LD-DARLING 


WHOLESALE  Dftt    GOODS 


COMPANY,  LIMITED.  MANttEACTIIBEBB,  TORONTO. 

HDKFS.  TROUSERINGS  EMBROIDERIES  SATEENS 

LINENS       SUITINGS        ,£>"        WHITE  =  GOODS      PRINTS 

QUILTS  OVERCOATINGS  INSERTIONS.  Etc.  SHIRTINQS 


TABLE  OUOTHS 
AND  NAPKINS. 

I  Bleached  and  Cream 
Tablings,  Tea  and  Dinner 
N&pkins,  Irish  and  Scotch  . 
Towellings. 


PRINTS. 

Shipments  of  new  pat- 
terns, HHH  Heavy  Cloth 
Lilacs,  Pinks,  Regattas, 
Blouse  Stripes  and 
Knicker  effects,  to  Tetail 
at  ioc. 


TROUSERINGS 

28-in.  solid  Worsted 
Suitings,  Scotch  Tweeds, 
Black  and  Indigo  Serges. 
Black  Worsted  Coatings, 
West  of  England  Chev- 
iots and  Vicunas. 


EMBROIDERIES 

Magnificent  collection 
of  latest  novelties  in  Cam- 
bric and  Swiss  Em- 
broideries, Edgings,  In- 
sertions, B  e  a  d  i  n  g  s  , 
Saloons,  Motifs,  etc. 
See  our  special  cartoon 
Lot  ''E,"  to  sell  at  5c. 
per  yard. 


COLLARS 

Celluloid  and  Rubber, 
Dull  and  High  Polish 
finish,  in  all  sites.  Full 
range  of  Linen  Collars 
to  retail  at  popular  prices. 


TOWELS 

Huck  and  Damask 
Fringed,  Hemmed,  Hem- 
stitched, Bleached  and 
Unbleached  Linen  and 
Cotton  Bath  Towels. 
English  Satin  Quilts.  As- 
sortment complete  at  old 
prices. 


SATEENS 

Fancy  Mercerized 
scrolls  and  neat  patterns 
in  Navy,  Red.  Cadet, 
Purple  and  Black 
grounds.  Clearing  lines 
at  Job  Prices. 


TRIMMINGS 

Fancy  Silesias,  new 
patterns,  old  prices,  all 
regular  brands,  Cotton, 
Wool  and  Mohair  Lin- 
ings. 


LACES 

New  Designs  in  Valen- 
ciennes, Torchons, 
Clnnys  arid  fancy  cotton 
laces,  in  all  widths, special 
box  lots,  No.  222  Vals, 
No.  333  Torchon,  No. 
444,  fancy  laces,  6  pat- 
terns, 2  dozen  each  in  box. 


SHIRTS 

New  and  up-to-date 
styles  and  colorings  in 
soft  and  stiff  Fronts  just 
to  hand. 


Cheviots 

Cashmeres 

Waistings 

Letter-Orders-  Promptly-  Shipped. 


54-in.  Dunegal  Tweeds,  plain  or  flaked,  sell  75c.  to  $2.00  yard.  H  70  Cashmere,  42-in.,  sell 
at  50c,  all  colors  in  stock.  Waistings,  exclusive  styles  in  Embroidered  and  Knicker  Lustres, 
Metal  Spots,  Bedford  Cords,  Silk,  Striped  Voiles, '  etc.  Lace  Curtains — AH  our  special 
numbers  in  stock  to  sell  from  25c.  to  $10.00  per  pair. 


WRITE    FOR    SAMPLES. 


VISIT    OUR    DEPARTMENTS 


WYLD-DARLING 


COMPANY, 

Limited. 


Tfe^l  a  ©oefiiibiekksii 


1 ..  * 


EETHAT 
YOU 
GET THE 

RIGHT 

KIND. 

SfORfcY'S  CLOVES  ARE  STAHDAR&  F0*  EX(EL" 

leHCe  of  material,  fit,  style,  workniaHSHip 
a«0  durability. 

THEY  NEVBR  DISAPPOINT. 

Wo  alio  makt  MOCCASINS  aad  KITTENS  IN  AIL  NOVELTIES. 


THE  CLOVERS  OF  CANADA,    limited 


ROOSTER    BRAND 


*IE«?  W   Iwta&uT 


UNION    MADE 


A   Happy  and 

Prosperous 

New  Year  To  All 


ROBERT  C.  WILKINS, 

MONTREAL 

Manufacturer.... 

Clothing  Overalls  Shirts 


J.n..  1904 


DRY  GOODS   REVIEW 


MONTREAL 


We  have  confidence  in  OUR  GOODS,  and 
OUR  PRICES,  too.  The  values  are  splendid,  and 
we  feel  certain  that  the  lines  we  now  have  for 

SPRING  1904 


will  result  in  an  increased  business  for  you  and  for  us. 

If  you  buy  right,  you  can  sell  right.  A  look 
through  our  samples  will  prove  to  you  that  the  best 
goods  for  your  trade  can  be  got  from  us. 


DRY  GOODS  REVIEW  J««.."o4 


White  Goods 

In  this  department  we  have  devoted  much  time  and  attention  in 
procuring  novelties  and  attractive  designs.  Goods  manufactured  from. 
Mercerized  Yarns  have  become  so  universally  popular  that  the  trade 
demands  a  larger  and  more  extensive  variety  than  ever  before.  These  are 
a  leading  feature  in  our  display.  Our  extensive  business  in  these  lines 
enables  us  to  offer  exclusive  patterns  and  high-class  fabrics  at  extremely 
low  prices.       Below  are  a  few  of  the  new  and  attractive  styles  : 

Mercerized  Cheviots  Mattlasses  , 

Mercerized  Brocades  Boucle  Cloth 

Fancy  Poplins  Marseilles 

Royal  Madras  Brilliants 

Fancy  Vestings  Piques 

ALWAYS    IN    STOCK   A   COMPLETE    AND   VARIED    ASSORTMENT 
OF  THE   FOLLOWING   STAPLE   WHITE   GOODS. 

Victoria  Lawns,    Swiss  Book  Muslins,    India  Linens, 

Nainsooks,   Organdies,    Mulls,    Dimities,   Swiss 

Spot,    Stripe  and  Checked  Muslins. 

Colored  Wash  Goods 

We  wish  especially  to  invite  the  attention  of  buyers  to  our  com- 
plete range  of  Colored  Wash  Fabrics.  This  department  has  made 
extensive  purchases  of  these  goods.  These  include  Printed  Mus- 
lins, Lawns,  Organdies,  Dimities,  etc.  We  have  now  in  stock  a  line 
of  Amerio xn  Printed  Fabrics  at  a  low  prica  which  are  an  exact 
copy  of  the  highest  priced  wool  novelties,  and  of  which  we  control 
the  sale  for  the  Canadian  market. 

Greenshields   Limited 

MONTREAL. 


j.n..  i<»o*  DRY   GOODS    RFVIF.W 

PRINTS 

Special  Purchase  of 

50,000 

Pieces. 

Notwithstanding  the  recent  heavy  advances  in  the  prices  of  Canadian 
Prints,  we  are  in  a  position  to  offer  several  Job  Lines,  comprising 
some  of  the  most  desirable  goods  and  Patterns  shown  in  these  fabrics. 

These  goods  were  purchased  before  the  advance  in  prices,  and  we 
are  offering  these  Leaders  at  prices  that  defy  competition. 


See  our  range  of  patterns  in 

BBB      CCC     DDD 

PRINTS  PRINTS  PRINTS 

These  are  the  best  values  in  the  market  to-day  and  will  be  bought 
quickly  by  shrewd  buyers  all  over  the  country.  They  cannot  be  had 
from  any  other  house  in  the  trade. 


CRUHS'  PRINTS 

CELEBRATED     115     PRINTS. 

Our  range  is  larger  and  variety  greater  than  ever  before. 


6REENSH1ELDS  LIMITED 


MONTREA 


DRY   GOODS   REVIEW 


J«n..    1904 


LIMITED 


The  DOMINION  COTTON  MILLS  COMPANY 

MAGOG  PRINT  WORKS. 

Price  List,  Spring,  1904. 


H.  Print,  Lights 6|c. 

H.  H.  Print,  Darks,  Navy  . 6£c. 

No.  i  Print, 

Regattas,  Checks,  Plates,  Light  and 
Dark  Fancies,  Blouse,  Quilts,  Lilacs, 
Pinks,  Mixtures jr. 

No.  2  Print, 

Regattas,  Checks,  Plates,  Light  and 
Dark  Fancies,  Blouse,  Quilts,  Lilacs, 
Pink?,  Reds,  Seals,  Cardinals, 
Anilines,  Mixtures 8c. 

H  H  H  Print, 

Regattas,  Checks,  Plates,  Light  and 
Dark  Fancies,  Blouse,  Lilacs,  Pinks, 
Ornish,  Cardinals,    Mixtures,  Apron,     Xc 

AAA  Print, 

Black  and  Whites,  Aniline  FaneifAf 


C  Print, 


Regattas,  Light  and  DarV\F 
Blouse,  Cardinals,  Reds^inks,  Sky, 


ancies, 


Chambrays,  Solids,  »Stjeels,  Anilines,  nc. 

S  C  Navy A}.  . . jrfc. 

XXX  Navy .  . .  .  rU>. c^c. 

D  C  Navy  .  .4  .q ioc. 

G  C  Indig^^ 1 2c. 

A  Duck,  Costume 9c 

A  A  Duck,  Indigo  and  Aniline 1  ic. 

XX  K  Skirting 11c 

Moreen     "         10c. 

Duchess  Apron ioc. 

Durban,  Drill,  Navy  and  Aniline io|-r. 


H  Twills 


I  2r 


Magog  Tweeds io±c 

Anilin*- 1  i^c 

Ladas         "  i2|c 

"  Aniline  and  Navy 13^0 

Heavy  Moles ^ 1 6c 

Extra  Heavy  Mole? 


fc 


Salisburys \L- ■  ■  ■  ■  •'"O 

Summer  SuitingyJ^I j^o 

Fancy  Muslin  .(^V ^§^ 

Delaine *\<^ \^.  . 

CordedAj&lin       " 
Dres^ySateen..^ 
Taffera  Fou£f\* 
feustrine^V^f .  . 
atalp^s^Elotb .  . 


£ 


'9]K 

8c. 
8c. 
8c. 

8  c. 

IOC 

10c. 

IOC. 
I2C. 


"     7lc. 

oman       "      9c. 

atmeal        "     10c. 

#Sateen        "     ioc. 

Flags 6c. 

Bunting  .  .  .  .< 6c. 

Sleeve  Lining, 
O  O 
No.  1 1 
No.  22 
No.  33 
Overcoat  Sleeve  Lining, 
No.  22  X 
No.  22  X  Embossed 

O  C 

O  C  Embossed 

*Note  width  is  changed  to  31-32" 


Prices  subject  to  change  without  notice.     Place  orders  early  to  secure  present  prices. 

CREENSHIELDS  LIMITED 

MONTREAL 

GREENSHIELDS   WESTERN    LIMITED,   -    WINNIPEG 
GREENSHIELDS  &  CO.,  Limited,     VANCOUVER,  B.C. 
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DRY   GOODS   REVIEW 
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PRINTS 


3B    prints    3B 

Best    Canadian    Print 
in  the  Market. 


& 


GREENSHIELDS  L 


& 


& 


MONTREAL 


<*> 


<b 


* 
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GREENSHIELDS  LIMITED 

MONTREAL. 

GREENSHIELDS  WESTERN   LIMITED    -     WINNIPEG 
GREENSHIELDS  &  CO.,  LIMITED       -      -    VANCOUVER 

Canadian 

Lining  Department 

LARGEST  ASSORTMENT  IN  CANADA 

Carried    in    this    Department. 
Our  stock  here  represents  the  full  range  manufactured  by    r  \j  J 

The  Montreal  Cotton  Co.,  u-h*  Vap^ffield,  Que. 

These  goods  are  now  acknowledged   by  the  beds,  retail   trade  to  excel  in 
many  cases  similar  lines  which  are  imported.         +\  &\ 


There  are  many  ^(>  _ 

New   and  AWacJfve   Line* 


which  this  mill  has  produced  for  th^ceming^eaffon,  among  which  are  the  following : 

New  Percfe^e^wjvfcolors  and  fast  black. 
Moreen,  SKirtings— in  fast  black. 
SatinVwterv-v^Tast  black. 
PeaA  de  S@Ve— in  fast  black. 
/Sftiun  Glcis— colors  and  fast  black. 

Also  larg&lfaflge  of  new  designs  in  Striped  and  Fancy  Check  Muslins,  Lappets,  Colored  Or- 
gandies, ^^jindow  Muslins,  Imperial  Fancy  Lawns,  Royal  Madras  Skirtings,  Crinkles, 
Matalasse,  Boucle  Muslins,  etc.,  etc. 

Owing   to   the  strong  and  advancing  tone  of  the  Cotton   market,  we  cannot   repeat  our 
orders  now  with  the  mills  except  at  a  considerable  advance  in  price. 

Order  early  to  secure  benefit  of  PRESENT  PRICES. 


j.n  .  1904  DRY  GOODS  REVIEW 


A  store  that  has  not  a  good  glove 
to  sell  loses  in  reputation. 

PEWNY'S 

KID  GLOVES 

are  easy  to  sell. 

Because— they    have   the  latest 

colorings  and  style  —  and  per- 
fect fit. 

You  can  guarantee  every  pair. 

We  are  waiting  for  your  Spring 
order. 


GREENSHIELDS  LIMITED 

Sole  Selling  Agents  for   Canada.  —,  flONTREAL. 


DRY  GOODS  REVIEW  J«»..  1^04 

GREENSHIELDS    LIMITED,     MONTR  E  AL 

T.  Department 

WRIST  BAGS-good  lines,  closest  prices 

SPECIALTY  NO.  1. 

Collar  Buttons,  Cuff   Buttons,   Cuff  Links  in 
Cabinet  Style  for  Counter  Display. 

SPECIALTY  NO.  2. 

Thimble  Cabinets,  the  largest  range  ever  shown. 

SPECIALTY  NO.  3. 

Cushion  Tops  Lithographed. 

Price,  $27. OO  per  gross. 

BEST  VALUE  IN  CANADA. 

The   largest  Notion   Dept.  in   the   Dominion,   and    the   best   equipped. 

LINENS 

We  have  now  in  stock  ^^a^ 

A  FULL  ASSORTMENT  OF 

Housekeeping  linens 


THE     MANUFACTURE    OF 


Messrs.  J.  &  T.  Alexander,  Limited, 

Canmore  Works,  Dunfermline. 

The  goods  made  by  this  well-known  firm  are  unequalled  for  their  quality  and 

superiority  of  finish. 

Our  stock  was  bought  before  the   advance  in  prices,  we  are  able  therefore 

to  give  you  good  values. 

GREENSHIELDS   LIMITED 

Sole  Selling  Agents  for  Canada.  ^^^^ MONTREAL. 


s 
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WE     MAKE 


UNDERSKIRTS 


Prices   $6.50  to  $24.00  a  doz. 

We  are  still  quoting  prices  based  on  old  quotations  For 
raw  material,  we  sinii  verj   soon  be  compelled  to  advance 


l>i  u  es, 


MORAL,   Place  Orders   NOW. 


Immediate  delivery.  Terms  -l  per  cent.  H>  Jays  or  net 
30  April  1st.  Travellers  are  now  out.  we  will  also  be  i^lad 
to  send  samples  anywhere  in  Canada  per  express  paid. 

Our  "  SLOGAN,"     Perfect   in 
Make,  Tit   and  Finish. 


The  Pugh  Mfg.  Co. 

33   CHURCH    STREET,    TORONTO. 

Phone.  ,1«in  4502. 


DECORATED  OPAL 

Easter  Eggs! 

Of  all  china  or  glassware  lines  the 
dry     goods     merchants    specialty. 

Quick  sure  sellers  and  good  profits 

Retail  at      ""^%- 

5c,  10c,  15c.  each. 

Do  not  place  your  order  till  you 
see  our  line.  Drop  us  a  card 
nOW  and  our  man  can  look  you 
up  in  time. 

Gowans,  Kent  &  Co. 

TORONTO. 


Tn 


as 


In  order  to  make  your  business  investment  pay  a  handsome  dividend  you  must  De  up  to,  if  no 
certain  amount  of  your  profits  for  DISPLAY  purposes,  which  is  absolutely  necessary  to  success  in  t" 


yNo  Equal 
Ai^y>fehere. 


eari.  of  th*  r/tries  by  appropriating  a 
sedayr;  oiJ/Laen  riv.Urv  ami  competition. 

WIDE  AWAKK  merchants  realize  the  great  value  of  DISPLAYING  their  goods  to  th<(  VJiRY  BEST  .vfrantage,  consequently  are 
vieing  with  each  other  to  accomplish  one  object,  viz  ,  attracting  and  securing  the  BEST  ( LASS™  trade  and  the  MOST  of  it.  which,  when 
gained,  means  the  placing  of  the  SUCCKSSFUL  merchant  in  a  most  comfortab  e  position  on  E  \SV  street  sooner  or  later.  Money  spent  in 
making  an  EXQUISITE   \NI>   VTTRACTIVE  display  of  your  wares  IS  THE  VERY  BEST  investment  vou  can  make. 

Now  our  business  is  to  study  your  highest  interest  along  the  line  of  SUCCESSFUL  display  of  vour  warrs,  and  WE  \RE  LEADERS 
in  Canada  in  the  liie  of  goods  we  make  for  this  purpose,  viz.,  ALL  KINDS  of  Show  Cases.  Store  Fittings,  etc  Oar  Patent  CORONA- 
TION" Floor  Case  IS  THE  VERY  FINEST  on  this  continent.  This  assertion  is  MM  WIND,  but  FACT,  I  -ACT  which  we  CAN 
EASILY  substantiate.  It  will  be  to  your  best  interests  not  to  order  until  you  consult  us.  Correspondence  solicited.  Estimates  cheerfully 
furnished.     Our  trade  name  "DOMINION."  is   well   known     U.LOYER  this  vast  Dominion    of  Canada  to  stand  for   the    HIGH  ESI 

HARD  OF  QUALITY  in  every  respect.  Our  motto  is  THE  VERY  BEST  materials,  workmanship  and  finish  at  MODERATE 
figures,  and  this  is  the  very  thing  that  has  kept  our  business  swinging  regularly,  constants  and  successfully  like  the  pendulum  of  a  good 
clock.     You  run  NO  RISK  in  ordering  from  us.  as  we  ALWAYS  give  G<  X  11 1  value  to  EVERYBODY. 


Mirrors  and 
Frames. 


Bcntand  Bevelled 
Glass,  Etc. 


Dominion  Show  Case  Co., 

Store  Fittings.  Phone  Main  3611  N.   R.  Lindsay,  Manager.  Hank  anJ  Office  1  •tilings. 

Office  and  Factory,  53  Richmond  St.  East,  TORONTO,  CANADA. 
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"  Thoroughbred." 


I 


We  are  the  original  tanners  and  makers  of  Genuine  Horse-Hide  Gloves  and 
Mitts,  having  introduced  them  to  the  Canadian  trade  15  years  ago.  We  guarantee 
every  pair  of  these  goods  stamped  with  our  name  as  "  Thoroughbred."  The  quality 
has  always  been  maintained,  and  the  goods  are  absolutely  guaranteed  Heat,  Steam 
and  Sweat  Proof,  and  Dry  Soft  after  wetting.  See 
that  the  accompanying  stamp  is  on  every  pair.  The 
only  guarantee  of  "  Thoroughbred"   quality. 

Made  in  Drab  and  Yellow  colors. 

We  are  also  manufacturers  of  Pearl,  Cow,  Buck- 
skin, Calf  Skin,  Peccary  Hog,  and  Sheep 


CLARKE'S 

HEAT  and  WATER  PROOF 

HORSE-HIDE. 


GLOVES    arid    Ml 

IN     CHROME,     TAN,     INDIAN     AND     OIL     TAN,     MOCHA,     SUEDE     AND     KID. 

*    ]£$&» "Carson  Nonpareil 

Glove  and  Gauntlet." 


A.  R.  Clarke  &  Co., 


LIMITED. 


OFFICE  AMD  WORKS: 

613-617  Eastern  Ave.. 


10 
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OUR   BUSINESS   GROWTH. 
A    CHANGE    OF    ADDRESS. 

The  past  year — our  second  year — has  been  one  of  steady  growth,  both 
in  volume  of  business  and  in  the  confidence  of  the  trade.  We  have 
outgrown  our  old  quarters  and  our  new  factory  will  be  at  ioi-ioi^  King 
St.  West.  Our  increased  space  and  equipment  will  enable  us  to  manufac- 
ture a  larger  and  more  complete  line  of  Leather  Goods.  Prompt 
deliveries,  a  feature  of  our  last  year's  record,  upon  which  we  were 
frequently  complimented,  are  promised  the  trade  for  1904. 


We  are  continually  bringing  out  brand  new  things  in  Ladies'  and  Men's  Belts,  and  in 
Wrist  Bags,  London,  Paris  and  New  York  Novelties  are  reproduced  by  us  in  Canada 
simultaneously  with  their  appearance  in  these  World's  Fashion  Centers.  The  trade  is  invited 
to  send  in  for  Samples,  which  will  be  forwarded  at  our  expense,  and  may  be  returned  at  our 
expense  if  goods  are  not  acceptable. 

THE  WESTERN  LEATHER  GOODS  COMPANY 


101-101     King  St.  West,  TORONTO. 


LIMITED 


THE 


BROWN  BROS., 


LIMITED 


MANUFACTURERS     OF 


Every  Size. 

Every  Kind. 


ACCOUNT   BOOKS 

LEATHER   GOODS  WALLm  ^VS.  ETC 
STATIONERY-OFFICE   SUPPLIES 

Complete  "Up-to-Date"  Stock  in   Every  Department. 

Headquarters  for       FOUNTAIN        PENS        get  the  best 
PAUL   E    WIRT         A.  A.  WATERMAN         "STRATHCONA" 

P/VPPP       We  keeP  lar&e  stock  of  all    kinds— Writing,    Printing  and 
■  Hi    til  other  makes-Crepe   and   Plain  Tissue. 

PRINTERS'    and    BINDERS'    SUPPLIES. 

Comprf|ji\&tat'onery    House.  Established    Half    a    Century. 

51-53   Wellington    Street  West,    TORONTO. 

11 
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LONDON 
RUBBER  Co 


SOLE    MANUFACTURERS   OF 


76&0fiAND 


"  Waterproofs 

WATERPROOF  and  RAINPROOF 

Clothing 

FOR  MEN,  WOMEN  AND  CHILDREN, 


591  CRAIG  ST., 

(OPP.    Bask   OF    MON  i  i;i:  \i  i. 

MONTREAL. 


FANCY 
PARSOLS 

SPRING  1904. 


LA  OIKS' 

MISSKS1 

CHILDS' 


at  all  prices 


Samples  now  on  the  road. 


THE- 


rving  Umbrella  Company 

MANUFACTURERS 

20  Front  St.  West,     -     TORONTO 


The  largest  and  best  equipped  dye  works  in  the  Dominion 


NO  EXAGGERATION— Our  statement,  also  cut  of  works  is  absolutely  true  and  unevaggerated. 


Dress  Goods.  Cloth,  Tweeds,  Drills,  Ducks. 

Cotton  and  Velveteens, 

Hosiery,  Yarns.  Gloves.  Braids,  Etc. 

DYED.  FINISHED  AND  PUT  UP 


Also  Feathers,  Silks.  Velvets.  Ribbons, 

Laces,  Etc. 

All  work  guaranteed  unequalled. 

Send  for  price  list 


BRITISH  AMERICAN  DYEING  CO., SSXSSZSZ 

Montreal,     Toronto,     Ottawa,    Quebec,  CANADA. 
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\A/K  have  been  so  busy  getting  our  travellers  away  with 
their  new  samples  that  we  have  not  had  time  to  think 
of  illustrations  for  this  paper  ;  therefore,  at  this  time  it  will 
be  enough  to  say  that  we  are  out  with  the  best  and  biggest 
line  of 

Smallwares  m  notions 


ever  shown.  You  know  what  we  have  done  in  the  past, 
and,  true  to  our  policy,  we  are  discounting  the  past  by  a 
large  majority. 

We  have  considerably  increased  all  the  lines  we'  special- 
ize on,  having  scoured  the  markets  for  the  newest  and  most 

saleable.     It  helps  you — it  helps  us 

A  SUGGESTION! 

If  you  are  not  selling  "Abel  Morrall's  Needles  " 

start  the  year  with  a  few  and  ask  some  of  your  customers — 
that  know — what  they  think  of  this  make. 


t 

> 


> 


% 

4 


C.  H.  Westwood  &  Co.,  LsM 

Westwood  Building,  72  and  74  Bay  st,  Toronto. 


> 
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DRY  GOODS    RCVICW 


This  model  shows 

the  effect  of  Lucca 

and  Juby  trimmirgs 

when  artistically 

used  on  an  up-to-date 

Evening   Gown.      The 

foundation  may  be  of 

Chiffon,  D' Esprit    Net, 

( 'hiffon  Cloth, 

Crepe  de  Chene, 

or  any  light  sheer 
material,  trimmed  with 

alternate    rows   of 
Lucca   trim- 
ming and 
Juby  trim- 
ming.     The 
frills    on     the 
skirt     and 
sleeves  are  of 
Mousseline    de    Soie 
edged  with  Juby  trim 
ming. 

Kyle,  Cheesbrough  &  Co. 
Montreal. 


it 
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Is  always  in  the  front  rank  of  Style,  good  taste, 

and  elegance  of  dress. 

IIS  LACES — and  everything  pertaining  to  lace  effects  we  have  no  peers  in  the  Cana- 
dian trade.  Among  the  additions  to  our  collection  for  the  placing  trip  are  large  ranges  of 
Insertions,  Laces  and  Allovers,  in  plain  Yak,  Wood  Fibre,  Cluny,  Torchon,  Vals,  Guipure, 
Brabant,  and  almost  every  make  of  lace  known  to  the  trade,  in  both  machine  and  hand-made 
goods. 

VEILINGS — we  carry  in  a  large  variety  of  plain  Net,  Chenille  Spot,  plain  and  spotted 
Chiffon,  plain  and  spotted  Gauze,  Roman  Veilings,  also  individual  Veils  in  all  above  materials, 
plain,  and  with  hand-sewn  spots,  in  full  range  of  prices  from  $2.00  doz.  up. 

OUR  TRIMMINGS — are  a  strong  feature  in  our  business,  and  no  similar  sets  we 
believe  can  be  seen  in  this  market.  They  range  from  the  lowest  to  the  highest  class  goods 
that  are  produced  in  Europe,  and  include  Embroidered  Chiffon,  Wood  Fibre,  Black,  White  and 
Silver  Sequin,  Sequin  and  Turquoise  mixtures,  Escurial,  Tinsel,  Macrimi,  and  all  known  makes 
of  trimmings,  with  Allovers  to  match. 

COLLARS — we  show  in  almost  endless  variety,  including  the  Large  Round  Shoulder 
Collar,  Stole  Collars,  the  New  Jabot  Collar,  and  Fringed  Varieties,  also  Ties  in  newest  designs 
and  patterns,  in  Silk,  Lace,  Muslin,  Chiffon,  etc.,  Blacks  and  Colors. 

SILKS  AND  SATIISS — in  immense  variety  of  makes  and  qualities  including  Blouse 
and  Dress  Silks,  ranging  in  prices  from  19^0.  to  $1.50  per  yard.  Blouse  Silks  in  Persian  and 
Dresden  patterns,  and  in  Ombre  Shades.  Our  special  width  Jap  Silk,  all  new  shades,  at  24c. 
yard,  is  extraordinary  value. 

KYLE,  CHEES^ 


Montreal -93  St.  Peter  St 


Winnipeg   216  218^ 


16 


J.n..  1904 


DRY   GOODS   REVIEW 


RENAISSANCE  GOODS  —  in  Shams,  Table  Covers,  Sideboard  Covers,  Table 
Matts,  and  Five  O'Clock  Tea  Sets,  etc. 

DRESS  GOODS— we  show  "what  everybody  don't  have."    Our  aim  is  to  be 

unique  in  this  line  and  we  carry  only  new,  Choice,  up-to-date  goods,  including  Canvas 
Voile,  Crepoline,  Eolienne,  Mohair  Voile,  Knicker  Lustres,  Embroidered  Voile  Roxam,  and 
Mohair  Roxam,  Knop  Voiles,  Mummy  Cloth,  Crystal  Cloth,  Velvet  Grenadine  Cloth,  Nuns' 
Veiling,   Voile  Sabran  Cloth,  Sabran  Lustres  and  Alpacas. 

BLOUSI1SGS — in  Ring  patterns,  Stripes,  Persian  and  Medalion  designs,  also  Cotton 
Blousings,  Soie  Delaines,  Mercerized  Stripes,  etc.  Very  large  collection  of  patterns  and  all 
the  newest  colorings. 

WHITE  PIECE  GOODS — in  BlousingS  and  Dress  materials,  including  Mattings, 
Brocades,  Embroidered  designs,  both  in  Linen  and  Cotton,  India  Linens,  Victoria  Lawns  and 
Muslins. 

Our  Crepe  de  Chenes  are  a  special  feature.  We  show  a  complete  range  of  44-inch  goods 
in  prices  ranging  from  $1.20  per  yard  up. 

Goffered  Chiffons  and  Juby  and  Lucca  Ruchings,  in  all  the  newest  shades. 

Belts  in  latest  styles  and  materials.  We  show  a  very  extensive  variety,  including  the  new 
Crushed  Leather  effects,  Bead  Chains,  Hair  Pins  and  Ornaments,  Combs,  Barettes,  Belt  and 
Dress  Buckles. 

"   QUEEN9 S       GATE  //0S£-Our  Special      Queens 

Gate "  Indellible  Black,  at  $2.25,  $3.00,  $4.50,  and  $5.65  per  doz.,  are  unequalled  in 
the  trade. 


ROUGH  &   CO. 


Bannatyne  St. 


England -55  MM  St.,  London, 
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This  trim- 
ming is  6 
inches 
in  width, 
made  of  Black 
Sequin  and 
Beads  on  Silk 
Net 
foundation. 

Kyle, 

Cheesbrough 
&   Co. 


w 


7 

Blouse  Waist 
made  of  the 
new  Leopard 
Spot 
Blousing, 


with  Guipure 
Lace  Collar^ . 

'J 


Handsome 
Blouse 
Waist,  with 
the  new 
Teneriffe 
all-over 
Lace  Yoke. 


Kyle,  Cheesbrough  &  Co. 
Montreal. 


Kyle,  Cheesbrough  &  Co. 
Montreal. 


White  Sequin 
and  Bead 
trimming, 
Teneriffe 
pattern,  with 
Electric 
Shene,  3f  in. 
in  width,  very 
striking  and 
beautiful. 

Kyle, 

Cheesbrough 
&  Co. 


Jan..   1904 


Mills  &  Gibb,  N°TTiisaHAn- enqland- 

Laces,  Curtains,  Novelties,  etc 

Kirkwood,  Baird  &  00.,™*^;™. 

Tapestry  Table  Covers. 

Glendenning,  McLeish  &  Co., 

BELFAST. 

Laoe  Embroidered  and  Plain  Linen  Handkerchiefs, 
and  Hand  Embroidered  Linens. 

C.     A.     HoltSCh,     RINQENHAM.  SAXONY. 

Fancy  Linens,  Table  Covers,  Scarfs,  etc. 

Mellerio  &  Fosse,  pari*.  fRaNCe. 

Mats,  Rugs,  etc,  all  sizes. 

Johann  Mammen,  p^^ 

Lice  Goods  of  all  kinds. 

A.W.SEAGRAM, 
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71  YONGE  ST  ,    .... 

CANADIAN  AGENT, 


TORONTO. 


Full  range  of  samples  carried. 
Inspection  invited. 


*: 


Figures, 
Stands 
and  Busts 

)j.  and  c\  cry  oilier  device  for 

DISPLAY  WINDOWS 

and 

V       SHOW  ROOMS. 


We  manufacture  mid 
curry  In  dock  all  kinds 
of  Blonae  rod  Milliner; 
Stands,  Corset  Models, 
Costume  and  Jacket 
Stands. 

Endless   variety   01    Figures 
In  Cloth  or  Satin. 

Send  for  Illustrated  Price  List. 


GOODWINS, 

FACTORY  : 

Hatton  Wall,  Hatton  Garden, 
show  rooms: 

119  Charterhouse  St. 

LONDON,  ENG. 


ILLUMINATING  ENGINEERING 


AF»F»I_II 

Represents  a  departure  from  the  old-time 
methods  of  considering  store  lighting. 
A  very  brilliant  illumination  may  be  all 
wrong  when  it  comes  to  matching  colors. 

Our  exact  knowledge  of  this  subject, 
based  upon  scientific  research  and  prac- 
tical experience,  enables  us  to  give  you 
just  the  right  quality  of  light  for  your 
conditions  with  the  proper  quantity, 
suitably  distributed. 

We  shall  be  glad  to  advise  you  regard- 
ing your  store  lighting  if  you  will  write 
us  the  general  dimensions  of  your  store, 
including  height  of  ceiling,  location  of 
counters  and  shelves,  and  color  of  walls 
and  ceiling. 


D     TO     STORI 


Enclosed  Arc  Lamp  with  Concentric  D.ffuser,  Specially  Designed  for  Store  Lighting 

ited. 


Canadian   General  Electric   Co.,  u«n 

HEAD     OFFICE:        TORONTO. 
DISTRICT  OFFICES:      Montreal,  Halifax,  Ottawa,  Vinnib-eo,,   Vancouver,  Kosslaod. 


19 


DRY  GOODS   REVIEW 


J.n..   1904 


PHILLIPS  &  WRINCH 


The 


Smallware 
Leaders 


Toronto 


Let  us  send  you  samples  of  up  to  date  lines  to  help  along  your  Notion  Department.  We  have  many 
other  new  and  exclusive  lines  besides  these  advertised  that  we  feel  sure  will  interest  you.  Send  for 
a  sample  package,  and  return  anything  that  you  do  not  want  at  our  expense. 


4 
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THE   NEW  "AUTO"    BAG.      Retails  for  50c. 


«^ 
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'»       II  '  < .  H  K.MT      (.HAPE 

a  a*m»»  it  +  *>  rtufi  a  *  m  n  fc  n* 


This   handsome  live-piece  MOTHER-OF-PEARL  WAIST  SET  can 

be  retailed  for  25c.     We  have  other  numbers  to  sell  from  10c.  to  $1.00. 


ROD  HAtR  PINS  to  retail   from    five  to  seventy-five  cents—    - 
each.     Extra  special  values  to  sell  at  five  and  ten  cents. 


THE    NEW   IRRIDISCENT  WRIST  BAG.     This  TH  E  IM  PROVE  0  SANITARY  PUFF]  CO  M  B. 

line  retails  for  75c.     We  have  others  to  sell  at  50c.        The  onlv  PuYU^'omb  which  can  be  inserted  after 
and  81  .hi.  the  Hair  is  draped. 


PHILLIPS    &    WRINCH,    8  Wellington  St.  West,    TORONTO. 


QUEBEC  :        74    ST     JOSEPH    STREET. 
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Capsheaf 


» 


Coilless  *  * 
Safety  Pins 


GUARANTEED  SUPERIORITY. 

It    is    not    a    modest    claim    we 
make  for  the  "Capsheaf    Coilless 


Safety  Pins. 

We  have  no  hesitation  in  saving  that  they  are  absolutely  the  only 
Safety  Pins  that  will  not  catch  in  the  fabric. 

They  are  Stiff,  Strong,  Coilless.  Highly  endorsed  by  trained 
Nurses,  and  recommended  by  Surgeons. 

REMEMBER- the  "Capsheaf"  is  the  only  Safety  Pin  that  can- 
not catch  in  the  fabric. 

JUDSON  PIN  CO.,  miioficiurers,  ROCHESTER,  N.Y. 

Solr  Selling  Agents    or  Canada  ■immmh  ■ 

Phillips  &  Wrinch 

8  Wellington  St  West,  TORONTO. 

Quebec  -74  St.  Joseph  St.  Write  for  Free  Samples. 

OkiiX  ^    C\lA  n    v   A.    ./ 
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SPRING    1904. 


Imperi 


A    HIGH-GRADE   SHOE 


BRAND. 


FOR  MEN  AND  WOMEN. 


New  and  Catchy  Styles  in  this  Popular  and  Exclusive  Line. 

Dealers  who  have  handled  these  Shoes  are  more  than  satisfied 
with  the  results. 

This  name  stands  for  High  Grade  in  Canadian  Footwear.  j 


Maple  Leaf 


SOLID    LEATHER. 


BRAND 


of  Solid  Leather  Staples  ;  every  pair  absolutely  gua 
anteed.      These   Goods   are   made    under    our    special 
supervision,  and  we  stand  behind  every  pair. 


<-»*-»*_ 


WARRANTED. 


They  combine    with  extra  solidity  of  material  and  make  the   desirable 
qualities  of  style,  finish  and  fit. 

OXFORDS. — We  show  a  comprehensive  range  of  Natty    lines  in  WOMEN'S 
OXFORDS  that  combine  selectness  with  popular  prices. 

In  MEN'S  OXFORDS  we  are  showing  a  number  of  new  and  popular  styles  that 
are  just  right. 

TANS.  — In  MEN'S  the  newest  effects  in   the  most  approved  shades  in 
Tan  and  Chocolate  Calf  and  Vici  Kid.    In  WOMEN'S  a  number  of 

specialties  that  will  please  the  most  fastidious. 

McLaren  &.  Dallas, 

THE    LEADING    JOBBERS, 

II  Front  St.  W.,      -      TORONTO. 
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Parisian  Corset  Mfg.  Go. 


MANUFACTURERS  OF  THE 


CELEBRATED 

P.  C.  Corsets 

PflRISl/JlS 


A  LWAYS  retain  the 
**  high  standard  of 
perfection  in  workman- 
ship and  finish  which 
has  so  well  earned  for 
them  the  first  place  as 
market  readers.  The 
latest  styles  from  the 
world's  centres  of  fash- 
ion find  expression  in 
our  various  models. 


Do  you  wish  the  best  corset  values  on  the 
market  and  feel  assured  of  prompt  delivery  ? 
If  so,  place  your  orders  with  us,  and  we  will 
guarantee  satisfaction. 

Personal  Attention, 

Unequalled    Values, 

Prompt   Delivery. 

FACTORY  AND  HEAD  OFFICE 

188  to  192  Caron  Street,  QUEBEC,  P.Q. 


Look  up  Spring  Stylesr 
then  look  at  this  Gar- 
ment, guaranteed  to  be 
waterproof  and  never 
to  harden,  *£  *g  ^  <& 

^^^""^■^■^■"^■^^^^^^ 
MANUFACTURED       BY 

^Dcavcr  Rubber  £lotb= 
iitg  Co.,  ten  montreaL 

OUR    CATALOGUES    ARE    NOW    READY. 
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A  new  line  of  Men's  Underwear 


GUARANTEED   ALL    PURE  WOOL. 


New  process,  napped-finish   inside  making  it   non  =  irritcltin2f 

to  the  most  tender  skin. 

(  )wing  to  its  soft  and  lofty  nature  Woolnap  is  the  warmest  under- 
wear yet  produced. 


HE  never  wore  WOOLNAP 
He  never  had  the  chance; 
But  Health  and  Comfort  you  will  find 
In  WOOLNAP  Shirts  and  Pants. 


^ 


zW0OLNAp 

A^  L.cr^cn  TRADE  MARK 

^0  UNSHRINKABLE  © 

May  be  had  from  leading  wholesale  houses. 
AGENTS:  MILL  I  CHAMP,  COYLE   &  CO.,  LIMITED, 

TORONTO  and  MONTREAL. 

^umni  mao        Look  for  this  label  on 

K  W  0  0  LNAP  every  garment 

^       -^TTTTTTTr        TRADE  MARK  .,  .  ...  .. 

®  unshrinkable  0  None  genuine  without  it. 
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Woollens  and  Tailors' 
Trimmings 


©wing  to  our  rapidlp  in* 
creasing  business,  we  Ijave 
been  comtfdLtet*  to- acquire 
additional  space,  *§o  have 
leased  Tflos.  27  and-  29 
Victoria  Square,  adjoining 
our  present  premises. 


Mark  Fisher,  Sons  &  Co. 

Craig  St.  and  Victoria  Square,  MONTREAL 
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?YLANDS&Sons 


LIMITED 


MANCH 


INI 


Cotton 


Spinners 


♦      ♦      ♦      ♦ 


ts 


♦      ♦      »      ♦ 


Manufacturers   i 


Bleachers 


♦      ♦     ♦ 


Dyers 


♦     ♦     ♦ 


Finishers 


Makers  of  the  Celebrated  Dacca  Calicoes  and  Sheetings 


\A/f^\D|/Q  Gorton,  Wigao, 


Gorton, 
Longford  works,      Swinton,  Crewe, 


Chorley , 
Bolton. 


Capital.  $14,500,000 ;  Employees,  12,000 


LIST  OF  DEPARTMENTS: 


Pldin     DreSS    GoodS,    British  and  Foreign 
Fancy     DreSS     GoodS,    British  and  Foreign 

Silks  and  Velvets 

Velveteens 

Irish  and  Scotch  Linens 

Table  Damasks,  Towels  and  Tray  Linens 

Muslins,  Curtains  and  Handkerchiefs 

Flannelettes,  Hosiery 

Flannels  and  Blankets,  Quilts 

Smallwares,  Haberdashery  and  Trimmings, 


Bleached  Calicoes,  Sheetings 

Oxfords,  Harvards,  Galateas 

Dyed  Linings 

Floor  Oilcloths 

Laces 

Prints  and  Cretonnes 

Shirts,  Underclothing 

Ladies'  Blouses 

Boys'  Blouses  and  Sailor  Suits 

Umbrellas,  Gloves 
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ELITE  BRAND  RAINPROOFS-'WATERPROOF 


STYLE  361 
Same  as  above  in  )4  length  361. 
(All  edges  piped  with  silk). 


STYLE  371 


In  previous  issues  of  The  Dry  Goods  Review  we  showed  you  a  few  of  our  new  Spring  Styles. 

The  above  cuts  illustrate  some  of  the  latest  styles.  It  will  pay  yon  to  handle  the  Elite 

The  Montreal  Waterpro 
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WILL  INCREASE  YOUR  BUSINESS  IN  1904 


$ 


STYLE  377 
Same  .^  above  in   \,   length  \Yi~ . 


STYLE    109 


Our  travellers  are  now  out  in  every  pan  of  the  Dominion  with  a  lull  range  of  samples. 
'-land  which  is  manufactured  by  the  largest  ami  mosl  reliable  firm  of  its  kind  in  Canada 

Df  Clothing  Co,  Rfcsi 
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^oobhouse 

Dye  Works 
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Leeds 

England. 
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Important  to  Tailors  &Clothiers 

Black  Italians,  Alpaca,  Mohair  and  Lustre  Linings  in 


THE    MERITS    OF  THIS    FINISH    ARE- 
1.    Proof  against /Damp   Cloth-  and   Hot-pressing   Iron. 
2      Finish   and   Handle   unequalled   by   any   other   Process. 
3.    Goods  kept   in   stock   gain   in   appearance. 

GOODS  ARE   STAMPED   ON   THE   BACK  AT   REGULAR   DISTANCES. 

S.KIRK  k  SONS'  PERMANENT  FINISH 

Facsimile  of  St»mp 

STRENCTH    UNEQUALLED 


SUPPLIED    BY   ALL  THE   LEADING   HOUSES   IN 

Bradford,London,Manchester,Glasqow 


. , ; , , : _ >. .     •....--... : __ ■ ; 
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Newest  Effects  in 


D 


Home*t>un*, 
Mantling*  and 
Costume  Cloth*, 

Blankets  and 
Mackinaw  Cloths 

fjix  All  shades,  and  of  excellent 

wearing  qualities. 

Pure  Canadian  Wools. 


The  T.  H.  TAYLOR  CO. 


LIMITED 


Chatham,  Ont. 


r...  ...  ...  ...  ...  ...  ...  ...  ...  ...  ...  ...  ... 

:  A.  R.  Burrows  &  Co. 

♦      GUELPH,     =    ONT. 

I 

Manufacturers  of 

I  Rug  Fringes, 

]       Carriage  Fringes, 

Upholstery  Fringes, 

AND 

Carriage  Dusters. 

Our  fringes  are  made  of  the  best 
Y  quality  of  wool  and  worsted  yarns,  in 
f  attractive  and  fast  colorings. 

J       Write  us  for  Samples 
and  Prices. 
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A  Concert 
in  Your 
Store. 


A  custom  in  the  metropolitan  I>r\ 
Goods  stores  is  the  providing  of  enter- 
tainments,— soloists,  orchestras,  bands. 
These  entertainments  "draw."  The 
Zon-o-phone  is  an  ideal  entertainer. 

The  Zon-o-phonc  enables  any  mer- 
chant, no  matter  where  located,  to  give 
a  high-class  concert  in  his  store.  The 
Zon-o-phone  is  a  talking  machine  and 
stands  for  the  highest  stage  of  develop- 
ment yet  reached  by  mechanism  in  re- 
aroducLpg  sound,  and  is  so  simple  thai 
mVhildtam  operate  it. 

y%>n-p-phone    records   are    made  by 
an  entirely  new  prcu^ss throarV wh/ui  sound  vibrations  wholly  lost 
w<iOi  wonucAul  delicacy  and  with  a  faith- 
lied  by  any  other  method. 
phoneTs  sent  4!in  aflarav^tl   anywhere   in   Canada. 


>efore  are  now  recAMd   \V"8>  won 
ulness  to  detail  ahiM^tarV  uuuaiLpi 
The  Zon-o-phone   is  sent  ^n 


If  after   two  dav 
machine  you  ever  ltf*a 


We  would  be  Tory  glatf 
fur  a  longer  time.  A  ml 
nihility  of  baring  some  bum 


ink  it    is  the  best   talking 

use. 


I  if  we  could  spare  ' be  m  i 
will  make  clear  r i . . -  practical  tmi»->s 
bines  out  "ii  trial  t->r  a  loni 


A  buyer  may  get  his  money  back  it  he  finds  the  machine  defective, 
misrepresented  or  inferior  to  any  other  machine  on  the  market. 

The  Zon-o-phone  as  a  business  investment  is  magnificent.  It  can 
be  used  for  millinery  openings,  and  on  Saturday  afternoons  and  even- 
ings.     It  will  draw  crowds  ;   vour  salesmen  do  the  rest. 


HERE'S  OUR  OFFER  : 

\\  t-  a  ill  seii'l  one  Zon-o-phone  (915)  and  a  doian  specially 
selected  records  ($5),  express,  charges  collect,  and  alloa  tw<> 

iilillatiun       if  you   keep  lli'in.   s.-nil   ih 

jour  cheque  for  $30.00 ;  or,  If  you  prefer  to  paa  "ii  Ihi 
ment  plan,  sei  ih  and  si  on  ■  «,-,  k  thereafter  fur 

•reeks;  In  all,  933.00.     If  you  'I"  not  keep  the  outfit, 
return  bj  express,  charges  collect 

Band  an  order  to-day.    If  you  <riah  additional  faoformation, 
arrite  us     Inquiries  cheerfully  answered. 


JOHNSTON  &  00., 


9  and  II  Queen 
St.  E.,  Toronto 
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A  Personal  Message  to  the  Trade  from 
Department  Heads. 


MESSAGE  FROM  CANADIAN  STAPLE  DEPART- 
MENT. 

The  most  important  thing  to  be  impressed  is  the  ad- 
vance in  cottons.  That  is  the  keynote  of  the  dry  goods 
trade  just  now.  I  verily  believe  that  there  will  be  further 
advances.  The  jumps  have  been  tremendous.  Buy  as 
much  as  will  keep  you  through  the  season— sheetings,  pil- 
low, gray  and  colored  cottons.  It  will  fce  money  in  your 
pocket  to  do  so.  We  are  not  in  the  guaranteeing  business, 
but  if  we  were  we  would  guarantee  all  sales  against  a  drop 
in  price  up  to  the  first  of  October  next. 

JOHN  ROSS. 


MESSAGE  FROM  PRINT,  LINEN  AND  FLANNEL- 
ETTE DEPARTMENT. 

"  Clean,  Bright  Goods  "  is  the  motto  for  this  depart- 
ment; styles  and  patterns  that  people  want  and  that  sell 
themselves.  No  old  job  lots.  Continually  creating  and 
offering  new  lines  which  we  have  had  made  and  confined 
to  ourselves;  as  well  as  all  the  choicest  products  of  the 
world's  manufacturers.  I  consider  prospects  for  the 
coming  season  were  never  brighter,  and  attribute  the  huge 
success  of  my  department  to  the  careful  selection  of  cloths, 

patterns  and  values. 

A.  A.  COCKBURN. 


RNE1 


Toronto. 
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MESSAGE  FROM  CARPET  AND  HOUSE  FURNISH 
ING  DEPARTMENT. 

Our  Carpet  Department  has  grown  to  three  times  the 
size  it  was  twelve  months  ago. 

Our  new  stock  for  1904  is  now  to  hand.  We  have  paid 
extra  attention  this  season  to  the  selection  of  colors  and 
patterns,  many  of  which  have  been  confined  to  us  for 
Canada.  We  shall  te  glad  to  send  Datterns  and  prices 
for  the  asking. 

We  are  fortunate  in  having  a  big  stock  of  white 
quilts  which  we  are  prepared  to  sell  at  very  low  prices  — 
this  in  the  face  of  an  advancing  cotton  market. .  Inspec- 
tion is  invited. 

C.  A.  SIMMONS 


MESSAGE    FROM    SMALLWARE,    HOSIERY    AND 
MEN'S   FURNISHING   DEPARTMENT. 
My  department  is  known  as  the  ' '  Fee  Hive  of  Can- 
ada "—busy  all  the  time.     We  aim  to  have  at  the  right 
time  good  values  and  what  the  trade  requires.    We  buy  to 
please   our     customers,   their  interest     and     ours     being 
mutual.     We  would  advise     our     friends     to    place  their 
orders  early  while  we  can  give  them  the  advantage  of  our 
early  purchases,  as  all  repeat  orders  for  cotton  goods  will 
be  much  higher  in  price.     This  is  no  cry  of  "  wolf,"  but 
a  reality,  and  those  who  delay  will  find  it  out 
W.  R.  SMALLPEICE. 


MESSAGE  FROM  READY-TO-WEAR  DEPART- 
MENT. 

' '  Her  Ladyship  ' '  garments  are  made  to  fit  and  priced 
to  sell.  We  guarantee  all  goods  to  be  perfect  in  style 
and  workmanship,  and  are  ever  on  the  alert  for  new  ideas. 

Our  quotations  on  Cotton  Goods,  Whitewear,  Waists. 
Underskirts,  are  based  on  cotton  prices  of  six  months 
past,  and  the  values  are  exceptional. 

We  make  a  specialty  of  fine  waists. 

A.  C.  BURGESS. 


A 


.   - 


Toronto. 
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A  Personal  Message  to  the  Trade  from 
Department  Heads. 


MESSAGE  FROM  DRESS  GOODS  AND  SILK 
DEPARTMENT. 

We  pride  ourselves  on  having  the  largest,  best  assorted, 
and  most  exclusive  Dress  Goods,  Silks,  and  Ladies'  Suit- 
ing Stock  in  Canada.  For  the  coming  season  we  have  been 
particularly  fortunate  in  having  large  contracts  placed  for 
all  staple  lines  before  the  big  advance  in  prices,  and  early 
buyers  will  get  the  benefit  of  our  saving. 

Four  sure  winners  will  be:  Black  Cord  de  Soie,  Done- 
gal Tweeds,  Black,  and  Colored  Box  Cloths. 

A.  W.  GUARD, 


MESSAGE  FROM  TWEED  AND  WOOLLEN 
DEPARTMENT. 

This  department  is  complete  with  everything  that  a 
first-class  merchant  tailor  requires  in  his  business. 

This  season  is  going  to  be  a  Scotch  Tweed  season  in  the 

suiting  business,  both  light  and  dark  colors  being  about 

equal  in  favor.    We  have  a  good    range  of  genuine  stuff. 

' '  Saltaire  ' '  serges,  vicunnas,  and  undressed  worsteds  are 

the  highest  class  of  goods  made.    We  carry  them  in  forty 

different     numbers,  all    guaranteed    against  fading     and 

shrinkage. 

H.  G.  COOK 


ma  (Jfo 


Toronto. 
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MESSAGE  FROM  CANADIAN  STAPLE,  PRINT 
AND  LINEN  DEPARTMENT. 

We  are  showing  some  very  special  lines  of  English 
white  cottons,  imported  pillow  cottons,  and  apron  ging- 
hams in  this  department. 

In  blankets,  carriage  rugs,  etc.,  our  stock  is  very  com- 
plete. 

One  of  the  many  prominent  features  for  the  coming 
Spring  trade  for  ladies'  dresses  will  be  linen  voile,  knicker 
linen  suiting,  and  flake  linens.  We  would  suggest  sending 
to  the  W.  R.  Brock  Co.,  of  Montreal,  for  samples.  Artis- 
tic designs  in  fancy,  ginghams,  prints,  printed  sateens, 
printed  foulards,  printed  flake  muslins  of  all  kinds  are 
popular. 

Mercerized  sateen  and  spun  glass  goods  in  black  and 
colors  are  very  much  in  demand  both  for  linings  and 
blouses,  and  in  many  cases  will  be  used  in  place  of  silks 
and  satins. 

R.  G.  STOKES. 


MESSAGE   FROM  READY-TO-WEAR  DEPARTMENT. 

Soft  silk  blouses  will  be  greatly  worn  in  Spring.  In 
fact  I  consider  my  purchases  in  this  line  altogether  too 
low  and  had  I  an  opportunity  of  purchasing  again  I  would 
buy  a  much  greater  stock. 

In  silk  coats  the  closely  fitting  back  will  be  greatly 
worn.     We  have  a  good  stock  of  these  on  hand. 

White  blouses  of  all  kinds  will  be  called  for  very 
largely  this  Spring,  and  the  demand  will,  if  anything,  ex- 
ceed that  of  last  season.  I  advise  the  placing  of  orders 
early. 

C.  E.  PAQUETTE. 


(Jgruiexl)       ^^^^ 

Montreal. 
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MESSAGE  FROM  LACE,  TRIMMING,  ETC., 
DEPARTMENT. 

The  outlook  points  to  a  very  large  season  for  white 
goods  of  all  kinds,  organdies,  Swiss  muslins,  Mat  vestings 
brocades  and  all  kinds  of  mercerized  effects  such  as 
stripes,  flowered  designs,  etc.,  feeing  greatly  in  vogue. 

Laces,  too,  from  present  appearances  are  to  be  worn 
more  than  for  many  years.  In  ribbons,  taffeta  and 
Duchesse  still  hold  their  own  and  we  are  of  the  opinion 
that  this  season,  like  last,  is  to  be  a  great  period  for  neck 
ribbons,  as  the  fashion  of  wearing  a  ribbon  band  orna- 
mented with  a  Swiss  tab  collar  is  even  more  fashionable 
now  than  a  year  ago.  • 

In  trimmings,  we  believe  we  are  to  have  a  big  season 
again..  Appliques  so  far  have  been  much  asked  for  and 
narrow  bands,  puffs,  etc.,  also  are  having  a  big  sale. 

W.  P.   SLESSOR. 


MESSAGE    FROM   THE   HOUSE   FURNISHING 
DEPARTMENT. 

The  stock  of  Carpets  in  this  department  is  an  entirely 
new  one.  In  Tapestry  many  designs  may  be  found  which 
belong  exclusively  and  are  manufactured  expressly  for  the 
company. 

Art  muslins  in  great  variety  of  styles  and  prices  in 
printed  and  plain,  cretonnes  and  printed  sateens  in  Can- 
adian, American  and  British  are  shown  more  extensively 
than  ever  before. 

Japanese  mattings,  oilcloths,  table  and  floor  linoleums 
8-4  and  16-4  all  go  to  make  up  one  of  the  most  interesting 
and  profit  producing  departments  in  the  dry  goods  trade. 
GEORGE  DAGENAIS. 


3NEQ 


d^rgsft® 


Montreal. 
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MESSAGE  FROM   THE   SMALLWARE,   HOSIERY 
AND  MEN'S  FURNISHING  DEPARTMENT. 

This  house  is  "the  Sorting  House  of  Canada."  Trade  is 
increasing  very  rapidly,  and  in  order  to  make  the  Spring 
seascn  of  1904  a  banner  one  in  our  history  we  have  decided 
in  the  face  of  the  advancing  market  to  adopt  ' '  a  prefer- 
ential policy.".  This  department  will  give  customers  the 
preferential  advantage  on  all  present  prices.  "No  advance 
on  former  prices  "  will  be  our  motto.  We  expect  to  move 
into  our  new  warehouse  in  time  for  the  Fall  trade  We 
will  have  a  great  many  bargains,  as  we  will  clear  out  the 
whole  of  our  present  stock.  Nothing  but  new  goods  will 
go  into  our  new  warehouse. 

RHYS  D.  FAIRBAIRN. 


-  - 


MESSAGE  FROM  THE  DRESS  GOODS  AND  SILK 
DEPARTMENT. 
Our  forecast  of  some  months  ago,  that  lustres  would 
be  the  predominating  feature  in  the  Spring  dress  goods 
business  is  being  proved  correct.  Voiles  are  going  freely 
in  plains  and  fancies.  "  London  Twines,"  owing  to  their 
firm  hard  finish  have  recommended  themselves  to  the 
most  up-to-date  buyers.  While  on  the  subject  of  semi- 
transparent  fairies,  it  ought  to  be  remembered  that  no 
dress  department  can  be  considered  complete  without  a 
stock  of  Crepes  de  Chene.  Eoliennes  and  Grenadines.  The 
tailor-made  suit  will  have  an  innings  during  the  early 
Spring. 

We  have  the  greatest  confidence  in  cravenettes  for 
Spring.  Silks,  except  for  lining  purposes,  are  working 
around  to  the  soft  finishes.  Silk  Crepe  de  Chene  will  be 
much  in  demand  for  evening  dresses. 

GEO.  S.  CLEGHORN. 


(JgruUd,)      ^**^S 

Montreal.  C^  4 
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THE  STAR  shirt 

Springy  Summer,  1 904 


ill! 

if*  8  i  SEE 


Our  New  Lines  are  now  being  submitted 
by  our  Representatives. 

£.  Van  Allen  ®>  Co 

HAMILTON,  ONT. 
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THE    DRYGOODSMANS    WARES. 

Their   Origin  and  Characteristic. 

ALT  I  [Ol  I'll  now  of  little  importance  commercially,  soft,  light  and  elastic  is  the  down  thai  three-quarters  of  an 

the  drugget  at  one  time  was  a  well-known  fabric,  ounce  will  fill  a  large  hat,  and  a  hall  of  three  or  four  pounds 

In  its  present  form   it  is  used  only   as  a   covering  can  be  squeezed  into  the  hand     a   sufficient  quantity    when 

for  carpets,  or,  as  some  call  it,  a  crumb  cloth.     It  warmed  and  spread  out  to  till  a  bed    foi   two  people.      The 

is  a  thin,  coarse,  woollen  fabric,  like  cheap  felt,  king  eider,  a  bird  from  the  extreme  north,  supplies  much  of 

and  derives  ils  name   from  I  lie  French  diminutive  of  drogue,        the   down.        lis   skin    is   often    worn    by    the    inhabitants    o\ 
meaning  trash.        It  was  at  one  time  used    as  a   mateiial  for       Siberia  and  Kamtchatka. 


clothing,  and  usually  had  a  linen  warp 
DRUGGET.  and    worsted    thread.        Silk   druggets   are 

sometimes  spoken  o\,  as  are  those  madeof 
.1  combination  of  silk  and  wool,  mohair,  or  cotton.  At 
present  it  is  usually  called  baize,  as  it  is  a  cheap  form  of  that 

material.' 

*        *        * 

Till-'  eider,  a  species  of  duck  found  in  large  numbers  in 
Greenland,  Iceland,  Sweden  and  Labrador,  furnishes 
the  soft  warm  down  from  which  the  expensive  eider- 
down blankets  are  made.  The  common  female  eider  is 
midway  in  size  between  our  common  duck  and  goose,  and 
is  of  a  pale  brown  color  tinged  with  red. 
EIDER-DOWN.  The  male  bird  is  somewhat  larger,  and, 
during  the  breeding  season,  is  white  on  back 
and  wings,  but  after  breeding,  becomes  almost  entirely  black. 
The  eider-down  industry  is  o\  such  importance  in  some 
parts  of  the  world,  particularly  in  Iceland,  that  the  breeding 
grounds  are  handed  down  from  father  to  son,  and  foxes, 
dogs  and  even  cattle  are  driven  oi~  the  islands  where  the 
eider  breeds.  Sometimes  whole  promontories  are  cut  ol] 
from  the  mainland,  as  the  eider  naturally  prefers  a  small 
island  for  its  home.  The  nest  is  formed  o(  tine  sea  weeds, 
mosses  ,md  dry  twigs,  and  thc\  are  so  thick!)  scattered  over 
certain  islands,  that  it  is  almost  impossible  to  step  without 
crushing  eggs.    The  eggs  are  usually  five  in  a  n   st  although 

one   or   two   more   are   sometimes  tound.     They  are  three      civilized  and  savage  races  having  ornamented  their  clothing 

inches    long     and     two    broad,    o(    a    pale   green    color.      At  with    some    form    of  embroidery    since    before    histon         It    is 

first    the  eggs  lie  in    the  bare  nest,  but  as  incubation  pro-  considered  to  have  preceded  actual  w< 

ceeds,  the  female  bird  plucks  the  down   from   her  breast  and  ing,   the  Greeks  attributing  its  origin  to    EMBROIDERY 

deposits  it  around  them,  in    order    to    retain    the   heat    when  Minerva.         The    K  >maris     gave    Phrygia 

she  leaves  the  nest  temporarily.      This  down  is  collected  by      the  credit,  or  rather  discredit,   for   they  at  one  lime  con- 

the  natives  and  is  the  source  o\  supply  o\  the  best  grade,  sideied  its  overuse  effeminate.  The  Chinese  are  at  the 
the  down  of  the  dead  bird  being  of  far  less  value.  Two  present  day  the  most  indefatigable  and  elaborate  hand- 
collections  are  made,  the  eggs  at  the  same  time  being  embroiderers,  but  the  Persians,  [*urks  and  Hindus  also 
taken,  and  the  third  nesting  is  left  to  hatch,  the  male  bird  excel.  Some  Oriental  and  Indian  embroiderers  include  in 
finding  it  necessary  to  supply  the  down,  in  case  the  female  their  work, feathers,  skins  ol  insects  and  si 

is  unable  to  do  it.        Each  nest    gives   about    a    half-pound  of  teeth,   nuts,  pieces  oi  fur,  coins,  etc.      Tapestn    is   a    sort   of 

down,  but  this  is  reduced  by  washing  to  a  half  ol    (his.        So  embroidery. 
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*  ♦  * 

rpi  I  L  elastn  strands,  so  common  in  man)  articles  ol  wear. 

1        are    made    from,  the    minute    globules  deposited    in    the 

milky     juice   o\    plants    grown    in    tropical    climate. 

These  globules,  tailed  caoutchouc,  are  allowed  to  gathei  on 

the  top  of  the  liquid,  and  are  then  skinned  oil  and  allowed 
to    form    into    a    hard    mass.      The    square 

elastic    strands    are    cut     under    water    by  ELASTIC- 

powerful    knives    from     Caoutchouc     which 

has  lost  much  of  its  elasticity  b)  being  kept  under  strain  for 
weeks.  The  elasticity  is  renewed  by  being  healed.  One 
pound  of  caoutchouc  will  yield  £2,000  \ards  o\  thread.  The 
round  strands  are  made  by  forcing  the  softened  caoutchouc 
through  round  holes.  The  threads  are  caught  on  \el\et, 
and  after  being  allowed  to  harden,  are  tightly  wound  on 
bobbins  and  left  to  lose  much  of  their  elasticity.  When 
woven  into  a  fabric,  a  hot  iron  passed  over  il.  will  restore 
the  spring.      Rubber    balls   are    mentioned    by  Hernia  in  his 

account  of  Columbus' second  voyage,  as  having  been  used 

by  the  Haytians.     Civilization  first  made  use  of  it  in  th  18th 

century  for  rubbing  out  pencil  marks,  and  it  was  not  until 
1820  that  a  Yankee  took  Jul  the  first  patent  for  the  applica- 
tion o\  it  to  clothing. 


EMBROIDERS  is  the  art  o(  producing  ornamental 
needlework  patterns  upon  fabrics  o\  any  kind,  also 
the  product  of  such  work.       Its  use  is  ven  ancient,  all 
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IMPRESSIONS   OF  THE   GREAT    WEST 

Gathered  During  a  Transcontinental  Tour  with  the  Canadian  Manufacturers'  Association. 
£>  By  W.  L.  E.~  ^ 


(THIRD  ARTICLE. 

EN  British  Columbia  nearly  every  one  seems  to  be  inter-      during  the  last  three  years  he  had  spent   his    holidays   pros- 
ested  in  mining.      I  don't  mean  altogether  in  a  finan-      pecting  in  British  Columbia  and  had  with  his  brother  struck 
cial  way,  but  interested  enough  to  talk  about  it.      In      some   rich   claims   in  the  Boundary  District.      He  was    well 
the  purely  mining  districts  it  crops  up  it  nearly  every      informed  and    was  the  most  interesting  conversationalist  on 
conversation,   although   possibly   we    easterners  were      mineralogy  that  I  came  across  during  our  journey.      He  was 
sometimes  responsible  for  its  being  drawn  into  the  conver-      now  homeward   bound    for   the  purpose  of  applying  himself 
sation.      But  even   if  we   were,  I   do  not  think   we  need   to      closely    to    his    studies    in    order  to   blossom  out  as  a   civil 
apologize.   The  subject  impressed  itself  upon  us  the  moment      engineer. 

we    entered    the    province  ;    indeed,    even    before    we    were  * 

within   its   boundry   lines.      When  sailing  over  the  sea  one  As    we  approached   Rossland   thera  was  a  good  deal  of 

occasionally  thinks  of  the  teaming  millions  of  fish  which  are  good-natured  bantering  among  some  of  our  party  in  regard 
swimming  about  underneath,  but  when  skirting  mountains,  to  the  money  which  more  than  one  of  them  had  lost  in  min- 
or climbing  them,  as  one  is  doing  continuously  for  about  ing  speculations  in  that  district.  One  man  remarked  that 
500  miles,  when 
travelling  through 
the  Rockies  west- 
ward, and  remem- 
bering that  the 
"  sea  o  f  moun- 
tains," as  Grant 
called  them  thirty 
years  ago,  are  rich 
in  minerals,  one 
can  scarcely  avoid 
talking  about 
mines  and  miner- 
als. When  travel- 
ling on  train  or 
boat,  or  resting  in 
some  hotel,  any 
one  who  was  in 
authority,  or  sup- 
posed to  be  in  au- 
thority on  miner- 
alogy, soon  had  a 
group  of  eager  lis- 
teners, and  it  was 
seldom  we  failed 
to  get  some  inter- 


he  was  going  to 
see  the  hole  into 
which  the  money 
had  gone.  "There 
will  be  some  satis- 
faction in  that,'' 
he  declared  amid 
laughter.  His  re- 
mark was  so  apt 
that  it  became  a 
by-word  for  a  day 
or  so.  Our  visit 
to  Rossland  was 
under  rather  un- 
favorable condi- 
tions. Snow  had 
fallen  the  day  be- 
fore, and  when  we 
reached  the  town 
rain  was  falling 
and  we  had  to 
plough  our  way 
through  much 
slush.  This,  by  the 
way,  was  our  first 
actual  contact  with 
snow,  although  of  course  we  saw  much  ofiton  the  distant  moun" 
tain  peaks,  from  the  time  we  caught  our  first  glimpse  of  the 
Rockies.  When  we  arrived  at  Rossland  we  found  an  enter- 
prising merchant  with  a  box  of  rubbers  on  the  platform. 
He  had  anticipated  a  demand  for  rubbers,  and  he  was  not 
mistaken.  His  box  was  soon  empty  and  his  pockets  well 
filled  with  money,  for  although  his  prices  were  surprisingly 
moderate  under  the  circumstances,  he  had  had  many  cus- 
always  carry  one."  But  like  Micawber,  he  was  expecting  tomers  to  supply.  Notwithstanding  the  weather,  our  visit 
something  to  turn  up  some  day  ;  but  from  what  I  could  to  Rossland  was  anything  but  unpleasant.  The  people  were 
gather  the  men  who  strike  it  rich  are  relatively  few  in  num-  most  hospitable  and  did  everything  in  their  power  to  enter- 
ber.  On  the  steamer  running  from  Nelson  to  Kootenay  tain  us.  The  mines  were  of  course  visited,  but  the  centre 
Landing  was  one  of  the  few  fortunate  ones.  He  was  a  young  of  attraction  was  the  Le  Roy  property.  After  entering  the 
man,  a   student.      His   home   was  in  the  United  States,  and       tunnel    of  this    mine    some  of  our   party  descended    in    the 


A  Scene  in  Beacon  Hill  Park,  Victoria,   B.C. 


esting  information  on  such  occasions.  In  the  mining  dis- 
tricts most  people  carry  a  miner's  license,  without  which  no 
man  can  stake  out  a  claim.  These  licenses  only  cost  $5, 
and  the  possessor  of  it,  when  he  discovers  what  he  believes 
to  be  land  rich  in  mineral  properties,  has  merely  to  stake  out 
his  claim  and  register  it  in  the  nearest  registration  point. 
"It  is  a  handy  thing  to  have  with  you,"  remarked  one 
Nelsonite.      "  Although  I  have  never  struck  anything   yet    I 
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to  the  bottom  of  the  main  shaft,  some  1,800  feet,  while 
others  ascended  in  a  cage  to  the  top  oi  the  mountain,  some 
370  feet.     Al   the  top  were  situated  the  hoisting  machinery, 

the  big  grumbling 
( i  usher,  w  h  i  c  li 
swallowed  up  the 
ore  as  f.tst  ,is  ii 
was  thrown  into 
it,  and  the  car- 
riers which  con- 
veyed the  crush- 
ed ore  to  the 
dumping  ground 
to  be  ultimate!) 
s  li  i  p  pe  d  t  o  the 
smelter.  Nearly 
all  the  work  in  the 
Le  Roy  mine  is  done  by  machinery  and  the  various  processes 
were  watched  with  a  great  deal  of  interest,  particularly  by 
those  who  for  the  first  time  were  visiting  a  modernly 
equipped  gold  mine.  Nearly  all  took  away  specimens  of 
ore,  but  when  they  found  that  the 
bright  shining  particles  in  the  ore  was 
iron  pyrites  and  not  gold  few  of  them 
retained  these  specimens  till  they  reach- 
ed home.  In  spite  of  the  inclemency 
of  the  weather  1  think  we  all  fell  well 
repaid  for  our  visit  to  Rossland,  and 
even  those  who  had  lost  money  in  mi- 
tt iso  speculations  in  the  boom  days,  for- 
got to  look  for  the  holes  into  which 
their  money  had  disappeared.  The 
hopes  and  aspirations  of  the  good 
people  of  Rossland  were  a  little  in  the 
ascendency  when  we  were  there. 
Labor  difficulties  were  disappearing, 
but  what  was  developing  the  spirit  of 
optimism  more  than  anything  else  was 
the  results  that  were  expected  from 
improved  methods  in  extracting  the 
gold    from    the    ore,    thus   enabling   a 

profit  to  be  obtained  from  a  much  lower  grade  of  ore 
than  has  been  possible  in  the  past.  The  appearance 
of  Rossland  much  surprised  me.  I  had  not  expected  to 
see  its  buildings,  its  sidewalks  and  indeed  its  general  ap- 
pearance so  modern.  The  granolithic  sidewalk  has 
reached    there,    and    in    width    it   would   put    the   sidewalks 

in  some  of  our  modern  eastern  cities  to  shame. 

*  *       * 

No  part  of  our  journey  was  scarcely  more  interesting 

than  that  to  and  from  Rossland.  This  was  because  the 
railway  was  different  from  an)  other  we  had  travelled  over. 
The  grades  were  steep  and  the  curves  sharp  ;  but  it  was  the 
switchbacks  that  most  excited  our  curiosity.  These  switch- 
backs are  on  the  mountain  side  near  Rossland.  They  have 
been  conveniently  placed  at  points  where  the  locomotive  is 
likely  to  get  out  of  breath,  and  at  which,  after  opening  a 
swith,  the  locomotive  follows  and  the  end  car  takes  the  lead. 
Then  we  have  vice-versa  attain  and  again  until  the  "iron 
horse  "  finally  takes  its  place  permanently  at  the  head  of 
the  train,  and  steams  into  Rossland  with  its  head  as  high  as 
if  it  never  had  to  take  the  tail  end  of  the  procession. 

*  *       * 

Our  trip  down    the    Arrowhead    and  Kootenay  lakes  was 
one    we    shall    remember  all   our  days.      The   weather  con- 


One  of  the  Av.'iiut's  in  Stiinlcy    Park.   Vancouvei 


ditions  were  not  all  we  could  have  desired,  but  we  enjoyed 
ourselves,  nevertheless.  When  we  lefl  Arrowhead  on  one 
of  the  two  stern-wheel  steamers  which  tin-  C.P.R.   has  on 

thai  route,  the  rain  was  falling  briskly  and  the  i  louds  hung 
like  thick  gossamers  around  the  mountains  which  skill 
Arrowhead  lakes      which,  by  the  way,  are    hut  the  widening 

out  of  the  Columbia  river,  which   we  saw    for   the  first  time 

at  Field,  on  the  main  line  of  the  (.'.  I'.  R.  shutting  out  peaks 
from  our  view.  I  do  not  intend  entering  into  a  discussion 
of  the  logic  or  the  Miotic  of  Samuel  Johnston's  remark  to 
the  effect    that    the  state   of   the    weather    has  nothing   to   do 

with  men's  moods.     All  |  know  is  thai  unfavorable  weather, 

at  any  rate,  did  not  permanent!)  effect  our  state  of  mind. 
The  fact  that  we  wore  in  f^ood  company  no  doubt  is  the 
partial  explanation  of  (his,  for  we  know  that  there  is  nothing 
heller  in  the  world  than  good  company.  It  is  the  spi,  ,-  of 
life,  and  its  presence  makes  melancholy  next  to  impossible. 
In  good  company  one  can  only  be  melancholy  by  premedita- 
tion. But  besides  the  spice  ot  good  compam  an  exceedingly 
good  dinner  was  served  us  on  hoard  in  the  evening,  not- 
withstanding that  the  steamer  had  more  than  its  usual 
quota  of  passengers.  We  had  nothing 
better  on  the  whole  of  our  itinerary 
trip.  The  same  applies  to  the  waiters, 
who  were  young,  and  had  more  the 
appearance  of  three  or  four  year  uni- 
versity students  than  anything  else. 
They  were  bright  and  intelligent  look- 
ing fellows,  and  knew  how  to  be  atten- 
tive. The  cook  who  satisfactorily  sup- 
plied the  wants  of  the  inner  man 
which,  of  course,  means  the  wants  of 
the  inner  woman  as  well  was..  China- 
man, and  had  been  in  his  present  posi- 
tion about  1  :$  years.  His  assistants 
were  also  from  the  "Flowery  King- 
dom." One  of  the  pleasures  of  the  trip 
was  to  see  him  and  his  staff  preparing 
our  meal.  Everything  was  done  sys- 
tematically, and  there  was  no  llurry 
nor  any  exhibition  of  temper.  The) 
seemed  quite  unconcerned  and  no  more  perturbed  because  of 
the  extra  demands  upon  them  than  if  they  were  preparing  a 
meal  for  an  ordinary  family.  More  than  one  of  us  possibl) 
imagined  what  would  have  been  our  experience  if  we  had  been 
crowding  around  the  female  cook  in  some  of  our  homes 
under  such  conditions.  It  is  altogether  likely  we  would 
have  been  forced 
to  beat  a  hasty  re- 
treat. The  kitchen 
was  situated  on 
the  lower  deck  of 
the  steamer,  and 
was  open  to  the 
view  of  those  who 
were  disposed  to 
visit  that  part  of 
the  steamer — and 
a  good  main  were 
disposed. 

M,  JL  J| 

But    the    man- 
ner   ol     embarking    and     disembarking    passengers     inter- 
ested us  possibly    more   than   anything   else  during   the    trip 
down      the    lakes,     for     the     125    miles    between    Arrowhead 
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and    Robson,    where    our   journey    down     Arrowhead    lake 
began    and  ended  respectively,  we  did   not  see  any  wharves. 

W  hen  it  w"a  s 
necessary  to  put 
a  passenger  off  or 
on,  the  steamer 
made  for  the  side 
of  the  lake  and 
ran  close  to  the 
shore.  Then  a 
narrow  gangway 
and  sometimes  two 
gangways,  one  on 
top  of  the  other, 
was  pushed  out 
from  the  deck  to 
the  shore,  and  up 
and  down  this  the  passenger  ran,  possibly  with  a  couple 
of  grips  in  his  hands,  while  we  held  our  breath  ex- 
pecting every  minute  to  see  him  topple  over,  so  steep 
was  the  incline  and  narrow  the  gangway.  But  I  sup- 
pose the  people  in  that  part  of  the  country  are  used  to 
walking  such  gangways.  At  night  the  process  of  embark- 
ing and  disembarking  passengers  was  even  more  interesting 
than  in  the  daytime.  Commercial  travellers  and  others  who 
wanted  to  get  on  board  our  boat,  lit  bonfires  on  the  shore. 
These  bonfires,  particularly  in  the  darkness  of  the  night, 
with  the  black  mountains  as  a  background,  made  a  weird 
picture  indeed.  Some  of  these  bonfires  were  of  large  pro- 
portions, and  it  was  a  wonder  to  us  why  they  wasted  so 
much  cordwood  for  such  a  purpose,  but  then  of  course  wood 
along  the  shore  there  is  of  no  value,  and  there  is  an  abund- 
ance of  it.  When  one  of  these  bonfires  was  sighted  by  the 
man  at  the  wheel,  the  prow  of  our  steamer  was  turned 
towards  it,  while  the  powerful  searchlights  on  either  side  of 
the  boat  were  brought  into  play  to  light  our  way  to  the 
shore.  These  searchlights  put  one  in  mind  of  a  glaring 
two-eyed  monster  ;  and  the  sight  to  the  passenger  who  was 
watching  us  on  shore  must  have  been  a  striking  one  indeed. 
Frequently  there  would  be  no  sign  of  any  habitation  at  spots 
where  we  stopped  to  take  on  or  put  off  passengers.  At 
least  the  searchlights,  as  they  ranged  along  the  shore  for 
ome  distance  penetrating  into  the  forest  and  valleys  between 
the  mountains,  revealed  none.  At  such  spots,  when  a 
passenger  was  put  oft",  the  steamer  was  kind  enough  to  turn 
one  of  its  searchlights  shoreward  in  front  of  him  as  we 
steamed  away  to  guide  him  on  his  way  through  boulders, 
trees  and  fallen  trunks,  until  we  came  to  a  sharp  bend  in  the 
shore,  hiding  him  from  our  view.  Of  course,  during  the 
landing  and  embarking  of  passengers  we  easterners  could 
scarcely  refrain  from  passing  jocular  remarks,  and  particu- 
larly when  a  passenger  would  ascend  the  gangway  as  if  he 
was  walking  a  tight  rope,  we  were  always  liberal  in  our 
applause  when  his  feet  touched  the  deck  of  the  steamer  ;  or, 
when  he  was  descending,  and  was  safely  on  shore.  It  was 
astonishing  how  quickly  our  steamer  was  turned,  and  how 
easily  it  was  handled.  The  engineer  in  charge  of  the 
steamer  informed  us  that  this  was  due  to  the  fact  that 
instead  of  possessing  one  rudder,  as  is  usual  with  ordinary 
steamers,  she  was  equipped  with  two  very  powerful  ones. 

w  *  * 

When  we  took  the  steamer  at  Nelson  for  our  trip  down  the 
Kootenay  lakes  a  day  had  elapsed  since  we  landed  at  Robson 
at  the  foot  of  the  Arrowhead  lakes.  The  morning. was  dull, 
but    the    rain    had    ceased.     The    Kootenay  lakes,   as  their 


name  implies,  was  a  widening  out  of  the  Kootenay  river, 
and,  as  on  the  Arrowhead  lakes,  are  walled  in  on  t-ither 
side  by  towering  mountains,  most  of  which  are  snow-capped. 
At  their  widest  part  they  are  about  four  or  five  miles  wide, 
and  onewould  think  that  it  wouldbe  impossible  for  heavy  seas 
to  arise  upon  them,  but  the  crew  in  our  steamer,  the  Movie, 
informed  us  that  there  were  occasions  on  which  the  waves 
became  quite  tempestuous  and  of  dangerous  force.  Indeed, 
we  had  one  slight  experience  of  the  suddenness  with  which 
storms  come,  and  some  idea  of  their  force.  In  one  of  the 
illustrations  in  this  issue  is  a  snap-shot  I  took  of  a  storm  as 
it  was  approaching  us,  £nd  was  taken  a  few  moments  after 
the  other,  showing  the  lake  in  sunshine.  When  the  storm 
was  upon  us  one  could  not  see  either  shore,  and  the  choppy 
sea  soon  drove  us  all  into  the  interior  of  the  boat  ;  but  it 
was  soon  over  and  soon  forgotten.  When  it  is  remembered 
that  the  Kootenay  lakes  stretch  for  about  100  miles  between 
a  wall  of  mountains  on  either  side,  one  has  not  to  search  far 
in  order  to  find  an  explanation  for  the  suddenness  and  the 
fierceness  of  the  storms   which   are  sometimes  encountered 

upon  them. 

*       *       * 

The  four  blue-grey  walls  of  the  sky  line  are  the  fences 
one  commonly  sees  in  mid-prairie.  A  fence  of  the  orthodox 
eastern  type  is  a  rare  thing  indeed.  It  is  nothing  to  travel 
all  day  and  fail  to  see  one.  Those  that  we  saw  were  marked 
by  the  scanty  supply  of  wood  that  went  to  construct  them. 
Here  and  there  a  substantial  post  was  supporting  the  strings 
of  wire,  while  between  these  at  equal  distances,  were  sticks 
about  the  size  of  broom  handles  driven  into  the  ground  to 
aid  in  strengthening  the  fence.  Nature  had  been  liberal  in 
her  bestowal  of  everything  else  but  the  material  from  which 
timber  can  be  made.  There  is  land  to  grow  wheat  and 
meat  upon  it  enough  to  supply  Europe  ;  coal  lands  by  the 
thousands  of  square  miles  ;  ozone  to  fill  and  expand  the 
lungs  of  many  millions  of  people,  and  water  enough  to 
quench  their  thirst  and  water  their  cattle  and  their  crops, 
but  scarcely  a  stick  to  burn,  much  less  with  which  to  build 
fences.  I  am  speaking,  of  course,  of  the  prairie  land  which 
comes  within  our  range  of  vision  as  we  speed  along  in  the 
train.  Away  to  the  north,  beyond  the  present  fringe  of 
civilization,  ^Nature  has  not  withheld  her  hand  in  this 
respect,  and  from  the  foot  hills  westward  to  the  Pacific, 
trees  are  relatively  almost  as  thick  as  grass  is  on  the  prairies, 
while  meeting  our  astonished  eyes  as  we  emerge  from  the  500- 
mile  journey  through  the  Rockies  are  the  cedars  and  pine 
trees,  many  of 
which  penetrate 
into  the  "  blue  " 
one  and  two  hun- 
dred feet,  with  a 
girth  at  the  base, 
in  some  instances, 
large  enough  to 
enclose  a  moder- 
ate-sized room. 
But  while  the 
Rockies  can  boast 
of  their  trees,  the 
great  plains  be- 
yond them  to  the 
east  have  their  No.  Kicking  Horse  RiTer,  Near  (he  First  Safety  Switch. 
1  hard,  their  herds 

of  healthy  cattle;  their  bunches  of  sturdy  horses.     The  one  is 
thus  able  to  supply  what    the  other  requires  but  does    not 
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produce,  at  any  rate  only  to  a  limited  extent,  Nature  was 
not  without  foresight  when  she  rolled  out  by  the  thousand 
square  miles  the   rich  prairie    land  between    Winnipeg  and 

ilu  foothills  of  the 
Rot  kies,  and  built 
up  to  i he  West  as 
i. ii  .is  Mi*--  shores 
iii  ihe  Pa<  ifi<  tow  - 
ei  ing  mountains, 
on  whose  slopes 
she  planted  wealth 
of  limber  and  in 
whose  interior  six.' 
hid  untold  mineral 
«  ealth. 

*      *      * 

Twilight  I'mg- 
ers  long  in  the 
Greal  West.  A 
U  lengthy  twilight  is 
pleasant  under  all 
circu  m  st  a  nces  ; 
but  it  is  particularly  so  when  >>nc  is  travelling  in  a  strange 
land  and  desires  as  much  time  as  possible  for  sight-seeing.  To  a 
Canadian  whose  home  is  in  Ontario  or  Quebec,  the  experience 
of  an  evening  on  the  prairie  is  delightfully  surprising.  "My, 
how  long  it  lakes  to  get  dark!"  was  an  ejaculation  that  one 

often  heard  from  a  fellow-passenger.  The  length  o\'  the 
twilight  was  particularly  impressed  upon  me  on  the  evening 
we  stopped  at  Lethbridge  for  a  couple  o\  hours  to  witness  a 
cattle  rounding-up  contest,  horse  races  with  Indians  mounted 
bareback,  and  exhibitions  o(  bucking  bronchos.  Evening 
was  well  upon  us  when  we  stepped  from  the  train  and  hur- 
ried nearly  two  miles  across  the  prairie  to  the  scene  of  the 
sports.  We  watched  foi  nearly  an  hour  the  various  events 
which  were  provided  for  our  entertainment,  but  darkness 
was  not  really  upon  us  till  our  train  was  reached.  That 
return  walk  across  the  prairie  there  is  one  at  least  in  the  party 
who  will  not  soon  forget.  The  light  was  too  faint  to  allow 
objects  to  be  clearlv  discerned  upon  the  prairie,  but  there 
was  a  great  deal  of  grey  light  still  left  in  the  sky,  and  it  was 
a  picturesque  and  amusing  sight  to  see  the  heads  of  the 
scores  of  "broncho  busters"  and  cowboys  bobbing  into 
view  above  the  sky  line  as  they  road  along  on  their  cantering 
ponies  unmindful  of  the  gopher  holes  that  abounded.  But 
bronchos  have  the  faculty  o\  evading  gopher  holes  in  dark- 
ness ,is  well  as  in  daylight  ;  and  even  when  a  layer  ot  snow 
Covers  the  prairie. 

*        *        # 

Speaking  o\  twilights  reminds  me  of  sunsets  on  the 
prairie.  I  Ao  not  know  that  they  are  any  more  beautiful 
than  the  sunsets  of  Eastern  Canada,  but  they  are  different, 
particularly  when  the  Rocky  Mountains  present  themselves 
as  a  back-ground.  The  sunsets,  like  the  twilights,  linger 
longer.  The  sun  dances  down  behind  clouds  and  mountain 
5  JUSI  as  quick!}  .is  he  does  behind  clouds  and  common- 
place hills  in  the  east  ;    but    the    light  he   leaves    in    his    wake 

does  not  go  out  as  quickly.  It  just  stays  there  as  if  mag- 
nanimously bent  on  giving  us  tenderfoots  from  the  east  our 
money's  worth  of  beauty.  And  as  if  the  mountain  peaks 
were  not  high  enough  and  glorious  enough  for  the  setting  o\ 
the  picture,  fleecy  clouds  are  piled  up  one  upon  another, 
until  one  has  to  look  twice  before  being  satisfied  where  the 
snow-capped    peaks    o(   the  mountains  end    and    the   fleecy 


i  louds  begin.  And  even  then  one  would  hesitate  to  take  an 
affidavit  as  to  the  exact  line  of  demarcation.  The  majest) 
.hrI  beauty  o\  tin-  scene  is  too  awe-inspiring  to  run  the  risk 
oi  even  an  unintentional  equivocation.  Late  in  the 
noon  of  the  da)  we  emerged  from  the  Rock)  Mountains.,) 
the  Crow's  Nest  Pass  the  sun  was  getting  low  behind  what 
is  indicated  in  the  guide  books  .is  Cathedral   P<  ak.     No  one 

needed  to  be  told  it  was  Cathedral  Teak.  It  was  possihlv 
a  hundred  or  nunc  miles  from  US,  but  the  Outline  "I  .1 
massive    Cathedral     was     so    well     defined    thai     BOme    of  OUI 

tellow  travellers  who  had  never  heard  the  mountain's  name, 
remarked  how  closel)  it  resembled  a  cathedral.       There  was 

no  sunset  in  all  our  journey  of  i, 000  miles  that  so   impressed 

itself  upon  my  memory.       It   was   magnificent,  and  seemed 

more  supernatural  than  real. 


Among  the  good  things  that   British   Columbia  provides 

lor     sportsmen     is    pheasants         the    real     English    pheasant. 

And  they  are  abundant  enough,  in  some  parts  at   am    rate, 

to  assure  good  sportsmen  good  ba.^s  for  their  labor.  On 
the  night  of  our  arrival  at  Victoria  a  sportsman  with  a  string 
of  pheasants  larger  than  one  man  could  carry  with  comfort, 
registered  at  our  hotel.  And,  as  he  was  evidently  a  friend 
of  "  mine  host,"  visions  Ol  pheasant  for  dinner  loomed  up 
before  me.  But  dinner  time  came  and  went  without  pheas- 
ant appearing  on  the  menu  card.  Pheasants  in  British 
Columbia,  like  rabbits  in  Australia,  had  their  origin  in  the 
whim  of  an  Englishman.  At  any  rale  that  is  according  to 
the  statement  of  an  "old  resident."  The  birds  appear  to 
thrive  just  as  well  as  they  do  "  at  home  ;"  and  no  doubt  they 
provide  just  as  good  sport. 


Another  species  of  bird  not  a  game  bird,  however — 
which  tinds  a  congenial  home  in  British  Columbia,  is  the 
crow.  But  it  is  not  the  mere  fact  that  there  are  crow  s  in 
British  Columbia  that  I  desire  10  mention.  It  is  the  fact,  as 
far  at  least  as  those  in  the  viciniiv  of  Vancouver  are  con- 
cerned, that  they  are  different  from  any  other  crows  I  ever 
saw  in  a  wild  state.  In  Stanlev  Park  they  are  as  thick  as 
sparrows  on  the  streets  of  an  eastern  city.  But  they  are  as 
tame  as  chickens  in  a  barn  yard.  They  fly  to  the  ground 
from  the  towering  tree  tops  and  strut  around  almost  at  one's 
leet,  evidently  without  the  least  idea  of  fear.  It  reminded 
me  o(  the  big  grey  squirrels  in  Central  Park,  New  York, 
which  run  up 
toone  ev  idently 
expecting  nuts 
oi-  siime  other 
palatable  \ool\ 
to  be  thrown  to 
them.  Crows, 
like  squirrels, 
evidently  be- 
come tame 
even  when  the) 
have  their  free- 
dom, provided 
the)  are  not 
molested.    And 

in  British  Columbia  the  law  has  so  well  protected  the  crow 
that  the  latter  has  learned  that  it  can  caw  and  strut  about. 
none'daring  to  do  him  harm. 


v  v    it  from  Th.  ( '  I"  1;   st,,. 
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Dress  Goods. 


The  Spring  Dress  Goods'  trade  is  now  in  full  swing.  Many 
orders  have  been  placed  and  our  travellers  all  over  the  country  are 
busy  with  their  samples. 

The  choice  was  never  better  and  the  demand  never  brisker.  The 
exceptionally  good  times  which  the  country  is  enjoying  has  resulted 
in  a  largely  increased  buying  of  the  best  fabrics.  We  anticipated  this 
and  were  ready  for  it.  Our  stock  was  never  larger  or  better  assorted. 
On  all  sides  we  have  been  complimented  on  the  selection  and  real 
values  we  have  been  able  to  offer. 

The  Dress  Goods  Department  is,  or  should  be,  the  best  depart- 
ment of  your  business.  We  mentioned  a  few  leaders,  for  1904  last 
month.      Don't  forget  them. 

VOILES,   CANVASSES,  Black  and  Leading  Shades,  in  fine  medium  and  heavy  makes. 

CREPO LINES,  Plain  and  Fancy  Weaves,  Black  and  Leading  Shades,  in  All- Wool,  and 
Wool,  and  Silk.     A  large  variety  of  these. 

EOLIENNES,  in  all  the  fashionable  shades. 

Taffetas,  Panamas,  Poplins,  Crispines,  Albatross,  Nuns  Cloth,  all  in  full 

range  of  shades. 

Lustres,  Mohairs,  Sicilians,  Paradigms,  in  Black  and  Fashionable  Shades. 

Ladies5  Suitings,  in  Plain  and  Fancy  Weaves,  Fancy  Tweed  Effects,  Costume  goods  for 
house  and  street  wear. 

Transparencies,  Grenadines,  and  High-class  Over  Dress  Materials  the 

largest  and  best  range  we  have  ever  shown 

BROPHY,  CAINS  &  CO. 

MONTREAL. 
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White  Goods  are  still  to 
reign  supreme. 

ThC    Unqualified   SuCCeSS  which  we  have  already  had  for  the  coming 
Spring  goes  to  prove  that  we  have  the  goods  required. 

We  are  showing  OVER  ONE  THOUSAND  DESIGNS  and  QUALITIES  in 

Cotton  Wash  Goods 

embracing  novelties  in 
SATIN    BROCADES,  Plain  and  Mercerised. 

FIGURED  MATTINGS  and  CORDS,  Plain  and  Mercerised. 
WHITE    and    FANCY    VESTINGS,    Plain  and  Mercerised. 

BLACK  MATTINGS  and  SATIN  BROCADES, 

Plain  and  Mercerised. 

White  Embroidered  Revere  and  Hemstitched  Stripes. 

We  have  all  prices  in 

Mull,      India  Linens,       French  and  Swiss  Organdies 

and    LyOnS   Sheer   OrgandieS,  in  both  single  and  double  widths. 

Embroideries  and  Laces 

TO   GO   WITH   ALL   THE   ABOVE    LINES. 

SPECIAL  lines  of  FRENCH  VALS  in  WHITE  and  ARABE  and  CLUNY  LACES 

just  to  hand. 

Waistings,  Blousings  and  Linen  Crash  Suitings, 

Choice  Ranges  in  Latest  Styles  and  Combinations. 


BROPHY,  CAINS  &  CO.,     "ontreal. 
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A  Young  Banker  Playing  Horse  at  McLeod. 


When  we  reached  British  Columbia  the  salmon  canning 
season  was  over  and  the  canneries  closed.  We  were  thus 
denied  the  privilege  of  seeing  this  important  industry  in 
active  operation.  The  season  having  been  such  an  unsatis- 
factory one  we 
naturally  heard 
many  complaints. 
A ccording  to 
chronological  or- 
der the  season  of 
1903  should  have 
been  a  good  one, 
and  the  canners 
made  their  plans 
in  anticipation 
thereof.  But  in- 
stead of  being  a 
good  season,  i  t 
was  a  bad  one.  None  were  probably  ever  worse.  "We  prepared 
tins,  etc.,  for  packing  43,000  cases,"  remarked  the  head  of 
one  canning  concern,  the  products  of  whose  factories  are 
well  known  in  Eastern  Canada  and  in  Great  Britain  :  "  but 
2S,000  cases  were  all  we  were  able  to  put  up.  And  what 
was  our  experience  was  practically  that  of  the  other 
canners."  In  Victoria  the  sentiment  is  strongly  in  favor  of 
trap  fishing  as  a  means  of  ensuring  a  larger  catch  of  salmon. 
At  present  traps  are  prohibited,  nets  only  being  permitted. 
On  the  United  States  side  of  the  gulf  traps  are  employed. 
And  while  they  catch  their  thousands  the  nets  of  the  Cana- 
dian fishermen  barely  catch  their  hundreds.  So  far  the 
agitation  for  traps  has  not  induced  the  Department  of 
Marine  and  Fisheries  at  Ottawa  to  grant  the  desired  request. 
In  Victoria  they  charge  it  to  the  jealousy  of  the  cannersjm 
the  Fraser  river.  But  some  of  my  friends  in  Vancouver 
pooh-poohed  this  idea.  At  any  rate,  whatever  the  cause, 
the  powers  that  be  have  not    yet    given   their  consent  to  the 

use  of  traps  in  British  Columbia. 

*  *         * 

A  keener  interest  in  the  Chinese  problem  in  British 
Columbia  has  naturally  been  awakened  in  us  eastern  Cana- 
dians after  having  been  on  the  spot  and  caught  a  glimpse  of 
things  as  they  are.  Please  notice  that  I  say  "caught  a 
glimpse  "  ;  for,  under  the  circumstances,  I  cannot  speak  as 
one  having  authority.  1  can  only  speak  as  one  who  has 
gathered  an  impression  during  what  was  little  more  than  a 
Hying  visit.  I  have  never  been  able  to  take  the  extreme 
view  in  regard  to  the  Chinese  question.  Aside  altogether 
from  the  humanitarian  point  of  view,  I  have  felt  that  British 
Columbia  could  not  get  along  very  well  without  Chinese 
labor.  "  It  is  all  very  well  for  you  to  think  so,"  declared  a 
friend  of  mine  some  time  since,  who  had  lived  for  several 
years  in  British  Columbia,  "  but  you  should  live  among 
them  as  I  have  before  you  are  qualified  to  express  an 
opinion."  My  stay  in  British  Columbia  was  not  long 
enough  to  warrant  my  saying  I  have  lived  among  the 
Chinese.  But  I  have  seen  them  ;  visited  some  of  their 
stores,  their  theatres  and  their  Joss  houses,  and  peeped  into 
some  of  their  haunts  under  the  guidance  of  the  police,  and 
I  must  confess  that  while  I  am  not  yet  converted  to  the 
views  of  the  anti-Chinese  extremist,  I  am  much  impressed 
with  the  gravity  of  the  problem  which  is  exciting  so  much 
interest  in  British  Columbia.  It  is  in  Victoria  that  one  is 
confronted  with  the  problem  in  its  most  serious  aspect,  for 
il  is  there  that  John  Chinaman  is  most  in  evidence.  What 
is  known  as  the  Chinese  quarter  occupies  quite  an  important 


section  of  the  city.  And  what  surprised  me  a  great  deal  was 
the  appearance  of  the  buildings  in  that  quarter.  They  were 
built  of  brick,  and  were  just  as  modern  and  respectable  in 
appearance  as  the  retail  portion  of  the  main  streets  of  any 
city  on  this  continent,  and,  in  some  instances  a  great  deal 
better.  But — and  there  comes  the  rub  ! — they  are  not  of 
our  kith  and  kin.  Their  thoughts  are  not  our  thoughts,  nor 
their  ways  our  ways.  The  branch  of  the  human  family 
from  which  they  spring  is  so  different  from  the  one  from 
which  we  sprung  that  there  cannot  possibly  be  an  assimila- 
tion. They  may  become  citizens,  but  they  cannot  become 
Canadians.  And  it  is  impjrtant  that  in  this  young  country 
the  immigrant  should  be  the  material  from  which  Canadians 
in  sentiment,  as  well  as  in  name,  can  be  developed.  The 
conclusion  of  the  whole  matter  with  me,  therefore,  is  that, 
whatever  the  necessities  of  the  past  may  have  been,  the 
Chinese  population  of  British   Columbia  should   not   receive 

further  augmentation. 

*         *  * 

In  a  former  article  I  referred  to  certain  obstacles  set  up 
by  Nature  which  the  C.  P.R.  had  surmounted.  There  was 
another  of  these  upon  which  1  did  not  touch.  That  was  in 
regard  to  the  water  supply-  The  iron  horse,  like  man, 
cannot  exist  without  an  abundant  supply  of  water,  and  good 
water  at  that.  When  one  gets  well  into  the  Great  West,  a 
great  deal  of  the  water  supply  is  impregnated  with  alkali. 
The  veriest  tyro  in  engineering  science  knows  very  well  that 
alkali  is  by  no  means  helpful  for  steam  producing,  on 
account  of  the  effect  it  has  upon  the  machinery  of  the  loco- 
motive. When  high  pressure  of  steam  is  needed  a  great 
deal  of  difficulty  is  sometimes  experienced  in  obtaining  it  on 
account  of  the  presence  of  alkali  in  the  water.  The  C.P.  R. 
has  spent,  so  one  of  the  officials  of  the  road  informed  me,  a 
great  deal  of  money  in  trying  to  overcome  this  difficulty. 
Although  something  has  been  accomplished  there  is  a  great 
deal  yet  to  be  done,  and  the  Company  is  still  experimenting 
and  at  considerable  expense.  The  fuel,  too,  is  not  always 
the  best  for  steam  producing  purposes,  and  we  had  more 
than  one  experience  of  this,  when,  on  account  of  our  heavy 
train,  the  locomotives  were  taxed  to  a  greater  extent  than 
usual,  for  it  will  be. remembered  that  ours  was  the  largest 
passenger  train  that  ever  went  through  the  Canadian 
Rockies.  x       *       * 

The  trouble  with  the  coal  is  that  it  sometimes  clinkers  a 
great  deal.  The  same  difficulty  in  regard  to  tuel  is  also 
experienced  by  the  steamers  plying  on  the  Kootenay  and 
Arrowhead  Lakes.  Talking  about  fuel  reminds  me  that  in 
the  coal,  ob- 
tained in  some 
mines  in  Brit- 
ish Columbia, 
is  to  be  found 
a  flinty  stone  of 
unusual  hard- 
ness. When 
going  down  the 
Kootenay  lakes 
the  engineer  of 
our  steamer 
picked ^out  two 
or  three  of those 

stones.  But  while  they  are  useless  as  fuel,  they  present  a 
pretty  appearance  when  polished  looking  like  ebony  after 
being  rubbed  a  few  minutes.  The  edge  of  one  of  these 
flinty  stones  will  cut  glass  with  as  much  ease  as  an  ordinary 


Saddle  Ba  k  Mountain.  Banff. 
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Knox,  Morgan  &  Co., 

Wholcal.Dr,  Good..  HAMILTON,   ONT. 


Spring   I904  opens  with  splendid  prospects. 
We  wish  our  customers  a  prosperous  New  Year. 
All  signs  point  to  another  season  of  undiminished  progress. 

Buy©rS  keep  this  fact  before  you  : 

Your  wants  for  Spring  and  Summer  months  can  be  filled 
at  lower  prices  NOW  than  if  order  is  delayed.     Markets 
are  very  firm  and  prices  must  go  higher. 
WE   HAVE   STOCKED   HEAVILY  and  Quotations  will 
be  found  LIBERAL  for  early  buyers. 

|  n     St3  DI03 Our  usual  large  assortment  of  Prints,  Shirtings,  Flannel- 

ettes,  etc.,  is  producing  large  orders. 

D  fGSS    V^OOQS ^Ve  have  the  most  attractive  makes  and  styles  for 

;  the  coming  season. 

GentS'  FurnishingS Range  of  Neglige  and  Working  Shirta 

and  Ties,   etc.,  is  specially  interesting, 

and  at  cut-close  prices. 

Men's  and  Boys' Overalls — Agrowingdepartment 

~r—  -— Values   are   Al.      We 

make  it  profitable  for  buyers  of  these  goods. 

LINEN  WORTHY  OF  SPECIAL  NOTE. 

Laces,  Curtains,  Art  Muslins,  Ribbons,  Hosiery  and 

LadieS'   Underwear.     All  are  strong  features  of  our  business. 
InSpOCtlOn    inVltCCr  at  Warehouse,  or  when  our  representative  calls. 

Knox,  Morgan  &  Co., 

Wholesale   Dry  Goods'  HAHILTON,    ONT. 
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Tunnel  on  the  C.P.R.  above  Yale. 


diamond.     The  engineer  of  our  steamer  informed  us  that  he 
always  used  them  for  cutting  the  steam  gauges. 

*  *       * 

Besides  seeing  much  and  learning  much  ahout  the  beauty 
and  the  great  possibilities  of  the  Great  West  and  British 
Columbia,  the  members  of  our  party  gained  a  great  deal  of 

knowledge  in  re- 
gard to  business 
matters.  With 
an  excursion 
party  made  up 
almost  alto- 
gether  of  prac- 
t  1  c  a  1  business 
men,  it  was  na- 
tural that  even 
the  vastness  and 
the  beauty  of  the 
West  and  of 
British  Columbia 
could  not  keep 
them  from  turning  their  minds  now  and  then  to  matters  more 
utilatarian.  Almost  in  spite  of  themselves,  when  we  stopped 
at  a  city  or  town,  for  either  a  day  or  an  hour,  quite  a  few  in 
our  party  visited  cnstomers  or  possible  customers  located 
thereat.  Many  of  them  came  back  with  substantial  orders 
in  their  note  books,  but  all  came  back  with  a  great  deal  of 
knowledge  gained  as  to  the  requirements  of  their  respective 
trades  in  the  different  parts  of  the  Great  West.  They  learned 
in  some  instances  that  the  kind  of  goods  that  were  made  for 
the  East  were  lacking  in  one  or  more  essentials  for  the 
requirements  of  the  West.  And  what  struck  me  as  most 
commendable  indeed,  was  that  where  an  Eastern  manufac- 
turer found  that  some  little  change  was  required  in  the 
article  he  manufactured,  in  order  to  make  it  more  accept- 
able to  the  business  men  and  consumers  in  the  West,  he 
was  quite  ready  to  try  and  do  so.  I  do  not  remember  one 
Eastern  manufacturer  objecting  to  making  any  changes 
along  the  desired  lines.  "Well,"  said  one  man,  "  We  do 
not  make  our  goods  in  that  particular  way,  but  we  shall 
have  to  do  so  if  we  are  to  get  a  share  of  the  trade  in  the 
West."  This  was  in  substance  what  every  man  seemed  pre- 
pared to  do.  As  long  as  Canadians  exhibit  this  progressive 
spirit,  we  need  not  have  any  fear  for  the  industrial  future  of 
this  country.  It  is  only  when  conservatism  breeds  stubborn- 
ness that  there  is  an}-  need  of  fear  ;  and  manufacturers  as 
well  as  business  men  of  all  classes  in  Canada  are  gradually 
becoming  more  and  more  persuaded  of  this  tact. 

*  *       * 

One  subject  that  my  newspaper  curiosity  induced  me  to 
investigate  was  the  attitude  of  the  business  men  of  the  Great 
West  and  British  Columbia  toward  the  tariff.  My  oppor- 
tunities were  not  as  numerous  as  they  would  have  been  had 
we  had  three  months  instead  of  a  little  over  three  weeks  to 
cover  the  7,000  miles  of  our  journey  to  and  from  the  Coast; 
but  still  I  had  opportunities.  In  Winnipeg  I  called  upon  a 
number  of  wholesale  houses  engaged  in  different  branches 
of  trade,  and  tried,  in  every  instance,  to  ascertain  their 
opinion  in  regard  to  this  most  important  question.  Not  in 
one  instance,  as  far  as  my  memory  serves  me,  were  any  of 
the  wholesalers  of  Winnipeg  in  favor  of  an  increase  in  the 
duty.  Some  of  them,  it  is  true,  were  free  traders  from 
whom  no  other  view  could,  of  course,  been  expected,  but 
those  who  were  avowed  protectionists  held  similar  views. 
This   viewpoint    I   found   to  obtain  among  wholesalers   and 


retailers  in  practically  every  city  and  town  in  Manitoba  and 
the  Territories  at  which  we  stopped  long  enough  to  be  afford- 
ed opportunity  to  call  on  a  few  of  the  business  men.  ' '  Why, 
a  higher  tariff,"  said  one  Winnipeg  wholesaler,  "  would 
almost  lead  to  a  revolution  in  the  West."  Of  course,  this 
was  an  exaggeration,  but  still  it  shows  that  a  strong  feeling 
against  an  increase  in  the  tariff  exists  among  the  business 
men  in  Manitoba  and  the  Great  West.  In  British  Columbia, 
on  the  other  hand,  the  movement  for  a  higher  tariff  found 
much  more  favor,  particularly  among  the  owners  of  the 
lumber  mills,  who  feel  strongly  on  the  fact  that  while  the 
lumber  mills  of  the  United  States  have  easy  access  to  the 
Canadian  market,  the  Canadian  lumbermen  are  practically 
shut  out  from  the  market  to  the  south  of  them.  From  what 
I  could  gather  on  my  journey  to  the  Coast  and  back,  I 
would  say  that  the  people  in  the  West  are,  as  a  rule, 
moderate  protectionists,  for  while  I  heard  so  many  objections 
to  any  increase  in  the  tariff  I  failed  to  hear  few,  if  any,  as 
far  as  my  memory  serves  me,  in  favor  of  a  reduction  in  the 

tariff. 

*         *         * 

One  thing  that  no  doubt  tends  to  make  business  men  and 
retailers  in  the  Great  West  opponents  of  a  higher  tariff,  is  the 
fact  that  during  the  last  year  or  two,  they  have  experienced 
no  little  difficulty  in  getting  promptly  filled  orders  they  have 
placed  with  manufacturers  in  Eastern  Canada,  on  account 
of  the  fact  that  the  latter  have  simply  not  been  able  to 
supply  the  demand.  I  found  the  feeling  among  a  good 
many  merchants  in  Manitoba  and  the  Northwest  Territories 
very  strong  on  this  point.  They  felt  very  much  annoyed, 
because  in  many  instances,  orders  placed  months  before  had 
not  up  to  that  time  been  delivered.  Said  one  wholesaler, 
pointing  to  a  line  of  goods  on  the  floor  of  his  warehouse  : 
There  is  a  line  of  goods,  which,  under  ordinary  circums- 
tances, I  should  have  had  seven  carloads  off,  but  would  you 
believe  me,  all  I  have  so  far  been  able  to  get  since  the  first 
of  January  last,  is  one  carload.  I  feel,  therefore,  that  I  am 
quite  within  the  bounds  of  reason  when  I  say  that  a  great 
deal  of  the  antipathy  of  the  merchants  of  the  West  to  a 
higher  tariff  is  born  of  the  fact  that  the  home  manufac- 
turers, on  account  of  the  excessive  demand  which  has  been 
made  upon  them  in  the  past  year  or  two,  have  not  been  able 
to  supply  the  demand.  I  am  perfectly  aware  that  in  the 
United  States  the  manufacturers  have  also  been  overtaxed, 
but  it  seems  to  me  that  seeing  the  great  future  of  the  Cana- 
dian Great 
West  they 
have  been  par- 
ticularly ag- 
gressive in 
getting  busi- 
nessthere,and 
particularly 
zealous  about 
keeping  i  l  . 
They  are  cer- 
tainly sparing 
no  pains,  and 
much    as    we 

dislike   to   see    1<L  ^n"P  Shot  on  lne  Prairie  at  two  Commercial  Travellers 
the  trade  go- 
ing   from    our    own     manufacturers,    one   cannot   help   but 
admire   the  enterprise   of  our  neighbors  to  the  South.      But 
while  admiring  their  enterprise,  we  should    be  stimulated  to 
greater  effort  on  our  part. 
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New  Goods  For  Old. 

Our  business  is  the  rejuvenation  of  out  of-style,  faded  or  dusty  fabrics. 
No  use  to  explain  what  we  do  in  detail.  Every  wide-awake  dry  goods 
man  knows  that 

Re-Dyeing  and  Re-Finishing 

make  many  a  "  hard  "  piece  easy  to  sell.  We  possess  the  largest  plant  and 
the  finest  and  most  complete  equipment  for  doing  this  work  in  the  Dominion. 


WE    HANDLE    SUCCESSFULLY 


DRESS  GOODS,    RIBBONS,    SILKS,   TWEEDS,    VELVETS, 
VELVETEENS,  YARNS,  BERLIN  WOOLS,  EEC. 

It's  better  to  pay  us  the  money  for  making  the  goods  desirable  than  to  pay 
your  clerks  a  percentage  to  unload  on  your  customers  at  a  reduced  rate 
and  thereby  injure  your  trade. 

PRICE    LIST    FOR    THE    ASKING. 

GOODS    SHOULD    BE    SENT    DIRECT    TO    THE    WORKS. 


R.  PARKER  &  CO. 

DYERS     AND     EINISI1ERS, 

Head  Office  and  Works  :  787=701  Yonge  St.,  TORONTO 
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3QUARA^TE 


ED 


MADE  and  SOLD  in  LARGER  QUANTITIES, 
and  WORN  by  MORE  Discriminating-  Buyers 
than  any  other  hat  offered  at  an  equal  or 
higher  price. 


THE   «  RAINSFORD  " 

THE  LATEST  HAWES  "  HOLIDAY  "  DERBY 

HAWES,  VON  GAL  CO.,  Inc. 


'.    N.  Y-  OFFICE  : 
1178  Broadway. 


FACTORIES  : 

OANBUHY,  CONN..U.S.A 


BOSTON  OFFICE:     0 
75    Summer   Street,    t 

o  $ 


HINE  PARKER  &  CO. 


LIMITED, 


HOSIERY    AND    UNDERWEAR    MANUFACTURERS 


SPECIALISTS 
in  all  kinds  of 
HOSIERY  and  SHIRTS 


London,  England. 


Men's  and  Boys'  Underwear 
"    Half-Hose 
Boys'  Knicker  Hose 
Cardigans,  Sweaters  and  Jerseys 
White  and  Colored  Shirts  and  Tennis  Shirts 
Collirs,  Pyjamas,  Bath  Robes 
Dressing  Gowns,  Smoking  Jackets 
White  and  Fancy  Waistcoats 
Women's  and  Children's  Hosiery,  Vests,  Drawers 
and  Combinations. 

Look  for  our  Spring  Line. 

SOLE  REPRESENTATIVES  FOR  CANADA  AND  UNITED  STATES 


E.  A.  CUFFE  &  CO. 


67  YONGE  ST. 


TORONTO 


Debenbam,  £aIdecott  $  go. 
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LACBS 


DEBENHAM,  CALDECOTT  &  CO., 


L*CEs 
ttoBous 

TaffetINe 

Llf*INGS 
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Cor.  Bay  and 

Wellington  Sts. 


TORONTO 
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llimtrt-     >l«|{c«    and    Vrw    lii%hi>int 
I  catures    of    New    downs      I   rnlir.nl.  c  •    I 
1  ace  for   Tic*  and  Collars     Large  Sal.   <>( 

1  orciifii    EmbroMtrlM       ijruc    WMi 

brimmed    huut-shapi-d  Mats  in  VuglH 


s  IT  is  on  the  stages  of  the  Boulevard 
Theatres  thai  all  the  new  styles  arc 
launched  I  will,  this  month,  ui\e  a 
few  notes  on  what  is  being  worn  at 
two  "i  the  smartest.  T<>  begin  with 
the  Vaudeville,  where  Mile.  Regane 
alwavs  attracts  such  crowds  of  admir- 
ers. The  piece  now  being  played,  "  Antoinette  Sabrier," 
is  must  uninteresting.  However  as  people  only  go  to  see 
the  costumes  and   Regane  thai    is     of  secondary  imporl 

ance. 

•  •     • 

A  prettj  gown  was  in  white  mouLseline  de  soie.  The 
skirt  is  trimmed  with  three  Trills  of  lace,  the  bottom  one 
being  twice  as  wide  as  the  others  and  between  each  lace 
frill  are  two  narrow  puffings  of  the  niniiseline.  This  skirl 
is  gathered  into  the  waist  belt,  very  full  at  the  hack.  The 
corsage  is  also  very  fully  gathered  an  1  bloused  in  front. 
A  scarf  of  the  same  material  is  draped  round  the  should- 
ers and  clasped  with  two  pink  roses  at  the  bust.  Prom 
this  scarf  hangs  a  frill  of  lace,  deepening  over  the  sleeves. 
The  yoke  and  collar  are  of  lace,  plainlv  posed  and  the 
sleeve  is  formed  of  two  deep  frills  ol  the  lace,  one  fall- 
ing from  under  the  other,  and  thus  v'ith  the  first  frill, 
which  falls  from  the  scarf,  giving  a  sleeve  "  a  trois 
etaffes. "  The  belt  is  a  gathered  band  of  the  material.  A 
large,  wide-brimmed  hat,  was  worn  with  this,  made  of 
white  crepe  de  chine,  and  trimmed  with  a  lace  drapery, 
falling  (  n  the  hair  at  the  hack,  and  a  hunch  of  pink  roses 
with   their  leaves   lying  on   the  brim   in   front. 

•  •     • 

Another  gown  in  monseline  de  soie  embroidered,  is 
particularly  "  chic  "  (model  No.  1).  The  skirt  is  in  three 
parts,  each  hem  being  edged  with  a  hand  id'  velvet  above 
which  is  an  elaborate  embroidery  id'  silk  and  medallions. 
The  bodice  is  full  and  Moused  into  the  velvet  waist-belt, 
trimmed  with  Chantilly  lace  and  embroiderv.  These  velvet 
braces  are  strapped  across  the  shoiihlei  -  from  which  hang 
cords  and  tassels  of  silk  and  chenille.  The  sleeve  is 
trimmed  with  a  little  epaulette  id'  the  motiscline  edge 
with  velvet,  then  a  deep  frill  falliie.  below  the  elbow 
edged  with  embroidery  and  a  high  tight-fitting  cuff  of 
Chantilly.     The  hat    i-  trimmed   with   a   bunch  of  feathers. 

•  a       • 

lii  •'  l.'Adversaire."  now    being   plryed  at    the   Kenais- 

sance    Theatre.    Mile.    Samary      wear-    R    gown      of    black 

•  faille  nekinee  "  plaisse  (model  No.   Il.i.     The  -kin    \# 

<  uite  plain  and  the  plaisse  is  pulled  open  round  the  waist, 
.just  showing  the  marks  where  the  pleats  had  been.     The 

front    of   the   bloused   corsage    and    the   enaulettc-   are   both 

<  f   coarse   guipure,   the    latter   being   trimmed    with    dia- 
mond-shaped medallions.     From  each  Side  falls  a  stole  of 

the  ••  faille  pekinee  "  in  which  the  ideal-  are  maintained. 

The  sleeve  is  verj   graceful,  being  much  less  exaggerated 

than  most. 


Mile.   Darcourl    wears  an  exquisite  evening   gown     'f 

white  Liberty  satin  with  a  pound  work  of  embroidered 
pint  carnations.  'I'm'  -kill  i-  cut  with  a  narrow  apron 
111    front     with    three    green    panne    rosettes      111    the    centre 

line.    The  remainder- of  the  skirt  is  gathered  into  the  belt, 

the  only   trimming   being   the     carnations.     The  <h leu1 

bodice   is  ver\    prettily  draped   across,  gathered   into  the 

seams    under    the    arm-,    ami    trimmed    at     bn-l     and    wai-l 

with  a  rosette  corresponding  with  those  on  the  -km.  The 
sleeve  is  evasee,  of  white  lace,  opening  all  down  the  outer 

side  and  laced  together  with  hands  id'  green  panne.  The 
lace    is   allowed    to    fall   quite    loose    to    ju-t    below    the   elbow. 

'I  he  sleeves  of  almost   all  the  evening     gowns  are  made 

that  length. 

•  •     • 

Model  No.  III.  is  a  very  handsom  evening  skirt  In 
white  satin  the  bottom  <>art  being  covered  with  a  cloth 
of  gold  and  embroidered  with  graceful  sprays  of  large 
yellow  chrysanthemums.  With  this  c  mid  be  Worn  a  lace 
decolete  corsage,  bloused  into  the  waist  bell  and  embn  id- 
ered  with  the  same  flowers.  Embroidered  lace  i-  being 
very  much  used  for  necties  and  fancy  collars  both  iii  sil- 
ver and  gold  tinsel  and  in  colored  sill--.  The  pattern  of 
the  lace  is  not  usually  followed,  but  an  independent  de- 
sign laid  on. 

•  •      • 

A  new  corset  has  just  been  brought  out  by  M.  Shu- 
baty,  13  Rue  Royal,  in  fact  it  has  not  yet  been  put  on 
the  market.  His  idea  was  to  create  a  corset  which  would, 
at  the  same  lime  form  an  elegant  figure,  give  support 
where  necessary  and  yet  be  SO  cut  that  every  organ  of  the 
bi  dy  can  do  its  proper  work.  He  lias  been  working  at  it 
tor  many  years  and  now  thinks  he  has  arrived  at  perfec- 
tion. A  corset  is  an  almost  impossible  thing  to  describe 
with  anv  clearness  and  I  am  not  allowed  to  send  a  -ketch 
so  I  am  reduced  to  giving  a  few  notes.  Apart  from  the 
whalebone  seam-  there  are  others  which  absolutely  fol- 
low the  line  of  the  ribs  in  one'-  body,  at  the  back  are 
cross  -earns  which  form  an  angle  at  the  waist.  The 
whalebones  are  taken  only  to  the  hips,  and  from  where 
they  finish  the  corset  is  without  a  -cam.  This  gives 
roundness  to  a  thin  figure  and  supports  a  stout  one.  A 
graceful  form  with  perfect  ease. 


Foreign  embroideries  from  Turkej  ami  Perisa  a-  well 
a-  China  ami  Japan  have  a  very  large  -ale  just  now.  al-o. 
the  real  imported  article  is  cheaper  than  the  so-called 
imitations  which  are  made  here.  Eastern  furniture,  on 
the  contrary,  although  generally  admired,  dee-  not  sell 
well.  1  noticed  lately  some  lovely  tables,  chair'-,  cabinet-. 
etc..  made  with  a  slight  frame  work  oi  wood  tilled  in  with 
transparent    animals'    skin    painted    and    embroidered    and 

edged  with  ornamental  brasswork. 
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Large  wide-brimmed  boat-shaped  hats  are  being 
shown  and  they  are  generally  very  becoming.  A  good 
model  is  in  a  live  green  silk,  worked  in  bands,  the  crown 
being  draped  with  velvet  in  the  same  shade,  while  under 
the  left  brim  is  a  bunch  of  small  dallias,  shaded  red,  with 
their  leaves.  Another  model  in  the  same  style  is  in  white 
zibeline  felt  with  a  bunch  of  white  ostrich  tips  and  an 
osprey  in  the  front.  For  picture  hats  a  thick  silk  cord, 
usually  white,  is  used  for  twisting  round  the  crown,  tied 


ed   with   pink   and  white   camellias   with    their  dark   green 

leaves  is  very  pretty. 

•     •     • 

Everyone  who  saw  the  wives  and  daughters  of  the 
English  M.P.'s  who  have  just  passed  a  few  days  here, 
remarked  on  the  beautiful  sables  that  were  being  worn 
—one  model  in  particular  was  very  practical,  being  in 
two  different  parts  — the  three-quarter  length  coak  was 
without  any  trimming  except  the  tails  around  the  edge : 


No.  I. 


in  a  knot,  and  falling  over  the  brim  at  the  back,  finish- 
ing in  two  silk  tassels.  When  feathers  are  used  on  the 
same  hat  with  this  cord  it  is  twisted  around  the  quills, 
lookin«  as  if  intended  to  keep  them  in  place.  Pointed 
toques  are  worn  more  than  ever  while  high-crowned  pic- 
ture hats  are  not  likely  to  sell  very  much  before  the 
Spring.     A  toque  made  of  lace  or  mousseline  and  cover- 


No.  2. 

a  shoulder  cape  was  worn  with  this  or  it  could  be  as  well 
worn  alone.  The  cape  was  formed  of  tabs,  each  tab  the 
width  of  a  skin  and  edged  with  a  tail.  These  were  fast- 
ened into  a  stole  which  in  front  reached  to  just  below 
the  waist.  The  mousseline  de  soie  toque  worn  with  it, 
was  trimmed  with  sable  bands  and  a  beautiful  white 
aigrette. 
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Hitchcock,  Williams  &  Co 


"3.       A',      _. 


SIR  G.   WILLIAMS 
F.  G.  WILLIAMS 
H.  WILLIAMS 
A.  T.  WILLIAMS 


WAREHOUSES 


.   f 


69,  70,  71,  72,  73,  74  St.  Paul's  Churchyard 
43,  44,  45,  46,  49,  50  Paternoster  Row. 
I,  2,  5,  6,  7,  8,  London  House  Yard. 

Manufactories,   Warwick  Lane  and  Paternoster  Buildings. 

ESTABLISHED  NEARLY   70  YEARS. 

j*  ^  t-k  ~%  M  j  ~i  m  r<  I  I  I/O  TO  snon^  "",  ,;M'-  xv'|r!l  '"  London,  to  call 
UOlldUldll  DUyCIO  in  st.  Paul's  Churchyard.  We  are  essen- 
tially a  Fancy  House  and  Our  aim  is  always  to  show  the  latest  novelty  in  all 
departments. 

Our  Specialties  are  .  .  . 

Millinery  and  Millinery  Materials, 
Fancy  Lace  Goods,  Blouses,  Chiffons, 
Fancy  Costumes,  Mantles,  British  and 
Foreign  Dress  Materials,  Prints,  Silks 
and  Velvets,  Ribbons,   Trimmings  and 
Especially  Mantles  and  Furs. 

Most  of  these  goods  ean  be  represented  by  patterns,  which  we  shall  be  glad  to  send  sets  of  on  application. 

Our   Mr.  Cliffe  visits  Canada  twice  a  year,      He  will   lie  glad  to  hear  from 
any  friends  at  his   usual  central  address.  The  Windsor   Hotel,  .Montreal. 
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Dress  Goods 
Blousings 
Trimmings 
Lousiene  Silk 
Paillette  Silk 
Peau-de-Soie 
Yack  Lace 
Dress  Trimming 
Voiles,,  Canvases 
Crepolines 


Ladies*  Whitewear 

Fancy  Blouses 

Skirts 

Wrappers 

Golf  Jackets 

Vests 

Women's  and  Girls' 
Cotton  and  Cash- 
mere Hosiery 

Ladies'  Belts 


Dress  Muslins 

Lawns 

Fancy  Collars 

Valenciennef  Cluny, 

Planens  and  Wool 

Laces 
Lisle  Gloves 
Silk  Gloves 
Kid  Gloves 


V 

c 

(0 
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■o 

l. 
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0 
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Garneau,*"5 

m^***  ^  lumbermen  s 
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Tailors'  Requirements. 

Lumbermen's  Suppli 

es. 

Household  Furnishing; 

Scotch  Suitings 

Blankets 

Carpets 

Canadian  Tweeds 

Top  Shirts 

Linoleums 

Yorkshire  Coatings 

Socks 

Oil  Cloths 

Wool-finish  Italians 

Overalls 

Curtains 

Mersatin  Venetians 

Rain  Coats 

House  Linens 

Glace  Lustrines,  Etc. 

Leather  Braces, 
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BEGINNING  BUSINESS. 

IT  is  quite  possible  for  an  experienced  businese  man  to 
predict  the  future  of  b  business  by  t  hi-  way  it  is 
begun.  It'  the  beginner  is  careless  aboul  buying, 
about  hiring  clerks,  etc.,  and  lias  no  regular  Bystem 
of  doing  business,  the  prediction  thai  be  will  fail 
will  usually  become  true.  On  the  other  hand,  if  a  man 
Btarts  in  business  with  all  of  his  facilities  awake,  with 
a  well  outlined  policy  and  up-to-date  business  methods, 
the  chances  are  thai  he  will  succeed. 

A  business  needs  very  careful  attention  in  its  infancy. 
It  is  like  a  young  tree  in  this  respect.  It  needs  to  be  nour- 
ished. In  other  words,  it  needs  to  be  advertised.  A  ureal 
many  put  off  advertising  in  the  beginning.   Most  of  these 

merchants  who  are  aegligenl  in  this  respect  have  an  idea 
that    the\     will    advertise    when    the    business    gets    a    -nod 

-tart.    The\  ad  vers  unwisely,     [f  the  gardener  followed 

this  theory  he  wouldn't  water  his  trees  and  plants  until 
thev  had  grown  some.  Of  course,  it  would  he  very  nice  if 
the  tree-  would  live  without  this  trouble,  hut  the  chances 
are  unless  the  tree-  are  given  this  attention  they  will  die 
and  all   the  labor  and  expense  of     buying  and   planting 

them  would  be  wasted.  Likewise,  a  business  that  is  not 
advertised  when  it  is  young  will,  in  very  few  cases,  re- 
quire to  be  advertised  at  all.  for  the  reason  that  "  it  will 
die   a-bornin." 

Advertising  is  never  more  valuable   to  a  business  than 

ii  i-  iii  its  beginning.     You  may  erect  a  line  building,  buy 

a  $1,000,000  stock  and  put  a  low  price  on  your  goods,  etc. 
—  but  how  are  people  to  know  all  this  unless  you  ttdl 
them,  and  how  else  can  you  tell  them  but  by  advertising. 
The  greatesl  mistake  ever  made  was  that  made  by  the 
merchant  who  put  all  his  money  in  a  line  stork  of  goods 
and  had  not  the  wherewithal  to  tell  people  about  il.  In 
starting  a  business  a  merchant   oughl    to  reserve  a   pari   of 

his  money  for  advertising  purposes.  lie  oughl  to  con- 
sider advertising  as  necessary  an  item  of  expense  as  is 
fuel   or  clerk   hire. 

In  beginning  a  business,  then,  the  merchant  OUghl  to 
strive  to  start  right.  A  good  start  is  half  the  battle.  We 
all  know  what  a  good  start  is  to  the  man  who  runs  a  foot 
race.  Very  frequently  he  retains  his  lead  throughout  the 
entire  race.  So  it  is  in  the  race  for  commercial  suprem- 
acy . 


AN  UNIQUE  APRON   SALE. 

A    FIRM   m  Minnesota  some  time  ago  made  good  use 
some    time    since,    in    its   own    interest,    of    an    apron 
sale  gol   up  by  one  of  the  local  churches.     How  this 
was  .lone  is  told  by  one  of  the  members  of  the  firm  in  a 
newspaper   interview.      "   Rather  than   c lucl    the   sale   in 

the  church,"  he  said.  ••  we  wenl   to  them  and  proposed 

that  they  hold  the  sale  in  our  store  on  a  certain  day.  We 
told  them  that  we  would  devote  certain  space  in  the  store 
for  the  sale  and  also  would  favor  them  in  other  ways 
which  would  make  it  to  their  advantage  to  hold  the  sale 
with  us. 

"  One  of  the  additional  advantages  which  we  suggest- 
ed to  them  was  that  we  would  serve  coffee  there  in  the 
-tore   together   with   lnneh    while   the   sale   was  being  con- 


ducted. In  this  w a v  the]  would  be  the  gainers  to  the 
a nl  of  the  free  lunch  and  also  much  of  the  labor  in- 
cident   to  the   management    of   the   -ale   would   be  avoided. 

"  There  is  always  a  greal  amount  of  labor  connected 

with  a  sale  of  this  kind,  such  as  securing  gifts  of  • 
and  biscuits,  lea  and  coffee  from  the  different  parties  in- 
terested iii  the  church.  It  requires  the  labor  of  two  or 
three  women  to  visit  around  and  secure  these  gifts;  then 
it  i-  a  daj  '-  work  to  gel  (I,,,  church  or  hall  read]  and 
another  to  (dean  up.  All  tin-  the  women  dislike  to  e\ 
perience  and  when  it  was  explained  to  them  that  b\  hold- 
ing their  sale  in  our  store  all  this  would  be  avoided  they 
consented    to   have   the   sale    ill    the   store. 

"  A  certain  day'  was  appointed  on  which  the  sale  would 
be  held  and  the  fact   was  advertised     extensively  in  the 

town.  Not  alone  did  the  women  id'  the  church  talk  aboul 
it.  but  they  exerted  themselves  to  give  il  the  widest  pos- 
sible publicity. 

"  In  order  to  make  the  sale  more  attractive  we  built 
a  booth  in  one  corner  of  the  store.  We  are  righl  at  home 
when  it  comes  to  preparing  a  window  trim  or  store 
decoration.  The  booth  was  located  in  the  part  id'  the 
grocery  slock. 

••  Thev  supplied  us  with  a  couple  of  young  ladies  who 
sold  the  aprons,  and  also  a  couple  to  serve  the  coffee  and 
fundi.      This    fact    of    course    had    been    advertised    by    us 

also.  About  the  only  expense  the  women  experienced  was 
the  making  of  the  aprons  and  attending  the  sale,  as  we 
Supplied    the   lunch    and    also   the   coffee,      built    the   booth 

and  decorated  it  and  gave  space  in  the  store. 

"  The  sale    was  a   SUCCeSS,  due    I    do   not    know   whether 

to  the  idea  or  the  way  it  was  worked:  perhaps  in  a  meas- 
ure to  both.  The  country  people  and  town  people  were 
present  in  large  numbers.  In  order  to  make  the  sale  in- 
teresting  to  our  store   we   had    special      offerings      in   the 

different    departments   during   the   day. 

"  The  visitors  to  the  booth  and  to  the  store,  because 
the    booth    was    in    our   store,   could    not    fail    to    attend    the 

special  sales  which  we  conducted.  This  is  where  we  real- 
ized returns  tor  the  advertising  and  tor  granting  the 
ladies  the  privilege  of  conducting  their  sale  in  our  store. 
'•  I  would  say  that  we  lost  no  opportunity  to  let  the 
people  know  that  certain  special  offerings  would  be  made 
in  the  store.  While  we  were  advertising  the  apron  sale 
for  the  women  we  were  also  advertising  these  special  sale- 
tor  our  stock. 

•"  We  were  glad  to  have  the  church  ladies  make  the 
success  they  did.  for  the  large  number  of  women  they 
broughl  into  our  store,  patrons  for  their  goods,  the  more 
patrons  we  would  have  for  our  stocks,  and.  while  we  were 
particularly  anxious  that  the  success  would  attend  the 
aprmi  sale,  ye!   we  were   just   as  anxious  that  our  own  sale 

would  be  a  success, 

••  We  sold  more  the  one  day  of  the  sale  than  we  would 
have  sold  for  the  entire  week  regularly  and  without  the 
attraction  of  the  apron  sale.  We  think  that  indicates 
how  interesting  the  sale  was  and     how   successful.     The 

church  people  did  well  with  their  apron  sale  and  were 
well  pleased   with   the  outcome  and  so  were  we. 

"  We  knew  that  the  direct  results  secured  from  tin- 
sale   were  good;   what   the   after  effects   and    results   will   be 
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we  can  not  so  very  well  determine.     But  a  very  pleasant 
impression   was  created  favorable  to  our  store  and  we 
believe  the  future  result  will  realize  for  our  store  just   as 
largely  as  during  the  time  in  which  the  sale  was  held. 

"  We  do  not  understand  how  such  a  sale  as  this  can 
help  but  make  the  store  more  popular  with  the  trade.  In- 
deed we  would  jump  at  the  opportunity  to  try  such  a  sale 
as  this  again  and  we  most  certainly  will  as  soon  as  we 
have  the  oportunity. " 

THE  COURAGE  TO  GET  A  PROFIT. 

In  a  recent  booklet  on  trade  are  contained  the  follow- 
ing "  bonmots  ": 

It  often  takes  more  courage  to  get  profit  than  to  sell 
cheap. 

When  a  man  is  fighting'  for  trade  against  a  lot  of  other 
bright  fellows,  unless  his  nerve  is  good  he  is  apt  to  sell 
cheaper  than  he  ought  to  in  fairness  to  himself.  On  no 
one  article  has  he  the  courage  to  get  more  than  a  modest 
profit.  Naturally  he  is  disapponted  when  the  "net" 
for  the  year  is  shown. 

The  easy  (and  the  lazy),  way  to  price  goods  is  to  mark 
everything  at  a  uniform  margin.  Which  is  not  the  way 
of  the  good  price  maker. 


To  be  able  to  get  a  profit  in  the  right  place  is  the  final 
test  of  our  mercantile  ability.  Any  blockhead  can  sell 
goods  at  a  loss.  It  takes  a  merchant  to  meet  any  and  all 
competition  and  realize  a  profit. 

Don't  be  loo  much  afraid  of  your  competitors.  If 
they're  good  business  men  they  too  are  getting  a  little 
profit  here  and  there.  If  they're  not  good  business  men 
they  can't  do  you  much  harm. 

GET  TO  THE  POINT. 

THE  accompanying  card  confronted  me  when  I  went 
into  a  New  York  business  house  recently,  and  drove 
its  lesson  forcibly  home.     A  little  later,  in  Chicago. 
I  ran  across  a  similar  warning  not  to  waste  the  time  of 

business  people.     Such  posted  notices  show  two  things,— 


BE   BRIEF  ! 

We  have  our  living  to  make,  and  it  takes  consid- 
erable of  our  time  to  do  it. 


the  immense  value  in  modern  life  of  dispatch  and  quick 
performance  of  business,  and  the  presence  in  business  of 
a  lot  of  persons  whose  sole  visible  mission  seeme  to  be 
to  prevent  this  being  done.     The  day  of  the  bore  and  the 


JINGLES    FOR 

Cobwebb}-  stocks  are  everywhere, 

JUDICIOUS    ADVERTISERS. 

When  trade  is  sticking  on  the  ways, 

Cobwebby  merchants,  too  ; 

Don't  fret !   nor  give  up  hope  ; 

Perhaps  it  would  be  only  fair 

To  launch  a  modern  battle  ship 

To  tell  them  what  to  do. 

They  use  a  little  soap. 

The  shrewdest  man  don't  know  it  all ; 

Then  grease  the  ways  with  oily  "ads." 

Yet,  those  who  stop  to  think, 

The  sort  that  make  one  think. 

Must  note  how  few  ride  for  a  fall 

And  reap  more  dollars  from  the  dads 

When  using  printers'  ink. 

To  spend  in  printers'  ink. 

You've  got  to  sell  some  goods  cheap  on  account  of 
competition.  You've  got  to  sell  others  cheap  for  adver- 
tising effect.  To  offset  these  one  must  sell  a  lot  of  goods 
at  a  really  good  profit  or  the  net  will  be  nil. 

Unfortunately  the  goods  one  sells  at  close  prices  are 
usually  the  biggest  sellers. 

Suppose  your  expense  of  doing  business  is  twelve  per 
cent,  on  sales.  A  sound  retail  business  ought  to  make 
at  least  eight  per  cent.  net.  That  means  you  must  aver- 
age twenty  per  cent,  on  sales. 

Every  time  you  sell  a  dollar's  -worth  of  goods  at  10 
per  cent,  margin  you  really  lose;  you've  got  to  sell  an- 
other dollar's  worth  at  30  per  cent,  to  make  up.  When 
you  sell  a  dollar's  worth  at  cost,  you  should  sell  another 
dollar's  worth  at  40  per  cent.,  or  two  dollars'  worth  at 
30  per  cent. 

All  the  above  are  figured  on  sales,  not  on  cost.  Bear 
in  mind  that  20  per  cent,  on  sales  means  25  per  cent,  on 
cost,  and  25  per  cent,  on  sales  means  33  1-3  on  cost. 

Averaging  prices  is  risky  business.  One  big  selling, 
cut-profit  article,  may  throw  away  all  the  profits  on  a 
dozen  small  sellers  that  pay  a  fancy  per  cent,  of  profit. 


long-winded  discourser  is  past,  and  these  mottoes  furnish 
a  polite  way  of  telling  these  time-wasters  what  could  not 
be  told  in  words  without  offense.  Modern  methods  leave 
no  place,  no  tolerance  for  them. 

If  there  is  anything  that  exasperates  a  business  man, 
it  is  to  try  to  do  business  with  men  who  never  get  any- 
where, who  never  come  to  the  point,  who  "  beat  about 
the  bush  "  with  long  introductions  and  meaningless  verbi- 
age. Like  a  dog  which  turns  around  a  half  dozen  times  and 
then  lies  down  where  he  was  in  the  first  place,  they  tire 
one  out  with  useless  explanations,  introductions,  and 
apologies,  and  talk  about  all  sorts  of  things  but  the  busi- 
ness of  the  moment. 

There  are  some  men  you  never  can  bring  to  the  point. 
They  will  wander  all  around  it,  over  it  and  under  it,  al- 
ways evading  and  avoiding,  but  never  quite  touching  the 
marrow.  Their  minds  work  by  indirection;  their  mental 
processes  are  not  exact.  They  are  like  children  in  the 
play  called  "  Poison,"— they  try  to  avoid  touching  the 
designated  object.  It  seems  unacountable  that  people 
will  take  so  much  trouble  apparently  to  avoid  coming  to 
the  point.— Arison  Swett  Marden,  in  "  Success."' 
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WOOLLENS  and 
TRIMMINGS 

— Specials  for  Spring  Trade — 

Grey  Meltons, 
Beavers, 
Serges, 
?  Vicunas, 

I  Tweeds 


• 


Also 


I  Farmer's  Satin,  Italian  Cloth,  Etc. 

SILKS     AND    SATINS     A    SPECIALTY. 


I  The  British  American  Import  Co. 

|  Wholesale  Dry  Goods. 

t  364  St.  Paul  Street     -     -     MONTREAL 

<§K>-»-0»-0»'  •••  •••  •••  ••■  •••  •••  •••  *0*K>*"0°*0-**0««$ 


.  BIGGAR  &  SON 


GALT,  ONT. 


Sheepskin  tanners  and 
manufacturers  of 


Gloves  « 
and  Mittens 


In  Saranac,  Horsehide 

and    Calfskin. 


alio  . 


LACE  LEATHER. 


L 


Drop  us  a  line  for  quotations  on  any  of 
these  goods. 


The "  Why  " 

we  submit  for  expecting 

\  Your  1904  Shirt  Waist 

Business 

: 

-Our  sole  business  is  making  Shin  Waists 
We  are  the  only  exclusive  Shirt  Waist  Manufactrers 
in    Canada.       There's    a    good  deal   in   this. 

All  our  money,   all  our  time,   all   our  thought 
are  given   to  this  one   matter      the   manufacture  of 
Shirt  Waists. 
—So   there  is   much    reason    for  our    claim    that    our    offering   for    1904     is    the   choices)    you    will    see 
modish,    the    most    exclusive   in    the    matter    o(    styles,     the    most    saleable,     the    fairest    priced      in    every 
most    satisfactory.  Made   in    Silks,    Sateens,    Linen,    India    Linen    and    in    every    other    tit    material, 

you    going    to    do    about    it  ?       Wait    for    our    salesmen    is    our    advice. 


the  most 

way    the 

What  are 


The  Star  Whitewear  Mfg.  Co.,  Berlin,  Ont. 
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HOW  TO  WIN  SUCCESS. 

YOUNG  man  who  wishes  to  succeed 
in  business  must  have  at  least  three 
qualifications— tact,  push,  and  prin- 
ciple. With  hul  one,  or,  even  two, 
of  these,  he  is  certain  to  fail.  Tact 
guides  him  where  to  direct  his  ener- 
gies, push  develops  his  tact,  and 
principle  secures  the  success  of  both. 

It  is  highly  important  that  a  man  should  give  his  whole 
mind  to  business.  He  must  be  prepared  to  work  early 
and  late,  and  what  he  does  must  be  done  well  and  quickly. 
He  must  be  a  vigilant  student  of  human  nature,  and 
never  take  or  cherish  any  offence,  however  ill  he  is  treated. 
In  getting  orders  he  must  not  ask  for  favors,  hut  show 
he  can  benefit  the  person  whom  he  wishes  to  secure  as  a 
customer.  He  must  be  as  careful  over  trifles  as  in  dealing 
with  more  important  or  larger  matters. 

He  should  make  it  a  point  to  be  first  at  his  place  of 
business  in  the  morning  and  the  last  to  leave  at  night, 
never  showing  anxiety  to  get  away  when  closing  time  ar- 
rives if  there  are  matters  demanding  his  attention.  When 
his  duties  are  done  let  him  take  on  other  duties  and  never 
'let  him  talk  about  business  after  business  hours.  He 
ought  to  cultivate  the  acquaintance  of  those  from  whom 
he  can  learn. 

An  old  Quaker  was  once  asked,  "  What  was  the  secret 
of  his  success  in  life?"  His  reply  was,  "  Civility,  friend, 
civility."  Let  him  always  be  civil  both  to  young  and  old. 
If  betters  are  rude  or  off-hand,  he  should  be  expressly 
polite  to  them,  never  taking  or  giving  offence. 

When  the  opportunity  to  learn  something  from  others 
comes  along,  and  such  happens  to  a  young  man  not  in- 
frequently, lie  ought  always  to  be  a  good  listener.  In  all 
matters  of  business  let  him  hear  what  is  to  be  said,  and 
then  reply  in  such  a  way  as  to  remove  obstacles.  He 
ought  never  to  take  "  No  "  for  an  answer  when  it  is  not 
his  interest  to  do  so;  in  such  an  event  let  him  be  quickly 
insistent,  and  take  a  second,  third,  or  fourth  opportunity 
to  get  an  interview.  It  is  often  best  for  him  to  keep  back 
his  name,  and  he  ought  always  to  stand  aside  when  others 
are  engaged  with  a  principal.  Diffident  courtesy  and 
slight  flattery  will  often  win  his  object  when  forwardness 
and  pomposity  would  secure  rebuff. 

He  ought  never  to  attempt  to  advance  his  own  inter- 
ests at  the  expense  of  others,  but  rather  to  try  and  show 
that  what  he  wishes  to  do  is  also  for  their  benefit,  and  he 
will  experience  no  difficulty  in  exciting  their  interest.  He 
ought  never  to  lend  nor  borrow  money,  nor  be  security 
for  another.  When  he  lias  secured  a  competency,  it  is 
better  to  give  rather  than  to  lend.  Let  him  be  careful  over 
small  Outlays  and  he  will  he  sure  to  consider  and  reconsid- 
er large  outlays.  Let  him  get  the  opinion  of  others  in  im- 
portant matters,  weigh  their  views  well,  and  decide  after 
further  reconsideration  whal  is  his  best  course  of  pro- 
cedure. 

If  he  is  wise  he  will  rise  early,  even  if  for  no  special 
object,  and  take  a  walk  of  observation.  A  young  busi- 
ness man  should  gel   into  the  hahil   of  seeing  everything, 


especially  what  is  done  by  those  who  are  successful.  He 
ought  to  take  mental  notes  of  all  new  ideas,  or  a  word  or 
two  of  memorandum  sufficient  for  further  reference.  It 
is  well  to  let  him  use  memoranda  for  all  transactions,  it 
saves  time,  and  ensures  that  nothing  is  omitted.  Finally, 
let  him  dress  neatly;  never  cany  a  stick  when  on  busi- 
ness, and  never  speculate. 

IMPORTANCE  OF  PROMPTNESS. 

A  MAN  of  affairs  with  world-wide  reputation,  has  said 
that  in  the  great  whirlpool  of  business  life  prompti- 
tude is  one  of  the  two  qualities  essential  to  greatness. 
tude  is  one  of  the  two'  qualities  essential  to  greatness. 
One  seldom  comes  across  a  really  successful  man  who  has 
not  the  habit  of  promptness  strongly  developed.  The 
man  who  is  constantly  missing  his  train,  who  is  invariably 
late  in  keeping  appointments,  or  who  is  habitually  behind 
time  in  meeting  his  bills,  fails  to  inspire  confidence  in  the 
minds  of  those  with  whom  he  is  concerned.  Notwith- 
standing bushels  of  honesty  and  good  intentions  to  his 
credit. 

The  story  is  told  of  a  young  man  who  missed  a  good 
position  for  want  of  punctuality.  The  late  Cornelius 
Vanderbilt  made  an  appointment  with  him  to  interview 
the  president  of  a  railroad  on  his  behalf,  who  had  a 
vacancy  on  his  clerical  staff.  The  young  man  called  on 
the  day  appointed,  twenty  minutes  after  the  hour  named, 
only  to  find  Mr.  Vanderbilt  out. 

A  few  days  later  the  young  man  succeeded  in  seeing 
him  again,  and,  on  being  asked  why  he  did  not  keep  his 
appointment,  replied:  "  Why,  Mr.  Vanderbilt,  I  was  here 
at  twenty  minutes  past  ten!"  "  But  the  appointment 
was  at  ten  o'clock,"  he  was  reminded.  "  Oh,  I  know 
that,"  was  the  flippant  reply,  "  but  I  did  not  think  fif- 
teen or  twenty  minues  would  make  any  difference." 
"  Indeed,"  said  Mr.  Vanderbilt,  sternly,  "  you  will  find 
that  punctuality  in  keeping  appointments  does  make  a 
great  deal  of  difference.  In  this  instance  your  lack  of 
promptness  has  deprived  you  of  the  place  you  desired: 
for  the  appointment  was  made  on  the  very  day  upon 
which  you  were  to  meet  me:  Furthermore,  let  me  advise 
you,  young  man.  that  you  have  no  right  to  consider 
twenty  minutes  of  my  time  of  so  little  value  that  I  can 
afford' to  wait  for  you.  Why,  sir,  I  managed  to  keep  two 
other  appointments  of  importance  within  that   time." 

A  man  may  ruin  himself  by  dilatoriness  in  keeping 
appointments,  but  has  no  right  to  waste  the  time  of 
others.  Horace  Greely  says,  "  If  a  man  has  no  regard  for 
the  time  of  other  men,  why  should  he  have  for  their 
money?  What  is  the  difference  between  taking  a  man's 
hour  and  taking  his  five  dollars?" 

A  person  who  is  punctual  to  the  minute  with  every- 
thing he  does  practically  doubles  his  time.  Napoleon  said 
he  beat  the  Austrians  because  they  did  not  know  the  value 
of  five  minutes. 

Promptness  inspires  confidence.  The  youth  who  has 
the  reputation  of  always  being  on  time  is  to  be  envied; 
he  possesses  one  quality  which  is  usually  accompanied 
with    others    that    are    the    hall-mark    of   success    in    busi- 
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ESTABLISHED   1791. 


Horrockses' 

Longcloths,    Nainsooks, 

Cambrics, 

India  Longcloths, 

Sheetings, 

Ready=made  Sheets, 


(plain  and  hemstitched). 
HORROCKSES'  name  on  each  sheet. 


Flannelettes  lh«tq«.ii 


ghest  quality. 


N.B.-SEE    "HORROCKSES"    ON     SELVEDQE. 


Horrockses,  Crewdson  fi  Co.,  Limited 

Cotton  Spinners  and  Manufacturers. 

PRESTON,  MANCHESTER,  LONDON,    ENGLAI 
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W.    D.    INGLIS   WRIGHT 


FRIED,  WRIGHT  &  CO. 


WHOLESALE 


Hlpi 


HATS,    CAPS,  FURS,  ROBES,   RUGS,  STRAWS, 
AND  WATERPROOF  CLOTHING. 


London, 


Canada. 


Write  us  for  samples  of  Alberta  Buffalo  and  black  Bearskin  rubber  interlined  Robes- 
Grey  Goat,   Bishop,  Cub,  and  Grizzly  Bear,  and  Black  Cattle  Robes. 


Business  Established  1874. 

OUR  REPRESENTATIVES  ARE  NOW  ON  THE  ROAD  WITH  SPRING  SAMPLES-WE  SOLICIT  A  TRIAL  ORDER 

"  UP-TO-THE-MINUTE  "  AMERICAN   NOVELTIES  ALWAYS  IN  STOCK. 


THE  LARGEST  AND   BEST   EQUIPPED   FACTORY    OF   ITS   KIND   IN   CANADA. 


J.  J.  TURNER  &  SONS 

WHOLESALE    and    RETAIL 
Manufacturers  of  ■ 

Tents,  Awnings,  Flags,  Sails, 
Waterproof  Goods,  Camping  Goods, 
Horse  Blankets,  Lap  Rugs,  Sur- 
cingles, Coal  Bags,  Nose  Bags,  and 
every  description  of  camp  goods. 

Cor.  of  George,  King  and  Water  Sts., 

Peterborough,  Ont.,  Canada. 

Long  Distance  Telephone,  Day^or  Night. 

Decorations  of  all  kinds  Done  to  Order. 
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Hamilton 
Cotton  Co. 

HAHILTON. 

We  are  now  manufacturing  a  complete 
range  of  ...     . 

CHENILLE  CURTAINS 
TABLE  COVERS 

In  new  and  attractive  designs. 
FOR  SALE  by  all  the  leading  wholesale  dealers. 


Selling  Agent_ 


W.  B.  STEWART 

37  Front  Street  West,  TORONTO 


CIk  Draper 
of  Australasia. 

The  Organ  of  the  Drapery  and  Kindred 
Trades  of  the  Antipodes. 

SUBSCRIPTION  $2.50  PER  ANN. 

post  free  to  any  part  of  the  world.     A  handsome 
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GOSSIP   ABOUT    BUSINESS 

MEN 


FRANCIS  HECTOR  CLERGUE. 

THAT  a  man  Bhould  undertake  bo  mauj  colossal 
enterprises  and  invariably  Pail,  and  yel  retail] 
Ins  amazing  ability  to  interest  the  brightest 
business  men,  is  one  of  the  wonders  of  the 
modern  world  of  industry  and  finance.  Thai  ;i 
in.t.i  should  run.  Minis  It  and  his  col  cagues  in  everj 
scheme  in  which  he  has  taken  a  hand,  and  yel  rise  as 
prominently  in  the  eyes  of  himself  and  <d'  untried  men 
of  wealth,  displays  an  unfailing  power  thai  is  the  secret 
of  the  success  ol  Francis  Hector  Clergue  as  a  promoter. 
No  man  has  ever  launched  great  commercial  enter- 
prises, and  no  man  has  been  attended  with  such  regular 
admiration  and  applause  at  the  inception  of  his  under- 
takings, and  yel  no  man  has  brought  so  much  distress, 
ami  lust  so  much  money.  And  the  reason  of  the  evapora- 
tion of  the  millions  that  have  been  necessary  to  this  great 

industrial  engineer  is  that  he  was  ahead  of  his  times. 
Hundreds  of  the  shrewdest  men.  millions  id'  dollars,  the 
greatest  enterprises  the  world  has  ever  seen,  have  figured 
in  Mr.  Clergue 's  career,  and  all  have  suffered.  Hut  even 
after  his  latest  disaster  the  "  Soo  "  industries— he  is 
sure  to  awaken  the  continents  with  fresh  victories,  tem- 
porary as  the\  always  an1,  and  hundreds  more  of  busi- 
ness men  will  place  millions  more  of  money  at  his  com- 
mand. 

The  secrel  oJ  Mr.  Clergue 's  ability,  lies  not  only  in  his 
magnetic  personality  and   reasoning  powers,  hut   also  in 

his    ambition,    in    the    ease    and    c;ilnmess      with    which    lie 

-rasp-,  explains,  and  undertakes  projects  of  such  a  mag 

niticent  scale,  that  the  mere  mention  of  them  staggers 
any  other  man.  And  if  Mr.  Clergue  could  he  kept  to  the 
sphere  to  which  he  is  so  eminently  suited,  he  would  ever 
be  a  success,  for  he  is  no  manager,  hut  first .  last,  and  only. 
a  promoter. 

Canadians  know  onl\  of  Francis  H.  Clergue  as  the 
''  man  of  the  '  Soo.'  "  but  in  former  years  he  has  insti- 
tuted ventures  of  only  slightly  less  importance  — and  just 
as  invariable  failures.  Forth-eight  years  ago  he  was  horn 
in  Bangor,  Maine,  of  French  Huguenot  parentage,  and 
after  being  well  educated  l>\  his  father,  a  barber,  he 
studied  law  and  entered  a  local  (inn.  Rut  the  young 
man's  mind  soared  beyond  courts  and  suits,  and  his  native 

town  first  tasted  his  ambitious  schemes  in  the  establish- 
ment of  nn  electric  street  railway,  a  local  railway  and 
steamboat  line,  a  hotel  company,  a  hank  ami  trust  com- 
pany, and  an  electric  light  and  power  station.  And  his 
native  town  has  ever  since  been  almost  bankrupt.  A 
railway  to  Bur  Harbor  and  a  great  pulp  mill  were  started, 
am!  the  latter  has  proved  a  success  h\  ousting  Mr. 
Clergue   from   (he   control. 

Leaving  Bangor  the  Southern  States  beca the  richer 

by  a  bank   and   the   American   Trust    ami   Banking   I 
pany.  hut  poorer  than  ever  by  the  failure  of  both.    Bangor 
again   received  him.  and   a    few    of  his  old   friends  coming 
to   his   aid.   an   announcement   was  made  that    the   Shah   of 

Persia  had  conceded   immense   rights  to   this  greal    pro- 
moter  for   a    system    of    railroads.      hi    1888      the    Persian 
Railway  and  Construction  Company   was  formed,  and  soon 
wards,  the  Persian  Electric  Lighl   Companj   and  the 


<  n\   of  Teheran   Waterworks,  the  wh.de  representing  a 
capital  of  $3,000,000.    And  they  all  failed. 

Then  came  the  ••  Soo  "  industries.  The  greal  water 
power  of  ti„.  si.  Mary  river  had  been  utlized  to  some 
extent,  but  so  little  was  thought  of  it  that  Mr.  Clergue 
Becnred  all  the  existing  rights  for  $226,000,  ami  attempted 
i"  profit  hy  leasing  the  power.  No  .me  coming  forward 
to  use  it.  he  determined  to  make  it  ice  to  himself, 

and    the    largest    pulp   mill    in    the    world    was   built.      This 
required  millions  for  canals  and   factories,  ami   it    is  efl 

timated  that   before  he  had  finished,  almost  $120,000, 

had   been   Bunken   in   railways,  canals,     boats,     factories 

mines  and   docks,  all    in  seven  years. 

The  first    factor}    t . .  follow  the  pulp  mill   waB  :I   „,;1 
dune  shop,   which   was  necessitated   for  the   manufacture 
of   the    pulp    machine    which    Mr.    Clergue    had    invented    to 

meet  the  competition  of  rival  mills.  Next  a  sulphite  mill. 

usin-  nickel  and   iron  ore   from  Sudbury  was  built,  and   to 

nse  the  iron  and  nickel  remaining,  a  plant  for  the  manu- 
facture ol'  ferro-nickel  steel.  To  supply  this  mill  exten- 
sive mines  were  bought,  and  the  Michipicoten  region  was 
opened  up.  Sodium  was  necessary  for  the  process  of  Bteel 
manufacture,  and  a  mill  was  built  for  its  production  ami 
also  of  chlorin.  The  pig-iron  called  for  charcoal,  and  this 
Mr.  Clergue  made  himself.  Then  came  a  starch  plant, 
and  the  Michipicoten  mines  and  forests  required  a  rail 
way.  This  railway,  the  Algoma  Central,  was  connected 
with  a  meat  system  of  docks  at  Michipicoten  Hay.  ami  a 
line  of  steamer?  carried  away  the  ore. 

There  seemed  to  he  no  end  to  the  manufacturing 
plants,  ami  other  huge  venture--  thought  of  by  this  fever 
ishjjrain.  Rut  the  greal  staff  of  7,000  men  maintained  h\ 
the  company,  the  vast  daily  expenditure  in  running  ex- 
penses and  new  fields  of  labor,  ami  the  -.mall  returns  that 
were  coming  in.  proved  too  greal  a  lask  on  the  available 
residue  capital.  With  characteristic  zeal  ami  reckless 
endeavor,  a  -real  effort  was  made  to  interest  capitalists 
afresh,  and  upon  the  opening  of  the  new  power  canal. 
$50,000  were  spent  on  fireworks  and  bands,  and  s|x>cial 
trains  brought  business  men  from  all  over  America.  Rut 
the  first  sounds  of  a  crash  came  when  Speyer  &  Company 
asked    lo    loan   $5,000,000   to   the    company    that    had 

not-hesitated  at  the  expenditure  of  $100.000. ooo. 

The    Consolidated    Lake    Superior   Companj    included 
some  eight   smaller  companies,  but  all  working  under  their 
originator:  The   Lake  Superior  Power  Company;  the  Al 
goma  Central  ami   Hudson  Baj    Railwa;   Company,  oper 
ating  three  railways,  a  Beet   of     Bteamera    and     various 

mills;  the  Saul  Ste.  Marie  Pulp  and  Paper  Company,  the 
Algoma  Iron  Works,  the  Algoma  Commercial  Company. 
the  Michigan-Lake  Superior  Power  Company,  the  Trans- 
St.  Mary  Traction  Company,  ami  the  International 
Transit  Company. 

In  the  "  Soo  "  Mr.  Clergue  was  the  man  of  power, 
and  rightly  BO,  for  he  had  brought  up  in  a  few  years,  a 
Blow-going  town  of  less  than  3,000  t"  a  city  of  over  12,000. 
with  other  thousands  of  workmen  in  outlying  district* 
help  the  eity's  trade.  And  even  in  its  calamity  the  citv 
still  has  faith  in  the  greal  man  whose  sole  brain  worked 
out   th,.  gigantic  enterprise-   represented  bj    block   after 
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block  of  factories,  and  new  railways  and  steamers.  Their 
trusi  in  his  ability  t<5  bring  things  to  a  successful  con- 
clusion has  been  further  strengthened  by  the  reopening 
of  a  few  of  the  mills,  and  his  inlefatigable  efforts  to  inter- 
est English  capital  in  the  possibilities  of  a  newly  organ- 
ized company.  His  personal  magnetism  has  stood  him  in 
good  stead  in  his  adopted  home,  and  his  freedom  and  good 
nature  has  further  won  Hie  esteem  of  the  city  which  owes 
to  him  everything  it  is,  and  feels  almost  as  confident  as 
ever  that  he  can  and  will  restart  all  the  factories,  carry 
out  all  his  unfinished  schemes,  and  adopt  new  ones — 
doomed  as  they  may  all  be,  to  the  failure  that  has  at- 
tended every  previous  enterprise. 

DUKE  OF  DEVONSHIRE. 

FORTY-SIX  years  in  public  life,  34  of  which  was 
served  in  the  British  House  of  Commons,  a  leader  of 
the  old  Whig  aristocracy,  a  grandee  of  the  grandees, 
owner  of  seven  seats,  and  180,000  acres  of  land,  the  very 
Nestor  of  British  statesman  is  Devonshire  the  great  Duke 
whose  defection  from  Mr.  Balfour's  Cabinet  was  such  a 
shock  to  the  Conservative  party  in  England,  and  whose 
acceptance  of  the  presidency  of  the  Free  Food  League  is 
looked  upon  by  many  as  presaging  the  ultimate  failure  of 
the  protectionist  campaign  now  being  waged  so  vigorous- 
ly by  the  Eight  Honorable  Mr.  Joseph  Chamberlain. 

The  career  of  men  like  Devonshire  is  the  best  justifi- 
cation of  the  existence  of  the  British  aristocracy  and  the 
House  of  Lords. 

Elected  to  Parliament  in  1857  at  the  age  of  23  he  bad 
been  20  years  in  the  Commons  before  Joseph  Chamber- 
lain entered  its  portals.  In  his  long  public  career  there 
are  few  public  offices  that  Lord  Hartington,  as  he  was 
known  as  before  he  came  to  the  Dukedom,  has  not  filled 


In  1863  he  held  the  post  of  junior  Lord  of  the  Admiralty 
under  Lord  Russell.  In  1866,  at  the  age  of  33,  he  was 
Secretary  of  State  for  War.  Under  Mr.  Gladstone  he  was 
Postmaster-General,  Irish  Secretary,  Secretary  for  India 
and  from  1882  to  L885  he  was  Secretary  for  War.  In 
L886,  the  year  of  the  great  schism,  he  broke  with  Mr. 
Gladstone  and  became  the  leader  of  the  Liberal  Unionists. 
For  nine  years  he  supported  the  Conservatives  from  with- 
out, but  in  189.3  he  took  office  under  Lord  Salisbury  as 
Lord  President  of  the  Council,  an  office  which  he  held  con- 
tinuously until  his  recent  dramatic  resignation. 

During  Mr.  Gladstone's  temporary  retirement  Lord 
Hartington  was  leader  of  the  Liberal  party.  In  the  course 
of  bis  service  in  the  Gladstone  Ministry  he  went  through 
the  trying  times  of  the  evacuation  of  Kandahar,  the 
Majuba  settlement,  and  the  Gordon  expedition  in  the 
Soudan.  His  position  was  no  bed  of  roses,  finding  himself 
between  Mr.  Gladstone  and  the  Queen  on  one  hand  and 
reviled  by  Mr.  Chamberlain  and  his  Radicals  on  the  other. 

He  has  never  been  a  brilliant,  but  ever  a  strong  man. 
imn.obile,  slow,  bill  mathematically  sure  of  intellect,  and 
in  the  crisis  of  his  career  time,  has  justified  his  decisions 
as  (he  free  fooders  declare  it  will  again  justify  him  on 
this  occasion.  As  he  broke  with  Gladstone  on  the  Home 
Rule  policy  in  1886  so  he  has  broken  again  in  1903  with 
Balfour  on  the  question  of  protection. 

And  now,  at  the  age  of  70,  the  indominitable.  impur- 
table  old  warrior  has  again  thrown  up  office  in  loyalty 
to  principle  and  begins  again  a  campaign  against  economic 
hetrodoxy  as  17  years  ago  he  took  up  the  guage  thrown 
down  by  Mr.  Gladstone  and  espoused  the  cause  of  con- 
stitutional orthodoxy  as  represented  by  the  Act  of  Union 
of  1802.  His  future  course  will  be  watched  with  the 
greatest  interest,  and,  will  whatever  else  it  may  lack. 
never  fail  in  the  saving  grace  of  picturesqueness. 


AFTER    THE     SHUTTERS     ARE     UP 


The  General  Smiled. 

I.«T  the  Boer  War,  one  of  the  columns,  half  Canadian  and 
half  regular,  under  General  Ian  Hamilton  were  drawn 
up  near  Bloemfontein  for  inspection,  according  to  the 
New   York  Times. 

The  column  had  just  drawn  up  and  was  waiting  for 
Hamilton  to  begin  the  review  when  a  ragged  rooster  ran 
out  from  a  hut  and  across  the  front  of  the  line.  A  kind 
of  shiver  ran  through  the  volunteers.  Suddenly  a  private 
left  the  ranks  and  took  after  the  rooster. 

"  Halt!"  shouted  Hamilton. 

The  soldier  ran  on.  He  shortly  overtook  the  rooster 
and  turned  back,  wringing  the  neck  of  the  fowl.  As  he 
passed  the  general  he  noted  the  fierce  scowl  on  his  face. 
The  soldier  was  an  Irish  boy  from  Toronto  and  not  easily 
daunted,  but  this  time  he  temporized.  Throwing  the  de- 
funct rooster  at  the  general's  feet,  he  said: 

"  There  now:  I'll  tache  ye  t'  halt  whin  the  Gineral 
says  so!" 

History  records  that  the  column  laughed  and  the  gen- 
eral smiled.  Also  that  the  soldier  got  only  two  days  in 
"  quad  "  lor  one  of  the  most  barefaced  breaches  of  dis- 
cipline in  the  records  of  the  most  irregular  corps  in  the 
army.— New  York  Times. 

*     *     * 

How  it  Happened. 

It  was  just  alter  the  apple  incident,  and  Eve  was  grow- 
ing restless. 

"  Do  you  know."  she  said,  "  I  am  beginning  to  feel 
the  shoppmg  instinct  come  over  me.  Really,  my  dear 
Adam,  1  must  go  down-town  and  get  a  few  little  things." 


In  four  hours  she  came  back  loaded  with  bundles  and 
a  satisfied  smile,  clad  in  a  peek-a-boo  waist  and  a  hip 
skill. 

"  Good  gracious!"  said  Adam.  "  this  is  worse  than  I 
dreamed  of.     What  next?" 

"'  Simply  this,"  replied  Eve.  "  I  must  get  up  a  sew- 
ing society.  Here  I  am  with  no  neighbor  and  dying  to 
gosap.  What  shall  I  do?"  and  she  wept  bitterly.  There 
seemed  no  help  for  it. 

"  Well,"  she  said,  thoughtfully,  at  last.  "I'll  donate 
this  impulse  to  future  generations,  and  just  because  I 
haven't  been  able  to  satisfy  it,  they'll  have  it  ten  times 
worse.     And  now " 

"  What  next?"  groaned  Adam,  as  he  puffed  his  first 
cigar. 

"  I  begin  to  feel  an  impulse,"  said  Eve  "  to  shine  in 
society:  there  being  no  one  to  snub,  I'll  have  to  look  down 
on  you.  How  shameful  it  is  that  I  had  to  marry  beneath 
me. ' ' 

Adam  merely  smiled  and  took  his  first  drink. 

"  Have  your  little  fun,"  he  observed,  gaily.  "  This 
isn't  half  so  bad  as  I  dreamed." 

Eve  turned  upon  him. 

"  It  isn't,  eh!"  she  said.  "  Well,  what  do  you  think  .' 
Here's  the  most  powerful  impulse  of  all.  I  begin  to  feel 
a  growing  desire  to  reform  the  world,  and  I'm  going  to 
begin  on  you!" 

Then  it  was-'  thai,  in  desperation  of  spirit.  Adam 
groaned. 

•'  Alas!"  he  muttered.  "You  are  a  true  woman.  I 
begin  to  wish  1  had  never  been  made!"— Tom  Mason  in 
Brooklvn  Life. 
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READY-MADE    ADS 

WHICH     MAY     BE     UTILIZED     DY     RETAILERS 


A  Daily  Bulletin 


It  has  been  our  mission  to  put  new  notions  into 
trade  ways,  and  in  nothing  more  than  into  advertising. 
There  is  no  use  in  theory  or  practice  for  the  merchant 
who  won't  advertise,  for  the  reason  that  people  demand 
to  be  told  nowadays  what  to  look  for.  This  daily  re- 
view has  become  a  very  necessary  part  of  the  business, 
educating  shoppers  into  a  proper  understanding  of 
(|iiHlities,  values  and  methods,  pointing  the  way  to 
quick  buying  chances,  printing  the  news  impartially  and 
considering  the  interestsof  customers  on  a  par  with  our 
own.  You've  a  right  to  know  a  store's  policy,  and  the 
progressive  store  usually  manages  that  you  do  know. 
And  where  things  are  coming  and  going  constantly  it  is 
only  fair  that  you  should  be  told  where  to  look  for  the 
best. 

This  is  part  of  the  programme  for  to-morrow.  Keep 
your  eyes  open  as  you  move  around  the  store  : 

(prices) 

It  isn't  exactly  advertising,  is  it,  where  people  read 
in  spite  of  themselves  ?  There's  no  suggestion  of  clap- 
trap and  never  any  attempt  at  misrepresentation. 
What  we  print  is  read  on  an  average  by  a  hundred 
thousand  people.  That's  constituency  enough  to  make 
us  careful  in  the  use  of  words  and  doubly  careful  to  put 
nothing  in  the  paper  that  isn't  in  the  store. 


x 


A  Rummage 
Sale 


Every  busy  store  accumulates  during  the  busy  sea- 
son innumerable  odds  and  ends.  We  had  no  time  before 
Christmas  to  pay. any  attention  to  these,  but  now  we 
find  them  at  every  turn  and  we  want  to  get  rid  of  them 
all.  They  worry  us.  "  Out  of  sight,  out  of  mind  " — 
and  so  we  have  collected  all  these  remnants  or  frag- 
ments, and  shall  clear  them  out  in  a  big  Rummage 
Sale,  to  last  just  as  long  as  the  goods  last.  So  here 
goes  for  a  start  : 

(list   and   pricks) 

Our  next  announcement  will  contain  a  fresh  list,  but 
a  good  many  things  you  need  and  will  want  badly  at 
the  Rummage  Sale  price  are  being  snapped  up  by  the 
first  comers.  It  is  saving  money  to  spend  it  at  this 
particular  time.  But  don't  be  slow  for  your  own  sake 
in  getting  to  see  us. 


HOW  TO    KEEP   BUSY 

One  way  is  to  find  out  exactly  what  people  want, 
and  then  go  where  the  best  goods  are  made.  It  means 
buying  quantities  enough  to  bring  prices  down  and  sell- 
ing quickly  enough  to  keep  stocks  clean.  That's  what 
we  do — not  only  now  and  then,  but  every  week  in  every 
month— always  anticipating  needs  and  always  develop- 
ing trade. 

This  business  cannot  helpgrowing.  Trade  conditions 
are  exactly  right,  and  the  success  of  one  month  is  never 
a  high  enough  mark  for  the  next.  We  do  things  deliber- 
ately, carefully  and  persistently,  seeming  never  to  get 
tired,  and  anticipating  every  dry  goods  need.  We're 
under  obligations  to  do  better  and  better  continually, 
and  these  Specials  are  right  in  line  with  big  business  : 

(prices) 

We'll  give  you  three  guesses  for  a  good  reason  why 
you  shouldn't  buy  such  things  now  instead  of  waiting 
till  later.  We've  set  the  alarm  clock  going,  and  every- 
body within  reach  of  the  store  will  want  to  come  and 
see,  anyhow.  In  many  cases  we're  otTering  two  dollars' 
worth  for  one,  and  we  are  busy. 


Taken  From  Our 
Almanac 


Probabilities  for  January,  February  and  March- 
Shivers  ;u"l  warm  clothing. 

We  cure  shivers.  Come  and  see  our  warm  cloth- 
ing. 

Don't  try  to  "make  it  do."  The  dress  has  to  be 
bought  some  time,  and  what  better  time  than  now  ? 

To  persuade  you  to  our  way  of  thinking,  we  make 
up  a  little  list  : 

(list  and  prick-;) 

But  what  we  quote  above  area't  all  the  good  things 
we  have  to  talk  about  and  show.  You  will  find  it 
vastly  better  to  come  and  see  for  yourself.  You  are 
very  welcome. 


■ 


DRY  GOODS   REVIEW 


J.n..   190     A 


Manufacturers  or 

y-'y 


'i(Mecfo,tJ&raeA  I 


.  W% 


'  c/'/u&?i\k.& 


H.STROUD. 


SAML  MUNRO. 


WALTER  SIMSON. 


H.  E.   BUTTREY. 


John  Marshall  &  Co. 


Established     1873. 


Wholesale 
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68  and  70  Dundas  Street, 


Furs,  Hats,  Caps, 

Straws,  Gloves,  Etc, 
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Our  Spring    Collection    for  these    Fabrics   is  now   complete,    and    includes    the    latest  <| 

novelties  in  Black  and  Colored  Lustres,  Alpacas  and  Mohairs —  i 

all    exclusive  designs.     Our  standard  ranges  defy  competition.  % 
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THE    CRINOLINE    AND    ITS    HISTORY 

WILL    IT    AGAIN     DE    A    FEATURE    OF     FASHION 


BEN  the  arbitrators  of  fashion  talk 
of  stiffening  linings,  and  running 
eanes  into  the  bottom  of  a  skirt  to 
make  it  stand  out,  the  remembrance 

id'  what   has  so  many  times  followed 

Binee  the    Orel    crinoline  saw  light, 

makes  one  suspicious  of  what  is  to 
some  next.  Of  late  considerable 
speculation  has  been  indulged  in, 
and  there  have  been  many  discus- 
sions as  to  what  is  to  follow  the  pre- 
sent mode.  The  fact  that  a  re- 
nowned modiste  has  introduced  what 
she  calls  a  "  crinoline  "  dress  is 
not  very  re-assuring,  though  we  are 
are  told  that  the  only  stiffening  is  a 
little  horse-hair  round  the  hem. 

This  is  precisely  how  the  crinoline,  under  whatever 
name  it  has  borne  in  the  course  of  its  triumphant  career, 
has  always  come  into  rogue.  First  came  the  widening  of 
the  skirt,  little  by  little,  and  then  stiffening  around  the 
bottom  to  make  it  stand  out.  Then,  when  the  eye  had 
gradually  go!  accustomed  to  the  change  of  outline,  this 
Btyle  has  blossomed  out  full  blown.  Then  exaggeration 
lias  followed,  while  upon  this  came  the  gradual  reaction. 
Even  when  the  crinoline,  or  as  it  was  called  first,  the 
farthingale,  was  introduced,  its    mode  of  procedure  was 

just  the  same,  and  from  the  time  when  buckram  was 
bought  to  stiffen  out  the  skirts  of  the  Princess  Margaret, 
when  she  went  a  bride  to  Scotland  in  1502.  it  was  over 
fifty  year-  before  the  fashion  came  to  its  height,  or  eir- 


Heginning  of  the  Farthingale,  time  of  Henry  VIII. 

eumference.  I  perhaps  ought  to  Bay  in  the  time  of  Eliza- 
beth. 

Who   invented   the   farthingale,   and   who   named   it.  is 

lost  to  Came,  but  that  it  was  a  fashion  imported  from 
Trance  is  well  known,  for  it  is  no  new  thing  for  France 
to  Bel  the  fashion  for  the  real  of  the  civilized  world  to 
copy,  and  when  we  are  copying  French  styles,  we  are  only 


doing  what  our  ancestors  for  over  a  thousand  years  have 

done 

There   were  no  fashion  papers  in   those  days,  and   for 

many  a  long  day  after,  but  thai  did  aol  matter.  It  is  true 

that  new  modes  were  sjower  in  arriving  then  than  they  are 
nowadays,  but  they  were  slower  also  to  depart.  They  had 
a  way  of  distributing  fashions  even  then,  and  a  pretty  in- 
genious one,  too.  The  Paris  dressmakers,  and  tailors,  for 

men's  fashions  were,  if  anything,  more  freakish  even  than 


The  Farthingale  at  its  height  under  Elizabeth. 

the  women's,  at  this  time,  and  when  panniers  were  at 
their  height  the  men  adopted  something  of  the  same 
style,  and  had  the  skirts  of  their  Ions:  coats  wired  so  that 
they  would  stick  out. 

But  to  return  to  our  dollies.  They  were  frequently 
sent  as  a  present  from  one  great  lady  to  another  .just  as 
we  might  send  a  fashion  paper  now,  and  Venice,  we  are 
told,  always  imported  a  doll  once  a  year,  which,  no  doubt 
drew  a  great  crowd  of  ladies  to  the  market  place  where  it 
was  exhibited.  So  you  see  that  even  in  those  days  they 
had  their  fashion  shows,  and  you  are  following  a  very  old 
custom  when  you  hold  your  Bpring  and  autumn  shows. 

It  was  the  Renaissance  that  made  such  a  mighty 
chance  in  the  style  of  women's  dress.  It  is  often  said  that 
there  is  nothing  new  under  the  sun;  but  here  was  some- 
thing new,  for  no  fashion  seen  before  was  ever  anything 
like  the  farthingale. 

To  be  in  keeping  with  the  grandoise  style  of  archi- 
tecture the  farthingale  was  evolved,  and  the  simply  fitting 
bodices  and  the  clinging  skirts  together  with  Gothic  archi- 
tecture were  a  thing  of  the  past. 

In  this  new  style  of  dres«  everything  was  stiff  anil 
statelv.    No  loose  folds,  or  flowing  sleeves,  but  all  was  as 
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rigid  as  whalebone,  starch  and  wire  could  make  it.  Fear- 
fully uncomfortable  it  must  have  been  too,  and  we  can 
only  wonder  what  kind  of  women  they  were  who  wore 
it.  Patience  and  endurance  they  must  have  had,  for  they 
wore  it  on  horseback,  and  what  is  more  incredible  still, 
1 1 1 * ■  \    went   hunting  in  it  too.     How  thcv  ever  got  through 


The  Hoop  in  the  time  of  George  II. 

gates  or  hid  ween  trees  is  past  modern  man's  under- 
standing. 

But  that  the  pannier  or  crinoline  could  express  friv- 
olity as  well  as  stateliness  the  suceeding  ages  were  to 
show. 

For  three  centuries  or  more  and  under  many  names 
this  fashion  has  re-occured  with  sometimes  longer  and 
sometimes  shorter  intervals  between.  In  the  time  of  Anne 
it  was  the  hoop,  and  under  the  four  last  Louis,  and  our 
first  Georges  it  was  the  pannier,  and  again  in  the  early 
sixties  it    was  the  crinoline. 

Since  then  we  have  not  had  it  in  full  perfection.  And 
long  may   we  be  spared  it  !     But   the  Grecian  bend,  the 


Watteau  (i  nvn,  time  of  I.ouis  XV. 

towmoure  and   bustle  have  been   in  and  but   quite  a   few 
t  imes. 
Cri 

women 

time.     'I 

arc  lull  of  jibes  at   them      But,  as  it   has  always  been  the 


niohnes  have  been 
have  worn  them,  t 
'he  writings  <d'  the 


in    all    the   epochs      in    which 
ie  target   for  the  wits  of  the 
1  s  ( 1 1  century 


ease  with  a  popular  fashion,  the  women  have  serenely 
followed  the  mode  whatever  it  was,  and  neither  the  ridi- 
cule of  the  wit,  or  the  thunders  of  the  church  have  made 
any  impression. 

There  are  countless  ridiculous  tales  about  court  ladies 
being  jammed  in  a  passage  because  none  of  them  would 
give  way,  and  all  kinds  of  disasters  with  frightened  pi<;s. 
etc.,  or  of  the  ludicrous  scenes  thai  took  place  when  my 
lady  was  pushed  and  pulled  into  her  coach,  but  there  is 
another  side  as  well,  and  men  have  owed  their  lives  to  the 
crinoline.  It  was  under  her  immense  farthingale  that 
Marguerite  de  Valois  hid  her  husband  on  that  dreadful 
St.  Bartholomew  night,  while  the  perpetrators  of  thai 
hideous  massacre  were  cutting  to  pieces  the  unfortunate 
Hugenots  who  had  been  housed  in  the  Louvere  on  the 
occasion  of  the  marriage  of  Marguerite  and  the  Bernais. 
And  this  is  not  the  only  similar  case  on  record. 

That  there  is  a  feeling  for  a  wider  skirt  at  the  pres- 
ent  time   all   must    allow,   and   the   ultra   fashionable   are 


satirests  of  the 


The  Crinoline  in  the  early  sixties. 

going  in  for  fullness  round  the  waist  and  stiffening  around 
the  hem.  But  it  is  difficult  to  conceive  that  the  20th  cen- 
tury woman  will  ever  wear  a  crinoline. 

Two  or  three  times  the  American  woman  has  success- 
fully revolted  against  fashions  that  she  did  not  like,  but 
when  once  a  mode  has  become  popular,  convenience  and 
everything  else  has  had  to  give  way  and  as  I  have  said 
before,  neither  the  pen  of  the  scribe,  nor  the  eludings  of 
the  church  make   any   impression — for 

If  a  woman  will,  $he  will,  you  may  depend  on't, 
And  if  she  won't,  she  won't,  and  there's  an  end  on't. 

Two  or  three  years  ago.  it  will  lie  remembered,  an 
attempt  was  made  to  introduce  the  crinoline  into  Great 
Britain,  but  in  order  to  make  the  movement  unpopular 
a  lady  on  the  staff  of  one  of  the  daily  newspapers  one  day 
donned  the  garment  and  rode  about  the  city  on  omnibusses 
and  other  public  conveyances.  The  reception  she  got  was 
of  such  a  character  that  the  attempt  to  introduce  the 
crinoline  was  nipped  in  the  bud.  But  no  one  can  tell  what 
may  be  in  the  lap  of  futurity. 
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IVORY,   HORN,  PEARL,    PEARLETTE. 

All  leading  Wholesale  Houses  handle  our  ^onJs  in  Canada, 
and  leading  Button  Houses  in  the  U.S.,  who  recognize  our 
goods  as  of  the  best  manufactured  on  the  continent. 
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Japan  Taffeta 
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Shan  Tung  Pongee 
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K.  ISHIKAWA  (§i>  CO., 
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THE  NEW  REVELATION  IN  SCIENCE. 

From  The  Atlantic  Monthly. 

1-^1  IE  first  glimpses  of  the  new  revelation  were  ob- 
tained by  those  who  followed  Rontgen  in  the 
study  of  the  X-rays.  When  a  discharge  of 
electricity  is  prevented  from  passing  across  a 
highly  rarefied  space— a  space  similar  in  its 
vacuity  to  that  which  intervenes  between  us  and  the  sun 
—it  seems  to  gather  itself  together  to  make  a  supreme 
effort  to  break  down  the  barrier;  and  in  its  success  there 
is  revealed  a  hitherto  unsuspected  light  which  cannot  be 
seen  by  the  human  eye  directly,  but  which  reveals  its 
presence  by  making  certain  phosphorescent  bodies  glow; 
and  photographic  plates  are  darkened,  even  if  they  are 
protected  from  ordinary  light  by  layers  of  wood  a  foot 
thick.  The  strange  phosphorescent  light  caused  by  such 
discharges  of  electricity  led  various  observers  to  study 
phosphorescence  apart  from  electrical  causes  in  the  hope 
of  detecting  emanations  similar  to  those  discovered  by 
Rontgen.  Recquerel,  a  French  physicist,  found  that  the 
salts  of  the  metal  uranium  gave  off  rays  which  were 
analogous  to  those  produced  in  rarified  gases  by  electric- 
discharges.  He  suggested  to  M.  Curie  and  Madame  Curie, 
two  chemists,  that  it  would  be  well  to  investigate  the 
chemical  constitution  of  the  oxides  of  uranium  called 
pitch-blende  in  the  hope  of  finding  the  active  material 
which  caused  the  radiations. 

After  working  over  more  than  a  ton  of  the  pitch- 
blende these  chemists  succeeded  in  isolating  perhaps  a 
quarter  of  a  teaspoonful  of  a  new  metal  which  possessed 
the  sought  for  properties  in  a  remarkable  degree;  and 
they  gave  it  the  name  of  radium.  The  patience  neces- 
sary in  the  scientific  explorer  is  well  illustrated  by  the 
discovery  of  this  substance.  The  amount  of  gold  in 
several  tons  of  salt  water  is  analogous  to  the  amount  of 
radium  in  a  ton  of  pitch-blende;  and  the  processes  by 
which  the  latter  is  extracted  call  for  all  the  refinements 
of  science. 

The  properties  of  radium  are  so  strange  that  by  some 
it  is  called  already  the  "  Miracle  of  Science  "  and  tin- 
new  revelation  threatens  to  upset  the  most  cherished 
tenets  of  physics.  How  does  the  bit  of  radium  obtair. 
its  greal  source  of  energy  — a  source  which  appears  to  be 
unlimited.  It  is  computed  that  it  can  continue  to  give 
out  energy  unimpaired  for  millions  of  years.  We  have 
been  led  to  believe  that  we  cannot  obtain  heat  without  the 
consumption  of  fuel  or  the  expenditure  of  work.  Tyn- 
dall's  work  entitled  "Heat,  A  Mode  of  Motion,"  marked 
an  epoch  in  philosophic  thought;  and  we  have  all  been 
suckled  in  this  creed.     Will  it  prove  a  Pagan  creed? 

In  radium  we  apparently  have  a  dynamo  which  affords 
energy  without  the  expenditure  of  fuel.  This  is  indeed 
a  marvelous  revelation;  it  does  not  seem  to  be  connected 
with  what  may  be  called  the  Old  Testament  of  physics; 
there  are  no  hints  or  physical  prophecies  which  might 
have  led  us  to  hope  for  this  new  light. 

In  order  to  save  our  long-cherished  and  apparently 
well  proved  law  of  the  conservation  of  energy  we  are 
driven   to   the   hypothesis   that   there     is   a   transforming 


power  in  the  radium  atom  which  enables  it  to  absorb  some 
new  revelations,  and  to  give  them  forth  in  the  recog- 
nizable forms  of  light  and  heat. 


THE  SCIENTIST  AND  THE  FOOD  PROBLEM. 

R.  S.  Baker,  in  Current  Literature. 

IT  has  been  said  that  mankind  is  never  more  than  three 
months  removed  from  abject  starvation.  In  this  day 
of  overwhelming  abundance  such  a  statement  comes 

like  a  shock .When  man  seems  just  at  the  limit  of 

his  resources,  science  and  invention  step  in  and  open  new 
fields,  literally  as  well  as  figuratively.  A  few  decades 
ago  no  one  had  thought  of  using  artificial  fertilizers;  now 
a  young  Parisian  is  putting  up  fertilizers  in  pressed  tab- 
lets  The  newest  thing  is  the  remarkable  discovery 

of  a  method  for  innoculating  the  soil  with  bacteria,  to 
make  it  yield  richly  where  it  lay  barren  before.  It  has 
been  demonstrated  that  plants  draw  largely  upon  the  air 
for  nourishment,  i.e  ,  nitrogen.  Unfortunately  plants  and 
animals  are  unable  to  take  up  nitrogen  in  its  pure  form 
as  it  appears  n  the  air;  and  it  does  not  take  long  to  use 
up  all  the  nitrogenous  products'found  in  the  earth.  It  has 
been  discovered  that  certain  small  round  swellings,  called 
modules,  found  at  the  roots  of  leguminous  plants  such  as 
clover,  peas,  :  :c,  have  a  peculiar  part  to  play  in  enabling 
the  plant  to  utilize  the  free  nitrogen  of  the  air,  and  that 
thej  are  the  result  of  minute  bacteria  found  in  the  soil. 
The  scheme  now  is  to  supply  nitrogen-absorbing  bacteria 
by  artificial  means  to  used-out  soil ;  and  such  bacteria  are 
now  being  actually  manufactured  in  one  of  the  great 
chemical  laboratories  of  Germany. 


AN    APPRECIATION    OP    CANADA. 

Collier's  Weekly. 

CANADA  is  not  only  our  third  best  customer,  but, 
in  proportion  to  population,  our  very  best.  In  the 
fiscal  year  ending  June  30,  Canada  bought  from 
this  country  merchandise  to  the  value  of  $126,000,000. 
That  makes  an  average  of  more  than  $25  for  every  man, 
woman,  and  child  in  British  North  America.  In  the 
same  period  the  purchases  of  the  United  Kingdom,  our 
largest  customer,  amounted  to  only  about  $12.50  per 
capita. 

There  is  a  growing  sentiment  along  our  northern  bor- 
der that  this  Canadian  market  is  worth  more  considera- 
tion from  American  law-makers.  It  is  argued  that  a  good 
customer  should  be  treated  with  consiliation  and  friend- 
liness, not  in  a  spirit  of  contempt  or  of  hostility. 

Our  tariff  against  Canada  is  illogical  in  many  ways 
Canada  is  now  a  great  wheat-producing  country.  Fol- 
lowing the  natural  course  of  trade,  Canadian  wheat  should 
come  to  the  American  mills  at  Minneapolis  and  other 
cities  to  be  ground.  It  is  turned  back  by  a  tariff  of 
25c  per  bushel.  The  duty  does  not  affect  the  price 
of  American  wheat.  That  is  fixed  in  Liverpool. 
Canadian  lumber  comes  in  under  a  high  duty,  which 
raises  the  price  to  American  home  builders.     On  the  other 
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♦    We  are  now  showing  the  most  extensive  range  of  up-to-date  styles  in  Medium  Priced  ♦ 

Skirts  on  the  market.  ♦ 

Our  representatives  will  call  on    you   shortly  or  write  for  samples  and  be  up  to  the  ♦ 

minute  in  your  Skirt  Department.  T 

I  THE  EMPIRE  MFG.  CO.,  Limited,   •£2*   MONTREAL.  J 

t  ♦ 


f 


DYEING  -COY. 


The  Largest  and  Best 

I  <|ui|)|><  cl 

Dye  Works 

in  the  Dominion. 

Dress  Goods,  Cloth,  Tweeds,  Drills,  Ducks, 

Cottons  and  Velveteens, 

Hosiery,  Yarns,  Gloves,  Braids,  Etc., 

DYED,  FINISHED   AND    PUT  UP 

Also  Feathers, Silks,  Velvets,  Ribbons,  Laces,  Etc. 

All  work  guaranteed  unequalled.     Send  for  Price  Lift, 

NO  EXAGQERATION-Our  statement,   also   Cut  0i 
Works,  is  absolutely  true  and  unexaggerated. 


The  World's  Perfect  Knife  Cleaner 
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For  Hotels,  Restaurants 
and  Private  Families. 


CLEAN  KNIVES  FOR  EVERY  MEAL 


TO  BE  H»D  FROM  ALL  JOBBERS 


DECATUR,  BULL  &  CO 

MONTREAL. 
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hand,  American  manufacturers  arc  being  forced  to  build 
branch  plants  in  Canada  because  of  the  tariff  barriers. 

New  England  already  has  the  benefit  of  free  coal 
from  Canada,  although  the  law  removing-  the  duty  is  only 
temporary.  But  what  reciprocity  especially  means  for 
New  England  is  a  greatly  enlarged  market  close  at  hand, 
for  her  immense  manufactures  of  boots  and  shoes,  cotton 
and  woollen  goods,  and  other  products  of  her  ever-busy 
factories. 


HISTORY  OF  THE   STANDARD   OIL  COMPANY. 

From  McClure's 

STRANGE  as  the  statement  may  appear  there  is  no 
disputing  that  by  1882  the  oil  regions  as  a  whole 
had  come  to  look  on  Mr.  Rockefeller  with  supersti- 
tious awe.  This  attitude  of  mind  was  based  on  something 
more  than  the  series  of  bold  and  admirably  executed  at- 
tacks which  had  made  Mr.  Rockefeller  master  of  the  busi- 
ness. The  first  reason  for  it  was  the  atmosphere  of  mys- 
tery in  which  Mr.  Rockefeller  had  succeeded  in  envelop- 
ing himself.  A  second  reason  was  that  this  man  whom 
nobody  saw,  and  who  never  talked,  knew  everything  even 
the  unexpected  and  trivial  — and  those  who  saw  the  effect 
of  this  knowledge,  and  did  not  see  how  he  could  obtain 
it,  ;egarded  him  as  little  short  of  an  omniscient  being.  He 
really  obtained  part  of  his  knowledge  of  these  people's 
affairs  by  an  extensive  and  thoroughly  organized  system 
of  news  gathering.  But  he  combined  with  this  perfectly 
legitimate  work,  sordid  methods  of  securing  confidential 
information— i.e.,  a  system  of  organized  espionage. 
There  was  nothing  transcendental  in  this  kind  of  omnis- 
ciance,  and  the  feeling  inspired  by  Rockefeller  in  1882  has 
entirely  evaporated  since,  as  evidence  of  his  methods  has 
been  circulated.  The  war  on  the  rebate  in  which  the  rail- 
roads and  the  Standary  Oil  Company  were  the  parties 
principally  interested,  tells  the  graphic  story  of  Mr. 
Rockefeller's  career  as  manipulator  of  this  big  trust. 


WINTER  AND  THE  COST  OF  LIVING. 

TdE  Christmas  number  of  Collier's  Weekly  has  an 
article  on  "  Winter  and  the  Cost  of  Living."  The 
writer  says  the  average  man  will  have  less  to  spend 
when  $15,000,000  are  cut  from  the  wages  of  the  168,000 
employes  of  the  American  Steel  Corporation.  The  cost 
of  living  is  increasing  steadily,  the  so-called  "  Beef 
Trust  "  has  made  meat  a  comparative  luxury  in  many 
families,  and  there  has  also  been  a  great  increase  in  prices 
of  canned  goods  and  other  staples.  Food  prices  reached 
the  highest  point  in  1902,  and  compared  with  1896,  the 
year  of  lowest  prices,  the  average  cost  wTas  10.9  per 
cent,  higher.  In  1896  the  average  cost  of  food  per  family 
was  $318.20;  last  year  it  rose  to  $344.61. 


WHAT  THE  WEST  THINKS  OF  WALL  STREET. 

W.  A.  White  in  Collier's  Weekly. 

FIFTEEN  years  ago  in  the  West,  a  land  boom  swept 
over  the  country.  Men  seemed  to  grow  rich  who  had 
earned   nothing   and   saved     nothing,  but  borrowed 

much.     The  lender  was  the  Eastern  capitalist 

When  the  boom  collapsed  and  the  said  capitalist  tried  to 
take  back  his  money  at  an  unfortunate  coincidence  with 
the  day  certain  mortgages  came  due,  the  condition  of  the 
Westerner  became  a  hurried  compromise  between  nervous 

prostration  and  delerium  tremens Soon,  however, 

there  was  a  mutual  lapse  of  memory  on  the  part  of  both 
Easterner  and  Westerner.  In  1897  each  section  of  the 
country  became  concerned  in  its  prosperity.  The  East  dis- 
covered the  fountain  of  financial  youth  at   which  it  could 


and  did  water  its  languished  stocks,  and  the  West  dis- 
co\  red  alfalfa  and  Kaffir  corn,  as  well  as  gold,  silver, 
iron  and  coal.     The  result  was  that  the  banking  problem 

in  the  West  now  is  not  to  borrow     but  to  lend 

Westerners,  full  of  curiosity,  but  with  a  naughty  twinkle 
in  their  eye,  have  known  for  eighteen  months  that  Wall 
street  was  teetering  on  the  edge  of  nothing.  When  the 
break  came  it  failed  to  create  any  alarm,  and  hardly  even 
academic  interest  for  the  Western  business  man.     It  was 

not  his   obsequies The   financial   provincialism  of 

the  West  is  gone.  Greater  New  York  is  merely  the  capital 
of  the  sea-board  States.  The  booms  in  the  West  are  made 
not  with  New  York,  but  with  Western  money. 


WHO  OWNS  THE  UNITED  STATES. 

By  Sereno  S.  Pratt. 

ONE-TWELFTH  of  the  estimated  wealth  of  the  United 
States  is  represented  at  the  meeting  of  the  board  of 
directors  of  the  United  States     Steel     Corporation 
when  they  are  all  present.    The  twenty-four  directors  are : 

John  D.  Rockefeller  J.  Pierpont  Morgan, 

Marshall  Field,  H.  H.  Rogers, 

E.  H.  Gary,  George  W.  Perkins, 
W.  H.  Moore,  Norman  B.  Ream, 
Henry  C.  Frick,  Charles  M.  Schwab, 
W.  E.  Corey,  C.  A.  Criscom, 

F.  H.  Peabody,  Daniel  G.  Reid, 
Charles  Steele,  J.  D.  Rockefeller,  Jr., 
P.  A.  B.  Widener,  Alford  Clifford, 
James  H.  Reid,  Robert  Bacon, 
William  Edenborn,  Nathaniel  Thayer, 

E.  C.  Converse,  James  Gayley. 

They  represent  as  influential  directors  more  than  200 
other  companies.  These  companies  operate  nearly  one- 
half  of  the  railroad  mileage  of  the  United  States.  They 
are  the  great  miners  and  carriers  of  coal.  Among  these 
coi..panies  are  such  industrial  trusts  as  the  Standard  Oil, 
the  Amalgamated  Copper,  the  International  Harvester, 
the  Pullman,  the  General  Electric,  the  International  Mer- 
cantile Marine,  the  United  States  Realty  and  Construc- 
tion, and  the  American  Linseed.  The  leading  telegraph 
system,  the  traction  lines  of  New  York,  of  Philadelphia, 
of  Pittsburg,  of  Buffalo,  of  Chicago,  and  of  Milwaukee, 
and  one  of  the  principal  exjjress  companies,  are  repre- 
sented in  the  board.  This  group  includes  also  directors 
of  five  insurance  companies,  two  of  which  have  assets  of 
$700,000,000.  In  the  Steel  board  are  men  who  speak  for 
five  banks  and  ten  trust  companies  in  New  York  City  in- 
cluding the  First  National,  the  National  City,  and  the 
Bank  of  Commerce,  the  three  greatest  banks  in  the  coun- 
try, and  the  head  of  important  chains  of  financial  insti- 
tutions; for  two  banks  and  three  trust  companies  in 
Philadelphia;  for  two  banks  and  two  trust  companies  in 
Chicago;  for  one  bank  and  two  trust  companies  in  Bos- 
ton; and  for  one  bank  and  one  trust  company  in  Pitts- 
burg, besides  banking  institutions  in  smaller  cities.  Tele- 
phone, electric,  real  estate,  cable  and  publishing  compan- 
ies are  represented  there,  and  our  greatest  merchant  sits 
at  the  board  table. 

What  the  individual  wealth  of  these  men  is  it  would 
be  impossible  and  beside  the  point  to  estimate;  but  one 
of  them,  Mr.  John  D.  Rockefeller,  is  generally  esteemed 
to  be  the  richest  individual  in  the  world.  But  it  is  not  the 
personal,  but  the  representative,  wealth  of  these  men  that 
makes  the  group  extraordinary.  They  control  corpora- 
tions whose  capitalizations  aggregate  more  than  $9,000,- 
000,000  — an  amount  (if  the  capitalizations  are  real  values) 
equal  to  about  the  combined  public  debts  of  Great  Britain, 
France  and  the  United  States.  — The  World's  Work. 


72 


j«o..  1904  DRY  GOODS   REVIEW 

"EXCELDA" 

Handkerchiefs 


A  NEW  FABRIC 

Retains  its  appearance  after  washing 


Gold  riedal  Awarded 
London  Exhibition,  1902 


A  Good  and  Reliable  Article 


Supplied  to  the  Retail  by  the  Leading 

Wholesale  Houses 


Every  Handkerchief  bears  a  ticket  stamped  "Excelda.' 
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FORD  &. 
FEATHERSTONE 

Importers  and  dealers  in 

FIREPROOF  SAFES, 
STEEL  BANK  SAFES, 
VAULTS,  TIME  LOCKS, 
DEPOSIT  BOXES. 

Combination  locks  put  on  and 
*  combinations  changed.    Safes 
repaired,  etc. 

10  John  St.  N.,  Hamilton,  Ont. 


ESTABLISHED  1855 


r0NGUE 


145 

147  Front  St.EastJORONTO. 


The  Hallwood 


No  apologies  go  with  the  HALLWOOD,  It  has 
wrestled  with  giants  and  was  never  overthrown. 
It  does  every  good  thing  any  other  make  of  registers 
will  do,  and  a  few  good  things  no  other  cash 
register  will  do.  And  it  has  cut  out  weaknesses 
and  nonsense. 

The  strength  of  the  HALLWOOD  claims  are 
based  on  its  perfection,  simplicity  and  price.  It  wins 
on  every  point. 


Our     representative    is     eager    to      show     you     a 
HALLWOOD.      Don't  buy  too   soon. 


THE 


Hallwood  Cash  Register  Co.  ol  Canada 

78-80  King  St.  E.,         -         TORONTO. 


Special  Advertising  Rates  have  been  arranged  for  sbace 

in  "  The  Office,"  and  will  be  gladly 

quoted   on   request. 


$1.00  IN   RUBBER  STAMPS. 

Spend  it  for  your  own  sake.  Time  saved,  money  saved. 
Neatness  gained,  favor  gained.  Tell  us  what  you  would 
like,  and  we'll  tell  you  the  cost.    Send  for  our  catalogue. 

C.  G.  YOUNG  CO.,    -    1  Adelaide  St.  East,  TORONTO. 


!  NEW  TELEPHONE  LINE  ♦ 

V  A  new    copper   metallic   line  has  just   been  completed  irom  A 

1  Simcoe  to  Port   Rowan.     The  towns  listed  below  can   now  be  T 

y  reached  from  Toronto  at  the  following  rates  :  f 

t  PORT    ROWAN                      50c.  k 

A  ST.  WILLIAMS      •                50c. 

VITTORIA  •  40c.  t 

I  The  Bell  Telephone  Co.  of  Canada  f 


TENGWALL 
TIME  SAVERS 


TENGWALL  and   OPALLA    LOOSE    LEAF    LEDGERS 

—  AND 

LOOSE     LEAF     BINDERS     FOR     ALL     KINDS     OF 
LOOSE    LEAF     SYSTEMS. 

SEND   FOR    COMPLETE   NEW    CATALOGUE. 


HART  &  R1DDELL 

Manufacturing 
Stationers  .  .  . 

40    Wellington    St.    East 
TORONTO. 


You  Can  Save 
$75= to  $200=  Per  month 

by  having  your  bills  always  ready.  Thous- 
ands of  enterprising  merchants  have 
adopted  our  short  systems.  Anyone  can 
be  a  book-keeper. 


Write  for   Catalogue. 


TI1E   BRIGGS   LEDGER  MSI  EM  CO., 

Limited 

?5  York  St.,    -    Toronto,  Can. 
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DEVOTED  TO  THE 
OFFICE  STAFFS  OF 
BUSINESS 
ESTABLISHMENTS 


DEBTORS  WHO  ARE  SLOW  BUT  GOOD. 
Bj   I    i    Botka 

A  ( '  1 1    individual   ease   usually   requires  different 
and   separate  treatments.      We     have  on  our 

books  a   lew  just    BUCh   accounts,  good   hut   slow 

pay.  In  mosl  oases  we  and  thai  writing  per- 
sonal letters  from  time  t>>  time  to  the  bead  of 
the  linn  <>i  sucb  ;ui  institution,  and  settine-  a  definite 
amount  which  we  want  him  to  send  at  a  stipulated  time 
lias  the  best  results.  As  Par  as  possible  a  personal  inter- 
view is  desirable.  We  find  people  of  that  kind  frequently 
paj  promptly  in  certain  directions,  while  they  let  other 
accounts  run  along.    This  is  often  done,  as  we  have  dis- 

OOVered,  in  this  way:  A  firm  will  pay  the  man  who  pre- 
sents   the   best    ease,    before    they    will    pay    the    man    that 

uses  ordinary  methods.     We  have  a  ease  of  that  kind  on 

hand  just  now.  A  firm  owed  us  an  account.  They  are 
good  for  ten  times  the  amount  they  owed.  They  did  not 
| >a>    us,    because    they   claim    we   did    not    need    the   money 

as  badly  as  some  one  else  whom  thej  owed.  A  personal 
interview,  however,  has  resulted  in  making  an  arrange- 
ment with  these  people,  whereby  they  have  paid  us  a  part 

immediately,  and  a  Stipulated  amount  every  two 
weeks  thereafter,  so  the  amount  is  paid  up,  and  it  was 
done  with  the  best  of  EeelingS  on  both  sides,  and  they  con- 
tinue t<>  send  us  their  orders  daily.  We  find  that  by  add- 
ing interest  to  overdue  accounts  frequently  helps  the 
ease. 

We  have  found  that  coaxing  letters,  in  most  cases, 
are  the  host,  and  next  to  a  personal  interview,  the  most 
effective.  In  most  cases  we  have  pleaded  that  we  were 
very  hard  up,  and  needed  the  money,  and  that  has  had 
its  effect.  We  rarely  ever  find  that  a  demand  accompan- 
ied by  a  threat  has  ever  done  any  good.  It  may  help  to 
collect  an  account,  hut  it  loses  you  a  customer  sure.  Still 
there  is  now  and  then  a  cese  where  even  a  lawsuit  has  to 
he  resorted  to.  We  have  also  found  that  where  a  cus- 
tomer was  good  but  slow  pay  thai  by  holding  up  his 
orders,  and  writing  him  that,  until  he  paid  the  old  bills, 
his  new   orders   would    not    be    filled,   has   in    some   cases  a 

good  effect.  You  see,  therefore,  that  there  is  no  rigid  or 
regular  set  form  which  can  be  followed  in  a  cese  of  that 
kind. 

We  have  a  customer  whom  we  consider  good  that  will 
never  pay  a  bill  until  the  same  is  handed  In  a  collector, 
or  a  justice  of  the  peace,  nor  will  he  buy  any  goods  after 
the  account  has  been  running  sixty  days  until  such  an 
action  is  taken.  This  man  will  come  to  town  regularly 
i'ii  receiving  a  notice  from  the  collector,  and  pay  his  bill, 
and  on  the  same  day  present   the  receipt   at   our  office  and 

buy    more    g U.      We   have    repeatedly    told   him    that    we 

would  not  Bell  him  goods  at  as  (lose  ;i  price  as  if  he 
paid    in    regular   time,    bill    it    Seemed    to   make    little   or   no 

difference  to  him. 

In  this  connection  T  wish  to  say  that  we  have  some 
customers  who  take  extraordinarily  lone  time,  but  are 
perfectly  good,  t"  whom  we  have  written  that  if  they  con- 
tinued   to    take    such    extra    long    time    we    would    have    to 

charge  them  more  for  their  goods;  and  in  making  the  in- 
voice we  add  5  per  cent,  to  the  net  amount  of  the  in- 
voice, and   write  them  with  the     invoice,  saying,  if  paid 


in    sixty    days    they    can    deduct     the    extra    charge;    if    paid 
in    ten    days    they     can    deduel     the    cash    discount     in    addi 
tion   I"  such  deduction;   but    if  the  account    runs  more  than 
sixty    days   the   total    charge    will    Btand.      We   have    found 
this  method  verv   beneficial  in  some  cases.    This  method, 

however,   has   to   lie   used    with    cauti.ni.   a-    it    will    not    Work 

with  everybody. 

I    find,  however,  that    the  coaxing   method   is  perhaps 
the  ven  best  one  in  ninety-nine  cases  oul  "f  one  hundred. 


THE  MANAGER  AND  HIS  MEN. 

A  MANAGER  must  know  his  men  through  and  through" 
remarks  a   writer  in  a  contemporary.     ''  lie   must 
recognize  their  strengths  and   weaknesses,  and  act 
accordingly;  one  man  may  be  extremely  sensitive,  another 
loo   conservative,   another   tun   susceptible    to   flattery    ami 
easily   influenced. 

"  Another  too  free  a  buyer,  another  may  be  entirely  in- 
capable of  appreciating  figures,  and  so  on,  but  each  may 
be  otherwise   excellent.      To   gel    the   best    out    of   these   men 

these  special  points  of  character  must  he  considered. 

■•  And  then  the  development  of  these,  the  making  of  in- 
telligent,  thinking  men   and   women  out   of   inexperenced 

and  immature  lads  and  young  women;  the  studying  id'  the 
peculiar  qualifications  of  each,  and  the  placing  of  that 
one  so  that  the  peculair  trait  will  count  to  his  advantage 
and  to  that  of  the  house;  to  encourage  the  earnest  young 
woman  who  needs  encouragement  just  at  that  moment. 
In  bring  down   to  the  earth  thai   young  man  who  has  been 

spoiled  at   home,  and  like  | r  Betty  in  Adam  Bede,  of 

whom  Mrs.  Poyser  said.  '  She  is  like  the  cock  who  thinks 
the  sun  rises  to  hear  him  crow,'  to  watch  the  hundreds 
of  points  and  factors  in  management  of  men  is  but  part 
of  the  duty  of  each  who  is  in  charge  of  a  large  business. 
'*  Then  this  same  man  must  be  an  expert  on  figures  and 
percentage,  for  after  all  a  large  business  must  in  its 
figures  depend  aliuoM  entirely  upon  percentage.    He  must 

be  able  to  look  many  ways  al  once,  and  must  in  a  way- 
keep  in  touch  with  the  commercial  news  of  the  country  in 
his  spectral  line,  lie  must  be  broad,  not  narrow  ;  quick, 
mil  ^low  ;  thoughtful,  lint  impulsive;  energetic,  not  incut- 
ally  or  physically  lazy;  conservative  to  that  tine  point  of 
correctness,  tot  hysterical;  bold,  not  timid:  agreeable 
and  tactful,  not  antagonistic;  approachable,  not  repell- 
ing; just,  never  unjust. 

■■  lie  must   be  possessed  of  g I  common  sense,  good 

judgment,  in  order  to  hold  the  respect  of  those  with 
whom  he  is  coustaly  advising.  If.  \>>v  example,  he  is  man- 
ager of  merchandise,  he  must  be  a  judge  of  merchandise 
and    values,   and   must    be   a   natural   trader.      It'   in   charge 

of  employes,  he  must  be  a  quick  judge  of  human  nature 
and  possess  an  ability  to  discover  the  qualities  of  each 
one's  mental  and  physical  self.  If  in  charge  of  systems, 
an  inventive  mind  is  necessary,  but  with  it  i>  necessary 
also  a  practical  mind,  and  one  which  quickly  separates 
the  good  ideas  from  the  faulty  ones. 

"  Tn  those  who  conduct  the  business  as  a  whole  comes 

the  necessity  of  selecting  a  set  of  men.  who.  when  se- 
lected, should  really  form  a  cabinet  with  whom  to  ad- 
vise daily,  hourly,  concerning  matter-  of  moment.     Then 
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the  chiefs  of  the  business  must  frame  a  policy,  a  Line  of 
action,  just  as  do  the  owners  of  a  ship  decide  on  her 
course  and  final  harbor,  and  as  the  captain  of  the  ship 
must  direct  the  man  at  I  lie  wheel  and  guide  her  past  the 
many  dangers  of  the  sea,  so  those  who  are  responsible  for 
the  conduct  of  a  business  must  push  that  business  with 
greatest  speed,  but  must  watch  its  daily  course,  and  must 
avoid  sunken  reels  and  derelicts,  must  go  slowly  during 
the  foggy  times,  and  keep  it  steady  when  the  storms 
threaten. 

"  A  merchandising  business  is  pre-eminently  a  business 
of  infinite  detail,  and  that  man,  no  matter  how  capable 
and  how  energetic  he  may  be,  who  undertakes  to  do  it  all 
alone  will  limit  that  business,  just  as  everj  man's  day  is 
limited  in  the  number  of  its  minutes.  The  biggest  man  is 
the  man  who  can  most  easily  utilize  the  ability  of  others; 
so  that  retail  business  is  best  conducted,  which  can  pro- 
fitably unite  to  itself  the  greatest  number  of  thinking, 
intelligent,  active  men  and  women,  each  one  being,  not  a 
cog  in  the  machinery,  but  an  independent,  self-confident 
unit,  a  member  of  the  organization,  a  loyal  and  enthus- 
iastic worker  whose  daily  results  bring  respect  and  recog- 
nition. To  obtain  this,  is  a  profession,  science,  or  an 
art." 

USEFUL  AUDITING  DEVICE. 

IN  many  large  business  houses  it  is  now  the  custom,  ac- 
cording to  The  Bookkeeper,  to  send  out  at  regular 
intervals  a  notice  similar  to  that  appended,  the  ob- 
ject being  to  compare  the  ledger  balances  with  those  ap- 
pearing on  the  books  of  the  customers.  It  will  be  noted 
that  a  special  stamped  envelope  is  enclosed  for  the  reply, 
which  is  usually  directed  to  the  business  address  of  the 
accountant  who  has  the  audit  in  charge. 

Your  debit  balances  on  the  books  of  this  Com- 
pany   190.  .is  $ Kind- 
ly compare  this  with  your  books,  and  state  below 
whether  it  agrees  or  not.  If  any  difference  should 
exist  please  state  amount  of  difference  and,  if  possi- 
ble, the  items  making  same. 

This  is  sent  not  as  a  dun,  but  for  the  purpose 
of  enabling  us  to  verify  our  accounts  and  check  up 
our  books  correctly.  Please  reply  on  form  below, 
and  return  this  sheet  in  stamped  envelope  enclosed. 

Your  credit  since  above  date  are  as  follows : 
Gentlemen  : 

Balance   as   shown   above  $ is 

not  correct. 

190. . 

Signed 


A  SIMPLE  SUM  IN  ARITHMETIC. 

SUPPOSE,  says  World's  Work,  a  big  company  is  or- 
ganized and  issues  bonds  and  stocks  on  the  fol- 
lowing basis: 

The  percentage  of 
Things  capitalized  stocks  and  bonds 

represented  by  them 

Real  value 25 

Pure  water 50 

Promoters'  shares 10 

Increase  over  real  value  because  of  "  flush  "  times 15 

Now,  what  happens  when  the  fabric  of  speculation  is 
shaken?  The  15  per  cent,  of  "  flush-times  "  valuation 
fades  away;  the  10  per  cent,  of  promoters'  profit  shares 
are  remembered  and  the  public  resents  such  a  distribution 
of  them;  people  begin  to  ask  how  much  pure  water  went 
to  the  making  of  the  whole  organization  — they  recall 
everything,  in  fact,  except  the  real  value.  The  stock, 
therefore,   thai    is   really   worth     25   per  cent,  of  its   par 


value,  1!  Honest  management  be  assumed,  falls  far  below 
25  cents  in   the  market. 

This  very  elementary  and  simple  "  sum  "  in  arithme- 
tic, explains  many  "  mysterious  "  things  that  have  been 
happening  in  the  stock  market.  Nothing  is  so  hard  to 
manage  as  a  suspicious  public;  but  whose  fault  is  it  that 
the  public  became  suspicious? 

Speculation  runs  away  with  industry  for  a  time,  but 
industry  gets  its  revenge  at  last. 


STOCKTAKING. 

BETTER  late  than  never  ' '  is  good  advice  as  to 
stocktaking,  as  it  is  concerning  many  other 
things,   remarks  a  contemporary. 

A  tradesman  cannot  tell  his  exact  worth  from  his 
ledger,  because  he  does  not  know  what  quantity  of  stock 
he  has  in  his  store.  To  know  this  it  is  necessary,  per- 
iodically, to  take  stock  or  prepare  a  balance-sheet. 

A  balance-sheet  is  a  condensed  statement  of  the  mer- 
chant's assets  and  liabilities,  made  out  to  show  how  his 
affairs  stand,  and  what  amount  of  money  he  has  made 
since  he  began  business  or  since  the  previous  inventory. 

His  assets  are  the  balances  or  moneys  owing  to  him 
found  on  the  debtor  side  of  the  accounts  in  the  ledger — 
the  amount  of  cash  he  has  in  hand,  the  stock  in  the  shop. 
the  value  of  the  goodwill  and  the  fixtures,  etc. 

His  liabilities  are  the  balances  or  moneys  owing  by 
him  found  on  the  credit  side  of  the  accounts  in  the  ledger. 
The  difference  between  the  assets  and  the  liabilities  is  the 
amount  of  money  he  is  worth. 

I  preparing  a  balance  sheet  the  first  thing  to  do  is  to 
einter  in  a  book  kept  for  the  purpose  all  goods  in  the 
store,  and  all  goods  lying  to  order  of  which  the  invoices 
have  been  received.  The  net  cost  price  of  every  article 
should  be  put  down,  and  the  amounts  carried  out  and 
added  up,  and  the  amount  entered  on  the  left-hand  side 
of  the  balance-sheet  as  "  stock." 

The  accounts  owing  by  customers,  which  are  found  on 
the  debtor  side  of  their  ledger  accounts,  are  then  added 
up,  and  the  discounts,  if  any.  deducted,  and  the  net  total 
entered  on  the  same  side  of  the  balance-sheet  as  "  book 
debts."  The  cash  in  hand  should  then  be  counted,  and 
the  amount  entered  on  the  same  side  of  the  balance-sheet 
as  "  cash  on  hand." 

The  value  of  the  good-will  and  fixtures  should  then 
be  put  down.  It  is  best  to  deduct  from  the  value  of  the 
fixtures  at  the  rate  of  10  per  cent,  per  annum  at  each 
successive  stocktaking,  so  that  at  the  end  of  ten  years  the 
fixtures  will  not  be  put  down  at  all,  as  they  will  be  worn 
out  and  have  become  worthless.  If  the  tradesman  has  a 
banking  account  he  puts  down  the  amount  of  the  balance 
in  his  favor  on  the  same  side  of  the  balance-sheet.  If  he 
has  money  invested  in  property  or  any  other  securities, 
the  amounts  are  also  put  down.  All  the  above  are  called 
his  assets. 

On  the  other  side  of  the  balance-sheet  he  puts  down 
his  liabilities,  which  are  the  sum  total  of  the  amounts 
owing  by  him  found  on  the  creditor  side  of  the  ledger, 
and  any  other  moneys  he  may  owe.  Both  columns  are 
then  added  up,  and  the  difference  of  the  accounts  is  what 
he  is  worth. 

By  this  means  a  tradesman  can  tell  exactly  what 
amount  of  money  he  has  gained  in  a  given  period.  Some 
authorities  urge  that  stocktaking  should  be  done  every 
three  months,  but  there  are  other  houses  that  are  satis- 
fied with  a  half-yearly  inventory,  although  many  firms 
take  inventory  only  once  a  year.  The  oftener  the  better, 
for  it    checks  stealing  and  other  leaks. 
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Success  in  business  to-day  is  a  question  of  brains,  educa- 
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A  SIMPLE  SYSTEM   OF   BOOKKEEPING   FOR 

RETAIL    MERCHANTS 


By     VICTOR     KOlVr.K'ISON 


I'KliY:  Why  nol  licl|>  the  retail  merchants  t<> 
supply  their  own  individual  requirements  bj 
practical  suggestion  instead  of  furnishing  ;i 
st(  reotj  ped    form  .' 

I*ii   1 1 1 < ■  \    need   a   new    Bystem  of  bookkeen 


ing  .' 


Do  1 1  u  •  \  nol  need  more  the  benefits  of  new  ideas  and 
up-to-date  methods,  througb  which  superfluous  detail  and 
unnecessary  labor  can  be  eliminated  and  old-fashioned 
anil  difficult  methods  reduced  to  a  simple,  common  sense 
way  of  keeping  track  of  their  business  1 

Show  them  how  in  watch  their  expenses,  their  pur- 
chases, their  sales  and  their  profits.  Bow  to  intelligently 
plan  in  incci  their  maturing  obligations  mil  of  their  in- 
come and  still  use  their  credit  wisely  to  its  limitations, 
ami  how  in  da  this  with  the  tools  they  have. 

Book-keeping  is  shindy  putting  down  on  paper  what 
a    merchant    cannot    carry    in    his    head.      There    should    be 

nothing  complicated  aboul  it.  If  a  man  knows  what  bt 
wants  put  down  in  writing,  then  he  ought  to  understand 
it  after  it  is  put  down.  Good  book-keeping  is  simply 
correct  copying,  adding  and  subtracting  of  figures  so 
placed  that  any  mature  person  can  undersland  what  they 
mean. 

Forms  with  detailed  instructions  and  all  kinds  of  red 
lane  are  exp<  nsive  and  difficult  of  eomnrehension.  Every- 
thing should  be  plain  and  simple.  The  average  merchant 
has  good  horse  sense.     Show  him  that  g 1  book-keeping 

IS  SO  easy  and  SO  necessary  to  him  that  he  will  become 
interested    in    it.      Show    him    that    every      man    can    and 

should  know  how   to  do  his  own  book-keeping,  and  that, 

if  he  can  do  it  himself,  he  can  show  a  bffv  or  girl  how  to 
do  it   for  him. 

The  supervision  of  evert  store  should  extend  to  the 
books. 

The  simplest  is  always  the  best  method  of  expression. 

Why  use  a  pen.  penholder,  ink  and  erasers,  when  a 
pencil  witli  a  rubber  on  the  end  will  supoly  all  demands 
better,  cheaper  and   with   less  labor. 

Is  there  any  pood  reason  why  a  retail  merchant 
should  not  keep  his  bonks  in  lead  pencil?  One  of  Chica- 
go's  largest  wholesale  houses  does. 

If  pencil  is  used,  then  the  books  used  can  be  of 
cheaper  paper  and  correspondingly  less  expensive.  There- 
tore.  T  think  a  retail  merchant's  books  should  be  kepi 
with  a  hard  led  or  indelible  pencil. 

It  is  easier,  cleaner,  takes  less  time  and  makes  the 
correction  of  errors  quicker  ami  easier.  Ink  is  no  safe- 
guard against  errors  or  dishonesty.  A  man  can  falsify 
and  steal  as  easily  through  ink  as  through  pencil. 

Book-keeping  is  onlv  memorandum  work,  anyhow. 
Make   ii    a-  simple  and   easj    a-   possible.     Don't    waste 

profit    in   ink.      It    is  the  little  leaks  that   eat    up  the   profits. 

Unnecessary  labor  i-  a  leak.  Expensive  paper  in  books 
is  wasteful.  I  believe  in  cheap  paper  and  pencils,  bright 
boys  or  girls  who  can   add   and   subtract,   and   good   ■ 


inon  sen--e  business  judgment  to  tell  them  hou  to  put  the 
figures  down  so  thej   will  add  up  something  to  show   the 

mOVI  Mient    of    the    business. 

It  seems  to  me  that  the  waj  a  merchant  has  been 
keeping  his  books  ami  the  nature  of  his  buainess  neces 
sarily  governs  anj    suggestions  of  change   when   then-   i- 

I'oom  for  improvement,  lor  I  believe  that  many  merchant- 
are  g I   bunk  keepers.    M>    ideas  of  ^ I  I k-keepin 

aie  in. i  intended  to  suggest  a  change  in  anj  established 
method,  excepting   in   sn   far  as  h  becomes  necessary  to 

bring  to  the  foreground  what  seems  to  me  in  be  the  im- 
portant features  of •  book-keeping,  which  I  will  classify 
as   follows: 

I  — Inventory. 
ii  --.  a 

III  — Merchandise  purchases. 

IV  — Expense  of  doin;  business. 
V.— Sates. 

V  I  —  Vccnunts  received. 
Vil. — Accounts  payable 

\  1 1  I  —Profit  or  loss  of  doing  bu 
IX. —  Monthlv  statement 

For  illustration  I  will  use  comomn  material  which 
seems  in  me  to  be  within  the  understanding  of  the  aver- 
age merchant,  and  I  will  start  off  with  an  inventory   and 

a   new    set    of  books. 

The    number   of   books    kept    depends    upon    the    nature 

of   the  business.     If  a   cash   business   [g  conducted,  then 

the  cash  book  is  the  principal  book  and  the  ledger  is  a 
small  book  not  much  used.  The  book-keeping  of  a  cash 
business  centralizes  on  the  cash  book.     Besides  the  ledger, 

no  other  books  are  needed  except  to  meet  special  de- 
mands. The  ".journal."  as  it  is  known,  is  a  superfluous 
book.  If  journalizing  is  to  be  done,  let  it  be  done  direct- 
ly on  the  ledger.    A  double  entry  of  debit  to  one  account 

and  credit  to  another  can  be  done  and  explained  mi  the 
ledger  itself.     Why  do  it  twice.    Never  do  twice  what  can 

be   done    once.      We    will    lake    the   case   of   a    general    stock. 

The  conditions  of  business  on  January  1st,  as  follows: 

1\\ EN IOKV 
Mdsc  .— 

Dry  goods 0000.00 

Groceries  0000.00 

Boots  and  Shoes 0000.00 

HatsandCaps 000.00 

Clothing OOUiui 

Hardware 000.00 

Millinery 000  00 

Drugs 000.00 

oooo    ■ 

Accounts  receivable 0000.00 

ib 000  "i 

Total  Assets 00000.00 

Less  owing  for  mdse 

I  owing  tor  expen-.es 

I.e*s  owing  for  borrowed  mono  0000  <<> 

total  debts 0000  '»' 

Met  capital  in  business  January  1. 1902  .  00000  00 

I    will    assume   that    a    credit    business   i^   done.      Where 
sales  an'  exclusively  cash,  the  book-keeping  is.  of  course. 
correspondingly   less.     An   inventor}  should   always     l> 
Bed,  as  it  generally  is.     It   involves  no  extra  labor. 
Each  class  of  goods  can  be  taken  down  in  separate  book 
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:m<l  a  recapitulation  of  all  in  one  book.  If  only  one  book 
is  used,  each  page  should  be  properly  beaded  and  each 
page  looted  by  itself.  Then  all  the  pages  of  each  class 
fooled  together  and  then  a  recapitulation  of  all  classes 
into  a  final  footing. 

The  classification  necessarily  depends  uoon  the  na- 
ture of  the  business,  but  whatever  the  classification  is  it, 
should  be  entered  on  the  ledger  in  full  as  above  under 
heading  of  "Inventory  of  Merchandise  on  hand  Janu- 
ary 1st."  1  think  a  ledger  heading  should  be  explicit 
and  leave   nothing  to   the  imagination. 

The  principal  book  is  the  cash  book,  as  it  shows  the 
cash  income  and  how  it.  conies  in  as  well  as  the  expense 
account  and  how  the  money  is  paid  out.  Therefore,  let 
us  try  to  have  the  cash  book  show  a  little  more  than  cash 
received  and  cash  paid  out,  We  can  make  the  cash  book 
serve  to  simplify  the  ledger  by  making  the  cash  book  a 
little  more  comprehensive  and  at  the  same  time  make  the 
book-keening  easier.  I  would  use  this  kind  of  a  cash 
book. 

Almost  all  "  Cash  Book  "  or  "  Journal  "  forms  of 
blank  books  have  two  columns;  take  a  ruler  and  with 
pencil  make  three.  One  column  is  °enerally  used,  but  it 
is  only  a  little  more  work  to  use  three.  It  takes  a  little 
more  adding,  but  the  three  columns  added  together  show 
total  classified  receipts  to  any  given  time,  and  at  the  end 
of  the  month  the  sum  total  cash  sales  for  a  whole  month 
can  in  this  way  be  posted  into  the  ledger  under  head  of 
"  Merchandise  Sales  "  in  one  entry  at  the  end  of  the 
month  instead  of  every  day.  which  is  twenty-five  times 
more  labor. 

In  the  same  way  the  expense  items  can  be  posted 
once  a  month,  twenty-five  times  easier.  In  the  meantime, 
the  details  are  all  in  the  cash  book  (what  is  the  use  of 
having  them  anywhere  else,  except  in  the  monthly  foot- 
ing' which  belongs  in  the  ledger?)  and  at  the  end  of  the 
year  we  have  in  the  ledger  twelve  entries  or  the  expense-. 
paid  during  the  year  by  months. 

I  do  not  think  more  than  one  column  necessary  for 
expenses.  More  detailed  classification  of  expenses  re- 
quires more  columns,  and  this  necessitates  a  book  speci- 
ally made.  If  desired,  it  is  an  easy  matter  to  classify  ex- 
penses for  any  period  from  the  cash  book  onto  a  separate 
sheet  ruled  off  on  a  sheet  of  wrapping  paper  like  this, 
with  as  many  headings  as  required: 


cash  sales  and  collections  should  be  entered  in  the  re- 
maining column  under  head  of  "  Miscellaneous  Receipts." 
Cash  disbursements  should,  in  addition  to  the  ex- 
pense column,  have  a  separate  column  for  "  Merchandise 
Bills  paid,"  so  that  the  monthly  footing  of  all  merchan 
dise  bills  paid  may  be  entered  into  the  ledger  in  one 
entry.  This  leaves  one  remaining  column  for  any  other 
disbursements,  under  the  head  of  "  Miscellaneous  Dis- 
bursements. ". 

The  cash  book  is  the  principal  book,  as  it  contains 
the  original  entries  of  all  cash  transactions.  These  be- 
ing properly  entered  under  "  Receipts  "  and  "  Dis- 
bursements "  we  come  next  to  the  "  Ledger,"  which 
serves  two  purposes,  and  contains  two  classes  of  accounts, 
"  Accounts  Receivable  "  and  all  other  accounts.  The 
other  accounts,  in  my  judgment,  should  be  very  few,  and 
should  show  very  few  entries.  If  no  credit  is  extended, 
then  the  ledger  is  a  small  affair  and  serves  to  show  in 
condensed  form  the  movement  of  the  business. 

We  will  lead  up  to  the  making  of  a  ledger  through  the 
original  entries  as  they  are  made,  and,  therefore,  follow 
the  cash  items  into  the  ledger.  An  account  in  the  ledger 
is  only  made  necessary  to  find  a  place  to  keep  track  of 
something  for  some  specific  purpose.  The  ledger  should 
be  a  kind  of  condensed  record  of  all  transactions,  and  all 
original  entries  lead  into  the  ledger  in  some  form,  either 
in   one  item  or  many  items  condensed  into  one  entry. 

So,  outside  of  the  customers'  acounts,  or.  as  they  are 
commonly  called,  "  Accounts  Receivable,"  we  will  start 
the  following  heading  of  accounts  in  the  ledger: 

Inventory  of  Merchandise  on  hand  January  1,  1902 : 

Merchandise  hills  paid. 
Expenses   paid. 
Merchandise   sales. 
Borrowed  money   (if  any). 

I  have  already  explained  what  the  Inventory  account 
should  show.  "  Merchandise  bills  paid  "  should  show 
merchandise  bought  and  paid  for,  and  the  entries  are 
made  monthly  from  the  cash  book.  I  will  explain  later 
how  to  keep  track  of  merchandise  bought  and  not  paid 
for. 

The  monthly  footing  of  expense  items  paid  is  posted 
into  the  Expense  account  on  the  ledger.  I  will  explain  late:" 
bow  to  keep  track  of  expense  bills  incurred,  but  not  paid. 


CASH  RECEIPTS. 


CASH  DISBURSEMENTS. 


Date 


Where 
From 


Cash 

Sales 


Collec- 
tions 


Miscel- 
laneous 


Date 


To  Whom 

and 
What  for 


Ebpense 


Mdse. 
Bills 
Paid 


Miscel- 
laneous 


The  footing  of  each  class  is  all  that  is  wanted,  and  i? 
the  sum  total  of  all  the  footings  agrees  with  the  book 
looting  it  must  be  correct,  and  having  served  its  purpose 
H he  sheet  can  be  destroyed.  Collections  on  customers' 
accounts  should  be  kept  in  a  column  by  themselves  in 
order  to  get  the  monthly  looting  of  colections  to  use  in 
the  monthly  statement,  and  to  prove  the  accounts  receiv- 
able, as  1   will  explain   later  on.  Therefore,  receipts,  other 


The  monthly  footing  of  Cash  Sales  is  posted  into  Sales 
account  on  the  ledger.  The  colections  are  posted  from 
the  cash  book  to  the  credit  of  customers'  accounts  indi- 
vidually as  they  are  paid. 

Receipts  and  Disbursements  of  a  miscellaneous  char- 
acter, and  appearing  in  the  miscellaneous  columns,  of 
course,  create  new  ledger  accounts  as  the  transaction  oc- 
curs,   and    are    posted    accordingly. 
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I   think  a  "  merchandise  "  account  on  a  ledger  int  keep  track  of  the  movement  of  the  btuineu  ii   ii 

which  is  entered  [nventory,  goods  bought,  goods  returned,  (to  show   what   the  Bgures  ought  to  be  and  then  hunt   for 

Bales  account,  hodge  podge,  does  not  Bhow  anything  at  a  the  error  if  thej  fail  to  Drove.    80,  taking  the  inventon 

glance.     A   ledger  account   is  calculated   to  -leu    some-  of  accounts  receivable  as  a  starting  point  (or  the  balance 
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thing  specific.  So  I  wish  to  emphasize  the  importance  oi 
keeping  [nventory.  merchandise  bought  and  paid  for,  and 
merchandise  sold  separate,  so  that  these  accounts  will 
mean  .just  what  the  headings  indicate. 

The  extension  of  credit  adds  detail  and  labor. 

There  are  various  ways  of  charging  "oods.  Small 
stores  use  a  "  Day  Book,"  larger  stores  use  charge  slips 
or  manifold   in  duplicate,  but    from   whatever  source  of 

original  charge  a  '   of  thai  charge  should  be  made  in 

the  customer's  account  on  the  ledger.  It  should  he  copied 
hut  once,  and  a  customers'  account,  however  it  is  kept, 
should  show  in  detail  every  item  on  the  ledger  account. 

There  is  no  better  «a\  ,,t'  keeping  customers'  accounts 
than  that  used  l>\  the  large  department  stores  of  copying 
the  >lips  onto  the  ledger  in  full  and  of  making  up  a  foot- 
ing of  all  the  slips  showing  the  total  daily  credit  sales. 

If  a  day  hook  is  used  of  two  columns,  one  can  he  for 
charges,  the  other  for  returned  goods  and  other  credits. 

Ii  slins  are  used,  there  are  two  classes  of  slips,  charge 
slips  and  credit  slips.  If  produce  enters  largely  into  the 
husiness  it  may  he  expedient  to  have  three  classes,  not 
necessaril-  three  different  kinds  of  slips,  hut  they  must 
be  separated  into  three  piles  and  added  up  into  three 
different  amounts,  showing 

Charges  of  goods  sold  on  credit. 

Less  credits. 

Less  produce  taken  in  trade, 
leaving  net  daily  sales.  The  items  on  each  slip  being 
posted  onto  the  individual  accounts  receivable,  debit  and 
credit,  as  the  case  may  be.  the  net  results  or  net  sales 
is  calculated  in  memorandum  on  a  book  or  sheet,  and  at 
the  end  of  the  month  the  sum  total  of  net  daily  credit 
sales  is  carried  into  the  ledger  as  the  credit  sales  of  the 
month,  so  the  ledger  will  then  show  under  head  of  "  Mer 

ehandise  Sale-. 

January  cash  sales 0000.00 

January  credit  sales 0000.00 

February  cash  sales   0000.00 

February  credit  sales. ...    0000.00 

M.irch  cash  sales 0000.00 

March  credit  sales 0000.00 

The  full  itemized  account  of  a  customer  being  on  the 
ledger,  a  copy  of  the  ledger  account  from  date  of  last  set- 
tlement make-  a  hill  for  him.  or  what  is  commonlv  called 
the  monthly  statement.  Any  one  who  can  copy  could 
make  out  such  a  bill. 

If  it  is  desired  to  keep  track  of  the  volume  of  produce 

handled,  this  is  easily  drawn  off  monthly  when  the  -ale- 
are  (toured  up. 

In  this  kind  of  book-keening  there  is  little  chance  for 
errors,  except  in  the  customers*  accounts,  and  therefore  to 


of  the  accounts   receivable  on   the   first    of  anv    month  I.   we 

have 

Accounts  receivable  1-1-02 0000.00 

Add  net  sales  January (XI00.00 

Deduct  co  lections  January   0000.00 

Accounts  receivable-  2-1-02 0000.00 

Then  draw  off  the  balance  of  all  the  customers'  ac- 
counts and  if  the  footing  does  not  a"iee  with  this  then 
the  original  entries  and  footings  must  all  be  checked  back 
to  find  the  error.  This  is  a  good  rule  to  apply  to  anv 
system  of  book-keeping.  The  slips  may  be  calculated  in 
several    ways.      The    should    be    arranged      alphabet  icallv 

and  each  day's  package  tied  up  and  marked.     The  foot 

ing  sheet  may  be  tied  in  a  package  or  may  be  in  a  book, 
but  it  is  a  good  thing  anyhow,  to  keep  in  a  book  a  recapit- 
ulation of  the  month.  In  this  wax  checking  back  day  by 
day  may  be  disposed  of. 

Having  covered  the  cash  items  and  the  charges  foi 
goods  sold  on  credit,  we  come  to  accounts  payable,  and 
Starting  out  with  an  inventory  we  have  a  list  of  account- 
not  paid  left  over  from  last  year.  1  do  not  see  the  neces 
sity  of  keeping  an  account  with  each  creditor  on  the 
ledger.  Such  ledger  accounts  do  not  conveniently  show 
the  maturity  of  bills,  and  it  leads  to  merchants  keeping 
a  running  account  that  never  balances.  Many  merchants 
pay  on   account    even   amounts.  $1,000,  $500,  -Kin  ,„■  $50 

at    a   time.     They   should   try  to  pay   up  s| itic  bills  and 

in  this  way  simplify  their  book-keeping.  It  is  not  i  ■ 
sary.  therefore,  to  make  any  entries  on  the  ledger  except 
through  the  cash  book  as  payments  are  made.  Therefore, 
to  cover  all  invoices  tor  goods  bought  and  not  paid  for  I 
would  have  one  Shannon  arch  tile  or  clip  with  12  divisions 
Covering   the   months. 

The  clips  are.  in  tact,  an  auxiliary  ledger  and  the  foot- 
ing  of  the  clip-  enter-   into  the  monthly  statement. 

I  would    fil l   these   clips   the    inventory   merchandi-e 

accounts  payable  on  the  respective  clip-  as  they  mature, 
but  the  sum  total  of  these  invoices  being  for  goods  which 
have  been  inventoried  should  he  entered  on  the  credit 
side  of  merchandise  hills  paid  account  on  the  ledger  a- 
thev    stand   against    the  inventory. 

This  kind  of  an  entry  keeps  the  old  year's  accounts 
payable  separate  from  the  purchases  of  the  ensuins  year 
When  the  old  bills  have  all  been  paid  these  payments  will 
offset  this  entry,  and  later  on  the  balance  will  show 
amount  of  goods  hoifdit  and  paid  for  since  inventory  to 
date. 

Starting,  then,  with  only  last  year's  unpaid  bila  ol 
the  clips,  as   •  ■■■•!-  are  received  and  bills  checked 
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ALWAYS  AT  THE  TOP 


Spring    1904 


LISTEN 

We  do  not  make  Summer  Clothing,  Fancy  Vests,  Overalls,  Smocks,  Braces 
or  Neckties,  etc.,  etc. 

But 

We  keep  500  people  and  our  machinery  busy  on  the  best  styles  of  Shirts, 
Collars  and  Cuffs  made  in  Canada. 

And 

Our  Shirts  are  not  made  by  tailors  but  by  expert  shirt  makers. 

Now 

Do  you  know  who  can  serve  you  best  in  Shirts,  Collars  and  Cuffs  ? 


MARK. 


TRADE 


is  a  guarantee  to  the  purchaser  for  every  article  on  which  it  is  stamped. 


The  Williams,  Greene  &  Rome  Co., 

BERLIN,   ONTARIO. 
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Our  salesmen  are  on  their  way  to  you. 
They  have  the  latest  creations  in  Collars. 

Exclusive  novelties  for  women. 

The  newest  styles  for  men. 

See  our  latest  Wing  Collar. 

Ask  for  our  " Josephine." 
Be  sure  to  see  the  New  Kerchief  Point. 

Novelties  shown  by  us  alone. 


The  Williams,  Greene  &  Rome  Co., 

BERLIN,   ONTARIO. 
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cff  they  should  be  "laced  on  the  dips  according  to  the 
maturity  of  the  bills.  The  clips  containing  all  unpaid  in- 
voices, the  amounl  Palling  <lm-  in  each  month  is  easily 
figured  ni».  So  a  merchant  can  plan  ahead  to  meet  his 
maturing  obligations  and  save  his  discounts. 

M\  observation  leads  me  to  believe  that  many  merch- 
ants lose  much,  if  not  all  their  discounts,  and  even  sret 
to  be  known  as  slow  nay,  throughl  carelessness.  With 
this  kind  of  classification  it  is  ever  before  them;  they 
can  in  a  few  minutes  figure  up  what  they  owe  by  month 
and  altogether. 

As  bills  are  paid  the  payment  is  entered  on  the  cash 
book  under  head  of  merchandise  bills  paid,  the  invoice  is 
marked  paid  with  date  of  payment,  and  it  is  then  pasted 
in  the  ordinary  invoice  book  for  future  reference. 

I  think  discount  account  on  the  ledger  of  little  con- 
sequence. If  a  merchant  wants  to  know  what  discount 
he  has  saved,  lie  can  take  pencil  and  paper,  run  through 
his  invoice  book,  put  it  down  and  add  it  up  in  a  short 
time.  Bills  paid,  therefore,  should  be  entered  as  they  an 
paid,  net.  If  discount  is  deducted  then  the  entry  on  the 
cash  book  should  be  net.  A  merchant  who  does  not  dis- 
count simplv  pays  more  for  his  goods  than  his  competi- 
tor who  does.  Therefore,  all  deductions,  discount,  ovei- 
charges,  returned  goods,  etc..  should  be  made  on  the  bill 
itself  at  time  of  payment  and  net  amount  entered.  If 
several  bills  are  paid,  then  let  them  be  filed  eonsecutively 
with  memorandum  footing  on  last  bill,  or,  in  other  words, 
the  detail  of  settlement,  whatever  it  be.  If  a  note  is 
given,  then  take  the  invoice  off  the  clip,  mark  it  paid  by 
note,  and  when,  and  past  it  in  invoice  book  same  as  if 
paid,  and  put  a  memorandum  of  the  note  on  the  clip 
showing  the  maturity  of  the  note.  Notes  are  an  extension 
of  payment.  Why  have  a  "  Bills  Payable  Account  "  in 
the  ledger?  I  should  treat  a  note  for  merchandise  the 
same  as  the  invoice;  the  payment  is  made  in  the  same 
way  and  it  is  the  same  kind  of  business.  The  note  is 
simply  exchanged  for  one  or  more  invoices.  In  this  way 
invoices  paid  or  settled  by  notes  will  be  in  the  invoice 
book;  invoices  not  paid  and  merchandise  notes  on  the 
clips.  There  should  be  a  nencil  memorandum  footing  on 
each  clip  showing  amounts  of  each  month's  obligations 
subject  to  continuous  correction  and  a  memorandum  re 
capitulation  of  all  the  clips  showing  obligations  bj 
month. 

The  expense  of  conducting  a  business  necessarily 
forms  a  part  of  the  primary  cost  of  the  goods  sold,  and 
the  sales  must  show  a  profit  over  the  invoice  cost  and  the 
expense  account. 

As  prices  are  largely  governed  bv  competition  in  the 
profit  or  loss  of  merchandising,  the  expense  of  doing) 
business  becomes  the  vital  point,  so  that,  it  should  be 
watched  carefully  and  systematically.  It  is  of  little  com- 
fort at  the  end  of  the  year  to  know  what  the  expenses 
have  been  in  detail;  the  time  to  figure  on  expenses  is  when 
they  are  incurred,  'and  whether  the  volume  of  business 
done  justifies  the  curent  expenses.  Merchants  should 
figure  continuallv  the  percentage  of  expense  to  sales,  in 
this  way  to  get  into  the  way  of  figuring  how  much  it  costs 
to  do  business. 

Men  are  in  business  to  get  a  profit,  and  the  exepnse 
account    is    the    most    important    thing      in    merchandising. 


They  must  meet  competition  in  price,  but  they  are  not 
forced  to  meet  competition  in  all  the  details  of  expense. 
The  sales  must  show  a  profit  over  the  invoice  cost  and  ex- 
pense of  doing  business.  Therefore,  a  monthly  statement 
like  this  is  important  to  show  the  movement  of  the  busi- 
ness, and  to  figure  from  it   percentages: 

MONTHLY   STATEMENT,    MARCH   31,    1902. 

Inventory  merchandise,  1-1-02 00,000.00 

Add  merchandise  bought  and  paid  for. .  . .       0,000.00 
Add  merchandise  bought  and  not  paid  for.       0,000.00 

Total  amount  of  merchandise  received. . . .  00.000.00 

Add  expenses  paid 000.00 

Add  expenses  nod  paid 000.00 

0,000.00 

Total  cost  to  date 00,000.00 

Deduct  sales 0,000  00 

Estimated  stock  on  hand 00,000.00 

Add  accounts  receivable,  3-1-02 0,000.00 

Add  March  sales,  net 0,000.00 

0,000.00 
Deduct  March  collections   0,000.00 

Accounts  receivable,  3-31-02 0.000.00 

Cash  on  hand  and  in  bank   000.00 

Total  assets 00,000.00 

Less  merchandise  bills  not  paid,  past  due.  000.00 

Due  April 000.00 

Due  Mav   000.00 

Due  June  000.00 

Due  "July 000.00 

Due  August 000.00 

Due  Sept.  mber 000.00 

0,000.00 

Add  expense  bills  not  paid 000.00 

Add  borrowed  money 0,000.00 

Total  debts  0,000.00 

Net  capital 00,000.00 

If  the  stock  actually  runs  over  the  "  Estimated  stock 
on  hand  "  the  surplus,  of  course,  would  be  the  profit;  if 
short,  there  would  be  a  corresponding  loss.  But  profit 
can  wait  until  next  inventory,  and  the  percentage  of  ex- 
pense ought  to  show  whether  there  is  loss. 

The  important  thing  to  establish  is  what  percentage 
can  the  business  be  made  to  pay  on  sales,  and  at  what 
percentage  on  sales  can  the  business  be  run  for.  If  this 
is  not  known  then  it  is  a  good  thing  to  find  out.  and  I  have 
endeavored  to  show  in  the  foregoing  what  seems  to  me  to 
he  the  easiest  way  to  ,vet  at  it  with  the  least  labor. 

Taking  this  general  plan  of  accounting  it  can  be 
elaborated  upon   to  meet  anv  conditions. 

There  is  nothing  new  in  it  at  all.  I  have  seen  these 
features  in  practical  operation.  I  am  constrained  to  be- 
lieve that  as  a  rule  there  is  too  much  book-keeping.  There 
is  an  attempt  to  cover  too  much  ground,  and  the  detail 
made  is  not  used  and  it  is  not  worth  the  price;  and  vet, 
however  simple  a  system  is,  there  must  be  some  check 
back   to   fuard   against   errors. 

In  a  cash  business  on  the  plan  I  have  outlined  the 
cash  checks  itself  through  the  daily  balance,  and  the 
Ledger  items  are  so  few  as  to  prove  quickly.  But  selling- 
goods  on  credit  makes  detail  which  cannot  be  simplified 
beyond  a  certain  "oint,  and  a  safeguard  against  errors 
must  be  provided  against  through  nroof.  There  can  be 
nothing  simpler  than  charge  slips,  cash  books,  clips  and 
ledger. 
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Have  You  Used  Them  ? 

C  LAIGHT    &   SON'S    CELEBRATED    OVAL-EYED    NEEDLES. 

THE    PUBLIC   SCHOOLS   OF   TORONTO,    HAMILTON    AND   GUBLPH    USE   THEM. 
\\V  guarantee  tlii-~  Needle  to  give  satisfaction  over  all  others.  For  i""  years  they  have  never  Failed. 

$1.00  per  M.         $1.20  per  M.         $1.30  per  M  ,  Cloth  Stuck. 


As  we  are  in  close  touch  with  the  European  and  American  markets  we  are  showing  for  Spring  all  the  latest  ideas  in 
Notions  and  Smallwares,  comprising  : 


Ladies'  Hair  Novelties, 
fancy  Hair  Pin*, 
Hose  Su|)|>oi  In  s, 
Waist  Sets, 


Wrist  Bags, 
Men's  Belts, 
Ladies'  Belts, 

A  most  up-to-date  line. 


Beaded  Chains, 
Jewelry  Novelties, 
Belt  Buckles, 
Pearl  Buttons,  etc. 


Kindly  allow  one  of  our  Seven  Travellers  to  show  you  through  his  up-to-date  samples. 

The  Allcock,  Laight  &  Westwood  Co.,  lw.teo 

78  Bay  St.,  TORONTO 


and  REDDITCH,  ENG. 


Wake  up! 


Sell  Electrical  Novelties 


"Ever  Beady"  Electric  Flash  Light. 


"Ever  Ready" 
Electric  Candle 


What  others  have  done  and  are  doing  with  much  profit,  you  can 
do.  Novelties,  especially  Electrical  Novelties,  smarten  up  trade.  Best 
of  all,  they  multiply  profits. 

THESE  NOVELTIES  ARE  NOT  TOYS. 

They  are  eminently  useful,  and  they  are  practical.  For  Xmas 
trade  they  are  ideal.  They  appeal  to  gift  givers,  and  please  those  who 
receive  them. 

Write  for  our  illustrated  catalogue  with  trade  discounts. 


Branches   « 

London,  Eng.  Chicago,  U.S.A. 

Sydney,  Australia.         Paris,  France. 
New  York,  U.S.A.         Berlin,  Germany. 


American  Electrical  Novelty  and  Mfg.  Co. 

232  St.  James  St.,  MONTREAL. 

"Ever   Beady"         ( S\  I       sEJ7      J\  ^3  Trade   Mark.    -^  =  -|l 

[Urn 


"Ever  Beady" 
Eleotrio  Clock. 


1 4" 


"Ever  Beady"  Carriage  Lamp. 
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The  Auer 
Gas  Lamp 

"Turns  i.  ght-time 


into  day-time." 


New  Models. 


Lower  Prices. 


Would  you  buy  a  lamp  which 
doesn't  smell  or  smoke  ? 

Would  you  buy  a  lamp  which 
will  save  you 
half  your  ex- 
pense    for 
coal  oil  ? 

Would  you  buy 
a  lamp  which 
shows  your 
goods  in  day- 
light colors  ? 


No.  29 
200  Candle  Power. 


Would  you  buy  a  lamp  which  you  can  return,  for  full  price, 

if  you  don't  like  it? 
That's  the  kind  of  a  lamp  we  make. 

EVERY  LAMP  GUARANTEED 
Write  for  our  Catalogue  and  Discounts. 


AUER   LIGHT  CO.,    1682    NOTRE  DAIVSE  ST.,  MONTREAL. 


No.    600-SI2.50 


LET  THERE  BE  LIGHT. 

TURNER  ARC  GAS  LAMPS 

—ARE  THE  — 

Most  Brilliant  and  most  Economical  means  of 
lighting  your  stores. 

Latest  improved  invention,  burns  only  16 
feet  gas  costing  IV2  cents  per  hour  and 
giving  500  candle  power.  One-quarter  the 
cost  Electricity, one-third  cost  of  regular  Gas 
Jets,  giving  8  to  10  times  the  illumination. 

Reduced   Prices— $5.00,  $10.00  and  $12.50. 
SEND  FOR  CATALOGUE. 

8  and  10  King  St. 
E.,  TORONTO. 


TURNER  BRASS  CO. 


Hundreds  of  the  Leading  Toronto  Merchants   use   Turner   Arc   Gas 
Lamps— A  few  of  them  : 

Gordon  Mekay  Co.,  Limited     W.  R    Krock  Co.,  Limited -J.  D.  Ivey  Co.,  Limited  - 

Frank  Robertson  &  Co.— Smith,  White  &  Runcimen. 

"'Tis   Best  to  get  the   Best." 


TRUCKS 


FOR  WAREHOUSE  AND  FACTORY. 
Save  You  Money. 
Do  Men's  Work 
Draw  No  Salary. 

Our  Trucks  are  guaranteed  satisfactory.    Turn  in  their  own  length. 
MADE    IN    CANADA. 

H.  C.  SLINGSBY  FOR  CANADA. 


Factory,  Ontario  Street. 


Temple  Building,   MONTREAL, 


OU 


have  goods  in  your  store  you  want 
to  be  seen.  Do  not  keep  them  in 
the  dark.       Brighten  up  your  store. 

A  Bright  Store  Means  Bright  Business. 


You'll  find  the  public  is  attracted  by  a  bright  place  of  business. 

We  can  supply  you  with    -  *~    \ 
almost  all  kinds  of 


and  Gas  Lamps 


~~m 


AND 


Heating  StoYes£%C«i» 


The  expense  is  trilling  but  the  results  enormous.       Drop  us  a  line,  we 
would  explain  and  send  you  full  particulars. 

THE  ROCHESTER  LAMP  GO.  OF  CANADA 


24    FRONT     ST.    WEST, 


TORONTO,    ONT. 


so 
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THE    LIGHTING    OF    STORES 


NE  i'i'  llir  \r\\  licsi  considerations  in  the 
planning  of  the  modern  store  is  the 
facilities  for  lighting  which  are  pos 
sible  from  the  surroundings.  In  the 
store  <>i'  yesterday,  scarcely  any  difficulty 
was  encountered  in  daylight,  as  the  size 
of  the  interior  was  of  sufficiently  limited 
proportions  to  allow  iis  being  perfectly 
Hi  n|>  i>\  day  from  the  fronl 
windows.  At  nighl  no  illumination  bul  the  lamp  was 
though!  of,  and  man  was  content  to  struggle  along  with  a 
smoky  yellow  lighl  thai  forced  him  Id  lake  potluck  in 
nighl  buying  or  postpone  it  until  day  time. 

The  store  thai  aims  t,.  bold  the  trade  in  the  compe- 
tition i'i'  modern  retailing,  lias  found  thai  the  lighting  is 
"i  vital  importance,  ami  mi  matter  what  the  expenditure, 

there  must  he  sufficienl  light,  ami  of  g I  quality  in  enable 

a  customer  t<>  depend  upon  nighl  purchases.  In  every 
store  there  arc  hundreds  of  shades,  winch  were  never 
beard  of  thirty  years  ago,  ami  the  lighl  must  he  of  such 
as  In  distinguish  them  all  in  as  nearly  accurate  a   form  as 

possible.  Every  one  <>t'  this  large  variety  of  shades  has  a 
position  which  no  other  one  will  till  and  the  woman  who 
trusts  to  artificial  lighl  musl  feel  that,  in  doing  so-,  she 
ili  es  nut  run  tun  greal  a  risk. 

Even  the  daylighl  in  its  untouched  form  is  found  in- 
sufficient for  the  illumination  of  the  average  store,  with 
its  large  area  ami  enclosed  surroundings.  Many  a  store 
has  iii  depend  all  the  year-  round  upon  artificial  lighl  for 
some  corner,  ami  very  many  others  have  only  avoided  that 
by  the  use  of  refractors  ami  reflectors  that  throw  the  lighl 
in  any  desired  direction.  Daylighl  can  he  depended  upon 
tn  propertly  lighl  a  space  which  in  depth  is  only  twice  the 

length  of  the  window  from  which  it  is  received.  Thus 
only  ahout  Hi  or  20  feel  of  store  space,  measured  hack 
from  the  face  of  the  window  is  sufficiently  bright  for  store 
purposes,  and  thus  some  means  must  he  employed  even  in 
daylight,  to  avoid  artificial  lighting  in  nine-tenths  of  the 
stores  of  to-day. 

With    this   demand    for   a    - 1    lighl    in    every   store    in 

village,  town  or  city,  there  have  appeared*  scores  of  light- 
ing systems,  all  of  which  have  their  merits  and  uses.  These 
systems   mav    he   separated    into    five   -real    divisions,   coal 

oil.  gasoline,  aeytelene,  eoal  gas  and  electricity.  There  are. 
it  is  true,  a  few  lights  which  seem  scarcely  to  be  connected 

with  any  of  these  divisions,  such  as  thai  obtained  from 
(he  use  of  a  gas  obtained  by  forcing  air  over  or  through 
petroleum  or  gasoline,  but  very  little  of  this  is  used,  and 
the  few  systems  of  this  kind  now  shown,  are  not  in  suffi- 
ciently general  use  to  he  considered.  In  each  of  these 
divisions  there  are  offered  various  styles,  each  one  claim- 
ing in  have  advantages  which  the  other  has  not.  and  each 
invented  with  a  view   to  meeting  all  the  requirements  of 

the    store. 

Before  purchasing  any  system  there  are  several  re- 
quirements which  every  merchant  must  consider,  as  an 
dbsence  of  any  one  of  them  makes  the  lighl  of  no  value. 
The  lirst  consideration  is  of  course  quality  of  light,  lint 
as  this  is  closely  watched,  discussion  of  it  is  unnecessary. 
One  point  to  observe  here  is.  that,  in  the  estimation  of  the 
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cosi  .it  installation,  some  allowance  must  usuallj  be  made 
over  and  above  thai  quoted  by  the  supply  bouse,  as  then 
figures  are  always  obtained  under  the  ninsi  favorable  cpn 
ditions,  and   it   is  to  he  feared  Bometimes  come  close  to 
misrepresentation.     A   dean  new    lighl    tested   in  a  clear 

White    r it.    illuminates    a    far    greater    area    than    it     will 

ever  d a  slocked  store,  particularly  when  the  system 

becomes  clogged  with  dust  or  dim  with  use. 

The  cusi  of  installation  ami  maintainence  maj  deprive 

many  a   merchant    of  the   use  of  a   lighl    which   would  suit 

aim  admirably.  Bui  in  the  calculation  must  enter  the  ad- 
vantages,  for  a  lighl  which  is  expensive  in  set  up  or  even 
lo  maintain  may.  by  its  improved  light,  prove  a  savin- 
and  a  gain  in  the  end.  A  lighl  is  nut  dear  if  it  pays  for 
itself.  Ii  is  well  in  notice  too,  that  in  computing  the  cost 
of  installation,  there  enters  mure  than  the  price  of  the 
lights  only.  Wiring,  tubing,  the  necessary  carpenter 
work,  the  placing  of  generators,  etc.,  all  add  in  the  ea 
pense,  and  i!   requires  stricl  attention  in  see  that  all  are 

include. I.       The    relative    COSl    of   differcil!    Systems    must    be 

looked  at.  hut  the  superior  merits  of  one  system  over  an- 
other may  overtop  the  greater  expense. 

Prom  many  systems  there  is  an  odor  and  smoke,  which 
render  them  unfit  for  use.  Escaping  -as.  the  smell  of  coal 
nil  ur  smoke,  the  dirt  from  some  nil  ami  aeytelene  systems 

are  very  offensive  and  in  addition  the  smoke  tills 
the  air.  and  soils  the  ceiling,  the  lighl  fixtures  and  the 
goods.     All  manufacturers  prevent   this  when  possible,  bul 

are   sometimes    unsuccessful,    and    the    merchant    must    he 

w are  of  t hese. 

From  coal  oil  and  coal  gas  comes  ::  heat  which  at  time- 
is  very  .  ihject  imiahle.  J  ii  a  window,  l.'ghts  which  shed 
much    heat    are    particularly   iinsuilitb!  •   on   account    of   the 

effect    of   heal    on   many   lines  of Is    and   the   frost   and 

steam,   which   are  sure   to  colle;!    in   cold   weather.     The 

ll1''"  fro™  lights,  t is  a  disagreeable,  unhealthy  beat  in 

a  store  interior,  as  h  is  provided  at  the  expense  of  much 
of  the  oxygen  in  the  air.     Where  much  heat  is  generated 

the    lights    must    he    placed    at    a    div  :nce    from    the    w 1- 

WOI-k  '"'  - Is  and  this  is  sometimes  found  a  -real  diffi- 
culty, both  in  the  window   and  in  the  interior.     This  is  one 

of  the  reasons  why  electricity  is  so  papular,  and  aeytelene 
with   its  limited  heat  is  sometimes  preferred  to  coal  oil 

and  coal   ".as. 

There  arc.  win,  many  lights,  a  U^v  disagreeable  min- 
ute- al.Mo-t  every  day.  when  the  merchant  must  (dean  and 
turn  .-.:!, I  prepare  f,,r  the  next  night.  Oftentimes  old 
clnlnes  musl   be  donned  and  valuable  time  is  wasted. 

One  of  the  must  important  considerations  is  the  effect 

of    the    different     lights   on    culms.       It    ean    he    safely    said. 

thai  in.  lighl  yet  invented  sh.iws  colors  in  their  daylight 
-hades,  and  therefore  it   is  a  purely  relative  question,  in 

which  some  come  nearer  perfectiun  than  others,  but  n 

is  perfect.  A-  a  general  principal  it  can  he  asserted  that 
the  electric  arc  light  is  the  most  reliable  and  experiments 
in  this  light  have  resulted  in  the  prevention  of  many  of 

the  inherent   faults.     The  ordinary  coal  oil   lamp,  coal 
ami  some  incandescents  will  change   most   of  the  colors! 
while  some  gas,  arcs,  gasoline  and  aeytelene  lights  throw 
a   good    white   light    which    retains   almost    all   of   the   true 
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shade.  White  light  is  absolutely  necessary  for  this— a 
light  resembling  daylight  as  nearly  as  possible,  and  all 
yellow  light  can  be  depended  upon  as  an  unreliable  color 
revealer.  It  is  really  surprising  the  effect  some  lights 
have,  making  creams  pinks  and  yellow  appear  the  same, 
and  radically  altering  some  shades  of  red  and,, green.  A 
good  test  is  to  closely  observe  a  few  of  the  light  shades  in 
cloth  by  daylight,  and  then  quickly  entering  a  room  lit 
solely  by  an  artificial  light,  note  the  different  effects. 

When  installing  a  system  too  little  attention  is  paid, 
as  a  rule,  to  the  safety  of  the  light.  Acytelene  and  gaso- 
lene are  oftentimes  the  causes  of  serious  explosions  and 
many  of  the  systems  are  unrecognized  by  the  underwrit- 
ers. That  they  are  allowed  by  the  insurance  companies 
is  a  point  which  must  be  positively  ascertained;  the 
merchant  may  be  fully  assured  of  the  safety  of  the  sys- 
tem, but  in  modern  retailing,  insurance  is  a  requisite  that 


cannot  be  overlooked,  and  a  prohibited  insurance  should 
prevent  the  installation  of  any  system.  Out  of  some  600 
acytelene  generators  made  in  the  United  States  only  about 
60  have  received  the  approval  of  the  engineer  of  the 
board  of  fire  underwriters.  Insist  upon  seeing  the  signed 
approval  for  every  doubtful  system. 

In  the  discussion  of  the  different  divisions  and  systems 
that  will  in  future  issues  follow  this  article  it  must  be 
remembered  that  although  on  general  principles  electric 
light  is  preferable  to  coal  oil,  the  latter  must  receive  due 
consideration,  as  a  vast  majority  of  merchants  cannot 
obtain  electricity.  The  divisions  will  be  treated  separately, 
the  merits  and  demerits  plainly  stated  and  the  merch- 
ant left  to  consider  which  is  superior  for  him,  taking  into 
consideration  cost,  heat,  smoke,  odor,  dirt,  color  value, 
trouble,  safety,  and  all  the  points  and  features  entering 
into  a  good  light. 


CLEARANCE     SALES. 


By  W.  R.  McColl,  Berlin,  Ont. 

POST-INVENTORY  stocks  differ  so  materially  in  quan- 
tity duality,  seasonableness,  and  styles,  that  any 
general  rule  for  their  disposal  would  scarcely  be  an- 
plicable;  nor  would  the  medium  which  might  be  success- 
ful in  one  town  bring  similar  results  elsewhere,  when  con- 
ditions are  materially  different. 

The  first  s'.tp  we  think  should  be  to  study  the  goods 
and  build  the  advertisement  around  them,  remembering 
that  the  "  ads  "  which  carry  the  most  conviction  are  the 
"  ads  "  which  are  most  sincere.  Hard  facts  we  find  are 
better  than  glowing  imagery,  and  there  is  just  as  much 
reason  for  displaying  facts  attractively  as  there  is  for 
displaying  merchandise  that  way.  Best  results  accrue 
not  by  calling  attention  to  the  whole  stock,  but  by  special- 
izing a  particular  line  or  lines  for  special  days;  such  as 
Thursday  and  Saturday  bargain  days,  notice  of  which  we 
advertise,  say  two  days  ahead  in  the  daily  paper:;,  giving 
as  nearly  as  possible  a  complete  description  of  goods  of- 
fered, and  prices  they  sold  for,  and  the  reduced  price,  tell- 
ing their  shoii  comings  and  defects,  if  they  have  any.  We 
believe  there  is  great  strength  in  understatement.  If  the 
lims  are  not  pretty,  or  for  any  reason  the  public  might 
be  disappointed  in  them,  we  would  say  they  are  not 
pretty,  but  a*  the  price  you  might  like  them— we  don't! 
or  some  such  terse  epigramtic  sentence  that  bears  the 
earmarks  of  sincerity;  to  be  plain— telling  the  truth  in  a 
way  to  make  it  sound  l'.ke  truth,  and  writing  the  "ad  "  so 
plainly  that  it  don't  take  much  brains  to  understand  it. 
Wa  believe  Lhis  to  be  good  advertising,  because  n  Dungs 
res. Its. 

The  "  adr»  "  and  the  windows  must  always  pull  to- 
gether; each  window  is  decorated  with  one  line  of  goods 
only,  in  which  is  placed  a  large  card  thus: 


THURSDAY   BARGAINS 

AS     ADVERTISED. 

50c.      SHIRTS     39c. 
.  .  .  For    Thursday    Only  .  . 


work  with  tersely  wo-ded  circulars  as  sharpshooters, 
which  when  well  aimed  pick  off  a  straggling  soldier  here 
an. i  there  which  are  "ever  reached  by  the  newspapers, 
although  Hon  Mr.  Hareourt's  department  still  dispenses 
free  education  and  th^  locr.l  papers  are  at  a  nominal 
figure. 

Facts,  ho^vevfci,  for  this  article  are  better  than  gener- 
alities—here are  three: 

Three  weeks  as?o  we  displayed  a  window  of  pillow 
shams,  stand  covers,  rt'oyleys,  iray  covers  and  sideboard 
drapes  for  a  Thursday  and  used  a  buttercup  sateen  back- 
ground doing  our  best  for  li splay.  Result,  every  piece  in 
the  window  and  all  reserve  stock  was  sold  in  the  one  day 
except  three  pieces. 

Two  weeks  ago  we  had  a  similar  showing  of  white 
turnover  embroidered  collars,  displayed  upon  an  octagon- 
al frame  supported  by  scrolls  and  edged  with  white  puff- 
ing upon  a  pale  blue  background,  and  thirteen  collars 
remained  out  of  thirt*  en  d>.zen  at  the  <_nd  of  thi  day. 

Last  week  fleece  lined  shirts  were  shown  hung  diagon- 
al!,  to  the  glass,  two  row-j  deep,  aud  on  Saturday  night 
(it  was  i>  Silurday  time)  ■•here  weie  but  one  and  three- 
quarter  dozen  left.  These  three  window  paid  a  profit  of 
33  per  cent.,  50  per  cent.,  and  25  per  cent,  in  the  order 


While  we  know  and  believe  that  newspapers  of  known 
circulation  aic  the  gattling  guns  of  publicity,  that  mow 
all  before,  them,  yet  for  special  sales     we  reinforce  our 


By  the  C.  Ross  Company. 

OUR  stocktaking  period  is  the  last  day  of  January  in 
each  year,  and  our  efforts  in  clearing  up  stock  prior 
to   that,  lasts  throughout  the  other  eleven   months. 

We  have  found,  as  mos*  modern  stoics  have  discover- 
ed, that  to  leave  the  matter  of  clearing  up  stock  until  the 
period  immediately  preceding  recapitulation  would  mean 
one  of  two  results,  either  an  utter  failure  to  clear  up  de- 
paiimnts  of  accumulated  errors,  <u  an  absolute  sacrifice 
of  very  large  quantities  of  merchandise. 

To  attempt  clearing  up  out-of-date  goods  a  month 
prior  to  stocktaking  would  be  reverting  to  the  old-fash- 
ioned methods  when  styles  lasted  throughout  a  season  or 
a  year.  In  these  days  the  fashions  of  one  month  fre- 
quently give  way  to  an  entire  change  the  following 
month,  and  the  time  for  clearing  up  such  goods  is  not 
after  "  swift  time  "  has  left  them  away  behind,  but  while 
they  are  yet  alive.  Our  stocks  are  always  cleared  up  be- 
fore the  annual  stocktaking. 
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Wreyford  &  Co.  hum,i;S0 

Wholesale    Men's    Furnishers. 

UNDERWEAR  SPECIALISTS. 

For  Spring  1904  we  stock    2   lines  ol  Natural  Wool    I  'mlcr- 
wi'iir  that  cannol  be  beaten. 

1170  AT  $6.50.  -  1230  AT  $8.00 

Both  guaranteed  Unahrln)  1  I  to  11 

imMisiox  jkosmn  roa 
"Aertex,"    Cellular    Underwear,     Etc., 

Headqnarten  for 
Jerseys,   Sweaters  and   Golf  Blouses 

Also  Dominion  Agentl  for  following  man  u  fact  un 


ON 
AND 


Young  &  Rochester,  ELN°0NL°< 

SHIRT,   COLLAR  and  NECKWEAR  Manufacturers 

our  washing  y  I  ST  oiden  an  large.1  on  1 1.  If  yon  hare  not  ret 

placed  your  onlen  we  will  mall  yon  letol  pattern*. 

New  Neckwear  for  Easter  Trade. 

V.  cV  K.'s  Dress  Shirts,  at  $9.00  and  $12.00 

and  I).  B.  Dress  Vests  at  $15.00. 

sin.  kid   in   Toronto. 


Tress  &  Co. 


High-class  Hat  Manufactim -i.v 

LONDON 


LATEST    IN    SILK    and  KELT    HATS. 

OOL-F-  and    MOTOR  OAF>S 

COBBBCT    SHAPES. 

If  roa  want  to  put  In  a  reliable  English  Hat,  up-to-date  shapes— an 
h  hat  to  compare  with  l)unlap>  in  value,  at  2G  per  cent,   less  price, 
Btoci  the  Tree*  Hat 


SMALLWARES 


M 

Wrist  Bags. 

M 

A 

L 

The  kind    that   lead   the  fashion— 

Handsome,    Nobby,    Up-to-Date 

Price*,      to     retail     at     25c.     to 
Sl.OO,     and      leave       handsome 
margin  for  retailer. 
We  are  direct  importer!  of  Small- 
wares  of  every  description 

A 

L 

L 

SEE  OUR  SAMPLES  01 

Belts, 

L 

W 

A 

R 

E 

Hair  Ornaments,  Etc. 

W 
A 
R 

E 

:  s 

Too   numerous    to    mention,    hut 
including      all      the       latest 
novelties. 

WILSON  BROS.  &  CO., 

The     Smallwarcs     House-    of     Ottuwa, 

OTTAWA,  ONT. 
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You  want  all  the  business  you  can 

get  into  1904.     To   do  this  get  in 

shape  to  take  care  of  it. 

—  LUXFER 
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PRISMS 


And  make  business  easy 


Store  Front  and  Basement  L^tini. 


SEND  FOR  INFORMATION 


LUXFER  PRISM  CO., 


LIMITED 

TORONTO 
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YOU  WILL  PROMOTE  YOUR  OWN  Bl  SI- 
NESS  BY  INSISTING  DPON  HAVING 


E 


Cloak  a?id  Suit  Model- 


{Patented  September  /j,  1903.) 

For  Manufacturers  and  Retailers 


It  is  made  in  latest  shapes,  absolutely  cor- 
rect in  style  and  measurements  and  is  con- 
structed so  that  operators  in  fitting  a  garment 
over  it  can  determine  the  exact  position  of  the 
center  lines  by  grooves  in  front  and  bach  which 
can  be  readily  felt  through  the  material  of  the 
garment  which  is  being  fitted. 

Arm-hole  caps  are  made  exact  size  and 
shape  of  human  arm  so  that  the  distance  from 
waist  line  to  larmpit  Can  be  determined 
accurately. 

Of  course  this  form,  being  the  best  made, 
is  also  indispensable  to  retailers  for  then 
store  displays. 


J.  R.  PALMENBERGS  SONS 

710  BROADWAY,      N  EW  YORK,  U.S.A. 

(ESTABLISHED  OVER  50  YEARS.) 

Factory  :  89  and  91  West  Third  Street 
Manufacturers  of  Papier  Mache  Forms,  Wax  Figures,Finest  Metal  Display  Fixtures, etc 


Our  Metallic 

Ceilings   and 

Walls 


Are  an  ideal  finish  for  all  kinds  of  buildings, 
because  they  combine  both  beauty  and  utility. 

We  make  an  almost  countless  assortment 
of  artistic  designs — the  plates  fitting  accurately, 
the  joins  imperceptible,  and  the  pattern  con- 
tinuous in  perfect  precision  throughout. 

The  sanitary  superiority,  fireproof  protec- 
tion, handsome  effect,  and  moderate  cost, 
appeal  to  all  progressive  people. 

Full  information  in  our  Catalogue — 
it  makes  interesting  reading. 


THE 


METALLIC  ROOFINGCo. 


TORONTO        MONTREAL 


Limited 
WINNIPEG 
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In  delecting  Goods 


from  our  catalogue  you  can  be  assured  that  you  are 
getting  the  best  and  most  up-to- 
date  fixtures  on  the  market.    We 
can  supply  you  with   everything 
practical  in 

Metal  Display  Fixtures, 
Papier  Mache  Forms, 
Wax  Figures, 
Triplicate  Mirrors, 
Show  Cases. 


No.  520. 


No.  387. 


Hugh  Lyons  £»  Co., 


NEW    YORK    SALESROOM, 
679    BROADWAY. 


LANSING,    MICH, 


CHICAGO    SALESROOM, 
238    MADISON    ST. 
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WINDOW 
DRESSING 


\ 


To  the  Firm. 

4j£^r     I'     •"'    window    is    to    he    ;in      eye-catcher,    or    lo    lie 
W  strikimjx    no\cl,  it    must   show  ;it   a  idanee  thai 

iHpw     thai    tlic   linn   have  him    liheral    in   its  expondi- 

_Ja  tun'  I'm-  material  with  which  i<>  construct 
something  which  will  prove  t"  be  a  veritable 
feast  to  the  eyes  of  th"  passing  Dopulace. 

Provide  Necessaries. 
So  many  merchants  handicap  their  decor- 
ators in  innumerable  small  ways  to  such  an  extent  thai  it 
iv  absolutely    impossible  for  the  windows  to  take  on  an 
enterprisingly  at  tractive  appearance. 

Different    shaped   dressing   forms   and    stands   are    intlis- 

pensible;  ceiling  poles  for  curtain  trims  are  a  necessity. 

and    a    tew    planed    hoards   should    always   he    handy    to    rip 

up  into  the  shapes  desired,  also  some   L-8-inch  basswood 
to  bend   into  corners,  scrolls,  and  arc.ies.     Yet    we  know 
many  houses  who  do  not  provide  .  five  dollar  bill  in  a  sea 
son  for  these  requisites,  and  who  grumble  if  the  trimmer 

uses  a  few  yards  of  cl se  cloth  costine  A  l-2c.  to  aid  him 

in   keeping  his  department    where   it   should  he-just   a   lit 
tie  ahead  of  an\  other  in  the  house  in  leading.his  estab- 
lishments   clientelle   On    to    thoughts   of    present    needs    and 

future  purchases. 

Put  Yourself  in  His  Place. 

Suppose,  .Mr.  Merchant,  thai  wh?n  you  are  making 
those  proverbial  good  resolutions  on  January  1st.  1904, 
you  add  a  resolve  thai  at  least  a  moderate  allowance  ac- 
cording to  the  resources  and  requirements  ol'  your  biisi- 
ni'ss  he  placed  in  the  hands  of  vour  window  trimmer,  and 
that  he  he  given  carte  blanche  to  expend  it  as  he  deems 
fitting  for  the  beautifuine  of  your  establishment  during 
HUM.  Try  it  for  once.  You'll  double  the  appropriation 
tor  the  following  year  and  double  your  trimmer's  capa- 
city, enthusiasm,  and   ambition,   too. 

Were  You  Prepared. 
The  Christmas   trims  have  been   made  and   belong   to 

the    history    of    1903.      Were    they    up    to    the    standard    of 

decorating  which  yon  sel  for  yourself  just  one  year  agof 
Or  did  they  disappoinl  after  they  were  completed.'  We, 
of  course,  know  that  your  duties  are  manifold.  We  also 
know    that    the    time    ol'   a    wide    awake    trimmer   does    not 

hang  heavy  on  his  hands.  That  the  store  ma>  look  beau- 
tiful and  the  windows  attractive;  the  proper  amount  of 
characteristic  time  and  novelty  shall  he  imparted  t"  all 
th.'  displays  both  windows  and  interior,  requires  careful 
study,  forethough,  and  execution  on. the  part  of  the  man 
in  charge  of  the  decorations.  Thai  we  realize  fully.  I'm 
when  are  you.  and  the  majority  of  trimmers  going  to  real- 


ize  that    earl}    preparation    is  the   poll    that    pinches   the 
persimmons.     . 

When  you  are  In  a  rush  at   the  tail  end  hurry  time  whai 
happens    to    yout      You    are    dead    stuck    in    the    same    tighl 

place  that   you  were  in  last   year  ami     everj   other  year 

since   you    became   a    knighl    of   the    hammer   and    : 

Going  to  Rest  Now? 
Perhaps  you  have  argued  with  yourself  thai  you  have 

put    ill   the  hest   Christmas  trims  that   your  house  ever  had 


and  the  whole  place  "  looks  like  something  ";  you  have 
Worked  hard  and  earnestly;  the  trims  were  appreciated 
and    admired.      It    i>    ven    nice.  .      too,    - 
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music  I"  the  ears,  you  like  it.  vou  wouldn't  be  human  if 
you  didn't.  Bui  don't  stand  idly  by  and  listen  to  the 
laudatory  comment  while  there  is  word  to  do. 

Take  Them  Down. 

How  lone  are  you  going  to  let  those  Christinas  decor- 
ations remain  in  the  windows;  and  those  cornice  trims, 
how  about  them?  Some  forms  have  been  disarranged, 
goods  partly  taken  down,  goods  unfastened,  drapes  un- 
pinned and  ugly  vacancies  left  to  mar  your  work  and 
offend  the  eye;  as  a  matter  of  fact  they  should  give  place 
to  the  -January  whitewear  sale  at  once;  besides,  it  reflects 
a  wide  awake  policy  this  being  strictly  up  to  the  minute 
and  not  an  hour  behind.  We  don't  for  a  moment  sup- 
pose  thai    financial   disaster  would  overtake  your  firm  if 


Don't  Crowd. 

Some  time  ago  a  salutory  lesson  was  given  to  a  voting 
trimmer  that  should  be  impressed  upon  every  amateur 
as  indelibly  as  it  was  upon  the  party  mentioned.  He 
was  arranging  a  ledge  trim,  upon  the  edge  of  which  was 
a  metal  rail  for  display.  Upon  this  he  had  spent  a  full 
half  day  arranging  puffed  wash  goods  for  a  wash  goods 
opening.  When  completed  he  asked  his  employer  if  the 
trim  was  all  right.  After  a  critical  survey  he  was  asked, 
"  Don't  you  think  the  goods  are  too  far  apart?" 

That  young  man  received  the  best  lesson  he  ever  got 
in  just  nine  words.  "  Every  drape  on  that  rail  was 
crowded  so  closely  together  that  daylight  could  not  sift 
through."  He  felt  the  sarcasm  but  remembered  the 
lesson  ever  afterwards. 


No.  2. 


the  decoration's  remained  up  a  few  days  longer,  but  the 
great  tide  of  Christinas  shoppers  have  had  ample  op- 
portunity to  gaze  upon  your  handiwork  and  the  show 
has  performed  its  part  in  enhancing  the  holiday  trade; 
the  goods  are  dusty  and,  like  a  last  year's  bird's  nest, 
its  usefulness  has  gone.  Independent  of  all  that  the  here- 
tofore stated  point  of  go-aheadedness  and  that  plank  of 
the  house  policy  which  probably  could  best  be  branded 
as  the  "  up-to-date  "  plank,  are  two  of  the  most  import- 
ant considerations  in  the  management  of  a  lively  retail 
establishment. 


Window  trimmers  oftener  Pail  from  the  crowding 
habit  than  perhaps  anv  other.  This  is  perhaps  more  no- 
ticeable in  jacket  and  costume  displays.  A  woman  wants 
to  see  every  side  of  a  garment,  and  if  you  can  arrange  it 
so  the  back  will  be  shown  in  a  mirror  or  side  window  you 
have  won  many  additional  glances  from  her. 

Even  an  empty  or  scanty  appearance  is  t*^be  prefer- 
red to  crowding;  but  there  is  a  happy  medium,  which 
should  not  be  difficult  to  strike  for  those  who  are  earnest- 
lv  trying  to  succeed. 
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LAMSON 


IDEAL  CASH 
CARRIER   * 

The  Ideal  Cash  Carrier 
for  medium-size  stores 
where  level  lines  can  be 
used  to  advantage.     .     . 

Cheap  and 


FRED'K  C.  CUTTING 


73  Adelaide  St.,  West, 


TORONTO,  ONT. 


CLOAK 
MAKERS 


should  not  fail  to  have 
some  of  our  special 
Cloak    Makers'   Forms. 

Send  for  our  latest 
supplement  showing 
these  forms  with  prices. 


Our  No    Al 

Padded    and    Finel) 

Covered   in    Linen 

Canvas. 


A.  S.  Richardson 

62    Hayter    St., 

TORONTO. 

Phone   Main    3687. 


MONTREAL- 

40  Victoria   Sq. 

'Phone    Main    4  .    o4. 


The  Large  Volume 
of  Business 

done  by  us  during 
the  past   year 
was  very  gra- 
tifying,    and 


Drapery 
Forms 

ti>  waist, 
shou  lder, 
or  full 
figure. 


y 


TJ3 

Shoulder  Hangers, 


without 


Tripod  Stands 

in  great   variety  ul 
designs    for   Couy- 
ter    and     Windows- 
Display.     Mirrors, 
Glass    Counters 
and  Cabinets, 
Nickel-plated 
Goods,  Ribbon  Cabinets,  Store 
Stools,  Wax  Figures,  etc. 

for  large  Catalogue  and  Supplements. 


Incourages  us  to 

make  greater 

Efforts  for 

the  year 

1904 

With     this 
object    in 
view    we    arry\^ 

now      introduc- 
ing several  new, 
novel  and 


W  e  ha  v  e 
better  goods 
and  carry  a 
larger  stock 
of  all  our  old 
lines  than 
heretolorc. 


We   are 

now 
ready    to 

supply 
our     new 

Metal 
Silk  Skirt 

Stand. 
The    best 
of  the 

kind  on  the  market,  elegant, 
strong  and  finished  in  best 
oxidized  copper. 


Our  New  Individual 

Skirt  Stand.  The  very 
latest  thing  for  the  display  ot 
white  skirts 

Place  your  Orders  now  for  Spring,  and  we  will  ship  when  directed 

CLATWORTHY  &  CO.,  48  RICHMOND  ST.  W.f 


TORONTO,  ONT. 


Dry    Goods 

Ki-view 


THE   ART    OF    DISPLAY 


Jan..    1904 


Use  all  Your  Cunning. 

Women  arc  curious.  Therefore  do  something  to  ex- 
cite  her  admiration  and  curiosity.  The  best  advertisers 
reach  her  ai  long  range,  and  their  efforts  are  followed 
by  her  patronage.  Cannot  you  beal  the  ;'  ad  "  man  out? 
He  <ml\   talks  aboul  the  stuffs  which  you  exhibit.     There- 


No.  3 


tore  use  all  your  cunning— there's  the  rub,  ALL  your  cun- 
ning. Are  you  putting' in  your  best  licks  for  trade  or  merely 
filling  the  windows  in  the  quickest  way  possible  at  the 
least  expenditure  of  energy  and  thought  !  Do  try  and 
make  each  window  appeal  for  trade;  display  goods  so 
nicely  as  to  force  people  to  feel  that  they  really  wish  to 
possess  them.  The  result  will  be  an  instant  demand  to 
people  able  to  gratify  their  desire. 

Those  who  have  to  wait  and  contrive  before  purchas- 
ing will  remember  the  store  and  displays  Ion?  after  the 
trims  have  been  removed  and  the  attraction  will  be  com- 
municated to  frineds  and  relatives. 

Change  Often. 

(>ne  rainfall  does  lots  of  good,  but  it  won't  keep  your 
corn  growing  all  Summer,  ll  takes  more  than  one  window 
to  draw  business  permanently,  therefore  use  your  win- 
dows as  you  use  your  linen  — change  often. 


wide.  The  longer  pieces  start  at  the  floor,  at  rear  of 
window,  and  run  up,  and  forward,  to  ■•'inflow  tops,  when 
they  are  tacked  with  brads  to  window  ceiling  and  window 
back.  The  treatment  of  front  is  similar,  the  lower  ends 
are  stuck  down  the  air  space  at  glass  and  the  other  end 
tacked  to  cross  bar  of  glass  in  the  rear.  The  handker- 
chief's in  (his  trim  were  all  sold  in  one  day  at  a  profit  of 
33  1-3  per  cent,  and  is  an  exemplification  of  the  idea 
above  expressed  to  trim  your  windows  so  nicely  that  they 
will  appeal  for  trade  and  get  it.  By  using  heavier  or 
rather  wider  strips  this  same  idea  can  he  utilized  for  a 
stunning   whitewear  display  for  a   January   trim. 

No.  2  — Background  of  cardinal  and  display  stands 
covered  with  the  same  shade.  To  make  the  diamond- 
shaped  background,  nail  a  wooden  strip  1x4  inches  from 
one  side  of  the  window  to  the  other;  and  across  this 
tack  lath  uprights  at  equal  distances.  Upon  this  founda- 
tion use  double  rows  of  embroidery  with  the  edges  turned 
each  way,  and  tack  handkerchiefs  upon  the  display  as 
seeir.eth  good  unto  thee.  The  floor  is  draped  largely  with 
tucked  silks,  allover  laees,  white  wash  goods,  embroider- 
ies and  handkerchiefs. 

No.  3—'  Side  wall  and  window  background  are  dressed 
with  fancy  French  flannels  in  contrasting  shades,  pleated 


No,  4. 


OUR  ILLUSTRATIONS. 


into  folds  1  1-2  inches  wide,  forming1  a  point  at  ceiling  and 

extending  the  material   to  its   full   width  on   window   floor. 

No.    1— This    novel    handkerchief    trim      with    rippled      Over  poles  suspended  at  window  front  and  rear  at  ceiling 

floor  and   background    in   deep  rose   pink,  has  for  its  dis-       hang  wide  neck  ribbons  (papered),  nassin<>  the  end  under 

play   simply   basswood   strips    1-8-inch   thick   and   one   inch       the  front    rod.  carrying      it    back   ovoi      the    rear   rod   am! 
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jus.     Tie  anil   (.love  Stand. 


189.    silk  and  Drees  Goods 
Btand. 


The  Profit 


209.    Neckwear,  shirts,  etc. 


X>*» 


in  them  is  beyond  belief.     They  never  quit  selling. 
They  never  get  sick,  or  tired.      All  they  want  is  to  <-, 

be  well  dressed — they  work  best  in  <j;ood  clothes.      ° — * — *-? 

Send  for  complete  catalogue  of  store  fixtures  and  price 
list  We  make  special  fixtures  for  any  purpose.  Bend  your 
ideas  and  we  shall  submit  design  and  estimate. 

Toronto  Brass  Mfg.  Co. 

98-100  Lombard  Street, 


'•  X, 


6u* 


210     Tie.  Glove  and  Shirt 
Stand. 


TORONTO, 


CANADA. 


176      Tie  and  i  .!<  n 


JAN 


r 


V 


Ircss  < i < h « i ~  Stan. I. 


111.     i  .muter  Stam 


112.    Silk  and  i)i 
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down,  pinning  the  end  to  roll,  allowing  the  same  to  hang 
in  the  centre  of  window  describing  a  V-shape  or  triangle 
Between  each  row  of  ribbon  suspend  lace  handkerchiefs, 
long  silk  gloves,  or  lace  collars.  The  draped  bow-like 
forms  are  dress  materials,  and  the  form  ,is  made  by  tack- 
ing a  segment  of  hoop  to  the  ends  of  a  stick,  with  a  long- 
er ) >;> i f  behind,  and  separated  by  a  round  disk  one  incL 
in  thickness.  This  drape  is  uncommon,  neal  and  effective. 
No.  4— This  elaborate  wash  goods  stand  is  very  effec- 
tive and  can  be  made  in  any  size  desired.  The  light 
wooden  frame  in  cut  requires  no  further  description  ex- 
cept thai  imH  shaped  hook  should  be  screwed  into  each 
cornei-  of  the  hoard  platform  or  foot  of  stand.  Com- 
mence by  leaving  out   three  or  four  yards  of  material  to 


photograph  it.  Space  occupied  is  :>">  feet  long,  8  feet 
hi'di,  3  feet  wide.  Wall  background  is  made  of  fine  lace 
curtain  suspended  from  ceiling  pole  .aid  gathered  quite 
full. 

The  quarter-circle  fan-shaped  design,  is  made  by  at- 
taching two  upright  standards  to  eacn  end  of  the  seg- 
ment of  a  circle;  across  these  two  uprights  nail  a  cross 
piece  and  raise  the  frame  one  inch  from  the  floor.  This 
trim  is  made  from  French  wool  flannels.  Pass  the  ma- 
terial under  the  frame  from  the  back,  and  bring  it  up  to 
the  top  leaving  a  yard  or  two  to  form  soft  puffing  at  top. 
Pull  tight  into  nice  rounded  flutings,  smd  continue  until 
completed,  being  always  careful  to  i.^e  alternate  con- 
t  lasting  colors. 


No.  5- 


form  the  top  puffing,  then  gather  the  goods  nice  and  full, 
pinning  the  same  to  top  of  circle;  carry  down  to  the  floor 
and  tie  around  central  upright;  pass  material  around 
hook;  back  to  the  central  unrigbt ;  tie  ngain  and  carry  the 
goods  up;  pin  again  to  circle;  down  again  around  the  next 
hook  and  so  on  until  finished.  Take  the  four  yards  of 
material  left  out  at  beginning,  crush  it  in  the  hand,  tie 
around  with  string  every  \2  inches,  and  pull  into  puffs 
for  edge  id'  circle.  Kipnle  the  balance  of  goods  for  floor 
dressing. 

No.  5     Interior   Decoration    -The  beauty  of  this  trim 
is   soinewli.it    nullified    by    the      acute    SJigle      necessarv    to 


The  tapered  fan-canped  design,  is  ti'acle  upon  an  inch 
board,  stood  edgewise  to  the  front;  and  is  5  feet  long  by 
12  inches  wide,  with  a  square  foot  biaced  with  triangle 
braces.  For  the  Boor  spread  a  large  i  oop  as  wide  as  the 
space  you  wish  to  work  upon,  and  fasten  it  to  the  floor 
(one  inch  from  floor)  with  screw  eyes  and  twine.  Pass 
I  he  material  under  hoop  from  inside  and  carry  over  lop 
of  board  down  to  other  side  and  pass  under  hoop,  pull 
tight  and  pin.  Make  the  rippled  panels  on  a  foundation 
of  unbleached  cotton.  Pleat  a  fan  wi  h  papered  material 
and  let  it  rest  on  top  of  upright  board  against  the  wall; 
and    fasten   a  bunch   of  flowers  to   front    lop  corner 
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No.  ti    This  Ifldg ■  oornice  trim  in  one  of  nine  var\ 

inu   in  detail  and  <-:n-l i  Beetion  having  different   drapery, 

oolorin",  and  designs  amounting  to  over  twenty  different 

disposals  of  materials  shown,  and  should  materially  aid 

amateurs   in   adding  to   their  Btore     of  knowledge   apon 

their-  chosen  calling. 

W    i;    McCOLL. 

INDUSTRIAL  ARTS  IN  AMERICA. 

LK.  HEAD,  in  World's  Work,  writes  on  ••  Industrial 
Arts  in  America."  "  Few  persons  knott  the  diffl- 
cullies  manufacturers  have  in  producing  original 
work,*'  he  says.  "  The  artist  and  designer  is  called  upon 
to  invent  something  as  good  as  that  made  by  his  competi 
tor.  both  here  and  abroad. "  Without  opportunity,  train- 
ing or  the  facilities  in  America,  he  borrows  ideas  from 
imported  articles  as  a  rule,  or  goes  abroad  to  tiud  what 
he  wants  from  the  best  examples  in  foreign  museums. 
Thousands  of  imported  designs  tor  wall  papers,  silks,  and 
divss  goods  are  duplicated  here  by  American  designers 
who  go  to  Europe  in  dioves  every  year  to  gel  ideas  to 
utilize  in  the  arts  at  home.  Welcome  the  day,  when  na- 
tional   training    schools    for    artisans,    with    museums    and 


dressmaker.       It    she    manic-,   a    pool    man.    -he   will    win    his 

undying  admiration,  ami  save  him  lots  of  money  by  ap 
pearing  in  her  ow  n  ' '  creat  ions. 


IF  THE  STOCK  MARKETS  WERE  CLOSED 

OUPPOSE   tor  a  moment    that    the   -.lock   market!  of  the 

O  world       were      closed,       that       it       was      no       longer 

possible      to      learn      what       railways      were      paying 

dividends,  what  their  stocks  were  worth  or  how 
industrial    enterprises    were    faring.      How     would    the 

average      man.      how      even      would      a      man      with      the 

intelligence  ami  foresight  of  a  Pierpont  Morgan,  de- 
termine how  new-capital  should  be  invested.'  lie  would 
have  no  guide  except   the  most   isolated     facts  gathered 

here  and   (here   at    great    trouble   and   expense.      A    greater 

misdirection  of  capital  ami  energy  would  result  than  has 

been  possible  since  the  Organization  of  modern  economic 
machinery.  .Mr.  Morgan  or  any  other  capitalist  might 
be  expending  millions  of  dollars  in  building  new  railways 

or  cotton  mills  when  there  was  no  necessity  for  them. 
while  a  hundred  other  industries  beneficial  to  the  public 
were  stagnant  for  lack  of  capital.     Great  sums  would  be 


No.  6, 


ait  libraries  attached,  shall  be  established  in  America, 
It  will  help  the  large  army  of  skilled  artisans  to  create  or 
invent  a  national  style,  and  in  a  manner  stop  a  large 
importation  from  Germany,  France  and  England  of  tine 
china,  pottery,  silks,  etc..  and  turn  the  tide  to  exporta- 
tion. 


PROFESSOR  OF  DRESSMAKING. 

Kuskin  University,  111.,  has  latch  established  a  chair 
of  dressmaking.  Henceforth  young  Ruskinites  will  learn 
lo  make  their  dresses  skilfully  and  inexpensively,  and 
surely  none  can  escape  matrimonj  unless  perchance  she 
steel  herself  against  the  thought     Her  husband  will  have 

made  no  mistake  for  economic  reasons  for  a  wife  skilled 
to  build  dresses  is  worth  hundred-  of  dollars  a  year.  If 
she  marries  a  rich  man.  her  knowledge  of  the  art  will 
enable  her  to  exercise  an  intelligent  supervision  over  Iter 


wasted   in   bootless   enterprises,   which      would    prove    un- 
profitable and  carry  down  their  owners  to  ruin. 


TO  MANUFACTURE   LINEN  IN   CANADA. 

THE  International  Flax  Fiber  Co.,  of  New  York,  with  a 
capital  stock  id'  $1,500,000,  has  issued  a  prospectus 
in  Canada.  As  stated  in  this  the  object  of  the  com- 
pany in  coming  to  Canada  is  to  secure  land  for  the  cul- 
tivation id'  (lax  in  this  country,  and  to  transform  the  Max 
into  fibre  and  tow  by  the  method  patented  by  Mr.  G.  R. 
ilc  Montlord.  who  is  president  and  general  manager  of 
the  company.  They  will  manufacture  yarns  and  linen  in 
Canada,  as  well  as  all  the  by-products  of  the  flax,  etc.. 
etc.  Canadians  named  oh  the  board  of  directors  arc 
Messrs.  N.  A.  Beleourt,  K.C.,  M.I'..  Ottawa:  and  Joseph 
Arcbambault,  banker,  L'Epiphanie  and  St.  Henri  de 
Ma-couche.    P.Q. 
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WEAR  IT  ON  EITHER  HAND 


U.  S.    Patent,    May   GtH,    1902. 


MAR* 

WEAR  IT  ON  EITHER  HAND 

Canadian  Patent,    June   24-tH,   1902. 


NDAS,  ONTARIO  and  MORGAN  PARK,  ILL. 

r~essors  to  Smith  &  Baker,  and  the  business  in  Dundas  will  be  under  the 
'Yianagement  of  Mr.  H.  G.  Smith.  In  addition  to  our  many  popular  lines  the 
Patent  Double  Use  Mitt  will  be  made  in  various  leathers,  and  this  Mitt 
will  meet  with  great  favor,  as  it  is  not  only  the  most  comfortable  Mitt,  but  enables 
the  wearer  to  get  double  service,  as  it  can  be  worn  on  either  hand,  and  sold  at  the 
same  price  as  other  mitts. 

Every  wholesaler  should  have  these  lines  in  his  samples. 
Write  for  samples  at  once. 
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BATTING 


GUARANTEED   FREE   OF 

THREADS    AND    OTHER 

WEAK  AND  LIFELESS  STOCK. 


NORTH  STAR,  CRESCENT 

AND 

PEARL  COTTON  BATTING 

Quality  for  this  season  still  better  than  ever.  The  best  at  the  price, 
Made  of  good  pure  cotton — not  of  shoddy.  Ask  for  North  Star, 
Crescent,  and  Pearl  Batting.     Be  sure,  you  get  these  brands. 

Robert  Henderson  &  Co. 


Dry  Goods  Commission 
Merchants 


181  and  183  McGill  St., 
MONTREAL 
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UNTIL  the  Last  few  yean  the  greater  pari  of  our 
common  colors  were  obtained  from  animals, 
and  at  the  present  <la \ .  man)  countries  still 
adhere  to  tliis  source  tor  reds  and  m 
different  Bhades.  The  oldest  color  known,  that 
called  Tyrian  purple,  came  Prom  the  whitish  half-liquid 
matter  Becreted  by  certain  organs  in  a  univalvular  shell 
lish.  ami  the  cochineal  ami  coccus  for  a  ureal  Dumber  of 
years  supplied  almost  all  the  reds  known,  of  late  years, 
however,  aniline  dyes  have  almost  entrely  taken  the  place 

of    animal    Coloring    matter    in    the    more    advanced    conn 

tries. 

Tyrian  Purple. 

Tyrian  purple  during   many  ages  was  the  most  <•■ 
brated   ami   venerated  of  all  colors  given  1>>    dying  and 
was  the  first  that  could  he  permanently  fixed  on  wool  and 
linen.      The    shell-fish      that    supplied      it    was   called      bv 
Pliny,   conchylium,   murex,   purpura   ami   buccinum,   ami 

was  taken  from  the  sea  near  Tyre,  in  At'rica  near  Men- 
Lnge,  and  in  Europe  near  Laconia.  According  to  Pliny 
when    i he   Tyrians  caught    any   of   the   greater  purpurae 

they    took    the    fish    out    of    tin1    shells,    hut    the    small    fish 

simply  ground  up  i'1  mills.     The   fishermen  tried   to 

take    them    alive   or   the    precious   liquor    was   supposed    to 

be    ejected    with    life.      The    white    veins    were    taken    out 

ami  laid  in  salt  for  three  days  and  afterwards  slowly 
boiled  in  leaden  vessels  for  ten  days,  during  which  the 
impurities  were  skimmed  off.  The  liquor  was  tried  hv 
dipping  wool  in  it. 

Some  interesting  accounts  are  given  of  the  discovery 
of  the  coloring  matter.  It  is  said  that  a  dog  was  one  dav 
following  the  nvinph  Tyros  and  her  lover  Hercules  al  "• 
the  sea  shore,  when  he  caught  one  >d'  the  purpurae  in  his 

teeth    and    crushed    it.      The    purple    juice    flowed    over   his 

'mouth,  ami  Tyros,  observing  it.  expressed  a  strong  de- 
sire for  a  dress  dyed  in  tl dor.    Hercules  set   to  work 

and  worked  out  a  plan  whereby  to  satisfy  her.  Some 
date  its  discovery  to  1500  years  before  Christ,  while 
others  place  it  a  century  later,  when  "Minos  reigned  in 
Crete.     The  Greeks  ami  Romans  used  it  extensively,  but 

for  centuries   lost    the  secret.      The   first    heard   of  it   in   th  • 
British  isles,  was  when  a  fisherman  on  the  coast  of  ire 
land    made    a    reputation    for    himself    through    his      dye-, 
which   he   extracted    from   a   shell-fish   found   in    the   sea. 

Kermes. 

in  Southern  Europe  and  Northern  Africa  ET<  \vs  • 
species  of  oak,  the  Quercus  Coccifera.  whose  hark  is  usu- 
ally covered  with  a  small  insect,  known  as  tin-  COCCUS 
illicis.  These  are  soaped  from  the  branches  during  th  • 
month  of  .June  by  women,  who  allow  their  nails  to  grov 
long  for  this  purpose.  The)  are  killed  by  exposut 
the  vapours  of  aceiic  acid,  evolved  by  heating  vinegar,  ami 
after  drying  are  ready  for  use  as  dying  agencies.  The 
use  of  the  coccus  is  very  ancient,  hut  cochineal  rapidlv 
superseded  it.  wherever  introduced,  and  at  present,  it 
only  value  is  as  a  dve  for  leather  and  woollens  in  Sontl 
Prance.  Spain.  Morocco  ami  Turkey. 

The  coloring  principle  is  identical  with  the  earminic 
acid  of  the  cochineal,  hut  it  does  m>t  dye  such  brilliant 
shades.  Tt  is.  however,  not  s,>  readily  effected  by  alka 
lies,  soap  or  perspiration.  When  of  a  good  quality 
kermes,  as  the  dried  insect  is  .'ailed,  is  of  a  deep  red  color 
and  pleasant  odor,  and  is  soluble  in  water, 

Lac-Dye. 
The    COCCUS    lacca    yields    lac-dye,    a    secondary    product 

in  the  manufacture  f>\'  shellac.    The  insect  lives  on  twisrs 


of  irees  of  the  genus  Picus,  especially     'lie   Pious     reli 

giosa   or   banyan    tree,   and    i-    found    principally    in    Bl 

British    Burmah   ami   Assam.     The   insects  multiply    with 

such    rapidity,   that    in   a   short    time   thev    cover  the   surface 

of  twigs  a  quarter  inch   thick     and  adhere     very  firmly 

to    the    wood.      The    unlives   hreak    off   |he    twigS   jusl    before 

the  time  id'  hatchiner,  ami  kill  the  insects  hv  exposure  t" 
the  sun.    The  product,  -tick  lac.  containing  ten  pei 

Coloring  matter,  and  scventv  per  cent.  resin,  [g  then 
grouid  and  triturated  lor  hours  with  water,  or  -..me  say 
with    weak    alkali.      The    coloring    matter   dissolves,    and    i. 

precipitated  by  adding  a  solution  of  alum.     The  deposit 

is  collected  and  placed  ..n  a  canvas  filter  or  strainer,  and 
afterwards    pressed    BO    as    to    form    cafe-    about     two    and 

a  half  inches  square,  ami  one-half  to  three-quarters  inches 
thick.     The   exact    mode  of   preparation    is   kept    -.-.ret 

even    though    its    use    has   been    general    in    India    for   cen 
turies.     It   was  first   imported   into  England  in  1706.  and 
was    at    one    time    extensively    used.      It    produce-    a    <■.,].,, 
similar    to    cochineal,    but    fuller    and    faster,    though    not 
so  brilliant. 

Cochineal. 

The   best    known   of  all    insect    dyes    IS   thai    provided   hv 
the    little    insect    called    the    cochineal.      This    dye    is    -til' 
used   in   all   countries,   particularly   for  woollen   goods   am! 
to  a  lesser  extent    in  worsted  yarns  ami  stubbing.     Tim 
scarlet  cloth  of  (he  English  army  is  all  dyed  with  coch 
ineal.      Aniline    dyes    are.    however,    rapidly    replacing    it 
and  its  exportation  from  the  countries  cultivating  it  ha 
fallen   to   a    verv  small   amount. 

When  the  Spaniards  were  engaged  in  Mexico  in  1">lc 
they  found  the  natives  usinu  the  red  dye  of  the  cohineal 
in  considerable  quantities,  and  quickly  recognizing  its 
value,   exported    it    to    Europe,    as   early    as    1550,    when    it 

superseded  kermes  to  a  great  extent. 

The   cochineal    is   the    female   of      the   coccus   cacti,    an 
insect    which    lives    and    propagates    on    certain    kinds    ,,f 
cactus,  native  to  Mexico  and  Guatemala,  ami  introduced 
info    the    Canary    Islands,    Algeria,      Java    ami    Australia 
The  Canary  Islands  have   always  supplied   about  half  of 
the    amount     consumed.       The    male    is    smaller    than    th  • 
female,   which    is   much    like   a    "  ladv  bird  "   in    size    and 
color,    is   provided    with    wimjs.   and    does   not    yield    a   dve 
The    female    has    no    wimjs    ami    remains    attached    to    one 
spot    on    the   plant    from    which   at    the   age   of  about    thro 
months,   it    is  swept    with    the   tails  of  small    animals,   int.. 
small    straw    baskets.      These    collections    are    made    three 
tines  in   the  seven   months  of  the  season.      They  are   tho 
1  illed   either  b\    being    thrown    into   hot    water   and    after 
wards   dried    in    the  sun   or  in   stoves:   or   thev   are  placed 
in   a  bag  and   stored   at   once.      The  latter  yields  fhe  silver 
cochineal,  so  called  on   account   of  (he  peculiar  white  lus 
ii''  us  appearance,  which  the  product  possesses.    When  the 
insect    is    first    thrown    info    water      if    forms      the    blacl 
cochineal.      One   pound    of  the   dried    mass   contains   about 
70,000    inserts,    ami    an    acre   of   cactus   yields   250    to   .100 
pounds1. 

Other  Animals. 

Cuttlefish  ami  shell  fish  the  world  over  almost  invari- 
ably yield  some  coloring  matter,  always  of  a   reddish  hue. 

Even  catterpillars  have  been  nsed,  ami  Indian  yellow  is 

obtained  from  the  camel.  Several  blues,  to,.,  are  mad'1 
from  tlm  fusine  <>f  horses'  hoofs,  and  other  refuse  nn;- 
mnl  matter  with  impure  potassium  carl.  Umost  al' 

of  these  colors  have  been  discovered  bv  accident,  as  th. 
coloring  matter  is  usually  onlv  a  part  of  (he  .nnim.nl.  ami 
unlike  what  prevails  in  the  case  of  roots  and  barks  that 
■jive  dves,  boiling  will  not  extract  it. 
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BUSINESS   MEN   AND  THEIR 

STORES 


BRANTFORD  is  a  city  of  large  and  numerous  factories 
and  of  large  and  progressive  mercantile  establishments. 
To  be  a  successful  merchant    in   the  Telephone  City  is 

a  guarantee  of  business  methods  that  are  up  to  date,  a 
store  that  is  carefully  planned  and  arranged,  and  a  stock 
that    is  selected   by   an   expert   buyer. 

Mr.  Robt.  ('.  Burns,  of  whom  a  cut  is  shown,  has  been 
engaged  in  the  dry  goods  business  in  Brantford  for  five 
years  only,  but  in  that  time  his  experience  in  dry  goods 
and  his  other  qualities  adapted  for  such  a  business,  have 
built  up  a  city  and  country  trade  that  is  loudly  calling  for 
more  space.  One  enlargement  has  already  been  made,  but 
his  specializing  in  millinery  and  ladies'  wear  has  been  so 
appreciated  that   he  finds   his  present    space   inadequate. 

Mr.    Burns   was   born    at    Niagara   on    the    Lake,    and   part 


Mr    R.  C.    Burns'    Dry   Goods  Store,  Brantford,  Ont. 

of  his  dry  goods  experience  was  gained  as  a  merchant  in 
thai  town.  'I'lie  invaluable  knowledge  to  be  obtained  as  a 
traveller  has  assisted   Mr.    Burns'  efforts,   lie  having  been  on 


the    road      six    years,      and    a    member    of      the    Commercial 
Travellers'    Association   of  Toronto   for  over  22  years. 

His  store  front  shows  that  Mr.  Burns  appreciates  the 
value  of  well  dressed  windows,  and  has  ideas  in  their  ar- 
rangement that  produce  attractive  displays.  His  staff 
consists  of  IS  salesladies  and  milliners.  After  several  years 
of  practical  experience  in  both  the  credit  and  cash  systems, 
he    has  come  to  the  conclusion  that  the  only  proper  method 


Mr.    Robt.   C.    Burns. 

is    strictly    cash,    and    this    is    the    principle    upon    which    his 
business   is  worked. 

Mr.  Burns'  live  years  in  Brantford  have  attached  him  to 
the  city  and  filled  him  with  bright  visions  of  its  future. 
In  his  own  words:  "Brantford  is  a  live,  progressive  place 
with  a  future  and  an  assured  population  of  25,000  live 
years  hence.  Manufacturers  are  all  busy,  their  plants  in 
most  cases  being  enlarged.  The  farmers  in  Brant  County 
have  had  good  crops,  and  an  excellent  business  is  the  re- 
sult. Nothing  can  lie  conceived  that  will  prevent  a  good 
trade    in    all    lines    through    this    Winter    and    the    Spring    of 

I '.li  H." 


LOCKETS    FOR    TRUSTED    MEN. 

'TM  I  he  conclusion  <  l'  a  most  successful  year's  business 
1  the  read  representatives  of  I>.  Cohen,  "  Premier" 
brand  waterproof  clothing,  consisting  id'  Messrs.  -1. 
•  '.  Sole  men.  T.  Drennau,  M.  Simon,  1"'.  Hass.  J.  A.  Grant, 
A.  .1.  Vineberg.  (!.  A.  Sutherland,  B.  I>.  Martin  and  .). 
A.  Soh  man.  entertained  the  Canadian  manager,  Mr.  .1. 
M.  Cohen  and  Mr.  H.  Pitz°erald.  the  bookkeeper,  to  an 
elaborate  dinner  in  Montreal  on  Tuesday,  December  15th, 
and  at  the  same  time  oresented  each  with  a  very  hand- 
some gold  lockel  suitably  inscribed,  as  a  token  of  the 
gcod  will  and  kindly  feelings  entertained  bv  the  stall 
fur   them. 
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JOHN.M.  GARLAND,  SON  &  CO., 

Wholesale  Dry  Goods, 
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Our  Travellers  are 
now  out   on  their 
respective  routes  and 
will  be  pleased  to  have 
you  look  over  their  lines. 
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Be  Sure  You  Get  the  Best 

Paton's  Scotch  Boot  and 


Shoe  Laces 


BEAT  ALL  GERMAN   IMITATIONS.'' 


Cotton,  Thread,  Wool,  Silk,  Leather  and  Porpoise  Hide 

See     IMame     on     Every     Box. 
Better  Value  cannot  be  got.  Send  for  Samples  and  Prices. 


Ward's  Coronet  Hard  Ash 


RED  AND  BLUE   LABEL. 


UNEQUALLED  IN  QUALITY  AND  PRICE. 


Sale    Agents    -For    Canada 


GEO.  D.  ROSS  &  CO. 


53  Wellington  Street  West,  Toronto.     648  Craig  Street,  Montreal. 
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iptxll  straps  AisriD  shoe  labels 


SHIRT    AND    TTIISriDIEIRrW^EAIR,    LABELS 


FOR     CLOAKS 


Low  Prices 


FOR     SKIRTS 


SUPPLIED  AT  SHORT  NOTICE. 

Artistic  Designs  Furnished. 

WRITE    FOR    SAMPLES    TO 


FOR     SUITS 


Quickest   Delivery 


FOR     FURS 


GERMAN  ARTISTIC  WEAVING  GO., 


Factories:  Crefeld,  Germany,  and  Pompton  Lakes,  N.J, 

683  &  685  BROADWAY.   NEW  YORK. 

Uauadian  Office:  TORONTO,  14  Mellnda  St. 
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STYLES    IN    SPRING    SHOES. 

II K  feature  of  the  new  Bhoes  for 
Spring,  is  the  neatness  of  the 
shapes.  The  Boles  are  all  oloselj 
trimmed  and  'i-ht  and  add  great  h 
to  the  ' '  tight ' '  appearance  of  th< 
shoe.  Plain  effects  are  the  rule. 
save  in  an  occasional  oxford  which 

shows    some    fancy    work    in    patenl 
leather  continued   in   the   armor. 

The  hide-,'  shoe  has  alniosl  always  the  patent  leather 
toe-cap  and  medium  weight  sides.  Very  few  button 
shoes  are  shown,  hut  there  is  a  number  of  Bluchers  which 
promise  Onlj  a  moderate  sale.  The  Iocs  are  more  pointed 
and  the  slant  proportionate  on  both  side  of  the  Bole. 
Yici  kid  and  \elour  calf  are  the  favorite  leathers.  Some 
Summer    Oxfords    have    bars    across    the    front     Varying    in 

number  from  three  to  ten. 

The  man's  shoe  has  a  toe  very  much  like  the  old 
"  coin  "  toe.  that  followed  so  closely  on  the  "  ra/.or 
to,-.  It  was  the  neatest  shape  in  the  opinion  of  many  that 
ever  appeared  on  the  market.  Some  have  a  more  blunt 
toe  with  one  side  straight  and  the  other  sweeping  around 
to  it  in  a  rather  awkward  looking  style.  This  is  aeentu- 
aled  in  the  ''  potatoe  "  shape  which  has  a  decidedly 
pointed  toe.  Not  many  of  these  are  included  in  the 
Samples,    but    a    few    show    the    tendency      id'      the    coming 

style.    The  toes  are  all  well  boxed  out,  retaining  the  popu 
lar  masculine  appearance  and  comfortable  lit.     The  num- 
ber of    Bluchers    i-   asti  Dishing,    fullv    two-thirds  of  some 
sample  lots  being  made   in  this  style.     Velour  calf  has 

greater  prominence  than  any  other  leather,  and  will  be 
the  leather  for  next  year.  There  are  some  box  calf,  and 
a  city  retailer  showed  a  shoe  made  of  what  he  called 
"  gnu  calf."  a  leather,  in  appearance  like  a  velour,  but 
mucb    tighter,    and    thus   cooler. 

There  will   not   be     an  overwhelming  demand   for  tan 

shoes  next  Summer,  but  the  wholesale  houses  are  pre- 
pared for  what  will  come.  Tans  are  of  the  same  shape  as 
blacks.      There    is    even    a    scattered    dark    brown    shoe    in 

the  samples. 

ARRANGING  THE  SHOE  STOCK. 
'TMIK    most    practical    and    convenient    plan    to    adopt    in 
1      the  arrangement  of  the  cartons  on  the  shelves,  de- 
pends   verj    much    upon    the    space,    and    the    amount 

of  stock  carried.  It  is  customarv  in  smaller  shoe  depart- 
ments to  place  as  much  of  the  stock  as  possible  on  t'n  • 
shelves,  providing  the  extra  space   required,  by  building 

the  shelves  deep  enough  to  hold  two  rows  of  cartons.  But 
the  neatest  and  -afo-t  wax  is  to  use  the  shelves  only  for 
samples,    showing   only    one   of    each    size    and    width,    and 

keeping  the  duplicate  stock  in  another  section. 

The  average  store,  however,  can  r.ol  afford  to  carr\ 
a   -lock  of  sutVieient   variety,  to  till  the  shelves  with  but 


one  of  a  kind.  ><■  that  Bchemes  mii-l  be  Worked  out  where 
the  sample-,  will  be  easily  available,  tnd  >el  kept  on  the 
same    shelves    as    the    ■■••ini.il    stock.      There    are    two    ways 

of  doing  this,  one,  by  placing  all  the  same  kind  in  on.' 

division  of  the   Bhelving,  and   the  other,  bv    using   the   low 
sections   as   sample   space,   and    Oiling   the   upper   TOWS   with 

the  stock.     The  latter  is  the  better,  a-  there  i-  less  tea: 

of  mixing  the  cartons,  and  the  -.ample-  are  more  conven- 
ient. When  a  sample  is  sold  another  of  the  -am  ■ 
style  should  be  immediately  bl<  Ugh!  down  from 
the      stock      above.      Still      another      plan    i>    to      keep    the 

-ample-  near  the  trying^on  chair-,  and   tin'  -tuck   in  the 

more  distant    parts  of  the  department,  order  being  obscrv 
ed   in  the  placing  of  the  stock,  as   well  a-   of  the  sample-. 

The  store  that  has  the  entire  visible  stock  nothing 
but  samples,  is  sure  to  maintain  a  far  neater  room,  and 
can    easily    avoid    the    mixture   of   sample-    and    stock    thai 

often  occurs,  where  ihey  are  close  together.  Here  again 
the  system  of  one  merchant  almost  always  varies  from 
that  of  another.     The  plan  thai   has  given   mo-;   general 

satisfacti and  the  one  that  has  been  in.i-l  often  adopt- 
ed with  slighl  modifications  is  to  run  the  sizes  from  the 
ledge  upwards,  continuing  this  completely  around  the 
store.  Where  several  widths  of  each  size  are  carried, 
they  should  all  be  side  by  side  in  a  division,  that  i-  each 
number  in  all  its  widths  will  be  placed  horizontally  Bide 
by  side,  while  (he  size  increases  with  each  carton  upwards. 
When  this  is  done  the  salesman  knows  the  row  running 
the  length  of  the  store,  that  contains  the  required  num 
her.  ami  at  a  momont's  glance  ean  select  his  s.\  or  BTJ 
and  so  on. 

Manv  merchants  allot  a  division  in  Hie  Bhelving  to  a 
certain  style  in  all  iis  sizes,  the  space  being  two  cartons 
high  (the  limit  between  shelves)  ami  ihe  required  width. 
If  more  .-pace  is  required  two  divisions  are  used,  and  tie- 
space    not     needed.    Riled    up    with    dilpl  icales.       Sueh    divi 

sions  are.  however,  more  difficult  to  fix  in  the  memory, 
and   when   the  proper  style  i>  found,  some     seconds  are 

required  to  select  the  desired  size  and  width,  a  delav 
which  is  increased  bv  the  confusion  in  arrangement  in 
each   division,   thai    cannot    be  avoided. 

All  this  above  the  ledge,  which  u-aially  runs  around 
the  store  at  the  height  of  two  and  a  half  to  three  feet. 
Below  this  the  cheaper  Ime-  ami  rubbers  can  be  kept,  the 
division,  rather  than  the  perpendicular  arrangement,  be- 
ing observed.  Infants'  ami  children's  boots  are  usually 
kept  in  drawers  beneath  the  ledge,  each  style  having  it- 
i  wn  drawer. 

When  Ihe  sine-  from  a  carton  are  sold,  the  carton 
must  not  he  removed  from  the  -helves,  but  inverted,  to 
show  that  the  box  is  empty.  In  his  -pare  moments  dur- 
ing the  day.  the  sale-man  must  till  all  these  empty  h 
in  order  that  no  Btyle  or  size  will  be  missing  if  demanded. 
It  i-  a  good  plan  to  make  this  the  work  of  one  clerk, 
sale-man.  however,  assisting  him,  by   marking  on  a  slip 
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of  paper  the  style  and  size  of  each  shoe  sold  by  him. 
Where  there  is  a  cashier,  he  might  note  each  sale,  and  the 
clerk  who  looks  after  the  samples  can  receive  from  him 
a  list  of  what  is  wanted. 

1 1  a  shoe  is  out  of  stock  the  carton  representing  it,  can 
be  tinned  around,  so  that  the  blank  end  is  showing.  In 
this  way  the  buyer  can  tell  in  a  few  minutes  what  is  re- 
quired, without  going  to  the  trouble  of  examining  the 
reserve  stock.  To  avoid  all  necessity  .of  going  through 
the  stock,  a  small  tag  can  be  attached  to  each  carton  that 
represents  a  size  which  is  short,  the  exact  number  re- 
maining being  marked   on   the   tap.   and  each  sale   after- 


Wtrlr^ 


wards  being  chronicled  by  a  stroke.     When  the  stock  is 
replenished,  the  buyer  removes  the  tae. 

By  a  little  thought  and  care  each  merchant  can  ar- 
range and  keep  his  stock  as  best  suits  his  space  and  size 
of  stock,  and  can  maintain  such  order  that  buying  and 
selling  will  be  done  rapidly  and  easily,  with  pleasure  to 
salesman  and  customer,  and  no  danger  of  overstock.  The 
shelves  can  be  kept  neat,  and  a  salesman  be  enabled  at  a 
glance  to  see  if  a  certain  size  is  in  stock.  If  this  is  pro- 
perly attended  to  not  only  is  much  time  and  bother  saved, 
but  the  customer  is  impressed  with  the  ease  with  which 
he  is  waited  upon,  and  the  through  knowledge  the  sales 
man  has  of  the  stock  carried. 

THE   RETAILERS   STOCK   OF   RUBBER  GOODS. 

'PHE  rubber  season  may  be  said  to  extend  from  Decem- 
1  ber  1st  to  the  middle  of  May,  with  the  months  of 
March  and  April  containing  perhaps  two-thirds  of 
the  business.  More  people  are  wearing  rubbers  than  ever 
before,  and  they  are  wearing  them  more  of  the  time.  The 
average  man  or  woman  now  includes  them  in  the  regular 
winter  costume,  and  it  is  becoming  far  more  general  to 
continue  their  wear  from  the  first  of  the  snow  until  the 
warm  weather  comes,  than  to  use  them  only  during  the 
soft  Spring  season. 

For  this  reason  every  shoe  stock  must  include  a  good 
variety  of  rubbers,  in  as  many  widths  and  shapes  as  can 
be  carried.  With  the  large  sales  of  this  class  of  goods, 
has  naturally  followed  a  more  strict  observance  of  finish, 
fit  and  style,  on  the  part  of  the  consumer,  and  to  meet 
this  a  stock  must  be  more  select  and  varied  than  in  form- 


er years.  The  large  number  of  different  shapes  of  shoes 
demands  a  correspondingly  large  assortment  of  shapes  in 
the  rubbers" 

The  manufacturers  have  done  their  part  of  providing 
for  this  large  and  varied  demand,  and  the  merchant  must 
take  advantage  of  it.  There  are  rubbers  of  all  shapes  and 
qualities,  to  fit  the  cheap,  coarse  shoe,  as  well  as  the 
neatest  demand  of  fashion.  There  are  the  high  storm 
lubber,  the  low  sole-rubber,  with  and  without  front  strap, 
the  wool-lined,  the  felt  top,  and  the  boys',  rubber  with 
double  toe.  There  is  a  greatly  increasing  sale  for  the 
low  rubber  for  city  and  town  use,  a  rubber  that  has  all 
the  advantages  of  the  high  shape  except  in  deep  snow, 
with  none  of  its  bulky  appearance.  The  average  merchant 
pays  altogether  too  little  attention  to  this  style,  for  the 
principle  objection  of  the  well-dressed  man  or  woman  to 
the  ordinary  rubber  is  its  somewhat  clumsy  appearance. 
This  is  entirely  avoided  in  the  low  rubber,  and  very  many 
pairs  could  be  sold  to  the  better  class  of  trade. 

In  selling  the  rubber,  strict  attention  should  be  paid 
to  the  fit.  Many  a  rubber  and  merchant  gets  a  bad  repu- 
tation, simplv  through  the  carelessness  of  the  salesman 
in  selecting  a  good-fitting  article.  A  rubber  that  does 
not  fit  will  not  give  satisfactory  wear.  The  usual  method 
of  the  salesman  is  to  crowd  on  a  size  that  is  much  too 
small  in  length  or  width,  and,  looking-  only  to  the  tight- 
ness of  it,  declare  it  a  good  fit.  If  the  sole  of  the  shoe 
protrudes  beyond  the  sole  of  the  rubber  either  in  front 
or  side,  the  rubber  is  sure  to  wear  through  at  the  project- 
tion.  It  must  "  set  "  snugly,  but  be  wide  enough  for 
the  sole  of  the  boot.  Make  sure,  too,  that  the  toe  of  the 
rubber  is  of  the  shape  that  marches  the  toe  of  the  shoe, 
or  the  appearance  of  the  foot  will  be  so  much  altered  as 
to  turn  the  wearer  against  the  use  of  rubbers.  The  fit 
of  the  rubber  depends  very  much  upon  the  salesman,  and 
the  future  sales  upon  the  fit. 


Shown  by 

HcLaren  &  Dallas 


The  buyer  must  be  careful  to  provide  a  good  supply 
of  sizes  that  sell  most  freely,  and  not  "  load  up  "  with 
an  over  supply  of  unusual  sizes,  an  1  tind  himself  short 
of  those  that  sell  most  rapidly.  In  a  woman's  rubber 
the  most  asked  for,  are  sizes  41-2  to  61-2;  in  men's,  71-2 
to  9;  and  in  boys',  41-2  to  51-2.  Other  sizes  must  be 
carried,  but  in  many  the  demand  is  so  small  that  sufficient 
time  is  given  to  restock  when  the  sizes  get  low. 
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MERCHANTS  WHO  DON'T  CARE 

To  carry  expensive  DINNER  SETS  in  stock  need  not  do  so. 

We  make  a  specialty  of  SfcTS  OF  1  1  7  PIECES,  that  can  be  retailed  at  a  handsome  profit 
at  from  $1">  to  $50,  and  can  supply  Single  Sets  if  required,  for  immediate  shipment. 

SEE  THE  TWO  SUGGESTIONS  BELOW. 


SUGGESTIO 
ONE: 

1 1  your  customer  wants 
a  better  set  than  you 
keep  In  itock,  don  t  sax 
you  cannot 
bat  Write  us  lor  illus- 
trations or  samples 
naming  price  your  cus- 
tomer is  willing  to  pay. 
We  uive  such  matters 
prompt  attention. 


BARNARD 

AND 

HOLLAND  CO., 

Wholesale  Crockery, 

290  St.  JAMES  ST.. 
MONTREAL 


SUGGESTION 
TWO  : 

If  your  customer  is 
coming  to  Montreal, 
itan  to  us  with 
a  letter  instructing  us 
to  sell  him  what  he 
wants  and  to  Charge  to 
win.  We  will  then 
credit  you  with  a  ni 
p  !■■'■■■  o 
that  we  may  In-  aide 
to  make. 


BARNARD 

AND 

HOLLAND  CO., 

Wholesale  Crockery, 

290  St.  JAMES  ST., 
MONTREAL. 
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•  This  department  is  conducted  and  prepared  by  Miss  Nora  Laugher,  advertising  specialist,  Toronto,  and  one  enjoying  a  high  reputation  as  an 
expert  and  authority  on  all  advertising  matters.  She  will  be  pleased  to  answer  questions  regarding  advertising,  to  give  the  assistance  and 
advice  which  an  expert  is  so  well  qualified  to  give,  and  to  criticize  advertisements  which  may  be  submitted  to  her.  It  is  intended  that  the  depart- 
ment shall  be  helpful,  practical  and  well  up-to-date.  Correspondents  should  address  their  letters  to  "Good  Advertising  Department,"  The 
Dry  Goods  Review,  Toronto. 
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Come,  gentle,  Spring  !     Kven  mountains 

And  forests  seem  impatient  to  demand 

Thy  promised  sweetness.     Man  superior  walks 

Amid  the  glad  creation,  musing  praise 

And  looking  lively  gratitude." 


Iff  people  in  the  whole  world  oerharis 
appreciate  more  -thoroughly  the  beauti- 
ful crescendo  and  diminuendo  of  the 
0'(il(len  Spring  sunshine  than  we  of  the 
northern  zone  after  our  long,  cold  Win- 
ter of  frost  and  snow.  In  the  South 
roses,  lilies  and  violets  bloom  content- 
edly all  the  year  round,  or  else  they 
arise  up  suddenly  in  April-time  like 
fair  maidens  around  a  Soring  bargain- 
counter.  Unlike  the  bargain-counter  ladies,  though  the1' 
are  not  so  well  appreciated,  because  they  have  not  been 
so  earnestly  sought  after  and  coaxed  to  make  their  ap- 
pearance. In  the  land  of  sunshine  one  does  not  have  to 
woo  the  golden  season,  it  is  already  won.  It  is  an  un- 
chaneinp"  throned  queen  and  unappreciated  as  these  un- 
changeable, august  majesties  are  woid  to  be.  Dame 
Nature,  in  the  land  of  John  Canuck,  on  the  other  hand, 
believes  that  variety  is  the  very  spice  of  life  and  gives 
the  seasons  each  their  own  delightful  innings.  This  ex- 
actly suits  John  Canuck,  for  he  is  a  pursuing  animal — he 
likes  best,  what  he  has  to  run  after  and  make  a  hard  run 
at  that.  We  have  learned  to  love  the  looking  forward  to 
the  cumin  of  the  ground-hog— to  the  non-appearance  of 
the  shadow  of  bruin  when  he  takes  his  first  constitu- 
tional after  bis  long  Winter  nap  and  the  search  for  the 
fortelling,  delicate  fringe  of  emerald  along  the  frozen 
lake-side  — these  dear  heralds  of  Canadian  Springtime. 
The  Southern  woman  may  gather  her  bouquet  of  roses  in 
early  April  but  they  cannot  give  her  one  thousandth  part 
of  the  joy  that  a  daughter  of  Canada  feels  when  she  gath- 
ers her  first  Spring  flowers,  or  when,  in  the  keen  North- 
ern breeze  she  listens  breathlessly  for  the  song  of  the 
lirst  robin,  gracefully  silhouetted  on  the  yet  bare  branches 
of  the  maple  tree. 

SoriiP'tinic  is  the  Ring-time  and  the  season  of  all  sea- 
sons when  von  can,  if  you  choose,  make  your  advertising 
a  little  bit  flowery.  It  is,  however,  well  not  to  overdo  it. 
Toot  your  Spring  horn  well,  but  don't  toot  it  in  a  too 
high-falutin'  manner  over  the  heads  of  the  people.  Sound, 
common  sense,  made  bright  and  Spring-like,  is  the  best 
of  Spring  talk. 


The  Spring  outfit  is  a  matter  of  some  moment,  there- 
fore it  is  well  to  be  "  abreast  of  the  times  "  and  ready 
with  early  work.  Lots  of  bright,  sunshiny  sayings,  bright 
headlines  for  Spring  advertisements  ma1-  occur  to  you 
during  dark  January  days  and  it  is  well  to  garner  these 
bright  ideas  up  for  future  use.  Take  the  advice  of  old 
Captain  Cuttle,  "  When  found,  make  a  note  of  "  and  jot 
down  any  good  original  ideas,  or  clever  savings  of  others 
for  future  publicity  work. 

*  *     * 

Easter  arrives  a  little  earlier  this  year,  and  of  course, 
you  will  prepare  yourself  to  cater  to  the  demands  of  the 

season   of  weddings. 

*  *     * 

Just  as  our  Ontario  Spring  .unfolds  itself  gradually, 
so  does  advertising  steadil'"  and  surelv  bring  results.  Like 

A   Forceful  and  Effective  Ad. 


Carpetings  for  Spring 
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Wiltons  Axminster5 

.       Savonnerles  Wilton  Velvet5 

Wiltons:  Bigelow.LoweJI.Whit-i  from,  includi-.g  an  abundance  of 
tail  and  other  best  rnaWs.  The  the  ever-popular  green.  Price 
very  latest  designs,  colorings  and  begins  at  75*:.  per  yard., 
shadings  are  herein  giealer  abun-  Wilton  Velvets:  Beat  ties', 
dance  than  ever— many  our  own 'Smith's,  Sanford's,  Stmson*s  and 
private  designs.  'Pikes  begin  at  |  others.  The  nevel  wear  out  Wind 
Ji  27' t  per  yard.  —  recommenderl  especially  (or  their 

Snvonneries:  Smith's— in  the  durability  and  long-wearing  quali* 
new  patterns;  the  most  beautiful  I  ties.  A  magnificent  assortment  of 
tloor  fabric  made..  .Type  talk  (ads  j  patterns  for  rooms,,  haJJs  and  slalrs. 
to  give  an  adequate  i^ea  of  tlieir  Price  begins  nt  60c.  per  yard, 
beautv.  The-yopular  parlor  carpet  Body  Brussels  :  Bigelow,  Lowell 
of  to-day  in  an  entire  new  line  of  J  and  WhiMall  are  the  representative 
patterns.  Price  begins  at  $1.25  .makers  of  this  country.  Our  se- 
per  yard.  lection  of  patterns  in  this  line  is  of 

AxminstTs:  OuMines  o(  Ax-  the  very  best  and  our  prices  are 
minsters  have  been  reinforced  I  always  lower  than  the  general 
greatly,    although      Hartford     and  '  market. 

Smith  remain  the  principal  makes ;  I     Tapeatry    Brussels:  .  Stinson*s, 
ovtr  a   hundred  designs,  to  Select  |  Roxbury,.  Smith's,    Higgins'    and 

J.  B.Van  Sciver&Co. 

URGES!  FURKiTUSE  MD  OilFET  MOUSE  IK  THE  WORLD 

Bllbi  AT  the  Railr*a<  fmym    Take  Rallraaf  toff,  tot  «t  Nark.1  sir,.*,  Pku.4tl.bl..     Seat*  l.aa  el  .or  VYtrrrMtii  lo  CtUBE^ 


the  Spring  sunshine,  too,  advertising  requires  time  to  ma- 
terialize.   Business  from  printers'  ink  does  not  come  with 
a  rush  of  weak,  unhealthy  growth.    Good  advertising  does 
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-now  on  the  eve  of  its 
arrival — are  all  here  and  you  are 
cordially  invited*  lo  call  and  inspect 
them.  We've  '  ouirivalled  our 
greatest  previous  efforts  in  mak- 
ing the  display  one  grand  beauty 
show.  The  new  season's  goods 
are  handsomer  than  ever — many 
are  our  own  private  patterns  and 
are  exclusive.  And  while  accept- 
ing our  invitation  to  this  beautiful 
.carpet  opening,  don't  forget  that 
this  is  that  peculiar  store  which 
saves  you  fully  as  much  money 
on  Carpets  as  on  furniture.  It  will 
pay  you  to  come  even  though 
you're  several  miles  away. 

•  No  Carpet  store  In  the  world 
has  such  facilities  of  displaying  its 
Poor  coverings  as  has  this  one. 

Body  Brussels 

Tapestry  Brussels 

Sarcoid's  are  all  on  show  here. 
Every  make  is  repre*ented  by  in 
elerant  var-ely  cl  paiterns.  This 
season  the  deign*  copy  closer  than 
ever  the  soil  rich  effects  only  found 
in  the  pi'e  fabrics. 

Ingrain*:  The  Ingrain  ol  to* 
day  lakes  tank  Wilh  the  finest 
grades  ol  c^rref"  in  color  combina- 
tions and  effects,  making  a  furnish- 
ing that  will  rival  the  ordinary 
Brussels.  Ourslockcmbraces.nl 
ot  the  principal  makes.  Price 
begins  al  26c:.  per  yard. 

Special:  As  .1  special  feature  lor 
this  week  we  offer  a  lot  cf  Has- 
socks, repc  at  50c  aalijea,  Ti.ey 
go  at  3Sc.  v,:...c  they  last. 

Linoleums  and  Oil  Cloth  are  well 
worth  mcrnor.ous  mention  here. 
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Dry    Good* 

I '  •    \  i  «•  w 


aol   belong  to  the  fungus  species ;  it   unfolds  itself  Bub 
stantiallj  in  a  gradual,  wholesome  way.    Thai  is  the  kind 

v.ni   wanl     the   healthv.   n \  making   kind,  bul    to     el 

this  desirable  harvest  you  must  son   the  seeds  of  convinc 

inguesH. 

•  •     • 

Firsl  of  all  your  ad.  must  command  the  attention  of 
the  reader,  li  must  be  beaded  in  Buch  an  attractive  man- 
ner thai  it  will  oateh  the  eye  at  firsl  glance,  bu1  above  all 
ii   inii.-i  convince  when  il   is  perused. 

Bear  the  thought  well  in  mind  thai  people  do  nol  gi 
eralh    buj    papers  for  the     advertisements  thej   contain, 
they  are  mere!  incidentals  which  are  generally  -lanced  .u 
in  a  cursory  fashion,  therefore  it   is  imperative  thai   ad 
v-ertisements  should  be  made  particularly  attractive  with 
well-set   headlines  or  ilust  rat  ions  to  catch  the  eye. 

•  •     « 

A  heavy  growth  of  business  does  nol  evolute  from  one 
or  two  l>i ■■•  snlur<'cs.  Such  splurges  only  cause  a  mush- 
room   popularity     the   kind   thai     oes   up   like   a   rockel 

and  down  like  a  stick.  One  big,  sensational  ad.  does  not 
make  a  successful  season  any  more  than  one  swallow- 
makes  a  Summer.  The  righi  ad-nail  to  strike  is  the  re- 
liable and  worthy  nail.  Those  merchants  who  industri- 
ously hammer  away  at  the  simple  though!  of  making 
business  as  reliable  and  worthy  of  custom  as  possible, 
and  let  folks  know  this  fact  through  good  mediums,  are 
the  men   who  make  a  success  of  their  labor. 

•  •      • 

The  advertising  of  a  departmental  store  is  principally 

addressed  to  women,  therefore  the  better  the  adwriter  for 
such  a  store  understands  the  fads  and  foibles  of  the 
eternal  feminine,  the  better  will  he  be  able  to  put  the  neces- 
sary and  convincing  leaven  into  his  ads.-  this  "  one  touch 
of  nature  "  without  which  the  ad.  is  Hat.  stale  and  un- 
profitable. 

Hundreds  of  Toronto  women  positively  enjoy  the  ads. 
of  the  T.  Baton  Co..  Limited,  and  the  Robert  Simpson  Co.. 
Limited,  not  merely  for  the  bargain-things  they  tell  of 
every  day.  but  also  on  account  of  their  entertaining  and 
interesting  style.  This  has  been  more  especially  notice- 
able durin"  the  recent  holiday  season,  when  even  the  boys 
ami  uirls  of  the  house  sou-lit   eagerly  every  day   for  news 

of  ••  Teco  ami  his  d Ever-so-long, ' '  and  the  doings  of 

■•   Alice   and   Sinbad    in    Wonderland." 

•  •      • 

Both  these  companies  have  solved  the  problem  of  suc- 
cessful advertising— they  strike  the  righi  note  sound  it 
without   bombastic  bragging,  without  undue  exaggeration 

—  tile  "  one  touch  of  nature  "  makes  the  reader  kin  with 
the  store.  It  reaches  the  heart  of  a  woman  and  create- 
in    her   a    desire    to    inspect    the    articles   offered    by    people 

-he  has  learned  to  place  confidence  in. 

•  •      • 

The  T.  Baton  Co.  certainly  struck  the  right  advertis- 
ing  note.   too.   when    a    few    weeks   before   Christmas    they 

announced  that  commencing  January  2nd,  L904,  and  until 

further  notice,  they  would  close  their  store  every  day  at 
.">  o'clock.  Viewed  altogether  apart  from  the  humani- 
tarian standpoint,  and   the  advantage  to  the  thousands  of 


employes,  such   a  Btep  in  advance  places  tin-  Bra 

l„  -H that   it   must  command  tie-  respect  ami  i 

well    as    the    business    of    all    who    appreciate    the    li\. 

let    live   principle   which,  alas,   is    i ften    forgotten    in 

this  day  ot   get   and  grab.       It   is  a  gigantic  ad.  for  the 

most  enterprising  retail  drj  erooda  house  in  the  Domin 

Doubtless  the  Btep  was  taken  b>   the  firm  with  all 
ad\  antaeres  fullj  in  \  tew . 

•     •     • 

The  adscript  of  these  two  stores,  both  as  to  matter  and 
setting,  forms  excellent  eopj   for  the  general  -tore-  in  the 

smaller   tow  n-    to    imitate. 


I  noticed  an  advertisement   the  other  daj   in  a  weeklj 

local    paper   of   a    small    town    which    staled    that    a    certain 

general  store  had  for  sale  "  Dress  g Is.  Notions,  Boots, 

Last  Page  of  a  Bright  Christmas    \nnouncement. 
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sines.  Bats,  Caps.  Men's  Furnishings,  Taints  oils.  Var- 
nishes, Seed-.  Sugar,  Tea,  Soap,"  etc.  If  such  an  an- 
nouncement as  that  had  been  conspicuous  by  it-  absence, 
the   results  would,  doubtless,  have  been  ,i ti-t   as  satisfac- 

t.  l\.    because    the    lieople    for   miles    round    knew     that    thi- 

store  always  had  these  goods  for  sale  every  lawful  day 
of  the  year,  therefore  this  space  wa-  as  blank  space  and 
absolutely  worthless.  I>id  this  merchant  tell  some  well- 
written  story   regarding  the  goodness  and   worthines 

his   goods   and    vary    it    from    week    to    week    there    would    not 

1  much  mail-order  business  transacted  by  the  people 
of  his  town  with  two  certain  departmental  -tore-  many 
miles  distant. 


in? 


Dry   Goods 

Review 


GOOD  ADVERTISING 
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Space  occupied  by  catchy,  convincing  matter  invari- 
ably brings  business.  The  merchant  should  realize  this 
tact  and  be  enterprising  enought  to  expend  a  certain  sum 
in  hiring  someone  else's  brains  if  his  own  are  incapable 
of  doing  the  work,  so  thai  his  advertising  space  will  turn 
money  into  his  own  till  instead  of  the  till  of  others.  I 
hold  that  the  man  is  untrue  to  himself  who  can  sit  down 
calmly  and  allow  the  bank  notes  of  his  neighbors  to  travel 
miles  away  through  the  mails  to  fill  the  coffers  of  a  more 
up-to-date  man— that  is.  of  course,  providing  his  own 
goods  are   worthy  <>oods. 


In  nine  cases  out  of  ten  it  is  the  country  merchant's 
own  fault  that  his  fellow  townspeople  place  orders  for 
goods  in  the  large  departmental  stores  of  distant  cities. , 


Many  bright  advertisement  writers  are  to  be  found  in 
Toronto,  Montreal  and  other  Canadian  cities,  who  for  a 
small  amount  paid  monthly  or  quarterly  would  forward 
good,  convincing  advertising  week  by  week  to  the  country 
merchant  who  could  easily  fill  in  himself  the  actual  price 
of  the  goods.  These  adwriters  make  a  study  of  type  and 
so  are  competent  to  give  full  and  intelligent  instructions 
to  the  country  printer  as  to  the  setting  of  the  advertise- 
ment to  make  it  attractive  to  the  peruser  of  the  paper.  A 
good  ad.,  like  a  good  egg,  can  be  easily  spoiled  in  the  set- 
ting.    This  is  a  truism  I  have  pointed  out  before,  and  I 


The  general  merchant  often  thinks  erroneously  that 
because  he  knows  his  own  goods  from  "  A  to  Izzard  "  he 
is  best  qualified  to  tell  others  about  these  goods.  He  may 
know,  but  he  may  not  be  able  to  place  the  facts  in  as  con- 
vincing and  attractive  literary  form  before  the  public. 
Every  business  man  is  not  an  adept  at  literary  concise- 
ness and  catchy  expressions— for  after  all,  these  are 
necessities  to  successful  advertising.  While  on  the  other 
band  the  practical  adwriter  may  not  know  the  goods  per- 


Men's  Shoes 
For  Spring 


Every  shoe  in  this 
showing  is  new.  New 
in  fashion  and  in  mak- 
ing. One  style  is 
made  from  Vici,  a 
choice  selection,  over 
one  of  the  new  shape 
lasts  for  this  Spring's 
wearing,  slightly  nar- 
rower than  common  ; 
they  have  brown  vest- 
ing tops  with  a  slight 
mixture  of  white  —  a 
small  figure  which 
sets  off  the  shoe  to  advantage.  These  cloth  tops  we  guaran- 
tee —  as  we  do  every  stitch  in  the  shoe.  The  price  —  and  it 
should  be  a  dollar  more,  $3.50 


A  Bright  Christmas  Ad. 


Ends  .  .  . 
Saturday 
Night  .  .  . 


Ends 


Saturday 
Night  .  . . 


A  price-cut  of  10  per  cent— when  you  know  that  it  is  genuine— 
should  be  sufficient  inducement  lor  you  to  purchase  Holiday  Gifts 
now.  The  ten  cent  "rake-off"  on  every  dollar  you  spend  is  quite 
an  item,  and  first  pick  from  a  new  and  complete  assortment  of 
Christmas  goods  is  probably  worth  as  much  more.  Five  cent  Dolls 
are  going  out  at  10  per  cent  off  this  week,  so  are  Men's  Suits  and 
Overcoats,  and  Dinner  Sets,  and  Shoes,  and  EVERYTHING  else  in 
our  entire  establishment  —  every  article  that  men,  women  and 
children  wear;  a  thousand  and  one  decorative,  useful  and  necessary 
things  for  the  household 

The  10  per  <fnl  discount  will  be  allowed  only  on  cash  sales.    Goods 
will  be  charged  lo  our  customers  hi  regular  price 


custom 
^goods  and  allow  a  discount  ol  10  per  cent, 
aesi.  ana  don't  lorget  that  Saturday  night  ends  II.      . 
MAIL    ORDERS    will    be   filled    promptly   and   satlslactorlly 
reeelpl  ol  the  cash,  money  order  or  postal  note. 


Free  For  The  Boysl 


BENT  FRAME  SLEICHS.  . 


HARD  WOOD  COASTERS. 


C£'.) HISTORY  OF  MICH. 


All  purchasers  of  Boys'  and  Children's  Suits  antf 
Overcoats  can  hove  thru  choice  ot  a  Slad  or  • 
Hl.tory   of    Michigan    FREE 


Mabley  &  Company 


heartily  wisli  that  the  storekeepers  of  the  smaller  towns 
would  realize  it  more  fully.  I  marvel  much  that  men  who 
have  little  time,  less  inclination  and  still  less  talent  to 
compile  their  own  advertising  matter  do  not  get  their 
ads.  written  for  them  in  this  manner. 


sonally,  yet  his  practised  eye  and  facile  pen  will  soon 
prove  that  his  talent  and  skill  in v verbal  architecture  can 
build   up   a  business-bringing:  announcement. 

*     #     * 

Not  long  ago,  I  heard  of  a  merchant  in  a  small  Ontario 
town  who  has  been  in  business  for  upwards  of  25  years 
and  yet  has  never  ridden  on  a  railroad  or  talked  over  a 
telephone.  A  railroad  runs  through  his  town,  but  he  has 
always  refused  to  use  it.  Neither  will  he  allow  his  goodc 
to  be  shipped  over  it.  Instead  he  drives  to  a  city  nearly 
forty  miles  away  where  he  buys  his  stock  and  hauls  it  to 
his  store  by  wagon.  The  strange  part  of  it  is  that  the 
man  has  made  money.  Is  it  that  his  out-of-date  individu- 
ality is  a  drawing  card— an  up-to-date  advertisement  for 
him,  or  is  it  shrewd  frugality  of  the  most  pronounced 
type  that  has  enabled  him  to  save?  Doubtless,  he  would 
have  gleaned  more  of  the  joy  of  living,  and  saved  just 
double  the  amount  he  has  now,  with  half  the  labor,  had 
he  shaken  himself  out  of  the  rut  of  his  forefathers  and 
availed  himself  of  modern  methods. 

#  #     * 

The  fool  with  the  gun  has  made  himself  very  conspicu- 
ous in  the  field  of  sport  the  past  hunting  season  and  it  is 
to  be  hoped,  for  the  good  of  humanity,  that  he  will  soon 
be  as  extinct  as  the  fool  ad.  There  is  much  in  the  barrel 
of  a  gun  and  there  is  much  in  the  pith  of  an  ad.— bad  or 
good  work  depend  upon  the  ouality  of  both.  It  has  long 
been  proved  that  a  fool  behind  a  gun  and  a  fool  behind  an 
ad.  can  both  do  some  exceedingly  poor  work,  but  while 
the  former  usually  deals  death  to  others  the  latter  deals 
only  death  to  himself  in  a  business  sense. 

•  •     • 

A  few  years  ago,  a  great  deal  of  time  and  ingenuity 
was  wasted  in  tricking  the  public  into  reading  advertise- 
ments.   One  plan  was  to  skilfully  devise  a  short  story  of 
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Dry    ( 1. 


a    sensational    thrilling    article   ami    I"   end    it    Dp   as   an    ad 

rertisemenl  for  something  or  other.  The  reader  would 
feel  himself  humbugged  just  about  when  he  had  arrived 
at  tin-  lasl  paragraph,  consequently  the  pith  id'  the  ail. 
would  tall  Mat  as  cold  porridge  upon  an  epicurean  palate, 

Bright  .mil  Seasonable 


It's  Up  to 
YOU 

If  Vou  Want  the 

BEST 

iu  Mon's  To^gor/  at  the  lowest  .pneca, 
it's  hero-      Our   storo  is   aglow    with 

Spring' .  .  • 
Haberdashery 

rfaoe  our  Spriog  stylos  in   Neckwear, 
Night  Itobcs,  Fancy  Shirts,  and  tho  io 
numerable  sra.ill  near*,  necessary  to  a 
cnuipleto  outfit  for  a  well-drossod  man. 
j'  "U'o  Lavo  boag'it   the   brightest    con- 

)    j9A   Yvvw.  tttia  to  bo  found  iu  the  markets. 

JEffA     Ny  Fr6m    the    Mylo    centers    we    have 

^^r  bought  flic  bost.    We  are  proud  of  tho 

results  of  our  efforts,  and  we  iraut  jou,  at  least,  to  see  what 
tic  have.     Surely  you'll  come  io,  won't  you? 

pRED     M.     NYg 

CLOTHIER  and  HABERDASHER  ' 

2425  Wash.  Ave. 


N 


s 


The  stylo  is  now  happily  finding  its  own  level  in  disue- 
tude  for  the  survival  of  the  fittest  is  as  well  illustrated 
in  advertising  as  it  is  in  anything  else. 
•     •     • 

To  paraphrase  Shakespeare:  "  Sonic  are  horn  adver- 
tisers, some  achieve  advertising  and  sonic  have  advertis 
injr  thrust  upon  them."  The  firm  of  D.  Crawford  &  Co., 
St.  Louis,  certainly  had  advertising  thrust  upon  them.  It 
happened  in  this  way:  At  the  close  of  the  Civil  War.  Mr. 
Crawford  was  doing  business  in  a  small  and  unpretentious 
store  at  the  corner  of  Broadwav  and  Franklin  avenue. 
He  had  never  advertised,  but  he  bought  at  a  bargain  ten 
thousand  army  blankets,  and  those  things  just  then  were 
in  great  demand.  It  suddenly  occurred  to  him  that  he 
would  place  an  advertisement  in  the  "  Missouri  Republi- 
can.*'  which  was  then  the  leading  newspaper  of  the  city. 
His  idea  was  to  expend  about  $10  or  in  the  neighborhood 
of  $10,  certainly  not  more.  However,  his  change  was 
short   and  when  he  sent  a  boy  to  the  "   Republican  "  office 

with  an  ad,  he  gave  him  a  $50  bill  and  told  him  to  put  in 
$10  worth  of  advertising  and  bring  the  change  back  to 
the  store.     The  advertisment  had  but  a  few  words  in  it. 

It    simply    read  : 

TEN  THOUSAND  ARMY   BLANKETS, 
FOB  SALE  VERY  CHEAP  AT 

I).   CRAWFARD   &   CO.'S    FIFTH    ST.   AND 
FRANKLIN   AVENUE. 

Broadway  was  then  called  Fifth  street.  The  boy  mis- 
understood his  employer  and  invested  the  entire  amount. 
Mr.  Crawford  went  home,  leaving  his  partner  at  the  store. 


The  latter  did  not  understand  the  directions  given  to  the 

b"\     and    Bhortlj     afterward-    he    uent     home.      So    did    the 

bo.\.  When  .Mr.  Crawford  picked  up  bis  paper  the  next 
morning  while  In-  was  having  In-  breakfast  and  saw  such 
a  big  announcement,  he  was  mad  through  an. I  through. 
He  wasn't  going  to  saj  anything  to  thai  boy,  oh.  no!  lie 
.just   left   his  hoi   coffee  where  it   stood  on  the  table  and 

hurried  Off  to  the  store  to  haul  that  lad  oxer  the  coal-. 
The    boj     escaped    the    hauling",    However,    lor    the    head    of 

the  firm  hadn't  time  to  think  of  him.  The  store  was 
packed  with  people  and  thej  were  still  coming  in  streams 

alter  those  blankets.  lie  cnlirelv  forgot  the  licking  he 
was  going  to  rive  the  hoy  and  instead  donned  "  the  smile 
that  won't  come  off";  moreover  he  ransacked  the  coun- 
try   lor    more    thousands   of    blankets    and    kepi    increasing 

his  advertising  space  until  he  soon  became  known  as  ■ 

of  the  heaviest   advertisers  in   the   Western   State-.     His 

business     Was     no    gTOWth     of     the     fungUS    specie-;     il      -revv 

steadily,  increasing  year  by  year  until  he  was  on  the  high 
mad  to  Buccess.  In  a  quarter  of  a  centur)  .Mr.  Crawford 
was  rated  a  millionaire  with  an  enormous  depart  mental 
stoic  thai  owed  iis  affluence  to  tin  advertising  thrusl  up- 
on il  by  the  woeful!  .')  mistake  of  a  small  boy. 
•      •      • 

Seasonable  Sayings  for  the  Spring  of  "  Naughty-Four." 

An  Attractive  Headline  means  much  because  it  draws 
attention  to  what  you  have  to  say.  l\fif  are  a  few  sup- 
gesl  ions  along  this  line  : 

This  New   Year's  best   things. 

Spring  Goods  we  guarantee. 

A  Good  Seller. 
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"Where  are  my 

President  Suspenders?" 

( — and  he  had  Ihrtn  on  alt  Uir 

You  don't  led  the  "President."  That's  the  secret  of  its  pop- 
ularity— the  unconscious  comfort  of  it.  Gives  such  freedom 
and  ease — conforms  so  readily  to  every  bend  of  the  body. 

PRESIDENT 

SUSPLNDLRS 

gursmeed  il  '?,<»**,-  i,  M  burklci  Trimming  c»nno«  mit 
postpaid     Say  l.jfct  or  dark-wi.j.  '  ™  ' 

C.  fk.  EDCARTON  Mrc   CO  .  Bo.  no  B   Sh„l,x.  M.,t 

Collected   for  your  early  Spring  selecting. 

A  long  li-t  of  .ur(>"<l  things  for  early  Spring  wear. 

.lust    the  smart  things  you've  longed   for      they're  hare 

with  the  Spring. 

(ioods  that  argue  their  own  cause, 
a   foretaste  for  Spring. 
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Bright  things  for  ilull  days. 

A   Clearing-up-Sale  of  cold   weather  wearables. 

When   in  doubt   sec  our  new  Spring  stock. 

For  alert  buyers. 

A  Spring  Exhibit. 

Rare   1  m  t    reasonable—  Spring-like    and    seasonable. 

Spring  suggestions. 

A   counter-crowding  Spring  Sale. 

( )ld  favorites  at   new  figures. 

A  closely  calculated  cash  price  on  fresh  Spring  goods. 

A  windowful  of  wonderful  Spring  bargains. 

Spring  styles  and  colors  combined  to  your  taste. 

Our  Spring  Opening  shows  the  goods  you  want  at  the 
prices  you  can  pay. 

An   early   Spring  bargain   crop. 

Our  best   Spring  goods  tor  our  early  Soring  buyers. 

These  Spring  things  have  quality  as  well  as  beauty. 

These   Spring'  goods    for  our  early   Spring  buyers. 

A    Spring  Sale   that  sells   fresh  new  goods. 

Time    to    consider   Spring   materials. 

Touches  of  beauty. 

Signs   of   Spring. 

Select  Avhile  they're  fresh. 

Early  picking  is  an  advantage. 

Our  pleasure  is  in  your  pleasure. 

These  Spring  specials  show  that  we  sell  so  close  there's 
not  much  margin. 

It's  style  and  variety  that  makes  our  Spring  stock  so 
saleable. 

A   Spring  blossoming. 

Spruce   and  smart  for  Spring   wear. 

A  backward  season  smashes  the  price,  but  nothing  can 
change  the  quality. 

Marked  to  a  low  margin. 

Charms   for   the   particular. 

Look  them   over  and  pronounce  your  verdict. 

If  you  buy  now  you  have  an  advantage. 

A  margin  of  profit  and  a  portion  of  pleasure. 

Don't  buy  what  you  don't  need. 

Those  who  like  values  like  us 

A  week  filled  with  bargain  days. 

Satisfying1  and   gratifying. 


GOOD     ADVERTISING 

DEPARTMENT  OF 

CORRESPONDENCE    AND    CRITICISM 


This  department  is  specially  conducted  for  the  benefit  of  advertisers 
throughout  Canada.  It  invites  correspondence  on  all  matters  relating  to 
advertisements  and  advertising.  It  requests  copy  of  advertisements  for 
suggestion,  criticism  or  review  :  it  also  requests  sample  advertisements  for 
reproduction  in  these  columns.  Its  aim  is  to  be  of  practical  value  to  adver- 
tisers. 


(!.  B.  D.  —  Surely  you  cannot  mean,  as  your  letter  half 
implies,  that  you  are  going  to  quit  advertising  entirely.  I 
read  once  somewhere  or  other  "  The  man  who  refuses  to 
advertise  to-day  may  be  advertised  by  the  sheriff  to-mor- 
row." Let  me  know  in  six  months'  time  from  now  how 
you  are  Taring,  my   friend,  if  you  do  stop. 

C.  W. — Your  folder  is  not  only  very  readable,  but  it  is 
instructive  and  useful.  Allow  me  to  congratulate  you 
hi >«  u  both  matter  and  type. 


P.  R.— (1)  Yes.  (2)  \l'  you,  a  patent  medicine  man. 
can  find  pleasure  in  these  columns,  surely  I  can  find  equal 
pleasure  in  answering  your  questions.  (3)  No,  I  am  not 
of  that  opinion.  I  believe  that  a  well  advertised  article, 
such  as  you  mention,  is  recognized  by  the  public  as  a 
genuine  article  because  people  realize  that  it  does  not  pay 
to   advertise  a  fake  beyond   a   certain  time. 

T.  II.  S.— You  seem  to  be  of  the  opinion  that  advertis- 
ing is  more  a  matter  of  sentiment  than  business.  It  has 
long  ceased  to  be  that.- It  is  business  with  a  big,  big  "B." 
You  must  have  been  writing  ads.  that  missed  fire  some- 
how. Don't  do  flash-in-the-pan  advertising;  it  doesn't 
pay;  it's  simply  vanity  and  vexation  of  the  spirit.  I'd 
advise  better  ammunition.  The  paragraph  you  refer  to 
may  be  found  in  my  columns  of  January.  1903.  I  wrote, 
"  Don't  send  a  circular  under  any  circumstances  unless 
it  is  a  good  circular."  And  farther  on  "  The  Spring 
Circular  should  talk  intelligently  of  Spring  goods,"  etc. 
Mid-Winter  values  are  also  referred  to  in  the  same  para- 
graph (page  113  D.G.1\.  Spring  Trade  number,  January. 
1903).  H$j| 

F.  C.  F.— There  Avas  quite  too  much  matter  in  the  ad. 
submitted.  It  would  have  been  more  readable  if  there  had 
been  less  display.  Don't  try  to  tell  all  you  know  about 
your  store  in  one  ad.  Talk  up  your  goods  more  than  your- 
self. Give  a  litttle  more  definite  information.  Always 
give  prices  if  possible.  As  you  wish,  I  will  give  some 
mid-Winter   suggestions    next    month    (February). 

H.  &  Co.— Your  1903-4  Christmas  and  Holiday  an- 
nouncement, covering  twelve  well  arranged  and  well 
classified  pages  is  very  creditable  indeed  and  should  be 
a  good  business  winner.  It  is  right  up-to-date  and  in 
keeping  with  this  progressive  age.  One  of  these  announce- 
ments placed  in  every  house  in  the  town  and  surrounding 
country  could  not  fail  to  materially  increase  the  volume 
of  holiday  trade.  Only  on  two  points  could  I  suggest  im- 
provement: First,  the  paper  should  have  been  heavier: 
Second,  the  press  work  is  not  quite  as  good  as  it  might  be. 
The  styles  of  type  used  while  in  some  points  are  rather 
old-fashioned  and  defective,  but  on  the  whole  it  is  very 
fair  and  the  composition  and  make-up  is  excellent.  It 
has  the  "  one  touch  of  nature."  You  are  on  the  right 
track  to  hold  your  local  trade. 

J.  W.  E. —  Yours  was  quite  an  enterprising  sheet  of 
advertising.  Your  ad.,  however,  would  have  been 
more  striking  if  it  had  had  a  good  illustration  or 
two  and  much  less  display  — the  space  would  have  taken 
more  reading  matter  in  smaller  type;  it  would  have  looked 
better  if  von  had  bordered  it  with  heavy  ruled  lines  and 
round  corners  (always  an  effective  border  to  make  an  ad. 
stand  out  distinctly  from  the  rest.)  G. 's  ad.  on  page  3 
was  a  better  ad.  than  yours  because  it  had  a  good  cut, 
not  so  much  display  and  it  gave  prices  under  every  head- 
ing, but  (!.'s  ad.  would  also  have  looked  better  if  it  had 
bad    a   border  such    as    1    suggest, 
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STRAIGHT    3«&C   FR0NT 


LONG-HIP 
CORSET. 


No  Brass  Eyelets 


■^ 


ONLY  A  SOFT  LOOP. 


For  Sale   by   Wholesale 
Dry   Goods   Houses. 


STYLE   253. 


Manufactured    only    bu 


BRUSH  t>  CO.,    Toronto 
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THE    MAKING    OF 
VEILING 
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THE    writer    recently    interviewed    a    traveller    ]us-i 
home   from    a    visit    to    the    laee    and    veil    manu- 
factories    abroad,    and    learned    something    about 
the    making-    of    veils.        The    said    traveller    is    a 
veritable   walking   encyclopedia   on    the   subject   of 
\eils   and    laces,   ami   in   the  course   of   a  preamble — an  inevi- 
table    thing     with     a     woman — she     dropped    some    bits    of 
interesting    information. 

European  Veiling. 
"Veiling  is  imported  exclusively  from  England,  Ger- 
many and  France,  with  England  and  France  easily  leading. 
Nottingham  is  the  centre  for  the  manufacture  of  veils  in 
England,  and  has  some  of  the  largest  factories  in  the 
world.  Here  is  made  most  of  the  English  goods  imported 
by  Canadian  merchants,  i.e.,  the  staple  lines  of  plain,  sub- 
siantial  weaves,  unsurpassed  in  quality  anywhere  in  the 
world.  The  gauzy,  cobwebby  sort  of  veil  is  manufac- 
tured only  in  France.  In  Paris  shops  you  will  find  no 
end  of  open  hair-line  veils,  fancy  meshes  and  spots,  with 
little  or  none  of  the  plainer  sort  so  popular  in  London. 
Mrs.  Langtry,  the  famous  actress,  has  a  predilection  for 
something  with  fire-works  on  it,  as  she  said  in  her  confi- 
dential way  to  the  manager  of  a  Canadian  wholesale  es- 
tablishment, while  she  was  being  shown  an  assortment  of 
no  less  than  1,200  different  patterns  of  English  and  French 
veils.  With  such  a  magnificent  stock  to  select  from,  is  it 
any  wonder  leaders  of  fashion  all  over  the  American  conti- 
nent gravitate  thither  to  buy  veils.  One  fair  tourist  said 
she  had  never  in  her  life  seen  such  a  display  of  delicious 
veils  as  during  her  visit  to  a  certain  Canadian  wholesale 
house. 

Putting   on    Chenille    Spots. 

"The  only  thing  we  do  in  Canada  in  the  way  of  veil- 
making  is  to  put  on  the  chenille  spots.  This  has  all  to 
be  done  by  hand  ;  but  do  you  know  that  the  whole  pro- 
cess of  veil-making  is  so  slow,  and  requires  so  much  hand 
labor,  that  we  would  almost  be  justified  in  calling  a  veil 
a  hand  made  article.  Much  of  the  spotting  is  done  in 
France  by  little  peasant,  girls,  who  work  from  morning  till 
night    in     their    cottage    homes.  Spotting    machines    have 

been  invented,  but  cannot  be  said  to  be  a  success  as  yet. 
Machinery  invariably  breaks  the  meshes  in  the  net,  and 
the  damage  done  is  sure  to  make  itself  known  sooner  or 
later,  even  if  it  is  not  until  the  veil  is  worn.  Even  if  no 
damage  is  done  by  a  spotting  machine,  in  every  20  widths 
of  veiling  that  come  from  the  loom,  usually  about  '2(1  per 
cent,  will  be  imperfect  anil  damaged  so  as  to  be  practical- 
l\     useless.        Is    it    any    wonder    veiling   is    expensive  ? 

Veiling  in  its  Unfinished  State. 

"Veiling  in  its  unfinished  state  resembles  waste  cotton. 
White  net  is  dirty  yellow,  and  black  net  a  rusty  brown. 
It  has  to  go  through  the  process  of  dyeing  and  cleaning 
before  it  bears  any  semblance  to  the  finished  article  as 
we  Know  it.  The  finishing  and  cleansing  rooms  are  heated 
to  a  temperature  to  which  that  of  a  Turkish  bath  is  only 
insignificant.  Workwomen  •  engaged  in  passing  material 
From  cauldron  to  cauldron  usualK  stand  it  for  about  four 
years,  but  are  ultimately  disabled  on  account  of  the 
chemical    fumes    and    hot    damp    atmosphere. 

The  First  Veil  Making  Machine. 

"A  man  named  Ileathcote,  of  Nottingham,  invented  the 
first    machine   for   the   manufacture    of    lace    and    veiling,    and 


developed  in  a  quiet  way  what  has  since  become  one  of 
the  great  industries  of  the  world.  Heathcote  was  followed 
by  Lever,  who  invented  the  machine  now  in  use  in  the 
largest  lace  factories  of  .Nottingham.  Jn  one  establish- 
ment alone  no  less  than  21  such  machines,  costing  on  an 
average  £1,000  apiece,  are  in  operation.  Each  machine 
measures  25  x  10  x  6  feet,  and  weighs  10,000  pounds,  yet 
silk  so  fine  that  it  takes  500,000  yards  to  make  one  pound, 
can  be   worked  by  it   into   veiling. 

Methods  of  Manufacture. 

"The  silk  yarn  has  first  to  be  wound  and' warped,  i.e.. 
it  is  wound  in  skeins,  thence  brought  on  to  bobbins,  or 
ships  (on  which  enough  thread  is  wound  to  last  one  day), 
and  finally  warped  on  to  what  is  known  as  beams,  which 
are  put  into  the  machine.  Special  steam  machinery,  oper- 
ated bv  two  workers,  does  this  work  and  takes  them  about 
a   week. 

"Next  the  machine  has  to  be  entered,  i.e..  1,000  ships  of 
different  threads  on  the  many  beams  have  to  be  threaded 
through  the  right  holes  in  thin  ribbons  of  steel,  called 
liars.  These  bars,  by  their  movements,  which  are  regulat 
ed  by  what  is  known  as  the-Jacuard,  make  the  pattern. 
The  method  of  entering  is  quite  different  for  different 
widths  of  the  same  class  of  goods,  and  takes  two  men 
about    a   fortnight. 

Draughting  the  Design. 

"The  design  has  now  to  be  draughted.  A  highly  skilled 
man  thinks  it  out,  and  shows  with  pen  and  colored  inks 
on  special  paper  ruled  in  small  squares,  how  every  thread 
is  to  be  moved  to  produce  the  design  required.  This  pat- 
tern is  then  read  off  by  the  draughtsman.  By  a  peculiar 
system  which  expresses  in  figures'  up  to  250,000  the  move- 
ments of  the  threads  as  shown  in  the  draught,  i.e.,.  the 
stitches,  he  dictates  to  another,  who  writes  down  on  a 
series  of  other  sheets  the  figures  necessary  to  show  the 
puncher  how-  the   Jacuard  cards  have   to  be  punched. 

"The  Jacuard  cards  are  punched  by  a  special  machine 
worked  by  keys  with  the  fingers  like  a  typewriter.  These 
paper  cards,  in  which  the  holes  represent  the  pattern  of 
veiling  required,  are  then  laced  into  a  pack  or  endless 
chain,  and  put  over  the  jacuard  cylinder.  Some  patterns 
require  as   many   as   72   cards. 

Bobbins  and  Carriages. 

"Bobbins  and  carriages  have  now  to  be  fitted  into  one 
another,  set  into  one  or  other  of  the  two-comb  bars  of  the 
machine,  and  the  thread  on  each  bobbin  tied  in.  Each 
bobbin  is  made  of  two  very  thin  discs  of  brass  rivetted 
gether  in  the  centre,  and  between  these  two  discs  are 
wound  the  threads  corresponding  with  the  weft  of  a  loom. 
In  one  machine  there  are  at  work  at  one  time  over  3,000 
bobbins,  which  have  to  be  taken  out  and  rewound  once  a 
day.  The  comb-bar  is  a  thick  steel  bar  full  of  fine  deep 
grooves  like  a  comb,  into  each  of  which  carriages  and  bob- 
bins slide  and  fit.  At  each  movement  of  the  machine  the 
whole  set  of  bobbins  and  carriages  is  projected  from  the 
comb-bar  at  the  front  of  the  machine  through  the  warp 
threads  into  the  other  comb  bar  at  the  back  of  the 
machine,  and  thence  into  the  front  comb  liar  again,  etc. 
Every  time  the  bobbins  pass  from  one  comb  bar  to  the 
other  through  the  warp  threads  the  Jacuard  card  is  auto 
maticallv  brought  into  position  on  the  cylinder,  and  by  an 
ingenious  mechanism  of  droppers,  the  holes  in  each  card 
regulate  the  movement  of  the  steel  ribbon  bars  containing 
the  warp  threads,  and  in  this  wav  produce  the  design.  By 
the  time  the  wnole  belt  or  pack  of  cards  has  passed 
around  the  cylinder,  one  repeat  or  width  of  the  design  will 
have  been  made." 
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BURRITT'S 

DOMINION    BRAND 

Hosiery  and  Underwear 


Ribbed  and  plain 

HOSIERY,   SOCKS,  MITTENS,  TOQUES, 

OVERHOSE,  Etc. 

Ladies',  Misses'  and  Children's  UNDERWEAR. 

The  name  is  a  guarantee  of  quality. 

Every  pair  of  hose  bears  our  guarantee  ticket. 

Our   UNDERWEAR  is   perfectly  fihished,   full 
sizes  and  sightly  goods. 


MR.  C.  H.  BURRITT. 


A.    BU  RRITT   &    CO., 


Dominion  Hose  and  Underwear  Mills. 


MITCHELL,    ONT. 


Sudden  Popularity 


BASEID     OIM      MERIT. 
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Hewson  Tweeds 

FOR    LADIES'    COSTUMES 

Won   the    gold   medal   at    the    Halifax    Exposition    1903.    ■ 
"  NOTHING  ANY  BETTER." 

Our  travellers  are  showing  the  new  delicate  colorings  for  Spring.  Your  lady 
clic-nts  will  be  delighted.  Your  business  will  grow  on  Hewson  Tweeds. 
All   pure    wool. 

jAs.cRoiE.Agt..  Hewson  Woollen  Mill*, 

MONTREAL. 


AMHERST,    N.S. 


LIMITED 
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LooKing  for  Something  Better  ? 

Then  write  us. 

The  making  of  knitted  underwear  a  little  better  than 
others  is  both  our  business  and  our  ambition. 

We  specialize  :  Ladies'  and  Children's  Underwear- 
take  up  our  entire  time  and  thought. 


Selling  Agents  : 

TORONTO  : 

HONTREAL :                   ST. JOHN: 

WINNIPEG  : 

McCLUNG  &  BURNS 

A.  L.  GILPIN              J.  A.  MURRAY 

BRYCE  &  CO 

The  Watson  Manufacturing  Co.,  Limited 

PARIS,  CANADA 
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NOTHING  EQUAL,  in  Canada  or  elsewhere,  in  ail  the  range  of 
KNITTED  UNDERWEAR,  to  THE  ELLIS  SPRING  NEEDLE  RIBBED 
KNITTED  GOODS,  in  COMBINATION  SUITS  and  OTHERWISE, 
men's  and  ladies',  being  from  the  superior  and  peculiar  construction  of  the 
fabric,  of  a  specially  ELASTIC  and  UNSHRINKABLE  character,  and 
combining  all  the  qualities  which  go  to  make  up  perfectly-fitting  and 
comfortable  underwear. 

Do  not  fail  to  ask  for  these  goods,  and  do  not  consider  any  other  lines 
on  the  plea  that  they  are  "just  as  good,"  which  means  that  THE  ELLIS 
SPRING  NEEDLE  RIBBED  UNDERWEAR  is  a  superior  fabric  to  any 
other  make. 

The  Ellis  Company  are  the  only  makers  in  Canada  of  these  beautiful 
goods,  being  the  sole  users  in  the  Dominion  of  the  necessarily  fine  and 
patented  machinery. 


THE  ELLIS 


FACTORY    AT    HAMILTON,    ONT.  Limited 

Selling  Agents :  Dignuni  £->  Moo>  bcnm  ,  Toronto  and  Montreal 
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Ladies' 
Wear 

KNITTED    GOODS 

Men's 
Wear 

X   spite  of  the  high   price  al    which  both   men's 
;ind  women's  knil   garments  are  held,  trade  in 

^l\H|^      these    line    nml  inucs    to    he    ignite    satisfactory. 

Merchants  apparently  must  have  the  g Is.    A 

feature  of  the  trade   in  knitted  goods  during 

the  pasi  two  or  three  years  1ms  been  t Ik u 

tinuous  demand   throughout    the     firs!    Winter 
months.     Formerly  October,  November  and  De 
cember  were  verv  dull   months  in   wholesale  houses,  hut 
now  the  knitted  garments  and  novelties  move  out   stad- 
ilv  right  through  the  Winter  without  a  break. 

•  •     • 

Though  there  has  been  considerable  delay  in  tilling 
orders,  particularly  m  the  men's  arments,  most  Cana- 
dian houses  have  now  fairlv  good  stocks,  and  orders  arc 
being  tilled  in  all  lines.  While,  owing  to  various  condi- 
tions of  the  market  and  the  position  of  wool,  knitted 
goods  have  been  held  at  firm  prices,  the  opinion  obtains 
thai  prices  next  year  will  be  fully  25  per  cent,  higher. 
This,  of  course,  is  an  opinion  based  on  present  conditions 
in  the  market  for  raw  material  and  manufactured  goods. 
What  next  year  may  bring  forth  in  connection  with  the 
woollen   market    is  not    taken   into  account. 

•  •      • 

Some    houses    find    il     very      difficult       to      gel     repeals. 

though  the  buyer  for  a  Montreal  firm  states  that  an  agent 
almost  "  begged  "  him  to  place  an  order  on  a  certain 
line  with  him.  This  agent,  by  the  way.  said  thai  goods 
which  at  the  tirst  of  the  season,  he  purchased  for  16c. 
now  cost  him  2.'fc.  The  Inner  placed  the  repeal  order  at 
almost  the  same  price  al  which  he  made  the  tirst  pur- 
chase. 

•  •      • 

Though  in  the  matter  of  men's  hosiery  the  usual  plain 
colored  woollens  and  heather  mixtures  are  selling  largely, 

there  seems  to  he  no  end  to  the  arrivals  of  new  effects 
in  fancy  goods,  and  for  Spring  these  are  being  taken  bv 
the  retail  trade  in  increased  quantities.  In  the  new  goods 
black  grounds  generally  predominate,  relieved  by  deli- 
cate patterns  in  green,  cardinal,  while  and  other  colors. 

•  •      • 

While  there  seems  to  he  no  disposition  to  shade 
prices  on  hosiery  lines,  it  cannot  be  said  thai  the  condi- 
tion of  the  raw  goods  market  is  havine  any  -real  effect 
on  the  prices  of  Spring  manufactured  goods. 

•  •     • 

The  knil  sweaters  which  have  been  much  used  hy 
golfers  are  somewhat  in  evidence  as  an  article  for  Win- 
ter wear,  and  Angora  wool  knit  jackets  are  also  being 
worn   considerably,  chiefly   for  skating,  showshoeing  ,to- 

bi  gganing  and  other  Winter  out-d ■  sports.     Cardigans 

are  also  in  fair  demand.     All  these  garments  come   in  a 

variety  of  colors,  some  of  them  being  quite  brilliant. 

•  •     • 

Ahout  the  middle  of  January  the  mills  will  be  show- 
bag  the  new   samples  of  underwear  for  the  Winter  of  L904 

L905      There   is  nothing  definite   known   about    the   level 


upon  which  prices  will  he  based,  as  al  the  time  "t  u  i 
little  is  known  of  the  buying  done  bj  the  factories.  Ii  is 
nol  long  since  advances  were  registered  on  some  lines, 
and  it  is  hoped  that  these  will  he  found  sufficient,  and 
nothing  further  happen  to  raise  the  price,  of  underwear 
io  the  consumer.     There  can  lie  no  doubt,  however,  thai 

if    raw     cotton     and     following     lliis.    cotton    yarns,     remain 

anywhere  near  the  present   prices,  the  manufacturers  of 

underwear  will  he  forced  t"  ask  al  least  ten  per  cent, 
mure    for   iheir  productions,      As  a    rule   stocks  "I    raw    col 

ton  were  entirely  inadequate  to  put  the  mills  through  the 
present  ••  boom  "  jii  that  material,  hut  the  orders  taken 
last  January,  with  cotton  between  eighl   and   nine  cent-. 

had   Io  he  filled   al    the   low   price,  even   with  COtton   tin 
cents  and   over.      When    repeats   wme   sought    by   the   whole- 
sale houses,  they  found  in  man\  cases  an  entirely  different 
grade  of  prices  from  what  had  existed  eight   months  be- 
fore. 

•  •       • 

But  it  is  not  only  in  cotton  that  conditions  iii  the  raw 
market  have  made  an  advance  necessary.  Wool  is  higher 
in  London,  England,  the  wool  market  of  the  world,  than  i- 
has  been  for  years.     Australia's  crop  of  wool  has  be< 

short  that  the  London  receipts  are  eagerly  bought  at  al- 
most any  price,  and  third  grade  quality  is  bringing  as 
much  as  the  tirst  grade  usually  sells  for.  In  fact  a  sutli- 
cient   supply  of  the  best   quality  cannot    he  obtained   at 

any  price,  and  the  result  is  that  many  lines  of  fabrics 
that  were  formerly  made  of  the  heller  class  of  raw  mater- 
ial, have  tolook  to  poorer  qualities  for  their  supply. 
Linen,  too.  is  worth  ten  to  fifteen  per  cent,  more  now  than 
it  was  six  months  ago.  Thi'  primary  cause  of  this  was 
the  increased  demand  for  it.  on  account  id'  the  price  of 
wool  and  cotton,  but  the  latest  phase  of  the  situation 
shows   a   decided    shortage    in    the    Max   BUpply,    the    Russia.l 

crop  having  been  a  great   disappointment. 

•  •     • 

Noi   having  a  clear  understanding  of  the  state  of  the 
raw    material    market,   or  of   the    increasing  cost    of   labor, 
merchants  throughout    the  country  are  exclaiming  at   the 
price  which  is  now   asked,  and  in  some  cases  act  as  ti 
I  hey  consider  it  all  a  dodge  of  the  wholesale  houses.  They 
will  have  to  come  down  to  a  realization  of  the  tact  thai 
if  raw    materia]  ^ts  up.  the  manufactured  article  musl 
follow,  and   neither   wholesale   nor   factory   has   much 
tnd    of   the   situation.      The    farmer      is    willing   to    ai 
twenty   cents    for   wool    that      sold    a    year  or   two   ago    for 
twelve,    and    the    merchant    knows   how    the    price    has    ad 
valued.      Yet    he   appears  surprised    when   lie   i-   asked    five 
cents  more  tor  a  garment  from  one  \ear  to  another. 

There   was  more  delav    tin-  season   in   the   filling  of    or 
ders  than  there  has  ever  been,  Bhowing  that,  whether  there 

has  been  much  profil  or  not,  the  factories  are  not  wanting 
orders.  At  the  middle  of  December  the  last  of  the 
orders  taken  ten  and  eleven  months  before  were  just  being 
filled,    and    repeat    orders      were    still 
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Men's  Shirts, 
Pants  and 
Knitted  Pyjamas. 


** 


Women's  and 

Children's  Vests 

Combinations 

and 

Knitted  Night 

Dresses. 


Sole  Agent  for  Canada  and  the  United  States : 

JOHN  L.  WOODS,   214  Corid 
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able  Underwear 


OUR    LEADING   LINE 

EILDON    "  Guaranteed   Unshrinkable    Pure  Wool." 

The  Eildon  Underwear  tabbed  "Naturally 
Unshrinkable"  is  an  additional  range  to  those 
put  through  the  unshrinkable  process. 

Every  garment  being  manufactured  from  a 
peculiar  blend  of  Australian  Wool  and  Indian 
Cashmere  is  Guaranteed  Unshrinkable,  with- 
out being  chemically  treated.  Ask  the 
wholesale  merchants  for  it  and  on  inspection 
you  will  be  convinced  it  is  the  correct 
Underwear  for  you  to  handle. 

RETAILERS!  Look  out  for  "Eildon"  tab. 
CAN  BE  HAD  FROM  THE  LEADING  WHOLESALE  HOUSES 


ne  Building,  MONTREAL. 
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Whether  the  woollen  cloth  business  is  suffering  in  Can- 
ada or  not,  the  underwear  branch  of  the  woollen  industry 
is  not,  unless  it  be  that  the  prices  quoted  did  not  repre- 
sent a  living  profit  to  the  manufacturer.  The  lack  of 
hell)  made  it  more  difficult  for  the  mills  to  keep  n]>  with 
their  work,  hut  it  can  safely  be  said  that  the  volume 
of   business   done      this   year    far   exceeded      any    previous 

year. 

*  *      * 

One  of  the  most  important  lines  of  importations  from 
Germany  to  Canada  has  been  that  of  underwear  and  knit 
goods.  Germany  has  always  excelled  in  the  highest  class 
of  these  goods,  and  Canada  has  patronized  her  to  a  large 
extent.  Much  of  her  business,  however,  will  now  be  turn- 
ed to  the  home  market,  and  some  lines  to  France  and  the 
United  States.  The  importations  of  underwear  and 
hosiery  from  Germany  have  been  growing  at  a  marvellous 
pace.  In  1901  they  amounted  to  $76,771),  in  1902  to  $96,- 
543,  and  in  1903  to  $134,428,  an  increase  in  two  years  of 
75  per  cent.  It  remains  to  be  seen  just  how  much  the 
imposition  of  the  surtax  will  effect  it,  but  it  is  certain 
there  will  be  a  noticeable  falling  off.  The  manufacturers 
at  Cbemnity,  where  the  textile  industry  of  Germany  is 
centred,  are  much  excited  about  the  outlook  and  have 
petitioned  the  Government  to  see  if  something  cannot  be 
dene  to  bring  Germany  and  Canada  to  a  better  under- 
standing. 

*  -s-       * 

Retailers  appear  to  be  better  supplied  with  Summer 
underclothing  than  is  agreeable  either  to  themselves  or 
the  wholesale  houses.  The  cool  Summer  retarded  the 
average  demand  for  the  light  underwear,  and  retailers 
stocks  were  not  thinned  out  as  much  as  has  sometimes 
occurred.  Still  the  old  stocks  for  the  coming  warm  sea- 
son are  not  likely  to  be  as  as  large  as  they  were  last  Sum- 
mer. Merchants  had  bought  very  liberally  in  anticipa- 
tion of  a  temperature  similar  to  what  had  existed  during 
the  couple  of  Summers  before  and  found  themselves  un- 
able to  dispose  of  a  considerable  portion  of  it.  If  a  warm 
season  should  come,  there  will  be  sure  to  be  a  larger  de- 
mand than  ever,  to  make  up  for  the  past  two  Summers  id' 
cool    weather. 

*  *  * 

The  fancy  hose  has  come  to  stay,  and  every  merchant 
must  be  prepared  to  meet  the  demand  that  will  come  as 
soon  as  winter  breaks  up.  Last  Summer  witnessed  a  sale 
of  this  class  of  goods  that  caught  many  a  stock  low,  and 
many  a  sale  was  missed.  There  are  so  many  beautiful 
patterns  shown,  and  the  cost  is  so  low,  that  there  is  uo 
excuse  whatever  for  the. store  neglecting  this  branch.  The 
young  man  and  the  young  woman  have  seized  this  stock- 
ing with  such  avidity,  that  it  has  threatened  to  displace 
the  plain  black  for  summer  wear,  and  very  many  continue 
it  through  the  entire  year.  There  is  nothing  particularly 
new  that  has  appeared  recently  for  the  simple  reason  tint 
man's  ingenuity  has  almost  reached  its  limit.  Odd  ef- 
fects have  not  been  sellers,  unless  there  was  combined 
with  this  taste  and  neatness.  The  quiet  colors  and  the 
small  patterns  have  secured  the  top  position  and"  should 
be  adhered  to  by  every  buyer. 
*     *     * 

In  the  December  issue  of  "  The  Review  "  the  re- 
mark was  made  that  made-to-order  underclothing  was  in 
some   demand    in    the   United    States,   but   that   in    Canada 


there  is  none  made  as  far  as  could  be  discovered.  The 
Demiel  Linen-Mesh  Co.,  Montreal,  state  that  they  make  a 
specialty  of  made-to-order  garments,  tor  which  purpose 
they  employ  a  number  of  skilled  operators,  and  improved 
machinery.  For  these  garments  the  charge  only  fifty 
cents   more  than   the  catalogued  price. 

LATE  SEASON  NOVELTIES  IN  FABRIC  GLOVLS. 

IN  the  height   of  the  selling  season   there   are   generally 
a  few  novelties  put  on  the  market  in  all  lines. 

In  fabric  gloves  one  that  is  likely  to  catch  on  is 
a  new  development  of  "  Viyella  "  and  takes  the  form  of 
gloves  made  from  "  Viyella  "  yarns.  As  in  all  other 
''Viyella"    fabrics    they    are    unshrinkable. 

White  woollen  gloves  have  for  the  past  few  seasons 
been  very  much  worn  in  Winter,  and  as  they  soil  eas- 
ily have  to  submit  to  frequent  washings.  This  these 
"  Viyella''  gloves  are  warranted  to  do  without  shrink- 
ing. 

Those  who  know  the  other  "Viyella  "  fabrics  will 
be  disposed  to  give  these  gloves  a  trial.  They  come  in  all 
sizes  for  children's,  ladies'   and  gentlemen's   wear. 

Another  of  this  season's  novelties  occupies  a  rather 
more  doubtful  position  than  the  "  Viyella  "  ones.  Thes3 
are  the  hairy  zibeline  gloves  and  are  not  likely  to  appeal 
to  all  tastes,  for  though  they  are  warm  and  comfortable, 
they  have  an  odd  look,  and  certainly  make  the  hand  seem 
larger. 

Zibelines  have  been  called  Esau  fabrics  and  most  peo- 
ple will  be  inclined  to  draw  the  line  before  they  come  to 
Esau  gloves. 

NATURALLY  AND   ARTIFICIALLY  UNSHRINK- 
ABLE. 

THE  great  success  which  has  attended  the  introduction 
of  guaranteed  unshrinkable  underwear  has  induced 
many  manufacturers  of  undergarments  to  enter  this 
field,  with  the  result  that  great  variety  of  these  goods 
is  now  on  the  market.  Naturally  experiments  have  been 
made  with  a  view  to  producing  an  unshrinkable  article  of 
better  quality  than  others,  and  at  the  same  time  at  not 
too  high  a  price. 

One  manufacturer  working  along  these  lines  happen- 
ed upon  a  combination  of  wool  and  cashmere  which  he 
found  was  naturally  unshrinkable,  without  the  use  of  any 
chemical  treatment  whatever.  This  can  be  made  up  hit  i 
underwear  at  slightly  below  the  exist  of  the  other  class 
of  goods,  and  the  fact  that  it  contains  no  chemical  sub- 
stance is  used  as  a  argument  in  its  favor.  It  has  been 
said  that  underwear  which  is  rendered  unshrinkable  by 
the  use  of  chemicals  is  not  altogether  for  the  good  of  the 
skin.  This  view,  however,  we  should  be  cautious  in  ac- 
cepting. No  harmful  results  haw  attended  the  wearing 
of  such  underwear  as  far  as  we  are  aware;  but  it  would 
lie  an  easy  matter  to  convinc ■■  many  people,  who  have 
gone  mad  on  the  hygienic  question,  that  they  were  run 
ning  a   risk  id'  catching  some  skin  disease   by  doing  so. 

The  subejet  is  one  which  the  trade  may  be  called 
upon  to  deal  with  at  any  time — whenevei  some  health 
crank  searches  for  new  fields  to  conquor,  for  instance— 
but  at  present  the  public  seem  to  be  well  satisfied  with 
any  sort  of  underwear  provided  that  it  is  absolutely  un- 
shrinkable. 
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THE  CELEBRATED 


WOLF 


BRAND 


UnsKrinKable 

PURE     WOOL 

Underwear, 

TKe  Very  best  in  MaKe, 
Style  and  Wear, 

For    Men,    Women    and    Children. 

CAN  BE  HAD  FROM  THE  LEADING  WHOLESALE  HOUSES- 

Robert  Henderson  &  Co.,  *K!S."  Montreal 


«« 


The 

Tiger  Brand 

for  1904. 


TIGER   BRAND 

Samples  are  now  in   preparation, 

and  will  be  ready  early 

in  January. 

All  kinds  of  Underwear,  Eiderdowns 
and  Eiderdown  Garments. 


The  Gait  Knitting  Co. 


6ALT,  ONTARIO. 


Limited. 


monarch 
Knitting 
Company 

Limited 

DUNNVILLE,  Ont. 


WE  SELL  DIRECT  TO 
mi:  RETAIL  TRADE  at 


Factory  Prices 


m  wri  w  i  ruins   ki 


MEN'S  «5  BOYS'  SWEATERS 
CLUB  «5  FANCY  SWEATERS 

Aw   Combination  of  Colors. 
Beauti  f \j  I    Designs. 

WE  manufacture  the  HIGH  ESI    Grade  Sweaters  in  Canada    as  well    as  all  the 
medium-priced  goods. 

LUMBERMAN'S  SOX 


Our  ALL  WOOL   Lumberman's 


DOs'T    BUY    SHODDY    SOX 


Sox  have  CAPTURED  the  trade.      when  you  can  pel  ALL  WOOL 

al  the  SAME   MONEY 


WAIT  for  our  Traveller  or  ORDER   DIRECT. 
MAIL    ORDERS     receive   prompt     attention. 
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S*  Lennard 

&  Sons 


DUNDAS,   ONT. 


Manufacturers  of  all  kinds  of  Ladies', 
Misses'  and  Children's 

RIBBED  UNDERWEAR 

in  Cotton,  Wool,  Worsted,  Merino, 
and  Silk,  and  "  Bolton's  "  process  for 
Unshrinkable  Underwear. 

GUARANTEED    UNSHRINKABLE    AND 
NON-FELTING. 


SOLE  SELLINO  AGENTS 

The  Richard  L.  Baker  Co. 


28  Wellington  St.  West, 


TORONTO,  ONT. 


in 


UNITED  STATES  PATENT  OFFICE 
REGISTRY  N°  38978. 

I  COLD  MEDALS  ANDDIPLOMAS 
4  WHEREVER  WE  EXHIBIT.     0 


JXJERCHANTS  IN  CANADA 
can  do  a  large  and  very 
profitable  business  with 

Ringbeim's 
Ramie  fibre 

Underclothing 

THE  MOST  IMPORTANT  DISCOVERY 
IN  HYGIENIC  SCIENCE. 


Ramie  Fibre,  beside  its  innumer- 
able advantages  not  contained  in  any 
other  fibre,  has  in  itself  combined  all 
the  good  properties  of  wool,  silk,  linen 
and  cotton,  but  none  of  their  bad  ones. 

It  preserves  and  restores  health,  re- 
ceives the  endorsement  of  physicians 
the  world  over  and  is  persistently  re- 
commended by  all  who  wear  it. 

Can  be  retailed  in  Canada  with  big 
profit  for  $5  per  suit  ;  prices  in  the 
United  States  $6.50  and  $7,  on 
account  of  higher  duty. 

Write  for  our  booklet  "  About 
Ramie,''  samples,  prices  and  other 
information. 

We  can  deliver  our  goods  to  Canada 
from  United  States  bonded  ware- 
houses or  direct  from  our  factory  in 
Sweden. 


Ringheim&chlichten  Ramie  Mfg.  Co., 

INVENTORS  AND  SOLE   MANUFACTURERS  OF  ABOVE    UNDERWEAR. 

Factory— Carlshrona,  Sweden.       Plantations  In  China. 

General  Offices    for   the   American   Continent  : 

57  Greene    Street,  NEW  YORK,  N.Y. 


TO  THE  RETAIL  TRADE,  1904: 


Owing  to  steady  increase  in   our  Retail    Business,    we   find   it   necessary,    with   the   com- 
mencement of  1904,  to  devote  our  WHOLE  attention  of  the  RETAIL   TRADE. 
We  shall,  therefore,  be  able  to  give  this  trade  much  better  service  than  heretofore,   and  we 
are  sure  the  change  will  be  beneficial  to  our  many  customers. 


°-^r   MAPLE  LEAF  BRAND 
Hosiery,  Fine  Mitts  and  Tocques 


AND 


5sr   ALASKA    BRAND 
Lumberman  Socks  and  Mitts 


ALASKA  BRAND 


will  be  consequently  better  values  than  previously,  and  can  only  be  bought  through  agents  for 
different  territories  as  below,  or  direct  from  our  office. 


R^-tail      Trade      Only. 


PROMPT  DELIVERIES. 


SATISFACTION  GUARANTEED. 


EVERY  PAIR  WARRANTED. 


The  Goderich  Knitting  Co.,  "««*».  ...Goderich,  Ont. 


J.  E    LEWITT,  Manager. 
SELLING    AGENTS: 


Mc CLUNG  &  BURNS. 
58  Bay  St., 

Toronto,  Out- 


L.  GILPIN, 
460  Temple  Bldg-, 
Montreal,  Quebec- 


Established   1895. 

J.  H.  PA  YNE, 

Box  643, 
Winnipeg,  Man.,  NWT.,  BC. 
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EFFECT   OF   THE   SURTAX   ON   COTTON   HOSIERY. 

Now  thai  the  surtax  has  in  Borne  measure  put  a  oheok 
mi   the   importation   of  German     g I--,     the   home 

manufacturers  are  turning  their  attention  i"  cotton 
hosiery  lines,  and  are  putting  in  plants  for  the  making  "I 
the  Bame. 

Ii  is  said  thai  experiments  in  dyinn  have  been  made 
with  ;i  large  measure  of  Bueeess,  and  thai  such  strides 
have  been  made  in  this  department  thai  there  will  be  no 
pause  Cor  complaint. 

SPECIAL  PRICES. 

FOLLOWING  tin'  custom  of  large  retailers,  many  mer- 
chants have  encouraged   their  trade   to  buy   rather 
by   price  than   value,  and  quarter-dollar  underwear 
and  si >  on   is  looked   for  by   their  customers.     Now  this 
practice  had  its  advantages  while  markets  were  station 

ei\    or  nearlv   so      it    made  ea>\    selling. 

Now.  however,  thai  prices  are  on  the  jump  it  is  an- 
other tale,  and  this  factor  has  heen  an  important   feature 

ill  the  situation  as  jnaiiy  retailers  lacked  the  nerve  to 
break  away  from  an  established  rule. 

The  changes  in  prices,  however,  will  have  to  be  met. 

and  the  only  safe  policj  i>  to  cast  fixed  prices  aside  and 
charge  a  figure  that  will  ensure  a  good  protit.  (live  good 
value  for  the  money  and  explain  the  reason  for  the  change 
and   you   will   find   this  the  best    way  to  meet    the  situation. 


FALL  PROSPECTS. 

EARLY    in  January   samples  id'   Kail   lines  are  shown   to 
the  general    trade,   hut    the   manufacturers  are   totally 
unable   to   figure   up   the   probable   cost,   as  sharp   ad 
vances  on   all   lines  in   which   cotton  forms  a   part    are  an- 
ticipated. 

The  New  Fork  Sun  says  that  the  manufacturers  over 
the  line  have  lixed  their  prices  for  next  Kail  and  that  ad- 
vances range  from  12  l-2c.  to  .'i~  L-2c.  per  dozen  garments. 
Jobbers,  they  also  say,  are  buying  freely  at  these  prices. 

because    there    is   a    possibility   of   a    further   advance. 

Manufacturers  who  make  only  woollen  lines  have  not 
as  many  troubles  as  the  makers  of  goodB  with  an  admix- 
ture of  cotton,  and  it  seems  pretty  certain  that  what 
advances  are  made  will  not   be  very  erreat,  and  then  only 


in     special     lines.       Though     wool       is    high,    ami     there     .in 

some  rumours  ol  an  advance,  there  is  not  the  same  specu- 
lative element  to  reckon  with  that  there  is  in  tie-  cotton 
sit  nat  ion. 

A   lai"e   buyer  of   underwear  gives   it   as  his  opinion 

that  there  will  not  be  much  percept  able  difference  in  the 
appearance    of    underwear    lines,    but     there    will    be    a    dill 

ereiice,  nevertheless.    The  g Is  will,  he  says,  be  gold  foi 

the    same    price,    but     the    Values    "ill    DOl     be    quite    as    good. 

<»n  some  well  known  lines,  however,  where  goods  are 
well  known,  manufacturers  will  not  risk  their  reputations 
I  reducing  values.  One  line  was  shown  to  ■•  The  He 
view  *'  that  is  now  Belling  at  75c,  which  maj   have  t"  be 

sold  at   any   price   from  85c.   up  to  $1.00. 

Those   large   firms  whose  custom   it    i>  to  place  earlj 
orders,  are  finding  that  manufacturers  are  nol   willing  to 

make  very  large  contracts,  and  one  buyer  who  wanted 
1,500  dozen  could  only  place  1,000  and  another  who 
wanted    1,00 1.v    gol    500. 


UNSATISFACTORY  CONDITIONS  IN  THE  TRADE. 


T 


MIK   manufacturing  end  of   the   knitted   goods   trade    ill 
Canada   seems   to   be    in    pretl\    bad   shape   at    present. 
Manufacturers    have    been    operating    under    a    num- 
ber  of   adverse   conditions,   and    it    is   said   on    pretty    g I 

authority  that  dozens  of  knitted  goods  have  been  made 
on  which  the  manufacturer  has  not  netted  one  cent  profit. 
This  has  been  done  in  the  attempt  to  till  orders  and  live 
up  to  contracts.  The  output,  too.  has  not  nearly  been 
enough  to  cover  the  requirements  of  the  trade,  and  even 
the  buyer  for  one  of  the  largest  of  our  retails  linns  told 
"  The  Review  "  that  he  had  not  gol  all  he  required. 

Such  a  situation  is  sure  to  be  fruitful  in  disputes,  as 
when   the   manufacturer  cannot    fulfil   his  contracts   neither 

can  the  jobber  lill  orders.  It  is  said  that  in  some  in- 
stances   there    may    be   an    appeal    to    the   courts. 

The    retailer    though    subjected    to    inconvenience,    i- 

probably  in  a  better  position  than  any  other  branch  of 
the  trade,  as  he  seems  to  have  been  pretty  well  supplied 
and   at    no   ver\    ureal    advance   in   price. 

Since  the  last  advance  in  cotton,  and  the  publishing 
of  the  United  States  Government  cotton  crop  returns. 
sample    lines   of   cotton    underwear   have    been    withdrawn. 
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ROSEBERY  ON  DUMPING. 
HAT  is  dumping  and  what  is  not  dumping? 
1  am  not  sure  that  we  have  a  very  clear 
idea  of  all  that  comes  under  the  head  of 
dumped  goods.  At  all  events  it  is  not  a 
very  easy  thing  to  define  dumped  goods. 
What  is  sold  I  suppose  below  the  cost  of  the  home  market, 
where  it  is  produced,  what  is  sold  still  more  below  the 
cost  of  production  and  is  sent  into  this  country  in  com- 
petition with  the  home  manufacturers.  All  that,  I  sup- 
pose, come  under  the  definition  of  dumping.  And  there 
is  another  of  those  odious  fellows  who  wdl  not  keep  out 
of  the  newspapers,  when  we  wish  the"  would  be  quiet. 
There  is  Mr.  McLaren,  a  director  of  iron  companies  in 
the  North.  He  tells  us  that  Canada,  the  commerce  of 
which  it  is  the  special  object  of  this  policy  to  promote, 
has  in  the  last  two  years  dumped  down  in  Great  Britain 
nearly  as  much  iron  as  all  the  dumping  countries  put  to- 
gether—Germany, Holland  and  Belgium,  the  United 
States  all  together.  What  are  you  going  to  do  with  the 
Imperial  dumper?  As  a  consumer,  I  rather  like  dump- 
ing. But  those  who  do  dislike  dumping,  those  producers 
with  whom  dumping  interferes,  see,  I  suspect  little  dif- 
ference between  dumping  from  Canada  and  dumping 
from  the  United  States.  Well,  this  really  makes  the  task 
of  the  committee  of  experts  on  whom  the  whole  future  of 
this  policy  rests,  an  extremely  complicated  one  — From  a 
report  of  a  speech  in  the  London  "  Times." 

CHAMBERLAIN   ON   DUMPING. 

I^HE  foreigners  are  sending  goods  here  under  cost 
price  to  injure,  disorganize  and  finally  destroy  our 
industries,  and  meantime  they  take  away  our  em- 
ployment. Now  what  is  dumping?  Any  kind  of  fair 
competition  of  which  I  have  spoken  which  results  from 
this,  that  foreigners  have  better  oportunities,  are  more 
intelligent,  or  have  any  other  advantage,  which  enables 
them  to  fairly  compete  with  us,  does  not  constitute  dump- 
ing. That  is  not  the  thing  of  which  we  complain.  We 
must  try  to  hold  our  own  against  all  fair  competition,  but 
dumping  is  where  there  is  the  importation  of  articles  into 
this  country  at  prices  below  their  cost,  below  not  only 
cost  of  the  article  itself  and  intended  after  a  short  time, 
at  any  rate,  to  destroy  by  unfair  competition  our  trade. 
That  is  the  dumping  against  which  we  protest,  and  which 
can  never  take  place  in  a  protected  country.  The  pro- 
tected country  shuts  this  out  by  a  tariff,  the  moment  they 
lind  another  country  is  sending  into  them  goods  below 
Cos1  price  they  say:  "  This  is  unfair  competition,"  and 
they  shut  out  goods  by  a  tariff.  We  are  the  only  free 
country  that  admits  these  dumped  goods,  and  we  become, 
in   consequence,   the   dumping  ground   and   the   dust    heap 

of  all  Europe  and  America Dumping  is  not,  as  I 

have  already  said,  the  loss  of  those  foreign  countries.     If 
VOU  take  a  thousand  articles  and  sell  them  at   a  profit  and 


if  then  you  make  a  thousand  articles  more  and  sell  them 
for  a  pound  at  a  profit,  and  if  then  you  can  make  a  thou- 
sand more,  the  second  thousand  you  can  make  and  sell  at 
10s.  because  the  first  thousand  had  paid  for  all  your  ad- 
ministrative charges;  and  therefore,  if  an  American  or 
German  having  a  demand  for  the  thousand  articles  at 
home,  sells  them  for  a  pound,  in  his  own  country  lie  can 
very  well  afford  to  increase  his  work  to  make  a  thousand 
we  can  only  make  them  for  20s.  — From  a  report  of  a 
speech   in   the  London  "  Times." 

PRESIDENT  ROOSEVELT  ON  PROFANITY. 

THE  future  welfare  of  our  nation  depends  upon  the 
way  in  which  we  can  combine  in  our  men,  in  our 
young  men,  decency  and  strength;  genuine  and  sin- 
cere effort  toward  being  decent  and  cleanly  in  thought, 
in  word  and  in  deed.  I  ask  you  to  remember  that  you 
cannot  retain  your  self-respect  if  you  are  loose  and  foul 
of  tongue :  that  a  man  who  is  to  lead  a  clean  and  honor- 
able life  must  inevitably  suffer  if  his  speech  likewise  is 
not   clean   and   honorable. 

TOO  MUCH  TIME  MAY  BE  SPENT  IN  COLLEGE. 

By  Dr.  E.  J.  James,  President  Northwestern  University. 

A  YOUNG  man  should  get  into  business  early,  for  the 
ten  years  between  twenty  and  thirty  are  critical 
years.  I  believe  that  a  young  man  looking  to  a 
business  career  should  be  through  with  his  college  work 
by  the  time  he  is  twenty  or  twenty-one  yeai's  of  age.  He 
will  become  a  better  business  man,  other  things  bein;^ 
equal,  than  the  one  who  stays  by  his  books  until  he  is 
thirty  or  older.  Men  who  stay  long  in  college  get  such 
a  bent  away  from  business  that  without  great  natural 
ability  they  cannot  break  through  the  culture  that  hedges 
them  and  become  great  business  men.  At  the  age  of 
thirty-five  the  man  who  entered  business  at  twenty  will 
be  a  better  business  man  than  the  one  who  began  his 
career  at  thirty. 

Universitv  culture  is  not  always  the  best  preparation 
for  life.  It  often  stunts  natural  business  ability,  ani 
this  is  an  age  when  business  ability  counts  for  much, 
very  often  I  advise  a  college  student  as  young  as  eigh- 
teen years  of  age  to  drop  his  studies  and  go  to  work.  I 
would  not  do  this  in  the  case  of  one  who  is  advancing  i.i 
a  line  toward  his  business  career,  but  witli  the  one  who  is 
at  a  standstill  as  far  as  his  preparation  is  concerned  it 
is  better  to  tell  him  to  go  to  work. 

It  is  an  easy  matter  to  spend  too  much  time  on  the 
college  benches.  These  years  the  student  would  spend  in 
absorbing  culture  are  the  very  ones  that  are  of  greatest 
value  for  learning  the  details  of  his  future  calling.  They 
are,  the  years  when  his  business  habits  can  be  patterned 
and  molded. 

A  young  man  loses  his  elasticity  by  the  time  he  is 
thirty.  Usually  he  can  be  made  into  a  srood  business 
man  only  while   that   elasticity  lasts. 
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Established  1785 


Bee  Hive 


Established  17K5 


KNITTING  WOOLS 

Are  known  all  over  the  civilized  world. 


THE  LARGEST  AND  OLDEST  ESTABLISHED   MAKERS 
OF  ALL  KINDS  OF  KNITTING  WOOLS. 


Especially  adapted  for  Hand  and  Machine  Knitting. 

W'e  claim  that  they  will  knit  further  and  wear  longer  than  any  other  make 
New  qualities:   BEB  HIVE   IVORINE  COCOON  and  EIDER  WOOLS. 

Wholesale  Only.     Send  for  Samples. 


Agent 

Duncan  Bell, 

MONTREAL  and  TORONTO 
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"WOODS" 

r&  / 

Superior  Qualities  attract  and  retain  trade. 
Our  goods  are  winners — test  them. 


%  ?* 


L1C3.        L     L — Enough  room  without  superfluous  material. 
L3.1  IOr  —  JVl3,QC — Six-cord  thread.      No  ripping.      Neatly  seamed 
WCl     FilliShCd — Correctly  marked.      Properly  pressed. 

See  that  your  stock  includes  a  good  assortment  of  our  Brand. 
It  guarantees  pleased  customers  and  increased  business. 

Several  lines  must  be  cleared  before  we  move  into  our  new 
premises. 

New,  clean,  saleable  goods  for  summer  wear.  Our  travellers  have 
these.      Ask  for  them  or  send  for  samples.    . 

Seasonable  Underwear, 
Outing  Caps,  Suspenders  and  Sox. 

We  carry  a  full  line  of  camping  supplies — Tents,  FldgS  and 
Tent  Furniture.  Send  specifications  for  your  new  awning.  Our 
prices  are  right. 

Every  Blanket  made  by  our  own  Mill  at  Renfrew,  Ont. 

Tweeds  and  Kerseys  at  our  Mill  in  Wakefield,  Que. 

Save  wholesalers'  profit  and  buy  direct. 
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IVoods,  Limited 
Ottawa,  -   Canada. 
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BANfllNG    AND     ITS 
HISTORY 


By    M.    STEWART. 

Geneimi  Ifua  u  i !  ■•■  -  ■ .  ml(n 
Bank. 


T 


111  business   of  loaning  money,  which   is  one  of  dam,  conducted  ;i  ver>  large  trade  %v  1 1 1 1  tin tside  world. 

the  principal  sources  of  profit  to  a  banker,  has  The   Qovernmenl    and    the    merchants   "I    Amsterdan 

existed    i  i - -111   the   '  ( i y  earliest    times.     In    the  tablishe  .1  bank   (the  bank  of  Amsterdam)  on  31nl  Jauti 

Book  of  Exodus     the  Israelites     were     warned  ary,   L603.     This  institution   was  ;ii    flrsl    very  ably  man- 

against    usury,   which   means  an   excessive   rate  aged,  and  continued  its  existence  for  216  rears,  when  on 

of  interest.     Another  source  of  profit  is  the  issue  of  paper  the  19th  December,  1819,  it  went  into  liquidation  bj  Royal 

currency,  hut  this  is  a  development  of  more  modern  limes,  decree. 


An  a  matter  of  fact,  however,  they  had  a  paper  currencj 
in  China,  which  has  been  traced  as  far  hack  as  B.C.  119, 
and  they  had  a  banking  system  in  that  country  in  the  10th 
century,  much  the  same  as  exists  there  at  the  present 
day. 

The  Bankers  of  Greece,  Rome  and  Athens    exercised 

much  the  same  functions  as  hankers  of  the  present  day. 
except  that  the\  did  not  issue  notes.  They  took  deposits, 
paid  interest  for  them,  and  these  cities  being  large  centres 
of  commerce,  they  did  a  considerable  trade  in  the  chang- 
ing of  money  brought  there  by  merchants  from  all  parts 
of  the  world. 

Banking  in  Italy. 

The  Bank  of  Venice  is  generally  considered  to  be  'he 
earliest  hank  in  Europe,  and  had  its  origin  in  A.D.  1  "156, 
although  it  did  not  become  a  hank  in  the  sense  which 
we  understand  the  term  for  at  least  200  years  afterwards. 
This  institution  continued  to  do  businsess  until  the  year 
17H7. 


The  Banks  of  Venice  and   Amsterdam  wer iginall} 

storehouses  for  the  coin  and  bullion  deposited  bj  mer- 
chants, for  which  they  gave  in  exchange  credit  on  then 
hooks.  They  were  paid  a  certain  percentage  for  keeping 
the  coin,  and  this  constituted  largely  their  nrofits.  Such 
hanks  were  a  necessity,  esneeialh  in  the  case  of  Amster- 
dam because  of  the  amount  of  clipoed  and  debased  coin 
floating  in  that  city,  brought  there  by  merchants  and 
travellers,  but  which,  when  deposited  with  the  hank  was 
received  at  its  exact  value  and  a  uniform  currencs  or 
credit    issued   hy   the   hank. 

Germany. 

The   three  great    modern   hanks  of   Eurooe  are  the   Hank 

of  England,  the  Bank  of  France,  and  the  Imperial  Bank 
of  Germany. 

Banking  in  Germany  traced  its  origin  to  the  Hamburg 
Giro  Bank,  which  was  founded  in  the  year  1619,  upon  the 
The  origin  of  mod  on  banking  may.  I  think,  be  traced      model  "r  fche  Bank     of  Amsterdam.     This     hank  did  nol 
to   the  money   lenders  of    Florence,   who   practised   hank-      issue  ""l('s-  ,ll('  lirsl  l)ank  "''  »ssue  '"  that  country  being 

big   as  early   as   the    10th   century.      Many  of   them   appear-        the    Prussian    Bank,    Which    was    founded     1765,    after    the 

ed  m  England  in  the  year  1199,  when  they  were  entrusted  l""l('1  "''  lll('  Bank  of  England.     1  mention  this  hank  be- 

with  the  collection  of  money   for  tie  Pope,  which  shows  ,•a"s,'  in  the  ■v,'ar  ,s,:)  ''   became     the  German    Imperial 

that,  like  the  bankers  of  Montreal  to-dav,  thev  were  verv  Bank>   which   is  controlled   h.\    the  German     Government, 

honest   and   trustworthy.  and   has  :l  caPita]  "''   l20> ,•,,,,,,  marks   '  ^ • »>■ 

Edward  1st  obtained  a  loan  from  a  Florentine  hanker  in  Francp 

the    year    1306,    and    about       this    time      there    were    no    less 

than  till  banking  houses  m     Florenct     doing     business  in  The  firsl  hank  established  in  France  was  founded  h\  a 

England.     As  this  famous  town  was  practically  the  birth-  Scotchman   named  John   haw.  the  son  on   an    Edinburgh 

place  of  modern  banking,  so  it  was  the  birthplace  of  the  goldsmith;    it    was   known   as   the    Banque   Generate,  ami 

famous   navigator,    Amerigo    Vespucci,     after   whom    the  came  into  existence  on  the  2nd  May,  1716.     On  December 

continent    we   live   on    i-    named,.  -1th.    171S.    |,a\\      got    the   name     id'   the     bank   changed    to 

A    verv   old   bank   is  the   Bank   of  St.   George,   which  'he  stock,  became  the  sole  proprietor.     It   tailed  in   1722 

was  established  in  Genoa  in  the  vear  1345,  and  continued  The  present  Bank  of  Fiance  was  founded  in  17!»ii.  but  did 

Us  existence   until   the  year    L800,   when,   like   the  Bank   of  not    begin   active  operations   until   the  year   1800.      Xapole- 

Venice,   it    was  destroyed   hy   the      French.     This   town  of  <n  Bonaparte  edited  with  his  own  hand  the  preface  to  the 

Genoa,  as  you  are  aware,  was  the  birthplace     of  another  eonstitui »f  this  hank,  and   when   its  stock   was  issued 

famous!   navigator  of  importance  to  us.  namely  Christo-  he  subscribed   for   inn  shares,   the  capital   being  30,000.- 

pher  Columbus,  the  discoverer  of   America.  000  francs,  divided  into  30,000  shares  of  1,000  francs  each. 

so  much  tor  banking  in  Italy,  which  country  played  a  The  present    caoital  of  the   hank   of   France    150,000.000 

most    important    part    in    the    commercial,    as    well    as    the  mark-    ($36,000,000). 
political  history  of  the  world.  England. 

Holland.  Banking  in  the  modern  sense  of  the  word  had  do  ex- 

Another  country   that    was   at    one   time   famous   for   it*       istence   in    England    prior   to    1640.      dp   to   that    time   mer- 

commercial  importance  is  Holland:  it-  chief  city,  Amster-      chants  had  been  in  the  habit  of  depositing  their  bullion 
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and  cash  in  the  Mint  in  the  Tower  of  London,  under  the 
guardianship  of  the  Crown.  In  the  year  1640,  Charles  I. 
seized  some  of  this  money,  but  after  remonstrance  by  the 
public  lie  rest uicd  it.  and  obtained  a  loan  for  about  one- 
third  of  the  amount  he  wanted,  on  good  security.  This 
advance  was  re-paid,  but  the  confidence  of  the  merchants 
in  the  security  afforded  by  the  Tower  was  gone,  and  they 
then  determined  to  keep  their  gold  in  their  own  houses. 
These  did  not  prove  to  be  very  safe  places,  however,  as 
their  clerks  stole  it.  When  the  Kins  helped  himself  to 
their  money  the  merchants  knew  it,  but  their  employes 
very  often  said  nothing  about  it.  but  simply  loaned  it  out 
for  their  own  benefit.  A  good  deal  of  this  cash  found  its 
way  into  the  hands  of  the  goldsmiths,  who  re-loaned  it  at 
high  rates  id'  interest,  taking  merchants'  notes  as  secur- 
ity. Thev  found  this  business  so  profitable  that  they 
offered  to  pay  6  per  cent,  interest  for  money  placed  in 
their  hands,  repayable  "on  demand.  On  the  principle  of 
the  Amsterdam  Bank  they  gave  credits  for  the  amount 
deposited,  and  these  credits  were  transferable  by  written 
order,  which  was  nothing  more  than  what  we  call  a 
cheque.  This  was  practically  the  business  of  a  deposit 
bank,  as  we  understand  the  term  to-day.  The  Goldsmiths 
prospered  and  became  a  verv  important  factor  in  time  of 
war,  when  they  loaned  large  sums  of  monev  to  the  King. 
During  a  war  with  Holland  in  1667,  the  large  advances 
which  they  had  made  to  Charles  II..  led  to  a  run  on  them, 
which  resulted  in  a  terrible  panic.  The  King  issued  a 
proclamation  declaring  that  the  bankers  would  be  paid 
out  of  the  Exchequer,  but  five  years  later  he  issued  an- 
other proclamation  suspending  Exchequer  payments  for 
one  year,  but  promised  interest  at  6  ner  cent.  This  re- 
sulted in  another  run  on  the  bankers,  which  entailed 
enormous  losses,  and  even  the  interest  on  the  loans  made 
P.  the  Government  was  not  paid  until  1701,  some  four- 
teen years  later. 

Mr.  McLeod  says  in  this  connection: 

"  In  1700  an  Act  was  passed  that  after  the  31st  of 
December,  1701,  hereditary  excise  should  be  charged  with 
interest  at  3  per  cent,  on  the  principal  until  payment  was 
made  of  one-half  the  debt.  Thus  ended  this  monstrous 
injustice.  It  was  calculated  that  the  bankers  and  their 
creditors  lost  £3,000.000.  The  principal  was  never  re- 
paid, and  forms  the  first  item  of  our  National  Debt." 

The  Bank  of  England. 

After  this,  von  can  readily  see  that  it  was  almost  im- 
possible for  any  government  to  obtain  monev  from  the 
"  hankers,"  as  the  Goldsmiths  were  now  »enerally  term- 
ed, and  the  financial  distress  of  the  country  served  to 
turn  attention  towards  a  scheme  for  a  public  bank  such 
as  we  have  already  noticed  existed  in  the  Italian  States. 
At  this  juncture  there  arose  a  man  named  William  Pater- 
son,  a  Scotchman  from  Dumfriesshire,  who  devised  a  plan 
which  resulted  in  the  establishing  on  the  25th  of  April, 
L694,  of  that  greatest  of  all  monetary  institutions  "  The 
Old  Lady  of  Threadneedle  Street,"  as  it  is  familiarly 
called  — the  Bank  of  England. 

The  present  capital  of  the  Bank  of  England  is  £14,- 
r>r..!.000  sterling. 

Scotland. 

Yon  will  have  observed  that  both  the  Bank  of  Eng- 
land and  the  Bank  of  France  vvei"e  founded  by  Scotchmen, 

hut    Scotland's   own    great    bank  —  "  The      Hank    of    Scot- 


land." which  came  into  existence  on  the  17th  July,  1005. 
was  founded  bv  an  Englishman,  named  John  Holland. 
This  bank  was  not  a  State  institution,  but  a  purelv  pri- 
vate eriterjiri.se.  It  had  the  privilege  of  issuing  notes  to 
an  unlimited  extent,  and  had  a  monopoly  of  banking  for 
21  years.  When,  however,  its  first  charter  expired,  the 
monopoly  privilege  was  not  renewed,  and  I  cannot  find 
that  the  bank  ever  even  asked  for  it.  This  bank  is  a 
flourishing  institution  to-day  and  is  the  correspondent  of 
some  of  our  leading  Canadian  banks. 

Scottish  banking  has  a  peculiar  interest  for  us  in 
Canada,  as  our  own  system  is,  to  a  certain  extent,  based 
upon  it,  and  in  no  country  in  the  world  was  the  indus- 
trial development  so  marvellous  as  in  Scotland  after  the 
establishment  of  their  banking  system.  We  may  say  the 
same  of  our  own  country,  whose  industry  and  commercial 
progress  are  inextricably  associated  with  and  dependent 
upon  our  present  excellent  system  of  banking.  Like  the 
Scottish  banks,  our  banks  are  owned  by  private  individ- 
uals, and  the  less  that  Kings  and  governments  have  to 
do  with  them,  the  better.  You  have  heard  the  results  of 
such  interferences. 

United  States. 

I  do  not  propose  to  dwell  at  any  length  upon  the  bank- 
ing history  of  the  United  States,  but  will  simply  mention 
one  or  two  points  of  interest.  The  first  permanently  or- 
ganized bank  in  the  United  States  was  the  Bank  of  North 
America,  which  commenced  business  in  Philadelphia  on 
the  7th  January,  1782,  and  is  in  existence  to-day  under 
its  original  title,  although  it  is  now  a  national  bank.  As, 
however,  it  operated  under  a  Statev  Charter  as  well  as  by 
Act  of  Congress,  George  Washington's  famous  secretary 
of  the  Treasury,  Alexander  Hamilton  (another  Scotch- 
man by  the  way),  considered  it  not  a  proper  bank  to  be 
the  fiscal  agent  of  the  Federal  Government,  and  he  had 
the  First  Bank  of  the  United  States  incorporated  on  the 
25th  February.  1701.  Its  charter  was  good  for  20  years, 
but  when  it  expired  in  1811,  a  new  party  was  in  power, 
and  it  could  not  get  a  renewal  from  Congress.  The  bants 
building  was  purchased  by  and  the  bulk  of  its  assets 
transferred  to  a  prominent  merchant  of  Philadelphia, 
named  Stephen  Girad,  who  continued  its  business  under 
the  name  of  "  The  Girad  Bank."  It  became  a  National 
Bank  in  1865.  since  which  time  it  has  been  known  as 
"  The  Girard  National  Bank."  and  is  to-day  the  Phil- 
adelphia correspondent  of  the  institution  which  I  have 
the  honor  to  represent. 

The  second  Bank  of  the  United  States  was  chartered 
in  1816  and  commenced  business  on  Januar-  7th.  1817. 
Its  Federal  charter,  however,  was  taken  away  in  1836. 
and  it  became  a  State  Bank,  and  finally  went  into  liquida- 
tion in  1841. 

Since  the  year  1836  the  United  States  has  had  no 
great  bank  closely  identified  with  it.  as  is  the  case  in  the 
leading  countries  of  Europe. 

Of  the  merits  of  the  present  American  National  Bank- 
ing Law,  which  came  into  existence  in  1803,  I  may  have 
something  to  say  at  a  later  date.  I  may  simply  say  just 
now  that  it  would  not  suit  us  in  this  country,  and  that 
for  our  purpose  it  compares  unfavorably  with  the  Can- 
adian system  of  banking. 

Canada. 

Canada  has  the  honor  of  being  one  of  the  first  conn- 
tries  in  modern  times  to  adopt  a  paper  currency. 
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Until  the  year  L685,  the  medium  of  exchange  in  New 
France  was  very  often  beaver  skins  or  moose 
skins,  mill  sometimes  wheat.  Coin  (silver  and 
copper)  had  been  broughl  into  the  country,  bul 
lel't  it  again  as  the  colonists  paid  for  their  im- 
portations of  goods  from  Old  France.  In  that  year  the 
usual  Governmenl  shipment  of  silver  for  the  [ntendant 
failed  to  arrive,  and  he  resorted  to  the  expedient  of  card 
money  (monnoye  de  carte)  for  the  payment  of  his  sol- 
diers. He  simply  cut  up  ordinary  playing  cards  into  four 
pieces,  on  which  was  written  his  promise  to  pay.  and 
bore  the  seal  of  France.  These  were  always  in  hand- 
writing, as  the  people  would  not  accept  printed  prom- 
ises. You  will  observe  that  this  was  nearly  ten  years 
before  the  establishment  of  the  Bank  of  England,  and 
thirty  years  before  the  establishment  of  Law's  first  bank 
in  France.  This  card  money  was  forced  on  people  and 
soldiers  alike,  but  worked  satisfactorily,  because  the  In- 
tendant  undertook  to  redeem  it  in  coin,  and  he  kept  his 
word  so  long  as  ships  came  from  France  with  currency 
from  the  Government.  They  ceased  coming  in  1709,  and 
then  trouble  arose  in  the  colony,  because  while  the  legi- 
timate basis  of  the  card  money  was  gone,  the  necessity 
for  it  was  greatly  increased.  The  result  was  an  over- 
issue, which  ended  in  the  year  1717  by  the  Government 
of  France  redeeming  all  the  currency  at  half  its  face 
value.  In  two  years  it  was  all  redeemed,  and  then  the 
country  returned  to  the  currency  standard  of  Old  France, 
and  used  coin  money  for  about  ten  years,  when  they  re- 
turned to  card  money  at  their  own  request.  This  second 
issue  of  paper  currency  was  limited  at  first,  and  was  re- 
deemable in  coin  or  by  drafts  on  the  French  Exchequer. 
The  expenditure  of  the  colony  being  far  in  excess  of  its 
exports,  and  the  extravagance  and  misrule  of  its  Gover- 
nors led  to  an  over-issue  of  card  money,  which  resulted 
ultimately  in  heavy  loss  to  the  country. 

On  September  <S,  1700,  Prance  surrendered  all  Canada 
to  England,  and  England  insisted  upon  a  settlement  of 
these  and  other  evidences  of  debt  then  existing  in  the 
colony,  which  amounted  to  a  total  of  about  80,000,000 
livres.  This  was  a  most  troublesome  operation,  and  al- 
though settled  by  France  at  the  time,  the  French  Govern- 
ment failed  to  meet  its  obligations  later,  with  the  above 
result. 

Ever  since  the  commencement  of  the  British  regime  in 
Canada,  the  currency  was  in  coin  of  England,  France  and 
Spain,  mostly  Mexican  or  Spanish.  In  1791  Canada  ob- 
tained constitutional  government,  instead  of  by  a  Gover- 
nor and  Council  of  State,  and  the  country  divided  into 
Upper  and  Lower  Canada.  A  law  was  passed  by  the  Que- 
bec Parliament  in  179."),  declaring  that  the  new  American 
dollar,  which   was  now  in  use.  should  be  counted  like  the 


Spanish  and  Mexican  dollar  at  .">  shillings.  li\  1796  the 
I  pper  Canada  Parliament  passed  a  similar  Act. 

Up  to  this  time  there  were  no  banks  of  any  kind  in 
Canada,  and  no  regular  currency  or  banking  system,  while 
in  the  United  States,  as  we  have  seen,  they  had  estab- 
lished banks  of  issue  as  early  as  1781.  By  this  time  Mont- 
real had  made  progress  as  a  commercial  centre,  and  had 
outstripped  the  older  city  of  Quebec.  The  merchants  of 
Montreal— alive  then  as  now  to  the  best  interest  of  their 
country— applied  for  a  charter  for  the  Canada  Banking 
Co.  in  the  year  1792  (October  IS).  They  did  not  get  it. 
however,  and  the  scheme  fell  through.  In  1S07  Quebec 
tried  it  and  also  failed.  In  1808  both  cities  applied  to 
Parliament  for  a  charter  for  the  Canada  Bank,  which  was 
to  have  an  office  in  Montreal  and  Quebec,  with  24  direc- 
tors, 12  at  each  place.     They  also  failed  to  get  a  charter. 

War  with  the  United  States  broke  out  on  29th  June. 
1812,  and  continued  until  peace  was  declared  on  the  24th 
December.  1814.  During  this  time  the  Parliaments  of 
Upper  and  Lower  Canada  met  and  passed  a  law  prohibit- 
ing the  export  of  specie  from  the  country,  and  author- 
ized an  issue  of  paper  currency  known  as  "  Anny  Bills.'' 
The  assets  of  the  country  were  a  first  lien  on  these  bills. 
upon  which  interest  was  allowed  also.  By  December  23rd, 
1S20,  at  which  time  the  Army  Bill  Office  was  closed,  the 
entiie  issue,  which  amounted  to  £1,300,000,  was  redeem- 
ed in  full  with  interest.  The  experience  of  the  country 
with  this  currency  was  very  satisfactory,  and  the  splen- 
did laws  passed  for  its  goverance,  afford  lasting'  tributes 
to  the  good  judgment,  honor  and  sound  views  on  the  cur- 
rency question  held  bv  the  important   men  of  Canada  at 

that  time. 

Joint  Stock  Banks. 

As  already  stated,  the  Army  Bills  were  in  existence 
from  1812  to  1820,  and  the  people  of  Canada  had  experi- 
enced such  beneficial  results  from  this  well  regulated  and 
elastic  paper  currency,  that  they  could  ill  afford  to  go 
back  to  the  miscellaneous  coin  currency  now  that  the  war 
and  the  necessity  for  Army  Bills  was  over.  They,  there- 
fore, decided  to  have  a  chartered  bank,  and  this  deter- 
mination led  to  the  establishment,  in  August,  1817,  of  the 
first  Canadian  joint  stock  bank,  which  was  known  then 
as  the  "  Montreal  Bank."  a  private  association  at  the 
first,  and  which  is  so  well  known  to  us  to-day  as  the 
"  Bank  of  Montreal." 

In  Breckenridge's  History  of  the  Canadian  Banking 
System,  he  says : 

"  And  thus  the  first  bank  of  discount,  deposit  and 
issue,  to  be  established  either  in  Lower  Canada,  Upper 
Canada,  Nova  Scotia,  or  New  Brunswick,  is  to-day  the 
greatest  bank,  not  onlv  in  the  Canadian  Dominion,  but  in 
the   whole  of   North    America." 
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CHRISTMAS  month  in  Montreal  has  I n  well 
observed  and  taken  advantage  of  bj  almost 
all  merchants.  Never  were  the  window  <1  is 
plays  and  exhibits  of  goods  brighter  or  more 
interesting,  and  the  stores  were  handsomely 
decorated  and  made  most  attractive  in  keeping  with  the 
bolida]  season. 


traction   in   this     store   was  the  *  assortment     of  English 
neckwear,    which    was   imported    Bolelj      for   the   holiday 

t  rade. 

•     •       • 

R  •).  Tooke's  three  fine  Btorea  have  been  very  busy 
centres  during  the  past  month.  Mr  Tooke,  especially  in 
his  St.  Catherine  Btreel  Btore,  is  never  surpassed  in  the 
matter  of  selecting  Christmas  novelties  thai  take  the 
public  taste.  He  offered  this  holiday  season  some  -an 
prising  values  in  mufflers  and  dressing  gowns,  being  en- 
abled to  do  so  on  account  of  the  large  quantities  he  pur- 
chases Mi  Tooke's  Btore  al  the  corner  of  St.  Catherine 
and   Peel   streets   is  one  of  the   largest    in   America,  ami 

few    are    as    beautifully    lilted. 


At  liis:;  Notre  Dame  street,  Boyd  &  Son  made  spe 
rial  displavs  of  Bporting  goods  of  which  they  carry  a 
great  stock.  College  sweaters,  knickerbockers,  stockings 
etc.,  in  any  combination  of  color  desired  were  here  shown 
in  prolusion,  and  the  linn  did  not  forget  to  also  put  forth 
a    fine    hue   of   hockey   sticks,   skates,   skis   and   such    g Is 

to  accompany  the  garments.    Boyd  &  Son  do  a  large  mail 

order    trade. 

•      •      • 

The  Hamilton  Company's  big  store  on  St.  Catherine 

street    was  an   attraction   that  none  could  pass  without    an 
admiring   glance.      While    their   regular   lines    were    shown 

to  the  public  with  their  usual  good  taste  .the  toy  depart 
ments  were  particularly  worthy  of  note.  Special  men- 
tion should  be  made  of  the  boys'  uniforms,  soldiers,  sail- 
ors. Bremen  and  those  of  all  other  callings  where  bright- 
ness of  uniform  would  attract  the  youthful  aspirant  1" 
glorv   to  one   field   or  another. 


John   Allen's  St.  Catherine  street   --lore  grave  special 

prominence  to  Christmas  neckwear,  not.  however,  that 
clothing,  shirts,  canes,  etc.,  were  at  all  overlooked.  Hut 
the  showcases,  crowded  with  the  most  tasty  samples  of 
cravats,  were  not  tor  a  moment  with  their  appreciative 
customers.  Mr.  Allan  adopted  a  clever  style  .if  adver- 
tising these  goods  with  a  great  assortment  of  cards. 
pointing  out  such  and  such  an  article  as  very  suitable  tor 
such   and    such    a    gentleman's   Christmas   present.      In   his 

Craig  street   haberdashery  the  class  of  goods  shown  diff- 
ered  widely   from   those   in    the   St.   Catherine   Btreel    store, 
hut     there    too    the    same    catchy    displavs    id'    goods    were 
shown.     No   Montreal  dealer  excels  Mr.   Allan   in  present 
ing  eoods  to  the  public  in  their  most   attractive  form. 


One  of  the  best  patronized  furnishing  stores  in  Mont- 
real is  the  Hannon  store  on  St.  James  street,  and  this 
year  their  holiday  showing  was  larger  and  more  varied 
than    ever    before.      In    this    store    such    lines    as    smoking 

jackets,  dressing   gowns,   fancy   waistcoats   and   the   like 

have  Ion:1  been  a  strong  feature,  hut  the  exhibit  of  these 

lines  during  the  past  month  has  surpassed  all  the  previous 
efforts    of    the    linn.       Leather    goods,    purses    chiefly,    were 

also   given   considerable   prominence   in    this   store.     But 

perhaps  no  department  was  more  successful  than  that 
devoted  to  ladies'  handkerchiefs  and  other  lines  suitable 
for   ladies'   Christmas   presents.     Another  noticeable   at- 


Tlie    Dr.    Deimel    underwear    stoic,    on       St.    Catherine 

>ireet,  made  a  special  "  hid  "  for  the  holiday  trade  in 
linen  handkerchiefs,  both  ladies'  and  gentlemen's.  Splen 
did  values  were  offered,  absolutely  pure  linen  !_'ooils  being 

sold  from  $1.50  per  dozen  upwards,  and  while  in  another 
store  less  notice  might  he  taken  of  the  offer,  BO  well  has 
this    (inn    become    known    as   dealers    in    pure    linen    goods, 

that  on  this  account  large  numbers  of  people  were 
brought  to  the  Btore  for  Christmas  purchases.    They  could 

depend   on   the  quality  of  all   they   got. 

•      •        • 

R.   .1.    I nulis,   tin-   leading  military    and   custom   tailor 
also  pave    pod  value  to  the  public  during  December.     His 

imported   cloths  are  always  a  drawing  card   to  well  <\y< 

ed  Montrealers,  and  his  collection  of  fur-,  and  fur-lined 
overcoats  could   not    he  excelled   for  quality   in   the  citv 


WASHING  LINES. 


IN    washing    lines    matched    sets    are    -till    in    favor,    and  the 
little  embroidered   anil   lace    turn-overs   continue   to  sell 
in     astonishing     quantities,   and    at    all   prices,   from    15 
icnts   up. 

The  vogue  of  the  "Fifth  Avenue"  how  will  help  to  sell 
these  turn-overs  us  the  neckbands  of  these  how-  are  ahnoal 
invariably  finished   with  one  of  these  turnovers. 

the  maiiv  plauen  and  i •  1  ii 1 1 %  lace  and  embroidered  Swiss, 
a-  well  as  the  Arabian  and  renaissance  braid  etTects  may 
he  all  included  in  washing  neckwear.  These  braids  ftre  now 
worked  1 1  [  •  Into  -mart  jabots.  Sometime-  the)  are  worked 
up  with  silk  or  crepe  de  chine,  but  oftener  they  are 
alone  In    some      imported    lines    this    laee    braid    is    shown 

with   in-ei-   of  coarse   linen,  and   often    with   embroidery    in 
Persian  colorings  as  well. 

In  the  cheap  line-  mercerized  fabrics  are  being  used  with 
good  results  and  stock-  in  both  white  and  colors  are 
showing. 

GOLD  TRIMMINGS  COMING. 

Til  VI  manufacturers  would  be  quick  to  see  the  poesibili 
ti.-  of  gold  elicits  fl-  a  trimming  foi  ladies'  neckwear 
Was  to  be  expected,  and  that  the  vogue  for  gold  trim- 
mine;  on  these  goods  is  likely  to  be  very  strong  i 
what  was  anticipated,  The  only  dangei  about  gold  i- that 
too  much  will  be  used  and  tic  eiTeet  spoiled.  When  used 
in  moderation  some  beautiful  effects  are  gained,  but  gold 
needs  to  be  very  judiciously    used. 

The  style  is  new  and  prettj  and  should  be  a  boon  to 
the  neckwear  manufacturer-  if  only  they  use  it  properly  and 
do  not   spoil  a  eood  thine;  by  indiscrimii 
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GUELPH  CARPET  MILLS  CO., 

LIMITED 
GUELPH,  -  CANADA 

MANUFACTURERS    OF 


3,  4  and  5  frame 
NA/ILTONS,  4  and  5  frame 

WOOLS  and  UNIONS 


Our  MILLS  are  equipped  with  the  most  approved  machinery, 
and  only  skilled  workmen  are  employed.  The  combination  of 
these  features  with  a  careful  personal  supervision  of  the  managers 
of  each  department  ensures  a  product  that  will  give  thorough 
satisfaction  to  the  trade  that  intrust  us  with  their  orders. 

Particular  attention  paid  to  Special  Orders. 
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ORIENTAL   RUGS   IN   CANADA. 

THE  Oriental  rug  branch  of  the  Boor  covering 
trade,  is  as  yel  in  ils  infancy  in  Canada,  as 
eompared  with  England  an  1  the  United  States. 
In  both  those  countries  thi-re  are  uumerous 
long  established  businesses  that  have  done  an 
immense  trade  for  years,  and  one  Lha.  is  increasing  in 
bounds.  Ten  years  ago  the  amount  of  money  invested  in 
these  rugs  in  Canada  was  so  small  as  to  afford  no  in- 
ducement   for  their  importation,  hut   ;n    the  present   day. 

several  of  the  largest  departmental  Mores,  ami  Carpel 
houses,   as    well    as   one   or   two    whole, ah     dry    goods   linns, 

are  keeping  a  stoek  that   provides  a  £.t»od  selection,  ami 

is  only  the  beginning  of  more  extensive  supplies,  as  Can- 
adians come  to  more  fully  realize  the  value  of  the  rug 
of  the  Bast. 

There    is.    as    yel.    only    one    house    in    Canada    dealing 

exclusively  in  Oriental  rugs  and  other  wares,  ami  import- 
ing     direcl       from    the      home      mart      at    Constantinople. 

Courian,     Babayan  iV  Co..  formerly     L.   Babayan  &  Co.. 

have  been  engaged  in  the  Canadian  market  for  only  seven 
years,  hut  in  that  time  they  have  built  up  a  business  of 
$75,000  ami  are  finding  Bueh  an  increasing  demand  Cor 
the  goods  they  carry,  that  a  branch  has  been  recently 
opened  in  Winnipeg,  and  the  eraving  of  Westerners  for 
first-class  goods  is  making  it  a  great  success.  Toronto 
is  the  head  branch,  while  Montreal  is  the  oldest  hv  one 
year.      In    addition    to    these    stores,    the    company    has    two 

branches  in  California, 

All  the  rugs,  hangings  and  Oriental  wares  handled 
by  this  linn  are  bought  in  Constantinople,  where  the 
buyers  and  sellers  meet.     The  greater     amount   of  rugs 

come    from    Smyrna    ami    Persia,    although    there    arc    also 

many  <d'  India  manufacture  included.  The  colors  most  in 
demand  are  deep  red  and  greens,  but  the  taste  for  other 
shades   is   not    by   any   means   ignored. 

At   the  inception  of  the  business  Teal   difficult"  was 

experienced    in    convincing    Canadians      of    the    virtu, 


the    Oriental    rug.      The    price    was    limber    than    they    were 

accustomed  to  pay.  ami  monev  was  not  nearh  a-  plenti- 
ful as  at   the  present   day.      It    was  a  difficult   matter,  also. 

to  gain  tin fidence  of  the  public,  as  the  average  man. 

knowing  practically  nothing  about  Oriental  rugs,  feared 
he  was  being  imposed  upon  .and  bought  sparingly.  The 
third  year  in  business  saw  a  turnover  of  onlv  $10,000  so 
that  in  a  little  over  four  years  there  has  been  an  incn 
of  li'ni  per  cent.  The  durability,  individuality,  beautj 
and  "eneral  suitibility  of  this  class  of  rim  has  won  it  a 
place  in  Canada  that  has  ben  further  raised  by  the  won- 
derful popularity  of  all  kinds  of  rugs.  The  vegetable 
dyes  used,  tin    hand  weaving,  and  the  excellent  material, 

combine  to  produce  a  rug  that  looks  better  after  ten  years 
of  wear  than  when  new.  and  that  is  often  still  looking 
well  after  fifty  years. 

The  other  cities  id'  Canada,  outside  of  Toronto.  Mont- 
real, and  Winnipe"  arc  given  opportunities  to  purchase 
the  Oriental  rug,  throueh  auction  sales  held  periodically 
by  two  or  three  linns  who  do  business  entirely  in  this 
way.  Courian.  Babvan  &  Co.  conduct  such  sales  in  ad- 
dition to  their  regular  branches.     A   consignment   of  the 

rugs   is  extensively    advertised    in    these   cities   and    the   sale 

follows  soon  after,  the  goods  being  disuosed  of  as 
thoroughly  as  possible,  before  another  city  i-  visit. •,!  with 
a  fresh  consignment.  In  this  way  outlying  towns  ami 
ciiies  purchase  thousands  of  dollars  worth,  ami  are  satis- 
factorily  supplied,  when  regular  branches  in  those  place- 
would   not   be  profitable. 

A  SEPARATE  PLACE  FOR  CARPETS. 


rPllK  carpet    -lock   must    be  kept    bv   itself;   it    must   have 
a    separate    place    in    the    store    if    only    li\^.       Almost 


ie 

eparate   place   in   tne  store   u    oniy  oxo.     Almost 

any  other  line  carried   in  the  dr\    ".,„„1-  -i,,re  can  be 
more   or   les>    mixed    with    other   lines,    without    effecting    it 

nearly  as  adversely   as  the  carpet  stock.     An-    merchant 

who  is  unable  to  devote  a  -mall  section  solely  to  carpets, 
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had  better  not  handle  them  at  all,  for  they  not  only 
do  not  appear  to  advantage  among-  other  goods,  but  a 
ttoor  space,  of  sufficient  size  for  their  display  is  neces- 
sary. 

There  are  stoics  which  have  been  induced  to  stock 
carpets,  when  their  space  was  already  full.  In  a  few 
cases  they  have  made  a  fair  success  of  it,  but  it  can  be 
almost  depended  upon,  that  not  much  has  been  made. 
The  chief  fault  is,  however,  lack  of  effort  in  the  mer- 
chant to  so  arrange  his  stock,  that  carpets  can  have  a 
small  section. 

An  unprofitable  line  may  have  to  be  dronped,  but  in 
the  majority  of  cases,  a  change  of  arrangement  is  all  that 
is  necessary,  and  a  little  thought  mi"'  effect  this.  A  well 
lighted  corner  is  the  best  situation,  and  the  larger  the 
adjoining  open  floor  space,  the  better. 


RAG   CARPET   REVIVAL. 

NEW  YORK'S  wealthy  citizens  have  developed  an- 
other craze,  according  to  the  Carpet  Trade  Review. 
This  time  it  will  benefit  the  rag  carpet  weavers, 
who  have  all  but  disappeared.  Of  course  it  will  be  only 
a  fad  and  as  such  will,  perhaps,  run  a  few  months  and 
then  be  relegated  to  the  position  it  has  held  for  many  a 
year.  The  wealthy  will  have  the  carpets  woven  of  silk, 
and  such  will  be  much  different  from  the  old  time  rag  car- 
pet which  made  the  floors  of  our  ancestors  an  unsightly 
spot  in  the  house.  With  very  few  exceptions  there  was 
no  art  in  the  production  of  the  old  loom-woman  who  re- 
ceived her  rags  from  the  housewife,  and  ran  them  in  with 
a  total  disregard  for  color  matching  or  pattern.  There 
are,  however,  a  few  still  kept  as  curiosities  which,  like 
the  Oriental  rug,  show  an  individuality  and  ingenuinty 
which  are  surprising  as  the  products  of  a  hand  loom  and 
no  pattern  to  go  by.  There  are  still  scattered  through 
Canada  looms  which  are  used  for  the  manufacture  of  this 
class  of  goods,  and  a  few  of  them  are  kept  constantly 
working,  on  account  of  the  wearing  qualities  possessed 
by  the  rag  carpet.  A  couple  of  large  plants  are  set  up 
in  the  cities,  which  contain  three  or  four  looms,  but  the 
weaving  has  been  rapidly  falling  off  until  for  the  past 
few  years,  the  custom  has  dwindled  down  to  a  few  old 
families  who  will  use  them  until  a  new  generation  crops 
u]>.  Any  revival  in  the  demand  will  be  welcomed  by  the 
women  who  have  done  nothing  else  but  weave  for  the 
last  forty  or  fifty  years. 

THE   STRIKE  AT   GUELPH. 

THE  brussels  weavers  of  the  Guleph  Carpet  Mills  Co., 
went    on   strike   on   December  4th    because   the   firm 
saw  fit  to  break   one  of  the   rules  of  the   union,  but 
in  two  days  the  men  were  back  at  work  under  the  same 
conditions  as  existed  at   the  time  of  the  strike. 

"  The  Dry  Goods  Keview  "  is  in  receipt  of  a  letter 
from  the  company  explaining  the  cause  of  dissatisfac- 
tion. It  says:  "  The  whole  cause  was  our  putting  three 
young  men  on  to  weave  brussels  carpet  before  they  were 
twentv-one   vears  of  age.     The    union,    it    seems,   thinks   .1 


man  must  be  twentv-one  years  of  age  before  lie  is  f|uali- 
fied  to  run  a  loom.  It  does  not  make  any  difference  whe- 
there  he  has  the  abilitv  at  twenty-one  or  not,  or  if  he  has 
served  only  one  month.  As  long  as  he  is  the  required 
age,  that  is  all  they  think  necessary. 

"  These  young  men  we  put  on  to  weave  had  been 
working  with  our  brussel  weavers  ever  since  we  started 
the  manufacture  of  brussels  carpet,  nearly  five  years  ago, 
and  were  thoroughly  qualified  to  make  first-class  work, 
or  we  would  not  have  thought  of  putting  them  on  a  loom. 
We  have  added  a  number  of  brussel  looms  to  our  works 
this  season,  and  as  we  had  given  these  ^'oung  Guelph  men 
the  promise  of  the  first  chance  to  have  a  loom,  as  soon 
as  these  looms  were  in  running  order,  we  fulfilled  our 
promise,  and  as  soon  as  this  took  place  our  old  weavers 
all  went  on  strike." 


T 


ONE   STYLE  OF  ADVERTISEMENT. 

'HERE  is  a  house-furnisher  in  a  small  town  in  Eastern 
Ontario  whose  advertisements  have  attracted  much 
attention  in  his  neighborhood.  Everybody  who  reads 
the  local  paper  in  which  these  advertisements  appear,  is 
prepared  to  peruse  the  most  interesting  article  and  find  at 
the  end  that  it  is  nothing  but  an  advertisement  for  this 
man's  housefurnishings.  Births,  marriages  ■  and  deaths,  the 
local  columns,  the  foreign  news,  and  any  department,  is 
liable  to  have  a  paragraph  sandwiched  in,  showing  in  some 
way  that  D handles  furnishings. 

As  freak  advertisements,  these  paragraphs  are  worthy  of 
notice,    and   whatever      their    value'  for    selling   goods,     they 

show     that     D believes   in    advertising.       During   the 

South  African  war  the  local  paper  was  plentifully  sprinkled 
with  telegrams  from  Paul  Kruger,  ordering  another  lot  of 
mattresses,  or  asking  why  the  last  order  was  not  filled, 
and  so  on.       The  latest  effusion  is  : 

MARRIED. 

Crosby — Jones. — At  the  residence  of  the  groom's 
parents,  one  of  the  most  up-to-date  weddings  took  place. 
(There  had  been  an  agreement  between  the  bride  and 
groom  not  to  be  mirried  in  the  old-fashioned  way,  but  to 
change  the  mode  a  little).  Therefore,  they  were  married  at 
the  residence  of  the  father  of  the  groom,  John  A.  Crosby, 
Esq.  The  groom  wore  a  long  pair  of  overalls  and  a  cut- 
away coat.  The  bride  wore  a  calico  dress  and  apron.  They 
both  looked  the  picture  of  health  and  were  ably  assisted — 
the  groom  by  the  bride's  sister  and  the  bride  by  Mr.  George 
Chaldee,  a  particular  friend  of  the  groom's.  After  spending 
a  couple  of  weeks  in  the  west  they  will  return  and  settle 
down  in  their  pleasant  home,   "  Swandown,"    the  furniture 

man  at  C having  already  the  contract  to  see  that  their 

home  is  properly  furnished  during  their  absence. 

Such  advertising  is  effective,  however,  only  in  placing 
the  name  before  the  public,  but  it  will  not  sell  goods  ;  in 
fact,  many  think  less  highly  of  a  man  and  his  stock,  who 
goes  so  far  out  of  his  way  to  amuse  a  certain  class  of 
people.  An  advertiser  who  gets  a  nickname  through  his 
advertisements,  as  this  man  is  now  commonly  called 
'Kruger,"  is  not,  as  a  rule,  building  up  a  business  there- 
by. Advertising  is  necessary,  but  the  one  that  stands  out 
for  what  it  is,  and  does  not  attempt  to  catch  readers 
unaware,  is  the  most  profitable.  The  busy  reader  of  to-day 
resents  being  forced  to  spend  his  time  reading  a  long  article 
that  in  the  end  is  nothing  but  an  advertisement,  and  the 
advertiser  suffers. 


134 


Jan..     1904 


HOUSEFURNISHINGS   AND    DECORATION 


Dry     C.ocU 
1<  . 


135 


Dry    Ooods 
K  «*  v  i  e  w 


HUUSEFURNISHINtiS   AND   DECORATION 


Jan..   1904 


DECORATION 


THE  HOME  AND  DECORATION. 

IF   woman    fully   realized   the   importance  of  the  man's 
surroundings  in  the  house,  in  keeping  him  at  home, 

her  ideas  of  the  necessity  of  careful  decoration  would 
no  doubt  change.  The  man  is.  in  general,  considered  de 
licient  in  the  knowledge  of  what  is  artistic  in  the  house, 
hut  he  feels  more  readily  than  the  woman,  the  atmos- 
phere that  is  breathed  out  by  homelike  surroundings, 
and  his  mood  is  more  quickly  influenced.  In  very  few 
cases,  unless  he  has  made  a  study  of  it,  can  he  tell  what 
is  wrong  or  what  pleases  him.  hut  he  is  especially  sensi- 


Lace  s  ish  curtains,  blind,  silk  or  lace  inside  curtains, 
and  valance  continuing  around  three  sides,  or  at  top  onlv, 
with  heavy  straight  drops  with  applique  trimming.  If  the 
inside  curtain  is  silk  the  valance  and  heavy  drops  should  be 
of  some  contrasting  color. 

live  to  the  effect.  Women  on  the  other  hand  will  discover 
a  dozen  faults  or  be  attracted  by  a  number  of  artistic 
touches,  before  she  is  aware  that  the  general  effect  is  good 
or  bad. 

In  view  of  the  great  influence  the  home  surround- 
ings have  on  it  man  and  on  the  pleasure  of  living  of  all 
the  family,  it  is  surprising  thai  there  is  not  a  great  deal 
more  attention  and  expense  devoted  to  the  making  of 
the  home  comfortable  and  tasty.     Too  many  women  think 


all  that  is  necessary  is  a  curtain  or  a  drape  or  a  carpet, 
or  furniture  to  sit  upon,  without  recognizing  the  fact  that 
the  usefulness  of  the  articles  is  little  more  important  tba.i 
the  taste  displayed  in  arrangement,  color,  and  quality. 

The  selection  of  what  is  required  consumes  a  mere 
traction  of  the  time  that  should  be  given  to  the  selection 
of  what  is  best  and  the  arrangement  afterwards.  A  car- 
pet, a  curtain,  a  picture,  a  chair  can  be  ordered  by  mail, 
but  the  carpet  or  curtain,  etc.,  thai  is  best  suited  to  the 
room  or  the  use  requires  personal  attention  and  a  great 
deal  of  it.  The  chair  to  sit  upon,  the  curtain  to  divide, 
the  picture  to  look  at,  can  be  placed  where  they  are  use- 
ful in  a  few  minutes,  but  to  consider  taste  in  the  placing, 
forms  the  real  work  of  the  decorator. 

ARTISTIC  FURNISHINGS. 

I'M  sure  1  don't  know  why  people  should  say  I  have 
good  taste,"  said  the  owner  of  a  hospitable  subur- 
ban home  that  had  long  been  a  Mecca  for  those 
of  city  and  country  alike,  who  were  so  fortunate  as  to 
enjoy  its  privileges  and  quoted  in  a  contemporary.  "  I've 
never  bothered  my -head  about  it.  Things  just  seem  to 
settle  down  into  the  r-oms  along  with  the  family  and 
their  wants  and  wishes.  It  looks  just  like  any  simple. 
plain,  homely  old  place  to  me." 

In  this  remark  the  author  of  the  tastefnlness  in  ques- 
tion unconsciously  touched  its  secret,  she  was  a  woman  of 
refinement,  and  red  and  yellow  chintzes,  wax  flowers  and 
chocheted  tides  naturally  did  not  come  within  her  horizon. 
Also  she  did  not  bother  her  head  about  what  "  they  " 
were  using  now,  what  "  they  "  said  was  "  artistic  "  or 
"  the  thing."  It  did  not  occur  to  her  to  purchase  a 
Russian  sled,  a  Bengal  tiger  skin  and  a  Tuscan  urn  as 
adjuncts  of  an  artificial  "cosy  corner."  All  the  cosi- 
ness in  her  many  roomed  home  seemed  cosy  because  they 
had  been  let  alone,  and  easy  chairs  and  divans  and  rugs 
and  pictures  had  gathered  and  grouped  themselves  to- 
gether as  comfort  dictated. 

The  "  eternal  fitness  of  things  "  is  a  much  better 
guide  to  house  furnishing  than  the  soeeial  department  in 
the  last  fashion  magazine.  One  of  the  crying  abuses  of 
modern  houses  is  the  use  of  so-called  ornament.  A  peas- 
ant cottage  in  Brittany  possesses  more  real  beauty,  and 
exhibits  more  true  taste  than  many  a  "  mansion  "  of  the 
wealthy.  Few  of  the  poor  have  the  courage  of  their 
poverty,  but  must  perforce  overcrowd  mantel  and  shelf 
and  stand  with  flimsy  knick-knacks  of  no  earthly  use, 
and  which  even  the  moM  perverted  taste  cannot  pronounce 
beautiful.  The  supreme  test  of  the  Deflection  of  a  room 
is:  is  it  comfortable,  romelike,  lovable?  No  bric-a-brac 
shop  can  be  that.  Even  an  ignorant  and  tasteless  nature 
feels  the  subtle  influence  of  harmonizing  colors,  and  really 
beautiful   and   simple   lines   and   accessories. 

THE  MERCHANT  AS  A  DECORATOR. 

IN   cities,  every  merchant   doing  a  business  in  draperies 
and  curtains  has  found  it   necessary  to  include  in   his 
staff  one   or    more    men    who    are   cxnerieneed    decora- 
tors. House  furnishing   houses  and   dry   goods  stores  have 
adopted  this  plan  and  are  finding  it   not  only  a  orofitable 
36 
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Stair  Oil  Cloth  Shelf  Oil  Cloth 

Mats  or  Rugs  Enamelled  Oil  Cloth 

Prepared  Decorative  Burlaps 

Our  new  Spring    Patterns  are  now   in  the  hands  of  the  Wholesale   Dry 
Goods    trade.      Uo    not  fail  to  see  them  before  buying  imported  goods. 
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branch   in   itself,  but    an   added  inducement   to  customers 
to  purchase   their  goods  at  the  store. 

Larger  stores  are  engaging  professional  decorators, 
and  paying  them  large  salaries.  Merchants  in  th? 
small  towns  would  not,  perhaps,  risk  such  an  expensive 
experiment,  particularly  as  it  would  take  some  time  to 
place  the  new  department  on  a  paying  basis.  But  if 
monetarv  considerations  prevent  the  establishment  of 
such  a  branch,  the  sani  5  principle  can  be  carried  outj  and 
the  foundation  laid  for  a  large  decorating  business,  by 
engaging  as  salesmen  in  the  house  furnishing:  department, 


A  cosy  corner  with  light  hangings  and  tapestry  wall  coverings. 

only  such  men  as  have  an  inherent  taste  for  the  match- 
ing of  colors,  and  the  settlement  of  proportion— men  who 
can  hang  a  drape  in  the  style  that  will  suit  the  room,  and 
can  tell  a  customer  the  best  shades  and  patterns  for  the 
light  entering  the  room  and  the  use  to  which  it  is  to  be 
put. 

The  clerk  who  can  assist  a  customer  in  his  buying,  by 
offering;  valuable  suggestions  as  to  the  most  suitable  de- 
corations, is  of  far  more  value  to  his  employer,  than  the 
one  who  can  only  talk,  and  thus  sell  the  goods.  In  the 
one  case  the  customer  is  more  strongly  convinced  of  the 


merit  of  his  choice,  thj  more  lie  sees  it,  and  his  satisfac- 
tion is  expressed  in  further  custom.  The  second  class  of 
clerk  talks  a  man  into  buying,  but  as  soon  as  the  poods 
are  out  of  range  of  his  arguments  and  continued  talk, 
they  lose  their  glamor,  and  the  customer  sees  he  has  been 
hoodwinked.  When,  'o  the  value  of  the  first  clerk,  is 
added  the  ability  to  Lang  the  drapes,  and  to  place  the 
decorations,  a  merchant  has  an  acquisition  to  his  house 
furnishing  department  that  is  its  most  important  asset. 

If  the  services  of  a  salesman  with  experience  in  these 
lines  cannot  be  obtained,  it  is  not  a  difficult  matter  to' 
make  a  selection  of  the  one  best  adapted  for  the  purpose 
from  the  staff  already  in  the  store.  It  would  be  some 
time  before  his  ideas  would  be  of  any  great  value,  but  if 
a  young  man  with  a  good  grasp  of  color  combinations, 
and  great  ingenuity  is  appointed,  his  natural  ability  and 
taste  will  fit  him  to  fill  the  position  with  some  satisfac- 
tion, after  a  season's  experience.  He,  of  course,  will  not 
be  a  professional  by  any  means,  but  after  a  close  con- 
nection with  the  goods,  a  study  of  draping-  as  seen  in  the 
houses  he  visits,  and  some  theory  obtained  from  books 
on  the  subject,  he  will  be  of  sufficient  value  to  the  firm  to 
show  the  wisdom  of  su3h  a  new  department.  Books  must 
be  studied,  to  acquire  a  knowledge  of  the  cutting  of 
swags  and  festoons,  and  the  methods  of  obtaining  certain 
effects.  In  his  department  he  should  be  allowed  quanti- 
ties of  cheap  fabrics  to  experiment  upon,  and  to  work  out 
the  ideas  he  gains,  or  the  lessons  he  learns  from  books 
and  papers.  There  are  several  papers  dealing  with  decor- 
ation which  will  furni.--ii  him  with  new  styles,  and  supple- 
mentary information  ou  mateiials,  cuttings  and  draping. 
These  should  be  studied  and  if  not  thoroughly  understood 
should  be  worked  out  with  the  cheap  fabric  at  his  dis- 
posal. 

In  connection  with  his  studies  of  draperies  he  should 
add  all  the  points  he  can  learn  about  the  general  decora- 
tion of  a  room,  such  as  the  choice  of  wall  papers  and 
mouldings,  the  hanging  of  pictures,  the  placing  and  style 
of  furniture,  the  pattern  and  color  of  caroets,  the  con- 
struction of  cosy  corners,  and  the  other  details  which 
enter  into  the  make-up  of  a  tasty  room.  With  a  taste  for 
these  things  and  ambition,  he  will  become  invaluable  to 
employer  and  customer. 


BEDDING    AND     FEATHER    GOODS. 


SLEEP-WHENCE    COMETH-HOW    GOETH. 

By  A.  G.  T. 

SLEEP  is  an  enchanting  subject;  its  phenomena  most 
baffling.  Stealing  as  subtly  o'er  us  as  night  o'er  the 
day,  obscure  and  as  little  understood  as  the  tides. 
There  is  nowhere  where  it  is  not.  Coming  whence;  going 
whither?  It  is  formless,  permeating,  evanescent  and  of 
an  indescribable  witchery. 

Sleep,  next  to  love,  has  seemed  to  fascinate  and  in- 
snire  the  poets  by  its  delicate  substance  and  mysterious 
shadow.  And  yet  who  can  adequately  expound  the  na- 
ture of  sleep,  the  priceless  gift  of  God  to  man. 

Philosophers  and  others  who  have  felt  and  experssed 
themselves  deeply  and  clearly  along  certain  lines  of  na- 
ture and  human  nature,  have  not  as  yet,  strange  to  say, 
opened  up  that  unknown  vista  where  the  avenues  of  sleep 
begin  and  end.  They  have  ceased  to  explore  beyond  the 
myriad  by-paths. 


Love,  the  highest  of  all  spiritual  emotions,  has  been 
led  out  into  the  clearing  and  exposed  in  the  lime-light  to 
all  of  us.  Poetry  and  religion  have  both  told  us  of  its 
meaning  and  essence;  but,  apart  from  these  forces,  who 
is  there  among  us  that  does  not  feel  that  he  himself  has 
been  to  school  to  this  divine  teacher,  and  that  his  lesson 
has  been  well   learned? 

But  the  whys  and  wherefores  of  sleep  are  mysterious 
problems,  which  have  never  yet  been  solved  and  doubt- 
less never  will.  Scientists  to  the  contrary  notwithstand- 
ing, there  are  certain  psychological  elements  of  our  ex- 
istence which  serve  a  higher  purpose  than  man  can  fathom, 
and  were  never  intended  for  the  ken  of  mortals. 

Probablv  Iamblichus,  the  Neoplatonist  mystic  phil- 
osopher, who  lived  in  Coele-Syria  seventeen  centuries  ago, 
has  most  beautifully  expressed  the  meaning  of  sleep  as 
"  The  night-time  of  the  Body— and  the  day-time  of  the 
soul."  — Copyright. 
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DO  IT  NOW 


(A     Time-Worn      IN/Io-tto     But:     Still      Useful.* 

Place  your  orders  early  for  July   and  August  delivery  of 
Cotton  Comforters  and  Down  Quilts. 

Our  range  for  1904  is   now  complete  and  in  the  hands  of 
our  representatives,  who  will  visit  you  shortly. 

Do  not  overlook  the  fact   that   we   make  Feather  Pillows 
and  Sofa  Cushions  in  large  quantities  and  varieties. 

BUY  "ALASKA  BRAND "  BEDDING. 

Cbe  Alaska  feather  $  Down  Co.  of  momreal, 


............ 


HAVE 
YOU 


STOCK 
OF 


TENERIFFE 

LINEN 

AND 

LACE 

GOODS? 


Teneriffe  Lace  Goods  and  Drawn  Linen 


are  the  best  selling  novelties  in  Laces  to-day.  Though  only  recently  introduced 
to  the  public,  they  have  met  with  instant  success,  and  are  now  found  in  almost 
every  dry  goods  house  of  good  standing  the  world  over. 

DOYLIES,  TEA  CLOTHS.  TABLE  CLOTHS.  PILLOWS.  EDGINGS.  INSERTIONS.  ETC. 

IN    inrlENSE    VARIETY    OF    SIZES    AND    PATTERNS. 

"  TaorO  "    Wheels  and  Medallions  for  Art  Needlework,  Costumes,  Collars,  etc. 

WRITE    FOR    ILLUSTRATED    CATALOGUE. 


No.  204. 


CANADIAN    REPRESENTATIVE: 

R.  H.  COSBIE, 

30  West  Wellington  St.,  TORONTO. 


J.  Audley  Sparrow  &.  Co. 

28  Warwick  Lane,  LONDON,  E.C. 

Factorles-PUERTO   ORATAVA.    TENERIFFE,    and    throughout    CANARY    ISLANDS. 
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SHADE    AND   CURTAIN   MAKING. 


ONE  of  Canada's  newest  industries  is  the  manu- 
facture of  bobbinet  and  lace  curtains.  Ilere- 
tofore  all  these  goods  have  been  imported 
from  Germanv,  Belgium,  Switzerland  and  the  United 
States,  but  within  the  past  six  months  a  firm 
of  shade  and  upholstery  manufacturers  has  includ- 
ed the  production  of  bobbinet  curtains  and  many 
qualities  of  lace  curtains,  and  for  this  purpose  has  re- 
cently completed   a   large  addition   to   its  Toronto  factory. 

In  the  manufacture  of  these  curtains  female  labor  is 
almost  entirelv  enmlo-'-ed  the  work  being  of  a  nature  for 
which  they  are  the  best  adanted.  The  netting  and  lace 
are  imported  in  large  webs  from  the  Continent,  and  the 
form  of  work  done  here  is  to  sew  the  lace  to  the  netting 
in  the  required  style  by  machinery,  afterwards  cutting 
away  the  netting  which  is  covered  by  the  lace.  The  bob- 
binet curtains  are  ruffled  and  trimmed  and  made  witli  the 
very  nretty   effect    which   have  become  so   popular. 

The  making  of  shades  is.  much  more  complicated  ami 
yet  not  difficult  to  understand.  They  are  made  both  by 
hand  and  by  machinery  and  in  either  process  pass  through 
a  great  number  of  stages  before  they  are  shinned  as  they 
appear  in  the  store.  The  material  from  which  the  shades 
are  made  is  borHit  in  huge  webs  from  the  cotton  mills 
and  is  a  strong  stiff  cotton  fabric  nrenared  esc.pecially 
for  this  purpose.  When  prepared  by  hand  the  web  is 
suspended  by  one  edge  from  a  low  frame  running'  the 
lenp'th  of  the  factory,  and  to  the  other  side  is  attached 
another  frame  to  keep  the  material  smooth  and  tight. 
The  first  process  is  the  application  of  the  size,  a  mix- 
ture consisting  principally  of  glue.  This,  when  dry, 
makes  the  cloth  very  stiff  and  tight.  The  color  is  then 
a"-lied  bv  three  men  with  large  brushes,  the  first  called 
the  colorma"  the  second,  the  spreader,  and  the  third, 
the  finisher.  Two  kinds  of  coloring  are  used,  water 
(•(  lors    which    are    the    cheaper,    and    oil    colors    which    are 


RETURNE 
</06t  81  Hc*§| 


used  in  all  the  better  qualities  of  shades.  The  entire 
preparation  goes  on  as  the  cloth  hanes  on  the  frame- 
work and  requires  three  days  for  completion,  the  sizing 
; nd  the  two  sides  of  coloring  each  requiring  a  day  to 
dry. 


The  machine  used  accomplishes  the  entire  preparation 
of  the  shades  from  the  sizing  to  the  finished  length.  The 
•doth  is  first  sized  and  canned  by  the  machinery  through 
the  color  bath  on  the  first  story,  then  un  through  hot 
coils,  which  partially  dry  it.  to  the  third  story  where  an 
endless    chain    draws    the      cloth    over      poles,    the    fabric 


hanging  over  a  pole  and  after  dropping  almost  to  the 
floor,  passing  up  over  another  pole  sufficiently  distant  to 
keep  the  folds  apart,  and  s:>  on.  The  length  of  the  fac- 
tory hung  in  this  way  will  contain  two  and  a  half  miles 
cf  shade  (doth,  and  seven  miles  of  it  can  be  turned  out 
in   a   day. 

After  the  (doth  is  completed,  it  is  placed  in  a  cooling 
r<  (in.  as  the  oils  when  fresh  are  too  combustible  to 
stoic  away  preparatory  to  cutting.  The  rolls  are  then 
taken  to  the  cutters  and  placed  at  the  end  of  a  long 
table,  the  cutter  pulling  out  the  required  length,  and 
separating  it  by  means  of  a  sharp  knife  pressed  against 
a  steel  edge.  The  raw  edges  have  been  previously  trim- 
med off  by  machinery,  and  the  cutter  does  all  the  remain- 
ing trimming  necessary.  If  decorative  work  is  to  be 
added  it  is  done  either  by  the  pattern  stanro  or  by  the 
insertion  or  affixing  of  lace.  The  pattern  is  stamped  on 
in  the  desired  color,  and  the  bronzing  or  Hocking  is  ap- 
plied by  brushing  the  required  powder  over  the  slightly 
damp  coloring  id'  the  pattern.  The  lace  is  sewn  on  by 
machines,  while  more  complicated  machines  and  more 
skilled   operatives  add   the  lace  insertion. 

There  is  a  department  for  the  manufacture  of  spe- 
cial widths,   these   having-  to  be  made1  on   separate  frames. 

The  pole,  ring  and  brass  pari  of  the  industry  is  id' 
great  importance,  both  in  its  connection  with  the  rest 
of  the  business,  and  in  the  exportations  which  are  made 
to  England,  South  Africa  and  Australia.  The  poles, 
rings  and  knobs  are  received  in  the  plain  state  from  the 
mills  which  cut  them  out.  and  are  finished  in  the  shade 
factory.  The  poles  are  now  made  almost  entirelv  of 
basswood,  as  it  is  lighter  and  softer  for  screwing  on  the 
ends.  The  beautiful  oak  graining  which  is  seen  on  al- 
most all  of  them  is  stamped  on  by  being  rolled  over  a 
sheet  of  metal  with  the  good  grain  in  relief.     Machinery 
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Geo.  H.  Hees,  Son  &  Co. 


LIMITED 


HAVE  IN  STOCK  NEW  ARRIVALS  OF 


Cushion  Tops.  Lace  Panels  for  Doors. 

Bobbinet  and  Muslin  Curtains,      r  own  make,  New  Designs. 

Lace  Curtain  Materials,  ail  kinds. 

New  Patterns  of  Tapestry  Curtains  and  Table  Covers. 
New  Patterns  of  Chenille  Curtains  and  Table  Covers, 

OUR  OWN  make,  at  Special  Prices. 
Silk  and  Cotton  VelOUrS,  plain  and  new  fancy  designs. 

Couch  and  Furniture  Covers,  new  designs  from  our   own 

looms,  and  also  latest  attractions  in  Imported  Lines  of  these  goods. 

LACE  CURTAINS. 


We  make  a  specialty  of  Lace  Curtains,  and  carry  in  stock 
ready  to  deliver  an  immense  quantity  of  these  goods,   from 
20  cents  to  $30.00  a  pair.      Having  bought  many  of  these 
saleable  goods  before  the  advance  in   price,  we  are  giving  the 
benefit  to  our  customers.      Please  compare  our   Lace  Curtains 
and  prices  and  you  will  find  it  to  your  advantage  to  buy  from  us. 


Window  Shades,  Curtain  Poles  and  Fixtures,  Brass 
and  Metal  Goods,  and  a  Full  Stock  of 
Upholsterers'  Supplies. 

NB.     We  sell  these  goods  at  a  price  that  affords  the  RETAILER  LARGE 
PROFITS. 


GEO.  H.  HEES,  SON  &  CO., 


TORONTO,    OIVIT. 

MONTREAL  WAREHOUSE.  No.  20  St.  Helen  St. 


LIMITED 
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then  gives  the  polish.  The  fines  are  thrown  into  tum- 
brels containing  shellac  and  when  these  are  turned  by 
machinery  the  rubbing  of  the  rings  and  other  bits  of 
wood,  gives  a  fine  gloss.  The  better  rings  are  more  care- 
fully treated  and  the  color  is  baken  on  them,  producing 
an  exceedingly  fine  enamel.  Thev  are  then  sold  as  mart- 
ingales. 

The  ornamental  brass  work  so  much  seen  on  curtain 
poles  is  shaped  by  a  most  intricate  machine.  The  flat 
piece  of  brass  is  seized,  pressed  into  a  general  outline 
of  the  finished  article,  and   each   little  dent   and  bend  is 


then  made  by  its  own  SDecial  arm.  which  comes  up  and 
pinches  its  particular  bend,  followed  immediately  by 
another   arm    until  .the   ornament    is   completed. 

.Much  of  the  information  contined  in  this  article 
was  obtained  by  a  visit  to  the  Toronto  factory  of  the 
Geo.  II.  Hees,  Son  &  Co.,  who  are  reputed  to  be  the 
largest  shade  manufacturers  in  the  world,  and  who  have 
recently  added  the  first  curtain  manufactory  in  Canada. 
At  the  Valleyfield  mill,  which  is  one  of  six  run  by  this 
firm,  forty-two  looms  are  also  engaged  in  the  production 
of  a  line  of  upholstery  goods. 


WALL    PAPER. 


HINTS  ON  HANGING  WALL  PAPER. 

THE  attention  of  "  The  Review  "  has  been  called  to 
the  following  articles  one  of  which  is  from  a  trade 
journal  published  in  the  United  States,  and  the 
other  from  an  English  trade  journal.  We  believe  these 
will  be  appreciated  by  the  Avail  paper  dealer  as  well  by  the 
manufacturer,  for  both  are  occasionally  troubled  with 
claims  that  ingrains,  and  sometimes  printed  wall  papers 
have  stained  or  spotted  when  hung.  It  has  been  found. 
on  carefully  looking  into  the  reason  for  these  imperfec- 
tions, that  in  nearly  every  case  the  cause  of  the  trouble 
is  not  to  be  found  in     the     goods,     but   in  the  method  of 


Thin,  sloppy  paste  is  another  frequent  cause  of 
trouble.  Even  for  the  cheapest  papers  the  paste  should  be 
as  stiff  as  it  can  be  worked,  and  made  of  good  quality 
flour,  and  the  lengths  should  never  be  allowed  to  soak. 
Each  length  should  be  hung  as  pasted. 

The  suggestions  are  well  worth  preserving  for  refer- 
ence. It  will  be  noticed  that  each  of  the  experts  referred 
to  employ's  a  different  method  in  some  respects,  and  in 
some  particular  jobs  the  one  method  might  have  advant- 
ages over  the  other.  This  is  where  the  experience  of  the 
paperhanger  should  be  in  evidence.  The  articles  are  as 
fellows : 
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One-band  border,  4490.    Two  band  border,  3490. 
Made  to  match  ingrains.     Also  matches  side  wall  1490.     Made  by  Staunton*s,  Limited,  Toronto. 
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hanging. 
in   fact, 


The  deep  rich  colorings  now  so  much  used,  and. 
he  lighter  and  more  delicate  colorings  also,  re- 
quire that  care  should  be  used  in  hanging,  and  (he  condi- 
tion of  the  walls  and  ceilings  must  be  carefully  taken  into 
account. 

Paper  hung  on  a  room  that  is  damp  and  cold,  and  thai 
lias  been  shut  up  for  some  time,  will  frequently  slain  when 
the  paper  is  drying  out  on  the  wall.  Such  a  room  should 
first  be  thoroughly  aired,  and  if  in  winter  time  should  be 
heated  if  possible. 


Discoloration  of  Ingrains  and  How  to  avoid  it. 

In  conversation  with  a  gentleman  connected  with  the 
paper-hanging  trade,  bearing  on  this  topic,  he  gave  us  the 
result  of  his  experience,  which  may  be  worth  while  put- 
ting into  print  for  the  benefil  of  others.  He  set  out  with 
the  statement  that  he  would  guarantee  to  make  a  good  job 
anywhere,  and  he  recited  this  experience. 

A  customer  came  with  a  client  and  selected  a  paper,  a 
blue  ingrain,  patterned.  The  painter  took  it  away,  and  in 
due  course  il    was  hung.       Within  a   few  days  complaints 
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Remember  this  is  Jam 
\i:\  in  a  few  weeks  the 
SpringW  ILL  1*  U'Ki;  trade 
will  be  in  full  swing  — 
are  you  ready  for  it  !  Not 
many  dealers  delay  buy 
ing  this  late — if  you  are 
one     of    the    "late    ones' 

lake  a  suggestion — order 
NOW ,  before  the  choice  is 
further  curtailed.  Write 
us  for  salesman  to  call  or 
for  samples. 


m 

yokthrW 
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DOWN  COMFORTERS, 
WOOL  COMFORTERS, 
COTTON  COMFORTERS, 
BED  PILLOWS, 
WHITE  CUSHIONS, 


COSIES,  MUFF  BEDS,  Etc.    * 


j.                                  Price   lists  on  application.  \. 
Feathers   Bought 

U   THE  TORONTO  FEATHER  &  DOWN  CO.  4 

ty     74  KING  ST.  WEST,  TORONTO.                            Limitad.  £ 


SMALLWARES 

WE    ARE     AT     THE    HEAD     FOR 

WEBBINGS, 

SKIRT  BELTINGS, 

PRUSSIAN  BINDINGS, 

WOOL   MENDINGS, 

BOOT   LACES. 


FAIRE  BROS.   &   CO., 

MANUFACTURERS,         ""TO 

LEICESTER.  ENG 


Representative  for  Caj 

MR.  STAPLETON  CALDECOTT,Cor  B'V;i!*jt,"Sls' 

TO  RO  NTO. 
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came  to  the  warehouse  that   the  paper  WU  faulty,  and  had 

dried    nil    in    patches.     To    appease    the    ''  customer's 
"  ••ustuiner,"  a  aew.  paper  was  supplied  free  of  charge 

ilns   time  a   red   0110     and   sent  on   to   the  job.     This   was 
hung,   and   after  the      usual   "  decent   "      interval   tin-  coin 
plaint    came    along,    accent  uatcd    and      emphasized    hy    vie; 

■  irons  adjectival  English,  ami  demands  for  compensation. 

It  was  at  this  Btagti  that  our  informant  came  on  the 
scene.  He  had  heen  awa.v  on  his  holidays,  and  the  trans 
actions  had  all  taken  place  during  his  absence.  As  an  e\ 
pert  thi'  matter  was  referred  to  him.  and  he  took  it  up  in 
earnest.  He  found  (1)  that  the  wall  on  which  it  was  bung 
was  a  painted  wall.  (2)  that  the  work  had  heen  done  on  a 
wet  da\.  1  it  I  that  the  paper  hanger  had  religiously  kept 
closed  up  every  avenue  of  air,  l-l)  that  he  had  not  lined 
the  painted  walls  prior  to  papering,  and  (5)  that  he  li.nl 
used    thin,   sloppy    paste. 

The  room  was  thereupon  done  under  the  direct  super 
vision  of  the  expert.        First    the  walls  were  stripped   and 

lined,  the  linine  being  bung  horizontally.  Secondly,  the 
,.,'iste  was  made  very  Btrong,  hut  stiff.  Thirdly,  the  win- 
dows and  doors  were  kept  closed  while  the  paper  was  he- 
me- hung.  Fourthly,  the  paper  was  pasted  as  "  dry  "  as 
could  he  done  with  safety,  and  not  allowed  I"  -land:  and. 
fifthly,  as  soon  as  the  walls  were  hung,  doors  and  win 
dows  were  opened  to  circulate  the  air  as  much  as  pos>i 
|>1«'.  and,  with  a  lire  in  the  grate,  the  original  blue  paper 
was  hunt;  — and  turned  out  an  unqualified  success.  Our 
informant  said  that  with  these  conditions,  i.e.,  stiff. 
Btrong  paste,  free  from  alum,  dry  pasting,  walls  lined 
when  the  under  surfaces  are  painted  (hrown  paper  in 
sheets  preferred),  he  would  guarantee  the  work  turning 
out  well  in  ninety-nine  cases  out  of  one  hundred  We 
believe  he  is  right  !  '  From  the  Journal  <>f  Decorative 
Art. 

Valuable  Hints  on  Hanging  Wall  Paper. 

Hv    I       \     E   munds.  Brooklyn 

The  manner  of  treatment  described  in  the  following 
lines  has  served  me  with  unqualified  success  for  many 
years  : 

First,  prepare  the  walls.  If  they  are  painted,  size 
them  with  washing  soda  ;  nothing  else.  Make  the  solu- 
tion strong  enough  so  that  you  can  see  it  cut  the  paint  as 
you  spread  it  on.  Care  should  be  taken  to  prevent  it 
from  running  down  over  the  finished  woodwork.  When 
dry  it  will  be  ready  to  receive  the  paper.  The  treatment 
makes  the  paint  porous  so  that  the  paste  can  take  hold 
and  obviate  the  disaster-  of  "'  peeling  <>t'(  "  and  ' ;  open 
ing  "  at  the  joints  on  becoming  thoroughly  dry.  It  de- 
stroys grease  and  renders  the  semi-saponified  paint  to 
food  purpose  as  a  backinp. 

The  wall  should  always  lie  sandpapered  to  remove  the 
small  lumps  after  plastering  up  the  holes  and  cracks. 

If  the  walls  be  clean,  hard  finished  plaster,  irrespective 
of  their  ape.  1  treat  them  with  a  strong  solution  of  glue 
and  vinegar(cider  vinegar  preferred).  Dissolve  the  glue 
in  water  over  a  slow  tire,  then  thin  down  with  vinegar,  and 
apply  copiously.  The  vinegar  destroys  the  enemy  (lime) 
which  causes  the  paper  to  shrink  apart  at  the  joints  and 
hleach  out  in  spots.  1  cannot  recall  an  instance  where 
this  solution  has  failed,  even  on  soft,  chalky,  "  hot 
walls.  All  new  walls  or  parts  of  walls  should  he  treated 
with  a  coat  of  this  vinepar  size. 

In  no  case  should  good  papers  he  put  on  over  old 
ones,  or  over  kalsomine. 

The  factor  that  contributes  most  to  the  appearance  of 
a  nice  room  is  cleanliness;  without  this  your  work  will  he 
a  failure,  irrespective  of  the  cost  of  paper.  In  order  to 
attain  this  you  must  use  your  paste  so  heavy  that  it  is 
harely  possible  to  work  it  out   evenly  on   the  back  of  the 


poods  without  injuring  them.    This  applies   to  all  gradei 
ami  kinds  ol  wall  hangings,  whether  of  paper  or  tapestrj 
lii  the  latter  case  (tapestrj   fabrics)  it  is  often  advisable 

lo  paste  the    wall,  then  "   roll   "  the  poods  on 

'file    knife    and    straight    edge    should    be    used    to    trim 

with,  especially  on  heavj  goods.      For  "  butted  "  work 

bang  the  strips  from  ;i  sixteenth     to  an  eighth  of  an   inch 

apart,  then  work  them  gradually  together,  and  when  yon 

have  the  room  all  hung,  carefully  roll  down  the  joints, 
then  with  a  clean  wet  sponge  moisten  the  joint  hy  passing 
the  sponge  over  it  once  only  Tins  latter  act  is  to  remove 
the  gloss  the  roller  makes,  and  applies  to  ingrains  or  other 
pulp  papers.     Do  not  sponpe  [printed  or  surfaced  pood*. 

the    colors    will    run.. 

Tin'  practice  of  these  formulas  obviates  the  use  of 
lining  paper,  except  where  they  must  he  used  (,,  prevent 
tin'  heaviest  goods,  such  as  Dincrusta.  etc..  from  pulliriL' 
the  putty-coat  of  plaster  off.  Carpels.  Wall  Paper  and 
Curtains. 


NURSERY  PAPERS. 

ALTHOUGH    there    is    no   purely    nursen      wall    paper 
made   in   Canada,   the   larger  stores   ill   the  cities  and 
large    towns   are    including   it    in    their   wall    papei 
stock,  and  finding  a  demand  for  it   anion-     their  higher 

class  trade.  The  Canadian  business  is  not  of  BUrficienl 
volume  to  induce  our  manufacturers  to  incur  the  addi- 
tional expense  of  such  papers,  ami   it    is  accordingly  im- 


"  The    Mulberry    Bush  " 
ported     from     the     United     States    or     France.       The    latter 

country  leads  in  the  manufacture  of  nursen   papers  ami 
exports  large  quantities  to  the  United  States. 

These    papers    an nsidered    of    ureal     value    in    the 

children's    rooms   hy    those    who   can    afford    to   purchase 
them.      Representing    as    they    do   animals,     games     ami 

scenes    in    -real     variety,    lhe\     assist     more    or    less    m    the 


"  Buttercups    and    Daisies  " 
education    of    the    young       child.       Sometimes       the    entire 

paper  is  patterned,  ami  often  it  is  only  the  border.     The 

cuts   show      a    few    id'   the   most    popular  hordes,    and   pive 
a    "ood    i.lea   of   the    form    the    papers    take.      Some    ri 
s.-nt  -ames  of  battledore  and  shnttle< k.  tennis  and  foot- 
ball,   others    show    sheep,    cattle,    cats.    .|..>_'s.    etc..    and    all 
quite   natural    in    their  a'">earance. 
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TRADE   0H    MARfc 

SOLE  AGENT 

SlG.BLUMENTHAL 

SharpsN^O 


The 


LIGHTNING  TAPERED  HEEDLE 

is 

Needle  Perfection. 

Sews 

with  half  the  effort  of  other  needles. 
A  Favorite  With  all  needle  workers. 
Sold  By^— oeaw 

Sig.  Blumenthal, 

591   Broadway,      -    NEW  YORK   CITY. 
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Make  Your  Own  Buttons 

WITH  THE 

NEW  DEFIANCE 
BUTTON   MACHINE 

Makes  all  kinds  of  covered  buttons, 
rim,  half-ball  or  flat,  complete  to 
make  three  sizes  of  buttons. 

$7.50 

Call  or  send  for  samples  of  our  work. 

Defiance  Button  Machine  Co., 

266  Greene  St.,  Cor.  8th  St., 
NEW  YORK,  U.S.A. 


A  CHILD  CAN  OPERATE  f 


"Wearwell"  Brand 

Cotton  Rib  Hose,  Seamless 

JUST    FOUR    LINES. 
Well  Made  Well  Dyed  Well  Finished 

Made    by^^^^1"* 

CLINTON    KNITTING    CO., 

CLINTON.     ONTARIO. 

SELLING    AGENTS  : 

The   Richard   l_.     Baker   Oo. 
28  Wellington  Street  West,  TORONTO. 
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|  King's  Famous  Scotch  Hollands  § 


JOHN  KING  &  SON 

Manufacturers  of 

cotch  \A/indow  Hollands 


Scotch  Window  U 


142  West  Nile  Street, 


.  .  Glasgow  4 


0        Established  1775. 
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Are  you   looking   for   novelties  in   Veilings,   Laces, 

Chiffons,     Gauzes,     Dress    Trimmings,     Embroderies, 
°*^        Fancy  Cape  or  Stole  Collars? 

If  so,  don't  fail  to  see  what  the 

Canada  Veiling  Co. 

is  showing — New  lines  coming  in  every  day. 

SO    Bay  Street,      -     TORONTO,   CAN. 

William  Liddell  &  Co ,  -  BELFAST,  IRELAND, 

MANUFACTURERS    OF 

THE  WORLD'S   MOST   FAMOUS 

GOLD   MEDAL  LINENS 


TRADE 


A-\ARK 


Invite  consumers  in  Canada,  who  appreciate  the  best  that  looms  can  produce,  to  try  these  goods, 
Six  Cold  Medals  awarded  in  Paris,  London,  Chicago  and  Dublin  for  perfection  of  quality,  beauty  of 
texture  and  originality  of  design.    Our  name  is  stamped  on  all  original  goods. 

PRICES    MODERATE. 

Represented  in  Canada,  by  JAS.  A.  CANTLIE,  22  St.  John  Street,    HONTREAL. 
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Bj    I.     I)     VdgWl,    Si      LOOll 

><  > I  >   salesmanship   is   so   essential    to   all    Lines 
of  business,  and  bo  worthy  <>l'  intelligent  study 
and  execution,  thai    the  calling,  to  my  mind, 
i-  lifted  i"  ilif  dignit]  of  a  profession.     First, 
lei    me  saj    thai    the  definitions  <>l'  salesman- 
ship which   I  shall  offer  arc  not   nay  own,  hut  quotations 
from   what    I   have  read;  and.  coming     as  they  do  from 
salesmen   i  f  experience   who   have   been   successful,   they 

arc    entitled    to    respectful    consideration. 

Definitions  of  Good  Salesmanship. 

Thinking  it  will  add  in  their  interest,  1  will  explain 
thai  some  months  ago  a  prominenl  magazine  devoted  to 
the  Bubjecl  of  advertising  offered  a  prize  of  .$2.")  for  the 
hest  definition  of  "  Salesmanship."  Many  replies  were 
received,  and  copies  of  them,  with  the  names  of  contest- 
am-,  were  placed  in  the  hands  of  J.  B.  McMahon,  vice- 
president  and  sale-  manager  of  the  X.  EL  Fairbanh  Com- 
pany,   who    consented    to    act    as   judge.       He    awarded    the 

prize  to  the   Following,  as  embracinp   the  mosl   essential 
qualifications  of  a  good  salesman: 

Salesmanship  is  the  quality  in  a  man — partly  inherent, 
partly  acquired — wherebv  he  is  able  to  successfully  intro- 
duce, interest  in  and  sell  a  prospective  customer  any  article 
or  commodity. 

I  will  quote  a  Cew  others,  which  impressed  me  as  be- 
ing   particularly    good,    and    which    I    singled    OUl    of    mam 

and   copied  : 

The  ability  to  sell  goods,  or  other  property,  in  astraight- 
forward  manner,  with  satisfaction  to  all  concerned  and  with 
the  least  expenditure  of  time  and  money,  but  having  always 
chiefly  in  view  the  benefit  to  be  derived  by  the  person  for 
whom  the  property  is  sold. 

Another: 

Salesmanship  is  that  qualitv  in  a  salesman  which  en- 
ables him,  in  the  shortest  space  of  time,  to  place  in  the  pos- 
session of  his  customer  the  greatest  amount  of  satisfactory 
merchandise,  and  in  the  coffers  of  his  employers  the  great- 
est amount  of  profits  ;  while  at  the  same  time  preserving  the 
lasting  good  will  and  respect  of  his  customer. 

Bear    in    mind,    please,    that    a    salesman    is    not    in    the 

salesmanship  (lass,  according  to  this  authority,  unless  he 

can  both  make  a  prolit   for  his  employer  and  preserve  the 
lasting  respect    and   good   will   of  the  customers. 

Another  definition  that,  it  seems  p,  me.  contains  manj 
gi  i  ds   points   is  as  follows  : 

S  ilesmanship  is  the  science  of  putting  into  each  day's 
work  honesty  in  speech,  loyalty  to  employer,  the  hustle  of 
modern  civilization,  of  watching  your  weak  points,  of 
strengthening  them,  of  not  only  keeping  your  customers  but 
gaining  new  ones,  ol  being  at  all  times  a  gentleman. 

II  lias  been  my  pleasure  to  meet  many  salesmen  in 
our  office,  during  my  travels,  and  at  the  jobbers'  and 
manufacturers'  conventions  and  a  more  corteons  and 
pleasant  lot  of  gentlemen  it  has  never  been  mj  pleasure 


to  become  acquainted  with,    it  is  a  nniversallj  reeogniz 

ed    fact     thai     the    standard    of    salesmen    has    heen    wreath 

elevated  with  the  march  oi'  time  a-  to  character,  ability 
and  intelligence     in  proof  of  which  it  is  not  aeeeeiarj  t  . 

refer  to  any  other  fact  than  that  men  not  possessing  these 

qualifications    cannot    find    room    in    the    ranks    of    any    re- 
putable  firm's     traveling    force.      Furthermore,   many  of 
our  largest   and   most   successful  business  tirms  are  com 
posed  of  and  managed  l>.\   former  travelling  men. 

I  will  tax  your  patience  with  one  more  quotation,  an  I 
this  one,  to  my  mind,  is  as  true  and  i^ood  as  it  is  terse: 

.Salesmanship  is  ability  to  make  sales  ;  its  attributes  are 
health,  honesty,  courtesy,  tact,  resource,  reserve  power, 
facility  of  expression,  a  firm  and  unshakable  confidence  in 
one's  self,  a  thorough  knowledge  of  and  confidence  in  the 
goods  one  is  selling. 

Certainly,  none  id'  us  will  deny  that  a  good  salesman 
must  know  his  goods  so  well  and  have  such  confidence 
in  them  that  he  can  convince  the  merchant  that  he  needs 
I  lie  goods;  then  he  must  enlhuse  him  in  such  a  way  that, 
a  11  or  he  does  purchase  them,  he  will   push   them. 

Permit  me  to  add  that,  in  addition  to  the  rjualifica- 
tions  named  in  the  definitions  quoted,  if  a  man  is  fortu- 
nate enough  to  possess  in  a  marked  decree  the  following 
he  has,  in  my  opinion,  the  qualities  which  go  to  make  up 
what  some  men  term  a  "  cracker. jack  ":  Prudence,  mag- 
net ism.  ability  to  gain  confidence,  the  art  of  reading 
human  nature,  judgment  to  comprehend  a  customer:  in 
other  words,  the  faculty  of  a  quick  perception  of  char- 
acter. 

Judgment  in  Regard  to  Credits. 

A  good  judgment  as  regards  credits,  while  mentioned 
last,   is  by  no  means  the  least   of  the  desirable  qualiflca- 

i  ions    for   salesmanship. 

Competition  is  keen:   there  is  a   greal   anxiety  to  do 

business.  Firms  empIo\  salesmen  1'or  that  DUrpose,  so 
they  are  anxious  to  make  sales  and  make  them  as  huge 
as  possible.  .It  never  did  require  much  capital  to  start 
a  store.  A  merchant  should  not  have  all  his  capital  on 
his  hooks,  as  he  can  never  figure  on  prompt  collection-, 
hut    is  always   asked   to   meet    his   maturing  hills. 

It  is  certainly  wise  for  the  salesman  to  study  the 
credit  feature  to  gel  all  the  informal  ion  possible  on  the 
point  and  to  impart  it  to  his  linn  in  detail,  whether  good, 
had  or  indifferent.  There  is  no  information  that  a  credit 
man  values  higher  or  that  is  of  more  assistance  to  him  in 
determining  upon  credits,  collections  or  extensions  than 
that  obtained  from  a  travelling  salesman.  I  speak  from 
experience  on  this  point. 

1  mine  in  personal  Contael  with  the  merchant,  the 
salesman  can  form  an  estimate  of  his  qualifications  for 
success,  his  character,  abilitv  and  condition  and  extent  of 
his  stock,  tin-  way  he  handles  his  customers,  the  trad.' 
and  crop  conditions  prevailing  in  the  section  where  he 
does  business.  A  knowledge  of  these  particulars  should 
he  studiously  Bought   after  by  the  salesman  and  transmit- 
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ted  i"  the  firm  he  represents.  Ee  should  express  his  opin- 
ion fully  and  stale  on  what  he  bases  it.  It  is  a  fact  that 
it  is  the  prevailing  opinion  that  few  traveling  men  have 
the  ingenuity  or  take  (he  trouble  necessary  to  equip  them- 
selves as  good  judges  id'  credits.  I  have  alwavs  asked 
oiii-  men  to  give  this  their  besl  thought;  a  hazardous  ac- 
count is  wore  than  none  — to  he  ever  watchful  of  a  man's 
condition  — whether  it  be  a  new  customer  or  one  of  long' 
standing,  for  some  of  our  greatest  losses  have  been  with 
customers  of  long  standing',  whose  condition  has  changed 
with  time. 

The  value  of  the  service  of  any  man,  he  he  traveller  or 
office  man,  is  measured  by  the  net  results  of  such  service, 
and  certainly  the  losses  on  a  man's  sales  are  an  important 
factor. 

Quoting  from  the  sayings  of  a  wise  man,  ' '  The  prin- 
cipal thing  to  strive  for  is  wisdom. ' '  Next  to  that  the 
thing  we  are  all  working  for  is  the  almighty  dollar.  The 
salesman  is  human,  he  wants  his  share,  and  the  employer 
who  does  not  cheerfully  give  it  to  him  makes  a  mistake. 

First-Class  Salesmen  Not  Numerous. 

Little  difficulty  is  experienced  in  producing  satisfac- 
torv  clerks  in  the  evolution  that  takes  place  from  the  time 
a  lad  begins  his  business  experience  in  the  position  of 
office  boy  advancing  in  rotation  — if  he  is  of  the  right 
stuff— as  vacancies  in  higher  and  more  responsible  posi- 
tions occur.  But  few  of  them  develop  the  characteristics 
and  tact  necessarv  to  give  them  entrance  into  the  ranks 
of  salesmen  and  fewer  still  can  ever  be  classed  as  parti- 
cularly successful  salesmen.  We  can  advertise  for  a  clerk 
for  most  any  department  of  our  business  and  obtain 
enough  responses  to  enable  us  to  select  a  suitable  person. 

But  our  experience,  and  that  of  many  business  men 
that  I  have  spoken  with  on  the  subejct  is,  that  first-class 
salesmen  are  not  so  numerous  and  are  difficult  to  obtain: 
therefore,  the  employer  who  has  a  satisfactory  force  of 
salesmen  is  to  be  congratulated,  and  it  behooves  him  to 
make  them  satisfied  as  well  as  satisfactory. 

There  is  no  royal  road  to  success  in  any  vocation.  In- 
dustry, capacity,  power  of  adaptation,  the  ability  to  put 
forth  what  is  in  us,  the  faculty  of  utilizing'  our  gifts  will 
bring  success.  In  the  vast  majority  of  failures  there  is 
a  lack  of  motive  power,  a  disposition  to  take  it  easy. 

The  easiest  way  to  court  failure  is  not  to  strive  for 
success.  The  qualities  which  bring  success  to  men  in 
their  chosen  vocations  are  the  dualities  which  make  it 
possible  for  such  men  to  make  their  way  into  those  voca- 
tions. The  man  with  ability  and  exit  will  succeed.  The 
man  who  does  not  get  discouraged  easily  is  the  boss  "f  the 
man  who  does.  Enthusiasm  is  something  that  cannot 
be  bought,  because  it  is  priceless. 

Opportunities  come  often  in  disguise  and  disclose 
their  possibilities  only  when  a  man  has  made  them  ex- 
pand by  the  force  of  his  zeal  and  thoroughness.  It  has 
been  written  that  "  A  pound  id'  energy  witli  an  ounce  of 
talent  will  achieve  greater  results  than  a  pound  of  talent 
witli   an   ounce   of  energy." 


Travelling  men  Their  Heaviest  Expenses. 

Speaking  for  our  firm,  I  will  say  the  salaries  and 
traveling  expenses  of  our  traveling  men  are  the  largest 
items  of  our  annual  expense  account.  Practically,  the 
question  of  whether  our  business  shall  show  a  profit  or  a 
loss  hinges  upon  that.  We  must  rely,  therefore,  upon  tin 
ambition  of  our  salesmen  to  lead  them  to  make  strong 
efforts  to  reach  a  larger  volume  of  sales  ami  keep  their 
travelling  expenses  as  low  as  consistent  with  the  repre- 
sentation of  our  firm,  and,  as  a  consequence,  pave  the  way 
to  a  better  salary  for  themselves. 

In  conclusion,  I  will  quote  for  the  salesmen,  one  verse 
from   a  poem   by  Sabin: 

Success  shall  come  to  him  who  waits  ; 

But  not  to  him  of  folded  hands — 
To  him  who  hopes  but  hesitates, 

And  simply  by  the  roadside  stands. 
Success  is  won  by  effort  strong  ; 

By  unremitting,  earnest  stress. 
The  way  it  travels  seems  o'er  long  ? 

To  haste  its  course,  go  meet  Success. 

To  the  employer  it  is  not  well  to  quote  poetry  — it 's 
not  what  he  wants.  His  desire  is  for  profitable  business. 
He  can  do  much  to  help  the  salesman  meet  Success. 

House  Must  Aid  Salesmen. 

A  salesman's  efforts  can  be  supplemented  by  the  firm 
employing  him.  Proper  attention  and  treatment  of  the 
customer  by  the  house  will  certainly  strengthen  their  po- 
sition. There  are  so  many  ways.  Setting  aside  the  ques- 
tion of  equipping  a  man  with  salable  goods  and  proper 
prices,  the  attention  an  account  receives  by  the  firm  in 
any  and  all  of  the  departments  of  a  business  has  a  vast 
influence  on  the  efforts  of  a  salesman.  Modern  and 
thorough  business  methods  suggest  so  many  excellent 
ways  of  doing  what  is  right  and  proper  that  it  must  he 
a.  careless  man  indeed  who  does  not  give  this  subejct 
thought   and    attention. 

And  the  house  should  not  only  give  attention  to  those 
that  the  traveller  sells,  but  those  as  well  on  whom  lie 
calls  and  does  not  sell.  It  is  certainly  important  to  give 
attention  to  prospective  customers,  and  the  firm  can  often 
put  on  the  final  touch  needed  to  supplement  the  efforts 
of  the  salesman  and  open  up  a  desirable  account. 

T  have  no  doubt  most  if  not  all  of  the  manufacturers 
here  have  their  business  so  systematized  as  to  lend  every 
support  to  their  salesmen,  hut  I  know  of  some  who  are 
not  here  that  have  not. 

A  Word  to  the  Buyer. 

To  the  buyer  1  will  only  say:  The  travelling  salesman, - 
if  he  is  a  gentleman  and  has  not  proven  himself  unworthy 
of  your  confidence,  deserves  courteous  treatment  and  all 
the  encouragement  you  can  afford  to  give  him.  He  calls 
on  you  because  it  is  his  business  and,  in  most  cases,  his 
pleasure  also.  There  can  be  cited  plenty  of  cases  in  which 
the  buyer  suffered  more  by  discourtesy  than  the  salesman 
against  whom  it  was  directed,  whether  thoughtlessly  or 
intent  ionallv. 
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c&naebdeff 


American  Watches. 


reptra,'cb,  Sl.25to$2.50 


ARGUMENT. 


We  DOT  otT.r  B  practical  time  piece  for  the  Drygoods  Tradeof.Canada, 
mill  (MM  our  statement  upon  the  following  : 

First— It  is  absolutely  guaranteed  to  keep  accurate  time. 

Second  It  stands  rough  usage  and  does  not  get  out  of  order  easily, 
making  it  the  only  watch  for  dealers  outside  of  the  jewelery  trade  to 
handle,  and  also  making  it  ■  practical  one  for  s|xirtsmen,  boys  and  all 
men  who  give  a  watch  hard  usage. 

Third- Its  low  price  and  high  quality  insure  a  tremendous  Bale,  which 
we  further  augment  by  furnishing  many  handsome  advertising  devices 
for  your  store. 

Fourth— Last  but  not  least,  these  watches  offer  a  handsome  profit. 
Price  cutters  are  not  supplied. 

Sold  by  several  leading  Drygoods  Jobbers  of  Canada.  We  will  tell 
you  who  they  are  upon  request. 

Trial  Offer -To  any  Drygoods  Dealer  who  will  write  to  us  upon  his 
business  letter  head  and  inclose  75c.  we  will  send  a  sample  watch  (duty 
not  paid)  and  our  catalogue,  so  that  he  can  test  its  accuracy  and  durability. 

INFORMATION  ON  REQUEST. 

R06T.  H.  INGERSOLL  &  BRO. 


Berlin    Canada's  Button  Centre 

.  .  The  .  . 


9<-S3  rialden    Lane, 


NEW  YORK.  U.S.A. 


Ontario 
Button  Co 


BERLIN,  ONT. 


Exclusive  Button  Importers  and  'Jobbers. 


S~\WING  to  yearly  increase  in  our  Business,  we  were  obliged 
t<>  enlarge  our  premises  and  ■■i<l<i  to  our  office  staB 
With  a  larger  number  of  travelling  salesmen  we  will  be  out 
early  in  JANUARY  showing  the  Newest  BUTTON  i"<> 
ductions  of  Canadian,  English,  German,  Austrian  and  French 
makes 

B'J  V  EI\S  will  make  no  mistake  in  waiting  to  see  <>ur 
samples  and  consult  our  travellers. 
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Men's  Shirts  —  Ladies'  Waists  —  Boys'  Waists 

- 

GHEST  GRADE  MAD 

■ 

1 

( 

* 

We   invite  you  to  visit  us  at  ou 
warerooms 

323  St.  James  Street 

while    on    your    annual   Spring   pur 
:hasing  trip  to  Montreal. 

We  are   sure  we  can  interest  yoi 
and  your  time  will  be  well  spent. 

r 

1 
i 

Salem  Company 

Limitec 

Montreal 

Men'sPyjamas        Collars  s  Cuffs  |        Men's  Vests 
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N  laces,  railings,  trimmings,  chiffons,  and 
acts  embroideries,  travellers  have  prettj  well 
finished  their  advance  rounds,  and  arc  well 
satisfied  with  the  result.  Placing  orders 
invariably  arc  larger  than  those  of  lasl 
Spring,  and  the  trade  is  buying  freely.  Nb1 
only  arc  large  orders  placed,  but  higher 
grade,  and  more  expensive  goods  are  what 
arc  most  in  demand.    The  prospects  Cor  this  branch  of  the 

dry  goods  trade  are  rery  rosy  at   present,  for,  as  one  large 

importer  said:  "  Fashion  is  playing  righl  into  our  hands 
this  season." 

EMBROIDERIES. 

I^IIK  Bale  of  embroideries 'or  Spring  retailing  indicates 
that  they  will  he  largely  enquired  for.  The  trade 
always  absorbs  a  large  amount  of  these  goods,  as 
they  form  (he  favorite  trimming  for  underwear  and 
children's  garments.  They  form  a  much  more  durable 
trimming  than  lace,  and  though  lace  is  often  used  with 
them,  they  are  steadily  taking  the  place  of  lace  as  a 
trimming  for  ar  irment  that  is  destined  for  hard 
wear. 

This  is  a  month  that  in  the  retail  trade  there  is  little 
•or  nothing  doing,  but  by  the  middle  of  January  the  lirsi 
showings  of  high-class  lines  will  be  made.  Tencrifl'es 
will  be  prominent  among  these  novelties  and  some  beau- 
ful  effects  are  seen.  Thought  they  look  so  fragile  they  are 
said  to  give  good  wear. 

Circular  embroideries  for  tlounees  is  another  of  the 
spring  novelties,  and  there  is  a  lar«-e  number  of  patterns 
in   pendant   embroideries,  and  separable  designs. 


LACES. 

LACKS  are  more  than  holding  their  ground  in  Cash- 
ion's  favor.  Last  Spring  and  Summer  it  seemed 
as  if  the  vogue  for  laces  had  reached  as  high     as 

I' — ible,  but  fashion  is  outdoing  herself,  and  laces  are 
to  he  mure  worn  than  ever  in  the  coming  season. 

Manufacturers  of  these  beautiful  u Is  have  certainly 

made  the  mosl  of  their  opportunity,  and  the  lines  offered 
are  novelty  lines  in  every  respect,  ami  the  wealth  id'  new 
stitches  and  effects  is  endless  and  bewildering. 

The  question    with   buyers   will   be   what    to   reject,   and 

man)   lovely  patterns  will  he  lingeringly  put  aside,  only 

because  it  would  not  be  wise  to  add  to  an  already  large 

collection. 

Tn  all  new  laces  the  button  effect  is  what  is  most 
highly  spoken  of.  and  it  enters  into  the  pattern  of  almost 
all  the  newest  kinds.  In  heaw  laces,  a-  in  the  lighter 
makes,  this  etTect  is  predominent.  In  Oriental  laces  some 
really  beautiful  patterns  are  produced  in  this  style,  and 
little  sprays  and  branches  of  berries  and   leaves  are  al- 


most, a-  it  were,  suspended  in  the  air.  BO  1 1 •_■  1 1 1  and  pretU 
is   the  style,      Where   the   button  effect    itself  is   not  seen 

its   influence    is.  fell,   and    wheel,   rim.'  and   coil    patterns,   of 

all  imaginable  kinds  are  used.     In  short,  patterns  are  all 

curved  and  round,  though  to  show  these  up  a  great  niariv 
square    mesh    grounds    are    seen. 

A  great  deal  has  been  said  in  some  papers  about  fine 
laces  for  Spring,  and  there  undoubtedly  are  quite  a  num- 
ber showing.  It  would  seem,  however,  that  they  will  be 
chiefly  used    for  millinery   purposes. 

In  the  new  I'lanens  the  majority  of  the  patterns  are 
id'  the  heavy  Venice  order,  and  these  eoods  may  almost 
he  recognized  as  staples  in  the  trade.  Planen  imitations 
of   Jrish    crochet    are    also    looked    upon    with    a    favorable 

eye. 

In  heavy  laces,  however,  the  lace  that  heads  the 
novelty  list   this  year  is  I  he   Macrame.      Women   who  some 

years  ago  nsed  to  make  the  knotted  bands  and  borders  of 

Macrame  cord  will  have  some  idea  of  what  this  lace  is 
like.  The  button  effect  has  been  introduced  into  this  lace, 
and   by   means  of   it    pendant    drops,   and    Cringes  are   used 

as  a  finish  to  many  of  the  "  Macrame  "  ed"e>.     Vandyke 

effects  are  very  strong  in  this  lace,  ami  some  very  hand- 
some separable  motifs  with  the  fringe  of  drops  are  shown. 
The  majority  of  patterns  in  this  lace  come  in  twine 
color.  Some  id'  tin*  designs,  however,  are  ill  white,  but 
it  must  be  confessed  that  they  are  nol  nearly  so  effective 
as    those    in    the    darker   shade. 

Wood  fibre  laces  are  certainly  not  things  of  the  pasl 

yet.      The    trade    has    been    taking    them    steadily    all    Fall, 

ami  for  Sprir  tliev  are  being  shown  in  lighter  and  more 
airy  patterns,  and  in  many  new  effects,  one  of  which  is 
strongly  reminescenl  of  the  Spanish  laces  that  were  fash- 
ionable for  so  long  a  time  a  number  of  years  ago. 

Silk  Torchons  in  both  the  true  silk  and  the  fibre  are 
largely  shown  for  Spring.  Allovers  of  pure  silk  that  will 
wash  like  cotton,  in  Torchon,  and  Cluny  patterns  are  sell- 
ing  extremelv  well,  as  they  are  expected  to  till  a  long  felt 
want  in  the  blouse  line,  and  that  is  a  dressv  blouse  that 
will  wear,  wash  and  get  up  like  new.  There  is  a  showing 
also  of  tiner  makes  in  the  wool  laces,  in  white,  black,  and 
colors. 

In  both  laces  ami  trimmings  the  moods  Bhown  would 
pi.iul  to  the  large  predominance  of  grej  a-  a  Spring  color. 
a-  there  are  quantities  of  grey  laces  and  trimmings 
shown. 

White,  cream,  ecru  and  Paris  shades  are  all  repre- 
sented in  the  Sprine  laces. 

Bands  in  all  laces  from  2  to  12  inches  wide,  and  both 
narrow  and  wide  galoons  as  well,  will  all  be  used.  With 
most  of  these  bands,  etc..  there  is  shown  an  allovi 
match:  indeed  the  matched  sets  are  quite  a  feature  in  the 
SpriiiLr  lines,  and  point  out  pretty  certainly  the  burnin - 
scheme  that   is  t"  be  employed. 
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TRIMMINGS. 

AS  importing  houses  show  their  lines  it  becomes  more 
evident  that  trimmings  are  again  t<>  be  largely  used. 
and   thai    Dame    Fashion   has  made   up  her  mind    to 
shower  her  favors  on  them.     The  tendency  of  the  age  is 
to  frills  and  frivolity  in  dress,  and  even  t lie  plain  tailored 
gown  is  again  falling  under  the  trimming  influence. 

The  bias  of  the  style  was  well  illustrated  in  a  smart 
little  imported  gown  of  black  cloth,  which  was  trimmed 
around  the  foot  of  the  skirt  with  a  straight  band  of  wood 
fibre  braid,  and  a  panel  front  was  simulated  by  graduated 
rows  of  the  braid,  with  the  pointed  ends  finished  by  a 
button.  The  long  skirted  coat  had  a  narrow  vest  of  pale 
blue  overlaid  with  Persian  motifs.  The  edges  were  fin- 
ished with  a  narrow  black  and  gold  braid,  and  trimmed 
with  a  double  row  of  tiny  gold  buttons.  The  long  shoul- 
dered effect  was  produced  by  a  collar  of  guipure  braid 
and  silk  in  black  and  gold.  So  it  seems  as  though  more 
trimming  was  to  be  used,  although  the  severe  lines  are 
not  to  be   departed  from. 

Braids  of  all  descriptions  are  seen,  and  in  endless 
variety.  Black  silk  braids  are  extensively  used,  and  for 
fancy  materials  and  plain  colors  in  cloth  braids  also  can 
be  chosen  to  match.  These  braids  are  in  all  widths  up 
from  the  narrowest  soutache. 

Many  of  the  new  braids  have  a  glint  of  either  gold 
or  silver,  and  this  is  to  be  the  chief  trimming  novelty 
of  the  Spring  season,  for  whatever  the  trimming  is,  to 
be  right  in  line  it  must  show  the  touch  of  tinsel. 

Guipure  braid  trimmings  are  shown  with  the  spider- 
webs  and  lace  stitches  in  either  gold  or  silver  thread,  and 
the  braid  may  be  either  white,  champagne  or  black. 

Persian  trimmings  are  again  to  the  fore  in  Spring 
lines,  but  it  is  not  in  such  crude,  and  carish  combinations 
as  last  year,  and  those  shown  so  far  are  in  perfect  harm- 
ony. Many  of  these  trimmings  have  gold  threads  inter- 
woven with  the  design,  and  some  are  further  ornamented 
with  spangles  in  black,  white  and  nacre.  Some  of  the 
most  exquisite  trimmings  of  the  season  are  in  these  Pers- 
ian effects. 

Embroidered  chiffon  and  silk  galoons  are  again  to  the 
fore,  but  in  many  new  designs,  and  in  wheel  and 
geometrical  motifs  as  well  as  the  ever  popular  floral  ones. 
These  galoons  are  particularly  pretty  in  ecru  or  cham- 
pagne. 

It  looks' as  though  we  were  in  for  a  season  of  glitter- 
ing trimmings,  for  besides  the  much  talked  of  tinsel,  iets 
and  spangles  are  by  no  means  done  with.  Jetted  fringes, 
fringes  mixed  with  jet,  jet  bands  and  galoons,  fourages, 
drops,  pendants,  etc.,  are  all  shown  in  many  new  designs. 
It  looks  as  if  these  pendants  were  to  be  longer  than  ever 
next  Snring,  as  quite  a  number  are  eight  or  ten  inches 
long. 

In  separable  medallions,  very  noticeable  were  the 
imitations  of  Teneriffe  wheels  in  beads  and  jet. 

That  the  trade  is  not  tired  of  drop  ornaments,  and 
pendant  effects  is  shown  by  the  wide  range  of  novelties 
in  this  line.  The  majority  of  them  whether  colored, 
black,  or  white,  are  worked  up  with  gold  in  some  form  or 
another.  Sometimes  it  is  in  the  tilling  in,  sometimes  the 
top  of  the  tassel  will  be  of  gold,  but  generally  in  some 
way  or  other  gold,  and  sometimes,  but  not  so  universally, 
silver  is  introduced. 


This  is  a  refreshing  touch  of  novelty  that  quite  puts 
a  newness  on  a  well  used  idea. 

Narrow  gold  and  silver  braids  are  also  showing  and 
those  who  have  old  stock  of  this  kind  can  now  trot  it  out. 

Gold  trimmings  are  shown,  but  the  fashionable  idea 
is  the  combining  of  gold  in  other  fabrics.  In  some  very 
high-class  trimmings  cloth  of  gold  is  made  into  raised 
flowers  and  applied  to  the  foundation. 

Fringes  are  still  pushing  their  way  into  favor,  and 
will  likely  be  used  as  a  finish  to  the  Berthas  and  1830 
shoulder  effects  that  are  featured  so  largely  for  wear  in 
Spring'. 

VEILINGS. 

\\  7HATEVER  doubts  have  been  expressed  in  past  sea 
\  V      sons  with  regard  to  the  position  of  veilings,  it  is 
certain    that    no   such    misgivings   will    prevail   for 
the  coming  one. 

The  dressy  woman  will  wear  two,  and  sometimes  three, 
veils.  The  hair-net  veil  will  be  worn  over  the  face,  un- 
der the  hat,  and  a  fancy  mesh  or  embroidered  veil  over 
it. 

The  demand  is  shaping  itself  for  higher  grade  goods 
and  novelties,  among  which  the  best  and  most  likely  sell- 
ers are  the  "  Vandyke  "  which  is  a  Vandyke  patterned 
net  in  two  colors  with  a  border  also  "  Vandyked  "  with 
graudated  spots.  The  "  Langtry  "  is  another  novelty 
veiling  that  is  taking  well  with  the  trade;  as  also  are 
the  "  Alencon  "  with  spot,  the  "  Marquise,"  the 
"  Helena,"  and  "  Mascott." 

After  these  novelties  you  will  do  well  to  stock  in 
general  veilings,  the  embroidered  chiffons,  hair-nets, 
meshes,  complexions,  Tuxedos.  Dresdens,  Russians,  and 
a  very  fine  fish  net. 

The  lacing  orders  for  chiffons  and  malines  for  Spriiv 
have  been  simply  enormous,  and  point  to  a  very  large  use 
for  these  materials. 

Undoubtedly  the  millinery  department  will  account 
for  a  great  deal,  but  the  vogue  for  pleated  chiffon  dresses 
and  chiffon  under  petticoats  has  also  helped  to  create  this 
demand. 

Large  quantities  of  maline  is  cut  up  into  the  smart 
little  bows  that  are  so  much  worn  at  the  back  of  the 
neck.  Most  milliners  keep  a  sap"ly  of  these  bows  ready 
made  in  white  and  the  popular  colors. 

In  the  European  fashion  centres  they  are  wearing  a 
great  deal  of  fancy  veils  in  fancy  colorings  and  combina- 
tions, thus  a  black  or  white  ground  will  have  figures  or 
spots  of  blue,  green,  red,  pink  or  yellow,  and  if  the  ground 
of  the  veil  is  colored  the  spots  will  show  a  combination 
of  the  ground  color  with  either  black  or  white.  This 
fashion  is,  however,  too  striking  to  suit  the  quieter  and 
more  conservative  tastes  of  the  Canadian  trade;  but  it 
serves  as  a  guide  post  to  point  out  the  tendency  of  the 
style. 

HINTS  FOR  THE  LACE  TRIMMING  DEPARTMENT. 

A   GREAT  deal  was  said  last  fall     about     the  lovely 
trimmings  that  were  shown,  causing  the  buyers  for 
this   department   to  place  larger  orders  than   they 
realized.      If   that    was    the      condition      of   affairs   then, 
there  is  need   for  double   caution   in   selecting  trimmings 
for  Spring. 
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MOHAIRS. 
BRILLIANTINES. 
CASHMERES. 
,      SICILIAN. 
ALBATROSS. 
SATEENS. 
EOLIENNES. 
VOILES 

(Cotton,  Wool,  Silk  and  Wool) 
CREPE  DE  CHENES. 
SILK  GRENADINES. 
POPLINS. 

(Silk,  Wool). 
DRESS  LINENS. 
AMAZONS. 
VENETIANS 

(Wool  and  Worsted). 
BROADCLOTHS. 
BOXCLOTHS. 
PANNE  CLOTHS. 
ARMURE  CLOTHS. 
GRANITE  CLOTHS. 
CANVAS  CLOTHS. 
ZIBELINES. 
VICUNAS. 
CHEVIOTS. 

WHITE  AND  CREAM 
SERGES. 

MERCERIZED  DAMAS. 
BEDFORD  CORDS. 
CORDUROYS. 
WAISTINGS. 

30-INCH  AND  54-INCH  FINE 

FRENCH  NURSERY  FLANNEL. 
HOMESPUNS. 
FRIEZES. 

DONEGAL  TWEEDS. 
SCOTCH  TWEEDS. 
ENGLISH  TWEEDS. 
CANADIAN  TWEEDS. 
COVERTS. 
WHIPCORDS. 
CRAVENETTES. 
RAINPROOFS. 
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To  tKe  Trade : 


In  the  list  given  on  opposite  page  many  of  our  cus- 
tomers will  observe  lines  which  they  may  not  know  we 
carry.  We  are  gradually  enlarging  the  scope  of  our 
Dress  Goods  Department  and  in  the  lines  taken  up  we 
purpose  making  our  range  the  most  attractive  and  most 
valuable  to  the  dry  goods  trade  of  Canada.  We  speci- 
alize in  dress  goods  to  a  degree  not  approached  by  any 
other  house  in  Canada.  The  volume  of  our  trade  gives 
us  access  to  factories  and  markets  that  are  closed  to  lesser 
buyers  until  we  have  done. 

Our  preparations  for  Spring  and  early  Summer  are 
thoroughly  complete  and  satisfactory,  and  close  observers 
of  advance  styles  will  find  our  stock  well  up-to-date. 

A  particular  feature  worth  noting  is  the  range  of 
colorings  we  show  in  our  difFerent  cloths.  Every  shade 
likely  to  be  required  can  be  had  from  us. 


NISBET  CO.  AULD, 


Toronto 
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DRESS    ACCESSORIES 


hry    Cootlt 

R  »vl»w 


Trimmings  and  laces  have  had  Buch  a  Iuhl.'  run  thai 
manufacturers  have  had   the   Pear  that    their   ver}    popn 
l ; 1 1 1 1  \    would   tell   against    them  and   cause  a   reaction   in 

Btyle.     Tin-  fear  haa  spurred  then in  the  production 

of   the   splendid   select  inn    for   the   coming   Spring.     Tin- 

i"  Boi \ieiii  haa  been  the  caae  in  the  read  to  wear  tail 

ored  Buit,  but  the  makers  of  these  goods  had  themselves 
in  blame,  as  in  man]  eases  a  costume  was  overloaded  with 
badly  chosen  ornamentation,  and  in  any  case  it  is  not 
the  trimmed  costume,  but  the  plainly  tailored  mil  that  is 
In-  forte 

Dressmakers  to  the  better  trade  are  relying  upon  the 
elegance  and  elaboration  of  trimmings  to  •j.wv  their  cus- 
tomers just  the  right  touch  of  fashion.  To  them  there 
is  nothing  new  in  the  more  voluminous  skirts,  but  the 
real  noveltj  style  of  ili«'  season  will  come  from  the  new 
appreciation  of  the  exquisite  trimmings  thai  the  manu- 
facturers with  an  eye  t"  this  end  have  put  upon  the 
market. 

As  we  all  know,  n<<\<\  will  enter  largely  into  all  trim- 
ming   schemes,    lint    it    will    lie    well    to    remember    thai    it    is 

with  a  restrained  and  not  an  elaborate  effect.     It  will  be 

just    lunches   of    it    anil    dashes    as    it     were,    ami    there    will 

he  11 terloading. 

The  trimmings  and  laces  shown  for  the  Spring  are 
particularly  attractive,  and  when  the  variety  is  bo  large 
and  tempting  there  is  always  a  difficulty  in  avoiding  the 
tendency  to  over-buy,  as  almost  before  you  are  aware  of 
it  you  have  exceeded  the  limit  you  have  in  your  own  mind 
fixed. 

This  is  particularly  to  be  avoided  in  making  your  early 
selections,  as  you  had  much  better  be  short  than  have  a 
large  stuck  on  band  at  the  end  of  the  season.  For  of 
all  kinds  of  stuck,  an  out  of  date  trimming  stuck  is  the 
hardest  to  dispose  of,  and  it  is  a  stock  that  so  quickly 
uets  out  of  date.  A  good  nrofil  on  your  novelties,  a 
quick  cut  on  slow  stuff  and  then,  if  it  dues  nut  move,  a 
slaughter  sale  that  will  clear  it  oul  is  the  policy  of  the 
trimming  department,  as  oul  of  Btyle  trimmings  are  nut 
worth  LOc  on  the  dollar  to  anybody. 

In  selecting  your  spring  trimmings  you  should  not 
go  at  it  hap-hazard,  and  buy  just  what  suits  your  own 
taste,  hut   you  should   have  samples  before     you  of  the 

ds  boughl  for  Spring  selling  in  the  dress  department, 
as  the  tact  that  you  can  show  suitable  trimmings  for  the 
dress  material-  you  stuck,  will  help  both  the  dress,  and 
the   trimming  department. 

Tins,  too,  will  be  a  I a  to  your  decorator  and  greatly 

improve  the  look  of  your  windows,  as  decorators  have  a 
very  sensible  fashion  of  Bhowing  all  accessories  with  the 
dress  materials  when  they  put  in  a  dress  window.  That 
the  policy  of  matching  trimmings  and  dies-  goods  is  not 
bo  generally  followed  as  it  ought  to  be,  can  be  easily  seen 
by  many  of  the  windows  shown,  and  the  poor  decorator 

tu  eel  his  window  scheme  has  to  he  responsible  for  some 
strange   combinations. 

A     trimming     and     lace    buyer    must     keep    well     posted 

as  to  changes  of  styles,  and  to  keep  his  department  up  to 
a  bierh  standard  he  should  not  only  read  the  trade  papers, 
but  he  also  should  require  his  help  to  do  s».  The  writers 
for  trade  papers  have  always  an  eve  open  for  novel  effects 
•iinl  combinations,  and  are  often  mure  accurate  than  the 
fashion   journals.      Fur   this    reason    he    should    pas-   the 


paper-  through  lii-  department,  and  require  bis  clerks 
to  make  themselves  familial  with  its  contents  so  fai  as 
the}    bear  on  then    work. 

If    tin-    i-    dune    the    clerk-    become     familiar    not     milv 

with  the  trimmings  in  rogue,  bul  also  with  the  i h 

Using    them,    and    will    be    better    able    lii    clinch    a    -ah-    with 

a   lit i le  seasonable  ad\  ice. 

Customers   too,  - find   oul    whether  this  advict 

prompted  bj   a  genuine  knowledge  oi  b>,   a  rando 

A  large  firm  that  "  The  Review  "  comes  in  contact 
with  has  a  very  good  plan  to  'jei  the  beat  out  of  the  trade 
papers.  The  head  of  the  firm  first  read-  them  ami  then 
mark-  whai  In-  think-  right  to  be  of  interest  to  each  de 
partment,  and  these  paragraphs  have  to  be  read  ami  in- 
itialed  bv    those   in   the  department    indicated. 

This   firm   gets   the   most    •_: I   possible     oul   of  their 

trade    papers,    and    each    month's    r--ue    helps    to    make    the 

staff  mure  efficient. 

Must  salespeople  are  familiar  with  the  time  thai  is 
wasted  while  serving  a  customer,  bj  looking  up  ihc  price 
thai  i-  so  often  hidden  bv  the  folds  of  the  lace  or  trim- 
ming on  the  card.     This  is  aggravated  when  the  stock  is 

new     and    the    salespeople    an-    not     familiar    with    it.    or    if 

there  is  new  help  in  the  department.     Customers  get 
tive    under   this   delay,    and    this    waste   of    lime   often    has 
a   prejudicial  effect   mi   tin-  sale.     Trimmings  and   lace-,  too. 

gel    pretty   well   pulled  about    in   the  process  as  the  cue* 

turner  will  often  take  a  mine  too  gentle  a  hand  in  it.  In 
an  up-to-date  department  they  have  a  simple  way  of 
getting  over  this  that    works  like  a  charm.     A  strip  of 

linen,   or   calico    is    run    through    the    lace,   etc.,    next    tu   the 

card,  and  secured  by  pinning  firmly  tu  the  underfolds  ami 
is  allowed  tu  project  mi  each  side.  On  each  end  of  this 
the  price  is  marked  and  a  glance  surtices  to  shuw  what  it 
is.       This    device    has    been    found    largely    tu    expedite    the 

serving  of  customers. 

HANDKERCHIEFS. 

rpilK  Canadian  retail  trade,  generall}  speaking,  wisely 
placed  liberal  orders  a-  noon  a-  the  -ample  lines  of 
handkerchiefs  were  shown.  This  wise  course  enabled 
the  jobbers  to  cable  earl}  fur  repeats  in  tin-  want.il  lines, 
and  there  has  been  no  difficult}  experienced  by  tie-  trade  al 
large  in  picking  up  the  line-  best   suited  to  their  trade. 

\ll  orders  for  holiday  goods  an-  about  tilled,  and  onl}  a 
hi  if-  ssorting   will  In-  done  between  now    and  Christmi 

Among  later  novelties  are  some  handkerchiefs  with 
daintily  embroidered  colored  borders,  in  pah-  blues,  pink-. 
etc.  These  an-  something  totally  different  from  the  old 
style  colored  borders.  The}  an-  hemstitched  on  to  the 
liodv  of  the  handkerchief  it  i-  true,  but  the  border  i-  only 
single,  and  i-  embroidered  jusl  like  the  edge  of  an  all  white 
handkerchiefs. 

TenerilTe    effects    have   been    successful!}    applied    to    hand 
kerchiefs 

Handkerchiefs  an-  one  of   the  ver}    be-t    Belling  Christ 
hie-,   and   can    hardlv    In-   given    too   prominent    a    place. 

One   <>f   our   exchanges    make-    a    ver}    sensible   suggestion 
re  the  handkerchief  window.       It    says   that   jusl   about    now 
windows  are  being   dressed    thai   call  for  tin    use  of  irm 
quantities   of   handkerchiefs,   and   thai,   a-   a    -  pro- 

portion of  them  are  either  -o  soiled  m  crushed  they 
have    to    be    slaughtered  Would    it    not    In-    a    good    idea    to 

I-.  -imi..  of  the  pretty  paper  goods  thai  .an  l"-  had  at 
such  a   low    price  thai    the}    can  be  destroyed  afterwardj  ? 
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Pleatings 


Sun  and  Accordion.  Our  Pleatings  hold  their 
shape  and  stay  pleated.  We  have  special  machinery 
for  this  work.  No  house  in  America  is  better  equip- 
ped than  ours.  The  tedious  and  uneven  hand  pleat- 
ing is  done  away  with.  Furthermore,  hand  pleating 
does  not  wear  so  well  as  machine  work.  Our  Sun 
Pleating  equals  anthing  turned  out  in  Paris.  *_, 

Merchants: — We  fill  orders  for  Accordion  Pleatings  within  12 
hours  after  receipt  of  your  goods. 


Ruchings 


1904  will  be  a  Ruching  year.  Fashion  calls  for 
Ruchings  at  every  turn.  We  are  the  Ruching  house 
of  Canada,  bar  none ;  making  every  sort,  every  qual- 
ity, width,  style.  Nothing  produced  in  Paris  or  New 
York  that  we  don't  make,  and  make  just  as  good — -we 
are  vain  enough  to  think  a  little  better;  and  our  prices 
are  Canadian. 

We  occupy  a  position  on  Ruchings  similar  to  tha    we  held  a  year 
ago  on  Foundation  Collars — easily  in  the  lead. 


Specialties 


Foundation  Collars      Fancy  Stock  Collars 


No.  831  is  a  new  number  for 
this  year;  has  50  per  cent,  more 
value  than  the  collar  we  sold 
last  year,  and  costs  less.  Sam- 
ples sent  on  request. 


Uuquestionably    the     finest 
shown  or  made  in  this  country. 


New  Century 
Skirt  Binding 

(Patented). 


Hose  Supporters 

(Patented). 
Something  new  and  improved. 

Venus  Underskirts 

(Patented). 

Venus  Air  Forms 

(Patented). 


A.    E.     REA    &    CO.,   Limited, 


20-22  Wellington  St.  W. 
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OUR    PLACE    IN    BRITISH 
AND    U.  S.    TRADE 


by    C.    C.    H. 


^ 


WHERE  WE  BUY. 

WE  are  continually  hearing  of  the  great  dif- 
ference  in  favor  of  the  Americans  of  the 
volume  of  goods  imported  into  Canada 
Prom  the  United  States  and  Greal  Britain, 
with  intimations  from  English  exporters 
that  we  mighl  do  much  better  for  them,  and  some  dis- 
Ratisfaetion  on  our  own  part  thai  we  are  such  ezeellenl 
eustomers  of  a  country  which  shows  no  desire  to  buy  as 
well  from  us,  nor  even  (with  the  exception  of  a  lew  "  re- 
formers "i  to  make  the  alightesl  concession  in  our  favor. 
Regret    is  also  frequently  expressed   by  Canadians  thai 

the  Motherland,  which  gives  us  our  largest  selling  market, 
should    receive    in    return    so    little   of      our    buying    trade. 

This  is  a  condition  which  may  remedy  itself  before  many 

years.  Meanwhile  our  American  friends  rejoice  mightily 
at  this  state  of  affairs,  and  with  the  kindly  aid  of  Mr. 
John  Charlton.  M.P.,  will  doubtless  make  their  usual 
"strenuous"  efforts  to  increase  the  difference  in  Brit- 
ain's exports  to  Canada  and  their  own. 

The  chart-  which  accompany  this  article  are  of  Am- 
erican origin,  having  been  prepared  by  the  librarian  of 
the  Philadelphia  Commercial  Museum,  with  a  view  to 
show    the  relative  importance  of  the  United   States  in  the 


CHART  No.   I.  —  Imports  of  Canada  in  1900. 

world's  commercial  affairs.  Imperial  preferential  ad- 
vocates will  no  doubt  say  that  the  appearance  of  these 
diagrams  will  he  materially  altered,  as  far  as  the  United 
States  is  concerned,  when  the  British  people  have  adopted 
their  views.  The  charts  incidentally  show  Canada's 
Standing  in  some  things.  Xo  figures  or  statistics  could 
bring  so  forcibly  before  us  the  ereal  hold  the  Americans 


have  secured  on  this  market,  and  also  of  how  compara- 
tively little  beadwaj  Canadian  exporters  have  made 
against  the  United  States  tariff. 

The    years    1900    ami    1!»<H    have      been    taken      as    the 
basis.       In    the    former    the    total    commerce    of    the    world 

amounted    to  $21,500,000,000,   of   which    Great    Britain's 


CHART  No.   II. — Imports  of  I'nited  States  in  1901. 

share  was  about  one-fifth,  German's  one-eighth,  and  that 
of  the  United   States  one-tenth.      It   is  worthy  of  remark. 
by  the  way,  that   while  the  total  volumes  of  businee 
Great  Britain  and  Germany  were  each  greater  than  that 

id'  the  United  States,  the  increase  was  in  imports,  the 
United  States  exceeded  each  id'  the  others  in  the  matter 
of  exports.  Canada's  share  of  the  world's  trade  that 
year  was  about  $376,000,000,  of  which  the  imports  were 
some  $16,000,000   less   than   the  exports. 

Chart  No.  1  shows  at  a  glance  relatively  how  much  of 

OUT  trade  the  United  States  secured  in  1900.  I  The  pro- 
portion to-day  is  much  the  same.)  This  chart  means  that 
of  nearly  $190,000,000  worth  of  goods  imported  into 
Canada,  over  two-thirds   were  purchased    in    the    United 

States.      The   table   runs   thus: 

[Values  in  millions  of  dollars] 


I'nited  States 109  8 

Great  Britain 44.8 


Germany 

All  other  countries 


8-3 

27.8 


The  southern  next-door  neighbor  of  the  United  States 
IS  a  much  poorer  customer  of  hers,  though  Mexican  trade 
has  Ion"  been  an  object  id'  keen  solicitation  on  the  part 
of  American  exporters.  While  we  give  two-thirds  of  our 
trade  to  the  United  States.  Mexico  gives  one-halt  of  hers, 
which,  considering  that  her  commerce  is  only  about  one- 
third   of  ours,  means  an    import    trade  of  much    less   value 
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to  the  United  States  than  our  own  is.  In  regard  to  Brit- 
ish trade,  Mexico's  purchases  from  the  Mother  Country 
arc  relatively  larger  than  our  own.  South  American  coun- 
tries are  still  better  customers  of  England's,  and  still 
poorer  buyers  of  United  States  products.  In  Chili,  for 
instance,  Great  Britain  has  a  long  lead;  Germany  follows, 
and  the  Americans  come  a  very  poor  third,  their  exports 
to  Chili  being  less  than  a  third  of  Germany's.  In  the 
value  of  their  exports  the  United  States  leads  in  the 
United    Kingdom,  Germanv,   Canada   and   Mexico. 

Chart  No.  2  reveals  the  other  side  of  Canada's  com 
mercial  dealings  with  her  southern  neighbor.  This  is 
even  more  interesting,  hut  just  as  depressing  as  the  first 
chart.  This  chart  shows  the  imports  into  the  United 
States  from  all  the  countries.  The  most  cheerful  thing 
in  it  for  us  is  that  we  manage  to  come  a  fair  seventh  in 
their  market  in  return  for  our  allowing  them  a  remark- 
ably good  first   place  in  ours. 

The    l'nited    States    importing    trade      totalled    up    to 
$880,000,000.     This  was  distributed  as  follows: 
[Values  given  in  millions  of  dollars  ] 


[Values  given  in  millions  of  dollars] 


Switzerland ]6 

Dutch  East  Indies    15 

Belgium   14 

British  West  Indies 12 

Austria-Hungary 10 

Argentine  Republic 9 

Chi  e     9 

Egypt   8 

Venezuela    7 

Spain    7 

All  other  countries   84 


United  Kingdom  155 

Geimany 99 

France 81 

Brazil   79 

British  India 47 

Cuba    46 

Canada    45 

Japan 36 

Mexico     35 

Italy    27 

Netherlands    21 

Chinese  Empire 18 

Great  Britain,  we  see,  still  keeps  a  good  first  place, 
though  she  too  gives  the  l'nited  States  much  for  little. 
Out  of  a  total  American  import  trade  of  $880,000,000  she 
secures  $155,000,000;  hut  on  the  other  hand  out  of  her 
own  total  imports  of  about  $2,500,000,000,  she  purchases 
nearly  $690,000,000  worth  in  the  l'nited  States  market. 
The  Americans  certainly  have  the  best  of  that  exchange 
also. 


CHART  No.  III. — Imports  of  Great  Britain  in  1901. 

From  Chart  No.  .'i  can  he  seen  how  much  better  our 
exported  goods  fare  in  England  than  in  the  Republic.  It 
is  over  $50,000,000  worth  better.  The  list  of  countries 
exporting  to    Britain   is   as   follows: 


United  States 686.3 

France 2492 

Netherlands    1599 

Germany    156.7 

British  India   133-3 

Belgium , 120.0 

Australia   ' 117.9 

Russia 106  6 

Canada     96.6 


Denmark 70.3 

Spain     68.3 

Argentine  Republic 60.4 

Egypt    57-9 

New  Zealand ....  51.6 

Sweden '.....  47.6 

Straits  Settlements    297 

Norway     27. 1  . 

All  other  countries    300.6 


We  are  thus  the  third  best  buyers  in  the  l'nited  States 
market,  and   American   manufacturers  tell  us  we  are  g;et- 


CHART  No.  4 — Showing  United  States  exports  of  wearing 
apparel  in  1901. 

ting  better  every  year.  They  are  quite  satisfied  with  our 
behaviour  in  this  matter,  and  we  ought  to  be  pleased  with 
ourselves. 

France,  Cuba,  Japan,  Brazil  and  Mexico  manage  to 
sell  to  the  Americans  more  than  they  buy  from  them. 
Germany,  on  the  contrary,  like  ourselves,  gets  much  the 
worst  of  the  bargain,  and  the  Hermans  are  making  strong 
complaints  against  existing  conditions  in  their  trade  with 
the  United  States.  While  perhaps  some  other  countries, 
wishin"  to  bold  trade,  would  make  tariff  concessions  to 
prevent  their  own  exports  from  heing  submitted  to  higher 
duties,  the  independent  American  people  — or,  at  least, 
the  great  majority  of  them  — are  willing  to  do  no  such 
thing.  They  say  complacently  to  Germany:  "  We  can 
do  without  the  things  you  furnish  us,  much  better  than 
you  can  do  without  those  we  sell  to  you.  St)  raise  your 
tariff  if  you  like.  We  don't  care."  The  United  States 
is  just  now  teaching  some  other  nations  to  utter  similar 
sentiments. 

While  Canadians  are  not  great  purchasers  of  cotton 
g Is,  cotton  cloths  and  other  piece  materials  as  com- 
pared with  many  other  importers  from  the  United  States, 
we  do  make  a  surprising  showing  when  it  comes  to  wear- 
ing apparel,  heing  first  on  the  list  of  importers  of  these 
goods    from    American    manufacturers. 

We  take  considerably  over  one-fifth  of  the  entire  Am- 
erican exportation  of  wearing  apparel,  the  whole  export 
amounting  to  $1,600,000.  Chart  No.  4  gives  our  stand- 
ing. It  also  shows  what  excellent  customers  Uncle  Sam 
has  in  the  neoples  of  the  British   Empire  as  buyers  for 
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YOU  SHOULD  BUY 

PEWNY'S 

Kid  Gloves 

Best  Styles 
Latest  Shades 
Perfect  Fit 


EVERY  PAIR  IS  GUARANTEED. 


GREENSHIELDS  LIMITED 

Sole  Agents  for  Canada.         MONTREAL 


The  Only 
Perfect 
Garment 
Fastener 


and 


Supporter. 

No  hooks,  pins  or  teeth 
to  tear  the  garment. 


Supports      ALL     gar 
nients  at  the  same  time 


No  sagging  of  skirt  or 
petticoats  or  crawling 
up  of  waist  in  the  back. 


,.  ...     ...     ...     ...     ...     ...     ... 


•••     ...     •••     ■•• 


Ask    your   wholesale   dealer  for  it. 

GREEFF-BREDT  &  CO. 

Sole    Patentee!   ainl    Manufacturers    m   Camilla. 

Toronto    artcJ    IVIor-»-tr©ei  I. 


.     ..    . 

j 


« 

Between  now  and  December 

^   1904  ^ 

I  shall  expect  to  enjoy  your 

* 

* 

acquaintance. 

V 

$1 


00 


Q  LO  V  ES 


WK  are  manufacturers.  We  go 
one  step  beyond  the  ordinary 
manufacturer,  for  we  own  our  own 
tannery.  A  larger  investment  of 
course,  but  it  enables  us  to  quote 
YOU  lower  figures,  and  to  give  the 
WEARER  gloves  made  from  skins 
concerning  the  soundness  of  which 
there  is  not  a  doubt.  When  it  comes 
to  Glove  Styles  and  Glove  Work- 
manship, we  move  right  up  into  the 
choice  company. 

We  make  (lloves  of  every  descrip- 
tion for  men  and  women  -unlined, 
silk  lined,  wool  lined,  fur  lined. 

We  can  furnish  you   wilh    the  best 


Mocha,  Lined  Glove    • 


TC     RETAIL    AT 


to  be  had  anywhere. 

— Our  travellers  will  call  on  you  shortly  with  a  full 
— line  of  1904  Samples.    It  will  pay  you  to  see  them 


F.  GALIBERT 


•  MONTREAI 

i 

^0«K>^0«-  •••  •••  •••  •••  •••  •••  •••  ■•■  •••  •••  ■••  ■••  >•*$> 
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liis  manufactured  garments.     He  could  hardly  do  an  ex- 
port trade  with  us.     Here  is  the  list: 

[Values  given  in  millions  of  dollar?.] 


Canada  0.38 

(nited  Kingdom 34 

British  Australasia 22 

Mexico 09 

Germany    08 


British  West  Indies 0.05 

British  Africa    05 

Newfoundland  and   Labra- 
dor   05 

All  other  countries 34 


It   is   gratifying,   moreover,   to   know     that   Canadian 
.manufacturers  arc  making  such  rapid  headway  in  secur- 


ing the  Canadian  trade  for  our  own  market,  that  imports 
of  manufactured  garments  are  noticeably  diminishing 
rather  than   increasing. 

While  there  should  be  no  objections  to  merely  being 
such  good  customers  of  the  Americans  it  is  lamentable 
that  we  cannot  be  as  good  purchasers  of  British  goods 
as  of  American.  The  one  is  securing  the  trade  that  the 
other  certainly  deserves. 


THE    PROPOSED    BUSINESS    TAX    IN    ONTARIO. 


A  REPRESENTATIVE  of  "  The  Review  "  had  a  brief 
interview  the  other  day  with  Mr.  J.  V.  Forman,  the 
assistant  assessment  commissioner  of  Toronto,  for 
the  purpose  of  getting  an  expression  of  opinion  from  him 
in  regard  to  the  proposed  new  assessment  law  of  Ontario, 
and  particularly  that  nart  of  it  relating  to  the  taxation 
of  business  houses.     In  effect  he  said: 

"  Personal  property  will  cease  to  be  assessed  when 
the  new  assessment  comes  into  force.  A  loss  of  over 
.$10,000,000  occasioned  by  the  annulment  of  the  personalty 
tax  and  in  addition,  a  large  loss  on  income  now  assessed 
for  taxation  at  41-2  mills,  are  to  be  made  up  by  what  is 
known  as  the  house  tax,  the  business  tax  and  the  income 
tax,  respectively. 

"  The  business  tax  is  a  tax  of  from  71-2  to  10  per 
cent,  on  the  annual  value  of  the  premises  occupied  by  a 
business  man  for  business  purposes,  the  said  annual 
value  being  ascertained  by  applying  7  per  cent,  on  the 
assessed  value  of  the  property,  i.e.,  on  property  assessed 
at  $10,000  the  business  tax  on  a  71-2  per  cent,  basis  is 
$52.50.  The  civic  authorities  may  fix  the  rate  of  taxa- 
tion, but  must  restrain  themselves  between,  7  1-2  and  10 
per   cent. 

"  Merchants  are  liable  to  assessment  on  income  de- 
rived from  that  other  than  their  business.  There  is  no 
exemption  on  this  income,  but  the  rating  under  the  new 
act  is  from  f>  to  7  mills  on  the  dollar.  In  addition,  every 
person  is  liable  to  assessment  on  his  respective  income; 
those  in  receipt  of  a  fixed  income  are  assessable  on  the 
excess  over  $1,000.  A  professional  man,  i.e.,  doctor,  law- 
yer, broker,  etc.,  becomes  liable  if  his  income  is  over 
$4,000.  but  it  must  be  remembered  that  he  as  well  as  the 
merchant  is  also  assessed  on  the  annnual  value  of  prem- 
ises occupied. 

"  The  House  Tax.  Here  there  is  exemption  on  the 
annual  value  (rental)  in  towns  and  cities,  graded  accord- 
ing to  population.  In  Toronto,  the  exemption  is  $24"), 
or  7  per  cent,  on  house  ami  land  valued  at  $3,500.  Thus 
every  dwelling  of  $3,500  and  under  is  not  liable  for  the 
tax.  All  property  over  $3,500  becomes  liable  after  the 
deduction  of  $24.")  exemption,  and  is  assessable  at  from 
f)  to  7-12  per  cent,  on  annual   value. 

"  This  is  not  a  heavy  tax,  since  property  valued  at 
$4,000  would  contribute  only  $2. OS  at  the  maximum  rate 
of  71-2  per  cent,  on  annual   valuation. 


"  It  is  claimed  for  the  new  system  that  on  the  whole 
it  will  be  more  equitable  than  the  old  one,  since  it  will 
prevent  the  evasion  of  assessment  by  those  who  are  able 
to  take  advantage  of  the  present  assessment  act  which 
allows  a  man  to  deduct  debts  either  imaginary  or  other- 
wise from  the  amount  of  personal  oroperty  assessed. 
Much  time  and  worn-  will  be  saved  to  the  assessor,  and 
also  to  the  courts  in  hearing  personal  appeals  against 
assessments  on  personal  property,  which  class  of  assess- 
ment is  bein^  erased  from  the  statutes.  The  assessor 
simply  gets  the  names  of  tenants  and  applies  the  business 
tax  as  proposed ;  no  matter  what  the  value  of  his  goods 
may  he,  it  is  presumed  that  the  larger  the  volume  of 
business,  the  greater  the  amount  of  assessments,  and  the 
higher  the  business  tax. 

"  The  new  act  is  undoubtedly  a  sincere  effort  to  reach 
a  basis  of  taxation,  that  will  make  each  person  bear  his 
just  share  of  the  municipal  burden  and  to  remedy  in  a 
measure  at  least  the  lack  of  uniformith,  or  inequality  of 
assessment,  the  lack  of  universality  or  failure  to  reach 
personal  property,  the  incentive  to  dishonesty,  and  the 
double  taxation,  which  are  such  manifest  defects  in  the 
present  system. 

"  The  proposed  business  tax  is  already  in  force  in 
Montreal  and  Winnipeg  where  it  has  °iven  fairly  good 
satisfaction.  Toronto's  great  wholesale  competitors  are 
Montreal  and  Winnipeg,  so  it  is  manifestly  unfair  to 
Toronto  wholesalers  to  withhold  from  them  advantages 
necessary  to  place  them  on  an  even  footing  with  the  said 
competitiors.  That  Toronto  wholesalers  suffer  on  account 
of  the  business  tax  not  being  enforced,  ought  to  be  taken 
into  account  at  the  same  time  as  the  fact  that  the  strong- 
est objection  against  the  new  business  tax  comes  from 
the  retail  section  of  the  community.  They  claim  that 
their  taxes  will  be  largely  increased  to  the  extent  that 
they  will  have  to  pay  far  more  than  their  share,  while 
that  of  the  wholesaler  will  be  largely  reduced.  As  a 
remedy  it  is  pronosed  to  Trade  the  business  tax  having 
in  view  the  ability  to  pay  and  benefits  received  on  the 
part  of  those  who  are  taxed.  On  these  lines  it  may  be 
that  the  retailers'  business  tax  should  be  low  and  that  on 
other  lines  of  business  graded  in  accordance  with  what 
may   be  assumed   to  be   their  relative   positions." 
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!    HARRIS  &  COMPANY,  n..™   | 

|  ROCKWOOD,   ONT.  $ 


* 

* 

* 


CANADIAN    WOOLLENS    FOR 
CANADIAN  PEOPLE. 


SPECIALTIES 


Ladies'    Suitings, 
Men's    Overcoatings, 
Wheeling    Yarns. 


Kxcellent  in 

Quality, 

Workmanship, 

Durability. 


SELLING    AGENTS 


DIGNUM    &     MONY 


iviorsi 


i* 


IMIVIY 


:?' 


AL 


TORONTO. 


4 

4 

4 

4 

4 

4 

4 

4 
4 
4 
4 
4 
4 
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SOMETHINU  THAT  WILL 
INTEREST  YOU     V     ^     ^ 


THE  PROPER  "BELTS"  FOR  SPRING. 


he     "HIP"      Belt. 

THE    LATEST    CREATION. 


BLOUSE 

VERY  "SWELL." 


elt. 


The  "HIP"  Belt 

Is  so  constructed  that  it  produces 
"Decided  Hips"  and  will  hold 
the  skirt  band  in  place  without 
any  attachments. 


The  "BLOUSE"    Belt 

Has  a  drop  front  rounded 
out  to  conform  with  the  pre- 
vailing Blouse  front  waist. 
Very  swell. 


Made  in  all  the  newest  and  Staple 
Leathers,  fancy  and  plain. 


The  Champion  Mfg.  Co.,  New  York,  L.S.4 

ASK    YOUR    JOBBERS    fOR    T11EM. 
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Make  a  prominent  display  of 


"PIT" 


ON     YOUR     COUNTERS     AND     IN     YOUR 
WINDOWS.      IT  WILL   PAY  YOU! 


OH.' HV Mi'  ^HRI      ^ 

CAN,  THE   MflTTt^  BE?1 


THE  LATEST  CRAZE 


Pit  is  it. ' 

—TV.   Y.   World. 


THE   NEW  GAME    PIT 

REPUBLISHED     BY     THE     COURTESY     OF     A     NEW     YORK     PAPER 


>' 


"  Pit  is  the  most  ex- 
citing of  all  games 
that  have  become 
popular  fads." 

— Boston  Herald. 


1    PIT"   is  such  an  exciting  game,  so  easily  learned,  so  novel  a  fun-maker  that  EVERY 

COPY  SOLI)  SELLS  MANY  OTHER  COPIES.     It  is  the  most  laughable  and  exciting 

game  on  earth.       You  do   your  customer  a  favor  when  you  sell  him  "PIT!"      He 

cannot  get  so  much  fun  for  i>0  cents  out  of  anything  else  in  the  world. 


Special     Canadian     Agents, 


NERLICH  &  CO., 


146-148   Front  Street  West, 

(OPPOSITE  ONION  STATION.) 

TORONTO,  ONT. 
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A  greal  run  linn  been  mad i  calendars  .>-  Christi 

and  New    Year's  itifts,  and  this  hafl  been   full)    waratited 
b)    tin-    beautiful    designs    which     have     appeared.     The 

drawing  "i    such   artists  a-  (Jibs CliriMtie,  John,  etc., 

when    appealing   mi    ■_• I    papei    and    tastefull)    trimmed 

Tills   Chriatmas   there   Beema   to   have   been    more      ^'t"  a  «mall  date  card,  and  posaibl)   rib i  decor 

attention    than   usual    paid    to   the    fancy   g I-      :" "  ■''">    ''"",M-  :""1  '•■'"'  '"•  retained  aftei   the  yeai    i 
department.     I !.•  i .-.  when  everything  else  fails,      l,:M-      '  Tllr  dancing  girl,''  •■  the  borse  show  girl,"  "tbe 
a  suitable  present    is  sure  ii>  be  easily   found,      hunter,      etc.,   are   too   well    known   to  cause   an)    liesita 

;unl  ii  is  probable  thai  three  out  of  Ave  of  tbe      ' in    their   buying.      Perpetual    calendars   and    diaries 

presents  given    in   the   holiday    season,   have  been   bought       U,'IV>  "'  '■"l"'-''-  ' di  in  demand,  a>  the)   are  al  the  end 

from   the   fancj    ■■ Is  stock.     Merchants  supplied   them-      '/'    V'V    '"i"'   ,'''"'    SIh   N"'"    >l""'';,','  effortH   !lave   ' " 

..    .     '  ...  ...  n  nde  i"  make  these  attractive  as  well  as  useful. 

selves  well   in  mosl   cases  with   toys,  ddlls.  leather  goods  # 

and  bric-a-brac;   and    were  quite   prepared   for  the   rush:  n...  «.. ,,nM  ..  i.'i i.  ••  .,,  i  ..  ,,  ,  •• 

111  ' '"    '""  frames        i  nncii        ;iml        In        are   cerlaiim 

hut   nil  to  tin-  ;ilsi  day,  mail  orders  were  received  bv  the      ii...  ,..,..,..„  „*  . i . ..  „„„„,„,      i.-i,,    i       , 

1  •  "i<    .-.lie's  111    in,'  season,     p linen,  ol   some  ■  m *i ■  t ( i  — .  earlier 

su,,,.|y  bouses  askiug  that  certain  things  be  rushed  along.  ,|,,t(.,  •■  caughl  ,,,,  ••  „i|h  „  V1|||_  ;mi|  M ,,,..,,  |iartiej|  ;i|i.  aH 

Toes ders  were  often  unfilled  as  the  wholesale  stocks  ,,„,,„„„,   as  ea,.,|   ,,.,,,„...     The  beaut3    ,,,    ,,    JH  ||i;||   ,inv 

u,,v  v,'r>   '""   ;"   tna<   time>  :""1  :IS  much  ",'  the8«  - ls  number   r:,n    play    ami    the   more    themerrier.      There    is 

is    imported,    a    customer   musl    go    without    them,    if   the  sufficient   attention  required  to  man, tain  the  interest  and 

Mipplj    bouse  bas  not    got    them  on    its  shelves  upon   the  penalties  come  thick  ami  fast.     Pit  was  issued  just  in  time 

receipt  of  the  order.     There  air  merchants  who  will  per-  r,,r  the  Christmas  trade,  bill  some  weeks  before  the  holi- 

sial  in  delaying  their  orders  until  the  last  moment,  think-  |IV  sl(1(.k   ,,,„  ,,„,   i|ril,  |h(.  makers  ,,,„,, ,  M||i|iK 

iug  the  wholesale  house  can  alwyas  fill  them,  and  even  an  „,„,,     Tuese  „.,„,....  are  tl l)v  ||(.u  H  |h;iI  |jave 

experience  or  two  of  a   disappointment    is   not    sufficient  appeared  this  winter,  bnl   the)   are  the  mosl   meritorious, 

to  show   them  that  no  Arm  can  keep  an  unlimited  quantity  and   have  been   the  must   appreciated   b\    the  general  puli 

mi   hand  at    all  seasons.      When   the  order  i-   returned   only  Ii'- 
partiall)    tilled  or  refused  entirely,  there  is  often  a   feel- 
ing of  pique,  which  is  unjust. 


The  doll  trade  is  always  good,  and  is  »ol  essentially 
;i  holiday  line,  but,  of  course,  1 1  -  best  season  is  al 
'  hristmas.  This  Christmas  an  endless  variet)  was  shown 
ami  the  price  was  surprisingly  low.  Japanese  dolls  were 
extremely  popular,  perhaps  on  account  of  their  oddness, 
but    influenced,    no   doubt,   b)    the   cheanness    with    which 

the)    could    be   sold.      Almost    il nine   expense   of   the 

Japanese  doll  is  in  the  head,  the  clothes  and     Body  being 
minor    considerations,    and    therefore    parts    that    require 
little  attention  in  the  making.     The  cheapest  bit  of  prim 
ed   cotton   without   shape  or  definite   pattern,  and   a   body 
of  the  cheapest    material   are  al    Ithal    are   necessan    ac 

coinpaniinents   of   a    sii lli    lace,    dainty    mouth,    elevated 

eyebrows  and  coal   Mack  hair  d ■  ii| the  corner  of  the 

head.  A  Japanese  doll  eighl  inches  in  height,  thai  made 
a  squeak  when  squeezed,  was  seen  recentl)  for  sale  for 
fifteen  cents.  Bui  the  same  store  showed  another  Japan- 
ese doll,  for  which  thev  asked  $25.     This  doll  was  about 


A  noticeable  feature  of  the  retail  stores  was  the  great 

care    exercised    in    the    interior    arrangements    and    window 

displays  of  lines  embraced  in  the  fancy  goods  stocks.  The 

toy  section  is  one  of  the  most  important  in  the  store,  and 
clever  schemes  were  used  to  dram  the  children  and  their 
parents  into  examining  the  contents  The  windows  were 
enticingly  decorated,  with  Santa  Clans  a  prominent  ad- 
junct. One  large  departmental  store  included  in  their 
to)  window  an  automobile,  with  a  laden-down  Santa  mi 
1,1  ard.  The  wheels  were  turned  by  a  small  motor.  An- 
other  showed    two   children    tugging   at    the    legs   of   Santa 

Claus,  who  is  just  disappearing  up  the  chimney.  The 
(Id  man  is  shown  iii  an  air  ship  filled  with  toys,  looking 
out    of   the    moon    down    onto   a    window    floor   of   toys    and 

■  lolls,   diving   into   a   chimney     top,   driving  a    team     of      two  and  a-half  feel   high  and  wa  smade  in  exact     iraita 
horses,    and    in    every    position    in    which    a    child's    fancy       t  i  < » 1 1  of  the   native   woman, 
would  put  him.    These  displays  always  attracted  a  crowd.  •     •     • 

and  the  toys  received  their  share  of  attention.  Whether   the   surtax    will    effect    our   importations   of 

•     •     •  other  lines  from  Germany  >  r  not,  it  is  certain  to  alter  the 

The  sealskin  industry  in  Newfoundland  has  acquired      sonrce  "'   ""''  toy  and  doll  supply  to  no  appreciable  ex- 

greal    importance.     This  seal,   unlike   its  relative  of  the      '!""  ''"'  "'a"y  yeal?  ''"  least     The  eheaPne8a  uith  wili''1' 

regions  farther  north,  is  ,„„   covered  with  hair,  and  the      i *    ?'™?   rSS*™^  ■''""    P?duCe    '*•,:   ™f,  do"S' 

,.     .        ,  .     .  has  cut  out  all  other  countries,  and  practically  killed  the 

skin  is  taken  solely  tor  the  leather  into  winch  ,t  is  made.      bdustr)  in  some.    German  wages  and  facilities  for  manu- 

llns    leather    is    used    for    patent    leather    making,    and    for        facture    enable    them       to      monopolize       these    poods,    and 

purses,    handbags,   belts   and   other   fancy    leather   g Is.      their   very   monopoh    has   acted   as  an     incentive   t"   the 

The  catch  during  the  past  year  was  350,000,  but     500,000      greatest    ingenuity   in   variet)   of  pattern  ami  lines.     Out 

were   called    for.     The   averagi    catch      for   the    past    ten      "'    :1    total    imPortation   of   $312,874,    we   obtained 

sears   has   been   260,000   skins   annually,   bul    the   number 

does   not    appear  to   he  diminishing.      A    new    skiii    that,    it 

i-  said,  i-  being  used, in  the  fancy  leather     trade  is  the 

frog  skin.     Its  attraction  appears  to  be  in  the  beautiful 

shades  it    takes,  and  in   it>  toughness  and  elasticity.     This 

is  one  more  addition   the  already  large   list   of  Bkins   from 

which   purses,   etc.,   are   made,   and    which    now     includes      a  Blightly  higher  price,  hut   no  one  will  not 

the    skins    of    the    goat,    alligator,      snake,    sea-hear.    seal.       manufacturers    may    themselves      hear 

walrus  and  a   few  others.  en 


this  we  received   from  the  same  source,  -  I  in  other 

fane)    goods,    which    included    artificial    Rowers,    feathers, 
lace  and   netting.     From  these  figmres  a   fair  idea  can   be 
obtained  of  the  hold   German)    has   had  on  our  mai 
and  it   will  be  readily  seen   that    in   toys  and  dolls  at     • 
the  surtax   will   have  little  effect.     We  will  have  to  pa) 
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Of  all  the  financial  institutions  of  Canada 
receiving  money  on  deposit,  only  three  have 
a  paid-up  Capital  as  great  as  that  of  the 
Canada  Permanent  Mortgage  Corporation, 
Toronto  Street,  Toronto. 

A  deposit  account  with  this  exceptionally 
strong  institution  may  be  opened  with  one 
dollar.  Interest  allowed  at  three  and  one- 
half  per  cent,  per  annum,  compounded 
half-yearly. 

If  not  a  resident  of  Toronto,  you  can  conveniently 
deposit  by  mail.  Send  your  address  for  our  booklet 
"SAVING   MONEY  BY  MAIL." 


s^*  Money  ^ 

CAN  BE    SAVED   BY  MEANS 
OF  AN  ENDOWMENT  POLICY. 

YOU  CAN  ONLY  SECURE 
SUCH  A  POLICY  WHILE  YOU 
ARE   IN   GOOD   HEALTH. 


Pamphlets  and  Full  Particulars  regarding  the 

New  Accumulation  Endowment  Policy 

sent  on  application. 


Confederation  Life 


ASSOCIATION. 


W.   H.  BEATTY,  president. 
W.  C.  MACDONALD,  J.    K.   MACDONALD, 

ACTUARY.  MANAGING    DIRECTOR. 

HEAD    OFFICE,     -     TORONTO,  CANADA. 


ADVANTAGES 

of  using  a  Corporate  Trust  in  preference  to  an  individual  : 

1.  Continuity  of  Service. 

■J.  Absolute  Security. 

3.  Experienced  Management. 

4.  Reasonable  Charges. 

5.  In  Administrations,  Bond  not  required  by  Court. 

THE  TORONTO  GENERAL  TRUSTS  CORPORATION 

was  established  expressly  to  furnish  the  public  with  a  thoroughly 
equipped  organization  to   undertake  Trusts  of  every  description. 

J.    M.    LANGMUIR,  Managing  Director. 
J^~Booklet  on  Application. 


Your  Bank  Account 

Will  receive  every  care  if  kept  at 

Che  Bank  of  Coronto. 


Head  Office  :     -     TORONTO. 


Paid-up  Capital 
$2, 950, 000.00 

Reserve  Fund 
$3,150,000.00 

Total  Assets  (over) 
$24,000,000.00 

Incorporated  1855. 


BUSINESS  ACCOUNTS 

Invited. 

SAVINGS  ACCOUNTS 

receive  interest 

every  six  months. 

THE   CANADIAN  BANK 
OF  COMMENCE 

Paid-up  Capital,  $8,700,000 

Rest,  ....      $3,000,000 

HON.  GEO.  A.  COX,  President.        B.  E.  WALKER,  General  Manager. 

HEAD  OFFICE  :     TORONTO,  CANADA. 


LONDON,  ENG  ,  OFFICE. 
60  Lombard  St.,  E.C. 


NEW  YORK   ACJENCY, 
■  6  Exchange  Place. 


The  attention  of  exporters  and  importers  is  requested  to  the  undernoted  list 
of  correspondents  of  this  hank,  embracing  all  parts  of  the  world.  In  conjunction 
with  its  widespread  system  of  branches,  numbering  105,  and  covering  all  important 
points  in  Canada  and  on  the  Pacific  coast  of  the  United  States,  it  is  thus  enabled 
(o  offer  them  unexcelled  facilities  for  the  transaction  of  domestic  or  foreign 
bunking  business. 


List  of  Bankers  and 

GREAT  BRITAIN- 

The  Bank  of  England  ;  The  Bank  of 
Scotland  ;  Lloyds  Bank  Limited  ;  The 
Union  of  London  and  Smiths  Bank, 
Limited  ;  Parr's  Bank,  Limited. 
UNITED  STATES- 
New  York,  The  American  Exchange 
National  Bank,  The  Fourth  National 
Bank  ;  Boston  The  Bank  of  Nova 
Scotia,  The  National  Shawmut  Bank, 
The  National  Suffolk  Bank:  Buffalo, 
The  Marine  National  Bank;  Chi- 
cago, The  Northern  Trust  Company; 
Detroit,  The  People's  Savings  Bank, 
Tlie  Commercial  National  Bank  ; 
Minneapolis,  The  North-Western 
National  Bank  ;  New  Orleans, 
The  Commercial  National  Bank. 

FRANCE  - 

Credit  Lyonnais,  Paris;  Messrs.  Lazard 

Preres  .t  Cie,  Paris. 

GERHANY— 

Deutsche  Bank. 

HOLLAND- 

Disconto  Maatschappi]',  Rotterdam. 

BELGILin- 

Messrs.  J.  Matthieu  &    Fils,    Brussels; 

Banque  d'Anvers,  Antwerp. 

SWITZERLAND— 

La  Banciue  Federate,  Zurich. 


Chief  Correspondenls : 

INDIA,  CHINA,  JAPAN  and   the 
PHILIPPINE  ISLANDS— 

I     Chartered   Bank  of    India,    Australia 
and  China ;  Hongkong  and  Shanghai 

(     Banking  Corporation. 
SOUTH  AFRICA- 

j     Standard  Bank  of  South  Africa,    Lim- 
ited; Bank  of  Africa,  Limited. 
AUSTRALIA  and  NEW  ZEA- 
LAND- 

j     Union    Bank    of  Australia,    Limited 

,      Bank  of  Australasia:    National   Bank 

J     of  Australasia,  Limited. 

HAWAIIAN  ISLANDS- 

Pirst  National  Bank  of  Hawaii.  Hono- 
;     lulu;  Bishop  &  Co.,  Honolulu. 

SOUTH  AMERICA- 
,     British      Bank     of     South     America, 
'     Limited;    London  &    Brazilian    Bank, 
Limited  ;  Bank   of  Tarapaca  and   Ar- 
gentina, Limited. 
HEXICO- 

Banco  de  Londres  y  Mexico. 
WEST  INDIES- 
Bank   of   Nova  Scotia,    Kiugston.  Ja- 
maica; Colonial  Bank  and   Branches; 
National  Bank  of  Cuba,  Havana,  Cuba: 
Bank  of  Bermuda, Hamilton,  Bermuda. 


Foreign  Exchange  Bought  and  Sold.         Com] 


•ial  Letters  of  Credit  Issued. 


The  Metropolitan  Bank 

CAPITAL    PAID    UP,    -        -    $1,000,000. 
RESERVE    FUND,  -        -       1,000  000. 

DIRECTORS: 

Rev.  R.  H.  WARDEN,  D.D.,  President.  S   J.  MOORE,  Vice-President. 

C.  D.  MASSEV,        T    BRADSHAW,  F.I.A.,  D.  E.  THOMSON,   K.C. 

HEAD  OFFICE.        -       -       TORONTO. 

\V.  D.  ROSS,        -:-       Cknekal  Manager. 


SAVINGS  BANK  DEPARTMENT 

at  all  Branches. 

Interest  allowed  on  all  deposits  of  SI. 00  and  upwards  at  highest 
current  rates. 
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AN  examination  of  the  list  of  stockholders  in 
Canadian  banks  reveals  the  surprising  fad 
thai  directors  of  the  various  banks  are  com 
paratively  small  holders  of  the  stock  in  the 
institutions  represented  by  them.  In  nearly 
everj  ease  they  hold  personally  an  insignificant  propor 
tion  of  the  caoita]  stock  and  man]  of  them  own  barely 
enough  to  qualify  for  a  bank  director.  Does  it  no!  ap- 
pear a  little  strange  thai  those  to  whom  the  piloting  of 
a  financial  ship  is  entrusted  should  have  so  little  prac- 
tical  interest    in    it  .' 

•      •      • 

r|",HE    hanks    of    Canada    raised    their    entire    authorized 

1      capitalization  to  $97,046,666  during  the  ten  months 

of   1903,  ending  with  October,  an  increase  of  $13, 

714,1011   over   last    year's   capitalization:    their     paid      up 

capital    to  $49,989,361,   an    increase   of  $5,471,680;    their 

note  circulation  to  $70,480,611,  an  increase  of  $9,906,467; 

their    demand    deposits    to    $118,070,088,    an       increase    of 

$2,179,639;  their  notice  deposits  to  $275,939,608,  an  in- 
crease  of  $21,721,739:    their   aggregate     loans   to  $452,- 

137,008,  an  increase  of  $34,168,075;  and  their  as>ets  to 
$660,520,201,    an    increase      of      $25,131,992;    call    loans    in 

Canada     have    been    nulled    down    by    nearly    $11,000, 

and  current  loans  for  commercial  purposes  increased  to 
the    extent    of   $59,953,073. 

•  •      • 

A"  COMMUNITY   of   interest  '*   agreement    has   been 
arranged    between    the    Dresdner     Bank     and      the 
Shaafl'hausen    Baukvcrein,   two  of   the   largest   banks 
of  the  German   Empire,  making  the  new  combination,  as 

far    as    mere    capital    is    concerned    the    strongest    banking 

institution  in  Germany.  The  capital  of  the  Dresdner 
Hank  is  £6,500,000,  with  *J1 .7iii).iinii  reserves;  that  of  the 
SchaalVhausen  P.anks  ereii,  £5,000,000  with  £1, 1,000  re- 
serves. Thus  the  combination  will  have  a  total  active 
capital  of  £14,200,000.  In  future  both  banks  will  eon- 
duet  their  business  in  common  while  maintaining  each 
its  separate  existence,  and  will  divide  their  earnings 
upon  the  basis  of  the  capital  and  reserves  of  each  insti- 
tution.     At    the  same   time,   two  directors  and   three   mem 

bers  of  the  Board  of  Overseers  of  each  bank  are  to  be 

elected  by  the  other  bank,  thus  securing  a  personal  a- 
wtdl  as  m  financial  union.  The  form  of  union  here  out- 
lined is  not  uncommon  in  Germany.  Many  industrial 
establishments  have  become  allied  on  the  same  basis,  and 
two  of  the  chief  banks  id'  the  kingdom  of  Wurtemberg 
have    maintained    a    similar    arrangement       for    above    20 

years. 

•  •     • 

IT  is  ruomored  that  English  life  assurance  companies 
are  becoming  alarmed  at  the  shrinkage  in  their  Can- 
adian business.     The  offices  of  home  companies  are 

rapidly  increasing  their  business,  while  the  branches  of 
English  companies  situated  in  Canada  show  a  record  id' 
steadily  diminishing  receipts.  One  reason  given  for  this 
is  the  protective  measures  adopted  by  the  colonies  in  re- 
spect   to   insurance.      Another   reason   undoubtedly    is   the 


comparatively    low    rate  of  interest   on  prevail 

inl;  In  England.  Insurance  companies  '-an  realize  mori- 
on their  investments  than  the  English  companies  and  have 

the    additional    advantage    of    being    mi    the    inside    in    the 

evenl   of  competition. 

•  •     • 

I^HE  new  president  of  the  American  Bankers'  A--. 
datum  i-  Mr.  F.  (i.  Bigelow,  president  of  the  First 
National  Bank  of  Milwaukee.  Mr.  Bigelow  is  it-fn^ 
nized  all  over  the  States  a-  one  of  the  ablesl  banker-  in  the 
country,  lie  is  in  addition  a  man  who  has  kept  in  close 
touch  with  and  taken  a  prominent  part  in  the  initiation 
and  development  of  the  more  important  industrial  and 
'•on (rcial    enterprises    in    the    United    Stale-. 

•  •      • 

A   LEADING   exchange   says  there   is   no     business  or 
profession    which    offers   so   much    freedom    and    inde- 
pendence, ami  such  excellent  opportunities  to  young 
Canadians    of    enterprise    and    energ)    a-    that    of    life    in- 
surance.     In    these   .lavs  of   the   strenuous   life,   no    matter 

what  profession  or  business  a  person  is  engaged  in.  sue 
cess  cannot  be  achieved  bv  sitting  down  and  "  waiting 
for  something  to  turn  up.  '  Bui  the  young  man  who 
applies  the  same  amount  of  energy,  determination  and 
systematic  work  to  the  conducting  of  a  life  insurance 
agency  as  mighl  be  applied  bv  him  to  any  other  profes 
sion  or  business,  will,  a-  a  rule,  secure  a  greater  imme- 
diate return,  establish  a  more  permanent  income  and 
have  better  prospects  of  ultimately  attaining  to  a  prom- 
inent position  equivalent  to  that  held  by  most  men  in  the 
commercial,  financial  or  professional  life  of  the  country. 

•  •     • 

\  S    far    as    the    leading    banks    are    concerned      business 

,  V      throughout     the       Northwest       this    year       ha-    been 

greatly    hampered    by    the    enactments    of    the    Grain 

Act.      Although    the   banks   have   made   special    provision 

in   order  to  meet    all   demands,  they   find   that    their  money 

will   now  be   tied   up  until   the     opening     of  navigation 

simply  because  in  many  instances  farmer-  have  been 
unable   to   gel    a   sufficient    number  of   car-. 

•  •      • 

rPHE  Havana  Post  refers  t,.  the  recent  completion  of 
1  the  Cuba  Railroad  between  Santiago  de  Cuba  and 
Havana,  and  of  the  new  electric  railroad  running 
from  Havana  to  Marianoo.  as  memorable  events  for  Cuba 
and  Canada.  Both  are  Canadian  enterorises;  the  Cuba 
Railroad   owes   its   existence    to   Canadian    capital    and    the 

Canadian  railway  magnate  sir  Win.  Van  Home,  and  will 
undoubtedly  prove  a  ureal  factor  in  the  development  ■■' 
Cuba.  The  new  electric  railroad  was  built  mostly  with 
Canadian  capital,  it-  president   being   E.   Hanson,  one  of 

the  most   progressive  of  Canadians. 

•  •     • 

The  New  York  Clearing  House  Association  ha-  made 
an  announcement  to  the  effect  that  they  are  considering 
the  question  <>;'  charging  on  cheques  issued  on  points  out- 
side of  New  York.  All  items,  from  whomsoever  re- 
ceived  payable  Ht    point-   in   Canada,   the   collecting  banks 
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shall  charge  no!  less  than  one-quarter  of  one  per  cent. 
of  the  amount  of  the  items.  In  case  the  charge  upon 
any  item  at  the  rates  specified  does  not  equal  ten  cents, 
the  collecting  bank  shall  charge  no  less  than  that  sum; 
but  all  items  received  from  any  one  person  at  the  same 
time,  an<l  payable  ai  the  same  place,  may  be  added  to- 
gether and  treated  as  one  item  for  the  purpose  of  fixing 
the  amount    chargeable. 

THE   LOW  PRICE   OF   EXCHANGE. 

AS  the  price  of  exchange  has  been  declining  to  the 
biuest  level  in  over  a  decade,  a  great  amount  of 
uutside  interest  has  been  stimulated  in  the  situa- 
tion. Everywhere  Deople  are  asking  how  it  is  possible 
for  prime   sighl    drafts  on    London   to   be   offered   at   $4.83. 

Among  the  factors  which  have  worked  together  to 
cuit ail  the  demand  for  exchange  are  the  comparatively 
high  level  of  money  rates,  the  cessation  of  purchases  of 
foreign-held  stocks,  easing  discounts  in  London,  and  a 
falling  off  in   imports. 

At  the  same  lime  there  has  been  a  considerable  in- 
crease in  the  supply  of  bills.  The  turn  in  the  stock 
market  has  induced  considerable  foreign  buying,  creat- 
iii'"  credits  abroad  on  which  some  American  stock  ex- 
changes have  been  drawing  freely.  Such  a  class  of  bills 
do  not  pass  in  the  market  at  the  same  rate  as  bills  of  the 
regular  exchange  bankers.  The  low  record  of  exchange 
is  largelv  due  to  the  offering  of  these  stock  bills.  But 
neither  stock  bills,  nor  any  class  of  solid  exchange  on 
London  could  be  selling  at  such  a  low  figure,  but  for  the 
fact  that  there  is  a  far  greater  amount  of  exchange 
offering   than    there    is    any    demand    for. 

According  to  present  indications  there  is  no  reason 
to  believe  there  will  be  any  <>reat  diminution  in  the  near 
future  in  the  volume  of  exchange  against  exports.  The 
latter,  in  the  opinion  of  men  familiar  with  exchange  con- 
ditions, is  the  principal  reason  of  the  great  decline  in 
exchange.  It  all  goes  back  to  the  elementary  principle 
that  heavy  exports  of  merchandise  and  produce  results  in 
credit  balances  abroad  and  force  down  the  price  of  ex- 
change. This  continent  is  sending  abroad  as  much  or 
even  more  merchandise  than  before,  "  but,"  says  a  New 
York  paper,  "  we  are  neither  buying  London's  stocks, 
nor  have  we  heavy  maturities  to  settle  on  the  other 
side  of  the  water.  The  supply  is  there,  but  the  demand— 
a  counteracting  condition  necessary  to  keep  up  the  price 
of  exchange— is  lacking.  The  result  is  that  the  market 
declines. 

INCREASE    IN    ACCIDENT    INSURANCE. 

A  Bid  increase  in  the  volume  of  accident  insurance 
has  necessitated  the  formation  of  what  is  to  be 
known  as  the  Canadian  Accident  Underwriters' 
Association,  consisting  of  two  sections,  each  with  a  gov- 
erning council,  one  in  Toronto,  the  other  in  Montreal.  D. 
Murphy.  Ottawa,  has  been  elected  president  of  the  asso- 
ciation, and  .1.  Hyde.  Montreal,  and  W.  H.  Cross,  To- 
ronto, joint  secretaries,  one  for  the  Eastern,  the  other 
for  the   Western    field. 

Tn  answer  to  the  question  what  are  the  objects  of  the 
proposed  association?  one  of  the  officers  said:  "Now. 
all  insurance  is  based  upon  the  law  of  averages.  Sel- 
rlcrr,  however,  do  two  men  think  alike:  so  that  when  a 
new    risk    appears,    though    the    assessors   of    the    various 
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accident  companies  may  approximate^  agree  upon  its 
value,  no  one  will  be  actually  correct.  But,  if  many 
combine,  their  average  will  be  approximately  right.  The 
striking  of  proper  averages  along  the  whole  line  of  risks 
will,  therefore,  be  one  of  the  objects  of  the  proposed 
association. 

"  Again,  the  law  on  the  subject  of  accidents,  espe- 
cially in  factories,  requires  watching  by  the  companies 
for  their  own  protection;  not  perhaps  with  a  view  to  its 
amendment,  but  to  so  draw  the  insurance  contracts  as  to 
protect  the  companies  in  case  of  actions  broughl  by  un- 
scrupulous persons  who  have  no  right  to  relief  under  the 
law,  but  who  strive  to  make  the  company  in  which  they 
may  be  insured  a  partv  plaintiff.  Besides,  one  company 
may  frame  its  contract  in  certain  words,  while  another, 
meaning  the  same  thing,  will  draft  theirs  in  different 
terms.  When  these  contracts  .come  to  be  interpreted  by 
the  courts,  and  especially  by  juries  diverse  meanings 
willl  be  accorded  to  each.  The  association  will  strive  to 
so  identify  these  policies  in  their  form  as  to  avoid  this 
difficulty." 

THE  MONTHLY  PAYMENT  OF  INSURANCE 
PREMIUMS. 

rrMtK  time  was  when  life  insurance  as  an  investment  was 
J[       looked      at      askance.  Such    is    no    Longer    the    case. 

Many  a  man  on  small  salary  who  fell  victim  to  the 
late  speculating  craze  wishes  now  he  had  been  wise  enough 
to  put  the  surplus  of  his  hard  earnings  into  something 
which  would  at  least  have  guaranteed  the  bare  amount  of 
investment. 

Life  insurance  is  par  excellence  as  an  investment  for  the 
poor  man.  It  is  intended  as  a  provision  for  those  who 
are  dependent  and  at  the  same  time  it  aims  to  encourage 
prudence,  economy  and  thrift  in  the  man  who  has  to  put 
aside  regularly  a  portion  of  his  salary  to  meet  insurance 
premiums.  In  view  of  the  fact  that  insurance  was  insti- 
tuted primarily  for  the  poor  man,  his  convenience  and  in- 
terests ought  to  be  considered  with  reference  to  time  and 
manner    of    payment    of    premiums.  For    instance,     it      is 

easier  for  him  if  his  yearly  premiums  are  divided  up  into 
monthly  and  perhaps  weekly  payments.  Most  working  men 
are.  paid  weekly  or  monthly.  If  they  have  it  continually 
before  them  that  a  monthly  payment  has  to  be  met  they 
will  arrange  for  the  same  without  more  ado.  When  the 
payment  of  premiums  is  left  until  the  end  of  the  year  there 
is  danger  that  the  matter  will  slip  the  mind  in  the  mean- 
time and  at  the  end  the  policy  holder  will  find  himself  hard 
pressed. 

Among  the  institutions  in  Canada  at  the  present  tune 
serving  this  purpose  in  a  degree  are  the  beneficiary  socie- 
ties. Tn  these,  a  member  who  pays  his  insurance  fees  has 
a  fairly  reasonable  guarantee  that  in  case  of  death  his 
heirs  will  receive  the  amount  of  insurance  ;  but  if  he  al- 
lows his  insurance  to  lapse  be  throws  away  all  the  pre- 
miums he  has  previously  paid.  It  is  this  evil  that  a 
monthly  payment  system  on  the  part  of  the  regular  in- 
surance companies  is  intended  to  remedy.  'then  a  policy 
holder,  instead  of  running  a  chance  of  losing  the  premiums 
of  previous  years,  puts  his  contributions  into  a  savings 
bank  where  he  can  find  them  with  interest  in  the  event  of 
adversity   overtaking   him. 

The  weekly  payment,  or  industrial  system  of  insurance. 
has  already  become  a  popular  feature  of  several  insurance 
companies  doing  business  in  Canada.  The  writer  learned 
in  an  interview  with  the  manager  of  The  Metropolitan  Life 
Assurance    Co.    (an    American   company)    that    it    has   carried 
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on   b   successful     industrial  business  tor   the  lail    19  ' 

At   present    it    etaploya   oearlj    10, ag<  nt     in   citj .    town 

al„l  country   to  oollecl    weeklj    duet:     Policies  oi  anj     sice 

ip     ,  med,   ranging   anywhere   from   816    to   860, ne 

eounlrj    groceryman    camiallj    remarked    thai    bit    boj    was 

no  spendthrift  ;    he  was  I ping  up  a  WOO  policj     in  order 

i,,  ,,„.,. t  the  expenses  ol  ■  prospective  universitj  coins.-. 
and  hoped  to  have  i1  paid  up  b}  the  time  he  would  have 
matriculated.  There  are  faults  with  the  industrial  Bystem; 
the  same  in  kind,  though  perhaps  less  in  degree,  as  in 
benefician  societies  ;  a  man  has  t..  paj  in  premiums  for  at 
five  years  on  the  weekly  paymenl  Bystem  before  he 
tan  receive  an  equivalenl  paid  up  policy  or  draw  out  his 
savings  with  interest  The  expense  of  collecting  small 
premiums  is  also  considerable. 

Tne  industrial  companies  also  issue  policies  along  the 
ordinal?  lines,  namely,  thej  receive  yearly,  half-yearly  or 
even  quarterly  payments  oi  premiums  and  issue  on  this 
basis  paid  up  policies  al  the  end  of  three  years  instead  of 
five  years,  as  <>n   the  industrial  plan 

Man}  oi  the  larger  and  older  established  insurance 
companies  discourage  the  industrial  Bystem,  although  they 
too  receive  half-yearly  and  quarterly  payments  ol  pre 
miumsj  Buch  companies,  however,  are  not  hunting  Eoi 
small  policy  holders.  Their  clients,  as  a  rule,  can  pay 
premiums  in  a  lump  sum  as  well  as  in  weekly  instalments 
and  ...  most  cases  prefer  to  do  bo.  At  the  same  time,  the 
Bystem  of  weekly  payments  Was  undoubtedly  mad,,  to  suit 
the  Bmall  policj  holder,  and  in  the  course  of  evolution 
when   certain   weaknesses   hinted   at   shall    have   been   eradi 

cated,   it   should   serve  one  of   the  greal    i 'Is   of   the     Can 

adian  working  ...a... 

FINANCE    AND    INSURANCE   NOTES. 

The  business  of  the  Empire  Loan  and  Savings  Co. 
has  been  transferred  to  the  Sun  and  Hastings  Savings 
and  Loan  Co.,  of  Ontario. 

The  site  occupied  by  the  Molsons  Bank  al  the  corner 
of  King  and  Bay  streets.  Toronto,  has  been  sold  to  the 
Canada  Life  Assurance  Co. 

The  Hank  of  Montreal  has  recently  established 
branches  at  Edmonton,  Alberta;  Gretna,  Man.;  and 
Sherman  avenue.  Hamilton. 

Blair  &  Co,  hankers.  St.  John,  N.B.,  have  suspended. 
The  house  has  been  in  business  about  fifteen  years  and 
consists  of  A.  ('.  and  A.  Blair. 

Halifax  banking  institutions  are  reported  to  have 
made  ureat  strides  during  the  year  L903,  hank  clearings 
showing  an   increase  of  $5,334,729  over   1902. 

The  London  Financial  News  is  authority  for  the 
statemenl  thai  there  is  talk  of  the  establishment  of  a 
special    department    on    the    London    Stock  Exchange    to 

be    devoted    exclusively    to    Canadian    securities. 


\Y.  R.  Travers,  manager  of  Merchants'  Bank,  H 
iltou,  has  resigned,  owinn  to  ill  health.  II.-  bucci 
ia  A.  B,  Patterson,  manager  of  the  St.  Thomas  branch. 

The  past  Beason  has  been  the  most  disastrous  foi 
land   lake  marine  underwriters  since   i-'1^.     Their  a 
gate   losses,   including   cargoes,     were     aboul    $2,100,000, 

which   also   represents   the   total     ai nt    of     premiums 

paid. 

The  .dd   banking     house     oi    E.    I'    O'Flyn   A    Bo 

Mail. i,-,     have     sold     out     to     the     |)oiin n        I'.ank.        I''.     W. 

O'Flyn    remains    as    managei    of    the      Dominion    B 

Madoc,   and    II.    II.    <>*l*'l\n.   has   accepted    a    position    with 
the  hank  in  Toronto, 

In  compliance  with  a  request   from  the  civic  authori 

ties    from    l.omlon.    Out.,    the    Fire    Underwriters    Associa 
t  imi    have    agreed    to    reduce    lire    insurance    rate-    in    thai 

city  as  soon  as  certain  improvements  in  the  lire  protec 

tioti    Bystem    are    made. 

The  Bank  of  Montreal  .-  erecting  premises  for  the 
hianch  at  Birchy  Cove,  Newfoundland.  It  ha-  also  ac- 
quired a  propertj  at  the  coiner  of  Greene  ami  Western 
avenue.  West  mount,  where  premises  are  being  erected 
for  the  occupation  of  a  branch  to  be  established  there. 

The  hanks  who  are  members  of  the  Toronto  Clearing 
House  have  begun  to  do  business  in  the  new  office  at  the 
northeast  corner  of  Wellington  and  Yonge  Btreets,  To- 
ronto. At  present  there  air  nineteen  chartered  banks 
doing  business  throuerh  the  clearing  house  in  that  city. 

The    new    City   and    County    I'.ank    of   Ottawa,   and    the 
new  Crown    Bank  of  Canada,  both    in   embryo,   have   amal 
gamated    to    form    the   Crown    Bank.      The   head   office   will 
be    in    Toronto,    and    a    branch    will    be    established    in    01 
tawa.     The   bank   will   be  open   for  business  about    the  first 
of  May  next. 

The  policies  of  the  Mutual  Life  Insurance  Co.,  of 
New    York,    have    been    freed    from    restriction-   a-    to    n  — i 

dence  ami  travel.  They  will  likewise  contain  no  restric- 
tions in  respect  of  military  or  naval  service  on  the  part 
id'  civilians,  but  the  present  extra  rates  will  be  retained 
in  tlio  case  of  regular  army  and  navy  officers. 
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Financial  and  Commercial  Corporations 
ask  applicants  for  positions  to  furnish  a 
Guarantee  Bond  instead  of  letters  of 
recommendation.      Vor  particulars  apply 


DOMINION    OF    CANADA 
GUARANTEE   &    ACCIDENT    INSUftANCE    CO. 

Cor.   King  and  Yongo  Its.,  TORONTO. 
J.   E..    ROBERTS,  -  General   Manager. 


w 


ESTERN 


Incorporated 
1851 


•     • 


ASSURANCE 
COMPANY. 


FIRE 

A!SD 

MAR11SE 


He.aotnce        capital 
Toronto,       Assets,  over      - 
Otlt.  Annual  Income 

HON.  GEO.  A.  COX.  President. 


$2,000,000.00 
3.333,000.00 
3,536.000.00 


J.  J.  KENNY,  Vice-President  and  Man.  Director. 

C.  C.  FOSTER,  Secretary. 


BRITISH  AMERICA 
ASSURANCE    COMP'Y 


FIRE    AND    MARINE. 


Incorporated  1833 


CASH  CAPITAL,    Jl. 000.000. 00. 

TOTAL  ASSETS,  11,864.730.18. 

LOSSES  PAID  SINCE  ORGANIZATION,  f22.627.817.57. 

HEAD  OFFICE,         ■         BRITISH  AMERICA  BL'ILDINO, 
Cor.  Front  and  Scott  SU..  Toronto. 

GEO.  A.  COX.  President.  J.  J.  KKNN  >'.  Vioo-PreiMeiit. 

P.  H.  PI  MS.  Secretary. 
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Proceedings    at    tHe     EigHty-SixtH     Annual     Meeting  —  A    Satisfactory     Report  —    Hon.    Geo.    A.     Drummond 
Touches    on.     General     Trade     of    Country,     which    Has     been    Prosperous  —  Election     of    Directors 


TBE  eighty-sixth  annual  meet- 
ing of  the  shareholders  of 
the  Bank  of  Montreal  was 
held  in  that  institution  recent- 
ly. There  were  present : 
Hun.  George  A.  Drummond,  Vice- 
President;  Sir  William  C.  Macdon- 
ald,  Hon.  Robert  Mackay,  Messrs. 
K.  B.  Angus,  A.  T.  Paterson,  E. 
B.  Greeiishields,  R.  G.  Reid,  Charles 
Alexander,  E.  K.  Greene,  G.  F.  C.  Smith, 
A.  T.  Taylor,  Hon.  J.  K.  Ward,  Donald 
Macmaster,  K.C.,  C.  J.  Fleet,  K.C.:  F. 
S.  Lyman,  K.C. ;  Henry  Dobell,  Angus 
Hooper,  Richard  White,  Thomas  Gil- 
mour,  James  Taskei,  James  Moore,  Geo. 
Hague,  B.  A.  Boas,  James  Croil,  D.  For- 
bes Angus,  George  Filer,  R.  H.  Clerk, 
John  Molson,  John  Taylor,  H.  Macdon- 
gall,  Robert  Archer,  Hugh  Cameron,  W. 
D.  Gillean  Robert  Hampson,  H.  M.  Foley, 
W.  Howard.  W.  H.  Evans,  Fraquhar 
McLennan,  H.  J.  O'Heir,  Alfred  Pidding- 
ton,  J.  J.  Robertson  and  John  Morrison. 
On  the  motion  of  Mr.  John  Morrison, 
Hon.  George  A.  Drummond,  Vice-Presi- 
dent, was  unanimously  voted  to  the  chair, 
in  the  absence  of  the  President,  Rt.- 
Hon.  Lord  Strathcona  and  Mount  Royal. 
Mr.  B.  A.  Boas  moved,  seconded  by 
Mr.  Henry  Dobell:  "  That  the  following 
gentlemen  be  appointed  to  act  as  scrut- 
ineers: Messrs.  F.  S.  Lyman,  K.C,  and 
G.  F.  C.  Smith;  and  that  Mr.  James 
Aird  be   secretary  of  the  meeting." 

Directors'  Report. 

The  report  of  the  directors  to  the 
shareholders  at  their  eighty-sixth  an- 
nual general  meeting  was  then  read  by 
Mi-.  A.  Macnider,  acting-general  man- 
ager, as  follows: 

The  directors  have  pleasure  in  pre- 
senting the  report,  showing  the  result 
uf  the  bank's  business  for  the  period 
from  30th  April  to  31st  October,  1903, 
in  accordance  with  resolution  at  the  spe- 
cial general  meeting  held  7th  January, 
1903: 

Balance  of  Profit  and  Loss  Account, 

30th  April,  1903 $    724,807.75 

Profits   for  the  half-year  ended    31st 

October,       1903,      afier     deducting 

charges  of  management,  and  making 

full  provision  for  all  bad  and  doubt 

ful  debts 917,156.31 

Premiums  received  on  New  Stock....      416,024  00 

$2,057,988.00 
Dividend  5  p.c,  payable   1st  Decem- 
ber.  1903 084,000.00 

Amount  transferred  to  Rest  Account..   1 ,000,000.00 

Balance   of    Profit   and  Loss   carri  d 
forward     $    373, 988.  Of, 

Since  the  last  annual  meeting  of  the 
shareholders,  branches  of  the  bank  have 
been  opened  at  Edmonton,  Alta.,  Indian 
Head,  Assa.,  and  Brandon  and  Gretna, 
Man.,  and  a  branch  al   Sherman  avenue. 


Hamilton,  has  been  arranged  for,  to  be 
opened  on  the  1st  December,  1903. 

The  bank  also  established  a  branch  at 
Yarmouth,  N.S.,  through  the  purchase  of 
the  business  and  premises  of  The  Ex- 
change Bank  of  Yarmouth. 

The  bank  is  at  present  erecting  pre- 
mises for  the  branches  at  Edmonton, 
Alta.,  and  Birchy  Cove,  Newfoundland, 
and  has  acquired  properties  on  the  cor- 
ner of  St.  Catharine  street  and  Papineau 
road,  Montreal,  and  the  corner  of  Greene 
and  Western  avenues,  Westmount,  where 
premises  are  being  erected  for  the  occu- 
pation of  branches  to  be  established  at 
those   points.  , 

The  bank  has  also,  since  last  annual 
meeting,  gone  into  occupation  of  the  new 
premises  on  Craig  street,  Montreal,  and 
the  reconstruction  of  the  St.  James  street 
building   is   proceeding   satisfactorily. 

With  deep  regret  the  directors  have  to 
record  the  death  of  their  esteemed  col- 
league, Mr.  A.  F.  Gault,  who  had  been 
a  member  of  the  board  for  upwards  of 
ten  years. 

The  vacancy  on  the  board  has  been 
filled  by  the  election  of  the  Hon.  Robert 
Mackay.  , 

It  has  been  thought  desirable  to  pro- 
vide an  assistant  to  the  general  manager, 
and  Mr.  H.  V.  Meredith  has  been  ap- 
pointed to  the  position  of  assistant  gen- 
eral manager,  retaining  also  the  position 
of  manager  at  Montreal. 

The  issue  of  $2,000,000  new  capital 
stock  authorized  at  the  special  general 
meeting  of  7th  Janitary  last,  has  been 
all  subscribed  for,  and  all  taken  up  with 
the  exception  of  $12,660,  which  will  be 
paid  up  on  the  23rd  December,  making 
the  capital  stock,  all  paid  $14,000,000. 

The  head  office  and  a  number  of  the 
branches  have  been  inspected  since  the 
meeting  last  June.  All  the  branches 
will  be  inspected,  and  reported  on  at 
next  meeting. 
STRATHCONA  AND  MOUNT  ROYAL, 

President. 
Bank  of  Montreal,  head  office,  31st  Oc- 
tober, 1903. 

The  Chairman's  Address. 
Hon.  George  A.  Drummond  then  said : 
The   statements   now   presented   show 
clearly   the   position   of   the    Bank,    and 
will,  I  feel  assured  be  accepted  as  satis- 
factory. 

In  Montreal  the  new  banking  room  in 
the  rear  has  been  occupied,  and,  giving 
as  it  does,  ample  and  convenient  accom- 
modation to  the  public  and  the  staff,  has 
proved    most    satisfactory. 

The  old  building  has  long  been  out- 
grown by  the  business  of  the  Bank, 
which  was  being  carried  on  in  it  under 
crowded  and  most  unsanitary  conditions. 
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The  reconstruction  of  the  old  build- 
ing in  modern  fireproof  manner  is  now 
proceeding,  the  original  facade  alone 
remaining,  and  when  finished  the  prem- 
ises of  the  Bank  in  this  city  will  no 
doubt  be  accepted  as  creditable  alike 
to  the  architects,  the  bank  and  the  city. 

It  may  be  mentioned  that  the  original 
building,  fronting  the  square,  was  first 
occupied  in  1847,  at  which  period  the 
liabilities  of  the  Bank  to  the  public 
were  $3,660,000,  as  compared  with  $93,- 
534,000  at  present,  figures  giving  some 
indication  of  the  expansion  of  the  Bank's 
business  and  the  accommodation  requir- 
ed. 

Turning  to  general  questions,  the  most 
striking  event  of  the  year  has  been  the 
serious  decline  in  the  market  for  securi- 
ties. 

Primarily,  this  has  been  the  result  of 
over  production  of  stock  certificates, 
bonds,  debentures  and  all  marketable 
securities,  in  some  cases  the  necessary 
consequence  of  great  industrial  activity, 
but  in  others  due  to  excessive  capitaliza- 
tion, the  disclosures  of  which  excited 
public  distrust. 

It  is  to  be  'noted  that  such  cases  hav« 
been  rare  in  Canada,  but  we  have  by 
no  means  been  exempt  from  the  conse- 
quences. 

Notwithstanding  these  drawbacks, 
which  have  made  the  receipts  of  whole- 
sale houses  occasionally  slower  than 
usual,  the  general  trade  of  the  country 
has  been  prosperous,  as  the  following 
summary   will   indicate : 

Dry  goods—"  An  unusually  good 
year. ' ' 

Wool—"  A  good  demand  at  good 
prices." 

Iron  and  hardware—"  An  excellent 
year's  business  at  fairly  remunerative 
returns,  equalling  those  of  any  former 
year." 

Leather  exports—"  An  increase  of 
late  at  prices  netting  shippers  good  re- 
turns. ' ' 

Boots  and  shoes— "A  verv  good  year's 
trade. ' ' 

Grocery— "A  satisfactory  year's  busi- 
ness, materially  greater  than  last  year." 

Lumber—"  A  very  satisfactory  year, 
at  prices  10  to  15  per  cent,  higher  than 
last   year." 

Cheese—"  The  most  profitable  for 
years. ' ' 

Summarising  the  figures  approxima- 
tely they  stand  thus : 

Exports  of  lumber $  33,000,000 

Exports  of  butter  and  cheese "27  000.000 

Exports  of  bacon,  hams,  eggs,  poultry.  16,000.000 

Exports  of  grain  of  all  kinds 28,000,000 

Exports  of  flour  and  meal 7,e.00,000 

Exports  of  live  stock 12,500,000 

$124,000,000 
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And  it  «ill  li«'  iiuicd  a  large  proportion 
ui  the  year's  crop  has  yel  to  oome  for- 
ward. 

The  opening  of  the  t rade  w itli  South 
Africa  promisee  well.  Alreadj  an  ex- 
tensive trade  in  Hour,  meal,  lard,  meats, 
oanned  goods  ami  lumber  has  been  estab 

lished. 

As  regards  the  business  of  the  port 
of  Montreal,  verj  lull  information  is 
alreadj  in  the  hands  <>t'  the  public  and 
it  need  onlj  In-  slated  that  the  tonnage 
visiting  the  porl  ahows  a  steady  increase 
over  the  past  three  years,  the  excess  be- 
ing -11  vessels  and  350,662  tuns  for  1903 
over  1902. 

The    abolition    of    tolls    un    our    canals 

has  been  effective  m  increasing  the  busi- 
ness id'  the  pint,  the  exports  of  wheat 
lor  the  season  from  Montreal  beinij 
larger  than  from  New  York;  neverthe- 
less,   mil-    grain    exports    are    below    the 

figures  lor  1896  and  1899. 

The  cattle  exports  for  the  past  season 
shou  a  \ei\  meat  inerease  over  any  pre- 
vious year. 

The  rapid  de\  elopineiit  of  the  North- 
west Territory,  and  the  consequent  in- 
erease m  exportable  produce,  is  amongsl 
the  most  important  of  recent  events. 
During  the  past  sixteen  months  the 
Canadian   Pacific  Railwaj    has  sold  for 

settlement  over  three  millions  acre-  ..I 
wild  lands;  add  to  this  the  sales  by  the 
Government  and  private  holders,  and 
the  aggregate  must  reach  into  large 
figures.  It  is  known  that  at  leas!  .115,- 
000  immigrants  have  entered  these  ter- 
ritories since  the  1st  of  January  last. 
If  disposed  to  attempt  a  forecast, 
which  1  have  no  intention  of  doing,  it 
would  undoubtedly  be  necessary  to  give 
weight  to  the  great  factors  already  al- 
luded to.  The  prosperity  of  our  farm- 
ers, the  wealth  pouring  into  territories 
only  recently  a  barren  waste,  the  full 
employment  of  labour  of  all  kinds  at 
high  wages,  and  the  great  industrial 
activity  caused  by  the  establishment  of 
many  branches  of  manufactures;  but  I 
should  also  be  compelled  to  enforce  the 
counsels  of  prudence  and  economy. 
I  have  much  pleasure  in  moving: 
"  That    the    report    of   the    Directors 

now    read    be    adopted    and    printed    for 

distribution   among   the   Shareholders." 

This  was  seconded  In  Mr.  A.  T.  Pat- 
erson.    and    was    earned    unanimously. 

Thanks  Are  Tendered. 
Mr.    Donald    Macmaster    moved: 

"  That  the  thanks  of  the  meeting  be 
presented  to  the  President,  Vice-Presi- 
dent and  Directors  for  their  attention 
to  the   interests  of  the  Bank." 

Mr.  Angus  Hooper  seconded  the  mo- 
tion, which  yas  unanimously  agreed  to. 

The  Chairman— In  the  absence  of  Lord 
Strathcona,  and  in  the  name  of  my 
brother  directors.  T  beg  I"  express  sin- 
cere   thanks    for    the    honour   done    us. 


Mr.  R.  B.  Angus     I  beg  to  mo  ■ 

"   Thai    the    thanks   of    the    meet  mil:    be 

given  t"  the  General  Manager,  Assistant 
General    Manager,   the    Inspector,    Man 
ager  of  other  otiices  of   the   Bank,   for 
their  services  during  the  pas!   year." 

The  ability,  integrity  and  zeal  with 
which  the  officers  of  the  Hank  have  die 
played  deserve  this  recognition  at  our 
hands,  it  is  a  matter  of  regret  to  us  all 
that  the  General  Manager  is  at  present 
absent, having  been  detained  in  England 

by  business  matters,  and  also  by  a  slight 
indisposition.      But    he    is   now    well,   and 

will  be  here  in  a  few  days. 

The    motion    was    set led    by    Mr.    R. 

<;.   Reid,  and  was  carried  unanimously. 

Mr.  II.   V.  Meredith,  Assistant  General 
Manager,  said:  1   regret   that  the  General 

Manager,  whose  dutj   ami  pleasure  it  is 

to  reply  to  this  resolution,  is  not  in  his 
place  to-day.  He  is,  as  Mr.  Angus  has 
said,  detained  in  London  undergoing 
treatment  lor  an  ailment,  which  we  arc 
all  glad  to  know  is  not  a  serious  one, 
and  we  expect  to  have  him  back  with  us 
in  the  course  of  a  few  days,  I  am  aware 
the    vote    of    thanks    to    the    staff,    which 

you  have  been  g 1  enough  to  pass,  is  to 

a  large  extent  one  of  form  and  usage 
At  the  same  time  1  feel  that  the  words 
of  appreciation  and  confidence  which 
the  mover  of  this  resolution  has  used. 
Coming  as  they  do,  from  one  of  our 
old  and  most  successful  General  Man- 
agers,   must    prove      an    incentive,    were 


un  cm  iiinii     in 

obtaining      tin     bi    I    !■••    ibli 
voui    in\i-  t  in.  ui .    and    ai    ■ 

larding  the  lai  >n  ibilitii 

lui'  e  confided   <  ■■   oui    i  ai • 
Mi.    A     M.e  nidei .    \<  ting    i  ienaraJ    Man 
returned    thank  ,   on    behall   ol    the 
othei    nieiniici     ot    the     taTT,  ioi    the  kind 
words    of    appreciation     thai     had      been 
poki  D 

Ml1  .      ended     liv 

Mr.    \     i     layloi 

"  I  hat    tin-   ballot    ii"      •  ipi  ii  on 
tion    oi    Inn-,  t, ,i      bi    kepi    open     ant d   - 
o'clock,  unless  Gfteen  minuti     elapse  with 
out  a  vote    being   cast,   when    it     hull  be 
closed,   and   until   that    time  and  for   thai 
purpose  onlj    this  meeting   be  continued 

I  hi-  waf   unanimous]}  concurred  in,  and 
-a  beat  oi  thank     v...     then  accord 

cd    the   chairman,    who    acknowledged    tin- 
Hune. 

The  Directors. 

I  he  bullot  resulted  in  the  election  of 
the  following   direct 

K.   B,   An-n  .   I    q, 

Bon.    George    L    Drummond. 

1-1.    IV   *  iici  nshields,  I.  .( 

Sir   William   ('.    tfacdonald, 

Hon.    Robert  Mackay. 

\.  T.   Paterson,  Esq. 

R.   G.    Reid,  I    q 

•lames  Ross,   Esq 

lit.  Hon.  Lord  Strathcona  and  Mount 
Royal,    G.C.M.G. 


\t   a  meeting   ol  tin    Board  of  Directors 
held   the  following   day,    Lord   Strathcona 
was   chosen    President    and    Hon.    Geo     I 
Drummond   as  Vice  President 


UENERAL   STATEMENT. 

LIABILITIES. 

Capitalstock %  i:{,973.j«0  mi 

Rest 110.000.000.00 

Balance  of  Profits  carried  forward 373,988.06 


Unclaimed  dividends ". . . 

Half  yearly  dividend,  payable  1st  December,  1903. 


gl0.373.988.06 
3.620.01 

•M m 


Notes  of  the  Bank  in  circulation £11, 325.203*00 

Deposits  not  bearing  interest 23,579  315  16 

Deposits  bearing  interest .">7  s|7  538  21 1 

Balances  due  to  other  Banks  in  Canada '.II  199  .'J»; 


11.001.608  07 
S  25.036, 168.07 


92,846.50 


ASSETS 

Gold  and  Silver  coin  current 

( iovernment  demand  notes 

Deposit  with  Dominion  (Iovernment  requi-ed  by  Act 

of  Parliament  for   security  of  general    bank  note 

circulation 

Due  by  agencies  of  this  bank   and   other  banks  in 

Great  Britain 

Due  by  agencies  of  this  bank  and   other  banks  in 

foreign  countries 

Call   and  short  loans   in  Great   Britain  and  United 

States 


J117S-SI  29 


-  191  81 
3.093,893  ii 
15.366.366.00 


£3,286  113 
1,197.915 


154  634  6S 


Dominion  and  Provincial  ( iovernment  Securities . . . 
Railway  and  other  Bonds,  Debentures  and  Stocks. 
No'es  and  cheques  of  other  Banks 


24.138  (51 

135  697 

7  579  948 

2.304,119 


Bank  Premises  at  Montreal  and  Branches 

Current  Loans  and  Discounts  in  Canada  and  elsewhere  (rebate  interest 

reserved)  and  other  assets 

Debts  secured  by  mortgage  or  otherwise 

( Kerdue  debts  not  specially  secured  (loss  provided  for)  


8L 


S80.6.I 

■     • 


(74.605.119 
166.648 
113,075 


71  384  843  i,; 


Bank  of  Montreal. 

Montreal   31st  October. 


1908. 


|117  881  724  o-.. 
E    S    CLOUSTON, 

General  Manager. 
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HINE,  PARKER  &  CO. 


LIMITED, 


LONDON,  ENG. 

MAN'F'RS.  HOSIERY  AND   UNDERWEAR 


Our  new  samples  will  be  in  the 
hands  of  our  representatives  in 
a  few  weeks. 


SPECIAL    VALUES    IN  .^___ 

Women's,    Children's   and 
Men's  Hose  and  Half-Hose. 

Men's  and  Women's 

Underwear. 

See  our  values    before    placing 
orders  for  Fall  1904. 

SOLE  REPRESENTATIVES  FOR  CANADA  AND  UNITED  STATES 


E.  A.  CUFFE  &  CO. 


67  YONGE  ST. 


TORONTO. 


E.  A.  CUFFE  &  CO 

67    Yonge     Street, 

TORONTO. 

Representing     J-     <£     & 

Hine,   Parker   &    Co., 

London,  Eng. 

Hosiery,  Underwear  and  General 
line  of  Gents'  Furnishings. 


Brice,    Palmer   &   Co., 

London,    Eng. 


Eminent"  Raincoats. 


H.  T.  Greenlaw  &  Co., 

London,  Eng. 
The  largest  and  most  representative 
line  of  Neckwear  shown  in  Canada. 


Selling  agents  for  The  Toronto  Feather  &  Down  Co. 

Our  men  will  shortly  start  out  with  the  New  Fall 
Samples,  and  will  take  an  early  opportunity  to  see  you. 


<< 


TWO  STEEPLES" 


THE    ORIGINAL 


PURE   WOOL    UNDERWEAR. 


V».»»'».«.»'i"»--»-'»-»''*^''»-  -wvwvwwwwvwwwww 


STEEPLES"  L 


Manufacturers, 

WIGSTON, 

and    I  FELL  ST.,    LONDON,    E.  C, 
ENGLAND. 

ONLY   CANADIAN  ADDRESS 

R0MAIN    BUILDING, 

85    KING    ST.    WEST, 
(1st.   Floor) 

TORONTO. 


NEVER   SHRINKS. 

FIRST    IN    1895, 
FOREMOST    EVER    SINCE. 

A    purely    British    Production, 
made  by   British   workers  .  .  . 


AND 


THERE  IS  NOTHING  JUST  AS  GOOD. 
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Dry     Good* 

I'   -  ...   ~ 


SOME  THINGS   SEEN    IN 
NEW  YORK  SHOPS 


THE  Bo-called  automobile  veil,  winch  is  sn  much 
worn,  has  a  circle  "i  wire  that  is  placed  on  the 
top  or  the  hat,  from  which  the  chiffon,  which 
is  shirred  in  it,  falls.  The  ehiflon  is  slashed 
up  the  middle  as  Ear  as  the  neck.  The  wide 
portion  comes  over  the  face,  and  the  two  ends  arc  car- 
ried around  to  the  hack,  ami  there  ctobs,  the  ends  being 
brought  in  the  front  ami  tied  slightly  in  one  side  in  a 
large  bow.  These  veils  will  prove  verj  comfortable  for 
cold  weather,  affording  much  protection  to  the  face  and 

neck,  and  effectually  excluding  the  dust   ami  dirt. 

•  •     • 

Pretty   things   in   handkerchief   and   glove   boxes   are 

covered   with  a  pale  green  linen,  ami  have  Dutch  figure 

scenes  npim  the  top.  In  the  same  style  are  small  travel- 
ler's work  boxes,  four  or  five  inches  long  by  something 
more  than  half  as  wide,  containing  scissors,  thimble, 
reels  of  silk  and  thread. 

•  •      • 

Here   is  a  smoker's  pen   wiper.     There   is  a   playing 

caul,  the  genuine  article,  with  a  half-hnrned  cigar  rest- 
in"'  upon  a  match,  which  meets  the  eye,  and  if  they  were 
m  t  seen  in  one  of  the  shops  no  one  would  believe  that 
they  were  .not  genuine  and  relics  of  a  smoker's  game  of 
cards.  lint  lift  the  card  and  beneath  it  are  squares  of 
flannel  shaped  like  the  card  for  wiping  the  pen. 

•  •       • 

Pretty,  long  scarf-  for  the  neck  are  of  white  chiffon 
with  deep  plaited  ends  of  pink-flowered  mull.  They  are 
long  enough  in  go  twice  around  the  neck  and  tie  in  front. 

•  *       * 

Some  very  handsome  grass  linen  waist  patterns  with 
elaborate  Japanese  embroidery  or  drawn  work  have  been 

not  iced. 

•  •      • 

Hatpin  holders  are  made  of  satin  ribbon  about  an  inch 
wide,   this  doubled  up  about   hatpin   Length   ami   feather 

stitched  together  on  the  two  edges  to  make  a  lone-  and 
narrow  bag  which  holds  a  Ion,";  e,!ass  bottle  in  which  the 
hatpins  go.  The  ribbon  is  carried  up  above  this  bottle 
and  is  tied  to  hang  on  the  side  of  the  mirror,  or  anywhere 

thai  ii  will  be  convenient. 

•  •      • 

An  attractive  ornament  in  a  cluster  of  flowers  for 
the  corsage  is  a  bunch  of  the  beautiful  red  poinsetta 
bli  ssoms.  with  a  mass  of  loops  of  half-inch  black  velvet 
dotted    with    "old    beads. 

•  •      • 

Anion-  the  most  ponular  novelties  in  knick-knacks 
are  portfolios  covered  with  cotton  tapestry  and  having 
in  the  centre  of  the  top  cover  a  copy  of  an  old-lime  col- 
ored  print,   also   open   envelope   ami    letter  paper   boxes 

and  small  chests  of  three  or  four  tiny  drawers,  suitable 
for  holding  letter  paper,  veils,  handkerchiefs,  and  trink- 
ets, both  covered   and  tapestry. 

•  •      • 

There   are   all   sorts  of  things   in    the   colored   embossed 

Japanese  leather,  and  one  feature  in  the  pocket  photo- 
graph   cases    is    worth    Considering.      These    have    pieces   of 

mica  covering  the  opening  through  which  the  photc- 
ETaph  is  seen,  protect  inir  this  from  the  rubbing  that  is 
inevitable  when  it  is  without  protection.  It  is  something 
new. 

•  •      • 

Delightful    ihiiiLis    are    to    be    found      in    the    Japai 
metal    ash    trays.      They   are    in   different    shapes   and    diff- 
erent   siuns.    and    show    white    and    ".ilt    metals    combined. 
0«>e    has    art    elephant    with    a    number   of    little    "  .Taps  " 
climbing   over    the      animal.      Another      has    a    border      of 


chrysanthemums  around  the  edges,  with  birds  in  the 
centre,  some  show    storks,  and   the}    are   round,  oval,  or 

Irregular   in   outline,   and    all    the    work    h   done    with    Jap 

anise   skill.     A   quaint    inkstand   of   the   some   -lap 
metal     shows  one  of  the  queer  Japanese  gods  with   the 

inkstand,    a     little    dish    of    while    potterj     s,-i     ,,,     ;,|     ,„,,. 

side,   and    w  ith   a    cover  of   the   metal. 

•  •       • 

Long    kid    gloves    have    s-lits    CU<     in    the    arm    part,    ami 

narrow    ribbons   in   contrasting   colors  are   laced   through 

them   and   around    the   arms.      The  effect    is  sometimes   q 

Btliking    than    attractive. 

•  •      • 

Pretty   things   m   neckwear  are   brought   out    in   ruch- 

iliL's.  These  are  wide,  an  inch  ami  a  halt,  perhaps,  the 
ruching  proper,  but  this  for  the  hack  of  the  stock  only, 
the    front    under   the   chin    being    plain.      Other   exceeduiglj 

pretty   things  are  bows  of  chiffon     finished  on   the  edge 
with    narrod    bands   of   lace   and    with    an    edge   of   la. 
perhaps   with   a   little  silk   finish.      Some  show    a   little   color 

beneath   the   white  at    the  edge,  ami  one  Btyle   which   is 

good  lias  a  white  rihbon  with  a  little  black  edge  trilled 
on    the  edges.      There   are   pins  at    the   back    of  each    bow. 

thai    they  may  be   fastened   in  place     without   difficulty. 

Ties  are  made  on   the  same   principle,  but    longer,   the  ends 

reaching  nearly  to  the  waistline,  finished  with  rucbings 
of  chiffon. 

•  •     • 

Admirers    of    burned    wood    articles    can    now    gratify 

their  desire  for  such  ad  libitum.  Especially  desirable  are 
the  desk  sets  with  holly  designs.     The  red  of  the  berries 

is  effective  on  the  brown  wood  and  the  designs  are  so 
small  as  nol  to  look  out  of  place  on  even  even  tiny  stamp 
boxes.  Hook  racks,  grandfathers'  clocks  and  steins  are 
also    to    he    had. 

•  •      • 

Odd  little  trinkets  which  are  attractive  look  to  be 
small  watches  of  silver  and  gun  metal.  They  have  watch 
faces,  but  are  coin  rases  to  be  worn  on  a  long  chain. 
There  is  to  he  found  a  small  mirror  and  powder  puff 
within. 

•  •      • 

Big  plumes  are  much  in  evidence  on  hats.  There  are 
inumerable  white  ones,  hie  black  ones  on  black  hats,  and 
a  beautiful  pale  heliotrope  velvet  hat  has  two  big  plumes, 
one  to  match  the  velvet    and   the  other  white,  across  it. 

•  •     • 

Useful  material  for  skirts  is  moreen.  It  comes  in  all 
colors  and  many  shades.  There  are  bright,  dark  blues. 
dull  blues,  brighl  reds,  and  deep  maroons,  greens  in  diff- 
erent   tones  as   well   as  the   more  sombre   colors. 

•  •      • 

A  novelty  in  small  clocks  is  to  be  seen  in  rosy  china 
apples  attached  to  tiny  boughs  with  green  leaves.  There 

is  a  leaf  risinu'  at  the  back  of  the  apple,  and  this  forms 
a    handle.      The    apple    opens    from    side    to    side    to   permit 

of  the  setting  and  winding  of  the  timepiece. 

•  •     • 

Among  the  different  things  ornamented  with  red  ber- 
ries and  I:,-,.,., i  leaves  are  black  silk  stockings.  The  de- 
sign cannot  he  exact  Iv  said  to  be  holly,  but  the  colors 
have  a  holiday  appearance,  and  the  stockings  with  this 
embroidery  are  very  pretty.  The  same  design  is  seen  in 
other    colors. 

•  •      • 

Attractive  slippers  trimmed  with  black  jet  are  those 
with  straps,  three  of  them   across  the  instep,  buttoning 

at    one    side    and    having   in    the    centre    of   each    strap      the 

jet.   arranged   to  give   the  appearance   of  a   small   black 

buckle.  There  is  a  found  piece  of  jet  in  the  centre,  and 
wings  on   either   side   of   it    are    formed    of    jet    beads. 

•  •      • 

The    handsomest    cushions    that    have    be.  this 

season  are  those  of  velvet  or  plush  with  leather  trim- 
minirs.  Bands  of  leather  an  inch  or  more  wide  are  put 
on  in  straight  lines  ,,,■  scroll  designs.  At  die  corners  the 
ends  of  the  leather  are  allowed  to  ham;  for  several  inches 
and  are  frequently  finished  with  Chinese  coins. 
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WE  ARE 


LEADERS 


IN  OUR 


LINE 


AND 


we  make  no  exaggerated 
statement  when  we  claim 
that  we  have  the  largest 
assortment  oj 

Woollens 

and 

Tailors'  Trimmings 

for   SPRING    I904-. 

Embodies  every  desirable  feature.  The  wonderfully  successful  business  of  this  estahlishment  is  due  to  the 
Reliability,  Novelty,  Style,  and  Exceptional  Value  and  Variety  of  our  offerings.  An  inspection  of  our 
stock  or  samples  will  quickly  convince  you  of  the  truthfulness  of  our  claim.  The  opportunity  is  yours  to 
make  the  favorable  and  lasting  impression  upon  the  minds  of  your  customers  that  you  are  up  to  date  and  carry 
the  best  in  the  land  by  placing  your  order  with  us. 

Orders  through  our  representatives,  who  are  now  on  the  road,  or  by  letter 
direct  to  the  house,  will  receive  our  prompt  and  careful  attention. 

A.  McDOLJGALL  £»  CO., 

166  Mi  GILL    STREET, 

MONTREAL. 


BRANCHES : 


Corner  Bridge  and  St.  Joseph  St.,  Quebec. 

86  Bay  Street,  Toronto. 

Truro,   N.S. 

Pugsley  Building,  St.  John,  N.B. 

We  are  sole  proprietors  ot  THE  CELEBRATED  "TYKE  "  and 
"BLENHEIM"  SERGES,  also  SALT'S  "YOTSMAN"  SERGES 
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SUBSCRIPTION   PRICE 

Canada,  Great  Britain  and  United  States, 

Other  Countries, 

Single  Copies, 

Invariably  in  advance. 


*j  a  year. 
$3  a  year. 
20  cents 


DIRECTORS: 
I.  B.  MACLEAN,   Montreal, 
W.   L.   EDMONDS,  Toronto,    - 
A.   B.  CASWELL.   Montreal, 


President 

■   Vice-President 

Manaoim;  Dikki  roB 


CHIEF  OFFICES : 

MONTREAL,  TORONTO, 

232  McGill  Street.  10  Front  Street  East. 

Tel.  Main  1255.  Tel.  Main  271)1 

BRANCH  OFFICES  AND  REPRESENTATIVES  : 

LONDON,  Enc,  J.  M.  McKim,  European  Manager,  100  Fleet  St..  E.C. 
Manchester,  II.  S.  Ashburner,  -  -  -  -  92  Market  Street 
New  York.,  W.  T.  Robson,  -  -  1241  New  York  Life  Building 
Winnipeg,  EC.  Hind,   L.  P.  Luxton  Room  308  Mclntyre  Block 

Telephone  1846 

Vancouver, Geo.  S.  B.  Perry 

ST.  JOHN,  N.B.,  J.  Hunter  White  No.  3  Market  Wharf 
Halifax,  R.  C.  Hamilton, 68  Pleasant  Street 

EUROPEAN  STAFF  CORRESPONDENTS : 

Miss  a.  Meehan,  Mr.  A.  E.  Dacam, 

London.  I'.uis 

ADVERTISINO  RATES 

Are  based  on  $35  a  pa^e  unci  will  In'  furnished  on  application  to  Mr.  A.  B.  Caswell 
or  to  the  manager  of  tin-  nearest  office.  The  value  of  The  Dry  Goods  Review  as 
an  advert  isms  medium  is  onqnsettooad  The  character  of  the  advertisements  now  in 
its  columns,  ami  the  number  of  them,  tell  the  whole  story  Circulation  considered,  it 
|l  the  cheapest  trade  journal  to  advertise  in.  Advertisements,  to  insure  insertion  is 
the  issue  of  any  month,  should  reach  this  office  not  later  than  the  eighteenth  of  the 
month   preceding. 


MONTREAL  AND  TORONTO.  JANUARY,  1904. 

A  GOOD  OLD  YEAR  TO  CANADA. 

NINETEEN  HUNDRED  AND  THREE  is  a  year  which 
Canadians  oughl  to  remember  kindly.  It  was  a 
good  year  for  Canada;  in  fact  the  best  that  the  country 
has  ever  seen.  It  was  a  significant  year  in  many  respects. 
It  saw  in  agricultural  and  industrial  development  gener- 
ally, the  greatest  progress  yet  experienced. 

The  crops  of  grain  and  fruit  were  on  the  whole,  ex- 
ceedingly bountiful.  In  the  lumber  industries  the  exper- 
ience was  most  gratifying.  The  railways  had  more  busi- 
ness than  they  oould  handle  and  therefore  earnings  were 
consequently  the  largest  on  record.  The  banks  also  re- 
flected the  active  and  generally  healthy  condition  of 
trade. 

The  most  distrubing  feature  of  the  year  was  the  slump 
in  the  stock  market  due  to  the  inflated  value  of  prices. 
This  to  some  extent  counteracted  the  generally  satisfac- 
tory trade  conditions,  but  in  spite  of  this,  1903  is  easily 
the  banner  year  commercially  in   the  history  of  Canada. 

The  foreign  trade,  like  the  home  trade,  was  also  the 
most  statisfactory  in  the  history  of  the  country.  The 
total,  taking  into  account  the  import  as  well  as  the  ex- 
port business,  was  about  $460,000,000,  which  is  about  00 
per  cent,  larger  than  the  aggregate  ten  years  ago.  In  both 
exports  and   imports  records  were  established    as  well. 


Confidence  in  the  future  ii  no  donbl  t"  tent 

shaken  b\  the  threatened  industrial  depression  in  the 
United  States,  a-  well  a-  bj  the  unsatisfactory  trade 
condition-  in  Qreal  Britain  ami  Germany.  Bui  Canada 
has  leas  to  fear  from  a  general  depression  than  any  othei 
eountrj   in  the  world. 

The  exceeding  good  crops  of  Issl  yeai  it  a  good  basis 
upon  winch  to  start  the  Neu   Year.    Then  there  proi 
to  be  an  even  larger  influx  of  immigration  than  during 
L903.    This,  with  the  extensive  railway  construction  pro- 
jects which   are  under  way  and  contemplated,  must    a 
sarih    create    a    large    demand    for    material    ami    men-han 

dies  of  every  description. 

The  New  Year  i-  starting  off  under  auspicious  cir- 
cumstances and  business  men,  by  the  employment  of 
proper   business   methods,   will    in   all    likelihood   find   trade 

as  satisfactory   as  during   the   prosperous   year  that  haa 

just  gone. 

•  •     • 

It  is  better  to  get  oUe  on  the  dollar  tor  old  and  damaged 

goods  than  to  kee]>  them  till  the  only  outlet  tor  them  is  the  rug 

bag, 

•  •     • 

LARGER  POWERS  OF   SELF-GOVERNMENT 
WANTED. 

A  GREAT  deal  of  seedless  capital  is  being  made  in  both 
*  *■  Canada  and  Great  Britain  out  of  the  remarks  of  Sir 
Wilfrid  Laurier  as  to  the  necessity  of  Canada  being  given 
larger  powers  in  regard  to  treaty  making  and  questions 
arising  over  international  territorial  disputes. 

In  Great  Britain,  particularly,  there  appears  to  be 
people  who  see  in  the  proposal  the  entering  in  of  the  thin 
edge  of  the  wedge  of  political  independence.  It  means 
nothing  of  the  kind.  What  is  really  meant  is  larger 
powers  of  responsible  government,  which  is  dear  to  the 
heart  of  every  Canadian. 

The  principle  is  not  new  in  Canadian  politics.  It  was 
"tinunciated  many  years  ago  by  Mr.  Edward  Blake.  Ami 
if  it  was  felt  to  be  a  necessity  then,  it  is  a  great  deal  more 
so  now. 

We  are  simply  wanting  the  power  to  manage  our  own 
affairs  and  any  one  who  is  at  all  conversant  with  Can- 
adian history,  knows  that  the  greater  the  latitude  Can- 
ada has  been  given  in  matters  >>t  self-government,  the 
stronger  have  become  the  ties  of  consanguinity  between 

this  country   and   the    Motherland.      There   are   still   a   few 

statesmen  in  (treat  Britain  who  regret  that  Canada  was 
allowed  in  1846  to  regulate  her  own  Customs  tariff,  but 
had  she  not  been  so  allowed,  it  is  scarcely  probable  that 
Canada  to-day  would  have  been  a  pari  of  the  British 
Empire. 

The  securim:  of  the  powers  outlined  by  Sir  Wilfred 
Laurier  will  be  another  step  in  the  direction  of  comple- 
tion  in   the  matter  of  self-government,   and   like  all   pre- 
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vious  steps  in  thai  direction,  mean  the  cementing,  not  the 
dismemberment,  of  the  Empire. 

The  I  rend  of  things  is  already  in  that  direction.  At 
one  time  Canada  had  practically  no  voice  in  international 
affairs  affecting  her  welfare.  The  injustice  lias,  how- 
ever, been  disappearing  by  easy  stages,  until  in  the  last 
international  tribunal  to  settle  the  Alaskan  boundary 
question,  two  oul  of  three  jurists  representing  the  Can- 
adian or  British  side,  were  the  appointees  of  our  own 
Government.  The  rights  granted  to  Canada  in  1878  to 
decide  whether  or  not  she  should  be  included  in  any  treaty 
made  by  Croat  Britain  with  a  foreign  power,  was  also  a 
step  in  the  direction  towards  that  more  complete  system 
of  responsible  government  which  Sir  Wilfred  Laurier, 
and,  wc  believe,  the  majority  of  the  people  of  this  coun- 
try, are  seeking. 

By  granting  the  larger  powers  outlined  by  the  Premier, 
the  source  of  the  only  serious  grievance  Canada  has  had 
against  the  Imperial  authorities  during  the  last  half  cen- 
tury will  have  been  removed.  It,  therefore,  follows  that 
in  the  interests  of  the  unity  of  the  Empire,  these  powers 
should  be  conceded. 

It  is  only  a  question  of  time  before  the  right  to  man- 
age our  own  affairs  in  regard  to  treaty  making  and  terri- 
torial boundary  questions  must  be  granted,  and  Canada 
should  now  be  sufficiently  in  the  confidence  of  the  British 
Government    to    have    this    right    unhesitatingly    accorded 

her. 

*     *     # 

Low  prices  will  sometimes  find  customers  for  goods  on  the 
shelves  when  nil  other  methods  have  failed. 


IT  PAYS  TO  VISIT  TRADE  CENTRES. 

rPflE  merchants  whose  ambition  is  higher  than  the  mere 
*  selling  of  a  yard  of  flannel,  or  a  cake  of  soap,  finds 
his  frequent  visits  to  urban  communities  of  far  greater 
value  to  him  in  the  building  up  of  his  business,  than  any 
amount  of  shrewdness  in  buying.  He  finds  at  least  two 
trips  a  year,  no  matter  at  what  distance  he  may  reside, 
a  necessity  both  to  good  buying  and  good  selling. 

Every  visit  to  the  city  serves  to  bring  him  closer  in 
touch  with  existing  conditions  in  all  lines  of  goods.  A 
valuable  knowledge  can  be  obtained  in  this  way  on  styles, 
prices,  window  and  interior  decoration,  approaching  slack- 
ness in  the  sale  of  certain  lines,  shortness  in  the  supply 
of  others,  and  in  addition  will  acquire  a  general  fund  of 
information  that  will  be  of  considerable  interest  to  his 
customers.  Bargains  can  he  always  picked  up  on  these 
trips   that    will    perhaps    pay    the   expense    incurred. 

The  merchant  who  thinks  to  save  money  by  remain- 
ing ;l!  home,  or  considers  himself  too  busy  to  leave,  or  is 
disinclined  from  any  other  cause,  is  not  in  a  position  to 
successfully  compete  with  liis  rival  who  regularly  visits 
.tlie  commercial  centres. 


T 


A  GOOD  GOVERNMENT  IN  TROUBLE. 

lit:  meaning  of  the  election  in  North  Renfrew  is  ob- 
vious. It  means  that  the  confidence  of  the  people  in 
the  b'oss  Administration  is  gone.  This  is  to  he  regretted. 
The  Government,  lias  on  the  whole,  been  a  good  one. 
Measured  by  I  he  standards  of  Government  in  the  other 
Provinces  of  the  Dominion,  it  is  rather  superior.  But 
evil  clays  have  evidently  fallen   upon   it. 

Its  political  opponents  may  charge  it  with  all  sorts  and 
conditions  of  maladministration.  There  is  no  doubt  that 
some  members  of  the  Administration  rest  under  very  grave 
suspicion  indeed;  but  to  charge  the  Government  as  a 
whole  with  maladministration  is  to  levy  a  charge  that 
cannot  be  substantiated  by  facts. 

The  loss  of  prestige  and  the  threatened  loss  of  office 
is  nearly  altogether  due  to  the  acts  of  its  servants.  The 
acts  of  some  of  these  servants  will  go  down  into  the  poli- 
tical history  of  this  country  as  among  the  most  disgrace- 
ful ever  practiced.  And  these  have  gone  on  multiplying 
until  they  have  practically  ruined  the  Administration. 
The  latter  cannot  plead  irresponsibility.  It  is  just  as  re- 
sponsible as  a  merchant  is  for  the  action  of  his  clerks; 
and  it  must  nay  the  penalty. 

Placed  under  similar  conditions  a  board  of  directors 
would  either  resign  or  at  least  make  an  appeal  to  the 
shareholders.  This  is  what  the  Ross  Government  in  On- 
tario should  do. 

The  people  are  the  shareholders  and  they  are  mani- 
festly dissatisfied.  The  least  the  Government,  therefore, 
can  do  is  to  appeal  to  them  through  the  ballot  box. 

The  plea  that  the  Opposition  is  weak,  may  be  true,  but 
whatever  may  be  the  condition  of  Mr.  Whitney  and  his 
party,  the  Government  should  not  attempt  to  carry  on  the 
affairs  of  the  Province  under  the  present  unsatisfactory 
state  of  affairs. 

Office  is  not  everything.  Good  government  far  trans- 
ends  it  in  importance.  As  long  as  the  present  state  of 
affairs  exists  Ontario  cannot  have  sjv>od  government. 


It  does  not  always  pay  to  demand  the  pound  of  flesh  when 
selling  a  yard  of  cloth. 


USING  RETAILERS  AS  A  CONVENIENCE. 
rMERE  are  hundreds  of  people  in  the  country  who  use 
*■  the  local  merchants  for  little  else  than  buffers  be- 
tween them  and  the  mail  order  house,  as  conveniences 
that  lessen  the  risk  of  mail  orders.  Every  merchant  is 
familiar  with  the  feeling  of  disgust  which  accompanies 
the  knowledge  that  Mrs.  Blank  has  received  a  broom  or 
a  dozen  clothespins  from  the  city  mail  order  house,  but 
this  is  a  small  matter  compared  with  the  impudence  of 
many  of  these  buyers  by  mail  orders,  in  asking  the  mer- 
chant  to  help  them  out   in  their  transactions  abroad. 

A  merchant    in   a   country   village  some  live  miles   from 
the    railway,    ami    who    makes    almost    daily    trips    to    the 
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station,  Bays  that   ii   it  i mmon  occurrence  to  be  asked      wholesale  I Be  which  has  kepi  the  "bo< 

in   bring   oul    with   him   parcels   thai    have   been   ordered      A  few  have  delayed  buying  in  the  li"i >i-~  thai  lower  pi 


from   the   mail  order  houses.     In  addition   to  losing  tin' 

sale,  In--  g I   nature   is  further  imposed     upon,  and  he 

inusi  act  as  ■  delivery  wagon  for  the  citj  Bto 

A  I  »:i  w  si  mi  merchanl  complains  of  Purther  impositions, 
thai  could  Hoi  be  practised  l>v  people  whose  feelings 
should  be  even  slights  considered.  Extensive  orders 
leave  there  periodically  for  the  deoartmenl  stores  in  the 
.  and  of  course  in  a  majority  <>t'  these  orders,  there 
occurs  a  mislii  or  two,  or  an  unsatisfactory  article.  The 
recipient  thereupon  goes  to  the  local  merchanl  and  prac- 
tically demands  an  exchange,  on  the  strength  of  a  small 
patrona<*e  thai  cannol  be  given  abroad.  Nol  satisfied 
even  with  this,  the  woman  (for  thej  are  almost  always 
women)  demands  goods  in  exchange,  thai  satisfy  her, 
without  any  regard  to  the  merchant's  superior  apprecia 
tion  of  value. 

The  woman  who  depends  upon  the  mail  order  house. 
should  be  prepared  to  run  all  the  risks  of  inislits  anil 
should  certainly  not  expeel  the  local  merchanl  to  be  her 
carter.  Any  woman  who  receives  a  forty-four-inch  cor- 
set for  a  thirty-six-inch  waist,  should  nol  consider  ii 
otherwise  than  jusi  if  the  local  merchant  will  not  ex- 
change, and  accept    the  large  corset    at   her  valuation. 

Country  merchants  who  are  troubled  with  customers  of 
the  above  type  should  set  themselves  to  the  task  of  teach- 
ing  them   that    business   is   business. 

•  •      • 

A  resolution  is  only  good  when  it  is  based  upon  truth  and 
justice,  and  acted  upon  with  decision. 

•  •      • 

THE  YEAR  IN  COTTON  GOODS. 

ACCORDING  to  expectation  an  almost  all  around  ad- 
vance in  cotton  -mids  was  made  by  the  manufactur- 
ers on  December  4th.  A  couple  of  weeks  previous  to  this, 
a  few  prices  had  been  withdrawn,  thus  giving  the  whole 
sale  houses  ample  warning  of  the  advance,  but  at  the  same 
time  rendering  them  powerless  to  anticipate  it. 

This  is  the  fourth  revision  that  has  taken  place  in  a 
lew  of  the  lines,  some  others  having  remained  untouched 
since  September  28th,  but  there  is  only  one  that  has  qoI 
fur    the    second    time    fell    the    influence    of    the    raw    cotton 

situation. 

The  lines  that  have  received  attention  this  month  are 
white  and  grej  cottons,  which  have  advanced  .">  to  ID  per 
cent.,  pillow  cottons,  Id  per  cent.:  a  few  lines  of  printed 
goods,  20  per  cent.;  duck.  5  to  12  L-2  per  cent.:  baus.  1  ."> 
per  cent,  and   llannellet  tes.    In   per  rent.      The  most    popu- 


would  sunn  follow  the  "  bull  "  operations  in  the  United 
Stan-,   but    instead   of  lowering,   thi  oc>    baa 

almost  constant!}   upward.     Even  the  mills  traded  on  the 
prospects  hi    a   lower  plain-   when   the  new    crop  cami 
abiuit  September  1st,  but  thej   have  sinci    been  forced  i" 

renew    their  stocks   in   a   market    BCarcelj    r  heh.u    12  and 

now  up  in  II  cents.     A  year  ago  i.-n-.  cotton  ruled  around 

si  2c.  ami   the  prices  of  the  cloth   wen-     ph I   accord 

ingly,  although  in  a  feu  lines,  Buch  a-  wrapperettes,  com- 
petition had  enforced  a  much  lower  level.  In  m>  case  has 
the  final  advance  nf  cotton  poods  kepi  pace  with  the  in- 
crease in  price  of  raw  cotton,  the  former  averaging  about 

20   per  cent,   an  I    the   lattei  1 1 1  •  ■  ( i    a-  80. 

Almost  all  the  revisions  have  occurred  during  the  past 
live  months  ami  a. comparison  of  the  prices  now  with  those 
nf  .Inly  would  be  startling.  March  quotations  wen-  all. 
however,  mi  tin-  old  basis,  ami  in  order  to  cover  all  ad- 
vances, thai  month  will  be  chosen  in  order  to  show  the 
exacl    difference   between   the   prices   prevailing   al    thi 

of  1903  and  what   were  quoted  before  the  "  I n  "  in  raw 

cotton. 

(Irev  cottons,  according  to  quality,  have  gone  up  from 
15  to  -1  1-2  per  cent.,  the  latter  being  in  the  very  besl 
quality:  white  cottons  from  L6  to  27  per  cent.,  the  I 
advance  being  quoted  on  the  cheapesl  quality;  flannel- 
ette in  licfhl  stripes  from  11  to  21  1-2  per  cent.,  and  in 
dark  checks  and  stripes  from  81-3  to  L6  2-3  per  cent.: 
Saxonies  fr II  to  21  per  cent.:  linings,  including  foul- 
ards, silesias.  linenettes,  percalines,  surahs,  sateens,  and 
Italian  cloths,  from  11  1-2  to  30  per  cent.:  prints  from 
9  to  30  per  cent.;  warps  5  l-'J  cent-  a  lb.  in  white  and 
7  l-'_'  in  colored,  or  over  .'!7  per  cent.:  baus  Iron 
per  bale  or  as  high   as  27  per  cent.:   sheetings  and   pillow 

cottons  abiuit    17  per  cent.;  and  colored  ur Is.  including 

denims,  shirtings  and  cottonades,  about  15  per  cent. 
Sateens,    warps    and    II.    print    have    reached    the    highest 

level,  while  ilanuellettes.  although  experiencing  the  great- 
est  number  of  advances  have  varied  the  least.     As  on  l»<- 
cember  '_>s  some  of  the  mills  withdrew  their  prices,  further 
ad\ ances  may  be  expected. 

The  wholesale  houses  must  be  given  the  credil  of  hav- 
ing been  very  lenient  with  the  merchant,  some  of  them 
having  retained  the  old  prices  on  all  lines  boughl  before 
the  rise,  although  knowing  full  well  that  upon  replenish- 
ing their  Stock  higher  price-  would  have  I.,  be  paid..  In 
the    majority    "f      cases    the    level    has    been    raised    about 


lar  duck  is  quoted  12  L-2  per  cent,  higher,  although  until      ten  per  cent.,  or  halt  of  whal  is  being  asked  from  them 


now  it  has  brought  only  the  same  prices  as  when  raw  cot- 
ton was  as  low  as  ">  1 -'_'  cents.  On  28th  December  raw 
cotton   laid   down   in   Montreal   cost    15  cents  a   pound. 

That    the    new   quotations   are    fully    warranted    by    the 
situation  in  the  raw    cotton  market   is  nol   doubted  by  any 


by   the  manufacturer.     The   merchant,   therefor  . 

halt   the  benefit  of  the  buying  dune  before  the  "  I m." 

and  the  full  weighl  of  the  latest  advances  will  nol  tx 

by  him  fur  smile  months,  and  perhaps  nut  al  all.  if  raw 

ci  tton   reacts  t..  a   normal   limine. 


177 


Dry   Goods 

Review 


Jan..  1904 


AFTER  THE  CANADIAN  FUR  TRADE. 

New  York  Times. 

THP]  time  is  coming)  and  it  is  not  so  far  off,  either," 
said  a  large  importer  of  furs  the  other  day, 
"  when  our  American  manufacturers  of  furs  will 
invade  the  Canadian  market.  Many  men  in  the  trade 
agTee  that  this  will  happen  eventually,  hut  I  think  that 
it  is  cominsr  much  faster  than  many  of  them  imagine. 
Few  Americans  have  any  conception  of  the  ranidity  with 
rt-liich  the  Canadian  Northwest  is  being  opened  up.  It 
is  undergoing  the  same  process  of  development  that  our 
Northwest  has  undergone,  and  very  rapidly  too.  Thou- 
sands of  American  farmers  are  emigrating  to  Canada 
every  year. 

"  This  development  offers  a  great  opnortunity  to  the 
fur  trade,  for  in  that  section  as  in  our  own  Northwest, 
a  fur  coat  is  not  an  article  of  luxury,  but  one  of  neces- 
sity, worn  by  rich  and  poor  alike.  The  fur  trade  of  the 
Northwest  and  of  Canada  is  not  a  speculative  business 
like  the  manufacture  of  fur  garments  in  the  East,  de- 
pendent on  the  vagaries  of  fashion  or  the  rise  and  Yall 
of  stock  values.  It  is  a  staple  trade,  catering  to  a  con- 
stant and  well  established  demand,  and  goods  that  are 
not  sold  one  year  can  be  carried  over  to  the  next  without 
any  fear  that  changing  fashion  will  make  them  unsal- 
able. 

"  The  Canadian  trade  is  attractive,  too,  because  there 
is  not  nearly  so  much  trouble  with  credits  as  we  have 
here.  The  business  houses  are  of  the  old-established  con- 
servative kind  that  pay  their  bills  and  do  business  within 
their  capital.  I  am  convinced  that  the  field  will  prove  so 
attractive  that  before  very  long  we  will  see  an  invasion 
of  Canada  bv  American  manufacturers." 

It  must  not  be  supposed,  however,  that  this  invasion 
will  take  the  form  of  the  shipment  to  Canada  of  goods 
made  in  the  United  States.  The  Canadian  tariff  on  dress- 
ed or  manufactured  furs  will  prevent  that.  What  will 
happen,  though,  will  be  that  the  manufacturers  who  are 
now  catering  to  the  Northwestern  trade  will  cross  the 
border  and  establish  factories  in  Canada.  They  will  not, 
however,  find  a  clear  field  when  they  arrive  there,  for  the 
fur  manufacturing  business  there  is  already  very  highlv 
developed.  A  member  of  one  of  the  largest  New  York 
firms  importing  raw  furs,  who  has  just  returned  from  a 
trip  through  Canada,  told  a  New  York  Times  reporter 
the  other  day  that  he  was  astonished  at  the  factory  de- 
velopment he  found  there. 

"  We  have  nothing  in  the  East  to  compare  with  their 
fur   factories."   he   said. 

Some  idea  of  the  magnitude  this  branch  of  the  fur 
trade  can  be  gained  from  the  statistics  of  the  trade  in 
the  American  Northwest  in  the  manufacture  of  fur 
coats.  This  trade  is  now  practically  confined  to  five  cities 
—  St.  Paul,  Minneapolis,  Detroit,  Milwaukee,  and  Chi- 
cago. In  former  years  a  considerable  number  of  the 
coats  were  made  in  New  York,  but  this  city's  produc- 
tion is  now  so  small  that  it  is  totally  disregarded  in  es- 
timating the  total  of  the  trade.  St.  Paul  leads  with  an 
annual  production  of  about   75,000  coats,  and  the  other 


four  cities  divide  the  remainder  of  the  trade,  which 
amounts  to  about  75,000  more.  The  raw  skins  for  this 
trade  are  almost  all  bought  in  New  York,  and  are  calf, 
racoon,  muskrat,  tallupe  or  Russian  sheepskin,  wombat 
or  Australian  bear,  and  Chinese  dog.  These  are  the  skins 
that  are  also  used  by  the  Canadian  trade,  and  large  quan- 
tities are  also  bought  by  the  Canadians  in  New  York,  as 
the  Canadian  tariff,  like  ours,  admits  raw  and  undressd 
furs  duty  free.  The  majority  of  the  skins  for  the  Can- 
adian trade,  however,  is  purchased  in  London  or  in 
Germany. 

"  The  American  who  goes  across  the  border,"  said 
the  Times'  informant,  "  expecting  to  find  the  Canadian 
asleep  will  be  very  much  mistaken.  He  is  wide  awake 
now,  and  perhaps  we  could  learn  something  from  him  in 
both    manufacturinsr   and    merchandising'. " 


A 


A  VIEW  OF  THE  FUR  TRADE. 

LARGE  fur  dealer  in  New  York  was  interviewed  in 
regard  to  the  condition  of  trade  in  his  particular 
line.  '  Fur-bearing  animals  are  becoming  scarcer," 
he  said.  "  This  country  is  increasing  in  wealth,  and  to- 
day wealthy  people  are  snending  more  money  for  furs 
than  ever  before.  There  have  been  only  20,000  Alaskan 
seals  caught  this  season.  Out  of  this  number  not  more 
than  16,000  are  fit  to.  make  up  into  garments.  It  takes 
on  an  average  five  skins  to  make  u"  a  fashionable  gar- 
ment. Now,  how  many  women  can  obtain  sealskin  coats 
when  there  are  only  16,000  skins  to  furnish  the  entire 
world. 

"  Like  statements  are  true  in  'regard  to  otter  and 
Russian  sables.  Royal  ermine  is  more  extensively  worn 
than  ever.  Chinchilla  and  Siberian  squirrel  are  in  fash- 
ionable demand.  Moleskin  is  being-  sold  to  some  extent 
to  those  who  desire  everything  new  and  in  the  extreme 
of  style,  but  I  believe  the  demand  for  them  will  be 
short-lived.  For  I  am  satisfied  the  skin  will  prove  not 
to  be  durable  and  generally  unsatisfactory.  I  don't 
recommend  them. 

"  The  fur  trade  :  '  ■  a  healthy  condition,  and  people 
who  have  capital  to  do  business  have  an  opportunity  to 
make  as  much  money  now  as  they  ever  had,  and  those 
who  have  the  capital   are  making  the  money. ' ' 

FUR  SKIN  DRESSING. 

ONE  of  the  most  important  branches  in  the  fur  trade 
is  the  dressing  of  furs  and  skins,  and  yet  it  is  the 
poorest  paid  branch  in  the  whole  industry,  accord- 
ing to  Cloaks  and  Furs.  The  dressers  are  themselves 
largely  to  blame  for  this,  as  they  cut  and  slash  prices  to 
try  to  outdo  their  coinnetitors,  and  the  result  is  that  while 
a  few  get  living  prices  the  majority  are  "  up  in  the  air," 
so  to  speak,  and  this  unfair  competition  has  a  tendency  to 
turn  out  inferior  workmanship. 

The  day  of  the  really  first-class  dresser  is  almost  over, 
and  when  prices  are  paramount  to  workmanship  it  is  a 
sad  state  of  affairs.  The  dressing  of  mink  to-day  is  with 
few  exceptions  very  poor,  and  grease  is  very  often  left  in 
skunk  for  want  of  proper  tubbing  or  drumming. 

If  the  furriers  who  really  understand  what  first-class 
dressing  is  would  only  make  a  stand  and  insist  upon  a 
proper  butter  dressing  and  accept  no  skins  done  by  stone 
or  acid,  they  would  be  doing  themselves  justice  as  well 
as  protecting  their  customers'   interests. 
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You  will  always  find  us  Headquarters  for  whatever  is  New  and  Up-to-date  in 

Hats,  Caps,  Furs,  Robes,  etc. 

Our  stock  is  selected  from  the  best  manufacturers  in  Canada,  Great  Britain,  and 
other  foreign  countries,  and  includes 

HANY  NEW  AND  NOBBY  LINES  FOR  FALL  TRADE. 

Our  travellers  will  wait  upon  you  shortly  with  latest  samples.      Wait  till  you  see  them. 


EDGAR,  CORISTINE  &   CO., 


MONTREAL 


Fur-Lined  Coats. 


I  HAVE  ON    HARD  for 

immediate  delivery 
■pecial  values  in 
these  goods 


Chinese  Mink  Lined.  Persian  Lamb  Collar  and  Lapels.   •  PRICE,  $24-00 
Best  Muskrat  Lined.  Real  Otter  Collar  and  Lapels.  PRICE.  $38.50 


Everything-  In 
Furs. 


OTHER  VALUES   EQUALLY 
CHEAP. 


Prices  and  Samples 
on  application. 


A.  J.  ALRXANDOR. 

Wholesale    Manufacturing   Furrier, 

504  St.  Paul  St.,  +^  MONTREAL. 


HIGHEST     GRAD 

BRITISH 
MAKE 


^Ji 


Ladies'  and  Misses'  Garments 
Bear  this  Label. 


FOR  LADIES,  GENTS,  HISSES 
AND  BOYS. 


The  "Premier"  Waterproofs  are  the 
absolute  Guaranteed  Garments 
in  the  Dominion  of  Canada, 
thoroughly  waterproof 
and  will  not  harden 

BEWARE  OF 
IMITATIONS 


&  S& 


O-      tf» 


STANDARD 
OF  THE 
WORLD 


Established  1873. 


Head  Works: 
MANCHESTER,  ENG. 
Branch  Works,  Showrooms  and  Offices: 
MONTREAL,  TORONTO  and  WINNIPEG. 


•?•     WATERPROOF 

GUARANTEED 

TO  RESIST  ALL  CLIMATES   | 


Gentlemen's  and  Boys'  Coats 
Bear  this  Label. 
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Underwear 


Unshrinkable 


Full=Fashioned 


Never  gets  hard  with  washing.         Retains  its  elasticity. 
Keeps  its  shape.  Is  soft  and  warm. 

Made  from  fine  pure  wool. 

Every  Garment  Stamped 


& 


"fist- 


m- — • 


*Tp0*  «*^ 


>2. 


We  replace  any  that  shrink.  Made  in  light  weigh  India  Gauze,  for 
Spring  and  Summer.     Medium  and  heavy  natural  for  Winter. 

Elastic  Ribbed  Underwear  for  1904 

Our  Ladies',  Children's,  Infants',  Vests,  Drawers,  Union  Suits,  Cor- 
set Covers,  Tights,  etc.,  will  be  right  at  the  top  for  quality,  new 
designs,  new  trimmings. 

Our  travellers  will  call  on    you  shortly. 

The  C.  Turn  bull  Co. 

OP  GALT,  Limited 

Gait,  Oot. 
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MONTREAL    WHOLESALE    DRY   GOODS   ASSOCIATION 


AT  the  annual  meeting  oi  the  Montreal  Wholesale 
|)i\   Goods  Association  o\  the  Board  of  Trade, 
held  on    December    11,   Mr.  Geo.    I!.    Praser,  of 
Greenshields,  Limited,  was  elected  president,  the 
Formei  president,  Mr.  A.  W.  I).  Howell,  retiring 
after  a  two-years'  term.    The  other  officers  were  as  follows: 
Vice-president,  A.  Scott  Robertson,  ofCaverhill  &  Kissock; 
treasurer,    Robert    Henderson,    o\    R,  Henderson    &    Co.; 


hearing   from    Mr.  Fraser,  in    spite  o\    the    fa.  i  that  In-  is 
an  extreme!)    active  and   busy   man. 


FORCE  AND  PUSH  IN  THE  SALESMAN. 


TO   my  mind,  the  word  salesman 
more  than  mosl  men  realize.      II 


means  a  great  deal 
There  an-  thousands  of 
men  employed  in  tin-  various  lines  of  business  who 
directors,  R.  A.  Brock,  o\  The  W.  R.  Brock  Co.;  R.  \V.  have  the  audacity  to  call  themselves  salesmen,  but  the)  are 
Macdougall,  o\  The  Gault  Bros.  Co.;  Alphonse  Racine,  of  not.  They  are  only  what  you  tall  "makeshifts."  The)  Bell 
A.  Racine  A  Co.;  R.  \.  Smyth,  of  H.  L.  Smyth  &  Co.  The      goods,    'tis  true  ;    hut,  How  much  ?  is  tin-  question. 


association  s  nominee 
for  election  to  the  coun- 
cil of  the  Board  of  Trade 
in  place  o(  Mr.  Fraser 
was  Leslie  II.  Ciault, 
of  the  Gault   Bros. 

Mr.  Howell,  the  re- 
tiring president,  re- 
ceived a  hearty  vote  of 
thanks  for  the  thor- 
oughness with  which 
he  had  conducted  the 
business  o(  the  associa- 
tion for  the  past  two 
years. 

The  New  President. 

The  new  president, 
Mr.  Fraser,  has  been 
an  influential  member 
of  the  firm  of  Green- 
shields  Limited  since 
1891.  Since  1887  he 
has  been  a  member  of 
the  Montreal  Board  of 
Trade,  and  for  the  past 
two  years  has  repre- 
sented the  Wholesale 
Dry  Goods  Association 
on  the  council  of  the 
board. 

Mr.  Fraser  came 
from  Aberdeen,  Scot- 
land, in  1ST"),  having 
been  offered  a  position 
in  the  firm  in  which  he 
now  is  a  partner.  In 
the  British  cotton  and 
woollen   centres   his    is 

a  well-known  face,  as  he  does  the  buying  in  these  lines 
tor  his  firm.  Mr.  Fraser  shows  a  surprisingly  keen  grasp 
of  the  market  conditions  in  cottons  and  woollens  in  the  Old 
Country  as  well  as  on  this  side  of  the  water,  and  in  the 
metropolitan  dailies  he  is  frequently  quoted  as  a  leading 
authority  on  this  subject.  He  superintends  the  dress  goods 
departments  of  his  firm,  and  no  one  is  better  posted  in  the 
various  changing  fashions.       A  genial  man,  one  can   always 


Mr.  Geo.  It.  Fraser, 
President  of  the  Wholesale  Dry  Goods  Association,  Montreal. 


Then,  too,  the  ques- 
tion arises,  How  much 
are  the  net  profits  to 
the  Concern  the)  repre- 
sent ?  There  are  too 
many  salesmen  who 
are  looking  for  No.  1 
— that  is,  themselves. 
This  is  where  the  aver- 
age salesman  makes  a 
great  mistake.  If  they 
would  do  as  I  have  al- 
ways done  —  figure 
what  did  the  firm  make 
or  lose  on  my  work — 
they  might  wake  up  to 
the  fact  that  they  are 
failures. 

When  a  salesman 
finds  that  he  has  not 
netted  the  firm  Ik  re- 
presents a  good,  round 
profit,  he  should  study 
out  the  reason  why. 
Find  out  it  it  is  his 
fault,  or  if  it  is  because 
he  is  not  selling  a  good 
class  of  goods.  It 
might  perhaps  be  that 
the  firm  he  represents 
does  not  do  business 
on  business  principles. 
In  this  case,  of  course. 
the  salesman  is  not  to 
blame,  but,  if  the  firm 
sells  a  good  class  of 
goods  and  fills  orders 
promptly,  the  employer 
has  a  right  to  expect  a 
reasonable  net  profit  on  the  work  of  each  salesman,  except 
in  rare  cases.  There  are  times  when  the  employer  is  well 
satisfied  to  run  his  business  through  some  salesman  at  a  loss, 
but  this  condition  must  not  exist  for  ever.  After  the  sales- 
man, if  he  is  the  right  kind,  has  worked  in  a  store,  or  has 
worked  the  territory  for  a  sufficient  length  of  time,  he 
ought  to  be  able  to  make  for  his  employer  some  money 
If  a  salesman  finds  that  he  is  not  a  success  with   the   line 


make  sure     ot   receiving  a   kindly    welcome    and    courteous       of  goods  he   is  selling,  it  is  his  duty  to    make   a   change,  not 
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to  wait  until  lie  is  told  that  his  services  are  no  longer  re- 
quired. Every  salesman  should  try  to  make  himself  valuable 
and  work  for  promotion.  This  can  only  be  accomplished  by 
hard,  persistent  work  and  in  looking  after  his  employer's 
interests.  He  should  always  remember  and  bear  in  mind 
that  his  employer  should  be  considered  No.  1.  If  No.  1  is 
satisfied  and  is  making  money,  it  naturally  follows  that  the 
salesman,  as  No.  2,  will  get  his  just  reward. 

To  my  mind  there  is  nothing  so  valuable  to  a  salesman 
as  enthusiasm  ;  he  must  put  vigor,  vim  and  dash  into  his 
work— do  his  work  with  a  will — -do  it  as  if  it  were  a  pleasure 
to  him. 

There  are  lots  of  good  positions  open  for  good  salesmen, 
and  the  demand  is  increasing,  and  every  salesman  should 
so  conduct  himself  that  his  services  will  be  in  demand. 
When  he  reaches  this  point  he  will  get  all  he  is  worth. 


get  to-day  is  lost.  You  can't  make  up  for  lost  time.  Every 
day  must  be  taken  care  of  as  we  go  along.  Strive  to  make 
a  sale  to-day.  Put  force  in  your  talk  and  actions,  put 
push  in  your  work,  then  you  may  expect  to  accomplish 
something.  This  calls  to  my  mind  a  saying  at  the  top  of  a 
letterhead  which  I  received  yesterday — "  The  reason  why 
most  men  do  not  accomplish  more  is  that  they  do  not 
attempt  more." 


A  PIONEER  FIRM'S  PROGRESS. 

I^HE  business  of  W.  Symons  &  Sons,  general  merchants, 
Wiarton,  established  away  back  in  the  pioneer  days 
of  the  town,  has  grown  steadily  until  to-day  it  ranks 
among  the  largest,  most  prosperous  and  best  known  dry 
goods,  fur  and  clothing  emporiums  in  Northern  Ontario. 


Mr.  Andrew  Robertson, 

Vice-President  of  the  Wholesale  Dry  Goods  Association.    Montreal. 


Mr.  Robert  Henderson. 

Treasurer  of  the  Wholesale  Dry  Goods  Association.  Montreal. 


I  nave  employed  hundreds  of  salesmen,  and  the  one 
trouble  I  find  with  the  most  of  them  is  that  they  waste  too 
much  time  on  people  whom  they  ought  to  know  will  not  do 
business  with  them.  A  salesman,  if  he  is  diplomatic  and 
will  study  his  customer,  can  very  readily  learn  whether  he 
can  sell  his  man  or  not.  I  have  never  wasted  any  time  on 
people,  because  I  made  it  my  business  to  study  each  man 
individually.  When  I  found  that  my  customer  was  pliable 
and  might  be  infiu?nced  by  presenting  some  convincing 
arguments,  1  have  always  held  to  him  to  the  last. 

A  good  salesman  puts  in  a  certain  number  of  hours' 
hard  work  each  day,  and  whether  business  be  good  or  bad, 
keeps  hammering  away.  Of  salesmen  of  this  character 
nothing  is  to  be  expected  except  results  and  success. 

You  must  strive  to  do  a  certain  amount  of  business 
every  day,  every  week  and  every  month.       What  you  don't 


A  few  days  ago  a  representative  of  "The  Dry  Goods 
Review  "  had  the  pleasure  of  personally  interviewing  W. 
Symons  &  Sons,  and  inspecting  their  remodelled  premises. 
As  a  result  of  increasing  patronage  they  have  outgrown 
their  old  building  which  has  been  thoroughly  overhauled, 
enlarged  and  fitted  up  as  a  modern  store  having  a  capa- 
city of  over  6,000  feet  of  floor  space.  It  is  divided  into 
two  handsomely  appointed  departments,  the  one  being 
filled  with  dress  goods  of  every  description,  furs,  etc., 
while  the  other  is  occupied  by  the  clothing,  boots  and 
shoes,  men's  furnishings,  and  grocery  departments.  The 
upper  story  has  also  been  fitted  up  as  a  carpet  depart- 
ment and  dressmaking  parlors.  "  The  Review"  con- 
gratulates this  enterprising  firm  on  having  increased  their 
husines  to  demand  such  spacious  and  handsomely  appoint- 
ed quarters. 
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UNQUESTIONABLY 

Dress  Trimmings.  stock 

We  have  those  new  trimmings  you  want  in  stock  right  now. 
If  it's  new  ;  if  it's  fashionable  ;  if  you  saw  it  elsewhere  for  im- 
port, you  will  find  it  in  our  stock  for  immediate  delivery. 

Gimps,  Sequins,  Cotton  and  Silk  Appliques,  Fancy 
Braids,  New  Gold  Trimmings. 

Buyers  for  our  New  York  house  are  in  Europe  continually 
purchasing  novelties  for  New  York  and  Canada. 

From  half  a  cent  to  fifty  dollars  a  yard. 


Swiss  Laces  that  are  works  of  art.    Chantilly,  Calais, 
Plauen  and  Nottingham  Laces  of  every  description. 

Real  Brussels  Lace  in  great  variety. 

Lace  Berthas,  Boleros,  Fichus,  Collars,  Robes,  etc., 

up  to  one  hundred  and  fifty  dollars  each. 
If  it's  lace  you  want  we  have  it  in  stock. 

Embroideries. 

For  immediate  delivery  and  for  import.     Edgings,  lnser= 

tions  and  Galoons  at  all  prices. 

KONIG    AND 

Offices  and  Manufactures  :      BfUSSGlS, 

Paris, 

Calais, 

Lyons, 
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THE    LARGEST 
M    CANADA. 


Embroideries 


In  our  Corset  Department 

WE    CARRY    IN    STOCK 

W.B.     $ 

America's  Leading  Corset, 

AM) 

P.D. 

The  High-class  French 
Corsets. 

Both  these  lines  are  kept  in  up-to-date  dry  goods  stores  and  are 

money  makers. 

A  full  assortment  of  all  latest  styles  in  stock. 

TUFFMANN 

Jottfngham,  Canadia"  Branch :  Victoria  St*uare' 

*■  Gall,  riONTREAL. 

\lew  York. 
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WE  WISH  TO  ANNOUNCE  TO  THE  TRADE 
THAT  THE  GOOD-WILL  AND  STOCK  OF 

THE  LADIES*  NECKWEAR  DEPARTMENT 

:    :  OF   :    : 

E.&S.CURR1E,  Limited 

HAVE  BEEN  PURCHASED  BY  US. 

As  Specialists  in 

Ladies*  Neckwear,  Belts  and  Kindred  Lines 

WE    ARE    CONFIDENT    THAT    OUR    LINE 
WILL   BE    FOUND    INTERESTING. 

Our  range  of  Samples  will  be  seen  with  the 
representatives  of  Messrs.  E.  ®>  S.  Currie, 
Limited. 
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Ladies'  Wear/*  Limited, 

77  York  St.,  TORONTO. 


See  Reading  Notice,  page   188 
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EVERYTHING  points  to  tin m tinned  vi 
ladies'  neckwear,  throng  the  coming 
aa  nunc  attention  than  ever  is  besto 
Women    mi    becoming   and    attractive     st 


vogue  of 

g   seasiin. 

bestowed  by 

styles  of 

dressing  the  neck.  And  it  must  be  said  that 
manufacturers  have  provided  her  with  a  large  variety  of 
tlniiit \  neckpieces  to  gratify  her  tastes  in  this  direction. 
This  branch  of  the  dr\  goods  trade  lias  made  rapid  Btridea 
in    the   past    year.      A   year   ago   inanv     retail   firms     were 

rathei  doubtful  as  to  the  wisdom  of  stocking  these  goods, 

and  refused  to  touch  them,  but  these  merchants  have 
rapidl)  fallen  into  line,  and  now  it  is  safe  to  say  that 
there  is  not  a  drj  goods  store  of  anv  size  that  has  not  a 
fairly  representative  stock  of  ladies'  neckwear. 

•  •     • 

The  orders  for  lines  lot  the  holiday  trade  have  been 
very  large,  and  the  factories  that  turn  out  these  goods 
are  putting  in  all  the  overtime  they  possibly  can,  but  not- 
withstanding this,  belated  orders  have  to  be  refused,  and 
even  those  who  made  special  efforts  to  avoid  delay  in 
tilling  orders  are  obliged  to  admit  that  they  can  not  keep 
up  with  the  demands  of  the  trade. 

•  •     • 

This  is  in  a  measure  due  to  the  fact  that  suitable 
help  is  hard  to  get,  as  the  class  of  operatives  needed  have 
to  be  particularly  deft,  and  dainty  in  their  work,  as  the 
Canadian  firms  who  make  these  goods  are  very  particular 
as  to  the  neat  finish  of  their  wares,  and  just  as  much  care 
is  exercised  in  this  respect  in  the  cheaper  grades  as  in 
the  higher  priced  lines. 

•  •     • 

Owing  to  press  of  work  no  Spring  samples  have  as  yet 
been  prepared.  Ideas  are  maturing,  but  there  is  no  time 
to  carry  them  out,  and  from  the  look  of  things  Spring 
lines  will  be  late  in  making  their  appearance  this  year. 


POPULAR   LINES   AND   STYLE   TENDENCIES. 

ALTHOUGH  it  is  now  mid-Winter  the  tendency  is 
towards  transparent  ami  filmy  stvles  in  neckwear. 
chiffon  and  unlined  silk  stocks  being  in  the  ascend 
ency,  and  the  lined  stock  that  was  so  much  worn  last 
Spring  looks  quite  clumsy  and  heavy  when  shown  with 
those  that  are  in  vogue  now.  The  high  choker  is  also  out- 
of-date,  and  stocks  are  all  of  moderate  and  comfortable 
height. 

There  is  a  revival  of  the  quaint  jabot  effects  which  is 
not  to  be  wondered  at.  as  these  are  only  a  repetiton  of  the 
styles  worn  long  ago  when  the  full  skirts,  long  shoulders, 
and   Doke  bonnets  were  the   vogue  before. 

The  jabot  starts  at  the  centre  of  the  neck-piece,  in  a 
little  puff,  or  knot,  or  in  short,  loops,  and  after  falling 
loose  for  a  few  inches  is  often  knotted  again.  Fringe, 
beads,  lace,  fancy  drop  ornaments,  embroidery,  etc..  all 
contribute  to  the  beautv  of  the  new  stocks. 


Pleated  chiffon,  while  not  a   novelty,  is  indispensable 

when    preparing   a    range   of  .jahot    elTects. 

Tight  folded  silk  pieces  thai  come  from  the  back  of 
the  stock  and  are  let  loose  on  either  side  of  a  fall  of 
pleated  chiffon  are  very  numerous.  These  are  so  arrang- 
ed that  the  long,  narrow  effect  is  gained,  as  this  is  the 
marked   tendency  at   present  in  jahots. 

In  Persian  patterned  lonisine  there  are  some  stockB 
shown  that  may  almost  he  classed  with  the  jabots,  aa  the] 
have  a  number  of  long,  narrow  tabs  cascade  fashion  in 
front.  These  tabs  have  rounded  ends,  and  are  edged  with 
a  narrow  binding,  finished  with  shell  stitch.  The  top  of 
the  stock  has  several  rows  of  faggoting. 

In  stocks  very  few  turnover  tabs  are  seen,  but  the 
single  tab,  that  is  faggoted  into  the  body  of  the  stock  is 
much  in  evidence. 

Quite  a  few  foundation  collars,  with  incrustations  of 
lace  and  jabots  of  chiffon,  silk,  lace  or  all  combined,  are 
seen;  and  beads  and  small  buttons  are  also  much  used  on 
this  class  of  stock. 

Persian  bands  are  prominent  in  stock-making,  as  als,, 
are  little  medallions  !n  Persian  coloring.  A  charming 
little  stock  was  shown  in  white  chiffon  that  was  powdered 
over  with   these  tiny  motifs  in  black   and   dull   pink. 

Persian  effects  promise  at  present  to  develop  further 
in  the  Spring  lines.  Drop  ornaments  and  fringes  are 
also  to  be  much  used. 

The  free  use  that  is  being  made  of  tinsel  is  sure  to 
have  its  influence  on  neckwear,  but  as  vet  it  has  not  been 
developed  beyond  the  se  of  gilt  beads,  and  tiny  gold 
buttons. 

The  "  Fifth  Avenue  "  bow  is  another  coming  style 
and  some  smart  little  .<toeks  are  shown.  The  latest  is  a 
stock  of  white  taffeta  with  straps  through  which  the  silk 
is  threaded.  The  silk  that  this  particular  bow  is  made 
of  is  particularly  prsfcty,  and  was  specially  imported  by 
the  firm  who  showed  these  stocks.  It  is  thickly  dotted 
over  with  fine  elongated  pin  spots  and  has  a  fancy  hem- 
stitched stripe  running  through  it.  The  colors  are  red 
and  blue,  and  it  should  prove  just  the  thing  for  wear 
with  the  jaunty  military  styles  that  are  shown  for  tic 
coming  Spring.  Crush  belts  of  the  same  silk  come  en 
suite  with  these  stocks. 

Evidently  the  French  are  banking  on  the  eollarieas 
waist  for  Spring,  for  most  pieces  of  French  neckwea-- 
are  made  to  suit  that  style,  as  many  of  the  imported 
stocks  are  merely  a  long  straight  hand  with  long  tabs  a. 
each   end   as   the  illustration   given  shows. 

The  body  of  this  -lock  is  of  embroidered  lawn  edged 
with  a  heavy  Venice  pattern  in  lace. 

In  the  usual  stock  shape  this  combination  of  I'lauen 
and  embroidered  lawn  is  much  shown,  as  well  as  some 
lovely  designs  in  Pauen  Venice.  Stocks  of  iminitation 
Irish  crochet  are  also  fashionable.  Guipure  stocks  made 
of  silk  braid  are  in  so.t.f  vorv  novel  effects,  and  are  com- 
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bmed  with  pale  colored  silks.  Persian  patterned  silks,  and 
lace  stitches  in  both  silver  and  gold.  "  The  Review  " 
was  shown  a  line  of  French  imported  neckwear  thai  con- 
tained some  most  beautiful  pieces  of  this  kind. 

Little  turnovers  are  always  in  demand  and  some  of 
the  latest  are  embroidered  in  Persian  and  Dresden  colors, 
in  pale  blue,  pink,  and  taint  green,  etc.  These  were  done 
on   white  China  silk. 

COLLARS  AND  STOLES. 

THE  new  Spring  w.-.ists  will  mostly  have  no  collar  at- 
tached,   and    t lie    separate    collar   of   embroidery,    or 
Plauen   lace,   will   be   popular,   particularly   as   these 
collars  launder  well  arid  are  easy  to  keep  in  order.     This 
is  a  style  that  is  likely  to  be  well  worn  in  the  hot  weather, 
as  they  are  cool  and  comfortable. 


For  Wear  wuh  the  Collarless  Blouse. 

Cape  and  stole  collars  are  meeting  with  much  success, 
and  are  to  be  well  worn  in  Spring  and  early  Summer  when 
wraps  are  laid  aside,  as  they  form  a  graceful  finish  to  the 
costume,  and  one  that  carries  out  the  drooping  shoulder 
1830  idea. 

The  button  effect  is  stronglv  featured  in  these  new 
collars,  and  they  are  r/markable  for  the  many  combina- 
tions of  lace  stitches  that  are  used  to  make  up  a  pattern. 
Thus  a  Venice  collar  will  have  inserts  of  Maltese,  Tener- 
iffe,  etc..  or  the  Veni'53  patterns  will  be     grounded  with 


brides  and  picots.  Some  effective  imitations  of  Maltes  • 
are  included  among  these  patterns.  Ecru  and  deep  cream 
are  the  predominating  shades,  but  pure  white  Irish  cro- 
chet collars  are   to  he   fashionable. 

In  wood  silk  gujpures,  there  are  some  magnificent  col- 
lars and  stoles  shown  that  will  alter  the  whole  character 
of  a  plain  waist,  or  will  fittingly  serve  as  a  finish  for  the 
most  dressy  toilette.  Many  of  them  are  finished  with 
fringes,  but  the  novel  finish  seems  to  be  a  frill  of  silk 
Torchon. 

Silk  Torchon  edges  :113d  insertions  are  much  used  as  a 
relief  for  the  guipure  patterns.  When  we  come  to  the 
more  expensive  and  elaborate  collars,  the  variety  of  both 
styles  and  materials  is  bewildering-,  and  they  are  simply 
lovely.  There  are  inserted  pieces  of  embroidery,  silk  or 
chiffon  in  pale  tints  or  in  the  stronger  Persian  colorings, 
they  are  jetted  and  spangled,  or  wrought  with  gold,  and 
silver  thread,  and  the  shapes  are  as  numerous  as  the  ma- 
terials used.  They  have  long  stole  ends  in  front;  but 
not  so  long  as  those  worn  last  season,  and  have  elaborate 
epaulettes  that  have  pendant  trimmings  that  come  away- 
down  the  sleeve,  and  aiso  a  pendant  that  goes  down  the 
back.  In  fact  they  are  rather  yokes  than  collars.  Light 
weight  broadcloth  and  chiffon  velvets  are  appiqued  with 
the  silk  braids,  and  instead  of  the  tassels  and  fringes  are 
drooping  bell  flowers  „»•<  wn  on  bv  the  stalk  and  under 
petals  with  the  others  it  ft  free.  These  flowers  are  veined 
in  gold  and  silk  embioidery  with  just  accentuating 
touches  of  black.  It  is  utterly  impossible  to  convey  by 
means  of  the  pen  an  ;  dequate  idea  of  the  great  beautv 
of  these  collars,  but  if  is  not  too  much  to  say  that  it  is 
seldom  that  such  a  collection  is  seen  in  this  country,  and 
those  buyers  who  have  seen  them  so  far  are  very  enthus- 
iastic about  them,  for  Iney  are  an  education  in  both  color 
and  style. 

SEPARATE   BUSINESS   TOR   LADIES'    NECKWEAR. 

E&  S.  CURRIE,  LIMITED,  58-60  Wellington     street 
.  west,  Toronto,  have  found  that  the  rapid  growth  of 
their  business   in  1903  has   completely  overcrowded 
their  already  large     premises.     Consequently     they  have 
decided   to   separate   the   men's  from   the   ladies'   depart- 
ments. 

A  new  company  has  been  formed  to  be  known  as 
"  Ladies'  Wear,  Limited,"  which  is  to  take  over  the 
ladies'  branch  of  the  business.  The  new  firm  will  be  lo- 
cated in  the  Nordheimer  Building.  77  York  street,  To- 
ronto, and  will  devote  their  entire  energies  in  catering  to 
the  demands  of  fashion  in  novelties  for  ladies'  wear. 

Mr.  F.  P.  Evans,  formerly  with  E.  &  S.  Currie,  Limited. 
is  to  he  managing  director  of  the  new  concern. 
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THE    DRY   GOODS    TRADE 
OF    WINNIPEG 


ITS  HISTORY    AND    CtATUIUS 


TT  INETEEN    III  NDRED   AND  THREE  will 

<r[       stand    dill     MS    ;i    COnSpicUOUS    e| Il     ill    the 

SI    growth  of  Winnipeg,  the  capita]  city  of 
IM       g\       \<  the  Canadian  West.  With  the  building  re 
0/^'        '-  \V  "'    l"u,'llm-    the    $6,000,000    mark    it    is 

^*j^^,,'\  ^"^  impi  ssihh'  not  in  feel  thai  a  new  era 
^-tt^s't  "'  has  dawned.  "Winnipeg's  growing 
time  ""  is  at  high  pressure  an. I  though 
everything  points  to  even  greater  development  in  1904 
there  are  some  special  features  ah. mi  the  growth  of  1903 
thai  make  il  a  year  apart.  Nol  mini  this  year  has  n 
come  fully  home  in  the  people  of  the  Weal  how  greal 
and  glorious  will  he  the  future  "i  Winnipeg,  il  this  grow- 
ing time  is  hni  rightly  used.  There  has  been  a  reaching 
"in  alter  the  hesi  in  this  development  thai  has  been  more 
marked  than  ever  before.  All  elasses  of  building  have 
been  active,  but  business  warehouses  show  the  Largest 
expenditure  of  money  in  any  one  line. 

Winnipeg  as  a  Dry  Goods  Centre. 
To   readers  of  "   The   Drv  Goods   Review,"  interest    will 

naturally   centre    in    the   development    id'   the   dry   g Is 

trade,  hut   m  Wiunn       as  in  fact  in  every  Western  city, 

the   early    wholesale    trade    was    more    or    less    of   a    general 

character  and  a  brief  history  of  lis  development  will  not 
he  without  interest. 

As  there  has  heen  so  often  occasion  to  remark  in 
these  pages,  the  Hon.  The  Hudson  I'.ay  Co.  were  the 
founders   of    wholesale    trade   in    all    lines   in    the    West.      A 

few  years  ago  "  The  Review  "  presnted  its  readers  with 
a  detailed  article,  thoroughly  illustrated,  giving  the  his- 
torj  and  development  of  the  Hudson  Hay  Co..  so  that  up- 
on this  occasion  beyong  giving  them  credit  tor  founda- 
tion work  it  is  not  proposed  to  say  anything  more  about 
their  work,  hut  the  jobbing  trade  of  the  Wesl  is  an  in- 
teresting study  quite  apart  from  the  labors  of  that  his- 
toric company  that   till  so  large  a  place  m  everything  < - 

nected  with  the  life  of  Winnipeg.  To  the  Hon.  A.  (i.  I?. 
Bannatyne  belongs  the  honor  of  laying  the  foundation 
i  f  the  jobbing  trade  which  is  to-day  the  wonder  and  ad- 
miration and.  indeed,  the  envy  of  Eastern  Canada.  Mr. 
Banuatyne  had  heen  an  officer  of  the  Hudson  Bay  Co., 
and  was  the  lirsl  man  who  dared  to  trade  in  opposition 
lo  them,  al  a  time  when  they  had  absolute  control  of  the 
Northwest.  It  required  no  small  degree  of  courage  to 
..pp.se  ilns  greal  corporation  with  its  enormous  wealth 
and  boundless  resources,  and  that  thai  Mr.  I  '.aiinat  yne 
succeeded  in  his  undertaking  and  cleared  the  way  for 
the  great  army  that  has  followed  him.  entitles  him  to 
tin'  respect  and  almost  reverence  with  whieh  his  name 
i-  -till  regarded  in  the  West. 

Dry  Goods  on  Ox-Carts. 

Up  lo  the  time  of  Mr.  Bannatyne 's  venture  all  goods 
came  into  the  Northwest  via  the  Hudson  Ba>  and  in  the 
company's  ships.     Mr.   Bannatyne  opened  up  trade  with 


S|-  Pawl  and  also  with  England,  bringing  in  goods  bj 
U:IV  "'  St.  Pan]  across  the  prairie  in  ..\  can-,  h  woe  ,,,,i 
unusual  for  three  hundred  ..i  these  carts  to  leave  Win 
'"I""-  or  fori  Cam  in  the  Spring  loaded  with  furs,  an.: 
return  bringing  a  load  ol    1,200  po I-  each.     Now 

000    pounds   sound-    -mall    e gh    lor   a    jobbing    trade,    to 

men    who    are    handling    three    and    f hundred    cars    ..I 

30, i I-    each    yearly.      Nevertheless,    Mr.    Banna 

tyne  .lid   a   jobbing    trade   and    was   most    trulj    the   iir-i 

wholesale  merchant  .d    Winnipeg  -ide  the  Hudson  Bai 

Co.      In    1869    Mr.    Bannatyne    was  joi I    bj    Mr.    Alex. 

Begg,    and     il     was    to    the    enlerurise       of    the     latter    that 

Eastern   Canada  owe-  the  e -111011-  ami   lucrative  trade 

which     her    inanlacluier-     and    jobbers     now     do     with     the 

Northwest. 

Mr.  Begg,  on  hi-  arrival  in  Winnipeg  in  1867,  found 
thai  the  people  here. knew  little  ami  cared  less  about 
Eastern  Canada.  Returning  to  Hamilton,  Ontario,  Mi 
Begg  succeeded  in  interesting  a  number  of  whole-ale 
merchants  of  thai  city  in  the  little  town  in  the  tar  west, 
and  then  and  there  was  drawn  up  thai  famous  document 
which   is  still   in  the  possession  of  Mr.   Andrew  Strang    of 

Winnipeg,  whereby  these  men  agreed  to  venture  certain 
stocks  of  goods   to    Mr.    Begg's     firm,  and     Mr.    Roberl 

Strang  came  out  as  representative  of  these  linns.  Sev- 
eral of  the  linns  thai  entered  int..  that  contra. -I  are  re- 
presene.l    in    the    whole-ale    life    of    I  he    cilv    lo  -day. 

The  Necessity  of  Change. 
It  means  something  oul  of  the  ordinary  lo  -tart  in  the 
wholesale  trade  when  you  are  anywhere  from  1,500  lo 
3,000  miles  from  a  base  of  supplies,  and  with  none  but 
llu'  mo8<  limited  and  primitive  means  of  transportation. 
Thirtv  years  ago  il  required  almost  unlimited  supply  ..1 
pluck   and  even   the   men    who  have  cine   in   within   the   la-l 

1")  years  have  encountered  difficulties  thai  would  make 
an  Eastern  wholesaler  •.•asp.  Wholesale  trade  in  the 
Wesl  even  to-day,  i-  more  difficult  and  more  complicated 
'han  in  the  East,  for  Winnipeg  is  just  as  far.  geographi- 
cally, from  the  meat  majority  of  the  manufacturers.  The 
distance  from  the  point  of  manufacture  and  tin-  fact  thai 
navigation  is  closed  four  months  in  the  year  necessitates 
buying  very  heavy  -i,,ck-  m  advance.  Tin-  mean-  in- 
creased storage  capacity,  increased  insurance  and  num- 
erous other  expenses  of  which  the  Eastern  jobber  knows 
nothing,  and  along  with  this  the  Western  jobber  ha.-  1.. 
""','1  in  competition  the  meat  Eastern  house-  which 
merely  send  traveller-  and  maintain  -ample  rooms  in  the 
west.  However,  tin-  da—  of  competition  is  lessening  for 
Eastern  houses  find  thai  if  they  really  want  1.,  he  0,1  the 
ground  and  do  business,  they  mu.-t  have  warehouses  of 
their  own.  and  one  ol  the  largest  houses  erected  this  year 
1-  by  an  Eastern  linn  that  has  very  wisely  formed  a 
Western  branch.     This  by  way  of  introduction,  and  now 

lor   a    word    about    the    houses    that    are    to-day    .loin-    the 
actual  thy  goods  trade  of  the   West. 
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Stobart,  Sons  &  Co.,  Limited. 
Stobart,  Sons  &  Co  uimited,  onened  the  firsl  dry 
goods  and  Eurnishing  house  in  the  West  (Bannatyne  & 
Regg  having  always  done  n  general  trade)  ;in<l  date  back 
„  [874.  In  Bepp-'s  "  Ten  Years  in  Winnipeg,"  the  firm 
under  the  name  Kew,  Stobarl  &  Co.,  advertised  themselves 
as  "  Importers  of  English  and  Canadian  dry  goods,  cloth- 
ing, carpels,  etc.,  robes,  Eurs,  skins,  and  pemmican  boughl 


Warehouse  of  Stobart,  Sons  &  Company. 

and  sold."  In  1877  the  firm  was  Stobart,  Eden  &  Co., 
and  in  thai  year  they  erected  at  a  cost  of  $20, 0(11)  a  brick 
block  on  that  portion  id'  Main  street  lying  between  Ban- 
natyne and  William  avenues,  the  building  is  still  a  line 
one  and  at  present  is  partially  occupied  by  the  Dominion 
Express  Co.  In  1882  the  firm  erected  a  four-storey  brick 
block  on  the  corner  of  Portage  avenue  and  Smith  street. 
The  writer  well  remembers  the  erection  of  this  block.  It 
was  considered  an  amazing  thing  and  the  size  of  it  was 
regarded  as  out  of  all  proportion  to  any  development  of 
business  thai  might  possibly  take  place.  But  for  years 
the  company  have  found  themselves  in  straightened 
quarters;  goods  were  carried  in  half  a  dozen  different 
buildings  and  the  need  of  larger  and  more  up-to-date 
quarters  was  pressingly  felt,  so  last  Spring  the  erection 
of  a  new  warehouse  was  undertaken  and  the  cut  given 
in  this  article  is  a  fair  representation  of  the  ureal  build- 
ing that  now  occupies  the  comer  of  McDermott  avenue 
and  King  street.  The  building  is  92  feet  on  the  avenue 
by  132  on    King,   five   stories  high   on   a   very   high  stone 

basement;    the    total    amount      of    (I '      space    is    70,200 

square  feet,  and  it  is  probably  the  largest  and  most  com- 
modious dry  goods  house  in  Canada.  The  fittings  of  the 
building  are  of  the  very  best  and  the  public  and  private 
offices  on  the  ground  floor  are  handsome  in  the  extreme. 
The  fitting  up  of  these  offices  was  let  as  a  separate  con- 
tract and  (he  golden  oak  in  dull  finish  and  the  bevelled 
-lass  give  a  most  charming  effect  id'  solidity  and  refine- 
ment. The  ceilings  throughout  the  building  are  of  metal, 
fast  passenger  and  freight  elevators  give  access  to  every 
floor,  and  the  one  special  feature  which  more  than  any 
other  strikes  the  visitor  is  the  splendid  light  in  every  de- 
partment. The  erection  of  this  warehouse  has  doubled 
the  capacity  of  the  company  and  left  a  arood  margin  to 
spare.     The   additional   space   provides   for   the   develop- 


ment of  certain  departments  that  hitherto  have  suffered 
horn  want  of  room.  Light,  air,  snace  and  the  facilities 
Eor  doing  the  greatest  amount  of  work  in  the  shortest 
possible  lime  and  with  the  least  expenditure  of  effort  is 
the  thine'  for  which  this  new  warehouse  stands.  The 
house  is  well  and  favorably  known  throughout  the  West 
and  this  last  evidence  of  its  growth  and  prosperity  is 
regarded  with  ureal  pleasure,  not  only  by  all  retail  dry 
goods  men  but  by  citizens  generally.  Winnipeg  likes  to 
see  all  tlmse  engaged  in  business  do  well,  but  the  West 
is  very  loyal  to  the  men  who  wrere  here  at  the  beginning 
i  E  things,  who  had  faith  and  showed  it  by  their  works. 
Next   in  point  of  age  is 

The  R.  J.  Whitla  Co.,  Limited. 

After  a  successful  career  as  a  retail  merchant  in  a 
business  known  as  the  "one  price  house,"  Mr.  K.  J. 
Whitla  (a  sketch  of  whose  life  and  business  career  was 
published  in  "  The  Review  "  something'  over  a  year  ago) 
lc  eether  with  Mr.  1).  K.  Elliott  erected  a  four-storey 
building  on  the  corner  of  McDermott  avenue  and  Albert 
street,  and  opened  in  the  wholesale  dry  goods  trade.  This 
was  in  1882.  With  push  and  energy  and  a  faith  that 
knew  no  wavering  through  the  dark  days  that  followed 
the  boom  of  1882,  the  firm  continued  to  do  business,  to 
grow  and  develop.  As  early  as  18S9  their  four-storey 
building  pi-oved  too  small  for  their  requirements  and 
several  other  buildings  in  various  sections  of  the  city 
were  pressed  into  service  and  in  1S90  the  firm,  which  was 
now  a  joint  stoek  company,  erected  their  present  ouar- 
ters,  a  splendid  five-storey  building  on  the  corner  of  Mc- 
Dermott avenue  and  Arthur  street,  just  one  block  west 
of  their  old  quarters.     The  new  ^building   is  50x120   and 


Warehouse  of  k.    |.   Whitla  &  Company. 

the  company  own  the  balance  of  the  block  up  to  King 
street  and  it  is  understood  that  in  the  not  very  distant 
future  they  will  erect  a  similar  building  on  this  lot.  which 
will  give  them  a  frontage  of  100  feet  on  the  avenue  and 
entrance  on  three  streets.  In  addition  to  their  wholesale 
jobbing  house,  the  R.  J.  Whitla  Co.  with  the  enterprise 
that  has  always  characterized  the  house,  has  gone  into 
11)0 
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Will  put  in   stock    for   next  season, 
our  celebrated 


Black  Galloway  Robes 
and  Coats,  Gloves, 
Mittens  and  Gauntlets 

The  old  reliable  standard,   for  honest   Material,    Workmanship 
and    Durability 


L^t      —       ■ 


The  Sovereen  Mitt,  Glove  &  Robe  Co. 

DELHI,  ONT 


LIMITED 


WHOLESALE  MEN'S  FURNISHINGS,    -    WINNIPEG 

S  I 

»  t 

Our  travellers  are  now  out  with  samples  for  Fall 
1904.  We  are  showing  a  large  and  complete 
range  of  Sheepskin-lined  Coats  and  Vests,  Mitts 
and  Gloves,  Top  Shirts,  Underwear,  Hosiery,  etc. 


KINDLY    RESERVE    YOUR    ORDERS.  SEE    OUR    SAMPLES. 

OUR    PRICKS    ARE    RIGHT. 
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the  business  of  manufacturing.  This  was  lirst  started 
in  a  comparatively  small  way  some  three  or  four  years 
ago  and  this  year  a  lai'ge  three-storey  factory  with  the 
latest  improved  machinery  has  been  creeled  1'or  the  manu- 
facture of  "  The  King  of  the  Road  "  overalls,  as  well 
as  dress  skirts,  waists,  wrappers,  etc.  It  has  been  so 
often  said  thai  Winnroe0,  would  never  be  a  manufactur- 
ing centre  that  citizens  look  with  peculiar  pride  on  these 
growing  evidences  thai  Winnipeg  will  some  day  be  not 
only  the  greal  wheat  centre  but  also  a  great  manufac- 
l  nring  centre. 

Gault  Bros.,   Limited,   Winnipeg. 

Gault  Bros.,  Limited,  was  the  third  house  to  open  in 
ll.e  wholesale  dry  goods  trade.  It  is  now  four  years  since 
i  he  Winnipeg:  house  was  started.  The  late  Mi'.  (Jault 
had  been  making  a  trip  through  the  West  and  was  very 
much  struck  with  the  distributing  possibilities  of  Win- 
nipeg. His  house  had  been  sending  travellers  west  from 
.Montreal  for  a  number  of  years,  but  Mr.  (iault  felt  that 
that  was  a  thing  of  the  past;  western  business  could  not 
he  handled  successfully  from  the  East.  His  reputation 
as  a  shrewd  man  of  business  was  once  again  confirmed  by 
his  choice  of  the  site  for  the  new  warehouse.  It  stands 
on  Bannatyne  avenue,  one  block  back  from  Main,  faces 
on  three  streets  and  four  streets  converge  at  this  corner. 
The  lirst  warehouse  erected  was  80x100  feet,  four  storeys 
on  a  high  basement  of  native  stone.  It  was  a  handsome, 
substantial  building  and  was  thought  to  be  ample  for 
many  years,  but  the  trade  developed  so  rapidly  it  was 
thought  best  to  enlarge  it  this  Spring,  and  an  addition  of 
.72  feet  was  made  and  two  storeys  added  to  the  whole. 
the  present  building  is  100x132  feet  and  six  storeys  high. 
The  Gaults  do  not  occupy  all  the  ground  floor,  but  they 
have  at  present  40,000  square  feet  of  floor  space  or  20,000 
more  than  they  had  last  Year.  and.  in  course  of  time,  and 
that  not  a  Long  time,  they  will  no  doubt  occupy  the  entire 
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Gault   Hros.,   Limited,   Winnipeg. 

building.  The  company  have  made  a  separate  branch  of 
the  Winnipeg  house  and  it  will  control  all  trade  from 
Fort  William  to  the  Rocky  Mountains.  The  Eastern 
travellers  will  not  touch  this  section  which  is  under  the 
management    of   Mr.   H.    M,   Belcher     as    director.      The 


branch  in  Vancouver  will  control  the  trade  for  that 
Province.  The  house  is  a  verj  popular  one  and  its  sur- 
prising development  and  success  has  been  watched  with 
pleasure  by  all  classes  of  the  business  community. 

Greenshields  Western,  Limited. 

The   last,  but    by   no  means  the   least,  to  join   the  dry 
goods  jobbing  army  of  the  West   is  Greenshields  Western, 


<r 


Greenshields  Western  Limited. 

Limited,  an  outgrowth  of  Greenshields  Limited,  of  Mont- 
real. This  house  has  been  doing  business  in  the  West 
since  1S70,  when  their  travellers  first  came  with  samples. 
They  have  maintained  sample  rooms  in  Winnipeg  for 
many  years.  The  branch  at  the  coast  which  has  been  es- 
tablished for  many  years  is  known  as  "  Greenshields  Co., 
I  imited,"  and  this  year  the  Winnipeg  house  has  been 
separately  organized  and  chartered  as  Greenshields 
Western,  Limited.  The  company  has  built  this  year  a 
very  handsome  warehouse,  of  which  a  cut  is  given.  The 
interior  of  this  warehouse  is  not  yet  complete,  but  the 
ci  n  pany  have  moved  in  and  quantities  of  goods  are  ar- 
riving every  day.  The  warehouse  is  erected  between  two 
streets.  Arthur  and  King,  has  a  width  of  75  feet  by  a 
depth  of  98  and  is  six  storeys  high  on  a  basement.  The 
seven  floors  give  a  tremendous  amount  of  space.  The 
building  is  thoroughly  modern  with  two  freight  and  one 
I  assenger  elevators.  The  handsome  offices  finished  in 
i  ak  and  glass  are  on  the  ground  floor  and  the  entry  and 
shipping  rooms  on  the  seventh.  Jj  will  be  interesting  to 
merchants  in  the  west  to  know  of  the  arrangement  that 
has  been  decided  upon  for  the  various  floors.  In  the 
basement  will  be  grey  and  white  cottons,  sheetings,  con- 
tonades,  denims,  etc.,  etc.  On  the  ground  floor  flannel- 
ettes, dress  and  apron  ginghams,  wrapperettes,  checked 
shirtings,  and  all  similar  goods;  on  the  second  floor 
prints,  lawns,  sateens,   muslins,  dress  goods  and  linings; 
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"ii  the  third  floor  will  be  the  great  carpel  department  and 
house  furnishing  supplies;  in  addition  i"  oaroets,  rugs, 
portieres  and  lace  curtains,  there  will  be  on  i!hn  il< >< >r  a 

full  stock  of  house  and  table  linens;  on  the  f th  M>...r 

men's  furnishings  and  ;ill  woollens;  on  the  flfth  small 
wares,  laces,  ribbons,  hosiery,  and  the  like;  on  the  -i\ih 
floor  ladies'  r.-a.lv  made  Bkirts,  blouses,  corsets,  etc.,  and 
en  this  floor  also  will  lie  die  shipping  and  entering  rooms. 
Mi.  Gallaeher  and  Mr.  A.  W.  Johnson  are  tin-  western 
directors,  Mr.  Johnson  will  act  as  European  buyer;  Mi. 
Gallagher  will  be  directly  responsible  for  the  conduct  "t 
the  business  here  and  the  coast,  and  also  il<>  the  buying 
I'n. in  Canadian  and  American  markets.  Qreenshields  i- 
as  well  known  in  the  West  as  in  the  East  where  they  have 
done  business  since  the  earh  forties,  ami  wholesale  ami 
retail  trade  have  alike  given  this  new  departure  theii 
cordial  endorsement. 

W.  J.  Peck  &  Co. 

Winnipeg  has  onlj  one  exclusively  wholesale  cloth 
in-  house  though  numbers  of  Eastern  linns  are  repre- 
sented here,  and  several  of  them  carry  lar*»e  stocks.  The 
linn  is  an  old  one,  ami  was  originally  Carscaden  &  Peck. 
In  the  early  davs  of  1883  they  occupied  a  building  on  the 
corner  of  McDermott  ami  Princess,  a  building  erected 
ami  owned  b1  the  Oddfellows  of  the  city.  Many  years 
ago,  however,  they  outgrew  these  premises  ami  erected 
a  handsome  block  of  their  own  mi  the  corner  of  Notre 
Dame  avenue  ami  Princess.  They  manufacture  all  theii 
own  goods;  their  factories  being  situated  in  Montreal. 
Their  business  is  an  ever  growing  one  ami  thev  handle  in 
addition  t<>  clothing  an  enormous  line  of  both  ladies'  ami 


men 's   I'm ,.      \    number  of  vi  i  den 's 

naii'-   was  dropped   ami   the  linn   h.-i- 

as  •■  W.  .1    Peck  ,v  '  Mi    Peck,  the  head  ,,f  i|„-  busi 

ii.'--.  i-  .in  ardent   polit  ician  ami  ta 

public  affairs  generally.     The  grow  th  of  th. 

been   keeping   pace   «  ith   the  grow  th  of   the  ,|   to 
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Warehouse  ol  W     I    Peck  .\  <  ompanj 

day   the  company    no  doubt   due-  tin-  largest    business  in 
nun'-   and    boys'   clothing    west    of  Toronto.      It    will   he 

seen    IV the   foregoing   and   in. ne  particularly    from   the 

illustrations    that    Winnipeg    is    well    supplied      with    the 

first-class  jobbing   houses.     "The  best    i-   n too 

for  the  West.*'  i-  abundantly  verified. 

E.  (  .   II 


SURTAX      REGULATIONS, 


I^IIK  Dominion  Government   is  evidently  determined  to 
hold  to  the  strict   letter  ..I'  the  law  in  regard  to  the 
surtax  >>n  German   u»>"ds.   as  the   following  regula- 
tions  recently   adopted   by   the   Order-in-Council  show: 

1.  Articles  which  are  the  growth,  produce  or  manu- 
facture of  Germany,  when  imported  int..  Canada,  shall  lie 
subject  t..  a  surtax  over  and  above  the  duties  specified  in 

Schedule  "A"  to  the  Customs  Tariff,  L897,  such  sur- 
tax in  every  ease  t..  he  one-third  of  the  dutj  specified  in 
the   said    Schedule. 

'J.  Such  surtax  shall  also  apply  to  any  article  import- 
ed int..  Canada  when  the  chief  value  of  'he  article  was 
produced  in  Germany,  although  ii  maA  have  been  improv- 
ed or  advanced  in  value  by  the  labor  of  another  country 
notwithstanding  the  provisions  of  I'm-  British  Prefer- 
ential Tariff  ami   regulations  thereunder. 

In  determining  whether  or  not  auv  article  imported 
into  Canada,  which  ha-  been  nroduced,  improved  or  ad- 
vanced in  value  by  the  labor  of  any  other  country  othei 
than   Germany,   is  snbejct    P.   tin-   surtax   by   reason   of   a 

porti f  th.-  value  thereof  having     been     produ 1   ii 

any.  the  fair  market  value  of  the  article  or  material 
grown,  produced  or  manufactured  in  Germ  am  which  has 
entered  int..  the  manufacture  of  the  article  imported  int.. 
(ana. la.    shall    lie    held    to    tie    the    value    produced    in    (let 

many  within  the  meaning  of  the  Tarifl  Act  respecting  the 
surtax. 


::.   Invoices   of   g Is    imported    mi..   Canada    shall    l> , 

further  certified  ami  signed  h.v  exporters  in  all  countries 
m  .me  ..f  the  following  loin,-,  as  hen  .nafter  prescribed, 
viz. : 

Further  certificates    from   exporters   prescribed    to   he 

written,   printed   or  stamped   on   all    invoices   of   v. |g   ,,,,. 

entrj  under  the  British  Preferential  Tariff  in  Canada. 
and  to  he  subscribed  h.v  the  persons  heretofore  author- 
ized t..  make  ami  sign  "  Preferential  Certificates  ": 

lx 

Whereas,  German   ......1-  are  subject      to  a   surtax    in 

Canada,  I  certify  that  the  chief  value  of  noi f  the  ar 

tides  included   in  this  invoice  was  produced   in  Germany. 

S  ^nature  I    

Export 

I-  urtlier  certificate   from   exp.  i   count  - 
prescribed    to    lie    written,    printed      or   stamped    and    Bub- 
scribed  on   invoices  of  u I-  exported   to  Canada,  except 

sll('1'  8 '■-  :|-  are  admitted   under  th.-   British   Prefi 

tial   Tariff  in  ( 'ana. la  : 

(L) 

Wherei is,  German  goods  ar.-  subejet   t,.  surtax  in  I 
ada,  I   certify    that   none  of  the  articles  included   ,,,   this 
invoice  are  the  produce  or  manufacture  ..t   Germanv    and 

thai    the  chief   value   of  mm.-  ,,f  -aid   ar!,.-h-   w  a-   produ. 

in  Germany     save  ami  except  all  articles  opposite  which 

the  w,.|-d  ••  Germany  "  ,-  written  on  tin-  invo 
8  -nature)     

Exporter. 
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MADE  IN  CANADA. 


A  Brand  well  known  is  half  sold. 

Merchants  handling 

Che  Shield  Brand  garments 

report  the  Waist  and  Skin 
Department  one  of  the  most  successful  in  their  business 

WHY? 

Because  they   combine  the  six    prime    features    in 
waist  making  : 


COMFORT 

STYLE 

FIT 

QUALITY 

FINISH 

DURABILITY 

Our  Spring  range  is  now  ready  and  includes  some  new  and  beautiful  creations  in 

Silk  Waists  Cashmere  Waists 

Silk  Jackets  Flannel  Waists 

Silk  Skirts  Lustre  Suits 

Jap.  Kimonas. 


We  wish  you  a  Happy 
and  Prosperous  New 
Year. 


Our  travellers   are    now  show- 
ing the   full    range  of  samples. 


IFe  New  York  Silk  Waist  Mfg.  Co. 

40  St.  Antoine  St.,  -  ^^  MONTREAL. 
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SILK  WAIST  IN  NEW  YORK. 

••'I^IIK  biggesl   Bilk  shirtwaist   season   in  the  history   of 
1       the  trade,"  is  whal    the  manufacturers     in 

V'ork  are  said  t"  be  preparing  for. 
••  We  expeol  an  enormous  demand  when  the  trade 
•  | «<- 1 1 -  up  nexl  month,"  Baid  one  targe  manufacturer, 
"  and  we  have  expanded  our  organization  in  preparation 
for  it.  We  Bold  about  75,000  shirtwaist  Buits  last  vear, 
and  we  have  organized  t"  produce  fullv  twice  Hint  num- 
ber this  season,  f  believe  thai  there  is  going  to  be  ;i  run 
mi  thai  style  thai  will  i>e  entirely  unprecedented  in  the 
biston   of  the  trade. 


1  taffetas  in  1  *»  •  1 1  j  plain  and  figured  de 
to  he  big  Bailors,     [n  all  the  fabrics,  gun  metal,  blue, 
brown  will  be  the  prevailing  shades     The  ill  be 

b  little  longer  in  fronl  this  year,  but  the  plain  tailor  made 
effecl    will   be   retained.     The  skirts   will     lie  <,• 
lengths,  just  long  enoiurh  i"  clear  the  ground." 

lie  declared  thai   the  silk   piece  goods     market    i-  de 

moralized  on  aci nl  of  overproduction,  and  thai   p 

.lie  lower  in  consequence.     It  i-  impossible  t"  fix  anj 
eral   average   for  the   reductions   in   prices,     a-   thej    art 
widely   different    on   different      goods,   and   on     tin-  same 

-• I-   made  l>y   different     manufacturers.     The     weaket 

bouses  have  been  forced  t"  unload,  often  at  large  lo 

It  is  in >l  likely,  however,  thai  the  reductions  in  Bilks 
will  materially  affect  the  prices  of  suits,  as  the  cosl  of 
the  materia]  in  them  is  a  small  item  compared  with  the 
labor  cost.  Labor  conditions  are  about  the  same  as  last 
year,  and   there   will   be   practically    Iiangi    in   prices, 


Two  of  tin-  most  -trikin»  Sprins;  Waists  to  be  shown  in  the  Canadian  market, 


Fashion  has  been  tending  thai  wa\  for  several  sea- 
sons, and  there  is  everj  reason  why  the  tendency  should 
continue.  There  is  no  garment  at  the  price  oul  of  which 
a  woman  can  gel  so  much.  It  is  neat,  stylish,  comfort- 
able, and  good  enough  t<>  wear  anvwhere.  It  can  be 
boughl  in  a  good  quality  of  silk  nt  retail  at  from  $10  to 
$25,  and  in  appearance  it  equals  a  much  more  expensive 
costume. 

'■  In  fabrics  I  believe  printed  fonlards  are  l: < > i 1 1 ■_;  to  be 
the  popular  thin::.  So  -real  is  m\  faith  in  them  thai  I 
ha\e  given  an  order  to  one  house  for  1,000  pieces  of  foul- 
ards in  the  grey,  which  we  will  have  printed  ourselves. 
Checked  taffetas  are  also  going  to  be  good  in  black  and 
white,  brown  and  white,  and  blue  and  white  checks.     Gun 


although  in  a  trade  like  this,  where  pri< nditions  are 

largely  governed  bj   fashion  and  demand,  it  is  difficult  to 
make  an\    comparis 

THE    ORIGIN   OF    THE    NAME        TWEEDS." 

\   i  CORDING  to  Lord  Tweedmouth,  tweed  cloth  doe 
f\     as    many    people    think,    take    it-   name    from    the    fam.-l 

river  that   runs   through  the  principal  district   u 
land    in   which    that    textile   i-   mad..        It    is    to    the  had   hand 
writing    of   a     clerk    that    this     fabric   ov  II. 

wrote   the    word    t  w  ill-   on   a    bale  of    th<  a    such   a 

manner  that  it   read  tweeds.       In-tan'1      the   approprial 
of  the  name  was  seen,  and   it   has   stuck 


I'.r. 
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'OW  thai  the  Spring  season  is  upon  us  a  few 
words  "ii  this  important  article  may  not  be 
out  of  the  way.  All  well  conducted  waist 
departments  should  have  a  buyer  and  a  head 
saleslady  who  should  buy  together,  although 
the  head  of  the  department  must  know  just  which  styles 
are  likely  to  be  called  for  by  the  customers.  The  buyer 
should  be  sufficiently  conversant  with  his  floor  to  know 
the  quantities  most  likely  to  be  required. 

Numbers  and  Description. 

Alter  the  necessary  styles  have  been  put  aside,  the 
buyer  should  in  all  cases  take  down  the  numbers  and 
material  each  garment  is  made  from;  also  a  good  de- 
scription. When  a  large  quantity  of  any  one  style  is 
ordered   it    is   always   advisable   to   have  either  a   sample 

waist  or  a  g 1  Large  clipping  of  the  material  when  order 

is  placed  to  prevent  disputes  when  goods  are  delivered: 
no  manufacturer  will  refuse  either,  as  anything  to  pre- 
vent unpleasantness  is  welcomed  by  the  manufacturer. 
Return   g Is   are   a   serious   loss   to   him   in   every   case. 

Care  in  Ordering. 

Always  state  plainly  when  goods  are  wanted,  and  if 
same  are  useless  after  this  date,  say  so  on  the  order. 
When  goods  arrive  and  have  been  checked  for  quantity, 
i.uality  and  price,  they  should  at  once  be  numbered. 
pi  iced,  and  placed  at  the  disposal  of  the  head  saleslady. 
v  hose  duty  it  should  be  to  have  them  properly  displayed. 

Displaying  Waists. 

We  have  always  been  surprised  to  see  houses  who 
spend  many  hundreds  of  dollars  on  large  glass  show  cases, 
I,,  display  millinery,  contented  to  supply  their  waist  de- 
pigment with  about  ten  cheap  forms,  and  expect  results 
L'urefrom.  Many  large  firms  do  not  realize  the  import- 
ant factor  the  ready  made  garment  trade  has  become,  or 
better  facilities  would  be  provided  for  the  display  and 
trie  of  these  goods. 

Every  style  of  waist  should  be  displayed  on  tables 
with  proper  fitting  figures  for  each  and  the  stock  of 
(  •  ch  particular  style  should  be  close  at  hand  so  that 
i  very  shade  and  color  should  be  found  immediately  when 
required  by  anyone  in  charge.  The  most  expensive  waists 
ii  ay  be  shown  the  same  way.  but  in  dust-proof  glass  cabi- 
i  vts. 

The  Saleslady. 

The  salesladies  should  lie  neatly  dressed,  and  we  have 
always  found  those  who  possessed  a  good  figure  and 
perfect  fitting  waist  the  most  successful.  Salesladies 
should  always  he  attentive  to  their  customers  and  when 
some  sign  of  attention  is  shown  a  sale  is  usually  the  re- 
ult.  We  know  of  one  particularity  high-priced  saleslach 
who  would  if  possible  know  each  lady  and  in  every  case 
know  her  size,  which  is  a  most  simple  matter  to  judge. 
After  a  few  days'  fitting  waists  any  one  with  ordinary 
intelligence  should  tell  at  a  glance  the  size  required.  This 
huh   would  always  produce  the  right  size  and  if  in  doubt 


would  say:  "  Your  size  is  38,  is  it  not.  Mrs.  Brown?" 
Mrs.  Brown  was  so  pleased  to  know  her  wants  were  be- 
ing studied  that  she  would  return  to  this  department 
with    pleasure    when   another  garment    was   required. 

Special   Measurements. 

When  special  measurements  are  required  these 
should  lie  taken  by  one  person  only  and  one  who  lias  re- 
ceived instructions  from  the  manufacturer.  This  would 
prevent  much  dissatisfaction.  A  special  book  for  this 
purpose  should  be  kept  containing  style  of  waist  ordered, 
color.  price.  measurement,  name  of  manufacturer, 
name  and  address  of  lady  it  is  required  for,  date  of  order, 
and   date  received. 

An  Order  Book. 

Another  book  containing  all  orders  given,  with  full 
particulars,  should  lie  also  kent.  and  all  garments  re- 
ceived should  be  crossed  out  so  that  the  head  saleslady 
can  tell  at  any  time  whether  a  line  is  short  or  over- 
bought. 

ELRICH  &  CO.  REORGANIZED. 

THE  death  of  C.  (i.  Elrich,  which  took  place  recently, 
has  taken  from  the  list  of  our  manufacturers  one  of 
the  first  to  introduce  the  manufacture  of  horn  combs 
in  Canada.  He  was  the  senior  member  of  the  firm  of  C. 
G.  Elrich  &  Co.,  of  Toronto,  and  manufactured  horn 
combs  in  Aberdeen.  Scotland.  Coming  out  to  Canada  in 
1885  he  stalled  the  factory,  of  which  he  was  the  head  in 
Toronto. 

The  firmt  of  C.  G.  Elrich  &  Co.  is.  at  the  present  time 
the  only  one  manufacturing  these  goods  in  Canada,  and 
those  in  the  business  who  are  qualified  to  judge  claim  that 
the  goods  Avhich  they  turn  out,  both  in  quality,  style  and 
finish,  are  equal  to  the  best  foreign  manufacture. 

Since  Mr.  C.  (1.  Elrich  Sr. 's  death,  his  son  Mr.  John 
Elrich,  who  has  been  with  his  father  since  the  inception 
of  the  business,  and  who  is  practically  in  touch  with  all 
the  different  branches  of  the  trade,  has  taken  full  charge. 
The  business  has  also  been  thoroughly  reorganized,  and 
the  firm  of  George  Ridout  &  Co.,  Manufacturers'  Agents, 
have  taken  over  the  selling  privileges. 

Those  who  have  personally  known  the  late  C.  G.  El- 
rich will  long  remember  him  for  his  sturdy  honesty  and 
candor  in  business:  and  those  closer  to  him  in  life  will 
miss  the  kind-hearted  and  thoroughly  staunch  friend. 


MR.  WHITFIELD  TAKES  IN  A  PARTNER. 

Mr.  Whitfield,  formerly  of  34  Lemoine  street,  who  is 
well  known  in  Montreal,  has  recently  taken  into  partner- 
ship Mr.  Reg.  Mayall.  of  Liverpool,  Eng.,  the  firm  now 
being  known  as  Whitfield,  Mayall  &  Co.,  with  offices  and 
showrooms  at  14  Place  Royale.  The  dry  goods  branch  is 
under  the  control  of  Mr.  T.  Richmond,  who  was  for  some 
years  in  charge  of  the  hosiery  department  of  Hudson. 
Smith  &  Co.,  Limited.  Hull.  England.  This  branch  is 
bein<;  considerably  extended  and  they  are  making  ar- 
rangements to  represent  in  Canada  several  British  and 
foreign  houses  for  hosiery,  underwear,  laces,  silks  and 
novelties,  ladies'  belts,  etc..  etc.,  and  hope  soon  to  be  in  a 
position  to  show  a  complete  range  of  samples.  They  are 
also  manufacturers  of  special  lines  of  toilet  powders 
which  already  have  a  large  sale  throughout  the  country. 
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ADVANCE    DESIGN. 


o 


Dainty  China   SilK   Waist 

Trimmed  with  four  rows  of  Mexican  Stitch  down  front,  and  four  clusters  of 
five  tucks  each.  Yoke  effect  of  Mexican  stitch.  Silk  ornaments  on  shoulder 
New  two-piece  sleeve  with  Mexican  stitch  and  tucks  Fancy  collar  and  cuff 
Hack  made  with  yoke  effect  of  Mexican  stitch,  and  two  rows  of  Mexican  stitch 
and  tucks  punning  up  and  down.  Above  waist  can  be  seen  in  our  travellers' 
samples  1st  January,  with  six  other  beauties  at  popular  prii  •  - 


TooKe  Bros.,  Limited 

MONTREAL. 
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ORIGIN    OF    ALPACA    AND    MOHAIR 
IN    GREAT    BRITAIN 


HE  name  of  Salt  will  be  for  all  time  an 
honored  one  in  the  west  riding  of  York- 
shire, and  a  native  of  that  part  of  Eng- 
land will  always  be  eager  to  talk  of  Sir 
Titus,  and  of  the  wonderful  model  town 
he  built  on  the  banks  of  the  Aire,  and  to 
which  he  gave  a  combination  of  his  own 
name  and  that  of  this  lovely  moorland 
stream;  lovely  in  spite  of  all  its  pollutions  —  Saltaire. 

The  wild  moorlands  and  bleak  hillsides  of  this  part  of 
Yorkshire  have  always  fed  a  large  number  of  sheep,  and 
Yorkshire  wool  held  much  the  same  position  in  the  middle 
ages  that  Australian  wool  does  in  our  day,  so  that  it 
is  no  wonder  that  many  of  Edward  III.  colony 
(if  Flemish  weavers,  which  he  settled  in  Kent 
should  soon  find  their  way  north  into  the  West  Rid- 
ing of  Yorkshire ;  for  besides  the  wool,  the  swift  flowing 
moorland  streams,  furnished  water  power  for  the  fulling- 
mills.  Soon  every  lord  of  the  manor  had  his  fulling  mill, 
and  many  are  the  squabbles  and  disputes  about  that  that 
are  unearthed  from  old  records. 

From   Edward  IIT.   time,  dates  the  home  weaving  in- 
dustry, in  that   part  of  Yorkshire,  and  even  until  well  on 
in     the     early    years     of    the     nineteenth    century     almost 
every  cottager  and  small  farmer  was  a  woollen  manufac- 
turer    in     a     small 
way.     So  important 
and        wide-spread 
was      this      practise 
that        many      laws 
were  passed  to  en- 
courage  this   indus- 
try. 

Even  now  in  some 
remote  fold  of  the 
w  i  1  d  moorlands, 
there  may  yet  be  a 
s  t  r  a  y  hand-loom 
weaver  left,  for  the 
writer  well  remem- 
bers being'  taken  to 
see  one  among  the 
hills  that  part  the 
valleys  of  the  Cal- 
der  and  the  Aire. 
The  house  was  typidal  of  the  district  — all  stone  where 
stone  could  possibly  be  used  -stone  walls,  stone  roof,  door 
sills,  and  window  sills,  floor.  Even  the  stairs  up  into 
the  chamber  above  was  of  stone.  In  one  corner  was  the 
four-post  bed,  with  its  blue  and  white  checked  hangings, 
and  the  wide  open  grate  with  its  white  hearth  and  shin- 
ing steel  fender  took  up  nearly  the  whole  of  one  side  of 
the  low-ceiled  room.  In  an  inner  room  was  the  loom  with 
its  tangle  of  harness,  and  large  shuttles,  where  the  head 
i  f  the  house  plied  his  trade. 


Sir    I  t  us  Sam  ,   Hart. 
The  first  man  who  made  Alpaca. 


Titus  Salt  was  born  at  Morley  m  the  very  heart  of 
the  cloth-weaving  district  of  Yorkshire  in  the  old  manor 
bouse  still  sanding,  in  1803.  His  father  was  then  a 
farmer,  and  perhaps  he  too  manufactured  cloth  in  a  small 
way,  also;  but  if  he  did  not,  he  was  sure  to  have  plenty  of 
neighbors  who  did  so,  and  so  Titus  Salt  must  have  grown 
up  as  it  were  with  the  trade,  and  no  doubt  it  was  here 
that  he  gained  his  first  knowledge  in  the  manipulating 
of  wool  that  he  afterwards  turned  to  such  good  account. 

Daniel  Salt,  the  father  of  Titus,  must  have  been  a 
pushing  energetic  man,  for  when  his  son  was  old  enough 
to  take  upon  himself  business  cares,  his  father,  who  had 
gone  into  business  in  Bradford  as  a  wool-stapler,  had  a 
good  position   ready  for  him. 

That  Titus  Salt  had  a  fair  share  of  the  proverbial 
lons-headedness.  and  dogged  persistence  that  Yorkshire 
people  are  credited  with,  is  shown  by  the  incident  that 
first  led  him  to  start  as  a  spinner  and  manufacturer.  He 
became  impressed  with  the  possibilities  of  a  particular 
kind  of  Russian  wool,  and  as  he  could  not  bring  the 
Bradford  manufacturers  to  share  his  views,  he  went  into 
business  to  demonstrate  to  them  that  he  was  in  the  right. 
And  in  this  lie  was  completely  successful.  This  success 
probably  gave  him  the  necessary  confidence  in  himself. 
to  solve  the  much  greater  problem  of  how  to  use  alpaca 
wool  successfully. 

Alpaca  is  the  wool  <>i'  a  South  American  animal  that  is 
neither  a  sheep  nor  a  camel.  There  are  four  varieties,  of 
which,  two,  the  guanaco  and  vicuna,  are  wild,  and  the 
llama   and   alpaca,   are    domesticated. 

When  the  Spaniards  conquered  Peru  they  found  the 
natives  wearing  beautiful  robes  made  from  the  fleece  of 
these  animals,  but  though  they  brought  some  few  alpacas 
into  Spain  they  never  attempted  to  make  any  use  of  their 
long  silky  fleece. 

About  1832  a  Liverpool  firm  of  brokers  had  a  quan- 
tity of  this  alpaca  woo]  on  their  hands,  and  it  seemed 
likely  to  stay  there.  Flow  they  got  rid  of  it  Charles  Dick- 
ens tells  in  "  Household  Words."  Dickens  says:  "  This 
wool  was  a  huge  pile  of  dirty  looking  sacks,  filled  with 
some  material  which  bore  a  strong  resemblance  to  super- 
annuated horse  hair,  or  frowsy,  elongated  wool,  or  any- 
thing else  that  was  unpleasant  and  unattractive.  When 
these  queer  looking'  bales  had  first  been  landed,  or  for 
what  purpose  they  were  intended  no  one  could  say.  but 
they  seemed  likely  to  rot,  or  fall  to  dust,  or  he  bitten  up 
for  the  particular  use  of  family  rats  — for  brokers  would 
not  look  at  them,  merchants  would  have  nothing  to  say 
to  them,  and  manufacturers  shook  their  heads  at  the  bare 
mention  of  them.  But  one  day  a  plain  business  looking 
young  man.  with  an  intelligent  looking  face,  and  a  quiet 
reserved  manner,  happened  that  way,  and  his  eve  fell 
upon  some  of  this  superannuated  horsehair  projecting 
from  me  of  the  dirty  hales.  Our  friend  took  it  up,  looked 
at  it.  felt  it,  rubbed  it.  smelt  it:  in  fact  he  did  all  but  taste 
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it,  and  In'  would  haw    done  thai   it   it   bad  suited  bia  pur 

pose,   ten'  In-    w  a-  '   Yorkshire. ' 

Diekena  says  be  took  some  "i    il   bouie  in  bia  i ket, 

hut  ii  is  more  likely  thai  according  t>>  the  custom  of  the 
trade  il  was  hi-  handkerchief  thai  In'  filled,     Having  teal 
••il  it.  in  spile  of  his  father's  ami  friends'  advice  in-  aa 
tonished  the  owners  by  purchasing  the  whole  consignment. 

When  In'  had  succeeded  in  spinning  this  wool.  Ins  real 
difficulties  had,  however,  onlj  .just  begun,  ami  he  was  a 
long  time  before  he  hit  upon  the  proper  method  of  wea> 
in-  it.  hut  when  he  at  last  succeeded  in  producing  a  fabric 
of  matchless  luster,  ami  delicacy,  he  hail  the  happiness  of 
seeing  the  nets  fabric  groin  rapidly  in  popular  favor,  ami 
mill  after  mill  was  occupied  in  making  the  new  material. 

In  1844  Queen  Victoria  senl  him  the  fleeces  of  two 
alpacas  that  were  kepi  at  Windsor,  ami  -In-  was  -.1  delight- 
ed with  the  fabrics  made  from  them  that  alpaca  at  once 
became  the  rage. 

In  tin'  Great  Exhibition  of  1851  Mr.  Sail  not  onh 
showed  many  different  makes  of  alpaca,  hut  also  of  mo 
hair.  Mohair  is  the  fleece  of  the  Angora  goat,  and  h  is 
supposed  t<>  have  been  from  this  wool  thai  the  curtains 
ami  covering  for  the  altar  i>t'  the  Tabernacle  in  the  wilder 
ni'ss  was  made.  This  wool,  thought  evidently  known  in 
England  in  the  18th  century,  doe-  not  seem  in  have  been 
much  used  until  Mr.  Salt  began  to  make  mohairs. 

All  mohair  wool  used  to  come  from  Asia  Minor,  but 
of  late  years  Cape  Colony  has  been  a  considerable  factor 
in  the  trade,  ami  tlic  supply  from  these  seems  nol  t"  have 
yel  by  any  means  to  have  reached  its  full  development. 

Hut  it  is  in  connection  with  the  town  of  Saltaire,  the 
"alpaca  colony,"  which  Titus  Salt  built,  that  his  name 
will  he  besl  remembered.  Ami  there  is  probably  n<> 
manufacturing  establishment,  or  social  organization  in 
the  whole  world  better  known  than  the  works,  ami  town 
of  Saltaire. 

It  would  take  a  whole  number  of  "  The  Review  "  to 
describe  the  works  ami  public  buildings,  the  immense  Pac- 


Old  Manor  Itmne  Morlev  —  Birthplace  of  Sir  Titus  Salt. 

tory,  the  sun  dwelling  houses  with  their  pretty  gardens. 
the  church,  the  schools  ami  institute  ami  park;  the  1". 
almshouses,  etc.  all  built  ami  endowed  by  Tims  Salt. 

it  would  seem  that  the  Bible  maxim  that  to  whom 
much  has  been  given,  much  will  be  required,  was  never 
absent   fn  in  the  mind  of  this  man.   tor  besides  his  Salt 


am-   benefactions,   ami     In-    private   charities   which 

known  tn  he  great,  hi»  gave  away  in  In-  lifel to 

public  institutions,  no  less  than  hall  a  million  sterlii 

In  L867,  hi'  received  the  il ration  of  the  I.. 

Fionoi   from  the  then  Eniperoi  . . I  the  French,  ami  in  18811 

Queen    Victorii iferred     on   him   the     distinction 

baronetcy,  ami  from  that  time  on.  the  firm  ha-  been  known 
as  Sir  Titus  Salt.  Bart.,  Bo 

In  the  early    pan  of  [876,  it  became  evident   that   I 
useful  life  was  drawing  t..  a  close,  ami  on  the  29th  da>  ol 


\m;.>!,i  Goal    The  Vnimal  thai  Supplies  Mohair  Wool 

December  of  the  same  year  Sir  Tun-  Salt  died  at  In-  resi 
dence  Crow    Nest.     On  January   6th,   \^~~.  he  was  laid   n> 
resi   in  the  church  he  had  built   in  Saltaire.  ami  In-  funeral 
will  he  Inn-  remembered  in  tin-  West     Riding,     tor  over 
100,000  people  assembled   in   Bradford  streets  to  see  the 

funeral    cortege   pa—. 

Sjnee  Sn  Titus'  death  many  distinguished  English- 
men have  been  presidents  i  f  the  Sail  schools,  ami  a 
citizen  of  Toronto,  Professor  Goldwin  Smith,  holds  the 
In r  of  having  been  the  first   president   in   1877. 


TRIALS  OF  TRAVELLERS. 

\     L'OMMERt  IAI.  traveller  from   Montreal   a   lew   days 

.  \     ago  passed  the  niehl  in  a  hotel  in  Cornwall.     About 

midnighl   he  waked  up  with  a   feeling  of     ,-.,1,1  and 

jnn  peil  mil  of  be. I  mi  a  -till  hunt   for  an  extra  cover.     \'.. 

sign  of  an}   being  about  the  room  I pened  the  door  ami 

cautiously  peeped  out.     All  was  -till,  but  down  the  corri- 

dir  a  light  streamed  through  a  partly  opened  •! Out 

in-  slipped,  crep  hastily    along   the  silent   corridor,  found 
the  r.  .mi  empty,  grabbed  the  clothes  off  the  he, I  ami.  quick 

as  a  wink,  w  a- back  in  his  own  nest  with  tin mmandeered 

blankets  piled  cosily    atop.     Next   morning     at   breakfast 
the   Montrealer  overheard   a   most    indignai  ■•!]  of 

"such  a  curious  thing  happening  last   night."     \\<-  had 
lefl  Ins  room  for  jusl  a  minute  to  see  aboul  getting 

bed    clothes,   ami    when    ho   came   back      his   bed    was 
stripped,  and  m.  si<m  of  any   one  about   anywhere.     And 
the  Montrealer  looked  his  sympathy  and  kept  hi-  face  as 
as  his  i  w  u  arm. 
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THROUGH    A    MODERN 
WHITEWEAR    FACTORY 

# 

N  invitation  was  recentelv  given  me  to 
visit  a  modem  whitewear  factory  after 
the  lights  were  lit.  The  factory  1  was 
wanted  to  sec  was  specially  built  for 
making  ladies'  and  children's  cotton 
clothing  by  strictly  modern  methods, 
and  every  device  that  can  simplify  and 
expedite  t lie  work  lias  been  introduced. 
In  the  modern  factory  everything  goes  as  it  were  by 
clockwork,  and  the  manager  is  the  man  thai  keeps  the 
machinery  wound  up  and  everything  goine'.  The  old 
saying  too,  "  a  place  for  evei'vtliing  and  everything  in 
lis  place  "  is  forcibl"  impressed  on  one  l>v  the  methods 
employed   here. 

The  particular  factory  which  1  visited  is  a  large  and 
imposing  building.  As  you  enter  from  the  street  by  a 
wide  and  handsome  entrance,  through  large  doors  of  pol- 
ished wood  and  ulate  glass,  you  turn  to  greet  a  lady 
standing  1>V  the  door,  onlv  to  find  that  it  is  a  lifelike  wax 
figure  wearing  a  linen  costume  that  is  to  be  the  "latest" 
when   Summer  comes  again. 

The  first  thing  that  strikes  you  is  (lie  sense  of  space  - 
the  lofty  ceiling  and  the  spread  id'  the  windows.  This  is 
not  confined  to  the  office  Hat,  but  it  is  the  same  all  through 
the  building.  There  are  no  dark  corners  in  this  factory. 
Another  thing  is  the  Summerlike  state  of  the  tempera- 
ture, all  over  the  building.  70  degrees  being  the  regula- 
tion temperature  and  the  high  ceilings  make  ventilation 
perfect.  No  hum  or  vibration  of  machinery  is  felt  or 
heard  as  the  floors  are  extra  strong  and  designed  for  this 
end. 

The  central  pari  of  the  entrance  is  used  for  the  sam- 
ple room,  hut  fittings  are  not  yet  comulete.  On  this  floor 
too  are  the  general  offices,  and  a  cosy  separate  office  for 
each  member  of  the  firm. 

To  enter  the  factory  proper  you  must  mount  a  wide 
si aii-.  which  as  well  as  all  the  floors  in  the  builing,  is  of 
oiled  wood.  This  staircase,  as  well  as  all  the  lavatories, 
etc.,  coal  bins,  engine  room  and  anything  that  will  make 
a  dust,  or  raise  a  smell,  are  outside  the  enclosing  walls. 

It  was  a  pretty  sight  to  see  the  long  rows  of  girls  at 
their  machines,  each  with  an  individual  electric  lighi 
bull>  that  can  be  moved  in  any  direction,  so  that  it  will 
throw   the  lighi    where   it    is  wanted,  on   the  work. 

'  We  are  quite  proud  of  our  -iris,"  said  the  member 
of  the  linn  that  acted  as  cicerone.  "  and  think  our  em- 
ployes are  above  the  average,  -lust  cast  your  eye  on  those 
faces  and  sec  if  I  am  not  righl  .' "  And  I  was  bound  to 
admit  the  fact.  One  end  of  the  lar-e  workroom  was  sep- 
arated from  the  rest  id'  the  room,  by  a  -lass  partition,  in 
which  were  two  wickets  -the  one  for  giving  out  the  un- 
made, and    the  other   for  receiving  the   finished    work. 

(hi  going  behind  the  examiners,  whose  business  it  is 
l.i   detect    imperfections,    wei'e   seen   intent    on    their   work. 


At  another  table  -iris  were  threading  pretty  ribbons  in 
the  various  pieces  and  tieing  them  in  dainty  bows.  To 
the  side  was  a  table  with  machines  for  special  work — 
buttonhole  making  and  fancy  stitches,  etc.  One  of  these 
machines  was  for  sewing  on  buttons.  Now,  sewing  on 
buttons  by  ordinary  methods  is  tedious  work,  as  every- 
one knows,  but  here  we  have  a  machine  that  sews  up- 
wards of  7,0(10  buttons  on  in  a  day,  and  good  and  firm,  too 
—  for  the  writer  tried  to  pull  one  off.  and  it  not  only  sews 
them    on   but    it    cuts   the   thread    and    ties   the   ends   as   well. 

The  garments  to  be  made  are  given  out  in  bundles, 
and  are  made  by  what  is  termed  team  work-  that  is.  each 
-irl  does  a  certain  part.  This  is  a  much  more  expeditious 
method  than  if  one  girl  began  and  finished  the  garment. 

When  finished,  examined  and  buttons  and  ribbons  are 
all  in  place  the  bundle  is  thrown  into  a  chute,  which  takes 
it  to  the  pressing  room;  but  we  go  up  to  another  fiat  be- 
fore-following it   there. 

On  the  to])  flat  is  the  stock  and  cutting  room,  and 
here  was  seen  a  novel  machine  for  cutting  out.  or  rather 
sawing  out,  garments,  that  was  worked  as  all  the  other 
machinery  in  (lie  building  is.  by  electric  power.  When 
the  writer  saw  it  250  skirts  were  being  cut  out.  and  that 
was  not  the  limit  of  its  capacity.  The  cutting  was  ac- 
complished with  great  rapidity,  and  the  edges  were  as 
clean  cut  as  a  die  — not  a  shade  of  difference  between  the 
top   layer  and   the   lowest. 

Laving  the  (doth  ready  for  cut  tin-  seems  to  be  an 
operation  that  takes  considerable  time,  but  on  their 
longest  table  this  firm  is  putting  a  traveller  that  works 
backwards   and    forwards  and   so  expedites  the   work. 

After  cutting,  the  trimmings  are  added.  And  there 
is  no  time  lost  looking  u"  the  trimmings  either,  as  each 
kind  has  its  number  and  box,  and  the  bundles  are  made 
up  ready  to  be  given  out  on   the  floor  below. 

In  the  pressing  room  each  girl  has  her  own  table.  And 
the  girls  are  nlaced  back  to  back  "  so  that  thev  can't 
talk."   the   writer   was   laughingly   informed. 

Each  girl  has  her  own  iron  connected  with  a  eras  tube 
and  by  a  new  device  the  -as  is  mixed  with  air.  and  a 
great  saving  effected.  She  has  nothing  to  do  but  go 
staright    ahead    as  her  iron    is   always   clean    and   ready. 

Such  a  pile  of  dainty  wliitewear  was  seen  here,  all 
white,  smooth,  and  folded  so  as  to  show  up  to  best  ad- 
vantage, for  it  is  attractiveness  that  makes  the  sale. 
though   it    is  good    fit    and   finish    thai    keens   the   customer. 

On  this  Hat  the  boxing,  shipping,  etc..  is  done,  and 
passing  on  we  came  to  what  was  the  most  interesting  fea- 
ture of  this  factory,  as  it  evinced  the  kindly  thought  and 
(•are  that  was  taken  for  the  comfort  of  those  who  worked 
there. 

"  From  our  first  beginning  business  we  have  always 
taken  a  greal  interest  in  our  -iris,  and  when  we  built 
to  suit  ourselves  we  were  enabled  to  show  our  interest  in 
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WAIT 


There  is  money  in  it. 

Our  travellers  will  call  upon  you  with   the  largest  variety 

in  American  Fashion,  American  Make  and 

American  Finish  of  Su  k  waists,  Silk  Co.\i>,  sh.k 
Dress  Skirts  and  Underskirts,  also  Fancy  Cotton 
Waists  and  Cloth  Skirts. 


the  AMERICAN  SILK  WAIST  C° 

30  St.  George  St.,  MONTREAL. 


4 

<j_         Spring  and 
&\&.-      Summer  line 
now  ready. 


Larger 

and  better  than 

ever  before. 


S> 


We  show  the 

latestAmerican 

and  foreign 

styles— made 

on  merit. 


Write  for 
Illustrated  Booklet. 


s. 

PIONEER 


PHILLIPS  &  CO. 

CHILDREN'S  DRESS  HOUSE 


23-25-27-29  Washington  Place,  NEW  YORK.  USA 


Art  in  Neckwear 


THE  SMARTEST  OF  DESIGNS  IN  THE 

MOST  PERFECT  SHAPES 


Buy  Direct  From  the  Manufacturers 


•« 


H.T.  GREENLAW  &  CO. 


83  Golden  Lane.  E.C. 


LONJON,       ENGLAND, 


SOLE  REPRESENTATIVES  FOR  CANADA 


Messrs.  E.  A.  Cuffe  &  Co.,  67  Yonge  St.,  TORONTO 
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a  practical  form,  so  we  planned  this  lunch  and  sitting:  room 
for  tlicni,*'  remarked  a  member  of  the  firm  to  me. 

The  bright  airy  Lunch  room,  like  all  the  resl  of  the  fac- 
tory, was  clean  as  a  new  pin.  The  tables  had  white  cov- 
ers, and  were  set.  with  neat  tableware  ready  for  the  next 
meal,  while  the  dining  chairs  were  of  a  comfortable  pat- 
tern. A  cook  was  in  attendance,  and  tea  and  milk  — and 
good  tea.  too,  is  provided  at  one  cent  a  cup.  The  tea  I 
had  the  pleasure  of  tasting.  Preserved  fruit  and  hot 
vegetables  can  also  be  had  to  supplement  the  cold  lunch 
brought  from  home. 

Behind  the  lunch  room  is  a  sitting  room  with  rock- 
ers and  easv  chairs,  and  the  beginning  of  a  library,  and 
conveniences  for  writing,  etc.  Over  the  open  grate  was 
a  neatly  framed  picture  of  one  of  the  girls  who  had  been 
with  the  firm  since  they  first  started  business,  and  whom 
Ihev  greatly   valued. 


While  the  writer  was  finishing-  her  tea.  a  bell  rang:,  and 
section  one,  for  with  such  a  large  Dumber  of  g-irls  some 
system  has  to  be  observed,  was  heard  approaching  with 
hurried  steps  and  much  laughter.  The  voungvr  girls 
rushed  in  first,  while  the  elders  came  more  sedately,  and 
soon  a  merry  party  was  seated  around  each  table,  for  they 
were   working   overtime    that    night. 

Housewives  often  wonder  why  servants  are  so  scarce, 
but  as  factories  of  this  class  multiply,  where  every  care 
is  taken  to  provide  for  the  comfort,  health  and  safety 
of  those  employed  in  them,  if  other  points  are  emial,  it 
seems  likely  that  fewer  girls  even  than  at  present  will 
be    willing    to   take   ti"  domestic   service. 

Eight  years  ago  the  particular  firm  whose  factory  1 
visited,  started  business  with  only  15  machines.  They 
now  have  a  laree  staff  of  employes  to  perform  what  they 
then  did  with  their  own  hands  and  the  experience  of  this 
firm  is  the  experience  of  most  other  Canadian  firms. — L.D. 


WHITEWEAR. 


SHORTER  HOURS  IN  THE  WHITEWEAR 
FACTORIES. 

PARADOXICAL  as  it  mav  seem,  it  is  said  that 
the  scarcity  of  skilled  labor,  and  the  great 
demand  for  the  same,  may  be  the  cause  of 
shorter  hours  in  the  whitewear  factories  in 
Toronto. 
One  large  manufacturing  establishment  is  closing  up 
its  factory  after  January  1st  at  5  o'clock  in  the  evening 
instead  of  6  o'clock.  This,  it  is  hinted,  is  being  done 
with  the  purpose  of  attracting  employes,  and  one  at  least 
of  the  other  large  firms  is  seriously  considering  the  ad- 
visability   of    following    suit. 

Those  who  are  familiar  with  the  practical  working 
of  one  of  these  factories  will  readily  see  that  this  earlj 
closing  need   not    necessarilv   make   the  output   smaller. 

Managers  of  these  establishments  find  discipline  hard- 
er to  enforce  between  5  and  (i  than  any  hour  of  the  day. 
as  the  gills  are  beginniii"  to  be  tired,  and  a  little  extra 
effort  on  the  operatives  part,  in  the  earlier  hours  of  the 
day.  will  easily  offset  the  loss  of  this  one  hour  at  the  end 
of  it.  This  the  girls  will  be  inclined  to  accomplish  as  it 
will   mean  a  curtailment    of  their  wages   if  they  do   not. 

In  support  of .  this  view  the  instance  can  be  cited  of 
a    manufacturer    who    some    years    ago    had    a    large    slock 


of  goods  that  he  did  not  want  to  job  off  and  wishing  to 
curtail  his  output  without  losing  his  hands  he  cut  down 
the  working  days  to  four  in  the  week,  when  to  his  sur- 
prise he  found  that  the  output  was  just  about  the  same 
as  when  the  longer  time  was  worked.  The  truth  of  the 
matter  was  that  the  operatives  having  been  used  to  a 
certain  wage,  made  an  extra  effort  to  maintain  it,  and 
were  enabled  to  do  so  by  the  fact  that  they  had  two  and 
a-half  days'  rest  out  of  the  week. 

It  is  generally  conceded  by  heads  of  firms  that  when 
overtime  is  worked,  except  that  it  helps  to  complete  an 
order  by  a  certain  date,  and  so  satisfies  customers,  it  is 
id'  very  little  practical  benefit  either  to  the  firm  or  the 
employes. 

An  operator  can  only  do  a  certain  amount  of  work. 
and  if  she  w<  rks  1  wo  or  three  hours  overtime  for  two 
i  i'  three  niejils  a  week,  there  is  a  very  pereeptable  lessen- 
ing  of  the   work   she   turns  out    in  the  day. 

rfhe  whole  tendancy  of  modern  methods  is  towards 
shorter  hours  and  more  intensified  work  in  those  hours, 
that  is.  within  certain  bounds,  and  perhaps  we  shall  see 
five  instead  of  six  fixed  as  the  general  hour  for  (dosing 
work  in  the  whitewear  factories  before  long  — at  any 
rate   the  experiment    is    in   a    fair   way   to   be   tried. 
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MEREDITH,  after  nearlj    fort)    years  of 
service  in  the  Bank  of  Montreal,  has  been 
promoted   to   the   important    position   of   Assistant 
General    Manager  of   thai    prosperous  institution. 

His  career  has  been  one  of  Bteadj  progress,  and  he 
in:i\  be  described  ;i-  a  man  who  has  constantly  grown 
Prom  liis  earliest  beginnings.  Mr.  Meredith  would  have 
made  a   success  al    am    business.     One   would  only   need 


L.S.D.,  one  pound  being  valued  al  $4.00     I    Tannery, 

the  Montreal  branch  was  established    i 

Beparate  business   Prom   the  head  office,   Mi     I      II     I 

being   appointed   as   first    manager.     The     d<  m  ot 

ohief  officer  of  the  bank   was  changed  to  thai  ol   cashier 

and  then  to  that  of  general  manager.     In  the 

Mr.  David  Davidson  was  the  general  manager.    In  the  Pol 

lowing  year  the  bank   was  appointed   bankers  in  Canada 

Por  the  Canadian  Government.     In  January,  L893,  \l 

S.  Clouston,  being  general   manager  at   the  time,  bei 

their  financial  aeent   in  Greal   Briti 

Mr.   Meredith   is  distinctly  th< 
management  throughout. 

The  hoard  of  directors  need  onlj   to  be  mentioned  i< 


type  oi   the     efficient 


to  look  ai  his  Btrong  face  to  Peel  thai  you  would  gladlj       indicate  the  dignitj  and  tone  of  such  an  institutio 


n.  These 


invest  your  earnings  in  any  institution  over  which  he  had 
control,  lie  is  personally  a  model  of  refinement.  Ee  is 
Pond  of  sport  and  athletics  of  all  kinds,  riding,  golfing, 
Balling  and  shooting;  and  his  splendidly  proportioned  fig- 
ure is  noticeable  in  all  the  events  of  importance  from 
time  to  time.  He  believes  firmly  in  the  sound  mind  and 
a  sound  body. 

Alert,  keen  and  absolutely  exacting  in  the  details  of 
the  hank,  he  is  a  distinct  antithesis  outside,  where  his 
free,  pleasing  and  generous  personality  have  made  him 
a  favorite  with  all  who  know  him. 

His  earliest  appointment  was  as  accountant  at  Lon- 
don. Out.,  afterwards  be< ling  accountant   in   Montreal, 

later  assistant    inspector   at    the   head   office,    following    as 

Bistant  manager,  and  then  manager  at  Montreal,  and  more 
recently  assistant   general  manager  at    the  head  office. 

Mi-.  Meredith  has  a  hohhv  id'  gardening  and  is  most 
devotedly  fond  of  animal  pets.  He  has  one  id'  the  most 
beautiful  private  residences  iii  .Montreal,  which  is  at 
times  a  brilliant  scene  of  intellectual  and  social  gather- 
ings. 

He  is  fond  of  art,  and  is  one  of  the  Councillors  of 
the  Art  Association.  He  is  a  director  also,  of  the  Stand- 
ard Life   Insurance  Co. 

Mr.   Meredith   is  so  unassuming  that   it    was  difficult 

indeed  to  induce  him  to  permit  this  short  sketch  about 
himself.      But    he   is  now  a   public  character  and   hundreds 

of  our  readers  do  business  with  this  great  bank  and  are 
interested  in  knowing  something  id'  the  men  at  the  head 
of  it. 

Something  might  be  well  said  regarding  the  magni- 
tude of  the   banking  institution   over  which    Mr.    Meredith 

i-  second  in  command.    The  Bank  of  Montreal  is  the  third 
largest    banking   institution    in    the    world,    and    the    presi 
dent.    Right    Hon.    Lord    Strathcona     and     Mount    Royal, 
G.C.M.G.,   is  one   of  Canada's   princely   benefactors.      Ii 
was  on  Monday.  November  :;.  1817,  the  Bank  of  Montreal 

"I"' I    for  business   in   the  building  of  the   Armour  estate, 

situated  on  St.  Paul  between  St.  Nicholas  and  Si.  Francis 
Xavier  streets.  To-day  they  have  a  new  structure  on  St. 
•  lames  streej  unsurpassed  tor  beauty,  in  the  world.  The 
paid-up  capital  then  was  $350,000,  which  stands  out  in 
vivid  contrast  to  the  capital  of  to-day  of  $13,379,240.  The 
ftrsl  presi. lent  was  Mr.  John  Cray  and  the  first  cashier 
was  Mr.  Robert  Griffin. 

On  January   1st.   1858,  the  Bystem  of  decimal   currency 


include  besides  Lord  Strathcona:  Ho,,.  G.  A.  Drummond, 


t 


MR     H.    V     MEREDITH, 

The  Recently  Appoint,  d  Assistant  (icneral   Manager 

of  ihe  Bank  of  Montreal. 


vice-Dresident;   A.  T.  Paterson,  Esq.,  E.  B.  Greenshields, 

Esq.;  Sir  Wm.  A.  Macdonald,  Esq.;   B.   Ii.  Angus,   Esq.; 

James   Ross,   Esq.;   Hon.  R.  G.   Reid,   Esq.;  Ho,,.    Robert 
Mackav. 


BUSINESS   MEN   AS    TEACHERS. 

THE  courses  of  study  in  the  Willis  Business     Colli 
Ottawa,   appeal   very   forcibly   to   the   good   judg 
of  business  men.   ;,s   it    ,>   the   po]icy     of   Principal 
Willis   to  engage   as   teachers  only   men   and     women   who 
have    had    practical    business   experience    in    their    spi 
ties.     Experienced   bo,  kkeepers  teach  book  irjth- 

metic    and      correspondence;      experienced  .hers 

leach   shorthand    ami   tvpewritine-:   expert    penmen 
writing.     The   eraduates  of   this   modern, 


!'i.  missive   institution,  as  the_result   of  this  practical   in- 
struction, are  able  to  do  first-class  work,  and  are  „i  de- 
was  adopted  m  Montreal.    Prevtous  to  that  date  the  bank      mand  amongst  the  business  houses     familiar     with  Z 
books  were  kept     in  what   was  styled  Halifax  currency,      merits  of  the  sehool. 
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WHEN  raw  cotton  reached  about   12  cents  on 
December  let,  there  were  a  few   who  con 
i  i « I  *  ■  1 1 1 1  \    believed   that    a  decline     was  in 
sight.     But  against  those  Pew   was  ranged 

tl pinion  of  those  in  close  touch  with 

the  market,  thai  an  advance  rather  than  a  decline  was 
coming.  On  December  J 1 1  ■  1  the  price  for  spot  cotton  was 
11.95.  The  nexl  day  aboul  noon  the  Government  reporl 
was  announced,  and  although  the  general  estimate  was  for 
little  over  ten  million  bales,  and  the  Government  reporl 
placed  ii  at  a  verj  few  thousand  less  than  ten  million,  the 
instant  the  figure  nine  was  announced,  there  ensued  a  wild 
scramble  of  buyers  and  cotton  rose  on  some  months  68 
point*  in  a  few  minutes.  Later  it  sank  t"  12.4.">.  The 
followin"  day  it  was  12.65  and  from  then  until  the  l~th 
the  price  wavered  between  that  point  and  1_. '_'•">.  Then 
Btrong  cables  and  pool'  weather  reports  "  bulled  "  it  up 
io  13.20  in  three  days.  A  drop  on  the  22nd  was  followed 
bj  a  ■'  hull  "  movement  and  the  price  went  steadily  up 
until  on  the  28th  ii  reached  14.10,  the  highest  hut  once  in 
28   years.      The    market    of   the   29th    was   the    wildest    that 

has  been  known  on  the  exchange.  A  eounle  id'  advances 
of  lid  or  7u  points  were  sandwiched  in  between  as  manj 
and  as  strong  drops,  the  price  at  night  being  down  to 
l  1.70.     At   the  time  of  writing  there  is  no  indication  of 

what    will    happen    within    the    next    week.      Thai    there    will 

be  excitement  seems  evident  and  from  the  ease  with  which 

the    hulls    have    controlled      the    market       for    six    months, 
chances  appear  to   he   in   their  favor. 
•      •      • 

That  the  present  prices  ;ire  a  result  id'  clever  manipu- 
lation l-  tin.'  t,.  a  ureal  extent,  hut  that  it  is  also  caused 
h\  existing  conditions  in  the  new  crop  is  just  as  true.  The 
crop  is  short— 800,000  bales  less  than  last  year,  and  over 
a  million  and  a  half  short  of  the  estimated  demand.  The 
speculator  knows  this,  and  realizes  that  over  his  head 
hangs  a  sword  that  is  held  by  the  ••  hull  "  party.  Sully. 
Price  and  Brown  were  clever  enough  six  months  ago  to 
anticipate  a  shortness,  ami  fortunate  enough  to  he  aided 
hv  a  still  smaller  crop,  and  a  nervous  hear  party.  Care 
ful  calculation,  unlimited  capital,  conspicuous  daring  and 
good  fortune,  have  assisted  the  '•  hull  *'  operations,  ami 
one  success  makes  the  next  one  easier.  In  the  handling 
of  the  "  corner  they  have  shown  consummate  skill.  A 
reaction  is  allowed,  a  ouiek  advance  soon  shows  their 
power,  ami  the  ''  hear  "  narty  is  friehtened  into  helpless 
ness.  Ii  i-  fell  by  many  thai  the  ••hulls"  have  restrict- 
ed the  snoidv.  and  can  thus  ask  their  own  price.  If  this 
i-  s..  there  will  he  a  reckoning  some  day.  when  the  crop 
held  hark  is  thrown  on  the  market.  Demand  will  lessen 
as  the  price  advances,  and  the  curtailment  of  the  mills  will 
have  a  further  rlTrct.  The  cotton  mill  owners  are  perfect- 
ing an  agreement  to  curtail  production,  and  it'  this  is  com- 
pleted and  adhered  to  cotton  must  come  down,  hut  whether 
sufficient  to  rreailv  effect  prices  in  cloths  is  another  mat- 
ter.     At    the   present    demand    a    crop  of  over  eleven    and    a 

halt    million  hales  would   hi'  m ^-arv    to  bring  prices  to 

last  tear's  Reure.  Dnrins  the  month  of  December,  1902, 
ertton  varied  from  S.50  to  S.85,  while  the  past  month  has 
seen  it   tin  to  1  1.10  and  not  once  below  11.95. 

Tli is  tlurrv  in  prices  has  worked  havoc  with  price  li-t-. 
In  an  editorial  the  prices  at  the  middle  of  December  are 
compared    with    tin  se    in    force    last    March,    hut    since    the 

former  date  all   those  quotations  have  been   withdrawn, 


and  where  provisional  new  ones  are  issued  there  i-  a  fur 

ther  advance.     For  over  i >nth  the  merchants  and  the 

Montreal  Cotton  Companies  have  issued  no  regulai  pi 

hut    have    taken    orders,    the    prices    lor    which    will    he   (pint 
ed   oulv    from    the   mill.      <>n    the    ImIi    ihe   Colonial    I'deach 

ing  ami  Printing.  Co.  withdrew  all  price-,  and  on  the  28th 
the   Dominion   Cottons    Mills  Co.   did   the  Bame.     I'' 
ional  quotations  are   given     which   advance     all   lines  of 
bleached   shirtings  a  quarter  of  a  cent,  cambrics  a   halt 

cent  and  ducks  one  and  a  half  cent-.  The  w  hole-ale 
houses  are  buying   from   hand   to   mouth,  ami   have   very  lit 

tie  idea  what  prices  will  meet  an  order.  There  is  not  one 
settled  quotation  out,  nor  will  there  he  for  weeks  to  come. 
No  mailer  which  wav  cotton  goes  ii  will  he  unsteady,  'hi 
December   18th  cotton   laid  down   m   Montreal   cost    13.90 

and   on    December  28th    had   advanced    to    15   Cents.      On    |).' 
cember    Ith    advances   in   cloths   were   made   all   around,   and 
a     few     more    were    added    al     the    middle    of    the    month,    hut 
as    ihese    have    since    been    all    withdrawn,    thev     are    of    no 
interest    save  a-   given   in   the  editorial    referred   to. 
•       *       * 
The    London    woo]    market     remain-    very    strong,    influ- 
enced solely  by  the  difference  between  the  supply  and  the 
demand.       It    nia\    seem    a    peculiar    feature    of    the    market 

that  high  class  wools  have  advanced  vei?  link'  in  price, 
hut  a  simple  explanation  is  that  there  is  none  of  it  to  he 
had,  and  the  price  is  only  nominal.  Another  reason  is 
that  prices  for  these  were  at  a  very  high  level  last  vcar. 
almost  up  to  that  of  1899  the  I m  year;  and  Mill  an- 
other is  that  the  demand  is  decreasing  yearly,  as  the  mod- 
era  machinery  works  up  a  lower  grade  into  a  presentable 
cloth.     The  latest   Shelbourne  reports  state  that    receipts 

are  much  less  than  last  year  and  price-  remain  firm.  The 
feature  of  the  market  is  the  demand  lor  the  f> 1  aver- 
age wools.  The  receipts  of  wool  at  Shelbourne  from  June 
30th  to  October  30th  were  31,000  hah-  less  than  last  year, 
hut  this  is  partially  accounted  for  by  the  lateness  of 
shearing  this  year.  The  carryover  from  the  London  sales 
was  the  smallest  in  the  past  ten  years.  The  average  price 
ni  a  hale  of  greasy  wool  in  the  first  sale  of  a  certain  com- 
pany   for  the  past    ten   year-   i-  : 
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WADDING   STILL    HIGHER. 

A    FURTHER   advance  is  reported   in  the  price  of  cotton 
wadding  h\   X.  Henderson  &  Co..  Belling  agents  for 
the  Dominion  Wadding  Co..  Montreal.     The  advance 
amounts  to  about   1"  per  cent.     Prices  are  very  firm,  and 
further  advances   may   he   expected.     Prices   now  quoted 
are  as   follows 

B  v  I  riNG —  lutes  i  !as< ••- 

N'orth  Star 14  I. ">  cents  per  pound 

Crescent 13  14 

Pearl 13  IS    ' 

Made  in  4    6   8    12  and  16  o/    rolls 

Wadding— 

H'ack A  B. 

26  •-'•Jccnt-.  per  pound 

White  XX  X 

32  26 

'Made  in  I  and  12  vard  pes  .  also  in  2,  .'1  and  4  pound  to  the 
12-yard  length 

The  above  prices  took  effect   on   December  21.     They 
ate  Bubject   to  change  without   notice. 
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Wholesale  Millinery 

Every  line  in  our  magnificent  range  of 
Samples  for  Spring  and  Summer  season 
will  bear  the  most  thorough  comparison. 

Our  values  have  been  found  right  by  a 
large  number  of  the  Millinery  buyers  of 
Canada  who  have  already  placed  substantial 
orders  with  us. 

Our  Representatives  will  call  upon  every  dealer  in  Millinery 
Goods  in  Canada.  Those  who  have  not  as  yet  placed  orders,  we 
would  respectfully  request  to  kindly  reserve  same  until  they  have  had 
an  opportunity  of  inspecting  our  samples. 

TheD.  ricCALL  CO.,— 


VALUES 


DEBENHAM,  CALDECOTT  &  CO. 


MILLINERY. 


STRAW  GOODS, 

FLOWERS, 

CHIFFONS, 

MILLINERY  TRIMMINGS, 
Also  a  complete  stock  of  Staple  and  Fancy  Dry  Goods. 

Note. — We  are  opening  up  a  Trimming  Room  in  February  to  receive 
Millinery.    Our  trimmed  goods  we  expect  to  have  by  the  first  week  of  February. 

7Qy2  st.  Joseph  st  |8  st-  Helen  St.,  MONTREAL 

QUEBEC.  ■ 
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17)  N   the   wholesale  milliner;  houses  prepar- 
ations are  begining  to  be  made  for  the 

SDring    trade.       Staple    lines    thai     have 
been    Bold   earlier   itl    the   seaaoil    are    mm 

being  shipped,  and   buyers     are  paying 

visits  tn  New   York  in  quest  of  the  latest 
novelties.    Buyers    who  are  acting     foi 

Canadian  houses  in   Paris  and  other  cen- 
tres  are    preparing    to    return,   bringing 
with  them  the  latest  ideas  from  Europe.    Of  course  it  is 

hard   to  predict   just    what    will   be   the   novelties;    idea-  of 

what  will  be  the  Leading  Btvles  are  as  yel  vague. 

•     •     • 

It  would  seem  that  the  seasons  are  lengthening  and 
that  the  trade  for  Spring  and  Kail  is  not  crowded  into 
such  a  short  time  as  formerly.  The  last  few  seasons  have 
been  very  satisfactory  on  the  whole  and  everything  points 
to  another  pood  season. 

THE    READY-TO-WEAR   HAT. 

'PHK  "  ready-to-wear  hat  "  is  a  factor  that  must  he 
1  reeoned  with,  in  catering  for  the  Spring  trade.  As 
this  is  a  hat  that  is  designed  specially  with  the  oh 
leet  of  rendering  them  becoming  to  most  faces,  and  as 
the  greater  part  of  the  work  on  them  is  done  by  machine, 
they  are  put  on  the  market  at  a  price  that  is  within  the 
reach  of  all  purses  and  most  millinery  departments  find 
it  profitable  to  carry  a  good  assortment  of  this  elass  of 
hat. 

This  kind  of  hat  has  been  well  received  by  the  trade 
for  Spring,  hut  for  the  past  month  a  little  slowness  has 
been  experienced. 

.lust  at  present  straws  are  in  the  ascendent,  rather 
than  the  chiffons,  nets  and  other  airy  fabrics.  Checked 
straws  in  black  and  white,  bhie  and  white,  red  and  white, 
iti-..    are   decidedly   favorites  for  early   Spring. 


w 


THE  SYNDICATE  CARD. 

1/ II ILK  of  course  the  colors  on   the  Syndicate  card 
,'V       furnishes  no  (due  as  to   what    will   he  most   en  evi- 
dence   in    the   Canadian    trade,   as    it    expresses    the 
Parisian    idea    it    is   always  of   interest    here.      One    leal  lire 
of  tin'  card  is  the  many  tones  of  one  color,  and  this  would 

seem  to  point  to  shaded  effects  rather  than  the  combina- 
tion of  separate  colors. 

Greens  have  a  strong  representation.  At  the  present 
moment  a  bright  emerald  is  bein<r  very  much  worn,  both 
in  Paris  and  London.  The  series  is  made  up  of  two  dis- 
tinct   types,  one   in   pale   reseda   greens   and   the  other  on 


the  emerald  order,  shading   through   hunter's  green   to  .i 

\er\     deep    rich    to.ne. 

Champagne  tones  are   verj    Btrong,  and   thej    come   in 

pinkish   as   well   as   the  duller  colors   thai   shade   into   mode 

When  the  fact  that  Paris  favors  grey  is  considered  it 

i-  not  surprising  I"  find  such  a  Ion;:  list  of  greys  mi  the 

card  and  that  their  position  is  s,,  prominent.  The  I. un- 
iii    this   color   are.  medium    rather   than    light. 

The  soft  pretty  grej  called  mole  is  likeh  to  go  tor  the 
\er\  early  trade.  This  is  a  soft,  warm  shade  with  a  deal 
of  brown  in  it. 

Manxes  again  have  a  prominent  position  mi  the  shade 
card,  but  mauve  seems  in  this  country  to  be  looked  upon 
as   a    doubtful    color. 

Fuchsia  shades  are  again  on  the  card.     Bluish  greens 

are  one  of  the  ranges.  This  class  -tarts  out  with  pale 
turquoise,  and  there  are  three  more  following  on  the  same 
order. 

Nearly  at  the  end  of  the  card  are  a  pretty  series  of 
blues,  and  bluets  in   three  shades  make   up  the  card. 

Browns  are  extremely  well  represented  and  there  are 
pinks   and    also   yellows. 


OSTRICH   PLUMES   FOR   THE   SPRING  HATS. 

A  GOOD  deal  of  confidence  is  expressed  in  the  use  of 
ostrich  plumes  for  trimming  the  Spring  hat  li  is 
the  colored  feathers  that  are  expected  to  take  rather 
than  the  blacks  and  whites.  Not  that  blacks  and  whites 
will  not  be  worn,  but  colored  plumes  will  lead.  Though 
some  long  plumes  will  be  seen  on  some  styles  of  hats.  I  he 
tendency  seems  to  be  towards  the  demi-plumes  and  the 
shorter  tips.  Bonnet  tins  will  \>o  particularly  in  evidence. 
These  will  often  be  converted  into  an  aigrette  by  the  ad- 
dition of  an  osprey.  By  the  way.  it  may  be  mentioned 
than  osprey  is  likely  to  rule  dearer,  as  owing  to  the 

demand    in    other    markets    the    price    has   jumped    50    per 
cent. 

LACES  AND  NETS. 

LACKS   are    in   such    a    wealth    that    they    must    be   going 
to  be  used  very  liberally  on  the  Spring  hats.     First 

in   popularity    are   the  silk  yeek-libre  silks.   I   suppose. 
I    should   call   them.     There  are   any  number  of  handsome 

patterns  in  this  kind  of  lace,  and  there  are  bands,  gal is. 

separable  motifs,  etc.     Lace  all-overs  are  also  well   thought 
of  for  use  on  Spring  millinery. 

Some    lovely    bands    of    Oriental      lace    have    i 
imitation  Tenerift'e.     In  net  top  Laces  some  handsome  pat 
terns,  with  the  pattern   in  eggshell   and   the  popular  but 
ton  effect,  are  show  ing 
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laces  and  light    laces  of  kindred  makes  are  and  this  pattern  will  be  outlined  with  jet  and  either  gold 

Phere  is  a  wide  collection  of  Escurials,  botfr  i  r  silver.     The  effect  is  very  rich  and  striking, 

white,  and  in  gal is,  motifs  and  all-overs.  Embroidered    straw   bands   in   both   black,   white   and 

laces,  however,  yet   shown   is  colors,  and  with  and  without  the  introduction  of  gold  or 

These  insets  are  silver  are  very  much  in  evidence:  as  also  are  crowns  em- 


Id  ne.  pale  green, 


Chantilh 

Wei  I    show  n. 

in   black   am 

The    "I'eatesl     novelty    in 
the   new    I'laiien    laces,   with    linen    insep 
in    different    pale    colors   such      as    pale 
champagne,  etc. 

Pleated  and  niched  chiffons  are  to  he  quite  a  feature 
for  the  coming  season.     Everything  points  to  a  large  de- 

gn I     light,    fluffv    styles,    and    these    pleatingS    will    not 

only  he  used  < . n  hats,  hut  for  stole  effects  and  as  dress 
trimmings  as  well.  Vandykes  and  scallops  are  much 
oftener  met    with   than   the  straight   edge. 

The  embroidered  chiffon  galoons  are  again  broughl 
out,  and  in  some  very  rich  and  handsome  patterns.  These 
are  particularly  noticeable  in  champagne  color. 

For  the  high-class  trade  colored  laces  are  iii  evidence, 
and  in  a  totalis'  new  form,  for  the  ground  is  in  canvas 
weave  and  the  pattern  is  id'  taffeta  appliqued  on  to  the 
around. 


T 


SPRING  MATERIALS. 

'HIS  is  going  to  lie  a  season  such  as  milliners  like,  as 
there  is  a  wealth  of  materials  in  both  novelties  and 
in    well    known   millinery  fabrics. 

This  will  be  good  news  to  the  milliner,  as  it  gives  her 
an  extended  sphere  in  which  to  show  her  powers  of  manip- 
ulation, and  adds  greatly  to  the  interest  taken  in  her 
work.  Chiffons  and  nialiiies  have  been  sold  in  immense 
quantities. 

"  Don't  know  what  they  are  going  to  do  with  all  that 
they  have  bought  "  said  the  buyer  for  one  house.  "  We 
repeated  our  first  order  and  then  had  to  repeat  our  re- 
peats,"  said   another. 

Soft  panne,  and  mirror  or  couche  velvets  will  be  used 
in  touches,  and  for  covering  frames,  etc.  This  is  a  pretty 
fashion  that  milliners  cling  to,  as  nothing  accentuates 
the  light,  airy  appearance  of  net  and  chiffon  like  these 
touches  of  velvet. 

Cloth  of  gold,  and  nets,  both  of  fine  and  heavier  cord 
with  s-'ilt  or  silver  interwoven,  are  expected  to  be  much 
used  in  millinery,  but  the  gorgeousness  of  these  mater- 
ials is  toned  down  by  the  drapings  of  chiffon  and  net, 
and  it  is  only  a  sheen  of  the  gilt  or  silver  that  shows 
through.  Many  of  the  laces  have  gold  introduced  in  the 
patterns,  and  this  is  particularly  the  case  with  the  silk 
yaks. 

Gold  is  sure  to  be  featured  largely  in  millinery,  but 
not  in  large  masses;  it  is  just  the  hint,  ami  the  milliner 
who  is  inclined  to  be  liberal  with  it  must  remember  that 
in  such  an  overpowering  material,  the  slightest  touch  too 
much  vulgarizes  the  effect,  ami  that  the  glittering  laces, 
nets,  etc.,  require  to  be  very  judiciously  used. 

Although  jet  and  jetted  effects  fell  off  so  completely 
al  such  an  early  date  last  Kail,  the  present  indications 
point  to  a  good  deal  of  jet  being  used  this  Spring,  -let- 
ted bands,  crowns,  etc.,  and  bands  of  jet  in  combination 
with  straw,  and  also  straw  and  gold,  and  straw  and  sil- 
ver are   shown. 

Jet  ornaments,  particularly  in  leaf  and  flower  motifs 
are  good.     There  are  some   lovely   things   in  printed   and 


broidered  in  the  same  manner. 

In  ornaments  it  is  said  that  steel,  and  steel  and  gold 
will  be  the  leaders. 

For  the  early  Spring  trade  fruit  is  much  spoken  of. 
and  in  certain  classes  of  trade  violets  and  lilacs  are  ex- 
pected  to  be  good. 

Foliage  seems  so  far  to  be  expected  to  be  a  leading 
feature  on  Spring  hats  and  foliage  brims,  foliage  crowns, 
and  maybe  even  whole  hats  of  foliage  will  he  seen;  in 
fact  the  trade  mav  confidently  bank  on  the  part  that 
foliage  will  play  in  the  season  of  1904. 

Unmounted  roses,  and  the  long  stemmed  flowers  that 
were  so  successfully  used  last  season  will  also  be  a  fea- 
ture this  year  again. 


RIBBONS. 

MILLINERY  ribbons  for  the  coming  season  are  all  in 
soft  makes  and  in  the  wider  widths.  Soft  louisenes. 
satin  taffetas,  taffetas  Duchesse,  etc.,  are  shown. 
These  are  all  in  the  plain  ribbons.  Fancy  ribbons  do  not 
appear  to  be  expected  to  take  any  prominent  place  in  the 
Spring  season.  Of  course  it  is  early  to  say  with  any  con- 
fidence what  is  and  what  is  not,  but  fancies  do  not  at  pres- 
ent  show  any  strength. 

Velvet  ribbons,  both  in  black  and  colors  are  altogether 
likely  to  be  a  popular  feature  on  Spring  hats. 

The  newest  ribbons  for  Spring  are  the  linen  ribbons. 
These  are  in  the  popular  voile  weave  and  are  shown  both 
in  the  plain  ribbon  and  with  the  coin  spot  in  gold. 


STRAWS  AND  SHAPES. 

FANCY  straw  braids  are  very  much  in  vogue  for  mil- 
linery purposes,  and  are  in  all  the  wanted  colors  as 
well  as  black  and  white.     Preference  this  season  is 
given  to  soft,  ^liable,  bright,  satin  finished  straws;  but  the 
dull  finished  straw  braids  will  also  be  used. 

Just  what  the  shapes  are  is  still  difficult  to  say,  and 
buyers  are  very  cautious  about  favoring  any  style.  Large 
hats,  however,  but  not  too  large,  and  moderate  crowns, 
are  expected  to  be  about  right.  Tricones  and  modifications 
of  the  military  shapes  are  also  expected  to  take. 

Novelty  crowns  are  in  evidence  and  the  crown  that 
gees  lengthwise  is  pretty  prominent.  When  a  hat  has  this 
shaped  crown  the  uninitiated  invariably  takes  the  side  for 
the  front   of  the  hat. 
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TRADE  SALE  OF  BIRDS  AND  PLUMAGE. 

TRADE  sale  of  birds'  plumage     for  millinery  pur- 
poses was  recently  held  in   the  salerooms  in  Mincing 
lane.   London.     The  feathers  come  from  all  ouarters 
of  the  globe,  but  the  bulk  apparently  are  from  the  Malay 
Archipelago,    Australia    and    South    America. 

Beauty  and  rarity  are  remarkable  features.     No  less 
than   eight    different   kinds  of  birds  of  naradise   were  in 


jet  and  either  silver  or  gilt  embroidered  chiffons.     Thus      the   collection,   and   there   were   thousands   of     humming 
a  black  chiffon  will  have  a  white  pattern  printed  over  it       birds  in  many  varieties. 

2<»8 


J.n..   1*0-4 


MILLINERY 


i  >  i  %    Coodi 

1 


Spring  IWM-I   $.  ?.  11^1.11011  $  €0. 


LIMI  I  I   D 


Wholesale  Millinery  ■•»«•  CloaK  Manufacturers 


Millinery 


^^» 


Our  Travellers  are 
on  their  respective 
routes  with  ;i  full 
line  of 


Spring 

Millinery 

Samples 


INSPECTIOM 
IINVITED. 


Cloaks 


AND 


Skirts. 


The  Range  we  are 
showing  ex<  els  all 
|iii-\  ious  efforts. 


TORONTO     \\  AKFHOl'SE 


S.  F.  McKINNON  &  CO.,  Limited. 


Toronto,  Montreal.  Quebec. 
London,  Eneland. 
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Spring  1904 

Stock=        The  very  largest 
Styles— =The  very  newest 

Quality The  very  best 

Prices —        The  very  lowest 

NOVELTIES 

Our  Specialty — Prompt  attention  to  all  inquiries  and  letter  orders. 

Caverhill  &  Kissock 

Quebec  Ottawa  Montreal 
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Ladies'  Straw  Shapes  and  Ready-to-Wear  Hats. 
Flowers,      Feathers,      Ornaments,      Chiffons, 
Laces,      Fancy  Trimmings,      Mechlins, 
Tulles,       Nets,       Crapes,        Grenadines, 
Ribbons,      Silks,      Veilings. 

Millinery  Accessories 

We  have  in  Stock  <    mMA  n*. 

Everything  in  the  Millinery  Line. 


Caverhill  &  Kissock 


Quebec 


Ottawa 


Montreal 
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Lovers  of  birds  would  be  oained  to  sec  the  numbers 
of  cuckoos,   kingfishers  jparrots,  owls,  and  hawks,  etc. 

Some  idea  of  the  magnitude  of  the  trade  mav  be 
gained  by  the  fad  thai  these  sales  extend  over  a  week, 
and  last  for  six  hours  daily. 

Whether  women  will  ever  be  brought  to  realize  and 
discourage  this  persecution  seems  doubtful.  Perhaps 
sonic  good  would  result  if  some  discrimination  and  re- 
straint was  exercised  in  the  choice  of  the  feathers  worn, 
for  if  only  the  feathers  of  domesticated  birds  were  used, 
a   very  real   amount   of  good  would  be  done. 

In  buying  ostrich  feathers,  a  great  industry  is  being 
encouraged  as  there  are  large  ostrich  farms  in  South 
Africa  and  there  are  beginnings  of  this  industry  in  the 
Southern  States. 

HATS  AT  THE  NEW  YORK  HORSE  SHOW. 


MILLINERS    who    are    now    beginning   to      turn      th 
thoughts  to  preparations     of     Spring  lines  will 


their 

be 

interested  in  the  report  of  an  expert  as  to  what 
was  the  kind  of  head-gear  worn  by  the  fashionable  crowd 
at    the  New  York  Horse  Show. 

One  of  the  most  fashionable  shapes  was  the  small  tor- 
pedo turban,  but  as  this  is  a  very  trying  style  to  most 
American  faces,  it  is  not  likely  to  be  generally  worn. 

Madame  Wiche,  the  little  French  actress,  looked 
charming  in  one  of  these  hats.  It  was  entirely  of  sable 
and  had  for  its  only  trimming  a  row  of  dahlias  at  the  left 
side. 

The  larger  sizes  in  this  shape,  although  not  so  smart, 
are  more  generally  becoming.  The  picture  hats  worn 
were  not  of  very  large  size. 

A  black  hat  of  beaver  was  caught  ut>  at  the  left  side, 
and  had  the  crown  entirely  covered  with  white  gardinias. 
A  black  cavelier  shape  was  trimmed  with  a  larsre  white 
ostrich  nlume   laid   on  the  edge  of  the  brim. 

A  black  had  of  similar  shape  worn  by  Mrs.  Yandcrbilt, 
was  trimmed  with  a  wide  band  of  gold  galloon  and  caught 
u]i  on  the  left  side  with  white  wings. 

With  a  black  vlvet  costume  Mrs.  Alfred  Vanderbill 
wore  a  large  box-turban  of  black  net.  The  brim  made  of 
pleat ings  standing  up  and  falling  down,  and  running 
through  the  centre  ran   a  row  of  tiny  pink  roses. 

The  black  picture  hat  with  white  plumes  was  very 
much  worn  by  the  leaders  of  smart  society. 

A   new  color  that  is  neither  mauve  nor  pink   was  much 

seen    in   both   fur  and   silk   beavers. 

Pale  blue  hats  were  worn  either  with  white  or  gowns 
lo  match.  Blue  was  more  worn  than  pink,  and  a  few  red 
hats  were  also  seen  on  the  younger  women.  Brown  hats 
were  worn  -with  brown  costumes  and  generally  had  as 
trimmings  a  touch  of  yellow. 

Mole  grey  is  another  of  the  colors  worn  by  a  number 
of  prominent  women,  and  a  new  green  that  is  brighter 
than  hunter's  green.  This  color  was  seen  in  two  shades 
the  more  vivid  of  which  was  much  used  to  trim  black 
hats. 

Gold  was  worn  by  every  well-dressed  woman  in  some 
form  or  other,  and  there  were  gold  bands  "old  epaluettes, 
gold  cockades,  and  gold  cords  and  buttons  on  the  hats. 

The  trieorne  is  a  shape  that  lends  itself  "'ell  to  gold 
trimmings,  and  there  is  a  new  militarv  turban  that  is 
worn  with  gold  bands  and  a  colonel's  aigrette  and  with 
the  |>omj>on  made  of  gold, 


A    few    white    tulle   toques  glittering    with    gold    and    sil- 

\  er  wer  noticed. 

Picture  shapes  and  turbans  were  orincipally  worn, 
and  only  a  few  poke  shapes  tied  with  strings  were  seen. 

There  were  both  high-crowned,  low-crowned,  ami 
crownless  hats  worn,  and  where  a  white  picture  hat  was 
seen  it  had  a  colored  plume. 

The  "  baby  hat  "  is  the  latest  fad  of  society  women, 
but  is  certainly  not  suitable  to  all  ages.  Some  of  the 
wearers  were  very  amusing  in  these  hats. 

RIBBONS  FOR  SPRING. 

THE  fashionable  neck  ribbons  are  far  narrower  than 
formerly:  the  widths  being  36  lines  and  42  lines. 
These  will  be  largely  used  with  the  turnover  stock  col- 
lar which  will  be  very  fashionable  during  the  coming  season. 
In  the  narrow  ribbons  soft  makes  will  be  all  the  fashion: 
such   as  Duchess,   Liberty  and   taffeta  makes. 

Baby  ribbons  will  run  on  narrow  taffetas,  moires,  and 
soft   satin   makes. 

The  French  syndicate  card  colors  show  no  important 
change  for  the  coming  season,  and  the  opinion  is  that  the 
staples,  whites,  blues,  pinks,  etc.,  will  be  most  in  demand. 
There  does  not  seem  to  be  any  prospect  of  an  improve- 
ment in  the  demand  for  black  ribbons,  though  the  narrow 
colored  velvets  which  are  still  fashionable,  show  a  fair 
amount  of  blacks.  The  fancy  ribbon  trade  is  not  encour- 
aging. The  millinery  trade  look  forward  to  a  good  de- 
mand for  wide  ribbons,  Nos.  60  and  SO  for  hat  trimmings. 

Raw  silks  being  very  firm  have  effected  the  position  of 
silk  ribbons  which  are  also  held  at  firm  prices;  though 
manufacturers  do  not  at  present  expect  an  advance. 

THE  STRIKE  OF  THE  LYONS  TULLE  WEAVERS. 

THE  progress  of  the  strike  of  the  tulle  weavers  in  Lyons 
is  being  watched  with  some  uneasiness  by  the  mil- 
linery trade  in  Canada,  and  the  hope  is  expressed 
that  it  will  not  be  long  continued.  Chiffons  and  tulles 
have  been  so  largely  sold  here  that  anything  that  would 
tetid  to  restrict  the  output  would  certainly  be  felt  on  this 
market. 

D.  McCALL  &  CO. 

A  MOST  striking  contrast  was  presented  to  the  repre- 
sentative of  "  The  Review  "  on  entering  the  estab- 
lishment of  the  D.  McCall  Co..  Limited,  Toronto. 
Without  we  had  all  that  goes  in  the  make  up  of  a  mid- 
Winter  scene.  People  hurrying  to  and  fro  garbed  in  fur 
and  everything  available  to  make  life  comfortable  in  their 
journey  against  the  cold  blasts  of  the  penetrating  zero 
winds.  Inside  it  was  a  complete  transformation  from  mid- 
Winter  to  Summer,  to  all  appearance  at  least.  The  large 
staff  was  busily  engaged  opening  up  and  arranging  im- 
portations for  the  Summer  season.  All  eroods  within  view 
were  of  the  Summer  character,  and  they  were  piled  ceil- 
ing high  in  every  department. 

"  As  von  will  notice,"  said  Mr.  MeColl,  "  we  are  al- 
ready at  the  threshold  of  another  season.  The  past  has 
been  the  most  satisfactory  Fall  season  this  company  has 
experienced,  both  as  regards  the  volume  of  business  trans- 
acted and  payments,  and  we  are  entering  upon  this  sea- 
son with  every  confidence  of  doing  a  greatly  increased 
trade.     Our  preparations   have   been   made   with   that    ob- 
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ject  in  new,  and  we  are  satisfied  thai  with  the  prosperous  ing  season;  nol  >••  much  in  the  long  plumes,  and  in  black 

condition  of  the  trade  and  the  increased  demand  for  our  and  white,  bul  in  demi  plumes  and  Bhoii  tips  and  in  verj 

u I-  throughout    ill niniiv   our    expectations  will   be  small  bonnet  tips, 

realized.  Osprej    is,   if  anything,  n popular  than  ever,  and 

••  Orders  received  t"  date  shovi   a  substantial  increase  the  demand   from  other  markets  has  been   so  great    that 

in  ever)  section  of  the  country,  which  is  verj  satisfactory,  the  price  has  jumped  about  50  per  cent, 
in  as  much  that  it  is  evidence  of  the  general  popularity  of  Lilacs  and   riolets  are  showing     for  the     ■ -r\     earl) 

'""'  - 's-  Spring  for  the  high-class  trade,  and   fruit    is  to  be  very 

■■  The  hulk  of  our  importations     have     already  been  much  use. I  also 

passed  into  stuck,  and  in  n  few  days  the  shipping  of  earlj  

orders  will  be  in  full  Bwing  *'  J.  D.  IVEY  &  CO. 


G.  GOULDING  &  CO. 


'PIMM  Ml    u    is  yet   early,  preparations  for  the  Spring 
1      trade  have  alread)  begun  in  earnest  in  the  warehouse 


rPllK  firm  oJ   0.  Colliding     iV  <',,.,  millinery     importers,  of  the  -l.   D.    hc\    A  Co.,   Wellington     at  reel 

1      l'..i\   street,  Toronto,  report  that  each  year  it  Beems  Toronto. 

as  thoueh  the  Beason  opens  up  earlier.     Tin-  neces  Novelties  of  course  are  not    particularl)    numerous  as 

sitates  a  more  forward  state  of  preparation  on  the  part  of  yet,  but   attention   may  be  drawn   to  the   rich   silk   laces, 

the  wholesale  trade.  and  to  the  novelty  laces  in  colors. 

Their  large  warehouse  on  Bay  Btreet   is  rapidl)   filling  Cloth  of  gold  and  nets  with  gold  introduced  are  to  be 

with  all  tlw  latest  novelties  for  the  Spring  trade.     These  used   for  thecovering  of  hats.     Milliner}    Btyles  promise 

novelties  cover  a  wide  range  as  almost  all  possible  mater-  i,,  be  Boft  and  fluff>    and  fane)   crowns  are  much  in  evi 

ials  are  to  be  used.     Rich  silk     yak  laces,     eggshell  and  dence. 

Tenneriffe  effects  on  Oriental  net;  colored  linen  embroid-  Soft  louisine  ribbons,  and  canvas  weave  ribbons  in  the 

cries  with   Planen   insets;  new  and  beautiful  patterns  in  linen  Bhade,  both  with  and  withoul  introductions  of  gold, 

Chantilly  ami  man)  other  novelties  in  lace,  are  all  repre-  :m.  to  be  much  used.     Fruit,  foliage,  and  unmounted  rosea 

sented  in  their  showrooms.    Jet  figures  largely,  and  straw  are  t,,  |„.  pr inent  in  earl)   Spring. 

and  jet  embroideries  on  chiffon,  in  crowns  and  hands,  also  m,.   j    |(    [ve,    js  now  m  i ';,,;-.  m  the  interests  of  the 

colored   straw     embroideries,   are     anion-;     the   novelties  |j,m,  Dut  will  be  home  in  time  for  the  openings 

show  n.  

In  hats,  of  course,  it   is  too  soon  for  any  definite  in-  Mr.  Guthrie,   the   foreign    representative  of  the   S.   F. 

formation  to  be  <nven  about   any  but  staple  lines.  McKinnon  Co.,  Toronto,  will  arrive  m  Canada  about   the 

This  firm  has  ever)  confidence  in  ostrich  for  the  com-  15th  of  Januar)    for  the  millinerv  openings, 


Wholesale  Millinery. 
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CHE  advent  of  another   season   finds   us   prepared  for  the  demands  of  an  extensive 
and  growing  trade  with  an  increased  stock  in  all  departments,  selected  from  the 
fashion  centres  of  the  world,  with  careful  thought  to  artistic  requirements.       No 
effort  has  been  spared  to  make  the   range   comprehensive   and  complete,  and  we  are 
confident  of  our  ability  to  meet  the  needs  of  the  trade  in  Millinery  Goods. 

A  cordial  invitation  is  extended  to  Buyers  from  all  parts  of  the  Dominion  to  look 
through  samples  in  the  hands  of  our  travellers,  or  inspect  our  stocks  at  Toronto, 
Montreal,  or  Winnipeg. 


G.  GOULDING  (a  SONS, 

55    Bay  Street 


TORONTO 


LONDON  :   3  St.  Hartin  House,  Oresham  St. 
PARIS  :   35  Rue  Poissonntere. 


MONTREAL  :   230  /IcGIII  St. 
WINNIPEG  :    220   Notre   Dame  Ave. 
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Canadian  Made 

COMBS 


C.G.  Elrick  &  Co  's  HORN  COMBS  cannot  be  improved 
upon  for  Quality,  Finish  and  Price  anywhere  in  the 
world.     Ask  your  dealer  for  them. 

8elHng  Agents  to  the  Wholesale  Trade 

Geo.  Ridout  &  Co.,  77  York  St., 

Toronto. 

Montreal    Branch:      P.  J.  CORNFORTH.    301    St.    James    St. 


THE   BEST 

COMBS,  BMuKoRS,  HAIR  PINS 

ARE     MANUFACTURED     BY 

The  British  Xylonite  Co.,  Limited 

LONDON,  ENGLAND 

SELLING  AGENTS  TO  WHOLESALE  TRADE  FOR  CANADA: 

Geo.  Ridout  &  Co.,  77  York  St., 

Toronto. 

lontreal  Branch  :     P.  J.  CORNPORTH,  301  St.  James  St. 


VELVETEENS 

Agents  for  Louis  Behrens  &  Sons,  Manchester. 

Colors  our  Specialty. 

Can  supply  any  Color  desired  within  a  few  days. 

Large  Stock  of  Blacks  carried  at  Toronto  and 

Montreal  for  the  Wholesale  Trade. 

Geo.  Ridout  &  Co.,  77  York  St., 

COMMISSION  MERCHANTS,  Toronto 

Montreal  Branch:     P.  J.  CORNPORTH,  301  St.  James  St. 


Concerning  Carpets. 


All  the  Standard  makes— Linoleums,  Oil- 
Cloths,  Rugs  and  Squares,  Mats,  etc. 
Our  prices  are  exceptionally  low. 

Ingrains— our  great  leader. 


Our  travellers  are  now  out  and  will  see  you  soon. 

IMPERIAL   CARPET  CO 

29-33  MELINDA  ST.,  TORONTO. 


Gebruder  Herfurth 


MANUFACTURERS  OF 


GLOVES  and  HOSIERY 
Chemnitz,  Saxony. 


PAQUETTE  BROTHERS, 


SOLE  AGENTS, 


527,  528  Board   of  Trade  Building;,  MONTREAL. 

See  our  Fall  goods— Cashmere  and  Ringwood  Gloves. 
Supplied   with    a  complete  range  of  samples  of   their  well-known 
GLOVES  and  HOSIERY,  with  lowest  prices— calculated  for  WHOLE8ALE 
only.r^  .  Telephone   Main  3971 


JAPANESE    GOODS. 

E.  Orth  &  Co. 


YOKOHAMA. 


E.  S.  HASSBERGER, 
Sole  Agent, 


10  St.  Helen  St. 
MONTREAL 


Echizen,  Kawamata  and  Kaga  Silks,  Silk  Kimonas,  Dressing 
Jackets,  Dressing  Oowns,  Embroidered  Quilts,  Table  Covers, 
Beadspreads,  Curtains,  Doilies,  Quilted  .  Petticoats,  Smoking 
Jackets,  etc.     Samples  of  all  lines.  Telephone  Main  3025 


c 


ANADIAN   COLORED 

COTTON 

MILLS  COMPANY 


•  • 


Cottonades,  Tickings,  Denims,  Awn- 
ings, Shirtings,  Flannelettes,  Ging- 
hams, Zephyrs,  Skirtings,  Dress 
Goods,  Lawns,  Cotton  Blankets, 
Angolas,  Yarns,  etc. 


Only  Wholesale 
Trade  supplied. 


D.  MORRICE,  SONS  &  CO.,  AGENTS 

MONTREAL  and  TORONTO 


MANTLE 


High-Class  Manufacturers  of 


MFG.  CO. 


Ladies'  Cloaks,sMantles,  Costumes 

Our  Spring  Lines  include  the  very  latest  styles  such  as  are  worn  in  New.York,  Paris 
and**Berlin.  We  do  not  solicit  the  trade  six  months  earlier  than  the  styles  are 
established,  hence  the  trade  can  DEPEND  ON  THE  VERY  LATEST. 


Our  Garments 

are 
Leaders  in 
FIT, 

STYLE. 
DURABILITY 


CALL  WHEN  IX  THE  CITY. 


Special  Line 
of 


Star  Mantle  Mfg.  Co.,     ar^n 

35  Lemoine  St.,      MONTREAL 


MILITARY 

TS 

for 
LADIES 


214 


.!•«..    !<JO* 


Dry    Coooi 

H  r-  V  M'  W 


THE     TRAVELLERS    AND 
THEIR    OFFICERS 


T 


III'.  29th  annual  meeting  of  the  Dominion  Com- 
mercial Travellers'  Association  was  Jield  in 
Montreal  on  Snturday,  December  12.  The 
chief  interest  was  in  the  election  of  officers  for 
the  ensuing  year. 


President  Robinson's  Report. 
James   Robinson,   the    retirinpr  president  of   the   nsso 
ciation.  presented  his  repent,  which  read  as  follows: 

In  presenting  the  Annual  Report  for  the  year  ending 
December  5th.  1903,  the  Board  of  Management  are  pleased 
to  state  that  the  year  just  closed  has  been  the  most  success- 
ful in  the  history  of  the  Association,  and  may  justly  be  styled 
the  "  Banner"  year  as  the  increase  in  membership  and  the 
amount  added  to  Capital  Account  exceeds  that  of  any  former 
year  since  the  organization  of  the  Association. 

Apart  from  the  numericial  and  financial  success  of  the 
year,  it  may  be  termed  an  uneventful  one,  but  the  Associa- 
tion is  to  be  congratulated  on  the  continued  good  feeling 
existing  between  its  members  and  the  harmouious  working 
of  the  Board  of  Directors,  whose  deliberations  have  always 
been  carried  on  in  a  friendly  and  businesslike  manner. 

The  applications  for  membership  show  a  considerable 
increase  over  that  of  any  previous  year  ;  the  number  of  new 
members  enrolled  is  737,  their  average  age  being  thirty 
years.  307  failed  to  renew  their  subscriptions  making  our 
present  membership  4.434  a  gain  of  370  over  last  year. 

Our  Death  Claims  in  comparison  with  the  increising 
membership  may  be  considered  very  few,  numbering  thirty- 
three  as  against  thirty-two  for  each  of  the  three  preceeding 
years.  The  claims  arising  therefrom  amount  to  $30,900.00 
being  $1, 400x0  less  than  last  year. 

It  will  be  noticed  by  the  Treasurer's  Statement  here- 
with, that  the  sum  of  Ji 8.000.00  has  been  invested.  This 
amount  is  secured  by  1st  Mortgage  on  real  estate  bearing 
five  per  cent.  55.500.00  have  been  realized  on  Matured 
Loans.  The  net  surplus  for  the  year  carried  to  Capital 
Account  is  819,942  77,  which  now  reaches  the  handsome 
sum  of  5222,917.50. 

On  the  first  of  May  last  we  vacated  our  former  quarters 
situated  in  the  Bank  of  Toronto  Chambers,  and  removed  to 
more  commodious  premises  in  the  new  Board  ot  Trade 
Building,  where  we  are  now  located,  and  where  we  have  a 
suite  of  rooms  which  are  being  furnished  and  made  as  at- 
tractive as  possible. 

The  Hospital  Fund  suggested  at  last  annual  meeting, 
for  the  endowment  of  a  Commercial  Travellers'  Cot  in  the 
"Montreal General  Hospital,"  and  "Hospital  Notre  Dame," 
was  started  early  in  the  year,  when  a  sufficient  amount  was 
collected  to  provide  in  each  Hospital  a  Cot  for  the  year,  and 
an  inscription  on  a  brass  tablet  over  each  cot  reads  thus  : 
"  This  bed  is  supported  by  the  Dominion  Commercial 
Travellers'  Association."  A  general  appeal  has  now  been 
made  to  the  members  in  order  that  an  amount  may  be  sub- 
scribed sufficient  to  endow  these  cots  in  perpetuity. 

The  Board  would  call  attention  to  the  By-Law  requiring 
all  applications  for  membership  to  be  recommended  by  two 
members :  They  should  not  only  vouch  for  applicant's 
moral  character,  but  should  thoroughly  enquire  as  to  his 
eligibility  to  become  a  member,  and  that  he  fulfils  all  the 
requirements  for  membership  as  printed  on  bick  of  applica- 
tion form.  A  member  recommending  an  applicant  who  is 
not  qualified  renders  himself  open  to  severe  censure. 

The  Association  dinner  was  held  on  the  20th  Dec,  at 
the  Windsor  Hotel,  and  was  honored  by  many  distinguished 
guests  who  were  there  for  the  first  time.  Two  hundred  and 
four  tickets  were  taken  up,  and,  although  there  were  not  as 
many  present  as  on  seme  fo    n  1     ticsi'ci  s    il  t  twi  t  *gj  as 


usual  'a  great  success.  This  yeaMhe  Dinner  will  be  given 
at  the  St.  Lawrence  Hall,  on  Wednesday  evening,  the  30th 
inst.,  when  we  trust  a  large  number  will  do  justice  to  tbU 
time  honored  festival  " 

The  Officers. 

The  elections  resulted  in  the  return  of  Jas.8.  N.  Don 
gall,  (.1    M.i  iskill,   Dougall  &  Co.,     as  president.     The 
election  for  president  was  not  a-  closelj   contested  as  in 
some  former  years,  Mr.  Dougall  being  elected  over  <;• 

A.   Mann,  of  GrOWaUS,    Kent    ft   Co..   |,y   a  majority  of  462, 

Mr.  Douuall  receiving  1,273  votes  ami  Mr  Maim,  fill 
votes.  The  new  rice-president  is  l>  M  Lefebvre,  of 
Finlay,  Smith  &  Co.,  ami  the  treasurer,  !■'  I,  Cains,  of 
Rrophy,  Cains  &  Co. 

The    directors    are    as    follows:      W.    B.    Mathews 

elected);  W.  ■'.  Egan  (re-elected);  W.  P.  Beaucha 
.1.  P.  L.  Dubreuil;  Thos.  8.  Currie,  K  Booth,  jr.,  - 
Apnew,  A.  D.  Gall,  1'.  J.  Paradis,  John   Peterson,  J 

Robinson,  past-president. 

A  Brief  Sketch  of  the  Officers. 

The  ••resident,  Mr.  James  S.  \.   Dougall,  is  the  senior 
partner   of   the   firm    of    nfcCaskill,    Dougall    ft    Co.,    Mont- 


Mr    [vmi-VS    N  'I)ni  gai  i 
The  N'w  Preddanl 


real.     ITe  is  a   native  of  that   eity.  having  I n  horn  there 

in  185.'!.  He  received  his  education  in  the  High  School, 
ami  afterwards  in  Liverpool.  England.  lie  began  his 
commercial  career  when  16  years  old,  ami  lias  ever  since 
been  identified  with  the  Canadian  varnishing  manufac- 
turing industry. 

The  nomination  of  Mr.  Dougall  for  president  of  the 
Dominion  Commercial  Travellers"  Association  came  as  no 
surprise.  He  has  long  been  a  prominent  member  of  that 
body.  For  27  years  he  has  been  a  member;  for  the  past 
three  years  he  has  been  treasurer  of  th<  association,  and 
he   was  previously   a   member  of  the  board    of  dire. 
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Apart  I'miii  the  travellers'  association  Mr.  Doug-all  is 
eonnected  with  many  of  the  Leading  Canadian  commer- 
cial bodies.  He  is  a  member  of  the  Canadian  Manufac- 
turers' Association,  and  has  been  on  the  Montreal  and 
Toronto  executive  boards;  he  has  been  a  member  of  the 
.Montreal  Board  of  Trade  since  1887,  and  is  also  a  worker 
in    the    Montreal    Business    Men's    League. 

Canadian  spoils  have  found  a  good  friend  and  sup- 
porter in  Mr.  Dougall,  and  lie  is  a  member  of  the  Royal 
St.  Lawrence  Yacht  Club  and  a  life  member  of  the  Mont- 
real   Amateur  Athletic  Association. 

David  M.  Lefebvre  has  been  representing  Finlay, 
Smith  &  Co.,  wholesale  woollens,  Montreal,  ever  since 
the  commencement  of  that  firm  in  business,  and  was  the 
first    traveller  they  engaged. 

Mr.  Lefebvre  is  a  native  of  Hawkesbury,  Out.  He 
started  in  business  with  the  firm  of  James  McDougall  & 
Co.,  and  on  the  retirement  of  that  company  from  busi- 
ness joined  his  present  firm.  He  covers  in  his  trips  the 
Kasiern    townships   and    Quebec    City. 


A  View  of  Montreal  from   Notre  Dame. 

Tt  is  unnecessary  to  say  that  Mr.  Lefebvre  is  a  most 
trusted  employe  in  the  firm  he  represents.  Tie  has  the 
reputation  of  being1  one  of  the  best  salesmen  on  the  road. 
combining'  great  tact  with  a  thorough  knowledge  of  sales- 
manship. Not  only  with  his  customers  is  Mr.  Lefebvre 
popular,  but  by  his  fellows  in  the  association  he  has  long 
been  held  in  high  esteem.  Mr.  Lefebvre  has  already  been 
a   director  id'  the  Cot ercial   Travellers'   Association.. 

The  treasurer  for  1903:1904,  Fred  L.  Cains,  has  been 
a  partner  of  Brophy,  Cains  iV  Co..  since  the  year  ISSti, 
when  he  ami  Mr.  Brophj  founded  thai  enterprising  dry 
goods  house. 

Mr.  Cains  is  a  brother  of  Ceo.  L.  Cains,  of  Green- 
shields,  Limited,  ami  he  was  formerly  connected  with  that 
firm.  He  has  represented  Brophy,  Cains  &  Co..  for  some 
years  on  the  road,  and  still  occasionally  makes  calls  on 
his  old  frineds,  id'  whom  he  made  a  great  many  during 
his  travelling  experience.  His  first  territory  was  in  the 
Eastern  Townships  and  afterwards  in  the  Ottawa  district. 


Mr.  Cains  is  a  gentleman  who  makes  friends  every- 
where, and  in  the  association  is  one  of  the  most  popu- 
lar. He  has  been  a  member  for  17  years,  but  has  never 
held  office  before. 

INFLUENCE  OF  TECHNICAL  EDUCATION. 

^PHK  great  influence  of  technical  education  in  develop 
1  ing  industries,  increasing  export  trade,  and  augment- 
ing a  country's  wealth  is  shown  by  a  report  which 
the  Britsh  Consul  at  Stuttgart  lately  sent  in  to  his  Gov- 
ernment concerning  the  technical  high  schools  of  Germany. 
There  are  nine  such  created  and  conducted  by  the  Govern- 
ment; two  more  are  now  being  established.  Besides  these 
State  institutions,  many  others  under  private  manage- 
ment, but  subject  to  governmental  supervision,  exist  in 
Germany,  which  turn  out  able  engineers  and  scientifically 
educated  craftsmen. 

The  British  Consul  points  out  that  Germany,  in  con- 
sequence of  its  thorough  and  widespread  system  of  tech- 
nical education,  has  surpassed,  within  the  last  fifty  years, 
all  other  nations,  and  now  ho  Ms  firsi 
place  in  chemical  manufactures.  He 
estimates  the  value  of  the  chemical 
products  annually  made  in  Germany 
at  1.000,000,000  marks,  or  $238,000,- 
000.  A  very  large  part  of  these  (es- 
pecially dyes  made  of  coal  tar)  are 
exported  to  the  chief  manufacturing 
manufacturing  nations—  the  output 
and  the  former  was  considered  the 
least  of  the  evils-.  The  chamber  says 
that  a  matter  of  far-reaching  im- 
portance to  the  future  of  this  indus- 
try is  that  the  German  materials, 
thanks  to  the  methods  adopted  by 
German  exporters,  have  gained  a 
footing  in  markets  and  consuming 
centres  which  previously  knew  them 
only  by  name,  and  which,  now  con- 
vinced of  their  superior  qualities, 
have  made  arrangements  for  the 
continuation  of  their  imports,  pro- 
vided prices  prove  satisfactory. 


OTTAWA  TRADE   GOSSIP. 

Some   very  special  effects  ill  blouse  (doth   are  shown. 

There  has  never  been  a  distinctive  article  of  ladies' 
dress  that  so  long  enjoyed  uninterupted  and  well-de- 
served favor  as  the  familiar  shirt  waist,  each  season  be- 
stowing a  multiplication  of  designs  and  admired  by 
thousands  of  womankind. 

Xo  amount  of  fashion  criticism  will  cool  the  ardor 
lor  shirt  waists.  Though  it  is  full  lime  for  the  (dosing 
of  the  shirt  waist  era.  there  are  thousands  who  say, 
"  Wait  a  bit.  1  cannot  let  them  go.  my  long  and  short 
waisted    friends." 

The  retail  trade  are  jubilant  over  the  success  of 
canvas  weaves  and  basket  cloths.  They  are  exceedingly 
uood  sellers  in  browns,  blues,  greens,  also  black  and 
white  maintains  a  share  of  its  former  popularity.  There 
is  a  growing  tendency  for  monotones.  The  Spring  trade 
will  call  for  a  full  card  in  leading  shades. 
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BENNING     <>     BARS/lLOU 

i  >lcl>-si    Ail'  I Hulls,    In   <  iii'ii'l.i 

Trade  Ainiii n  and  Commlaeioo  Merchants 

86  and  88  St.  Peter  St.,  MONTRIEAL,   Can. 

KKUULAK  SKMI-WKKKLY    SA1.KS   OK 

Dry  Goods,  Clothing,  Boots  and  Shoes 
and   General   Merchandise. 

OPl  MS'-  in  i    \  \  \  l>  v  i"i  Manufacturer!   snd  Merchant!   irlahina  to  dls 
k     Liberal  advances  mada  oo  all  kind 

\i .  i.  handiae  consigned  i u  oait 

HH1KKI:NCES         Bank  of    "I.. mrr.it       La    Hanuue    d'rtnchelutfa 
CORRiaroNDINCI     I ND  CONSIGNMENTS    SOLICITED 
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Sewing  Cottons 

SPOOLS,  CONES,  COPS  and  TUBES,  in  two, 
three,  tour  and  six  cords,  etc.,  all  numbers  ;tnd  colors, 
kepi  in  stock 

For  Manufacturers. 

sot     misi     rHRBAD    LND    PRICES. 

ANDREW    H.    McDOWELL 

Importer  and  Commission  Merchant 

1S5  St.  James  St..  <*♦  MONTREAL,  QUE. 

Ask  for  quotations.  Telephone,  Main  1168. 


FURS! 


FURS! 


Mini.  I 

dtj 

i 

CONMONMBM  I  S    SOI  lull  0 

ki   it  k\s    t  \di    PROrlPILl 

N    I:       I 

HIKA>1  JOHNSON  lm^US*ur,  494  St.  Paul  St.,  MONTKlAL 

Ki  l  i  i   i  ■      I 


**************************************** 


WILLIAM  BLACKLEY,  Limited 

Wholesale  Jobben  and  !»•  al< 

(■*.- n  •_*!-«.■  I    Dry    Goods,    Gents'    Kurni*!-.  i  n^^ .    •   i- 

II   Colborne  St,  TORONTO 

Merchants   doing   alive    business   are  invited  to  call 
Special  "Jobs"  always  on  hand. 

SELLING  AGENTS  for 

Holliclc  Bros.  &  Abbott.   London,  Eng. 
Henri  Tarney,  Parts,   Franco. 

Louis  Edelmann,  Schlettau.     Germany 

Ernst   Friedrichs,  Chemintz, 

TRY  US  I 

WILLIAM  BLACKLEY, Limited 


PERRAWS  PROOF 


STILL  FIRST  IN  THE  FIELD ! 

WHY  ? 

BECA1  3E  Nicholson  A  Co  are  absolutely  THE  ORIGINAL, 
INTRODUCERS  OF  THE  MODERN  RAINCOAT. 

■J    BECAUSE,  this  being  sn,  they  possess  thai  >> 

qualification  which  leads  to  success,  i.i       EXPERIENCE 

BECAUSE  their  "PERRAMU8      nd  -    da  hare  noa 

Id  aide  reputaUoa. 

t.i.i    \\  ~i    the]    in    adapted    tot    all    temperatures    nevei 
orerheat  the  body,  and  are  thoroughly  hygienic 

i.i  i    \i  sk  they   aeire  the  purpose  ol  an  ordinal]  overcoat 

and  i'"i-" .•«>  the  additional  advantage  ni  being  a  tho ght] 

reliabli  rainproof  coat 

in  i   \i  SE  the]   mi     madi     up  fr cl and  exclusivi 

cloths;  no  rubber  is  used,  and  the  best  possible  workman 
ship  is  employed  throughout 

BECAUSE  Mi.   thousands  who  wear  them  always  return  to 
purchase  anot  bet 

Flannel   Suits   for   Town, 
Country  and  Seaside  Wear. 

New  and  Exclusive  DesigDs, 

Best  West-End  Cut.  Style  and  Finish. 

SELLING  AGENT  FOR  CANADA 

JOHNC.  BUTLER, 

348    Claranca   St,   LONDON.   ONT., 

From   whom    Patterns     -him    •■  an    t..    obtained. 


Nicholson  &  Co., 


Copyright 
THE     "GRANVILLE." 


BEAUMONT 

WORKS, 

ST.  ALBANS.  ENGLAND. 
LONDON  ADDRESS    i     \l  mi.m  vNBlRY    R< 


;  .yriBht.- 
THE    "ALBEMARLE." 
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FLOWING    ENDS    OF    TALK. 


AN   agitation   has  Bprung  up   in    Manchester,    Eng.,   to 
abolish  the  use  of  the  hat.  or  it'  the  public  positively 
refuses  t « >  throw  away  all  opportunity  of  head  decor 
ation,  the)    are   gently   requested   to   meet    the   reformers 

halt  way  ami  wear  only  the  hand  or  walls.  Leeds  started 
out    on    a    no-corset      crusade,    and      Man 

Crownkss  Chester  felt   that   her  reputation    was   at 

Hats  stake,  bo  a   Mr.   Xahell,  after  careful  de- 

liberation   hit    upon    a    newer   subject    of 

agitation.     With  serious  countenance  he  informed  his  Pol 

lowers,  that  unless  the  present  custom  id'  wearing  hats 
was  discontinued,  hair  on  the  head  of  future  generations 
would  he  a  curiosity.  And  then  he  pointed  to  his  own 
plentiful  locks  and  remarked  that,  except  in  the  city,  he 
had  never  worn  a  hat  for  years.  Mr.  Newall  has  not 
done  a  greai  number  of  things  thai  a  self -respecting  man 
usually  does.  For  instance  he  goes  collarless  and  cuffless, 
allows  no  curtains  in  his  house,  and  eats  no  flesh  and 
drinks  no  intoxicating  liquors.  The  weighl  of  his  argu- 
ments was  rather  lightened  by  a  further  sample  of  his 
don't-do-it-ness  when  he  said  that  in  seven  years  he  had 
never  used  soap,  and  considered  Turkish,  vapor  and  cold 
haths    an    abomination.      Crownless    hats    may    he    adopted 

as  a  preventaive  for  the  present  tendency  to  baldness,  but 

uncovered  heads  without  soap  —  never' 

•     •     • 

Till'.   Dailv    New-,  of  London.   England,  has  endeavored 
to   show    that    men    as   well    as   women   are   returning 
to  the  styles  of  the  early  Victorian     period.     They 
state   that   in    England   a   noticeable   novelty  is  the  watch- 
guard  many  of  the  men  are  wearing.     Tt  consists  of  a  silk 
band    studded    with    diamonds    and    worn 
Fashions  of  it    across   the   front   of   the    waistcoat. 

the Sffa,  With    engaging    definiteness     the    article 

adds:  "  The  price  of  the  black  moire 
band  with  its  diamond  fittings  depends  upon  the  value  of 
the  stones."  .Men,  too.  arc  said  to  be  allowing  their  hair 
to  grow  Longer,  and  are  burnishing  it   with  a  strenuous  use 

of  the  brush,  and  a  finishing  touch  of  a  silk  handkerchief. 
As  a  natural  consequence  a  crop  of  curls  over  the  brows, 
and  modest  I'.yronic  clusters  over  the  cars,  arc  almost 
daily  expected.  The  small  and  lissom  waist  is  also  said 
to  he  a  tendency,  and  tailors  are  assiduously  contracting 
the  waistline  of  their  clients  with  a  combination  of  bones 
and  silk  which  is  nothing  more  or  less  than  a  corset, 
modified  to  suit  the  male  figure.     It   is  said  that  the  young 


man  is  dissatisfied  with  his  dancing  pumps  as  the  present 
fashion    constructs      them,    and    is      longingl)       looking   at 

brogued  evening  sin.es  (whatever  thej  may  be)  and  silk 
embroidered  stockings.     These  arc  a  feu   of  the  oddities 

id'  prevailing  stylo,  the  list  being  onlj  ended  when  the 
Ingenuity  of  the  correspondent  has  been  exhausted 

•  •     • 

II  THAT   some    of    the    <l;iil\    papers   do    not    know    about 
\\        fashions  as  they  should   be.  thev   make  a   conspicu 
ous  guess  at.     A  New  York  paper  during  the  horse 
show   published   an   interview   with   the  man   it   called  ''the 
best    dressed    man    at    the    horse   show,"   accompanied    by    a 
picture  of  this  wonderful   being.     The  in- 
formation extracted   from  this  concentra-     Fashions  in  the 
tion    of   good      taste,     was     not      so      very         Daily  Papers. 
noticeable    for    its      abundance,      but    the 
picture  that   was  given  to  illustrate  how  he  carries  out   his 
ideas,    showed    a    man.    who.    if    seen    on    the      streets    of    a 

Canadian   city   would   b<.   "spotted"   immediately   as   a 

race-track  --  tout  "  or  a  "  manipulator.''  A  hat  some 
sizes  too  large,  a  vast  shut  front,  an  immense  crystanthe- 
niuin.  trousers  three  inches  too  short,  and  spats,  even 
when  accompanied  with  a  cane  and  patent  shoes,  glaring 
creases  and  an  innocent  expression,  are  not  considered  in 
this   country   the   characteristics   that    mark    a    well-dressed 

man. 

•  •      • 

HPHE    Irish    have    always    considered    themselves    abused 

1       bv    the   governing  powers,   and   so   the   most      recent 

attempt  to  legislate  against  them  did  not  long  pass 

unnocticed.     The   War  Office  is  the  latest   branch  to  incur 

the  displeasure  of  the  Dublinites,  or  at  leas!  of  the  tailors 

of  Dublin.     It  has  leaked  out  that  an  order 

was    issued    to    the    Connaught      Rangers.      The  War  CMBcc 

that    all  officers  purchase  their  uniforms         <-  the  Irish. 

and   out  tits   in    London,  even   going  so   far 

as  to  name  the  houses.     The  Dublin   Master  Tailors'  .\ 

ciatioti    has   taken    up   the   cudgels,   and    with    a   just    anger 

is  pointing  out  throuefa  the  daily  press  and  elsewhere,  the 

unfairness  of  such  orders.  The  defendants  state  that 
the}    simply   "  advise,"   but    the   tailors  sa]    ••  advice  "   is 

only  a  euphonious  expression  of  the  word  "  order."  At 
am  rate  there  is  considerable  feeling  aroused  and  the 
papers  are  full  of  articles  signed  "  Captain,"  "Tailor," 
•'  Fair  Play,"  "  Adjutant,"  and  such  general,  indefinite 

noms-de-plume. 
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"Above  All  Others." 
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TRADE /    /  MARK 
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With    our    entire" 
attention  centred  on 
making  Collars  and     ;^ 
Curls   you    would   naturally   look   for   the-J^t6that  is 

Our   line    will    not    disappoint    you. 


MADE 
~        IN 
U AN  AD A 


Head   Office    and   Factory  :      WATERLOO,   ONTARIO. 


■wv^v%''V%'\^ww'WV\/\/ww^ 


William  A.  Greene  ®>  Co 


THE    ONLY    EXCLUSIVE    COLLAR    AND 
CUFF     T1AKLRS      IN      CANADA. 
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SHIRTS    AND    COLLARS 


\\'llll.l.  i in-  < 1 1 - 1 1 1 ;i 1 1 . 1  for  the  new  Spring  Bhirts  has 
\  V  licrii  •  1 1 1 1 1 1-  satisfactory  on  Rome  lines  there  is  plenty 
of  room  for  improvemenl  in  the  total  volume  of 
business.  This  improvement  is  confidently  expected  when 
the  trade  becomes  thoroughly  alive  to  the  necessity  of 
procuring  their  Btocks  at  old  prices,  if  that  will  be  pos 
Bible  later  in  the  season.  All  indications  poinl  to  a  rise 
in  prices,  and  il  maj  be  considerable.  Tins  would  come 
as  a  surprise  i"  no  one  who  h;is  kept  an  eve  on  the  raw 
markets,  and  manufacturers  and  the  trade  in  general  are 

fully  prepared  for  such  an  advance. 

•     •     • 

Doubtless  the  postponemenl  of  much  of  the  buying  is 

due  to  the  condition  of  retail  stocks  throughout  tin un- 

try,  two  unfavorable  Summer  seasons  having  had  a  notice 
able  effect    in   many   parts  of  Canada.      And   then-  arc   few 

branches  of  the  dry  goods  and  furnishing  business  that 
would  be  more  adverselj  affected  than  in  men's  fancy 
Summer  shirts.  Even  with  this  very  good  reason  it  is 
still  not  altogether  an  act  of  wisdom  to  ignore  the  con- 
dition on  the  primary  markets  and  the  effect  it  must 
necessarily   have  had  on  the  manufacturing  trade. 

As  to  the  sh i it >  in  demand  for  Spring  there  is  little 
change   from   the   styles  indicated   in   these  columns  last 

month.  There  is  still  some  talk  of  the  revival  of  cross 
stripes  in  shirts,  hut  it  is  hardly  to  be  taken  seriously. 
The  vertical  stripe  is  certainly  more  tasteful  and  lends 
itself  to  liner  effects  in  the  pattern.  The  trade  and  their 
customers  both  seem  to  have  this  idea.     The  dark  hack 

grounds   Stwken    of   last    month    are    more    prominent    than 

ever,  all  the  more  expensive  shirts  being  of  this  style.     In 

the   hi"h-class  shop   the   cheapest    of   thos< sts   +1.7.")   and 

prices  run  up  to  $3. 

•  •       • 

An  American  novelty,  the  shirt  with  a  different  coloi 
mi  the  bosom  and  cull's,  seems  to  he  making  some  head- 
way   is    Canada.      Some    'ears    ago    shirts    after    this    style 

were  on  the  market,  hut  the'-  were  chiefly  confined  to  the 
lower  grades.     Now.  however,  some   really   tine  qualities 

are    offered    for    sale.       Another    American    introduction    is 

the   double  or   fold    cull',   doubtless  borrowed    from    the   idea 

i  f  the  told  collar.  These  cull's  were  brought  out  by  a 
leading  New  York  custom  shirt  maker,  and  a-  yet  their 
-ale  i-  cliiell\  confined  to  the  verj  tine  trade.  In  fad 
>  r\  few  of  the  dealers  m  Canada  have  heard  of  it.  and 
it  is  doubtful  if  many  of  them  will  dare  handle  it.  until 
there  is  a  decided  demand.  That  this  will  not  occur  is 
confidently  felt  by  most  haberdashers,  as  then-  is  nothing 
in  favor  of  the  fold  cull'  and  only  a  certain  class  would 

ever  don  it. 

•  •     • 

The  jacket  i  r  coal  shirt  is  steadily  acquiring  a  high 
p>  sit  ion  in  the  estimation  of  the  well-dressed  man.  As 
yet   it   is  seldom    it   ever,  -ecu.  except   as  a  custom-made 

shirt,    hut    it    the    demand    increases,    the      mills    will 


supph  them.  As  a  dress  shirt  it  i-  loudlj  praised  bj  all 
who  have  worn  ii.     The  open  bark  shirt  of  anj  kmd  does 

Hot    ••    -el    "    B8    well    B8    the    open    Iront.    but     It     has    adv.mt 

a^es    for  ordinary    wear   thai    iterbalance    tins.     The 

dress  shut   must,  however,  hi   perfectly,  and  the  difficulty 

of  putting  on  or  off  a  --hill  that  opens  onlj  to  the  bottom 
of  the  bosom,  is  obviated  in  the  coal  -hut.  which  opens 
to  the  bottom  oi    the  shirt   and  is  donned  like  a  coat. 

In   the   matter  "|    collars   what    has  been   s;ii,|    before  can 

only  be  repealed.  Wings  are  selling  well,  with  some 
dealers,  for  the  better  class  trade,  and  then   influence  lias 

been  fell  on  I  he  double  band  collar  s;i|cs.  A  lew  s;,\  thai 
their    trade    in    the    latter    has    decreased    wonderfully,    hut 

thai  a  level  has  been  reached,  and  the  fold  collar  is  still 
selling  in  large  quantities.  With  some  haberdashers,  the 
fold  is  picking  up  again,  caused,  as  they  think,  by  the 
fact  that  men  have  tried  the  wing  ami  finding  it  wanting, 

have  come  back  to  the  comfortable  double-bander.  There 
is  an  evident  intention  on  the  pari  of  a  few  high-class 
furnishers  to  talk  it  down,  ami  for  ibis  reason  some 
erroneous  impressions  are  obtained  by  their  customers-, 
assisting  greatly  in  the  sale  of  the  wing.  The  introdnc 
tion  too  id'  the  wing  as  a  possible  evening  collar,  has  also 

augmented  the  sales,  but  the  more  careful  men  cling  to 
the  straight  stander  for  dress  wear.  When  Spring  ap- 
proaches, the  fold  collar  will  easily  lake  a  position  at   the 

top. 

•       •       • 

A  Tio\.  N.Y.,  manufacturer  is  trying  to  break  in  on 
the  celluloid  and  riibberine  collar  trade  b\  introducing  a 
new  collar  called  "  Anti  aqua,"  which  is  guaranteed  to 
withstand  perspiration  and  water  on  account  of  its  pecu 

liar  finish.  If  the  finish  has  the  appearance  of  the  ordin- 
ary linen  collar,  and  the  nriee  is  reasonable  he  is  certain 
to   he    favored    with    large   sales   among   a   certain   cla —  "l 


THIN  TIES  FOR  FAT  FOLKS. 

'  r|>lll-'.  stout   man  who  wants  to  look  as  thin  as  hi-  can." 
I  said   a    well-known    Strand    hosier,   "  ought    to   weai 

a  small  tic  of  the  kind  known  as  a  '  Martnaduke." 
Preferably  it  should  be  dark  in  color  and  drawn  tight. 
That  carries  down  the  line  id'  the  face  ami  lengthens  il  To 
a  degree  that  tends  to  make  the  face  look  thinner. 

••  Another  aid   to  making  a   man   look   thin   is   in   the 

height    of  his  collars.     Stout    men   who   want    to  look   thin 

should  wear  high  collars  and  closed,  ones.     A 1 1  \   collar  that 

opens  in  front  makes  one  look  stouter  m  nearlv  ever)  case 

•"  The   fat    man   should  avoid   the  kind   of  tie   that    has   -, 

horizontal  effect. 

■•  Or,  the  contrary,  a  cross-bow  tie  will  make  the  thin 
n  an  look  stout.  The  broad  ties  have  little  effect  on  a 
man's  looks  one  way  or  the  other.  When  he  wears  them. 
•1   is  the  (■liar  that   makes  the  difference."     Answers. 
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CURRENT  STYLES   IN   NEW  YORK. 

I^lIK  cold  weather  has  brought  out  all  kinds  of  Eur  double-breasted  coat  is  the  warmest,  and  the  collar  is  made 

garments.     The  fur-lined  overcoal  is  seen  more  of  a  peculiar  shape  to  admil  of  close  buttonin   around  the 

than  ever,  and     very  many  of     the     wealthier  neck.    Pleats  in  the  back  arc  of  greal  use  as  they  provide 

classes  wear  it   all   Winter  long.      Its  cost,  is  pro-  extra  garmenl   to  be  pulled  over  the  knees  when  the  wearer 

hibitive  to  the  average  man,  as,  with  its  mink,  is  seated.     Small  side  belts  hold  the  pleats  in  place  when 

sealskin,  or   Persian    lamb   Lining  it   amounts  up  sometimes  not    in   use.      The  belted  overcoat,   with   the  belt  across  the 

to  hundreds  of  dollars.      Pur  cuffs  are  seldom  seen,  and  entire  back,  and  holding  in  folds,  is  often  used.    The  wrist 
many  wearers  are  using1  buttons  instead  of   frogs. 

The  Fur  Waistcoat. 

In  the  illustration  is  shown  a  waistcoat  made  of  fur, 
seen  occasionally  on  the  streets.  Its  use  has  not  become 
by  any  means  common,  possibly  on  account  of  its  price 
and  its  rather  rough  appearance.  The  furs  used  are  all 
i  f  the  short-haired  variety,  such  as  Persian  land)  or  seal- 
sh in.  It  is  cut  single  breasted,  without  a  collar  and  has 
a  llv  to  cover  the  buttons  and  buttonholes.  The  pockets 
are  as  invisible  as  possible.  Some  make  the  vest  by  merely 
sewing  the  fur  over  an  ordinary  waistcoat,  cutting  holes 
for  the  pockets. 

Mufflers. 

The  shaped  muffler  of  the  past  few  years  has  none  out 
of  style,  and  the  folded  piece  of  worsted  or  silk  has  taken 
its  place  for  all  uses,  for  day  and  evening  wear.  The  cut 
shows  a  common  type  of  worsted  muffler  with  a  plain  effect 
and  closely  woven.  The  muffler  when  unfolded  is  longer 
than  it  is  broad,  and  is  folded  straight.  The  silk  ones  are 
more  for  evening  wear,  while  the  worsted  is  worn  only  for 
informal  day  wear.  The  general  effect  i.^  much  neater 
than  the  shaped  muffler,  as  it  has  the  appearance  of  being 


A  Persian  Lamb  Vest 


hand    tied,   ami   on    this   account    has  heen    readily    taken    up 
by  the  best   class  of  trade. 

Outfit  for  Automobiling. 


can  he  buttoned  un  tight  to  keep  out  the  cold,  and  to  allow 
a  gauntlet  glove  to  set  tight.  Any  ulster  material  is  used. 
Gaiters  are  a  protection  to  the  legs,  which  receive  much  of 
the  wind.  The  cap  worn  often  has  ear  Haps  which,  when 
not  in  use,  can  he  buttoned  together  on  the  top. 
Cravats. 

Voluminously  proportioned  cravats  are  what  the  well- 
dressed  man  is  almost  entirely  confining  himself  to.  Large 
so uares,  wide  four-in-hands  and  any  broad  shape  are  shown 
by  all  the  highest  class  shops,  and  sold  to  the  men  who 
patronize  them.  It  is  simply  a  reaction  from  the  narrow 
shapes  id'  a  year  ago,  and  an  endeavor  to  provide  variety 
in  man's  apparel  which  varies  so  little.  The  coming  of 
this  stvle  of  tie  has  brought  with  it  a  revolution  in  pat- 
tern. The  extensive  surface  which  is  revealed,  has  been 
an  incentive  to  greater  efforts  on  the  part  of  the  manufac- 
turer to  provide  something  striking  in  the  way  of  design 
and  material.  Unfortunately  it  has  also  tended  to  en- 
courage bright  inartistic  colorings,  hut  these  are  hound  to 
attend  any  popularity  of  brighter  shades.  There  are. 
however,   very  many  of  the  new  designs  that   excel   anv- 


The  automobilist   being  exposed  to  the  full  blast   of  the  thing   that    has  appeared,  and  great    taste   is  shown   in   the 

wind,  and   having  no   protection   but    what    is  given   by   his  working  in  id'  colors  without  producing  a  loud  effect.     The 

clothes,  has  found  it   necessary  to  make  them  the  warmest  peculiar  weaves  that   have  come   with   these,  assist   greatly 

possible.     Fur-lined  overcoats  are  very  warm  for  this,  but  in   modifying  the  eonsnicuousness  of  the  pattern  or  color. 

as  they  almost  require  a  different  shape  from  what  would  With   these  large  cravats  must   he  sold     the  wing  or 

be  worn  on  the  street,  most  autoists  prefer  to  wear  a  spe-  straight    collar,   and    the    tendency    is   towards   the  former. 

cial  overcoat  which  can  be  confined  to  the  automobile.     A  This  is  due  quite  largely  to  the  efforts  of  the  haberdashers. 

222 


J«n..  1904 


MEN'S   FURNISHER 

The, 


Ory    Cood» 
Review 


RUBBER  COLLARS 

MADE    IN    CANADA 

HIGH     POLISH     ^TSTID     DULL     FINISHES 
PRICES     AS     FOLLOWS 


KING  BX'iifc  $1.50 


meteor  em.':  $1.20 


regina  MDta  $1.75 


REGENT  !:  r,;,;:  $1.50 


OUR  GAIT  IK  ft  $1.20 


REX  !      ,:'  $1.75 


DUKE  " nta  $1.30 


PRINCE 


3'.    in     »n|i 


$2.60 


AJAX  $1.30 


These  Names  are  for  Linen   Interlined.     Prices  sami    for   Rubber  Goods. 

[f  you  cannot  obtain  these  from  wholesale  houses  write  ua  direct. 
The  A.   B.   MITCHELL  CO., 

Factory  "<«  Stockroom      16  SHEPPARD   ST.,   TORONTO,   ONT. 
Agent  :    DUNCAN  BELL,  301  St.  James  St.,   MONTREAL,  QUE. 

STOCK    CARRIED    IN    TORONTO    AND    MONTREAL 
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Canadian  neckwear  Co.  Cbe  Hind  Suspender  Co. 


I 


Neckwear 

Workmanship, 
Elegance, 
Style, 
Quality, 
Boxing, 
Delivery. 
These    are    the  Six   Planks   in  our 

Platform. 
Our  salesmen  stand  on  these. 
The  retail  trade  of  Canada  is  asked 

to  test  their  soundness. 
Our    salesmen    are    out    for    busi- 
ness— your  business. 


Suspenders 


Good,    honest,  serviceable  Suspenders. 
Made  in  a  great  variety  of  colors  and  in 
many  grades. 

We  put  in  the  best  workmanship,   the 

best  material. 
The  result  is  a  good  article.' 
Made  for  the  workingman  and  for  the 

fastidious  dresser. 
Retails  at  from  25c.  to  75c. 
Packed  very  attractively  in  boxes  that 

make  good  shelf  dressing. 
Our  salesmen  are  out  for  business — your 

business. 


"The  best  goods  at  the  price  in  Canada." 


Canadian  The  King 

Neckwear  Co.        Suspender  Co 

60  62  Adelaide  E.,  TORONTO. 
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SYSTEM   FOR  THE   CLOTHIER   AND 

FURNISHER. 

IS\         rHoiBAl       H.      Slui  mon. 

llli  merchant  who  baa  to  systematized  his  methoda     for  an  inventory  ia  a  looae  u- 1 1  li  icfa  tnaj    be   made 


T  of  doing  business  .-is  toget  the  maximum  of  detailed 
information  concerning  his  purchases,  aalea  and 
profit  .-mil  loss  accounts,  with  the  minimum  waste 
ol  time  and  energy,  is  in  s  position  to  curtail 
purchases  and  expenses  to  the  limit  of  practicability,  and  thus 
■top  the  inroads  on  profits.      Pew  merchants,  aside  from  the 


larger  and  indexed  throughout,  so  thai  the  different  deparl 
menta  may  be  taken  on  separate  sheets,  and,  alter  deductions 

are  made,    assembled    in   the  inventory   liook  under  t  he  proper 
department  index       When  the  inventory  is  completed.  SUOthei 

book,  called   the  department  merchandise   book,   with  same 
indexing,   must  be  opened,  and  the  total  inventory  foi  each 


proprietors  of  the  larger  city  stores,  realize   the  importance  of       department  entered  under  the  proper  index       As  the  billi  come 
having  a  well-arranged  system  of  reference  for  their  purchases,       in  a  rubber  stamp  is  used. 


sales,  expenses,  profits,  and  other  data.  If  they  do  realize  it, 
they  seldom  possess  either  the  time  or  experience  necessary  to 
outline  a  satisfactory  system.  At  the  end  of  the  year  perhaps 
they  find  their  sales  were  large  enough  to  have  shown  a  much 

larger  gross  profit  than  the  I ka  represent.     Where  has  that 

profit  gone?    Can  it  he  accounted  for  ?   Can  a  better  allowing 
he  made  another  year  ?       Again,  certain  lines  of  goods  do  not 
pavas  well  as  they  should  ;  but  it  is  difficult,  when  many  lines 
are  carried,  to  keep  the  sales  separate  during   the  entire  year. 
In  fact,  it  would 
he    impractical 
to    keep    separ- 
ate sales  of  per- 
haps    fifty      to 
seventy-five  dit 
ferent    lines     of 
goods. 

These  per- 
plexing prob- 
lems have  an 
a  p  pro  x  i  mate 
solution  in  the 
following  sys 
t  e  m  ,  which, 
with  a  little 
variation,  may- 
save  the  pur- 
pose of  a  busi- 
ness in  which 
sales  run  to  one 
hundred  thous- 
and dollars  a 
year,  or  even 
more. 

Purch  ases 
and    sales    rep- 
resent   the  two  Figure  i. 
essential  trans- 
actions  in   any  business  ot  the  above  nature.      Purchases  and 
sales  do  not  necessarily  produce  profit,  however     Ooods  must 
he  bought  with  judgment  in  order  to  be  sold  with  judgment. 
"  Well  bought   is  half  sold  "  is   a    maxim    well    to  remember. 
Figure  1   shows   a   page   from    ledger    merchandise   accounts. 
just  after  an  inventory,  and  for  the  month  following. 

By  this  method  ot  keeping  ledger  merchandise  accounts 
much  valuable  information  may  be  secured  at  a  glance,  and 
with  no  more  effort  than  though  the  account  had  been  kept 
with  two  columns.  It  shows  up  to  the  day  posted  the  exact 
amount  of  goods  received  up  to  that  time,  the  exact  amount 
of  sales,  the  amount  of  rebates  and  returns  from  sales,  and 
also  the  amount  of  rebates  and  returns  to  the  wholesale 
houses. 

At  the  time  this  system  was  inaugurated  inventory  was 
taken  by  departments. 

This  seems  to  fill  the  needs,  but  others  mav  be  satisfied 
with  fewer  divisions  ot  stock.       The    most    satislactorv    book 


Method  of  Entering  the  Various  Items  in  a  Bill. 
If  the  bill  contains  several  items  in  different  departments, 

the  amount  ol  each  is  entered  in  the  stamp  ruling.  A  note  is 
made  ol  each  department  lor  which  the  items  are  intended, 
and  the  total  footing  is  made  to  agree  with  the  total  ol  tin- 
bill.  From  here' it  is  posted  to  the  department  merchandise 
book  and  added  to  the  inventory  ot  the  department  to  which 
it    belongs.        This     book    will    thus    show    at     any     time     the 

inventory  of 
each  depart- 
ment at  the 
beginning  of  the 
year,     and    any 

additioni 

that  depart- 
ment as  fait  as 
bills  are  enter- 
ed. If  this  book 
had  no  other 
value,  it  would 
be  worth  all  it 
costs  as  a  refer- 
ence to  show 
where  certain 
lines  have  been 
bought.  This 
might  other- 
wise necessitate 
a  re  I  ere  nee  to 
i  n  n  u  m  e  r  a  b  I  c 
bills,  and  this 
perhaps  several 
years  after  the 
purchase.      The 

accompany  i  ng 
il  lust  rati  o  n 

s  h  o  w  s  how  a 
card  may  be  kept  to  show  the  inventory  in  each  department 
and  amount  of  purchases  in  each  department  for  each  month, 
with  the  total  lor  the  year  and  yearly  comparisons  of 
inventory  and  sales  in  each  department  on  another  card. 
With  this  system  purchases  may  be  kept  in  one  drawer  of 
cards  and  the  records  and  comparisons  of  sales  and  expenses 
in  another. 

System  for  Keeping  Record  of  Purchases  in  a  Retail  Store. 

Perhaps  the  most  unsatisfactory  record  to  keep  in  a  retail 
business  is  the  record  of  purchases  These  are  always  made 
in  a  comparatively  short  time  and  for  any  particular  season 
To  classify  properly  and  quickly,  so  that  each  day  may  show 
lust  how  many  suits,  overcoats  or  trousers  of  each  particular 
kind  and  price,  as  well  as  size,  have  been  bought,  in  order 
that  over-purchases  may  be  avoided  and  nothing  he  omitted, 
is    i  difficult  task.     The   card    here    outlined  shows   how    a    at 
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glance  the  total  number  of  suits  at  any  price  may  be  quickly 
noted.  Similar  cards  for  each  department  may  be  ruled  for 
that  particular  department,   and  this   will  make  a  complete 
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Figure  2. 
drawer  of  cards  in  itself,  which  will  keep  track  of  purchases  in 
a  very  satisfactory  manner.  These  cards  may  be  properly 
ruled  and  printed.  Simply  fill  in  the  firm  name  from  which 
the  material  was  bought,  the  terms  and  other  information, 
indexed  according  to  departments,  and  letter  so  that  the 
firm's  name  may  be  quickly  found.  As  the  prices  of  any 
particular  article  from  any  one 
firm  do  not  cover  a  wide  range 
of  figures,  these  may  be  easily 
entered  in  the  space  provided, 
having  a  total  card,  as  in  the 
case  of  the  sample  form  shown 
for  "  Men's  Suits  "  (Figure  2). 

To  Account  for  Shrinkage 
in  Gross  Profits. 

To  account  as  near  as  pos. 
sible  for  any  shrinkage  in  gross 
profit,  take  an  inventory  by 
departments,  but  also  at  the 
retail  price.  Then  figure  the 
exact  percentage  of  profit  each 
department  will  show  if  sold 
entire  at  the  marked  retail 
price,  and  without  reductions 
in  price  or  other  losses.  This 
gives  an  accurate  basis  on 
which  to  make  future  esti- 
mates. The  following  plan 
may  be  used  on  sales  slips  to 
account  for  every  cent  possible 
of  the  profit  shown  at  inven- 
tory time  :  Each  sales  slip  has 
a  ruling,  called  "Mark  off;" 
each      salesman      understands 

that  every  cent's  deviation  from  marked  retail  price  must 
be  shown  here,  as  also  every  cent's  worth  given  with  a 
purchase.  At  the  end  of  each  day  these  amounts  may  be 
quickly  footed  up  and  put  down  under  the  proper  column 
on   card    outlined    above,    and    marked,     "Daily    Sales    and 


Discounts,  January,  190—."  These  monthly  amounts  are 
carried  to  a  card  showing  monthly  totals,  and  from  there  to 
a  card  showing  yearly  comparisons  (Figure  3). 

Index   Cards   Showing   Ex- 
pense Comparisons. 

The  expense  comparisons 
are  valuable  in  many  ways. 
These  cards  (Figure  4-),  in- 
formation for  which  is  taken 
from  the  ledger  each  month, 
show  each  month  and  year 
just  the  amount  paid  for 
salaries,  interest,  light,  fuel, 
amount  paid  each  railroad  for 
freight  and  amount  paid  each 
drayman  for  hauling.  This 
information  maj  be  curtailed 
or  extended,  according  to  the 
value  given  it  by  different 
merchants,  or  the  necessity  for 
information  thusshown.  Manv 
times  will  occur  when  such 
information  will  have  to  be 
sought  throughout  the  ledger, 
or  perhaps  several  ledgers. 

With  the  information  kept 
during  the  year  as  here  out- 
lined, we  come  again  to  the 
inventory.  The  department  merchandise  book  is  balanced 
and  shows  the  total  amount  in  each  department  for  the  year. 
The  total  of  this  book  should  agree  with  the  difference 
between  "  Inventory  and  Purchases"  column  and  "Returns 
and  Allowances  "  (credit  column)  in  the  merchandise  account. 
In  fact,  this  book   should   be   balanced   each   month  with  the 
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Figure  3. 

merchandise  account  in  this  way.  Next  make  out  a  sheet  as 
hown  i  i  Figure  5.  The  balance  in  each  department  taken 
from  the  department  merchandise  book  shows  the  total 
amount  of  goods  had  during  the  year,  including,  of  course. 
the   previous    inventory.       Put     opposite     this     the     present 
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Chamberlain 
Fiscal   Policy 
Balfour 


U,   l'l,     2,        2\     inch     at     $100     per    doz. 

11,    I1,,     \\,      2       inch     at        1.00     per     doz. 

\\,     V\,     2,     2\,     21,     2\     inch     at       1.50    per     doz. 


Balfour  made  ol   "Iron  Frame  Linen,"  hand  ironed. 
Ready  for  delivery  on  and  after  1st  February. 
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inventory,  which  shows  the  present  amount  on  hand.  The 
difference  is  the  cost  of  sales,  or  goods  which  have  gone  out, 
and  which  extends  into  the  third  column,  "Sales."  These 
amounts  of  sales  are  then  entered  in  red  ink,  as  •'  Sales/'  in 
their  respective  departments   in  the  department  merchandise 
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book  ;  subtracting  it  from  the  balance  found  there,  which' 
leaves  the  amount  of  the  present  inventory  with  which  to 
start  another;year.  One  thing  to  be  borne  in  mind  is,  to 
charge  profit  and  loss  and  credit  merchandise  for  any  deduc- 
tions at  inventory  time  from  stock  These  deduction's  mn«t 
also  be  taken  from  each  de- 
partment in  the  "depart- 
ment merchandise  book," 
rom  which  such  discounts 
nave  been   made. 

Another  point :  After 
such  deduction  the  cost,  as 
well  as  the  retail,  of  such 
goods  should  be  plainly 
changed  to  correspond,  so 
that  no  errors  may  occur. 
It  is  one  of  the  essentials  of 
this  system  that  goods  must 
be  plainly  marked  at  all 
times. 

At  any  time  during  the 
year  any  particular  depart- 
ment may  be  quickly  inven- 
toriedby  the  stockkeeper  and 
the  exact  amount  of  costs  of 
sales  for  that  department 
up  to  that  date  shown  by 
subtracting  such  inventory 
from  the  total  shown  by 
balance  for  that  depart- 
ment. This  might  be  desirable,  even  when  it  is  not  necessary 
to  take  an  inventory  of  the  entire  stock. 

In  conclusion,  I  would  say  that  a  well  arranged  and 
thorough  system,  while  it  may  look  complex  to  those 
unfamiliar  with  it,  when  once  well  inaugurated  costs 
less  time  and  energy  than  does  a  haphazard  or  approxi- 
mate guess  on  the  information  desired  Hardly  a  day 
passes  that  system  does  not  show  dollars  saved  to  its 
credit. 

WILL  NOT  BUILD  IN  WINNIPEG  AT  PRESENT. 
There  has  been  a  good  deal  of  speculation    as  to  whether 
The    W.    R      Brock    Co.    would    build  a    large    warehouse  in 


Winnipeg  as  Greenshields  and  Gaults  have  done.  In 
answer  to  a  question,  W.  R.  Brock,  M.P.,  told  The  Review 
the  other  day  that  they  had  considered  the  matter  very 
carefully,  discussing  it  from  all  standpoints,  and  had  de- 
cided that,  for  the  present  at  least,  they  would  not  build 
there.  They  will,  of  course,  continue  to  cover  the  ground 
as  thoroughly  as  they  have  done  in  the  past. 

A   SHOPPING  DAY  FOR   CHARITY. 

NOVEMBER  3  was  largely  observed  among  retail 
houses  in  London,  Eng.,  as  "  King  Edward's  Hos- 
pital Fund  Shopping  Day."  The  committee  in- 
terested in  this  hospital  approached  the  merchants  of 
that  city  some  months  before  and  secured,  where  possible, 
their  promise  to  give  a  percentage  of  their  sales  on  the 
appointed  day  to  the  hospital  fund.  The  amount  was  left 
entirely  in  the  hands  of  the  dealer,  some  giving  the  whole 
amount  and  many  as  low  as  5  per  cent.,  depending  greatly 
upon  the  style  of  business  done.  The  lines  of  business  in- 
cluded almost  everyone  that  took  in  monev.  A  court 
hairdresser  gave  his  entire  receipts,  a  photographer  50  per 
cent.,  the  average  dealer  from  5  to  15  per  cent,  and  'bus 
drivers,  livery  stables  and  carters  were  willing  to  donate 
some  of  their  earnings  on  that  day. 

To  better  advertise  the  scheme  among  the  general 
public  and  induce  them  to  enlarge  their  shopping  list  for 
that  day,  many  bills  and  notices  were  printed  and  dis- 
tributed in  the  interested  stores,  both  for  window  and  in- 
terior display  and  for  further  distribution  among  the  custom- 
ers. In  the  stores  were  small  and  large  posters,  drawing 
attention  to  the  day  and  announcing  the  fact  that  prices 
would  not  be   raised,  but   many  lowered.      Little   slips    were 
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given  for  the  use  of  the  customer,  with  blank  spaces  for  the 
insertion  of  the  shopping  list  for  that  day.  The  committee 
felt  that  the  merchants  would  lose  nothing,  because  the  trade 
of  the  day  would  receive  an  impetus.  On  the  3rd  all  who  were 
giving  a  percentage  displayed  small  card:  containing  the 
words,  "  To-day,"  while  'bus  drivers  and  others  had  small 
white  flags  on  their  whips. 

There  are  in  every  town  deserving  charities  which  are 
struggling  for  an  existence,  the  supporters  finding  it  extremely 
difficult  to  induce  a  man  to  open  his  purse  directly.  These 
same  men,  however,  would  be  sufficientl}-  interested  to  indi- 
rectly assist  a  charitable  institution  by  buying  more  on  a 
certain  day,  and  in  iiimv  cises  buying  things  which  Mipv 
would  otherwise  do  without. 
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You     make     no    mistake    in    seeing    our     samples    and    + 
prices  before  placing  your  Spring  order.  ♦ 

Globe  Suspender  Co.,  ♦ 

Rock   Island,   Que.  > 
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SUSPENDERS  OF  ANY  STYLE.  ARMBANDS. 
SHOULDER  BRACES.  WATERPROOF,  i 
LEATHER     AND    WOOL-LINED     JACKETS. 
LADIES'  AND  GENTS  WATERPROOF  COATS 


Office   in    Montreal 
at  207   St     James   St 


Attractive 
Advertising 
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HATS    AND    GLOVES. 


IT  must  be  admitted  that  there  are  more  brown  hats  seen 
mi  the  street  now  than  appeared  a  couple  of  months 
ago,  hui  that  is  not  saying  much.     For  informal  wear 

the  dark  brown  cannot  he  said  to  look  out  of  place  on 
some   men,   hut    the  shade   must   he  very  dark   and   the  felt 

of   exceptionally   g 1    quality.      A    disadvantage   that    it 

works  under  is  the  fact  that,  as  a  rule,  the  men  who  are 
wearing  it  are  not  those  who  set  the  style  in  anything.  It 
is  not  that  it  has  eaught  the  fancy  of  the  young  man,  who 
eagerly  clutches  the  newest  offerings  in  every  line  of 
wearing  a>>narel  (aid-  it  is  surprising  he  is  not  favoring 
it  more  strongly)1,  but  those  upon  whose  heads  it  is  seen 
are  often  of  what  migtkt  be  called  the  "  careless  "  class, 
if  that  word  can  be  taken  to  reflect  no  discredit  upon 
them.  What  is  meant  is  that  they  are  mostly  the  men 
who  pay  little  attention  to  the  fitness  of  thing's,  but  ob- 
serve merely  whether  the  article  of  wear  looks  fairly  well 
upon  them.  Very  few  of  those  who  are  considered  well- 
dressed  men  have  ventured  to  cover  their  heads  with  the 
brown  hat,  of  whatever  color  it  may  be.  Hatters,  as  a 
rule,  are  disappointed  with  the  small  attention  that  it  has 
received,  for  it  promised  to  mean  much  to  them.  Few  of 
them  have,  however,  been  caught,  as  they  are  very  careful 
in  their  stocking  of  novelties,  and  the  ffreat  run  of  quiet 
shades  and  shapes  has  taught  them  that  men  are  becom- 
ing more  sensible  in  their  selections. 

A  brave  attempt  was  made  in  the  United  States  by 
manufacturers  and  retailers  to  push  the  brown  hat  to  a 
prominent  position.  Even  a  few  of  the  fashion  journals 
were  inveigled  into  talking  freely  of  its  merits  and  popu- 
larity. Several  shades  were  experimented  with,  until  the 
seal  brown  was  hit  upon,  and  at  last  there  seemed  to  be 
an  encouraging  demand.  But  it  was  only  in  some  locali- 
ties, and  none  of  those  the  fashion  centres.  It  is  said  that 
in  New  York  the  very  unpopularity  of  the  style,  has  in- 
duced a  few  careful  men  to  wear  it  as  a  morning  hat  with 
the  covert  coat,  and  with  suits  and  overcoating  containing 
brown  in  the  material.  But  a  New  York  exchange  says 
that  hatters  who  have  stocked  the  hat  are  at  last  dis- 
couraged, and  all  shapes  and  shades,  that  have  been  sell- 
ing at  $3  are  now  offered  at  $1.50  and     still  not  selling 

well. 

*     *     * 

A  London,  Eng.,  paper  has  come  forward  with  the 
startling  announcement  that  the  silk  hat  is  going  rapidly 
out  of  favor.  Daily  and  weekly  papers  on  this  side  of  the 
water  have  seized  the  article  as  interesting  matter,  and 
have  really  convinced  many  that  the  high  hat  which  has 
been  "  in  "  for  so  many  years  must  give  way  to  some 
other  shape.  It  is  only  another  case,  however,  of  the 
"  reporter  and  his  copy."  The  conclusion  was  drawn 
from  the  fact  that  there  are  not  so  many  silk  hat  factories 
in  England  as  there  were  ten  years  ago,  and  not  from  any 
seeming  decrease  in  the  number  of  high  hats  worn.  The 
decrease  in  manufacturing  establishments  is  a  result  of 
combinations  of  factories,  not  of  the  dropping  out  of  the 
market  of  a  lar^e  number.  Even  in  London  there  is  no 
falling  off  in  the  sales,  and  in  America  it  is  worn  more 
than  it  has  ever  been.  In  fact  a  considerable  falling  off 
in  Canada  among  a  certain  class  would  do  much  to  place 
the  hat  upon  a  higher  plane  than  it  now  occupies. 


(iloversville,  the  jireat  glove  centre  of  the  United 
States  is  in  daily  dread  of  a  strike  of  glove  workers.  For 
weeks  past  there  has  been  a  series  of  conferences  between 
the  Glove  Manufacturers'  Association  anil  the  representa- 
tives of  the  Intel-national  Glove  Table  Cutters'  Onion 
over  a  clause  in  the  schedule  of  wages  submitted  by  the 
manufacturers,  which  does  not  discriminate  between  union 
and  non-union  men.  The  cutters  have  voted  to  reject 
the  schedule  and  both  parties  are  determined  to  adhere 
to  their  demands.  Should  the  strike  occur,  12,000  men 
will  be  thrown  out  of  work,  and  the  industry  temporarily 
paralyzed. 

The  hat  manufacturers  are  experiencing  very  troublous 
times  with  their  union  employes.  The  Knox  Hat  Manu- 
facturing Co.,  of  New  York,  wdiose  hats  are  well  known  in 
Canada,  is  passing  through  the  first  strike  in  its  63  years 
of  business.  The  firm  had  an  agreement  with  its  union 
employes,  which  does  not  expire  until  1905.  but  the  union, 
as  usual,  considered  contracts  as  not  binding,  save  on  the 
employer.  For  years  the  company  has  been  yielding  to 
the  demands  of  the  workmen  until  the  contract  was  drawn 
up,  only  a  year  ago,  with  a  view  to  a  cessation  of  hostili- 
ties. The  directors  have  now  resolved  that  they  will  admit 
no  union  man  to  their  employ,  and  if  forced,  will  take 
their  plant  abroad,  perhaps  to  England  or  Germany- 
why  not  to  Canada?  We  still  have  some  control  over  our 
labor  unions.  The  now  celebrated  case  of  D.  E.  Loene  & 
Co.,  hat  manufacturers,  is  still  being  fought  out  in  the 
courts,  one  partv  at  one  time  getting  the  advantage,  and 
at  another  time  the  other.  The  case  so  far  has,  however, 
established  one  principle,  and  that  is  that  in  the  United 
States  the  individual  member  of  labor  unions  indulging 
in  boycotts,  can  be  sued  and  have  their  property  attached 
to  secure  the  damages  claimed,  in  both  the  State  and 
Federal  courts,  at  the  same  time.  The  United  Hatters  have 
been  forced  to  furnish  a  bond  of  $180,000,  and  have  had 
to  appeal  to  the  individual  members  to  advance  their  pro- 
perty and  moneys.  A  manufacturer  of  hat  leathers  has 
been  forced  into  a  strike  on  account  of  one  non-union 
employe,  and  the  union  men  employed  in  factories  using 
the  productions  of  this  mill  have  refused  to  handle  them. 
Where  will  it  all  end? 

THE  CARE  OF  GLOVES. 

Following  are  some  hints  on  the  care  of  gloves  which 
retailers  may  suggest  to  their  customers: 

Never  put  on  a  pair  of  gloves  in  a  hurry,  anil  if  pos- 
sible have  them  fitted  where  they  are  bought,  then  any 
flaws  may  be  remedied,  and  you  will  be  sure  of  having  a 
perfect   fit.     Have  the  fingers  fitted  straight   and  tried  on. 

Cheat)  gloves  are  usually  the  most  expensive  in  the  long 
run. 

When  removing  gloves  turn  the  wrist  part  over  the 
fingers  and  pull  the  fincers  through  the  wrist,  as  pulling 
by  the  finger  tips  direct  wears  them  very  quickly. 

Never  roll  gloves  up  in  a  ball:  smooth  them  out,  put 
each  linger  out  carefully  and  lay  them  out  their  full 
length. 

Never  wear  a  glove  when  a  stitch  is  broken:  keep  cot-  < 
ton  on  hand  and  mend  every  break  as  soon  as  it  appears, 
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"  Pinto  "  Shell  Cordovan  has  got  after  the  consumer — 
your  customer. 

He  has  found  out  that  "  Pinto  "  is  exactly  what  me 
say  it  is.  He  knows  now  that  "Pinto"  is  the  best  wearing 
mitt  and  glove  leather  on  earth  he  knows  it  won't  draw 
cold  because  it  is  not  loaded  with  oil  and  mineral  he 
knows  it  is  boil  and  scorch  proof  rain  and  wind  proof 
He  knows  all  these  things. 

Now  what  are  you  going  to  do  about  it  ? 

Better  stock  it  up,  eh  ? 
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Por  holes  nut  only  grow  larger  if  the  glove  is  worn,  but 
the  kill  stretches  so  that  it  can  never  be  neatly  mended. 

Glove   powder  and   stretchers  should  have   a  place  on 
every  dressing  table  and  should  be  used  frequently. 


HATS  IN  MEXICO. 

A  MONO  all  well-bred  people  in  Mexico  greal  attention 
is  paid  to  the  hat  of  the  masculine  visitor.  That 
emblem  of  grandeeship,  as  Richard  Ford  called  it. 
is  taken  at  once  and  carefully  placed  on  a  chair  ouite  as 
if  il  were  a  person.  It  must  be  treated  with  respect.  A 
table  is  also  a  proper  place  for  it.  but  a  chair  is  better. 

Especially  is  the  top  hat  distinguished  in  etiquette;  it 
imnlies  that  the  wearer  is  a  real  senor,  a  true  caballero. 
and  it  is  honored  with  careful  treatment.  See  that  it 
is  allowed  to  repose  on  a  chair  safe  from  casual  knocks 
or  jars.  It  is  an  emblem  of  social  rank,  and  lawyers  often 
■wear  it   from  morning-  till  night. 

The  sombrero  de  paja,  or  straw  hat,  may  be  of  many 
degrees  of  fineness.  Sometimes  it  has  a  gold  or  silver 
coiil.  and  is  worn  by  well-to-do  rancheros  or  great  hacien- 
dados  on  proper  occasions.  Women  on  horseback  in  the 
country,  and  formerly  in  the  city,  wore  handsome  som- 
breros. The  sombrero  of  felt,  with  its  ornaments,  may 
cost  anywhere  from  $10  to  $1,(100.  It  is  the  gala  hat  for 
horseback  on  days  of  fiestas  and  in  the  country  regions 
is  affected  by  the  prosperous.  Remember  that  the  hat  in 
any  form  is  something  to  respect.  It  is  taken  off  as  a 
sign  of  regard  and  deference,  or  of  mere  courtesy. 

The  sombrero  calanes  is  the  Andalusian  hat  of  low 
crown   and  broad  brim,  the  hat   of  the  bullfighter  on  the 


street,  where  he  receives  the  homage  of  the  admiring 
populace,  especially  of  the  small  boy.  It  has  its  epochs 
of  coming  into  quite  general  use.  and  is  far  more  pictur- 
esque than  the  staid  and  trim  derby.  The  latter  hat  is 
mucb  affected  by  the  city  youth  of  Mexico,  but  it  is  for- 
eign, alien,  and  an  exotic.      It    is  ridiculous  when   worn  on 

horseback   under  the   ardent    sun   of   Me.xic ■  Andalusia. 

In  old  times  Mexicans  as  well  as  Spaniards  or  social 
rank    wore  the  cocked     hat.   immortalized     in   Alarcon's 

story  of  the  "  Sombrero  de  Trrs  1'icos."  The  three-cor- 
nered hat.  properly  speaking,  affected  by  people  in  times 
agone,    was  called   the   "sombrero   de   t  res  candiles." 

Boys  of  the  lower  classes  wear  cheap  straw  sombreros 
to  school,  and  the  marvel  is  that  they  even  distinguish 
them,  for  they  are  as  much  alike  as  peas  in  a  pod. 

Hut  to  return  to  our  muttons,  so  to  say,  the  hat  is  a 
symbol  id'  grandeeship.  It  is  nowadays  the  tall  hat.  the 
"topper,"  the  silk  hat.  stovepipe,  or  what  you  will. 
"  Gobernadores  "  wear  it.  Senators  and  deputies  and 
lawyers  of  course,  though  in  Mexican  cities  the  younger 
lawyers  affect  jaunty  straw  hats  in  warm  weather  and 
often   derbies. 

The  grandees  of  the  firs  class  of  Spain  have  the  privi- 
lege of  remaining  covered  in  the  presence  of  their  sov- 
ereign, and  the  other  day  the  young  King  Alfonso,  re- 
ceiving a  party  of  noblemen  of  high  degree,  who  approach- 
ed him  uncovered,  said,  after  a  moment,  "  Cover  your- 
selves, Senors, '"  which  is  the  ancient  etiquette.  Thus  the 
hat  plays  in  Spanish  tradition  and  actual  life  a  cere- 
monial part  differing  from  usage  in  Anglo-Saxon  coun- 
tries.—  Modern    Mexico. 


CRAVATDOM. 


THE  hold  which  grey  has  obtained  on  popular  favor,  is 
the  most  remarkable  feature  in  the  cravat  trade.  At 
no  time  has  any  one  color  ever  been  so  much 
seen  and  so  much  admired.  Every  haberdasher's 
window  is  almost  entirely  made  up  of  greys,  and 
it  is  safe  to  say  that  four-fifths  of  the  best 
trade  are  wearing  it  most  of  the  time.  The  demand  for 
this  color  has  brought  to  the  front  an  immense  variety  that 
relieves  the  monotony  that  might  be  expected  to  exist 
when  there  is  such  a  run  on  one  color.  A  man  may  have 
a  half  dozen  greys  so  different  in  appearance  as  to  almost 
appear  different  colors.  This  variety  is  provided  bv  the 
shades,  the  patterns  and  the  weaves.  Ties  in  solid  greys 
without  pattern  are  of  several  shades,  and  when  pattern 
is  worked  in  the  range  is  mulit  udinous.  as  a  dot  of  white 
or  black  will  change  the  entire  effect.  Material,  too,  means 
•much.  The  best  effects  are  in  small  all-over  patterns,  or 
in  tiny  dots,  diamonds,  squares  or  circles  of  black  or  white 
mi  a  grey  background.  In  very  many  of  these  a  dot  of 
color  is  inconspicuous,  but  important,  red  and  blue  being 
the  favorites.  An  entire  window  of  grey  cravats  at  pres- 
ent attracts  much  attention  on  the  streets,  and  the  store 
specializing  on  them  is  favored  with  a  large  trade.  Com- 
binations of  black,  white  and  blue  are  still  much  worn,  but 
-rev  is  the  favorite.  The  tendency  to  introduce  the  spots 
0f  color,  will  do  much  to  retain  for  it  its  present  popu- 
laritv.  for  no  single  color  can  remain  in  use  for  an  extended 

I  Clil'll. 


Not  much  can  be  added  to  what  was  said  last  month 
about  shapes.  The  best  trade  is  buying  the  large  sizes, 
once  overs  and  Ascots.  Puffs  are  seldom  seen,  as  the 
buying  public,  when  purchasing  the  tie  of  quantity,  are 
looking  for  something  large,  loose  and  hand-tied.  Grey 
in  these  ties  is  very  effective,  and  well  dressed  men  know 
it.  Since  the  fold  collar,  however,  is  still  being  much 
worn,  the  narrower  tie  has  a  ready  sale,  not  the  thin 
'•  stringy  "  affair,  but  a  graduated  end.  or  a  flowing;  end 
or  any  cravat  that  will  tit-  small  and  neat  and  get  show 
sufficient   material   to  look  substantial. 


There  is  more  color  showing  in  spite  of  the  popularity 
of  grey,  than  there  was  a  month  ago.  and  there  appeals 
to  be  a  gradual  leaning  towards  its  introduction  into  the 
more  sober  combinations.  Flaming,  obtrusive  shades  are 
shown  by  a  few.  but  it  is  certain  they  will  be  but  mild  sell- 
ers for  manv  months  to  come  even  to  the  "  popular 
trade.  The  introducers  of  these  bright  colors  arc  going 
about  it  quite  cleverlv.  in  that  it  is  almost  entirely  in  the 
narrower  shapes  that  they  are  shown.  A  wide  expanse  of 
brightness,  in  the  present  state  of  public  taste,  would 
shock  the  beholder,  and  deal  a  blow  to  the  advance  of 
other  shades  than  the  black,  white  and  grey.  A  two-inch 
cravat  if  red  will  sell  where  the  same  shade  in  an  Ascrfl 
would   be   frowned   upon. 
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Gloves,  Mittens, 
and  Moccasins 

INCORPORATED       1903. 


During  the  more  than  35  years  success  of  our  business,  we  have  always  been  at  the  front  In  all 
that  pertained  to  Improvements  In  the  production  of  filoyes  and  Mittens  We  have  brought  out  new  Ideas 
We  have  given  the  Trade  sp'endM  values— goods  which  have  possessed  slyle,  given  satisfaction  an<1 
long  service. 

Our  representatives  will  call  on  the  Trade  In  due  season.  Make  It  a  point  to  see  our  samples  before 
placlno   your  orders.     We  guarantee  satisfaction,  and   the   maximum  In  value  at  the  minimum   of   cost. 


TANNERIES 


W.  H.  STOREY  &  SON,  y~* 


The  Glovers  of  Canada. 


<^  «*  ^  ACTON,  ONT, 
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FANCY   WAISTCOATS 
FOR  SPRING,  1904. 


SEE 
OUR 

SAMPLES 
OF 


SUMMER 
CLOTHING. 


This  is  another  oi   die  lines  in   which 
we  excel.     Our  new  spring  samples,  now 
shown  by  our  salesmen  carry  our  reputation 
a    notch    higher   than   ever.       Examine    the 
fabrics,  note  the  nobby  styles,  study  the  perfect 
tailoring,    and  you    will    buy    for   the  profit  you 
can  see. 


>iu^Sn 


^  OUR»LI(j£\IS   NOW   COMPLETE 
*Jrf)    W&H  "STRANGE  OF  MATERIALS 


!®H     A3jD  PATTERNS    UNEQUALLED 


(i^Mm 


CAULFEILD,  BURNS  &  CO., 


As    th^QWnand    is    likely    to 

be  felt  early,  the   present  is 

none  too  soon  for  retailers 

to  give   the  matter    their 

attention  and  place  their 

orders  early. 
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17  and  19  Front  Street  West,  TORONTO 
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TRIMMINGS 

THE  MERCHANT  TAILOR 

STYLES    AT 

HOME     AND 
AliKOAD. 

THKKK  ie  a  noticeable  difference  between  many  of      each  saying  more  or  leas  thai  is  inaccurate,  or  immaterial 
the  materials  for  the  coming  Spring  suiis  and      to  tbe  Bubject,     Borne  mills  are  proved     to  be  making   a 
those  in  vogue  laal  Spring.    Ai  thai  time  Scotch      good   i»r<>lit    and   paying  a   g I   dividend,   in   the   fa< i 
tweed   was  almost    tiniverstally     used,  and   the      preferential   tariff,  while  others  prove  bj    statistics  thai 
patterns  were  in  quite  pronounced  Btripes  and      there  is  need  of  a  higher  tariff.    No  matter  i-  i < •< •  small  "i 
overchecks,  with   faint   touches  of     color  here  and   there.      too  large  i"  form  a  plana  of  a  part}   platform,  and  no  < t ■  - 
for  the  coming  season  there  is  a  decided  leaning  towards      tail  i""  small  to  prove  the  need  of  thai  plank.     Siill  the 
cheviot-finished   worsteds.     These  would   nol    be  distingu        fad    remains  thai    man)   of  our  manufacturers  are     dis 

ishable  by  the  average  man  from  some  of  the  tweeds,  bul       satisfied  with  their  lot,  and  i aider  themselves  laboring 

the  tailor  knows  the  difference,  and  at   the  same  money  a      under  unendurable     conditions.     There  can   be   loubl 

m<  re  endurable  fabric  will  be  obtainable.  There  is  an 
abundance  of  dots  often  arranged  in  an  order  thai  gives 
a  striped  appearance.  Strips  are  seen  bul  they  are  verj 
faint,  ;is  mIs. i  are  the  overchecks.  The  dots  are  while  or 
colored  on  ;i  black  background,  and  lines  of  a  dark  color 
thai  influence  the  general  effect,  bul  are  no1  visible  excepl 
when  looked  for,  run  through  the  cloth.  Bul  there  will 
-lill  be  a  large  sale  of  tweeds,  and  some  very  pretty  things 
are  showing,  principally  in  the  patterns  thai  have  been 
described.  The  general  lone  is  quite  dark,  although  there 
are,  of  course,  lighter  effects  for  those  thai  desire  them. 
*     *     • 

tor  evening:  suiis  there  is  a  choice  this  year  between 
Vienna  and  unfinished  w<  rsted,  the  preference  being  rather 
towards  the  former,  although  both  are  perfectly  proper. 

The  facing  is  very  oft* f  grosgrain  silk,  and  it  must  be 

«au:  the  appearance  is  very  neat  and  quiet.  The  vesl  is 
in- tie  with  or  without  a  braid  trimming,  but  as  a  rule  the 
pl 'in  white  figure  single-breasted  vest  is  most  worn.  \',, 
briJd  appears  on  the  trousers,  which  are  quite  large  in 
the  leg.  The  evening  jacket  has  obtained  quite  a  strong 
portion,  but  it  has  never  reached  the  point  it  did  in  New 
^  or!.,  where  present  indications  point  to  a  decline  ill  its 
use,  owing  to  its  commonness  during  the  early  Winter. 
•     •     • 

There    will    be    seen    this    Spring   some    ol*    the    tastiest 
lighl    waistcoats  ever   introduced    to    the   public,   as    well    as 
a    tew    extremely    loud   ones.      (Irey.    white,   and    black    and 
white   mixtures  are    the   most    attractive.      One   particularly 
ii  'at  one  is  of  a  pearl  grey  with  small  points  of  color  about 
three-quarters   of   an    inch    apart.      Another   is  of     a    grey 
stripe,  an   eighth  of  an   inch   apart,   with     an  alternating 
-i  ripe  of  the  same   width   in  a   broken  grey  and   white  pat- 
tern,   still  another  is  of  the  same  shade  as  the  background      "I:"   ''"'  nuestion  of  the  protection  of  the  woollen  manu- 
of  the  new  Spring  shirt -a  gnnmetal  or  grey  composed  of      f«*turer  will  be  an  issue  of  some  importance  at  the  gen- 
irregular  lines  of  white  and  black.     One  of  the  loudest    is       ,'':'1  eleotlons- 
a    checker   board    design    in    a      basket    weave    fabric,    with 

squares  an  inch  in  size  ami  made  up  of  alternate  squares  1 1 1  spite  of  the  higher  price  of  wool  and  all   iaw   ma- 

of  black,  ami  a  mixture  id'  black  and  white.  There  '  *'t ' ;l '  the  American  Woollen  Company,  a  large  doth  trn>.t 
is  another  basket  weave  with  a  while  background,  stripes  '"  the  I  nited  Stales,  has  lowered  the  price  of  some  lilies 
an  inch  and  a  half  apart,  of  black,  and  between  these.  "*'  'ls  overcoatings  as  much  ;is  five  cent-  a  yard.  Bill 
broken  designs  in  black.  Some  of  these  can  be  retailed  there  is  no  significance  in  this  tact,  ami  no  encourage- 
ai  $2  and  others  at  $2.50.  The  plain  white  have  mercer-  "u'111  '"  tailors  in  the  cud.  This  is  a  trust,  and  it  i-  a 
i/ed  patterns,  or  a  design  worked  in  with  the  basket  weave.  '.v  adopting  trust  methods  to  gel  a  monopoly  of  the  market. 
•      •      •  Prices  of  tie  manufactured  cloths  cannot    reasonably  drop 

The  woollen  controversy  goes  merril}   on.  supporters  of       when  raw   mat.  rial  i-  going  higher.     (»t  curse  these  price- 
higher  and  preferentail  tariff  each  having  their  say,  and      are  not  fell  on  this  side,  but  tailors  have  bad  the  oppor- 
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tnnity  of  seeing  this  reduction  mentioned  in  the  papers, 
and  maj  be  entertaining  the  delusion  thai  quotations  in 
this  country  will  follow  suit.  Xu  such  thing  is  likely  to 
happen.  We  have  no  woollen  trusts,  and  no  single  firm 
will  dure  adept  their  methods.  Wool  is  dear.  Cotton  is 
dear,  labor  is  expensive,  cloths  must  stay  up,  and  it  is  al- 
together likely  thai  the  tailor  is  at  present  receiving 
poorer  value  for  his  money  now  than  be  did  a  year  ago. 

It  is  said  that  the  London,  Eng.,  tailors  are  doing 
everything  in  their  power  to  introduce  colored  materials 
into  evening  clothes.  They  argue  that  blue,  green,  crim- 
son, and  plum  look  well  in  artificial  light  and  lend  an 
agreeable  variety  to  the  present  funereal  aspect  of  the  man 
in  evening'  dress.  The  argument  may  be  sound,  but  men 
are  naturally  reluctant  to  stamp  themselves  as  a  product 
of  the  ISth  century.  Even  with  the  example  set  by  King 
Edward  who  has  tried  to  popularize  breeches,  black  stock- 
ings,  and   shoes   with    buckles.      The   men   cannot  get  past 

the  fancy  waistcoat,  hut  they  have  done  their  best  in  that. 

*  #      * 

The  woollen  industry  in  England  is  in  a  rather  un- 
pleasant state.  The  West  of  England  and  Yorkshire  are 
both  feeling  the  stress  of  unfavorable  trade  conditions. 
Yorkshire  has  captured  much  of  the  West  of  England 
trade,  but  it  is  in  turn  Complaining  of  very  dull  times. 
German  manufacturers  are  encroaching  on  their  business 
by  manufacturing  more  cheaply,  and  by  producing  almost 

perfect    imitations   that   cost    very  much   less. 

*      *     # 

According  to  Lord  Tweedmouth,  tweed  cloth  does  not, 
as  many  people  thjiik.  take  its  name  from  the  famed  river 
that  runs  through  the  principal  district  in  Scotland  in 
which  that  textile-  is  made.  It  is  to  the  bad  handwriting 
of  a  clerk  that  this  fabric  owes  its  name.  He  wrote  the 
word  twills  on  a  bale  of  the  cloth  in  such  a  manner  that 
it  read  tweeds.     Instanly  the  appropriateness  id'  the  name 

was  seen,  and  it  stuck  to  it  ever  since. 

*  #     # 

An  enquiry  has  been  received  asking  the  names  of  the 
Canadian  agents,   if   there   are     any.   for     Putnam's  cloth 

chart.  

MR.  TURNBULL'S  VIEWS  ON  TWEEDS. 

A  representative  id'  "  The  Dry  Goods  Review"  re- 
cently had  an  interesting  chat  with  Mr.  .1.  Turnbull,  one 
of  the  leading  members  of  the  Paton  Manufacturing  Com- 
pany, manufacturers  of  tweeds,  etc  In  the  course  of  his 
remarks,  in  which  he  strongly  advocated  the  cause  of  the 
Canadian  manufacturers,  he  said:  --  You  can  say  from  me, 
that  no  country  in  the  world  makes  more  rubbish  that  is 
sold   as   woollen    e'(  nils,   or   more   goods   in    which    the   colors 


will    fade   so   quid 
Britain. 


tin 


lanufacturers     of     Great 


CLOTHES  ON  PREMIERS. 

1^1  IE  late  Lord  Salisbury  shared  with  Mr.  Gladstone 
a  disregard  for  clothes,  and  several  times  his  attire 
was  referred  to  with  regret  by  sartorial  writers.  So 
long  as  his  coal  hung  fairly  well  from  the  shoulders 
the  deceased  Premier  cared  little,  but  lie  never  went  the 
length  of  Mr.  Gladstone,  whose  clothes  were  often  so  shab- 
by that  only  an  eminent  person  would  wear  them.  Lord 
Salisbury's  hats  were  enormous  affairs.  (|iiite  equaling 
Mr.  Gladstone's  in  size,  and  much  more  respectable.  In- 
deed, savs  the  London   Men  and  Women.  Mr.  Gladstone's 


headgear  was  generally  in  the  ''  shocking  bad  Hat  "  cate- 
gory. While  in  attendance  in  the  Commons  Mr.  Glad- 
stone  dressed  lairh  well,  bul  outside  the  House  he  paid 
little  attention  to  bis  garments.  The  successors  in  office 
of  the  ureal  departed  are,  on  the  other  hand,  careful 
dressers,  especially  Lord  Kosebery,  who  designed  a  col- 
lar for  himself  with  the  turn-over  peaks  rounded  for 
greater  comfort  and  durability.  Mr.  Balfour's  appear- 
ance is  usually  very  smart  on  social  occasions,  although 
he  seemingly  does  not  endeavor  to  attain  the  well-groom- 
ed  condition   of   Mr.   Chamberlain. 

A  MODEL  MAN.' 

A  model  man  he  seems  to  be, 

I've  noticed  him  quite  often,  and 
That's  just  how  he  impressed  me  — 

I  think  his  style  is  simply  grand. 
He  neither  drinks  nor  swears  nor  smokes, 

Was  never  known  to  make  a  bet. 
Or  tell  those  questionable  jokes 

As  do  some  people  1  have  met. 
He  always  wears  the   same  sweet   smile. 

A  frown  has  never  marred  his  face: 
I    have  observed  him  quite  a   while 

And  never  knew  him  off  his  base. 
From  most  men  that  I've  ever  known 

Some  ugly  language  I  have  heard. 
Hut  temper  he  has  never  shown ; 

He  never  says  an  angry  word. 
He's  pretty  as  a  picture,  too, 

Complexion   rosy,   fresh,   and    clear. 
■  Such  eyelashes  you  seldom  view  — 

What   ladies  call   a   perfect  dear. 
His  clothes  are  of  the  latest  cut, 

He's  comme  il  faut  from  toe  to  top: 
It  is  a  pity  he  is  but 

A  dummy  in   a   tailor's  shop.      —Irish  Draper. 


UNITED   STATES  CONSUL  DAY   at     Bradford,  En 
land,  has  been  making  an  investigation  in  regard 


PERMANENT  FINISHES  FOR  CLOTH. 

Eng- 

to 

the  permanency  of  finish  in  textile  fabrics  for  which 
the  manufacturers  of  that  city  are  so  famed.  In  his  re- 
port,  under  date  of  October  20,  he  says: 

"  A  subject  of  importance  to  manufacturers  in  the 
United  States  is  one  which  has  very  largely  engaged  the 
attention  id'  both  dyers  and  finishers  here,  viz.,  that  of 
permanency  of  finish  in  textile  fabrics,  in  which  Brad- 
ford finishers  still  excel,  and  I  know  of  no  branch  of  tex- 
tile manufacture  where  advancement  has  been  so  marked. 
Numerous  inquiries  have  been  received  from  United 
States  manufacturers  asking  for  details  as  to  how  this 
permanency  of  finish  is  obtained;  naturally,  the  utmost 
reticence  is  observed  in  imparting  information.  How- 
ever, it  is  now  possible  to  finish  both  woollens  and  wors- 
teds in  such  a  way  that  the  finish  is  not  affected  by  the 
tailor's  hot  iron.  The  best  information  obtainable  is 
that  a  German  machine,  manufactured  by  Paul  King. 
Maschinen-Fabrik.  Orimniatsehau,  Sachsen,  Germany,  is 
used  to  obtain  this  finish.  The  machine  and  its  operations 
are  of  too  technical  a  character  to  be  explained  in  a  com- 
munication of  this  sort,  but  it  seems  thai  the  finish  is  ob- 
tained by  forcing  dry  steam  through  the  fabric.  This  is 
done  before  the  goods  are  nressed,  and  all  subsequent 
operations  seem  to  have  little  or  no  effect  in  destroying 
the  conditions  created  by  this  finishing  process.  Several 
of  the  very  best  finishers  in  Bradford  and  Leeds  are  using 
this  machine." 
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We  have  in  stock  t^T  f2L^j-&_  /  j-       (J**^-^  V 

EVENING    DRESS   SHIRtS  ^^A 

made  in  Austria  that  are  without  doubt  the  most  perfect  finished  and  finest  ap- 
pearance of  any  White  Dress  Shirts  ever  shown 

Price*   $10  to  $12  her  do/.,  all   styles. 

COLLARS- Our  stock  of  COLLARS  is  complete,  and  in  all  Styles,  Heights 
and    Sizes. 

ORDER  NOW  BEFORE  PRICES  ADVANCE. 

CUFFS— Complete    stock    in    ever/    shape  desired. 

We  have  a  Special  Indigo  Blue  Worsted  Jersey,  English  make,  in   sizes  20 
inches  up  to  48  inches.     Price  $5.75  for  20  inches  rise  75c. 

This    is   a    leader  with    us  and  we    recommend    it    to   the   trade. 

We  can  send  you  a  [)trl>ctcidl  Calendar 
free  for  the  asking — 

The  Canadian  Underwear  Co. 

10  St.  Helen  St.  -^—MONTREAL. 
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AS  SEEN   ON   LONDON  STREETS. 


PERHAPS  the  most  remarkable  feature  of  the 
suitings  for  tins  Winter  has  been  the  preval- 
ence of  color.  This  dues  mil  mean  thai  bright, 
obtrusive  colors  arc  run  into  the  material,  bul 
dots,  faint  lines  and  cheeks  usually  in  silk, 
supply  sufficient  coloring  l<>  take  off  the  dead  black  or 
quiel  blacks  and  greys  thai  have  been  worn  for  many 
months.  And  this  is  tiol  confined  to  suitings  alone  but 
runs  also  into  overcoatings.  Some,  as  could  be  expected, 
carry  it  entirely  to<>  far,  and  favor  a  cloth  with  more  color 
than  black. 

A  Few  Overcoats. 

The  Chesterfield,  as  was  mentioned  some  time  ago,  has 
been,  and  is,  by  far  the  most  popular  cut  id'  overcoat,  and 
it  is  perhaps  a  result  <d'  its  commonness,  that  quite  a  num- 
ber of   men   are   donning  different      styles.     Suitable   and 


\    Double-Breasted  Sa.k  Ulster 


coincident  as  tiie  Chesterfield  may  be,  the  introduction  of 
a  few  other  shapes  is  a  relief  from  the  monotony  (hat 
has  been  seen  on  I  he  streets.  The  cul  shows  a  double- 
breasted  sack  ulster,  as  published  in  The  Tailor  and  ('utter 
Double-breasted  overcoats  have  been  rather  out  of  favor 
for  some  time  past,  bill  the  man  who  wishes  to  wear  one 
can  never  be  said  to  be  out  id'  fashion.  The  agreeable 
license   allowed    a    man    in    the   selection   id'   his   dress,    has 

almost  abolished  the  use  id'  such  terms  as  "  out  of  style," 
although  there  arc,  of  course,  favorites  in  every  article  of 


wearing  apparel.  The  check  in  this  overcoat  would  be 
objectionable  to  very  many,  but  it  is  only  a  sign  of  the 
growing  favor  of  pattern  and  color.  The  front  yiew  is 
similar  to  an  ordinary  double-breasted  coat,  but  the  back 
is  finished  with  a  belt,  which  holds  in  a  fairiy  largp  amount 
of  loose  cloth,  in  such  a  way  as  to  enable  it  to  hang  neatly 
and  almost  straight  at  the  bottom.  The  heavy  collar  is 
the  usual  accompaniment  of  such  a  coat.  Harris  tweeds, 
cheviots  and  soft  angolas  are  the  materials  most  com- 
monly used,  the  lining  being  of  Italian  (doth  or  tine  cash- 
mere check. 

The  fur-lined  overcoal  has  come  more  into  use  than 
ever  before.  As  a  cover  for  the  dress  suit  it  has  acquired 
considerable  favor,  and  when  properly  made,  lends  a  tone 
lo  a  man's  dress,  that  at  once  bespeaks  the  careful 
dresser,  and  the  moneyed  man.  It  is  built  up  with  large, 
heavy  collar  and  long  roll,  and  very  often  has  cuffs  of  the 
same  fur  as  appears  on  the  collar.  This  is  usually  sable. 
mink,  or  bearskin,  and  the  lining  either  of  the  same  or  of 
a  cheaper  skin.  A  heavy  vicuna  is  the  (doth,  and  instead 
of  buttons  and  buttonholes  frogs  are  used  with  long  oval- 
shaped  buttons.  Some  variety  is  given  the  ordinary  Ches- 
terfield  bv  the  use  id'  different  length  lapels.  In  some  a 
slightly  rolled  collar  is  seen  and  oftentimes  the  collar  is 
of  fur. 

Neckwear. 

Among  the  neckwear  houses  in  London,  H.  T.  Green- 
law &  Co.  are  showing  some  excedingly  handsome  goods 

id'  the  kind  thai  is  accepted  by  the  well-dressed  man. 
Small  kinds  are  still  worn,  and  will  be,  as  long  as  the 
double  fold  collar  remains.  This  collar  is  sticking  to  the 
trade,  in  spite  of  the  efforts  of  manufacturers  and  haber- 
dashers, to  dislodge  it.  The  wing  collar  has  acquired 
great  prominence  and  has  to  some  extent  driven  out  the 
double-fold.  It  is  worn  very  much  at  evening  functions, 
and  many  men  are  using  it  almost  entirely  for  day  wear, 
but  the  comfortable  "  double  bander"  is  selling  almost 
as  readily  as  ever,  and  haberdashers  must  carry  it.  Fash- 
ion sheets  have  omitted  it  for  months,  but  it  does  not  seem 
to  effect   its  standing  in  the  least,  for  popular  wear. 

The  most  sought  after  ties  are  of  black  and  grey  or 
slate,  with  fairly  large  unobtrusive  patterns,  with 
here  and  there  the  slightest  touch  of  color.  One 
beautiful  tic  that  occupied  for  some  days  the  most 
prominent  position  in  the  showroom  of  the  above-men- 
tioned  company,  was  of  fancy  twill  ground  of  black,  with 
a  broken  diamond  effect  in  slate  grey.  A  small  point  of 
red  formed  the  centre  piece  of  each  alternate  diamond. 
It  seems  strange  and  worthy  id'  notice  that,  while  black 
and  grey  continue  to  be  favorites,  the  competing  color  is 
a  bright  green  -almost  emerald.  Single  color  cravats 
have  the  run  at  present,  and  this  is  influenced  strongly  by 
the  fact  that  more  color  is  appearing  in  the  material  from 
which  the  suits  are  made.  Large  shaped  ties  are  in  good 
demand,  and  some  very  beautiful  effects  are  shown.  This 
tic  accompanies  the  win-  collar,  and  as  vests  are  cut 
somewhat  lower  in  the  neck,  a  goodly  portion  of  the  cravat 
material  shows.  With  the  carefully  dressed  man  this 
means  a  stricter  attention  to  color,  and  to  supply  this  the 
manufacturers  have  come  forward  with  better  designs 
than   ever. 
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Our  mills  are  buill  of  solid  brick. 
Heated  l>\   Webster' 's  Improved  system. 
Buildings  are  lighted  by  electricity. 
Air  is  all  purified  by  humidifiers. 
Every  convenience  for  skilled  operators. 
Health  and  comforl  means  West  results. 
Our  mills  use  Nova  Scotia  wool  only. 
\W  operate  our  own  steam  laundry. 
Ami  /es/  every  garment  the  hard  roay. 

Stanfield's  mills  are  the  best  equipped  and 
most  up-to-date  Underwear  mills  in  Canada. 
Stanfield's  is  the  recognized  Standard  for  high- 
grade  underwear  and  it  will  pay  you  to  see  our 
samples. 

Stanfield's  is  sold  direct 
to  the  retail  trade. 


Represen  ia  rivES  : 


ARTHUR  C.   FORP, 
C     McKERCHER, 
W.   P.    KING  &  SON, 
C.  O.   DOUGLAS 


STORART  fcONS  &  CO., 

I.IMI  I  I   H, 

WINNIPEG. 

Sole  Distributors  foi    Manitoba  and 
i  Ik-  Northwest. 


Truro  Knitting  Mills  Co., 


Manufacturers, 


Limited 


TRURO,  Nova  Scotia 
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(  Winners  of  Gold 
Medals  everywhere) 


We  guarantee  our  goods  to  be 

Strictly  High-class 
Pure  Wool  Fabrics 

They  bring  satisfaction  to  both  dealer  and 
wearer. 

See  our  trade  mark  stamped  every  three 
yards  on  reverse  side  6/4  goods. 

FRANK  W.  NELLES 

301  St.  James  St.,  Montreal,  Representative  P.Q. , 

OXFORD  MANUFACTURING  CO.,  Limited 

OXFORD.  NOVA  SCOTIA. 


JOHN  FISHER 

SON  &  CO'Y, 

WOOLLENS 


AND 


Tailors'  Trimmings 

▼▼▼▼▼▼▼▼ 

WAREHOUSES  : 

Victoria  Square,  flontreal, 

and 

Dalhousie  Street,  Quebec. 
♦♦♦♦ 

SAMPLE   ROOM  :     160  Bay  St.,  TORONTO. 


WORKING 


Shirts 


MADE  RIGHT 

AT    THE 

RIGHT  PRICES. 


TO   RETAIL  AT 

50c,    75c,    $1.00, 
$1.25,    $1.50. 


High-Grade  Working  Shirts. 

We  have  solved  the  problem  <>t  producing  well  made,  good  fitting,  large  and  roomy  Shirts  that  are  correct  in  style,  at  prices  that 
will  surprise  you.  This  firm  makes  Working  Shirts,  to  retail  at  popular  prices,  and  they  are  the  best  Shirts  that  we,  you,  or  anyone  else  ever 
saw  for  the  money.  Better  materials  are  used,  better  workmanship  employed,  and  more  "Snap  and  Ginger"  is  displayed  in  our  production* 
than  in  any  other  Shirts  of  their  class      The  Deacon   Shirt  is  becoming  famous— you  should  sell  them. 

Made  by ""■^^^■r 


Hermann  M.  Wolff  &  Co. 


170  McGill  Street, 

SOLE     DISTRIBUTORS     OF    THE 


MONTREAL. 


Health  Brand  Underwear 

Made  in   Ladies',  Misses',   Children's  and   Men's. 


240 


I 


Smn..   1904 


Dry    Coodl 

R  nvlfw 


OUR    LONDON 
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Nan    Notloni   In   lln-vwi    lor    Theatres    and 
5olr«*»--A    Favorite    Prou-lrou    IVtticoat 
Japanese    Sllkf    and     TIkuci     In     (ireat 
Vogue     Newcit      1  liinie«     in     1  ini     .special 
Design*   for   Spring 

THE    LONDON    MODES    FOR   EVENING    DRESS. 


HE  new  notions  in  dresses  for  theatres  and  soirees 
include  the  mixing  of  mauve   and  pink,   and  in 


T 

,  i  si  hemes  ol  the  kind,  mauve  lace  over  pale  pink 

■aV         mousseline   is   used    very  successfully.     Quite  a 

contrasl   to   dresses  of    delicate,    pale    olors  are 

the   black   evening  gowns  thai  are  coming  on.     A  quaint 

little  dress  of  black  crepe  de  chine  stands  out  with  distinction 

among  more  elaborate  modes.     It   is  made   with  a  simple, 

Old-fashioned,  draped  bodiie,  crossing  to  the  left  side,  wheri' 

it  is  ornamented  with  floral   tassels  of  cut  jet   thai   dangle 

down  the  side  o\  the  bodice  and  proceed  from  a  band  of  jet 
embroider)'  that  borders  the  corsage  at  the  low-cut  neck, 
where  a  tucker  of  white  tulle  ap- 
pears. The  small  sleeves,  fitting 
the  arms  to  the  elbows,  are  made 
of  cross-bars  o(  jet,  and  conclude  in 
full  frills  o(  crepe  de  chine.  The 
simple  skirl  is  tucked  in  lines  down- 
wards, and  in  the  spaces  between 
the  tucks  the  crepe  is  gathered  and 
trimmed  with  bands  of  jet,  while  at 
the  waist  is  a  high,  draped  ceinture. 

*  *        * 

A  favourite  frou-frou  petticoat  that 
Soi  iety  is  wearing  a  great  deal  is  of 
pale  blue  glace  silk,  cut  exception- 
ally full,  and  provided  with  a  hand 
somely  tucked  flounce  let  in  with 
lines  of  Valenciennes  lace  insertion. 
For  dowagers,  a  petticoat  of  black 
silk,  relieved  with  line  white  em- 
broidery, is  specially  suitable. 

*  *       it- 
Cape  effects  are  largely  introduced 

into  boudoir  gowns,  tea  gowns,  and 
breakfast  robes.  \  simple  robe  of 
white  nun's  veiling  is  prettily 
trimmed  with  coffee-coloured  lace  ; 
and  another,  of  peak  blue,  makes  a 
feature  of  pointed  trimmings.  The 
lines  of  lace  on  the  skirt  are  arranged 
in  Vandykes  piped  with  silk,  a 
pointed  pelerine  trimmed  with  but- 
tei  -coloured  lace  decorates  the  upper 
part  of  the  robe,  and  the  sleeves  have  little  pointed  hanging 
cuffs  of  lace,  while  all  about  the  robe  are  pendant  tassel-. 
*  »  * 

Japanese  silk-  and  tissues  are  a  great  vogue.  It  is  a 
curious  fact,  that  modem  dyers  can  never  reproduce  exactly 
the  wonderful  blues,  greens,  and  strange  pinkish  reds  of  the 
old  time  Japanese  or  Chinese  -ilks  and  tissues,  so  well 
preserved  for  many,  many  years.  Recently  the  writer  had 
the  delight  of  handling  and  inspecting  a  wonderful  collection 
of  Japanese  priest  and  mandarin  robes  thai    were  ver)   old. 


[Tie  Newest  Woollen  Golf  |ersej    Strapped  with  <  loth 


but    reflected   the   most  exquisite  colourings,  thai    • 
markable    foi    their   brilliance   and  freshness  of  tinl      The 
ownei  of  this  tolled  ion   had   tried   m.m.  years  in  Japan    ind 

had   found   the    old     time    COStUmeS  Ol     the    Japanese  peopll       i 

fascinating    study.      When,    on   an   occasion,    -In-    visit,  I    , 

west  end  theatre  in  .  ompanv  with  the  w  tiler,  and  witnessed 
a  Japanese  play,  she  derived  immense  amusement  from  the 
curious  errors  in  the  supposed  cor  net  dresses  and  atmosphere 
introduced.  As  an  instance,  a  Japanese  princess  won-  ., 
richly  embroidered  silk  coat,  that  is  a  style  is  always 
reserved  for  the  Mandarin  on  high  festivals.  Similar  curious 
ideas  were  apparent  to  this  as  to  any  traveller  in  Japan,  who 
witnessed  the  psuedo  Japanese  plaj  in  London.  Ii  will  take 
very  careful  scrutiny  to  discover  am 
such     mistakes    in      Mr.      liccrbohm 

I  ree's  coming  play  at  His  Majesty's 
Theatre.  Now,  as  always,  he  is 
going  by  the  besl  possible  authori- 
ties on  the  manners,  customs,  and 
costumes  of  all  Japan,  and  well  his 
Company  know    it,   b)    all   accounts 

of  the  rehearsals  taking  place. 
*        *        ♦ 

An  observation  of  the  newest  fans 
shows  thai  the  chief  note  among 
them  is  glitter.  The)  are  very  much 
pailette,  and  are  manufactured  in 
mixed  effects,  such  as  light  green 
and  yellow,  white  and  gold,  peacoi  k 
blue  and  green,  tourmaline  pink  and 
white,  blue  and  silver,  black  and 
steel,  and  so  on.  Another  new 
feature  is  that  the  sticks  in  many 
cases  match  the  upper  part  of  the 
fan.  For  instance,  there  are  sap- 
phire sticks  of  pearl  to  a  fan  paillette 
with  sapphires,  green  pearl  sticks  to 
a  green  fan,  and  other  stieks  that 
lake  on  the  gold  or  pink  effects  of 
thi'  spangles  above  in  a  similar  way. 
These  spangled  fans  are  o\  net.  and 
an-  medium  size,  Small  feathei 
fans  are  also  prepared  for  use  in  the 
coming  Season,  and  there  are  others 
of  parchment  and  net.  hand  painted 
and  spangled,  that  are  very  beautiful.  The  chief  decoration 
is  in  the  centre  o\  the  fan,  while  around  are  spangles  and 
sometimes  lace  applications.  Pan-Sticks  are  chief!)  .if 
opalescent  pearl,  light  and  dark,  and  are  eithet  plain  or 
richly  decorated  with  gold,  pierced  or  spangled  ;  there  are 
also  ivorv  and  lortoiseshell  sticks  on  the  new  Season's  fans, 
but  pearl  stleks  are  considered  smarter.     Some  ot  them  are 

rich  1 J    carved  and    enameled.        The    white  OStrich  feathei    fan 

is  still    the  most    luxurious   o\    its    kind,   but    the    haute  nou 
veaote  is  the  spangled  fan. 
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Fascinating  tea  gowns,  in  die  softness  of  the  silks  and 
crepes,  bearing  quantities  of  lace,  are  typical  of  the  best  ideas 
in  negliges,  a  characteristic  model  being  of  white  crepe-de- 
chine  over  oyster-pink  silk,  seemed  a  jour  and  handsomely 
inlet  with  fine  lace  embroidered  with  pale  pink  sillk.  The 
upper  part  is  arranged  with  a  cape,  and  this  falls  over 
immensely  wide,  hanging  sleeves  of  crepe-de-chine,  with 
abundant  under  sleeves  of  accordion-pleated  white  chiffon. 
Dainty  wrappers  of  white,  pink,  and  pale  blue  cashmere, 
with  pointed  Victorian 
capes  and  guipure,  or  finer 
lace  motifs  and  frills,  are 
here  to  meet  the  needs  of 
the  dressing  room,  and 
Zenana  cloth  in  cream,  pale 
pink,  or  other  delicate  tints, 
is  put  to  the  use  of  warm, 
cosy  negliges  for  Winter 
ti reside  wear. 

*        *        # 

For  riding  and    hunting 
the  glove  of  the  Season  is  a 


Special  Design  for  Spring,  by  Bechoff-David,  Paris. 

Note    The  cape  sleeve,  tin-  vest,  the  open  or  closed  Eton  effect.    The  braiding  ; 

n,lor  a  bright  blue.     All  an-  st  rong  features  f<>>  Spring. 

prick  seamed  glace  Cape,  strong  and  durable.  It  has  no 
buttons  but  is  a  "  sacque,"  with  a  smart  little  strap  across 
the  wrist.  It  was  pointed  out  by  a  specialist  lately  that  one 
of  the  most  expensive  and  beautiful  gloves  is  of  real 
kangaroo,  double  sewn,  with  Bolton  thumb  and  raised  cord 
point  back.  It  is  soft  as  suede,  but  very  much  stouter. 
Another  new  glove  giving  splendid  wear,  is  an  imitation  of 
deerskin,  and   will    be   worn   in  soft    shades  o\~    beaver,  suffi- 


ciently dark  to  be  useful.  A  similar  glove  is  produced  in 
black,  and  is  a  great  novelty  for  half-mourning  wear  ;  and 
tor  the  same  purpose  is  the  new  batswmg  glove,  made  of 
suede,  pique-sewn,  a  capital  glove  for  useful  wear.  Finally, 
a  word  concerning  evening  gloves.  These  will  be  of  white 
glace  kid  and  soft  ficelle  tints.,  and  just  turn  the  elbow- 
sixteen  button  length,  fastening  with  three  little  buttons  at 
the  wrist.  Ficelle  gloves  will  be  worn  with  bright-colored 
dresses,   being  softer  looking  and  prettier  against  color  than 

hard,  white  kid  ;  while  with  pale  gowns  the  gloves  worn 

are  invariably  white  or  oyster-grey. 
*  -x-  # 

As  to  veiling.     There  have  been  rumors  lately  that 
the  short  dress-veil,  reaching    barely   to    the  lips,   was 
coming  in  again,  but  there  is  no  likelihood  of  the  long 
veil    "going    out"    just    yet.     The    present    fashion 
stands    at   a    veil  from  eighteen   to    twenty    inches  in 
length.      The  principal   points  about   veil-fashions  are 
that  quiet  styles  prevail  and  fine  patterns  and   not   too 
many  spots  are   the   things   io-day.      The  fashionable 
spot  is  medium-sized  ;  the  very  large,  thick  spots  that 
were  once  thought  highly  of,  having  entirely  gone  out. 
Owing  to  the  changes  tha1 
are    taking  place   in    the  style 
of  tailor-made  coats  and    bod- 
ices, more  especially  in  regard 
to   the    return   of   tight-fitting 
coats,  the  question   has  arisen 
whether  corsets   will   undergo 
any  marked  change   in  shape 
in    order    to    suit   the  require- 
ments   of   the    new    costume. 
When    a    well-known   Regent 
street  specialist  was  asked  on 
this  point  she  replied:   "  There 
is  no  inclination    for   the  bust 
to  alter  its  present  shape,  and   the   straight-fronted 
corset  will  certainly  remain    in  fashion.      It  is  true, 
however,  that  the  drop  stay  is  going  out,  and  that 
the    tendency    is    for    corsets    to  grow   higher  and 
longer,  a  fashion  better  suited    than  the  low  corset 
to  the  more  severe  tailor  modes  that  are  coming  in, 
which    seem    to    demand    greater    support  for  the 
figure  than   the   drop  stay  affords.      Even  the  new 
evening  stays  are  higher  than  they  were.      We  are 
making    these    in    broche    and    in   fancy  silks,  but 
plain    satin    is    not    much    used    now.      The    most 
popular  material  for  stays  are    the  silk  coutils  and 
silk    batistes    in    white    and    colors.     The    newest 
material,  however,  is  a  perforated  net.      It  is  made 
in  pink,  blue  and   mauve,  as  well  as  in  white,  and 
is  neat    and    comfortable.      Of  course,  ribbon    and 
elastic  stays  are  very    fashionable,  both  for  evening 
una  ,i„.      and  day  wear,  and  these  are  now    cut  higher  than 
formerly,  with  a  stiffened  bust  supporter.      The  new 
riding  slav  is  made   on  the    same   principle.      It    consists    o* 
four  wide  bands  of  elastic — black,    white,    or    colored,    with 

bone  supports  covered  with  satin. 

*        *        * 

Some  Novelties  in  the  Shops. 
Printed  mousseline  de  soie   is  a  novelty  and   has  a    very 
light,   dainty    appearance,    eminently    suitable    for    evening 
gowns.     At  present  it  is  only  being  shown  in  white  with  floral 
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Important  to  the   Trade : 


The  'Hero'  Shirts 

(Registered  Trade  MarA? 

For  Men  and  Boys, 

DEFY  Hard  Wear  and  Bad  Washing. 


^ 


For  all  Climates  and  all  Seasons. 


Wm.  HOLLINS  &  CO.,  Limited, 
Friday  St.,         LONDON, 

Spinners  and  Manufacturers,  England. 


Agent  in  Canada: 

Mr.  WILLIAfl  C.  HEREDITH, 

3  Wellington  St.  East, 
TORONTO. 


(  LINEN-ME5H  ) 


This  is  unquestionably  the  best  advertised  and  most 
widely  known  underwear  specialty  of  the  day.  A  very 
superficial  examination  will  convince  one  of  its  surpassing 
merits.  It  is  hygienic  and  is  thoroughly  high-class  in  work- 
manship and  material. 

There  is  a  strong  demand  for  these  goods  in  every  town. 
Who's  getting  the  benefit  in  your  community  ? 

Now  is  the  best  time  to  place  orders  for  Spring  and  Summer  Weights. 


Samples,    Perms    v\i>  1m  i  i    Particulars  Seni 
\-.\   Addressing 

The  Deimel  Linen-Mesh  Co 

(ORIGIN  kTORfi  "I    ■   U\  EN-MB8B    i 

2202  St.  Catherine  St.,  Montreal,  Canada. 


LONDON.      E.   C,      ENG   . 
IO-H-12   Broad   St. 
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designs  in  white,  but  no  doubt  colors  will  soon  be  introduced 
and  the  effect  will  be  quite  as  good  as  the  printed  nets  and 
chiffons  we  have  hitherto  seen,  and  will  have  the  great 
advantage  of  being  much  more  durable. 

Nowadays  the  handbag  has  become  an  absolute  neces- 
sity to  almost  every  woman,  and  the  multiplicity  of  materials 
used  for  this  useful  little  article  makes  it  quite  impossible  to 
describe  each  one. 

Bags  of  gold  beads  have  been  shown  all  through  the 
season,  and  much  newer  are  those  made  of  creamy  white 
beads,  having  gold  wreaths  and  wrist  chains. 

A  chain  purse  bag  in  the  old  fashioned  stocking  shape  is 
very  neat,  this  is  of  gun  metal,  in  somewhat  a  close  mesh 
and  set  with  turquoise.  .  The  mouth  which  opens  with  a 
spring  is  also  thickly  studded  with  this  jewel. 

Quite  a  novelty  is  a  handsome  bag  made  entirely  of 
squirrel  fur,  and  having  a  broad  silver  mount. 

Neckwear  plays  an  important  part  in  the  fashion  fancies 
of  this  year,  and  numerous  little  trifles  are  invented  and 
prove  an  attractive  finish  to  a  costume.  Rabat  collars  in 
Maltese  and  Irish  lace  hold  their  own  and  a  very  dainty 
in  a  fabot  of  silk  aud  chiffon.  The  collar  and  shoulder 
pieces  are  made  of  silk,  and  entre  deux  stitching,  while  the 
front  is  formed  of  accordian  pleated  chiffon  finished  with  a 
little  chiffon  ruche.  These  are  shown  in  pale  pink,  blue  and 
Emerald  green. 

A  smart  little  stock,  evidently  hailing  from  Paris,  was 
in  white  linen,  very  deep  and  forming  a  point  in  front.  A 
hem  stitched  border  finished  the  edge,  and  little  round  holes 
also  round  the  collar  showed  the  ribbon  passed  underneath 
which  could  be  of  any  shade,  according  to  the  taste  of  the 
wearer. 

Some  dainty  ties,  which  should  prove  a  most  desirable 
finish  to  a  blouse,  are  made  of  the  softest  satin  knotted  at 
intervals,  and  the  long  ends  being  finished  by  little  silver  or 
gold  tassels.  These  novel  ties  are  shown  in  such  colors  as 
scarlet,  pale  blue,  pink,  and  a  new  very  deep  cream. 

Velvet  ties  in  scarlet,  green  and  royal  blue,  are  often 
used  as  a  finish  to  the  newest  blouses  and  have  a  very  strik- 
ing appearance. 

A  somewhat  novel  blouse  in  the  palest  turquoise  had  a 
carelessly  knotted  tie  of  Emerald  green  silk. 

Single  poppies  and  roses  of  immense  size,  in  delicate 
shades  and  liberally  scattered  with  silver  spangles  are  much 
used  to  ornament  the  decolitage. 

True 'over's  knots  and  wings  in  little  colored  sequins  are 
popular  for  the  evening  coiffure. 

A  delightful  garniture  for  an  evening  bodice  was  a  taste- 
fully arranged  spray  of  holly.  The  leaves  being  thickly 
frosted  threw  up  the  bright  scarlet  of  the  berries  to  perfection. 

For  the  coming  Spring  season  it  is  understood  voiles  will 
hold  first  place  for  dress  materials,  in  fact  all  thin  supple 
cloths  will  be  favored. 

Velvet  will  be  still  worn  during  the  early  part  of  the  sea- 
son. It  has  proved  wonderfully  popular  through  this  year, 
and  has  been  used  for  every  variety  of  garment.  Some 
wonderful  tea  gowns  are  being  shown  in  the  new  chiffon 
and  mousseline  velvet. 

It  was  thought  at  first  that  plush  would  be  much  taken 
up,  but  these  hopes  have  been  disappointed  and  the  decree 
has  gone  forth  that  no  plush  is  to  be  worn  either  this  season 
or  next. 

The  popularity  of  Japanese  silk  increases,  and  it  will  be 
much  used  for    blouses    in   the   Spring -in   conjunction  with 


such  materials  as  peau  de  soie,  crepe  de  chene  and  lustre  silk. 
There  seems  to  be  no  decline  in  the  popularity  of  the  blouse, 
and  a  good  season  is  being  looked  for  in  this  line.  Women 
have  now  realized  the  inexpressible  comfort  ot  the  soft 
blouse,  and  they  are  wise  enough  not  to  give  it  up  for  a 
stilT  bodice. 

Green  jade  is  being  much  used  as  umbrella  handles — the 
favorite  shapes  seem  to  be  either  the  crook  or  the  ball  shape; 
the  crook  slightly  increases  its  size  towards  the  end.  Other- 
wise there  is  not  much  changs  in  the  fashion  of  this  particular 
article. 


A  BOOKLET  WITH  AN  INSURANCE  COUPON. 

The  Colonial  Bleaching  and  Printing'  Co.,  Montreal, 
are  again  sending  out  t<>  the  trade,  with  their  compli- 
ments, the  same  useful  little  note  book  which  has  been  one 
of  the  most  popular  of  the  holiday  souvenirs  issued  by 
any  firm  in  Canada. 

Attached  to  the  inside  of  one  of  the  covers  is  a  rail- 
way accident  insurance  coupon,  which  entitles  the  next 
of  kin  of  any  person  who  has  one  of  these  note  books  and 
who  may  be  killed  by  accident  to  the  steam  railway  pas- 
senger train  in  which  deceased  was  travelling,  or  who 
shall  have  been  fatally  injured  thereby,  should  death  re- 
sult within  30  days,  to  $1,000.  In  addition  to  this,  par- 
tial injuries  are  also  provided  for,  payable  to  the  holder 
of  one  of  these  booklets. 


THE  BACHRACK  CONSPIRACY  CASE. 

Editor,  "  The  Dry  Goods  Review  "  —  In  your  last  issue 
appeared  an  article  "  A  Partial  Failure  of  Justice,"  in 
which  Mr.  S.  A.  Jacobs  deplores  the  miscarriage  of  jus- 
tice, and  regrets  the  conspirators  escaped  the  law.  ^Un- 
fortunately, my  name  figured  conspiculously  in  the  case 
referred  to,  and  I  too,  with  Mr.  S.  A.  Jacobs  regret  the 
miscarriage  of  justice  in  this,  as  in  other  cases  in  the  city 
of  Montreal. 

No  one  regrets  more  than  I  do,  the  ending  of  this  case 
in  the  way  it  did.  It  meant  humiliation  and  disgrace  to 
me  to  be  compelled  (in  order  to  escape  with  my  liberty) 
to  plead  guilty  to  a  charge  of  which  I  was  innocent.  This 
step  was  only  taken  at  the  last  moment,  and  on  the  urgent 
solicitation  of  eminent  counsel  in  Montreal  and  Toronto. 
The  encouraging  feature  of  this  deplorable  case  was,  and 
is  the  refusal  of  the  trade  and  the  public  generally,  to 
believe  that  I  was  guilty  of  any  wrongdoing,  and  that 
helped  me  bear  the  heavy  burden. 

It  is  a  source  of  encouragement  in  the  hour  of  trial  to 
find  that  a  quarter  "of  a  century  of  honest,  upright  deal- 
ing, counts  for  something.  It  may  not  be  uninteresting  to 
the  readers  of  your  paper  to  know  that,  from  the  time  I 
first  was  introduced  to  Mr.  Margolious,  till  the  time  he 
visited  Chicago,  was  less  than  one  month,  and  how  could 
a  conspiracy  of  such  magnitude,  be  hatched,  developed 
and  carried  into  effect  in  such  a  short  time?  The  alleged 
conspiracy  was  evidently  about  to  collapse  when  I  was 
dragged  on  the  scene.  However,  I  am  willing  to  wait  a 
complete  vindication  in  due  time,  meantime  thanking  you 
for  space  occupied. 

WM.  BLACKLEY. 
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WE  ARE  THE  ONLY  MANUFACTURERS  OF  RF^T       AND       PHFAPF^T 


UNION-MADE 

Waterproof  and  Rainproof 

Garments     Ladies- Gentlemen 

We  guarantee  all  ([srments  ^tearing  these  labels 


THE 


■  and  jfeftrwoftmansbtiV Jbeing 


to  be  made  of  finest  material 

made  in  our  own  premises  by  first-class^tailors 

We  also  manufacture  a  full  line  of  Suspenders,  Merits  Leather 
Belts,  Razor  Strops,  Etc 

Will  send  samples  on  application 
Wait  for  our  travellers. 

Canaflian  Waterprool  and  Star  Suspenfler  Co. 

1834  Notre  Dame  Street, 
MONTREAL. 
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BRUSH  EDGE 
SKIRT  PROTECTOR 


(5-Yard    Reels) 
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FULL  RANGE  OF  COLORS  ALWAYS  IN  STOCK. 

Can  also  be  had  In  48-yard  reels. 

SOLE  A0ENT5:  FOR  SALE  BY  ALL  JOBBERS 

Dll  i  Kt  IHIOI  I,     KM  HOI  U     £*    CO. 

364  and  366  Broadway,    NEW  YORK. 


MONTREAL, 
301  St.  James  St. 


TORONTO. 
48   Wellington   St.   Wast. 


National  Rubber  Co. 


OF    CANADA. 

Manufacturers  of  the  celebrated 


Snow  Shoe  Brand 


Snow  Shoe  Brand 

EXTRA  J^  FINE 


TAILORXMADE 

M  OrsjTRE  AL 


look  roe  1  mi-.  ivBii. 


Waterproof  and   Rainproof  Clothing 

FOR  MEN,  WOMEN  and  CHILDREN. 

ALL  our  lines  are  WARRANTED  TO  STAND  ANY  CLIMATE.     Our  travellers  are  now  on  their  respective  routes 
with   full  range  of  samples.     They  embrace  all   the   Latest  Styles  and  Designs  in  Cloths,  Cut  and  Finish. 

IF    OUR    TRAVELLERS    DO    NOT    CALL    ON    YOU.    DROP    US    A 
POST  CARD  AND  WE  WILL  ARRANGE  TO  SHOW  YOU  SAMPLES. 

IT  WILL  PAY  YOU  to  inspect  them  before    placing  any  orders.       If  you  want  LEADERS  for  your  business 

we  can  supply  you  with  them. 


Office  and  Factory,  524  Craig  Street. 


MONTREAL. 
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The  certainty  of  correctness  in  style  combined  with  newest 
fabrics,  excellence  of  fit  and  superiority  of  workmanship  are  the 
elements  which  make  the  noticeable  difference  between  goods  of 
our  make  and  others. 

The  prices  are  no  higher.  The  profit-bearing  qualities  are  in 
evidence  at  every  point.     Why  not  buy  them  1 

Our  travellers  are  now  on  their  respective  routes  with  a  full 
range  of  samples  of  Coats,  Costumes  and  Skirts  of  the  better  sort 
for  Spring. 

We  want  your  trade.     That's  why  we  advertise. 


Vi  Merchants'  Mantle  Manufacturing  Co. 


LADIES*    READY-TO-WEAR 

Coats,  Costumes,  Skirts  and  Capes. 


Limited 


36  WELLINGTON  ST.  E.  and 
I,  3,  5   LEADER    L4NE. 


TORONTO,  Canada. 
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Dressing 

Sacques. 

Our  only  other  line.  We 
are  just  as  advanced  in 
this  line  asin  Underskirts 

Prices  run  from 

$4.50    to    $80.00 
A    POZRN. 


In  THis  BlanK  Space 

we  would  like  to  have  put  a  cut  of  our  newest   Under- 
skirt.    But   it  wouldn't  pay  us. 

Other  manufactures  would  use  it  to  their  advantage 
and  our  hurt.     We've  tried  it. 

Been  in  the  Underskirt  business  only  a  little  over  a 
year,  but  we  have  sort  of  upset  things.  24  hours  after  a 
new  thing  appears  in  New  York,  we  are  at  work  on  the 
style  in  Toronto.  Costs  us  money  to  be  so  smart  ;  makes 
us  money,  too.  Makes  you  money,  also,  if  your  Under- 
skirt account  is  with  us. 

Why  isn't  it  with  us  '. 

Listen  ! 

Our  styles  are  exclusive.  The  fit  of  our  Skirts  is  perfect  ; 
cut  like  a  top  skirt — all  sloped  seams.  The  finish  is  unusual — no 
pinked  or  raw  edges.  The  values  are  not  matched  by  any  other 
makers  in  Canada.  Materials,  Sateens  and  Silks.  Prices,  $9.00 
to  $180.00  a  dozen.  Prompt  deliveries.  Samples  and  prices  sent 
on  request.     Our  salesmen  will  see  you  in  good  time 


THe  Canadian  Undershirt  Co., 


A2    .Adelaide 
Street      "West, 


Toronto 


4 


k 


Limited. 
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CLOAKS,    COSTUMES 
AND  SKIRTS 


SPRING  STYLES. 

PRINU  styles  in  novelties  are  now  pretty  well 
assured,  and  the  manufacturers  of  suits  are 
expecting  another  good  Beason;  in  fad 
more  orders  have  been  placed  t'<>r  Spring 
suits  than  ever  before  in  the  biston  of  the 


to  styles   for   the   very   earl} 

ill  certainly     be  some     long- 

cirted  suits  shown,  but   for  later  wear  the 


*-'■)*/  -.  Jiv'%*1 ' '•'"!''   there  "ill   certainly     be  some     Ion 


,e>'-]/  i^ly indications  poinl  to  the  fact  that  Etons  and 
»  itf&™»  boleros  will  be  the  prevailing  style.  The 
?~3//'      military  style  of  cape  that   has  been   seen 

£  Mr  on   sonic   suits   this    fall    is   also   likely    to    be 

even  nunc  prominent  on  the  new  suits. 

Buttons  graded  in  size  from  the  smallest  to  the  largest 
are  to  be  used  for  shoulder,  cuffs,  and  waist  trimmings. 

Late  Spring  novelties  will  include  coats  of  while  (doth 
in  a  variety  of  weaves,  and  of  pongee  and  etamine,  with 
square  hacks  and  loose  sleeve  effects. 

The  suits  show    a   more  elaborate  trimming  effect    for 

Spring    than    those   of   the   past    Fall. 

Skirts  will   be   a   trifle   fuller  about   the  knees,  and   they 

are  being  shown  with  many  gores.  Some  extreme  ones 
run  to  a  great  many,  but  for  general  sale  they  are  more 
moderate   in    number. 

There  is  an  attempt  on  the  pari  of  some  manufactur- 
ers to  revive  the  old  circular  flounce  skirt  that  was  such 
a   favorite  some   few  seasons  ago. 


THE  PROBABLE  COAT  FOR  FALL  OF  1904. 

SPRING  season  is  for  the  manufacturers  of  cloaks,  suits 
and   skirts   a   comparatively   short    one.   and    it    is   to 
tin-    Fall    and    Winter   garments    to    which    he    looks. 
i"   give   the   profitable    run   of  trade   that    keeps   his   work 
people  employed  and  his  factory  going. 

Owing  to  the  conditions  that  govern  the  trade  here,  it 
i-  necessary  to  be  very  early  in  the  field,  and  the  season 
when  the  Canadian  makers  of  cloaks  tind  it  necessary  to 
ii  ake  their  designs  for  the  ensuing  Fall  will  soon  be  here. 

To  the  uninitiated  this  may  appear  a  long  time  ahead, 
but    there    are    reasons    good    and    sufficient,    which    make    it 

necessary  to  do  so.  Time  was  when  every  manufacturer 
played  his  own  baud,  and  made  his  own  styles,  irrespec- 
tive of  what  his  competitor  did:  with  the  result  that 
there  was  about  a-  many  modes  a>  maker-,  and  no  parti- 
cular design  could  be  selected  by  the  buyer,  who  looked  at 

several   set-  of  -ample-,  as  the   fashionable  one. 

These  days  have  happily  gone  by  and  this  season  care- 
ful enquirv  of  the  different  maker-  brings  to  light  the  fact 
that  they  are  all  inclined  to  favor  a  garment  made  on  the 

same   general    line.-:    not    that    there   will    be   an\    sameness 


about  the  hue-  ot  -auiples.  hut  the  -ame  general  feature* 
will  be  embodied  in  all. 

Fir-t  a-  to  length.    The  fashionable  coat  t"i    1904  will 

he    about    28   to  .ill   inches    Ion-,   and    will    have   a    box    front 

with  demi-fltting  back,     that  i-  almost,     but   not  quite  a 

tight-fitting  back,  and  with  a  sleeve  in  much  the  -ame 
-i.vle  a-  i-  now  -o  popular;  that  i-  from  the  elbow  down 
it  will  be  wide,  and  gathered  at  the  wrist  mi.,  a  tight  cuff. 

S,  mi-  of  the  -Ivli-h   coal-   will   have   the  addition  of  a  cap.-. 

but  it  will  be  equally  fashionable  witl t.     There  will,  of 

course  he  the  necessary  variation-  to  make  a  range  suffi- 
ciently comprehensive  to  meet  the  requirements  of  var- 
iety.  Tin-  will  be-  the  general!}  accepted  coat  for  the  Fall 
and  Winter  of  1904,  but  of  course  there  will  be  also  the 

1,(1,1    Stvles,    with, ml     which    no    cloak    stock    appear-    com 

plete,  and  upon  which  the  buver  generally  loses  part  . . t 
the  profit   made  on  tlu-  staple  lines. 

•hie    of    the    first     consideration-    with     the    retail     mer- 
chant   when    he   inspect-   a    new    style   is    -is   it    easy    to   lit 
Tlie  hold  thai   the  box-back  coat   had  on  the  trade  was  due 
I"   the   fact    that    it    was  so  easily   fitted. 

A    lieht-litlin  ■    coal,   as   all    retailers   know,   i-   the    verv 
opposite,   as   to  ensure   a   perfect    til    the   waist    line   must    be 

in  the  righl  place.     Merchants  maj   make  themselves  easy 

about  the  new  style  coat,  for  while  it  defines  the  figure 
very  clearly  at  the  back,  it  is  loose  enough  to  jusl  curve 
nicely  in  at  the  wai-t  line,  and  so  cut  that  it  will  easilx 
adjust   itself  to  either  a   1  Finch  or  a   lli-inch  back   measure. 

This  means  thai  the  .-oat  is  easily  tilled  an. I  thai  the  ma- 
jority of  women  will  be  able  t..  wear  it   without  alteration. 
All   manufacturers     appear  quite     satisfied     that    the 

above  style  will  be  the  leader;  and  a-  tin-  -com-  to  be  the 
unanimous   opinion    of   all    the    maker-,    we   may    look    for   a 

greater  uniformity  of  style  next  Fall.  This  will  make  the 
buyer's  task  easier,  and  will  enable  him  to  Mil  his  staple 
lines  with  all  desirable  sizes,  and  yet   leave  plenty  of  room 

for  his  noveltv  garments  without  overloading  hi-  stock. 

The    result    .d'   the   season   jusl    pas-ed   serve-   to   confirm 

the  ..pinion  expressed  by  Hoak  men.  that  although  Bcorea 

of  styles  may  be  put  out  early  in  the  season,  and  most  ••! 
them  meet  with  the  approval  of  buyer-,  and  to  a  greater 
or   less  extent    be   bought,   vet.    when    the   season    Opens   and 

business  gets  int..   full  swing,  the  whole     thing  Bimmers 

down  to  the  one  style  of  garment,  with  variation-  i..  -nil 
the  different  idea-  of  either  designer  or  buyer. 

Ju-I  how  ..r  why  cloak  manufacturer-,  have  all  ai 
rived  al  the  -ame  idea  of  style,  tor  next  Fall  i-  their  own 
particular  bii-me— .  but  it  i-  a  Btrong  circumstantial  evi- 
dence that  they  have  read  aright  tin-  signs  <.f  the  stars, 
which  control  tin-  horiscope  of  cloak  fashions.  The  fact, 
however,  that  they  are  all  SO  unanimous  make-  i|  almost 
a  certainty  that  no  material  change  will  take  place  at  a 
later  date. 
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PARIS  DOES  NOT  PUT  OUT  FALL  STYLES  EARLY. 

OWING  to  the  fad  thai  it  will  be  on  into  the 
Spring,  or  into  the  early  Summer  before  nexl  Kail 
styles  will  be  shown  in  Paris  and  New  York,  this 
showing  is  too  late  for  the  guidance  of  the  Canadian  cloak 
manufacturers.  P.ul  the  German  cloak  makers  arc  just  in 
the  same  position,  and  manufacturers  both  here  and  there 
have  1u  take  their  ideas  from  the  latest  novelty  of  the 
past  Fall  season  on  which  to  base  their  designs  for  staple 
lines   for  next   Fall. 

The  truth  is  that  Paris  favors  the  fuller  idea  in  dress, 
and  is  doing  her  best  to  accustom  the  eve  to  a  skirt  full 
around  the  "hips,  as  well  as  from  the  knee  down,  and  the 
styles  that  she  is  showing  have  the  broad  shoulder  trim- 
ming, and  a  skirt  of  sufficient  fullness  to  make  the  waist 
seem  smaller,  but  these  ideas  do  not  suit  the  American 
manufacturer  and  the  American  woman. 

"  There  is  no  reason  to-day  why  a  woman  should 
strive  to  conceal  her  figure,"  remarks  an  American  ex- 
change.    "  Before   the   straight    front    corset   reached   the 


This  being  the  case  there  is  only  one  safe  plan  for  the 
merchant  to  pursue,  and  that  is  to  clear  out  his  present 
stock  of  box-back  coats  with  as  little  delay  as  possible. 
Sacrifices. will  have  to  be  made,  and  is  best  made  as  soon 
as  possible,  for  the  garments  are  much  more  saleable  now 
than  you  can  hone  to  see  them  another  season. 

The  exceptional  nature  of  the  Fall  was  against  cloak 
selling  in  the  early  part  of  the  season,  and  the  vogue  of 
the  costume  has  to  some  extent,  particularly  in  the  towns, 
hurt  the  cloak  business. 

Now.  however,  that  we  are  having  more  seasonable 
weather,  the  very  fact  that  so  many  women  have  not 
bought  a  coat  will  make  the  work  of  inducing  them  to  buy 
less  difficult.  So  out  with  your  bargains,  and  push  them 
well  with  the  trade.  Remember,  that  the  first  is  the  best 
loss,  and  mark  a  price  that  should  soon  part  you  from 
your  undesirable  stock. 

Some  merchants  are  in  the  habit  of  carrying  over  their 
stock  from  one  season  to  the  next,  hut  this  year  this 
policy  seems  to  be  exceptionally  risky.     If  you  turn  your 


perfection   which   marks   it   at    present,   there  was   a   <?ood      stoek  into  ,m,ne-v  nmv  >'""  can   use  U   to  b"-v  g°ods  that 


reason  for  this  concealment  of  the  figure  by  means  of  the 
blouse.  The  vogue  of  the  corset  coat  proved  that  the 
average  woman's  figure  is  much  more  beautiful  than  it 
was  five  or  six  vears  ago.  She  likes  to  show  it,  too,  or 
she  would  not  have  taken  up  the  fitted  coat  with  such 
avidity  as  she  did  during  the  Spring  and  Fall." 

Paris  knows  that  the  manufacturers  of  other  nations  are 
only  waiting  to  copy  her  ideas  and  so  in  self-defence  delays 
showing  her  hand  as  long  as  possible,  and  when  she  does 
so  we  get  the  late  novelties  that  shape  the  course  of  the 
styles,  not  for  the  season  for  which  they  are  shown,  but 
for  the  season  after  that.  That  the  coat  indicated  for 
next  Fall  is  the  latest  now  is  not  to  be  doubted,  and  that 
it  has  a  number  of  smart  possibilities  and  is  right  in  line 
with  the  general  trend  of  style  there  is  quite  apparent. 

THE  PASSING  SEASON. 

THE  season  that  is  now  drawing  to  a  close  has  been 
remarkable  for  selling  strength  of  the  long-coated 
suit,  and  the  makers  of  this  suit  have  had  an  ex- 
ceptionally good  season.  In  fact  the  vogue  of  the  suit  has 
cut  considerably  into  both  the  cloak  and  the  skirt  trade  at 
retail.  The  retailer  does  not  seem  to  be  as  clear  of  his 
cloak  stock  as  is  desirable  at  this  time  of  the  year,  and 
facing  an  extremely  probable  change  of  style  bargain  sales 
are  likely  to  result  in  the  next  two  months. 

PREPARE  FOR  A  CHANGE  IN  STYLE. 


rI>HE   lad   that   the  manufacturers  are  so  unanimous  ii 
1       their  opinion  that   a  change  of  style  is  to  rule  nex1 


in 

•pinion   that    a  change  ot    style   is  to  rule  next 

Pall  should  be  taken  into  consideration  in  shaping  the 

selling   policy   of   the   cloak    department      in    January    and 

February. 

It  is  said  in  some  quarters  that  stocks  are  not  as  well 
cleaned  up  as  is  advisable  at  this  time  of  the  year.  It  is 
hinted  also  that  the  hulk  of  these  unsold  garments  are  not 
Canadian  made  goods,  hut.  however  that  may  he,  the  re- 
tailer  has  them  on  his  hands  and  as  he  ton  well  knows,  that 
when  so  radical  a  change  comes  about,  as  the  one  indi- 
cated in  this  number  loss  is  almost  certain  to  be  exper- 
ienced. 


will  net  you  a  profit,  and  you  will  be  enabled  to  start  the 
Fall  season  with  new  style  garments,  and  you  will  be  in 
a  better  position  to  do  profitable  business  than  if  you  had 
to  show  a  mixture  of  old  stock  with  your  new. 


FOLLY  OF   SACRIFICING  QUALITY  TO  PRICE. 

SOMETIMES  a  buyer  for  a  ladies'  ready-to-wear  de- 
partment, when  he  has  built  up  a  good  business  by 
always  selling  a  reliable  garment  — one  that  is  good 
value  for  the  money  and  perfectly  made  and  finished  — 
becomes  ambitious,  and  in  seeking  to  gain  more  trade 
actually  destroys  what  he  has  been  at  such  pains  to 
cultivate. 

A  good  business  reputation  takes  a  long  time  to  make; 
hut  it  is  easy  to  lose,  and  suits,  coats  or  skirts,  bought 
and  made  to  sell,  and  not  to  wear,  and  designed  to  catch 
chance  trade  can  soon  do  it  for  you. 

Your  regular  customers,  relying  on  your  previous 
reputation,  and  knowing  that  she  Jias  always  been  satis- 
tied  with  what  you  have  sold  her  before,  buys  one  of 
these  garments.  Instead  of  taking  the  price  she  paid 
into  consideration  when  she  discovers  her  mistake,  she 
is  apt  to  blame  you  for  selling  her  the  article.  The  fact 
is  the  price  is  only  paid  once,  but  the  bad  fit.  and  bad 
wear  is  ever  before  her.  If  she  had  not  been  taken  with 
y<  nr  doubtful  bargain,  she  probablv  would  have  bought 
a  higher  priced  and  more  reliable  coat  or  suit,  and  been 
perfectly  satisfied:  but  she  paid  just  enough  for  the  one 
she  got  to  preclude  her  from  buying  another  for  some 
time.  So  instead  of  blaming  her  bargain  hunting  pro- 
clivities she  blames  you  for  keeping  such  stuff.  And, 
moreover,  her  tale  to  her  friends  and  neighbors  runs 
this  wise:  "  1  bought  this  at  So  &  So's,  did  you  ever 
think  that  they  kept  such  rubbish."  She  of  course  quite 
forgets  to  stale  the  price  she  paid,  but  adds:  "  The  next 
lime  I  want  a  dress  1  am  going  to  have  it  made  for  me. 
Of  course  1  shall  have  to  pay  more,  but  I  shall  know 
what    I   am  getting.'" 

In  days  not  so  long  gone  by  the  materials  for  a  gown 
were  bought  and  entrusted  to  a  dressmaker  to  be  mail' 
up.  The  trade  was  so  large  that  incompetents  went  into 
the    business.      Then    when    the    ready-made    business    was 
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can  always  count  on  seeing  the  latest, 
best,  and  choicest  mantle  modes  in  our 
showrooms.  Our  success  is  in  saleable, 
medium-priced  goods,  not  in  extremes, 
and  a  look  through  our  samples  will  show  the  extent  of  our  range  and  the  infinite  variety  of  our 
ideas.  We  would  like  to  mail  our  Pattern  Book  to  buyers  who  cannot  visit  our  showrooms. 
Any  request  will  have  prompt  attention. 


Canadian  Buyers 


Ladies'  Coats  and  Costumes 

also    MACINTOSHES,  SKIRTS,   BLOUSES  and  FURS, 


OLD  CHANGE  BUILDINGS. 


OLD  CHANGE,  EC,  LONDON, 


i  Just  out  of  St.  Paul's  Churchyard 


'i 
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Corby,  Palmer  &  Stewart  - 


Mantle  Manufacturers 

To   the   Home  and  Export  Trade. 

We  give  special  attention  to  the   requirements  of  the 
Canadian  trade  in  these  Departments, 

LADIES'  and  CHILDREN'S 

Mantles,  Jackets,  Capes,  Costumes  and 

Skirts,  Mackintoshes,  Imperial  Cloaks 

and  Opera  Mantles. 

Let   us  have  your  name   to    put   on  our   list    for   printed    matter. 
illustrated  catalogues,  etc,     We  can  always  show  advan 

models    to    Canadian     buyers    visiting     London. 


j 

1 

: 
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Corby,  Palmer  &  Stewart, 


39  to  41  St.  Paul's  Churchyard, 
8.    9.    10   Old   Change.    EC 


London,  Eng. 
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l)c"uii  the  victims  of  these  poor  dressmakers  wore  eager 
to  buy  the  rea.dy-made  costumes.  Fashion,  too,  was  in 
favor  ol'  the  ready-made  goods,  as  everyone  was  wearing 

a   blouse  mid  a  separate  skirl. 

Now  the  cheap,  for  cheapness'  sake,  ready-to-wear 
•roods,  lines  that  are  vot  up  to  sell  and  not  to  wear,  is 
doing  for  the  ready-to-wear  trade,  '.ist  «h:/  the  iiicoi  i 
I ict cm  dressmaker  did  for  the  custom  made  trade.  To- 
day fashion  is  impartial,  as  the  many  wants  of  modern 
life  make  more  than  one  style  of  costume  necessary;  hut 
the  dressmakers  and  ladies'  tailors  have  had  their  lesson: 
they  are  fewer  and  better  equiped,  and  will  take  care  of 
most    of   the   trade   thai    is   thrown    in    their   way. 

There  is  a  legitimate  demand  for  cheap  stuff,  and  it 
can  he  met  by  decently  made  goods,  but  they  will  not  be 
suitable  for  a  better  class  department,  and  a  man  who 
has  been  at  the  pains  to  build  up  a  department  on  better 
lines  will  be  wise  to  stick  to  the  class  of  goods  on  which 
he  has  made  his  reputation.  And  in  any  case,  he  should 
steer  (dear  of  the  good-to-look-at,  hut    not   to  wear  goods. 

SPRING  SKIRTS. 

rPHE    ready-to-wear    ladies'    walking   and    dress   skirt    is 
a   necessary   article   with      the   trade,   as  much   so   as 
cottons,  flannelette  or  any  assortment  of  other  staple 
lines  is  with  all  dry  goods  men. 

The  question  is  how  to  create  a  larger  demand  and 
not  let  the  trade  fall.  In  our  opinion  it  depends  entirely 
with  the  retail  merchants.  The  Canadian  consumer  in 
general  does  not  want  a  cheap  article,  hut  a  good  one,  an 
article  that  has  some  style  about  it.  And,  besides  that, 
it  must  tit  to  perfection.  Not  everything  is  a  skirt  though 
it  may  have  the  form  of  one.  It  requires  the  skill  and 
taste  of  an  energetic  designer  to  produce  a  garment  that 
should  please  the  consumers  by  looking  at  it,  and  give 
satisfaction  by  wearing. 

It  also  requires  the  taste  of  a  good  man  to  select 
cloths  to  suit  different  stvles.  If,  for  example,  a  manu- 
facturer makes  a  skirt  of  melton  in  a  style  that  should 
have  been  made  in  voile  or  any  other  material  of  the  kind, 
it  will  surely  be  a  failure,  and  the  merchant  who  gets 
stocked  with  such  garments  could  not  make  a  success  with 
the  skirt   trade. 

The  merchants  may  ask  "  How  are  we  to  find  out 
which  is  which,  or  where  can  we  get  the  right  things?" 
and  in  answer  to  that  we  would  remark  that  it  is  a  great 
mistake  to  place  the  orders  loo  much  in  advance  or  to  be 
too  conservative  in  confining  yourself  to  one  house  which 
may  have  treated  you  well.  "  One  head  is  good,  but  two 
are  better  "  is  an  old  saying  and  therefore  we  think  that 
it  is  advisable  for  every  up-to-date  pushing  merchant  in 
the  beginning  of  every  season  to  select  cautiously  from 
the  manufacturers  the  most  striking  articles  and  give 
every  one  of  them  a  trial,  'flic  counter  will  be  the  best 
judge   which   is   the  best. 

The  newest  things  are  always  coming  on  the  market 
late  and  the  manufacturer  who  wishes  to  hold  the  reputa- 
tion id'  being;  the  leader  in  the  trade  will  never  he  in  a 
hurry  to  go  out  early  in  the  season;  but  waits  for  the 
latest  development  of  fashions  in  New  York  and  on  the 
Continent. 

Ordering  goods,  especially  ladies'  ready-to-wear  gar- 
ments, sis  months  ahead  is,  in  many  opinions  a  great  mis- 


take. The  factories  with  modern  equipments  car.  meet 
the  demands  of  merchants  very  promptly  and  on  that  ac- 
count  there  need  not   be  any  hurry. 

As  to  the  fabrics  which  are  going  to  be  good  in  ready- 
to-wear  garments,  vicunas  as  usual  will  be  in  the  lead. 
In  a  low  and  medium  grade  skirt,  melton  and  serges  will 
keep  their  places  as  formerly.  As  novelties,  light  shades 
of  fantastic  tweeds,  light  weight  canvas,  voiles,  crepe  de 
Chine,  zibeline  and  flaked  goods,  in  cheaper  grades,  will 
undoubtedly  lie  in  great  demand,  as  the  same  materials  in 
higher  grades  have  paved  the  way  for  them.  The  goods 
are   the   same   patterns   but    the   better   qualities   have   not 

been  in  reach  of  everybody,  being  t lear  for  the  average 

consumer. 

A  STOCK  OF  BLACK  VELVETEENS. 

AN  item  of  interest  to  the  manufacturing:  and  wholesale 
dry  goods  trade  is  the  fact  that  the  firm  of  George 
Ridout  &  Co.,  77  York  street,  Toronto,  who  are 
agents  for  Louis  Behrens  &  Sons.  Manchester,  England, 
for  velveteens,  are  carrying  a  stock  of  blacks,  both  in 
Montreal  and  Toronto,  all  of  which  are  Worrell's  dye  and 
finish,  in  all  qualities  and  [trices,  from  which  wholesale 
houses  can  replenish  their  stocR  during  the  sorting  sea- 
son. 

This  is  a  great  advantage  to  the  wholesale  trade,  in 
that  they  are  enabled  for  a  slight  advance  over  their  com- 
petitors the  fact  of  such  shortage  in  their  lines,  which 
fact  under  some  circumstances  might  easily  be  taken  ad- 
vantage of. 

They  also  can  supply  upon  short'  notice,  any  shade  of 
velveteen  in  a  number  of  qualities,  so  that  the  buyer  who 
may  by  chance  not  have  been  able  to  thoroughly  size  up 
the  situation,  will  be  enabled  to  keep  his  line  well  sorted, 
even  in  odd  shades  which  it  is  so  frequently  experienced 
from  time  to  time,  have  an  unlooked  for  run. 

At  any  time  velveteen  samples  for  import  also,  can  be 
received  from  this  firm  with  very  closest  importing  prices. 


UNITED  STATES  DRY  GOODS  EXPORTS  TO 
CANADA. 

A  GENTLEMAN  from  New  York  who  is  brought  into 
close  touch  with  the  dry  goods  exporters  in  differ- 
ent parts  of  the  United  States  has  been  spending  the 
Christmas  holidays  in  Canada.  In  a  conversation  with 
"  The  Dry  floods  Review  "  in  regard  to  the  export  trade 
to  Canada   in   dry  goods,   he  said: 

"  On  general  lines  it  is  impossible  to  compete  with 
other  countries,  especially  with  Great  Britain.  On  some 
special  lines,  considerable  business  is  being  done.  These 
special  lines  would  consist  of  wash  goods,  general  novel- 
ties, millinery,  hats.  Not  much  is  being  done  in  suits  and 
mantles,  as  the  Canadian  manufacturers  have  advanced 
this  line  of  manufacture  remarkably  fast.  New  York  mil- 
linery is  having  a  very  large  sale  in  Ontario  and  the 
West  ;  also  in  the  Maritime  Provinces.  In  men's  hats,  the 
Canadian  trade  is  having  considerable  attention  from  the 
United  States  manufacturers.  We  cannot  do  much  in 
gloves  and  hosiery  on  account  of  the  tariff  preference  for 
English  goods. 

"  In  shirts  the  trad"  with  Canada  is  gradually  falling 
off,  as  the  manufacturers  in  the  Dominion  are  turning  out 
a  much  better  article  than  thev  did  some  vears  ago." 
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WALDMAN  &  SOMMER 

Renown    ^Nfe?^!^;  Brand 


Spring  line  ready  January  15. 

SUITS  ^s  COATS 

Snappy,  smart  styles  that  are  out 
of  the  ordinary. 

Garments  that  possess  a  high  degree 
of  fit,  finish  and  tailoring. 

Remarkably  strong  display  of  SUITS. 

Popular  price  goods  as  well  as  high 
class  novelties. 

w 

Our  line  will  be  worthy  of  inspection  by 
every  buyer  that  caters  to  a  discrimi- 
nating trade. 

Those  merchants  and  buyers  who  are 
willing  to  be  convinced  will  find  in  our 
house  a  very  superior  line  of  mer- 
chandise. 

513-515  ST.  PAUL  ST.,  MONTREAL 
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Five  Good  Reasons  For  Delay 

OUR  PATRONS  will  ask,    "  Why  are  we  not  as  yet  out 
with  the  samples  for  the   coming   Spring  ?" 


**     & 
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IT  STANDS  TO  REASON : 

1.  THE  STYLES  in  Skirts  in  the  United  States  and  on  the  Continent  have  changed  in 
many  respects  and  as  we  are  the  leaders  in  the  trade  we  are  waiting  for  the  latest  develop- 
ments.    That  is  our  first  reason  why  we  are  late. 

2.  The  Canadian  consumers  are  being  rapidly  educated  by  the  leading  merchants  of  this 
country  and  are  at  present  equal  in  tastes  to  the  southern  neighbors— and  while  this  is  so 
they  want  the  latest  and  the  best  that  money  can  buy.  We  are  after  the  trade  of  the  up-to- 
date  merchant  and  the  fashionable  consumer.    That  is  another  reason  why  we  are 

compelled  to  be  late  with  our  Spring  Samples. 

3.  We  anticipated  radical  changes  in  styles  and  materials  and  months  ago  have  ordered 
goods  from  European  markets  which  were  late  in  reaching  us.  But  we  are  glad  to  say  that 
the  latest  artistic  productions  are  coming  in  daily.  We  will  be  in  a  position  to  surprise  you, 
although  a  little  late.     There  is  our  next  reason  why  we  are  late  with  our  Spring  Samples. 

4.  We  are  proud  of  being  Canadians  at  present,  but  we  were  trained  in  the  United  States, 
and  from  there  we  have  a  lesson,  rather  to  be  late  with  the  best  than  early  with  the  worst, 
and  this  is  our  fourth  reason  why  we  are  late  with  our  exquisite  new  styles. 

5.  For  the  fifth  reason  we  would  kindly  ask  you  to  reason  with  us,  that  it  is  as  much 
to  your  advantage  as  it  is  to  ours  to  wait  and  look  at  our  samples  before  placing  your  orders 
in  a  hurry.  You  surely  will  be  the  gainer  and  we  will  have  all  the  reason  to  thank 
you  for  your  patronage. 

Please  note  that  we  manufacture  for  the  masses  and  the  classes. 

New  York  Skirt  Mfg.  Co., 


8  Lemoine  St., 


MONTREAL. 


N.B. — You  need  not  be  afraid  of  getting  in  your  goods  too  late,  we  have  the  best  equipped 
factory  in  this  country  and  are  in  a  position  to  deliver  orders  on  very  short  notice. 


WE   WISH  YOU  A   HAPPY   NEW   YEAR. 
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LUTINGS  ami  tweeds,  lustres  and  mo- 
hairs ami  veilings  form  the  three 
headings  under  which  all  varieties 
of  dress  goods  may  be  classed;  but 
it'  the  headings  arc  few  the  variety 
of  materials  thai  come  under  them 
is  large. 


In  tweeds  there  is  a  developing  tendency  towards  verj 
lighl  effects,  particularly  in  grey,  enriched  with  white  and 
black  Hecks.    A  few  zibelines  are  showing,  but  not  of  the 

hairy  character.     They  are  very  s oth  in  finish  and  the 

long  hairs  lie  smooth  and  lint  on  the  Burface. 

•  •      • 

Alpaca  and  mohair  weaves  are  decidedly  iiiominent. 
Lustres  with  the  sheen  and  finish  of  silk  are  also  worn   for 

shirt  waist  suits  for  the  coming  Spring.     Some  beautiful 

shades  of   brown,   pearl   grey,   blue   ami   green   arc   showiii". 

•  •        • 

Voile  ami  canvas  effects  are  the  most  popular  weaves 
among  the  veilings,  and  if  anything,  the  coarser  weaves 
are  the  strongest.  Beside  the  worsted  voiles  this  weave 
is  shown  in  woollen  yarn,  which  gives  a  rough,  shaggy 
appearance  to  the  goods.  Flecks  and  dashes  of  mohair  or 
silk,  either  irregular  or  in  broken  checks,  stripes  mono- 
tone, or  white  are  showing.  Some  smart  effects  are  gain- 
ed  b.\    the   use   of   white   Hecks  on   a   black   mound    louisine 

order  thai  is  taking  well  with  the  trade. 

•  •       4 

Silks  of  soft  make  are  growing  rapidly  in  popular 
favor,  as  they  shape  softly  and  so  enable  the  waist  manu- 
facturer to  follow  the  popular  lines  of  style.  There  is  a 
good  deal  of  shirring  used  on  the  new  silk  shirt  waist,  and 
also  en  the  shirt  waist  suits.  The  sofl  silks  are  just 
adapted   for  this  treatment. 

»      •      • 

Crepe   de   Ckene   and      in    fact,   anything     of      the   crepe 

weave,   is  good   at    oresent.     A   new  crepe  that    promises 
well  is  of  Japanese. 

SILKS. 

IT    now    seems   possible    I"   speak    with    a    little    more   con- 
fidence   about    the    silk    end    of    the    dress    goods    trade. 
There    1-   onl}    a    fair   demand    for   silks,   and      that    is 
confined    to   some    lines. 

Colored  taffetas  tor  foundations  ami  trimming  puroosea 

arc  selline.  well,  but  the  complaint   is  made  that   the  cost  of 

production  ami  the  selling  price  arc  too  near  together  for 
profitable  trade.     Taffeta  as  a  blouse  -ilk  is  giving  place 

to   the  softer  make-. 

Louisine  is  in  greater  demand  than  ever,  ami  there  i- 
a  new  weave  of  silk,  which  has  a  soft  satiney  surface. 
something  after  the  louisine  order  that  promises  well  with 
the    time. 


Tin id   wearing  qualities  "f  the   English     silk-  are 

gaining  for  them  a  place  m  the  confidence  of  the  trade. 

They    arc    -hown    in    both    ColorB      and    black.       In    this    -ilk 

gome  striped  line-  arc  Bhown  also,  but  this  seems  the  limit 
iii  fancy  silk-.  Anything  111  the  Bhape  "f  a  patterned  silk 
the  trade  is  extremelj   cautious  about   taking  up. 

The  leading  shades  in  colored  Bilks  a-  far  a-  present 
selling1  indicates,  are  blue  in  all  the  navys  and  in  pale 
-hade-,  green,  champagne  and  pearl  grey.    Of  course  many 

other  shades  arc  selling,   but    these  are   the    leading  one-. 

Black  silks  seem  likely  to  be  very  good  property  in  the 
coming  Spring,  but  following  the  had  of  other  silks,  the 
softer  makes  sell  the  best     ami  Peau     de  Soie,  Louisine, 

I'nilleelts,    merves,   etc.,   are    very    popular. 

Iii  taffetas  there  is  a  guananteed  Italian  -ilk  that  will 
neither  cut  nor  tear,  that,  though  it  i-  expensive,  retailing 
at    $1.25,    is    LNiiniiiL:    the    confidence    of      the    trade    and    i- 

selling  freely. 

Shepherd's   check    is   well    thought    of   in   some   Bections 
id'  the  trade,  particularly  in  the  middle-sized  check. 
Japanese  silks,  as  we  have  before  stated,  can  almost 

be  looked  upon  as  staple  in  the  trade,  ami  are  likely  to  be 
very  strong  sellers  in  the  coming  season.  The  manufac- 
turers of  blouses  ami  underwear  have  placed  large  orders 

lor  this  (dass  of  silk'  in  white,  ivory  and  cream  lor  use  in 
making  up  goods  for  the  coming  Spring.  "  It  is  almost 
impossible  to  keep  sufficient  in  stock  to  supply  their 
wants."  said  one  importer. 

Shantungs  and  Pongees  are  also  to  be  - I  for  the  com- 
ing  Summer.      The    trade    was   slow    to   take   hold      of   this 
tdass  of  silk    in    the   first    place,  but    is   now    at    la-t    recog 
nizing  their  good   washing  and   wearing  qualities.     Then 
again  they  are  naturally  of  a  color  that  is  much  in  favor 

at    the  present    time. 

Talking  with  the  manager  of  a  Japanese  silk  house  in 

Canada  "  The  Review  "  asked  if  in  the  case  of  an  out- 
break of  hostilities  between  Japan  ami  Russia,  what  effect 
would  that  have  on  the  silk  trade.  "  Not  a  bit.  not  a  bit." 
quickly  came  the  answer:  "  you  see  the  base  id'  operation- 
is  so  far  from  the  Japanese  port-  that  it  would  be  im- 
possible for  the  Russian  navy  to  blocade  them,  but  you 
will  see  there  will  be  no  fight,  for  at  the  la-t  minute 
Russia    will    back    down    as   -he   ha-  alwa\s  done." 


SCARCITY  OF  DRESSMAKERS. 

REPORTS  from  the  traveller-  of  wholesale  house-  in- 
dicate that  country  merchant-  are  experiencii 
-real  deal  of  difficulty  in  getting  dressmaker-. 
The  reason  given  is  that  a  dressmaker  pays  her  as- 
sistants little  or  nothing  tor  the  first  year,  even  alter  that 
wages  are  of  a  low  scale  tor  tin-  general  trade.  In  the  j >u -t 
when  there  were  fewer  occupations  open  for  women,  any 
number  of  girls  were  willing  to  woi  paid, 
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but  now  that  the  demand  is  so  great  from  many  new  indus- 
tries the.  girls  have  gone  to  work  for  the  better  paid 
trades. 

A  "  VELVET  WINTER." 

IN  a  varietv  of  new  and  beautiful  forms  the  once  popu- 
lar but  latterly  despised  velvet  is  in  favor  again  with 
the  well-dressed  woman. 

The  velvet  which  will  reign  supreme  both  for  outdoor 
and  evening  wear  during  the  coming  Winter  is  not  the 
thick,  heavy,  and  uncomfortable  material  which  was  fash- 
ionable a  few  years  ago.  It  is  a  velvet  de  luxe,  a  delicate 
and  ethereal  innovation  with  almost  the  lightness  of 
chiifon  and  the  brilliance  of  satin,  and.  above  all,  the  char- 
acteristic rich  and  sumptuous  appearance  of  its  discarded 
prototype. 

It  is  known  as  chiffon  velvet,  and  although  it  is  as  light 
and  graceful  as  panne  if  has  a  deep  and  almost  indestruct- 
ible pile,  the  effect  of  which  is  enhanced  by  a  scarcely 
perceptible  rib. 

The   popular   colors 
brown   and    black-    but' 


just  now  are  mole,  mouse,  slaie, 
there  are  many  brighter  shades 
which  will  be  seen  in  profusion  in  the  evening  costumes. 
|„  ruse.  cream,  lilac,  and  cardinal  effects  are  presented 
which  are  found,  on  the  authority  of  a  West  End  house, 
totally  irrestible  by  the  woman  who  has  a  reputation  to 
maintain  in  matters  of  dress. 

The  new  vogue  involves  an  interesting  turn  of  Fash- 
ion's wheel.  The  beautiful  velvet  and  lace  gowns  of  the 
Stuart  and  earlier  periods  have  always  stood  for  all  that 
is  sumptuous  and  picturesque  in  dress,  and  a  return  to 
these  "old  "  fashions  will  add  much  to  the  appearance 
of  tiodern  dances  and  receptions. 

Kyle,  Cheesborough  &  Co.,  of  Montreal  were  the  first 
to  introduce  this  new  article  to  the  Canadian  trade  and 
have  a  choice  assortment  of  the  goods  in  stock. 


The  popular  lines  of  wash  goods  copy  as  closely  as 
may  be  the  prevailing  fashion  in  wool,  and  wool  and  silk 
lines,  and  instead  of  printed  organdies  and  mulls,  we 
have  twine  cloths,  cotton  voiles,  crepe  de  chines,  etc.  This 
indicates  the  radical  change  that  has  taken  place  in  wash 
lines. 

These  fabrics  further'  follow  wool  lines  and  are  em- 
bellished in  the  same  manner  by  bouttonne  and  noppe 
yarns,  which  form  flakes  and  indistinct  checks  just  as 
they  do  in  woollen  goods.  Flaked  effects  are  also  prom- 
inent in  theses  lines. 

Many  wash  fabrics  are  so  open,  and  of  such  a  nature, 
that  to  gain  the  proper  effect  they  must  be  made  up  over 
a  drop  skirt  or  slip.  The  fashion  books  say  of  silk,  but 
what  will  be  more  generally  sold  is  one  of  the  many  ex- 
cellent substitutes  that  come  under  so  many  fancy  names. 
such  as  spun  silk,  silk-taf,  etc..  or  even  a  plain  colored 
sateen,  and  Dame  Fashion  says  that  contrasting  linings 
will  be  tfte  vogue. 

This  affords   a   hint    for  decorators   and   window   dress- 

-Hia!    sluiuld    not    be    neglected ;    indeed    we   should   see 


WASH  GOODS. 
rPHERE  is  a  change  so  sweeping  in  the  wash  goods  de- 
1  partment  for  Spring  that  it  may  almost  be  termed 
a  revolution,  and  many  old  standbys  and  favorites 
will  be  missing  when  the  Spring  trade  opens  up.  There 
is  no  lack,  however,  of  attractive  novelty  lines  to  take 
their  places.  Retailers  should  make  a  most  interesting 
showing  as  most  of  their  lines  this  year  are  novelty 
goods— that  is  apart  from  those  that  are  staple,  such  as 
prints,  ginghams,  etc. 

The  departure  of  the  prevailing  fabrics  from  former 
styles  is  very  marked.  There  is  no  doubt  that  next  Sum- 
mer will  see  a  further  development  of  the  "  Shirt  Waist 
Suit  "  idea,  and  a  host  of  attractive,  and  at  the  same  time 
comparatively  inexpensive  materials  have  been  designed 
for  making  up  in  this  manner. 

When  inexpensiveness  is  now  talked  about  in  wash 
goods  it  must  be  remembered  that  the  standard  of  price 
has  been  much  raised,  and  25c.  is  no  longer  the  limit,  hut 
that  women  are  willing  to  pay  50c.  and  over  for  an  at- 
tractive line.  Tn  short  the  whole  character  and  use  of 
cotton  fabrics  have  materially  changed  in  the  past  few- 
years,  and  they  are  now  worn  on  occasions  where  in  the 
past  they  would  not  have  been  even  dreamed  about  is 
very  certain.  It  is  cottons  of  this  class  that  have  cut  so 
largeF'  into  the  sale  of  fancy  Summer  silks. 


erg 

some  very  Wcod  wash  goods  windows  soon,  as  decorators 
have  a  splendid  opportunity  in  the  new  wash  goods. 
Laces  that  will  be  used  so  lavishly  to  trim  wash  goods 
should  be  shown  with  thetn]_  ajud— atstrribbons  to  match, 
as  sashes  and  ribbon  girdles  are  likely  to  be  much  in 
evidence.    . 

Nothing  stamps  the  high  position  that  cotton  fabrics 
take  in  the  trade  nowadays  than  the  hieh-class  char- 
acter of  the  laces  that  are  being  imported  to  trim  them. 

Besides  the  noppe  effects,  silk  embroidered  spots,  rings 
and  small  figures  are  shown,  and  there  are  Persian 
woven  spots—"  Chineses  lanterns  ;'  as  one  buyer  called 
them  — and  this  just  gives  the  effect,  as  the  colors  are  soft 
and  harmonious,  and  patterns  are  quiet  and  unobtru- 
sive. 

Union  goods  of  linen  and  cotton  in  flaxed  and  noppe 
effects  promise  well,  and  in  the  better  trades  plain  linens 
in  fashionable  shades  will  sell  well.  The  twines  and 
voiles  are  also  beautifully  shown  in  linen  lines. 

The  principal  colors  for  this  season  in  wash  lines 
seem  to  be  navy,  champagne,  ox-blood,  and  grey,  pale 
blue,  and  pale  green  are  also  selling  well.  Mauve  is 
shown,  but  is  not  selling  to  any  extent,  as  everybody 
seems  to  regard  it  as  a  doubtful  color.  Other  colors  are 
selling  but   these  are  the  principal  ones. 

Black  cotton  voiles,  with  white  flakes  are  also  good, 
and  cotton  grenadines  in  both  black  and  white  are  among 
the  best  selling  of  Spring  lines. 


WILLIAM    BLACKLEY,    LIMITED. 

On  another  page  will  be  found  the  advertisement  of 
William  Blackley,  Limited,  a  new  company  formed  in 
Toronto  of  wholesale  jobbers  and  dealers  in  general  dry 
goods,  gents'  furnishings,  etc.  At  the  head  of  the  com- 
pany is  William  Blackley,  at  one  time  managing  director 
of  D.  McCall  &  Co.,  and  the  directors  are  Henry  J.  Tharle, 
Buffalo;  William  Blackley,  Frank  B.  Allan.  Alfred  Black- 
ley  and  Thos.  M.  Blackley.  The  firm  represents  some 
good  houses  in  England,  France  and  Germany  and  is  pre- 
pared to  give  the  merchants  the  advantage  of  special 
"  job  "  linos  which   are   always  on   hand. 
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NORTHWAY  GARMENTS 
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1 1  igh  Sn  I.K. 
High  Quality, 
Modebai  l 
Priced 


COATS  -  CLOAKS  -  SUITS 


North  way  Garments  are  the  nearest  to  the  custom-tailored  idea  of  any  gar- 
ments produced  in  Canada  to-day.  They're  the  kind  of  garment  the  people  are 
asking  for  and  the  dealer  who  does  not  carry  a  line  of  them  isn't  putting  himself 
in  a  position  to  make  the  most  of  this  department  in  his  business 

Northway  Garments  are  all  made  from  the  most  advanced  styles  chosen  in 
the  fashion  centres  of  the  world,  and  adapted  specially  to  the  Canadian  trade. 

Whether  your  trade  calls  for  the  high,  the  medium,  or  the  lower-priced  gar- 
ments the  name  Northway  carries  with  it  a  guarantee  for  highest  styles,  good  f  t. 
faultless  making,  splendid  quality,  and  maximum  value.— Northway  Garments  are 
the  garments  to  buy, — Northway  Garments  are  the  garments  to  sell, — trade- 
winners  and  money-maker- 
Wait  for  our  travellers,  or  visit  our  warehouse,  and  see  the  grandest  line  we've 
>\  er  had  to  show  the  trade. 


JOHN  NORTHWAY   (&    SON,  LIMITED 

91-93  WELLINGTON  ST.  WEST,  TORONTO 
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Remember 
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that  The  Ontario  Neckwear 
^ ^^^™  Co.,  Limited,  lias  always  the 
newest  ideas  in  Ladies'  and  Men's  Neekwear.  Whether  the  season  is 
SPRING,  SUMMER,  AUTUMN,  WINTER,  we  are  always  .(/it  with 
ilic  newest  and  smartest  styles.  2?  "-."" 

°^/% 

Remember    also — — ^^^^^  r> 

that  we  are  the  largfst  makers  in  Canada  of  MEN'S  WASH   VESTS,      ^ur  traveirerf^f  ill  f?y^it  in  a  few  days  with 
a  splendid  range  for  Spring  and  Summer.     Our  plant  is  already  busy  on  vests.     WAld^il  rret  b»  we 

THE  ONTARIO  NECKWEAR  CO.,  Limited.  CR"ER  BAsYTRAENEDTSWB^TI",  TORONTO. 


WHITFIELD,  MAYALL  &  CO., 

HOSIERY.    UNDERWEAR, 


Manufacturers'    Agents 
and  Importers   of... 


LACFS.    EMBROIDERIES.    NOVELTIES.    Etc. 
LADIES'    BELTS,    BLOUSES.    Etc 

Also    manufacturers    of    special    lines    of   TOILET   POWDERS. 

OFFICE    AND    SHOWROOMS  :     I*     Place     Royale,     MONTREAL. 


P.    O.     BOX    1166 


TELEPHONE:     MAIN    1637. 
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BLACK   CAT    BRAND 

CHICAGO  ROCKFORD 
HOSIERY   COMPANY 

Kknosha,  Wis. 


C 


THE    FAMOUS 

Black    Cat    Hosiery,   j 


The   best-selling  and  best-advertised  line  in  Canada. 

The  most  progressive  retail  merchants  in  the  country 
are  handling  this  line,  and  if  you  want  the  agency  for  your 
town,  write  us. 

It  is  a  good  thing  and  will  help  your  business. 


The  JACKSON  MANUFACTURING  CO. 

Selling  Agents  for  Canada, 

CLINTON,  -  ONT. 
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SPRING  STYLES  IN  THE 
GREAT  WEST 


Winnipeg,    Decembei     19,    1903 

AS   I    bave   bo  often    written    the   "Review,"    Decern 
ln'i    is    a   liii   earl}    for    many    lines    of    Spring 
goods   in     thi     We  t,    lint    this    year   bu  ine 
exceptional]}    well   forward,   and   jobbing   houses 
report  the  largest  placing  trade  yet  done  at   this 
date       Of    course    the    advance    in    prices    in    cottons     is 
viewed  with  great   disfavor  here  as  elsewhere,  but   as  far  as 
I    could    learn   all     the   western     bouses    bave    been    prett} 
fortunate  in   placing   their  orders  before   1 1  * » -  rise,   and  they 
bave   bought    very    heavily,       In   certain   staple   lines   where 
thej    Bell    from    printed   li-t-,    the   advance   goes   into   effect 
<'ii    tlic   first    of   January    to    their   western   customers,    but 
in  other  lines  there  "ill   not   !>'■  an  advance  made  for  poss 
ibly   Bome   months.       The   jobbing    trade   feels    that    the   re 
toiler   in    the  countrj    should   bave   a   longer   time   in   which 
to  accustom   bis  customers   to   the  idea  of  advanced   prices 
for   cottons,       dust    how    lone    present    prices   will    continue 
will   l>e   governed   in   the  ens,-  of  each   house  by    the  stocks 
thej    bave  been  aide   to  secure  in  certain   lines.     One  house 
lure    ban,    I    imagine,    "the    lone-   suit"    so    far    as    stock    i- 
concerned,     an\wa\      their     stock     i-     BO    enormous     a-     to    be 
scarcely    creditable    to    eastern    ears,    if    the    exact    propor 
lions  were  given, 

Irksome  Local  Rates. 

A  matter  that  is  of  great  moment  to  the  western  job 
ber  is  the  having  t<>  pay  local  rates  <>u  mapy  classes  of 
dom<    ie    g I-.  such  as  domestic  cottons  and  wool  goods. 

for    example,     the    order    of    one    western     house     for     a's 

woollens,  Midi  as  vests,  drawer-,  etc.,  amounted  to  eight 
carloads.  On  thi-  they  had  to  pay  a  local  rate  of  81.39, 
while  the  through  car  rate  on  goods  of  this  class  is  50c. 
It  is  not  much  wonder  that  the  western  jobber  feels  that 
he  has  a  kick  coming,  when  the  retail  merchant  who 
lirine-  in  perhaps  a  hundred  do/en  pays  no  more  freight 
ill  proportion  than  the  wholesaler  who  brings  in  10,000 
do/en.  There  seems  some  small  hope  of  an  amelioration 
of  tin-  condition,   and  it   cannot   come   too  soon. 

The  Crops  and  Collections. 

I    ha\e    Keen    writing    from     time    lo    time    of   a   certain 

delay  in  connection  with  collections,  due  to  tin-  slow 
movement  of  the  wheat  crop,  and  I  had  expected  to  find 
that  placing  orders  for  Spring  would  have  been  somewhat 
curtailed  by  this.  So  far  the  opposite  appear-  to  have 
been  the  case.  It  i-  just  possible,  however,  that  the  cur 
t ailment  may  come  in  sorting  order-.  I  still  feel  that  it 
would  he  unwise  for  eastern  jobbing  houses  to  push  goods 
too      Jtrongl}      in      the      West.  Only     the    older    and    more 

experienced  sale-men  should  be  -cut  out.  and  they  .-hould 
have    due     regard     to     the    locality      and     the     length     of     time 

the  men  have  been  in  business  when  they  extend  anything 
like  unlimited  credit.  Everything  is  good  in  the  West 
and  everything  points  to  continued  prosperity.  At  the 
ame  time  there  is.  at  a  conservative  estimate,  at  least 
82,500, not    in   circulation,    which,    in    the   ordinary    course 

of  events,  should  have  been  moving  at  this  tunc  ,,f  year, 
and    the    absence  of   this   money    must    make   a   difference. 

There   i-   one  circumstance   that     \    have    noted    which    I    can 


a, ,i     explain,    nor    ha> a    I    been  tind     an 

could,   and   that    i-.    there   i     ii mplainl    of     i.e.    ,,,i 

lections  from    lumbermen   and   implement   dealer*    than   from 

■niiei        i         hardware    m<  n     or     di-.      _ I       men  There 

i     1 1 .  ■  1 1  1 1 1  l    ii  1 1 1 1 1 ,  ■  t    of   in  ten    i 

cral  trade  condition  .  and  I  do  not  think  I  can  do  bettei 
than  give  a  few  note-  on  tome  ol  the  loading  lim  that 
are  proving   popular  foi    the  Spring    tradi    in   the   Wi 

Gault  Bros. 
I  n    '  iault     Bros.,    \\  innipeg,    t  be     hou  •     i 

mallei-    w ,  1 1      ,  -tiled    in    the    new     addition    to    theil     pi-' 

v"     I  raw  ford,    the    l  iiropean    buj  •  i .    hat    alread}    left    foi 
the    Old    Country,    full}     three   weeki     earliei    than     u  ual 
The   present   conditions   in    the  market    will    have   the 
ol    sending      buyers    abroad     earlier    than     usual.       I    paid 

special    attention    in    this    hou-,-    to    the   fancj    dre  -    g I 

this    department      being    material!}      extended    this      yeai 
White  wo,,|   goods,   white  -ilk   and  wool   mixtures,   mohairs, 
bilk    strip,-    voiles,    figured    mohaii    .    crapolint    .     illusions, 

voile    bouttons    and    knopp,-     twine-     are    anion,.,     ,|„.    Wl 

a«d   all    these   lines   are  shown   in   black,    the  pastel    -had. 
and   the   new    marine   blue.       The   newest    weave   in    the   -ill. 
1(1     Wool      mixture-     i-     the      illusion.         Why      it     -hould      be 
called  an   illusion   it    i-  a  little  difficult    to   understand.       It 

i-    the  finest   production  of  sheer   g I-    that    has   been  put 

""     the     market,     thii r     than    the   crepc-de-chenes,    more 

flexible  than  the  eolinnes,  it  has  something  of  the  qualities 
of  both,  i-  very  lustrous,  and  will  drape  exquisitely.  The 
'iault-  -how  it  in  cream,  dead  white,  black  and  marine 
blue.  The  voiles  and  et amines  seem  more  beautiful  than 
ever.  Phe  -ilk  stripe  voile  is  one  of  the  newest  effects. 
the  strip,-  being  two  threads  of  -ilk  about  a  quarter  of 
an  inch  apart  and  having  the  appearance  of  being  run 
through  with  a  needle.  Grenadines  are  a  ver}  Btrong 
feature,  and  a  novelty  grenadine  has  a  twine  weave  with 
a  gold  thread  worked  in  with  the  I. lack.  This  would  be 
very  handsome  for  evening  gowns.  The  grenadines  are 
either  ver}'  open  like  twines,  or  in  sheer  blocks  lik,-  voiles, 
and  silk  -trip.-  are  very  much  in  evidence.  The  two 
lines    of    blouse    doth,     not     seen    elsewhere,     were    -hown    b} 

this  house.      On,-  was  a  champag sloth,   that   color  being 

the  body   of    the   goods.       This    i-   decorated   b}    •.•roup-   ,,f 
four  -trip,--,  cither  grey,   -,-a  blue,   reseda,   brown  or  black, 
and    on    each    side    of    these    Btripes    were    run    -harp    In, 
white.       This    is    an    exceptional!}     handsome    doth.       The 
other  had  a  ground  of  sea  blue  showing  groupings  of  lines 
of   white   alternating   with    mercerized    stripes    in   black    and 
white    with    a     tiny    -trip,-   of    Persian    effect    in    the   centre 
1,1    white   ctton    goods    the   Oxford    mattings    hold   first 
place.      They  are  brocaded,  and   the  pattern-  look   lik,-   the 
most    exquisite    damask,    and    some    of    them    are   quit 
heav}    as    the   heaviest     table   linen.       Whole    suits    will    l»- 
made  of  this  material   as   well   as   individual   blouses.      The 

fact    that    the  g I-   can   be  laundered   without    -i. 

great   recommendation.      Of  course  this  house  carries  ever} 
thine;   i„    the   line  of   staple  dress    goods,    in   both    woollens 
and  printed  cottons.      The  fourth  floor  of  the  building 
accordance  with   the   new    arrangement,   i-   being   exclusively 

devoted    t<>   women's    ready-to-wear   g I-.    and    the   arra} 

of  blouses  in  lustres,  voiles,  mattings,  linens  and  muslins. 
would   make    you    wonder   who    would    be   left    to   buy    the 

ids    to    make    these    garments    of        I    did    not 
anything  strikingly  new  in  the  read  -kin-      Black 

are  particularly   good,  and  there  i-  a  preponderance  of  the 

-heath    effect"!.        Cotton    and    linen    -kni-    do    not     m    as 

mueh   in  evidence  as  last   v< 
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In     moil's      wear,      which      is     a    great    feature    with    the 
Gaults,     the     negligee     shirt     with    the    laundried    band    is 
superceding  everything  in   the  line  of  regatta  shirts.     Some 
oi    the   materials    of    which    these    shirts    are    made    arc    ex 
tremely    pretty. 

Stobart,  Sons  &  Co. 

Mr.  Stewart,  the  European  buyer,  leaves  next  week  on 
his  semi-annual  trip.  I  was  fortunate  enough  to  find  him 
with  leisure  to  go  through  the  stock.  House  furnishings 
are  lines  that  are  always  promient  for  Spring,  and,  I 
fancy,  even  more  so  in  the  West.  The  custom  of  shutting 
up  houses  and  going  away  for  the  Summer  is  not  as 
common  in  the  West,  and  for  this  reason  new  carpets  and 
new  hangings  are  bought  quite  as  much  in  the  Spring  as 
in  the  Fall,  in  fact,  I  think  more  so.  The  Stobarts  have 
devoted  the  half  of  one  floor,  that  is  a  space  60  x  95,  to 
this  department.  The  display  of  Swiss  and  Eottingham 
goods  in  curtains  is  really  wonderful,  and  the  prices  range 
from  SI. 50  to  $'25  a  pair,— surely  wide  enough  to  suit  all 
classes  of  trade.  Carpets  and  linoleum  are  simply  with 
out  end,  but  a  great  feature  is  being  made  of  velvet  pile 
carpet.  A  special  effort  will  be  made  in  this  department 
to  keep  abreast  of  everything  in  the  line  of  novelties  in 
house  furnishings,  and  everything  will  be  carried,  with  the 
exception   of  piece   furniture. 

1  was  very  much  interesed  in  a  table  of  Canadian-mtide 
homespuns  and  wool  mattings.  These  goods,  and  I  say 
it  without  prejudice,  are  prettier  in  design  and  more 
nobby  in  finish  than  anything  I  have  seen  from  Scotch  or 
English  mills.  The  range  is  not  a  very  large  one,  but 
the  quality  is  of  the  very  best.  In  fancy  homespuns  the 
knoppe  effect  is  particularly  successful  in  combinations  of 
grey  and  green,  fawn  and  white,  grey  and  black,  and  grey 
and  green  with  a  tiny  dash  of  red.  1  was  not  at  all  stir 
prised  to  learn  that  houses  in  the  West  had  difficulty  in 
getting  the  supplies  they  required  owing  to  the  enormous 
demand  lor  these  goods  in  the  United  States.  The  home 
spun  and  fancy  tweed  will  lead  for  Spring  suits,  but  there 
will  be  a  great  return  to  blue  suits.  This  season,  how 
ever,  the  shade  will  be  marine  blue  instead  of  navy.  It 
is  a  lovely  color,  soft,  rich  and  positive  ;  something  be- 
tween a  cobalt  and  a  royal.  A  very  becoming  shade,  and 
particularly  effective  with  white.  From  heavy  dress 
goods  we  gravitated  to  the  lighter  makes.  Among  cream 
woollens  were  the  French  fancy  chaillies,  both  brocaded 
and  striped,  and  the  crepe  deutelles  and  mohairs.  Oream, 
marine  blue  and  champagne  are  leading  shades,  and,  by 
the  way,  they  can  all  be  worn  with  good  effect.  A  gown 
of  champagne  voile  is  effectively  decorated  with  cream- 
white  fringe  and  applique  and  touches  of  marine  blue 
velvet.  Stobarts  carry  a  line  of  sheer  French  voiles,  the 
finest    1    have     ever    seen.  They    have    a    great      range    of 

illusions,  knoppe  voiles,  coutonnes  and  knoppe  deutelles 
and  knickers.  In  black  goods  their  line  is  simply  superb, 
more   particularly    in    voiles. 

The  year  1904  will  be-  even  a  greater  white  season  than 
1903,  and  one  line  of  muslin  seen  here  was  in  sheer  ground 
something  like  an  open  organdie,  with  elaborate  patterns 
that  have  the  effect  of  applique  embroidery.  These  goods 
are  very  rich,  and  are  already  being  bought  for  evening 
jjowns,  more  particularly  for  young  girls.  A  line  of 
blacks  in  the  same  material,  and  also  a  line  of  black  cot 
ton  grenadines  were  very  good.  In  fact,  the  third  repeat 
order   has   already    gone   out    for    these   goods         I   looked   at 


;i  beautiful  line  of  Scotch  damasks  in  which,  by  the  way, 
the    larger    patterns      are    the    leading    favorites.  In    the 

ready-to-wear  department  for  women,  the  blouses  have  all 
their  novelty  in  material,  there  being  little  or  no  change 
in  design.  The  blouse,  however,  is  as  popular  as  evr. 
Ml   attempts   to  route  it   having  proved   utterly  vain. 

In  the  fancy  goods  department  I  noted  a  pretty  fad 
in  the  shape  of  belts  with  handbags  to  match.  These  are 
specially  good  in  bright  red  and  marine  blue,  the  idea 
being  that  these  two  bits  of  color  shall  be  the  only 
brightness  on  the  smart  tailored  tweed  gowns  for  the 
Spring.  Another  new  and  nobby  belt  has  the  crush  effect 
with  fan  bows  and  long  ends  behind,  and  cornea  in  white, 
green,   blue   and   black. 

The  R.  J.  Whitla  Co. 

This  house  reported  an  excellent  placing-order  business, 

•  the     volume   being   larger     than    in    previous     years    at    the 

same   time.       The   provision   in   the   staple   departments   for 

the   Spring  trade  is   immense,    and  in  house  furnishings  the 

lines    are   all    full    of  exceptional   choice   goods. 

In  the  dress  goods  department  Mr.  A.  S.  Binns  showed 
me  an  extremely  fine  line  of  fancy  or  novelty  dress  goods. 
All  classes  of  sheer  goods  are  shown  in  mohairs,  etamines, 
knoppe  etamines  and  two-tone  voiles  ;  this  is  the  only 
house  at  which  I  saw  this  particular  weave.  The  combi- 
nations were  in  the  golden  brown,  reseda,  pearl  and 
French  grey,  and  sea  blues  combined  with  cream.  Voile 
olivet  is  another  new  weave  that  promises  to  be  popular 
1  n  grenadines  the  new  jetted  weaves  were  not  only  novel 
but  very  pretty  and  extremely  effective  for  evening  wear. 
Grenadines,  both  in  silk  and  cotton,  are  selling  remark- 
ably well.  Brilliantines.  which,  by  the  way,  are  nothing 
more  or  less  than  our  old  friends  the  lustres,  are  having 
■\  great  run.  and  this  house  shows  them  not  only  in  the 
new  basket-check  weaves,  but  in  black  and  white  and  blue 
and  white  checks.  These  are  sure  to  have  a  great  run, 
as  the  contrast  is  clear  and  emphatic.  In  cream  and 
white  lustres  the  range  is  very  large,  especially  in  the 
brocaded  effects,  and  the  blacks  are  very  handsome.  In 
cotton  and  linen  goods  there  are  some  lovely  things  in 
linen  mesh,  cotton  voiles,  Oxford  mattings  aod  vestings 
The  linen  mesh  for  suitings  is  a  beautiful  line  of  goods, 
and  one  that  is  having  a  great  run.  It  is  a  little  sur 
prising  how  entirely  silks  seem  out  of  the  scheme  of 
things  in  Summer  dress  goods,  excepting  for  drop  skirts 
and  linings. 

The  Whitla's  is  a  great  house  for  lace,  and  the  range 
this  year  is  the  largest  I  have  yet  seen  them  carry. 
Judging  from  the  run  on  the  lines  already  experienced, 
line  Vals  will  lead,  although  the  Maltese  guipure  and  ap 
plique  effects  are  all  good.  I  was  unfortunate  in  finding 
Mr.  Campbell,  the  European  buyer  for  this  section,  absent 
from  illness,  and  had  not  my  usual  pleasant  prowl  through 
all  the  novelties  brought  back  from  Paris,  Switzerland 
and  Germany.  Judging  from  the  little  I  did  see,  the 
range  is  one  of  the  finest  in  the  West.  Mr.  Campbell 
leaves    shortly    for    Europe. 

Houses  like  Kyle.  Gheesebrough  &  Co.  have  not  got  their 
Spring  samples  of  laces  and  fancy  goods  in  yet,  so  that 
these   will    have   to    remain    for    another   number. 

Greenshields  Western  Limited,  were  not  sufficiently  settled 
in  their  new  quarters  for  me  to  do  justice  to  their  stock. 
so  that  this  also  will  have  to  remain  for  the  February 
number. 

K.    C.    H. 
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771 E  wish  to  call 
^V  the  attention  of 
the  trade  to  our  en- 
graving business,  es- 
tablished and  equip- 
ped for  producing  the 
finest  illustrations  of 
fashions  and  designs 
of  every   description. 

Write 

for 

quotations. 


Bros. 
Engraving 

Co. 

^    Jordan  Street, 
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has  enquiries  from  time  10  ime  fiom  manufacturers  and  others 
wanting   representatives  m    the   leading   business  centres  here 

.ind  abroad. 

Firms  or  individuals  open  for  agencies  H  Canada  or 

abroad  mav  h.ve  their  nani'  s  and  addn  sses  placed  nn  a 
Special  list  k--pt  lor  the  information  r>f  enquirer-  in  onr  various 
o * c-s  throughout  Canada  and  in  Great  Kritain  without 
charg-  . 

J\ H  cl  r  e  ?» *  t    Business    Manager. 

Dry  Goods  Review, 

Montreal    and   Toronto. 
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MANUFACTURERS    OF 


SAFETY  PINS. 

CURTAIN  HOOKS  Etc. 

GREAT  CHHRLts    ST . 

BlRMlMGHArA.  ENGLAND. 


WANTED 

A  representative  t<>t  Canada  •>>  handle  out  celebrated 
"Economy"  Drj  Goods  and  Sample  Holdei  Tags  The 
onlj  up-to-date  system  in  marking  and  the  sampling  of 
piece  goods.  Pal  I  S  and  Canada.  \  boon  to  the  dry 
i^oods  merchant.  None  bul  with  \  No.  I  Reference 
apply.     Correspondence  stiiitK  confidential. 

►Iain  Office  and  Salesroom  :     lomah,  Wis.,  li.*.A., 
301  Superior  4ve«,  'I'l 133. 

THE  ECONOMY  DRY  GOODS  TAG  MFG  CO. 


"The  Bargain-Counter  Supply  House." 


Send  for  a  List 
of  Business  Booming  Specials 

Holiday  Novelties,  Fancy  (ioods,  Mirrors, 

Stationery,  Smallwares,  Jewelry, 

Notions,   Printing;. 

ir>-    eyp-catchint;    arguments    that    bring 


G.    A.    WEESE   &    SON, 

whoi«s»i»  jobbers.  *»  44   Yonge   St,   7oronto. 


Your  Customers 
Hang  Troupers 
On  'Em  ! 

BERLIN 


The 


I  TRADE 

♦     BERLIN 

X  MARK. 

♦!♦♦»»♦♦♦♦♦♦?♦ 

+  "\\>  f>a.r  na*  fo*."  + 


SUSPENDER. 


Made   IN    ALL  Grades. 
Protect  Home  Industry  ! 

The  Berlin  Suspender  and  Button  Co. 

C.    K.    HAGEDORN.    Manager. 

BERLIN,  ONT.,  CANADA. 


Your  Goods 


,iu  Ualuable,  therefore  use  good  wrapping  paper. 
Our  brown  and  manilla  wrapping  paper  is  the  kind 
that  can  be  depended  upon  to  protect  the  parcel  It 
is  tOugh  and  strong. 

\|  VDE     IN    C  \N  M>\ 


Canada  Paper  Co. 

Limit. 
TORONTO.   MONTREAL    and   W  INDSOB   TILLS.  OLE. 


Canadian  ftgant:     F.    P.    ROGOR.    30  Wellington   St.    W.     TORONTO 
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TORONTO    COMMERCIAL 
TRAVELLERS'  ASSOC'N 


F 


Mr.  Thomas  McQuillan,  President 


Travellers'  Association  was  held  on  December  23,  and 
the  report  shows  a  decided  increase  in  membership 
and  a  strong  financial  foundation.  The  membership  on 
November  :{(»  was  0,401,  an  increase  of  544  over  last  year. 
The  mortuary  bene- 
fits for  the  year  were 
$39,260,  making  a 
total  amount  paid 
since  1882  of  about 
half  a  million  dollars. 
There  is  a  permanent 
reserve  fund  of  $410,- 
000,  invested  princi- 
pally in  municipal  de- 
bentures, making  the 
fund  as  safe  as  that 
of  any  banking  insti- 
tution. In  addition 
there  is,  a  relief  fund 
of  $2,000.  fl[ 

The  association 
owns  the  handsome 
quarters  at  51  Yonge 
street,  Toronto,  used 
by  them  as  offices, 
and  partly  rented 
out.  In  this  build- 
ing are  the  offices  of 
the  secretary,  a  fine 
reading  room,  where 
the  leading  maga- 
zines and  papers  are 
on  file,  a  large  smok- 
ing room  and  a  board 
room.  In  this  way 
club  rooms  are  pro- 
vided for  the  use  of 
the  members  when 
in  town. 

Mr.  M.  C.  Ellis, 
of  P.  W.  Ellis  &  Co., 
Toronto,  the  retiring 
president,  has  been 
on  the  board  for  ten 
years,  from  director 
to  president,  and  dur- 
ing his  three  years  in 
the  latter  position  has 

worked  hard  to  place  the  association  on  the  firm  foundation 
where  it  now  stands.  It  was  only  at  the  urgent  request  of 
his  brother  officers  and  of  the  members  that  he  was  induced 
to  occupy  for  so  long  a  term  the  arduous  position  which  he 
has  now  resigned. 

His  successor,  Mr.  Thomas  McQuillan,  has  been  elected 
by  acclamation,  after  serving  a  year  as  first  vice-president, 
two    years    as    second    vice-president    and    a    few    more    as 


Mi.  Lyle  Duncan,  ;l  Director. 


diiector.  He  is  the  western  representative  among  the 
wholesale  trade  of  Stevenson,  Blackadder  &  Co.,  Montreal, 
who  handle  the  products  of  The  Dominion  Cotton  Mills  Co. 
Previous  to  1901  Mr.  McQuillan  was  for  fifteen  years  with 
The  Wj Id-Darling  Co.,  commencing  with  them  as  eastern 
representative  when  they  started  business,  and  during  his 
last  two  years  with  that  firm  acting  as  manager  and  buyer 
of  the  staple  department.  His  earlier  days  were  spent  with 
Hughes  Bros.,  one  of  the  largest  wholesale  dry  goods 
houses  in  Toronto  during  the  early  80's.  After  six  years  in 
their  employ  he  represented  for  six  years  J.  W.  Gale  &  Co., 

another  defunct 
wholesale  dry  goods 
house  of  Toronto,  and 
from  them  went  to 
The  Wyld  -  Darling 
Co. 

Mr.  H.  Goodman, 
the  first  vice-presi- 
dent, is  a  representa- 
tive of  The  M.  Lang- 
muir  Mfg.  Co.,  of 
Toronto,  manufactur- 
ers of  leather  trunks, 
valises,  etc.  Mr. 
Lewis  Howard,  of  R. 
H.  Howard  &  Co., 
wholesale  liquors  and 
cigars,  was  elected 
second  vice-president 
after  a  close  contest 
with  Mr.  West,  of 
the  United  Factories. 
The  position  of 
treasurer  has  been 
held  since  1893  by 
Mr.  J.  C.  Black,  a 
member  of  the  firm 
of  W.  R.  Johnston  & 
Co.,  clothing  manu- 
facturers. Mr.  Black's 
connection  with  the 
association  dates  from 
its  inception  in  1878, 
when  he  was  elected 
director,  and  served 
in  that  capacity  for 
four  years.  For  six 
years  following  he 
w  a  s  vice-president, 
and  was  then  chosen 
a  s  president.  The 
following  year  he  re- 
tired, but  five  years 
later  returned  in  the 
position  of  treasurer.  On  the  directorate  there  are  five  men 
representing  wholesale  dry  goods  houses,  Mr.  Lyle  Duncan, 
with  The  John  Macdonald  Co.,  Mr.  John  Gibson,  with 
Gordon,  MacKay  &  Co.,  Mr.  M.  Lamont,  with  S.  F.  Mc- 
Kinnon  &  Co.,  Mr.  S.  M.  Sterling,  with  The  Wyld-Darling 
,  Co.,  and  Mr.  A.  F.  Hatch,  until  recently  Toronto  manager 
of  Gault  Bros.,  Montreal.  This  is  Mr.  Duncan's  fourth 
term  on   the  directorate,  and   he  avows    it   is'his   last.      He 


Mr.  Henry  Goodman,  First  Vice-President. 


Mr.  J.  C.  Black,  Treasurer. 
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covers  the  territory  known  ns  the  northern,  from  Barrie 
to  the  "  Son."  In  1S!)()  1k>  started  in  with  his  present 
employers  as  a  salesman,  and  after  a  short  time  became 
city  traveller,  a  position  lie  held  for  three  years.  For 
eight  years  he  has  been  on  the  northern  route  and  has  built 
up  a  very  larpe  business  for  his  (inn  on  one  of  the  most 
difficult  territories  to  work.  Mr.  Hatch  has  recently  left 
Gault  Bros,  and  is  now  representing  the  Dominion  Steel 
Whiffletree  Co. 

AN  EMPLOYES'  RECREATION  ROOM. 

THft  interests  of  the  employes  have  of  late  years  been 
attracting  more  attention,  and  many  employers  have 
considered  it  nothing  but  right  that  a  little  more 
than  the  arduous  work  of  a  factory  should  enter  into  the 
daily  lives  of  the  men  and  women  whose  entire  time  from 
S  a.m.  to  6  p.m.  is  spent  within  the  building.  A  few  have 
met  this  new  movement  by  cutting  down  the  hours  of 
work  and  granting  a  Saturday  half-holiday.  But  to  this 
there  is  a  limit.  A  firm  doing  a  large  business,  and  finding 
it   difficult   to   secure   sufficient    work    people   is   forced   to 


four  or  five  bookcases,  arc  in  oak  and  combine  to  make 
an  exceedingly  tasty  room.  On  the  platform  at  one  end 
is  a  piano,  and  a  few  pieces  of  expensive  pearl-inlaid 
furniture. 

The  library  consists  of  some  350  volumes,  including  a 
leather  bound  set  of  the  Encyclopedia  Brittanica.  That  it 
is  thoroughly  appreciated  by  the  employes  is  attested  by 
the  fact  that  from  60  to  80  books  are  taken  out  every 
week.  The  piano  is  always  in  use  during  the  spare  mo- 
ments, and  a  crowd  of  girls  is  constantly  surrounding  it, 
singing  the  latest  songs  and  otherwise  enjoying  them- 
selves. The  music  is  provided  by  the  firm  at  the  request 
of  a  committee  appointed  by  the  employes.  When  this 
committee  desires,  the  room  is  thrown  open  at  nights  for 
the  holding  of  any  kind  of  entertainment  they  may  wish, 
and  in  every  way  the  workpeople  are  made  to  feel  that 
the  room  is  theirs. 

There  is  a  strict  system  enforced,  particularly  in  the 
library.  The  employe  takes  the  book  she  wishes  from  the 
cases,  which  are  left  open,  and  inserting  a  filled  card  pro- 
vided by  the  firm,  she  places  the  book  in  a  basket,  from 


Views  of  the  Recreation   Room 


keep   the   factory   wc  rking;    and   so   must    look    around   for 
other  means  of  brightening  the  employes'  service. 

The  recreation  rcom  is  one  of  the  most  highly  appre- 
ciated exhibits  ns  of  thoughtfulness  on  the  part  of  the 
employer.  The  Minerva  Mfg.  Co..  of  Toronto,  have 
maintained  in  their  warehouse,  since  March,  1903,  a  most 
beautifully  arranged  room,  set  apart  solely  for  the  bene- 
fit of  their  employes,  and  in  connection  have  opened  up  a 
library  ami  reading  rcom.  The  cut  shows  a  few  views  in 
this  large,  well-lighted  rcom.  The  idea  was  to  provide 
a  comfortable  room  where  the  employe  could  spend  his 
lunch  hour  and  other  spare  moments,  and  where  he  could, 
with  his  fellow  workmen  hold  special  evenings  and  other- 
wise conduct  himself  as  if  the  member  of  a  club.  Then- 
are  two  or  three  large  tallies  covered  with  the  latest 
magazines,  and  a  tew  smaller  writing  tallies.  The  chairs. 
which    are   armed,   and    [gather  seated,   the   tables,   and    the 


where  it  is  taken  by  a  librarian,  entered  in  a  book,  and 
given  to  the  borrower  upon  her  leaving  the  warehouse  at 
night.  Books  can  be  kept  two  weeks  or  renewed  for  an 
additional  two  weeks.  Books  are  returned  to  the  offico 
and  not  to  the  shelves.  Many  of  the  girls  read  during 
the  lunch  hour,  and  for  them  is  set  apart  a  shelf,  upon 
which  thev  place  their  book,  with  a  card  enclosed,  and  no 
other  employe  is  allowed  to  touch  that  book  when  in  this 
compartment,  which  is  marked,  "  reserved  for  daily  read- 
ing."' The  magazines  can  never  be  taken  from  the  room, 
and  a  reasonable  care  is  required  in  the  handling  of  them. 
Bookmarks  are  supplied  by  the  firm. 

The  manager  asserts  that  with  very  few  exceptions  the 
entile  staff  take  advantage  of  the  room  for  a  few  minutes 
almost  every  day.  In  various  ways  have  they  shown  that 
they  are  fully  aware  of  the  interest  their  employers  are 
taking  in  their  welfare,  and  great  satisfaction  is  express- 
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I'd  mi  both  -Miles  with  the  result.      Bj    tl M  at  pain 

daoorative  Cornitore  the  workpeople  are  made  t"  feel  that 
their  surroundinga  have  been  arranged  with  a  view  t.> 
their  enjoyment  .-mil  oomforl  as  well  ,-i-  to  then-  edneation. 

Sueh  a  room  doei  re  to  elevate  the  position  of  the  em 

ploye  than  any  : 1 1 1 1 1 > 1 1 1 1 1  of  reduction  of  the  working  boon. 
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'''/''.  Teachers  who  hare  had  i 

bvliieM    Bxpsrianot    I  saofe 


branchei  In 


THE  WILLIS   BUSINESS  COLLEGE. 

A  school  of  ajAnuhM  rii'-rit       Snul  for  our  lieaut  iful  raf  nlo,;in> 
S.  T.   Willis,   Principal,   Cor.    Bank  and   Albert   Sti  ,  OTTAWA 


WOOL 

Best  Selections  always  on  hand  of 

Northwest,     Cape, 
Australian,    Buenos  Ayres. 

W.  T.  BENSON  (&  CO. 


64    ST.     JAMES    ST.. 


MONTREAL 


STAR  OVERALLS. 

Our  ono-pieco  oteralls  are  among  the  host  ercr  offered  the  trade — strongly  ritetoii 
patent  huttons— good  Hi  -wear  longer  ihan  toy  others     Special  trade  prices: 

7  oz.  Denhelm.  black,  regularly  $6  50-$6  OO 

8  "  "  "  "  7.00-    6  60 

STAR  TROUSERS. 

We  make  a  specialty  of  TWERP  TBOUBEBS,  Bid  otaM  Canadian    twecls— all 
well-made,  strong  seams— good  lit.  Prices  to  retail  from  .*i  00  up.  Trial  order  solicit  ed 
We  also  make  specialties  in  Men's  and  Boys'  Suits  at  low  prices 

Star  Shirt  &  Overall  Co. 


ft  18   Craig   St.. 


MONTREAL 


JAMES  H.  WYLIE,  Limited 

ALMONTE,  CANADA 

Manufacturer  of 

Fine  all-wool  and  navy  flannels.  Also 
army  and  striped  flannels  and  ladies' 
dress  goods —output  10,000  pieces. 


Increase  Your  Business ' 


Bookseller  and  Stationer. 

1  1 

buf,  «  ;  One  O 

MacLEAN    PUBLISHING   CO,    Limited,    Montreal,     Toronto,     Winnipeg. 


TRAVELLERS  calling  on  the  Millinery  Trade  in  Quebec, 
Ontario  and  the  Northwest  to  sell  our  Folding  Milliner] 
Boxes -as  a  side  line.     In  writing,  state  what  territor) 

red,   and  how    often.    All  con  espoiuhin  e  will  be  '  t  e.ileit 

is  confident ial. 

THE  D.  F.  BROWN  PAPER  BOX  AND  PAPER  CO.,  I.m.u.-d 

8T.    JOHN,     N.B. 

\l  FLAWS  &  son,  ■ """"""'^^"""'^Ioronto 

Dry  (foods  Commission  Agent*. 

8.  <fc  I..  Ami  BRoI  B  BUS,  I  M 

Clotln,  in  irri'Ht  variety, 
Cartwrioht  A:  Wahskkv  Limited,  Loughborough.  En*., 
Representing     „  Hosiery  and  Ciiderwear. 

1    hknti.ey  &  Tempest,  Loedi 

Casket  cloth,  Vicunas.  Beige*,  Cap Cloths, 

Moon.  Mourns  ,V:  Co.,  Neu  minis,  Scotland. 

Laos  Curtains. 


YOU  ARE  INTERESTED  IN  SOMETHING. 

Why  not  get  the  best  items 
that  are  printed  on  the  subject? 

We  read  and  clip  thousujidsof  newspapers  every  week— therefore  we 

can  equip  you  speedily  ami  econ  omlcilly  for  a  debate,  speech,  leeture, 
essay  or  anything  else  requiring  up-to-date  information  and  more  of  It  than 
your  rompetltors  are  likely  to  get 

Terms  -100  Clippings,  I  5  00 

250  "  1200 

500  "  22.00 

1,000  "  40.00 

8endforour  Booklet  which  fully  explains  the  scope  of  the  clipping 
Industry. 

We  have  also  lists  of  firms  in  every  branch  of  trade  in  the  Dominion, 
the  professions,  club  members,  society,  etc.,  and  we  are  prepared  to  address 
*nd  mail  circulars  or  letters  to  these  at  any  time. 


THE  CANADIAN  PRESS  CLIPPING  BUREAU, 


232   McOHl   Street. 

MONTREAL 


10   Front   St.    East. 

TORONTO 


FACTORIES      -MANCHESTER  NEW    YORK  BOSTON 

T"E    STANDARD   MACKINTOSH   QO. 

Manufacturers  of  Ladles'  and  Gentlemen's 

Rainproof^  Waterproof  Clothing 

We  carry  the  largest  stock  in  Canada  and  can  give  you 
immediate  delivery.      Write  for  Catalogue  and  Price  List. 


Canadian  Warehouse, 


LONDON, CANADA 
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PERSONAL  MENTION. 

Mr.  F.  \Y.  Fisher,  of  John  Fisher,  Sons  &  Co.,  Mont- 
real, is  mi  a  business  (rip  to  England,  while  Mr,  .1.  E. 
Fisher  has  come  from  the  Old  Country,  and  will  look  after 
the  business.  Jt  is  possible  thai  the  latter  may  remain  in 
( 'anada. 

Mr.  ('.  M.  Lindsay,  for  the  past  14  years  with  Wyld- 
Darling   Company,    Limited,   has  severed     his  connection 

with  that  firm  and  lias 
gone  to  assume  a  re- 
j^fa  ^^  sponsible  position  with 

Greenshields  Western 
Limited,  Winnipeg.  On 
December  12  his  fel- 
low employes  showed 
the  esteem  in  which 
I  hey  have  always  held 
Mr.  Lindsay  by  pre- 
senting him  with  a 
gold  watch,  suitably 
engraved.  Mr.  Lind- 
say, by  his  gen- 
ial  manners  has  en- 
deared himself  to  cus- 
tomers and  associates 
alike  and  will  be  great- 
ly missed  and  all  unite 
in  wishing  him  every 
success  in  his  new 
sphere. 
Mr.  ,7.  11.  Parkhill,  of  the  Alaska  Feather 
and  Down  Co.,  Montreal,  spent  the  early  part  of  December 
in  Winnipeg  in  the  interests  of  his  firm.  Mr.  Parkhill  is 
very  enthusiastic  of  the  prospects  in  the  West,  where  his 
company  is  building  up  a  rapidly  increasing  business. 

Mr.  Pi.  Cosbie,  agent  for  some  of  the  best  known  Britsh 
and  Continental  manufacturers,  has  secured  more  comod- 
ious  and  central  quarters,  and  has  removed  from  12  Front 
street  west,  to  the  Cailaw  Buildings,  Wellington  street 
west,  Toronto,  where  he  has  on  display  an  exceptionally 
high-class  range  of  samples  in  laces  and  trimmings  for 
the  approaching'  Spring  season. 

The  readers  of  this  paper  will  all  heartily  join  with 
"  The  Review  "  in  wishing  Mrs.  Meek,  nee  Halden,  every 
happiness  on  the  occasion  of  her  marriage,  and  the  mil- 
linery section  will  be  glad  to  learn  that  she  will  not  en- 
tirelv  sever  her  connection  with  the  firm  of  (!.  Goulding 
&  Co. 

Mr.  M.  Koch,  of  the  Montreal  Quilting  Co.,  leaves  this 
month  on  a  Spring  selling  trip  through  the  West. 

Mr.  F.  B.  Mathys,  MontreaLhas  just  returned  from  a 
several  months'  business  trip  to  Germany  and  the  Con- 
tinent. 

HEWSON  WOOLLEN  MILLS. 

I^HE  history  of  the  Hewson  Woollen  Mills,  Amherst, 
N.S.,  dates  back  no  farther  than  September,  1902. 
What  they  lack  in  years  appears  to  be  made  up  in 
results.  The  mill  is  a  new  institution  for  Amherst,  hav- 
ing been  erected  of  brick  and  stone,  equipped  with  modern 
machinerv.  and  put  in  operation  inside  of  six  months  from 
the  day  the  sod  was  turned. 


The  stock  is  almost  entirely  held  in  Amherst,  one  half 
being  owned  by  II.  L.  Hewson,  the  president  and  general 
manager,  who,  though  still  on  the  sunny  side  of  40.  baa 
been  in  the  woollen  business  nearly  25  years.  Starting  a^ 
office  hoy  in  the  Oxford  Woollen  Mills,  he  worked  up 
through  the  various  stages  of  office,  mechanical  and  sell- 
ing departments  there  until,  during  the  last  two  or  three 
years  of  his  connection  with  that  concern,  he  was  practi- 
cally in  full  charge.  The  experience  grained  in  that  time. 
coupled  with  the  strong  force  of  business  and  technical 
talent  associated  with  him  in  this  new  enterprise  has  re- 
sulted in  the  Hewson  mill  being  quickly  brought  into 
complete  operation  and  its  products  made  favorably 
known  throughout  Canada  under  the  trade  name  of 
' '  Hewson  Tweeds. ' ' 

Ladies'  costume  cloths  of  a  high  character  and  in  orig- 
inal designs  are  a  strong  feature.  These  cloths  have  al- 
ready won  a  gold  medal  and  several  other  awards.  No 
adulteration  of  any  kind  is  used,  nothing  but  pure  wool. 
In  this  the  Hewsuns  are  certainly  building  well  and  mak- 
ing no  mistake.  The  products  of  the  new  mill  have  quick- 
ly sprung  into  popularity.  Tailors  and  dry  goods  people 
report   them  good  sellers  and  giving  <;reat  satisfaction. 

On  the  subject  of  foreign  competition  the  management 
naturally  feels  considerable  alarm  at  the  enormous  in- 
crease in  imports  of  cloths,  every  yard  of  which  displaces 
a  yard  of  Canadian  cloth,  made  by  Canadian  operatives, 
fed  by  Canadian  produce  and  using  Canadian  wool  in 
Canadian  mills  operted  by  Canadian  capital.  This  new 
mill  is  living  in  the  strong  hope  that  the  relief  looked  for 


Hewson  Woolk'n  Mills. 

some  months  ago  must   soon  come  to  the  tweed  industry 
of  this  country. 

Many  of  the  operatives  are  stockholders  and  all  con- 
nected with  the  new  mill  are  practical,  hard  workers,  de- 
termined on  building  first  a  good  reputation,  and  it  does 
seem  only  right  that  enterprise  of  this  sort  should  have  a 
fair  chance  to  grow  and  succeed  if  Canada  is  to  be  a  great 
and  prosperous  country. 
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Kyle,  Cheesbrough  &  Co. 
bet   in   black   and   Bilver   are   undoubt< 
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fashionable    this    season,    and    the   demand 
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oi  these 
Sequins 
mine-   and  allovers. 

Lienaissanoe  goods  in  shams,  5  o'clock  table  covers, 
sideboard  covers,  table  mats,  etc.,  as  well  as  the  Bame 
lines  embroidered,   are  shown  in  large  varietj    in   this  ware 

In  the  Bilk  ami  satin  department  a  Bpecial  line  of 
colored  Japanese  goods  at  34c.  is  a  mo  i  attractive  offer, 
and  the  range  oi  blouse  and  dress  silks  comprises  good 
values  from  I'.i.'c  to  $1.50  per  yard!  The  fanes 
blouses,  in  Persian  patterns  and  outre  shad. 
a   very  fine  line. 

Some  Bplendid   values   in   high-class  goods   are  ol 
sequin  garnitures  tor  evening  and  outdoor  wear 

Extra  specials  can  now    be  bad  in  "Queen 
.,■   <2:2:>.  ■<■'.,  |4.50  and  85.66. 

All   the  new    shapes  and  Btyles   in   bair  pins,   ornaments, 

combs,   etc.,   can   be   procured   most   advantageously 

at    Kyle,  Cheesbrough  &   Co.s,      In  fact   the  Btock  of  dress 

oriea    and    noveltj    goods    ia    immense.        Bead   chains, 

girdles   and   belts   are   largely    worn    in    Paris   and    London. 

oda   are   of   the   most    recent    designs.       Wide  belts 

and    buckles    are   fashionable.       Crush    leather   belts    are    in 

great  demand.      Buttons  arc  in  stock  in  a  large  varietj    of 

all  the  new  materials  and  shapes,  while  a  great   assortment 

of  ribbons     in   plains   and     fancies,    and     chiffons    12  II     at 

prices   ranging   from   37-|    to  75c.   are  selling   rapidly   in   till 

colors. 

"We  are  showing,"  said  one  of  the  firm,  "a  new  silk 
edging  cord  which  is  largely  used  on  the  continent  and  in 
England,   and   which   is   now    meeting  with   much   Buccess   in 

I   anada." 

Qrepes-de-Chene  in  a  full  range  from  12  up  to  II  inches 
and  goffered  chiffons  in  various  widths  are  two  more  lines 
in  which  Kyle,  Cheesbrough  iV  Co.  are  strong  tltis  year. 

Quite  a  new  feature  this  season  arc  the  ladies'  embroi 
dered  linen  collars  with  muslin  jabots  shown  in  this  house. 
Ladies'  large  feather  stoles  are  now  very  fashionable 
abroad,  and  will  be  so  here  this  season.  Teneriffe  goods 
in  the  shape  of  .">  o'clock  tea  covers,  mats,  doilies,  etc.,  are 
now  Belling  well.  The  ranee  ,,f  handkerchiefs,  plain  and 
.  mbroidered,  is  very  large. 

The  changes  in  the  material,  finish  and  patterns  of  the 
better  class  of  dress  goods  for  the  coming  Spring  season 
of  1904  are  more  notable  than  usual  this  year.  Soft, 
dinging  sheer  material  is  the  fabric  likely  to  be  most  in 
favor,  being  suitable  to  the  Btyles  in  which  garments  are 
now  made.  Of  these,  crepolines,  voiles,  eoliennes,  mohair 
\oiles.  embroidered  voiles,  knicker  lustres,  roxanes,  mohair 
roxanes,  knop  voiles,  and  mummy  cloth,  are  the  pro 
DOUnced  favorites.  Some  of  the  newest  and  ultra  fashion 
able  fabrics  are  crystal  doth,  velvet  grenadine  cloth,  voile 
sabran  cloth,  and  black  tringline  cloth  These  are  yerj 
new  and  beautiful  goods  and  certain  to  be  prime  favorites. 
Kyle,  Cheesbrough  &  Co..  of  Montreal,  have  kindly  con 
tributed  the  above  information,  and  are  carrying  a  full 
line  of  all  the  above-named  goods  in  their  dress  goods  de 
partment.  pel  haps  one  of  the  largest  and  most  important 
departments  in  their  establishment  at  93  St.  Peter  street, 
Montreal . 

Some  striking,  but  withal!  stylish  and  genteel  pattern-, 
are  being  shown  in  the  new  French  and  English  blousings 
for  the  coming  season.  These  are  produced  in  French 
flannels,  cotton  and  union  goods.  The  most  attractive 
pattern-  are  the  new  ring  or  "Teneriffe"  pattern.  Persian, 
medallion,  and  many  other  designs.  Kyle,  Cheesbrough  & 
Co.,  of  Montreal,  are  offering  a  splendid  range  of  this  class 
of  blousings  for   the   Spring   trade. 

Very    handsome    effects    have    been    brought     <>ut     this 

on    in    cotton     blousinga    and     cotton    dress    materials. 

Vmong  these  the  new  soie  delaines  ami  mercerised  novelties 

are  very  popular  ;  also  mattings,  brocades,  and  embroidered 


effects,   both   in  cotton   and   line 
beautiful   di    ign      ihown    in   all 
matei  ial  .    both    foi    blou  e     and 
brougb    >v.    Co.,    Mont  real,    i  omp 
be  irre  i  stable  to  the  fail     i 
■ la   ad\  ances. 

Laces,     aa     -down     bj    the     Lace    Warehous*    of   Can 
foi  in    an  at  tract  ion    to   all   lovera   ol    the   i 

daintj    and  effect  Phi     firm   have  well    mstained 

their  chum  to  the  above  title  foi  the  pa  I  quai  tei 
rentury,  and  then  displaj  foi  1904  reveal  a  skill  in 
lion,  match  and  assortment  amounting  alrao  I    to  a    ciencc 

The    past    season    has    1 n    largelj     a    trimming 

Kyle,  CI sbrough  >\    Co.,  probablj    the  largest    bandlei 

both    the   cheaper    grades    and    highest    cla       trimming 
this  market,  report  their  trimming  bu  1903  to  bavc 

been  the  largest  thej  have  ever  had.  Ueporta  and  fore 
casts  from  fashion's  centres  would  indicate  that  the  coming 
season  will  see  a  -till  greater  demand  for  high-class  trim- 
mings than  ever.  The  varieties  in  make  and  Btyl 
trimmings  t<>  be- used  are  verj  great.  Among  the  newest 
productions  arc  embroidered  chiffon,  wood  fibre,  black  and 
-iUet  sequins,  Bequin  and  turquoise  mixtures,  escurial  in 
•ilk  lacey  effects.  Some  verj  new  and  beautiful  creation- 
are  shown  in  tinsel  mixtures  and  tinsel  braids.  lie-  new 
Macrimi  trimming  is  likely  to  prove  a  favorite.  The  new 
champagne     -hade     i-     a     pronounced     feature     in     mo-t      trim 

mines  for  the  coming  season.  The  allovers  and  insertions 
lo  match  the  trimmings  will  be  much  in  demand.  Ml  the 
above  lines  arc  being  shown  in  almost  bewildering  varietj 
by    Kyle.  Cheesbrough  \   Co.,    Montreal. 

Many  novelties  are  appearing  in  the  new  veilings  foi 
Spring  and  Summer.  1904.  Among  these  -ome  of  the  most 
prominent  are  in  plain  nets  of  various  make-,  also  gauzes 
and  chiffon  veilings.  Spotted  veilings  also  promise  to  be 
popular,  and  individual  veil-  will  be  much  in  favor.  The 
better  grade  of  -[lotted  goods,  both  in  veil-  and  veilings, 
have  the  spots  sewn  on  by  hand,  therebj  obviating  the 
trouble  that  heretofore  existed  in  having  the  spots  drop 
off  as  soon  as  subjected  to  a  little  rough  U8Uage  or  coin 
ing   in    contact    with    damp. 

Kyle.  Cheesbrough  &  Co.  make  an  unusuallj  large  dis 
play  both  in  veiling  materials  and  individual  veils,  the 
latter  ranging   in  price-  from  $2  per  dozen  up. 

Fancy  collar-  in  blacks,  champagnes,  white-  and  colors 
are  again  in  evidence  and  will  be  a  leading  line  for  the 
coming  season.  They  are  produced  in  new  Btyles  and  ex 
quisite  designs,  every  collar  in  the  better  cla--  goods  being 
a  work  of  art.  and  the  wearer,  though  perhaps  otherwise 
modestly  attired,  will  present  a  well-dressed  and  rich  ap 
pearance    when    wearing    a    stylish    and    up  to  date   collar 


\    new     feature    for    neckwear    for    Spring,     1904,    i-    the    in 
troduction     of     tie-     and     -calf-.         The-.'     are     made     of     -ilk. 

lace,  muslin,  chiffon   and  nets,  beautifully  embroidered,   and 

will    be    popular    in    black,    white,    ivory,    cream,    and    all    the 
new    silk    and    die--    goods    -hade-.       Kv  le.    Cheesbrough    >v. 
Co.,  of  Montreal,  have  perhaps  the  mo-t   attractive  a 
-ecu   in   the  trade, 


•lit     of    th 


to 


John  Macdonald  &  Co. 


and 
and 
ami 


The    shipping    season    for    carpets,    linoleums,    floor 
cloths,    squares    and    curtains    ha-    arrived    once    more. 
John    Macdonald   i\    Co.    an'   busj    opening    new    goods 
distributing  them.      Orders  have  been  larger  than 
they    feel     pleasure    in     drawing    attention    to    their    wilton, 
a\min-ter.     velvet,     brussels,     tapestry,     wool,     union,     hemp 
and    jute    carpets,     al-o     three    qualities     of    's-l     inlaid     lino 
hum-    and    B   I    and    16  I    fancy    linoleum-         They    -how    com 
plete   ranges   in   squares   and  curtain-.       Chief   among   their 
special    showings    for    January   arc  25    pieces    of    It;  l   lino 
leums,   75  dozen   cushion    top,-.    1,500   pair-   lace  curta 
two    patterns,     I    line-    tapestrj     curtains,    a    line    of    bl 
carpet,    and    another   of   plu-h    rugs    in     I    sizes  :    all    th. 
low   regular  prices 

John    Macdonald   &    Co.    have   been   opening    new    S] 
goods   -nice   Dccembei    1    in    their   haberdasher  ment. 

and    have   now    their   stock    complete.        The    newest    -tvje,    in 
trimmings  arc-  shown   in  large  varietg  :     Narrow  -ilk 
in      black     and     cream.      wood     silk     applique    in    black    and 
cream,    fringe    trimmings,    etc.:     all    line-    complete         Hair 


20: 


Dry    Coodi 
Revi>  « 


HIJSTS    TO    BUYERS 


Jan..    1904 


combs  and  pins,  a  very  large  collection  of  new  goods  ; 
buttons,  ball,  brass,  in  different  sizes,  to  retail  from  25  to 
75c.  per  dozen  ;  pearl  buttons,  ball  and  staple  lines  ;  also 
blouse  pearls  in  live  different  sizes  to  retail  from  50c.  to  §1 
per  dozen  ;  fancy  hair  pin  boxes,  to  retail  from  5  to  25c. 
per  box.  The  new  line  of  samples  they  are  showing  this 
season    i*    well    worth    inspection. 

In  their  gents'  furnishing  department  they  have  opened 
and  shipped  immense  quantities  of  neckwear  for  Christmas 
trade.  They  arc  now  ready  with  new  goods  for  the  Spring 
trade  in  this  line.  All  their  shirts  from  84.50  per  dozen 
are  double  stitched  and  made  much  larger  than  previous 
years.  They  have  taken  the  agency  for  the  "Greene" 
collar,  and  have  a  full  stock  on  hand  at  present.  This  is 
a  new  line  on  the  market,  and  those  who  handle  it  get 
good  value  ;  prices,  81,  §1.K   and  §1.50  per  dozen  ;  cuffs,  ¥2. 

In  the  dress  goods  department  they  have  made  extensive 
preparations  for  a  large  business  during  the  coming  Spring 
and  .Summer  seasons.  For  the  early  Spring  trade  they  are 
showing  a  splendid  range  of  costume  tweed  in  light  shad- 
ings of  greys,  browns  and  greens  and  in  various  combina- 
tions of  colorings.  Their  range  of  plain  voiles,  knop 
voiles    and    aeoliennes    is    very    extensive. 

They  show  mercerized  matt  cloths  in  several  prices, 
mercerized  fancies,  plain  organdies,  nainsook,  foulards, 
satin  checks,  victoria  lawns.  Their  celebrated  B.B.  &  C.C. 
quality,  45  inches  wide,  victoria  lawns,  still  at  old  prices  ; 
spot  muslins  of  all  kinds  and  prices.  Their  stock  of  em 
broideries  is  now  in,  opened  up  and  ready  for  the  annua) 
white  goods  sales.  Everything  is  in  stock  that  is  desir- 
able in  the  embroidery  line.  Special  jobs  in  carton  lots, 
noticeably  their  special  "A,"  containing  20  pieces  to  the 
carton,  6  to  S  inches  wide,  to  retail  at  7£c  They  also 
have  a  quantity  of  manufacturers'  loom  ends  at  various 
prices. 

In  their  staple  department  John  Macdonald  &  Co.  are 
showing  a  fine  range  of  prints.  In  cretonnes  and  art 
muslins  the  styles  are  very  pretty,  and  marked  at  prices 
that  will  sell  them.  The  staple  department  is  strong  in 
black  and  colored  sateens  ;  No.  203  in  black  and  colored, 
31  inch,  at  10c,  is  a  leader.  Flake  and  stripe  zephyrs, 
which  will  be  very  much  wanted  for  Spring  and  Summer 
trade,  can  be  had  in  the  staple  department  in  all  the  new- 
est designs. 

In  ladies'  waists  there  are  If  0  different  lines,  colored  and 
fancy,  from  .$4.50  to  §21  per  dozen.  Among  these  they 
have  several  latest  cut  American  lines,  which  they  consider 
as  worthy  of  special  notice.  There  are  white  lawn  and 
muslin  waists  at  §4.50  to  821  per  dozen.  Medallion  effects 
are  prominent,  also  allover  embroidery  fronts.  Some  lines 
are  :  Black  sateen  waists,  £6.50  to  §21  ;  No.  273,  at  §9  ; 
276,  at  x277  ;  281,  at  xc77  ;  283,  at  xx77  ;  2S5,  at  2x77. 
Lustre  waists,  black  and  cream,  §9  to  §18  ;  silk  waists,  in 
Japanese  silk  and  taffeta,  from  §32.50  to  §48  per  dozen. 
Wrappers,  §8.50  to  §22.50  per  dozen. 

John  Macdonald  &,  Co.  are  enlarging  and  remodelling 
their  department  of  ready-to-wear  goods.  Their  increased 
business  in  these  goods  demands  it  and  they  are  now  in  a 
position  to  show  to  good  advantage  the  many  attractive 
lines,  which  hitherto  have  been  kept  somewhat  in  the  back- 
ground through  lack  of  space  for  display.  This  they  have 
overcome  by  securing  a  floor  space  of  146x70  feet  in  their 
warehouses  on  Wellington  street  east.  They  will  carry  on 
this  floor,  ladies'  ready-to-wear  skirts,  white  wear,  waists, 
wrappers,  children's  dresses,  boys'  blouses.  They  mention 
below  a  few  of  their  leading  numbers  in  each  line,  and  ex- 
tend an  invitation  to  visit  this  department  at  an  early 
date.  Their  increased  facilities,  combined  with  the  excel- 
lent values  they  show  in  new  and  up-to-date  goods  cannot 
fail  to  make  a  visit  both  pleasant  and  profitable.  Parti- 
cular attention  is  drawn  to  following  numbers  :  No.  800, 
walking  skirt,  made  of  herringbone  cheviot,  trimmed  with 
points  and  buttons,  black,  navy  or  oxford,  §2.25  ;  806, 
walking  skirt,  made  of  cheviot  or  homespun,  trimmed  with 
satin  baby  ribbon,  black,  navy  or  oxford,  §3.25  ;  808, 
street  skirt,  made  of  cheviot  or  homespun,  trimmed  with 
No.  5  taffeta  ribbon,  heather  and  grey,  black,  navy  or  ox-' 
ford,  §3.50;  812,  street  skirt,  made "  of  cheviot  or  home- 
spun, front  gore  strapped  and  piped  with  black  taffeta, 
black,  navy  or  oxford,  §3.25  ;  804,  walking  skirt,  19  gores, 
cneviot,  homespun  or  basket  weave,  ripple  effect,  black, 
navy  or  oxford,  §3.75  ;  825,  dress  skirt  of  fine  box  cloth, 
trimmed  with  £-in.  straps  of  same  material,  4  buttons,' 
black  and  navy,  §5.50.  In  white  wear  there  are  64  different 
lines.  Corset  covers,  B12,  round  front,  sleeves  and  yoke 
trimmed    with    Torchon    lace,    §2.25  ;    15,    equare-cut    front, 


embroidery  trimmed,  §3  ;  IS,  round  front,  tucked,  Torchon 
lace  trimming,  §3  ;  21,  round  front,  ribbon  trimmed  and  6 
rows  insertion  on  front,  §3.75  ;  23,  square-cut  front,  em- 
broidery trimmed,  ribbon  on  sleeves,  §4.50.  Other  lines 
ranging  from  §1.20  to  §9  per  dozen.  Drawers,  umbrella 
style,  embroidery  and  lace  trimmed,  at  §2.25,  §2.75,  §3 
§3.50,   §3.75,   §4.50.   §6,   §7.25   and  §9  per  dozen. 


The  W.  R.  Brock  Co.,  Toronto. 

In  their  ladies'  and  men's  furnishings  departments,  The 
W.  11.  Brock  Co.,  Toronto,  are  showing  some  good  values 
at  popular  prices.  To  retail  at  25c.  there  are  :  "Brock 
nit"  cashmere  half-hose  ;  A5,  black  cashmere  half-hose  ; 
G37,  Hermsdorf  black  cotton  half-hose  ;  "Shamrock"  and 
"Reliance"  black  cashmere  half-hose  ;  D.F.R.,  2s,  ribbed 
cashmere  hose  ;  "Electric,"  women's  black  cotton  hose  ; 
Y.O.,  women's  black  cotton  hose  for  stout  legs  ;  "Cache," 
black  cotton  hose  with  natural  wool  feet  ;  DiM),  black  cot- 
ton hose  with  white  feet  ;  "Dazzlcr,"  plain,  balbriggan 
underwear,  and  "Cataract,"  striped  balbriggan  underwear. 
For  50c.  '  M138,  men's  natural  wool  underwear  ;  "Satin," 
balbriggan  underwear  ;  F132,  men's  merino  underwear  ; 
41F,  silk  stripe  shirt  with  collar  attached  "Dopie,"  flan- 
nelette nightshirt  ;  F185,  white  cotton  nightshirt  ;  "Job," 
fancy  ribbed  black  cashmere .  hose  ;  AG,  plain  black  cash- 
mere hose  with  ribbed  top  ;  1)136,  black  cashmere  socks 
with  embroidered  fronts  ;  1,100,  blue  denim  overalls,  no 
bib  ;  1,125,  with  bib  ;  "President"  and  "Vice-President" 
overalls  ;  25F,  special  soft  front  colored  shirt  with  detached 
cuffs. 

They  are  showing  special  lines  in  hosiery  for  men  and 
women  in  grey  mixed  and  grey  fancies,  lace  fancies  and 
embroidered,  also  a  large  variety  of  child's  socks,  J-hose 
and  hose  in  boxes  of  a  dozen  assorted,  either  4  and  4^,  5 
and  5£,  6  and  6£,  or  7  and  7^.  "Invader,"  a  seamless 
hose  of  good  weight,  bought  when  cotton  was  cheap,  re- 
tails at  10c.  "Buster"  is  a  black  men's  hose,  and 
"Tuster"   a  tan,  both  to  retail   at   10c. 

For  ladies'  wear  they  are  showing  some  beautiful  belts 
in  all  colors  of  crushed  leather,  in  silk  with  bead  trim- 
ming and  in  all  the  latest  New  Yvork  novelties.  There  is 
a  choice  assortment  of  embroidered,  chiffon  and  silk  tab 
collars,  selected  from  all  the  best  makers  to  retail  from 
10  to  75c.  Brock's  special  taffeta  glove  in  black,  white, 
cream,  grey  or  tan  retails  at  25c.  There  are  special  lines 
of  white  mercerized  mattings,  plain  and  fancy,  to  retail  at 
leading  prices. 

The  W.  R.  Brock  Co.  have  purchased  at  a  sacrifice  the 
entire  stock  of  Baton's  100-yard  linen  spools,  3-cord  thread, 
to  retail  at  5c.  They  offer  it  at  25  per  cent,  off  list  price 
and  guarantee  it  to  be  of  the  best  quality.  Some  new 
lines  just  in  stock  are  "Grecian  Pose"  hose  supporter, 
"Nazareth"  waists  in  new  numbers,  and  armlets,  put  up  in 
a  new  form,   for   counter  purposes. 

In  their  print  department  they  report  a  big  sale.  This 
is  accounted  for  by  two  specials.  One  is  number  77,  a 
heavy  domestic  cloth,  which  they  have  printed  specially  for 
themselves  in  700  patterns  on  cotton,  bleached,  and  made 
by  contract.  This  comes  in  regattas,  light  stripes,  Hous- 
ings, stripes,  shirting  stripes,  light  fancies,  pink  and  blue, 
cardinal  and  white,  scarlet  and  white,  scarlet  and  black, 
plates,  lilacs,  madders,  omish,  reversible,  steel  grey,  blue 
grey,  quilts,  anilines,  black  and  white,  and  navies,  and 
retails  at  10c.  In  British  cloth  they  show  a  32-in.  fabric 
in  three  different  finishes — dull,  bright  and  shirting  finish. 
This  comes  in  800  patterns,  comprising  everything  in  print 
patterns.  There  are  two  excellent  cloths  in  ginghams,  to 
retail  at  12£c.  No.  9  is  a  30-in.  plain  Chambray,  in  all 
the  staple  checks  and  a  large  range  of  fancy  blousiug 
stripes.  No.  10  is  a  28-in.  fancy  gingham  in  checks  and 
stripes  and  some  beautiful  colorings,  with  printed  yarns, 
raised  cords  and  lace  stripes.  There  is  a  large  range  of 
knicker  toiles,  which  fashion  decrees  is  to  supersede  mus- 
lins.      There   are   IS  numbers   to  retail   at    11-i    to  50c. 

In  the  linen  department  Al  is  a  5S-in.  cream  damask 
table  linen  in  six  designs,  mellow  finish  and  heavy  weight, 
to  retail  at  20c;  JB29  is  a  bleached  damask  table  linen, 
which  is  a  lot  of  mill  ends,  being  the  undamaged  portions 
of  what  was  damaged  cloth,  cut  into  2,  2^  and  3-yard 
lengths,  put  up  in  bundles  of  30  yards,  to  retail  respective- 
ly at  90c,  §1.10  and  §1.30.  245  is  a  17x32  pure  linen 
fringed  huck  towel,  to  retail  at  20c  a  pair  ;  CM  a  three- 
quarter  natural  French  canvas,  extra  heavy  weight,  to 
retail  at  12£c,  good  value  at  15c  In  tailors'  trimmings 
H60    is    a     54-in.    black    wool    Italian,     permanent    doe-skin 
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inn  i,     at    (*>,*><■.;    1,320,    ,u,    uctra    beav)    green-edged    can  van 

at     I T  6< 

Tin-  \\  I;  Brook  I  o  reporl  thai  then  dre*  department 
is  now  bus)  receiving  into  stock  large  shipments  of  nil  thi 
newest      material!     For     dri     ■  nil        i  U   .    loi    Sp 

Amon|  the  linei  loi  earl)  Spring  uiting  Donegal  tweedt 
lead  roi  better  da  dn  departments  diesi  are  shown 
in  various  shadings  ol  tana  and  browns  with  a  small  mix 
tun  ..i  red,  and  also  in  grey  and  white,  green  and  red, 
etc  Snowflakes  in  tweed  effects  and  a  few  neat  sibelinei 
iill  shown  Plain  Ih>\  olotha  witli  Bmall  Bnowflake 
effect!  i  one  of  the  lateel  and  bed  selling  thingB  oi  » In- 
sea  on,  and  is  shown  in  green,  brown,  two  blues  and 
black  In  the  popular  veilings  prominenl  lines  ari  black 
voiles  with  a  small  daeh  of  white,  wool  voiles  with  sabran 
.spots,  and  knotted  Btripea,  plain  worsted  voileB,  in  Ixitli 
blacli  and  colors.  In  colored  voiles  this  firm  show  an  im 
mense  range  in  all  plain,  or  with  fancy  knots  Two  populai 
lines  "i  lighl  weight  veilings  an  3abran  dentelle  and 
Sabran  raye  Lustres  and  Sicilian-,  are  verj  populai  foi 
short  waist  suits.  The  •  art  shown  in  Bilvei  grey,  light 
tan,  brown,  navj  and  black  .  and  in  cream  these  materials 
are  particularly  good.  Confined  to  The  W.  IC  B.  Co.  are 
two  ranges  oi  white  Bilk   grenadine   for  evening    waists   and 

wedding   gowns  

Brophy,  Cains  &  Co. 

Brophy,  Cains  *x  Co.  are  now  receiving  their  new  Spring 
drees  goods,  included  in  which  are  their  Bpeciall)  designed 
knop  tweed  suitings,  in  verj  I i •_;  1 1 1 .  medium  and  dark 
shades.  These  should  certainl)  be  an  acquisition  to  a 
modern  dress  department.  Thej  present  a  most  attractive 
appearance  in  the  piece,  though  in  the  clipping  it  is  hard 
i  the  effect.  Those  who  have  not  seen  these  samples 
should    write    to    Brophy,    Cains    \     (ii.'s    order    department 

(lilt,  silver  and  oxidized  buttons  for  military  coats  and 
jackets,  in  all  Bizes  and  prices,  are  now   in  stock  at   Brophy, 

Cains    &    Co  'e,     Montreal.        They    are    also    showing    a    nobbv 

of      plain     and     Carved      pearl     blouse     sets.      black     and 

white    ivorj     blouse    s,ts    with    pill    backs,    and    some    of    the 

cheapest    100-doaen    cabinets    oi   pearl    buttons   ever    offered 

to    the    trade. 

Black,    cream    and    Paris    wool    yak    laces    in    plain    and    iner 

cerized  effect  are  being  shown  bj  Brophy,  Cains  \-  Co. 
The  popularity  oi  these  goods  is  still  on  the  increase  in 
Kngland  and  the  demand  For  them  here  will  no  doubt  be 
verj    large  all  Spring. 

Cluny  laces,  too,  especially  in  mercerized  effects,  are  ir 
active  demand,   and   are  being  shown  iin    a    number    of  de 

signs      by       this     linn     in     blacks,       whites,     parts     and       other 

shades. 

Brophy.  Cains  &  Co.  arc  showing  some  nobby  military 
iind  semi-military  rainproof  .oats,  three  quarter  and  full 
length,  in  black,  navy  and  greys,  made  from  their  own 
cloths,  widen  are  money  makers.  The  designs  are  right, 
the  cloth  is  right,  and  the  cut  and  making  are  oi  the  best 
Result  :— a  well  fitting,  - 1 \  I i <  1 1  garment  at  moderate  price. 
guaranted  to  give  satisfaction. 

In  addition  to  their  brand  of  "Cedo  Nulli."  double 
sewn  with  silk -thread,  suspenders,  Brophy,  Cains  &  Co 
have  just  put  into  stock  some  special  lines  of  American 
goods  at  record  prices,  consisting  of  American  "Guyot" 
braces,  to  retail  at  from  25c.  up;  leather  tipped,  "sliding 
ends,"  and  durk  leather  tipped  "Police"  braces,  to  retail 
at  from  25c.  up.  thp  leather  goods  being  especial]}  good 
value. 

Belts  will  be  in  as  great  demand  as  ever.  Brophy. 
Cains  &  Co.  are  show  inn-  a  great  variety  in  solid  leathers 
pleated  and  stamped  leathers.  silks,  satins  and  figured 
cloths,  with  and  without  back  and  side  slides  The  "Hip" 
and  "Blouse"  bolts  are  two  new  lines  for  the  coming 
Sprint;    which    are    Belling    freely. 

I.isse  and  silk  appliques  in  a  number  of  designs  and 
colorings  are  shown  by  Brophy.  Cains  \  Co.'s  trimming 
range  for  Spring  1904.  They  make  a  special  feature  of 
these  goods  and  claim  that  this  season's  patterns  are 
ahead   of   all    previous   efforts 

Among  Brophy,  Cains  &  Co.'s  specialties  are  rainproof 
cloths  in  coverts  and  Venetians  and  fine  cords,  for  rain 
•  oats  and  suitings,  in  black,  navy  and  mixtures  \  com 
plete  range  of  colorings  in  several  qualities  oi  ranges  is 
shown.  These  are  just  the  thing  for  Winter  and  early 
Spring  trade.  The  goods  are  now  in  stock,  and  samples 
and  prices  will  be  sent  on  application.  No  merchant 
should  be  without  this  firm's  rainproof  cloths  If  it  is  not 
possible  to  sec  them  in  the  travellers'  hands,  it  will  pin- 
to  write   for    samples 
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The  Salem  Co. 

In  the  mattei   of  men's     hut-  and  lade  there  is 

no  manufacturing  firm  who  continually  exhibit  more  ■ 
I"1  i  in  producing  new  and  attractive  novelties  than  The 
Salem  Co.,  Limited  This  yeai  the)  have  full)  u  tained 
their  reputation  In  il„n  co t ton  waists,  which  are  al 
ways  looked  im  eagerl)  foi  Spring,  the)  have  shown  a 
ranee  which  surpa  c  all  then  previous  efforts,  and  the 
trade  seem  certain!)  to  appreciate  the  fad,  judging  bv  the 
orders  which  tin-  showing  of  then  samples  elicited  H 
are  surprising!)  low  .  one  wonders  how  Buch  well  trimmed 
and  beautiful!)   designed  garments  can  I.,-  sold  foi    so  little 

I  In-     "Salem"     men's     shirt      are   a-    well    made    and   de 
signed    and    as    careful!)     chosen    foi     then    beaut)    a 

"Salem"     ladies'     waists  This    year     the    demand     foi     them 

was  heavier   than  usual,   and   tin-  introduction*   oi   thi 

pail)     have    proved  all     lound  The    Salem     shut. 

can  lie  counted  upon   as   leaders   in  an)    stock 

Nisbet  &  Auld. 
S'isbet     &i     Auld.    Toronto,     direct    tin     attention    of    the 
trade    to    the    lis)     of    fabrics    .allied      m      their    dn 
department.       In   .".I  in.    cloths     their     assortment     i-     very 

and  comprises  tl,,-  best  products  of  all  leading  m 
foreign  and  domestic.      In  tin-  lighter  makes   the)    anno 

dual    in.  icas,.   n,    then    assortment,   ami    an-   following 
the   same    polic)      that    has    always     governed    their 
goods  department,  vi/..   to  show    exclusive  stvles  in   fabrics 

not    generally   shown    by    the   drv     ^„,ih    1 1  ad.-,    and    that    can 

be  handled  profitably  bv  then  customers.  They  also  re 
port  a  splendid  year's  business  in  then  household  linen 
department,  and  the)  begin  the  mw  v.ai  with  a  larger 
and  better  stock,  showing  a  great  many  popular  priced 
lines    in    damasks,    napkins,    towels,    towellings,    canvas,    etc., 

and  by  earl)  contracts  can  offer  theii  customers  Bpecial 
advantages  in  price.  The)  an-  always  glad  t<>  have  .< 
visiting  buyer  look  through  then  stock  a-  he  is  sun  to 
find  something  interesting  in  the  way  of  fabrics,  styles  and 
prices.  

The  American  Silk  Waist  Co. 
II,,  American  Silk  Waist  Co.  are  doing  a  Bplendid  busi 
ncss  in  their  silk  waists,  many  of-  which  are  v  erv  handsome 
and  rich  materials.  Included  in  the  range  an-  heavy  and 
light  crepons  and  China  silk.,  plain  and  fancy  silk  net-. 
satin-finished  chiffon,  crepe-de- Chene,  libcrt)  satin,  peau-de 
soie.  in  bright  and  dull  finish,  taffetas,  lustres,  mercerized 
.•ottons,  satin  ile  l.v  oiis,  and  many  othci  materials.  Prom 
this  it  will  be  gathered  the  ..neat  range  of  materials  that 
has    been    employed  An    inspection    of    their    goods,    or    a 

visit  to  the  factory  will  impress  anyone  in  the  trade  with 
the    up-to-dateness   of    this   company's    manufactui 

Union-made  Waterproofs. 

I  h.  Canadian  Waterproof  \-  Star  Suspender  C<>.  are  oue 
■  >f  the  oldest  m  the  waterproof  business  in  Canada  with  an 
established    reputation    for    first-class    workmanship. 

The    company    claims     the    distinction    of    being    the    onlv 

manufacturers   of   union   made  rainproofs   and   waterproofs 

and  is  naturally  much  interested  in  the  progress  ,,f  the 
union  label.  The  proprietor,  in  conversation  with  a  repre 
sentative  of  "The  Review,"  said  that  his  travellers  reported 
a  good  demand  for  union  made  garments  throughout  the 
Dominion,  as  the  growing  Strength  of  unionism  in  Canada 
has  led  to'  a  largely  increased  demand  for  goods  which  beat 

this  label.  

Children's  Spring  and  Summer  Dresses. 

S,    Phillips   &   Co..   pioneer  children's  dress   hou 
27-29     Washington     place,     New      York,     whose     advertisement 
appears    on    page    201,     are    already    in    the    market      with      n 
larger    and     better    line    of    children's      Spring    and    Summer 
wear    than  ever  before.       The   designs    this   year    ate  particu 
larly    attractive,   and    the    trade   are   invited   to    write   for   an 
illustrated   booklet,    which   is    intended    to   give    same   idea  of 
the   very   extensive   and    inviting   lines'    which    arc    being   man 
ufactueed    bv     this    firm    this    vmir 
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Greenshields,  Limited. 

This  firm's  dress  goods  department  during  the  past 
year  lias  eclipsed  all  previous  records.  They  have  now- 
received  a  good  pari  Of  their  Spring  goods,  and  are  ship- 
ping them  rapidly.  Greal  preparations  were  made  for 
Spring,  1904,  with  the  resull  that  their  fancy  and  staple 
dress  goods  are  being  received  with  much  satisfaction  by 
the  retailers.  The  trade  are  rather  impatient  to  get  the 
goods,  requiring  them  as  soon  as  possible,  so  baste  is  the 
order  of  the  day  in  this  department. 

Already  a  good  many  repeats  have  been  received  for 
lustres,  voiles,  crepes  de  Chine  and  other  of  the  faskion- 
able  materials  for  Spring  which  are  shown  here  in  great 
variety.  Champagnes,  whites  and  creams  lead.  The 
range  of  vestings  in  all  the  new  white  patterns  are  much 
in  demand  for  blouses,  and  fancy  lustres,  in  some  hand- 
some striped  and  spotted  effects,  are  selling  in  almost 
unprecedented  qualities.  Sicilians  are  also  very  good  and 
are  shown  in  a  range  of  prices  from  30c.  to  $1.10. 

Japanese  silks  in  whites,  creams  and  black  are  offer- 
ed at  good  prices  here,  considering  the  stiff  market.  Re- 
peats will  cost  more,  and  should  a  war  between  Japan  and 
Russia  break  out  prices  are  bound  to  go  out  of  sight.  All 
voiles  are  also  firm  in  price,  owing  to  the  great  demand 
for  these  goods  in  the  United  States.  Greenshields, 
Limited,  are  selling  large  quantities  of  such  light  shades 
of  pink,  white,  cream,  Nile,  etc.,  in  crepes  de  Chine,  voiles 
and  other  stylish  Spring  dress  materials,  for  evening 
wear.  In  this  connection  they  offer  a  wide  choice  in 
taffeta  silks,  which  are  the  fashionable  lining. 

A  large  range  of  colored  cashmeres  are  offered  at  at- 
tractive values.  It  should  not  be  forgotten  that  in  this 
department  are  the  famous  Priestly 's  cravenettes  which 
this  house  handles  and  which  have  reached  such  popular- 
ity in  Canada. 

Orders  for  Greenshields'  Spring  linings  have  been  most 
satisfactory,  and  the  business  for  the  year  past  has  been 
considerable  ahead  of  that  of  the  previous  year.  All 
the  best  and  most  fashionable  linings  are  here  shown,  and 
it  is  with  satisfaction  that  the  company  announce  that 
they  find  the  demand  on  the  increase  in  the  finer  goods, 
their  tine  colored  sateens  and  percalines,  spun  glass  and 
taffeta  goods  being  remarkably  good  sellers.  Greens, 
cardinals  and  several  light  shades  seem  to  be  preferred. 
Black  mercerized  sateens  are  in  very  large  assortment  and 
are  going  well. 

The  white  goods  department  has  been  a  busy  scene 
during  the  past  month,  and  the  demand  for  the  great 
line  carried  by  this  house  has  been  unusually  heavy.  The 
range  of  prices  carried  runs  from  the  low?est  to  the  high- 
est. 

In  the  big  print  department  Greenshields,  Limited, 
offer  many  specials,  all  of  excellent  value,  which  no  dealer 
on  the  lookout  for  leaders  in  this  line  can  afford  to  over- 
look. The  firm  never  before  carried  such  a  heavy  stock  of 
prints. 

Greenshields'  carpet  and  curtain  department  is  com- 
plete in  all  Spring  lines,  and  they  are  shipping  some 
heavy  orders  placed  early. 

They  have  also  made  very  good  purchases  recently  in 
silkalines  and  draperies.  Samples  are  now  on  the  road 
with  their  travellers. 

In  "  Department  E  "  of  Greenshields,  Limited,  are 
offered  for  the  Soring  trade  some  exceptional  values  in 
plain  and  ribbed  cotton  hose.  Orders  for  these  goods 
having  been  placed  a  long  while  ago,  they  are  enabled  to 
offer  them  at  much  below  their  market  value.  Old  prices 
are  still  ruling  here,  but  the  company  anticipate  having 
to  advance  them  in  sympathy  with  the  condition  of  the 
market  sooner  than  they  would  like,  as  no  repeats  can_  be 
got  into  the  manufacturers  at  less  than  an  advance  of  20 
per  cent.  So  now  is  the  time  to  secure  these  goods  at  low 
figures. 

In  cashmere  hosiery  they  also  offer  some  really  special 
values  in  plain  and  ribbed  goods.  Since  they  placed  their 
order  for  these  goods  prices  have  risen  15  to  20  per  cent., 
so  the  lines  at  the  prices  they  now  offer  should  prove  of 
ureal    interest    to   retailers.      Orders   for   these   goods   have 


been  much  greater  than  the  firm  expected,  and  so  repeats 
will  come  higher,  they  will  not  be  able  to  continue  selling 
at   these  prices  later  on. 

Greenshields,  Limited,     show    the   largest      range     of 

women's  lisle,  taffeta,  silk  and  lace  gloves  and  mitts  on 
the  market.  Some  very  special  numbers  at  most  popular 
prices  are  shown  which  are  sure  to  interest  intending  buy- 
ers. They  are  shown  in  black,  slate  and  fawn  with  a 
variety  of  dome  fasteners  and  also  plain.  Among  them 
are  some  really  handsome  lines.  Values  are  considered 
the  best  shown  this  season  and  the  range  has  been  fully 
appreciated  bv  the  trade,  who  have  already  placed  some 
large  orders  for  them.  The  firm  expected  a  good  demand 
for  lace  gloves,  and  provided  for  it.  There  can  easily, 
however,  be  a  shortage  in  view  of  the  strong  demand  for 
this  style  and  make  of  glove,  so  early  buying  is  advised. 

Greenshields'  importation  of  laces  was  the  largest 
ever  done  by  them,  and  everything  in  the  way  of  laces 
is  now  shown  here.  Having  anticipated  a  particularly 
good  demand  for  laces  they  bought  heavily.  The  latest 
novelties  in  Valenciennes,  Torchons,  Orientals,  Guipuires, 
Normandy,  Paraguay  and  "  button  effect  "  laces  are 
shown.  The  prices  are  bound  to  interest  every  intending 
buyer  of  lace.     Samples  are  now  in  the  travellers'  hands. 

The  ribbon  trade  is  going  ahead  steadily.  '  Special  at- 
tention is  given  to  this  department.  The  range  com- 
prises taffetas,  failles,  moires,  duchess  in  all  widths  and 
qualities.  Plain  velvets,  satin  back  velvets  and  baby  col- 
ored velvet  with  satin  back.     Prices  defy  competition. 

A  new  department  is  being  opened  up  devoted  to 
children's  headwear,  comprising  muslin  hoods  and  tarns, 
silk  hoods  and  tarns,  and  cloth  tarns.  To  open  up  this 
trade  specially  low  prices  are  offered.  They  intend  to 
give  it  special  attention  and  ensure  its  success. 

The  ladies'  neckwear  department  contains  a  great  ar- 
ray of  all  the  latest  novelties  in  lace  and  embroidered  col- 
lars, washable  stocks,  silk  stocks,  chiffon  ruffs,  etc.  The 
samples  now  shown  by  the  travellers  contain  many  excel- 
lent values  which  should  not  be  mis«ed. 


John  M.  Garland,  Son  &  Co. 

John  M.  Garland,  Son  &  Co.  are  showing  some  at- 
tractive things  in  the  new  mercerised  brocades  and  fancy 
mattings.  They  are  made  up  from  the  brightest*  yarns 
and  can  be  retailed  at  12  l-2c,  15c,  25c,  35c  and  50c. 

No.  4131  Knicker  Zephvrs  are  a  very  promising  line. 
They  look  very  much  like  a  knicker  voil  de  Paris,  col- 
orings and  weave  would  suggest  an  all  wool  textile.  This 
line  can  be  retailed  at  20c   and  25c 

No.  514  Knicker  Linen,  two-toned,  a  good  wearing 
and  washable  cloth  in  pea  green,  biscuit,  robin  egg  blue, 
navy  and  white,  black  and  white.  Positively  good  sellers 
at  25c. 

No.  416,  Linen  Toile,  for  price  and  appearance  will 
discount  most  any  of  the  new  Spring  fancies;  shades  in 
delf-blue,  nink,  tomato  red,  green,  linen  or  string,  the 
popularity  of  this  line  exceeds  everything  in  its  own 
class. 

Monotone  in  voil-de-canvas  are  considered  excellent 
lines  for  most  any  trade.  The  price  in  which  these  goods 
can  be  had  are  extremely  low,  and  the  leading  lines  can 
be  retailed  at  50c,  75c  and  $1.00. 

The  trimming  section  in  John  M.  Garland,  Son  &  Co. 
are  well  prepared  for  buyers  of  apliques,  gimps  and 
fancy  braids.  They  are  anxious  to  draw  the  attention  of 
the  trade  to  gold  braid  mixtures.  The  general  apprecia- 
tion already  shown  by  alert  buyers  is  a  good  sign  of  the 
goodness  represented  in  this  gimp  as  a  trim. 

The  special  numbers  in  art  muslins,  chintz,  etc..  to 
retail  at  8c,  10c,  12  l-2c,  15c  are  being  offered  to  the 
trade  by  John  M.  Garland,  Son  &  Co. 

The  hose  and  glove  departments  of  the  above  house 
are  offering  their  special  numbers  in  a  woman's  taffeta 
glove  that  can  be  retailed  at  15c..  20c.  25c.  and  35c.  Any 
of  the  lines  can  be  had  in  blacks  and  colors.  The  special 
Quantities  put  up  in  each  box  assists  even  the  smallest 
buyer  who  wants  a  large  assortment  and  not  a  large 
stock. 
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Silver  bleached  tabling,  64,  66,  68-inch,  is  one  of  the 
lines  thai  buyers  of  Btaple  linens  like  very  much.  The 
weight  ;in«l  wear  are  guaranteed  in  the  mere  handling  of 
the  -ample.  This  line  Bhould  be  extraordinary  value  a< 
60a 

Black  Batin  underskirts,  made  up  from  a  nice  bright 
cloth;  every  poinl  of  value  maintained;  large  Prill  and 
flounce^  good  black  and  a  price  that  will  Bell  h  al 

Spring  and  Summer  white  blouses  are  a  very  apl  line 
unk  of  n"«  as  the  general  advance  will  increase  the 
value  of  an\  future  delivery.  Gel  in  on  the  ground  Boor 
ami  buj  white  goods  early,  as  you  can.  The  Garland 
people  an  offering  a  range  of  white  blouses  in  new  models 
trimmed  with  Swiss  embroider}  and  Clunj  laces,  well 
boxed     and     sizes  correct,  prices  to  retail   from  75c,  ti> 

Glove  offerings  for  Sprint;  trade  promise  i"  be  many, 
the  Garland  warehouse  are  showing  a  big  range  to  be  re- 
tailed,  the  mosl  popular  price,  25c,  creams,  black,  grey, 
Ian  ami   biscuit. 

Special  new  feature  in  print  wrappers  are  being  shown 
this  year  by  John  M.  Garland,  Son  &  Co.    They  are  made 

from  special lj   selected  cloths  and  contain  "e  material 

than  the  usual  lines  bIiowu.  The  special  advantage  id' 
this  wrapper  i-  thai  ii  is  made  up  with  an  inter-vesl  thus 
doing  away  with  gaping  id'  spaces  between  buttons  or 
hooks. 

•■  Queen  "  Brand  cashmere  hose  i>  a  line  that  is  at- 
tracting much  attention,  the  price  at  which  this  line  was 
secured  makes  a  fitting  line  to  use  as  a  leader,  at  20c. 

John  M.  Garland,  Son  &  Co.  outfitters'  department 
is  showing  a   lull   range  of  nobby     caps     tor  motoring, 

cycling  and  general  outing  wear,  some  of  the  smallest 
ideas   in   the   cap   lines   at    from  25c.   upwards. 

Men '8  umbrellas   tor  Soring     retailing     is  a   line   in 

which  the  John  M.  Garland,  Son  4  Co.,  are  particularly 
Strong.      They    have    lines    which    can    he    retailed    al    50c, 

75c,  $1,  +1. ■_*.">.  $1.50,  $1.75,  $2  and   upwards. 

P.  Garneau,  Fils  &  Cie. 

P.  Garneau,  Fils  &  Cie.,  Quebec,  have  in  stock  full 
lines  of  white  blankets  in  all  sizes  and  prices. 

P.  Garneau,  Fils  &  Oic,  oi  Quebec,  in  preparing  their 
Inn-  tor  the  Spring  season,  L904,  have  p;ii<l  particular 
attention  to  their  dress  goods  department.  The  success 
thev  met    with   last   season   ami   the  great   difficulty  they 

had  to  contend  with  in  Riling  repeat  orders,  promptly, 
lead  them  to  materially  increase  the  space  at  the 
disposal  of  this  department.  This  will  enable  the  best 
Belling  lines  to  be  stocked  in  larger  quantities  ami  give 
their  customers  the  advantage  of  repeating  more  freely. 

As  a  novelty  the  silk  striped  voiles  have  a  most  ef- 
fective appearance.  A  canvas  in  black  ami  colors  to  re- 
tail 75c  has  proved  very  pooular.  Wool  satin  (doth,  in 
colors,  to  retail  at  50c  being  freely  taken  up.  In  blacks 
one  of  the  most  "taking"  cloths  is  the  "Crispine,"  re- 
tailing 75c,  $1.00  and  $1.25.  For  brilliancy  of  appear- 
ance anil  weariii"  qualities  this  line  is  unequalled  in  the 
market. 

Black  knops,  both  "n  Sicilian  and  alpaca  grounds,  are 
Belling    freely,   a-   also   the   all-cream   and   black   and   cream 

knops.  A  verj  attractive  line  i-  a  black  knicker  canvas 
!■•  sell  75c  ami  $1.00,  as  well  as  a  line  of  voile  knicker  in 
best  shade>.  Some  prettx  lines  are  shown  in  melanges 
to  retail  60c  Snowflakes  to  -ell  a-  "  leaders  "  15c  Al 
this  price,  a  canvas  (in  the  best  shades)  is  also  at  the 
top.  Some  lino  shown  iii  zephyr  striped  and  knickered 
linens  are  verj  stylish.  The  wool  Panama  in  various 
shades  retailing  JOc,  is  one  of  the  best  of  the  cheap  lino 
offered.  Black  vicuna  skirting  to  retail  50c  ami.  75c  are 
in  good   demand.     In    fact,   we   strongly     recommend   all 

persons  interested  in  the  die--  goods  trade  to  make  a 
point    to    look    at    the   -amnio-    when    the    traveller   call-   0T 

write  direct  to  P.  Garneau,  Fils  &  cie.  for  further  in- 
formation. 

Tn  the  woollen  department,  P.  Garneau,   Fils  &   i 
are    showing    ranees    of    Canadian.    English      and    Scotch 
tweeds   and   suitings   in    the   newest    styles  of  stripes   ami 


melange   colon      A    - -ml    In  ■  and   doe 

skin-  $69c  arc  •'  leaden  "  and     ell  on     ight.     Amo 
the  overcoatings  a  rai  raglan  cloth  i"  retail 

i-  one  of  the  best    value-   in   the  mark       Herring    • 
ami  check  back-  are  al-o  being  shown  in  populai    p 

In  the  "  lining  "  Beet  ion  of  t  In-  departmi 
extra  Bpecial   value-  in  54  in.   Italian  cloth*   to  n 
ami   10c.    '"  Liberty  Satin  "  to  retail  at  60c    i-  a  "< 

er,"    and    no   -Pick    i-   complete    without    it.      We    nut    also 

call  the  attention  of  clients  to  two  new  cloths  for  high- 
class    trade    which    are    being     -how  n    under    the     name    of 

woo]    tiuisli   Circassiennes  and    Mersatin    Venetians       Foi 
finish   and   appearance   these  cloths   are   unequalled. 
To   their   read]  to-wear  department    P.  Garneau,    Fils 
have  latelj  added  a  complete  range  of  ladies'  white 
wear,   comprising    all    the   latest    Btyles   and    best    Belling 

prices  iii  the  various  garments  classified  under  this  head 
ing. 

The  silk  department  is  showing  a  line  of  trimming  and 

lining    silk    called    "   l,oii-iene."       It     I-    -how  u       in    vC 
cream,   black    and    all    the   best    Belling    li'jhl    shade-,    pink. 
sky,  roseda,  greys,  etc.     In  black  silks,  the  "  Paillette  "' 

is    a    new      line    to     retail      at    75c,    90c,    $1  00,    |1.25,    and 

$1.50,  which  is  attracting  much  attention.  Tamalinea  ."'■ 
again  in  demand.  Taffetas,  peau  de  soie  and  other  stand- 
ard lines  will  also  be  found   in  stock. 

Caverhill  &  Kissock. 

With  tin  coming  of  the  month  of  January  questions 
are  hem-  asked  and  considerable  risks  hen  i-  to 

the  eventual  predominant  style  of  ladies'  Btraw  hate 
the  coming  Spring  and  Summer  season. 

Whilst  very  early  to  make  any  prediction- of  absolute 
surety,  Caverhill  &  Kiss  ck  report  thai  prebenl  indica- 
te ns  and   advance  -ales  tend   to  -how    that    a-   regards  size, 

the  shapes  will  be  medium,  bm   later  in  the  seas 
certainly  will  be  a  change  to  an  extreme,  but   whether  to 

small    or    large,    it    is   of   course,   hard    to   determine. 

In  ready-to-wear,  the  appearances  for  earlj  trade  point 
to  a  demand  for  shapes  in  -haw  verj  similar  i"  those  in 
felt  of  the  past  Fall,  namely  "  Gainsboro,"  "  Pelham," 
••  Eldorado,"  "  Fairfax."  "  Longwood,"  and  ••  Alli- 
son.' ' 

In  shape-,  those  similar  to  the  Fall  ■•  Graduate  "  and 
"  Elberon  "  with  some  modifications  and  changes,  Caver- 
hill &  Kissock  state  are  popular  sellers  ami  -ure  lo  have 
a  big  demand.  Made  in  Jap  cord,  split  -lap  or  button 
braid,  the  effect  in  these  shapes  i-  verj  striking.  Machine 
made  straw-  will  be  more  popular  a-  regards  quantity 
sold,  but  the  hand-made  shape  will  be  a  favorite,  as  the 
effect  required  in  certain  shapes  i-  impossible  to  secure  in 
anything  but  a  shape  worked  out  by  hand. 

Colors  to  run  early  will  be  Colisse  and  Absinthe. 
Caverhill  &  Kissock  report  that  yellow  ami  gold  tints  are 
favorites    and    doubtless    will    be    found    much    in    evidence 

during    the    -ea-i  II. 

Faces,  to  use  a  broad  term,  are  everything  this 
and  will  be  used  in  almost  every  conceivable  manner. 
They  will  he  used  a-  hat  trimmings,  die--  trimmings  and 
as  a  very  important  part  of  the  make-up  of  waists.  Tn 
fact,  they  will  be  the  most  important  factor  in  trimming 
access*  ries. 

In  chiffons,  Caverhill  &   Kissock   report   that  although 
a   lot   of  plain   goods   in   all   colour-   will     be   used,  pleated 
line-    iii    all    colon    will    be    fashionable.      Pleated    Iii 
all   suitable    widths   and    neats   are   looked   upon    favorably 
a-  a  leadine  article  for  light   millinerj   use. 

Dress  trimmings,  Caverhill  &  Kissock  state  are 
little  changed  from  the  past  season.  Caverhill  A.  i\ 
report    that   silk  dress  trimmings  with  gold  mixture-  an 

-how  n    as   the    latest    and   beins   only   made   up   in   high 
material,   will   surely  be  a   feature. 

The  -ea-i  n  i-  certainlv  groins  to  be  a  lai  - 
cards  flowere.     These  will  lie  shown  in  -mall  el 
flowers  of  a  delicate  nature  Buch  a-   • 
lilies,  whilst    the  heavj    flowers  ill  be  in 

demand    later  on.      Tl  ■  .   will    inn    princi- 

pal h',  on    flowers,    vei\    -mall    and    in   all    tin.'     lighter  and 
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mo'8l  delicate  shades.     Large  wreaths  will  also  be  use, I. 

In  ornaments  there   lias  been   a   heavy     demand     for 

Rhinest and  steel  in     the     larger    shapes,  Long    plain 

buckles  being  a  favorite. 

Ostrich  feathers,  principally  in  long  Hals,  will  be  used 
extensively,  very  much  as  last    Fall  season  in  black  and 

white,  but  there  is  a  tendency  In  replace  the  white  with 
cream.  This  will  only  lie  the  case,  of  course,  where  the 
other  trimmings  id'  the  hat  will  go  satisfactorily  with  the 
cream.  In  the  other  cases,  white  will  he  used  being  as 
staple  as  the  black. 


W.  R.  Brock  Co.,  Montreal. 

(linn!'  through  the  Brock  warehouse,  26  St.  Helen 
street,  Montreal,  the  other  day  "  The  Review  "  noticed 
<  n  the  second  floor,  a  tremendous  lot  of  cravenettes  being 
i  pened  up  and  had  the  curii  sitv  to  ask  why  they  were  im- 
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porting  so  manv  nieces  at  one  time.  The  answer  was: 
"  We  wanted  the  best  cravenette  in  the  trade  to  retail 
at  $1.00  and  to  get  it,  we  were  obliged  to  secure  all  that 
1  ne  of  the  largest  manufacturers  bad."  There  is  no  doubt 
it  pays  the  retail  merchant  to  deal  where  the  wholesale 
Inneis  are  m  1  afraid  of  any  quantity  if  the  goods  are 
right. 

Theie  has  not  been  such  a  hit  111  the. market  for  a  long 
tine  as  the  Brock  Co.  has  made  with  "  Ravenswiug  " 
linings.  Wherever  Ibis  cempany  is  known,  so  is  their 
Coronation  peau  de  soie.  Japanese  and  soft  silk  blouses 
are  verv  popular  this  year,  and  Brock's,  26  St.  Helen 
street.  Montreal,  have  a  good  slock  id'  all  that  is  good  in 
this  line.  Prevailing  colors  are  white  and  black.  Kim- 
i  nas    are    greatly    in    demand    for   Summer    wear. 


In  sateen  underskirts,  in  fact  skirts  of  all  kinds,  this 
warehouse  is  certainly  up-to-date,  and  merchants  buy- 
ing from  them  expecting  what  is  latest  for  their  money. 
will  not   be  disappointed. 

In  the  men's  furnishing  and  underwear  department 
they  are  showing  some  values  in  overalls  that  should  keep 
their  clerks  busy  filling  orders,  and  considering  the  pres- 
ent slate  of  the  cotton  market,  merchants  will  be  sur- 
prised to  see  whal  they  can  do.  In  a  great  many  1  ses 
the  goods  cannot  now  be  procured  from  the  mills  at  tho 
price. 

In  gloves  and  mitts  of  all  kinds,  of  course  their  stock 
is  complete  in  every  particular,  and  the  buver  in  this  de- 
part melit  is  continually  on  the  lookout  for  bargains  for 
his  customers.  The  new  stock  of  Christmas  ties  are  now 
being  shown,  yet  in  Brock's,  Montreal,  the  stock  is  away 
beyond  any  of  the  others.  The  designs  wen'  very  neat 
and  pretty  and  the  prices  were  right,  which  is  a  good 
argument. 

In  hosiery  and  underwear  of  course,  Brock's  stock 
is  all  that  can  be  desired.  They  are  looking  forward  to 
a  season  for  laces  and  have  bought  accordingly.  They 
also  have  cleared  out  a  manufacturers'  lot  of  fancy  ami 
spot  muslins,  extra  special  value,  which  can  be  retailed 
at  from  10  to  40c.  i;er  yard,  and  even  at  that  price  are 
extraordinary  value.  When  visiting  this  warehouse,  we 
would  advise  you  to  look  at  their  range  of  trimmings  and 
medallions,  which  has  just  arrived.  Last  year  when  prices 
were  low.  Brock  Co..  placed  a  contract  for  a  large  quan- 
tity of  handkerchiefs,  of  which  they  only  received  the 
last  shipment  the  other  week,  and  as  all  merchants  are 
aware,  in  the  present  state  id'  the  market,  this  places 
them  in  a  position  to  sell  at  prices  which  cannot  be  ap- 
proached   by   other   houses.  ( 

Brock's  cushion  cover,  which  last  year  retailed  at 
50c,  is  011  the  market  this  year  at  35c,  and  we  are  in- 
formed by  them  that  the  patterns  are  even  better  than 
these   shown   last    year.        

The  Wyld-Darling  Co. 

The  Wyld  Darling  Co.  are  showing  a  large  range  of 
bleached  and  unbleached  tablings,  Irish  and  Scotch  towel 
linufs,  table  napkins,  canvases,  etc..  bought  previous  to  thp 
advance    in    prices. 

Wyld-Darling  &  Co.  report  that  their  collection  of  dress 
Fabrics  for  Spring  comprises  all  the  newest  and  fashionable 
materials.  They  show  a  large  assortment  of  waist  stults 
in  embroidered  lustres,  lace  open  work  voiles,  Dresden 
effects,  metal  spots,  etc.,  to  sell  at  popular  prices.  They 
have  some  excellent  lines  to  retail  at  50c.  in  Panama  cloths 
satin  rov  ales,  twine  cloths,  et amines,  knicker  lustres  on 
two  toned  effects,  etc..  and  a  special  54-in.  Sicilian  in 
cream,  black  and  navy,  to  sell  at  50c.  Tweeds  promise 
well  for  Spring,  and  they  have  some  excellent  lines  in 
Donegals,  Scotch  and  English  makes,  at  popular  prices. 
Their  special  cheviots.  1)17.  18,  10.  'JO.  are  still  fast  sellers, 
of  which  they  have  a  limited  quantity  at  old  prices.  In 
plain  woods  they  show  broadcloth.  Venetians,  amazons,  to 
sell  at  50c  to  *;>  a  yard,  all  colors  ;  light  weight  mater 
ials  in  grenadines,  voiles,  eoliennes,  crepe-de  chine,  etc..  all 
colors  ;  "Bonnet's  noted  silk"  in  taffeta,  peau-de  soie. 
merves,    grosgrains,    etc. 

They  are  offering  a  large  assortment  of  ladies'  leather 
and  fancy  belts  in  latest  New  York  styles,  to  retail  from 
I.")  to  75c.  A  new  feature  this  season  is  crushed  leather. 
which  is  bound  to  be  popular  ;  these  may  be  sold  50  to 
75c.    each,    in    any   color. 


Debenham,  Caldecott  &  Co.,  Montreal. 

Mr.  de  Grandpre,  of  Debenham.  Caldecott  &  Co..  is 
in  Europe  purchasing  trimmed  hats  and  millinery  novel- 
ties for  the  Spring  opening. 

This  firm  are  busy  receiving  their  new  goods  in  all 
departments,  ami  the  readers  of  "  The  Review  "  will 
notice  by  their  advertisement  they  intend  opening  up  a 
trimming  room  for  the  benefit  of  their  customers.  Due 
notice  will  be  given  of  the  dale  of  opening. 

Owing  to  the  rapid  growth  of  the  business  the  firm 
have  had  to  increase  their  floor  space.  This  has  been  ac- 
complished by  the  leasing  of  two  large  Hats  in  the  ad- 
joining buildine  which   have  been  directly  connected  with 
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the  main  building  bj  means  of  archways.  This  will  'jive 
nearly  5,000  Banare  feel  additional  Booi  Bpace. 

Debenham,   Caldecott   &   Co.,  cornei   oi  I  lav    and  Welling 

ton    Btreota,    Toronto,    report    thai    the    wash    dro         I 

depi ii  (Miriii    will    be   a   most    important    one   for    the  coming 

on,         They      air    carryii  omplete    a    ortment    oi 

cotton  voiles,  Becked  and  Btriped,  and  also  with  embroidei 
ed  and   Persian  spots      Crepc-de-Chene  in  cotton  i-  anothei 
novel t j    line  and  i  ome     in  navj  .  champagne,  ox  blood,  jrroj 
ami  also  in  black,   to  retail   from    In   to  50c    for   the  27  in 
i  .I.ik         Crashes   arc   verj    much    to    the  fore   and   are  both 
plain  and  embroidered  in  spots  and  rings  in  sell  and  coloi 
These   will   be  extensivelj    used   for   Bhirt  wait    sniis    in    the 
coming  season.      Thej    are  also  showing   a  fine  line  <>f  cot 
ton   matting   cloths.       Debenham,   Caldocotl    &    Co.    have   in 
stock    a  verj    complete   line  oi   high-class   novelties    in  dre 
(abrics.       For    tin-   earl)    Spring    thej    arc    showing    a    wide 
range  oi    (weed   effects,       In    veilings    thej    report    that    i d<- 
in    voiles    are    meeting    with    most      ucceap 
Fish    net    mesh    is    another    popular    make    both    with    and 
without    the  coin   Bpot.       Thej    are   showing    a   particular!) 
good   line   oi   crepe-de-chine,    II    inches    wide,    in    all    evening 

shades  

Parisian   Manufacturing   Co. 

The  Parisian  Corset    Manufacturing  Co.,  Limited,  lias 
become  a  limited   lialxlitx   company,  the  former  proprie 
tors  retaining  their  full   interests  in  the  firm  which  eon 
tinues  under  the  sanic  management  as  before.    The  rapid 
growth  of  this  company's  business  is  due  in  a  great  mea- 
sure to  the  years  of  study  and  thorough     knowledge  of 
corset    manufacturing.     Continual    improvements   are   be- 
ing made  with   a   view   toward   increasing   the  high  « j n :» 1  i - 
ties  of  the  style,  comfort  and  finish  of  these  corsets.     Bui 
much  id'  their  success  i-  also  owing   to  (he  sound  business 
principles  which  are  carried  out   in  the  different   depart 
nienls,  superintended  by  J.   A.  Cote.   K.   K.   l'o-s  and    I".   A 
Borden,  director-,  oi'  the  company. 

The   company's   large   factory    in     Quebec,   where   the 
I'.  < '.  corsets  are  manufactured,  i>  one  of  the  most   moil 
era   in   eauipment    in   Canada.     They   have  branches  also 
in    Montreal   and   Toronto,   each   of   which    is   in   a    flourish- 
ing  condition.  — 

R.  C.  Wilkins. 

The  proprietor  of  the  "Rooster    Brand  "  of  clothing 

who  does  not  c. inline  his  trade  to  any  one  part  of  the 
country,  has  much  cause  lor  satisfaction  at  the  immense 
business  which  is  coming  his  way,  in  men's  working 
clothes  and   in  suit  inus. 

For  a  i  mic  his  specially  was  working  suits  only,  but 

so  lias  this  line   v\'  Suitings  taken  hold  of   the    trade   that    this 

is  rapidly  becoming  as  important  branch  of  the  business 
as   the  other. 

The  furnisher  whose  competitor  carries  the  ' '  Ri  m  ist  cr  ' ' 
brand  of  working  clothing,  with  its  patent  pockets,  ex 
elusive  designs,  and  many  improvements  that  cannot  be 
obtained  elsewhere,  must  needs  stock  these  goods  himself 
if  he  wishes  to  attract  the  best  of  that  trade.  These  gar- 
ments are  known  from  the  East  to  the  West,  and  sell  well 
in  all  parts  of  ( 'anada. 

Tooke  Brothers,  Limited. 

This  firm  whose  men's  shirts,  collars,  neckwear.  halt- 
In  se  and  many  other  furnishing  lines  are  known  the  length 
and  breadth  of  Canada  have  again  come  well  to  the  front 
with  their  Winter  and  Soring  samples,  and  the  demand 
for  their  g<  ods   is  larger  than  ever. 

No  furnisher  but  would  find  it  greatly  to  his  advant- 
age  to   make   his   purchases   here.      In    fancy   half-hose   thej 

are  particularly  strong,  but  to  inspect  the  great  range  of 
underwear,  suspenders,  belt 8,  fancy  vests,  etc..  makes  one 
think  that   in  all  the  lines  required  by  furnishers  Tookes 

are  '•  specialists.'*  

The  Godrich  Knitting  Co. 

The  Godrich  Knitting  Co.  announce  to  the  trade  that 
they  are  making  an  important  change  in  their  selling 
policy.     Alter  many  years  of  successful  dealing  in  which 

they  have  satisfactorily  supplied  the  wholesale  trade. 
they  have  decided  to  send  their  representatives  direct  t.. 
the    retail    trade. 


Thej    aie  addiiij    new    n  and  extending  theii 

plant,  with  a   v  lew    to  it  i  the  mini  be  I   "I    I  In 

Th.  -e  who  have  bought  and  tented  if.  ..i   theii 

•  Maple    Leal   '  ■[    i.. 

learn   that   one  ol    then-  new    lines  will   be   a   lull 
cotton  hosierj    which   will  bear  the  -aim    trade  i 

Belding,  Paul  &  Co. 
Belding,   Paul  <v    I  large   manufacturers  ol 

ribbons,  ami  eai  rj    a  stoi  i  nabling   them 

to  till  orders  promptly.    Tin-  ought  to  be  ol  great  advant 
age  to  every    merchant,  and  a  saving  of  both  monej   ami 
time,  as   it    largelj    reduce-,     the   percentage  of     Burplua 

-locks   at    the    end    ol    each    season. 

Caulfeild,  Bums  &  Co. 
This  firm,  while -carrj'ing  a  lull  range  of  almost  everj 
thing  in    the   men's    furnishings   line,   are   paying   special 
attention    to    hosierj    and    underwear,   Summei    suits   and 

fancy  \rsls.  Some  of  Iheir  new  vests  arc  most  beautiful 
ami   are  sure   to   sell    well    with    nnv    merchant    who   handle- 

them.  All  the  newest  styles  in  Summer  Miiiin-s.  in  ma- 
terial and  cut.  are  shown.  <>nc  special  line  of  hosierj 
that  is  attracting  a  greal  deal  of  attention  is  a  -ilk  em- 
broidered  cashmere   in   the   verj    neatest    and    most    tastj 

patterns    and    colors,    that    can    be    retailed    at    25c.      Thi-    i- 

-ii ri ■  to  -ell  a-  heretofore  35c.  has  been  the  cheapest  at 
which  such  hose  could  be  regularlj  -old.    Their  travellers 

are  out  with  a  lull  line  ol  the  newest  things  and  the 
best    selling   old   one-. 

Allcock.  Laight  &  Westwood. 

Allcock,  Laighl  &  Westwood  direct  special  attention 
io  the  announcement  contained  in  their  advertisement  in 
this  is-ue.  regarding  Chas.  Laight  iV  Son's  needles.  A- 
t  he  linn  have  everj  confidence  in  these  needles,  they  feel 
their  customer-  will  find  them  perfectlj  satisfactory  and 
sec I    to    none.  

Montreal  Waterproof  Company. 
The    Montreal     Waterproof    Clothing    Co.    begs      to    an 

noiince  that  In  addition  to  their  waterproof  ami  rain- 
proof garments  thej    are  producing  a   line  grade  of  .-.,- 

tumes,   skirls   and   outer   garments   under   the   nai »f   the 

Hell  Costume  Co.  Tin-  companj  is  to  be  incorporated 
this  mi  nth  under  Dominion  charier,  with  Mr.  II.  Wener, 
proprietor  of  the  Montreal  Waterproof  Clothing  Co.,  as 
president.  They  intend  manufacturing  at  once  and  will 
show  a  beautiful   range  of  -ample-  \'^v  the  Spring  sorting 

ami     fall    trade.      The    na f    the    Montreal    Waterprool 

Clothing  Co.  is  a  guarantee  of  the  quality  of     the  g 1- 

which  the  Bell  Co..  under  the  -aim    management  will  turn 

out. 

The  Ontario  Neckwear  Co. 
The  Ontario  Neckwear  Co.  arc  showing  three  of  their 
newest  styles  in  another  part  of  this  number.  The  "Fifth 
Avenue  "  bow  i-  one  ol  them.  Tin-  -I  \  le  ha-  been  popu- 
lar on  the  other  side  all  Fall,  but  i-  just  Coming  into  vogue 
here  now.  The  -well  little  militar.v  -lock  shown  on  the 
hit  of  the  cut  comes  in  navj  and  red.  with  insets  ol 
champagne.  Thej  are  decorated  with  -mall  spun  silk 
buttons  to  match  the  -ilk  of  the  groundwork  of  the  stock. 
The  point  i-  finished  with  a  jaunty  tassel. 

Nicholson  &  Co. 
The  firm  that  clam-  to  be  the  original  introducers 
the    modern    raincoat    i-    Nicholson    &    Co..    London. 
represented   in   (anada   bj    John   C.    Butler,    il^  Clarence 
street,   London,  Ontario.     Tin-  companj    is  doing   an   in- 
creasing  large   business   in   ('anada    where     shipments  of 
their  ladies'  and  -cut'-  rainproof  coats  have  met   with  a 
flattering  reception.    Their  range  of  patterns  in  rainproof 
cloth-  and   flannel   suitings  i-  of  a   large,  exclus 
varied    description,   and    their   new    proofing    plant    enables 
them  to  guarantee  their  proof.     Nicholsoi    a   ''■■    are  di- 
rectlj    represented   in   South    Africa,     Australia,  Canada, 
China,  India.  Japan.  New  Zealand,  an. I  the  carrj 

a  full  range  of  samples  and     patterns.     Mi     Butler,     the 
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Canadian  a^ent,  keeps  a  stock  of  their  coats  for  both 
ladies  mid  gents  and  Canadian  houses  can  obtain  imme- 
diate delivery.  — — 

The  New  York  Silk  Waist. 

The  New  York  Silk  Waist  Company's  representatives 
are  new  on  their  regular  Spring  trips,  ami  all  report  a 
successful  business  with  the  "  shield  "  brand  garments. 

The  skirl,  suit  and  jacket  department  is  running  full 
time  in  Spring  goods  which  have  been  most  successful 
with  the  trade  this  season. 


New  York   Skirt  Manufacturing   Co. 

A  representative  of  "  The  Dry  Goods  Review  "  while 
calling  on  skirl  manufacturers  in  Montreal,  among  others 
visited  the  New  York  Skill  Manufacturing  Co.,  where  he 
had  an  interview  with  their  designer  who  has  just  return- 
ed from  New  York.  This  gentleman  has  brought  with  him 
a  great  many  ideas  which  will  be  helpful  to  him  in  mak- 
ing np  skirts  to  suit  every  taste  and  pocket.  The  com- 
pany say  they  will  he  out  about  the  15th  of  this  month 
with  the  largest   variety  of  choicest  skirts  ever  shown  in 

this  country.  

Of  Interest  to  Advertisers. 

Merchants  are  more  and  more  coming  to  realize  that 
when  they  entrust  their  newspaper  advertising,  and  other 
advertising  matter,  to  trained  advertising  men  better  re- 
sults are  bound  to  follow,  and  that  the  business  gained 
from  advertising  which  is  planned  and  designed  to  just 
fill  their  individual  needs  more  than  pays  for  its  cost.  In 
fact,  the  merchant  is  learning  to  appreciate  the  value  of 
the  work  of  the  advertising  man,  and  to  look  upon  him  as 
a   distinct    helper. 

This  little  dissertation  may.  we  hope,  serve  to  intro- 
duce favorably  to  "  The  Review's  "  readers  Child  & 
Fall,  of  Wakefield,  Mass.,  whose  ad.  on  page  229  you 
have  noticed  without  doubt. 

This  firm,  we  believe,  will  take  care  of  your  advertis- 
ing needs  in  a  manner  which  will  prove  both  profitable 
and  satisfactory  to  you. 

Values  in  Overalls. 

The  Star  Shirt  and  Overall  Co.,  518  Craig  street, 
Montreal,  are  offering  the  trade  some  exceptional  values 
in  overalls,  tweed  pants,  etc.  Their  goods  are  what  is 
known  as  the  one-piece  manufacture,  and  this  is  a  well- 
known  advantage  to  the  wearer  of  overalls.  They  are 
strongly  sewn  and  riveted  with  patent  buttons,  are  good 
fit  and  wear  well.  In  tweed  pants  they  are  offering  some 
well-made  Canadian  tweeds  at  very  moderate  prices. 


Correct  Belts  for  Spring. 

The  Champion  Mfg.  Co..  New  York,  say  the  correct 
belts  for  Spring,  1904,  are  the  "  Hip,"'  "  Blouse," 
"  Wave  "  and  "  New  Arabella  "  belts,  all  of  which  are 
to  be  had  from  jobbers.  They  are  made  in  the  newest 
and  staple  leathers,  black  and  colors  and  sell  at  25c.  and 
50c.  The  "  Hip  "  belt  which  is  a  novelty,  is  so  construct- 
ed thai  it  produces  "decided  hips"  and  will  bold  the 
skirt  band  in  place  without  attachments.  The  "Blouse" 
belt  has  a  drop  front  rounded  out  to  conform  to  the  pre- 
vailing blouse  front  waist  and  is  altogether  a  very  desir- 
able belt. 

Visit  to  a  Dyeing  Establishment. 

A  representative  of  "The  Dry  Goods  Review"  re- 
cently paid  a  pleasanf  visit  to  the  large  dyeing  establish- 
ment of  the   British   American   Dyeing  Co.,  Montreal. 

The  J  oar  1903  has  been  one  of  unusual  prosperity  with 
this  firm  as  in  seevral  of  their  departments  they  have  had 
to  lnrsjclv    increase   their  capacity. 

The  French  cleaning  department,  which  is  one  of  the 
imp-u'ant  features  in  a  well-regulated  dyeing  establish- 
ment; has  been  doubled  in  its  capacity  during  the  present 
year,  to  keep  up  with  orders.  The  pressing  department 
ba<3  also  been  largely  augmented  with  new  and  improved 
machinery   imported    direct    from    Scotland.      These    addi- 


tioi  >   necessitated   another   100-horse-power  boiler  in   the 

en  Line  room. 

The  British  American  Dyeing  Co.  has  lon.u  enjoyed  a 
reputation  for  first-class  work.  The  proprietor  is  Joseph 
Allen  who  has  been  42  years  in  Montreal  and  30  years 
managing  this  business.  He  is  assisted  by  his  two  sons 
who  have  both  grown  up  to  the  business,  spending  some 
years  in  perfecting  their  trade  in  Europe  where  they  se- 
cured   high    honors    Cor   efficiency,    winning   the   City   and 

Guilds  of  L Ion   Institute  first  medal  on  the  technology 

of  five   years,   and   first    prize   from     Yorkshire     College, 
Leeds,  Eiig.  

Old  Bleach  Linens. 

Mr.  Cosbie,  who  is  the  Canadian  agents  for  the  "  Old 
Bleach  "  Linen  Co.,  of  Randalstown,  Ireland,  informed  a 
representative  of  "  The  Review  *'  that  his  company  were 
vrery  much  tdeased  with  the  way  their  linens  had  been 
brought  to  the  notice  of  the  trade  in  the  Dominion,  as 
there  had  been  enquiries  received  for  them  from  ocean 
to  ocean. 

These  linens  are  sure  to  please  wherever  shown,  by 
reason  of  there  lusterous  sheen  and  soft  silk  texture  and 
their  strength  and  wearing  qualities,  also  by  the  fact  that 
repeated  washings  dies  not  destroy  their  beauty,  as  the 
finish  goes  right  through,  and  is  not  merely  a  surface 
finish  as  is  so  often  the  case.  These  linens  are  grass 
bleached,  and  there  is  something  delightful  in  the  idea 
that  the  sun,  the  rain,  the  dew  and  the  winds  of  heaven 
are  the  only  agents  used,  in  place  of  the  many  chemicals 
so  generally  employed. 

The  damask,  hemstitched  and  fringed  towels  manufac- 
tured by  this  firm  are  beautifully  soft,  lusterous  as  silk, 
and  very  absorbent.  They  are  made  in  a  number  of  beau- 
tiful and  highly  artistic  patterns.  The  trade  mark  "Old 
Bleach  "  is  stamped  on  every  article,  and  on  every  yard 
of  toweling',  sheeting,  pillow-case  linen,  etc.,  and  is  a 
guarantee  that  the  goods  so  stamped  are  all  pure  linen 
and  grass  bleached. 

This  make  of  linen,  though  only  just  introduced  here, 
is  well  appreciated  in  the  Old  Country,  and  has  been 
favorably  commented  on  by  such  papers  as  the  Queen, 
the  Gentlewoman,  and  Coming  Modes. 

As  a  further  proof  of  their  excellence  it  may  be  men- 
tioned that  a  large  order  was  given  to  this  firm  by  the 
Royal  household  for  linen,  for  the  special  use  of  the 
King's  guests  at  the  coronation. 

Visited  by  Canadian  Buyers. 
Corby.  Palmer  &  Stewart,  of  St.  Paul's  Churchyard, 
London,  England,  report  that  numerous  Canadian  buyers 
now  find  their  way  into  their  showrooms,  where  business 
of  a  most  satisfactory  nature  on  both  sides  is  generally 
transacted.  That  their  export  trade  in  ladies'  and  child- 
ren's costumes,  jackets,  capes  and  mantles  is  increasing 
so  largely  is  no  doubt  due  chiefly  to  the  good  judgment 
displayed  in  the  selection  of  materials  and  patterns  for 
this  department.  The  illustration  in  their  advertisement 
on  page  ....  shows  an  English  tailor-made  costume  of 
striped  cloth,  trimmed  "glace."  Although  this  particu- 
lar garment  is  a  cheap  one.  the  same  pattern  is  made  up 
in  several  grades  of  better  material. 


Alaska  Feather  and  Down  Company. 

The  Alaska  Feather  and  Down  Company,  of  Montreal, 
Limited,  have  shown  commendable  promptness  in  prepar- 
ing their  new  samples  of  eiderdown  ^uilts  and  cotton 
comforters.  As  stated  in  their  advert isenient.  they  are 
now  in  a  position  to  book  orders  for  a  complete  range  of 
patterns  and  designs  selected   from  the  world's  markets. 

The  Alaska  Feather  and  Down  Coinpanv.  of  Montreal, 
Limited,  are  offering  two  "  specials  "  in  handsome  sofa 
cushions  for  the  "  holiday"  trade.  As  thev  are  extra 
good  value,  thev  should  be  equally  interesting  for  the 
usual  "  stocktaking  sales  "  and  "  bargain  tables  "  of 
January-  One  line,  "  No.  100."  "rice  $10.50  a  dozen,  is 
made  up  with  high-class  lithographed  top.  22  inches 
square,    fine    quality    down-proof   sateen    in   self   color   to 
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match  top,  filled  with  their  popular  --  Manitoba  "  filling. 

other  line,  "  No   200,"  price  $12.50  a  dozen,  is 
differenl   design,  with  the  additit I  a  eloseh    eatb 

mffle. 

Wilson  Bros.  &  Co. 

Few  houses  of  the  age  of  Wilson  Bros.  &  Co.,  who 

sale  dr)    g Is  and  Bmallwares,  Ottawa,  Ont.,  can  I 

of  B  more  successful  career,  than  this  Arm  can  do.     I 
tabliahed  jusl  four  years  ago,  the)  have  buill  up  a  Btead) 
and   growing    trade,    which    bas   placed    them    among    the 
foremosfof  their  kind   in    Eastern  Ontario. 

Though  the  Ottawa  district  is  their  legitimate  ter 
ritory  and  is  thorough!)  covered  b)  them,  yel  the  Arm 
do  ii"i  I>\  an)  means  confine  themselves  to  home  trade, 
their  representatives  being  found  soliciting  business  (and 
getting  a  share  of  it  too,)  many  hundred  miles  from 
home. 

Smallwares  is  Wilson  Bros.  &  Co.  s  specialt)  and  tnei? 
stock  includes  all  the  latesl   novelties  which  are  so  neces 

sar)   to  this  iraportanl  branch  of  (lie  Dr)  G Is  business 

The)    also  carry   many  good   lines  of  Btaple     and   fane; 
dr)  goods. 

Wilson   Bros,  are  making  a  special   push   for  Spring 
trade  and  their  samples  new  in  the  hands  of  their  tra\ 
ellcrs  are  well  Worth  inspection. 

Ready-made  Clothing  and  Overalls. 

A  firm  with  whom  business  is  growing  is  the  East 
Clothing  Co.,  of  St  Hyacinthe,  Quebec.  Though  having 
beenin  business  as  manufacturers  of  ready-made  clothing 
and  overalls  onl)  a  little  over  three  years,  their  success 
lias  been  mosi  unusual.  Pour  representatives  cover  Que 
bee  and  Ontario.  The  firm  will  shortly  move  ..■ .  •  new 
premises  at  the  market  place,  at  the  corner  of  St.  Anloiim 
and  St.  Simon  streets.  Here  thev  will  have  over  12,000 
feet  of  floor  space. 

Where  to  Ba;T  Skirts 

One  of      the   must      important      departments      to      have 

thoroughl)  up-to-date  in  all  particulars  is  the  skin  de- 
partment. Merchants  who  desire  to  ace., mulish  this  can 
do  so  by  placing  their  orders  with  the  Empire  Manufac- 
turing  Company.    Limited,    who    are    now    showing   one   of 

the  most    extensive   ranges  of  medium     priced   skirts  on 

the    market.      These    are    also      of    the    ver\     latest       styles. 

W'nte  for  samples. 

The  Deacon  Shin  Co.,  of  Bellevile,  Oman...  is  a  new 
enterprise  of  one  year's  standing,  thai  has  had  a  rapid 
growth.  Their  output  has  been  principally  men's  work- 
bag  shirts. 

'  This  tit  in  started  in  the  Fall  of  1902  with  a  leu  ma- 
chines and  this  year  were  compelled  to  build  a  new  brick 
factory  building  110x38  feet,  which  is  equipped  with  the 
very  latest  machinery,  capable  of  doing  the  finest  and 
fastest  work.  Their  range  of  sample-  for  Spring  is  large 
and  varied  and  comprises  mam'  new  things  in  tins  line. 

Mr.  W.  B.  Deacon,  the  presidenl   and     manager,  has 
had  many  years  experience  in  the  custom  shirt   making, 

and  retail  trade,  and  conducts  at  p resent  one  of  the  finest 
and  most  up-to-date  gents'  furnishing  stores  in  Eastern 
Ontario,  thus  enabling  him  to  be  in  constant  touch  of  the 

consumer  and    to  know    their   wants   and   desires.      lie   has 

been  ver)  successful  in  supplying  one  of  the  best  lines 
of  working  shirts  that  is  being  made  in  Canada  to-day. 

Rug  Fringes. 
A.  R.  Burrows  v.\  Co.,  of  Guelph,  Ont.,  who  have  made 
i  specialt)  of  rug  fringes,  and  who  have  increased  their 
plant  these  last  few  mouths,  are  being  well  paid  for  their 
expenditure,  as  they  have  had  a  very  successful  season. 
Their    goods    are    all    turned    out    neatly,    and    of    the    best 

qualitv,  as  well  as  a  large  range  of  up-to-date  styles 

varieties,   in   that    line  of  goods. 


Bridgeport,  foi  inl  ringemenl  ol   Macw  illi 

Bunpeti<lci>      The  I  nited  State*  rt   uphold  the  validit) 

of   Macwilliam'H  patent    a*  controlled   by   the     Presidenl 

Suspender  p< le.  ami  find  the  Connecticut  Web  Co  guilt) 

of  infringement  id  i  be  patent 


New  Effects  in  Shirt  Waists. 

Tooke   Bros.,   Limited,  are  meetint    with   unusual 
cess  in  the  Bhirt   waist  department.     Their  value  is  right, 
Mud  the  Ktyles  original.     Perfect   fit   has  always  been  up 
pernios!  in  this,  as  well  as  in  the-  shirt  department,  which 

accounts,  in  a  great   mean foi   the  popularity   of  then 

shirl    waists  among   the   ladies     ol    Canada.     At    pn 
their  designei   if  completing  then   i,  •  Ihina 

silks  and  other  soft  pffeet*  which  is  published  m 

this  issue.    In  the  lace  of  i ther  whiti  .  the  col- 

ored shirl  waist  is  in  stead)  demand.  Even  lad)  must 
have  some  for  the  house.  \m-  morning  weai  and  travel- 
ling.  Scotch    Madia-  doth-   in  eat    -tripe  effects  are  the 

strongest      seller-.      Ever)    rchant      Bhould      see    then 

enormous  range  and  the  variet)  of  trimmings  used,  as 
it  would  be  quite  impossible  to  describe  it   in  an  Issue  of 

Parcel-Tieing  Tape. 

An   interesting   novelt)    has  I  ecu    placed   on   the  < 
adian  market   bv  Geo.  II.   Wheatcroft,  Wirksworth, 
land,  in  the  form  of  Advertising  Tape  to  be  used  in  tie- 

ing  up  parcel-.  It  i-  mad.-  in  a  great  variet)  of  colors, 
and  has  the  appearance  of  silk  ribbon,  while  costing  lit- 


tle more  than  twine.     It    is,  besides  a  splendid  advertis 
ing  article,  as  ma)   be  seen  from  the  accompanying  illus 
tration.     The  Wheatcroft   tape-  are  well  known,  the  out- 
put   of   their   factories   being   among     the   largest    in    the 
world.     Mr.  Wheatcroft,  junior,  visited  Canada  last    5 
tember.     The)    are   represented   in   Canada   b)    the   A.  T. 
Porter  tmportin«  Co.,   Montreal. 

Three  New   Collars. 

Tooke   Bros.,   Limited   bronchi   out   two  attractive 
lars    in    January,     1002.     The   "  Goodform  "     and     the 
■•  Mil,.."  the  merchants  and  men's  furnishers  of  Canada 
know    if  the)    were  popular  or  not.     They  certainl)    were 
appreciated,  if  one  can  judge  by  the  enormous  -ale-  in 

each.     This   year,   the   sai -ompan)      are    introducing 

three  new  collar-  the  "Chamberlain"  and  "  Fiscal 
l\,|u.x  ••  at  $1.00  per  dozen,  and  the  "  Balfour"  mad. 
in  •'Iron  frame  linen.-'  controlled  b)  this  company  in 
Canada   and    ironed    b)    hand,  at    $1.50   per     do  B) 

,.|,  _,.  study,  Tooke  Bros.,  Limited,  have  attained  what 
th,.  public  are  looking  for  in  a  high  band  collar.  One 
that  tils  so  perfectl)  that  the  vest  does  not  work  under 
,  utside  hand.  The  tine  point-  of  collar  makinp 
closel)  looked  alter  by  this  company,  which,  with  then 
celebrated  laundry  work,  make-  their  colls  popu- 

lar  in   the   trade  and   in   constant    demand. 


A  Suspender  Suit. 
Decision    has    heeli    ^wvn    in    the    suit    preferred    by    the 

President  Suspender  Co.  against  the  Connecticut  Web 


Bas  Mountings. 

B.  Conlan  4  Co.,  of  Newarl  some 

new  lines  in  bag  mountings,  which  are  interesting  to  the 

Canadian   trade. 
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Barber,  Henry,  &  Co.,  Toronto. 
Fahey,  Win.,   Toronto. 
Hoskins,  David,   Toronto, 
lenkins  and  Hardy,  Montreal,  Toronto,  New 

York. 
Kidd,  F    H.,   Toronto. 
Merson,  Geo.  O.,   Toronto. 
Williamson,  F.  G.,   Toronto. 

Advertisement  Writers. 

Child  &  Fall,  Wakefield.  Mass. 

Barristers,  Solicitors,  etc. 

Atwater,  Due  os  &  Chauvin,  Montreal. 
Beatty,     Blackstock,     Fasken    and    Kiddell, 

Toronto. 
Burritt,  Jas.  H.,  Pembroke. 
Cameron,  D.  O.,  Toronto  and  Oakvillt. 
Hamilton,  J.  C,  Toronto. 
Tupper.  Pnippen  &    Tapper,  Winnipeg. 
Vidal,  I.  L.  0.,  Quebec  and  Montmagny. 

Belts. 

Allcock,  Laight  &  Westwood  Co.,  Toronto. 
Champion  Mfg.  Co.,  New  York. 
Garland,  John  M.,  Son  &  Co.,  Ottawa. 
Garneau.  P. ,  Fils  &  Cie.,  Quebec. 
German  Artistic  Weaving  Co.,  New  York 
"  Ladies'  Wear,"  'Toronto. 
Western  Leather  Goods  Co.,  Toronto 
Whitfield,  MayallJ&  Co.,  Montreal, 
Wilson,  Bros.  &  Co.,  Ottawa. 

Blankets,  Quilts,  Travelling  Rugs,  etc. 
Brock,  W.  R.  Co.,  Montreal  and  Toronto. 
Canadian  Colored  Cotion  Mills  Co. 
Garneau,  P.,   Fils  &  Cie.,  Quebec. 
Macdonald,  John  &  Co.,  Toronto 
Taylor,  T.  H.,   Co.,  Chatham. 
Toronto  Feather  Sl  Down  Co.,   Toronto. 
Turner,  J.  ].,  &  Sons,  Peterborough. 
Woods  Limited,  Ottawa. 

Boots  and  Shoes. 

McLaren  &  Dallas,   Toronto 

Camping  Goods, 

Turner,  J.  J.,  &  Sons,  Peterborough. 
Woods  Limited,  Ottawa. 

Carpets,  Curtains,  Rugs,  etc. 

Brock,  W.  R.,  Co.,  Montreal  and  Toronto. 

Burrows,  A    R.,  &  Co.,  Guelph. 

Fried,  Wright  &  Co.,  London. 

Garland,  John  M.,  Son  &  Co.,  Ottawa 

Garneau,  Fils  &  Cie,  Quebec. 

Guelph  Carpet  Mills  Co.,  Guelph. 

Hamilton  Cotton  Co.,  Hamilton. 

Hees,  Geo.   H.,  Son    &   Co.,    Montreal  and 

Toronto. 
Imperial  Carpet  Co.,  Toronto. 
Knox,  Morgan  &  Co.,  Hamilton. 
Macdonald,  John  &  Co.,   Toronto. 
Seagram,  A.  W.,  'Toronto. 

Cash  Registers,  Carriers,  etc 
Cutting,  Fred.  C,  Toronto. 
Hallwood  Cash  Register  Co.,  Toronto. 

Cloaks,  Costumes,  Skirts,  Shirt  Waists,  etc 
American  Silk  Waist  Co.,  Montreal. 
Brock,  W.  R.  Co.,  Montreal  and  Toronto. 
Canadian  Underskirt  Co.,  Toronto. 
Cater,  Piatt,  &  Co.,  London,  Eng. 
Corby,  Palmer,  &  Stewart,  London,  Eng. 
Empire  Mfg.  Co.,  Montreal. 
Garneau,  P.,  Fils&  Cie.,  Quebec. 
Hitchcocks,  Williams  &  Co.,  London,  Eng. 
McKinnon,  S.  F.,  &  Co,,  Montreal,  Quebec, 

and  Toronto. 
Merchants  Mantle  Mfg.  Co.,  Toronto. 
New  York  Silk  Waist  Mfg.  Co.,  Montreal. 
New  York  Skirt  Mfg.  Co  ,  Montreal. 
Northway,  )ohn,  &  Son,   Toronto. 
Phillip-,  S.  &  Co.,  New  York. 
Pugh  Mfg.  Co.,  33  Church  St..  Toronto 
Rylands  &  Sons,  Manchester,  Eng 
Salem  Co.,  Montreal. 
Star  Mantle  Mfg.  Co.,  Montreal. 
Star  Whitewear  Mfg.  Co.,  Berlin. 
Tooke  Bros.,  Limited,  Montreal. 
Waldman  &  Sommer,  Montreal. 
Whitfield.  Mayall  &  Co.,  Montreal. 


Corsets. 

Brush  &  Co.,   Toronto. 

Konig  &  Stuffman,  Montreal. 

Parisian  Corset  Mfg.  Co  ,  Quebec 
Cottons,  Prints,  Shirtings,  etc 

Brock,  W.  R.,  Co.,  Montreal  and   Toronto 

Brophy,  Cains  &  Co.,  Montreal. 

Conadian  Colored  Cotton  Mills  Co. 

Garland,  John  M.,  Son  &  Co.,  Ottawa. 

Greer  shields  Limited,  Montreal. 

Hitchcock,  Williams  &  Co  ,  London,  Eng. 

Horrockses,   Crewdson    &    Co.,  Manchester 
and  London,  Eng. 

Knox,  Morgan  &  Co.,  Hamilton. 

Macdonald,  John,  &  Co.,  Toronto. 

Rylands  &  Sons,  Manchester,  Eng. 

Wyld-Darling  Co  .  Toronto. 
Cotton  Batting. 

Henderson,  Robert,  &  Co.,  Montreal. 
Crockery  and  Glassware. 

Barnard  &  Holland  Co.,  Montreal 

Gowans,  Kent  &  Co.,  Toronto. 

Dress  Goods,  Silks,  etc. 

Briiish-American  Import  Co.,  Montreal. 

Brock,  W.  R.,  Co.,  Montreal  and  Toronto. 

Brophy,  Cains  &  Co.,  Montreal. 

Canadian  Colored  Cotton  Mills  Co. 

Debenham,  Caldecott  &  Co.,  Montreal,  Que- 
bec and  Toronto. 

Garland,  John  M.,  Son  &  Co.,  Ottawa. 

Garneau.  P.,  Fils  &  Cie,  Quebec. 

Greenshields  Limited,  Montreal. 

Harris  &  Co  ,  Rockwood. 

Hassberger,  E.  S.,  Montreal. 

He*son  Woollen  Mills,  Amherst,  N.S. 

Hitchcock,  Williams  &  Co.,  London,  Eng. 

Ishikawa,  K.,&Co.,  Toronto. 

Knox,  Morgan  &  Co.,  Hamilton. 

Konig  &  Stuffmann,  Montreal. 

Kyle,  Cheesbrough  &  Co.,  Montreal. 

Law,  Russell  &  Co.,  Bradford  and   London, 
Eng. 

Leigh  Mills,  London,  Eng..  and  Bradford. 

Macdonald,  John,  &  Co.,  Toronto. 

Nisbet  &  Auld,  Toronto. 

Piiestley's — Greenshields  Limited,  Montreal. 

Rylands  &  Sons,  Manchester,  Eng. 

Taylor,  T.  H.,  Co  ,  Chatham. 

Wyld-Darling  Co..  Toronto. 
Dressing  Gows,  Smoking  Jackets,  etc 

Hassberger,  E   S.,  Montreal. 

Hine,  Parker  &  Co.,  London,  Eng. 

Dyers,  Cleaners,  etc. 

British    American     Dyeing    Co..      Montreal. 

Parker,  R.,  &  Co.,  Toronto 
Educational. 

Belleville  Business  College,  Belleville,  Ont. 

Canadian  Correspondence  College,  Toronto. 

St.  Margaret's  College,  Toronto. 

Western  Business  College,  Toronto. 

Willis  Business  College,  Ottawa. 
Embroideries,  Laces,  Veilings,  etc 

Brock,  W.  R.,  Co.,  Montreal  and  Toronto. 

Brophy,  Cains  &  Co..  Montreal. 

Canada  Veiling  Co.,  Toronto. 

Caverhill  &  KUsock,  Montreal. 

Debenham,  Caldecott  &  Co.,   Toronto. 

Garland,  John  M.,  Son  &Co.,  Ottawa. 

Garneau.  P.,  Fils   <&Cie,  Quebec. 

Hitchcock,    Williams  &  Co.,   London,   Eng., 

Knox,  Morgan  &  Co.,  Mamilton. 

Konig  &  Stuffmann,  Montreal. 

Kyle,  Cheesbrough  &  Co.,  Montreal. 

Macdonald,  John,  &  Co..  Toronto. 

Seagram,  A.  W.,  Toronto. 

Sparrow,  J.,  Audley  &  Co.,  London,  Eng. 

Rylands  &  Sons,  Manchester,  Eng. 

Whitfield,  Mayall  <&  Co.,  Montreal. 

Wyld-Darling  Co.,   Toronto. 

Engravers. 

Grip,  Limited,  Toronto. 

Legg  Bros.  Engraving  Co.,  Toronto. 

Toronto  Engraving  Co.,  Toronto. 
Fancy  Goods,  Novelties,  eto. 

Allcock,  Laight  &  Westwood  Co.,  Toronto 

American   Electrical   Novelty  and  Mfg.  Co.. 
Montreal. 

Brown  Bros.,  Toronto. 


Greenshields  Limited,  Montreal. 
Ingersoll,  Robt.  H.,  &  Bros.,  New  Yoik 
McMahen,  Granger  &  Co.,  London. 
Nerlich  and  Co.,  Toronto. 
Phillips  &  Wnnch,  Toronto  and  Quebec 
Porter,  A.  F..  Importing  Co.,  Montreal 
Rea,  A.  E.,  &  Co.     Toronto. 
Weese,  G.  A,  &  Son,  Toronto. 
Western  Leather  Goods  Co.    Toronto 
Westwood,  C.  H.,  &  Co.,  Toronto. 
Whitfield,  Mavall  &  Co.,  Montreal. 
Wilson  Bros.  &  Co.,  Ottawa 

Finance,  Insurance,  eto. 

Arbuckle,  Smith  &  Co.,  Glasgow,  Scotland 

Bank  of  Commerce:  Toronto. 

Bank  of   Toronto,  Toronto. 

British  America  Assurance  Co.,  Toronto. 

Canada    Pe  manent    Mortgage  Corporation 
Toronto. 

Confederation  Life  Association,  Toronto. 

Dominion  of  Canada  Guarantee  &  Accident 
Insurance  Co.,  Toronto. 

Merchants  Mercantile  Co.,  Montreal. 

Meiropolitan  Bank,  Toronto. 

TorontoGeneral  Trusts  Corporation, Toronto 

Western  Assurance  Co.,  Toronto. 
Flannels,  Flannelettes,  etc. 

Brock,  W.  R.,Co  ,  Montreal  and  Toronto. 

Canadian  Colored  Cotton  Mills  Co. 

Horrockses,    Crewdson    &    Co.,    Manchester 
and  London,  Eng. 

Knox,  Morgan  &  Co  ,  Hamilton, 

Leigh  Mills  Co  .London. Eng.,  and  Bradford. 

Macdonald,  John  &  Co.,  Toronto. 

Paris  Mincey  Mills  Co  ,  Paris. 

Rylands  &  Sons,  Manchester,  Eng. 

Wylie,  James  H.,  Almonte. 

Furs. 

Alexandor,  A.  J.,  Montreal. 

Bishop,  J.  H  ,  Co., .Sandwich. 

Edgar,  Coristine  &  Co.,  Montreal. 

Fried,  Wright  &  Co.,  London. 

Hitchcock,  Williams  &  Co.,  London,  Eng. 

Johnson,  Hiram,  Montreal. 

Marshall,  John,  &  Co.,  London. 
General  Dry  Goods. 

Brock    W    R.,  Co.,  Montreal  and   Toronto. 

Brophy,  Ca  ns  &  Co.,  Montreal. 

Debenham,  Caldecott  &  Co,,  Toronto. 

Garland.  John  M..  Son  &  Co.,  Ottawa. 

Garneau,  P.,  Fils  &  Cie,  Quebsc. 

Greenshields  Limited,  Montreal. 

Hitchcock,  Williams  &  Co.;  London.  Eng. 

Knox,  Morgan  &  Co..  Hamilton. 

Kyle,    Cheesbrough    &    Co.,    Montrea'    and 
Winnipeg. 

Macdonald,  John,  &  Co.,  Toronto. 

McMahen,  Granger  &  Co.,  London. 

Nisbet  &  Auld,  Toronto. 

Rvlands  &  Sons,  Manchester,  Eng. 

Wyld-Darling  Co.,  Toronto. 

Gloves,  Mittens,  etc. 

Bi  'gar,  Wm.,  &  Son,  Gait. 

Clark,  A.  R.,  &  Co.,  Toronto. 

Double  Use  Mitten  Co.,  Dundas. 

Gahbert,  F  ,  Montreal. 

Garneau,  P.,  Fils  &  Cie,  Quebec. 

Greenshields  Limited,  Montreal. 

Goderich  Knitting  Co.,  Gode  ich. 

Hudson    Bay    Knitting   Co..    Montreal    and 
Winnipeg. 

Marshall,  John,  &  Cl,  London. 

Nisbet  &  Auld,  Toronto. 

Paquette  Bros.,  Montreal. 

Pewny's — Green-hields  Limited,  Montreal 

Rylands  &  Sons,  Manchester,  Eng. 

Sovereen  Mitt,  Gove  and  Robe  Co.,  Delhi. 

Storev,  W.  H.,  &  Son,  Acton. 

Wallen,  John  L.,  &  Co.,  Winnipeg. 

Woods  Limited,  Ottawa. 
Handkerchiefs. 

"  Excelda.'' 
Hats  and  Caps. 

Marshall,  John  &  Co.,  London. 

Edgar,  Coristine  Co.,  Montreal 

Fried,  Wright  &  Co.,  London. 

Goderich  Knitting  Co.,  Goderich. 

Havves,  Von  Gal  Co.,  Boston,  N.Y. 

Woods,  Limited,  Ottawa. 

Wreyford  &  Co.,  Toronto. 
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Jobbers  and  Commission  Agents 

Banning  A  Barsalow  .  Montreal 

Rlai  kU-\ ,  Win  .  I  uronto. 

Haws.  R  .  A  S  in,  Toronto 
Knife  Cleaning  Machine. 

Decatur,  Bull  8  I  lo     Montreal. 
Knitting  Wools. 

BaldwTo,    |   A    1     Halifax,  Boa 
Linens. 

Brophy,  (  lail  I  .V  <  lo  ,    Mnniir.il 

i  rat  nr.iu,  P    Fils  ft  i  lie,  Quebec 

Old  iiu. nil  Linen  Co  .  Randalstown,  Ireland 

Garland,  John  M  .  Son  ft  Co.,  I  Ittawa 

Greenshields  Limited,  Montreal 
mi.  \    w '  .  i  oronto. 

Rylands  ft  Sons,  Manchester    Eng 

Salem  ( lo.,  Moni 

I  iddell,  Win    .v  Co.,  Belfast,  In 

Wild  Darling  Co.,   Toronto. 

M<  Dowell,   Vndrew  II  .  Montr 

Brock,  w.  R.,  Co.,  Montreal  an<l  Toronto 
Linen,  Silk  and  Cotton  Threads. 

Belding,  Paul,  A  Co  .  Montreal. 

Frank    A    Bryce,    Montreal,    Quebec     anil 
Toronto. 
Linings  and  Canvaists. 

McLean,  Andrew,  A  Co.,  New  York. 

Garland,  John  M.,  Son  &  Co.,  <  Ittawa 

Kirk,    Samuel,   A  Suns,   London,   ling.,  and 
Manchester 

Rylands  ,\  Sons,  Manchester,  Eng. 

Greenshields  Limited,  Montreal 

Brock,  W.  K.,  Co.,  Montreal  anil  Toronto 
Matting. 

Ishikawu    K     ft  Co..   Toronto. 
Men's  Ready-Made  Clothing  (  Overalls, Rain 

coats,  Sweaters,  etc.). 

Brice,  Palmer  &  Co..  London,  Eng. 

Caulfeild,  Burns  &  Co.,   Toronto. 

Kried,  Wright  &  Co.,  London. 

Garneau,  P  .  Fils  &  Cie,  Qaebec. 

Hine.  Parker  it  Co.,  London,  Eng 

Knox,  Morgan  it  Co.,  Hamilton. 

Monarch  Knitting  Co  .  Dunnvilie. 

Nicholson  &  Co..  St.  Albans,  Eng. 

"  Premier"  Brand  Waterproofs. 

Star  Shirt  and  Overall  Co.,  Montreal 

Wilkins,  Robert  C,  Montreal 

Woods,  Limited,  Ottawa. 

Wrevford  it  Co.,  'Toronto. 
Metallic  Roofing. 

Metallic    Roofing    Co.,    Montreal,    Toronto 
and  Winnipeg 
Millinery,  Ribbons,  etc. 

Brock,  W.  R.,  Co..  Montreal  and  Toronto 

Caverhill  &  Kissock,   Montreal, '.Quebec  and 
Ol-taw  a 

Debenham,     Caldecott    it     Co  ,     Montreal, 
Quebec  and    Toronto. 
Hand.  John  M.,  Son  it  Co.,  Ottawa 

Golding.  G.,  it  Sons,   Toronto. 

Hitchcock.  Williams  <5t  Co.,  London,  i 

Knox.  Morgan  &  Co..  Hamilton 

McCall,  1)  ,  ,t  Co.,   Toronto 

McKinnon,  S    E,  it  Co  .   Montreal,   Quebec 
and  Toronto 

Rea.  A.  I'.     ,t  Co  .   Toronto 
Mosquito  Nett  ngs. 

McLean,    \ndrew.  Co..  New  York 
Needles,  Pins,  etc. 

ck,  Laight  it  Westwood  Co.,  Toronto 

Nickhn,  I  .  &  Co.,  Birmingham,  ling. 

Phillips  it  Wrinch.   Toronto  and  Quebec. 

Westwood.  C.  IL.  it  Co.,  'To  onto. 
Office  Systems,  Supplies,   etc 

Briggs  Ledger  System  Co.,  Toronto 

Brown  Bros.,  Toronto. 

Hart  &  Riddell.   Toronto 
Oil  Cloths  and  Linoleums. 

Brock,  W.  R  .  Co     Montreal  and  Toronto. 

Dominion  Oilcloth  Co.,  Montreal. 

Garneau,  P.,  Fils  it  Cie,  Quebec. 

Macdonald,  John,  it  Co.,  Toronto 

Rylands  it  Sons    Manchester,  Eng. 
Papier  Mache  Forms,  Wax  Figures,  ttc. 

i  latworthy  ft  Co.,   Toronto. 

Goodwin  s.  London,  Eng. 

Lyons.  Hush  it  Co.,  Lansing,  Mich. 

Palmenhcrg 's,  J,   R.    Son-    New  York 
Richardson,  A.  S..  Montreal  and  'Toronto. 
Piilows  and  Sofa  Cushions. 

Alaska  Leather  it  Down  Co..  Montreal. 

•      Geo      H       Son  A  Co  .  Montreal    and 
Toronto 


Sparrow  ,  I     Dudley   ft  Co     I  lOnrfon 
Toronto  reathei  ironlo 

Pleat  ngs. 
Rea,  \    I 
Press  Clipping. 
i  '.in. nil, in    Press     lippin      Bure  iu,  Mo 
and  i  oronto 
Racks.    Stands    for   Skirts,   eto  ,     Shoulder 
Hangers. 
i  llatwoi  u  i  oronto 

Ton. in,  *  Bra     Mi.;,  i  !o     I  oronto 
Rubber  Stamps. 

Young  C.G  .  and  Co.,    I  oronto 
Rubber  and  Waterproof  Goods. 
Beaver  Rubber  Clothing  I  o,  Montreal 

idian    Waterproof   and   Stai    Suspendei 
Co..  Montreal 

London  Rubber  Co  .   Montreal 

Montreal  Waterproof  (  Nothing I  o  .Montreal 

Nicholson  ft  Co.,  Sl    Alb  n 

National  Rubber  <  lo  .  Montreal 

'  Premier  "  Brand  Waterpi 

Standard  Mackintosh  Co.,  London 
Safes 

Lord  lone.  I  lamillon 

Taylor,  J.  &  J.,  'Toronto. 
Sails,  Awnings,  Flags,  eto 

Turner,  J.  J.,  it  S  ins,  Peterborough 

Woods  Limited,  Ottawa 
Shirts,  Collars,  Ties,  etc 

Brock,  W.  R..  Co.,  Montreal  and    I"oi 

Canadian  Neckwear  Co..  Toronto 

Deacon  Shirt  Co  .  Belleville. 

Canadian  Underwear  ('<>.,  Montreal. 

Garland    John  M     ft  Co  iwa. 

Garneau.  P.,  Fils  ft  Cie,  Quebec 

Greene,  Wm.   \  .  ft  Co    Waterloo. 

<  ireenlaw  A  Co     I  •ondon,  Eng. 

Greenlaw,  II.    I    ,&   Co      London.  Eng 

"Hero"     Brand  —  Hollins,     Win..    A     Co 
London,  Eng. 

Hine,  Parker  &  Co.,  London,  Eng 

Knox,  Morgan  A  Co.,  Hamilton 

"  Ladies'  Wear,"   Toronto. 

Macdonald.  John.  A  Co.,   1  oronto 

Mitchell,  \    B.,  Co  .   I  oronto. 

Niagara  Neckwear  Co.,  Niagara  Falls 

Ontario  Neckwear  Co.,    1  oronto. 

Rylands  A  Sons,  Manchester,  Eng 

Salem  Co.,  Montreal. 

Tooke  Bros.,  Montreal. 

Van  Allen,  L  ,  ft  Co  ,  Hamilton 

Waller,  John  L  ,  it  Co.,  Winnipeg 

Williams,  Greene  &  Rome  Co  ,  Berlin 

Woods,  John  L. ,  Montreal 

Woods  Limited,  i  ittawa 

Wilkin^,  Robert  C      Montreal 

Wyld-Darling  Co.,   Toronto 

Young  it  Rochesten,  London    Eng 
Shoe  Lares. 

Faire  Bros   ft  I  o  ,  Leicester,  Eng 

Ross.  Geo.  D.,  &  Co  .'Toronto  and  Montreal. 
Show  Cases. 

Dominion  Show  Case  (  o  .    Toronto. 

Phillips,  John,  it  < '  .,  Windsor 
Skirt  and  Hose  Supporter 

i  ireeff-Bredl  .V  Co  .  Toronto  and  Montreal 

Kieinert.  J    B. ,  Rubber  Co. ,  Toronto.     . 

Rea    A     1       .V  <  o  .  Toronto. 

Smsllwarea. 

Allcock.  L*ight  it  Westwood  Co.,  1  oronto 
Dieckerhoff,  Raffloer  ft  I  lo  .  Toronto 
Economy  Dry  Goods   Tag  Mfg    Co      I  nmali 

Wis    i    S.A 
Faire  Bros,  ft  Co     Leicester    Eng. 
Ridout,  Oro     it  Co.. 'Toronto 
Wilson  Bros,  it  Co.,  Ottawa, 
Store  Lighting. 
A  tier  Light  Co.,  Montreal. 

wadian  General    Electric    i  o      Montreal 

and   Toronto. 
Luxter  Prism  (  lo  ,  Montreal  and   Toronto 
Rochester  Lamp  Co.,  Toronto. 
I  umer  Brass  Co  ,   Toronto 
Suspenders,  Buttons,   etc. 
Allock,  Laight  A  Westwood  Co     ["oi 

Berlin  Suspender  A  Button  <  lo  .   Berlin. 
Defiance  Button  Machine  I  York. 

Dominion  Suspender  i  lo    Niagara  Falls 

ne  in,  P  .   T'lls  & 

Globe  s  ispender  Co     Rock  Island,  Q  te 

King  Su  p,-n,l   r  Co       I  oronto. 

i  lotario  Button   Co      Berlin 

Sh  mi/    Jacob  Y  .  ,V   S  Berlin. 

Wood,  Limited,  Ottawa 


Talking  Machines. 
|oim  mto 

Tweeds,  Serges  and  Tailors'  Trimmings 
Brill  ri  linpoi i  i 

Bum  i   u    R     i  o    Montre  il  and  I  oi 
i  aire  Bi 

d    and 

Fisher,  Mark    - 

linn. -.in     I 

\l  ,  Son  I 

I  1  II  I 

Kirk,  Samuel  indon     i  i 

Manchester 
I  «igh   Mills  Co     Lot  Bi  id 

ford 
M  icdonald,  l";  I      into 

Mi  Doui 
Nisbel  it  Auld    l  O't 

ird  Mlg   Co  n  S 

Pans  w." i  itc  ey  Mills  Co     P 

Wyld-Darling  Co      Lrronto. 
Telephone. 

Bell  relephone 
Trucks. 

simgsby    II   C.,  Montreal  and   Toronto 
Umbrellas. 

Irving  Umbrella  Co.,  1  ore 

Macdonald.  John,  A  nto. 

Rylands  A  Son  I,  M  Eng 

Underwear,  Hosiery,  etc. 

Baker,  Richard  I.     Co.,   Toronto. 

Black    Cat"  Brand— Jackson    Mfg 

Clinton. 

Britannia  "  —  (Bell,  Duncan,  Montreal  and 

Toronto. ) 
Brock,    W.    R   ,  Co  .  Montreal   and    Toronto 

Burritt,  Mitchell. 

Cartwright  A  Warnet    Loughborough    Eng 

•  ■on  Knittini  aon. 

Deimel  Linen  Mesh  Co  ,  Mom 
Mfg  Co  .  I  lamillon. 

■  Knitting  Co.,  Gait 
I  rarneau,  P  ,  Fils  A  Cie 
Goderich  Knitting  Co.,  Godench 
Henderson,   Robert,  it  Co  ,  Montreal 
Hine    Parker  A  <  lo  .   London.   I 
Kno\.  Morgan  A  Co     Hamilton. 
Macdonald,   lohn,  &  Co..  Toronto. 
Millichamp.  "Coyle    it     Co,    Montreal    and 

Toronto. 
Monarch  Knitting  Co.,  Dunnulle 
Penman  ( lo    Paris   Ont 
Ringheim  -Schlichlen  Ramie  Mfg   Co 

York 
RvlaniL  ft  Sons.  Manchester   Eng 

S  tlem  <  lo.     Montreal 
Truro  Knitting  Mills  Co  .    I  ruro,  N  S 
Tiirnbull.  C..  Co..  Gait. 
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THE  LEIGH  MILLS  CO., 

Limits* 
SPINNERS    AND    MANUFACTURERS 

BRADFORD-39  ^**  R°ad     LONDON-**  wifM:  ».,  eg. 


Inventors  and  Sale  Makers  of  the  world-renowned 

ORL  WOOL A 

*T>  (KM*. 

v%>  The  high-class,  pure  wool,  unshrinkable  flannel 

.AD1ES'  CHILDREN'S  GENTLEMEN'S 

SHIRTWAISTS  DRESSES  SHIRTS  and  PYJAMAS 

BLOUSES  and  GOLFING  and  CYCLING 

TEA  GOWNS  ALL  UNDERWEAR  SHIRTS,  Etc.,  Etc. 

Hundreds  of  dainty  designs  in  both  printed  and  woven  effects. 


ADMIRALTY 

ALL  WOOL  SERGES 

(     EXCELLENCE  OF  QUALITY 
UNSURPASSED    FOR         I     FASTNESS  OF  DYE 

<     PURITY  OF  FINISH 

Produced  in  over  100  different  qualities  embracing  all  the  various  makes  in  demand. 

EVERY  YARD  ABSOLUTELY  GUARANTEED 


SEE  OUR  VARIED  AND  EXTENSIVE  RANGE  OF 

PLAIN     AND    FANCY    DRESS    FABRICS 

Including   ALPAOAS,  MOHAIRS,  WOOL  SATIN  OLOTHS,  VENETIANS.  TWEEDS,  AMAZONS. 
VOILE8,  SILK  AND  WOOL  MIXTURES,  ETC..  ETC. 


8QLE    AQENT 


™^»      H.    V.    COW  IE,  69   Bay   Street,  TORONTO 





PRIESTLEY'S 

DRESS  GOODS 


We  are  now  showing  the  most  comprehensive  collection  of  Wool 
Dress  Goods  we  have  ever  offered,  and  which  includes  every  new  weave, 
design  and  coloring  that  has  thus  far  developed  for  next  season. 

Materials  bearing  the  trade    mark 

comprise  the  best  examples,  are  specially  dyed   and  finished,  and  are 
recognized  as  the  standard  of  quality,  finish  and  design. 

Among  their  exclusive  fabrics  will  be  found  the  old  favorites, 

Canvasses,  Eolines,  Cre|>e  de  Chine 

and  Royal  VeDetiaDS  in  Black*  and  Color*. 

Buyers  will  find  their  Mohairs  and  Sicilians  extra  bright  in  finish. 
Permanent  dye.      Wear  and  color  guaranteed. 


■  I 


Sole  Selling  Agent*  MONTREAL 


WYLD-DARLING 

WHOLESALE    DRY    GOODS  COMPANY.     LIMITED.  MANUFACTURERS,  TORONTO 

SPRING  TRIMMINGS  SKIRTINGS  STYLISH  SHIRTS 

DRESS  GOODS      RIBBONS      PRINTS      SERGES      UNDERWEAR 


SILKS 

LADIES' SUITINGS 

Spring  goods  to  hand 
in  6/4  Donegal  Tweeds, 
Flake  Tweeds,  Panama 
Flakes,  all  new  colorings, 
Broadcloths,  Venetians 
and  Cheviots. 


NOVELTIES 

DRESS 
TRIMMINGS 

Latest  novelties  in  fancy 
Guimps,  Braids  and  Silk 
Appliques.  A  very  large 
assortment,  "Military" 
Buttons,  Bright  and  Dull 
Gilt  and  Gun  Metal,  4^ 
and  8  lines. 


DRAPERIES 


PRINTS 

"Potters"  English 
Print.  Repeats  coming 
to  hand  daily  in  all  colors 
and  newest  patterns  at 
old  prices. 


TKOUSERING* 


MEN'S  SERGES 

Our  two  leaders,  "Col- 
umbia" and  "Reliance." 
Fine  Twills  i  n  Black, 
Indigo,     and    American 

Blue. 


BRACES 

SPRING  SHIRTS 

Neglige  and  Starched 
Fronts,  Separate  Collars 
and  Cuffs,  Spots,  Stripes 
and  neat  effects.  Fall 
range  Men's  and  Boys' 
Braces,  latest  designs. 


"BONNETS" 
SILKS 

Peau  de  Soie,  Taffeta, 
Gros  Grains,  Merves,  etc. 
Basket  Cloths,  Knicker 
Voiles,  Grenadines, Twine 
Cloths,  etc.,  at  popular 
prices. 


RIBBONS 

"Gloria"  Taffeta  Rib- 
bon, widths  5,  9,  16,  30, 
40  and  60,  all  colorings  in 
stock.  Colored  Satin 
Back  Velvet  Ribbon. 
Nos.  1  and  1%. 


MOIRE 
LOUISANE 

33-inch  Fancy  Striped 
Skirtings,  Navy,  Grenna 
and  Blacks,  at  job  price, 
to  retail  at  15c. 


TROUSERINGS 

28-inch  imported  Wool 
Trouserings,  greatest 
value  in  the  trade.  Dark, 
neat  patterns,  smart 
finish,  very  durable. 


UNDERWEAR 

Natural  Wool,  Balbrig- 
gan,  Merino,  and  Cotton. 
"  Special." 

The  noted  Wolsey 
Brand,  pure  natural  wool, 
spring  weight. 


Household 
Linens  and 
Handkerchiefs. 


Bleached  and  Cream  Tablings,  Damask  Cloths,  with  and  without 
Napkins  to  match.  Irish,  Scotch  and  Russian  Crashes,  Tea 
Towellings,  Canvasses,  etc.  Complete  assortment  of  Plain  and 
Fancy  Handkerchiefs.     All  at  old  prices. 

WRITE    FOR    SAMPLES.  VISIT    OUR    DEPARTMENTS 

Letter-Orders-Promptly Shipped.  WYLD-DARLING   co"S 


UlnEMAEOMMuigl 


M  (5L@WI 


EE  THAT 
YOU 
GET THE 

RIGHT 

KIND. 

STOREY'S  CLOVES  ARE  STANDARD  FOR  EXCEL- 
LENCE OF  MATERIAL,  FIT,  STYLE,  WORKMANSHIP 
AND  DURABILITY. 

THEY  NEVER  DISAPPOINT. 

We   also   make   MOCCASINS  and  MITTENS  IN  ALL  NOVELTIES. 

THE  GLOVERS  OF  CANADA.    LIMITED 


ROOSTER    BRAND 


UNION    MADE 


THESE  CELEBRATED 

Overalls,  Shirts,  Etc. 

will  be  sold  at  old  prices  so  long 
as  our  present  stock  lasts.  ^  j6 

LAST    CALL    FOR    SPRING    ORDERS. 


-■V^/X/W^/V^ 


ROBERT  C.  WILKINS, 

MONTREAL 


r«b..  1904  DRY  GOODS    REVIEW 

Spring  is  flea** 


We  are  already  shipping  to  all  sections  of 
Canada,  large  assortments  of 

SPRING  GOODS 

which  our  travellers  have  been  and  are  now 
showing  samples  of  on  the  road. 

We  still   have  and  will  continue   to  carry  a 

MAGNIFICENT  ASSORTMENT 

of  Staple  Cotton  Goods,  Flannelettes,  Prints, 
Linings,  Notions,  Dress  Goods,  Carpets 
and  Housefurnishings,  Men's  Furnishings, 
Woollens  and  Tailors'  Trimmings,  Small- 
wares  and  Ready-to-wear  Goods. 


GREENSHIELDS  LIMITED 


MONTREAL. 

1 


DRY  GOODS   REVIEW 


Feb..   1«>04 


Priestley's 

Dress  Fabrics 


Spring  and  Summer  Novelties,  1904 


Wool  and  Mohair: 

Roxana. 

Silk  and  Wool: 

Crepe  de  Chine. 
Voile. 


Pure  Mohairs. 
Mohair  Siciliennes, 


in  cream,  navy  and  black. 


All  Wool: 

Panamas, 
Canvas  Cloth, 
Crepe  de  Chine, 
Ladles'  Cloth, 
Hatting  Cloth, 
Twine  Cloth. 


Trade  Mark:  The  Varnished  Board. 


"Cravenette"   Rain-CloLhs  a  Specialty 
GREENSIIIELDS   LIMITED 

Greenfields  Western  Limited.  Winnipeg 

Grecnsbields  £»  Co.,  Limited,  Vancouver 

Sole  Selling  Agents. 


Feb..  190-4 


DRY  GOODS   REVIEW 


Tfc  Wolsey 

UNSHRINKABLE 
UNDERWEAR 


THERE  ARE  INNUMER- 
ABLE SO-CALLED  I'll  I  v 
TIONS  OE  •«  WOLSEY," 
BUT  I  III  IM  IS  NO  SUB- 
STITUTE EOR  IE  AND 
NOTEIINO  JUST  AS  GOOD 

"The  Canadian  Public,  know" 
ng  its  unrivalled  qualities,  and 
that  it  is  in  every  respect  al| 
hat    the    manufacturers   claim 

or  it- 


Being  Absolutely  Unshrinkable  Pure  Wool,  Durable,  Well-Fitting 

— are  insisting  on  being  supplied   with   "Wolsey,"   which   has  stood  the 
test  of  time,  and  is  one  of  the  greatest  successes  of  modern  times. 

AVOID     SUBSTITUTES 


BATTING 


Guaranteed  free  from  threads  and  other 
weak  and  lifeless  stock. 


NORTH  STAR, 
CRESCENT  and 
PEARL 

COTTON  BATTING 

Quality  for  this  season  still  better  than 
ever.  The  best  at  the  price.  Made 
of  good  pure  cotton — not  shoddy. 

Ask   for 

North  Star,  Crescent 
and  Pearl  Batting. 


»**pV»««»»«v^i»»V|/*»«»*« 


,S\jm* 


»— Vl/*»  ** 


"Old  BkacIT  Cincns 

ALL    GRASS    BLEACHED. 


•-^-Q 


("The  glorious  itmstftya  on  his  ooune  and  ploji  the  alchemist       Shakbspi  mm  -  Kim.  Johm 


TOWELS 
HUCKABACKS 
DIAPERS 
DRESS  LINENS 
SHEETS 
SHEETINGS 
PILLOW  LINENS 
EMBROIDERY 

LINENS 
H.  S.  SQUARES 
H.  S.  RUNNERS 
H.  S.  SHAMS 


NOTE     THETRtDEMARK 

"OLD  BLEACH" 

IS  STAMPED  ON   EVERY 

TOWEL        i  ON  EVERY  YARO 

OF   LINEN.    HUCK    AND 

DIAPER. 

♦♦♦♦ 

COMPARE   THE    BEAUTI- 
FUL  SILKY   LUSTRE   OF 
THESE     OOODS    WITH    ANY 
OTHER    MAKE. 


!,  Green  (KM  odalstown 

London.  England,  Branch,   Mimev  Lane  Market,  Cheapslde.  E.C.  New    Vork  Hranch,   101  franklin  St. 

THE   OLD     BLEACH    LINEN  CO.,    jgjgjftgwn.   Ireland. 

IV  .      11  .      COSBIE, 

Sole     Agent     for     Hie     Dominion.  30  West   Wellington  St.,  TORONTO. 


DRY  GOODS  REVIEW 
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RYLAND5&S0NS 


LIMITED 


MANCH 


IM 


Cotton 


Spinners 


♦     ♦     ♦     ♦ 


Merchants 


♦     ♦      ♦     ♦ 


Manufacturers 


Bleachers 


♦     ♦     ♦ 


Dyers 


♦     ♦     ♦ 


Finishers 


Makers  of  the  Celebrated  Dacca  Calicoes  and  Sheetings 


WORKS   S; 


Gorton,  Wigan,  Chorley, 

gford  works,      Swinton,  Crewe,  Bolton. 


r 


~\ 


Capital,  $14,500,000 ;  Employees,  12,000 


LIST  OF  DEPARTMENTS: 


Pldiil     DreSS    GoodS,    British  and  Foreign 

Fancy  Dress  Goods,  British  and  Foreign 

Silks  and  Velvets 

Velveteens 

Irish  and  Scotch  Linens 

Table  Damasks,  Towels  and  Tray  Linens 

Muslins,  Curtains  and  Handkerchiefs 

Flannelettes,  Hosiery 

Flannels  and  Blankets,  Quilts 

Smallwares,  Haberdashery  and  Trimmings. 


Bleached  Calicoes,  Sheetings 

Oxfords,  Harvards,  Galateas 

Dyed  Linings 

Floor  Oilcloths 

Laces 

Prints  and  Cretonnes 

Shirts,  Underclothing 

Ladies'  Blouses 

Boys'  Blouses  and  Sailor  Suits 

Umbrellas,  Gloves 


Feb..    I<»0^ 


DRY   GOODS    REVIEW 
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Visiting  Montreal  to  secure  Novelties  in  Millinery 
Trimmings,  Silks,  Velvets,  Ornaments,  Chiffons, 
Veilings  and  Millinery  requisites,  will  be  made 
welcome  at  our  warehouse,  where  we  carry  a  full 
line  of  these  goods. 


lkple>  Cfyeesbvougl)  &  Co. 


93  St.  pctcv  St. 


OILontveal,  Que. 
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ESTABLISHED  1826. 


INCORPORATED  1897. 


ANDREW  McLEAN  CO. 
460  Broome  Street,     -     New  York. 


Manufacturers  of 


CRINOLINE 
LININGS 


AND 


Trade    Mark. 


Victor 


CANVASES 


in  great  variety  under 
The  Victor  trade  mark. 


Sheer    Linings, 
Silk-Finished    Linings, 
Buckrams  and  Special 
Canvases  for  Stock 
Collars  and  Cuffs, 
Checks,    Etc. 


iND  MOSQUITO  NETTINGS 


in   all  Grades  ami   Colors. 


MILLS  :     PASSAIC,    N  J 


Clw  Draper 

of  Australasia, 

The  Organ  of  the  Drapery  and  kindred 
Trades  of  the  Antipodes. 

SUBSCRIPTION  $2.50  PER  ANN. 

post  free  to  any  part  of  the  world.      A  handsome 
Diary    Is   presented   free    to  annual    subscribers. 

Publishing  Offices  : 

Melbourne,  Flnk"s  Buildings. 

Sydney,  Post  Office  Chambers. 

American  anil  Canadian  Inquiries  trill  receive,  prompt  attention 

■  nt  to  the 
British  Offices  :  42  Cannon  St ,  London,  E..C 

S?tcimen   Copies  frit  on  ttff.'u.stien 
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Wholesale  Dry  Goods 

NOW  IN  STOCK. 
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!  P.  GARNEAU,  FILS  &  CIE.,  Q!^LC 
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Latest  Novelties  in  Dress  Goods. 

Newest  Patterns  in  Pantings  and  Suitings. 

Best  values  in  Plain  and  Colored  Silks. 

Large  and  varied  stock  of  Plain  and  Fancy  Cottons. 

Men's  and  Women's  Knitted  Underwear,  in  all  prices. 

Gents'  Furnishings  and  Smallwares. 

Household  Furnishings,  Carpets,  Linoleums. 

Lumbermen's  Supplies  of  all  Kinds. 


! 
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Wives  pleased,  Housemaids  delighted 
with  the  Worlds  Knife  Cleaner. 


Article  for  Hotels,  Restaurants  and 
private  families. 

It  does  not  injure  the  knives  or  break 
the  handles. 

It  gives  a  brilliant  polish. 

It  makes  no  dust. 

It  cleans  knives  of  every  size  and 
length. 

It  satisfies  the  ambition  of  every 
housewife  who  wishes  perfect  Cut- 
lery on  her  table. 

Its  price  places  it  within  the  reach  of 
all.     To  be  had  from  all  jobbers. 


DECATUR,  BULL  &  CO.,  Montreal, 


Sole  Canadian 
Agents. 
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the  Pattern  that  Pka$e$ 


^  01)  ARE  LOOKING  FORW  \ki> 
rO  \  PROSPEROUS  YEAR,  ARE 
VOl     NOT? 

Lei  a-,  help  you.  Lei  us  show  you 
how  to  please  your  customers:  how  to 
increase  the  sales  in  everj  department 
in  In  your  store:  how  to  make  i I  The 
Popular  Stoic  in  your  town  or  district. 

New  Idea  . 


10c.  Pattern 


will  do  all  this.  1 1  is  the  best 
paper  pattern  manufactured, 
absolutely  first-class  in  even 
respect  and  is  known  in  every 
State  in  the  Union  and  Pro- 
vince in  Canada  as  Till'. 
POPULAR   PATTERN. 


It  has  stood  the  test  ol  time. 
Ten  years  o\  unparalleled 
popularity  have  proven  its 
worth.  A  decade  of  prosperity 
lias  established  its  value  as 
IIII-:  BEST  INVESTMENT, 
ADVERTISEMENT  AN  I) 
TRADE  INVIGORATOR 
ever  devised  tor  the  dry  goods 

man. 

Thousands     o(     merchants 
have  profited  tremendously  by 
its  s.ile.        Tens    o(  thousands 
of     women     and 
their     little      ones 
dress      stylishly, 
well  and  economi- 
cally by  its  aid. 

IT    WILL 
PLEASE  YOUR 
CUSTOMERS 
\\n   ENLARGE 
YOUR    1U  SI- 
NK sv 
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THE  NEW  IDEA  PATTERN  CO. 

Home  Office:  636-638  Broadway,   NEW   YORK  CITY. 
Western  Office:  232-234  Fifth    Ave.,   CHICAliO,  ILL.  Broadway  and  Locust   Sts..  ST.   LOUIS,  no. 

Canadian  Office:    50-52-54  Bay  St..  TORONTO 
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TORONTO. 


READY-TO-WEAR    DEPARTMENT. 


A  Few  Specials  in 


"Her  Ladyship  Garments." 


I  AHV     FTHFI  21-oz.  imported  Cheviot  Overskirt,    black,  navy  and  grey, 

L,n"  '       I-  I  1 1  tl«  cut  7  gore,  stitched,    inverted  plaits,  all  sizes,  to  retail  for  $|. 

I  AHV     FVF!  YN Made  of  fine  quality  Vicuna,   beautifully  trimmed  with 

^"^  ■       Lf  LLI  II         satin,  latest  cut,  and  finish  perfect,  all  sizes  in  black  and 

navy,  to  retail  for  \ 

Q    IPQ Black  Sateen  Waist,  beautiful  quality,  heavily  trimmed  with  clusters  of 

**    *^&         cordings,  gimp  and  velvet,  sizes  32  to  48,  the  best  value  on  the  market, 
to  retail  for  -  -  - 

U    CO Black  Sateen  Underskirt,   deep   flounces,   trimmed  with  many  rows  of 

"    VI  w         frills,  each  one  corded,  no  raw  edges,  sizes  36  to  45,  can  be  retailed  at 


75 


$5.00 


$1.00 


$1.00 

U    jAQ White   Lawn    Gowns,  excellent  quality  of  lawn,  heavily  trimmed  with 

n    '"^         embroidery,  to  retail  for  ....  $1.00 


HjQA White    Cotton    Skirts,    flounces    of  wide   embroidery,    very  special,  to 
■^H         retail  for  -----  - 


75c. 


Glnj White    Lawn    Waist,    front    of  all-over    embroidery,    fancy   tab    collar, 
IWI  to  retail  for  .....  $|.00 


Send  for  Catalogue  with  cuts,  full  information  and  price  list  of  complete 
stock  of  Ready-to-wear  Garments. 
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THE    DKYGOODSMAN'S    WARES. 


Their  Origin  and  Characteristics. 


THK  ii  in  mi-,   ibe  animal  from  which  thai   beauti- 
ful  white   mi    dotted   with   black   spots   is  ob 
tamed,  is  a  species  of  weasel,  larger  than  the 
common  weasel,  but   resembling  it   in  form  and 
habits,     li    is  about    ten  inches  long  exclusive 
of  the  tail,  which    is   about    four    and    a    half    inches    in 
length.     The  fur  of  tliis  animal  is  in  Summer  of  a  pale 
yellowish-brown    hue,     with     the    under 
ERMINE.  parts    yellowish-white,    and    the   tip  ol 

tail  black.  In  Winter  it  is  all  of  .1  yel 
lowisb,  or,  almost  pure,  white,  the  tip  of  the  tail  still 
remaining  black.  It  is  in  the  Winter  that  it  is  called 
ermine,  the  Summer  name  being  stoal  The  latter  term 
is  derived  from  its  unusual  pertinacity  in  pursuing  its 
prey,  such  as  rats  and  rabbits.  The  fur  is  exported  iii 
large  quantities  from  Norway,  Sweden,  Russia  and 
Siberia,  and  is  largely  used  for  muffs  and  tibbets  and  as 
trimmings  for  state  robes,  the  jei  black  points  of  the 
tail  or  the  paws  of  the  Astrachan  lamb  being  inserted  at 
regular  intervals  as  an  ornament.  The  little  animal  is 
captured  in  traps.  It  can  both  climb  and  swim.  In  ad- 
dition to  the  export  countries  mentioned  it  is  also  found 
in  the  north  of  Scotland.   Lapland  and   Northern   Canada. 

*  *    * 

FRIEZE   is  a  coarse.   Shaggy   cloth,    the   name   supposed 
to   have   been    derived    from    Friesland,   a    part    of   the 
Netherlands,    the   inhabitants  of   which   are   described 
in   a   book    ol    1560   as    famous    for    a    napped    cloth.        The 
name    has    undergone    numerous    applications,    being    since 
given   to  a  kind  of  linen,  and  afterwards, 
FRIEZE.  returning    to    its    old    significance,        It 

was  made  in  England  and  Ireland  as 
early  as  1376,  and  was  called  frizc-ware.  It  rarely  at 
this  time  formed  the  dress  of  persons  of  rank,  but  in  the 
Seventeenth    century    became    more    commonly    used  At 

one  time  it  was  so  finely  woven  as  to  be  made  use  of  in 
men's  nighl  gowns,  Wales  was  long  noted  for  its  manu- 
facture. 

•  *     « 

THK   fan   is  an    implement    for  creating  a  current    of  air 
to  cool    the   face.      It    comes   from    the   Latin    \  annus, 
the   broad    basket    in    which   corn    and    chaff    from    the 
threshing    was    received    to    he    tossed    in    the    air.    so    that 
the  chaff  could   he  carried  away       In   the   Easl    the  fan   is 
of   remote   antiquity       Terence   speaks   ol 
FAN.  it   in   the  second  century    before  Christ 

It  was  introduced  into  England  111  the 
sixteenth  century  The  tirst  fans  were  made  of  a  bunch 
of  feathers.— peacock,  ostrich,  parrot  or  pheasant— and 
the  handles  were  often  formed  of  costly  materials,  and 
fastened  to  the  belt  of  the  wearer  bv  a  chain.       Its  size 


9 


was  siiiiicient  to  screen  the  face  from  tin-  uii  when  walk- 
ing. In  the  eighteenth  centurj  they  were  used  to  hide 
the  face,  and  n  was  usual  foi  .1  gentleman  .1!  dancing 
assemblies  to  select   ins  partnei  by  drawing  a  fan  from  a 

hat,    ill    Which    .ill    were    placed        'Ibe    folding   Ian    is   a    Jap 

anese  invention  of  ibe  seventh  centurj       Sometimes  fans 

were    painted    by    such    ureal    artists   as    Wat  lean.    I.ancret  . 

Jaoqucmart,  Diaz,  etc  .  ami  their  value  thus  increased  to 
hundreds    of    dollars  .     .     . 

I^ELT  is  ,i  labile  formed  ol  wool  without  weaving  by 
taking  advantage  of  the  natural  tendency  of  the 
fibres  of  wool  and  certain  kinds  of  hair  to  interlace 

with    and    cling    to   each   other        Its   origin    is    traditional. 

thus  proving  its  antiquity.     One  attributes  it  to  Oriental 

shepherds    in     their    constant     connection 

with    wool,   another    to  an    English   111011-  FELT. 

arch,    who,    putting    wool    into    his    boots 

io   keep   bis  feet    warm,   found    that    the  heat,   pressure  and 

moisture     of     bis     feet      bad    made     a     new     fabric         Still 

anothei  origin  given  is  that   as  the  Wool  sometimes  felts 

on    the    back    of   the   living   animal.    Ibis   supplied    the   hint 

It    certainly    was   known    to    the   decks       The   present    da] 

manufacturing  is  accomplished  by  carding  the  wool  more 
or  less  perfectly,  and,  after  steaming  an. I  moistening  it 

with    hoi    water,    passing    it    between    heaters       The    barbs 

of  the  wool  in  this  wa>  catch  and  bold  securely  Pelted 
cloth  is  made  principally  iron,  wool,  but  less  valuable 
substances  are  frequent  l\  mixed.  The  tirst  successful 
method  of  manufacture  was  invented  by  a  Yankee.  .1.  R, 
Williams,  between  1820  and  1830,  and  was  introduced  into 
Eneland  in  1840  ... 

Till-:  original  of  the  word  flannel  is  doubtful,  but  it  is 
now  generally  atributed  to  the  Welsh  gwlanen,  the 
present  Welsh  name  for  it  In  1  he  middle  ages  it 
Was  known  as  llanella  and  flail nen.  It  is  a  soft  woollen 
doth,  loos,'  m  texture  and  differing  from  most  other 
woollen  fabrics  in  being  woven  of  yarn 
more   loosely     twisted   and    having   less  FLANNEL. 

dressing.     It   is  made  of  a  woollen  yarn 

Slight!}  twisted  m  the  spinning  and  of  open  texture,  the 
Object    being    to   obtain    a   cloth    soft    and    spongy,    without 

regard   t<>  strenuth       The  best    fianncl   is  made  from   the 

mountain  sheep  of  Wales  It  is  produced  in  large  quan- 
tities in  Lancashire,  Yorkshire,  Wesl  of  England,  1  nited 
States,   France  and   Belgium     the   two   latter  and   the 

of  England  turnine  oul  the  better  dualities  it  is  tirst 
spoken  of  1503  Physicians  recommend  its  use  as  cloth- 
ing on  account  of  its  properties  of  promoting  insensible 
perspiration,  which  is  absorbed  b\  the  material  and 
passed  oil  \,\    evapor.n 
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Long  Lace  Pelerines  the  Latest  Novelty- 
Extravagant  Trimmings—Long  Fur  Mantles 
for  the  Theatre  Gold  and  Silver  Embroid- 
eries —  Horse  Chestnut  Designs  In  Em- 
broideries. 


January,    1903. 

THE  latest  novelties  are  the  long  lace  "pelerines" 
—as  a  rule,  Irish  or  Venice  lace— that  are  used 
for  trimming  evening  gowns  and  cloaks  or 
even  visiting  costumes  ;  the  gatherings  and 
frills  of  lace  or  white  mousseline-de-soie  that 
fall  in  full  pleats  from  the  sleeves  and  the  Louis  Philippe 
decolte  for  evening  gowns,  quite  round  while  being  low  on 
the  shoulder,  so  showing  oft  to  the  greatest  advantage  a 
pretty  throat  and  shoulders. 

*  *    * 

The  sketch  with  the  lace  "pelerine"  is  very  dressy. 
The  doth  is  in  a  new  shade  of  redish  brown  called 
"hemic,"  probably  from  the  hair-dye  of  that  name.  The. 
skirt,  "a  deux  etages,"  is  one  that  is  becoming  very 
popular.  The  upper  etage  is  gathered  at  the  sides  and 
back  from  about  half  the  length  down,  embroidered  with 
brown  and  red  stitching  and  edged  with  a  band  of  sable. 
The  front  is  a  separate  piece  forming  an  apron.  The 
lower  skirt  is  trimmed  with  two  bands  of  the  cloth, 
plainly  posed.  It  will  be  noticed  that  this  gown  is  very 
long,  trailing  on  the  ground  in  front  as  well  as  at  the 
hack,  which  is  becoming  usual  in  all  cases  except  the 
"ti.it  tense."  The  bloused  bodice  is  tucked  across,  the 
only  trimming  being  the  pelerine  of  Venice  lace  edged 
with  sable  to  correspond  with  the  skirt.  The  full  sleeves 
are  gathered  into  a  tight  wristband.  The  belt  and 
edging  of   the  V-shaped   yoke  are   of  black  velvet. 

*  *     * 

The  large  felt  hat  with  the  left  brim  rolled  back  over 
the  crown  is  trimmed  with  shaded  plumes  to  match  the 
cloth.  These  pelerines,  edged  fringe  or  fur  are  also  worn 
with  the  long  ends  at  the  back  and  front,  thus  leaving 
the  sleeves  free.  These  latter  are,  if  possible,  fuller  and 
more  elaborate  than  ever,  that  is,  to  the  elbow  or  just 
below,  always  understood  that,  if  the  sleeve  is  taken  to 
the  wrist,  it  must  be  a  tight-fitting  cuff. 

*  *    * 

Trimmings  are  everywhere  verv  extravagant ,  lace,  fur, 
mousseline  and  velvet  being  often  all  used  together,  as 
is  the  case  in  the  second  sketch.  The  gown  is  made  in  a 
very  soft  pale  blue  silk,  with  pink  reflections,  both  skirt 
and  bodice  are  gathered  into  the  waist  belt.  Two  long 
lace  stoles  in  front  are  outlined  with  sable.  The  three 
lace  frills  in  the  front  of  the  skirt  are  headed  with  the 
same  fur,  and  a  band  of  it  encircles  the  pleated  lace  that 
edges  the  sleeves.  The  yoke  and  sleeves  are  of  lace 
trimmed  with  bows  and  bands  of  black  velvet  ribbon. 
The  skirt  is  finished  off  with  three  narrow  flounces  of  the 
silk,  giving  the  note  of  "frou-frou"  that  was  required. 
Thick  silk  and  satin  skirts  are  often  treated  in  this  way  ; 
the  skirl  itself  is  short,  being  edged  with  embroidery  or 
fur,  and  sometimes  fluted,  from  underneath  which  es- 
capes two  or  three  flounces  of  mousseline-de-soie,  as  a 
rule  being  considerably  wider  at  the  back  than  in  front. 
The  little  bell-shaped  sleeve  of  this  model  is  also  very 


good,   but  in   the  case  of  a  clay  gown    the  lace  would   be 

changed     to   cloth    with   a   puff   and    frill    of   lace    falling 

from  under  it. 

*    *    * 

No.  III.  illustration  is  a  very  pretty  Louis  XVI. 
model  in  pale  green  mousseline-de-soie.  The  fichu  and 
puff  of  sleeve  are  in  soft  white  silk,  edged  with  lace  and 
trimmed  witn  a  bunch  of  pink  roses,  and,  on  the  sleeves 
two  green  silk  bows.     The  very  full  skirt  is  edged  with  a 


frill  of  the  mousseline,   and  the  front  is  trimmed   with  an 

apron  of  frills  of  lace,   strapped   with   hands   and  bows   of 

pink    ribbon. 

*    *    * 

Long  fur  mantles  are  much  to  the  front  for  theatre 
and  ball  wraps.  A  very  beautiful  three-quarter  sable 
cloak  was  sold  just  before  Christmas  by  the  maison 
Grunwaldt,   rue  de  la  Pax,   to  an  English  lady,   for  the 
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sum  of  150,000  fra      This  cloak  was  cu1  to  f.iii  In  pleal 
at   the  bach  and  the  Bleeve    were  full,  bul   nol   to  i 
geration         \    band    was   formed    round    the   bottom    hv 
means  ol   the  skins  being  pul  crossways,  and  below    thai 
was  an  eased  flounce,  rather  wider  than  the  band. 
•    •    • 

A Iginal  cloak  is  \  shaped,  reaching  to  the  ground 

back  .mil  front,  and  jusl  touching  the  Qngci  tips  al  the 
side,  after  the  Btyle  of  a  Bhawl.  The  collar  and  \  »haped 
yoke  are  ol  ermine,  then  a  band  ol  table,  verj  narrow 
over  the  Bhoulders,  next  another  band  of  ermine,  and 
then  ol  a  deep  ecru-colored  lace,  below  tins  a  very  wide 
hand  of  s.iiilc  edged  with  ermine  and  a  deep  frill  >f  the 
lace  Ii  must  be  understood  thai  all  the  hands,  with 
the  exception   of    the   lace,   are   rather    narrower  a1    the 


No.   2. 

.sides  than  al   the  hack  or  front,  where  they  arc.  in  every 
instance,  brought  to  a  point. 

*  *    * 

Gold  and  silver  embroideries  arc  much  used,  as  well  as 
(lowers  of  those  colors  mi  hats  and  toques.  These  latter, 
more  especially  for  evening  wear,  with  a  tulle  or  lace 
ground,  and  they  are  particularly  effective  .  also  gold  and 
silver  shoes  ,i  re  being  worn.  One  or  Other  of  the  color. 
Will   s<>  with   most    gowns,  and   a   pretty    fool    is  shown   off 

to  advantage  in  them. 

*  *    * 

Very  small  theatre  toques,  made  of  a  groundwork  ol 
sold  perles  and  lace,  with  just  a  spray  ol  flowers  or 
one  ostrich  tip,  is  very  pretty,  but,  In  -pite  of  managers1 
protests,   large   picture  hats   are  more   often   worn    than 

anything  else. 

«    «    » 

Amongst  new  embroideries  for  the  Spring  I  noticed  a 
verj    pretty    horse   chestnul    design        The    leaves    and 


chestnuts    wen  in   long 

panne  ■  i  al    pale  ai  I  illk 

The   reins   wen-  formed   b)    ■    i ■  i  bain     I  Itch,   th 

towards    the    italk,   and   all    were  outlined   with   .> 
button  hole  stitch       The  embroidei  ion   won,  and 

wiiu  h  are  iiio-u   to  remain  foi    iome  time,  arc  worked  on 


Nil 

the    sown    itself.       Large    sprays   ol   roses,   chrysanthe- 
mums, clematis,   or  any   flower   with   a  hold   outline 
ranged   in   hunches  oi    long  sprays,    completely    cover   the 
gown        A   cre.ui,    satin   embroidered    mauve  and    purple 
clematis  alternating  with  insertions  was  verj    good 


FIRE  IN  A  HAT  AND  FUR  HOUSE. 

AFIRE  broke  oul  in  the  warehouse  of  Messrs,  S. 
Gnaedinger,  Son  iV:  Co.,  corner  Recollet  and  St.  Peter 
streets,  Montreal,  which  might  have  resulted  disas- 
trously, had  it  nol  been  discovered  in  time.  It  occurred 
just  alter  the  big  lire  on  Notre  Dame  street  in  the  prem- 
ises of  Swift,  Copland  &  Co.,  on  Januarj  18.  The  fire- 
men  were  promptly  on  tlie  scene,  however,  and   the  flames 

were  extinguished  before  they  had  made  any  headway  t" 
speak  of.     The  firm  Bay  thai   scarcely  any  damage   was 

done. 

DIRECTORS  OF  GREENSHIELDS  WESTERN. 
LIMITED. 

In  the  last  i>sne  of  "The  Review"  the  names  of  only 
two  of  the  directorate  of  the  Greenshields  Western.  Lim- 
ited, were  printed.  There  should  have  been  three,  that 
of  Mr.  S.  M.  Newton  having  inadvertently  lieen  omitted. 
••  The  Review  "  regrets  this  mistake. 
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IMMIGRATION  AND  INDUSTRIAL  DEVELOPMENT. 


(C    B    i: 


it,  in  Macuiillans  Magazine.) 


ANYONE  conversant  with  English  history  will 
not  be  slow  to  perceive  that  the  alien  immi- 
grant has  been  an  element  of  great  importance 
in  our  national  development.  At  an  early 
period  in  our  annals  he  began  from  various 
motives  to  be  attracted  to  our  shores.  To  the  allure- 
ments of  gain  and  self-interest  was  added  the  spur  of 
religious  persecution,  till  already  in  the  sixteenth  cen- 
tury the  flow  of  immigration  had  reached  comparatively 
large  proportions  and  England  had  begun  to  be,  as  DVfoe 
(ailed  her,  "the  eternal  refuge  of  the  vagabond."  Three 
distinct  lines  of  movement  can  be  traced.  First,  in  the 
sixteenth  century  came  the  Flemish  and  Walloons.  Next, 
in  the  following  century  the  stream  was  greatly  swollen 
by  the  expulsion  of  the  Huguenots  from  France,  and  by 
Dutch,  who  came  in  the  train  of  William  the  Third. 
Lastly,  towards  the  end  of  the  eighteenth  century,  came 
the  Royalist  "emigres,"  driven  on  by  the  French  revolu- 
tionary forces  ;  so  that  for  three  hundred  years  or  more 
the  question  of  the  alien  has  been  constantly  an  insistent 
one  in  England.  Even  in  Bacon's  time  it  seems  to  have 
occupied  the  serious  attention  of  thinking  men  ,  for  he 
observes  in  one  of  his  essays  that  "all  states  that  are 
liberal  of  naturalisation  are  lit  for  empire,"  a  remark 
thai    an   Imperialist  race  would  do  well  to  consider. 

Special  legislation  provided  for  the  naturalization  of 
the  Huguenots,  but  it  was  not  until  1809  that  a  general 
act  for  naturalizing  foreign  Protestants  was  passed, 
only  to  be  repealed  in  1712.  The  experiment  does  not 
appear  to  have  been  repeated  until  1844,  when  the  exist- 
ing Naturalization  Act  was  passed. 

That  the  alien  immigrant,  therefore,  has  been  an  im- 
portant factor  in  English  history  is  clear  ;  and  that  he 
has  also  been  in  some  ways  a  valuable  element  in  the 
population  there  is  just  as  little  doubt.  To  the  weaving 
industry,  and  its  indebtedness  to  the  Flemish  and  Wal- 
loons, it  is  hardly  necessary  to  refer.  It  is  noteworthy, 
however,  that  Lord  Clarendon  states  in  his  History  that 
from  this  source  "the  benefit  of  the  kingdom  by  such  an 
access  of  trade  and  improvement  of  manufactures  was 
very   considerable." 

The  connection  of  the  Huguenots  with  the  silk-spin- 
ing  industry  is  equally  well  known.  Workers  in  tapestry, 
gilding,  and  sail-cloth  (the  latter  a  manufacture  of  prime 
importance  for  a  maritime  nation),  were  specially  in- 
vited over  from  abroad.  Sometimes,  they  did  not  await 
an  invitation  ;  at  least  it  is  recorded  that  in  1673  a  Dutch 
master-weaver  arrived  with  30  workmen  and  offered  to 
introduce  manufacture  of  the  finest  cloth  in  Europe, 
though  it  does  not  appear  whether  the  offer  was  ac- 
cepted. 

When,  moreover,  it  is  considered  how  valuable  the 
foreign  elements  have  been  in  increasing  the  national 
introduction  of  new  trades,  it  seems  impossible  to  doubt 
that  it  would  be  an  impolitic  act  to  put  any  very  strin- 
gent restrictions  upon  immigration  in  the  future. 


It  cannot  be  too  strongly  borne  in  mind  that  hatred 
of  foreigners  is  a  mark  of  primitive  society,  and  that  to 
give  the  rein  to  that  sentiment  is  in  reality  an  act  of 
retrogression. 


THE  DEMOCRATS  AND  THE  TARIFF. 

(By  Congressman  J.  S.  Williams,  Leader  of  the  Democratic  Party.) 

rPHERE  is  also  a  tariff  revision  by  piecemeal  which  is 
\  a  handmaiden  of  the  other  system.  It  is  very  im- 
portant in  its  place,  although  it  ought  never  to  be 
permitted  to  handicap  the  larger  movement  by  general 
legislation.  This  is  tariff  revision  by  reciprocal  trade 
agreements  with  other  nations.  I  have  always  thought 
that'  there  ought  to  be  about  every  tariff  law  some  de- 
gree of  elasticity— a  maximum  and  minimum— a  margin 
within  which,  by  international  trading  and  bartering, 
the  friends  of  untrammelled,  or  comparatively  untram- 
melled, commerce,  could  be  rewarded  for  the  admission 
of  our  farm  and  mining  products  free,  or  nearly  free- 
encouraged  to  continue  in  their  course— and  others 
encouraged  to  imitate  it  ;  and  whereby,  also,  incident  to 
the  rewarding  of  these,  peoples  pursuing  an  inimical 
course  toward  our  commerce  could  be  punished.  They 
could  not  complain,  because  they  would  not  be  punished 
directly,  indeed  punishment  would  not  be  the  end  in  view. 
They  would  be  punished  by  their  own  act,  and  their 
punishment   could  be   remitted  by   their  own  act. 

Much  can  be  done  along  this  piecemeal  line  of  tariff 
revision,  under  a  Democratic,  or  approximately  Demo- 
cratic, law.  Some  things  along  this  line  can  be 
done  even  under  the  Dingley  law,  with  nothing  but 
the  small  20  per  cent,  margin  of  .  elasticity  given 
in  that  act.  Chamberlainism  in  England  and  her 
colonies  can  be  killed  aborning  by  a  wisely  executed 
policy  of  that  sort,  and  with  an  advantage  incalculable 
to  American  producers,  whether  on  the  farm,  in  the 
mine,  or  in  the  factory,  while  at  the  same  time  benefit- 
ing American  consumers  of  British  products  to  the  ex- 
tent of  20  per  cent.  The  framers  of  the  Dingley  bill 
themselves  confessed  that  they  had  placed  the  duties  on 
a  level  20  per  cent,  higher  than  was  necessary  even  in 
their  own  opinions  and  from  their  standpoint  of  high 
protectionism.  They  made  this  confession  when  they  in- 
serted in  the  bill  section  four,  which  authorizes  a  reduc- 
tion of  20  per  cent,  to  be  made  upon  all  articles  and 
commodities  upon  t<he  dutiable  list  by  international 
agreement   in  certain  international  contingencies. 

Were  we  to  pass  a  law  to-morrow  giving  this  differen- 
tial advantage  of  20  per  cent,  to  all  such  countries  as 
do  now,  or  may  hereafter,  admit  duty  free  the  growth 
and  product  of  our  farms  and  mines — so-called  "natural 
products" — the  selfish  appeal  which  Mr.  Chamberlain  is 
now  making  in  Great  Britain,  with  a  view  of  placing 
import  duties  upon  natural  products  admitted  into  the 
British  market,  except  when  such  natural  products  are 
sent  from  British  colonies,  would  receive  its  counter- 
blast and  counter-check.  It  is  needless  here  to  say  that 
over  half  of  the  entire  exports  of  the  na'.ural  products  of 
the  American  people  are  to  the  British  marxet.      Other 
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This  is  always  a  season  of  great  concern  to 
those  who  control  the  business  done  with  the 
fashionable  and  well  dressed  circle,  when  the 
Toque,  Bonnet,  or  Hat  must  harmonize  with  the 
Gown  or  Tailor-Made  Costume.  We  might  here 
mention,  if  you  are  looking  for  special  shades  in 
special  lines  of  extreme  Novelty  Dress  Materials 
in  light,  medium  or  heavy  weights,  it  will  save 
you  a  great  deal  of  trouble  to  come  direct  to 
where  these  goods  are  to  be  had. 

We  have  repeatedly  emphasized  the  fact  that 
our  Dress  Goods  Department  has  grown  to  be  a 
hobby  with  us,  and  it  is  gratifying  to  know  that 
our  efforts  have  been  appreciated. 

We  extend  a  cordial  invitation  to  all  buyers 
who  come  to  the  Spring  Openings  to  call  and 
inspect  our  stock  and  prove  the  statements  we 
make. 

Our  representatives  will  be  at  Rooms  F  and 
G,  King  Edward,  Toronto,  during  the  Millinery 
Openings  there,  and  shall  be  glad  as  ever  to  see 
our  friends. 

BROPhlY,  CAINS  £,  CO, 

MONTREAL. 
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countries  maintaining  a  free  trade,  or  an  approximately 
tree-trade,  system  in  regard  to  natural  products  would 
likewise  he  encouraged  to  continue  their  present  poliey 
and  not  to  inaugurate  such  a  policy.  The  American 
fanner  would  find  a  guarantee  of  the  retention  of  present 
markets,  and  the  opening  up  of  new  markets.  The  price 
of  his  product  in  the  foreign  market  .being  lower  than, 
now,  owing  to  the  removal  of  international  tolls,  he 
would  find  himself  enabled  thereby  to  sell  a  very  much 
larger  quantity  of  goods  than  formerly  at  the  same 
profit  heretofore  obtained  by  him.— Everybody's  Magazine. 

THE  BUSINESS  END  OF  A  SPIRITUAL  MONARCHY. 

GEORGE  BARTON  m  the  current  number  of  Book- 
keeper estimates  the  annual  receipts  and  expendi- 
tures of  the  Vatican  at  ahout  $1,500,000,  which  he 
apportions  as  follows  :  $100,000  for  the  support  of  car- 
dinals and  diplomatic  missions  abroad,  $500,000  for  the 
maintenance  of  the  Vatican  and  its  library  and  museums, 
$111(1,000  for  the  Pontifical  alms  and  the  subsidies  to  the 
schools  of  Rome,  $3011,000  to  gifts  and  charities,  and 
$200,000   for  miscellaneous   purposes. 

The  revenues  of  the  church  come  from  two  sources, 
one  known  as  the  "Patrimony  of  Peter,"  the  other  as 
"Peter's  Pence."  The  first  represents  the  invested  capi- 
tal of  the  church.  It  is  the  interest  on  funds  invested 
by  former  pontiffs,  rents  from  buildings  owned  by  the 
church,  etc.  "Peter's  Pence"  represents  the  voluntary 
offerings  of  the  faithful. 

The  Pope  has  no  personal  salary,  the  reason  being 
that  as  a  spiritual  sovereign  he  cannot  be  subject  to  any 
person  on  earth.  Although  no  tax  is  imposed  on  the 
church  for  the  support  of  the  Pope,  the  case  is  otherwise 
with  cardinals,   nuncios,   delegates,   rectors,   curates,  etc. 

PROTECTION  MOVEMENTS  IN  GREAT  BRITAIN. 

(British  Trade  Journal.) 

IN  the  financial  and  commercial  history  of  the  United 
Kingdom,  there  has  perhaps  never  been  so  confused 
a  situation  as  that  now  prevailing.  We  are  in  the 
midst  of  a  general  agitation,  in  which  the  national  fiscal 
policy  has,  unfortunately,  become  a  political  party  cry. 
The  question  was  brought  forward  unexpectedly  in  May 
last  by  the  Colonial  Secretary,  who,  pointing  to  the 
position  of  the  colonies  as  regards  preferential  duties,  to 
the  great  increase  in  manufactured  and  partly-manufac- 
tured goods  among  our  imports,  and  to  the  wishes  of  the 
British  colonies  for  preferential  treatment  in  the  home 
market,  asked  for  a  logical  and  comprehensive  plan,  for 
the  fiscal  policy  of  the  Mother  Country  and  of  the  Bri- 
tish colonies  and  possessions.  The  question  of  restoring 
protection  for  British  agriculture  and  manufactures  is  by 
no  means  a  new  one.  It  has  been  brought  forward  on 
two  or  three  occasions,  as,  for  instance,  in  1870,  after 
the  trade  depression  of  the  two  previous  years  ;  in  1885, 
when  the  Fair  Trade  League  created  some  stir  ;  and  in 
1800  by  Lord  Mashani  ;  but  it  has  never  before  been  taken 
up  by  such  a  politician  as  the  Ex-Colonial  Secretary. 
In  a  speech  in  the  House  of  Commons  on  May  20  he 
threw  out  in  no  uncertain  fashion  the  idea  that  the  time 
had  arrived   when   the  tariff  policy   of  the   United  Kingdom 

should    be    reformed 

The  Prime  Minister,  in  a  speech  at  Sheffield,  used 
strong  language  with  reference  to  the  fiscal  policy  of  the 
country,  but  declared  himself  at  present  in  favor  only  of 
retaliation  in  cases  where  this  country's  goods  are  un- 
just lv  dealt  with.  A  few  days  afterwards  the  Ex-Colo- 
nial Secretary  unfolded  his  programme  of  tariff  reform  in 
a   speech  at    Glasgow.     He  asks  for  a  mandate  to  place  a 


1\  per  cent,  import  duty  on  cereal  products,  5  per  cent. 
on  other  foods,  if  from  foreign  countries,  and  a  duty 
averaging  10  per  cent,  on  all  foreign  manufactured  and 
;partly-manufactur£d  goods.  The  sections  of  his  scheme 
dealing  with  preferential  terms  to  tin-  colonies,  and  with 
the  reduction  of  duties  in  the  colonies  on  British  goods 
as  compared  with  foreign  have  no'  evoked  much  enthusi- 
asm. To  follow  their  effects  is  too  much  like  a  problem 
in  mathematics  to  arouse  the  cheers  of  a  democracy,  and 
we  have  no  brilliant  inter-colonial  wit  to  make  their 
incidence  clear  to  the  multitude.  Nor  is  it  quite  appar- 
ent that  duties  on  food  are  arousing  enthusiasm.  What 
appears  at  present  to  influence  the  electorate  most  of  all 
is  the  increase  in  imports  of  manufactured  goods  free  of 
duty  while  our  exports  of  such  goods  pay  duties  to  for- 
eign governments.  The  average  voter  feels  strongly  that 
there  is  some  injustice  in  this,  and  he  does  not  grasp  the 
subtle  arguments  of  the  political  economists  who  can 
prove  that  an  increase  in  manufactured  goods  is  for  his 
benefit.  This  part  of  Mr.  Chamberlain's  programme  is 
now  attracting  nearly  the  whole  attention  of  the  public, 
and  it  is  undoubtedly  favorably  regarded  r>y  the  vast 
majority  of  British  manufacturers  and  their  workpeople. 
They  expect  that  duties  averaging  10  per  cent,  on  manu- 
factured goods  will  lead  to  more  work  for  the  home 
market  and  greater  profits  and  higher  wages,  but  no  one 
has  yet  explained  to  them  how  this  policy  is  to  benefit 
the  export  trade  in  neutral  markets.  Probably  this  point 
and  the  effect  of  general  duties  on  food  imports  will  be 
elucidated  by  experience  later  on  should  the  tariff  come 
into  force.  

EUROPE'S  MODEL  POSTAL  METHODS. 

(World's  Work.) 

GERMANY,  France,  England,  and  even  tiny  Switzer- 
land, have  many  things  to  teach  us.  In  a  German 
city  there  is  a  post-office  every  few  hundred  yards  ; 
a  post-office  can  be  found  as  easily  as  a  cigar  store  in 
New  York.  A  network  of  underground  tubes  connects 
all  but  the  very  smallest.  Ordinary  mail  goes  from 
station  to  station  by  Government-owned  wagons,  but  a 
special  delivery  stamp,  costing  less  than  8c,  will  cause 
a  message  to  be  shot  by  the  tube  anywhere  in  tne  city. 
A  messenger  will  carry  it  from  the  point  of  reception 
the  few  yards  necessary  to  the  receiver,  and  will  wait 
for  an  answer.  Message  and  answer  take  about  two 
hours.  .  .  .  The  German  telegraph  system  is  an  ad- 
junct to  the  post-office.  Telegrams  costing  12c.  for  10 
words,  including  address,  beat  special  delivery  letters  by 
just  the  margin  between  electric  and  pneumatic  trans- 
mission. Postal  checks  for  small  amounts  almost  wholly 
take  the  place  of  bank  checks.  One  may  send  a  postal 
money-order  with  a  message  written  on  the  back  ;  and 
a  postal  messenger  will  bring  it  to  the  house  of  the  re- 
ceiver, and  pay  it  on  the  spot.  Subscriptions  to  maga- 
zines and  newspapers  is  through  the  post-office  ;  you  pay 
the  postmaster,  he  orders  the  proper  number  of  publica- 
tions for  his  office,  and  the  journals  come  cheaply  and 
smoothly  in  bulk  to  the  several  stations  for  delivery. 
The  parcel  post  besides  doing  practically  all  the  German 
express  business  at  low  rates,  sends  parcels  round  the 
world. 

In  London  the  pneumatic  tube  system  is  so  perfected 
that  within  the  radius  of  London  one  may  send  an 
ordinary  letter,  receive  an  answer,  send  another  and 
receive  an  answer  to  that,  all  in  the  course  of  a  day. 
The  English  post-office  maintains  a  telegraph  system, 
conveying  ! 2-word  messages  all  over  Great  Britain  and 
Ireland  for  12c,  and  a  parcel  post  system  comparable  to 
the   German. 
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Knox,  Morgan  ®>  Co. 

Wholesale  Dry  Goods,  Hamilton,  Ont. 


WE  SOLICIT  YOUR  TRADE  AND  GUARANTEE  LIBERAL  TREATMENT. 


t 


Every   Line   Of  GOOdS   of  which  cotton  is  a  constituent 

will  show  the  effect  of  high-priced  raw  material  this  year. 
We  have  not  yet  based  our  prices  on   latest  mill 

Quotations,  and  at  the  present  time  a  selection   irom   our   stock 
will  be  a  profitable  one  to  buyers. 

SOME  ITEMS  OF  INTEREST: 

MH^IFPV    "Beats  All"   Cotton  Hose,  Plain.        r      Everybody  wants  them 
nUOlLRT  R  6,  u    Ribbed.    (       15  and  25c.  Lines. 

AT  PRESENT  PRICES  THESE  2  LEADERS  WILL  YIELD  50%  PROFIT  TO   RETAILER. 

Cashmere    HOSe    at  $2.25,   $3.50,   $4.50,  best  values  in  the  irade. 

Sweaters — Special  M9  still   $9.00. 

Boys',  $4.50  and  $7.00,  all  sizes. 

S      Whitewear      Gowns,  Drawers,  Corset  Covers,  etc.,  at  cut-rate  values. 

^       Gents'    Neckwear-Choice  assortment  of  Derbys,   Knots,  Bows,  etc.,  at 

$2.25  and  $4.50. 

L'mingS Still  quoting  under  value     note   this. 

MOST  OF  OUR  STOCK   TEU  S  THE    SAME  STORY,    BUT 
HAVE  ISOT  SPACE  TO  PARTICULARIZE. 


i 


Get   enthused.      Buy    freely       There   is    money    in 

early    buying    this    year.        The    only    thing    that    will    come      f 
to  the  man  who  waits  this  time  is  disappointment.  c 

\ 
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We  would  call  your  Special  Attention 
to  our  New  Collection  of  these 
Fabrics    which    includes    the 

LATEST  NOVELTIES 


-IN- 


BLACK  and  COLORED  LUSTRES, 
ALPACAS  and  MOHAIRS. 


i 
1 


Our  Standard  Ranges  of 

BRADFORD   GOODS 

are  Exclusive  in 
Manufacture  and  Design. 


i 


IN 


f 


IV    We  Defy  Competition    "»S 


\\\'\'\'\A\\\\\'\\A'V\AA'W\\'V\V\\\\'VVW 


Law,  Russell  &  Co., 


LiniTED. 


BRADFORD 


•and 


-LONDON 


16 


Tob..   1904 


Dry     <  . 

I'    •     v   Id  W 


MR.  CHAMBERLAINS   COMMISSIONERS 

Who  They  are  and  What  They  Represent 


THE  commission  appointed  by  the  Right  Hon 
.Joseph  Chamberlain  to  inquire  into  the  tarifl 
question  in  as  Fai  as  il  aBects  Oreal  Britain 
has  begun  its  labors.  The  members  ol  the 
commission,  according  to  The  British  Trade 
Journal,  are  .ill  Protectionists.  This  does  no1  alter  the 
fact,  however,  thai  the  commission  is  [airlj  represents 
tive  "i  the  industrial  interests  ol  Qreal  Britain,  as  maj 
be  gathered  from  the  following  list  ol  the  principal  mem- 
bers, reprinted  from  The  London  Times  : 
""Sir  Rowland  Herbert,  G.C.B.  (chairman)  sir  Rowland 
is,  perhaps,  besl  known  for  Ins  services  as  Permanenl 
Under-Secretary  ol  State  for  the  Colonies  from  1*71  to 
Among  other  official  positions  he  lias  held  have 
been  those  ol  Premier  ol  Queensland,  assistanl  secretary 
to  the  Board  ol  Trade,  High  Sherifl  ol  London,  and 
Agent-General  tot  Tasmania.  He  is  Chancellor  ol  the 
Order  ni  St.  Michael  and  St.  George.  In  the  business 
world  Sir  Rowland  Herbert  is  well  known  as  chairman  ol 
The  Telegraph  Construction  and  Maintenance  Co.,  and  as 
a  director  ol  The  Eastern  and  South  African  Telegraph 
Co.,  The  Union-Castle  Mail  Steamship  Co.,  The  I'.  &  0. 
Steam  Navigation  Co.  and  the  Union  Hank  of  Australia. 
Mr.  Frederick  Baynes— Mr.  Baynes  is  one  of  the  prin- 
cipal members  ol  the  firm  ol  John  Baynes,  cotton  manu- 
facturers, Blackburn,  and  ol  Baynes  and  Dixon,  cotton 
merchants,  Manchester.  lie  is  a  director  O.I  The  London 
and  North-Western  Railwa\  Co  .  and  is  one  of  the  largest 
and  inosi  progressive  cotton  manufacturers  and  merchants 
in   Lancashire. 

Mr.  Henry  Bostock  — Mi.  Bostock  is  a  director  of  the 
hoot  manufacturing  firm  of  Edwin  Bostock  and  Co.,  ol 
Stafford,    which    is    one   of    the    largest    of    its    kind    in    the 

country. 

Mr.  Charles  Eckersley  — Mr.  Ecklersley  is  head  of  the 
prominent  cotton-spinning  linn  of  Caleb  Wrighl  and  Co  . 
Tyldesley,  Lancashire,  and  has  a  considerable  experience 
of  the  continental  cotton-spinning  industry.  He  is  one 
Ol  the  most  active  directors  Of  the  Fine  Cotton  Spinners' 
and  Doubters1  Association,  which  has  an  authorized  capi- 
tal oi    £6,000, 

Sir  John  A.  Cockburn,  K.C.M.G.  Sir  John  A.  Cock- 
burn  has  been  Premier,  .Minister  of  Education,  and  Chief 
Secretary  of  South  Australia,  and  was  for  several  years 
Agent-General  tor  South  Australia  in  London  He  is  au 
Ml),  and  Fellov  of  King's  College,  London,  and  is  53 
\  ears  of  age. 

Mr.  Francis  Elgar,  F.R.S  —Mr.  Elgar  is  managing 
director  of  and  naval  architect  to  The  Fairfield  Ship- 
building and  Engineering  Co.,  of  Glasgow.  Among  the 
many  important  posts  he  has  held  are  those  of  adviser 
upon  naval  Construction  to  the  -Japanese  Covernincnt 
and  Director  of  ll.M.  Dockyards  at  the  Admiralty  from 
1886  i"  1892  Me  was  also  naval  architect  of  the  Atlan- 
tic liners  Campania  ami  Lucania,  and  is  vice-president  of 
the  Institution  ol  Naval  Architects  and  a  member  of  the 
Technical  Committee  of  Lloyd's  Rcistrj  of  British  and 
Foreign  Shipping,     lie  is  58  years  old 

Mr.  Lewis  Evans— Mr.  Evans  is  a  director  of  John 
Dickinson  ami  Co..  one  of  the  largest  paper-making  con- 
cerns in  the  country,  and  vice-president  of  the  Paper 
Makers'  Association  The  Company  owns  three  mills  in 
Hertfordshire  anil,  in  addition  to  Iheir  London  house. 
have  branch  establishments  m  Manchester,  Bristol,  Bel- 
fast, New  York,  Cape  Town,  Johannesburg,  Bombay  and 
Calcutta.  The  output  ot  the  mills  is  200  tons  oi  paper 
per  week,  in  addition  n>  cards,  envelopes  and  stationery 


Mr.  Thomas  Gallaher     Mr.  Galiaher  i-  tin-  founder  and 
head   oi   Gallahei     (Limited  1     the    ureal    mm   ol    tobacco 
manufacturers      Thej    have  factories  in   Belfast   and   I. on 
don,  .inn  branches  in   Dublin.  Liverpool,   Newcastle,  Shel 
field,    and    othei    provincial    town      be  ide     owning   large 
tobacco-leal   warehouses  in   Virginia       Mi     Gallahei 

years   old,    and    has    been    in    the    lob i>>  racti 

callj    all  Ins  life,     lie  is  chairman  ol  The  Belfast  Steam 
ship   Co 

Mr.  Alfred  Gilbey-.Mr.  Gilbej  i-  a  director  ol  the 
well-known    firm     ol     U      and     \      Gilbey,    wine    and    spirit 

merchants,     The  business  ol    the  < pan)    extends   to  all 

parts  of  the  world;  while  a  special   featun    is  now   being 
made  oi  the  colonial  trade      Sn   Waltei   Gilb  irman 

ol  the  company,  as  well  as  several  othei  ol  the  directoi 
are  free-traders      Mr,   Alfred  Gilbej    i-    ll  years  old. 

Mr.  W.  Harrison     Mr.  Harrison     is     president  of  the 

Agricultural   Engineers'    Association  .mil  head  ol   the  firm 

oi    Harrison,    Macgregor,   and    Co,   ol    Limb.    Lancashire, 

he  largest   makers  ol  harvesting  machiucrj    in   the  coun 

try,    and    whose   name   is   a    household    word    throughout    I  lie 

agricultural   districts        Mr.   Harrison   has  a   wide  know 
ledge  of  foreign   tariffs,   which  in-  acquired  durii 

deuce  of   II    years  on    i he  continent       His  age  is    I- 

Mr.  J.  Johnston  Keswick  Mr.  Keswick  was  for  some 
years  head  in  the  Fai  East  ol  the  well-known  firm  ol 
Jardine,  Matheson  and  Co.,  merchants,  and  was  a  mem 
ber  oi    the    Legislative   Council    ol    Hdhg  l.  lie   is 

chairman   ol    The   Rio   Tinto   Co.,    who    work    the   famous 
copper  mines  in   the  Province  ol   Huevla,   spam,   ami 
director  of  The  Bengal  Iron  and  Steel  Co.  and  The  East 

Indian    Coal    Co 

Mr.  Charles  Lyle— Me.  Lyle  i>  chairman  of  Abram 
Lyle  and  Sons,  the  second  largest  firm  of  sugai  refiners 
in  (Deal  Britain.  Their  refiner)  is  a;  Plaistow,  in  Easl 
Loudon,     Mr,  Lyle  is  •">-  years  old. 

Mr.  Henry  D.  Marshall— Mr.  Marshall  i>  a  director  of 
Marshall.  Sons  and  Co,  who  own  the  Britannia  lion 
Works,  at  Gainsborough,  and  are  well-known  makers  ol 
engines,  boilers  and  machinery  He  is  also  on  the  board 
of  the  British  Engineers'  Alliance,  the  engineering  firm 
oi  J,  anfa  II.  Gwynne,  and  The  Shireoaks  Collier]  Co. 
besides  being  a  member  ol  the  council  ol  the  Royal 
Agricultural  Societj 

Mr.  Joseph  Rank— Mr.  Rank  i-  head  of  the  firm  of 
Joseph  Lank,  Clarence  Flour  Mills,  Hull  lie  is  one  oi 
the  largesl  millers  and  grain  merchants  in  the  country, 
and  runs  his  own  Heel  ot  steamers  lie  is  now  building 
a  large  null  in  London,  and  contemplates  erecting  a  sum 
lar  one  at    Cardiff.      A    Liberal   ill   politics,    Mr     Rank   went 

on  ,i  tour  of  inspection  to  the   United  states   lasl   year, 
and  returned  a  strong  advocate  ol   nrotection.     He  recent 
h    started    some   fine   oil    nulls   at    Hull       He    is   a   directoi 
Of   The   National    Lntish   and    Irish    Millers'    Insurant. 

Sir  George  Ryder— Sir  George  lias  only  just  resigned 
the  position  of  chairman  ol  the  Hoard  ot  Customs,  which 
he  has  held  since  1899,  He  was  auditor  ol  the  Civil  List 
from   L89  I  to  1  899,    md  is  65  vcars  old 

Sir  Cecil  Clementi  Smith-Sir  Cecil  has  been  Governor 
of    the    Straits    Settlements.     Lieutenant-Governor 
Colonial   Secretary     ol     Ceylon,    ami    High    Conn 
and  Consul-Generat  for  North   Borneo  and  Sarawak       In 
Linn  lie  was  a  commissioner  for   the  Paris   Exhibit! 

Mr.  W.  Bridges  Webb- Mr.  Webb  is  chairman  of  the 
Baltic   Mercantile  and   Shipping   Exchange,    in    St     Marj 

axe,  and  bead  of  Dewar  and  Webb,  on<  •■;  the  I,.; 
linns  of  -ram  mercnants  m  the  cit]  lie  joins  the  i 
mission   in   his   business  and   not    his   official   capacity 
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PROGRESSIVE  RETAILING 


A  RETAILER'S  EXPERIENCE. 

A  CALIFORNIA  dry  goods  merchant,  who  from 
a  small  beginning  had  achieved  success, 
recently  gave  his  experience  to  a  representa- 
tive of  The  Dry  Goods  Reporter,  Chicago. 
In  part  he  said  : 

"A  dry  goods  man  must  be  many  sided  in  his  qualifi- 
cations. He  must  have  the  right  communication  with 
his  customer.  To  do  this  requires  tact.  Adapting  one's 
self  to  the  different  classes  of  trade,  particularly  in 
smaller  places,  is  important. 

"The  trade  of  a  store  must  be  protected.  We  adver- 
tise that  above  everything  we  protect  our  customers. 
Hardly  two  customers  can  be  treated  alike.  It  is  not 
wise  to   talk  economy   to  a  rich  customer. 

"A  merchant,  especially  in  smaller  towns,  must  be  on 
the  ground.  He  is  the  executive  and  must  attend  to  his 
business  in  person.  If  he  does  not,  the  business  will  soon 
run  the  merchant.  Developing  a  store  is  hard  work,  at 
least  I  have  found  it  so.  More  than  one  day  I  have 
worked  in  the  store  until  1  and  2  a.m.  I  might  say  that 
I  have  often  worked  this  late.  One  customer  said  :  'By 
golly,  you    work  hard  !' 

"No  one  nationality  need  be  the  only  ■  successful 
people.  If  after  a  man  has  made  $500  he  is  just  as  eager 
to  make  another  dollar  as  when  he  first  started  and  re- 
gards it  as  just  as  valuable  he  will  continue  to  accumu- 
late. 

"Most  people  can  not  endure  success.  The  race  would 
hi'  seriously  injured  if  all  were  equally  successful.  A 
merchant  must  be  honest  and  above  suspicion.  Honesty 
pays  in  all  business.  I  had  a  customer  come  into  the 
store  once  and  charge  me  with  trickery  in  making  change. 

"I  contended  that  he  was  incorrect  in  his  accusations. 
Finally  I  agreed  to  correct  the  error  if  he  could  prove 
his  charge  that   we  had  mahe  a  mistake.      'Well,'   the  cus- 


Right  Hon.  Joseph  Chamberlain's  Residence,   Highbury. 

tomer  replied,  'if  you  had  not  said  that  you  might  have 
gotten  into  trouble.  Here  is  $5  which  you  overpaid  me.' 
"In  starting  in  business  the  location  of  course  has 
much  to  do  with  the  nature  of  the  merchandise,  but  as  a 
general  thing  attention  can  be  drawn  to  a  new  store  by 
a    stock    of   cheap   goods.        A    new    store   can   make   lower 


prices  with  cheap  merchandise  than  can  a  regular  store 
with  standard  goods.  Gradually  a  merchant  can  work 
into  better  goods  as  his  store  becomes  popular. 

"Our  stock  here  consists  of  the  lines  of  dry  goods, 
clothing  and  shoes.  I  might  have  added  other  lines  if  the 
store  had  been  larger,  and  at  some  future  date  may  build 
an  addition  and  increase  our  stocks,  but  the  three  lines 
we  have  allow  a  pretty  wide  range  and  are  profitable 
lines  to  sell. 


Right  Hon.    Joseph  Chamberlain's  Library  at  Highbury. 

"A  clerk  who  expects  to  be  the  boss  some  day  will 
not  limit  his  efforts  to  certain  duties  or  hours.  He  will 
be  entirely  disinterested,  just  the  same  as  if  he  were  the 
owner  of  the  store.  To  forget  that  the  store  belongs  to 
another  is  not  so  difficult  as  some  clerks  think.  When  a 
clerk  reaches  the  stage  in  his  career  where  he  is  willing 
to  make  his  employer's  interest  his  own  just  the  same  as 
if  he  owned  a  part  of  the  store,  then  he  may  expect  ad- 
vancement. In  my  own  experience  there  were  no  figures 
on  the  face  of  the  clock. 

"One  price  and  nearly  all  for  cash  have  contributed  to 
my  success  in  the  mercantile  life.  But  that  is  already 
understood  by  most  merchants.  A  salesman  should  seek 
to  put  a  customer  on  a  basis  of  right  statements  before 
he  betrays  himself.  Some  customers  like  a  little  senti- 
ment mixed  in  ;  others  are  cold  and  must  have  arguments 
and   figures. 

"The  clerk  is  read  by  the  shopper  more  thoroughly 
than  the  former  understands.  I  have  had  clerks  who  at- 
tempted to  overcharge  customers,  but  they  do  not  remain 
lone   in   my   employ   when   I   discover   irregularities. 

"If  a  customer  does  not  read  a  clerk  the  first  time, 
she  will  later.  Particularly  does  a  woman  see  through 
a  clerk  intuitively.  If  he  is  dishonest  she  soon  sees  it 
and  afterwards  avoids  him,  and  perhaps  the  store  also 
Both  in  my  advertising  and  in  selling  goods  over  the 
counters   I   instruct  the  use  of  short,  plain   English. 

"I  do  not  use  special  sales,  but  try  to  make  all  sales 
during  the  year  specials.  At  first  the  trade  did  not  ap- 
pear to  understand  that  I  meant  one  price  only  for  all 
goods.  People  would  leave  the  store.  I  lost  $60  to  $80 
a  day  right  along.  In  fact  it  required  two  years  to  edu- 
cate them   to   my   methods  of  one   price. 
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PERMANENT  FINISH! 


THE    MERITS    OF  THIS   FINISH   ARE 
1.    Proof  against  Damp  Cloth   and   Hot-pressing   Iron. 
2     Finish   and   Handle   unequalled   by   any   other   Process. 
3.    Goods  kept  in  stock  gain  in   appearance. 

GOODS  ARE  STAMPED  ON   THE   BACK  AT   REGULAR   DISTANCES. 
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"The  beating-down  habit,  is  due  to  the  tad  thai  cus- 
tomers wauled  value  received.  I  have  had  an  advantage 
over  my  competitors  in  knowing  the  dry  goods  business 
most  thoroughly.  When  competitors  tried  cutting  prices 
I  told  the  trade  wherein  my  goods  were  superior,  giving 
the  amount   of  wool  and  cotton. 

"I  have  not  overlooked  the  element  of  sentiment  in 
shopping,  but  have  believed  that  the  trade  wants 
straight  forward,  business  methods  and  do  not  care  as  a 
general   thing  to  shop  on   friendship. 

"Many  merchants  lose  because  they  trade  on  acquain- 
tanceship. A  man  said  to  me  not  long  ago  :  'Why  don't 
you  give  me  a  cigar'.''  I  replied,  '1  never  thought  I 
could  buy  your  trade.'  Others  say  that  I  never  try  to 
shake  hands.  My  explanation  is  that  I  respect  a  cus- 
tomer too  much  to  always  be  shaking  hands.  I  also 
respect  myself.  A  merchant  who  conducts  a  credit  busi- 
ness should  not  wait  upon  the  trade.  Credit  business 
breaks   pleasant    relations   often   with   the   trade. 

"1  estimate  the  value  of  our  store  earnings  at  $50,000. 
Success  was  .slow  coming,  or  reaching,  but  hard  work 
and  sticking  to  business  finally  enabled  us  to  achieve  it. 
1  might  have  entered  business  earlier,  but  feared  that  my 
love  for  books  and  study  would  interfere  with  the  busi- 
ness.     Business    to-day    requires    the   closest    application." 

PERSONAL  REPUTATION  AN  ASSET. 

UPON  the  reputation  which  a  merchant  bears  in  his 
town  depends  the  class  and  amount  of  business 
which  he  will  do.  He  may  not  succeed  with  the 
best  of  reputations  if  he  has  no  business  abilities,  but  it 
is  safe  to  say  he  will  not  if  his  fellow  townsmen  feel 
they  cannot  trust  him,  or  that  contamination  accompan- 
ies any  association  with  him  personally.  And  all  this  in 
spite  of  the  fact  that  he  may  be  a  good  buyer  and  pos- 
sess many  other  qualifications  necessary  to  the  manage- 
ment of  a  large  business. 

This  characteristic  is  especially  necessary  in  a  town 
or  village  where  every  one  is  known  personally  to  every 
other  person.  A  large  city  store  may  be  run  in  a  suc- 
cessful way  by  a  characterless  man  with  a  business  head, 
as  long  as  his  roguery  does  not  enter  his  store,  but  the 
smallest  retrogression  from  a  high  moral  standing  in  a 
town  will  be  followed  immediately  by  a  decrease  in  cus- 
tom. In  a  town  in  Northern  Ontario  one  of  the  most 
prosperous  merchants  was  a  man  who  did  not  object  to 
an  occasional  glass,  but  had  alwavs  been  careful  never  to 
become  or  at  least  appear  intoxicated.  His  store  was 
well  managed  and  himself  popular  with  all  classes.  It 
happened,  however,  that  on  a  market  day  an  old  friend 
unexpectedly  dropped  in,  and  an  adjournment  was  made  to 
a  near-by  hotel.  In  the  excitement  of  the  moment  he 
lorgot  himself,  and  appeared  on  the  streets  with  his 
friend  in  a  rather  intoxicated,  boisterous  condition. 
Quite  a  number  of  townspeople  saw  him  and,  in  spread- 
ing, the  storv  did  not  improve.  A  few  prominent  citizens 
withdrew  their  trade._  and  although  no  one  appeared 
definitely  to  work  against  him,  the  change  in  sentiment 
began  to  be  felt.  Stories  were  started  that  may  or  may 
not  have  contained  much  truth,  but  which  would  not 
have  been  credited  had  the  mind  of  the  public  not  been 
made  receptive  by  his  recent  lapse.  To  make  a  long 
story  short,  he  became  less  careful  of  appearances,  and 
custom  rapidly  left  him  until,  after  a  two  years'  strug- 
gle, he  was  forced  to  assign.  The  last  heard  of  him  he 
was  buyer  in  a  store  over  two  hundred  miles  distant 
from   the  town  where  he  had  been  on  the  road   to  success. 

There  is  a  certain  class  in  every  town  who  feel  them- 
selves obliged   to  withdraw  their  custom   from  a  merchant 


of  unsavory  reputation,  and  there  is  in  every  mind  an 
inclination  to  suspect  the  business  methods  of  such  ,i 
man.  lie  who  is  admired  !>v  his  friends  and  respected  b\ 
his  townspeople  has  a  larger  asset  than  he  who  has 
thousands  of  capital  bul  the  inability  to  inspire  trust 
and  confidence. 


IMPORTANCE  OF  SHOW  CASES. 

rpHERE  is  scarcely  anything  which  adds  to  the  at- 
I  tractiveness  of  a  dry  goods  store  more  that  a  flooi 
show  case.  The  fact  that  counter  show  cases  are 
possessed  is  not  sufficient  for  mohern  purposes.  l'p-to- 
date  stores  are  gradually  putting  in  floor  show  cases  as 
well.  That  it  pays  to  do  this  many  instances  mign:  be 
cited. 

One  retail  merchant  was  about  a  year  ago  induced  to 
put  in  a  floor  show  case  which  cost  him  several  hundred 
dollars.  His  experience  was  most  gratifying.  He  found 
I  hat  such  lines  as  neckties  sold  much  more  readily  than 
before,  and  not  only  sold  better,  but  he  was  enabled  to 
obtain  higher  prices.  For  instance,  ties  which  he  had 
sold  at  35c.  before,  he  claims  he  has  now  no  difficulty  in 
gelling  50c.   for. 

Not  only  is  his  trade  now  larger  but  a  better  class  of 
customers  come  to  his  store,  and  he  attributes  it  largely 
to  the  influence  of  the  floor  show  case. 

Every  article  of  goods  which  he  sold  through  this 
case  he  kept  a  record  of,  and  he  declares  that  in  nine 
months  his  profits  from  the  sales  of  goods  shown  in  this 
particular  case  was  sufficient  to  pay  for  it. 


ONE  SET  PURPOSE. 

THE  purpose  of  advertising  is  to  sell  goods.  It  may 
aim  for  orders  direct  from  the  consumer,  for  orders 
from  the  retailer,  jobber  or  agent,  or  may  strive  to 
create  a  demand  which  must  be  supplied  the  consumer  by 
some  middle  man.  At  heart,  these  propositions  are  all 
the  same.  The  only  kind  of  advertising  that  really  ad- 
vertises is  the  kind  that  takes  the  place  of  the  man  be- 
hind the  counter  or  the  knight  of  the  gripsack,  or  the 
kind  that  helps  these  gentlemen  to  roll  up  bigger  sales. 
Art  won't  do  this— pages  of  pretty  pictures  may  give 
.  the  advertiser  fame  as  a  connoisseur,  but  not  sell  enough 
goods  to  keep  him  in  shoestrings.  Fine  writing  won't  do 
it — many  ads.  that  have  the  polished  elegance  of  an  Addi- 
son and  the  sparkle  of  a  Macaulay  don't  amount  to 
shucks  in  producing  practical  results.  Mere  originality 
won't  do  it,  for  the  worst  monstrosities  in  the  whole 
advertising  field  are  the  fruit  of  an  overmastering  desire 
to  be  original.  Nor  will  introspection  along  the  lines  of 
psychology  and  ethics  avail,  for  that  simply  amounts  to 
what  David  Harum  would  call  "broodin'  over  bein'  a 
dog."— Printer's  Ink. 

BUSINESS  LOGIC. 

A  single  plan  put  into  operation  is  worth  a  hundred 
mind's  eye  schemes. 

The  second  greatest  mistake  in  business  is  negligence. 
The  greatest   mistake  is  carelessness. 

Much  said— little  done.  Discussion  is  valuable  only 
when   it    works  hand   in   hand  with  accomplishment. 

The  thing  in  hand  is  the  most  important  now.  To- 
morrow will  take  care  of  to-morrow's  tasks  if  to-day's 
axe  done  to-day. 

The   grand    object    of   system    is    to    save    time,    beacuse 
the    greatest    waste    in    most    businesses    is    the    waste    of 
I  line- System. 
•_'o 
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Not  Satisfied  with    *) 
Your  Engravings    • 

Try  Us. 


Estimates  Cheerful!}    Furnished. 

LEGG  BROS.  ENG.  CO. 

5  Jordan  St.,  Toronto. 


Effective 
Advertising 


will  bring  you  returns  In  dollars  Mid 
cents. 

We  plan  and  write  effective  advertis 
lug  nutter. 

Let  ii.  prepare  your  newspaper  adver 
tiling,  <>r  write  »  booklet  or  circular 

[or  you. 

We  »iii  make  >our  advertising 
tivc    make  ii  bring  you  more  dollars 
than  cunts. 

We  will  uiiiki-  your  Interest!  oun,  We 
win  make  our  business  bringing 
and  suggestions  yours. 

Write  ua  to-day. 


CHILD  (EX  FALL, 

78  W.   Chestnut  St.. 
WAKEFIELD.  MASS. 


(Pi 


u. 


leA 


S> 
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Bvp  (Boods  Merchants 


AND 


Milliners 


are  always  interested  when  you  speak  of  a  way  of  disposing  of  dead  stock,  because 
they  are  troubled  with  goods  that  become  unsalable,  because  they  are  soiled  or 
faded  or  out-of-date  in  pattern.  We  re  dye  and  finish  this  stock  so  that  it  looks 
like  fresh  material  just  from  the  factory.  We  handle  successfully  all  kinds  of 
Dry  Goods,  ttibbons,  Braids,  Hosiery.  Feathers  and  Plumes 


R.  PARKER  &  CO. 


Dyers  and  Finishers, 

HEAD  OFFICE  and  WORKS, 

787-791  YONGE  ST., 


TORONTO 


•j  i 
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*  This  department  is  conducted  and  prepared  by  Miss  Nora  Laugher,  advertising  specialist,  Toronto,  and  one  enjoying  a  high  reputation  as  an 
expert  and  authority  on  all  advertising  matters.  She  will  be  pleased  to  answer  questions  regarding  advertising,  to  give  the  assistance  and 
advice  which  an  expert  is  so  well  qualified  to  give,  and  to  criticize  advertisements  which  may  be  submitted  to  her.  It  is  intended  that  the  depart- 
ment shall  be  helpful,  practical  and  well  up-to-date.  Correspondents  should  address  their  letters  to  "Good  Advertising  Department,"  The 
Dry  Goods  Review,  Toronto. 


Nature  knows  no  pause  in  progress  and  development, 

And  attaches  her  curse  on  all  inaction. 

— Goethe. 

The  heights  of  great  men  reached  and  kept 

Were  not  attained  by  sudden  flight  ; 

But  they,  while  their  companions  slept 

Were  toiling  upward  in  the  night. 

— Longfellow. 

EAR  in  mind  that  even  in  midwinter  evolution 
is  the  order  of  the  day.  The  grea!  unwritten 
law  of  (he  times  is  progress.  Nothing  stands 
Still.  Dame  Nature,  although  she  does  not 
advertise  in  such  a  cheery,  flowery  vein  as 
she  will  later  on,  still  asserts  herself  through  the  voice 
of  old  Boreas  and  the  falling  of  the  snowflake.  She  is 
not  resting  in  mute,  inglorious  ease,  but  is  working  hard 
now  on  her  Spring  goods.  Even  if  she  is  ahead  to-day 
she  does  not  Test  even  for  a  moment.  She  is  at  work 
under  the  snow  and  the  dark  mould,  making  mighty 
things  from  small  beginnings,  which,  later  on,  she  will 
unfold  to  show  her  treasures  to  our  admiring  eyes,  and 
convince  us  how  the  enormity  of  life  may  grow.  Nature 
is  man's  best  teacher,  for  she  and  wisdom  are  never  at 
strife.  She  teaches  the  necessity  of  variety,  although  all 
her  products  differ,  yet  they  nevertheless  compose  one 
harmonious,  perfect  whole.  Nature  declares  most  em- 
phatically that  "any  old  thing  will  not  do  for  this  won- 
derful world."  *    *    * 

The  merchant  who  expects  to  succeed  must  emulate 
Nature.  He  must  realize  that  the  Twentieth  Century 
public  is  accustomed  to  bright,  up-to-date  advertising— 
that  people  will  not  wade  through  dreary,  uninteresting 
matter.  *    *     * 

With  regard  to  business,  a  merchant  must  understand 
that  not  to  forge  ahead  is  surely  to  drift  behind.  As  in 
the  realm  of  Nature,  so  it  is  in  the  commercial  world, 
there  is  no 'such    thing  as  standing  still. 

*  *     * 

A  wide-awake  philosopher  once  observed  :  "Every- 
thing is  progress,  progress,  progress.  In  this  country 
the  gas-meters  are  progressing  more  rapidly  than  ever  ; 
the  bottoms  of  apple  barrels  and  strawberry  boxes  are 
ambitiously  progressing  upward  ;  while  the  circumference 
oi  the  bushel  measure  is  progressing  towards  its  cent-re." 
When  inanimate  things  move  so  briskly,  a  "live"  thing 
like  advertising  cannot    possibly   stand   still. 

*  *    * 

To  stand  still  in  advertising  is  to  be  sent  to  (he  rear 
in   the  great    march  of  business   progress. 

*  *    * 

Dame  Nature  does  not  wait  for  something  to  turn  up, 
'either  should  (lie  merchant  he  "Micawbcrish,"— he 
should  endeavor  to  turn  up  something, 


Like  Nature,  wise  merchants  work  underneath  at  this 
season.  They  take  stock  and  rummage  out  the  dead 
haves  and  endow  them  with  new  life.  February  is  a 
good  month  to  clean  house  and  resurrect  things  in  gen- 
eral. Now  is  the  time  to  rout  out  all  slow-moving  mer- 
chandise and  place  it  on  sale  in  as  attractive  a  manner 
as  possible,  It  is  well  to  make  reallv  generous  mark- 
downs  in  order  to  stimulate  such  sales.  Make  generous 
('its  rather  than  carry  an  out-of-date  stock. 

Very  Kood  advertising  is  displayed  by  this  enterprising  P.E.I.  Company. 


HONEST  BARGAINS 

FOR 

Saturday  "Shoppers- 


t\ 


"WE  DO  WHAT  V^E  ADVERTISE  TO  DO 

—and  — 
WE    ALWAYS    HAVE    WHAT    WE    AD- 
VERTISE." 
BARGAINS  FOR  MEN. 

Plcece  lined    underwear,  "»prc.«l    price."  per    wit  «t 

Fleece  lined  underwear,  '•ipetnl  lot  Saturday  oola"    per    tuit  73c 

All-wool  umhrlnfable  underwear,  "ipecial  pnee'     per    jarnwtn  75« 

Shirt*.  "«troog  and  heavy,"  "tpeclU  pnee"                            .  j^ 


NEW  NECKWEAR. 


Boy*'  Clothing  at  Grttl  big  discount* 

to     clear. 

Men's  Clothing  at  Great  big  discount* 
to  clear. 

A  bi|  rrasLti  (nil  of  good.   -irong  *  hiskj   it lot 

BARGAINS  FOR  WOMEN. 

Bht*  taltxn  I  ndersk.n,.  •apeejt]  price  .  Ills 

.     .VnpperOi    10.     'special   price'  J|.JS  \ 


Specials   in  Dress  Goods. 

1  piece  brown  Homcapoo.  er>  .uch.  rnareed  &i -jv  »pet  tl   p:i  ,d  Me 

1   pi>:c  ;-.>  Serge,  j,  inch    mjrked  (.«.  ipecial  per  yard  «7t 

1   piece  Not  gray,   ifc  inch,  marked   f  1-00.  special  per    yard  07c 

1   pie:e  treeo  CI01K  14  iorh.  marked  r*-e.  special   pet    yard*  aje; 

1  piece  CMord  grey  Homespun,  marked  Ii-ij.  rpecial  per    yard  a.7e 

Fancy  Flaked  Dm  Coed-    ape  ,.1  price  per   yard  S*c 

SpccUJs   In    Waist    Goods. 

.  piece  black  a,,J  »bita  D,L...,e.  n,.h  ot.o  Hope.  j5c    lor  j* 

,   P.e«  Mr,  ,.,d  -   mic  DeLa.nr.  ...lb   *at.o    Mr.pe.  ajc    lor  lac 

1  p..«  l.:„e  and  .h.ia  French  Fl.i.oel    «**  (or  <fc 

I    p. etc   1:   ium    1L.J   "lilt    Frcn.li   ni.iicl     tpec,»|     p„«  ,»( 

Carpets,    Rugs.    Mats.    Straw     Matting, 
Oilclot!     at  Clearance  Sale   Prices. 


F.  PERKINS  (&  CO., 


The     Millinto      L..d« 
SUNNYSIDE. 


February  "House  Cleaning  Sales,"  "Clean  Sweep 
Sales,"  or  "Great  Pie-Social  Inventory  Sales"  will  not 
only  give  your  advertising  prominence,  but  when  low 
prices  are  quoted  they  will  give  you  a  reputation  for 
generosity  and  sauare  dealing.  Such  sales  held  during 
the  so-called  "slack  season,"  will  certainly  aid  you  to 
sell  more  goods  at  the  regular  prices  all  the  remainder 
of    the   year.       II   is   belter,    however,    to   offer   excellent 
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values  when  you  tool   jroui   born  Lhan  t<>  make  t ch 

nuise  about  .1  Bmall  bargain. 

♦ 

The    small    valui  1    vcrj    pa        standard 

foi    \  "ii     itore  in   the  I  he  public.       Women  espe 

ciall]     appreciate   .1    little     generosity,   and   il    ia   well    to 

remind  yoursell  llial  8(1  pel  cenl    ol  drj   •■, Is  purcha 

ire  women       II    1.   roallj    bettei    I ike   no  cut    .11    all, 

'M  m\  estimation,  than  to  make  <uch  .1  triflinp  reduction 
iluii  M  will  not  be  appreciated,  and  ii\  the  event  as  .1 
1  landard  ol   \ aluc  in   Hun   minds, 

•  *    • 

\   1  .uu  huntci    is   rarelj    found  among 

the  stron  I   do  know    a  lawyei    wMo  delights  in 

arising  earlj  to  be  at  certain  departmental  si, .res 
.1  Li  in  search  ol  collars  and  cuffs  [or  himsell  and  blot 
etc  ,  tor  in-  wife,  .11  cut  rates  ,  but  I  have  an  idea  with 
in  me  that  the  bargain  collars,  etc.,  are  nol  th<  real 
attraction  Outside  ol  his  profession,  fins  man  is  .1 
writer,  .mil  doubtless  he  gains  an  insight  into  woman's 
nature  as  he  >ees  In  1  at  the  bargain  counter.  She  is  a 
..good  stud)  toi  ihe  novelist  when  taken  unawares  thus, 
.unongsl  .1  crowd  ol  scuffling  fenii nines,  and  a  facile  pen 
would  be  able  to  gain  new,  modern  inspiration  From  tin-. 
character  studj 

I- 1  > 'in  highesl  to  lowest,  from  richest  to  poorest, 
woman  is  a  natural  bargain-hunter.  Tins  is  the  secret 
di  the  evolution  and  wonderful  success  of  special  sales 

•  *    * 

The  average  merchant* prefers  women  shoppers  at  .1 
bargain  s.ile  because  men  arc  blind  as  the  proverbial  bat 
with  regard  to  "specials."  Almosl  every  article  offered 
is  a  "bargain  to  woman;  she  overhauls  to  her  hi 
content,  which  is  gratifying  to  the  itorekeeper,  because 
he  knows  full  well  thai  such  overhauling  almost  invariably 
results  in  sales  varying  from  25c    up  to  $25. 

•  •    • 

Advertise  a  thing  for  all  it  is  worth  if  you  like,  but 
Leware  of  advertising  an  article  that  lias  all  the  worth 
taken  out  of  it,  or  you  will  gel  .1  hornet's  nest  aboul 
your  ears  in  detrimental  "tongue-advertising,"  frequently 
indulged  in  by  disappointed  women  purchasers  V"ou 
can't    fool   a    woman   often,   she    is   a   connoisseur    in    the 

matter  of  "specials." 

•  •    • 

Always    he    rlie.  Mill    in    your    advertising,    bill     be    espe 

cially  so  during  the  dull  season.  Nobody  pays  anj  at- 
tention to  croakers— it  is  the  people  with  sunny  disposi- 
tions who  make  life  worth  liwiij;.  It  is  the  ad.  with  a 
smile  that  is  the  ad.  worth  while— it  is  the  cheerful  ad 
writer  who  constructs  an  ad.  worth  reading  h  was 
"Sunny  Jim"  who  made  Force  \n\  other  of  the  three 
dozen  and  one  food  fads  on  the  market  would  doubtless 
have  attained  jusl  as  greal  a  popularity  with  'Sunny 
•  dm"  advertising  Remember  that  .1  bright,  sunny  ad. 
is  a  tonic  that  will  turn  the  people  to  you  alter  the) 
have  started  the  other  wa\ 


elect  1  ic  lights  .   i!  eable  bj  da) 

Score      probabl]    do   more   stead]    new   papei    ad 

in. in  most  othei   merchant   tailoi     In  Canada      Thej   have 

ped   1  in-  1  01  re<  1    idea    1  hat    11    1  plodding 

1  hat    travel     fai  in- .;   in   t  he  da] 

Nol   011I)     ;hop     Ign   .   bu  foi    mot  ii  bai 

gain  etc.,  plaj   a   prominen  pai  I  in  1  he  advei  I 

ol  1  he  pei  mil        One  ol   1  he  mo  1  novel  advei '  1 
w.i  •  accompli  ;hed  b\   1  wo  youii  ul  in   1  899  bj 

Van    Pali    \  uu-  Talk 


Santa   Claus 
has  dumped 

1,000  Loads  of 


Christmas  Presents 
at  Whelan's  Store. 

T^IIICY  m  \mt\ii  in  all  corner*  of  the  Man  Prevent-  for  frsndfalher.  rran4- 
•**-       another,  lather,  mother  and  the  children       And  lh-  m  o*  th* 

little  boys  and  gill*  *hen  you  bung  thrtrj  in  or  the*  may  a-rt  loat  Wt  ha»*  bvftr 
posts  all  over  tbe  stun  in  gunk  ihe  older  (oik,  fin**'  p>»l»  M  utrlulnesa.  1"»  prvea 
and  beautiful  »am  Let  us  help  to  guide  you  Come  early  .hie  -i  ha»-  t.me  lo 
talk  to  you  about  our  beautiful  k^o-U  and  while  our  ttoek  u  c  -tuplet*  It  is  now 
that  you  tap  telru  lairM'y  mlat  tte  is»l  o<n>rM»brn  )ouare  ■  the  midst  0*  a 
great  killing  cro-dol  Ij  I  ommte  t hopper  ■  II  you  are  pmalad  aa  to  what  «N 
should  buy  come  and  Wt  u»  help  you  out. 


OWc  the  boy  •  pair 

ol  SkaUe  or  a  Itelch 

Skim  tnna  )J  rratt  ■ 

1  iMihi  r»*  afl 


handkerchiefs  are 


Mil  Will  BE*  r       77ZZ    -- 
\  SPECIAL  CHRISTMAS 

LOT  Of  Fill 


1 TOYURC 


I 


CBOCEIT  URUlB 
.  M  1  ito  *•  ■» 
m  'i  •■■*    in        ■« 


lh«l   -«   t.  - 


1  Iks  tot  >y 


«AT«3.    ,s«.  V-    «•    »•  *i 
.:<    *•    I      I     l| 

t    unm  men  oh 

*    .^    «hi    r^tl  LtKOHSaa*  oaawcu 

always  acceptable   J^J^/^"  'TT.'^.^I 

W«  un  .a  BSBBM* 
^••dk'n-lt^f*      ffeaa 

j  tor  1ccfcil<U  kml 
■  .  •-■  -■■  '■■> 
Vuxf      *tH  I  ml 


ISJtS   SCVUL  aOKN  MM  I  •■ 
Hasa aasWj  s*w das sasssa     u«.*»a  aat^**  >wirM 

•  ••  •■  *  plrbv  •»•[*•       lainlnalMirfilw    wh    i 


***         SPOOK*    CHMIOWTI 

■ssh  vnrw  ahd  rosaa 


Sa.  Ik.,  U(  <p-.       It  SW  mm  -        ■  ■?  A 


.THE  J.  P.  WHELAN  CO. 


"An    Emptying- Out -and-Factory-Clean-l  p-Sale"    was 
the  heading    to  a   full-page    ad.   of  a    Kansas    dry   goods 

si  ore 

*    *    •  ,1  concern  in  New    Vork,  which  provided  them  with  ■ 

V    sign   nowadays  plays  .1  prominent   pari        Ii    is  the  and    instructed    them    to   paint    signs    wherever    \inn 

preface  to  the  store  within       \    "cheap  and  nasty"  sign  travel    was   the  most    rrequcnl    all   over   Eui  Thej 

is  the  worst    kind  of  economy,  bu1   it   need  nol    be  costl]  returned   in   aboul    two  years  and  a   half;     in    thai    time 

to  he  right.       Electricity   does  much   to  make   tbe  signs  they  used  aboul   six   tons  of  paint   and  (40,000       \   large 

attractive  in  our  cities      R    Score  &  Son.  Toronto,  have  portion  ol  the  latter  had  been  spenl  foi   space  privil 

an  extremely  pleasing  and  high-clas  ound  with  These  two  young  men  had  been  in   nearlj    •  mtry 
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in  Europe,  .uid  painted  signs  on  the  side  walls  ol  large 
buildings  in  London,  Paris,  Berlin,  Rome,  Constantinople, 
etc.  They  went  through  the  Alps,  painting  their  signs 
in  let  lers  2(1  led  high  on  1  lit-  sides  of  some  of  the  great 
cliffs  which  tower  over  the  roads  ami  paths  through 
ihose  great  mountains.  .Just  imagine  an  American 
traveller  tar  away  from  New  York  in  the  heart  of  the 
Swiss  mountains,  who  should  suddenly  see  ahead  of  him, 
painted    on    i  he    side   of   a    mountain,     one   of    those   old, 

familiar   trade-marks  of  America,   "Use ." 

1 1  would  certainly  leave  a  deep  impression  upon  his 
mind,  which  would  last  until  he  returned  to  the  States. 
So  they  went  on  painting  signs  everywhere.  They  arc 
accredited  with  having  painted  a  large  number  on  the 
pyramids  oi  Egypt.  They  even  tried,  it  is  said,  to  get 
the  Sultan  to  allow  them  to  put.  their  signs  on  the  wall 
of  his  palace,  hut  this  he  did  not  consent  to.  However, 
t lies'  contented  themselves  with  signs  on  some  of  the 
Mohammedan  mosques  in  Constantinople.  The  young  men 
said  they  had  better  success  in  that  place  than  anywhere 
else,  for  the  Moslem  is  a  lover  of  bright  colors,  and  the 
big  red,  blue  and  yellow  signs  pleased  him  vastly.  One 
old  fellow  came  out  and  begged  them  to  put  a  sign  on 
the  front  of  his  dwelling  ;  he  seemed  to  consider  it  quite 
a   delightful   decoration. 

Fence  sign  and  bill  poster  advertising,  however,  is  a 
thing  that  must  be  done  on  a  gigantic  scale  if  it  is  done 
at  all.  Much  money  can  be  spent  injudiciously  in  such 
advertising,  and  it  can  never  take  the  place  of  news- 
paper advertising,  as  many  deluded  people  are  foolish 
enough  to  believe. 

I  have  just  had  a  very  direct  illustration  of  the  waste 
of  money  that  is  put  into  circular  advertising.  A  copy 
of  a  large  and  neatly  gotten-up  circular,  printed  in  both 
English  and  French,  and  setting  forth  special  bargain 
prices  in  concise  and  attractive  style,  was  sent  out  by  a 
leading  retail  Montreal  house,  distributing  them  locally 
by  boys,  who  were  instructed  to  place  one  in  every 
house.  It  was  found  that  these  boys  had  thrown  them 
.i  doors  and  in  vestibules  in  bunches,  ranging  from  five 
io  fifty.  Such  a  liberal  distribution  would,  of  course, 
impress  the  householder  at  once  with  the  fact  that  little 
or  no  value  was  placed  upon  them,  and  hence  they  would 
not,  in  most  cases,  be  read  at  all.  Thus  the  entire  ex- 
pense thereby  incurred,  and  it  must  have  been  heavy, 
was  money  thrown  away.  The  same  amount  of  money 
spent  in  newspaper  advertising  would  have  brought  mani- 
fold better   returns. 

Another  advertisement  that  I  have  been  requested  to 
touch  upon  is  the  trade-mark.  The  manufacturer  should 
bear  in  mind  that  the  trade-mark  is  either  a  good  or  a 
bad  advertisement.  If  it  lacks  interest,  or  fails  to  con- 
vey a  good  impression  of  the  goods,  it  is  a  lamentable 
failure.  It  should  signify  that  your  brand  of  goods  is 
infinitely  superior  to  all  other  brands.  It  is,  however, 
pleasurable  to  notice  that  the  past  few  years  show  a 
great  evolution  of  the  trade-mark.  The  old,  stereotyped 
trade-mark  that  had  no  earthly  thing  in  common  with 
the  article  offered  for  sale,  has  given  place  to  something 
that  not  only  calls  attention  to  the  article,  but  uncon- 
sciously draws  one  to  investigate  its  merits.  Fifty  years 
ago  the  old  sign  "Makers  to  the  Queen  and  H.R.H." 
over  a  shop  door  or  on  a  letter-head  meant  much;  to- 
day if  scarcely  signifies  anything.  Manufacturers  have 
realized  the  value  of  the  trade-mark.  For  instance,  the 
pretty    Corticelli    kittens,    which    call    one's    attention    at 


first  glance  to  the  "c<i  s  cradle"  made  of  silk,  which 
musl  be  strong  to  stand  the  strain  of  their  kittenish 
frolics.  The  Tillson  Oats  man  also  breathes  of  the  Land 
o'  Cakes,  where  brain  and  brawn  are  the  result  of  the 
wholesome  grain  prepared  in  true  Scottish  manner. 
Quaker  Oats  has  another  good  trade-mark  in  the  staunch, 
old  Puritan  figure,  that  carries  the  imprint  of  integrity 
and  reliability  in  his  features.  This  concern  certainly 
made  no  advance  in  its  more  recent  adoption  of  "The 
smile  that  won't  come  off"  man,  which  is  not  only  vapid 
and  inane  in  the  extreme,  but  is  suggestive  of  insincerity 
ami  lack  of  robust,  manly  sentiment,  The  stereotyped 
smile  is  always  a  mark  of  superficiality  and  covert  de- 
ception. The  Black  Cat  of  hosiery  fame  is  a  good  illus- 
tration of  fast  black  and  makes  a  good  eye-catcher  in 
advertising.  The  Canadian  Rubber  Co.,  of  Montreal, 
have  also  rather  a  happy  inspiration  in  their  illustration 
of   Jacques   Carlier,    and    I   could   mention   a   dozen   others 

equally  as  good  did  space  permit. 
*    *    * 

A  trade-mark  costs  little,  you  simply  adopt  any  de- 
sign as  your  "Trade  Mark,"  provided  it  is  not  used  by 
any  other  concern,  and  have  it  registered  with  the 
Government  at  a  nominal  expense,  and  the  thing  is  done. 
It  is  often  very  valuable  as  a  method  of  advertising  a 
business  or  a  line  of  manufacture.  I  am  not  greatly  in 
favor  of  one's  own  picture  as  a  trade-mark,  yet,  in  the 
case  of  Mennen's  Powder,  the  bright,  trustworthy  face 
of  the  late  Mr.  Mennen  certainly  seemed  particularly  ap- 
propriate, doubtless,  because  his  preparation  was  a  face 
powder.  And  Lydia  Pinkham's  kind  motherly  face  has 
certainly  done  much  toward  drawing  suffering  feminines 
unconsciously  to  her  remedies. 


SOME  QUOTATIONS  TO  HELP  THE  ADWRITER. 

To  sell  well  is  to  suit  the  customer. 

To  be  ahead  and  to  keep  ahead  is  our  aim. 

We  strive  to  have  no  vacancies  in  our  assortments. 

Our  store  does  not  fear  the  most  stringent  compari- 
son. 

Look  leisurely  ;  we  ask  no  sudden  nor  thoughtless 
purchase. 

February  bargains  that  are  vocal,  they  sing  their  own 
praises. 

Money  makes  money  here. 

Tell  us  your  carpet  troubles. 

Ooods  that  gravitate  your  way. 

Newest  Spring  fashions  in  seductive  styles. 

Our  goods  must  go  before  March  dust  collects. 

Samples  of  all  sorts  for  the  asking. 

Qualify  and  economy  are  blended  in  these  offerings 

The  bargain-hunting  season  is  always  open  here. 

Our  store-mark  is  a  certificate  of  excellence. 

We  spell  PROGRESS  ;  nothing  stands  still  here— not 
even   the  clerks. 

Every  dollar  spent  here  means  one  hundred  cents  of 
satisfaction. 

This  February  Clearing  Sale  has  the  kind  you  want- 
dainty  Spring  and  Summer  wear,  pretty  and  serviceable. 
No  lovelier  fabrics  anywhere  than  we  are  showing  now 
at  these  unheard  of  prices. 

It's  not  always  the  low  price  that  makes  the  bargain 
it's  what  you  can  get  for  the  price.  To  see  a  bargain 
you  must  use  both  eyes  ;  keep  one  on  the  bargain  and  the 
other  on  the  price-ticket. 

This  February  Furniture  Sale  offers  unusual  attrac- 
tions for  the  Spring  House  Cleaning  Time,  when  so  many 
new   things   are   needed. 

You   can  depend  on    this   original   house  of   bargains. 
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GOOD  ADVERTISING 
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GOOD     ADVERTISING 

i'tr\n noun  01 
CORRESPONDENCE    AND    CRITICISM 


Tin-.  d<  -|i.»ii  in.  hi  n  specially  conducted  by  Nora  Langhoi  for  the  bmefll 
nf  adTwtisersthroughoul  Canada      Ii  umiu  oorreapondenoe un  nil  matters 
relating  to edrertlsemenU  and  advertising      Ii   raqneati  copy  "i  sdn 
tnr  suggestion,  itiii'ii*iii  01  ravie*     II  also  request*  sample  adi 

for  reproduol In  these  oolumni     [U  elm  Is  to  be  ol  praotli  si  ralue 

to  a.lvrtiseni. 


riir  .).  P    w.  Co.— Youi    Lhree-coiumn  an.  senl   me  i"i 

criticism  is  verj   g I  indeed,  and   1  <l i ■  t  sorry  it   did  nol 

reach  me  In  time  for  the  last  number,  which  was  issued 
earl)  I  have  pleasure  in  reproducing  it  in  another  col- 
mini  li  is  bright,  crisp,  and  to  the  point.  I  ha \ <■  no 
doubl  the  writer  ol  the  ad.  lias  marked  ability  as  an  ad- 
writer,  whether  ii  be  natural  oi  acquired.  The  use  ol 
mis  is  a  very  important  feature,  which  you  have  m>i 
overlooked,  With  the  exception  oi  the  spelling,  which  is 
probably  a  typographical  defect,  I  have  no  adverse  criti- 
cism   tO   win  . 


('.  li.  P.— 1  am  very  pleased  with  \w"r  bunch  of  ads. 
Kverj  one  submitted  is  good  and  dues  you  much  credit. 
Wnii  your  letter,  however,  they  tailed  to  reach  me  in 
time  for  the  January  issue.  There  is  marked  originality 
in  design,  both  as  to  matter  and  typography.  The  up- 
to-date  style  ol  setting  the  matter,  whether  originating 
With  the  writer  or  the  compositor,  shows  more  than 
ordinary  good  taste,  and  the  style  ol  type  used  gives  the 
whole  a  thoroughly  modern  and  present-day  appearance 
which  must  impress  the  reader  of  the  paper  in  which  they 
are  published.     I  reproduce  one  of  the  ads.  in  this  issue, 

and   hope    to   see   some   more  of  your    work    later. 

(J.  II— (1)  For  a  retail  store  there  is  no  medium  so 
satisfactory   as   the  daily  or  weekly  papers.      (2)    Read  my 

paragraph   on   another   page   regarding   circular   distribu- 
tion. 


B.  &   ('.—There  must    he  "a  nigger  in   the  fence"  some- 
where      Perhaps  it   is   that    your  salespeople  do  no1    work 


The  First  Gun  of  Our  Clearance  Sale 


A  Bab  in  which  DOOM 
keepers    wants  fun   lit-   bought 

st  nearer  the  coel  .>f  produc 
tinn    than    any   other  sale    01 

.store  can  offer  in 

These  price*,  low  as  they 
are,  are  not  for  a  set  timcnnly 

The  vast  quantities  "f  >to  k 

on   sale   will    remain     at 
prices  until  the  whole  i|iianlity 
is  cleared  QUI 

It  may  not  be  dilhonesl 
to  place  goods  on  ule  si  ■  lo* 

price  one  .lay  anil  restore  them 

the  next  to  their  regular  price, 

Lilt  it  is  not   any  too  much  so 

when  we  em  ■  price  >' 
is  on  s  «hoie  quantlt]  and  the 
prlee  r.nunn>  i here  until  thi 
lot  is  cleared  out 


(Follow  on  with  list  of  c Issn.l  prices) 


harmotuiiush  With  your  ad  write!  It  is  most  essential 
thai  each  tell  the  same  tale.  The  ad.  submitted  is  \,r\ 
fail       You  bad   better  look   to  vour  clerks. 


I-.    I.    K  — Wii\    do  you  a.k   mj    advice  it   you   have  al 

read)   Ic  up  youi   mind  what   to  do  '     Vou  remind  me 

mi\    much  ol   tin-   man   who   went    tw   the  lung  speciali  ' 
and   told   inm   that   In-  had   been   troubled   with   in 

foi    ionic  pears,  i  asked  the  specialist    to  suggesl    tome 

tiling  to  cure  him.       This  man    itated   thai   he  wouldn't 
lake  cod  liver  oil,   but    would   like  io  take  rum  and   glj 

eel  me 


C.   B.— Your    ad    which    appeared    in    .1    trade   journal 
was  certainly  as    good  as   the  average    ads    h  ed   to  be 
Then-  was  very  little  m  it,  and  what   there  was  was  un 
connected   ami    out    of  date       You    will    notice,    I    irust, 


Mid= 

Winter 

Sale 


Eleven 
Dress 
Goods 
Sensations 


K 


Tea  intrinsic* and  one  rare  bargain     l.<  t  ns  teUyou  sboul  the  bargain 

Hrst  ; 

It's  a  new  crop  ol  Serges  just    opened  up  thi-  week     Bein-proof,  Sue, 

close  texture  ;  4"  inches  wide  '.  tWO  shades  Of  mil)   Line  anil  one   I. la.  k       |l  il 

exactly  the  texture  oi  the  serge  thai  we  hare  been  selling  atMaanda  few 
remnanta  are  among  them  at  that  price     Thesenew  t  her. suit  of 

very  .lose  buying  oi i  pari  and  we  Ugire  youth,-  benefll    making  their  price 

69  CKN  •  S 

(fill  in  with  list  of  I  mother  lines  of 
.  drees  goods  and  display  price  w.lli 


that  there  is  of  late  considerably  more  tare  shown  in  the 
preparation  of  ad. -mailer  for  the  trade  papers.  I  am 
glad  to  he  able  to  sav  this  ,  at  one  time,  not  long  ago 
either,  the  bulk  of  trade  journal  advertising  was  extreme- 
ly indifferent.  Trade  journals  are  good  mediums  for  the 
manufacturer.  Talk  sense  to  the  dealer,  he  will  under 
stand  you  all  right,  and  it  will  pay  you. 


•J.  T.  i\  Co.— What  you  -s,i\  regarding  space  is  true  in 
a  degree,  yet  not  always  applicable  in  the  case  of  adver- 
tising for  city  or  town  trade.  An  ad.  to  be  effective 
must  appear  more  than  once  or  twice  a  week  where  there 
is  a  daily  newspaper  li  you  make  a  contract  for,  say,  ten 
thousand  line...  11  is  better  to  wisely  use  lift  \  or  one 
hundred    lines  everj    day,    according   to   the   time  you    want 

to    take    in    using     up    the  space,    than   to  use  ii   up  in 

splurges  ol  five  hundred  or  a  thousand  lines  at  a  Mine  at 
intervals  covering  the  same  time.  This  would.  ,,f  course. 
nie, in  more  work  and  probabl)  the  employment  of  an  ex- 
pert adwriter  to  get  the  best  value,  but  this  would  be 
round  to  pa]  well.  Of  course  where  there  are  only  week 
l>    newspapers   you   can   only   appear  every    issue.       Hut    bv 

wise  system  even  then  it  will  be  found  mt\  profitable  to 

look    well    to    the  best    possible    use   of   vmir    space   to   catch 

the  public  fancj 
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FORD  &. 
FEATHERSTONE 

[mporters  and  dealers  in 

FIREPROOF  SAFES, 
STEEL  BASK  SAFES, 
VAVLTS,   TIME  LOCKS, 
DEPOSIT  BOXES. 

Combination  Locke  put  on  and 
combinations  changed.  Safes 
repaired,  etc. 

10  John  St.  N.,  Hamilton,  Ont. 


^\ 


The  Hallwood 

Have  You  a 
Cash    Register? 

Study  the  Hallwood. 

It  is  made  to  stand  a  thorough  examination. 
It  tells  at  every  turn  why  its  use  is  to  be  commended. 
The  Hallwood  is  the  perfection  of  mechanism. 
The  Hallwood  system  is  the   most   perfect    devised 
for  handling  business  transactions. 

Send   for  descriptive   literature       We    rely   on    the 
buyer's  good  judgment  for  our  sales. 

THE  . 


Hallwood  Cash  Register  Co.  ol  Canada 


78-80  King  St.  E.. 


TORONTO. 


NEW  TELEPHONE  LINE 

A  new  copper  metallic  line  has  just  been  completed  trom 
Simcoe  to  Port  Rowan.  'J  he  towns  listed  below  can  now  be 
reached  from  Toro  to  at  the  fo' lowing  rates  : 


PORT    ROWAN 

ST.  WILLIAMS 
VITTORIA 


50c. 
50c. 
40c. 


The  Bell  Telephone  Co.  of  Canada 


It's  handy  to  use  our  brown  and  manilla 

Wrapping  Papers 

because  they  have  strength  and  durability  essential  to 
satisfactory  wrapping  papers.  Full-  weight  and  full 
count  in  every  order. 

Canada  Paper  Co. 

Limited. 
TORONTO,  MONTREAL   and   WINDSOR  fULLS,  QUE. 


YOU  AEE  INTERESTED  IN  SOMETHING. 

Why  not  get  the  best  items 
that  are  printed  on  the  subject? 

We  read  and  clip  thousands  of  newspapers  every  week—  therefore  we 
can  equip  you  speedily  and  economically  for  a  debate,  speech,  lecture, 
essay  or  anything  else  requiring  up-to-date  information  and  more  of  it  than 
your  competitors  are  likely  to  get. 

Terms— 100  Clippings,  3  0.00 

250  "  12.00 

500  "  22.00 

1,000  "  40.00 

Send  for  our  Booklet  which   fully  explains  the  scope  of  the  clipping 

industry. 

We  have  also  lists  of  firms  in  every  branch  of  trade  in  the  Dominion, 
the  professions,  club  members,  society,  etc.,  and  we  are  prepared  to  address 
and  mail  circulars  or  letters  to  these  at  any  time. 


THE  CANADIAN  PRESS  CLIPPING  BUREAU, 


232   McGill   Street, 

MONTREAL. 


10  Front  St.  East, 

TORON  TO 


SAVE  TIME 


BY 


KEEPING     YOUR     BILLS 
ALWAYS    MADE    OUT. 


The  Briggs  Ledger  System  Co., 


75  York  St.,  TORONTO,  ONT. 

Write    for    Catalogue. 


Limited 
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DEVOTED  TO  THE 
OFFICE  STAFFS  OF 
BUSINESS 
ESTABLISHMENTS 


T 


Liabilil  ies. 
Accounts   Payable. 
(Othci    Indebtedness) 


assets   ami    liabilities    will 
as  follows 


A  SIMPLE  METHOD  OF  BOOKKEEPING  FOR 
RETAIL  MERCHANTS. 

Bj  '     T    linn  in    l>     ■       ' 

Mil:    books   i"  be  used  are    as  follows        Ledger  and 

two  common  manila  two-column  sales  books  (journal 

ruling).       On   the   first    page  ol   the   ledgei    enter   a 

statement  of  assets  and  liabilities  containing  al  least  the 

following  data 

Assets. 

Cash. 

Stock    (  Mdse  1 
Accounts  Receivable 
oilier  Assets. 
The   difference   between    the 
be  the  dealers  nei   worth. 

Head  the  last   eighl   pages  in  the  ledger 

1  .     Goods    sedd    for  (ash 

2.    (iimds  sold  mi  credit. 
.(.    Goods  boughl   on  credit 
1     Goods  boughl   for  cash. 

5.  Cash    reeei\  ed    on    accounl 

6.  ('ash  paid  on  accounl 

7.  Expense. 

8.  Goods  returned   from  customers. 

'lake  one  of  the  sales  hunks,  head  columns  as  111 
form    (A). 

As  credit  sales  are  made,  enter  customer's  name  and 
Hems  bought,  hut  carry  only  the  total  of  the  purchase 
into  the  lirst  column.  \n\  goods  returned  by  the  cus- 
tomer should  be  entered  as  above,  cxcepl   thai    the  total 

would  be  entered  in  the  second  column  As  the  page  lills 
up,  fool  each  column  separately  and  carrj  to  correspond- 
ing column  on  next  page  until  the  end  of  the  mouth,  when 
the    total    of    the    lirst     column    is    entered    on     the    page    in 

the  ledger  marked  "Goods  sold  on  credit,"  and  the  foot- 
ing of  the  second  column  is  entered  on  the  pane  headed 
Goods  returned  hy  customers." 
If  duplicate  sales  tickets  are  used,  simply  enter  the 
customer's  name,  date  and  amount  of  sale  or  return  111 
Us  proper  column  and  file  the  sales  ticket  111  shape  for 
convenient     reference.      Now.    at    such    lime    in    the    (lav     as 

JANUARY,    1 


Day. 


Rn1p« 


Tutiili.f 

h:  eh  S.il.v 


Total  »r 
Kaoli  Kelurn 


Form    A. 


,s   most    convenient    the  sales  are  entered   in      he   ledgei    .is 

charges   to   the    customer's  account    and   the   returns   as 

credits,   and  checked    in    the   sales   hook   to  show    that    they 

have  been  so  entered. 

Now    turn    to    the   last    pane   of    the   sales   hook   and   head 

columns  as  in  form  (B). 

\s   -"oils  are   received    from    the   wholesaler    the   invoice 
is,    01    course,    checked    for    quantities,    pine,    and    exten- 


\n\    returns  01    deductions  arc   noted   on    invoice 
and  deducted   from   its  footing      Now,  on    this   la  I 

enter    the   name   ol    the   bouse    the    j I      were   bought    from 

the  date  oi   the  invoice,  and  the  amount   aftei   making  all 

deductions        'licit     all    in\ •      in     this    mannei     until     I  he 

page   is   full,    then    cam    ting  ovei     to    the    preceding 

page,  .mil  s n  to  end  ol  month,  when  footing  1    carried 


1  Wi    VRY, 


Dll) 


Pun 


Form    B. 


Ami    ol 

ItlMlVl' 


to  ledger  page  marked  "Goods  purchased  on  credit  " 
\i'ci    so  entering   the  invoice,   file  alphabetical!} 

No    ledger   account     is   necessary     with    the    people   ol 

whom  the  retailer  huvs  goods,  as  they  have  to  keep  bis 
accounl  iii  shape  foi  convenient  reference  and  will  send 
him  statements  periodically,  al  which  time  he  should 
check  Willi  invoices  on  his  file  and  notif]  them  at  once 
of  any  difference.  It  retailer  discounts  his  hill,  the  dis- 
count should  he  taken  from  invoice  when  it  is  checked  up 
and    net    amount    ol    invoice   entered. 

Freight  is  considered  as  expense  and  so  entered 
through    cash     1 k. 

For  the  cash  transaction  the  retailer  will  use  his 
other    manila    sales    hook. 

Skip    the    lirst    pau;e   and   commence    work    on    the   second 

On  the  right-hand  page  rule  an  extra  column  beside  the 
two  alread)  there,  as  in  form  (C)  On  the  left-hand  page 
mark  lirst  column  "Cash  011  account,"  and  second 
sales,"  As  customers  pay  on  account,  their  names  are 
entered  and  the  amount  placed  in  the  lirst  column  from 
which  it  is  placed  to  the  credit  of  the  customer's  account 
in  the  ledger.  As  cash  sales  arc  111.1. le.  the  amounts  are 
placed    in    the   second   column. 

On  the  righl  hand  pane  head  the  extra  column  "Cash 
Paid  on  account."  the  next  "Goods  bought  for  cash.' 
and  the  last  "Expense."  \.  money  is  paid  out  on  ac 
count,  or  in  settlement  in  full,  enter  amount  in  lirst 
Column  opposite  the  name  of  person  to  whom  paid  All 
cash  purchases  are  entered  in  second  column,  and  all  cash 
paid  for  running  expenses,  freight,  rent,  clerk  hire,  etc., 
plai  ed   in    the   third  column. 

As  soon  as  either  pace  is   full,   foot    each  column   sepai 
ately  and  carry   to  proper  column  on  next   corresponding 
pane,   always   remembering   that    •Cash   receipts      are  on 
the  left-hand   pane  and   "Cash  disbursements"   are  mi   the 
right.       At    the     end    of    the    month,    carry     the    footing    of 
each  column  to  its  proper  pane  iii  the  ledger      The  differ 
ence  at    ani    time   between    the  footing   ol    the 
right    side  ,,f  the  cash  hook  is  the  amount  ol  cash   there 
should   he  on   hand       The  hank   account    is  considered   ,; 
much   cash.      As   checks    are    drawn,    the   dealer   considers 
them   exact  h     a.   he    does   the   monej     he   pavs  out,   ami 
makes  his  entries  according!)        When  inakinn  his  deposits 


Dry    Goodi 
rVeview 
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he  should  consider  thai  he  is  taking  money  out  of  one 
pocket  (the  easli  drawer)  'and  placing  it  in  another  (the 
bank),  hence  no  hook  entry  is  necessary  ,  his  cheek  stubs 
show  at    any   time  his  balance  in  bank. 

Now,  if  the  dealer's  cash  balances,  the  cash  book  en- 
tries are  correct  ;  if  it  does  not,  the  difference  must  be 
located  and  adjusted.  If  the  dealer  so  wishes,  lie  can 
prove   his   customers'    accounts   in    the   following   manner  : 

Add  to  "Accounts  receivable,"  as  shown  in  statement 
of  assets  and  liabilities,  the  footing  of  ledger  pages, 
marked  "Credit  sales,"  and  deduct  the  footing  of  ledger 
pages  marked  "Goods  returned  from  customers"  and 
"Cash  received  on  account."  If  his  work  is  correctly 
done  the  footings  of  each  amoun:  due  from  his  customers, 
as  shown  by  their  ledger  accounts,  will  equal  this  amount 
exactly. 

The  comparison  shown  by  the  eight  pages  in  the  led- 
ger will  be  of  a  highly  interesting  and  instructive  nature 
to    the    dealer,    and    will    aid    greatly    in    determining    his 


The  injury  the  dishonest  tradesman  inflicts  is  not  con- 
fined   to   the   creditor   lie   thus   defrauds.      Iii      tact,   his    is 

probably  the  least.  One  example.  By  systematically  cut- 
ting prices,  say  down  to  a  point  that  shuts  out  bis  honesl 
neighbors,  lie  demoralizes  trade  conditions  at  every  poinl 

within  the  sphere  of  his  influence.  Indeed,  if  he  obtain- 
ed his  goods  by  out  and  out  burglary  to  put  on  the  mar- 
kid,  the  conditions  would  be  the  same  lor  the  honest 
Competitor,  who  has  to  pay  for  his  goods  and  sell  them  at 
a   profit.      What  's  to  be  done  '! 

Getting  Lukewarm. 
Sometimes  it  looks  as  if  we  were  growing  amiable  to- 
wards corrupt  practices  in  every  direction.  Common  old- 
fashioned  honesty  is  too  dull  for  our  new-fashioned  wits 
and  we  are  apt  to  wink  at  the  "  clever  "  men  who  "  do 
one  another,  if  onlv  it  be  within  the  law  and  wear  a  look 
of   respectability— for  this   is   the   criterion. 
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future  operations  and  help  in  a  great  measure  to  stop 
leakages,  by  keeping  him  thoroughly  conversant  with  the 
principal  features  of  his  business. 


DEALING  WITH  DISHONEST  DEBTORS. 

By  J   E.  W. 

WHAT  to  do  with  dishonest  debtors  has  always  been 
a  perplexing  question.  The  law  is  not  favorable 
to  incarceration  for  the  offence  and,  on  the  whole, 
it  is  no  doubt  well  that  this  is  so.  Otherwise,  there  might 
be  abuses  of  the  privilege  that  would  quickly  unbalance 
its  salutary  results.  There  are,  however,  from  time  to 
time,  debtors  whose  transactions  reveal  such  systematic 
and  premeditated  dishonesty,  that  some  more  adequate 
punishment  seems  absolutely  necessary  as  a  public  safe- 
guard; and,  that  creditors  are  not  armed  with  some  such 
weapon  to  meet — or  rather  prevent  —this  class  of  offenders, 
is  at   times  exasperating-. 

Some  Instances. 

For  instance,  a  meeting  of  creditors  is  called.  The 
usual  vague  explanations  follow,  with  fictitious  accounts 
of  losses,  etc.  Unheard  of  relatives  and  sundry  persons 
make  their  appearance  as  creditors,  and  finally,  on  calls 
for  an  "  offer,"  the  debtor  produces  his  wife  or  brother 
or  sundry  other  person  who  is  "  willinc  "  for  disinterest- 
ed reasons,  to  buy  the  stock  and  outfit  if  the  creditors  will 
accept,  say  25c.  on  the  dollar.  This  is  the  ordinary 
"  hold  up,"  and  it  is  quite  complete.  The  offer  is  ac- 
cepted  because  it    is  the  only  thing  in  sight. 

Prompted  by  Shrewd  Lawyers. 

This  farce  has  invariably  for  prompter  a  shrewd  if 
briefless  lawyer,  and,  so  far,  there  seems  to  have  been  in- 
vented no  iniquity  for  the  fathering  of  which  his  services 
are  not  available.  Not  that  we  find  fault  or  rail  against 
the  profession  in  particular.  Indeed,  we  should  all  of  us, 
no  doubt,  find  the  laws  rather  irksome  and  tedious  if  we 
bad   no  one   to   help   us  break    them. 


Hut  we  are  not  going  too  deeply  into  the  psychology 
of  the  matter  nor  yet  to  usurp  the  province  of  the  pulpit. 
We  are  interested  just  now  in  the  business  aspect  of  the 
matter  purely,  and  feel  that  something  ought  to  be  done 
along  these  lines  for  the  protection  of  the  honest  traders 
scattered  all  in  this  broad  country. 

Lists  of  Dishonest  Debtors. 

Associations  exist  now  in  practically  all  classes  of 
trade  to  maintain  parity  of  prices  and  in  other  ways  pro- 
mote equilibrium,  and  prevent  trade  fratieide.  Could 
these  associations  post  the  names  of  dishonest  debtors  in 
the  same  way  that  names  are  listed  by  them  for  other 
purposes  and  privileges?  The  decision  of  the  creditors 
meeting  on  the  point  might  be  taken  to  determine  whether 
or  not  the  debtor  has  placed  himself  in  this  category. 
Mercantile  reports  of  course,  confine  themselves  to  the 
fact,  that  a  compromise  was  effected,  but  honest  men,  also 
are  sometimes  unfortunate  and  obliged  to  compi'omise. 
The  trade  report  dare  not  classify  if  it  could.  A  trade 
journal,  too,  might  be  a  convenient  plan,  but  would  at 
once  give  the  debtor  the  advantage  of  the  "legal  aspect" 
in  the  libel  proceedings  that  would  inevitably  follow.  The 
judgment  of  a  creditor's  meeting  would  not  avail  in  law. 
unfortunately,  nor  protect  a  journal  without  special  legis- 
lative enactment.  The  association,  therefore,  seems  to 
have  the  best  appliance,  at  present,  within  its  own  reach. 

But  (and  here  the  whole  question  is  reopened),  we  are 
reckoning  without  the  cupidity  of  the  merchant.  The  dis- 
honest debtor  may  be  posted  and  blacklisted,  but  is  the 
merchant  born  who  can  refuse  good  money,  even  if  dis- 
honestly made.  And  supplies  will  therefore  continue  in 
proportion  to  risk  only. 

There  is  the  loss  of  the  past  to  overtake  and  the  profit 
on  present  transactions  both  to  tempt.  He  knows  that  if 
he  refused,  the  merchant  across  the  street  would  not.  and 
there  we  have  it.  So  that  until  the  merchant,  himself,  in 
the  interest  of  the  honest  tradesman,  put  his  foot  down 
firmly,  the  question  will  probably  remain  there,  or  be  re- 
legated to  that  other,  last  melancholy  old-fashioned  day 
of  reckoning  when  honesty  will  not  be  at  a  disadvantage. 
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MERCANTILE    REPORTS    AND   COLLECTIONS. 

our  method  of  fnmlahliigi uneraal  reports  to  mir  ■  r p 

and  reliable  information  to  Sat*.  Kvery  modern  facility  fortl Ilectl if  rial  m» 

Tel.  Main  1983. 
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ri  HE  month  of  January  lias  been  characterized  in  the 
dry  goods  stores  of  Montreal  with  the  usual  fine 
exhibits  of  white  goods  The  .January  "white 
sales"  slinw  no  sign  of  leaving  us,  though  frequent  have 
been  the  expressions  of  annoyance  thai  they  must  be 
held.  This  is  a  matter,  however,  in  which  there  is  a 
decided  difference  of  opinion  ;  some  merchants  approve  of 
these  sales,   others   do   not.      But  all   hold    them. 

It  is  noticeable  that  during  the  past  few  years  the 
sales  in  white  goods  have  gradually  extended  to  other 
lines,  until  January  is  quickly  becoming  the  month  of 
bargains  in  many  lines  besides  dry  goods.  Merchants 
who  carry  hoots  and  shoes,  lor  instance,  are  "marking 
down"  on  them  also  ;  carpet  linns  are  offering  reduced 
prices,  books  are  at  a  discount  in  some  places,  and  al- 
most every  description  of  merchandise  seems  to  share  in 
the  general  bargaining.  Much  of  this  is  the  result,  of 
course,  of  the  aftermath  of  Christmas  and  New  Year's, 
when  many  articles  are  disposed  of  at  a  reduced  price 
when  they  have  failed  to  sell  as  holiday  gifts.       But   the 

effect  of   the   white  goods   sales   is  strongly   marked. 

*  *    * 

Another  noticeable  feature  in  this  connection  is  that 
dry  goods  merchants— or,  at  least,  the  larger  of  them— 
are  giving  more  attention  to  their  "side"  lines  in  making 
up  window  displays.  They  make  as  line  displays  of  fancy 
goods  as  the  fancy  goods  dealer,  carpet  window  trims  up 
to  the  standard  of  the  carpet  dealers,  or  fur  windows  to 
rival   those  of  the   regular   fur   stores.       This   is   all  very 

gratifying. 

*  *    * 

It  is  not  long  ago  that  the  January  sales  were  white- 
wear  sales  only,  and  it  was  explained  that  customers 
wanted  their  white  garments  as  soon  as  they  could  get 
them.      But  now  it  appears  that  everything  that  is  white 

is  included  in  the  sales. 

*  *    * 

One  of  the  big  St.  Catharine  street  stores  devotes 
three  windows  to  white  goods.  One  contains  table  cloths, 
table  napkins,  tow.els,  sheeting,  shams,  and  the  like.  The 
centre  window  is  entirely  devoted  to  ladies'  whitewear, 
and,  on  its  other  side,  are  lace  trimmings  and  embroider- 
ies, handkerchiefs,  curtains,  etc.  A  similar  arrangement 
is  carried  out  at  three  counters  inside  the  store. 

Another  three-window  display  was  ingeniously  devised 
to  attract  the  attention  of  the  passer-by  on  either  side 
of  the  street.  Two  windows  were  filled  with  whitewear 
of  all  sorts,  presenting  a  perfectly  snowy  appearance. 
The  centre  window,  in  startling  contrast,  showed  a  large 
assortment  of  liberty  satins  in  all  the  strongest  colors, 
green,  pink,  red,  blue,  etc.  These"  sat  ins  were  all  ticket- 
ed with  prices  (reduced),  and  could  not  fail  to  catch  the 
eye  of  any  probable  purchaser,  and  hold  it.  The  question 
arises,  however,  if  this  strong  display  did  not  detract 
from   the  whitewear   windows.       One   could   not    help    but 

think  that    it    did. 

»    •    » 

One  of  the  French  stores  has  been  making  a  special 
"push"  on  its  ladies'  house  wrappers  of  all  sorts,  but 
particularly  of  the  quilted  variety.  They  have  these 
draped    on     wax    forms     throughout    the    store,    full-length 


wrappers,  short  house  jackets,  kimouas,  etc.,  and  the 
effect  is  quite  pleasing.  The  results,  our  representative 
was  informed,  have  been  quite  as  pleasing  as  the  effect. 

•  •    • 

Speaking  of  quilted  or  padded  goods  brings  to  mind 
thai  nol  more  than  two  retailers  in  the  city  give  much 
attention  to  the  displaying  of  heavy  quilts,  comforters, 
etc.  One  of  them  at  least  has  shown  that  a  very  attrac- 
tive showing  can  be  made  with  these  goods.  But  they 
require  room  to  be  shown  to  advantage.  Crowded  in 
with   other   lines   they    lose  much   of  their  attractiveness. 

•  *    « 

Chas.  Desjardines  &  Co.  claim  to  have  the  largest 
retail  fur  house  in  the  world.  If  there  is  a  larger  a 
whole  holiday  will  be  required  to  inspect  it  thoroughly. 
This  is  the  time  of  year  when  such  a  store  is  a  great 
attraction,  and  from  morning  till  night  customers  from 
all  parts  of  Montreal  and  many  outside  places,  including 
the  United  States,  throng  this  big  store.  The  display 
of  furs  is  very  rich.  It  would  be  difficult  to  think  of  a 
skin  suitable  for  garments  which  cannot  be  found  here, 
from  the  chinchilla's  to  the  Bengal  tiger's. 

G.  C.  H 


CLASSIFIED  DOERS. 


The  world  bestows  its  big  prizes,  both  in  money  and 
honors,   for  but   one  thing. 

And  that  is  initiative. 

What  is  initiative  ? 

I'll  tell  you  :  It  is  doing  the  thing  without  being 
told. 

But  next  to  doing  the  thing  without  being  told  is  to 
do  it  when  you  are  told  once.  That  is  to  say,  carry  the 
Message  to  Garcia  ;  those  who  can  carry  a  message  get 
high  honors,   but    their   pay   is  not   arways  in  proportion. 

Next,  there  are  those  who  never  do  a  thing  until  they 
are  told  twice  ;  such  get  no  honors  and  small  pay. 

Next,  there  are  those  who  only  do  the  right  thing 
when  necessity  kicks  them  from  behind,  and  these 
get  indifference  instead  of  honors,  and  always  a  pittance 
for  pay.  This  kind  spends  most  of  its  time  polishing  a 
bench  with  a  hard-luck  story. 

Lower  down  in  the  scale  we  get  the  fellow  who  will 
not  do  the  right  thing  even  when  someone  goes  along  to 
show  him  how  and  stays  to  see  that  he  does  it  ;  he  is 
always  out  of  a  job  and  receives  the  contempt  he  de- 
serves, unless  he  has  a  rich  pa,  in  which  case  destiny 
patiently  waits  'round  the  corner  with  a  stuffed  club.— 
The  Philistine. 

LARGER  PLANT  AND  PREMISES. 

THE  Canada  Tag'  and  Label  Printing  Company  is  the 
name  of  the  firm  which  has  taken  over  the  business 
of  the  Imperial  Waterproof  Paper  Company,  form- 
erly of  l(i  Cote  street,  Montreal.  The  new  company  have 
much  larger  premises  than  the  old  one:  their  building  at 
1920-22  Notre  Dame  street,  comprising  three  floors  in 
which  they  have  installed  what  is  undoubtedly  the  finest 
plant  of  the  kind  in  Canada. 

Their  specialty  is  (doth  printing  of  every  description 
though  they  also  do  a  large  business  in  manufacturing 
labels  for  neckwear,  underwear  and  clothing,  shoes,  etc., 
tags,  baggage  checks,  and  all  sorts  of  labels.  In  addition 
they  are  prepared  to  do  line  color  printing  and  lithograph- 
ing'; and  to  manufacture  and  deal  in  papers  and  water- 
proof packing  papers.  Mr.  V.  C.  Jamieson  retains  the 
management  of  the   new   company. 
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Horrockses* 

Longcloths,    Nainsooks, 

Cambrics, 

India  Longcloths, 

Sheetings, 

Ready=made  Sheets, 

(plain  and  hemstitched). 
HORROCKSES'  name  on  each  sheet. 

Flannelettes  ££, 


ghest  quality. 


N  B.-SEE     'HORROCKSES"    ON     SELVEDGE. 


Horrockses,  Crewdson  &  Co.,  Limited 

Cotton  Spinners  and  Manufacturers. 

PRESTON,  MANCHESTER,  LONDON,    ENGLAND 
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BE    SURE   YOU    GET    THE    BEST 


Paton's  Scotch  Boot  and 


Shoe  Laces 


"BEAT  ALL  GERMAN   IMITATIONS.'' 


Cotton,  Thread,  Wool,  Silk,  Leather  and  Porpoise  Hide. 

SEE   NAME   ON    EVERY   BOX. 
Better  Value  cannot  be  got.         Send  for  Samples  and  Prices. 

Ward's  Coronet  Hard  Ash 


RED  AND   BLUE   LABEL. 


UNEQUALLED   IN   QUALITY  AND   PRICE. 


OCO  T\  D  fl  C  C  A.  O  ft  53 Wel,in^ton st- Wc$t* toronto. 

UlLU.   U.   IxUJJ    &    UUi   648  Craig  Street,     •     MONTREAL 


SALE   AGENTS 
FOR  CANADA : 


SHIBT    ^TSIJD    TTHSriDEIR'WIE^IR    LABELS 


FOR     CLOAKS 


Low  Prices 


FOR     SKIRTS 


SUPPLIED  AT  SHORT  NOTICE. 

Artistic  Designs  Furnished. 

WRITE    FOR    SAMPLES    TO 


FOR 

SUITS 

Q 

jickest 

Deli 

very 

FOR 

FURS 

GERMAN  ARTISTIC  WEAVING  CO.,  ■ESSSE'TiuS 


(*na<1l»n  omce:  TORONTO,  14  Melinda  St. 
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ADVERTISING  SHOES. 

B]    rohn  i     Kiii it 

To  depend  for  one's  trade  upon  the  number  of 
people  «li"  come  unbidden  t"  one's  Btore  is  to 
do  only  a  fraction  of  the  business  thai  <•:•  n  be 
done.  There  are  thousands  of  merchants  in 
Canada  who  are  doing  a  business  large  or  Bmall 
according  i>>  the  amounl  of  Btock  carried  and  to  tli«'  energy 

shown  in  the  < »1  n<-t  of  the  business,  whose  business  has 

l>v  tin  means  reached  the  limit  of  possibility.  These  mer- 
chants try  in  deserve  inure  and  hope  thai  the  public  will 
liml  out  how  pood  :i  store  their's  is  to  deal  in.  Bui  trade 
is  nut  regulated  according  to  a  merchant's  desserts  or 
persona]  integrity.  Trade  goes  to  the  man  thai  seeks  for 
it,  just  as  it  should  "e.  and  there  oughl  to  be  no  quarrel 
with  this  condition  of  things. 

llenee  ii  follows  that  if  a  merchant's  shoe  business  is 
to  be  enlarged,  if  the  shoe  department  is  to  be  all  thai  it 
■■an  be,  the  merchant  must  seek  the  full  business  of  his 
community.  He  won 'I  gel  all  the  business,  thai  is  cer- 
tain; but  he  can  gel  a  \cry  greal  ileal  more.  Nbl  every- 
body is  wedded  to  a  particular  store,  npl  everybody  is 
l)uun(l  by  social,  political  and  church  ties  to  deal  in  cer- 
tain  stores.      There   are  enough    Tree   people   in   every   place 

to  be  influenced,  people  whose  trade  is  much  to  be  de- 
sired, as  they  pay  cash,  and  who.  through  their  mingling 
with  the  customers  of  competitors,  become  an  advertising 

Factor  of  considerable  value.  However,  to  rely  upon  this 
uncertain  and  indifferent  means  of  acquainting  the  public 
with    the    worthiness   of  one's   shoe   stock    is    manifestly   a 

weak  proceeding. 

It  cannot  be  insisted  upon  too  strongly  that  a  mer- 
chant must  ask  for  business  if  more  business  is  desired. 
If  the  merchant  knows  that  he  has  -nods  that  the  public 
can  gel  from  him  better  than  from  others,  he  has  a  good 
argument  in.  and  for.  going  after  more  business.  He  can 
make  others  believe  what  he  knows  and  believes,  and  once 
he  converts  them  to  bis  way  of  thinking,  it  will  Follow 
prett\   surely  that  he  will  gel  their  business. 

There  an-  several  ways  of  asking  for  more  shoe  trade: 
an  advertisement  in  the  daily  or  weekly  paper:  the  dis- 
tributed hand  bill;  mailed  circulars:  bill-boards;  window 
displays.     These  are   the  chief  forms  of  advertising,  all 

good  but   not   all  equally  l: 1:  and  some  best  employed      cimen  description 

in   conjunction   with   other  forms. 

The  cheapest,  most  influential  form  of  advertising  is 
the  newspaper.  A  merchant's  message  or  news  i>  carried 
by  the  newspaper  into  many  hundreds,  perhaps  thousands 
of  In  mi's,  in  an  absolutely  sure  manner,  and  accompanies 
reading    matter   of    lively    interest    to    the    fathers    and    mo- 


"'-  :"  anything  like  the  price  thai  excels  the  local  news- 
paper,  and  its  use  for  shoe  advertising  oughl  to  be  eon- 

-,;ml     ;""l     liberal.         If     the     ghoe     dealer     lives     In     a     cm 

""""0    where   there  is  a  daih    paper,  there  is  not   upon 

hmi     the    same     iieces-il\     to     use     liberal     Spi thai     there 

is  upon  the  merchant  who  ca,,  talk  to  his  buying  oonstitu 
ency  only  once  a  week.     When  I  naj  liberal  space,  I  mean 

a     Bufflcienl     space.       The    si merchant     mu-1     lake     time 

and  space  to  tell  his  Btory.     If  he  condenses  it  into  n  para- 
graph, he  loses  ins  opportunity,  and  consequently  wastes 
'""  money;  and  mi  the  other  hand  if  he  undertakes  to  tell 
the  niiblic  everything  about   bis  Btock   he  becomes  wean 
-"<' ■'■•  and  the  reader  will  skip  the  whole  advertisement. 

In  this  case  there  is  likewise  loss,  and  greater  loss  be 
cause  greatei    -pace   was   purchased. 

Regarding  whal  space  to  use.  ii  is  dillicult  to  be  very 
specific.  In  a  dailj  paper  where  one  in  the  course  oi  a 
year  may  make  three  hundred  statements  concerning  h;s 
stock,  a  comparatively  small  space  is  sufficient.     Five  or 

six  inches,  possibly  half  this  single  column,  will  be  found 
ample.  It  will  tax  an  ad  vert  iscmenl  writer's  bgenuitj 
and  ability  to  write  a  new  ami  forceful,  trade-bringing 
advertisement  for  every  day  in  the  week  and  continued 
through  an  entile  vear.  The  larger  the  spa.-.-  the  more 
dillicult    the    task.       If   a    weekly    paper    be    the    medium    to 

he  used,  it  will  be  found  wise  to  use  a  larger  space,  per- 
haps live  or  six  inches  double  column.  At  certain  Beasons 
when    I  he    shoe    trade    is    particularly    active,    il    i>    w  i-e    to 

de\ote  more  space  ti 's  advertising. 

In  newspapers,  as  in  all  advertising,  describe  the  sbi 

advertised,  terselj  yel  sufficiently  and  state  the  price. 
What    the  people  want    i-  facts,  not    fairy  talk  al I   "the 

biggest,   best,     most    attractive   stock  "     you    have   evei 

shown.  Circus  talk  of  this  sort  is  liberally  discounted. 
People  don't  care  about  supurlat  i\  es.  Whal  a  woman 
wants  who  is  thinking  of  getting  ;,  pair  of  Oxfords  is  an 
intelligible  description  of  what  you  are  Belling,  and  the 
price.  Omit  these  and  you  have  not  told  her  a  single 
thing  ot  \alue.  have  given  her  nothing  to  tempt  her  to 
come  to  your  store.  These  short  descriptions  are  t,.  be 
found,  tor  example,  in  the  advertisements  of  the  big  de- 
partment or  exclusive  ciiv  Bhoe  stores,  if  one  has  difficulty 
in  finding  models  elsewhere.     I  reproduce  herewitl 


a   spe 


Ladies'  I  boice  Selected  Tet-black  I  obrenkahle  Kid  B 

with  patent  toe  cap  and  solid  leather    Good  rear    -    _  - 
welted  extension  soles;  si/.es  2X   10  c.    D  0 


Let  it  not  be  thought  that  cut  prue-  me  necessary  to 
make  shoe  advertisements  attractive.  When  the  time 
comes  for  price  reduction,  g 1  and  well,  then  a  statement 

thers,    the    buyers    of    -hoes,    for    themselves    and    for    their  of    both    regular    and    special    price    i-    m    older.      To    have 

children:  t<>  young  men  and  women  who  are  earning  their  few    reduecd-i>rice  offerings  to  make  i-  to  be  desired.  Out 

own  living,  and  who  therefore  rank  with  parents  as  peo-      prices  are  generally  a  confession  of  i r  or  extravagant 

pie  to  be  influenced.     There  is  no  other  form  of  advertis-  buying,  save  at    the  end   of   the   season.       I                    thai 
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ucts  lull  prices  For  its  merchandise  is  the  <>n<'  thai  makes 
must   money. 

In  the  newspaper  advertisements  gel  as  much  life, 
warmth,  snap  as  yon  possibly  can.  II'  you  can't  write 
warm-blooded  advertisements,  don't  write  at  all.  Employ 
some  local  writer,  man  or  woman  with  a  faculty  for  sav- 
ing; things  brightly  and  persuasively.  The  cost  is  not 
likely  to  be  very  °reat.  Apply  to  your  newspaper  man 
for  assistance,  if  you  think  it  desirable.  He  knows,  or 
oughi  to  know,  good  advertising,  and  oughi  to  he  able  to 
provide  you  with  what  you  want.  It  might  he  a  good 
thing  for  you  to  subscribe  for  some  New  York,  Chicago, 
or  Philadelphia  daily  paper,  in  order  to  gel  good  ideas 
and  suggestions.  These  large  cities  yield  an  immence 
volume  of  the  verv  best  quality  of  advertising,  which  can 
he  profitably   studied  by  every   retailer. 

To  do  first-class  advertising  one  must  he  fully  alive 
to  the  peculiar  needs  of  his  community.  Communities 
vary  both  in  their  demands  and  their  temper.  But  to  ac- 
cept both  these  demands  and  their  temper  as  something 
that  cannot  be  altered,  is  to  confess  oneself  to  be  seven 
parts  dead.  A  tine  shoe  dealer  can  and  will  introduce 
new  things,  and  will  make  for  his  store  a  name  that  is 
not  borne  bv  any  other  man  selling  shoes  in  his  section. 
He  must  go  cautiously  at  first,  but  so  long  as  good  sense. 
enthusiasm  and  originality  work  together  there  is  not 
much  to  be  afraid  of,  should  one  venture  a  trifle.  Knowl- 
edge is  power.  Knowledge  of  one's  community,  of  one's 
stock,  and  of  how  to  buy  and  sell  will  assuredly  make 
the  business  of  any  shoe  dealer  swell  out  delightfully  — 
that    is.  if  all  this  knowledge  is  put   to  work. 

I  have  not  in  this  article  undertaken  to  deal  with 
the  several  other  supplementary  forms  of  advertising. 
"  One  thing  at  a  time  "  is  a  very  good  motto,  and  one 
that  T  have  sought  to  heed.  The  shoe  merchant,  to  get 
the  maximum  amount  of  business  from  his  locality  must 
ask    for  this  business,  persistently,  forcefully,  pleasingly. 


II'   he   does    lliis.    he    cannot    tail    to   attract    to   him    a    very 

huge  number  of  new  buyers,  good  huyers,  for  they  bring 
the  cash  with  them.  Ami  the  cheapest,  most  powerful, 
influential  method  of  advertising  is  the  use  of  the  local 
newspaper. 

CARDBOARD   BOOTS. 

A  CASE  has  been  recently  tried  in  England  that  bas 
created  some  excitement  among  the  shoe  manufac- 
turers. A  shoe  dealer,  received  an  order  for 
"  sidid  "  boots,  from  a  manufacturer,  ami  found  that 
they  contained  a  large  proportion  of  cardboard.  Upon 
suing  the  supply  house,  the  award  was  given  in  his  favor. 
the  judge  commenting  very  strongly  upon  such  adulater- 
ation.  A  strong  agitation  has  been  started  by  retailers) 
stop  the  use  of  cardboard  in  shoes,  and  the  deceived 
merchant  is  circulating  a  resolution  among  the  manufac- 
turers and  jobbers  that: 

We,  the  undersigned  members  of  the  boot  and  shoe 
trades,  both  manufacturers  and  distributing  sections, 
agree  that  the  use  of  cardboard  in  boots  and  shoes  in- 
tended for  outdoor  wear  in  this  country  is  to  be  greatly 
deplored,  and  we  strongly  urge  that  a  standard  mark 
representing  the  solidity  and  efficiency  of  the  eaiher 
used  be  forthwith  adopted. 

That  his  action  is  exceedingly  disagreeable  to  some 
of  the  manufacturers,  was  demonstrated  at  the  recent 
Shoe  and  Leather  Fair  in  London.  Eng.,  where  the  plain- 
tiff in  the  suit,  had  a  stall.  On  the  last  evening  of  the 
fair  this  stall  was  surrounded  bv  a  crowd  of  manufactur- 
ers or  their  tools,  and  from  chaff  and  wordy  abuse,  the 
demonstration  developed  into  a  positive  assault,  and  the 
owner  of  the  stall  was  forced  to  aopeal  to  the  police.  The 
disturbers  were  finally  ejected,  but  by  keeping  close  to  the 
building  showed  that  their  intentions  were  still  hostile, 
and  the  merchant  against  whom  their  ire  was  vented,  had 
to  be  conducted  home,  through  a  back  door  and  side 
streets  by  the  guardians  of  the  peace. 


AFTER    THE    SHUTTERS    ARE    UP. 


A  MEMBER  of  the  bar  of  Great  Britain, -with  a  pro- 
nounced Cockney  accent,  once  appeared  before 
Justice  Lawrence,  of  the  criminal  court.  In  the 
course  of  his  remarks  the  advocate,  who  was  appearing 
for  the  prosecution  in  a  case  involving  the  theft,  of  a 
halter,  constantly  alluded  to  the  article  of  equine  equip- 
ment as  an  'alter.  Justice  Lawrence,  unable  to  stand  it 
further,  called  before  him  the  clerk  of  assize  and  asked, 
in  perfectly  serious  tones,  albeit  with  a  certain  twinkle 
of  his  eye  : 

"Is   this   the  crown   court  ?" 

"Why,  yes,  my  lord,"  answered   the  bewildered  officer. 

"Thank     you  ;     I     am     right,     after     all.       I     thought, 

perhaps,    I     had     found     my   way     into     an     ecclesiastical 

tribunal." 

*    *    * 

.John  W.  dates  tells  this  story  as  the  tale  of  the 
worst  "call  down"  he  ever  received  : 

"Some  years  ago  .1  was  going  down  from  Chicago  to 
St.  Louis  on  the  Wabash,  and  I  want  to  say  that  I  did 
strike  a  rotten  train.  I  made  the  mistake  of  telling  the 
conductor  all  about  that  train  when  he  came  around. 
There  were  about  half  a  dozen  men  in  the  smoker,  and 
they  all  listened  gleefully  while  I  told  that  conductor 
what    I    thought    of  his    I  rain    service. 


"When  I  got  through,  and  when  I  thought  I  had 
proved  that  the  line  needed  help  pretty  bad,  the  conduc- 
tor just   looked  at  me  for  a  second,  and  then  said  : 

"  'I'm  sorry,  mister,  that  the  train  don't  suit  you. 
Can't  help  it,  though.  If  you'll  just  let  me  see  yer  pass 
I'll  he  obliged." 

"And  the  worst  of  it  was,"  added  Mr.  Gates,  "that  I 
was   travelling  on  a  deadhead   ticket  !" — N.   Y.  Times. 


Henry  White,  Kirst  Secretary  of  the  American  Lega- 
tion at  London,  tells  a  story  of  some  German  and 
English  officers  who  were  dining  together  recently.  After 
the  dinner  an  Englishman,  to  show  his  respect  for  the 
German  Emperor,  lifted  a  brimming  glass  in  which  he 
toasted  Wilhelm  II.  After  he  sat  down  he  waited  for  a 
time  for  a  return  toast  to  King  Edward.  Noting  that  it 
was  not  given,  he  asked  the  Germans  if  they  were  not 
going  to  comply  with  the  custom.  Receiving  a  negative 
answer,  the  Englishman  arose  and,  assuming^  a  threaten- 
ing attitude,   shouted  : 

"You'll  toast  my  sovereign,  or,"  as  he  put  his  long 
middle  finger  in  his  mouth,  "up  comes  your  blooming 
Kaiser." 

The   toast    was   given. 
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John  M.  Garland,  Son  &  Co. 

Good  Points 


Ginghams,  Chambrays,  Zephyrs,  Knickers, 

Knicker  Linens.  A  special  collection  of  these  lines 
were  secured  that  the  Retailer  might  have  smart  sell- 
ing lines  at 

8,   10,    15,  20  and  25c. 


Wholesale  Dry  Goods 


Imported   Woollens. 

New  goods  add  special  features  to  our 
already  large  stock  of  Foreign  and 
Domestic  lines.     Write  for  Samples. 


4    STRONG  LINES    4 

Ribbons,     Embroideries,     Laces, 

and  Pearl  Buttons.  ^^^^^^^^^^^^^^^^^^ 

Wool  Yak  Laces  promise  to  be  a  much  called  for  lace.  Pearl 
Buttons  are  strong.  Embroideries  are  enjoying  their  old- 
time  favor.  Ribbons  of  the  narrower  kinds,  our  range  em- 
brace all  latest  confections,  and  the  trade  demands  a  large 
assortment. 


Carpets,    Curtains    and   Oil  Cloths, 
Bedding  Supplies, 
Table  Linens,     Napkins, 
Roller  Towellings  and  Glass  Linens. 

SEE  OUR  TRAVELLERS'  SAMPLES. 


Ottawa,  Canada. 


Straw  Goods. 

Our  sales  are  doubling  on  the  staple 
straw  goods.  Values  always  right  with 
a.  large  assortment. 


Outfitters  Goods. 

New  Ideas  have  wrought  out  very  attractive  Ties  for  Spring  wear.  Ask 
for  sample  of  Boys  K  &  E.  Shirt  Waists,  they  are  trade-winners  and 
promise  to  be  a  banner  line  for  Spring  retailing. 


Dry    Goods 
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V(  H  •  W 1 1,L  I>I<(  i.MOTE  YOUROWN  BUSI- 
NESS HV  INSISTING  UPON  HAVING 


Cloak  and  Suit  Model. 


E 


( Patented  September  IJ,  IQoJ. ) 

For  Manufacturers  and  Retailers 

It  is  made  in  latest  shapes,  absolutely  cor- 
rect in  style  and  measurements  and  is  con- 
structed so  that  operators  in  fitting  a  garment 
over  it  can  determine  the  exact  position  of  the 
center  lines  by  grooves  in  front  and  back  which 
can  be  readily  felt  through  the  material  of  the 
garment  which  is  being  fitted. 

Arm-hole  caps  are  made  exact  size  and 
shape  of  human  arm  so  that  the  distance  from 
waist  line  to  armpit  can  be  determined 
accurately. 

Of  course  this  form,  being  the  best  made, 
is  also  indispensable  to  retailers  for  their 
store  displays. 


J.  R.  PALMENBERG'S  SONS 

710  BROADWAY,      NEW  YORK,  U.S.A. 

(ESTABLISHED  OVER  50  YEARS.) 

Factory  :  80  and  01  'West  Third  Street. 
Manufacturers  of  Papier  Mache  Forms,  Wax  Figures, Finest  Metal  Display  Fixtures, etc 


A  Leaky  Roof  ? 


Make     a     sure    cure    by 
covering   it   with 


EastlaKe 

Steel  SKingles 


favorities   in   Canada — reliable,    lasting,    fire 
and  lightning  proof. 

More  easily  and  quickly  laid  than  others 
— always  satisfactory  and  not  expensive. 

Galvanized  or  Painted. 

A  Success  Everywhere. 


METALLIC  ROOFING  Co. 

Limited 
TORONTO        MONTREAL         WINNIPEG 


*»^Vi,A^*,AAil3 


The 


Toronto  Brass  Mfg.  Co, 

98  100  Lombard  St. 


No.  428 
Flower  Stand. 


»\    \l.  r^       No.  176 

)r^^^_^-<VTi«'and  Glove  Stand. 


yourself  and  get  our  prices. 


if. 


* 


A    No.  421 


Feather  and  Plume 
Stand. 


No.  405         No.  406  No.  407 

Ticket  Stands. 


There  are  no  Show  Rooms  on  the  conti- 
nent for  the  display  of  Show  Fixtures  superior 
to  ours,  and  "none"  showing  better  goods. 


Write  for  Catalogue. 


'Phone  AVI.  814. 


Si/ 


Ben 


3  minutes  walk  East  from  Yonge  St  Arcade. 

When  in  town  don't  buy  until  you  see  for         jSEgfc, 


No.  390 
Hat  Stand. 


0 


iUV 


No.  391 
Hat  Stand. 


f 


No.  397  Xo.  397  Special 

Hat  Stands. 


#-»_        Wl* 
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Dry    Condi 


THE  WINDOW  TRIMMER'S  EXPERIENCE. 


H 


A  \  E  you  profited  by  the  mistakes  of  the  past 
yeai  .'  Have  you  progressed  i"  better  decora- 
tive methods  and  found  ways  of  circumvent- 
ing the  difficulties  that  beset  your  Bteps;  or 
are  you  still  ;i  Bervile  copyist,  in  the  proces- 
sion inn  not   111  the  race  .' 

In  fancy  we  can  Bee  a  goodly  Dumber  of  trimmers  who 
scan  the  above  query,  bang  their  beads  and  endeavor  to 
e\  ade  the  quesl  ion. 

"  Well  you  sec  I  didn't  get  any  ehance, "  Bays  one. 
Another  remarks,  "  I  can't  do  better  work  without  any- 
thing to  «l(i  ii  with;  as  I  have  neither  fancy  fixtures  nor 
line  goods. 


The  onlj  bar  to  better  wort  is  the  inherent  ability  to 
accomplish  it  and  we  should  aoi  like  to  believe  that  ;m\ 
of ■  guild  9  ill  | •!<-:■•  I  guilty  to  that. 

The  real  reason  is  because  you  did  not  trj  bard  enough. 

Try,  loubt  you  did.     We  Bhould  hate  to  believe  that 

there  is  even  one  decorator  who  did  not  try  in  some  di 
for  better  work.     But  <  I  ■  •  I  you  put  enough  grit  and  ginger 
into  that  try,  or  get   into  it  with  whole  Bonled  hearts  en- 


dear or .' 


Many  Have  Progressed. 


Nut  a  few  whose  wort  we  see  and  whose  photos  we  are 
privileged  to  inspect  have  progressed  i<>  a  remarkable  de- 
gree.   Then-  has  been  an  awakening,  a  concerted  endeavor 

toward  better  decorative     work,  and     it   should   lie   your 
study  during  1904  to  see  tliat  every  window  ami  interior 


N..    1 


With  these  and  similar  excuses  we  have  scant  svmpa- 
tliy.  they  are  drawbacks  we  -rant,  but  not  liars  to  better 
work.     We  heard  an  evangelist  once  say  that  it  was  n 

CUBes  that   kept   most    men  out   of  heaven.      And  lie  told   the 

plain,  unvarnished,  bald-headed  troth. 


trim   is  superior    to    its     predecessor.     That   means     ad- 
vancement, pi  And  both  mean  a  better  salary  in 

the   near  tut  lire. 

Stodj    toward    more   effective   methods   of   displaying 
each  particular  line  of  merchandise,  loae  a  little  sleep  over 
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sometimes,  and  when  a  bright,  original  though!  or  <!<•- 
%n  strikes  you  jut  it  down  before  you  forgei  it:  because 
yon  let  go  to  gel  a  heifer  hold  it  sometimes  gets  away. 

Yours  the  Glory. 

When  you  do  your  |>art   well,  yours  is  the  honor  and 

me;  and   it   is  honor  and   fame  to  be  the  instrument   in 

iding  to  any  business  house  a  hetler  and  growing  busi- 

ss. 

Ledge  Trims. 

We  wish   hi  say  a   word  about   overhead  ledge  trims, 
there  is  much  of  this  valuable  display  space  continu- 
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ally  going  to  waste  in  perhaps  a  majority  of  our  Can- 
adian stores.  Whether  this  is  caused  by  neglect  on  the 
pail  of  the  proprietor  or  by  lack  of  effort  on  the  pari  of 
the  decorator  we  can  only  guess.  Perhaps  there  is  some 
fault  on  both  sides  but  we  happen  to  know  (hat  the  decor- 
ator is  not  always  to  be  blamed  in  this  matter. 

We  know  many  stores  where  this  valuable  overhead 
space  is  used  solely  for  the  storage  of  empty  boxes  and 
reserve  stock,  much  of  which  is  neither  neatly  piled  or 
kept  clean.  These  men  do  not  appear  to  realize  that  the 
space  thus  occupied  for  storage  is  worth  many  more  dol- 
lars if  used  as  a  display  foundation  for  the  desirable  and 
seasonable  fabrics  of  the  several  departments  underneath. 

There  are  few  trimmers  in  the  business  who  can  look 
at  a  long  stretch  of  empty  over  ledge  without  feeling  their 
lingers  fairly  itch  to  be  up  there,  showing  how  much  more 
handsome  and  attractive  the  space  could  be  made  appear 
when  Idled  with  some  novel  creation,  so  many  of  which 
can  be  so  easily  and  inexpensively  constructed  from  the 
hints  and  designs  so  fully  and  freely  published  for  the 
guidance   of    the    beginners. 

Importance  of  Overhead  Trims. 

Second  only  to  windows  as  an  active  selling  force  is 
this  same  overhead  trim.  There  are  those  who  are  so 
enthusiastic  on  this  subject  as  to  claim  an  equality  with 
windows  in  trade  pulling  power,  and  advance  as  an  argu- 
ment that  the  overhead  show  of  goods  works  its  winsome- 
ness  upon  a  woman  when  her  purse  is  open  and  the  goods 
I  efore  her. 


li  the  trim  has  plenty  of  price  tickets  and  the  goods 
nicely  arranged  we  can  readily  imagine  cases  where  the 
argument  might  hold  good.  Bui  tine  or  not,  there  is  no 
denying  that  the  ledge  is  a  valuable  medium  of  enhancing 
trade  and  should  be  utilized  whenever  and  wherever  pos- 
sible. 

Offer  Incentives. 

When  a  special  decorator  is  not  employed  we  should 
strongly  recommend  the  excellent  plan  of  offering  a  small 
prize  for  the  best  ledge  trim  in  each  department.  It  stim- 
ulates the  entire  staff  or  store  force  to  put  forth  his  oi- 
lier strongest  efforts  in  behalf  of  the  general  beauty  of 
the  establishment  and  any  amounts  expended  for  prizes 
will  soon  be  recouped  from  extra  purchases,  besides  one 
cannot  trim  the  store  attractively  without  such  efforts 
being  noticed  and  commented  upon  bv  the  public  and 
your  customers  generally.  They  appreciate  it,  too,  more 
than  you  suspect,  and  take  more  delight  out  of  the  many 
novel  arrangements  of  goods  than  one  might  suppose  pos- 
sible. __      _,         __      ,     _ 

The  Poor  Man  s  Encyclopedia. 

"\our  store,  like  your  windows  is  the  poor  man's  en- 
cyclodepia,  for  thus  they  see  and  keep  in  touch  with  the 
productions  of  the  loom;  all  of  which  is  new  and  novel 
to  them,  and  much  of  which  they  never  expect  to  possess. 
yet    they   keep   posted    unon    the    weaves   of   the   world,   as 
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shown  in  your  place  id'  business  and  add  their  small  quota 
to  your  annual  inventory.  You  are  in  business  to  cater 
to  all  classes  anil  verily  the  more  you  show  the  more  you 
grow. 

OUR  ILLUSTRATIONS. 

Illustration  No.  1— Spring  wash  goods  trim.  The  sus- 
pended webs  of  prints  forming  the  background  make  an 
uncommon   and  effective1  trim.     The  folds  are  in  tiers  of 

three  each,  attached  to  an  upright  standard  and  are  made 
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MILLINERS'  FIXTURES 


You    will    requlrt  ii  W  \  I 
i  hi i  as  fur  Bprlng  tiiK-n- 

liiK         W«    turn      11     litTK'" 
Sigh   i  In-,    ut   low 

Crtll 
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Everything  to  make   the   store  attruetive  -W4_3\. 
Hut  Stands   from  U.50  <JffcT<>!V\) 
._..-.      iti.z.  ;     Window     Fjil'itf^    heifc« 

•  .y  new  designs;  Rihjlt'imd  kud  ifl 
Cabineta  :  Mnytir»fi>r  flfspw 
Wall,  or  Count 
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CLATWORTHY  &  CO.. 


48  RICHMOND  SfTWES 
TORONTO,  ONT. 


,0ODW/iv,s, 


PERFECT 
FITTI  NO 


STANDS 

LSI    081  D  'I  m: HOU1    I  iik 

EMPIRE 

I  II  M      IBB    KNOW  N    IS     Mil 

TRADE   AS    i  UK 

STANDARD 
SHAPES 

IND  Alii 
SMART, 

FASHIONABLE, 

AND  NATURAL. 

SHOWROOMS 

119  Charterhouse  St. 

I 'AC  TOKV 

Batton  Wall, 
Hattun  Garden, 

LONDON. 
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PRICE    AS   ILLUSTRATION, 


1904   MODEL 
$4.00 


WITHOUT   EPAULETTE   SHOULDERS,    $3  50. 

GUARANTEED   CORRECT    FORM 


MILLINERY  OPENINGS 


THIS    MEANS    YOU    WILL    NEED    A    NICE 


WILL  SOON    BE    HERE. 


WAX  FIGURE  ^i 


or  STANDS. 
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We  make  them  in  ever)  style. 
Send  for  our  Catalogue  and  Supplement. 


MONTREAL. 

40   Victoria   Sq. 
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by  laying  a  web  of  print  flat  upon  the  counter  right  side 
up.  Supposing  there  arc  sixteen  folds  iii  the  web  lay 
eight  of  them  over  to  one  side,  forming  the  one  web  into 
two  pieces.  Now  commence  by  taking  the  top  fold  at  the 
upper  right  band  corner  and  turn  that  corner  down  six 
inches,  turn  it  again  down  another  fold  of  six  inches,  and 
so  on  until  the  corner  is  reached,  lay  thai  to  your  lefl  and 
proceed  with  the  next  fold  in  like  manner,  until  the  eight 
are  completed.  Do  likewise  with  the  other  eight  folds 
to  your  left  or  the  other  half  of  the  web  and  close  the  two 
halves  together  and  hang  by  the  selvedge,  using  a  darn- 
ing needle  and  twine  to  catch  the  edge  of  each  fold  for 
suspension. 

The  pyramidal  fluted  designs  in  front  row  are  formed 
by  foldin."'  the  print  folds  from  one  corner  to  another, 
diagonally  catching  the  selvedge  edge  with  twine  and 
suspending  from  top  of  straight  stand  the  base  of  which 
is  firmly  tacked  to  window  floor,  the  to])  of  each  pyramid 
being  used  to  disoose  a  choice  piece  of  waisting  or  dress 
muslin.  The  central  draped  forms  are  made  upon  per- 
pendicular stands  with  two  V  shaped  arms  extending 
backwards.  Fluted  or  pleated  print  is  pinned  to  the  point 
of  V  and  the  fullness  carried  up  over  each  anew,  form- 
ing  nicely  draped  folds  and   a   puff     on   top  to  complete 


art  muslins,  the  bases  are  all  V-shaped,  the  material  be- 
ing  laid  in  pleats  over  a  nine-inch  board  stood  edgewise 
io  the  front.  The  designs  that  can  be  constructed  with 
a  little  ingenuity  are  simply  endless  and  the  foundation 
is  simply  wood  standards  and  any  thinly  sawed  lumber 
(hat  can  be  bent  to  shape.  W.   K.    McCOLL.  - 


FIRE  IN  MONTREAL  WHOLESALE  DISTRICT. 

AT  a  disastrous  fire  which  recently  occurred  in  the 
building'  at  1 794-0(5  Notre  Dame  street,  Montreal, 
and  the  rear  of  which  is  5-7  Recollet  street,  on  Janu- 
ary 18,  Messrs.  Swift,  Copland  &  Co.,  wholesale  hats,  caps 
and  furs;  Woodhouse,  Rozand  &  Co.,  wholesale  milliners; 
King  Clothiers  and  Importers,  clothing-  manufacturers; 
and  McLeod,  Hawthorne  &  Co.,  manufacturers  of  trunks 
and  hags,  were  burned  out,  the  building  being'  completely 
gutted.  The  last  two  mentioned  were  fully  covered  by 
insurance.  Swift,  Copland  &  Company's  damage  to  stock 
was  placed  at  about  $50,000,  the  insurance  being  $48,000. 
They  have  removed  temporarily  to  16  St.  Helen  street. 
Woodhouse,  Rozand  &  Co.,  suffered  total  loss,  about 
$4,000,  which  was  covered  by  insurance. 

In   addition   to  these,   the  wholesale     woollen  firm  of 
Finleyf  Smith   &  Co.,  in  the  adjoining  building,  suffered 
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the  trim.  The  papered  forms  in  front  row  have  been  ex- 
plained before  in   recent    numbers  of  "  The  Review." 

Illustration  No.  2  —  Stuff  goods  trim  —  This  wooden 
stand  is  adjustable  and  can  be  used  for  any  width  ma- 
terial. Three  cornered  cap  and  foundation  differing  in 
size.  Tack  a  lath  from  lower  to  upper  corner.  Upon  this 
ripple  material  as  shown  in  cut.  Pin  material  to  sides  in 
plan  tapering  folds;  pass  the  balance  of  web  around  the 
foot  of  stand  for  a  ripple  or  puffed  foundation  finish;  and 
arrange  the  other  end  of  material  into  a  fluffy  cap  or  top 
dressing  for  a  finish  to  the  whole. 

Illustration  No.  3  — The  foundation  is  made  from  1-8- 
inch  basswood  sawed  from  the  edge  of  a  two  inch  plank. 
The  lower  end  of  each  strip  is  tacked  to  a  little  wooden 
block  and  nailed  to  window  floor,  the  centre  of  each  arch 
is  laid  to  the  ceiling  and  cut  off  at  the  floor  to  get  desired 
contour  of  arch,  each  arch  is  covered  with  embroidery 
and  the  handkerchiefs  can  be  attached  in  any  desired 
form.  The  floor  and  background  are  done  in  pink  and 
makes  a  display  that  draws  both  eyes  and  dollars. 

Illustration  No.  4  forms  a  section  of  the  rear  end  of 
a  store.  The  scrolls  are  puffed  in  Nile  green  and  the  up- 
rights in  pink.     The  material  used  for  the  set  pieces  are 


great  damage  to  their  stock  by  smoke  and  water,  fully 
insured;  and  Shaw,  Cassils  &  Co.,  leather  merchants,  also 
had  some  "nods  damaged  in  the  same  way.  The  owners 
of  the  building  are  Messrs.  Challenger  &  Orkin,  who  pur- 
chased it  only  a  month  ago.  at  a  cost  of  $00,000.  It  was 
insured  for  $50,000. 

The  building  was  very  near  to  the  centre  of  the  whole- 
sale drv  goods  district  of  Montreal,  surrounded  at  close 
range  bv  such  large  houses  as  Kyle,  Cheesbrough  &  Co., 
Caverhill  &  Kissdek,  Brophy,  Cains  &  Co.,  Gault  Bros. 
Co.,  and  others.  By  the  efforts  of  the  firemen,  however, 
the  fire  was  confined  within  the  building  in  which  it  orig- 
inated, and  except  for  the  smoke  and  water,  as  already 
mentioned,  no  other  damage  was  done  to  outside  build- 
ings. Nevertheless,  other  firms  near  to  the  burning  build- 
ing prepared  to  move  their  most  valuable  possessions  with 
all  despatch  in  case  the  flames  should  spread  to  their 
premises. 

It  is  not  known  how  or  just  where  the  fire  started. 
At  first  it  was  though  to  have  originated  in  the  premises 
of  Swift,  Copland  &  Co..  but  this  is  denied  by  Mr.  Cop- 
land. 
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A  GOOD  SHOW  CASE  TO  BUY 


AND  A    GOOD    TIME 
TO  BUY  IT       — 

Write  for  Pi  Ices.      Do  It   rlqht   now. 

Dominion  Show  Case  Co. 

Phone  Main  3611.         N.   R    Lindiay,  Manager 

Office  and  Factory,  53  Richmond  St.  E  , 
TORONTO,  CANADA. 


c^r  Lamson  Perfection  Cable  Cash  Carrier 


^ — *su> 


Sen  esany  Dumber 
of   floors    from   odb 

cash  desk. 

Hundreds  of  users 
testify  to  its  excel- 
lence. 


Write  for  particulars  .  .  . 

TREDERICk  C.  CUTTING, 


No.  73  Adelaide  St.  West,  TORONTO,  ONT. 
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LLIHERY  FIXTURES. 
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Fixtures  for  the  millinery  department  are  imperative.     Goods  attractively   and   simply  displayed   sell  quicker,  and   ai 

lull  prices.      Do  not  economize  in  fixtures.      To  do  so  is  to  pay  in   lost  advantage  the   price  of  several    fixtures       We   make 
everything  and  our  prices  are   just. 


SEND    FOR    CATALOGUE 
FREE  FoR  THE   ASKING 


METAL     DISPLAY     FIXTURES 
WAX     FIGURES 
SHOW    CASES 


PAPIER     MACHE     FORMS 
TRIPLICATE     MIRRORS 
Etc.,  Etc., 


Hugh  Lyons  £>  Co.. 


NEW    YORK    SALESROOM, 
679    BROADWAY 


LANSING,    MICH. 


CHICAGO    SALESROOM 
238    MADISON    ST. 
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THE  AUER 
GAS  LAMP. 

'*  TURNS    NIGHT-TIME    INTO    DAY-TIME." 
New  Styles.        Lower  Prices. 


Do  you  want  a  lamp  which 
won't  tire  your  eyes? 

Do  you  want  a  lamp  which 
makes  sewing  or  reading 
a  pleasure  ? 

Do  you  want  a  lamp  which 
gives  more  light  than 
half  a  dozen  kerosene 
ones  for  less  money  ? 

Do  you  want  to  sell  the  best  lamp  on  the  market  ? 


[Mo.  21 
100  Candle  Power. 


THEN  WRITE  FOR 


OUR  CATALOGUE  AND  DISCOUNTS. 

Every  Lamp  Guaranteed. 


ACER  LIGHT  CO.,  1682  NOTRE  DAME  ST.,  MONTREAL. 
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'Ilet  there  be  light. 

TURNER  ARC  GAS  LAMPS 

— ARK  THE— 

Host  Brilliant  and  most  Economical  means  of 
lighting  your  stores 

Latest  improved  invention,  burns  only  16 
feet  gas  costing  IV2  cents  per  hour  and 
giving  500  candle  power.  One-quarter  the 
cost  Electricity, one-third  cost  of  regular  Gas 
Jets,  giving  8  to  10  times  the  illumination. 

Reduced  Prices— $5.00,  $10.00  and  $12.50. 
SEND   FOR  CATALOGUE. 

TURNER  BRASS  CO.  a?5£s£ 

Hundreds  of  the  Leading  Toronto  Merchants   use   Turner   Arc   Gas 
Lamps—  A  few  of  them  : 

Gordon  Mckay  Co.,  Limited— W.  R.  Brock  Co.,  Limited— J.  D.  Ivey  Co.,  Limited 
Frank  Robertson  &  Co. —Smith,  White  &  Rutu-imen. 

**  "Tis   Best  to  get  the   Best." 

TRUCKS 

FOR  WAREHOUSE  AND  FACTORY. 
Save  You  Money. 
Do  Mens  Work 
Draw  No  Salary. 

Our  Trucks  are  guaranteed  satisfactory.    Turn  in  their  own  length. 
MADE    IN    CANADA. 

H.  C.  SLINGSBY  FOR  CANADA. 

Factory,  Ontario  Street.  Temple  Building,  MONTREAL. 
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You  want  all  the  business  you  can 

get  into  1904.     To  do  this  get  in 

shape  to  take  care  of  it. 

LUXFER 
PRISMS 


Install 


IT  IS  THE 

ENTERPRISING 
MERCHANT 

WHO    INSTALLS    OUR    GOODS 


and 


Reaps 


r 


the 


And  make  business  easy  Denefit. 

t  •   1    ■  Others  save  their  money 

Store  From  anfl  Basement  Lighting.   and  lose  the  business- 

WHEN   IN   TORONTO   SEE 


SEND  FOR  INFORMATION. 


LUXFER  PRISM  CO., 


LIMITED 

TORONTO 


and 


JNO.  D.  IVEY  &    CO. 

(New  warehouse.) 

GEO.  GOULDING  &  SON. 
MONTREAL. 


1904 


19  0  4 


1904 


I 


o 


0 
4 


I 

9 
0 
4 


42 


V  .  1»  .    1904 


p  ■ 


^ 
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ELECTRICITY. 

1"^  1 1 I-.  history  "l  illumination  is  a  series  of  steps 
Prom  the  glow  of  the  campflre  and  torches  of 
splintera  of  resinous  wood  to  electricity.  Fol- 
lowinn  those  oldest  and  crudest  forms  of  arti- 
ficial lighting  came  the  open  vase-lamps  of  the 
Phoenicians,  Greeks  and  Romans,  giving  light  bj  means  of 
a  Boating  bit  oJ  cotton  or  Sax.  The  Romans  improved  on 
iliis  ami  the  tirsi  candle  was  made  in  the  form  of  rushes 
covered  with  wax  or  tallow,  or  of  a  tope  saturated  with 
pitch  or  resin.  In  the  middle  ages  these  candles  in  ad 
vanced  styles  formed  the  principal  illumination  of  the 
churches,  the  stages  of  improvement  passing  through  that 
of  Bmoky,  ill-smelling  tallow  candles,  to  drawn  or  cast 
shapes  made  from  sperm,  parafflne  was  and  Btearine.  The 
lii-st  lamp  was  a  rude  affair,  being  an  improvement  <<u  the 
runnel-  lamp  of  merely  a  closed  oil-reservoir  and  improv- 
ed wick,  with  almost  any  shaped  burner.  Argand  invented 
ami  developed  the  round  form  of  burner  and  wick  with 
the  oil  ascending  by  capillar}  attraction,  and  Carcel  fur- 
ther improved  his  invention  l>y  placing  the  reservoir  im 
mediately  beneath  the  lamp,  to  avoid  shadows.  The  liquid 
employed  was  colza  oil,  olive  oil  or  some  vegetable  oil. 
Then  w  as  used  kerosene  or  mineral  oil.  When  MUrdock, 
the  pioneer  of  uas  lighting, 
introduced  it  in  1809,  peo-  pp-ni  > 
nle  refused  to  use  ii.  lamp-  *•**  I  Uf 
lighters  to  lighl  it,  and  in- 
siiraiiee  companies  to  insure 
buildings  using  it,  hut  ii 
rapidly  secured  a  strong  po 
sition,  overcoming  opposi 
lion    and      perju.lice.      And 

then  came  the  elect  tie  ligh*. 

There      is   nol       (lie      leas 

doubt  that  tor  store  light- 
ing electricity  is  the  most 
efficient.  In  very  many 
stores  u  is  noi  available,  in 
a  number  of  towns  ii  -;- 
of  insufficient  energy,  in 
others       pi  or       regulation 


Knclosed  Arc  I, amp 
With  Concentric 

Dift'u 


a' 

re- 


makes an  over-feed,  and 
many  are  prevented  from 
using  it   by  its     cost.     But 

with    the   power     well    regulated   and    the   lamp     well 
tended    to.    the    light    of  electricity    meets   most    of   the 
quirements  of  a   first-class  store.     The  points  to  be 
sidered   in  the  solution  of  the  light   problem  are:   Its  re 
semblance   to  daylight,   the   cost    of   installation   and    main- 
tenance, its  safety,  its  effect  on  the  air  of  the  store,  the 
odor,  the  ease  of  manipulation,  and  the  diffusion  of  the 
light. 

Electricitv  in  its  lest  term  gives  the  whitest  light,  the 
light  under  which  colore  appear  at  their  truest  value,  ami 
this  feature  alone  would  plaee  it  in  the  highest  position. 
Bui    it    is  only   111   the  enclosed   arc  that    this  greatest    while- 

is  obtained.  The  average  incandescent  lighl  with 
ellowness  is  death  to  certain  colors.  This  is  caused 
bj  a  low  voltage  or  the  wearing  out  of  the  lamp.  The  old 
■  ■pen  are  lighl  was  rendered  less  efficient  by  its  cones  ..! 
brightness  and  shadows,  by  its  Bickering  and  hissing,  and 
by  the  daily  attention  required.  The  causes  of  these  de- 
fects were  the  closeness  of  the  carhons.  the  lower  of  which 

obstructed  the  light,  and  draft  ami  overfeed.    Tl nclos- 

ed  are  is  (iw  from   these  fault-.     The  carhons  are  further 
apart    and   surrounded    by   an    atmosphere   which    is   practi- 


*S* 


callj   free  from  oxygen,  the  entire  globe  therefor* 

much  of  ill.'  light,  and  the  carbons  not  acting  a-  obstacle* 

An  opalescent    globe   further  ii  I liffusion 

makes  the  light    whiter-  h\    Altering  out   tie 
waves.     The     whitest  light     i-     the    one    supplied  b 
temperature  nearest  thai  of  the  sun.  and  it  is  well  known 
thai    the  temperature  at    the  crater  ol    an  electric  are  i- 

much    nearer   this   than    that    of   an\    other      artificial    light. 

The  percentage  of  short   wave-  i-  not  bo  small  in  propoi 
ti<  ii  lo  the  Ion-  wave-,  that   there  i-  a  preponderance  of 
re. I.  \ellnw  ..r  green,  and  thus  colored  objects  do  n<>l  Buffei 
to  such   an  extent. 

The   -afetv    of   the  electric    light    I-   a    strong    point    in    M- 

favor,  the  heat  generated  being  of  a  -mall  amount  and  the 
only  danger  arising  from  imperfect  insulation.  No  in- 
surance companj   hesitates  to  recognize  ii   when  installed 

hv    an    electrician.      The   air  of   the   -hoe    i-    m    no    wa\    at 

fected  either  by  the  consumption  of  the  oxygen  or  by  the 
giving  off  id'  an  offensive  odor.     In  all  other-  systen 
lighting    there   is   more   or   leas   both   of  odor  and    vitiation 
of  air.  and  the  atmosphere  in  a  store  is  often   rendered 
exceedingly  disagreeable. 

The   ea-e    with    which    electric    li-hts   are    kept    in    order, 
whether    incandescent    or    enclose. I    arc.    places    them    in    .; 

different  class  Prom  other-  artificial  lights.     Practically  no 

there     i-    none    of    thai     iin- 

attention  i-  required  ami 
pleasant  association  with 
grease,  oil  ..r-  foul  Bmell, 
and  in.  soiling  of  hand-  or 
clothes.  It  i-  turned  on  >r 
off  with. nit  an  effort  and 
there   is   little      variation   in 

the   light    cast . 

There  ha-  long  been     an 
objeel ion  against  an  elect  ric 

arc.      that      it      throws      I.". 
Strong        a      light         ill        s.. (re- 
places    and      loo      little      in 
others,  that  an  interior  thus 
illuminated    revealed 
gularities  in   the  degn  i 
light.     This  ha-  heel,  satis- 
factorily  overcome     in   the 
new    diffuser   which    ha-   ap 
|  eared        almost      -iiniili 
ecuslj     in    England,    United    State-    and    Canada.       It    ■ 

-ist-  of  an  opalescent  reflector  over  the  lower  half  of  the 
globe,  which  let-  -.me  light   through  hut   reflects  a  great 
pan    of  it  against  a  corrugated  reflector  above  the  ■_ 
This   reflector  casts   the   light   evenly  at    almost    all   angles. 

It   is  the  cost  of  installation  and  electricity     in  so 
town-   that    iirevonis   many    merchants   from   adopting   this 
light,  and  it   i-  always  wise  to  consider     tin-  at    its  full 
value.  Many  of  the  smaller  stores  have  proven  the  unsatis- 
factory character  of  the  incandescent  their  local  comp 

provide-,  and  realize  thai  an  arc  would  cast  loo  much 
light,  or  that    several    liuhls  would   overcome   the   shadows 

Cast  h.V  sto.k  where  there  is  only  one  source  of  light.  And 
thus   il    i-   that    electricity   i-  driven   oul    h\    gas  and    ... 

lene.     Against    he  cost   of  installation   ami     maintent 

must,  hi  wever.  In-  -et  the  wear-  and  tear  of  lamps,  "ll  I 
clothe-,   etc..    in    addition    to   convenience,    tin 

color-  of  light.  In  spite  of  all  these,  however,  then 
very  many  merchants  win.  are  preferring  other  artil 
lights  to  electricitv.  and  with  perhaos  sufficii  .  bul 

where  cost  i-  ii"t  considered,  and  where  the  store  is  h 
ll iiel.  -e.l   arc   i-  the   kins  "I    lights. 
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Geo.  H.  Hees,  Son  &  Co. 


LIMITED 


HAVE  IN  STOCK  NEW  ARRIVALS  OF 


Cushion  Tops.  Lace  Panels  for  Doors. 

Bobbinet  and  Mlislin  Curtains*  our  own  make,  New  Designs. 

Lace  Curtain  Materials,  ail  kinds. 

New  Patterns  of  Tapestry  Curtains  and  Table  Covers. 

New  Patterns  of  Chenille  Curtains  and  Table  Covers, 

our  own  make,  at  Special  Prices. 
Silk  and  Cotton  VeloUTS,  plain  and  new  fancy  designs. 

Couch  and  Furniture  Covers,  new  designs  from  our  own 

looms*  and  also  latest  attractions  in  Imported  Lines  of  these  goods. 

LACE  CURTAINS. 

We  make  a  specialty  of  Lace  Curtains,  and  carry  in  stock 
ready  to  deliver  an  immense  quantity  of  these  goods,  from 
20  cents  to  $30.00  a  pair.      Having  bought  many  of  these 
saleable  goods  before  the  advance  in  price,  we  are  giving  the 
benefit  to  our  customers.     Please  compare  our  Lace  Curtains 
and  prices  and  you  will  find  it  to  your  advantage  to  buy  from  us- 


Window  Shades,  Curtain  Poles  and  Fixtures,  Brass 
and  Metal  Goods,  and  a  Full  Stock  of 
Upholsterers'  Supplies. 

N.B.     We  sell  these  goods  at  a  price  that  affords  the  RETAILER  LARGE 
PROFITS. 


GEO.  H.  HEES,  SON  &  CO., 


TORONTO,   ONT. 

MONTREAL  WAREHOUSE,  No.  20  St.  Helen  St. 


LIMITED 
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ART     FURNITURE 


ART  was  .ii  one  time  more  ;it  home  with  us  than 
ii  is  ai  the  present.  The  commonest  articles 
of  domestic  use  were  made  of  suitable  mater- 
ials and  g 1  in  form  and  color,  and  ornament- 
ed so  n>  to  increase  their  beauty  without  im- 
pairing their  usefulness.  The  houses  of  the  poorest  had 
force  and  charm.  Decorative  wort  was  done  by  instinct 
and  thus  it  was  as  difficult  to  produce  a  really  bad  elTec' 
as  il    is  now   to  produce  one  good   in   form  and  color. 

The  cause  of  the  decay  of  true  art  was  at  first  econ- 
omic. The  organization  of  labor  for  commercial  pur- 
p  9t  -  Solely,  with  a  view  to  profit  instead  of  to  use  proved 
ruinous  to  artistic  effects.  The  mischief  was  further  in- 
creased when  machinery  began  to  be  used  in  our  factories. 
The  uilds  of  the  old  English  towns  and  villages  en- 
couraged good  work  by  putting  down  t lie  bad  workman, 
but  the  growth  of  commerce  made  the  restraining  influ- 
ences of  the  guild  irksome  and  their  power  lessened  until 
they  passed  away.  In  the  old  days  an  owner  was  able  to 
build  a  harmonious  house  because  the  workmen  from  the 
highest  to  the  lowest,  depended  solely  on  tradition  for 
inspiration,  but  that  tradition  is  lost  and  we  have  to  de- 
pend on  skill  and  observation  to  take  its  place. 

The  difficulty  at   the  present   day  is  the  frantic  en- 
deavor of  the  modern  workmen  to  fill  the  loss  of  the  old 


power  by  something  novel  ami  striking.  As  a  result  the 
tads  and  freaks  now  on  the  market  are  commendable  for 
nothing  but  ingenuity.    We  separate  use  from  beauty,  ami 

the    maker   and    designer    are    different    men,    controlled    by 

different  principles  ami  ideas.  The  result  often  is  a  ridi- 
culous incongruity  of  ornamentation  ami  use  which  would 
not   appear  were  the  maker,  as  of  old    the  designer. 

The  modern  desire  for  perfect  finish  and  smoothness 

in  all  articles  of  furniture  does  not  produce  the  most  ar- 
tistic work.  .Much  of  the  charm  of  the  old  furniture  wa- 
its roughness,  its  obtaining  of  artistic  results  without  that 
glaring,  deliberate   striving  after  it     The  adze   took   the 

place  id'  the  plane,  the  hand  of  the  machine  and  the  rough 
are  of  our  forefathers  was  superior  to  much  of  our  modern 
productions.  The  defects  in  the  style  of  our  new  furni- 
ture are  due  largely  to  the  superficiality  of  our  decoration 
and  the  lack  of  original  design      what   mighl   be  called  the 

impersonality  of  our  work. 

The  same  principle  is  noticeable  In  the  work  of  the 
furnisher,  the  upholsterer,  the  carpet  designer  and  the 
men  who  manufacture  our  common  kitchen  utensils.  A 
modern  writer  savs  "  The  eiro  is  missing,  and  this  lack 
of  individuality  is  largely  the  parent  of  that  lack  of  de- 
sign which  is  so  characteristic  of  even  the  best  work  of 
the  .lav." 


CARPETS. 


A  SEASONABLE  RUMOR. 

REOl  l.AKl.Y   twice  a   year  there  is  a   rumor  started 
that  an  English  carpet   house  contemplates  building 
in   Canada,    and   each   season    it    is    seized   with    more 
or   less    avidity    by    the   newspapers.      Last    Kail    Hamilton 
Was    to     be    favored     with    the    attention    of    a     prominent 
English   manufacturer,   and   this   Spring  is   witnessing   a 

revival  of  the  promise  The  Canadian  Associated  ! 
has  sent  word  that  a  firm  of  Midlands  carpet  manufac- 
turers intend  to  commence  work  in  Canada  with  a  capi- 
tal of  £10,000  and  employing  100  hands.  Hut.  what  is 
definite,  is  that  Mayor  Hamilton,  of  Quelph,  has 
received  from  Mr  I'  H  Hall,  of  Birmingham,  England, 
commercial    agent    of   the   Canadian   Government,   a   com- 


munication  regarding   the  establishment    of   another   car 

pet  factory  in  that  place.  Mr  Hall  states  that  he  hopes 
before    long     to    place    a     proposition     before    Guelph     from 

"lie  of  the  laruest  factories  at  Kidderminster,  a  Urn 
with  unlimited  capital.  He  also  speaks  of  a  proposal  by 
an  English  manufacturer  to  erect  a  pottery  factory  u 
the  same  cit \ 

Heretofore  these  bits  of  news  ended  m  the-  papers,  and 
the-  Canadian  public  has  come  to  place  little  faith  n 
them,  but  that  does  not  mean  that  no  English  firm  wif. 
ever  supply  its  Canadian  trade  from  a  Canadian  null  I 
our  imports  increase  for  the  next  few  years  a-  they  have 
been  doing  lately,  or  if  increased  protection  dri\cs  them 
iron,   the  market,   the  rumor  may    i 
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DECORATION. 


RESHAPING  THE  ROOM. 

ONK  (,i  the  (asks  which  the  decorator  will  often  be 
called  upon  to  do,  if  he  wishes  to  obtain  the  lies! 
Jesuits  from  his  work,  is  to  Change  the  shape  of  the 
room,  or,  rather,  to  alter  the  appearance  of  the  shape. 
There  are,  in  lour  rooms  out  of  five,  unsatisfactory  qual- 
ities, which  depend  entirely  upon  the  shape,  such  as  too 
great  length,  or  too  high  or  too  low  ceilings,  and  any 
one  of  these  if  unaltered  will  render  abortive  any  at- 
tempts ai   sighth    decoration. 

The  successful  decorator  must  he  thoroughly  versed 
in  'he  different  plans  that  may  he  adopted  for  such  faults, 
and  an  application  of  one  of  these  plans  will  bring  higher 
words  of  approval  than  the  most  complete  knowledge  of 
color  combinations,  the  clearest  comprehension  of  the 
relative  positions  of  furniture  and  pictures,  and  the  most 
accurate  information  on  the  styles  of  the  different  per- 
iods. It  is  general  effects  thai  catch  the  average  eye, 
and  it  is  in  these  the  decorator  must,  excel.  He  must 
have  at  his  command  the  solution  of  the  difficulties  that 
meet  the  average  mind  in  its  attempted  comprehension 
of  defects   in   the  arrangement    of  a   room. 

If  a  room  is  too  long,  he  must  know  that  in  increas- 
ing the  apparent  height  of  the  ceiling  by  using  upright- 
patterned  paper,  the  chances  are  that  the  length  will  be 
decreased.  At  all  events  no  horizontal  patterns  should 
he  used.  A  division  built  out  into  the  room  beside  the 
grate,  and  set  off  with  a  seat  will  effect  the  same  result, 
and  a  greater  number  of  pictures  or  furniture  at  the  ends 
than  at  the  side  will  do  much  good.  An  arch  built  into 
the  walls  and  ceiliii"-  is  best.  There  are  many  other 
ideas  which  can  also  be  worked  out   to  suit   the  room. 

To  heighten  the  ceiling  he  can  use  vertically-patterned 
paper  without  border  or  with  a  narrow  border,  together 
with  a  plain  ceiling  paper,  or  he  can  run  the  curtains 
over  doors   and   windows   up   to    the  ceiling.       To   lower   it 


irregularly-patterned     papers    on     the.    walls   with    many 
breaks   in    it,    such   as    wide   border,    moulding,    dado,   etc., 


A  novel  decoration  for  a  window  opening  down  the  centre,  consisting  of 

upper  drape,  hanging  curtains,  glass  curtains,  and  a  drape  to 

conceal  centre  woodwork. 

will    likely    do    all    that    is    necessary.        If    not    he    should 
cover   the  ceiling  with   a  paper  of  prominent    pattern. 


CHINA     AND     GLASSWARE. 


rPHE 
1      g< 


A   SPECIAL  DEPARTMENT. 

department  devoted  to  china  ami  glassware  in  a 
general  store  has  peculiar  qualities  that  place  it  in 
a  decidedly  advantageous  position.  In  the  selling 
of  this  class  of  goods  there  is  a  better  average  profit  than 
In  any  other  department.  The  reasons  for  this  are  plain. 
The  customer  knows  next  to  nothing  concerning  the  cost 
of  these  wares.  No  two  stores  carry  the  same  things  and 
therefore  comparison  is  next  to  impossible,  the  selling 
•  price  is  usually  cheap  for  the  value  that  is  received,  anil 
either  as  an  ornament  or  for  use  a  piece  of  china  or  glass- 
ware  is  so  suitable  and   so   necessary  thai    the  purchaser 

cares   less   about    I  lie   cost. 

These  lines  arc  id'  special  value  for  bargain  counters. 
Of  flic  hundred  and  one  articles  included,  there  are  very 
many  that  act  as  powerful  inducements  when  the  price  is 
lowered  a  few  cents  or  a  small  percentage,  'fhe  profit  is 
so  large,  too,  thai  a  reduction  can  he  made  without  a  loss, 
and  yet  be  as  apparent  to  the  public  as  when  most  oilier 
articles  are  sold  below  cost.     The   fad    ihal   they   are  al- 


ways seasonable  makes  them  an  all-year-round  possibility 
both  in  regular  sales  and  for  bargain  counters.  If  a 
woman  wishes  to  give  a  present  she  can  always  find  some- 
thing acceptable  and  easy  to  select  in  this  department,  and 
the  novelties  constantly  coming  out  provide  a  constant 
selection  of  unvarying  interest.  All  purses  can  be  suited, 
fat   and  slim. 

Very  seldom  does  an  article  of  glassware  become  out 
of  date,  and  it  never  reaches  the  shopworn  or  soiled 
stage.  Breakage  is  the  only  thing  that  can  decrease  its 
value,  and  this  is  preventable  with  reasonable  care.  No 
\\«  men  ever  feels  that  she  has  too  much  china,  nor  is  ever 
satisfied,  so  that  she  is  constantly  buying  both  to  add  to 
her  list  and  to  replace  what  may  have  been  broken.  This 
continuous  demand  from  January  to  December  makes  the 
department  a  boon  to  the  general  store,  as  a  small  profit 
can  be  credited  to  if  from  month  to  month,  whereas  al- 
most every  other  line  carried  suffers  several  months  ot 
depression,  when  the  stock  merely  occupies  space. 

Merchants  who  have  been  neglecting  this  branch  ,>f 
their   busines      would    find   a   surprising   interest    shown   in 
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a  well  slocked,  well-arranged  and  well-shown  china  and 
glassware  department,  and  if  even  a  moderate  business 
can  be  started  the  profil  is  so  great  as  to  very  speedily 
impress  its  importance  upon  his  mind.  Variety  of  pattern, 
shape  and  article  with  some  artistic  taste  to  aid  in  select- 
ing the  stock  are  necessary  to  a  successful  department  in 
a  general  store  doing  a  good  business;  attention  paid  to 
these  lines  will  even  make  a  good  business  out  of  one  that 
has  possessed  no  attractive  features.  A  display  of  tasty 
glassware  adds  to  the  apearanee  of  the  interior,  and  will 
prove  of  interest  to  everyone  who  enters. 


ATTRACTIVE  STOCK. 

WHEN  the  china  department  is  handled  with  any  in- 
tention of  making  it  a  factor  in  the  success  of  the 
store,  the  stock  must  be  kept  clean  and  attractively 
displayed,  as  well  as  full  of  choice  patterns  and  designs. 
Dirt"  glassware  is  repulsive  to  most  customers  and  will 
sooner  than  almost  anything  else,  impress  the  one  who 
sees  it  with  a  feeling  of  inattention  to  business  on  the 
part  of  the  merchant.  Such  lack  of  cleanliness  will  not 
only  prevent  the  sale  of  the  goods  themselves,  but  also 
turn  customers  against  everything  else  in  the  store.  There 
is  nothing  so  disagreeable  to  the  eye,  as  the  dirty,  untidy 


stock  of  crockery  and  china  which  too  often  is  exposed  to 
view  on  the  top  shelf.  Tt  is  shoved  there  to  get  it  out  of 
the  wav.  and  to  avoid  the  risk  of  breakages,  but  it  soon 
gathers  dust,  and  is  too  far  out  of  the  way  to  be  readily 
cleaned.  Nothing  in  this  department  should  be  in  sight 
that  is  not  "art  of  the  display  and  cannot  be  readily 
reached  to  do  the  necessary  cleaning.  Every  woman  is 
so  particular  about  her  own  china  and  glassware  and  it 
is  so  closely  connected  with  decoration  or  the  table  that 
a  soot  of  dirt  appears  far  more  out  of  place  on  it  than 
elsewhere. 

Besides  the  necessity  of  cleanliness  there  is  much  de- 
pends upon  the  care  with  which  the  eoods  are  arranged  on 
their  tables  or  shelves  or  in  the  space  set  apart  for 
them.  A  distinct  impression  must  be  given  that  special 
attention  is  paid  to  this  branch,  or  it  will  be  seldom  looked 
at.  It  is  one  of  the  commonest  sights  in  a  general  store 
for  a  small  stock  to  be  displayed  in  a  careless  way  and 
in  an  out-of-the-way  place,  so  that  customers  become  so 
accustomed  to  it  that  they  neglect  to  notice  it.  Thus  a 
stock  well  placed  is  given  added  importance  from  its  very 
unusualness.  The  department  should  never  be  allowed  to 
rest  or  it  will  be  sure  to  fall  into  its  usual  untidy,  unclean 
condition.  Keep  the  display  varied,  the  goods  clean  and 
good  sales  will  result. 


WALL    PAPER 


THE  PAPERHANGER'S  ART. 

TO  make  paper  stick  to  a  painted  or  varnished  wall, 
nothing  is  better  than  a  little  Venice  turpentine 
added  to  the  paste  when  it  is  made,  or  isinglass,  dis- 
solved in  water  and  a  little  glycerine  is  good;  three  sheets 
of  isinglass  to  a  pint  of  warm  water,  and  two  ounces  of 
common  commercial  glycerine.  Gelatine  will  answer  in 
place  of  isinglass;  or  the  walls  may  be  sized  with  glue 
size,  to  which  some  molasses  or  brown  sugar  has  been 
added.  But  the  Venice  turpentine  is  sure,  and  leaves  no 
nasty  coating  under  the  paper  as  glue  or  sugar  may  do. 
.Venice  turpentine  in  the  glue  size  for  a  damp  wall,  is 
recommended  by  some  paperhangers.  Shellac  does  not 
prove  effective  on  a  damp  wall. 

Much  of  the  trouble  with  paper  breaking  and  tearing 
is  due  to  the  workman  stretching  it  too  much  when  hang- 
ing it. 

It  is  necessary  to  keep  the  hands  clean  when  hanging 
plain  papers,  such  as  felts  or  ingrains.  Felts  or  ingrains 
should  always  be  trimmed,  no  matter  how  well  the  edges 
may  look  in  the  roll.  Water  stains  in  such  papers  are 
caused  by  their  porousness,  allowing  the  paste  to  come 
through.  Let  the  paper  get  perfectly  drv,  then  go  over 
it  with  clean  water,  using  a  clean  calsomine  brush.  Brush 
the  water  on  quicklv  and  with  a  light  sweep.  When  the 
paper  becomes  dry  the  stains  will  have  disappeared. 

When  butting  felts  and  similar  papers,  use  the  seam 
roller  on  the  seams,  but  don't  try  to  force  the  edges  to- 
gether with  the  roller  or  you  will  have  trouble  with  the 
next  length.  II'  you  are  careful  when  trimming  the  edges 
you  will  not  have  to  force  any  joints. 

Sometimes  the  edi?es  slightly  overlap  in  places,  but  all 
thrt  is  ncccssarv  is  to  use  the  edge  of  the  roller  to  gently 
puss  the  edges  into  place,     Some  paperhangers  leave  a 


very  slight  space  between  the  two  edges,  and  then  force 
them  ur>  into  place  to  make  a  perfect  butt;  but  this  is  a 
bad  practice,  as  the  edges  will  open  or  shrink  upon  div- 
ing. If  you  are  not  skilful  enough  to  make  your  edges 
fit  closely,  then  let  them  lap  the  least  bit,  just  a  hair's 
breadth,  and  then  you  can  press  the  edges  into  place. 

Don't  try  to  make  speed  on  delicate  papers,  especially 
if  not  expert  at  it.  Fine  work  demands  time  and  care 
and  the  tools  must  be  in  good  order,  and  cleanliness  ob- 
served . 

Never  crease  felts  or  ingrains  on  the  board,  but  fold 
them  carefully  so  as  to  avoid  any  crease  mark,  which 
would  show  on  the  wall. 

Pressed  paper  should  be  trimmed  after  having  been 
pasted,  which  will  keep  the  edges  wet  and  prevent  their 
being  crinkled.  Use  a  brush  instead  of  a  roller  when 
smoothing  down  nressed  paper;  a  brush  with  three-inch 
bristles  being  about  right  for  the  purpose.  .  It  is  seldom, 
or  perhaps  never,  necessary  to  line  walls  for  Lincrusta 
some  paperhangers  saying  that  it  hangs  better  without 
lining.  Ordinary  paste,  made  good  and  strong,  answers 
for  hanging  Lincrusta.  It  is  not  necessary  to  size  Lin- 
crusta before  painting  it. 

Size  walls  for  burlap  with  a  light  paste,  pasting  the 
burlap  also,  of  course.     Never  hang  it  dry  upon  the  wall. 

Japanese  napers  are  difficult  to  hang,  as  the  layers  of 
which  they  are  composed  are  liable  to  come  apart. 

A  badly  whitewashed  wall  will  hold  paper  if  sized  with 
glue  and  brown  sugar,  or  molasses  size.  It  is  best  to  lime 
walls  for  good  paper,  as  it  gives  a  better  foundation  to 
work  on,  and  prevents  the  lime  in  the  plaster  from  spoil- 
ing the  color  of  the  paper.  It  adds  to  the  cost  of  the  job 
—  but  it  pays. 
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DOWN  COMFORTERS, 
WOOL  COMFORTERS, 
COTTON  COMFORTERS, 
BED  PILLOWS, 
WHITE  CUSHIONS, 

COSIES,  MUFF  BEDS,  Etc.   * 
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Price    lists  on   application. 
Feathers   Bought 


?   THE  TORONTO  FEATHER  &  DOWN  CO.    <* 

If     74  KING  ST.  WEST.  TORONTO.  Limit. d.    £ 


THE" 

GUELPH   CARPET  MILLS  CO., 

L1MI  I  ED 

GUELPH,  CANADA. 

MAM  I  .\<  TURERS   01 

BrUSSelS,     3,  4  and  5  frame. 
NA/MltOnS,     4  and  5  frame. 

Wools  and   Unions. 


Our  MILLS  are  equipped  with  the  most  approved  machin- 
ery, and  only  skilled  workmen  are  employed.  The  com- 
bination of  these  features,  with  a  careful  supervision  of  the 
managers  of  each  department,  ensures  a  product  thai  will 
give  thorough  satisfaction  to  the  trade  that  intrust  ib  with 
their  orders. 

Particular  attention  paid  to  special  orders. 


THE  ■ 

GUELPH   CARPET  MILLS  CO., 

I.I  Ml  I  ED 

GUELPH,         -         CANADA. 


r 


v  wv  w-wv  WV  -ww-ww W  XV  v 


Hamilton 
Cotton  Co. 

HAHILTON. 

We  are  now  manufacturing  a  complete 
range  of  ...     . 

CHENILLE  CURTAINS 
TABLE  COVERS 

In  new  and  attractive  designs. 
FOR  SALE  by  all  the  leading  wholesale  dealers. 


Selling  Agent 


W.  B.  STEWART 

>7  Front  S'reet  Wett,   TORONTO 
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\\  alls  may  ))c  damp  from  two  sources,  namely,  from 
water  coming  from  outside,  or  drawn  up  from  the  base- 
ment foundations,  or  from  the  sweating  of  the  wall  when 
the  air  is  warmer  than  the  wall.  In  the  former  case  the 
wilier  is  to  be  prevented  from  getting  into  the  wall.  In 
the  latter,  having  a  fire  in  the  r i  in  damp  weather  will 


do.  Or  the  wall  may  be  sized  with  water-glass  or  a  resin 
\;iinish.  or  several  layers  of  paper  will  prevenl  the  sweat- 
ing. 

Very  bad  walls  musl  be  battened  and  canvas  stretched 
nvcr  them.  Put  the  battens  close  enough  so  that  bagging 
will  be  avoided. 


CURTAINS    AND     DRAPERIES. 


A  LINK  that  is  rapidly  reaching  the  status  of  a  staple 
in  the  house  furnishing  department  is  rope  portieres. 
This  decorative  drapery  has  unfortunately  been 
mostly  confined  to  cities  or  large  towns,  but  the  promin- 
ence which  il  has  attained  there  with  those  who  like 
them  the  virtues  which  it  possesses  and  its  decorative 
qualities  have  given  it  a  place  in  many  slocks  that  before 
did  business  without  it.  Perhaps  the  causes  of  its  back- 
wardness in  taking'  a  more  prominent    part    in   the  house 


•'.        «.       li        ta.        *  *  *L      fc        &  *>         £         >*        Si  «       ^       S,         «j         *        *         T  .- 


furnishing  department  have  been  the  slowness  of  the  pub- 
lic to  realize  its  merits,  and  the  fact  that  unlike  other 
draperies  it  musl  tit  quite  accurately  any  door  over  which 
il  is  hung.  This  meant  that  a  store  musl  carry  quite  a 
range  <d'  sizes  as  well  as  patterns,  and  in  the  existing  stale 
of  demands  this  did  not  pay. 

In  the  use  of  rope  curtains  there  is  an  appearance  lent 
to  many  rooms,  which  cannot  be  obtained  with  any  other 
form  of  drapery.  They  effectively  separate  different  por- 
tions of  a  room  without  giving  the  stuffy,  cramped  feeling 


of  fabrics  and  in  addition  make  a  room  look  larger.  Thev 
are  more  easily  put  up  and  have  the  same  appearance 
on  both  sides.  These  illustrated  are  I  wo  attractive,  good- 
selling'  designs  that  can  be  had  in  any  combination  of 
colors  and  any  width. 

Merchants  who  lay  in  a  small  stock  of  these  as  a  be- 
ginning, if  the  town  is  large  enough  and  the  style  of  living 
of  the  average  found  in  the  country  town  will  most  prob- 
ably be  surprised  at  the  demand  that  will  be  created.     Tt 


RETURNED 

APR  13  Wf 

dec  6o«U  q 


is  something  in  which  the  demand  must  be  created  in  many 

localities  but  the  householder,  as  a  rule,  is  not  slow  to  lake 
up  innovations  that  add  to  the  appearance  and  comfort  of 

home,  and  during  good  limes  like  the  present  is  when  such 
new  things  should  be  shown.  It  would  not  be  at  all  a  ba  1 
plan  to  make  a  trial  of  il  at  any  rate.  Everything  has  to 
be  introduced  al  some  time  and  Ihis  season  of  the  year  is 
Hie  lime  to  introduce  anything  in  housef urnishings .  The 
more  complete  this  department  is  the  more  ready  the  sales 
in  all  branches,  that  are  included  in  it. 
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DHY   GOODS    RF.VIF.W 


JAPANESE    GOODS. 

E.  Orth  &  Co. 


YOKOHAMA 


E.  S.  HASSBERGER, 

Sole  Agent, 


JO  St.  Helen  St. 
MONTREAL 


Echizen,  Kawamata  and  Kaga  Silks,  Silk  Kimonas,  Dressing 
Jackets.  Dressing  Gowns,  Embroidered  Quilts,  Table  Covers, 
Beadspreads.  Curtains,  Doilies,  Quilted  Petticoats,  Smoking 
Jackets,  etc.     Samples  of  all  lines.  Telephone  Main  3025 


Century   Advertising   "Tap© 

amta ■■■■.•.   r      I  .i  in.-      1,1.1    ii    win  LTCBorr,  Wl.-kaworth,  England, 

iiiiiimt'iirliir.t    ,'t    CottOH    nii'l    Lini'ii    *l\i |,*-s.    in  nil  qualltiei  ami   iridtlu 
A.  T.  Porter  Importing  Co.,  Canadian  agents,  282  BfcGil]  St.,  Montreal. 


A.R.  BURROWS  &  CO. 


Manufacturers  of 


Rug  Fringes, 
Carriage  Fringes  and 
Carriage  Dusters 

^       filTFI  ph    ONT. 

Write  us  for  Samples  and  Prices. 


c 


ANADIAN    COLORED 

COTTON 

MILLS  COMPANY 

•  • 
Cottonades,  Tickings,  Denims,  Awn- 
ings, Shirtings,  Flannelettes,  Ging- 
hams, Zephyrs,  Skirtings,  Dress 
Goods,  Lawns,  Cotton  Blankets, 
Angolas,  Yarns,  etc. 


Only  Wholesale 
Trade  supplied. 


D.  MORRICE.  SONS  &  CO.,  AGENTS 

MONTREAL  and  TORONTO 


«j..H„I„M"I"I"M"I"M-^I"I"I"l"!"l"!":"l'W 

DO  IT  NOW 


T 
T 

f 


| 
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(A     Time-Worn     Motto     But     Still     Useful. 

Place  your  orders  early  for    lulv   and  August  delivery  of 

(  otton  Comforters  and  Down  Quilts. 

Our  range  for  1904  is   now    complete  and  in  the  hands  of 
our  representatives,  who  will  visit  you  shortly. 

Do  not  overlook  the  fact   that    we    make  Feather  Pillows 
and  Sofa  Cushions  in  large  quantities  and  varieties. 

BUY   'ALASKA   BRAND"   BEDDING. 

the  Alaska  Tcatber  $  Down  Co,  of  Montreal, 

L-inrtit^d 
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SPRING  GOODS. 


rice     Lists     Now     Ready. 


Marbles,  Allies, 

ETURNEP 

jan  15  law  Tops,  Skipping  Ropes, 


RETURNED 

IAN  tojm   , 
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Rubber  Balls, 

Children's  Wagons. 


Nerlich  £>  Co., 


146-148  Front  Street  West, 

(OPPOSITE  UNION  STATION) 

TORONTO. 


MONTREAL    SAMPLE    ROOM,    301     ST.    JAMES    STREET. 


Import  Fancy 

Goods  *&S> 


New  lines  of  samples  are  now  arriving  daily 
and  will  be  on  the  road  shortly  with  our 
travellers. 

Write  for  copy  of  our  new  booklet ,  "Import 
Fancy  Goods."  It  will  give  a  review  of  all 
the  best  and  newest  lines  in  the  market. 


nerlich  &  CO., 


146=148  Front  St.  West, 

0|>|>i>siit    Union  Station^ 

Joronto. 
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Tl  I  K  month  "i  January  is  the  slowest  month  of  t  In ■ 
year  in  fancy  g I-  both  for  the  retail  and 
wholesale  house*,  :i-  Ear  as  selling  \*  coneerned. 
Many  of  the  traveller  are  jusl  going  on  the 
road   after     the  Christmas     holidays     and   the 

i ith  of  February  will  see  the  import  orders  of  the  whole 

Bale  houses  arriving.  The  retailer  relegates  his  stock  to 
the  back  parts  of  the  Btore  until  the  effects  of  Christmas 
have  worn  off  and  the  call  of  the  traveller  revives  his 
waning  interest.  Easter  novelties  in  chinaware  and  small 
novelties  will  be  bough  I  as  orders  to  be  filled  immediately 
Mini  as  this  business  is  of  greal  volume  in  some  districts 
ii    requires  close   attentiou.      Valentines   are    rush   orders 

now. 

•     •     • 

"  Qolfo  "  is  a  new  game  played  with  cards  and  i'< > I  - 
lowing  closely  the  popular  game  on  the  green.  The  cards 
arc  divided  into  four  different  suits.  ••  Drive,"  "  Long 
Approach,"  "  Shorl  Approach,"  and  "  Putt."  h  has 
attained  to  ureal  popularity  not  only  on  accounl  of  its 
name,  and  relationship  io  the  ever  popular  imiI  of  doors 
game,  hut  also  from  its  own  merits.  "  Pil  '  and 
■'  Flinch  "  are  siill  selling  in  large  quantities  and  the 
former  is  voted   the  jollies!   game  on  the  market. 


Tins  may   In-  the  origin  "I    the  custom   which  -till  p 

t'uils,    bill     is    gl  aduallv     d\  ; 

the  first  marriageable  n  by  one  "1  the  op|Mi 

in   the   morning  ol    St     Valentine's   Day    at   '    n 

line   '  '   hi    •  •   1 1 1  \    lo  ve  I 

line  of  the  mosl   plausible  theories  ul    the   way    Val 

line's   name  beci !  connected   with   the  an 

February    I  lili  is  thai   il   was  a  populai   erroi       The  $a\ 
iran  word  "  Ualatin"  signified  "  lover,"  and  this,  w< 
informed,  became  corrupted   into  "Valentine 

Nowadays  on  this  continent,  a  valentine  is  a  '-"it!  nenl 
in  St.  Valentine's  Day.  Formerly,  a  valentine  was  a 
person.      Hence   "  Be    my    Valentine"    meant    "  be     my 


Ikt 


ST.  VALENTINE'S  DAY. 


THERE  i-  very   little  information  available  as  to  the 
origin  of     St.   Valentine's  Day  and  the     custom  of 
sending  valentines.     Apparently  there  is  m>  reason 
why  St.  Valentine  should  be  considered  the  patron  saiul 
of  lovers,     lie  was  a  bishop  of  Koine  who  lived  in  the  sec 


IETUFNED 


Rl       JRNE 


ond  century.     For  befriending  Christians  he  »s-  sen!   to 
prison.    There  he  restored  the  siuht  of  the  daughter  of  his 
jailor.     We  do  n<>i  know   it  love  existed  between  St.  Val 
entine  and  the  lady  whose  si^ht  he  had  restored,  bnl   Si 
Valentine  was  beheaded  as  a  result 


lover."     Among  the  Romans  there  was  an  ancient   I 
Febrnata  Juno,  which  was  held  on  the  loth  of  February. 

It    was  originalh    a   feast    m   I r  of  the  purity   of  the 

Queen  of  Heaven,  but  it  degenerated  into  a  revel.  <>n  thai 
occasion  the  youths  selected  by  lol  the  names  ..|  maidens 
thev  wen-  to  admire  and  pay  attention  to.  It  is  said  thai 
some  Christian  pastors  modified  this  by  having  the  youths 
draw  the  names  of  saints  whose  character  they  wen-  to 
honor  ami  emulate.     This  custom  did   not    last    I. 

For  some  years  the  habit  of  sending  vaelntines  de 
dined  to  a  urcat  extent.  Recently,  however,  the  enston 
has  revived  and  the  manufacture  of  valentines  j^  a  big 
industry'.     England,  the  United  States  and  Germany   have 

long  been  the  countries  where  valentines  have  been  manu- 
factured, but  this  season  Canada  has  done  a  little  in  this 
way  and  doubtless  this  industry  will,  like  most  Canadniu 
industries,  grow   very 
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TOY 


Prom  I'nitcd  Stun 


INDUSTRY 
GERMANY 


or 


rial  A^ini  Harris,  Eibenntock,  German; 


T^HE  manufacture  of  toys  in  Germany  is  an  industry 
I  which  gives  employmenl  l"  fully  50,000  people.  The 
total  value  of  the  annual  exports  amounts  to  $13,- 
196,386.  The  prosperity  of  this  industry,  like  a  greal 
many  other  important  lines  of  manufacture  in  the  Ger- 
man Empire,  is  denendent  upon  the  importation  of  cer- 
tain raw  materials  from  abroad.  The  raw  materials. 
generally  speaking,  which  are  indispensable  to  the  manu- 
facture of  toys  are  as  follows: 

Lead,  White  hollow  "'ass,  Cast  iron. 

Colored  glass,  Wood,   various  kinds,  Hair  laee. 

Rubber,  Aluminium.  Copper, 

Nickel,  Leather.  Paper, 

Porcelain.  Zinc,  Tin. 

Many  of  these  ai'e  produced  in  Germany,  while  others 
are  imported  in  part  or  entirely  from  foreign  countries. 
The  wood  grown  in  the  forests  of  Bavaria,  Thuringia, 
and  the  Erzgebirge  is  especially  suitable  to  the  industry, 
and  this  one  product  has  had  more  to  do  with  its  devel- 
opment and  stability  than  any  of  the  others. 

The  manufacture  of  toys  in  Germany  has  become 
centred  chiefly  in  the  cities  of  Nuremberg,  and  Sonne- 
berg,  while  many  domestic  lines  of  manufacture  which 
are  mainly  associated  with  the  industry  have  sprung  up 
in  the  surrounding  country  hamlets.  These  two  cities 
have  become  famed  for  the  quantity  of  their  products, 
and  the  important  place  which  they  'hold  in  the  com- 
merce of  the  world  to-day  is  due  chiefly  to  the  fact  that 
they  supi'l"  fully  SO  tier  cent,  of  all  the  toys  exported 
from  the  Empire.  The  following  table,  from  the  Statis- 
tische  Jahrbuch  fur  das  Deutsche  Reich,  shows  the 
amount    of  exports   in   1902: 

Country.  (Quantity  (tons)  Value. 

Belgium 1,14.")         $      .500,832 

France 1,471  779.212 

(ireat    Britain 12,495  4,938,262 

Holland 1.370  466,718 

Austria-Hungary 735  359,618 

Russia 258  206,346 

Switzerland 680  276.556 

Argentina 357  162,078 

Canada 446  172,074 

United   States 9,074  3,707,802 

Australia 1,052  363,426 

All   other  countries    ..  3,012  1,463,462 

Total 32.995         13.196,386 

The  manufacture  of  toys  has  become  important  as  a 
domestic  or  house  industry  among  the  people  in  the  little 
principality  of  Meiningen,  and*  the  small  villages  in  the 
count rv  about  Sonneberg  contain  many  skilled  wood 
carvers  and  cabinetmakers.  In  the  village  of  Hammern 
tov  ships,  large  and  small,  are  carved  by  persons  who 
have  never  seen  a  sea  or  navigable  river.  Judenbach  and 
Xeiieuhau  furnish  pictures,  mirror  frames,  and  fancy 
boxes.  Eisfeld  has  two  factories  which  make  hobby- 
horses. Schalkau  and  Klines  produce  wooden  guns  of 
every  si/.e  and  variety,  while  in  Mengersgereuth,  Schicht- 
shohn,  Fichtach,  ami  Effeldere  such  playthings  as  rattles. 

:»4 


wagons,  trumpets,  whistles,  and  toy  animals  are  manu- 
factured in  large  quantities.  The  making  of  doll  cloth- 
ing is  confined  chiefly  to  Sonneberg  ami  is  almost  entirely 
the  work  of  women  and  -nils.  Carnival  masks  are  pre- 
pared in  Eeinersdorf,  while  animals  and  fowls  are  fitted 
up  with  furs  and  feathers  in  the  little  village  of  Neu- 
fang.  These  country  villages  are  clustered  about  Bonne- 
berg  and  form  one  of  the  chief  supports  to  the  more 
highly   developed   industries  in   that    city. 

The  Sonneberg  tov  industry  consists  in  the  main  of 
papier-mache  goods,  which  are  gradually  pushing  wax 
dolls  out  of  the  market.  This  is  due  in  part  to  the  diffi- 
i-ulfv  of  producing  a  wax  doll  wliich  is  not  fragile  in 
structure  and  sensitive  to  touch  and  climate.  Sonne- 
berg produces  dolls  of  almost  every  imaginable  variety. 
They  cost  all  the  way  from  10  cents  a  dozen  to  $3  each. 
There  are  more  than  30.000  people  engaged  in  making 
toys  in  Sonneberg.  and  in  the  villages  of  the  Thuringian 
forest.  Fully  75  per  cent,  of  this  number  work  in  their 
own  homes.  The  main  difference  between  the  industry 
of  Sonneberg  and  that  of  Nuremberg  lies  in  the  fact  that 
the  former  consists  principally  of  the  manufacture  of 
hand-made  toys,  supported  by  a  highly  developed  house 
or  domestic  industry,  while  the  latter  manufactures  toys 
with  machinery  in  factories  equipped  with  all  modern 
appliances.  The  two  cities  are  not  direct  competitors 
in  the  strict  sense  of  the  term,  for  each  has  its  own  pe- 
culiar specialties  .and  these  afford  ample  opportunities 
to  observe  how  manual  labor  in  the  one,  in  which  tradi- 
tion and  instinct  play  an  imoortant  part,  are  pitted 
against  the  technique,  mechanical  skill,  and  trained  in- 
telligence of  the  other.  Another  marked  difference  be- 
tween the  two  industries  is  that  the  products  of  Nurem- 
berg are  principally  of  metal-  tin  soldiers,  swords,  rail- 
way trains,  fleets,  models  of  machinery,  and  other  toys 
intended  for  boys— while  Sonneberg  uses  almost  exclu- 
sively wood,  porcelain,  glass,  and  paper  in  the  produc- 
tion of  toys  best  suited  to  <m-]s. 

In  regard  to  the  Nuremberg  toy  industry  the  official 
catalogue  for  the  German  exhibits  at  the  Paris  Exposi- 
tion savs : 

"  One  look  at  the  products  of  the  Nuremberg  industry 
shows  at  once  their  characteristic  Qualities.  In  no  other 
part  of  Germany  where  toys  are  manufactured  has  metal 
—  chiefly  tinned  sheet  iron.  tin.  etc.  — such  extensive  and 
manifold  application  as  in* Nuremberg  and  her  sister  town 
Furth.  Of  the  2(17  tov  establishments  of  these  two 
towns.  14S  manufacture  metal  toys:  1,602  persons  are 
employed  in  this  branch,  while  the  total  number  of  hands 
employed  in  the  Nuremberg-Furth  toy  factories  is  about 
2,000.  This  number  mav  appear  small  when  we  take  into 
consideration  the  importance  of  the  industry,  but  it  must 
be  remembered  that  the  '  domestic  industry,'  which  in 
other  toy-manufacturing  districts  forms  such  an  import- 
ant feature,  hardly  comes  into  consideration  here  at  all. 
and  that  in  the  manufacture  of  tin  toys  by  machinery 
manual   labor  is  to  a  greal   extent   entirely  dispensed  with. 

'  In  the  manufacture  of  tin  toys  Nuremberg  distinctly 
holds  its  own.  It  is  probable  that  this  industry  has  de- 
veloped out  of  the  old  handicraft  of  the  tinsmith,  which 
in  former  rears  was  very  flourishing  in  Nuremberg,  and 
which  has  been  forced  by  the  growth  and  development  of 
the  mechanical  industry  to  gradually  give  up  the  old- 
fashioned   methods. 
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SOLE  AGENT 

SIG  BLIMtNTHAL 

SharpsNVj,) 


LIGHTNING  TAPERED  NEEDLE 

Is 

Needle  Perfection. 

Sews 
wiiii   half  the  effort  ol  othei   m 

A   Favorite  With   all    noadlo  workars. 
Sold   B]  ~ ~ ^■■■"■aW 

Sig    Blumenthal, 

591    Broadway,      -     NEW    YORK    CITY 
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A  CHILD  CAN  OPERATE  IT 


Make  Your  Own  Buttons 

WITH   mi 

NEW  DEFIANCE 
BUTTON   MACHINE 

ill  kinds  ol  covered  buttons, 
nm.  naif-ball  or  il.it  complete  to 
make  three  sizes  of  button- 

$7.50 

Call  or  send  for  samples  of  our  work. 

Defiance  Button  Machine  Co., 

266  Greene  St.,  Cor.  8th  St  , 
NEW  YORK,  U.S.A. 


DRYG00D8  NOVELTY. 


THE 
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American  Watches. 


RETAIL 
PRICES, 


$1.25  to  $2.50 


ARGUMENT. 


We  now  offer  ■  practical  time  piece  (or  the  Drj  gi  ,1  Canada, 

ami  bate  our  statement  npon  the  following  ; 

First- it  Is  absolutely  guaranteed  to  keep  accurate  time 

Second    it  stands  rough  usage  and  does  not  get  out  easily, 

making  it  the  only  watch   for  dealer,  outside  of  the  jewelery  trade  10 

handle,  and  alto  making  it  a  practical  one  for  sportsmen,  dots  and  all 
men  who  given  watch  bard  oi 

Third  -Its  low  price  'and  high  quality  Insure  a  tremendous  sale,  which 
we  further  augment  by  furnishing  many  handsome  advertising    I 

for  your  store. 

Fourth  — Lust   bat  not    least,   these  watches  Offer  a   handsome    profit. 

Price  cutters  are  not  supplied, 

Sold  by  several  leading  Drygoods  Jobbers   of  Canada.     Wt  will  tell 

you  who  they  urc  upon  request, 

Trial  Offer -To  any  Dry-goods  Dealer  who  will  write  to  Us  u|poii  hii 
business  letter  head  and  inclose  TV,  we  will  semi  a  sample  watch  (duty 
not  paid)  and  ourcetali  A  he  can  test  Its  accuracy  ami  durability 


INFORMATION  ON  REQUEST. 

ROBT.  H.  INGERSOLL  &  BRO. 


5>-53  flalden   Lane, 


NEW  YORK.  U.3.A. 


William  Liddell  &  Co ,  -  BELFAST,  IRELAND, 

MANUFACTURERS    OF 

THE  WORLD'S   MOST  FAMOUS 

GOLD   MEDAL  LINENS 

Invite  consumers  in  Canada,  who  appreciate  tbe  best  that  looms  can  produce,  to  try  tl 
Six  Gold  kfedals  awarded  in  Paris,  London,  Chicago  and  Dublin  for  perfection  ol 
texture  and  originality  ol  design.    Out  name  is  -tamped  on  all  original  go 


TRAOE 


/A  ASK 


PRICES     MODERATL. 


Represented  in  Canada  by  JAS.  A.  CANTLIE,  22  St.  John  Street,    HONTREAL. 
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dyeing  -  car 


The  Largest  and  Best 
Equipped 

Dye  Works 

in  the  Dominion. 

Dress  Goods,  Cloth,  Tweeds,  Drills.  Ducks, 

Cottons  and  Velveteens, 

Hosiery,  Varas,  (Moves,  Braids,  Etc., 

DYED.  FINISHED    AND    PUT   UP 

Also  Eeathers.Sllks,  Velvets,  Ribbons,  Laces,  Etc. 

All  work  guaranl 

NO  EXAOOERAl  ins  ■merit,   alto  nit  ..i 

Work-  lytrueand         ■         -nt*<l 
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The  Only 
Perfect 
Garment 
Fastener 


and 


Supporter. 

No  hooks,  pins  or  teeth 
to  tear  the  garment. 


Supports      ALL     gar 
ments  at  the  same  time 


No  sagging  of  skirt  or 
petticoats  or  crawling 
up  of  waist  in  the  back. 


Ask  your  wholesale  dealer  for  it. 

GREEFF-BREDT  &  CO. 

Sole  Patentees  anil   Manufacturers  fn  Canada, 

Toronto    and   Montreal. 


YOU  SHOULD  BUY 

PEWNY'S 

Kid  Gloves 

Best  Styles 
Latest  Shades 
Perfect  Fit 


EVERY  PAIR  IS  GUARANTEED. 


6REENSHIELDS  LIMITED 

Sole  Agents  for  Canada.         MONTREAL. 


¥        SOI  I   AGENTS  fOR 
|i        CANADA. 


*, 


THE    CELEBRATED 


P.D. 


CORSETS 


ARE  THE  RECOGNIZED  STANDARD  OF  ALL 


High-Class 


CORSETS 


This  cut  shows  one  of  our  latest  creations  in  Long 
Hip,  Straight-Front  effects,  which  we  carry  in 
stock— all  prices.  Ask  for  sample  and  price 
list. 


They  have  undoubtedly  the  largest  sale 
in  all  countries.  This  has  been  reached 
solely  through  the  merit  and  high 
qualities  of  the  goods. 


4 


ftONIG  CgL  STUFFMANN, 

11  Victoria  Square,    MONTREAL.      £ 
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It  has  been  a  hard  uphill  flghl  f«n  the  <  anadia 
faetiirer  to  pain  the  |xisition  thai  the}   now   hold,  but  the 
introduction   "i    the   *truighl    fremt   corsel    Hevm*   i..   • 
the  1 1 in <■  1 1 ••in  which  their  •_•  i •  ■ ; 1 1 •  •  - 1  advance  dad 

Tlic  had  to  pul  in  new  and  PX|>ensive  machinen  Foi 
the  making  "i    tin-  -i  \  !•■  ol   cornel,  and  to  compete   with 

theii    rivalH  the}   had  to  make  al   leant  as  b. I  an  article 

as  thej  did. 

The  buyer  For  a  1 1 1 •_■  1 1  rlas*  cornel  department  told  the 
writer  thai  she  wan  in  Paris  when  the  straight   Fronl  wan 

introduced  and  on  her  return  i"  Canada  -In-  was  asl shed 

at   the  protean  made  in  the  new   style  here,  a   Facl   which 

nerves  to  bIiow  how  close!}  the  I ••  trade  watchea  fori 

sourcea, 

In  the  paal  three  or  Four  years  the  improvements  made 

have  been   verv  noticeable,  and   in  some  praties  own 

manufacturers  pive  better  value  for  the  mone}    than  the 
makers  "I   imported  corsets, 

Jusl  exactly  al  whal  figure  this  ahould  be  fdaced  there 
is  a  variation  of  opinion  among  experts,  bul  some  sa}  thai 
in  nil  corsets  up  to  $1.50  the  Canadian  made  take  the  lead 
of  imported  poods  and  aome  are  inclined  to  place  the 
figure  even  higher  and  aaj  thai  the  customer  gets  much 
better  value  when  she  buys  the  Canadian  made  corsets 
even  up  to  $2, 

In  the  higher  prices  lines  the  Canadian  maker,  speak- 
ing generallv    cannot   hold  lii-  own:  through  no  fault  of 
his  own.  however,  as  his  output   i>  too  small  to  profitably 
|nii  mi  the  market  enough  different  styles  i"  ensure  ;i  per 
Feci    Ml. 

h    i-  astonishing   the  number  ><\    styles  a   largi reel 

linn  will  carry,  and  ii  is  not  unusual  for  ;i  •_• I  French  or 

GROWTH  OF  THE  CANADIAN  CORSET  TRADE.  rmtc,l  States  firm  to  have  over  5 lifferenl   styles  and 

T  i-  now    ;i   little  over  the  quarter  of  a  eenutry  mark       varieties,  and  this  means  thai  the  retailer  has  onl}  'jot  to 
since  the  firel   Factory  was  established  in  Canada  for      send  and  he  can  have  am  variety  and  anv  price. 

Even  with  nil  these  drawbacks,  the  Canadian  maker  i- 


PLACING  orders  For  Canadian  made  corsets  for 
Sprino  have  come  in  in  auch  a  volume  as  to  be 
most  satisfactory  to  the  manufacturer.  The 
Facl  thai  such  large  ordera  have  been  placed 
-.,,  earh  indicates  thai  the  retail  merehanl  is 
prett}  %\ « - 1 1  sold  out  in  corsets,  and  thai  the  stocks  in 
hand  are  nol  large;  also  thai  he  expects  a  brisk  demand 
in  the  near  Future,  as  in  the  older  provinces  the  traveller 
gets  round  to  him  m  least  once  a  month.  Perhaps  the 
i.ni  thai  In1  had  considerable  trouble  in  obtaining  Full 
supplies  in  some  of  tin'  besl  selling  lines,  has  also  had  its 
influence  with   him   when   Spring  orders   were   placed. 


There    is,   however,   ;i   decided    tendancj    towards     the 

elongation  of  the  corsel   skirt,  unduly  bo  in  Bome  i lels, 

For  comfort.  Supporters  From  the  r-i <  1  < ■  are  more  in  Favor 
a>  the}  keep  the  corsel  down  over  the  hips,  ami  the  pull 
can  be  better  borne  there  than  over  the  abdomen.  Though 
the  supporters  are  used  al  the  side  ii  is  in  addition  to  the 
regulation  ones  in  Fronl  as  all  authorities  agree,  thai  ii  is 
impossible  to  pruperlv  adjusl  a  straighl  Fronl  corsel  with- 
out them.  The  trouble,  however,  is  thai  so  many  women 
po  iii  the  extreme  and   wear  their  supporters  too  tiuht. 


making  corsets.  In  thi>  industry  Ontario  is  ila 
pioneer,  a>  a  corsel  Factor}  \\a>  started  in  Toronto  -hum 
vears  ahead  of  those  in  the  sister  Province  of  Quebec. 


steadil)   nushing  his  way,  bul   uol  bo  successful!}   againsl 
native  prejudice,  for  in  a  store  thai  does  a  high-class  trade 


From   the   very  outsel    the  Canadian   makers  seem   to      ,,„.  wn|(.,.  wa8  Bnown  ;|   hand9ome  littl( rse{   ,„.„,,.  DJ 


have  been  determined  to  improve  the  class  of  g Is  madi 

by  them;  in  Facl  their  very  existence  depended  on  so  do- 
ing, For  the  competition  From  outside  has  always  been  si 
keen. 


i  ne  of  the  mosl  enterprising  of  our  Canadian  Arms. 

■■  This  corset,"  said   the  buyer  of     the     department, 

"  ran  be  retailed  al  $4.50  with  such  a  splendid  profll  that 

we  could  Bell  ii  a  little  cheaper  it  we  desired,  bul  there  is 
n"'  bardesl   and  the  si  disheartening  Facl   thai   the      ,,,,  uae  ,,,  80  ,|ulllu_  as  ,,  se]jg  wei]  .„  ,,„.  price  asked   ,„,, 

our  customers  think  the}  arc  buying  a  French  corset,  and 
we  could  nol  sell  it  if  the}  knew  that  it  was  Canadian 
made. " 

When  asked  it  the  Canadian  makers  were  improving, 
the  answer  was:  "  Yrs.  Teatlv  in  the  past  three  or  foui 
years,  and  if  the}   improve  a>  well  in  the  nexl   few  years, 


Canadian  manufacture  re  have  had  i"  fighl  has  been  tin 
aim.  si  uuconnuerable  prejudice  againsl  the  Canadian 
made  article. 

This  is  no  new  thing  in  the  trade  and  Canada  is  not 
singular  in  this  respect.  The  earlier  >iau<->  of  the  corsel 
trade  in  the  States  had  a  similar  li^ht   !••  make. 


As  everybody   knows,  the    French   people  are  the  un-  it   will  be  hard  to  Bay    where  they  will  stop.     We  always 

doubted    leaders   in    the   corsel    making    industry,   and   as  |IV  t,.  give   preference  to  Canadian   makes     as  much,   as 

a  matter  of  Facl  they  have  long  been  leaders  in  everything  possible;  and  really  in  the  cheaper  corsets  the}  are  much 

that  pertains  to  dress.    To  gel  anything  like  a  chance  for  better  value. 

lair  comparison  the  Canadian  manufacturer  had  to  mar-  "  A  dollar  Canadian  is  equal  to  a  dollar  ami  a  quarter 

ket  liis  poods  under  a  French  name,  or  in  some  cases  the  imported  corset,"  said  another  large  Inner, 
initials  of  the  linn  instead  of  the  full  name  wen-  used  in  This  seems  to  be  the  general  opinion  of  the  trade,  and 

order  to  give  the  impression  thai  the  public  "ere  buying  up  to  $1.75  or  even  $2  this  balance  is  well  maintained,  but 

an  imported  corset.  a  greal  deal  of  both  hard  work  ami  diplomacy  has  had  to 

This  i>  why  we  have  the  B.  &  C,  the  D.  A  A.,  the  C.  C.  be  pul   in  before  this  vantage  ground  has  been  attained, 

a  la  Grace,  etc.    The  adoption  of  these  name-  were  a  mat-  and  how  much  can  only  be  realized  b}  one  who  i-  eoi 

ter  of  necessity  in  order  to  pain  a   foothold  in  the  trade.  ant   with  the  trade. 
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THE  LEIGH  MILLS  CO., 

LIMITED 

SPINNERS    AND    MANUFACTURERS 
BRADFORD3?  Leeds  Road.         LONDON  Watiing  St.,  E.C 


Inventors  and  Sole  Makers  of  the  world -renowned 

ORLWOOL  A 


(REOD.) 


The 

high-classt  pure  wool,  unshrinkable  flannel 
-  F-OR  — 

LADIES' 

CHILDREN'S                 GENTLEMEN'S 

SHIRT  WAISTS 
BLOUSES 
TEA  GOWNS 

i 

DRESSES                                 SHIRTS  and  PYJAMAS 
and                                        GOLFING  and  CYCLING 
ALL  UNDERWEAR                        SHIRTS,  Etc.,  Etc. 

Hundreds  of  dainty  designs  in  both  printed  and  woven  effects. 

ADMIRALTY 

ALL  WOOL  SERGES 

(      EXCELLENCE  OF  QUALITY 
UNSURPASSED    FOR         I      FASTNESS  OF  DYE 

(      PURITY  OF  FINISH 

Produced  in  over  100  different  qualities  embracing  all  the  various  makes  in  demand. 

EVERY  YARD  ABSOLUTELY  GUARANTEED 


SEE  OUR  VARIED  AND  EXTENSIVE  RANGE  OF 

PLAIN     AND    FANCY    DRESS    FABRICS 

Including    ALPACAS,  MOHAIRS,  WOOL  SATIN  CLOTHS,  VENETIANS,  TWEEDS,  AMAZONS, 
VOILES,  SILK  AND  WOOL  MIXTURES,  ETC,  ETC. 


SOLE    AGENT 

FOR     CANADA 


H.    V.    COW  IE,   69    Bay   Street,   TORONTO 
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SEEN    IN    NEW    YORK 

SHOPS 


FLOWERED  Bash  ribbons  are  introduced  into 
I ' ; 1 1 1 1 - \  waists  with  prettj  effect.  One  white  silk 
«;ii-i  made  up  with  these  is  delightful.  There 
is  a  tucked  yokej  and  the  broad,  flowered  rib- 
bon showing  pink  roses,  a  little  pale  yellow, 
ami  >liill  green  i-  Bel  into  either  Bide  of  the  front, 
ami  i-  tucked  ;ii  the  upper  pari  with  the  rest.  Bands 
Trout,  ami  is  tucked  ai  tin-  upper  pari  with  the  rest.  Bands 
of  these  ribbons  aie  -.,■!  the  lull  length  of  the  upper  side? 
of  the  sleeves,  and  are  used  to  form  the  narrow  cuffs,  and 

may    or   may    not    he    used    for   a   stock.      It    makes   a    pretty 

variety    in    a    wai-l    which    i-    very    pleasing. 

•      *      - 

The  Bulgarian  embroideries  are  used  effectively  in 
stocks.     The  embroidery    forms   the   greater  part    id'  the 

Stock,    and    is    lined    with    hlaek    silk,    which    also    forms    the 

very  front.    There  is  a  i leratelj  large  how  of  black  silk 

with  ends.  Other  stocks,  which  are  rather  new.  ate  made 
id'  lace  and  narrow  folds  of  colored  ribbon.     Several  rows 

id'  these  are   ••ut   mi  over  the   lace   and  carried  around   the 

neck  to  the  front,  where  they  slope  down,  leaving  a  "\ 

at  the  trout,  which  is  tilled  in  with  needlework.  The  hands 
are  continued  below,  outlining  the  sides  and  rounded  ends 
of  the  lace,  which  are  long,  reaching  nearly  to  the  waist 
line.  An  oval  is  outlined  on  the  lower  part  of  each  end 
with  llie  fold-  of  -ilk.  Black  i-  shown  over  white  lace,  and 
a  deep  maroon  is  also  effective  over  while.  A  white  stock 
has  in  place  of  a  tie  a  hand  of  gold  ribbon,  with  a  littl" 
round  ornamental   piece  of  gold    in   the   front,   from   which 

are  pendant    two  gold   tassels. 

•  •         • 

The  pretties)  uf  the  crush  leather  belts  are  those  ol 
suede.  They  come  in  different  colors,  and  a  prettj  -hade 
i)f  brighi  green  is  attractive.    White  wash  waists  decorated 

with  the  cross  Stitch  trimming  have  worn  with  them,  stocks 

io  match   a  predominating  color     in   the  embroidery.      \ 

wai-l  embroidered  in  red  and  green  will  have  around  the 
neck  a  silk  stock  with  the  broad  loops  ami  ends  of  a  brighi 
green,  and  around  the  waist  will  he  worn  one  of  the  green 
suede  belts  of  the  same  -hade.  These  belts  have  silk  lin- 
ings and  are  wide  in  the  hack,  but   taper  down   in  the  front 

where  there  i-  a  -mall  oval  buckle. 

•  •      • 

Any  number  of  gold  ta->els  and  cords  and  semi-mili- 
tary ornaments  are  to  he  found  in  gold.  There  are  braids 
of  gold  cord,  forming  llal  bands,  with  fancy  ends  that  are 
worn  around  the  waist   a-  well  a-  regular  heavy   gold  cords 

with  tassels. 

•  •  • 

There  are  the  prettiest  things  in  the  way  of  apron-  to 
in-  -ecu  in  the  -hop-.  One  of  these  in  a  lady'-  apron  is 
made  of  wide  Bash  ribbons  in  pretty  flower  designs,  joined 
by  insertions  of  lace,  ami  with  ;i  lace  edging     to  match 

acre--  the  bottom.  There  i-  a  little  round  bib  trimmed 
with  the  lace  and  wide  ribbons  to  match  the  color  of  the 
(lowers  in   the  ribbon,  pink,  to  fa-ten   around   the   waist. 

Maid-'  apron-  arc  as  pretty    a-  can  be.     They    are  to  h 

found  in  all  degrees  of  elaborateness;  some  are  trimmed 


with  line  liainliiii ■■_■-.  others  are  dotted  muslin  ap 

plain  muslin,  and  these  are  trimmed  with 

edgings  ol  lace  and  made  variousl)  with  and  without  bib» 

and  -irap-  for  the  -I Idet         I  ide  with  equal 

elaborateness       Th.-v   are  of  li--<-  ruchi  lb     ribbon 

bows  of  niching  and  lace  combined      The}  are  of  all  lace 

ami    ol'    law  n    and    law  n    and    line    hainbu 

•  •       • 

Here    i-   a    hal     for    the    -katinir    Lrirl    and    I  he    BUtomobil 

ing  woman,  if  the  latter  i-  young  ami  pretty  enough  to 
wear  coquettish  head  covering.  The  hal  is  a  "Tam"  ol 
mink,  with  a  big  button  covered  with  the  fur  in  the  centre 
of  the  top.  ami  the  top  Bel  with  lines  of  darker  fur,  these 
live  or  six  tails  a  trifle  darker  than  the  hat  it  sell 
across  it.  radiating  from  the  button  in  the  centre  to  the 
edge.     Ai  the  left  Bide  the  hat  i-  lifted  a  little,  ami  there 

an-  -mall  wings  Bet  on  agreeing  with  the  color  of  the  fm 

• 

Embroidered   buttons  have  been   favorite-,  this  sea 

with  a  certain  few  people  who  look  I'm-  extreme  daint 

ill  dress.  These  buttons  have  -ilk  or  -at  in  for  a  founda- 
tion, ami  i he  designs  in  delicate  color-  embroidered  upon 

i  hem. 

•  •     • 

Card  cases  ami  wrist  bags  an-  covered  with  handsome 

white   lace.     The   bags  are    regularly   made,   with    frames 

and   handles,  or  chains,  like  the  leather  bags. 

•  * 

Here  is  something  new  iii  a  dressing  case.     There  i-  a 

leather  case  like  the  pasteboard  ca-e-  into  which  line  hook- 
are  slipped,  wilh  only  the  hack  and  the  title  Bhowing,  b"i 
the  case  for  toilet  articles  i-  of  seal-km.  in  hlaek.  and  the 
hook  it  contains  is  bound  in  the  -aim-  leather  and  ha-  the 
words,  ••Traveller'-  ( 'iviiipanion  "  printed  on  the  back. 
Take  mil  the  book  and  it  will  tall  open  ami  disclose  be- 
tween its  cover-  brushes,  combs,  etc. 

•  •     • 

An  effective     fancy   bodice   for  a   woman   who  has  a 
sufficiently  brilliant  beauty  to  wear  it  i-  in  the  CI 

broidery,    black    satin    for    the    foundation,    and    limn. 
colors  in  the  embroidery,  the  soft   Chinese  blue  ami   the 

more  brilliant  colors,  figures,  and  Mowers,  the  former  sonic 
of   the   Strange  creatures  not    to   be   found    in   a   natural   hi-- 

torj  which  figure  in  such  embroideries 

•  •    • 

A  charming  litth al  for  a  child  which  is  to  be 

among  the  g 1-  thai   are  being  "  cleared  out  "  for  the 

coming  season's  wearing  apparel,  is  of  a  sofl  gray  mixed 
-ilk  trimmed  with  ermine.  The  coal  is  made  with  a  little 
choker  collar  with  a  narrow   band  of    ermine  around  i' 

Another  hand    finishes   the  opening   of  the  coat    at    tin 
side,  and   there  are   two   narrow  band-  around   each   Bleeve 
jus!  below    the  shoulder  and  also  around  the  hand  .      A 

panne  velvet  coai  i-  trimmed  with  moleskin,  having  a  dee;. 

c.  liar  i  f  the  fur  w  it h  a  nam  w 

•  •    • 

A   co/y    kimono   for  the   woman   who  likes   warm   thi 

■  i  beted   of   wools.       It    1-  done  in   pink  and   white. 

stitch,  made  in   -tripe-,  the  pale  pink   stripes  being  about 

l\v  ice  the   Width  of  those  of  till'    white.       The  -hape    I-  - 1  [11  pie 

ami  the  garment   is  short,  reaching     only  jus!   below  the 

hips.      It    is  bound  around  the  neck,  down  the  fn 

around    the   lower  edge,   :i-    well    a-   around    the   |i 

of   the    sleeves,    with    a    rather   broad    white   satin    rib 

rmenl  like  thi-  v;\'\\   made,  will  cost   $15      it  i<  in- 
expensive to  make. 
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ie  Silk  and  Ribbon  House  of  Canada" 


We  can  easily  maintain  the  above  reputation  this  month.    We 
are  now  opening  out  a  new  assortment  of  : 

Taffeta  and  Duchess  Ribbons,  Applique  Trimmings  in  Black 
and    White;     also    complete    lines    of    plain    and    fancy    pure    white 


mercerized  goods  as  follows  : 

Oxfords 

Damasse 

Brocades 

Sheer  Fancies 

Nainsooks 

Piques 

Swisses 

Waist  Linens 

Mulls 

Long  Cloths 

Persian  Lawns 

India  Linens 

WE    SOLICIT 

A     VISIT     TO    OUR 
THIS    MONTH. 

WAREHOUSE 

(id 
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AM  K A (II  RERS    of    ladies'    and    children's 

whitewear  are  all  mor lens  behind  with 

their  deliveries  of   Spring   orders,   l>ut    the} 

have   in  naosj   cases  c t rived   to  lei    the   re 

toiler  have  a  fair  assortment  for  his  Janu 
arj  sides.  Sales  oi  whitewear,  while  on  the  whole  snc 
cessful,  are  now  merged  more  in  the  general  Januarj  sale, 
and  only  in  the  larger  departmental  stores  are  thej  of 
verj  ureal  importance.  These  stores  genrally  have  a  fair 
quantity  of  soiled  goods  on  hand  thai  thej  mark  down, 
and  as  thej  either  manufacture  whitewear  for  them- 
selves, in  buy  in  Midi  large  quantities  thai  thej  can  gel 
a  rate  under  thai  enjoyed  l>\  the  average  countrj  mer- 
chant,  thej    arc   in   a   better   position   than   he   is   to   hold 

Januarj    sales.     Then,    too,   a e    particularly    attractive 

styles  will  be  sold  below  cost,  .just  ;i>  an  advertisement. 
•     •     • 

Hut  notwithstanding  all  these  advantages  the  country 
merchant  seems  t"  be  holding  his  own,  for  orders  for  this 
Spring  have  been  very  much  larger  than  for  the  Spring 
of  1903,  and  although  the  manufacturers  have  nol  yel 
completed  their  lirsi  orders,  repeats  arc  alreadj  beginning 
in  come  i"  hand.  Of  course  the  advances  on  cotton 
fabrics  has  much  to  do  with  this,  as  merchants  realize 
thai  alter  the  stocks  of  lawns,  cottons  and  trimmings,  in 
the  manufacturers'  hands  arc  exhausted,  there  will  have 
in  be  a  materia]  advance  in  price  This  advance  will  be 
brought  about  solely  by  the  high  price  of  the  raw  cotton 

and    is  unavoidable. 

•     •     • 

A-  whitewear  does  nut  change  so  rapidly  in  style,  the 

wise    ones    are    laying    in    a    plentiful    supply.       Indeed,    the 

situation  of  the  cotton  market  is  such  thai  for  the  or- 
dinary Hade,  it  Would  be  folly  for  a  retailer  In  make  an\ 
ureal  sacrifice  now,  to  sell  desirable  goods,  because,  when 
the  July  sales  arc  m  order,  the  probability  is  tuat  he  will 
have  t"  pay  mure  for  goods  to  replace  them.  Tfie  white- 
wear  houses  arc  pretty  well  covered  on  materials  up  to 
July,  hut  alter  thai  they  will  have  to  go  into  the  mar- 
ket, and  they  know  they  will  have  to  give  the  advance 
i.n  cottons.  Indeed  one  large  firm  reports  thai  thej 
ha\c  had  a  handsome  bonus  offered  them,  by  the  cotton 
manufacturers,  in  cancel  a  contract   for  laic  delivery, 


c 


WHITEWEAR  AT  THE  JANUARY  SALES. 

\\\I'IA\   manufacturers  have  cause  in  he  proud  "t 
O      the  showing  made  at  the  Januarj  sales,  for  the  gar- 
ments  arc   very   much   in   advance   "i    those  of   last 
\car.  in   both  cut    and   style  of  trimming. 

The    persistent    educational    campaign    thai    ha-    been 
carried  on  in   favor  of  better  garments  i-  bearing   fruit, 

and  the  interest   of  the  buying  public  i>  now    centred  on  the 

better  grade  i: 1-.     All  manufacturers  report  that  larger 

order-    have    heen     received     lor      better    class    goods,    one 

maker  putting   the  average   with   liis   firm   at    fully    50   pel 

nt.   hii'hcr  ami  showed  in  proof  some  extremely  daintj 

underwear,  of  which   elegant,  bnl    costly   simplicity    was 


tin'  characteristic.     Thej   win    made  from  the  lini-sl 

softest   nt    silky  looking   materials,  and   trinu I   with   the 

daintiest   i  md  enibruidi 

l'.\   the  way,  the  Valenciennes  used  in  the  bettei  q 
ities   oi    whitewear   is  ol    verj    line    mesh,   and   generully 
-how-  the  doited  ground.    The  patterns  .nt-  both  novel  and 

dainty.     Roughly  speaking  the  fast >-  in  whiteweai  may 

be  divided  into  no.  classes,  the  embroidery   and  the  lace 
trimmed    and   il    would  be  difficult    to  say    which   i-  mosl 
popular.     .\lan\  garments  arc  ornamented  with  a  profi 
of  lace  insertions  and   frills  to  match,  while  others,  thai 
an-  equally    lovely,  arc  trimmed  with  handsome  embroid 
ery.      Mosl    garments    are     finished      with      ribbon* 
through   headings,  and  one   firm   makes  a   specialty    ••!    ;i 
perfect    little   cascade  ol    bowed   and    knotted   ends 

linish  to  their  p Is.    Tin-  ribbons  used  on  the  bettei  lines 

are  all  Bofl    wash   ribbons,  ami   there  i-  ii ed   in  be  al 

the  trouble  of  removing  them  from  the  garment  when 
wash  day   come-. 

Skirt-    all    -how     the    deep    knee    lloinicc.        In -,| 

priced  -kin  insertions  ami  edgiuos  of  cotton  Clunj  are 
well  ami  effectively  used.  \  lew  expensive  skirts  -how 
the  Bounce  of  circular  embroidery  ami  one  of  these  was 
buill  mi  novel  line-.  I  nder  the  embroidery  flounce  was 
a  beading,  and  there  w.-i-  :i  taffeta  flounce  the  same  depth 
as  the  embroidery  flounce,  with  a  narrow  frill  al  its  clue, 
which  al-o  had  a  beading  for  a  heading.  The  two  bead 
iiiiis  were  laid  together,  and  ;i  ribbon  threaded  through. 
The  ribbon  would  have  onlj  in  he  pulled  out  to  release 
the  taffeta  flounce,  when  the  white  skirl  required  wash- 
ing, and   the  embroidery  flounce,  and   the  bottom  of  the 

skirl,    and    dusl     frill    would       protect       I  he    taffeta    II icc 

t  rum  -oiliii".  Gowns  even  the  lower  priced  ones,  are 
made  in  the  chemise  style,  either  square  or  round  in  the 
neck,  and  with  elbow  or  kimona  sleeves. 

It  is -orsel  covers,  however,  that  the  lull  ingenuity 

of  the  whitewear  designer  has  heen  expended,  ami  these 
garments,  besides  being  most  daintily  finished,  ami  trim- 
med, are  very  much  better  cut,  ami  in  every  way  more 
adapted  to  give  the  proner  shape  to  the  blouse  thai  i- 
worn  over  them,  than  those  -ecu  la-i  year.  The  elabor- 
ateness o|  I  he  corset  cover  indicates  the  character  of  the 
waists  thai  arc  being  prepared  tor  Summer  wear,  ami 
shows  thai  materials  will  he  so  sheer  and  open  that  the 
corset  cover  will  be  quite  in  evidence  this  Summer  again. 
Corset  covers  arc  of  nainsook  ami  lace  Indeed  there  is 
quite  often  more  lace  than  nainsook  used,  ami  somi 
wholly  of  rows  of  insertion,  joined  with  a  beading,  ami 
threaded  With  narrow  ribbons,  thai  tie  in  front  ami  form 
the    means   ol'   fastening.     Quite   as   often    as    the    r id 

basque    piece    is    seen    a     frill    of    cither    lace    or    nainsook 

thai  i-  lace  trimmed.  With  tin-  class  of  corset  cover  a 
wide  beading  ol  embroidery  ribbon^  threaded,  make-  n 
snug  fitting  waisl  hand.  Never  before  in  the  history  ol 
the    whiteweai    trade    have   s,,   many,   ami   so   daintj    >\>- 

siuiis    in    corset    covers,    heen    shown,    as    are    now    on    view 

I..,-  the  Spring  of   1904. 

In   the  better  class  trade   there  is  quite  a   feeling  foi 
colored   underwear:   and   black   corsel    covers  and   drawers, 

made   of   the    fines!    of   material-,    -ell    freely.      Moii—  flint- 
dc   -me     iii    pah-   -hade-  of   hclitriiuc.   sky,   and    rose   pink. 
trimmed   with   embroideries  to  match   and     the  finest   "i 
Valenciennes  lace,  is  being  made  up  into  the  m<  - 
ating   ol    seis.   consisting   'f   robes  de   unit,   drawers  and 
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corse!  covers.     These  are  further  ornamented  with  num- 
erous knotted  hows  of  dainty  ribbon. 

Must  Canadian  made  underwear  is  sold  under  the 
name  of  the  firm  that  makes  it,  and  this  practice  makes 
the  manufacturer  specially  careful  as  to  the  excellence 
of  the  garments  he  turns  out,  the  fact  that  he  puts  his 
nai m  the  product  of  his  factory  is  one  thai  should  re- 
ceive the  encouragement  of  the  retailer.  Many  retailers 
are  alive  to  this  and  now  advertise  that  the  whitcwear 
thev  carry  is  made  hv  a  well-known  firm. 


LINGERIE   SHIRT   WAISTS. 

THE  fact  thai   manufacturers  are  late  with  whitewear 
will    have    its   influence    on    hlonse    lines.      The   first 
shipments  of  staple  lines  are  due  before  this  num- 
ber of  "  The   Review  "   will  he  in  the  hands  of  subscrib- 
ers, and  while  most  probably  deliveries  of  this  class  will 


Drawn  and  engraved  by  Toronto  Engraving  Co.,  specialists  in 
fine  fashion  illustrating. 

he  on  time,  the  samples  of  novelty  lines  are  likely  to  be 
delayed.  This  is  rather  in  the  interest  of  the  trade  than 
otherwise,   as  styles  will  be  more  assured. 

The  white  washing  blouse  is  to  be  on  the  crest  of  the 
wave  this  season,  and,  for  early  Spring,  it  is  likely  to  be 
worn  with  a  colored  silk  slip,  though  some  of  the  more 
venturesome  women  will  wear  it  over  the  nainsook  or  lace 
corset  covers. 

The  fine  lawns,  etc.,  that  are  suitable  for  the  more 
dressy  waists,  and  for  tucked  blouses,  are  being-  made  up 
in  large  quantities.  In  conjunction" with  fine  embroideries 
and   lace  insertions  they  are  being   made  up  into  daintiest 


models  imaginable  for  hot  weather  wear.  On  a  few. 
there  is  a  hint  of  color  on  the  detachable  collar,  and  on 
the  cuffs,  which  are  finished  handkerchief  fashion,  with  a 
border  of  solid  color;  but  the  all  white  blouse  is"  the  one 
that   makes  the  strongest  appeal  to  the  popular  taste. 

White  Habutai  silk  is  one  of  the  most  popular  fabrics 
at  the  present  time  for  wash  blouses,  but  just  let  me  sound 
a  note  of  warning.  There  is  a  limit  beyond  which  cheap- 
ness can  not,  with  safety,  be  pushed,  and  as  with  other 
fabrics,  a  poor  quality  will  not  give  the  same  satisfaction 
as  one  of  better  grade.  The  dry  goods  trade  seems  to 
have  a  strange  penchant  for  killing  the  goose  that  lays 
the  golden  eggs,  by  calling  for  a  cheaper  and  still  cheap- 
er quality  of  a  good  selling  fabric.  In  most  cases  it  is 
the  retailer  who  is  the  culprit,  for  customers  are  quite 
willing  to  pay  for  the  better  fabric  when  the  merits  are 
pointed  out.  The  European  silk  manufacturers,  to  meet 
the  demand  for  a  cheap  article,  lowered  the  quality  of 
the  materials  they  made  to  such  an  extent  that  the  pub- 
lic lost  all  confidence  in  the  wearing  properties  of  their 
silks,  and  chieily  for  this  cause  silk  has  been  passed  by 
and   other  fabrics  have  taken   its  place. 

The  Japan  and  China  silks  have  obtained  the  high 
place  they  now  occupy  chiefly  because  of  their  washing 
and  wearing  qualities.  A  silk  that  both  washes  and 
wears  well  is  not  exnensive,  and  the  customer  should  be 
distinctly  given  to  understand  that  the  cheaper  qualities 
are  not  desirable,  and  if  this  is  not  done  these  silks  will 
be  classed  with  taffetas,  etc..  in  the  minds  of  the  buving 
public. 

The  linen  shirt-waist  bids  fair  to  be  as  great  a  suc- 
cess this  year  as  last,  and  white  linens  in  both  tine  and 
coarse  weaves  will  be  very  much  to  the  fore  in  shirt-waist 
lines  this  Summer.  The  crash  linens  in  the  natural  tints 
and  trimmed  with  Bulgarian  bands  will  also  be  shown. 
Besides  these  every-day  shirt  waists  there  is  a  large  dis- 
play of  dainty  models  in  all  kinds  of  soft  fine  fabrics, 
most  elaboratelv  and  bewilderingly  trimmed,  stitched  and 
tucked,  and  in  this  department,  the  finest  of  laces,  and 
the  loveliest  embroideries  are  combined  with  the  sheerest 
of  nainsooks,  batistes  and  linens. 

Round,  collarless  yokes  are  seen  on  the  latest  models, 
formed  of  alternating  stripes  of  lace  and  embroidery. 
A  good  many  of  the  cuff's  are  of  the  wristband  class,  but 
deep,  reaching  almost  up  to  the  elbow.  Some  of  these  cuffs 
show  a  tab  arrangement,  but  the  preference  seems  to  be 
given  to  the  band.  The  favored  method  of  fastening  is 
down  the  back.  Some  of  the  very  newest  of  these  blouses 
have  a  made  girdle,  high  at  the  back,  and  drawn  down 
at  the  front,  and  trimmed  in  accordance  with  the  rest  of 
the  blouse. 


NEW  MEN  WITH  SCROGGIE. 

MK.  J.  A.  (J.  POOLE,  lately  general  manager  for  the 
T.  Eaton  Co.,  Toronto,  and  Mr.  A.  J.  Moreland, 
formerly  secretary-treasurer  of  the  same  firm,  have 
become  connected  with  W.  H.  Scroggie's  department  store, 
Montreal.  Both  gentlemen  have  been  with  the  Eaton 
Company  for  several  years,  Mr.  Poole  for  sixteen  and  Mr. 
Moreland  for  eleven.  They  worked  together  to  bring 
about  the  excellent,  system  which  now  prevails  in  Eaton's 
and  no  doubt  the  Scroggie  store  will  be  tench  benefitted 
by   their  experience. 
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The  John  D.Ivev  Co  limited 


Spring 
Millinevp  Opening 


Week  Commencing 


flbondap,  februavp  29t1) 


in 


0uv  Mew  WLavefyouse 

74  Wellington  SL  West 

TAeadi;  for  tariff  Xupevs  jfeb.  15tl) 
Write  and  reserve  a  cljair  in  our  workroom 

The  John  O  I  vex  C°  limited 

XLovonto         (Montreal         Winnipeg  Quebec 


Rr^i?w°ds  MILLINERY  reb-19°4 

Wholesale  flillinery 


WE  HAVE  DECIDED  TO  HOLD 


P_l       I  Our 

■ CD#   \  Grand  Opening  Display 

fii^y  I  I  ■•     |  on  MONDAY,  FEB.  29th, 

™  and  following  days. 

Buyers  will  find  our  Stock  Complete,  Feb.  15th. 
The  Trade  Cordially  Invited. 

THE  D»  I    lCvALL    wU.jLimited 


Millinery 
Opening... 


SPRING 
1904 


Display    of    Paris,    London    and    New    York    Pattern    Hats    and 

Parisian   Novelties 

MONDAY,    29th   FEB'Y,   AND  FOLLOWING  DAYS 

A    cordial    invitation    is    extended    to    buyers    from    all    parts    of   the    Dominion 

to  call    and    inspect   our   stock. 

G.  GOULDING  CO.  SONS, 

55  Bay  Street 
TORONTO 

LONDON  :  3  St.  Martin  House,  Qresham  St.  MONTREAL  :  230  McGill  St. 

PARIS  :  35  Rue  Poissonniere.  WINNIPEG  :  220  Notre  Dame  Ave. 
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THE   MILLINERY   OUTLOOK   FOR   SPRING   TRADE. 

( 'anadian  milliner]  imporlei  i  arc 
busy  with  Iheii  preparations  foi 
the  Spring  openings  on  the  last 
daj  ol  the  month,  the  20th.  bj  the 
way,  in  Toronto,  and  on  Tuesdaj . 

Match    Is'  ,    in    Montreal        Earl]     in 

Februar;     buyers     from     the  ci 
and   the  Northwesl    will  begin    to 
arrive      These   form    a     very     nn- 
|)oi  i. int     class,     as    they    no1    only 
buj    largely,  bul   they   take  the  newest   and   the  mosl  ex 
pensive  novelties  .is  well 

The  snow  blockade  is  causing  some  little  trouble  and 
shipments  af  late  navelties  tor  the  importing  houses  arc 
being  delayed  in  transit,  bul  it  is  to  be  hoped  thai  the 
weather  man  lias  something  better  in  store  for  the  time 
ol   the  Spring  openings, 

From  whal  can  be  gleaned  ol  Spring  indications,  an- 
other good  season  may  be  expected  in  the  Canadian  trade 
Earlj  lines  ..i  staple  stuff  have  sold  remarkably  well,  and 
retailers   are     showing   an    encouraging   interest    in    Sprint; 

materials.  Thej  have  had  an  exceptionally  long  season 
for  Fall,  and  the  fine  weather  right  up  to  Christmas 
stimulated  millinery  sales  Stocks  of  Fall  millinery  ma- 
terials are  well  cleaned  up,  and.  as  is  always  the  case, 
retailers  are  buying  freelj  foi  the  Spring  season  Millin- 
ers buy  much  more  intelligently  now  than  in  years  gone 
by;  tlie>  no  longer  load  up  With  goods  which  it  is  impos- 
sible to  sell  Of  course  the  best  of  buyers  make  mistakes 
bul  they  study  their  trade  more  in  these  days  and  buy 
more  m  confonnit]  to  their  needs  Wholesale  houses  are 
-lad  to  encourage  this  change  in  the  buying  policy,  as  it 
prevents  ovei  stocking  and  enables  a   merchant    to  handle 

novelties    and    prevents    hcavv     losses 

Milliner]  importers  and  jobbers  in  the  country  to  the 
south  of  us  are  not  so  sanguine  aboul  the  outlook  for 
1904.  While  thej  do  nut  expect  a  bad  year,  they  do  not 
think  it  will  equal  'lie  average  struck  by  tin-  last  few 
years  Buying  for  Spring  has  been  done  on  conservative 
lines,  and  preliminary  orders  have  not  been  so  large  as 
usual  John  Miles,  one  of  the  largesl  millinery  jobbers, 
"undoubtedly  the  losses  in  stocks  has  a  lot  to  do 
with  it  Thousands  of  men  of  moderate  means  lost  all 
their  savings  in  steel  and  industrial.  People  gol  scared 
and  business  will  not  be  better  until  thej  gel  over  their 
-..iic  \ll  thai  is  needed  is  confidence.  George  l 
another  large  importer,  also  attributes  the  decline  to 
reckless  speculation,  hut  thinks  there  is  no  reason  that 
the    Hade   should    not    recover   soon. 

It  is  a  curious  lad  that  of  all  lite  millinery  importers 
interviewed  only  one,  .lames  Q  Johnson,  spoke  of  the 
labor  troubles  as  affecting  trade.  It  was  reckless  specu- 
lation thai  in  the  opinion  of  the  majority  bad  affected 
1 1  ade 


LACES.  TULLES  AND  CHIFFONS. 

IVI'l'.i;  on  n    i     predicted   that    there  will   be  a  decided 
_j     vogue  toi    finel;    .bund  hat     oi  <  hiii i  crepe,  and 

also  oi   i, i<e  and    tulle      Frills  ol    tulle  edged     with 

i  nisei  arc  ai g   t  he  no\  elt  i< 

Laces  are   Lo  be  much     used    for  milliner;    trimmii 
and   will    be   seen     softlj    draped  on  hats  with  a   fall  over 
the  hair  at    the  bad,     High-grade  Valenciennes  lace  is  the 
latest     development     in     milliner;    laces      The   verj    wide 
widths  arc  used  as  drapery,  and  there  arc  both  brim 
crowns  ol  shirred  rows  ol  narrow   Valenciennes  lace    The  e 

laces  are  all  in  ecru  oi  deep  ere ihades    indepd  the  on- 

l\    while    seen     in     lace    is   in    the    Plaucn    imitation 
Irish  crochet       I. aces  with  wide  net    tops  for  draping  pur 
poses  .in-  largelj   shown   in  Plauen  Venisc,  Oriental 
in  the  button  and  eggshell  patterns      Chantillys  are  al  o 

much    m    demand,    and    will    be    well    used    on    Spring     hats 

The  brighl  blue  yaks  or  Clunys  arc  extremelj  populai  in 
cream,   ivorj    and  antique  white,  and  black,  and   thej   arc 

also   em  ichcd    with    I  breads   of    gold. 

Very  fine  laces,  such  as  point   de  gaze,  point  de  I' 
Uencon  and  Lierre,  are  also  spoken  of 

LATE  NEW  YORK  MILLINERY. 

J1  ST  a   tew    days  ago  oi t    the   best    informed   bu] 
of    milliner;      in     Canada     returned    lo    his     Montreal 
headquarlers    from    New     Vork,     where   he   had   been 
gathering  up  the  latest  novelties  and  wrinkles  in  milliner; 
l\  les 

He  brought  with  him  man;  read]  to  wear  hats,  the 
lirst  of  which  m  importance  being  the  new  \ew  York 
novelty,  the  "Continental  "  This  hal  has  the  three  coin 
ered  effect,  now  so  well  liked  It  is  in  the  shape  ol  a 
shamrock  le.it,  the  back  being  turned  up  "In  New 
Vork,"  he  explained  to  The  Dr;  Goods  Review,'  "this 
style  is  rcallv  the  leader,  ami  is  being  pushed  lor  all  it  is 
worth      I    think   the  small      Continental"  shape  will   lead 

here  also  during  the  Coming  season  The  torpedo  hat  is 
also  shown  there  a  good  deal,  both  in  the  small  and  large 
shapes  Nearl;  two-thirds  ol  the  stock  shown,  however, 
is  along   the  medium  sized    shapes 

\  meat  manv  chiffons  and  tulles  are  shown  in  the 
made  up  hats  In  the  chiffons  the  large  shape  with  the 
bell   crow  n    sei  ins    to   he    liked 

"One  of   the     latesl     bum t    is    the     tanv  o'shanter 

crown,  much    like  the  hal    shown   three  yeai  This 

1  saw  in  several  ol  the  highest  <!as>  establishments  in 
New  York,  and  on  inauiring  of  the  manufacturer  found 
thai     it      w.is    only     the   high   class    trade   who   pur.  : 

them         I     have    brought     some    With    Hie         Thcv     have    a    VelV 

prcitv    eff< 

The  readj  to-wears    were  shown   greatly  in  naturals, 

blow  ns    and     helios,    ami    a    iew     I    noticed    in    new 
ombre  effects  winch  should  take  well 

\    feature  Of   the   New    York    trade    that    one  Id   not 

help  remarking  was  that  all   the  large  department   - 
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were  showing  this  pattern  ol  li.it  even  then  (first  week  in 
February)  which  is  almost  a  month  before  it  is  usual. 
They  seem  to  be  Retting  earlier  every  year. 

"Of  course,  roses  and  Foilage  was  there,  as  here,— the 
meat  thin^  in  trimming.  The  roses  appeared  in  all  sizes 
from  the  smallest  to  mediums,  and  from  the  bud  to  the 
lull  blown  flower.  Nunc  however,  were  oi  the  large  size. 
Quite  a  bit  of  gilt  trimming  was  noticeable  on  the  ready- 
to-wear  hats,   in   the  shape  of  twisted  cords. 

"Wide,  soft  Louisine  ribbons,  from  widths  60  to  100, 
were  largely  used,  and,  soft  liiousseline  de  soie  was 
also  much  in  evidence.  Narrow  ribbons,  except  for  dress 
trimmings,  were  seen  very  little.  On  the  French  trimmed 
hats  there  is  still  a   good   deal    of   velvet    and   satin   ribbon. 

"A  new  line  of  trimming  has  been  brought  from 
Europe  by  our  buyer.  lie  calls  it  crinoline  trimming.  It 
is  a  sort  of  satin  finished  straw,  and  is  very  effective, 
especially  in   the  white  and  black." 

DRESS  AND  STREET  HATS. 

EXTREME    novelties     have  nd1    as  yet   come  to  hand, 
but  one  can  pretty  well  judge  of   the  class  of    hat 
that  will  be  worn  by  what   are  already  shown. 
The   lines   between     dress     and     street      hats   are   very 
strongly    drawn,    though   extreme  simplicity,   an    utter   ab- 


No.  2. — Hat  of  l'alma  violet  chiffon,  with 
folded  underbrim,  'and  bandeaux  of 
violets.     Plumes  en'suite. 

sence  of  hrssiness.  and  an  over-loading  of  trimmings  is  a 
marked  characteristic  of  Spring  styles.  It  is  the  kind  of 
simplicity  that  costs,  however,  and  there  is  a  great  ex- 
penditure of  fine  hand  work  in  shirring  tucks  and  folds  on 
the  new  hats. 

Shapes  are  an  evolution  of  those  seen  in  the  late  Fall 
in  furs,  etc.,  and  tricornes  or  continental  shapes  and  tur- 
bans arc  very  much  to  the  fore.  Lines,  however,  are 
much  more  graceful  and  (lowing,  as  the  Fall  shapes  have 
been  as  it  were  ideali/.ed  and  made  more  becoming  to  tin1 
generality  of  women.  The  very  small,  tightly  rolled 
toques  that  do  not  seem  to  su.it  the  Canadian  and  Am- 
erican type  of  face,  have  been  eliminated,  and  while  the 
general  shape  has  been  retained  shapes  are  larger  and 
much  more  becoming.  Picture  hats,  on  the  other  hand, 
are  on  smaller,  quieter  lines,  indeed  the  absence  of  bizzare 
and  forced  effects  is  one  pleasing  feature  of  Spring  styles. 
The  free  use  of  plumes  and  lips  gives  a  richness  of  effect 
that  nothing  else  can  give. 

Tricornes  and  toques  come  in  floral  or  foliage  crown, 
and  under  brim  effects.  A  very  favorite  style  is  to  border 
the   outside   id     the    brim    with    a    band    of  close   set     small 


Spring  blossoms,  such  as  lily  of  the  valley,  daisies,  for- 
get-me-nots, etc.,  and  with  violets  also  lor  the  early 
trade.  Loose  petals  arc  used,  as  in  under  brim  covering, 
and  some  red  hats  are  made  entirely  of  poppy  petals. 

Outside  of  gold,  the  chief  novelties  are  in  straw  effects, 
lor  besides  the  many  new  forms  of  straw  braids  there  are 
straw  cords,  which  are  wound  into  bosses  and  used  as 
motifs  around  the  rolling  brims  of  the  picture  hats.  The 
wavy  and  coiling  lines  of  the  cords,  when  so  used,  give  a 
graceful   and    pleasing  effect. 

Among  the  newest  trimmings  are  bands  of  buttons  or 
bosses  alternating  of  jet  and  straw.  These  are  used 
around  the  crowns  of  some  of  the  hats  and  also  laid  on 
the  brim.     See  cut. 

Under  brims  of  fancy  folds  and  checkers  of  chiffon  and 
maline  are  shown;  in  fact  there  is  great  scope  for  a  mill- 
iner's ingenuity  in  the  treatment  of  under  brims,  as  well 
as  the  crown  and  outer  brim  of  the  new  hats,  as  trim- 
mings arc  in  close  folded  lines. 

The  edges  of  the  brim  of  many  hats  are  draped  with 
lace,  which  is  caught  down  with  galoons  and  motifs  of 
many  kinds. 

Straw  buds  and  roses  arc  novelties,  but  as  they  are 
more  of  novelties  than  anything  else,  and  have  little  be- 
yond novelty  to  recommend  them,  they  are  not  likely  to 
remain  in  vogue  very  long.  A  prettier  fashion  is  to  sur- 
round one  of  the  small  button  roses  with  straw  petals. 
Mention  may  be.  made  of  the  many  fancy  crown  effects 
and  oblongs.  Diamonds  and  square  crowns  are  all  shown, 
as  well  as  odd  effects  obtained  by  cutting  the  brim  and 
rolling  it  over  the  crown,  etc.  Hats  all  fit  snuggly  at 
the  back  and  lace  falls  and  drapes  are  on  many  of  the 
newest   models. 

The  white  and  gold  hat  is  expected  to  be  a  leader  this 
Summer,  and  after  that  will  come  white  with  a  color. 

Pale  blue  is  to  be  strong,  as  well  as  reseda  and  soft 
Spring-like  greens.  Gun-metal  or  nickel  grey  is  promin- 
ent as  a  relieving  color,  and  this  is  a  color  that  will 
likely   be  more  in  evidence  in  Fall  lines. 

Champagne  is  a  leading  color  in  Spring  millinery  and 
combines  well  with  almost  any  color.  Modes,  fawns  and 
burnt  shades  are  showing  with  relieving  touches  of  or- 
ange and  yellow. 

Ilelio  and  violets  are  again  to  be  put  forth,  and  per- 
haps the)  will  meet  with  more  favor  than  in  the  past 
season. 


SPRING  MILLINERY  OPENING  IN  HALIFAX. 

(Written  sp  ciallv  for  The  Dry  (Joods  Review.) 

fpHE  dales  of  the  Halifax  Spring  .Millinery  opening 
were  decided  upon  a  couple  of  weeks  ago.  The  event 
will  take  place  on  Tuesday  and  Wednesday,  the  22nd 
and  23rd  of  March.  In  these  provinces  there  is  only  one 
Spring  opening,  the  custom  which  prevails  in  some  places 
of  bedding  a  May  opening  for  mid-summer  goods  not  hav- 
ing been  adopted  here.  In  this  city  there  are  two  whole- 
sale houses  which  devote  their  attention  exclusively  to 
the  millinery  business  and  another  house  which  conducts 
a  wholesale  millinery  department  in  connection  with 
their  dry  goods  business.  The  exclusively  millinery  firms 
,iic  Moore  A:  Partridge,  and  Wcllner  cV  Scott,  and  the  dry 
goods  firm  which  has  a  wholesale  millinery  department  is 
Smith  Bros.  The  buyers  for  the  above  firms  have  left 
for  Europe  via  New  York,  to  make  their  selections  of  late 
novelties  and  will  return  in  time  for  the  openings.  Mr. 
Moore,  Hie  senior  member  of  Moore  &  Partridge,  and  Mr. 
Wellner  (d'  Wcllner  &  Scott,  both  men  of  great  experience, 
will    make    personal    selections    for    their    respective    firms. 
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The 
Spring 
Millinery 
Opening 


will  be  held  in 

Toronto 


on 


Feb.  29 


th 


and 
Following   Days. 

Early  buyers 
will  find  our  stock 
complete  by  the 
15th   inst. 


S.  F.  McKINNON  &  CO.,  Limited, 
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Tuesday,  March  1st 

and  following  days. 
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No.  3 


r 


On  and  after  February 

15th   we  invite   yon 

to  inspect   our  early 

arrivals  of  Staple  and 

Millinery  Goods. 
■1 


Straws,  Flowers,  Feathers,  Ruch- 
ings,  Pleated  Chiffons,  Millinery 
Buttons,  Ribbons,  Silks,  Newest 
Millinery  Trimmings  and  a  large 
assortment  of 


Novelties. 


Millinery  Opening 
Tuesday,  March  1st. 
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Mr.  A.  E.  Smith,  a  member  of  the  Smith  Bros.,  will  look 
after  i  he  interests  of  Ins  house. 

The  millinery  business  a1  Halifax  has  developed  a 
ureal  deal  in  the  last  Few  years.  The  advantage  which 
Halifax  houses  claim  is  thai  being  situated  nearer  at 
hand  thev  can  supply  the  trade  of  the  Maritime  Prov- 
inces more  quicklv  when  goods  are  required,  and  the  open- 
ings can  be  attended  by  local  milliners  at  much  less  ex- 
pense than  those  at  a  distance.  Having  direct  water 
carriage  with  both  European  and  American  exporting 
points,  goods  can  be  laid  down  here  at  a  minimum  ex- 
pense. The  workroom  for  milliners  attending  the  open- 
ings was  introduced  here  a  few  seasons  ago  by  Mr.  II.  I. 
Wellner.  The  idea  has  proved  popular  and  this  year 
Wellner  <v  Scotl  are  enlarging  the  accommodations  for 
the  convenience  of  the  visiting  milliners  who  Wish  to  take 
advantage  of  the  opportunity  of  making  for  their  own 
trade   pattern    bats   from    the   imported    models   shown. 

Travellers  have  been  on  the  road  for  some  time  with 
Spring  staples.  The  buying  covers  a  pretty  wide 
range   and     Maritime     Province    trade   has  evidently    what 


No.  1.  —  Hat  of  plisse  lace  with  straw  band, 
with  bosses  of  jet,  and  straw  laid  on 
brim  and  around  crown.  Fall  of 
lace  at  the  back,  and  chou  of  ribbon. 

the  leaders  for  Spring  are  to  be.  A  strong  feature 
so  far  as  can  be  judged  from  present  indications,  will 
be  the  semi-ready  hat,  which  the  milliners  can  finish 
ready-to-wear  in  a  lew  minutes.  This  is  a  great  boon  at 
certain  seasons  owing  to  the  overcrowded  slate  of  the 
workrooms.  Hats  of  this  character  of  tucked  and  pleated 
chiffons  with  sequin  trimmings  are  favored.  Body  hats 
and  balloons  are  selling  again,  though  not  so  readily  as 
last  year.  Still  they  are  quite  a  feature  of  the  advance 
Made.  Black,  white,  natural  and  champagne  seem  to  be 
the  leading  colors  in  demand  for  all  classes  of  straw 
goods.  Chiffon  still  forms  a  large  proportion  of  the 
trimmings  sidling.  (,)iiite  a  quantity  of  ribbons  are  being 
sold.  Flowers  are  in  steady  demand,  principally  in 
wreaths,    I  rails  and    trailing   mounts. 

Ostrich  leathers  are  being  ordered  freely,  especially  in 
three-quarter  tips  and  three-quarter  Hats.  The  demand 
for  these  goods  in  white  and  light  shadings  will  be  better 
no  doubt  later  in  the  season.  There  is  every  prospect  of 
a  strong  demand  for  straw  plaits,  fancy  plaits,  crowns, 
and  bandeaus,  The  season  promises  to  follow  the  preced- 
ing one  in  the  popularity  of  soft  effects  and  all  material 
used  will  be  of  that  nature  in  contrast  to  the  harsh 
effects  which  prevailed  some  years  ago. 

Trade  for  the  last  year  has  been  unusually  good. 
There   was   a   stead',    stream    of   orders    the   season    through, 


instead  of  i lie  spasmodic  buying  ol   some  previous  yeai 

lie  tail  milliners  have  got  in'o  a  system  of  buying  little 
and  often,  ami  as  often  as  their  trade  requires  This, 
while  in  many  respects  satisfactory  to  wholesale  bouses, 
has  increased  the  cosl  ol  doing  business,  necessitating 
more    travellers   and   additional    trips   over   the    ground. 

Halifax  houses  expect  to  handle  a  larger  proportion  of 
English  goods  this  year  than  ever  before.  The  surtax 
will  cut  off  large  importation  of  German-made  flowers, 
also  some  lines  of  silk  goods  and  ribbons.  As  a  conse- 
quence English,  French  and  Swiss  houses  will  supply 
goods  that   were  formerly   bought   in  Germany. 

The  millinery  materials  supplied  the  trade  here  are 
chiefly  of  continental  origin,  while  the  manufactured  bats, 
etc.,  are  chiefly  supplied  from  American  and  Canadian 
sources. 

One  feature  of  the  trade  here  during  the  past  year  has 
been  the  prompt  manner  in  which  the  retailers  have  set- 
tled their  accounts  In  the  great  majority  of  cases  ad- 
vantage  has  been   taken  of  short    time  discounts. 


GOLD  AND  GOLD  EFFECTS. 

I  NIMH  BTEDLY  one  of  the  most  interesting  features 
\J  of  the  season  is  the  introduction  of  gold  effects  for 
Spring. 

The  attitude  of  many  authorities  in  millinery  lines  to- 
wards gold  effects  is  conservative.  But  they  undoubtedly 
will  be  well  shown  when  the  openings  take  place,  for  on 
them  the  main  novelties,  at  any  rate  at  the  present  mo- 
ment, seem  to  depend.  Every  effort  is  being  made  to  pre- 
venl  the  cheapening  and  vulgarizing  of  gold.  It  is  pale 
2;old  that  is  popular,  and  as  it  is  said  that  this  kind  can- 
not be  brought  out  in  the  cheaper^  lines,  the  efforts  in 
this  direction  ma\  be  for  a  time  successful.  Cold  and 
straw,  and  gold  and  jet,  are  more  popular  than  gold 
alone,  and  the  epaulet  tes  that  are  shown,  that  originated 
in  Paris,  are  mostly  in  these  combinations.  Straw 
and  gold  embroidered  hands  are  particularly  well  though! 
ol.  hut  there  are  a  large  number  of  gold  effects  as  well, 
such  as  gold  halls,  tassels,  cords,  braids,  etc.  All  over 
laces  with  the  pattern  outlined  in  gold  and  the  Tosca 
nets  with  find  gold  bullion  introduced,  are  to  he  much 
used    in    covering    dress   hats. 

Milliners  should  remember  that  cheap  gold  trimming- 
have  a  cheap  look,  and  that  they  soon  tarnish  and  turn 
black,  but  as  it  is  just  a  touch  of  this  brilliant  metal 
that  is  needed,  the  best  can  be  used,  without  adding 
greatlv  to  the  expense.  If  only  good  gold  effects  are 
stocked  there  will  not  be  that  tendancy  to  over-loading 
indulged  in,  as  the  price  paid  will  preclude  this.  Cold 
milliners  will  have  to  buy  in  some  form  or  another,  but 
a   heavy   stock   of  cheap  gold  effects   will    not    be   desirable. 

READY-TO-WEAR  LINES. 

r["sIlI\  ieadv-lo-vv  car  hat  is  now  an  important  factor  in 
the  trade,  both  in  Spring  and  Kail,  and  there  is  a 
lar-c  Willi",  v  of  read'--to-wear  lines  to  choose  from. 
Prices  on  read'-to-we;  r  hats  are  almost  as  varied  as  the 
styles  themselves,  and  the  selection  depends  solely  on  the 
class    of    trade    done    by    the    bluer. 

There  are  cheap  and  showy  hats  and  there  are  also 
hats  that  are  perfect  as  to  workmanship  and  materials. 
There  is  a  growing  number  of  women  who  buy  both  a 
s'.rcet  and  a  dressv  hat,  and  with  the  present  styles  of 
diess  both  are  a  necessity.  Straw  effects  are  what  are 
going  for  the  earlv  trade,  but  there  is  no  doubt  of  the 
fact  that  the  chiffon  and  the  pleated  tulle  hat  will  be 
wanted    when    the   warmer   months  come. 
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The  most  stylish  line  of  Ladies'  Ready-to- Wear 
Hats  are  shown  by  Strachan  BrOS,  at  their  factory 
130  Wellington  St.  West,   Toronto. 

See  them  before  placing  your  order. 


MIRRORS 


FOR     MILLINERY     AND     MANTLE     SHOWROOMS. 

The  largest  stock  of  made-up  Minors  in  Canada. 
When  attending  the  opening  in  Toronto  be  suTe  to  come 
and  look  through  our  beautiful  showroom  filled  with  all 
si/e--  and  kinds  of  minora.  No  trouble  to  showyou  through; 
or  write  and  we  will  tell  you  about  it. 

Our  $17.00  Standing  Swing  Mirror  is  a  Beauty. 


G.   A    WEESE   &    SON, 

44   Yonge  Street,  -  -— — TORONTO. 


Sewing  Cottons 

SPOOLS,    CONES,    COPS    and    TUBES,    in    two, 

three,  tour  and  six  cords,  etc.,  all  numbers  and  colors, 
kept  in  stock 

For  Manufacturers. 

\oi     iKlsl    THREAD    AND    PRICES. 

tSM 

ANDREW    H.    McDOWELL 

Importer  and  Oomminion  Merchant 

185  Si.  J.me,  Si..  V  'MONTREAL.  QUE. 


Ask  for  quotation*. 


Telephone,  Main  1158. 


**************************************** 
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TO  MILLINERS— 

FIRE  NOTICE 


We  beg  to  advise  our  customers  and  friends,  that 
since  our  disastrous  lire  we  have  taken  possession 
of  new  premises  at : 

Nos.  1854  and  1858  Notre  Dame  Street, 

•  FEW   DOORS  WEST  OF   McGILL   ST., 

and  are  carrying  on  business  as  usual. 

Our  stock  was  completely  destroyed  but  we  are 
rapidly  receiving  a  complete  new  line  of  goods, 
including  the  latest   creations  in 

Pattern   Hats, 

Ready-to  wears   and    Untrimmed    Hats, 
Millinery  Novelties,  Etc., 

and  hope  to  be  in  a  position  to  serve  yon  even  better 
than  heretofore. 

^^S^  Come  and  see  us  at  the  Opening, 
*^      FEB.  29th,  and  following  days. 


W00DH0USE,  ROZAND&CO. 

MONTREAL. 


VEILINGS,  LACES,  DRESS  TRIMMINGS,  COLLARS, 
EMBROIDERIES,  Etc — __— 

New    goods  are  being  opened  up  ever}   day. 

Earl)  buyers  can  see  the  latest   productions  o\  the 
French,  German,  English  and  American  market-. 

Special  Display  Monday,  Feb.  29th 

and  following  days.        Don't  miss  this. 

Canada  Veiling  Co. 

SO    Bay    Street,       -     TORONTO,    CAM. 
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THE   JOHN  D.  IVEY  CO.'S  NEW   WAREHOUSE. 

A  REPRESENTATIVE  of  The  Dry  Goods  Review 
recently  hud  the  pleasure  of  being  shown  over  the 
new  warehouse  of  The  John  I),  [vej  Co.,  wholesale 
milliners  and  importers,  a1  7  1  Wellington  street  west, 
Toronto, 

The  new  building  has  a  frontage  of  15  feet,  a  depth  of 
1  Id  feet  and  is  live  stories  high.  The  front  is  of  cream 
colored  brick,  with  cut  stone  trimmings  in  renaissance 
style,  and  altogether  is  a  credit  to  the  business  section 
of  the  city  now  being  built  up  with  elaborate,  modern 
buildings  approximating  to  the  sky-scraper  order. 

The  interior  is  still  mole  pleasing.  The  main  entrance 
and  vestibule  is  of  white  marble  with  short  flight  of 
marble  steps  leading  to  the  business  offices  and  general 
show  rooms  on  the  main  floor,  the  former  of  which  arc 
finished  in  quarter-cut  oak  and  provided  with  the  newest 
style   of   office   furnishings. 

What  strikes  one  most  of  all,  however,  is  the  light, 
airy  appearance  of  the  interior.  It  is  claimed  for  this 
warehouse  that  its  lighting  is  superior  to,  and  that  it 
covers  more  space,  than  any  similar  warehouse  in  Canada. 
Walls  and  ceilings  throughout  are  lightly  tinted,  those  on 
the  ground  floor  being  covered  with  elaborate  metal  plat- 
ing. The  first  floor  will  be  devoted  exclusively  to  rib- 
bons and  silks,  the  second  to  miscellaneous  trimmings,  the 
third  to  flowers  and  feathers,  the  fourth  to  trimmed 
millinery  and  work  rooms,  and  the  fifth  to  store  and 
work   rooms. 


MILLINERY  FEATURES  IN  MONTREAL. 

MONTREAL  millinery  houses  show  many  of  the  new 
"Torpedo"  hats  for  Spring  which  are  expected  to 
take  the  leading  place  in  the  new  styles.  This  is  a 
small,  prettily  shaped  hat,  with  very  narrow  front,  and 
sits  up  well  from  the  face.  It  is  shown  in  various  cham- 
pagne shades,  one  of  which  is  trimmed  with  soft  roses 
and  black  lace  wings,  caught  up  with  steel  buttons. 

Many  of  the  hats  are  trimmed  with  small  roses,  which 
promise  to  be  very  good  for  Spring— in  fact  the  preferred 
flower  trimming  of  the  season.  Other  flowers  are  not  in 
such  great  abundance,  and  there  are  comparatively  few 
fruits  which  arc  shown  in  profusion.  Apples  and  apri- 
cots, which  are  among  them,  are  fairly  good.  Gold  and 
silver  tissue  small  fruits  are  shown  with  fair  success,  and 
small  berries  appear  to  be  well  liked. 

Gold  and  silver  effects  are  also  shown  a  good  deal  in 
hat  ornaments  and  buttons,  large  old  gold  buckles  coming 
in  for  a  fair  share  of  attention.  Bandeaus  are  good  in 
plain,  black  and  .gold,  and  aigrettes  are  again  to  the 
front . 

In  materials  there  is  some  tulle  and  chiffon  which  is 
well  thought  of,  but  a  feature  which  one  could  scarcely 
have  anticipated,  is  the  return  to  popularity  (compara- 
tive) of  the  old-fashioned  colored  Areophone  crepes.  Of 
the  feathers  shown  there  are  some  from  12  to  15  inches 
long  which  are  likely  to  do  well.  Paradise  ospreys  are 
largely  shown  again.  Straw  maids  will  also  be  much 
worn. 

Three  cornered  toques  will  still  be  good.  In  other 
shades  the  (iainsborough.  Duchess  and  Devonshire  will 
probably  lead,  preserving  the  rather  flat  styles  which 
have  long'  been  popular.  The  hats,  however,  are  on  the 
whole  somewhat  smaller  than   those  in  vogue  at   present. 

One  style  of  the  "Torpedo"  hats  is  shown  in  nas- 
turtium shades,     the    rim    trimmed  with  currents  and  a 


back  trimming  of  three  shades  of  nasturtium  ribbon 
caught    with  gold  pins. 

The  "Automobile"  is  the  name  of  a  large,  black  hat 
which  is  likely  to  be  a  leading  style  in  Spring.  It  is 
made  with  a  folded  rim  of  chiffon,  and  trimmed  with  a 
small  circular  rosette  of  ribbon  and  a  fall  of  Spanish  lace 
over   the  face. 

Another  of  the  new  hats  attracting  the  attention  oi 
visitors  in  a  shepherdess  shape  in  black  chip,  trimmed 
with  a  plume  of  emerald  green  ribbon,  with  a  face  trim- 
ming of  small  tips. 

Colors  in  trimmings  include  an  emerald  green,  a 
strong,  bright  color,  which  will  probably  become  the  lad 
for  a  time,  but  is  not  expected  to  last  long.  This  is 
used  on  many  of  the  black  hats.  Black  and  white  are 
exceptionally  strong,  and  champagne  and  gun-metal  are 
other  new  colors  which  will  go  well. 

A  Canadian  buyer  in  London,  Paris,  and  other  great 
markets,  writes  home  to  his  bouse  that  the  four  colors 
which  are  strongest  in  London  and  Paris  for  the  early 
Spring  trade,  as  numbered  on  the  Paris  syndicate  card, 
are  3730-3732  grey  shades:  3752—3754  light  mole  and 
dark  mole  (gun-metal  shade);  3711-3713,  champagne  shade 
lo  brown;  and  3757-3759,   resedas. 

Black,  white  and  cream  are  the  shades  most  in  de- 
mand at  present  in  chiffons,  though  many  other  colors 
are  shown,  and  will  doubtless  sell  wrell  later  on.  Whole- 
salers have  found  that  buyers  do  not  like  to  order  ahead 
except   in  the  staple  colors. 

Chiffons  are  in  as  great  demand  as  ever.  They  and 
tulles,  or  malines,  are  much  in  the  lead.  Many  new  de- 
signs in  pleated  chiffons,  both  knife  and  accordion  pleats, 
are  shown  in  the  new  colors,  which  will  be  welcomed  by 
the  trade.  All  sorts  of  laces  are  in  demand.  New  de- 
signs are  out,  but  the  well-liked  yak  laces  are  still  want- 
ed. One  importing  house  states  that  they  have  already 
sold  over  three  times  the  amount  of  laces  that  they  did 
last  year  during  the  same  period. 

Louisine,  duchess,  taffeta  and  other  soft  effects  lead  in 
ribbons,  though  there  is  a  fair  demand  for  fancies.  In 
i!  •  medium  and  wide  widths,  Nos.  42,  60  and  80  are  sell- 
ing well.  Narrow  ribbons  in  colored  and  black  velvets 
arc  also  strong,  in  widths  about  5  to  9. 

The  foliage  shown  for  Spring  is  in  great  variety  and 
comprises  many  new  pastel  shades  of  various  tones  which 
make  up  into  decidedly  attractive  trimmings,  when  com- 
bined with  the  hunches  of  grapes,  cherries,  crab  apples 
and  other  of  the  smaller  fruits  in  natural  colors  and  in 
gold,  which  arc  to  be  worn  on  the  Spring  hats. 


LATE  PARIS  STYLES  IN  MILLINERY. 

AS  the  time  for  the  Spring  openings  draws  nearer  tin- 
trade  is  on  the  lookout  for  novelties.  Late  Paris  in- 
—  dications  point  lo  lower  crown  effects  and  somewhat 
larger  shapes  with  large,  waved  brims  of  straw.  Some 
very  fanciful  models  are  shown.  Toques  arc  in  great 
variety  and  the  crowns  are  narrower,  which  leaves  more 
width  between  crown  and  brim. 

Chips  and  Belgian  straws  are  used,  but  the  novelty  is 
the  bright  satin  straws  with  the  silky  luster  of  wood 
fiber.  These  are  in  pale  blue,  reseda,  pistache,  cham- 
pagne, etc. 

Pistache  is  a  rather  bright  shade  of  green  that  has 
been  much  worn  in  millinery  lines  in  both  Paris  and  Lon- 
don during  the  Winter,  and  is  likely  to  be  well  represent- 
ed at  the  openings.  It  partakes  somewhat  of  the  nature 
of  almond,  but  is  rather  softer  in  tone. 
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^SILKS^ 

For  5 

Spring  and  Summer  Season 

are  now   being  passed  into  stock 
daily.      (  )ur   stock  is  now    com- 
plete   for    early    bin          visiting 
the   city 

SPECIAL 

LINES 

IN 

RIBBONS 

ALL 
MAKES 

AND 
WIDTHS 

We  show   novelties   in  Cotton   Dress    materials, 
also  leaders  m  I  )ress  k  abri< 


Taffetine  linings  will  be  much  in  demand.    Our 
stock  is  large  and  includes  all  th<  shad 

well  black. 


DEBENHAM,  CALDECOTT  &  CO., 

Cor.  Bay  and  Wellington  Streets, 

TORONTO. 
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LONDON 

DEBENtlAM  &  CO. 

Mill   Hill  Place  and 
,  W. 

St.  Paul's 
Churchyard,  ' 


EUROPE 

DEBENE1AM  &.  CO. 

PARIS 

BERLIN 

BRUSS1 

ST.    ETIENNE 

LYONS 
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SPRING  OPENING 
1904 


We  will  exhibit  our 


Pattern  Hats 

and 

Millinery  Novelties 


February  2f  March  1st  and  2 

Our  selections  of  these  goods 
are  the  latest  from  Paris, 
London  and  New  York. 

Our  values  are  better  and 
prices  lower  than  those  of 
other  houses. 


nd. 


18  St.  Helen  St, 
MONTREAL. 
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NEW    YORK 
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MILLINERY  FIXTURES. 

A  VISIT  i"  some  ol  oui  high-class  milliners'  stores 
shows  whal  a  value  they  pul  <>n  surroundings,  foi 
thej  make  a  lavish  display  ol  handsome  fittings. 
The  fixtures  and  Qttings  are  ol  the  handsomest.  There 
.,,,.  cases  ••!  glass  and  polished  wood,  an  abundance  ol 
mirrors,  soli  cushioned  Bettees  and  easj  chairs,  and  as 
,,,,  carpel  your  feel  sink  Into  their  soil  pile  al  everj 
tep 

There  are    some    handsomely    Qtted   milliner)    dep 
incuts  in  Canada      Morgan's  ol   Vlontreal  is  unique,  with 
its  show  cases  and  woodwork  in  ivory  white  rubbed  down 
dull  finish,  while  Simpson's,  ol  Toronto,  lias  a  large, 

handsome  show    a  with  the  fixtures  and  woodwork  in 

rich,  dark  mahogany  Eaton's  show  rooms,  while  no1  so 
handsome,  have  even  possible  equipment  for  showing 
(roods  There  are  some  very  handsome  departments 
in  our  smaller  (owns,  notably  those  of  McLaren  cV  Co  , 
Limited,  SI  Catharines;  Thos.  Watkius,  ol  Hamilton; 
The  Imperial  Drj  Goods  Co.,  ol  Winnipeg,  and  many 
others 

\ll  these  stores  use  the  modern  method  ol  having    as 
much  of  their  stock  as  possible    in    sighl        This  is  ac 
complished     by   means    of    both  large    and  medium  sized 

show  eases  Show  cases  are  a  splendid  means  of  show- 
ing millinery  stock,  for  not  only  is  the  stock  in  lull  view 
and  shown  in  the  most  attractive  possible  way,  hut  is 
protected     from     dust,   and   from   the  soiling  and   damage 


goods        in. i         hi  Ive       hould    be  used   In  preferem 

« len  ones,  as    the)    make    mch  ■<  pronounced  difference 

in   the  appearand    ol   youi    display       When   buying    these 

glass  don't    buy   the     cheape  I     j m  buy .  but 

give  a   rea  sonable  pi  l<  e      Do  not   net   one  with  the 

on  color,  i"i   tin.  gives  an  undesirable  tone  to  the  u t. 
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Fig.    2 

that    it    is  sure  to  Sustain  if  it  can  be  reached  and  handled 


Fig.  3a. 


displayed.  If  you  use  these  low  cases,  as  indicated,  your 
flower  stock  will  always  he  uncrushed  and  fresh  and 
clean. 

.Mirrors  and  plenty  of  them  are  indispensible  in  a 
millinery  show  room  The  latest  however,  is  to  have  a 
number  of  handsome  dressing  tables  to  match  the  wood- 
work scattered  around  in  convenient  corners,  and  these 
with  a  hand  glass  form  an  eciiiipment  thai  gives  a  peculi- 
arly feminine  and  intricate  air  to  a  department.  It  1-  a 
good  method  too,  for  it  once  a  customer  is  seated  at  one 
of  these  tallies  the  saleswoman  has  a  better  chance  ol 
making   a   sale    than    when    the  customer   has   only   to   walk 

away 

Every  saleswoman  knows  the-  joy  ol  a  good  supply  "i 
stands,  and  the  trouble  that  a  shortage  causes  We  give 
illustrations  of  some  that  will  he  sure  to  be  appreciated 
15  Figure  one  is  an  adjustable  stand,  and  the  centre  can  be 
extended  from  28  to  50  in.  The  arms  can  he  adjusted 
to  any  height  and  swing  horizontaly  Figure  2  shows 
ornamental  telescoping  stands  of  graded  sizes.  Figures  > 
and  'U\  show  a  baby  hood  stand  Figure  I  is  a  new  de- 
parture in  the  way  of  showing  ribbons.  It  is  QOl  ni 
to  cut   them  as  the  bottom  rod  is  adjustable. 


Women  will  examine  goods  if  they  can  reach  them,  and 
cards  with  the  request  "not  to  handle"  arc  just  as  effec- 
tive as  those  that    ask  us   to  "keep  oil   the  urass  " 

The  handsomest  of  your  milliner]  should  always  he 
shown  under  cover,  and  it  will  pay  JOU  to  follow  suit 
with  your  stock  ol  flowers,  ribbons,  laces,  etc.,  as  these 
are  goods  that  to  be  sold  must  he  on  display,  hut  at  the 
same  time  suffer  greatly  hy  being  constantly  handled 
(ilass  fronted  cases  that  arc  hidi  enough  to  serve  as  a 
counter  arc     the   \-  iblc   means   for   showing     these 


FLOWERS. 

F 'LOWERS  are  always  strongly  shown  and  naturally  so 
foi   the  Spring  trade,  and  the  tendancy  in  this  direi 
tion  is.  on  the  Paris  hats,  very    marked 
Small    line   effects   are    the   first    choice,   and    liny    n 
not   open  or  dyimv   hut   in  round,   solid,  small  halls,  and  111 
faded  colorings,  are  the  newest       Small  fruits  ol  all  kinds 
are  also  to     the  fore      White,  red   and  black  currents  are 
new  but  they  do  ti"'  come  in  'lie  natural  finish,  having  a 
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waxy,  frosted  finish.  Large  bunches  of  whal  may  be 
termed  either  berries  or  grapes  in  the  same  finish  and  in 
greenish,  yellowish  'and  champagne  shades  are  shown. 
Small  and  moderate  sized  crush  loses,  that  can  he  used 
for  crowns  and  for  under-brim  facing,  are  much  in  evi- 
dence. Three  or  four  shades  of  these  roses  arc  to  he  used 
on  picture  hats  with  a  little  ribbon  of  another  color. 
Medallion   designs   m   wreaths   will   also   he  used. 

The  small  (lowers  spoken  of  before  will  be  used  in 
pompadour  designs,  and  lattice  work  of  tiny  blooms  will 
he  seen  on  many  bats.  Borders  and  lines  of  tiny  flowers 
will  also  be  used.  Black  (lowers  with  yellow  centres  are 
to  be  popular  to  some  extent;  also  wreaths  of  shaded 
roses. 

Branched  (lowers  and  drooping  effects  are  to  he  well 
used.  Milliners  are  pinning  their  faith  to  Hie  use  of  foil- 
age,   while  others  do  not  ,regard  it   with  such  great   favor. 

OSTRICH  AND  OTHER  FEATHERS. 

OSTRICH  feathers,  particularly  in  short  plumes,  and 
in  tips  arc  well  maintaining  the  place  accorded  to 
them  earlier  in  the  season,  in  black,  white,  soft 
colors  and  in  shaded  effects  as  well.  These  plumes  are 
manipulated  with  much  art,  and  are  made  to  follow  the 
lines  and  curves  of  the  hat.  Many  of  these  shaded  plumes 
are  tipped  with  gun-metal,  a  color  that  is  likely  to  be 
prominent  in  (he  early  trade,  and  which  it  is  predicted  is 
one  of  the  coming  colors  for  next  Fall.  On  the  street 
hats  that  are  so  well  shown  quills  and  wings  are  much 
used,  and  a  few  pigeons  were  to  be  noted. 

RIBBONS. 

THF  prospects  for  ribbons  as  a  millinery  trimming  are 
excellent,  and  as  the  ribbons  used  are  of  the  plain 
variety  the  trade  will  be  done  on  safer  lines  than  when 
so  many  fancies  were  shown.  Almost  the  only  fancies 
shown  are  Hie  linen  shades  in  canvas  weave  with  coin 
spot  in  gold  or  with  an  embroidered  figure  in  gold  or  in 
colors. 

Wide    widths    and     soft     makes     are    the    rule     for     the 

Spring   millinery   and  these   are  made  into   flat  bows,   etc. 

Ribbon   velvets    are   used    on    some   of    the   Spring  hats, 

and   black   ribbon     velvets     with    a  white  back    are   among 

the   novelties. 

HINTS  TO  MILLINERY  BUYERS. 

SF.  McKINNON  &  CO.,  LIMITED,  are  making  great 
preparations  for  the  coming  Spring  trade.  During 
a  short  interview  one  of  the  company  said  to  a 
representative  of  The  Dry  Goods  Review,  that  from  their 
view  point  the  business  outlook  was  very  bright;  that 
they  had  closed  a  most  satisfactory  season,  and  that 
their  turnover  from  the  year  1903  was  the  largest  for  any- 
one year  in   the  history  of   the  business. 

The  experience  of  the  company  leads  them  to  believe, 
generally  speaking,  that  the  trade  of  the  Dominion  is  in  a 
good,  healthy  condition,  and  they  are  so  sanguine  of  the 
future  that  they  have  made  more  than  liberal  provision 
for  the  coming  Spring  trade.  They  also  said  that  placing 
orders  for  millinery  and  millinery  novelties  are  more  sat- 
isfactory, and  they  are  now  working  early  and  late  get- 
ting their  many  large  orders  from  all  parts  ol  the  Do- 
minion  shipped. 

When  asked  about  the  new  Spring  goods,  the  answer 
came  that  they  revealed  a  newness  of  character  always 
desirable  in  the  millinery  business.  Styles  and  trim- 
mings are  lady  like,  therefore  the  millinery  lor  the  com- 
ing   season    promises    to   be    most    attractive. 


Ilais,  untrimmed  and  ready-to-wear,  arc  showing  in 
many  entirely  new  and  stylish  shapes  and  effects.  Leading 
features  and  prime  factors  along  that  line  will  be  as  fol- 
lows :  Braids,  in  great  variety,  many  entirely  new  de- 
signs being  shown,  passementeries;  Bandeaux  and  banns 
will  be  much  used  in  the  manufacture  of  high-class  millin- 
ery. In  these  the  small  straw  and  jet  button  or  ball 
effect   will   be  a  feature. 

Chiffons,  Mechlins,  laces,  crepes  de  chine  and  ribbon.-, 
will  all  be  on  a  high  plane  in  the  millinery  world  for 
Spring  and  Summer,  Did  I.  Leading  lace  effects  will  be 
D'Alencon's  and  button  or  ball  effects. 

In  hat  adornments  the  leading  place  will  be  given  to 
flowers,  which  are,  if  possible,  more  true  to  nature  than 
ever,  and  while  there  are  hundreds  of  beautiful  and  new 
designs  in  the  Spring  collections,  there  is  a  leaning  to 
small  effects,  including  roses  and  rose  buds,  which  are  in 
high   favor. 

Ostrich  feathers,  in  black,  white,  and  soft,  light 
shades;  also  shaded  effects,  promise  to  be  very 
popular,  and  all  will  admit  that  no  article  of  trimming 
has  the  same  rich  or  ladylike  effect  as  the  ostrich  feather. 
Tips  and  aigrettes,  motifs,  cobusbons,  buckles  and  orna- 
ments will  all  be  in  the  family,  and  from  the  braid  to  the 
ornament  will  all  unite  in  perfect  harmony  in  the  manu- 
facture  and   finish   of  high-class   millinery. 

"Our  opening  of  millinery,  millinery  novelties,  and 
ladies'  jackets,"  said  a  member  of  the  firm,  "will  be 
held  on  Monday,  February  the  29,  and  following  days,  but 
our  importations  being  well  forward,  as  usual,  we  will 
be  ready  by  the  middle  of  the  month  to  receive  and  wait 
on  all  early  buyers  who  find  it  necessary  to  make  selec- 
tions  previous   to  our  general   opening   dates." 

THE  D.  McCALL  COMPANY,  LIMITED . 

PREPARATIONS  for  Spring  trade  show  a  much  ad- 
vanced appearance  since  the  last  visit  of  the  Review 
representative  to  this  company's  warehouse,  inas- 
much that  the  departments  are  rounding  into  shape  after 
a  very  busy  season  shipping-  their  import  orders,  and  are 
now  in  a  position  to  wait  upon  early  buyers  and  show  a 
stock  far  surpassing  anything  they  have  yet  been  able  to 
place  before  their  patrons. 

To  a  query  of  our  representative,  Mr  McCall  said  that 
although  somewhat  early  for  definite  information  regard- 
ing' styles  for  the  coming  season  in  the  way  of  hats,  every- 
thing points  to  the  large  and  very  wide  leaf,  and  although 
hats  are  raised  off  the  head,  crowns  still  remain  rather 
low.  Parisians  intimate  the  high  crowns  have  had  a  fair 
trial  but  without  any  degree  of  success,  so  that  low  crowns 
will  undoubtedly  run  another  season.  Toques  are  quite 
the  reverse  and  will  apparently  be  very  much  smaller. 
Latest  reports  have  it  that  wide  black  and  cream  silk  laces 
will  be  a  prominent  feature  among  the  season's  trimmings, 
being  used  both  as  drapes  for  over  brim,  also  fall  over  the 
face  forming  a  veil  the  effect  being  very  good  and  stylish. 
Worked  spot  silk  nets  edged  with  narrow  lace  is  also  be- 
ing used  in  the  manner  depicted  above.  Ribbons  are  well 
spoken  of. 

For  neckwear  purposes  the  widths  have  been 
reduced  somewhat  running  about  forty-eight  lignes. 
while  those  used  for  trimmings  are  very  much 
wider.  Chiffons  and  Tulles  will  command  the  usual 
attention  and  have,  if  anything,  grown  in  popularity,  ami 
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TRADE     MARK. 


/       TERMS         )  Jfr 

iNET     CASHJ        r   \fh^ 

(  anadians  are    rapidly  finding  their  way  |to  the    New    \  ork    Market.      &^ 

I  hey  Imd  the  American  ideas  in 

MILLINERY 

particularly  in  Mats,  arc  rapid-fire  gun  sellers.      This  is  the  largest 
Trimmed  Hat  House  in  New   York. 

Look  at  our  $3  and  $4  each  Pattern  Hats,  copied  after  the  $30 
and  $40  French  Models,  and  mingled  with  the  latest  up-to-the- 
moment  New  \  ork  touches.  We  now  have  right  on  the  premises 
200  girls  in  our  Factory  Making  and  Trimming 

READY  TO  WEAR  HATS 

at   prices   that   will    actually   astonish    and    paralize   (  anadians.      Our 

prices  are  a  grand  surprise  to  the  natives. 

WE  BUY  AND  SELL  EOR  CASE1. 

Anything   and   Everything    in    Millinery. 


JOHN  MILES 


610,  612,  614  Broadway 


-NEW  YORK. 


WRITE     FOR    OUR    32-PAGE    CATALOGUE,     NOW     READY,     MAILED     FREE. 
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with  straw  plaits  as  a  foundation  think  we  have  the  make 
up  of  the  coming  season's  headwear. 

As  ,-i  garniture,  flowers  will  reign  supreme,  and  will  be 
used  in  greal  abundance  mostly  in  the  small  effects.  Tiny 
roses  "  the  Banksea,"  fuse  buds  and  forget-me-nots,  and 
berry  effects  mounted  chiefly  in  trails.  Sequins  will  again 
hold  a  foremost  position  this  season  being  mixed  with  gold 
which  will  be  seen  in  all  classes  of  trimmings.  Gold 
braids,  gold  buttons,  cabachons,  gold  intermixed  with 
novelties  too  numerous  to  mention. 

A  REPORT  FROM  PARIS. 
QMITH,  WHYTE  &  RUNCIMAN,  in  their  Paris  reporl 
O  state  that  amongst  the  leading  shades  for  the  com- 
ing Spring  season  the  burnt  and  new  champagne 
shades  are  the  most  prominent,  these  are  followed  very 
closely  by  mauves  from  a  delicate  heliotrope  called 
"  Vestale  "  down  to  the  rich  violets  named  respectively 
"  Quirinal  "  and  "  Vatican."  Greens  in  various  tones 
are  very  prominent  from  a  beautiful  "amber  "  to  the 
lucious  looking  "Absinthe."  "  Menthe  "  and  "Chart- 
reuse. " 

Three-toned  effects  are  very  noticeable,  affording  great 
scope  for  tasteful  blending,  some  effective  combinations 
being-  the  result. 

The  feature  of  the  early  part  of"  the  season  will  of 
course  be  "gold  "  in  trimmings,  materials  and  ornaments, 
gold  spangled  nets,  laces,  and  ribbons  are  shown  in  great 
profusion,  and  form  very  rich  and  handsome  additions 
to  the  season's  novelties. 

In  material  malines  will  still  lead  in  favor,  hut  laces 
from  the  fine  Chantilly  to  the  heavy  Cluny  and  Yak  makes, 
form  a  great  part  of  the  most  elaborate  trimmings,  some 
beautiful  effects  in  all-over  laces,  medallions  and  appli- 
ques are  very  conspicuous  in  the  productions  of  the  lead- 
hag  designers. 

In  flowers  the  small  effects  are  most  in  favor,  such 
as  button  roses,  daisies,  etc.,  these  are  much  used  in  com- 
plete (lower  hats.  Feathers  are  to  be  employed  chiefly 
on  the  higher  crowned  shapes,  more  after  the  standing  or 
tip  effect,  than  the  long  plumes.  White,  cream  and  col- 
ored shaded  mounts  are  very  extensively  shown. 

In  ornaments  gold  of  course  leads  in  favor  from  quill 
ends  to  the  large  square  buckles,  it  is  also  employed  in 
combination  with  pearl,  steel,  etc. 

In  regard  to  the  trimmed  millinery,  hats  are  still  worn 
large,  the  crowns  showing  a  tendency  to  increased  height. 
Toques  and  turbans  are  also  of  full  dimensions,  the  deep 
back  coming  well  over  the  hair  behind.  Suit  hats  in  fancy 
straw  plaits  arc  shown  in  some  simple  yet  stylish  crea- 
tions. 

The  productions  for  the  coining  season  arc  character- 
ized by  exceeding  richness  and  good  taste,  startling  ef- 
fects giving  way  to  subdued  tones  and  exquisite  blendings, 
affording  unlimited  scope   for  artistic  efforts. 

G.  GOULDING  &  CO.,  BAY  ST.,  TORONTO. 

GGOULDING  &  CO.,   millinerj    importers,  Hay  street, 
Toronto,   are   busily   engaged  in   receiving   into  stock 
the  latest   shipments  of     Paris  and   New    York   nov- 
elties  lor    the  Spring   trade.      Their  immense   stock  is   now 
in  a   forward  stale,  and    they   are  showing  a   large  number 
of    pattern   hats.    In    which     they    are     adding    new    models 


daily,  so  they  are  in  a  position  to  care  lor  the 'wants  "i 

those  buyers  who  must    buy  at  an  early  date. 

They  are  showing  the  latest  models  in  dress  and 
streel  hats,  and  have  many  beautiful  and  exclusive  styles 
in  both  kinds.  Laces,  braids,  fancy  straw  effects  and 
cords,  chiffon,  inaline,  feathers,  (lowers,  ami  foliage,  etc 
are  all  combined  in  the  make-up  of  dress  hats.  They  are 
showing  the  latesl  novelties  in  dower  bats,  and  hats 
with  flower  encrusted  crowns  and  brims,  etc. 

In  the  elegant  yet  simple  designs  that  are  so  much  en 
vogue  for  street  wear,  they  are  showing  a  large  variety 
of  models,  noticeably  in  the  new  plaid  straws  with  a 
touch  of  ribbon,  and  wings,  or  quills. 

Bonnets  are  coming  back  into  fashion  for  matrons' 
wear,  and  this  firm  have  a  special  designer  for  this  class 
of  work  and  for  the  small  elegant  toques  that  find  so 
much  favor  with  some  ladies.  Some  of  the  prettiest  of 
these  are  in  the  shape  of  small  tricornes.  Goulding  & 
Co.  are  also  showing  a  number  of  the  handsome  sets  that 
they  make  a  specialty  of,  and  those  shown  1  his  season 
are  dreams  of  beauty.  They  are  in  L830  styles,  and  drape 
the  shoulders,  cape  fashion,  and  are  of  fluffy,  airy,  chiffon, 
in  sherrings,  pleat ings,  and  tuckings,  with  flowers,  lace, 
and  ribbon,  etc.  In  these  sets  there  is  included  tfie  hat, 
escharpe  and  parasol. 

Special  attention  should  be  drawn  to  the  large  stock 
of  ostrich  goods  in  plumes,  demi-plumes  and  tips,  and  in 
black,  white,  colors  and  in  shaded  effects,  carried  by  this 
firm;  also  to  their  laces,  and  novelty  bands  in  straw  and 
gold,  and  straw  and  jet,  etc.  They  are  showing  some 
handsome  black  picture  hats  in  tulle,  silk,  Cluny,  jet  and 
feathers. 

STRACHAN  BROS. 

A  visit  to  the  factory  of  Strachan  Bros.,  130  Wel- 
lington street  west,  Toronto,  found  them  busy  making 
Spring-  shipments  and  nreparing  for  their  usual  display  of 
ladies'  ready-to-wear  hats.  Busy  as  they  are  there  is 
never  too  much  on  hand  to  prevent  a  few  moments'  talk 
with  the  manager,  who  has  a  jolly  word  for  everyone. 
Business  is  not  neglected  by  any  means,  but  it  is  not 
everything.  Judging  from  the  extensive  range  shown 
Strachan  Bros,  will  this  year  bold  an  enviable  position  in 
the  market,  and  their  prices  are  such  as  to  prove  of  in- 
terest to  every  buyer  of  ladies'  hats  that  visits  Toronto 
this  season. 

CAVERHILL  &  KISSOCK. 

IN  every  floor  of  this  millinery  house  new  Spring  goods 
have  been  arriving  from  London,  Paris,  New  York 
and  other  centres  for  weeks,  with  the  result  that  the 
visitor  may  inspect  anything  and  everything'  in  hats,  trim- 
mings, silks,  ornaments,  etc..  which  will  be  required  for 
the  coming1  season. 

On  the  ton  floor  many  milliners  have  been  busy  for 
some  time  designing  the  big  picture  hats  according  to  the 
latest  models.  Below  them  are  four  floors  simply  crowded 
with   the  latest  millinery  novelties. 

Flowers,  fruits,  feathers,  metal  ornaments,  etc.,  take 
up  the  fourth  floor.  Here  is  a  beautiful  assortment  id' 
I  he  small  roses  that  are  to  be  so  much  worn  in  Spring 
and  other  flowers  and  fruits  in  the  most  natural  colors. 
The  firm  have  also  secured  a  greal  assortment  of  gold  and 
silver  effects  in  fruits,  tassels,  girdles,  and  many  orna- 
ments, that  will  add  much  to  the  attractiveness  of  tin' 
new  bats.  The  foliage  is  very  handsome,  especially  the 
pastel  leaves  in  Ave  or  six  shades  on  each  leaf.  Tn  these 
champagne,  Nib'  green  and  heliotrope  are  prominent  od- 
ors. 
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That  it  will  display  your  goods  to  the  best  advantage.      The  Canadian    Sii.k.vi    SALESMAN    I 
Cask  will  show  your  goods  up  to  the  best  advantage.     See  our  Milliners'  Up-TO-date 
Wall  Case  when  in  the  city.       Write  for  Catalogue. 

Canadian  Show  Case  Company,  Toronto, 


Office  and  Showroom  :  92  Adelaide  St.  W. 


Factory  :  Corner  Adelaide  and  Shbppbrd. 


CEETEE 

Underwear 
Unshrinkable 
Full-Fashioned 

Never  gets  hard  with  washing.  Retains  its  elasticity- 

Keeps  its  shape.  Is  soft  and  warm 

Made  from  fine  pure  wool. 


We  replace  any  that  shrink.  Made  in  light  weight  India 
Gauze,  for  Spring  and  Summer.  Medium  and  heavy 
natural  for  Winter. 

Elastic  Ribbed  Inderwear  for  1904 

Out  Ladies',   Children's,    Infants',   Vests,    Drawers,    Union 

Suits,  Corset  Covers,  Tights,  etc.,  will  be  right  at  tile  top 
for  quality,  new  designs,  new   trimmings. 

Our  travellers  will  call   on   jou   shortly. 

The  C.  Turnbull  Co., 


of  GALT,   Limited. 


GOULDING  &  CO., 

30   Wellington    St.    East, 
TORONTO. 


JOS.  W.  WEY, 

7  Bastion   Square, 
VICTORIA,   B.  C. 
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Your  Opportunity 

>J*  >!*     to  see  our  up-to-date  creations     >^  >f* 


in 


Ladies' 
Neckwear 

and 

Belts 

as  well  as 


our 
wonderful 


0      7 

assortment     <?oyX   I  o 


of 

Exclusive 

Imported 

St.  Gall, 

Paris, 

Nottingham, 

Plauen, 

and 

New  York 
Novelties 


^  &     will  be  when  you  visit  the     >!*  >!* 

Millinery  Openings 

Ladies'  Wear,  T  jmjted. 

TORONTO 

SHOW  ROOMS  1     No.   31  Nordheimer  Building,  77  YorK  Street 
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ALES  iif  ladies'  neckwear  during  the  holiday 
season  were  large,  and  stocks  were  well  cleaned 
up,  particularly  in  medium  class  trades,  This 
i-  shown  lc  the  Pad  that  manufacturers  of 
medium  stuff  are  receiving  sonic  nice-sized  let- 
ter orders.  In  the  better  class  trades,  thej  are  preparing 
fur  stocktaking,  and  ii  will  nol  be  until  later  thai  orders 
will  come  in.  Manufacturers  are  busily  engaged  on 
-ample  lines  destined  for  the  Easter  trade. 


A-  predicted,  gold  effects  are  beginning  to  take  h 
prominenl  place  ha  the  trimming  of  neckwear  lines;  nol 
in  heavy  masses,  bu1  in  touches  here  and  there.  Ii  is 
imi  the  glitter,  bul  jusl  a  gleam  thai  is  the  fashion.  Gold 
thread  is  used  For  the  faggoting  and  for  lace  stitch  ef- 
fects, ami  small  lines  of  braid  are  also  used.  While  and 
gold  is  decidedly  the  mosl  effective  of  the  combinations, 
lml  in  black  ami  gold  some  very  good  effects  are  also 
gained.  Gold  lends  itself  well  to  any  color  scheme,  and 
is  decidedly  becoming  to  mosl  complexions.     Then  it  has 

the   ineril    of   novelty    as   well,   and    lines   of   neckwear   with 
gold   introduced  should   Hnd   favor  with   the  trade. 


The  outlook  for  ladies'  neckwear  is  verj  good  for  the 
coming  season,  as.  in  many  cases,  it  is  to  these  smart  col- 
lars, ami  handsome  empiecements,  thai  the  whole  costume 
owes  its  distinction.  The  becomingness  of  a  waist  is  often 
owing  tu  the  smart  neck-piece  thai  is  worn  with  it.  Then 
the  fancy  neck-pieces  impart  a  neatness  and  a  linish  In 
women's  dress  thai   no  other  fashion  has  ever  been  aide 

to    give,    and     then     they    are    BO    easily     adjusted.        The'. 

come  at  prices  suited  to  every  woman's  pocket. 


The  fashioning  of  these  addendae  of  the  toilet  seems 
in  give  unbounded  scope  for  the  exercising  of  taste  and 
originalitv .  Chiffon,  mousseline  de  soie,  or  sofl  silk,  as 
a  foundation,  and  a  multiplicity  of  materials  as  a  trim- 
ming, go  towards  producing  the  many  beautiful  models 
iinw    mi    the   market. 

•      •      • 

Though  the  general  form  of  the  collars  seem-,  of  a 
ucce-sir  to  remain  the  same,  and  talis  arc  a-  usual. 
rampant,  the  form  i>f  the  tab  has  somewhat  altered,  and 
what  may  be  termed  spear-head  tabs,  are  now  in  the 
ascendent.  A  Bofl  bordering  of  folds  of  chiffon  is  -ecu 
mi  some  of  the  new  collars,  and  nerhaps  this  point-  to  the 
use  of  a  chiffon  neck-ruche  in  the  near  future.  Single 
i!>  were,   and    garlands  embroidered    in   daintv   -hade-   on 


silk,  are  used,  and  there  are  an>  numbei  ol  fan,  and  other 
shaped   medallions. 

•     •     • 

Nothing   \er\   novel   is  reported   in  shape,  either  from 

our  own  mi facturere  or  from  New    York.     The  uewesl 

idea  yel   n ted  seems  to  be  thai  expressed  in  the  little 

collar  illustrated   in  our  last    issue  and  this  will  l..-  -ecu. 
Ilu|   "nl.N    in   lace,  hut    in    fane}    -ilk   and   lace  braid   with 

taffeta    medallion-.       This    shape    can    be    worn    either   as    a 

hnish   in  a  eollarless  blouse  or  il   can  be  used  as  a  trim- 
mining  around  the  neck  of  n  waist. 


LACE  COLLARS. 

LACE  collar-  are  bo  large  thai  manj  of  them  maj  almosl 
be  termed  cape-.  The  large  majority  are  oi  Planen 
Venice  and  of  embroidered  batiste  and  Planen 
Arabian  lace  collars,  in  -ilk  braid,  black,  white,  and  two 
toned  effects,  are  also  shown.  Some  of  these  collar-  have 
medallions  and  insets  of  taffeta  and  other  lace-.  There 
are  many  smaller  collars  shown,  and  also  an\    number  of 

fantastic  shapes.    Stole  ends  are  also  -ecu  on  a  g 1  manj 

of  them.  Collars  of  silk  ('limy  and   Maltese  are  also  shown, 
"lid   there  are  many  combination   forms  with  silk   lord 


CHIFFON  BOAS  AND  STOLES-DEAD. 

I 'HOUGH  chiffon  boas  and  stoics  were  practically  dead 
last  Fall,  there  were  many  in  the  trade  thai  expected 
>      them  to  show   a  revival  in  the  Spring.     This  revival. 
however,  ha-  nol  materialized,  and,  -<>  far  as  can  be  learn- 
ed, there  is  no  manufacturer  who  ha-  had  sufficient  con- 
fidence  in   them   to  gel   out    a   line  of  -ample-. 

It  i-  said  that  the  marabout,  or  marabou!  and  coque 
stole,  i-  selling  i,.  take  the  place  of  the  chiffon  boa  in 
the   States.     The   manufacturers  of    ladies'   neckwear  do 

in  I    seem    lo    feel    the    loss   of   trade    in    tin-   direction,    how- 
ever, a-  there  i-  such  a  Constant   demand   tor  other  line-. 


TURNOVER.  TABS  AND  LACE  STOCKS. 

rPllK  turnover  tabs  are  -old  in  lame  quantities,  and  -. . 
I       are  the  lac-  -lock-  thai  can  he  used  to  embellish  a 

ribbon.  These  conic  in  endless  variety  and  in  |u-l 
a-  endless  a  range  of  price.  Some  of  these  are  in  shapes 
designed  for  wear  with  the  Fifth  Avenue  how.  and  others 
with   a   foundation   ami   ribbon   drape.     A   novelty   in   this 

class   vva-   iii   three  ovals,  m f  which    formed   the   tab  and 

the  other  the  collar  decoration.      The  -pear-head   tabs,  and 
lace   tabs  of  man}    descriptions     are  embodied     in   these 

-lolk-. 


- 
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Is  to  be  Found  in  Catering  to  the  Ladies. 


^*^ 


v 


We  have  the  latest  novelties  from  Paris  and  New  York  in  ladies'  neck  dress. 

Take  time  to  inspect  our  samples. 
Everything  entirely  new. 

TOOKE  BROS.,  LIMITED, 

MONTREAL. 
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EXCEPT  foi  a  lew  late  novelties  the  retail  trade 
have  now  inspected  the  various  dress  n Is 
lines  which  manufacturers  an. I  importers  have 
prepared  tor  Sprinf  and  wholesalers  declare 
thai  never  have  the  trade  shown  greater  wil- 
lingness in  stuck  up  with  the  new  introductions.  Repeat? 
on  some  line-  arc  numerous.  The  demand  I'm-  lustres  is 
remarkable.  In  the  skirting  departments  the  same  story 
i-  told  everywhere  thai  Lustres  and  Sicilians  are  selling 
beyond  everything  else.     Mohairs  ami  lustre.-  of  all  Borts 

in   white,  cream  ami  navys  fur  whole  suits  are  good;  Sicil- 
ians   are    particularly    g I    lor   shin    waist    suits. 


Check     taffeta    silks    ami    BhangtUngS    are    also    ill    g I 

demand  tor  this  purpose,  while  silk  crepe  de  Chine  sells 
a-  readilj   as  ever. 

Japanese  silks  remain  very  firm  and  new  purchases,  it 

they  could  he  procured,  would  come  high.  Most  Canadian 
houses,   however,   have   made   good    provisions   along  this 

line,  and  the  retail  trade  have,  so  tar.  gol  the  henelit  of 
the  low  prices.  While  Japan  silk  is  very  scarce  just  now. 
and  the  demand  lor  it  i-  heavy.  Some  idea  of  the  extent 
of  this  demand  may  he  gleaned  from  the  fact  that  one  job- 
ber sold  more  white  Japanese  silk  during  the  month  of  De- 
cember ami  the  tirst  two  weeks  m  January  than  during 
any  six  months  previous.  Colored  Japan  silks  are  also 
Selling  well,  and  there  are  some  exceptionally  good  values 
to  he  picked   up  at   present   on  this  market. 

•  •      * 

Retailers  of  die--  goods,  dressmakers  and  dress  wear- 
ers all  welcome     the  soft,  clinging,  fabrics     which  again 

predominate  in  the  Spring  styles.  Nothing  could  he  more 
satisfactory  to  make  up  into  the  Spring  fashions  than   the 

eoliennes,  mohairs,  voiles  ami  the  greal   variety  of  other 

soft    materials   which   are   now   being    shown. 

•  *     • 

Indications   are   begining   to   come   to   hand   as   to   what 
Class     of     a     dress     trade     will  he  done     in    the     Fall  and 

Winter    of     li»(»4.  and     as    to    what     manner  of  fabrics 

"ill  be  worn.  Scotch  tweeds  and  neat  semi-!' ancie.- 
in  quiel  effects,  are  likely  to  he  strong,  but  ex- 
treme patterns  in  checks  ami  stripe-  are  not  regarded  as 
favorable  seller-  tor  the  coming  Fall.  The  tendency  in 
other   line-   of   fabrics    is    toward-    mamn-h    or   men'-    wear 

styles.      The   long   shaggy-haired   zibeline     fabrics     seem 

also  to  have  had  their  day,  Inn  a  brighl  future  is  before 

the  (dose  sheared  effects  in  this  (doth.  Cloths  that  have  a 
naturally  roughl  surface  will  he  righl  in  line,  but  the  rough 

surface  that  is  not  a  part  of  the  weave  seems  to  be  at  a 
discount.  Plain  cloths  that  have  been  in  the  background 
foi  i In-  pa-t  two  seasons  are  likely  to  come  to  the  front 
again,  ami  broadcloth-.  Venetian-,  cheviot-,  etc..  will  a 


he   the   pl'oi cut    features  of   the   trade.      In    tact    the   reign 

of  Fancies  seem-  on  the  wane,  a-  the  trade  i-  beginning 

to   tire   of   them   and    a   change,   not    a    verj    radical   one.   but 

-till  a  change,  of  taste  is  taking  plac< 


The  -ah-  of  so  manv  plain  veilings  and  voiles  tor  the 
Spring  and  Slimmer  is  paving  the  way  for  a  return  to 
plainer  fabrics.  Of  Course  predictions  made  now  are  onl; 
straws    thai    serve    to   show    how     the    wind    -el-,    hut    though 

thev  should  be  received  with  a  certain  amount  of  reserve 

thev    are   useful    fur  the   retailer  to   bear   in   mind,   now    thai 
he    is   clearing    out    hi-    Btock    of    Winter   die—    material-. 


WASH  GOODS. 

AS    vet     the    large    retail      -lore-    have      made    no    Spring 
showings  of  wash  goods.     Usually  bj  the  middle  •>! 

January   some   Spring    g Is   have   been   cm    view,   but 

this  January  the  large  -tore-  seem  to  find  the  January 
sale  quite  enough  of  an  attraction  without    bringing  oul 

Spring  lines.  The  late  date  at  which  w  a-h  fabric-  wei  ■•■ 
bough i  may.  in  some  measure,  account  for  this.  The  un- 
certainty as  to  prices,  and  the  complete  change  in  the 
character  of  the  novely  end  of  the  trade  are  also  factors. 
Ginghams  in  the  cheaper  grades  are  in  as  good  demand 
a-  ever,  but  there  i-  little  or  no  demand  for  the  higher 
priced    lines. 

The  earlv  demand  has  centred  verj  largely  on  the 
manv  styles  id'  cotton  suitings;  and  buyer-  have  purclia- 
ed  them  for  the  early  trade,  and  sheerer  fabric-  tor  latei 
business.  Very  satisfactory  -ale-  have  been  made  on  the 
nub  yarn  ami  flecked  effects.  These  are  sure  to  prove  a 
considerable    factor    in    the    Spring    trade. 

Cotton  voiles  that  have  been  varied  with  fourette  varus 
and  coin  spots,  etc..  also  twine  cloths  with  cotton,  nier 
cerized  and  silk  yarns  introduced  have  been  well  taken. 
N'ext    in  order  are   printed   grenadine  effects  and   voiles   in 

a  full  range  of  plain,  also  neat  designs  in  nub  effects  ami 
in  crepe  cloths.  Poplin  weave-,  ami  all  the  other  imita- 
tions of  wool   fabrics  are  al-o  good  sellers. 

Buyers  are  beginning   to  take  more   interest    in   -hem 

line-  as   the   time   for   wearing   them   draw-  nearer,   and   in 

white  lawns,  batiste-,  etc..  the  demand,  as  the  season  opens 

up.  will  lie  very  large.  As  yet. -there  i-  little  mteie-i 
shown  in  printed  fabrics,  and  the  only  one-  that  are  taken 
arc  -mall  Bpots,  etc.  Floral  patterns,  such  a-  we  have 
had  for  -o  many  seasons,  are  at  a  discount,  at  present. 
Prom  the  belter  (da—  trade  there  i-  a  good  demand 
for  linen  fabrics  in  twine  and  voile  weave-,  with  nub  and 
flaked  effects,  al-o  tine  and  coarse  linen  fabrics  both  in 
plain  and  colors.  There  are  al-o  a  good  many  union 
fabrics,  of  cotton   and   linen,   that,   while  having   much  the 

same  appearance  a-  pure  linen  g I-.  can   !)<■  sold  al   .1 
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medium  price.  These  are  strong  factors  with  the  trade. 
The  colors  most  in  request  seem  to  be  blues,  both  light 
and  <lark.  champagne  and  grey.  Ox-blood  is  another  good 
color,  and  green  is  also  a  seller.  Black  and  white  has  als  > 
taken  well. 

Regarding  the  outlook  for  the  trade,  the  buyer  for  a 
large  department  recently  gave  it  as  his  opinion  that  heavy 
ltikkIs  were  moving  only  under  pressure,  as  manufacturers 
had  made  up  large  quantities  in  these  lines.  Medium  and 
light  weights  are  moving  fairly,  hut  the  tendency  is  to- 
wards sheer  goods.  Mercerized  vestings  are  selling  fairly 
to  the  better  trade,  and  in  high  priced  fabrics;  but  there 
is  a  decided  falling  off  in  favor,  with  the  popular  trade. 
Some  novelties  in  lace  stripes  are  showing  that  should 
take  the  fancy. 


FALL  STYLES. 

CWXADAIX  buyers  are  now  in  the  Old  Country  and 
j  European  markets  seecting  Fall  lines.  Some  of  the 
new  blousings  are  shown  in  the  sample  here,  and  the 
patterns  are  decidedly  attractive.  Fancy  striped  patterns 
greatly  predominated,  and  among  the  shades  which  ap- 
peared most  in  evidence  in  these  samples  were  gun  metal 
(of  which  a  good  deal  is  expected  by  some  huyers,  for 
Fall),  pink,  light  blue  and  tan.  Which,  if  any,  of  these 
will  take  the  popular  taste  is  beyond  the  knowledge  of  any 
buyer.  The  new  gun  metal  shade,  however,  is  quite  at- 
tractive, and  doubtless  will  make  a  good  "  bid"  for 
favor. 

.Materials  in  the  Fall  blousings  run  greatly  on  voiles, 
crepes  de  Chine,  eoliennes,  and  challes  in  fancies  of  many 
descriptions.  Melange  effects  are  also  considered  good 
property,  and  many  patterns,  principally  striped,  are 
shown. 

The  shortage  of  blouse  materials  which  most  whole- 
salers and  many  retailers  experienced  last  Fall  is  not 
likely  to  be  repeated  during  the  coming  Fall  season.     Re- 
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New  Gunmetal   Blousing  for  Fall,  1904. 

tailers  repeatedly  called  for  goods  which  the  jobbing 
trade  could  not  supply,  and  many  were  the  sales  lost 
thereby.  As  a  result  of  the  scarcity  both  wholesale  and 
retail  stocks  throughout  the  country  were  pretty  well 
cleaned  up,  and  a  better  demand  than  ever  is  looked  for 
iii  consequence.  At  any  rate  the  jobbing  trade  are  provid- 
ing for  a  large  business  in  blousings,  and  they  are  not 
likely  to  be  disappointed  in  the  demand. 


Broadcloths,  cheviots,  Venetians  and  other  of  the 
heavier  cloths  which  are  always  in  demand  for  the  Fall 
and  Winter  Months  are  firm  in  price  now,  and  will  very 
likelv  cost  more  for  Fall.  Flannels  are  again  to  be  good. 
Several    handsome   new    lines  are   now   in    preparation. 

Snowflake  patterns  will  again  be  worn,  but  in  the 
opinion  of  a  leading  buyer,  there  will  be  less  while  in  the 
patterns  shown.  The  best  trade  will  be  on  the  smallest 
white  specks. 


FEATURES  OF  THE  SILK  TRADE. 

By  oiu   London  Correspondent. 

MR.  FRANK  WARNER,  of  the  firm  of  Warner  and 
Sons,  silk  manufacturers,  London  and  Braintree, 
Essex,  read  an  interesting  paper  recently  on  the 
"British  Silk  Industry,"  before  the  Applied  Art  Section 
oi  the  Society  of  Arts,  London.  It  was  almost  a  won- 
der, he  said,  after  the  adverse  circumstances  that  the 
silk  trade  had  experienced  in   this  country,   that    any  man- 


New  Fall  Blousing — An  important  item  in  Dress  Goods  for  1904. 

ufaeturers  existed,  hut  the  trade  still  displayed  much 
vigor  and  enterprise,  and  was  worthy  of  being  retained 
as  one  of  our  national  industries.  Macclesfield,  said  Mr 
Warner,  afforded  a  striking  example  of  British  deter- 
mined perseverance  in  face  of  declining  trade  and  conse- 
quent heavy  losses,  and  ready  adaptability  to  substitute 
new  ideas  to  fill  the  gaps  caused  by  the  encroachments  of 
foreign  competition  and  ever  changing  fashion.  A  proof 
of  this  was  the  large  trade  carried  on  there  in  the  print- 
ing of  Japanese  plain  and  figured  silks  for  exportation  10 
i  lie  Burmese  and  other  markets  in  the  Far  East,  and  in 
the  making  up  of  vast  quantities  of  thin  silk  into  ladies' 
neckwear  and  other  fancy  articles.  The  town  of  Leek 
was  renowned  amongst  silk  centres.  It  was  noted  as  one 
of  the  very  few  towns  where  the  silk  trade  had  prosper- 
ed. There  was  but  very  little  weaving,  the  output  con- 
sisting almost  entirely  of  sewing  and  embroidery  silks, 
bindings,  braids,  and  trimmings.  After  referring  to  the 
productions  of  his  own  firm,  Mr.  Warner  said  it  was  im- 
possible to  speak  hopefully  as  to  the  future  of  the  indus- 
try. There  was  hut  little  chance  of  the  price  of  foreign 
labor  becoming  as  costly  as  our  own,  and  we  were,  there- 
fore, bound  to  face  the  difference  in  the  cost  of  produc- 
tion, which,  so  long  as  our  own  ports  remained  open, 
was  an  insurmountable  difficulty,  and  to  ask  ourselves 
the  question  whether  it  was  better  for  our  national  wel- 
fare to  rest  content  with  our  present  shrivelled  silk  in- 
dustry or  to  modify  the  conditions  under  which  it  exist- 
ed and  enable  il  to  become  great  and  flourishing.  We 
had  in  this  country  the  skill,  the  means,  and  the  market  ; 
the  only  thing  required  was  power  to  prevent  our  being 
undersold,  and  this  could  only  be  done  by  protective 
duties.  Raw  silk  should,  of  course,  be  admitted  free,  as 
we  did  not  grow  silk  in  this  country,  and  therefore  did 
not  reel  il,  hut  an  ad  valorem  duty  of  ">  per  cent,  should 
he  placed  on  imports  of  thrown  silk,  spun  schappe,  and 
Tussah    yarns,    and    another    5    per    cent,    if    imported    al- 


8(i 


Feb..   1904 


DRESS    GOODS 


Dry     <•,.,.,.!. 


Japan  and  China  Matting 


c 
o 

R 
D 
E 
D 

W 
A 

S 
H 


C 

H 

I 

N 
A 

S 
I 

L 
K 


Black    Peau   de   Soie 

Guaranteed   Taffeta 


Dry    Good; 

Review 


DRESS    GOODS 


Feb..   1904 


ready  dyed.  On  woven  silk  fabrics  of  all  kinds  there 
should  be  a  duty  of  20  per  cent,  with  an  additional  5  per 
cent,  if  made  up  into  gowns,  costumes,  and  other  finished 
articles  ready  for  wear.  Safely  sheltered  behind  such  a 
barrier,  by  no  means  prohibitory,  capital  and  enterprise 
would  rapidly  assist  those  other  qualifications  we  un- 
doubtedly possessed  in  building  up  a  great  silk  industry 
capable  of  supplying  the  requirements  of  the  home  mar- 
ket, and  of  our  colonial  markets  also,  should  they  he 
aided  by   means  of  a  preferential   tariff. 

Sir  Thomas  VVardle,  who  presided,  declared  that  there 
should  certainly  be  an  inquiry  into  our  fiscal  system. 
Cobden  had  said  that  in  five  years  from  the  introduction 
of  free  trade  every  manufacturing  nation  would  become 
free-traders,  and  that  England's  destiny  was  to  become 
the  workshop  of  the  world.  Those  prophecies  had  not 
been  fulfilled.  The  enormous  growth  of  our  silk  imports 
was  not  due  to  any  absence  of  technical  skill  in  England 
but  to  the  cheapness  of  labor  on  the  continent.  It  was 
impossible  to  expect  our  people  to  work  for  5d.  to  7d.  a 


day.  We  had  borne  this  trouble  too  long.  Kew  people 
imagined  the  extent  of  the  distress  in  the  silk  industry. 
We  had  now,  however,  somebody  in  front  of  us  who  was 
going  to  look  into  things.  The  silk  industry  welcomed 
the  strong  hand  of  Mr.  Chamberlain.  He  (Sir  Thomas) 
was  very  thankful  that  a  leader  had  come  forward.  It 
was  better  to  be  a  nation  of  producers  than  of  mer- 
chants. Lord  Salisbury  had  said  that  the  first  function 
of  a  government,  its  most  vital  duty,  was  the  care  of 
the  millions  of  our  fellow  countrymen.  That  was  what 
we  had  got  to  look  to  more  than  the  emoluments  of  mer- 
chants and  manufacturers.  We  had  got  to  safeguard  the 
people.      (Applause). 

The  Hon.  C.  H.  Strutt,  M.l\,  who  took  part  in  the 
discussion  on  the  paper,  said  he  did  not  believe  anybody 
gained  by  buying  things  below  their  cost  price,  and  all 
English  people  would  benefit  enormously  if  they  put  a 
slop  to  the  dumping  system,  which  was  not  fair  compe- 
tition. 


LINEN    INDUSTRY    IN    THE    STATES. 


Tlu-  New  York  Tii 


WHEN  an  Eastern  linen  mill  was  sold  recently  it  was 
anounced  thai  the  new  owner  would  convert  it  to 
the  manufacture  of  cotton  cloth.  This  was  only 
one  more  instance  of  the  gains  which  the  cheaper  fibre  has 
been  making  for  many  generations,  during  which  flax  has 
held  a  large  share  in  the  esteem  of  men,  but  the  incident 
is  of  some  special  interest,  as  it  is  said  to  indicate  the 
close  of  an  American  experiment  in  making  linen  out  of 
flax  grown  in  the  United  States.  Experiments  in  growing 
Max  for  textile  purposes  were  commenced  in  Minnesota 
some  years  ago,  and  since  then  several  factories  have  been 
started  in  different  parts  of  the  country,  with  the  under- 
standing that  the  domestic  plant  would  be  utilized.  It 
is  claimed  by  men  who  are  in  the  trade  that  when  any 
tine  linens  have  been  turned  out  from  these  factories  in- 
vestigation   would   disclose   that    the   yarns  were   imported. 

A   member  of  Shaw   Brothers,  linen  importers,  said: 

"  No  progress  in  manufacturing  linen  in  this  country 
has  been  made  since  the  Dingley  bill  passed  except  in 
making  the  coarser  towelings.  The  tariff  was  adjusted  to 
promote  the  domestic  industry,  but  has  not  done  so  to  any 
important  extent.  Damasks  for  napkins,  table  cloths,  and 
such  linens  still  come  from  abroad  the  same  as  before  the 
bill  passed.  Belfast  and  Dundee  with  their  surrounding 
fog  banks  have  a  climate  that  gives  a  superiority  in  bleach- 
ing, and  these  cities  have  been  supreme  in  the  linen  trade 
for  ages,  and,  I  suppose,  will  continue  so  for  ages  to 
come. " 

Another  huge  importer,  when  asked  about  the  effect 
upon  the  trade  of  American  manufacturing  enterprises, 
said  : 

"  No  linens  arc  made  in  this  country  except  crashes, 
ami  these  only  in  a  limited  wav.  There  is  only  one  con- 
cern of  which  I  know  that  makes  enough  crash  to  be  id' 
much  consequence.  All  the  liner  goods  used  for  napkins, 
table  cloths,  and  similar  domestic  articles  are  imported. 

"  When  the  tariff  was  under  discussion  the  men  who 
were  surmosed  to  represent  domestic  manufacturing  in- 
terests made  all  kinds  of  statements  to  influence  legisla- 
tion in  favor  of  a  high  tariff  on   linens.      Western  "rowers 


were  led  to  believe  that  one  result  would  be  the  creation 
of  a  market  for  the  flax  fibre  grown  there.  The  rate  on 
linen  cloths  was  at  one  time  35  per  cent.  Under  the  Wil- 
son law  there  was  a  decrease  to  30  per  cent.  The  Dingley 
bill  gave  us  a  compound  tariff,  ranging  from  35  per  cent, 
iij)  to  60  per  cent.,  and  many  of  the  lines  most  common  in 
importations    are   paying    50    per   cent. 

"  Minnesota  was  the  centre  of  the  experiments  iu  rais- 
ing flax  for  linen,  but  little  is  heard  from  there,  now,  and 
as  far  as  I  know,  the  entire  movement  has  been  a  fizzle. 
The  soil  and  climate  are  aginst  it.  The  chief  mistake  was 
the  supposition  that  the  seeds  could  be  used  for  oil  and 
the  fibre  for  linen.  Now.  in  Russia.  Belgium.  Ireland. 
Scotland,  and  other  flax-raising  countries  the  plant  is  not 
allowed  to  go  to  seed.  The  green  fibre  has  a  strength  and 
fineness  that  are  lost  when  the  plant  goes  to  seed.  What 
the  "Western  men  tried  to  use  for  their  linen  was  nothing 
but  straw.  It  is  more  profitable  in  the  West  to  grow  the 
flax  for  the  seed  than  the  fibre,  and  that  is  an  all-power- 
ful reason,  even  if  there  were  no  other,  for  the  failure  of 
the  linen   idea. 

'  The  linen  cannot  be  bleached  in  this  country  as  in 
Ireland.  Even  the  Russians  and  Belgians  send  flax  to  Ire- 
land for  bleaching.  The  climate  does  it.  The  sun  is  too 
hot  in  the  West  for  grass  bleaching.  Chemicals  were  used 
there  as  a  substitute  but  they  detract  from  the  strength 
and   durability  of  the   cloth. 

In  this  country  there  is  not  available  the  labor  of  the 
sort  that  makes  the  industry  in  Ireland  and  Scotland  so 
successful.  The  workers  in  the  fields  abroad  have  been 
trained  for  generations,  and  have  the  patience  and  skill 
that  are  requisite,  and  at  the  same  time  give  their  ser- 
vices more  cheaply   than   labor  could   be  obtained  here. 

•  In  the  factories  a  high  degree  of  artistic  skill  is 
employed  in  producing  the  beautiful  designs  of  the  dam- 
asks. The  employes  have  been  trained  for  years,  so  that 
their  patience  and  cleverness  give  to  the  fabric  that  ex- 
quisite finish  which  cannot  be  equaled  in  the  United  States 
yet,  and  probably  never  will  be.  because  there  is  not  here 
the   incentive   for  labor  to  make   the  effort." 
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OVELTIES  Hi   laces,  trimmings,  etc.,  are  still 
making     then     appearance    in    the   fane]    'ir> 

g is   houses.     There  are  excellenl    prospects 

ahead  for  the  coming  season,  for  LI  will  see 
the  culmination  ol  a  fashion  thai  has  been 
Rteadil)  gathering  strength,  for  the  lavish  use  ol  elabor 
ate  trimmings  Orders  received  up  to  date  are  verj 
large,  In  fact,  thai  the  more  cautious  importers  express 
Ihe  fear  thai  the  retailer  is  ovei  estimating  the  size  ol 
ins  output.  This  is  a  ('(111(11111111  ol  affairs  thai  is  nol 
viewed  with  favor  bj  the  wholesale  trade,  as  none  know 
better    than    ilie>    how    hard   a   back-numher   stock    is    to 

dispose    Of.  There    ale    leu     slocks    on     which     ihe    \alue 

shrinks   BO    rapidly    when    Dame    Fashion    passes     them     b] 
as  trimmings,  etc.,  in  fact,  their  chief  value  lies  in  their 

uovelty. 

•    »    » 

\  man  who  is  loaded  up  with  a  stock  ol  old-fashioned 
trimmings,  or  one  who  has  just,  in   greal  effort,  and  a1  a 

loss,     disposed      ol    one.    is      not    likely     to      he   easil]     per 

.untied    to    buj    fresh   novelties;    and,   as    ihe   wholesalei 

knows,  novelties  musl   he  handled  il  a  man  is  to  build  up 

a   trimming  trade  of  .my  magnitude.     Of  course,   ihe  besl 

inner    will      sometimes  gel    "stuck"  with  a  lme  of  trim 

mings   or    laces,    hut    the   man    who    tempts    Providence    by 

over-buying  in    this    depart  mem ,    is  almost    sure  to  come 

to    'j;rmi 

„     *     * 

It  is  true  that  laces  and  trimmings  are  to  he  used 
lavishly,  and  that  prosperity  enables  Ihe  million  to  fol- 
low the  fashions  m  this  respect,  bul  there  is  a  limit  to 
the  quantity  that  can  he  absorbed  bj  the  community, 
.mil  u  is  wise  in  remember  this  Better  under-estimate 
than  over-estimate,  for  the  one  spells  profit,  and  the 
other  direct  h.ss  Aii  out-of-date  novelty  is  not  worth 
.I.     ,.n   the  dollai        \    letter   order   will    generally    bring 

you  a  fresh  supply,  ot  if  what  you  want  (.111  not  lie  oh 
Mined,  you  can  always  invest  in  some  novelty  that  will 
ict  foil  a  profit.  It  is  better  to  lose  a  few  sales  than 
to  have  a  big  lot  to  clear  out  awaj  below  cosl  \p.m 
from  tins,  conditions  of  trade  are  mosl  satisfactory 
Payments  In  the  past  year  have  been  well  met,  and  tail 
tires  have  been   neither   numerous   large 


EMBROIDERIES  FOR  SPRING  1904. 
\\i  PACTURERS'    lines    01    samples    for    1904    are 
now    coming  to  hand,   and  contain   man]    novelties 
These  all  show    that    the  vogue  ol   blind  embroider 

ies    is    pretty    well    past        Th i\    thing  shown   that 

nearly   approaches  blind  work  is  a  kind  in  which  the  pat 
tern  is  formed  ol   threads  crossing  at    the  hack,  a  device 

which    ;ii\es    a     raised    and     padded    e  fleet     to     the    pattern 

Some  very  beautiful  patterns  in  this  kind  ol  work  are 
shown  This  kind  of  embroidery  is  shown  onlj  in  the 
liner  lines,  as  the  finer  and  softer  the  lawn  01  cambric 
on  which  the  work  is  done,  the  better  the  pattern  shows 
The  prominent  novelty  in  the  new  samples,  in  all 
qualities,    is    what    is    now     known    as       htoderie    Anglaise, 


which  is  in  reality  an  adaptation  ol  the  old  time  Madeira 
work,   consisting   ol    differently    shaped    eyelel    hi  In 

the  new  embroider]    line     this  eyelel   hole  pattern  i    com 

luned  with  lie  in -,i  \  \  I11H  I n  ■  n  in  1  In- 
new     laces        Somc.oi     Ihe    1 1     novel,    and    a1     'he 

time  si   beautiful  patterns  are  obtained  bj    retaining  a 

Ol     the    (loth    in     Ihe    hole    in     1  luce  1  n  neieil    and 

effects      Scallops  ami   vandyke  pa  In   tin,  style  have 

an  indescribabl]  prett]  ami  novel  effeel  Ml  tin-  new 
patterns  come  in  sets  ol  different  width  insertions  ami 
edgings       V'audyke  effects   an-   as    strong   m   embroiderie 

thej   aic  in  oihei    trimmings 

In  high-class  samples  tin-  tinj  eyelel  hoi.-,  ami  -mall 
berr]  ami  hut  ton  effects  no  to  make  up  some  unusuall] 
attractive  patterns,  and  allovers  ol  thi  cla  an-  verj 
beautiful  Beadings  arc  much  in  demand  now,  and  there 
1^  an  unusuall]  strong  line  ol  samples  on  view  Ver] 
deep  Bouncings  .in-  also  showing,  which,  as  well  as  having 

a    rich    depth    Ol    work,    have    also    a    wide    strip    ol    lawn    01 

cambric  for  tucking,  etc  Some  lines  of  samples  are 
rounded  off  bj  a  showing  ol  colored  effects;  'hat  is  a 
colored  thread  is  used  for  working  ihe  pattern  on  a 
white  ground.  These  pa;  terns  come  in  nav]  and  white. 
Cadel  and  wnile  led  ami  while,  pink  and  white,  and. 
prettiest  01  all.  yellow  and  white  In  an]  case,  how 
ever,    thej    are    nol    strikingl]     happj    combinations,    ami 

..s     the]     d"    mil     seem     to     he    Verj      well      .Ullcd     to    the     Can 

.(<I1.u1  Made,  retailers  will  do  well  to  in-  cautious  aboul 
buying  them 

TRIMMINGS. 

r|^HERE   is   io  tic  an  extensivi Met    [01    trimmings  in 

the  (0111111-   season,  and  al si   every    description  ol 

trimming,    from    ihe   narrow    soutache   braid    to    the 

most    elaborate    hands   ol    jel    and    tinsel,    are    to    he    used 

Military  elicits  are  fashion's  latest  fancy,  ami  are 
1  .lined  xui  in  combination  with  gold  Man]  braids  have 
a  nhni  of  gold  m  them,  and  are  used  to  outline  the 
se, mis  and  finish   the  edges  oi     the  military     coal      Plain 

black  braids  are  also  used,  and  the  touch  of  gold  o|i 
lamed  h\  -he  use  ol  gold  buttons  Braiding  "i  all  kinds 
is  used  extravagantly,  ami  there  are  inumerable  varieties 
in  braids  ami  galoons  in  the  fiber  silks,  thai  seem  to  be 
indispensable  in  the  fashioning  ol  a  Spring  gown  These 
braids   are   bj    no   means  confined    to   black,   hut    come  in 

all  colors    t atch   gowns,  ami   verj    often   with    added 

dashes  oi  1  elie\  ing  colors 

lu  the  openwork  lace  braids  that  are  so  fashionable, 
the  latest  novelty  shown  is  in  black  and  white,  with  the 
pattern  in  a  thick  padded  el'leci  Kami  trimmings  ■ 
descriptions  are  the  onler  ol  the  day,  ami  are  applied  as 
ihe  heading  ol  tucks  and  folds  on  the  skirt,  ami  in  rows 
o   simulate    the    mkc   on    the    waisi    ol    'lie    gown  Plain 

hraitls,  such  as  soutache,   Hercules,  ami  other  wi 
used    mi     the   plain     tailored    garments,     while    the     more 
dress]    tailor-mades  are  trimmed    with  Ihe  main 

wood-fiber  braids  thai  are  now   in  vogue 

It    looks    as    if    the   Spring    was    io    he   one   ol    clU'er    and 
p. uke.    for    not    "lilt     ate    trimmings    with    -ill     and    sil\ei 
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introduced  to  the  mode,  bu1 
revival  oi  jet,  spangles  and 
Embroidered  and  jetted 


there  is  also  in  be  a 
je1  ted  passementeries. 
net  bands  are  also  showing  in  a 
greal  variety  of  patterns,  but  it  is  in  pendant  and  drop 
effects  that  the  prettiest  forms  o!  jet  ornaments  are 
seen.  Many  dangles  and  balls,  made  up  of  little  jet 
palliettes  in  all  sorts  of  graceful  designs  are  shown. 

Applique  trimmings,  but  in  new  motifs  and  designs, 
are  as  ponular  as  ever,  not  only  m  combinations  of 
braid  and  silk,  but  in  embroidered  designs,  and  in  the 
new  padded  or  raised  effects.  These  appliques,  besides 
being  of  self  color,  are  also  in  two  or  three  toned  effects, 
and  are  thus  suited  to  a  very  large  variety  of  colors  and 
materials. 

The  great  variety  of  trimming  effects  that  m  skillful 
hands  can  be  evolved  by  the  use  of  the  separable  motif 
and  medallions,  has  led  to  numberless  handsome  designs 
in  this  class  being  put  on  the  market  in  almost  all 
kinds  of  trimmines.  Medallions  are  to  be  more  favored 
than  ever  this  Spring  and  Summer,  as  they  permit  of 
Hie  greatest  latitude  in  decorative  devices,  and  each 
dressmaker  can  use  her  own  ingenuity  in  making  with 
iheir  help  an  infinite  number  of  trimming  combinations. 
Indeed,  it  is  by  these  trimming  combinations,  rather 
than  bj  variety  of  style  that  dressmakers  give  indivi- 
duality   to    the    gowns    they    make. 

Some  few  Persian  bands  and  motifs  are  still  seen, 
but  it  is  to  the  more  exclusive  trades  that  they  sell,  as 
this  class  of  trimming  can  not  be  satisfactorily  produced 
m  cheap  qualities.  The  coloring  of  such  is  poor  and 
they  are  crude  in  effect.  Embroidered  chiffon,  particularly 
in  the  brodierie  Anglaise  in  self  colors  is  taking  well,  as 
is  also  chiffon  in  pale  colors  and  embroided  in  small  de- 
signs of  delicate  tones.  Accordion  pleating  and  plisse 
effects  in  soft  thin  silk,  or  chiffon  are  very  much  used  as 
trimmings,  while  tucks  and  ruches,  are  used  to  give 
variety  to  this  class  of  trimmings.  Collars  and  yokes  in 
jet,  and  jet  and  steel,  appear  to  have  a  very  good  pros- 
pect  of  a  successful   season. 

UNDERSKIRTS. 

spills  popular  styles  in  dress  goods,  and  the  style  in 
which  they  are  made,  gives  considerable  prominence 
to  the  underskirt,  and  smarl  women  are  giving  a 
deal  of  thought  to  the  make  up  of  the  petticoat  they 
wear.  Taffeta  is  still  the  leading  silk  in  petticoat  lines 
as  it  serves  to  hold  the  skirt  out  belter  than  the  softer 
makes,  and  most  women  like  to  hear  the  sofl  rustle;  but 
it  must  be  a  soft  rustle,  as  the  fashion  leaders  have 
gone  back   on   those   lines  that    rustle   too   loudly. 

Hright  colors  are  said  to  be  coming  into  favor,  but 
black  is,  as  always,  the  popular  color  for  the  useful  skirt 
In  light  colors  champagne  is  the  leader  but  Rale  blues 
and  pink  are  also  seen.  The  flounce  has  a  tendancy  to 
mount  higher  up  the  skirt  in  response  to  the  widening  of 
skirt  lines,  while  a  multiplicity  of  small  frills  and  ruches 
gives   the  necessarv   fluffiness  around    the   feet. 

The  more  elaborate  skirls  are  lavishlv  trimmed  with 
line  Valenciennes,  anil  have  lucked  medallions  of  silk  set 
into  the  flounces,  with  insertions,  and  the  whole  finished 
with  wide  ruffles  of  lace.  Coming  down  to  more  popular 
hues,  the  moire  petticoat  has  proved  somewhat  of  a 
disappointment  to  the  trade,  as  i'  has  not  sold  up  to  the 
expectations  formed  for  it.  Possibly  as  the  wider  skirt 
gains  ground   it    will  be  more  popular. 

Moirette  is  a  material  that  makes  a  very  attractive 
skirt,  and  skirts  of  this  material  are  being  taken  freely 
for   the  Spring   trade.       Silkettc,     a   mercerized   sateen   is, 


however,  the  great  seller  in  Hie  cheaper  lines,  and  if  of 
fairly  good  quality  makes  an  extremely  useful  skirt. 
Buyers,  should,  however,  remember  that  in  very  cheap 
lines  the  material  has  to  be  poor,  and  the  cu1  and  finish 
has  to  match.  Though  there  is  some  call  for  these,  no 
retailer  ever  vet  built  up  a  good  skirt  department  on 
them.  The  only  wa1  to  build  up  a  successful  department 
:s  1o  push  a  standard  article,  and  not  one  likelv  to  come 
to  pieces  with  a  week's  wear.  It  is  this  cheapening  of  a 
fabric,  thai  at  a  moderate  price  has  given  good  satisfac- 
tion, that  has  driven  many  a  useful  material  out  of  the 
market;  for  a  woman  is  very  apt  to.  complain  of  the  wear 
of  a  material  and  not  at  the  same  time  to  state  the 
price  she  paid.  "I  bought  a  sateen  skirt,  and  I  got  no 
wear  from  it,"  she  will  say,  but  she  does  not  tell  that 
she  paid  only  50c  for  her  skirt.  That  part  she  keeps  to 
herself. 


HANDKERCHIEFS. 


NEW   lines  of  sample  handker 
are  now  showing  and   favc 


idkerchiefs  for  the  Spring  trade 
/or  seems  pretty  evenly  di- 
vided between  lace,  and  embroidered  lines.  The  Swiss 
makers  are  showing,  besides  their  lace  and  embroidery 
samples,  samples  of  silk  handkerchiefs  in  pale  sky,  pale 
pink,  etc.,  daintily  embroidered  in  silk,  in  self  tone,  or 
white.  A  few  white  ones  are  also  shown,  embroidered  in 
pale  shades.  Ladies'  handkerchiefs,  of  all  kinds,  are  very 
small  in  size,  and  of  very  sheer  material,  so  as  not  to 
take  up  much  room,  pockets  being  minus  in  fashionable 
gowns. 

There  is  an  increasing  demand  for  linen  handkerchiefs, 
and  one  Belfast  firm  is  showing,  here  a  line  of  lace  anil 
linen  samples,  in  which  the  lace  is  hemstiched  1o  the 
lawn  in  such  a  manner  that  it  is  difficult  to  tell  from 
hand  work.  Besides  the  lace,  dainty  little  sprigs  of 
embroidery  are  also  introduced.  The  holiday  trade  for 
the  past  Christmas  was  marked  by  a  decided  revival  of 
interest  in  real  lace  handkerchiefs,  and  nuite  a  number 
were  sold  in  Duchesse,  Honitoh,  fine  Cluny,  and  Maltise. 


VEILINGS. 

""1  UK  trade  is  preparing  with  every  confidence  in  the  fu- 
ture, for  the  veiling'  trade  of  1004.  The  strength  de- 
veloped by  the  veil  in  the  past  season,  and  the  manner 

in  which  veils  have  been  worn  right  on  through  the  Winter, 
proves  that  they  have  not  lost  any  of  the  strong  hold  they 
have  gained  on  the  public's  taste.  The  trade  has  un- 
doubtedly the  motor  craze  to  thank  for  the  popularity  of 
veils,  as  comfortable  and  becoming  styles  id'  wearing 
large  veils  were  first  introduced  for  wear  in  this  sport,  and 
women  have  got  into  the  habit  of  wearing  them  on  all 
possible  occasions.  For  the  Spring,  many  colored  veil 
ings,  and  startling  combinations  are  shown,  but  the  Can- 
adian trade  is  acting  on  ver,y  safe  lines,  and  it  is  in  quieter 
effects  that   the  trade  is  being  done. 

In  individual  veils  there  are  quite  a  few  novelties  in 
spotted  effects,  the  veil  powdered  over  with  spots,  and  the 
border  in  a  pattern.  A  vandyke  and  battlement  pattern, 
in  black  and  white  spots,  was  one  shown,  and  a  Creek  key 
was  another.  Floral  and  leaf  patterns  are  also  shown. 
Bright  red  veiling  in  very  tine  mesh  net  with  tiny  two- 
loned  spots  is  another  popular  novelty,  but  the  brown 
veil,  it  is  predicted,  will  be  the  general  favorite  this 
Spring.  In  Tuxedos,  fish  nets,  and  various  kindred 
weaves  there   is  the  usual  showing  of  novelties  in  broken 
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Irving  Umbrella  Company 


MANUFACTURERS 
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HINE,  PARKER  &  CO. 

MMITEO. 

LONDON,  ENG. 

MAN  F  RS    HOSIERY  AND   UNDERWEAR 
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a  li'w    weeks 


SPECIAL    VALUES    IN 
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Underwear. 
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checks,  etc.     A  distinct   novelty,  however,  is  the  Vandyke 

pattern  . 

A  line  of  shaded  veils  were  shown  by  a  leading-  firm, 
and  they  seemed  to  have  a  deal  of  confidence  in  them,  but 
they  would  hardly  meet  the  wants  of  the  ordinary  trad". 
The  very  Large  veil  that  envelopes  the  head  and  face  i^ 
the  latest  expression  and  will  be  popular  for  boating  an  1 
outing  wear,  while  artistically  arranged  drapery  veils  will 
"e  very  smartly  worn  on  most  occasions. 


LACES. 

INTEREST  at  present  is  centred  in  the  silk  fiber  laces 
These  promise  to  he  much  in  demand  lor  millinery 
purposes.  The  latest  development  in  these  laces  is 
the  centering  and  outlining  of  the  pattern  with  gold.  This 
makes  a  most  attractive  laee.  either  in  creamy  white  or 
in  black.  Black  and  white,  not  a  grey  effect,  but  a  clear 
black  and  white,  is  among  the  novelties  shown  and  this 
is  to  be  followed  by  two-tone  effects  in  blue  and  white, 
brown  and  white,  champagne  and  white,  etc.  The  pecu- 
liarity of  these  two-toned  laces  is  that  the  principal  parts 
of  the  design,  in  white,  is  detached,  and  stands  away 
from  the  colored  ground.  This  class  of  laces  comes  in  all 
widths  of  bands,  and  in  gnloons,  and  medallion  effects. 

Another  new  lace  is  the  machine  made  macrimi.  This 
lace  is  also  two-toned.  The  ground  being  a  filet  net  with 
a  raised  pattern  in  champagne.  These  are  shown  in 
bands  up  to  12  inches,  and  also  in  the  allover.  The  wide 
bands  are  intended  for  panels  down  the  front  of  the 
skirt,  and  the  allover  will  be  used  for  yokes,  and  under- 
sleeves,  while  the  narrower  bauds  will  go  with  them. 
These  laces  are  intended  for  the  trimming  of  bright 
worsted    voiles,    alpacas,    Sicilians,    mohairs,   etc. 

The  representative  of  a  big  Canadian  wholesale  house 
has  just  been  visiting  the  New  York  market,  making  a 
special  examination  of  the  Spring  and  Summer  styles  in 
laces.  He  states  that  in  heavy  laces  ami  insertions  there 
is  a  wide  use  of  guipures,  button.  Mexican  and  escurial 
effects.  The  last  mentioned  'are  also  popular  as  a  trim- 
ming for  waists.  Embroideries  are  also  shown  frequent- 
ly with  Mexican  and  button  effects. 


EMBROIDERIES. 

THERE  is  no  doubt  about  the  position  of  embroideries 
in  the  trade  this  Spring,  and  the  retail  houses  that 
have  made  their  show  of  new  styles,  have  amply 
reaped  their  reward.  The  demand,  particularly  for  corset 
cover  widths,  has  been  very  strong.  Allovers  are  also 
going  well,  and  any  pattern  in  insertion  and  edges  tha' 
shows  novelty  sells  well.  Teneriffe  effects  are  well  repre- 
sented, and  so  are  the  broderie  Anglais.  In  the  cheap 
lines  the  sale  has  been  large,  and  if  there  is  anything  of 
a  bargain  on,  it   is  not  hard  to  gather  a  buying  crowd. 

VEILINGS  IN  PARIS. 

WRITING  from  Paris  a  corespondent  says:  •'  The 
great  thing  all  hats  have  in  common  is  the  veil, 
which  contains  yards  of  material,  and  is  arranged 
and  worn  only  after  hours  of  artistic  handling.  Whether 
of  tulle,  chiffon  or  lace  the  veil  floats  loosely  about  the 
head  and  shoulders,  sometimes  thrown  to  hang  back  or 
at    one    side,   sometimes    falling    over   the    face   and    looped 


up  at  the  back,  only  to  fall  in  a  Ion-  cascade  of  lac-  ends, 
the  two  sides  being  often  arranged  in  a  dissimilar  man 
ner.  On,.  wel]  known  Parisian  woman,  at  the  Auteuil 
races,  wore  with  a  dress  of  white  chiffon  velvet,  and  a 
long  cloak  of  chinchilla  fur.  a  rather  large  poke  shaped 
hat  of  black  velvet  with  a  veil  of  black  chantilly  lace 
thrown  over  the  whole  hat.  its  folds  lightly  caughi  and 
partially  covering  some  knots  of  old  ping  satin.  This 
lace  and  veil  hung  down  the  side  of  the  head  covering 
shoulders  ami  arm.  its  drapery  falling  shorter  off  the 
back  of  the  brim  upon  the  hair.  .Madame  Calve  too.  wore 
a  black  lace  veil  so  arranged  that  the  falling  ends  were 
divided  at  the  back  by  a  splendid  carved  Spanish  gold 
comb,  while  near  her  sat  a  well-known  member  of  th  • 
American  colony,  wearing  a  toque  of  chinchilla,  about 
which  was  wound  a  thick  veil  of  antique  green  chiffon. 
It  was  wound  around  the  brim  so  that  it  framed  the  face, 
and  the  ends  were  simply  knotted  at  the  back  and  hung 
straight  down   to  the  seat   of  the  chair. 


KID  GLOVES. 

rffERE  is  a  decided  feeling  in  favor  of  suede  gloves. 
All  shades  of  grey  are  to  be  good  sellers.  White,  of 
course,  is  sure  to  be  in  demand,  and  black  suedes  are 
favorably  spoken  of  for  some  trades.  A  correspondent 
from  Grenoble  says  that  the  year  just  closed  has  not  been 
a  very  satisfactory  or  prosperous  one  in  the  kid  glove 
trade  there,  and  manufacturers  are  looking  to  the  future 
to  make  up  for  past  losses.  During  December  many  cut- 
ters were  out  of  employment.  This  was  noticeable  thai 
December,  as  a   rule,  is  a  busy  month   with   them. 

Spring  orders  have  been  backward,  and  are  only  now 
coming  to  hand,  but  a  good  number  of  the  men  have  now 
got  to  work  on  the  goods  for  the  coming  season.  As  th  ! 
demand  for  suedes  has  been  growing  steadily  for  some 
months  past,  prices  are  stiffening.  These  goods,  in  con- 
trast with  kid,  are  still  made  in  four  buttoned  and  some- 
times in  three  buttoned  lengths,  but  in  glace  kid  the  stvle 
has  gone  completely  to  two  and  one  button  lengths.  Two 
more  large-firms  are  going  direct  to  the  retail  trade.  This 
is  a  sign  of  the  times,  as  glove  buyers,  both  large  and 
small,  go  more  and  more  each  year  to  the  manufacturer 
to  buy. 


BELTS. 

rp  HERE  is  not  much  enquiry  for  belts  just  at  the  present 
1  lime.  Perhaps  the  fact  that  widths  and  styles  are 
rather  uncertain  has  something  to  do  with  it,  but  the 
tendency  certainly  seems  to  be  towards  wider  belts. 

The  only  line  in  which  then  seems  to  be  any  particu- 
lar movement  is  in  the  crush  leather  effects,  but  a  revival 
of  interest  is  expected  with  the  opening  up  of  Spring  trade 
in   fabric  lines. 

Some  narrow  widths  are  still  showing,  but  it  would  not 
be  safe  to  buy  them  except  lor  present  sale,  as  everything 
points   to   wider  effects   in   belt    lines. 

High  girdles  are  most  popular,  as  they  go  with  the 
newer  styles.  These  girdles  are  deep  below  the  waist 
line  both  back  and  front  and  high  above  it.  coming  to 
sharp  points  both  up  and  down.  They  are  made  of  soft 
leather  as  well  as  silk,  and  the  leather  ones  often  have 
fastenings  of  harness  buckles,  and  eyelet  holes. 
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Our  salesmen  are  on  their  way  to  you. 
They  have  the  latest  creations  in  Collars. 

Exclusive  novelties  for  women. 

The  newest  styles  for  men. 

See  our  latest  Wing  Collar. 

Ask  for  our  "Josephine." 
Be  sure  to  see  the  New  Kerchief  Point. 

Novelties  shown  by  us  alone. 
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BERLIN,  ONTARIO. 


»a 


Dry    Goods 

Review 


DRESS    ACCESSORIES 


Feb       l'U)4 


Soft  patenl  leather  is  made  into  crush  belts,  and  these 
arc  about  5  inches  wide  all  round.  The  fronl  is  passed 
through  a  round  buckle,  finishes  in  a  wide  loop  like  end. 

In  more  expensive  lines  studded  belts  are  being  favor- 
ably received,  in  velvet,  kid  and  elastic.  It  would  be 
strange  it  the  present  feeling  for  gold  did  not  find  expres- 
sion in  bell  lines.  A  recent  Paris  importation  was  of  wide 
gold  elastic,  and  was  studded  with  cut  steel,  and  opals. 
This  id'  course  was  much  too  expensive  a  belt  for  the  popu- 
lar trade,  but    it   shows  what   the  tendency  is. 


Though  belts  may  be  slow  sellers,  many  buckles  and 
bell  sets  are  selling,  as  these  can  be  utilized  with  a  rib- 
bon  to  match   the   waist  . 

The  fancy  for  deep  girdles  is  bringing  in  the  lone 
buckle,  and  these  will  be  used  as  a  stay  to  the  crush 
girdles  of  velvet  or  silk . 

Waist  sets  are  still  meeting  with  favor,  and  are  sell- 
ing readily  for  the  Spring  trade.  This  is  another  indi- 
cation of  the  popularity  of  shirt-waists  in  the  coming  sea- 
son . 


HON.    LOUIS    JOSEPH    FORGET. 


rP  II  K  new  president  id'  the  Dominion  Cotton  Mills  Com- 
1  pany  fulfills  all  the  requirements  of  one  to  take  that 
position  and  follow  the  late  Andrew  F.  (iault.  "An 
astute  and  enterprising  man  of  affairs"  he  has  been  called. 
It  can  be  added  that  he  is  one  of  the  most  successful  and 
respected  of  Canada's  business  men. 


Hon.  L.  J.  Forget 
President  of  The  Dominion  Cotton  Company. 

Hon.  Louis  .Joseph  Forget,  member  of  the  Senate  of 
Canada,  banker  and  stock  broker,  president  of  the  Riche- 
lieu and  Ontario  Navigation  Co..  and  of  the  Montreal 
Street  Railway,  director  id'  Notre  Dame  Hospital  and  of 
the  Royal  Victoria  Life  Insurance  Co..  and  officially  con- 
nected   with    several    educational    and    charitable    institu- 


tions,  is  51   years  of  age.      He   is   a    French-Canadian  bv 
birth  and  a  thorough  British  Canadian  in  sentiment. 

He  commenced  his  commercial  life  as  a  stock  broker. 
and  until  a  few  years  ago  devoted  almost  all  his  time  to 
that  business.  But  becoming  interested  in  the  manufac- 
turing industries  of  Canada,  first  in  the  manufacture  of 
yarns  and  afterwards  in  cottons,  it  was  not  long'  before 
he  became  a  prominent  figure  in  that  connection.  His 
ability  to  direct  great  enterprises;  his  tenacity  of  purpose 
and  thorough  knowledge  of  the  requirements  of  the  Can- 
adian market  gained  for  him  the  high  position  of  presi- 
dent of  one  of  the  most  important  manufacturing  concerns 
in  the  Dominion . 

A  Montreal  business  man  whose  interests  have  brought 
him  into  close  contact  with  Mr.  Forget  for  some  years,  lias 
written  as  follows  to  "  The  Dry  Goods  Review  "  regard- 
ing the  new  president:  "  Hon.  Louis  Forget  has  devoted 
most  of  his  life  to  stock  broking,  but  for  the  last  few  years 
has  been  interested  in  the  yarn  and  cotton  manufacturing 
business.  He  is  a  man  of  great  grasp  of  affairs,  and  of 
but  few  words.  Indeed  his  manner  reminds  one  of  Mr. 
-I.  Pierpont  Morgan,  except,  perhaps,  that  he  has  a  much 
greater  degree  of  polish.  Mi'.  Forget  is  one  of  the  class 
of  men  which  it  benefits  Canada  to  have  at  the  helm  of  her 
huge  institutions.  He  is  not  swayed  hither  and  thither 
by  every  breath  of  wind,  and  does  not  go  round  crying 
•  poor  mouth  '  for  live  days  in  the  week.  In  politics  he 
is  a  Conservative  and  a  protectionist;  in  fact  he  is  the 
principal  owner  of  Le  Journal,  the  French  organ  of  the 
Conservative  party.  " 

Mr.  Forge!  is  thus  a  man  who  has  pronounced  views  on 
matters  coming  under  his  eye,  which  is  perhaps  better  than 
that  he  should  have  too  little  confidence  in  his  own  opin- 
ions. A  strong  man  is  what  is  wanted  in  the  place  he 
occupies,  and  that  he  has  great  strength  of  character  is 
denied   bv   none. 
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Star  Mantle  Mfg.  Co.    "SStS 

35  Lemoine  St..       MONTREAL 
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Whitfield,  Mayall  &  Co. 

Manufacturers'  Agenls  and  Importers  of 

Hosiery,  Underwear,  Laces,  Embroider- 
ies, Novelties,  Etc.,  Ladies'  Belts, 
Blouses,  Etc. 

Alio  manufacturer*  of  special  lines  of  TOILET  POWDERS 


IHIIII    AND  SHOWROOMS 


14  Place  Royale, 


ii    BOX  1166 


-     MONTREAL. 

TELEPHONE      MAIN  1637 


EIDERDOWN 

SACQUES     and     GOWNS 

WARM,      COMFORTABLE,      ECONOMICAL. 


Retailers  cannot  afford  to  be  without  these  goods. 

THE  GALT  KNITTING  CO.,  im  GALT. 


HENRY  MATIER  &  CO. 


BELFAST 


LIMITED 


CAMBRIC  HANDKERCHIEFS  and  LINENS, 
MANUFACTURERS  and  BLEACHERS. 


Factories  :/LUROAN'  -Jf 

[  DROMORE.  ^ 


NEW   YORK 
17  and  19  WHITE  8T. 


PAQUETTE  BROTHERS, 

627  BOARD  OF  TRADE  BLDO,       -       MONTREAL. 
Tel.  Main  3971.  Sole  AtfentH  for  Canada 


THE      (SAJONIC)    SECURE 

r»<OF     MAS* 

HAT    PIN. 


KaTA  HUSHED    1880 


THIS  POINT  SECURES   THE  PIN   IN 


^ 


THE    PIN    THAT    WON'T    PALL    OUT. 
Hade  bj  the  original  safety  pin  tirm 

J.  NICKLIN  &  CO.,    Birmingham,  England. 

Agent     F.  P.  ROQER,  Carlaw   Building,  TORONTO. 
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MERCHANTS  IS  CANADA 
can  do  ;i  targe  and  very 
profitable  business  with 

Ringbeim's 
Ramie  Tibre 
Underclothing 

THE  MOST  IMPORTANT  DISCOVERY 
IN  HYGIENIC  SCIENCE. 


Ramie  Kihre.  beside  In  innumer- 
able advantages  not  contained  inaiiv 
other  liiir...  has  In  Itself  combined  all 
the  good  properties  ol  uo.il.  silk,  linen 
and  cotton,  but  none  of  their  bad 

It  presei  les  and  restores  bealtb.  re- 
ceives the  endorsement  of  physlcnuis 
the  world  over  and  Is  persutentlv  re- 
commended bj  all  who  »ear  it. 

be  retailed  In  Canada  with  big 

nrotit  for  $5  per  suit  ;  prices  in  the 
United  States  $6.50  ami  $7.  on 
account  of  higher  <luty. 

Write  for  our  booklet  "  About 
Ramie."    samples,    prices    ami    other 

Information. 

We  can  deliver  our  goods  to  Canada 
from  United  States  bonded  ware 
houses  or  direct  trom  our  factory  in 
Sweden. 


Rinqheim  Schlichten  Ramie   Mfg.  Co., 


INVENTORS    1M>  -.ill  I    \\  \  \  I    y  \ 


factory     Carlskrona ,  Sweden.        Plantations   In   Lhlna. 
General  Offices    for   the    American    Continent  : 

57  Greene    Street,  NEW  YORK,  N.Y. 
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IN  the  retail  trade  clearance  sales  are  the  rule,  and 
retailers  are  making  every  effort  to  reduce  before 
stock  taking  the  stocks  of  furs  on  hand.  In  fur- 
riers' windows  juice  tickets  are  very  much  in  evi- 
dence. Coats,  particularly,  are  marked  at  tempting 
prices.  The  fact  that  a  certain  section  of  the  buying  pub- 
lice  that  is  generally  a  large  purchaser  of  extreme  novel- 
tics  in  fin's  has  been  hard  hit  in  the  stock  market  and  has 
not  bought  as  freely  as  usual,  is  one  reason  that  clearance 
sales  are  now  been  pushed  in  the  larger  towns.  The  furs 
shown  are,  however,  strictly  up-to-date,  with  perhaps  the 
exception  of  a  few  mink,  and  Alaska  sable  ruffs,  and  as 
they  are  so  desirable,  a  clearance  should  easily  be  made 

in  stocks. 

*  *     * 

Taking  the  season  on  the  whole,  trade  has  been  satis- 
factory. Furs  are  a  necessity  during  American  Winters, 
and  at  the  present  moment  Dame  Fashion  looks  with  a 
most  favorable  eye  on  furs.  The  season  of  1903  opened 
early  and  very  favorably.  Prices  were  high ;  in  fact  they 
were  so  high  in  the  better  known  furs,  that  for  the  popular 
tiadi!  n  any  of  the  less  known,  and  less  expensive  kinds 
hav."  been  called  into  requisition. 

*  *    * 

The  chief  feature  of  the  season  undoubtedly  has  been 
the  way  in  which  moleskin  leaped  into  popularity.  Early 
in  i  l.e  season  were  fears  expressed  that  the  demand  would 
In'  greater  than  the  supply,  but,  as  usual,  the  dyer  and 
manufacturer  came  to  the  rescue  and  muskrat,  rat,  shaved 
grey  squirrel,  rabbit  skins,  and  it  is  said  even  the  skin  of 
pool  puss,  were  dyed  and  made  to  pass  as  mole.  A  plush 
too.  is  on  the  market  that  is  a  verv  fair  imitation. 


FURS  IN  1904. 

FASHION  has  persistently  favored  furs  for  the  past 
five  or  six  years  in  spite  of  the  steady  advances 
made  in  price,  but  the  trade  is  beginning  to  realize 
thai  it  is  possible  to  force  prices  up  so  high  that  the  de- 
mand will  be  seriously  interfered  with.  It  must  be  re- 
membered that  the  ultimate  success  of  the  fur  trade  de- 
pends on  the  public,  and  it  will  be  well  to  remember  that 
the  popularity  of  furs  with  the  general  trade  depends 
largely   upon   juices  remaining  within  its  reach. 

That  furs  continue  fashionable  and  jjopular  is  due 
largely  to  the  dyer  and  manufacturer,  as  the  continued 
improvements  in  dyeing  have  enhanced  the  value  of  many 
skins  that  have  been  hithertofore  unattractive,  while  the 
manufacturer  has  made  such  jjrogress  in  the  creation  of 
beautiful  styles  and  attractive  shapes  that  is  is  difficult 
tor  the  public  to  refrain  from  buying.  Another  import- 
ant feature  is  the  importation  of  foreign  furs,  many  of 
which  are  cheaper  than  our  own,  and  therefore  compete 
with  ours  on  favorable  terms,  for  it  is  not  only  on  this 
continent  that  the  art  of  dressing  furs  has  advanced,  but 
also  in  Europe,  inferior  skins  are  so  wonderfully  clijiped 
and  dyed  in  imitation  of  costly  pelts  that  deception  can 
be  easilv  practised. 


In  Paris  this  Winter  monkey  skin  has  been  exploited 
by  some  of  the  best  furriers,  and  though  not  much  has 
been  seen  here,  it  is  a  fur  that  is  quite  among  the  pos- 
sibilities. It  is  a  true  1830  fur,  and  was  very  popular 
with  out  great-great-grandmothers.  Civet  cat  is  another 
fur  that  is  much  worn  by  fashionable  peojde,  over  there, 
and  it  looks  remarkably  well  with  one  color  costumes,  as 
it  is  an  ornate  fur,  with  a  marked  design  in  white.  Lynx 
is  a  fur  that  has  surjiassed  even  the  highest  expectations 
this  year,  and  perhaj)s  no  fur  has  shown  so  substantial 
an  advance,  and  well  furred  skins  will  undoubtedly  be 
wanted  for  1904,  though  jjerhajis  the  price  of  the  pelts 
will  hardly  be  quite  so  high. 

Mink  has  sold  remarkably  well,  as  it  is  a  serviceable 
as  well  as  popular  fur.  The  jn'ospects  for  the  future  of 
mink  is  one  of  America's  most  attractive  and  beautiful 
furs,  seems  to  be  very  good,  esjjecially  for  the  choice, 
dark,  well  furred  skins  from  the  northern  sections.  These 
will  be  in  great  demand  as  it  seems  likely  that  more  at- 
tention will  be  paid  to  color  in  the  coming  season. 

Racoon  has  been  one  of  the  best  sellers  with  the  gen- 
eral trade  this  season,  and  there  is  still  likely  to  be  a 
good  demand  for  it.  The  lighter  skins  that  were  suitable 
for  men's  coats  are  commanding  the  top  pi'ice,  and  the 
skins  suitable  for  dyeing  jnuposes  will  be  also  well  taken. 
Taking  it  on  the  whole,  the  outlook  for  coon  is  favorable. 

Skunk,  or  Alaska  sable,  as  most  furiers  jirefer  to  call 
it,  seems  to  be  declining  in  jxijralar  favor,  and  what  will 
be  the  outcome  of  the  sales  of  this  fur  in  London  at  the 
fur  sales  is  impossible  to  determine,  but  it  is  certain  unless 
the  demand  imjnwes  exporters  are  going  to  suffer  some 
loss.  Perhajis  the  fact  that  it  does  not  lend  itself  well  to 
the  prevailing  styles  may  account  in  some  measure  for  its 
loss  of  popularity,  for  it  is  well  appreciated  in  Europe  and 
is  one  of  the  best  wearing  of  furs. 

Red  fox  furs  continue  to  be  much  in  favor,  and  is  at 
the  present  moment  a  fur  that  is  growing  in  popularity 
as  a  misses'  fur.  The  dyed  foxes  such  as  sable  and  Isa- 
bella are  loosing  ground,  as  they  soon  become  shabby. 
Very  little  grey  fox  is  sold,  and  black  and  silver  fox, 
being  rare  furs,  bring  fancy  prices,  particularly  for  hand- 
some skins. 

White,  and  blue  fox,  are  both  in  the  jx>pular  class  and 
j>rices  are  likeb'  to  remain  unchanged. 

Opossum  is  a  fur,  that  has  good  prospects  before  it. 
Not,  however,  on  its  own  merits,  but  as  a  substitute  for 
more  expensive  furs,  as  it  takes  the  dye  readily  and  pro- 
duces a  most  attractive  immitation  of  stone  marten  and 
skunk.  Opossum  is  rarely  used  in  its  natural  state,  and 
the  prices  for  other  furs  largely  govern  the  demand. 

Marten  is  likely  to  again  be  popular,  as  it  is  so  similar 
to  sable  in  color  and  quality.  The  large  dark  skins  that 
can  be  matched  will  fetch  good  prices,  but  the  medium 
and  paler  skins  will  have  to  be  blended  to  make  them 
available. 

Beaver  is  rarely  seen,  ami  otter  owes  its  advancing 
price  to  the  fact  that  it  is  dyed  and  sold  as  a  substitute 
tor  seal. 

Musk  rat,  in  sjnte  of  the  slight  reaction  at  the  June 
sales,  is  likely  to  maintain  a  good,  steady  level  in  price, 
as  it  can  be  used  to  imitate  so  many  different  furs,  and 
can  be  used  for  linings  and  in  the  manufacture  of  gloves. 

Bear  is  another  neglected  fur,  and  only  the  finer  quali- 
ties with  rich  long  fur  are  selling. 
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Hats,  Caps,  Furs  and  Robes 

[f  (here  is  anything  in  thi>,  line  thai  you  wanl  jusi  .isk  us. 
Our  stock  is  nle< -to J  iVoin  the  best  manufacturers  in  Canada,  Great  Britain  ;md  othei  foreign  countries 

All     Lines     INJona/     Comple-te     F"or     F"eill     Trade. 

Spring  orders  for  prompt  shipment  receiving  everj  attention. 
See  our  travellers  or  write  us  direct. 


EDGAR,  CORISTINE  &   CO., 


MONTREAL. 


t.* 


A    WORD    OF    THANKS  I 

We  wish  to  take  this  opportunity  to  iliank  our  numerous  customers  and  friends 
'or  their  liberal  patronage  during  the  season  of  1903-4  just  drawing  to  a  close. 

We  have  endeavored  to  fill  your  orders  with  good  goods  at  reasonalj]'1  prices, 
while  in  future  we  hope  to  be  in  a  still  better  position  to  cater  to  your  wants. 

Already  we  are  preparing  for  Kail  placing,  and  bespeak  your  further  esteemed 
orders  for  next  season. 

A  FEW  LINES  FOR  QUICK  SHIPMENT  AT  REMARKABLY  LOW  PRICES. 

A.  J.  ALEXANDOR 


504  St.  Paul  St., 


WHOLESALE    FURRIER, 


MONTREAL. 


Fire  Announcement* 

On  January   l^th  fire  completely  destroyed  our  stock  and  premises  at  5  and  7   Recollet  St. 

We  have  immediately  secured  temporary  quarters  at  16  St.  Helen  St.,  where  we  are  rapidly  stock- 
ing up  with  all  new  goods  and  will  be  pleased  to  meet  customers  and  friends. 

After  May   1st  we  will   occupy  the   large  premises  at   517  to  525   St.  Paul  St.,  the  old,  well-known 
stand  of  Greene  &  Sons'  Co'y,  admirably  adapted  for  the  FOR   AND   HAT  business. 

We  trust   that  our   reputation   for  good   goods   and    prompt    shipment    will    not    suffer    by    our 
temporary  embarrassment. 

SWIFT,  COPLAND  &  CO.,  16  St.  Helen  St.,  Montreal. 

s 

Hermann  II.  Wolff  &  Co. 


170  McGill  Street, 

SOLE     DISTRIBUTORS    OF    THE' 


MONTREAL. 


Health  Brand  Underwear 

Made   in    Ladies',  Misses',   Children's  and    Men's. 
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LooKing  for  Something  Better  ? 

Then  write  us. 

The  making  of  knitted  underwear  a  little  better  than 
others  is  both  our  business  and  our  ambition. 

We    specialize  :      Ladies'    and    Children's    Underwear 
take  up  our  entire  time  and  thought. 


Selling  Agents  : 

TORONTO  : 

MONTREAL  :                   ST.  JOHN   : 

WINNIPEG  : 

McCLUNG  &  BURNS 

A.  L.  GILPIN                J.  A.  nURRAY 

BRYCE  &  CO 

The    Watson    Manufacturing    Co.,    Limited 

PARIS,    CANADA. 
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A    NEW    DEPARTUR 


KNITTED 
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TRY  THE  * 

NEW  ELLIS  S 

BRAND !  4 


****************** 


UNDERWEAR. 


NOTHING  EQUAL,  in  Canada  or  elsewhere,  in  all  the  range  of 
KNITTED  UNDERWEAR,  to  THE  ELLIS  SPRING  NEEDLE  RIBBED 
KNITTED  GOODS,  in  COMBINATION  SUITS  and  OTHERWISE, 
men's  and  ladies',  being  from  the  superior  and  peculiar  construction  of  the 
fabric,  of  a  specially  ELASTIC  and  UNSHRINKABLE  character,  and 
combining  all  the  qualities  which  go  to  make  up  perfectly-fitting  and 
comfortable  underwear. 

Do  not  fail  to  ask  for  these  goods,  and  do  not  consider  any  other  lines 
on  the  plea  that  they  are  "  just  as  good,' '  which  means  that  THE  ELLIS 
SPRING  NEEDLE  RIBBED  UNDERWEAR  is  a  superior  fabric  to  any 
other  make. 

The  Ellis  Company  are  the  only  makers  in  Canada  of  these  beautiful 
goods,  being  the  sole  users  in  the  Dominion  of  the  necessarily  fine  and 
patented  machinery. 


THE  ELLIS  MANUFACTURING  COMPANY, 

FACTORY    AT     HAMILTON,     ONT.  Limited. 

Selling  Agents :     Dignum  &  Monypenny,  Toronto  and  Montreal 
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Ladies' 
Wear 
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Men's 
Wear 


Till',  astonishing  Btate  of  the  raw  cotton  market 
has  placed  underwear  manufacturers  in  a  posi- 
iinii  thai  i>  apt  i"  ii'll  againsl  them  with  the 
wholesaler,  NTol  thai  they  are  to  blame,  ex 
cepl  in  their  shortsighted  policy  of  cutting 
prices  againsl  each  other,  bu1  ili«'  buyer  is  apt  in  look  t < »< • 
earelesal]  ;ii  existing  conditions  and  those  of  lasl  year. 
When  prices  I'm-  1903  were  announced  there  was  a  rather 
foolish  Btrnggle  among  the  manufacturers  and  the  level 
went  awaj  down  below  the  previous  year  as  much  as 
20  per  cent,  in  some  lines.  Anil  all  this  in  -pile  of  the 
('act  that  labor  was  dearer  ami  harder  to  obtain,  and  ma- 
terial higher  than  during  the  year  before.  This  of  course, 
suited  the  merchant,  for  he  was  able  to  buj  a  piece  oi 
underclothing  at  a  price  thai  yielded  him  an  extra  profil 
of  almost  Ave  cents.  When  prices  were  issued  during 
the  past  month  there  would  not  have  been  much  comment 
upon    a    return    to    1902    prices,   ami    buyers   would    perhaps 

have  remembered  that  L903  prices  were  below  the  aver- 
age, ami   the  resull   Only  of  a  price  Cutting  contest   between 

mills.      Hut    unfortunately    tor  everyone     concerned,   th 
present    raw   cotton  situation  ma'tes  an  advance  over  th' 
figures  of  1902  necessary.     The  sudden  and  ureal  increase 
will  he  a  disagreeable  feature  to  handle  by  manufacture! 
ami  wholesaler,  ami  particularly  by  the  former  for  he  will 

have  the  complaints  of  both  wholesaler  and  retailer  I  > 
meet.  It'  proper  quotations  had  been  made  last  year,  the 
rise  this  year  would  have  been  explainable  and  accepted 
by  anyone  who  knows  the  state  of  the  raw  market,  hut  n 
was  certainh  inconsiderate  of  raw  cotton  to  soar  so  high 
immediately  following  a  year  of  depressed  prices.  Hal 
manufacturers   foreseen   it    they   would   not    have  been  si 

eager  last  year  to  undersell  each  other.  Trice  cutting 
both    retail    and    wholesale   usually   ends   in   such    a    manner 

As  an  example  of  jusl  what  difference  will  be  felt  in 
the  new  list,  one  line  can  be  taken.  In  L903  this  was  sol  1 
ti")  cents  a  dozen  cheaper  than  during  1902  and  for  1904 
it  has  gone  up  a  dollar  above  last  year.  This  is  onlj  '"' 
cents,  .pi'  three  cents  a  garment  over  averag'" 
prices,  hut  it  is  lasl  year's  standard  thai  will  be 
remembered  ami  over  eighl  cents  a  garmenl  is  i 
serious  thing.  If  the  mills  do  not  again  be 
mo  cutting  each  other's  throats,  this  difference  must  be 
borne  partially  by  wholesaler  or  retailer,  for  a  customer 
will  not  pay  hoc.  tor  what  he  gnl  this  Winter  tor  50c. 
Of  course  all  lines  do  not  vary  as  much  as  this,  but  all  in 
which  cotton  appears  will  be  found  to  be  substantially 
higher  than  lasl  year,  ami  a  trifle  higher  than  the  yet 
before.  There  max  be  a  disposition  on  the  part  of  some 
of   the   mills   to   meet    the    increased    prices   by    lowering   the 

quality  of  the  goods,  and  this  may  be  done  in  some 

without  much  injury  to  anyone,  bill  the  consumer.  II  - 
must   resl  satistied  in  the  fad   that   he  is  getting  the  worth 

ol    his  n  i  ne\    at    an\    rale 


The  uncomfortable  position  in  which  the  manufacture < 

is   placed,   ami    his   inability    to   discover  a    method   of  s:i!i- 

faetorily  dealing  with  it,  is  shown  by  his  unwillingness  ••• 

reveal  his  price-.     With  \ «*i  \  feu  exceptions  all  price  li-' 

have  been  zealously  withheld  beyond  the  USUal  time  as  i,  . 
one   wishes  to  set    the   level   and   perhap>   be   forced    to   with 

draw   price-  when  some  other  manufacturer  outbids  him. 

Bach  has  held  back  until  he  obtained  some  idea  of  what  hi 
competitor  is  going  to  do.  and  although  he  will  say  in  a 
vague  way  that  prices  are  about  the  Name  a-  u-ual.  he  i- 
reluctanl  to  commit  himself.  In  view  of  the  war  in  price- 
that  was  carried  mi  lasl  year,  and  the  impossibility  of 
maintaining  such  low  price-  this  year,  this  is  not  to  !)• 
wondered   at  . 

The    i th    of    January    ha-    uiven    an    impetus    to    ths 

sale  of  heavy  underwear  that  has  brought  stocks,  both  in 
the  retail  and  wholesale  houses  down  to  a  minimum.  Th  • 
resull  is  that  there  is  and  will  be  less  to  sell  at  a  discount 
at  the  end  of  the  season.  A  few  H  is  true  are  offering 
Winter  underwear  at  a  reduction,  hut  the  temperal  ur. 
makes  a  \v\y  ready  -ale  lor  it  so  thai  it  does  not  last  long 
The  cheaper  lines  are  taken  up  very  quickly  and  it  is  only 
on  the  more  expensive  pure  wool  qualities  thai  reduced 
prices  may  be  said  to  be  materially  increasing  the  quanti 

ly    sold.       It    does    not    pay    to   carry    these    l; Is.    but    it    i- 

iiot    necessary    this  year  to  slaughter  prices. 

•      •      • 

Spring  underwear  ha-  -old  well  ami  many  fancy  effects 
have  been  well  taken.  A  little  more  color  than  ha-  been 
usual  will  be  a  feature  in  the  lighter  weight  underwear. 
Another  point  thai  is  impressing  itself  upon  the  mind  oJ 
the  average  retailer  is  the  fact  that  better  qualities  are 
selling  now  than  used  to  liml  favor.  Because  a  dollar 
more  is  spent  in  a  suit  does  not  mean  that  so  much  mon 
is  gone,  but  it  is  being  recognized  that  a  dollar  more  in 
cost  often  means  a  dollar  and  a  half  in  wear.  The  guar- 
anteed unshrinkable  goods  in  lighl  and  heavy  weights 
have    encountered    a    demand    thai    prove6      thai    a    man    i- 

willing  to  pay  five  or  six  dollars  for  a  suit  of  pure  wool, 

provided    he    can    be    protected    againsl    it-    shrinking    into 

uselessness  aftei    the  si ml   washing. 

•     »     • 

In   hosiery,   stran^   to  say.  there   has   been    little   if  an 

advance  and  that  confined  alino-t  entirely  to  the  low  grade* 
m  which  the  demand  ha-  been  greatest.  Perhaps  ">  per 
cent,  would  cover  the  average.  In  the  finer  class  of  goods, 
practically  no  advance  i-  quoted.  Whether  it  is  caused 
bv  satisfaction  with  existing  profits  or  by  a  fear  thai  :ir 
increase  would  be  underquoted  by  a  rival,  is  uo1  plain,  but 
it   is  certain  that   no  such  closeness  of  profit  ha-  existed  in 

ry    B8  in  underwear.      Yankee  g Is.  which  have  been 

coming  into  our  market  in  increasing  quantities  have  s 
up   1")   per  cent,   in    ladies'   lines,   and    in   children'-,   prices 
:irr  withdrawn. 
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There  is  no  doubt  that  fancy  half-hose  will  hold  a 
stronger  position  than  ever  for  the  coming  season,  and 
where  this  is  the  ease,  fancy  patterns  in  ladies'  hosiery 
will  he  just  as  popular  than  has  seized  on  this  possibility 
of  variety  in  his  attire  with  the  greatest  avidity.  It  is 
a  fortunate  thing  that  the  novelty  has  worn  off,  and  wit'i 
it  much  id'  the  desire  for  striking  effects  that  is  sure  to 
accompany  a  new  movement.  The  most  popular  thing" 
foi-  Spring  will  he  in  quiet  colors  and  patterns,  although" 
there  will -lie  ample  choice  of  "louder"  patterns  for  he 
who  desires  them.  Both  solid  colors  and  patterns  will  be 
shown.  (Jun  metal  effects  are  new  and  have  taken  well 
i  n   the  other  side  . 


LADIES'  KNITTED  UNDERWEAR. 

.TI^HOl'GH  sample  lines  of  Canadian  underwear  an' 
1  ready,  the  manufacturers  are  not  in  any  great  hurry 
to  take  orders;  indeed  they  seem  to  be  playing  a 
waiting  game,  and  as  one  agent  put  it,  "  We  prefer  t!i3 
ether  fellow  doing  the  missionary  work."  Prices  on 
heavy  cotton  and  on  union  lines  will  certainly  be  much 
higher  and  very  much  in  advance  of  those  quoted  last 
Fall,  and  the  merchant  will  have  to  break  away  from  the 
hard  and  fast  prices,  and  grade  according  to  cost. 

Some  houses  in  the  States,  it  is  said,  have  withdrawn 
some  well  established  numbers  from  their  lines  as  tha 
quality  could  not  be  maintained,  and  as  a  result  instead 
of  25c.  lines  50c.  or  $4.50  goods,  will  be  the  cheapest  car- 
ried . 

On  all  wrol  underwear  the  situation  does  not  seem  so 
complicated,  and  though  prices  are  very  firmly  held  the 
advances  that  have  been  made  do  not  amount  to  more 
than  5  per  cent.  This  advance,  however,  has  only  been 
made  in  the  lower  grades  or  in  the  case  of  lines  that  in 
other  seasons  have  proved  very  popular  sellers.  On  the 
higher  grades  of  imported  English  underwear  there  ha-. 
been  no  advance  whatever. 

At  this  time  there  are  some  underwear  lines  that  ap 
pear  quite  cheap  in  comparison  with  others,  while  others 
may  appear  unreasonably  higb.  This  is  always  the  case 
when  prices  are  advancing,  as  manufacturers  and  jobbers 
always  keep  to  the  old  prices  as  long  as  possible.  On  the 
SO  odd  lines  carried  for  an  English  firm,  advances  have 
only  been  made  on  a  few  lines,  owing  to  the  fact  that  this 
firm  have  only  exhausted  their  supply  of  some  few  grades 
of  yarn.  The  fact  that  some  manufacturers  are  well  sup- 
plied with  yarn  bought  before  the  advance  to  the  present 
level  and  that  others  are  bare,  made  price  lists  very  un- 
even, but  this  must  always  be  looked  for  when  there  is  an 
advancing  market . 

That  retailers  are  pretty  well  posted  as  to  the  situation 
is  proved  by  the  fact  that  where  travellers  have  been  on 
the  road  liberal  orders  have  been  placed. 

There  is  a  lot  of  talk  about  light  weights,  and  skimp.5 
sizes,  and  the  retailer  will  do  well  to  take  into  consider- 
ation the  standing  of  the  firm  he  is  buying  from  before  !i" 
places  his  order,  as  there  is  temptation  this  season  I'.m 
manufacturers  to  resort    to  some  such   indirect    methods  of 

increasing  their  profit . 


Orders  are  now  being  placed  on  fine  imported  cashmere 
hosiery  for  Fall,  and  on  English  lines,  although  there  has 
been  no  advance,  prices  are  firm,  but  to  gain  some  very 
targe  orders  Blight  concessions  have  been  made.  The  very 
fact,  however,  that  they  were  so  slight  when  the  size  of 
the  order  is  taken  into  consideration  is  an  added  proof  of 
flic  firmness  of  hosiery  prices.  A  firm  here  that  handles 
American  cotton  hose  was  notified  .January  20th  that  there 
was  a  further  advance  of  1.")  per  cent,  on  women's  lios  ., 
and  as  children's  goods  cost  nearly  the  same  as  women's 
fo  handle,  and  yet  have  to  be  sold  at  a  smaller  price,  as 
there  was  no  profit  in  handling  them,  the  firm  notifying 
has  withdrawn  children's  lines  altogether. 

Manufacturers  report  an  increasing  demand  for  com 
binations  anil  another  pppular  line  with  the  trade  is  the 
knitted  corset   cover. 


LADIES'  HOSIERY. 

IT    is    predicted    that    this    will    he   a   very    good    season 
for   high-class   novelties   in    fancy    hosiery — that    is   in 
cpiiet   effects   and   in   laces.       The  staple  hosiery  mar- 
ket   still    shows    a    tendency    to    advance,    and    most    lines 
are    very    much    higher    than    a',    the    corresponding    period 
of  last   year. 

The  fashion  papers  are  talking  a  good  deal  of  nonsense 
about  hose  matching  the  gown,  and  in  describing  many 
loud  and  bizarre  effects.  They  talk  about  embroidered 
monograms  on  the  instep  with  the  addition  of  intricate 
scroll  and  floral  designs,  and  inform  us  that  yellow 
stockings  are  to  he  worn  ;  that  green,  brown,  red,  and 
purple  and  other  outre  colors,  are  used  in  combinations  in 
the  the  new  Spring  stockings,  and  that  plaids  and  verti- 
cal stripes  are  to  be  in  vogue.  Just  where  the  store  is 
that  carries  these  novelties  would  be  interesting  informa- 
tion ;  but  whatever  is  said  about  colored  hoisery,  and 
though  a  sprinkling  may  be  bought  and  worn,  it  is  safe 
to  say  that  the  great  buying  public  will  again  buy  black. 
Very  sheer  hosiery  will  go  for  the  better  trade,  both 
in  silk  and  lisle  thread.  The  new  laces  have  a  four-inch 
top  for  gartering,  as  the  suspender  holders  destroyed  the 
lace  fabric  to  such  an  extent  that  it  made  this  class  of 
stocking  come  expensive. 

Late  December  advices  from  Chemnitz  say  that  prices 
there  are  unchanged,  hut  are  nol  likely  to  be  lower,  as 
yam  is  on  the  up  grade.  Staple  hosiery  has  not  been 
bought  in  large  quantities,  as  buyers  are  awaiting 
developments.  Fancy  stripes  are  slow,  and  there  is  a 
growing  demand  for  solid  colors.  Tans,  in  all  shades, 
from  light  tobacco  to  seal,  arc  mostly  inquired  for. 
Grey  sells  in  medium  shades,  and  blues  in  dark  shades 
bordering  on  navy  are  also  sidling.  Embroidered  hose 
are  in  better  demand,  and  there  is  quite  an  interest 
shown  in  colors  with  a  small  embroidered  pattern  in 
silk.  Lace  hose  is  in  good  demand,  and  in  embroidered 
cashmere    hose   some    very    attractive   styles    are   showing. 


CONFINING  THEMSELVES  TO  THE  RETAIL  TRADE. 

The  Gcderich  Knitting  (V.,  Limited,  Goderich,  Out., 
manufacturers  of  "  Alaska  "  brand  hosiery  and  mitts. 
have  decided  to  confine  themselves  fo  the  retail  trade. 
Thev  have  hitherto  sold  through  the  wholesale  trade. 
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KM  Tit  I)    GOODS 


Dry    Cood« 
)•   .    vi.- w 


ANNOUNCEMENT 


To   the    Retailers    of    Pry    (ioods    and 
Men's  Furnishing!  of  Canada. 


WE   ARE    PRODUCING  A 
COMPLETE     RANGE   OF 

Men's  Knitted  Golf  Gloves 


Women's  " 

Misses' 

Youths'  " 

Infants'  Knitted  Woollen  Mitts 

Children's  " 

Women's  " 

Men's 

Youths'  " 


FOR   SEASON  OF  A|J  T  U  M  N      |  QQ4 


in  i  Richard  8.  Bakkr  Compahi  .  our  Belling 
Agents,  w ill  Bubmll  to  yon  ooi  unequalled  values 

ill  due  time  to  serine  !,>r  you  good  ileli\  eiieS, 


The  Stratf:rd  Knitting  Co., 

STRATFORD,  ONT. 


Crescent    fZ 
Hosiery  and  Underwear 

&•  Lennard 

&  Sons 


DUNDAS.    ONT. 


Manufacturers  of  all  kinds  of  Ladies', 
Misses'  and  Children's 

RIBBED  UNDERWEAR 

in  Cotton,  Wool,  Worsted,  Merino, 
and  Silk,  and  "Bolton's"  process  for 
Unshrinkable  Underwear. 

GUARANTEED    UNSHRINKABLE     AND 
NON-FELTING. 


SOLR   SELLINO  AdENTS 

The  Richard  L.  Baker  Co. 


28  Wellington  St.  West, 


TORONTO,  ONT 


TO  THE  RETAIL  TRADE,  1904: 


Owing  to  steady  increase  in   our  Retail    Business,    we   find   it   necessary,   with    the  com- 
mencement of  L904,  to  devote  cur  WHOLE  attention  to  the  RETAIL   TRADE. 
We  shall,  therefore,  be  able  to  give  this  trade  much  better  service  than  heretofore,    and   we 
are  sure  the  change  will  he  beneficial  to  our  many  customers. 


°hi    MAPLE  LEAF  BRAND 
Hosiery,  Fine  Mitts  and  Tocques 


AND 


^r   ALASKA    BRAND 
Lumberman  Socks  and  Mitts 


1 

ALASKA    BRAND 


will  be  consequently  better  values  than  previously,  and  can  only  lie  bought  through  agents  for 
different  territories  as  below,  or  direct  from  our  office. 

Retail      Trade      Only. 


PROMP~  DELIVERIES.  SATISFACTION  GUARANTEED.  EVERY  PAIR  WARRANTED. 


The  Goderich  Knitting  Co.,  ™^   ...Goderich,  Ont. 


J.  E.  LEWITT,  Manager. 

SELLING    AGENTS: 

afcCLUNG  &  BURNS.  I     1    GILPIN,  ./   If.  PA  TNI 

fSBoySt.  dAoTempUBMg  Ilox  « 1  < 

Tormmmt  Out  Montreal   Quebec  Winnipeg,  Mam.    X  IT  T    II  (' 


Established   1895. 


FRED.  S.   WHITE, 

St.  Stephen,  SB., 
Far  Maritime  Provinces. 


|n| 


Dry    Goods 


Feb..    190t 
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WITH    THE    TRAVELLERS 


R.  H.  MITCHELL. 

EGINNING  his  travelling  life  in  1873  Mr.   R. 
11.  Mitchell  has  an  uninterrupted  term    of  31 
years  and  all  of  thai  has  been  spent  on  prac- 
tically   the   same    route  — that     known    as   the 
northern— and  20  vears  of  it  with  his  present 
employers  the  W.  P.  Brock  Co.,  Toronto. 
During  his  hist  years  on  the  road  he  was  with  R.  H. 
1 1  ray  cv   Co.,   wholesalers  in   men's  furnishings  and  fan  y 
dry  goods,  going  from  them  to  John  Robertson,  Son  &  C  >.. 
afterwards  J.   \V.   Gale  &  Co. 

Mr.  Mitchell's  territory  evlends  north  to  North  Bay 
and  includes  all  the  branch  lines  which  reach  Owen  Sound, 
Collingwood,  Penetang,  etc.  In  '73  the  railway  stopped 
at  Orillia.  From  here  boal  vvas  taken  in  Summer  to 
Washago  and  the  rest  of  the  trip  through  Gravenhurst 
Bracebridge,  Huntsville,  Burk's  Kails  and  Parry  Sound 
was   done    on    wheels.       Burk's    Palls    was    the     terminus 


Mitchell. 


north.  The  Toronto.  Grey  and  Bruce  had  got  no  further 
than  Orangeville,  the  liveries  providing  all  further  trans- 
portation. His  first  trip  was  ;n  extensive  drive  through 
Meat'ord,  Owen  Sound  and  Southampton  and  then  sou)]. 
to  the  nearest   railway. 

COMMERCIAL    TRAVELLERS'    SCHOOLS. 

IX  England  the  commercial  travellers  are  united  by 
bonds  which  have  not  as  yet  been  thought  of  in  thii 
country.  Perhaps  their  hours  are  shorter,  allowing 
them  moye  time  together,  at  any  rate  train  service  is  bet- 
ter and  home  is  not  a  remote  possibility  before  Saturday 
evening.  They  have  their  cricket  clubs  and  other  (dubs, 
hut  their  greatesl  enterprise  is  the  schools  which  are  con- 
ducted for  and  by  the  travellers.  At  the  58th  anniver- 
sary festival  the  chairman  in  his  speech  explained  the 
origin,  purpose  and  present  and  future  prospects  of  this 
school.  The  pupils  at  the  school  are  as  far  as  can  be 
gathered,  children  of  deceased  travellers,  whether  their 
fathers  were  subscribers  or  not.  Those  entering  have  to  be 
voted  in,  subscribers'  children  receiving  40  votes  to  start 
with.  The  age  of  admittance  is  between  five  and  twelve, 
and    the   period   of   retention    until    the   age   of  15.      Three 


members  of  a  family  can  he  in  the  school  at  the  same  time. 
The  children  receive  a  good  all-round  English  education, 
together  with  modern  languages  and  mathematics.  In- 
struction is  also  given  in  science,  the  aim  according  to  the 
report,  being  to  cultivate  the  intelligence  of  the  children 
rather  than  to  cram  them  for  the  examination  of  outside 
bodies. 

The  schools  were  founded  in  1845,  and  the  present 
building  built  in  1855.  Children  to  the  number  of  2,618 
have  passed  through  the  school,  at  a  cost  for  education, 
clothing  and  board  of  nearly  £500,000.  The  children  came 
from  all  over  the  United  Kingdom.  Scotland  sending  57. 
and  Ireland  27.  At  the  present  time  there  are  in  the  school 
345  children  costing  on  an  average  about  £34  per  head  per 
annum.  That  the  work  is  for  the  great  part  benevolent 
since  the  subscriptions  of  the  fathers  of  children  admitted 
during  December  would  not  amount  to  more  than  £17 
while  the  cost  of  maintaining  these  would  count  up  to 
fully  £5,000.  A  new  building  costing  £20,000  is  to  be 
erected,  and  a  more  efficient  staff  of  teachers  engaged,  so 
that  a  very  large  amount  of  money  will  be  needed  for  the 
coming  year.  The  chairman  made  an  appeal  to  the  50,000 
to  60,000  commercial  travellers  in  the  country  to  subscribe 
the  remaining  moneys  needed,  amounting  to  £8,000.  Sub- 
scriptions amounting  to  £5,613  were  announced  after  the 
address  of  the  chairman. 

All  the  money  is  not  subscribed  by  travellers  by  any 
means,  the  firms  contributing  largely  to  the  support  of 
the  institution.  The  subscribers  too  are  very  seldom  the 
class  whose  children  are  cai'ed  for,  and  the  appeal  has  to 
be  made  strictlv  as  a  charity. 


NOTES. 

Mr.  W.  A.  Flaws,  traveller  For  Hachbora  &  Sheridan. 
Toronto,  wholesale  clothiers,  who  was  recently  married, 
was  presented  by  the  firm  and  employes  with  a  cabinet  of 
cutlery  and  a  chafing  dish . 

A  number  of  travellers  snowed  up  on  a  train  near  St. 
Mary's  are  bringing  action  against  the  Windsor  and 
(fraud  Central  Hotels  of  St.  Mary's  for  refusing  to  pro- 
vide food  and  accommodation  when  applied  for.  The 
Travellers'  Association  is  also  working  on  the  case.  The 
travellers  tramped  seven  miles  early  in  the  morning  from 
the  train  to  the  town  and  arriving  there  at  10.30  a.m. 
were  refused  food  by  these  hotels,  although  the  others 
willingly  provided   it . 

In  the  appeal  case  of  Decile  v .  Wabash  Et.R.  Co.  to 
overthrow  an  award  of  .^SOO  to  the  plaintiff  for  negligence, 
judgment  was  given  sustaining  the  award.  The  plaintiff, 
a  commercial  traveller,  boarded  a  Pullman  in  Chatham  and 
in  passing  from  it  to  the  car  ahead  tripped  over  a  stool 
and  upon  bringing  action  against  the  railway  and  the 
Pullman  Palace  Car  Co.  was  given  the  above  damages. 
The  latter  company  contended  their  non-liability  on  the 
ground  that  they  simply  rented  the  car  to  the  railway. 
and  the  railway  claimed  that  there  was  no  negligenca. 
Both  companies  were  held  liable. 

The  election  of  officers  of  the  Commercial  Travellers' 
Mutual  Benefit  Society  of  Toronto  resulted  as  follows: 
President.  S.  P.  Wickett,  of  Wickett  &  Craig:  Vice- 
President.  Joseph  Taylor,  of  the  Canada  Paper  Company; 
Treasurer,  John  A.  Koss;  Secretary.  E.  M.  Rowley.  The 
trustees  are  unanimously  re-elected  for  three  years:  11. 
Lamont,  John  Orr,  Joseph  Taylor;  two  years.  W.  -1.  Bop- 
good,  F.  -I.  Zammers,  R.  P.  Davis:  one  year,  H.  E. 
Bond,  S.  K.  Wickett.  E.  Fielding.  Mr.  Geo.  Anderson. 
the  retiring  president,  was  presented  with  an  illuminated 
address. 
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For  Any  Season 

Perry's  Unshrinkable 
Underwear 

is  the  bett  OB  the  market. 

Therefore   the  best   lor  the 
retailer. 

Because    the    most    easily 
sold,    the  most  satisfactory 
when  sold 

Terry's     I'nshrinkable 
Underwear  never  makes  had 
friends  between  retailer  and 
customer;    between  retailer 
an     makers. 

Ask    your   jobber    for    it.- 
Insist  upon  it. 

The  C.  8.  Perry  Knitting  Co, 

HAMILTON. 

...     ...     ...     . 


„<>•••  ^■•'O'-o—'S- 


THE  CELEBRATED 


WOLF 


BRAND 


UnsKrinKable 

pure:   wool 

Underwear, 

TKe  Very  best  in   MaKe, 
Style  and  Wear, 

For    Men,    Women    and    Children. 

CAN  BE  HAD  FROM  THE  LEADING  WHOLESALE  HOUSES. 

Robert  Henderson  &  Co.,  \\TnT  Montreal 


Establshed  I7B5 
^  ^  /K  D  E    M  A 


BEE  HIVE 
Knitting  Wools 


MADE     BY. 


J.  &  J.  BALDWIN,  & 
PARTNERS,    Limited, 

HALIFAX,  ENG. 

The  Oldest  Established  and  Largest  riakers  of 

REGISTFB.  All  Kinds  of  Knitting  Wools 

KNOWN  ALL  OVER  THE  CIVILIZED  WORLD. 


Scotch  Fingering 
Wheeling 

Petticoat  Fingering 
Soft  Merino 


Berlin  Fingering 
Balmoral  Fingering 
Merino  Fingering 
Soft  Knitting  Wool 


Vest  &  Silk  Vest  Wools 
Lady  Betty 
Shetland 
Andalusian 


All  of  the  BEE  HIVE  Brand,  and  also  Red  Letter  BB  Scotch  Fingering 


Cocoon  and  Eider  Wools 

Pyrenees 

Fleecy 

Dresden 

Mending 


Especially  adapted  for  Hand  and  Machine  Knitting. 

We  claim  that  they  will  knit  further  and  wear  longer  than  any  other  make. 

Now  Qualities:     BEEHIVE     Cocoon     and     Eider     Wools 

Wholesale  Only.  •  Send  for  Samples. 


,\ 


Agent 


Duncan  Bell 

MONTREAL  aiid  TORONTO 
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so 


Ask 
for 

no  other 
Underwear 

Insist 
on  having 

"  EILDON." 


»». 


Men's 
Shirts, 
Pants 
and 
Knitted 
Pyjamas. 


p»i 


ute:  l_y    r  e 
underwear. 


'A^ 


<-e: 


Ask 
for 

no  other 
Underwear. 

Insist 
on  having 
"EILDON." 


*». 


Women's 
and 
Children's 
Vests. 

Combinations 

and 

Knitted 

Night 

Dresses. 


These 


ent.    These  are 


OUR     LEADING    LINE 

EILDON    "Guaranteed    Unshrinkable    Pure   Wool 

compare  favorably  with  any  other  make  on  the  market,  and  we  give  an  unqualified  guarantee  with  every  garni 
labelled  "GUARANTEED  UNSHRINKABLE,"  in  addition  to  Eildon  tab. 

CAN   BE   HAD  FROM   THE   LEADING  WHOLESALE   HOUSES. 

80LE  AGENTS  FOR  CANADA  AND  THE  UNITED  STATES  : —-^■^i^ 

JOHN  L.  WOODS,     214  Coristine    Building,     MONTREAL. 
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EDITORIAL 


Hry     < .  t  ■, 


51  B5CKIPTI0N  F-RICE  : 
Canada,  cri'iit  Britain  and  United  - 

Other  Countries, 

Single  Copies, 

Invuriahly  in  advance. 


$j  »  year. 
20  centt 


DIRECTORS: 

[.    B.    MAi   I  KAN     Montreal, 
W,  I      EDMONDS,  Toronto.    - 
A.   B.  CASWELL,  Montreal, 


Presidi  N  I 
-  Vice-Presideni 

M  tNAGINU    DlREI   fOR 


CHIEF  OFFICES  : 

MONTREAL,  TORONTO 

\|l(  ,,n  sin  io  Front  Street  East. 

Tel.  M.un  1256  i       Main  2701. 

BRANCH  OFFICES  AND  REPRESENTATIVES  : 

London,  Eng.,  I.  M,  McKirn,  European  Manager,  ioq  Fleet  SI     I 
Manchester,  H    S.  Ashburner,   --'■--       9a  Market  Street 
New   York,  W.  T.  Robson,  taat  New  York  Life  Building 

Winnipeg   E.C.  Hind,  L.  P.  Luxton     -      Koom  308  Mdniwr  Block 

Telephone  1846 

.  \      ov\  BR, Geo-  s-  '''    ''",v 

St.  John  N.B.,  f.  Hunter  White  No.  3  Market  Wtaarl 
Halifax,  R.  C.  Hamilton, 68lMeasantstr.it 

EUROPEAN  STAFF  CORRESPONDENTS : 
Mis-    \.    MSEHAN,  MR.    A.    E.    DA(  am. 

London,  i'aris. 

ADVERTISING  RATES 

\  -         paga  and  wffl  be  rurniahed  on  application  to  Mi     \    B   Caswell 

or  to  the  manager  of  the  nearest  offloe  The  value  o)  I'm  Dw  Goods  Ravi  »  ,1- 
an  advertising  medium  la  unquestioned  Tl><-  character  ol  the  advertisements  bo«  In 
Its  columns,  and  the  number  ol  them,  I'll  the  wholi  storj  Circulation  1  onsidered,  il 
la  the  cheapest  trade  Journal  to  advertise  in  Advertisementa,  t"  insure  insertion  in 
ihr  Isaac  of  iiny  in, >nili,  should  reach  thlaoffl  ■  ■  ",,t  later  than  the  eighteenth' ol  ili«j 
month  preceding 


MONTREAL  AND  TORONTO.  FEBRUARY,  1904. 

THE  TARIFF  AS  A  BUSINESS  PROPOSITION. 

IT  must  bo  evideni  to  any  one  who  is  watching  the  trend 
of  political  affairs  in  Canada  thai  the  tariff  is  becom- 
ing  lf»  ;in«l    less  a   bone  "I    cotention   between   the   two 

greal  political  parties,  and  1 <•  and  more  a  matter  !■>  be 

considered   from   a   business  point   of  view. 

Within  the  lasl  few  works  two  or  three  members  of 
the  Cabinet  expressed  themselves  in  favor  ol'  a  revision 
of  the  tariff  ami.  furthermore  intimated  thai  tin'  tariff 
was  no  longer  a  party  issue. 

The  turn  that  affairs  an-  taking  in  regard  to  the  tariff 
i>  a  nasi  satisfactory  one  from  a  business  standpoint. 
Tin-  tariff  question  is  a  business  question  ami  it  naturally 
ft  Hows  that  if  it  is  made  a  matter  of  battledore  ami 
shuttlecock  by  the  political  parties  the  commercial  inter- 
ests of  the  country  musl  necessarily  suffer. 

••  The  Dry  Goods  Review  "  lias  for  some  years  urged 
thai  tin'  tariff  should  lie  taken  oul  of  politics;  ami  it  is 
most  gratifying  t"  Bee  the  growth  which  this  idea  has 
made  among  the  politicians  of  the  country,  who  as  a  rule 
are  more  concerned  in  the  welfare  of  their  respective 
patties  than  in  the  commercial  necessities  of  the  country. 

'I'h  advent  of  the  Liberal  party  to  power  in  1896,  with 
the  consequent  responsibility  which  was  imposed  upon  it. 


lias  no  ilonbi  assisted  materially  in  impressHin^  upon  it 
the  business  aspect  of  the  tariff  question.  Hut  whal  baa 
pnbably  contributed  more  than  anything  else  toward 
ing  the  tariff  oul  of  politics  1-  the  inequality  of  the  I  nited 
States  tariff  ami  the  consequent  large  adverse  balance  of 
1  rade  against  <  'anada , 

As  the  tariff  becomes  more  ami  more  recognised  a 
business  matter  ami  nut  a  political  doctrine  we  ma)   pre 
sume   thai    the   day    will    become    less  distant      when    the 
drafting  <>l    tariffs   will   be  delegated     i"  commissions  or 
boards  of  business  men  whose  practical  knowledge  would 

result     in    the    preparali f    schedules    that     Would    be    in 

keeping  wiih  the  commercial  necessities  of  the  country, 
ami  noi  11  accordance  with  the  views  of  theorists  anil 
impract  icable  polil  icians. 


•     •     • 


lie  who  has  am   pitfalls  m  business  should  nut   in   satis 
hed  till  he  has  discovered  them     And  when  In  has  '//*<■ 
them  lie  should  lill  I  hem  up 

•     •     • 

PARCEL  POST  FOR  DEPARTMENT  STORES. 

ANOTHER  alien, pi  i>  being  made  i"  extend  the  pan-el 
delivery  postal  system  of  the  Dominion.  Ii  is  to 
be  Imped  that  when  Parliament  meets  the  business  men 
throughoul  the  Dominion  will  write  the  members  of  then 
respective  constituencies  asking  them  to  oppose  any  at- 
tempt   that    may    be   made    in    that    direction. 

The  movement  has  its  origin  in  the  desire  of  the  de- 
partment stores  in  the  large  cities  to  make  the  postal 
service  the  medium  lor  facilitating  the  development  of 
their  business  at  outside  point-. 

While  we  would  not  for  onr  moment  advocate  any 
unjust  action  to  prevenl  the  department  stores  legiti- 
matel)  expanding  their  business,  we  feel  that  the  move- 
ment to  widen  the  parcel  post  system  in  order  Io  facili- 
tate the  carrying  "f  their  merchandise  1-  so  obvious 
that  n  should  be  discouraged.  It  is  noi  in  the  interest  ol 
the  public,  ami  ii  is  certainly  derogatorj  to  the  interests 
of  the  retail  ami  whole-ale  merchants  of  this  country.  Ii 
i>  merel)  designed  tor  the  special  benefit  "I  a  certain 
class  of  business  enterprises  to  whom  have  alread)  been 
accorded  t""  man)   privileges. 

*  *    * 

lie  who  Joes  not  take  a  lively  interest  m  his  own  '"'-■ 
ness  can  scarcely  expect  his  customers  t<>  do  so 

•  »    • 

INDISCREET  DEAD  MAN. 

^^HE  question  of  a  hereafter  should  be  no  longer  ; it- 
terof  doubt.     It  has  been  discovered  that  in  Toronto 
on  New    Year's  Day  a  large  number  of  persons  who  had 

departed  this  life  recorded  then  Vole-  ju-t  a-  the)  were 
accustomed  to  do  when  in  the  lloh.  Ii  i>  true  that  110 
one  litis  yet  come  forward  to  swear  that  he  saw  them 
enter  the  polling  booth,  ask  for  a  ballot,  or  deposit  it  :  but 


A  COMPARISON  IN  TRADE  AFFAIRS. 
'HE  commercial  supremacy  of  the  world  so  confidently 
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the   fact    that   they   voted  should   cause   the  doubts  of  the  forced   to   issue  a   peremptoi"y  call   unon   the  stockholders, 

sceptical  to  vanish.  And   these  too  ambitious  linns  paid  spectacular  salaries 

Bui   while  it   is  gratifying  in  this  meterialistic  age  to  thai    represented   rather  the  hopes  than   the   attainments 

receive   material   evidence   that    the   dead   are   sufficiently  of  the  business, 

alive  to  mark  an  occasional  ballot   it   is  hardly  fair  that  The  stock  market  has,  of  course,  provided  oil  for  the 

those  who  no  longer  labor  either  in  the  cold  or  heat  of  the       slide.      Business   men,   whose  notes   were  g 1   at   sight    for 

day  or  pay  taxes  should  appear  on   the  scene  merely  for  hundreds  of  thousands,  have   not   enough  to  buy  the   ink 

the  purpose  of  recording  their   vote.      It    is  out   of  their  to  sign    them.      Values   have   fallen   so     far,   that    no  one 

sphere    to    meddle    in    the   affairs   of   this    mundane    world.  knows    what    stock    in    some    instances      are    really    worth. 

And  hesiih's  there  is  a  grave  suspicion   that   they  came  to  Naturally  sensible   men  fear  to  invest.  no  matter  what  as- 

vote  for  candidates  not  possessing  the  best  of  virtues.  surances  of  profit  are  anoarent. 

It    is  to  be   hoped   that   business  men.  in   other  places  The  labor-  union   with   its  short-sighted  selfishness  lias 

as    well    as    in    Toronto,    will    lend    their    influence    to    the  also    been    a    prominent      factor    in    this    reaction.      Prices 

adoption    of   such    ways    and    means   as    may    be    necessary  have  gone  up  as  a  result,  and  the  demand  has  been  severely 

to    prevent    further    voting    by    dead    men    whose    penchant  checked. 

for  the  ballot   is  stronger  than  the  law  of  nature.  The   opinion   entertained    and   expressed    by   some   Can- 
adians,  that   an   industrial   decline   in   the   Tinted   States  is 
*      *      * 

sure   to   be  followed   by   a   similar   reaction    in   Canada,   is 

Kecji   a   firm   rein   on    your  business.       Otherwise   it    mar  ...                     „,  .                            .     .               ... 

'                                 -  Hiven    without    a    sufficient    grasp   of    the    conditions    that 
throw  you. 

*     *  .arrawed    themselves   against    continued    prosperity    across 

arrayed^  themselves   against    continued    prosperity    across 

the   border. 

THE  commercial  supremacy  of  the  world  so  confidently  . 

1              •  In   (  anada   the  situation   is  much   healthier  than   in    the 

and  recently  predicted  by  the  United  States  papers,  .     .   „               .     .                v          ... 

1                       '  A  nited    States.      It    is   true    that    while   we    have    not    been 

and  so  fervently  believed  in  bv  the  country  at   large,  has  - 

auo   bu   LCivciiMj                               .  altogether  without    sin,  we  have  not  gone  to  the  same  ex- 
received  a  check  during'  the  past  three  months,  that   prom-  .                                      .             , 
ntti\t  i                             s           '  treme  either  in  the  formation  of  inflated  commercial  euter- 

ises  to  effect   a   reaction  developing  into  industrial  depres-  .      ■ 

ises  in  <  in            i^«                         i  prises  or  in  the  acts  of  tyramcal  labor  unions.     And  then 

slon-  it    is   to   he    remembered    that,    besides   the    excellent    crops 

Two  of  the   "leatest    trusts  the   world   has  ever  seen—  . 

i  \\i>                ^ir.nt-.  ,1||(j  t|le  genera]iy  prosperous  condition  of  the  chief  mdus- 

tlie   »reat    steel   trust    and    Morgan's  shipping  combine—  ".        „  ,.              ,         ,     . 

mi     ,itiu    Mm    nil.  i                     p,                 ii  tries  of  the  country,  the  large  immigration  into  the  great 

have   fallen   from   the  pedestals  upon   which  they  had  been  ^    ^   ^   ^^   ^   ^   ^.^   rf   ^   ^^^ 

raised.     Prominent   railways,  cotton"  companies  represent-  [ineg  of  ,.aihviiy  jn  procesg  of  constructionj  ,V]11  aaturally 

ing  75,000  operatives,  the  great  harvesting  machine   trust.  ff)).  gome   (imp  (()  f,omp  ^^  g   ^  demand   f()1.  various 

and  hundreds  of  smaller  concerns  have  found  it  advisable  kinds  of  merchandise. 

to  lay  off  in  the   aggregate  many  thousands  of  employes.  *     *     * 

and   reduce   the   wages  of  those  remaining.  ,,       .     ,     ,         ,  t,     .  .,         ....               ,.  ,    .        ... 

It  is  to  he  hoped  that  the  mistortunes   which  troubled  you 

There  are  many  causes  for  this  retrogression,  the  more  during  1903  were  curried  off  by  the  Old  Year  when  it  took  its 

important  of  which  are  overcapitalization,  overproduction,  departure. 

*      *      * 
inordinately  high   prices,   the  state  of  the  stock   market, 

labor    unions,   extravagant    business    methods,    recent    for-  MERCHANTS'    PROTECTIVE    ASSOCIATIONS, 

eign    retaliation    for   the    protection    policy   of   the    United  I  T  is  with   much    pleasure   that    we   note  the  associations 

States   and    foreign   jealousy.      Overcapitalization   had    as-  1       formed  in  oilier  countries  among  dry  goods  merchants 

sinned    such    proportions   that    the   earning  powers  of  few  for  their  mutual   benefit   and   protection,  and   it    cannot    he 

of   the   larger  companies   were   adequate   returns   for   the  impressed  on  the  Canadian   trade  too  strongly  that   these 

immense  capital   involved,  and  the  water  of  the  stock  was  associations  are    itist    what    are   needed  here, 

a    large   percentage   of   the   total.     Careless  legislative  en-  These  associations  publish  among  othei    things,  a  book 

actments   permitted    the    formation   of  companies   that    be-  every    six    months,    in    which    is    contained    the    names    of 

came   bankrupt    in   a    few   months,   with   millions  of  dollars  those    whom    they    have    found    unworthy   of   credit.      They 

of  liabilities.  also   combine    to    refuse   donations    to    •'  fake  "   charitable 

The  methods  of  the  promoters  of  the  larger  trusts  were  objects,  to  purchase  tickets  in  the  local  amateur  theatrical 

almost    always  permeated    with   a   total   disregard   for  mar-  performances,    and    other    impositions    of    the    public    upon 

ket   values,  and  truthful   representations.     Dividends  were  the  trade. 

paid    from   the  capital   to  keep  up  appearances,   when  calls  Complaints    if  this  sort   of  thing   are  not    uncommon   in 

were    more    in    order.      A    cotton    yarn    trust,    immediately  Canada,    and    an    cu'veineiit    among    the      merchants    along 

after  the  payment  of  a  regular  dividend  of  7  per  cent,  was  these  lines  would   he  certainly  beneficial. 
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AMENDMENT    TO    MANITOBA    FACTORY    ACT.  the   House  and   it    wan  quite  evident    thai    the}    had 

\l    ..i  the  events  of  the  Manitoba  Legislature  at  pres       maturing  their  plans  Por  some  time 


nt   sitting   i-  the  effort    to  amend   the   Factor)    Act 

of  the  province.     The  Law    Amendments  Committee  have  Wh.ik  ""'  P°liticiai"  «*  ""/'""~  «>r  powei  the  bunii 

necessities  ot  thecountrj   get  /<»//•,'/;  usn 
passed  on  a  number  of  amendments  and  u   is  understood  m     , 

thai    the   bill,   as  amended,   will    pass   the   House   withoul  THe  DUTY   ON   CLOAKS   AND   MANTLES, 

much  quest  ion  or  discussion  . 

The  present  Kactorj  Act  uf  Manitoba  fixes  the  age  oi 
commencing  work  for  both  boys  and  girls  at  16  and  the 
hours  of  labor  at  N 

The  amendments  make  the  age   for  commencing   work 


I    -<•  <- 1 1 1 -   to  be  ;i   foregone  conclusion   that    the  (lovern 

ment   contemplates  a   revision  "i    the  Customs  tarifl 

This  is  evident    from   the   recent    speeches  of  some  of   its 

members,      h   maj    m.i   be  during  the  coming  session 

•  I gh  thai  is  In   in.  means  an  uncertainty       Ai  an)   rate 

t  for  bova  and  15  for  eirla  and  tin-  hours  of  labor  9  pel  .,  ,  ,        ...  ...    . 

another  twelve  month-,  will  likely  see  action  of  -. kiml 


day.     In  the  matter  of  overtime  the  maximum  was  form 
erly  Hi.  now  ii  is  amended  to  be  12  1-2.     A  week's  work 


taken  l>\    Parliament 


Whenever   the    revision   doe*    take   place    there    is   one 
will,  after  ilie  passage  of  ihe  amendments,  he  72  1-2  hours      ,         .      ,.       ,  ...        ,        ,  .  , 

branch  ol   industry  in  Canada   which  should  nol   be  ovei 

looked.     Thai  is  the  cloak  and  mantle  making  industry 

When   the*  tariff  was  last    revised     this   industry   lia<l 

scarcely  an  existence.     At  any  rate  it  was  bul  a  compara- 
with  tlie  Eastern  manufacturers  nuclei-  the  presenl  regula-  .  .  . 

n\ei\    insignificant    affair   among    the    manufactunng    in 

nstries  of  Canada.      Ii    was  raerel)   an   infant,  and   thai 

f  doubtful   promise.     To-da)    ii    has  assumed   important 

roportions,  gives  employment   i"  several  thousand  hands 
The   amendments    were     strenuously     opposed    hv    tin-  .  ,.  .  , 

and  gives  everj  indication  ol  becoming  oi i  the  leading 

Labor  Council  on  behalf  of  tin-  women  and  girls.  ,  ,   . ,        , 

industries  ol  <  anada . 

The  manufacturers  ar lite   jubilant   ai   their  practi-  •,.,       ,-.  .     ,  ,.- 

I  in-  duty  aoaks  .in,!   mantles  is  .!■>  per  eem  .      iin 

callv  assured  success  and  are  predicting  an  immense  im-      .,      ..  ..         ,  •  ... 

Hie   lace  oi    u    this  seems  a    lair  measure  »l    protection. 

petus  to  manufacturing  industries  in  the  West.  ,,        ,  •  .  .  . 

'  i-itt   tlnnes  in   this  particular,  as  in  many  others,  are  nol 

The  whole  matter  was  kept  very  quiel  before  the 
manufacturers  broughl  it  up  before  the  Law  Amendments 
Committee  or  the  chances  are  they  would  have  met   with 


instead  nf  60  as  formerly. 

The  manufacturers  based   their  claim   for  the  amend 
ments  purely  on  the  ground  thai  they  could  nol  corapeti 


Huns  and  that   industries  ihat   otherwise  would  be  estah 

lished    here    would    not    come   on    aeeoiiul    of   the    these    eon 
dilions. 


effected — the  women  and  girls— practically  knew    nothii 
aboul    it    until    the   amendments    were    through    the   com- 
mittee. 

The  Labor  Council  made  a  strong  claim  that  the  amend- 
ments were  nol  necessary  on  the  ground  of  the  manufac- 


what  they  always  seem  to  be.     The  dutj  on  the  raw   ma- 
terial which  chiefly  enters  into  the  manufacture  of  these 

goods   is   also  35  per  cent  . 

much    more    strenuous      opposition.         The    parlies    most  r.    •     .  ,         .  .  ,  .     . 

''  it  is  true  thai  by  making  the  whole  ol  their  garments 

of    Canadian    cloths    the    import    dulv    on    that    particular 

pari    of   their   raw    material    can    he  save. I    bv    the    maniilae 

liners.      I'.ut   the  demands  of  fashion  necessitate  the  use 
.  f  fi  reign  ch  ihs  as  well.     <  >ue  of  the  largest  mannfactur 

eis    in    ('anada    estimate-,    tli.it    75    per      cent,    of    ihe    cloths 

turers   being    unable    to   compete    with    Eastern    concerns.         ,     ,  .  .      .  ...         ,,  ... 

'  which  are  used  by  his  tirm  is  imported  from  ureal   Britain 

hut   merelv  for  the  purpose-  of  increased  profit.  ,   .. 

1       '  '  and   (ierman>  . 

There    was    an    attempt,    on    the    part    of    the    inanut.ie  ..  ,,  .  . 

1  '  r»ince  tne  surtax  on  goods  ot  (iernian  maniitacture  has 

turers,  to  prove  the  present   Act  a  hardship  on  men  with  ,v  ,  ,     ,  , 

1  ■  '  gone  into  effect   man)   orders  tor  cloths,  etc.,  which  form- 

large  families,  as  thev  could  nol   gel   then-  girls  to  work.  ,  .  .     .,  ,, 

erl\    went   io  thai   countn    now   go  to  ({real    Britain.      But 

This,  however,  is  scarceh  correct,  for  at  the  presenl  time      .,      ,      ,     ,  .   ,  ,     ,  .. 

1  tlie  trade  has  nol    been   turned   altogether  into  the  marts 

Winnipeg  is  crying  oul   for  girls,  as  nurses  ami  for  lighl         ,.  .,      ,  ,.  ,       .. 

ol    tlie   latter  i try.      for  certain   particular  lines  tier 

housework,    ami    if    thev    would    take    hold    of    it    there    is  ,  .,,        ,       ,  .        ,  ., 

many  has  still  to  be  drawn  uiMin,  thereby  further  increas 

plcntv   of  work  for  all  the  srirls  of  14  who  need  to  work.  .  . 

mg  the  tan  on  the  raw  material . 

Of  course  there  is  the  old  prejudice  agrainsl  domestic  ser-  ,,.,         ...  ,       , 

What    the  manufacturers  appear  to  be  desirous  "I    oh- 

vice.     Bui  at   16  girls  are  by  no  means  plentiful  and  both  taining  ia  a  specific  instead  of  an  ad  valorem  dutj        In 

dressmakers  and  milliners  complain  that   it   is  impossible  other  words  as  far  as  "  The  Review  "  can  gather,  a  dut) 

to  ect   apprentices,  even   when  they  are  paid.  of  so   much   per  garment,   which   shall    varv    according   t" 

It  is  hardly  likely  that  the  bill  will  go  unchallenged  at  the  Tftlue  "''  ',"'  K«™ent. 

,1  ,,  ,.    ,,         ,,  ,,  .   ■  ...  "    The     Review     "    is    UOI     aide    Io    ijive    the    e\ael     .11 lilt 

another  sitting  oi   the  House,  hut   these  things  are  all  in 

of  ilutv  the  clonk  ami  mantle  manufacturers  are  seeking. 

the   lap  ot    the    tuture.  .  .  ,  ,    ■  ,  , 

As   tar  as  can   be  gathered    n    is   nol    inn lerate.      It    is 

The  manufacturers  of  all  km. Is  were  exeeedinglj   well       therefore  to  be   Imped   thai    their  appeal   to  the  Gnv< 
represented  on  the  committee  thai  carried  the  matter  to      ment  will  nol  be  in  vain, 
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Hitchcock,  Williams  &  Co 

The  Fancy  House  of  London 


,■  .Xtrr 


Csta 


Special  Attention  to  Canadian  Requirements 

Buyers  will  always  find  the  latest  Novelties  in  Stock,  and  the  Specialties  for  which  this  House  is 
so  widely  known,  are  : 

Millinery  Materials,      Fancy  Lace  Goods, 

Prints,  Silks,  Velvets  and 

British  and  Foreign  Dress  Materials, 

Chiffons,  Ribbons  and  Trimmings, 

Blouses,  Fancy  Costumes,  Mantles  and  Furs. 

OUR  CANADIAN  REPRESENTATIVE,  Mr.  Cliffe,  takes  a  full  line  of  samples  of  these  goods  twice  a  year, 
and  if  you  are  not  now  on  his  calling  list,  drop  him  a  line  at  Windsor  Hotel.  Montreal. 

Requests  for  Samples  sent  direct  to  London  will  receive  immediate  attention. 

Hitchcock,  Williams  &  Co.,  st.  Paui-s  churchyard 

LONDON,  England 


SIR   G.   WILLIAMS,  F.   G.  WILLIAMS, 

H     WILLIAMS.  A.T.WILLIAMS. 
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OUR    LONDON 
FASHION     LETTER 

Drooping   Shoulder    1  inn    Again   In    Vu^ur 
—  Mov    mcnl      lo     r.i,,Mi   h     the     l>rlncc«a 
Kobe      light   kldlng    M-blt»     MatrrUU  and 
TrlmminKv     Spring   Millinery  Style*. 

TIM  drooping  si Ider  lines,  the  skirl  of  ampl 
breadth  and  fulness,  the  graceful  shoulder  scarf 
in-  pelerine,  that  air  so  prominent  in  the  L830 
modes,  may  remain  the  accepted  styles  I'm'  mum  - 
time  yet.  They  have,  however,  become  bo  gen- 
eral  thai  exclusive  fashions  arc  likely  in  he  inspired  from 
other  periods.  Parisian  chroniclers  tell  us,  for  instance, 
thai  a  Directoire  period  plaj  has  come  oul  at  the  Theatre 
df  I'Ambigeu  for  which  Paqnin  has  made  the  frocks,  ami 
we  arc  wondering  whether  this  play,  ami  Paquin's  pro 
senting  of  it,  may   point    the  way     in   Directoire  ideals. 

.Madame    (Iraincr   takes    the    title    rule.    I. a    <   ito\  eiine    ('..li1 

Inn,  and  she  is  one  "I  the  notable  dressers,  so  no  doubt 
some  "I  the  whims  she  will  exploit  will  win  their  way  into 
Parisian  favor.  The  long  lines  of  the  Directoire  modes 
are.  in  course,  akin  In.  though  nol  identical  with,  the 
ideals  nl'  the  Empire  period,  ami  are  more  quaint  than 
picturesque . 

*  •     • 

A  Paris  house,  with  a  branch  in  London,  is  just  now 
doing  its  best  to  (irmly  re-establish  the  Princesse  robe 
ami  another  equally  lamed  linn  is  making  a  number  nl' 
picturesque  gowns  of  Louis  Seize,  or  Directoire  period,  all 

of  which  goes  to  prove  thai  we  arc  by  no  means  foresworn 
to  an.\  one  period  lor  our  fashion  inspirations. 

•  *     * 

<>n  good  authority  we  learn  that  ''  both  in  London  ami 
Paris  strong  influences  arc  at  work  endeavoring  to  resur- 
rect the  eld  tight-fitting  type  of  tailor  build  that  was  char- 
acterised by  a  riding-habit  severity  merciless  to  all  but 
perfect  figures.  Indeed  this  mode— void  of  such  frivolous 
embellishments  as  strappings,  embroideries  and  the  like. 
and  relying  for  success  on  immaculate  cut  and  lit  has 
already  been  adopted  by  certain  Parisian  elegantes,  whose 
appearance  in  the  new  old-style  created  quite  a  sensation. 
A-  only  an  artist  can  accomplish  these  difficile  sartorial 
triumphs,  and  a-  so  trying  a  make  is  only  suited  to  the 
few.  the  fashion  i>  hardly  likely  al  present  to  displace  the 
more  elaborate  order  id'  tailor  garment;  but  straws  sho  v 
which  way  the  wind  blows,  and  the  evolution  in  our  tail- 
oring   may    come    sooner    than    we    expect.       The     Knejisli 

woman's  tall,  upright  figure  adapts  itself,  certainb  '"  the 
exploiting  i  f  the  severe  type  of  gown  which  has  so  long 
been  out  of  sight  ami  out  of  mind,  hut  the  Frenchwoman's 
more  rounded  silhouette  thus  arrayed  is  not  without  its 
charms.  The  ideal  form  would  combine  the  Parisienne's 
dainty  roundness  with  the  Englishwoman's  length  of  limb, 
and  this  is  occasionally  realised  l>\  our  fair  American 
cousins.  The  foreigners  have  for  many  a  day  made  i 
jest  of  the  fiat-chested  daughters  of  Albion,  Inn  the  phy- 
sical culture  movements  so  assiduously  practised  by  the 
rising  generation  should  wipe  away  this  reproach  ere  an- 
other decade.  Il  would  further  seem  a^  though  the  signs 
of  the  times  pointed  to  a  revival  of  the  high  corset  at  n.i 
distant  future,  and  the  corselet  belt's  popularity  mav  nre- 


Bage  the  beginning  "i   tin-  end  of  the  present   regime  of  -i 

low   bust-line. 

•     •     » 

Shaded   fabrics  toning   from   light    to  dark   in   il <• 

piece  of  material -are  a  vogue  of  the  immediate  future  in 

voile,    silk    and    Velvet,    and    the    new    sea- 

sou's  colors,  exquisitely   graduated,   arc     Materials  ai<d 
a  joy  to  the  eye.     For  walking  wear  on  Trimmings 

chilly  days,   Paris  scuds     us  suit   silky 
cloths  of  the  fine  zibeline  order  with  a  splash  Bpot  <>[  culm. 

Splits,    indeed,    promise    to    ll'dil    "ill     affeHluns    through    the 


For  Spring — The  new  c  'liar  effect  shown  in  a  blouse 
of  light  blue  Vnrl'.i  St'anpprl  with  li'ark  velvet 


Spring.  Paris  and  London  also  favors  warm,  light- 
weight Irish  tweeds,  s| dyed  and  woven  by  the  peas- 
ants of  the  Emerald  Isle,  lend  themselves  to  the  smartest 
of  tailor  gowns,  for  outdoor  wear,  ami  mure  particularly 
the  "  trottoir  "  now    firmly     established     in  the  favored 

mi  ilcs  . 

The   newest    short    costume   skirls  are  quite   round,  an  I 
rather  full.      They   bell   out    well   at    the   foot,  and   this  el 

feci  i^  helped  by  a  much  frilled  under  petticoat. 

The  fashionable  gowns  fur  wear  under  motor  coats  ar-j 
fashi id   in   this  way,  ami   the  colors  favored  are  light 

pastel    lint^.   once   again    much    in   evidence. 

For  tailored   gowns  >'\'  the  smarter     type,   line   face  J 
cloths  also  in  pastel  tints  are  preferred. 

As  in  the  ornamental  notes  fur  such  gowns,  gold  braid 
iiil;  mi  collar,  tri  uts  and  cuffs  laced  with  velvet,  i-  a  great 
vogue,  Inn  the  feelings  fur  original  trimmings  ami  em- 
broideries, produced  exclusivelj   fur  cadi  mrdiste  !>;•  srw- 
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chilly  retained  workers,  is  well  maintained,  for  such  ex- 
clusiveness  appeals  lu  the  cultured  woman  of  fashion. 
Several  of  the  high-class  ladies'  tailors  in  London  pursue 
lliis  excellent  plan,  and  can  produce  wondrously  intricate 
stitcheries  from  their  own  workrooms. 

Some  of  the  newest  tailor  gowns  boasl  lozenge-shaped 
appliques  in  silk  or  velvet,  worked  with  soutache  or  other 
galons.  Trefoil  appliques  are  also  employed  with  suc- 
cess. 


straw  manipulations,  notably  raffia  or  bass  curled  around 

to  form  little  roses  or  rounded  drops,  that  have  long  ends. 
by  which  they  can  be  threaded  through  net,  straw  or  lace. 
Very  wide  brilliant  plaits  are  covered  with  these  little  orn- 
ments  set  very  closely  together,  so  that  a  feathery  trim- 
ming is  made.  This  has  excellent  purposes  for  toque 
brims  or  crowns,  and  bids  fair  to  outshine  the  popularity 
of  last  year's  Astrachan  plaits. 

Bobs  of  all  kinds  figure  as  raised  trimming  motifs  on 


Elbow  sleeves  are  to  be  noted  in  quite  a  number  of  tne       plaits  of  all  kinds,  and  big  black  jet  spangled  bosses  ap- 
■  w    French  models  for  afternoon  .-owns,  and  this  means      pear  on  many  of  the  wide  black  crin  trimmings  that  face 


the  return  of  the 
long  kid,  suede  and 
silk  -love  and  Pater 
de    Nutted. 


large  hats  of  the  picturesque  type,  or  form  turban  brims. 
to  the  new  elongated  toques. 

Stotfel  has  also  brought  ou<  quite  a  new  stray  trim- 
ming dyed  in  plain  or  multi-colors.  This  is  a  fine  pipe 
straw  in  short  lengths  threaded  like  Ions  beads.  Strands 
of  several  shades  of  these  are  tied  around  the  toque  ban.l 
or  close  fitting  brim  or  crinoline  or  fancy  plait.  The  ends 
are  then  knotted  in  a  bunch  of  dangling  loops  to  fall  at 
the  back.  A  Paris  model  toque  made  up  in  this  way  was 
done  in  Scotch  plaid  tones  of  dark  purple,  red  and  green, 
and  the  effect   was  smart  in  the  extreme. 

The  same  idea  is  seen  in  the  trimming 
arranged  around  the  new  (very  wide  from 
left  to  right)  Continental  sailors  of  Yedda 
straw.  The  paste!  tints,  and  various  new 
color  blends,  used  in  the  straw  plaits  for 
the  French  sailor  hats,  lend  revived  interest 
to  their  re-appearance  in  the  Spring  and 
Summer  millinery  styles..  They  are  very  Hat 
i  nd  very  wide  across,  and  are  much  lifted  at 
the  back.  Some  are  made  with  double  brims, 
or  rather  faced  with  plait  in  a  contrasting 
or  harmonising  shade.  An  instance  is  a  pas- 
te] blue  Yedda,  Mat  and  wide  sailor  wreathed 
At  the  recent  automobile  show  held  in  Paris  there  were  with  wine-colored  very  small  roses  without  foliage.  The 
many   new    ideas   in   the  coats   worn  by  the  smart   French       brim  is  faced  with  plait  in  the   exact  shade  of  the  roses, 

ind   big1  baby  rosettes,   or  choux  of  pastel   blue  metallic 


New  Ideas  in  Lingerie. — Shown  in  D.  H.  Evans'  annual  whitewear  sale  at 
their  Oxford  street  establishment. 


and  English  women  who  visited  the  ex- 
Concerning  hibitibn.      The  most  notable  innovation, 

Coats.  and  one   which   seems  -to  be  catching  or. 

well,  is  a  very  short  coat  that  reaches 
no  further  than  the  waist  line.  Tt  has  a  plain  sac  back 
that  hells  out  on  the  lower  part.  There  is  no  collar,  and 
the  neck  part  ami  fronts  are  finished  with  handsome 
stitched  trimming'  of  cloth  applique,  or  more  often  black 
or  colored  velvet,  enriched  with  gold  embroideries.  The 
sleeve  is  put  in,  in  coat  fashion,  much  below  the  usual 
shoulder  line,  and  from  below  this  there  is  a  considerable 
fulness  thai  is  most  apparent  at  the  elbow  line.  It  ;s 
then  caught  into  an  embroidered  cuff. 

This  coal  is  also  made  on  the  same  lines  exactly,  but 
of  full  ength.  and  in  this  style  is  considered  the  newest 
and  smartest  idea  for  motor  or  driving  coats.  It  is  seen 
in  very  light  toned  grey  and  fawn  shades,  and  often  in 
pastel  tints. 

The  long  narrow  toque,  and  quite  a  new  style  of  Ania- 
zone  or  boat-shape  are  paramount   ideas  in  the  Spring  hat 

styles,  'fhe  novelty  of  the  straw'  and 
Spring  various  fancy   materials     used     in   their 

Millinery  composition    calls    for   much    admiration. 

Styles.  For  instance,  the  dangle  effects,  so  much 

liked  as  dress  trimmings,  are  reproduced 
in  various  fancy  plaits  dyed  in  quite  new  effects.  Stoffel, 
i  I'   Paris,   is   responsible    for  many  of  these   new   ideas  in 


taffetas  ribbon   provide   a   chic   trimming   for   the   uplifted 
back. 

Quantities  of  flowers  are  used  in  the  Spring  models, 
roses  and  lilacs  form  an  effective  blending  on  a  number  of 
becoming  styles.  Much  tulle  is  employed  in  the  many 
new  ways  that  the  French  millioners  seem  always  to  create 
at  the  opening  of  every  Spring  season.  Very  long  ostrich 
Illumes  grace  a  number  of  the  large  hats,  but  they  invari- 
ably curl  under  the  wide  and  uplifted  brim.  In  this  type 
of  hat  the  long  heralded  high  crown  makes  its  appearance, 
but  it  is  only  in  a  modified  form,  and  usually  of  the  jam- 
pot type. 

Tn  millinery  laces  the  Oriental  makes  are  preferred, 
and  much  of  these  are  used  for  very  clever  transparent 
effects  between  lines  of  fancy  plaits . 

A.  MEEHAN. 

KEEP  ON  LEARNING. 

'fry  to  learn  all  you  can  about  your  particular  line; 
take  an  interest  in  all  that  goes  on  about  you.  and  in  a 
short   time  you   will  be   worth  more  money. 

Employers  are  always  glad  to  keep  the  boy  that  works 
and  push  him  ahead,  and  are  thankful  if  the  boy  that  fools 
leaves  of  his  own  accord. 

Stick  to  a  firm  until  you  know  something,  and  if  they 
forget  to  raise  your  salary,  go  and  see  about  it  . 
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EASTERN  MANUFACTURED  GOODS 
AND  THE  GREAT  WEST 


SOME  VIEWS   OK   WtSTEBN    MERCHANTS- 


^ 


**  As  you  are  already  aware,  the  recent  visit  of  the  Canadian  /Manufacturers'  Association 
to  the  West  was  partly  with  a  view  of  studying  the  trade  situation.  Since  their  return 
you  have  no  doubt  noticed  in  our  papers  that  a  number  of  them  have  been  giving  their 
impressions  of  the  Great  West. 

"  It  would  be  now  interesting  to  know  what  in  the  opinion  of  yourself  and  other  business 
men  ot  the  West  can  be  done  in  order  that  the  manufacturers  and  others  in  the  hast  may 
secure  the  business  that  now  goes  to  manufacturers  in  the  United  States." 


Tl  I  E  above  is  a  copy  of  a  letter  senl  by  ''  The  Drj 
Goods  Review"  u>  a  Qumbei   of  tnei chants  in 
Manitoba  and  the  Territories.     Several  repli" 
have  been  received,  and  those  which  are  bert 
with   printed  should   prove  interesting  to  busi- 
ness  men    who  are   interested    in    the   trade   possibilities   "' 

the  ureal  We-i . 

S.  K.  Colquhoun.  of  Montgomery  &  Colquhoun,  Deloraine, 
Man. 

In   response   to  your  letter  re   the  sale  of   United   Slalc-s 

goods  in  Canada  and  how  the  business  may  be  secured  by 
Canadian  manufacturers,  we  beg  to  subjoin  the  following, 
which,  "in  our  opinion,  after  16  years'  business  in  Mani- 
toba, dealing  directly  with  the  tanner,  are  some  of  th" 
reasons  why  the  foreign  manufacturer  finds  a  market  Car 
his  goods  in  Western  Canada.      The  question  of  how    we 

are  to  prevent    the  people  buying  such  g Is  we   will   touch 

later  on.     I  think  it  will  be  readily  conceded  thai  an  ic 

dividual  or  community  will  not  continue  to  buy  g Is  Iron 

any   place  or  person.  ^iv ■  inu   such   goods   a    preference,   un- 
less  the   goods   in   question   have   merit,  either   in   less  oul 
lav    of    money,   or   superiority    in    the    construction   or   (<•• 
lure  of   the   art  icles 

In    the    village    ill    which    I    do   business,    which    may    be 
taken  as  an  average  Manitoba  town,  marketing  about  one 
million  bushels  of  wheat  annually,  I  find  that  the  princi- 
pal articles  imported  from  the  United  Stales  are  binders, 
wagons,  ploughs,  threshing  machines  and  stoves.      Alter 
careful   investigation    1   find   thai    the   American   binder  is 
sold  for  $15  more  here  than  is  the  Canadian,  the  Amen 
can    farm   wagon    for  $10   more   than   the   Canadian   wagOti 
dealers  having  both  kinds  in  their  warehouses.      And  the 
state  that   they  Bell  two  American  for  every  one  Canadiai 
wagon,  and   at    a   higher  price.      One   naturally  asks  why.' 
To   any   man  of  experience,   the   reason    must    be    found    in 
the  fact  that  the  people  believe  they  are  getting  a  better 
article.      This  is  the  unanimous  opinion  of  the  people,  else 
they  would  not  continue  to  buy  an  increasing  amount  of 
merchandise,  at  a  higher  price,  did  it  not  pay  them  to  do 

BO  . 

Mow.   then,  are   the  Canadian   manufacturers   to   retain 
our  markets.'     By  making  better  goods.      We   prefei    t 

buy   the  home  product.      In   the  tirst    place  let    them   copv 

if  necessary,  from  people  who  have  been  making  agricul- 
tural   machinery    for    a    prairie    country    before    we    kne 
anything  about  prairie.     S >ndly,  let  them  reduce  th?ir 


profits  io  the  minimum,  to  compete     with   these  people, 
they,  we  think,  should  be  able  to  compete  with  tin'  pref  •■ 
eiice  they  have  over  the  American  manufacturer.      If  the\ 
cannot    gel    the    Hade    in    this    way    thej    Pould    b\    a    hig  1 
tariff.       The    question    to    be    solved    is.    i-    it     worth    while 

shutting  out  these  goods  thai  the  people  evidently  wan1 
to  level  up  our  manufacturing  interests.     This  the  peopl  • 

have   to  decide. 

We  may  say.  we,  the  retail  merchants,  would  like  !■> 
have  the  Legislature  of  Manitoba  protect  us  by  shutting 
out  by  a  tariff  Eastern  goods  shipped  in  hv  Eastern  re- 
tailers. Bui  we  do  not  think  the  people  would  stand  it. 
Nor  do  we  think  il  would  be  in  the  best  interest  of  all  th 
people,   any   more   than    would   it    be   to   Bhul    out    all    foreig  I 

made  goods  in  manufactured  articles. 

hid  the  Canadian  to-day  make  as  good  an  article  he 
would  have  his  market  .      I  again  point  out.  it  is  noi  a  ques 
lion    id'    price,    bill    of   quality.       Sonic    reason    must    be    as 
signed.     This  is  the  obvious  one. 

In  my  stoic  I  sell  German  goods,  Britsfa  g 1-.  Swis.-, 

goods,  and  American  goods.  Mv  patron-  demand  the  se- 
lection. Eacb  country  can  do  some  things  better  than 
another  and  natural   laws  govern  trade  as  everything  else. 

Maybe  Canada  has  not  yet  learned  all  about  manufac- 
turing.    Let   us  hope  she  may  become   increasingly  effi- 

cient  and  enjov  more  and  more  of  the  trade  which  shoul  I 
belong  to  her. 

H.  R.  Foulger  &  Co.,  Lacombe,  Alberta. 

The  manufacturers  of  the  States  have  hitherto  secured 

an  equal  share,  at  least,  of  the  business  of  the  West,  jf 
the  lines  in  which  they  had  a  chance  to  compete,  because, 
In  sonic  cases,  they  had  better  goods,  and  have  still,  though 

not  to  the  same  extent,  and  because  the}  wore 
aggressive    from    the      starl    and    advertised    more 

lensively.  but    maii.U    because  of  the  inability  of  the  Can 
adiau   manufacturers   to   handle   the   business,   lacking,   as 
they    did.    the    capital,      plant,    push      and    men.       Eastern 
manufacturers   have   had      all    they    could    do    to      till      our 
order--. 

What    would    havc>    been    the    -tale    ol     mallei-    were    no 

g I-  admitted    from   the  States,  and  order-  i..   Eastern 

manufacturers  were  increased  by  one  hundred  per  cent.f 
The  progress  of  the  We-i  would  have  been  delayed, 
which  would  probably  have  raised  tin'  question 
it'  the  West   wa-  any  good   after  all.   instead   of  being  .- 
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il    is,   the   assured  factor  that  gives  the   whole  Dominion 
its  magnificent  potentiality. 

The  imports  of  manufactures  from  the  States  \\;w  ■ 
been  nur  blessing  and  salvation,  and  without  them  we 
might  have  had  crops  which  we  could  neither  harvest  nor 
market . 

P>ut   with  increased  railway  facillies,  and  the  confidence 
of  capital  and  men  of  the  Bast,  we  shall  become  less  de- 
pendent   on   our  neighbors,  and   may   without    injury,  but 
lather  profit  to  ourselves,  adopt  a  policy  that  will  elimin 
ate  foreign  competition. 

But  it  must  not  be  forgotten  than  we  want  good  goods, 
better  than  we  are  evn  yet  getting  from  the  East,  and  that 
our  manufacturers  must  have  adequate  capital  to  push 
I  heir  business  against  all  comers,  and  have  confidence  ;" 
their  country.  Our  best  farm  wagons  to-day  come  from 
the  United  States,  and  they  command  a  20  per  cent,  higher 
price  than  the  Canadian  article.  Other  instances  could 
be  given.  And  until  our  manufacturers  realise  the  fact 
that  we  want  the  best  goods  at  right  prices  we  cannot  ask 
a  co-operating  policy  on  the  part  of  our  statesmen,  to  oust 
our  genial  neighbor  from  the  market. 

Fowler,  Murdoff  &  Breen,  Wetaskiwin,  Alta. 

We  buy  very  little  from  United  States.  We  do  buy 
some  goods  from  American  manufacturers  because  we  finu 
certain  lines  are  better  made  than  we  can  obtain  from 
Canadian  bouses.  We  think  that  if  the  Canadian  manu- 
facturers' Association  would  appoint  a  commission  to 
study  American  methods  of  manufacture  and  styles  thaf 
some   practical  results  might    follow. 

It  is  difficult  for  a  manufacturing  constituency  of 
6,000,000  to  compete  against  a  constituency  of  8,000,00.) 
people.  We  think  Canadian  manufacturers  must  study 
every  detail  of  manufacturing  so  that  goods  can  be  pro- 
duced at  lowest  cost,  highest  quality  and  lowest  price 
would  be  formidable  weapons  with  which  to  meet  United 
States  competition. 

We  have  not  given  much  consideration  to  this  matter 
for,  as  we  have  said,  our  purchases  are  almost  entirely 
from  Canadian  dealers. 

We  trust  the  results  of  your  enquiries  may  lead  to  an 
increase  of  inter-Dominion  trade  and  that  more  and  morj 
may  Canada   be  for  Canadians. 

Frank  Whelpley,  Sinclair,  Man. 

In  the  country  districts  the  great  need  is  better  trans- 
portation and  lower  rates,  and  I  believe  it  is  necessary  for 
the  Eastern  houses  to  cover  the  ground  much  more  fre- 
quently and  establish  themselves  in  Winnipeg,  which  will 
he  the  great  distributing  centre. 

They  should  yet  better  acquainted  with  this  Western 
country.  There  is  a  vast  field  for  business  and  they  must 
push  for  commercial  sueess  here  as  well  as  in  the  Hast  . 
All  through  the  wheat  belt  trade  is  different  from  what 
it  is  down  there,  ami  you  must  be  more  or  less  on  th" 
ground  to  study  conditions. 

I  take  it  that  on  equal  terms  and  prompt  delivery 
every  merchant  would  buy  Canadian  goods.  When  the 
Eastern  manufacturer  reli/.es  what  is  west  of  Ontario  h.3 
will  hustle.  The  Americans  have  and  are  making  for- 
tunes out  id'  our  land  while  Canadian  Capital  earns  from 
4  to  6  pel'  cent,   in   the   East  . 

My  opinion  is :  Cover  the  ground  as  often  ;  sell  on  equal 
terms;  and  Canada  lor  the  Canadians  will  (dose  the  bar- 
pain  every  time. 


Baker  &  Skelding,  MacLeod,  Alta. 

In  as  far  as  implements  go  we  find  the  farmers  here 
prefer  the  American  manufactured  article  f< ir  the  reason 

that  they  build  their  goods  to  suit  this  Western  trade, 
while  the  Canadian  manufacturers  have  not  as  yet  grasp- 
ed this  most  important  fact  in  all  products  of  their  goods. 
Some  goods  that  are  suited  for  this  trade  and  are  being 
pushed  by  the  dealers,  are  as  soon  as  they  are  well  dis- 
tributed, raised  in  price  until  they  cost  as  much  as  the 
American  implements  to  which  they  are  inferior  by  means 
of  poorer  material.  For  instance  a  Canadian  plough- 
share manufactured  from  Canadian  ste.d  is  much  softer 
and  will  not  wear  more  than  half  as  hum  as  one-  of  Am 
erican  manufacture.  And  yet  the  dealers  are  charged  as 
much  for  the  Canadian  inferior  steel  as  they  pay  for  the 
better   article,   duty    added. 

It  is  our  wish  to  only  sell  Canadian  goods  but  the  in- 
terests of  our  customers  compel  us  to  handle  American 
goods  until  the  Canadian  manufacturers  get  a  better  grasp 
of  this  trade. 

Merrick,  Anderson  &  Co.,  Winnipeg. 

As  a  rule  we  find  the  American  r .anufacturers  pav 
more  attention  to  the  finish  of  their  goi  ds;  also  appear  to 
be  in  closer  touch  with  their  customers  as  to  patterns  and 
styles  most  suitable  for  the  different   localities. 

After  all,  however,  the  great  question  is  one  of  price, 
and  if  past  experiences  of  business  depression  in  Presi- 
dential years  is  confirmed  the  coming  season,  it  will  be 
necessary,  especially  on  some  lines  ..of  stoves,  to  reduce 
present  prices.  Th  question,  however,  can  hardly  be 
answered  in  general  terms,  as  each  line  presents  special 
problems  of  its  own . 

The  W.  J.  Binning  Co.,  Calgary,  Alta. 

We  are  not  in  a  position  to  give  any  opinion  id'  value 
on  the  question  asked,  but  there  is  one  thing  that  1  think 
the  wholesale  people  in  the  Past  should  do.  and  that  is  to 
give  the  Western  people  an  extra  30  days  on  shipments. 
The  goods  are  all  bought  on  just  the  same  terms  as  Past- 
ern merchants  and  they  yet  their  goods  in  from  two  to  five 
days,  while  we  yet  ours  in  from  three  to  five  weeks  from 
the  lime  of  shipment.  Often  goods  are  purchased  .">  Dei- 
cent.  30  days  and  the  draft   is  here  long  before  the  goods. 

The  Regina  Trading  Co.,  Limited,  Regina,  N.W.T. 

In  reply  to  your  letter  asking  our  opinion  on  what  "can 
be  done  in  order  that  the  manufacturers  in  the  "Past  may 
secure  the  business  that  now  goes  to  manufactures  in  the 
United  Slates."  we  bey  to  say  that  in  our  opinion  the 
quickest  and  best  way  to  secure  that  trade  is  by  estab- 
lishing a  distributing  station   at   some  point   in  the  West. 

This  country  is  rapidly  developing,  and  along  with 
that  development  is  a  demand  for  a  better  class  of  goods 
than  has  been  used  by  the  pioneers,  larger  stocks  and 
quicker  service.  The  large  Canadian  implement  firms 
have  recognized  this,  and  are  following  (dose  on  the  Am- 
ericans in  the  establishment  of  large  Warehouses  with 
complete   stocks. 

There  is  not  as  much  sentiment  about  business  in  the 
West  as  in  the  East,  but  on  an  equal  basis,  both  merchants 
and  farmers  will  give  the  Canadian  manufacturers  the 
preference . 
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Smith  &  Burton,  Brandon,  Manitoba. 

We  (|u  n<.i  have  occasion  i"  use  manj   American  good"* 

in  tJiir  business,  but  we  believe  the  Canadian  manufactur 

ci>  would  'l"  «<'ll  to  keep  in  \  i<'\\  the  Fad  thai  generally 

speaking  people  in  the  West     »;mi   the  besl  qualitj     o£ 

da  and  prompt   and  careful  attention  to  shipments, 

The  freight  on  a  poor  article  is  as  much  ;is  on  a  pood 


A 


A  STRIKING  EXAMPLE. 
M(  >ST    pi  ,k  i  K  .1!     e  cample  "i    1  he  upon 

£\       British  exports  which  have  been   brought    about    bj 
1  he    reba  te    in    dut  j    on    good     ul      Bi  ill  h    ori 

imported  into  Canada  ha     recentlj  come  1 11  noli 

A  well-known  mm  ot  manufai  urci  ii  oui  cilj  had 
been  ttoiuj  II  intermittent  trade  in  Canada,  and  in 
1896  one  ui    the    partnci     wenl    to   the    Domi n   with  .1 


one  and  people  here  have  not   the  Bame  facilities  for  re        view    to   see  on    the    ipol    whethei    thi  vorth 

placing    an    unsatisfactory    article    as    thej    have    in    the 


East.     Even  with  prompt  shipment  ii  is  a  1 ltd  fr the 

time  an  order  is  Benl  until  the  goods  are  here  and  any 
thing  thai  can  be.done  t<>  ensure  prompt  deliver}  and  pro 
per  freight  charges  will  be  appreciated  bj  Western  cus 
tomers. 

Babb  &  Kirkland,  Portage  la  Prairie,  Man. 

Replying  i"  your  circular  letter  re  the  securing  of  our 
Western  business  t<>  the  Eastern  manufacturers: 

1st.  In  some  instances  the  Eastern  manufacturers 
should  reduce  prices  in  older  to  combat  American  compc 

til  loll  . 

2nd.  In  oilier  eases,  better  class,  and  quality  of  goods 
should  be  manufactured  to  supply  the  home  market,  and 
rims  avoid  the  necessity  of  the  retailer  importing. 

3rd.   In  eases  where  the   tariff  is  really  too  low,  and 
hears  hardly  on  the  Canadian  manufacturer,  making  it  im 
possible  for  him  to  meel  foreign  competition,  lei  the  tariff 
be  adjusted  so. as  to  afford  reasonable  protection. 

4th.  Again  in  particular  cases  ii  might  be  found  work- 
aide  to  make  the  tariff  retaliatory. 

5th.  Adjust  the  tariff  from  time  to  time  to  meet  new 
conditions. 

Curry  Bros.,  Innisfail,   N.W.T. 

induce  the  Government  to  regulate  the  tariff,  and  the 
manufacturers  to  supply  equally  as  good  articles  at    the 

same    prices. 

H.  S.  Price,  Boissevain,  Man. 

I  am  always  open  to  give  any  information  that  may  be 

of  any  service  to  the  trade,  but  alter  writing  you  last 
Summer,  requesting  you  to  insert  in  the  Hardware  and 
Metal,  a  letter  re  the  means  of  calling  a  meeting  of  the 
retailers  of  Manitoba  and  the  Northwest  Territories  at 
Winnipeg,  for  the  purpose  of  forming  a  retailers'  associa- 
tion, and  not  seeing  thai  you  paid  anj  attention  to  it.  I 
do  not  know  it'  my  information  may  be  of  any  use  to  you. 

I  would  certainly  like  to  see  the  Canadian  manufac- 
turers get  a  hi::  share  of  the  Western  trade,  but  some  of 
them  will  ha\e  to  do  different,  or  they  will  lose  the  trade 
t!ie\  now  hold.  I  know  lor  a  fact  thai  the  retailers  would 
strongly  indorse  placing  some  lines  iii  the  free  list,  as 
tin'  goods  1  have  in  view  are  only  lit  for  a  Jew  trade. 

The  greatest   trouble  has  been  in  getting  goods  of  all 

lines,  then  again,  had  it  not  been  for  United  States  u K 

this  past  season  we  would  have  been  in  a  deplorable  state, 
as  our  own  makers  advanced  their  prices  to  such  an  ex- 
tent, that  we  were  making  a  far  better  profit  by  buying 

United   States   line-. 

If  the  manufacturers  will  carry  the  stocks  and  not 
bull  the  market  when  they  have  the  chance.  I  think  they 
can  v.i  re  than  hold   their  own. 


I  le   w  ,1  .  onlj    in   ('.in. id, 1   [01    .1    w  eck    but    plai  ed 
good   agents,    advised   his   firm    to    advertise   in    the 
journal  devoted   to  then   branch  01    trade,  .mil  came  home 
satisfied    that    some     increase    in   ordei      would    follow    in 
course  oi    1  ime 

Thai    year     the  firm's   Canadian    trade   was   ten    1 
greatei    in   volume  than   in    1895,  ami  .1   yeai    "i     •■  aflei 


Canada   is   making   great    progress  in    the  higher   c' 
engravings         I  reproduction    of  the 

Spring  covi  •  i-.,u,-  ot  The  Dm  Goods  Review. 

1 1  is  made  by  8  new  pn  cess  in  which  articles  .ire  employed 
inslead  ot  being  'Ir.iwn  i  he  roses  are  from  actual  photographs. 
I  he  work  was  done  by   The  Grip.  Limited,  Toronto. 

when   the  preferential   larifl  came  into  operation,   it   .mam 
ised   considerably  . 

The  further  rebate  from  25  pel   cent     to  '■>■'>  \   pei   cenl 
again  helped  'Ins  firm's  Canadian  trade,  and  this  pn 
year   is    Iheii    best    record,   and   quite  six    times   ,^   much 
was   in    1896,    just    ben. re   the   new    1, inn   came   tut" 
Force 

In  one     week   .1!    the    end   of  October   the    firm    u 

notice   i ked   Canadian   orders  equal    ti 

of  some  whole  year's  trade,  and  tiny  now  confident  1}   ex 
peci    a   further    large  extension   01    tradt  par.— The 

Commercial,   Bristol,   Eng 


Economizing  for  the  purpose  of  being   independent 
is  one  of  ike  soundest  indications  of  a  manlj  character." 

Mlel    Smiles. 
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rpfcfoiess   in   style  combined   with  newest 

aim  superiority  of  workmanship  are  the 

oticeable   difference  between  goods  of 


The  ce 
fabrics,  exce 
elements  v 
our  make  an( 

The  prices  are  no~~+m?rr«r.  The  profit-bearing  qualities  are  in 
evidence  at  every  point.     Why  not  buy  them  ? 

Our  travellers  are  now  on  their  respective  routes  with  a  full 
range  of  samples  of  Coats,  Costumes  and  Skirts  of  the  better  sort 
for  Spring. 

We  want  your  trade.     That's  why  we  advertise. 


T*  Merchants'  Mantle  Manufacturing  Co. 


LADIES'    READY-TO-WEAR 

Coats,  Costumes,  Skirts  and  Capes. 


Limited 


36  WELLINGTON  ST.  E.  and 
I,  3,  5  LEADER    L4NE. 


TORONTO,  Canada. 


HIGHEST     GRADi 

BRITISH 
MAKE 

I  OR  LADIES,  GENTS,  MISSES 


Ladies'  and  Misses'  Garments  AND   BOYS 

Bear  this  Label. 


The  "Premier"  Waterproofs  are  the 
absolute  Guaranteed  Garments 
in  the  Dominion  of  Canada, 
thoroughly  waterproof 


and  will  not  harden 


STANDARD 
OF  THE 
WORLD 


BEWARE  OF 
IMITATIONS 


Established  1873. 


Head  Works: 
MANCHESTER,  ENG. 
Branch  Works,  Showrooms  and  Offices: 
MONTREAL,  TORONTO  and  WINNIPEG. 


GUARANTEED 
TO  RtSIST  ALL  CLIMATES 


Gentlemen  s  and  Boys'  Coats 
Bear  this  Label. 
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CLOAI1S,    COSTUMES 
AND  SKIRTS 


JA.N1  AKY  in  the  oloak  ami  -nit  trade  is  a  between 
season's  month.     In  the  retail  trade  every  effort 
is  being  made   to  "lean   up  stocks   m   readiness 
for  the  showing  of  new  Spring  goods,  and  clear 
anee  Bales  and  <'nt  prices  arc  the  rule  in  all  cloak 
and  -nil  departments.     Special  endeavors  arc  being  male 
to  close  mil  lines  of  boz-baoked  coats,  and  cuts  in  the  pri  -r 
ol   this  class  of  garmenl  have  gone  pretty  deep. 

•  •     • 

In  the  cities  ami  larger  towns  the  vogue  of  the  long 
c(  ated  -mi   has  interfered  considerably  with  the  sale  of 
cloaks,  ;is  the  majority  <>r  women  bought  the  Long-coated 

suit  ami  wore  it  with  a  set  of  furs,  and  did  not  invest  in 
a  Winter  coal  al  all.  Many  women,  loo.  bought  ev< 
wrap-,  or  used  rain-coals  as  -iich.  and  this  was  another 
factor  that  tended  to  spoil  coal  sales.  From  these  causes 
ci  al  -locks  in  some  sections  are  unusually  heavy,  and 
\er\   low   prices  are  being  asked  for  quite  a  sightly  coat. 

•  •     • 

The  foregoing  remarks  of  course  apply  more  lo  the 
trade  in  laiije  centres,  as  in  country  sections,  and  in  the 
Northwest    a    warm    Winter  coal    is  a    Decessity,   and    maim 

facturers  who  do  an  exclusive  skirt  ami  coat  business,  or 
one  that  has  a  large  country  connection,  have  had  a  highi.y 
profitable  run  id'  trade  in  both  coats  and  separate  skirts. 
With  their  clientele  stocks  are  well  in  hand,  and  the  re- 
tailers they  cater  lo  are  in  a  position  to  buy  liberally  for 
the  coming  season.  With  the  manufacturer  who  does 
this  branch  of  the  trade,  the  Spring  business  is  compara- 
tively light.  He  i-  now  turning  his  whole  attention  o 
Fall  garments,  and  is  producing  some  smart  coats,  pretty 

much    along    the   lines   indicated    in   our   last    issue. 

•  •      • 

The  past  year  ha-  Oil  the  whole  been  a  satisfactory  one 
in    the   Canadian    cloak    and    suit    trade,   as    it    has   been      in 

many  respects  one  of  steady  development  and  progress  ill 
both  the  maufacturing  and  the  retail  trade.  The  more  pro- 
gressive retailers  are  using  every  device  thai  their  ingen- 
uity can  Buggesl  to  lengthen  out  the  selling  season  in  their 
departments,  and  their  efforts  are  meeting  with  a  large 
ire  of  success.  Spring  trade  in  1903  was  lengthen- 
ed out  by  the  sale  of  unlined  luster  suits  and  skirts,  as 
well  as  washing  skirts  and  shirt-waist  suits  in  silk,  linen 
and  in  cotton  goods.  By  means  of  these  added  lines  tra  le 
was  held  until  just  before  the  time  to  show  Fall  stu'T. 
Another  indication  of  the  de-ire  to  lengthen  the  selling 
season  was  the  fact  thai  some  buyers  came  into  the  mar- 
ket  early   in    December  with   requests     for  novelties     to 

freshen   up   the  slocks  on   hand,  and    lo   help  to   turn   .lan.i- 

arj  and  February  to  Borne  account  in  ready  to  wear  lines. 
Usually  these  are  two  dead  months  in  the  cloak  and  suit 
departments  and  this  was  an  attempt  to  make  the  depart- 
ment pay  its  wax  and  may  be  a  little  over  in  those  months. 
Judging  from  citj  stores  those  merchants  who  have  fol- 
lowed this  course  <  f  action  have  no  cau-e  tor  regret. 


The  -real   popularit}   ol    ih"  long-coated  suit   ha-  I. 
the  principal    feature  "i    the   fall   trade.     The   read}    t" 
wear  trade  doc-  riol  follow   Parisian  ideals  bo  slavishlj  as 

the  other  branchc-  of  the  "  drv  '_' I-  trade."  ami  wh'u 

designers  -aw  the -unsuitable  designs  that  is  unsuitable 
for  the  climate  here  ami  taste  of  the  trade  on  this  side 

of  il -can     the}    in  direct   defiance  of  Parisian  edic.s, 

which  -aid  shori  ami  loose  coated  effects,  put  on  the  mar 
ket  a  style  of  their  own.  \iz..  the  long  coated  -nit.  Though 
put  on  the  market  at  a  laic  date  this  style  mel  will,  an 
instant  success,  as- besides  being  extremely  well  adapted 

for  cold  weather  wear,  women  were  -id.  ol  short  -tyl--. 
They  had  been  done  to  death,  and  the  long-coated  -i  I 
was  a  welcome  and  refreshing  novelty.  That  the  Ameri- 
can and  Canadian  woman  found  il  so.  wa-  proved  b\  ii- 
instanl    acceptance,    and    b}     the    fact    thai     it    has    been     ;o 

well  and  universally  worn.  Ladies'  tailors  often  make 
the  statement  that  the  best  custom  tailors  ami  dressmak- 
ers have  noi   made  this  style  of  suit,  but   whoever  made 

them,  this  style  ha-  been  wtdl  worn  by  societ}  leaders 
both   in   the  Slate-  and   <  'auada . 


WRAPPERS  AND  KIMONAS. 

I ''HE  wrapper  Por  morning  wear  in  print  and  percale 
for  Summer,  or  in  wrapperette  for  Winter,  is  now 
a  necessarj  garment  with  all  women.  The  line-  on 
which  this  garment  is  cut  varies  little  from  one  season  to 
another  a-  il  i-  use  and  not  style  that  a  woman  think-  of 
when  buying  a  garment  of  this  da—.  If  n  i-  only  ea-\ 
fitting  and  full  enough  thai  i-  ill  -he  requires.  The  die  - 
ing  saques  ami   kimonas  arc.  however,  cutting     into  the 

Wrapper  trade,  particularly  fot  hot  Weather  wear  as  |h  \ 
arc   so   loose   ami   cool. 

In  these  days  of  complex  dressing,  however,  there   is 
a   growing  demand   for  loose  negligees  ami  dressy  wraps 

for  house   wear.      All   kind-  of   fantastic   kimonas   lead   the 

way,  and  some  lovely  one-  ai'  of  knife  pleated  -ilk  both 

in  soft  finished  taffeta  ami  in  llabulai.  These  come  in 
dainty  colorings  such  a-  pale  and  turquoise  blue.  pink. 
helio.,  gold  and   white,  and  are  lavishly  trimmed  with   line 

n  esh  Valenciennes . 

A-  usual  ai    this  season  some  pretty  lingerie  kimonas 
and  dressing  sacques  are  shown.     Some  of  these  are  sho  i 

in   the   back    ami   are   bloused    in    front    by   means  of  a   rib 
boii  drawn  through  a     beading.      I'm     it     i-  a  negligee, 
which   i-  almost   a-  -man   a-    i   tea-gown   thai    the  smart 
woman  dons  lo  lake  her  ease . 

The  high   neck   is  seen  in   these  house  gowns,  as  well   .1- 
those   cut    with    the   V   at    the   throat    and    there   are  otheis 
just  cut  round  in  the  Saint  Ocelia  fashion.     Some,  how- 
ever,   arc    cut    decollete    like    a    ball    gown,    bill 
lather  loo  loud  lo  please  the  'a-!e  of  a  refined  woman. 

The  long  line  1  f  shoulder  i-  -ecu  on  all  the  new    indoor 
robe-,  and  the  yoke   i-  gene  rail}   of  lace,   with,  a-   in  one  ..! 


II 
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CLOAKS,    COSTUMES  AND  SKIRTS 
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the  newest  Spring  i Ids,  the  materia]  shirred  mi.     The 

sleeves  are  very  wide  and  full  and  have  tour  rows  of  shirr 
rings  up  the  inside  of  the  arm.  A  flounce  shirred  at  the 
top  completes  this  novel  garment. 

As  for  sleeves  the  dressier  the  wrap  is  the  more  elab- 
orate the  sleeve.  The  majority,  however,  are  loose  and  full 
and  the  flowing  angel  sleeve,  or  the  large  pagoda  with  the 

lace   under  sleeve   are   the  popular  styles. 

The  Empire  is  another  sty'e  that  is  well  adapted  for 


'$$M 


Handkerchief  Kimona. 


Pleated  Silk  Kimona. 


China  silks  and  challis  that  are  used  for  these  garment'. 
Perhaps  the  greatest  novelty  in  the  kimona  line  are 
those  made  from  handkerchiefs.  At  the  first  sight  these 
fantastic  garments  seem  to  be  all  corners,  but  when  it 
is  examined  it  resolves  itself  into  five  or  six  handkv- 
chiefs.  These  handkerchiefs  are  generally  of  Japanyse 
silk  with  colored  borders  and  the  kimonas  made  from  them 
are  decidedly  Oriental  in  appearance. 


SUITS  FOR  SPRING. 

SUITS  for  Spring,  is  again  the  "  Slogan,"  though  there 
is  some  little  difference  in  the  report  from  the  manu- 
facturers as  to  the  styles  selling.  Some  pin  their 
faith  to  boleros  and  Eton  styles,  while  others  think  thei-3 
will  be  quite  a  nice  business  done  in  the  long-coated  su;t 
for  the  early  trade.  Jt  seems,  however,  upon  enquiry, 
that  it  is  only  from  certain  sections,  such  as  the  North- 
west. British  Columbia  and  districts  where  they  come  into 
the  market  earlier  than  the  general  trade,  where  the  long- 
coated  suit  is  selling  for  Spring  wear. 

Buyers  from  these  sections  had  made  their  selections 
before  the  long-coated  suit  was  put  on  the  market  last 
Fall.  And  as  their  selections  were  all  in  short  effects, 
the  long-coated  suit  is  a  novelty  with  them. 

Retailers,  however,  should  be  careful  not  to  overstock 
these  long-coated  suits,  as  they  are  hardly  appropriate 
models  for  wear  on  the  warmer  Spring  days:  in  fact  oae 
authority  who  is  pretty  well  posted.,  says,  that  in  bis 
opinion  the  buying  of  them  at  all  is  a  mistake. 

Turning  to  the  cloths,  of  which  the  Spring  suits  are 
made,  it  is  seen  that  tweeds,  and  neat  fancies  are  well  to 
the  fore.  Flecked  cloths  and  indistinct  stripes  are  shown, 
hut  there  will  he  a  very  large  business  as  well  done  in 
plain  cloths.  As  for  the  past  few  seasons  one  of  the  main 
features  of  the  suit,  is  the  sleeve,  and  there  is  an  endless 
and  bewildering  variety  of  sleeves  showing,  but  all  built 
mi  the  same  general  lines-thai  is  they  all  fit  pretty 
snugly  from  the  shoulder  down  to  near  the  elbow,  and  are 
then  very  wide  until  they  meet  the  long  tight  cuff.  Some 
are  fulled  into  this  cuff,  but  many  are  so  cut  that  tliere 
is   no   fullness   where   sleeve   and   cuff  join. 


In  colors,  blue  is  very  popular,  and  there  is  a  decided 
feeling  for  brown.  A  great  many  light  shades  are  also 
selling,  such  as  grey,  champagne.  Biscuit  shades  and  light 
reseda  are  also  among  the  colors  appropriately  sold  for 
Spring. 

Though  Paris  is  making  a  strong  effort  to  bring  in  the 
lull  skirl  this  style  is  making  very  little  headway  with 
the  Canadian  trade,  though  the  skirts  shown  are  decidedly 
a  little  fuller  from  above  the  knee,  and  have  a  consider- 
able flare  around  the  feet.  They  are  very  tight  fitting 
around  the  hips. 

The  habit  back  is  again  to  the  fore  for  the  Spring 
trade,  but  the  inverted  pleat  at  the  back  is  the  more  popu- 
lar style.  The  reverse  pleat  or  box-pleat,  but  well  stitch- 
ed down,  is  the  back  finish  to  some  of  the  new  skirts. 

Though  gathered,  and  full  pleated  skirts  may  be  made 
in  dressmaker  lines  it  would  require  a  deal  of  education 
to  get  the  ready  made  trade  to  take  to  them.  The  pleat- 
ed skirts  seen  in  ready7  to  wear  lines,  have  the  pleats  sown 
down  flat  until  just  above  the  knee,  where  the  stitching 
ceases,  and  the  pleats  are  permitted  to  fly  loose. 

Though  there  are  few  out  and  out  yoke  styles,  a  yoke 
effect  is  often  simulated  by  the  trimming,  or  by  the  way 
in  which  the  top  of  the  pleats  are  cut,  in  what  may  be 
described  as  Vandykes,  and  yet  they  are  not  exactly  van 
dykes  either.  These  are  of  graduated  height,  and  are 
trimmed  with  one,  two,  or  three  buttons,  as  the  size  of 
the  button  and  other  conditions  require. 

A  new  skirt  shown  by  a  New  York  firm,  is  in  four  sec- 
tions, each  section  being  a  circular  flounce,  from  which  the 
succeeding  circle  is  hung.  These 'circles  of  flounces  are 
of  graduated  width,  and  breadth,  and  are  trimmed  with 
lace  applique  and  braid  passementerie  along  the  edges. 

The  most  marked  characteristic  of  the  coats  that  make 
up  with  the  skirt,  the  fashionable  suit,  is  the  increased 
length  of  the  shoulder  seam;  indeed  in  novelties  sleeves 
and  shoulders  are  apt  to  be  cut  in  one.  though  this  model 
will  hardly  be  likely  to  be  seen  in  the  popular  trade  as  ii 
is  not  an  easy  one  to  fit;  but  it  is  just  mentioned  to  show 
the  tendency. 

In  models  for  the  popular  trade  this  long  shouldered 
effect  will  generally  be  obtained  by  the  skilful  dispo»i- 
t  ion   of  the  trimming. 

The  trimmed  suit  is  in  the  ascendent  this  Spring,  and 
those  made  by  a  good  manufacturer  are  in  neat  effects, 
and  in  good  taste,  but  as  is  usually  the  case,  cheap  suits 
are  loaded  with  cheap  trimmings,  trimmings  serving  i;i 
this  case  to  draw  the  attention  away  from  the  poor  cut. 
and  finish,  of  the  garments  themselves. 

Besides,  particularly  the  bright  fiber  braids  are  much 
en  evidence,  ami  not  only  in  solid  colors,  but  in  two-tone 
effects,  as  black  and  white,  blue  and  white,  brown  ami 
white,  etc.  Often  too  there  are  added  dashes  of  brig.it 
contrasting  colors.  Many  of  the  new  trimmings  sli  >w 
slight  touches  of  gold;  not  much,  hut  just  threads  here  and 
there . 

Buttons  are  a  feature  of  the  new  suits  that  can  by 
no  means  be  overlooked,  for  this  is  going  to  be  a  meal 
button  season,  and  buttons  of  all  shapes  and  sizes  are  go- 
ing to  be  used  for  trimmings  as  well  as  for  their  legiti- 
mate purpose  as  a  fastening.  Silk-covered  and  (doth 
covered  buttons  are  seen,  but  the  majority  are  of  metal, 
and  the  military  bomb  buttons  in  gold,  gunnietal  and  sil- 
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mi    are   rorj    popular.      Sometimes   [rraduated     size* 
used  i"  trim  the  one  garment . 

Some  \ri\  artistic  effects  are  seen  id  fane}  metal  bin 
tuns,  particularly  in  those  of  gnnmetal  and  old  Bilver  and 
also  in   (rood.      Nothing   (riven  a   prettier  finish   to  a   snil 
than  an  artistic  button. 

SPRING  LINES  IN  COATS. 

r|"*HE  coat*  pin  i>iii  foi  Spring  have  a  decided!}  smart 
1  and  jaunt}  air.  Cover!  cloths  are  the  firel  favor 
Ltes  for  coats  for  the  Spring  trade,  bul  smooth  tin 
ished  sloths,  particularly  in  champagne  color,  are  Likely 
to  be  Rood  in  novelty  lint's.  Voiles,  linens,  and  Pongees, 
;iikI  it  is  said  taffeta  in  peau  de  soie,  are  also  to  be  among 
coal  materials.  In  certain  trades  while  coats  will  be  "n 
evidence , 

Smaii  little  coats  with  fitted  backs  and  box-fronts  of 
about  '-"-'  to  -I  inches  in  length,  in  cover!  cloth  are  lead 
era  These  coats  have  .-ill  the  large  pagoda  sleeve  in  some 
form  or  other.  Two  piece  sleeves  are  also  shown.  The 
corsel  coat,  thai  was  bo  popular  last  Beason,  has  also  so1  1 
well  in  Borne  sections  of  the  trade. 

In  the  light  weight  cloths,  silks,  voiles,  etc.,  short. 
loose  coats  are  all  the  vogue.  These  are  tucked,  shirred, 
lace    trimmed    ami    otherwise   ornament eil  . 

PROFITS  IN  THE  CLOAK  MANUFACTURING  TRADE 

1"*HE  reason  the  average  clever  manufacturer  does  uol 
make  more  money  under  present  conditions  is  that 
he  does  not  realize  the  Cull  possibilities  of  inone\ 
making  that  lie  in  his  salable  productions,  Bays  Crerands 
Cloak  Journal.  In  calculating  prices  on  good  styles  he 
Beams  to  he  haunted  l>.\  the  spectre  of  cheap  competition. 
II,.  crosses  the  bridge  before  he  comes  lo  it.  He  discounts 
or  anticipates  a  competition  that  may  never  arise.  lie 
reveals  a  weakness  befor  he  is  attacked. 

Most  of  the  representative  men  in  the  cloak  ami  snil 
trade  are  possessed  of  all-around  cleverness.  They  an 
ui\e  one  a  logical  argument  about  almost  anything,  ex 
cept  the  feasibility  of  putting  a  larger  profit  on  their  ow  i 
productions.  And  yet,  when  a  manufacturer  ha--  a  good 
year,  ami  transacts  a  business  running  into  the  hundreds 
of  thousands,   he   is  astonished   to   find   how    little  money   he 

has  cleared  over  and   above  fixed   charges  ami   necessan 
expenses 

The  point    i-  just   this  this;   the  manufacturer  who  can 

produce  a  u 1  style  musl  charge  tor  the  element  of  - 

li  i-  an  obi  saying  that  if  a  garment  is  a  "seller"  ii  is  not 
dear  al  any  reasonable  price;  if  it  is  a  "sticker"  il  is  not 
cheap  ai  anj  price.  Salable  garments  nuisi  oarrj  com- 
paratively large  profits  in  order  thai  a  manufacturer  may 
strike  an  average.  If  the  obviously  good  stvles.  which 
are  sure  to  sell,  are  priced  as  low.  proportionately,  as 
those  of  doubtful  merit,  the  result  inevitable  will  be  a 
surprising  shrinkage  in  the  ealuculated  profit  on  the  sea 
son's  or  year's  business,  for  these  '"sellers"  have  to  oil' 
set  various  losses  on  unsalable  -Mods  And  then  again, 
the  wax    Im  beat    the  CODyist    is  to  -ell  desirable  Btyles  at   a 

j 1  profit  from  the  moment  they  are  shown,  so  that  the} 

will,   in   large  measure,  have   fulfilled   their  mission   by   'he 
time  that   the}   are  sei/ed  upon  and  cheapened. 

Another  reason,  we  think,  why  many  manufacturers 
do  not  make  more  mone}  on  large  Bales  is  thai  the\  do    lot 


know  uiih  am  degree  ot  exactitude  what  h  c,,si~  them  i- 
do  i>n-i n<-~  Certainl}  the}  figure  correctl}  the  cost  ,,i 
materials,  trimmings  ami  labor,  and  .old  a  certain  percent 

age   for  manufacturing   expenses  and   disc , t .  ami   then 

pui  mii  a  hypothetical  profit,  which  i-  supposed  to  a 
all  contingent  expenses  and  have  a  cleai   jam      "Which 
is  Bupposed"     that  i-  the  point!     Tin-  percentage  alloted 
for  manufacturing  expense  covers^  theoretical!}   and  pei 
haps  actually,  the  lived   charges  ot    the   business  upon   a 

calculated  ai at  of  sales     such  charges  a-  rent,  di 

era'  salaries,  factor}   figures,  etc.     But   is  the  other  |"-i 
centage  large  enough  to  give  an  adequate  profit  alter  all 

the   unexpected   but    inevitabh tlays  and   losses  ot 

year  are  met.'     There  are    i   hundred  ami  one  of  thesi 
losses  on  sample  lilies,  on  relumed  goods,  mi,  special  ordei  -. 

mii  l; Is  loaned  for  openings  or  Bhipped  on  memorandum, 

and  a  host  oi  other  incidental  happenings.  Would  it  not 
be  practical  for  ever}  manufacturer  who  has  an}  records 
of  these  contingent  losses  land  a  record  can  lie  kept)  to 
average  them   in  such  a   maimer  that   he  could  calculate 

with  reasonable  accuracy  their  ratio  to  the  amount  of  hi- 
business   and    cover   them    in    his   cost    estimates    with    a  v- 

parate  percentage  1  In  this  manner,  unless  they  ran  con- 
siderably above  the  average,  he  would  have  a  clear  idea 
of  what  his  goods  actually  cost  aad  would  be  in  a  much 
better  position  than  now  lo  adjust  profits  and  determine 
just    how    far  he  could    safely    gn   in   cutting    prices   |..   m  ■    i 

compel  it  ion . 

THE  RIGHT  WAY  TO  HANDLE  THE  SUIT  TRADE 

rPHK    ready-to-wear   Buil    is   comparative!}    speaking    a 

I         novelty  of  recent   growth  in   the  suit   trade,  for  it    is 

only    in    the    last    few    years   that    it    has   been   sold   Im 

any   great    extent,   ami    there   an'   many   merchants,   who, 

seeing  the  large  measure  of  success  achieved  iii  the  cities 

and   larger  towns,  would   like  to  handle  suits  themselves. 

The   average    retailer,     however,   when     he    is   adding 

suits  Im  his  ready-to-wear  slock,  goes  about  it  in  a  man- 
ner that  he  would  never  dream  of  employing  in  any  of  his 
other  departments.      He  acts  in  short   much   in   the  sin.  • 

manner  as  "  Pat  "  did  with  the  feather,  and  arrives,  bv 
much   the  same   road,  at    much   the  same  conclusion. 

Ii  was  Pat's  misfortune  to  have  to  make  the  Bofl  sjd  ■ 
of  a  board  his  bed.  for  the  night,  and  while  seeking  the 
si.fiest    board   he  could   find,  he   came     across  a    feather. 

•■    I've   often    heard."   said    he.   "   thai    feathers   are   sm|'| 
sleep  on,"  so  he  picked   the   feather  up  and  carefully  laid 
it  under  him.     <>n  waking  up  in  the  morning  stiff  and  sore 
from  his  hard  couch,  his  first  exclamation  was.  "  Begorrv, 
if  wan  feather  is  sC,  hard,  what     must   a  bed  full  bet" 

N'mw    the   popular   wax    a   count n    merchant   spicks  suits,   i 
in  much   llii'  same   way,  and   the   result-  are  about   the  same 
a-  1'at   achieved  . 

When  a  man  is  doing  a  nice  cloak  business,  ami  think- 
ing   thai    he    might    as    well    try    suits,    al    the    helium 

tin-  season  he  will  perhaps  select  tour,  or  at  the  most,  half 
a-do/en   suits. 

These  are  not  enough  to  make  much  noise  about,  and 
so  they  'jet  ver\  little  advertising,  but  they  are  put  on 
view  in  the  cloak  department.  Women  look  them  ovei, 
but  as  there  is  only  one  size  ot'  a  color  and  not  any  varie  y 
of  choice,  it  is  not  easy  to  make  a  sale,  as  the  average 
woman  when  she  pays  n<?  much  as  a  snit  amount!  I 
natural!}    wants  more  than   one  specimen   to  choose   bom. 
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One  customer  likes  one  of  your  suits,  bul  as  it  is  a  32 
and  she  takes  36  and  will  not  buy  until  she  is  fitted,  that 
side  is  lost.  Another  wants  a  blue,  and  the  only  one  in 
stock  is  black,  and  in  another  case,  the  coat  is  a  little 
long-waisted  and  wrinkles  in  the  hack,  or  Hie  skirt  is  too 
long.  As  (here  is  no  alteration  department  that  sale  h 
lost.  There  is  so  nnich  trouble  with  the  suits;  so  much 
time  taken,  and  so  lew  sales  made  that  your  salespeople 
naturally  give  them  the  go-by.  So  there  they  stick  untii 
they  become  such  well-known  features  in  your  department, 
that  the  majority  id'  your  customers  would  hardly  have 
them  as  a  "iff. 

finally,  after  a  lot  of  pushing,  and  at  a  great  sacri- 
fice of  price,  they  are  gotten  rid  of,  and  the  merchant 
sighs,  and  is  convinced  from  experience  "  that  suits  are 
no  good  anyway.''  And  he  makes  up  his  mind  to  have 
no   more  of  them. 

Now  just  figure  out,  Mr.  Merchant,  how  you  wou.d 
come  out,  say,  in  your  dress  department,  if  you  ran  it  in 
the  same  way.  Suimose  you  bought  blue  in  one  material, 
and  brown  in  another  and  so  on,  instead  of  stocking  a  full 
range  of  colors,  and  prices,  and  tried  to  do  your  season 'o 
business  with  half-a-dozen  pieces  of  goods  or  so,  how  do 
you  think  you  would  come  out?  You  know  very  well, 
don't  you:  and  yet  that  is  just  the  policy  you  have  been 
following  with  your  suits.  You  know  you  must  have  an 
assortment  of  fabrics,  and  a  proper  range  of  colors  and 
prices  to  do  a  satisfactory  dress  goods  business.  The 
accumulated  experience  of  generations  of  dry  goods  mer- 
chants tells  von  that;  and  it  is  just  as  necessary  to  hav  • 
an  assortment  of  colors,  styles  and  sizes  in  your  suit  de- 
partment to  do  a  trade.  You  cannot  do  business  without 
you  have  it  here  any  more  than  you  can  in  any  other  de- 
partment in  your  store. 

There  is  one  thing  that  you  must  have,  and  that  is  an 
essential  factor  in  selling  suits;  and  there  cannot  be  done 
without  it .  That  is  some  provision  must  be  made  f  ir 
making  alterations.  Von  may  yet  along  without  an  alter- 
ation department,  when  you  only  stock  coats  and  skirts, 
bid  if  you  can  alter  garments  yon  will  find  a  large  increase 
in  your  sales  in  these  lines.  If  you  decide  to  stock  sui!  s 
an  alteration  department  is  a  "  sine  qua  non,"  and  if 
you  cannot  install  one  you  had  far  better  not-  touch  suits, 
for  you   will  never  make  a  success  with  them. 

There  is  a  better  chance  than  ever  this  Spring  for  su  I 
selling,  as  there  is,  as  most  retailers  know,  a  dressmaker 
famine  in  the  land,  and  many  women  will  have  to  come  to 
the  ready-to-wear  trade  for  their  Spring  costume,  so  if 
you  are  thinking  of  adding  suits  to  your  stock,  and  there 
is  no  reason  why  you  should  not,  even  if  your  business  i,; 
in  one  of  the  smaller  towns,  the  present  is  a  very  oppor- 
tune time  to  begin.  Farmers  have  had  a  series  of  good- 
years.  Crops  have  been  good,  and  prices*  for  farm  pro- 
duce high.  They  have  plenty  id'  money  and  this  being 
the  case,  their  wives  and  daughters  are  not  going  to  do 
without  a  new  Spring  suit,  and  if  they  can  not  get  wha1 
they    want    near   home    why    they    will    send    away    for   it. 

They    will    have    in    many   cases   to   buy    ready-made    g I? 

because  of  the  impossibility  of  getting  materials  made  up 
so  if  you  cannot  supply  them  with  a  suit,  you  will  prob- 
ably lose  the  sale  of  the  material  by  the  yard  as  well. 
Don't,  however,  if  you  decide  to  stock  suits  follow  Pa.' 
and  his  feather,  hut  put  in  a  proper  assortment,  for  .> 
woman  is  not  going  to  pay  $10  or  $'2(1  for  a  suit  without 
having  a  pretty  fair  number  to  choose  from . 
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Now  as  to  the  number  of  suits  to  buy  to  give  a  fair 
choice.  To  have  sizes,  colors  and  variety  of  styles  to 
choose  from,  the  least  number  you  can  stock  to  have  all 
this  is  20  suits.  It  looks  a  large  number,  but  you  will 
find  it  about    right   as  a  beginning. 

In  selecting  your  suits,  go  to  the  manufacturer  y»n 
buy  your  coat  stock  from,  if  he  makes  suits,  and  tell  him 
you  are  about  adding  suits  to  your  stock.  As  he  knows 
something  about  the  class  of  coats  you  handle  he  will  bt 
able  to  give  you  valuable  advice  as  to  what  kind  of  sui^s 
you  had  bet  lei-  slock.  You  may  follow  his  advice  safely 
as  it  is  to  his  interest  that  you  should  make  a  success  of 
your  suit  trade.  You  will  be  a  much  larger  customer  it 
you  do. 

Von  must  treat  your  new  departure  as  a  novelty  de- 
partment, for  style  is  the  chief  factor  in  suits,  and  a 
soon  as  the  style  changes,  your  old  stock  has  not  much 
value,  so  you  must  mark  prices  accordingly.  You  should 
in  the  first  rosy  dawning  of  the  season  mark  fully  50  pjr 
cent,  and  not  a  cent  less  if  you  want  to  make  a  sucessf  il 
showing.  They  are  not  afraid  to  mark  this  rate  of  pro- 
fit in  the  large  departmental  stores,  and  they  know  then- 
business  there. 

Perhaps  50  per  cent,  seems  a  pretty  steep  rate  of  profit 
hut  think  a  bit;  it  represents  profit  on  many  lines,  a 
profit  on  material,  on  trimmings,  on  sundries,  etc..  that  you 
would  have  obtained  if  Hie  dress  materials  had  been  bought: 
in  your  store. 

Then  there  is  the  dressmaker's  profit  as  Avell  to  bo 
added,  so  you  see  that  it  is  not  so  qutrageous  after  all. 

Supposing  you  have  your  suits  all  marked  off,  and  into 
stock:  your  alteration  department  and  salespeople  all 
ready,  you  must  launch  them  in  good  style,  and  you  should 
advertise  a  special  show  day  in  your  suit  department,  if 
yon  are  opening  for  the  first  time  with  suits,  mark  the 
fact  in  some  special  May.  Have  extra  decorations,  or 
music,  or  both,  or  give  each  woman  attending  a  souvenir. 
Serve  afternoon  tea;  in  fact  employ  any  means  at  your 
command  to  draw  attention  to  your  stock  of  suits. 

Rightly  bought,  and  rightly  shown  you  should  do  a 
considerable  trade  early  in  the  season.  Say,  for  the  sake 
of  argument,  that  your  20  suits  cost  you  $12  each,  and  you 
marked  them  to  sell  at  $18.  Tn  the  first  part  of  the  season 
you  should  sell  at  least  half.  Ten  suits  at  $18  would  net 
$180.  Now  take  $180  from  $240  you  paid  for  your  suits 
not  making  any  allowance  for  trade  discounts,  etc.,  that 
leaves  $60  as  the  cost  of  the  ten  suits  you  have  left,  o.' 
$6  each  suit .  As  you  have  now  parted  with  the  most 
saleable  of  your  garments,  and  the  season  is  getting  on, 
the  time  has  come  when  it  is  wise  to  do  a  little  price  cut- 
ting, and  you  should  mark  down  your  remaining  suits  so 
as  to  brin°'  $14  or  $15  each,  and  continue  to  cut  price  as 
needed  to  make  things  interesting,  and  to  have  your  de 
paitment  clear  by  the  end  of  the  season,  for  suits  shonhl 
never  he  kepi  over.  When  y<  a  have  cleared  your  $60,  all 
you  have  over  is  profit,  and  thai  without  taking  into  con- 
sideration your  trade  discounts. 

Suits  handled  in  Ibis  way  will  pay  and  pay  well,  and 
will   build   up  the  reputation   of  your  store. 

The  writer  knows  of  one  merchant  in  a  smaLl  town  of 
about  1,200,  who  disposes  easily  of  100  suits  in  the  year, 
but  he  is  one  of  the  very  few  who  buys  as  indicated,  and 
always  has  a  good  assortment  to  choose  from. 
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can  always  count  on  seeing  the  latest, 
best,  and  choicest  mantle  modes  in  our 
showrooms.  Our  success  is  in  saleable, 
medium-priced  goods,  not  in  extremes, 
and  a  look  through  our  samples  will  show  the  extent  of  our  range  and  the  infinite  variety  of  our 
ideas.  We  would  like  to  mail  our  Pattern  Book  to  buyers  who  cannot  visit  our  showrooms. 
Any  request  will  have  prompt  attention. 
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FASHION    TENDENCIES    OF    SPRING,    1904. 


Skirt 


rjA  UK  fashion  tendencies  for  pexl  Spring  and  early  Sinn- 
1  mer  arc  beginning  to  I),-  pretty  clearly  defined,  and 
the  influence  of  the  1830  styles  are  making  the  n- 
selves  more  and  more  felt  —  that  is  with  modern  modifi- 
cations and  differences  adapted  to  the  needs  of  the  pras- 
en1  day. 

The  old-time  half-balloon,  half  pyramid  effect,  which 
was  the  skirt  outline  of  1830,  does  not  please  the  eye  of 
1904,  and  though  there  is  a  certain  1830  look  about  mod- 
ern skirts,  all  lines  of  costumj  arc  so  arranged  that  the 
appearance  of  height  and  slenderness  is  attained. 

Fashionable  people  want  to  wear  the  iwv,-  full  skirts, 
hut    they    want    at    the   same   time   to  create   a  slender  hi)) 

effect.  Luckily  this  is  easily 
attained  by  the  average  wo- 
man, for  she  has  only  to  ob- 
tain a  pair  of  the  new  long- 
skirted  corsets,  put  them  on 
properly,  let  out  the  waist, 
and  draw  in  the  hips.  An 
average  will  then  he  struck 
that  will  give  a  fairly  straighl 
line  under  the  arms:  and 
you  have  the  new  figure. 

This  new  fashion  should 
please  dress  reformers  and 
doctors,  as  it  is  built  on  much 
more  natural  lines  than  any  that  have  been  worn  for  some 
time. 

While  the  new  skirl  shows  anmistakably  the  intiuen  >e 
<>f  1830,  it  is  much  softer  and  more  graceful  in  outline. 
Plaits  are  much  used  on  these  new  skirts,  and  though  the 
upper  part  may  he  tightly  fitted  they  all  Hare  below.  The 
right  fit  of  the  underskirt  is  if  special  importance  and 
here  is  a  point  that  buyers  should  specialy  insist  upon, 
and  look  after.  There  is  not  much  difference  in  length 
between  the  Spring  and  Winter  Skirts— for  the  elaborate 
gown  there  is  the  train  and  the  graceful  length  in  front, 
bid.  which  it  seems  impossible  lo  move  in,  as  it  is  often  a 
good  two  inches  on  the  floor.  For  the  tailor-made  there 
is  the  round  skirt  somewhat  longer  in  the  back  and  front, 
and  then  there  is  the  walking  skirt  that  just  clears  the 
ground  by  an  inch  or  so. 

The  shoulder  line  on  all  garments  is  as  long  as  it  is 
possible  lo  cut  it.  Every  possible  device  is  resorted  to, 
in  order  to  get  this  lengthy  effect,  and  on  Spring  as  on 
Winter  models  the  top  of  the  sleeve  is  often  cut  in  one 
piece  with  the  bodice.  This  idea  will  prevail  in  novelty 
lines,  and  buyers  should  see  when  purchasing  garments  cut 
in  this  wax.  that  they  do  not  draw  at  the  armhole,  as  this 
is  a  very  difficult  style  to  cut  right.  With  this  shoulder 
line  the  shape  of  the  sleeve  i.  of  great  importance,  f  >r 
though  styles  may  he  very  varied,  the  proper  line  fr mi 
neck  to  (dhow  must  be  presented  to  give  the  right  effect. 
The  fullness,  which  last  year  was  at  the  wrist,  lias  crept 
up  the  arm  and  is  now  centred  just  below  the  elbow. 
This  necessitates  a  longer  cuff  to  hold  this  fullness  in  the 
proper  place. 

In   the   fancy    models  sleeve,    are   fuller  than  ever,  and 

the  baggy  fullness  just  below  the  elbow  is  most  apparent. 

In  sleeves  the   variations  of  styles  are   very  great,   for 


but  there  are  also  the  long  diapery  sleeves,  generally  if 
accordian  pleating  known  as  "angel  sleeves."  Some  of 
the  newest  sleeves  are  finished  with  a  cavalier  cuff,  be- 
low which  falls  plisse  frills  of  lawn  or  lace,  as  they  fell  i-i 
olden  days  from  the  wide  cuff  of  some  curled  and  powder- 
ed beau,  in  New  York  these  ruffles  can  be  bought  by  the 
y ;u'd  and  are  of  lawn  trimmed  with  narrow  Valenciennes 
msertions  and   edge. 

For  very  early  Spring   wear  there   will   be  the  suits  of 
light  tweeds,  cheviots,  coverts,  broadcloths,  etc.,  and  later 
on  these  will  be  replaced  by  costumes  and  shirt-waist  suifs 
id'  veilings  such   as   voile,  eoliennes,  etc..  and   lusters,   mo 
hairs  and  Sicilians. 

The  fact  that  suits  are  so  popular  means  a  continued 
popularity  for  the  blouse  or  shrit-waist,  as  if  a  woman 
wears  a  coat  suit  she  must  h?.ve  a  skint,  or  fancy  waist, 
i  r  waists,  to  accompany  it,  and  the  large  sale  of  suits  in 
the  past  Fall  and  the  favor  with  which  they  are  regarded 
for  Spring  means  that  a  large  number  of  blouses  will  be 
called   for. 

The  fact  that  the  smart  set  are  wearing'  white  blous  s 
so  persistently,  and  that  lovely  models  in  both  plain  and 
fancy  washing  kinds  are  being  bought  for  wear  at  the 
Winter  resorts  in  the  Southern  States,  indicates,  in  no  un- 
certain manner  the  position  of  the  white  washing  blous  J 
in  the  general  trade  this  Summer.  Shirt-waist  suits  in 
the  new  crashes,  suitings,  aid  other  cotton  and  linen 
fabrics  are  an  assured  thing  The  very  novelty  of  the<e 
fabrics  will  command  attention,  and  their  beauty  and  d  ■- 
sirability  will  make  the  sale. 

Wash  goods  is  rather  a  mifromer  this  Spring,  and  the 
assurance  that  "  it  will  wash  beautifully  "  that  one  some- 
times receives  in  answer  to  an  inquiry  made  regarding  the 
washing  qualities  of  a  material,  will  have  to  be  much 
modified,   or  there   will   be   trouble,   for   many   of   the   so- 
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plain    coat    sleeve    scon. 


called  wash  materials  will  not  wash,  and  they  are  not  in- 
tended to  wash  either.  Said  a  smart  little  lady  to  the 
writer:  "  I  never  send  my  '  wash  '  gowns  to  the  laundrv. 
for  they  bear  very  perceptnble  traces  of  the  processes 
they  have  gone  through  on  their  return,  and  then  you  have 
to  remove  all  ribbons,  trimmings,  etc.  I  send  mine  to  be 
dry  cleaned,  and  they  come  back  just  like  new.  You  can 
wear  an  outing  gown   a  consid ■"■able  time  before  it  wants 
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w . i - 1 1 1 1 1 14 .  bul  once  ii  is  washed  il  >-  a<>  nine  before  i1  is 
read)  for  the  1 1  ■  l  >  again .  " 

Now  the  advantage  of  tin  cleaning  ia  thai  you  oaii 
wear  h  ju.-i  aa  1< >hl:  a-  yon  did  when  it  was  new,  and  a... 
,it  ilir  niiist  tun  cleanings  would  enable  ;i  suit  to  last  the 
Summer,  the  balance  is  aoi  bo  far  on  the  Bide  pf  the 
laundr)  an  -nine  sup]>ose,  an:l  then  after  each  eleaniug 
your  dress  looks  as  fresh  as  when  you  Brs1  wore  ii .  This 
of  course  does  not  refer  i"  plain  prints,  and  other  ma 
terials  of  which  work-a-day  gowns  arc  made. 

In  looking  al  the  Spriny  costume  of  dame  or  maiden 
of  1904  there  is  much  beside*  the  full  skirts,  the  long 
shoulder,  and  full  sleeve  i"  remind  us  "i   1830.     There  is 

the  quaint,  and  dainty  flohu,  ■  r  its  i lern  prototype,  the 

deep  shoulder  collar  and  the  high  belt,  etc.  Fringes  have 
come  back  to  us  with  the  stoles  and  pelerenes  which  the) 
adorn,  then  we  have  cords,  par.«-ementeries  and  fancy  Pall- 
ing ends  of  jet,  and  the  -ilk  niche-  and  quilled  ribbons; 
in  fact  the  greater  number  of  modern  accessories  may  be 
traced  back  n>  that  time. 

silk  and  gold,  and  -ill.  and  silver  passementeries, 
chenille  and  -ilk  fringes,  and  oilier  drops  and  dangles  of 
silk,   chenille,   ami   d.   etc.,   in      black,   white   and   colors; 

handsome  buttons,  bits  of  embroidered  limeade  strappings, 
braids,  galoons,  decorative  stitchings  with  suggestions  of 
Oriental  coloring  aboul  them,  'hese  and  many  moie  trrn- 
ming  combinations,  are  all  suggested  for  Spring  wea  \ 
Laces,  braids,  and  embroideries  of  the  same  shade  as  the 
gown  the\  trim  are  the  central  idea  in  trimming  schemes 
for   the    coming    season.       Evei     Valenciennes    lace    is   dyed 

nowadays  as  this  desire  for  matching  the  color  of  the 
gown  in  lace  has  reached  the  fine  as  well  as  the  coar  ■ 
laces . 

Neckpieces  and  stoles  of  fit  arc  to  be  replaced  for  Lite 
earl)  Spring  by  stoles  of  mm  about,  and  feather  muffs 
ami  stoles  are  Belling  to  the  smarter  trade.  It  is  said  thai 
the    round    feather   boa    is    to   b<     revived   and    will    lie    wo    a 

with  large  irridescenl  muff  of  coque  feathers  to  match. 

Till'  Continental  turban  and  military  shapes  are  those 
which  predominate  in  hat  'ui".  for  Spring,  and  there  - 
a  very  marked  difference  between  street  and  dress  ha;.. 

The  draper)  veil  will  be  another  marked  feature  for 
the  coming  season,  ami  brown  i-  the  popular  color  in  it. 

The  combination  of  brown  ami  white  is  a  favorite  one 

indeed.  All  shades  of  brown  are  strong,  from  the  pale-l 
hisciiii  through  mode  and  tobacco,  down  even  to  dark 
Seal.  And  it  is  hinted  that  brown  will  lie  used  as  the 
relieving   touch   in   the  place   of  black.      Blue,   from   pale 

sky.  down  to  the  darkest   shadi  -.  i-  g I.  ami  grej   in  all 

tones,  but  in  gun  metal  especially  .  Then  there  are  the 
blue  greys  and  grey  greens,  am'  man)  -hades  of  green  thai 
are  in  good  demand,  and  also  helitrope  and  plum. 

White    is    still    \er\     popular    and    the      shades    jii-1    off 

white  such  as  champagne,  antique  white,  oyster,  pearl, 
ami  cream  are  all  ikel)   to  expeiience  a  greal   run. 

STYLES  IN  UMBRELLAS. 

\  MONO  the  novelties  for  the  season  of  l!>04  in  ladies' 
.  \     and  men's  umbrellas  are  those  having     handle-  ui 
Japanese  lacquered  wood       This  handle  has  the  ad 

vantage  over  the  ordinar)  wood  handle  that  it  cannot  be 
marred  or  broken.  The  writer  saw  one  thrown  violentl) 
on  the  Moor  without  being  broken  or  even  marked.  Tlti- 
new  Japanese  handle  is  being  -down  in  eompartively  cheap 


bines  and  ihould  be  welcomed  b)  the  trade  Trimmed 
Congo  and  boxwood  handle--  are  also  in  demand  Poi  the 
Spring  1 1 

Another    popular    I in     ladle-'      umbrella-    ha-    pi-ai 

handle-  more  or  less  elaborate!)  decorated  with  iflvei 
gold  mountings.     Dresden  and  ebouv  handles  are  meetini 

with  much  PaVOr  ill  the  belter  da--  of  umbrella-  The 
imitation    Dresden    ami    cheap   china    handle-    in 

cent l\   have  entirel)   gone  out . 

In    cheaper    line-    of    umbrella-    a    new     idea     ill    hamll 

ha-  been  brought  up  from  New  York;  celluloid  in  imitat 

id'  burnt  ivorv,  carved  in  artistic  designs  ami  in  general 
effect    a  (dose  second   to  the  genuine  article.      The  moat 

popular  of  all,  however,  are  horn  handles,  tor  which  there 
is  a  big  demand.  These  are  lo  be  had  in  "real  varietv  ot 
Color  and  shape,  and  are  either  plain  or  mounted   W  -ilvcr. 

In  ladies'  umbrellas  short  handle-  an-  the  correct 
thine.  Self-openers  are  to  in.  had  in  the  cheaper  grade 
of  umbrella-  exclusively.  English  manufactured 
"Gloria"  continues  the  staple  material  tor  good  urn 
brellaa.  In  ladies'  umbrellas  the  correct  size  is  23  inches 
ami  in  men'-  25  inches,  although     a   few   a-  large  a-  27 

niche-   are  on    the    market. 

MR.  A.  D.  KYLE  MARRIED. 

\VERY  pretty  wedding  took  place  in  Crescenl   street 
Presbyterian   church,   Montreal,  on  January   l!>.  the 
occasion  being  the  marriage  of  Mr.  Albert   Douglas 
Kyle,  -son   of   Mr.  .lame-   Kvle,  of   Kyle,  Cheesbrougfa   A: 

Co.,   to   Miss   Alison  Jean   Hyde,  daughter  of   Mr.  George 
Hyde,  Pine  avenue.     A  large  number  of  quests  were  pres 
cut.    Rev,    Mr.    Mackav    performing    the    ceremony,    which 
was  conducted   under  a  large   wedding  bell.     The  church 

was  beautifully  decorated  in  white  ami  green,  arches  here 
and    there    being    formed    of    Boston    laurel. 

The  bride,  gowned   in   while  panne   velvet,   was  attended 

b)    Miss   Gwendoline    Kyle,   sister     of   the   groom.     The 

bridesmaids  were  Mis-  Annie  Finlev,  Mi--  Ycivna  Curry, 
Windsor.  Out.:  Miss  Ruth  Moyan,  Pem,  X.Y..  and  the 
little  Misses  Vera  Henry,  cousin  of  tin-  groom,  ami  Isabel 
Hvde,   cousin   of   the    bride.      The    -room    was   supported    b) 

Mr.  F.  Benedict;  ami  the  ushers  were  Messrs.  Howard 
Wilson  .lames  Slessor,  Stewart  Rutherford  ami  Kra-ei 
Curd. 

Alter  the   wedding  ceremon)    a   reception   was  held  at 

the  home  of  the  bride'-  parent-.  and  later  the  ymin_ 
left    on    their    wedding    trip    to    the    south. 

JOINT   STOCK  COMPANY   FORMED. 

rrxHE    wholesale   drj    j. Is   house   ol    Hodgson,    Sumner 

a  Co    have  been  formed  into  a  joinl   stock  company, 

capitalized  al    SI, 000, This   is  one  of     the  old 

established  drj  goods  firms  ol  Canada,  and  for  rears  have 
been  recognized  as  one  ol  the  leaders  in  drj  goods  ami 
fancy  goods  The  change  ha-  been  considered  necessarj 
•  ii  account  ot  the  branching  out  which  has  been  taking 
place  iii  all  Mien  departments  and  the  increasing  demands 
made   on    them 

Hod-son.  Sumnei  ,v  Co  .  I. united,  i-  to  !«•  the 
oi'  the  icw  company,  not.  as  \lr  Sumnei  pointed  nut  to 
"The  Drv  Goods  Review."  The  Hodgson,  Sumnei  & 
Company,  Limited.''  as  the  new  companj  bas  been 
termed  Mr  Sumner  did  not  care  at  the  present  timi 
to  sav    anything   more  about    the  chanft 
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WAISTS 

sf 

A  CANADIAN    waist   manufacturer,  who  recently 
returned  from  New  York,  says  thai  New  York 
manufacturers  are  complaining  thai  their  trade 
is    1 1 « > t    up    to    that    of    previous   seasons,    owing 
to  the  gieat   competition.     Of  late  years  many 
small  manufacturers  have  gone  into  the  waist  and  garment 
business,   with   the  result   that  prolits  have  been  cut  down 
to  a  very  small  margin,  and  with  hut   little  benefit  to  the 

retailer. 

*  *     * 

The  latest  novelty  in  New  York,  and  one  which  is  now 
being  introduced  in  Canada,  is  a  lace  collar,  with  labs  at 
the  back,  instead  of  the  front.  These  tabs  reach  in  some 
cases  almost  to  the  waist.  The  general  opinion  is  that 
while  this  style  is  in  vogue  it  will  be  quite  popular,  but 
it  is  not  expected  that  it  will  last  very  long.  This  is  about 
the  only  new  thing  shown  in  New   York. 

*  *      -* 

Canadian  manufacturers  all  report  a  satisfactory 
Christmas  trade  in  novelty  goods.  Several  of  them  have 
found  it  necessary  to  run  their  plants  up  till  10  o'clock 
at  night  for  some  weeks,  in  order  to  complete  their  orders 
in  good  time.  The  many  recent  losses  on  the  Stock  Ex- 
change, "  hard  t'n.es  in  Wall  street  "  as  it  is  generally 
put,  has  certainly  left  an  impression  on  a  certain  section 
of  the  trade,  and  retailers  who  cater  for  the  high-class 
section  say  that  though  the  numbers  that  visited  their 
stores  were  quite  as  great,  purchases  did  not  reach  the 
total  of  previous  \ears.  But  in  the  stores  that  cater  to 
the  pojpular  trade,  the  trade  of  the  million,  had  every  rea- 
son to  be  satisfied  with  the  holiday  trade;  also  with  the 
patronage  that  was  accorded  to  the  January  sales. 

*  *     * 

A  waist  manufacturer  calls  our  attention  to  the  state- 
ment in  an  American  exchange  saying  that  crepe  de  Chine 
waists  of  the  better  qualities  are  in  demand  on  account  of 
their  "  excellent  washing  qualites  "  and  thinks  it  should 
be    impressed    upon    the    trade   that    this   silk,   of   whatever 

quality,  will  not  wash. 

*     *     * 

China  silks  are  still  a  leading  factor  in  the  waist  trade, 
those  with  Valencienne  trimmings  being  apparently  the 
most  popular.     Heavy  Cluny  lace  is  not  selling  as  well  as 

last  season.     The  preference  is  for  liner  made  goods. 

*  *      * 

The  shades  most  in  demand  for  Spring  are  white,  cream 
and  sky,  though  many  gunmetal  effects,  light  heliotropes 
and  champagnes  are  being  sold.  There  is  not,  however,  a 
great  "  run  "  on  any  one  color.  Ivory  white  is  a  decided 
leader,  but  several  others  are  almost    as  popular. 

*  *     * 

Different  manufacturers  have  complained  to  us  that 
customers  order  Japanese  silk  blouses  of  them  at  a  low 
price  and  then  <;  mphiin  of  the  quality.  It  is  advisable  to 
purchase  garments  in  this  silk  of  a  sufficiently  good  qual- 
ity to  stand  washing',  if  it  is  intended  to  build  up  a  trade 
in  this  article.     A   proper  price  should   be  paid  for  the 


garments.  Manufacturers  should  not  be  asked  to  produce 
Japanese  silk  waists  at    from  $1.75  to  $2.     The  better  class 

of  goods  will   stand   washing  and  give    altogether  more 

satisfaction   to  the   wearer. 

*  *      * 

Persian  trimmings  are  now  shown  .with  much  success 
in  New    York,  though  they  are  likely  to  prove  otherwise 

here.  "  Too  showy  for  our  women,"  say  the  authorities. 
Allover  lace  waists  are  meeting  with  a  good  demand  for 
Spring,  at  prices  to  retail  from  $8  to  $12,  champagne  is 

the  leading  shad.'  in  these  goods  as  in  other  lines. 

*  *      * 

There  is  little  change  in  the  sleeves  for  Spring.  The 
bishop  will  still  be  good,  and  all  advance  notes  regarding 
a  tight  sleeve  for  11)04  are  considered  worthless.  In  fact 
the  puff  at  the  wris'..  is  even  in  some  cases  larger  than  ever. 
Fronts    are    also,    i!    anything,    larger    and    fuller   than    in 

previous  seasons. 

*  *     * 

A   peculiar   feature   we   have  noticed   in   the  Canadian 

trade,  is  that  while  the  velvet  costume  lias  been  in  and 
out  of  style  a  dozen  times  in  New  York  it  has  never  re- 
ceived the  same  p  ppularity  here.  Our  manufacturers  are 
at  a  loss  to  account  for  this,  except  that  it  is  material 
which  accumulates  dust  so  easily,  and  that  it  is  very  diffi- 
cult to  draw  another  garment  over  it,  with  velvet's  tend- 
ency to  stick  to  other  cloths,  last  season  was  a  particu- 
larly strong  one  for  both  waists  and  costumes  in  velvet 
in  the  United  States,  but  here  only  a  limited  quantity  was 
sold.     Chiffon  velvet,  however,  promises  to  be  very  good 

in  costumes  for  Spring. 

*     *     * 

The  materials  used  by  ladies  40  or  50  years  ago  for 

their  customers  were  of  much  superior  quality  than  those 

in  demand  at  present.     This  is  attributed  to  the  frequent 

changes  in  styles  at  the  present  day.     Materials  costing 

within  50  per  cent,  of  what  would  be  paid  years  ago  are 

to-day  considered  of  so  high  a  price  as  to  be  practically 

unsalable. 


T 


JAMES  BLACK  &  CO.'S  NEW  PREMISES. 

HE  firm  of  James  Black  &  Co..  manufacturers  of  hand- 
kerchiefs   and    fancy    linens,    Belfast,    Ireland,    who 
have  carried  <>n  business   for  many  years  on  Linen- 
hall  street  west,  have  been  obliged,  owing  to  the  increased 
demands  of  trade  to  remove  to  more  commodious  premises 
at    the  corner  of  Great  Victoria  and  Hope  streets. 

Their  new  building  is  of  the  most  modern  construction, 
and  from  an  architectural  point  of  view  is  a  credit  to  (he 
city.  It  is  six  stories  in  height,  with  fire-proof  Boors, 
and  has  been  designed  to  meet  all  requirements  id'  an 
up-to-date  warehouse  in  the  matter  of  concrete  staircase, 
sanitary  appliances,  electric  hoists,  lighting  and  ventila- 
tion, etc.  The  front  portion  of  the  ground  floor  is  divided 
into  shops,  each  forming  a  separate  fireproof  compart- 
ment. The  business  offices  are  situated  on  the  second 
floor,  while  the  second,  third,  fourth  and  fifth  stories  are 
occupied  by  the  different  departments  of  the  extensive 
business.  On  the  top  floor  are  situated  the  stitching  and 
smoothing  looms  where  all  machinery  is  driven  by  elec- 
tricity. One  of  the  most  interesting  features  in  the 
whole  establishment  is  the  large  number  of  stitching  ma- 
chines in  the  stitching  department,  which  turn  out  an 
almost  infinite  variety  id'  original  and  charming  designs 
in  handkerchiefs,  etc..  famous  the  world  over. 
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There  is  money  in  it. 

Our  travellers   will  call   upon  you   with   the  largest  variety 

,,,  American  Fashion,  American  Make  ai  d 
American  Finish  of  Silk  Waists,  Siik  Coats,  Sii.k. 
Dress  Skirts  and  Underskirts,  also  Fancy  Cotton 
Waists  and  Cloth  Skirts. 


the  AMERICAN  SILK  WAIST  C° 

30  St.  George  St.,  MONTREAL. 


=  V   .  ■ 

oJTRAOt  Mark 


Examine  the  Goods. 

If  the  goods  themselves  won't  back  up  our  words  of 
praise,  all  our  advertising  won't  do  us  any  good.  We 
put  the  best  of  everything  into 


The  Shield 
Brand  Garments 


Waists  in  .ill  male- 
rials.  Skirts,  Suits. 
Jackets,  Kimonas, 
and    Underskirts. 


— materials,  skill  and  workmanship. 

Shield  Brand  Garments  are  known  to  both  retailers 
and  wearers.  The  brand  on  them  is  the  mark  ot  trust- 
worthiness. They  are  more  easily  sold  than  other 
makes,  and  in  this  lies  a  profit  worth  thinking  about. 


The  New  York  Silk  Waist  Mnfg.  Co., 

40  ST.  ANTOINE  ST.,  MONTREAL. 


SALEM  WAISTS 

SALEM  SHIRTS 

SALEM  PYJAMAS 

SALEM  VESTS 

SALEM  Boys'  Waists 


Buyers  visiting  Mon- 
treal will  find  a  com- 
plete range  of  samples 
of  the  above  lines  at 
our  warehouse.  ^   «£ 


SALEM 

COMPANY 

LIMITED 

323  St.  James  Street, 
MONTREAL 
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d»AVE 

Safely 

s^t'  i  \   i  ■  i  he  insi   consideration,  I   1  he 

inai  ter  of  interest  earnings  is  of  second  "i  ftven 
third  imporl ■ 

Depositors  who  make  absolute 
safety  the   lirst  consideration  are 
attracted      by      the     exceptional 
strength  of  the  Canada  Permanent 
Mortgage     Corporation,    Toronto 
Street,  Toronto.       Lt  has  the  third 
largest  paid-up  capital  of  all  Can- 
ada's strong  financial  institutions. 

£&-  Money  ^ 

CAN  BE   SAVED   BY  MEANS 
OF  AN  ENDOWMENT  POLICY. 


YOU  CAN  ONLY  SECURE 
SUCH  A  POLICY  WHILE  YOU 
ARE    IN    GOOD    HEALTH. 


Pamphlets  and  Full  Particulars  regarding;  the 

New  Accumulation  Endowment  Policy 

sent  on  application. 


Confederation  Life 


ASSOCIATION. 


W.  H.  BEATTY,  president. 

W.  C.  MACDONALD,  J.    K.    MACDONALD, 

ACTUARY.  MANAGING    DIRECTOR. 


HEAD  OFFICE, 


TORONTO,  CANADA. 


In  the  Execution  of  Trusts 
THE  TORONTO  GENERAL  TRUSTS  CORPORATION 

takes  every  precaution  to  prevent  loss.  No  investment  is  made 
without  the  approval  of  the  Executive  Committee.  All  invest- 
ments are  registered  in  the  Corporation's  books  in  the  names  of 
i  he  Esates  to  which  they  belong,  and  are  kept  separate  and 
apart  from  the  assets  of  the  Corporation. 

The  entire  resources  of  the  Corporation  are   responsible  for 
the  faithful  peiformance  of  Trusts  administered  by  it. 


CAPITAL, 
RESERVE  FUND, 


$1,000,000 
290000 


Your  Bank  Account 

Will  receive  every  care  if  kept  at 

Cbc  Bank  of  Coronto. 

Head  Office  :     ■ 

TORONTO. 

Paid-up  Capital 
$2,950,000.00 

Reserve  Fund 
$3,150,000.00 

Total  Assets  (over) 
$24,000,000.00 

Incorporated  1855. 

BUSINESS  ACCOUNTS 

Invited. 

SAVINGS  ACCOUNTS 

receive  interest 
every  six  months. 

THE  CANADIAN  BANK 
OF  COMMERCE. 


Paid-up  Capital, 
Rest, 


$8,700,000 
$3,000,000 


HEAD  OFFICE  :     TORONTO,  CANADA. 

HON.  GEO.  A.  COX,  President.        B.  E.  WALKER,  General  Manager. 
The  offices  of  this  Bank  number  106,  distributed  as  follows  : 


LONDON,  ENG., 

60  Lombard  .-St.,   E  ('.. 
S   Cameron  Alexander,  Manager. 


NEW  YORK,  N.Y., 

16  Exchange  Place, 
Wm.  Gray  and  H.  B.  Walker,  Agent 


101  Branches  throughout  Canada,  including  the  following  : 


MONTREAL, 

F.  H.  Mathewsou,  Manage! 
HALIFAX, 

H.  N.  Wallace,  Manager. 
WINNIPEG, 

John  Aird,  Manager. 
ST    JOHN,  N.B., 

J.  G.  Taylor,  Manager. 
DAWSON, 

D.  A.  Cameron,   Manager. 


TORONTO. 

John  C.  Kemp,  Manager 
VANCOUVER, 

Wm.  Murray,  Manager 
OTTAWA, 

Robert  Gill,  Manage! 
VICTORIA, 

Geo.  Gillespie,  Manager. 
HAMILTON, 

D.  B.  Dewar,  Manager. 


5  Branches  in  the  United   States,   including  the   principal 
cities  of  the  Pacific  Coast : 


SAN  FRANCISCO,  GAL., 
Arch.  Kains,  Manager 

SKAGWAY,  ALASKA, 

H.  M.  Lav.  Manager. 


SEATTLE,  WASHINGTON. 

G.  V.  Holt.   Manager. 
PORTLAND,  OREGON. 

E.  A.  Wyld,  Manager. 


A  General  Banking  Business  Transacted. 
Foreign  Exchange  Bought  and  Sold. 

The  distribution  of  its  Canadian  branches  covering  all  the  principal 
cities  and  towns  throughout  the  Dominion,  its  own  offices  in  England 
and  the  United  States,  and  its  correspoudents  in  all  parts  of  the  world, 
enable  The  Canadian  Bank  of  Commerce  to  offer  unexcelled  facilities 
to  merchants,  manufacturers  and  exporters  for  the  transaction  o 
their  business. 


CAPITAL    PAID    UP, 
RESERVE    FUND, 


$1,000  000. 
1,000  000 


The  Metropolitan  Bank 

HEAD  OFFICE..        -       -       TORONTO. 

Rev.  R.  H.  WARDEN,  I)  I) ,  President.         S.  J.  MOORE,  Vice-President 

W.  D   Ross,  General  Manager. 

A   GENERAL  BANKING  BUSINESS  TRANSACTED. 

Drafts  Bought  and  Sold.      Letters  of  Credit  Issued. 


SAVINGS  BANK  DEPARTMENT 

at  all  Branches. 
Interest  at  highest  current  rates  added  twice  a  year. 
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ONEY  is  in  excellent  demand  now  in  Canada. 
The  activitj  in  manj  lines  of  manufacture, 
the  opening  up  of  mch  stores  throughoul  the 
West  and  ui  New  Ontario,  called  into  being 
by  the   increased  settlement1   of  the  country 

and  the  liberal  purchases  of  e. I-  Coi   the  Spiinu  trade, 

are  all  absorbing  large  sums  of  money,  and  rates  are  be 
ing  well  maintained.     Bigher  rates  of  interest  arc  being 
obtained  on  real  estate  loans  than  a  year  ago.     The  hanks 
and   other  financial  institutions  are  in  the   best   position 
the?   have  occupied  in  years. 

•  •     • 

A  sure  sign  ni'  the  growing  security  and  stability  of  the 
money  market  is  the  fad  thai  since  the  first  of  January, 
1904,  railn  ad  and  other  corporations  in  high  credit,  need- 
ing large  amounts  of  additional  capital,  either  for  the 
purpose  of  extending  their  operations  or  making  up  foi 
inadequate  working  capital,  have  experienced  no  serious 
difficulty  in  obtaining  the  necessary  assistance  from  bank- 
ers. It  marks  a  significant  change  in  the  attitude  of 
financiers  throughoul  the  country  from  thai  of  the  Sum- 
mer and  Autumn  of  1903  when  the  so-called  undigested 
securities  gave  such  a  chill  to  the  investing  public.  It 
also  goes  [o  show  thai  an  unimpaired  condition  of  credit. 
where   corporations  of  the   highesi    grade  are  concerned, 

will  lead  to  an  equal  degr f  readiness  on  the  part  of 

investors  to  take  on  favorable  terms  the  obligations  of 
railroad  companies.  Where  the  calls  on  the  money  mar- 
ket  are  for  the  purpose  of  financing  deals,  combinations 

and  new  acquisitions,  instead  of  on  capital  account,  the 
public  who  have  recently  learned  a  hitter  lesson  in  the 
school  of  experience  will  be  prompt  to  detect  the  difference 
between  them  and  the  legitimate  requirements  for  new 
capital  with  which  to  provide  for  additional  facilities, 
new  equipment,  etc.,  and  will  undoubtedly  be  Lead  to  ex- 
ercise a  certain  degree  of  conservatism  and  hesitancy. 

•  ♦       • 

The  professional  man  may  be  in  the  enjoyment  of  a 
good  income,  hut  is  not  often  successful  in  accumulating 
an  estate.  Whollj  absorbed  in  his  professino,  he  has 
little  opportunity  to  study  methods  of  money-making,  oi 
to  master  the  problems  of  finance  and  investment.  To 
such  men  life  insurance  is  peculiarly  adapted.  They 
require  little  capital  in  their  business.  It  is  generally 
merely  a  question  whether  they  will  spend  their  entire  in- 
oome,  or  Bave  a  part  of  it.  In  the  latter  ease,  life  in- 
surance presents  the  most  available  plan.  A  portion 
of  the  income  thus  applied,  provides  for  the  family  in 
ease  of  the  death  of  the  insured,  and  guarantees  a  com 
petenee  for  his  old  age.     Life  Insurance  Independent. 

•  •     • 

The  Hank  of  Britsh  North  America.  Toronto.  i>  again 
occupying  its  old  premises  at  the  corner  of  Yonge  and 
Wellington  streets,  which  have  been  entirely  remodelled. 
Improvements  to  the  extent  of  $60,000  have  been  made 
m  its  bnilding.  the  upper  floors  of  which  have  been  hand 


somely    fitted   up  a-   up-to  date   business  offices,   tin-   sec 
ond   Bat    for   the  new    Toronto   clearing   house,   with   the 
ground  floor  is  occupied  exclusively  In   the  Bank  of  Bril 
ish  North  America      The  prevailing  tone  m  the  banking 

offices  proper  i-  buff.      Wainscoting  i nters  and  pillars 

are  of  onyx  ami  Italian  marble.     1 1 1  ■_•  1 1  arched  ceilings  lend 

an    air    of    BpaciousneSS    to    the     interior    which     for    ouiet 

elegance  is  nol  to  be  surpassed  bj  anything  in  the  city. 
The  general  manager,  Mr.  Inglis,  says  business  has  nevei 
been  more  promising  than  at  the  present  time.  His  own 
hank  has  reason  to  be  more  than  satisfied,  and  it  is  gradu 
ally  enlarging  its  Btaff  to  keep  pace  with  the  increasing 
demands  of  business 


STEALING  INSURANCE. 
TT  is  claimed  that  at  least  30  or  K)  per  cent,  of  all  claims 
I  at  fires  of  $10,000  or  Less  in  New  York  are  fraudulent 
ami  that  the  fire  insurance  companies  have  been  cheated 
out  of  millions  this  year.  Authorities  are  investigating 
this  alleged  systematic  swindling  and  have  already  brought 
to  light  some  of  the  inner  workings  of  the  system.     Not 

only    are    prominent     merchants    implicated,    but     members 

of  the  fire  patrol  of  the  various  insurance mpanies,  citj 

Officials    and    public    adjusters    as    well.       One    adjuster    re 

cently  convicted  confesses  that  of  300  cases  adjusted  by 
him  only  two  were  not  fraudulent. 

Such  adjusters  will  take  contracts  to  adjust  a  fire 
loss  on  any  terms.  Then  thej  will  endeavor  to  prevail 
upon  their  client  to  pad  his  loss,  generally  by  bribing  the 
member  of  the  fire  patrol  left  by  the  insurance  company 
to  watch  the  propertj  .  They  will  paj  him  to  wet  or  to 
destroy  woods  on  the  premise-  where  the  tire  has  occur- 
red.     Or   they    will    pay   him    to    move   g Is    from    a    floor 

where  no  damage  has  been  done  to  that  where  the  fire  has 
actually  been,  or  to  put  labels  of  more  expensive  goods 
on'the  damaged  packs 

Another  frequent  form  of  swindling  is  where  the  mer- 
chant  goes  to  wholesale  dealer-  after  a  fire  ami  obtains 

receipted    hill-    for    g Is    that     nc\,.|-    have    heen    deliverd. 

Altrations  are  thus  made  in  the  books  to  >nit  the  demands 
of  the  occasion  or  e]sc.  the  books  arc  destroyed.  The  in- 
surance companies  have  apparently  heen  connived  at  from 

all  quarters,  now   it  look-  a-  if  th nnivers  would  have 

to  pay  for  their  folly. 

WHY  THE  BANKS  PREFER  THE  MERCHANT. 

Dl  RING  L903  Canadian  hanks  -ranted  the  demands 
of  merchants,  manufacturer-,  farmers,  and  the 
general  public  in  loans  amounting  to  $63,511 
more  than  those  of  1902.  During  the  same  period  call 
loans  or  loans  on  -lock  collateral  decreased  $12,849,301. 
At  intervals  through  the  year  brokers  tried  to  borrow 
largely    from  the  hanks  but   were  politely   turned  down. 

On  the  other  hand  the  class  of  borrowers  first  mentioned 
seems  to  have  had  no  difficultv  m  obtaining  all  the  funds 
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il  needed.  Brokers  naturally  enough  arc  beginning  to 
suspecl  thai  the  merchants  have  been  given  an  undue 
preference. 

The  question  arises,  why  have  the  hanks  preferred 
the  merchant  to  the  broker?  In  deciding  to  whom  he 
will  lend  a  banker  is  influenced  among  other  things  by 
the  considerations  of  profit,  the  desire  to  have  the  trade 
and  commerce  of  the  country  run  along  smoothly  and 
evenly,  by  the  wish  l<>  give  reasonable  assistance  to  (he 
development  of  natural  resources,  hut  chiefly  perhaps  by 
motives  of  self-interest,  he  wishes  to  advance  his  own 
hank,  to  solidify  and  strengthen  its  hold  on  profitable 
business  of  a  permanent  kind. 

With  reference  to  profit,  the  rates  on  call  loans  in 
Canada  rule  now  at  .">l-2  per  cent,  but  fall  to  5  per  cent. 
and  lower  at  certain  seasons.  On  the  other  hand,  mer- 
cantile loans  are  now  yielding'  51-2  and  6  per  cent,  for 
Hie  best  accounts.  A  banker  dreads  being  loaded  up  with 
funds  during  a  long  period  of  slack  demand,  when  call 
loans  even  at  4  per  cent.  go  a-begging.  II  is  no  time  to 
secure  desirable  mercantile  connections;  every  bank  is 
looking  for  them.  Now,  however,  when  money  is  light 
and  most  of  the  banks  carrying  all  the  business  they  can 
stand,  is  the  opportunity  for  the  large  banks  to  make 
good  connections  with  an  eye  to  the  future.  Such  ac- 
counts will  po  far  to  secure  the  desired  employments  for 
funds  through  periods  of  inactivity;  the  growing  time  in 
Canada  is  bound  to  affect  the  wealthiest  and  most  enter- 
prising firms  for  years  to  come  and  they  more  than  any 
others  will  require  additional  credit  if  they  are  to  turn 
the  current  of  commercial  and  industrial  expansion  to 
their  own  profit . 

Again  il  may  he  in  the  best  interests  of  trade  and 
commerce  if  a  judicious  restraint  is  imposed  upon  the 
customers  of  the  broker;  no  great  harm  is  done  if  Jones, 
the  head  clerk  in  an  industrial  establishment  is  prevented 
from  taking  a  fly  in  "  Canadian  Pacific  "  or  "  Twins," 
because  the  banks  are  not  lending  freely  on  stocks;  real 
injury  might  follow  if  Brown,  the  manufacturer,  was  re- 
fused an  advance  to  enable  him  to  get  in  his  raw  ma- 
terial. 

The  must  obvious  reason,  however,  for  the  present 
attitude  of  Canadian  bankers  is  the  vast  contraction  of 
values  in  sleeks.  They  can  hardly  be  blamed  if  in  the 
interests  of  their  stock  holedrs  they  use  the  opportunity  of 
establishing  lucrative  connections  with  desirable  business 
concerns,  rather  than  to  neglect  these  and  make  loans 
to  broking  houses  on  the  uncertain  security  of  the  specu- 
lative market  which  will  be  thrown  back  on  their  hands 
just    as  soon   as  money   works  easier. 


FINANCIAL  REVIEW. 

THE  returns  of  the  Canadian   banks   for  the  month   of 
December  reflect    a   heavy  volume   of  general   busi- 
ness,  total   liabilities   showing    an   increase   of  $26,- 
416,000  on   1902,  and  assets  $37,757,00.      Ready  resources 
in   the  shape  of  capital,  specie,  currency,  etc.,  are  $23,- 
233,000   in   excess  of   what    they   were   a   year  ago. 

A  shrinkage  in  circulation  can  hardly  be  construced  as 
favorable,  and  this  year  the  contraction  was  from  $70,- 
480.(11 1  in  October  to  $67,425,586  in  November  and  to 
$62,539,407  in  December,  a  total  contraction  in  the  three 
months  of  $7,941,204. 


The  maximum  circulation  is  ordinarily  shown  by  the 
October  statement  when  the  banks  have  been  using  all 
their  available  funds  in  providing  for  the  handling  of 
the  season's  crops. 

Contraction  ordinarily  follows  after  that  work  hae 
been  accomplished,  but  it  is  now  a  matter  of  history  that 
the  banks  were  provided  this  year  for  business  which  did 
not  eventuate,  in  consequence  of  which  then'  has  beer 
more  striking  contraction  than  usual.  This  is  shown  by 
the  fact  that  in  November,  1902,  the  circulation  fell  from 
..65,928,973  the  previous  month  to  $64,497,641,  and  in 
December  a  year  ago  to  $60,574,144,  or  a  trifle  less  than 
five  millions  and  a  half  compared  with  close  of  eight  mil- 
lions in  1903.  Loans  and  discounts  on  the  other  hand 
increased  $3,730,000  as  compared  with  November,  and  are 
$61,540,000  in  excess  of  what  they  were  a  year  ago.  De- 
posits on  demand  show  little  change  from  that  id'  the  pre- 
ceding month,  but  are  $4,638,000  greater  than  a  year  ago, 
and  deposits  on  notice  increased  over  a  million  during 
the  month  and  are  $25,110,100  in  excess  of  what  they  were 
a.  year  ago. 

Call  loans  in  Canada,  as  Hie  result  of  a  lifeless  slock 
marked,  show  a  slight  decrease  for  the  month  and  are 
$12,256,000  less  than  they  were  a  year  ago;  while  those 
in  the  United  Stales  have  increased  a  million  during  the 
month.  Compared  with  a  year  ago,  the  loans  by  Canadian 
banks  across  the  line  show  a  curtailment  of  $8,712,000. 
Quite  a  falling  off  in  foreign  business  is  noticeable,  the 
call  loans  abroad  having  decreased  from  $37,199,339  for 
December,  1902,  to  $34,479,937  for  last  month,  and  the 
current  loans  abroad  having  decreased  from  $34,131,237  to 
$18,616,518. 

Following  a  period  of  great  tension  caused  by  what 
apeared  to  be  an  everyday  imminence  of  war  in  the  Far 
East  the  stock  market  has  naturally  responded  during 
the  past  few  days  to  a  more  pacific  situation.  While  a 
slum])  would  almost  inevitably  follow  the  actual  engage- 
ment of  the  forces  of  Japan  and  Russia,  it  by  no  means 
follows  that  certainty  of  peace  would  ensure  "  bull  " 
operations.  The  public  has  profited  from  its  severe  les- 
sons of  a  year  ago  and  has  kept  its  money  in  the  bank 
instead  of  throwing  it  down  recklessly  on  the  Stock  Ex- 
change sink . 

LIFE  INSURANCE  AS  AN  ELEMENT  OF  CREDIT. 

INSURANCE  uuon  the  life  of  an  individual,  made  pay- 
able to  his  estate,  or  upon  the  lives  of  members  id1 
a  firm  or  corporation  for  their  benefit,  adds  to  their 
credit  since  for  the  loss  of  life  it  furnishes  a  certain  in- 
demnity which  is  necessary  to  prearranged  plans.  The 
president  of  Hradstreets'  says:  "It  is  practially  beyond 
doubt  that  partnership  insurance  strengthens  the  credit 
of  firms  adopting  it.  The  increased  confidence  which  it 
establishes  is  recognized  in  the  commercial  community 
and  thus  reflected  through  our  reports." 

Life  insurance  has  not  always  met  with  the  approval 
accorded  to  it  to-day.  How  account  for  the  recent  evolu- 
tion in  public  opinion  which  is  so  great  that  leading  fin- 
anciers no  longer  hesitate  to  speak  of  life  insurance  as 
a   proper  element    of  credit? 

One  reason  is  because  life  has  become  a  safe  invest- 
ment; the  safety  being  in  proportion  to  the  fulfilment  of 
certain  assumptions  over  which  lilt'  insurance  rests. 

First:  An  assumption  is  made  of  the  amount  of 
death    losses    which    will    have   to   be   paid   with   carefully 
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THE  METROPOLITAN  BANK 

CAPITAL  PAID  UP         -         $1,000,000  00 
RESERVE  FUND  $1,000,000.00 


DIRECTORS : 

REV.  R.  H.  WARDEN,   D.D.,  -  President. 

S.  J.  MOORE,  ESQ.,  -  -  Vice-President. 

Chester  D.  Massey,  Esq.,  -  of  Massey-Marris  Co. 

D.  E.  Thomson,   Esq.,  K.C.,  -  of  Thomson,  l.illey  &  Johnston. 

His  Honor  VV.  Mortimer  Clark,  K.C.,  Lt.-Oov.  Province  of  Ontario. 

HEAD  OFFICE,     -     TORONTO,  ONI 

W.   D.  ROSS,  General  Manager. 


SAVINGS   BANK   DEPARTMENT  open  at  all   Branches,  and  interest  allowed  at  best 
current  rates  on  deposits  and  added  twice  a  year. 


Statement  of  the  Affairs  of  the  Bank  as   at  December  31st,  1903. 


LIABILITIES  ASSETS 

Capital  Stock  paid  up $1,000, .00      Specie  and  Dominion  notes . .     9171,341.36 

Reserve  Fund    $1,000,000.00  Deposit  with    Dominion    Gov- 

Rebate  on  Hills    Discounted  6,851.62  eminent    for    security  of 

Balance  of  Profit   and    Loss  note  circulation   6,036.66 

account    carried     forward  18,232.31  Notes     and     cheques   , if  other 

—  1,025,083.93  banks     100,517.38 

Notes  of  the  Bank  in  circula-  Balances  due  from  other  hanks 

Hon    $526,687.50  in   Canada    297,610.20 

Deposits  not  bearing  interest      205,103.31  Balances  due  from  agents  in 

Deposits  bearing  interest  (in-  United   Kingdom    20,731.28 

eluding    interest    accrued  Balances  due  from  agents  in 

todate) 735,021.84  foreign  countries 44,018.94 

Deposits   by  other  Hanks  in  Railway  and  other  bonds,  Je- 

Canada 5,016.67  bentures  and  securities.        316,221 

1,471,829.32       Call   loans  secured   by   bonds, 

debentures    and    stocks..        i;  IT,  v:!:{.7  1 

$1,604,316.22 

Current  loans  and  discounts.. $1,656,977. 77  ' 

Notes  and  bills  overdue 1,139.05 

Bank  premises,  safes  and  office 

furniture 233,032.72 

Stationery,  etc 1,447.49 

1,892,597.03 


$3,496,913.26  $3,496,913.2? 
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constructed  mortality  tables  as  guides.  The  assurup- 
ii<  11  <>f  the  number  of  deaths  is  made  larger  than  will  be 
likely  id  occur;  and  if  the  company  employs  skilful  medi- 
cal examiners  and  intelligent  and  honest  agents  not  only 
will  the  number  of  deaths  nut  exceed  the  assumed  num- 
ber, hut   considerable  pain  will  arise  from  this  source. 

Second:  As  the  age  »\'  a  policy-holder  increases  the 
risk  to  the  company  becomes  greater,  and  the  cost  of 
insuring  him  increases.  To  meet  this  difficulty  of  con- 
stantly increasing  premium,  the  eost  ,,t'  the  whole  period 
is  averaged  and  a  uniform  yearly  premium,  charged  al- 
lowance being  made  for  the  interest  on  the  money  which 
accumulates  in  the  hands  of  the  company.  If  a  con- 
servative rate  of  interest  is  assumed  by  the  company, 
and  skill  and  care  are  exercised  in  the  investment  of  its 
funds,    this    assumption    will    also    he    realized. 

Third:  An  assumption  must  he  made  of  the  cost  of 
administration  and  of  securing  business.  To  make  the 
average  premium  abundantly  safe  against  any  conting- 
ency the   provision    for  expenses  is  made  liberal. 

I^ife  insurance  is  counted  to  be  better  collateral  than 
Government  bonds  in  time  of  panic.  Banks  will  not  loan 
money  on,  or  even  buy  bonds  at  such  times;  they  need 
their  funds  for  possible  demands  from  their  depositors. 
There  has  never  been  a  period  of  panic  or  depression 
however,  when  a  life  insurance  company  rejected  an  ap- 
plication for  a  loan  of  anv  amount  within  the  loan  agree- 
ment of  their  policies. 


AN  EXCEPTION. 

ONE  of  the  Toronto  dailies  recently  referred  to  the  fact 
that  directors  of  Canadian  banks  are  comparatively 
small  holders  of  the  stock   in  the  institutions  repre- 
sented.by  them.     That  such  is  not  the  case  in  the  Canada 
Permanent   Mortgage   Corporation   is  vouched  for  by  the 
president,    who   savs    in    his   annual    address   that    the    To- 


ronto directors  represent  among  themselves,  their  individ- 
ual holdings  and  that  of  their  respective  families,  and  as 
trustees  for  others,  over  $1,200,000  of  the  company's  stock. 
or  one-fifth  of  the  total  stock,  and  besides,  are  holder-  oJ 
bonds  and  debentures  of  the  company  or  on  deposit  re- 
ceipt  to  the  extent  of  about  $500,000. 


BANKING  AND  INSURANCE  NOTES. 

I  HE  Canadian  Bank  of  Commerce  has  opened  a  new 
branch  of  their  bank  at  .Moos.  .law.  Assa.  Mr.  R. 
A.  Rurnsey  has  been  moved  from  Innisfail,  Alta.. 
lo  take  charge  and  Mr.  H.  M.  Stewart  has  been  appoint- 
ed manager  of  the  branch  at  Innisfail  in  place  of  .Mr. 
Rumsey.  This  new  branch  of  the.  bank  increases  the 
number  of  its  branches  in  Canada  to  101  and  in  Canada 
and  the  United  States  to  100. 

The  Bank  of  Toronto  has  opened  branches  at  Omemee, 
Oil  Springs  and  at  the  corner  of  Queen  street  east  and 
Bolton  avenue,  Toronto. 

The  annual  meeting  of  the  shareholders  and  directors 
of  the  Canada  Permanent  Mortgage  Corporation  was  held 
on  February  b',  1904,  for  the  reception  of  the  financial 
statement  and  report  of  the  directors  for  the  past  year, 
for  the  election  of  directors,  and  for  the  transaction  of 
other  business. 

At  the  annual  meeting  of  the  Bank  of  Toronto,  held 
on  13th  of  January,  the  report  presented  showed  the 
profits  for  the  year  to  be  $424,200.30  to  which  is  added 
the  amount  brought  forward  from  last  year.  $93,128.07. 
and  the  premimum  on  new  stock  issued.  $454,430.  making 
a  total  of  $971,758.43.  From  this  sum,  after  the  payment 
of  two  dividends  of  five  per  cent.  each,  and  sundry  ap- 
propriations, the  sum  of  $554,430  was  transferred  to  rest 
account,  making  that  account  now  $3,154,430,  or  $200,000 
in  excess  of  the  paid-up  capital.  The  report  also  stated 
that  eight   new  blanches  had  heen  opened  during  the  vear. 


MANUFACTURERS  AND 
MERCHANTS. 

It  may  be  necessary  for  your  staff  to  have  fidelity 
bonds.  We  act  as  surety  on  such.  We  are  known  the 
world  over. 

Write  to  us  for  terras  and  particulars. 


The  London  Guarantee  4  Accident  Co,,  Limited, 

D.  W.  ALEXANDER,  General  Manager  for  Canada, 

Canada  Life  Building,         •  -  •  TORONTO. 


W 


Incorporated 
1851 


ESTERN 

ASSURANCE 
COMPANY. 


•  • 


Heaaomcc        Capital 
Toronto,       Assets,  over 
Otlt,  Annual  Income 

HON.  GEO.  A.  COX.  President. 


FIRE 

AND 

MARINE 


$2,000,000.00 
3.333,000.00 
3,536,000.00 


J.  J.  KENNY,  Vice-President  and  Man.  Director. 

C.  C.  POSTER,  Secretary. 


U 


Financial  and  Commercial  Corporations 
ask  applicants  for  positions  to  furnish  a 
Guarantee  Bond  instead  of  letters  of 
recommendation.      For  particulars  apply 


DOMINION    OF    CANADA 
GUARANTEE   &    ACCIDENT    INSURANCE    CO. 

Cor.  King  and  Yongo  Sts.,  TORONTO. 
J.   E.   ROBERTS.  -  General  Manager. 


BRITISH  AMERICA 
ASSURANCE    COMP'Y 


FIRE    AND    MARINE. 


Incorporated   1833 


CASH  CAPITAL,    $1,000,000.00. 

TOTAL  ASSETS,   $1,864,730.13. 

LOSSES  PAID  SINCE  ORGANIZATION,  $22,527,817.57. 

HEAD  OFFICE,        •        BRITISH  AMERICA  BLILDINO, 
Cor.  Front  and  Scott  Sts..  Toronto. 

GEO.  A.  COX,  President.  J.  J.  KENNY,  Vtce-Preiident. 

P.  H.  SIMS,  Secretary. 
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Montreal  Board  of  Trade  were  made  public  on  Janu- 
ary 28.     The  announcements  were  ;i-  follows: 
i. -n(.  Geo.  B.  Drummond,    Bit)  rice-president,  Wn 
I.    (iear  ;    second   vice   president,    Robert    Munro       treasurer, 
lames  1  bom. 

Members  of  Council — \ndrew    \.  Allan,    Herbert    B, 
K      M      Ballantyne.    Geo     Caverhill,    I.e.-  lie   II.    Gaull.    Albert 
Herbert.  F.  II    Mathewson,  Cbarlei  Meredith,  Donald  Munro. 
ti.  F.  ('    Smith.  F.  W.   Thompson,  |ohn  T.  Wilson. 

Members  Board  of  Arbitration — Robert  Archer,  Robert 
Bickerdflce,  M  P.,  Jas,  Crathern,  las.  Davidson.  1  B  Green- 
shields,  Arthur  1  Hodgson,  l\  W.  MacDougall,  Alex.  McKee. 
|ohn  McKergow  Henry  Miles.  Robt  Reford  Charles  F 
Smith 

The  elections  to  the  presidency,  vice-presidencies,  and 
treasnrership  were  made  unanimously,  and  m>  one  is  heard 


1  •> . ,  and  man \  ol  -  > ■  \\  e  i be 

greatest   pari  of  their  auccesa  to  the  n  nl  nf  the 

Board  of  Trade  'a  new  president . 

Mi.  Drummond  is  an  [rishmau  bj  birth,  bul  baa  be 
come  so  thoroughly  imbued  with  the  spirit  ol  hie  adopte'1 
country,  thai  he  is  generally  credited  with  a  desire  l> 
Canada  make  her  own  commercial  treaties,  unrestrained 
bj  au>  pari  ..I  tin-  Empire.  He- is  a  Conservative  in  poli 
i  ics,  because  he  is  a  protect  ionist . 

Business  considerations  have  nol   and  do  Dot   lake  op 
all   Mr.    Drummond 'a  time.      Various  charitable   institu 
linns,  homes  for  the  unfortunate  and  hospitals  have 
benefited   bj    his  generosity   and   helped     forward  by  hia 
act  ive  part  icipat  ion   in   i  heir  work  , 

In  liis  speech  thanking  the  members  of  the  Board  foi 
the  honor  done  him,  Mr.  Drummond  said  m  part,  thai 
Canada  was  mm  entering  upon  a  period  in  her  bistorj  Hi 
importance  of  which  could  hardly  be  over-estimated.  It 
behooved  the  business  men  of  the  Dominion  to  lake  keen 
interest  in  the  country's  affairs;  there  are  too  few  busi 
ness  men  in  the  country's  Parliament;  too  few  who  are 
conversant    with  what   the  country   requires.      If*-  eonsid 
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Geo.    K.   Drummond,   President. 


W,    I     Gear,    First   Vice-President 


R.    Munro,   Second   \'ice-President. 


to  raise  any  objections,  the  four  gentlemen  chosen  being 
among  the  city's  mosl  esteemed  men. 

The  new  president  of  the  Board  of  Trade  is  also  the 
lent  of  the  Canadian  Manufacturers '  Association, 
and  one  of  the  most  energetic  spirits  of  that  body,  li- 
is one  of  tlte  highesl  authorities  on  the  iron  industry  ;n 
Canada,  having  a  thorough  knowledge  of  that  business 
from  the  mining  of  the  ore  to  the  manufactured  article, 
and  is  connected  with  the  industry  in  all  its  branches.  Mr. 
Drummond  is  a  -real  believer  in  the  future  of  Canada,  and 
does  not  stop  at  that,  but  works  hard  toward  a  realization 
of  that   future. 

As  head  of  the  Drummond,  McCall  Co.,  which  he  found- 
ed, with  Mr.  McCall,  neatly  a  quarter  of  a  century  ago, 
tie  has  been  a  foremost  figure  in  the  development  of  the 
iron  industries  of  Canada.  They  were  the  founders  if 
the  Montreal  Car  Wheel  Co.,  of  which  Mr.  Drummond 
is  now  president .     TTe  is  managing  director  of  the  Canada 


ered  it  the  duty  of  the  hoards  of  trade  of  Canada  to  take 
up  and  move  resolutely  in  questions  which  affected  the 
country  at  large . 

Sir  Wilfrid  l.aitrier  ha. I  said  very  truly  thai  it'  tit- 
t'nited  States  was  the  nation  of  the  L9th  century;  then 
Canada  should  he  the  country  of  the  20th  century,  and  it 
was  the  time  and  opportunity  for  the  commercial  bodies 
of  this  country  to  bestir  themselves. 

In  the  past  the  voice  of  the  Montreal  Hoard  of  Trad.1 
had  been  heard  to  some  effect  in  the  councils  of  the  nation. 
The  Board  of  Trade  Council  took  up  the  matter  of  the  un- 
fair treatment  which  was  being -accorded  to  the  Dominion 
i>\  Germany,  and  the  result  was  that  the  surtax  against 
Germany  had  been  put  into  effect. 

Mr.   William  I.   Hear  was  elected  the  first   vice-presi 
dent   by  acclamation.     Be  is  an  old  hand     in  Board  of 
Trade  matters,  and   will   he  found   most   useful   m   his  new 
position.     In  the  years  1900  and  1001   Mi     Geai   was  the 
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representative  of  the  shipping  interests  on  the  Board  of 
Trade  Council,  and  last  year  was  the  second  vice-presi- 
dent of  the  Board.  In  L902  be  was  elected  president  of 
i  In-  <  !orn  Exchange. 

Mi-.  Gear  is  a  Canadian  by  birth.  He  is  most  favor- 
ably regarded  in  shipping  and  commercial  circles,  not  only 
locally,  bill  throughout  the  country  with  those  who  have 
had  business  connections  with  him  and  the  shipping  firm 
of  which  lie  is  vice-president,  the  Robert  Reford  Company. 
one  of  the  largest  iii  Canada.  Mr.  Gear  is  the  chairman 
of  the  Executive  of  Shipping  Federation  of  Canada. 

Mr.  Robert  Munro,  who  has  been  elected  second  vice- 
president  of  the  Montreal  Board  of  Trade,  is  no  stranger 
to  Canada.  He  first  visited  this  country  a  number  of 
years  ago  in  connection  with  lead  products  manufacture:! 
by  the  well-known  firm  of  Alexander,  Fergusson  &  Co.,  of 
Glasgow,  Scotland,  a  firm  known  wherever  the  English 
language  is  spoken.     Upon  t he  fusion  of  the  firm  of  Fer- 


gusson, Alexander  &  Co.,  who  were  then  established  in 
Montreal,  with  the  Canada  Paint  Co.,  in  1892,  Mr.  Robert 
Munro  became  managing  director,  and  it  is  almost,  need- 
less to  say  that  this  company  under  his  guidance  has  been 
a  success  from  the  start  . 

Mr.  Munro  is  widely  known  in  philanthropic  and  edu- 
cation circles  in  Montreal  and  elsewhere,  taking  a  special 
interest  in  the  technical  training  of  young  men.  He 
stands  high  in  the  commercial  life  of  the  metropolis,  and 
has  a  patriotic  desire  to  see  the  industrial  world  of  Canada 
forge  ahead,  having  been  prominently  connected  with  the 
Canadian  Manufacturers'  Association  for  some  time. 

Mis  technical  knowledge  of  such  matters  as  red  lead, 
white  lead,  litharge  and  lead  and  zinc  ores  has  frequently 
been  made  use  of  by  I  he  Dominion  Government  and  large 
corporations  as  to  his  opinion  of  the  value  of  galena  de- 
posits and 'their  chemical  and  commercial  value. 

As  il  may  be  inferred  from  the  name,  Mr.  Robert 
Munro  comes  from  good  Highland  stock,  the  strain  which 
has  done  so  much  for  this  country.  He  is  an  uncle  of  Neil 
Munro,  the  celebrated  Scottish  author,  and  weilds  a  facile 


literary  pen  himself.  Being  in  the  prime  of  life,  it  is 
confidently  anticipated  that  his  business  knowledge  and 
sphere  of  usefulness  will  still  further  he  fell  in  the  com- 
mercial world . 

Mr.  .lames  Thorn,  who  is  the  new  treasurer  of  the 
Board  of  Trade,  is  a  very  well-known  business  man  id' 
Montreal.  He  is  prominently  connected,  and  has  been  for 
some  years,  with  Canadian  t  rans-Atlanl  ic  shipping  inter- 
ests, and  in  Montreal  steamship  circles  no  one  has  a  better 
grasp  of  ocean  transportation  affairs  than  he. 

Mr.  Thorn  was  formerly  the  general  manager  of  the 
Hamburg-American  Packet  Company  and  the  Furness 
lines,  and  in  the  early  days  was  freight  manager  of  the 
Beaver  Lines,  which  was  acquired  by  Elder,  Dempster  & 
Co.  He  is  now  assistant  general  manager  id'  the  Dominion 
Line . 

He  has  already  served  two  years  as  the  representa- 
tive of  the  shipping  interests  on  the  Council  of  the  Board 
of  Trade. 


CLEAR  DESK  WON  SUCCESS. 

RAILROAD  circles,  as  well  as  a  large  portion  of  the 
general  public,  were  greatly  interested  in  the  resig- 
nation of  W.  A.  Garrett  from  the  general  superin- 
tendence of  the  Philadelphia  and  Reading  Railroad  a  few 
months  a-  to  assume  a  more  important  position  with  the 
Queen  and  Crescent  road.  Mr.  Garrett's  rise  in  the  rail- 
road world  has  been  phenomenal,  but  one  little  story 
which  he  himself  told  to  a  neighbor  hints  at  the  secret  of 
it    all. 

"  When  1  first  went  into  the  railroad  business  as  a 
young  man,"  said  Mr.  Garrett,  "  T  was  called  aside  by 
one  of  the  other  clerks,  who  said  to  me:  '  Now.  Garrett, 
let  me  give  you  a  tip.  You  want  always  to  keep  your  desk 
littered  with  papers,  so  that  when  the  old  man  comes 
around  he  will  think  you  are  terribly  busy.  Then  he 
wi  n't  pile  anv  more  work  on  yon.'  Well,"  continued  Mr. 
Garrett,  "  I  made  up  mv  mind  that  contrary  to  this  man's 
advice  I  would  always  keep  my  desk  cleared.  And  1  have 
done  so." 

To-day  Mr.  Garrett  is  getting  a  salary  of  $12,000  a 
year,  while  his  clerky  counselor  is  still  drawing  $00  a 
month,  and  wondering  why  luck  is  against  him— Philadel- 
phia Inquirer. 

SOME  LEAKS  THAT  COUNT. 

'"r^Hb?  manager  of  a  large  departmental  store,  feeling  that 
for  the  business  done  there  was  less  profit  than  was 
reasonably  to  be  expected,  exerted  himself  to  discover 
the  leaks.  With  the  assistance  of  some  of  the  floor-walkers 
whose  duties  were  of  such  a  nature  as  to  provide  great 
facilities  for  observing,  he  found  the  following  jottings  on 
his  sheet,  as  spots  where  profits  were  steadily  disappearing: 

Use  of  a  large  sheet  of  wrapping  paper,  when  a  smaller 
one  would  suffice. 

Careless  dropping  of  fresh  wrapping-paper  on  the  floor 
to    he  trampled    upon. 

Waste    in    striae. 

Throwing   away   of   useful    lengths  of   cord. 

The   use  of  expensive  paper  upon   which   to  figure. 

The  throwing  away  of  cartons  which  could  be  used  to 
replace   soiled    ones. 

Loss  through  carelessness,  of  dust  rags,  brooms,  whisks, 
etc. 


no 
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Celebrated  Ail-Wool 

UNSHRINKABLE  UNDERWEAR. 

CARTWRIGHT  &  WARNERS' name  on  a  garment  carrici  with  it  the  ralne 
ol  a  hundred  yeara'  ■nceeaafnl  experience  in  the  mannfactnre  <>l  the  bett  Knit 
l  fnderwear  in  the  world,  ami  stamps  it  with  the  character  of  anperiority  thai 
places  it  above  and  beyond  all  other  in  ■  clasa  bj  itself. 

R.  FLAWS&  SON,  Agents,  Melinda  St.,  Toronto 
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JOHN  W.  PECK  &  CO. 
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ANUFACTURERS    OF     _} 


Clothing,  Fur  Goods  and 
Shirts,  Hats  and  Caps 


Hontreal         Winnipeg         Vancouver 


PERFECTION    IN     HOSIERY 


We   carry    the  largest  assortment   of  Fancy   and    Up-to-date 
Hosiery    in    the    West. 

If  you   have   not   already  placed  your  Spring  order,   it   is    to 
your    advantage    to    see    our    samples. 

MAIL  ORDERS  RECEIVE  OUR  PROMPT  ATTENTION 


JOHN  L.  WALLER  &  CO. 


Wholesale  Men's  Furnishings 


Winnipeg 
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Winnipeg,   January  30th. 

THERE  is  no1  much  new  in  the  dry  goods  situa- 
tion. Travellers  are  ou1  with  fall  samples  and 
orders  arc  good.  So  Ear  as  collections  arc  con- 
cerned, there  is  nothing  to  add  to  the  state- 
ments which  have  alreadv  appeared  in  the 
Grocer  and  Hardware  relative  to  trade  conditions  in  the 
west  with  the  exception  thai  matters  improved  some- 
what in  the  last  two  week's  ol  the  month.  Money,  how- 
ever, is  tight  and  a  certain  amount  of  caution  is  being 
exercised  in  the  matter  of  heavy  orders  and  long  accounts. 
Buyers  for  all  the  large  jobbing  houses  are  now  either 
in  the  Old  Country  or  on  their  way  thither. 

Although  the  February  number  is  devoted  to  millinery 
openings  in  the  Kast,  our  openings  here  do  not  come  until 
the  first  week  in  March,  or  from  that  to  the  Kith,  so 
thai  beyond  the  fact  that  the  outlook  is  remarkably  good 
there   is   nothing   to   sav  about    them. 

Kyle,  Cheesborough  &  Co. 

Last  month  when  1  was  making  the  round  of  the  job- 
bing houses  Mr.  II.  W.  Gerhart,  manager  of  Kyle,  Chees- 
borough &  Co.  in  1  ne  West,  had  not  \et  received  his 
Spring  samples.  The  other  day  I  had  the  opportunity  of 
a  look  through  his  pleasant  showrooms  and  seeing  all  the 
pretty  things  that  this  lace  house  is  offering  to  the  pub- 
lic this  season.  That  the  coming  season  is  going  to  be  a  lace 
season  is  abundantly  evident.  Among  the  lace  novelties 
shown  are  the  all  over  macrames  and  insertions  in  crash 
shades.  These  laces  have  all  the  airy  appearance  of  Sum- 
mer goods  and  at  the  same  time  are  very  durable,  the 
round  hard  knot,  so  characteristic  of  the  macrame  is 
verv  much  in  evidence.  The  same  effects  are  also  show] 
in  lighter  makes.  Next  to  the  macrames  come  the  yaks 
that  will  be  as  popular  as  ever  this  season.  There  are 
the  all  wool  yaks  in  ivory  white  and  dead  black,  the  com- 
bined wool  and  silk  and  the  all  silk  in  both  black  anil 
white.  Some  of  the  patterns  are  very  handsome  and  the 
insertions  are  wider  than  las'  year.  In  addition  to  the 
white  and    black   are   Arab   and   champagne   shades. 

Decorations  are  without  end  and  there  are  many  novel 
combinations.  Chilton  rouchings  with  gauze  galloon 
edges  and  chiffon  embroideries  with  lace  edges  and  also 
with  fringed  edges  are  new  and  very  dainty.  The  accor- 
dion pleated  chiffon  rouches  in  varying  widths  are  a  verit- 
able boon  to  the  home  dressmaker  and  the  addition  of 
these  ruches  to  the  plainest  gown  will  turn  it  into  one 
with  quite  a  Parisian  air.  Faggoting  is  good  and  is 
shown  in  a  vast  variety  of  effects  but  there  is  a  notice- 
able introduction  of  line  gold  cord  into  much  of  the  fag- 
goting, indeed  the  line  gold  and  silver  cord  is  much  in 
evidence  in  trimmings  of  all  kinds.  Sequins  are  just  as 
popular  as  ever  but  pearl  and  silver  will  be  more  worn' 
t  ban  je1 . 

Collars  seem  to  grow  and  multiply  and  if  this  house 
shows  one  design  it  must  have  at  least  three  score.  Very 
I >  1 1 - 1  t  \  novelties  arc  the  three  piece  sets  in  fancy  cotton 
voile  and  sampler  stitch,  the  very  thing  for  a  smart  short 
waist.  Macrame  is  noticeable  here  also  and  with  good 
effect,  turn  over  stoles  and  lace  collars  for  low  evening 
bodices  a"c  also  new.  Stock  collars  with  long  fan-shaped 
fronts  aii'  shown.     In  shoulder  collars  some  of  the  largest 


and  handsomest  are  111  satin  and  chenille,  both  in  black 
and  ivory.  Collars  in  applique  show  a  good  deal  of  gold 
"»'d  and  some  of  the  best  patterns  .ire  ;  lie  early  Victoria 
with  long  stole  ends  and  the  handkerchief  designs  in  which 
silk  yak  is  effectively  introduced  with  the  applique  and 
gold  cord.  1  lav  inn  decorated  my  lady's  neck  anil  should- 
ers her  waist  must  not  be  forgotten  and  for  this  there 
are  some  very  dainty  bead  girdles,  12  strand  platts  of 
f*old   and   while,   while  and    black   and    blue  and    white. 

Kelts  of  colored  \elvel  will  be  good  with  self-toned 
gowns  and  prettv  effects  are  produced  by  lattice  arrange- 
ments of  velvet,  sea  green  with  cut  steel  buckles,  or  blue 
with  gold,  scarlet  with  silver,  etc.  In  leather  belts  the 
wide  crush  belt  of  ooze  calf  in  mouse,  tan,  black,  apple 
green  or  ivory  white  are  the  greatest  novelties'.  Jetted 
elastic  belts  hold   their  own  againsl    all  comers. 

Veilines  still  show  the  large  chenille  spot  on  chiffon, 
but  the  individual  veil  with. striped  border  is  the  most 
correct. 

This  house  shows  a  novelty  line  of  pompadour  crepe 
silks  in  gauze  effects  elaborately  flowered.  These  goods 
are  difficult   to  describe  but  exceptionally  handsome.     The 

customary  large  range  of  line  hosiery  is  shown  and  some 
striking  children's  novelties  111  the  shape  of  smart  suits 
of  flaked  crash  with  brass  buttons. 

Notes. 

Mr.  George  Craig,  of  the  Geo.  Craig  Campany,  Limit- 
ed, has  left   for  a  European  buying  trip. 

Early  next  month  there  will  be  a  general  exodus  of 
Manitoba  and  Northwest  milliners  for  the  opening  in  the 
cast    and   south. 


WHOLESALE  HOCKEY. 

THE  Millinery  and  Dry  Hoods  Hockey  League  of  Mont- 
real, comprising  teams  from  the  houses  of  Messrs. 
Caverhil]  &  Kissock,  Brophy,  Cains  &  Co.,  Hermann 
H.  Wolff  &  Co..  and  Kyle.  Cheesbrough  &  Co.,  have  play- 
ed some  interesting  and  well  contested  games  of  their 
series.  A  trophy  in  the  form  of  a  cup  has  been  provided. 
and  the  teams  are  all  making  great  struggles  to  win  the 
coveted  nrize  for  the  season. 

The   standing  of   the    teams   up   to   January  25   was   as 
follows: 


Name. 

W( 

Ml. 

Lost. 

Di 

aw.     '1 

0   play 

Caverhil]    &   Kissock    .  . 

•> 

1 

1 

•) 

11.     11.     Wolff   &    Co.  ... 

.  .     1 

0 

2 

3 

Brophy,  Cains  &  Co.    .  . 

. .     1 

1 

1 

:j 

Kyle.  Cheesbrough  &  Ci 

>..     0 

0 

0 

4 

Caverhill  &  Kissock  and  II.  H.  Wolff  &  Co.  thus 
proved  themselves  the  strongest  teams  up  to  that  point. 
This  is  especially  creditable  to  the  first  named  team  as  on 
H.  H.  Wolff  &  Co. 's  team  are  two  men  who  have  belonged 
to  the  senior  league  and  two  intermediate  hockey  players. 

The  games  yet  to  play  are:  Thursday,  January  2S.  Kyle, 
Cheesbroueb  &  Co.,  and  Brophy,  Cains  &  Co.;  Tuesday, 
February  L'.  II.  H.  Wolff  &  Co..  and  Kyle,  Cheebrough 
&  Co.;  Thursday,  February  4.  Bropshy,  Cains  &  Co..  and 
II.  IT.  Wolff  &  Co.;  Friday.  February  :>.  Caverhill  &  Kis- 
sock and  Kyle,  Cheesbrough  &Co. ;  Monday.  February  15, 
Brophy,  Cains  &  Co.,  and  Caverhill  &  Kissock;  Friday. 
February  19.  H.    II.    Wolff  &  Co..  and  Kyle.  Cheesbrough 

&    Co. 
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GREENSHIELDS  WESTERN 

LIMITED 

WINNIPEG,  MAN. 

Our     Headquarters     for    the     North-West. 

Owing  to  the  rapid  growth  of  our  business  in  Manitoba  and  the  North  West 
and  believing  in  the  great  future  before  that  country,  we  decided  to  form 
the  new  company  of 

Greenshields  Western   Limited 

and  to  erect  a  large  Warehouse  in  Winnipeg  to  accommodate  it. 

The  building  is  now  complete  and  a  large  stock  of  Genera]  Dry  Goods, 
carefully  bought,  and  well  assorted,  including  the  well-known, 

Priestley's  Dress  Goods 


and  the  celebrated 

Cmms'  Prints 

is  being  opened  up. 

Our  aim  in  the  new  business  will  be,  by  attention  to  their  wants,  to 
retain  all  our  many  customers  in  .Manitoba  and  the  Territories,  and  by 
energetic  work  and  fair  business  treatment  to  largely  increase  our  business, 
which  has  developed  so  rapidly  in  the  past,  and  to  make  many  new  friends. 

The  travellers  for  Greenshields  Western  Limited  are  now  showing 
Spring  samples.      We  would  ask  tor  them  your  favorable  attention. 


Greenshields    Limited 


MONTREAL. 
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rpllK  Truro  Knitting  Mills  Co.,  Limited,  of  Trim 
1  Nova  Scotia,  is  one  of  the  foremosl  industries  of  wear  oi  Canada 
ils  kind  in  Canada.  It  was  in  L882  thai  the  laic 
('lias.  I*'..  Stanfielcl  discovered  the  process  of  making 
woollen  underwear  unshrinkable.  Starting  in  a  small 
wooden  building  30x40,  Stanfteld's  lias  grown  to  cover 
over  two  acres.  The  main  building  is  of  brick  225  feet 
by  .135    feet,   boiler   room,   50x30,   picking     house   50x30, 


and  nearly  every  knitting  factory  in  Canada  follow  the 
Stanfield's  lines.  In  tact  Statlfield's  underwear  is  said 
I"  have  more  imiiat i<ins  than  any  other  underwear  in  the 
world . 

All  the  directors  of  the  company  are  young  men  from 
:;n  to  :;."i  years  of  age.  Both  John  and  Frank  Stanfield 
bave  worked  nearly  20  years  in  making  underwear  and 
their  one    idea    is   to   make   Stanfield's   the   standard    iinder- 


ADVERTISING  SHOULD   BE   EFFECTIVE. 

II''  advertising  is  worth  doing,  and  no  merchant,  however 
large  or  however  small  his  business,  can  afford  to  dis- 
pense with  it,  isn't  it  worth  doing  well? 
Advertising  to  lie  effective  must  attract  the  attention, 
laundry  80x40,  dry  house,  50x40,  two  wool  sheds.  60x40,  please  the  eye.  and  inform  the  mind.  The  better  it  per- 
and  75x30,  warehouses  1(10x4(1.  bi'ick.  Over  3,000  pounds  forms  these  functions,  the  greater  value  it  has  to  the  ad- 
of  wool  an-  consumed  every  Hi  hours,  and  1,500  garments  vertiser. 
are   produced.  That    this   is  so  is  easy   to  be  seen.      Advertising  news 


The  company  have  one  of  the  best  equipped  knitting 
mills  in  Canada  and  they  are  one  of  the  largest  makers 
of  high-grade  underwear.  The  capital  stock  of  (lie  com- 
pany is  $300,000. 

The  directors  are  John  Stanfield,  Dr.  II.  M.  Stanfield, 
Frank   Stanfield   and  Geo.    L.    Fisher. 

Stanfield's  is  sold  direct  to  (he  retail  trade  by  the 
linn's  own  travellers.  Those  travellers  are  Arthur  C. 
Ford,  New  Brunswick  and  Prince  Edward  Island;  Lou 
Christin,  Nova  Scotia;  C.  McKercher,  Quebec:  W.  I*. 
King,  jr.,  Ontario;  C  ().  Douglas,  .Manitoba  and  the 
West.  Stobart,  Sons  &  Co.,  Limited,  Winnipeg,  are  dis- 
tributing agents  for  Manitoba  and  the  Xorlhwest  Terri- 
tories. 

Stanfield's  have  been  in  the  woollen  business  for  four 
generations   and   are   noted   as  originators  ami   inventors, 


Mills,  Truro,  X.  S. 

(rightly  told,  and  in  an  attractive  setting,  is  of  interest 
to  all  who  want  to  buy.  because  it  t ells  them  something 
they  want  to  know  about,  and  it's  the  buyers  who  want 'to 
interesl  in  and  influence  by  your  advertising. 

If  your  advertising  isn't  effective,  if  it  isn't  bringing 
you   the   returns  it   ought,  have  it    prepared   for  you. 

A  skilled  ad  writer  after  making  a  study  of  the  con- 
ditions confronting  you  should  be  able  to  so  much  increase 
the  effectiveness  of  your  advertising  that  the  resulting 
increased  trade   will   more  than   pay   for  his   fees. 

Child  &  Fall,  of  Wakefield,  Mass..  are  preparing  par- 
ticularly effective  advertising  matter,  and  are  ready  to 
render  high  grade  service  at  minimum  expense  to  our 
renders. 

Von  may  wish  to  communicate  with  them.  Very  likely 
yon  noticed  their  ad.  (No.  21  on  page  -M  of  the  Review, 
31 


Krb.,    1P04 


DRY   GOODS   REVIEW 


X 


r 


i 

! 


THOS. 
RYAN  <& CO. 


Limited 


WINNIPEG 


One  of  the  most  en- 
terprising and  success- 
ful   Wholesale    Boot 
and  Shoe   Houses   in/ 
the  West. 


Our  line  is  the  most 
complete  in  Mitts, 
Gloves  and  all  kinds 
of  footwear. 
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Nitn-NAcns 


FLOWING    ENDS    OF    TALK. 


•     •     • 


THEKE  i-  in  very  town  or  village  s e  medlej  of  with  u  dirtj  collar  mid  an  ill-titling  coal.     A   lifty-dollar 

trades  combiued   under     one   roof     which  does  Sundaj   suil   and  a  ten-dollar,  marked-down  business  suit 

regular  business  without  local  comment.     Agri-  BUmv  |eHS  ,,r  ,|„.  „,.,„  ,,,.,,,  ;l||  ,.w.n|v  ,|n„|,.,|  ,,„.IV  Jo|law 

cultural  implement  agents  have  been  known  to  T,l(.  frock  ,.„.,,   HJ||  |||;ik(.  fl  ,.,, ,„,„.,,.,„.,   ",,  ..  I);||i, 

keep  a  stock  of  carpets,  iii  a  town  in  Muskoka  existence   "                                                                             ' 
,-i  grocer  doffs  liis  apron  to  shave  a  customer,  and  a  few 
have   heard   of   the  building   in   Arizona   which   exhibits  a 

-'-"  ' "  which  are  i1"'  words:  "  We  mend  A    GREAT   London,   Enjf.,  tailor  has  asserted  that   tbeio 

An  English          a  man's  shoes  or  make  him  dnuik   -both  J\    ,-   growing   dissatisfaction   among    well-dressed    men 

Anomaly.              while   he    waits.      Satisfaction      guarau-  ;,i   the  snmbreness  of  their  attire.      II.    says  I 

teed."     In   England  a  curious  combiin-  change  is  coming  and  is  already   being  fell   in  the  evening 

n.  i,  oi   trades  has  been  brought  to  light  by  the  recent  ap  llreS8  „,,,,   its  u.„.:.   aM(]   u,|||i.>   |||(.  |j|v|    |ii;tri.  , .,   ;m;H., 

plicaticn  of  the  hairdressers  to  enter  the  Manchester  and       i, .  ...     •     i  ,11  .1 

because  ;i  man   1-  less  susceptible  to  the 

Sal  ford  Trades  Council.  The  I'mbrella  Makers'  Cnion  has  ,.,,,,,,  >.      1    1  ;     1 ,.;      1       .         r                 n   i„     • 

criticism   1  l    his   menus   ;it    a   ilinuer  01    Color  in 

"l,-i,'Hri1  '"  ,h"  -1'""1"1  ,k"  ""'  hairdressers  sell  umbrellas  ball>  ll|;1|,  ,,,  ,,„.  n.itti(.isms  ,  ,   ,,„.  I(,,^  Evening  Dress. 

below    proper  prices.      Hiere  is  no  comment  on  the  side-  ,,„   lk.   sh,.(.,       •,•,„.,.,.   is  ;i|n.;i(K    a  (,  . 

line  they  carry  hut  merelj  on  their  prices.     And  strangi 

to  say  the  objection  was  overmled  by  the  council  on  ih< 

gn  inn!  that  bakers,  etc.,  canvas  for  insurance  out  of  hours 

•''"'  1  repairing  is  done  by  anyone. 


•     •     • 


mand  for  knee  breeches,  and  man  hn>  jusl  ordered  :i 

dress  coal    with  crimson  silk   lining  and  collar.     The  col- 

<  red  coal   has  been  tiled  but  - 1  hung  up.      After  all   it 

i>.  merely  ;i  choice  1  1   resembling  the  butler  or  the  footman. 
Great   importance  is  being  attached  to  the  King's  love  •  ■• 

AWK1TEK   in   an   English   paper  has  made  herself   fa-      uncc.iiventional  attire. 
11  ous  li\   her  denunciation  of  the  employment  of  men  t 

as  drapers'  assistants,     she  thinks  a  stalwart   sis 
Punter  should  be  engaged  in  some  more  manly  oecupatio'  \    COMMON   practice  among  Canadian  merchants  in  all 

than  selling   ribbon  and   lace,  "  and  doing   that   badly."       -  »     'iues  "''  business  is  the  display  of  their  wares  ;it  tlm 
She    ee-ntrasts    them    with      the    bealtln  front  of  their  stores.     The  law  allows  a  certain  width 

The  Clerk's  cbaffeurs  of  Longacre  who  spend  all  their      of  show   room  which  the  merchant   is  at   liberty    1 -cnp> 

Frock  Coat.  days  out  of  doors  and  retain  their  manh       with  the  goods  he  is  selling,  and  he  usually  till-  tbe  entire 

bearing  and  muscles.     The}  are  no1  mere      space.    Clothing  m,  res  in  the  large  « - i  1 1  •- 
slaves,  kept   to  strict  rules,  more  like  a  girl  than  a  man,  an  1       have  elaborate   displays  of  all   kinds   ..1  An  Excuse 

smuggling   along   with   "a   bare  existence     and   a    frock-       suits   and    overcoats   piled    up   on    il For  Theft- 

ciat."     Her  phrase   is  a   -lever  combination   of     words       ,,.„   feei  ,,,   >|,.ll.,._  „„,]  llHliaiij  ,.n,plov    , 

which  hits  the  clck   in  a  dry  gonds  store     no  more  than      „  ;1]|  ,„  u;l|,.||  (1|(.         h  „,„,  ,„  :li|i,  Ul>  , ,„„.,„„  ,;llk  ,  , 


the  attractions  of  the  clothing.     In  this  waj   the}    - 
have  n  piece  sti  len,  1  ut  other  st<  res  are  not  so  fortunate. 
A  decision  •  >!   m  magistrate  in   New   South  Wales  is  inter- 


hundreds  other  men.     Thai  the  frock  «•< :ai  and  silk  hut  ti 

.  lien  ".!>  with  the  '"  hare  existence  "  is  only  too  true,  and 

un fortunately  ii  seldom  betokens  a  desire  to  make  the  best 

of  things  ami   look   well,  but   shows  a   lack  of  sense  of  fit 

1  1    ..       .1  rn,  esting  as  throwing  ihe  blame  1  n  the  tempter.     A  man  wh  1 

ness,  and  a  passion  to  appear  better  (linn  one  is.      I  her  • 

are  very  many  young  men  who  on  their  small  pittance  will  luu1  '"•,'""1  himnf]<  "'  :l  sni<   ""',  ,h"  :  ,,l,in" 

patronise  an  expensive  tailor,  sjlk-line  their  coats,  and  011  establishment   was  pardtned  on  the  gr I  that   the  5 Is 

Sim. Ia\s  "  sport  "  a  silk   hat.  frock  coat,  patent    leathers  were  displayed  in  too  tempting  a  manner  1..  allow    a 

r.llll    lavender    gloves,    hill    who    "li    week    dllVS    are    s;||ls|ii,|  mail    to    pass    without    envy. 
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E  men  are  creatures  of  fashion,  ii  is  some- 
times misquoted,  and  the  accusation  >r 
description  has  been  accepted  without  any 
serious  dissent,  and  mostly  with  a  hearty 
agreement  thai  savors  of  a  desire  to  be- 
lieve it.  in  lace  of  existing  proofs  <d'  its  Limitations.  There 
are  among  us  very  many  who  strive  t<>  adhere  to  the  dic- 
tates of  fashion  with  a  fondness  we  never  show  for  the 
Ten  Commandments.  But  there  are  so  many  more  who 
treat  both  alike. .and  just  keep  within  the  law,  that  we  ap- 
pear more  as  creatures  el'  comfort  than  as  subject  to  the 
demands  of  fashion.  Fashion  may  squeeze  a  man  into  a 
round  of  enjoyable  entertainments,  dinners  and  evenings, 
but  it  can't  make  his  collar  comfortable,  nor  his  shoes  fit. 
I  can't  say  this  of  the  ladies,  I'm-  we  men  know  almost  as 
well  as  they  do.  that  an  up-to-date  collar  that  scrapes 
the  skin  off  the  neck,  or  holds  the  head  where  will  and 
good  muscles  would  soon  surrender,  is,  on  a  lady,  only  a 
constant  reminded  of  her  stylishness,  and  merely  makes 
her  more  acrimonious  in  her  criticism  id'  the  woman  who 
would  dare  wear  low,  comfortable  neckwear.  With  ths 
average  man  a  fashionable  uncomfortable  collar  can  be  — 
laughed  at   on  he  who  would  be  fool  enough  to  wear  it. 


It  is  fortunate  for  the  reputation  of  many_of_us  that 
a  sound  coition  sense  is  displacing  a  blind  obedience  to 
what  is  "  correct."  We  have  "  correct  '  styles,  of 
course,  and  in  a  few  details  they  are  more  arbitrary  than 
is  pleasing,  but  an  eye  to  neatness,  an  intelligent  under- 
standing of  what  is  fit,  is  of  far  greater  importance  in 
life's  routine,  than  a  systematic  study  and  comprehen- 
sive knowledge  of  what  the  "  swellest  "  men  are  wearing. 
With  one,  man's  superiority  over  the  rest  of  creation  is 
shown:  with  the  other,  there  is  only  necessary  a  dog's 
memory  with  an  ape's  mimicry.  The  one  man  is  sure 
never  to  grossly  err.  and  is  comfortable  in  the  thought; 
the  other  may  never  disgrace  himself,  but  he  is  ever  in 
dread  that  he  will,  and  is  seldom  satisfied  that  he  has  the 
"latest.''  The  double-chinned,  full-throated  man  win 
wears  a  straight  standing  collar  simply  because  it  is 
"  proper  "  is  a  more  conspicuous  mark  than  he  who  ne- 
glects to  throw  away  his  old  overcoat  because  it  is  a  trill ■■ 
too  long  for  the  present  cut.  Fashion  is  now  a  synonym 
for  fitness,  therefore  no  man  can  control  it.  and  none  can 
Say,  "  you   must    dress  exactly  along  these  lines." 


In  the  present  state  id'  observance  of  fashion,  this  doc- 
trine of  common  sense  is,  however,  too  pleasing  to  man  in 
his  carelessness.  |o  offer  any  encouragement  to  its  propo- 
sition, and  perhaps  the  less  that  is  said  of  it,  the  better. 
Every  loophole  is  sought  out  and  taken  advantage  of,  every 
screen  is  set  up,  ami  if  these  are  found  insufficient  there 
is  always  the  bravado  of  the  one  who  wishes  it  to  be  un- 
derstood that  he  "  doesn't  care,"  and  smokes  his  cigarette 
in  the  drawing  room  to  prove  il  .  Dressing  and  acting 
according  to   rule   is  difficult      at    times,  so  much   so,   that 


after  a  few  ineffectual  spasms  id'  honest  endeavor  many 
a  man  finds  his  inclination  in  detail  weaker  than  his  de- 
sire in  bulk,  or  in  other  words,  he  would  like  to  be  up- 
to-date  if  he  could  accomplish  his  end  without  the  neces- 
sary attention  required  to  all  the  small  things  that  make 
up  his  desire.  And  yet  hi*-  wish  is  so  strong  as  to  pre- 
clude all  comfort  in  half-way  measures;  he  must  go  the 
limit  either  way,  and  as  one  is  so  hard  he  must  needs 
choose  the  other,  lie  knows  that  in  the  mind  of  many  he 
will  take  <  n  an  attraction,  an  "  individuality,"  that  will 
collect  more  lavender  and  lilac  around  his  crumpled  shirt 
frint.  that  will  ever  approach  the  entire  wardrobe  of  his 
friend  of  neat  and  correct  attire.  It  is  only  another  ease 
of  the  irresistible  charms  of  the  man  with  a  spot  in  his 
career. 


If  we  were  a  little  less  indulgent  with  the  man  who 
breaks  all  rules,  and  showed  our  appreciation  of  the  one 
who  does  his  best,  whether  with  success  or  not.  the  boor 
of  dress  as  well  as  of  conduct,  would  not  find  so  cosy  a 
seat  in  our  drawing-rooms.  And  this  is  not  inconsistent 
with  my  stand  on  common  sense  as  a  standard.  The  man 
who  doesn't  care  should  be  treated  as  every  sensible  per- 
son treats  the  silly  affected  girl  who  considers  the  setting 
of  the  sun  and  the  hundred  yard  run  of  the  quarter-back 
as  "  gorgeously  grand."  That  "  devil-may-care  "  mood 
is  not  natural  in  any  man,  and  the  sooner  we  set  it  down 
as  pure  ''gush,'"  the  less  numerous  will  be  the  expon- 
ents among  our  young  people.  Such  a  man  advertises 
himself  as  a  free  thinker  where  fashion  is  concerned,  but 
really  proclaims  himself  a  blind  follower  of  Fad.  Hs 
says  he  obeys  no  one's  dictates,  but  is  merely  choosing 
a  worse  master;  he  scoffs  at  the  carefully  dressed  man  as 
a  slave,  Avhile  he  is  forging  more  chains  for  his  own  bind- 
ing. Fad  and  Fashion  may  live  together,  but  the  less  of 
Fashion,  the  more  of  Fad,  and  Fad  without  Fashion  is 
the  death  of  good  breeding,  whether  in  manners  or  dress. 


This  is  the  origin  of  nine-tenths  of  the  boors  of  society. 
But  apart  from  these,  there  are  so  many  of  us  who  err  in 
cored  dressing,  not  so  much  from  a  lack  of  knowledge,  as 
from  carelessness,  laziness  or  a  lack  of  desire  to  know 
what  is  proper.  We  don  our  evening  dress  and  neglect  the 
details  that  accompany  this  attire.  It  is  a  bother  to  hunt- 
up  our  pear]  cuff  links,  so  we  just  retain  our  gold  ones. 
And  a  few  of  us  (very  few  it  is  to  be  hoped)  cling  to  our 
comfortable  double-band  collar.  The  proper  details  of 
evening  dress  are  mother  of  pearl  cuff-links  and  pearl  or 
mother  of  pearl  shirt  studs,  patent  leather  shoes  or  pumps, 
white  glace  gloves,  white  tie,  straight  standing  collar  and 
white  or  black  vest.  These  are  points  which  almost  any 
man  can  observe  without  inconvenience  or  discomfort,  and 
where  these  are  not  attendant  sensations,  we  certainly 
should  observe  what   the  best   dressed  men  are  wearing. 
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Our  New  Lines  are  now  being  submitted 
by  our  Representatives. 


E.  Van  Allen  ®>  Co 
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NEW  STOCK 

takes  the  place  of 


r4: 


Smoke -Damaged  Goods 


On  another  page  of  this  issue  of  '  The  Review"  appears 
a  report  of  the  disastrous  hre  which  visited  our  warehouse 
and  others  on  January  18th. 

The  damage  to  our  stock  was  caused  by  smoke,  hut  we 
have  turned  the  whole  of  it  over  to  the  fire  underwriters,  and 
are  going  to  start  the  season  of  1004  with  a  clean  sheet. 

Fortunately  the  hre  occurred  before  the  arrival  of  most 
of  our  Spring  goods. 

Hundreds  of  packages  are  now  in  the  Custom  House 
all  ready  to  he  cleared,  and  as  many  more  are  on  the  way. 

Our  premises  were  rapidly  repaired  and  this  new 
stock  is  taking  the  place  of  the  old. 

ALL  ADVANCE   ORDERS   WILL   BE  DELIVERED 
PROMPTLY  AS  PROMISED.    • 


FINLEY,  SniTH  &  CO. 

Woollens  and  Tailors'  Trimming-, 

HONTREAL. 
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A 11 1<  OAO 

THKKE  has  been  noticeable  during  this  Winter  .1 
atei  numbei  oi  skirted  01  frock  overcoats 
ih. in  has  been  been  before.  Tins  coat,  which  is 
rcallj  intended  to  go  with  full  dress  mi  da}  "i 
evening  wear,  has  spread  its  sphere  mini  it  is 
im  daj  "i  evening  wear,  has  spread  its  sphere  mini  il  is 
imu  worn  all  da]  long  hii  informal  as  well  as  formal  oc 
casions  There  is  no  sel  style  for  it,  bul  some  three  or 
tour  quite  different  cuts  have  received  favorable  atten- 
tion The  dressiest  and  withal  the  neatest  skirted  OVei 
mat  has  the  -kilts  overlapping  onlj  some  three  inches 
and  two  buttons  at  the  waist  line  above.  The  cut  is 
quite    close     ill     hack    and    sides,    and    were    it    not     for      Hie 

velvet  collar,  ami  the  extra  weight  il  shows,  it  would  he 
verj    difficult     to  distinguish    it    from    the  ordinary     frock 

i  oat        It    has    silk    facing   and    is   usually    silk    lined       This 

is  essentially  the  formal  overcoal  ami  should  rcallj  he 
seen  onlj  under  the  silk  hat  There  it  is  correct,  and  in 
tact  cannot  he  competed  with  hi  appearance  or  correct- 
ness bj   .mi    other  cut . 

Hut,  as  there  is  nothing  reall)  uovel  about  this  shape, 
a  large  number  ol  men  have  looked  around  until  they  have 
discovered  other  cuts  that  possess  perhaps  a  modicum  oi 
added  value,  in  the  less  formal  appearance  they  present 
for  ordinary  daj  wear.  In  these  it  is  usual  for  the  l(  n- 
eral  lit  to  hi'  less  clinging  than  in  the  one  described  be- 
fore. In  fact  some  might  almost  he  mistaken  from  the 
mint  tor  Chesterfields.  As  a  rule,  however,  there  is  a 
quite  clearly  defined  waist  shape,  hut  in  many  Ihcra  t-  no 
waist  Hue  or  division  between  skirls  ,iil  li  nh  ,  »:iva  at 
the  hack  Here  the  skirts  overlap  as  much  as  si*  io 
eighl  niche-  and  are  not  topped  with  buttons.  It  is  sel 
doiii  silk  faced  and  is  made  with  or  without  a  velvet 
collar.  The  turned  hack  cuff  is  also  optional,  hut  the 
majority  are  without  it,  perhaps  to  assist  in  doing  away 
with  the  formal  appearance  as  much  as  possible.  All 
who  wear  these  skirted  overcoats  maintain  that  they  are 
much  warmer  than  the  Chesterfield. 
*    •    • 

A  coat  ili.u  has  heen  gradual!)  creeping  into  favor  all 
winter  is  the  cutaway.  In  England  it  has  attained  to 
great   prominence,  and  following   thai   it   has  become  quite 

popular  among  well  dressed  men  in  the  I  lilted  Slates  01 
late  the  effects  of  this  demand  abroad  have  been  fell  here, 
and  both  young  ami  old  men  arc  asking  for  it.  It  is  made 
to  button  three  and  the  fronl  edges  oi  the  skirts  are  cut 
in  a  straight  hue  from  the  waist  line,  the  comer  being 
abruptly  rounded.  The  bottom  comers  hang  onlj  about 
-i\  "i  eighl  inches  apart  at  the  bottom,  ami  the  entire 
appearance  is  much  different  from  the  old  well-known 
morning  coat  For  stouter  men  the  opening  in  front  is 
some    inches    wider 

V  *  • 

Although  cheviot  finished  worsteds  will  be  in  g I  de- 
mand for  the  coming  Spring,  tweed,  will  make  up  the  bulk 
oi"  stock  as  was  the  case  las:  Spring  The  similarity  in  ap- 
pearance and  pattern  between  the  two  materials  is  so 
great  that  the  average  man  will  s-ill  think  he  is  buying 
tweeds  which  ever  is  shown  him      There  is  a  strong  lean 

Ing    towards    dark    t Weeds,    tullv     nine-lentils    of    'he    stocks 


ihown  being  decided  1)   dark      Mcatci   effect  i  arc  thus  po 

slide    anil     the     possibilities      have    been     tullv      taken     .uU.ilit 

age  of      Patterns  arc  much  less  pronounced  than  formei 
ly,    the    iidois  consisting  ol    dots    ami     ipots,   arranged 
eithci  111  .1  haphazard  fashion,  oi   in  some  almost  invisible 
design      Distinct   stripes  .in-  rare,  but   broken  stupes    are 
common  ami  checks  in  indistinguishable  coloi     are    een 
«    «    * 

Kancv    waistcoats  mi   Spring  are  being  alreadj    shown 

hv    retailers   in    the   large  Citj    Stores   bul    to  onlj    a    limited 

extent.  Far  more  anxious  do  Ihej  seem  to  be  to  net  rid 
oi  then  remaining  stock  of  Winter  weights,  winch  are 
now  being  sold  at  hall  pine,  bul  with  few  taker-  These 
goods  are  oi  far  more  value  carried  ovei  hv  the  consumer 
than  by   the  retailer,    but   the  average  consumer  will  not 

risk  next  veal's  s'vles,  nor  the  possibility  of  his  tiring  ol 
a  waistcoat  boughl  late  this  Winter  tor  ncxl  season  Still 
tin  retailer  should  dispose  ol  left-overs  if  cost  price  .i 
less  will  il..  it  That  fancj  waistcoats  will  he  more 
popular  than  ever  during  this  Spring  is  prophesied  with 
the  greatest  confidence  by  manufacturers  and  retailers 
alike,  and  both  are  making  great  preparations  for  the  de 
maud  which  thej  feel  is  sure  to  come  This  demand  will 
he  considerably  strengthened  bj  the  tastj  varietj  "i  pa' 
terns  consisting  of  broken  line,  small  (luster-  of  dot-  .,r 
triangles  and  combinations  of  both,  on  a  while  basket 
weave  background  ate  Hie  Favorites  These  arc  decidedlj 
catch)  and  when  carefullv  made  so  thai  the  pattern  I- 
not  interrupted  hv  the  pockets,  the  effect  is  -uiiiiiclciir.il 
and  neat  The  black  stands  out  verv  distinctly  on  the 
white  but  the  parts  of  the  pattern  are  usual  1 J  tar  enough 
apart  to  make  it  less  conspicuous,  and  combinations  ol 
black  and  white  can  seldom  be  said  to  be  had  taste  Tans 
and  fawns  in  self  toned  patterns  oi  dots  of  colors  will 
also  be  well   taken 

*  *    * 

There  appears  to  he  more  earnestness  than  usual  in 
the  efforts  being  put  forward  in  England  to  introduce 
colored  clothing  for  men  The  demand  foi  this  crops  up 
quite  regularly  from  year  to  year,  but  this  year  it  is 
u'lven  a  little  more  prominence  than  was  expected  when 
the  crv  was  Inst  heard  Some  west  end  men  are  said  to 
have  already  had  dark  blue  evening  suns  made  ami  oui 
London  correspondent   thinks  thai   if  one  leader  of  societj 

wire  to  honestly  adopt  colors  it  would  not  be  long  be 
i  ire  colors  would  become  general  The  editor  ol  an 
f-Cmrlish  journal  of  men's  wear  is  looking  foi  a  do/en  good- 
looking  men  oi    good  imiire  ami    standing  in  society  who 

will  ihm  pale  blue  or  mauve  dress  coals.  If  he  can  find 
them  the  future  ol  black  looks  dismal  in  his  eyes 

*  •      • 

In  Montreal  on  a  recent  Sundav  the  clothing  Workers 
held  a  largely  attended  meeting  to  protest  against  Sun- 
dav laboi  Vlderman  Laporte  who  has  since  heen  eh 
mayor,  was  the  principal  speaker,  ami  as  representative 
oi  the  reform  party  ami  a  supporter  of  the  laboring  man 
spoke  strong!)    against     the  opening  ol  clothing  factories 

on   Sundflv        The    running    of    street    cars,    steam    cars     and 

such  public  necessities  were  needed  on  Sundaj  as  on  any 
..'her    dav.  but   private  enterprises  should  be  closed    one 
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clay.in  the  week,  and  he  promised  it  elected  to  do  his  best 
to  bring  it  about.  The  garmenl  workers  held  a  later 
Sunday  meeting  to  protesl  againsl  the  importation  of  me- 
chanics into  Canada,  with  particular  reference  to  tailors' 

assistants. 

*  *    * 

The  Hamilton  Times  has  come  forward  with  a  new 
argumenl  againsl  higher  tariff  on  woollen  goods.  It  says 
(hat  in  the  ten  months  ending  with  October  the  imports 
of  woollen  goods  into  the  United  Stales  amounted  to 
$16,776,354,  an  increase  of  about  a  million  dollars  over 
the  imports  of  the  corresponding  period  of  1902.  As  the 
average  duty  is  about  100  per  cent,  the  United  States 
consumer  paid  another  sixteen  million  dollars,  plus  profit, 
on  the  outlay  of  over  thirty-three  millions  to  set  the 
goods.  Even  the  most  rabid  protectionist,  it  continues, 
will  not  contend  that  the  foreigner  paid  the  duly  in  thai 
case.  A  woollen  manufacturer  has  recently  said  that  it  is 
more  people  rather  than  higher  tariff  that  is  needed  in 
Canada.  When  we  can  turn  out  from  fiftj  to  one  hundred 
and  fifty  webs  of  the  same  material  at  one  time,  higher 
tariff  will  be  unnecessary.  But  still,  of  course,  higher 
tariff  would  not   be  refused  and  would  be  some  protection. 

#  *    * 

In  New  South  Wales  where  the  labor  union  holds  the 
reins  and  where  wages  are  fixed  by  the  Arbitration  Court, 
the  state  manages  many  enterprises  of  its  own.  Among 
other  things  is  a  clothing  factory.  Recently  the  railway 
commissioners  advertised  for  tenders  for  clothing  and  the 
state  factory  tendered,  but  their  offer  was  £^,oiil)  higher 
than  the  lowest  private  tender  and  was  of  course  refused. 
This  is  a  blow  to  the  belief  of  many  who  thought  the 
state  could  underbid  private  concerns,  wages  and  other 
conditions  being  equal.  In  explanation  the  manager  of 
the  state  factory  says  that  the  successful  tenderer  has  a 
machine  that  will  cut  out  fifty  garments  at  a  time,  while 
his  men  cut  them  out  to  measure.  Of  course,  the  Sydney 
Labor  Council  in  its  hatred  of  machines  is  protesting 
against  the  decision  of  the  commissioners,  and  have  inter- 
viewed  the   premier. 


CHARGING  ACCORDING  TO  SIZE. 

THE  apparent  injustice  in  charging  the  same  for  a  sui: 
for  a  man  of  one  hundred  and  twenty  pounds  as  is 
paid  by  the  six  foot  giant  of  two  hundred  and  fifty 
has  struck  the  tailors  of  Chicago  with  such  force  as  to 
impel  them  to  a  move  novel  to  the  tailoring  trade.  This 
is  nothing  more  or  less  than  the  weighing  of  every  cus- 
tomer, and  the  price  set  according  to  his  weight. 

At  first  glance  this  seems  nothing  but  fair,  but  the 
strong  objection  made  to  it  by  the  Chicagoans  have  re- 
vealed the  fact  that  in  reality  the  scheme  is  no  more  just 
than  the  old  method.  There  are  men  of  130  lbs.  who  re- 
quire just  as  much  cloth  as  men  of  180  lbs.,  and  in  the 
majority  of  cases  the  difference  is  so  trifling  as  to  be  un- 
worthy of  attention.  Again  there  are'  hundreds  of  tall, 
thin  men  of  1  Kl  lbs,  who  require  much  more  material  than 
a  short,  stout  or  well  built  man  of  Hill.  It  is  not  by  any 
such  method  of  grading  prices  thai  a  fair  conclusion  can 
be  drawn. 

When  the  Chicago  tailors  adopted  the  scheme  the  pall- 
et's throughout  America  and  England  drew  attention  to 
il,  and  almost  without  exception  endorsed  it,  although 
tor  the  most  part  jocularly.  They  recognized  it  as  a 
rather  paltry  effort,  but  more  or  less  seriously  viewed  it 
as  a  possible  precedent  for  tailors  all  over  the  country. 
However  there  is  verv  lit  lie  dancer  lb.  I  the  idea  will  be 
followed     elsewhere,    as   il    does   not    b\    an\    means   settle 


the  auestion,  and  both  tailor  and  customer  will  objeel  to 
(he  manoeuvres  attendant  upon  the  weighing  and  figuring 
out  of  the  price.  Fifty  cents  difference  in  the  cost  of  Hie 
material  used  can  hardlj  be  chargeable  to  the  customer 
who  already  pays  from  twenty-five  to  fitly  dollars,  and  in 
(he  long  run  the  tailor  makes  as  much  as  he  loses  on  the 
present    price  system. 

CANADIANS  AT  THE  CUTTERS'  CONVENTION. 

AT  the  custom  cutters'  convention  held  al  Columbus, 
Ohio,  many  Canadian  cutters  were  in  attendance.  A 
cutters'  contest  was  held  during  Hie  session  ami 
Mr.  A.  Tillman,  a  tailor  of  London,  Out  ,  won  the  diamond 
medal.  Cutters  from  all  parts  of  the  country  competed, 
and  this  is  the  first  time  a  Canadian  has  been  successful. 
The  Winnipeg  tailors  sent  unite  a  deputation  and  were 
distinguishable  by  a  badge  from  each  of  which  hung  a 
small  bottle  of  wheat  with  the  inscription,  "Manitoba 
No.  1  Hard,"  "Winnipeg,  the  Door  of  the  Granary  of  the 
World."  The  badges  were  prepared  by  Mr.  A.  T.  Thomas,  a 
tailor  of  Winnipeg.  The  convention  is  held  annually  by 
the   Custom    Cutters'    Association  of  America. 


LOCAL  TAILORS  OBJECT. 

AT  Brantford  last  week  was  held  a  well  attended  meet- 
ing of  the  merchant  tailors  and  cutters  of  the  city 
to  consider  the  advisability  of  taking  some  definite 
action  to  prevent  outsiders  coming  into  the  city  and  sell- 
ing suitings.  Lately  a  number  of  strangers  have  been  in 
town  with  samples  of  imported  material.  Their  plan  is 
to  make  a  thorough  canvass  of  the  residents,  and  showing 
them  the  samples  they  carry  offer  them  suits  at  prices 
much  below  what  is  charged  by  the  local  tailors.  The 
material  is  represented  as  of  excellent  quality,  and  as 
prices  are  low  considerable  success  has  been  met  with. 
The  solicitors  state  that  the  suits  are  made  by  the  local 
tailors  but  that  they  get  special  prices  on  quantities  and 
accordingly   the  purchaser  profits. 

Of  course  Brantford  tailors  resent  all  this  and  main- 
tain I  hat  they  are  unable  to  meet  such  prices  in  good 
cloths.  They  state  that  the  qualit)  of  goods  made  up  is 
inferior  to  their  own.  Xo  definite  action  was  taken,  as 
the  difficulty  of  stopping  such  a  practice  was  recognized. 

THE  BRITISH  WOOLLEN  INDUSTRY. 

TIIM  West  of  England  has  just  completed  a  very  un- 
satisfactory year's  business.  The  previous  year  had 
also  been  bail,  and  two  such  years  in  succession  have 
placed  many  of  the  manufacturers  in  an  unenviable  posi- 
tion. Orders  were  very  difficult  to  get,  and  often  at 
ruinous  prices,  as  wools  were  hard  to  get  and  prices 
should  have  been  much  higher.  The  demand  for  West  of 
England  goods  was  small,  as  other  makes  seemed  to  hold 
popular  fancy  for  the  moment.  Money  has  been  scarce 
and  living  high,  so  that  the  public  has  been  forced  to  re- 
trench in  its  expenditure.  The  weather  has  been  destruc- 
tive to  all  trade,  and  everything  seems  to  have  tended  to 
contract  the  profits  open  to  West  of  England  manufact- 
urers. Yorkshire  has  been  in  a  condition  that  was  little 
better.  Better  business  methods  and  up-to-date  machin- 
ery and  styles  must  be  adopted,  or  the  coining  year  will 
be  almost  as  bad,  for  the  mills  have  no  doubt  been  much 
to   blame   for  the   present    stale  of  affairs. 

The  Unionist  candidate  for  Dumfrieshire  in  a  speech 
recently  made  said  that  the  woollen  trade  in  the  South  of 
Scotland  had  been  disastrously  effected  by  foreign  tariffs, 
as   shown    by    the    large   decrease   in   the   population    in    (lie 
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Patronise  the  tailoi  whose  stuck 

is  up-to-date. 

When  buying;  from  us  you  m  iv 
be  sun-  o!  the  very  latest  and 
best  sssoi  tment  of 

WOOLLENS 

AND 

TAILORS'  TRIMMINGS. 

Onr Spring  L904  lines  include 
sonic  choice  selection!  i  >t 

TWEEDS,  SERGES,  SUITINGS, 
OVERCOATINGS,  ETC.,  CAN- 
VASES, ITALIANS,  ASSORT- 
ED SILKS,  HAIR  CLOTHS, 
SLEEVE  LININGS,  HOLLAND 
INQS,   ETC. 


POCKET- 


roe    Samp 


W--s    on      Applii   iitimi 


A.  McDougall  &  Co., 

196McGilI  Street,   ^nr'nK, 


an.l      ••  BLENHI IM 

Serges,    also  ol    Sail  i 
■•YOTSriAN"     ft 
the  best  goods  in  the 


^MONTREAL.   goV.^,'.',"  f,,r  "'"J 


JOHN  FISHER 


SON  &  COT 


WOOLLENS 


AND 


Tailors'  Trimmings 


.»♦♦.♦♦. 


WAREHOUSES  : 

Victoria  Square,  flontreal, 


mil 


Dalhousie  Street,  Quebec. 


♦♦♦♦ 


SAMPLE    ROOM  :     160  Bay  St.,  TORONTO. 
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Important  to  the   Trade : 


The  'Hero'  Shirts 

(Registered  Trade  Mark) 

For  Men  and  Boys, 

DEFY  Hard  Wear  and  Bad  Washing. 


For  all  Climates  and  all  Seasons. 


Wm.  HOLLINS  &  CO.,  Limited, 
Friday  St.,         LONDON, 

Spinners  and   Manufacturers,  England. 


A  Kent   in  Canada: 

Mr.  WILLIAH  C.  HEREDITH, 

3  Wellington  St.  East, 
TORONTO. 
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manufacturing  towns  and  in  the  number  of  those  em 
ployed.  One  large  mill  owner  had  lost  a  trade  ol  £60,00(1 
a  year  owing  to  the  McKinley  tariff,  and  thai  meant  a 
loss  n!'  £400  weeklv  to  the  workmen.  Another  manufact- 
urer said  thai  there  were  now  100,000  less  spindles  run- 
ning in  the  district,  and  Langholm  had  suffered  in  two 
mills  a  loss  of  trade  of  £47,000,  while  another  large  mill 
had  been  sold  for  £2,000.  Short  time  in  the  mills  was 
now  common. 

In  1872  the  export  of  woollen  and  worsted  yarns, 
pieces,  etc.,  from  Great  Britain,  amounted  to  £10,000,- 
000,  while  last  year  il  was  £25,000,000.  Hut  in  this 
must  be  considered  the  diminution  in  value.  Thirty  years 
ago  the  price  of  Lincoln  half-hogs  (the  standard  for  Eng- 
lish wool)  was  2  lid.;  to-day  il  is  only  7id.  Finns  en- 
gaged in  the  manufacture  of  woollens  and  worsteds,  em- 
ploying itl,32.'J  work  people,  show  a  decrease  in  the  num- 
ber employed  of  0.7  per  cent,  compared  with  a  month  ago, 
and  of  l.h  per  cent,  compared  with  last  year.  Twenty- 
nine  per  cent,  of  the  employes  were  working  short  time. 
while  only    12  per  cent,   were  working  overtime 

THE  KILT  IS  HEALTHY. 

DR.  JAMES  CANTLIE,  P.  R.  0.  S.,  who  has  been 
engaged  in  a  lecture  tour  on  personal  health  on  be- 
hall  of  the  Royal  Institute  of  Public  Health  in 
England,  has  come  forward  as  a  champion  of  the  kilt, 
and  is  doing  his  best  to  make  it  an  article  of  apparel  for 
every  man.  He  maintains  that  the  wonderful  immunity 
from  disease  of  the  Highland  soldiers  in  South  Africa 
was  due  to  the  fact  that  their  kilts  provided  ample 
warmth  around  the  waist  by  covering  this  part  of  the 
body  with  o\er  an  inch  id'  cloth.  Braces,  he  says,  prevent 
boys  from  developing  good  chests,  especially  braces  joined 
together  behind.  Children  should  have  a  pound  of  cloth- 
ing for  every  stone  of  weight,  and  boys  and  girls  up  to 
live  years  of  age  should  wear  frocks,  because  they  keep 
the  body  warm  where  warmth  is  needed— around  the 
loins.  No  boy  ever  hardened  on  knickers  and  blouse,  but 
rather  became  stunted.  C f iris  should  be  properly  clad  and 
given  lots  id'  exercise.  The  Eton  jacket  in  unhesitatingly 
condemned  because  il  is  not  warm  about  the  loins.  Ac- 
cordingly it  must  go  by  force  of  public  opinion.  The 
proper  dress  for  a  schoolboy  is  the  Norfolk  jacket  and  a 
waistcoat    under  it. 

TROUSER  SEATS  FREE. 
When  it  comes  to  reductions  and  premiums  a  Niagara 
tailor  ••  takes  the  bun.  "     He  is  said  to  have  recently  ex- 
hibited in  his  window  a  pair  of  trousers,  attached  to  which 
was  this  label:  "  00  cents  per  leg:  seats  free." 

THE  TROUSERS  MUST  GO . 

IT  is  kind  of  the  Chicago  clubwomen  to  undertake  to  re- 
form men's  trousers,  which,  as  they  justly  remark,  are 
inartistic  and  anything  but  graceful.  Naturally  they 
cannot  be  expected  to  hit  just  the  right  inspiration  at  the 
first  trial.  What  one  leading  modiste  describes  as  an 
"  ideal  business  costume  "  strikes  us  as  just  a  trifle  im- 
practical. It  consists  of  ''black  satin  breeches  with 
ruffles  around  the  knee,  black  silk  stockings  and  a  lace  col- 
lar." Such  an  outfit  would  be  too  funereal,  too  depress- 
ing—it  would  lend  itself  too  readily  to  bear  operations  in 
Wall  street.  The  atmosphere  of  business  ought  to  be 
cheerful,  like  the  smile  of  a  blooming  typewrites.  The 
lace  collar  would  be  all  right,  but  for  the  rest  of  the  busi- 
ness  man's  costume   we   would   suggest   a   robin's  egg   blue 


blouse,  old  rose  knee  breeches,  mauve  stockings  and  white 
satin  slippers  with  diamond  buckles.  Black  might  be  worn 
for  a  day  is  Steel  common  passed  its  dividend.  — New  Fork 
Evening  World. 

ONTARIO'S  NEW  ASSESSMENT  BILL. 

TIIK  new  assessment  bill  drafted  by  Hon.  J.  M.  Gib- 
son,, Attorney  General  of  Ontario,  as  a  substitute 
for  the  one  prepared  in  1903  by  the  assessment  com- 
mission, varies  materially  from  the  original.  The  prin- 
cipal of  a  business  tax  is  still  adhered  to.  while  the  pro- 
posal to  impose  a  house  tax  lias  been  rejected.  The  fol- 
lowing are  some  of  the  features  which  have  been  inserted 
in  the  new  bill  with  a  view  to  simplification,  and  the  re- 
moval as  far  as  possible  of  existing  inequalities  with  a 
minimum  of  disturbance  to  the  business  community. 

Business  houses  will  be  assessed  for  a  sum  to  be  called 
business  assessment,  the  same  to  be  computed  on  the  ba  ; 
of  the  assessed  value  of  the  land  occupied  for  busine* 
purposes.  Wholesale  merchants,  insurance,  loan  and  trust 
companies,  banks  and  other  financial  institutions  to  be 
assessed  for  a  sum  equal  to  75  per  cent,  of  the  assessed 
value.  Departmental  stores  or  retail  merchants  dealing 
in  more  than  five  branches  of  retail  trade  where  the  as- 
sessed value  of  the  premises  occupied  exceeds  $20,000; 
manufacturers,  printers  and  publishers  at  50  per  cent,  of 
the  assessed  value-  retail  merchants  at  25  per  cent,  of  the 
assessed  value;  telegraph  and  telephone  companies  at  25 
per  cent,  of  the  assessed  value:  and  in  addition  to  the 
business  tax,  municipal  rates  upon  60  per  cent,  of  their 
gross  receipts,  the  latter  lew  being  in  lieu  of  the  taxation 
of  their  street  lines  and  plants.  Steam  and  street  rail- 
ways will  be  taxed  as  never  before  ami  the  revenues  from 
the  steam  lines  will  be  distributed  according  to  a  scale 
which  will  give  all  the  municipalities  and  the  province  a 
pro  rata  share  of  two  or  three  million  dollars  a  year. 

The  general  effect  of  the  changes  will  be  to  increase 
the  taxes  of  retailers  and  reduce  that  of  wholesalers.  The 
assessment  of  financial  institutions  and  banks  has  been 
increased  material'"  while  the  great  corporations  are 
meeting  with  their  just  deserts  for  the  first  time.  One 
of  the  chief  advantages  of  the  new  bill  is  that  it  will 
work  antomatcially ;  as  the  value  of  business  premises  in- 
creases so  will  the  business  assessment  increase,  and  in- 
stead of  personal  property  drawing  less  in  each  succeed- 
ing year  as  ha-s  been  the  case  for  years  past,  the  business 
assessment   will   steadily  increase. 

QUICK  WORK. 

Swift,  Copeland  &  Co.,  Montreal,  who  were  complete- 
ly burnt  out  m  their  premises  on  5  and  7  Recollet  street 
in  the  fire  of  January  10,  have  been  receiving  compli- 
ments on  their  quickness  in  establishing  themselves  in 
another  place  and  preparing  to  do  business.  The  morning 
after  the  fire,  which  occurred  late  in  the  afternoon,  a 
printed  sign  on  the  ruined  building  announced  that  Swift. 
Copeland  &  Co.  were  now  established  at  10  St.  Helen 
street,  where  they  would  be  pleased  to  see  their  friends. 

These  are  temporary  premises,  where  they  will  remain 
until  May  1,  when  they  will  remove  lo  517-525  St.  Paul 
street.  Meantime  they  are  placing  in  their  St.  Helen 
street  warehouse  a  full  assortment  of  entirely  new  hats 
and  furs. 

Certainlv  the  change  could  not  have  been  accomplished 
with  greater  celerity! 
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RUBBER  COLLARS 

MADE    IN   CANADA 

ieiig-ih:    polish    j^jstid    idttoll    finishes 
prices   as   follows 


KING  BMfc  $1.50 


REGENT  ^',y,;;  $1.50 


METEOR  5BVLta  $1.20 


our  GAITIKfc  $1.20 


REGINA  SSftV  $1-75 


DTJY     I  "     tl    "7C 

IxCA.    BackSIn       4>1./D 


DUKE  K '•"  $1.30  PRINCE      '    $2.60  AJAX  SSffiffi  $130 

Thesi    Names  arr  for   Linen   Interlined.     Pricks  same  for   Rubber  Goods. 

if  you  cannot  obtain  these  from  wholesale  houses  write  us  direct. 

The  A.   B.   MITCHELL  CO., 

Factory  and  Stockroom     16  SHEPPARD   ST.,   TORONTO,   ONT. 
Agent:    DUNCAN  BELL,  301  St.  James  St.,   MONTREAL,  QUE. 

STOCK    CARRIED    IN    TORONTO    AND    MONTREAL. 
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Rumain  Building, 
TORONTO 


Wreyford  &  Co. 

Wholesale    Men's    Furnishers. 

UNDERWEAR  SPECIALISTS. 

For  Spring  1904  we  stock   2  lines  of  Natural  Wool   Under- 
wear that  cannot  be  beaten. 

1170  AT  $6.50.  -  1230  AT  $8.00 

both  guaranteed  Unshrinkable.    All  sizes,   "  31  to  11." 

DOMINION   AGENTS   FOB 

"Aertex,"    Cellular    Underwear,    Etc., 

Headquarters  for 
Jerseys,  Sweaters  and  Golf  Blouses. 

Also  Dominion  Agents  for  following  manufacturers  : 


LONDON, 
ENGLAND- 


Young  &  Rochester, 

SHIRT,   COLLAR  and  NECKWEAR  Manufacturers 

Our  WASHING  VEST  orders  are  largest  on  record,   if  you   have  not  yet 
placed  your  orders  we  will  mail  you  set  of  patterns. 

New  Neckwear  for  Easter  Trade. 

Y.  &  K.'s  Dress  Shirts,  at  $9.00  and  $12.00 

and  D.  B.  Dress  Vests  at  $15.00. 

Stocked  in   Toronto. 


Tress  &  Co. 


High-class  Hat  Manufacturers, 

LONDON 


LATEST    IN    SILK    and  FELT    HATS. 

GOLF  and    MOTOR  OAF»S 

CORRECT    SHAPES. 

If  you  want  to  put  in  a  reliable  English  Hat,  up-to-date  shapes—  an 
English  hat  to  compare  with  Dunlaps  in  value,  at  25  percent,  less  price, 
stock  the  Tress  Hat. 


UNDERWEAR 


TI0ER    BRAND 

THE  TIGER  BRAND 


Samples  of  these  well-known  Goods  are 
now  be  ng  shown  to  the  trade. 

Clastic  Rib,  Unshrinkable, 

Tine  Worsted,  Unshrinkable, 
Plain  Knit,  Unshrinkable, 

fleece  Lined,  Unshrinkable. 


Ontario 
McCLUNG  k  BURNS. 


Quebec  Maritime  Prov. 

P,  de  GRUCHY,       J.A.MURRAY, 


West 
BRYCE  &.  CO. 


THE  GALT  KNITTING  CO., 


GALT. 


Limited, 


DOMINION  SUSPENDER  CO.  I 


UiPENDER 


U/lR/tNTCED 


<lll  ■BWO'IW 


i  mum  i»  —  i»ii«mui  mm*mmmm* 


NIAGARA  NECKWEAR  C?  Limited 

^      HI  AGAR  A       FJU*I*S 


M/IKERj    OF* 


AM  ERICAN  STYLES 
OF  NECKWEAR, 
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THE    NEW    YORK    LETTER. 


ALTHOUGH  skating  has  never  reached  the  popu 
lainv  here  thai  ii  haw  in  Canada,  11  is  more  on 
account  of  the  unfavorable  weather  thai  exists 
here  much  of  the  time,  and  the  Puller  round  of 
entertainments  of  a  large  city,  than  Prom  an} 
lack  of  interest  in  it.  The  cold  weather  which  has  been 
«iih  u-  for  the  past  month  has  given  an  impetus  to  all  ice 
sports  that  New  fork  has  no1  seen  for  manj  ;i  year.  All 
tin'  parks  have  their  ponds  and  these  have  of  course  bejn 
frozen  over  verj  solidly,  providing  greal  expanses  of  ice 
thai  have  been  taken  advantage  of  bj  thousands  of  citi- 
zens from  the  urchin  of  five  i"  the  « » i » 1  man  of  sixty.  Ii 
is  a  very  interesting  sight  to  step  off  a  roaring  busy  street 
with  n-  ears,  trucks  and  other  traffic,  ami  within  a  two 
minutes'  walk  conic  upon  a  typical  Canadian  countrj 
of  hundreds  disporting  themselves  on  skates,  ami  throy 
ing  as  much  vim  into  ii  (with  perhaps  no1  as  graceful  re- 
sults)   as  a   rural   Canadian   crowd. 

The  Skater's  Outfit. 

Of  course  all  this  outdoor  exercise  brings  a  trade  to 
the  haberdasher  that  he  enjoys  in  only  a  limited  amount 
during  an  average  Winter.  Skaters  must  have  skating 
hoots,  caps,  mils  and  gloves,  sweaters,  mufflers,  etc.,  and 
the    haberdashers   have   been    showing   their   appreciation 

of  lliis  by  lilliiiL;  up  their  windows  with  these  goods.  The 
hoots  worn  are  much  the  same  as  the  Canadian  hockey 
ho,  i.  with  ankle  strap  and  low  lacing  to  hold  the  I'o  ,t 
Well.  A  few  have  an  additional  strap  around  the  top. 
and  in  this  are  worthy  of  imitation  in  the  shoe  worn  in 
Canada.     Sweaters  are  seen   in  every  style  of  material, 

Weave,  ami  color.  The  more  expensive  ones  are  usually 
in  quiet  greys  ami  browns,  am1  the  brighter  colors  are 
confined  more  to  the  cheaper  grades.  Prices  for  a  first- 
class  sweater  made  id'  what  is  called  lamb's  wool,  run 
as  high  as  $20.  As  a  rule  there  i-  nothing  striking  about 
any  of  them.  Mosl  id'  them  have  the  high  roll  collar  and 
some  fancy  weave  however  unnoticeable  it   may  he. 

A  cap  much  seen  is  like  an  abbreviated  toboggan  cap. 
being  more  rounded  at  the  top  and  not  as  long,  but  never- 
theless providing  a  roll  at  the  bottom  that  can  he  turned 
down  to  protect' most  of  the  head.  The  lop  in  any  case, 
however,  lits  quite  snugly  over  the  crown  of  the  heal. 
Woollen  gloves  go  with  this  outfit.  Knickerbockers  are 
\erv  seldom  seen,  perhaps  because  they  look  plebeian  or 
uive  a  man  an  appearance  of  trying  to  draw  attention  to 
his  skating . 

Some  New  Evening  Ideas. 

In  the  cut  is  shown  a  novel  evening  waistcoat  shown 
by  a  few  of  the  more  exclusive  tailors.  It  cannot  he  said 
that  there  is  much  in  it  as  a  waistcoat,  which  makes  it 
preferable  to  the  usual  style,  hut  it  is  expensive  ami 
and  better  than  that,  is  confined  to  a  very  few  tailors,  so 
that  far  from  becoming  common  enough  to  sell  ready  mad 3, 
it  is  even  unheard  of  by  a  greal  many  first-class  custom 

tailor-.  from  the  illustration  it  will  he  seen  that  the 
opening  is  cut  to  look  the  same  a-  in  the  ordinary  waist- 
coat, hut    instead  of  buttons  both  sides  continue  around  to 

the  back,  gradually  narrowing  as  they  go,  and  the  left  side 
passing  through  a  vent  in  the  back  of  the     right     side. 

Hoth  meet  in  the  centre  of  the  back  and  are  fastened  to- 
gether  by    means  of  a    buckle.      Their  co>t    i-   about    -I'll. 

The  material  has  much  the  appearance  of  a  g 1   French 

flannel. 

There    is   also   a    new    white    tie   shown,    in    which      the 

bows  have  a  distinct  curve  upwards  s i  alter  leaving  the 

centre   knot.      The  effect    i-  odd     and   that    is  all   that   can 

he    -aid   of    it  . 

While   on   evening   die—    I    ma>    -ay   that    there    i-    • 
little    of    the    silk    handkerchief    seen    on    the    be-t    die— el 
11.111.      Alii  1  si    to  a   n  an   they   prefer  a   good   plain   line.). 


With    broad    hem,   and   a    neat    inc.  n-pici -   initial   or  I - 

1  i-'i  '    m   tl  ,•  ci  1  no  1  .      'flic  silk    handkerchief,   » liile  • 
pv  ing  less  -pace  1-  nevi  ,,.|  -,,,,,  • 

mi  a  disagreeable  yellow.     Thi*    initial   marking   ha 
veloped  into  a-  prominent   a  feature  ih  men'-  .... 

ha-   always    been    111    women'-    wear,   and    Rome    ot\    bcauli 

ful  letters  are  shown  on  eveiv   article  thai  goes  to  • 

up   a    man  '-    w  aid  robe 

The  Morning  Coat. 

There  1-  mi  re  of  tin.  morning  coal  worn  than  lor  manv 
veai-.  the  young  and  old  man  alike  having  discovered  that 

il     i-    suited    to    hi-    age    and    build,   be    he   -lender  or   -ton'. 

It  1-  h,  be  expected  thai  there  will  In-  some  departure  from 

the    sack    coal     winch    h.i-    covered     the    figures    ol     SO    manv 

men   for  a  couple  of  years  ami   more.       I  ,-,,;,i    ha-, 

and   is,  servile-   it-  purpose   well    and   it    is  probable  thai    no 


A  New  Evening  Waistcoat. 

Style  1 1  a-  earned  such  a  ju-t  popularity,  but  I  here  i-  al WAY'S 
a  dislike  ami  ng  well  dressed  men  i"  stick  too  long  to  the 
one  style  of  wear,  whether  it  lie  coat,  trousers,  vest,  cra- 
vat, collar  or  ho,  t-.  The  morning  coat  i-  often  made  of 
a  grey  cheviot  or  worsted,  and  has  quite  a  narrow  cut 
away  at  the  bottom  of  the  front.  It  has  three  butto  IS 
and  a  rather  long,  though  narrow,  opening  at  the  neck. 
Some  are  having  n  braided,  but  these  are  of  tin-  class 
whose  -  le  desire  is  to  have  something  new  even  at  the 
expense  of  good  taste.  Well  dressed  men  are  not 
it.  nor  submitting  to  the  apparent  desire  of  many  tailors 
to  add  braid  to  everything.  This  coat  is  not  realh  tali 
in-;  the  place  of  the  sack,  but  infringes  a  little  on  it- 
spheie.  and  that  of  the  frock.  Ii  i-  more  formal  thin 
the  former,  ami  a  little  less  so  than  the  latter,  althi 
some  an-  apearing  in  it  at  the  most  formal  daj  functi 

An    attempt    ha-   1 n    made   to.,   '<>   follow   the    English 

fashion  of  having  everything  made  single  breasted.  This 
imitation  show-  up  in  a  single  breasted  frock  which  is 
sometimes   seen   on    men    who  are  otherwise    well   dressed. 

The  effect    is  not    g I   and    it    i-  exceedingly   doubtful   if 

it  will  ever  obtain  any  hold  on  the  fancy  ol  the  exclusive 
class . 


i  r, 
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AS  SEEN   ON    LONDON   STREETS. 


oi  the  editor.  These  collars  are  certainly  worn  to  a  very 
great  extent,  bul  Lo  saj  thai  Lbe  double  bander  is  incor- 
rect is  a  statement  which  is  not  home  out  by  the  tacts. 
The  most  correct  collar  to  wear  with  the  truck  coat  is 
without  doubt  the  niili'an  single,  this  conforming  far 
more  readily  to  the  formality  of  such  dress  than  the  wing 
shape. 

There  are  many  soft  front  shirts  being  shown  by  the 
best  stores  and  worn  for  evening  dress  by  some  men  who 
dress  carefully.  They  are  sometimes  pleated  in  very  line 
pleats,  but  more  often  corded  in  triple  or  double  curded 
stripes.  Of  course  the  plain  linen  has  the  preference  as 
yet.  It  is  usual  now  to  see  only  one  stud  in  the  shirt 
front,  although  many  have  three.  The  two  stud  shirt  has 
of    this   year   after    year   has    given    the   impression   abroad       been     gradually    falling     into   desuetude    and    it    is   seldom 


LONDON  streets  have  been  in  such  a  condition 
during  the  pas!  month  that  about  the  only 
things  seen  ale  mud  and  raincoats.  For  all 
that  time  there  has  not  been  more  than  a  few 
minutes  oi  sunshine,  bul  an  almost  constant 
rain  has  been  falling.  Raincoats  should  therefore  occupy 
all  the  space  in  this  letter,  hut  as  I  have  already  de- 
scribed them  1  think  1  will  turn  my  attention  to  the  few- 
other  points  worth  drawing  to  the  attention  of  your 
readers. 

Colored  Clothes. 

The   agitation     foi     colored    evening  dress    is,    I    believe, 
considerably  stronger  than  is  suspected  abroad.     Our  talk 


that  it  is  merely  a  reporter's  spasm,  or  a  spot  in  the 
humdrum  life  of  the  tailor  and  brought  up  solely  for  his 
sake.  It  must  be  acknowledged  that  heretofore  there  has 
been  so  much  of  this  in  it,  that  the  talk  was  never  seri- 
ously considered  even  among  ourselves.  Hut  this  year 
there  is  more  life  in  the  endeavors  of  the  tailor,  more  ex- 
citement among  well-dressed  men,  ami  hundreds  are  actu- 
ally asking  each  other  if  there  is  anything  in  it.  I  can 
answer  that  there  is.  It  may  not  come  to  anything,  hut 
there;  are  chances  that  it  may,  and  it  would  not  take 
much  to  increase  those  chances  to  more  or  less  of  a  cer- 
tainty. Many  men  would  he  exceeding!)  lolh  to  follow 
into  the  realms  ol  pale  blue  and  manse,  and  on  a  stout 
man  the  effect  would  he  ludicrous,  bul  a  man  with  a  good 
figure  would   not    be   unsightly. 

It  is  said  thai  some  west  end  dandies  have  , had  evening 
suils  made  of  a  very  dark  blue,  and  there  seems  to  be 
such  an  itching  lor  a  change  from  the  sombre  black  garb 
that  I  believe  it  some  daring  sociel)  man  were  to  have 
the  courage  to  make  a  color  departure,  and  he  hacked  up 
by  three  or  four  lesser  lights,  there- would  eventually  be  a 
change.  The  Englishman  hates  to  he  indistinguishable 
from  the  waiter  who  serves  him  and  I  think  thai  in  all 
probability  there  will  he  a  chamro.  It  maj  take  years  or 
it  nur,  come  soon— like  war  from  the  Russo-Japanese  en- 
tanglement. The  waiter  cannot  afford  to  indulge  in  the 
new  fancy  clothing — he  generally  lives  mi  what  tips  he 
gels  and  not  on  an)  salary  received  from  the  club  or 
restaurant — and  thus  he  could  not  copj  'he  moneyed  man, 
as  is  open  to  him  at  present.  Still,  since  he  lives  on  the 
discarded  wardrobe  of  his  more  successful  brothers,  event  s 
might  so  shape  themselves  that  it  would  not  he  long  be- 
fore the  waiter  was  again  clothed  like  the  man  with 
money 

Collars  and  Shirts. 
There  is  no  observable  change  in  collars  from  what  I 
have  written  before  The  double  collar,  in  spite  of  all 
efforts  to  dislodge  it  is  just  as  strongly  in  favor  for  cer- 
tain wear.  li  is  still  the  business  collar,  but  is  worn 
only  at  thai  lime.  The  frock  coal  does  not  go  with  it, 
.mil  the  man  who  combines  the  two  is  placed  in  a  list 
lha'  does  nol  coiilam  the  best  dressed  men.  The  wing 
collar  keeps  on  gaining  in  favor,  bui  it  has  not  attained 
to  the  position  given  it  by  some  of  the  fashion  journals 
which  attempt  in  disprove  the  correctness  of  even  thing 
which   is   not    favored   by   a   few   who  come  under   the  eves 


that   it    is  worn  now.     Occasionally   a  diamond   adorns  the 
front    in  the  place  of   the  ever   popular  pearl. 

The  Summer  shirt  promises  to  be  a  very  conspicuous 
affair  with  lots  of  bright  colors  and  patterns  that  will 
increase  the  loudness.  Why  these  should  be  shown  as  the 
coming  lines  it  is  difficult  to  understand,  since  there  has 
of  late  been  limited  favor  shown  to  such  things.  Hut  per- 
haps this  is  the  reason,  a  change  following  rapidly  on 
every  pronounced  tendency.  These  remarks  refer  to  the 
outing  shirt  rather  than  to  Hie  stiff  front.  There  is  sure 
to  be  some  demand  too  for  printed  shirts,  and  many  are 
shown  with  collar  attached,  and,  strange  to  say,  the 
collar  is  a  wing  and  nol  a  turn  down.  The  patterns  and 
colors  of  these  shirts  are  rather  pleasing  as  a  rule.  This 
attachment  of  the  collar  to  the  shirt  admits  of  the  collar 
being  colored  similar  to  the  shirt,  a  feeble  attempt  hav- 
ing been  made  recently  to  introduce  the  colored  detached 
collar. 

Fancy  Waistcoats. 
Fancy  waistcoats  are  being  shown  and  worn  consider- 
ably, especially  those  of  dark  patterns.  There  is  a  great 
variety  of  these  as  well  as  many  of  lighter  shades.  One 
sees  ven  many  in  the  windows  of  a  line  cream  flannel 
with  black  stripes  about  half  an  inch  apart  forming  a 
check  or  plain  square  pattern.  The  stripes  seem  to  be 
favorites  in  all  patterned  waistcoats,  the  width  apart 
varying  from  a  quarter  of  an  inch  to  an  inch  and  a  half, 
hut  the  one  I  have  particularly  mentioned  seems  to  be  re- 
ceiving  most    attention   at    the   present    time. 

The  Morning  Coat. 

Black  will  be  the  proper  thing  for  the  frock  coal,  and 
in  the  case  of  the  morning  coat  will  be  of  equal  merit, 
but  for  the  young  man  there  is  certain  to  be  a  large  de- 
mand for  a  good  dark  Kiev.  With  it  go  the  fancy  stripe 
trousers  and  a  fancy  waistcoat  or  one  to  match.  This  is 
for  formal  wear,  informal  allow  1  i  lighter  shade  of  gre\ 
and  beiii"  of  a  slightly  different  cut.  The  skirls  are  more 
abrupth  cut  away  in  front  and  the  coal  is  not  quite  so 
long.  This  coat  has  taken  the  place  to  some  extent  of 
the  sack  coat  which  has  so  long  held  foremost  position  as 
a  business  suit.  Its  sphere  is  not  exactly  the  same  as 
thai  of  the  sack  as  it  is  perhaps  a  trifle  more  formal.  It 
stands  between  the  sack  and  the  frock  or  formal  morning 
coat  and  can  be  worn  many  places,  where  the  former 
would  be  out  of  place.  The  double  band  collar  is  not  as 
a    rule   worn    with    it. 
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f  Linen-Mesh  ) 


Builds   up  the  trade  of  the  dealer  who  sells   it  and   the 
health  of  the  man  who  wears  it. 

Scores   of  doctors,    hundreds    of  dealers,    thousands    of 
wearers  endorse  it. 

It  will  bring  you  sales  and  profits.      Now   is    the   best 
time  to  place  orders  for  Spring  and   Summer  Weights. 

For   Booklet,   Terms    \\i>  Farther   Information, 
Address 

The  Deimel  Linen-Mesh  Co. 

(ORIGINATORS  OF  "  LINEN-MESH"). 

2202  St.  Catherine  St.,  Montreal,  Canada. 

The  mark  that's  london,    e.  c.    eng., 

al  ways  on  the  genuine.         10-11-12  Bread  St. 


Look  for  it. 


Look  into  il.      You   will  find   Stanfield's   L'nshrinkable   Underwear  all  that  it  is  cracked  up  to   be. 

Make  Stanfield's  your  leader  for  next   Fall. 


Will  Be©.r  Rough  rkndUng 


~> 


UNSHRINKABLE 
UNDERWEAR 


m 


j 


Our  Travellers  are  on  their  way  I 


STANFIELDS  UNSHRINKABLE  UNDERWEAR,  TRURO,  N.S, 
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SHIRTS    AND    COLLARS 


TO  those  \\'1h>  have  pushed  sales  of  wing  collars  during 
the  Winter,  the  readiness  with  which  they  were 
received  by  the  best  customers  must  have  been 
gratifying.  The  man  who  follows  the  fashion  took  them 
without  question,  as  the  leading  shape;  he  had  noticed 
their  gradual  growth  during  the  past  two  or  three  sea- 
sons among  the  best  dressed  men.  It  took  some  little 
lime  to  bring  the  wing  collar  to  the  prominent  place  it  eu- 
, joyed  a  few  years  ago;  but  now  it  is  without  a  doubt  one 
of  the  proper  shapes  for  Fall,  Winter  and  Spring,  for  day 
wear;  though  it  is  also  frequently  worn  with  evening 
dress.  There  is  a  good  deal  said  about  the  size  of  wings, 
or  tabs  that  should  be  given  the  preference;  but  after  all 
it  is  a  matter  purely  of  individual  taste.  The  leading  city 
haberdashers  find  a  demand  for  all  sizes  of  tabs,  from  the 
largest  to  the  smallest.  Extremes,  however,  are  in  the 
minority.  The  medium  sizes  sell  above  everything  else. 
*  *  * 
Everyone  agrees  that  the  return  of  warm  weather  will 
see  also  the  return  of  the  fold  collar  to  universal  wear. 
And  everyone  "  banks  on  "  the  medium  heights.  It  is 
worthy  of  remark,  however,  that  in  very  warm  weather 
the  extreme  low  fold  collars  have  made  a  good  name  for 
themselves,  and  they  are  likely  t<>  be  again  in  good  de- 
mand next  Summer.  Hut  the  middle  heights  suit  every- 
one,   and    whether    with    square   or    rounded    corners,    they 

will   sell   best. 

*  *     * 

The  price  of  collars  is  hardly  in  keeping-  with  the  past 
and  present  conditions  of  the  cotton  and  linen  markets, 
and  it  may  easily  be  that  late  orders  received  will  only  he 
filled  at  a  considerably  advanced  juice. 

•  *    • 

Manufacturers  of  celluloid  collars  are  anxiously  await- 
ing the  outcome  of  the  trouble  between  Japan  and  Russia, 
and  should  it  be  war  they  will  find  it  perhaps  almost  im- 
possible to  turn  out  their  collars.  As  is  well  known  cam- 
phor is  the  most  important  item  in  the  making  of  cellu- 
loid, and  it  is  imported  almost  wholly  from  Japan.  Al- 
ready the  first  signs  of  hostilities  have  had  an  effect  on 
the  export  of  camphor  from  Japan,  and  should  war  break 
out  there  will  be  none  exported.  Dealers  who  handle 
these  goods  should  see  to  their  supply. 


The  demand  for  shirts  has  not  been  as  heavy  as  might 
be,  considering  that  all  merchants  know  of  the  extreme 
likelihood  of  rising  prices.  Still  there  has  been  a  fairly 
good  .movement,  hampered  somewhat  by  the  hindrances  to 
transportation  which  are  very  evident  throughout  the 
country.  The  first  signs  of  Spring  will  lively  see  a  re- 
newed demand  for  shirts. 

•  •    • 

Fancy  stiff  front  shirts  have  again  been  prepared  in 
considerable  quantities,  but  it  is  likely  that  they  will  still 
form  no  more  than,  say  a  third,  in  the  fancy  shirt  busi- 
ness. They  are,  however,  always  preferred  by  a  certain 
custom,  who  are  too  conservative  to  adopt  anything 
neglige.  Again  we  hear  of  increasing  success  in  the 
jdeated  negliges  are  a  little  too  much  of  a  luxury  for  the 
pleated  negleges  are  a. little  too  much  of  a  luxury  for  the 
general  trade.  Stripes  are  about  the  only  pattern  shown. 
These  include  both   plain   and   fancy  figured  stripes. 

*  •    # 

As  the  season  advances  the  feeling  for  such  quiet 
shades  as  slates  and  other  dark  greys  is  more  apparent, 
and  there  is  no  doubt  in  the  minds, of  the  fashion  authori- 
ties that  they  will  be  the  correct  thing  for  Spring  and 
Summer.  Blues,  however,  are  by  no  means  giving  way 
to  the  above  shades,  but  are  selling  well  along  with  them. 
Greens  are  again  good  in  several  of  the  new  styles;  some 
very  pretty  effects  being  produced  by  a  Canadian  maker 
by  small  block  patterns  on  green  grounds.  Black  and 
white  combinations  are  good,  and  it  is  expected  that  later 
on  there  will  be  a  good  demand  for  colored  designs  on  white 
grounds. 

•      *      • 

All  the  old  favorites  in  materials  are  again  shown. 
Madras  and  percales  being  specially  prominent.  The 
question  of  cross  stripes  in.  the  new  shirtings  is  again  re- 
vived, principally  because  a  fashionable  New  York  cus- 
tom shirt  maker  has  introduced  them  into  some  of  the 
new  lines.  On  this  side  of  the  line,  there  is  no  feeling 
whatever  for  them,  and  for  the  coming  Spring  and  Sum- 
mer at  any  rate  there  is  little  probability  of  their  being 
seen  here. 


CRAVATDOM. 


HHRAVELLERS  have  now  been  out  some  tkne  with  the 
new  Soring  samples  in  cravats,  and  it  will  be  readi- 
ly noticed  that  different  firms  are  showing  different 
things.  This  arbitrary  setting  of  fashion  in  cravats  as 
well  as  in  anything  else  in  men's  wear  has  now  gone  out 
of  date,  and  a  buyer  is  at  liberty  to  select  what  pleases 
him  with  little  respect  paid  to  what  is  fashionable.  The 
average  customer  is  regardless  of  fashion  after  a  certain 
limit  and  no  efforts  of  the  furnisher  can  tie  him  down  to 
one   thing  however  strongly  he  may   urge  it   as  the  proper 


(long.  If  a  man  sees  a  cravat  that  takes  his  fancy  he  is 
goine  to  buy  it  whether  it  happens  to  lie  of  the  favorite 
material,  pattern  or  color  or  not,  and  outside  of  some 
attention  paid  to  the  shape,  talk  of  fashion  is  useless.  Of 
course  a  man  will  not  buv  a  derby  if  it  is  an  Ascot  he 
wishes,  nor  a  bow  simply  because  the  pattern  is  neat. 
•  •  • 
Baratheas  with  unite  a  few  of  the  manufacturers  are 
takinii  a  prominent  place,  but  this  material  has  long  been 
one  of   the  best    sellers.     To   those   who  do   not    know    what 
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SOLVED  ! 


by  the 

King  Suspender  Company 

The  problem  of  manufacturing  a  fine  leather-trimmed 
brace  to  sell  at  $2.25. 

We  have  done  this  ;  how  successfully,  is 
being  daily  demonstrated  on  our  customers' 

orders. 

We   submil    this  brace  for  the  retailer's 
judgmenl  with  the  utmost  confidence. 

Leather  trimminga  are  in  Chrome  and  Mocba. 
Webs  arc  ill  a  variety  ol  attractive  colon. 
Boxei  make  line  shelf  dressing. 

Write  in  for  Sample  Order. 


EASTER  SHOWING 

by  the 

Canadian  Neckwear  Company 

We  are  "featuring"  a  line  of  light  gray 
goods  with  beautiful  and  varied  colored  figure 
designs     These  are  fashionable. 

A  careful  inspect  ion  of  our  Black  Goods 
will  pay  you.  This  Spring  we  are  showing  an 
enlarged  line  of  Black  Cords  and  Satins,  which 
is  meeting  with  favor  from  the  trade. 

In  staple  lines  we  have  every  desirable 
thing. 

Call  to  see  us  whenever  you  are  in  Toronto, 
And  remember  that  we  ship  promptly. 

The  King  Suspender  Company, 
Canadian  Neckwear  Company, 


60-62  Adelaide  St.  East, 


TORONTO. 


When  ordering  Neck- 
wear why  not  bare  your 
Suspenders  .ii"  through 
on  the  same  express 
charges,  and  vice  versa. 
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il  is,  ii  i.iii  be  recognized  mosl  quicklv  when  described  as 
,i  silk  fabric  with  the  pattern  raised  In  shape  there  will 
be  verj  little  choice  for  ordinary  wear  for  Spring,  the 
double  hand  collar  requiring  certain  shapes  and  precluding 
others.  The  derby  will  be  a  prime  favorite  on  account  of 
its  neatness  with  this  collar  and- the  ease  with  which  it 
is  tied.  As  a  summer  cravat  v\ith  neglige  shirt  it  stands 
abo\c  every  othei  shape  It  can  be  boughl  and  sold  for 
less   nionev     and     oil    this     account      too    will    he    a    favorite. 


A  Cravat  Trim 

With  these  will  also  come  flowing-ends  as  suitable  to  be 
worn  with  the  fancy  vest  which  will  he  so  popular.  These 
shapes  will  not,  oi  course,  efTecl  the  shapes  for  formal 
we, 1 1 

♦     *     * 

Patterns  will  he  a  lit  lie  more  lively  than  those  for 
last  Kail,  l)iii  withal  there  will  lie  ihe  same  observance  ot 
good    taste.      Grev    seems   to  he  a   favorite   background    for 


all  the  patterns,  although  black  is  a  (lose  second.  The 
patterns  on  these  backgrounds  are  with  few  exceptions 
very  small  and  appear  in  distinct  detached  form.  Small 
squares,  diamonds,  circles,  crescents,  oblongs,  half  circles, 
triangles  or  irregular  shapes  are  seen  on  nine-tenths  of 
the  new  things,  anil  on  \er\  many  of  them  these  small 
objects  apnear  in  colors  and  hright  colors  al  that.  Green 
is  much  used,  and  red  comes  next.  But  so  small  are  the 
spots  oi  color  that,  however  bright  they  may  he,  there  is 
no  shock  to  good  taste.  In  fact  a  grey  background  with 
innumerable  dots  of  green  or  red  presents  at  first  glance 
merely  a  livelier  grey  surface,  and  it  is  not  until  it  is 
submitted  to  closer  inspection  that  the  color  is  localized 
Some  of   the  derbies   will   have  stripes  of  green   and   red 

*    *     * 

Among  the  many  articles  which  Germany  has  ceased 
sending  to  ns  in  such,  large  quantities  since  the  sur'ax  is 
(  ra vat  silks.  In  former  years  by  far  the  greater  pari  of 
these  came  from  that  countrv  and  upon  the  imposition  of 
'he  surtax  cravat  manufacturers  were  disturbed  over  the 
fact  that  it  would  hit  them  unite  hard.  A  closer  inspec- 
tion of  the  of!etin."s  of  other  countries  followed  on  this 
excitement  and  the  result  is  that  large  auantities  are 
now  imported  from  Austria  that  Formerly  came  from  Ger- 
man v.  There  is  still  a  certain  amount  of  our  trade  held 
In-  the  latter  country,  but  part  of  the  20  per  cent,  de- 
crease in  iniDortat  ions  from  Germany  since  the  surtax  is 
accounted  for  in  the  neckwear  business, 
it    #    * 

The  new  suspenders  shown  are  of  particular  excellence. 
In  pattern  and  general  neat  appearance  nothing  like  them 
has  appeared  before.  Lisle  suspenders  are  rapidly  taking 
Ihe  place  of  the  old  heavv  kind  thai  were  not  as  neat,  as 
cool  as  light  nor  as  tasty.  Some  very  rich  blues  and 
greens  are  shown,  with  tans  also  holding  a.  good  position. 
Combinations  of  blacks  and  whites  are  well  put  together. 
Any  of  these  can  he  retailed  at  fifty  cents.  One  manu- 
facturer is  taking  a  new  step,  by  putting  leather  ends  on 
man1'  of  his  twentv-five  cent  lines,  these  bavins  been  for 
the  most    pari   confined   to   'he  more  expensive  grades. 


HATS    AND     GLOVES. 


'  I  ^  HE  same  conservatism  will  mark  the  Spring  hats  as 
was  apparent  last  Fall.  There  will  be  little  differ- 
ence, in  shape  in  either  fedora  or  deiny,  and  none  at 
,11  in  the  silk  as  far  as  can  he  discovered.  The  present 
shape  of  1  he  silk  is  more  suitable  to  tiie  majority  of  men 
than  any  that  has  been  shown  before,  and  manufacturers 
have  wiseh  determined  to  stick  to  it  for  another  season 
I  ii  fedoras  there  will  be  considerable  choice  as  is  usual  in 
this  style,  but  there  will  be  nothing  woithj  of  comment 
in  its  shape.  The  derby  will  show  a  brim  curled  a  trifle 
r  ore  closely  in  many  makes  than  was  the  case  last  Fall 
and  the  crown  will  be  quite  well  rounded  Some  makes 
".ill  show  a  fairly  high  crown,  while  it  is  Lhought  others 
will  be  somewhat  lower  than  last  Fall.  Heights  will 
vary  from  Ave  to  five  and  three-quarter  inches  deep.  The 
entire  hat  situation  can  be  summed  up  by  saying  that  the 
Spring  offers  nothing  new.  A  man  will  be  just  as  free  to 
suit  his  own  taste  a.s  he  was  last  Fall,  ana  a  great  many 
more  of  them  will  do  so,  regardless  of  what  the  hatter 
:  hows  as  the  proper  thing.  Andthis  is  as  it  should  lie. 
Common  sense  before  fashion  every  time. 
*     *     * 

All      these      prognostications     are   based    more    on   What 
hatters,  believe   Will   be   the   shapes   and   on   inside   informa- 


tion, than  on  what  hats  are  already  shown.  None  of  the 
hat  manufacturers  who  assist  in  setting  the  style  have  as 
yet  shown  what  they  are  selling  for  the  Spring  season, 
nor  will  they  for  a  couple  of  weeks  vet.  Such  hats  as 
ihe  Dunlap.  Knox.  Youmans  or  Young  are  carefully  with- 
held from  ihe  public  until  the  season  is  too  far  advanced 
lor  one  to  copv  the  shapes  of  the  other.  During  the 
month  of  February  all  will  come  forward,  and  it  is  safe 
to  sa\  there  will  he  verj  littie  differance  between  the 
offerings  oi  each.  The  shapes  illustrated  are  made  by 
one  of  the  firms  mentioned  and  can  he  taken  as  the  gen- 
eral Spring  shape. 

Another  attempt  will  be  made  this  Spring  to  push  the 
brown  hat  into  prominence.  The  derby  has  already  sold 
a  little  in  the  dark  brown,  and  it  is  altogether  probable 
that  it  will  be  in  somewhat  greater  demand  in  a  few 
months.  It  is  impossible  to  predict,  however,  just  how 
great  this  will  be,  save  that  one  is  safe  in  saying  that  it 
will  be  worn  onh  iuformallv  and  can  not  therefore  drive 
,>iii  the  black.  At  any  rate  there  is  no  danger  that  a 
colored  derby  will  ever  do  that.  The  shade  will  be  very- 
dark,  as  halters  have  not  taken  long  to  discover  the  fad 
thai  any  other  will  remain  on  their  shelves.  In  the  soft 
hats  there  will  perhaps  he  a  greater  choice  of  shades  of 
brown,  including  ihe  beaver  since  the  soft  hat  is  essenti- 
alh  the  voung  man's  hat.  Pearl  fedoras  will  also  be 
shown   and   worn. 
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MEN'S   FURNISHER 


Dry    tiood» 

H  -vir-w 


We  are  busy  with  Easter  Tie  Orders. 

Our  efforts  to  produce  fashionable  and  natty  shapes,  together  with  silks,  not  equalled  for 
quality,  design,  or  blending  of  colors,  has  placed  us  in  the  highest  position  held  by  any  neckwear 
manufacturer. 


A  popular  line 


Per    Dozen,    $2.25 


The  Midget,  Tie 


Made  from  best  peau  de  soie,  with  two  color  silk  embroidered  ends. 


TOOKE  BROS.,  LIMITED, 

MONTREAL. 
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The  straw  hat  for  summer  will  be  the  splil  or  the 
sennit  with  the  favor  stronglv  towards  the  former.  Split 
braid  has  gone  up  LOO  per  cent,  in  price  and  it  may  re- 
sult in  advanced  prices  for  the  hats.  The  rough  braids 
while  showing  up  quite  favorably  during  the  early  part 
of  the  buying  season  have  fallen  off  with  nearly  all  the 
manufacturers,  and  allow  the  spin  to  take  its  place.  Last 
Summer  popular  demand  was  about  evenly  divided  be- 
tween the  two  with  perhaps  a  leaning  towards  the  sennit, 
but  under  the  urging  of  the  nulls  hatters  have  been  in- 
duced to  stock  up  with  the  split.  Latterly,  since  the 
price  of     the   braid     has   gone   up    to   such   an   extent,     the 


A  Spring  Silk  Hat.  A  Spring  Derhy. 

manufacturers  have  not  been  pushing  it  so  eagerly,  per- 
haps because  they  fear  they  cannot  get  the  price  they 
would  require.  If  the  hatter  must  raise  the  price  a  half 
a  dollar,  he  will  meet  considerable  opposition,  and  there 
is  no  doubt  but   cheaper  qualities  will   sell. 

*  *     * 

It  is  said  that  a  few  of  the  hat  factories  in  Danbury, 
the  centre  of  hat  manufacturing  in  the  United  States,  are 
turning  out  some  new  shapes  that  are  meeting  with  some 
orders  m  the  trade.  One  hat,  made  in  either  soft  or  stiff 
felt,  has  the  bow  on  the  band  in  the  centre  of  the  front 
instead  of  on  the  left  side  where  it  has  so  long  appeared. 
Another  is  shaped  with  a  heavy  curl  behind  and  a  nar- 
rower one  in  front.  A  bow  is  placed  on  both  sides  and 
the  hat  can  be  worn  either  end  to  the  front  and  presents 
an  entirely  different  appearance  when  reversed.  These 
schemes  and  novelties  may  pass  muster  among  a  certain 
class    on     the     other  side,  but  nothing  like  them  can    go 

here. 

*  *    * 

Mr.  Henry  Birchenough,  the  special  commissioner  ap- 
pointed by  Great  Britain  to  enquire  into  and  report  upon 
the  present  position  and  future  prospects  of  British  trade 
in  South  Africa,  in  speaking  of  hats  says  that  the  bulk 
of  the  hats  worn  are  felt  and  the  caps  of  tweed.  The 
felt  hats  come  from  Great  Britain,  Germany  and  the 
United  States,  the  medium  grades  from  Great  Britain, 
the  cheap  from  Germany  and  the  best  from  the  United 
States.  The  last  mentioned  country  gets  more  for  its 
hats  than  is  paid  for  anv  English  make,  and  the  commis- 
sioner advises  England   to  produce  a  similar  article. 

*  *    * 

At  the  Trade  Union  Congress  held  in  Leicester,  Eng- 
land, one  of  the  Yankee  delegates  was  a  Mr.  Lawior, 
who  in  a  subseauent  interview  made  statements  which 
are  contradicted  by  the  English  hat  manufacturers.  lie 
said  that  hat  makers  in  America  earned  double  what  was 
made  by  their  English  brethren.  What  struck  him  most 
was  the  difference  between  the  styles  and  duality  of  the 
hats  in  Eneland  and  those  made  in  his  own  country. 
Those  which  he  saw  in  England  were  greatly  inferior  to 
what  Yankee  mills  produce,  and  there  was  nothing  in 
Enerland  to  eaual  the  Knox.  In  am  state  in  the  union  a 
good  felt  hat  could  be  obtained  for  $2,  and  none  were 
made  in  England  to  sell  for  less.  Yankee  hats  represent- 
ed more  labor  but  were  in  stvle  for  a  shorter  time.  Eng- 
lish  hat    manufacturers   soon   came    to    the   conclusion  that 


this  man  did  not  know  what  he  was  talking  about. 
Nothing  in  Mr.  Lawlor's  remarks  are  true  save  what  re- 
ferred to  wages.  In  England  it  is  said  quite  a  number 
of  makers  are  turning  out  hats  for  8s.  (id.,  which  are 
equal  to  what  in  the  States  bring  five  dollars.  It  is 
ridiculous  too,  to  say  that  8s.  is  the  lowest  price  for 
English  hats  as  there  are  large  quantities  sold  for  less 
than  half  that.  The  Yankee  game  of  "bluff"  was  readily 
recognized. 

The  season  has  been  excellent   Por  the  heaviest  gloves, 

with  the  result  that  many  haberdashers  have  to  report  a 
better  trade  in  the  most  expensive  deerskin  fur  lined 
gloves  than  for  many  years.  The  knit  varieties  have  also 
had  their  share  of  success,  among  them  some  imported 
Scotch  knit  gloves  in  different  solid  colors  which  have 
sold  freely  at  quite  high  prices.  Chamois  gloves,  which 
when  they  were  introduced,  were  readily  taken  mi.  have 
been  again  prepared  for  Spring,  for  outing  purposes  of 
course,  alone.  They  are  likely  to  remain  a  leading  style 
for  this  purpose.  The  Spring  trade  will  be  largely  «»u 
suedes.      Light    buckskins  are   also   considered   good. 


NOTES  OF  THE  FURNISHERS. 

Tenders  are  being  received  for  the  assets  of  Geor»e 
Currie,  Atwood,  Out.,  amounting  to  about  $2,100. 

Fire  in  Campbellford,  Out.,  destroyed  the  store  of  J.  A. 
Frederick,  tailor  and  men's  furnisher,  with  a  loss  of  about 
$5,000. 

The  lar"e  men's  furnishing  establishment  of  Graham 
Bros.,  London.  Out.,  was  recently  burned  out.  The  h,ss 
is  estimated  at  about  $.10,000.  the  stock  being  valued  at 
$23,000  and  insured  for  $17,000. 

A  petition  has  been  filed  for  the  winding-up  of  the 
Peerless  Suspender  Company,  of  Point  Edward,  Out.  The 
company  failed  some  time  ago. 

Mr.  Bert  MaeDonald  has  opened  up  a  new  clothing 
and  men's  furnishing-  store  in  Sarnia.  Mr.  MaeDonald 
was  until  lately  with  Mr.  F.  Mitchell,  of  the  same  town. 

A  fire  which  broke  out  in  the  readv-made  clothing  es- 
tablishment of  Mr.  Minson,  Montreal,  did  damage  to  the 
extent  of  about  $2,500. 

Jess  Applegath,  hatter.  Toronto,  has  built  new  show 
windows  in  his  store.  The  floor  of  the  window  will  lie 
on  a  level  with  the  floor  of  the  store.  The  fur  stock  is 
being  sold  off  and   hats  are   to  be  handled  exclusively. 


DOMINION  OILCLOTH  COMPANY. 

THE  annual  meeting  of  the  shareholders  of  the  Domin- 
ion Oilcloth  Company  was  held  on  January  21.  in 
the  general  offices  of  the  company,  Montreal. 
After  the  regular  reports  and  statement  for  the  past 
year  had  been  adopted,  it  was  resolved:  That  the  share- 
holders desire  to  express  their  deep  sorrow  at  the  loss 
of  their  late  trusted  and  esteemed  auditor.  Mr.  John  Mc- 
Donald, who  tilled  the  position  so  ably  during  the  past  30 
years,  and  that  their  sincere  sympathy  be  extended  to  the 
widow   and   family  in   their  affliction . 

The  directors  elected  for  the  year  were  as  follows:  .1. 
().  Gravel,  Andrew  A.  Allan.  J.  J.  McGrill,  Hugh  A. 
Allan.  John  Baillie.  Later  at  a  board  meeting.,  the  fol- 
lowing officers  were  deeded:  President,  J.  O .  Gravel: 
Vice-President,  Andrew  A.  Allan:  Treasurer,  J.  ,1.  Mc- 
Gill:  Managing'  Director  and  Secretary.  John  Baillie. 
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MFIS'S   FURNISHER 
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I'   • 


Wild   Horses 


cannot  tear  a  man  away  from  **  Pinto  "  Shell  Cordovan 
Mitts  and  Gloves  after  he  once  wears  them. 

No  oil  to  stiffen  or  get  cold— no  mineral  to  crack 
or  peel— the  toughest  wearing  leather  ever  tanned  for 
mitts  and  gloves — boil  and  scorch  proof,  wet  and  wind 
proof,  rip  and  tear  proof — handsome,  good  sellers  -  good 
money  makers. 


VWWA.A.A.- 
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Hudson  Bay  Knitting  Co,t 


Montreal         <£ 


Winnipeg 
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MENS    FURNISHERS    ELECTED. 

At  the  annual  meeting  of  the  Toronto  Branch  of  the 
Retail  Merchants'  Association  two  well-known  men's 
furnishers  were  elected  to  responsible  positions.  Air.  S. 
Corrigan,  tailor,  was  made  president  and  Mr.  W.  Dineen, 
fealer  in  hats  and  furs,  was  elected  treasurer.     1  >< »t ! i  these 


Mr.   -S.   Corrigan 
President   Toronto  Retail  Merchan's'  Association. 

men  have  fur  some  vears  been  influential  members  of  the 
iissi  ciiit inn  and  have  worked  hard  in  its  interest,  both  as 
officers  and   members. 

CATALOGUES,  BOOKLETS,  ETC. 
.\  rsi.i  ii.  desk  CAI  i.miak. 
flreeff,  Bred!  &  Co.,  Toronto  and  .Montreal,  arc  present- 
iii"'  their  custi  mors  and  friends  with  a  neat  desk  calendar 
for  11)04.  The  calendar  is  on  a  pad  on  an  iron  stand  with 
a  memo  blank  for  each  day  in  the  year.  It  is  a  very 
handy  cempanir  n  for  the  business  man's  desk.  While 
they  last  the  Greeff,  Bredt  Co.  will  be  pleased  to  supply 
linns  wanting  one  and  mentioning  "  The  Dry  Goods  Re- 
view. 

Ft    KM  I  l/RE      C  \  I  AllH.t    F. 

'  The  Dry  Cccds  Review"  is  in  receipt  of  catalogue 
N*i  .  17  of  Knm  Bros.  iV.  Co.,  furniture  manufacturers, 
Chesley,  Ontaric.  The  hook  contains  S4  pages  of  well 
sketched    zinc   engravings,    showing    representative   styles 

i  I'  the  different  line.--  of  furniture  made  by  this  firm,  in- 
cluding I'odrc  oni  suites,  chiffoniers,  sideboards,  tables, 
desks,    pai  hi-  suites,   easy   chairs,   springs   and    mattresses. 

C.\  I  ALOCI   E    OK    Rl  II  I  \     MIRRORS. 

The    .Manchester    Cabinet     Manufacturing    Co..    Roberl 
stieet,  Chelthara,  Manchester,  Bug.,  have  sent  a  catalogue 

'  I  their  patent  reflex  mirrors,  containing  illustrations  of 
the  various  shapes,  sizes  and  uses  of  these  valuable  ad- 
juncts to  the  toilet   stand  and  "  trying-on  "  room. 

DAINTY     Ml-  MORANPl'M     BOOK. 

McKenna  &  Thompson,  wholesale  clothiers,  Montreal. 
have  issued  a  dainty  little  memorandum  book  which  thev 
are  giving  to  their  customers  and  friends.  The  book  is 
full  of  useful  information  and  has  several  pages  for 
menu  randoms.  It  is  a  neat  vest  pocket  si/.e  with  a  very 
1  ■  jimlsi  ire  celluloid  covei".  Copy  will  be  sent  free  to  any- 
one writing  and  asking  them  and  mentioning  *'  The  Dry 
floods  Review." 

l.NSIIRINKABLE    INPI-.KW  FAR. 


Summer,  190-1,  of  Peter  Scott  &  Co.,  Il^wick,  Scotland, 
which  firm  he  represents  here.  Their  "Pescp"  and 
"Snow-White"     guaranteed     unshrinkable    underwear     is 

widely  known  throughout  the  British  Isles  and  Empire 
Bach  of  these  brands  has  its  own  special  feature.  That 
of  "Pesco"  is  thai  the  wearing  property  of  the  wool  is 
not  destroyed,  or  the  elasticity  oi  .the  garment  injured. 
The  "Snow-White"'  underwear  is  well  described  by  its 
name,  and  even  alter  washing  it  does  not  turn  to  a' 
"dirtv"  white  or  yellow,  hut  retains  its  pure  while  ap- 
pearance. These  goods  are  easily  sold.  Dealers'  should 
write  to  Mr.  Gilmour  for  a  copy  of  the  booklet.  It  will 
interest    them. 

A  full  list  of  their  productions  is  contained  in  the 
catalogue  of  the  Dominion  Show  Case  Company,  Toronto. 
There  are  cuts  and  specifications  of  every  style  of  show- 
case and  wall  case  necessary  to  the  trade. 

The  Canadian  Show  Case  Company  are  oul  with  an 
illustrated  catalogue  of  show  cases  for  every  kind  of 
stoic  The  firm  also  makes  counters,  tables  and  office 
lix  lures. 

The  Cioinnton  Corset  Co.,  Toronto,  are  sending  to  the 
trade  a  pretty  calender  for  1904.  The  picture  in  colors 
show  a  graceful  woman  feeding  two  swans,  with  a 
pretty    landscape  as   a   background. 

The  Minerva  Manufacturing  Company,  Toronto,  has 
sent  out  to  the  trade  a  neat  little  booklet  containing  the 
season's  greetings  and  an  illustrated  description  i>\  their 
business.  The  entire  make-up  of  the  booklet  is  attrac- 
tive; excellent  paper  is  used  and  the  cuts  are  ot  the  best. 
Different  rooms  and  departments  in»  the  factory  art- 
shown,  as  well  as  pictures  of  the  travellers. 

"  The  Drv  (bids  Review  "  is  in  receipt  of  an  attrac- 
tive booklet   issued  bv  the  Vancouver  Tourist  Association. 


Mr.   W.    Dineen. 
Treasurer  Toronto  Retail  Merchants'  Association. 

Ii  is  entitled  ••  Vancouver  the  Mecca  of  the  Tourist;  the 
Cinmercinl  and  Scenic  Centre  of  British  Columbia."  A- 
an  effective  argument  for  Vancouver's  righl  to  the  title, 
it  makes  use  of  a  large  number  of  fine  half-tone  engrav- 
ings   of    the    city    and    surrounding    count  r\     and    a    better 


Mr.   .James  Gilmour,   205  Coristine  building,   Montreal,      advertisement    than    tips    artistic    little    qnarto    would    be 
sends   us   a     booklet    containing    I  he  hosiery    price   list     for      difficult   to  find. 
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Willi    h\  «•  ur  -i\    feel    "I    snow    mi   i  In-   li  \  el 
and  railways  and  roads  covered  in  to  such 
.1  depth  thai   i  lieir  h  hereabouts  is  a  mat 
in   i>r  mer njecl inc.  with  half  i he  en 

nines  in  ih<-  eouutrj  stalled  in  snowdrifts 

and  the  travellers  confined  in  the  cars,  with  mails  i vent 

and  Freight  trains  a  novelty,  it  is  little  wonder  the  de 
livery  of  goods  has  been  so  slow  as  to  exasperate  the  mer- 
chant.     But    liis  own   local   inconveniences  <>n  account   of 

ilic  depth  ni 'snow  sl I>l  teach  him  that  wholesale  houses 

are  nol  all  to  blame  for  the  delayed  answers  to  letters  and 

the  —  1 « > w  deliveries  ol  stock  which  has  I n  on  order,  «>r  is 

ordered  to  be  rushed.  Some  towns  on  the  railway  have 
had  no  mail  For  four  or  five  days  ;it  n  time,  and  it  is  prob- 
able thai  villages  lying  distant  from  the  railways  have 
been  much  longer  withoul  ;i  mail.  Freight  trains  are 
running  very  iiTegularly  all  over  the  country,  and  on  some 
lines  not  at  nil.  The  entire  Freight  service  is  disorganized 
and  the  time  of  the  arrival  of  goods  at  their  destination 
is  very  indefinite.  Under  these  circumstances  stores  are 
running  out  of  supplies  in  some  lines,  and  are  blaming 
the  wholesale  houses,  whereas  il  is  the  mails  and  railway 
companies  which  are  to  blame  if  blame  there  is. 


HIGHER  WOOL  PRICES. 

The  Bradford,   England,  correspondent   61  The  Drapers1 
Record,  writes,  under  date  of  January   14,  as  follows 

The  mnsi  recenl  reports  trom  Australia  are 
in  the  efieel  that  the  besl  clips  of  merino  wool 
now  being  offered  are  competed  for  keenly  a1 
full  rates  bj  the  continental  representatives, 
who  arc  obtaining  the  hulk  a1  prices  highei 
than  the  Yorkshire  representatives  have  yet 
been  empowered   to  offer. 

No  doubt,  Bradford  wool  men  still  clearly 
remember  the  disastrous  effects  of  the  slump  in 
the  values  of  merino  which  occurred  in  1900, 
after  the  latter  p. in  of  the  advance  had  been 
engineered  on  the  Continent,  and  the  greal  diffi- 
cult) which  attends  all  efforts  to  raise  the 
prices  ni  manufactured  goods  proportionately 
to  that  "i  wool  must  also  deter  speculation 
Whether  or  nol  the  foreigners  are  righl  in  anti 
cipating  still  higher  prices  in  the  near  future 
remains  in  he  seen  .  but  it  is  \er\  evident  that 
these  classes  must  he  dearer  at  the  ForthcOBl 
in-  series  ol  sales,  which  opens  in  London  on 
the  Kith  ui.st.  For  the  past  two  seasons 
dress  materials  composed  ol  merino  wools 
wools  have  been  to  some  extent  neglected  in 
favor  of  fabrics  of  the  tweed  character  made 
from  the  crossbred  article;  but,  should  fine 
wind  materials  become  mure  fashionable,  as  it 
is  quite  possible  they  ma]  do,  the  increased 
demand  which  would  result  would  quickly  cause 
a  distinct   advance. 

At     the    present     time,    howewi.    there    are    no 

indications  of  an\  falling  off  in  the  demand  for 
crossbred  colonial  wool  Although  there  was 
some  little  giving  way  1 1 .  values  in  Octobei 
all  the  Inst  ground  has  been  now  more  than  re 
covered,  and  the  puce  of  the  cheaper  kind-  i- 
to-day  higher  than  it  has  been  since  1895,  pven 
including  the  time  ol  inflated  prices  m  1899 
Very    large  quantities  ol  both  medium    ami 

coarse    qualities     Ol    this    wool     continue    to    be 


used,    both    iii    the   home   woollen  and 

on    the   Con'  incut  ,   ,i  ]    uoi  out 

let  .  <>i   consumption     are   being     o    well    n 

tallied     lh.il     ihele    SCCI11H    to    lie    ho    p..     -ililll'  \     .,! 

the  supplj   more  than  meel  lug  the  demand  dui 

m    yeai      Wc  ma)  .   therefore 
lidentlj    took  foi   distinctlj    highei   pun-     in  the 
fine,    medium,  and    coat  v    i  In  ap 

proaching  London  sales 

This  general  description  ol  ihe  pr<  ta 

'ion  ol  the  coarse  kind  ol  i  olonial  cro  bred 
ma)  not  he  ol  an)  special  iuten  n  bu)  ci 
even   ol     such   good  i  a     all-wool  bi  ii 

and     UOSlUniC      Clol  hs   ,     -,,     I  |,,,  I     .,;,      .,,  r  ■  i . ,  I     com 

parison  ol   the  pn  ist   ol  cei  tain     tandard 

makes  of  g In  l  made  below 

Vn   ordinar)     Bradford     wool   coatii 
winch,    when    these   wools   at    the   lowe  I    point 

'    13d    per  j  ard,  would  to  da)   co  ;1   full)    L5d 
per  yard,  .and   a   5  I  inch   Chei  iol    i  o  itume  cloth 
which  cost    I8d    per  yard  at    the  bot  toni  would 
to  da)  cosl   about   22Jd  ,  as  a  result  ol  the 
|"  the  price  ol    this  class  ol   raw   material 

The  prices  ol  raw  mohair,  alpaca,  and  ol  all 
classes  ol  English  wool,  are  quite  firm,  with  a 
hardening   tendency 

The     writer's     prophecy      regarding    higher    prices    ha 
since   been    fulfilled,    both    in    the   mattei    ol    merino 

'  rosshreds         \i    the    l.o„doi,    Wool    sales   ol    January     19 
prices  advanced   some    10  pei    cent     on   merinos  and   rrom 

•">    to    7 .'.    per  cent     on   coarse   i  rossbreds 


THE  ADVANCE  jw  COTTONS 

IMAGINE  aii\   material  advancing  in  less  than  one  yeai 
from  R.90  to  17.50  and  you  have  the  state  of  the  raw 

'•"""ii  market.  Imagine  the  mills  holding  off  buying 
w>th  cotton  at  12  cents,  fearing  thai  the  price  will  i-e.-e.le. 
and  being  faced  when  stocks  are  low   l>y  a  pri< f  17.50 

Within    a    couple   of    months    ami    you    can    realize    the    DOS] 

tion  of  the  mills.     Imagine  a  daily  advance  in  the  price  of 

the   manufactured    fabric,  and    a    < tinual    ignorant f 

whal  will  be  quoted  on  any  order  submitted  and  yon  will 
,"'  able  to  feel  for  the  wholesaler,  [magine  prices  based 
■  ii  an  81-2  cent  cotton  being  suddenly  raised  t..  those  on 
a    131-2  or  14  cent   cotton  and  an  uncomfortable  feeling 

of    hesitancy     as    to    whether    to    buy    or    not.    and    voii    will 

picture  the  position  of  the  retailer  [f  you  are  a  retailei 
it   will  he  no  imagiual  ion . 

The  month  i  f  December  closed  at  about  13.75,  and  the 
last  of  January  or  the  day  after  saw  raw  cotton  up  to 
17. .")().  the  hi"hest  in  30  years.  During  the  entire  month 
of  January,  1903,  the  price  was  son  ,,,,,|  s  <i.-,_  ;lll,|  ,,h 
February  lsl  n  rose  to  9.05.  The  difference  is  aurel) 
sufficient  to  account  for  an  increase  in  quotations 
fabrics.  Bui  there  has  been  some  reaction  ami  spol  cot- 
ton  in   two  days   has  dropped   to    16.25,   falling  off  over 

100  points  i  i   one  cent   a   pound   in  a  single  .lay  .      Sully    wa- 
nwav   .ni   a    vacation,   it    was   said,   and    brokers   took   ad 
vantage  of  it.     Bui   it   was  shown  only   a  couple  of  da>Ts 
before  thai  under  the  hull  leader'-,  influence,  jusl  as  large 

a   rise  was  possible,  ami   Sully    has  nol   by    any  in.  ails  drop 

pe.l  his  speculation . 

Ami  this  ^  the  effect   it   has  had  on  the  fabric  prices 
The   Canada   (o|, .re, I   Cotton    Mills   <  '...   on   January    19th 
issued   a   new    pn.e   list   to  take  effeel    February    1st.      In 
this  eoii.iiades  res.-  from   In  to   10  3  I  cents,  and  thi 
the  list  to  18  to  III  1--J  cents;  denims  fron    9  12  to  Hi  and 
173-4   to  20;   fancy  denims   trom    15   to   lii  and   17  1 
191-2;   fancy    tickings  about   *>  per  cent.;  shirtings  aver- 
aged  10  pei   cent.,  "alatea-  s  pei   cent.;  oxfords   12  pei 
cent.;   apron   ginghams  from   71-2   to   11    pei    cent.;   »ax- 
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onys  5  to  9  per  cent.;  shakers  5  to  9  per  cent.;  domets  8 
to  14  per  cent.;  flannelettes  5  to  9  per  cent.;  and  napped 
sheetings  8  to  13  per  cent.  In  their  entire*  list  there  were 
only  two  ilems  left  the  same  as  appeared  on  their  Novem- 
ber lists.  On  January  4lh  the  Colonial  Bleaching  and 
Printing  Co.  advanced  II. I*.  and  Aniline  Blacks  and  Navys 
to  10<\  to  take  force  February  1st.  This  was  followed 
by  general  Fall  quotations  on  February  1st  which  show 
an  advance  from  last  Fall's  prices  in  wrapperettes  from 
63-4  to  91-2  cents,  light  mole,  Id  to  131-2  cents;  beavj 
mole,  14  to  IS  1-2  cents;  extra  heavy  mole,  16  to  181-2 
cents;  printed  ducks,  8  to  10  cents;  navy  printed  ducks, 
10  to  12  cents;  fancy  tickings,  10  to  15  cents;  twills,  10 
to  13  1-2  cents;  drills.  11  to  15  cents;  and  in  addition  the 
three  prints,  L.P.,  H.P.,  and  Art   Sateen  are  withdrawn. 

The  Dominion  Cotton  Mills  Co.  issued  on  January  9th 
a  provisional  list  of  the  Magog  productions,  and  accomp- 
panied  with  the  note:  "Subject  to  acceptance  or  refusal 
by  the  mill."  The  Montreal  Cotton  Co.  presented  a  list 
early  in  .January  with  the  remark:  "  Kindly  note  that  ow- 


subjecl  would  certainly  Ik-  bliss  to  everybody  but  the  cot- 
ton growers  of  the  Southern  States. 


T 


THE  LONDON  WOOL  SALES. 
HE  firs!  series  of  the  1904  wool  auction  sides  closed 
February  1st.  The ' offerings  consisted  largely  of 
seoureds  and  fine  and  medium  greasy  merinos.  Aus- 
tralian scoured  merinos,  during  the  series,  ruled  very  firm 
and  advanced  5  per  cent.,  greasies  were  unchanged.  In- 
ferior and  heavy  Australian  were  somewhat  easier.  On 
the  other  hand,  good,  li.uht  descriptions  ruled  in  sellers' 
favor.  Fine  crossbreds  barely  maintained  the- December 
level.  Medium  crossbreds  opened  5  to  7  1-2  per  cent.,  and 
crossbreds  10  per  cent,  higher.  They  declined  partially 
during  the  second  half  of  the  series  and  closed  with  me- 
dium 5  per  cent,  higher,  and  coarse  7  1-2  to  10  per  cent, 
up.  Cape  of  (iood  Hope  and  Natal  long  greasy  was  un- 
changed; first  short  was  dearer,  and  seoureds  showed  a 
gain  of  l-2d.  During  the  sales  66,000  bales  were  taken 
bv  home   buyers:   GO, 000   were   sold   to   the   continent,   and 
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Diagram  showing  fluctuation  in  the  price  of  Lincoln  Hogs,  60s  Botany  Tops  and  40s  Crossbred  Tops. 


ing  to  continued  high  and  advancing  prices  of  raw  ma- 
terial this  list  can  be  used  only  as  a  directory  of  the 
different  lines  made.  We  will  be  pleased  to  quote  best 
juices  when  order  is  received."  This  provisional  list  ad- 
vanced linings  from  4  to  10  per  cent,  and  drills  about  (i 
per  cent.  On  February  3rd  an  advance  was  quoted  on 
foulards,  butter  and  cheese  (doth. 

Those  are  the  last  lists  seen  by  the  wholesale  houses, 
but  it  is  well  understood  by  them  that  orders  sent  in.  at  the 
present  time  on  these  prices  would  with  few  exceptions 
lie  refused.  The  mills  claim  that  these  prices  are  based 
on  a  13  cent  cotton  and  if  the  cost  remains  anywhere  near 
17  cents  a  further  increase  of  15  to  20  per  cent,  will  have 
to  be  asked.  In  fact  it  is  well  known  that  they  would 
have  to  shut  down  as  no  one  could  submit  to  such  high 
figures.  Already  a  few  of  the  Canadian  mills  have  been 
reduced  to  short  time  and  one  mill  has  almost  exhausted 
its  supplies.  Lancashire  and  the  northern  mills  in  the 
states   have  either  shut    down   or  are  working  short    time. 

Sully  has  opened  up  an  office  in  Montreal,  in  charge 
of  Mr.  H.  W.  Withycomb,  and  slates  that  he  is  out  to 
educate  Canadians  to  higher  prices  in  cotton  goods.  He 
has  set  apart  $250,000  to  help  him  in  his  educational  meas- 
ures tlmuth  the  press  cf  America.     Ignorance  on  this 


5,000  to  America, 
the  second  series. 


Six  thousand  bales  were  held  over  for 


LINENS. 

HE  situation  in  linens  is  almost  as  unsatisfactory  to 
the  buyer  as  that  in  cottons.  One  manager  of  a 
linen  denartment  in  a  wholesale  house  says  that  the 
conditions  are  the  worst  he  has  ever  seen.  All  agents 
of  Old  Country  houses  have  been  instructed  to  withdraw 
prices  and  orders  must  now  be  sent  in  subject  to  existing 
prices  when  the  order  is  received.  An  advance  of  10  per 
cent,  is  recorded  in  seconds  since  September.  One  new- 
list  sent  out  by  an  Old  Country  house  places  a  former 
2  3-4d.  linen  at  3  l-8d..  a  3d.  at  3  7-1  (Id.,  a  1  7-Sd.  at  2  1-4.1. 
and  a  2  .'!-4d .    at   3  3-16d.    and  so  on  through  the  list.. 

In  table  linens  an  8  l-2d.  line  is  advanced  to  lOd.  and 
a  repeal  order  sent  in  at  prices  existing  previously  has 
been  refused  by  cable.  Not  much  new  buying  has  been 
done  yet.  but  there  is  little  chance  that  the  delay  will  avail 
anything. 

One  of  the  effects  of  the  surtax  has  been  to  drive  much 
pi  the  linen  buying  which  has  heretofore  been  done  in 
C'eiivanv  into  the  hands  of  the  Austrians  who  manufac- 
ture many  goods  just  as  satisfactory  in  every  particular. 
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WALDMAN    &    SOMMKR 

513,  515  St.  Paul  St.,  Montreal. 


(i 


*/; 


RENOWN 


fig 


1J    (mJ\>,  ^7-r. 


~w<$/y  y7'  & 


SPRING   1904 


A  carefully- 
prepared  collect  hni 
of  beautiful 


SUITS,  JACKETS  and  SEPARATE 

SKIRTS 


in  artistic  designs 
and  newest  fabrics. 


The  creation  of  our 
designers  and  the 
adoption  of  the  latest 
New  York  and  Paris- 
ian Houses 


We  beg  to  express  our   gratitude 
for  the  substantial  recognition 
the   line   has   already   received. 
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RECOVERING  FROM  THE  FIRE.  PERSONAL  MENTION. 

A  firm  thai  1ms  shown  <•< lendable  enterprise  in  re-  Mr.    J.    D.    [vey   is  back   again   in   Toronto   from   his 

covering   from   the   fire  of     January     18  in   Montreal,  is      Paris  trip. 
Woodhouse     ttozand    &    Co.,    wholesale     milliners,   whose 


premises  were  destroyed  and  sioek  completely  wiped  out. 

Within  a  day  or  two  this  linn  announced  that   it  had 

secured   new    premises  at    1854   to    IS.'iN   Notre    Dame   street. 

As  nothing  was  left  of  the  old  sioek  the  linn's  buyers  have 
been  exceptionally  busy  in  filling  in  the  gap.  A  complete 
neu    stock  of  goods  has  been   forwarded   to   the   new   ware- 


Mr.  S.  Haas,  of  Geo.  II.  Sees,  Son  «\  Co..  is  in  Eu- 
rope on  a  buying  trip. 

Mr.  ('.  A.  Simmons,  late  head  of  the  carpel  depart- 
ment of  \V .   R.    Brock  &  Co.,  Toronto,  has  resigned. 

F„  II.  Pratt,  representing  the  American  Pin  Co.,  of 
Derby,  Conn.,  is  calling  on  the  trade  in  Toronto  and  Monl- 


honse  and   milliners  coming  to   the  opening  will   find   them        real. 


better  than  ever  able  to  suit   their  requirements. 


Mr.  H.  B.  Cronyn,  of  the  \V.  U.  Brock  Co.,  sailed  tor 


Any  stock  which  is  absolutely  all  new  is  an  advantage,       Liverpool  on   Monday.  February  8th,  on   the   White  Star 
and    this   applies   especially    |o    millinery    where    the   styles        Liner    Majestic. 
change  so  often. 


TOOKE  BROS.,  MONTREAL. 
Tooke  Bros.,  Montreal,  are  showing  a  couple  of  novel- 
ties in  embroidered  neckwear.      One  is  a   four-in-hand  tie. 
also  showing     beautiful     lines  of 
via]    in    neat    patterns.      They   are 
black    tie    if  so   desired, 
and    can    he    reversed      to   a   plain 
are    made      in    black      peau-de-soie 
stones  and  shapes  of  pins.      They 
a   number  of  popular  shapes, 
about    a    hundred    new    designs    in 


Mr.  H.  Symington,  late  of  the  Robt.  Simpson  Co.. 
Toronto,  has  been  engaged  as  manager  of  the  dry  goods 
store  id'  the  Hutchison  Company,   Victoria. 

Mr.  A.  V.  Banfield,  house  furnisher.  Winnipeg,  has 
left  on  a  combined  pleasure  and  business  trp  for  Europe, 
accompanied   bv  his  brother,  Mr.    J.  Banfield. 

Mr.  Wm.  Blackley,  11  Colborne  street.  Toronto,  lias 
been  appointed  agent  for  Albreeht.  Tobler  &  Co..  manufac- 
turers of  embroideries  and   laces,  etc..  St.  (Jail.  Switzer- 

a  re    uiauc       in    uiatis       uc»u-uc-oujo         ,         . 

/  H    Jn  mi         ';n"'  • 

y-   ■  stones  and  shapes  ot    pins.      1  hey 

'     I    I    M    I    II          i,. r  ,„., >„i.,,.  cl.Q.-,oc  Among  other  Canadian   visitors  to  the  January  Furni- 
ture and   Bedding  Exposition  at  Grand   Rapids,  was  Mr. 
t   with  ends  nicely  embroid-  J  ■    E-    Sherrard,      rice-presideni      and    manager     of   the 
seem   to   have   the   preference   still  Alaska    1<V:>tll(J''  and   Down    Company.   Limited,   of   Mont- 
En  Summer  wear     lawn  waists  reaL     Mr-  Sherrard 's  firm  is  in  the  front  rank  as  bedding 

.ilk   embroidered   to   represent      a       manufacturers,   and   lose   n .ortunity   of  becoming  ac- 

,nn   at    present.  Tooke   Bros,  show-  Mended    with   new    ideas   which    might    be   useful    to   them. 

representing     different      styles  of  Mr.   -lames  ('roil    id'  Montreal,  representing  the  Hew- 

popular      line      is    trimmed      with  son    Woollen    Mills.  Limited,   was  recently   in   Toronto  and 

in»  some  very  dainty  styles.     One  other  Ontario  cities  in  the  interest  of  his  firm.     He  reports 

Another    string      is    called    the  ;1    good    business.       In    the    advertisement    of    the    Hewsou 

tic  pin.  there  are  different   designs  Company  which  appeared  in  the  last    issue  of  The  Review 

(  hina     silk     waists     are     having    a  'he  COmposit*  r  substituted   the   letter  "e  "   for  "!*'  at    the 

I,,       ||lr       waist         department  '''"'  "'    Mr.    Croil's  name  thus  losing  its  identity. 

Easter     neckwear,     putting       out  On   the  occasion  of  his  return  from  Manchester,   Eng- 

Mexican   drawn  stitch.  land,  where  he  had  been  on  a  business  trip  for  the  coming 

and  Tooke  Bros,  are  always  adding  new  designs  to  their  Spring   trade,      Mr.    I).    Cohen,     of   •'Premier"    brand 


COMBINATION  fOUR  IN  HANC 


already  large  range. 


waterproof   clothing  entertained   the   travelling  staff  to   a 


heir    travellers    will    be    carrying   a    full    line    of   gents'       very   enjoyable   theatre   party   and   supper   in    Montreal   oi 


Fall   furnishings  about    March  1st. 

A  promising  seller  is  worsted  hosiery,  plain  and  rib- 
bed, in  black  and  heather  shades.  This  hosiery  has  a 
mending  card  attached  to  each  pair  and  is  popular  with 
the   bachelor. 


Thursday.   January   7th.      The    staff  duly   appreciated    the 
kindh    spirit    ami    liberality  displayed   by   Mr.  Cohen. 


MAKING  MANTLES  AND  COSTUMES. 
The  Elite  Costume  Company,  Limited,  have  recentlj 
started  the  manufacture  in  Montreal  of  high-grade  skirts 
mantles  ami  costumes.  This  firm  will  he  represented  m  furnishing  departments . 
Manitoba,  British  Columbia,  and  the  Northwest  Terri- 
tories by  Mr.  doe  Younghca'rt,  who  will  also  have  the 
well-known  lines  of  the  Montreal  Waterproof  Company. 
Mr.  Younghearl  leaves  about  the  lath  inst.  lor  the  West, 
with  a  complete  set  of  samples.  lie  has  many  friends  in 
the   trade  who   will  doubtless  he  glad    to   see  him 


A   NECKWEAR   FIRM    WANTS    AN    AGENT. 
A    manufacturing  firm   of   neckwear  in    London,    Eng., 
wishes  to  arrange  for  agents  in  Toronto  or  Montreal.   This 
is  a   first-class  line,  and  should   prove  profitable  for  manu- 
facturers'  agents  who   are   in   (dose  touch    with   the   men's 


Hoover  &  Co.,  of  the  "Commonwealth"  store,  Winni- 
peg, dealers  in  hats  and  furnishing  goods,  are  arranging 
attractive  premises  in  the  best  and  most  central  part  of 
the  "Prairie"  City.  They  expect  to  occupy  their  nen 
premises  shortly'. 


CLOAK  AND  MANTLE  AGENTS  WANTED. 

A  well  known  English  firm,  manufacturing  cloaks, 
mantles,  costumes,  etc.,  i.s  looking  for  an  agent  to  look 
after  their  Hade  in  Canada.  'fhe  Dry  (ioods  Review 
will  he  glad  to  place  any  one  in  communication  with 
them  who  is  desirous  of  securing  such  an  agency. 


"'  A    rijjhl    n  an.  er     of   getting,   saving,   spending   and 

giving    would    almost      argue      a    perfect      man."      llenrv 
Taylor. 
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hi  11  Million  supplied  by  Sellei      bul  t  .•    .-.  i         ih<    i    liloi    ■■< 
In  i    Rkvirw  .in  noi  nei  ■  isai  lly  hold  Ih 

Greenshields.  Limited  heavily  drawn  U|>on.     However,  thei 

ONE   ol    Greeushields'   buvera   writes   his   firm   a*  ''"''  framing  ever}    i H   hi  keep  the 

follows    Prom  Nev    i'o'rk:   "The     large   retail  :"  '"  ,""  """"   '  * '  *  ' ' ' ' " ' ' v    ;'"  the3    «">>«  '"■     The  pi 

stores  here  have  begun  to  make  a  show  of  laces  'i1"'""     a.e    l"""-"'"-'    '."    B !    "«5      hand 
sample    pieces   and    prices    can    be    had    cm    am.  i<-aii..n 
:iinl   embroideries,   ;nnl    I    have    had    an   « •  i > i ■••  ■ «               ,.          ,     .,                                     .  ,               M  ,    '.'"".■ 
,1,1          i            i    i  ,                     Greenshields  are  making  a  special  push  ,,,,  their  chid 

nun  \   nl   seeing  i  he  stvles.      I   am  glad  to  -av  ,,•11.,  1  r  ,,    , 

,,    ,    .  .  ,1        •   1  ,   1  .       <  1  c  1'  "'"  8   headwear  department,    where   mn-l  1  n   and   «i  k    boi 

that    I   have     lie  ngh     lino  tor  Spring  mul  Summer  trade.  ,    ,       ,    ,  . 

nets,   tarns,  etc.,   are   shown.      Specialh    good    valuer; 
In  heavv   laces  ;unl   insertions  m\    range  "i   guipures  and        ,-,-  „    .        ,.      , 

.     .,        '     ,    m  .-.-  1  1      v-        11.    ,.,-  I'lli'it-il  as  ili<.  iii-m  arc  determined  i"  open  up  a  good  ti 

hn  ton  and  Mexican  effects  in  beav}  g I-.  No>.  EB,  l.«  .  .,    ,        .  •    ,  ,  .'    ,  .  '         ,. 

...,  .  •     1         A       Inn  I     '         1  I  I  1  MiIIh'IIi.        <    <•  1  1  : 1 1 1 1    1 1 1 1 II 1 1  )i- 1  s    a  IT    •■■•!  1 1  I  i .    In      llV     111-    Mill 


,  .  i  .  i  i  .       .....  i  i ...  .        .  vi  mi i '    .i"     ""II 'ii    in     i  in-      1 1      i .     i  - 

<i  '   am     escurials    A    lno    m.   arc     areeh    shown    :md    us  •  1  ;,,  i    ;        i       ,  ,ii  ,',   , 

..  i    ,i    i  i     i,         ,     -   i  ii  JHdg">8  '•>    ,11'-'  orders  i  In-  departmen    will  be  n  mi 

for  trimmings  on  Woili  heavj   and  lighi  materials,  as  well 

as  on   n  aists  or  blouses.  «..„,  ;  i  i  i       n       >  i  • 

,.  ....  v.  ,    ..  ■     ,    1  ,  .  borne  special   iiumhers   m   handkerchiefs,   m   plain   and 

I  lie    line     \  alcncicnnc-    ami    Orientals    are    also    Us  •  I  .     ,      ,-,    .       ,     ,  ,     ,  ,      ,        ,.' 

,.  ,  -,  ,  i    r    i  .         i  i,i  i  ii  hemstitched     lawn-,     plain     ami     liein-l  H  died        linen-.      a--.- 

lor  white  goods  ami   hunt   colored   t nones.      In  cndn-oidm  ,  ,   c  •       . '        .        .  ,  , 

..      ,,  ,   ,  .  ,  edges  and   Swiss  embroidered  edges  are  shown   b\    f 

les   the    Mexican    ami    Imllon   effects   are    \cr\    popular,   and  ,       ,,       ,  ,     ,         •,.,       ,  , 

,  i  '•      i-  ,-  wii'vi.        i    mi  shields,  I. muled.      I  In-  largest   rangi    on  in-  market        A. 

also    Inn-   goods    in    line-   ol    m\    range    Wll.    Nl>   and    llll.  ii   ,-  ..  i  , 

....  ,.    ,'  I     i  ..,  ,  iill    limes   Hie   varum-   line-  can   lie   Immd   at    popn  ;ir  price-. 

I  In-    wide    insertions    m    all    lace-    iincliiilnm   (  lunvs   and  ,    ,,  ,  ,   , 

,,  ,  i.iii  ii'i,-  in"'    •'"'    values    are    unappr.iaclicil    l,\     an\       house    in    the 

Mercerized  goods)   ami  embroideries  are   largely   used   tor  ,      ,         mi  ,  •    ,  ■      , 

,.  .  ...  ii,  i.i  i  Made.        I  he    -Im-K     earned     IS    enormous,    and    orders    wi 

blouses   and   e\en    whiteweai .       In    while    underskirts   ami  ,      ,..,    ,  ,11,111  •, 

.,  ...  ,.  .  ,  .       ■  1      ..   .  lie  hlled   pioinptlx    whether  placed   with   travellers  "i    sen 

other    whilcwear    the    regular    torchons      ami    wide    Valen-  ,  ...11 

,       ,  direct    to    the    house. 

Ciennes  are   much  shown.  .,    , .  ,  ,  .        ,.  .  . •     ,, 

••  1  have  a  g I  supplv  of  all  these     g 1-     .,,,,1     ,,-  ,, J,"'1'""  ,l,,hr"'1'-'  ""1"'"     '"'  flannelette  gpwna  i-.r   rail. 

should  have  a  ,o,,,|  -ea-on'  tor  laces."  904>  "  w,1J1gav>'ou  '''  '"'L  :"  Oreenshields    range.    Phe> 

Greenshields  are  doing  a  ureal    business  in   lacs  ,-,.,.!  have  ove.r  6()J  dozen  bough  I   at   special  prices  before  the 

embroideries.     The-  range  this  season   1-  considered   lo  fiance  111  cotton,  and  they  are  quoting  .hem  to-daj  at  less 

the  trade  the  largest  and  of  the  best  value  shown.     Orders  ban  manufacturers    prices.      Samples     are  now    in    the 

alreadx  ex, I  the  company's  -1  sangui Kpectations,  travellers    hands,  and  a|   the  pnees  ,,., I  the  range  will 

and    main     lines   are    even    now    sold    up.    and    cauiiol    he    re-  '"       'lN      V  '  '  X      ""'-• 

placed.      The   range  in   the  travellers'  hands,  however,  i-  Greenshields,    I  imited,    have   shipped    all    their   orde:*s 

still  \er\  large.     Retailers  likeh  to  require  such  lines  will  l'"1'  whitewear  complete  and   now    ha\ hand   a   large 

sene  their  hesl   interests  h\    making   their  selection   now.  stock    1  f    leading    lines    in    gowns,   corsel      covers,    under- 

a-  there  is  bound  to  be  a  scarcity  when  the  season  is  on.  skirts  and   drawers. 

In   cotton   hosiery   the   company   have     Ween    receiving  See  their  special  gown  and   underskirt,  to  retail  at   -1 

such  large  1  rders  as  to  be  compelled  to  advance  the  price  and  ---I  .'!•">.      Large  order-  for  these  numbers  were  plac  •  I 

of  some  of  their  lines,  having  had  to  repeal   them.      All  before  the  advance  in  cottons  and  the  firm  arc  still  able 

other  lines  are  siill  offered  al  old  prices.      Retailers  can-  to  quote  old  prices. 

noi   do  heiicr  ihan  secure  themselves  auainst   an  advance  Greenshields  are  showing  a  special  cheviol   skirl   trim 

in  price,  as  they  will  certainly  have  to  pay  more  tor  the  med    with   strappings   and   buttons,   to   retail    al 

same  goods  when  the  season's  trade  is  111  full  swing.      In-  j,|:u.ki    nav,    .,,„|    „rev>      Thc.    blaeks   ,,,,.    ,,.,,,,.    m    „..,,., 

eluded  111  the  range  are  -nine  -pecial   popular  priced   line ■!,  ,, ,ea-u i en  ei 1 1 s  Iron,  2o  in  31    niche-,  ami   the  lengths  t'r.c. 

the  values  ol   which  is  unequalled.  ;is  ,,,   n  inPhes.     The  nnmbei  of  this  line  is"T9." 

I  hev   liml  lace  embroidered  cotton  hosien    in  good  de-  .   ,  ,  ,  , 

,    ,,  ,ii,-i  -'"si   in  stock  in  our  readv  to  wear  departinenl. 

man   als.  .   and    Ihcv   expect    a    run   mi    thai    class   id    goods  ,.  ,  ■    ,  ,        ,  ,  ,,    •  .    .     ,  . 

,  ,,  ..,,  ,  ,  <  ileeiishields.     I, muled.  all     si/e-     m     our    special     lilac. 

dunnir  the  eoniiiiu   season.       I  here   i-  a   lirnw    range  show  ii  ...  ,  .  i-i  i  -i 

,      ,,  •  ii  .),,  ,      1,1-  i  v  lciuia   skirt,  triiun.ed   vvnh   satin,  a     >•■ :   also  our  specia 

l«v  this  hrm  al  prices  ranging  Irmn  >l._u  p.  *jo  per  dozer.  ,        ,,.  .  .  ,    ,   ,-■  ,  .,.,  '  ,. 

....  ,  ,  ,  ,,  -  |  number,  I  _s.  corded  \  icuna  -kin  al  $.1.     I  he-c  two    in.— 

I  he  cashmere  ho-iei  v    -linwn   in   this  warehouse   is  in  ...  ,.,         .,, 

,      ,,,,.,        ,         -',-,-  ,1  !         ,1  1  an-   made   in   waisi    measurements    trom   J.i   to  .it    inche:. 

doul.tedlv    Al    value,    nuluim;    I  nun   the  orders   ilu-   travel  ..,,  in  ,       -m      ,    ,       ,  •       • 

,,•,,,■',.  ,  1  I  he\    are    readv    sellers      and    will      help    the    -ah—    in    run 

leis    have    been    Dookimr.       .Manv    nuinhers    are    now    neai'v  ;  ■ 

,  ,  .       ,  .    .,       .         '  11        •  1  '  icadv-li  -v\  ear   depart  iiient  . 

sold  up.      A  glance  at   the  travellers    sample-  ■  r  an  order  ■  ' 

for  sample   do/en    will    convince   anyone    of   the   excellent 

value   .tiered    in    these.  John   Mac^ona!d   ft   (^ 

I  he    largest    ranee   oi    fabnc   gloves,   comprising    lisle. 
taffeta,  -ilk  and  lace,  is  shown  here,  and  it  includes  main  -1'  lin  Macdi  nald  .V  IV.  in  then-  dress  -.o,  d-  departmen) 

special  value-  with  dine  fasteners,  in  white,  black,  slat  >s  I'ave    received    nearlv   all    their   lines  ,t      die—   g 1-    foi 

and   lawn,   which   are  being    lively  ordered   l>.\    the   trad*.  >p'inu.  and  arc  filling  orders  for  same  as  quickly  as  they 

The   firm   confidently   anticipate   doing   a    big    business     11  can  be  shipped .     Thev  are  showing  a  large  range  of  erea 

lace   gloves  and   mitts  and   have   provided   a   large   a— mi  geeds   ill    lustres,   mohair-  ami    Sicilian      cloths.      The   de 

ment.     However  it  is  likely  that  tbej   will  run  shorl  when  "ami  for  cream  goods  is  certainly  ven  heavy.     They  have 

the  season  is  on,  so  an  early  selection  is  advisable  if  m  v  l>ad  to  plac-  s<  me  large  repeal-  on  nearlv   all  line-.      Th.-v 

chants  want  the  right  goods  al  the  lowesl  prices.  cany  these  in  fano    stripes,  fancy  figures,  tam-v 

A  larger  range  than  ever  of  ladies'  and  children's  un  clucks,  tam-v    open   work  effects,  and   in   several  different 

del-wear   in    cotton,    lisle,   silk,    wool    ami   silk    and    wool    is  weaves   in    plain-.      The>    are   also   showing    a    large    n 

shown.       Their    trade    m    this    line      has    been      increasing  '  '    voile-    in    naw-.   black-,   champagne,   and    -:r.-v    shades. 

rapidly   and   the}    have   added   several    new   lines,   making  The}    would  also  draw   attention     to  a  line  of  g I-   No 

the  range  as  complete  as  any  on  the  market.     1'rices  will  R031    in  a  baskel    wea  ide.   in 

have  to  be  advanced  -..oner  than  the  company  would  like,  I  lack,  which  is  a  vciv  effective  line;  it  will  retail  al  >1.1-V 

so  again  early  buying  is  advised.  They   are  showing   n    ven    effective   line  of  spotted   mail 

In   the   ribbon   department,   which    is   receiving   -pecial  cloth  (the  spot  being  a  velvet  effect)  in  a  variel  ides, 

attention    the    ranee   shown     comprises     taffetas,    failles.  naw.  cream,  black  and  green.     They  have  a  large  range 

moires,  duchess,  countess,  satins,  plain  velvet,-,  satin-back  1  I  fancy  matt  cloths  in  basket  weave-,  fane}  -nip.-,  tam-v 

velvet-  and  bab}   velvet  ribbon,  colored,  with  satin  back.  floral  effects,  large  checks,  and  a   numb  pen   work 

lleav  \   shipments  are  arriving  weekly,  but  the  orders  are  designs,  also  a  line  of  tam-v  lace  work  in  stripes  and  black. 

161 


Dry   Good:. 

Review 


HINTS  TO  BUYERS 


F«b.,  1904 


Jchn  Macdcnald  &  Co.'s  ready-to-wear  goods  depart- 
ment contains  everything  in  whitevvear  calculated  to  in- 
terest buvers  for  any  class  of  customers  in  every  locality. 
They  mention  a  few  lines.  Corset  covers  ranging  in  price 
from  $1.20  to  $9  per  dozen;  night  gowns  at  $4.50,  $6, 
+7.2(1.  $9,  $12,  $15;  drawers  at  $2.2."),  $3,  $3.75,  $4.50, 
$6,  $7.2.").  $9;  underskirts  at  $4.50,  $6,  $7.25,  $9,  $12, 
$15,  $18;  KM)  slvles  of  ladies'  waists  in  lawn,  fancy  Ma- 
dras, sateen,  colored,  fancy  muslins,  and  silks,  prices  from 
$4.50  to  $48  per  dozen.  Pour  new  numbers  in  skirts  that 
lit.  wear  and  satisfy.  No.  846,  made  of  flaked  material, 
dark  grey.  $3:  No.  847,,  made  of  flaked  material,  ribbon 
trimmed.  $3;  No.  844,  made  of  cheviot  homespun,  black, 
navy  and  Oxford,  $3.25;  No.  845,  made  of  English  Vi- 
enna,  ribbon    trimmed.  $4.50. 

In  carpets,  John  Macdonald  &  Co.  are  receiving  heavj 
shipments  from  the  British  markets  weekly;  they  are  ship- 
ping Spring  order  rapidly.  Prices  in  unions  and  wools 
are  slightlv  advanced,  but  other  lines  are  very  much  as 
they  were.  There  is  a  heavy  demand  for  tapestry  and 
velvet  carpets,  and  a  slight  tendency  for  lighter  colorings 
in  all  lines  of  carpets.  They  expect  to  have  an  immense 
range  of  carnets  in  the  warehouse  readv  for  inspection 
by  the  end  of  the  month.  Shipments  of  British  linoleums 
are  arriving  rapidly  with  prices  about  the  same  as  last 
seasi  n.  Their  ranges  are  larger,  and  consist  of  the  newest 
designs  in  2-4.  5-8,  i?-4,  4-4,  8-4  and  16-4  widths. 

Their  stock  of  lace  curtains  is  very  large,  comprising 
all  new  goods;  latest  designs  and  excellent  values.  They 
are  showing  a  A  1-2  yard  long  curtain  by  60  inches  wide, 
to  retail  $1  pair,  in  most  excellent  value.  They  have  an 
entirely  new  range  of  tapestry  curtains  bought  just  before 
the  last  advance  and  selling  at  smaller  prices  than  could 
be  if  bought  later.  The  stock  of  curtain  muslins  is  large. 

The  largest  range  and  the  largest  stocks  of  Canadian 
floor,  stair  and  table  oilcloths  they  have  ever  carried  is 
shown.  Floor  rugs  in  tapestry,  velvet,  Axminster  and 
Wilton  made  in  seven  sizes  are  now  in  stock.  Thev  carry 
in  stock  the  beautiful  Oriental  rugs  in  expensive  qualities, 
and  in  many  sizes. 

In  men's  fancy  braces  for  Spring  John  Macdonald  & 
Co.  show  a  very  large  range.  Thev  have  three  special 
lines  with  a  large  range  of  patterns  in  each  to  retail  at 
25c.  35e.  and  50c.  They  have  a  special  line  of  men's 
natural  wool  underwear  with  the  shirts  having  a  ribbed 
skirt  to  retail  at  75c.  In  men's  and  boys'  caps  for  Spring 
they  are  showing  a  large  range  in  both  serge  and  tweed. 
They  have  a  special  line  of  tweed  to  retail  at  25e. 

There  is  a  large  range  of  ladies'  fancy  combs,  compris- 
ing the  new  dip  puff  comb,  puff  combs,  and  many  styles  of 
Vassar  combs  and  security  buckles,  also  side  combs  to 
retail  at  popular  prices,  in  ladies'  leather  belts  thev  are 
introducing  some  novelties  such  as  the  "Hi])"  belt  and 
the  "Blouse"  belt,  to   tetail   at  popular  prices. 

John  Macdonald  &  Co.  are  showing  in  their  linen  and 
staple  departments  manv  lines  of  special  interest.  Owing 
to  t'.ie  state  of  the  market  in  these  products  many  of  the 
lines  caniK  t  be  bought  at  the  present  time  from  the 
manufacturers  at  the  prices  that  the  above  linn  are  ((not- 
ing for  these  goods.  They  have  in  stock  fancy  cotton 
and  linen  suitings  in  plain  colors,  Hake  effects,  flake  and 
stripe  effects,  ci  mbinations  in  a  variety  of  colorings.  Two 
numbers  in  ait  sateens,  10c.  and  12  l-2c  per  yard  in  a 
largo  range  of  the  newest  colorings,  and  patterns;  a  biff 
assortment  of  5-8  and  :S-4  table  napkins  unhemmed,  rang- 
ing from  50c  to  +4.50  per  dozen,  and  5-8  hemmed  from 
$1  to  $1.85  per  dozen;  bleached  damask  table  cloths  from 
8-10  to  S-14,  prices  from  $1.50  to  $5;  embroidery  lines  in 
live  different  -ualities.  They  are  now  showing  36  differ- 
ent lines  in  towelling  ranging  from  4ii-4c  to  17  l-2c  per 
yard,  including  their  special  brands.  Bleached  and  un- 
bleached tabling,  eleven  numbers  in  bleached  ranging 
from  30c.  to  $1  rer  -ard  and  eleven  numbers  in  unbleach- 
ed r£nging  ficui  171-2c.  to  42  l-2c  per  yard. 


W.  R.  Brock  &  Co.,  Toronto. 

In  "  Her  Ladyshi--  Garments  "  merchants  will  find 
goods  that  bring  them  handsome  profits  and  are  easy  to 
sell,  for  the  lit  and  finish  is  of  the  best  and  the  style  in 
all  cases  the  very  latest.  Their  number  G129  blacl.  sateen 
waist  tu  retail  for  $1  is  proving  a  tremendous  slices-. 
'  Her  Ladyship"  overskirts,  with  two  exceptions,  all 
come    boxed    separately,   opening     out    clean    and    fresh. 

The  YV.  K.  Brock  Co.  claim  to  sell  these  gooda  at  a 
close  margin,  and  as  their  styles  are  always  new  and  up- 
to-date  every  merchant  handling  read-to-wear  goods 
should  look  through  their  range  if  only  for  comparison. 
They  are  showing  a  21-oz.  cheviot  skirt,  cut  7-gore.  in 
black,  navy  and  grey,  full  range  of  sizes  for  $1.25.  Their 
"  Lady  Evelyn,"  made  of  vicuna  in  black  and  navy  on 
account  of  its  style  and  finish,  is  also  proving  a  big  seller. 
'I  his  retails  at  $5  with  a  good  profit.  In  black  sateen  un- 
derskirts the"  are  repeating  their  success  of  last  season 
and  their  sales  so  far  this  season  have  been  very  grati- 
fying. Their  better-  lines  are  all  made  of  tine  Italians  and 
are  all  carefully  made  with  fitted  bands.  Although  sateens 
have  advanced  so  heavily  they  are  still  usiiTg  the  same 
qualities  as  formerly  and  will  do  so  throughout  the  sea- 
son. They  have  now  got  ahead  of  their  orders  for  "Her 
Ladyship"  whitewear  and  are  carrying  it  all  in  stock  and 
can  till  orders  for  these  goods,  including  children's  white 
dresses,  the  dav  they  are  received,  a  point  worth  noting 
these  days  of  advancing  cottons. 

Brock's  linen  wash  goods  department  reports  a  large 
business  in  knicker  suitings.  These  to  a  great*  extent  are 
taking  the  place  of  muslins,  on  account  of  their  stylish 
and  serviceable  nature.  No.  15  is  a  domestic  make  with 
a  nice  stripe  effect  in  linen,  green,  sky,  royal,  navy,  grey, 
to  retail  at  121-2c  P17  is  an  Irish  make  with  knicker 
snownake  to  retail  at  15c.  LB3  is  a  Scotch  make  in  a 
lighter  weight  with  crepe  effect,  retail  20c  MG4  is  a 
linen  voile  with  knicker  dashes  in  both  stripes  and  checks. 
This  is  one  of  the  most  fashionable  fabrics  shown  on  the 
market  to  retail  at  40c;  950  is  a  38-40-inch  bordered  apron 
print,  a  heavy  domestic  cloth  in  patterns  of  their  own 
which  this  firm  have  had  a  Canadian  mill  print  and  con- 
fine to  them  for  Canada.  It  comes  in  navy  and  white. 
navy  and  gold,  black  and  white,  ami  wt\  and  white,  to 
retail  at  15c. 

In  the  carpet  and  house  furnishings  department  there 
is  a  full  range  of  curtains  witli  lines  to  retail  at  50c,  75c. 
and  .+1  special  value.  They  are  showing  a  large  assort- 
ment of  white  honeycomb  and  satin  quilts,  also  a  big  stock 

of  tapestry  carpets  which   are  extra   g 1      value     when 

retailed  at  50,  (i0  and  75c 

In  the  smallwear  department  attention  is  called  to  the 
special  values  to  retail  at  25c.  and  50c.  given  on  page  2f>(> 
in  the  January  number  of  the  Dry  Goods  Review.  They 
are  having  great  success  with  their  clearing  lot  of  linen 
thread  on  spools  to  retail  at  5c.,  guaranteed!  A  counter 
cabinet  is  given  with  every  gross  which  comes  assorted, 
7  dozen  black,  2  dozen  white  and  'A  dozen  drab.  .Il<>  is 
a  lace  edge  handkerchief  to  retail  at  5c;  .717  at  10c;  TS9 
and  T105  plain  lawn  retail  5c:  T95  and  T  91  hemstitched 
to  retail  at  5c  In  India  linens  H.V2  retails  at  15c.  H34 
at  20c,  and  H36  at  25c  OG6  is  a  white  mercerized  mat- 
ting to  retail  at  20c. ,  OC7  at  25c,  2000  D  and  CCC  at 
25c,  CW50  is  a  cambric  embroidery  to  retail  at  5c.  WTO 
at  10c,  and  cannot  be  repeated  save  at  advance  of  5  per 
cent . 

In  the  iron's  furnishing  department  Gizzly  brand  shirts 
are  selling  well;  49X  is  a  detached  cuff  stiff  front,  retail 
75c  •  4N  a  neglige  detached  cuff,  zephyr,  usually  in  a 
dollar  shirt,  to  sell  at  50c.  "  Bracebridge  "  comes  with 
braces  attached."  Some  specials  in  men's  waterproofs 
are  "  Gilbert,"  grey,  "  Yukon,"  fawn,  to  retail  at  $'A; 
"  Swell,"  grey  stripe,  at  $7;  and  "  Aylesworth, "  in 
black  and  white  stripe  sateen  effect  at  $12.  In  ladies' 
there  are:  "  Dolly."  a  three-quarter  length,  retail  $5; 
"  Lena  "  with  two  capes,  retail  $8,  and  "  Mildred  "  fawn 
and  ••  Belle."  grey,  to  retail  at  $8.50.  "Butterscotch," 
"Kingston"  and  "  Havelock"  are  special   dollar  men's 
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umbrellas;    "  <io    Some,"    retail    $1;   "  Shoofly,"    i 
$1.50,  and  "  Marie,"  retail  $2. 

In  their  dress  foods  departmenl   the)   are  bus)    Bhip 
ping   the  balance  oi    their  placing  orders,  but   expect    to 
have  :ill  shipments  completed  bv   the  Brsl  week  in   Febru 
;n\.  and   will  then  u i v. « •  their  whole  attention   I"  getting 
Btoek    into  shape   for  the   millinery  opening.      This   Arm 
have  a  number  of  novelties  coming  to  hand  for  thai  date 
which  have  not  been  shown  on  the  road,  also  repeats  of 
the  most   successful  lines  of  the  season.     This  Arm  will 
be  then  in  the  best  possible  Bhape  to  give  their  customers 
nil  the  most  up-to-date  novelties.     The  mosl   popular  fa 
bricB  for  Spring  arc  the  1 1 •_: I > i    weighl  etamines,  veilings, 
voiles,  etc.,  in  both  plain  and  fancy  weaves.  Boliennes  and 
crepes  de  chine  both  plain  and  with  a  small  silk  do!  are 

g I.     The  leading  shades  in  these  materials  are  cham 

pagne,  cream,  grey,  sky,  reseda,  brown  and  navj  .  Sicilians 
and  colored  lustres  arc  more  in  demand  than  every,  par- 
ticularly in  cream.      For  street   wear  iliis  Arm  arc  show 

ing   Borne    particularlv   g I    lines   in    Donegal    tweeds    in 

both    dark   and    light    effects,   also    tweeds    with    tufts   of 
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The  Aylesworth,"  shown  by  The  W.    K.    Krock 
Co..  Toronto. 


white  and  oilier  shades.  In  black  materials  end  de  soie, 
lustres,  and  Sicilians  as  well  as  voiles  and  etamines  arc 
must  in  demand. 

The  W.  R.  Brock  Co.  report  that  they  were  never  in 
a  better  position  to  <*ive  values  in  all  lines  of  staple  silks, 
they  are  showing  Pour  lines  of  all  silk  colored  taffetas  to 
retail  from  55e.  I"  $1,  15  lines  of  black  taffeta  to  retail 
from  50c.  to  $1.25.  and  four  lines  of  Bonnetts'  peau  de 
soil  to  retail   from  85c.    to  $1.25. 


The  Wyld-Darling  Co. 

The  Wyld-Darling  Co.  are  showing  a  largi  assortment 
of  the  latest  novelties  in  dress  trimmings  in  black.,  white 
and  black,  and  white  effects;  also  colored  gimps  and  ap- 
pliques. In  laces  new  patterns  of  Valenciennes,  Torchons, 
and  fancy  cotton  arc  shown  in  great  variety,  including 
the  new  Mexican  stitch.  Sec  special  boa  lots  Nos.  222, 
333  and  444.  A  full  range  of  Spring  insertions  now  in 
stock,   comprising    edgings,    insertions,   allovers,    galoons, 

medallions,    motifs      and    Mexican      Mitch,    in    all    prices. 
Extra  value  in  carton  lots  to  retail  at  5c. 

December  and  January  have  been  the  besl  months  the 
linen  department  has  ever  seen,  the  increase  in  the  Conn- 
er month  bein?  phenomenal.     In  spite  of  advancing  prices 


the  stock   at   present    is  l»  at   oh 

w  here    I  ben-    IB   COtton    miM 

In  the  men's  furnishing  department  the)  are  nho 
a  large  range  ol  men'-,  colored  tthirts,  starched  and  m 
in  neat  effects,  light  and  moderate!)   dark  in  color,  Much 

predoi Bting.     There  i-  an  excellent  line  .. 

with  detached  cuffs  to  rci.nl  at  7">c.  all  g I  selected  rat 

terns.  In  negliee  goods  a  special  line  with  two  separate 
collars  ami  separate  cuffs   retails  at    75c       In   the  bettci 

lines  the  I Be  has  far  exceeded  anything  thus  tar  shown 

by  them  to  retail  at  $]  ..Mi.  matched  pal 

terns,  three  in  a  box.  \  superior  range  of  working  Bhirts 
at  cheap  prices  owing  to  earl)   buying  can  be  retailed  at 

50c.       There    arc    merinos,    natural     wool    and    balbri 

in  men's  underwear  tor  Spring,  also  the  VVolse)    bi 
for  which  the  demand  is  increasing.     Then   line  of  Sum 
iner  \ests  is  Miit  ami  can  be  delivered  promptly.    A   -|" 
cial   brace  is  shown,  called  "  No  buckle,"  which  can  be 
adjusted   to  lit   an)    body,  and   is  guaranteed   foi    a   veai 

They   arc   prepared   to  do  a   good   business   in   men',  collars, 

"Vim."  '•  Vic,"  and  "  Vide  "  arc  Belling  well,  and  are 
bmli  ii<  u  on  a  new  pattern  which  is  self-locking,  prevent- 
ing the  bnl"c  which  so  often  apears  with  a  neglige  shin. 

The    Wyld-Darling    Compan)      are   showing      in    then 

dress  g Is  department  one  of  the  most  complete  n 

of  stylish  Spring  goods  that  they  have  ever  had  of  eolienes 
espangalines,  panamas,  etamines,  noppe  voiles,  striped 
voiles,  Hakes,  Venetians,  satin  cloths,  amazones, 
chc\iots,  cashmeres,  etc,  novelt)  effects  in  two-toned 
knicker  lustres,  printed  ami  embroidered  ln-tres.  |,,,.,. 
voiles,  grenadines  and  twine  cloths  suitable  for  waists 
and  shirt  waist  suits.  |M  tweed  suitings  they  have  some 
exclusive  and  desirable  lines  iM  two  and  three-toned  Done- 
gal mixtures.  noDpe  and  flake  effects  to  -ell  at  '>(*<■.,  75c, 
$1    and  $1.25. 

The  Wyld-Darling  Compan)  carr)   both  Bonnetts'  and 

and   Imperial  brand  peau  de  soics.  ever)   yard  stamped  with 

guarantee,  to  retail  at  $7,  $1.25,  etc.  Also  a  good  range 
of  Taffetas  to  retail  from  50c.  to  $1.50.  A  special  line 
they  show  is  a  gros  grain  taffeta,  Bonnetts'  make,  to  re- 
tail at  .*!  .I'."). 


P.  Garneau,  Fils  &  Cie. 

The  novelties  in  dress  and  costume  materials  for  the 
coming  Spring  and  Summer  trade  can  now  be  seen  in 
stock.       Owing    to    the    heaV)    advance    orders    received 

eral  shades  have  been  oversold;  but  these  were  re-order- 
ed in  g I  time,  and  the  repeals  aic  now  coming  in  dail)  : 

and,  we  may  say,  that  this  department  will  bi>  found  well 
assorted  in  all  the  must  desirable  lines  in  the  market.  For 
the  early  Spring  trade,  stylish  snowflake  effects  arc  shown. 
Line  K321,  to  retail  at  50c,  and  K345,  to  sell  at  7.">c.  in 

dark  and  light  grounds,  are.  considering  the  price,  two 
of    the    most    effective    lines    |,,    he    Seen.       Other    g 1    sellers 

for   the  early   trade   are   melange   ami   snowflakes,   tweed 

cloths,    to    retail    al     95c.       These    are       known    under    the 

range  No.  5606. 

Black   vicuna   skirtings,   to   retail   ai    50c   (K269),   75c. 

(K268)    and   $]    (KoU.'ii    are   a   ureal    success,  ami   arc   again 

i"  be  found  in  stock:  the  repeat  orders  having  arrived. 
Black    grispine    (doth.    K  loU.    to    retail    at    75c.    ha-    had    a 

remarkable    sale    ami    is.    without    any    doubt,    ol f    the 

most   serviceable  cloths  in  the  market.     Amongs  tl" 
terials  tor  evening  and  Summer  wear,  are  some  beautiful 
knoppe  effect-  (ii  voile  and  canvas  grounds.     K  ls^  is  a 
very   rich   voile  and  retails  at   $1  .  25,  ami   Ix  ls7  to  retail  at 

65c.  is  also  a  u 1  seller.   No  less  attractive  are  the  knoppe 

and    striped    effects   on    canvas    grounds,    and    we    would 
point  out  K343  and  Iv'.ill  retailing  at  75c.  and  $]   n 
tively,  as  being  the  most  desirable.      In  plain   ■ 
canvas.  K213  selling  at  60c,  K219,  at  75c,  K  157,  al 
ami  <;.">7li  arc  shown  in  blacks,  blues,  creams,  light   p 
champagnes  ami  resides.     K385  in  black  is  an  extremely 
handsome  canvas,  retailing  al  $1.75.     Their  twilled  dress 
serge  in  navy,  cream  and  black  which  C8  tiled  with 

big  profit  at   15c.  i-  one  id'  the  b.st  leaders  of  the  season. 
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In  the  woollen  department  they  have  already  received 

ami  opened  up  a  large  assortment  of  fashionable  suitings 
in  melange  effects,  the  correct  thing  for  the  tailoring 
trade.  Amongst  the  proofed  coatings  received,  Kll!)  and 
K120  (in  two  shades  of  gi'ey)  are  the  best  value  in  the 
market  to  retail  al  $1.50.  K121,  retailing  at  $2.50  is  a. 
handsome  grey-brown  mixture,  and  KTJ1  in  the  dark  grey 
(or  Oxford)  are  considered  sure  sellers.  Black  and  blue 
clay  (wills  in  all  prices  are  now  in  stock,  and  are  the 
best  values  offered  to  the  trade.  We  also  offer  a  limited 
quantity  of  a  special  line  of  black  Venetian  coating!  wool 
back)  suitable  for  ready-mades  at  a  bargain  price.  Our 
hair-line  panting,  in  three  shades  is  one  of  the  eve-open- 
ers of  the  season,  and  can  be  retailed  with  big  profit  at 
75c.  This  is  without  exception  the  best  value  in  the  mar- 
ket. 

For  ladies'  coats,  we  draw  attention  to  our  No.  K62, 
K(i.'{  and  K(>4,  which  are  quite  the  correct  thing;  and  re- 
tail at  $1. 

Fancy  vestings  are  still  very  popular  and  some  very 
nobby  patterns  are  now  in  stock.  K1(>1  to  retail  at  $2.50, 
K156  at  $1.75  are  amongst  the  best. 

In  the  muslin  and  curtain  department  fancy  muslins 
and  mercerised  cloths  in  white  and  black,  will  again  be 
in  good  demand  and  the  lines  so  far  received,  are  much 
improved  in  style  and  finish,  and  are  selling'  at  prices 
which  do  not  indicate  the  present  high  price  of  raw  ma- 
terial. White  lawns  are  also  in  stock,  and  cannot  be  re- 
peated at  present  prices.  When  these  lines  are  re-ordered 
prices  will  be  much  higher. 

Stock  is  now  complete  in  curtains,  curtain  laces  and 
vitrage.  Some  numbers  have  already  been  heavily  re- 
peated which  is  the  best  proof  the  goods  are  right  in 
quality,   style  and  price. 

Some  handsome  designs  in  Swiss  curtains  will  be  in 
stock  this  week. 


lines,    knop      voiles,    lustre-      and    mohairs    of      all    kinds, 
roxanes,    etc.      All    these    goods    have    been    selected    with 
urea!    care    and    taste,    and    the    result    is   a    very   beautiful 
assortment  id'  dress  materials. 


Kyle,  Cheesbrough  &  Co. 

The  assortment  of  laces  in  the  warehouse  of  the  above 
named  firm  is  an  exceedingly  large  one,  as  it  always  is. 
For  a  quarter  of  a  century  they  have  been  visiting  the 
foreign  lace  markets,  and  now  what  their  buyers  do  not 
know  about  the  lace  business  is  not  worth  knowing.  It 
is  a  great  mistake  to  miss  seeing  this  firm's  displays  in 
laces. 

Among  the  novelties  in  veilings  for  Spring  and  Sum- 
mer shown  by  this  firm  are  beautiful  lines  of  gauzes,  chif- 
fons and  plain  nets  of  various  makes.  Spotted  veilings 
are  also  in  large  supply,  and  the  assortment  shown  here 
includes  some  very  desirable  hand-sewn  lines  which  will 
he  appreciated  by  those  who  have  experienced  the  drop- 
ping off  of  the  spots  under  a  little  rough  usage.  The 
individual   veils  are   shown   at  $2  per  dozen   upwards. 

Champagnes,  whites,  blacks  and  colors  will  be  found  in 
their  new  fancy  collar  assortment.  These  articles  will 
again  be  very  popular  for  Spring,  1904,  and  this  is  the 
house  to  purchase  them  from.  Scarfs  in  silk,  lace,  mus- 
lin, chiffon  and  nets,  handsomely  embroidered  are  shown 
in  all  the  Spring  shades.  Ladies'  embroidered  linen  col- 
lars with  muslin  jabots  are  a  pretty  feature  of  the  sea- 
son  which  this  house  shows  in   profusion. 

"Queen's  Gate"  hosiery,  handled  by  Kyle,  Chees- 
brough  &  Co.,  are  shown  in  special  numbers  at  $2.25, 
$3,  $4.50  and  $5.65. 

Japanese  silks  are  offered  at  24c.  This  is  a  special  line, 
and  the  value  is  extra  good.  Blouse  and  dress  silks  are 
shown  at  191-2c.  to  $1.50  per  yard.  French  and  Eng- 
lish blousings  are  also  shown  in  French  flannels,  cottons 
and  union  goods.  These  lines  should  be  no  means  be  over- 
looked. 

Novelty  dress  goods  are  a  specialty  with  Kyle,  Chees- 
brough &  Co.,  and  among  their  newest  and  finest  lines 
are  crystal  cloth,  velvet  grenadine  cloth,  voile  sahran 
cloth  and  black  tringline  cloth.  Other  lines  which  they 
are  disposing  of  rapidly  include  voiles,  eoliennes,  crepo- 


Debenham,  Caldecott  &  Co. 
Debenham,  Caldecott  &  Co.,  comer  of  Bay  and  Wellinp-- 

tOH  streets,  Toronto,  report  that  they  are  finding  an  in- 
creasing demand  for  bright  materials;  and  sheer  eoliennes, 
and  crepe  effects  are  to  be  classed  high  anion-  Spring 
fabrics.  Black  and  colored  voiles,  veilings,  and  canvas 
cloths,  in  light  makes  and  shades  are  also  among  the  lead- 
ers, and  they  are  showing:  a  large  and  well  selected  stock 
in  all  these  popular  lines.  Tweeds,  and  mannish  cloths 
are  selling  well  for  the  early   run  of  trade. 

This  firm  lays  particular  stress  on  their  large  and 
varied  silk  stock,  as  owing  to  their  world  wide  trade,  they 
are  in  a  particularly  good  position  to  give  good  value. 
They  are  showing  complete  ranges  of  colors  in  various 
qualities  of  taffetas.  They  would  call  special  attention  to 
their  English  made  tamolines  which  they  feel  is  one  of 
the  best  wearing  silks  and  best  value  on  the  market  to  re- 
tail at  50c.  Pailieette  is  another  of  their  leading  silks,  in 
which  they  carry  a  full  range  in  colors.  In  black  taffetas 
they  are  showing  special  lines  at  special  prices,  as  also 
in  peau  de  soie.  Birdseye  natte  in  black  is  a  new  line  in 
which  the  trade  is  displaying  considerable  interest.  Shang- 
tungs  are  again  popular  for  Summer  wear  and  this  firm 
are  showing  two  lines,  one  32  and  the  other  36  inches 
wide.  They  have  had  a  large  demand  for  cotton  voiles, 
in  both  plain  and  snowflake  effects.  Black  and  white  and 
white  and  black  have  with  them  been  particularly  good 
sellers.  Black  and  white  figured  gi'enadines  are  also  lead- 
ers in  the  Spring  trade. 

Debenham,  Caldecott  &  Co.  make  a  specialty  of  their 
ribbon  trade,  and  are  showing  as  leading  lines  taffeta  and 
peau  de  soie  ribbons.  No.  22  can  be  retailed  with  good 
profit  at  15c.  These  lines  are  made  specially  for  the  Can- 
adian trade  and  they  have  a  full  range  of  colors.  Black- 
taffeta  ribbons  are  strong  for  Spring  and  white  ribbons 
sell  against  cream  as  three  to  one.  Notice  should  be 
made  of  taffsilk  or  taffetine,  said  to  be  the  best  and  closest 
imitation  of  taffeta  that   has  so  far  been  produced. 


Store  Fixtures. 

Probably  no  line  of  retail  business  depends  so  much  for 
success  upon  the  fixtures  used,  as  the  sale  of  fancy  dry 
goods,  notions  and  men's  furnishings.  It  is  a  trite,  but 
very  true,  saying  that  goods  well  displayed  are  half  sold, 
and.  indeed,  many  a  sale  is  entirely  due  to  the  use  of  an 
up-to-date  show  case,  having  the  necessary  requirements 
for  the  proper  showing  of  the  goods.  The  merchant  of  to- 
day who  has  an  old-fashioned  show  case  in  bis  establish- 
ment is  engaged  in  a  decidedly  up-hill  fight.  Having  de- 
cided uiioii  the  necessity  for  an  additional  show  case,  or 
replacing  of  old  ones  with  the  new  and  up-to-date  kind, 
the  dealer's  next  consideration  is  "  where  to  buy.  "  Prob- 
ably no  firm  in  Canada  stands  higher  in  the  manufacture 
of  this  class  of  goods  to-day  than  the  Dominion  Show  Case 
Company,  of  Toronto,  and  their  product,  as  exemplified 
in  the  "Coronation  "  case  illustrated  in  the  firm's  ad- 
vertisement in  this  issue  of  "  The  Dry  Goods  Review,"  is 
second  to  none  in  this  country  or  elsewhere.  Having  made 
a  study  of  this  question  of  "display"  for  many  years,  the 
Dominion  Show  Case  Company  are  in  a  position  to  fill  tin 
individual  requirements  of  any  firm.  Added  to  this  is  the 
\cry  high-class  materials  and  workmanship  used  in  the 
production  of  their  goods— the  result  being  a  reputation 
for  the  "Dominion"  goods  which  is  unique  in  the  store- 
fitting  business.  Show  cases  run  into  quite  a  bit  of  money, 
even  at  the  comparative! v  moderate  prices  quoted  by  the 
Dominion  Company;  but  it  must  he  remembered  that  while 
the  outlay  is  rather  large  for  a  good  show  case,  there  is 
no  repetition  of.  or  adding  to.  that  outlay  with  Dominion 
goods.      Once    installed,    they    will    last    a    lifetime  — a    per- 
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manenl  trade  increasing  asset  m  thai  ii  is  only  the  ini- 
tial cosl  thai  the  merchant  has  to  consider.  Thai  is 
cient,  however,  to  make  him  careful  in  the  buying  of  such 
goods,  and  ii  is  but  natural  thai  he  should  prefer  to  bin 
from  n  firm  whose  reputation  is  such  as  i"  assure  him  of 
the  highest  value  and  Bure  satisfaction.  This  feeling  of 
safety  is  one  of  the  pleasures  of  placing  an  order  for  any 
of  the  ' '  I  •"ininiiPii ' *  g Is. 

W.  R.  Brock  Co.,  Montreal. 

The  \\  .  I>.  Brook  Co.  have  jusl  recived  their  now 
range  of  trimmings  for  Spring,  L904,  and  never  was  soon 
such  a  complete   lol   of  popular  priced    trimmings   in  all 

makes.       These    are    all    new     goods    as    all    old    BtOCk     was 

cleared  »>u t  by  this  Brm  before  stocktaking.  In  ribbons 
their  range  is  complete  in  every  way,  comprising  taffetas, 
failles,  duchesses  and  double  satins,  and  the  prices  are 
made  to  suit  the  trade.  We  make  a  specialty  of  babj 
ribbons  and  earn  a  large  assortment  of  all  kinds.  We 
would  draw  special  attention  i<>  this  firm's  satin  baby  rib 
hull    nn    spools   of    Hi    and    50   yards    at    prices    to   suit    the 

trade.  These  are  ureal  sellers.  Another  popular  line  is 
330  colored  taffeta  ribbon  in  all  colors  and  widths.  This 
is  greatly  in  demand . 

In  curtains  the  firm  is  showing  splendid  values,  and  it 
is  announced  thai  the  sale  of  these  goods  has  gone  away 
beyond  expectations.  In  laces  and  insertions  such  as 
guipures,  Chun,  yaks,   torchons,  duchesse,   Valenciennes, 

etc.,    Brock's    sleek    is    up    to    the    mark    in    all    particulars. 

iii  tad  the)  have  a  reputation  for  having  one  of  the  besl 

stocks  of  these   goods   to   he   found   in   the   trade. 

from   every  quarter  conies  the   news   that    ladies'   Swiss 

embroidered  tab  collar-  are  to  he  worn  more  than  ever. 
When  you  wish  to  gel  your  stock,  call  tound  at  Brock's, 
126  St.  Helen  street,  they  have  several  lines  to  show  which 
will  interest  you.  They  have  .just  received  ."illll  dozen 
Swiss  tab  collars  which  can  he  retailed  at  Id  cents.  There 
are  seven  patterns  to  choose  from,  and  we  think  the  line 
should    make    a    leader. 

This  firm  have  quite  a  large  slock  of  umbrellas  in  this 
year  ami  judging  from  the  values  shown,  they  should  do 
well   with   them.      They   have  lilies  to   retail    from  50  cents 

up  to  $6,  ami  we  cannot  do  better  than  recommend  you  to 

take  a  hok  at  them.  Nothing  counts  more  to-day  than 
finish  in  an  Italian  lining.  Brock's  Etavenswing  linings 
combine  the  linest  finish  with  the  best  cloth  obtainable. 
at    least    so  the  retail   tiade   maintains. 

The  best  Cravenette  in  the  market  to  retail  at  -*1  ap- 
pears in  the  light  of  a  boast,  yet  Brock's  Montreal  house 
claim  they  have  it.  ami  judging  from  tin  goods  we  saw. 
if  they  have   nol    got    it.   no  one  else  has. 

Brock  •'•'.  cannot  afford  rO  miss  any  lines  of  fashion- 
able   dress    goods    from    their    collection,    as    they    have    an 

enviable  reputation  to  maintain  in  the  dross  goods  depart- 
ment, so  mtrchants  are  quite  safe  in  buying  there,  a-  if 

Brock  has  not  got  it.  it  is  almost  impossible  to  gel  it.  They 
have  imported  a  very  special  line  of  lustrine  bat  linings 
at  all  prices,  especially  well  suited  to  the  millinery  trade. 
It  i-  a  well  known  fact  that  the  range  of  silks  shown  by 
this  company  is  particularly  well  adapted  to  millinery 
purposes . 

Brock's  whitewear  department  has  added  a  new  lino  to 
its  stock,  iii  the  shape  of  christening  robes  and  cloaks  ami 
we  understand  the  goods  are  filling  a  lonp  felt  want.  The 
whitewear  department  in  Brock's  Montreal  warehouse  re- 
ports that  the  new  stock  of  black  sateen  and  colored  print 
blouses  is  coming  in  fast  ami  that  they  will  consequently 
1)0  able  to  give  splendid  delivery  for  the  early  Spring 
trade.  The)  also  report  that  their  -ales  of  white  bl- 
are far  in  excess  of  what  they  bad  calculated  on,  and  they 
would  advise  all  merchants  who  desire  a  share  of  thest 
goods  to  gel  their  orders  placed  early,  a-  they  cannot  guar- 
antee to  till  late  orders. 

Passing  through  the  large  and  extensive  Montreal 
warehouse  of  the  W.  R.  Brock  Co.,  one  is  greatly  impri — 
ed  with  the  pile-  of  Spring  novelties  ready  for  shipment. 

Especially    is    this    most    prominent     in    the    staple    depart- 


ment,  where,   notwithstanding   the   firmness  ..i    the  cotton 
market    and    the   stiff  advance*   which   the   mill-  are   pi. i 

on  tlu>  manufactured  article,  tin-  enterprising  firm  i-  -till 
able  in  offer  some  ids  in  cotton*,  sheetings,  pdlou 

coip. ii-.     tickings,       flannelettes       ami      apron 
hams.     The)    belli,  \c  iii  sticking     to  the  "Id  motto 
-mall  profits  and  quick  returns.     A  \i-ii  to  the  warehouse 
of  tin-  linn   will  convince  the  shrewdest   buyer  thai   they 

are   able   tu  compete   against    any   on.,    in   the   trade. 

Brock's,  Montreal,  are  mowing  a  novelty  in  the  waj  ol 
a  comb  to  .jive  i he  '•fiench  Dip"  pompadour  effeel .  This 
i-  something  that   Bhould  appeal  to  your  lady   customers, 
ami  the  comb  has  besides  if     other  virtues,  that  of  b 
bo  cheap  a-  t..  suit  all  pin-.-,  retailing  at  25  cents. 

The)    are    Bhowing    several    line-   ..f     hat    ornaments, 
which   can   he   retailed   ai    prices   ranging   from   10  Eo  50 
cents.     They  have  also  quite  an  assortment  ot   hat   wire, 
for   use   iii   supporting    ribbon    trimmings,   etc.,   at    p 
which  Bhould  enable  the  retailer  to  make  something  out 

of   it.       Brock  's   have   quite   a   slock   of   gold    braid. 

In    hose    Supporters,    Brock's    stock    is    second    to    none. 

They  have  stocks  of  the  Sun.  the  Grecian    the  York,  Vel- 


Belle"   in  grey.   "  Mildred  "  in  blue,  shown  by    the  W.  K 
ISrock  <  o..  Toronto. 

vet  Grip  and  several  other  makes  to  retail  at  popular 
prices. 

When  looking  tor  die—  shields,  call  at  Brock '8,  26  St. 
Helen  street,  and  have  a  look  at   their  "Ajax.  " 

Toilet  pin.-  can  be  had  from  the  Brock  Co..  in  cube-. 
black,  white  ami  assorted   to  retail  at   5  cent-. 


Debenham,  Caldecott  &  Co.,  Montreal. 

Tne  display  ol  millinery  goods  shown  in  Debenham, 
Caldecott  &  Co.'s  Montreal  warehouse  is  what  might  be 
expected  from  a  companj  whose  establishments  are  in 
London,  Pan-.  Berlin,  Brussels,  New  York.  Melbourne, 
Sydney,  ('ape  Town,  Toronto  ami  Montreal,  with  facories 
also  in  several  dim-rent  countries.  Their  specialt]  here 
is  silks  ami  all  millinery  trimmings  ami  accessories  In 
nothing  are  thev  excelled,  but  in  the  matter  of  silks  and 
flowers  ihev  make  a  Strong  claim  to  lead  eveiv  other 
house   in    Canada 

With  then  uncnualled  facilities  for  buying  in  European 
markets,  thev  are  able  to  sell  many  lines  at  surprisingly 
i,.w  prices,  so  thai  monev  may  be  saved  bv  buying  here 
on  an  average  of  about  25  per  cent  in  a  greal  many  im- 
ported articli 

French  roses,  ol  the  most  beautiful  -hade-  and  manu- 
facture,   are    shown    in     abundance,      'fin-    l-   a    feature     .  i 
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their  house  which  will  uo1  be  found  so  prominent  else- 
where. "  It  is  puzzling  to  know  why  milliners  will  make 
trips  to  New  York  Id  purchase  these  ruses,  when  Deben- 
ham.  Caldecotl  &  Co.  have  a  most  complete  assortment 
which  they  import  through  their  own  Paris  house  at  less 
than  American  buyers  can  import  them.  Those  who  go 
In  New  York  alter  tiiese  line  roses  are  paying  some  till 
per  cent,  nunc  tor  1  hem  than  if  they  boughl  them  from 
this  firm. 

The  ostrich  tips  range  in  price  from  50c.  to  $12.  The 
assortment  includes  some  of  tin-  lines  1  ostrich  feathers  to 
be  found  anywhere. 

Foilaee  and  silks  they  arc  able  to  import  and  dis- 
tribute at  very  low  prices,  their  factories  in  England  and 
trance  oivine  them  facilities  which  hut  few  importers 
even  in  the  United  States  possess.  For  instance,  low 
priced  foilage  which  sells  ordinarilv  in  Canada  at  12  or 
I2.l.c  they  sell  at  9c;  12?,c.  taffetas 'cost  only  32£c.  in 
Caldecott  &.  Co.'s. 

Their  buyers  are  just  hack  from  England,  the  continent 
and  New  York  with  a  large  assortment  of  all  the  millin- 
ery novelties  for  Spring.  1904.  Their  ready-to-wear  hats 
include  two  late  novelties  which  not  all  houses  will  have. 

Since  they  opened  up  the  Montreal  branch  a  year  ago 
this  house  has  been  developing  business  rapidly.  Lateiy 
they  have  acquired  two  floors  in  the  building  adjoining 
them  thus  having  seven  large  floors  devoted  to  millinery 
goods.  It  is  not  unlikely  that  they  will  find  it  necessary 
before  long  to  secure  even   larger  premises. 


' '  Lox  All  ' '  Skirt  supporter . 

Greeff-Bredt  &  Co.,  Toronto  and  Montreal,  wish  to  in 
form  their  customers  that  their  new  skirt  supporter 
'  Lox  All  "  is  now  being  manufactured  and  orders  will 
soon  be  ready  for  shipment.  The  article  is  meeting  with 
much  approval,  wherever  it  is  sold  and  used.  Those  wh  > 
have  not  had  an  opportunity  to  appreciate  the  advantages 
of  this  new  device,  will  do  well  to  write  the  firm  for 
samples  and  quotations. 

"  Lox  All  "  is  a  most  reliable  and  practical  skirt 
fastener  and  supporter,  has  no  pins  or  teeth  to  tear  the 
garment,  is  easily  adjusted  and  gives  entire  satisfaction. 
It  is  retailed  at  25c.  a  set. 


John  M.  Garland,  Son  &  Co. 

Buyers  will  find  the  staple  and  colored  cotton  depart- 
ment of  John  M.  Garland,  Son  &  Co.  very  strong  in  spe- 
cial numbers  of  shirting  flannelettes  for  the  Spring  trade. 

Their  linen  department  is  well  prepared  to  fill  all  rush 
orders  for  the  best  selling  line  of  napkins,  table  linens  and 
towels. 

For  special  novelties  in  tweeds  and  fancy  suitings  the 
woollen  department  of  John  M.  Garland,  Son  &  Co.  are 
showing  some  very  tasty  patterns. 

The  trade  in  general  has  already  demonstrated  their 
appreciation  of  the  many  smart  things  that  the  dress 
goods  department  in  John  M.  Garland,  Son  &  Co.  are 
showing. 

The  general  array  of  new  shapes  in  ties,  the  particu- 
larly good  patterns  in  fancy  colored  shirts,  are  coming  in 
for  a  goodly  share  of  attention. 


A  Great  Help  to  the  Trade. 

Manufacturers  of  bedding  in  Canada  have  given  spe- 
cial attention  to  turning  out  a  better  grade  of  mattresses, 
quilts,  pillows,  etc.,  than  were  formerly  offered  to  the 
trade,  and  in  educating  the  consumer  to  buy  same  deserve 
the  thanks  of  the  trade  generally.  Conspicuous  among 
of  Montreal,  who  ha^e  found  their  efforts  in  this  direc- 
these  is  the  Alaska  Feather  and  Down  Company,  Limited, 
(ion  rewarded  by  increased  demands  for  high-grade  bed- 
ding of  all  kinds.  This  firm  are  the  Canadian  patentees 
and  manufacturers  of  the  Ostermoor  Patent  Elastic  Fell 
Mattress,  which  is  sold  at  $15  to  the  consumer,  and  which 
is  guaranteed  to  be  (he  equal  of  any  $50  hair  mattress  on 
the  market  . 


The  D.  McCall  Company,  Limited. 

Until  the  last  lew  year.-  the  general  dry  goods  trade 
throughout  the  country  had  the  impression,  or  we  might 
say  were  prejudiced  againsl  buying*  ribbons  from  millin- 
ery or   fancy  dry  g Is  concerns,  having  an  idea  that  the 

word  millinery  or  fancy  dry  goods  in  itself  literally  meant 
"  Trocherc  "  or  high  priced.  This  evasive  meaning  is 
now  almost  a  thing  of  the  past  as  in  this  progressive  :i»i' 
where  lines  arc  made  a  specialty  of,  it  stands  to  reason 
that  the  concern  who  caters  for  that  trade  and  lays  them- 
selves out  to  do  the  thing  righi  is  the  one  that  is  going  to 
benefit  the  close  buyer.  The  McCall  Company  hold  this 
enviable  position  in  the  ribbon  trade,  they  carry  a  stock 
unequalled  in  Canada  for  variety  and  value.  Ribbons 
seem  to  be  the  by  word  of  this  house.  Ribbons  in  every 
conceivable  make,  quality,  pattern,  and  price  can  be  had 
from  the  McCall  Company,  ribbons  from  the  narrowest  of 
baby  widths,  the  staple  business  bringer,  good  counter  at- 
tractions; the  wider  neck  ribbons  in  soft  voile  or  mousse- 
line  effects  to  the  more  elaborate  makes  for  millinery  pur- 
poses. A  hint  to  close  buyers,  the  McCall  Company 
handle  a  line  well  worth  the  inspection  of  the  most  worthy 
exponent  of  buying. 


Geo    Ridout   &    Co. 

The  firm  of  George  Kidout  6c  Co.,  77  York  street,  To- 
ronto, are  agents  for  Louis  Behrens  &  Sons,  Manchester, 
England,  for  velveteens,  and  carry  a  stock  of  blacks, 
both  in  Toronto  and  Montreal,  in  all  qualities  and 
prices.  This  is  especially  interesting  to  the  wholesale 
to  what  auantities  he  should  purchase.  The  advance  over 
their  import  prices  to  procure  equal  qualities  without 
exposing  to  their  competitors  the  fact  of  such  shortage 
in  their  lines,  which  fact  being  known  might  be  taken  ad- 
vantage of. 

It  is  not  unusual  that  a  wholesale  house  has  run  out 
of  a  certain  line,  either  through  unexpected  demand  or 
through  mistaken  judgment  on  the  part  of  the  buyer  as 
to  what  quantities  he  should  purchase.^  The  advance  ov?r 
regular  import  prices  is  so  small  as  to  make  this  short- 
age a  matter  of  little  concern,  when  George  Ridout  cV: 
Co.  can  supply  any  shade,  quality  or  price  on  short 
notice. 


Ladies'  Wear,   Limited. 

The  Ladies'  Wear,  Limited,  77  York  street,  Toronto, 
have  opened  up  their  new  factory  and  showrooms,  and 
occupy  an  entire  flat  in  that  building.  The  otlices  and 
showrooms  arc  situated  at  the  front  of  the  building,  and 
being  on  the  third  floor  the  light  is  abundant,  providing 
daylight  for  the  display  of  the  many  beautiful  patterns 
and  colors  in  ladies'  neckwear,  belts,  etc.  Although  not 
yet  entirely  lilted  up,  these  rooms  are  among  the  bright- 
est and  cleanest  in  the  city.  A  large  staff  is  always  kept 
on  hand  to  supply  orders  as  quickly  as  possible,  and  the 
slock  kept  ensures  quick  delivery.  Mr.  Evans,  the  man- 
ager, is  much  encouraged  and  is  determined  to  provide  the 
very  best  for  his  customers  in  prices  and  designs.' 

"Ladies'  Wear"  will  be  out  with  a  strong  line  of  the 
latest  novelties  in  neckwear  for  the  Easter  trade,  includ- 
ing the  popular  gold  effects,  and  buyers  when  in  town  for 
the  millinery  openings  should  not  fail  to  make  a  call  at 
the   (inn's   showrooms. 


The   Ontario   Neckwear   Co. 

The  "Sterling"  brand  of  ladies'  neckwear  made  by  the 
Ontario  Neckwear  tV,  corner  Bav  and  Wellington  streets, 
Toronto,  is  through  the  good  taste,  good  style,  and 
faultless  womanship  displayed  in  their  make  up  becoming 
well  known  to  the  trade.  A  large  range  of  styles  in  both 
popular  priced  lines,  as  well  as  in  high-class  goods,  are 
in  course  of  preparation  for  the  Easter  trade.  These  will 
be  on  view  in  the  firm's  showrooms,  and  every  retailer 
who  stocks  or  who  is  intending  stocking  ladies'  neckwear, 
should  see  these  goods  when  making  their  selections  for 
Spring. 
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The  Canadian  Neckwear  Co. 

Special  attention  is  being  paid  i"  the  verj  latesl  and 
ueatesl  effects,  in  cravat  materials  by  the  Canadian  Neck- 
wear Co.  An  experienced  buyer  and  a  Bearcfa  of  the 
markets  of  the  world  ensures  for  them  the  best  thai  is 
i..  be  had,  and  nothing  is  too  pood.  The  most  beautiful 
effects  in  colors  <>n  grey  backgrounds  are  Bhown,  and  will 
be  appreciated  bj  everj  tasty  merchant.  The  "King" 
Buspendera  are  rapidlj  taking  a  bigher  position  in  popu- 
lar favor  "ii  account  of  their  exceptional  value  and  aeal 
designs.  The  lisle  webs  are  in  greal  demand.  Their 
leather-end  25  cents  Buspender  is  capturing  the  trade  with 
:i  rush,  as  it  means  50  cenl  trimmings  on  n  25c.  brace. 


quite  a  success  in  Bpite  of  the  fact  thai  the  bandli 
them  was  Bomewhal  "i  an  inconvenience  to  theii  n 
whitewear   travellers,   bo   umbrellas   and  will 

from  this  time  ..tit  be  earned  li\  a  staff  ol   I 

ellers. 


Paquette  Bros. 

Paquette  Urns,  take  much  pleasure  in  announcing  to 
their  customers  the  visit  of  Mr.  Alec.  Adams,  from  the 
linn  of  Eenry  Matier  A  Co.,  Limited,  manufacturers  of 
handkerchiefs,  etc.,  Belfast,  Ireland. 

This  gentleman  will  be  here  until  the  end  of  Februarj 
and  we  hope  this  \isii  will  much  improve  relations  be- 
tween  this  linn   and   the  Canadian   buyers. 


Neckwear  and  Suspenders. 

The  newest  weave  of  silk  and  color  for  cravats  shown 
this  season,  is  the  "  Fish  net  weave"  and  "Terrier 
Greys."  The  Niagara  Neckwear  Co.,  Limited,  have 
broughl    them  out. 

The  Niagara  Neckwear  Co.,  Limited,  line  of  high-class 
mens'  cravats,  is  withoul  doubl  the  most  magnificent  this 
linn  e\cr  produced.  They  make  nothing  hut  mens'  scarfs 
dt   the  best  grades,  in  exclusive  designs  and  styles. 

The  Dominion  Suspender  Co.,  of  Niagara  Falls,  pro- 
ducers of  tire  trade  mark  "I)"  suspenders;  also  the 
President,  are  putting  on  the  market  this  season  the  most 
novel  patented  bus] tender  they  ever  produced  since  the 
President.  The  Cyclo  Ball  Bearing  Suspender,  uncon- 
ditionally guaranteed.     Tons  of  little  steel  halls  are  used 

in  its  construction.  They  are  made  on  scientific  princi- 
pals, and  so  easy  and  comfortable  are  they,  thai  the  wearer 

is  hardly  aware  he  has  on  a  brace.  They  are  boxed  ill 
most  attractive  boxes,  different  from  anything  ever  at- 
tempted before.  High  art  advertising  cards  are  sent  out 
with  each  shipment,  these  are  designed  by  the  noted 
French  artist  "Mary  Golay.  " 


The  Canadian  Show  Case  Co. 

Buyers  visiting  the  Toronto  millinery  openings  will  no 
doubl  be  interested  in  everything  that  tends  to  improve 
the    appearance    of    their    millinery    department    and    that 

prevents  the  deterioration  of  value  thai  follows  the  ex- 
posure of  millinery  goods  to  the  dust   of  a  store.      For 

this  there  is  nothing  better  than  a  good  show  case,  the 
fixture  that  is  righl  at  the  front  for  displaying  millinen 
goods.  The  Canadian  Show  Case  Co.  are  showing  some 
very  neat  ami  attractive  case-  specially  prepared  for 
millinery  goods.  In  addition  they  have  every  kind  of 
show  case  ami  silent  salesman  required  in  the  several  de- 
partments   of    the    dry    'J I-    -tore    and    can      please    an\ 

buyer  as  to  style  and  price.  The  increase  in  their  busi- 
ness  is  making  it  necessary  for  them  to  seek  new  prem- 
ises. Large  shipments  have  just  been  made  to  Brandon 
and  Winnipeer,  and  last  week  an  order  was  Idled  for  the 
did  Country.  A  large  store  in  Peterboro'  is  being  tilted 
up  with  their  silent  salesmen.  in  Bpite  of  the  rush  of 
business  an  effort  is  being  made  to  keep  a  good  sample 
stock  on   hand   to  show   visitors. 


A  New  Line  of  Suspenders. 

The  Allan  Mfg.  Co..  of  Simcoe  Btreet,  Toronto,  are 
putting  on  the  market  this  Spring  their  initial  line  of 
Kiisppudeis.      Their    first    season    in    umbrellas    has    been 


Leaders  in  Their  Line. 

The  National  Rubber  Co.,  at  524  Cra  A 

real,  are  showing  some  line  Spring  Btyles  in  then-  watei 
proof  ami  rainproof  garments,  f"i  men  and  women.  Then 

'.>    are     taken     from     1 1 1 1  -     latest     ami     mi 

models  and  the  brand  "Snowshoe,"  is  consequently   ■ 

Ulg    I"   he    known   as  a    l\| f  the   best    thai    can    be   bad    in 

the    line. 

Their  travelers  are   now    on   their  respective     routes, 
covering  the  whole  Dominion,  and  no  dealer  in  these 
ments  should  miss  Beeing  their  samples. 

The   Pugh  Mfg.  Co. 

Ladies'   sateen   underskirts  an-  alwaj     .1  lim 

with   the    early     Spring   trade,  as   thej 
amount  ol  useful  wear.     A  merchant   when  buying  .0 
looks  well  to  the  reliability   "i  the  material,  bul 
liiush    are    quite    as  large  factoi     in  building  up  a 
trade      In  the  skills  made  by    the  Pugh   Mfg.  Co      Church 
street,     Toronto,   all     these    desiiable   qualities   will      he 
found,  and  at   the  righl   price,  too,  as  tins  firm  devote  ail 

their    energies    to    turning    0U1     the    besl     that    can    he    made 

in  this  (lass  of  skirt  They  believe  thai  il  a  merchant 
examines  their  goods  thai  an  ordei  1  certain,  and  are 
glad   to  send  samples  to  anj    addre 

While  in    Toronto    at     the    Spring  openings    the    time 
spared   to   visit     then     sample   rooi  Church   street, 

Will    he    Well    spent 


Philpis  &  Wrinch. 

Philips  .v    Wrinch,  Toronto,   ate  showing   to   the  trade 
a  large    number  of     pretty  designs   in   the  popular    t 
sets.     They    have  also  a  mil   line  of  the  latest   styles    in 

crush  leather   belts.      They   report    'hat    belt    sets  and   buck 

els  are  ^ I   property,   and   that    they   .ire  showing  a   wide 

range  in   the  latest    and   most    novel   effei 


INDUSTRIAL   GOSSIP. 

The  Watson   Manufacturing    Company,    of  Paris,  0 

have  plans  and  specifications    read]    for  a  tin  ft.   addil    ■'■ 
to   their     mill.       They    will   not    pui    a   line  of   ladies 
lerseys  on'    for  next    season,  as  until   their    new  addition  is 
finished  they  are  short  of  room. 


One    of    the    large     department      stoics    111    Canada 
manufactures   largelj     for     its     own  use,   is  beginning    to 
make  corsets 


The  Enterprise  Hosier]     and     Knitting     Company, 

which    W.     Smith,     laic    superintendent    of   the    Almonte 

Woollen   Mills,   is  manager,  has  started  operations  .1' 
roiito  Junction, 


Owing  to  a  fuel  famine,    consequent  upon  the  railway 
blockade,  the  Hespler  branch  of  the  Canada  Woollen    IJiMs 

have  been  closed   suae   the  Jith  of  January,  and   the  t-'v 
tile   workers   there  art t    of  employment. 


DON'T  GO  HALF  WAY. 

Short  time  advertising  seldom  pays. 

That    is   the    reason    thai    ads    in    the   many   ephemi 
"schemes"    that    come    to   every    business    man    are    1 
profitable.       It    is    continuous,    consistent,    couraj 
telligenf  advertising  in  the  best   newspapers  thai  always 

and   infallibly  brings  good   returns. 

Persistence  in  it  pay s. 

It's  th,'  man  who  e,ets  scared  ami  quits  who  loses  his 
money.     Charles  Austin   Bates. 
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CLASSIFIED     LIST     OF     ADVERTISEMENTS 


Accountants  and  Auditors. 

Barber,  Henry,  &  Co.,  Toronto. 

Fahey,  Wm.,   Toronto. 

Hoskins,  David,   Toronto. 

Jenkins  and  Hardy,  Montreal,  Toronto,  New 

York. 
Kidd,  F.  H.,  Toronto. 
Merson,  Geo.  O.,   Toronto. 
Williamson,  F.  G.,   Toronto. 

Advertisement  Writers. 

Child  &  Fall,  Wakefield,  Mass. 

Barristers,  Solicitors,  etc. 

Atwater,  Duc'os  &  Chauvin,  Montreal. 
Heatty,    Blackstock,    Fasken    and    Riddell, 

Toronto. 
Burritt,  Jas.  H.,  Pembroke. 
Cameron,  D.  O.,  Toronto  and  Oakville. 
Hamilton,  J.  C,  Toronto. 
Tupper,  Phippen  &   Tapper,  Winnipeg. 
Vidal,  I.  L.  O.,  Quebec  and  Montmagny. 

Belts. 
German  Artistic  Weaving  Co.,  New  York. 
"  Ladies'  Wear,"  Toronto. 
Tooke  Bros.,  Limited,  Montreal. 
Whitfield,  Mayall  &  Co.,  Montreal. 

Blankets,  Quilts,  Travelling  Bugs,  etc. 
Alaska  Feather  &  Down  Co.,  Montreal. 
Garland,  John  M.,  Son  &  Co.,  Ottawa. 
Hassberger,  E.  S.,  Montreal. 
Rylands  &  Sons,  Manchester,  Eng. 
Toronto  Feather  &  Down  Co.,  Toronto. 

Boot  and  Shoo  Laces. 

"  Paton's  '' — Ross,  Geo.  C,  &  Co.,  Montreal 
and  Toronto. 

Boots  and  Shoes. 

Ryan,  Thos.  &  Co.,  Winnipeg. 
Button  Machines,  etc. 

Defiance  Button  Machine  Co.,  New  York. 
Carpets,  Curtains,  Rugs,  etc. 

Burrows,  A.  R.,  &  Co.,  Guelph. 

Garland,  John  M.,  Son  &  Co.,  Ottawa. 

Garneau,  Fils  &  Cie,  Quebec. 

Greenshields  Limited,  Montreal. 

Guelph  Carpet  Mills  Co.,  Guelph. 

Hamilton  Cotton  Co.,  Hamilton. 

Hassberger,  E.  S.,  Montreal. 

Hees,  Geo.   H.,  Son   &  Co.,    Montreal  and 
Toronto. 

Rylands  &  Sons,  Manchester,  Eng. 

Cash  Registers,  Carriers,  etc. 

Hallwood  Cash  Register  Co.,  Toronto. 
Lamson    Consolidated    Store    Service    Co., 
Rochester,  N.  Y. 

Cloaks,  Costumes,  Skirts,  Shirt  Waists,  etc. 
American  Silk  Waist  Co.,  Montreal. 
Brock,  W.  R.  Co.,  Montreal  and  Toronto. 
Cater,  Piatt,  &Co.,  London,  Eng. 
Gait  Knitting  Co.,  Gait. 
Garland,  John  M.,  Son  &  Co.,  Ottawa. 
Hassberger,  E.  S.,  Montreal. 
Hitchcocks,  Williams  &  Co.,  London,  Eng. 
Merchants  Mantle  Mfg.  Co.,  Toronto. 
New  York  Silk  Waist  Mfg.  Co.,  Montreal. 
Pugh  Mfg.  Co.,  33  Church  St.,  Toronto. 
Rylands  &  Sons,  Manchester,  Eng. 
Salem  Co.,  Montreal. 
Star  Mantle  Mfg.  Co.,  Montreal. 
Whitfield,  Mayall  &  Co..  Montreal. 
Waldman  &  Sommer,  Montreal. 

Commission  and  Manufacturers'  Agents. 

Flaws,  R.,  &Son,  Toronto. 
Corsets. 

Konig  &  Stuffman,  Montreal. 
Cottons,  Prints,  Shirtings,  etc. 

Canadian  Colored  Cotton  Mills  Co. 

Debenham,  Caldecott  &  Co.,   Toronto. 

Garneau,  P.,  Fils  &  Cie.,  Quebec. 

Greenshields  Limited,  Montreal. 

Horrockses,   Crewdson    &    Co.,  Manchester 
and  London,  Eng. 

McMahen,  Granger  &  Co.,  London. 

Rylands  &  Sons,  Manchester,  Eng. 


Cotton  Batting. 

Dominion  Wadding  Co  ,  Montreal. 
Cushions,  Pillows,  Etc. 

Alaska  Feather  and  Down  Co..  Montreal. 

Toronto  Feather  &  Down  Co. ,  Tjr i  it  > 

Dress  Goods,  Silks,  etc. 

Brock,  W.  R.,  Co.,  Montreal  and    Toronto. 

Brophy,  Cains  &  Co.,  Montreal. 

Canadian  Colored  Cotton  Mills  Co.,  Mont- 
real and  Toronto. 

Debenham,  Caldecott  &  Co.,  Montreal,  Que- 
bec and  Toronto. 

Garland,  John  M.,  Son  <&Co.,  Ottawa. 

Garneau,  P.,  Fils  &  Cie,  Quebec. 

Greenshields  Limited,  Montreal. 

Hassberger,  E.  S.,  Montreal. 

Hitchcock,  Williams  &  Co.,  London,  ling. 

Ishikawa,  K.,  &Co.,  Toronto. 

Kyle,  Cheesbrough  &  Co.,  Montreal. 

Law,  Russell  &  Co.,  Bradford  and  London, 
Eng. 

Leigh  Mills,  London,  Eng.,  and  Bradford. 

Piiestley's — Greenshields  Limited,  Montreal. 

Rylands  &  Sons,  Manchester,  Eng. 

Wyld-Darling  Co.,  Toronto. 

Dyers,  Cleaners,  etc. 

British    American    Dyeing    Co.,     Montreal, 

Toronto,  Ottawa  and  Quebec. 
Parker,  R.,  &  Co.,  Toronto. 

Educational. 

Belleville  Business  College,  Belleville,  Ont. 
Canadian  Correspondence  College,  Toronto. 
St.  Margaret's  College,  Toronto. 
Western  Business  College,  Toronto. 
Willis  Business  College,  Ottawa. 

Engravers. 
Grip,  Limited,  Toronto. 
Legg  Bros.  Engraving  Co.,  Toronto. 
Toronto  Engraving  Co.,  Toronto. 

Fancy  Goods,  Novelties,  etc. 
Gowans,  Kent  &  Co.,  Toronto. 
Ingersoll,  Robt.  H.,  &  Bros.,  New  York. 
Nerlich  and  Co.,  Toronto. 
Whitfield,  Mayall  &  Co.,  Montreal. 

Finance,  Insurance,  etc. 

Arbuckle,  Smith  &  Co.,  Glasgow,  Scotland. 
Bank  of  Toronto,  'Toronto. 
British  America  Assurance  Co.,  Toronto. 
Canada   Permanent   Mortgage  Corporation, 

Toronto. 
Canadian  Bank  of  Commerce,  Toronto. 
Confederation  Life  Association,  Toronto. 
Dominion  of  Canada  Guarantee  &  Accident 

Insurance  Co.,  Toronto. 
London  Guarantee  &  Accident  Co.,  Toronto. 
Merchants  Mercantile  Co.,  Montreal. 
Metropolitan  Bank,  Toronto. 
TorontoGeneral  Trusts  Corporation, T  ronto. 
Western  Assurance  Co.,  Toronto. 

Flannels,  Flannelettes,  etc. 

Canadian  Colored  Cotton  Mills  Co. 
Greenshields  Limited,  Montreal. 
Horrockses,    Crewdson    &   Co.,    Manchester 

and  London,  Eng. 
Leigh  Mills  Co., London. Eng.,  and  Bradford. 

Furs. 
Alexandor,  A.  J.,  Montreal. 
Edgar,  Coristine  &  Co.,  Montreal. 
Hitchcock,  Williams  <fe  Co.,  London,  Eng. 
Peck,  John  W.,  &  Co.,   Montreal,  Winnipeg 

and  Vancouver. 
Swift,  Copland  &  Co.,  Montreal. 

General  Dry  Goods. 

Brock.  W   R.,  Co.,  Montreal  and  Toronto. 
Garland,  John  M.,  Son  &  Co.,  Ottawa. 
Garneau,  P.,  Fils  &  Cie,  Quebec. 
Greenshields  Limited,  Montreal. 
Hitchcock,  Williams  &  Co.,  London,  Eng. 
Knox,  Morgan  &  Co.,  Hamilton. 
Leigh  Mills  Co.,  London,  Eng  ,  and   Brad- 
ford. 
Macdonald,  John,  &  Co.,  Toronto. 
McMahen,  Granger  &  Co.,  London. 
Rvlands  &  Sons,  Manchester,  Eng. 
Wyld-Darling  Co.,   Toronto. 


Gloves,  Mittens,  etc. 
Goderich  Knitting  Co.,  Gode  ich. 

Hudson    Bay    Knitting   Co..    Montreal    and 

Winnipeg. 
Pewny's — Greenshields  Limited,  Montreal. 
Ryan,  Thos.,  &  Co.,  Winnipeg. 
Storev,  W.  H.,  &  Son,  Acton. 
Stratford  Knitting  Co.,  Stratford. 

Handkerchiefs. 

Paquette  Bros.,  Montreal. 
Hats,  Caps,  Etc. 

Edgar,  Coristine  Co.,  Montreal. 

Peck,  John  W.,  &  Co.,  Montreal.  Winnipeg, 
and.  Vancouver. 

Swift,  Copland  &  Co.,  Montreal. 

Wrevford  &  Co.,  Toronto. 

Knife  Cleaning  Machine. 

Decatur,  Bull  &  Co.,   Montreal. 
Linens. 

Brock,  W.  R.,Co.,  Montreal  and  Toronto. 

Garland,  John  M.,  Son  &  Co.,  Ottawa. 

Liddell,  Wm.,  &  Co.,  Belfast,  Ireland. 

Old  Bleach  Linen  Co.,  Randalstown,  Ireland. 

Paquette  Bros.,  Montreal. 

Rylands  &  Sons,  Manchester,  Eng. 

Linen,    Silk   Cotton   and   Woollen  Threads, 

Yarns,  Etc 
Baldwin,   J.  &  J.,  &  Partners,  Halifax,  Eng. 
Canadian  Cotton  Mills   Co.,    Montreal   and 

Toronto. 
McDowell,  Andrew  H.,  Montreal. 

Linings  and  Can^ass^s. 

Debenham,  Caldecott  &  Co,,  Toronto. 
Kirk,   Samuel,  &  Sons,  London,  Eng.,  and 

Manchester. 
Knox,  Morgan  &  Co.,  Hamilton. 
McLean,  Andrew,  &  Co.,  New  York. 

Matting. 

Ishikawa,  K.,  &  Co.,  Toronto. 

Men's  Ready-Made  Clothing  ( Overalls, Rain- 
coats, Sweaters,  etc.). 

"Eidon"  brand — Woods,  John  L.,  Montreal. 
Garneau,  P.,  Fils  &  Cie,  Quebec. 
Knox,  Morgan  &  Co.,  Hamilton. 
Peck,  John  W.,  &  Co.,  Montreal,  Winnipeg 

and  Vancouver. 
Wilkins,  Robert  C,  Montreal. 

Metallic  Roofing. 

Metallic  Rooong  Co.,  Montreal,  Toronto 
and  Winnipeg. 

Millinery,  Ribbons,  etc. 

Brock,  W.  R.,  Co.,  Montreal  and  Toronto. 

Canada  Veiling  Co.,  Toronto. 

Caverhill  &  Kissock,  Montreal,  Quebec  and 
Ottawa. 

Debenham,  Caldecott  &  Co.,  Montreal, 
Quebec  and  Toronto. 

Garland,  John  M.,  Son  &  Co.,  Ottawa. 

Goulding,  G.,  &  Sons,  Montreal,  Toronto 
and  Winnipeg. 

Hitchcock,  Williams  &  Co.,  London,  Eng. 

Ivey,  John  D  ,  Co. ,  Montreal  Toronto,  Win- 
nipeg and  Quebec. 

Knox  Mfg.  Co.,  Toronto. 

Kyle,  Cheesbrough  &  Co.,  Montreal. 

"  Ladies'  Wear,  Toronto. 

McCall,  D.,  &  Co..  Toronto. 

McKinnon,  S.  F.,  &  Co.,  Montreal,  Quebec 
and  'Toronto. 

Miles,  John,  New  York. 

Strachan  Bros.,  Toronto. 

Tooke  Bros.,  Montreal 

Whitefield,  Mayall  &Co. 

Woodhouse,  Rozand  &  Co.,  Montreal. 

Mosquito  Nett;ngs. 

McLean,  Andrew,  Co.,  New  York. 
Needles,  Pins,  etc. 

Blumenthal,  Sig,  New  York. 

Office  Systems,  Supplies,   etc. 

Briggs  Ledger  System  Co.,  Toronto. 
Oil  Cloths  and  Linoleums. 

Garland,  John  M.,  Son  &  Co.,  Ottawa. 


168 


F.I...    I'W4 


DRY   GOODS   REVIEW 


( larnean,  P  .  nil  -V  <  V.  Qaetx 
Rylandi  A  s  mi   Manchester,  Bag, 

Papier  Maohe  Forms,  Wax  Figurei,  etc 
t  'kilworlli v  ft  CO      I  OrontO. 

Goodwin,  I     i  lOndon,  I  i 
i  yons,  Hugo  A  Co.,  Lansing,  Mil  b 
Palmenberg's,  I    l<    Sons,  New  York. 
Richardson,   \    S,   Montreal  and  Toronto. 
Toronto  l(r;iss  Mfg.  Co..  Toronto. 

Patterns,  Fashion  Plates,  etc. 

I  in-  N't-u    [dee  Pattern   Co.,  New  York  and 
Toronto. 

Shirts,  Collars,  Ties,  etc. 

n  uli.m  Neckweai  Co.,  I nto. 

I ,  u  land    fohn  M  .  ft  <  !o, .  I  Ittavra 

Garneau,  P  ,  Ftlsft  Cie,  Quebec 

"Hero"    Brand  —  HoUins,    Wm„    &    Co., 

London,  Kng. 
Knox.  Morgan  A  Co.,  Hamilton. 
Mitchell,   V  I'  .  Co.,  Toronto. 

■.i  Neckwear  Co.,  Niagara  Falls. 
Peck,    |olm  VV..  it  Co.,  Montreal,  Winnipeg 

■  aver. 
RylandS  &  Sims.  Manchester,  Kng. 
Salem  Co.,  Montreal. 
Tooke  Bros..  Montreal. 
Van  Mien,  K.  A  Co.,  Hamilton. 
Waller,  John  L,  &  Co..  Winnipeg. 
Williams.  Greene  ft  Rome  Co.,  Berlin. 
Wreyford  &  Co.,   Toronto. 

Show  Cases. 
Canadian  Show  Case  Co.,  Toronto. 
Dominion  Show  Case  Co.,  Toronto. 
Weese,  G.  A.,  it  Son,   Toronto. 

Skirt  and  Hose  Supporters. 
GreetY-Bredt  &  Co.,  Toronto  and  Montical. 
Kleinert,  1.  B.,  Rubber  Co.,  'Toronto. 

Smallwares. 
Garneau,  P.,   Fils  &  Cie.,  Quebec. 
Greenshields  Limited,  Montreal. 
McVfahi-n.  ( ', ranger  ft  Co.,  London. 
Nicklin,  J.,  &  Co.,  Birmingham,  Kng, 


Porter,    \     I     Importing  (.'o  ,   Monti 
Kvl.inds  ft  Son  <   ng. 

Store  Lighting. 
Auer  l  .u;iit  i  !o  ,  Montreal. 
Luxfet  Mam  Co.,  Montreal  and  i  uronto. 
Turner  Brass  Co.,   Toronto. 

Suspenders,  Buttons,   etc. 

Berlin  Suspender  A  Button  Co.,  Berlin. 
Dominion  Suspendi  ,  ire  Fall  . 

Garland,  fohn  M  .  Son  A  Co.,  ( Ittawa, 
King  Suspender  Co.,   Toronto. 

Toilet  Powders 

Whhefield,  M.iy.dl  it  Co.,  Montreal. 

Toys 

Nerlich  it  Co.,  Toronto. 
Truoks. 

Slmgsby.  II.  C,  Montreal  and  Toronto. 
Tweeds,  Serges  and  Tailors'  Trimmings. 


Monti*  il 
ft    Co.,    Montreal 


ami 


Finley,  Smith  ft  Co. 
Fisher,    fohn,  Son 

Quebec. 
Garneau,  P.,  Fils  &  Cie,  Quebec. 
Greenshields  Limited,  Montreal 
Kirk,  Samuel,  &  Sons,   London,    Eog.,  and 

Manchester. 
Leigh  Mill  Co.,  Bradford  and  London.  Kng. 
McDongall,  A.,  ft  Co.,  Montreal. 
Macdonald,  John  &  Co.,  'Toronto. 

Umbrellas,  Parasols,  etc 

Irving  Umbrella  Co.,  Toronto. 
Rylands  ft  Sons,  Manchester,  Eng. 

Underwear,  Hosiery,  etc. 

Cartwright  ft  Warner,  Loughborough,  Eng. 

"  Crescent  "  brand — Leonard.  S.,  ft  Sons., 
Dundas. 

Deimel  Linen-Mesh  Co.,  Montreal. 

"  Eildon  "  brand — Woods.  John  L.,  Mont- 
real. 


Ellis  Mig  Co  .  Hamilton. 

■   Knitting  CO  .  Gall 

'  ,.,:  ||.  .in      T 

n  hields  I  .imited ,  Mont 
i  ir.iiii,  "  brand  —Wold     Hermann    1 1    ■•• 
I 
l line.  Parker  A  I  o     I <ondon, 

Knox.  Morgan  fl   CO  .  Hamill 

Penman  i  I  ml 

.    (l.  it.,  Knitting  <  .'■>    I lamiltoo 
Ringheim  -  Schlichten  Ram 

York. 

Kylands  ,t  Son ■,.  Maoi  he  iter    • 

l  mho  Knitting  M  i  ruro,  N  S. 

i  nrnbull  I  ■  tit. 

Waller,    [oho  L,    ft  <  !o, ,    Winni| 
Watson  Mfg.  Co  .  I'aris. 
Whitfield.  May. ill  A  Co.,  Montreal. 
"  Wolf"  brand — Henderson,  Robert.  ' 

Montreal. 
Wn-\  ford  ft  Co.,  I  oronto. 

Upholsterers'  Supplies. 

Hees  Geo.  IL,  Son  &  Co.,  Ltd 

Wall  Paper. 

Stauntons  Limited,  Toronto, 
Watson- Foster  Co  ,  Limited,  Montreal 

Water j.  roof  and  Rubber  Goods. 
i  rreenshields  I  .imited,  Monl 

"  Premier"  Waterproofs.  Montreal. 
I.ondon  Rubber  Co.,  Montreal. 

White  Goods. 

Knox,  Morgan  ft  Co.,  Hamilton. 

Window  Shades,  Curtain  Poles,  etc. 

Hees,  Geo.   H.,  Son   ft    Co..   Montreal    and 
Toronto. 

Wrapping  Paper.  Paper  Boxes,  etc. 

Brown.  D.  1'.,   Paper    Box   and    Paper    Co., 

St.  John,  N.B 
Canada  Paper  Co.,   Toronto. 


TRAVELLERS  calling  on  the  Millinery  Trade  in  Quebec, 
Ontario  and  the  Northwest  to  sell  our  Folding  Millinery 
Boxes  as  a  side  line.      In   writing,    state  what   territory 
is  covered,  and  how  often.    All  correspondence  will  be  treated 
as  confidential. 

THE  D.  F.  BROWN  PAPER  BOX  AND  PAPER  CO.,  Limited 

ST.    JOHN,     N.B. 


R.    FLAW'S   &   SON,    ManchesterB.dg.MoHndaSt.^^ 
Dry  munis  Commission  Agents. 

S.  &  L.  Ash  Brothers,  Leeds, 

cloths,  in  great  variety, 
Cartwright  A  Warners,  Limited,  Loughborough,  Eng., 
Representing.  _  ,    Peatery  and  Underwear. 

Hf.nti.ey  A  Tkmi'Kst.  Leeds,  Eng., 

Casket  Cloth,  Vicunas,  Serges,  Cap  Cloths, 
Hood,  Morton  it  Co.,  Newmlins,  Scotland, 

Lace  Curtains. 


Your  Customers 
Hang  Trousers 
On  'Em  ! 

5*    BERLIN     SUSPENDER. 

Mnde   IN    ALL  Grades. 
Protect  Home  Industry  ! 

The  Berlin  Suspender  and  Button  Co. 

C.    K.    HAGEDORN,    Manager. 

BERLIN,  ONT.,  CANADA. 


T  TRADE 

♦    BERLIN 

T  MARK. 

♦♦♦♦♦♦♦♦♦♦♦»»» 

V  "We  fear  nae  toe."  ♦ 


DECORATED  OPAL 

Easter  Eggs 


"Large  Hen" 

"Duck" 

"Goose" 

"Ostrich" 

"Large   Ostrich" 

"Giganticus" 


Kvery     Dry    floods 
Merchant  should 
stock   some   of    these 
bright,  showy,   quick- 
sellers. 


The  lowest  prices 
and  brightest  decors 
on  the  market. 


Can  you  call  and 
see  the  line  when  in 
Toronto  for  the  open- 
ing? 

Write  for 
prices. 


COWANS,  KENT  &  CO. 

16  Front  St.  East,  Toronto. 
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9SSt»999999999999999999999999999999999999 


DRY  GOODS  REVIEW 

has  enquiries  from  time  to  time  from  manufacturers  and  others 
wanting  representatives  in  the  leading  business  centres  here 
and  abroad. 

Firms  or  individuals  open  for  agencies  in  Canada  or 
abroad  may  have  their  names  and  addresses  placed  on  a 
Special  list  kept  for  the  information  of  enquirers  in  our  various 
o-tices  throughout  Canada  and  in  Great  Britain  without 
charge. 
Address:   Business  Manager, 

Dry  Goods  Review, 

Montreal   and  Toronto. 


$9S999999«>999999999999999999999999999*Wei 


Increase  Your  Business 


by  subscribing  to 

Bookseller  and  Stationer. 

Be  informed  on  the  Book,  Stationery  and  Fancy  Goods  Trades— what  to 
buy,  where  to  buy.  Monthly;  One  Dollar  Per  Year. 

MacLEAN    PUBLISHING   CO.,   Limited,    Montreal,    Toronto,    Winnipeg. 


CONDENSED  OR  "WANT"    ADVERTISEMENTS. 

Advertisements  under  this  heading,  2c.  a  word  first  insertion,  lc.  a 
word  each  subsequent  insertion. 

Contractions  count  as  one  word,  but  five  figures  (as  81.000)  are  allowed 
as  one  word. 

Cash  remittance  to  cover  cost  must  accompany  all  advertisements 
In  no  case  can  this  rule  be  overlooked.  Advertisements  received  without 
remittance  cannot  be  acknowledged. 

Where  replies  come  to  our  care  to  be  forwarded, five  cents  must  be  added 
to  cost  to  cover  postage,  etc. 


BUSINESS  CHANCE. 

GOOD    OPENING  for  Dry  Goods    Business  in    a  growing  Town  in 
Western  Ontario.     For  particulars,  address  Box  97  DRY  GOODS 
Review,  Toronto.  (5) 


TRAVELLER  WANTED. 


ALONG  established  Montreal  wholesale  dry  goods  house,  desires  to 
secure  the  services  of  an  experienced  commercial  traveller  on  a 
commission  basis  to  extend  their  connection  in  the  Maritime  Provinces. 
Only  one  trunk  need  to  be  carried  and  a  liberal  rate  of  commission 
allowed.  Position  will  be  vacant  about  first  of  April.  Application  may 
be  addressed  to  "  Maritime,"  Box  99  Dry  Goods  Review,    Montreal. 

(2) 


INDEX     TO     ADVERTISERS. 


A  PAGE 

Alaska  Feather  &  Down  Co 51 

Alexandor,  A.J 97 

American  Silk  Waist  Co 123 

Arbuckle,  Smith  &  Co 29 

Auditors  and  Accountants    29 

Auer  Light  Co 42 

B 

Baldwin  J,  &  J,,  &  Partners.  Limited. . .  103 

Bank  of  Toronto  124 

Bell  Telephone  Co 26 

Belleville  Business  College 29 

Berlin  Suspender  and  Button  Co 169 

Blumenthal,  Sig 55 

Briggs  Ledger  System  Co.,  Limited 20 

British-America  Assurance  Co 128 

British  American  Dyeing  Co 55 

Brock,  W.  R.  Co 8,  60 

Btophy,  Cains  &  Co 13 

Brown,  D.  F.,  Paper  Box  and  Paper  Co.  169 

Burrows,  A.  R.,  &  Co Si 

C 

Canada  Paper  Co 26 

Canada  Permanent 1 24 

Canada  Veiling  Co 71 

Canadian  Bank  of  Commerce 124 

Canadian  Col.  Cotton  Mills  Co 51 

Canadian  Correspondence  College 29 

Canadian  Neckwear  Co 151 

Canadian  Press  Clipping  Bureau 26 

Canadian  Show  Case  Co 81 

Cater,  Piatt,  &  Co 119 

Cartwright  &  Warners 131 

Caverhill  &  Kissock 68,  69 

Childfe  Fall 21 

Clatworthy  &  Co 39 

Condensed  ads 17° 

Confederation  Life  Association 124 

D 

Debenham,  Caldecott  &  Co 73.  74 

Decatur,  Bull  &  Co 6 

Defiance  Button  Machine  Co 55 

Deimel  Linen-Mesh  Co 149 

Dominion  Guarantee  &  Accident  Co 128 

Dominion  Show  Case  Co 41 

Dominion  Suspender  Co 146 

Dominion  Wadding  Co 3 

Draper  of  A  ustralasia 5 

Edgar,  Coristine  &  Co 97 

Ellis  Mfg.  Co.,  Limited 98 

F 

Finley ,  Smith  &  Co 14° 

Fisher,  John,  Son  &  Co 143 

Flaws,  R.,  &  Son 169 

Ford  &  Featherstone   26 

G 

Gait  Knitting  Co.,  Limited 95,  146 

Garland,   John  M.,  Son  &  Co 35 

Garneau,  P.,  Fils  &  Cie 6 

German  Artistic  Weaving  Co 32 

Godench  Knitting  Co 101 

Goodwin,  J 39 


PAGE 

Goulding,  G.,  &  Sons 64 

Gowans,  Kent  &  Co 169 

Greeff-Bredt  &  Co 56 

Greenshields  Limited 1,  2,  56,  133 

Guelph  Carpet  Mills  Co.,  Limited 49 

H 

Hallwood  Cash  Registers 26 

Hamilton   Cotton  Co 49 

Hassberger,  E.  S 51 

Hees,  Geo.  H.,  Son  &  Co 44 

Hine,  Parker  &  Co.,  Limited 91 

Hitchcock,  Williams  &  Co 108 

Hollins,  Wm.,  &  Co 143 

Horrockses,  Crewdson  &  Co  ,  Limited..  31 

Hudson  Bay  Knitting  Co 155 

Ingersoll,  R.  H.,  &  Bro 55 

Irving  Umbrella  Co.,  Limited 91 

Ishikawa,  K.,  &  Co 87 

Ivey,  John  D.,  Co.,  Limited 63 

K 

Kirk,  Samuel,  &  Sons,  Limited 19 

Kleinert.  I.  B.,    Rubber  Co 91 

Knox  Mfg.  Co   Inside  back  cover 

Knox,  Morgan,  &  Co 15 

Konig  &  Stuffman 56 

Kyle,  Cheesbrough  &  Co 5 

L 

Ladies'  Wear,  Limited 82 

Lamson's  Store  Service  Co 41 

Law,  Russell  &  Co 16 

Legal  Cards   29 

Legg  Bros.  Engraving  Co 21 

Leigh  Mills  Co. ,  Limited 58 

Lennard ,  S. ,  &  Sons 101 

Liddell,  William,  &  Co 55 

London  Guarantee  <fc  Accident  Co 128 

London  Rubber  Co 119 

Luxfer  Prism 42 

Lyons,   Hugh,  &  Co 41 

M 

Macdonald,  John,  &  Co . .  .  .outside  back  cover 

McCall,  D  ,  &Co.,  Limited 64 

McDougall,  A.,  &  Co 143 

McDowell,  Andrew  H 71 

McKinnon,  S.  F.,  &  Co 65 

McLean.  Andrew,  Co 5 

McMahen,  Granger  &  Co 81 

Merchants'   Mantle  Mfg.  Co 114 

Merchants  Mercantile  Co 29 

Metallic    Roofing   Co 36 

Metropolitan  Bank 124,  127 

Miles,  |ohn 77 

Mitche'll,  A.  B.,  Co 145 

N 

Nerlich  &  Co 52 

New  Idea  Pattern  Co 7 

Niagara  Neckwear  Co 146 

New  York  Silk  Waist  Mfg.  Co 123 

Nicklin,  J.  &  Co 95 
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Old  Bleach  Linen  Co 3 

P 

Palmenberg's  Sons,  J.  R 36 

Paquette  Bros 95 

Parker,  R.,  &  Co 21 

Peck,  John  W.,  &  Co 131 

Penman  Mfg.   Co ...  136 

Perry,  G.  B. ,  Knitting  Co 103 

Porter,  A.  T.,  Importing  Co 51 

"Premier"   Waterproof  Co 114 

Pugh  Mfg.  Co' 119 

R 

Richardson,  A.  S 39 

Ringheim-Schlichten  Ramie  Mfg.  Co...  95 

Ross,  Geo.  D..&  Co 32 

Ryan,  Thos. ,  &  Co 135 

Rylands  &  Sons,  Limited 4 

s 

Salem  Company,  Limited 123 

Slingsby ,  H .  C 42 

Star  Mantle  Mfg.  Co 95 

Staunton's,  Limited 49 

Stratford  Knitting  Co 101 

St.  Margaret's  College 29 

Storey,  W.  H.,  &  Son inside  front  cover 

Strachan  Bros 71 

Swift,  Copland  &  Co 97 

T 

Taylor's  Safes 26 

Tooke  Bros 84,  153 

Toronto  Brass  Mfg.  Co 36 

Toronto  Feather  &  Down  Co.,  Limited. .  49 

Toronto  General  Trusts 124 

Truro  Knitting  Mills  Co 149 

Turnbull,  C.  Co.,   of  Gait,  Limited 81 

Turner  Brass  Co 42 

V 

Van  Allen,  E.,  &  Co 139 

W 

Waldman  <fc  Sommer 159 

Waller,  John  L.,  &  Co 131 

Watson,  Foster,  Co. .  Limited 47 

Watson  Mfg.  Co.,   Limited 98 

Weese,  G.  A..&  Son  71 

Western  Assurance  Co 128 

Western  Business  College 29 

Whitfield,  Mayall,  &  Co 95 

Wilkins,  Robert  C inside  front  cover 

Williams,  Greene  &  Rome  Co.,  Limited..  93 

Willis  Business  College 29 

Wolff,  Hermann  H.,  &  Co 97 

"Wolf"  Brand  Underwear 103 

'*  Wolsey"  Unshrinkable  Underwear.  ...  3 

Woodhouse,  Rozand  it  Co 71 

Woods,  John  L 104 

Wreyford  &  Co 146 

Wvld- Darling  Co Inside  front  cover 


CHILD"S.  LADIES-.  Missis 

Oat  arrangement  <>/  Gold  .•/;/</  Silver,  as  applied  (<>  Hats,  is  a  triumph  <>i  machine  and  milliner}   art. 


\  ISI  IIS.  '  Seeing  is  believing.''  \\  hen  \<>u  are 
doing  the  openings  do  us  the  honor  and  pleasure  of  a  call. 
In  the  matter  of  Ready-to-Wear  and  Ready-to-  1  run  Hats,  we 
arc  showing  the  best  offerings  we  have  yet  made  up.  In  Misses 
and  (  hildren's  Headwear,  we  believe  we  stand  alone  among 
the  makers  of  this  class  of   millinerv  in  (  anada. 

Knox  Hats  are  Sellers.''  I  o  make  the  claim  good  keeps 
us  alert  in  every  direction— in  buying  raw  materials  at  lowest 
eost  ;  in  designing  saleable  styles  ;  in  manufacturing  to  the 
sellers'  and  wearers'  satisfaction.  No  millinery  buyer  should  be 
ignorant  of  the  goodness  of  Knox  hats. 

If  any  dealer  in  millinerv  is  unable  to  visii  us  and  see  our  line  showing  of  hats,  we  invite  .1 
sample  order,  which  we  guarantee  to  fill  satisfactorily.  State  what  is  desired  and  leave  the  selection  to 
us.     Correspondence  always  welcome. 

We  have  taken  the  ground  (loot  of  the  premises  we  have  been  occupying,  and  in  all  have  douhled 
our  space,  due  to  the  necessities  of  our  expanding  business.  We  shall  he  better  prepared  than  ever  before 
to   receive  our   friends  and   to  display   our  goods. 

In  this  connection  we  have  to  state  that  we  have  added  a  department  for  the  manufacture  o\ 
Infants'  Cloaks  aiul  Children's  CI  oaks  and  Reefers.     Our  I  ra\  ellers  are  on  their  «.»   lo  t  he  trade  with  samples. 

The  Knox  Mfg.  Company 

48-50    Wellington   St.    East, 

= TORONTO  = 


February  igoj 


Co  the  trade 


^ 


Two  great  victories  in  the  race  of  business 

life- 
One  is  by  keeping  your  stock  well   assorted 

and  the  other  is  having  your  stock  assorted  from 

ours. 

We  are  making  a  big  success  under  our 
policv  of  new  goods  all  the  time  and  so  are  our 
customers  who  have  adopted  it. 

In  our  departments  you  see  the  Latest  Pat- 
terns, Newest  Textures,  Best  Values  and  Largest 
Assortment  in  General  Dry  Goods,  Men's  Fur- 
nishings, Woollens,  Readv-to-Wear  Goods, 
Smallwares,  Carpets  and    Housefurnishings. 

Through  our  letter  order  department  you 
receive  prompt  attention  and  quick  dispatch  to 
all  orders. 


3r0f)n  Macdonald  &  Co. 


Wellington  and  jfvont  Bts  £., 


Toronto. 


THE 


ERT. 


MAIRSSEI 


Priestleys' 

Eoliennes 

THE  POPULAR  LINE 


i 


FOR  SPRING,  1904.  .  . 


The  Dress  Goods  of  Distinction. 


GREENSHIELDS  LIMITED, 
MONTREAL. 

8KLLINO    AGENTS. 


Mac  Lean  Publishing  (p 

MO/NTREAL  andToRQNTO. 


WYLD-DARLING 

WHOLESALE   DBT   GOODS  COMPANY*    LIMITED-  MANUEACTTTBEM,  TOBONTO. 

RIBBONS  SILKS  HANDKERCHIEFS  SPRINd  HALF-HOSB. 

HOSIERY       CILKTAF      LINENS       OVERCOATINGS       SHIRTS 


TRIMMINfJS 

LACB  CURTAINS 

NAPKINS 

SCOTCH  TWeEDS 

UNDERWEAR 

WATERPROOFS 

Ladies'       Showerproof 
Coats,  new  Spring  styles, 
ull  1  ength  or  three-quar- 
ter.   To  sell  from  $$  to 
]68  each. 

VENETIAN8 

Fine      French      Dress 
Cloths  — Dis    and    D16, 
53  inches  wide,  full  range 
of  colors .     Retail  at  (i  .00 
and  $1.25. 

TABU  N  OS 

Bleached  Linen  Tabling. 
Makers'  clearing  line,  68 
inches  wide,  five  patterns. 
To  retail  50c.  yd.,  20  per 
cent,  below  lowest  market 
value. 

"SPECIALS" 

Another    shipment     of 
Scotch  Tweed  "Specials" 
just  to  hand.     Mitchell's 
Fashion     Plate    now    in 
stock. 

8HIRT8 

Extra  well  assorted 
range  of  Fancy  Colored 
Shirts.  All  makes  to  re- 
tail at  popular  prices. 
Men's  and  Boys'  Plain 
and  Fancy  Sweaters. 

H08IERY 

Complete  assortment  of 
plain  and  ribbed  Cotton 
and  Cashmere  Hose.    To 
retail   at  popular  selling 
prices. 

CILKTAF 

In  colors— black,  white, 
cream,      reseda,      cham- 
pagne, sky,  brown,   etc. 
Retails  at  35c.  yd.   Looks 
like  silk. 

DAMASKS 

Unbleached  Damasks 
and  Dices.  Complete 
assortment.  To  retail 
from  25c.  to  75c.  All 
purchased  previous  to 
advance  in  flax. 

OVERCOATINGS 

New  Spring  goods  just 
opened    in     plain     and 
striped  Cheviots.     Covert 
coatings    in  new  shades. 
Whipcords  and  Venetians 

UNDERWEAR 

Natural  Wool  Merino, 
Balbriggan.  Braces  — 
boys',  youths'  and  men's, 
all  new  webs,  woven  mo- 
hair, kid  and  leather  ends. 
Special —  "  No  Buckle  " 
Brace  guaranteed  for  a 
year. 

CRETONNES 

for 
DRAPERIES. 


New  designs  in  the  popular  colors.  English  Duplex  Cloth — 
H45,  36-in.,  retail  at  15c;  H56,  39-in.,  retail  at  20c.,  and  H90, 
40-in.,  retail  at  25c.  American  Twill  Cloth  in  large  range  of 
patterns  at  old  prices,  can  be  retailed  at  10c.  yd. 

WRITE    FOR    SAMPLES.  VISIT    OUR    DEPARTMENTS. 


Lettcr-Orders-Promptly-  Shipped. 


WYLD-DARLING  co"ft!Sd. 


TlM^AIDDlFFUMei 


EETHAT 
YOU 
GET THE 

RIGHT 

KIND. 

STOREY'S  CLOVES  ARE  STANDARD  FOR  EXCEL- 
LENCE OF  HDAfERlAL,  Fit,  STYLE,  WORKMANSHIP 
AND  DURABILITY. 

THEY  NEVER  DISAPPOINT. 

We  also   make  MOCCASINS  and  MITTENS  IN  ALL  NOVELTIES 

THE  GLOVERS  OF  CANADA.     LIMITED 


ROOSTER 
BRAND 


..Fafl  1904.. 


UNION   MADE 


TRAVELLERS    WILL  BE  ON   THE    ROAD   SHORTLY   WITH 
NEW  SAMPLES,  THE  BEST  LINE  WE  HAVE  EVER  SHOWN. 

Overalls  and  Jackets superior  to  anyin 


Canada     not     ex- 


celled on  earth. 


Pants  and  Trousers.  ^ToS 

Pant,  to  the  highest-class  moulded  Trouser. 


Crv^rtY       Duck  Sheepskin,  lined,  Corduroy  Sheepskin, 
OlIlUA,     lined,    Tweed,    Etaffe,     Mackinaw,     Buffalo. 

Duck,  Triplex,  etc.,  etc.     A  Smox  proposition  that  will 

interest  you. 


Shirts. 


An  excellent  range  of  easy  selling  lines. 


-WWWV* 


ROBERT  C.  WILKINS, 


Manufacturer. 


MONTREAL. 


M.rrh.  1904  DRY   GOODS    REVIEW 

FOR  THE 

ASSORTING  SEASON 

You  will  want  lines  to  replenish  your  stock 
and  to  keep  up  your  assortments.  We  can 
give  you 

THE  VERY  BEST  VALUES 


IN 


Cotton  Goods,     Flannelettes,    Notions, 
Dress  Goods  and  Silks, 
Woollens  and  Tailors' Trimmings, 
Ready-to-Wear  Goods, 
Ladies'  and  Misses'  Underwear, 
Carpets  and  House  Furnishings, 
Men's  Furnishings,  etc.,  etc. 

You  cannot  fail  to  find 

PROFITABLE  LINES 

in  all  of  our  Departments. 


GREENSI  MELDS  LIMITED 

MONTREAL 


DRY   GOODS   REVIEW 


M»r^K,  1904 


THE  DRESS  GOODS 

OF  DISTINCTION 


Priestleys' 


Dress  Goods 


have  world-wide  popularity 
and  distinction  by  reason  of 
their  superior  quality  and 
finish.  *  *  *  **  *  * 


Your  customers  know 
Priestleys'  Dress  Goods  to 
be  reliable* 


GREENSHIELDS  LIMITED 

MONTREAL 


GREENSHIELDS  WESTERN  LIMITED, 
WINNIPEG, 


GREENSHIELDS  &  CO.,  LIMITED, 
VANCOUVER, 


Sole     Selling    Agents, 


M....  h,    l"<  >-» 


DR)    dOODS    RF.VIF.W 


MAR 


®  M  mW~  P,  H 


If  you  see  the  VICTOR  trade  mark  on  Sporting  Goods  it  is  a  positive  guarantee  that 
you  get  a  dependable  article  at  a  reasonable  price 


Victor  Sports  of  all  sorts. 


MADE  IN  CANADA  applies  to  the  bulk  of  VICTOR 
Sporting  Goods  illustrated  in  onr 

1904  Catalogue. 

If  you  have  not  got  one,  write  u«  to  have  your  name 
put  on  our  mailing  list. 

In  the  season  just  passed  VICTOR  goods  nude  another 
long  stride  in  publio  'avor,  and  the  1904  line  so  accurate- 
ly reflects  the  players'  needs  that  any  dealer  handling 
Sporting  Goods  who  does  not  include  VICTOR  goods 
handicaps  himself  to  his  own  hurt. 

You  oannot  profitably  import  the  lines  we  manufacture. 

A  sa'isfied  customer  is  the  kind  of  advertisement  we 
are  looking  for.  If  you  give  us  a  trial  order  von  will  be 
a  satisfied  customer. 


the  FANCY  GOODS  COMPANY  OF  CANADA 


MAKERS   OF 


LIMITED 


VICTOR  SPORTING  GOODS  and  ATHLETIC  SUPPLIES 

50  Yonge  St.  and  6  Wellington  St.  West,  TORONTO 

E.  A.  KANTEL,  Managing-Director  O.  L.  BURTON,  Secretary 
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RYLANDS&Sons 


LIMITED 


MANCH 


IM 


Cotton 


Spinners 


ijjg\  W0*£**3Bf*&GB~'  |— piPI»  f 


♦  ♦  ♦  ♦ 


Merchants 


♦     ♦      ♦     ♦ 


Manufacturers 


Bleachers 


♦     ♦     ♦ 


Dyers 


♦     ♦     ♦ 


Finishers 


Makers  of  the  Celebrated  Dacca  Calicoes  and  Sheetings 


WORKS 


Heapey,  Gorton, 

Longford  works,      Swinton, 


Wigan, 
Crewe, 


C  hurley, 
Bolton. 


Capital,  $14,500,000 ;  Employees,  12,000 


LIST  OF  DEPARTMENTS: 


Pldin     DreSS    GoOdS,    British  and  Foreign 

Fancy  Dress  Goods,  British  and  Foreign 

Silks  and  Velvets 

Velveteens 

Irish  and  Scotch  Linens 

Table  Damasks,  Towels  and  Tray  Linens 

Muslins,  Curtains  and  Handkerchiefs 

Flannelettes,  Hosiery 

Flannels  and  Blankets,  Quilts 

S.nallwares,  Haberdashery  and  Trimmings. 


Bleached  Calicoes,  Sheetings 

Oxfords,  Harvards,  Galateas 

Dyed  Linings 

Floor  Oilcloths 

Laces 

Prints  and  Cretonnes 

Shirts,  Underclothing 

Ladies'  Blouses 

Boys'  Blouses  and  Sailor  Suits 

Umbrellas,  Gloves 
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"Totally  Blocked" 


is  what  the  railways  .ill  ull  us  when  we*  urge   them   ik  lift   .mm    freight    more   rapid  I) 
\iul    rOTALL^    BLO(  KKD  is  the    <  ondition    .>i  oui    warehouse    with    floods   and 
our  order  departmenl   with  orders      Never  in  our  history  have   we  had  so   nm.li 
business  in  hand,  or  have  we  been  si«  well  able  i"  handle  it.  but  the  unusuall)    -• 
winter    li;<s    so    hampered    the    railways    thej    are    unable  to  handle  oui    shipments 
i. ist  enough. 

Relief  is  at   hand,  and  our   earl)    shipments,    and    oui    travellers,    who    h 
likewise  been  snow  bound,  will  soon  be  with  you. 


Kyle,  Cheesbrough  ®>  Co., 

9.?  St.  Peter  St.,  MONTREAL. 
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Linen  Threads 


STANDARD    QUALITY 


BARBOUR'S 
KNOX'S 


FINLAYSON'S 
DUNBAR'S 


STEWART'S 
FULL  STOCKS  ALSO  OF  BOOT  AND  SHOE  LACES 

All  Kinds.  Best  Values. 


FRANK   £>   BRYCE,   Limited 

TORONTO  MONTREAL  QUEBEC 
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CEETEE 

Underwear 
Unshrinkable 
Full-Fashioned 

Never  gets  hard  with  washing.  Retains  its  elasticity. 

Keeps  its  shape.  Is  s  3ft  and  warm 

Made  from  fine  pure  wool. 

We  replace  any  that  shrink.  Made  in  light  weight  India 
Gauze,  for  Spring  and  Summer.  Medium  and  heavy 
natural  for  Winter. 

Elastic  Ribbed  Underwear  for  1904 

Our  Ladies',  Children's,  Infants',  Vests,  Drawers,  Union 
Suits,  Corset  Covers,  Tights,  etc.,  will  be  right  at  the  top 
for  quality,  new  designs,  new  trimmings. 

Our  travellers  will  call  on  you  shortly. 

The  C.  Turnbull  Co., 


of  GALT,   Limited. 


GOULDING  &  CO., 

30  Wellington  St.  East. 
TORONTO. 


JOS.  W.  WEY, 

7  Bastion  Square, 
VICTORIA,   B.  C. 


16  Wolsey 

UNSHRINKABLE 
UNDERWEAR 


THERE  ARE  INNUMER- 
ABLE SO-CALLED  IMITA- 
TIONS or  •«  WOLSEY," 
BUI  THERE  IS  NO  SUB- 
STITUTE FOR  IT  AND 
NO  I  MING  JUST  AS  GOOD 

The  Canadian  Public,  know. 
ing  its  unrivalled  qualities,  and 
that  it  is  in  every  respect  al 
that  the  manufacturers  claim 
for  it  — 


Being  Absolutely  Unshrinkable  Pure  Wool,  Durable,  Well-Fitting 

— are  insisting  on  being  supplied  with  "Wolsey,"  which  has  stood  the 
test  of  time,  and  is  one  of  the  greatest  successes  of  modern  times. 

AVOID     SUBSTITUTES 
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4$ 


Wholesale  Dry  Goods 

NOW  IN  STOCK. 


***** 
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+ 

X 

X 
X 
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Latest  Novelties  in  Dress  Goods. 

Newest  Patterns  in  Pantings  and  Suitings. 

Best  values  in  Plain  and  Colored  Silks. 

Large  and  varied  stock  of  Plain  and  Fancy  Cottons. 

Men's  and  Women's  Knitted  Underwear,  in  all  prices. 

Gents'  Furnishings  and  Smallwares. 

Household  Furnishings,  Carpets,  Linoleums. 

Lumbermen's  Supplies  of  all  Kinds. 


t 


P.  GARNEAU,  FILS  &  CIE.,  Q^2£ 
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Wash  Goods  Leaders. 


PRINTS 


No.  77 
K 


-32-in  extra  heavy  Domestic  Prints.  600  patterns  printed  on  cloth 
contracted  for  in  the  Grey  and  confined  to  ourselves,  to  retail  at 

32-in.  Superfine  British  Prints,  the  best  imported  cloth   in   the 
trade,  500  new  bright  styles,  to  retail  at 


lie. 


I2^c. 


GINGHAMS 


No.  8 
10 
12 

Tin  16 


IOC. 

l2'!C 

15c. 
25c. 


No.  15 

PI7 

0GI6 

TJWI4 

JV1G4 


-27-in.  Stripes  and  Checks,  to  retail  at 
26-in.         " 
27-in. 
28-in. 

These  are  ready  sellers  in  exquisite  designs  and  colorings. 

KNICIIOV  SUITINGS 


—28-in.    Striped,                            to  retail  at,  I2J^C. 

"       Flaked,                                    "  -              15c. 

SnowHake,                               "  20c. 

Dashed   Stripes,                      "  25c. 

"       Dashed  Linen  Voiles,            "  40c. 

The  above  are  the  most  fashionable  fabrics  for  Ji)04,  and  large 
sales  have  already  been  made  of  these  numbers. 


CANADIAN 
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THE    DRYGOODSMAN'S    WARES. 


Their  Origin   and  Characteristics. 


N  the  term  fustian  are  included  moleskin,  velveteen,      /  "*  1  .M I '  comes  from  the  French  guipure,  meaning  to  whip 
curdurov,  etc.,  nearlj    all  of  the  nature  >>r  velvet.       VJ     around    with   silk.      It    i-   a   coarse   lace    formed    l>\ 


li    is  a   kind   'i    coarse   t  w  1 1 1  <  •  •  I   cotton     cloth   used  twisting  threads  around  a  coarse  foundation  "t 

■"      principally    for  men's   wear.      Some  saj    the   word      twii 1    cord,      li    is  made  of  varying  qualities  "f  -ilk. 

came    from    Postal    (Cairo),    some    from    fustis    (a       wool  or  cotton,  and   used  chiefly    in   upholstery,  although 
tree   on    which    cotton    grows),   Ml"'     some    from      Fustal       il  has  been  fashionable  as  a  dress  trim 
(Memphis),  where  cotton  was  produced  in  great  abundance       ming.     As  Buch   il    has  many  variations  GIMP. 

'i   one  time       \'<"\   the  majoritj   consider       and   i|ualities,  a   beaded   gimp  being  one 
FUSTIAN  11  derived   from  fuste,  the  Spanish  word       '"   which   the  surrounding  til  reads  are  strung   with  beads. 

for  substance,   and    this   is   strengthened       '"  upholsterj   11  1-  used  as  a  covering  foi   th Iges  of  the 

by  the  fad  thai   from  the  tenth  centry  i"  the  expulsion  of       material    in    which    the   furniture   is   upholstered,   01    .1-   .1 

the   Moors,  Spain   was  noted   for  cotton   fabrics  and  prin-       trimming   for  tl Ige  of  certaii arse   kinds  of  hang 

ci|i;'ll\  t'ii-  the  production  of  fustian.  In  its  early  form  m8B 
tliis  fabric  was  supjmsed  to  be  made  with  linen  warp  and 
cotton  weft,  and  later  entirely  of  wool.  It  was  a  com 
mon  materia]  for  church  robes  during  the  Norman  period, 
and  was  worn  bj  the  people  as  a  seemlj  rather  than  costlj 
fabric.  It  is  a  thick,  strong  cloth  made  of  cotton,  having 
a  pile  like  velvet,  bill  shorter,  ami  manufactured  in  the 
same  way,  viz.,  l>>  leaving  loops  standing  upon  the  face 
nf  the  fabric,  and  then  cutting  them  through  to  form  up- 
righl    threads.      Afterward    tt    is    smoothed    bj    shearing. 


I 'HAT  common   cotton   g I-  called   gingham,   which   is 
often    confused    with    printed    cottons,    derives    it- 
nam.'  from  Guingamp  in  Brittany,  Prance.     It  1-  a 
•1  ■  1 1  <  1 1 1   cloth   made   front    yam    which   has   been   dyed   pre 
vious  to  weaving,  and  is  thus  distinguished   from  printed 

cottons  hi    prints,   in   which   the lor   is 

printed    on    after    weaving.      It    is    used  GINGHAM. 

principally     for    dresses,    1-    ol    lighl    01 
medium  weight  ami  woven  in  patterns  consisting  '•!  checks 
singing  and  brushing.     The  word   has  limited  application       or  stripes   for  the   mosl    pan.      These   patterns,   however, 

in    Canada,    il    being    more   1 monlj      heard    among    the       while  observing  this  general  characteristic  are  es ding 

working  classes  in  England,  ly  varied  as  in  figure  and  color.     Zephyrs,  chambreys  and 

seersuckers   partake   of   the   nature   of   gingham.      It     vaa 
introduced  into  Britain  from   India,  bul   m'»    Britain  Bup 

("VU  /.!•'.  is  a  verj   thin,  light,  transparent   fabric  of  silk.      plies  India  with  mcsl  of  whal  she  uses.     The  ri t-t   Indian 
I     linen  or  cotton.     The  term  is  supposed  t"  have  been       gingham  consisted  of  cott<  n  cloths  with  one  1  r  tw lors 

derived  from  Gaza,  a  «- i  1  x   of  Palestine  where  it  was       arranged    as    a    small    checkered    pattern.      Glasgow    and 


tirsi  manufactured.  France  and  Switzerland  produce  a 
large   percentage  of  the  modern   gauze.      In   such   a   leose 

1  pen  matei  ml  1  he  ordinary  style  of 
GAUZE  weaving    cannot       be     followed,    as    the 

threads  would  slip  from  their  places,  so 
a  different  method  is  made  use  ■  •(  to  lock  the  weft  threads 
into  position.  For  1 1 1  i ~-  purpose  the  warp  threads  are 
crossed    between   each    thread   of   weft,   so   that    the    wefl 


Vlanchester  are   the  centres  of  manufacture 


("*OLOSH    is  a   term  seldom   beard     in   these     days  but 
I     when  used  is  applied  to  a  robber  or  overshoe  worn 

tu  keep  out  the  wet.  The  French  a|  tir-t  called  a 
-hue  galoche,  which  had  the  soles  made  of  wood  and  the 
uppers  nt  leather.  I;  came  in  time  to  mean  almosl  the 
sam<    as  our     present     clog,   with   some 


slight    difference    to   distinguish    it    from  GOLOSH, 

passes   through    a    succession    of    loon's    in    the    warp   and         .       ,.        ,      ,         ,         ,     ,       ™, 

1  '  tlie    !•  rench    shoe    described.       I  he    term 


there  is  nn  liability   of  slipping.      In   its  present    use  the 
word  gauze  is  applied  to  an>  open  fabric  of  whatever  de- 


was  introduced   into  England  to  signify    a  method  0 
pairing  old  boots  and  sln.es  l>\   putting  a  narrow   strip  of 


gree  of  openness,  and  of  anj    material,  thus  making  it  a  leather  above  the  sole  so  as  to  surround  the  lower  part  oi 

\ei\     indefinite    term,    and    one    that    ezp  'thine    to  the   upper  leather.      It    1-  "iil\    -nice    1830   I 

the  averaee  mind  save  the       -       js  of  the  weave  and  thi  applied  to  rubbers,  for  at  wa9  in  I  hear 

thinness  of  the  fabric,  invented  this  shoe  covering. 
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*  This  department  is  conducted  and  prepared  by  Miss  Nora  Laugher,  advertising  specialist,  Toronto,  and  one  enjoying  a  high  reputation  as  an 
expert  and  authority  on  all  advertising  matters.  She  will  be  pleased  to  answer  questions  regarding  advertising,  to  give  the  assistance  and 
advice  which  an  expert  is  so  well  qualified  to  give,  and  to  criticize  advertisements  which  may  be  submitted  to  her.  It  is  intended  that  the  depart- 
ment shall  be  helpful,  practical  and  well  up-to-date.  Correspondents  should  address  their  letters  to  "Good  Advertising  Department;"  THE 
Dry  Goods  Review,  Toronto. 


The  man  who  advertises  with  a  short  and  sudden  jerk 

Is  the  man  who  blames  the  editor  because  it  didn't  work  ; 

The  man  who  gets  the  business  has  a  long  and  steady  pull 

And  keeps  his  local  paper  from  week  to  week  quite  full. 

lie  plans  his  advertising  in  a  thoughtful  sort  cf  way, 

And  keeps  forever  at  it  until  he  makes  it  pay  ; 

lie  has  faith  in  all  the  future,  can  withstand  a  sudden  shock, 

And  like  the  man  of  Scripture,  plants  hi'  business  on  a  rock. 

If  he  cant  write  good  copy,  lie  employs  a  man  who  can, 

\nd  the  other  fellow  in  his  line  is  classed  as  "  also  ran.'' 

You  can't  fool  people  always — they've  been  a  long  time  born, 

And  most  folks  know  the  man  is  slow  who  tooteth  not  his  horn. 


JOHN  WANAMAKER  says  "Advertising  is  the  lev- 
erage with  winch  this  store  has  been  raised  up. 
I  do  uo1  sec  how  any  successful  business  can  be 
done  withoul  liberal  advertising.  I  would  as 
soon    think    of   doing   business    withoul    clerks   as 

.\ !  1 1 1 <  111 1    ,i(l\  erl  ising.' ' 

* 

The  departmental  store  is  certainly   remarkable  lor  Ms 
wonderful    evolution, — its    thrifty   growth,    its   odd    prices, 

Showing  effective  display  without  cut. 


A  ztylish  hat  the  finishing  touch  of  a  gentleman's  attire. 


THE  CORRECT  HAT  FOR  SPRING  $1.90 


Compare  this  hat  with  our  friend  "  The  Hatter's,'' 
$•_'  50  and  §.'!. IK)  grades,  and  decide  if  you'll  pay  the  differ- 
ence for  the  name.  In  all  the  latest  shapes,  shades  : 
black,  cedar,  coffee,  covert,  tan  and  russet.  Our  name 
and  guarantee  are  in  eacli  hat.  We  want  the  hat  trade 
of  all  fashionable  men,  and  this  low  price  is  our  bid  for 
their  Spring  patronage. 

In  Soft  Hats  all  the  new  colors,  same  as  in  Derby 
Hats,  and  all  the  season's  novelties,  including  the  new 
mixture--,  withoul  binding  on  edges — a  distinct  nobby 
nuvelty,  but  popular  priced. 

See  to  comprehend  this  magnificent  line  all  prices, 
$1  oo,  gi.50  and  Si. 90. 

Hoys'  hats  should  suit  their  faces  as  well  as  their 
heads.  We  have  that  kind.  We  arc  prepared  to  con- 
lorm  stiff  hats  to  the  shapes  of  the  head,  adding  much  to 
the  comfort  of  the  wearer. 


Us   low   figures.     One   musl   be   struck    In    the  evidence   of 
intelligent    effort    on   the   pari    ol    merchants   in   make     the 


seeing  and   buying  <>i  g~ Is  easy.     Of  late  years  there    is 

considerably  less  of  the  strict  counter  formality  and  the 
arrangement  is  more  like  thai  of  booths  in  a  bazaar 
which  is  more  pleasurable  to  the  eye  and  easier  In  ap- 
proach because  visitors  can  walk  all  round  the  goods 
they  are  examining.  Merchandise  is  exhibited,  ion,  in 
such  a  manner  that  the  purchaser  is  impressed  with  the 
quantity,  very  different  indeed  lo  I  he  old,  meagre  way  of 
displaying  goods.  Doubtless  the  actual  cash  value  of  the 
merchandise  shown  is  nothing  like  as  great  as  it  appears 
iii  be.  This  is  the  twentieth  century  way  of  doing  things 
■  nd  it  shows  worldly  wisdom  in  this  desire  to  overim- 
I  ress  the  public  with  I  he  magnitude  and  merit  01  the 
business.     H   is  in  itself  good  advertising. 

Ii  is  interesting  lo  note  the  evolution  of  the  drj  goods 
-tore  and  ils  fascinating  feminine  feature,  the  bargain 
counter,  and  ii  is  doubly  interesting  lo  the  advertisement 
writer  to  note  thai  this  evolution  has  been  brought  about 
by  judicious  advertising,— bright  newspaper  talk,  mer- 
chandise well  displayed,  and  attractive  window  decora- 
tion, three  good  individual  advertisements  which  combine 
in   make   a   perfect    whole. 

*       * 

.Many  small  merchants  in  the  cities  are  apt  to  think 
thai  while  Hie  depart  men)  stores  should  advertise,  ad- 
vertising is  a  profitless  expenditure  for  the  small  business 
that  finds  its  custom  onlv  in  the  immediate  neighborhood 
of  tile  store.  These  men  fail  to  lake  into  consideration 
the  fact  that  in  many  fnstances  the  department  store  he- 
Kan  life  as  a  small  store  and  increased  ils  business  by 
judicious  advertising.  Advertising  is  jusl  as  profitable 
for  the  small  business  as  the  large  one  when  it  is  done 
properly.  Some  kind  of  an  advertisement  should  be 
placed  in  every  bundle  of  goods  sent  out  of  the  store,— 
one  or  two  panes  ol  catchy  talk,  well  illustrated  and 
prices  of  goods  quoted.  The  small  merchant  can  endeavor 
to  and  succeed  111  keeping  his  establishment  before  the 
eyes  of  the  public  withoul  enormous  expenditure  if  he 
plans  things  right . 

Remember,  in  writing  your  ads,  thai  short,  pithy 
sentences   invariably   linger  longer  in   the  memory   of    the 

reader  than  long-drawn  arguments  and  high-sounding 
phrases,  l-'irsi,  get  plain  facts  of  the  goods  you  desire  to 
advertise.  Secondly,  gel  a  good  head  line  ihal  will  at- 
tract   people      to    them.      Thirdly,      follow    on    with    those 
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[acts,  stating  them  .is  clearlj  as  possible,  bul  be  sure 
and  avoid  technicalities  Fourthly,  -h  them  up  In  ■ 
clear,  clean,  readable  type  and  ii  you  can  add  an  illustra 
nun  so  much  the  better  Fifthly,  pul  a  bordei  round 
from  ad  i<>  keep  it  distincl  from  othei  people's  Considei 
this  bordei  .is  you  would  .1  frame  for  .1  picture;  remembei 
ihai     most     pictures  are  .ill   the  bettei    for  .1  mat     and 


leave  .1   little  white  space  between   the  bordei 

'  \  pe 


.Hid     the 


Novel  despise  the  ideas  ol  others  Some  ol  the  besl 
ad  writers  ol  the  age  can  trace  Lheir  success  largely  to  a 
careful   studj    .11    the  advertisements  ol    theii    contempoi 

.1  I  It's 

Remembei  Captain  Cuttle's  advice,  'When  found  make 
.1  note  hi".'  and  keep  .1  memo  hunk,  an  invaluable  thing  to 
the  person  who  writes  ads  The  main  cause  of  the  non 
appearance  ol  bright  ideas  m  advertising  comes  from  the 
1. hi  thai  it  is  impossible  (oi  .1  man  to  manufacture  ideas 
in  order  \  bright  catch-phrase  or  unique  headline  can- 
not be  always  coined  in  .1  moment  \n  advertising  writei 
maj  i>e  a  genius  bu1  he  must  have  time  to  think;  he  can 
not  always  give  ou1  brilliant  ideas  The  best  headlines 
ever  coined  have  been  those  ol  sudden  inspiration  and  il 
these  sudden    thoughts  are  not    made   note  of  at    once   thej 

1 1  >  awaj  tot  ever,  hence  the  ^reat  advisabilitj  ol  a  memo 
hook  to  preserve  them.  Sometimes  when  walking  upon 
the  street,  or  riding  on  .1  ear  some  trifling  yet  appealing 
incidents  present  themselves  that  would  well  form  the 
basis  to  a  good  advertisement,  or  some  scrap  of  convei 
sation  Boats  to  us  that  we  realize  would  make  a  hit  as  .1 

Headline        These   should   be   lotted   down   at    once,   anywhere 


Nevei  i", 1    >ie;lu  oi  the  fact   that     •  touch  ol  as 

makes   the   whole   world   km"   and    tune   wmi    advert 
-.one,  so  iii. 1 1    it    will   reach   the  hearts  ol   the  people 
want   foi   \  < 01 1   customers      It  1  li<-\   are   •••  high!)   cull 
that   thei   desire  the  classical    then  by   all  means  let   them 

\n    Artistic    l*rade   I'aper  Ad. 


A  Sensible  Ad. 


WM.    VOGEL    &    SON. 


Our       Conco.v.'    Shoulder    &rtd     "Closo"    Fitting    Collar. 

Here's  an  innovation  in  ready-to-wear  clothing- our  "Con- 
cave "  Shoulder  and  clo»e  fitting  collar. 

In  the  ordinary  ready-made  clothing  the  broad  shoulder  is  made 
by  padding  it  out  with  wadding,  but  the  trouble  is  that  this  wadding 
loses  its  shape  and  the  shoulder  sags,  and  it  is  more  or  less  clumsy. 

We  have  perfected  a  "Concave"  Shoulder  which  gives  the  broad, 
fashionable  effect  and  does  away  with  the  superfluous  padding. 

The  sh-peliness  and  width  of  our  "Concave"  Shoulder  is  in  the 
modelling  of  the  shoulder  itself,  and  It  will  always  retain  its  graceful 
lines. 

Another  important  feature  about  our  coats  is  the  close  fitting 
collar.  Every  one  knows  how  difficult  it  is  to  get  a  ready-made  coat 
that  fits  closely  around  the  neck.  Our  collars  are  all  hand  made  and 
are  worked  in  so  that  they  always  set  perfectly. 

Suits  made  with  our  "  Concave  "  Shoulder  and  close  fitting  collar 
in  all  the  modish  materials— $12.50  to  $35. 

Fall  overcoats-all  the  smart  lengths  made  with  our  "Concave' 
Shoulder,  close  fitting  collars,  cut  with  big  sleeves,  full  and  loose- 
$14.50  to  $30. 

WM.     VOGEL     m.     SON, 


BR.OADWAY. 


HOUSTON    ST. 


to  preserve  them  il  you  have  no  note  book  hand]  1  often 
iind  my  cuffs  an  invaluable  thoughl  preserver  doubtless  to 
•he  amusement  ol  m\  wash  lady 


have   the  classical,   bin    on   the  other  hand   il      rag-time 
airs  suit    them  best,   then  b>    all  manner  of  means  sing;  to 
them  in   "rag-time  "      \dapi    your  tune  to  the  times    .nut 

be    public. 

*       • 
* 

Sonic  years  ago  the  following  want  ad  appeared  in 
.1  Chicago  dailj 

It  the  la ' ■  >  Who  swiped  watch  and  umbrella 
from  l">  Canal  street  will  bring  back  watch  he 
will   gel    more   than   he  can   so;ik    it    foi 

This  is  the  "one  touch  ol  nature,  because  n  would  tic 
peculiarl)  intelligible  to  anj  'guy'  v.  bo  would  -swipe  .1 
watch  and  umbrella  "  The  man  who  wrote  it  may  not 
have  been  .1  professional  ad-writer,  but  be  would  have 
made  a  genius  a1  the  business  because  be  knew  (perhaps 
unconsciously)  bow    to  strike  the  right   note      That   is  the 

true    secret    ol    ,id  ver  t  isetnen  I     writing. 


Easter  will  soon  be  here      you  cannot  sound  the  Easl 
ei    note     100    strongh       The  season  ol  weddings  and   the 
proverbial   Easter  ha1   are    in   themselves  an  mspir 
and    then      you      haw    the   Spring   note  and    the   gift-giving 
also  to  sound    giving  you  the  opportunity  for  especi 
1II5    bright  and  profitable  advertising. 


Kastei    as  ,i   season  of  gift-giving   >ecms  \earh    gl 
in     importance       Easter  Sunday    has  evei    been    the  gala 
•  la\    lor   the  donning  of  new  and  more  COStlj 
the  herald  of  Spring-time  when  people  wake  up  and  put 
on  with  their  Spring  raiment   a   more   gencrou     and  more 
sunshiny  mood       It   is  well     thoret  hings 
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particularly      appropriate  .is  gifts  .is  well   as  fashionable      al  vmir  fate;  remember  it  generally  lies  in  pour  own  hand 
new    dress    goods.      Here    are    a    tew    headings    thai    may      and  can   be  remedied.     Smiles  are  better   than   frowns    in 

prove   of   assistance  :  m°s<    cases. 


MEN'S  AND  YOUNG 
MEN'S  SPRING  SUITS 


One  more  day  and  Easter  will  be 
here.  We  are  ready  for  you  and 
our  prices  enable  every  man  to  have 
a  new  suit  for  Sunday.  No  fancy 
prices  here,  and  above  all  no  fancy 
manufacturer's  name.  Just  our  own 
manufacture — made  up  under  our 
own  supervision  by  the  most  skillful 
workmen  in  Canada.      We  can  sell 

you  a  good  suit  for  $ that  no  one 

can  duplicate  for  $ ;  and  if  you 

care  to  pay  a  higher  price  we  can 
make  your  money  go  farther  than 
any  clothier  in . 


Two  well  assorted  ads   without  illustration. 

We  keep  your  clothes  pressed 

Free  of  charge  for  one  year. 

Washington,     March     24. 
Forecast  for  Arkansas:    Fair, 
wanner,  southerly  winds 

Why  Not 

Easter 

Is 

Verv 

an 

Easter 

w  VI  J 

Near 

Carpet? 

You  have  doubtless  de- 
cided  just    how   you    will 

Ami  the  average  man  wants 

have  the  Kasler  dress  and 

to  Hear   a    new    BUll  of  elothes 

at  that  time.     We've  prepared 
for  your  wants  t  horoughly  and 
cheaply  too.      All  the  season's 

bonnet    made     the    price 
you    will    pay    for    them 
and  how    pretty    they  will 

choieest  pickings  yon  can  fintl 

be.   Why  not  spend  a  little 

here,  ranging  in  price  from 
S5.00  to   $16.50. 

time  and  money  on  a  nice 
carpet  for  the  home  ?      It 
will    be    with    you    much 
longer  and  afford  ever  so 
much  more  comfort   and 
pleasure.      Choice  of  our 
Moquettes  at  90c.  a  yard. 

SPRINGY  NEC'KWKMt 
NOBBY    HATS 
STYLISH  SHIRTS 

Ostertag  Bros. 

Youi  Clothiers, 

8  Doors  from  P.O 

Arkansas  Carpet  and 

Furniture  Co. 

An  advertisement  was  submitted  to  me  the  other  day 
that  would  have  been  a  remarkably  good  ad.  had  it  con- 
veyed a  smile  instead  of  a  frown.  It  was  well-worded, 
but  it  was  a  bail  ail  because  ll  was  written  in  a  growl- 
ing, grumbling  vein*  Surely  11  is  just  as  easy  to  he 
pleasant  as  disagreeable.  If  not,  then  we  should  "assume 
a  virtue  it  we  have  it  not."  To  tell  the  public  how  bad 
trade    is    is    poor   policy.      Il    shows    that    it    trade    happens 

to  he  bad  with  vou  and  g 1   with  your  neighbor  there  is 

something  wrong  with  you,  a  screw    loose  somewhere.     If 
you  are  afraid   to  do  up-to-date  hustling,  do  not    murmur 


Don't  sit    round  with  hangin    lip  . 

That  is  sure  to  floor  you. 
Try  to  get  a  better  grip 

On  the  work  before  you  , 
Put  some  ginger  in  your  words 

When  you  greet  a  neighbor  . 
Throw  your  troubles  to  the  birds, 

Get  right  down  to  labor, 
An'  you'll  notice  ev'ry  day 
Things  is  comin'  right  your  way  " 


Adam  Schulz's  son,  a  Brooklyn  man,  certainly  hit 
upon  a  peculiar  way  of  attracting  attention  to  himself 
win  ii  he  used  this  cut  in 
his  advertising— i1  had  the 
ties iri  tl  effect  of  making 
people  remember  him  ant 
his  store.  In  these  latter 
days  thai  advertisement 
is  mos!  likely  to  he  suc- 
cessful w'uch  appeals  indi- 
vidually, .ividly  and  di- 
rectly to  the  consumer. 
Can  any  one  conceive  of 
anything  speaking  more  di- 
rectly and  effectively  to  the  hearts  of  men  than  the  gen- 
tle animal   whose   melodious    voice    is   heard    on    earth    but 

too   seldom. 

*        * 

Some  Smart  Spring  Sayings  and  Catch 
Phrases. 

Wearwell  wheel  wear. 

Soring   hats   nobby   and   stylish   from    brim     to   crown. 
Hints  of  seasonable  Spring  clothing    with  more     than  a 
hint   of  real  cheapness. 
An    Caster   Surprise   Sale. 
J  list    righl    lor  just    now. 

Slock    that    stands    the    lest    of    the   critical. 
These   Easter  goods    are    all   marked  at   a   new    price. 
A  .store  that   pleases  even    day. 
Sec  our  new  Spring  stock  al   its  best. 
Every   cent   counts  here. 
Nothing  finer  offered. 
Our  economy  sale. 
The  best    we've  sold. 

We  talk  of  them  as  good  for  they  are  good. 
Cut    to  a   bargain   price. 
Strong  claims   but    true  ones. 
A   righl   article  .it    a   righl    price. 
An   Easter  bargain  collection. 
The   place  where   the  best   is   found. 
Early   examples   of   Sprint;   excellence. 
The   things   that    make  us   friends. 
Exclusive  for   this  week. 
A  con. fort   in  Springtime. 

A    raincoat   is  a  good    thing   to   lay   up   for  a   rainy  day. 
Sinai:    Easter   things   tor  smart   people. 
A    week   filled  with   bargain  days. 
Bright    prospects   lor  bargain  hunters. 
Not    one   bargain    but    many. 
Heath    for   Eastei . 
Righl    pi  ices   I  o  all . 

A    limited  number  but   unlimited   value 
Preparations  for  Easter. 


M.r.i,  ioo4  DRY   GOODS   RfiVIF.W 

Just  a  Few  Thousand  Pieces 

They  are  a  "Snap    that  you   will 
not  get  again  this  year: 

Louise  Wrapperettes. 

Swansdown   Wrapperettes. 

Queen's  Twill   Wrapperettes. 

N.  N.  C.    Reversible  Wrapperettes. 

N.  F.  Salsburys,  for  Wrapperettes  and  Costumes. 

A.  A.  Wrapperettes. 

B.  B.   Wrapperettes. 
Kimona   Cloths. 

L.  S.  Dress  Sateens,  Navy  and  White,  Black  and  White, 

and   Fancy. 
N.  S.    Fancy   Dress   Sateens. 
Taffeta   Foulards. 

All    the   above    lines   of  well-known    goods   in    the    most    saleable   patterns. 

WRITE    FOR    PRICES. 

Our   travellers    will    have    samples    in    a    few    days. 

We  will  have  a  full  range  of  samples  in  Rooms  F  and  6,  King 
Edward  Hotel,  Toronto,  on  the  25th  Feb.  and  following  days. 

We  have  the  very  latest  and  best  Summer  Goods  in  Linen  Toile, 
Belfast  Repp,  Knicker  Suitings,  Embroidered  Linen  for  Suitings; 
also  Fancy  Muslins  and  Ginghams,  Domestic  and  Imported. 

THREE  THINGS  TO   REMEMBER 

That    we    are    admittedly   the    Dress    (roods    House    of   Canada. 

That    we   carry    stock   of    every    sample   of  goods  shown. 

That  oar  range  for  Sprittg  and  Summer  IQ04  is  better  than 
ever,  and  onr  buyer  is  now  in  Europe  making  weekly  ad- 
ditions   to    it. 

BROPHY,  CAINS  &  CO. 

MONTREAL. 
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GOOD     ADVERTISING 

DEPARTMENT    OF 

CORRESPONDENCE    AND    CRITICISM 


This  department  is  specially  conducted  by  Nora  Laugher  for  the  benefit 
of  advertiserhthroughout  Canada.  It  invites  correspondence  on  all  matters 
relating  to  advertisements  and  advertising.  It  requests  copy  of  advertise- 
ments for  suggestion,  criticism  or  review:  it  also  requests  sample  advertis- 
,1'im nls  for  reproduction  in  these  columns.  Its  aim  is  to  be  of  practical  value 
to  advertisers. 


R.  &  (h  li  is  poor  polity  lu  advertise  in  any  journ- 
al or  paper  because  the  rates  are  low.  Circulation  and 
the  elass  of  readers  should  be  carefully  studied.  If  the 
paper  tloes  no!  gel  into  Hie  hands  of  the  people  you  want 
to  reaeh  (and  I  do  not  think  the  one  you  mention  does) 
it   is  money   wasted   to  advertise  in  it 

*  * 

.J.  .1  Your  booklet  is  a  very  fair  specimen.  The 
cover  is  exceptionally  attractive.  You,  doubtless,  realize 
'hat  if  dress  indicates  the  person,  business  literature  is 
,i   key  to  the  character  of  firm  and  business  standing. 

*  * 

.J  W.  lv:  Your  four-page  folder  is  a  good  announce- 
ment and  ought  lo  bring  business  if  wisely  distributed 
II  is  quite  breezy  enough  and  says  pointedly  and  in  good 
form  just  what  you  want  people  to  know.  I  would  make 
an  exception  of  the  heading  of  the  fourth  page,  as  it  is 
loo  near  the  ver^e  of  slang,  and  rather  weakens  what  is 
otherwise  a  good   announcement. 

*  * 

L).  R.  A.:  Your  circulars  for  criticism  reached  me  too 
late  for  last  issue.  1  have  to  speak  in  very  commendable 
terms  of  your  announcement,  which  is  not  only  very  well 
pu1  together  as  to  literary  construction,  but  the  typo- 
graphical make-up  is  effective  and  modern.  Such  an- 
nouncements, if  carefully  placed,  cannot  fail  to  bring 
business.  The  distribution,  however,  must  be  carefully 
looked  after,  or  the  best   results  will  not   be  attained. 


II     &    H.    13.:      Your   ad    sent     for    the   criticism   of    this 
department     is    very    good,     though    I    do    not    think   it     is 

A  good  one  for  shoes. 


Serviceable  Shoes  for  School  Boys. 

A  good,  healthy  schoolboy  will    wear   out 
any  shoes  soon  enough. 

But  he  won't  wear  out  a  pair  of  our  kind 
as  soon  as  some  other  kinds.  That's  be- 
cause our  shoes  are  strongly,  honestly  made 
of  good  wear-resisting  leathers — no  skimp- 
ing, no  shoddy  worked  in  at  unseen  places. 
And  then  again,  they're  so  good-looking 
and  comfortable  that  the  boy  will  like  them 
and  take  better  care  of  them. 

Because  of  our  large  bu>ing  through  our 
two  stores,  we  buy  lower  than  other  stores, 
and  you'll  find  in  consequence  that  we  can 
give  you  equally  good  shoes  for  less  money, 
or  better  shoes  for  the  same  money,  as  compared  with  other 
stores. 

Boys'  school  shoes,  $1,  $1.25  and  $1.50  per  pair. 


statement.     I    take   the  liberiv    of   reproducing   the  ad     in 
another  column. 

* 

J.  F.  B.:  Your  half-page  ad.  sent  for  criticism  of  this 
department  is  very  creditable,  especially  for  a  person  who 
has  only  been  writing  atls.  for  six  months.  Y'ou  have  pin 
a   considerable    amount     of   snap   and    vim    into    it    and     it 


EASTER   MILLINERY. 

The  display  in 
our  millinery  show- 
room is  now  at  the 
height  of  its  per- 
fection and  com- 
prises assortments 
that  would  do 
credit     to     larger 

cities  than . 

Side  by  side  with 
a  select  lot  of 
dainty  imported 
hats,  there  is  an 
array  of  the  handi-. 
work  of  our  own 
expert  trimmers 
that  has  been  pro- 
nounced to  be 
most  creditable.  A 
goodly  assortment  of  the  most  fashionable  shapes  in  untrimmed 
millinery  and  an  immense  selection  of  the  newest  things  in  flowers, 
foliage  and  stylish  trimmings  of  all  kinds  await  your  choosing. 
Our  experienced  milliners  are  prepared  to  have  your  order  filled 
promptly  in  a  way  that  is  sure  to  please. 


strengthened  by  such  statements  as  "at  a  mere  trifle  of 
the  actual  cost  "  People  now-a-days  know  that  this  is 
most     improbable,     consequently     rather     weakens   other 


should  certainly  bring  satisfactory  results.  If  you  find 
advertising  does  not  pay  when  done  on  such  lines  as  your 
ad.  indicates  you  must  get  beneath  the  surface  and  find 
the  reason  why.  Are  your  lines  just  what  the  people 
want  ?  This  depends  much  on  your  buyer.  Are  your 
prices  right,  so  that  the' public  will  not  pass  you  by  and 
go  to  your  neighbor,  who  gives  closer  prices,  or  send  to 
the  big  Toronto  departmental  stores  ?  Are  your  sales- 
people affable  and  accommodating  to  customers  ?  If  these 
and  other  conditions  that  will  suggest  themselves  to  your 
mind  are  favorable  good  advertising  cannot  help  paying, 
though  it  is  just  possible  that  conditions  may  be  such 
that  it  is  difficult  to  definitely  estimate  its  real  value. 
Hul  stopping  it  usually  means  more  business  for  your 
competitor.  I  would  have  reproduced  your  ad.  in  these 
pages  last  month,  but  it  came  too  late. 


F.  W.  H.:  Your  letter  and  circulars  are  received,  but 
I  have  not  had  the  copies  of  local  papers  referred  to. 
They  should  be  addressed  to  me  personally,  care  of  Drv 
Goods  Review,  as  otherwise  they  are  liable  to  be 
"dumped"  with  the  endless  number  of  "exchanges,"  and 
not  reach  my  desk.  Your  "February  Sale"  circular  is 
very  good  as  to  matter,  ll  is  'might  and  well  balanced 
from  a  literary  standpoint  and  this  free  use  of  price  quo- 
tations and  cuts  to  illustrate  the  lines  advertised  com- 
bine to  make  an  effective  circular.  There  is  room  for  de- 
cided improvement  in  the  compositor's  work  and  the 
style  of  type  used.  This  is  the  weakest  point  of  the  cir- 
cular, and  it  is  a  point  of  very  great  importance,  as  the 
seeting  up  of  a  circular  or  ad.  has  much  to  do  with  its 
being  carefully  read.  You  should  insist  on  thoroughly 
modern  type  and  first-class  style  in  composition. 
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Knox,  Morgan  &  Co., 


WHOLESALE    DRY    COODS 


Hamilton,  Ont. 


Opportunity  is  a  great  thing 

AVAIL  YOURSELF  of  the  chance  to  see  our  stock  at  its  best  this  month. 

WE  ARE  MAKING  great  strides  in  the  Departments  that  coin  most  $  and 
cents  tor  the  Buyers. 

KEEP  OUR  NAME  at  the  head  of  your  want  list. 

WE  GIVE  QUICK  DESPATCH,  and  save  time,  which  means  to  you  an 
increase  in  sales  and  profits,  this  is  better  than  many  so  called  "special  offerings"  that 
mean  nothing  to  you. 

Some  lines  worth  noting  in  want-book  : 


Men's  Overalls, 

'10"  Bib  or 

Bibless, 

$8.00 

Men's  Overalls, 

'138"  9-oz. 

double  front, 

- 

'.»..")(► 

Boys'  Overalls, 

- 

214-$3.2£ 

»  ;  216 

4.50 

Check  Smocks, 

- 

$4.50 

:  $5.50 

:   6.00 

Grey  Covert  Reefers,  wate 

rproof,  double- 

>reasted,18.00doz. 

Work  Shirts, 

VY224- 

6.50 

Silk  Stride  Shirts, 

S228     $7.00; 

M272- 

-  8.75 

Cashmere  Hose, 

6- fold  knees,  W66  $2. 

25  :  W6! 

>  -+.."><> 

We  out-class  everything  in  these  lines. 


Fall  Underwear 

A  splendid  range  in  travellers'  hands. 

Buy  now,  it  is  more  satisfactory  to  buy  before  putting  left-overs  away  tor 
Summer.  We  solicit  liberal  orders  on  the  ground  of  having  the  best  values  in  the 
Trade. 
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are 


exclusive  in  manufacture 

and  design. 

We  are  tKe  leading  House  for 

RAINPROOF  GOODS 

TKe  Latest  Novelties. 

Our  Mr.  Haley  will  he  at  the  Windsor 
Hotel,  Montreal,  during  the  months  of 
March,  April  and  May,  with  a  full  col- 
lection of  the  above  lines. 

Law,  Russell  &  Co., 

LI  n  I  TED. 

BRADFORD and LONDON 

lti 
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H  •  v i« w 


BEST   THINGS    FROM   THE 
MAGAZINES 


IMPERIAL  PURPOSES  AND  THEIR  COST. 

AKK  lie  sufficiently  s;i t'»-u;na r<lc<l  .'  There  are  con 
tending  theories.  One  party  holds  thai  a  two- 
power  standard  is  enough  for  all  probable  con- 
tingencies, that  is.  a  navy  equal  to  the  combin- 
ed Beets  of  any  two  naval  nations  of  the  first 
class;  a  mil  her  advocates  a  i  h  ree-power  standard;  both  sides 
lake  fighting  value  as  their  (esi  and  not  numbers  merely. 
We  need  nol  enter  into  the  discussion  hut  may  proceed 
to  consider  what  probable  cost  would  be  thrown  on  the 
Empire  by  the  transference  of  Imperial  protection,  as 
already  defined,  to  the  common  account. 

The  problem  is  a  mixed  one,  including  interest  and 
capital,  annual  and  permanent  outlay,  which  should  be 
reduced  to  terms  of  \early  payments.  For  this  purpose, 
we  may  assume  that  the  battleships  number  00  and  COSl 
£1,000,000    each:    that     the    proportion    of    cruisers    to    act 

with  them  is  likewise  (id,  according  to  the  recommenda- 
tion «'i  the  late  committee,  and  their  average  value  t.'7">o.- 
000;  that  they  shall  be  accompanied  by  a  similar  number 
of  destroyers  worth  £50,000  apiece:  and  that  subsidized 
steamers,  according  to  Lord  Charles  Beresford's  sugges- 
tion, are  utilised  as  scouts.  To  this  one  should  add  the 
present  value  of  the  coaling  stations:  but,  as  that  point 
can  scarcely  be  determined.  I  represent  it  by  a  nominal 
figure.  The  capital  account  to  be  transferred  would  then 
stand  as  follows : 

60    battleships    at    61,000,000    £60,000,000 

60    cruisers    at    £750,000    45,000,000 

50  destroyers  at    £50,000    3,000,000 

Coaling  stations  or  naval  bases   65,000,000 

Total £173,000,000 

Yearly  instalments  at  live  per  cent,  will  pay  off  the 
debt  in  a  reasonable  time,  one-half  being  reckoned  for  in- 
terest and  the  other  as  sinking  fund.  The  separation  of 
interests  involved  in  dividing  local  from  Imperial  defence 
will  afford  a  sound  basis  for  the  operation  of  a  sinking 
fund.  The  amount  coming  to  it  yearly  would  be  £4,375,- 
000.  If  this  sum.  as  il  arises,  were  lent  at  I  wo  and  a  half 
pel    cent,    to   the   colonies   for  such    defence    works   as   they 

require,  we  should  at  once  accumulate  our  fund  on  good 
security  and  fortify  our  Empire  on  terms  thai  would  nol 
bear   loo   heavily  on    his   Majesty's   subjects   beyond    the 

realm.  Hut.  passing  this,  the  total  payment  on  capital 
acci  unt  would  be  £8,650,000.  'In  this  should  be  added 
a  sum  for  maintenance,  repairs,  and  so  forth,  but  that  I 
can  only  represent  by  a  nominal  figure  in  the  following 
estimate,  inasmuch  as  I  have  searched  the  public  accounts 
in  vain  for  the  average  yearly  eosl  of  a  fully  equipped  and 
manned    battleship,    cruiser   and    destroyer    respectively. 


Payment    sapital   account,     interest      ami 

sinking    furid £8,650,000 

.Maintenance,    etc 8,600,000 

Expense  of  colonial   stations    3,000,000 

T"I;|1-  •. £20,250,000 

One  may  call   it    £24,000,000  in   all.  of  which   £3,500,000 
have  immediate  bearing  on  commerce  and  are  reproduc 
tive;  the  rest   i-  regulative  or  protective. 

BULLS  AND  BEARS. 

Bverybod]      Magazine 

Am  LL  in  Wall  street  is  a  hopeful,  genial,  philanthro- 
pist who  paints  the  inline  with  a  rosy  hue,  ami  ait- 
vises  his    friends    to   buj    stocks.      Incidentally     be 

owns   stocks   lor    which   he  desires   a    rising   market 

A    "hear"    is   a    desp lenl     calami!  \ -how  lcr     who     smells 

financial  disaster  alar  oB.  He  warns  his  mends  ti 
their  stocks  before  the  bottom  drops  om  of  everything— 
incidentally  he  calculates  to  buy  slocks  at  less  than  their 
intrinsic  value  Every  business  man,  whether  in  or 
out  of  Wall  street,  must  he  either  a  "Hull  or  a  Hear 
The  buyer  must  talk  depreciation  to  purchase  advantage- 
ously, and  the  seller  must  he  sanguine  to  make  a  prolit 
"Bulls"  are  the  constructive  advance  agents  of  pros- 
perity. They  make  business  organizations,  co-operation 
out  of  competition  and  billion-dollar  industries  All  real- 
Is  great  financiers  are  "Hulls"  in  temper  amen  1  When 
the  public  gets  too  eager,  the  dyspeptic  "Hear"  comes 
along  and  reminds  them  of  the  over-production  of  securi- 
ties, the  inflation  of  values  and  the  signs  of  commercial 
depression.  Ask  a  "Hear"  what  he  thinks  of  the  financial 
outlook,  and  he  will  say  :  This  country  will  sweat  blood 
before  man)  months,  and  before  the  year  is  over  it  is 
likely  that  thousands  of  men  who  are  now  employed  will 
he  idle  Request  a  "Hull"  to  give  his  opinion  of  the 
future  and  he  will  say:  I  know  that  the  stock  market  has 
heavily  discounted  business  conditions.  Almost  every 
stock  listed  on  the  exchange  is  far  below  lis  intrinsic 
value.  Stocks  will  he  held  for  higher  prices,  there  may 
he  reactions,   hut    the  general   tendency   will  be  upward. 


IS  COMMERCIALISM  IN  DISGRACE. 

Atlantic  Monthly 

JN  the  recent  months  we  have  witnessed  a  national  out- 
burst of  mingled  indignation  and  cynicism  because  the 
poker  mask  has  been  torn  from  certain  giddy  schemes 
of  "high  finance."  01  terms  in  current  use  few  have  met 
with  such  a  torrent  ol  literary  abuse  as  "commercial- 
ism In  its  present  bad  sense  commercialism  has  come 
to  stand  tor  the  passion  of  gam.  when  it  becomi 
in  itself,  inclusive  ol  accompanying  incidental  frauds 
\et    men   go    into    business    with    the    \en    ,li  m     of 

making  money       Multitudes    of     them   have  high  and  un- 
selfish motives  about   the  use  to  which  the  m  .ill  be 
put   when  gamed,   such  as  the  support   and  ed  i   the 
family,  the  hope  of, enriching  the  community  hie  by 
etc      To  say  that   men  go  into  hu  ines     solely   for  mi 
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conceals  more  truth  than  it  discloses.  True,  the  first  ob- 
jecl  is  not  to  do  good,  bul  to  gel  money,  and  it  is  this 
primary  and  engrossing  aim   which   brings  it    into  conflid 

with   those   who  arc  striving  first    for  other   ideals 

So  long  as  the  money  motive  acts  on  its  own  plane,  it  is 
without  offense;  once  it  trespasses  on  other  ground,  con- 
flict   arises   so   far    as   it    essays    to   dominate  there..., 

No  symbol  of  what  man  "desires  has  quite  the  fascination 
that  attaches  to  money.  As  no  other  it  opens  the  way 
to   every    satisfaction,     save    the     rarest    and    highest,    for 

winch     ordinary     folk    do    not    agonize Because      the 

most  dazzling  prizes  in  Ibis  kind  are  connected  with  the 
market  and  trade  ambitions  men  flock  thither  and  play 
the  game  according  to  their  character,  as  they  play  love, 
war  or  politics.  Again  it  is  the  essence  of  the  whole 
gambling  spirit  to  get  an  advantage  without  an  equiva- 
lent. Yet  from  top  to  bottom  this  temper  pervades  so- 
ciety. 

FARMING  AS  AN  OCCUPATION. 

(William  Jenning<  Bryan  in  Cosmopolitan.) 

FARMING  is  an  independent  way  of  living,  compared 
with  work  in  the  city.  ...  It  requires  less  capi- 
tal to  begin  work  upon  a  farm  than  to  enter  into 
any  other  sort  of  independent  business,  and  one  can 
usually  obtain  farm  land  on  shares,  whereas  for  any  mer- 
cantile pursuit  it  is  necessary  to  pay  rent,  often  in  ad- 
vance. .  .  .  All  the  members  of  the  family  can  assist 
in  farming,  and  that,  too,  without  hardship.  .  .  Life 
upon  the  farm  is  healthful.  .  .  .  The  habits  of  indus- 
try and  application  acquired  upon  the  farm  are  valuable 
capital,  no  matter  to  what  occupation  or  profession  the 
mind  is  turned.  .  .  .  Farm  life  cultivates  hospitality 
and  generosity,  and,  without  entirely  removing  tempta- 
tion, gives  parental  influence  a  chance  to  strengthen  the 
child  before  the  seeds  of  disobedience  are  implanted  by 
evil  associations.  .  .  .  The  farmer  learns  early  in  life 
the  true  basis  of  rewards.  By  having  to  give  a  dollar's 
worth  of  labor  for  a  dollar's  worth  of  product,  he  is 
taught  that  service,  to  be  fair,  must  be  reciprocal.  .  . 
The  husbandman  is  also  the  most  reliable  political  factor 
in  the  nation.  He  is  the  best-informed  and  the  most 
independent  of  all  who  take  part  in  political  life.  .  .  If 
the  father  is  able  to  start  his  son  in  business  with  ten 
thousand  dollars,  what  business  is  so  safe  as  farming  ? 
Given  a  young  man  with  a  thorough  education,  good 
habits,  willingness  to  work,  and  a  desire  to  make  him- 
self useful,  where  can  he  fare  belter  than  on  a  farm? 
He  can  apply  his  brains  to  the  enriching  of  the  soil,  to 
the  diversification  of  his  crops,  and  to  the  improvement 
of  his  stock,  and,   at    the  same  time,   give   reasonable  in- 


dulgence to  his  taste  for  reading  and  study.  He  will 
have  all  that  contributes  to  health  of  body,  vigor  of 
mind,  and  to  cultivation  of  the  heart— what  occupation 
or   profession  can  offer  him   richer   rewards  ? 


HOW  MEDICINES  "GOTO  THE  RIGHT  SPOT." 

(Literary  Digest  i 

RECENT  experiments  show  that  the  white-blood 
corpuscles,  besides  absorbing  liquid  poisons  and 
foreign  bodies,  destroying  old  or  worn  out  cells, 
and  carrying  food-substances  to  the  tissues,  also  fulfill 
a  very  important  function  in  distributing  medicinal 
drugs  to  all  parts  of  the  body.  The  place  where  they 
transport  these  substances  varies  according  to  circum- 
stances. In  health  these  blood  corpuscles  carry  the  drug 
to  the  liver  and  marrow.  In  illness  they  carry  it  to  the 
affected  points.  The  drugs  are  also  carried  with  special 
insistence  to  certain  organs.  Different  organs  attract 
different  drugs  :  the  liver,  iron  ;  the  thyroid  gland, 
arsenic  and  iodin  ;  while  the  skin,  spleen,  and  other 
organs  seem  to  constitute  regions  of  choice  for.  several 
chemical   substances. 


FINANCIAL  CONDITION  OF  RUSSIA. 

outlook. 

AT  first  sight  the  financial  position  of  Russia  would 
seem  to  be  fairly  strong.  Her  credit  is  good  not- 
withstanding a  public  debt  of  something  over  $3,- 
300,000,000— less  than  that  of  England  by  about  $500,- 
000,000.  The  Government  holds  a  reserve  of  $400,000,000 
in  gold,  while  the  gold  in  circulation  amounts  to  $340,- 
(100,000.  In  view  of  the  possible  demands  of  a  long  war, 
however,  it  is  important  to  know  how  nearly  the  limit  of 
possible  taxation  throughout  the  country  has  been  reach- 
ed. When  England  wanted  money  for  the  South  African 
war  she  increased  the  income  tax  from  eight  pence  in  the 
pound  to  one  shilling  and  three  pence.  Russia  has  no  such 
resource.  The  tax-paying  power  of  her  people  has  for 
years  been  steadilv  decreasing,  and  many  signs  show  that 
under  no  circumstances  could  much  more  be  wrung  from 
them  than  is  being  taken  now.  Of  course  England  did  not 
raise  even  the  greater  part  of  the  money  required  for  the 
South  African  war  by  extra  taxation;  she  raised  loans 
also.  Russia  has  the  same  resource,  but  under  very  dif- 
ferent conditions.  A  country  having  a  large  margin  of 
self-taxing  power  can  get  money  when  a  country  that  has 
reached  the  limit  will  have  great  difficulty  in  finding  an 
obliging  lender.  It  remains  to  be  seen  how  Russia,  which 
lias  entered  on  a  contest  with  Japan,  will  do  her  financing 
especially  if  the  struggle  is  a  prolonged  one. 
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Important  to  Tailors*  Clothiers 

Black  Italians,  Alpaca,  Mohair  and  Lustre  Linings  in 


[[PERMANENT  FINISH  1 


THE    MERITS    OF  THIS   FINISH   ARE- 
1.    Proof  against   Damp   Cloth   and   Hot-pressing   Iron. 
2     Finish   and   Handle   unequalled   by   any   other   Process. 
3.    Goods  kept   in   stock  gain   in   appearance. 

GOODS  ARE  STAMPED  ON   THE   BACK  AT   REGULAR   DISTANCES. 

S.KIRK  &  SONS'  PERMANENT  FINISH 

Facsimile  or   St»mi> 

STRENCTH   UNEQUALLED 


SUPPLIED   BY  ALL  THE   LEADING   HOUSES   IN 

Bradford,London,Manchester,GIasgow. 
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HONESTY  IN  BARGAIN  SALES. 

By  W    L.  A. 

THE  merchani  who  runs  his  business  without  a 
bargain  sale  escapes  temptations  which  press 
hard  on  the  one  who  attempts  to  bring  custom 
or  improve  his  business  by  means  of  special 
prices  for  certain  days.  The  success  of  a  bar- 
gain sjilc  depends  mostly  upon  the  amount  of  reduction 
from  the  regular  price,  and  in  the  knowledge  of  this  is 
the  danger  of  the  merchant  "  boosting  "  regular  prices  so 
that  he  can  make  an  attractive  reduction. 

This  scheme  may  he  worked  many  times  without  a  dis- 
covery of  the  scheme,  but  a  single  case  of  over-marking 
when  found  out  will  do  inestimable  damage.  This  is  par- 
ticularly the  case  in  towns  and  smaller  cities,  the  larger 
centres  of  population  being  less  promptly  influenced  on 
account  of  the  number  of  customers  possible.  With  some 
few  merchants  this  method  of  managing  a  bargain  sale 
has  become  s<>  common  as  to  crowd  out  all  qualms  of  con- 
science, that  inconvenient  overseer  being  won  over  by  the 
though!  that  at  any'  rate  the  quoted  price  is  a  bargain, 
and  the  marked  regular  price  has  nothing  to  do  with  the 

transaction. 

The  Risk  Involved. 

Apart  from  the  right  or  wrong  of  the  thing  there  is 
such  a  risk,  that  it  is  a  wonder  it  ever  occurs.  A  woman 
buys  a  piece  of  goods  for  59  cents  at  a  bargain  sale  that 
was  advertised  and  marked  as  worth  a  dollar.  She  takes 
it  home  and  is  well  pleased  with  her  purchase,  so  pleased 
that  she  shows  it  to  a  friend  and  remarks  on  the  "snap" 
she  got.  This  friend  unfortunately  has  perhaps  priced 
the  very  same  cloth  at  some  former  date  and  remembers 
distinctly  that  the  regular  price  was  then  only  65  cents, 
and  she  does  not  hesitate  to  inform  the  woman  who 
bought  it.  The  result  is  that  two  customers  have  learnt 
of  the  deception  used,  and  one  is  so  angry  at  being  imposed 
upon  that  she  eagerly  circulates  the  story.  The  raise  in 
the  regular  price  in  this  example  is.  of  course,  far  greater 
than  is  usually  made,  but  the  principle  involved  is  just 
the  same  if  it  were  ten  cents  instead  of  35. 

If  the  advertisement  truthfully  states  that  the  regular 
price  is  65  cents  and  the  special  50,  and  the  same  princi- 
pal is  followed  throughout  the  rest  of  the  bargains,  that 
merchant  is  sure  to  soon  come  out  prominently  before  the 
public  in  favorable  contrast  with  him  who  endeavors  to 
beguile  people  into  paying  nine  cents  for  a  ten  cent  article 
which  has  been  raised  to  12  cents. 

Irregularities  in  City  Stores. 
It  is  unfortunate  that  this  general  truth  does  not  apply 
so  strongly  to  stores  in  large  cities.  The  ill-effects  of  a 
discovered  mismarking  are  to  some  extent  overcome  by 
the  placing  on  sale  of  a  few  articles  thai  arc  really  very 
cheap,  and  on  which  the  proper  prices  have  been  marked. 
These  real  bargains  bring  ;i  crowd,  who  nevertheless  are 
cautious  about  buying  unless  they  know  the  regular  prices 
without  trusting  to  what  is  marked.     A  large  department 


store  in  a  large  city  recently  tried  the  experiment  of 
omitting  the  regular  prices  from  their  advertisement,  con- 
fining themselves  to  the  cut  prices.  This  continued  for 
perhaps  a  month,  when  it  was  to  be  noticed  that  a  return 
was  made  to  the  old  style  of  inserting  both  regular  and 
bargain  prices"  The  inference  is  that  they  first  felt  some 
■  alms  of  conscience  at  the  advances  they  felt  compelled 
to  make,  and  tried  the  omission  of  regular  prices,  but  a 
month's  trial  convinced  them  that  in  a  large  city  there  are 
always  many  who  will  continue  to  be  imposed  upon.  The 
possibility  of  discovery  was  in  this  firm's  case  less,  on 
account  of  the  fact  that  every  day  had  its  run  of  bar- 
gains, and  few  could  be  sure  what  were  regular,  and  what 
bargain 'prices. 

With  some  it  has  become  so  common  to  overmark  that 
only  moderate  care  is  taken  to  conceal  it.  At  a  recent 
'  book  sale,  full  sets  of  certain  authors  were  advertised  at 
half  price.  The  very  first  set  examined  and  offered  at 
$6,  regular  $12,  showed  distinctly  that  the  former  price 
had  been  rubbed  out  and  the  $12  written  over  it  — and 
below  it  faintly  appeared  the  figures  $6.50.  This  was  too 
glaring,  however,  to  pass  muster  and  the  night  saw  few 
sales  made.  It  is  an  ignorant  buyer  who  can  be  imposed 
upon  $5.50  in  a  $6.50  article. 

The  Sample  Scheme. 

Another  too  common  bargain  day  event  is  the  showing 
of  a  different  article  to  what  was  advertised.  An  ad- 
vertisement glowingly  worded  and  describing  a  very  de- 
sirable and  attractive  bargain,  may  be  found  to  refer  to 
a  line  that  upon  close  inspection  is  revealed  as  of  decidedly 
inferior  quality.  Some  customers  will  perhaps  fail  to 
notice  it  at  all,  and  some  not  till  afterwards,  and  the  ad- 
vertiser argues  that  the  effect  will  wear  off,  he  has  sold 
his  goods,  they  may  pass  as  properly  described,  or  he  has 
gained  something  by  getting  the  people  into  his  store.  To 
anyone  else  this  reasoning  appears  the  height  of  folly. 

Still  another  plan  is  to  show  a  sample  as  described  in 
the  advertisement  and  fill  the  order  with  a  different  qual- 
ity, the  proper  and  improper  line  never  being  seen  to- 
gether. Two  ladies  recently  visited  a  large  store  to  pur- 
chase  some  advertised  ribbons.  A  roll  was  shown  and 
proved  satisfactory.  Some  yards  were  ordered  and  the 
clerk  going  to  another  part  of  the  counter,  and  taking  a 
roll  out  of  a  box,  proceeded  to  measure  off  the  required 
amount.  The  ladies  walked  over  and  thinking  they  saw 
some  difference  in  the  quality,  asked  for  the  original  roll. 
The  saleslady  went  to  yet  it.  but  while  on  her  way  back, 
the  head  of  the  department  (a  lady)  snatched  it  from  her 
hand  asking  her  what  she  was  doing  with  that.  Needless 
to  say  the  ladies  left  without  making  a  purchase.  The 
same  dishonest  scheme  is  sometimes  worked  by  showing 
one  quality  in  the  window  and  another  on  the  counters. 
This  is  more  difficult  to  detect  but  will  seldom  pass  un- 
noticed by  someone. 

Deception  But  Not  Falsehood. 
It    can  scarcely  be  called  honest   to  advertise  a  certain 
sale  as  including  articles  worth   from  $5  to  $10  to  sell  at 
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Shippers'  Directory 

OF  CREAT   BRITAIN   AND   IRELAND. 
THIRTY-NINTH     YEAR     OF     PUBLICATION. 

i.    Alphabetical  List  of  Exporters,  giving  Places  of  Shipment  and  class 

of  goods  snipped. 
2.    Index  to   Export  Section,  giving  alphabetical  list  <>(   goods   with 

names  of  ghlpp 
8,    List  of  Trade  Marks. 
4.    Alphabetical  list  of  Manufacturers,  according  to  their  trades  and 

towns 

Price  :    15s.  6d.  Nett. 

LONDON  .    DEAN  CQl  SON,  Ltd., 
160a,    FLEET  STREET,  E.  C. 


CONSPICUOUS 
ADVERTISING 


Vour  advertising  will  be  conspicu- 
ous it  u  excels  thai  ol  ]  our  cor 

We  design  and  write  consplcuousl } 

g i  advertising     business-bringing 

,;i'i\  ertlslng. 

Let  us  lake  chaw  of  your  n«- -.\  - 
paper  advertising  or  prepare  your 
other  advertising  matter,  We  will 
make  it  Interesting  and  attractive- 
make  it  excel. 

We  will  work  with  you  for  Increas- 
ed trade. 

Write  ne  to-day 


CHILD  &  FALL 

78  W.   Chestnut  St.. 
WAKEFIELD,  MASS. 


Good  Judgment  Saves  Money  in  Business. 


THE 


Dry   Goods   Merchant 


JPJ? 


who  investigates  our  method  of  dyeing  and  finishing  faded,  worn,  or  out-of-date 
goods  will  profit  by  it.     It  means  that  instead  of  your  shelves  being  littered   up 

with  this  elass  of  goods  at  a  loss  yon  have  these  goods  made  into  salable  Stock  in 
attractive  colors.  Even  an  expert  can't  always  tell  the  goods  we  have  handled 
from  new  stock. 


R.  PARKER  &  CO. 


Dyers  and  Finishers, 

HEAD  OFFICE  and  WORKS, 

787-791   YONGE  ST., 


TORONTO. 


Dry   Goods 

Review 


PROGRESSIVE  RETAILING 


M. 


;K.  190-4 


$4,  when  only  one  $10  article  is  shown  and  the  rest  are  all 
around  the  $5  mark.  Strictly  speaking  no  falsehood  is 
told,  but  there  is  deception  and  wilful  deception  in  such 
an  advertisement  unless  the  reader  is  given  to  understand 
that  tew  of  the  higher  price  are  offered.  This  is  often 
supplemented  by  the  statement  to  a  prospective  purchaser 
that  all  the  higher  priced  ones  have  been  already  sold. 
As  this  sometimes  happens  almost  as  soon  as  the  store  is 
opened  on  the  day  of  the  sale,  it  shows  that  these  articles 
were  never  on  sale,  but  that  the  salesman  has  been  prepar- 
ed to  make  this  excuse. 

It  is  in  the  resisting  of  the  temptation  to  yield  to 
some  one  or  more  of  these  dishonest  methods,  that  the 
strength  of  character  of  the  merchant  is  shown,  and  the 
stability  or  instability  of  his  business  is  assured.  A  sale 
of  a  $5  article  of  much  depreciated  value  at  $4.99  under 
the  inducement  of  a  marked  up  $8  regular  price  is  not  a 
cause  for  congratulation  to  the  seller,  but  rather  for  fear 
of  the  risk  he  runs  of  being  found  out,  and  the  conse- 
quences of  such  a  discovery. 

HAVE  YOU  NOTICED? 

SOME  men  hustle  and  don't  succeed.  Why  is  it  ?  asks 
Advertising  World.  Some  men  succeed  without  ap- 
parently working  very  hard  to  gain  success.  Why  is 
it  ?  Each  merchant  wonders  why  he  doesn't  get  along 
better,  or  wonders,  perhaps  (hut  this  is  rare)  why  he  gets 
along  so  well.  Each  man  knows  his  own  capacity  and 
believes  he  will  be  able  to  get  his  own  establishment 
above  the  point  of  ordinary  business  standing.  Each  man 
thinks  he  is  most  entitled  to  perch  on  the  top  round  of 
the  ladder  of  success  and  crow  over  his  position.  But 
some  one  is  going  to  be  disappointed  in  these  expecta- 
tions. Some  one  is  certain  to  feel  that  he  has  not  been 
granted  the  reward  that  ought  to  belong  to  him.  Why  is 
it  ?  Given  a  community  of  merchants  of  equal  ability, 
of  equal  energy  and  determination,  and  if  one  gets  more 
business  than  another  it  will  be  purely  accidental.  But 
every  community  has  some  merchant  who  is  better  fitted 
for  the  business  of  life  than  his  neighbors;  some  merchant 
who  knows  how  to  make  business  increase  while  the  other 
men  are  merely  hoping  for  good  times  to  come.  It  is 
pleasant  when  good  things  conic  to  anyone,  but  it  is 
more  satisfactory  when  the  good  things  come  as  a  result 
of  effort.  The  merchant  who  works  is  more  likely  to  suc- 
ceed than  the  man  who  merely  waits  and  hopes.  The 
merchant  who  has  faith  in  his  business  and  pushes  it  to 
the  limit  will  have  large  returns.  It  takes  hustle  to  suc- 
ceed. The  man  who  keeps  after  the  business  so  that  the 
business  will  grow  will  have  time  to  stop  and  congratu- 
late himself  over  what  he  has  done  and  will  have  the  feel- 
ing of  pleasure  which  comes  to  one  who  has  done  his 
share  of  work  and  accomplished  his  ends  with  .judgment. 
It  all  depends  on  the  man,  the  community  and  the  stock; 
but  the  man  is  the  main  point  since  he  can  make  his  com- 
munity and  stock  what  he  will. 


THE   EVIL  OF   OVERBUYING. 

By  W    E     l>:ivis 

Till';  retailer  should  be  taught  conservatism  in  buying 
and  enterprise,  in  selling  methods  by  his  trade  paper, 
and  in  no  uncertain  tone.  If  a  trade  paper  fails  in 
this  duty  it  fails  in  an  important  pari  of  its  mission.  The 
time  is  fast  going  when  the  retailer  who  fills  his  ware- 
houses with  goods  in  the  Fall,  just  to  be  sure  and  have 
enough,  can  succeed.  He  must  play  closer  to  the  cushion, 
and  he  will  be  taught  it  in  the  hard  school  of  experience 


if  he  learns  it  in  no  other.  He  must  pay  more  attention 
in  bis  buying,  and  more  attention  to  the  condition  of  his 
stock.  The  retailer  who  during  the  next  ten  years  can- 
not get  away  from  his  old  habits  will  do  like  scores  are 
doing  to-day,  quitting  the  business  because  they  see  little 
in  it.  But  there  will  be  plenty  more  to  take  their  places 
whose  ideas  of  what  the  business  ought  to  bring  and 
methods  to  be  used  will  be  framed  under  different  con- 
ditions. 

The  time  will  never  come  when  lectures  on  overbuying 
will  be  out  of  date,  but  ten  years  from  now  the  percent- 
age of  retailers  wise  enough  to  let  the  wholesaler  carry 
the  stock  until  they  need  it,  will  have  greatly  increased. 
The  devil  with  his  temptations  may  not  be  looking  for 
greener  pastures,  but  he  will  wonder  how  the  grass  grew 
so  short  in  some  sections  of  the  old  field 


WHY  CERTAIN  LINES  WERE  BOUGHT. 

THERE  must  be  a  reason  why  in  buying  stock,  certain 
things  were  bought.  There  must  be  a  reason  why,  in 
placing  the  stock  before  the  people,  certain  things  are 
such  as  will  commend  themselves  to  the  one  who  is  look- 
ing for  that  which  is  worth  buying.  In  conducting  busi- 
ness it  is  natural  that  a  merchant  should  have  what  peo- 
ple want  and  should  want  people  to  have  what  he  offers. 
In  making  the  stock  move  it  is  reason  more  than  any  oth- 
er one  thing  that  is  responsible  for  the  moving.  If  the 
goods  are  right  and  marked  at  prices  that  are  reasonable 
people  will  be  glad  to  know  it.  The  merchant  would  also 
be  glad  to  have  them  know  it.  The  surprising  thing  is 
that  so  many  merchants  fail  to  tell  what  is  most  attrac- 
tive about  the  goods.  They  fail  to  say  wherein  the  goods 
should  be  appreciated  by  those  looking  for  real  values. 
They  fail  to  give  a  reason  which  will  make  goods  attrac- 
tive to  the  bargain  hunter.  This  is  foolish.  The  people 
want  to  know  what  there  is  attractive  about  the  goods. 
They  want  to  know  when  they  are  selling  at  a  low  point 
and  why  it  would  be  better  for  them  to  buy  to-day. 
Knowing  this  to  be  the  case  the  merchant  ought  to  under- 
stand the  advantage  of  putting  good  into  the  announce- 
ments so  that  the  people  may  be  benefited  by  buying  at 
that  store. — Advertising  World. 


\\1  E   heal' 


EDUCATION  AND  BUSINESS. 

that  a  higher  and  more  liberal  education  is 
needed  for  the  business  man.  Put  the  boy  out, 
it  is  said,  and  let  him  paddle  his  own  canoe.  That 
is  a  great  mistake.  It  has  been  said  with  great  truth 
that  popular  education  is  the  greatest  of  all  inventions 
and  that  commerce  is  the  greatest  science  of  the  age.  In 
the  old  days  we  got  our  education  as  we  could  pick  it  up. 

We  are  coming  in  contact  with  new  propositions— there 
must  be  a  new  set  of  men  with  a  new  education  to  keep 
time  with  labor  and  capital.  We  need  a  man  who  can 
sit  down  and  evolve  plans  that  will  meet  the  new  busi- 
ness complications. 

We  need  a  good  business  man,  well  up  in  applied  sci- 
ence, geography  and  other  qualifications  which  only  an 
educational  institution  can  give  him.  He  must  be  a  man 
who  can  see  the  possibilities  of  his  own  line  of  work  and 
what  the  world  can  bring  to  it,  and  then  be  educated  to 
bring  out  that  which  is  best. 

Commercialism  should  now  be  classed  with  the  great 
professions,  journalism,  law,  medicine  and  literature.  The 
business  man  of  the  future  must  combine  the  university, 
the  library  and  the  workshop.  They  must  work  together 
as  the  head,  the  arm  and  the  body.— Robert  H.  Ogden, 
Manager  of  the  Wanamaker  stores. 
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A  Cood  Time  to  Buy  when 

Stocks  are  Fresh. 

Delays  May  Provo  Expensive. 


We  will 


Special  Shirting  Values. 
Spocial  Flannelette  Values. 
Special  Wrapporotte  Values. 


n 


save  you  time  and 


Money 


If  you  are  looking  for  Novelties  in  Spring  and  Summer  Dress 
Materials,  we  believe  that  we  have  the  right  things,  at  the  right 

time  and  price.  A  line  to  our  Mail  Order  Department  will 
bring  you  clippings  of  the  smartest  things  shown  in  Cotton  Wash 
or  Wool  Dress  Materials.  We  wish  to  direct  special  attention 
to  our  range   of  r„l:KTUI, 

New  Mercerised  Mattings,  15°  to50c 


Mercerised  Brocaded 
PolisKed  Yarn  Canvas 


Vestings 


nothing 
nicer 
Known. 


all  Leaders,  to  retail,  12/2,  15,  18,  20,  22%,  25,  35  <3c  50c. 
Linen   NickerS,  a  promised  leader,  popular  colors,    -     25 


In   1:1.1   Ml. 

c. 


Intimation.: 


Owing  to  the  Baltimore  Conflagration  of  recent  date,  the  delivery  of  our  Celebrated 
AMERICAN  WORK  SI1IRT  may  be  delayed.     The  manufacturers  have  assured 

as  that  no  expense  will  l»e  spared  in  executing  all  orders  in  good  season. 

JOHN  H.  GARLAND,  SON  &  CO., 


P.S.-No  Charge  for  Packing 


Wholesale  Dry  Goods, 

OTTAWA,  CAN.     | 
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ALWAYS  AT  THE  TOP 


Have  you  placed  your  Spring  order  for  Men's  and  Women's 

Collars? 

If  not,  do  it  now. 

Do  not  procrastinate.       Get  busy  on  your  Collar  wants. 

Your  competitor  has  bought  his  ! 

We   have   the   novelties   and    we   are  getting  the  orders  for 

them  by  every  mail. 

Spring  Millinery  Openings  will  soon  be  here. 

Are  you  ready  ? 

.      We  are. 


^ 


I  he  Williams,  Oreene  &  Rome  C>o 

BF.RLIN,    ONTARIO. 
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WHITEWEAR    AND 
CORSETS 


etc.,   characterise   the   narrower   insertions   and   edgings 
One  handsome  pattern  shows  bunches  of  cherries  and  1 1 1 « - 
outline  of  the  bunches  of  fruil  forms  the  edge  of  the  lace, 
Another  novel   pattern   show,  a   deep  top  or  ground   of 
dotted  net,  while  the  edge   is  ol    medallions  of  the  lace. 


I  I'A  I  l.l'K's  will  be  wise  to  keeps  sharp  eye  on 
their  white  wear  departments,  and  to  Bee  thai 
lines  are  full  bud  Btocks  complete,  as  manufac 
turere  are  only  covered  for  their  cottons  up 
i"  July,  and  after  thai  will  have  i"  go  into  the 
market  for  cotton  goods.  As  there  is  no  prospect  of  ;i 
decline  in  the  price  of  cotton,  when  the  presenl  Btock  in 
the  manufacturers'  hands  are  exhausted  a  sharp  advance 
in  the  price  of  wbitewear  will  be  probable,  and  lines  that 
are  now  selling  at  $7.50,  can  nol  possibly  be  sold  at  less 
than  $9.  That  is.  for  garments,  that  have  the  proper 
amount  of  cotton  in  them,  that  are  properly  cut,  are  of  a 
proper  size,  and  well  and  honestly  made.     It  is  true  the 

raw   cotton  market   is  lower  than  the  highest   point   touched. 

but    it    is  still   abnormally   high,  while  the   manufactured 

product     has    not     appreciated    to    the    same    extent     as    the 

raw  article. 

•  * 

These  will  he  poiuis  that  later  on  it  will  pa>  well  the 
buyer  to  watch  carefully,  as  it  is  solely  due  to  the  pains- 
taking efforts  of  these,  manufacturers  thai   make  a  good 

article,  and  that  are  aiming  each  vear  to  raise  their  stand- 
ard that  the  ready-made  trade  for  white  wear  has  grown 
to  the  proportions  that  it  has  attained  at  the  present  time, 
and  whitewear  of  this  idass  is  the  only  kind  that  will 
build  up  a  paying  trade,  as  women  will  not  stand  for 
skimpv,  and  badly  cut  whitewear,  any  more  than  they 
will  for  garments  that  have  to  he  nearly  made  over  after 
each  wash. 

*  * 

It  is  the  honestly  made,  honestly  cut  garment,  the  make 
that  a  customer  will  ask  for  season  after  season,  that 
builds  up  your  trade.  It  is  very  nice  to  have  a  little  label 
made  for  so-and-so  tacked  to  every  piece  of  whitewear 
you  sell,  hut  it  does  not  carry  the  weighl  or  give  the  guar- 
antee that  does  the  name,  or  trade  mark  of  a  manufac- 
turer whose  goods  are  known  for  excellence  from  one  end 
of  the  Dominion  to  the  other,  for  when  a  man  puts  his 
distinctive  name,  or  brand  on  an  article  he  is  going  to 
take  care  that  it  will  enhance,  and  not  detract  from,  his 
reputation.  And  it  is  a  good  thing  lor  both  retailer  and 
customer  t"  have  the  manufacturer  so  mark  his  goods. 


The  new    Valenciennes  Bre  verj    line  in  the  mesh,  and 
'''I-  is  on,.  ,,i  t|lr  ,-hief  characteristics,  marking  the  laces 

show  n    as   new    |  his   Reason  . 


Particular  attention  i-  beiiui  paid  to  the  manufacture 
■  I  dainty  bridal  sck.  and  man}  novelty  features  are  being 


Novelties    for    Summer    selling    are    How    in    course    of 

preparation,    both    in    whitewear.    lingerie    waists    and    in       introduced   into  them e  of  which   i>  a    fall  of  deep  lace 

shirt    waist    suits    of    wash    materials,    ami    travellers    will       from    the   elbow    that    veils    the   arm      in   a    dainty    manner 


soon   he  going    the    round    with    samples   for   the   mid-sea 

son's    trade. 


when  is  dropped,  tint   reveals  when   it    i>  raised 


MR    COSBIF,  IS  THEIR  AGENT 
The    Dr\    <; U   Review   inadvertently  omitted   in   the 


The  new   whitewear  is  largely  lace  trimmed,  and  a  iiiiin- 
berol   novelty  patterns  in  fine  Valenciennes  lace  have  been 

imported    to    trim    the    mid-season    whitewear.       Some    of  'asl    is>,,<'   'l|('   name,   in    the   write-up  of  the   new    premises 

these   show   insets  of  drawn    work,  ami    many   novelties   in  "'   J»S  ■    Black  &   Co.,  manufacturers  of  handkerchiefs 

patterns.     Floral  and  fruit  patterns  that  are  only  slight-  fancy  linens.  Belfast,  Ireland,  of  R.    II.   Cosbie,  their  re- 

l.\    conventionalised  are  the  most   numerous  and   popular,  presentative   in   Toronto.      Mr.    Ccsbie's  ..'lice   is   ,,,   the 

particularly  in  the  wide,   lace,,  while  drawn-work  wheels,  Carlaw  Building,  Wellington  street,  west,  Toronto. 
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Cbe  Draper 
of  Australasia, 

The  Organ  of  the  Drapery  and  Kindred 
Trades  of  the  Antipodes. 

SUBSCRIPTION  $2.50  PER  ANN. 

post  free  to  any  part  of  the  world.     A  handsome 
Diary   is  presented  free  to  annual   subscribers. 


Fink's  Buildings. 
Post  Office  Chambers. 


Publishing  Offices  : 

Melbourne, 
Sydney, 

American  and  Canadian  inquiries  will  receive  prompt  attention 

if  sent  to  the 

British  Offices  :  42  Cannon  St.,  London,  E..C 

Specimen  Copies  free  on  application. 


BATTING 


Guaranteed  free  from  threads  and  other 
weak  and  lifeless  stock. 


NORTH  STAR, 
CRESCENT  and 
PEARL 

COTTON  BATTING 

Quality  for  this  season  still  better  than 
ever.  The  best  at  the  price.  Made 
of  good  pure  cotton — not  shoddy. 

Ask  for 

North  Star,  Crescent 
and  Pearl  Batting. 


Establshed   1785. 


BEE  HIVE 
Knitting  Wools 


MADE     BY. 


J.  &  J.  BALDWIN,  & 
PARTNERS,   Limited, 

HALIFAX,  ENG. 

The  Oldest  Established  and  Largest  riakers  of 

All  Kinds  of  Knitting  Wools 

KNOWN   ALL  OVER  THE  CIVILIZED  WORLD. 


REGISTERET 


Scotch  Fingering 
Wheeling 

Petticoat  Fingering 
Soft  Merino 


Berlin  Fingering 
Balmoral  Fingering 
Merino  Fingering 
Soft  Knitting  Wool 


Vest  &  Silk  Vest  Wools 
Lady  Betty 
Shetland 
Andalusian 


All  of  the  BEE  HIVE  Brand,  and  also  Red  Letter  BB  Scotch  Fingering 


Cocoon  and  Eider  Wools 

Pyrenees 

Fleecy 

Dresden 

Mending 


Especially  adapted  for  Hand  and  Machine  Knitting. 

We  claim  that  they  will  knit  further  and  wear  longer  than  any  other  make. 
Now  Qualities :     BEEHIVE    Cocoon    and     Eider    Wools. 

Wholesale  Only. 


-igenf 


^Send  for  Samples. 
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THE  PSYCHOLOGY   OF  ADVERTISING 

ns  w  vl.li:i;  l>   900T1     k  i  I  Piyoholofj  In  Northwastan  I  alrenltr,  fa  Tin   .\n» Honthlj 


1-*  1 1  E  only  method  ol  advertising  known  to  the  an 
cients  was  the  word  ol  mouth  The  merchant 
who  had  wares  to  offer  broughl  them  to  the 
gate  "i  .1  city  and  there  cried  aloud,  making 
the  worth  ol  his  goods  known  to  those  who 
were  entering  the  city,  and  who  might  be 
Induced  to  turn  aside  and  purchase  them,  We 
are  nol  more  amused  !>y  the  simplicity  ol  the  ancients 
khan  we  are  amazed  al  the  magnitude  ol  the  modern  sys- 
tems ol  advertising  Prom  the  day  when  Boaz  took  his 
s t ami  by  the  gate  to  advertise  Naomi's  parcel  ol  land  by 
crying,   "Ho,  turn  aside,"   to  the  day  when  Barnum 

lulled  the  towns  lor  his  three-ringed  circus,  the  evolution 
in  advertising  had  been  gradual,  but  it  had  been  as  ureal 
as  thai  from  the  anthropoid  ape  to  P.  T.  Barnum  him- 
self. 

\s  soon  as  printed  symbols  were  invented  the  adver- 
tising man  made  use  ol  them  to  give  publicity  to  his 
merchandise.  We  find  advertisements  engraved  on  walls 
and  tombs,  written  on  parchment  and  papyrus,  and  print- 
ed by  the  first  printing  presses.  Although  these  various 
forms  ol  advertising  were  employed,  but  little  thoughl 
and  care  seem  to  have  been  expended  upon  them.  Posters, 
painted      signs,      si  reel  car     placards,    booklets,    calendars, 

almanacs,  handbills,  magazine  and  newspaper  advertising 
have  now  become  tonus  ol  advertising  so  well  established 

that  we  look  upon  them  as  a  ncceslity,  anil  are  surprised 
to  learn  that   most  of  them  are  modern  innovations. 

The  tirst    advertisemenl    printed    in    English  appeared    in 

tlie  Imperial  Intelligencer  in  .March,  it; is.  Advertising  in 
magazines  was  not  begun  until  comparatively  recent 
times  For  instance,  the  tirst  advertisement  appeared  in 
Harper's  Magazine  in  1864.  In  this  magazine  more  space 
has  been  devoted  to  advertising  during  the  past  year  than 
the  sum  total  of  space  of  the  twenlv-lour  vears  from  1861 
to  1887.  inclusive  Indeed,  advertising  may  be  said  to 
have  been  in  its  swaddling  clothes  until  about  the  year 
1887-  The  most  rapid  development  has  taken  place  during 
the  last  fifteen  years.  The  change  has  been  so  great  that 
the  leading  advertisers  say  that  in  comparison  with  i" 
day  there  was  in  existence  fifteen  years  ago  no  advertis- 
ing worthy  ol  the  name 

The  gain  in  the  quantity  ol  advertising  can  be  seen  by 
observing  the  increase  in  the  number  of  pages  devoted  to 
advertisements  in  any  of  our  publications  The  month  of 
October    is    regarded    as    the    typical    month,    therefore     we 

present  the  number  of  pages  devoted  to  advertisements  for 
the  month  of  October  m  Harper's  Magazine  for  each  yeai 
from  the  first  appearance  of  advertisements  in  that  maga- 
zine to  the  present    time  :     1864,    i  \ ;    '65,   2,   'till.   '<,    " ♦; 7 ,   6; 
L-3;   'tilt.  5   1-3;   '70,    l.\;    '71.  .U,   '72,   1,   »73,   1,    '71, 
u,   -7:..  it.   '76,   0;   '77,  0;   '78,  »'.   '79,  0;   '80    0      SI     0      - 
1  |.   '83,  8J;   'si.  B;   '85,   l  \l.  '86,   20;   '87,  37;   '88,  54 
hi.  73;   '91,  801;   ''»-■  87;   '93.   TT^     ''"•  75};   '95, 
'96,  7:-!.    :>7.  80};   '98,  81$;   '99,   106};    1900,  971;   '01,  93J; 
"j.   128;   '03,   1  II 

It  will  be  noticed  in  the  data  as  given  above  that  dur- 
ing the  years  of  special  prosperity  there  was  a  \ery  meat 
increase  in  'he  volume  of  advertising  while  there  was  but 
a  slight  falling  of!  following  a  financial  depression.  The 
increase  was  not  pronounced  until  about  1887,  but  from 
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tti.it   tunc  "ii  n   has  been  very    marked,  not  onlj    in  Hai 

but    in  almost   all  ol   our  publicat  ii 
There   has   not    only    been   an    increase    in    the    numbci      ol 

advertising  pages  in  the  individual  publications,  but  the 
number  of  publications  has  increased  enormously  "i  recenl 

years.  The  increase  ol  population  in  the  I  nited  Stale, 
has  been  rapid  during  the  last  fifty  years,  but  tin-  increa  e 
in    the   total    iiumbci    m    copies  "i    the   dilien-.it    publications 

has  been  main    fold  greatei      Thus  the  distribution  of  the 
(opies  of  these  periodicals  to  each  individual   wi 
lows  : 

In     18511    each    individual    received      on    the    average      18 
copies  from   one  or   more  of   these   periodicals,    in    I860     J'1 
ni   1870,  39;  in   1880,   II,   in   1890,  71,  m   1900,    I0i 

A  significent  cause  of  this  increase  is  the  reduction    in 

the  subscription  price  which  is  made  possible  because  ..i 
the  profit  accruing  to  such  publications  from  their  adver- 
tisements.    The   total   income  secured   from   subscriptions 

for  all    these   publications   last    year    was   less   than    the  am 
ount   paid  for  the  advertising  pages.     We  have  this  current 

year  about     20,000     periodicals    curving  advertisements, 

each   with  a  constantly   increasing   number   ol    pages  devot 

id  to  them,  and  with  a  rapidly  advancing  ra'e  secured  for 
each  advertisement  In  addition  to  this,  the  increase  is 
phenomenal  in  the  use  of  booklets,  posters,  painted  Bigns, 
street-car  placards,  almanacs,  and  man]  other  form 
advertising.  One  linn  is  supposed  to  have  distributed 
25,000,000  almanacs   in  a   single  vear. 

The  expense  connected  with  these  various  forms  "I  ad 
vertising  reaches  far  into  the  millions.  One  authority 
puts  the  total  annual  expenses  of  printed  forms  of  adver- 
tising at  six  hundred  million  dollars.  This  sum  does  not 
seem  to  be  an  exaggeration.  Mr.  Post  spends  as  much  as 
six  hundred  thousand  dollars  annually  in  advertising  his 
food  products.  One  million  dollars  was  spent  last  year  in 
advertising  Force  Over  six  hundred  thousand  dollars  is 
spent  annually  in  advertising  Avers  remedies,  and  over 
one  million  dollars  in  advertising   Peruna. 

The  advertising  rate  has  been  advanced   repeatedly    in 
many  magazines  during  the  last   few  years.     Firms  which 
formerly  paid  but   one  hundred  dollars  for  a  full-page  ad- 
vertisement   in    the   Century    Magazine  now    pay    two   hun- 
dred and   fifty  dollars  for   the  same  amount    of  space      The 
Ladies'    Home    .Journal    has    increased    its   advertising   rate 
lo   six    dollars   for   a    single   agate   line    (there   are   fourteen 
agate    lines    to    the   inch),    the   width   of   one  column,    for   a 
single   insertion.      The  cost    of  a   full    page   fur   a    singh 
sue  is  four   thousand  dollars      The  Proctor  &   Gamble  ('" 
have   made   a      three   years'     contract    for  a   single   page   in 
each    issue,    to    he    devoted    to    the    advert  lsemeiit    of    [vory 
Soap       For    this   space    they    pay    four    thousand    dollars     a 
month,    lorn   eight    thousand   dollars   a    vear.   and    one   hun- 
dred  and   forty-four   thousand  dollars  for   the  term  of  three 
vaers        Think  ol    the   risk   a   firm    runs   in   investing     foul 
thousand  dollars   in   a   single  page  advertisement  '     How 
can    they   expect    lo  get    back    the  equivalent    of  such  a    sum 
o|  monev   from   a   single  advertisement    ' 

The  dav    of  reckless,   sporadic,   haphazard   advertising   i^ 
rapidly  coming  to  an  end  so  far  as  maga  ine  advertising 
is  concerned.      Although   the   number  of   pages   d< 
advertising   in  our  best   maga/i 
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the  last  ten  years,  the  number  of  firms  advertising  in 
these  same  magazines  has  decreased.  The  struggle  has 
been  loo  fierce  for  anv  bu1  (lie  strongest.  The  inefficient 
advertisers  are  gradually  being  eliminated,  and  the  sur- 
vival of  the  lit  test  seems  io  he  a  law  of  advertising  as  it 
is  of  everything  else  that  develops. 

The  leaders  of  the  profession  feel  that  their  work  has 
grown  iill  it  is  beyond  their  control  and  comprehension. 
They  have  been  successful,  and  hardlv  know  how  it  has 
all  come  about.  The  men  who  have  been  the  most  suc- 
cessful are  often  the  ones  who  feel  most  deeply  their  in- 
ability to  meet  new  emergencies.  They  believe  that  there 
should  be  some  underlying  principles  which  could  help 
them  in  analyzing  what  thej  have  already  accomplished, 
and  assist  them  in  their  further  efforts.  As  their  entire 
object  is  to  produce  certain  effects  on  the  minds  of  pos- 
sible customers,  it  is  not  strange  that  they  have  turned 
to  psychology  in  search  of  such  principles.  Traditionally 
the  practical  business  man  scouts  at  theory.  Psycholoiv 
to  the  popular  mind,  is  something  devoid  of  all  practical 
application,  related  to  metaphvsics,  and  suited  only  to 
the  recluse  and  the  hermit.  If  ever  there  was  ground  Io 
expect  sarcastic  and  pessimistic  prophecies  from  the  hard- 
headed  business  man,  it  was  when  it  was  proposed  to 
establish  advertising  on  a  theoretical  basis  deducted  from 
psvoholoev.  Such  adverse  criticism  has,  however,  been 
the  exception.  The  American  business  man  is  not  afraid 
of  theories.     He  wants  them,   and   the  more  the  better. 

In  1895  in  one  of  the  leading  advertising  journals  ap- 
peared the  following  editorial  :  "Probably  when  we  area 
little  more  enlightened,  the  advertisement  writer,  like  the 
teacher,  will  studv  isvchologv.  For,  however  diverse 
their  occupations  mav  at  first  sight  appear,  the  advertise- 
ment writer  and  the  teacher  have  one  great  object  in  com- 
mon—to influence  the  human  mind.  The  teacher  has  a 
scientific  foundation  for  his  work  in  that  direction,  but 
the  advertisement  writer  is  really  also  a  psychologist. 
Human  nature  is  a  great  factor  in  advertising  success, 
and  he  who  writes  advertisements  without  reference  to  it 
is  apt  to  find  that  he  has  reckoned  without  his  host." 
The  man  who  penned  this  editorial  was  a  practical  adver- 
tiser, but  he  admitted  of  no  incongruity  between  the  prac- 
tical and    the  theoretical. 

In  response  to  this  felt  need  on  the  part  of  the  adver- 
tiser, several  students  of  psychology  have  tried  to  select 
those  principles  of  psychology  which  might  be  of  benefit 
to  the  advertiser,  and  to  present  them  to  the  advertising 
world  through  pamphlets,  magazine  articles,  public  ad- 
dresses/and, in  one  case  at  least,  by  means  of  a  book. 

The  method  employed  by  the  psychologist  in  attempt- 
ing to  give  advertising  a  theoretical  basis  has  been  quite 
uniform.  He  has  first  analyzed  the  human  mind  into  its 
various  activities,  then  analyzed  advertisements  to  dis- 
cover what  there  is  in  them  that  may  or  may  not  awaken 
the  activity  desired.  This  method  can  best  be  under- 
stood from  an  example.  For  an  illustration  we  shall  con- 
sider Mental  Imagery  as  understood  by  the  psychologist 
and   in   its  application  to  advertising. 

The  man  who  is  born  blind  is  not  only  unable  to  see 
objects,  but  he  is  equally  unable  to  imagine  how  they 
look.  After  we  have  looked  at  objects  we  can  see  them 
in  our  mind's  eve  with  more  or  less  distinctness,  even  if 
our  eyes  are  closed  or  the  object  is  far  removed  from  us. 
When  we  imagine  how  an  absent  object  looks  we  are  said 
io  hav  a  visual  image  of  it.  We  cannot  imagine  how  a 
thing  looks  unless  we  have  actually  seen  it  in  our  previ- 
ous experience.  The  imagination  can  take  the  data  of 
former  experience  ami  unite  them  into  new  forms,  but  all 
ihe  details  of  the  new  formation  must  he  taken  from  the 
former  experience  of  the  individual. 


The  man  who  is  born  deaf  can  neither  hear  nor  im- 
agine what  sounds  are  like.  Whatever  we  have  heard,  we 
can  live  over  again  in  imagination— we  can  form  auditory 
images  of  it.  We  cannot  imagine  any  sound  which  we 
have  not  actually  heard,  although  we  can  unite  into  new 
combinations  Ihe  sounds  and  tones  which  we  have  experi- 
enced. 

I  can  imagine  how  beefsteak  tastes,  but  I  cannol  im- 
agine the  taste  of  hashish,  for  in  all  my  past  experience  I 
never  have  tasted  it,  and  do  not  even  know  which  one  of 
my  former  experiences  it  is  like.  If  I  knew  that  it  tasted 
like  pepper,  or  like  pepper  and  vinegar  mixed,  I  could 
form  some  sort  of  an  image  of  its  taste;  but  as  it  is  I 
am  perfectly  helpless  when  I  try  to  imagine  it.  I  can, 
with  more  or  less  success,  imagine  how  everything  tastes 
which  I  have  eaten,  but  I  cannot  imagine  the  taste  of  a 
thing  which  1  have  not  touched  to  my  tongue.  Analogous 
descriptions  could  be  given  of  images  of  movements,  of 
smell,  of  touch,  of  heat,  of  cold,  of  pressure,  and  of  pain. 

We  have  no  direct  knowledge  of  the  minds  of  our 
neighbors;  we  assume  that  their  thinking  is  very  much 
like  ours,  for  their  actions— outward  expressions  of 
thought — are  so  similar  to  ours.  It  was  formerly  assum- 
ed that,  given  any  particular  object  of  thought,  all  norm- 
al minds  would  reach  the  same  conclusion  concerning  it, 
and,  furthermore,  the  different  stages  in  the  line  of 
thought  and  the  "mind  stuf!"  would  be  the  same  through- 
out. Such  a  conception  is  wholly  false.  Normal  minds 
reach  different  conclusions  under  apparently  identical  out- 
ward circumstances,  but  there  is  a  greater  difference  in 
the  terms  of  thought,  or  the  mind  stuff  with  which  the 
thinking  is  done.  One  man  thinks  in  terms  of  sight.  He 
is  said  to  be  "eye-minded."  His  thinking  is  a  rapid  suc- 
cession of  pictures.  When  he  thinks  of  a  violin  he  thinks 
rather  how  if  looks  than  how  it  sounds. 

Another  man  thinks  in  terms  of  sound.  He  is  "ear- 
minded."  His  thinking  is  a  succession  of  sounds.  When 
he  thinks  of  his  friends  he  hears  their  voices,  but  cannot 
possibly  imagine  how  thev  look.  lie  does  not  know  that 
there  are  other  possible  forms  of  thought,  and  so  assumes 
that  all  people  think  in  terms  of  sound  as  he  does.  If  he 
should  describe  a  battle  his  description  would  be  full  of 
The  roar  and  tumult  of  the  strife.  Another  man  is 
"motor-minded."  He  thinks  in  1erms  of  movements 
Even  when  he  looks  at  a  painting  he  whispers  inaudibly 
to  himself  a  description  of  the  painting.  Later  when  he 
describes  the  picture  to  a  friend  he  may  do  it  in  the 
terms  which  he  whispered  to  himself  when  he  was  look- 
ing at  the  picture. 

Thus  it  has  been  found  that  there  are  great  personal 
differences  in  normal  individuals  in  their  ability  to  form 
certain  classes  of  mental  images. 

In  a  former  age  the  seller,  the  buyer,  and  the  com- 
modity were  brought  together.  The  seller  described  and 
exhibited  his  wares.  The  buyer  saw  the  goods,  heard  of 
them,  tasted  them,  smelt  them,  felt  and  lifted  them.  He 
tested  them  by  means  of  every  sense  organ  to  which  they 
could  appeal.  In  this  way  the  buyer  became  acquainted 
with  the  goods.  His  perception  of  them  was  as  complete 
as  it  could  be  made.  In  these  latter  days  the  market- 
place has  given  way  to  the  office.  The  consequent  separa- 
tion id'  buyer,  seller,  and  commodity  made  the  commercial 
traveller  with  his  sample  case  seem  a  necessity.  But, 
with  the  growing  volume  of  business,  and  with  the  in- 
creased need  for  more  economical  forms  id'  transacting 
business,  the  printed  page,  as  a  form  of  advertisement, 
has  superseded  the  market-place,  and  is,  in  many  cases, 
displacing  the  commercial  traveller.  In  this  transition 
from  tin1  market-place  and  the  commercial  traveller  to 
the  printed   page,   the  advertiser  must   be  on  his  guard  to 
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rvc  as  many  as  possible  ol  t lie  good  features  ol  the 
oldei  institutions  in  the  two  older  forms  ol  bartei  -ill 
the  st'iiscs  of  the  purchase]  were  appealed  "to,  II  possible, 
and  in  addition  to  this  the  word  ol  mouth  ol  the 
u.i  added  to  increase  the  Impressions,  and  in  call  special 
attention  to  the  strong  features  ol  the  commoditj  In 
the  printed  page  the  word  ol  mouth  is  the  onlj  feature 
winch  is  ol  necessity  entirely  absent  Indeed,  the  printed 
page  cannot  appeal  di recti j  to  anj  ol  the  Benses  except 
the  <-\r.  but  the  argumenl  maj  be  "i  such  a  nature  thai 
the  reader's  senses  are  appealed  to  indirectly  through  his 
imaginat  ion 

The  functi I    "in     nervous    system  is  to  make    us 

aware  ol  the  sights,  sounds,  Feelings,  tastes,  etc.,  ol  the 
objects  in  our  environment,  and  the  inure  sensations  we 
receive  from  an  objeel  the  better  we  know  it.  The  nerv- 
ous system  which  dues  no1  respond  to  sound  or  *,o  any 
other  of  the  sensible  qualities  is  a  defective  nervous  sys- 
tem. Advertisements  are  sometimes  spoken  ol  as  the 
nervous  system  ol  the  business  world.  That  advertise- 
ment of  musical  instruments  winch  contains  nothing  10 
awaken  images  oi  sound  is  a  defective  advertisement. 
That  advertisement  oi  foods  which  contains  nothing  to 
awaken  images  of  taste  is  a  defective  advertisement.  As 
our  nervous  system  is  constructed  to  nive  us  all  the  pos- 
sible sensations  from  objects,  so  I  he  advertisement  which 
is  comparable  to  the  nervous  system  must  awaken  in  the 
reader  as  many  different  kinds  of  images  as  the  objeel 
itsell   can  e\cite. 

A  person  can  he  appealed  to  most  easily  and  most 
effectively   through     his    dominating   imagery.     Thus  one 

who  has  visual  images  that  are  very  clear  and  distind 
appreciates      descriptions      of     scenes.      The    one    who    has 

strong  auditory  imagery  delights  in  having  auditory  im- 
ages awakened.  It  is  in  general  best  to  awaken  as  many 
differenl  classes  of  images  as  possible,  for  in  this  way 
vaneiv  is  given,  and  each  reader  is  appealed  to  in  the 
sorl  of  imagery  which  is  the  most  pleasing  to  him,  in 
winch    he    thinks   most    readily,   and    by    means   of   which   he 

is  most  easily  influenced. 

One  of  the  great  weaknesses  of  the  presenl  day  adver- 
tising is  found  in  the  fact  thai  the  writer  of  the  adver- 
tisement fails  to  appeal  thus  indirectly  to  the  senses. 
Now  many  advertisers  describe  a  piano  so  vividly  that 
the  reader  can  hear  it  '.'  How  many  food  products  are  SO 
described  thai  the  reader  can  taste  the  fond  ?  How  many 
advertisements  describe  a  perfume  so  that  the  reader  can 
smell  it  ?  How  many  describe  an  undergarment  so  that 
the  reader  can  feel  Ihe  pleasant  contact  witli  his  body? 
Many  advertisers  seem  never  to  have  thoughl  of  this,  and 
make  no  attempt    at   such  descriptions. 

The  cause  of  this  deficiency  is  twofold.  In  the  lost 
place,  it  is  not  easy  in  type  to  appeal  to  any  other  sense 
than  that  of  sighl  Other  Hum  visual  images  .ire  difficult 
lo  awaken  when  Ihe  means  employed  is  the  printed  page 
In  the  second  place,  the  individual  writers  are  deficient 
in  certain  forms  of  menial  imagery,  and  therefore  are  not 
adepts  m  describing  articles  in  terms  which  lo  themselves 
are  not  significent.  This  second  ground  for  failure  in 
writing  effective  advertisements  will  he  made  clear  hv  the 
examples  taken  from  current  advertisements  which  are 
quoted  below, 

In  determining  which  foods  I  shall  eat  it  is  a  matter 
ol  some  importance  to  know  how  the  goods  are  manu- 
factured, what  the  prices  are,  how  they  are  prepared  for 
ihe  table,  and  whether  they  are  nourishing  or  harmful  to 
I'll    system.      The   one   essential   element,    however,    is     the 

taste  When  I  look  over  a  hill  of  fare  I  choose  what  l 
think  will    taste    good      When   1   order  groceries   I   order 

what   pleases  and   tickles  my  palate.      I    want    the  fo.nl  that 
makes   me   smack     my    lips,    that    makes   my    mouth   w . 
I   nder    these   circumstances     all    other   considerations      are 
minimized  to  the  extreme. 


Ill  In. >i|     pl.nlui   | 

Hole    that     Inanv     loud,    ,n.     adverti    od    .1  .    il     Lhej     had      no 

■   al  all     one  would  suppose  thai  the  food  was    to  be 
taken  hv  means  ol  .1  hypodermic  injection,  and  not  hv   the 

ordinarj    process  ol   taking  the  food   into  the  1 ith    and 

hence  into  contact    with   the  organ  ol   taste      The  advei 
tisers  seem    1.1  lie  at   a  i".s  to  know  what   to  sa>   about 

theii   1 1      and  so  have,  in  man)  hem 

«lves  in  sin  h     general    terms    thai    theii   advertisements 
could  be  applied  to  an\  product   whatevei 

Advertising  is  an  essential   factor   in  modern   bust 
methods,  and   to  adverti  e  wisolj    the  business  man  must 
understand    the  workings  ol   the  minds  ol  his  custoi 

and  must  know  how  1 luence  them  effectively,— he  musl 

know  how   lo  .  cholog)   to  advertising. 

U  VLTER  I)    SCOTT 


MANUFACTURES  OF  REINDEER  WOOL. 

From  u    .-    .  onaol,  Uani  rml  Uui  oth.  r,  Frankfort   • 

I  "MUM  SANDS  of  years  ago  the  reindeei  roamed  far  into 
the  temperate  zone  of  the  European  and  American 
continents'.     To-. lav  thej  ate  found  only  in  the  fai 

north.      Whoever  visits  the  more  remote  regions  .ii    Nfoi 
way   soon  learns  of  the  meal   importance  of  the  reindeer 
to  1  he  nomadic  Laplanders. 

America  has  a  specially  strongly  built  species,  not  yet 
domesticated,  called  caribou.  It  is  Pound  in  all  parts  ..1 
Canada,  ami  also  in  Greenland,  where  it  is  made  use  of. 
In  northern  Europe  ami  northern  Asia,  besides  the  Lap- 
landers, the  Samojedes  ami  Tnngese  keep  large  herds  of 
these  animals:  in  tad  thej  are  their  mosl  valuable  ami 
almost  their  only  property.     The  meal  serves  a-  food,  tin- 

hide   furnishes   g 1   leather   lor  tents   ami   clothing,   ami 

the  female  reindeer  yields  nourishing  milk.  ~~ 

_Krom  time  immemorial  the  Laplanders  have  known 
how  to  manufacture  coarse  bul  warm  blankets  from  the 
woolly  hair  of  the  reindeer.  These  are  an  excellent  pro 
tection  against  moisture  and  frost.  The  inhabitants  oi 
Sweeden  and  Norway  were  the  firsl  to  observe  how  well 
the  reindeer  swims  across  large  bodies  of  water.  This 
led  to  the  thoughl  thai  there  must  be  something  in  the 
animal's  hair  suitable  to  the  making  of  useful  textiles. 
This,  in  turn,  then  led  to  the  manufacture  "l  fabrics  which 

are  used  mainlv  for  protecting  ihe  ho.lv  when  the  wcarci 
goes  out   on  the'  sea  in   Winter. 

A  close  examination  of  the  hair  of  ihe  reindeer  fur- 
nishes an  explanation  of  it>  peculiar  value.  The  hair  does 
not  have  a  hollow  inside  space  tor  its  whole  length,  lint 
is  divided  or  partitioned  off  into  exceedingly  numerous 
cells   like    water-tight    compartments.      These     are    tilled 

with    C leiise.l    air   ami    their   walls   are   >..   clastic   ami    al 

the  same  time  of  such  strong  resistance  thai  they  are  not 
broken  up  either  during  the  process  of  manufacture  or  hv 
swelling  when  wet.  The  cells  expand  in  water,  ami  lim- 
it happens  that  a  man  dad  completely  111  garments  made 

of   reindeer  wool   does  nol   sink    when   in    water,   because   be 
is  buoyed  up  by  mean-  of  the  air  contained   in   the  him 
die. Is   of   thousands   Of   hair   cells. 

Iii  the  markets  and  shoe-  of  Norway,  Sweden,  and 
Russia  garments  and  blankets  of  reindeer  wool  are  t"  !>.■ 
had  at    lower  prices  than  other  fabrics. 

In  Vienna  there  is  a  factory  which  manufacturers 
ments  of  reindeer  wool,  especially  bathing  costumes 
persons  unable  t..  swim  the  possession  of  such  garments  is 
1  I    great    value.      It    is  possible   that    they   may   he   utilized 
in  learning  how  to  swim.     Recently  successful  Irials  have 
he. -ii   made   in    Paris   in   this  h 

In  England  attention  has  keen  directed  t..  tin-  peculiar 
property  of  reindeer  wool,  ami  it  is  proposed  t..  take  up 
its  manufacture  ami   possibly  t..  improve   it. 
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BE   SURE   VOL    GET   THE   BEST 


Paton's  Scotch  Boot  and 

01^06  3CGS  "BEAT   ALL  GERMAN   IMITATIONS." 

Cotton,  Thread,  Wool,  Silk,  Leather  and  Porpoise  Hide. 

SEE   NAME   ON    EVERY   BOX. 
Better  Value  cannot  be  got.         Send  for  Samples  and  Prices. 

Ward's  Coronet  Hard  Ash 


RED  AND    BLUE   LABEL. 


UNEQUALLED   IN   QUALITY  AND   PRICE. 


SALE   AGENTS 
FOR  CANADA : 


GEO.  D.  ROSS  &  CO. 


53  Wellington  St.  West.  TORONTO. 
648  Craig  Street,     -     MONTREAL. 


^ 


SHIRT    ^IXJD    TTILSriDIERrW^Ei^-IR    LABELS 


FOR     CLOAKS 


Low  Prices 


FOR     SKIRTS 


SUPPLIED  AT  SHORT  NOTICE. 

Artistic  Designs  Furnished. 

WRITE    FOR    SAMPLES    TO 


FOR     SUITS 


Quickest    Delivery 


FOR      FURS 


GERMAN  ARTISTIC  WEAVING  GO., 


FjcUrleii  Crefeld,  Germany,  and  Pompton  Lakes,  N.J. 

683  &  685  BROADWAY.   NEW  YORK. 

v ..  ...nan  omce:  TORONTO,  14  Melinda  St. 
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SPRING  AND  THE  SHOE  BUSINESS. 

THE  two  periods  <>f  the  year  winch  almost  every 
merchant  welcomes  with  a  Btrong  faith  in  a 
large  business  are  Christmas  and  Spring.  For 
three  weeks  before  Christmas  there  is  a  1 1 >•  > U  up 
in  every  trade,  for  a  present  does  nol  need  i" 
be  seasonable.  But  the  Spring  run  of  trade  lasts  about 
three  months  with  a  steady  volume  thai  makes  the  heart 
glad,  ami  puts  a  life  into  many  a  drodping  business,  that 
encourages  more   improved  business  methods. 

'I'd  the  shoeman  Spring  is  by  tar  the  best  season  of  the 
\ear,  the  -ale-  during  this  period  equalling  perhaps  those 
of  twice  the  length  of  time  at  any  othel  lime  of  the  year. 
sprinc.  sees  the  new  goods  fresh  <>n  the  shelves,  containing 

shapes  and  materials  fur  the  following  months  of  the  year, 
and    in   this   is   much   of   the   inducement      to   customers    to 

purchase.  But  more  of  the  amount  sold  depends  upon  the 
genral  run  of  business  that  ac< ipanies  every  line  from 

March  to  June.  Winter  with  all  its  dreariness  and  dis- 
comfort   is  past    and   the  balmy  breezes  of  coming  Summer 

put  new  life  into  everyone  and  preparations  are  made  for 

the  warmer  months.  Nine  men  ami  women  out  of 
ten  purchase  new  clothing  during  the  Spring;  and  with 
this  "oes  a  new  pair  of  shoes.  Old  shoes  cannot  he  worn 
in  the  wet  of  Spring,  nor  dare  a  man  appear  on  the  street 
in    warm    weather   with    his    footwear   unpresentable. 

Two-thirds  of  the  rubber  business  is  done  during  these 
months,  and  in  this  branch  there  is  considerable  profit. 
The  Summer  shoes  come  <m  about  June,  making  another 
change  of  footwear  just  at  the  end  of  Spring. 

In   view   of   these    facts  every   merchant    should   be    fully 

alive  to  the  advantage  of  making  a  good  impression  upon 

the  public  during  the  next  two  or  three  months.  The  new 
styles  must  be  well  advertised,  and  well  shown,  and  atten- 
tion be  drawn  to  their  good  qualities,  and  the  price.  The 
i uteri i  r  of  the  store  should  be  improved  to  show  the  pub- 
lic thai  an  attempt  is  being  made  to  capture  their  trade. 
A  change  here,  whether  a  decided  improvement  or  not.  will 

have  the  effect  of  appearing  progressive  and  in  this  rests 
much  of  the  future  success  of  a  store.  The  trying-on 
seats,  the  fixtures,  etc.  should  be  brightened  up  for  this 
tiade,   and    if  necessary   new    ones   purchased.      In   some 

way  a  new    interior  should  he  shown,  if  the  change  consists 

i  nly  in  a  new  rug  or  show    case.      Flowers     distributed 

through  the  store  will  do  more  to  brighten  it  up  than  al- 
most anything  else,  even  though  they  consist  only  of 
artificial  palms. 

The  window  i-  the  spot  through  which  the  public  mii-t 
be  particularly  attracted,  and  with  a  little  time  and 
patience  this  is  not  difficult   to  do.  as  boots  and  shoes  per 

mil  of  arrangements  that  will  guarantee  an  admiring  pub- 
lic. Only  the  newest  shapes  should  be  displayed  in  cer- 
tain of  the  windows  or  in  other  words,  it  i>  seldom  (rise 
to  mix  old  with  new.  At  any  rate  every  shoe  shown  must 
a  very  new  appearance,  and  should  be  tilled  out  with 


trees  or  other  Riling  to  be   kepi    m   perfeel   Bhape.     Ami 

show   card-  and  price  tickets  must   be  a  part  of  the  display. 

The  arrival    of    the  new   -lock    sh.  uld  be    well    advertised 

in   the   local    paper  or  bv    means  ol    circular-.      ('ut-  do   not 

COSt    much  ami  accomplish   I di  good.    A   -hoe  ad.    without 

a   cut    i-  -horn  of  oil  per  cent,  of  it-  value. 

Finally  there  must   be  a  general  air  of  business  about 

the  advertisements,   the   -lore   window    and   the   interior:   an 

impression  given  that  new  Btock  i-  in,  that  it  i-  worthy  of 
attention,   ami   a    strong    bid    made    tor   patronage.      The 

compel  itlor   acie—    the   -lieet    mii-l    not    be   allowed    to    ge\ 
ahead    in    any    way,   but    the    public    must    be   made   to 

that  this  i-  the  mosl  up  to  date,  progressive  store  in  town. 


DESCRIBING  THE  SHOE. 

IX  every  shoe  handled  there  is  some  characteristic  which 
is  not   found  -o  prominently  in  some  other  -I This 

feature  should  never  be  neglected  in  a  description  ol* 
a  -hoe,  whether  while  showing  it  or  in  the  advertisement. 

One   may   be   water   tight,   another  may   have   a   particularly 

Strong   counter,    another   a    n 1    shape,    ami    still    another 

may  take  an  excellent  shine  and  bo  on.  Although  a  cus 
tomer  may  expect  all  these  in  a  first-class  Bhoe  it  is  well 
to  mention  them  in  order  to  draw  the  buyer's  attention  to 
them  . 

This   can.   >d'   course,   be   carried    to   an   extreme,   and    it 
very  often  happens.     No  customer  likes  to  be  greeted,  as 

each  shoe  appears,  with  a  studied  description  that  lake- 
live  minute-  in  the  giving  and  savors  stronglj  of  careful 
preparation,    and    of   a    determination    to    sell    at    all    costs. 

The  good  points  m  a  shoe  can  be  given  casually  as  though 
the  salesman   know-  they  will  be  of  interest,  but   not   as 

though  the  -ale  of  the  shoe  depend-  entirely  upon  what 
may  be  -aid.  Il  is  a  very  bad  fault,  too.  to  give  ever) 
or  any  .-hie  all  the  good  characteristics  that  could  be 
found.  The  public  i-  suspicious  of  shoes  that  will  till 
'■wry  want,  a-  they  are  >  f  patent  medicines  thai  cure  all. 
In  order  to  demonstrate   the   waterproof  qualities  of 

a    certain    shoe    a    shoe      dealer      hit    upon    a    unite      clever 

scheme.  <  lose  to  the  glass  was  suspended  from  the  ceil- 
ing a  pan  ci  ntaining  water.  In  the  pan  was  placed  a  pair 
of  shoes,  the   water  coming  ju-t    above  the  Boles.      A-  none 

succeeded  in  getting  into  the  boot,  the  display  prove. l  .1 
eood  advertisement. 


THE  RUBBER  SEASON. 

RUBBERS    should    receive    their    -hare    of      the    window 
space  at  this  season  of  the  year.     Il  i-  not  necessan 
to   give    them    an   entire   window,   a-   a    satisfactory 
arrangement  of  rubbers  alone  is  difficult   mile--  the  mer- 
chant  carries  sufficient    variety  in  shape-     to     break   the 
monotony  of  a  two  or  three-shaped  st.uk  . 

One  of  the  most   important   point-  ..!    the  modern  rub- 
l  cr  business  i-  the  number  1  f  low  rubbers  being  -  Id.  The 
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well-dressed  man  now  wears  the  high  full  size  rubber  only 
in  slushy,  wet  went  her,  as  they  are  at  best  a  rather  un- 
sightly article  of  wear.  When  the  water  will  not  come 
above  an  inch  the  low  sole  rubber  is  being  almost  univers- 
ally worn  as  it  is  more  sightly  and  comfortable  than  the 
one  that  covers  all  the  boot  visible.  A  new  rubber  shown 
reaches  just  to  the  top  of  the  sole,  being1  held  on  by  a  stout 
cord  on  the  inside  of  the  rubber,  which  fits  in  tight  over 
the  sole.  This  rubber  is  said  to  have  been  invented  by  a 
Canadian  some  years  ago,  but  was  sold  to  a  Yankee  firm 
on  account  of  the  little  demand  here.  It  has  now  corne 
again  on  the  market . 

A  MOROCCO  INDUSTRY. 

ONE  of  the  few  industries  id'  Morocco  of  any  magnitude 
is  the  manufacture  of  slippers,  and  the  expoi-t  trade 
in  these  articles  is  on  an  extensive  scale.  The  prin- 
cipal purchasers  are  the  Mediterranean  countries,  Egypt 
probably  being  the  best  customer.  They  are  manufac- 
tured in  Morocco  by  native  labor  entirely,  and  for  the 
most  part  from  native  materials.  Some  of  the  leather 
used  for  the  soles  is  of  Spanish  and  Austrian  origin,  but 
Moorish  tanned  leather  forms  the  bulk  of  the  trade. 
This  Moorish  leather  lacks  the  finish  produced  in  civil- 
ised countries,  but  it  appears  to  be  well  tanned  and  of 
good  quality.  It  is  evident  from  the  flesh  side  that  the 
art  of  flaying  is  imperfectly  understood  there.  It,  how- 
ever, has  a  healthy  leathery  smell,  just  such  a  smell  as  in 
the  tan  yards  of  England  a  generation  ago  before  so  many 
foreign  substances  came   into   use    for  tanning  purposes. 


From  figures  recently  published  Morocco  sends  to  Egypt 
alone  about  300,000  pairs  of  slippers  per  annum  to  the 
value  of  £30,000  sterling,  bringing  the  price  per  pair  to 
about    '2s.    c.i.f.    Alexandria. 

PRICES  IN  RUBBERS. 

RUBBER,  wherever  used,  is  raising  the  price  of  Un- 
manufactured article.  The  reason  for  this  is  that 
the  enormous  increase  in  the  consumption  of  crude 
rubber  has  sent  prices  up.  where  advanced  quotations 
must  be  asked  by  those  who  use  this  raw  material.  Rub- 
ber boots  and  shoes  will  during  the  coming  Fall  and  Win- 
ter almost  undoubtedly  be  more  expensive  to  the  retailer. 
The  meeting  of  rubber  manufacturers  in  May  will  decide 
just  how  much  this  will  be.  During  one  week  at  the  end 
of  January  crude  rubber  advanced  5  cents  a  pound  and 
was  quoted  in  the  United   States  at    one  dollar  a   pound. 

Prices  in  the  United  States  have  already  been  ad- 
vanced, but  are  not  to  take  effect  until  the  buying  for 
Fall  and  Winter  starts.  On  an  average  the  advance  is 
about  10  per  cent,  and  all  the  larger  firms  have  already 
notified  the  trade  to  that  effect.  Whether  the  consumer 
will  pay  more,  or  the  manufacturer  and  retailer  stand  all 
the  increase,  is  a  matter  of  doubt,  but  it  is  altogether 
likely  that  the  consumer  will  suffer.  The  days  of  even- 
priced  75-cent  rubbers  are  passed  and  advances  of  five 
cents  are  now  scarcely  noticed  by  the  consumer. 

It  is  said  that  one  of  the  reasons  for  increased  demand 
is  the  growth  of  the  automobile  industry.  Manufacturers 
of  vehicle  tires  last  Fall  raised  their  prices  about  1.")  per 
cent. 


AFTER    THE     SHUTTERS     ARE     UP. 


THE  thriftiness  inherent  in  the  elderly  New  Englander 
was  never  better  illustrated  than  in  the  case  of  old 

Eben  D •,  who  turned  a  good  many  honest  pennies 

by  filling  his  century-old  houses  with  summer  boarders. 

One  afternoon  one  of  the  boarders  rode  to  the  village 
with  Eben,  and  while  they  were  in  the  shop  of  the  village 
apothecary  the  boarder  said: 

"  Supposing  we  have  a  glass  of  soda-water,  Mr.  I)  —  . 
It  shall  be  my  treat.  What  kind  will  you  take?  Wouldn't 
you  like  an  ice-cream  soda?" 

"  That  kind  is  ten  cents  a  glass,  isn't  it?"  asked  old 
Eben. 

"  Why.  yes,  I  believe  that  it  is,  but  I'll  foot  the  bill 
just    the   same." 

Old  Eben  pondered  a  moment,  and  then  he  said: 

"  Well,  now,  I'll  tell  ye,  Mr.   M .      You  go  ahead 

an'  git  your  sody  an'  I'll  take  my  ten  cents  in  Paris  green 
if  it's  all  the  same  to  you.  I  cal'lated  on  gittin'  a  little 
Paris  green  to  settle  the  tater-bugs  on  that  little  patch  o' 
taters  hack  o'  the  house,  so  if  you  don't  mind  I'll  take 
Paris  green  an'  you  kin  take  sodv." 

The  boarder  said  that  he  "  didn't  mind,"  and  he  over- 
heard old  Eben  say  to  his  wife  when  they  reached  home  — 

"  Thar's  ten  cents  wutli  o'  Paris  green  that  never  cost 
ire   a   blamed   penny.  "  —  J.L.  11  . 


Mrs.  Barr,  an  elderly  Scotchwoman,  had  been  seriously 
ill  for  weeks,  during  which  time  even  the  members  of  her 
immediate  family  had  been  excluded  from  the  sickroom. 
At  last,  however,  she  so  longed  to  see  her  relatives  that 
it  was  deemed  advisable  to  admit  them  one  at  a  time. 
When  the  moment  for  Mr.  Ban's  visit  arrived  the  trained 
nurse  cautioned  him  against  showing  too  much  emotion 
over  his  wife's  changed  appearance.   • 

"  What  you  must  do."  said  the  nurse,  "  is  to  cheer  her 
up.  You  must  tell  her  how  much  better  she  is  looking, 
what  a  nice  color  she  has  in  her  cheeks,  and  how  bright 
her  eyes  are.     Above  all  things,  you  must  be  cheerful." 

Mr.  Barr  promised  faithfully  to  say  the  proper  things: 
but  when  he  approached  the  bedside  and  beheld  the  piti- 
ful ravages  that  illness  had  made  in  Mrs.  Barr's  once 
plump  countenance,  he  became  so  agitated  that  he  forgot 
the  nurse's  caution  and  exclaimed,  in  the  rich  Scotch 
brcgue   that    strong   emotion   always   called   forth: 

"  Oh,  Maggie,  Maggie,  woman!  whaur  wad  ye  like  to 
l.e   burrit?" 

"  Ye'll  no  get  a  chance  to  bury  me  this  time.  William 
Barr,"  returned  the  invalid,  with  unexpected  spirit. 
"  You're  altogether  too  anxious." 

It  was  afterwards  said  that  Mrs.  Barr's  rapid  recovery 
dated    fri  in    that    moment.-  Carroll    Watson   Rankin. 
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McLaren  &  Dallas 


Wholt'sitli*  Dealers  in- 


Boots  ci»cl  Shoes  and 
♦liable  Leaf  Rubbers 

1  1  Front  St.  West,  ^_       .TORONTO 

Our  travellers  start  on  the  road  March  1st,  with  samples  of  "Maple 
Leaf"  Rubbers  for  the  season  of  1904-1905.       Every  line  up-to-date  in  Style,  Fit 

and  Finish.  The  "Maple  Leaf"  branded  on  the  sole  of  a  Rubber  Shoe  is  a  guarantee 
that  you  are  getling  The  Best, 

We  are  showing  at  same  time  samples  of  Guaranteed  Goods  in  Oil  Tan 
Larigans  and  Knit  and  Felt  Socks. 

If  our  traveller  has  not  called  on  you,  a  card  to  us  will  send  him  your  way. 

Ask  for  our  "Imperial"  Brand  of  Men's  and  Women's  Fine  Shoes  and  our 
"Maple  Leaf"  brand  of  Solid  Leather  Staples. 


"Old  Bleach"  Cincns  ! 


ALL    GRASS    BLEACHED. 

The  glorious  sun  stays  on  his  couree  and  plays  th<  alchemial       Shakispi  m:i  h  Knsci  Jom 


TOWELS 
HUCKABACKS 
DIAPERS 
DRESS  LINENS 
SHEETS 
SHEETINGS 
PILLOW  LINENS 
EMBROIDERY 

LINENS 
H.  S.  SQUARES 
H.  B.  RUNNERS 
H.  S.  SHAMS 


NOTE     THETRtOEMARK 


i( 


OLD   BLEACH" 


i; 

i 

I 


IS  STAMPED  ON  EVERY 

TOWEL  ON  EVERY  YARD 

OF   LINEN.    HUCK   AND 

DIAPER. 

♦♦♦♦ 

COMPARE  THE    BEAUTI- 
FUL SILKY   LUSTRE  OF 
THESE    OOODS   WITH    ANY 
OTHER    MAKE 


b  On  •  ■!!  I  lid  ■     ndajstown 

London.  England.  Kranch.  Honev  Lane  Market.  Cheapslde,  E.C.  Htm    York  Branch,   101  Franklin  St. 

THE    OLD     BLEACH    LINEN  CO.,    ^andalstown,   Ireland. 

R  .     H  .     COSBIE, 

Sole     Agent     for     the    Dominion.  30  West   Wellington  St.,  TORONTO. 

W^^*»M>l»^gMNp>MM<|flM»p%>^MN»V^«*lA^I|A»^^ 

3* 


Dry    Good* 


THE    OFFICE 


Mt 


K.  1904 


f  

FORD  & 

FEATHERSTONE 

Importers  and  (Icith'tH  in 

1 

<f arij  *«|f  f,i 

i 

El  Kb 

FIREPROOF  SAFES, 
STEEL  BANK  SAFES, 

' 

Mr«i».."v 

VAULTS,  TIME  LOCKS, 

* 

lb*            J\L 

DEPOSIT  BOXES. 

Combination  locks  put  on  and 
lombinatioiiH  changed.     Safes 
1                 repaired,  etc. 

».f^i 

10  John  St.  N.,  Hamilton,  Ont. 

The  Hallwood 


i nr  good  points  in  mr 

II 41 1  HOOD  CASH  REGISTER  : 

Indications. 

Key   Board. 

Resetting  Adding   Wheels. 

Lid   Lock  Counter. 

Total    Adder. 

Drawer. 

Lever. 

Tape   Printers. 

In  every  feature  the  best  cash  register  being   made. 

Send  for  descriptive  literature.      No  worrying  sales- 
men to  force  you  to  buy. 


THE 


Hallwood  Gash  Register  Co.  of  Canada 


78-80  King  St.  E.. 
TORONTO. 


1782  Notre  Dame  St. 
MONTREAL. 
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NEW  TELEPHONE  LINE 

A  new  copper  metallic  line  has  just  been  completed  trom 
Sinicoe  to  Port  Rowan.  The  lowns  listed  below  can  now  be 
reached  from  Toroito  at  the  fo'lowing  rates  : 

PORT    ROWAN  50c. 

8T.  WILLIAMS       -         -         50c 
VITTORIA  -  40c. 


I  The  Bell  Telephone  Co.  of  Canada  J 


'  Our  brown  and  manilla  wrapping  papers 
are   strong  and   durable.      Each    order 
contains 

FILL  COUNT  and  FULL  WEIGHT 

You  can  safely  trust  your  goods  to  these 
papers. 

Canada  Paper  Co. 

Limited 
TORONTO,  MONTREAL  and  WINDSOR  niLLS,  QUE. 


YOU  ARE  INTERESTED  IN  SOMETHING. 

Why  not  get  the  best  items 
that  are  printed  on  the  subject? 

We  read  and  clip  thousands  of  newspapers  every  week— therefore  we 
can  equip  you  speedily  and  economically  for  a  debate,  speech,  lecture 
essay  or  anything  else  requiring  up-to-date  information  and  more  of  it  than 
your  competitors  are  likely  to  get. 

Terms -100  Clippings,  $  5.00 

250  "  12.00 

500  "  22.00 

1,000  "  40.00 

Send  for  our  Booklet  which    fully   explain*  the   scope  of  the  clipping 

industry. 

We  have  also  lists  of  firms  in  every  branch  of  trade  in  the  Dominion, 
the  professions,  club  members,  society,  etc.,  and  we  are  prepared  to  address 
and  mail  circulars  or  letters  to  these  at  any  time. 


THE  CANADIAN  PRESS  CLIPPING  BUREAU, 


232  McOill  Street, 

MONTREAL. 


10  Front  St.  East, 

TORONTO 


Never  Used  a  Loose 
Leaf  System  ? 


That  is  what  they  all  say  until  they  have  seen  The 
Briggs  Ledger  System  which  saves  you  from  one  to  five 
days  per  month  in  rendering  accounts. 

It  consists  of  a  ledger,  journal,  index,  merchandise 
account,  and  itemized  bill  heads  under  one  perpetual 
binding  which  is  so  simple  that  anyone  can  operate. 

Can  not  get  out  of  order.      Has  stood  the  test  of  years. 

Catalog  sent  upon  request. 


The  Briggs  Ledger  System  Co., 

Limited 

75  York  St.,     -    Toronto,  Can. 


34 


I,     l«»0.4 


Dry     <» i- 


THE  OFFICE 


DEVOTED  TO  THE 
OFFICE  STAFFS  OF 
BUSINESS 
ESTABLISHMENTS 


A  SYSTEM  OF  BOOKKEEPING  FOR  COUNTRY 
MERCHANTS. 

|!i    II.  ,,i.    I       \  l.im     Mu 

OOKKEEPINfl  is  in>i  a  new  subjecl  l>\  an) 
means;  we  know  thai  il  has  been  practised 
ami  in  vogue  since  the  time  thai  mer 
pantile  business  was  started.  <>f  course 
there  are  a  number  of  merchants  v\  1 1< »  have 
taken  up  ;i  course  i>i  bookkeepinp  and  can  therefore  readil) 
understand  its  iw.  but  I  feel  confident  thai  there  mr 
man]  merchants  who  do  tioi  recognize  thai  bookeeping  is 
ii  neeessit)  towards  obtaining  success  in  the  business 
world.      Tin    probable   reason    foi    the  ignorance  of  some 

ni  these  rchants  is  the  fact  thai  bookkeeping  as  taught 

in  ilu'  schools  ami  colleges  of  to-day  is  t<>o  complicated. 
and  thej  dii  not  Peel  like  spending  the  time  learning  the 
theory.  I  sincerely  believe  that  if  the  retail  merchants 
could  be  interested  in  a  verj  simple  system  of  bookkeeping 
which  would  nol  require  much  thought  i>r  experience,  it 
would  be  appreciated  and  perhaps  would  induce  Borne  of 

them  in  keep  such   n rds  a>   would  show    their  financial 

condition  at   any  time. 

The  system  I  have  in  view  is  vers  simple,  and  I  believe 
thai  the  busiest  merchant  could  not  give  the  excuse,  sub- 
stantially, thai  it  would  require  too  much  time  to  operate 
it.  I  would  nse  three  cards;  one  would  !><■  the  1 « •<  1  l^ » * i 
card,  another  a  da)  bonk,  or,  properly  called,  a  journal. 
and  the  lasi  a  credit  book,  or,  in  other  words,  cash  hunk. 
which  is  of  different  color,  as  follows: 


1>K 


John  Smith,  Smith vii.i.k     Vlo. 


Ck 


l >.\^    Book  hk  Jo<  knal. 


1>k 


C  \s|l  OK  Ckkdit   Hodk 


Ck 


Ii   is  about  as  simple  ^  could  be  made  to  gel   t ti«>  re 

suits   which    we    arc    after   by    posting    "ii    the    dav    hunk    >>v 

cash   I k   each   item   as  il    is  sold  or  r ived,  as   the  case 

max    he;   then   the  only  entr\    required    for   the   time   being 
md  at    the  end  of  the  dav    a  balance  can  he  taken 
with   the   cash   .in   hand.  show  ing   I  he  exact    amount   of  busi 


in- —  done  foi   thai  day.      The  ledger  could  he  [Misted  I 

iln  journal  in  cash  book  eitliei  at  the  end  ••)  the  ■  l.t \  ..i 
whenevei  convenient  during  the  mouth. 

I  would  also  suggest  thai  a  separate  ledge  i  card 
he      made      for       merchandise       wild       foi        cash        and 

posted        the     same    a-     an        BCCOUIlt.        This        Would        bring 

the  I ks  into  balance  uiiln.ni   an)   trouble  whatevei      \- 

regards  the  individual  accounts  that  the  merchant  carrier 
mi  his  ledger,  I  would  suggest  thai  a  card  for  each  one  be 
made  and  each  item  posted  al  the  merchant's  convenience, 
so  that  should  he  be  called  upon  b)  his  customer  foi  a 
statement  of  his  account  he  will  have  no  trouble  in  uivim.. 

the  informati lesired.  consequent!)    it   is  to  ln~  interest 

in  have  hi>  I k>  posted  up  to  date. 

Now  to  gel  ai  the  merchant's  financial  condition,  I 
would  Buggesl  the  following  system  ..i  bookkeeping  in 
cniieciiiui  with  the  above.  Post  invoices  when  goods  are 
received  nn  t  he  cash  cud.  just   as  if  so  much  cash  had  been 

received        When    the   hill    is   paid,    it    s| Id    be    posted   mi 

the  journal,  jusl  as  if  so  much  goods  had  been  Bold  and 
taken  mu  of  the  store;  for  money  paid  out  h.\  the  mer 
chant  fur  hills  thai  are  due  will  decrease  his  resources 
thai  amount.  Should  he  be  called  noon  to  render  a  state 
men!  of  his  financial  condition,  it  will  be  necessarj  for  him 
to  take  an  inventor)  of  his  stock  on  hand,  then  refer  !•■ 
his  ledgers,  adding  accounts  thai  are  owing  him,  togethei 
with  what  cash  he  has  mi  hand  and  his  balance  in  hank. 
his  unexpired  insurance,  ami  other  assets,  such  as  real 
estate,  furniture  and  fixtures,  etc.,  etc..  deducting  hills 
which  he  is  owing  for  goods  and  an)  further  existing  lia- 
hilit  ies 

[f  the  Bystem  was  operated  as  above,  ami  l ks  were 

balanced  each  month,  he  could,  after  taking  inventory, 
which  in  m\  opinion  would  onh  be  necessan  twice  a 
year,  give  a  true  and  complete  statement  of  his  financial 
condition,  showing  all  assets  and  liabilities,  together  with 
his  net  worth,  and  there  would  I  hen  be  no  occasion  for 
anj  man  to  estimate  his  condition  when  called  upon  !<• 
make  a  statement  of  his  affairs,  h  maj  appear  to  you 
now  that  the  system  is  a  little  complicated,  and  I  admit 
ii  is  nut  perfection  as  yet.  hut  the  idea  is  there,  and  I 
have  alread)  installed  the  system  among  our  customers, 
and  I  will  make  il  a  poinl  to  personal!)  \mi  these  people 
to  see  whereby  any  improvements  can  be  made  to  make  h 
mure  simple.  There  ix  nn  donbl  in  m\  mind  bill  that  this 
system  of  bookkeeping,  properl)  installed  and  properl) 
operated,  will  prevent  many  <>[  the  failures  now   recorded. 

I  ha\e  interviewed  customers  who  have  requested  credit 
and  have  inquired  is  an  off-hand  w.i\  regarding  their  con- 
dition. Smne  of  them  have  replied,  estimating  theii 
worth,   and   have   afterwards   found   mil    that    ihev    wen 

tirely  wrong.  We  had  a  ease  in  Mi— mi i  which  I  beg  per- 
minaion  to  cite.     The  party  in  question  was  a  g I  pus 

imner  and   had   always  met   !ns  bills  promptly,   was  ,■,,,, 
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sidered    honest,    although    he    was    noi    worth    verv    much       litnii. 


over  and  above  exemptions.  A  few  months  ago  be  had 
a  very  pood  and  prosperous  business,  and  after  the  busy 
season  he  contemplated  taking  ;i  rest  and  went  on  ;i  visil 
l"  s< •  of  his  relatives  in  Colorado,  taking  $500  with  him, 


■'•    much    discount    should    we  credit    in   lus   ac- 


counl  "     He  maj   settle  the  balance  within  the  time  limit 
"i   possibh   no1   for  several  months." 

Thai    is,  should     the    customer  be  credited   with    l   pel 
cent,   discounl    on    thai    amouiil    ol   hill   covered    by    reniit- 


whieh   he  thought    he  could  spare      After  his   return   be      ,ance  suPPosi»S  same  lla'1   been    in   full  settlement,  01 


began  i"  figure  how  much  ahead  he  was  on  the  season  and 
found  <uii  that  he  had  overestimated  his  promts  and  had 
taken  $250  mure  to  spend  <>n  his  vacation  than  he  had 
really  made.  Of  course  it  put  him  in  a  very  embarrass- 
ing position,  but  lie  reported  his  affairs  to  our  representa- 
tive and  stated  that  the  next  time  he  wanted  a  vacation 
he  would  first  lind  out  how  much  he  could  afford  to  spend, 
lie  has  since  been  using  our  system  on  our  recommenda- 
tion and  considers  il  a  success,  lie  was  a  man  that  did 
not  believe  in  bookkeeping,  as  he  considered  it  too  com- 
plicated for  such  a  small  business  as  he  had  been  doing, 
and  although  lie  was  honest,  the  weakness  of  his  condition 
nearly   finished   him. 

Sometimes  failures  are  due  to  carelessness  and  not  dis- 
honesty, and  a  thorough  system  of  bookkeeping  will  no 
doubt  prevent  carelessness  in  the  majority  of  cases.  On 
every  occasion  that  an  out-of-town  customers  pays  us  a 
visit,  we  take  up  the  system  of  bookkeeping  with  him 
thoroughly,  and  it  is  surprising  to  find  how  willing  they 
are  to  learn  a  system  which  will  prevent  errors.  In  re- 
porting their  condition  there  is  no  doubt  but  that  many 
of  the  statements  givjen  to  the  mercantile  agencies  are 
made    in   good    faith,   but    are   entirely   wrong-  through    the 


he  only  entitled  to   I  per  cent,  discount  on  the  actual  am- 
ount   Ol'  his   reinil  t  a  lice  ? 

One  authority  decides  one  way— another  authority  de- 
rides m  favor  of  i lie  other.  Winch  is  right  '.'  Perhaps 
some  of  our  subscribers  mighl  he  disposed  to  favor  us 
with    I  hen    \  w\\  s   on    t  he   subject . 


THE  APPEARANCE  OF  LETTERS. 

A  BUSINESS  man  may  well  tremble  to  think  of  the 
good  or  had  impressions  being  constantly  mult  iplied 
and  sent  out  from  his  stenographic  department,  re- 
marks Mahin's  Magazine. 

The  position  of  typist  is  a  \ery  responsible  one.  A 
business  letter  is  the  representative  of  a  linn.  If  it  is 
slovenlj  and  careless  in  appearance  it  creates  instant  pre- 
judice. 

If  neatly  and  intelligently  written  it  inspires  confidence 
and    respect. 

Only  a  small  percentage  of  the  patrons  of  most  con- 
cerns e\cr  come  in  personal  contact  with  the  house,  ''"hey 
judge  of  the  linn's  intelligence,  its  enterprise  and  business 
management  by  the  smartness  and  finish  of  such  work  as 
comes   to   hand. 

A   typist    may    look   upon   a   letter   merely   as   something 


merchant    being  obliged   to  give  a  bap-hazard   account   of       to  be  done  and  gotten  out  of  the  way,  but  a  letter  has  a 


his  condition.  In  some  cases  the  wholesale  house  suffers 
when  giving  credit  to  a  man  apparently  in  good  condition, 
according  to  his  statement,  who  afterwards  makes  an  as- 
signment  or  is  forced  into  bankruptcy. 

As  I  have  slated  before,  I  am  not  satisfied  until  some 
improvement  can  be  made  on  the  above  system,  and  any 
suggestions  for  its  betterment  will  be  a  further  step  to- 
wards the  common  end  we  all  have  in  view.  If  we  can 
interest  merchants  to  adopt  a  system  of  bookkeeping 
which  will  prevent  even  a  few  failures,  I  think  we  will  be 
amply  repaid   for  any  efforts  we   may  make. 

"  CLOSED  FOR  LUNCHEON.'' 
rJ">HE  practice  of  closing  commercial  offices  during  lunch 
hour,  which  is  general  on  the  Continent  and  has  been 
largely  adopted  by  houses  in  Manchester,  Glasgow, 
mid  other  large  cities,  is  now  being  introduced  in  London. 
Last  Summer  the  proposition  was  made  that  the  ware- 
houses should  be  closed  during  the  middle  of  the  day,  but 
the  suggestion  was  not  taken  up  very  readily.  The  idea 
lias  been  revived  again,  however,  and,  amongst  others,  K. 
&  II.  Tidswell  &  Co.,  of  Wood  .street,  arc  now  following 
the  custom,  and  il  is  said  to  he  greatly  appreciated  on 
the  part  of  the  firm's  customers  as  well  as  the  staff.  This 
I i i  in  is  well-known  to  readers  of  The  Review  through  then 
advertisements,  and  the  adoption  of  this  new  idea  is 
quite  in  line  with  their  progressive  business  policy. 


hmg  lite.  It  is  filed  away  and  preserved  for  years.  It 
may  be  referred  to  many  times.  A  letter  written  to-daj 
may   be  criticised  or  complimented   ten   years  hence. 

It  is  a  mistake  to  suppose  that  ho  one  cares  or  notices 
when  work  is  widl  done.  It  is  always  noticed;  besides, 
good  work  is  worth  while  if  only  for  the  self-satisfaction 
it    gives. 

11  is  something  to  feel  that  one  is  improving  a  little 
every  day;- going  forward,  instead  of  backward;  becoming 
more  capable  and   efficient. 

The  habit  of  good  work  makes  everything  easier,  makes 
the  day  pass  more  quickly,  and  puts  one  on  good  terms 
with   one's   self. 

A  letterhead  placed  in  the  machine  is  merely  a  sheet 
of  paper,  like  a  piece  of  while  sketching  board  before  the 
artist . 

The  operator  carl  make  something  beautiful  of  it  if  she 
will   give   it    form,   expression  and   character. 

A  perfect  typewritten  letter  is  really  a  thing  of  beau- 
ty,  attractive   to    the  eve  and    1he   mind. 


EDUCATE    THE    CORRESPONDENCE   CLERK. 

PRINTERS'  INK  says  no  letter  in  answer  to  inquiries 
should  go  out  of  the  office  without  being  edited  by 
the  advertising  manager.  After  having  prepared  the 
copy  for  the  advertisement,  the  manager  knows  exactly 
what  he  wants  to  say  farther,  and  the  qualities  which 
brought  forth  the  inquiries  would  bring  forth  still  greater 
interest.  Why  should  not  the  correspondence  clerk  be  edu- 
cated in   Ihi'  art   of  advertising  and  so  co-operate  with   the 


A   QUESTION   OF   CASH  DISCOUNT. 

ONE  of  the  subscribers  to  the  Bookkeeper  ventilates  an  advertising  manager'.' 
interesting   question    which    recently    came    up    for    so- 
lution  in   bis  business,     lie  says;  There   is   a     wonderful     advantage    in   going   about    your 

"Our    friend    sold     to   a     customer    July     1st    a    bill    am-  work   in    a   happy    manner;   and    this   is   easy    when    you     rc- 

oiiiiting    to   -SI.^Kii.     Terms  cash,    in  days,   less    1   per  cent.  member    that    happiness    is    not     the    result    of    conditions, 

'flic  customer   remitted    $4,00(1  on   account    within   the   time  but    is  a  cultivated  attitude   toward    the  processes  of  life. 
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manufacturers  )obben  end  "ili-i  i •'!»■  i ■  i ^  in 
i. .in  i,  „,ii,  p  llabli  »nd  oompetenl  accountant* 
in, l  Midlton  mhom  rjuentlj 

requli '-I   f"i    men   i1  -   hooka, 


Leading     Canadian 
Accountants    and    Auditors 


adjuating  and  auditing  a« ta.a 

mpanlaa. 
derlelng  ipenlal  "Hi 

■ 

■  Ilk'    VttlllMl  I'll, 


DAVID  KOSK  I  N>.   F.C.A. 
Chartered  AriiiiinlBiii. 

V  nclUol  . 

Kluani ml   Valuator 
M    Miinnliii;  chniiilicri.  ( '  1 1  >    Hall  Sq. 

roroDto,        I  lunula. 

Cable  kddicaa     "  Wlgwnm." 

I',  (i.  WILLI  B.M802T, 
chart,  ired  LcoonnbMl  and  Auditor, 
it  Toronto  si,,  T to,  I  mnada. 


I •',    II     Kll>l>, 

(  li;ul I   A.cnnntaiit,  Aiiclllnr, 

kUlfUM,    BIOL 

Room  60,      T7  York  si.,      Toronto. 

JKNKl  N8  A   ll  \ltl)V, 
Aaatcnees,   ('inn  'ifii   AceonntanlB, 
Kiltie  mi,)   I'm-   Insurance  Asanta 

roronto  Btreal         Toronto 

t«S    Temple  KiiIIiIIiik,  Miiiilri-al 

urn   wiiiikiii  Street,    Now  York. 


riiis  rpaca  f  is  ■  j  eoi 


IIKMtV    IIAIIHI    It   .1 

Accountant*  ami  Aatltn 

Olll,  M 

II  Wellington  si.  I...    Toronto,  Onl 

u  ill  i  am  faiiky, 

teooaotanl  ami  Auditor, 

il 1  McKlnnon  Building,      Toronto, 


lins  BpacO  |IS  a  yi'Hf 


HI'  I     'I      MI-ll-M.v 

Chartered  Aoooonlant, 
i  mil,-,',  AaairaM    Liquidator, 
auditor   i  '' 
:;  Wellington  -•    I 

Tin, in-  M  in  ii  17  II  I  iiruNKi. 


I  hi-  ipi 


This  IW  ii  for  tin'  purpose  ol  placing  naniifeo- 
niii  i.  wholesale  and  ratal!  merchants  and  other 

readers  througl t  Canada,  end  Bnnaabroad 

doing  buaineas  in  Canada,  In  touch  with  the 
legal  profession  throughout  the  Dominion,  foi 
the  collection  of  accounts,  legal  repr  tentatlon, 


LEGAL  CARDS 


orgaolxal i, mi  i,t  •  ompa 

"••ll  m  all  other  matters  ol  ■  legal  nature 

I-'..,  ii, li  ii  t  islng  rate   app] 
Co.,  Limited,  M 


HI-  LTTV,  HI. M  K8TOCX,  PABKEN 

,t  BIDDBLL, 
BBATT1  .     l!i   U  K8TOCK,    CHAD 

WHK  dk  HALT, 
Barristers,  Bollcliore,  Notaries,  Etc, 

i  micen,  Bank  of  Toronto, 
Tel.,  Main  :58is.  Toronto,  Out 


i\s.  ii.  BURBITT,  K.c. 

Solldtor,  Notary,  BJtc 

Pembroke,  Ont. 

D.  ii   CAMBKON,  Barrister. 

Bqolty  Chambers,  Toronti 

Branch  Office,  Oakvllle,  Ont. 


i.  I..  O,  TIDAL 
Barrister,  Solicitor,  etc    Collections 

ami  Commercial  i.aw 
M,nit  muKiiy  anil  Quebec  City,  Hue. 


ni'i'KR,  riiii'i'KN  ,t  topp 

Barristers.  Bol  cltorv    Kir. 
Wlnni;  eg  -        •        Canad 


i    i.  HAMILTON.  1.1.  It, 
llarrisier.  Solicitor  uml   N<itar\  . 

HcKIni Building,  Toronto 

'Phone    Main  65. 

ATWATBR,  l»r«  LOB  t  i  II  \l  \  IN 

kdrocates     M  onl  real 
Vli,.  n  \\    Atwater,  0  i       i  onsulting 
Counsel  for  ( ' ■  t  ^  "t  Monl 
A   Ducloa     ll,  nrj  N   <  baurln 


Educational    Department. 


The  following  institutions  for  the  eductvtioi 

of  business  men's  sons  and  'lai:i;bters  are 

recommended  bj  this,  paper  i 


Be  Successful. 


Th<re  is  no  doubt   thai  an  education  helps  a  man  to  success. 
Wliv  net  learn  (oirmercial  Hook-keeping  and  Commercial   Law. 

Willi  a  knowledge   of  iliese  malli'rs   the   luis'mss   world   is   open 
to  you. 

We  leacti  Ihem  BY  MAIL  .ii  .i  very  small  cost. 
Write  for  our  infoimation  about  our  Commercial  Com 


Canadian  Correspondence  College 


Limit*  d. 


WilterJamss  Brown,  LL.B.,  Principal. 


TORONTO.  CANADA. 


Western  Business  College 

Cor.  College  and      THDOMTn 
spadina  avenue,         *  vytVWI^i  I  KJ. 

Thorough  courses  in  Bookkeeping.  Stenf  Kraph> .  Typewriting 
and   Penmanship;  Individual  instruction'. 

A.    J.     HOARE,    Principal. 


St.  Margaret's  College,  Toronto 

A  BoanlitiK  ami  liny  School  for  Qirlf 
Thorough  ooursee  in  ereri  depertmeul 
only  teachers  <>f  the  highest  academical  and  profeaalonal  Winding  employed 


QEOROE  DIOK80N,   M    \ 

1 1 


MRS   GBORGB  DICKSON 
l-a<ly  Princip 


Bookkeeping   ami   Shorthand    are 


f   .,  /  -  fy  j  j  ^ — %     sure  ateppuig-etoni 
f  rr  /rrr/r  f,         Teachers  who  have  had  practical 


business    experience    teach    the 
branches  in 


THE  WILLIS  BUSINESS  COLLEGE. 

\  school  ni  genuine  meril     Bend  foi  '»ur  beautiful  •  etaloguc 
ST     Willis.   Principal,   Cor.   Bank  and  albert   Sts,  OTTAWA 


The  Belleville   Business  College, 


Limited 


BELLEVILLE,     ONTARIO 


>-  n.l  foi  biuidauuie 
describing  f 1 1 II >  .ill 


J    Frith  Icffcrs.  M. A.,  Principal 


CITS 


-  U     *X^m[  Ttw*  Gals  art  *2  Ccfpm  ttimL,  and  faaUcaW  tor 

far  aroartrw  Hi  m^ym,  CsHtQi  Attetrtdnc 

GED.  J.  SMITH 


6l\ 


BROADWAY  TJY 

CABLE  9LDG    f\  I 


CATALOC 

SENT   FREE 

Dm  litest  cutJ  --f  ( lothfng 

•  n.l     Kurni*iii>;- 
from  30<     up 

K\i i'U'1  jroui  t i.i.i* 
rertiae    >"'ir    bii rim  m        v\ 

i  «  it  Ii  '.tli  s  pit  a-. 

WRITE     TO-DAY. 


THE    MERCHANTS   MERCANTILE  CO. 

260   St     James   it.,    Montreal. 

MERCANTILE    REPORTS    AND   COLLECTIONS. 

Our  met  In  hI  ,,l  fUrulahlnfCOUimeraal  rf|Mirls  to  Miirsulim  rlber^iclvpKpromp 
ami  relhabtelnfOrmarluntO  date.  Kvcry  modern  facility  fort  he  i-nllfcl  Inn  of  claim* 

Id.   Main  19K5. 


Dry-   Good*  March.  WOA 

rV©vi©,w 


THE  ETHICS  OF  THE  SUBORDINATE.  Tact  -  When   a   customer   enters   step   briskly   forward 

CAN   one   who   is   in   a   subordinate   position   in  the  with  a  "  glafl  to  see  ymi  "  smile.      Be  patienl   with  slow 

business  world  preserve  a  high  moral  standard,  customers,  diplomatic  with  grumblers,  respectful  and  courr 

in  view  nl'  tlu-  possible  failure  of  mural  methods  teous  to  all.      Remember  names  ami   faces:  customers  like 

in   those    who   administer   the   business:'     It    is  to  be  greeted  pleasantly  by  name. 

a   very  easy   thing  to  say  that    if  a  young  man  Accuracy— Casl     up    customers'    invoices      with    care, 

employed   by   a   business  house   limls   its   methods   indirect.  Avoid   mistakes.      When    in   error  apologize   promptly  and 

dishonest,  and  untruthful,  he  mav  leave  his  position  rather  frankly. 

than  abandon  his  moral  ideals,    'hike  si  things  thai  are  Reliability      When   you    promise   ...   procure   ,.r  deliver 

easy  to  say.  h  is  very  often  hard  to  do.      In  the  first  place.  ",,,!,,s  ,)V  an  appointed  tune,  do  ,|. 

,,  ir.ii  ,.,,i      ,      .,     ,i,.,    .4  ,,,,i;,,,;i,.  i  Knowledge     Be  able  to  give  promul  and  accurate  reph 

(he  subordinate    belongs,   as  a    rule,   lo   an   almost    unliiulleil  '  ' 

,    i(      ..         ...  io  customers'  questions  about   the  origin,  different   grades 

The  average  worker  has  little  choice.      His  necessities  "r  'luality  and   process  of  manufacture  of  goods. 
compel   him   to   gel    a   living.      Conditions  of  self-respect  Thoroughness-Avoid  being  slipshod.      Let  your  thor- 

require    that    the    living    shall    be    honestly    made.      What  '  »*hness  indicate  a  desire  to  please. 
is  the  ethical  refuge  of  employes  who  may  be  confronted  Progressiveness  -Customers        welcome        information 

by   these   methods,   which   their  moral   sense  disapproves?  :ll>""<  new  g s.     Attention  skilfully  drawn  to  a  novelty 

Two  or  three  things  must  come  to  pass  before  the  moral  ":ea,ls  a   Sil1"   m"'    wins  you   a   reputation   for  up-to-date- 

iclali.  ii    (f    e;i  plover    and    employe    can     be    properly    ad-  uess. 

misled.     First,  a  more  intimate  knowledge  by  the  trade  of  System—  Be   methodical.      Master  your  work  or  it   will 

a  ureal   business  oj'  each  least  detail  concerning  the  well-  master  you.     Abhor  dirt,  keep  stock  bright.     Do  not  read 

being  of  their  whole  army  of  industry.     The  second  thing  or   write    private    notes   or     newspapers     during  business 

thai    iniisl   come  lo  pass  before  the  moral   relations  of  em-  hours. 

plover  and  employe  are  properly    adjusted   is  the  recogni-  Morals     Shun   liquors,  tobacco  and  gossip:  be  honest; 

lion  of  that    law  of  human  nature  thai   all   the  conditions  be  manly;  cultivate  lofty  ideals. 

of    life    caiinoi    be    fulfilled    where    an    insufficient    wage    is  

paid    lor  exhausing   work.      Jt    is   not   enough   lo  say   thai  DON'TS  FOR  STORE  ASSISTANTS. 

i.e.  pie  can  be  sot    for  thai    remuneration.      If  the  reniun-  lv      .  ,.  .      ,  ..        .         « 

'       '  Mi.ii   I   encourage  your  friends   lo  come  to  the  store  tor 

elation    does    in  it    provide    a    means      of    decent    living,    all  -in  i.    i      i       i      n  i    ■  t-  »i     i 

1  social   calls.      Il    looks  badh    and   interferes  with  business. 

n ■aimer  of  temptations  present    themselves   lo   make  good  ,,      .  •  ,        ,  .        ■      ,        ...       ,.        ■■ 

1  '  Don   I    remain    with    a    house   one    minute   after   you    .lis 

the    difference. 

01d-fashi< d  sell-denial   is  no  longer  popular,  and   the  "...  ..  ,,       , 

'     '  _  volll  sell     as    well    -'s    I  he    hoi 

restraint  which  comes  from  saving  carries  with  il  a  kind 
..I'  undefined  sense  of  embarrassment  and  shame.  A  little 
less  greed,  a  little  more  care,  and  above  all  an  embracing 
sense  of  human  brotherhood  are  the  elements  which  enter 


ver   von    are    liol    absolutelv    loval.       Il    is   an    injustice    li 


Don't    complain    about    slight    irritations .      They    keep 

you   in   practice,  and   when   a    real   Contention   comes  up  you 

are  much   better  qualified   In  handle  il  . 

Don't    feel   hurl    if  your  employer  occasionally   fails  p. 
into  the  devising  of  that   plan  of  business  life  which  shall  .    .  . '  ...  ,  ,   , 

1  act    as   you    advise.       Il    is   quite    possible    you    would    have 

make   the  emplover  the  guardian  of   ihe  employe,  and  the  .  .  . 

1      ■  '      •  his  position   and  salary   il   your  judgmenl    were  better. 

emplove   the   devoted    friend   of  the  emplover.  .         ,     .  .      .  ,  ..,,,-     i  i  ,..,,.  •• 

1     •  '     ■  Don  t  leave  your  stock  thrown  around       any  old  way. 


In  the  nature  of  things  the  subordinate  can  never  In 
other  than  the  man  under  orders;  but  his  orders  may  be 
of  a    kind   thai    he  shall   delight    to  carry   out,  because   thev 


Il    may    look    as    though    you    had    been    busy,    but    you    lose 
the    benefits   of   "first    impressions." 

Don't    figure   Nou   could   do   better  if   the  u Is   VOU   sold 


engross  not  simply  his  energy  but  command  also  the  high-  .  ..  .  .    .      .  ,,    ,.  ,,       ,, 

1    •  i-est    less.       \  mi    wouldn   I    do    as    well,    lor   you    would    sell 

est   offices  of     his  mind.      He  has  the   right      lo  expect    a 


dividend  on  the  investment  of  himself  in  another  man's 
business:  ami  the  lifting  of  his  moral  nature  t<>  a  higher 
level  is  not  only  an  ideal,  bill  il  is  a  necessity  on  which 
Ihe    existence    of    society    depends      Cosmopolitan. 


them   correspondingly    less,    to   saj    nothing  of   your  own 

lack   of  confidence   in  them . 

|li  n't    loaf    or    visil     in    Ihe    store.       It     makes    a    corner 

grocery  out  of  n  .     Do  busy,  if  il  is  only  a  •"bluff." 

Don'1  neglecl  lo  meet  customers  as  near  the  front  door 

as    possible.       It    shows   you    are    willing    lii    wait    on    them. 

CRERKS'  DECALOGUE.  an, I  that  "helps  some." 

Punctuality     Always  be  prompt  ,,,  getting  to  business.  Gel  the  thing  done.     Keep  your  eye  off'  the  dock.  Keep 

Personal    Appearance      Be  careful   about   your  personal       your    interest    undivided.       The    new    problem    will    be    the 

ippearanoe.  more   easily    tackled    when    the  old   one   is  out    of  the  way. 
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Horrockses' 

Longcloths,    Nainsooks, 

Cambrics, 

India  Longcloths, 

Sheetings, 

Ready=made  Sheets, 

(plain  and  hemstitched). 
HORROCKSES'  name  on  each  sheet. 

Flannelettes  tSLt^mm^. 


N.B.-SEE    'HORROCKSES"    ON     SELVEDGE. 


Horrockses,  Crewdson  &  Co,  Limited 

Cotton  Spinners  and  Manufacturers. 

PRESTON,  MANCHESTER,  LONDON,    ENGLAND 


39 


DRY   GOODS   REVIEW 


M.roh     1904 


The  Only 
Perfect 
Garment 
Fastener 


and 


Supporter. 

No  hooks,  pins  or  teeth 
to  tear  the  garment. 


Supports      ALL      gar- 
ments at  the  same  time. 


No  sagging  of  skirt  or 
petticoat,  or  crawling 
up  of  waist  in  the  back. 


Ask   your  wholesale  dealer  for  it. 

GREEFF-BREDT  &  CO. 

Sole   Patentees  anil    Manufacturers  fn  Canada, 

Toronto    and    Montreal. 


DRY  GOODS  NOVELTY. 


THE 


American  Watches. 

"^s,  $1-25  to  $2.50 

ARGUMENT. 


We  now  offer  a  practical  time  piece  for  the  Dry  Goods  Trade  of  Canada, 
and  base  our  statement  upon  the  following  : 

First— It  is  absolutely  guaranteed  to  keep  accurate  time. 

Second — It  stands  rough  usage  and  does  not  get  out  of  order  easily, 
makin  it  the  only  watch  for  dealers  outside  of  the  jewelery  trade  to 
handle,  and  also  making  it  a  practical  one  for  sportsmen,  boys  and  all 
miii  who  give  a  watch  hard  usage. 

Third  -  Its  low  price  and  high  quality  insure  a  tiemendous  sale,  which 
we  further  augment  by  furnishing  many  handsome  advertising  devices 
for  your  store. 

Fourth— Last  but  not  least,  these  watches  offer  a  handsome  profit. 
Price  cutters  are  not  supplied. 

Sold  by  several  leading  Dry  Gaods  Jobbers  of  Canada.  We  will  tell 
>  ou  who  tney  are  upon  request. 

Trial  Offer -To  any  Dry  Goods  Dealer  who  will  write  to  us  upon  his 
business  letter  head  and  inclose  75c.  we  will  send  a  sample  watch  (duty 
not  paid )  and  our  catalogue,  so  that  he  can  test  its  accuracy  and  durability. 

INFORMATION  ON  REQUEST. 

ROBT.  H.  INGERSOLL  &  6R0. 


S'-S3   Halden    Lane, 


NEW    fORK.  U.S.A. 


William  Liddell  &  Co ,  -  BELFAST,  IRELAND, 

MANUFACTURERS    OF 

THE  WORLD'S   MOST   FAMOUS 


TRADE 


MARK 


GOLD   MEDAL  LINENS 

Invite  consumers  in  Canada,  who  appreciate  the  best  that  looms  can  produce,  to  try  these  goods, 
six  cold  Medals  awarded  in  Paris,  London.  Chicago  and  Dublin  for  perfection  of  quality,  beauty  of 
texture  and  originality  of  design.    Our  name  is  stamped  on  all  original  goods. 

PRICES     MODERATE. 

Represented  in  Canada  by  JAS.  A.  CANTLIE,  22  St.  John  Street,    flONTREAL. 

The  Largest  and  Best 
Equipped 

Dye  Works 

in  the  Dominion. 

Dress  Goods,  Cloth,  Tweeds,  Drills,  Ducks, 

Cottons  and  Velveteens, 

Hosiery,  Yarns,  Gloves,  Braids,  Etc., 

DYED,  FINISHED  AND   PUT  UP 

Also  Feathers, Silks,  Velvets,  Ribbons,  I  aces,  Etc. 

All  work  guaranteed  unequalled.    Send  for  Price  List. 

NO  EXAGCJERATION-Our  statement,   also  cut  ol 
Works,  is  absolutely  true  and  unexaggerated. 


M.r«rh.    1904 


J& 


AN    INTERESTING 
MONTREALER 


J& 


AG  LIMPS  10  "i  .1  strung  charm-lei  who  survived 
">'i  years  ..i  active  c mercial  life  in  Mon- 
i  real,  maj  be  round  in  the  life  ol  the  late 
i!"  mias  Lillej  In  (he  vernacular,  one 
is  apt  to  style  such  .1  man  "an  old-timei 
rhe  word  has  .1  varied  dgnincence  Indeed  in 
the  uiidsl  of  the  eager  babel  of  operators  in  the  market 
to-day,  when  the  clink  of  the  coin  on  ih>'  counter  is  the 
chief  Bound  that  greets  the  ear  of  the  interested  party, 
11  is  a  pleasure  to  Btep  aside  and  refer  to  the  man  who 
made  money,  who  lived  a  family  life,  who  cultivated  a 
fad  as  a  musician,  v.u  in  a  Bimple  manner  avoided  the 
sordid  walks  thai  sap  the  well-springs  of  the  In-art. 

I  li"s.  Lilley  was  a  rugged  character,  he  was  a  teams- 
ter, called  a  cartage  agent  to-day,  yet  had  he  chosen  anj 
other  walk  of  life,  he  would  have  been  just  as  particular, 

i||s|  ae Tect,  and  just  as  attentive,  and  Ins  efforts  would 

ii"  doubt  have  brought  their  reward.  Tims.  Lilley  was 
b  son  of  John  Lillej  who  founded  a  cartage  business,  now 
known  as  the  Lillej  &  Cameron  Cartage  <'<>..  so  that  the 
present  parner  of  the  business  is  a  grandson  of  its 
founder.  When  Tims.  Lilley  died  the  other  day,  the  pro- 
i-cssiiPii  of  Borrowing  citi/ens  was  the  best  testimony  to 
Ins  honored  life,  hut  this  is  quite  irrelevenl  to  tin-  remark- 
able life  which  he  lead.  Actions  count.  For  .">ll  years 
he  earned  the  reputation  of  heiii"  a  man  whose  word  was 
as  good   as  his  bond. 

A  retrospective  glanct  must  he  taken  of  .">()  years  ago 
when  lie  drove  carts,  for  large   Montreal   importers,  all   the 

way   from    Montreal    to   I Ion,  Ont,  and  other  western 

points.  If  he  did  not  go  himself,  he  sent  a  reliable  man. 
The  use  of  railway  freight  cars  was  a  dream  in  those 
times;  it  was  up  to  the  strong  man.  iust  as  in  another  way 
it  is  to-day.  Lyman  &  Sons.  Sinclair,  .lack  &  Co..  with 
their  immense  stocks  of  imports,  had  no  C.P.R.  or  Q.T. 
If.  t>>  call  upon.  It  was  Thos.  Lilley.  His  worth  was 
well-known  when  his  usefulness  had  decayed,  and  yet 
this  can  hardly  he  said  with  an  aggressive  -pint,  tor  he 
made    his   price    for   his   callage,   and    he   always   got    it  .       It 

n  was  worth  so  much  to  cart  bales  to  Lachine,  to  Hud- 
son or  to  any  other  remote  point  of  industry,  Mr.  Lillej 
simply  made  his  price,  then  he  did  the  work.  He  drove 
sometimes  through  wildernesses.  Always  the  driver  was 
accompanied  with  food  for  himself,  and  frequently  for  his 
horses.  There  would  he  no  chanee  of  the  horses  on  these 
long  journeys,  as  they  frequently  did  in  England  where 
much  shorter  journeys  were  covered  (and  by  the  way.  Mr. 
Lilley  was  an  Englishman).  The  judgment  of  the  driver 
was  left  entirely  to  control  the  trip.  If  he  met  a  /riendlv 
fanner,  there,  he  would  lake  his  meals,  there  he  would 
spend  his  night,  and  if  necessarj  reward  him  accordingly. 
If   not    he   could    always    U'f<\    himself  and    his   horses. 

•  lust  before  the  (MM,',  was  built,  Mr.  Lillej  .arte. I 
all  the  machinery  for  the  Joliette  Taper  Mills,  and  some 
interesting  tales  are  told  ol  those  terrible  roads  he  had 
to  encounter,  which  to-daj  are  among  the  best  111  the 
eountrj  . 

The  old  days  of  sailing  ship-  serve  a-  interesting  rem 

llilscences.     for    the    big     wholesale    BTOCers    were    nccn-loiii 


•■-I  Ui  forward  their  imports  bj   the  teams  of  Tims.  Lillet 
There   were   no   wharvea   in   those   times,  and   tin-    »| 
determined  old   Englishman  would  ordei    In-  carts  bi 

into  the   water,   where  he   woul. I   ii i    ihi-  sailing    vessel's 

side,  and  there   receive  the  groceries  that    wen-  to  supplj 

the    largest    portion    of    (   ana. 1. 1 

In  those  days,  before  the  Lacliine  .-anal  wa-  completed 
batteaux  were  frequentlj  -truck  above  Lachine,  and  the 
Lillej   cart-  were   familial    sights  a-  thej    filed  awaj    with 

loads  of  ll ami  other  cargo  Nil   Montreal,  and  thence  to 

the  Bailing   -hip-  to  he  distributed   to  the   ureal    markets 

■  ■I    the   Old    Land. 

A-   an    instrument    of   commerce,   such    a    man   cannot    hi' 

over-estimated.     Hi-  will  wa-  iron,  and  In-  methods  were 

correct.     There  was  no  hi lering  in  the  deliverj   ..t   his 

•_'  ods;  no  carter  could  drink  whiskej  and  survive  I  he  regu 
laritj    of  the  Lillej    cartage  system.      The   Lillej    Cartage 

Co.  to-day  is  larger  and  better  than  it  ever  was.  and  i- 
now    earned  on   hv    the  third   generation,   Major  Lilley  be 

ing   now    with    Mr.    Cameron.      Yet    the  same  old  tir t 

Lyman  &  Sons  have  all  their  carting  which  i-  a  hundred 

limes   more   than    thej      had    m    those     days,  .1 by    the 

Lillej   C... 

As  an   illustration  of  the  evolution  of  business  integ 
rity,   if  ..hi  John   Lilley   who   founded   the  Arm,  and    who 
left   it  to  his  -on  Thomas,  50  years  ago,  could  look  at   the 
busy    cities    of    Montreal    and    Toronto,    London    and    Win 
nipeg,   and    see   the   nervous   vitality   of   the   ever   growing 

West,  he  would  he  al  least  alna/e.l  and  interested,  and 
perhaps  proud  of  his  earlv    efforts. 

As  a  contrast   in  remuneration  to  employes,  it   maj   he 

mentioned  that  in  Thos.  Lilley'-  earlv  days,  In-  best 
driver-  received  only  ahoiii  >'_'  a  week  and  then  hoard, 
while  to-day  men  in  similar  positions  with  a  great  deal 
easier  time,  receive  s  1  0  |o  $15  per  week,  and  Sometimes 
more . 

Mr.    Lilley'-   chief    fad    was    love   ..t    music,   and    also 

love    of    his    own    home.        He    lived     round    the    nciuhhorh 1 

of  Colborne  Btreet  the  greater  portion  of  his  lite,  and  often 
laughed    in    later    years    when    he    remembered    the    chance 

he  hail  of  buying  the  land  where  the  Windsor  Hotel  now 

stands,  at  a  rate  shnplj  ridiculous,  lower  in  fact,  than 
he    could    huv     it     iii    Griffintown.        A-    he    -aid    when    alive. 

it  would  have  been  just  as  likelj  then  that  the  Windsor 
Hotel  would  have  arisen  from  the  graveyard  that  then 
existed,  a-  that  a  palace  of  line  arts  might  appear  in  the 
Mount    Royal   Cemeterj    before   long. 

However,  Mr.  Lilley  passed  awaj  lull  ol  years  ami 
honors,  and  has  left  a  record,  however  unostentatious  thai 
would  he  worthv  ..f  imitation  anvwhere. 

CD  I 

"  AT-HOME  '    OF  DRY  GOODS  HOUSE 

Haycock   &    Dudgeon,    Montreal,   held    their  animal   "Al 

Home  *'  for  their  employes  on   Wednesday  evening,   Feb 
ruarj    10.     This  yearlj   gathering  together  i-  much  appre 
eiated    hv    members  of   the    firm    and    their   -tail'  ol    wot 
alike,    and    each    occasion    prove-    a    more    enjoj'able    event 

and  is  more  heartilj   entered  into  than  the  pro -  v< 

Tin-   la-l    wa.-  attended   hv   all   connected   with   tie 

sive  dry  goods  establishment  of  Haj'cock  &  Hud-eon.  ami 

showed   in   many   ways   the   e I    feeling  existing   between 

the  emploj era  ami  emploj .- 
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TKe  first  and  >? 
only  successful 


lOc.  PATTERN 


You  are  blind  to  your  own 

intereStS  if  you  cannot  see  I  lie  profits  and 
advantages  that  must  accrue  from  the  sa'le  of  a 
first-class  pattern  at  a  low  price. 

ALL  WOMEN  ARE  INTERESTED   in   paper 

patterns  and  when  they  have  once  used 

THE  NEW  IDEA 
10c.  PATTERN 

AND  DISCOVERED  THAT 
NOTWITHSTANDING  ITS 
LOW  PRICE,  it  is  perfect- 
fitting,  stylish,  up-to-date  and 
thoroughly  reliable  they  join 
in  the  ranks  of  the 

TENS  OF  THOUSANDS 

of  its  friends,  and  de- 
clare it  to  be 

THE  BEST  PATTERN 

Thousands  of  the  most 
progressive  drygoods- 
men  of  the  United 
States  and  Canada  have 
tested  its  merits  as  an 
advertisement  a  n  d 
trade  producer  and 
their  swollen  bank  ac- 
counts prove  its  worth. 
Its  Low  Price,  Gen- 
eral Excellence  and 
absolute  reliability 
have  made  it 

THE  POPULAR 

PATTERN. 

You  are  losing  money 
by  not  selling  it. 

We  will  tell  you  how  to 
make  a  great  deal  if 
you  will  write  to  us. 


THE  NEW  IDEA  PATTERN  CO. 

Home  Office:  636=638  Broadway,  NEW  YORK  CITY. 
Western  Office:  232=234  Fifth   Ave.,  CHICAGO,  ILL.  202   Board  of  Education  Building,  ST.  LOUIS,  HO. 

Canadian  Office:   50=52-54  Bay  St.,  TORONTO 
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AUONG   i h<-  bolero    garments    thai    will  be  worn 
tin-  coining  season  ace  charming  little  boleros 
done  in  Irish  hand  embroider)   upon  One  lawns 
These  are  without   Bellves      in  the  same  style 
ol  embroider)    are  yokes  and   stocks  made  ol 
one  thickness    ol   the  thin    white  material,   the  yokes  al 
tached  to  the  stock      They   are  ready    foi    the  earlj     pur 
cfcasei  - 

Red  is  sufficiently    populai     in     leathei    to  be  seen     in 
brighl   shades  in  small  travelling  bans 


ing  a  trifle  beaviei  ["he  design  i  the  wild  astei  01 
Vfichaelmas  dais*  thai  prettj  flowei  "i  the  Pall  In  a 
delicate  violel   Bhade      Clu  the  bio   10m     in 

>ize  tun  ovei    tin-  material      This  i     rathei  nea    in  flowei 

lesions 

Son    Persian  effects  air  seen  In   the  new    Spring   shin 

\ a  1st  s 

tfohaii  foi  Spring  weai  is  to  in-  found  in  blue  ami  green 
'lanis  ol   differenl    sizes 

rhere  an-  many  mixed  straws  '"  in-  seen  in  'in-  new 
which  an-  imi  Southern  weai  One  ol  these  which 
-hows  blue  and  green  ami  red  is  in  the  three-cornered 
shape,  ami  has  an  opening  an  inch  01  to  wide  around  t hi- 
tuni-iii)  brim;  this  laced  togethei  with  red  ribbon  The 
hat  is  trimmed  around  the  crown  with  red  ribbon  nn-innns 


Tin-  smartesi  collars  come  in  exaggerated  scallops  One 
s,i\s  scallops  m  lieu  ol  a  better  word  These  an-  deep, 
turn-over  collars  with  cuffs  to  match,  made  a  beautiful 
hand  embroider)  and  with  an  edge  cul  out  in  two  or  more 
deep  rounded  points.     One  collar  has  a  vrerj  deep  poinl  on 

one  side,    falling   tin-   width   ol   an   ordinary     stock    below    1  hi- 

throat.  This  is  on  one  tide  ol  the  front,  and  on  the  othei 
is  another  deep  point,  bul  much  h-ss  deep  Prom  the 
side  of  tin-  deepesl  point,  crossing  the  Ironl  and  carried 
under  tin-  edge  of  the  other  point,  is  a  narrow  plaiting  ol 

line  lawn  or  linen  a  craval  mush  onlj  set  across,  willi  a 
slight     tendency     down    instead     of  straighl   down      The 

plaiting  is  [our  <>r  live  inches  long.  It  is  plaited  across 
to  abOUl  an  inch  wide,  and  in  the  narrowest  place  are  set 
three   little   white   hut  tons 

*  * 

In  the  wash  slocks,  there  is  the  plain  while  slock  ol"  a 
strong  white  material  and  the  tie  is  colored— differenl  col- 
ors to  sun  differenl  tastes— ami  tied  in  the  fronl  in  a  how 
With  two  loops  and  ends  The  how  is  o|  good  si/e,  hm 
lot  one  of  the  enormous  ones  that  are  distinctly  unbecom 
ing  to  main   ami  becoming  to  hut   few 

* 

•  ■ 

Spring    is    the     tune      when      the    woman    should    he     out 

with  her  rubber  hal  Is  she  is  an  automobilisl  she  can 
pul  on  a  rubber  hood,  winch  is  gathered  mil  in  the  from 

••ver  the  hal  and  falls  long  and  straighl  around  the  lacV 
inder  the  chin  and  in  'he  hack  This  is  made  of  ,i  gossa 
me*  rubber  with  a  silk  outside  of  a  pretty  shade  ol  - 1 . -. •  r , 
or  red  Bui  there  is  also  the  regulai  hat  and  a  pretty 
"tie.  too.  made  of  this  same  kind  ol  son  rubber  The  rub- 
ber is  fulled  on  the  frame  as  ail)  material  ol  sofl  fell  01 
•velvet     would    he.    big    rose    tes    ol     the    material    hem-    used 

lor  trimming,  and  in  the  centre  of  each  of  these  a  button 

covered  with  it  With  the  silk  outside  ol  the  ruhhei  and 
in   a   becoming    shade    'here   is   a    most    useful    hal 


\  preti\  -Aash  stock,  which  costs  onl)  JO  cents  i-  ol 
white  linen,  embroidered  in  Oriental  colors  Some  of  the 
stock-  ,,i,  in  red,  green,  and  yellow,  and  others  m  dark 
blue  and  red  with  a  In  tie  green  These  are  in  decided 
shades 

Handsome  leather  belts  an-  onl)  moderate!)  wide  ami 
embroidered  in  Oriental  effects 


Linen    eiamine,    a      loosel)    woven    material    ol    linen,    in 
the  linen  color  or  white  most    largel)    used,   is  the  material 

that   will    he  pretty   ami   serviceable  for  siunwaisis    and 
shirtwaist     suits     this  coming  season      11    ls  delightfull] 

cool,    sHlish    in   effect,    and    makes   up,    for    the   women     who 

like  the  Russian  cross-stitch  embroidery,  excellently   well 

as  the  loosely  woven  threads  make  n  easily  worked 
ProntS  ol  skirls  and  waists,  Collars  and  cuffs,  and  shoul 
lei   pieces  an-  done  m   'Ins  embroidery 


Oriental    silk    hells    ale    also    embroidered         These      arc 

■vide  with  plain  pieces  oi  the  silk  at  tin-  immediate  front 
where  the  narrow  oval  huckle  ol  metal  is  set  on  The  em 
broider)  is  done  upon  colors  ami  upon  gold,  the  lattei 
with  'In-  fronl  ol  gold  leathei 


To  gel  something  new  in  crush  belts  those  ol  leather 
ire  being  decorated  with  gold  cord  and  gold  braids  The 
latter,  oi  differenl    widths,  an-  stitched  on  ami  the  cords 

an-  frequently    sel    on   loose,   in.  jit    to   the  belt     ,n 

inten  als 

\  prett)  thin  maierial  for  Sumiuei  -owns  has  a  white 
ground  plaided  on  with  delicate  red  lines  into  quarter 
inch  squares,  ami  in  each  square  is  a  tiny  embroidered 
figure  in   white 


The  crush  belts,  which  have  been  worn  so  much  in  the 
leather,  are  appearing  in  the  white  wash  materials  foi 
Summer  wear  The)  an-  made  no1  as  wide  as  the  leathei 
belts,  with  simple  oval  buckles  ol  nickel  or  gilt,  ami  have 
brass  eyelel    holes     through   which   the)    arc   fastened 

•  • 

One   ol    the     prettiest    patterns    in    the   new    thin    French 

printed  wash  goods  is  on  very   sheei   white  material,  with 

a  si  ripe  a    In  tie  more   than  a  quarter  of  an  inch   Wld( 


Tin-  gold  epaulets    which  have  been  worn  on   tin-  hats 

have    heel,    a    little   Overpowering,    but    the    same    shape    ill   lei 

is    less    conspicuous 

Vmong  i he  ilun  -owns  lor  Sumniei  a  pretty   one  is    ol 

black   dotted   muslin    made  up   with   narrow    band    insertions 
•  l    white   net 

These  early   showings  ol  Summer  frocks  promise  -Ii-i-m-~ 

■i    greal    fullness  a'    the    lower   ■ 
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CARPETS. 


PREPARING    FOR   SPRING. 


D 


RING  the  mouth  of  March  the  merchant  who 
handles  carpets  miisl  eel  everything  in  his 
carpet  room  in  readiness  Cor  the  Spring  trade, 
which  usually  opens  so  suddenly,  and  with 
such  m  rush  as  to  prevent  all  preparation  after 
ii  starts.  lie  must  examine  everything  in  the  room  to 
see  that  fixtures  are  provided  to  make  the  display  and 
handling  of  the  carpels  as  convenient  as  possible,  avoid- 
ing all  waste  of  time  and  wear  and  tear  on  the  goods, 
when  heing  shown  to  a  probable  customer.  The  room 
must  he  arranged  in  such  a  way.  too,  as  i<>  show  in  ad- 
vantage each   line.     Carpets  well  shown  arc  half  sold. 

It'  fixtures  arc  used  they  must  be  examined  t<>  sec  that 
they  arc  111  good  shape,  shelves  may  need  repairing,  the 
floor  ma)  be  lull  of  splinters  or  dirty,  and  the  general 
arrangement  may  be  such  as  to  provide  poorly  for  the 
disposition  and  display  of  the  stock. AH  these  things  must 
l>e  completed  before  the  middle  of  March  as  there  have 
recently  been  years  when  the  Latter  part  of  the  month 
saw    the  heaviest   business  in   this  department. 

Each  season's  busines  teaches  the  salesman  new  ideas 
that  will  count  much  in  the  convenience  of  handling,  the 
avoidance  of  wen  and  tear,  and  in  economy  of  space. 
These  should  be  noted  down  as  the)  appear  and  attended 
to  before  the  new  supply  of  carpels  is  put  in  place.  Ii 
may  be  that  the  entire  mom  will  need  remodeling,  and 
expensive  as  this  will  he,  it  is  almost  sure  i"  pay  for 
"itself  in  a  good  season.  It  rug  racks  or  trolleys  are  re 
quired  these  should  be  installed  before  the  season  opens, 
and  any  other  fixtures  set  np  at  the  same  nine.  Ii  ma) 
be  found  necessary  to  alter  a  second  time,  and  sufficient 
time  should   be  allowed   for  this. 

It  may  be  stated  here,  thai  rug  trolleys  arc  not  as  a 
ride  as  satisfactory  as  the  raised  platform  on  which  the 
rugs  are  laid.  The  former  plan  has  the  advantage  of  a 
saving  in  handling  in  order  to  show  the  whole  rug,  hut  it 
unfortunately  shows  off  too  clearly  any  defects  or  imper- 
fect weaving.  The  natural  position  for  a  rug  is  on  the 
floor,  and  it  is  here  that  it  will  show  not  onlv  i"  the  best 


advantage,  hm  also  exactly  as  it  will  appear  when  laid 
in  the  home  of  the  purchaser.  Defects  ol  a  trivial  or  un- 
avoidable  nature   max    -lmi\    up   in   a    rug   suspended    fr 

a  trolley,  when  the)  would  never  be  noticed  on  the  floor. 
When  laid  on  a  platform  successive  co rs  can  be  turn- 
ed back  until  a  suitable  one  is  reached,  and  this  can  be 
removed  with  the  assistance  of  a  fellow  salesman,  b) 
simply  lifting  off  the  upper  rugs,  drawing  out  the  required 
one.  and  replacing  the  rugs  M i -~ i  removed.  Many,  how- 
ever, prefer  the  trolleys  and  n  cannot  be  denied  that  the) 
possess  merits. 

There  is  a  fixture  used  b)  some  merchants  that  re 
ceived  some  praise,  h  i-  a  carpet  cabinet  made  of  two 
upright  posts  placed  a  few  inches  further  apart  than  the 
width  of  the  carpel.  A I  about  a  tool  and  a  hall  apart, 
or  something  more  than  the  thickness  of  a  mil,  holes  are 
bored  opposite  each  other,  and  in  these  are  set   tl nds 

of  rollers  around  which  the  rolls  ot  carpet  are  wound. 
When  a  pattern  is  to  be  shown  the  f.i<\  ol  the  piece  i- 
simpl)  pulled  out,  the  roller  turning  to  admit  of  it,  until 
a  sufficient  length  is  laid  along  the  floor.  B)  means  of 
a  crank  attachment  these  rolls  can  be  rapidly  wound  iu>. 
when  necessary.  The  objections  to  this  form  of  fixture 
are  that  its  general  appearance  is  not  a>  neat  as  it   might 

be,  and   ii    is   nol   economical   of  space,   sine e   cannot 

be    placed    in    trout    of    another. 

It  may  be  found  advisable  to  arrange  immediate  sales 
in  order  to  dispose  of  the  remnants  from  last  Pall's  stock. 
These  can  be  shown  in  the  window   for  a  few  days  before 

the  sale,  and   prices  should   be   low    enough   to  indn 'us- 

tomers  to  buy,  irrespective  of  the  fact  of  lis  being  before 
the  regular  Spring   trade  opens  no.     The  large   stores  u 
the    cities   make   a   special  t\    of   carpets   during    the 
months  of  the  year  in  order  to  clear  out  the  old  stock,  and 
leave   room   for  the  new.      old  -lock    represi  much 

money  tied  up.  ami  day  b)  day  the  amount  representee! 
grows  less.  Bnds  can  be  sold  at  cost  price  01  le-s.  and 
it'  there  is  a  sufficient  quantity  and  prices  mable 

a  good  showing  can  be  made  in  a  window  It  ma)  be 
found  advisable  to  add  a  few  full  rolls  ol  new  stock,  to 
liven  up  the  display,  and  to  add  to  the  ind 
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OUR   CARPET    IMPORTATIONS. 

I    HE    Governmenl    statistics    recently    issued    reveal    a 
total  importation  for  the  year  up  to  June,  1903,  of 

carpets  amounting  t"  3,100,977  yards,  valued  at 
$1,483,155,  an  increase  in  quantity  over  last  year  of  al- 
most 20  per  cent.,  and  in  value  of  2 1  per  cent.  In  1902 
we  received  2,590,757  yards  with  a  value  of  $1,195,852 
and  in  1901,  2,361,115  yards  with  a  value  of  $1,059,465. 
(■real  Britain  sent  us  3,037,724  vards  or  almost  98  per 
cent.,  almost  all  the  remainder  coming  from  Germany 
and  the  United  States. 

The   United    States   is  sending   us   less  every  year,   in 

1901,  $14,276,  in  1902,  $11,826,  and  in  1903,  $11,448. 
With  Germany  our  trade  has  increased  from  $6,553  in 
190]  to  $17,783  in  1903,  but  the  surtax  promises  to  lower 
these  figures  for  next  year. 

The  increases  have  occurred  i(i  all  lines,  Brussels,  tap 
estries  and  wools,  in  the  ease  of  the  first  32  per  cent.,  the 
second  18  per  cent.,  and  the  third,  which  includes  all 
other  varieties,  168  per  cent. 

These  figures  do  not  include  jute,  cocoa  or  straw  car- 
peting, our  imports  of  which  amounted  in  1902  to  $160,- 
168  and  in  1903  to  $157,864,  the  figures  showing  that  jute 
carpeting  is  decreasing  rapidly  and  straw  carpeting  in- 
creasing almost  as  rapidly.  The  latter  amounted  to  only 
$40,084  in  1901,  but  in  1903  had  risen  to  $60,035,  of  which 
over     $47,000  worth  came  direct  from  Japan. 

During  the  month  of  October,  1903.  we  imported  105,- 
647  yards  valued  at  $65,616,  and  for  the  same  month  of 

1902,  101,957  yards  valued  at  $58,869 ;  for  the  four  months 
ending  October,  1003,  713,066  yards  valued  at  $399,312 
and  for  the  same  period  last  year  682,125  yards  valued  at 
$363,191.  From  this  it  will  be  seen  that  the  fiscal  year 
of  1904  promises  to  far  outstrio  that  of  1903. 

In  the  six  months  report  ending  December,  1903,  while 
the  amount  has  decreased  from  1,030,494  yards  in  1902 
to  997,173  yards  in  1903,  the  value  has  increased  from 
$507,905  to  $544,736,  or  an  increase  in  the  average  price 
per  yard  of  5  1-3  cents,  a  significant  sign  of  the  tendency 
of  quality.      Brussels  carpet  shows  the  greatest  increase. 


In  working  out  the  amount  from  each  country,  a  mistake 
is  evident  m  the  statistics,  so  that  no  reliable  figures  can 
be  given.  Under  the  surtax  we  imported  8,918  yards 
valued  at  $5,846,  and  here  no  doubt,  much  decrease  would 
he  noted  were  Germam  "-  exports  to  us  given  in  the  1902 
statist  ies 


CARPET  NOTES. 

The  Empire  Carpet  Co.,  which  was  commencing  oper- 
ations in  Dundas.  after  their  fire  in  St.  Catharines,  has 
failed  to  make  the  business  go.  and  its  a>set~  are  now 
offered  for  sale. 

The  carpet  exports  of  the  United  States  are  rapidly 
declining.  In  1901  the  amount  was  119,514  yards,  value 
$96,481;  in  1902  it  was  98,509  yards,  value  $78,143:  in 
1903  it  was  71,434  yards,  valued  at  $60,920. 

The  new  building  of  the  Toronto  Carpet  Manufactur- 
ing Co,  is  within  six  weeks  of  completion,  but  the  cold 
weather  has  interrupted  the  work  two  months.  As  soon 
as  more  favorable  conditions  arrive  the  work  will  be 
rushed  through. 

Cork  carpets  and  linoleums  are  almost  sure  to  go  up 
on  account  of  the  jump  in  price  of  cork  waste.  In  the 
Fall  of  1903  it  could  be  bought  in  the  United  States  at 
$23  per  ton,  but  1904  contracts  are  being  filled  at  $45  per 
ton.      Speculation  is  partly  responsible. 

The  advance  of  about  two  cents  a  yard  in  union  car- 
pets has  been  little  complained  of  by  merchants.  Wools 
have  not  gone  up  so  much .  In  the  United  States,  since 
October  prices  have  advanced  from  3  1-2  cents  in  tapestry 
to  10  cents  in  Wilton  velvets.  On  February  1st  another 
rise  of  2  cents  takes  place  in  unions.  v 

The  British  carpet  trade  for  1903  has  been  rather  un- 
satisfactory, caused  by  the  impoverished  condition  of  the 
people  consequent  upon  that  prolonged  and  costly  strug- 
gle, according  to  the  Kidderminster  shuttle.  One  grati- 
fying feature  is  the  increase  in  exports  to  Canada.  The 
linoleum  trade  has  been  steadily  improving  during-  1903 
and  manufacturers  are  well  pleased. 


CHINA     AND     GLASSWARE 


THE  EASTER  TRADE. 

IN  the  china  and  glassware  department  of  the  general 
or  department  store,  there  should  be  a  strong  effort 
made  to  capture  some  of  the  Spring  housefurnishing 
buying  which  will  so  soon  be  on.  When  a  customer  en- 
ters a  store  with  the  intention  of  buying  anything  for  re- 
fitting the  house,  china  and  glassware  arc  sure  to  receive 
some  attention  as  there  is  nothing  that  adds  more  to  the 
appearance  of  a  home  than  attractive  china. 

It  is  for  this  reason  that  so  many  merchants  are  care- 
lul  to  place  this  department  close  to  the  carpet,  curtain 
and  art  furniture  departments.  There  is  such  a  (dose 
connection  among  them  all  that  when  a  sale  is  made  in 
one,  articles  in  the  other  are  usually  examined.  Dinner 
and  tea  sets  should  conic  out  prominently  as  well  as 
vases  and  (lower  stands.  The  glassware  department  is  an 
all  year  round  one,  but  to  get  the  best  out  of  it,  special 
displays  and  runs  on  certain  lines  must  be  made  for  each 
month  in  the  year.  Almost  everything  included  in  the 
stock  can   be  sold  at     any     time  of   the  vear,   but    certain 


lines  sell  much  better  at  some  months  than  at  others,  and 
these  must  be  discovered  and  pushed  at  the  most  oppor- 
tune times. 

The  house-furnishing  shopper  is  out  to  buy.  A  new 
carpet  or  a  new  curtain  means  that  the  home  life  is  to  be 
brightened,  and  in  this  the  china  department  can  assist. 
The  fancy  goods  branch  of  this  department  should  at  the 
present  season  be  kept  in  the  background,  as  there  is  lit- 
tle call  for  it.  and  a  displav  of  such  goods  will  be  unat- 
tractive. As  mentioned  before,  it  should  be  table  sets 
that   should  be  prominently  displayed. 

Among  the  majority  of  dry  goods  stores  with  this  de 
part  men!  there  is  a  large  demand  for  Easter  eggs  in  opal 
•jiass.  during  the  Easter  season.  These  come  in  various 
sizes  and  in  all  kinds  of  painted  designs.  With  very  few 
exceptions  they  are  artiste,  and  their  cheapness  is  a 
factor  in  their  favor.  They  can  be  readily  sold  in  the 
largest  sizes  at  15  cents  and  the  price  runs  down  to  5 
cents.  A  large  trade  is  reported  in  these  bv  the  whole- 
sale  houses 
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Cbt  Alaska  Teatber*  Down  go. 

motttrcal  and  Winnipeg. 


Place  orders  with  us  for  your  future  requirements  in 

COTTON  COMFORTERS, 

EIDERDOWN  QUILTS, 

FEATHER  PILLOWS,  CUSHIONS,  Etc. 

\  mi  will  receive  prompt  and  satisfactory  delivery.  Our 
exceptional  facilities  for  producing  Bedding  in  large 
quantities  and  varieties  permits  us  to  guarantee  delivery) 

and  at  the  lowest  prices  for  which  such  goods  can 
be  produced. 

\\  e  are  relieving  our  Montreal  null  bv  opening  a 
branch  factory  and  warehouse  in  \\  innipeg,  where  we 
have  purchased  the  Bedding  business  of  Messrs. 
Bromlev   &   C  Company. 

OUR    REPRESENTATIVES    ARE  ■ 

MARITIME  PROVINCES   and   NEWFOUNDLAND     Mr    S    E    Hue.  Oxford.   N.S. 

QUEBEC  and  OTTAWA  VALLEY     Mr.  F    X.  Marsoin.  Montreal. 

ONTARIO     Mr    J    H.  Parkhill.  Mr.  P.  G.  Gifford.  Montreal. 

MANITOBA -Mr.  A.  W.  Johnson,  Winnipeg. 

NORTH-WEST  TERRITORIES  and  B.  C      Mr.  J    A.  Loudon.  Montreal. 


Cbe  Alaska  feather*  Down  £o. 

LIMITED. 
MILLS  M 

MONTREAL     St.    Elizabeth  St.,    near  canal. 

WINNIPEG— Princess    and    Alexander  Sts. 
V J 
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WALL      PA  PER 


F 


HINTS  ON  HANGING  WALL  PAPER. 

tj,     \    I'^peilMigui 

"MKST   prepare    the   walls.      II    they   are    painted,   size 


them  with  washing  soda:  nothing  else.  Make  solu- 
tion strong  enough  so  that  you  can  see  it  cut  the 
paint  as  you  spread  it  on.  Care  should  be  taken  to  pre- 
vent it  from  running  down  over  the  finished  woodwork. 
When  dry  it  will  he  ready  to  receive  the  paper.  The 
treatment  makes  the  paint  porous  so  that  the  paste  can 
take  hold  and  obviate  the  disasters  of  "  peeling  off"  and 
"opening"  at  the  joints  on  becoming  thoroughly  dry.  it 
destroys  grease  and  renders  the  semi-saponified  paint  to 
good  advantage  as  a  backing.  The  walls  should  always 
be  sand-papered  to  remove  the  small  lumps  after  plaster- 
ing up  the  holes  and  cracks.  If  the  walls  be  clean,  hard- 
finished  plaster,  irrespective  of  their  age,  1  treat  them 
with  a  strong  solution  of  glue  and  vinegar  (cider  vine- 
gar preferred).  Dissolve  the  glue  in  water  over  a  slow 
fire,  then  thin  down  with  vinegar  and  apply  copiously. 
The  vinegar  destroys  the  lime,  which  causes  the  paper  to 
shrink  apart  at  the  joints  and  bleach  out  in  spots.  I 
cannot  recall  an  instance  where  this  solution  has  failed, 
even  on  soft,  chalky  "  hot  "  walls.  All  new  walls  or 
parts  of  walls  should  be  treated  with  a  coat  of  this  vine- 
gar size. 

In  no  case  should  good  papers  be  put  over  old  ones, 
or  over  kalsomine.  The  factor  that  contributes  most  to 
the  appearance  of  a  room  is  cleanliness;  without  this 
your  work  will  he  a  failure,  irrespective  of  the  cost  of 
the  paper.  In  order  to  attain  this  you  must  use  your 
paste  so  heavy  that  it  is  barely  possible  to  work  it  out 
evenly  on  the  back  of  the  goods  without  injuring  them. 
This  applies  to  all  grades  and  kinds  of  wall  hangings. 
whether  of  paper  or  tapestry.  The  knife  and  straight 
edge  should  be  used  to  trim  with,  especially  on  heavy 
goods. 

For  "  butted  "  work  hang  the  strips  from  a  sixteenth 
to  an  eighth  of  an  inch  apart,  then  work  them  gradually 
together,  and  when  you  have  the  room  all  hung,  care- 
fully roll  down  the  joints  by  passing  the  sponge 
over  it  once  only.  The  latter  act  is  to  remove  the 
uloss  the  roller  makes,  and  applies  to  ingrains  or  other 
pulp  papers.  Do  not  sponge  printed  or  surfaced  goods, 
or  the  colors   will   run. 

PREPARATIONS  FOR  SPRING. 

DURIXti  the  month  of  March  the  Spring  housefurnish- 
ing  usually  commences.  An  early  Spring  sees 
March  a  busy'  month  with  the  merchant,  while  a 
late  Spring  may  delay  the  buying  until  April  and  May. 
At  any  rate  all  preparations  must  be  made  during  this 
month,  so  that  whenever  the  season  opens  there  will  be 
no  delay  in  catching  the  first   sales. 

The  stock  room  must  be  carefully  and  intelligent  ly 
arranged  so  that  the  salesman  can  find  in  a  moment  just 
what  be  desires,  any  price  and  any  pattern.  The  display 
fixtures  must  be  attended  to.  to  see  that  no  mending  or 
alterations  are  required,  it  is  a  good  plan,  too,  to  pre- 
pare the  advertisements  beforehand,  as  all  will  bo  a   rush 


during  the  season  and  little  lime  allowed  for  good  ideas 
in  the  advertising.  As  soon  as  the  stock  or  samples  ar- 
rive, the  clerks  should  carefully  examine  every  pattern 
so  that  they  can  turn  up  any  required  shade  or  style  of 
pattern  without  loss  of  time,  and  can  show  to  the  cus- 
tomer  that    the   stock   is  thoroughly   known. 

In  examining  his  display  fixtures,  attention  should  be 
directed  to  the  very  best  methods  obtainable.  The  win- 
dow is  the  best  advertisement  ami  certain  fixtures  will 
be  required.  Very  many  use  the  simple  stands,  from 
which  the  unrolled  portion  of  the  roll  depends,  the  roll 
itself  being  concealed  behind.  This  is  simplicity  itself. 
and  it  may  be  said  that  the  best  methods  of  displaying 
wall  paper  are  those  which  are  simple.  Wall  paper  must 
hang  straight,  just  as  it  is  seen  on  the  walls;  fancy  dis- 
plays are  useless  and   inartistic. 

If  enough  business  is  done  to  warrant  a  small  expense, 
there  is  a  structure  that  can  be  built  for  window  display 
purposes,  that  can  be  excelled  by  nothing.  It  is  in  reality 
a  section  of  a  room  showing  the  walls  with  its  paper  and 
freize  in  position,  and  above  it  the  ceiling  with  the  suit- 
able paper. 


Ceiling. 


Figure  I 


Figure  2. 


Figure  one  shows  a  side  view  of  the  structure  which 
is  made  of  a  framework  covered  tightly  with  cotton. 
On  this  js  pasted  a  lining  paper,  and  over  it  the  papers 
to  be  shown.  The  ceiling  slants  off  at  an  angle  that  gives 
the  proper  effect,  and  can  be  distinctly  seen  from  the 
front.  Figure  two  is  a  front  view  of  the  same  fixture. 
If  the  window  is  large  a  couple  of  these  might  be  built 
in.  Of  course  they  should  be  constructed  so  that  they 
will  do  year  after  year.  On  the  same  plan  foundations 
can  be  built  for  a  display  id'  panel  work.  This  style  of 
wall  decorations  is  too  little  brought  before  the  public, 
and  such  a  scheme  is  almost  necessary  and  will  be  sure 
to  sell   where  a  description   would  be  inadequate. 

A  cheap  fixture  for  demonstrating  the  use  of  two 
papers  mi  a  wall,  one  above  and  the  other  below  a  heavy 
moulding  placed  about  live  feet  from  the  floor  is  to  build 
two  troughs  in  relatively  the  same  positions  as  the  ceiling 
moulding  would  be  in  the  room.  In  the  under  trough  are 
placed  two  or  three  rolls  of  the  quieter  patterns  of  the 
lower  half  of  such  a  room,  with  the  end  hanging  to  the 
Hoor.  In  the  upper  trough  (here  are  the  rolls  of  larger- 
patterned,   brighter-colored    paper  of   the   upper   Half  of 
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THE 

GUELPH   CARPET  MILLS  CO., 

I.IMI  I  Mi 

GUELPH,  CANADA. 

MAM  I  A<   rURERS   01 

BrUSSelS,     3,  4  and  5  frame. 
\AAiltOnS,     4  and  5  frame. 

Wools  and  Unions. 


Oui  MILLS  are  equipped  with  the  most  approved  machin- 
ery, and  only  skilled  workmen  are  employed.  The  com- 
bination of  these  features,  with  a  careful  supervision  of  the 
managers  of  each  department,  ensures  a  product  thai  will 
i^ivc  thorough  satisfaction  u>  the  trade  thai  intrusl  us  with 
their  orders. 

Particular  attention  paid  to  special  orders. 


THE  ■ 

GUELPH   CARPET  MILLS  CO ., 

I.IMI  I  ED 

GUELPH,         -         CANADA. 




The  Dominion  Oil  Cloth  Co., 


Limited 


Hanufacturers  of       


OIL  CLOTHS 

OF    EVERY     DESCRIPTION. 

Our  lines  are  handled  by  all  the  leading  Wholesale  Jobbers 


ALSO 


Decorative  Burlaps, 


OIL-COATED 

-AND- 

DOUBLE-SIZED 


We  desire  particularly,  at  this  time  of  the  year,  to  call  the  attention 
of  the  trade  t<>  this  cheap  and   mosl  attractive  <>f  wall  covering. 


Office  and  Works:     MONTREAL. 
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the  room,  with  the  cuds  hangino  down  to  the  lower  trough. 
These  ends  are  all   lixed   tightly  so  that   the  combination 

is  seen  just   as  it    would  appear  in   the   room. 

These  fixtures,  with  the  addition  of  others  which   the 


time  Eor  the  housefuroishing  season.  After  that  be  <-an 
consider  the  designs  he  Will  follow  in  his  arrangements  of 
the  goods  in  the  window.  A  simple  change  of  paper 
without  anv  alteration  in  design  is  sufficient   to  retain  the 


merchant    ma.V    think   of  should    he   prepared    in    plenty   of       attention  of  the  public  on   the   window,  for  some  time. 


DECORATION 


ARTISTIC  FURNISHING. 

REGARDED    from  an   artistic   point    of   view,    the   mid- 
dle-class     home      was       until      lately,      with      com- 
paratively     few      exceptions,      a      violence      and      a 
vexation.  Its      dominant     note     was      "pretence        at 

art  "  which  like  many  other  pretences,  is  a 
fruitful  cause  of  irritation  and  sadness  to  those  who 
can  distinguish  realities  from  counterfeits.  Most  people 
—even  people  of  moderate  means— desire  to  be  "in  the 
fashion"  and  there  is  always  a  vogue  for  so  called  "ar- 
tistic" interiors  which  the  uneducated  as  well  as  the 
educated  are  eager  to  adopt,  though  usually  in  the  case 
of  the  former  it  is  adopted  with  aesthetically  disastrous 
results. 

Now,  it  is  quite  possible  for  any  one  to  furnish  a 
moderately-sized  house  with  perfect  laste  and  artistic 
effect  at  a  comparatively  low  price,  as  you  can  accomp- 
lish this  without  resorting  to  expensive  draperies  or  the 
elaborate  gilt  furniture  of  the  seventeenth  century.  One 
has  often  seen  houses  on  the  decorating  and  furnishing  of 
which  a  fortune  has  been  spent,  but  which,  to  the  educat- 
ed eye,  are  overdone,  ostentatious  and  vulgar  in  their 
unregulated  display.  It  is  not  the  cost  of  the  materials 
that  makes  a  house  beautiful;  it  is  the  judgment,  the 
science  of  form  and  the  appreciation  of  harmonious 
schemes  of  color. 

The  treatment  of  a  house,  especially  when  one  is  re- 
stricted as  to  cost,  requires  careful— one  might  even  say 
profound— thought.  Many  things  have  to  be  considered, 
structural  advantages  and  defects,  the  position  of  the 
openings,  the  decorative  opportunities  of  wall  spaces,  the 
symmetry  of  the  apartment  and  the  relation  of  each  part 
of  the  house  to  the  rest,  in  short,  the  style  to  be  adopt- 
ed must  depend  on  the  conditions;  the  conditions  must  not 
be  forced  to  an  acceptance  of  the  style.  Yet  three  parts 
id'  the  furnishing  of  middle-class  houses  is  carried  out  on 
the  haphazard  principle  of  selecting  styles  without  consid- 
ering their  suitability  to  the  proportions  and  features  of 
the  apartments.     The  result   is  frequently  distressing. 

The  lirst  points  to  be  considered,  therefore,  in  furnish- 
ing under  limited  pecuniary  conditions  are  the  size  and 
structural  arrangement  of  each  room.  These  are  the 
bases  of  all  suggestion,  the  foundation  of  any  practical, 
artistic  scheme.  Having  ascertained  them,  select  a  style 
that  will  not  do  violence  to  the  cubical  dimensions.  A 
i  ompulsorilv  moderate  outlay,  if  it  does  not  compel  sim- 
plicity of  effect,  at  anv  rate  should  suggest  simplicity  of 
.urn. 

The  question  of  proportion  must  be  the  keynote  of 
everything.  Having  on  this  basis  resolutely  decided  what 
styles  must  of  necessity  be  discarded,  you  have  next  to 
consider  structural  conditions,  the  position  of  the  lire- 
place,  the  windows,  the  door,  the  shape  of  the  room,  its 
height  and  its  relation  to  the  hall,  landing  or  passages. 
The  position  of  the  fireplace  is  an  important  point,  for 
this  should  be  the  central  and  dominating  feature  of  the 
apartment.  When  it  is  remembered  that  a  room  consists 
for  decorative  purposes  of  floor,  walls,  ceiling  and  open- 
ings, and  that  the  fireplace  is  the  principal  opening,  its 
capacity  of  emphasis  leaps  into  convincing  prominence.    It 


will  be  necessarv  however,  to  study  the  other  openings  as 
well,  to  consider  how  blank  spaces  can  be  most  effectively 

dealt  with,  and  how  far  anv  suggested  style  of  treatment 
will   be  supported   or   ruined   by   structural   breaks. 

Having  taken  in  the  hints  and  admonitions  which  arc 
the  fruit  of  this  preliminary  survey-,  and  decided  upon  a 
scheme  of  furnishiii"'  the  next  thing  is  the  question  of 
color.  The  best  course  is  to  begin  with  the  carpet.  It 
is  much  simplei  and  more  logical  to  decorate  from  the 
carpet,  than  to  the  carpet  from  the  decoration.  In  ordin- 
ary middle-class  houses  the  carpet  lasts  out  two  or  three 
wall  coverings  unless  wood  pannelling  is  very  largely  in- 
troduced; and  no  one  having  a  regard  for  thrift  would 
counsel  the  purchase  of  a  new  carpet  in  order  to  match 
new  wallpaper.  Begin,  then,  with  your  tloor,  and  build  up 
trom  it.  The  carpet  once  chosen,  you  can  harmonize 
everything  else  in  the  way  of  color  to  its  tone  and  re- 
quirements. The  wall  covering  follows  the  carpet;  the 
treatment  of  cornices  and  ceilings  and  the  painting  of 
woodwork   follow    the   wall   covering. 

Grand  effects  being  impossible,  there  should  be  no  at- 
lempt  to  imitate  them  by  cheap  means.  Taste  is  only 
another  name  for  the  pre-eminently  suitable  and  the  pre- 
eminently suitable  is  attained  through  the  governing  con- 
ditions of  form  and  harmony.  Nov  amount  of  decoration 
ui  the  world  will  make  up  for  inherent  defects  of  form; 
while  if  the  form  be  good,  if  the  outlines  be  fine  and  the 
proportions  just,  ornament  need  only  be  used  in  a 
sparing  fashion.  The  best  schemes  are  those  which,  while 
avoiding  anylTTfhg  in  the  nature  of  severity  are  thorough- 
ly subdued  in  their  spirit  of  ornamentation.  It  is  im- 
possible to  lav  down  laws  on  a  point  like  this;  every  de- 
fail  requires  to  be  considered  on  its  merits,  and  in  rela- 
tion  to  its  part    in   the  general   decorative  economy. 

A  NEW  WAREHOUSE  IN  WINNIPEG 

IN  order  to  take  better  care  of  the  trade  in  Western 
Canada,  The  Alaska  Feather  &  Down  Company,  Lim- 
ited, ol  Montreal,  have  undertaken  to  establish  a 
factory  and  warehouse  in  Winnipeg,  and  have  purchased 
the  bedding  business  of  Bromley  &  Company  of  that  city, 
one  of  the  largest  bedding  manufacturers  in  the  West. 
The  Alaska  feather  <&  Down  Company  have  shown  con- 
siderable business  enterprise  in  this  venture,  and  The  Dry 
Goods  Review  wishes  them  all  success.  It  is  understood 
to  be  their  intention  to  equip  this  Western  branch  with 
the  latest  improvements  in  bedding  machinery,  including 
machinery  upon  which  the  Alalka  Feather  &  Down  Com- 
pany hold  Canadian  patents,  and  thus  will  be  in  a  posi- 
tion to  turn  out  large  quantities  of  goods  and  give  satis- 
factory deliveries,  something  for  which  the  trade  in  'hat 
territory   has  been  suffering. 

Mr.  A.  \\ .  Johnson,  the  representative  of  the  Alaska 
Feather  cV  Down  Company  for  Western  Canada,  and  a 
practical  bedding  manufacturer,  will  be-  placed  in  charge 
of  the  Winnipeg  office,  and  will  represent  the  linn  in 
Manitoba  only,  while  the  interests  of  the  trade  in  Assini- 
boia.  Northwest  Territories  and  British  Columbia  will  lie 
cared  for  In  Mr.  .1.  A.  Loudon,  who  is  well  known  to  the 
furniluic  trade  i.i   these  provinces. 
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GEO.  H.  HEES,  SON  ®>  CO. 

I L  i  m  i  I «  cJ 

Have     in    StocK    New    .Arrivals    of 

CUSHION    TOPS.  LACE  PAIS  ELS    FOR   DOORS. 

BOBBIN  ET  and    MUSLIN   CURTAINS,  our  own  mark,  New  Designs. 
LACE   CURTAIN   MATERIALS,    all  kinds 
NEW  PATTERNS  OF  TAPESTRY  CURTAINS  and  TABLE  COVERS. 

NEW   PATTERNS   OF  CHENILLE  CURTAINS  and  TABLE  COVERS, 

our  own   mare,  at  Special   Prices. 

SILK    and    COTTO  V    VELOURS,  plain  and  new  fancy  designs. 

COUCH  and  FURNITURE   COVERS,  new  designs  from  our  OWtl  looms,  and 

also  latest  attractions  in  Imported  Lines  of  these  goods. 


LACE 
CURTAINS 

Geo.  H.  Hees,  Son  &  Co. 


Limited 

UPHOLSTERY 
GOODS 


We  make  a  specialty  of  Lace  Curtains,  and  carry  in  stock  ready  to  deliver 
an  immense  quantity  of  these  goods,  from  20  cents  to  $30.00  a  pair.  Having 
bought  many  of  these  saleable  goods  before  the  advance  in  price,  we  are  giving  the 
benefit  to  our  customers.  Please  compare  our  Lace  Curtains  and  prices  and  you  will 
find  it  to  your  advantage  to  buy  from  us. 

Window  Shades,  Curtain  Poles  and  Fixtures,  Brass  and  Metal 
Goods,  and  a  Full  Stock  of  Upholsterers'  Supplies. 

N.B.     We  sell  these  goods  at  a  price  that  affords  the  RETAILER   LARGE   PROFITS. 

GEO.   II.   I1EES,  SON   &   CO.,  Limited 

MONTREAL  WAREHOUSE.  No.  20  St.  Helen  St.        — -~-  TOPOMTO,   QNT. 


:.i 


DRY  GOODS  REVIEW 


M.rch    1904 


A.R.  BURROWS  &  CO. 


—Manufacturers  of- 


Rug  Fringes, 
Carriage  Fringes  and 
Carriage  Dusters 

GUELPH,  ONT. 


Write  us  for  Samples  and  Prices. 


c 


ANADIAN    COLORED 

COTTON 

MILLS  COMPANY 


•  • 


Cottonades,  Tickings,  Denims,  Awn- 
ings, Shirtings,  Flannelettes,  Ging= 
hams,  Zephyrs,  Skirtings,  Dress 
Goods,  Lawns,  Cotton  Blankets, 
Angolas,  Yarns,  etc. 


Only  Wholesale 
Trade  supplied. 


D.  MORRICE,  SONS  &  CO.,  AGENTS 

MONTREAL  and  TORONTO 


Hamilton 
Cotton  Co. 

HAHILTON. 

We  are  now  manufacturing  a  complete 
range  of  ...     . 

CHENILLE  CURTAINS 
TABLE  COVERS 

In  new  and  attractive  designs. 
POR  SALE  by  all  the  leading  wholesale  dealers. 


Selling  Agent_ 


W.  B.  STEWART 

»7  Front  Street  West,  TOROINT 


JAPANESE    GOODS. 

E.  Orth  &  Co. 


YOKOHAMA. 


E.  S.  HASSBERGER, 
Sole  Agent, 


JO  St.  Helen  St. 
MONTREAL 


Echizen,  Kawamata  and  Kaga  Silks,  Silk  Kimonas,  Dressing 
Jackets,  Dressing  Gowns,  Embroidered  Quilts,  Table  Covers, 
Beadspreads,  Curtains,  Doilies,  Quilted  Petticoats,  Smoking 
Jackets,  etc.     Samples  of  all  lines.  Telephone  Main  3025 


Oentury  Advertising  Tap© 

a  substitute  for  Twine.     Geo.  H.  Wheatcropt,  Wi.-ksworth,  England, 
manufacturer  of  Cotton  and  Linen  Tapes,  in  all  <iualities  and  widths. 

A.  T.  Porter  Importing  Co.,  Canadian  Agents,  232  McGill  St..  Montreal. 
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DOWN  COMFORTERS, 
WOOL  COMFORTERS, 
COTTON  COMFORTERS, 
BED  PILLOWS, 
WHITE  CUSHIONS, 
COSIES,  MUFF  BEDS,  Etc. 
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WHO'S    WHO 


Concerning  Men  In  the 
Public  Bye 


HON.  DAVID  WARK. 
N    I-  <l>i  i i;i i  \    ImiIi   Senator   Wark,   the  ' 


between  Canada  and  Mexico  will  be  the  result  of  the  vi-it 
of  the  distinguished  Canadian.     Entertained  a(  dinner  l»\ 


ON    hebruan    l!»ih  Senator  Wark,  the  --  NeBtor"  '"  ""•  nisunguisnen  <  anaaian.     bntertt -.i  at  dinner  bi 

of   the   Canadian    Parliament,     celebrated    his  the  Canadians  of  Mexico  city  Sir  Willh -am. t  bold 

hundredth  birthday.     II. •  was  born  near  I -  '\  wil1'  ,l11'  Btatemenl  thai  he  Pell  Bure  both  Governments 

donderry,   Ireland   in    1804,  emigrating!  to  New  would   work    for  the  establishmenl   of  better  trade     rela 

Brunswick    in    1825.      Following   a    period     of  tions  between     Canada     and   Mexico,  and     promised   his 

eight  years  teaching  he  went   into  mercantile  life,  and  -i\  hearties!  Bupporl  oi   such  work.     "  [f  Mexico  "  said  the 

years   later  offered   himsell    for   the   New    Brunswick    As-  speaker,  "  will  meel   us  half  way,  we  shall  have  reduced 

sembly.      After  i  \\ « ■  terms  be  was  appointd   to  the  Legis  postage, 
lative  Council  where  he  remained  until  Confederation   in  A   few   days  afterwards  President    Diaz  irave  .1  di 

1867.      Ill'  \\ ;  i  >•  then  called  to  the  Senate  bj    Royal  procla-  in  his  I and  Sir  William   Mu  lock  has  had  a  couple  "I 

rnation.     Pour,  years  later  he  gave  up  his  business  in  Kent  interviews   with    the   Government    on    improved    means  ..i 

;ii  age  "I  b7  and  removed  to  the  communication  between  the  two 

l'i  "\  incial   capital.       From    |X.">s  ^^^^^^^^^^^  countries. 

to  1862  lif  was  a  member  of  the 

New      Brunswick      Government 

without  office,     becoming  after 

ward*   Kccordcr-tiencral.  ^^^^^  \   ''"    ,l"'    ■'-'■    "'     li:!    has    .In-. I 

Although  at  such  an  advanced  M  Wr  ^  A      ■     "I      America 

a'.*'  Senator  Wark   is  bright   and  M  W^  L  capable  and  wealthy  linan- 

iheerful.    attending    the    Senate         M  1  ^  '•"''-•    :l    m:l"    «'•'"    wl"l''    \«'<    » 

each  year  with   faithful   regular-       M  ^^^^^  ^        empa.  at  i\  cly 

ii\.  and    following     closely   the     ■  ^    %>  V  '  B      tirecl   from  active  life  "''"  '>" 

dixciisMon-    .d'    thai    body.       II,-      M  '    fjl  M      IVIi"!-'    'hat    he    had    ' '  made    his 

hie  is  simple  and  his  wants  few.     I  ^M*\  ^jJ^M  '"'  '""''  ai""',i  '"  ''" 

To   explain    his   hearty   old   age  W_  v  M"h    "•"      Born      :"    Conway. 

he  says  that  he  has  been  aecus-  ^  Mass.,   in    1841,  of  old   Puritan 

stock,  he  graduated   from  Yale, 


WILLIAM   C.   WHITNEY. 


Hon     David  Wark 


tomed   to  eat    oatmeal    porridge 

and   milk     from     his  childfa I 

and  it  still  forms  the  principal 
food  of  his  breakfast,  with  a 
single  cup  of  Mack  tea  and  a 
slice  of  plain  bread.  Finding 
fal  meal  indigestible  he!  has 
avoided  it  for  some  years,  his 
determination  being  to  eat  no- 
thing thai  does  not  agree  « ith 
him,  however  palatable  it  may 
be.  He  has  therefore  for 
some  years  not  eaten  beef, 
mutton  or  pork  in  any  form. 
Instead  he  takes  a  little  fruil  or  fish  with  bis  cup  o!  tea  as  a  railway  financier  and  organizer,  in  which  capacity 
at  midday  for  dinner,  and  ai  6  ..'dock  a  cup  of  tea  and  a  the  world  besl  knows  him.  Prom  a  single  horse-car  line 
slice  of  bread  suffices.  He  eats  no  pie  or  pudding  and  in  New  York  city  he  developed  the'greal  Metropolitan 
drinks  nothing  stronger  than  tea.      He  goes  to  bed  at  or      Street    Railway   which  soon  absorbed  all  the  lines  ol   ' 

before  ten  o'clock   and   these  dark   1 Kings  rises  aboul       York.      Philadalphia's   railway  was  uexl   purchased.     01 

half  past  seven.  late  years  his  horses  have  occupied  much  0f  his  tii 

SIR  WILLIAM  MULOCK. 
\  A  '  I  Til  the  avowed  intention  of  enjoying  a  pleasure  trip  Ever?  man  has  at  times  in  his  mind  the  ideal  of  whal 

\\        Sir  William    Mulock,   I "ost mastei -( ieueral  ©f  Can-  he  should  be  bul  is  not.     This  ideal  may  be  higl    and 

ada.  set   oul    from     Canada   late     in  January   for  plete.  or  it   maj   be  quite  low   and  insufficient;  yet,  ii 

Mexico  ami  the  Wesl   Indies.     Bul  more  than  pleasure  1-  men    thai    really   seek    to   improve,   il    1-   better   than    the 

being  considered   and    from    report-   a    closer   intercourse  actual   character.     Theodore   Parker. 


and  later  in  law  at  Harvard. 
entering  law  in  New  York  city 
with  little  capital  and  no  in- 
fluence .  His  public  career  com- 
menced when  he  organized  the 
1  1  m  Democratic  club  in  1871, 
and  in  ls7.">  he  was  appointed 
Corporation  Counsel  of  New 
York.  In  1885  be  became 
Secretary  of  the  Navy,  but  upon 
Bryan's  nomination  for  the 
Presidency  retired  from  politi- 
cal life.     Then  began  his  careei 
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MONTREAL 

Our  travellers  are  now  on  the  road  with  a  FULL  range  of 

Men's,  Women's  and  Children's 

Underwear  and  Hosiery 


j 


FOR 


Fall  1904 


We  have  limited   quantities  to  offer  at  present  prices. 


Our  famous  No.  103  Prints  can  still  be  retailed  at 
10  cents.  The  above  cloth  and  patterns  confined  to 
The  W.  R.  BROCK  CO.,  Limited,  Montreal. 


Write  us  for  samples. 
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v  -  md  wlU  be  furnished  on  applloal to  Hi    a    B   Oaswell 

or  to  the  manager  of  the  nearest  offloe     The  ralue  of  TBI  Din  Q -  Ravi  aw  as 

an  advertising  medium  Is  unquestioned.    The  charactei    1  the  advertisements  nos  In 

Its  columns,  and  the  number  of  them,  tell  the  whole  atory     Circulatl oosidered,  11 

is  the  oheapesl  trml.-  Journal  to  advertiss  In  Advertisements,  in  Insure  insertion  in 
the  Issue  of  anj  month,  should  reach  this  office  not  later  than  the  eighteenth  of  the 
month  preceding 


"  Mutual  equality  "l  riffhtn  and  benefits  "  1-  the  tletin 

itit  11  1  1   reeipn  city   according  1 ■  of  their  own  lexico- 

•-'ill11"'1-       Bui  the  interpretation  they  pul  n|> 1  1-  the 

very   opposite  ol    the  >"oi   meaning  ■«!   the  word.     No  at 
rangemeul    wbieh  does  n<>t   allow   al   leasl  90  pel   rent,  ul 
Ihe  advantage  to  accrue  i"  them  1-  acceptable. 

Our  tariff  in  about  50  per  cent,  lower  than  thai  ol  the 

1  ' 'I  States  and  as  thei  already  sell  us  aboul  £00,000,000 

worth  more  of  merchandise  than  thej  buy  from  us,  thej 
sin  nlil,  as  an  evidence  "i  their  g I  intentions,  approxi- 
mate their  tariff  t< ra.     Both  eountriea  would  be  then 

1,11   •• |ual    footing   and   perhaps  nearer  than   thej    no« 

;|11'  to  the  starring  1 1  for  an  equitable  reciprocal  ar- 
rangement . 

In  the  meantime  the  National  Board  of  Trade,  ruauti- 
Facttirers'  associations  anil  nthei  commercial  bodies  in  Ihe 
United  States  maj  pass  manj  resolutions  ami  waiter 
broadcast  much  printed  matter,  li  may  help  them  to 
appreciate  Canada  and  perhaps  incidental!}  to  learn  whal 
reciprocity  really  means.  Bui  until  they  brine  forth 
fruits  meel  for  repentence  there  is  not  even  a  possibility 
ul    reciprocity  with  Canada  being  obtained. 


Injudicious  buying  like  injudicious  eating  1-  the  -(till  from 
which  nightmares  are  made 


A  LULL  IN  THE  CHAMBERLAIN  AGITATION. 
\  LULL  lias  evidently  taken  place  in  the  fiscal  agita- 
-  »  tion  in  Greal  Britain.  The  absence  of  Mr.  Chamber- 
lain, the  leader  in  the  movement,  lias  no  doubl  a  great 
deal  i"  do  with  this.  The  adverse  bye-elections  have  also, 
of  course,  had  their  influence . 

Scarcely  a  year  lias  passed  since  Mr.  Chamberlain 
enunciated  his  platform  and  resigned  from  the  Govern- 
ment in  ordes  thai  he  might  stand  upon  ii  without  em- 
barrassing Ins  colleagues  by  the  radical  character  of  its 
planks.  And  the  surprise  is  no!  s,,  much  thai  the  fiscal 
policy   of  Mr.   Chamberlain  has  reached  a  poinl   where  it 

is  c pelled  to  mark  time,  l>m  that  it  baa  made  the  pro- 

press  it  has. 

The  n  nst  enthusiastic  supporters  ul  Mr.  Chamberlain's 
policy  can  scarcely,  however,  hope  for  victory  at  the  nexl 
general  election.  Strong  influences  arc  arrayed  against 
it.  Even  the  Government,  of  which  he  was.  until  ten 
tin  nth  ago,  a  member  announced  a  couple  of  weeks  ago 
through  the  Right  Hen.  Mr.  Wyndham  that  "a  duty  ol 
10  per  cent,  on  manufactures  all  round  »;i>  not  pari  ■«! 
procity,  as  the  compilers  >•!  dictionaries,  economists  and  'I"-  Government  policy,  nor  taxation  for  the  purpose  >>\ 
business  men  understand  the  term,  is  nut  s,.  understood  fostering  home  industries,  nor  taxation  of  foreign  mat 
in  the  United  Stales.  And  yet  we  were  told  13  years  ago  tures,  nor  mi  food  or  raw  material."  Ami  furthermore, 
by  a  writer  in  the  North  American  Review  thai  the  word  "thai  the  Cabinet  was  pledged  to  exclude  colonial  prefer- 
was  litst  officially  used  in  1782  in  the  provisional  treaty  ,'l"'«'  in  the  policy  to  be  submitted  at  the  general  dec. 
pf  peace  between  Greal  Britain  and  the  United  States.         tirns,"    All  thai  the  Government  asked  was  t|ia|  ••tlie\ 


MONTREAL  AND  TORONTO,  MARCH,  1904. 

JUST  MEASUREMENTS. 
\  N  inch  less  than  a  yard  sometimes  drives  a  customer 
*  ■  a  mile  away  from  the  store,  li  is  better  to  pul  an 
inch  over  than  a  inch  under  the  stipulated  measure.  Bui 
the  besl  For  all  concerned  is  a  measurement  that  is  neither 
under  m>r  over  the  stipulated  quantity. 

«       * 

Iln  mil  forget  to  caulk  th-  leaks  which  sto:k-laking  may 
ret  <<•'/. 

THE  RECIPROCITY   QUESTION. 

IT  is  nol  sound  economically  to  contend  that  reciprocity 
in  its  proper  sense  with  the  United  Stales  would  not 
be  a  good  thing  commercially. 

Reciprocity  with  the  United  Stales  is  not  a  defunct 
issue  because  it  is  an  undesirable  international  business 
arrangement.  It  is  because  the  people  1  F  Canada  are  as 
Fully  persuaded  as  thev  are  of  their  existence  that    reci- 
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should   resume  the   freedom  of  negotiations  for  the  pur-  thai   the  trade  and  commerce  of  England   need  only  feel 

pose  of  obtaining  the  c mercial   advantages   losl    since  alarmed  when  the  rate  of  interest   w;is  higher  in  London 

1862.  "  than   in    Paris  or   Berlin.      Tins  state  of  affairs  already 

This  may  mean  little  or  much.      It   is  certainly  not  a  exists.      Mr.    Chamberlain,  shortly  before  liis  departure 

c]ear  ,.n|   policy,  excepl   perhaps  in  the  one  particular  of  for  his  present   holiday  trip,  pointed  this  ou1   t<>  a  meet- 

ihe  desire  for  a   mandate   from   the     people   to   retaliate;  big  of  bankers  in  the  Guild  Hall  in  London,  hut   he  was 

againsl  those  nations  that  have  adopted  highly  protective  quickly  reminded  by  his  audience  that  the  South  African 

duties.       In    a    word    the    policy   of    the    British    Cabinet    to-  war  was  the  cause  pf  this. 

dav    is   that    they   are   willing   to  he   all    things  to   all    men  The  business  world  can.  therefore,  scarcely  look  on  the 

in  older  that   they  may   retain  office,  leaving  Mr.   Cham-  present   war  between   Russia  and  Japan  with  equanimity. 

berlain  to  Bight  his  battles  alone,  hoping  that  the  benefit  of  X,,t   only  is  it   to  lie  hoped  that   the  war  will  be  short,  hut 

whatever  he  gains  may  accrue  to  themselves.  that  Great  Britain  will  not  be  involved.     If  Great  Britain 

Although   Mi'-   Chamberlain  may  be  marking  time,  and  should  become  involved  its  effect  upon  the  trade  and  com- 

the  policy  of  the  Government   is  an  indefinite  quantity,  it  merce  of  the  world  would  be  nothing  less  than  deplorable. 

does  not   follow  that   nothing  definite  will  be  born  of  Mr.  *  „  * 

Chamberlain's  policy.      It    must    have   had   some    force  be-  A     window    card  must    have    point    in    order  to  possess 

bind   it   or  it    would  not   have  made  such  headway.      Public  *       * 


opinion  in  Great  Britain  is  undoubtedly  becoming  more 
and  more  possessed  of  the  idea  that  the  present  fiscal  con- 
ditions are  unfair  to  the  home  manufacturer  and  it  prom- 
ises to  ultimately  become  strong  enough  to  secure  some 
measure  of  protection.  This  is  likely  to  precede  any 
extensive  measure  of  preferential  trade,  although  some 
modest  arrangement  might  be  entered  into  which  would 
ultimately  develop  into  a  more  ambitious  scheme. 

Possibly,  at  any  rate,  evolution  of  the  preferential 
trade  idea  would  in  the  Ion--  run  be  more  satisfactory 
than   revolution.      That   which  grows  gradually  is  usually 

sturdier  than  that   which   is  forced. 

*       * 

Politeness  is  the  root  of  popularity  in  business. 

WAR  AND  THE  MONEY  MARKET. 

SOME  people  have  an  idea  that  war  is  a  good  thing  for 
trade  and  commerce.  A  few  individual  firms  who 
have  the  contracts  for  supplying  different  kinds  of  ma- 
terial may.  no  doubt,  derive -some  benefit;  but  taking  it 
as  a  whole  trade  and  commerce  suffers  rather  than  gains 
from    warfare,   the   only  difference   being  one   of   kind. 

Money  used  for  the  purposes  of  carrying  on  war  is 
not  money  used  for  industrial  enterprises.  It  is  used  m 
acts  of  destruction  and  is  consequently  non-productive, 
'fhe  result  is  that  war  destroys  money  as  well  as  property, 
and   what    is  destroyed   is  of  course  lost. 

When  the  supply  of  money  for  commercial  purposes  is 
curtailed,  what  is  left  is  naturally  held  at  a  higher  figure; 
and  here  is  where  the  commercial  world  feels  the  adverse 
effect    pf   war. 

We  have  at  present  an  instance  of  this  in  Great  Britain. 
The  war  with  South  Africa  swallowed  up  some  £250,000,- 
1100,  with  the  result  that  ever  since  the  money  market  there 
has  been  tight,  and  consequently  unfavorable  to  the  com- 
mercial  interests  of  the  country. 

A  mouth  or  so  ago  a  well-known  banker  in  London. 
England,  in  an  article  in  the  Monthly  Review,  pointed  out 


A  DISCRIMINATING  TAX  ON  FOREIGN  INVEST- 
MENTS. 

A  WRITER  in  the  Contemporary  Review  is  out  with  a 
proposal  to  impose  a  special  tax  on  investments 
made  by  P>ritish  capitalists  in  foreign  countries.  As  our 
readers  are  aware  there  is  an  income  tax  in  Great  Britain 
i  n  different  sources  of  income,  of  lid.  in  the  pound.  The 
writer  in  the  Contemporary  Revieyy  proposes  to  retain  the 
lid.  (ax,  but  on  incomes  from  foreign  investments  he 
would    impose   an   additional   (id.    , 

The  Fiscal  Enquiry  Blue  Book  shows  that  the  incomes 
derived  in  Great  Britain  from  investments  abroad  amounts 
to  nearly  £60/100,000,  of  this  it  is  estimated  that  £40,- 
000,000  was  invested  in  foreign  countries  and  less  than 
£20,000,000  in  British  colonies.  The  amount  invested  in 
British  colonies,  the  writer  referred  to.  would  exempt  from 
(he  special  taxation. 

The  scheme  he  proposes  is  an  alternative  to  that  policy 
of  protection  and  preferential  trade  which  Mr.  Chamber- 
lain is  advocating.  He  claims  thai  as  far  as  (he  colon- 
ies are  concerned  his  scheme  would  give  them  the  same 
preference  as  the  one  Mr.  Chamberlain  proposes.  If  the 
colonies,  however,  had  their  choice  they  would  doubtless 
prefer  Mr.  Chamberlain's  direct  preferential  trade  scheme 
to  the  indirect  financial  one  which  the  writer  in  the  Con- 
temporary Review   suggests. 

Although  Mr.  Chamberlain's  proposal  does  not  appear 
to  find  favor  with  the  great  majority  of  the  people  in 
Great  Britain,  it  is  likely  to  secure  stronger  support  than 
the  scheme  to  levy  a  special  tax  on  foreign  investments 
with  a  preference  in  favor  of  investments  in  the  colonies. 
At  the  same  time,  however,  the  scheme  of  the  writer  in 
the  Contemporary  Review  would  tend  to  benefit  the  col- 
onies, as  capitalists  in  Croat  Britain  would  naturally  pre- 
fer to  invest  their  money  where  no  discriminatory  tax 
would  be  entailed. 

The  proposal  recalls  to  mind  the  suggestions  that  have 
been   made   from   time   to  lime    for  putting  some   restraint 


5fi 


M.rch.  i>*i)4  F.OITQRIAI.  "■  -   I '- 

i  ■ 

"ii  the  investment  of  funds  in  foreign  countries  bj   Can       of   Canada    want    a   commercial    : i •_•  < ■  1 1 1    appointed    to   1  •  •• . t- 
adian  bank"-,  ilms  lessening  the  supply  al  home  and,  con-      after   their   interests   in    London,   thej    Qiual    push    foi    it, 

Bequently,  causing,  i"  Borne  extent,  a  stiffening  of  rates  •>!       ami  keep  pushing. 

* 

interest   at   home.     Nearlj   all  the  i ej    loaned  by  Can- 

......  ,     TT  .     ,  a.  (.u,i,l;ii    advertising   /s   n,,t    mlverti  inti    that    vin.it 

ailian   hanks  hi   Imci^n  ciuinl  rir>  ".nes  In  Hie   I   1 1 1 1 ' *<  1  Stairs  ,, 

well 

ami    the   amount    thus   placed,  according   to   the  January 

bank   report,   is  nearly  $55,000,000.      Possiblj    to  employ  BRIBING   THE   BUYER. 

some  such  scheme  of  taxation  <>n  Canadian    investments      ri">ni.' m.-   ..,.  v,  ,  ,■  ,i  ,  , 

j    iir.iir.   are   in   existence   linns,   the   volui I    whose 

abroad,   as   is   proposed   i»\    the   writer   in   Contemporary  i.,,^;,,,.      i.  ,    .  i    .    ,      i;,,i 

1      '  ■  i         .         »        DUBiness  nepenus  imi  a  little  mi  a  systematic  species 

Review  on   British   loans,  would  have  the  desired  effect.       ,,•■  i.,.;!,,.,..       ti,  ■      , .      ,•  . i         .  , 

oi   niiiM'ix.      i  Mr  popularity  ol   these  I sea  with  a  num 

Business  men   would  scarceh    object    to  Buch   a   proposal,      i,..,.  ,,i    k,,,,.,.    h i      ,   ,i  ■ 

1      '  aei   <ii    Duyers  throughout   the  country  renders  it   impera 

as  it  would  naturally  tend  to  cheapen  money  in  this  coun-      ,;.,,   .i,.,,      .. ,• ,  ,.         ..  .     . 

1  «*e   in. it    iiiiici    iiinis.   uini   umiiii    prefer  to  do   business 

try.      I'11'!    Hi«'  banks  would,  on   the  other  hand,  scarcely      ....  ;e    ,,,,.,.:,      .,,.     ,■  ,.     .  ,  .  ,  .,     . 

"H    ITS   merits,-  ai  e    forced    h>  emplnv    similar   methods. 

'look  «iili  favor  on  a  proposal  llial   would  naturallv  tend  ■,  :    ,..,  .,,..,,,;     ,i    ,         ,  ,     ,  ,  , 

11  hi-  easy  t"  maintain  thai  quality  brings  business,  but 

'"   l,m"    ""'    l",|,i    '"'    ""•"'   investments.      A    small    tax,      „    ls  ,.,  decidedlj   differenl   matter  to  obtai wtlj    the 

'"■""*'■'■•  !^  worth  considering  patronage  of  an  unscrupulous  buyer.    Where  the  proprie 

*  tor   is   tin'   buyer,   commission     or  "gifts"   are   of   little 

Political    tulh    i^    cheap,    because    it    usually    has    little      ,.,i,,,.    l.,,,    ;>    ,     (  r,   .    r         i  .  .  „•     ,. 

1  ■  \aiuc  hut   it   is  i lien   i •  m n< I  a  matter  "l   no  diih<-ult\ 

business  value 

*       *  to    approach    the    salaried    buyer. 

WHY  IS  A  COMMERCIAL  AGENT  NOT  APPOINTED?  Tne  ll(':"1  "'   ''"'  lin"  ul"'"  '"'  determines  to  fight   the 

I  T  is  to  be  regretted  that  the  Domini lovernment  has  Practioe>   discovers    that    it    is   veiled    behind    a    cleverly 

I      not    yet    appointed   a   commercial   agent    in    London.  ;"';'^'"1   IW"'  "r  ™rds  lli;"   handicaps  him,  or  is  car- 

f      ,  c.      .  .  i  ,    H      i  ,    i     i   ,■  '"',l  ""  s"  apparently   distinct   from  his  business  that   he 

Lord    Stralhcona    has    undoubtedly    done    a    ureal    deal    for         .... 

feels  hmisell    unable  to  combat   it.      A   "gift"  of  a  b"\ 
the    welfare   of   Canada   since    his   appointment    as    lliuh        ,■         ,  ..     ,     , 

1  '  ol   good  clears,  a  suit   ul   clothes,  a  ease  ol    wine,  might 

Commissioner,   but    his   duties   are   such    thai    he   cannot  ,„,  presented  to  the  buyer  as  "a  mark  of  respect,"  and 

possibly   give   proper  attention   to   the   commercial    inter-  the   carefully    chosen    words   in    their  ward    innocence 

csis  of  the  Dominion.     He  has  too  much  to  do  in  a  general  deprive  an  objection  of  most   "l    its  weight .      The  game 

way  i"  look  alter  thai  which  demands  special  attention.  presents  sent    as  a   Christmas   box   or  as  samples   in  the 

Information  therefore  that  would  be  of  value  in  business  aome  "'  ,ll('  buyer,  are  apparent!}  outside  of  the  domain 

me,    m  Canada  or  (ireat  Britain  the  Bigh  Commissioner's  "''  ""'  proprietor's  authority. 

.,.  t       i       i  1 1       i  i  i  A  hill  introduced  some  time  ago  in  the  British  1 1  •  m  -•- 

office  in  London  has  seldom  been  able  to  give. 

.  '  .      _.      .  .  ,  of  Commons  for  the  "better  prevention  of  corruption  " 

A    couple    ol     years    ago      tin-    Dominion      (niveninicul  .  . 

was   aimed    at    this     particular     species  of   bribery.      h 
placed  $25,000  in  the  estimates  for  the  support  of  a  com-  .         .      ,    .    .    .  .  ,  ,  , 

''  merely   stipulated,   however,   that    no  einnlove   Could   accept 

roercial   agency   in   London  and   the  Ontario  Government  .,  „m  ,„.  consideration  as  an  inducement  to  effect  in  any 

allotted  $5,000  as  a  contribution   for  the  same  purpose,  way  a  transaction  earned  out  on  behalf  of  his  employer, 

bui  in  spite  of  this  no  appointment  has  as  yet  been  made.  and  imposed  a  penally  of  imprisonment    with  or  without 

The  Dry  Goods  Review  has  been  informed  "ii  tirhat   it  hard   labor,  or  a  fine  in>t   exceeding   £500,  or  both.      Mul 

believes  to  be  good  authority,  that   Lord  Strathcona  is  in  ,llls  w;ls-  ""   tde   ,:"'''  "'    '•■  ill-adapted   to  meet    require 

favor  of  lh«'  appointment  of  a  commercial  agent   in  Lon-  ""'llls'      0f  «iu«e   none  of  these  "gifts"  are   unci,   ,,, 

•      ,,                 ,      ,v      i           .          .11  accepted    with   am    regard   t"  a    future  business  transac 

don.      In   Government   official   quarters   n    has  bee hi 

tion.      Certainly   not!     They  are  merely   tokens  of  ul 

mated,   on    Ihe    other   hand,    that    the   appointment    has    imi        «  ..         ,.  , 

fellowship,  remembrances  that   make  up  the  bright   snots 

been    made   because   of   the   opposition   of   Lord    Slrathcona.  ,•   i;,-        ,•        ,,       ■ 

11  of  111 e—  tor  the  buyer. 

Tl"'"'  m"M  be  a  "l--,'r  '"  ,l"'  Fenoe  Bomewhere  and  it  ,,  a  practically  impossi to  chaiige  the  situati y 

is  the  duty  of  the  Govrnment   to  Btate  publicly  why  the  legislation.     The  evil  must  be  fought  by  the  employer  of 

appointment   has  not   been  made.  the  corrupt    buyer,   with   the     assistance     of   the  supply 

l'p  to   within   a   year  or  two  ago   the   Canadian  "Mann-  houses.      His  only  weapon   is  a  decided  prohibition  of  the 

facturers'  Association  and  some  of  the  Hoards  of  Trade  acceptance  by  his  buyers  of  all  gifts  from  a  house  from 

were  active   ,„   their  adv-cacv   of  the  appointment   of  a  which    - ,s   are    bonght.      No    lapse    in    this    regulation 

■  .  t       i        i    .       .i         i       i         ii      should    be   allowed,     ami    a    further     protection    \    be 

■ommercial  agent   m  London,  but  nothing  has  been  heard 

pained  by  notifying  all  these  houses  that  such  Bteps  have 

li'iini     them     lately.        I  hex     appear    either    to    have     fallen 

been    taken,   and   any    willingness   mi    then    pari    in    e-i  ■ 
asleep  or  to  ha\e  become  discouraged.      I  liev  cannot   ex-       ,,  ,   .•  ... 

these   regulations   will    mean   a    rupture  of  business  con- 
peet    the  Government   to  be  active   if  they   are  passive.      nections 

Governments  as  a  rule  do  not   lead.     In  most   instances  Any  firm  whose  business  is  carried  on  upon  its  merits 

they  only  move  as  they  are  pushed,     it  the  business  men      would  readily   acquiesi 
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Safely 

"Safety  is  the  first  consideration,  and  the 
matter  of  interest  earnings  is  of  second  or  even 
third  importance." 

Depositors  who  make  absolute 
safety  the  first  consideration  are 
attracted      by      the     exceptional 
strength  of  the  Canada  Permanent 
Mortgage     Corporation,    Toronto 
Street,  Toronto.      It  has  the  third 
largest  paid-up  capital  of  all  Can- 
ada's strong  financial  institutions. 

er  Money  ^* 

CAN  BE   SAVED   BY  MEANS 
OF  AN  ENDOWMENT  POLICY. 

YOU  CAN  ONLY  SECURE 
SUCH  A  POLICY  WHILE  YOU 
ARE    IN    GOOD    HEALTH. 


Pamphlets  and  Full  Particulars  regarding;  the 

New  Accumulation  Endowment  Policy 

sent  on  application. 


Confederation  Life 


ASSOCIATION. 


W.   H.  BEATTY,  president. 
W.  C.  MACDONALD,  J.    K.   MACDONALD, 


AOTUARY. 


MANAGING    DIRECTOR. 


HEAD    OFFICE, 


TORONTO,  CANADA. 


MANUFACTURERS  AND 
MERCHANTS. 

It  may  be  necessary  for  your  staff  to  have  fidelity 
bonds.  We  act  as  surety  on  such.  We  are  known  the 
world  over. 

Write  to  us  for  terms  and  particulars. 


The  London  Guarantee  &  Accident  Co,,  Limited, 

D.  W.  ALEXANDER,  General  Manager  for  Canada, 
Canada  Life  Building,         -  -  .  TORONTO. 


Your  Bank  Account 

Will  receive  every  care  if  kept  at 

Che  Bank  of  Coronto. 

Head  Off i< 

:e  :     - 

TORONTO. 

Paid-up  Capital 
$2,950,000.00 

Reserve  Fund 

$3,150,000.00 

Total  Assets  (over) 
$24,000,000.00 

Incorporated  1855. 

BUSINESS  ACCOUNTS 

Invited. 

SAVINGS  ACCOUNTS 

receive  interest 
every  six  months. 

THE  CANADIAN  BANK 
OF  COMMERCE. 


Paid-up  Capital, 
Rest, 

HON.  GEO.  A.   COX,  President. 


B.  E 


$8,700,000 
$3,000,000 

WALKER,  General  Manager. 


HEAD  OFFICE  :     TORONTO,  CANADA. 

This  Bank,  with  109  branches,  covering  all  the  principal  cities  of  Canada  and 
the  Pacific  coast  of  the  United  States,  and  its  own  offices  in  London,  Enfc  ,  and 
New  York,  is  able  to  offer  to  those  engaged  in  mercantile  business  of  any  kind 
unexcelled  facilities  for  any  legitimate  banking  business. 

LIST    OF     BRANCHES: 
BRITISH  COLUHBIA  : 


Vancouver 

East  End 
Victoria 


Calgary 

Carman 
Dauphin 
Dawson 
Edmonto] 


Greenwood  Nanaimo 

Kamloops  Nelson  >■ 

Lodysmith  New  Westminst 

IANITOBA    AND  NORTHWEST  TERRITORIES  : 

Elgin  Moose  Jaw  Regina 

Elkhom  Moosomin  Swan  River 

Gilbert  Plains  Neepawa  Treherne 

Grandview  Ponoka  White  Horse 

Tnnisfail  Portage  la  Prairie       Winnipeg 

Medicine  Hat  Red  Deer  North 

ONTARIO  AND  QUEBEC: 


Ayr 

Barrie 

Belleville 

Berlin 

Blenheim 

Brantford 

Cayuga 

Chatham 

Collingwood 

Dresden 


Amherst 

Antigonish 

Barrington 

Bridge  water 


New  York 

LONDON, 

A  general 


Duudas 

Dunnville 

Fort  Frances 

Gait 

Ooderich 

Guelph 

Hamilton 

Loudon 

Montreal 

OrangeviUe 


Ottawa 

Paris 

Parkhill 

Peterboro' 

Port  Perry 

St  Catharines 

Sarnia 

Sault  Ste  Marie 

Seaforth 

Sinicoe 


MARITIME  PROVINCES: 

Canning  New  Glasgow 

Halifax  Parrsboro' 

Loekeport  Sackville 

Lunenburg  St  John 

Middleton  Shelburne 

IN   THE  UNITED  STATES  : 
Portland,  Ore 
Seattle,  Wash.  Skagway 


Stratford 

Strathroy 

Toronto,  8  offices 

Toronto  Junction 

Walkerton 

Walkerville 

Waterloo 

Wiarton 

Windsor 

Woodstock 


Springhill 
Sydney 
Truro 
Windsor 


San  Francisco. 


ENGLAND,    OFFICE 

banking  business  transacted, 


Alaska 

60  LOMBARD  ST.,  E.C. 

Foreign  exchange  bought  and  sold. 


CAPITAL    PAID    UP,    - 
RESERVE    FUND, 


81,000000. 
1,000,000. 


The  Metropolitan  Bank 

DIRECTORS 

Rev.  R,  H.  WARDEN,  D.D.,  President.  S.  J.  MOORE,  Es.|  .Vice-President 

D.  E.  THOMSON,  Esq.,  K.C.    His  Honor  Mr.  W.  MORTIMER  CLARK,  K.C 

THOS.  BRADSHAW,  Esq. 

HEAD  OrriCE,       -       -       TORONTO. 

W.  D.  ROSS,        -:■       General  Manager. 

GENERAL  BANKING  BUSINESS  TRANSACTED. 
Drafts  Bought  and  Sold.     Letters  of  Credit  Issued. 


SAVING    BANK    DEPARTMENT 


Open  at  all  Branches. 


Accounts  solicited. 


M 
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Dry    Good* 


As  a  moans  of  foi't'iiiu  American  cnrrenej  mil  of 
circulation,  Ihe  I  auks  of  Edmonton,  Alia.,  have 
decided  to  charge  a  substantial  discount  mi  all 
I  uited  States  current  passing  through  their 
hands,  says  a  western  exchauge.  There  ia  no 
quest  ion  thai  the  profil  on  the  coinage  in  circulation  in 
Western  Canada  should  be  made  by  the  Canadian  Govern- 
ment, and  moreover  thai  the  coinage  in  circulation  in  Can 
aila  should  be  Canadian  coinage.  On  the  other  hand  il 
must  be  remembered  thai  the  prevalence  of  considerable 
quantities  of  United  States  currency  in  Western  Canada 
at  the  present  time  is  due  t<>  a  particular  cause,  namely, 
the  remarkable  influx  of  settlers  from  the  United  States. 
The  whole  Wes1  has  apparently  every  reason  to  extend  the 
mosl  cordial  welcome  to  such  desirable  immigrants;  the 
desire  of  the  business  community  as  a  whole  seems  p>  be 
i"  give  the  newcomers  the  full  value  <>t'  their  money.  It 
i-  doubtful  in  view  of  the  special  circumstances  whether 
a  wiser  course  on  the  part  of  the  Edmunton  banks  would 
not  have  been  to  invite  the  local  merchants  to  turn  in  to 
them  all  United  States  currency  coming  into  their  hand-. 
The  hanks  could  express  it  to  the  United  States,  and  the 
total  expense  involved  which  the  banks  could  charge 
against  the  merchants  or  bear  themselves  as  they  saw  tit, 
would  be  inconsiderable. 

¥  * 

rPllK  annual  statement  of  the  Merchants'  Bank  of 
1  Prince  Edward  Island  issued  December  31j  1903, 
reveals  the  following  satisfactory  condition  of  af- 
fairs: Net  profits  for  the  year  were  $55,595.57,  to  which 
is  added  the  amount  brought  forward  from  1902,  $1,187.59, 
making  a  total  of  $56,783.16.  From  this  sum  alter  the 
payment  of  two  dividends  and  sundry  appropriations  the 
Mim  of  $30,363.18  was  transferred  to  rest  account,  to- 
gether with  the  premium  on  new  stock  issued.  $30,636.82, 
making  thai  account  now  $266,000.00,  or  $77,781,51  in  ex- 
cess of  paid-up  capital  . 

• 

IT  is  reported  thai  the  name  of  the  company  which  will 
take  over  the  assets  and  property  of  the  Consolidated 
Lake  Superior  Company-is  the  Canadian  [mprovemonl 
Ctmpany.  It  will  be  capitalized  at  aboul  $40,000,000, 
which  with  bond  issues  of  $13,000,000  will  bring  the  total 
amount  of  securities  of  the  new  company  up  to  $53,000,- 
000.  W.  L.  Buil  and  .1.  T.  Terry,  of  New  York,  and  R. 
Pitcairn,  of  Pittsburg,  are  among  the  leading  interests 
which  propose  to  rehabilitate  the  old  company. 


INSURING  BANKS  AGAINST  LOSS. 

r|>lll-',   majorit)    of  civilized   people   are  already    reasoo- 

1       ably  well  posted  on  insurance,  and  it   the  number  of 

insurance    agents   continues    to    increase    in    the   same 

proportion    as    it    has    during    the    last    ten    years    there    is 

reason    to   believe   cverv    mother's    s, |    us    will    have    Bl 


least    ; ppoii t.\    ol    becoming    n    wisei      and    bettei 

man   in   t  Ins  (general  ion, 

The     latest     insurance    uovellv     reported     i-    an     UKHOcis 

lion  to  insure  United  state-  national  hank-  against  los-; 
what  is  more,  expert  financiers  have  declared  the  applies 
lion   of   principles  of   insurance  to  banking    to   beentirel.i 

practicable.    The    scheme    ia    to    levy    an    annual    lax    on    the 

papital    or   depo-iis   of   every    hank    in    the   < itry,    the 

an t  of  tax   to  be  calculated  according  to  the  mortal 

it>    among    hanks,   ami    the    percentage   of   probable    loss. 

In    this    wax.    a    reserve    will    soon    be    built     up    which    will 

be  sufficient  to  meet  everj  loss  incurred,  pav  in  lull  the 
liabilities  of  ever}  failing  bank,  ami  make  pood  cverv 
impairment  of  capital.  Statistics  show  that  if  a  lax  of 
3-8    Of    one    per    cent,    had     been     levied    ai all)     lipoi 

outstanding  circulation  for  the  last  39  years  it  would 
have  been  sufficient  to  redeem  the  outstanding  notes  of 
every  national  bank  that  has  failed  during  the  Bame 
period   wtihout    having   to   fall   back   upon   bonds  held  as 

security    or    other    funds. 

LOSSES  AT  BALTIMORE  FIRE. 

ONE  of  the  child  Piiies  in  financial  ami  business  circles 
during  the  month  of  February  has  been  the  confla- 
gration which  raged  in  the  < •  1 1 y   of  Baltimore  on  the 

7th  and  Nth  of  thai  month.  It  is  estimated  that  the  total 
losses   of    lire    insurance   companies    in    his   disaster    will    be 

aboul  $60,000,000,  making  it  the  second  largest  lire  as 
far  as  insurance  los  is  concerned  in  the  historj  of  the 
world,  the  largest  having  been  i he  greal  conflagration  in 
Chicago  m   1871.     A  number  of  insurance  companies  will 

n.se  from  $400,000  io  $1,000,000  each     a ug  them  being 

such  well-known  •  Rices 

London  A  Lancashire 5     100,000 

Munich 100.000 

Oueen  of  America I  • 

Etna 500.000 

German-  \merican  of  New  York .  500,000 

National  of  Hariford 500  000 

Norwich  Uokra 500.000 

Pboenii  of  London 500.000 

Sun  of  London .7)0,000 

Hartford 700000 

Commercial  Union 730,000 

Home 700.000 

Northern  ot  London 750.000 

Continental 1.00 

Liverpojl  *  Lor.don  &  Globe 1,00 

North   British  *  Mercantile 1.000,000 

Royal 1  000000 

All  the  insurance  <•■  mpanies  having  their  head  offices 
in  Baltimore,  with  the  exception  ol  one,  were  wiped  out 
of  existence,  though  in  mosl  cases  it  is  believed  thai  there 

will    be    Sufficient     assets    In    meet     1  !  1 .  -    claims    11I'    po|lc\  hold- 
ers.    As  their  records  were  destroyed,  no  reliable  estimate 
of  their  losses  can  as   vet   be  made.      A   considerable 
bet    of  other  companies   tin   addition   to   Lor.don    Lloyds) 
who   were   involved    in    this   tire    were      not    licensed    to   do 

business    111    Baltimore,    and    it    gi  es    w  it! _    thai 

such   institutions  as   we'     operating   Rub-roan   will   p 
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to  "keep  mum'*  us  to  the  extenl  of  their  losses.  It  is 
believed,  however,  thai  they  were  heavily  involved. 

It  is  interesting  to  note  how  the  only  two  Canadian 
companies  authorized  to  <lo  business  in  Maryland — the 
"Western"  and  "British  America"  fared  in  this  con- 
flagration. Their  losses  are  estimated  at  about  $300,000 
and  $200,000  respectively.  These  amounts,  while  large, 
represent  only  about  one  month's  income  of  each  of  the 
two  companies,  the  total  receipts  of  the  "Western"  for 
1903  being  $3,678,387  and  of  the  "  British  America"  for 
the  same  period  $2,421,383.  In  view  of  the  fact  that 
they  have  been  represented  in  the  leading  agency  in  the 
city  of  Baltimore  for  some  thirty  years,  these  losses  may 
be  cc  nsidered  as  moderate.  \\i  this  connection  a  Balti- 
more paper  remarks  that  while  the  "Western"  did  about 
1  1-2  per  cent,  of  the  total  premiums  (namely,  $1,500,000) 
in  that  city  during  1902— the  figures  for  1903  not  yet  hav- 
ing been  published— and  the  "British  America"  about 
1  per  cent,  the  former  company's  percentage  of  the  total 
estimated  insurance  loss  in  the  lire  of  February  7th  is  less 
than  1-2  per  cent,  and  thai  of  the  "British  America" 
about  1-4  per  cent.  This,  surely,  is  evidence  of  a  careful 
distribution  of  the  risks  carried  by  these  companies  in  the 
ill-fated   city. 

The  "Western"  and  "British  America"  Insurance 
Companies  have  been  carrying  on  business  throughout  the 
United  States  for  upwards  of  a  quarter  of  a  century— 
the  American  business  of  the  former  company  at  the  pres- 
ent time  aggregating  about  $2,600,000  as  compared  with 
+7(1(1,0(10  premiums  received  in  Canada,  while  the  income 
of  the  "British  America"  in  the  Stales  is  about  $1,500,- 
000  and  in  the  home  held  $7)00. 00(1. 

WALL  STREET  AND  THE  COUNTRY. 

Atlantic  Monthlj 

01*'  the  many  lessons  to  be  learned  from  recent  experi- 
ence, one  of  the  most  obvious  is  that  the  outsider 
should  nol  enter  the  stock  market  in  the  gambling 
spirit,  but  only  for  investment,  and  then  only  when  lie 
has  made  a  careful  study  of  values  of  properties  and 
their  earning  power,  and  of  the  conditions  which  affect 
the  market Other  things  being  equal,  two  import- 
ant elements  operate  upon  the  price  paid  for  an  invest- 
ment—its  safety  and  the  net  return  paid  in  interest  or 
dividends.  A  high  degree  of  safety  will  contribute  to- 
wards raising  the  price  of  an  investment,  but  the  rise  in 
price  will  render  it  less  attractive  upon  the  other  side 
by  reducing  the  return  upon  it.  for  the  owner  of  an 
investment  security  and  especially  for  him  who  has  it  to 
sell,  a  scarcity  of  safe  securities  and  a  rise  in  their  price 
are  acceptable  and  desirable.  For  the  owner  of  capital 
seeking  investment,  however,  an  excess  of  such  capital  in 
the  market  and  a  high  price  for  securities  are  an  injury, 
because  they  reduce  the  earning  power  of  his  capital  in 
whatever  securities  he  may  invest  it.  To  meet  his  needs 
new  demands  for  capital  must  lie  found  from  time  to 
time,  equal  to  the  amount  id'  capital  created The 

path  followed  during  the  past  few  years  has  been  the 
conversion  into  large  corporations  of  industrial  enter- 
prises aggregating  about  nine  billions  id'  dollars.  When 
the  earning  power  of  a -number  id'  mills  or  factories  could 
be  capitalized  into  bonds  ami  preferred  stocks,  a  supply 
of  sec"i-iti(s  could  be  cnat'd  vv'iir'i  would  meet  the  de- 
mand  for  new   Perms  id'  invest n, cut    arising    from   among 


those   who   were   rapidly   making   money   under   favorable 

commercial    conditions This    tendency    to    create 

securities  has  undoubtedly  been  overdone  within  the  last 
few  years.  There  followed  the  phenomenon  of  a  mass  of 
undigested  securities  which  could  no  longer  lind  the  mar- 
ket of  a  few  years  before.  The  public  victimized  by  such 
were  themselves  to  blame  quite  as  much  as  misguided 
or  dishonest  promoters.  If  they  passed  by  conservative 
Companies  and  safe  investments  to  seize  upon  glit- 
tering offers  of  speculative  stocks  by  mushroom 
companies  who  was  to  stay  them  or  retrieve  their 
errors,   so   long-  as   those   who   deluded    them    kept   barely 

within    the    line   of    indictable   fraud Every    new 

form  of  financial  organization  has  to  pass  the  test  of  tire. 
The  ultimate  capacity  of  the  joint  stock  system  of  organ- 
ization is  still  untested.  During  the  past  century  it  has 
been  extended  to  nearly  every  form  of  manufacture  and 
to  the  complicated  problems  of  transportation  by  land 
and  sea.  It  contains,  however,  other  possibilities  which 
have  nol  yet  been  developed.  Among  those  recently  put 
into  practice  have  been  the  consolidation  of  great  in- 
dustries, the  leasing  of  one  corporation's  property  to  an- 
other, and  the  control  of  operating  companies  by  com- 
panies holding  their  securities.  Whether  these  new  forms 
of  joint  stock  enterprise  will  be  successful  must  be  determ- 
ined by  experience.  The  secret  of  success  here  as  in 
the  whole  of  finance,  industry  and  competition  in  foreign 
markets  is  to  obtain  a  given  result  by  the  greatest  pos- 
sible  economy    of   capital    and    of   effort  . 

INSURANCE  IN  EARLY  LIFE. 

II I K  average  age  at  cu'rv  of  proposers  for  life  as- 
surance is  shown  by  the  statistics  of  all  oflices.  both 
British  and  foreign,  to  be  35.  The  reason  of  this 
is  apparent,  when  it  is  taken  into  consideration  that  few 
men  realise  the  importance  of  having  the  insurable  inter- 
ests in  their  li.ves  covered,  until  the  fact  is  pertinently 
brought  home  to  them  by  reason  of  "the  hostages  of  for- 
tune "  growing  up  about    them. 

When  one  begins  to  appreciate  the  inevitable  results 
of  impoverishment  that  are  bound  to  overtake  the  family 
when  robbed  by  death  of  the  bread-winner,  and  unpro- 
vided for  by  the  want  of  a  substantial  banking  account 
or  an  inherited  fortune,  then  the  benefaction  of  a  life  as- 
surance  policy   forces  itself   upon   the   mind. 

It  seems  a  pity,  however,  that  the  provisions  that  can 
be  made,  not  only  for  one's  prospective  family,  but  also 
for  bis  own  old  age  by  means  of  the  provident  protection 
thus  afforded,  is  not  earlier  realised. 

We  have  heretofore  pointed  out  the  combination  of 
superior  benefits  that  is  afforded  by  long  term  endow- 
ments, and  we  would  again  accentuate  this  impression. 
In  the  hist  place,  at  a  very  small  additional  premium  cost 
over  whole  life  assurance,  the  policy  holder  is  enabled 
to  terminate  his  contract  with  the  company,  when  by 
reason  id'  advancing  age  he  shall  have  outlived  the  calls 
that  would  be  made  upon  him  by  wife  and  children,  to 
the  greatest  advantage.  Under  the  conditions  of  an 
ordinary  life  policy,  if  one  wished  to  acquire  its  surrender 
value,  he  would  find  that  be  would  do  so  at  a  compara- 
tive disadvantage   as  against    an   endowment. 

If  young  men  could  only  appreciate  the  thrift  in  sav- 
ing by  taking  out  a  policy  between  the  ages  of  '20  and  30 
Mislead  of  later,  they  would  not  hesitate  to  embrace  the 
opportunity.— The  London   Report. 
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WHOLESALE   DRAPERY   COMPANIES  IN   GREAT 
BRTTAI™ 

AS   the    various   reports  of   leading    wholesale   draper) 
companies  have  appeared,  we  bave  pointed  mil  how 
adverse  conditions   were   in    1903   for  this  class     nl 
enterprise.      Following  the   Fore  Streel    Warehouse  Com 
pany's  returns,  manj  very  unsatiafactorj  statements  have 
been   issued,  one  of  the   worsl    being   thai   of   Rylands  & 

s one  of  the  largesl  eoneerns  of  this  elass.     It   is  evi 

dent  from  this  company's  figures  thai  il  was  in  the  Bee I 

half  of  the  year  thai  the  depression  was  mosl  severe,  and 
probablj  this  was  a  typical  experience.  The  profits  foi 
the  last  Bi*  months  of  1902  were  £106,587,  for  the  firsl 
half  of  1903  E107.156,  and  for  the  second  half  of  thai 
vear  ,  nlj  E81.640.  The  usual  12  1-2  per  cent,  dividend 
is  maintained,  bul  only  by  cutting  down  the  carrj  forward 
bj  aearlj  one  half.  Foster.  Porter  &  Co.,  Bradbury, 
(h-eatorea  &  Co.,  and  John  Howell  &  Co.  all  reporl  smaller 
profits  in  1908,  the  last-named  having  been  on  the  down- 
grade for  Borne  years.  Exceptions  to  the  general  rule  aTe 
Stafford  Northcote  &  Co.,  Bnd  Devas,  Routledge  &  Co., 
which  both  announce  comparative^  good  profits.  Draperj 
companies,  however,  have  powers  of  quick  recuperation, 
bul  even  if  this  proup  be  ignored  there  are  undoubted^ 
just  now  many  opportunities  for  speculative  investmenl 
in  the  industrial  market.     The  London   Reporl  . 


BANKING  AND  INSURANCE  NOTES. 

The  Traders'  Bank  of  ('aim. hi  is  erecting  a  new  hank 
building  a1  R<  ckw<  i  d. 

The  Wolvin  Syndicate  have  transferred  their  offices 
from  Quebec  to  Montreal. 

The  Royal  Bank  lias  opened  branches  al  Westmount, 
Montreal,  and  Amherst,  N  .  B. 

The  Canadian  Banks  of  Commerce  is  erecting  a  $20,000 
hnilding  al   Portage  La  Prairie. 

Mr.  McArthur,  manager  of  the  Sovereign  Bank,  Hen- 
sall.  has  resigned.  He  will  be  succeeded  bj  II.  Arnold. 
of  Toronto. 

G  M.  Patterson,  Stratford,  lias  been  promoted  to  the 
managemenl  of  a  branch  of  the  Canadian  Hank  of  Com- 
merce, Winnipeg. 

The  Bank  of  Nova  Scotia,  lias  opened  a  branch  at 
Trnro,  N.S.  with  R;  A.  Miimie  as  manager.  A  branch 
will  also  be  established  at   Antigonish,  N.S. 

The  Metropolitan  Hank  are  erecting  a  building  al  the 
corner  of  Dundas  and  Arthur  streets.  Toronto  to  be  oc- 
cupied by  the  hank  as  soon  as  it  is  completed. 

P.  A.  Curry,  manager  of  the  Union  Hank.  Middleton, 
VS..  has  been   promoted   to  a   similar  position   al    New 


w        II,-  u  Hi  be  Middle ti  n  bv  C     I 

Jubien,  i,  i  met  \\   ot   SI  ei  I !  .  i  hu- 
ll   i-   reported   thai    the  General    Accident    Assure 
Corporation,    Perth,   Scotland,   will   establish    in     Canada 
and   thai    applications  have  already    been   invited   for  the 
posts  ol   president,  manager  and  assistant  manager. 

Clay,  Shaip  &  <  o.,  oankers,  Burl        Fa  been 

succeeded   bj    the  Sovereign    Bat  la.      The  Sov- 

ereign Hank  has  also  opened  a  branch  al  Stanbridge  l 
(Quebec,   having   purchased   the   private  banking   business 
of  1  'olonel  1 1 1 1 1 1 1 •  in  r . 

I;  II.  Fulton,  inspector  nl  the  Sovereign  Hank,  has 
been  promoted  to  Ihe  position  ol  superintendent  ol 
cies.  lie  will  be  succeeded  as  inspector  by  L.  P.  Snyder 
of  the  St.  Catharines  branch.  The  hank  purposes  to 
erect  handsome  new  offices  on  St.  James  street,  Montreal. 
The  t  'row  n  Hank  has  secured  premises  at  3  I  K  ing  si  reel 
west.  Toronto,  which  will  be  entirely  remodelled  and  used 
both  as  the  head  office  and  office  of  the  Toronto  branch. 
The  1  t;i 1 1 k  has  also  secured  permanent  offices  in  Ottawa, 
in  the  < ! .  N  W .  building  at  the  corner  of  Sparks  and 
Metcalfe  streets. 

On  Januarj  7.  1904,  A.  E.  Ames  &  Co.,  Toronto, 
issued  a  circular  letter  to  their,  unsecured  creditors  pro 
I >< > s 1 1 1 v:  the  formation  of  a  corporation  to  be  known  as 
the  Securities  Holding  Company,  Limited,  which  should 
take  mi'i'  the  firm's  a-sei-  and  assume  all  its  liabilities. 
1  nseeured  creditors  were  asked  to  consent  tn  accept  stock 
iii  the  prop,, seil  Securities'  Company  to  the  full  amount 
of  their  claims  againsl  the  firm.  Since  then  a  greal  ma- 
jority of  the  unsecured  creditors  have  consented  to  the 
proposal  and  Ames  cv  Co.  have  formed  the  Securities 
Holding  Company  and  transferred  thereto  all  then  assets, 
each  unsecured  creditor  having  been  mailed  a  certificate 
of  stuck  in  the  Securities  Holding  Company,  representing 
the  full  amount  of  his  claim  aeainsl  Ames  A  Co. 
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DESKS!!! 

THE    LO\A/EST    PRIC 

TEES  &  CO. 


300  St.  James  St., 


MONTREAL 


W 


ESTERN 


Incorporated 
1851 


ASSURANCE 
•  •  COMPANY. 


FIRE 

AND 

MARINE 


tiema  otticc        capital 
Toronto,       Assets,  over 
Otlt.  Annual  Income 

HON.  GEO.  A.  COX.  President. 


$2,000,000.00 
3.333.000.00 
3.536.000.  00 


J.  J.  KENNY,  Vice-President  and  Man.  Director. 

C.  C.  FOSTER,  Secretary. 


BRITISH  AMERICA 
ASSURANCE    COMP'Y 


FIRE    AND     MARINE 


Incorporated   1833 


CASH  CUM  I  \  I       >l  m>0.000.00. 

TO  r  A I .  ASSE  I  S    Si  n;i,7:*i  IS. 

LOSSES  PAID  SINCE  ORGANIZATION,  £28.627,817.57 

MEAD  OFFICE,        -        BRITISH  AMERICA  Bt'lLDINO. 

Cor.  Front  and  Scott  Sta.,  Toronto. 
GKO.  A    ( 'OX.  President.  J.  J.  KENNY.  71  rill  FlMlllWl 

P.  II   SIMS,  Secretary 
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Hitchcock,  Williams  &  Co 

The  Fancy  House  of  London 


Special  Attention  to  Canadian  Requirements 

Buyers  will  always  find  the  latest  Novelties  in  Stock,  and  the  Specialties  for  which  this  House  is 
so  widely  known,  are  : 

Millin.ry  Materials,      Fancy  Lace  Goods, 

Prints,  Silks,  Velvets  and 

British  and  Foreign  Dress  Materials, 

Chiffons,  Ribbons  and  Trimmings, 

Blouses,  Fancy  Costumes,  Mantles  and  Furs. 

OUR  CANADIAN  REPRESENTATIVE,  Mr.  Cliffe,  takes  a  full  line  of  samples  of  these  goods  twice  a  year, 
and  if  you  are  not  now  on  his  calling'  list,  drop  him  a  line  at  Windsor  Hotel.  Montreal. 

Requests  for  Samples  sent  direct  to  London  will  receive  immediate  attention. 

Hitchcock,  Williams  &  Co.,  stpaui-s  churchyard 


SIR  G.   WILLIAMS.  F.   G.  WILLIAMS, 

H.  WILLIAMS.  A.  T.  WILLIAMS. 


LONDON,  England 
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PARIS  FASHIONS 

by   A.    K.   DACAM,   for  "Dry  Good*   Revit-w.-' 


"louiMtelma    lie     M)lr    llouen    the     ntur^' 
;■■    ntlurc    lor    evening    |[<ih  ni     l-.rmlne  the 
correct    trimming    lor     Sprlrg     loilumrs 
81— VI  are  full  at   elbow      I. ace  miuh  worn 

Llberl)  hluc  >  pupulir  uil'ir     High  CTOWaul 
and  trimming*  a   la  mode  In  rnlllincr\ 


N  I',  of  the  "  haute  uourcantes"  are  rosea  made      masse  "   are    gathered    al    intervals.        Skirts   are    freelj 

Slathered  and   buttons   forming  a   trimminK  are  less  usetl. 


ON  i'.  ni    iiic  •■  haute  uourcantes      are  roses  made 
op  in      mousseline  <le  Boie         This,  as  a  trim 
ming  for  one  robe  decolete,  arranged  with  a  fine 
entredeux,   is   verj    chic.      I    have  jusl    Been   a 


Lace  i-  bien  "en  evidence."    One  can  confidently  saj 

model    gown    made   m>   in    fine     pleated    white  that    there   is   not    a    first  class  dressmaker   who  does   not 

mousseline  de  soie;  the  corsage  has  n  Btole  effect   forming  count   upon  1 » i ^  things  in  lace  trimmings,     A   verj   hand 

ill,    decolte.     This     Btole  \\:i-  in   fine     English   lace  sur  some  white  cloth  gown   i>  showing  with  three  volants  "i 

mounted  with  the  roses  made  as  before  mentioned.     The  ermine  trimmed  with  tails  on  skirt;  with  ihis  is  worn  a 

skirl  top  is  formed  in  points.     The  volaul  t»f  skirt   is  en  very    shorl    sack   coal    in   the  —  r •  • » i * ■  cloth    \\  •  1 1 1   lace   neck- 

tredeux  and  has  roses  t<>  match  trimming  «>n  the  corsage.  wear  and  "Jabot."     There  is  a  double  row  "t   blacl 


Robe  in  Liberty  Silk,  lace  trimmed 


Evening    Ires-  in   Telissc  Mo  s  eline   lace  dimmed  with  "Sortie 
dehal"  in  Silk.  Ermine  trimmed. 


For  early  Spring  costumes     ermine      is  much  used  as  vet  bordering  around  the  jaquette  with  the  same  al  the  top 

a  trimming;  for  instance  a  classic  bul   well  «-u i   costume  and  wrisl   band  of  the  sleeves.     A   very  handsome  gown 

ol    peach   velvet    has   Winter  rose-   forming   bouquets  all  is  in  cloth  "vert-d'eau"  the  skirl   falls  from  the  waist- 

round  the  volant  of  skirt .     The  petals  being  in  ermine  and  line  i"  the  Knee-  quite  plain  and  tigh-fitting,  al  this  p 

the  stems  in  ermine  tails.      The  corsage  has  a  stole  ef-  there  is  ;i  niching  of  the  same  cloth  with  a  pleated  fall 

feci  t'>  match  skin.  some  1-  inches  long,  and  from  under  \\\\-  spreads  out  an 

*  immense  Bweep  "i   the  same  material  fo                    iotfom 

The  new   sleeve  is  very  full  al   the  elbow  and  no!   al  of  the  skirl  with  an  ample  train.     The  -                      nen 

the  bottom  "l    the  sleeve  as  last   season,  and  tucks  "en  tucked    at    sh.nl'.    -      .        "b  uffaunt"    al    elh 
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whence  there  are  three  volants  of  lace.  The  "collerette" 
is  in  lace  trimmed  and  edged  with  sable  tails.  The  waist 
bell    is   finely  gathered   and   has  a   large     square  enamel 

buckle. 

*      * 

Quite  a  quantity  of  Liberty  blue  is  noticed,  especially 
for  evening   wear  in    waists.      One   very   pretty   model    is   in 

Liberty  blue  mousseline  n  encadree"  with  old  Venetian 
lace.  The  decolte  is  brode  d'argent.  The  sleeves  are 
formed  of  small  lace  ruchings  posed  on  edgings  of  tulle. 

Another  model  is  made  in  points  falling  from  the 
decolte  made  entirely  of  embroidered  lace;  the  waist  bolt 
is  also  made  and  covered   with  small  embroidered   pointed 


Walking  costume  in  peach  velvet. 


motifs  of   lace. 
of  gathered  lace 
pearls. 


Th 


leeves  are  elbow  length,  one  mas 


With  this  corsage  is  worn  a  necklace  of 


The  Marquis  is  very  fashionable  in  light  felt  and  every 
call  in  this  department  seems  to  be  for  high  trimmings. 
High-crown  hats,  velvet  covered,  with  aigrettes  and  lace 
trimming  are  much  seen,  and  in  my  next  letter  I  shall  be 
able  lo  give  the  nourcante  as  millinery  is  very  late. 

*       * 

Mam'  seasons  have  passed  since  silks  were  absolutely 
n  la  mode.  To-day.  for  very  expensive  and  extravagant 
mi  dels,  silk  goods  are  unquestionable. 


ORIGIN  OF  COTTON  THREAD. 

PRESIDING  recently  at  a  Unionist  meeting  in  Paisley 
in  support  ol  Mr.  Chamberlain's  proposals  for  tariff 
reform,  ox-Provost  (Mark  incidentally  related  the 
following  story  of  the  origin  of  cotton  sewing  thread  : 
"My  father  inaugurated  Kill  years  ago  the  use  oi  cotton 
sewing  thread.  Its  inauguration  came  about  in  this  wise: 
At  the  beginning  of  the  nineteenth  century  Paisley  was  a 
prosperous  weaving  community,  it  required  much' silk  for 
the  manufacture  of  twine  to  make  noddies,  the  supply  of 
which  silk  came  from  Hamburg.  In  1803  Napoleon  con- 
quered North  Germany  and  occupied  Hamburg.  France 
was  then  at  war  with  Britain.  Napoleon,  in  order  to 
cripple  British  industries,  caused  the  stock  of  silk  held  in 
Hamburg  to  be  burned,  to  the  consternation  of  the  Pais- 
ley weavers.  My  grandfather,  James  tMark,  manufactured 
noddle  twine  and  heddles  in  Cotton  street,  Paisley,  as 
did  also  his  brother,  Peter,  at  the  fool  of  Moss  street 
The  supply  of  their  raw  material  having  been  destroyed, 
they  were  driven  to  their  wits'  end  as  to  what  best  to  do, 
when  the  happy  thought  occurred  to  my  grand  uncle, 
Peter  (.Mark,  to  substitute  cotton  warp  yarn  for  silk,  and 
twist  it  into  thread  in  the  manner  that  six-cord  sewing 
thread  is  made  at  the  present  day.  Fortunately,  his  ex- 
periment succeeded;  heddles  continued  to  be  made  and 
supplied,  and  the  weaving  industry  went  on  uninterrupt- 
edly as  before. 

"My  father,  who  at  that  distant  period  was  my  grand- 
father's assistant,  also  sold  linen  thread  to  ladies  for 
sewing  purposes,  cotton  thread  not  being  then  known  to 
them,  and  as  the  linen  appeared  to  my  father  to  be  rough 
and  uneven  he  strongly  recommended  the  smooth  cotton 
thread  to  his  lady  customers  as  a  substitute,  and,  once 
tried,  it  continued  to  be  used.  Originally  it  was  sold  in 
hanks  or  skeins.  These  the  ladies  had  to  wind  into  little 
balls,  as  they  do  a  cut  of  wool  at  the  present  day.  Wish- 
ing to  convenience  them,  my  father  on  selling  a  skein  of 
thread  would  sit  down  at  a  pirn  v  wheel  and  wind  the 
thread  on  a  bobbin,  for  which  he  charged  a  half-penny. 
The  half-penny  was  refunded  when  the  bobbin  was  re- 
turned. These  bobbins  cost  6s.  per  gross  and  were  made 
by  a  wood  turner  called  Robert  Paul,  wdiose  shop  was 
erected  underneath  the  spot  from  which  1  now  address 
you. 

"That  is  the  simple  history  of  the  birth  of  the  cotton 
thread  trade— interesting,  and,  I  venture  to  say,  a  won- 
derful example  of  what  great  results  may  flow  from  so- 
called  insignificant,  trifling  beginnings." — Glasgow  Herald. 


TOO  CLEVER  FOR  THEM. 
rPHREE   men  were  discussing   the  sums  of  money   which 
pawnbrokers  will  advance  on  articles  of  clothing. 
"The  rates  are  low,"  one  of  them  said,   "you  can 
only  get,  as  a  rule,   $2. ad  on  a  $5.00  overcoat." 

The  second  man  nodded  his  head  in  assent,  hut  the 
third  said  : 

"Oh,  you  chaps  don't  know  anything.  If  you  know 
how  to  go  about  it,  it  is  possible  to  get  a  good  deal 
more  than  you  are  offered  at  first.  1  don't  mind  taking 
a  bet  on  that  1  can  get  five  dollars  on  the  collar  I'm 
wearing." 

It  was  an  ordinary  turn  down  linen  collar,  but  the 
speaker  wafi  known  to  be  a  practical  joker,  and  his  hear- 
ers hesitated  about  accepting  the  bet.  Finally,  they  took 
it  on  those  terms  :  $50  to  $50  that  Blank  cannot  get  %~> 
on  his  collar. 

Blank  then  took  the  collar  off,  unfolded  it,  called  for 
pen  and  ink,  and  wrote  on  the  linen  ;  'London,  Mas 
20th,  1902.  MMio  London  and  Suburban  Bank.  Pay  to  the 
order  of  .John   Smart,  $5.00.     Henry   Blank." 

Willi  the  addition  of  a  penny  stamp,  the  collar  was 
now  a  cheque.  It  was  taken  to  the  bank,  which  duly 
cashed  it.     Thus  Blank  won  his  bet. 
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Department  E. 

Cashmere  Hose. 

Plain  and  ribbed,  single  and  extra  spliced  knees  and  ank'es,  a  big 
range  to  select  from,  and  every  line  a  seller.  Also  latest  novelties  in 
Plain  and  Lace  Embroidered  Hose.  These  are  the  correct  goods 
for  the  coming  season. 

Cotton  Hose, 

Our  stock  comprises,  plain  and  ribbed,  and  we  are  showing  wonder- 
fully cheap  lines  at  the  most  popular  prices.  Also  some  pretty 
novelties  in  Fancy  Embroideries,  Lace  Effects  and  Polka  Dots,  in 
Women's  and  Children's  sizes. 

Laces  and  Embroideries. 

Our  collection  is  most  extensive,  and  comprises  everything  that  is 
latest  in  all  lines.  Many  very  pretty  novelties  and  effects  are  shown, 
and  are  being  picked  up  very  quickly.  Very  special  values  in  cartoon 
lots  at  astonishing  prices  in  Laces  and  Embroideries — are  selling  fast. 

Veilings,   Nets,    etc. 

Our  assortment  this  season  is  most  complete,  showing  plain,  spotted 
and  fancy  effect  veilings.  We  have  a  particularly  good  range  of 
Mourning  Veilings  ;  these  are  generally  hard  to  get — we  have  them 
now  and  every  line  is  right.  We  also  show  Malines  and  Tulles,  in 
white,  black  and  colors  ;  these  are  very  much  in  demand.  Also  a 
large  range  of  Chiffons,    in  white,  black  and  colors  at  popular  prices. 

Send  us  Your  Orders. 

GREENSHIELDS   LIMITED 

MONTREAL. 
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YOUR    CHOICE. 


"THE  NEW 
IDEA  MEN" 

Will  reduce  nr  sell  em  ire 
stork  bj  powerful  plana 
strictly  honorable.   You 

control  stock,  prices  and 
expenses;  we  ilruw  the 
crowds  anrl  keep  op  the 
interest  until  sold. 
Will  conduct  any  kind 
of  sale  you  wish,  but 
earnestly  advise  one  of 
our  I'owerful  "New 
Idea  Sales'  (indepen- 
dent of  auction),  which 
will  obtain  results  that 
will  far  exceed  your 
highest  expectations. 
Highest  references  in- 
cluding thiB  and  all  other 
leading  Trade  Journals. 
Correspondence  confi- 
dential. 

Write    main    office   for 
terms. 
State  size  of  stock. 


Q.  E.  STEVENS  &  CO. 

SPECIAL  SALESMEN 

.  New  Idea  Salesmen . 

ALSO 

AUCTIONEERS 

Who  have  Elevated  Sale  Proposition  to  High  Standard  Desired  by  Merchants 


Main  Office,  2134  Michigan  Ave.— 22nd  St,  Business  Center 
CHICAGO 

Western  Office,  212  Sansome  St.  Eastern  Office.  45  Leonard  Street 

SAX  FRANCISCO  NEW  YORK 

Phone,  2532  Brown     Long  Distance  and  Local 


GOOD  EVIDENCE  THAT  THE 

BOWMAN  GARMENT  HANGERS 

are  proving  satisfactory.  Eighty  per  cent,  of  the 
business  now  done  is  on  duplicate  orders,  with  a 
steady  increase  in  trade  of  25  per  cent.  They  keep 
garments  in  their  natural  shape.  They  add  greatly 
to  the  appearance  of  a  cloak  department. 


SHIRT    HANGER 


SUIT     HANGER. 


[Patented.] 


Made  of  blight    tinned  steel  spring 
wire,  No.  1.    Price  S8.00  per  100. 


Jacket  Hanger  No.  12  with  combina- 
tion Suit  Hook,  used  in  com'-ination 
with  No.l  Skirt  Hanger.  Price  of 
Jacket  Hanger  with  Suit  Hook  S4.00 
per  iOO. 


Marshall  Field  &  Co.,  Chicago. 
Meyer,  Wise  &  Kaichen,  Cincinnati 
S.  L.  Leszynsky  &  Co.,  San  Franc  o 
Dahbitt-Taylor-Lane  Co.,  Detroit. 
Tibbs,  Hutchings  &  Co.,  St.  Paul. 


AGENTS  : 

Belle-Hickey  Mfg.  Co.,  St.  Louis. 


Star  Skirt  Company,  New  Y'ork. 
Perfection  Mfg.   Co.,  Cedar  Rapids. 
Landesman-HirschheimerCo..Cl'vr  1 ,1 
Wm.  Marshall.  Toronto. 


Order   of  Agents    or    Direct. 

The  A.   I\.   Bowman  Mfg.  Co., 

GREENSBURG,    PA. 


No.  301 


F 
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No.  306 


Fixtures  for  the  millinery  department  are  imperative.  Goods  attractively  and  simply  displayed  sell  quicker,  and  at 
full  prices.  Do  not  economize  in  fixtures.  To  do  so  is  to  pay  in  lost  advantage  the  price  of  several  fixtures.  We  make 
everything  and  our  prices   are   just. 


SEND    FOR    CATALOGUE 
FREE  FOR  THE   ASKING 


METAL    DISPLAY    FIXTURES 
WAX    FIGURES 
SHOW    CASES 


PAPIER    MACHE    FORMS 
TRIPLICA  TE    MIRRORS 
Etc. ,         Etc. , 


Hugh  Lyons  &  Co., 


NEW   YORK    SALESROOM, 
679    BROADWAY. 


LANSING,    MICH. 


CHICAGO   SALESROOM, 
238    MADISON    ST. 
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Easter  Lore. 

ASTER  tide  to  many  people  is  the  annual  re- 
currence o!  a  (estiva!  bo  which  they  attach 
in  lie  importance  Ve1  among  .ill  races  the 
custom  is  the  same,  though  differing  in  religi- 
ous beliefs  make  diffierenl  reasons  [or  its  cele- 
bral  ion 

The  egg  in  early  times  was  considered  symbolical  ol 
the  origin  ol  all  life;  the  earth  itself,  was  believed  to 
have  grown  from  this  source,  and  later  the  .Jews  believed 
that  the  egg  symbolized  the  regeneration  of  their  race 
Itfiva  the  life  hidden  in  the  ark.  The  early  Saxons  and 
our  own  forefathers  entertained  the  belief  that   the  virtue 

ol  lite  passed  inmi  the  egg  into  humanity,  and  the  earth, 
and  from  tin-  belief  survive  many  of  the  customs  thai 
in e\ ,nl  down  tn  our  own  i  ime. 

* 
Easter  Rejoicing. 

At  Easter  tide  every  one  is  inclined  in  rejoice  and 
dress  themselves  in  Spring  attire,  to  vie  with  the  greater 
decking  nut  and  re-awakening  of  nature.  Surely  this  is 
hut  a  survival  of  early  Pagan  and  Christian  customs.  In- 
stead ni  carrying  wreaths  and  garlands  in  their  hands, 
and  upon  I  heir  persons,  the  misses,  mauls,  and  matrons 
of  to-da\  adorn  with  foilage  their  Easter  hats,  and  surely 
we  should  not  lay  the  beautifying  ol  their  persons  and  the 
continuation  of  these  early  customs  ami  traditions  to  the 
vanity  of  the  ses 

It  is  also  the  merchants  privilege  to  make  more  beau- 
tiful and  impressive  this  season  of  rejoicing  by  adorning 
his  place  ol  business  with  the  season's  newness  and 
brightness  in  new-born  textiles  of  every  possible  descrip- 
tion thai  suggests  Easter 

*      * 
* 

Yomif;  Peonle  a*  Advertisers. 

The  younger  people  Of  every  community  are  eager  I'm' 
novelties,  especially  where  holidays  are  not  plentiful  and 
novelties  seldom  displayed.  The  good  will  and  good  word 
oi  iht  young  people  is  .1  factor  no1  to  he  overlooked  or 
despised.  They  are  down  town  ever)  day.  are  every- 
where, and  nothing  escapes  their  brighl  eves  and  (puck 
perception.  They  see  and  I. ilk  to  many  people  in  a  day 
and  carry  all  of  interest  home  al  eventide  to  the  shut-ins 
who  are  willing  listeners  to  their  daily  gleaning  of  news 
Talk   ahout    newspaper  circulation  '      Did   you  ever  stop 

to  think  of  the  circulation  given  to  anj  evenl  by  .1  crowd 
01  school  children  who  have  been  thoroughly  impressed  ! 
Why  not  let  them  advertise  \011r  Easter  windows  and  in- 
terior store  decorations?  Impress  them  favorably  and 
almost  every  home  in  your  vicinity  will  know  of  your 
latest  trim  by  nightfall, — verilj  a  pleased  public  is  .1 
advertisement 

To  sustain  the  public  interest  in  your  window  exhibi- 
tion is  of  the  greatest  importance.  If  your  shows  pre- 
serve an  air  of  sameness,  red   the  public  will  not 


honor  them   with  il     attention— j fcouldn'l    honoi    them 

v  on  rsel  1   '..  ere  v  1  >u  ■  m   1  h I  side 

•      « 

Diversify  Your  Trims. 
When   you   gel    hold  01   ,1   good   idea     don't     woi 
death      Foi   instance  there  1    one  trimmer  we  know  v 
work  could  in-  recognized   il   vou    law    il    in  South    Vfrica 
lie  has  a  certain  drape  which  In-  has  utilized  foi   He 
three  years  or  more      Vnothei  man  we  know  can  put    in 
handsome  backgrounds  ami  beautiful  designs,  but   he 
ihem  for   months,   until    thej    la-come  as  familiar  as     the 
store  front,  ami  cause  all  Ins  work   to  look  stale      It    is 
an  old    tune  saying,   trite  and    true,   thai    v.uieiv    is    the 
spice  ot  hie.  and  to  nothing  is  this  more  applicable  than 
1  o    w  imli  ivv    work 


Illustration   No.   1. 

It   is  permissablc  in  use  i he  same  background 

or    three    times,    but    even    then      il    slioiihl    be    with    a     (lis 

1 1 ii<- 1 1  \   diffcrenl   line  ol  goods      Koi    instance 
a  millinery  show  and  put  in  something  decidedly  difft 
such  as  crockery,  glassware,  etc.,   is   the  pro;' 
One  reason   why   the     same     backgrounds 
used    is    that    to   make    really    gi 
and   any     of   them     as   a      rule   is  a    til 

i 'here   are  exceptions)    but    when    v.  dera- 

tion  the  fact    thai   a  stale  background   i    bs   the    trim  of 
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much  ui  its  value  to  those  who  pass  your  front   so  often, 
the  tunc  is  well  spent   in  arranging  a  new  one. 

To  make  the  people  "sit  up"  and  look  is  your  mission, 
and    sameness    and    lack'    of    variety    will    inner    attain    tins 

end. 

*       * 

Where  Backgrounds  are  Necessary. 

It  is  in  the  window  not  provided  with  a  natural  back 
of  presentable  respectability  and  appearance  thai  every 
display  of  goods  must  have  built  for  its  better  showing  a 
background  that  will  both  enhance  the  beauty  of  the 
goods  and  be  a  tiling  of  some  beauty  in  itself.  These 
backgrounds,  even  to  present  constant  and  unceasing  var- 
iety, need  not  always  be  expensive,  in  fact  some  effective 
rear  arrangements  we  have  seen  have  been  simple  and 
easy    of    construction. 

Elaborate  puffings,  fret-saw  work,  and  almost  endless 
curlicues,  are  all  righl  in  their  way,  but  the  artist  does 
not    surfeit    the  public  with   this  sort   of  diet. 


Simple  and  Striking. 
Things  daring  in  their  simplicity  and  striking  in  color 
scheme  often   answer   well   and   create   more  comment    than 


Illustration  No:  2. 

do  the  intricate  evolutions  of  elaborate  fret-saw  work  and 
a  multitude  of  ingenious  electric  light  effects.  So  we  say 
strive  to  create  diversified  backgrounds.  Elaborate  when 
you  have  the  time  and  can  stand  the  expense,  but  even 
when  necessity  holds  the  lever  of  speed  and  pushes  you 
forward,  make  the  trim  daring,  striking,  and  worthy  of 
vour  own  best   efforts. 


Our  Illustrations. 

The  (iates  Ajar— Ceiling  poles  are  run  diagonally  from 
front  to  rear  of  window,  one  foot  apart,  and  trimmed 
with  alternate  rows  of  lace  and  ribbons  in  long  loops  of 
uniform  length.  The  side  window  is  built  up  by  pinning 
to  a  pole  at  ceiling  alternate  dark  and  light  shades  of 
contrasting  colors  in  silks,  shirr  full  on  pole  and  drape  to 
window  floor.  The  window  back  is  made  by  tacking 
across  top  and  down  each  side  of  window  back,  a  wooden 
frame  strong  enough   to  be  rigid    (two  inch  round  stuff  is 


best).  Cut  a  semi-circle  out  of  an  inch  board  and  nail  to 
window  flooi  exactly  in  centre  of  name,  pass  silks  under- 
neath the  semi  circular  opening  from  the  back  and  attach 
to  frame  around  the  window,  pull  tighl  and  use  contrast- 
in  g  shades  to  form   the  effect  of  a  sunburst. 

For  the  design  silks  may  be  rippled  close  to  the  glass 
on  window  floor  and  over  the  first  step,  upon  the  rippled 
silks  strew  sprays  of  (lowers,  upon  the  first  step  stand 
full  boxes  of  (lowers  and  lean  back  against  another  step 
sufficiently  high  for  the  purpose.  Around  the  top  step 
nail  a  fence  made  of  lath  spaced  two  inches  apart  and 
covered  with  white  paper;  cover  each  picket  with  flowers 
and  tip  the  top  of  each  with  a  bunch  of  violets.  Make  the 
gates  taper  up  higher  than  the  rest  of  the  fence.  Leading 
up  to  the  gates  make  steps;  cover  with  same  material  as 
that  used  for  the  window  floor,  upon  which  arrange  flow- 
ers. Treat  the  gates  in  a  similar  manner  to  the  fence, 
and   swing    them   ajar   to   the   front    glass. 

Illustration  No.  2— This  ledge  trim  requires  but  little 
description.  The  columns  are  formed  on  a  lath  foundation 
attached  to  circular  disks  and  covered  with  marbled  pap- 
er, from  the  top  of  which  are  bent  thin  wooden  strips  in- 
closed by  a  circular  bent  piece  attached  to  ceiling.  Arches 
are   sprung   between    each    pillar,    and    the  color   scheme  of 

the  whole  is  buttercup  and 
white,  the  buttercup  show- 
ing dark  in  the  photo.  The 
central  panel  is  a  wooden 
frame  of  i-inch  stuff  with 
puffed  edges,  upon  which  is 
displayed  handkerchiefs  fold- 
ed in  fancy  shapes.  The 
pointed  designs,  one  either 
side,  are  handkerchiefs  hung 
upon  lines  which  are  attach- 
ed at  equal  distances  to  an 
upright   bamb<%  -standard. 

Illustration  Xo.  3— Easter 
Window— Tack  a  square 
frame  made  of  £  in.  'round 
material  from  floor  to  ceil- 
ing and  running  from  front 
left  hand  corner  of  window 
to  back  right  hand  corner 
or  running  diagonally.  Wind 
the  frame  with  Xo.  !)  car- 
dinal ribbon  leaving  the  rib- 
bon paper  on.  Upon  a 
square  pedestal  a  foot  high 
erect  a  cross  six-feet  high 
by  four  feet  across,  and 
ten  inches  square,  and  cover  the  same  with  while.  Trim 
all  the  corners  of  cross  with  bunches  of  purple  violets  and 
(ill  the  intervening  spaces  with  assorted  colored  flowers, 
thus  completing  a  xoral  cross.  Trim  the  floor  with  rip- 
pled sprig  muslin  and  scatter  sprays  of  flowers  over  the 
same.  For  a  background  take  fancy  millinery  ribbons,  at- 
tach one  end  of  the  ribbon  around  pole  and  stretch  to  the 
oilier  horizontally,  spacing  each  about  twelve  to  fifteen 
inches  apart.  Repeal  the  same  vertically,  and  where  the 
ribbons  cross  each  other  attach  a  bunch  of  flowers.  Be- 
hind all  back  up  with  line  lace  curtains  and  you  have  a 
window   that    will  stop  anyone   with  an   eye  for  color. 

Illustration  No.  4— Easter  Millinery  just  hatched  — 
To  form  the  ceiling  three  Swiss  lace  curtains,  hung  by 
the  edge,  are  shirred  line  on  lines  placed  at  equal  dist- 
ances from  each  other  and  are  caught  up  in  the  centre 
with  colored  ribbon.  The  walls  are  draped  with  two 
tiers   uf   Swiss   curtains   shirred   quite   full   and   overlaping. 
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i  I  Qlo      Hand  No Neckwear,  Bhli  i 


i  le  stiiini. 


No   264,    'oil. ii  Stand. 

All  live  store- 
keepei  -  know 

t  h  ;i  I  to  Ji) 
business  i  o  • 
day  they  inusl 

li  a  \  e  well- 
t  r  i  in  m  e  d 
windows  ;md 
countei  s. 


No.  -'-'iT.    Quintet  Paris  Tie  Stand. 
Send  for  Catalogue  and   let  us  help  you  Make  Money. 

The   Toronto    Brass    Manufacturing   Co 


98-IOO    Lombard   S"t. 


Thone  No.  — Main  8]  I 


Toronto. 


TURN 


Wax  Figures. 

Don't  try  "to  get  along"  without  Wax  Figures.  There  was  a  time  when  the  buying  public  didn't  expect  to 
see  them.  Nowadays  it  is  different — the  public  spends  its  money  with  the  merchant  who  is  most  progressive.  \\'a\ 
Figures  arc  a  mark  of  progressiveness. 

Wemaki  Wax  Figure*    the  <>nl>  makers  in  Canada     0  thantheiiup  I 

specially  i>  r  our  Canadian  climate.   V 

>  917      II  unable  toi  1  B 


MONTREAL. 

40  Victoria  Sq. 
'Phone  .Tain  43.14- 


A.  S.  RICHARDSON 


TORONTO. 

62  rUwer  St. 
'Phone  Main  .(087. 
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The  lambrequin  is  made  from  egg  shells  strung  upon  while      window  flooi    with   rippled  muslin  and  display  hat   stands 
twine  al    distances  of  6  inches.     A  loop  is  made  in     the      draped  with  laces,  upon  which  place  Easter  millinery  and 
twine  and  an  ordinary   wooden  shoe  peg  inserted   to  keep      scatter  flowers  upon  the  white  muslin  lloor  dressing, 
each   shell   in   place        Hang  each     row    of  shells  5   inches  W.   R.  McCOLL. 

apart    and    tip  each   si  rami   with   a  cluster   of  3  shells.      Oh 

centre  of  window    lloor  make  a  circular  platform   IX  inches  CANADIAN  SJ30W  CAST.  COMPANY 

high;    trim   the  lace  of   the  platform  all  around    with  ,i    full 

flouncing  of  buttercup  silk;  stand  upon  the  platform  an  ' V HE  Canadian  Show  CasV  UompanJ.  Toronto,  are  show- 
Easter  egg  5  feet  high  with  cracked  edges  round  the  top.  '  '"-  s,,,1"'  '"'"  ano"  exclusive  designs  in  show  cases 
1'ulT  the  egg  with  snow   drop  spoi   muslin  allowing  suffici-  which  will  undoubtedly  prove  popular  with  the  mil- 

ent  of  the  material  in  form  large  ripples  to  cover  the  top      linery  and   dry  goods   trade.      The  up-to-date   and   eanny 

milliner  knows  already  how  invaluable  a  show    case  is   for 
ie  preservation  of  gauzy,  elaborate  ehapeaux,  so  dear  to 

the  feminine  heart.     Neither  does  she  need  to  be  told  the 


Illustration  No.  3. 


Illustration  No.  4. 


of  platform.      Upon   or   inside   of    the  egg   stand    three    hat       worth   of  an   attractive   show   case  as   an   auxiliary   to   tin 


stands  (the  centre  one  highest)  upon  which  place  Easter 
hats.  Lean  against  the  egg  a  nice  card  inscribed  "Easter 
Millinery   •Just    Hatched." 

Make  rustic  crosses  of  cedar  (with  bark  on)  L0xl5 
inches,  the  ends  cut  bevelled  and  tacked  to  window  floor 
15  inches  apart.  Lay  upon  each  cross  a  handsome  bunch 
of  flowers.     With  white  spot   muslin  arrange  the  spaces  bc- 


display  of  ribbons,  laces  and  trimmings.  Every  mother's 
daughter  delights  to  see.  handle  and  even  taste,  when  the 
opportunity  offers.  The  milliner  and  dry  goods  merchant 
desires  her  to  feast  her  eyes  until  perchance  certain  re- 
sponsive chords  are  touched;  only  she  ought  not  to  handle 
until  there  has  been  a  mysterious  exchange  over  the  coun- 


iween    the  crosses     into   nests,    into   which   place  as   many       ter;   it    is  at   this  crisis  that   the  Dominion  Show  Case  Co. 
duds  of   birds   and    hen's  eggs   as   you   can   collect.      Finish       desire  to  befriend  both  dry  goods  and  millinery  trades. 
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The  Popular  Ceilings 

For  Practical   People 


^wvwwww* 


We  claim  that  our  Metallic  Ceil- 
ings and  Walls  are  the  very  best 
style  interior  finish  made. 

Sanitary — Artistic — Fireproof 
exceedingly  durable,  and  capable  of 
an  immense  amount  of    variety   in 
coloring  and  effect. 

1  hey  satisfyall  buyers — noimper- 
fections — no  stinting  of  quality — 
highest  grade  of  materials  and  work- 
manship throughout.  Certain  to 
please  you. 

SUITED  TO  ALL  CLASSES  OF  BUILDINGS. 


THE 


METALLIC  ROOFINGCo. 


TORONTO        MONTREAL 


■»«- +J\/*~*i*~* 


Limited 
WINNIPEG 


iW^n^Q 


Cloak  and  Suit  Moil, 
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J.   R.   PALMENBERG  S  SONS 

710  BROADWAY.      N  EW   YOR  K,  U.S. ft. 

I  -  I  \i:i.lMIU>  OVEB     D  ^  I.  \l:-  I 

Factory:  89  and  91  West  Third  Sta 
M  ,.  ufoGturersol  Papi.  rMachpForn      Wax!  I         t Metal i>    ;    ■ ] 
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1904 


19  0  4 


You  want  all  the  business  you  can 

get  into  1904.     To  do  this  get  in 

shape  to  take  care  of  it. 

'"'-  LUXFER 


t 


PRISMS 

And  make  business  easy 

Store  Front  and  Basement  Lpi 


SEND  FOR  INFORMATION 


LUXFER  PRISM  CO., 


LIMITED 

TORONTO 


and 


19  0  4 


IT  IS  THE 

ENTERPRISING 
MERCHANT 

WHO    INS  1  ALLS    oik    I DS 


and 


Reaps 


the 


Benefit. 


Others  save  their  money 
and  lose  the  business. 


WHEN    IN   TORONTO   SUE 

JNO.  D.  IVEY  &   CO. 

GEO.  GOULDING  &  SON. 
MONTREAL. 
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Wt  P^fiN'OM&l^ACSALE  OF  THIS  CASE  proves  its  usefulness.  Clothiers, 
Men's  OuTFrfTEE^&N^vDRY  Goods  Men  generally  with  a  keen  eye  in  every  case  relating 
to  their  business  sawat  once  the  beauty,  utility  and   cheapness  of  our   No.  19  Floor  Case. 

Ii  is  made  of  quarter-sawed  oak,  or  other  wood  desired ;  highly  polished  plate  glass  throughout  ;  bevel  plate  glass  top  set  on  felt  ;  double 
si  rength  glass  front,  ends  and  doors  ;  has  two  plate  glass  shelves,  12  and  14  inches,  supported  by  Tom's  adjustable  brackets  ;  doors  run  on  steel 
track.     Dimensions  ;    Length  as  ordered  ;  28  in.  wide  ;  42  to  45  in.  high.     The  construction  of  the  case  is  first-class  in  every  particular. 

We  also  manufacture  Wall  Cases,  Notion  Cases,  Ribbon,  Sponge  and  Outside  Cases. 

Send  for  Catalogue  and   Price  List. 

CANADIAN    SHOW   CASE   COMPANY,    TORONTO 

Office  and  Showroom  :  92  Adelaide  St.  W.  Factory  :  Corner  Adelaide  and  Sheppard. 

NOTE    The  show   eases  illustrated   on  pages  73  and  74  of  this  issue,  as  well  as  any  other  style  desired,  are- made  by.  us. 


H 


as 


No   Equal 

Anywhere. 


CORONATION  "  (Patentee!) 


In  order  to  make  your  business  investment  pay  a  handsome  dividend  you  must  be  up  to,  if  not  ahead,  of  the  times  by  appropriating  a 
certain  amount  of  your  profits  for  DISPLAY  purposes,  which  is  absolutely  necessary  to  success  in  these  days  of  keen  rivalry  and  competition. 

WIDE  AWAKE  merchants  realize  the  great  value  of  DISPLWING  their  goods  to  the  VERY  BEST  advantage,  consequently  are 
vieing  with  each  other  to  accomplish  one  object,  viz.,  attracting  and  securing  the  BEST  CLASS  of  trade  and  the  MOST  of  it,  which,  when 
gained,  means  the  placing  of  the  SUCCESSFUL  merchant  in  a  most  comfortable  position  on  EASY  street  sooner  or  later.  Money  spent  in 
making  an  EXQUISITE  AND  ATTRACTIVE  display  of  your  wares  IS  THE  VERY  BEST  investment  you  can  make. 

Now  our  business  is  to  study  your  highest  interest  along  the  1-ne  of  SUCCESSFUL  display  of  your  wares,  and  WE  ARE  LEATERS 
in  Canada  in  the  line  of  goods  we  make  for  this  purpose,  viz.,  ALL  KINDS  of  Show  Cases,  Store  Fittings,  ttc.  Our  Patent  "  CORONA- 
TION "  Floor  Case  IS  THE  VERY  FINEST  on  this  continent.  This  assertion  is  NOT  WIND,  but  FACT,  F-A-C-T  which  we  CAN 
EASILY  substantiate.  It  will  be  to  your  best  interests  not  to  order  until  you  consult  us.  Correspondence  solicited.  Estimates  cheerfully 
furnished,  Our  trade  name,  "  DOMINION,"  is  well  known  ALL  OYER  this  vast  Dominion  of  Canada  to  stand  for  the  HIGHEST 
STANDARD  OF  QUALITY  in  every  respect.  Our  motto  is  THE  VERY  BEST  materials,  workmanship  and  finish  at  MODERATE 
figures,  and  this  is  the  very  thing  that  has  kept  our  business  swinging  regularly,  constantly  and  successfully  like  the  pendulum  of  a  good 
clock.     You  run  NO  RISK  in  ordering  from  us,  as  we  ALWAYS  give  GOOD  value  to  EVERYBODY. 


Mirrors  and  r^  _  ~»-»,  :  _^  :  ^  _».      OL  A.m.     ^^  —».  ^*  **.     f*  **.  Bent  and  Bevelled 

Frames.  DOITIiniOn     ShOW     CaSC     CO.,  Glass,Etc. 

Store  Fittings  Phone  Main  661  I  N.  K.  Lindsay,  Manager.  Bank  and  Office  Fittings. 

Office  and  Factory,  53  Richmond  St.  fast,  -     TORONTO,  CANADA. 


72 


M«roK.  1*0-* 


THE    ART    OF    DISPLAY 


Dry    Good* 
R  evie  w 


THE    SHOWCASE    IN    THE 
MODERN    STORE 


fe 
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Al/nioi  on  such  ,i  necessar)  pari  of  modern  re- 
tailing, the  show  casc'ia  .1  convenience  ol  verj 
recent  days  yuite  .1  rmmbei  ol  years  ago 
show  cases  ol  a  certain  kind  were  mariufactui 
ed  .iiul  from  the  firsl  sold  rail  i\  rapidlj .  bu1 
the  show  r.isc  as  seen  in  the  store  61  to-daj  is  an  inven 
nun  01   improvenicnl  of  the  lasl  halt  dozen  years. 

So  importanl  lias  become  the  show  case  thai  no  up- 
to-date  store  can  do  without  them,  ami  no  progressipe 
merchant  attempts  it.  The  smallcsl  village  store  has 
us  show  case,  perhaps  onlj  a  small  affair  placed  on  die 
regular  counter,  the  oldesl  form  made,  but  through  this 
11  snows  Ms  appreciation  of  the  principle.  The  largei 
city    store      possesses    a      galaX)       of      eases      thai     ranges 

from    the    tm\  collar     hut  ton    ( ase     to     the     immense 
wall   fixtures  that    run   the  length  of  the  store  ami   reach 


men!  1  both  "ii  account  '■:  the  provision  ol  ,1  place  foi 
everything,  and  ol  the  utilization  ol  ever)  available  inch 
ol  space  The  merchant  saves  man)  dollars  ever)  ycai 
From    the  preservation  ol   his    sio<k   froi  and   h 1 

lllin,    ami    much     lime    1 1  ••in    I  he    e.i  >e    '.'.ill.    wlmli 

found      in  the    old     wa)     ol     rirupl)      - > .■<  k i nn  the  stock 
around   the  counters  and   floors    the  customers  could 
little,  and  nothing  to  advantage    but    where  the  line 
shown  in  a  ease  he  finds  what   he  wants  ami  examim 

under  t  he  i    fa\  01  able  condit  ion 

There  are  show  eases  ioi  everything,  the  modern  tend 

(•my  being  to  build  a  special  ca  .i-  foi   each  line  ol  g i- 

In   this  wa)    space,    .mil   ihus  expense    ved      There 

are  two  finishes,  oak  and  cherry,  the  lattei  being  made 
of  birch  and  stained  The  glass  used  is  English  plate 
averaging  about     five-sixteenths    ol   an   inch  in   tbicl 


RETL 


A    Modern    Il.it 


to  the  ceiling,  from  the  small  affair  that  will  serve  foi 
any   purpose  and    in   an)    part    of   the  store    to    the  one   built 

For  a  cei  lam  position  and  immovable      Hundreds  of  did 
lars   as    these    ma)      cost,      the   cii\     business    man    is    well 
aware  that    Ihcv  soon  pa\    lor  themselves       In  the  interior 
fitting  ot  every  pewh    built    store  the  show   case  receives 
..s  much  .litem  ion  as  all  other  features  combined 

The  advantages  of  tins  class  of  fixtures  are  so  evidenl 

that    it   is  a  questi I  cost   entirel)    ih.it    prevents  their 

installation  in  all  parts  of  ever)  store  \  thousand 
dollar  expense  ma)  p  \  tor  itself  in  a  vcr)  tew  years,  yet 
many  merchants  feel  they  cannot  afford  the  outlay,  but 
have  nothing  '"  sai  against  the  thing  itsell  So  it  is  in 
show  cases  The  firsl  payment  made  in  return  to  the 
possessor  is  in  the  improvement  the)  make  in  the  ap- 
pearance of  the  interior.  \  store  well  stocked  with  show 
i.ises    is   guaranteed   against     execssivel)    untidy   arrange 


and  capable  ol  sustaining  greal  weight  ami  a  heavj  shock 
The   larger   cases   are   fitted    with   casters   and    'he  d 
slide  up.   down  or   back,   on    runners   t  ha  I    act    with    perfect 
pi  1 1  ision   and   ease 

The   latest    and   most    popular   show      case   is   what      is 
popularly     known     as     the     silent    salesman.      Tins   i^   .1 
counter    .mil     show      case  combined,    the   whole   beir 
glass,  top,  front,  sides,  ami  often  a  mirroi   back      1 
he  bought   with  legs  or  with  solid  bases    ii,, 
in,   to  be   i  he   Favoi  lis   the  Moor  behind      \- 

a  rule  it    is  lit    from    the    inside,    small    but    long   incai 
iciii    bulbs   being     concealed  op   front 

corner,    and      the     light      reflected    into    the    interior 

;h    reflector      This    interior    li(  the 

inosi    satisfactory,  .is  no  numb  will  brin^ 

out    sufficient!)   clearl)    what    i-  inside  d   the 

special    lighting   adds   much    ;■>     thi 
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goods.      As  denoted  by  the  name  the  case  takes  the  place  of     or   beveled.      The  effect  is  lighter  and   brighter,  and  is  pre- 

a  clerk,  for  the  customer  can  examine  at  close  range  what  is      ferred  by  very  many  merchants. 

inside  without  requiring  the  services  of  a  salesman.       For  The  old-time  counter  case,  the  shallower  show  case  that 


interior  shelving  sheets  of  plate  glass  on  brass 
the  goods  and  do  not  conceal  what  is  beneath, 
this  case  has  the  top  alone  of  glass,  the 
front  presenting  the  appearance  of  an 
ordinary  counter.  The  glass  on  the  top  of 
a  silent  salesman  will  bear  any  ordinary 
weight,  but  care  must  be  taken  that  with 
a  heavy  weight  the  case  does  not  receivt- 
a  jar. 

The  hat  stock  is  one  of  the  most  suc- 
ceptible  to  dust,  both  in  men's  and  ladies' 
shapes.  The  cut  shows  a  wall  case  that 
can  be  used  for  both  kinds.  As  shown 
nickleplated  rods  are  installed  for  men's 
hats,  but  these  can  be  removed  for  the 
brass  fixtures  on  which  ladies'  hats  are 
usually  displayed.  BeneaJi  are  drawers 
for  stock  or  trimmings.  This  case  is  the 
most  approved  form  of  fixture  for  the  hat 
department,  as  it  answers  all  purposes  of 
display  and  care  of  stock.  As  with  any 
other  case,  it  can  be  obtained  it  all 
lengths  and  heights.  The  doors  slide 
upwards  on  pulleys. 

An  outside  case  is  often  found  an  ex- 
cellent advertisement  for  smaller  special 
lines,  such  as  shoes,  jewellery,  trimmings, 
hats,  fancy  goods,  etc.  The  shelves  are 
adjustable  and  can  be  removed.  The 
make-up  is  artistic  and  an  ornament  to 
any  front,  the  base  being  paneled  and 
the  top  neatly  finished  off  with  a  nickle 
or  brass  rail.  This  case,  like  the  silent 
salesman,  can  be  bought  with  no  wood 
visible  save  what  appears  in  the  base. 
The  corners  of  the  sheets  of  glass  are 
held  together  with  rivets,  and  the  edges 
finished  off  with  a  neat  rounded   rufface 


rods  support       is  placed  on  top  of  the  counter,  has   by  no  means  lost  all  of 
A  form  of      its    usefulness    in  the    modern    store.     Although    the   silent 

salesman  is  rapidly  taking  the  place  of 
the  solid  wood  counters,  in  most  parts  of 
the  store,  there  are  still  and  will  always 
be  many  of  the  latter  in  use.  The  counter 
cases  used  for  the  display  of  smaller 
articles,  and  has  the  advantage  of  being 
higher  up  and  thus  more  easily  seen. 
More  judgment  is  now  used  in  the  placing 
of  them,  as  a  merchant  considers  free 
counters  useful  in  his  selling.  Goods 
cannot  be  satisfactorily  shown  over  a 
atu/elcase,  so  that  it  is  being  confined 
to   the  ends   of  counters,  and   to  depart- 

/ments  which  require  little  space  for  sell- 
ing. The  counter  cases  of  to-day  are 
very  different  from  what  they  were,"  being 
constructed  more  in  accordance  with  the 
new  silent  salesman:  Rounded  glasses 
are  not  as  common  and  less  framework  is 
used.  Simplicity  of  line  is  the  idea  striven 
after,  and  this  is  carried  out  by  straight 
sheets  of  glass,  corners  where  the  sheets 
are  riveted  together  instead  of  being  held 
by  a  frame  work,  and  a  general  square- 
■.  ness.  The  front  glass  is  not  even  sloping 
in  many  of  them.  As  all  cases  are  built 
to  order  there  is  achoice  which  will  enable 
a  merchant  to  fit  any  position  in  his  store 
and  to  procure  them  in  any  shape,  height, 
length  and  depth. 


An  Outside    Case. 


Everything  comes  to  the  man.  who 
goes  after  the  things  some  other  fellow 
is  waiting  for. 
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Lamson  Rapid  Spring 
Cash  Carrier 


The  Modern  Labor  and  Money  Saver. 


fc. 


Write  for  particulars 


FREDERICK  C.  CUTTING, 

73  Adelaide  Street  West,  TORONTO. 


Our  Curtain  Salesman— Yours 

$2000  $15 00  $10 00  per  week 

What  do  you  pay  your  salesman  ? 


You  can  double   his 

eciminjj    power    by  making  a  very  modest    invest 

ment  in  Curtain    Display   Fixtures. 

You  know  quite  as  well  as  we  do  how  troublesome  and  damag- 
ing it  is  to  display  curtains  by  hand. 

The  customer  finds  it  hard  to  choose  with  full  satisfaction  and 
the  dealer  cannot  do  his  stock  justice. 

The  extended  argument  for  the   use  of  our  fixtures  is  given  in 
our  descriptive  catalogue — yours  for  the  asking. 


WRITE  TO-DAY  for   Catalogue  G 


THE       UNEEDIT'      RACK. 


THE  "UNEEDIT"  RACK 

ily  made  and  strong      No  unfolding  m  refoldingol  si.i.  k      Invaluable  f  or 
showing    PAPESTR^     CHENILE  and  ROPE  PORTIERES   Rl  <■>.  TABLE  '  "\ 
ERS    l:li.i.\    ROBES    ind  PIECE   GOODS     if  all  kinds      Arms  may  be  swi 
any  position  to  get  th<   beal  light      Occupies  40  inches  space  when  closed 


Price  list  for  "Model"  Fixture: 

s        [Rock        Compli  i-    R  I    im] 

Finish        Plain  I"  Finish 

$10.75  $12.50 

15.00  18.00 

22.50  26.00 


No.  I— Holds  24  Curtains.  $  8.00 
No.  2— Holds  50  Curtains,  12.00 
No-3-Holds  74  Curtains,        18.50 


Complete  Rai  k  includes  I>n-t  Curtains,  DiapU)  i  iirtaiua,  (ba  Icground), 
,)■  Rod,  Orerhaad  Board,  ate 

Price  list  for  "Uneedit"  Fixture  (same  as  for  "Model"1. 


Standard  Mfg.  Co.,  Xenia,  Ohio 


MARSHALL  HELD  ft  CO 
Chicago  Agents 


FRANKBL  DISPLAY   FIXTl'KE  CO 

N  i»    York   Agents 


MODEL       DISPLAY 


N  B.      WILL    SELL    CANADIAN    PATENTS    ON    THESE    DEVICES 
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PRICE  CARD  HOLDERS 

THE  BEST  MADE,  AND  AT  PRICES  THAT  DEFY  COMPETITION 


For  Card 
S%.byZ 


II   D 


RTHY  &  CO.,  48  Richmond  St.  W.,  TORONTO,  ONT. 


THE  POPULAR  TELES- 
COPIC ARM  SWING 
MIRROR  TAKES  THE 
PLACE  OF  THE  COSTLY 
TRIPLICATE. 

Wk  are  ready  for  THE 
Sprin<;  rush  in  all  links. 

MILLINERY  STANDS. 

'!jly>x    Figures,     Forms, 
Ribbon   Cabinets,   etc. 


Bargain  Item*  in  Cbea|> 

JEWELERY 

This  is  the  line  upon  which  the  Retail  Dry  Goods  Merchant  or  the 
Gent's  Furnisher  can  make  big  profits,  at  the  same  time  displaying  the 
goods  at  a  price  that  astonishes  the  regular  Wholesale  man. 

Scarf    Pins,    Rings,   Cuff    Buttons,  Collar    Buttons,  Hat 
Pins,  Blouse  Sets,  Brooehes,  Watch  Chains,  Fobs,  etc. 

You  can  start  a  Jewelery  Department  from  $5.U0  up. 


G.   A.   WEESE  &    SON, 


44  Yonge  Street, 


TORONTO. 


"  We  like  to  answer  letters.' 


TRUCKS 


FOR  WAREHOUSE  AND  FACTORY. 
Save  You  Money. 
Do  Mens  Work 
Draw  No  Salary. 

Our  Trucks  are  guaranteed  satisfactory.    Turn  in  their  own  length. 
MADE    IN    CANADA. 

H.  C.  SLINGSBY  FOR  CANADA. 


Factory,  Ontario  Street. 


Temple  Building,   MONTREAL. 


GOOD  WI#.S 


PERFECT 
FITTING 

STANDS 

ARE  USED  THROUGHOUT  THE 

EMPIRE 

THEY   ARE   KNOWN   IN   THE 
TRADE   AS  THE 

STANDARD 
SHAPES 

AND  ARE 

SMART, 

FASHIONABLE, 

and  NATURAL. 

SHOWROOMS 

119  Charterhouse  St. 
FACTORY 

Hatton  Wall, 

Hatton  Garden, 

LONDON, 

Ejsc 


Writk 

FOR 

Lists 


1904  MODEL. 
$4.00. 


PRICE  AS  ILLUSTRATION, 

WITHOUT  EPAULETTE  SHOULDERS,   $3.50. 

GUARANTEED   CORRECT   FORM 


THE  AUER 
GAS  LAMP 

"  Turns  night-time  into  day-time  * 

NEW  MODELS.  LOWER  PRICES. 

We  offer  you  the  best  made  lamp  on  the 
market,   built  scientifically. 

We  offer  you  a  lamp  that  will 
light  your  store  for  half  the 
cost  of  kerosene. 

We  offer  you  a  lamp  that  is  safer 
than  a  coal  oil  one. 

We  offer  you  a  lamp  which  you 
can  sell  at  a  good  profit. 

Do  you  want  the  Agency  for  it? 


rf t\  fV^N 


No.  25 
100  Candle  Power. 


THEN  WRITE  FOR 


OUR  CATALOGUE  AND  DISCOUNTS. 

EVERY  LAMP  GUARANTEED. 


AUER  LIGHT  CO.,    1682   NOTRE   DAME  ST.,    MONTREAL. 


M. 
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THE    ART    OF    DISPLAY 


Dry     Goods 
\<  •    virw 


MECHANICAL    EFFECTS 


THE  elaborate  moving   displays  seen   in   some  of  the  for   motors  of  excellent   quality,   poorer     grades  coming 

large  department   Btores  arc  beyond   the  means  of  much  lower, 

the  smaller  merchants,  but  any  town  is  worth}   of  In  the  two  illustrations  given  is  shown  the  application 

the  installation  of  a  Bmall  motor      the  power  at  1 1 1 *-  bach      of  tor  power  ic>  a  milliner}   display,  as  given  by  the 

of  all  modem  mechanical   window   trims.     The  fact   that  Merchants'   Record  of  Chicago.      Any   number  of  heads 

a  special   piece  of  machinery    is  necessary,  and   that    the  can  be  so  used,  providing  the  motor  is  powerful  enough, 

movements  sometimes  seen  are  so  wonderful,  showy,  and  A  hank  of  flowers  is  built  up  in  the  window  and  behind 

mysterious,   has  deterred   many   a    window   dresser   from  them  arc  the  heads,  each  attached  to  its  own  large  pulley, 

inquiring  just  how   much  such  a  displa)   would  cost.     He  The  mechanism  is  distinct  enough  i"  require  n<>  explana- 


looks  and  admires  with  the  rest  of  the  public,  and  wishes 
he  had  Mich  facilities  for  effective  displays  at  his  disposal. 
and  vagueh  estimates  Ihe  cost  of  such  a  window  as  dol- 
lars upon  dollars.  A-  a  mailer  of  fact,  alter  the  initial 
expense,    there    i-    nothing    required    save    perhaps   n    few 


>      " 


lion.       Il    will    be    necessary    to   coiuite  r  halance    I  he    Weight 

of  the  heads  with  iron   weights  a-  shown  in   the  Bketeh, 
in  order  that  an  even  movement   maj    be  omained. 

h    more  than  two  heads  are  used  it   will  be  w-tVi  ™. 
have  them  so  attached  to  their  pulleys  that  the}   will  ai 


.rv/v^n,  -ry 


rs/^oj 


3ahk  of-        vV: 
Artificial  riotv&s. 
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pulleys,  a  platform  of  desired  shape,  and  oilier  little  things 
nol  worth  mentioning . 

A  motor  of  one-eighth  or  one-quarter  hois,,  power  i- 
sufficient  for  almost  any  mechanical  effect,  while  a  halt' 
horse-power  will  drive  two  <>r  three  windows  of  hcavx 
weights.  The  cost  of  these  motors  depends  upon  the 
qualit}   and  upon  the  kind  of  current   supplied  by  the  local 

plant.  The  motor  for  direct  current  is  about  a  quartet 
less  expensive  than  thai  required  for  the  alternating  cur 
rent,  tint  as  the  latter  is  far  more  generally  used  the  higher 
pines  will  be  of  greater  interest  .  A  motor  of  quarter 
horse-power  for  alternating  current  will  cost  about  $S0. 
1-:!  about  "$90,  L-2  about  $105;  for  direct  current  the  price 
would  he  about  $60,  $70  and  $80,  Aii  eighth  horse-power 
should  come  to  about   -■"'■"'  and  $3.5.      These  quotations  are 


pear  irregularly,  that  is.  number  one  first,  then  number 
lour,  followed  by  numbers  three,  five  and  two  or  some 
such  way.  This  takes  off  the  monotonous  mechanical  ap- 
pearance of  a  regular  order,  and  does  not  call  attention 
to  the  tact  thai  the  same  movement  is  repeated  over  and 
over  again.  It'  only  one  head  can  he  used  it  can  he  sni- 
rounded  with  a  hank  of  flowers.  Leather  hinges  in  the 
rods  supporting  the  head  allow  tor  the  turn  of  the  pulley 
without  disturbing  the  head.  The  figures  should  lie  about 
a   fool   and  half  or  two  feet   apart  . 

With  a  good  quality  of  hats,  and  an  arrangement  that 
does  not  appear  and  disappear  too  rapidly,  such  a  displa} 
will  attract  more  attention  than  any  solid  trim.  The  eye 
will  tire  of  it  tar  less  rapidly  and  be  much  more  often 
drawn  to  it.  Sufficient  variation  can  he  provided  DJ 
changing  the  hats  from  time  to  time. 


Dry   Cood> 
Review 


M« 


K.  1904 


THE  import  orders  in  fancy  poods  arc  now  almost 
filled   in   the  wholesale  bouses,  and  samples  are 
being  put  in  the  travellers'  hands  as  quickly  as 
possible.     There  is  no  line  of  novelties  of  par- 
ticular importance,  but  an  all-round  newness  is 
noticeable.     Greater  variety  in  mechanical  toys  than  ever 
is  being  shown,  and  all   lines  show  a  similar  advance   in 
style  and  novel  ideas.     Travellers  report   a  fair  business. 


In  spile  nl'  the  predictions  of  a  few  croakers  the  wrist 
bag  is  receiving  ,jnsi  as  much  attention  as  ever;  New 
shapes  are  constantly  coming  mil,  showing  thai  the  manu- 
facturer has  lots  hi'  faith  in  the  demand.  The  wholesale 
houses  report  thai  there  appears  to  be  no  diminution  in 
the  sales,  that  retailers  are  buying  as  eagerly  as  ever, 
anil  assert  thai  so  useful  and  convenient  has  the  woman 
found  the  wrist  bag  that  it  will  take  much  time  to  lessen 
it  in  her  favor  sufficiently  to  induce  her  to  go  without  it. 
The  modern  wrist  bag  is  designed  to  suit  every  woman  for 
every  purpose.  It  comes  in  all  skins,  all  finishes,  all 
prices,  all  sizes,  all  shapes  and  with  every  style  of  fittings. 
A  woman  can  purchase  it  in  seal,  walrus,  sea  bear,  monkey, 
calf,  lizard,  crocodile,  etc..  and  almost  any  of  these  can  be 
had  in  any  desired  shade.  The  most  popular  leathers 
are  undoubtedly  the  walrus  and  sea  bear,  their  newness 
and  odd  annearance  seeming  to  take  with  the  trade.  Seal 
is.  and  has  always  been,  a  first  class  seller  on  account  of 
its  neatness  and  durability. 

*  * 
The  trimmings  and  shapes  are  shown  in  pleasing  variety 
Some  are  silk  lined  to  match  the  color  of  the  leather,  and 
some  are  leather  lined.  Some  have  a  set  of  fittings  in 
inside  pockets  that  supply  all  a  woman's  emergency  needs. 
They  cone  in  nickle,  oxidized  silver,  gun  metal  and  gold 
fiaines  and  have  all  sorts  of  knobs  as  fastenings.  Tbere 
aie  leather,  chain  and  solid  metal  handles  in  every  con- 
ceivable shape.     Some  are  long  and  shallow,  others  deep; 


Fig.  1. 

although  with  everything  else  fancy  goods  buying  has  suf- 
fered  a   little  from   the  effect   of  impassable   roads  on   the 

retail   business. 

*       * 

Particular  attention  is  now  being  paid  to  the  Sprint; 
and  Sun  ncr  lines.  Easier  novelties  are  in  demand  and 
this  line  c  f  the  fancy  goods  trade  is  gaining  strength  year 
by  year.  As  a  gift  season  it  is  much  more  .general  than 
ever  before,  and  both  wholesaler  and  retailer  prepare  for 


RETURNED 


Fig.  3. 


it.  Hammocks.  Chinese  lanterns  and  other  essentials  for 
the  Summer  season  are  being  pushed  by  the  wholesale 
houses,  and  retailers  are  filling  in  their  stocks  of  outdoor 
games  and  requisites.  The  buying  of  souvenir  goods  will 
commence  with  a  vim  almost  immediately,  this  line  bein° 
more  in  request  year  after  year.  The  tourist  trade  is  con- 
stantly growing  and  to  supply  it,  the  souvenir  stock  is 
steadily  drawn  upon   from  June  to  September. 


Fig.  4. 

seme  have  square  ends,  others  [ocse  leather  ends  that 
.jut    out:   some   have    fancy   shaped    tups,   others   plain.      A 

ew  wrist  bag  on  the  market  is  about  nine  inches  long 
and  five  high,  has  a  square  frame  with  abrupt  comers. 
large  knob  fastener,  chain  handle,  and  the  frame  is  in- 
laid  with  a  strip  of  leather  of  the  same  kind  as  is  in  the 

)<:<ly.  Inside  are  small  pockets  for  purse  and  card  case 
in  the  same  leather,  and  another  pocket  for  any  desired 
article. 


In  the  illustration  figure  1  is  a  grip  shaped  wrist  bag 
with  a  leather  handle  and  acorn  fastening,  with  body  and 
inside  pocket  purse  made  of  walrus.  Figure  4  is  another 
walrus  bag  with  leather  handle  and  large  ball  fastening. 
The  grain  id'  the  leather  runs  along  the  bag  instead  of  up 
anil  down  as  in  Figure  1.  Figure  '■'•>  shows  another  walrus 
grain  with  a  fancy  lining  and  a  new  style  leather  loop 
handle.  In  Figure  2  is  shown  a  shopping  bag  chain  stitch, 
diamond  mesh,  a  popular  bag  for  country  trade  as  it  holds 
a  lot.  and  is  convenient  for  carryinsr. 
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FANCY    GOODS 
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IMPORT  LINES 


<#    NOW    READY    <£ 


BRIC-ABRAC 

Fancy  Clocks 
Inkstands 

Paperweights 
Bronze  and 

Alabaster  Ornaments 
Novelties 

Letter  Openers 
Book  Marks 

ATOMIZERS    . 

In    cut    and    decorated 

glass    and     bisque 

china  designs 

PHOTO  ALBUMS 

Celluloid 

Leather 
Plush 

Musical 

PHOTO  FRAMES 

Celluloid 

Embossed  Paper 

Bevel  Glass 
Solid   Brass 

ART  PLAOUES 

In    religious    and    Art 
Subjects 


By  placing  "  Import  M 
orders  for  lines  in  this 
list  you  not  only  secure 
better  prices,  but  have 
choice  from  a  much 
larger  range  than  can 
possibly  be  offered  from 
stock. 


Import  orders  are 
booked  during  March 
and  April  for  Fall 
delivery. 


If  one  of  our  travellers 
does  not  call  on  you, 
write  us  that  we  may 
arrange  to  have  you 
see  samples. 


TOILET  BRUSHES 

Hair    Brushes 

Military    Brushes 
Fl^sh    Brushes 
Cloth   Brushes 
Tooth  and  Nail  Brushes 
Hat   Brushes 

Bath   Brushes 

BRUSH  SETS 

On    wall    hangers    and 
in   fancy   boxes 

TOILET   MIRRORS 

Over  50  lines  of  Hand 
Mirrors,  also  easel 
back  mirrors,  tripli- 
cate and  magnifying 
mirrors 

LEATHER   GOODS 

Purses 

Pocket   Books 
Wallets 

Cigir  Cases 
Card  Cases 
Wrist  B  gs 
Chatelaines 
Pocket  Companions 
Pocket  Manicures 

Travelling   Rolls 
Portfolios 


Nerlich  £>  Co., 


146-148  Front   Street  West, 

(oppoerrz  prion  station 

TORONTO,    ONT. 


MONTREAL    SAMPLE     ROOM  :       301     ST.    JAMES    ST. 
QUEBEC  "  "  VICTORIA     HOTEL. 
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KNITTED    GOODS 


March.    I<»0* 


LooKing  for  SometHing  Better  ? 

Then  write  us. 

The  making  of  knitted  underwear  a  little  better  than 
others  is  both  our  business  and  our  ambition. 

We    specialize  :      Ladies'    and    Children's    Underwear 
take  up  our  entire  time  and  thought. 


Sell! 

rig  Agents  : 

TORONTO  : 

MONTREAL  : 

ST.  JOHN  : 

WINNIPEG  : 

McCLUNQ  &  BURNS 

A.  L.  QILPIN 

J.  A.  nURRAY 

BRYCE  &  CO 

The    AAfatson    Manufacturing    Co.,    Limited 

PARIS,   CANADA. 
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TRY  THE  4 

NEW  ELLIS  1 

BRAND!  «* 
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UNDERWEAR. 


^. 


NOTHING  EQUAL,  in  Canada  or  elsewhere,  in  all  the  range  of 
KNITTED  UNDERWEAR,  to  THE  ELLIS  SPRING  NEEDLE  RIBBED 
KNITTED  GOODS,  in  COMBINATION  SUITS  and  OTHERWISE, 
men's  and  ladies',  being  from  the  superior  and  peculiar  construction  of  the 
fabric,  of  a  specially  ELASTIC  and  UNSHRINKABLE  character,  and 
combining  all  the  qualities  which  go  to  make  up  perfectly-fitting  and 
comfortable  underwear. 

Do  not  fail  to  ask  for  these  goods,  and  do  not  consider  any  other  lines 
on  the  plea  that  they  are  "just  as  good,"  which  means  that  THE  ELLIS 
SPRING  NEEDLE  RIBBED  UNDERWEAR  is  a  superior  fabric  to  any 
other  make. 

The  Ellis  Company  are  the  only  makers  in  Canada  of  these  beautiful 
goods,  being  the  sole  users  in  the  Dominion  of  the  necessarily  fine  and 
patented  machinery. 


THE  ELLIS 


FACTORY    AT     HAMILTON,    ONT.  Limited. 

Selling  Agents:     Di$num  £°  Hony  penny,  T01  onlo and  Montreal 
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Wear 

KNITTED    GOODS 

Men's 
Wear 

M 


ANUPACTl  RERS  of  underwear  reporl  thai 
sufficient  orders  have  been  "received  to  keep 
them  Iiiisv  until  nexl  October.  The  rise  in 
prices,  which  are  quoted  l>\  all  the  mills,  has 
been  generallj  accepted  by  both  wholesale 
lioincs  and  retailers  with  little  grumbling,  despite  the  faci 
thai  there  is  scarcely  a  single  line  thai  dues  nol  show  an 
advance,  and  in  the  fleece-lined  Borne  have  gone  up  a  dol- 
lar.    One  and  all  know  thai   the  cutting  which  wenl  on 

last    year    forced   down    these   g Is   until    they    were   away 

eblow  the  regular  level,  and  quotations  this  year  had  no1 
only  to  allow  for  this  cut.  hut  also  to  add  on  about  forty 
ccnis  mi  account  id'  the  price  of  cotton  and  the  higher 
wages  ilia!  manufacturers  arc  forced  in  pay.  There  has 
been  some  grumbling,  as  is  only  natural,  bul  buyers  have 
kept  fairly  well  in  touch  with  market  conditions  in  hoih 
cotton  and  wool.  Wholesalers  and  retailers  are  well  sup- 
plied  tor  next   year,  si.  that    a  meat    part   of  the  selling   is 

already    done. 

* 

Advances  have  been  quoted  on  almost  every  line  of 
underwear,  hut  the  greatest  has  taken  place  in  the  fleece- 
lined,  which  were  so  cheap  for  the  pasl  Winter.  Outside 
these,  the  advance  quoted   is  aboul   50c.  a  dozen  on  the 

cheaper  cotton  lines  or  those  in  which  cotton  is  a  large 
constituent.     Wools  are  up  from  live  to  fifteen  per  cent.. 

both  on  home  manufactures  and  on  imported  g Is.   These 

prices  have  nol  interfered  with  the  sales.  Manufacturers 
are  sold  up  to  nexl  October  at  the  least,  and  if  cotton  re- 
tains anything  like  its  present  buoyancy,  assorting  orders 
will  he  tilled  at  greatly  advanced  prices.  The  mills  are 
-till  filling  Spring  orders  and  ate  very  busy  at  that,  to 
gel  them  out  in  time.  This  Winter's  supply  was  very 
late,  and    the  Spring   promises  to  he   delayed    in    like   man 

tier. 

*        * 

Stocks  in  retail  hands  have  been  ill  greal  demand 
through  this  Winter,  and  some  were  unable  to  obtain  sup- 
plies ill  time  to  keep  their  shelves  full.  The  very  cold 
-eason  has  stimulated  ill's  demand,  and  had  retailers 
been  prophets  very  many  of  them  would  have  been  a  little 
more  anxious  as  to  the  quantities  they  purchased.  All 
lilies  sold  well  and  a  general  (dean  up  has  resulted.     Any 

merchant  who  has  underwear  on  his  hands  will  find  it  a 
profitable  line  to  carry  over  for  next  year.  A  noticeable 
feature  of  the  pasl  season  has  been  the  increasing  de- 
mand for  good  qualities  of  wool.  A  $4  !■■  -7  suil  was  not 
very  popular  a  tew  wars  ago,  hut  this  Winter  these  high- 
prieed  pure  wool  goods  have  been  quite  eagerh  sought . 
Fleece  lined  have  sold  well  through  the  country,  hut  nol 
so  well  in  the  cities,  and  the  buying  tor  next  Winter 
shows  that  the  same  state  of  affairs  is  expected.  This 
class  is  reported  to  he  taking  as  well  a-  ever  outside  the 
cities.     A  fleece-lined  at  50  cents  i-  the  cheapest  garment 

uii   the   market,  and   less  profit    i-  made  on   it    than  on   anv 


other   line.      In    fact    manufacturers  claim   they   make   it 

at    a    loss. 

Buying  for  nexl   Winter  ha-  been  extremelj   Ratisfac- 
torn   to  the   wholesale   houses,  travellers  reporting   largei 

sales  than  ever;  in  -pile  of  the  fad   that  January     and 

Februarj  hem-  dull  month-  to  the  retailer  Innc  -ecu  left* 
buying  than  usual  tor  Spring  ami  Summer.  Retailers 
have  accepted  the  new  prices  without  much  objection, 
and  have  been  perfectly  ready  to  stock  up  what  they  con 
sider  sufficient  lor  entire  season.  They  will  have  to  ad- 
vance the  price-to  the  consumer  in  mosl  Inn--,  hut  will  no 
doubt  hear  the  -mailer  advance-  themselves.  Some  in- 
tend to  protect  themselves  b\  doing  less  grouping  or  aver- 
aging in  the  selling.  Thai  i-.  whereas  now  -i/e-  :;)  i,, 
Hi  have  been  sold  at   the  same  price.  :;|  to  38  will  he  at 

one  price.  40  |o   12  al  another,  and    11  to   Hi  another.      Their 

buying,  save  in  the  very  cheapest  line-,  i-  all  done  on  the 

basis  of  so  much  a  size,  and  it  may  he  that  their  Belling 
will   lake  the  same  form  . 

Spring  underwear  is  being  given  greal  prominence  bj 

city  retailers,  in  pinks,  blues,  red-,  etc..  fully  a  do/en 
shades  in  all  going  to  make  up  the  various  window-. 
These  showy  shades  arc  evidently  going  to  he  in  g 1  de- 
mand, particularly  a-  ihcy  are  usually  made  up  only  in 
the  more  expensive  lines,  thai  combine  excellent  material 
with    the   oddity   of  color.      The   color-   are   almost    all   of   a 

lighl  or  delicate  -hade,  and  there  i-  no  had  taste  exhibited 
such  a-  appeal-  sometimes  in  the  cheaper  grades  of  col- 
ored goods. 

Special  underwear  line-,  such  a-  linen  mesh  garments, 

union  suit-  and  others,  with  a  di-lincl  characteristic  of 
their  own.  that  distinguishes  them  from  the  old  time 
underclothing,  have  been  well  received.  The  advertis- 
ing done  by  the  maker-  of  these  ha-  given  them  a  prom- 
inence that  ha-  assisted  materially  in  the  -ales,  by  mak- 
ing them  familiar  with  the  retail  trade  and  the  consumer. 
Linen  mesh   i-  steadily  growing  in  popularity. 

Fancy  hosien   i-  being  shown  in  every  conceivable  ■! 
sign    and    color.      There    i-   a    better   demand    for   blues, 

brown-  and  grey  mixtures.     Some  tans  are  out  and  it  the 

tan  shoe  goes,  these  will  sell  well,      (iuiinietal  back-rounds 

will  be  pi  pnlar.  and  granite  effects  and  Roman  stripes 
will  pushed,  the  latter  among  the  younger  men.  There 
are  loud  effects  iii  Scotch  plaid-,  the  design  bein 
black  with  black  top.  heel  ami  toe.  Almost  all  hose  have 
the  top.  heel  and  toe  plain.  A  tew  -(did  colors  are  ■ 
v,\  a-  well  a-  self  lone-,  a  lighl  blue  on  a  dark  blue  back- 
ground, and  so  on.  Very  startling  color-  are  shown  in 
cotton  goods.  The  demand  for  fancy  hosier}  has  been 
quite  satisfactory  all  over,  a-  the  retailer  know-  hew  popu- 
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lar  the}  have  been,  and  thai  this  popularity  will  continue 
I.  r  some  time  to  come.  A  $2.25  half-hose  in  Fancy  de- 
signs is  taking  exceedingly  well,  a  25-eenl  line  being  a 
comparative  novelty  among  the  trade  The  new  designs 
me  eagerly  bought  up  as  soon  as  they  appear. 

ORDER  HOSIERY  NOW. 

'I"  HE  Canadian  cotton  hosiery  trade  this  year  has  been 
1  in  rather  a  peculiar  position,  especially  from  the 
wholesaler's  point  of  view.  So  many  hosiery  mills 
in  the  country  have  commenced  selling  to  the  retail  trade. 
that  their  arc  now  practically  hnt  two  which  sell  to  the 
wholesalers  only.  Meantime,  notwithstanding  that  many 
retailers  arc  supplied  direct    from  the  mills,  the  jobbers 

seem  to  have  more  than  they  can  do  to  till  their  custom- 
ers' orders  for  Canadian  cotton  hosiery.     There  has  been 

a   g 1   demand   this  year,   ami   the  wholesale  houses  have 

been  in  great  need  of  repeats,  hut  not  only  is  it  impos- 
sible to  obtain  the  goods  at  former  prices  from  the  mills, 
but   they  cannot   .yet   them  for  some  months  at   any  price. 

One  jobber  placed  a  large  order  over  a  year  ago,  the 
goods  to  be  delivered  in  December  last  or  January;  but 
recently  when  writing  to  the  manufacturer  for  the  goods, 
the  latter  asked  to  he  allowed  another  three  months  m 
which  to  deliver  them,  fifteen  months  from  the  date  they 
were  ordered.  When  they  do  arrive  it  will  probably  be 
too  late  for  many  of  the  jobber's  customers,  and  many 
good  sales  will  he  lost  to  the  wholesale  house.  And 
Spring  underwear  deliveries  are  no  better.  The  buyer 
for  another  house  stated  that  a  short  time  ago  when  they 
found  it  necessary  to  repeal  on  many  lines  of  cotton  hos- 
iery, the  manufacturers  in  every  case  ret  used  to  accept 
the  orders  on  the  -round  that  they  would  not  he  able  to 
effect  a  delivery  of  the  goods  before  the  next  six  months. 
Scarcity  of  labor  was  the  chief  reason  given  by  the  manu- 
facturers, with  scarcity  of  materials  as  a  secondary  draw- 
back. 

There  are  still  some  stocks  of  cotton  hosiery  in  whole- 
sale hands,  and  the  merchant  who  is  wise  will  seize  the 
earliest  opportunity  to  purchase  what  he  can.  Jobbers 
anticipate  not  a  little  trouble  during  the  coming  few 
month  in  securing  fulfillment  of  their  orders  in  these  lines 
from  Canadian  mills. 

THE  UNION  MADE  GARMENT  MANUFACTURERS. 
ROBT.  C.  WILKINS  has  recently  returned  from 
New  York,  where  he  had  gone  to  attend  the  annual 
convention  of  the  Union  Made  Garment  Manufact- 
urers of  America.  He  was  again  elected  to  the  board  of 
directors,  and  was  also  made  chairman  of  the  banquet 
committee  and  of  the  election  committee. 

The  banquet  was  held  at  the  Fifth  Avenue  Hotel.  Mr. 
Wilkins  made  a  characteristic  Canadian  speech  in  his  usual 
happy  style,   a  summary  of  which   we  here  give. 

Mr.  Wilkins  on  rising  said  in  part  :  "The  honor  con- 
ferred upon  me,  by  making  me  chairman  and  toastmaster 
of  this  banquet,  is.  probably  the  first  occasion  on  which  a 
Britisher  lias  led  Ihe  American  forces  since  the  revolu- 
tion. This  hotel  (the  Fifth  Avenue)  has  sheltered  under 
its  roof  many  notable  personages,  beginning  with  the 
Prince  of  Wales,  now  King  of  England,  in  18(10,  feather- 
ings and  conventions,  many  of  which  now  form  part  of 
the  history  of  your  country,  lint  1  venture  to  say  that 
never  before  has  it    been   the  scene  of  a  convention  such  as 
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this  one,  where  manufacturers  of  both  the  United  States 
and  Canada  have  met  on  the  common  ground  of  the  ele- 
vation of  the  standard  of  'union  made'  garments  for 
working  men  and  the  highest  scale  of  wages  in  our  branch 
of   industry 

"The  clean,  lighl  and  sanitary  factory,  instead  of  the 
foul  disease  dispensing  sweat  shops,  where  men,  women 
and  children  are  huddled  together,  toiling  like  slaves  night 
and   clay   to   produce     profit      for     the   sweater,    and   cheap, 

trashv  garments  for  the  public. 

"In  our  fair  Dominion,  as  well  as  all  over  our  Empire, 
we  sing  'Britons  never,  never  shall  be  slaves,'  and  this 
greal  republic  re-echoes  that  sentiment— but  does  this  ap- 
ply to  political  emancipation  only  ?  I  claim  it  should 
not.  It  should  a|ipl\  eoually  to  industrial  emancipation— 
and  if  il  does  have  we  not  much  to  be  proud  of  as  manu- 
laclureis  usine  the  'union  label'  on  our  production,  with 
all  that  label  implies,  that  we  are  doing  our  share  in  the 
emancipation  of  the  working  classes  from  industrial  slav- 
civ  throughout   the  United  States  and  Canada. 

"As  the  representative  of  Canada  at  this  convention,  I 
am  proud  to  say  that  we  are  a  young,  prosperous  and 
happy  people,  supremely  contented  with  our  political 
status,  and  we  extend  to  you  our  nearest  neighbor  the 
rich!   hand  of  friendship. 

"In  conclusion,  I  hope  that  the  young  and  vigorous 
Stars  and  Stripes  of  the  United  States  may  march  side 
by  side  with  the  glorious  old  Union  Jack  of  Great  Bri- 
tain in  friendly  rivalry  in  the  commercial  markets  of  the 
world,  and  solidly  hand  in  hand,  shoulder  to  shoulder,  for 
liberty  and  iustice  to  the  lowliest  of  God's  creatures 
throughout  the  world." 

The  convention  was  productive  of  some  important 
changes  in  the  selling  conditions  observed  by  the  manu- 
facturers. The  Union  Made  Garment  Manufacturers  of 
America  Association  is  composed  of  manufacturers  of 
working  shirts  and  overalls  from  all  over  Canada  and  the 
United  States,  and  every  one  who  attended  the  conven- 
tion from  the  States  was  in  favor  of  not  accepting  any 
orders  for  future  delivery.  Goods  will  be  sold  for  im- 
mediate delivery  only,   and  at    the  day's  value. 

"Prices,"  continued  Mr.  Wilkins,  "have  been  advanced 
from  $1   to  $1.50  per  dozen,    and  hi  i  !e  overalls    are 

being  sold  to-day  in  the  United  States  for  more  money 
than  they  are  selling  at  in  Canada.  The  American  cotton 
mills  will  give  no  quotations  on  future  delivery,  but  will 
onlv  fill  orders  from  day  to  day. 

"The  conditions  now  prevailing  in  the.  United  States 
cotton  market  are  worse  than  they  have  been  since  the 
war. 

"You  cannot  impress  it  too  strongly  on  your  readers 
that  they  must  look  to  higher  prices,  as  it  will  be  quite 
impossible  for  manufacturers  of  overalls  and  working 
shirts  to  continue  selling  goods  at  old  prices,  since  there 
has  been  an  advance  of  from  25  to  33  1-3  per  cent,  over 
last   year's  prices  on  piece  goods. 

"I  also  visited  the  Philadelphia  market   and  found   the 
same  conditions  prevailing  there  as  in   New   York. 

"The  large  overall  manufacturers  in  the  United  States 
are  advising  the  retailers  (o  face  the  inevitable  and  put 
up  their  prices,  as  it  simply  means  business  suicide  to 
continue  selling  at  the  old  retail  prices,  which  in  many 
instances  to-day  are  less  than  the  new  wholesale  prices. 
The  price  of  denims  should  go  up  20  per  cent.  We  are 
paying  20c.  now  for  the  same  goods  we  purchased  last 
year  for  15.U'. 

"The  point  to  be  observed,  however,  is  that  retailers 
must  raise  their  prices.  There  is  no  way  out  of  it  if 
they  wish  to  hold   the  trade." 
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OUR     LEADING     LINE 

EILDON    "Guaranteed    Unshrinkable    Pure   Wool." 

These  compare  favorably  with  any  other  make  on  the  market,  and  we  give  an  unqualified  guarantee  with  every  garment       These  are 

labelled  "GUARANTEED  UNSHRINKABLE,"  in  addition  to  Bildon  tab. 

SOLE  AGENTS  FOR  CANADA  AND  THE  UNITED  STATES  : ——^^B^ 

JOHN  L.  WOODS,    214  Coristine   Building,     MONTREAL 


DRY  GOODS   REVIEW 


M.rcK,  1904 


ANNOUNCEMENT 


To  the  Retailers  of  Dry  Goods    and 
Men's  Furnishings  of  Canada. 


WE  ARE   PRODUCING  A 
COMPLETE     RANGE  OF 

Men's  Knitted  Golf  Gloves 

Women's     " 

Misses' 

Youths'       " 

Infants'  Knitted  Woollen  Mitts 

Children's    " 

Women's    " 

Men's 

Youths'       " 

for  season  of  AUTUMN  1904 


The  Richard  L.  Baker  Company,  our  Selling 
Agents,  will  submit  to  you  our  unequalled  values 
in  due  time  to  secure  for  you  good  deliveries. 


The  Stratford  Knitting  Co., 

STRATFORD,  ONT. 


Limited 


S.  Lennard 

&  Sons 


DUNDAS,   ONT. 


Manufacturers  of  all  kinds  of  Ladies', 
Misses'  and  Children's 

RIBBED  UNDERWEAR 

in  Cotton,  Wool,  Worsted,  Merino, 
and  Silk,  and  "  Bolton's  "  process  for 
Unshrinkable  Underwear. 

GUARANTEED    UNSHRINKABLE    AND 
NON-FELTING. 


SOLE  SELLINO  AGENTS 

The  Richard  L.  Baker  Co. 


28  Wellington  St.  West, 


TORONTO,  ONT. 


TO  THE  RETAIL  TRADE,  1904: 


Owing  to  steady  increase  in   our  Retail   Business,    we  find   it   necessary,   with   the  com- 
mencement of  1904,  to  devote  our  WHOLE  attention  to  the  RETAIL   TRADE. 
We  shall,  therefore,  be  able  to  give  this  trade  much  better  service  than  heretofore,   and  we 
are  sure  the  change  will  be  beneficial  to  our  many  customers. 


0ur   MAPLE  LEAF  BRAND 
Hosiery,  Fine  Mitts  and  Tocques 


AND 


0ur   ALASKA   BRAND 
Lumberman  Socks  and  Mitts 


will  be  consequently  better  values  than  previously,  and  can  only  be  bought  through  agents  for 
different  territories  as  below,  or  direct  from  our  office. 


R<a-tail      Trade      Only, 


PROMPT  DELIVERIES.  SATISFACTION  GUARANTEED. 


EVERY  PAIR  WARRANTED. 


The  Goderich  Knitting  Co.,  ™»  ...Goderich,  Ont 


J.  E.  LEWITT,  Manager. 


SELLING    AGENTS 


Established   1895. 


McCLUNG  &•  BURNS. 
58  Bay  St., 

Toronto,  Ont 


A.  L.  GILPIN, 

460  Temple  Bldg-, 

Montreal,  Quebec 


J.   II.  PA  YNE. 

Box  643, 
Winnipeg.  Man.,  NU'T,  B  C 


FRED.  S.   WHITE, 

St.  Stephen,  N.B., 
For  Maritime  Provinres. 
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TREATMENT  OF  COMMERCIAL  TRAVELLERS. 

THK  in. in  who  does  not     Iroal  .1   travelling  sales 
in. in   w  1 1  < >  calls  upon   bin)     willi    courtes]     and 
respect,     is     .1    twin     brother     lo    the    animal 
which    Hal. i. mi    rode,  and    is    ou1   ol   place    as 
.1    buyer,     1  emarks      an     exchange.        I  le     ha 
missed  ins  calling  and  some  manure  fork  is  pining  awaj 
in  lonesomeness  withoul   the  unfriendlj   grasp  ol  Ins  with 
ered  hand      He  is  no!  a  good  man  ror  the  firm  ,  he  mis 
represents  as  a  buyer  or  proprietor  ,  he  is  going  through 
the  world  missing  the  honest,  friend  1)    grasp  of  hundreds 
Hi   tuanlj    liamls  ,   he  is  losing  the  cream  ol   the  bai 
thai     many     travelling    men     have    up    their    sleeves    [or 
"good   people,"   he  is  advertised  only   as-a  sneak   b)    the 
men  who  are  unfortunate  enough  t<>  call  on  him  once  ,  he 
is  shunned  by  the  l>o\  s  on  the  road,  who  are  always  well 

posted  on   Who  are   the  decent    men   in   the  trade      The)    .ill 

laj  for  him,  and  do  him  if  they  can.  lie  may  Hunk  he 
is  sharp,  lint  all  the  boys  think  he  is  an  idiotic  loon,  and 
they  love  to  give  him  an  unfriendly  blast  every  chance 
they  can  get,  and  man)  of  them  "ill  work  overtime  to 
s.i\  a  mean  and  general!)  true  thing  of  him  Man)  ol 
the  "very  smart"  buyers  are  upstarts  who  do  nol  repre- 
sent a  dollar  thej  have  ever  earned  ,  who  are  excess  bag 
gage  on  the  hands  of  the  firms  the)  trj  to  buy  for,  who 
would  be  more  in  proper  place  as  wrap  holders  for  a 
.second-class  race  horse,  or  as  chambermaids  in  a  countr) 
livery  stable,  than  as  buyers  for  reputable  concerns.  It 
is  not  necessary  to  bu)  of  ever)  traveller  who  calls  upon 
you,  Inn  11  you  have  not   10  be  the  least  fail   mean  to  an) 

one,  vent  your  spile  on  one  of  them  to  whom  you  have 
given  an  order.  li  you  feel  called  upon  to  be  wamblc- 
cropped  and  ugl)  and  such  a  Fool  that  you  can't  hold  it 
in,  and  too  cowardly  to  try  it  on  someone  your  own 
size,  give  a  traveller  a  good  order,  and  then  he  will  grin 
and  hear  it  Tell  him  that  if  the  goods  don't  conic 
exactly  as  represented  and  plumb  up  to  the  sample,  that 
you'll  lire  'em  hack  and  kick  him  out  the  next  time  he 
comes.      lie   will    laugh   at    it    and   sa\    to    the   boys,    "the 

Old      man      is      a     d d     crank,    but    you    can    sell    him    all 

right,"  and  the  ether  travellers  will  at  least  tolerate 
you.  If  you  can't  give  a  man  an  order,  you  can  ni\e  him 
a  good,  pleasant  word,  and  make  him  feel  almost  as  well 
as  though  you  had  bought  a  hill  from  him.  There  are 
\er\  lew  travelling  men  who  are  not  gentlemen,  and  the 
cuiial  in  every  way  of  the  men  thej  call  on  It  is  their 
waj    ol   getting   a    living,   and    it    is   an    honest    waj  The 

writer  tried  it  for  25  years  and  knows  all  about  1'.  and 
I  sa)  it  withoul  fear  of  successful  contradiction,  that 
you  make  the  mistake  of  your  life  when  you  do  nol  treat 
(ravelling  men  with  courtes)  \nd  then  when  life's  fitful 
dream  is  o'er,  if  you  are  fortunate  enough  to  appeal  with 
us  good  people  on  the  plains  of  Paradise,  you'll  find  the 
travelling  man  in  evidence,  and  you'll  feel  glad  to  meet 
him.  for,  if  he  has  been  there  an)  length  of  tune,  he  will 
know     the     place,    and    will     willinglj     show      his     friends 


around   and   introduce  them    lo 
gpntlj    to   the   travelling   man 
genllei    speak,     he  1  1  liable  to 
in    youi     next     stopping    place, 
more       Then. 


1  he   be  it    people 

•  1    Ihe   in 
be  one  ol   the  prop 

when    time        hall 


Speak 

an     the 
In-      no 


Hew    1  1  'in-  health  ol  ling  man 

1  ii.-n  merrj ,  good  hearted  fellow 

Mi-  is  trying  10  .lo  ihe  best  thai  he  can 

And  nary  .1  ktreak  of  yellow 

1  an  be  found  in  ilus  grand  purveyor  of  mirth, 

\s  he  travels  Ihe  world  around  . 

And  he  1  ircles  the  hemisphere  with  a  girth 

1  'I  bargain    and  advice  so  sound. 

May  Ins  tune  on  earth   be  lon^'  and  glad, 

May  he  lav  up  wealth  and  oevei  be  sail . 

May  he  Sell  lots  ol  goods  by  car-load  at 

And  then  buy  the  firm  out  and  run  the  o  d  p 

I  lien  we'll  drink  to  his  health  at  the  hour  of  eleven. 

May   his  family  keep  well,  and  his  home  be  in  1 1< 

Aye,  here's  to  the  brightest  of  heaven's  great  plan— 

The  red-hot,  still  heating,  travelling  man 


NOTES. 

I  he  death  is  recorded  in  his  55th  yeai   ol   \li     Wm     l 
11    Lowe,  01  Toronto,  who  was  for  years   secrelaxj   ol  the 
Commercial  Travellers'   Mutual  Benefil   Sot  ii  more 

recently  agenl   for  the  Aetna  Lne  Insurance  Co 

The  supreme  courl   ol  Georgia  Ins  found  in   the  cai 
Small  vs.   Travellers'     Protective     Association,     that     a 

ravcller,  even  though  a  young  man,  cannot  colled  in- 
surance mi  injuries  received  while  trying  to  board  a 
train  going  a1   the  rate  of  eight   or  ten  miles  an  hour. 

Uthough    the  license  department    did   noi    see  in    1,,   take 
away   i hi-  licenses  from  the  Si     Mary's  hotelkeepers    who 
refused  snow-bound  travellers  refreshments  at   10.30  a    m  . 
'h''  complaints  made  have  had    then    effeel      The  deparl 
:i""'  has  decided  that  in  future  ail  hotel,  must  have  then 
dining-rooms  open    all    the  time,  and  s,-,v,.  meals  at     all 
hours      Inspectors  will   see  that    this  order  is  enforced 
William   Fischer,     Toronto,     a     travellet    for  the     p 
Ihirt)    yeai      and  one  ol   the  oldest   active  members  ol  the 
Commercial   Travellers     Association,   has  died       l>.- 
WAi   l"""   in  German)    ir    isjs    coming   to   New    Vork    in 
|s"'    and  a  1cm   months  latei   1-  Waterloo    Onl  .  where  he 
eneral   store  and  ,    ,,,  ,|„.  ,„._„,. 

Il('  is  survived   b)    one    so,..    \\„,    <;     Kjscher,   wholi 
leathei  men  ham.  Toronto,  and  two  daughti 

The  '  """l!  Commercial  Travellers  held  a  smol 

cer1    recently   '"     Winnipeg,    and     the  gatheri  1 ,, 

three  hundred  had  ..  characteristicall]   joll)   lime     T! 

three  new   members  were  introduced  and  a  round 

speeches,  musical  and  catch)   so,,-s.  and  clevi 

occupied  the  time  s,,  pleasantl)    that  home  w.  we|. 

come  thought.    The  chairman,   Mi     \    t;     w. 

I\   distinguished  himself,  and  the  sei  \|, 

Kred  -l    ('    Cox,  was  in  ,-\  idence  all  evenii 


DRY  GOODS  REVIEW 


March.   190* 


COTTON  VELVETS  UNDER  THE   SURTAX. 

AN  interesting  decision  has  been  communicated  to  the 
Manchester  Chamber  oi  Commerce  by  the  Commis- 
sioner of  Customs  at  Ottawa  as  to  the  fiscal  status 
of  cotton  velvets  imported  into  Canada,  which  arc  manu- 
factured partly  in  England  and  partly  in  Germany,  says 
the  Drapers'  Record.  The  crude  or  grey  cloth  is  woven 
in  Lancashire  and  is  seul  in  the  state  which  it  conies 
from  the  loom  to  Germany.  There  it  is  cut,  or  raised, 
singed,  dyed,  and  finished,  and  is  then  returned  to  this 
country.  Mere  it  is  divided  into  suitable  lengths,  ticket- 
ed, put  into  boxes,  and  packed.  In  this  condition  the 
velvet  is  shipped  to  Canada,  and  the  exporters  claim  that 
it  should  he  received  under  the  preferential  customs  pro- 
visions on  the  ground  that  the  requisite  proportion  of  the 
cost  of  production  has  been  expended  and  the  last  process 
Of   manufacture  conducted   in   the   United   Kingdom. 


being  as  per  sample  marked  No.  2;  that  it  is  then  sinned, 
as  per  sample  No.  3,  and  afterwards  dyed  and  finished  as 
per  sample  No.  i.  You  further  state  that  the  velveteen 
in  its  finished  condition,  as  per  sample-  No.  l,  is  import- 
ed into  Greal  Britain,  where  it  is  divided  into  suitable 
lengths   and   packed    in   boxes   lor  export   to  Canada. 

"Upon  the  above  presentation  of  facts,  I  have  no  hesi- 
tation whatever  in  saying  to  you  that  the  finished  article, 
as  per  sample  No.  1,  would  he  treated  upon  importation 
into  Canada  from  Great  Britain  as  a  manufacture  of  Ger- 
many, and  he  subject  to  payment  of  the  surtax  imposed 
on  German  goods.  The  rate  of  duly  would  therefore  be 
•'■111  per  cent.,  plus  in  per  cent.,  the  former  being  the  gen- 
eral rate  am!  the  latter  the  addition  for  the  surtax.  The 
work  performed  in  Great  Britain  of  dividing  the  finished 
article  into  suitable  lengths  and  (lacking  it  in  boxes  for 
export    to   Canada   is    not     considered    to   be   a   process     of 


WAIT  FOR  THE 
LD  AND  RELIABLE  JOE 


A  unique  postal  card  used  by  Mr.  Joseph  Youngheart,  one  of  the  oldest  travellers  on  the  road,  representing  The  Montreal  Waterproof  Clothing  Co- 


The  attention  of  the  Manchester  Chamber  of  Com- 
merce having  been  drawn  to  this  claim,  a  letter  was  ad- 
dressed to  the  Customs  Department  at  Ottawa  setting 
forth  the  facts  of  the  case  and  asking  for  an  authorita- 
tive statement  upon  the  question  whether  or  not  cotton 
velvet  produced  and  exported  to  Canada  in  the  manner 
described  would  be  properly  entitled  to  importation  under 
the  preferential  reduction  of  customs  duty.  The  answer 
is  conveyed  in  the  following  extract  from  a  letter  dated 
Ottawa,  December  1,  addressed  to  the  Manchester  Cham- 
ber : 

"You  state  thai  the  crude,  uncut  velveteen  is  woven  in 
Lancashire  and  exported  to  Germany  in  the  state  repre- 
sented by  the  sample  marked  No.  1  which  you  enclosed; 
thai    in   Germany     such   crude   material    is   cut,    the    result 


manufacture   in  Great    Britain,   and   the  British   preferenti- 
al tariff  would  not  apply  to  the  article." 

A  correspondent  writes  to  the  same  paper  that  the 
reason  Germany  can  manipulate  cotton  velvets  made  in 
England  more  cheaply  than  the  manufacturer  can,  is  that 
labor  is  much  cheaper,  and  there  arc  not  as  strict  factory 
acts.  Velvets  in  England  are  cut  by  a  combine  and  dyed 
by  another  combine,  and  these  combines  do  not  assist  the 
merchant  to  produce  at  a  low  cost.  The  German  mer- 
chants give  long  terms  and  box  goods  in  a  manner  which 
does  not  pay  the  Englishman.  Germany  has  a  larger  de- 
mand as  it  has  England  and  Germany  for  its  markets  and 
thus,  the  demand  being  larger,  the  cost  of  production  is 
cheaper. 
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REGISTERED  TRADE  MARK 


BRAND 


UnsKrinKable 

PURE     WOOL 

Underwear, 

TKe  Very  best  in  MaKe, 
Style  and  ArVear, 

For    Men,    Women    and    Children. 

CAN  BE  HAD  FROM  THE  LEADING  WHOLESALE  HOUSES 

Robert  Henderson  &  Co.,  T5SK,  Montreal 


UNDERWEAR 


TIGER    KKAND 


THE  TIGER  BRAND 


Samples  of  these  well-known  Uoods  are 
now  beint;  shown  to  the  trade. 

Elastic  Rib,  Unshrinkable, 

Tine  Worsted,  Unshrinkable, 
Plain  Knit,  Unshrinkable, 

fleece  Lined,  Unshrinkable. 


Ontario  Quebec  Maritime  Prov.-  West 

McCLUNG  &  BURNS.       P.  de  GRUCHY.       J.A.MURRAY.       BRYCE  &  CO. 

THE  6ALT  KNITTING  CO., 

GALT 


Limited, 
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For  Any  Season 

Perry's  Unshrinkable 
Underwear 

is  the  best  on  the  market. 

Therefore  the  best  for  the 
retailer. 

Because   the    most    easily 
sold,    the  most  satisfactory 
when  sold. 

Perry's     V  n  s  h  r  i  n  k  a  b  le 
Underwear  never  makes  bad 
friends  between  retailer  and 
customer;    between  retailer 
an  !  makers. 

Ask    your    jobber    for    it. 
Insist  upon  it. 

The  G.  B.  Perry  Knitting  Co. 

HAMILTON. 

MERCHANTS  IS  CANADA 
can  do  a  large  and  very 
profitable  business  with 

Ringbeim's 
Ramie  fibre 
Underclothing 

THE  MOST  IMPORTANT  DISCOVERY 
IN  HYGIENIC  SCIENCE. 


Kamif.  Fiiip.k.  beside  it-  Innumer- 
able advantages  not  contained  in  any 
other  fibre,  basin  Itself  combined  all 
the  good  properties  "f  wool,  >iik .  linen 
and  cotton,  but  Done  of  the ir  t >a-i 

It  preserves  and  restores  health 
celvesthe  endorsement  of  pbysli 
the  world  over  and  i-  persistent 
commended  by  all  who  wear  it. 

Can  be  retailed  In  Canada  with  i>ik 
profit  for  $5  per  roil  ;  )>ru*-.<  In  the 
united  States  $6. SO  and  $7,  on 
account  of  higher  duty. 

Write  for  our  t>oolclct  "  About 
Ramie,"  samples,  prices  and  other 
information. 

\\c  can  deliver  our  goods  to  Canada 
from  United  Mates  bonded  warn 
hou>e>  or  direct  from  our  factory  ie 
Sweden. 


Ringheim&chlichten  Ramie   Mfg.  Co., 


IMI\  It)R.1     VM>   sol  K    M  «M    I   «'    ' 
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Factory    Catlskrona,  S»cden.        Plantations   In   tblna. 
General  Offices    for   the    American    Continent  : 

57  Greene    Street,  MW    NOkK.  N.N. 
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A. B.C. Code  used 


The 


Montreal  Waterproof 

CLOTHING  CO. 


CableWENER  Montreal 


OFFICE.S&WAREHOUSE. 

1873  NOTRE  DAME  ST 


w4 

Dag^r,    Sirs  : 


Ladies&Gentlemens 

It1   -■ 

WATERPROOF*  RAINPROOF 

~~i  CLOTHING. 
Montreal  and  Winnipeg. 

iviAR  - 1  W*£ 


?Nj9 

FACTORY  202.20*206,206210  212 

PAPINEAU  AVENUE. 


We  have  much  pleasure  in  advising  you  Lhat  our  samples  for 
FALL  AND  WINTER,  1904-5,  are  now  ready,  and  our  representatives 
are  about  leaving  for  their  respective  territories  with  one  of 
the  largest  lines  ever  shown  in  Canada. 

Our  styles  in  the  Rainproof  and  Waterproof  Garments,  both 
in  ladies'  and  gentlemen's,  are  the  newest  patterns  copied  from 
the  leading  French,  German  and  American  designs. 

Our  representative  will  advise  you  personally  of  the  exact 
date  of  his  arrival  in  your  town. 

Thanking  you  very  much  for  past  patronage,  and  trusting 
that  you  will  kindly  reserve  your  order  for  us,  we  are, 

Yours  very  truly, 
THE  MONTREAL  WATERPROOF  CLOTHING  CO. 


P.S. — We  are  also  showing  a  complete  line  of  Rainproofs 
and  Waterproofs  for  immediate  use. 
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EQUIPMENT  OF  A  READY-TO-WEAR  DEPART- 
MENT. 
I\  .1  cloak  and  sun  department  appearances  counl 
[or  a  greai  deal  \  prettj  coat,  ot  suit,  Bhow 
greater  advantage  in  the  proper  surroundings,  and 
tins  is  one  ui  the  departments  thai  well  repays 
generous  treatmenl  in  the  mattei  ol  furnishing  and 
Qxtures.  A  greai  deal  ol  the  success  ol 
the  depart  men  1  depends  on  the  proper  fa- 
cilities for  handling  and  caring  foi  the  goods  li  you 
have  hoi  stands  and  cases,  soiled  and  wrinkled  garments 
are  a  sure  result,  and  any  salesman  knows  the  difficulty 
ol  disposing  of  such. 

Perhaps  you  do  nol  want  to  go  to  the  expense  of 
cases,  Inn  n  you  can  see  your  way  to  do  so  they  are  an 
immense  advantage.  Retailers  are  finding  oul  the  utility 
ol  display  cases,  and  are  making  a  larger  use  of 'them 
each  season;  goods  under  glass,  although  in  si^ht,  cannot 
be  handled  and  dust  cannot  gel  at   them. 

Another  use  you  could  make  ol  a  display    case  lor  suits 

or  coats,  is  to  utilize  i1  as  a  partition  for  a  lining  r n. 

The  latter  is  almost  a  necessity,  but  its  size  need  not  be 
great,  and  you  could  screen  oil  one  corner  by  means  ol 
your  case  and  draw  curtains  across  the  front.  If  your 
case  is  wholly  of  t;lass  you  could  have  curtains  running 
on  a  brass  rod,  on  the  fitting  room  side,  the  suits  would 
he  within  easy  reach  of  the  saleswoman  from  either  side, 
while  the  curtains  would   screen   the   interior  of  the  room. 

The  corset  department  should  he  so  placed  that  easy 
access  can    he   had    to   your    fitting    room,    as   many    women 

require  to  he  titled  when  buying  corsets  now-a-days,  and 
by  placing  this  department  in  close  proximity  you  can 
make   the  one   room   serve    the    two   purposes 

To  make  the  proper  display  in  the  ready-to-wear  de- 
partment calls  for  proper  lixlures,  as  this  is  one  ol  I  he 
departments  that  will  never  reap  the  full  possibilities 
within  its  scope,  without  good  show  figures,  forms,  and 
fixtures.  You  may  nol  wish  to  spend  the  money,  hut 
sooner  or  later  you  will  see  thai  in  witholding  the 
necessary   equipment    you   are  only    working  against    your 

own  interests,  and  there  is  no  use  in  trying  to  handle 
cloaks,  suits,  skirts,  and    waists  successfull)    without    pro 

per    accessories 

Wax  figures  and  tonus  are  extensively  used  now-a-days 
in   making    a     display     of     ready-made  garments,     as     they 
make   n   casj    for  a  customer   to  judge  of   the  appearance 
of  a  coat,  suit   or  skirl    when  worn,  and   thej    always  form 
the   central    object    ol    either    a    store   or    window    display 
The    numhei      of    such    figures    used    must    he    left    to      your 
individual   judgment,   hut    u   you  cannot    afford   more   than 
one  wax   figure,   n   alone  will  add  greatly    to  the  attrac 
tiveness  ol  >our  display,  and  you  will  find  it    will  amply 
repay    the   outlay      you    have    made   on    it,    because    for    the 
showing  of  cloaks,   suits,    waists  and   skirts,   nothing  cm 
come  up  to  a  life-like  wax  figure      Vcrj  (lose  figuring  of 

expenses    is    made    by     the    most    successful    of    modern    re- 
tailers,   hut    you    will    find      the  concerns    that    figure      the 
closest    are   the  ones   who  spend    the  most    on   wai 
glass  cases  and  other  helps  to  modern  retailing. 


Wax   figure     have  undergone  a   marked   improvement    in 
i  hi'  past   tew   \  oai         l  hcj   a  re  more  lift 
in  a  1 1  it  ude;   i  In-  in. i  iei  i.ii  up  ,n  c  more  dm 

able  ami  noi  ,,  ,-.,  ii\  affected  hj  heat  and  cold  a.  the) 
used  io  in-  If,  however,  w ,i \  form  arc  nol  available, 
figure  Forms  maj    be  ut  ilized 

Manj   cloak  "racks    are    on   the  market     but    foi   an  all 
round  display,  the  revolving  rack  is  tin  onvenienl 

These  racks  are     upei  ioi    to  a    tabh  re  nol 

so  liable  to  be  crushed,  and  racks  are  much  ca  iei  '" 
covei  complctelj  at  night  Skirl  hangei  arc  a  small  hut 
important   item,  and  there  i     con  .idcrablc  1 1  hoice 

in    these   necessarj    articles       Vuothcr    ncce    arj    item    in 

the  fitting  ol  \ lepartmenl    is  mirrors      You  will  find 

ii  difficult  to  have  too  many,  and  ever)  dollai  you  put 
into  them  is  a  good  investment       \  neal  oak  name  is  a 

good   as  any  other,   hut    mind   \  i  quali 

as  n  makes  a  wonderful  difference  in  the  appearance  ol  a 
nerson    trying   your  garments  on   whethei    the  minor     j8 

l"""    oi    g I   qualitj       It    is  said    that    a    mirroi    cannol 

lie,  hut   it  can  he,  ami  is  often,  wonderfull]   unflattei 

Many  departments  are  carpeted  in  some  quiel  pat 
and  shade,  a  green  nearly  neuicral  is  the  coloi  general  1] 
employed.  Though  a  carpet  greatly  enhances  the  appear- 
ance of  a  department,  it  is  nol  altogether  ihdispensible, 
and  an  oiled  door  can  he  substituted,  Inn  perfeel  ordei 
and  perfect  cleanliness  must  prevail  in  a  ready-to-weai 
department.  Not  only  is  there  a  charm  about  a  well 
ordered  department,  hut  the  goods  on  display  are  perish- 
able and  are  easily  ruined  m  appearance  bj  dust  and 
dirt.  If  goods  are  to  sell  the)  must  look  new  and  fresh, 
and  it  is  only  in  a  department  where  cleanliness  i>  a  firsl 
consideration  that    they  can  he  kept   so. 


NECESSITY  FOR  AN  ALTERATION  DEPARTMENT. 

M\  \  )    merchants   you    talk     with    will   saj        I   don'1 
like   i"   handle   ladie  nd    skirl       there   . 

much   bother   about    the   fitting.'       In   a    sense   they 
are  justified,  but   there  an-  ways  and  means  ol  overcoming 
this  objection      The  first   is  always  to  bu)   from  a   reliable 
manufacturer    who   prides   himself   on    the   careful   cul 
in   oi   the  garments  he  turns  out       His  garments  are  pro 
pel  l\    proportioned,   and   Ins   g  rati  in 
as    skill    and    care    can     make    it        While    there    i 
percentage   ol    women     who   can    weai    garments    that    are 
well  cut    and   designed,   without   any   alteration,   there  are 
ver)    many    more   who  could    easily    be   fitted    it   onl)    small 
alterations   could    be    made,   and    the   man    who    thin 
going  into  the  cloak  and  suit   trade  seriousl)  expi 

make   a    success   ol    it,    bad    bctlei    install    an    alteration   de- 
pal  i  men!  w  ithoul  dela)       In  ma  n  is  onl)  a  small 

■lial  lei     i..    an    expel  I     to    alter    ail    ill   ir  lent     into 

one  that   gives  perfeel   satisfaction      Perhaps  n   ma)    have 
been    too    long    in      the      Waist,    a    lault    that  badl) 

wrinkled    bail.,      and      that    is     easil)    remedied    in    many 
st  \  les  of  read)  -to-wear  garmen 
Man]    i  will  not   m. 

altering  garn  i 
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want  Id  increase  their  selling  expenses  by  engaging  any 
more  help  than  they  possibly  can  avoid.  While  this 
theory  may  be  correct  as- a  rule  it  OUghl  not  to  apply  to 
"alterations,"  for  why  should  the  man  who  sells  ladies' 
ready-to-wear  garments  make  alterations  free  any  more 
than   the  man   who  sells  men's  garments. 

If  men's  garments  have  to  be  altered  to  lit,  the  alter- 
ations have  to  be  paid  for.  It  is  the  common  sense  way, 
the  one  that  ought  to  he  followed  in  women's  ready-to- 
wear  garments,  and  the  one  that  will  give  best  results  in 
the  end.  Once  establish  a  reputation  for  making  altera- 
tions cheaply  and  effectively  and  your  sales  will  in- 
crease,   the  liniky   woman  and    the  crank   will   think   twice 


on  the  trade  as  the  seasons  come  and  go.  Every  mer- 
chant who  considers  the  well-being  of  his  business  is 
bound  to  stock  ready-made  goods,  and  it  will  be  the  man 
who  goes  into  it  in  the  most  thorough  and  up-to-date, 
manner  who  will  come  out  on  top. 

If  your  department  is  small,  perhaps  you  could  find  a 
woman  who  could  make  alterations  as  well  as  sell,  as  a 
make-shift  at  first.  He  sure,  however,  of  her  ability  to 
do  the  work  before  you  turn  her  loose  in  your  department 
or  she  may  do  you  more  harm  than  good.  You  will  find, 
however,  if  you  go  ahead  with  your  arrangements  for 
making  "alterations"  that  many  of  the  chief  difficulties 
of  riming  a  garment   department   disappear.     In  order    to 


Spring  Costume,  Grey  Cloth,  Trimmed  Brocade 
Velvet. 


Spring  Costume,  Light  Brown  Cloth,  Brown  Silk 
Braid,  Dark  Brown  Velvet,  Gold  Buttons. 


Two  of  London's  Latest  Styles. 


before  desiring  unnecessary  alterations  directly  they 
know  they  have  to  pay  for  them. 

This  policy  may  perhaps  be  impossible  m  a  store  that 
has  made  alterations  free  all  along.  If  you  are  planning 
a  new  department,  however,  or  extending  your  cloak  de- 
partment by  adding  suits,  etc.,  begin  and  charge  a  reas- 
onable sum  lor  every  alteration  made.  You  positively 
cannot   sell   suils  to  advantage  if  you  cannot   alter  them. 

You  must  not  think  the  garment  trade  is  merely  a 
fad,  and  that  as  soon  as  you  get  your  department  going 
some  change  in  fashion  will  come  along  and  disturb  all 
your  plans,  for  the  ladies'  garment  trade  is  going  to  be  a 
permanent    feature,  and  one  that    will   take  a  stronger  grip 


make  things  run  smoothly  and  properly  in  your  cloak  and 
suit  department  some  one  should  be  responsible,  and  even 
if  your  business  is  not  large  enough  for  department  heads 
and  buyers,  some  one  should  be  in  charge, — some  young 
man  or  woman  who  has  shown  adaptability. 

They  should  be  impressed  with  the  fact  that  they  will 
be  held  responsible  personally  for  success  or  failure,  and 
that  their  worth  to  the  firm  will  be  guaged  by  the  pro- 
gress made.  Of  course  any  one  who  held  responsible  in 
this  manner  must  have  a  free  hand  in  managing  the  de- 
partment and  a  voice  in   the  buying  also. 

The  alteration  department  should  also  be  under  their 
management,   and    they   should    pass  judgment    finally    upon 
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RENOWN  %$$&&/    BRAND. 

Every  buyer  is  looking  lor  novelties  combined 
with  practical  ideas,  and  we  have  a  splendid  variety 
in  our  Spring  Suits  and  Cloaks,  which  are  correctly 
and  neatly  gotten  up,  embodying  American  and 
European  stylish  taste,  and  without  extravagance. 
We  are  trying  to  please  all  and  will  spare  no  pains  to 
obtain  your  patronage,  taking  excellent  care  to  serve 
you  promptly  and  correctly. 

RenOWIl  Brand  is  tne  best  advertisement  for 
Ladies'  Garments  any  dry  goods  merchant  can  have. 
It  is  a  brand  that  means  everything  good  in  the 
garment  line. 


W  ALDMAN  &  SOMMER 

513-515  St.  Paul  St.,  MONTREAL. 
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all  charges  made  there,  since  as  this  department  is  to  be 
used  to  supplemenl  the  ready-made  department,  and  too 
high  charges  would  only  defeat  this  end.  It  is  not  profit 
that  is  to  he  aimed  at  in  the  alteration  department,  and 
if  it  only  pays  its  way  you  should  he  amply  satisfied.  If 
profit  were  aimed  at  the  tendance  would  he  to  charge 
higher  than  was  desirable  for  a  small  alteration  which 
would  defeat  the  ohjeet  for  which  this  department  was 
established,  viz.,  to  help  sales  by  lilting  a  larger  number 
of  women  from    the  stock  carried. 


AN  IDEAL  GARMENT  BUYER. 

BUYING   for  a  ladies'   ready-to-wear   trade  is  not   simp- 
ly  going   into   the   market,   observing   the   styles,   and 
then    taking    so     many      of     each    kind.      Now-a-days, 
with    the    ready-to-wear    trade     increasing    so    rapidly     in 
importance,    with    the   large   number   of   lines  carried,   and 


He  must  he  thoroughly  in  touch  witli  the  clientele  of 
the  store  lie  is  buying  for,  as  styles  which  are  trade 
winners  with  one  community  will  not  .sell  at  all  with 
another. 

A  buyer  to  he  a  success  must  have  confidence  in  him- 
self, in  his  goods,  and  he  must  have  the  confidence  of  his 
I  lade.  They  may  not  even  know  his  name,  hut  they 
must    be  sure  that    what   he  shows  is  right. 

This  class  of  buyer  soon  finds  out  which  firms  make 
the  garments  best  suited  to  his  trade,  but  though  he 
places  a  large  proportion  of  his  orders  with  them  he  does 
not  wholly  confine  himself  to  the  productions  of  a  few- 
firms,  but  is  always  feeling  his  trade  with  something 
new.  By  the  use  of  these  feelers,  and  by  buying  cau- 
tiously, and  not  heavily  at  any  time,  he  is  able  to  tell 
pist   what  his  trade  will  ask  for  and  buv. 


Light  Fawn  Coat,   Russian  Embroidery  Stole, 
Fawn  Tassels. 


Dark  Blue  Coat,  White  Facings. 


Two  of  London's  Latest  Styles. 


the  infinite  variety  of  styles,  not  to  mention  the  many 
(dasses  of  society  there  are  to  cater  for,— lor  madame  in 
the-  drawing-room,  and  Susan  in  the  kitchen,  both  buy 
ready-to-wear  garments,  with  prices  varying  almost  as 
much  as  styles— in  these  days  the  buyer  for  a  large 
ready-to-wear  department  must  be  of  exceptional  ability. 
lie  must  prove  himself  an  absolute  judge  of  values,  a 
•  •ool,  level-headed,  discriminating  critic,  and  a  good  gen- 
eral in  directing  the  affairs  of  his  department.  He  must 
he  a  man  of  system,  well  posted  m  the  buying  of  popular 
and  medium  grade  goods,  and  he  must  have  the  knack  of 
showing  attractively  and  disposing  quickly  and  advantage- 
ously of   the  same. 

His  personality  must  permeate  every  comer  of  his  de- 
partment, and  should  he  an  ever  present  force  making  for 
success. 


THE  TARIFF  ON  CLOAKS. 
1$,    C    A.  C. 

RE  your  article  in  The  Dry  Goods  Review  of  February 
touching  the  duty  on  cloaks  and  mantles,  would  like 
to  say:  Should  the  Government  readjust  the  tariff 
in  all  or  any  of  the  materials  used  in  the  manufacture  of 
t.loaks  the  simplest  change  would  afied  the  cloak  maker 
just  to  (he  extent  or  amount  of  the  change  made.  For 
instance,  should  an  additional  duty  be  put  on  woollens, 
which  to  many  seems  quite  probable,  this  would  necessi- 
tate a  change  in  the  cloak  duty  of  a  sufficient  amount  to 
balance  the  increased  cost  of  the  cloths  used  in  making 
cloaks.  This  no  doubt  would  be  done  by  the  Government, 
but  even  then,  the  present  inequality  would  not  be  in  any 
way  removed. 
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CLOAKS,   LOSlUMtS    4AD    SKIRTS 


iDry    C.oocU 


Amonp  the  cloak  makers,  as  your  article  states,  there 
is  ;i  decided  opinion  thai  .1  specific  duty  Bhould  be  added 
mill.  .1.1.1 . ,  .         1      .  ■  ni\     api 

method  i"  overcome  the  very  low  wages  paid  by  German 
makers  of  cloaks  for  the  pauper  and  child  labor  by  which 
111..!  II  nol  all  the  lo«  priced  and  low  grade  cloaks  are 
made. 

Our  Qovernmenl  here  does  no1  permit  child  labor.  Our 
people  are  as  a  rule  too  prosperous  i"  permit  themselves 
I o  comer  1  their  dwellings  inlo  workshops,  where  the  whole 
family,,  from  the  mother  to  the  baby,  spend  every  avail- 
able minute  in  making  cloaks  for  nex!  tonothing.  In- 
stead of  conditions  such  as  these  we  have  in  Canada  for 
clunk  making  purposes,  regulations  probably  nunc  strict 
ami  stringent  than  in  any  country  on  earth.  In  addition 
the  licl|>.  both  male  ami  female,  engaged  in  the  making  of 
1  i,..i  ,  ,  is  paid  more  monej  per  hour  than  in  anj  ii 
occupation  in  the  Dominion . 

The  question  of  using  domestic  or  foreign  materials 
makes  mi  difference  in  the  cost  of  cloaks,  as  when  domes- 
tic materials  arc  used,  the  price  of  such  goods  are  based, 
nut  altogether  on  eosl  of  production,  but  on  the  market- 
able value  as  compared  i"  foreign  made  goods  of  the  same 
or  similar  quality,  and  is  governed  by  the  amount  of  duty 
or  protection  on  the  article,  so  that  an  advance  in  duty  on 

any  one  article  used  in  the  making  of  cloaks  would  mean 
a  corresponding  advance  in  the  COSl  of  the  Canadian  made 

cloak . 

A-  the  tariff  now  stands  the  Canadian  cloak  maker  has 
the  short  end  of  the  stick  as  regards  tariff  or  protection, 
iiu-  rate  hi  1  I ;  35  per  cent*  on  botn  ti.aleiials  .  mi  i  ace  up 
cloaks.  So  far  as  materials  alone  go  the  duty  is  about 
even,  but  in  Germany,  where  most  of  the  imported  cloaks 
are  made  the  cost  of  the  labor  in  making  is  so  widely  dif- 
ferent  that   a  duty  of  100  per  cent,  would  not   even   il    up. 

In  Canada,  il   costs  for  labor  say  $2  to  make  a  certain 

cloak;  factor}  expenses  (which  in  Germany  costs  nothing 

as  they  are  farmed  out,  i.e..  made  in  the  houses  of  the 
work  people),  say  50c.,  total  $2.50. 

In   Germany    the    labor   would   cost    not    more   than  +1: 

factory  expenses,  nothing,   total  +1.      Now  add   the  .'So  per 

cent,  to  the  German  labor,  and  the  eosl  of  the  German 
garment  is  increased  over  and  above  the  material  compos- 
ing it  $1.35,  as  against  the  Canadian  made  garment  $2.50, 
a  (dear  handicap  on  a  low  priced  garment  "1  $1.15;  "i 
allowing  for  carriage,  etc.,  a  clear  $1. 

Notwithstanding  all  this  the  "  people  "  expect  Can- 
adian cloak  maker>  to  find  highly  remunerative  employ- 
ment tor  a  large  number  of  their  daughters  who  otherwise 

would  either  go  to  the  United  Stales  for  similar  employ- 
ment or  to  some  other  line  of  work  where  less  than  half 
the  money  could  be  earned  01'  stay  at  home  and  be  sup- 
ported   by   the   male   members  of   their   families. 

The  cloak  industry  in  Canada  pays  out   in  wages  a  very 
sun  1   dI     .0  .c .  1  r    annum  ■  . 
men   and    women,    who   earn   good    wages   and   spend    freely 

ill'  .1.1  II)       .1  '.      1.1      I.I    .      II  .    ,  ICllCSS,         In 

unwilling  to  allow  Ihc'  cloak  maker  who  provides  the 
funds,  to  place  himself  on  .111  equallj  lair  and  competitive 
rooting,  wiili  manufacturers  in  other  lines 

The  people  01  Canada  are  naturally  well  adapted  im 
making  good  cloaks,  her  business  men  as  .1  rule  are  quite 
capable  oi  conducting  profitable  manufacturing  businesses; 
Inn  when  they  undertake  cloak  making  they  have  tackled 
a   proposition   which  lias,   unless    verj    special  conditions 


govern  theli   business— in 

in  a  mi  \    .1  .mi   livelihood 
fie-  cloak   manufacturers  ol   Canada  do  not    want     the 

govei im    to  arrange  mattei     1..  give  them  ai 

favors  in  ihc  manufacture  ol  Lheii 1      but   ■■ 

treatment   that  the  larifl  mi  Impoi  led 1 

1,1  ■'  •   '"  I'1"'!-  ill, -in  on  a,,  equal  footing    with  manufai  1 
urers  ol  othci    line 

Conditions  governing  ihc  cloak   trade  have   ...  changed 

""'  '■'  ■'  tment  ol  the  Larifl  that  ..  thorough 

investigation  might  rcasonablj    be  a  iked  toi     which  would 

"ndoubtedl)    result     in    the     pre  cm    disadvantage      be  in  a 

1  emo\  ed. 

THE  DELIVERY  OF  READY-TO-WEAR  SUITS. 


i 


DITOR   Drj    Q 1,   Review,  Toronto        <> ,,.,,   article 


I  >       ri1"  RiRhl   u.r,    to  Handle  the  Sui1   Trade,     thai 

appears  in   the  February    number  ol   the  Drj   Q 
Review,    'a  "">„       ewrj    word  ot  it;  but   it   is  next    to 
impossible  to  pul   il   into  practice       u  a    rule  the    mer 
chant-  wl>en  he  launches  oul  in  the  sun   •,.,,!,    commences 
Ul"'  MX  '"  e'ighl  costumes;  and  as  you  have  point* 
this  is  where  he  falls  down.     He  can  seldom  in   hi 
customer. 

Now,  whal   I  wish  to  draw   to  your  attention  is  tins 
Le1   ■'">   merchant   is  .1   small     town  who  wishes  to  ..pen 
"in   generously,   buy,  sa]    twenty-five  to  thirty-five  suits 
He  commences  telling  his  prospective  customers   the  nice 
assortment   ol  suits  he  will  have  in  foi  Spring;  mind  you 

ne  nas   the  1 nise     these  costumes,  every    one  ol   them, 

will  be  m  in  Jamiary  or  very  early  in  February,  and  is 
s"    ml1    Ol    it,   decides    to   make   11    a    leaiure   and    give 

opening,"  with  the  result  that  son,,,  time  in  February 
e'gbl  or  ten  .,1  these  suns  come  in,  followed  by  a  second 
shipment  three  weeks  later.  It  will  he  late  April  before 
the    whole   order   is   complete. 

Now  can  readily  imagine  the  idea  ol  an  opening  is 
abandoned;  ihc  customers  are  disappointed,  so  is  the 
merchant,  and  he  looses  prestige  besides.  This  applies  to 
mosl  ol  the  best  manufacturers  ol  ladies'  costumes  ami 
jackets    m    Canada       They    seldom    il    ever    lill    their   orders 

complete.  I  will  venture  to  say  that  il  you  make  a  tour 
"i  the  different  factories  making  ladies'  costumes  in  To- 
ronto, thai  ai  this  date  not  one  placing  order  ior  Spring 
has  been  completed. 

There  is  nothing  in  the  retail  business  more  exasperat- 
ing than  to  have  the  placing  order  tor  ready-to-wear  gai 
ments  coming  in   in   threes,   fours,  and   bail  do/ens,   until 
the  season    is     almost    over;     ami  have  your  prospective 
customer  tell  you.   "Oh  '     I  could  no4    wait.    I  have 
one;   I  sent   1..  Eaton's  for  it         You  will  sec  under  these 
conditions   that     all     the  disappointment    in   the  costume 
business  is  not  chargeable  to  the  retailers'   warn   .u  fore 
sight,  hut   must   in  a  large  measure  he  attributed   to  the 

manufacturers     failure   to    complete    orders   at    the  c - 

mencement  of  ihc  season  \\     ,1    THOMPSON 

Saull  sic  Marie,  On1  .   Feb    24,  1904. 

CHILDREN'S  WASHING  DRESSES  FOR  SPRING. 

IN    looking     through      the    samples     ..i       children    ■    wash 
dresses  no    ihc  coming  Spring,  one  cannot   help  |„ 
struck   by    the  common   sense   |jnes  ,,,,    whjcn    i|ie\    are 
planned      Though  the  primary  obje*  1  ol  the 
in    as   many   children   as   possible,     from  e   model, 

and    at     the    same     time    to    make    a    pretty     and    becoming 
dicss,  m  attaining  this  object  he  ha  I  a  supremely 

practical  and  comfortable  st\  1.  ,.  ,j,tl,  is 
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gant  and  easily  put  on,  a  most  imporlant  point  about 
children's  clothes,  and  one  that  at  Hie  same  lime  ensures 
looseness  and  comforl  when  it  is  on,  and  gives  perfect 
freedom   to  active  little  limbs. 

The  designers  of  children's  ready-to-wear  clothes  may 
claim  not  only  that  they  have  introduced  common  sense 
ideas  into  the  way  m  which  they  are  made,  but  also  as  to 
i he  material  of  which  thej  are  made,  and  manufacturers 
realizing  this  are  now  designing  materials  and  laces,  etc., 
that   are  specially  adapted   for  children's'  wear. 

The  fact  that  such  dainty  and  becoming  dresses  can  be 
boughl  at  a  reasonable  price  is  a  boon  that  mothers  are 
beginning  to  appreciate,  and  the  department  for  children's 
wear   is  increasing   in   importance  each   season. 

There  is  nothing  that  quite  equals  white  for  a  small 
child's  dress,  and  that  this  is  the  opinion  of  most  moth- 
ers is  proved  by  the  large  demand  made  for  it.  China 
silk,  mull,  nainsook,  lawn,  etc.,  are  all  fashioned  into 
lovely  little  washing  frocks  for  children's  wear.  Fine 
meshed  valenciennes  lace  and  dainty  patterns  in  em- 
broidery edges  and  insertions  are  used  as  trimmings,  in 
conjunction  with  a  multiplicity  of  fine  tuckings. 


No.  I  Mo.   2  No.  3 

No.  1  Child's  ilivss  of  nainsook  with  1830  t-ollar  of  tucked  nainsook  and  Valen- 
ciennes and  insertion.  No.  2— Russian  dress  of  novelty  suiting  with  tab  yoke  of  lace 
and  leather  belt.     No.  3 — Girl's  dress  of  novelty  cotton  material,  embroidery  trimmed. 

The  picturesque  18>Sll  modes,  in  a  modified  form  of 
course,  are  quite  as  popular  for  the  small  folk  as  for 
their  elders,  and  the  pointed  cape  or  yoke  that  gives  the 
long  shoulder  line,  like  the  one  shown  in  figure  1,  is  a 
style  that  is  frequently  seen.  Another  favored  fashion  is 
to  edge  the  deep  yoke  with  a  beading,  through  which  is 
run  a  ribbon  that  is  tied  in  a  bow  on  each  shoulder.  Made 
from  the  cotton  suitings,  heavy  linens  and  mercerized  fab- 
rics so  much  in  evidence  this  Spring,  are  the  little  dresses 
in  the  Russian  fashion,  with  skirt  and  body  in  one,  and 
with  either  a  sailor  or  a  tabbed  collar,  and  with  a  leather 
belt  to  define  the  waist.  This  is  a  style  of  dress  that  is 
equally  suited  for  a  small  boy  or  girl,  and  besides  the 
wash  materials  it  comes  in  the  ever  useful  serge,  in  navy, 
red  and  blue.  Figure  '1  shows  this  style  of  dress  in  nov- 
elty suiting  with  a  tab  collar  of  lace.  Another  variation 
of  this  style  for  larger  girls  is  a  costume  consisting  of  a 
tucked  Russian  blouse  or  tunic  in  1hree-quarter  length, 
and  with  a  circular  skirt. 

A  pretty  dress  in  sizes  for  a  girl  from  7  to  11  years 
is  made  in  one  of  the  noveltv  cotton  materials,  and  has  a 


blouse  waist  with  tucked  yoke,  outlined  by  a  deep  band  of 
one  of  the  new  open  embroideries,  which  is  continued 
down  the  left  front  of  the  blouse.  The  joining  of  the 
pleated  skirt  with  the  waist  is  concealed  bj  a  bell  of  the 
material.     This  dress  is  shown  m  figure  'i . 

Sailor  suits  of  serge  in  navy,  red,  cadet,  etc.,  are  al- 
ways wanted,  and  they  are  showing  for  Spring  with  vari- 
ous novel  developments.  There  are  some  smart  little 
coats  in  the  reefer  style,  with  both  sailor  and  shawl  col- 
lars, and  closed  with  gilt  buttons.  These  come  in  navy, 
red  and  white  serge,  and  also  in  white  linen  and  pique, 
with   collars   of  all-over   embroidery. 

Sicilian  is  a  new  material  for  children's  coats,  but  a 
coat  of  this  fabric  in  white  has  many  novel  features.  It 
is  box  at  the  back  and  Moused  in  front,  with  a  circular 
skirt,  the  join  coming  under  the  bell  The  neck  is  finish- 
ed by  a  small  collar  of  lace,  and  a  cape,  pointed  back  and 
front  and  on  the  shoulders,  of  the  material.  Of  course  the 
buttons  were  gilt.  Besides  the  little  dresses  made  of  the 
novelty  materials  is  a  large  variety  of  styles  made  of  the 
useful   ginghams,'  percales,   galeteas  and   ducks. 


SILK  MARKETS  OF  EUROPE. 

I  >  i  '    .         .  .     ■     .V  l .[  rja. 

A  RECENT  number  of  L 'Economists  Francais  contains 
some  interesting  information  concerning  the  rela- 
tive importance  of  the  various  silk  markets  of  Eu- 
rope. Up  to  1899  Lyons  maintained  the  first  place;  but 
in  the  last  year  of  the  old  century  its  rank  was  taken  by 
Milan,  in  whose  magazines  were  stored  in  1900  no  less 
than  7,223.525  kilograms  (15,924,988  pounds)  of  silk,  or 
1,211,762  kilograms  (2,671,455*  pounds)  more  than  in 
Lyons,  whose  total  receipts  were  only  6,011,703  kilograms 
(13,253,533  pounds).  The  year  1901  increased  the  dis- 
parity between  these  rival  markets.  The  receipts  of 
Lyons  rose,  but  only  to  6,874,649  kilograms  (15,155,971 
pounds),  while  those  of  Milan  reached  8,097,490  kilograms 
(19,175,702  pounds).  In  1902  the  receipts  of  Milan  leap- 
ed to  9,849,350  kilograms  (21,714,  096  pounds)  and  were 
.'571-2  per  cent,  larger  than  those  of  Lyons,  which  aggre- 
gated only   7,165,118  kilograms    (15,796,42:)  pounds). 

The  permanent  preminence  of  the  metropolis  of  Lom- 
bardy  as  a  silk  market  now  seems  assured.  It  should  be 
borne  in  mind,  however,  that  Milan's  gain  is  largely  due 
to  the  fact  that  a  considerable  number  of  the  leading  silk 
firms  of  other  countries  have  established  branch  houses 
there.  The  claim  is  made  by  the  Lyons  Board  of  Trade 
that  a  very  large  portion  of  Milan's  silk  business  is  trans- 
acted by  French  firms,  and  that  of  the  total  silk  business 
ill'  the  world,  which  amounts  to  about  18,000,000  kilograms 
(39,683,200  pounds),  Lyons  firms  do  fully  one-half. 

As  compared  with  the  two  cities  mentioned,  the  other 
European  silk  centres  are  of  minor  importance.  Zurich 
holds  the  third  place,  with  1.571.301  kilograms  (3,464.103 
pounds);  St.  Etienne  the  fourth,  with  1.2(10.242  kilo- 
grams (2,645,525  pounds);  ami  Turin  the  fifth,  with  645, 
427  kilograms   (2.363,355  pounds). 


Suspense  is  detrimental  and  often  unnecessary.  Be- 
cause of  the  dependence  of  one  thing  on  another,  a  wait 
or  a  doubt  on  one  point,  even  if  it  seems  unimportant, 
often  impedes  plans  and  actions  all  along  the  line.  When 
it  is  your  move,  move,  and  do  not  delay  the  great  pro- 
cession  of  events 
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MANTLE 


Hlghe-ClMI  Manufacturer*  ..f 


MFG.  CO. 


Ladies'  Cloaks,  Mantles,  Costumes 


Our  SpruuLlnas  Include  the  verj  lateal  itylaa  nub  aa  an  worn  In  Nan  ■ 

mi«l  Berlin     We  <1 t   eolloll    ii>-    trade  -i\  mi)ih  uarller  than  the  Btylee 

eeUbUthed.be Lhatradi DEPEND  ON  TH1    \li.\    i\ii     i 

l   mi    uiiia  i\  CITY 


our  Oarmente 

i      lan  in 

KIT, 

-I  1  I  I 

durability      35  Lemoine  St ,      MONTREAL 


Star  Mantle  Mfg.  Co. 


.1  Line 

,,r 

Mil. I  I  M:\ 
i.  \I;mi  \  i  - 

I. AH  IKS 


Whitfield,  Mayall  &  Co. 

Manufacturers*  Apents  and  Importers  of 

Hosiery,  Underwear,  Laces,  Embroider- 
ies, Novelties,  Etc.,  Ladies'  Belts, 
Blouses,  Etc. 

Also  manufacturers  of  special  lines  of  TOILET  POWDERS 
mild   AND  SHOWROOMS  : 


LONDON 
RUBBER  Co 


SOLE     MANUFACTURERS     OF 


TfiPgfiAND 


14  Place  Royale, 

r  ii   BOX  DM 


-     MONTREAL. 

TELEPHONE  :    MAIN  1637. 


$8.50 

-FOR- 

$6.90 


We  got  a  turn  on  enough 
material  to  make  150  dozen 
Underskirts  as  cut.  They 
would  be  rattling  good  value 
a<  (8  60,  but  to  get  you  ac- 
quainted with  the  way  we 
make  skirts  we  offer  them  at 
£6.90  do/en  Thil  in  the 
lace  of  advancing  and  ad- 
vanced cottons.  Terms  net 
HO  days  April  1st.  No  order 
accepted  for  less  than  2  doz. 
Return  at  our  expense  if  not 
up  to  your  expectations. 

Black  Mercerized  Sateen 
— ^"eams  felled  and  double 
stitched.  Three  two-inch 
frills,  each  frill  strapped  at 
top.  Width  6X  inches  at  top 
of  flounce.  In  every  w.iy 
"  Perfect  in  Make.  Fit  and 
Finish 


■ 


'     Waterproofs 

WATERPROOF  and  RAINPROOF 

Clothing 

FOR  MEN,  WOMEN  AND  CHILDREN. 
591  CRAIG  ST., 

(opp.   Bank  of  Montreal), 
MONTREAL. 


The  Pugh  Mfg.  Co. 

33  Church  St.,  TORONTO. 


Snow  Shoe  Brand    * 

EXTRA JL  FINE 


Morxmade 

MontreAL 


This  brand  isaguarantee 
oi  Excellence  in 

WATER 

AND 

RAINPROOF 
CLOTHING 


MEN,  WOMEN  and  CHILDREN. 

Our  Garments  are  warranted  t<i  stand  any  climate. 

OUR  TRAVELLERS  ARE  NOW  OUT  with 
lull  range  of  samples,  embodying  all  the 

LATEST  STYLES  and    DESIGNS  in 
CLOTHS,  CUTS  and  FINISH. 

Wail  for  them,  or  write  us  direct,  and  we   will 
arrange  to  show  you  samples. 


National  Rubber  Co. 

OF     CANADA.. 

524  Craig  St.,      -      MONTREAL. 
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"OT  niucli  in  novelty  lines  will  he  shown  until  the 

selling  season  opens  with  the  retail  trade.   The 

severe  weather,  and  deep  snow  has  undeniably 

interfered  to  a  ureal   extent   with   the  course  of 

trade,  as  it    is  only   with   the  greatest   difficulty 

that    travellers  have  been   aide  to  make  their  rounds,  and 

thai  goods  have  been  shipped  when  they  have  been  sold. 

Shipment    by    freighl    has    been    uncertain,    and    it    is 


,h 


by  express  that  goods  have  had  any  chance  of  reaching 
their  destination  within  a  reasonable  time.  This  has 
made  showings  of  Spring  goods  small  so  far,  hut  with  an 
improvement  in  the  weathet  a  change  in  this  respect  will 
soon  he  seen . 

TRIMMINGS. 

BRAIDS  are  the  first  line  to  receive  a  showing  at  the 
hands  of  the  retail  trade  since  they  will  he  required 
as  trimming  for  Spring  tweeds  and  cloths.  They  are 
handsomer  than  ever.  At  present  the  narrow  varieties 
in  black  or  colored  silk,  and  mixed  colors  are  making  the 
most  popular.  Mexican  lace  stitch  braids  are  very  much 
in  favor  as  a  variety  can  be  given  to  them  by  a  band  of 
contrasting  color  beneath.  Many  of  these  new  braids 
show  the  liking  for  gold  which  is  the  strongest  novel  fea- 
ture of  the  Spring  season,  and  threads  of  gold  brighten 
almost   all    the   new    passementeries  and   braids. 

The  new  braids  are  soft  and  pliable  and  under  skilful 
Sngers  are  made  to  take  on  fanciful  trimming  forms  re- 
quired by  modern  taste.  The  vogue  of  gold  seems  pretty 
well  assured,  as  it  does  not  come  to  us  as  previously  in 
heavy  and  over-poweringly  glittering  cords  ami  braids, 
etc.,  hut  just  a  touch  here  and  there  brightens  up  the 
new  materials  and  trimmings.  It  is  pale  gold  that  is  most 
favored  and  as  this  is  not  so  easily  imitated  in  cheap  lines 
as  the  more  ruddy  colorings  it  is  not  likely  to  become 
common  . 

RIBBONS. 

AS  the  season  opens  up  the  prospect  for  ribbons  bright- 
ens. Impossible  as  it  might  seem  Dame  Fashion  is 
finding  new  uses  for  them.  The  very  latest  trim- 
ming is  ruchings  of  narrow  ribbon  which  are  not  only  ap- 
plied to  veilings  hut  also  to  cloth  and  silks.  This  is  a 
trimming  that  both  in  its  make  no  and  application  is 
copied  closely  from  the  modes  id'  the  thirties  and  sixties. 
Ribbons  are  also  used  largely  in  the  make  up  of  girdles 
and  hells.  A  few  ribbons  are  made  into  Fifth  Avenue 
hows  and  cc  nsiderable  yardage  is  sold  in  this  way,  hut 
there  is  no  sign  of  a  return  to  the  time  so  profitable  to  a 
department  when  every  woman  was  wearing  from  one- 
half  yard  upwards  of  ribbon  around  her  neck.  There  is. 
however,  quite  a  demand  for  narrow  ribbon  velvets  in 
iinniv  colors  for  I'.'ini'v  neckwear.     The  return  to  favor  id' 


the  bowed  ribbon  hair  ornament  is  another  factor  in 
favor  of  ribbon  selling. 

Ribbon  sales  for  this  Spring  have  been  largely  con- 
lined  to  the  plain  varieties  such  as  taffetas,  satin  taffetas. 
Duchess.  Louisine,  etc.,  principally  in  light  shades.  The 
tendency  of  the  trade,  however,  is  strongly  in  favor  of 
taffeta;  Duchesse  is  selling  extremely  well,  hut  taffeta 
ribbons  are  decidedly  in  the  lead  for  Spring.  Black 
taffetas  and  peaus  are  in  great  demand  and  white  is  sell- 
ing ahead  of  cream.  Canvas  ribbons  and  ribbons  with 
gold  figures  introduced  are  showing  but  very  few  warp 
prints  are  selling  and  these  only  to  the  high-class  trades. 

Ombres  are  again  talked  of.  hut  the  same  effeet  is 
gained  in  millinery  by  using  three  or  more  shades  of  the 
same  color.  One  is  pretty  safe  in  saying  that  ombres  will 
not  he  extensively  stocked. 


LACES. 

AS  Spring  modes  come  to  hand  they  all  emphasize  the 
vogue  of  lace.  Laces  trim  the  shirt  waist  suit  of 
which  the  popularity  will  continue  unwaned  this 
Summer,  whether  it  he  made  of  silk,  wool,  cotton  or  linen. 
Lace  forms  perhaps  the  most  prominent  feature  in  hat 
trimmings,  and  when  a  coat  is  designed  for  dressy  wear 
it  is  generally  lace  trimmed.  Almost  every  gown  shows 
a  yoke  of  lace,  either  of  all-over  or  of  insertions  and  nar- 
row bands  of  the  material  used,  to  many  of  these  yokes 
is  added  a  bertha  or  cape  effect  that  is  lace  inserted  and 
trimmed;  in  fact  the  lace  ornamented  gown  is  more  the 
vogue  than  ever. 

Roth  tine  and  heavy  laces  are  used,  hut  the  newer  laces 
are  in  the  liner  and  filmier  makes,  such  as  Mechlin,  Ohan- 
lilly,  and  the  new  Lierre  laces.  Fine  Valenciennes  laces 
are  coming  into  high  favor  and  rows  upon  rows  will  he 
used  to  trim  the  sheerer  wash  fabrics.  Deep  fiounces.of 
this  lace  will  he  much  used  for  the  sleeve  frills  that  finish 
almost  all  the  new  Spring  gowns  from  which  not  even 
tailor-mades  are  exempt.  Bands  of  tine  lawn  with  inser- 
tions and  edge  of  this  lace  are  also  used  for  this  purpose. 
Net  top  laces  are  shown  in  great  variety,  and  Dousse  and 
repousse   laces   are   again   shown. 

"It  seems  strange  to  me,"  said  one  importer  when 
showing  a  range  of  beautiful  patterns  in  these  effective 
laces,  "that  they  do  not  take  better  with  the  trade,  as 
they  are  not   expensive.  " 

"I  believe  the  very  fact  that  they  are  novel  is  against 
them,  as  the  trade,  particularly  that  in  Ontario  is  slow 
to  take  novelties  up;  many,  they  will  not  touch  until  the 
vogue  for  them  is  half  over  and  when  they  wake  up  to 
the   fad    that   they  are  scarce  they  want   them." 

For  trimming  white  linen  gowns.  Cluny  is  in  great  re- 
quest, not  however  the  cotton  Chiny,  hut  the  hand-made 
linen  variety.      The  cotton  Clunys  are  bavins  quite  a   run 
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NORTHWAY  GARMENTS 


FOR    THE    NEW    SEASON 

We  print  here  a  page  from  our  Spring  and  Summer  1804  Style  Book,  enough  designs   in   it    to  show  you  the* 
trend  of  styles,  and  a  strong  argument  for  the  exclusiveness  we  claim   foi    NORTHWAY  GARMENTS  gener- 
ally.    The  ready-to-wear  idea  calls  for  no  apologies  from   you  when   you  can   select   for   your  trade   from   lines 
we're  showing  for  the  new  season.      Ultra  fashionable     excellent  qualit)     supreme  in   noveltj      perfect  I'lttin^: 
faultless  workmanship     exceptional  values.     See  lor  yourself     we'll  tmst  your  judgment. 


JOHN    NORTHWAY     ®L    SON,    LIMITED, 
91-93    Wellington    Street   West,  -  Toronto. 
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for  trimming  white  wear  al  present.  Novelties  in  silk 
Clunys  are  in  mixture  laces,  such  as  silk  ami  linen,  silk 
ami    tinsel,   etc. 

Bands,  galoons,  ami  motifs  of  silk  fiber  Cluny  are  si  ill 
holding  the  favor  of  the  trade  ami  some  of  the  smartest 
blouses  this  season  will  be  made  of  bands  of  this  lace 
and  cloth,  the  lact  matching  the  color  of  the  (doth.  Tinted 
and  dyed  laces  are  still  much  en  evidence.  Two-toned 
laces  such  as  blue  and  champagne,  brown  and  champagne, 
etc.,  are  seen. 

The  all-over  lace  blouse  will  be  quite  a  feature  this 
Spring,  worn  over  a  thin  silk  slip.  Valenciennes  with 
Teneriffe  insets  is  one  of  the  newest  laces  shown,  and 
there  are  also  many  effective  drawn-work  patterns  of  the 
wheel  kind.  The  Plauen,  Venise,  Irish  laces,  and  machine 
made  silk  laces  are  also  to  be  used  for  this  purpose.  There 
is  a  growing  feeling  for  nets,  and  net  dresses,  and  blouses 
are  a ng  the  possibilities. 

Fine  and  coarse  linens  promise  to  be  popular  for  the 
Summer  trade,  and  when  one  fabric  is  so  much  worn  there 
will  always  be  a  search  made  for  novelties  in  the  way  of 
trimming.  Handwork  trimmings  are  all  the  rage.  This 
ought  to  point  to  the  popularity  of  Teneriffe  insertions,  as 
they   are   ideal   trimmings  for   the   finer  makes  of  linen. 


Ems^maaxuAUJxmxx 


Button  Effect  on  Linen-,  for  trimming  shirt-waist  suns  and  waists. 

The  designs  are  numerous  and  individual,  and  just  what 
the  exclusive  woman  would  like  for  trimming  a  linen 
waist   or  gown. 


VEILING^. 

THE  veiling  salesman  is  having  an  easy  time  of  it  this 
Spring,  as  it   is  not   a  difficult  matter  to  interest  the 
trade  in  veilings.     Dame  Fashion  has  not  for  many 
a  day  favored  the  use  of  a  veil  as  she  is  doing  at  the  pres- 
ent   time. 

The  floating  veil  yives  the  requisite  finishing  touch  to 
the  1830  costume  revival,  besides  it  has  its  useful  end  to 
serve  as  well . 

The  latest  novelty  in  veils  is  the  curtain  veil  of  coarse 
tuxedo  mesh  with  heavy  chenille  spots.  This  is  just 
fastened  around  the  hat  and  hangs  free.  It  is  brought 
md    in   novelty  effects  but    the  sellers  are  blue,  brown  am! 


black.  These  are  the  selling  colors  in  all  lines  ,,f  veil- 
ings, but  brown  may  be  taken  as  including  fawns,  tans  and 
castors.  Shaded  effects  are  shown  in  some  extreme  lines, 
but  will  not  be  the  popular  sellers  that  plain  colors  are. 
In   chiffon   veils   the   automobile   is   the   one   that    is   most 


Button   Effect  on  Linen,  for  trimming  shirt-waist  suits  and  waists. 

prominent.  Thought  originally  designed  for  auto-wear, 
this  will  be  the  outing  veil  of  the  season.  This  veil  is  a 
large  drapery  veil,  fulled  onto  a  ring  of  ribbon  wire,  and 
envelopes  the  whole  head  loosely.  The  ends  cross  grace- 
fully at  the  back  and  tie  in  a  bow  in  front. 

iViany  bordered  veils  are  showing,  the  newest  of  whicn 
has  a  woven  ribbon  double  border  witli  a  narrow  edge  of 
gold  on  each  side  of  the  ribbon.  This  is  wonderfully  fetching 
\eiling,    and    as  it  is  not  high  in  price,  should  lake  with  the 


• 


Button  Efiect  on  Linen,  for  trimming  shirt-waist  suits  and  waists. 

trade.  '  Graduated  borders  of  white  on  a  colored  ground, 
are  among  the  novelties  thai  are  likely  to  take.  Among 
extreme  novelties  are  curtain  veils  in  black  with  a  run- 
ning pattern  tampoured  in  scroll  design  in  cream.  These 
are  more  startling  than  beautiful,  and  seem  rather  of  too 
exaggerated   a  style   to  suit   Canadian   taste. 
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HINE.  PARKER  &  CO. 


LIMITED. 


LONDON,  EN6. 

MAN  F  RS    HOSIERY  AND   UNDERWEAR 


(  >ur  new  samples  will  be  in  the 
hands  of  our  representatives  in 
a  few  weeks. 


SPECIAL    VALUES    IN    _^_> 

Women's,    Children's   and 
Men's  Hose  and  Half-Hose. 

Men's  and  Women's 

Underwear. 

See  our  values    before    placing 
orders  for  Fall  1004. 

SOLE  REPRESENTATIVES  FOR  CANADA  AND  UNITED  STATES 


E.  A.  CUFFE  &  CO. 


67  YONGE  ST. 


TORONTO 


We  are  the  people  who  carry  the  stock. 

Not  necessary  to  order  three  months  ahead.  Deliveries 
made  within  twenty-four  hours.  Everything  new  and 
up-to-date  in  Veilings,  (including  newest  designs  in 
Automobile  and  Spring  Veils);  Laces,  Dress  Trim- 
mings, Fancy  Collars,  Gold  Novelty  Trimmings, 
Embroideries,    etc. 

Canada  Veiling  Co. 

SO    Bay   Street,       -     TORONTO,    CAN. 


CartwrigHt    O-    Warners' 


Celebrated  AII=Wool 

UNSHRINKABLE  UNDERWEAR. 

(  \I\TWkIGHT  &  WARNERS'  name  on  a  garment  carricfl  with  it  the  value 
of  a  hundred  years'  successful  experience  in  the  manufacture  <>t  the  best  Knit 
Underwear  in  the  world, and  stamps  it  with  the  character  of  superiority  that 

places  it  above  and  beyond  all  other  in  a  class  by  itself. 

R.  FLAWS&  SON,  Ag.nu.  Melinda  St.,  Toronto 


^ER  F%, 


PURE     WOOL, 
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WE  ARE  SELLING  AGENTS  IN  CANADA  FOR 

CMC 

hose:    supporters 

THEY   CAN'T   TEAR   THE   STOCKING 


a  .  *     ife 

6> 


A  handsome   nickel -finished  Display  Stanil  is  furnished 
every  stun-  carrying  our  full  line  of 'Hose  SUPPORTERS. 

CMC  Display  Stand  supplied  gratis. 


Clasps  the  Corset 
same  as  the  stocking. 


Never  tear, 
Never  rip, 

Fasten  tight. 
Never  slip. 
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Adapted  to  the  straight-front   Corset.      No  pins,   no  buttons, 
no  hooks,  no  belts,  no  pads,  no  sewing. 

Just  a  simple  patent  clasp  that  fastens  to  anything— --.but  will 
not  tear  the  finest  fabric. 

Made  in  all  up-to-date  patterns  and  colors. 

Send  for  sample  order.      One  retail  house  in  Eastern  Canada 
imported  $500  worth  last  year. 


C.  H.  WESTWOOD  &  CO.,  Limited 

Westwood  Building.       -       72  &  74  Bay  St.,  TORONTO 
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I  aoe  veila  will  be  largely  worn  with  the  smaller  tor-  Gill  effects,  as  is  to  be  .•  sj..-.  t « .1.  are  Btronglj  Featured 

bans  and   toques;   Bne   Mechlin   nets  are   first    in    favor.      in  the  new  samples,  though  il  mus|  be  confessed  son i 

Cluster  patterns  in  small   aeal   patterns  are  newest,  but      the   new    gilt    buckles   and   trimmings   have   a   cheap  and 

tawdrj  look,  and  it  will  I).-  better  to  ordei  as  wanted, 
rather  tlfan  stock  largely,  as  gold  effecti  always  take  a 
sudden  drop.  The  harness  buckle  is  an  exception,  and 
some  pretty  lined  belts  in  Bofl  Bilk  are  made  up  in  the 
cr«sh  stvle,  with  the  •_-  i  1 1  harness  buckle,  thai  look  like 
sellers.  High  buckles  in  gill  bave  half  inch  gold  braid 
threaded  through  them  and  narrow  down  al  the  aides. 
Belts  of  gold  braid  with  gold  trimmings  are  also  promin- 
ent. Silk  belts  in  white  and  red  have  a  narrow  gold 
braid  down  the  centre.  In  elastic,  the  studded  belt,  with 
cnl  Bteel  and  coral,  and  cut  steel  and  opals,  with  buckles 
i"  match,  are  shown,  bul  ol  course  il  is  onlj  the  better 
trades  thai  stock  these,  as  thej  are  an  expensive  belt. 
The  high  girdle  belt  is,  however,  the  style  that  Fashion 
Favors  at  present  and  is  shown  with  the  poinl  below  the 
waist!  see  illustrations  I  and  2)  and  with  the  point  both 
above  and  below  <  see  •'!  I . 

The  stores  are  showing   this  class  of  bell   and  all  the 

Easb books  are  advocating  them,  bul    in  spite  of  this 

both  nan.  u   belts  and  cord  girdles  are  sold.     We  are  all 


Button  Effects  on  Linen,  champagne  and  white,   for  trimming 
wais  s  and  shirt-waist  suits. 

some   large   designs   in   attractive   styles   have  sold   well. 
Tuxedo  ami   complexions  arc   also     well    represented     in 

Spring  liiie^. 

Paris   veils   arc    veritable   Bounces,    lulled   around    the 
hat   crown,  and  allowed   to  fall  almost   to  the  shoulders. 

Some   of   them   are   of   real    laee   and   are  so   arranged    that 
an  end  may  Ik'  brought   round  and  fastened  with  broach 

0T  pin  on  the  shoulder.      Malines  has  had  a  -real   sale  and 
the   maline   how    has   nowise   diminished    in    favor.      These 

are  generally  sold  made  up  into     bows  at   the  neckwear 
counter. 


BELTS. 

I)  ETAILERS  are  displaying  more  interesl  in  bell  lino; 
\  Btvles  arc  more  settled,  ami  as  the  new  Spring  suit 
almost  invariably  ha.-  the  short  Eton  or  Bolero 
eoat,  belts  will  he  very  much  en  evidence  tins  Spring.  A 
short  time  hack  hardly  anything  hut  black  was  -ecu  in 
helt  lines,  hut  they  are  gayer  now.  ami  red,  pale  blue  and 
white  arc  selling  as  well  a-  black.  Of  course  when  it 
comes  to  numbers  sold  black  leads  hut  brighter  colors  are 
also   well   shown. 


Button  Effect  in  Blue  and  White  on   I.inen,  for  trimming  shirt- 
waist suits  and  waists 

familiar  with  collar  forms,  hut  bell  forms  made  in  the 
same  manner  are  something  new  and  should  the  high  gir- 
dle bell  make  a  hit  they  are  likelj  to  -ell  a-  well  as  the 
collar  forms  do. 


M 


LINGERIE  WA.ISTS. 

AM  FACTURERS  are  bus}  about  their  mid-season 
novelties  in  washing  waists  and  line-  will  soon  be 
ready-to  show  to  the  trade.  Even  indication 
point-  to  a  record-breaking  season  in  this  class  of  waist, 
as  not  only  will  the  business  woman  who  has  been  faith- 
ful to  the  blouse  when  Dame  Fashion  condemned  it.  wear 
it.  hut  the  ultra-fashionable  matron  and  maid  will,  make  it 
the  mainstay  of  her  Summer  wardrobe  also. 

Generally  speaking,  the  lingerie  blouse  follows  pn 
much  the  same  line-  as  la-t  year.     Faggotting,  tucks,  shir- 
For  the  moment    the  crush   leather  bell    i-  the  thing,      rings,  hand  embroidered  designs,  lace  and  Mexican  dra 
hut  the  fabric  belt  will  come  to  it-  own  when  the  warmer      work  and  the  newest  i  f  all  heavj  butt,      effeel  embroider- 
weatbeT  comes.  ;i  t li*-  finest   of  muslin,  or  on  heavj    linen,  vie  with 
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each   other  as  trimmings   for  the   many     charming  \v;ish 

w;iisl  s. 

The  bucks  arc  lucked  in  groups  anil  the  fronts  arc 
lucked  over  the  shoulders  I"  give  the  fullness  necessary 
for  the  blouse  in  front.  The  blouse  is  of  a  more  or  less 
decided  fullness,  which  is  lull  her  modified  by  (he  new 
high  girdle  belts. 


No     I.  I^O     2. 

No.  i — White  Linen  Blouse,  with  button  effect  embroidery  on  linen. 
\o   2 — Organdie    Blouse,    with    drop    yoke    of  Valenciennes,    with 
drawn-work  and  medallions  to  match. 

The  sleeves  fit  closely  at  the  top  of  the  arm.  and  flare 
out  into  voluminous  fullness  from  the  elbow  down  and 
is  gathered   in' a  straight  narrow  cuff. 

Many  attempts  have  been  made  in  wash  waists  to  run 
the   high    fitted    cuff,    but    almost    without    exception    the 
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Button  Effect  on  Linen,  white  and  gray,  for  trimming  waists 
and  shirt-waist  suits. 

sleeve  with  this  stvle  of  cuff  has  had  to  he  modified  by 
a  return  to  a  straight  hand.  The  other  kind  is  not  prac- 
tical enough  for  a  waist  thai  has  to  he  constantly  washed. 


Organdy,  muslin,  and  line  lawn  are  the  materials  that 
are  made  up  into  these  new  waists.  These  sheer  mater- 
ials have,  however,  a  strong  rival  this  Spring  in  white 
linen  in  both  fine  and  coarse  weaves.  Linen  has  many 
points  of  excellence  to  recommend  it  1'or  Summer  wear; 
il  wears  well,  and  improves  with  washing,  and  is  both 
cool  and  comfortable. 

On  these  new  waists  (he  long  shoulder  line  is  very 
marked,  and  one  of  the  most  seen  modes  of  obtaining  it 
is  shown  in  illustration  No.  1.  where  a  band  of  the  inser- 
tion thai  is  used  as  a  trimming  is  continued  from  the 
neck  over  the  top  of  the  sleeve. 

Illustration  No.  2  shows  another  good  method  of  ob- 
taining the  long  shoulder  effect.  The  sleeve  is  tucked 
for  a  short  distance  from  the  top,  and  the  round  yoke 
is  continued  loose  over  the  tucked  part.  This  is  a  much 
more  comfortable  method,  and  one  in  which  it  is  much 
easier  to  obtain  a  good  fit,  than  when  the  regulation  drop 
yoke  is  used. 
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Button  Effect  on  Fine  Muslin. 

To  trim  the  linen  shirt  waists,  some  lovely  embroidered 
linen  hands,  in  button  effect,  and  in  drawn  stitches  are 
shown.  The  grape  pattern  is  familiar,  but  it  is  so  pretty 
and  'iraceful  that  we  are  never  tired  of  it,  and  despite 
the  fact  that  it  is  not  a  novelty,  waists  trimmed  with  it  are 
sure  to  sell. 

These  bands  are  two-toned  as  well  as  till  white,  and 
come  in  white  with  champagne  pattern,  and  in  white 
ground  with  blue. 

Two  widths  of  insertion  are  often  used  on  the  same 
blouse,  and  often  also  medallions  as  well. 


EMBROIDERIES. 


rpiIK  embroidery   trade  is  pretty 
Canada  just  now,  and  that   so 


much  sought  after  in 
many  are  covering  the 
ground  will  account  for  the  fact  that  with  none  of 
them  the  volume  of  trade  is  very  large.  Prices,  it  is 
said,  are  a  little  easier  than  they  were  last  year.  Pat- 
terns and  designs  are  fully  up  to  the  high  standard  of 
last  season,  and  there  is  a  very  large  range  of  novelties. 
Colored  embroideries  are  amongst  these,  but  with  the 
exception  of  the  bold  button  and  drawn-work  patterns  on 
linen  bands  for  trimming  linen  waists  and  gowns,  are  not 
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LADIES' 

MISSES'  at  all  prices. 

CHILDS' 

Samples  now  on  the  road 
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Irving  Umbrella  Company 

MANUFACTURERS 

20  Front  St.  West,     -     TORONTO 


PEWNY'S 

Kid  Gloves 

For  your  Easter  Trade 
put  in  an  assortment  of 
these  gloves. 


EVERY  PAIR  IS  GUARANTEED. 

Pewny's  Gloves  are 

GOOD  GLOVES. 


GREENSHIELDS  LIMITED 
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THE    CELEBRATED 
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CORSETS 


ARE  THE  RECOGNIZED  STANDARD  OP  ALL 


High  Class 


CORSETS 


Tins  cut  sliou>  our  of  our  latest  creation-,  in  Long 
Hip.  Stratght-F  out  effects,  »  bich  we  cany  in 
~tock  -all  prices,      ,\>k  (or sample aud  price 

list. 


They  have  undoubtedly  the  largest  sale 
in  all  countries.  This  has  been  reached 
solely  through  the  merit  ami  high 
qualities  of  the  goods. 
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likely  to  make  much  impression.  These  bands  have  .1 
verj  handsome  appearance,  and  arc  shown  in  white  on 
wlnic,  and  in  white  grounds  with  champagne,  blue  and 
other  colored  figures. 

Heavy  button  work  designs  on  sheer  muslin  are  one  of 
the  first  novelties  in  embroidery  lines,  and  there  is  often 
provision  made  for  running  a  ribhon  through  as  in  one  of 
the  cuts  shown.  This  button  effect  enters  largely  into 
the  make  up  of  almost  all  Ihe  new  pat  terns,  and  is  com- 
bined most  effectively  with  "pen  work  broderie  An- 
glaise  motifs,  which  is  the  other  prominent  novelty  of 
the  season.  Broderie  Anglaise  is  a  modem  adaptation  of 
the  old-fashioned  Maderia  work  of  the  sixties. 

Though  blind  embroideries  are  not  so  much  in  evidence, 
they    are   by      no    means   out    of    fashion,    and    some   pretty 


Button  Effect  on  Fine  Muslin. 

patterns  are  shown  in  this  kind  of  work.  There  is  .1 
punched  effect,  where  the  holes  are  partly  filled  in  dia- 
mond, or  half-moon  fashion  that  forms  the  central  idea 
for  many  pretty  patterns  in  the  new  lines,  and  both  in- 
sertions and  edges  are  made  up  of  diamonds,  Vandykes, 
and  coils  of  these  punched  holes.  These  patterns  are 
very   effective,    and   should    he   strong   sellers. 

Very  wide  flouncings  are  showing  and  there  is  also  the 
godet,  or  shaped  flounce  that  is  used  for  Berthas,  as  well 
as  for  skirt    trimmings. 

All-overs  are  spoken  of  as  being  popular  for  separate 
waists,  and  a  number  of  these  waists  have  been  prepared 
for  wear  at  the  Southern  Spring  resorts.  The  open  work 
broderie  Anglaise  effects  are  best  liked  for  this  purpose, 
and   many  are  worn   with  a  thin  silk  slip  underneath. 

In  buying  embroideries  the  fad  that  they  form  the 
" most- desirable  trimming  for  children's  underwear,  should 
not  be  losl  sight  of,  and  patterns  suitable  lor  this  pur- 
pose should  he  stocked  in  a  good  assortment,  as  there  is 
always  a  considerable  outlet  for  embroideries  of  this 
class. 


ELECTION  OF  OFFICERS 

^"MIK   annual   meeting   of   the   Paton    Manufacturing   Co., 
manufacturers    of    woollens,   Sherbrooke,   Que.,    was 

held  on  Wednesday,  February  21,  in  the  Montreal 
office  of  the  company,  Hoard  of  Trade  Building.  The  re- 
port and  statements  were  presented  and  adopted,  as  sat- 
isfactory. The  following  wen  elected  .is  directors  :  Lord 
Stralhcona,   lion.     Robert     Mackay,     Messrs.    I).     Forbes 


Angus,     Robert      Brodie,   Jonathan   Hodgson,   Geo.   Hyde, 
Geo.    \l     Loy,   M.   I'.,  Robert  Reford,  and  .John  Turitbiill. 

Air.  .John  Turnhull  was  elected  president  and  manag- 
ing director  at  another  meeting,  with  Hon.  Robert  Mac- 
kay  as   vice-president. 


BIG  SHOE  STORE  BURNED. 

OX  Wednesday,  February  24,  a  fire  which  broke  out  in 
the  basement  of  Messrs.  French  &  Smith's  boot  and 
shoe  store,  corner  St.  Catherine  and  Metcalfe  streets, 
Montreal,  spread  through  their  premises  to  the  top  of  the 
building,  causing  a  damage  of  some  .+  111.1)0(1.  The  boot 
and  shoe  stock  was  covered  by  insurance  in  the  Phoenix 
Co.  in  the  same  building  were  two  or  three  small  con- 
cerns,  which  were  also  damaged   to  some  extent. 

Next   door  to  the  shoe  store  is  the   Fit-Reform  Ward- 
robe, Hie  stock  iii  which  was  damaged  by  smoke. 


A  NOTTINGHAM  LACE  FIRM  IN  CANADA. 

A  linn  which  has  built  up  a  good  trade  in  Canada  of 
late  is  .John  Truman  tV  Co.,  manufacturers  of  laces,  eve, 
Nottingham  England.  Nottingham  is  well  known  as  the 
centre  of  the  lace  trade  in  Great  Britain,  and  Messrs. 
Truman  are  noted   for  their  patterns  and  designs. 

They  are  represented  in  Canada  by  Paquette  Bros  , 
Mont  teal,  wdio  have  done  much  to  increase  their  business 
here.  This  firm  sell  only  to  the  wholesale  trade  and 
prompt  delivery  of  goods  has  always  been  a  feature  with 
them. 


THE  "REVIEW"  IN  ENGLAND. 

Writing  under  date  of  February  2,  Mr.  T.  Ward  Clarke, 
»f  Ward  Clarke's  Bon  Marche,  East  street,  Bristol,  says  : 
"I  have  not  yet  received  the  January  number  of  The 
Dry  Goods  Review.  I  don't  know  what  part  of  the  month 
it  is  issued;  I  am  very  pleased  with  those  I  have  receiv- 
ed; 1  found  them  interesting  and  useful,  and  have  lent 
them  to  a  friend  in  Cardiff,  who  is  also  interested.  I 
look  out  for  the  monthly  issues  as  time  goes  by." 


DRY  GOODS  AND  MILLINERY  HOCKEY. 

CONTRARY  to  expections  the  Millinery  and  Dry  Goods 
Hockey  League,  of  Montreal,  w^re  not  able  to  com- 
plete their  series  for  the  cup  last  month,  owing  to 
three  draw  games  having  been  played.  H.  H.  Wolff  &  Co. 
now  stand  at  the  bead,  with  tour  games  won,  none  lost  and 
two  draws  ;  while  Caverhill  &  Kissock,  who  kept  the  lead 
for  some  time  have  now  taken  second  place  with  Brophy, 
Cains  &  Co.  Kyle,  Cbecsbrough  &  Co.  have  been  very- 
unfortunate  this  season,  and  still  remain  lowest  in  the 
series.       The  teams,  with  all  the  scheduled  games  finished, 

now  stand  as  follows  : 

Won.  Lost.         Drawn. 

H.  H.  Wolff&Co 4  0 

Caverhill  &  Kissock 3  2 

Brophy.  Cains  &  Co 3  1 

Kyle,  Cheesbrough  &  Co 0  b  0 

The  next  game  will  likely  be  played  during  the  second 
week  in  March.  Should  H.  H.  Wolff*  Co.  win  from  either 
Caverhill  &  Kissock,  or  Brophy,  Cains  A-  Co.,  they  will  have 
won  the  series.  On  the  other  hand,  should  they  be  defeated 
bv  both  these  teams,  which,  however,  is  not  expected,  then 
the  final  game  between  Caverhill  &  Kissock,  and  Brophy, 
Cains  Si  Co.  will  come  off  still  later. 
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VOILES 

Per  Ymr* 

42  inch  Plain  Voile,  two  shades  only,  at 25 

42  inch  Plain  Voile,  range  of  shades:,  at Ziyi 

42  inch  Plain  Voile,  range  ef  shades,  at 50 

43-44  in  Plain  Voile,  range  of  shades,  at 55 

47  inch  Plain  Voile,  range  of  shades,  at 75 

43-44  in  Plain  Voile,  range  of  shades,  at 75 

43  inch  Fancy  Nopped  Voile,  all  leading  shades  .75 
47  inch  Fancy  Nopped  Voile,  all  leading  shades  .90 
43  inch  Fancy  Nopped  Voile,  all  leading  shades  1.00 
43  inch  Fancy  Nopped  Voile,  all  leading  shades  1.25 
43  inch  Fancy  Lace-striped  Voile,  »n  leading  shades  1 .  10 
43  inch  Black  Voile  (silk  embroidered  at 

90c.,  $1.00,  $1.25,  $1.85,  $1.50 

SOLID  COLORS. 

Extract  from  Dry  Goods  Economist, 
New  York,  Feb.  20. 
"Voiles  stand   first  and  foremost  in  popularity  for  the 
coming  season. 

The  trend  of  fashion  is  towards  solid  colors.  Even  here 
there  will  be  variety  seeing  that  the  sheerest  of  plain  Voiles 
will  vie  with  Noppe  weaves  and  a  jours. " 


NISBET  &  AULD 
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FEATURES   IN   STAPLES 


LININGS. 

IN  sympathy  with  the  strong  positi >i  cotton, 
prices  ol  linings  have  advanced  materially,  though 
for  the  present  Bome  houses  have  been  so  fortunate 
lj  siii.iini  as  to  be  able  to  quote  old  prices  on  all 
excepting  .1  lew  special  lines,  and  in  these  the  ad 
wince  has  been  bul  slight.  A  little  later,  however,  there 
may  be  decidedly  higher  puces  [or  these  goods.  The  de- 
mand from  dressmakers  is  now  commencing  heavily,  and 
thej  are  asking  for  such  hues,  as  we  li«i\ <■  before  pointed 
out,  would  lead  for  the  season  line  black  sateens,  per- 
(. ilines,  spun  glass,  taffeta  linings,  and  other  such  li^ht 
matei  ials 


NEW  LIST  OF  PRICES  ON  COTTONS. 
The  Dominion   Cotton   Mills  Co.   lias     issued    the  new 
Fall  list   for  the   Uagog  prints  and   in  alniosl   every  case 
,111  advance   is  noticed.       In   the    following  table  present 
pines  are  compared  with  those  of  six  months  ago  : 

Six  mould-.  1'iesent 

aeo.  (umii-hs. 

1)  !»suiting .-,<,  6K 

Velour ) 

Salisbury »;«,  1)4 

Reversible  N  F ) 

Reversible  N  N  C 10  Il> 

Kimona 10  |2 

Queen's  twill ;»  \d% 

Suansdown 1.",  \TA 

Coat  lining \Q%  \->yt 

Princess  skirting 10  \->>A 

Moreen  skirting Ill  ]| 

Heavy  twill II  135$ 

Durban  drill Ill  \\% 

A  duck : s  10 

A  A  duck,  indigo  and  aniline 10  \-> 

M  agog  tweed 9  11 

aniline ;»  \-> 

Ladas  tweed 10  \->% 

aniline >)  ]•> 

Heavy  mole 14  ]s« 

Kxtra  heavy  mole 16  'HA 

1  will  cretonne 754  914 

Ottoman 9  \-> 

Oatmeal 10  13  K 

Sateen ]•_>  j.jj^ 

XXX  Navy 9  jq 

GC  indigo |2  ]•> % 

Prices  toi  immediate  delivery  are  the  same.  The  other 
proilucl ions  of  this  company  are  not  listed  at  present 
The  manufacturers  Claim  prices  are  based  on  \1\  cent 
cotton,  and  as  raw  cotton  is  on  Feb.  21,  1  I  ::>,  and  this 
puce  is  merely  speculative,  it  will  he  seen  that  higher 
figures  may    soon  appear.     A   spot   market   ol    11  ;:.  docs 

not  mean  that  decent  cotton  can  be  got  at  that,  hut  11 
our  mills  went  into  the  market  they  would  he  forced  to 
Some  are  of  the  opinion  that  the  highest  has  not  yet  been 
reached    in    the   ram    market. 


WOOL.  * 

IN    its  annual    review    ..I'   the   wool   situation    the   Observer 
of  Bradford,  Eng.,  has  many  bullish  remarks  to  make. 
It   Bays  that   the  supply    has  been  decreasing  tor  the 
past  five  or  >ix  veins,  the  largest  stock  having  been  seen 

in  1895.  •■  But  since  then  the  drouth  in  Australia,  which 
lasted  seven  years  ami  -which  culminated  in  1902,  caused 
[08868  of  sheen  that  were  unparalleled.  Alongside  of  this 
-real  shrinkage  in  the  Australian  clip  there  lias  lieen  a  re- 
duced clip  from  the  Cape  of  Good  Hope,  also  the  effect  of 


drouth.     Likewise  a  heavily  reduced  South  American  pro 

duction  is  mei ned  with  loss  oi  ol  least     forty  thousand 

bales    1  KJ,000,000  pounds,.  m   there   is  according   to   this 
authority   no  possibility   of  wool  supplies  tor  the  next    12 

" Ils  materially  exceeding  those  of  the  pasl  year.  They 

Ba3  that  it  would  be  obvious  that  bear  movements  to  de 
press  prices  are  predestined  to  I,,-  utterly  futile.  More 
over,  it  would  he  clear  that  whatever  Btocksexist,  in  who.,. 
Bdever  bands  they  may  he.  are  very  good  value  at  today'. 
fates.  Although  many  prophet,  have  been  disappointed 
:|S  '"  'i"'  effect  of  shortage  upon  prices,  the  fad  oi  the 
shortage  is  still  a  dominant  factor  in  the  wool  situation. 
'*  n"  the  highesl   authority    we  have  it   that   the  short 

;l-r  '"  the   United  Slates  will   u,,i   he   less  than    10,000, 

ponnds.      Adding    together    the    more    conservative    esti 
mates  of  the   various  shortages   in   the   world's  wool   sup- 
Ply>  we  shall  in  t  r,r  on  the  side  of  extravagance  if  we  put 
11    ;n    fri  m    130,000,000  to   150,000,000  i Is   (the   world 

over)    less   than    the   supply   of   the    previous  year. 

Another  outstanding  factor  which  must  have  an  im- 
portant influence  upon  prices  is  thai  on  the  whole  wool 
consumption  has  no|  yet  been  reduced  to  the  same  extent 
as  the  reduction  in  the  supply  of  wool.  That  this  is  ... 
is  shown  by  the  universal  testimony  that  .locks  are  lighter 
the  world  over  than  they  have  beeu  known  to  he  a!  tin. 
I  ime  of  the  year   for  I'll   years.  " 


SILKS. 

A  LARGE  English  silk  firm  has  issued  a  report  of  the 
silk   trade  of  1903  c taining  the  following:  "  The 

fast   year  has  been   very  unsatisfactory  to  almost   all 

engaged  in  the  silk  trade  in  this  country.     The  generality 

of  the  branches  such  as  broad  u Is,  ribbons,  etc..  have 

certainly  done  very  badly,  while  the  few  who  profess  to 
be  satisfied  an-  those  employed  in  the  comparatively 
smaller  trades,  to  which  we  forebear  to  refer  to  more 
pointedly,  or  some  enterprising  German  would  forthwith 
'  dump  '  sufficient  goods  to  effectually  cause  their  speedy 
closure . 

Business  ha.  been  very  difficult  throughout  the  year. 
Manufacturers  have  been  compelled  to  pay  higher  prices, 
111,1  from  demand,  hut  from  scarcity  of  supply,  ami  even 
il"'"  the  market  is  no!  able  to  sustain  itself.  Two  had 
season,  in  China,  one  in  India,  and  an  indifferent  crop  in 
Europe,   have   caused    it    to   be' feared    that    there   would    no! 

he  siillieicnt   silk,  hut   the  sales  of  g Is  have  been  SO  slow. 

both  on  the  Continent  and  here,  that  prices  are  very  weak. 
though  supplies  will  practically  cease  tor  many  month.. 
The  very  Unpleasant  weather  we  have  experienced  of  late 
has.  of  course,  been  \,-y\  detrimental  to  the  .ilk  trade. 
There  has  been  so  little  trade  that  there  has  hardly 
an  established  mice  current,  h"t  each  vendor 
such  terms  as  he  eouhl.    Gold  kilings  need  the  year 

at  l_'s.  tid.  per  lh.     A  gradual  creeping  up  ensued  ti 
was   the   price,   and    now    we   suppose    12s.    "i    'weak'   is 
about  the  quotation . 
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"  Anyone  looking  at  our  Board  of  Trade  returns  mighl 
think  there  was  a  large  export  trade  done  in  silk.  There  is 
still  a  trifling  trade  so  done,  but  the  bulk  of  the  compara- 
tively large  figures  does  not  redound  to  our  credit.  They 
arise  in  two  ways.  Certain  speculative  gentlemen  abroad 
sell  'bears,'  and  when  the  time  -comes  to  'cover,'  London 
is  found  to  be  the  weakest  market,  and  purchases  are  fre- 
quently  made  here.  During  the  month  of  December  last 
about  LOO  bales  were  so  dealt  with.  The  other  causes  of 
export  is  that  our  dyers  are  not  equal  to  the  occasion; 
they  cannot  or  will  not  dye  as  required,  and  most  of  our 
manufacturers  have  to  pay  the  cost  of  carriage  to  and 
from  Crefeld  or  Lyons  to  pet  their  silk  dyed  as  they  re- 
quire it.  Under  these  circumstances,  it  is  useles  trying 
to  estimate  export,  but  those  actively  engaged  in  the  trade 
will  agree  it  is  almost  extinct." 


THE  RAW  FUR  MARKET. 

A  MOM!  those  who  from  business  considerations  approve 
of  the  building  of  the  (hand  Trunk  Pacific  Railway 
are  the  fur  manufacturers  and  dealers  of  Montreal 
and  other  points  along  the  St.  Lawrence.  Said  Mr.  Hir- 
am Johnson,  one  of  the  principal  buyers  and  exporters  of 
raw  furs  in  Montreal,  to  the  Dry  Goods  Review  :  "A 
railway  covering  the  territory  which  it  is  proposed  the 
Grand  Trunk  Pacific  should  go  through  would  be  a  splen- 
did thing  for  us,  bringing  furs  from  the  North  direct  to 
us.  At  present  they  are  taken  North  to  the  Hudson  Bay 
and  Arctic  ports,  and  from  there  shipped  to  England,  but 
with  a  railroad  such  as  this  going  some  three  or  four 
hundred  miles  into  the  fur  country  there  would  be  better 
facilities  for  shipping  from  Montreal.  Dealers  here,  too, 
would  reap  the  benefit  of  a  much  larger  assortment  of 
furs,  with  which  to  make  up  garments.  At  present  many 
go  to  England  which  we  would  like  to  have  the  chance  of 
mi  being  sent  from  the  Northern  ports  we  never 
sec   them." 

Mr.  Johnson  thought  that  the  outlook  in  furs  was  for 
lower  prices,  judging  from  the  fur  sales  of  January.  This 
is  owing  in  some  measure  to  the  depressed  state  of  busi- 
ness throughout  Europe.  At  the  sales  in  London  there 
was  a  decline  of  40  per  cent,  in  black  bear  skins,  which 
arc  now  very  low,  though  not  as  low  as  they  have  been 
before.  Otter  skins  are  rather  an  exception  to  the  gen- 
eral rule,  and  are  quite  firm  under  a  good  demand.  They 
remained  at  about  the  same  price  at  the  last  sales.  Low 
grade  skunks  went  down  15  to  20  per  cent.,  and  these  are 
in  the  majority  on  the  market.  Beaver  declined  12J  per 
cent.,  red  fox  10  per  cent.,  lynx  15  per  cent.,  martin  20 
per  cent.,  and  white  fox  15  per  cent. 

Fall  inuskrat  went  up  5  per  cent.,  but  Spring  and 
Winter  skins  were  12A  per  cent,  lower.  This  was  some- 
what unexpected.  A  fad  has  sprung  up  for  mole  skins, 
and  many  inuskrat  skins  were  sheared  and  sold  in  imita- 
tion of  mole.  Thinking  that  this  fad  might  last,  Ameri- 
can dealers  paid  high  prices  for  inuskrat  and  there  was  a 
good  demand  for  them.  Naturally  it  was  thought  that 
prices  would  advance  at  the  sales.  Mole  skins,  however, 
are  selling  at  low  prices,  and  as  the  shearing  fad  will  not 
likely  last,  prices  of  inuskrat  are  lower.  It  is  predicted 
in   some  quarters   that    they  will   decline  still   further. 

Mink  is  also  comparatively  low,  having  declined  10  per 
cent,  in  Januarv  in  the  medium  and  low  grades,  which  are 
in  large  supplv  at  present.  It  is  otherwise  with  the  finer 
grades  and  earlv  caught  mink.  These  have  been  in  good 
demand,  and  it  is  reported,  are  pretty  well  bought  up, 
with  the  exception  of  those  which  are  still  held  in  the 
country, 


In  racoon  skins  the  price  at  the  London  sales  declined 
25  per  cent,  on  the  high  price  of  January  last,  but  the  de- 
cline was  mostly  in  rough  skins,  which  have  been  used  as 
an  imitation  of  skunk  for  trimming  ladies'  garments.  The 
medium  and  poorer  skins,  used  for  coats,  were  about  sta- 
tionery. At  present  holders  of  racooii  skins  are  not  anxi- 
ous to  shade  prices,  expecting  to  realize  about  the  ruling 
price  of  last    season. 

Among  the  furs  which  have  advanced  are  ermine  and 
Australian  wambat  and  wallaby.  In  ermine  the  advance 
was  30  per  cent.  The  continued  advance  in  ermine  has 
been  remarked  on  by  fur  dealers,  one  of  whom  computed 
that  this  fur  is  now  250  per  cent,  higher  than  it  was  two 
years   ago. 

A  skin  that  promises  to  become  extinct  before  very 
long  is  the  sea  otter.  During  the  whole  of  1903  Samp- 
son's, the  big  London  fur  house,  are  said  to  have  received 
only  Hit)  skins.  They  are  now  worth  from  $375  to  $1,000 
each,  whereas  a  quarter  of  a  century  ago  when  they  were 
plentiful,  the  price  ranged  from  $15  to  $75.  Their  num- 
bers are  rapidly  diminishing  considering  the  fewness  of 
the  animal,  and  should  it  continue,  there  is  little  doubt 
hut   that   they  will  soon  be  extinct. 


HOW  A  FEW  RECOGNIZE  ADVANCES. 

It  must  be  said  that  some  of  the  merchants  throughout 
the  country  are  rather  inconsiderate  in  their  treatment 
of  the  wholesale  houses  with  regard  to  the  slight  advances 
which  are  asked  of  them  on  goods  into  which  cotton  enters. 
They  strongly  object  to  paying  the  smallest  fraction  more 
for  their  goods  than  was  asked  a  year  ago  in  spite  of  the 
fact  that  raw  cotton  has  been  just  100  per  cent,  higher  and 
the  manufactured  goods  never  more  than  50  and  averag- 
ing only  about  2.r>.  This  is  the  average  advance  asked 
of  the  wholesaler,  by  the  mills,  but  as  yet  not  nearly  as 
much  has  been  asked  from  the  retailer,  as  wholesale  houses 
are  selling  goods  bought  before  the  latest  advances.  A 
good  idea  of  the  way  some  retailers  talk  can  be  gathered 
from  two  examples.  A  retailer  who  has  been  in  business 
for  25  years  or  more  objected  in  strong  language  to  pay- 
ing 10  1-3  cents  for  the  cloth  he  received  a  year  ago  for 
10  cents.  He  said  the  mills  and  the  wholesalers  were 
making  this  profit,  and  it  seemed  of  little  avail  to  point 
to  the  present  price  of  raw  cotton.  The  fact  was  that  that 
piece  of  cloth  was  being  sold  to  him  at  less  than  the  mill 
prices  existing  at  that  time,  but  having  been  bought 
earlier,  he  was  reaping  the  benefit.  A  traveller  was  urg- 
ing on  a  customer  to  buy  his  prints  and  avoid  the  coming 
higher  prices.  After  a  clear  demonstration  of  the  market 
conditions,  the  merchant  placed  his  hand  on  his  shoulder 
and  said:  "  My  dear  man,  I  have  been  in  business  for  20 
years  and  I've  heard  this  cry  almost  every  year,  but  I 
haven't  yet  had  to  pay  more  for  my  prints."  All  of 
which  may  be  true,  but  in  connection  therewith  the  prices 
of  raw  material  were  not  considered.  The  mills  and 
wholesale  houses  may  have  passed  through  a  season  of 
higher  prices  each  year  as  predicted,  but  the  stocks  on 
hand  may  have  enabled  the  retailer  to  postpone  his  buy- 
ing long  enough  to  re-buy  at  old  prices.  This  market  lias. 
however,  been  t'oing  up  for  eight  months  and  is  just  now 
at  its  highest,  so  that  it  is  safe  to  say  that  no  substantial 
drop  will  be  felt  in  the  fabric  market  until  long  after  this 
year's  buying  is  over.  It  is  well  to  remember  that  no 
house  can  sell  a  10  cent  article  for  what  a  7  1-2  cent  article 
brought . 
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Ottawa,  Canada,    25-2m-04. 


TO  THE  TRADE. 

We  have  much  pleasure  in  notifing  the  trade  that  we  have 
secured  the  services  of  Mr.  George  C.  Murray,  for  twenty-three 
years  with  Jas.  Johnston  &  Co.  and  the  W.  R.  Brock  Co.,  Limited, 
of  Montreal. 

He  will  take  charge  of  the  Montreal,  Quebec,  Upper 
Ottawa  and  Georgian  Bay  districts,  and  will  call  on  the  trade 
shortly  with  a  full  line  of  Underwear,  Blankets,  Duck  Clothing, 
Overalls,  Top  Shirts,  Tents,  etc. 

We  trust  that  his  and  our  numerous  friends  will,  before 
placing  their  orders,  wait  until  they  get  our  prices,  as  we  are 
in  a  position  to  offer  them  goods  direct  from  the  manufacturer 
and  thus  save  them  wholesalers'  profit. 

WOODS,  LIMITED. 
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Debcnbam,  Caldecott  &  Co. 


SILKS 


EXCLUSIVE  NOVELTIES. 

SILKS;    Colored — Taffetas,  Louisines,  Paillettes  and  Japanese,  etc.     A  large  range  of  colors,  including  the 

newest  shades  for  Spring. 

BLACK    SILKS — Peau  de  Soie,  Bonnet  and  other  makes,  Paillettes,   Louisines,  Taffetas  and  Japanese. 
RIBBONS — Taffetas,  Duchesse  Satin,  also  Satin  and  Velvet.     All  widths  kept  in  stock. 

|N|N(JS  —  Large  assortment  shades  in  Taffetine  and  Roman  Satins. 
DRESS    FABRICS  —  A  collection  of  exclusive  novelties. 


DEBENH AM,  CALDECOTT  &  CO. 
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Cor.  BAY  and  WELLINGTON 
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IT  is  \ny  seldom  ili;,;  the  trade  keeps  bo  close]}  to 
the  materials  thai  were  selected  as  leaders  when 
Spring  goods  were  first  talked  about.  All  the  ma- 
terials indicated  are  in  the  ring  now  thai  -« •  1 1  i 1 1 ^ 
has  commenced  al  the  retail  cud.  The  Bnou  block- 
ade lias  during  the  present  month  proved  a  meat  hinder- 
ance  to  business.  Travellers  And  it  almosl  impossible  to 
reach  their  customers,  and  goods  that  are  a  necessity 
must  be  Bhipped  by  express,  us  uo  one  knows  hov  long 
ilii'\  will  be  en  the  road  if  sent  by  freight. 

VEILINGS. 
T^HERE  baa  been  a  large  advance  Belling  of  all  veiling 
1  fabrics.  Voiles  have  sold  well,  and  in  blacks  the 
rough  voiles  both  in  plain  and  fancy  effects  have 
had  quite  a  run.  There  is  a  feeling,  however,  in  favor 
of  brighter  goods  and  eoliennes,  chene  de  chene,  etc.,  are 
Seeling  the  benefit  of  this  tendancy. 

Voiles  will  be  prominenl  in  dressy  costumes,  and  to 
some  extent  will  be  used  for  si  reel  wear  also.  In  the 
early  showings  made  by  up-town  stores,  a  kind  of  drawn- 
work  voile  in  flecked  white  and  color  effects  is  very  well 
shown.  Embroidered  voiles  are  much  en  evidence,  and  a 
small  spot  in  white  with  a  tiny  black  ring  encircling  it. 
forms  a  very  pretty  design.  A  plain  voile  with  self  spot 
in   graduated  sizes   from  one  selvedge  to  the  other  was 

another  novelty.      Plain  voiles  are  shown  in  everj    iinaijin- 

able  shades,  and  so  are  eoliennes,  crepe  de  Paris,  and  other 
goods  of  the  same  class. 

SHOWING  WASH  LINES. 

OWING    to    the   snow   blockade,   merchants,   even    in   the 
large   centre-,   are    unable   to   make   early   showings  of 

Spring  goods.  Wash  materials  are  generally  amongst 

the  first  t"  be  displayed,  bin  tin-  year  the  early  showings 
have   been    lew  ami   tar  between,  and    it    must    be   confessed 

that  those  made  have  not  been  encouraging,  as  merchants 
and  decorators  do  not  seem  a-  yet  to  have  STasped  the 
possibilities  that  lie  in  the  new  wash  lines.  This  season  "s 
wash  goods  are  quite  novel  in  character,  and  will  not  lend 
themselves  to  the  old  established   manner  of  showing  these 

•j.hmIs. 

Your  wash  fabrics  this  year  are  mostly  in  voiles,  veil- 
ings and  crepes,  etc..  in  nunc  or  less  transparent  effects, 
anil  are  as  close  a  copy  as  may  he  of  their  wool  proto 
types  I. ike  the  wool  fabrics,  the)  are  dull  in  finish  ami 
low  iii  tone,  io  form  a  background  for  the  glittering  ac- 
cessories thai  are  to  he  worn  with  them  Most  of  these 
fabrics  will  he  made  over  a  Ilium;  of  mercerized  sateen,  so 
thai  they  should,  to  he  attractive,  hi'  shown  as  thej  are 
designed  to  he  worn 

Jtfuch  oi  the  success  of  these  materials  will  depend  on 
i  he  lust  impression  made  on  tin'  public,  and  Ihcv  should 
he  draped  and  folded,  and  treated  in  much  the  same  fash- 
ion as  the  woollen  goods  they  mutate.  The  new  ribbons 
and  laces  should  he  utilized  to  produce  the  proper  effect, 
as    the   new    wash    fabrics   are   in    lower,   duller    tours,    and 


thc\   must  have  a  brighl  backing  and  a&  to  bring 

out  iheii  beauties  Fashion  nevei  docs  things  i>\  halves, 
and  these  dull-surfaced  fabrics  an-  just  what  is  required 
to  show  up  and  give  'one  to  the  mlt  and  tinsel  trim 
mings  that  aie  going" to  he  worn.  Vccordinglj  when  jrou 
show  your  cotton  voiles,  de  ,  eithei  in  window  oi  on 
counter,  drape  them  over  a  lining  ami  shorn  with  them 
some     of  your  brighl  .finished   new   ribbons,   and 

your    new     hells    of    gilt,      or    with    gold    buckles    and    trim 

minus,  and  sec  what  a  difference  i1   will  make 

Cotton  suitings,  crashes,  heavj    linens  ami   like  fabrics 

arc  another   lar-elv   shown   class  ol    wash   fabrics,   ami    they. 

too.  will  require  management    to  display  effectively      This 

i  lass  of  wash  fabrics  is  splendidly  adapted  for  children's 
wear,  as  they  are  hard  to  I  ea  I  ami  easj  Io  wash,  and  do 
not    require  to  he  starched.      Children's  dresses  this  Spring 

have  been  specially  designed  with  a  view  to  being  made 
up  m  these  fabrics.     Iii  the    large  stores    the  value     ami 

force  of  an  ohtect  lesson  is  fully  rcali/.cd,  and  where  one 
can  he  given  it  is  sure  Io  he  Utilized.  In  the  ready-to- 
wear  department  in  this  number  are  shown  two  cuts, 
\os  2  and  -1,  of  children's  dresses  made  ol  this  (lass  ol 
fabrics.  Now  a  couple  of  III  tie  dresses  made  like  these, 
or  on  similar  lines,  and  shown  on  a  stand,  or  better  still 
on  a  figure,  would  serve  capitallj  to  draw  attention  to 
the   goods   in     your  department. 

Cotton    fabrics    are    so    much    Of    a    novelty    this    Sprint; 
that    they   call   for  considerable  educational    work   as   to   the 

manner  in  winch  they  are  made  up.  ami  perhaps  the  facj 
that  the  retailer  is  late  in  receiving  them  is  a  blessing  in 
disguise.  He  can  spend  some  profitable  time  in  the  mean- 
while thinking  out  ways  m  attractivelj  displaying  Ins  new 
wash  goods  while  he  is  waiting  for  the  snow  blockade  to 
lift. 


SILKS. 

SOFT  silks  such  as  Peau  de  Soie,  Palliette,  tamolinej 
lonisiiic  and  taffetas  are  what  arc  selling  on  this 
market  at  present.  Japanese  silk-,  and  shantungs  are 
also  in  great  demand,  and  just  at  present  -lap-  .\i<'  Bcarce 
on  this  market.  This  is  not  caused  by  the  war.  However, 
but  was  a  condition  thai  obtained  before  it  brake  out. 
There  has  been  no  advance  in  Japan  silks  as  yet  on  the 
Canadian  market,  and  in  Loudon  they  are  selling  at  their 
old  prices.  |n  (act  advice-  from  London.  England,  to 
a  Toronto  silk  house  Bays  that  prices  on  Japan  silks  arc 
easier.  Should  the  war  be  unduly  prolonged,  however, 
there   will   probably  be  a   rise  in   price. 

Trade  conditions  are  peculiar  in  Japan,  as  the  whole 
family  work  at  i he  loom  ami  women  and  children 
cany  in  the  manufacture,  but  it  is  transportation,  how- 
ever, thai  it  is  said  will  be  the  trouble,  as  railways  will 
be  otherwise  engaged .  [f  the  war  only  lasts  a  few  months 
there   will    likely   be   no   change   in   price. 

There  is  not  much  call  for  fancy  -ilk-.  Black  and 
while  checks  are  selling  lor  shirt  waist  sun-  There  is 
some  talk  about  foulards,  bill  the  trade  had  no  pleasant 
experience  with  foulards  a  couple  ■■  ago  and  are 

very  conservative  in   their  attitude  toward-  them. 
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Ladies'  Neckwear 

Take  Lime  t>o  go  Lh  rough  our  samples. 

You  will  find  tKe  very  latest  ButcHer  Linen,  Lawn  and  CrasK, 
embroidered  in  silK,  Bulgarian  and  Slavonic  colorings  in  g'reat 
profusion.    Distinct  novelties  in  sets  of  collarsa  nd  cuffs.  >i*         V 


Ladies'  Shirt  Waists 

Japanese  silks  are  in  the  greatest  demand.     We  have  sufficient  material  on  hand 
to  supply  your  wants 

Inspect  the  line  through  our  travellers,  or  write  for  sample  order. 

PR1CE~$2.50,    $2.75,   $3.00,   AND  UPWARDS. 

TOOKX  BROS,,  l™^  MONTREAL 
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* 

THERE  is  a  stead]   and  satisfactory   demand    tor 
I. idics'   neckwear,    a     demand     thai    keeps   the 
manufacturer    comfortably    bus]    without    being 
unduly    rushed.     Neckwear  manufacturers   have 
the   trade  better    in  band  at    the  present    tune 
than  .1  jreai   ago     One  reason  is  thai  they  are  muoh  bet- 
ter equipped  to  meet   the  growing  trade,  as  must  o!  them 
have   greatlj    oxtended    their   manufacturing   plants.     The 

expansion   Ol    trade  over   the   same   period    last    year   is    verv 

marked,  and  is  a  matter  ol  congratulation  t"  both  manu 
racturer  and  retailer  alike,  and  shows  the  high  state    of 

perfection  to  which  the  Canadian  maker  lias  attained; 
indeed  "Madame"  buys  many  a  piece  of  "imported''  neck- 
wear    so   called    thai    is   produced    righl    here    in    our      own 

factories. 

* 

Last  year  at  this  time  man]  retailers  were  rather  shy 
of  buying  largely  of  ladies'  neckwear.  Thej  were  doubt- 
ful of  its  standing  and  inclined  to  class  it  as  a  fad  thai 
would  soon  pass,  rather  than  a  profitable  and  accepted 
line  of  merchandise  The  large  outlet  of  this  class  of 
goods  during  the  past  year  has,  however,  convinced  these 
timid  ones  that  ladies'  neckwear,  like  the  blouse,  iias 
come  to  stay,  and  that  it  is  a  profitable  and  attractive 
line  to  handle.     The  fact    that   companies  have  been  formed 

with  the  object  of  devoting  all  their  time  and  energie 
the  production  of  ladies'   neckwear  speaks  volumes  for  fhe 
faith  that   they  have  in  the  stability  of  the  trade. 


Neckwear  manufacturers  are  beginning  to  feel  the  ef- 
fects of  the  long  continued  snow  blockade  pretty  severely, 
as  it  is  impossible  to  get  shipments  of  new  materials  and 
trimmings  either  by  freight  or  express  promptly.  Where 
novelty  and  style  enter  so  largely  and  count  for  so  much, 
as  in   ladies'  neckwear,    these  delays  arc  specially  felt 


Retailers  who  have  not  yet  placed  their  orders  for 
Easter  assortments  should  not  delay  in  doing  bo.  The 
weal  her  may  be  far  from  Spring  like,  but  Easter  is  oil!) 
a  month  away,  and  belated  orders  can  not  possibly  re- 
ceive proper  attention,   even    if   they   can   be   tilled   at    all. 


to  the  lore 
and  the  rib- 
well  around 
rather  passe 
thin      as      pos- 


EASTER  NOVELTIES. 

TRANSPARENT  effects  are  still 
though  the  trimmed  chiffon  stock 
bon  and  jabol   affairs     that     sold  so 

the       Christmas      season,      have       now      a 

look,      yet       neck      pieces      are      made      as 

sible,    and    a     great    deal    of  open    work    stitchery    and    lace 

shows   the  liking  for   transparent   eftecl    in   neck  dressings. 

Transparent  collars  are  of  purely  American  origin,  and 
though  remarkably  becoming  to  the  wearer,  are  never 
seen  on  French  gowns,  The  Parisiennes  and  their  sisters 
over  the  channel  have  their  collars  all  stiffly  lined  with 
silk,  and  when  they  get  too  warm  for  comfort  they  leave 
them  oft.  and  wear  the  collarless  gown. 

Decolour  effects  have  never  been  so  popular  with  the 
women  on   this     side  of  the  ocean  as  with   their   English 


l)i  v    Cooai 
H.  «  vi  •  w 

and  Parisian  The     Peek-a-boo"    ityle  thai  cov 

ei  ■  and  does  no1  conceal  Is  more  i"  theli   taste;  benci    the 
wearing  ol   transparent   collars  rathei    than  the  collarlcsa 

W  .list  . 

\  new     device    is  to  be  tried,  however,   this  Summer, 

and  thin  neckpieces  are  to  have  a  .mall  cape  added,  tliat 
"ill    g0    made      the      gOWn    and    eitlni     l„-    ha    t.-d    firm      or 

pinned   there  with   fancj    pins      The  latter,  however,  will 

lie    the   smal  tel    w  ,i  v 

Gilt,    as  a   tin ng  to,   neckwear,  has  been  well    and 

effectively    handled,    just    enough    has    been    used    lo   give    the 

Fashionable  effect,  and  not  sufficient  to  vulgarize  <;ilt 
trimmed  neckweai  is  gum.;  to  in-  prominentlj  featured  in 
Master  hues  Though  gill  combines  well  with  most  col 
"is,    n     nevei     looks  quite  so     well  as   when   used   with 

white  Some  very  smart  while  and  gold  collars  arc 
showing.      A    good   deal    ol    soutache  and    narrow    gold    braid 

is  used,  and     particular!)    good     was  a  collar  with    lace 

motifs      thickly    sewn      with    gilt    beads.      On    some   ol     the 

cheaper  lines  a  particularly  good  eftecl   was  gamed  by  the 
■'  gold  colored  silk  braid  in  the  place  of  tinsel.    Tiny 

gill  and  silver  buttons  arc  much  used,  and  spun  silk  hut- 
Ions  with  a  tew  relieving  strands  of  gold  are  also  much 

m    evidence 


There  is     an     effort    to  popularize  neck   ruchings,     and 

manv  ol  the  new  slocks  have  two  or  three  folds  of  chif- 
fon around  the  neck  This  is  some  times  repeated  around 
the    tab    also. 

For  the  better  class  of  trade  hand-made  effects  are  al- 
ways best  liked,  as  there  is  an  individuality  about  hand 
work  that  can  not  he  copied,  in  even  the  best  and  neatest 
of  machine-made  goods  Main  new  effects  are  shown  in 
silk,  silk  braid,  and  lace  stitches,  and  these  are  likely  to 
be  one  of  the  most  popular  sellers  in  higher  priced  lines 
Dresden  and  Persian  colorings  .ire  much  used  in  tlK-se 
goods,  and  it  the  silk  is  in  white  or  plain  colors  the  braid 
will  be  flecked  in  pale  colors,  but  if,  on  the  oilier  hand, 
one  of  the  manv  Persian  patterned  silks  is  used,  the  braid 
will  he  white  White  silk  with  black  braid  and  stitches. 
form  an  immense!]   Fetching  combination. 

Quite  a  few  collars  of  the  shape  illustrated  in  our 
.January  number  in  braid  and  silk  are  on  the  market,  and 
there  are  some  pretty  variations  of  this  style.  In  one 
noticed  the  stole  ends  crossed. in  quite  a  new  fashion  when 
worn. 
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WASH  LINES. 


MANUFACTURERS  are  beginning  to  prepare  for  the 
Summer  trade  in  wash  lines,  and  advance  samples 
are  showing.  Simplicity  in  outline  and  a  decided 
tendancy  to  appeal  to  the  trade  by  the  fad  that  they  are 
specially  designed  with  a  view  to  standing  successfully 
the  ordeal  of  washing,  seems  to  characterize  the  samples 
shown. 

One  pretty  style  in  white  tucked  lawn  had  a  how  that, 
cm  unpicking  a  few  stitches,  would  lie  flat,  and  a  few 
pleats  and  stitches  would  restore  it  again,  after  washing, 
to  the  same  pretty  how  styles  as  before.  Fancy  faggot- 
ing and  embroidery  motifs  are  largely  used  in  these  new 
wash  stocks. 

Another  wash  stock  had  a  scarf  of  mercerized  cotton 
lied  in  a  Fifth  Avenue  how,  and  by  an  ingenious  button 
and    loop     arrangement      this  could    be   opened    out    Hat    to 


wash;  indeed,  almost  all  lines  are  wash-proof  and  lose 
none  of  their  finish  or  beaut}'  by  a  visit  to  the  wash 
tub. 

Another  of  these  useful  stocks  has  a  little  lab  attached 
to  the  stock  by  two  small  pearl  buttons,  and  through  this 
tab  the  ends  of  the  tie  pass,  and  form  a  kind  of  four-in- 
hand  effect  withoul  any  tieing  whatever.  These  simple  In 
tie  wash  effects  are  going  to  find  favor  with  the  trade,  as 
they  are  so  easily  managed  and  so  practical  as  well. 
Stocks  of  Plauen  lace  and  of  embroidered  batiste  and  lace 
in  a  large  variety  of  both  styles  and  prices  are  among  the 
strongest  sellers  in  wash  lines,  and  as  for  the  turn-over 
collar  protectors,  why,  we  could  not  get  on  without  them 
as  most  women  have  a  large  supply  of  these  useful  and 
dainty  little  articles,  and  to  this  she  is  constantly  add- 
ing. The  new  turn-overs  are  a  little  larger  than  those 
shown  for  Fall,  but  the  shapes  and  materials  are  just 
about    the  same. 


R.   McftAY    (Sl    CO.'S    ANNEX. 


AN  entertainment  that  is  unique  in  the  annals  of  the 
trade  was  given  by  R.  McKay  ..V  Co.,  Hamilton,  to 
celebrate  the  completion  of  their  annex. 
Besides  inviting  their  large  stab,  they  also  extended 
their  hospitality  to  the  representatives  of  the  many 
wholesale  firms  with  which  they  do  business,  and  about 
150  in  all  were,  present.  It  was  a  happy  idea  to  give  the 
man  who  buys  the  goods,  and  the  man  who  sells  them,  a 
common  ground  on  which  to  get  better  acquainted,  and 
that  the  kindness  of  the  firm  was  appreciated  was  shown 
by  the  number  who  journeyed  to  Hamilton  for  the  occa- 
sion. The  affair  was  most  enjoyable,  as  every  possible 
provision  was  made  for  the  entertainment  of  the  linn's 
quests,— a  card  room  was  arranged  for  those  who  did  not 
care  to  dance,  and  Mr.  Burns,  of  McClung  &  Burns,  gave 
some  capital  songs  in  character,  while  Messrs-.  C.  Willi- 
ams W.  N.  Shaver,  Bernard,  and  Barker,  also  added  to 
the  success  of  the  evening  by  their  singing.  The  selec- 
tions by   a   Kazoo  band   will  not  be  soon   forgotten. 

The  tasteful  menu  cards  formed  a  fitting  souvenir,  as 
they  were  beautifully  printed  and  gotten  up.  The  cover 
was  a  pretty  one,  and  on  the  first  page  were  photo- 
gravures of  the  heads  of  the  firm— R.  McKay,  Sr.,  A.  A. 
McKay,  and  R.  L.  Smith,  manager. 

After  "Our  King,"  and  "Our  Country"  had  been  re- 
sponded to  by  singing  the  National  Anthem,  "Our 
Guests"  was  next  given  by  A.  A.  McKay,  and  happy  lit- 
tle speeches  were  made  in  response  by  Messrs.  Buckley, 
It.  (i.  Baker,  K.  11.  Cosbie,  F.  I  lay  ward  and  1).  Gibson. 
"The  Firm"  came  next,  given  b\  Mr.  Benjamin  of  (iault 
Bros.,  and  was  feplied  to  by  both  Mr.  Robert  and  A.  A. 
McKay.  "The  Staff"  was  then  given  and  was  responded 
to  by   R.  L.  Smith,  the  manage] . 

A  point  made  by  most  speakers  was  that  this  linn 
owed  its  prosperity  to  its  energy  and  progrcssiveness, 
and  also  to  the  tact  that  it  understands  the  secret  of 
getting  out    of   their  employes  the  best    that   is  in   them. 

R.  McKay  &  Co.  have  often  before  given  good  times  to 
their  stall,  but  this  is  the  first  time  that  they,  or  indeed 
any   [inn   in    the   Dominion,  has  extended    its  hospitality   to 


the  travelling  branch  of  the  trade;  but  when  at  an  early 
hour  in  the  morning  the  party  broke  up,  this  was  voted 
unanimously  to  be  the  most,  successful  affair  that  the 
firm  has  ever  given. 

"Quite  a  novel  and  pleasant  experience,"  said  one  of 
the  guests,  "for  it  is  something  new  for  a  man  to  re- 
ceive a  request  to  visit  a  firm.  One  to  gel  out  is  some- 
times more  in  order." 


CHAMBERLAINS   TARIFF  QUESTIONS. 

Following  are  the  questions  which  the  Chamberlain 
tariff  commission  sent  out  to  the  manufacturers  in  Great 
Britain.  As  they  will  doubtless  interest  business  men  in 
Canada  they  are  herewith  reproduced  : 

1.  State  the  nature  of  vour  trade  or  trades,  and  whether  your  .'ales 
are  for  the  (a)  home,    (b)  foreign,  or,  (c)  the  colonial  markets. 

2.  What  was  the  weekly  average  number  of  persons  employed  by 
you  during  1903,  distinguishing,  if  possible,  men  from  women  and 
children  ? 

3.  What  are  the  principal  articles  that  you  manufacture  for  the 
home  trade  in  respect  to  which  you  experience  foreign  competition  ? 

4.  Are  any  articles  similar  to  those  manufactured  by  you  imported 
into  this  country  below  your  cost  price  ?  If  so,  please  state  particulars 
as  far  as  you  can. 

5.  Have  you  any  information  leading  you  to  conclude  that  such 
imported  articles  are  placed  upon  the  British  market  at  or  below  the 
normal  cost  of  production  in  the  country  of  origin?  If  so  please  state 
particu  ars  as  far  as  you  can. 

6.  Is  your  trade  subject  to  adverse  competition  from  foreign 
countries  in  conseque  ce  of  ar.y  difference  in  the  rates  of  wages,  in  the 
hours  of  labor,  or  in  other  respects?  If  so,  please  give  such  particulars 
as  you  can. 

7.  Has  your  export  trade  suffered  in  recent  years  by  the  operations 
of  the  tariff  of  any  country?     If  so,  please  state  your  experience. 

8.  What  amount  of  the  reduciion  of  the  tariff  of  any  country  would 
enable  you  to  compete  success!  illy  within  that  country  with  commodities 
made  therein  similar  to  those  you  manufacture? 

9.  What  is  your  experience  in  respect  of  foreign  competition  in  the 
colonies  in  your  trade  ? 

10.  Do  you  suffer  any  disadvantages  from  operations  of  the  patent 
laws  i  r  registration  laws  in  other  countries?  If  so,  please  state  particulars. 

11.  Please  state  whether  you  would  be  willing  to  furnish  to  the 
commission  any  further  detailed  information  ;  and,  if  so,  on  what 
subjects. 

The  address  of  the  secretarv  of  the  commission  is  7  Vic- 
toria street,  London,  S.VV. 
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FOR    A 


WASH  BELT  SALE 


To  dell  at  10  Cents. 


No.    3077. 


RETURNED 
MAH    /        4 


Made    of    White 
Figured   Pique, 
Lined. 


Price 


$9.75  the  gross. 
$5.50  the  half-gross. 


No  order  accepted 
for  less  than  half 
a  gross. 


A  NEW  AND  ATTRACTIVE  COLLAR 
FOR  EASTER  TRADE. 


*jM« 


No.  20. 

SilK  Embroidered, 
Lined. 

EacH  Collar  mounted 
on  a  display  card. 


4"f 


.t.,t. 


Price1  550.00  the  gross. 
1  $  4.50  the  dozen. 
MED 

^iade     in     15    color 
nations    on 


** 


TERMS  2  PER  CENT.     10  DAYS  DATE  OF  INVOICE. 

The  S.  H.&M.Co. 

Makers  of  Fashionable  Ladies'  Belts  and  Neckwear. 

24  West  Front  St.,  TORONTO 

Also :  London,  Cng.,     Boston,     SI.  Louis,     New  York,     Chicago,     San  Francisco. 
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Easter 


Novelties 
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Our  Trade  Mark 


We  are  showing  a  range  of  fancy  Silk  Dress  Waists  in  a 
very  special  weight  of  Peau  de  Soie. 


the  AMERICAN  SILK  WAIST  C° 

30  St.  George  St.,  MONTREAL. 


The  Appeal  to  Reason 

There  is  no  chance  taken  by   the  retailer 


who  will  stock 


The  SHIELD  BRAND  Garments 

These  garments  have  won  the  favor  of 
the  public  by  their  worthiness.  In  fit, 
finish  and  comfort,  in  style,  quality  and 
wear,  they  excel  any  other  make  offered. 
Waists,  Jackets,  Skirts,  Lustre  Suits  and 
Kimonas  This  is  the  range  we  make, 
and  make  them  better  than  others  do. 


The  New  Vork  Silk  Waist  Mnfg.  Co., 

40  ST.  ANTOINE  ST.,  MONTREAL. 


Cotton  Waists 


Men's  Shirts 


JAP 


SILK  WAISTS  ARE 

STRONG 

ArVe    are    showing    a    large    rang'e    at    interesting'    fig'ures. 
Better    buy    now    if   you    want   to    meet  your    requirements. 

Salem  Company 


I  I'll!  f  It 


Pyjamas 


323  St.   James  Street, 


MONTREAL. 
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SHIRT  WAIST  SUITS  OF  WASH  MATERIALS. 
II1KT  waisl  sum,  arc  the  logical  out  tome  ol  the 
eflorl  to  combine  the  costume  idea  with  the 
comfort  "i  .1  ihirl  waist,  and  already  indica- 
tions point  to  the  faci  thai  they  are  to  be  Ihe 
i;ul   im    ihe  coming  season. 

\  vasl  number  of  the  wash  materials  this 
season  seem  to  have  been  proddced  with  a  view  in  their 
adaptabilit)    foi    this  particular  style  ol  dress.     Crashes 

and  the  new  cotton  suiliii^s  make  up  into  stuiming  waist 
suits  and  so  do  the  many  decked,  closelj  woven  linen  and 
em  ton  fabrics  thai   are  new    this  season. 

U though  white  linen  is  in  lead  ihe  procession-,  there 
will  he  man;  suits  made  ol  colored  linen,  particularly  in 
champagne,  manj  shades  of  blue,  green,  and  quite  a  few 
in  red  For  the  high  class  trade  violet  and  brown  are 
alSO   selli 

The  latent  idea  tor  the  linen  suit,  however,  is  what  is 
termed  the  three-piece  suit,  when  in  addition  to  the 
waisl  and  skirt,  a  wrap  thai  is  almost  like  a  cape,  or  one 
thai   is  in  man)   cases  a  cape,  is  added. 

Cluny  lace  is  one  of  the  iavcued  trimmings  for  this 
class  ui'  suii,  hut  this  is  closely  run  m  popularity  by  the 
bands  o!  embroidered  linen  in  bin  ton  and  drawn  work 
effects  that  closel)  imitate  ihe  Hardanger  band-worked 
embroideries.  A  note  of  color  is  often  used  in  the  trim- 
ming ni  these  white  linen  suits,  and  besides  the  ...I  while 
embroideries  are  those  worked  with  a  color  on  while  as 
champagne  on  white,  blue  on  white,  etc.  Illustrations  ol 
these  handsome  embroideries  are  shown  in  this  issue. 
They  will  he  used  on  the  linen  shirt  waists  as  well  as  on 
the  suits 


Exhaust    -lenni    In. in    ll UgineS    I-    |  >i  |  >•-.  I    ml.,    -even    UlllH 

•  ■I    boxed  steam  coil  placed  in  close  proximity    to  ■■> 
fan   which   sweeps   fresh  an-  past    tin-  pipes     where   it    i- 
heated,  ami  passes  j{  thence  into  a  central  duet  ami  ulti 
matelx  into  branch  duets  distributed  nvei  the  ceiling  area 
of  the  different   departments,     Cold  ami   impure  air  are 

drawn  from  the  different   ll "H  in  a  similar  manner,  and 

a   system   of   ventilation   and    beating   obtained    which    is 
most   successful   in   large   factories. 

The  ground  floor  i>  occupied  by  show    rooms  for  mil 
rors,  standards,  ami  Btore  fixtures,      Business  office* 
stock    rooms   are   also    located    on    this    floor.      The    lirsl 
Moor  is  given  over  to  polishing   rooms,  plating  and   sen 
era!   finishing   departments.      A    feature  of  the   polishing 
department    is  its  dual   cleaning  apparatus  winch  gathers 
every  particle  of  dust   into  tines  ;m,|  conveys  if  rutside 
The  various  processes  of  nickle,  bronze,  brass,  copper  ami 
oxidyzed  plating  are   in  full  operation   in  the  plating   re 
partment.     They    also  make  a  specialty    of  their  lacquei 
work.      The   writer  noticed   a   large   number  of  cast-iron 

barber   chair  standards   Btored   ,,,,    ||„.    f5raj    |) •   ;m,|    ua, 

odd    that    they    were   about    to    have    a    japanned    finish    ap 

plied . 

The  foundry  located  in  the  basement,  i-  perhaps  the 
most  interesting  feature  of  all  to  an  outsider.  A  com- 
plete BVStem  of  furnaces  is  to  be  seen  in  operation  as 
well  as  the  process  of  making  eastings  from  molten  bronze, 
Conner  and  brass.  In  the  basemen!  also  castings  are 
ground  ami  cut.  The  remaining  space  is  occupied  bj 
the  extensive  power,  lighting  and  heating  plants  belong 
ing  to  the  firm.  Every  piece  of  machinery  in  use  in  the 
building  is  the  most  modern  ami  complete  obtainable.  A I 
the  present  time  the  capacity  of  the  Toronto  Brass  Manu- 
facturing Co.  is  taxed  to  its  utmost  to  supply  the  de- 
mands of  Canadian  trade.  They  employ  -Id  bands  and  are 
gradually  reaching  oul  with  a  keen  eye  fixed  on  the  fu- 
ture possibilities  of  the  brass  trade  in  Canada. 


A  FIXTURE  FACTORY. 

I^IIK   Toronto    Brass   Manufacturing     Co.      recently   ac- 
corded The  Dry  floods  Review  the  favor  of  showing 

one  of   its   representatives  though   their   new   build- 
in"   at   98  and    100   Lombard   street.  Toronto. 

Tbe  trade  scarcely  requires  an  introduction  to  the  T. 
ronto  Brass  Manufacturing  Co..  manufacturers  of  build- 
ers'   hardware,   store    lixlures.    brass   ami    bronze   signs   and 

columns  for  store  fronts,  grill  work,  hearse  rails,  coffin 
pedestals,  church  trucks,  candelabra,  tails  etc.  The  ex- 
tent of  the  business  carried  on  by  them,  however,  cannot 

be  fully  realized  until  one  has  seen  their  plant  in  full 
■  pci  ation. 

The  new   bitibliiiL:  is  196x54  and  is  five  stories  high,  in- 
cluding  basement.      Power    lor    beating    ami    lighting    is 

supplied   on    the   premises   l>\    a    110    horsepower  boiler,   a 

•"><>  kilowatt   generator,  ami  a   75  horse-power  high  speed 

eii"ine.  Each  floor  and  department  is  provided  with 
separate  circuits  lor  lighting  and  power,  operated  from  a 
central  switchboard.  Power  from  the  city  lines  is  also 
run  to  the  switchboard  ami  thus  facilities  are  provided  for 
lighting  ami  power  in  case  of  the  temporary  disabling  of 
the  local   plant,  or  tor  departmental   nighl    work   when   the 

latter  is  not  m  operation.  The  heating  system  employed 
i^  one  of  the   mi  st    interesting   tin-   writer  has   vet    seen. 


FAILURES  DURING  1903. 

The  business  failures  in  Canada  and  Newfoundland  foi 
the  year  1903  and  the  classification  Ol  causes  ate  sum 
marized  by  Bradstrect's  as  follows  .  Failures  due  to  in- 
competence, 118;  inexperience,  20;  lack  ol  capital 
unwise  credits,  5;  failures  ol  others,  7,  extravaganci 
neglect,  26;  competition,  !.  specific  conditions,  n,  specu- 
lation. !i.  fraud,  62 


A  CLEVER  IDEA. 


A     RATHER  up-to-date  idea  is  being  carried  out  bj    the 
/\      makers  of  the  Eildon  I  nshrinkablc  Underwear  (rep- 
resented in  this  country  bj    Mr    .John  L.  Woods,  ol 
-ll     Coristine    Building).     It   takes    the  form  ol  a  small 

I k   Of    fabrics    with     neat     cover    to   same,    and    pine    lis' 

inside,  in  be  given  to  dealers  free  For  any  numbei 
the  Eildon  underwear  a  dealer  mav  take  up.  facsimile 
books  ot  fabrics  m  these  numbers  are  provided,  neat  I. 
up.  as  explained  above  The  dealer  then  tills  m  the  price, 
in  the  price-list  inside  the  cover,  and  uistributes  them  to 
his  customers,  and  by  that  means  he  t.\in  better  catei  foi 
those  al  a  distance,  and  so  increase  his  mail  order  busi- 
ness       This  method  should  appeal   t.  ,,ur 

large  stores,   as  the  consumer  can  see  cxactlj    what    he   u 
buying,   instead     ot    relying    upon   .  ughl    through 

reading  a  flowery  worded  advertisement. 
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men's  furnisher m 
Clothier 


Devoted   to   tHe  Canadian 
Dealer  in  Men's  Goods  >J* 


CLOTIIIN(. 

Ni.cnwi    \  I- 
UNDERWEAR 

HOSU    1 
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NlCtt-NAC  I\S 


FLOWING    ENDS    OF  TALK. 


ALMOST  everyone  has  heard  of  Vesta  Tilley,  the 
English  actress,  whose  claim  to  fame  rests  en- 
tirely  upon   her  assumption   of   man's   attire. 
Bui   inn  satisfied  with  her  present  exalted   po 
sition  she  has  for  some  time  had  the  presump- 
tion to  sel   herself  up  as  a  maker  of  men's  fashions  and 
an  authoratative  dictator  of  vvhal  should  and  whal  should 
iini   be  worn  by  the  man  who  wishes  to 
Manly  Vesta  be  correctlj    dressed.      So  energetic  ha- 

Tilly.  been  her  press  agent,  and  so  willing  has 

she  been  t"  appear  in  print,  thai  English 
fashion  journals  are  forced  to  answer  many  questions  as 
to  the  correctness  of  her  opinions  and  statements.  Even 
mi  this  side  of  the  water  there  is  a  following  of  young 
men  who  swear  by  Vesta  and  her  follies.  No  one  can 
blame  Vesta,  for  her  living  is  made  in  that  way,  but  how 
any  man  can  allow  himself  to  b<  influenced  as  to  whal  he 
shall  wear  by  a  female  imitation,  is  more  than  can  be 
grasped  bj  him  who,  being  bum  to  manly  garb,  considers 
himself  as  having  more  authority  than  a  very  few  year-" 
experience  would  give  any  woman.  Let  some  man  come 
forth   as  a   i lei   for  female  attire  ami   he  will   sunn  ex- 

perience  the  indifference  of  a  mure  sensible  >e\. 
•     •     • 

APANBURY,  Mass.,  clothier  has  installed  in  his  store 
a    nickel-in-the-slot    machine    thai    saves    him    much 
time   and   make-   many    -ale-    for   him.      Instead   of 
gum,  music  or  salted     peanuts     pouring  forth  when  the 
money  is  dropped  in.  a  collar  button  drops  into  the  hand. 
Several   styles  are  kept    in   the  machine 

.1  Xickcl-in-tlic  and  alter  the  manner  of  the  uuin  dis 
slot  Machine.  tributor,  any  required  style  can  be  ob- 
tained. Provided  the  mechanism  does 
not  ea-ily  mi  oul  of  order  it  mean-  a  revolution  in  the 
collar  button  business.  It  would  be  a  profitable  invest- 
ment for  any  men's  furnisher  to  place  them  in  the  homes 
of  nine-tenths  of  the  men  of  his  town.  On,,  a  day  i-  a 
conservative  estimate  of  the  collar  buttons  lost  by  the 
man  who  rise-  at  eighl  to  reach  his  office  al  nine.  At 
any    rate  a   tew    machines  to  drop  buttons,   where   now    are 

those  giving  out  -alted  peanuts,  would  reap  a  tar  greater 

pioiii   p.  the  owner,  and  be  a  greater  boon  to  mankind. 


I 'HE    barbers    threaten    to   capture    some   of   the    trad, 
formerly    d ■    by     the    men'.-    furnishers    and    relit. 

ters.     In  oi I  the  besl  appointed  hairdresser's  shops 

recently  a   busy    man   -al   down    to   have  his  hair  cut.    While 

he  was  being  operated  upon,  his  silk  hat  was  being  ironed. 
his   coat    brushed    and    cleaned.    Iii-    boots 
blackened  and  a  messenger  was  in  haste 

S;i  i  mi;    I  line 

to  a  furnishers  to  purchase  a  dean  col- 
lar. The  man  himself  was  smoking  a 
cigar,  reading  an  illustrated  weekly,  and  discussing  the 
latest  Japanese  victory  with  the  barber.  In  20  minutes 
he  rose  from  the  chair  and  appeared  on  the  street  a  new 
man.  The  tendency  of  modern  business  is  to  croud  every- 
thing into  a  lew  minute-.  SO  a-  to  leave  time  for  more 
crowding;. 


OH   some   time  since   the  beginning  of  the  year  New 
Vork    shopper-    ha\e    had    to    u-e    the    Metropolitan 
Street    Railway,   and    club   men    have   retired    to   t  li<-  i  i 
homes  al   an  earlier  hour  than   usual,  all   because  the  ■'cab- 
bie- "  feel   the   injustice  of  the  expense  of  two  or  three 

different      liven        -nil-,     ami     of       b. 

forced  to  wear  high  hat-  Iii  all  kinds  ..f  Cables* 

weather,    and    to    cut    their    beard-    to    a  New  Fori 

stipulated    shape.       In    this    country    the 

cabmen  are  far  more  fortunate  in  the  views  held  ..t   what 

i-  proper  for  them  to  wear.  The  ••independent-"  die 
almost  any  garb  in  coat  and  hat.  a-  long  as  the  cat  i- 
brass  buttoned  and  the  hat  distinctive;  and  the  lite  of  the 
privati aehman   i-   rendered   bearable  by    a  due   n 

to  his  pocket  and  health.  Il  is  only  in  the  warmer  wea- 
ther that  the  wearing  i  I  -ilk  hat-  i-  enforced,  the  long 
haired  fur  cap  and  cape  keeping  him  warm  and  comforable 

during   freezing  weather.     The  independent   calm have 

a    peculiar   straw    hat    for    Summer    which    hi 

for  a  couple  "i  years.      It   is  a  fedora-shaped  afl 

lar    to    what    was    SO    much    worn    two    or    tli 

but    the  material   i-  a   split    braid   and   tl.  ,    vellowy 

shade.       A    few     private    coachmen    wear    dn  ho) 

weathei    a  straw    much   resembli 


l.'l 
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FADS    AND    FASHIONS. 


WHEN  the  thermometer  ranges  all  day  long 
for  days  at  a  time,  from  zero  to  ten  be- 
low, the  ordinary  winter  apparel  of  man 
is  insufficient  to  protect  all  parts  of  his 
body.  This  winter  has  been  so  unusually 
severe  that  I  here  has  been  an  article  of  men's  wear  seen 
on  the  streets  quite  frequently,  which  during  former  win- 
ters was  almost  unheard  of.  It  is  the  ear  muff.  I  un- 
derstand it  is  not  at  all  an  unusual  sight  in  many  cities 
in  the  United  States,  even  though  the  temperature  seldom 
reached  the  depths  that  arc  encountered  in  ;,.e  cities  ol 
Southern  Canada.  We  Canadians  are  a  healthy,  full- 
blooded  class  of  people,  who  scorn,  save  when  absolute 
necessity  demands,  such  unsightly  adjuncts  to  winter 
clothing  as  the  ear  muff.  New  York  and  Cleveland  sell 
quite  a  number  of  these  but  Montreal  and  Toronto,  with 
the  temperature  several  degrees  colder  in  mid-Winter, 
have  seldom  felt  the  necessity  of  them.  But  this  Winter, 
particularly  since  the  cold  snap  of  the  middle  of  January, 
1  have  seen  as  many  as  six  or  eight  a  day.  Really  they 
are  hideous  affairs,  especially  when  worn  with  a  derby 
hat.  As  a  rule  they  consist  of  pads  covered  with  black 
velvet  and  held  securely  over  the  ears  by  means  of  a 
steel  band,  which  runs  around  the  back 
of  the  head,  concealed  or  unconcealed  ac- 
cording to  the  neatness  of  the  wearer. 
Frozen  ears  have  demanded  some  such 
protection,  but  appearance  can  well  do 
without    a  harness  of  that  kind. 

A  New  York  and  Chicago  fad,  the  cor- 
sel  waistcoat,  as  pictured  by  the  New 
York  Haberdasher,  is  shown.  Such  a 
shape  is  a  natural  consequent  upon  the 
recent  senseless  agitation  for  corsets  for 
men,  which  has  been  started  by  a  few 
freakish  men,  who  defend  themselves  by 
asserting  that  corsets  are  absolutely 
necessary  as  a  support,  and  commend- 
able as  a  beaut itier  of  shape  for  the 
loose  stout  man.  It  is  scarcely  neces- 
sary to  say  that  neither  the  corset  nor 
the  corset  waistcoat  will  be  worn  by 
the  sensible  man.  To  some  men  a 
band  may  be  necessary,  but  a  change  of 
living  would  be  much  more  sensible  and 
manly.  Ai  any  rate,  however  comfort- 
ing and  improving  the  corset  might  be, 
nothing  on  earth  would  justify 
a  man  in  appearing  the  shape  the  corset  waistcoat 
would  give  him.  A  good  pair  of  shoulders  is  in  common 
sense  accompanied  by  a  masculine  waist,  and  the  imita- 
tion of  a  man  who  would  attempt  to  bring  himself  to  a 
shape  to  fil  this  waistcoat,  would  soon  be  set  in  his 
proper  place  by  the  men  who,  believing  that  Providence 
had   something    to   do   with    our     natural    ligure,    scorn    to 

"improve"  on  it   in  such  a  radical  manner. 

*       * 

It  is  a  proof  of  a  gratifying  condition  in  styles  for 
men's  wear,  that  this  Spring  witnesses  the  introduction 
of  so  little  that  is  novel,  so  little  that  is  a  conspicuous 
change  from  previously  existing  fashions.  The  man  of 
this  Spring  can  dress  as  he  did  last  Fall,  or  even  last 
Spring,  from  Ins  hat  to  his  shoes,  without  drawing  upon 
himself  the  exclamatory  lid-bits  of  the  street  urchin,  the 
scornful  glances  of  "society,"   or  the  pitying  comments  of 


the  observer  of  fashion.  Time  was  when  the  man  who 
wore  a  wide  brim  to  his  hat  when  narrow  brims  were 
"in,"  who  donned  a  low  collar  when  high  ones  were  in 
style,  was  ostracized  by  those  who  prided  themselves  on 
being  "correct."  But  the  common  sense  of  mankind  has, 
after  a  struggle,  acquired  supremacy,  temporary  though 
it  may  be.  At  present  a  man  wears  just  what  he  thinks 
suits  him,  and  his  friends  have  comments  to  make  onlj 
on  his  taste,  not   on  his  stylishness. 

* 

There  is  a  new  attached  cuff  that  is  receiving  some  at- 
tention across  the  border,  and  in  England.  It  is  called 
the  fold  cuff,  on  account  of  its  resemblance  to  the  fold 
collar.  This  will  explain  its  shape  as  a  cuff  folded  back 
in  precisely  the  same  manner  as  the  popular  collar.  There 
is  no  conceivable  advantage  in  it,  nor  do  its  promoters 
attempt  to  show  any,  save  that  it  is  new,  and  as  a  nov- 
elty will  sell  to  the  classes  who  are  ever  after  such 
things.  Bui  this  has  "caught  on"  among  high  class  trade 
in  these  countries.  In  fact  no  one  but  he  who  can  afford 
to  change  his  shirt  every  day  would  dare  adopt  the  new 
cuff.  It  soils  quickly,  is  no  improvement  in  appearance 
at  any  angle,  and  is  rather  unsightly  in  that  it  shows  a 
ridge  under  the  coat  cuff.  Its  principal 
i  use  is  with  the  neglige  shirt,  but  it  has 

been  quite  often  seen  with  evening  dress. 
With    the   latter   it    is^  decidedly   out     of 
J  \\  ^k      place.      In    Canada   it   has   scarcely   been 

heard  of,  and  it  is  safe  to  say  that  if  a 
few  of  our  more  exclusive  furnishers  do 
decide  to  handle  it,  the  sales  will  be 
very  moderate.  The  chances  are  that  it 
will  never  acquire  sufficient  prominence 
in  England  or  the  tinted  States  to  ad- 
vertise it  in  Canada. 


The  Corset  Waistcoat 


AN    ODD    CIRCUMSTANCE. 

MANUFACTURERS  of  working 
shirts  are  in  something  of  a  quan- 
dary to  know  what  material  to 
use  in  their  popular-priced  lines.  Re- 
tailers may  be  puzzled  to  account  for 
not  receiving  certain  staple  lines  which 
they  have  known  for  years  to  sell  at  the 
same  price.  The  manufacturer,  how- 
ever, has  a  harder  task  before  him  than 
they  have 

The    experience      of       one         manufacturer       can        be 
taken      as      the       average.  "We      don't       know    what 

cloth  to  use  in  our  black  working  shirts  to  retail 
at  50c,"  he  told  a  Review  reporter.  "The  trade  must 
have  a  50c.  shirt,  but  it  is  impossible  to  supply  them 
with  the  same  materials  we  have  been  using  for  years,  on 
account  of  the  advance  in  price.  What  formerly  sold  at 
$4.50  can  not  now  be  sold  less  than  $6.50,  so  that  n.a- 
terial  is  of  no  use.  We  have  been  selling  one  or  two  lines 
at  $4.50  merely  to  oblige  customers,  but  there  isn't  a 
cent  of  profit  in  it  for  us,  so  we  are  cudgelling  our  brain> 
to   find   some  other  cloth." 


Everything  may  be  coming  to  the  man  who  waits,  but 
it's  seldom  that   anything  arrives. 


\il 
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Another  Lot  Ties  to  Clear     QUICK 


l.llillt  and  l>.irk  -ilk  BuUi  rtlj  >  ll 

I     1*5  100 

Small  Hn»  i  ...  I      .. 

D     It  Col is,ik  '      l 

Black  Bilk  I   'in.. 

Black  Batln 

Novelty  sm. ill  Knots,  i""  l.'nu  Kiiila,  uii  nhielil,  on< .1  curd 

D  Black* ,,..  .1 

\n  abovi  mil.  w       '  rum  down  1  oil 

1  ..1 1  Bilk  Derby,  Mlaal  leaaoii     -".'  ■  I  56       Block  BUk  and  Batln 

BUok  Satin  1  Black  BUk  Knot! 

Corded  8llk  Btrlnj   Bk    alaoWti     235  155       Colored  Strap  Bo« 
\n  Si  a  Bprtng  Btjrk  ■  In  On*  Dow  c  B 

$25     LOTS     SENT     ON     APPROVAL 

l;.  hi 1 1. 1  uiih  1 1 11.1  hi  in. •  marked  ai id  TERMS     s 

F.  F.  KELLY,  Temple  Building,  MONTREAL 


Your  Customers 
Hang  Trousers 
On  'Em  ! 

,h<   BERLIN  MsiHMuit. 

Made  IN   ALL  Grades 
Protect  Home  Industry  ! 

The  Berlin  Suspender  and  Button  Co. 

C.   K.   HAGEDORN,    ManaRer. 

BERLIN.  ONT.,  CANADA. 


riiAiiK         T 
ERLIN 
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BERL 

MARK 
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V  "We  fear  nae  foe."  ♦ 


Wreyford  &  Co.  """"tSto 

Wholesale    Men's     Furnishers. 

UNDERWEAR  SPECIALISTS. 

I'm  Spring  i<><>4  we  stock   2  lines  oi  Natural  Wool   Undei 
treat  i li-it  cannot  i"   beaten 

1170  AT  86.50.  -  1230  AT  88.00 

both  guaranteed  Unsbriti  i  1 1 

DOMINION    I 

"Aertex,      Cellular    I'ndcrwear,    Etc., 

Hi  adqaai  b  n  for 
JerneyH.   Sweaters*  and   Golf  Blots**! 

also  Dominion  Agenta  for  following  manufs 


LONDON 
ENOLAND 


Young  &  Rochester, 

SHIRT,   COLLAR  and  NECKWEAR  Manufacturers 

'>i.    washing  VIST  orders  are  lanes!  on  ol   yet 

placed  your  orders  we  wul  mall  you  let  ol  patt<   i 

New  Neckwear  for  Easter  Trade. 

V.  &  K.'s  Dress  Shirts,  al  $9.00  and  $12.00 

and  1).  B.  Dress  Vests  at  $15.00. 

ted  In    i  oronto, 


Tress  &  Co. 


nigh-Clad   II, u   Maiiufac-tur. 

LONDON 


LATEST    IN    SILK    and  I  ELT     MATS 

GOLF  and    MOTOR  CAPS 

CORR]  i  r    sil  WK- 

[f  you  want  ti .  pat  In  a  reliable  .English   Hat,   up-to 
English  bat  to  compare  with  Dunlaps 

stock  tlir  Tress  II, 1 1 


DOMINION  SUSPENDER  COS 


AKERJ      Of 


ade  1  *  mer»l. 


UiPENDERi 


^lYiiif.tiiifi3?'. 
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NIAGARA  NECKWEAR  C?  Limited 

^      KIAGAKA        F71LLJ 


MAKEU    OV 


AM  ER IC  AH  STYLES 
OF  NECKWEAR, 
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the  STAR  SH»RT 

Spring  .»<  Summer,  1 904 


Our  New  Lines  are  now  being  submitted 
by  our  Representatives. 


£.  Van  Allen  ®»  Co 

HAMILTON,  ONT. 
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SEVERAL  ol  tlir  city  furnishers  were  furnished  with 
^  "advance  copies"  ol  the  Spring  shirts  to  Bhow  their 
customers,  and  window  displays  ol  "new  Spring 
si\lrs"  were  the  resull  During  the  exlremel}  cold  wea 
there  these  displays  were  a  little  incongruous,  but  dealers 
told  us   thai    in  spilt'  ol  that    Ihey   had  several  inquiries 

[or  i  he  mosl   taking  pal  terns. 

*  • 
* 

The  leading  haberdashers  seem   to  place  greal    faith  in 

the  while  grounds    with     neal     patterns  in  dark  colors. 

There  are  mam   of  these.     In  practically  all  ol  them    the 

vertical   stripe  eHecl    is  carried   out,   whether   il    be  in  a 

plain  solid  stripe  oi    produced   bj    rows  ol  small  figures 

In  the  latter  arc  several  showing  small,  neal    figures    in 

black,  placed  at   quite    wide     intervals,  but,   nevertheless 

forming  a  snipe,   01    stripe  effect.     Spots,   broken   lines, 

.mil  small  groups  are  also  used  in  this  way  While 
grounds  are  verv  prominent,  though  importers  repeatedly 
tell  us  thai    the  greal    run  in   the  new  shirts  will   be    on 

dark  grounds  There  has  been  so  lit  lie  expression  "i 
opinion  outside  ol  the  cities  (hat  it  is  not  possible  to  saj 

how  the  new  lines  are  looked  upon  l>\  furnishers  through- 
out   the   couutr) 

*  * 

* 

There  are,  however,  some  handsome  dark  effects,  prom 
ineiit  among  which  are  dark  greys  anil  tans.  In  the  lat- 
ter a  rather  novel  pattern  has  been  evoked  by  the  use  of 
a  tan  ground,  with  brown  stripes  The,  two  shades  ol 
brown  looked  quite  well  together.  Black  stripes  are  fre- 
quentlv  shown  on  i  ••■  mrounds,  though  it  is  true  thai 
this  combination  produces  rather  a  too  sombre  effect. 
Still  it  is  well  liked  Bed  stripes  are  also  shown  with 
the  grey.  The  continued  popularity  of  blues  and  blacks 
is  a  feature  oi  the  demand  not  to  be  overlooked.  Blue  or 
black  patterns  on  white  grounds  stand  about  as  good 
chance  ol  leading  in  the  sales  ol  negliges  tor  Summer  as 
anvthing  else,  new  01  old  lhal  is  offered.  A  neat  design 
is   seen    in   one  of   these,   black    lines,    thin   and    thick    alter 

riatefj    on   white  ground. 

*  * 

* 

Madras  and  Oxford   cloths  (inure  verj      largelj    among 

the  Spring  and  Summer  shirtings  These  materials  seem 
to  be  a-  suitable  as  anv  that  (an  be  produced  for  fancy 
shirtings.     Flannels  are  also  said   to  be  in  good  request. 

Pleated  shirts  are  numerous.  A  variation  of  the  firsl 
pleated  shirts,  with  pleats  from  1  inch  to  II  inches  wide 
is  looked  upon  as  good  propel  l\  for  Summer  In  some  of 
these  there  are  no  more  than  five  pleats  on  the  bosom. 
including   the  centre  one. 

An  agreement  has  been  reached  by  a  few  of  the  manu- 
facturers oi  shirts  wherehv  a  regular  discount  is  to  be 
charged  Heretofore  there  was  a  pronounced  lack  of  uni- 
formity in  prices  and  discounts,  Ihough  working  out  per- 
haps to  almost  the  same  thins  i"  the  end  By  this 
agreemenl  the  -wuir  has  been  informed  that  the  mills 
concerned  will  allow  a  specified  discount  (which  is  one 
per  cent  less  than  heretofore!  and  bj  this  means  the  re- 
tailer wdl  be  enabled  to  tell  in  a  moment  the  compara- 
tive prices  oi  any  lines  Another  fault  remedied  is  said 
in  be  t lie  offering  to  merchants  of  job  lines  before  their 


Spring  i  rade  ha     "i"  tied   up       i  ei  ial  pi  l<  • 

be  postponed  until    August,  when   Lne  furnisbei   will  b 
a  position  to  take  advantage  "t  them      Thi    earl 
lias  long  been  a    rat  hci    absurd    tusini       mel  hod   i>\ 

of    the   mill 

*  * 

Prices  foi  shuts  have  advanced  with  all  other  linen  or 
cotton  fabrics  Manj  lines  are  up  50  cents  a  do/en.  and 
tins  appears  to  be  about  the  average  amounl  \  tew 
varieties,   including  some  dress    >hii  hown   bj    the 

retailers  at   an  advance  ol  .i   piece  ovei   the  quo- 

tations  ruling   last    veai 

*  » 
* 

Sales  oi  collars  have  been  quite  satisfaclor)  In  facl 
the  Winter  among  furnishers   has  been  a   thorough]}    good 

ii   as   Ial    as   coll. il    sabs   ale   concerned,   and    though    in 
some    cases    the      usual     .Jaiiuaiv     "20    pel    cent      discount' 

s,,les  included  collars  of  the  best   and  latest   styles,  there 

was    no      need    ol    them    to   do    a    brisk    trade    through      that 
month   anil    Kebrnar\ 

Prices  oi  linen  collars,  n  sympath)  with  the  price  ol 
linen,  arc  very  firm,  the  short  crop  ol  flax  in  Ireland,  and 
in  Russia,  from  which  Ireland  draws  a  lar^e  part  ol  hei 
supplies,  having  stiffened  the  market  greatly.  An  ad 
vance  in  linens  resulted,  which  will  have  its  effecl  on  the 
collar  industry,  though  how  much  ol  an  advance,  if  any, 
the  retailer   will   be  asked    to  pay,   is   not   known. 

* 

The  leading  city  furnishers  continue  to  sell  wings  in 
lar^e  quantities,  and  all  agree  that  the  Fall  and  Winter 
seasons  of  1904-5  will  sec  even  more  ol  this  style  Ol  collar 
worn,  some  saying  that  fold  ndlars  will  retire  to  the 
most  unimportant  position  ol  all  styles.  There  is  some 
talk  of  the  fold  collar  going  out.  having  had  its  day,  bul 
this  is  hardl)  likelj  for  some  lime  vet  Manufacturers 
have  prepared  the  usual  large  arraj  "i  mediums  and  low 
widths  for  Summer,  and  there  is  In  tie  doubl  but  thai  the 
higher  collars  will  natural!}  be  taken  again  for  the  fol- 
lowing cold  season.  In  this  connection  il  is  said  that 
some  manufacturers  intend  to  push  the  old  style  turn- 
down collar  again  to  the  front  It  will  be  a  bit:  under- 
taking   while    the   fold    collai    is   still    in    tin 

*  * 

There  has  crept   m  among  a  vet}   few   of  our  manufi 
urers  a  practice  that   is  noi,  to  sn    i lie  least,  commend- 
able.    It   is  a  mtv   common  occurrence  in   the  cities    ami 
larger  towns  for  a  furnisher  to  be  approached  bv   a  manu- 
facturers'  agenl    or    traveller,    who   when   he  cannot    o 
raighl  order,  offers  to  duplicate  the  production  ol 
other   mill    (especially    in    coll.,:  be    s.inie   name 

and.   in  one  case,   even    the    trade  mark   • 
manufacture!        \    ^li^htlv    bettei    pi  the 

shape  promised  the  same,  but   alter  manj    trials  and  many 
surprise,  al     he  apparent  difference  in  the 
collars,   it    has  been   found    that    seldom   is   the  imitation     a 
good   '>ne       Koitiinatelv      the   mills  doil  .    this 

Waj     ale    lew       I  he    larger    one,    ,;,;„  irtues 

in   their   ow  n   l.ooi1s    to  sell   '  hi 
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HATS    AND    GLOVES. 


WITH  smile  ni  the  manuf acturers '  shapes  on  the  mar- 
ket Mud  the  others  promised  within  a  few  days  or 
already  shown  al  the  time  of  publication,  the  es- 
timate of  The  Dry  Goods  Review  of  Spring  shapes  in  last 
month's  issue,  is  proven  to  have  been  correct.  Not  one 
of  the  prominent  manufacturers  lias  departed  from  the 
conservatism  which  appeared  in  last  Fall's  shapes.  There 
is  a  difference  between  the  various  makes  shown  hut  it  is 
of  such  slighl  importance,  thai  an  effort  is  discernable 
to  (-online  them  to  what  is  inconspicuous.  There  is  an 
evident  desire  to  suit  any  man's  requirements,  rather  than 
an  attempt  to  set  a  style.  Youmau's  shapes  shown  here- 
with show  some  slight  alteration  from  the  Young  hats 
illustrated  last  month.  The  silk  hat  is  a  trifle  higher,  as 
also  is  the  derby,  the  lattei  showing,  too.  a  wider  brim. 
The  Yonman  silk  hat  is  5  7-8  inches  deep  and  has  a  1  7-8- 
inch  brim  and  d'Orsay  curl.  Their  dc;rby,  which  is  from 
.">  1-4  to  .">  !i-4  in  height  is  an  odder  shape  than  any  of  the 
others  shown  as  yet.  There  is  recently  noticeable  just  as 
strong  a  leaning  towards  the  rather  Hat  brim  as  towards 
the  rounder,  higher  set  shape,  each  maker  having  his  own 
specialty  without  fear  of  being  out  of  the  running. 

*       * 

Brown  derbys  are  to  he  pushed  in  the  United  Slates. 
according  to  reports,  and  it   is  altogether  likely  the  same 


attempt  will  be  made  here  by  some  retailers,  and  from  the 
appearances  some  quite  prominent  as  high  class  simps. 
The  brown  hat  has  had  a  couple  of  seasons  trial,  hut  it 
cannot  be  argued  conclusively  that  because  it  has  failed 
to  succeed  that  there  is  no  chance  for  it  this  Spring.  A 
policy  adopted  by  one  of  the  Yankee  manufacturers  has 
been  to  turn  out  20  shades  of  brown  derbys  in  the  bett?r 
grades  of  $4  and  $5,  by  this  means  impressing  the  public 
with  their  confidence  in  the  coming  sales,  and  also  ad- 
vertising the  color  by  the  number  of  shades. 

Without  exception  battels  express  great  satisfaction 
in  the  increased  demand  for  higher  priced  hats.  Although 
a  hat  is  worn  only  one  season,  the  well-dressed  man  in- 
sists upon  its  being  glossy  and  new  looking  all  the  time, 
and  this  can  he  guaranteed  only  in  a  first-class  hat.  The 
$2.50  hat  has  been  for  some  years  the  most  popular,  hut 
there  is  as  ureal  a  sale  for  theji>3  hat,  now,  and  the  aver- 
age hatter  has  received  greater  encouragement  to  handle 
the  qualities  that  bring  +4,  $5  and  even  $6.  Some  of  the 
manufacturers  are  branching  out  into  more  expensive 
lines.  Yoiunaus  having  added  a  $6  as  well  as  a  $4  line  to 
his  regular  $5  style  in  the  United  States.  This  tendancy 
means  not  only  more  profit  to  the  retailer  but  better  sais- 
faction  to  the  consumer,  and  is  accordingly  a  good  adver 
tisement    to   a    business. 


The  position  of  the  Panama  hat  for  the  coming  Sum- 
mer is  not  yet  definitely  settled.  That  ii  will  he  worn  is 
certain,  but  to  what  extent  no  one  can  tell.  From  last 
year's  observations  one  would  conclude  that  there  would 
he  little  demand  for  it  during  the  coming  Summer,  hut  its 
lightness  its  durability,  and  it  must  be  said,  its  cost, 
will  retain  for  it  some  of  its  old  time  popularity.  On  the 
streets  of  a  city  is  out  of  place,  and  last  Summer  saw 
this  opinion  plainly  expressed  in  the  few  that  were  worn. 
as  well  as  in  the  class  who  did  weal"  them,  hut  for  country 
wear  it  is  above  everything  else.  Splits  and  sennits  will 
sell  well,  with  a  probable  favoritism  shown  the  former. 
unless  the  price  is  prohibitive.  The  cost  of  split  straw 
has  advanced  very  rapidly  and  the  continuation  id'  the 
Japanese-Russian  war  will  further  effect  prices  for  next 
season,  as  much  of  the  split  straw  braid  conies  from  Japan. 

*  * 

There  is  a  new  hat  factory  proposed  for  Cornwall. 
Out.  The  town  has  closed  a  deal  with  several  Yankee 
eapitalitss  known  as  the  Walthausen  Hat  Manufacturing 
Co.  for  the  erection  of  a  factory  there  for  the  manufacture 
of  hats.  The  company  agrees  to  subscribe  +100.000  paid- 
up  stock,  build  and  equip  a  three-storey  brick  factory 
150  by  150  feet,  and  employ  at  least  150  hands,  with  a 
minimum  pay  roll  of  $100,000  per  annum.  In  considera- 
tion of  this  they  ask  for  a  free  site  and  a  bonus  of  $20,- 
000.      The  council  have  authorized  the  Mayor  and  clerk 

to  sijzn  the  agreement . 

*  * 

The  knit  glove  this  Winter  has  only  a  moderate  sale 
among  men.  Two  years  ago  this  glove  in  white  wool  had 
a  phenomenal  sale,  every  other  man  in  the  town  wearing 
them,  hut  the  demand  rather  dropped  oil'  and  this  Winter 
it  was  not  seen  on  many.  The  white  was  not  nearly  so 
popular  as  the  slate  or  dark  blue  grey.  Those  who  have 
worn  them,  declare  them  a  very  comfortable,  warm  cov- 
ering for  the  hands.  The  change  in  color  was  rather 
sensible,  as  the  white  became  very  unsightly  in  a  short 
time. 

The  glovers'  strike  at  Gloversville  and  Johnstown,  X.Y. 

is  still  on,  and  is  seriously  affecting  business  both  in  retail 
circles  and  in  and  around  the  central  towns.  It  has  con- 
tinued since  December  21st.  and  has  affected  only  the 
manufacturers  of  men's  and  women's  line  goods.  The 
unions  are  making  strong  fighl  to  control  the  situation, 
hut  are  discovering  that  a  more  determined  and  combined 
opposition  is  being  opposed  to  them,  than  they  expected. 
It  is  feared  that  the  entire  glove  trade  of  Fulton  County 
will  he  tied  up.  The  strike  concerns  the  International 
Table  Cutters'  Union,  a  "itild  confined  solely  to  liner  goods, 
and  was  caused  by  the  clause  in  the  agreement  of  the 
.Manufacturers'  Association  thai:  It  is  mutually  agreed 
between  the  (ilove  Manufacturers'  Association  and  the 
individual  cutters  that  there  will  be  no  discrimination 
as  between  union  and  non-union  labor,  and  that  the  prin- 
ciple of  the  '"open  shop"  shall  he  recognized  during  the 
term  of  Ibis  agreement.  Two  women's  unions  are  out 
in  svmnathet  ic  strike  . 
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CuX  &&#L  re 


Break  Away! 


For  years  you've  been  handling  chrome  tanned  cowhide 
mitts  and  gloves  as  your  high  grades.  You've  been  selling  splits 
and  sheepskins  and  any  old  thing  till  your  customers  know  the 
look  of  the  goods  and  the  values  as  well  as  you  do.  And  because 
of  that  your  prices  have  been  cut,  shaved  and  splintered  till  there 
is  no  more  profit  on  them  than  there  is  in  sugar. 

Query  !  Now.  why  don't  you  get  out  of  the  rut  and  handle 
something  real  good,  that  gives  satisfaction  to  your  customer-  and 
a  decent  profit  to  you  '.     Stock  up  for  next  Fall  with 


a 


PINTO"  SHELL  CORDOVAN. 


Made  and  sold  only,  by 

Hudson  Bay  Knitting  Co.t 

Montreal         <£         Winnipeg 
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CURRENT    STYLES    IN    NEW    YORR. 


A  FAIRLY  good  idea  can  be  obtained  a1  this 
time  of  the  styles  for  Spring.  There  is  noth- 
ing of  sufficient  novelty  to  make  il  stand  out 
distinctly  as  a  change,  but  of  course  there  are 
new  things  which  may  or  may  nol  be  worn  to 
any  extent.  When  a  man  is  determined  to  wear  pretty 
well  what  he  pleases,  it  doesn't  do  lor  the  style  makers 
to  suddenly  throw  at  ns  some  radical  change,  and  so  what 
newness  there  is,  is  simply  shaded  off  From  what  lias  been 
worn  last    \  ear  or  during   the  Winter. 

Shirtings  for  Spring. 

During   the  season  now  so  nearly   approaching,   one    of 

man's  chief  concerns  is  to  find  out  what  is  the  latest  in 
shirt  materials  and  designs,  and  what  will  be  worn  the 
most.  Shirts  for  the  Spring  season  are  already  being 
made  much  of  in  the  windows  of  i lie  furnishers  of  men, 
and  all  any  man  who  wishes  to  be  well  dressed  requires 
to    do,    to    become    acquained    with      the    most    acceptable 


novelties  or  styles,  is  to  take  a  walk  down  Fifth  avenue 
and  examine  the  windows  oi  the  "swell"  retailers  whose 
stores  he  wiil  pass.  This  method  of  keeping  familiar  with 
what  is  correct  in  wear  is  almost  infalliable  1o  a  New 
Yorker,  and  when  supplemented  by  a  short  talk  with  the 
proprietors  of  one  or  two,  he  can  depend  upon  the  infor- 
mation he  receives  as  being  given  with  a  full  knowledge 
of   whal    was  being  discussed. 

In  materials  tor  Spring  and  Summer  there  is  a  great 
choice,  including  oxford,  madras,  zephyr  and  flannel,  with 
the  firsl    two   the  general   favorites,   and   a   greater  assort 


ment  offered  in  Lheni  on  this  account  than  in  anj  of  the 
other  materials.  The  shapes  are  the  same  as  ever.  All 
kinds  arc  going  to  be  worn,  neglige,  stiff  front,  and  pleat- 
ed,  the  latter  style  showing   ii])  quite  strongly   in   the  new 

lines,  and  coming  in  all  sorts  of  designs  as  well  as  in 
plain  white.  The  pleats  are  in  all  widths  and  shapes, 
some  have  box  pleats  of  various  widths,  others  have 
single  pleats  a  quarter  to  an  inch  and  a  half  in  width. 
In  most  oi  these  the  width  of  the  plea'  suits  the  pattern 
in  such  a  way  that  even  effects  appear  on  each  pleat.  In 
some  a  couple  of  materials  have  been  combined  to  give 
odd  effects,  the  one  being  attached  to  the  edge  of  the 
pleat.  Plain  black  and  while  are  the  principal  colors 
used   in   this  way   to  edge  another  color  or  pattern. 

There  is  no  decided  prominence  given  one  si  vie  of  pat- 
tern over  another,  save  that  grays,  gun  metals  and  tans 
are  extensively  used.  Irregular,  slender,  broken  lines  on 
a  white  background,  arc  perhaps  shown  the  most,  often 
with  another  pattern  and  color  over  this.  In  the  illustra- 
tion is  shown  a  cluster  id'  designs  that  represent  fairly 
well  the  popular  filings.  Among  these  there  arc  two 
greys,  with  workings  in  grey  and  black,  a  blue  and  white, 
a  white  and  red,  a  lavender  and  a  tan.  From  this  can  be 
gathered  that  brighter  colors  will  be  worn  by  many  this 
year       than       appeared       last      season.  The      tendancy 

is  towards  colors  in  everything,  probably  a  natural  re- 
action from   the   tones  and   shades  of  last    year. 

The  Fold  Cuff. 

Rather  a  novelty  as  a  feature  of  men's  wear  is  the 
Fold  cuff,  being  simply  a  fold  collar  worn  on  the  wrist,  or 
lather  the  mid  principle  adapted  to  the  shirt  sleeve. 
There  is  nothing  in  its  favor,  save  perhaps  on  a  flannel 
shirt  where  it  provides  the  extra  stiffness  or  substances 
so  necessarj  to  the  holding  of  a  coatsleeve  in  shape.  It 
is  new,  and  as  a  novelty  has  acquired  a  certain  following 
thai  may  or  may  not  be  constant  for  more  than  a  few 
months.  It  certainly  has  grown  in  favor,  however,  since 
it  first  came  out.  It  is  essentially  a  wealthy  gentleman 
of  leisure's  cuff,  for  it  becomes  soiled  long  before  the  rest 
of  the  shirt,  but  being  attached  means  a  change  of  shirt 
at  least  every  day.  It's  proper  place  (if  it  has  any)  is  on 
the  neglige  shirt,  and  no  where  else,  but  a  few  men  have 
dared  to  have  it  made  on  their  dress  shirts.  This  is  too 
foolish  a  custom  to  attain  to  any  popularity  as  it  holds 
the  sleeve  mure  or  less  awkwardly  and  the  idea  in  even- 
ing dress  is  lo  have  everything  smooth,  simple  and  plain, 
the  attached  single  cuff  being  used  solely  for  this  pur- 
pose. 

The  Fancy  Waistcoat. 

Every  men's  furnisher  is  giving  a  prominent  location 
in  his  window  to  fancy  waistcoats,  in  the  firm  belief  that 
this  year's  sales  will  even  exceed  those  of  last  year.  That 
they  wiil  be  exl  remedy  popular  cannot  be  denied  by  any- 
one. Everyone  wore,  them  last  year,  and  fancy  goods  of 
some  kind  have  been  worn  by  the  majority  of  men  all 
through  the  Winter  Almost  all  of  them  have  collars, 
whether  the  cut  is  single  or  double  breasted.  The  single 
breasted  style  will  be  far  more  seen  than  the  heavier, 
"flashier"  looking  double  breasted  variety,  but  a  few  of 
the  latter  are  shown.  Browns,  greys,  gun  metals  and  all 
combinations  of  black  and  white  are  the  favorite  colors, 
with  patterns  more  in  striped  effects,  although  there  are 
quite  a  number  of  spot  designs. 
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Neckwear 

Every  silKmaKer  of  repute  contribute  tHeir  choicest  creations. 

We  labor   for   weeKs  in   tKe    foreign    marKets    examining    vast 
collections  of  silKs. 

Comparing 

Judging  and 

Selecting 

Oli-dL    Returned    «»« •»  tgf,V 

^^   ^^uRNEDMAh  i  m  y 

RFTURNED  f 


TKe    furnisKer    who   puts    in    a    good   assortment    is    bound    to 
maKe  money. 

No   otHer  collection   of  NecKwear  in  tHis  country  can  compare 
witH  ours  for  tKe  latest  designs  in  fabrics  and  shapes. 

TOOftE   BROS.,   Limited, 

MONTREAL. 
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(Linen-Mesh) 


Is  quite  generally  recognized  by  people  of  discrimination  as 
the  very  highest  standard  of  excellence  thus  far  attained  in 
Underwear   making. 

Now  is  the  time  to  place  orders  for  Spring  and  Summer 
Weights. 

For  Booklet,  Terms  and  Fi'rther  Information, 


Address 


The  Deimel  Linen-Mesh  Co. 

(ORIGINATORS  OF  "  LINEN-MESH"). 

2202  St.  Catherine  St.,  Montreal,  Canada. 


The  mark  that's 

always  on  the  genuine. 

Look  for  it. 


LONDON,     E.  C,     ENG., 
IO- 11-12   Bread   St. 


19  CARS 


^VVlii^  .Im  vist  ion*; 


July  1s-1  f  903. 


S. 5. TRURO. 


STOBART  SONS  &  CO., 

Limite.1, 
Distributors  for 

Manitoba  and  North -West. 


C.  O.  DOUGLAS, 


Sole  Agent. 


Over  200,000  garments  consisting  of  Fall  orders  addressed  to  nearly  500  of  the  leading  merchants  of  the  North-West. 
LOOK  INTO  IT.     You  will  find  STANDFIELD'S  all  it  is  cracked  up  to  be.     Our  travellers  are  on  their  way  to  you. 

Truro  Knitting  Mills  Co.,  Limited,        Truro,  Nova  Scotia 
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AS  SEEN   ON    LONDON   STREETS. 


IT  is  quite  probable  thai  Canadian  and  Yankee  pap 
its  have  clutched  a1  the  articles  which  have  .i|> 
peared  in  a  few  "f  our  dailies,  weeklies  and  month 
lies,  mi  the  decadence  "i  the  popularit)  ol  the  silk 
hat.  l  have  seen  It  mentioned  in  a  few  ol  them, 
and  u  is  ccii. mi  that  such  information  is  a  lid-bit  to  the 
average  dailj  thai  gets  an  idea  and  publishes  an  enlarge- 
ment ui  it,  thai  is  the  production  "i  a  reporter's  dreams 
One  ui  our  papers  Brs1  drew  attention  to  whal  i!  conn" 
ileinly  asserted  was  .1  serious  (ailing  <>IT  both  in  manu- 
facture and  sale,  and  it  was  uol  long  before  everj  othei 
journal  in  the  country  had  added  a  few  details  discover- 
ed in  the  seculsion  of  the  editorial  rooms,  that  show  verj 
clearl]  thai  in  a  verj  few  months  the  silk  hal  would  be 
a  novel t j   with  a  place  only    in  the  British   Museum. 

Ii  is  difflcuH  in  ascertain  jusl  where  the  idea  originat- 
ed, or  what  was  considered  sufficient  cause  For  the 
lengthj    articles     on   the  subject.     M    may   have  had   its 

origin    in    such    a    trivial   event    as    the   statement    ol    .1    li.it 

ter  in  a  judge  in  a  bankruptcy     case,   thai   he  was  now 

selling  only    one  silk  hat    where  he  had   formerly  sold  three 
\t    any    rate    when     this     appeared     111    the   papers,    a    city 

daily  hustled  oul  a  reporter  tu  find  out  the  worsl  that 
could  be  said  ol  ii  The  result  ol  this  sally  For  news 
proved  rather  the  opposite  to  what  was  expected,  how- 
ever, .is  hatters  one  and  all  said  that  the  silk  hat  was 
meeting  with  ever  increasing  demand.  They  did  nut  deny 
that  the  last  two  years  had  witnessed  some  decline  in 
the  sales,  hut  tins  was  readily  accounted  fur  by  the  tact 
that  these  two  seasons  had  been  si)  unusually  wet  that 
the  average  man,  rather  than  risk  the  ruining  of  an  ex- 
pensive "silk,"  preferred  to  alter  his  habit,  and  appeal 
in  an  old  bowlei  Or  alpine  A  talk  with  the  men  who 
have  worn  "the  tnpper"  will  bring  one  to  the  conclusion 
that  it  has  Inst  none  ol  its  popularity.  It  is  certain  that 
scry  many  arc  wearing  it  now  who  did  not  two  or  three 
years  ago  Why,  even  the  working  man,  who  makes  more 
than  enough  to  keep  his  Family  well  led  and  clothed,  dons 
the  silk  hal  mi  special  occasions. 

Manufacturers,  at  least,  do  not  appear  very  despond- 
ilit  over  the  situation,  but  ate,  as  cheerfully  as  ever, 
showing    then     new    shapes    for    1904.      There    is    evident     111 

these  a  less  bell  shape  1  hau  was  usual  lasl  year.  A  few 
are  retaining  the  shapes  01  1903  with  very  little  altera 
tion  Inn  seme  m  the  larger  manufacturers  are  making 
the  crown  much  straighter,  and  this  shape  is  almosl  cer- 
tain, from  present  indications,  in  meel  with  a  large 
measure  of  success 

Another  Newspaper  Scare. 

That  colored  evening  dress  excitement,  which  1  men- 
tioned 111  this  letter  last  month,  has  progressed  no  fur- 
ther, hut  no  niie  knows  what  the  next  two  years  will 
bring  forth.  I  have  by  me  now  a  sample  ol  goods  which. 
although   not    in   the  colored   clothes  line,   is  nevertheless  a 

departure  from  the  orthodox  black  that  has  heen  arbi- 
trary lor  our  dress  suit  material  It  is  a  urey  cloth  ol 
undoubted  pleasing  appearance  in  a  frock  suit,  hut  to  my 


miml   rathei    mil   ol   place     1   am  oldfasl icd)  in  .1  dre 

sun       Ii    is    acknowledged,  however,  by    the  tailoi     from 

w  hom   I  procured  1 1     that   in-  ha  1  made  \ ei  v    i>  - 

it       \  lew   well  known  men  have  been  seen  in  it,  and  tin 

has    caused    the      demand.      small    as    11     is,    which    1.    being 

he ml  by   We  1   Kiel  tailoi  -      Vs  usual,  however,  the 

papers   ha  \  c   made   much   ol    it.    and    a    le  '  linn 

iv   com  inced   it   is  the  proper  thing 

Suitings  and  Suits 
The     material    used    in    the    lounge   coal     is    taking    on     a 

brightness  and  vividness  iii  color  that  distinguishe  i! 
sharplv     From     what    was    worn    last    Spun-        Coloi 

playing  a  verj  prominenl  part,  and  colors  thai  an-  reallj 
a  trifle  t<>"  conspicuous  in  he  the  besl  of  taste  Cer- 
tainly a  man  is  not  forced  in  huv  what  shocks  his 
hut  if  there  is  a  strong  leaning  to  .>  certain  style  or  col 
oring  that  would  be  considered  imperfecl  taste,  there  will 
he  noticeable  a  dighl  tendencj  on  his  part  to  yield  to 
1  he  popular 

One    of    the    effects    ol    these    new     materials    is    the    cm- 
thai     will    have      In     he    exercised    hv     the   carefully    dre     I   I 

man  that  his  fancy  waistcoat,  Ins  cravat,  ins  hoisery,  do 
not  combine  to  make  a  circus  postei  In  all  these  there 
is  a   greal     demand    for     colors,  save  111  the  waistcoat: 

which     appears     In    he    suffering    a     little    from     the    11.1H11.1l 

hesitation  >>i  a  man  in  risk  a  p'ash  ol  colors  oi  an  over- 
dose.    They  are  still  worn  in- greal   numbers,  hut   the  new 

SUitingS   are    less   seen    with    them    than    the   old    styles 

The  new  waistcoat   fur  evening  wear  illustrated  in  the 

hist     Dry    Goods    Review    has    COme   over    here,    as    fai 
can  learn.  From  the  United  States.     I  have  seen  it,  hut   it 
i"    Inn  new    in  cnmmciit    much  upon  as   in  how    it    will  take. 
There   are    several    cuts    in    the    lounge   '     seen   on    the 

streets  and  shown  h>  the  tailors.  The  Favorite  style  ha: 
round  corners,  and  is  oi  good  length  Some  have  long 
mils,  hut  more  have  a  shorter  roll  in  admit  111  buttoning 
closer  in  the  throat.  Then  are  seen  a  greal  number  ol 
double  breasted  cuts  shortei  in  length  and  having  a  deep 
<•■ll.it  ami  lapel  Some  square  cornered  coats  are  made 
single  breasted  and  with  a  yoke,  hut  it  1-  doubtful  if 
there  will  he  more  than  a  slight  sale  For  these  The  yoke 
has   come   into   the   Chesterfield   overcoat,   hut    here,    ion 

will  meet  with  small  success  Ii  has  a  whole  piece  bac'», 
and   a    short    yoke        The   coat    drops    hi,:    below    the   knee 

and  is  made  with  .1  velvet  collar,  and  ol  fairlv  light  ma- 
terial. 

Colors  in  Cravats. 

Craval    material    simw  s   decidedly    more  coloring    than 
usual,  and  as   this  coloring    extends     into  almost    even 
1  hing,  it  is  likciv    to  he  1 .11  lieu  to  extes        Om 
tun-  aboul   it   is  thai    the  lie  is  nol    rffrge,  but    tied  in    a 
knot,    thai    does     u<  1 1  show    too   much     of     the    material 
Spitalfield  is  the  favorite  material,    in    the    cravats    with 
broad   ends    especially       Hose  are    following   the    stj 
even  ihe  kind  worn  with  evening  clothes  often  havin) 
pal  tern   111  colors 
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STYLES   AT 
HOME    AND 
ABROAD. 

A  CLOSER  examination  of  the  materials  for 
Spring  reveal  with  distinctness  the  fact  that 
greater  taste  than  ever  has  been  shown  both 
by  manufacturer  and  buyer.  Dozens  of  the 
neatest  designs  that  have  ever  been  offered, 
and  excelling  by  far  the  average  of  oilier  years,  are  being 
shown  by  the  wholesale  trade  with  a  just  pride  in  what 
has  been  selected  to  please  their  customers.  Cheviot  or 
mill-finished  worsteds  and  tweeds  hold  first  place,  with 
the  former  showing  the  newest  effects  and  the  latter  sell- 
ing the  most  freely.  In  reality  there  is  no  definite  line 
of  distinction  between  these  two  fabrics,  the  one  grading 
off  into  the  other,  the  mixture  of  yarns  being  most  gen- 
eral, and  either  name  being  applicable.  There  is  by  no 
means  the  difference,  and  fine  line  drawn,  between  these 
materials,  that  is  supposed  to  exist  by  the  average  man 
Not  only  do  tailors  run  the  two  cloths  in  together,  being 
well  aware  of  the  similarity,  but  customers  are  often 
shown  for  tweed  what  has  really  more  worsted  yarn  in 
it,  and  vice  versa.  The  term  cheviot-finished  is  also  uu- 
gramatical,  as  it  represents  a  different  finish  in  Scotland 
to  what  is  generally  accepted,  the  former  being  quite 
rough,  and  the  latter  very  smooth'  and  neat  appearing. 


Dark  colors  are  leading  by  a  long  way,  fully  four-fifths 
of  the  stocks  carried  consisting  of  a  black  ground  with 
almost  invisible  pattern  in  colors.  A  favorite  design  is 
a  vari-colored  "pepper-and-salt"  effect  that  has  no  ap 
parent  regularity.  Some  show  quite  pronounced  stripes 
of  white  or  black.  But-  the  bulk  of  the  goods  have  two 
patterns,  one  a  neatly  distinct  dot  of  minute  proportions 
and  thickly  scattered,  and  over  this  a  colored  stripe  or 
check  almost  invisible,  but  giving  life  to  the  general 
effect.  There  is  a  noticeable  lack  of  greys  in  stocks, 
which  denotes  a  radical  change  from  a  couple  of  years 
ago,  when  this  more  serviceable  but  less  dressy  shade  was 
much  worn.  The  colors  used,  when  any  are  worked  in, 
are  mostly  reds  and  yellows  in  the  dots,  and  red,  green, 
and  dark  blue  in  the  lines  or  checks. 


Fancy  worsted  trouserings  have  been  improved  fully  as 
much  as  the  suitings.  In  addition  to  what  might  be 
called  the  staple  trouserings  there  is  this  year  a  very 
special  style  lor  wear  witb  the  frock  coat,  that  for  ap- 
pearance excells  any  that  has  appeared  before.  There  is 
really  not  a  great  deal  of  variety  in  this  class  of  goods, 
the  difference  being  only  a  matter  of  small  detail,  that 
gives  some  choice,  but  maintains  a  high  degree  of  excel- 
lence for  all.  This  special  afternoon  dress  trousering  has 
a  dark  ground  with  threads  of  light  color  running  down 
I  he  cloth  all  distances  apart.  In  fact  this  is  almost  the 
only  variety  ottered.  These  threads  come  from  a  quarter 
of  an  inch  to  an  inch  apart.  Between  them  sometimes 
appear  wider  but  very  indistinct  stripes  of  light  color. 
These  materials  will  be  the  proper  thing  for  day  dress, 
and  are  fully  deserving  of  this  position.  As  in  suitings, 
the  general  effect  is  darker  and  much  neater.  The  thread 
while  very  narrow  is  quite  distinct,  giving  a  character 
to  the  made  up  trousers. 


A  feature  of  the  Spring  trade  is  the  tendency  shown 
to  be  developing  of  importing  special  suit  lengths  of  a 
material  that  is  distinctive  and  uncommon.  This  is  of 
course  only  for  the  very  best  trade,  the  material  being  of 
the  highest  quality,  and  the  price  corresponding.  Retail 
importers  have  long  done  this  to  a  limited  extent,  but  it 
is  comparatively  new  for  the;  wholesale  houses,  and  shows 
a  desire  on  their  part  to  elevate  the  tone  of  their  busi- 
ness, and  to  cater  to  the  highest  class  of  trade  as  well  as 
lo  I  lie  cheaper.  A  man  who  purchases  one  of  these  suit 
lengths  is'  morally  certain  that  he  will  have  something 
none  of  his  friends  will  appear  in,  and  can  experience  a 
satisfactory  feeling  of- exclusivencss.  Some  of  these  suit 
lengths  examined  were  of  a  herringbone  weave  with  or 
without  a  plentiful  over-sprinkling  of  the  finest  dots  of 
ligln  color.  The  general  shade  was  quite  blue,  and  very 
odd.  The  widths  of  the  herringbone  stripes  varied  from 
a  quarter  to  half  an  inch.  The  material  was  exception- 
ally good,  and  the  weave  and  finish  very  smooth  and 
even.  There  will  undoubtedly  be  only  a  small  demand  for 
these,  as  Canadian  trade  does  not  as  ye1  eagerly  grasp 
at    novelties. 

There  promises  to  be  quite  a  remodeling  of  Spring 
fashions  in  overcoats  and  overcoatings.  Last  Spring  the 
Chesterfield  was  in  the  front,  with  the  covert  or  short 
box  overcoat  considerably  in  evidence.  The  styles  for 
this  Spring  point  strongly  to  almost  a  monopoly  for  the 
covert  made  of  covert  cloth.  All  the  wholesale  houses 
are  well  prepared  for  a  brisk  run  in  this  material,  and 
confidently  .expect  its  sales  to  far  exceed  all  others.  This 
light  material  does  not  make  up  quits  as  "dressy"  as  the 
darker  tones,  but  a  reaction  is  due,  and  will  no  doubt 
take  place.  The  shades  run  from  a  fairly  dark  gray-green 
to  a  very  light  fawn.  It  will  be  a  Spring  of  styles  in 
close  imitation  of  the  whip  cords  of  ten  years  ago,  a  ma- 
terial that  has  outworn  any  on  the  market,  and  was 
practically  wear-proof.  Although  coverts  will  be  "the 
thing,"  there  will  be  many  men  who  will  cling  to  a  short 
Chesterfield  made  of  a  fancy  worsted  in  light  or  dark 
tones.  This  coat  is  never  out  of  style,  and  men  with  con- 
servative tastes  can  cling  to  it  in  Spring  or  Winter 
lengths,  and  feel  sure  that  they  are  correctly  dressed. 
The  short  coat  has,  of  course,  no  silk  facing  and  has 
small  horizontal  pockets.  The  stitching  has  usually  been 
quite  heavy  and  wide  to  make  some  difference  between 
the  overcoat  and  the  undercoat,  and  it  is  quite  likely  this 
stvle  will  continue. 

There  is  just  as  strong  faith  in  the  fancy  vest  situa- 
tion as  ever,  nothing  having  transpired  to  change  the 
minds  of  wholesalers  or  retailers.  More  windows  are 
showing  them  as  the  weeks  go  by,  and  although  little 
really  novel  has  been  produced  for  the  past  month,  there 
is  sufficient  variety  in  the  stock  already  shown  to  main- 
tain the  interest.  It  was  predicted  by  many  last  year 
that  the  fancy  vest  had  seen  its  largest  season,  and 
events  towards  the  end  of  the  Summer  rather  supported 
their  prophecy,  but  so  steady  has  been  the  demand  for  it 
through  the  Fall  and  Winter,  and  so  prominent  a  position 
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will  find  our  stock  ol 

WOOLENS 
TRIMMINGS 


ully  suitable  for  his  requirements.    See  our 
SAMPLES  and  be  convinced. 

OUR  TRAVELLERS  will  be  out  with 
FULL  LINE  OK  FALL  SAMP]  ES  about 
the  first  week  In  MAR<  'II. 

Onr  Spring  1904  lines  include 
some  choice  selections  of 

TWEEDS,  SEROES,  SUITINGS, 
OVERCOATINGS,  ETC.,  CAN- 
VASES, ITALIANS,  ASSORT- 
ED SILKS,  HAIR  CLOTHS, 
SLEEVE  LININGS,  HOLLAND  POCKET- 
INGS,    ETC. 

Pre*    Samples    on     application. 

A.  McDougall  &  Co., 

s.>ie  prapiietora ol  the 
celebrated  •■TYKE" 
and  "BLENHEIM" 
Serges,  also  of  salts 
"YOTSriAN"  Serges. 
the  liest  goo.ls  in  the 
trade.  Send  for  sam 
pies  of  thein. 


196  McGHI  Street, 


MONTREAL 


J 


JOHN  FISHER 

SON  &  CO'Y, 

WOOLLENS 


AND 

Tailors'  Trimmings 

▼▼▼▼▼▼▼▼ 

WAREHOUSES  : 

Victoria  Square,  flontreal, 

and 

Dalhousie  Street,  Quebec. 
♦♦♦♦ 

SAMPLE   ROOM  :     160  Bay  St.,  TORONTO. 


HOUSEKEEPING   LINENS 


For  Spring  1904 


We  have  now  on  hand  a  large  assortment  of 


ssrs.  [as.  &  Thos.  Alexander's 

a 


MANUFACTURES  AT   LOW   PRICES. 


Place  your  orders  early.     These  goods  cannot  be  repeated  at  present  prices. 


GREENSillELDS  LIMITED 

MONTREAL,    WINNIPEG   and   VANCOUVER,  B.C. 
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has  it  taken   for  dress  wear,   that  everyone  fully  expects 

an  unprecedented   sale     during   the  coming  months.     The 

best    style   has  a  collar,    the   colors  are  mostly   light,    and 

the  weaves  are  of  a  coarse  nature. 

*        * 

The  movemenl  in  clothes  [or  Spring  trade  has  been 
rather  slow  on  account  of  the  dullness  in  retail  circles 
since  the  New  Year.  The  stale  of  the  roads  and  weather 
has  prevented  any  tree  travelling  in  the  country,  and  the 
retailers  business  has  suffered.  The  result  is  thai  lie  is 
backward  in  buying  new  goods  of  any  kind  for  Spring  de- 
livery. Confidence  is  felt  in  wholesale  circles,  however, 
ihat  when  the  trade  does  open  up  I  here  will  be  a  volume 
that  will  atone  for  the  disappointing  sales  of  the  past 
few    months. 


T 


LATE  WINTER  SALES. 
•;   months    of     January,     February    and   March  are 

among  the  slowest  in  the  tailors'  business.  With 
the  cold  weather  still  on,  and  Spring  only  coming  in 
sight,  there  is  a  general  waiting  of  the  public  for  more 
open  weather  before  purchasing  the  garments  which  they 
will  wear  during  the  bright  Spring  and  Summer  months. 
This  means  that  the  tailor  has  so  little  work  on  hand, 
as  a  rule,  thai  he  cannot  keep  his  hands  busy,  and  must 
either  retain  them  al  a  straight  loss,  or  let  them  go  anil 
inn  the  risk  of  being  unable  to  get  workmen  when  the 
rush  season  comes  on  during  April  and  May.  Very  few 
merchant  tailors  will  allow  their  hands  to  leave,  as  a 
single  experience  of  being  short  of  hands  during  the 
Spring  season  is  sufficient  to  make  them  desirous  of  avoid- 
ing a  repetition  at  any  cost.  The  change  of  hands,  too, 
is  more  or  less  of  an  experiment,  and  customers  are  apt 
lo   notice  very  quickly  an   irregularity   in   the  work  done. 

To  retain  his  workmen,  and  yet  not  be  at  a  total  loss 
for  their  wages  during  the  dull  months,  the  tailor  of  the 
city  or  large  town  usually  keeps  his  business  going  by  of- 
fering special  inducements  to  buyers.  A  $25  suit  sold  for 
$18  lo  $2(1  is  no  loss,  and  answers  the  purpose.  Of 
course  a  limited  number  only  are  on  sale,  just  enough  to 
keep  the  workmen  occupied.  Even  though  little  money  is 
made  out  of  each  suit,  it  is  an  excellent  way  of  disposing 
of  last  year's  stock.  Some  offer  bargains  only  in  trous- 
ers, knowing  that  it  will  not  interfere  with  their  Spring 
suit    sales. 

Ready-made  clothing,  overcoats  and  suits  must  also 
be  disposed  of  before  their  value  depreciates  too  much. 
Preventing  a  loss  is  the  same  as  making  a  profit.  Every 
day  nearer  lhat  Spring  conies  means  a  loss  on  the  old 
stock,  for  it  seldom  pays  to  mix  much  old  with  the  new 
lines.  In  fact  these  lines  should  have  been  almost  clear- 
ed out   before  March. 

SHODDY  IN  WOOLLENS. 

A  WRITER  to  the  Daily  Telegraph,  St.  John,  N.  B., 
in  discussing  the  woollen  situation,  quotes  from 
the  report  of  the  National  Sheep  Breeders'  Associ- 
ation of  Great   Britain,  as  follows  : 

"It  is  estimated  that  in  1900,  the  United  States  used 
7  1,111111,(111(1  pounds  of  shoddy,  displacing  220,000,000 
pounds  of  wool,  or  equal  to  72  per  cent,  of  all  the  wool 
in  the  country  that   year. 

"In  what  is  known  as  the  heavy  woollen  district  of 
Yorkshire,  there  are  according  to  a  wool  expert,  dozens 
of  manufacturers  who  never  buy  a  single  bale  of  raw 
wool,  and  yet  are  known  as  influential  manufacturers  of 
woollen   goods." 

According  to  the  National  Live  Slock  Association  of 
ihe    1  ni t I'd   Stales  :     "The  hesl    shoddy    is   made  from    the 


remnants  from  tailor  shops  and  the  contents  of  rag  bags; 
the  worst,  which  constitutes  the  greater  part  used  in  the 
United  States,  comes  from .  rags  imported  from  Europe 
which    are   very    undesirable    in    character." 

In  Ihe  course  of  his  article  the  writer  states  that  a 
man  cannot  gel  a  piece  of  cloth  made  of  Canadian  wool 
in  some  tailor  shops  to-day,  and  as  a  proof  says  lhat  he 
tried  to  get  some  Canadian  cloth  at  a  leading  shop  in  his 
city  but  could  not  and  had  to  send  lo  the  mill  for  it.  In 
answer  to  this  Manchester,  Robertson,  Allison,  Limited, 
of  St.  John,  assert  that  they  do  not  think  there  is  a 
dealer  handling  woollens  in  St.  John  who  does  not  keep 
ihe  best  of  the  Canadian  productions  together  with  their 
imported  lines.  They  themselves  deal  largely  in  Cana- 
dian cloths,  and  therefore  sending  lo  ihe  mills  was  un- 
necessa ry. 

NEWSPAPER  REPORTS  DENIED. 

ON  account  of  Ihe  frequent  newspaper  reports  that  the 
garment  workers  of  Montreal  were  being  ill  used  and 
forced  to  work  on  Sunday,  the  following  letter  to 
the  Montreal  Gazette  will  be  of  interest  as  effectually 
dispelling  the  impression  that  was  gaining  ground  : 

I  have  read  a  number  of  articles  in  your  valuable  pap- 
er during  Ihe  course  of  Ihe  last  few  weeks  purporting  to 
convey  the  idea  that  the  Jewish  garment  workers  of  Mon- 
treal are  discontented  because  of  ihe  oppression  and  per- 
secution which  they  are  compelled  to  undergo.  I  beg, 
therefore,  thai  you  will  have  Ihe  kindness  to  publish  the 
following  resolution  passed  at  a  meeting  of  the  Garment 
Workers'  Assembly,  2377  Knights  of  Labor,  on  the  25th 
instant  : 

"Whereas,  articles  have  appeared  in  the  local  press 
purporting  to  convey  to  the  public  lhat  the  garment 
workers  of  Montreal  are  being  exploited  and  oppressed, 
and  that  they  are  being  underpaid  and  compelled  to  work 
seven  days  a  week,  in  shops  thai  are  unsanitary  and  dan- 
gerous  lo  health;  and 

"Whereas,  on  January  17th  last  a  public  meeting  was 
held  in  the  Palace  Theatre,  Montreal,  under  the  auspices 
id'  the  Operators'  and  Basters'  Union,  at  which  it  was 
stated  lhat  the  Jewish  garment  workers  were  compelled 
to  desecrate  the  Sabbath  because  of  the  adverse  condi- 
tions under  which  they  were  being  employed;  and 

"Whereas,  such  statements  are  entirely  untrue  and 
contrary  to  the  present  state  of  affairs  existing  among 
the  garment    workers  in  Montreal  , 

"Be  it  resolved,  that  this  meeting  protests  mo'sl  em- 
phatically against  the  statement  published  by  the  local 
press  regarding  the  conditions  under  which  the  garment 
workers  of  Montreal  are  being  employed,  as  well  as 
against  the  statements  made  at  the  public  meeting  of  the 
Operators'  and  Basters'  Union  held  on  the  171b  instant, 
that  the  members  of  ihe  Garment  Workers'  Assembly,  No. 
2377,  K.  of  I..,  hereby  record  that  they  are  entirely  sat- 
islied  and  contented  with  the  conditions  under  which  thej 
are  working  al  present,  and  they  desire  no  change  from 
their  present  week's  work  of  5|  days  with  a  Saturday 
Sabbath  (which  they  as  .Jews  are  permitted  to  observe); 
thai  they  will  most  emphatically  oppose  with  all  Ihe 
power  al  their  command,  any  change  from  the  pre .  eni 
Saturday  Sabbath  to  a  Sunday  Sabbath,  which  they  as 
.lews  cannot  observe;  that,  moreover,  they  are  prefect ly 
contented  with  the  sanitary  condition  of  the  shops  and 
warehoures  in  which  they  are  working  as  well  as  with  'he 
courteous  and  humane  treatment  and  consideration  they 
are  receiving  at  ihe  hands  of  the  clothing  manufacturers 
i  :   Montreal; 


:u 


MuroK.  1904 


HEN'S  FVRNISHEH 


Dry  ( ......i. 

Revl»w 


"Thai  copies  ol  this    resolution    be  ien1   to  the 
papers,   i"    Uderman   Laporte,  and   the  other  public  men 
who  attended  the  meeting  ol   the   l T i 1 1  Instad  , 

"Trusting  you     will   be  kind  enought    to  publish    this 
letter,    and    thanking  you  In  anticipation  foi    your  cour- 

te  iy 

"SECRET  \\i\    G  \i:  HI  AT   WO R RHUS' 

ASSEMBLE  ,    2377,    K     OP    I. 


A  CUSTOMS  SEIZURE. 
rPHE  customs'  officers  in  Winnipeg  bave  seized  a  large 
quantity  ol  cloth,  clothing,  etc  ,  which  is  being  beld 
until  a  decision  has  been  given  i>>  the  customs'  au 
lliorities  The  grounds  upon  winch  the  seizure  was  made 
w.is  .1  suspicion  thai  importations  were  being  under- 
valued. The  goods  in  question  came  to  Winnipeg  from 
l  ngland  addressed  lo  a  man  who  had  formerlj  lived  in 
Glasgow,  tun  who  is  al  preseul  doing  business  in  Mani- 
toba Ills  present  premises  arc  on  Barrington  street,  and 
u  was  here  ilu'  seizure  was  made.  Travellers  arc  main 
Mined  for  the  firm  all  through  Manitoba,  and  il  was 
through  the  offei  ol  one  ol  these  travellers  of  a  fur  coal 
lo  a  number  of  simps  thai  suspicions  were  aroused.  A 
business  has  been  dime  during  the  past  few  months 
by    the  firm. 

MONTREAL  TAILORS  DON'T  COMPLAIN. 

A  TORONTO  paper  recently   gave  prominence  to  an  al- 
leged grievance  ol  Montreal  merchant  tailors  to  the 

efiecl  that  they  were  losing  a  good  deal  of  trade  to 
English  concerns  whose  representatives  visit  the  Canadian 
market  and  take  orders  for  clothing,  and  thai  Montreal 
citizens  of  wealth  did  not  patronize  them  to  the  same  ex 

tent  that  they  should.  In  an  interview  on  the  subject  a 
leading  Toronto  tailor  said  mat  tins  competition  was 
hardly  fell  at  all  in  that  City,  the  only  persons  who  or- 
dered goods  from  London  firms  being  those  who  could  nev- 

ei  he  persuaded  that  "right"  goods  could  he  go1  m  Can- 
ada. The  tailor  tint  her  stated  that  he  did  not  under- 
stand lu»\v  Montreal  tailors  could  suffer  from  English  com- 
petition when  they   in  his  city  did   not. 

\s  a  mailer  id'  tact,  however,  the  leading  merchant 
tailors  in  Montreal  are  not  complaining  of  such  competi- 
tion at  all,  though  they  admit  it  is  true  that  much  more 
trade  goes  to  England  from  their  city  than  from  Toronto. 
The  reason  toi  this  thev  give  in  a  few  words,  namely, 
that,  speaking  generally,  Montreal  follows  English  stvles 
in  men's  clothing  while  Toronto  follows  American  stvles 
The  tailoring  trade  in  the  two  cities  differs  in  various 
characteristics.  Tlie  representative  of  an  English  house, 
who  has  had  some  years'  experience  m  the  Canadian  trade, 
s..vs  thai  the  greal  majority  o1  journeymen  tailors  who 
come  here  inun  the  Old  Country,  of  whom  there  is  a 
lar^e  number,  pass  Montreal  and  go  to  Toronto  or  other 
Western  cities.  They  are  paid  higher  and  can  live  cheap- 
er. Among  others  are  many  Swedes,  who  are  considered 
the  besl  sewers  m  the  world  However,  lie  does  not  con 
sider  that  Toronto  journeymen  tailors  as  a  class  are 
ahead  of  their  Montreal  brethren  in  the  sartorial  arl 
They  have  a  high  (lass  of  workmen  in  the  besl  Montreal 
tailoring  establishments,  hut  with  so  manj  Englishmen 
living  in  Montreal  there  is  some  trade  goes  to  the  Old 
Country  Many  of  those  who  come  to  Canada  do  not 
break  their  connection  with  their  London  tailors  (who 
have    then     measurement  s  |    and    merely    order    from    them 

when  purchasing  clothes. 

One  of  Montreal's  most  fashionable  merchant  tailors 
said  to  the  Drv  Goods  Review  that  there  were  fewer 
first-class    tailoring  establishments    in    Montreal    than     in 
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Toronto,  foi  w ha'  rea  "i,  he  i  ould  not  ay  \\..  •  ol  the 
Toronto  trade,     he  continued,     i    in  the   American  ttylea 

w  Inch    We    do    liol     tOUCh    a  I    all  Vll   OU1  61       I  <  (|  n  M  < 

the    latest    London    fashions,    and    naluiall;.     Engli    h    i 

who  have  agents  here  pul   up  a     lr  npetition  here 

than  in  Toronto      Still,   I  cannot    lay    lhat    we  objei 

It     is     not     because       we    i|n     nul      make     I  he     valine!' 

reel  lv    oi  ictorily    as  I 

these  people   will   buy    theii   clothing  in   London   win 
:hev  may   be  living      01  t  oui  se  it  sec  ,,  man 

who  makes  his  money    here    si id   In-  unwilling  to 

it    here    when    he   can    gel    pel  fed     Id  v  ice. 

"Hl"    il    is   the  same-  all  ovei       Wealthy   New    Yorki 
co'»e  here  to  - <--t   woollen  suits      We  frequently  receive  01 
1,crs  trom  youngei    membci  .  ol    the   \  auderbill   and  othei 

•' '    in  \eu   \  oik,  and  the-  othei  day   when  \h    .1 

Pierponl  Morgan  wa  in  Montreal  he-  ordered  a  mil  of 
clothes  from  us  They  can  gel  English  cloth  1  0  much 
'  beapei  here  than  there  The  duty  in  the  l  nited  Stales 
ls  65  per  cent  and  me.  per  lb  .  while  here  il  1  only 
23  '  :i  per  cent".  They  wen  the  suits  when  returnin) 
the  sutes      They   gel   these  suits  here  in    ipite  ol  th< 

Lha<    s"ni1 he   world'  1   1 1    tailors  can   be  found     in 

New    York      On  accounl    ol     the  high  duties  on    En| 

woollen    cloths,    however,    tailor-,    there   do    not      offei 

a  large  assortmenl  of  cloths  as  we  do  here  l  do  not 
know  how  our  American  trade  compares  with  Toronto's, 
bill    it   is  quite  lai  ge 

"Prices    in    the'    Slates    loi     the    liliesi    suits    also    lend      I    , 

drive  some  trade  here.     We  would  pay   for  instance  (I 
a  dress  sun,  where  in  New   York  the  same  suil   would 
*125.     That,  of  course-,  would  be  the  very    besl  cloth  and 
w orkmanship  to  be  had. 

it    is  a    Fad    thai    Toronto  pays  higher  prices   to 
besl  journeymen  tailors  Hum   we  do      We  would  pay,  say 

v| making  up  a  dress  sun.  and  they  would  pay  $12. 

In  New   York,  by    the  way,   they   pay    as  high  as  J25    foi 

""•    work-      We    have,    though,    as    g |    tailors    ,„     \|o; 

as  can   he  found  on   this  cntiiieni   and   they  are  satisfied 
(,,!('  man  in  our  place  has  been  with  us  thirty   years.     l'he 
number  of   really     first-class    tailoring  establishments    in 

Montreal  are    remarkably    few       You  can  counl    the n 

ll"'  fingers  ol  one  hand. 

"As   '"    Montreal    tailor,  complaining  about    losing    a 
greal  deal  of  trad.-  to  London  houses.  |  ,|„  noi   thinl 
Wl11  ll,Hl  01 1   the  best  establishments  here  doing 

Noi   did   we. 

READY-MADE  CLOTHING  IN  AUSTRALIA. 

1>IIK  following  is  from  a  recenl  letter  of  the  British 
Trade  Journal's  Australian  corresponded  :  "Then, 
again,  continued  legislative  interference  in  New  South 
Wales  with  the  clothing  and  other  local  manufacturers  is 
causing  employers  to  talk  of  removing  their  establish- 
ments  '"  Victoria  or  Queensland.  Ready-made  clothing 
•■an  now  be  imported  into  the  pared  state  and  sold,  with 
lll('  duties  of  I'.",  and  30  per  cent,  added,  at  pri.es  lower 
than  those-  charged  by  local  manufacturers.  The  diffi- 
culty is  thai  too  manv  exporters  are  nd  familiar  with 
Australian  requirements,  h  is  here  where  the  Americans 
have  an  advantage,  Some  of  the  English-made  clothing 
arrives  al  the  wrong  season.  Several  of  the  large  retail 
hi  uses  have  agencies  in  London  which  bny  considerable 
quantities   ol    unsold    Summer   goods,    which  pped 

in  time  for  the  Australian  Summer  season:  Winter  g Is 

Im  ing  treated  in  a  similar  fashion.     All  kinds  ; |a 

are   besi    dealt    with    by    Australian    houses   having  bran-h 
'-'■        ;'  'Us  in   the    United    Kingdom,  the  principals  in 


Dry  Good,                                                       MEN'S  FURNISHER                                             M»rcH.  i<»o4 

H  evi  e-w 

the  Commonwealth  being  in  touch  with  the  whole  of  Hie  Heasley  <&  Co.,  Men's  furnishers,  Winnipeg,  are  sell- 
Australian  wholesale  and  retail  trade.     II  is  probable  thai  ing  off  their  stock  by  auction. 

when  the   federal  elections  have  decided   the   fate  <d'  the            Kell -  &   Hays,  manufacturers  of  hat   blocks,  Mont- 
tariff,  no  matter  in  what  direction,  so  that  importers  have  real,  have  dissolved  partnership. 

some  basis  on   which  to  frame  their  business  operations,  The    premises   of   A.    !■'..    Mattheson,   clothier,    Prince 

orders  for  all  kinds  id'  sofl  goods,  especially  millinery  and  Albert,  have  been  damaged  by  fire. 

dress  materials,   will   become   largely   increased.      Of  wool-  \Y .    Robertson,  clothier,   hoot    and  shoe   merchant,  ('al- 
iens and  woollen  ,u Is  it   is  not  easy  to  speak.     Germany  gary,  is  closing  out   his  shoe  business. 

and   France  are  sending  quantities  of  low-priced   woollen  E.  S.  Sales,  men's  furnisher,  Calgary,  has  assigned  to 

cloths   into   the    market    for   the   purpose  id'  enabling  Aus-  the    Canadian    Investment    Corporation,   Calvary, 

tralian  clothing  manufacturers  to  keep  prices  at  a  moder-  Hurley    Bros.,    men's    furnishers,    Ottawa,    have    sold 

ate  level,  hut    where  the  means  of  customers  permit    Eng-  their  stock   to  -I.    A.    Brouse,  at    64  3-4c.  on   the  dollar. 

lish-made  tweeds,  diagonals,  and  other  kinds  are  preferred,  The  slock  id'  the  Fit   Reform  Clothing  Co..  Montreal, 

even  at  a  higher  rate.     The  general  effect  of  the  tariff  has  has  been    partially   damaged   by   smoke,   loss  covered    by 

been,   however,   to   occasion    a    considerably   increased    con-  insurance, 

sumption   of   shoddy    material."  Graham    Bros.,   men's    furnishers,    London.    Out.,    who 

were   recently   burned   out.   have   given    the   contract    for  a 

MONTREAL  MERCHANT   TAILORS'   ASSOCIATION.  new  building. 

AT  the  annual  meeting  of  the  Merchant   Tailors'  Asso-  Wheadon,    Germann    &    Co..    Guelph,    Out.,   are   mak- 

l\     ciation   of  Montreal    last    month,   the    following  offi-  '"■-  an  addition  to  their  premises  for  the  men's  furnish- 

cers  were  elected:   President.  Lachlan  Gibb,  of  Gibb  '"■-  department. 
&  Co.,  re-elected:  Vice-President,  R.  Charlebois,  re-elected ;  Th(J  store   "f  J-    °-    Trotter,   men's  furnisher.  Wood- 
Secretary-Treasurer,      F.    W.    Richards,   of      Richards   &  s,,lf'J<-  (),lt--  lli,s  been   -,,,1,m1   ''.v   ftre-      Loss  +20.000.   «n- 
Sons,  re-elected.  surance,  $7,000. 

It    was    decided    to    compile    a    new.    up-to-date    list    of  A-    P-    McDonald,  dealer  in   clothing  and   men's  furn- 

delinquenl  debtors  ami  issue  copies  to  the  members.  Four  things,  Rainy  River,  has  been  succeeded  in  business  by 

new   firms   were   admitted   to   membership   in    the   associa-  '            onald  tv  Co. 

lion.    Messrs.     Tuddeiiham    &    Anderson,    :>44    St.    James  The    stock    of    (!.    Routhiar    men's    furnisher    and    dry 

street:    Tims.    Darling,    123    St.    Francis     Xavier   street:  goods  merchant,  Queliec,  has  been  damaged  by  smoke  and 

('has.    .! .     Dresser.    172!>    Notre    Dame    street,    and    R.    .1.  water,   loss  partly   covered  by   insurance. 

Inglis,  2383  St.   Catherine  street.  The  stock  in  the  St.  James  street  store  of  R.  J.  Tooke, 

There    were    present    at    the    meeting:    Messrs.    Gibb,  men's   furnisher,    Montreal,  has  been   damaged   by  smoke 

Darling,    Dresser,    Desjardines,    Englis,    McArthur,    Ross.  and  water,  loss  partly  covered  by  insurance. 

Richards,  St.    Pierre  and  Tuddenham-.     Messrs.    Charle-  j     Rothschild,  clothier  and  boot   and   shoe  merchant, 

hois.  Roffey,  Seath,  Smith   and  Young  sent   letters  of  re-  S;ul|t    Ste    Marie,   has  assigned   to  .] .    McD.    Haws.  Jr., 

gret   at  being  unable  to  be  present.  Ottawa.      A    meeting  of   creditors   has   been   held   and   his 

assets  have  been  sold. 

NOTES   OF   THE   FURNISHERS.  (!l|1(,s|„(,_   Aus|(,v   &   ,,,  _  whnWalt.   ,.„,.,„.,  ;„1(1   ha,_ 

W.    Cadieux,    men's    furnisher,    etc.,    has   been    burned  ters,    Toronto,    have    dissolved    partnei'ship .       A.     Ansley 

out  .  continues    in    the   wholesale   hat    business      under   the   firm 

Goldberg   &    Polisuk,   clothiers,   Montreal,   have   regis-  name  of  A.   Ansley  &  Co. 


tered. 


J.    Murphy   &    Co..   men's    furnishers,   dry   goods   nier- 


The  Double  Use  Mitten  Co.,  Dundas,  have  obtained  a      (.]ia'nls.  etc.,  Montreal,  have  dissolved   partnership.     1). 
charter. 

The    Montreal    Waterproof    Clothing    Co.,    Montreal, 


McKay  retires  and   business  is  continued  by  the  remain- 
ing partners  under  the  old  firm  name. 

W.    E.    Southgate  &   Co.,  manufacturers  of  clothing, 
Berlin,  Out.,  have  admitted  M.   II.   Cook  to  partnership. 

The  assets  of  It  .   Nodou,  men's  furnisher  and  boot  and 
shoe  merchant,  Montreal,  have  been  sold. 


have  registered. 

O.    Labelle,  merchant   tailor,  London.  Out.,  has  opened 
lip  a  new  store. 

The  assets  of   E.    Berzansky,  clothier,  etc.,   .Montreal. 

have  been  sold . 

.  u     r,i       i  Q       ..  , ,         ,  ,,  •        t      i  •       i  Th    Emerson-Haeue  Mfg.   Co.,  clothiers,  etc.,  Winni- 

S.  freedman,  Son  &  (  o.,  clothiers,  Lachine,  have  gone 

out   of  busii  ess  1  "'■"''  'l;,vt'  been  succeeded  by  Hague,  Armington  &  Co. 

rni       rt       •    ■         /'i   41  •         m         pi  />         ,  v     i  Hoover  &  Town,  clothiers  and  men's  furnishers.  Win- 

nie   Dominion    (  lothmg    Manufacturing   Co.,   Quebec, 

have  registered.  "'!"'-■  have  sol<1  "ut  to  K"""  &  Matheson- 

The  assets  of  M.    Morrison,  clothier  Ottawa,  are  ad-  .lames   Kendry.  M.P..   has   resigned   the  management 

vertised  to  be  sold.  of  the  Canada   Woollen   Mills  Company,  and   returned   to 

W.   Dunlop  &  Son.  clothiers,  Kingston,  Out.,  have  sold  the  managemenl  of  the  Auburn  Woollen  Mills.  Peterboro'. 

,,,,1  to  J.  Johnstone.  He  is  succeeded  by  Charles  Moore,  late  manager  of  the 

Terinebaum   &   Legal,   wholesale  clothiers,  etc.,   Mont-  Excelsior  Mills.   Montreal, 
real,  have  registered.  The  election  of  officers  of  the  Merchant  Tailors'  Asso- 

The    assets   of    Mrs.    A.     II.    Latour,    men's    furnisher,  ciation,   Montreal,   resulted  as   follows:    President,   Lachlan 

Montreal,  have  been  sold.  Gibb,  of  Gibb  &  Co..     re-elected:     Vice-President,     K . 

The  slock  of   Ida   Weisman.  men's  furnisher,  clothier,  Charlebois,      re-elected;      Secretary-Treasurer.      F.       W. 

etc.  is  for  sale  by  lender.  Richards,  >d'  Richards  &  Sons,  re-elected, 
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BUSINESS    MEN    AND    THEIR 

STORES 


#0^ 


CHATHAM,  ONT.,  has  a  progressive  firm  of  men's  Ridlej    &    Co.      \li     Tobej    for   eleven    years,    and    M> 

furnishers,    known    a>    "The    Two    T's  "    and  Trudell    for  live  years.      After  thai    firm   tin-   latter   was 

composed  of  A.  ('.  Trudell  and  I..    B.  Tobey.  employed  by  Johnston,  Kerfool  iV  Co  .  Vancouver,  B  I 

On    Februarj    15th,    1896   this   firm   commenced  for  Ave  years,  and  then  ••;! rn>-  east,  entering  into  pari 

business  on  n  verj   small  scale  and  one  year  al  ship   with    Mr.    Tob.ey.      This   extended     experience    has 

the  mi >^i   was  given  them  before  their  doors  would  clotee.  suundh   prepared  lliem  for  the  management  of  theii   pn 

Instead  of  a  fulflllmenl  of  such  gloomy  predictoins,  how-  enl  business. 

ever,  the   illustrations  show   how    the     business  has   pro-  "  The  Two  T's  "  are  grea!  believers  in  advertising  and 

irj'essed.  attribute  their  success  in  a  grea  I  measure  to  printers'  ink 

During  the  Brsl  year  the  Btock  carried  was  verj  small  The  Brsl  year  in  business  the}   spenl   considerable  m ij 

consisting  of  furnishings  and  hats  only.     Two  years  later  in  (his  wa.\   and  have  followed  this  plan  ever  Bince.      In 

men's  overcoats  were  added  and  a  year  afterwards  they  ls'-,s  the}    went    to   the  expense  of   putting  on    the   road 

went   into  men's  >uit>.  overcoats,  etc.,  in  the  liner  grades  through    the   countrj    an    advertising   outfil    consisting   of 

alone,  a   specialty   being  made  of  the   following     prices:  the  besl   team  of  horses,  harness,  and  wagon  thai   mone} 

$7.50   $10   $12. 50,  $15,  $17.50  and  $18.50.     This  idea  they  could  buy,  and  arrived  al   the  conclusion  thai   the  outlaj 

found  in  be  verj    g I,  as  the}    could   keep  stock   lower,  Boon  paid  for  itself. 


The  two    T's.   i 


The  two  T's    1900. 


and  cany  on   the  business  on   a   smaller  outlay   with   ihc  A    specialty    is   made   of   Yankee   neckwear,   hats,   sus- 

additional  advantage  of  being  able  to  provide  greater  var-  fenders,  etc..  agencies  being  held  foi    Hawes  hats  CI 

iety  in  those  prices.     In  1902  Slater  shoes  for  men  were  Peabod}    vV    Co.'s  collars   and    Monarch    shirts.      English 

added  and  the  side  line  gave  g I  returns,  both  directlj  neckwear  and    underwear   and    German    hosier}    are   also 

and  as  an  aid  to  other  lines.     By  these  careful,  conserva-  prominent    in    their   stock.      Mr.    Trudell    makes    regulai 

live  and  yet  nol  backward  methods  the  public  have  come  buying    nips   to   New    YYrk    to   pick    up   the   noveltii 

to  feel  that  the  buying  done  at  "  The  Two  T's  "  1-  satis-  men's  furnishings.     The  motto  of  the  firm  i-  "  Fail 


Srpiare. ' 


DIVIDING  THE  TERRITORY. 


factorily  looked  alter,  and  good  poods  are  assured. 

The  interior  of  the  store  1-  fitted  up  in  a  waj  to  greatl} 

;i  — ■  i  —  t    in  the  advancement  <\    their  trade.      The  ven    be*1 

and  latest  fixtures  are  used  to  display  the  stock,  and  it  is 

thai  in  thi>  sti  re  the  silent  salesman  was  lirsl  seen  i  1 

Chatham.      For  years  the>    were  the  onlj    ones  to  make 

.  ,  ,  ,•.!.,  1       -lalT  in  Western  Ontario.     The  ground  covered  bv  A      I' 

use   Ol    mirror  boxed    window-.       <  aretul    attention    l>   paid 


Debenham,    Caldecotl    &    Co.,    Baj      and      Welling 
streets.    Toronto,    are    adding    another    traveller    to    their. 


to  the  window  decorations  and  ureal   faith  1-  placed  in  tin 
benefits  of  attractive  displays. 

Both  Mr.   Trudell  and   Mr.   Tobey  are  Chatham  youn-1 
men.  having  been  connected  at  one  time  with  the  firm  of      ception  of  the  Oodrich  branch. 

1X7 


Protect  si   in  the  inteiests  of  thi>  firm  will  b»  dividivl  nil  I 
Mr.    W.   Caldecotl   will   take  the  main  line  from  Toronto 
Rarnia.   and    all    the    11  rthern    branches,    with   the   ex 
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V 


BRITISH    COLUMBIA 
TRADE    GOSSIP 


* 


irgoes  which  ever 


ON  L  <il  the  iiihsi  interesting  cargoes  which  evei 
arrived  in  this  port  was  thai  brought  by  th< 
R.M.S.  Empress  of  China,  which  arrived  ii 
port  mi  February  3.  11  was  also  the  mosl 
valuable,  and  from  quantity  il  was  also  the 
largesl  silk  cargo  ever  brought  across  the  Pacific  Ocean. 
The  cargo  of  silk,  which  was  the  principal  portion  of  the 
ship's  cargo,  was  960  measured  tons.  The  value  was 
nearly  +2,00(1,011(1  or  to  be  accurate.  $1,932,000. 


This  cargo  was  as  is  the  custom  in  handling  the  silk, 
hurried  from  the  hold  of  the  steamer  as  soon  as  pos- 
sible alter  its  arrival  in  port.     Then  it  was  rapidly  loaded 


As  the,  trains  hurry  across  the  line  from  the  Pacific 

to  the  Atlantic  the  precious  cargo  is  no!  guarded  in  any 
special  way,  the  chances  of  loss  from  robbery  being  very 
limited,  as  the  trains  never  slop  more  than  ten  minutes 
at  any  terminal.  The  bulky  nature  of  the  packages  and 
the  fact  that  valuable  as  it  is.  nearly  the  whole  is  raw- 
silk,  makes  it   less  likely  to  be  the  object  of  lightfingered 

tramps. 

*  * 
* 

The  last  time  a  "record"  cargo  of  silk  was  landed  here 
by  a  C.P.R.  steamer  was  on  October  4.  1902,  when  the 
ss.  Tartar  arrived  from  the  Orient  with  539  tons  of  silk 
valued  at  $1,500,000.  The  value  of  the  ordinary  cargo 
arriving  by  the  Empress  line  from  China  is  a  million  dol- 
lars or  under. 

*  * 
* 

The  dry  goods  firm  of  A.  E.   Law  &  Co.,  Vancouver, 

has  been  changed  by  the  admission  of  Mr.   .1.    W .   Taylor, 

the  style  now  being  Law  &  Taylor.     Mr.  Taylor  has  been 

in  charge  of  the  dress  goods  department   of  the  firm   for 

the    past    year.      His    experience    in    dry    goods   covers    a 


RETURN E 


The  two  T's,  1903. 


on  cars  and  two  special  trains  made  up  to  rush  it  across 
the  continent.  These  trains  are  always  despatched  at 
express  speed.  Ever  since  the  C.P.R.  has  begun  the 
Oriental  steamship  service  the  rivalry  with  other  Pacific 
steamship  lines  and  with  railways  in  the  United  States 
has  been  keen  for  the  traffic  in  carrying  this  silk  which 
is  a  very  paying  class  of  freight.  Keeping  the  traffic  is 
entirely  dependent  on  the  speed  with  which  the  goods  are 
delivered  to  the  silk  mills  in  Weehawkeri,  N.J.,  where  it  is 
manufactured.  So  far  the  Canadian  road  has  had  no 
trouble  in  demonstrating  thai  it  is  the  quickest  route  by 
one   or   two   days,   across   the   continent    and    by    fully   that 

across  the  Pacific. 

*      * 

The  silk   which  comes   from  China,  is  in   various  forms 
as  indicated  by  the  items  taken  from  the  ship's  manifest  : 

Raw  silk.  :!,27,')  packages,  wild  silk  55  packages,  silk  g Is 

268  packages,  pongees,  1  packages. 


number  of  years,  and  he  was  formerly  with  W.  A.  Mur- 
ray &  Co..  of  Toronto,  and  other  eastern  linns.  Mr. 
Taylor  remains  in  active  charge  of  the  dress  goods  de- 
partment, Mr.    Law  taking  the  general  management 

*  * 
New  Westminster  is  to  have  a  branch  of  the  big  Eng- 
lish shoe  manufacturing  house  of  the  Allen  Shoe  Com- 
pany. Mr.  Allen  Stevenson  has  arrived  from  England 
to  take  charge  of  the  proposed  operations,  and  in  a  short 
lime  definite  plans  of  the  new  factory  will  be  given  out. 
A  site  on  Royal  avenue  for  the  building  has  been  secured 
and  all  preliminaries  are  going  ahead  nicely.  The  an- 
nouncement thai  the  decision  to  manufacture  in  Canada 
had  been  determined  on  was  first  made  in  November  last. 
The  intention  is  to  manufacture  here  all  the  boots  and 
shoes   required   for  tin'   firm's  Canadian    trade. 

<;.  s.  b.  p. 

Vancouver,  fid).  22. 
13S 
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Mate  Your  0m  Buttons  I  John  Truman  ®>  Co. 


A  CHILD  CAN  OPERATE  IT 


NEW  DEFIANCE 
BUTTON   MACHINE 

Makes  .ill  kinds  ol  covered  buttons, 

i  im,   i  -ill  I'. ill  or  Rat,  complete  to 
make  three  ilies  of  buttons 

$7.50 

Call  oi  send  for  samples  of  our  woik. 

Defiance  Button  Machine  Co., 

266  Greene  St.,  Cor.  8th  St  , 
NEW   YORK,  U.S.A. 


□□□□nnnnnnnnannnaaannaannananaDna 


fe0?RlNTZ&ro 


MAR* 


SOLE  »GENT 

SIG  Blumemthal 

SharpsN^io 


LIGHTNING  TAPERED  NEEDLE     1 

is 

Needle  Perfection. 

Sews 
wuli    half  the    effort   of  other  needles. 

A  Favorite  With  all   needle  workers. 

Sold  By -«"»1S»W 

Sig    Blumenthal, 

591   Broadway.      -     NEW   YORK   CITY 


DODDDDDODDOQDDDDODDD 


■J,|iT|«|«l»ffff[«|M| 


A  good  line  for  your 
notion  counter.  Easy 
to  sell  and  makes 
friends  wherever  it 
goes.  Splendid  for 
furniture  and  the  best 
lubricant  in  the  world. 
Sold  by  all  leading 
jobbers.  Write  for 
samples  and  advertis- 
ing. 

G.  W.  COLE  CO. 

143   Broadway,        -        -        New  York. 


Lace  Manufacturers, 

32  St.  Mary's  Gate, 
NOTTINGHAM. 


PAQUETTE   BROS. 

Sole    Agents  for   Wholesale  Trade  only. 

527  Board  of  Trade  Bldg.,  -  MONTREAL 


SAJONIC 

TfMDE     MAR* 

HAT    PIN. 

[SHKD  Is  10 


•Cl 


THE    PIN    THAT    WONT    KALL    OUT. 

Mail.    bj  •  he  original  safi  tj  pin  Bnn 

J.  NICKLIN  &   CO.,    Birmingham.  England. 

AKent-F.  P.  ROUER,  Carlaw    Building,  TORONTO. 


FOUND   AT  LAST 


A    New    Way    of  Sampling  and    Tagging  Dress  GocasM^.    ^f 

GOOD     REASONS  "^T — 


WHY 

SHOULD    US       OUR 


every 

M  ere  ha  nt 


20th   Century  System  In   Mar 
and   Sampling   Dress  Goods— 
The   "Economy"    Dry  Goods  and 
Sample    Holder  Tags. 


Because   the   Economy    lag  is  all  right  and  a  great  saving   lo   the 
goods. 

Because  they  will  pay  for  themselves,  in  goods  saved 

Because   they   are    a    great   economy   in   sample    cutting,    besides 
making  a  very  neat  appearance. 

Because  you  have  no  more  ragged  edges  or  dirty  string  tags. 

.rise  a  woman  will  buy  quicker  where  goocis  look  neat  and  new 

Because  goods  are  marked  at  all  times,  which  is  a  great  saving  on  a 
person's  temper,  etc. 

Because  you  can  sell  goods  quicker  by  our  system. 
Let  us  send  you  our  circular  at  once. 

Mestern  Of/ice,  J.  >.  f  AREMELL,  CHICAGO,  ILL. 
Home  Office,  301  SUPERIOR  A\E.,  imi  \li.  VIS. 
20th  CENTURA  FIXTURE  CO..  GALENA,  ILL. 
Sole  Selling  Agents  in  Canada,  G.  A.  MEESE  £>  SON, 

TOROMO. 
Eastern    Office,    192  .-200  GREENE   ST.,  NE*    >0RK,  V>. 


L39 


Dry    Goods 

Review 


March.    1904 


FEATURES     IN     FURS. 


AMPLES  of  the  cheaper  lines  in  neckwear  are 
beginning  to  be  made,  but  as  tor  the  more 
fashionable  trade  there  can  be  no  possible  fore- 
cast for  some  time  yet  as  to  what  fashions  will 
be.  It  is  not  expected,  however,  that  there  will 
he  any  decided  departures  from  those  of  this  year.  Flat 
effects  are  likely  to  be  again  shown  and  elaborate  trim- 
mings, though  many  furriers  are  opposed  to  them,  are 
likely  to  be  seen. 

The  present  feeding  for  grey  furs  is  likely  to  continue. 
The  fact  that  leaders  of  the  smart  set  both  here  and  in 
Europe,  when  they  go  South,  are  not  laying  aside  their 
turs,  but  are  wearing  them  with  the  airy  and  .Summerlike 
costumes  they  are  affecting  now,  will  he  good  news  to 
ihe  fur  trade.  Ermine  and  sable  stoles  are  in  particular 
favor. 

Furs  form  a  feature  of  the  1830  styles  and  1830  styles 
are  al  their  height  now.  Cloaks  &  Furs  hazards  the  an- 
nouncement that  tlie  dolman  may  make  its  appearance  in 
the  near  future,  and  says  that  the  dolman  idea,  perhaps, 
most  correctly  illustrates  the  trend  and  broad  trimming 
effects  mav  sound  the  keynote  for  garment  and  fancy  furs. 
The  transfer  from  prevailing  styles  to  the  loose  dolman 
and  visile  effects  is  by  no  means  as  radical  as  would  ap- 
pear upon  first  thought.  In  that  case  the  much-neglected 
beaver  and  its  substitutes  would  be  afforded  a  chance  to 
again   draw    the  public's  attention. 


than  last  March.  Cat,  civet,  same  as  last  March.  Opos- 
sum, same  as  last  March.  Mink,  If)  per  cent,  lower  than 
last  March.  Marten,  21)  per  cent,  lower  than  last  March. 
Sable,  Russian  20  per  cent,  lower  than  last  March.  Fox, 
red,  111  per  cent,  lower  than  last  March.  Fox,  grey,  35 
per  cent,  lower  than  last  March.  Fox,  white,  15  per 
cent.  lower  than  last  March.  Hear,  black,  10  per  cent, 
lower  than  last  March.  Bear,  brown,  30  per  cent,  lower 
than  last  March.  Bear,  grizzly,  30  per  cent,  lower  than 
last  March.  Bear,  grizzly,  Russian,  30  per  cent,  lower 
than  last  March.  Bear,  white,  same  as  last  March. 
Lynx,  15  per  cent,  lower  than  last  March.  Otter,  same 
as  last  March.  Wolf,  same  as  last  March.  Wolverine,  10 
per  cent,  lower  than  last  March.  Cat,  wild,  same  as  last 
March.  Cat,  house,  same  as  last  March.  Badger,  25 
per  cent,  lower  than  last  March.  Grebe,  20  per  cent, 
lower  than  last  March.  Hair  seal,  dry,  same  as  last 
March.  Chinchilla,  real,  same  as  last  October.  Chinchilla, 
bastard,  same  as  last  October.  Opossum,  Australian,  7i 
per  cent,  higher  than  last  October.  Wallaby,  10  per  cent, 
higher  than  last  October.  Wombat,  50  per  cent,  higher 
than  last  October.  Kangaroo,  same  as  last  October. 
Salted  fur  seal,  N.  W.  Coast,  10  per  cent,  lower  than 
last   December. 

The  special  significance  of  these  sales  lies  in  the  fact 
that  the  Leipsie  and  other  fur  dealers  made  extensive  pur- 
chases of  raw  furs  in  order  to  have  them  dressed  before 
the  arrival  of   American  furriers   for   the  March  sales. 


JANUARY  SALES  IN  LONDON. 

THE  fact  that  there  was  a  decline  in  the  prices  paid 
for  furs  in  London  at  the  January  sales  was  not 
quite  unexpected,  as  there  has  been  a  feeling  through- 
out the  trade  that  prices  were  becoming  prohibitive  for 
the  popular  trade.  The  retults  of  the  sales  were  as  fid- 
lows  :  Beaver,  \2h  per  cent,  lower  than  last  January. 
Muskrat,  Spring,  12i  per  cent,  lower  than  last  January. 
Muskrat,  Winter,  5  per  cent,  lower  than  last  January. 
[Muskrat,  Fall,  5  per  cent,  higher  than  last  January. 
Muskrat,  black,  same  as  last  January.  Raccoon,  25  per 
cent.    lower   than   last    March.     Skunk,    20  per   cent,   lower 


RAISING  SEALS  ON  THE  APOSTLE  ISLANDS. 


WE  have  heard  at    various   times  more  or  less 
tic  accounts  of  fox  and  skunk  farms — but   tl 


?ss  authen- 
tic latest 

project  in  this  direction  is  a  proposition  to  plant 
a  seal-rookery  on  the  Apostle  Islands  in  Lake  Superior. 
The  common  seal  seems  to  get  along  well  enough  in  cap- 
tivity where  it  only  has  access  to  fresh  water,  so  pos- 
sibly there  might  be  some  chance  for  the  success  of  the 
experiment.  It  certainly  would  be  a  profitable  venture, 
but  on  the  other  hand  they  might  form  another  interna- 
tional subject  for  dispute. 


A     CURIOSITY     IN     SILf\ 


A  UNIQUE  exhibit  has  been  brought  to  Montreal  by 
Mr.  F.  X.  DeGrandpre,  European  buyer  for  Deben- 
iiam,  Caldecott  &  Co.,  is  attracting  much  atten- 
tion b\  visitors  to  their  warehouse.  Mr.  Grandpire  Was 
loaned  it  by  the  (inn's  London  house,  Debenham  &  Co. 
It  is  the  production  of  Italian  workmen,  showing  the  evo- 
lution of  silk  from  the  tiny  seed  or  egg  to  the  woven 
thread.  It  is  perhaps  the  only  thing  of  its  kind  on  this 
continent,  indeed,  it  is  quite  probable  that  it  "is  the  only 
one  in  existence. 

Mr.  DeGrandpre  has  some  very  interesting  remarks  to 
make  in  regard  to  this.  Most  of  us  are  familiar  with  the 
process  of  silk  making  by  the  silk  worms,  but  there  are 
some  features  of  it   which  are  not    generally  known. 

"The  seeds,  or  eggs,"  said  Mr.  DeGrandpre,  "must  be 
hatched  at  a  certain  season  of  the  year,  in  March,  when 
the  mulberries  are  in  bloom,  on  which  the  worms  feed. 
The  eggs,  however,  are  very  susceptible  to  change  in  tem- 
perature; so  in  order  to  save  them,  the  Italian  women 
carry  them  about   on  their  bosoms  for  about   three  weeks. 


They  are  hatched  there  and  then  placed  on  the  mulberry 
leaves— on  the  under  side.  This  seed,  b\  the  way,  is 
worth   about   $5  an  ounce. 

"The  worm  eats  through  the  leaf,  and  then  commences 
making  its  cocoon.  It  spins  the  thread  round  and  round 
from  one  end  of  the  cocoon  to  the  other,  until  a  solid 
mass  of  silk  is  formed  around  it.  This  thread  seldom 
measures  less  than  5,000  yards  in  length.  But  it  is  very 
fine,  and  four  strands  must  be  used  to  produce  the  finest 
thread.  When  taken  from  the  cocoon  and  doubled  up 
twice,  it  is  given  a  bath  in  soap  and  hot  water  to  take 
away  the  gum.  It  is  then  dyed,  but  has  lost  all  its 
brightness.  To  give  this  back  to  it,  the  thread  is  beaten 
with  sticks  or  clubs. 

"Much  of  the  'ungumming'  process  depends  upon  the 
kind  of  silk  to  be  made.  It,  say,  it  is  to  be  peau  de  soic 
all  the  gum  is  taken  from  the  thread.  If  it  is  to  be  taf- 
feta, however,  only  a  certain  amount  of  the  gum  is  re- 
moved, leaving  some  to  give  the  rustling  effect  of  that 
silk/' 
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FURS   FOR   FALL 

01  K    rRAVELLERS  WILL  SHORTLY    BE  01    V  WITH    \   I  LI  I.  RANGE  01    SAMPLES  IN 

Hats,  Caps,  Furs  and  Robes 

FOR    THE     FALL    SEASON 

Stock  complete  in  every  line.      Many  new  and  attractive  styles. 

SPRING     GOODS     FOR     PROMPT     SHIPMENT.  THE     RELIABLE     I'DR     HOUSE. 


EDGAR,  CORISTINE  &   CO., 


MONTREAL. 


1  I  Pt  »IMH»I»HI)«I|    HHlll^iH   I   M  Pill  PlUl 

Preparing  For  Another  Season. 


ason.  I 


I  h<-  season  of  1903-4  is  now  over,  and  already  we  are  preparing  lor  the  season 
of  1904-5 

The  Retail  Merchant  well  knows  thai  there  is  nothing  in  which  one  can  be  so 
easily  deceived  as  FURS  hence  the  importance  ol  buying  from  a  reliable  house 

Our  business  has  been  built  up  on  the  strictly  first-class  quality  of  our  goods, 
and  you  will  find  us  always  willing  to  serve  you  with  thr  best. 

We  will  shortly  be  soliciting  your  orders  for  Fall,  and  we  ;isk  you  to  kindh 
wait  until  you  see  our  samples  before  buying.      We  can  please  you. 

A.  J.  ALEXANDOR 


WHOLESALE   FURRIER, 

504-6  St.  Paul  St.,  << 


MONTREAL. 


COMPLETE    NEW    STOCK    SINCE    FIRE. 


and     all     the 
.ATEST    NOVELTIES. 


Our  temporary  warehouse  at    1(5  St.  Helen  St.,    occupied  since  the  fire,  is  now  stocked  with  a  complete  line  of 

HATS,    CAPS   and   STRAW    GOODS     Li 

Everything  is  ENTIRELY  NEW  and  the  latest  on  the  market. 

We  have  some  special  values  to  offer,  and  will  he  glad  to  see  all  customers  and  friends,  or  to  hear  from  them 
through  the  mail.     Our  travellers  will  very  shortly  l>e  on  the  road  with  a  full  line  ot  Fall  and  Winter  goods. 

SWIFT,  COPLAND  &  CO., 


Remember  our  address 
till   May  1st  is 


16   St.   Helen   St.,  MONTREAL. 


Hermann  II.  Wolff  £*  Co. 


I  70  fVlcOill  Street, 

SOLE     DISTRIBUTORS    OF    THE 


MONTREAL. 


Health  Brand  Underwear 

Made   in   Ladies',  Misses',   Children's  and    Men's. 
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Review 

Wholesale  flillinery 

-  Spring  business   is    already   in    full 

Ifl  I  swing.      Buyers     more     numerous 

_      ||  1  than  ever  have  been  with  us  during 

■    Ull  \  the    past  few  weeks.      With    every 

^         •  i  confidence   in  continued  prosperity 

^WinC|  *  in   Canada   there  is  no   curtailment 

in  the  purchasing. 

WE   HAVE   ANTICIPATED   BIG   BUSINESS,   AND    HAVE   BEEN   FOUND 
PREPARED    IN   EVERY   DEPARTMENT. 

Large   Stock.  Correct  Styles.  Rest  Value. 

THE  Um  I    ICw/\LL    WvJ«}Limited 


r 


DEBENHAH,  GALDEGOTT  k  GO. 

MILLINERY. 


Our  stock  is  now  complete  in  all  lines  of 


illinery  and  Fancy  Dry  Goods 


Ask  for  our  well-known  lines  in    Silks  311(1    RibbOtlS. 

Our  travellers  will  call  on  the  trade  about  March  10th  with  a  full  range 

( f  import  Lines  comprising  Mantles,  Woollens,  Children's 
Coats,  Velvets,  Velveteens,  Plushes,  etc. 

70y2  st.  Joseph  st.,  is  st.  Helen  St.,  MONTREAL 

QUEBEC.  ' 
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S7)e  Canadian 
Miillinerp  TUcvievo 


Styles 

for 
Spring 


THE  formal  opening  of  the  Spring  season  of  1904 
took  plac i  the  29th  of  February  in  Toronto. 
and  mi  the  Isl  day  of  March  in  Rlonl  real , 
These  openings,  notwithstanding  adverse  wea- 
ther conditions,  were  largely  attended  bj  buy- 
ers 1 1 1 >n i  all  parts  of  the  Dominion.  Milliner)  buyers  have 
been  in  the  differenl  warehouses  since  early  in  the  month. 
Most  houses  have  been  in  shape  i"  receive  them  since  the 
15th  of  February  and  from  thai  date  on  the  large  stall's 
of  the  millinery  and  fancy  dry  goodi  houses  have  been 
kepi  busy,  as  buying  has  been  brisk,  and  on  all  hands  an 
exceedingly  good   millinery   season    is  expected. 


MODES  IN  MILLINERY. 

MILLINERS  last  Fall  made  an  attempl  thai  was  nol 
a  success  to  |>nsh  the  styles  of  headwear.  modelled 
<ni  these  of  the  early  thirties.  The  headwear  of 
thai  time  was  too  extreme  and  eccentric,  even  when  much 
modified  for  modern  use.  The  roomy  poke,  with  its  n | >- 
standing  plumes:  the  towering  crowns,  the  broad  tie 
strings,  and  the  veil  thai  hung  as  a  curtain  all  around  the 
brim,  did  nol  appeal  to  the  tastes  of  the  present  day 
woman,  and  long  before  the  end  of  the  season  military 
styles    and    turbans,    and    low    crowned    picture    hats    were 

to  the  fore. 

For  the  coming  Spring  these  styles  have  been  altered, 

and  adapted,  and  ii  is  rather  to  the  bat  stylo  of  tbe 
time  of  Louis  XIII.  than  to  those  of  the  thirties  that  we 
are  now  looking  to  for  inspiration  when  "preparing  for  the 
millinery  to  be  worn  this  Spring,  though  there  are  also 
quainl  little  far  away  echoes  of  the  days  of  [830. 

The  severe  close  fitting  lines  of  the  turbans,  and  Con- 
tinental shapes  have  expanded  in  a  most  becoming  fash- 
ion. In  picture  shapes  the  Baling  brim  is  in  almost  any 
shape  but  a  plain  round,  and  as  taken  unto  itself  cunning 
ami  bewitching  with  unexpected  angles  that  are  most  be- 
coming. Crowns  also  follow  the  fashion  of  the  brim-, 
and  are  id'  many  and  various  Bhapes.  All  hats  this  sea- 
son have  a  crown,  ami  though  decided,  these  crowns  are 
nol  obtrusive  a-  tar  as  heighl  is  concerned,  as  they  do  not 
run  higher  than  :>  or  4  inches  at  the  very  most.  Wnafy 
ever  eccentricities  crowns  are  convicted  of.  are  confined  to 
the  shapes,  and  these  are  many.  There  are  crown-  thai 
seem  to  be  set  the  wrong  way  of  tbe  hat.  crow-  that  follow 
the  angles  of  the  brim,  crown.-  that  are  square,  torpedo. 
diamond  and  other  fancy  shape-.  These  turbans  ami  con- 
tenentals  are  just  as  popular  for  dies-  bat-  as  tor  tbe 
plainer  straw-  for  useful  wear,  and  as  well  as  these  there 


arc  hats  in  picture  line-,  such  a-  lerate  crowned  Gains 

boroughs,  low-crowned  shepherdesses  and   lastly  the  new 

tub.  or  bab\    hat  . 

Alway-   around    millinerx    openings   there   are   a    number 
of  outre  styles  shown,   that    arc  -ure   to  lie  somewhat    modi 
lied   when   they  gel   down   to  everydaj    wear.       In   New    York 
1 1 1  <  ■  \    are    showing    some    shapes      that      have   an    immense 
scoop   in    front,   and.    nol    contented    with    tin-    feature.   thc\ 

aie  loaded   witli   vegetables   fruits  or  garden   borders,  ami 

as  well  have  immense  \  eils  that    tall  all  over  Ihe  brim. 

Three-cornered  turban-  arc  also  shown  with  hea\\ 
brims,  round  which  crushed  lloweis  are  massed.  Feath 
ei-  are  well  worn  ami  many  hats  are  trimmed  with  great 
big  plumes  that   droop  from  th<    hat   to  the  shoulder.     \ 
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,.ilier  novelty  is  the  lace  "  Quaker."  One  of  these  mad.' 
of  cream)  silk  lace  had  a  lining  of  sofl  rose  pink.  A 
baby  hat  just  like  the  old  Holly  Varden  in  shape  was  ol 
white  pongee  ruffles  edged  with  narrow  black  velvet,  with 
;i  wreath  of  rose-buds  around  the  crown.  One  of  the  ex- 
treme novelties  was  a  square  hat,  sel  on  a  high  bam 
ami  falling  from  the  brim  were  two  flounces* oi  Vi 
ciennes  lace.  The  low  Mat  crown  was  covered  with  small 
roses,  and   al    the   four  corners  of  the  brim  ttes. 

Some   \er\    -mall   tight    rolled   turbans  are  shown   thai 
are    to   be   worn   well   over   the    face        This    I-   a    I' 
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mid  is  not  likely  to  take  so  well  here,  as  though  a  very 
pretty  hat  in  the  hand,  it  is  a  shape  that  is  not  generally 
becoming  l"  the  Canadian  type  of  lace. 

COLORS. 

TEE  white  hat  is  confidently  favored  for  the  whole  of 
the   season,   thougb    it    will    often   be   relieved    by   a 
color.      White  and  gold  is  also  claimed  as  a  leader. 
Next    to  white   in   favor  undoubtedly  comes     champagne; 
then   nale  blue,  and   pistache  and   reseda.      Brown   is  de- 
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cidedly  fashionable  and  so  are  many  shades  of  bine  and 
there  are  any  number  of  hats  in  castor  and  tans.  Silver 
and  pale  greys  are  good  with  some  trades,  and  there  will 
be  also  quite  a  few  red  hats  worn. 


STREET  HATS. 

STREET  or  ready  to  wear  hats,  are  strongly  featured, 
and  the  latest  shown  are  almost  severe  in  their  sim- 
plicity. These  hats  are  made  from  fancy  straw 
braids  and  are  shown  in  a  great  variety  of  shapes.  There 
is  the  many  turban  forms,  the  contenentals  and  hats  of 
the  cavalier  shape. 

In  some  of  these  hats  the  brim  at  the  left  side  is  rolled 
over  into  the  middle  of  the  crown,  and  is  secured  there 
by  a  button  of  gold.  A  fancy  gold  braid  is  set  about  half 
an  inch  in.  around  the  brim  to  give  a  finish.  There  is  a 
touch  of  gold  on  nearly  all  the  new  models,  either  in  (In- 
form  of  buttons,  gold    lace,   tassels  or  cockades. 

t^uite  a  few  rolled  brim  sailors  are  seen  in  these  lines, 
lint  they  are  all  trimmed  with  ribbon,  silk,  buckles  and 
wings.  Quills  are  en  evidence  on  many  of  these  hats, 
and  there  are  even  a  few  stray  birds.  (Quills  and  trim- 
n  ings  made  of  straw  are  used,  and  there  are  cords  both 
i  f  silk  and  straw.  .Many  of  these  hats  are  in  two  con- 
trasting colored  straws,  and  champagne  is  generally  one 


of  black  and  white  effects.  Champagne,  brown  and  black 
are  at  the  present  time  the  wanted  odors.  Some  vei  \ 
smart  bats  have  straps  of  leather  with  brass  buckles  as  a 
i  rimming. 

A  thick  rueli  of  frayed  out  silk  trims  many  of  the  ready 
to   wear  hats. 


FEATHERS  AND  PLUMES. 

FOR   the  early  trade  and    for  trimming  dress  hats  right 
through    the   season    ostrich    feathers      will    be   much 
used;   in    fact    ostrich    is   much   stronger  this  Spring 
than  usual. 

So  fashionable  is  ostrich  in  spite  of  the  high  price  of 
feathers  that  it  forms  in  some  cases  almost  the  whole  hat. 
A  pretty  hat  had  the  entire  crown  of  ostrich  in  black, 
while  the  brim  was  of  creamy  silk  lace.  For  the  early 
trade    coque    plumes,   quills   and    pom-poms    will    be    used. 
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FLOWERS  AND  FRUIT. 

ILLINERS'   stores   will      be   turned      into     veritable 

flower  and  fruit  gardens  this  Spring,  for  flowers  will 
run  riot  on  the  Spring  and  Summer  hats. 
The  fancy  is  for  small  flowers  and  bunched  effects  just 
as  though  one  had  plucked  a  posy  out  of  a  garden  and  sur- 
rounded it  with  leaves.  This  is  the  latest  and  most  popu- 
lar effect.  Small  nobby  roses,  are  very  much  liked,  and 
so  are  clusters  of  tiny  buds.  Hanging  from  these  clusters 
are  fringes  and  tassels  of  long  stemmed  (lowers.  These 
hang  down  gracefully  over  the  hair  at  the  back  of  the 
hat.  Flower  fringes  are  also  used  on  hats.  Flower 
buckles  are  very  much  en  evidence  this  Spring  and  there 
are  any  number  of  trailing  wreaths  that  are  used  around 
crowns  and  brims.  Lattice  works  of  small  (lowers  and 
leaves  are  inset,  much  as  lace  has  been  used  round  brims. 
Quantities  of  small  Spring  (lowers  are  being  used  and 
forget-me-nots,  lilies  of  the  valley,  daisys,  butter  cups. 
apple,  plum,  and  cherry  blossoms  and  many  other  Spring 


beauties  are  very  appropriately  used.     Novelties  in  flower 

lines,   such   as   beautifully   imitated    thistles,   dandelions    in 
seed,  orchids,  etc..  are  showing. 

Fruit  is  just  as  much  shown  as  last  Spring  ami  berries, 
and  grapes  are  in  high  favor.  They  come  in  all  possible 
of  them.  Black  and  while  is  also  shown,  hut  has  not  and  impossible  shades  and  with  foliage  to  match.  Bunches 
taken  so  well  as  in  other  years,  as  the  trade  is  rather  tired        and    (dusters    are    strong,    and    a     few     models    in    gold    are 
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shown,  but  these  are  looked  upon  as  more  or  less  risky  All  the  lighter  laces  are  in  vogue  and  Valenciennes  in 
ventures.  '  Will  not  last  longer  than  the  openings,"  both  wide  and  narrow  widths  will  be  extremely  fashion- 
was  one  of  the  opinions  expressed.  But  all  the  same,  they  able.  The  lace  hat  will  be  a  prominent  feature  in  the  new 
aiv  very  effective  and  pretty.  All  kinds  of  fruits  arc  millinery,  and  transparent  hats  will  be  covered  with  lace 
shown,  and  there  arc  branches  and  (dusters  of  niinature  or  they  will  be  pleated  and  shirred.  Lace  is  to  be  indis- 
apples,  pears,  etc.,  as  well  as  gooseberries,  currants,  black,  pensible  for  trimming  the  new  millinery.  Hal  shapes  are 
while  and  red;  berries  of  all  colors  and  in  small  and  made  so  as  to  receive  the  caehepeigne,  and  this  trimming 
medium  sizes.  There  are  all  of  the  waxy,  hairy  variety,  of  laee  and  flowers  drops  bewitcliinuly  over  the  hair  at 
as  also  are  the  grapes.  Cherries  are  popular,  and  some  the  back.  Many  of  the  new  hats,  as  well  as  the  rolled 
of  the  prettiest  of  the  new  hats  are  trimmed  with  trails  sailors  have  bandeaux  of  ribbon  lace  and  flowers  at  the 
and  bunches  of  them .  back . 


BRAIDS. 

'"I^IIM  new  braids  are  charming  and  arc  a  delight  to  work 
1  with,  both  because  of  their  soft,  silk  v.  I  acid  ike  beauty 
and  because  of  their  pliability,  and  the  fad  that 
I  hey  can  be  so  easily  manipulated  and  treated.  They  are 
so  bright  in  finish  that  they  resemble  delicate  silks  and 
come  in  both  plain  braids  and  in  all  manner  of  mixtures. 
Braids  are  made  from  wood  fibre — peroxalines — and  from 
horse  hair,  hemp;  also  Swiss,  Yedda,  Neopolitan,  Jap  and 
many  others. 

Besides  the  natural  straw  colors  there  are  champagne, 


'-' 
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black,  white,  and  all  the  new  colors  as  well  as  a  large 
assortment  of  plaids  both  Scotch  and  fancy  in  the  new 
braids. 

MATERIALS. 

NEVER   was  there  a  season   when   there  was  such  a  call 
for  chiffon,  ami  maline  and  materials  of  that  older. 
This   explain    the    character    of    the    millinery    pre- 
pared   for  the  Sp«ng.      Everything  is  Light   ami  airy,  ami 
soft  shirrings,  pleatings  and  puffings  arc  much  used.  Man} 
large   hats   will   be  of  accordion   pleated   chiffon   or  mousse- 

liue.  Broderie  Anglaise  is  another  fashionable  material. 
Silk  Clunys  arc  well  thought  of  and  many  of  them  are 
I  allei  ned    in   '.old  . 


CAVERHILL  &  KISSOCK. 

(>  AVERHILL   &    KISSOCK    have   a   successful   opening 
j     this   Spring.       The    assortment    of   millinery,    trim- 
mings and   novelties  brought    to   them  by  their  Euro- 
pean and   American   buyers  was  unsurpassed  anywhere  for 
beauty   or   taste. 

Particularly  were  their  flowers  and  foliage  admired. 
The  range  of  leaves,  in  pasted  shades,  became  a  feature 
of  the  Montreal  openings.  These,  with  the  flowers  and 
fruits,  are  among  the  choicest  things  shown  on  the  Can- 
adian market.  In  addition  to  the  nalural  colors,  in  small 
roses  and  other  (lowers,  there  are  many  gold  effect? 
shown  which  the  trade  have  received  most  favorably. 
They  also  show  several  small  flowers  in  two  tones,  beau- 
tifully blended,  which  arc  among  the  handsomest  trim- 
mings of  the  season. 

Metal  ornaments  are  also  a  feature  here.     Large  steel 
ornaments,   glass,    gold,   celluloid   and    silk,    are   shown     in 
large   variety.     The  gold   effects   are  also   shown   in     con 
nection    with    the    pastel    leaves,    and    the   combination     is 
very   attractive. 

Caverhill  &  Kissock  include  in  their  lines  some  special 
dress  and  millinery  novelties  in  silks,  chiffons,  etc.,  which 
are  very  well  thought  of  by  the  trade.  "Batavia"  cloth, 
one  of  the  most  fashionable,  is  one  of  these.  It  has  a 
sort  of  cheese  cloth  effect  which  is  novel  and  striking. 
This  has  been  selling  rapidly.  The  old-fashioned  A  ratine 
crepe,  which  is  again  in  style  for  Spring,  is  shown  here 
in   all   shades. 

Visitors  should  not  miss  a  sight  of  the  pleated  and 
honeycomb  chiffons  shown  in  the  house.  These  are  most 
effective  trimmings  for  fancy  hats,  and  sell  on  sight. 

All  sorts  of  laces  are  to  been  seen  here,  among  them  a 
line  lol  of  yak  laces,  which  cannot  be  excelled  in  the  Do- 
minion. 

Caverhill  &  Kissock's  ribbon  department  contains  a 
complete  range  of  the  most  fashionable  novelties  to  be 
had,  in  addition  to  all  staple  styles.  They  find  that  plain 
ribbons,  louisines.  duchess,  etc.,  in  soft  effects,  are  pre- 
ferred, though  in  fancies  they  have  also  had  to  supply 
heavv    demands. 


DEBENHAM,  CALDECOTT  &  CO. 

IT   is  safe   to  say   that    nowhere  in  Canada   were  visiting 
milliners  more  pleased   than  at   the  Spring  opening  of 
Dehenham,    Caldecotf    &    Co.,    Montreal.     This   linn's 
purchasing    facilities    allowed    them    to   exhibit    an    assort- 
ment   of  hats,    trimmings  and   millinery   accessories,   which 
for  value  could   not    be  surpassed   anywhere. 

Among  the  latest  novelties  which  featured  in  theii 
Spring  opening  was  a  new  chiffon  velours,  in  all  the  best 
light  shades.  These  goods  are  confined  to  the  company. 
They  show  the  silk  ways  all  through,  and  for  millinery 
purposes      and      dress      trimmings   cannot    be    excelled.      It 
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goes  without  saying  thai  their  beautiful  assortmenl  ol 
French  roses  was  heavily  drawn  upon.  Millinery' buyers 
from  the  Kast  to  the  West  declared  that  never  had  the 
Canadian  trade  been  offered  so  splendid  a  line  as  this. 
si  raw  braids,  bandeaux,  etc.,  in  black,  champagne  with 
gill  mixtures,  blue  with  gill  mixtures  and  resedas,  all 
went   very   well. 

Their  assortmenl  of  yak  lace  trimmings  were  also 
much  admired.  Insertions  in  widths  of  2  to  3  inches, 
with  jz;i  1 1  mixtures,  were  anions  the  most  popular.  l'lev 
were  shown   in   black,  champagne  and  cream. 

In  feathers,  Debenham,  Caldecott  cV  Co.  had  a  match- 
less assort  men!  of  shaded  tips,  white  blending  into  rese- 
da, maize,  lilac  and  pivoine,  which  were  a  great  attrac- 
tion to  alt  visitors.  A  large  variety  of  natural  flats  were 
also  shown.  Ospieys,  both  in  brush  and  paradise  effects, 
were  very   good   in   black  and   wiiite. 

"Specials"  are  not  lacking  in  this  house.  Among 
them  are  a  lot  of  tulles  at  18c.  The  same  goods  quoted 
everywhere  else  at  21c.  and  over,  Another  is  a  chiffon, 
in  black,  white  and  cream.  (No.  MS)  48  inches  wide,  at 
35c.     This  can   lie  easily   retailed   at    75c. 

A  leader  in  ribbons  is  I)  C  3,  a  special  all  silk  taffeta, 
m  all  milliner)  widths,  at  17  V.  This  can't  be  beaten  on 
the  market. 

With  their  ready-to-wears  this  firm  are  having  im- 
mense success.  The  office  has  been  removed  from  the 
ground  floor  and  the  ready-to-wear  hals  are  now  given 
considerably  more  room.  'Die  range  of  straw  goods  in- 
cludes some  very  pretty  shapes  and  shades.  Visitors. 
however,  should  not  miss  a  sighl  ol  the  chiffon  hats,  in 
all  shapes  from  the  "Continental"  to  i  he  large  brimmed 
hat. 

STYLES  OF  HAIR  AND  SPRING  GOODS. 


MILLINERS   each 
artistic  side  of 


•h     season    pay    more    attention    to    the 
if   their   business,   and  art    less  and  less 
content    to   just    merely   sell    a   hat;   bul    |  ride   them- 
selves   on    bringing   out     the   good    points     m     the    faces   ol 
I  heir  customers.      Thev   studv    the   back   view   and   also   the 
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Low  coil  at  the  back  and  loose  Pompadour. 
The  correct  manner  of  dressing  the  hair 
to  wear  with  the  Spring  hats. 

tout  ensemble  en  profile.  Milliners  of  Ibis  class  realize 
how  much  difference  the  proper  method  of  dressing  the 
hair  makes  in  the  appearance  of  a  hat.  In  fact,  the  diff- 
erence between  becoiningness  and  unbeeomiiigness  often 
lies  in   the  way    the  hair  is  dressed. 

To  milliners,   therefore,    the  cut    we  show   will   be  of  in- 
terest,  as   it    gives   the   latest    style  of  dressing    the   hair, 


and  the  one  that  is  to  prevail  m  Spring.  It  shows  the 
low  coil  of  hair  at  the  back  winch  is  so  appropriate  to 
the  lines  of  so  many  of  the  new  hat  shapes.  This  is  the 
proper  way  to  dress  the  hair  so  that  the  hat  can  be 
comfortably  worn,  as  this  low  coil  supports  the  hat  firm- 
ly and  properly  on  the  head.  The  iront  hair  is  still  to 
be  dressed  in  the  pompadour  fashion,  though  Hie  one 
Luge  roll  will  not  be  so  much  in  evidence  as  the  pompa- 
dour will  be  varied  in  many  ways.  Often  there  will  be  a 
parting  at  the  side,  and  in  some  cases  there  will  be  a 
softening  line  of  looselj  curled  hair  around  the  forehead. 
For  those  to  whom  it  is  becoming  the  hair  will  be  parted 
in  the  middle,  and  dressed  in  loose,  soft,  fluff)  waves  on 
each  side  and  caught  under  the  twist  at  the  back.  This 
style  will  be  specially  becoming  to  those  hats  that  droop 
down  in  the  front.  Those  who  can  wear  the  hair  in  this 
manner   will  also  find   this  style  of  hat    becoming. 

The  low  coil  of  hair  at  the  back  continues  the  line 
formed  by  the  slanting  backs  of  the  tonnes  and  turbans 
that  are  showing  lor  Spring  in  the  most  becoming  man- 
ner. It  also  Nets  off  the  cachepergie  that  is  again  a  fav- 
ored mode  of  trimming  the  hat  at  the  back.  Tortoise 
shell  combs  and  pins  and  other  ornaments  will  be  well 
worn  in  the  hair  this  Spring,  and  for  dress  and  formal 
occasions  wreaths  of  foliage,  flowers  and  fruit  are  to  be 
worn,  as  well  as  ornaments  of  spangled  tulle,  and  aigret- 
tes  of  ostrich. 

Milliners  often  feel  thai  it  is  a  delicate  matter  to 
give  advice  about  the  style  in  which  the  hair  should  be 
done,  and  certainly  it  requires  the  exercise  of  a  certain 
amounl  of  tact;  but  if  the  proper  style  Is  indicated  and 
'he  advantage  of  dressing  the  hair  in"  conformity  with  hat 
lines  pointed  out,  the  majority  of  women  will  be  only  too 
glad  to  receive  what  thev  feel  to  be  expert  advice.  As 
for  the  cranks,  well.'  thev  must  go  their  own  way.  "The 
Review"  is  indebted  for  the  illustration  and  foregoing 
hints  to  W.  T.  Pcmber,  artistic  hair  dresser,  127  and  12!) 
Yonge   street,    Toronto. 

JOHN  D.    IVEY  &  CO.'S  NEW  WAREHOUSE. 

TIIK  February  issue  of  Dry  Goods  Review  contained  a 
description  of  the  new  warehouse  recently  erected  by 
the    John    I).    Ivey    Co.,    wholesale   milliners   and    im- 
porters  at    7  1    Wellington    street,    West,   Toronto.     One   or 
two   interesting   details  were  inadvertently   omitted. 

The  new  building  has  a  frontage  of  5(1  feet,  a  depth  of 
1  Id  feet  and  is  5  stories  high.  The  front  is  of  cream  col- 
ored brick  with  cut  stone  trimmings,  and  is  decidedly  an 
acquisition  to  the  business  section  of  the  city  now  being 
built  up  with  elaborate,  modern  buildings,  approximating 
to    the   sky-scraper  order. 

The  interior  is  still  more  pleasing.  .Main  entrance  and 
vestibule  are  of  white  marble  with  short  flight  of  marble 
steps  leading  to  the  business  offices  and  general  show 
looms  on  the  main  floor,  the  former  of  which  are  finished 
in  quarter-cut  oak  and  provided  with  the  newest  style  of 
oilier  furnishings. 

What  strikes  one  most  of  all,  however,  is  the  light, 
airy  appearance  of  the  interior,  the  windows  being  so 
arranged  thai  every  part  of  the  building  is  well  lighted 
Walls  and  ceilings  throughout  are  lightly  tinted,  those  en 
the  ground  floor  being  covered  with  elaborate  plating. 
The  first  floor  will  be  devoted  largely  to  ribbons,  silk^. 
laces,  etc-.,  the  second  to  hats,  a  very  important  depart- 
ment of  the  firm's  business,  the  third  to  flowers  and 
leathers,  the  fourth  to  trimmed  millinery  and  work 
rooms,  and   the  fifth  to  store  and   work  rooms. 

This  lirm  carry  millinery  exclusively,  and  claim  for 
iheir   warcnouse     that    it    is     the   largest    of   the   kind      in 
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c.n,,, ,l.i       With   .ill    the   modem   improvements   and    fatili  effect.      Miss  Snelling   looks  Rpecially    aftei    the   Irin I 

lies  which  they  possess  the    new    quartei     ol   the    J      i>  millinery    and    has    produced    some    really    beantil  il 

Ivej    Co.,   will   undoubtedly   prove  a   greal    attraction     to  ,( 

buyers  visit iii(i   the  Toronl arkel  s.    f,    MeKinnon  &  <    ...  Limited,  have  the  dis(     ■ 

ol   l  »<■  1 1 1  •_■  i  lir  .  in  I  \  Canadian  ;  ',| 

S.   F.   MCKINNON  &   COMPANY.   LIMITED.   MILLIN-  lace  buyer  In  the  I 

ERY  OPENING.  Mr.   Alfred  Reeve,  who  is  well  known  as  ;i  lace  expert, 

ONK  of  the  chief  centres  of  attraction  during  milliner*  looks   aftei    this  department    and   the   novelties  (shown 

„,„.i ting  days  in  Toronto  is  the  large  establishmenl  hall  effects,   Macrames,   D'nlenenn.s   and    t I   fibre*     are 

ofS.   I'.    MeKinnon  &  Co.,  Limited,  and  this  Spring  eertainly    effects    « lerful    I the    looms   of   the   lace 

season   was  txception;   notwithstanding   the   inclement  manufacturers. 

weather  thai  prevailed  on  Monday,  February  29th.  I-"1'  will  be  greatly  used  i th  millinery  I  dr. 

,         ,.  ,  .  ,.   n  making    purposes,    and    a    magnificent    collection    is    to    be 

The  large  number  ol  buvers  to  be  seen  lnll\   maintain-  '      ' 

,     .  ,1-1  ,i      i      i  1,1.1  Found   in    Mi  .    Reeve  -  depart meiil  . 

ed  the  reputation  ol   tin-  house  as  the  leading  distributoi 

,,t   millinen   and  millinen    novelties  in  Canada  and  man,\ 

were   the   praises   that    were  heard,  « | entary   to   the  D    M<CALL  &  CO. 

Ik  shown  in  the  different  departments.  HPHK  large  warehouse  of  I).    McCall  &  Co.,  Welling! 

Mr.  wm.  Guthrie,  who  for  the  pasl  18  years  was  man  I       street  east,  Toronto,  was  thronged  with  the  visiting 

ager  of  the  millinery  branch  of  this  business,  but  who  dur-  milliners    when    The    Review     representative    called 

ing  the  lasl   three  seasons  has  been   European  buyer,  has  round  to  view   the  nev    -  ats.  an<]  judging  from  the 

shown  thai  he  is  fully  aware  of  the  needs  of  the  Canadian  expressions  of  approval  and  the  interested  and  admiring 

trade  and  gives  promise  of  being  one  of  the  best  millinen  looks  the  hats  shown  were  very  mnch  to  the  general  I 

buyers  thai  crosses  the  Atlantic.  This  firm  made  a  large  display   of  lovelj    picture  hats 

on  the  first  Boor  of  this  establishment  was  to  be  found  well  as  small  dressy   turbans,  and  some  beautiful  contin- 

a  most  comprehensive  collection  of  hats,  and  straw  braids,  entals  were  also  shown.     A   very  striking  hat   was  a  large 

under  the  supervision  of  Mr.  John  Braiser.     Many  pretty  picture  with     transparent     brim     of  the     interlaced  stalks 

and  exclusive  shapes  were  shown,  a  number  of  these  being  '  r   blue   and    green    small    blossoms,   and      the   brim   close 

Mr.    Braisier's  original    idea   carried    into  effect    by    some  '■•\^>;\   with    fine   foliage,   and    bunches  ol    pale   pink 

of  the  principal   Canadian   and   American   manufacturers.  on  each  side  of  the  high  bandeaux.     The  crown  and  outer 

On  the  second  Hoor,  the  variety  and  beauty  of  the  ma-  brim   was  covered   with  jetted  ecru   lace  and  the  hai    was 

terials  suitable  for  hat  garniture  was  really   exquisite,  be-  draped    with    a    long    scarf   of   black    chantilly.      Another 

ing  of  a  finality  highlj  prized  l>.\  the  besl  millinery  artists.  charming  picture  hat  was  in  white  and  green     colors  which 

These  novelties  were  extreme!}   chic  and  ai  the  same  time  are   always   suggestive   ol    Spring.      The   wide   ll.nin.-c   of 

in, i  overly  expensive  or  too  elaborate,  but   of  a  character  lace  that   is  so  much  in  vogue  at  present.     Tl rown  was 

readily  adapted  to  a  high-class  Canadian  trade  of  unmounted  ses  and   the  brim   was  trimmed   in 

On  tins  floor  is  also  shown  black  and  colored  silks  of  a   very   novel   mannei    with   large  medallion-like   whirls  ol 

every  description,  also  ribbons,  chiffons,  nets  and  veilings  folded    duchesse    ribbon    centred    with    gold    braid.      The 

in  endless  profusion.      A   feature  of  the  season  exhibited  whirl-    were   connected    with    folds   of   ribbon    winch    was 

mi  this  floor  was  a  somewhat   peculiar  but    popular  orna-  caue-hl   down  at   intervals  with  buttons  of  pah-  -..Id  cord, 

men!   known  as  Hie  ''  straw    buds."  and   the   underbvim   was  a   mass  of  delicate  green   foliage 

The  flowers  and  feathers  which  S.   F.   McKinnon  &  Co.  and   berries. 

exhibit  .ui  the  third  floor  is  the  outcome  of  years  of  exper-  Tt7t<-u-  e.  nn 

■  ,    •     ,  mi  i  .i  i  J-   D.   IVijY    &   CO. 

lence  and  good  judgment.      the  values  that   are  shown  in 

feathers  proves  conclusively  that  this  finn  has  reached  the        |)l>ll>i>    dewing   the   display    oi    Spring   hats   visitors 

best    sources  of   production.      The  exquisite   novelties   in       D     had  also  to  inspect  the  handsome  new  warehouse  that 

French    flowers   surpasses   anything   they   have   previously  lias  just  been  erected  by  J.   D.   [vey  &  Co..  Welling- 

shown  and  will  go  far  in  further  establishing  their  already  ton   street    west    and   the   general    verdict    must    hav. 

enviable    reputation.       From    a    glance    through    this    de-  Hiat    it    was  a   beautiful   home   for  beautiful   g Is.      The 

part. net    it    seems  quite   probable    that    small      effects   in  building  is  thoroughly  modern  in  even   respect,  aud  artis- 

flowers  will  predominate.  <"■  effect  has  been  as  I ..uglily  studied  as  -pec, I  adapta- 

During  opening  day-  the  centre  of  attraction   was  the  bility  for  the  millinery   trade 
exhibition    of    French    patterns   and      trimmed      millinery  One  thine  all  visitors  could  not  fail  to  notice  and  that 

which  were  shown  on  the  fourth   floor,  and  it   is  doubtful  was  the  perfect  quality   ol   the  light.      Lighting   is  always 

if  a  more  beautiful  display  could  he  found  in  the  realm-  an  anxious  problem  in  a  trade  where  colors  play   such  an 

'millinerydom."    One  noticeable  creation  was  a  large  important    pan I   J.    D.    Ivey    &   Co.    are   to  b< 

black  hat   made  entirely  of  circles  ,,i    lace,  caught   in  the  gratulated  upon  the  successful  manner  in  which  they  have 
centre   with   small   straw   buttons  and   with   trimmings  of  srlved  it.  for  though  the  day   was  dull  and  -  -  fall- 
small  roses  and  handsome  black  satin  ends.     A  very  pretty  ing  heavily  the  most  exacting  buyer  could  nol 
hat  of  rnscan  and  white  straw  braid,  with  draping  of  Bros-  -at. -tied    with    the   clear   white   light    in   all    pari-  of  the 
sels  point    lace,  having    ribbon  of  a   delicate  green   shade.  building, 
caught    with   handsome   gohl   buckle  and    foliage  at    hack.             The  first  floor  is  devoted  to  laces,  silks,  velv. 

Another  beautiful  creation  was  made  of  fine  hair  braid  etc..   and   on   the   Hers   abo  the   dep: 

eutlining  handsome  lace  medallions.     Two  wreath*  of  tiny  straws,   flowers   feathers,  etc.,  while  t; 

roses  and  bunch  .>t    same  in   front    gave  a   ver\    pleat  trimming  rooms  oeciuv 
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Quick-Selling  Easter  Novelties 

Waist  Sets, 

including  Military,  Mother  of- Pearl,  Fancy 
Stone  and  Fancy  Metal,  at  all  prices. 

Belt  Sets,  Stock  and  Collar  Pins, 
Military  Hat  Pins, 
Crushed  Fabric  and      *fBTU*NE1? 

MAR  if. 

Leather  Belts,  etc.      c-tiMm. 

Hundreds  of  beautiful  patterns  to  select  from.      ^    j^,  / 
Our  line  of  up-to-date  Novelties  is  to-*cfayc7> 
what  it  has  always  been — "the  best  on 
the  market." 
We  will  send  you  an  assortment  of  the  most 
popular  selling  numbers  on  approval.    After  inspect- 
ing, if  you  are   not  satisfied  return   anything  you  do  not 
want  at  our  expense. 

ORDER  AN  ASSORTMENT  TO-DAY.    Get  your  Notion  Department  in  line. 
WE  WILL  SHIP  YOUR  ORDER   PROMPTLY. 

We    have   all    the    things    worth    having    in    Shell   Combs,    Hair    Pins,    etc. 

RETURNED 


Japanese  Military  Waist  Set. 


Flag  Pins  with  town  or  club  name.    To  retail  for  a  quar 


The  latest  Sanitary  Puff 
Comb.  Can  be  retailed 
for  25c. 


PHILLIPS  £>  WMNCn 

8  Wellington  St.  West, 


LIMITED 


TORONTO. 


"The  Men   Who  Lead  in  "  Smallwares." 

Ask  for  Free  Samples  of  the  "Capsheaf  "  Coilless  Safety  Pin.    The  only  Safety  Pin  that  does  not 

catch  in  the  fabric. 

15U 
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Bible  innovation  that  i-  sure  t«>  be  poptolai  with  buyers. 
i-  the  lining  up  of  a  number  of  email  sales  rooms  in  which 
milliner;  can  be  inspected  and  purchases  made  in  privacy 

and  < Port.      Selections  made   in   tlii-  waj    arc  sure  to 

be  more  judicious  and  satisfactorj  than  when  buying  bas 
in  lir  done  in  the  crowd , 

Though  the  new  bome  of  this  firm  is  full}  50  per  cent. 
i   than  the  old  one,  n   was  taxed  to  its  capacity  by 
the   throng   of   visitors  on    Monday,  and   because  of   1 1 1 « - 
crowd  ;i  tour  of  inspection  was  no  easy  matter. 

Though  the  shown-room  bore  marks  of  hurried  flitting 
it   is  ;i  handsome  room  and  well  worthy  of  the  beautiful 
crcni inn-  of  the  milliners'  arl     for  ii  is  an  arl   nowadays 
thai   were  collected  there. 

G.  GOULDING  &  SONS. 
rpilK  handsome  show-rooms  of  Q.  Qoulding  &  Sons, 
1  Ba>  street,  Toronto,  was  the  Mecca  of  a  large  num- 
ber of  the  visiting  milliners  on  Monday,  February 
29th,  and  in  spite  of  the  stormy  weather  they  were  crowd- 
ed all  the  day.  The  openings  both  from  an  artistic  and  a 
financial  point  were  a  meat  success  with  this  firm.  Their 
show-room  \\;is  crowded  with  pattern  models  showing 
both  Paris  and  New  York  ideas,  among  which  were  man} 
[ovelj  models  direel  from  Paris;  bul  il  is  onlj  fair  to  saj 
thai  the  creations  made  b}  the  linn's  own  staff  of  design- 
ers and  milliners  did  no!  suffer  bv  the  comparison  with 
the  hats  from  thai   world   famous  centre  of  fashion. 

Qoulding  &  Sons  always  show  a  number  of  handsome 
sets.  This  opening  is  no  exception  and  though  all  were 
much  admired  the  palm  of  beauty  must  be  awarded  to  the 
charming  one  in  black  and  pink.  The  picture  hat  was  of 
shamrock  shaped  medallions  of  embroidered  mousse! in e 
de  soie,  edged  with  ruchings  of  the  same.  The  low  wide 
crown  was  encircled  with  one  of  the  new  (dose  wreath 
effects  in  tiny  Banksia  roses  of  pale  pink,  .just  the  righl 
shade  to  combine  with  black,  and  the  deep  bandeaux  was 
encircled  with  small  tighl  bunches  of  the  same.  The  hat 
came  down  Hat  over  the  hair  at  the  back  and  a  little  to  the 
left  was  placed  a  large  pink  velvel  crush  bow.  The  scar! 
or  stole  matched  the  hat  being  made  up  of  the  same  shap- 
ed medallions  and  ruches,  with  relieving  touches  of  the 
roses  and  velvel . 

SPRING  MILLINERY  OPENINGS  IN  TORONTO. 
II,  what  a  morning,"  musl  have  been  a  very  cum 
mull  exclamation  in  Toronto,  when  the  visiting 
milliners  took  a  preliminery  peep  at  the  outer 
world  on  the  morning  of  February  29th,  the  date  Cxed  for 
the  Spring  milliner}  openings  in  that  city.  It  would  have 
been  hard  indeed  to  imagine  a  day  less  suited  to  awaken 
thoughts  of  Spring  attire  than  the  one  chosen.  Indeed  it 
seemed  as  though  the  weather  man  was  jealous  of  the 
interest  taken  in  the  Spring  hat.  and  that  he  was  determ- 
ined that  it  should  not  he  the  side  absorbing  topic,  as  he 
at  all  cost-  was  still  going  to  command  the  same  amount 
■  if  interest  mi  all  hands,  that  he  has  beeu  exacting  foi  some 

thie  pasl   in  this  r< ^breaking  Winter. 

In    this   he   parti}    succeeded,   at    least    when    the  snow 

and  wind  had  to  he  faced.     When  once  the  ii -  .>!'  the 

millinery  In  uses  had  swuuc  behind  all  inieresi   was  nuiek- 
lv    centred  on   the  new    Spring   hat-  ami   rhe  materia- 
lise in  its  manufacture . 

In   spite  of   the   weather  the  devotees   at    the   shrine   of 
Milliner}   tinned  out  in  full  force,  and  the  importing 

houses    were    crowded    all    dav. 
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TOOKE  BROS..  MONTREAL 
The    pi  inter-    made    ;i    Bad    ne—    of      the    1 1  •  - 1 1  ■    in    last 

month's  issue  in  regard  to  Tool.    Bro      Part    ol   .t  no  one 
could  understand.      For  that    n 
-on    the    item    i-    reproduced.      It 
read  :  Tooke   Br<  -..   Monl  real,  are 

show  ing  a  iple  of  cle\  er  novel 

in--    in    embroidered      neckwear. 

One  is  a  lour-in  hand  tie.  -ilk 
embroidered  and  represents 
tie  pili.  Different  designs  repre 
sent  different  -i>  les  of  stones  and 
shapes  of  pms.  They  are  made 
in  black  pe.in  de  soie  and  can  he 
reversed  to  ;i  plain  black  tic  if 
desired.  Another  string  is  call- 
ed the  ••  Midget  "  with  ends 
uicel}  embroidered  in  neat  pat- 
tern-.     The\    are   al-o     showing 

beautiful     lines    of       K;i-ler    neck- 
wear,  putting  out   a   tew    hundred 
new  designs  in  a  number  of  pretty 
'  shapes.     In  tin.  waist  department 

<  Tina  silk  waists  are  ha\  ing  a  run 
al    present,   the   linn   show  ing   some 

very  charming  styles.  One  popular  line  is  trimmed  with 
Mexican  drawn  stitch.  In  Summer  wear  lawn  waists  seem 
to  have  the  preference  yet.  Messrs.  Tooke  Bros,  are  al- 
ways adding  new   designs  to  their  already  large  ranj 


PERSONAL  MENTION. 
.Mr.   W.   I>.   Brock  has  -one  to  South  Carolina  for  his 

health. 

Mr.    II.   <!.   Cook  manager  of  the  woollen  department 

of    the    W.     Ii.     Brock    Co.,    Toronto    has    returned    from    ;i 

buying  trip  abroad . 

(in  February  It).  1904  Mr.  W.  G.  Anderson,  of  the 
Toronto    Brass    Manufacturing      Company,    Toronto,    was 

ii  allied  to  Miss  William-,  a   native  of  Moline.   I II  .  .1 "  .  S  .  A  . 

Debenham  Caldecott  &  Co.,  have  been  forced  by  an 
increase  in  business  to  add  another  traveller  to  their  staff. 
Mr.    A.    E.    Pentecosl    who   has   Ween   covering   the   whole 

of  Western  Ontario  will  divide  up  with  Mr.  Walter  (  aide 
coii.  who  takes  the  main  line  a-  tar  a-  Stratford  and  all 
!  he    nort  hern    low  n-  . 

Mr.  S.  A.  Jacobs,  manager  of  the  New  York  Silk 
Waisl  Co.,  Montreal,  i-  spending  a  tew  week-  at  old 
Point  Comfort.  Y;i..  recuperating  from  a  severe  cold.  Mr. 
Jaci  I  s  had  gone  to  New  York  on  his  regular  "inspection" 
trip,  when  he  suffered  a  relapse,  and  under  physician's  or 
der-  was  compelled  to  go  south  for  hi-  health.  It  i-  ex- 
pected   that    he   will    he   hack    ill   a   couple  of   weeks. 

Mr.  Sam  Mishkeu  ha-  recently  retnr 1  from  We-- 

Canada,  representing  the  American  Silk  Waist  Company. 
Mr.   Mishken  found  the  trade  in  the  We-t  in  splendid 
dition   considering   the   fret-}    severe   weather,   and   re] 
that    hi-   line-   ot'   waists,   coats   and    -kill-    w<  well 

received  . 

Mr.    A.    W.    Arnott,  of  tie,..    Ridoul   &  Co.,  Toronto, 

«;i-  a  recent  caller  at  our  London  offices       Mr.  A 

in   the  Old   Country    getting  in  close  persoual   touch   with 

the  houses  In-   firm   represents,  and   i-  visiting   the   trade 

centre-    of    Cleat     Britain    and    the    Continent.      NV 

new  agencies  of  interesl  to  the  trade  will  be  announced  on 
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OUR    LONDON 
FASHION    LETTER 

London    Tailor-Made    Styles  —  Straps   and 
Buttons  -  Colors    in    Tailor-Made   Suits  — 
Exclusive  and  Picturesque   Styles—  In  the 
Shop  Window. 

London  Tailor-Made  Styles. 

THE  trend  of  the  tailor-made  trade  now  is  such 
that  materials  of  which  coats  and  skirts  arc 
I > 1 1 i 1 1  are  no  longer  confined  to  Melton  cloths. 
vicunas,  and  similar  stuffs,  hut  embrace  a  range 
of  thin  voiles,  cottons  and  fabrics  that  wore 
one  time  deemed  unsuitable  for  tailor  styles.  Throughout 
the  Winter  great  things  have  been  done  with  fancy  and 
plain  velvets  by  high-class  tailors,  and  this  has  been  quite 
a  new  departure  among  tailor-mades. 

Although  in  the  Spring  we  have  little  to  do  with  vel- 
vets, it  would  be  possible  to  tell  the  tale  of  one  or  two 
very  smart  costumes  in  fancy  velvet  thai  are  fresh  from 
the  tailor's  hands. 

The  more  usual  coat-aud-skirt  costume  of  the  moment 
is.  however,  or  Irish  tweed,  smooth,  cloth,  zibeline  of  a 
lightweight  quality  suitable  to  the  milder  months,  serge, 
vicuna  (doth,  hopsaek,  or  homespun.  Irish  tweeds  are 
likely  to  be  much  in  use.  owing  to  the  coming  visit  of  the 
King  and  Queen  to  Ireland.  and  their  influence  in  popular- 
ising Irish  industries. 

Simplicity  is  the  keynote  of  tailor-made  fashions  for 
the  Spring.  Nothing  could  be  more  charming  in  their 
severe  simplicity  than  some  of  the  new  models  emanating 
from  renowned  ateliers.  There  is  a  prevailing  quietness 
of  style  about  them  thai  far  outshines  the  more  gaudy 
models  of  the  inferior  dressmaker. 

A  leading  point  abrul  the  new  skills  is  the  very  full 
fluted  effect  that  occurs  round  the  foot,  that  has  been 
brought  about  by  the  tendency  to  revive  the  crinoline  ef- 
fect. By  a  clever  method  of  cut  these  fashionable  skirts. 
while  being  immensely  wide,  fall  in  deeply  between  each 
flute,  and  graduate  therefore  in  a  becoming  manner  from 
waist  to  hem.  and  appear  to  be  not  at  all  exaggerated  in 
width.  Some  of  the  new  skills  are  gathered  to  the  waist- 
band, without  darts;  others  are  arranged  in  short,  down- 
ward tucks  all  round  the  waist— or  exhibit  a  small  un- 
tucked panel  in  the  immediate  front.  Then  again,  ac- 
cordion pleating  is  making  its  way  into  many  of  the 
S| irhu.'  t ailor-mades . 

Stitching  is,  as  usual,  emploved  as  a  trimming,  but 
not  so  profusely  as  of  yore,  a  single  line  or  a  couple  id' 
lines  being  preferred  to  the  all-over  stitching  (on  collar 
and   cuffs    for   instance)    that    we   have   been    wearing. 

Frog  buttons  of  braid,  and  gun-metal  buttons  are  in 
good  taste  just  now.  and  on  the  smaller  tailor-mades  but- 
tons of  embroiderery  arc  effectively  used. 

Straps  and  Buttons. 
Round  pastilles  of  cloth  on  the  trimming  of  a  (doth 
dress  is  one  id'  the  most  fascinating  of  the  new  decora- 
tions. On  a  wide  collar  of  lace  worked  with  gold  thread 
the  little  rounds  of  (doth  in  different  sizes  almost  covered 
the  lace,  whilst  others  were  attached  as  a  sort  of  fringe 
to  the  flounces  and  tucks  id'  the  skirt.  Straps  of  lace 
edged    with    a    mere   piping   of   cloth    are    used   on    pelerines. 


capes,  boleros,  etc.,  as  connecting  links,  where  they  are 
slashed.  Generally,  however,  the  straps  come  from  under 
(  ne  side,  fastening  on  the  top  of  the  other  side  with  a  bill- 
ion either  large  or  small.  Similar  buttons,  dotted  here 
and  there  over  a  wide  waistboll  of  satin  is  considered  quite 
chic. 

Coats  With  a  Slight  Droop  at  the  Waist. 

Coats  have  lost  their  waist-droop  for  the  most  part. 
though  it  would  he  too  sweeping  an  assertion  to  say  that 
the  pouches  are  absolutely  defunct.  In  fact,  one  well- 
known  tailor,  whose  word  is  law.  confided  to  me  that  the 
coat  with  a  slighl  droop  at  the  waist,  or  that  falls  saeque 
fashion  in  front,  will  remain  among  approved  fashions 
for  months  to  come,  notwithstanding  the  vogue  of  the 
tight-fitting  coat.  "  For."  lie  said.  "  the  loose-fitting 
modes,  and  low  cut  corsets  thai  have  been  worn  for  the 
past  several  years,  have  ruined  women  "s  figures,  and  there 
are  verv  few  who  can  now  wear  the  tight  coat.  " 

Tight-Fitting  Coats. 

For  this  reason,  possibly,  the  coat  that  tits  the  figure 
at  the  back,  but  falls  away  from  the  waist,  sacque-fashion 
in  front,  is  far  more  popular  than  the  Newmarket  and 
other  coats  that  are  close-fitting  in  front  as  well  as  at  the 
hack. 

One  of  the  smartest  litt'le  coats  that  tailors  are  recom- 
mending is  built  on  the  lines  of  an  Eton  or  officer's  coat 
—  something  of  a  compromise  between  the  two.  It  meets 
at  the  throat,  and  falls  in  straight,  simple  fashion  to  the 
waist,  and  is  either  hooked  all  the  way  down.  <r  for  a 
few  inches  only  from  the  throat  downward,  the  fronts  part- 
ing   slightly    as    they    near    the    waist.   ' 

A  Long  Tailor-Made  Coat. 

Another  tailor-made  coat  is  long,  almost  to  the  knees, 
with  a  plain  fri  nt— plastron  trimmed  with  buttons,  set 
in  groups*  the  sides  of  the  coat  are  arranged  in  stitched 
pleats,  and  with  Ibis  model  a  waistband  that  passes  be- 
neath the  front  panel  of  the  coat  is  added,  while  the  turn- 
down collar. -with  mitred  ends,  is  buttoned  to  the  fronts, 
and  the  shoulder  lilies  are  emphasized  by  slender  epaulets 
flnished  to  match  the  collar. 

Small  Strappings. 

Small  strappings  arc  successfully  used  on  various  of 
the  new  coats  and  skirls,  a  decorative  little  coat  in  ivory- 
colored  (doth  expressing  the  fancy  in  a  very  pretty  way. 
It  is  provided  with  a  cape,  cut  out  at  the  lower  pari  in 
tabs,  and  the  tabs  are  united  one  to  the  other  with  a  series 
of  graduated  straps  of  the  (doth,  about  half-an-ineh  wide. 
these  straps  being  fixed  at  the  tips  with  small  <>(.ld  but- 
tons. 

Colors  in  Tailor-Made  Suits. 

l'astel  blue  (doth,  in  a  lovely,  delicate  shade,  and  reseda 
green,  are  colors  we  are  likely  to  meet  frequently  among 
Spring    tailor-mades;    while    white,    in    its    \arioiis    shades, 
will    play    an    inipoitant    pari    in    the   niodislic   scheme. 
158 


March.    IVO* 


OUR    LONDON     LElTtR 


I ),  ,    < 

Hnvirw 


Ornamented  Full  Sleeves.  which    are    most    adapted    to   iiue'n   Btyle,    without    pa 

\\  ii h  the  severest  taili  r  made*  the  sleeves  are  full  and  '"'  """'h  •'"'■<>u""  '"  ,l"'  fashion  oj   the  hour,  which 

.  ,i-  ,i  '"■  sun  ived  li\  tin-  wot  l<  ••!  art  . 

much   ornamented.      hi  r    instance,   one   costume   "I    ileep 

brown  cloth  thai  has  bee  iween  had  a  skirt  abaoluteh  plain,  '  l"1'"'1-"  »  beat  icarlj  al  ouM 

,,,  ,  ,ii  '''  ess  lnl   ha>  .  u  it h< mii  i,-., 

ami  a  three-quarter  coat  thai  boasted  m-tlnim  in  ili<-  shape  ,  . 

an   attention   to  tin-  capricious   taucies   ulm-ii   make   tash 
■  ■I    a   collar  ami  mil\    tin-  >m;illr^t    iiniii'il  back   reveres  "I  'i  ,  -,.,  ., 

ii  n  uegenei  ,-ii i-  iniu  .1  uniform.      I  In-  i-.  in  a  measure,  the 

deep  ceriae   velvet   glistening   with  steel   beads.      Bui    the  ,  |llnl ,    ,h(.   ._,,,..,,    ,„,,,,,,.,,    \|      A]ber,    \,  wn„ 

sleeves    were   not    onlj    full    at    the    wrist,   showing   orna-  lindlj   consented  to  give  an  intei    i  the  subject. 

mented   velvet   and  a   profuai f  lace,  bul    was  slashed  ••  •  \|\   ideal,'  he  said,  '  Lit  this  matter  is  to  H  id  some 

almosl   to  the  elbi.w    to  allow   a  full  flounce  of  lilmy  face  thing  in  a  woman's  toilette  which  is  personal.      I  do 

in  escape.     Some  other  walking  gowns  of  cloth  have  been  like  stiff  and  tighl  robes,  which  have  no  play.     I  like 

noticed  slashed   right   up  to  the  shoulder,  from   which   the  folding  stuffs,  which  drt i    themselves  natural!} 


lace  droops  I  ike  a  fringe , 

Strappings  i  f  silk  and  Hue  narrow  plaiting*  "I  silk 
appear  on  the  wi  i  I  frocks,  the  plaitings  being  used  to  edge 
capes,  cuffs,  etc.  Lace  dyed  i"  match  the  material,  vel- 
vet, or  Bilk  cording,  heavy  embroidery  on  cloth,  silk  on 
heavy  linen,  are  all  called  into  the  service  of  the  wool 
frocks,  but  the  lingerie  sleeve  frills  have  fallen  from  grace 
in    Paris. 

Exclusive  and  Picturesaue  Styles. 


i  hi  study,  and  which  retain  the  impressions  of  the  slight 
est    movement    or   gesture.'      As   he   said    this,   I  lie   artist 
showed   ii  '    some  of  tin-  glass  cases  in  his  atelier,   i  ill  "I 
artistic  mi  dels  and  statuettes,  representing  delicate  fi 
ine  silhouettes  draped   in  stuffs  which  have  even   ap| 
ance  i  f  lightness  and  delicacv.  and  which  evoke  the  Span- 
ish and  Gipsy  figures  enveloped  in  their  shawl    and  crepe. 
•'  '  This  i^  natural])   an  ideal,'  said   M.    Maignan,  'ami 
si  ciet\    has    certain    exigencies    which    must    be    complied 
with.      Mill    what    a   woman   should   seek,   without    heeding 
what  others  wear  or  '1"  in  i   wear,  is  what  she  should 


For  several   >ears   past    the   tendency   in   the   most    ex-      ,  |  wear.     I'.\  this  1  mean  whatever  vo&\  bring  out  nature's 
•liisjvi-  mrdes  has  been   towards  the  picturesque  types  cf      hai irony  and  fiive  it   its  full  vain 


I  wu  of  London's  Latest  Styles. 


us  interesting  periods.  Our  leading  beauties  have 
adopted  what  are  now  spoken  of  ;i>  picture  frocks  and 
hats,  and  n  is  certain  their  natural  charms  wen-  never 
better  framed  than  when  wearing  these  becoming  modes. 
It  appears  thai  the  Parisian  beauties  realise  these  becom- 
ing and  graceful  qualities  also,  and  the  exhibitions  and 
photographic  salons  are  ample   testimony  of  ihis  fact. 

A  clever  chronicler  of  the  French  fashions,  impressed 
with  the  importance  of  this  tendency,  has  gathered  the 
views  of  the  fashionable  portrait  painters  in  Paris  as  to 
artistic  dress.  Sin-  writes:  "'It  is  interesting  i"  know 
the  personal  tastes  of  the  great  artists  as  regards  femin- 
ine beauty  and  fashions,  for  thr\  have,  without  doubt, 
a  e<  nsiderable  influence  on  fashion,  an  influence  which 
i^  perhaps  indirect,  but  which  is  nevertheless  real.  Ii 
often  happens  that  painters  themselves  go  t«>  the  dress- 
makers tn  give  their  views  concerning  the  choice  of  a  t « » i I  — 
ctte  to  be  worn  by  their  future  models.  M.  Ferdinand 
dumber,  for  example,  is  always  very  careful  in  hi^  choice, 
preferring  soft  ami  delicate  tones  of  color,  and  insists  that 
in  having  one's  portrait  painted  one  should  always  be 
careful  I"  adopt,  a>  far  as  |H»ssible,  the  colors  and  forms 


"Win  n    I   asl-ed   the  painter     if  the     present      fashion 
pleased     him,  he     said:     'h    does,  on  condition   that   the 
straight  corset,  which  is  the  basis  ol   the  feminine    silhou- 
ette,  i--   in  i    exaggerated.     Sometimes   In    trying   to   b 
out  the  natural  lines,  they  are  distorted.    The  corset  should 
accentuate  and  adept   iiseit   to  the  form  "f  the  body, 
should  not    modify    it   by  changing   the  proportions.     It    is 
true  that   the  exaggeration  •  '!    the  straight   line  wouh 
tin-,  case,  become  a  convex   line  contrary   to  nature's  har- 
n  nii.v. 

••  'I  do  not   like  exaggeration  in  details  ol   the  toilette 
either,  such  as,  for  example,  excessively  wide  sli 
big  collars.     In  fine,  1  like  to  see  women  dressed  in  such  a 
waj   that   their  toilette  appear-  the  complement     t     their 
personality   without   having  my  eyes  distorted  b; 
ant  details.' 

In  The  Shop  Windows. 

I  have  just  taken  a  walk  down  Oxford  street,  and  Re 
gent  street,  ami  taken  notes  of  the  principal  shows  ol 
early  Spring  styles. 

Tin-  annual   while  sales  are  just   over,  ami   the  window 
dressers  are  making  very  attractive,  though   In 
lull  displays  of  new   g Is.     In  one  well  set  oul   window    I 
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noted  several  figures,  completely  dressed  with  costume  and 
hat   In  match. 

This  is  quite  the  day  of  the  two  material  gown,  or  rather 
the  two  silk  gown,  for  these  "mixed"  dresses  are  usually 
nf  silk,  this  latter  being  curiously  intermingled.  The  skirt 
if  composed  of  three  tiers  of  flounces,  will  be  of  the  check, 
stripe,  or  plaid  silk,  and  each  flounce  have  a  very  deep 
hem  nf  plain  silk.  The  bodice  part  folded,  gathered,. pleat- 
ed, nr  what  not,  would  be  of  the  fancy  silk,  though  per- 
haps the  very  full  sleeves  with  epaulets  or  a  shoulder  piece 
going  up  to  the  collar  would  be  id'  plain  silk.  Then,  more 
likely  than  not.  these  full  sleeves  would  have  large  slashes 
to  show  full  under-sleeves  of  the  fancy  silk.  The  effect 
of  the  mixtures  is  invariably  extremely  dainty,  as  the 
colorings  of  the  silks  are  delicate  and  subdued,  and  the 
plain  silk  corresponds  exactly  with  the  foundation  color 
of  the  fancy  material. 

Here  are  the  rough  notes  of  the  window  shows  as  an 
indication  of  what  is  being  put  forward  by  the  drapery 
houses  apart  from   the  ladies'  tailors. 

Dark  blue  cloth  costume,  silver  buttons  down  front. 
Vest,  cuffs  and  belt  trimmed  applique  of  same  cloth  edged 
black  braid  over  pale  blue  cloth.  Pleated  skirt.  Hat  of 
burnt  straw  with  plume. 

Elaborate  costume  of  transparent  voile  (black)  or 
canvas,  with  black  silk  underneath,  very  shiny  effect.  To]) 
of  skirt  and  sleeves  honeycombed.  Bodice  trimmed  with 
stitched  black  silk.  Fronts  of  white  cloth  with  several 
rows  of  narrow  gold  braid,  upon  which  are  (in  sets  of 
three)  white  silk  buttons  with  black  braid.  A  pretty 
ruffle  of  cream  lace  at  cuffs  and  high  black  silk  guaged 
waist  belt.     Hat  of  black  chip  with  large  ostrich  plume. 

A  dress  of  cream  India  muslin,  the  skirt  arranged  with 
four  alternate  rows  of  lace  and  gatherings.  The  bodice 
has  a  fichu  trimming  of  lace  and  the  sleeves  are  frilled. 
Some  touches  of  pale  blue  and  waistband  of  this  soft  hue 
correspond  in  tone  with  a  picture  hat  where  pink  roses 
contend  with  an  assertive  veil. 

A  lovely  costume  of  brown  muslin,  with  bindings,  bows. 


and  waistband  of  sat  in  a  shade  brighter  and  mounted 
over  a  slip  of  shot  green  and  brown  silk.  The  bodice  has 
a  small  guitnp  and  cuffs  of  transparent  lace,  the  sleeve- 
are  puffed  and  tied  above  the  elbow.  In  effect,  this  dress, 
as  are   all   the  others,   is  distinctly    Victorian. 

Many  flower  hats,  amongst  them  a  toque  of  primulas. 
of  the  velvety  soft  colors  of  that  flower  from  pink  to  pur- 
ple and  while,  adorned  with  a  band  of  rich  rose  pink 
velvet  knotted  out  one  side  and  on  the  other  finished  with 
short    dangling  ends,  each  one  tipped  with   blossoms. 

There  are  any  number  of  plaid  materials  for  morning 
wear,  and  to  match  them  are  hats  of  plaid  straw,  that  is. 
the  plaiting  of  the  bands  of  straw,  some  of  which  are 
three-parts  of  an  inch  wife,  forms  the  plaid.  Varieties 
of  the  Breton  sailor  are  the  principal  hats  made  up  in 
this  way,  the  ordinary  three-cornered  hats  having  lost  their 
one-time  popularity,  The  only  one  of  this  order  left  to 
tell  the  tale  is  a  very  stylish  afternoon  creation  of  tulle 
or  chenille  with  a  wide  velvet  band  at  the  edge  and  the 
front  point— the  "  nose."  as  it  is  called— pinched  together 
so  closely  that  the  brim  mi  either  side  curves  right  on  to 
the   crown. 

Narrow  velvet  ribbons  ornamented  with  steel  bead 
work  is  used  to  make  up  collars. 

Some  of  the  velvets  are  cleverly  plaited  or  take  inser- 
tions of  lace,  both  being  seen  on   dinner  blouses. 

Hobs  or  tassels  of  steel  beads  finish  off  the  ends  of 
black  velvet  ribbons  that  appear  somewhere  on  the  after- 
noon blouse. 

Y-shaped  fronts  of  accordion-pleated  lawn,  or  muslin 
edged  with  lace,  are  fastened  up  at  the  throat,  the  points 
being  fixed  into  the  waistbelt. 

The  laee  for  sleeve  ruffles  not  only  hangs  downwards 
towards  the  hands,  but  other  flounces  of  the  same  lace 
turn  backwards. 

A  ribbon  of  silk  to  match  the  *rown  ties  around  the 
wrist  part  of  the  sleeve  biding  the  meeting  place  of  the 
various  frills  of  lace  is  a  feature  of  some  of  the  Paris 
aowns.  A.   MEEHAN. 
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One  of  the  most  en- 
terprising and  success- 
ful Wholesale  Boot 
and  Shoe  Houses  in 
the  West. 


Our  line  is  the  most 
complete  in  Rubbers 
for  1904.  We  handle 
Canadian  Rubber 
Goods. 
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3    HORN  COMBS 

POlNTS_QUALITY,       FINISH,        PRICE. 

The  Horn  Combs  made  bj  (    <;    Elrioi  &  Co.  are  stan- 
daxd.    They  cannot  be  improved  upon. 

Selling  Agents  to  the  Wholesale  Trade 
GEO.  RIDOUT  &   CO.,  77  York  St.,  TORONTO 

Hontri  al  Branch:     P  J.  Cukni-oiuh.  301  .St.  James  St 


^>     Y]^  A  WS  &  SON     ManchesterBU,g"  Belinda  St., 
Dry  Goods  Commission  Agents. 


TORONTO 


Representing. 


S.  &  L.  Ash  Brothers,  Leeds, 

Clotbs,  in  great  variety, 
Cartwright  &  Warners,  Limited,  Loughborough,  Eng. 

Hosiery  and  Underwear, 
Benti.ey  &  Tempest,  Leeds,  Eng., 

Casket  Cloth,  Vicunas,  Serges,  Cap  Cloths, 
Hood,  Morton  &  Co.,  Newmilns,  Scotland. 

Lace  Curtains. 
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JOHN  W.  PECK  &  CO 


LIMITED 


MANUFACTURERS   OF 
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Clothing,  Fur  Goods  and 
Shirts,  Hats  and  Caps 


Hontreal         Winnipeg        Vancouver 


PERFECTION     IN     HOSIERY 


We   carry    the  largest  assortment   of  Fancy   and    Up-to-date 
Hosiery   in   the    West. 

If  you    have    not   already  placed  your  Spring  order,    it   is    to 
your    advantage    to    see    our    samples. 

MAIL  ORDERS  RECEIVE  OUR  PROMPT  ATTENTION 


JOHN  L.  WALLER  &  CO. 


Wholesale  Men's  Furnishings 


Winnipeg 
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HINTS  TO  BUYERS 

1  r. mi  iaforraation  supplied  by  Sellers,  bul  foi   which  the  Editoi 
I  hi    Review  do  do)  necessarily  hold  themselves  responsible 


The  W.  R.  Brock  Co .,  Toronto.  "Bran "  i-  a   black   sateen   nhirt    with   braces  attached, 

,       ,  ,       ...  |  retail  $1.      Overalls  are  being  sold   below    manufacl 

llns  linn  repor    thai  lustres  ;ui«l  Sicilians  seem  to  lia\e  .  .  ....     . 

.      ...      .  .  '  ...  ....  prices   in  il:i\  ;    !-»_->   i-   a    liliii'   cli-niin.   iiiiilii-il,   j.  •!■  I   back, 

1 1 *-:i \  \    weight,   retail    75c.  .    1200   is   a   hi m-  denim,   no   lull 


t In-  lead  for  blouses  and  -hirt  waist  suits.     The)  are  now 


iV  ,,  IIC.I,     \  WII^III.        M-I.MI         l-ll'.     .         !_'"'        I~        ,i        mill-       llfllllll.        Mil        [Mil 

opening   up  some  new    effects  m   I  nnaiua  Sicilians,  ami   in  .•■  _.  .  . .  ,      .      ,     ,,     . 

'  ,,  ,ii  i',  ,    ,  retail   i5c  :   Is""  lias  a  gold  back,  < ]•  >n l>l<-  front,  retail  -I  . 

lancv  striped   lustres  for  blouses,      btamines  are  next    to        ..  ..  . 

.-,.'..  .  ,   ,i       i  ii  .ill   worth  _'.)  percent   more;    H'r    is  a  special  ■•   I  <  >  i  ■••  I  i  i 

lliese  labncs  in  popular  lavor,  and  the  desired  colors  are  .  ' 

..  '    '  iii  i  I'M'-   -till    -ni'ii    Ironi    >liiri.  < i < •  i .- i . •  I n •  4 1   cull-,   new    patterns, 

browns,  blues,  tans,  resedas  ami   pearls,  winch   arc  -Imwu  .  ' 

..        -,,        ,,,.        .  i  <•    i.     i  ■     ,i  light    grounds,    retai     •■«■    .    1 1 1 1-    i-   u   n  pi    article. 

lo  retai    a    50c.      I  I n- \   liave  also  m>\eli\   lines  m  tin-  ma  ,,  ., 

.   .  .  ,     •  .  ,    '  ,,   ,         ....     .  Shamrock  anil    neliancc  are  two  lim'  line-  m   men  -  cash 

tcnal    with    lanc\    knops,   sabran    ami   snow  Hake-   enects.  ...  ..        . 

.        .  ii       i        i  i  ii      i    ,        n  mere  socks,  -ilk  splice  Imel  ami  toe,      made  m  <  anada, 

Another  great   seller  bas  been   their  all   white  -ilk  grena-  ,      '  .,.       ,.,.  . 

,.  ,ii,  i     i      i         i  i. a    i     i    i)  sizes  !)  1-2   in    ll,   retail   _'■><•.     I  In-  lirm   has  a   practice  ol 

dines  in  llnral  effects  and  shadowed  spots,      Naked   I  an  . 

,        ,.    ,  |  if-     ,  I  ,  wailing    until    the    vei\     latesl    Ihing-    are   mil     n cl 

amas    m    pearls,    light    champagne,    n.iiin  -   egg    blue,    tan 

,  ,'  ,  i<.  |  rpi      ,  ii  Hill      expect     \el\     SOOlt     I"     leeel\e    a     large     -lil| lit     "I     the 

ami   reseda   are  among  our  best   selling   lines.       limn    all  '  ■ 

i        i  .     i     ,  •>-  ,  i      i      ,  ,    i  ,  ■■  ■  i x   '"'-t   '"  i  liesc  lines . 

wool  cashmeres  lo  retail  ai  _'■>(•.  are  among  the  besl  values 

of  the  season,  and  worth   to-da>   30  per  emu.   more.   This  Nazareth   waists  arc  stocked   in   four  new    lines,   wl 

cloth  is  in  full  rang*  of  shades.     For  March  the)  are  show-  have  a  tube  in  a  tab  jusl   large  enough   for  a  safet)   pm. 

ing    an    entirel)    new     range    of    suitings.      Among    other  The)    ran  suppl)    practical   ribl 'abinets,  and   store  fix 

good   lines  confined  to  the  \Y  .    R.    Brock  Co.    is  a  pebble  tnres,  such  as  notion  cases,  revolving  counter  fixtures,  kid 

cheviol   with  small   white  Hake  in  green.  liMiun.  nav)   ami  ghive    cabinets,    umbrella    cabinets      and    blocks,    hosier) 

hla.-k;    this   is   sure   to   be   one   of   the   most    popular   ma-  racks,   etc.      Semi    for    illustrated    price    catalogue.      The 

terials  for  Spring  or  Summer  suits  ami  retails  at  a  popu-  Nottahook    i-   high    in   public  estimation.      Everyone   who 

lar  price.      One  ol    the   snaps   this   firm   is  showing   is  an  ha-  used  it,  likes  it.     The  "Empress"  ribbon  is  a  sp 

all-wool    printed    delaine      for   children's      wear   and    for  quality  satin  neck  ribbon,  to  retail  20  to  25c     005,00(3, 

blouses.     The)   are  offering  the  best   value-  in  the  liistoiy  259   are   white'    mercerized      mattings,   retail      18  to  25c. 

of  the  department    in  black  and  colored   taffetas  to  retail  "Pansy"  is  a   new   cabinet   of  safet)    pins,    I   gross  of  as 

from  50c.  up  to  $1.25  in  a  complete  range  of  shades  in  all  sorted  sizes,  choice  box.     The  New    Vork.  and  other  mai 

lines.      The)    have    jusl    received   a   shipmeul   of   Bonnet's  kets   have   supplied    the   besl    in    ladies'   belts,   black,   red, 

peau  de  soie     the  old  cloth  at   the  old  prices  through  the  royal  blue,  crushed  leather,  which  lias  a  fabric  effect : 

balance  of  the  season.  a   narrow    red   patent   leather.     Some  special  lines  i 

In    the    ladies'    ready-to-wear   department    the    W.    R.  ien    are  "Tickler,"  "Ironclad,"   KK(i,   EIH3,   HH5.  etc.. 

Brock   Co.    are  showing  several   new     styles     in  skirls  in  in   cotton    ribbed;   "Just    So,"   "Whopper,"   D97,  "Has 

Vicunas,  Hake  goods  and   freizes.     These  are  made   from  lam"   in   plain;   "New   Cairo."    D.    &    I.'..    Brocksbestin 

-  h.uight  far  below  present  market  values,  are  the  ven  cashmere  with   reinforced   knee-  and   heels,  to  retail  25c. 

latest  cut.     They  wish  to  draw   special  attention  l"  their  The  cabinets  of  In. en  s] Is  at  special  prices  are  still  foi 

line  of  Sining  ami  Summer  waists.     These  goods  are  now  sale,  retail  5c. 

all  in  stuck  and  ready   for  immediate  shipment,  compris-  The    wash    goods   department    reports   a    large   salt 

ing  over  200  styles  in  all  fabrics.      In  black  sateen  waists  linen  suitings  of  winch  the)    have  a   large  stock.      P33  is 

they  are  showing  values  away  below  the  present  qnotatirns,  .,  28-inch  Scotch   knicker  retail    I21-2c;   LB1    is  an   Irish 

their  6129  at  $9  winch  the)  stock  in  sizes  32  to   is.  is  sell-  knicker,   retail    121-2c;    15   is   a   heavy  striped   Canadian 

ing   \er\    freely  ami   is  at    least    $3  below   regular  market  knicker,  retail   121-2c;   P35  i-  a   tambour  lace  stripe,  re 

value.      In   white  ami  colored   waists  the)    have  just   add-  iaj]    I21-2c,    linen    shade   only;    PIS    is   an    Irish    knicker 

ed  several   new  styles  to  their  range.      They   reporl   that  with    narrow    white   stripes   1    inch   apart,   retail    121-2c; 

their  sales  of  whitewear  have  this  season  been  much  largei  |M7   is  a   Scotch     knicker.     retail    15c;     P3-1   is  a   heav) 

than  in  any  former  season,  the  pricipal  increase  being  in  weight  Scutch  knicker.  retail  20i  .  ;  LB2  is  an  Irish  knickei 

the  better  grade  of  goods.     These  are  all  in  stock  and  in-  with    black    Hake-,   retail   20c;      I  *  H » 7   is   a   3(i-inch   linen 

clmle   over  300  styles   made    m    all    fabrics,   all    sizes   and  suiting,  retail  20c;    IWMl   i-  a   raised  cord  with  dash,  re 

great   variety  of  designs.     The  \V .   R.   Brock  Co.   wish  to  tail  25c;  Mil'-'  is  a  linen  voile,  retail  35c;  MO  linen  voile 

announce  lo  the  trade  that   for  Fall  delivery  the)   will  sell  with  snow    Hakes,  retail  35c     All  of  these  come  in 

black   sateen   underskirts  nt   old  quotations.      Thoy   made  u,een.   blue,   ox-bl I,   grey   and    navy.      Mill    i-   a    linen 

contracts   for  sateens     before   prices   advanced     and   will  voile  with  knicker  tear  drops  in  stripes  and  checks,  plain 

show  excellent  values.     The)   will     shortly     be  showing  a  white  grounds  with  self  colored,  blue,  red  or  grei 

complete    range   of   new    des  ade    from   sateens   and 

Italian-,   at    old    price-,   and    expect    to    repeal    their   success 

of  former  seasons  in  these  goods.  ,  ,  ■      ,  Greenshields.  Limited. 

The  woollen  department    is  showing  a   freshl)    arrived 
range  of  ladies' suitings,  in  the  vei-y  latest  novelties,  fane)  Greenshields.   Limited,   have   found   I 

effects,  spots  and  stripes.     Scotch  tweeds  appear  in  g 1  to   repeal   man)    lines  of  Canadian   cotton   hosierv,  but   in 

catchy    colorings    and    patterns.      A    recent    shipment    ol  ever)   instance  the  manufacturers  have  decline, 1  i In-  order, 

black  and  blue  serges  and  vicunas  specially  stamped,  were  as  they  would  be  unable  to  till  it  for  the  nexl   ■  iths. 

bought    at    low   contract    prices.      The   popular   thing    foi  They  have  still  a  supply  left,  and  merchants  requiri 

Spring  overcoating  will  be  a  short  light  covert  doth  coat.  goods  should   order   immediately,   as   from   now  out    there 

These  can  be  had  in  aU  colors  and  prices.  will    be   considerable   trouble    in    getting    t: 

The   carpet    department    has   a    good    range   of   tapestrj  the    factories.      Greenshielda    placed    their   orders 

and  art  squares  thai  are  jusl  what   is  wanted.     Face  cur  year  ago,  and   -till   the   manufacture 

tains  at  all  prices  ami  in  all  pattern-  are  carried.  extension   of  three   months  in   which   to  deliver  the   _ 

The  men's  furnishing  department   has  been  successful  They  are  showing  some  specials  in  popular  pric< 

in  securing  a  lino  of  men's  stiff  front  shirts  made  of  cud-  which  are  unequalled  in  value.     Lai mbroidei 

ed  cloth   in   new  Spring  patterns  to  retail  at   50  or  60c.  hosier)   i-  shown  in  a  range  from  $1.20  to  $15  per  dozen, 

regular   75c   to   >1  .      Their   working   shirts    F197,    P198  ind  there  i-  mule  a  run  on  all  grade-  shown.      Their  lines 

eheel cl      shirting,    are      made    very      wide      ami      large.  of  cashmere  hosier}   are  taking  ell  with  the  ti 
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The  ready-to-wear  department  of  Greenshields,  Limir- 
ed,  contains  some  special  cheviol  skills  to  retail  at  $3.50 
which  should  be  seen  by  the  trade.  They  are  in  black, 
grey   and    navy,    trimmed   with   strappings   and    buttons. 

The  black  skirls  are  made  in  waist  measurements  from 
23  to  33  inches,  and  the  lengths  from  38  to  44  inches. 
The  line  is  numbered  "T9."  There  is  also  a  special 
black  Vicuna  skirt,  trimmed  with  satin,  at  $3,  and  special 
"T28"  corded  Vicuna  at  $3,  each  in  23  to  31  inch  waist 
measurements. 

In  sympathy  with  the  advancine  cotton  prices,  linings 
have  gone  up  in  value,  and  a  marked  advance  has  been 
made  in  the  mills;  but  Greenshields'  lining  department 
contains  many  of  the  best  lines  at  old  prices.  They  have 
advanced  prices  on  a  few  linings,  but  even  in  these  the 
advance  has  been  but  a  slight  one.  They  have  had  meat 
success  with  this  department  this  season,  their  sales  be- 
ing  ahead  of  any  previous  year.  A  large  assortment  of 
percalines,  taffetas,  fine  black   sateens,  etc.,  is  in  stock. 

Greenshields  purchased  over  600  dozen  flannelette 
gowns  for  Fall,  1904,  before  any  advance  in  cotton,  and 


iETORNEO 


Engraved  by  Legg  Bros.  Engraving  Co.,  5  Jordan  St.,  Toronto. 

are  selling  them  now  at  less  than  mill  prices.  They  are 
goin0,  very  rapidly,  and  not  many  are  left.     Buy  now. 

The  laces  and  embroideries  shown  in  Greenshields' 
bi-  warehouse  comprise  the  very  latest  and  most  fash- 
ionable novelties  from  European  and  British  centres. 
Xns.  EB,  RC  and  GP  in  their  heavy  laces  and  insertions 
are  among  the  handsomest  and  best  liked  designs  shown, 
and  in  trimmings  their  escurials  from  No.  A100  up  are 
being  much  used  on  both  heavy  and  light  materials.  Pine 
Valenciennes  and  Orientals  are  in  good  demand  for  use 
on  white  and  light   colored  fabrics. 

A  line  assortment  of  embroideries,  including  Mexican 
and  button  effects,  is  shown.  Their  range  of  line  goods 
Xos.  \YII.  \T>.  and  IIH  are  especially  noteworthy.  The 
demand  for  their  laces  and  embroideries  has  been  very 
heavv,  and  tiiis  season  will  see  a  volume  of  business  in  this 
line  considerably  larger  than  they  have  ever  done  before. 
A  larger  assortment  and  better  values  cannot  be  found  on 
the  market. 

For  a  long  time  this  house  lias  made  a  specialty  of 
handkerchiefs  of  all  sorts,  and  this  department  is  always 
an    active    one,       Splendid    values    can    always    be    found 


here,  and  the  range  is  the  largest  in  Canada.  Special-  in 
plain  and  hemstitched  lawn  handkerchiefs  and  linens,  lace 
and  embroidered  edges,  etc.,  are  shown  in  Large  assort- 
ment  and  all  the  popular  priced  lines  can  always  be  seen. 

Ladies'  and  children's  underwear  is  shown  in  larger 
assortment  than  ever,  in  cotton,  lisle,  silk,  woo]  and  silk 
and  all  wool . 

Another  special  department  in  Greenshields'  which  is 
quickly  assuming  large  proportions  is  that  devoted  to 
children's  headwear,  muslin  and  silk  bonhests,  tarns,  etc 
In  these  lines,  too,  some  splendid  values  arc  offered,  and 
the  firm  are  leaving  nothing  undone  to  make  the  depart- 
ment a  most  important  one.  Among  the  lines  shown  here 
are  some  controlled   in   Canada   by  the   firm. 

Fabric  gloves  in  lisle,  taffeta  silk  and  lace  are  shown 
Largely.  Specials  with  dome  fasteners  are  shown  in  white, 
black,  slate  and  fawn,  and  they  are  selling  rapidly.  Lace 
gloves  and  mitts  are  also  to  be  had  here,  the  best  values 
being  offered. 

Greenshields'  ribbons  have  been  well  received  by  the 
trade  this  season.  There  are  taffetas,  failles,  moires, 
duchess,  countess,  satins,  plain  velvets  satin  back  velvets, 
and  colored  baby  ribbon  in  velvet  with  satin  back. 
Samples  and  quotations  can  be  had  on  application.  In 
spite  of  the  heavy  demands  for  these  ribbons  the  linn 
have  been  doing  their  best  to  keep  the  assortment  com- 
plete. 

John  Macdonald  &  Co . 

Specialties  in  their  staple  department :  300  pieces  Loch 
Lomond  shirting  flannelettes  10c.  ;  at  the  old  price,  a  30- 
inch  striped  flannelette  6c;  Saxony  twill  flannelettes, 
plain  colors,  at  85-8c;  the  regulas  price  of  these  goods 
to-day  is  91-4c.  They  are  (dealing  up  their  orders  for 
('rums  prints  and  those  who  want  to  sort  up  at  once  can 
do  so  at  10c. 

In  their  carpet  department  they  are  busy  opening  up 
new  goods  in  fall  season  specials;  6  patterns  in  3rd  qual- 
ity inlaid  linoleum;  6  patterns  in  2nd  quality  inlaid  lin- 
oleums, floral  and  block  designs;  a  full  range  of  new  pat- 
terns in  Wilton  Axminster,  Brussels,  tapestry,  wool  and 
union  carpets;  a  large  range  of  squares  in  assorted  sizes 
in  Axminster,  "Wilton,  velvet.  Brussels  and  tapestry;  An 
entire  new  range  of  satin  quilts,  beautiful  new  designs:  a 
full  stock  of  table  covers  in  tapestry  and  chenille;  1,000 
rolls  of  China  matting  to  retail  from  121-2  to  30c.  per 
yard;  a  stock  of  30,000  pairs  of  lace  curtains  bought  on  a 
basis  of  cotton  in  1901  which  was  about  one-third  the  price 
of  cotton  to-day. 

Their  increased  facilities  in  their  ready-to-wear  de- 
partment have  enabled  them  to  ship  many  lines  earlier 
than  last  year,  and  they  are  now  in  a  position  to  show- 
many  new  lines  which  have  as  yet  not  been  shown  by  their 
travellers;  these  include  novelties  in  American  waists,  in 
lawns,  muslins  and  chambrays.  They  are  also  showing  a 
full  range  of  white  cotton  underwear.  Merchants  know 
the  present  slate  of  the  cotton  markets.  Repeal  orders 
after  their  present  stock  is  exhausted  will  have  to  be  at 
an  advanced  price. 

They  are  showing  a  large  range  of  men's  fancy  cotton 
half  hose,  which  can  be  retailed  from  20  to  50c.  a  pair. 
Also  a  line  of  embroidered  cashmere  to  retail  50c.  a  pair. 
They  report  their  stock  of  smallwares  complete  at  pres- 
ent, including  many  novelties  in  ladies'  belts,  back  combs, 
puff  combs,  etc.  They  have  just  received  a  large  ship- 
ment of  men's  cashmere  half  hose  (seconds)  which  can 
be  retailed  at  20c.  per  pair  with  a  good  profit  to  the  i-e- 
tailer.  In  men's  Summer  vests  John  Macdonald  &  Co. 
are  showing  a  large  range,  including  white  pique,  tans 
and  fancy  white  materials  in  both  single  and  double 
breast . 

They  are  showing  in  their  woollen  department  special 
values  in  Scotch  tweed  suitings  and  trouserings,  all  the 
latest  designs  and  colorings,  also  a  large  range  of  fancy 
worsted  suitings;  all  the  latest  materials  for  Spring  over- 
coatings. In  Belwarps  the  stock  is  now  complete  in  all 
the  different   makes.      Every  yard  should  be  stamped  with 
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the  trade  mark  "The  Lion  and  Bell"  and  guaranteed 
sunproof  and  seaproof.  In  tailors'  trimmings  they  show 
black  and  colored  Italians,  mohairs,  silks  and  .-ill  the  latest 
designs  in  fane)  silesias.  Two  special  clearing  I"1--:  ! J >< »< > 
yards  6  I  tweed  suitings  al  75c.  per  yard;  1,500  yards  6  I 
fane)  worsted  suitings  al  $1.50;  ladies'  8-4  fane)  and 
plain  costume  suitings,  large  variet)  of  Btyles  and  qual 
n  ies. 

Tlii'\  are  showing  in  their  dress  goods  departmenl 
ladies'  cloths  in  pirle  Qnish,  ah1  popular  shades,  including 
bl.u-k  ai  80c.  ami  $1 ;  fancy  Donegal  tweeds  al  $]  and 
>1  .'_'•">.  in  a  very  effective  range  <>T  colors;  B909  is  a  plain 
voile  in  cream,  black,  skj  and  gre)  al  30c,  special  value; 
a  line  of  two  tone  effect  costume  tweeds  Baked  in  brown, 
mid-gre)  and  lighl  grey;  exceptional  value  in  navy  lustres 
ai  .'><•,  ; » 7  1  -  J  ami  ">iic.  for  which  there  is  a  good  Btead) 
demand;  B956  striped  mohair,  fancy  shaded  al  90c;  navy 
and  black  voiles  al   50,  <>.">.  70,  75c      In  silks  there  arc   A  \ 

special  lines  of  black  pean  de  soie  al  65c  ;  B  special  black 
peau  de  soie  at  7«i<- .  :  nav)  and  black  check  tameline  silk, 
37  l-2c  per  yard;  special  line  guaranteed  black  taffeta  ai 

7.")c.:   extra    special    value.       In    laces   there    is   a    large   and 

assorted  range  of  Valenciennes  laces  and  insertions,  heavy 
Cottons,  Clunys  in  silk   anil  cotton,  torchons  in  all  widths. 
A  large  range  id'  plain  ami  ribbed  cotton  hose  from  70c 
|4.25  is  shown  in  children's  and  ladies'  sizes. 


The  W.  R.  Brock  Co.,  Montreal. 

The  house  furnishing  departmenl  of  the  \Y .   R.   Brock 

i  o  deals  in  ranges  of  carpets  that  best  suit  the  require- 
ments of  their  customers.     In  tapestry  will  be  found  nice 

Catch}    designs,  just    what    the   trade    is   looking   for. 

They  have  an  ll-l  honeycomb  quill  In  retail  al  $1. 
It  is  a  snap  and  as  the  quantity  is  limited  won't  last  very 
long.  The  Brock  Co.  are  showing  a  magnificent  line  id' 
art  muslins  in  all  (he  newest  designs,  openwork  edges, 
plain  and  printed  to  retail  at  from  5  to  25  cents.  In  oil- 
cloths both  table  ami  Boor  they  have  everything  that  is 
new  in  design. 

Black  and  while  and  fancy  stripe  muslins  are  liable 
to  be  advanced  almost  any  day  now  and  it  would  be  a 
wis*'  move  i>n  any  merchant's  part  to  place  his  order  now. 
Brock  Co.  of  Montreal,  has  a  large  stock  of  these  goods 
to  retail  from  7  cents  up.  Their  lines  are  well  worth  see- 
in-. 

They  are  showing  an  embroidered  corset  cover  set 
which  is  worthy  of  any  merchant 's  attenl 

Brock's  lace  departmenl  as  usual  is  to  the  trout  with 
all  that  is  new  in  laces.  Guipures,  Valenciennes,  Tor- 
chons. Yaks,  in  lad  laces  id'  all  descriptions  are  Constant- 
ly on  hand  and  new  designs  are  continually  arriving  and 
being    passed    into   stock. 

A   line  of  communion  veils  to  be  retailed   from  7.">  cents 

-_'.•">!»    is   on    view    at    Brock's    Montreal    warehouse. 

There  is  a  -real  demand  ibis  season  for  crushed  lea- 
ther belts.     Brock's  have  a  -lock  which  is  second  to  i e 

in    variety    and    price.       In    silk    ami    other    bells   of   course 

nothing  need  by  said  regarding  this  linn's  stock  which  is 
as    usual    up-to-date    in    every    particular. 

In  Brock's  curtain  departmenl  they  only  ask  a  com- 
parison o|'  their  lines  with  others,  when  they  are  sure 
orders  will  come  their  wax.  ami  judging  from  their  stock. 
the  surmise  is  correct.  The  range  they  are  showing  this 
year  is  far  ahead  of  anything  shown  in  past  seasons  and 
fully   justifies   their   pride    in    it  . 

Brock's  smallware  department  i-  -till  in  the  Held  with 

"'Leader''  brush  binding.  This,  as  its  name  implies,  is  a 
leader,  and  at  the  price  should  tie  in  every  merchant  's 
stock.  Tm  this  departmenl  the)  are  showing  a  noveltv  in 
the  shape  of  a  comb  to  -i\e  the  "French  dip"  effect. 
This  comb  can  be  retailed  at  25  cents  ami  al  this  price 
should  he  a  heavy  seller.  In  hose  supporters  id'  all  kinds, 
diess  shields,  ke\  chains,  cull'  holders,  collar  bullous, 
hair  pins,  combs,  in  t'ad  smallwares  of  all  descriptions. 
their  range  is  most  comprehensive  ami  will  take  a  lot  of 
hentiner.  while  their  prices  are  "right." 


Kolieniies,  in  blacks  and  col  quite  the  propel 
thing  tor  Spring,  The  leading  shades  are  cream,  chain 
pagne,  gre)  ami  reseda.  Visitors  notice  a  verj  nice  col- 
lection Of  these  g Is   iii   the    BroCk    warehouse.      This  coin 

pan}   is  reported  to  have  oi I'  the  most  complete  ranges 

of  black  \oiles,  London  twines  and  creps  de  chine  in  the 
market.  Customers  are  sure  to  be  able  to  timl  just  whal 
they  want.  Brock's,  .Montreal,  have  as  usual  all  numbers 
in  their  famous  "  Ravenswing"  Italian  linings.  Judg 
inv:  from  the  fresh  look  oi  the  paper-,  these  goods  i 
be  moving  in  a   satisfactory    wax.     The)    ■>'  "■-■    n 

very  interesting  range  of  fancy  Donegal  tweed-  such  a.» 
will  tempt  buyers  to  secure  a  generous  quantity  of  same. 

The   recent    break    in   the   weather  BUggests  thai    the 

sun  has  arrived  for  Cravenettes  and  other  showerprool 
goods.  Tin-  Brock  Co.  an-  as  usual  among  the  leaders 
in  ibis  class  of  stuff.     The  trade  generally    reporl   a  de 

cided    demand     for    plain    malenals    such       as    ln.\    cloths, 

Venetians  and   Babron   mouchette.     The   Brock   Co.,   St. 

Helen  streei.  are  showing  their  usual  comprehensive  range. 

Spun  glass  and  organdies  are  a   feature  in  I  he  Brock  Co. 's 

large  lining  business  this  year.     The  Broi      I  o.   have  a 

percaline  in  all  shades  which  can  be  sold  with  a  profit  al 
in  cents,  if  boughl  from  them  in  large  enough  lots. 

The  Brock  Company  knew  what  thej  were  doing  when 
they  bought  their  well  known  103  print  to  retail  with  a 
good  prolii  at  111  cents.  They  haxe  an  interesting  assort 
menl  of  all  patterns  in  this  clolh  on  hand.  Thex  are  '_'d- 
linv.  more  than  the  "crumbs"  of  the  print  business  with 
their  English  range.  The  range  of  towels  offered  bx  the 
Brock  Co.  are  a  good  purchase  at  their  present  prio 


Montreal  Waterproof  Clothing  Co. 

Elsewhere  in  this  issue  is  the  above  company's  ad- 
vertisement, advising  the  trade  that  their  samples  foi 
Fall,  L904-5  are  now  ready.  All  who  see  these  goods 
sax  that  they  haxe  never  come  across  handsomer  lines, 
especially   ill   the   ladies'   goods. 

The    Montreal    Waterproof    Clothing    Co.    employ    over 
300  hands  in  their  new  factor}  on  Papineau  avenue,  Mont 
real. 

Their   buyers   slate    thai    their   collection    of   cloths   this 

year  surpasses  anything  thev  have  shown  previously.     The 

Company  haxe  now  a  resident  buyer  in  London  who  is 
constantly  mi  the  lookout  for  novelties  for  them,  ami  sends 
out  the  latesl  things  as  soon  as  the)  appear  on  the  Eu- 
ropean   market  . 

The  Rooster  Brand. 
Mr.    R.    C.    Wilkins  said   to  The   Dr)    G Is   Review: 

••  Tell  our  customers  that  we  haxe  protected  ourselves  in 
some  of  our  lines  against  higher  prices,  so  we  will  be  able 
to  supply  them  with  a  good  many  of  our  staple  lines  in 
shirts  and  some  in  overalls  at  old  figures.  As  Ion-  as 
these  slocks  last  we  will  do  our  best  to  help  our  custom- 
er- out  .  " 

Mr.  Wilkins  expects  to  have  his  men  on  the  mad  tin- 
month  with  their  Kail  and  Winter  lines,  in  which  thex  are 
making  a  special  efforl  in  Winter  smock-.  Thex  will  also 
-how  a  nice  range  oi  sheepskin  lined  smocks  ami  buffalo 
cloth  smocks,  as  well  a-  ducks,  mackinaws,  etc  A  much 
larger  range  of  pants  will  be  carried  than  ever  before. 
ranping  from  the  cheap  working  pant  to  the  higbesl  class 
moulded  trouser. 

■•  We    anticipate,"    -aid    Mr.     Wilkins,    "  with    these 
new    and  enlarged    lines,   to  do  a   greatly   increased    trade. 
During  the  past  month  we  haxe  found  thai  man)  custom 
ers  from  all  parts  ,.f  the  countrv,  who  haxe  written  to  as 
for  quotations  on  overalls,  placed  their  orders  with  us  the 

same  as  ever,  in  ~^k'  u1'  the  fail  that  we  haxe  to  uuote 
hi-her  prices.      TI^^I  think,  shows  thai   the  rdailei- 

alive  to  the  fad  that  cotton  goods  cannot  n.-w  he  pur- 
chased at  old  figures,     'bi  souk lored  piece  g I-  we 

haxe  to  pay  an  advance  id'  .'>::  l-.'S  per  cent.,  though  the 
manufactured  article  is  onl)  1"  to  20  per  cent,  higher. 
Hood-  which,  List  xcar  we  purchased  for  9c  now  cosl 
us    1-  l-'-c:    the   12c    lines   of  last  now    held   al 
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1  I  L-2c,  and  Cor  goods  which  eosl  us  L5c.  a  year  ago  we  The  notion  department  is  showing  a  range  of  quick  sell- 
have  now  to  pay  20c.  As  I  said,  we  have  some  stock  ing  shell  and  horn  hair  pins,  to  retail  ai  5,  10  and  15c; 
which  we  are  able  to  sell  i<>  customers  ai  old  prices,  hut  embroidered  turn  over  collars  in  some  very  tasty  styles  and 
repeats  must   eosl   more."  prices  to   retail   at    It),    15,  20  and  2.~>c      In   belts,  buckles. 

Mr.   Wilkins  showed  The  Dry  Goods  Review  represen-  gilt,  oxidized  and  sterling,  a  large  assortmeni   will  retail 

tative    an    order   from   a    large    railway   corporation    with  at  10.  15,  20.  25  and  35c. 

which    he    does    business,    which    accepted    an    advance    id'  The  shirt   man   otters  a  56  black   sateen   shin    tnat    can 

from  $1.2.")  to  $2:2'>  pei-  dozen   mi   some  goods.      The   rail-  he   retailed  at   50c.  ;   A57,  black  sateen  at   7.1c.;  A60  black 

\\a\    people   paid   the   advance,   having   found   it    impossible  sateen   at  $1. 

to  obtain  the  goods  elsewhere  at   lower  prices.     Another  Tbe  buver  ,,,•  l;H.(,  eurtains  (.an  stoek  up  from  the  fol- 

(  rder  was  shown  for  over  $5,000  worth  ol   goods  lor  one  lowing  numbers:  27X.  21-2  yards,  to  retail  at  30c:  30X 

of  the   largest    railway   companies.      This  was   filled,  and  ,,,  retai]  at  50c   .  :!;5X>  1u  retai]  a(  «(.   .  50X)  ,„  lx>tai|  .(t 

later  Mr.    Wilkms   was  forced  to   refuse  a  supplementary  $1;  r,4X  to  retail  at  .+1.2.').    The  stock  of  cretonnes  shown 

order  lor  $2,0110  worth  of  some  ,.l  the  same  goods  at  the  ,)V  the  Garland  people  is  still  complete  in  twills,  oatmeals, 

previous  price.  art.  reversible;  prices  as  little  changed  as  the  market  will 

permit  . 

Advertising    Whys.  This  firm  wish  to  intimate  to  the  trade  that  an  import- 
ant   deal    in    knots  and   derbvs  came   their  way   at    a    price 

Most    merchants  nowadays  appreciate  the  value  oi    ad-  ,ha(    wil]   enaDie   the    retailer   to   make   a   handsome   profit. 

vertismg.      That    they  do   not    all   succeed    is.   in   many   111-  ,,,   retai]    .,,    2r>(.        Th(1   ,..tUi,e   ,_,,-  German   made    ha]f   llns(. 

stances,    not    because    they   do    not    advertise,    but    because  slluWn  by  this  Iluus(,  deludes  the  fancy  points  that    make 

they  are  poor  advertisers.  lnal|V    liu(.s   s(l]|    themselves:    all    sizes,    to   retail    at    10    to 

The  elements  oi   good  advertising  are  many,  and  it  re-  50c     7G1   all(1  j200  pure  cashmere  are  half  hose  that   were 

quires  skill  to  so  compound  them  that  the  advertising  will  purchased  long  before  any  definite  change  was  suggested 

De  good.    _  {n  ]]lt,  way  0f  price  and  while  they  last  will  he  sold  so  the 

Advertising  should  be  enthusiastic  about  the  goods  and  retailer  can  sell  them  at   25e. 

store   methods.      If   a   merchant    is   not    enthusiastic   about  '.],,,,,,    M     Garland,  Son   &  Co-    direct    the   attention   of 

his  business  and  does  not    infuse  that  enthusiasm   into  his  buyers   to    their   colored    cotton      and    staple    department. 

advertising,  should   his  customers  be  expected  to  be  very  Their  assortment    is  very  la  ,.„.,.,   m   shirtings,  apron   ging- 

enthusiastie  about  his  business?   _       .  hams<  flannelettes,   wrapperettes>  white  and  -rev  cottons. 

Advertising  should  be  attractive  to  the  eye,  and  have  sheetings  and   pillow  cottons, 
that  power  of  persuasiveness  which  convinces. 

Advertising  should   tell   of   the  quality   and   reliability  

(f   the   goods   and    the   prices.      It    should    convey   the    im- 
pression   that    while    the   goods   are   of   high     quality,   the  Wyld-Darling  Co. ,  Limited. 
prices  fcr  them   are   moderate. 

Now  if  your  advertising  is  a  tax  upon  you,  if  it   i 
bringing    the    results    it    should,    if    you    are    fighting   any 


This  firm  show  in   their  small  wares  department   novel- 
ties in   Xew   York  belts:  crushed  leather -in- grey,  brown, 


fecial  competition,  ami  would   like  advertising  prepared  b?ack  and  cardinal,  retail  at  oO  and  ,oe.  ;  sequin  bets  with 

to   meet    it,   if  Vou    want    to   increase   vour  business,   have  f!    or  steel  combination    sell  at    ,.><-.:  patent   leather,  re 

v,  ur  advertising  prepared   by  experts'.  I;lil1  ;il  .  :'•  -'»•  ail<   •»«»«'•  :    ,1".,,s<:  se*s4pearl,  composition  and 

Messis.   Child  &  Fall,  of  Wakefield,  Mass..  whose  ad.  "!l1    military;   celluloid   hairpins:    Vassar  and   pompadour 

1X0.  3)   on   page  21    of  The   Review     vou   could   scarcely  c,i™bs:  "f*  bell   buckle  sets:  a  large  variety  d   hose 1  sup- 


iss,    make    a    study    of   tin-    trade    conditions    confronting 


m 

cv 

sort     oi'     advertising  thai     brings  maximum     results     for 

least    expense.      Why   not    write   to   (hem? 


pcrtei"s,    "  The      Crown.''    '"The       Darling,"      "  Velvet 


very  one  of  their' customers,   and    prepare    lor  them   the  grip,''   ••Lindsay's;'    '•The    Bookon  "   and    Poster   bell. 

I  hey  have  dress  shileds,  in  Stockinette,  featherweight, 
etc.:  all  colorings  in  "gloria"  taffeta  ribbons,  widths 
5,  !).  Hi.  30,  40  and  60,  to  sell  from  5  to  25c.  per  yard: 
2000  is  a   washing  taffeta  baby  ribbon.      In  their  hosiery 

_,    „     ,      ,    _.        „    „  department   they  offer  special   values  in  ladies'  cashmere 

John  M.  Garland,  Son  &  Co.  ^  {o  n,1;|i|  aJ   ._,-,.       (<The  winnel,--  a  plain  lim,  ail(1 

John   M.   Garland,  Son  &  Co.'s  ladies'  department   is  "job"  assorted  ribs. 

radiant    with    new    and    popular    ready-to-wear   garments.  Tllls  house  have  just  opened  up  a  very  large  range  of 

Their   smartly   cut    skirts    are    in    unusually    large    assort-  fancv  and  workmen's  shirts  in  starched  front   or  neglige. 

n  eni    for  the   coming   season   in   lines  to   retail   at   $2.50,  with  cuff  attached  or  separate.     They  have  a  very  special 

$2.75,  $3,  $3.50  and  $4.     In  this- department  you  will  find  line  J401J,  retail  75c,  regular  $1  and  $1.25  goods  all  this 

the   new   semi-military  cut    rain   coals   lor  ladies,   finished  season:   newest    patterns.      In    working   men's  shirts  they 

with  the  regulation  size  of  brass  buttons  and  a  length  that  are   showing  a   larger   range   than   ever  in   "  Thfi       flfork- 

will   comply   with   the   new   Spring  costume.  men  "   range,   in   black   and   white,  double   front    and  back. 

Garland's    linen    department    is   out    with    nine   special  drab,  dark   blue  stripes;   also  heavy  blue  denim   to   retail 

numbers  in    roller  towelling  all  extra  good   value  and   pro-  at    50c;   extra    heavy   duck  cloth,,   double   front   and   back 

(itably   sold   at    10c.      In   this  section   will   be    found   a   very  and  corded   fronts  to  retail   (OC .  \  full  big  sizes  and  double 

special    buck    towel    LSx34   to   retail   at    10c;   also   special  stitched  all  over  besides  several  novelties  in  '-The  Wcrk- 

:  i)\  III   huck    towel    to   retail    at    15c.   each.      (177   is  a    pure  men's"    range.      This   hor.se    is   showing   an   extra    special 

l-'eached  68-inch   table  linen,  extra   value  to  retail   at   50c  value    in    half    hose    to    retail    at    25c;    their    XXX    also    a 

A   department    leader  is  a   line  black  skirl    to  retail  at   $1.  little    heavier    line   1101. 

The    dress   good    department    of   the    above    firm   offers  The  dress  goods  department   of  the  Wyld-Darling  Co. 

three  special    numbers   in    plain  black   lustre.    F36  a   bright  is   well   assorted   with    all    the  season's  best    sellers.      They 

(hth,  3fi-inches,  to  retail   at   25c;    P39,  a  bright   (loth.  3S  have   several    lines   id'    Donegal    tweeds   to   retail    at    <•">(■.. 

inches,    lo    retail    at    doc;    K47.   a    brighter   and    better,   40  $1    and   $1.2.")   that    are   among  the   favorites  with   buyers. 

inches,  to  retail  at  50c      In  Parisian  lines- they  are  showing  Another  handsome   line  shown    by   this   lirm_is   a   Panama 

011   all-wocl   crepoline   in   pirle,   champagne,  black,   cream,  cloth   with    velvet    polka   dots   lo   retail   at    75c.    per  yard 

reseda,  rnd   new  navy,  to  retail  at   50c      P1071    is  a  black  in  navys,  brown,  black,  reseda,  cream,  white,  etc.    Mohairs 

KoMina.  lump,  a  matei  ial  of  line  st<  ck  and  specially  ad  pt"d  aie   much    in   demand   this  season   and   this  linn  has  an  ex- 

Frr  skirls.      Velonr  de  Granit,  all  black,  is  a  good  thing  tensive  ami  attractive  range  embracing  noppes,  knickers, 

f,  r   a    dressy    skirl,    to    retail    al    50c       Pirle    finish    canvas  fancies  and  plain   in  all  colors  lo  retail   from  40  to  50c      A 

,.|,  l|,s   are   carried    in.  cream,   blue,    navara    brown,   chain-  special   number  is  a   while   polka   dot   on   black,  navy  and 

pagne,   black,   liavy,   reseda,   to   retail    at    ode.  cardinal    grounds   that    retails   at    50c      This   company   als  , 
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shows   ;i    range   ol    veiling   in   eoliennes,   voiles,   rords   de 

i-liiiic,  crepes  de  chine,  etc.      They    al-i>  have  B  complete 

•    hi   curtains  in  Nottingham  and  Swiss  manufacture 

i tail  From  20c .   i •  -  !  in  all  new  desi 


Debenham    Caldecott  &   Co. 

Debenham,  Caldeoctl  &  Co.,  corner  Hay  and  Wellington 
streets,  Toronto,  report  that  they  are  having  splendid  sue 
cess  with  Paillette  Bilks  in  both  black  and  colors,  hi 
c(  lois  they  have  a  full  range  of  shade*.  This  is  sure  i" 
he  a  popular  silk  a-  it  i>  soft  and  rich,  and  has  the  drap 
ualities  that  an  sn  fashionable  at  the  preseul  time. 
Tan.  hues  are  another  good  selling  line  with  this  firm,  as 
n  i-  much  used  in  the  place  of  taffeta  for  drop  skirts  when 
a  softer  --ilk  i>  preferred.  This  firm  arc  showing  lull 
langes  of  colors  in  various  priced  lines  of  taffeta.  They 
w <  11 1 < I  draw  you j  attention  i<>  a  beautiful  line  of  Persian 
-~l ><  i    cotton    voiles,   in   champagne,   sky,   navy. and    grey. 

The}    arc  showing   some  beautiful   u Is   in     liiv.li   grade 

irereerized   vestings  in  white,  and  black  and   while  to  re- 
tail   from   75c.    up.      These   high   class   vestings  are   ver 
poplar  with  the  exclusive  trade.     This  firm  carry  a  large 
stock  ci    ribbons,  and  have  all  the  wanted  -hade-  in   the 
new    taffeta   ribbons  as  well   as  in   Duchesse  and   Mean   de 

-nle  . 

A  Three  in-One  Lubricant. 

This  utilitarian  age  will  undoubtedly  welcome  the  >n^ 
gestion  of  a  universal  panacaea  for  the  ills  of  the  house 
keeper,  sportsman,  mechanic,  or  artisan.     Woodwork   be 
comes   marred,  tools   rust    and  gel    dull,  and   sewing   ma- 
chines need  occasional  lubricating  if  they  are  nol 
tn  clog  up.      .Men   needs  runs)    linker  up  the  old 
until  it  simulates  the  new.     Whai   better  means 
i-  conceivable   of   refurbishing,  or   renewing    the 
lost    virtue    of   a    thousand    and    one    accessories 
than    "Three-in-One"    lubricating,   cleaning    and 
polishing   oil,   manufactured    by    <i.    W.    Cole   >.x 
'..^fj.        Company,  New   York,     lis  uses  are  legion  and  iis 
excellent    features    mentioned    elsewhere    in    this 
is  iic  i  f  The  Di  v  Goods  Review  are  sufficient  ii>  recommend 
■  •  Three-in-(  hie 


t 
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Have  Added  Two  New  Flats. 

A.  J.  Alexander,  wholesale  and  manufacturing  furrier, 
504-506  St.  Paul  street,  Montreal,  has  recently  added  two 
large  Mais,  thereby  considerably  increasing  the  capacity 
of  his  factory.  The  step  was  necessitated  by  the  increas- 
ing business  which  this  firm  has  built  up. 

The  fur  sea  si  u  of  1903-(M  i-  now  at  an  i-i\>\.  and  Mr. 
Alexander  is  making  active  preparations  for  the  nexf 
season.  He  has  always  enjoyed  a  reputation  for  first- 
class  quality  of  goods,  a  very  important  item  in  buying 
furs,  in  which  the  word  of  a  reliable  dealer  has  to  be 
taken,    in    a    large    extent . 


The  '  'Auto"  Necktie. 

One  of  the  nicesl  ties  introduced  this  season  is  now 
being  shown  by  the  Niagara  Neckwear  Co.  •"The  Auto." 
It  is  woven  from  pure  Italian  silk  in  tubular  form,  30 
inches  in  length  i>-s  inches  in  width,  in  steel  and  terrier 
greys.     Worn  by   young  men  <ui  high  turn  down  collars, 

they     present     a    chic,    smart       appearance.       Nothing     like 

them  have  ever  been  shi>wn  before,  either  in  the  Cnited 
States  Hi-  Canada.  They  are  exclusive  Niagara  production. 


Ball   Bearing   Suspenders 

The  Dominion  Snspendei  t'i>.  have  scored  a  marked 
success  with  their  "  Cycle  Rail-bearing  Suspenders." 
Their  advertising  in  the  daily  papers  ami  magazines  has 
created  a  ureal  demand  for  them  in  the  shop*. 


Hypothecated  Neckwear 

V.    K.    Kelly .   Temple    Kuildii  ••.    Montreal, 
ill    Made  a  big  assortment  of  hypothecated  this 

th,  lots  selling  ai   ic-~  than  value.      Vhnut   o 
he  sold  -i\  thousand  d<  zeu  in  the  i  \ 


Uneedit 

The  name  of  a  fixture  for  displaying  portieres  and  i 
manufactured  by   the  Standard  M  i  •_•     Co  .   Xenia,  Oh 
"Cneedit,"  ami  the  nan.-  i~  quite  descriptive.      Ii    . 

cellenl   for  sho  i    pi  rtieres,  table  i i  -.  bed  spread* 

ami  rugs  ami  saves  folding  ami  unfolding,  all  the  w< 
and   must   of  t  lie  I  inn  .      The  til  m-    w  ill    not    nag   and   | 
the  rug   mil    of  "true,"  ami   (hey    can   be   swung   in   am 
I'iiectii  n    I"   -jci    t tic    I  esf    lighl  .      The    price    i- 
i    nsitleriiijj   the  time  ami  expense  saved. 

A  in  ther  invaluable  display   rack  i-  the  model  for  - 


I  he  Model  I  Hsplay  Kick 

iug  and  preserving  lace  curtains.  On  this  rack  the  cur- 
tains are  ready  to  show  ai  any  time,  and  are  seen  t  i  the 
best  advantage,  jusl  as  they  appear  mi  the  windows. 
Winn   not    in   use   the  curtain   can   be  covered   from   dust 

and  dirt,  and  in  a  second  can  I xposed  to  viev 

lacks  takes  the  place  of  many  square  feet  of  -pace,  ami 
this  fact   alone  should  give  then'  a  high  value. 


Miniature  Paddle  Brooch 

The    accompanying    illustration      shows    a    neaf    little 
riticle  in  the  shape  of  a  miniature  paddle  br -h.cnamell- 
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Richardson,  of   Toronto  and   Montreal,  maker  of 
-  ami  other  display  fixtures,  learned 
1  making  year-  ago,  when   be   was  empli 
•"wax    works"    for    the    museun  -•■    wax 

bitions  bave  of  late  yeai  - 
arc  si.  profitable  as  in  day  s  gone  by 
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like  .Mr.  Richardson  had  to  seek  a  market  for  their  talents 
'"  another  direction.  The  adaptation  of  the  arl  to  the 
millinery,  costumers'  and  clothiers'  needs  was  an  easy 
step.  For  1."»  years  Mr.  Richardson  lias  been  in  Canada 
engaged  in  the  manufacture  of  wax  figures  and  is  said  to 
be  the  only  man  in  litis  country  so  engaged. 


Catalogues,  Booklets,  Etc. 

Trudel]  and  Tobey,  men's  furnishers,  Chatham,  Out., 
have  issued  a  neat  calendar  for  1004.  On  a  background 
id  dark  grey  are  three  illustrations  of  the  business  of 
this  Hrm  during  its  three  stages  since  its  .beginning  in 
1896.  The  firm  slate  that  they  are  sole  agents  for  Slater 
shoes,  Bawes  hats  and  New  Method  clothing.  The  line 
a!  the  top  of  the  calendar  is  "  Eight  Fears  of  Progress.  " 

Berber!  &  Co.,  Limited,  51  Bermondsey  street,  Lon- 
don, S.E.,  have  issued  their  house  journal,  dealing  with 
leather  travelling  bags  and  trunks,  saddlery  and  harness 
and  leather  ii Is  generally.  It  is  a  20-page  booklet  con- 
taining in  addition  to  illustrated  advertising  pages,  a  gos- 
sipy review  of  the  markets,  trade  conditions,  and  leather 
notes.  Trade  statistics  are  given  quite  freely.  The 
print  is  large  and  distinct  and  the  paper  of  good  qual- 
ity. 


The  (ioderich  Knitting  Co.  has  issued  a  small  pam- 
phlet exnlaining  why  they  are  confining  themselves  to  the 
retail  trade.  "  Maple  Leaf"  brand  of  hosiery,  overh'ose, 
mitts,  etc.,  and  ''Alaska"  brand  of  lumbermen's  socks 
and  mitts  will  now  be  sold  direct  to  the  trade. 


The  illustrated  price  list  of  the  productions  of  M. 
Hohner,  manufacturer  of  "Hohner"  harmonicas,  accord- 
eons  and  ocarinas  has  been  received. 


,"V  *  <  "■    ;<"'   "">    with     a   Spring  and   Summer 

catalogue  of  fancy  goods.     As  usual  it  is  profusely  illus- 
trated and  is  designed  to  lill  all  the  merchants' 
ments   in   these   lines. 


require- 


A   well  illustrated  booklel  has  been  received  fro 


in    the 


waterproof  department  of  Spreckley,  White  &   Lewis    13 

and  15  Cannon  street,  Lon.hu,,  E.C.  The  cover  is  a,, 
odd  brown  shade  with  gill  lettering.  The  inside  is  „i 
hue  paper  on  which  the  seven-inch  cuts  of  different  styles 

show    up   well. 


THE   TRADITIONAL  WHITE   SATIN   GOWN. 

A  ROYAL  wedding  generallj  has  quite  an  influence  on 
currenl  fashions,  and  the  tact  that  Princess  Alice 
of  Albany  chose  the  traditional  white  satin  for  her 
marriage  kowh  may  be  set  a  fashion.  White  satin  has 
been  rather  out  of  it  lately  for  bridal  wear,  as  brides 
latterly  have  been  choosing  crepes,  silk  mull,  gauzes  and 
other  airy   fabrics. 

Princess  Alice's  bridesmaids  wore  dresses  of  pah-  blue 
crepe  de  chine,  and  this  is  expected  to  do  something  to- 
wards reslorinp,  this  fabric  to  a  first  place  in  veiling 
ranks. 


CHICAGO'S  BIG  HATS. 

"There  are  more  large-sized  hats  sold  in  Chicago  than 
in  any  two  other  cities,"  says  W.  II.  Bumble,  manager 
for  a  big  concern.  "Here  we  sell  perhaps  a  dozen  No.  8 
sizes  in  a  year,  while  in  any  other  city  a  hatter  consid- 
ers it  unnecessary  to  carry  any  of  that  size  in  stock. 
Perhaps  the  average  size  of  hat  worn  in  Chicago  is  as 
small  as  thai  in  any  other  city,  hut  there  are  more  of 
the  large  sizes  worn. 


CONDENSED  OR  "WANT"    ADVERTISEMENTS. 

Advertisements  under  this  heading,  2c.  a  word  first  insertion,  lc.  a 
word  each  subsequent  insertion. 

Contractions  count  as  one  word,  but  five  figures  (as  $1,000)  are  allowed 
as  one  word. 

Cash  remittance  to  cover  cost  must  accompany  all  advertisements 
In  no  case  can  this  rule  be  overlooked.  Advertisements  received  without 
remittance  cannot  be  acknowledged. 

Where  replies  come  to  our  care  to  be  forwarded, five  cents  must  be  added 
to  cost  to  cover  postage,  etc. 

AGENT  WANTED. 


A  LONDON,  Eng.  firm  dealing  in  ladies'  cloths  for  mantle  and  cos- 
tume purposes  is  open  for  an  agent  to  carry  their  samples  through 
Canada.     Apply,  Box  109,  Dry  Goods  Review,  Toronto.  (3) 


BUSINESS  CHANCE. 


GOOD    OPENING  for  Dry  Goods    Business  in    a  growing  Town  in 
Western  Ontario.     For  particulars,  address  Box  97' Dry  Goods 
REVIEW,  Toronto.  (5) 


Money 


aned 


salaried  people,  retail  merchants,  teamsters,  board- 

ng  houses.  Easy  payments.  Largest  business  in  50  prin- 
cipal cities.  TOLMAN,  517  New  York  Life  Building,  Place 
d'Armes,  Montreal. 


Increase  Your  Business 


subscribing  to 

Bookseller  and  Stationer. 

Be  informed  on  the  Book,  Stationer;  and  Fancy  Goods  Trades    what  to 
buy,  where  to  buy.  Monthly;  One  Dollar  Per  War 

MacLEAN   PUBLISHING  CO.,   Limited,    Montreal,    Toronto,    Winnipeg, 


ESTABLISHED  1826. 


INCORPORATED  1807. 

ANDREW  McLEAN  CO. 
460  Broome  Street,    =    New  York. 


Manufacturers  of 


CRINOLINE 
LININGS 


AND 


Trade    Mark. 


Victor 


CANVASES 


in  great  variety  under 
The  VietOP  trade  mark. 


Sheer    Linings, 
Silk-Finished    Linings, 
Buckrams  and  Special 
Canvases  for  Stock 
Collars  and  Cuffs, 
Checks,  Etc. 


AND 


MOSQUITO  NETTINGS 

in  all  Grades  and  Colors. 
MILLS:     PASSAIC,   N.J. 
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CLASSIFIED     LIST     OF     ADVERTISEMENTS 


Accountants  and  Auditors 

Barbei ,  I  leni  v    \  Co.,   I  oronto. 

Fahey,  Wm  ,   I  oronto. 

Hoaklns,  David,  Toronto. 

[enkins  and  Hardy,  Montreal,  roronto,  New 
York. 
dd,  F    ll.   I  oronto. 

i  oronto. 

Williamson    F    0.,   Toronto. 
Advertisement  Writers. 

Child  &  Fall,  Wakefield    Ma 
Barristers,  Solicitors,  etc. 

\tu.ivr.  Due oa ft Chauvin,  Montreal 

Beatty,    Blacks tock,    Fasken    and    Riddell, 
into. 

lUirrut.  |as.  II  ,  Pembroke, 

ieron,  1).  O..  Toronto  and  Oakville. 

Hamilton,  I .  C,  Toronto. 

Tapper,  Pbippen  A    I  apper,  Winnipeg. 

Vidal,  I.  L.  O.,  Quebec  and  Montmagny, 
Belts. 

German  Artistic  Weaving  <  o  ,  New  York. 

Phillips  A  Wrinch,   Toronto. 

Stewart,  Hour    A  Ma]  I  0  ,   Toronto. 

Whitfield,  Mayall  A  Co.,  Montreal. 
Blankets,  Quilts,  travelling  Rugs,  etc 

Alaska    Feather  ft  Down  Co  .  Montreal  and 

W  nnipeg. 

Hassberger,  E    5    Montreal, 
Rylands  A  Sons,  Manchester,  I 

Toronto  Feather  A  Down  i  o  ,    Toronto. 

Woods,  Limited.  Ottawa. 
Boot  and  fchoo  Laces. 

"  Paton's '' —  Ross,  Geo.  D.,  &  Co.,  Montreal 
and  Toronto 
Boots,  Shoes  and  Rubbers 

McLaren  &  Dallas,  Toronto. 

Ryan,    Thos   A  Co.,  Winnipeg. 
Button  Machines,  etc 

Defiance  Mutton  Machine  Co.,  New  York. 
Carpets,  Curtains,  Rugs   etc 

Borrows,  A.  R.,  A  Co.,  Gnelph. 

Dominion  Oil  Cloth  Co..  Montreal. 

Garneau,  Fits  A  Cie,  Quebec. 

Greenshields  Limited.  Montreal. 

(iuelph  Carpet  Mills  Co.,  Guelpli 

Hamilton  Cotton  Co.,  Hamilton. 

Hassberger.  E.  S ..  M  tntreal. 

Hees,  Geo  11..  Son  &  Co.,  Montreal  and 
Toronto. 

Macdonald.  John  ft  Co..   Toronto. 

K viands  ft  Sons.  Manchester.  Kng. 

WykT Darling  Co.,   Toronto 
Cash  Registers,  Carriers,  etc 

Cutting.  F.  C   loronto. 

llallwood  Cash  Register  Co.,   Toronto. 
Cloaks.  Costumes,  Skirts,  Shirt  Waists,  etc. 

\merican  Silk  Waist  Co.,  Montreal 

Greenshields.  Limited.  Montreal. 

Hassberger,  K   S.,  Montreal. 

Hitchcocks,  Williams  ft  Co.,  London,  Eng. 

Macdonald.  John  ft  Co.,   Toronto. 

McKinnon  &  Co.,  Montreal,  Quebec  and 
Toronto. 

New  York  Silk  Waist  Mfe  Co..  Montreal. 

N  irthway,  |ohn  ft  Son.    Toronto. 

Pugh  Mfg.  Co..  33  Church  St..  'Toronto. 

Rylands  ft  Sons.  Manchester.  Kng. 

Salem  Co..  Montreal. 

star  Mantle  Mtg.  Co.,  Montreal. 
.   Tooke  Bros.  Montreal 

Whitfield.  Mayall  ft  Co..  Montreal. 

Waldman  ft  Sommer.  Montreal. 
Corsets 

Konig  &  Stuffman,  Montreal. 
Cottons.  Prints,  Shirtings,  etc. 

idian  Colored  Cotton   Mills  Co. 

Brock.  W    R.  Co.,  Montreal  and  Toronto. 

Brophy,  Cains  A  Co.,  Montreal. 

Garneau,  P.,  Quebec. 

Greenshields  Limited.  Montreal. 

Horrockses.  Crewdson  ft  (  o..  Manchester 
and  London,  Eng. 

MacDonald,  John,  ft  Co.,   Toronto. 

McMahen,  Granger  ft  Co  .  London. 

Rylands  ft  Sons.  Manchester.  Eng. 
Cotton  Batting 

Dominion  Wadding  Co.,  Montreal. 
Cushions,  Pillows,  Etc 

Masks  Feather  and  Down  Co.,  Montreal  and 
Winnipeg. 

Hees  '  leo   H..  Son  8 

Toronto  Feather  ft  Down  Co.,  Toronto. 
Dress  Goods,  Silks,  etc. 

Mrock.  W.  R  ,  Co..  Montreal  and    loronto. 

Brophy.  Cains  ft  Co.,  Montreal. 

Canadian  Colored  Cotton  Mills  Co.,  Mont- 
real and  Toronto. 

Debenham,  Caldecott  ft  Co..  Montreal,  Que- 
bec and  Toronto. 


I  ,.u  land .  [ohn  M    Son  ft  Co.,  <  Utawa. 
( tarneau,  P  ,  i  lis  ,v  Cie  Queb< 

,  ted   Mom 
l  lassberget    i    S.,  Montreal, 
I  iitchcock,  Will 
Ishikawa,  K.,  ft  Co.,    I 
K  v  I ,  ,   t  Co. ,  Montreal 

..  London,  Eng  ,  and  Bradford, 

Macdonald,    [ohn  ft   I  '"..    Toronto. 
NUbel  ft     \uld.    Toronto 

Priestlej  i    Greenshield    Limited,  Montreal. 

Rylands  A  Sons,  Manchester,  Eng, 

Wyld  Darling  Co  .   Toronto. 
Dyers,  Cleaners,  etc. 

British    American    Dyeing    Co.,     Montreal, 
i  oronto  i  "j  twa  md  Quebec. 

Parker,  K.,  ft  Co.,  'Toronto. 
Educational. 

Belleville  Business  College,  Belleville.  Ont. 

Canadian  Correspondence  College.   Toronto. 

St.  Margaret's  College,  'Toronto. 

Western  Business  College,  Toronto. 

Willis  Business  College,  Ottawa. 
Engravers. 

Grip,  Limited,  Toronto. 

Legs;  Bros,  Engraving  Co.,  loronto. 

Smith,  (jeo.   |..  New  York. 

Toronto  Kngraving  Co.,  Toronto. 
Fancy  Goods,  Novelties,  etc 

Ingersoll.  Robt.  H  ,  ft  Bros.,  New  York 

Nerlich  and  Co..   Toronto. 

Wees,-,  <;   A.,  ft  Son,  Toronto. 
Finance.  Insurance,  etc 

Bank  of   Toronto.  Toronto. 

lintisli    \merica  Assurance  Co.,   Toronto. 

Canada    Permanent   Mortgage  Corporation. 
Toronto. 

'    inadian  Bank  of  Commerce,  'Toronto. 

Confederation  Life  Association,    Toronto. 

London  Guarantee  ft  Accident  Co.,  Toronto. 

Merchants  Mercantile  Co..  Montreal. 

Metropolitan  Bank,   loronto. 

Western  Assurance  Co.,  'loronto. 
Flannels,  Flannelettes,  etc 

I    inadian  Colored  Cotton  Mills  Co. 

Greenshields  Limited,  Montreal. 

Horrockses,    Crewdson    &   Co.,    Manchester 
and  London,  Kng. 

Leigh  Mills  Co  , London, Kng..  and  Mradford. 

Rylands  ft  Sons,  Manchester.  Kng. 
Furs 

Alexandor,  A.  J..  Montreal. 

Edgar,  Coristine  ft  Co.,  Montreal. 

Hitchcock,  Williams  ft  Co  ,  London,  Eng. 

Peck,  John  W..  &  Co.,    Montreal.   Winnipeg 
and  Vancouver. 

Garment  Hange  s 

Mowman.  A.  K.  Co.,  Greensburg,  U.  S     V 
General  Dry  Goods. 

Brock    W    R.,  Co.,  Montreal  and  Toronto. 

Garland,  John  M..  Son  ft  Co  ,  Ottawa 

Garneau,  P.,  Fils  ft  Cie,  Quebec. 

Greenshields  Limited,  Montreal. 

Hitchcock,  Williams  ft  Co.,  London.  Eng, 

Leigh  Mills  Co.,  London,  Kng.,  and  Brad- 
ford. 

Macdonald.  John,  ft  Co..  Toronto. 

McMahen.  Granger  ft  Co.,  London 

Rvlands  ft  Sons.  Manchester,  Eng. 

Wyld-Darling  Co..   Toronto 
Gloves.  Mittens,  etc. 

Goderich  Knitting  Co.,  Gode  ich. 

Hudson    Bay    Knitting   Co..    Montreal    and 
Winnipeg. 

Pewny's— Greenshields  Limited,  Montreal. 

Rylands  ft  Sins    Manchester,  Kng. 

Stratford  Knitting  Co.,  Stratford. 
Handkerchiefs. 

Rvlands  ft   Sons.    Manchester.    Kng. 
"  Excelda  "  brand. 
Hats,  Caps,  Etc 

(  oristine  Co..  Montreal 

Peck,   [ohn  W     ft  Co  .  Montreal.  Winnipeg, 
and  Vancouver. 

Swift,  Copland  ft  Co..  Montreal 

Wrevford  ft  Co.,  Toronto. 
Ladi.  s'  Neckwear. 

Stewart.  Howe  ft  May  Co.,  Toronto 

Tooke  Bros.,  Montreal. 

Linens. 

Brophy,  Cains  ft  C-v,  Montreal. 

(Ireenshields.  Limited.  Montreal. 

Wyld  -  Darling  Co.,  Toronto. 

Liddell.  Wm  .  ft  Co..  Belfast.  Ireland. 

Macdonald.  John  ft  Co..  Toronto 

Nisbet  ft  Auid,   Toronto. 

Old  Bleach  Linen  Co..  Randalstown,  Ireland. 

Rylands  ft  Sons,  Manchester.  Kng 
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Linen,    Silk   Cotton   and   Woollen   Threads, 
Yarns    Etc 
Bald  .  Kng 

inn  Cotton  Mills  Co.,   Montreal  and 

I  oronto 

I  rank  A  Bryce   Montreal,  Quebec,  'Toronto. 
Linings  and  Can»as*i. 

I  lebenham    <  alder  otl  ft  Co      1  oronto. 

Kirk.    Samuel,    A   Sons.    London.    Km 

Manche  itei 
McLean    Andrew   A  <  o  .  New  York. 

Rylands  ft  Sons.   Man.  better,  T.ng 
Matt  ng. 

Garland,  [ohn  \L.  Son  ft  Co  .  Ottawa. 

Ishikawa,  K  .  ft  t  into 

Men's     and     Boys'     Ready-Made    Clothing 
(Overalls,  Raincoats,  Sweaters,  etc.). 

"  Eild  in"  brand — Woods.  |ohn  I.  .Montreal. 

Garneau,  P     FUs  ft  Cie,  Quebec. 

Goderich  Knitting  i  ich. 

Knox,  Morgan  ft  Co..  Hamilton. 

Peck,  [ohn  W    ft  Co  .  Montreal,  Winnipeg 
and  Vancouver. 

Rylands  ft  Sons. ^Manchester.  T.ng. 

Wilkini,   Robert  C,  Montreal. 

Woods   Limited,  Ottawa. 
Metallic  Roofing. 

Metallic    Roofing    Co..    Montreal,    Toronto 
and  Winnipeg. 
Millinery.  Ribbons,  etc. 

Canada  Veiling  Co.,    Toronto. 

I  averhill  A  Kissock.    Montreal,  Quebec  and 
'  litawa. 

Debenham,     Caldecott    ft     Co.,     Montreal, 
Quebec  and    Toronto. 

Greenshields,  Limited,  Montreal. 

Hitchcock,  Williams  &  Co.,  London.  Kng. 

Kyle,  Cheesbrough  ft  Co.,  Montreal. 
Ladies    \\V,n  ,    Toronto. 

McCall.  I)  ,  ft  Co.,   Toronto. 

McKinnon.  S.  F.,  ft  Co.,   Montreal.  Quebec 
and   Toronto. 

MacDonald,  John,  ft  Co., 'Toronto. 

Paquette  Bros..  Montreal. 

Whitfield.  Mayall  ft  Co. 
Mosquito  Nett  ngs. 

McLean.  Andrew,  Co.,  New  York 
Needles,  Pins,  etc. 

Blumenthal   Sig,  New  York 

Phillips  &  Wrinch.   Toronto. 

Tees  &  Co..  Montieal. 
Novelties 

Phihips  ft  Wrinch,  Montreal. 

Ridout,  G.,  ft  Co.,  Montreal  and  Toronto. 

Stephens,  G.  E.,  ft  Co.,  Chicago. 

Whitfield,  Mayall  &  Co.,  Montreal. 
Office  Systems,  Supplies,   etc. 

Mriggs  Ledger  System  Co.,  Toronto 
Oil  Cloths  and  Linoleums. 

Garneau.  P.,  Fils  ft  Cie,  Quebec. 

Rylands  ft  Sons    Manchester,  Eng. 
Outing  Supplies,  Tents,  eto 

Woods.  I. milled,  Ottawa. 
Papier  Maohe  Forms,  Wax  Figures,  etc. 

Clatworthy  ft  Co..  Toronto. 

(ioodwin,  J,,  London.  Eng. 

Lyons.  Hugh  ft  Co.,  Lansing,  Mich. 

Palmenberg's.   |.  R..  Sons.  New  York. 

Richardson.  A.  S..  Montreal  and   Toronto. 

Standaid  Mfg.  Co..  Xenial'  S   \ 

Toronto  Mrass  Mfg.  Co.,  Toronto. 
Patterns,  Fashion  Plates   etc. 

The  New  Idea  Pattern    Co..   New  York  and 
Toronto. 
Safes,  etc. 

Ford  A  l'eatherstone.  Hamilton 
|  'ors,   Toronto. 
Shirts,  Collars,  Ties,  eto. 

Garland    [ohn  M  .  ft  Co..  <  Mtawa 

Garneau.  P.,  Fils  ft  Cie,  Quebec. 

Greenshields,  Limited.  Montreal. 

Kellv.  F    I..  Monir. 

Macdonald.  John,  ft  Co..  'Toronto. 

Niagara  Neckwear  Co.,  Niagara  Falls. 

Peck,    [ohn  W..  ft  Co.,  Montreal.  Winnipeg 
and  Vancouver. 

Rylands  ft  Sons.  Manchester.  Eng. 
Co.,  Montreal. 

Tooke  Bros..  Montreal 

Van   Ulen.  I'.,  ft  Co  .  Ham'lton 

Wilkins,  R.  C.  Montreal. 

Williams.  Greene  ft  Rome  Co.,  Berlin. 

Wreyford  A  Co.,  Toronto. 

Wvld- Darling  Co  .  Toronto. 
Show  Cases. 

Canadian  Show  Case  Co..  Toronto. 

Dominion  Show  Case  Co.,  Toronto. 
Skirt  and  Hose  Supporters 
Greeff-Bredt  ft  Co.,  Montreal  and  Toronto. 
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Kleinerl,  1.  B.,  Rubber  Co.,  Toronto. 

Westwood,  C.  H.  &  Co.,  Toronto. 
Smallwares. 

Garneau,  P.,   Fils  &  Cie.,  Quebec. 

German    Artistic    Weaving   Co.,    New    York 
and  Toronto. 

Greenshields  Limited,  Montreal. 

Macdonald,  John.  &  Co.,  Toronto. 

McMahen,  Granger  &   Co.,  London. 

Nickhn,  |  ,  &  Co.,  Birmingham,  Eng, 

Porter,  A.  T.  Importing  Co.,  Montreal. 

Kylands  &  Sons,  Manchester,  Kng. 

Wyld-Darling  Co  ,  Toronto. 
Sporting  Goods. 

"  Victor"  brand — Fancy  Goods  Co.,  Toronto 
Store  Lighting. 

Auer  Light  Co.,  Montreal. 

Luxter  Prism  Co.,  Montreal  and  Toronto. 
Suspenders,  Buttons,   etc. 

Berlin  Suspender  &  Button  Co.,  Berlin. 

Dominion  Suspender  Co.,  Niagara  Falls. 

Macdonald,  John  &  Co.,  Toronto. 
Telephones. 

Bell  Telephone  Co. 
Trucks. 

Slingsby,  H.  C,  Montreal  and  Toronto. 
Tweeds,  Serges  and  Tailors'  Trimmings. 

Fis'ier,    John,    Son    &    Co.     Montreal    and 
Quebec. 

Garneau,  P.,  Fils  &  Cie,  Quebec. 

Greenshields  Limited,  Montreal. 

Kirk,  Samuel,  &  Sons,   London,'  Eng.,  and 
Manchester. 


Leigh  Mill  Co.,  Bradford  and  London.  Eng. 

McDougall,  A.,&Co.,  Montreal. 

Macdonald,  John  &  Co.,  Toronto. 

Wyld-Darling  Co.,  Toronto. 
Umbrellas,  Parasols,  etc. 

Irving  Umbrella  Co.,  Toronto. 

Macdonald,  John  &  Co..  Toronto. 

Rylands  ct  Sons,  Manchester,  Eng. 
Underwear,  Hosiery,  etc. 

Brock,  W.  R.,  Co.,  Montreal  and  Toronto. 

Cartwright  &  Warner,  Loughborough,  Eng. 

"  Ceetee  "  brand — Turnbull,  C,  Co.,  Gait. 
Crescent"  brand — Leonard,    S.,  &  Sons., 
Dundas. 

Deimel  Linen-Mesh  Co.,  Montreal. 

"  Eildon  "  brand — Woods,   John    L.,  Mont- 
real. 

Ellis  Mfg.  Co.,  Hamilton. 

Gait  Knitting  Co..  Gait. 

Garneau,  P.,  Fils  &  Cie,  Quebec. 

Goderich  Knitting  Co.,  Goderich. 

Greenshields  Limited,  Montreal. 

"  Health  "  brand — Wolff,    Hermann    H.,  & 
Co.,  Montreal. 

Hine,  Parker  &  Co.,  London,  Eng. 

Knox,  Morgan  &  Co..  Hamilton. 

Macdonald,  John  &  Co.,  Toronto. 

Penman  Co.,  Paris,  Ont. 

Perry,  G.  B.,  Knitting  Co.,  Hamilton. 

Ringheim  -Schlichten  Ramie  Mfg.  Co.,   New 
York. 

Rylands  &  Sons,  Manchester,  Eng. 


Truro  Knitting  Mills  Co.,  Truro,  N.S. 

Waller,  John  L.,  &  Co.,  Winnipeg. 

Watson  Mfg.  Co.,  Paris. 

Whitfield,  Mayall  &  Co.,  Montreal. 

Woods,  Limited,  Ottawa. 

"  Wolf"  brand — Henderson,  Robert,  &  Co., 
Montreal. 

"  Wolsey  "  brand  Underwear. 

Wreyford  &  Co.,  Toronto. 

Wyld-Darling  Co.,  Toronto. 
Upholsterers'  Supplies. 

Dominion  Oil  Cloth  Co,,  Montreal. 

Hees,  Geo.  H..  Son  &  Co.,  Ltd.,  Toronto 
Wall  Paper. 

Cole,  G.  W.  &  Co.,  New  York. 

Stauntons  Limited,  Toronto. 

Watson-Foster  Co.,  Limited,  Montreal. 
Waterproof  and  Rubber  Goods. 

Law,  Russell  &  Co.,  Bradford  and    London, 
Eng. 

London  Rubber  Co.,  Montreal. 

Macdonald,  John  &  Co.,  Toronto. 

Montreal  Waterproof  Clothing  Co.,    Mont- 
real. 

National  Rubber  Co.,  Montreal. 

Ryan,  T.,  &  Co.,  Winnipeg. 

Wyld-Darling  Co.    Toronto. 
Wmdow   Shades,  Curtain  Poles,  etc. 

Hees,  Geo.   H.,  Son   &   Co.,  Montreal    and 
Toronto. 
Wrapping  Paper.  Paper  Boxes,  etc. 

Canada  Paper  Co..  Toronto. 


INDEX     TO     ADVERTISERS. 


Alaska  Feather  &  Down  Co.,  Limited... 

Alexandor,  A.  J 

American  Silk  Waist  Co 

Auditors  and  Accountants    

Auer  Light  Co 

Australasian  Draper 


Baldwin   J,  &  J,,  &  Partners.  Limited. 

Bank  of  Toronto 

Bell  Telephone   Co 

Belleville  Business  College 

Berlin  Suspender  and  Button  Co 

Blumenthal,  Sig 

Bowman,  A.  K.,  Mfg.  Co 

Briggs  Ledger  System  Co.,  Limited.  . . 

British-America  Assurance  Co 

British  American  Dyeing  Co 

Brock,  W.  R.  Co.,  Limited 

Brophy,  Cains  &  Co 

Burrows,  A.  R.,  &  Co 


Canada  Paper  Co 

Canada  Permanent  Mortgage  Corp'n... 

Canada  Veiling   Co 

Canadian  Bank  of  Commerce 

Canadian  Col.  Cotton  Mills  Co 

Canadian  Correspondence  College 

Canadian  Press  Clipping  Bureau 

Canadian  Show  Case  Co 

Cartwright  &  Warners 

Cavethill  &  Kissock 

Child  &  Fall 

Clat worthy  &  Co 

Cole,  G.  W.  Co 

Condensed  ads 

Confederation  Life  Association 

Cotton   Batting 

D 

Dean  &  Son,  Limited 

Dcbenham,  Caldecott  &  Co us 

Defiance  Button  Machine  Co 

Deimel  Linen-Mesh  Co 

Dominion  Oil  Cloth  Co.,  Lim.ted 

Dominion  Show  Case  Co 

Dominion  Suspender  Co 

Dominion  Wadding  Co 


Edgar,  Coristine  &  Co . . . 
El|Js  Mfg.  Co.,  Limited. 
Kxcelda 
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Fancy  Goods  Co.  of  Canada,  Limited. 

Fisher,  John,  Son  &  Co 

Flaws,  R.,  &  Son 

Ford  &  Featherstone   

Frank  &  Bryce,  Limited 


Gait  Knitting  Co.,  Limited,  .. 
Garland,  John  M.,  Son  &  Co. 

Garneau,  P. ,  Fils  &  Cie 

German  Ar'istic  Weaving  Co. 
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Goderich  Knitting  Co. ,  Limited 

Goodwin ,  J 

Greeff-Bredt  &  Co 

Greenshields,   Limited 1,2,65,103 

Guelph  Carpet  Mills  Co.,  Limited 

H 

Hallwood  Cash  Registers 

Hamilton  Cotton  Co 

Hassberger,  E.  S 

Hees,  Geo.  H.,  Son  &  Co.,  Limited  .... 

Hine,  Parker  &  Co.,  Limited 

Hitchcock,  Williams  ':Co 

Horrockses,  Crewdson  &  Co  ,  Limited.. 
Hudson  Bay   Knitting  Co 
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Ingersoll,  R.  H.,  &  Bro 40 

Irving  Umbrella  Co 103 

Ishikawa,  K.,  &  Co 112 

K 

Kelly,  F.  F 123 

Kirk,  Samuel,  &  Sons,  Limited 19 

Kleinert.  I.  B.,    Rubber  Co 154 

Knox,  Morgan,  &  Co 15 

Konig  &  Stuffman 103 

Kyle,  Cheesbrough  &  Co 5 


Lamson's  Store  Service  Co 75 

Law,  Russell  &  Co. ,  Limited 16 

Legal  Cards 37 

Leigh  Mills  Co.,  Limited....  inside  back  cover 

Lennard ,  S. ,  &  Sons 84 

Liddell,  William,  &  Co 40 

London  Guarantee  &  Accident  Co 58 

London  Rubber  Co 95 

Luxfer  Prism  Co.,  Limited 71 

Lyons,   Hugh,  &  Co 66 

M 

Macdonald,  John,  &  Co. ..  .outside  back  cover 

McCall,  D  ,  &  Co.,  Limited 142 

McDougall,  A.,  &  Co 133 

McKinnon,  S.  F.,  &  Co. ...'.. 147 

McLaren  &  Dallis 

McLean.  Andrew,  Co 

McMahen,  Granger  &  Co 

Merchants  Mercantile  Co 

Metallic    Roofing   Co.,  Limited 

Metropolitan  Bank 

Montreal  Waterproof  Clothing  Co. . .  . 

N 

National  Rubber  Co 95 

Nerlich  &  Co 79 

New  Idea  Pattern  Co 42 

Niagara  Neckwear  Co 123 

New  York  Silk  Waist  Mfg.  Co 118 

Nicklin,  J.  &  Co 139 

Northway,  John,  &  Son,  Lmited 97 

Nisbet  &  Auld 105.  108 

Novelty  Drv  Goods  Tag  Co 139 

164 
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Old  Bleach  Linen  Co. 
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Palmenberg's  Sons,  J.  R 71 

Paquette  Bros 139 

Parker.  R.,  &  Co 21 

Peck,  John  W.,  \  Co 156 

Penman  Mfg.  Co ...  120 

Perry,  G.  B.,  Knitting  Co 87 

Phillips  &  Wrinch 150 

Porter,  A.  T.,  Importing  Co 

Pugh  Mfg.  Co 


Richardson,  A.  S 

Ringheim-Schlichten   Ramie  Mfg.  Co. 

Ridout,  Geo  ,  &  Co 

Ross,  Geo.  D..&C0 

Ryan,  Thos. ,  &  Co 

Rylands  &  Sons,   Limited 


Salem  Company,  Limited 

Slingsby,  H.  C 

Smith,  Geo.  J 

Standard  Mfg.  Co 

Star  Mantle  Mfg.  Co 

Staunton's,  Limited 

Stevens,  G.  E.,  &  Co 

Stewart,  Howe  &  May  Co 

Stratford  Knitting  Co 

St.  Margaret's  College 

Storey,  W.  H..  &  Son inside  front 

Swift ,  Copland  &  Co 
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Taylor's  Safes 

Tees  &  Co 

Tooke  Bros. ,  Limited 

Tolman 

Toronto  Brass  Mfg.  Co 

Toronto  Feather  &  Down  Co.,  Limited 

Truro  Knitting  Mills  Co 

Turnbull,  C.  Co.,   of  Gait,  Limited... 
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Van  Allen,  E.,  &  Co 124 

W 

Waldman  &  Sommer 91 

Waller,  John  L.^&  Co 156 
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Watson,  Foster,  Co..  Limited 

Watson  Mfg.  Co.,    Limited 

Weese,  G.  A. ,  &  Son 

Western  Assurance  Co 

Western  Business  College 

Westwood,  C.  H.  &  Co..  Limited 

Whitfield,  Mayall,  &  Co 

Wilkins,  Robert  C inside  front  cover 

Williams,  Greene  &  Rome  Co.,  Limited..         24 

Willis  Business  College 37 

Wolff,  Hermann  H.,  &  Co 141 

"Wolf"  Brand  Underwear 87 

"  Wolsey  "  Unshrinkable  Underwear.  ...  6 

Woods,  John  L 83 

Woods,  Limited m 

Wreyford  &  Co 123 

Wyld-Darling  Co Inside  front  cover 


THE  LEIGH  MILLS  CO., 

UNITE* 

SPINNERS    AND    MANLE ACI LRLRS 
BRADFORD       9  Leeds  Road.         LONDON  Watling  St.,  E.C. 


Inventors  and  Sole  Makers  of  the  world-renowned 

ORL  WOOL A 

(RND.) 

The  high-class,  pure  wool,  unshrinkable  flannel 
-  F"OR  - 

LADIES'  CHILDREN'S  GENTLEMEN'S 

SHIRT  WAISTS  DRESSES  SHIRTS  and  PYJAMAS 

BLOUSES  and  GOLFING  and  CYCLING 

TEA  GOWNS  ALL  UNDERWEAR  SHIRTS,  Etc.,  Etc. 

Hundreds  of  dainty  designs  in  both  printed  and  woven  effects. 


ADMIRALTY 

ALL  WOOL  SERGES 

(     EXCELLENCE  OF  QUALITY 
UNSURPASSED    FOR         {     FASTNESS  OF  DYE 

I     PURITY  OF  FINISH 

Produced  in  over  100  different  qualities  embracing  all  the  various  makes  in  demand. 

EVERY  YARD  ABSOLUTELY  GUARANTEED 


SEE  OUR  VARIED  AND  EXTENSIVE  RANGE  OF 

PLAIN     AND    FANCY    DRESS    FABRICS 

Including    ALPAOAS,  MOHAIRS,  WOOL  SATIN  CLOTHS,  VENETIANS,  TWEEDS,  AMAZONS, 
VOILES,  SILK  AND  WOOL  MIXTURES,  ETC.,  ETO. 


80LE    AQENT 

FOR    CANADA 


H.    V.    COW  IE,  69   Bay   Street,  TORONTO. 


To  t*hc  Trade. 


March,  1904. 


I HMHIUHWIHW M M 


is  pre-eminently  an  assorting  month.  It  is  with  the  greatest 
care  that  we  have  prepared  our  stock  for  the  demands  we 
expect  to  be  made  upon  it.  We  mention  a  few  of  the 
quick-selling  lines  : 


Crum's  Prints. 

Men's  Neckwear. 

Cotton  Suitings  in  light  textures, 

Natural  Wool  and  Balbriggan  Under- 
wear. 

beautiful  designs. 

Black  Cashmere,  Fancy  Cashmere  and 

Cretonnes  and  Art  Muslins. 

Cotton  Half- Hose. 

Linen  Towellings  and  Tablings. 

Rain-Proof    Coats,    Umbrellas,    Sus- 
penders. 

Our  Special  No.  201X  Plain 
Black    Cotton    Hose,   8£    to   10, 

$1.25. 

B702.  1/1  Ribb  Hose,  5  to  7£, 
$1.15  up,  and  8  to  10,  $2.00. 

Blouse  Material,  twelve  different 
lines,  prices  8£c.  to  25c,  lengths  20 
to  30  yards. 

Val   Laces,   f   inch  to  2£  inch ; 

Torchon,  £    to  3£ ;  Cluny,  If  to 

4£ ;  Heavy  Cotton,  1  £  to  5,  and 
Silk,  f  to  3  inch. 


B270.  Ladies'  Black  Sateen  Waists, 
cording  on  front  and  sleeves,  $6.50 
per  doz. 

B273.  Ladies'  Black  Sateen  Waists, 
trimmed  with  gimp  and  buttons  (a 
leader),  $9.00  per  doz. 

B275.  Ladies'  Black  Sateen  Waists, 
trimmed  with  medallions,  $12.00  per 
doz. 

B281.  Ladies'  Black  Sateen  Waists, 
hemstitched  and  tucked,  $15.00  per 
doz. 

White  Lawn  Waists,  $4.50,  $6.00, 
$7.25,  $9.00,  $12.00,  $15  00,  $18.00. 

Special  Value  in  Whitewear. 


Carpets,     House-Furnishings,    Haberdashery,    Smallwares, 
Woollens,    Tailors'  Trimmings,    Silks,  Dress  Goods,  Etc. 

filling  Letter  Order*  a  Specialty. 
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Wellington  and  front  St$.  3B. 


Toronto. 
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GLOVES  SILKS  TOWELS  "POTTERS"  SWEATERS 

HOSIERY       CASHMERES       LINENS       PRINTS      UNDERWEAR 


WATERPROOFS 

WAISTINQS 

TABLE  COVERS 

SATEENS                                      UMBRELLAS 

FABRIC  GLOVES 

Lisle,  Taffeta  and  Pure 
Silk,    2  domes   or   jersey 
wrists,    black    or    white. 
Sell  at  25,  35  and  50c.  pr. 

CASHMERES 

G70— All  shades  in  stock, 
Cardinals,    Sky,    Cream, 
Navys,  Green,  etc.,  42  to 
43-in.    wide.       Retail    at 
5°c.  yd. 

TAPESTRY 
COVERS 

In  4-4,    6  4,    8-4,    8-10, 
8-12  sizes,  popular  color- 
ings.    To  retail  from  50c. 
up,  at  considerably  below 
prices  based  on  to  day's 
cost. 

BLANKETS                            SERQES 

Union-    "Buzzer"  and 
,,„     ...     ,,                                                   "  Huron. 

Pacific.                                                                        ... 

Columbia. 

ALL  WOOL— Super  and                          „   ,. 
t        ._■    t^              , ,                                       Reliance. 
Lamb  s  Down.    Also  two                          „     ..     ,, 

' '   Pflcin c 
specials  in  large  s-izes,  to 

.  -i    .  *         ,    *                                  "  Sayles. 
retail  at  $2.50  to  S3. 00.                                    ' 

HERMSDORF 

DYE 

HOSIERY 

Fast    Black     Cotton 
Hose.     Special  values  in 
ladies'     and     children's 
sizes,    retail   15,    20    and 
55c.        Plain    Lisle    and 
Lace  Lisle  sell  at  35  and 
50c. 

BONNET'S  SILKS 

Taffetas  and    Peau    de 
Soies,     retail     gi.oo     up 
Every  yard  stamped. 

TABLE  LINEN 

Special  line  to  retail  at 
25c.    Job  price  for  perfect 
goods      Stock   complete, 
both  in  bleached  and  un- 
bleached. 

FLANNELS                            LININGS 

Fall   samples    now   on                     Ai  Special, 
the  road.  Grey  and  Navy                      A2  Special. 
Urion    and    all   wool    in                      "  Algoma." 
our  well-known  numbers.                     "  Adriatic." 
Special  value  in  Military                      "  Germanic." 
and  Fancy  Shirting  lines.                      "  Teutonic." 

MEN'S 
FURNISHINGS 


New  goods  arriving  daily.  The  latest  productions  in  Men's  Fancy 
Cambric  and  Workingmen's  Shirts  ;  Underwear  and  Half-Hose  : 
Umbrellas  for  walking  and  driving  use  ;  Waterproofs  and  Rain- 
coats ;  Linen  Collars,  all  our  latest  designs  in  all  si7es. 

WRITE    FOR    SAMPLES.  VISIT    OUR    DEPARTMENTS. 


Letter-Orders-Promptly' Shipped. 


H\ZE^&m$mmm\ 


OKI  (§H@W[ 


WYLD-DARLING 


COMPANY, 

Limited. 


EC  THAT 
YOU 
GET THE 

RIGHT 

KIND. 

STOREY'S  CLOVES  ARE  STANDARD  FOR  EXCEL- 
LENCE OF  MATERIAL,  Fit,  STYLE,  WORKMANSHIP 
AND  DURABILITY. 

THEY  NEVER  DISAPPOINT. 

We   also    make   MOCCASINS  and  MITTENS  IN  ALL  NOVELTIES 

THE  GLOVERS  OF  CANADA,     limited 


ROOSTER 
BRAND 


..Fall  1904.. 


UNION    MADE 


TRAVELLERS  NOW  ON  THE  ROAD  WITH  NEW  SAMPLES. 
THE  BEST  LINE  WE  HAVE  EVER  SHOWN. 

Overalls  and  Jackets superior  to  anv 


Canada     not      ex- 


celled on  earth. 


Pants  and  Trousers.  SSSS.W 

Pant,  to  the  highest-class  moulded  Trouser. 

C»Y^nv        Duck  Sheepskin,   lined,  Corduroy  Sheepskin, 
OmUA        lined,     Tweed,    Etaffe,     Mackinaw,     Buffalo, 

Duck,  Triplex,  etc.,  etc.      A  Smox  proposition  that  will 

interest  you. 


Shirts. 


An  excellent  range  of  easy  selling  lines. 


«wwwv 


ROBERT  C.  WILKINS, 

M.„Uf.ctu,.^  MONTREAL 


April.  1904  DRY   GOODS   REVIEW 


GREENSHIELDS  LIMITED 


MONTREAL 


Summer  Goods 


IN    ENDLESS    VARIETY. 


Lawns,  Dimities,  Muslins, 
Laces,  Embroderies. 

In  our  other  Departments  also   we   have 
SPECIAL   LINES   for  you,   and   they  are 

Worth  Considering 


The  usual  number  of 

SNAPS  IN  STAPLES. 

Can  you  afford  to  be  without  Them? 


DRY   GOODS   REVIEW 


April.    1904 


The 


PRIESTLEY  Quality 


RETURNED 

kn  n  m 

G> 


in 


Dress 


Goods 


is  the  best  you  can  get,  and  the 
quality  your  customers  know  they 
can  rely  on. 

Priestley's  specialties  for 
Spring  are 

Eolicnncs  and 
Mohair  Sicilliennes 


We  will  send  you  samples,  or 
have  our  traveller  in  your  district 
show  them  to  you  if  you  say  so. 


GREENSHIELDS  LIMITED 

MONTREAL. 

Greenshields  Western  Limited,  Greenshields  &  Co.,  Limited, 

Winnipeg.  Vancouver. 

Sole  Selling  Agents  for  Canada. 


April      I«*0-* 
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CEETEE 

Underwear 
Unshrinkable 
Full-Fashioned 

Never  gets  hard  with  washing.  Retains  Its  elasticity. 

Keeps  Its  shape.  Is  soft  and  warm. 

Made  from  fine  pure  wool. 

We  replace  any  that  shrink.  Made  in  light  weight  India 
Gauze,  for  Spring  and  Summer.  Medium  and  heavj 
natural  for  Winter. 

Elastic  Ribbed  Underwear  for  1904 

Our  Ladies',  Children's,  Infants',  Vests,  Drawers,  Union 
Suits,  Corset  Covers,  Tights,  etc.,  will  be  right  at  the  top 
for  quality,  new  designs,  new  trimmings. 

Our  travellers  will  call  on  you  shortly. 

The  C.  Turnbull  Co., 


of  GALT,   Limited. 


GOULDING  &  CO., 

30   Wellington   St.    East, 
TORONTO. 


JOS.  W.  WEY, 

7  Bastion  Square, 
VICTORIA,   B.  C. 


16  Wolsey 

UNSHRINKABLE 
UNDERWEAR 


THERE  ARE  INNUMER- 
ABLE SO-CALLED IMIEA- 
TIONS  OP  "  WOLSEY," 
HI  I  I  III  Rl  IS  NO  mi; 
STITLTE  Mil'  IT  AND 
NOTHING  JUST  AS  GOOD 


The  Canadian  Public,  know 
ng  its  unrivalled  qualities,  and 
that  it  is  in   every   respect   al 
that    the    manufacturers   claim 
for  it— 


Being  Absolutely  Unshrinkable  Pure  Wool,  Durable,  Well-Fitting 

— are  insisting  on  being  supplied   with  "Wolsey,"  which  has  stood  the 
test  of  time,  and  is  one  of  the  greatest  successes  of  modern  times. 

AVOID     SUBSTITUTES. 
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Wholesale  Dry  Goods 

NOW  IN  STOCK. 


\f> 


: 


Latest  Novelties  in  Dress  Goods. 

Newest  Patterns  in  Pantings  and  Suitings. 

Best  values  in  Plain  and  Colored  Silks. 

Large  and  varied  stock  of  Plain  and  Fancy  Cottons. 

Men's  and  Women's  Knitted  Underwear,  in  all  prices. 

Gents9  Furnishings  and  Smallwares. 

Household  Furnishings,  Carpets,  Linoleums. 

Lumbermen's  Supplies  of  all  Kinds. 


iP.GARNEAU,FILS&CIE.,Q^?£ 
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RYLAND5&S0NS 


LIMITED 


MANOH 


IN 


Cotton 


Spinners 


♦     ♦     ♦     ♦ 


Merchants 


♦     ♦      ♦     ♦ 


Manufacturers 


Bleachers 


♦     ♦     ♦ 


Dyers 


♦     ♦     ♦ 


Finishers 


Makers  of  the  Celebrated  Dacca  Calicoes  and  Sheetings 


WORKS 


lleapcy,  Gorton, 

Longford  works,      S  win  ton, 


Wigan, 
Crewe, 


Cborley, 
Bolton. 


r 


"\ 


Capital,  $14,500,000 ;  Employees,  12,000 


LIST  OF  DEPARTMENTS: 


Plain     DreSS    GoOdS,    British  and  Foreign 

Fancy  Dress  Goods,  British  and  Foreign 

Silks  and  Velvets 

Velveteens 

Irish  and  Scotch  Linens 

Table  Damasks,  Towels  and  Tray  Linens 

Muslins,  Curtains  and  Handkerchiefs 

Flannelettes,  Hosiery 

Flannels  and  Blankets,  Quilts 

Smallwares,  Haberdashery  and  Trimmings. 


Bleached  Calicoes,  Sheetings 

Oxfords,  Harvards,  Galateas 

Dyed  Linings 

Floor  Oilcloths 

Laces 

Prints  and  Cretonnes 

Shirts,  Underclothing 

Ladies'  Blouses 

Boys'  Blouses  and  Sailor  Suits 

Umbrellas,  Gloves 
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Autumn,  1904 

(  )ur  travellers  now  have  a  full  line  of  Jackets, 
Capes,  Blouses,  Wrappers,  and  I  nderweaf 
for  Fall  and  Winter,  !(J<)4.  These  lines  are 
Specialties  with  us  and  we  are  this  year 
showing  a  larger  and  more  complete  range 
than  ever. 

Kyle,  Cheesbrough  &  Co., 


93  ST.    PETER  ST.,   MONTREAL. 
35  MILK  ST.,   LONDON,   ENG. 
216-il8  BANNATYNE  ST.,  WINNIPEG. 


* 

* 
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Establshed   1785. 


^RADE    ^p 


BEE  HIVE 
Knitting  Wools 


MADE     BY. 


J.  &  J.  BALDWIN,  & 
PARTNERS,    Limited, 

HALIFAX,  ENG. 

The  Oldest  Established  and  Largest   "lakers  of 

All  Kinds  of  Knitting  Wools 

KNOWN  ALL  OVER  THE  CIVILIZED  WORLD. 


REGISTERED 


Scotch  Fingering 
Wheeling 

Petticoat  Fingering 
Soft  Merino 


Berlin  Fingering 
Balmoral  Fingering 
Merino  Fingering 
Soft  Knitting   Wool 


Vest  &  Silk  Vest  Wools 
Lady   Betty 
Shetland 
Andalusian 


All  of  the  BEL  HIVE  Brand,  and  also  Red  Letter  BB  Scotch  Fingering 


Cocoon  and  Eider  Wools 

Pyrenees 

Fleecy 

Dresden 

.Mending 


Urnl    . 


Especially  adapted  for  Hand  and  Machine  Knitting.  \ 

We  claim  that  they  will  knit  further  and  wear  longer  than  any  other  make.  ■%  .-%        ■■ 

>  Duncan   3el 


Now  Qualities:     BEEHIVE     Cocoon     and     Eider     Wools 

Wholesale  Only.  •  Send  for  Samples. 
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No  fabric  in  the  world 
softens  and  enhances 
the  beauty  of  woman 
as  does  velvet. 


That's  why  it  is,  and 
will  always  remain,  first 
favorite  with  womankind. 


Provided, 

it  is  dyed  and  finished  as 
befit  its  royal  worth.  For 
nothing  is  more  tawdry 
than  a  poorly  dyed  velvet. 

You  can  easily  get  the 
perfection  of  dye  and  fin- 
ish. Just  see  that  the 
name  WORRALL  is  on 
the  back  of  every  piece 
you  sell. 

It's  the  stamp  of  satis- 
faction. 


J.  &  J.  M.  WORRALL,  Ltd. 

Dyers  and  Finishers, 
of   Manchester,   England. 


This  Piece 

Is  Warranted  to  Be 

in  Our  Best  [Dye!  and   Finish. 


Registered  Trade  Makk. 


April.    1904 
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IU  Draper 
of  Australasia, 

The  Organ  of  the  Drapery  and  Kindred 
Trades  of  the  Antipodes. 

SUBSCRIPTION  $2.50  PER  ANN. 

post  free  to  any  part  of  the  world.      A  handsome 
Diary   Is  presented  free  to  annual   subscribers. 


Publishing  Offices  : 

Melbourne, 
Sydney, 


Fink's  Buildings. 
Post  Office  Chambers. 


American  ami  Canadian  Inquiries  will  receive  prompt  attention 

if  sent  to  the 
British  Offices  :  42  Cannon  St.,  London,  E..C 

Specimen  Copies  frte  on  application. 


I  M  Mil  IMIIil)   1H26. 


INCOWI-nk"  MID   1H07. 


ANDREW  McLEAN  CO. 
460  Broome  Street,     -     New  York. 


Victor 


Mun  wtit' 

CRINOLINE 
LININGS 

I   AND 

yfcANVASES 


in  great  variety  under 
1  he  Victor  trade  mark. 


Sheer    Linings, 
Sllk-Finlnhed    Lining*, 
liiiclintms  and  Special 
Canvases  fur  Stock 
Collars  and  Cult*, 
Checks,    Etc. 


AND 


MOSQUITO  NETTINGS 


in  all  Grades  and 


MILLS:      PASSAIC,    N  J. 


William  Liddell  &  Co ,  -  BELFAST,  IRELAND, 

Beg  to  announce  that  their  new  collection  of 

The  Celebrated  Gold  Medal  Brand  Linens 

for  the  coming  season  is  now  complete,  comprising  many  new  and  elegant  designs  especi 
ally  produced  to  meet  the  demand  of  a  critical  clientele.    All  lovers  of  high,  artistic  designs 
combined  with  excellence  in  cpuality,  at  POPULAR   PRICES,   should  carefully  examine  THESE 
WORLD-RENOWNED  LINENS  before  placing  their  orders  elsewhere,  a  lull  range  of  which  is 
now  being  shown  by  our  representatives. 

Sole  Agents  for 
WEBB  &  CO.,  Newtownards,  IrelanJ, 
Manufacturers  of  the  celebrated  "DEW  BLEACH"  TOWELS,  Etc. 


TRADE 


A\ARK 


Represented  in  Canada  by  JAS.  A.  CANTLIE,  22  St.  John  Street,    HONTREAL. 


^R  '%, 


CartwrigHt    (SL    Warners' 

Celebrated  AII=Wool 

UNSHRINKABLE  UNDERWEAR. 

CARTWRIGHT  iV  WARNERS'  name  on  a  garment  carries  with  it  the  value 
of  a  hundred  years'  successful  experience  in  the  manufacture  of  the  best  Knit 
Underwear  in  the  world,  and  stamps  it  with  the  character  of  superiority  that 
places  it  above  and  beyond  all  other  in  a  class  by  itself. 

R.  FLAWS  &  SON,  Agents,  Melinda  St.,  Toronto 


PURE     WOOL. 
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TORONTO. 

Specials  for  April  Showers. 

Ladies'  Rainproof  Coats. 

"Belle"                Grey  Cravenette,        -                                                  to  retail  at  $8.00 

"Mildred"           Fawn          "            with  strap,              -                                     "  8.00 

"  Lena  "                 Grey          "            with  cape,                            -                     "  8.00 

"  Add  "                  Olive         "            semi-fitting,           -                                    "  10.00 

"  Special  "           Fawn  and  Grey,                             -                   -                     "  5.00 

Men's  Waterproof  Coats. 

"  Gilbert  "            Grey  Rubber-proofed      -                                              to  retail  at  3.00 

'•  Wire-in  "                "                                              -       -                 "  5.00 

"  Clifford "                "            "                                                               "  10.00 

"  Burton  "            Grey  Covert  half-lined                                     -                     "  9.50 

Ladies'    Umbrellas. 

RB     and     D2            -            -                                                                to  retail  at  .75 

RC       '         D5                                                                                                  "  1.00 

D8       "        D9                                                                                               "  1.50 

Men's   Umbrellas. 

Flexus  and  D18                 ...                          -                  to  retail  at  .75 

Butterscotch,      Patent  runner,  horn  handle                -              -                       "  1.00 

HavelOCk,                  "           "       Congo  Tipped                     -                           "  1.00 

Shoo  fly,                  Self-opener         ....                                     "  1.00 

Gohome,                     "                   ....                       «  1.50 

COMPLETE  STOCK  OF  HOSIERY,    GLOVES  AND  UNDERWEAR. 
PRICES  RIGHT.     SEND  SORTING  ORDERS. 
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THE    DRYGOODSMAN'S    WARES 


Their  Origin  and  Characteristics. 


A  GIRDLE  is  properlj  a  strip  oi  band  ol  \ai 
materials  used  around  the  waist  to  gather  in 
the  loose  and  often  flowing  robes,  or  to 
fasten  and  support  other  garments  \t  one 
time  11  was  in  universal  use  and  varied  in 
richness  according  to  the  position  of  the  wearer.  rphr 
Romans  used  it    to  confine  the  tunic  and  do    >nc  of  good 

repute   would    he   seen    without    it;    lircek   and 

GIRDLE.  Romau  soldiers  were  never  without  it 
while  in  service,  and  when  they  laid  it 
aside  it  denoted  retirement  from  public  life.  The  making 
of  girdles  became  a  distinct  craft,  and  some  were  most 
wonderfully  made  and  covered  with  jewelry  and  precious 
stones.  At  various  periods  it  was  customary  lo  cart) 
the  purse,  dagger,  rosary,  pen  and  ink  horn,  keys  and 
even  books  suspended  from  it.  From  the  common  cus- 
tom of  carrying  the  purse  at    the  girdle  cam''   ihe   lerm 

cut  purse.  The  open  surrender  of  the  girdle  became  by 
customary  legal  transfer  ol  effects  of  a  bankrupt  to  his 
creditor,  and  widows  renounced  certain  rights  by  placing 
the  girdle  on  the  husband's  grave,  From  the  12th  to 
the  1 6th  centurj  il  was  adorned  with  gold  and  costly 
gems   and    fastened    with    a    buckle   of   precious    metal    inlaid 

with  gems.  Edward  III  prohibited  the  wearing  of  gold 
and  silver  girdles,  save  by  persons  of  knightly  rank,  01 
those  with    B200  .1   v  eaj 


"Pill',  glove  is  distinguished   from   the 
(       1  ision  01  ,,   sheath  for  each  finger. 


mitt    b\     I  be    pi  0 
It    does    not    ap 

peal  to  have  been  worn  by  either  sc\  before  the 
llth  century,  and  then  manufacture  in  England  is  first 
mentioned   in   lit;!,   when     an    act    was  passed   forbidding 

theii   importation.     Again  in  1564  a  similar 
GLOVES.         act    came   into   force,     and     the   restriction 

was  continued  until  1825,  when  the  duty 
was  placed  at  2u  to  10  per  cent.  Cloves  are  made  ol 
.-.ilk,  wool,  linen,  cotton,  fur,  and  various  kinds  of  leath 
cr.  The  skins  used  in  the  leather  gloves,  which  branch 
is  by  far  the  largest,  are  sheep,  deer,  elk,  horse,  cow, 
calf,  hog,  kid  and  a  little  (very  little)  mule  and  dog 
Mmosi  the  largest  part  ot  the  work  of  the  manufacture 
of  cheap  gloves  is  the  preparation  of  cheap  skins 
to  look  like  a  higher  class  quality  Sheep  skin  is  not 
onlv  the  lowest  quality,  hut  it  admits  of  all  kinds  of 
manipulation,  and  can  ho  ade  up  to  look  like  almost 
any   other   variety,    the  so-called   dog,    buck,    doe   and    deer 


skin    are    Often    onlj     sheep    skin,    and    kid    is    a-    often    lamb, 

Worchester  is  the  chiel  glove  centre  ot  England,  and 
Fulton  County,  containing  the  towns  ol  Gloversville  ami 
Johnstown,  ol   the  I  nited  St, ties 


/  A  I  \  \  *>  is  a  coarse  canvas  made  from  jute  and  is  oi 
V  J  Indian  manufacture  Much  ol  the  produce  ol  India 
is  shipped  in  gunny  bags,  manufactured  chiefly  in 
Bengal  The  cotton  "t  America  is  often  shipped  in 
gunnj  bags,  which  are  imported  from  India  In  1850  the 
manufacture  ol  these  bags  gave  emploj 
men)     to      nearly    all    the    men,    women     ami  GUNNY. 

children  in  Lower  Bengal      All  till  up  then 
spare    tunc    with    it,     the      most    of    it    being    made    in    Lot 
ories.     Few    articles  of  commerce  are  so   widely  diffused 
over    the    globe    as     gunnj       in      its    best    known    form— the 

gunny  bag  or  sack. 

*      * 

* 

SCARCELY    anything  in   wearing  apparel  has  assumed 
so  many   shapes  ami  characters     as   the  hat       It    is 
onlj    a    variety   ot    the     still    more  ancient   cap     ami 
bonnet,    and    was    liist    made   ol    velvet,    silk    01    other     rich 

materials.     U    is     now     niostlj    made     ol     felt,   although 

cloth    and    silk    arc   much    used        Hats     were 

first   made  in  England  about    1510,  and    we  HAT. 

lie, 11    ot    them     superseding     caps  or   softei 

headgear  in   the  reign  of  Elizabeth       The  felting  of  bats 

is    said   to  date  From  an  anterior  period,     the  Crusaders 

being  reported  a-   wearing   them      Wool  was  at    tirst   em 

ployed,   but    when    American   trade  developed   beaver    was 

used  because  it  was  lirinei  and  softei  Hence  the  term 
beaver    has    long    been    synonymous    with    hat  \bout     1810 

the  scarcitv  ol  beavei  lur  introduced  silk  (loth  stretched 
over  pasteboard,  but  the  silk  hat  was  not  successful  1111- 
til    1830       Political   and    religious     differences   have   been 

marked    bv      the      shape    of    the    hat        The    Puritan    of      the 
reign    mi    Charles    1      were   a    steeple   hat.    high    and    narrow 
with   broad   brim   ami  m>  ornament       The  Cavalier   wo 
lower    and    broader      crown      and    a    feather       The    (.luakei 
hat.    low    in    the   crown,      and      with    a    broad    brim, 
from    the  origin   of   the  sect    in   the  middle  of   the   ITU 
t  u  ry       In    the    18th  century    the   cocked    I  worn     by 

gentlemen.     Denton  and   the  neighborhood   ol   Mane! 
is  the  tent  re    of  manufacture  in  England,  ami   Danbury, 
.  in  the  United  Stat 


Dry    Goods 
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HOW  YOUNG  MEN  MAY  RISE. 

Samuel  Brill,  of  Brill  Brothers,  New  York. 

Y  beginning  in  life  was  a  humble  one.  I  was 
(inly  thirteen  years  of  age  when  I  left  the 
school  I  was  attending  and  started  out  to 
earn  a  living.  Even  at  that  early  aige  I  had 
a  thirst  for  knowledge  and  availed  myself  of 
every  opportunity  to  improve  my  mind.  I  picked  up  pap- 
ers in  the  street  and  bought  second-hand  books  with  the 
lew  pennies  I  could  spare  and  took  them  home  and  read 
them  evenings.  I  was  specially  fond  of  studying  the  lives 
of  successful  men  and  from  them  obtained  many  valuable 
suggestions. 

Young  men  who  are  now  occupying  subordinate  posi- 
tions in  stores  or  workshops  have  the  same  material 
from  which  to  draw  inspiration  and  assistance  that  I 
had,  the  only  difference  being  that  now  there  is  more  of 
it. 

In  my  clerkship  days  1  drank  little  liquor,  smoked 
few  cigars,  did  not  play  cards,  and  seldom  played  pool. 
I  thus  kept  my  mind  clear  and  rapidly  assimilated 
knowledge  that  afterward  stood  me  in  good  stead.  Many 
young  men  smoke  too  much,  drink  too  much  and  play 
cards  too  much.  They  think  they  ought  to  have  a  good 
time  all  the  time.  Such  young  men  neglect  their  own 
interests.  If  they  would  only  save  their  energies  until 
the  turning  point  comes  and"  they  can  strike  out  for  an 
independent  position,  they  would  be  able  to  use  them  to 
great   advantage. 

I  only  had  $150  when  I  started  in  business  with  my 
brother,  who  had  a  similar  amount,  but  I  had  what  I 
would  to-day  call  courage,  or  a  something  within  me 
that  gave  me  confidence  to  struggle  on  toward  the  goal 
of  success.  By  keeping  a  careful  watch  on  my  expenses, 
by  living  very  simply,  even  after  fortune  had  begun  to 
smile  on  us,  the  business  grew   rapidly. 

To-day  we  have  over  200  employes  in  our  four  estab- 
lishments. I  have  an  excellent  chance  to  study  men,  to 
analyze  their  motives  and  watch  their  efforts  to  get  on 
in  the  world.  If  young  men  will  follow  my  advice,  which 
is  born  of  experience,  and  will  deny  themselves  what  they 
call  luxuries  in  their  younger  days,  say  between  eighteen 
and  twenty-eight,  and  save  their  money,  when  they  are 
thirtv  years  of  age  they  will  have  accumulated  a  few 
hundred  dollars  with  which  to  start  in  business  for  them- 
selves or  to  lay  the  foundation  of  a  substantial  bank 
account.  They  can  engage  in  the  same  line  of  business  as 
their  employer,  on  a  smaller  scale,  and  by  studying  the 
situation  carefully  and  by  keeping  constantly  on  the 
alert,   thev    will  be  able  to  climb   the  ladder  of  success. 

This  is  not  idle  talk;  it  is  experience.  The  young  man 
who  is  indifferent  to  his  surroundings  remains  in  a  rut. 
The  one  who  is  energetic,  not  afraid  of  work  and  is 
known  as  a  hustler,  commands  a  good  salary  or  starts  in 
business  for  himself. 

Hut  when  he  becomes  the  owner  of  a  small  store  he 
must  not  stop  at  that.  He  must  push  on,  be  ambitious, 
and,  above  all,  be  honest— honest  with  himself,  honest 
with   his    fellow      men.        lie   must    be   courteous    to    those 


from  whom  he  buys  goods  as  well  as  to  those  to  whom 
he  sells  goods;  he  must  treat  his  employes  in  a  straigbt- 
lorward  manner;  for  they  will  reflect  his  attitude  toward 
them  in  their  treatment  of  customers.  When  I  visit  a 
store,  and  am  treated  discourteously  by  a  salesman,  I 
conclude  at  once  that  something  is  wrong  in  his  em- 
ployer's manners. 

Young  man,  when  you  have  an  occasion  to  speak, 
speak  the  truth,  whether  to  your  employer,  your  custom- 
er, or  your  fellow  workman;  for  you  will  find  you  are  the 
gainer  in  the  end.  I  do  not  believe  in  luck,  for  it  will 
never  put  you  on  a  solid,  substantial  foundation.  What 
is  needed  is  pluck,  and  good  hard,  energetic,  honest,  con- 
scientious work. 

THE  LANDS  OF  THE  GREAT  WEST. 

James  A.  Smart.  Deputy  Minister  of  the  Interior. 

WE  are  particularly  anxious  to  settle  the  West,  as  we 
consider  the  prairie  of  Manitoba  and  the  North- 
west ahead  of  that  of  any  country  in  the  world. 
We  have  about  seven  million  acres  under  cultivation  in  a 
country  which,  outside  of  other  districts  further  to  the 
north,  now  called  the  Territories,  comprises  about  two" 
hundred  and  thirty-five  million  acres.  In  other  words 
not  more  than  three  per  cent,  of  the  land  is  under  culti- 
vation. The  wages  vary,  of  course,  according  to  the  dis- 
trict and  the  season.  Ordinarily  a  man  can  earn  from 
two  hundred  dollars  (forty  pounds)  to  three  hundred  dol- 
lars (sixty  pounds)  per  annum,  including  his  board,  if 
employed  by  the  year.  During  the  harvest  season,  how- 
ever,  very  much  higher  wages  can  be  earned. 

We  have  given  away  about  eleven  and  a  half  million 
acres  of  land  during  the  past  six  or  seven  years.  We 
hold  wheat  producing  land  in  the  same  districts,  served 
by  railways  valued  at  eighty  millions  sterling.  As  you 
have  doubtless  heard,  our  system  is. to  give  a  free  grant 
of  one  hundred  and  sixty  acres  to  actual  settlers,  who 
locate  on  the  land  and  develop  it.  After  three  years  the 
settler  applies  for  his  title,  and  providing  he  has  resided 
at  least  six  months  of  each  year  on  the  land,  and  can 
show  a  fair  amount  under  cultivation,  it  becomes  his 
property. 

LIVE  STOCK  THE  BASIS  OF  AGRICULTURE. 

Hon.  Sydney  Fisher,  Minister  of  Agriculture. 

HERE  in  Canada  the  basis  of  agriculture  must  be 
live  stock.  In  this  northern  part  of  the  temper- 
ate /.one  the  climatic  conditions  produce  not  only 
the  highest  physical  types  of  men  and  women,  but  the 
best  qualities  of  domestic  animals.  The  herds  of  breed- 
ers, not  only  in  the  United  States,  but  in  South  Ameri- 
ca, Mexico  and  the  West  Indies,  were  being  replenished 
from  the  superior  stock  of  (his  country.  Within  a  short 
time  stock-breeding  would  be  the  foundation  of  agricul- 
ture in  the  great  West,  as  it  was  in  Ontario  to-day 
While  that  vast  country  would  always  be  able  to  produce 
the  finest  quality  of  wheat,  our  young  people  would  see 
the  time  when  the  mainstay  of  the  West  would  be  its 
live   stock.      I    did     not      sav    that    the   breeding   oi    stock 
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would  supplant    the  wheal  i lueing  industry,  bu1    I   pre 

did   wnii  the  tullesl  assurance  thai   the  greatest  develop 
incni  111  Hie  Wesl   i-  yol   i"  come. 

The  census  ol  190]  Bhowed  a  total  ol  H, 750, 000, 000 
invested  in  larni  lands,  buildings,  implements,  and  stock, 
and  yel  onlj  7  per  cent,  ol  the  available  land  in  Canada 
was  under  cultivation      From   1891   to  1001    there  was  an 

increase  <>i    1,1 ,000  acres,  oi   26  per  cent,   in  cultivated 

area 

IDEALS  IN  PUBLIC  LIFE. 
linn   9  ll   Blake, 

PERSONS  who  accepted  positions  ol  trusl  must  nol 
live  lower  than  the  ideals  ol  private  life  Everj 
person  wln>  entered  politics  should  [eel  himself 
obliged  to  considei  Ihe  question  ol  what  standard  was 
to  be  raised.  The  claim  was  often  advanced  thai  politics 
required  a  man  to  do  things  thai  outside  of  politics  he 
would  never  Hunk  of  doing  In  entering  politics,  wa  a 
man  to  begin  l>\  degrading  himself  to  a  lower  standard 
of  morality  than  obtained  outside?  Was  ii  fell  thai  old 
motto,  "All  is  fair  in  love  and  war,"  applied  in  politics? 
Thai  ii  was  good  policj  to  gel  a  catch  verdicl  when 
your  friends  were  oul  at  lunch?  1  believe  it  no  such 
standard,  A  man  in  politics  was  nol  asked  to  degrade 
himself.  In  facl  they  knew  thai  the  nicesl  sense  of  hon- 
esty   and    integrity    and    truth   and   uprightness   was    looked 

for  in  the  men  whom   ihe  people  entrusted   to  administer 
their  affairs. 


Regarding    the     question     ol    ideal  .   a    man    need     nol 
ide  himseli  and  accepl   the  double  degradation  i>\    be 
c  oming  a     Mlnistei    il  he  had  a  desire  to  do  rl  \ 

Mini . in   w  hoc  band  did  nol  touch  monej   whit  b 
a     a  bribe  wa  -uih\  as  the  othei   II  he  a<  i  cptcd 

i be  fruits  ol  the  work. 

U  hen   a    Vlinistei    oi    Premiei     aci  cptcd     offit  c  he 
bound  to  earn   oul   the  mea  sure    he  propu  ed,  and  failing 
lo  do  thai   he  was  bound,  as  an  honesl   man.   to  re 
He  was  iw>1   bound  to  posi    oi   plaj    weathei  cook   lo  i 
little  int  oi  wind      lie  was  nol   hound  to  do  anything  al 
the  price  ol  honoi       II'-  was  nol  entitled  to  play   the  rtn 

man    eel    ami    wriggle    heir    and    theie    to    whip    his    follow 

its  into  line      Follow   the  practice  which  obtained  in  I 
land— submit    the  measure,   and   il   ii    cannol      i>e     carried 
i  e  iign. 

Legislators  were  the  trustees  ol  the  properlj  ol  tin 
peopli — n  was  nol  theirs.  Thej  were  hound  to  adminis 
•ei  it  as  trustees,  and  when  their  period  of  office  had  eX 
pneii  hand  il  bai'k  with  its  value  appreciated  Thej  were 
nol  entitled  to  give  propcrtj  awaj  in  lands,  minerals, 
money,  and  pulp  concessions  until  an  adventurei   was  able 

to  stock   n   at    $113,000,0 ind   bring  rum  and   discredil 

on  the  land  The  Government,  by  this  course,  made 
partners  in  the  transaction,  and  the  creditors  looked  lo 
it  for  ,i  lew  more  millions  Nothing  hut  ruin  and  dis- 
grace could  follow  such  a  policj  Such  things  cum,!  not 
he  tolerated.  They  must  have  men  as  legislators  with 
capacity  and  knowledge  of  business  so  that  the  propertj 
of  the  people  would  he  safeguarded. 


5EST    THINGS    FROM    THE    MAGAZINES 


GERMANY  AND  COMMERCIAL  TREATIES. 

Atlantic  Monthly  foi  M 

THE  subject  most  strongly  engaging  the  attention 
of  German}  jusl  now  in  its  foreign  relations  is 
the  negotiation  of  new  commercial  treaties 
The  old  ones  elapse  with  the  current  year;  and 
all  the  business  interests  of  the  count rv  ate 
eagerly  speculating  as  to  their  probable  status  under  the 
forthcoming  agreements.  It  was  expected,  when  the  new- 
tariff  law  was  passed,  thai  some  of  the  treaties  could  he 
hud    before    the      Reichstag    within    a     twelvemonth.  In- 

stead of  this,  however,  one 'hears  onlj  of  negotiations 
with  Russia  and  Switzerland,  with  no  indication  as  to 
their  completion.  Meanwhile,  the  Conservatives  in  the 
Reichstag  are  interpellating  the  Government  aboul  them, 
and  demanding  that  the  old  treaties,  at  least,  be  de- 
nounced. How  the  negotiations  are  progressing  nqbodj 
knows,  but  the  impression  prevails  that  the  Russian 
treaty  presents  \  erj    grave  difficulties. 

Indeed,  the  whole  question  of  the  treaties  is  involved 
in  the  greatesl  uncertainty.  What  the  Reichstag  will  do 
with  them  nobody  can  predict.  The  Socialists,  by  whose 
the  existing  arrangements  were  ratified,  have  an- 
nounced m  advance  thai  they  will  support  no  treaties 
that  increase  the  price  of  the  necessaries  of  lite  It  is 
highly  improbable,  moreover,  that  any  treaties  that  the 
Government  Can  make  will  prove  acceptable  to  the  two 
Conservative  parties  and  the  Agrarian  element  among 
the  Clericals  and  National  Liberals,  for  thej  can  onlj  be 
ratified  bj  conceding  heavj  reductions  from  the  maximum 
scale  of  duties. —a  ihing  which  the  Igrarians  would  bit- 
terly   resist 


TYRANNY  0^  LITTLE  THINGS. 

H:irry  I;   Mason,  In  Current  Literature. 

TO  accomplish  anything  of  value  in  life  we  must  nc- 
glecl  and  ignore  something;  we  must  even  lay  our- 
selvcs  open   to  the  charge  of  the  thoughtless  that    we 

are   careless   and    shiftless 


Do  the  important  ilium  first,  and  let  ihe  comparative- 
ly unimportanl  thing  wait  upon  it— this  rule  of  action, 
like    everv     other,    should      he    applied      with    wisdom,      and 

modified  in  accordance  with  one's  environment  It  is  ol 
course  not  meant  that  the  business  man  should  leave  hi^ 
face  unshaven  until  he  has  stubbornly  done  the  important 
thing  oi  ihe  morning,  nor  thai  the  housewife  should  let 
her  shoes  go  untied  until  she  has  read  a  chaptei 
Green's    Historj       l  U though    I    may   add    parenthetically 

at  this  poinl  that  I  have  a  greal  respect  for  the  woman 
who  lets  her  bed  go  unmade  until  afternoon  if  she  has 
something  more  importanl  to  do  in  tin-  morning,  and 
who  docs  nol  no  through  the  world  with  a  dusl  cloth 
ever  in  her  hand  'i  There  are  certain  little  things,  m- 
siLMiilicaiit  things,  which  must  be  done,  and  done  m  their 
proper  time  ami  older,  there  are  other  things  which 
must  aiso  he  done,  hut  which  can  he  postponed  and  done 
superficially;  there  are  other  things  again  which  need  nol 
be  done  at  all  These  classifications  every  one  must 
make  tor  himself,  and  he  miisi  apply  the  rule  that  has 
been  laid  down  with  liberality  and  wisdom,  suiting  it  to 
bis   own   needs  and   conditions 

WHAT    SOME   MAIL   ORDER    STORES    ARE   DOING. 

Krmk   1 

F\('TS  taken  at  random  from  tin-  day's  work  of  the 
department  store  ate  astounding  John  Wana- 
maker's  Philadelphia  store  has  under  lis  roof  the 
i  -t  hook  shop  in  the  world,  and  has  sold,  in  the  past 
six  vears,  ten  million  dollars  worth  of  an  edition  of  a 
single  work  of  reference  The  firm  of  Montgomery,  Ward 
and  Company  has  developed  the  mail-order  bu 
astounding     proportions,     forty-five     girls,    workin 

hours  a  day,  were  three  weeks  behind,  recently,  in  the 
simple  ad   of  opening  the  incoming  The   -r   . 
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of  cash  from  salt's  counters  to  the  cashier's  room  in 
Alacy's  store,  in  New  York,  keeps  in  operation  eighteen 
miles  of  pneumatic  tubing.  In  a  Chinese  newspaper  in 
Hongkong  may  be  read  the  advertisements  of  several  Am- 
erican department  stores.  A  Chicago  store  has  shipped 
an  entire  church,  complete  from  belfry  to  Bible,  into  the 
heart  of  Africa,  on  a  simple  mail  order.  A  thousand 
shoppers  lunch  every  day  in  the  restaurant  of  Wanamak- 
er's  New  York  store.  One  store  has  sold  over  its  count- 
ers, in  a  day,  three  thousand  dozen  live  frogs;  an- 
other, twenty  tons  of  sugar  in  small  parcels.  Another 
bulky  catalogue,  on  each  copy  of  which  the  domestic 
store  sends  out  every  year  nearly  two  million  copies  of  a 
postage  charge  is   twenty-six   cents. 

COMBINATION  AND  FOREIGN  TRADE. 

The  Quarterly  Review. 

I'M  IE  combination  system  will  continue,  but  it  will 
have  to  adjust  itself  to  less  prosperous  times.  Not- 
withstanding its  manifest  economies  it  has  not,  in 
the  majority  of  cases,  shown  that  the  great  expectations 
of  the  economies  of  operation,  as  capitalized  in  its  com- 
mon stock,  have  been  justified.  It  is  safe  to  say  thai 
within  the  next  live  years  25  per  cent,  of  the  combina- 
tions now  existing  will  be  occupied  with  the  readjust- 
ment of  their  finances.  The  industrial  efficiency  of  the 
combinations  has  now  to  be  tested  under  less  favorable 
conditions.  Attention  has  been  drawn  to  the  fact  that 
some  of  the  combinations  have  sold  commodities  abroad 
at  prices  below  those  of  the  home  market.  Such  a  prac- 
tice is,  however,  no  departure  from  the  general  methods 
of  export  trade.  During  the  period  from  1893  to  1897, 
before  the  great  consolidation  movement  began,  some 
manufacturers  were  able,  by  cutting  their  prices,  to  par- 
ticipate in  European  prosperity.  The  profits  of  this 
trade,  although  small,  enabled  them  to  keep  their  heads 
above  water. 

The  combinations  are  now  beginning  to  look  to  the 
foreign  trade.  The  Steel  Corporation,  which  has  hither- 
to found  the  home  demand  more  than  sufficient,  has  now 
created  a  special  department  which,  it  is  expected,  will 
develop  an  export  trade  of  $125,000,000  per  annum  which 
will  give  a  profit  of  8  per  cent.  The  reduction  in  wages, 
alrcadv  referred  to,  will  assist  in  the  development  of  this 
trade.  In  some  lines,  e.  g.,  the  manufacture  of  tin-plate, 
the  workmen  have  for  some  time  been  working  on  a  lower 
wage  schedule  for  export  trade.  Moreover,  the  railways 
agreed,  in  November,  1903,  to  reduce  the  export  rates  on 
steel  by  one-third.  A  similar  reduction  has  been  made  on 
steel  rails,  though  it  has  not  yet  been  officially  published. 
In  pushing  the  foreign  trade  the  corporation  feels  that 
the  home  market  will  be  guaranteed  to  it  by  the  tariff, 
and  it  will  dispose  of  its  surplus  in  foreign  markets  at 
whatever  prices  may  be  necessary  to  meet  foreign  com- 
petition. On  a  steel-rail  contract  at  present  pending  in 
Canada  the  corporation  is  willing  to  go  below  $22  per 
ton.  Even  at  this  figure  it  would  have  net  earnings  of 
$X.33  per  ton.  It  has  sold  steel  rails  recently  in  Korea 
and  in  .Japan  at  $2(1  per  ton.  For  the  present  it  is  able, 
on  account  of  the  tariff,  to  hold  the  price  at  $28  per  ton 
m  the  home  market.  It  is  also  largely  increasing  its  ex- 
ports of  steel  wire  to  Australia.  The  other  combination 
will  also  he  able  to  make  their  competition  felt.  What 
the  ultimate  effects  will  be,  it  is  impossible  to  deter- 
mine, but  it  is  probable  that,  owing  to  the  readjustment 
which  European  industries  have  been  going  through,  the 
onslaught  of  this  second  "American  invasion"  will  be  felt 
less  in  the  home  markets  than  in  the  trade  of  those  out- 
Iving  countries  which  Europe  has  hitherto  regarded  as 
its  own. 


BUSINESS    PRINCIPLES    APPLIED   TO    RELIGION. 

OIK  age  is  pre-eminently  the  age  of  organization  and 
efficiency,"  says  Newell  Dwight  Ilillis  m  Every- 
body's Magazine  for  April,  "the  era  when  wastes 
are  saved,  and  the  products  of  work  are  quadrupled.  The 
outstanding  words  to-day,  therefore,  are  organization,  co- 
operation, unity,  efficiency,  the  increase  of  Hie  output, 
through  dispensing  with  cut-throat  competition. 

"The  organization  movement  has  even  struck  the 
churches.  The  men  who  have  simplified  business,  reor- 
ganized the  banks  under  one  .management,  reorganized  the 
factory  and  the  store  and  the  shops,  who  have  learned 
how  to  save  the  wastes  on  Saturday,  are  irritated  by  the 
ecclesiastical  wastes  manifest  on  Sunday.  In  the  realm 
of  the  intelect,  they  have  discovered  that  one  central  high 
school  is  practical  and  efficient  for  hundreds  of  children 
who  are  pursuing  the  life  intellectual,  and  they  have  fully 
determined  upon  some  form  of  church  that  will  answer  in 
things  moral  and  spiritual  to  the  high  school  and  uni- 
versity in  literature  and  science.  The  age  of  specialism 
has  come.  These  business  men  realize  that  it  is  unneces- 
sary, illogical,  puerile,  and  wicked,  to  duplicate  many 
plants,  involving  enormous  wastes  and  lessened  efficiency, 
when  one  central  church  plant  could  quadruple  the  results 
at   one-quarter  of  the  cost." 


ivl 


RISE    OF   MODERN   JAPAN. 

y|  ODERN  Japan  may  be  divided  into  four  periods  of 
development,  writes  Jihei  Ilashignchi  in  the  April 
World's  Work.  The  first  begins  with  the  opening 
of  the  door  of  the  long-secluded  nation  for  the  intercourse 
of  the  people  with  foreigners,  co-incident  with  the  revo- 
lution of  1868,  and  ends  with  the  civil  war  of  1877.  The 
oqi  uoqAV  '888T  u!  spua  \mv  /£gr  m  suiSaq  pouad  puo.ios 
constitutional  government  was  formally  adopted.  The 
third  period  begins  in  1888  and  ends  with  the  Chinese- 
Japanese  war  of  1891.  The  fourth  period  begins  in  1895, 
and  possibly  will  end  with  the  Russo-Japanese  war  that 
is   now   in   progress. 

One  of  the  greatest  ambitions  that  Japan  has  con- 
ceived since  the  beginning  of  her  modern  era  is  to  become 
a  first-class  commercial  power  in  the  Pacific.  Japan  has 
trebled   her  international   commerce  in   ten   years  : 

Year.  Imports  and    Exports 

1891    (ante-bellum) $   89,51111,1111(1 

19(13  (post-bellum) 298,000,000 

There  are  four  ship-yards  in  Japan  where  steel-con- 
structed steamers  can  be  built.  They  are  in  Nagasaki, 
Yokosuka,  Kobe,  and  Kraga.  Of  9,600,000  tonnage  of 
steam-vessels  that  have  passed  the  Japanese  ports  during 
1900.   3,(1(111,(1(1(1   tons  were  of  Japan-made  steamers. 

What  progress  has  been  made  in  railroad  construction 
recently    the   following  statistics   will   show  : 

Year.  .Mileage. 

1891 2,(139 

1903 5,(115 

Most  of  the  Japanese  cities  are  very  old  and  their 
streets  are  loo  narrow  for  street  railroads.  To  rebuild 
the  streets  for  the  sake  of  the  street  railroads  is  not  an 
easy  matter.  In  spite  of  this  difficulty,  however,  Tokio, 
Kioto,  Osaka,  and  Nagoya  have  alrcadv  managed  to  have 
their  trolley  car  lines.  In  the  other  cities  the  street  cars 
were  run  by  electricity  at  the  start,  in  Tokio  they  were 
run  by  horses  until  1903,  because,  unlike  the  other  cities 
where  there  are  high  hills  from  whose  elevated  position 
great  water  power  can  be  utilized  in  generating  electri- 
city,  Tokio  is   level. 
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New  Items  for 

Your 

Want 

List 


Samples  of  all  the 
above  lines  have 
been  sent  to  our 
rep  resentatives. 


The  following  entirely   new    lilies  of  W  .listings 

have  been  added  to  our  stock  : 

P269.    40-inch,  cream  ground,  with 

cream  satin  stripe. 
T78.       27-inch,  white   and    natural 

ground    knop    with    colored 

stripes. 
T80.       27-inch,    natural    ground, 

fancy  Scrim  with  white  lace 

and    fancy     colored    stripes> 

very   dainty. 
P27I.     4.2-inch,    cream     figured 

mohair,   small    and    medium 

designs. 
P273.   40  41-inch,  fancy  cream  de- 
signs with  cream  satin  stripes. 
P272.    40-inch,    cream     blister    in 

medium  and  large  designs. 


In  addition  to  repeats  of  our  most  desirable  lines  of  Dress  Goods,  we  have  bought 
several  new  lines  altogether  different  from  what  we  have  been  showing  in  our  Spring  range, 
both  in  very  light,  medium  and  dark  colorings  for  Ladies' Tailor-Made.  These  lines  are  not 
in  other  hands  and  will  help  to  complete  your  want  list. 

The  demand  still  continues  for  all  classes  of  light  shades  and  weights,  specially  white 
and  cream,  and  we  have  made  ample  provision  for  the  demand. 

We  are  ottering  a  few  lines  of  Printed  French  Organdies  both  in  Cotton  and  Wool,  at 
very  special  pr'ces.     See  them  with  our  representatives. 

Letter  orders  and  requests  for  samples  get  special  at tention  in  our  Dress  (Joods  and 
Silk  Departments. 

Brophy,  Cains  &  Co., 

23  St.  Helen  St.,  Hontreal. 
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THE  FANCY  WORK  DEPARTMENT. 

TIIK  departmental  idea  pervades  in  these  days  all 
sections  and  classes  of  the  dry  goods  trade, 
and  the  stores  that  sell  dry  goods  only  are 
few  and  far  between. 

The  modern  dry  goods  merchant  aims  to 
supply  as  many  of  his  customers'  wants  as 
possible,  and  aims  at  making  his  displays  so  tempting 
and  attractive  and  so  replete  with  novelty,  that  they 
suggest  many  possible  wants  to  shoppers.  As  the  dry 
goods  man  caters  almost  exclusively  to  women,  and  it  is 
woman-kind  that  does  the  larger  part  of  the  buying  in  his 
store,  anything  that  serves  to  arrest  and  engage  her  at- 
tention and  awakens  her  interest  is  a  powerful  drawing 
card. 

In  spite  of  the  fact  that  the  modern  woman  bays 
many  garments  ready-made  and  so  escapes  a  great  deal 
of  useless  drudgery,  she  is  keenly  interested  in  all  kinds 
of  fancy  needlework,  and  various  kinds  of  fancy  work 
serve  to  beguile  the  leisure  hours  of  a  vast  number  of 
women. 

A  fancy  work  department  that  is  kept  up-to-date,  and 
where  all  the  latest  fads  and  fancies  in  needle  work  can 
be  obtained,  is  sure  to  be  a  fascinating  place  to  the  aver- 
age woman,  and  she  will  be  in  a  great  hurry  if  she  ever 
leaves  your  store  without  an  inspection  of  jour  fancy 
work   display. 

Fads  and  fashions  in  fancy  work  are  numerous  and 
there  is  always  some  craze  of  the  moment,  and  ihese 
fashions  in  fancy  work  always  get  a  large  amount  of  ad- 
vertising from  the  many  fashion  papers  and  magazines 
that  have  such  a  large  circulation  even  in  the  country 
districts.  Let  any  new  kind  of  fancy  work  begin  to  be 
popular,  and  the  magazines  will  give  extended  articles  on 
it  and  these  will  be  supplemented  by  full  and  minute  di- 
rections for  accomplishing  the  work.  Now  this  is  all 
free  advertising  for  the  merchant  that  is  smart  enough 
to  take  advantage  of  it  in  the  right  manner  by  a  proper 
display,  and  by  well  chosen  advertising  matter  of  his 
own.  A  fancy  work  department  of  this  kind  is  aivvays  a 
drawing  card  in  a  store,  and  if  any  country  merchant 
doubts  it,  just  let  him  take  a  turn  through  one  of  our 
large  department  stores  the  next  lime  he  is  in  town  on 
a  buying  trip. 

A  capable  saleslady  who  understands  fancy  work 
should  be  in  charge  and  the  management  of  the  depart- 
ment should  be  largely  left  in  her  hands,  with  the  under- 
standing that  she  will  be  judged  by  its  progress.  This 
is  a  department  that  it  will  pay  to  push,  not  alone  for 
the  profit  made  there,  but  because  it  will  have  a  quick- 
ening effect  on  the  sales  in  your  ribbon,  lace  and  other 
departments,  and  will  serve  as  a  magnet  to  draw  women 
bo  the  store.  Manv  a  purchase  will  be  made  just  to  have 
an  excuse  to  inspect  your  fancy  work  department,  and 
see  what  you  have  thai  is  new,  and  with  many  women, 
if  you  have  a  novelty  and  i!  is  temptingly  displayed,  the 
impulse   to  purchase  will   be  irresi  stable. 

NEW   CUSHIONS. 

EVEN    though   Winter   still    lingers,    thoughts  are   turn- 
ing  longingly     to   the     "Good     Old   Summer  Time" 
that    is    surely    coming,    and    preparations    are    being 
thought    of   for   Summer  outings. 


One  article  tiiat  there  is  never  any  possibility  of  hav- 
too  many  of  in  a  Summer  home  is  "cushions."  These 
are  wanted  for  the  veranda,  for  the  hammock,  and  the 
boat.  Cushions  for  this  use  must  be  of  a  material  that 
will  stand  the  hard  usage  they  are  sure  to  be  subjected 
to,  and  they  must  not  soil  easily,  and  musl  be  easy  to 
wash. 

A  pretty  and  attractive  novelty  in  this  class  is  the 
rallia  embroidered  cushion.  The  pattern  is  stamped  on  a 
line  kind  of  burlap,  and  the  embroidery  is  worked  with 
rallia  grass  dyed  in  various  colors.  The  burlap  comes  in 
art  shades  of  blue,  green,  dull  crimson,  Venetian  red,  etc., 
and  as  the  raffia  is  dyed  in  much  the  same  class  as  the 
Persian  embroideries  the  effect  is  decidedly  good,  and  in 
good  taste.  The  cushions  when  made  up  have  no  cord  or 
frills  around  the  edges,  but  have  simply  a  wide  tuck,  the 
corners  being  finished  by  a  large  button  covered  with  the 
burlap  and  worked  with  the  raffia. 

Another  popular  cushion  top  shown  shows  how  well 
the  fancy  goods  man  knows  how  to  turn  the  amusements 
of  the  hour  to  a  profitable  use.  On  a  cover  of  deep  blue 
denim,  a  fence  is  tinted  and  outlined.  On  the  fence  is 
seated  a  snow  white  cat  with  her  back  turned  to  the 
spectator,  and  gazing  pensively  into  space.  Climbing  up 
the  other  side  of  the  fence,  and  with  only  his  head  show- 
ing above  it  is  a  black  cat  with  his  eyes  fixed  adoringly 
on  the  fair  lady.  The  legend  at  the  top  of  the  cushion  in 
red  is  "Bedelia  I'd  Like  to  Steal  You."  The  cats  are 
respectively  of  white  and  black  fur,  and  the  ears  and  tail 
are  worked  in  silk.  This  cushion,  made  up  and  exhibited 
in  a  large  fancy  work  department'  was  both  a  great  at- 
traction and  a  source  of  mirth,  in  fact  many  went  their 
way  humming  "Bedilia,  I'd  Like  to  Steal  Ye,  Bedilia  I 
love  You  So." 

In  printed  cushion  tops  there  is  nothing  very  new,  but 
it  is  whispered  that  an  attractive  "hockey  girl"  is  like- 
ly to  make  her  appearance  as  a  rival  to  the  well  known 
"fencing  girl." 

There  are  a  number  of  pretty  outlined  cushions  and 
some  also  in  Mount  Mellick  embroidery,  but  the  only 
novelty  to  note  is  the  braid  that  has  the  appearance  of 
embroidery  when  sewn  on. 


PRINTED    HANDKERCHIEFS    FOR   FANCY   WORK. 

FANCY  work  houses  are  showing  a  large  variety  of 
printed  cotton  handkerchiefs  that  are  specially  de- 
signed, and  printed  with  a  view  to  their  use  for 
fancy  work  purposes.  They  are  in  pretty  colorings  most- 
ly in  floral  designs,  and  have  wide  borders  of  plain  color. 
They  are  joined  with  an  insertion,  or  are  faggotted  to- 
gether to  make  kimonas  for  morning  wear.  With  the 
addition  of  a  twist  of  ribbon  one  of  these  handkerchiefs 
is  turned  into  a  dusting  cap  that  is  as  smart  as  it  is  use- 
ful. Another  has  tiny  brass  rings  sewn  on  at  intervals 
around  the  edge  and  when  drawn  up  by  a  riWhon  threaded 
through  the  rings  is  turned  into  a  pretty  and  practical 
work  bag.  Four  of  these  handkerchiefs  are  joined  by  a 
lace  insertion  into  a  square  which  is  used  as  a  cushion 
cover;  about  three  or  four  inches  of  which  hang  over  and 
make  the  frill.  No  doubt  there  will  be  other  uses  found 
for   these  handkerchiefs. 

In  showing  these  goods  it  is  well  to  have  a  few  sam- 
ples made  up,  as  it  is  much  easier  to  grasp  the  idea  of 
how  the)  are  to  be  used  from  a  sample,  and  then  when 
they  are  shown  with  the  handkerchiefs  a  much  better  dis- 
plav  can  be  made. 
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WHOLESALE    DRV     GOODS 


Hamilton,  Ont. 


Spring  and  Summer  Novelties  crowding 

every  Department — past  season's  efforts  eclipsed. 

Splendid  Sellers   in   all   lines,  shown  in  our  ex- 
cellent  exhibit   of  Popular   Goods,   at    advantageous 

prices. 

Some  of  the  lines  we  carry  : 

Dress  Goods,  Umbrellas,  Skirts, 

Prints,  Cretonnes,  Blouses, 

Linings,  Flannellettes,  Hosiery  and  Gloves, 

White  Goods,  Overalls,  Laces  and  Embroidery, 

Fancy  Blousings,  Cottons,  Whitewear, 

Gents'  Shirts,  Shirtings,  Ribbons, 

Suspenders,  Cottonades,  Ladies'  Vests, 

Handkerchiefs,  Linens,  Belts, 

Underwear,  Wrappers,  Belt  Buckles, 

and  Everything  in  Smallwares. 


Specials  in  Lace  Curtains  this  month 

No.  901M*    903^-    905-    909-    911'"    913"6 

917  n:»    920-""     921  -2i    H50  "-i"  Pomr,a(Jour  |,,illed- 


Compare  our  prices  before  buying  elsewhere.  Send 
for  samples.  Get  posted  on  our  stock.  Let  us  help 
to  increase  your  business. 
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are 


exclusive  in  manufacture 

and  design. 

We  are  tKe  leading  House  for 

RAINPROOF  GOODS 

The     ^atest  Novelties. 

Our  Mr.  Halev  will  be  at  the  Windsor 
Hotel,  Montreal,  during  the  months  of 
March,  April  and  May,  with  a  full  col- 
lection of  the  above  lines. 

Law,  Russell  &  Co., 

LI  n  IT  ED  . 

BRADFORD and LONDON 
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PREMIUM    GOODS. 

THE  toll, .win-  remarkH  by  <'.   M  .   Millisack,  presi- 
deiit    uf   the    Kansas    Retail    Merchants'   A.ssu 
ciation,  before  a  convention  in  Topeka  may  be 
of  interest   to  dry   goods  men  as  showing  how 

the    giving    of    premiums    with    l: Is,    by    the 

manufacturers,  is  looked  upon  in  some  quarters: 

For  years  I  have  viewed  with  alarm  the  encroachment 
upon  the  domain  of  the  retailer,  bj  the  manufacturer  and 
preparer  of  the  many  staple  necessaries  and   luxuries  of 

life,  by  the  extensive  offering  of  premiums  to  the  i sumer 

in  promote  the  sale  of  their  wares  through  the  i lium  of 

the  retailer. 

The  most  important  goods  Por  the  sale  of  which  prem- 
iums are  offered  are  those  put  out  by  the  manufacturers 
ct  cereal  foods,  tobacco,  soap,  chewing  gum,  package 
eo flee,  cocc  aunt  and  baking  powder. 

Upon  reading  their  lists  you  will  find  they  pretty  well 
cover  every  line  and  article  of  merchandise  carried  by 
the  general  and  special  dealer  in  every  community,  city 
and  hamlet  — such  merchandise  as  dress  "oods.  handker- 
chiefs, towels,  gloves,  parasols,  purses,  belts,  ribbons,  laces, 
rags,  curtains,  chairs,  bedsteads  and  baby  buggies,  stoves, 
washing  machines,  coal  hods,  jack  knives,  revolvers,  and 
in  fact  any  number  of  articles  carried  by  you  in  your  gen- 
eral stores  to-day. 

You  can  see  how  seriously  this  affects  the  dealer  in 
dry  goods,  notions,  millinery,  furniture,  hardware,  jewelry, 
barbers'  supplies,  groceries,  harness  and  implements,  the 
haberdasher  and  druggist . 

Suspicious  Goods. 

These  schemes  do  not  appear  to  be  necessary  for  the 
manufacturer  of  the  premium  goods  to  find  a  sale  for 
them  because  the?  would  doubtless  sell  them  to  the  jobber 
or  retailer  anyway,  and  if  these  premium  schemes  are 
necessary  for  the  manufacturer  to  find  profitable  sales 
For  his  wares,  using  the  retailer  as  a  medium  to  reach  the 
customer,  should  we  not  question  the  quality  of  many 
i  t  the  goods  and  the  relation  we  sustain  as  partners  in 
t  he  scheme  .' 

I >o   we   gel    adequate   profit    from     the   sale  of   these 

B 1st      I    thum    not    in    many    instances.      Then    are    \\e 

justified  in  bending  our  efforts  to  enchance  the  business 
and  financial  interests  of  others,  to  our  sacrifice? 

It  cannot  add  to  the  profit  and  wealth  of  the  customer, 
as  he  usually  pays  the  retailer  more  for  the  goods,  and 
with  the  postage,  express  or  freight  added  he  could  buy 
the  premiums  cheaper  ol   the  local  dealer. 

In  this  connection  it  is  only  a  simple  matter  of  jus- 
tice,   to   ease    the    reproach    heaped    upon    the    manufacturer 

for  getting  out  these  schemes  and  the  consumer  for  pat- 
n  nizing  them,  to  show  up  the  retailer  as  a  promoter  of 
the  systec  in  selline  premiun Is  and  the  example  he 


sets  l,\  personally  patronizing  the  same  scheme  devised 
for  his  special  benefit  . 

The   merchant    or  some   member  of  nis   family    wants 

- •  article  he  could  buy  of  the  dealei   in  Ins  town;  but, 

instead,  he  buvs  a  l<  t  of  cheap  cigars,  worthless  spices  01 
perhaps  an   inferior  quality   of  chewing  gum,  while  it   he 

figured  the  difference  in  the  price  he  pays  for  the  l- Is 

with  the  premium  and  the  lowest  wholesale  price  at  which 
lie  could  1  > 1 1 \  them  of  Ins  jobber  without  the  premium,  he 
could  ha\e  purchased  the  article  wanted  as  cheap  or  for 

less    nn.ney    of    the    home    me  i  d  ia  ii  I    dealing    ill    that    line   of 


ds 


Where  It  Does  Injury. 


Every  time  you  sell  an  article  with  which  goes  a  prem- 
ium coii| you  are   robbing  yourself     or  your  neighbor 

merchant  out  of  the  sale  of  some  article  in  his  Btock.  and 
the  legitimate  profit  thereof,  which  skimps  the  accumula- 
tion of  deserving  wealth  of  your  town  and  community 
thus   shrinking   the   assessable    wealth   and   checking    her 

prosperity  and  growth. 

As  the  wealth  of  the  town  is  taxed  to  Bupporl  the 
county,  it  appears  to  me  that  every  citizen,  whether  a 
business  man  of  the  town  or  a  farmer,  should  frown  upon 
such  methods. 

Then  are  wo  not  doing  worse  than  "robbing  Peter  to 
pay    Paul?"      We    are   "cutting   off  our   noses   to   spit,,   our 

face.  "    To  put  it  strongly,  we  are  dupes     we  are  playing 

into   the   hands  of   tl Iher   fellow  . 

Trade    journals    all    over    the    country    are.    with    e. I 

reason,  constantly  flaunting  alarm  about  the  parcel  post 
bill,  cheap  postage  and  free  rural  mail  delivery  as  a  seri- 
ous menace  to  the  business  of  the  country  retailer,  but  this 

is  more  or  less  remote,  while  the  premium  scheme  We  have 
with  us,  to  which  we  aie  allies  ami  promoters  every  busi- 
ness day  of  our  li\ es . 

By  selling  these  premium  g Is,  we  are  encouraging, 

teaching  ami  educating   the  | pie.  our  frineds,   t<    semi 

away    for    goods,    to    patronize    city    mail    order   hcusi 
(dass  id'  competition  which  is  now   a  serious  problem  to  the 
country  dealer. 

In  presenting  some  of  the  points  on  this  subject  some 
"f  you    may   consider   them     as   visionary,   impossible  of 
solution  ami   reform,  because  of  the  selfishness  and  jeal- 
ousy   existing   between   merchants  and   that    inbred   senti 
ii  cut  and  instinct  <\   human  nature  to  speculate  in  every 

plausible    scheme    offered,    however    lictilioiis   and    profitless 

may  be  he  result.  But  every  successful  busim 
knows  that  well  organized  ami  systematic  effort,  put  forth 
in  his  tow  ii  to  make  it  more  attractive,  easy  ami  profitable 
lor  public  patronage  is  the  best  possible  educator  with 
the  ureal  majority  of  | pie  in  the  community.  The  bl- 
ent  citizen   fully    understands   that    in  sending  awaj 
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for  his  goods  the   loss     to   the  town     and   community   is 
greater  than  any  possible  profit  to  himself. 

While  1  have  no  definite  plant  to  propose  to  put  a  check 
upon  the  far  reaching  premium  system,  1  am  ready  to  act 
on  any  feasible  and  businesslike  plan  that  may  be  devised, 
and  I  firmly  believe  that  if  united  action  were  taken  by 
the  various  organizations  of  merchants  over  the  country, 
a  stop  could  be  put  to  it  — while  if  permitted  to  spread  it- 
will  grow   more   and  more  beyond   our  control. 

THE   FOLLY  OF   OVERBUYING. 

rPWENTY  years  ago  when  the  traveller  called  only 
I  twice  a  year  and  seasons  were  more  distinctly  di- 
vided, the  merchant  was  forced  to  do  almost  all 
his  buying  in  two  large  placing  orders,  and  lay  in  suffi- 
cient stock  to  last  him  through  until  the  next  call  of  the 
traveller.  This  method  was  not  so  disastrous  at  that 
time,  but  now  it  would  be  suicidal.  Styles  changed  little, 
and  goods  were  of  a  more  substantial,  serviceable  nature 
and  would  last  all  through  one  season  and  into  the  next, 
without  losing  in  value. 

Modern  custom,  however,  is  so  different  that  the  en- 
tire system  of  buying  has  to  be  altered.  Goods  cannot 
be  retained  on  the  shelves  for  any  length  of  time  or  their 
value  decreases  with  great  rapidity.  Last  season's  goods 
will  only  sell  this  season  at  a  tremendous  sacrifice,  un- 
less they  are  of  a  staple  nature,  and  the  very  nature  of  the 
greater  part  of  the  stock,  is  such  as  to  assure  deteriora- 
tion unless  disposed  of  soon  after  it  is  bought.  Appear- 
ance is  of  more  consequence  in  these  days,  than  durability 
or  serviceableness.  Accordingly  goods  are  made  with  a 
reckless  disregard  for  all  but  the  finish,  and  the  result  is 
that  they  rapidly  show  wear  and  dust  if  kept  in  stock. 

These  are  the  reasons  why  the  merchant  of  to-day  buys 
in  small  quantities,  and  finds  it  the  only  safe  way.  Travel- 
lers now  remain  on  the  road  all  the  year  round  and  call 
four  or  five  times  a  year  or  oftener.  But  there  art  other 
advantages  besides  the  prevention  of  deterioration  in 
value  of  stock.  To  turn  over  money  rapidly,  to  see  that 
no  money  lies  bound  up  on  the  shelves,  to  be  prepared  to 
buy  new  things  as  they  appear  on  the  market,  to  run  a 
business  on  as  small  an  outlay  as  possible,  to  be  able  to 
show  fresh  goods  all  the  year  round,  to  pay  cash  at  all 
times,  to  avoid  the  possibility  of  carrying  unsaleable 
goods,  are  considered  by  every  first-class  merchant  to  be 
the  highest  aims  of  business,  and  those  that  will  help 
build  up  his  business  as  well  as  save  him  money. 

The  inducement  sometimes  offered  to  large  purchasers 
is  a  bagatelle  unless  the  merchant  is  certain  that  the  im- 
mediate demand  will  insure  him  against  loss  in  interest 
and  decrease  in  value.  The  buyer  who  buys  in  quantities 
to  create  a  sensation  in  wholesale  circles  and  among  his 
customers  is  nowadays  set  down  for  what  he  is  among  the 
first  class,  and  sells  little  more  to  the  second.  The  whole- 
sale house  admires  the  business  ability  of  the  "canny" 
buyer,  although  drawing  the  line  at  the  over-small  buyer. 
Few   merchants  are,   with   the   present   mail,  express   and 


freight  systems,  out  of  reach  of  the  replenishing  of  their 
stocks  within  a  very  few  days,  and  in  plenty  of  time  if 
they  keep  the  watchful  eye  that  they  should  on  their 
shelves.  Variety  should  he  shown,  but  not  where  it  means 
overstock. 


NINETY-NINE  CENTS. 

'"l^HKRK  are  stores  which  adhere  closely  to  the  prices 
1  which  end  in  five  and  nothing,  and  argue  that  high- 
class  trade  is  not  caught  by  the  odd  cent  or  two. 
This  may  be  so  among  a  few  individuals,  but  it  cannot  be 
said  of  any  class.  All  one  has  to  do  to  prove  this  is  to 
notice  the  carriages  drawn  up  in  front  of  a  department 
store,  where  there  are  perhaps  more  goods  sold  at  the  odd 
figures  than  at  the  ordinary,  even  price.  It  may  be  true 
that  many  people  are  not  caught  by  the  ninety-nine  or 
dollar  sixty-seven  cent  price,  but  it  is  just  as  true  that 
verv  few  have  now  any  appreciation  of  the  store  that 
avoids  such  prices.  Business  is  business,  and  quality  is 
considered  with  the  price.  The  largest  stores  make  fre- 
quent use  of  odd  prices,  and  this  alone  should  be  an  argu- 
ment in  showing  that  some  value  is  attached  to  them. 

Apart  from  those  who  are  uninfluenced  either  way, 
there  is  a  large  public  who  are  undoubtedly  fond  of  spend- 
ing their  money  on  the  twenty-two  cent  goods,  and  these 
are  worthy  of  attention.  They  usually  conclude,  foolish- 
ly perhaps  that  what  is  sold  for  twenty-two  cents  is,  in 
the  regular  way,  twenty-five.  This  is  often  so,  perhaps 
more  often  than  not,  but  the  cases  are  not  few  when  the 
regular  price  would  be  only  twenty  cents.  It  is  astonish- 
ing how  large  the  demand  often  is  for  a  twenty-two  cent 
article,  that  sold  rather  slowly  at  twenty  cents.  It  is  sim- 
ply a  study  in  human  nature  which  concludes  that  the  mer- 
chant is  willing  to  share  his  profit,  and  seldom  suspects 
that  he  is  merely  desirous  of  making  another  couple  of 
cents  profit . 

The  eleven  and  thirty-three  cent  prices  are  here  to 
stay,  and  the  sore  that  studiously  avoids  them  gains 
nothing  and  loses  much.  The  modern  merchant  can't 
afford  to  turn  his  nose  up  at  catch  penny  tricks.  Legi- 
timate schemes  of  this  kind  are  the  life  of  business,  and 
the  business  in  corsets  and  white  choker  will  find  itself 
unable  to  keep  pace  with  the  agility  of  its  rival  in  gym- 
nasium costume. 


THE  SALESMAN  AND  HIS  IDEAS. 

A  salesman  in  one  sense  may  be  regarded  as  a  "clear- 
ing house"  of  commercial  ideas.  He  is  brought  into  daily 
contact  with  men  of  business;  he  absorbs  an  idea  here, 
and  giving  it  off  there,  receives  in  return  another  thought . 

A  merchant,  who  through  an  obstinate  adherence  to 
the  belief  that  he  knows  it  all,  refuses  to  grant  a  sales- 
man every  possible  courtesy,  who  does  not  give  him  an 
opportunity  to  give  out  ideas,  is  neglecting  the.  greatest 
possible  source  from  which  to  draw  thought,  on  which  he 
may  base  right  opinions  for  advancement. 
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Important  toTailors&Clothiers 

Black  Italians,  Alpaca,  Mohair  and  Lustre  Linings  in 


PERMANENT  finish 


THE   MERITS    OF  THIS   FINISH   ARE 
1.    Proof  against   Damp  Cloth   and   Hot-pressing   Iron. 
2      Finish   and   Handle   unequalled    by   any   other  Process. 
3.    Goods  kept  in   stock   gain   in   appearance. 

GOODS  ARE  STAMPED  ON   THE   BACK  AT   REGULAR   DISTANCES. 

S.KIRK  &  SONS'  PERMANENT  FINISH 


Facsimile  or  Si»mp 


STRENGTH   UNEQUALLED 


* 


SUPPLIED   BY  ALL  THE   LEADING   HOUSES   IN 

Bradford,London,Manchester,GIasgow. 
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John  M.  Garland,  Son  &  Co. 


... 

■  ■     ■  •  .-  - 


Nine  Floors  well  stocked 
with  the  newest  and 
best  that  the  mar- 
ket affords. 


WHOLESALE 

Dry  Goods,  Carpets 
and  Woollens, 

OTTAWA,  CANADA. 


We 

are  proud 
of  our  splendu 
showing  of  Spring 
and    Summer   Suitings 
Some    specially  new   weaves 
in  homespun  and  flannel-finished 
goods,  to   retail  at   80c,    $1.00,  $1.25, 
$1.50,  $1.75  and  $2.00  per  yd. 


Tailors'  Trimmings 


Illustrating  the  K  A.  E  Mannish  Blouse. 
Ages  5  to  16.  White  and  Colored.  Collared 
and  Co'.larless. 


Price,  color  and  wear 
considered,  K  &  E 
Blouse  Waists  for 
Boys  are  the 
best. 


We  strongly  recommend  Kirk's  permanent  finish  Sleeve  Lining. 
Every  tailor  should  have  this  line.     A  complete  stock  of 

Paris  Ducks  and  Canvases  now  in  stock 


Trouserings 


Tasty  goods,  all  new  patterns  and  a  wide  choice  of 

prices,  to  retail  at  75c,  $1.00,  $1.25,  $1.50, 

$1.75  and  $2.00. 


Special 

Hose  Lea' 

Fine  gauge  x  IfainprOOT  GOOQS  /        Umbrellas 

Fast  black  in   plain  and    \^^~"^~~'^^~~^^~mm'~~a~f  3 n d   Slin   Shades 


ribbed,    well    boxed    and 
correctly  sized.     Extra  value, 
to  retail  at  25c. 


The   largest   assortment 

we  have  ever  shown. 

Sample  clips  for 

the  ask 

ing. 


Better  covers,  nicer  handles 

than  ever,  at  such  prices  that 

to  retail  them  at  50c,  75c,  $1.00, 

$1.25,    $1.50,    $1.75,    $2.00,    $2.25, 

$2.50    would  ensure   a   good    profit. 


P.S.—  For  quick  service  try  our 

Mail  Order  Department. 
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FOR, 


-AWAKE 


ABYE1TISING*ETAII*E*S 


i<i  .  ■ .  .:•****,<& 


/    ./    /    I.   A.  >_J\ 


*  This  department  is  conducted  and  prepared  by  Miss  Nora  Laugher,  advertising  specialist,  Toronto,  and  one  enjoying  a  high  reputation  as  an 
expert  and  authority  on  all  advertising  matters.  She  will  be  pleased  to  answer  questions  regarding  advertising,  to  give  the  assistant  e  and 
advice  which  an  expert  is  so  well  qualified  to  give,  and  to  criticize  advertisements  which  may  be  submitted  to  her.  It  is  intended  thai  the  depart- 
ment shall  be  helpful,  practical  and  well  up-to-date.  Correspondents  should  address  their  letters  to  "Good  Advertising  Department,"  THE 
Dry  GOODS  REVIEW.  Toronto. 


BED  must  be  sown  al  its  season  The  farmei 
knows  thai  the  sun  is  climbing  the  heavens  and 
that  before  his  rays  and  the  warm  breath  ol  the 
Spring  wind,  SHOW  and  ice  and  cold  will  di.sap 
pear,  ami  buds  and  blossoms,  fruil  and  flowers 
will  come  again.     And  so  he  sows  ins  seed  knowing  thai 

presentlj   he  will  trap 

*  * 

The  business  man  should  nol  despise  the  teachings  of 
tins  ancient  parable.  lie  must  sow  the  seed  if  he  de- 
sires a  harvest,  and  the  besl  kind  of  seed  he  can  sow  is 
advertising,  and  the  finest  soil  is  Found  in  the  news- 
papers. 

*  * 

s 

Lord  Collingwood  sel  a  splendid  example  to  advertis- 
ers.    Wherever  he  went    over  Ins  large  estate  he  carried 

a   pocketful   oi   acorns     and   used    to  drop  one   into  every 
hole  where   there  was   room   tor  a  tree  to  develop. 

*  * 

* 

Remember  there  is  no  nook  so  dark  and  forbidding 
that  the  beautiful  Spring  .sunshine  cannot  enter  and  woo 
forth    a    flower,    or   unfold    an   emerald    leaflet.      Hardly    a 


SHIRT 
?  WAIST 


has  almost  as  many  uses  for  a  woman  as  the  proverbial 
hairpin.  It  is  just  what  every  woman  needs  with  tier 
tailor-made  suit  to  complete  her  early  Spring  outfit  With 
it  she  is  equipped  for  shopping,  for  an  outing  trip,  or  for 
evening  wear — for  Silk  Waists  come  in  black  or  colors, 
light  or  dark,  and  in  such  variety  as  to  harmonize  with 
costumes  of  any  material  or  color. 

These  special  prices  are  interesting 


rock  so  impervious   that    the   April   wind   may   nol    find    a 

receptacle    for   a    seed    in    some   crevice   and    there   iiplnt     a 
fragrant    blossom 


Remember   there  is  no  person  so  dense  to   the  boatiti 

ml  and   useful   things  of  this   world,  so  oblivious   to    the 

idea  of  a  g i   bargain   thai    bright.  Springlike,  convinc 

ing  advertising  mattci   cannot   cntci  his  hearl   and  en 


1904 

Parisian 

Millinery 

l  here's  a  dash,  a  style,  a 
high  an  about  Par  sian  millin- 
ery that  makes  illegal  lender 
the  world  over.  This  is 
cia'ly  true  of  the  1904 
Our  unique  showing  ought  lo 
be   seen    by  every  woman  in 

■ who  desires  to  be  a  leader 

in  fashion  instead  of  a  mere 
follower.  Our  own  milliners 
I  so  well  caught  the  true 
Parisian  stvle  with  hei 
there  a  little  New  York  dash 
and  vigor  that  you  wi'l  like 
them  all    1  lie    U-tier  perhaps 

for  having  the name  in. 

(  follow  on  wilh  description 
and  prices. ) 


a   desire   ior   the  article  advertised        Hard!)    a   daily     or 

weeklj    newspaper    that    is   well   fertilized    with   go.xl    pub 

licit}    matter   that   does  not   fail   to  bring  a  satisfactory 

harvesl    to   the  industrious  sower  ol   advertising 

«      * 
* 

The  Spring  catalogue  )s  .,  close  second  to  newspapei 
advertising,  especial  1)  for  the  mail  order  dealer  It 
should  not  be  brief  To  be  effective  it  must  contain 
plenty  of  descriptive  matter  with  suitable  illustrations 
It  should  describe  the  goods  as  faithfull]  as  possible 
•'  is  better  to  tell  loo  much  in  a  catalogue  than  too 
little     therefore   "brevilj      is     not     the  soul   ,,i   wil    in  a 

1,1 1  a  logUl 

*        « 

Select      a    (over     of      the      newest    and    most    attractive 

Spring-like  thing  in  cover-papers      Have  the  mo 

tic  engravings     made    and  printed  in  (.colors  if  possible) 

harmony    with    the   cover.      If   your    printer   cam 

some  out-of-the-ordinarj   fashion  to  set  up  yout  catalogue 

by  all   means  send   it    to  some  distant    cit\    v 
ne  assured   ol   something   that    will 
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public.     "Costly    the  catalogue  as  they   purse  ran  buy," 

should  be  the  mol to. 

*  * 

* 

It   pays  the  business  man    to  be  up-to-date  in  his  at- 
tire.    It    pays  him   to  dress  his  catalogue   with  as   much 
care   as   lie   would   dress  himself.      "The   apparel   oft    pro 
claims   the  man"— and   the  booklet. 

*  * 
* 

Dark    cover-papers   give  a    booklet    an   air   of    taste    and 

oddity    that    is   difficull    to   get    with    lighter    shades.      Hut 


Spring 
Tailoring 
For  Men 


March  business  in  the  tailor- 
ing  store  has  beaten   by  far 
the  record  made  a  year  ago. 
That's    satisfying ;     it  shows 
that   more   men    realize    the 
.  benefit  —  the    facility     wiih 
<  /   which  we  provide  the  newest 
.,,        woollens,   latest   shades  and 
(///  •      patterns   as   they   appear  on 
either  side  of  the  water — and 
the    gratifying   savings   irom 
the  prices   necessary  to    the 
exclusive    stores    where    the 
cost    of   gathering    must   be 
divided  among  a   mere  frac- 
tion of  the  garments  that  re- 
duce costs  to  the  minimum  in 
this  store. 

Plain  and    Fancy   Suits  to 
order,  $ to  $ . 


The  bombastic,  lying  ad.  may  bring  a  crowd  of  people 
once,  but  the  honest,  truthful,  straightforward  ad.  brings 
a  few  people  once  and  then  they  come  back  again  bring- 
ing their  friends  and  relations  with  them.  You  may  sell 
a  person  something  she  doesn't  want  once,  but  that 
doesn't  make  a  customer. 

*  * 
* 

But  no  matter  how  good  your  advertising  matter  may 
be  it  cannot  sustain  a  demand  for  a  poor  article.  First 
be  sure  your  goods  are  worthy  and  you  need  not  fear  the 
expenditure  of  money  in  advertising  them.  Their  merit 
must  back  up  your  advertisements,  then  the  people  will 
not    forget    that   your  statements  can  be  relied   on. 

*  * 

It  is  an  easy  thing  to  forget  a  statement  made  in  an 
advertisement  so  it  is  best  for  consistency's  sake  to  al- 
ways make  truthful  statements.  Not  many  months  ago 
I  noticed  an  ad.  of  a  reliable  Ontario  house  which  stated, 
"We  never  carry  any  goods  over  to  next  season."  And  a 
few  weeks  later  the  same  firm  remarked  in  an  advertise- 
ment :  "These  grand  values  are  some  of  last  year's 
left-overs." 

#  # 

The  question  of  names  has  always  been  a  serious  one. 
In  the  case  of  children,  one's  parents,  or  godparents,  have 
much  to  answer  for.  No  one  has  a  right  to  inflict  upon 
some  poor,  unoffending  infant  the  appellation  of  Thomas 
Pott  or  Tea  Pot  will  cling  to  him  through  his  whole  ex- 
istence, i  was  introduced  once  to  a  merchant  of  the 
name  of  Benjamin  Hind  Crouch, — B.  Hind  Crouch,  as  he 
was  generally  termed,  was  certainly  not  conducive  to  a 
business  man's  evolution  in  the  direction  of  dignity  and 
business  influence. 


the  use  of  light  inks  upon  dark  paper  almost  invariably 
result  in  illegibility.  Bronze  or  vivid  reds  or  blues  alone 
give  sufficient  contrast  to  make  reading  matter  stand  out 
and  even  where  they  are  used  it  is  advisable  to  confine 
such  matter  to  brevitv. 

* 

Like  the  oyster,  the  twentieth  century  merchant  keeps 
his  mouth  closed  and  minds  his  own  affairs,  but  unlike 
the  oyster  his  defense  is  an  aggressive  one  and  he  keeps 
constantly  in  motion  and  adapts  himself  to  every  eco- 
nomic change.  He  realizes  that  evolution  is  the  great 
unwritten  law  id'  the  universe,  so  that  he  must  either  get 
to  the  head  of  the  procession  or  fall  to  the  rear.  The 
time  has  gone  by  when  he  could  follow  indifferently  in 
the  footsteps  of  his  father  or  the  rut   of  his  grandfather. 

*  * 

"Oh,  what  a  tangled  web  we  weave 
When  first  we  practice  to  deceive." 

To  tell  the  plain,  unvarnished  truth  of  a  thing  you 
can  prove  its  worth  more  than  to  pose  on  behalf  of  pre- 
tensions which  can  be  disproved.  The  best  advertising  is 
that  which  contains  a  truthful  story  of  what  you  have 
to  sell,  told  so  that  it  will  appeal  forcibly  to  the  sym- 
pathies of  those  to  whom  you  wish  to  sell.  The  good  ad. 
is  that  which  takes  some  article  and  describes  it  thor- 
oughly,  faithfully   portraying  its  usefulness  or  beauty. 

*  * 

A  merchant  who  is  not  abreast  of  the  times  in  his 
business  methods,  and  who  is  not  truthful  in  his  adver- 
tising and  above  board  in  his  dealings  with  customers 
will  not  reap  the  harvest  he  should  expect  from  news- 
paper work.  In  advertising,  like  everything  else,  truth 
is  mighn    and   will   prevail. 


I, a  n_"  st  Maiiufii'turers  of  Fine  Clothing  in  the  World. 

"  The  only  thing  of  consequence   is  what 
we  do" — Ruskin. 

Long  time  since  we've  had  much  to  say  of  Furnishings 
and  Hats,  save  in  a  general  way.  So  much  to  talk  about,  so 
little  space  in  which  to  say  it.  Fact  is  we  never  tire  of  ham- 
mering away  on  the  goodness  of  our  Clothing — the  mighty 
oak  around  which  the  Hat  and  Furnishings  sections  cling  as 
do  s  the  ivy  to  that  monster  of  the  forest.  But,  then,  we 
know  that  stores,  like  folks,  are  often  judged  by  little  things, 
so  thus  it  is  special  mention  is  made  of  two  departments,  while 
seldom  mentioned,  always  replete  with  Fashion's  dainty 
embellishments  :  Exquisite  Neckwear,  Fancy  Shirts,  Speck- 
less  Linen,  Correct  Hats,  etc. 

lien's  Fine  Linen  Collars,   10  cents. 
Pen's  Fine  Linen  Cuffs,  20  cents. 
Beautiful  Neckwear,  all  shapes,  50  cents. 
Fancy  Shirts,  $1.00  and  $1.50. 


HATS. 


sHor 

ISY 
MAIL 


CLOTHING 


FURNISHINGS.        SATISFACTION. 


BROWNING,  KING  &  GO.  ST  : 


The  question  of  naming  a  store  is  just  as  serious  a 
matter  and  one  where  mistakes  are  also  frequently  made. 
If  you  take  over  a  store  business  which  already  has  a 
good  reputation  and  a  popular  name  1  think  it  is  folly 
to  re-name  it.  But  on  the  other  hand  if  the  old  store  is 
imbued  with  out-of-date  notions  and  back-woodish  meth- 
ods it  is  well  to  whitewash,  re-dress  and  re-christen  it, 
as  it  were.  If  the  new  concern  is  a  better  concern  than 
the  old  one,  re-naming  is  a  better  way  to  convince  the 
public   of    this   fact. 
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I  do  ool  think  an]  name  can  be  bettei  loi  the  Btorc 
than  Hie  name  ol  the  firm,  providing  it  la  a  name  thai 
cam  be  easily  remembered  El  il  is  a  name  thai  Is  no1 
easj  to  remember  or  particularlj  commonplace,  un- 
euphonious,  or  ludicrous,  then  choose  a  Btore  name     and 

Ufie   thai    name     no1      Hie      linn      name       Always     use      the 

ono  name,  either  name  ol  linn  or  name  ol  Btore      Never 

use   both  names   because   two   names  only   confuse   the   pull 

lie— a  case  ol  "between   two  stools"— one  name  is  quite 

siilhcienl  . 


ie  he  nevei   saw  anybody  looking  in      I   u  ted   to  lie 
awake  nights  racking  mj    brains  loi   new   scheme*  aboul 

th.ii    window      One  da\    when   I   was  feeling  prettj   blue, 
I     told    inn     negro  portei    to  cleai    everything  out    pre 

paratorj     to    making    a    big    display      of      a    special    line    >,i 

Spring  shirts      lie  was  a  la1   black  tallow  and  l  gui 
miisi   have  been  out   al   a  Cakewalk   the  nigbl   before,  foi 
he  [ell  tasl  asleep  in  .1  chaii  In  the  middle  ol  the  window 

I    was  on   the  point    ol    waking  him   up   when   I    happened    i" 
notice    how     ludicrous    he    looked.       Ills    bead    was    on    one 


There    have    been    in    New    York    City  two  ureal    stores. 
the  conducting   Ol   which  has   taughl    a   lesson   on    this    line 

Twentj  years  ago  the  greal  stores  of  New  York  were 
A  T  Stewart  &  Co.,  and  R.  II  Macj  a  Co  Both  ol 
these  stores  upon  the  death  of  then  original  proprictOl  i 
passed  into  the  hands  of  other  people.  The  parties  who 
purchased  the  Stewart  business  changed  the  name  to 
Hilton.  Hughes  a  (',,  The  parties  who  purchased  the 
Macv  business  retained  the  old  name  of  the  linn  and 
1  oiise(|,uent  lv  the  good-Will  which  had  alreadv  been  built 
up  under  the  old  name,  and  are  to-da]  enjoying  ;i  still 
greater  business  than  even  the  original  proprietors  bail 
anj  idea  <>i  Whereas  Hilton,  Hughes  &  Co.  have  passe. I 
out  of  existence  through  assignment  and  John  Wanaaiak- 
er,  who  purchased  their  slock,  has  used  every  means  m 
his  power  to  bridge  over  the  record  of  Hilton,  Hughes  & 
Co.,  and  regain  the  fame  of  the  old  store  by  advertising 
it  as  formerly   A.  T.  Stewart   &   Co. 


* 
* 

* 


The  Meaning  of 
\  The  Spring 
\  Programme 


PROGRAMME 


The  present  is  the  zenith  of  the 
Spring  business.  Sales  are  larger 
now  than  they  have  been  before  this 
year.  It  seems  a  contradiction  to 
push  sales  by  reducing  prices  when 
our  business  is  vigorous  with  healthy 
activity,  and  yet  we  arc  inspired  to  do  so  by  sound  reasoning 
Thrse  low  prices  are  not  made  to  move  garment--  and  stuffs  from 
past  seasons,  nor  because  of  errors  in  buying  or  handling  bu--i 
ness.  They  are  original  bargains  secured  by  fore-ight  and  sound 
policy  : 

(Follow  on  with  description  and  prices  of  goods. ) 


An  April  window  display  should  mean  an  exceptionally 
brighl  array  of  new  Spring  Roods.  It  is  a  very  bad 
plan    to   be   untidy     or   careless   of    your   windows   because 


\     BOWMAN'S 

* 


April   Showers 

Bring  many  flowers,  often  on  your  grave,  if  \ou  don't  lot.k 
after  your  footwear.  Try  a  pair  of  our  DRESSY  SPRING 
SHOES. 

337    Pine    Street. 


they    are   always   an   exceedingly    good    or    an   exceedingly 

bad  ad  for  your  store  A  shop  window  is  an  index'  to 
the  store  within,  and  if  well  dressed  attracts  a  greal  deal 
ot    valuable  at  tention. 

* 

"A    funny    thing   happened    to   me   when    I    was    V-'orking 
foi    ,1   linn  in   Chicago, "  said  a  window    dressei       "I   had  a 
big  window   on   Clark   street    that    seemed   as  if   hoodooed 
No  matter  what    I    pu1    there  it    appeared   to  be   impossible 
to  attract   attention,  and   the  manager  began   to  grumble 


side,  his  enormous  mouth  wide  open,  and  his  limbs  re- 
laxed in  the  oddest  postures;  in  short  he  was  a  perfect 
picture  of  a  lazy  rascal  in  happy  slumber.  That  Rave  me 
an  idea.  1  didn'1  say  a  word,  hut  grabbing  a  piece  ol 
pasteboard  I  dashed  oil'  a  sign,  "Dreaming  of  our  Dollar 
Shirts,"  and  stood  it  quietly  against  his  knees.  Then  I 
gently  rolled  up  the  curtain.  Well,  the  hit  that  window 
made  is  the  pet  tradition  of  the  store.  People  blockaded 
the  sidewalks  and  you  could  hear  them  laughing  a  block 
away.  The  funniest  part  about  it  was  that  nobody  sup- 
posed it  could  possibly  he  the  real  thing  They  thoughl 
it  was  a  clever  piece  ol  actum,  or  else  a  wonderful  wax 
figure.  I  stood  around  with  my  heart  in  my  mouth  for 
teal  the  noise  would  arouse  him.  It  didn*t  however,  and 
he  snored  away  until  nearly  lour  o'clock  Then  he  woke 
up  with  a  stall  and  was  so  surprised  he  came  near  .lump- 
ing through  the  plate  glass  The  spectators  howled  and 
that  nighl  the  house  raised  my  salary.  I  tried  to  *  ork 
the  same  scheme  afterwards,  but  it  was  a  dismal  failure 
The  darkej   couldn't   pretend  worth  a  cent." 


Some   Spring   Catch  Phrases. 

Our  Spring  Carnival. 

Spring   fancies    for    the    fashionable 

Have   you    seen   the  equal    ' 

A  new   stuck  that   will  stand  examination. 
Cost   cuts  no  figure   to-day 
Values   that    stand    for  something 
A   store  with  a   reputation   that    will   keep   it 
Spring  Suits  for  discerning  men 
Come  and   tret    a   benefll . 
A    Sprint;   al  t  raciion  sale 
■Sou  ought    to  see  them   to-day- 
Spring   ddors   at    Spring    prh  • 
Same  old   quality  but   a  new    price 
Sowing  the  seeds  for  Spring  buying 
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Here's  the  place  for  your  Favorites. 

We  want    you   to  tell   us  if  ll    is  not    rignt. 

Our  hope  for  success  lies  in  you  appreciation. 

Full   of  Spring   finery. 

Fits  (he  stylish   ideas  all   right. 

The  imported  suggestions. 

Sold   close   hut    sold    to   many. 

Spring  colors  to -'suit   all   tastes. 

Full  of  seasonable  excellence. 

Opening  of  the  Spring  Campaign. 

Every   buyer  proves  an  enthusiast. 

Never  shown  in  such  abundance  before. 

Your  choice  of  the  Spring  crop. 

Those  who  buy  them  praise  them. 

Don't   wait   for  others  to  choose  what    you  niosi    vyanl 

A   quick  turning  over  of  stock. 

Here's   the  place  for   rare  excellence. 

The   things   they   wear  in   fashion  centres 

Brighter  this  Spring  than  ever. 


GOOD     ADVERTISING 

DEPARTMENT   OF 

CORRESPONDENCE,    AND    CRITICISM 


This  department  is  specially  conducted  l>y  Nora  Laugher  for  the  benefit 
of  advertisers  throughout  Canada.    It  invites  correspondence  on  all  matters 

relating  to  advertisements  and  advertising.  It  requests  copy  of  advertise- 
ments for  suggestion,  criticism  or  review:  it  also  requests  sample  advertis- 
ements for  reproduction  in  these  columns.  Its  aim  is  to  be  of  practical  value 
to  advertisers. 


J 


().  S.  S. — The  advertisement  submitted  was  not  par- 
ticularly good;  half  of  it  was  used  for  a  lot  of  intro- 
ductory talk  that  would  waste  people's  time  to  read,  and 
if  they  did  read  it  through  they  rnighl  skip  the  import- 
ant statement  below.  I  would  commence  with  the  im- 
portant statement  in  an  ad.  of  Unit  size,  of  course,  head- 
ing it  with  a  good  catch  phrase. 

*  * 
* 

('.  S.  G.— Your  ad.  was  well  strengthened  by  the  ex- 
tremely suggestive  and  good  illustration.  Am  glad  that 
you  realized  that  there  is  nothing  more  attractive  in  an 
ad.  than  an  appropriate  cut. 

*  * 

II.  L.— Your  circular  submitted  was  fair,  but  I  think 
it  vim  had  put  the  same  money  expended  in  it  into  news- 
paper advertising  you  would  certainly  have  gleaned  bet- 
ter results.  I  am  not  a  great  believer  in  circular  adver- 
tising except  in  a  small  town  where  there  is  only  a  week- 
ly newspaper.  The  millions  of  people  who  never  read  cir- 
culars always  read  newspapers.  There  is  an  enormous 
amount  of  money  wasted  in  circular  advertising  in  the 
larger  cities.  A  few  weeks  ago  I  picked  up  twenty- 
eight  well  written,  well  gotten  up  circulars,  printed  upon 
good  green  paper,  thrown  just  within  the  door  of  the 
building  where  I  have  my  office.  They  were  swept  out,  by 
the  woman  who  cleans  the  place;  with  the  exception  of 
the  one  I  gathered  up  out   of  curiosity.      Not   one  of   these 


twenty-eight    circulars    readied    anyone      in      the    building. 
They    belonged    to   a    real    estate   and    loan   company. 


•  J.  li.  II.  &  S.— The  copies  of  your  local  paper  and 
four  page  circular  duly  received,  and  we  have  pleasure  m 
reproducing  the  first  page  of  circular.  The  ad.  m  March 
3rd    issue   is   quite   an   attractive   and    " speak-to- the-ques 

lion"  announcement  which  should  bring  good  business. 
The  ad.  in  March  HI  issue  is  far  from  anything  that  could 
be  called  attractive  or  pleasing  either  from  a  literary  or 
a  typographical   standpoint.     It   is  .just    the  kind  of  an  ad. 

First  page  ot  a  good  4-page  circular. 
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J.  B.  Horrell&  Son's 
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Sale  Announcement  § 

taeh    Sime  Jts  Repeated  Jl  -fains  Mere  dignitieiaec.  |? 


THIS    TIME     ITS      MvRUI      u  l\  |  1. 1;. WIND- 
I  I'SAI.K.     Vs  March  nimls   up  Wmu-r    ive  v«- 

Mime  in  have  Mm,  h  umiiI  iiji  \\  inii  .  ( ,K  Selling 

O111   assertion   ihni   each    1111 1 111   i.|   ,1    ..„|,    "mus 

llinii     MiiniliiMin.     1^    III.  1. ,11.   I |,im.ii    l,i   mi||"|ih«| 

successes      Vim   I «    _ 1  ,,!.,,      u,.,,\   „i,.,i   ,,,,,   ..,  1 

•■'"■'^--ESPECIALLY    SO  NOW 


M " ' — ~~~  -'•--■*■,    3« 

§   Wfyursday,  W,         Jriday  II,        Saturday  12  | 

^  Arc  the  Qaifs  d  tur  Wintcr-IMnd-Up  .ialc  -^. 
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Three     Days     Bombard 
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Reads    Well,    is   Plausible,  and    Best  o|  i 
^ —  All  Most    Probable 

Tatoo  these  memos  on  your  thumb  nail 

';'  ' -"• . '■""-'■  • '•■' "••  "-'    ■  •  *)—* 


TO  THE  PEOPLED  POPULAR   STORE 


■  r  DON  r  you  harp  rf.4.0  i  r 


MIDLAND.   S 


H    J.  B.  HORRELL  &  SON. 

3jj  •'■■■ "Oil...  s..     By 

that  few  people  will  read  except  old  customers  who  arc 
looking  lor  your  ad.  and  whose  business  you  get  anyway. 
Your  circular  is  an  excellent  one  and  could  not  fail  to  be 
productive  of  good  results.  It  is  slightly  ungrammatical 
at  one  or  two  points  and  typographically  imperfect  from 
a  proofreader's  standpoint.  In  a  few  particulars  it  lias 
to  an  expert  a  slight  suggestion  of  the  ready-made,  but 
this  will  not  hurt  it  in  the  slightest  with  the  general  pub 
lie     Altogether  it   js  a   very  creditable  production. 
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BATTING 


Guaranteed  free  from  threads  and  other 
weak  and  lifeless  stock. 


NORTH   STAR, 
CRESCENT  and 
PEARL 

COTTON  BATTING 

Quality  for  this  season  still  better  than 
ever.  The  best  at  the  price.  Made 
of  good  pure  cotton — not  shoddy. 

Ask   -for 

North  Star,  Crescent 
and  Pearl  Batting. 


INTERESTING  ADVERTISING 

[ETURNED 


,111.1  In  lion. 

■ 

[f  youi  ig  ' ■mi-  infoi mation  ol 

ralue  to  buyer*,  brightly  told,  il   will  b«  \nU  r 

i  i  iM.t  ire  ).-.  j ,    Inti  i 

I.,  i  u-  pn  par*    your  newn|    |  ■  rit<   ■« 

i kiii  oi  ■  irrulai   01  pn  pan  your  othei  adter- 

:       .1   I.     I 

\V.  uili  make  youi  adv<  rtiaing  lead  h 
to  you      We  trill  inter* 
■ 
Our  rat  mabli     Wi  ii<  iu  TH  »l>  A  V 


CHILD  &.  FALL 

I        78  W.   CWestnut  St..        • 
WAKEFIELD.  MASS. 


^'^T3Ni9EoD/As  the  Season  Changes 

^>^-^tyles  in'colors  will  also  change.     This  means  that  some  stock 

n.  .7/3  in  every 

^XJ)ry  Goods  Store  and  Millinery  Shop 

will  be  out  of  date  in  pattern,  and  therefore  unsalable.  You  can  avoid  loss  and  save 
shelf  space  by  shipping  this  dead  stock  to  us  at  once.  We  will  dye  and  finish  it  in 
attractive  colors  that  will  assure  it  a  ready  sale.  Goods  that  have  been  soiled  in  the 
handling  can  also  be  treated  in  this  way,  and  the  result  is  that  your  store  contains 
only  up  to  date  and  salable  goods.  An  expert  cannot  distinguish  goods  re-dyed  and 
finished  by  us,  from  stock  that  is  just  from  the  manufacturer.  A  sample  order  from 
you  will  convince  you  of  the  efficiency  of  our  methods. 


R.  PARKER  &  CO. 

Dyers  and  Finishers, 
HEAD  OFFICE  and  WORKS:   787-791  YONGE  ST.,  TORONTO. 

Branchks  :      Montreal,      London,      Hamilton,     Galt,      St.  Catharines,     Brantford,     Woodstock. 
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BE   SURE   YOU    OET   THE   BEST 


Paton's  Scotch  Boot  and 


Shoe  Laces 


BEAT  ALL  GERMAN   IMITATIONS." 


Cotton,  Thread,  Wool,  Silk,  Leather  and  Porpoise  Hide. 

SEE   NAME  ON    EVERY   BOX. 
Better  Value  cannot  be  got.         Send  for  Samples  and  Prices. 

Ward's  Coronet  Hard  Ash 


RED   AND   BLUE   LABEL. 


UNEQUALLED    IN   QUALITY  AND   PRICE. 


SALE    AGENTS 
FOR   CANADA; 


GEO.  D.  ROSS  &  CO. 


53  Wellington  St.  West,  TORONTO. 
648  Craig  Street,     -     MONTREAL. 


Bleach"  towels 


towels 
that  last 

a 
life  time. 


M  320     Water  Lily 


Ask  to  see  the  highly  artistic  series 
of  I  )amask  Towels — the 

♦♦Daisy,"  •'Water Lily,"  •♦Poppy," 
♦•Shamrock." 


KI3 — Lilly 


London.  England,  Branch,  Honey  Lane  Market,  Cheapside,  E.C.  New  York  Branch,   ioi  Franklin  St. 

THE  OLD  BLEACH  LINEN  CO.,  WJKWN' 

R.     H.     COSBIE, 

Sole    Agent    for     tlic     Dominion.  30  West   Wellington  St.,  TORONTO. 
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vhe  trying-on  room. 

ALMOST  as  important  as  'lie  carrying  ol  .1  good 
stock  and  judicious  buying  in  a  shoe  store,  is 
the  character  ol  the  trying-on  room.  It 
makes  a  greal  difference  in  the  sales,  and  the 
class  0!  customers,  ii  this  room  or  section  is 
neatly  fitted  up,  and  presents  an  appearance  which  puts 
the  customer  at  his  ease.  Tasty  surroundings,  ton,  show 
a  hoot  to  tar  better  advantage  than  where  the  seat,  rug, 
floor,   etc  ,    are  of   a    cheap    appearance. 

In  many  of  the  larger  stores  there  is  a  special  room 
for  trying  on  apart  from  the  stock  room,  and  where  this 
is  the  case,  there  is  .1  separate  room  for  men  and  women 
In  fact  a  few  have  these  special  rooms  which  they  use 
onlj  fi'i  special  customers.  When  this  kind  of  a  room  is 
deemed    advisable   it      should      be    titled    up  almost    like     a 

drawing  room  as  far  as  the  size  will  allow.     The  light 

must  be  good,  and  Ibis  fact  alone  prevents  a  more  gen- 
eral adoption  of  this  plan,  as  windows  are  not,  as  a  rule, 
plentiful  enough. 

But  by  Far  the  more  common  is  the  arrangement  of 
one  side  or  the  centre  of  the  store,  as  the  place  where 
shoes  are  tried  on.  Lack  of  space  precludes  the  emploj 
merit  of  many  decorations  which  some  stores  would  like 
to  use,  but  this  does  not  mean  that  the  bare  appearance 
ol  some  interiors  is  unavoidable.  If  the  store  or  depart 
ment  is  narrow  the  scats  must  be  arranged  in  rather  a 
stiff  row,  but  variety  can  be  given  by  the  use  of  single 
seats  which  can   be  set   at   any  angle. 

The  Chairs. 

Single  seats  are  always  preferable  to  long  benches,  as 
the  customers  seldom  know  each  other  or  at  least  meet 
accidentally  and  therefore  do  not  desire  to  be  thrown  too 
closely  together.  A  man  wishes  to  do  his  buying  by 
himself,  withoul  another  hearing  his  talk  Three  or 
four  seats  can  be  set  bv  one  rug  and  are  belter  so,  as 
small  rugs  are  apt  to  get  out  of  place,  and  if  single 
seats  are  used  the  feeling  of  separation  is  sufficient  Two 
people  on  the  ends  of  a  si\  loot  bench  do  not  feel  as  far 
apart  as  when  seated  in  two  (hairs  three  feet  dista.nl 
from   eaeli   other. 

The  chairs  should  be  upholstered,  and  although  many 
prefer  arms  they  render  the  chair  less  convenient  for 
reaching  one's  shoes  The  same  fault  can  be  found  with 
,1  soft  spring  seat  winch  naturally  pitches  the  customer 
back,  and  allows  him  to  sink  low.  thus  making  an  effort 
necessary  to  lean  forward  to  get  the  shoes  m  sight  or  to 
rise  Strong,  wide  chairs,  covered  with  plush,  without 
arms  or  a  spring  seat,  and  of  a  good  height  air  best 
They  should  not  be  placed  to  face  each  other  but  rather 
a  little  back   to  back  where  possible. 

Floor  Coverings. 

A  large  rug  is  better  than  a  small  one  and  the  pat- 
tern in  it  should  be  much  broken  and  of  rich  color  \ 
solid  color  in  dark  shades  would  show  dust  too  easily 
and  could  not  be  kept  clean  in  a  shoe  store  If  a  rug  is 
considered    too    expensive,    avoid    figured    oilcloth    or    lin- 


oleum, as  the  pattern  ami  colors  are  almost  always  to., 
conspicuous  to  sustain  .1  good  appearance,  when  gazed  at 
around  a  shoe  that  is  being  tried  on  Plain  oilcloth  ,  01 
better  still  linoleums,  are  much  better.      \   tew    shoe  de 

partments    carpet    the    entire      Hour,    but     this    is    unadvi 
able,    as    it    is    more    expensive    and    is    not     really    as     pre 

sentable  and   satisfactory,     The   floor,   ol   course     rhould 

be   of  good    wood    and    kept    clean 

Decorations. 

The  merchant   must   not  stop  when  he  ha-,    et   up  good 

chairs  and   rugs      Their  are  othei   decorations  which  .n<- 

u''\   much  in  plate  in  the  shoe  department,  and  help  ma- 

leriall]    in   improving   the  appearance      one  ol   the  simp 

lest  and  vet  most  effective  ol  these  is  artificial  palms 
These    can    be    bought     so    cheaply,    air    SO    easilj     kept,    and 

are  so  desirable  both  in  the  interior  and  in  the  window, 
that  it  is  surprising  they  are  not  more  generally 
\  few  of  these  scattered  around  on  pedestals,  show- 
cases, or  the  ledge  at  the  bottom  of  the  shelving,  will 
take  off  the  stilt  angular  look  of  the  average  shoe  de- 
partment During  the  Spring  season  a  lew  hunch, 
cut   flowers  will  brighten  up  the  store  and   the  window 

There  should  he  some  division  or  distinction  between 
the  space  devoted  to  the  trying  on  of  men's  shoes  and 
thai  lor  women,  and  in  general  it  should  be  arranged 
thai  the  women's  section  is  further  from  the  door  so 
that  the  men  will  not  approach  it.  A  goad  arrange 
ment  where  there  is  poor  light  a  I  the  back,  is  to  divide 
off   a    space   near    the   front    by    means   of   show   cases  \ 

show  case  between  this  space  and  the  door  is  all  that  is 
necessary,  although  an  enclosure  almost  all  around  is 
best.  The  women  will  then  he  concealed  from  view  Or 
■1  show  case  can  divide  the  men's  from  the  women's  com- 
partments,  with   the   women's   behind 

The  use  of  show  cases  improves  the  general  appeal 
ance  of  the  interior  and  by  keeping  in  view  small  lines. 
will  prove  a  good  advertising  agencj  \  show  case  m 
fronl  of  the  door  and  three  or  lour  yards  distant  cuts  off 
the  Irving  on  section  from  the  door  way  Babies'  shoes. 
mfantees.  and  the  various  articles  included  in  shoe-find- 
ings, can  he  shown  in  no  other  waj  \  'able.  to,,,  with 
a  lew  samples  of  evening  sh,,rs,  rubbers  ,,r  a  bargain 
line  on  it.  does  not  look  bad  and  keeps  these  things  be 
tore   the  minds  of   those   who  enter 

The  light  m  the  trying-on  room  must  he  good  s,,  -hat 
artificial  light  will  have  to  be  used  as  little  as  possible 
Prism  glass  in  the  front  will  throw  the  lighl  far  back 
in  the  interior  and  will  make  a  trying-on  room  possible 
near   the  back   of  a   deep   store 


ADVANCE    IN    RUBBERS. 

AT    the    annual    meeting    of    the      rubber      manul 
held  during  the  last   week  of  February,  a  new    scale 
of    prices      and      discounts      was    decided    upon        The 

price   list    was  not   altered   so  much   but    the  disco 
given    mean    a    considerable    amount    to    the    retailer  In 

firsts    the   alteration    in    price    has    been    fro).  ten 

tents  a    pair,    the   latter    in   a   boys'    rubber,    while   a     very 
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few  have  been  lowered  a  trifle.  In  seconds,  in  which; 
according  to  a  large  wholesaler,  about  a  third  of  tne 
business  is  done,  the  greater  number  (if  lines  have  been 
unaltered  although  a  few  changes  do  occur,  a  line  of 
men's  rubber  boots  advancing  as  much  as  fifteen  cents. 

All  around  the  list  price  has  shown  little  alteration, 
and  what  has  occurred  is  of  little  account  to  the  retail- 
er, but  in  the  new  discounts  there  is  a  noticeable  change. 
'1'he  old  discount  from  the  list  price  was  25  per  cent.,  but 
the  new  is  211  per  cent,  and  5  per  cent.,  making, a  differ- 
ence of  1  per  cent.  The  5  per  cent,  is  in  force  only  until 
May  31st,  when  it  is  dropped  and  2(1  per  cent,  only 
allowed,  making  a  difference  of  5  per  cent,  from  old  dis- 
counts. The  former  terms  were  1  per  cent  ten  days,  or 
:-!  per  cent,  thirty  days.  This  has  been  altered  to  2  per 
cent,  ten  days,  or  net  sixty  days,  a  further  difference  of 
2  per  cent.  This  means  that  after  May  31st  the  retailer 
will  be  paying  '■)  per  cent  more  for  his  goods  than  before 
March   1st. 

The  new  rates,  with  the  exception  of  the  5  per  cent. 
mentioned,  went  into  force  March  1st,  so  that  merchants 
had  no  warning  at  all,  or  time  in  which  to  stock  up  for 
Spring  at    old   prices.     The  advances  mean   that    retailers 


will  have  to  stick  to  [trice  lists,  whereas  heretofore  some 
have  been  selling  ten  per  cent,  below.  Already  mer- 
chants of  several  towns  have  met  and  decided  to  adhere 
to  list  prices,  and  it  is  likely  others  will  follow  imme- 
diately. 

The  cause  of  the  change  is  the  rapid  increase  in  the 
price  of  ruSbber  and  cotton  which  is  used  to  line  the  rub- 
bers. Six  months  ago  ru'Wrer  could  be  bought  for  SI  or 
85  cents  a  pound,  whereas  now  it  brings  $1.01  or  $1.05, 
and  is  rapidly  going  up.  The  conditions  existing  in  the 
cotton  market  are  well  known  to  everyone,  and  it  is  not 
surprising  that  anything  into  which  cotton  enters  must 
bring   a   higher   price  now   than   last    September. 

Travellers  will  soon  be  on  the  road  for  placing  orders 
for  Fall  and  merchants  will  be  able  to  take  advantage  of 
the  extra  5  per  cent,  if  they  are  quick  enough.  The 
Spring  sorting  orders  are  unusually  large  on  account  of 
the  backwardness  of  the  season  since  the  first  of  the 
year.  Many  houses  have  kept  their  travellers  in  rather 
than  risk  the  railroads,  and  merchants  have  been  slow 
in  sorting  because  of  the  smallness  of  their  trade  in 
every  line.  More  orders  than  usual,  therefore,  are  meet- 
ing the  higher  prices. 


AFTER      THE      SHUTTERS      ARE      UP. 


WHILE  .Joseph  Jefferson  was  brewing  a  toddy  for 
himself  and  his  distinguished  guest,  ex-President 
Cleveland,  he  descanted  at  length  upon  the  high 
art  of  preparing  a  hot  Scotch. 

"If  I  do  sav  it  mvself,"  observed  the  host,  "I  have  an 
especial  gift  for  serving  hot  Scotch.  Hilly  Florence  used 
to  say  that  I  should  have  been  a  barkeeper.  Now  try 
this,   Mr.   Cleveland,   and   let   me  kno  diet." 

Several  times  Mr.  Cleveland  tested  the  steaming 
liquid  though; iullv.  naming  the  ingredients  as  he  identi- 
fied them.  "Nutmeg,  lemon,  water,  sugar,"  he  mused 
approvingly.  "But  I  don't  imagine  you  would  hold  a  po- 
sition as  barkeeper  very   long." 

"What's   wrong  '.'"   queried  Mr.    Jefferson  anxiously. 

"You  might  be  a  great  success  as  attendant  in  a  hot 
water  hospital," ,  said  the  ex-President.  "But  as  a  com- 
pounder of  delectable  drinks  you're  certainly  a  failure. 
You've   forgotten   to  pour  in   the  Scotch." 


A  shopkeeper  in  Sheffield  had  stuck  up  a  notice  in 
glaring   colors   and   very   large   letters  :      • 

"Selling  off  !     Must  close  on  Saturday  !" 

On    Fndav  he  was  asked  by   a   friend  : 

"What   !      Are   you   selling  off  again  '.'" 

"Certainlv  all  the  shopkeepers  are  selling  off,  ain't 
they  ?" 

"Of  course  they  are  !  But  you  say,  'Must  close  on 
Saturday.'  " 

"Certainly  1  must.  You  would  not  have  me  keep 
open  on  Sunday   would  you  ?" 

*       * 

.Jenkins  had  left  college,  where  he  had  lived  rather 
fast,  but  now  meditated  matrimony  and  settling  down. 
As  an  old  aunt  had  died  and  left  him  a  little  money, 
what  was  more  natural  than  1  hat  he  should  redeem  some 
of  his  many  articles  of  clothing  which  he  had  deposited 
with   his  "uncle"   in   the  davs  of  necessity  ? 

Bv  sad  mishap,  however,  that  obliging  relative  forgot 
to  remove  the  tickets,  and  this  led  to  an  embarrassing 
contretemps  on  his  return  home, 


Full  of  kindness  and  pride  for  her  dear  boy  his  mother, 
on  his  return  to  the  parental  home,  insisted  on  unpacking 
his  boxes.  In  doing  so  she  first  discovered  an  overcoat 
with  an  ominous  looking  label  upon  it. 

"What  a  nuisance  !"  said  Jenkins  in  answer  to  her 
expression  of  surprise.  "They  must  have  forgotten  to 
take  of!  the  ticket  at  the  ball  at  Smith's  when  I  left  my 
overcoat   in  the  ante-room." 

Mamma  was  satisfied;  but  when,  shortly  afterward, 
she  found  a  pair  of  trousers  bearing  a  similar  laoel,  im- 
agine the  puzzled  surprise  with  which  she  exclaimed  : 

"But  surely,  my  darling,  you  didn't  leave  these  in  the 
ante-room,  too  ?" — Tit-Bits. 


It  was  the  last  Friday  of  the  sojourn  of  the  Tammany 
chieftains  at  Hot  Springs.  It  was  also  late  in  the  even- 
ing. Ex-Sheriff  Thomas  J.  Dunn  and  his  companions 
were  hungry. 

"Friday  is  a  great  day,"  said  Dunn,  "but  I  hale  these 
fish  dinners.     Wish   I   had   some  good   turkey   sandwiches." 

He  looked  at  his  watch,  then  at  the  crowd,  and  told 
the  waiter  to  bring  in  a  big  order  of  the  sandwiches  and 
something  to  wash  them  down  with.  Speedily  the  order 
was  filled  and  placed  on  the  table.  Dunn  again  looked  at 
his  watch  and  then  at  his  friends,  but  mindful  of  the 
strict  Catholic  injunction  against  meat  on  Friday  touched 
not    the   food. 

"What  time  do  you  make  it,  John'.'"  he  asked  of  one 
of  his  companions. 

"Still  half  an  hour  before  midnight,"  said  the  other 
glancing  for   the   fifteenth   time  at    his   watch. 

"So  I  make  it  too,"  said  Dunn,  gloomily,  "(lot  to 
wait  another  half  hour  for  Saturday  morning  and  the 
sandwiches." 

Then   a    thought    struck   him. 

"What    time  is  it   in    Ireland,   John  '.'"  he  as.ked. 

"Abont    5   in   the  morning,"   was   the  answer. 

"Well,  Ireland's  time  is  good  enough  fur  me,"  shouted 
Dunn,   gleefully,    "and   here   go    the  sandwiches." 
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Horrockses' 


Longcloths,    Nainsooks, 

Cambrics, 

India  Longcloths, 

Sheetings, 

Ready=made  Sheets, 

(plain  and  hemstitched). 
HORROCKSES'  name  on  each  sheet. 

rlannelettes  highest  quality. 


NB.  SEE  'HORROCKSES"  ON  SELVEDGE. 


Horrockses,  Crewdson  &  Co.,  Limited 

Cotton  Spinners  and  Manufacturers. 

PRESTON,  MANCHESTER,  LONDON,    ENGLAND 
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ALWAYS  AT  THE  TOP 


*    This  country  has  been  tied  up  for  3  months. 

What  preparation  have  you  made  for  the  rush  that  will  come 

when  things  are  cut  loose  ? 

Anticipate  your  wants  on  Shirts  and  Collars  and  you  will  not 

be  sorry. 

Buy  your  narrow  and  medium  width  Men's  and  Women's 

Summer  collars. 

And  buy  them  now. 

Get  busy  with  your  collar  wants. 


The  Williams,  Greene  &  Rome  Co 

BERLIN,   ONTARIO. 
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PARIS  FASHIONS 

By    A.    E..    DACAM,   for   "Dry   Goods    Review." 


DiiUulrr.  '  iS.t.i  »n  I  LOMlf  \IV  the 
rbrM  I  Hhlon  I  pochl  "I  t'arla  Vcliuw 
the    I'opulur    Shad*  Simplicity     ihe 

Dur'nim  lug  I  I  .lure  In  rial*  cut*  ol 
Ilir  NtWMt  ll'li  anil  Sumc  I  p-lu  dale 
dim  ns. 


VI  arch,    1904 

II-'  ,i  revival  ran  be  tailed  a  novel t j  Ihen  one  maj 
safely  saj  thai  the  greatest  novelties  foi  the  rum 
ing  season  arc  revivals,  and  when  thai  much  is 
saiil  the  old  proverb  "When  doctors  differ,  etc.," 
conies  to  mind  Paquin  is  introducing  the  "Di 
ut — with  modifications — skirls  verj  full,  as  much  as 
in  metres  (aboul  11  yards)  being  used  ror  one  alone,  and 
with  a  roundness  al  the  bottom;  no  boleros  nr  vague 
blouses,  inn  sliuii  jackets  with  reveres  and  jabots  with 
large  reveres  from  which  fall  frills  and  lace  "cravates" 
ur  large  Gchus,  leaving  the  throal  free,  vague  sleeves 
from  which  fall  the  smallesl  of  lace  frills  a1   the  curt. 

Douce  I  mi  the  other  hand  has  gone  hack  to  1830  with 
its  sloping  shoulders  and  round  decolies,  ihe  arrangement 
ui  berthas  to  widen  the  shoulder  effect— sleeves  almost 
Lighl  lilting  ai  the  bottom  with  a  little  fullness  above 
the  elbow,   or    rather    Ihe  effect    of   fullness    which    is   given 

by  means  ol  trimming. 

Beer   has  adopted    the  style   of    Louis    \1V     period    with 

the  armour-like  bodices,  tighl   fitting  ami  long  pointed  in 

front,      with    rather      louse      sleeves,    and    all    made   of    the 
lichest    imaginable  materials 

Of  the  three  great  fashion  cpoques  in  competition  one 
is  curious  to  know  which  will  triumph,  m  if  modifications 
of  each  will  he  used— which  latter  is  the  most  probable 
thing  to  happen. 

\    wry    pronounced    Directoire   model    or   Paquin     was 

worn  at  the  Hit/.  Hotel  by  an  American  the  other  day 
and  created  quite  a  sensation.  The  gown  was  ol  while 
VJousseline  tie  soie,  trimmed  with  spots  the  color  of  a 
mandarin  orange  The  skin  was  verj  mil,  the  regulation 
:!ii  metres  having  been  used,  and  trimmed  with  frills  of 
Uousseline  de  soie  anil  wreaths  of  roses  also  made  of  the 
Mousseline  and  held  in  place  by  saffron  colored  ribbons 
With  this  was  worn  Ihe  large  hat  of  the  period,  trimmed 
with  long  black  feathers.  It  needed  only  the  long  gold- 
headed   cane    to  complete    ihe   picture. 

In  colors  yellow  is  much  to  the  fore,  ami  the  range  oi 
shades  is  w  ide— ci  I  mil .  sahle,  mandarine,  saffron  ami  s,. 
on.  For  blouses,  in  both  flannel  and  Summer  goods,  al 
most  nothing  but  white  or  cream  is  seen  The  latest 
novelty  from  Nice  is  a  tailor-made  in  white  velvet,  with 
short  round  skirt  and  hip  pockets,  which  hail  a  great 
success       Moth  gold  ami  silver  an-  used   for   trimmings. 

Lovely  crepes-dc-ohine  in  Liberty  shades  will  he  worn 
ilus  Summer,  as  well  as  the  softest  of  silks  ami  mousse 
hues,  while  the  trimming  for  both  skirts  ami  bodices  has 
a  tendency  to  extravaganci — lace,  passementerie,  hall 
fringes,  laizes  of  tulle  and  lace,  as  well  as  ribbons  and 
Mowers,  are  all  used.  In  flowers  the  small  pink  roses  nr 
large  buds  in  all  shades  have  the  first  place,  and  aie 
generally  arranged  in  small  wreaths  or  neat  looking  lit- 
tle bunches 

Nothing  very  new  in  the  way  of  between  seasnn  jack- 
ets has  come  up.  The  straight  paletot  holds  its  nwn,  but 
it  must  be  quite  snort  or  quite  long,  no  half  lengths  are 
seen       For     driving    wear,    taps   are   more   generally    usetl. 


either  pl.nn  oi   in  lantasie       \  cape  opening  ovei  a  waisl 
coal  ol  \ eh e1  or  silk  is  ,.  no\ ell > 

For  hats   Yethla   straws  an-  much  used,  ami  all  ooloi 

.ire    seen        Man)     loque        im.ir    especially     ihe    boat     shape 
with      pointed       front     ami       brim    and    clown    oi    the    same 
height,   are   trimmed    with   nothing   lull    straw        The  ci 
is  colored  pink,  pale  green  or  blue,  ami  the  brim  entirel) 

Covered     with       small       while    straw    roses         Foi     all    small 

hats    ami    t  mines    the    t ming    Is    veiy     neat,    and    Ihe    nil 


No.    I. 


ing  iinie  is  simplicity  The  capeline  is  trimmed  with  a 
single  or  double  wreath  arranged  round  the  crown  in 
methodical  order  The  Tricorne  and  Marquis  are  sun 
worn,  and  round  sailor  shapes  with  the  brim  verj  wide 
al  the  back  ami  turned  severelj  up  oi  down  With  the 
brim  turned  up  it  looks  well  trimmed  with  four  bunches 
of  rosebuds  with  their  leaves,  iwo  on  the  fronl  of  the 
brim,  the  stalks  passu,-  each  side  ,.f  the  crown,  and 
at    the  back,   the  stalks   falling  onto   the   hair       A    pretty 
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idea  is  to  have  a  buckle  made  of  flowers,  very  neatly  and 
closely  arranged.  A  good  model  of  this  is  a  large  black 
picture  luil ,  having  a  drapery  of  black  velvel  and  sky 
blue  ribbon  twisted  round  the  crown,  and  on  the  drapery 
in    front      is     a    large   forge t-ine-nol    buckle,      rather   wider 


No.   2. 


than  the  crown.  Lace  is  used  for  draping  and  often  al- 
lowed to  fall  over  the  hair  (see  model  III.)  For  picture 
hats  long  feathers  have  no  rival. 

Veilings  now  play  a  very  important  role,  the  two 
illustrated  are  new  models  and  show  the  way  in  which 
they  should  be  draped  at   the  back  when  worn  loosely. 


No.   3. 


No,  1  is  a  costume  in  soft  black  taffetas;  the  skirt  lias 
an  apron  front,  which,  as  well  as  the  two  long  1  ails  at 
the  back  and  the  side  pieces,  "en  biais,"  is  covered  with 
white  satin,  over  which  is  black  lace,  anil  this  again  is 
trimmed    with  applications  of  embroidered   [lowers.       The 


bodice  is  vague  in  front,  the  deep  corselet  being  of  al- 
ternate bands  of  white  satin  and  black  velvel.  The 
shoulder  straps  and  trimmings  on  the  back  are  all  to  cor- 
respond, and  in  each  case  are  covered  with  lace.  The 
sleeves,  formed  of  two  deep  frills,  ale  trimmed  with 
\  civet  . 

No.  'J.  is  a  pretty  black  mousseline  dc  soie  blouse  with 
white  sp«iis,  trimmed  with  bands  of  coral  colored  velvel 
ribbon.  The  bolero  is  ol  plain  black  mousseline  with 
thick  silk  sliehings,  the  lit  lie  vest  in  coral  velvet  with 
black  strappings,  with  belt  and  cuffs  in  match.  The  lace 
collar  leases   the   thrbal    free. 

No.  .'{  is  of  "poiilt-de-soie,"  pale  rose  over  a  while 
tulle  d'esprit  waistcoat  trimmed  with  lace  and  silk  mo- 
tifs, the  sleeves  tightly  gathered  at  the  top  are  very 
effective. 


CANADIAN  RUBBER  CO.  MEETING. 

f  | '  1 1  K    annual    meeting    of   shareholders     and   election     of 

Y      officers  of  the  Canadian  Rubber  Company,  Montreal, 

was  held   on   .March  !).     The   report    for   the  year   was 

very    gratifying,    showing    that    business    had    exceeded    the 

company's  anticipations. 

The  officers  for  the  ensuing  year  are  now  as  follows  : 
President,  11.  Montagu  Allan,  vice-president,  J.  B.  Lear- 
lnont;  general  manager,  1).  Lome  McGibbon;  secretary- 
treasurer,  E.  A.  Wright;  directors,  Messrs.  11.  .Montagu 
Allan,  .).  B.  Learmont,  t\  F.  Smith,  II.  Markland  Mol- 
son,  Lieut  .-Colonel  F.  C.  Henshaw,  Alfred  Piddington, 
A.    A.    Allan,    Hugh    A.    Allan   and.   Lieut  .-Colonel  Prevost. 

With  the  exception  of  Lieut  .-Col.  Prevost,  the  board 
of  directors  is  the  same  as  last  year,  Mr.  J.  0.  Gravel 
being  the  only  one  who  retired. 


LACE   MAKING  IN   BELGIUM. 

James  C  McNally,   Liet,e,  Belgium. 

'Pllf;    prime   quality   and    workmanship    of    the   Brussels 
lace   is   world    renowned,    ajul    while   it    is   known     as 
Brussels    lace    that    article    is    not    manufactured     ex- 
clusively   in     the    Belgian   capital,    but    al    different     places 
throughout    Belgium. 

While  this  article  retains  its  high  value,  the  manu- 
facture, as  a  trade  or  profession,  is  on  the  wane.  In 
1 8 7 f»  those  employed  in  the  manufacture  of  this  article 
Were  estimated  at  150,01111,  throughout  the  whole  King- 
dom In  1895  the-  census  showed  that  only  -17, 571  per- 
sons were  so  engaged,  of  which  more  than  125,000  were 
located  in  West  Flanders.  II  is  estimated  that  in  and 
about  Brussels,  including  Maline  and  other  parts  former- 
ly known  as  the  lace  /.one,  there  are  not  over  250  now  en- 
gaged in  lace  making.  In  1881,  at  Bruges,  there  were 
6,000  persons  e'mployed  in  this  trade,  while  the  census  of 
IMNi  showed  onlv   3,394. 

This  trade  is  gradually  drifting  to  Easl  Flanders, 
where  the  land  is  said  to  be  poor  and  the  people  take  it 
up  during  the  Winter  months  particularly,  being  content 
with   the  small  compensation  it   affords. 

Tin'  rise  of  other  industries,  such  as  glove  making, 
shoe  lactones,  match  and  tobacco  lactones,  Weaving 
mills,  chemical  works,  and  other  industries  offering  bet 
lei  wages  ha\e  drawn  away  the  lace  makers  who  not  onh 
Imd  thai  trade  more  painstaking  and  carrying  with  it  a 
greater  responsibility  than  employment  in  the  above 
mentioned  industries,  but  also  that  it  affords  less  com- 
pensation. 
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MONTREAL. 

I  learnt  my  business  with  the  Brock  Co."  is  a  good 

recommend  for  a  young  man. 

'  I  buy  my  goods  from  Brock's"  is  a  guarantee  to  the 
speaker's   customers  that  he    buys    good    goods    at 

close  prices. 

Never  in  our  history  have  we  had  such  a  dainty 
range  of  costume  materials  and  fast-selling 
trimmings  to  match  as  at  present. 


For   Hosiery,  Smallwares,    Etc.,   and   Staple 
Dry  Goods  we   are   now   maintaining  our  reputation 
as    -the  great  assorting  house  of  Montreal. 

Letter  orders  shipped  the  same  day  as  receiyed. 
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YOUR   CHOICE. 


-THE  NEW 
IDEA  MEN" 


Will  reduce  or  sell  entire 
stock  by  powerful  plans 
strictly  honorable.  You 
control  stuck,  prices  ami 
expenses;  we  draw  the 
crowds  and  keep  up  the 
interest  until  sold. 
Will  conduct  any  kind 
of  sale  you  wish,  but 
earnestly  advise  one  of 
our  Powerful  "New 
Idea  Sales"  (indepen- 
dent of  auction),  which 
will  obtain  results  that 
will  far  exceed  your 
highest  expectations. 
Highest  references  in- 
cluding this  and  all  other 
leading  Trade  Journals. 
Correspondence  confi- 
dential. 

Write    main    office    for 
terms. 
State  size  of  stock. 


Q.  E.  STEVENS  &  CO. 

SPECIAL  SALESMEN 

. .  New  Idea  Salesmen 

ALSO 

AUCTIONEERS 

Who  have  Elevated  Bale  Proposition  to  High  Standard  Desired  )>y  Merchants 


Main  Office,  2134  Michigan  Ave.— 22nd  St.  Business  Center 
CHICAGO 


Western  Office,  212  Sansome  St. 
SAN  FRANCISCO 


Eastern  Office,  45  Leonard  Street 
NEW  YORK 


Phone,  2532  Brown   -Long  Distance  und  Local 


GOODW/iy.s 


PERFECT 
FITTI  NG 

STANDS 

ARE   USED  THROUGHOUT  THE 

EMPIRE 

THEY  ARE  KNOWN   IN  THE 
TRADE  AS  THE 

STANDARD 
SHAPES 

AND  ARE 
SMART, 

FASHIONABLE, 

and  NATURAL. 

SHOWROOMS 

119  Charterhouse  St. 
FACTORV 

Hatton  Wall, 

Hatton  Garden, 

LONDON, 

Eng. 


Write 
fob 

Lists 
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PRICE   AS   ILLUSTRATION,       -        -        $4.00. 
WITHOUT  EPAULETTE  SHOULDERS,   $3.50. 

GUARANTEED   CORRECT   FORM 


No.  384 


No.  520 


METAL  DISPLAY  FIXTURES 
WAX  FIGURES, 
SHOWCASES. 


Specialists  in  Fixtures 

Always  write  us  for  prices. 

It  is  a  mistake  to  place  any  order  for  fixtures  without  first 

corresponding  with  us. 

Send  for  Catalogue Free  for  the  asking. 

Hugh  Lyons  &  Co., 


PAPIER  MAUHE  FORMS, 
TRIPLICATE  MIRRORS, 
Etc  ,     Etc. 


NEW   YORK    SALESROOM, 
679    BROADWAY. 


LANSING,    MICH. 


CHICAGO    SALESROOM, 
238    MADISON    ST. 
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WINDOW 
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IN/IEWOft 
DECORATION 


EASTERTJDF   W^EK. 

\  ihe  time  you  scan  ilus  page  M  will  in-  Easter 
tide  "Grand  Opening  Week,"  when  the  line 
new  limits  tor  Spring  and  Summer  selling 
stand  <ui  dress  parade  and  gel  their  firsl 
airing. 

The  BVenl  Should  be  made  the  occasion  (or  a  special 
brightening  up  of  the  store  interior,  to  make  your  busi- 
ness place  attractive  is  to  raise  its  prestige.  It'  you  in- 
vite visitors  to  your  home  on  special  occasions  you 
brighten  both  the  home  and  table  with  liaest  flowers, 
napery  and  table  ware.  Your  store  is  your  business 
home,  your  invitation  to  come  there  should  be  as  heart  \ 
as  the  invitation  In  your  dwelling  place.  Then  make  the 
tore  attractive  and  invite  visitors  to  a  brilliant  store 
interior  thai  will  charm  and  cause  remark.  It  is  the 
best  ami  least  expensive  advertisement  known  in  modern 
merchandising. 

Consider    the   overhead   shelving   as  just     so   much   in- 
terior   window    space,    apportion    it    off   into   spaces    and 


No.  1. 

trj  when  possible  to  show  similar  goods  to  those  sold 
on  the  counter  below  In  this  way  a  large  share  of  the 
new  noods  will  gel  their  litst  showing  when  the  Easter 
shopper  is  out  looking  around  tor  the  top  loftj  novelties. 
While  the  ledge  displays  must  not  be  neglected  the 
window   displays  also  aie  a  verj   important   factor  in  the 


April    sales    scheme.         Much    ol     the    month'       bu 
at  tributable   to    the    manner   ..I    llini    at  "< 

WHITEWEAR  SHOWS. 

The  wbiteweai   displays  ol   the  pasl    two  months  have 
been  arranged   with  more  taste  and   more  genuine  ■ 
tic  ability    than   evei    before       Mosl     ol     the  decoratoi 
have  stuck    to   the  one  color  schemi  one    shade     ol 
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tissue  paper  has   been   inserted   m    the  garments   selected 
for  displa]       Some   have  used    pink,   some  canary,    . 

Or    purple,    with    hack    ground    to   match,    and    the    result    i 

as  may  lie  imagined,  good 


THIN   SHOWS   DESIRABLE. 

There   is  a   noticeable   absence    ol   the   former   stockil) 
constructed  exhibits   too.   the  decoratoi 
to  be  aiming  in  the  direction  ol  '111111  shows,     in  which 
each  line  of  garments  stands  out  prominently.    The  style 

-1    exhibit,    in   which    the    beholder   can    with    difficult]    dis 
eern    between    corset    covers    and    chemise 

night    gowns,   has   received   its  deserved  qui< 


Dry    Good6 
Review 


THE   ART    OF    DISPLAY 


April      IS04 


TIME  IS  UP. 

The  first  note  of  Spring  has  enlivened  the  interest  of 
every  one  in  articles  for  Summer  wear.  Those  who 
habitually  put  off  buying  a  change  of  raiment  until 
forced  by  weather  conditions  are  now  compelled  to  give 
thought  to  the  subject  of  warm  weather  apparel.  There 
are  articles  for  household  wear  too,  the  business  for 
which  is  instantly  increased  by  the  arrival  of  seasonable 
weather,  because,  notwithstanding  the  prodigious  efforts 
constantly  being  made  by  the  genii  of  the  retail  trade  to 
induce  the  public  to  anticipate  its  wants,  it  is  a  fact  that 
the  majority  do  not  spend  their  money  until  the  actual 
necessity  for  the  goods  arises. 

The  store  decorator  feels  the  effect  of  this  sudden  de- 
mand. He  feels  it  very  keenly,  inasmuch  as  his  work 
just  now  is  likely  to  be  about  trebled  because  of  the  ar- 
rival of  Spring.  Each  department  wants  "shows"  and 
they  leave  no  stone  unturned  to  have  them;  each  man 
wants  window  space  to  give  his  department  a  grand 
forward  push,  and  if  he  doesn't  get  it   everything  is  going 


,t  position  not   only  to  furnish   them,  but  be  able  to  meet 
the  demand   for   variety   in  display  as  well. 

USE  THE  THINKING  PROCESS. 
Every  trimmer  should  devote  a  goodlj  portion  of  his 
lime  to  the  "thinking  process,"  though  he  may  not  be 
one  of  the  few  who  sits  up  nights  and  study  plans  and 
schemes  wherebv  the  effect  of  the  front  may  be  improved. 
The  man  with  barnacles  on  his  brain  has  no  place  in  the 
decorative  field,  therefore  if  you  do  not  study  you  must 
borrow  your  ideas  from  those  who  do.  It  is  not  at  all 
a  bad  idea  to  take  short  trips  to  neighboring  towns  or 
your  nearest  city,  with  note  book  in  hand,  to  sketch  any 
novelties   in  display   that    attract   your  attention. 

Travel  Helps. 

If  one  can  travel  and  broaden  one's  decorative  ideas  so 
much  the  better.  There  are  manv  store  proprietors  who 
send    their   decorators     on   short    trips,  at    the   store's  ex- 
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to  the  bow-wows;  and  this,  mind  you,  in  spite  of  the 
fact  that  the  windows  are  changed  semi-weekly  and  have 
been  converted  into  stages  upon  which  a  species  of  "con- 
tinuous performance"  appears. 

-If  there  is  any  important  member  of  the  store's  per- 
sonnel for  whom  less  consideration  is  shown  in  busy 
times  than  the  over-worked  decorator,  then  the  writer 
would  like  to  be  introduced  to  him,  and  extend  heartfelt 
sympathies. 

Fall  Back  on  Your  Reserves. 

Never  mind,  Mr.  Decorator,  just  turn  up  to  that 
hoard  of  sketches  and  memoranda  in  your  note  book  and 
select  a  few  nuggets  to  help  you  out  during  the  "rush 
months."  There  is  nothing  like  having  something  to 
draw  on  when  the  proverbial  rainy  day  arrives,  for  you 
know  you  are  never  to  be  caught  again  with  the  work 
and  the  plans  pushing  at  the  same  time.  Therefore  when 
they  are  all  calling  for    (rims  you  should   be  ready   and   in 


pense,  that  they  may  gather  fresh  motifs  or  designs.  If 
the  benefits  of  such  a  policy  were  better  understood 
there  would  be  more  men  adopt  this  course. 


USE  STOCK  MORE  CAREFULLY. 

There  is  one  important  item  we  wish  to  impress  on 
every  decorator  handling  the  first  showing  of  Spring 
wearables.  The  goods  you  are  handling  are  all  new  and 
fresh,  they  cost  your  employer  good,  hard  dollars,  and 
on  their  brightness  and  freshness  depends  their  sale, 
therefore  you  should  use  more  than  ordinary  care  to  see 
that    thev  receive  no   injury   at   your  hands. 

Pin  holes  tnrough  nice  silks  and  ribbons  detract  from 
their  value,  crushed  and  wrinkled  goods,  or  folds  trailed 
on  the  window  floor,  or  boot  heel  marks,  do  not  conduce 
to  ready  sale.  Just  imagine  that  the  goods  you  handle 
are  all  your  own,  and  handle  them  accordingly.  It  is  a 
very  good   idea   to  use  a  felt   or  velvet   soled  slipper  when 
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Show  Your  Goods. 

The  bel  ter  \  our  goods  are 
displayed,  the  better  Bold. 

Write  ua.    1  ,M  like     « 

i  i 

DOMINION   SHOW  CASE   CO., 

N.    »     LINDSAY.    Manager, 

Oflic  ud  I  •■' 
53  Richmond  St.  E.,  Toronto. 

'Phone    Main    3611. 


RETURNED, 
APR  13  1904 


These  Stands  Sell 

What  You  Have  to  Sell  ^B0 
And  Sell  it  Quick.  v   f 


shirt.  Collar  and  Tie  Btand 
Si  75  Facta,  net. 


NATTY,    INEINA/  and   OMEZAP. 

Try  them  and  watch  the  improvement 
in  your  sales. 

THE  TORONTO    BRASS  MFG.  CO. 

98-100    Lombard   St. 


a 


-o 
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Tie  and  QIotc  Btand 
$1.65  eacb,  1 1'  t 


Canadian  Show  Case  Co.,  Toronto 


A.    T.     DARRACH,     Manager. 


ILLUMINATED 

SILENT 

SALESMAN. 


FLOOR  CASE 

OUR 

SPECIALTY. 


MILLINERS' 
CASES. 


We  do  not  claim  to  be  the  largest  in  " — - •    -•    _ 

the  world,  but  we  are  proud  of  our  factory,  our  reputation 
and  our  line.  We  do  claim  to  make  the  best  at  prices  thai  are  right. 
Not  how  cheap,  not  how  much,  but  how  good.  Ask  our  customers.  If 
you  want  good,  practical,  substantial,  ahead  of  the  times  fixtures,  write  US. 


No.    19,    without   illumination. 
Our  Catalogue  is  the  finest  and   most  complete 
book  ever  issued. 


OFFICE,  92  ADELAIDE  ST.  WEST. 


FACTORY,  SHEPARD  AND  ADELAIDE  STS. 
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putting  in  the  (lour  trim.  When  il  is  necessary  to  step 
on  the  floor  decorations  it  leaves  no  mark  like  a  boot. 
An  Employer's  Wail. 
We  nut  iced  a  recent  complaint  from  a  merchant  who 
furnished  his  decorator  with  three  dollar  silks  for  a 
window  show  who  admitted  that  they  were  shown  in  a 
magnificent  manner  which  excited  his  own  and  his  cus- 
tomers' admiration.  Hut  his  troubles  began.)  when  the 
goods  were  removed  from  ,  the  window.  He  said  the 
goods  were  full  of  pin  holes,  wrinkles,  and  dust.  But 
upon  hearing  the  draper's  side  of  the  story  he  said  his 
fixture  equipment  was  noticeable  for  its  absence,  that  he 
had  to  drape  line  silks  on  soap  boxes  from  the  grocery 
department,  as  he  had  not  time  to  build  fixtures,  and  his 
employer  refused   to   invest   in  them. 

We  sympathize  with  that  trimmer  and  every  other 
who  tries  to  do  good  work  under  such  conditions.  We 
also  sympathize  with  his  employer  in  the  spoiling  of  ex- 
pensive stock,  yet  we  must  candidly  say  that  it  serves 
him  right  if  he  is  too  "near"  to  buy  or  have  made  a 
lew    inexpensive      fixtures    for    a    store    that    carries    three 

dollar  silks.  It  is  just 
such  n  e  arsightedness 
that  destroys  stock  in 
its  showing,  when  a 
small  expenditure  for 
real  necessaries  would 
prevent  the  loss  he  com- 
plains of.  No  man  can 
keep  silks  clean  who 
drapes  them  on  soap 
boxes.  Fine  fixtures  im- 
prove one's  work,  and 
give  to  the  house  an  air 
of  prosperity  and  neat- 
ness that  tend  to  draw 
as  its  clientele  a  better 
dressed  and  more  pros- 
perous appearing  class 
of  people. 


ILLUSTRATIONS. 

Illustration  No.  1.  — 
Prints  —  Side  wall  and 
window  back  are  draped 
and       at      top        of        win- 


festoon    Hie   same      lor    the   upper   part    and    the   uncommon 

elTect  will    stop   Hie  average   lady    to   have  a  second    look. 

Illustration  No.  2.— Trim  back  and  side  wall  with  four 
tiers  of  alternate  light  and  dark  wash  goods  draped  over 
rods  in  long  soft  loops.  Across  three  ordinary  barrel 
hoops  of  the  same  si/.e  nail  a  strip,  notching  each  strip 
to  fit  an  upright  standard  which  should  be  the  height  of 
the  window.  Nail  one  hoop  to  the  centre  of  the  upright, 
divide  the  space  left  into  three  equal  spaces  and  attach 
the  other  two  hoops  two-thirds  above  and  below  the  cen- 
tre one.  Drape  each  stand  with  a  different  piece  of  print, 
tying  the  same  into  upright,  half  way  between  each  hoop 
as  you  proceed  up  and  down.  Pass  the  web  up  or  down 
inside  the  form,  and  tie  a  loose  fold  at  narrowest  part, 
leaving  the  miaterial  that  is  left  resting  on  the  cross-bar 
of  the  hoop.     Finish  the  floor  with  rippled  prints. 

Illustration  No.  3.— This  is  so  clear  in  every  detail 
that    it  does  not    require  minute  description. 

Stuff  Goods  Trim.— This  stand  is  oval  on  top  and  bot- 
tom nicely  tapered  and    12  inches  high. 

Take  8  yards  material  and  start  1  yards  from  the  end 
pinning  it  flat  against  front  of  stand.  Then  working  each 
way  from  the  centre  lay  the  material  in  8  inch  folds  or 
plaits.  Now  catch  the  outside  fold  on  each  side  and 
raise  careful! v  forming  pretty  loose  folds,  laying  any  full- 
ness brought  up  as  a  top  finish. 

W.    R.    McCOLL. 


GERMAN    GLOVES    IN    BELGIUM. 

GLOVE  making,  which  employs  in  Belgium  about  9,000 
women,  seems  to  be  threatened  by  the  invasion  of 
German  unfinished  gloves  into  the' Belgian  market, 
which  are  finished  there  and  put  on  sale  at  prices  said  to 
be  detrimental  to  the  local  manufacturer,  who  is  protest- 
ing vigorously  against  this  unfinished  invasion  and  is 
proclaiming  the  necessity  of  a  customs  barrier  to  pro- 
tect the  local  trade.  German  manufacturers  take  advant- 
age of  the  low  wage  in  Belgium  to  have  their  products 
finished  and  returned  to  Germany  for  sale. 
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over  rods,  half  way  up 
dow;  into  long  soft  folds  or  loops  in  alternate  shades  of 
light  contrasting  colors.  In  the  four  corners  of  the 
windows  stand  poles  with  a  circular  hoop  nailed  to  each 
end  by  cross  pieces.  Fasten  the  end  of  pole  to  ceiling 
(not  the  hoop)  and  let  the  other  end  rest  on  window 
floor.  Trim  each  standard  or  upright  with  a  different 
design  of  pink  print  by  passing  the  goods  from  the  in- 
side under  hoop  at  bottom  aind  over  top  hoop,  continuing 
until  sufficient  fullness  has  been  attained.  Tie  in  at  cen- 
tre with  Nile  green  ribbon  forming  a  central  band.  In 
the  centre  of  window  make  a  similar  pillow^  but  only  one 
half  the  height  of  the  others.  Upon  this  perch  a  large 
butterfly  with  outstretched  wings.  Shape  the  butter- 
llv's  body  out  of  !  inch  board,  pad  it  with  batting,  and 
cover  with  black  cambric.  Tie  bands  of  buttercup  baby 
ribbon  around  the  body  1  inch  apart.  I'se  black  silk 
wire  for  proboscis,  hat  pins  for  feelers  and  shoe  buttons 
for  eyes.  Make  'he  wings  of  .J  inch  lumber,  cover  with 
cardinal,  and  attach  with  leather  hinges.  Trim  the 
wings  above  and  below  with  rows  of  lace  tacked  on  with 
rilVbon  pins,  and  fasten  the  wings  wide  spread  with  small 
wire.      Twine    lace  around    the   lower   half   of   pillars     and 


MEETING  OF  MERCHANTS'   COTTON  CO. 

ON   February  10    the    shareholders    of    the  Merchants' 
Cotton  Company  held   their  annual   meeting  in   their 
offices  at  Montreal.     The  statement  of  business  done 
during   the  year  was   read.      It    showed   that    the  earnings 
of  the  company  had  not   been   sufficient    to   warrant    them 
declaring  a  Hlvidend. 

The  officers  for  the  year  are  :  President,  James  Cra- 
thern;  vice-president,  Hon.  Robt.  MacKay;  secretary- 
treasurer,  W.  S.  Barker;  directors,  K.  B.  Angus,  A.  A. 
Ayer,  John  Beattie,  J.  P.  Cleghorn,  Jonathan  Hodgson, 
James  Crathern,  Hon.   Robt.  MacKay. 


INDECISION. 

The  young  man  who  is  undecided  about  his  life  is  the 
most  unfortunate  of  all,   says   \.    V.   Journal. 

Indecision  is  the  first  step  toward  financial  ami  moral 
failure.  To  be  decided  even  upon  an  unwise  course  is 
safer   in    the  long;   run   than   indecision. 

lie  who  sets  forth  upon  the  wrong  road  finds  out  his 
mistake  and  can  turn  back  and  begin  over  with  the 
knowledge  of  experience,  painful  though  it  be;  and  he  can 
at    length  reach  his  goal. 

But  he  who  never  starts  cannot  arrive,  and  will  be- 
come an  easy  prey  to  those  influences  and  habits  which 
are  ever  ready  to  assail  and  obsess  the  slouthful  and 
weak. 
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Shingles   that 
Stand    Every   Test 

That's  what  you're  sure  of  when 
you  buy 

EASTLAKES 

They  prevent  fire,  are  lightning 
proof,  can't  rust  or  leak,  and  give 
perfect,  durable  satisfaction. 

Made  of  steel,  either  galvanized 
or  painted,  and  quicker  and  easier 
to  apply  than  others. 

TR>     llll'l     lOlf   YOLK  OHN   Mhl. 


THE  .  .  . 

METALLIC  ROOFINGCo. 

Limited 
WINNIPEG 


TORONTO        MONTREAL 


"4^*Oy«4^**<L#*|3 


TOU  WILL  PROMOTK  YOUR OWN  BU8I- 
NKss  in  'INSISTING  I  I m . n  HAVING 

the: 


FORM 


( Patented  September  tj,  fQoj. ) 

For  Manufacturers  and  Retailers 


li  i-  made  In  Latest  shapes,  sbaolutelj  dot 
red  in  style  and  measurements  end  li  Don 
■traded io  that  operators  in  Attlng  ■  Barmeni 
ovi  r  it  i  nil  determine  the  exact  position  i»f  the 
center  lines  by  grooTes  In  from  and  bach  which 
can  be  nwlllj  fell  through  the  materia]  <>f  the 
nument  stolen  ■*  being  Btted 

Ann  bota  oapi  are  made  exact  siss  unci 
shape  ot  hnman  arm  so  that  the  distance  from 
valet    Una    to    armpit    ran     be    determined 

urcnr  it.  ly 

Of  coarse  thfej  form,  being  the  best  ma*lt*. 
its  to   i:i:nii.n>  for  their 
Clonk  and  Suit  Model.  *tor'  dnmsaji 

J.  R.  PALMENBERG'S  SONS 

710  BROADWAY,      N  E  W    YORK,  U.S.  A. 
i  -i  vr.i  DBHJCD  "\  KB    ■'  \  I  IB 

Fartory  :  89  and  01  West  Third  8treet. 

Mannf:»«'tnrer<*nf  Papirr  Marh.' K->rnts   ^         ■  M-t.il  l>is|iluy  FlltU 


Luxfer  Prism 
Clear     * 
White  Light 


I  )o  not  forget  that 

when      we     under- 
take to   light   your 

'remises 


P 


We  do  not  do  it  by 
chance,  but  figure 
scientifically  and 
correctly  the  angles  to 
give  the  proper  re- 
sults. 

A  HOMELY    ILLUSTRATION 


The  man  from  away  back  is  satisfied 
with  a  pair  of  "Specs"  at  a  quarter,  but 
there  is  good  value  made  to  suit  the  eye, 
to  the  man  who  can  appreciate  it,  at 
three  to  five  dollars. 


The  First-Class 

Business  Man 
Uses 
First-Class  Fittings 
Luxfer  Prisms 

Fill  The  Bill. 


Luxfer  Prism  Co. 


LIMITED 


Toronto   and    Montreal. 
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THE  white  wear  *  end  of  the  dry  goods  trade 
seems  to  be  particularly  hard  hit  by  the 
freight  traffic  on  both  of  the  great  Canadian 
railroads.  White  wear  houses  were  unable  to 
fill  all  of  their  orders  when  Spring  deliveries 
should  have  been  made.  Many  orders  that  were  shipper! 
early  in  January  have  not  yet  reached  their  destination, 
and  in  some  cases  cannot  even  be  traced.  However,  in 
this  case  the  merchant  has  the  satisfaction  of  knowing 
that  the  goods  are  on  the  way,  and  that  the  garments  he 
wants  are  at  any  rate  finished  and  shipped.  As  is  too 
often  the  case,  however,  the  manufacturer  is  also  waiting 
in  his  turn  for  materials  that  have  not  yet  come  to 
hand,  and  if  the  retail  merchant  has  not  received  his  in- 
voice he  knows  that  a  further  delay  must  ensue,  even 
when  the  roads  are  open  and   freight   moving  freely. 


In  the  meanwhile  whitewear  manufacturers  are  daily 
in  receipt  of  letters  from  anxious  merchants  who  are 
wanting  fine  white  wear,  and  the  latest  in  lingerie 
blouses  to  round  off  their  showings  of  new  goods  at 
their  Spring  and  millinery  openings. 

*       * 

Though  the  delay  is  vexatious  in  the  extreme  for  both 
parties,  and  the  weather  is  acting  as  a  check  to  all  pres- 
ent trade,  the  underlying  conditions  are  sound,  and  when 
warmer  weather  comes  and  trade  can  resume  its  ordinary 
channels,  business  is  bound  to  g,o  with  a  rush.  It  is  only 
the  unprecedented  weather  that  is  making  all  the  trouble. 


The  merchant  who  is  still  waiting  for  his  Summer 
white  wear  will  be  apt  to  growl  a  little  when  told  that 
Kali  samples  are  nearly  ready  for  his  inspection,  and  it 
will  be  a  matter  of  small  wonder  if  he  refuses  to  be  in- 
terested in  them  until  conditions  change  a  little.  A  few- 
weeks  of  bright  and  Spring-like  weather  and  brisk  trade 
will,  however,  make  a  wonderful  change.  The  retail 
stores  in  the  cities  that  do  not  depend  so  much  on  t In- 
country  trade  are  well  satisfied  with  the  way  in  which 
Spring-trade  is  opening  up,  and  no  doubt  this  phase  o*f 
the  situation  will  be  repeated  in  the  country  when  the 
roads  are  open.  When  this  welcome  reaction  takes  place, 
the  country  merchant  will  be  ready  to  talk  to  the  man 
with   Fall  goods. 

A  FRENCH  ROOM  FOR  THE  DISPLAY  OF  FINE 
WHITEWEAR. 

DISPLAYING  goods  is  a  fine  art  in  these  days,  at 
any  rate  on  this  continent.  The  up-to-date  mer- 
chants here  no  longer  resort  to  the  crudities  that 
were  akin  to  the  spider  and  the  fly  act.  They  no  longer 
pounce  on  their  customer  the  minute  she  gets  through  the 
door  and  tease  her  to  buy,  but  she  is  welcome  to  look 
around  as  much  as  she  pleases,  and  if  she  does  not  see 
.unthing  to  open  her  purse  she  leaves  and  no  one  thinks 
there  is  anything  strange  in  the  proceeding.  Salespeople 
are  always  ready  to  show  goods  without  unduly  pushing 
a    sale,   as   they    no   longer    receive  a   reprimand,   or   in   ex- 


treme  cases    a    dismissal    for    taking    what    old    dry    goods 
men  know  as  a   "swap." 

The  merchant  is  a  lot  wiser  nowadays,  and  his 
methods  are  a  deal  more  artistic  and  effective — in  fact 
they  are  positively  machiavelian.  He  does  not  antagonize 
his  customer,  but  he  tempts  her,  and  beguiles  the  money 
out  of  her  purse  by  the  most  fascinating  and  alluring 
displays.  He  seems  to  have  a  knowledge  of  the  things 
she  loves,  that  is  almost  uncanny,  and  he  is  an  adept  in 
playing  on  her  foibles  and  turning  them  to  his  advantage. 

Foreigners,  when  they  come  to  Canada,  invariably 
comment  on  the  good  taste  in  dress  displayed  by  all 
classes  of  Canadian  women,  and  a  large  portion  of  this 
good  taste  is  undoubtedly  due  to  the  educational  effect  of 
ihe  displays  made  by  our  dry  goods  merchants.  The 
latest  idea  in  this  direction  is  the  building  of  a  special 
room  in  which  to  display  line  underwear.  The  firm  who 
are  making  the  display  call  this  room  the  French  room, 
and  it  certainly  forms  at  present  the  chief  attraction  of 
the  store.  The  woodwork  is  in  ivory  white  and  the 
drapings  are  of  soft  silk  in  pale  blue,  and  lace.  Palms 
and   potted  plants  are  banked  outside  the  doors. 

Life  sized  figures  are  used  to  show  night-robes  and 
negliges,  but  the  most  interesting  part  of  the  display  is 
made  up  of  fine  French  hand-made  lingerie.  The  finest 
and  sheerest  of  nainsook  is  used  as  the  foundation  ma- 
terial, and  much  of  it  is  hand-embroidered. 
Small  daisies,  forget-me-nots,  and  pretty  trail- 
ing sprays  are  the  patterns  used  on  many  of  the  sets 
shown — for  high-class  underwear  generally  conies  in  sets— 
and  the  work  is  done  in  the  dainty  fashion  that  only  the 
French  needlewoman  seems  to  have  acquired.  Many  of 
the  pieces  are  finished  with  button-hole  scallops,  lace- 
edged,  and  the  ribbon  that  is  now  indispensible  is  drawn 
through  eyelet  holes,  worked  in  the  material.  One  par- 
ticularly prettv  set  is  embroidered  in  wreathes  and  gar- 
lands of  forget-me-nots  Marie  Antonette  fashion,  and  in 
each  little  wreath  is  a  flower  motif  of  Valenciennes. 

The  skirts  are  particularly  beautiful.  They  all  show 
the  deep  knee  flounce  headed  by  a  wide  beading  with  a 
ribbon  drawn  through,  and  with  bows  and  flying  ends  at 
intervals.  A  great  deal  of  tucking  is  used  on  these 
skirts.  One  flounce  is  tucked  in  large  \"s, — long  narrow 
ones  from  the  top  and  shorter  and  wider  ones  fitted  in 
from  the  bottom.  These  are  connected  by  bands  of  fine 
ir.esh  Valenciennes  insertion,  and  in  the  lower  V's  are 
smaller  ones  of  Irish  point.  Quite  a  number  of  sets  are 
of  Japan  silk  in  both  white  and  colors.  There  is  a  love- 
lv  skirt  to  one  of  these  sets  that  would  be  just  the  thing 
for  a  drop  skirt  under  a  lace  or  chiffon  gown,  or  for  the 
toilette  of  a  June  bride.  The  flounce  is  a  mass  of  fine 
tucking  with  panels  of  Valenciennes  lace  and  the  foot  of 
it  is  edged  with  a  frill  made  up  of  row  upon  row  of  nar- 
row  lace. 

Quite  a  novelty  by  the  way  is  a  travelling  set  of 
ponge  trimmed  only  with  tuckings  and  hem  stitching. 
This  is- designed  for  wear  when  travelling,  as  it  has  the 
merit  of  not  soiling  so  soon  as  white,  and  it  is  much 
easier  to  wash.  The  gown  looks  like  a  neglige,  and 
could,  with  perfect  propriety,  be  worn  from  the 'berth  to 
the  dressing  room  on   the  cars. 

A  number  of  elaborate  christening  robes  are  also  on 
view  and  attract   a  deal  of  attention. 

Taken  all  together  the  display  is  an  education  in  the 
possibilities  of  dainty-  Minderwear.  "Why  any  woman 
would  look  lovely  in  these,"  one  of  the  visitors  was 
heard  to  remark.  Prospective  June  brides  are  showing 
much  interest    in   this  display. 
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"Viyella" 

'  Registered  I 


DOES 

NOT 

SHRINK 


I  the  Greatest 
textile 
Success  of  the 
flae. 


FOR 


w  Ho,of  coursenotjts 
has-Vot  shrunk!"         "VIYELLA* 


Tlu-  famous  "  TWO  GIRLS"  TRADE  MARK   (Regd.) 

DAY  AND  NIGHT  WEAR. 


Nightdresses, 
Dayshirts, 
Blouses, 
Pyjamas,  etc. 


Wm.  I  lollims  £•  Co., 

Spinners  and  Manufacturers 


Limited 


Friday  Street,  LONDON,  ENG.  (sole  proprietors  . 

Canadian  Agent.     Mr.   William  C.   "Uredlth.  3  Wellington  Street  Ea.it.   TORONTO. 
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GEO.  H.  HEES,  SON  ®>  CO. 


Limited 


Have    in    StocK    New    Arrivals   of 


CUSHION   TOPS.  LACE  PANELS   FOR  DOORS. 

BOBBINET  and    MUSLIN    CURTAINS,  our  own  make,   New  Designs. 
LACE  CURTAIN  MATERIALS,   all  kinds. 
NEW  PATTERNS  OF  TAPESTRY  CURTAINS  and  TABLE  COVERS. 

NEW  PATTERNS   OF  CHENILLE  CURTAINS  and  TABLE  COVERS, 

our  own  make,  at  Special  Prices. 

SILK    and    COTTON    VELOURS,  plain  and  new  fancy  designs. 

COUCH  and  FURNITURE   CO  VERS,  new  designs  from  our  OW  tl  looms,  and 

also  latest  attractions  in  Imported  Lines  of  these  goods. 


LACE 
CURTAINS 

Geo.  H.  Hees,  Son  &  Co. 


Limited 


UPHOLSTERY 
GOODS 


We  make  a  specialty  of  Lace  Curtains,  and  carry  in  stock  ready  to  deliver 
an  immense  quantity  of  these  goods,  from  20  cents  to  $30.00  a  pair.  Having 
bought  many  of  these  saleable  goods  before  the  advance  in  price,  we  are  giving  the 
benefit  to  our  customers.  Please  compare  our  Lace  Curtains  and  prices  and  you  will 
find  it  to  your  advantage  to  buy  from  us. 

Window  Shades,  Curtain  Poles  and  Fixtures,  Brass  and  Metal 
Goods,  and  a  Full  Stock  of  Upholsterers'  Supplies. 

N.B.— We  sell  these  goods  at  a  price  that  affords  the  RETAILER  LARGE  PROFITS. 


OtO.   n.  I1EES,  SON 

MONTREAL  WAREHOUSE,  No.  20  St.  Helen  St. 


£>   CO.,  Limited 

TORONTO,  ONT. 


J 
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CARPETS. 


HOW   TO   SHOW   CARPETS. 

Too  little  attention  is  paid  by  many  carpet 
salesmen  to  the  tact  thai  very  much  ol  the 
probability  ol  a  sale  depends  upon  the  way  in 
which   the  carpet    is   shown.     There  arc  at    least 

a  ball  a  dozen  methods  commonly   used  by  the 

salesman,  and  otic  of  these  is  better  than  the  rest.  Dur- 
ing the  season,  which  is  now  on,  everj  clerk  who  is 
Called  upon  to  attend  in  the  carpet  room  should  have  a 
few  pointers  given  him  as  to  the  way  in  which  a  carpel 
should  he  shown  in  order  to  bring  out  its  greatesl  value 
and  beauties,  and  to  give  as  little  prominence  as  possibl* 
to  delects  which  do  not  injure  the  wearing  qiahly.  ami 
would  escape  notice  when  laid  on  the  floor.  By  this  it  is 
not  meant  thai  blemishes  should  he  hidden,  hut  there  i^ 
DO  piece  ol  carpet  made  which  will  not  in  certain  lights 
or  positions  reveal  a  small  irregularis  that  does  not  in 
any  way  lessen  the  value  of  it,  hut  would  he  found  faull 
with  by  the  purchaser. 

In  the  lirst  place,  of  course.  I  he  carpet  room  must  he 
well  lighted  or  no  amount  ol  care  in  display  will  Ik 
effective  One  of  the  most  important  Knacks  to  he  re 
meiribered  by  the  salesman  is  to  avoid  in  every  case  the 
showing  of  a  carpel  with  the  customer  looking  toward 
the  light.  If  this  is  not  observed,  the  colors  will  run 
into  one  another,  and  the  pattern  will  he  a  jumble;  no- 
thing will  he  distinct  and  the  Carpel  will  suffer  If 
possible  place  'he  customer  with  Ins  hack  to  the  light, 
or  at  least  with  his  side  toward  it.  If  the  room  i 
small,  light  should  he  admitted  from  one  end  only,  thus 
making  it  mote  simple  to  place  the  customer.  Hut  it  .< 
very  large  carpet  room  calls  foi  windows  in  both  ends 
or  in  two  sides,  the  light  must  come  from  the  sides 
And  in  this  connection  it  maj  he  said  that  the  salesman 
must  remember  he  is  showing  to  the  customer,  and  not 
so  that    the1  pattern  will  look  besl    from  his  own  position 

It  should  he  remembered,  too.  that  the  customei 
must  look  up  the  pattern,  whether  in  rug  or  roll  This 
can*  be  effected  by  opening  the  roll  at  the  customer's  feel 
and  rolling  it  away  from  him,  as  all  rolls  are  done  up 
down    the-      pattern        Not      more      than    five    or    si\    yasds 

should  he  unrolled",  as  too  ureal  •'  length  will  throw  the 
pattern  out  of  proportion,  and  unlike  how  it  will  appear 
on   any    Moor   when   several    lengths  are   sew  n    side-   by    side 


The   roll   at    the  end   of    the  strip   unfolded   in    some   waj 

adds    lo    the    effect 

If  a  customer  shows  any  liking  foi  a  certain  pattern. 
the  liking  can  often  he  turned  to  a  purchase  by  showing 
two  or  three  strips  of  the  carpel  side  by  side  and 
matched  as  they  would  he  on  the  loom.  This  plan 
should  he  invariably  Followed  where  the-  carpet  to  he 
purchased  is  to  he  made  into  a  rug.  Two  or  three  Btrips 
.should  he  placed  together,  and  along  one  side,  across  the 
end,  and  down  1  lit-  othei  side  should  he  shown  the 
border.     The  part  at    the  end   will   then  he  up  on  its  side-. 


\  carpet-room  -howing  method  of  displaying  rug-  and  mat-. 

and    the    result    !s    \,t\     satisfactory        In    the    first    place 
this  raising  of  the  pari   of   the  horder  at   the-  end  enable; 
the   rug   elicit    to   he   shown    without    making    pleats   in    the 
border,    and     it      effectually    conceals    the     rolls    beyond 
Never  show  a  toll  for  a  rug  without   the  border  beside  it 
For  rugs  the  same  rules  as   to  where  to  place  the  cus- 
tomer ,is   mi    rolls   should   he  observed.      The -more  of   t!.i 
rug     thai      is    shown    the-    better,     nothing    hemg     entirely 
satisfactory   save  the  entire  piece      For  this  reason  many 
carpet    men   prefer    lo   keep   their   axminsters,    wiltoi 
velvet    rugs   rolled   up  ,wu\   stacked  on  end   in  a  placi 
themselves,   so  thai   every    one  shown  i-  taken  down  and 
tolled  out   for  inspection      Wooden  poles  an-  then  kep 
side    them    to   keep   them    uptight    and    to    make    them 
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i"  roll  up.  Brussels  and  tapestry  and  wool  squares  are 
Kepi  doubled  up  and  arc  simply  thrown  on  the  door  and 
unfolded  when  shown.  Sonic  keep  their  squares  in  piles 
on  the  floor  already  opened,  and  show  them  by  turning 
back  each  one.  This  saves  much  time,  but  does  not  dis- 
play the  under  ones  to  advantage,  as  only  a  part  is  seen, 
unless   the   rug   is    taken   out    and   shown   separately. 

One  carpel  should  not  be  shown  over  another  unless  it 
entirely  conceals  it,  nor  should  two  colors  or  patterns  be 
shown  side  by  side  without  a  few  inches  of  bare  floor  ex- 
posed between.  A  color  or  pattern  never  looks  well  if  it 
runs  into  another,  anil  it  must  be  avoided  even  if  the 
lolls  have  to  be  rolled  up  to  make  room.  For  the  same 
reason  the  floor  should  not  be  covered  with  a  patterned 
oilcloth  or  linoleum. 

Artificial  light  will  alter  the  shades  in  most  carpets 
to  a  varying  extent,  according  to  the  quality  of  light. 
No  artificial  illumination  yet  invented  brings  out  all 
shades  exactly  as  they  are,  and  neither  buyer  or  seller 
should  depend  upon  it.  Yellows,  fawns,  pinks,  and  cer- 
tain shades  of  blues  and  greens  are  almost  certain  to  be 
changed.  The  buyer  who  risks  purchasing  at  night  will 
often  find  himself  greatly  disappointed  when  he  views  his 
purchases  by  daylight,  and  the  salesman  can  feel  assure:! 
that  he  has  many  a  dissatisfied  customer  if  he  encourages 
night  buying.  Dark  colors  such  as  deep  reds,  greens, 
blues,  and  black,  look  exceptionally  well  by  artificia5 
light-  It  can  be  depended  upon  that  any  shade  that 
looks  well  by  day  will  pass  muster  by  night,  but  the  rule 
cannot  be  stated  the  other  way  round.  For  that  reason 
it  is  always  well  to  buy  and  sell  by  daylight.  The  buyer 
for  the  store  should  remember  this  when  looking  at  the 
t  ravellers'    samples. 


MANY   a  S£ 
ing    ther 


A  FIXTURE  FOR  SMALL  RUGS. 

sale  can  be  made  in  rugs  and  mats  by  keep- 
lem  constantly  on  view  that  would  not  be 
made  if  they  had  to  be  asked  for.  For  this  lea- 
son  many  merchants  hang  them  along  the  walls,  on  the 
pillars  or  from  the  ceiling.  A  simple  display  fixture  can 
be  made  as  follows  :  Take  a  number  of  rods  an  inch  or 
two  longer  than  the  width  of  the  rugs  or  mats  to  be 
show'n,  fasten  them  end  to  end  so  they  will  close  and 
open  like  a  screen;  screw  into  the  centre  of  each  a  screw 
hook  or  eye  and  run  a  wire  through  these.  Fasten  the 
wire  up  in  the  best  place  and  attach  the  mats  to  the 
rods.  If  the  wire  is  supported  by  only  one  fastening  in 
the  length  of  the  rods,  the  mats  can  be  closed  when  out 
of  use,  to  keep  them  clean,  and  can  easily  he  opened  up 
for  displav  purposes. 

In  addition  to  the  samples  suspended  in  the  different 
parts  of  the  room,  there  should  be  samples  kept  at  hand 
lor  showing  on  the  floor.  A  rug  looks  at  its  best  when 
laid    in    its    proper   position,    and    if    one    is    admired    when 


seen  hanging,  it  will  be  much  more  liked  if  thrown  on 
the  floor.  Don't  trust  entirely,  therefore,  to  the  sam- 
ples displayed  in  the  usual  way,  to  sell  them,  but  be 
willing   to   lay    them  out. 

HIGHER  PRTCES  FOR  CARPETS. 

(^  ARPET  manufacturers  in  the  United  States  have  ad- 
\^i  vanced  their  prices  in  some  lines  considerably.  One 
manufacturer  puts  up  the  prices  2|c  on  tapestries 
and  velvets.  Another  quotes  the  same  advance  in  tapes- 
tries but  asks  5c  per  yard  higher  in  velvets  and  10c  in 
Wilton  velvets.  The  latter  is  the  extreme  advance.  Ax- 
niinsters  are  1c  per  yard  higher.  The  reason  is  doubtless 
the  cornering  of  the  cotton  market,  in  addition  to  the 
advance  in  wool  and  carpet  yarns,  and  the  sold  up  con- 
dition of  tapestries,  velvets,  and  some  Axminsters.  The 
higher  prices  are  interesting  as  indicating  the  strength 
of  the  market  and  as  foreshadowing  to  some  extent  the 
advances  which  may  before  long  take  place  here.  They 
will  not,  however,  have  any  direct  effect  on  the  Canadian 
market,  which  is  governed  by  England  rather  than  the 
United  States,  and  there  are  little  or  no  American  car- 
pets imported  into  Canada.  With  the  exception  of  rush 
orders  in  racquets  and  velvets,  practically  no  American 
carpets  are  sold  here,  and  the  advance  will  therefore 
ma,ke    little    difference. 

There  has  been  also  some  advance  m  English  carpets, 
with  which  Canada  is  chiefly  supplied,  as  regards  im- 
ported goods;  and  some  carpet  authorities  look  for  a 
further  advance  in  Kidderminsters  of  from  Id.  to  lid. 
Local  importers,  however,  state  that  this  will  not  affect 
prices  here.  The  jobbing  trade  have  completed  their 
sales,  and   at    present    have  no   reason    to  advance  prices. 

But  if  for  present  trade  there  is  no  increase  in  prices, 
the  same  cannot  be  said  of  the  Fall  trade.  When  in 
April,  or  thereabouts,  the  Canadian  wholesale  houses 
place  their  lines  before  the  retail  trade,  they  will  have 
to  ask,  according  to  a  Canadian  carpet  manufacturer,  an 
advance  of  about   5   per  cent.  i 

English  firms  have  advanced  wools  and  unions  Id,  and 
Philadelphia  manufacturers  have  issued  a  new  list  which 
is   2£c  higher. 

THE  NEW  SHERBROOKE  FIRM. 

THE  Dominion  Carpet  Factory,  Sherbrooke,  Quebec, 
which  has  been  idle  for  several  months,  the  English 
company  controlling  it  having  gone  into  liquidation, 
is  about  to  resume  under  a  new  management  and  new 
ownership.  Mr.  II.  A.  Moore,  of  Worcester,  Mass.,  a 
practical  man  in  the  business,  has  organized  a  company 
and  bought  the  property.  The  city  council  has  passed  a 
by-law  extending  to  his  company  the  same  privileges  and 
bonus  assistance  as  was  given  the  former  company. 


WALL      PAPER 


SOME  MISTAKES  IN  SELLING. 

IT   is   altogether   loo  common  a   practice,   and   one   which 
is  productive  of  many   bad   results,   that    the  merchant 
spends    too  much   energy   and  does  too   much   talking   to 
sell    his    cheaper      grades.      These    lines    give    little    profit, 
and  are  apt   to  prove  unsatisfactory  to  the  customers,  so 
that   both  experience  unprofitable  returns. 

The   usual    line   of     action    when   a   customer   enters     a 
store  and   asks   for  wall   paper  is   for   the   salesman    to   en- 


quire merely  to  what  price  he  wishes  to  go,  ai  d  when  the 
answer  is  received,  "oh  not  too  high,"  the  three,  four, 
and  five  cent  papers  are  rushed  out  and  assiduously 
pushed  and  their  beauties  dilated  upon.  The  customer 
looks  over  these  grades,  and  without  any  comment  set- 
lies  his  mind  upon  such  a  class  of  goods,  selects  his  pat- 
tern and  departs.  The  salesman  closes  up  his  sample 
book,  put  away  the  rolls  shown  and  has  a  general  feeling 
of  satisfaction  at    the  sale  closed. 

Hut    if   he   could    know    the   quality    of    paper    that    cus- 
loiner    could    have    been    induced    to    purchase,    his    feeding 
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D0VW  COMFORTERS 
WOOL  COMFORTERS 

COTTOIS  COMFORTERS 
BED  PILLOWS 
WHITE  CUSHIONS 
COSIES,  MUFF  BEDS,  etc. 

ttttttttfftt 


CO 

o 
to 

3 
O 

>- 

o 


o 

o 

— 
m 

CO 


PRICE   LIST  ON   APPLICATION, 

FEATHERS 

BOUGHT. 

THE  TORONIO  FEATHER  &  DOWN  CO. 

Limited 

T4  KING  ST.    WEST, 

TORONTO 
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The  Dominion  Oil  Cloth  Co.,  Limited 


MANUFACTURERS    OF 


OIL  CLOTHS 


OF    E  V E  R  V 
DESCRIPTION. 


These  goods  are  handled   by  all   the    leading   Wholesale  Jobbers. 


Decorative    Burlaps 

OIL-COATED  AND  DOUBLE-SIZED 

NOW  IS  THE  TIME  TO  PLACE  YOUR  ORDERS  FOR  THIS  LINE. 

AN    ECONOMICAL,     DURABLE    AND    VERY    ATTRACTIVE    WALL 
COVERING,  SUITABLE  FOR  DWELLING  HOUSES  AND  PUBLIC  BUILDINI  - 


WRITE  FOR  SAMPLES 
AND  PRICES. 


Office  and  Works  :     MONTREAL 
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ill  pleasure  would  quickly  depart.  Then'  arc  three  out 
of  five,  and  perhaps  more,  buyers  of  cheap  grades  who 
would  quite  readily  have  purchased  more  expensive  lines, 
had  the  clerk  known  how  to  show  papers  properly,  and 
how  to  explain  differences  in  equality,  appearance,  en- 
durance and  price.  When  a  merchant  grasps  the  fact  that 
a  difference  of  five  cents  in  a  roll  may  mean  no  more  than 
an  increased  cost  of  sixty  cents  or  so  in  a  good-size  I 
room,  he  will  see  how  simple  the  sale  of  this  superior 
paper  might  have  been  made.  Five  cents  more  on  a  roll 
may  seem  a  lot  to  a  customer  who  intended  to  go  only 
live  cents,  but  if  it  were  drawn  to  his  attention  that 
that  means  only  a  few  cents  in  a  fair  sized  room,  the 
matter  will  take  on  a  different  aspect.  When  it  is  fur- 
ther shown  how  much  better  the  higher  priced  paper  is  in 
color,  pattern,  and  wear,  the  small  difference  will  scarce- 
ly ever  be  considered. 

It  is  apparent  in  any  stock  the  great  difference  there 
is  between  the  entire  make-up,  style  and  appearance  of  a 
ten  cent  paper  and  the  same  features  of  the  five  ceni 
quality.  The  room  that  is  papered  with  the  more  ex- 
pensive line  is  more  up-to-date  in  every  way,  and  there 
is  far  more  pleasant  home  life  to  the  occupants.  But  the 
further  consideration  that  a  five  cent  paper  will  not  last 
half  as  long,  it  will  be  seen  that  there  is  an  actual  sav- 
ing in  money.  It  is  true  one  tires  of  the  same  paper  in 
a  room  for  a  number  of  years,  but  a  good  ten  cent  line 
can  be  endured  without  weariness  for  more  than  twice  as 
long  as  the  cheaper  line,  and  the  entire  period  of  wear 
is  one  of  a  richer  interior  in  the  room  than  where  any 
number  of  any  five  cent  grades  are  used. 

That  is  the  consideration  of  the  question  from  Uie 
consumer's  point  of  view.  That  of  the  merchant  shows 
just  as  much  profit.  A  five  cent  line  brings  him  a  cent 
or  more  a  roll;  a 'ten  cent  line  yields  a  profit  of  perhaps 
3%c  to  4c.  These  figures  are  only  samples,  but  the  pro- 
lit  on  a  ten  ceni  roll  is  often  as  great  as  twice  that  on 
the  cheaper  quality.  The  standard  of  his  business  is 
raised,  and  by  encouraging   the   taste  for  better  things  lie 


will  profit  in  many  ways.  It's  a  "cheap"  man  that 
pushes  cheap  goods,  and  the  public  soon  sets  him  down 
at  his  true  value.  Encourage  the  demand  for  good 
quality  in  everything,  and  be  prepared  to  satisfy  this 
demand   whenever  it   comes. 


HINTS  FOR  DISPLAY. 

AS  very  much  of  the  success  of  the  wall  paper  depart- 
ment depends  upon  the  care  that  is  given  their  dis- 
play, it  is  important  that  the  merchant  and  window- 
dresser  devote  some  of  their  time  and  ingenuity  to  think- 
ing out  schemes  that  will  be  effective.  While  at  firs: 
thought  there  seem  to  be  few  designs  available  in  the 
display  of  wall  paper,  there  will  be  found  after  one  or 
two  arrangements,  that  many  others  present  themsel\es 
in  rapid  succession.  The  designing  of  the  first  two  or 
three  displays  is  the  most   difficult. 

A  very  good  plan  is  to  hang  a  roll  of  wall  paper  from 
the  ceiling  at  the  back  of  the  window7,  dropping  to  ihc 
floor,  and  over  this  but  falling  a  shorter  distance  as 
each  paper  is  put  on  to  hang  the  border  and  then  :he 
ceiling.  Another  paper  can  be  worked  in  by  showing  the 
bottom  one  as  intended  to  be  run  only  as  a  dado,  and 
above  this  a  centre  wall  paper  to  extend  to  the  mould- 
ing, and  then  the  freize  and  ceiling.  The  two  first  pap- 
ers where  one  is  supposed  to  extend  up  six  or  seven  feet 
in  the  room  and  the  second,  a  flaring  conspicuous  design, 
the  remaining  distance  to  the  ceiling,  can  be  shown  to- 
gether. In  front  of  these  rolls  hanging  the  baok,  can  be 
set  up  the  regular  display  stahds,  showing  almost  the 
same  scheme  except  that  no  more  than  three  papers  and 
preferably  two,  should  be  used  on  the  one  stand.  The 
upper  samples  look  best  if  allowed  to  hang  in  a  fold 
rather   than   in  a   straight  end. 

Be  sure  that  the  colors  in  adjacent  samples  do  not 
clash  too  much,  and  that  the  different  papers  hanging 
over  each  other  are  a  good  match. 


DECORATION 


STUDY   SURROUNDINGS. 

rpiIK  common  method  of  furnishing  a  room  is  very 
J,  much  at  fault.  The  woman  who  attempts  to  pro- 
duce an  artistic  or  even  comfortable  room  by  simp- 
ly buying  her  decorations  and  furnishings  piecemeal  and 
simply  because  she  likes  them  when  she  sees  them  dis- 
played in  the  store  is  sure  to  find  that  her  efforts  have 
been  attended  with  ill  success.  While  she  may  have  a 
collection  of  costly  and  individually  worthy  pieces,  they 
may  go  together  in  a  room  about  as  well  as  a  round  peg 
Ills  a  square  hole.  The  most  artistically  worked  out 
carpet  in  every  way  may  prove  an  eye  sore  when  seen  in 
the  same  room  with  the  most  pleasing  shade  of  draperies. 
Or  the  daintiest  piece  of  furniture  may  be  worthless 
when   the  use  of  the  room  is  considered. 

Every  purchase  must  be  made  only  with  a  full  under- 
standing and  a  careful  consideration  of  the  uses  to  which 
the  room  is  to  be  put,  and  of  the  furnishings  already 
bought.  A  simple  liking  lor  a  thing  must  not  be  the 
motive  for  its  purchase,  although,  of  course,  nothing 
should  be  included  in  the  furnishings  that  is  not  liked, 
or  it   will    I  ire  one. 

After  the  carpet  has  been  bought,  the  wall  paper  and 
draperies  must  he  selected  as  matching  the  carpel  and 
each    other,      and    the   ceiling   paper    as    in    harmony     with 
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both.  The  furniture  must  go  well  with  carpet  and  hang- 
ings, and  should  be  bought  with  a  view  to  its  use.  The 
pictures  should  correspond  with  the  general  scheme  of 
the  room  and  are  the  most  difficult  part  of  the  furnish- 
ings to  select  with  good  judgment.  Every  knick  knack, 
every  chair,  every  picture  must  be  suitable  to  the  other 
decorations  and  to  each  other. 


A  JAPANESE  DEN. 

JAPANESE  dens  are  often  abominations  to  be  avoided, 
but  a  friend  has  just  fitted  up  such  a  pretty  smoking 
room  for  her  college  boys,  that  I  am  tempted  to 
change  my  ideas  regarding  Oriental  interiors  in  American 
homes.  It  was  a  small,  upstairs  room,  no  more  than 
9x11,  with  a  dado  of  wood,  three  feet  high.  This  was 
painted  black— the  flat  black  of  teakwood— to  which  first 
a  sort  of  Japanese  effect  was  given  by  the  boys,  who 
cut  weird  dragons  and  other  Oriental  designs  with  sharp 
penknives  Horn  heavy,  soft,  brown  pasteboard.  These 
were  firmly  glued  on  the  wood  to  give  the  appearance  of 
carving  Above,  the  walls  were  hung  to  the  low  ceiling 
with  a  red  paper;  ceiling  tinted  a  deep  old  ivory.  A 
Japanese  umbrella,  with  a  small  lantern  at  each  point, 
was   suspended    from    the   ceiling;    inside   a   lotus    (lower   of 
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red  crepe  paper  held  an  electric  lighl    bulb,    while  another       around   this  a  border  of  Japanese  napkins,   pasted  on  arid 


was  carried  to  the  inside  of  each  lantern.  A  bookcase 
was  built  in  and  painted  black;  wide,  low  seats  were 
built  in  around  all  available  wall  space,  with  cushions  of 
a  heavy  serge  in  dull  blue.  The  portiere  was  a  triumph 
of  ingenuity.  It  was  of  unbleached  cotton  cloth  lined 
with  dull  blue  denim.  In  the  centre,  was  pasted  (irmly  a 
large  Japanese     panel  of  rice  paper  gayly  adorned,     and 


weighted  until  dry,  to  make  them  lie  smooth.  The  rug 
was  of  Japanese  jute  m  ivory  and  old  blue,  the  chairs 
were  homemade,  of  pine,  stained  black  or  Flemish  oak, 
and  llic  til  tit-  lablc  which  held  the  smoking  set  was  of 
bamboo  covered  with  a  cloth  of  cotton  crepe  in  blue  and 
white.— Good   Housekeeping. 


BEDDING 


THE  PHENOMENA  OV  SLEEP. 


! 


1110  cry  for  sleep  is  even  greater  than  the  cry  [or. 
bread.  Existence  depends  on  both;  but  we  eal  to 
sleep,  while  we  sleep  to  live.  Sleep  is  of  far  gieat- 
er  importance   than   food   for   the  preservation   of  life. 

The  onset  of  sleep  is  gradual,  sleep  generally  being 
made  up  of  many  little  sleeps,  premonitory  intimations 
that  nature  is  preparing  to  take  complete  possession  of 
our  body.  These  little  sleeps  obscure  each  sense  as  well 
as  the  physical  and  muscular  organs,  slowly,  separately, 
in  regular  order,  one  after  another,  until  each  becomes 
involved.  Simultaneously,  the  brain  is  in  repose,  voli- 
tion ceases,  unconsciousness  is  complete,  and  our  sleep  is 
profound. 

Every  twenty-four  hours  we  go  to  sleep  and  wake  up, 
and  thus  every  day  we  prove  Nature's  marvelous  wisdom, 
even  to  the  smallest  details  of  the  immutable  laws  ever 
guarding  us. 

Our  five  senses  act  as  our  guardians,  guides,  protect- 
ors, and  when  we  sleep  the  most  vigilant  and  important 
of  them  is  last  to  go  off  duty  and  first  to  come  on  duty 
again. 

The  body  we  inhabit  is  most  marvelously  constructed. 
The  brain,  undoubtedly  the  highest  development  of  the 
body,  a  wonderfully  complex  machine,  the  seat  of 
thought  and  will,  is  the  controlling  motor  of  the  entire 
body. 

Our  individuality,  a  wonderful,  many-sided  mystery, 
without  form,  matter  or  name,  sits  in  the  brain,  guiding 
the  body  like  a  grand  central  operator  with  a  million 
wires  controlling  an   immense  electrical  system. 

The  heart,  an  engine,  works  on  forever,  pumping  Ihe 
blood  that  feeds  the  brain  and  makes  possible  its   work. 

During  sleep  only,  this  complex  internal  median i.5'i, 
through  a  multiplicity  of  sub-centers,  does  that  peculiar 
daily   housekeeping   on   which  our  very   existence  depends. 

Of  all  things  that  protect  us  from  danger  when  awake, 
our  eyes  are  most  important;  but  sleep  normally  comes 
with  darkness,  when  sight  is  useless.  Therefore,  when 
we  sleep  the  eyes  close  first  of  all,  and  the  sense  of  see- 
ing is  at  rest.  Next  after  sight,  taste  goes.  As  a  man 
gets  drowsy,  the  nerves  of  taste  follow  the  optic  nerves 
into  oblivion.  Then  the  sense  of  smell  goes  to  sleep. 
Smell  is  but  a  minor  protector,  and  therefore  among  the 
lirst  to  depart.  When  a  man  is  "half  asleep"  his  right 
is  gone,  his  sense  of ,  taste  and  smell  are  gone.  Next, 
hearing  succumbs,  and,  last  of  all,  he  loses  the  sense  of 
touch. 

The  sense  of  touch,  warning  us  of  the  closest  possible 
approach  to  danger,  is  most  important,  and  stays  awake 
and  on  guard  to  Ihe  very  last;  and  in  many  people  is  so 
acute  that  it  is  never  more  than  merely  dormant,  and 
due  to  its  importance  is  the  very  lirst  of  our  senses  to 
wake  up. 


The  same  gradual  loss  id'  power  is  observed  in  the 
muscles  and  sinews.  Slumber  begins  at  the  feet  and 
slowly  spreads  up  the  limbs  and  trunk  until  it  reaches 
the  brain,  when  unconsciousness  is  complete,  the  body  is 
at    rest,   and    we  are  fast   asleep. 

When  we  awake,  the  same  process  occurs— hut  re- 
versed . 

_  The  quickest  way  to  awaken  a  man  is  to  pinch  him, 
for  the  sense  of  touch  acts  most  quickly.  The  next 
quickest  way  is  to  shout  at  him.  Then,  but  more  slowly, 
he  can  be  awakened  by  some  strong  odor. . 

Finally,  last  of  all,  the  sense  of  taste  comes  back  as 
an  awakener.  All  these  are  normal  endings  of  healthy, 
refreshing  sleep. 

"  THE  BEST  IS  THE  CHEAPEST." 

rPlIERE  is  room  for  extensive  missionary  work  along 
|  the  line  of  educating  customers  to  the  use  of  better 
bedding  than  the  average  person  thinks  it  necessary 
to  use.  In  conversation  with  a  relailer  recently  he  stat- 
ed that  customers  who  think  nothing  of  spending  forty 
or  fifty  dollars  for  a  sideboard  may  consider  a  five  dollar 
mattress  plenty  good  enough.  There  is  a  wonderful  in- 
consistency in  this  respect.  Some  people  will  put  a 
cheap  mattress  and  spring  on  an  expensive  brass  bed. 
There  are  people  who  buy  the  very  highest  priced  cur- 
tains and  furnishings  as  a  matter  of  course,  who  cannot 
be  induced  to  believe  that  money  invested  in  a  good 
fell  or  hair  mattress  is  not  extravagance.  Retailers 
control  more  of  this  trade  than  most  of  them  realize. 
There  are  hundreds  of  customers  who  do  not  know  why 
felt  or  hair  is  better  than  excelsior,  or  whether  they 
are.  When  they  buy  bedroom  furniture  they  know  that 
they  require  a  mattress  and  spring.  Nine  out  of  ten  re- 
tailers will  say  "we  can  sell  you  a  mattress  at  from 
^2.511  up,  and  springs  at  from  $1.25  up."  Here  is  where 
they  have  an  opportunity  of  showing  the  difference  be- 
tween a  cheap  mattress  and  one  of  good  quality.  They 
could  not  always  sell  the  better  one,  but  many  custom- 
ers can  appreciate  the  economy  in  buying  the  best.  When 
it  is  considered  that  a  person  spends  one-third  of  a  life- 
time in  bed,  it  is  a  matter  for  wonder  that  more  atten- 
tion is  not  paid  to  the  question  of  bedding.  Not  only 
do  many  people  buy  the  cheapest  in  these  lines,  but  con- 
tinue their  use  long  after  they  should  have  been  destroy- 
ed. The  energetic  retailer  can  make  his  bedding  depart- 
ment a  paying  one  if  he  will  put  more  time  and  study 
into  creating  a  demand  for  the  best  in  this  line.  Good 
literature  can  be  used  to  advantage,  and  because  a  cus- 
tomer at  one  time  will  not  spend  more  than  two  or  three 
dollars  docs  not  justify  the  dealer  in  thinking  that  he 
cannot    he  induced   to  spend  more  at    some  other  time. 
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COTTON  STILL  GOING  UP 

We  bought  all   our  coverings   for  quilts   and  comforters  for 

this  year's  needs,  last  July,  when  cotton  was  10c.  per  pound, 
—  to-day  it  is  16c.  We  have  sold  away  ahead  of  any  pre- 
vious year  to  date,  and  will  be  obliged  to  repeat  orders  for 
several  lines,  and  when    we  do,    we    will    pay    higher   prices, 

and  so  will  you. 

ADVICE  :    Place  your  order  now  to  be  on  the  ground  floor. 


I       Cbc  Alaska  feather  $  Down  Co.,  Limited 


Montreal  and  Winnipeg 
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Hamilton 
Cotton  Co. 

HAHILTON. 

We  are  now  manufacturing  a  complete 
range  of  ...     . 

CHENILLE  CURTAINS 
TABLE  COVERS 

In  new  and  attractive  designs. 
FOR  SALE  by  all  the  leading  wholesale  dealers. 


Selling  Agent 


W.  B.  STEWART 


»7  Front  Street  West.  TORONTO 


i 
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The  Auer 
Gas  Lamp, 

"TURNS  NIGHT-TIME 
INTO  DAY-TIME." 

New  Styles.        Lower  Prices. 

Are  you  interested  in  a  lamp 

which    gives     too    candle 
power  ? 
Are  you  interested  in  light- 
ing your  mwi<_  brilliantly? 
You  know  it  draws  trade? 

Are  you  interested  in  saving 
half  of  your  bill  for  coal  oil? 

Are  you  interested  in  having 
the  agency  for  a  lamp 
which  does  this? 


Ho.  28 

100  Candle  Potwr. 


Then  write  for  our  Catalogue  and  Discounts. 
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AUER  UGHT  CO.,  1682  NOTRE  DAME  ST.,  MONTREAL. 
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DRY  GOODS  REVIEW  A*ril.  1904 

Spring  is  here 

Many  housewives  will  want  to  brighten  up  their 
homes  with  new  furnishings,  in  Carpets,  Curtains,  etc. 

Are  you  ready  for  the  demand  that  will  be  made 
upon  your  stock  of 

CARPETS 

and 

HOUSE  FURNISHINGS? 

Our  assortment  in  these  lines  was  never  in  better 
shape  to  supply  the  trade  with  the  goods  wanted  for 
Spring  business.  That  business  is  worth  looking  after. 
Get  prepared  for  that  business  by  securing  an  assort- 
ment from  us. 

Best  Values.        Inviting  Prices. 

GREENSHIELDS  LIMITED 

Montreal 
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IS  A  CLASSICAL  EDUCATION  OF  USE  FOR 
A  COMMERCIAL  LIFE  ? 


FROM  Chicago  we  have  received  .1  small  book  en 
titled  "The  Utility  ol  an  Academic  or  Classical 
Education  for    Young   Men   who   Have   to   Earn 
their  Own  Living  and  who  Expect   to  Pursue  a 

< ' ercial   Life  "        The  aul  hor  or  compilei 

Hi  this  investigation  is  Mr  R  T  Crane.  Mr.  Crane's 
position  is  at  once  indicated  by  the  fad  of  his  entire 
agreemenl  with  Mr.  Herbert  Spencer's  view  thai  the 
college  graduate  in  his  shop,  or  his  office,  in  man-aging  his 
(•stair  or  ins  family,  in  playing  Ins  pari  as  director  ol  a 
liank  or  a  railway,  is  "little  aided  by  the  knowledge  be 
took  so  many  years  to  acquire — so  little  thai  generally 
the  greater  part  of  it  drops  ou1  oi  his  memory." 

The  question  dealt  with  by  Mr.  Crane  is  a  very  im- 
portant one,  and,  as  he  points  out,  a  ureal  deal  lias  been 
written  on  the  subject,  but  he  thinks  the  writers  have 
merely  given   their  opinions  or   theories,  not    tacts.   Being 

A  Practical  Business  Man, 
and  presumably  a  very    successful  one,  he  set  out   to    gel 

facts.  "It  has  seemed  to  me,:'  he  says,  "thai  the  testi- 
mony oi  a  large  number  of  heads  of  universities,  college 
graduates,  and  prominent  business  men  would  be  of  great 
assistance  in  arriving  at  something  tangible  on  this  sub- 
ject. I  have,  therefore,  made  quite  an  extensive  investi- 
gation along  this  line,  the  results  of  which  are  hen'  given, 
together   with   certain   comments." 

Mr.  Crane  first  of  all  sent  a  letter  to  the  presidents  of 
nineteen  of  the  principal  universities  and  colleges  in  the 
I  nited  States,  asking  them  if,  in  their  opinion,  there  was 
any  evidence  to  prove  that  an  "academic  course"  is  ol 
any  advantage  for  young  men  who  have  to  make  their 
own  living  and  who  expect  to  pursue  a  commercial  life. 
I  iiiortunately  Mr.  Crane  did  not  explain  to  them  what 
he  meant  by  "an  academic  course ."  In  his  book  he  says 
"It  should  be  borne  in  mind  that,  wherever  college  edu- 
cation is  mentioned  herein,  it  refers  exclusively  to  the 
so  called  'academic'  course,  or  the  classical  and  literary 
department."  If  he  had  stated  this  iii  his  letters  of  in- 
quiry he  would  not  have  had  to  complain  thai  so  man] 
of  the  replies  be  got  exhibited  "confusion  of  thought." 
President  Wheeler,  of  the  I  nivcrsity  of  California,  tells 
him  that  it  is  dillicult  to  answer  his  letter  because  "it  is 
uncertain  what  you  mean  by  'academic  course  '  Within 
our  academic  course  i.,  included,  for  instance,  work  in 
mining,  electricity,  mechanics,  etc.  We  put  these  stiulies 
on  the  same  level  with  the  humanistic  studies  leading  to 
the  degree  of   B.     \ 

President  Eliot,  of  Harvard,  makes  'he  same  reply, 
and  savs  that  he  understands  an  academic  course  to 
"comprehend  any  course  of  study  in  a  college  or  scientific 
school  which  covers  approximately  the  years  from  seven- 
teen or  eighteen  to  twenty  or  twenty-two  With  this 
understanding  of  the  term,  there  can  be  no  question 
whatever  that   an  academic  course  is  in   the  highest   degree 

Desirable  fcr  Capable  Young  Men 
who   mean    to  make   their   living   in   business       By    business 

I   understand     bankine,     transportation,     manufacturing, 
mini!-.'      large-scale     farming,  and  engineering  in  all    its 


branches.       These     occupations   require  nowaday    .  in    all 

""'"     higher    level         ,       1     jned    mind,    and    a    deal    ol    applo 

priate   information,     Tin.    training   and    information   can 
°nlj      be     acquired    in  colleges  ami   scientific  school 

joung   man   who   is   going   into   business   had   heller   take  an 

academic  course,   in  mj     ens.-  ,,1   the  term,  j|  he  ha 
111111(1   to  tram.    Thai    is  an  indisputable  proposition,  and 
there   is   no   use    in   discussing    n 

As  might  be  expected,  this  is  the  uru   generallj    taken 

!>\    the  presidents  ol  colleges  win,  replied  t.,  Mr    Crane 

Ills    answer    is    that    "ol    i  ;|    this    bas    nothing    to 

do    with    the    case"— i.  e  ,   the    case  winch    he    pul 
thought  he  pui,  m  his  letter.     It  is  deal  enough  from  Ins 

l»00k,  \;  I  it  ten  alter  he  had  received  the  replies,  that 
what  he  wants  to  know  is  "whether  a  classical  and  liter 
an  education  assist-,  those  who  have  had  H  to  commer- 
cial   success." 

In  justice  to  Mr.  Crane  it  should  he  mentioned  that  he 
put  a  series  of  seven  plain  questions  to  the  president  s, 
which  they  none  of  them  answer  categorically,  and  he 
claims  that  only  the  presidents  ol  Vale,  of  the  [Jniver- 
S"V  of  California,  and  ol  ('lark  1  niversitj  "an-  ir.mk 
enough  to  admit  thai  the  presumption  is  against  the 
practical  utility  ol  an  academic  course  for  business 
men." 

Opinions   of  Graduates. 

Mr  Crane  then  addressed  a  letter  to  1,593  men  who 
had  graduated  about  seven  years  before  at  one  or  other 
Of  fourteen  American  universities  He  received  555  re- 
plies, of  which  190  came  from  students  -who  had  either 
taken  up  a  professional  or  technical  line  of  work,  ,,r  who 
slate  thai  thej  do  nol  come  within  the  scope  of  this  in- 
vestigation." This  lefl  oiilv  65  letters  from  the  class  ol 
>uung  men  Mr.  Crane  particularly  desired  to  reach,  which 
is  "so  small  a  proportion  ol  the  whole  thai  the  informa- 
tion furnished  bv  them  does  not  throw  much  light  upon 
""'  subject;"  but  such  as  n  is  he  thinks  il  can  hardly  be 
regarded  as  verv  strong  evidence  ol  the  college  gradu- 
ates success  in  business  Several  staled  that  thev  found 
.1   strong   feeling  arrcig   business   men  against   employing 

colleg,     graduates,    and    that     Ihev    were   at    a   disadvantage 
mi  thai   account . 

Opinions  of  Business  Men. 

Mr.   Crane  then   set    himself  to  obtain   the  opinion 
one    hundred    employers    and    practical    business    men.    and 
be  publishes  replies  from  many  ,,f  them  which  are  decid- 
edh    interesting      lie  asked   the  business  men  fifteen  ques- 
tions winch   we  have  not  space  to  reproduce,   but   lumped 

""•'  *""'  ""'>    amounl      to     this  w 1   vou   ad, 

young  fellow  who  at   the  age  of  sixteen  or  seventeen  has 
five  thousand  dollars  t,,  invest   ii   ,,,  aboul   five  yeai 

College    education       ,1      e     class,,.,]    and     lite: 

strai-ht    fioni   Ins     grammar     school   or  high    school     to 
business   '" 

Mr  Cram's  strong  conviction  is  thai  the  academic 
<•nur.se.  as  he  understands  it.  will  nol  help  the  young  fel- 
low   who  at    the  end    ol   11    looks    1,,   .,    business   carer     tor 

ins  support-that,  in  fa,..  ,1   is  from  five  to  seven  of  the 

■>1 
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best    years  of  his  life  thrown  away,   not    to   mention     the 
five  thousand  dollars. 

Ii  must  be  confessed  that  he  is  right  when  he  says  : 
"Even  the  replies  received  from  business  men  are  often 
sh  indefinite  as  to  be  of  no  value  for  mj  purpose.  No  de- 
pendence can  be  placed  on  any  of  them  who  fail  to  make 
their  practice  consistent  with  their  theories."  Nearly  all 
of  them  repudiate  any  prejudice  against  employing  college 
men  as  such,  and  nearly  all  express  belief  in  the  usual 
advantages  supposed  to  belong  to  a  college  training,  but 
their  theories  are  not  always  in  accord  with  their  prac- 
tice. For  instance,  Mr.  A.  C.  Bartlett,  vice-president  of 
the  Ilib'bard,  Spencer,  Bartlett  Company,  of  Chicago,  ap- 
pears from  his  letters  to  be  "very  strongly  of  the  opinion 
that  college  education  is  of  value  to  young  men;"  but  a 
college  graduate,  after  vainly  trying  to  get  employment, 
alter  answering  150  advertisers  who  had  no  use  for  a 
college  man,  as  a  last  resort  applied,  to  Mr.  A.  C.  Bart- 
lett. "In  my  innocence,"  he  says,  "I  imagined  that  the 
friend  and  advocate  of  the  college  graduate  in  business 
might  consider  my  exceptional  character,  references,  and 
general  capacity  to  be  so  much  of  an  offset  to  my  ignor- 
ance of  hardware  quotations  that  he  might  be  willing  to 
utilize  my  ability  ami  reliability  in  some  corner  of  his 
large  business,  lie  assured  me  politely  but  positively 
that  he  could  not  use  a  man  in  his  business  who  did  not 
know   it    from  the  bottom   up  !" 

Do  Not  Want  to  Start  at  the  Bottom. 

Whatever  their  theories  maj  be,  that  is  practically  the 
reply  of  all  the  employers,  and,  alter  all,  it  is  the  only 
logical  reply  from  the  business  point  of  view.  As  one 
of  them  puts  it,  "I  have  no  objection  to  the  college  train- 
ed man,  but  he  conies  to  me  and  wants  a  salaried  posi- 
tion, he  is  over  twenty,  and  knows  nothing  of  the  busi- 
ness; if  he  is  content  to  be  treated  exactly  as  we  treat  a 
boy  at  sixteen-  or  seventeen,  fresh  from  the  high  school, 
to  accept  the  same  salary  and  learn  the  same  work,  he 
mav  in  time  get  on  more  quickly  than  the  other — but  he 
is  not  content  to  do  so,  and  therefore  he  is  not  the  ma- 
terial  we  want." 

Mr.  Crane  points  oul  I  hat  his  argument  does  not  ap- 
ply to  the  same  extent  to  the  college  man  who  has  got 
what  they  call  "a  pull"— i.  e.  place  and  berth  waiting  for 
him— though  he  thinks  that  even  the  son  of  a  rich  busi- 
ness man  will  do  better  for  himself,  and  the  business,  if 
he  has  devoted  five  vears'  training  to  it,  instead  of  to  the 
ordinary   college  course. 

Although,  of  course,  many,  perhaps  the  majority,  will 
dissent  from  his  views,  there  is  no  doubt  Mr.  Crane 
makes  out  a  strong  case  from  his  point  of  view,  which  is 
not  a  purelv  sordid  one,  though  he  frankly  admits  that  if 
the  end  in  view  is  not  money,  "it  is  safe  to  say  it  is 
probably  seventv-five  per  cent,  of  it." 

His  book  is  well  worth  the  attention  of  all  interested 
in  business  and  education. 


MAIL  ORDER   COMPETITION. 

Dry  Goods  Eei list. 

HPHE  difficulties  that  confront  the  retailer  in  the  small- 
er centres  are  continually  on  the  increase.  In  some 
localities  he  is  "up  against"  all  sorts  of  novel 
schemes,  and  in  certain  cases  il  is  the  United  Slates 
Government,  in  the  person  of  energetic  and  enterprising 
officials,  keen  to  increase  the  facilities  at  the  command  of 
the  general  public,  thai  is  rendering  his  lot  a  far  from 
happy  one. 

Thus,    il    appears   from    the    New    York    Herald    that    the 
postmaster  at    PlainfieW,  111.,  who  has  four  rural  delivery 


routes    under   his   charge,    is   making    remarkably   easy    the 
purchase   of  supplies  in   the   Chicago   stores. 

A  dweller  along  any  one  of  the  routes  who  wishes  to 
make  ;l  purchase  in  the  Western  metropolis  calls  up  the 
Plainfield  post  office  on  the  telephone  and  asks  that  a 
money  order  for  a  stated  amount  be  sent  him.  The  let- 
ter carrier  delivers  the  order,  collecting  the  amount,  plus 
the  usual  fee.  On  his  return  to  the  post  office  the  carrier 
mails  the  letter  containing  the  order  and  within  two 
days  delivers  the  package  of  merchandise.  In  this  way 
the  consumer  saves  the  time  and  trouble  of  going  to  the 
local  store  and  the  sale  which  should  have  gone  to  the 
nearby  merchant  is  switched  off  to  Chicago. 

That  the  local  storekeeper  has  just  ground  to  complain 
of  this  form  of  enterprise  we  do  not  believe.  The  post- 
master is  in  business,  like  every  one  else.  He  has  just  as 
much  right  to  send  a  money  order  when  called  upon  by 
telephone  to  do  so  as  he  has  Lo  supply  it  when  the  pur- 
chaser appears  at  the  window.  The  only  remetlj  in  the 
hands  of  the  local  retailer  is  to  furnish  better  service 
than  tiie  Chicago  department  store.  He  has  the  same 
postal  facilities  and  some  special  advantages  due  to  loca- 
tion, lie  could,  for  instance,  make  more  prompt  delivery. 
And  by  the  adoption  of  a  credit  system  similar  to  that 
in  force  in  the  large  centres,  based  on  running  accounts 
due  the  first  of  the  month,  he  could  save  the  customer  the 
cost  of  the  post  office  order.  Why  should  not  the  coun- 
try resident  call  up  the  storekeeper  in  Plainfield  and  give 
him  the  order,  instead  of  incurring  the  trouble  and  delay 
involved  in  sending  it  to  Chicago?  Is  not  the  loss  of 
this  business  by  the  local  merchant  attributable,  to  some 
extent  at  leas!,  to  lack  of  advertising  and  other  ener- 
getic  measures  ? 

THE  LATE  RAYMOND   BINMORE. 

ON  Monday,  March  14,  the  death  was  announced  of  Mr. 
Raymond  Binmore,  who  was  the  confidential  man 
of  Wm.  Agnew  &  Co.,  Montreal,  and  one  of  the 
best  known  and  most  universally  liked  men  in  military 
and  sporting  circles  in  the  commercial  metropolis.  Mr. 
Binmore  had  been  suffering  from  throat  trouble  for  some 
time,  and  this  was  the  direct  cause  of  his  death,  though 
it  was  scarcely  expected  it  was  to  carry  him  off  so  soon. 
He   leaves  a  widow  and  three  young  children. 

The  late  Mr.  Binmore  was  one  of  the  finest  revolver 
shots  m  Canada,  an  excellent  rifle  shot  and  snow-shoer, 
and  took  a  leading  part  in  organizing  athletic  and  shoot- 
ing clubs.  He  was  a  director  of  the  Montreal  Amateur 
Athletic  Association  and  secretary  of  the  Montreal  Snow- 
shoe  Club,  having  done  a  great  deal  to  keep  that  sport 
from  declining  in  favor.  He  organized  the  Montreal 
Revolver  Club,  and  its  success  was  due  in  a  large  meas- 
ure to  his  untiring  efforts. 

Mr.  Binmore  was  at  one  time  sergeant  in  No.  3  Com- 
pany of  the  Victoria  Rifles,  and  was  a  member  of  the 
Bisley  team  in  1802.  He  frequently  distinguished  him- 
self in  rifle  matches,  of  which  he  has  a  great  many  to  his 
credit.  In  training  others  in  rifle  shooting  Mr.  Binmore 
was  again  successful.  The  Dominion  owes  many  of  its 
young  marksmen    to  his   teaching. 

Mr.  Binmore's  death  is  mourned  by  his  friends  with 
deep  sincerity.  His  was  a  nature  which  endeared  him  to 
all  with  whom  he  came  in  contact.  Though  even  enthusi- 
astic in  anything  he  undertook,  his  characteristic  modesty 
prevented  him  from  accepting  the  high  places  in  the  gill 
of  his  friends,  preferring  positions  which,  though  being 
inconspicuous,  called  for  the  greatest  amount  of  work. 
With  Agnew  &  Co.  his  loss  will  also  be  keenly  appreciat- 
ed, where  his  business  ability  combined  with  great  en- 
ergy, won  for  him  a  most   important    position  in  the  firm. 
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THE  IMPERIAL  CARPET  CO., 

29  Melinda  St.,  *^_  TORONTO 


JAPANESE   AND   CI1INA    MATTINGS 

AT  LOWEST  PRICES. 


A  LARGE  STOCK  ON  HAND  OF 

Cai  |m  Is,    Linoleums,    Oil    Cloths, 
Rugs,  etc. 


Letters  order  given  prompt  attention. 


A.R.  BURROWS  &  CO. 


—Manufacturers  of— 


Rug  Fringes, 
Carriage  Fringes  and 
Carriage  Dusters 

GUELPH,  ONT, 


Write  us  for  Samples  and  Prices. 


JAPANESE    GOODS. 

E.  Orth  &.  Co. 


YOKOHAMA 


E.  S.  HASSBERGER, 

Sole  Agent, 


JO  St.  Helen  St. 
MONTREAL 


Echizen,  Kawamata  and  Kaga  Silks,  Silk  Kimonas,  Dressing 
Jackets,  Dressing  Gowns,  Embroidered  Quilts,  Table  Covers, 
Beadspreads,  Curtains,  Doilies,  Quilted  Petticoats,  Smoking 
Jackets,  etc.     Samples  of  all  lines.  Telephone  Main  3025 


c 


ANADIAN    COLORED 

COTTON-- 

MILLS  COMPANY 

•  • 

Cottonades,  Tickings,  Denims,  Awn- 
ings, Shirtings,  Flannelettes,  Ging- 
hams, Zephyrs,  Skirtings,  Dress 
Goods,  Lawns,  Cotton  Blankets, 
Angolas,  Yarns,  etc. 


Only  Wholesale 
Trade  supplied. 


D.  MORRICE,  SONS  &  GO,  AGENTS 

MONTREAL  and  TORONTO 


REMEMBER  THE  GUARANTEE. 


"NATIONAL" 


ROLLER 
BEARING 


SWEEPERS 


for  I  in)  1  . 1  re  supplied  with  new  and  unique  patented 
features  thai  place  them  still  further  in  advance  of 
any  other   makes   for   practicability,   efficiency   and 

general  good  quality  for  which  they  are  so  well 
known. 

(1)  THE     NATIONALS     PATENTED     ANTI- 

TIPPING  DEVICE  is  the  first  and  only  Anti- 
Tip  that  fully  meets  with  all  the  requirements  and 
the  onlv  one  that  prevents  the  Sweeper  from  tipping 
up — throwing  the  dirt  from  dust  pans — when  drawn 
back  quickly  or  catching  on  a  fold  or  wrinkle  in  floor 
coverings.  Not  a  make-shift,  not  a  make-believe, 
and  no  springs  to  break  or  weaken  in  tension, 
nothing  to  get  out  of  order.  Made  of  a  neat  sheet 
steel  stamping,  and  finished  in  keeping  with  the 
other  trimmings. 

(2)  NATIONALS  PATENTED  BRUSH  RE- 
LEASING END  BAND,  as  applied  to  our  Roller 
Hearing  Monarch  and  similar  models,  permitting 
the  easy  removal  of  the  brush  for  cleaning.  A 
slight  pull  on  the  clasp,  indicated  by  the  hand, 
allows  the  brush  to  drop  out-  a  child  can  do  it. 
Extremely  simple  and  absolutely  nothing  to  get  out 
of  order. 

(3,  4  and  others  to  follow.)  All  good,  all  tested  and 
proven  new,  different,  better  than  can  be  obtained 
elsewhere.  It  will  pay  you  pay  us  if  you  will 
talk  with  us  before  buying  Sweeper^ 

NATIONAL  SWEEPER  COMPANY 

The  Largest  Manufacturers  of  Good  Carpet 
Sweepers  in  the  World. 

MARION,    INDIANA. 

Canadian   Branch  .- 

45  Colborne  St.       -        Toronto. 
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so 


Ask 
for 

no  other 
Underwear. 

Insist 
on  having 

"  EILDON." 


UXELY     REL| 
UNDERWEAR. 


A^ 


<~e: 


Ask 

for 

no  other 

Underwear. 
Insist 

on  having 
"EILDON." 


e»»e 


Women's 
and 
Children's 
Vests. 

Combinations 

and 

Knitted 

Night 

Dresses. 


OUR     LEADING    LINE 

EILDON    "Guaranteed    Unshrinkable    Pure   Wool." 

These  compare  favorably  with  any  other  make  on  the  market,  and  we  give  an  unqualified  guarantee  with  every  garment.    These  are 

labelled  "GUARANTEED  UNSHRINKABLE,"  in  addition  to  Eildon  tab. 
If  your  wholesaler  cannot  supply  you,  drop  us  a  card,  and  we  will  arrange  to  have  samples  and  a  price  list  submitted  to  you. 

Montreal   Representative  """""^^^^■^  )  Toronto    Representative 

A.  ROLAND  WILLIAMS 

Manchester   Building 


JOHN  L.  WOODS,    214  Coristine   Building  j 


54 


April.    IW4 


Dry    Good* 
Review 


Ladies' 
Wear 

KNITTED    GOODS 

Men's 
Wear 

THE  most  important  feature  ol  the  knitted  goods 
world  is   the    slowness  ol   deliverj    foi    Spi 
partioularl]    in   underwear  and  ladies'   hosier] 
Now,  .it   the  end  ol  March,  many  ol  the  whole- 
sale houses  are  almost   entirelj    without   undei 
weai  sa\c  in  sample  lots.     These  goods  should  have  been 
in  during  .January,  and   in  almost   everj    case   were  prom- 
ised for  December  or  January,  hut  arc  coming  so  slowly 
that  retailers  are  sending  in  dailj  complaints-.    The  blame 
<  .in ii< >1    be   attached    al    all    to    the    wholesale    houses,     hut 

tests  eiitireh  on  the  manufacturers.  There  is  perhaps  a 
tendency,  therefore,  to  he  too  hard  on  the  mills  ami  ac- 
cuse them  of  lack  of  judgmenl  in  taking  orders,  or  of 
making  tew  efforts  to  produce  the  goods  in  time      There 

is  no  doubt  hut  that  there  is  more  or  less  truth  in  this, 
ome  ol  the  mills  ccrlainlv  continue  booking  orders 
long  alter  their  limit  of  production  is  passed.  This  is 
particularly  true  ol  the  smaller  mills,  which  are  out  for 
business  at  all  costs,  and  knowing  thai  they  make  a  par 
ticular  brand  which  maj  he  in  demand,  think  they  can 
take  their  time  at  n.  Hut  with  all  this  there  are  extenu- 
ating circumstances  that   relieve  the  manufacturer  of  much 

of  the  blame. 

*  * 

Every  one  knows  the  labor  difficulties  winch  face  every 
employer  in  these  days  of  labor  unions,  lie  is  apt  to  lie 
left  without  a  moment's  notice  with  silent  machinery, 
and  at  the  hest  there  are  several  days  lost  before  a  set- 
tlement Even  if  all  demands  are  granted,  which  is  sel- 
dom possible,  the  union  members  seem  to  deem  it  advis- 
able to  give  the  employer  a  taste  of  a  few  days  idleness. 
No  employer  can  forsee  these  strikes,  and  the  production 
is  liable  to  decrease  on  this  account.  Again  there  is  such 
a  demand  for  laborers  in  all  parts  of  the  country,  ami  the 
Northwest  is  taking  so  many,  that  there  are  not  enough 
left  to  supply  the  demand,  and  some  mills  must  suffer  for 
lack  of  men.  This  has  been  a  very  serious  handicap  in 
trying  to  keep  up  with  orders.  During  the  past  season, 
t"".  il  is  reported  that  several  mills  were  short  handed 
all  Winter  on  account  of  i^rip  and  other  sickness  The 
places  of   those  ill  could   not    he  supplied,  and   thus  another 

obstacle  was  met . 

*  * 
* 

Nevertheless  there  is  something  radically  wrong  in  the 
methods  of  doing  business  employed  bj  some  of  the  mills 
The  supplies  of  Winter  underclothing  were  jusl  as  slow 
as  are  the  Spring  deliveries,  and  two  such  seasons  in  suc- 
"ii  show  an  error  some  place.  One  manufacturer  has 
sent  out  word  that  he  has  sufficient  orders  of  ladies'  Win- 
ter underclothing  to  keep  him  busy  until  the  end  of  the 
year,  which  means  that  some  wholesale  houses  will  be 
forced  to  wait  until  the  latter  part  of  December  before 
the  goods  arrive,  whereas  September  and  October  are  the 
limit  months  to  stitke  the  trade  in  good  time.  One  mill 
asks  the  wholesaler  to  wait  until  .June  for  goods  ordered 
foi  January  and  another  asks  tor  the  middle  of  .June  on 
goods  asked  to  he  delivered  in  December.  Such  errors  of 
judgmenl  are  unpardonable.  The  retailer  should  have  Ins 
Spring  and  Summer  underwear  now,  in  order  to  gel  it 
irarked  up  and  read]    for  sale 


Summer  underwear  is   receiving   more     attention   than 
cur      Balbriggan  has  long  been  the  standard  lighlwt 
material,   hut     main    varieties  have  come   forward     thai 
claim   to  possess   the  meiit   ot   grealei   comfort,  cool 
and  smoothness.     A  nainsook  undergarment   is  said  to  he 

pleasant     In    weal     in    veiv     Warm    weather,    and    1 1  in- 1 1    mesh 

lish  net  mercerized,  ami  lisle,  an-  being  shown  mote  than 
ever  Man;  are  speaking  highlj  ol  ileeveles  undei  lnrts. 
and  drawers  winch  reach  onlj  to  the  knee  Cashmere  in 
verj  lighl  weights  is  a  neat  garmenl  and  appears  ii 
eral  very  delicate  colors  that  have  an  attraction  of  then 
own  Silk  is  favored  by  a  lew  who  feel  thej  caii  afford 
it.  hut  it  will  always  he  objectionable  to  many,  a-  il    i- 

apt    to  gel   hard   with  perspiration,  and   the  silk  catches  on 

any  roughness  of  the  skin.  In  the  t  nitcd  state,  ,,  coat 
undershirt,  which  is  one  that  buttons  down  the  front  to 
the   bottom,    is  said    to   he    ^t-l  1 1 1.  l^   well    where   shown 


No  men's  furnishing  department  cm  he  satisfied  at  the 
present  time  with  laying  m  a  stock  oi  plain  black  hosier] 
111  two  or  three  prices,  hut  must  exercise  jusl  as  much 
care  in  the  bin  in  •  .1  •  am  other  department.  The  present 
rim  of  fancy  hosiers  has  made  the  stock  one  of  \ariet> 
rather  than  of  quantity,  and  the  varietj  requires  k,,("I 
taste  and  judgment  on  the  part  of  the  Inner. \  There  are 
iancv  hose  now  that  can  he  sold  loi  20  cents,  while  many 
.bring  a  dollar  a  pair  and  over.  The  Dfty  cent  lines  have 
proved  the  most  popular,  and  immense  choice  is  provided 
for.  Some  of  the  new  hose  have  gun  metal  grounds  lo 
match  shirts  so  popular,  or  are  tan  to  match  the  tan 
shoe,  there  are  browns  and  blues,  hut  the  favorites  are 
black  grounds  with  patterns  in  dots  or  stripes  Stripes 
are  vertical  and  horizontal,  some  "stunning"  Roman 
stripes  and  plaids  having  a  place  in  some  stocks.  There 
are  beautiful  elastic  ribbed  <;o,.ds  in  the  high  priced 
(lass,  that  have  a  rich  shot  effect.  Embroidered  half 
hose,  plain  or  fancy,  are  the  taking  Summer  styles  In 
these  the  patterns  are  always  quite  quiet,  the  embroider- 
ed parts  making  it  more  difficult  to  work  in  designs 
Some  have  embroidered  fronts  while  others  ate  of  solid 
embroidery  tops.  The  double  heel  and  toe  half  hose  is 
welcomed  by  main  foi  heavier  wear,  but  some  sensitive 
net    refuse  to  endure  them.      Champagne  h  one  of   the  new 

popular    shades. 

•        « 

Advances  in  the  cheap  cotton  lines  have  been  continu- 
al, and  since  the  lirsl  of  the  year  they  are  some  25  per 
cent  higher.  Though  all  lines  of  underwear  are  dearer, 
there  has  been  no  slackening  in  the  demand  whatever 
Fleece  lined  goods  for  Pall  are  certain  to  be  again  con- 
siderably higher  in  price  Wholesale  houses  are  p. 
now  for  fleece  garments  the  same  price  (and  more  in  some 
tascs)  that  they  sold  these  same  goods  for  last  Fall 
the  retail  trade  for  their  Fall.  1904,  fleece  underwear  will 
pav  a  corresponding  advance  This  price,  too.  that  whole- 
salers are  paying  was  figured  on  a  ha -is  ..t  ill  cotton, 
whereas  cotton  now  is  around  14c  The  advance  winch 
retailers  are  asked  10  pav  is  about  25  per  cen:  How- 
ever there  is  no  probability  of  'heir  losing   monej    on   the 
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goods.  In  one  case,  .1  jobber  who  sold  fleece  goods  last 
Kail  at  $4,  is  now  paying  $1.25  for  the  identical  lines. 
There  is  some  stock  of  fleece  goods  in  wholesalers'  hands 
still,  but  these,  if  held  for  Kail  and  Winter  delivery,  will 
sell  at  almost  equal  prices  with  the  new  goods.  High 
prices  have  naturalU  tended  to  draw  the  cheaper  and 
medium  trades  from  fleece  goods  to  other  lines,  and 
among  those  which  have  come  into  a  better  demand  arc 
Scotch  knit  woollen  garments.  These  to  retail  at  50c, 
are  expected  to  he  excellent  property  for  the  Kail  and 
Winter  seasons,  1904-5.  Of  course  there  is  always  a  de- 
mand for  fleece  underwear,  at  any  price,  from  those  who 
will  wear  nothing  else.  There  seems  to  be  no  doubt  but 
that  the  trade  will  be  able  to  obtain  all  the  goods  they 
need  lor  Spring  and  Summer,  1905,  but  it  is  also  quite  as 
certain  that  they  will  be  called  upon  to  pay  considerably 
higher  for   them. 

The  demand  for  linen  mesh  underwear  has  been  good 
and  growing  continuously.  Prices  on  these  goods  are 
firm,  and  as  both  the  Russian  and  Irish  flax  crops  last 
year  were  disappointingly  small,  there  are  likely  to  be 
advances   in   these  goods. 

*       * 

In  the  matter  of  price  hosiery  tells  much  the  same 
story  as  cotton  and  woollen  underwear.  The  man  with 
the  hose  at  "old  prices,"  if  he  can  be  found,  will  have 
lots  of   friends  in   the  retail   trade. 


LADIES'    HOSIERY. 

RETAILERS  are  beginning  to  show  Spring  lines  of 
hosiery,  and  these  exhibit,  when  seen  collectively,  a 
wide  variety  of  fancy  styles.  Women  have  so  long 
been  used  to  plain  black  in  hosiery  that  the  fancy  effects 
ami  colorings  form  quite  a  striking  novelty.  Though 
there  are  so  many  fancy  lines  showing,  hosiery  buyers 
have  made  ample  provision  for  the  many  women  of 
quieter  tastes,  who  will  still  buy  black  stockings. 

Lace  effects  in  black  are  just  as  popular  as  ever, 
though  there  is  a  tendency  towards  the  thinner,  lighter 
weight  goods,  and  some  particularly  pretty  patterns  are 
being   brought   out. 

Sheer  black  lisles,  with  embroideries  worked  in  black 
silk,  in  many  small  flower  and  figure  designs,  are  among 
the   novelties   in   better  grade   stockings. 

In  high-class  trades  there  is  a  large  demand  for  silk 
hosiery,  and  all  shades  and  colors  are  shown.  This  is 
expected  to  influence  the  sale  of  colored  hosiery  in  the 
cotton  lines  in  which  blues,  tans,  mole  and  plum  are  the 
leading  colors. 

EIDERDOWN  DRESSING  SACQUES  AND   GOWNS. 

THERE   is  an     increasing  demand    for   these  goods,     as 
they    are   so   warm    and    cosy    for   Winter  wear.      The 
new   samples     for   the     Kail     trade  are  just     about 
ready   for   the   road. 

There  is  not  much  change  in  style  or  make-up  to  note, 
as  it  is  a  loose,  comfortable  garment  that  is  required. 
Though  plain  colors  are  the  best,  sellers,  there  are  some 
pretty  stripes  that  are  sure  to  he  popular  with  the  trade. 
Many  of  these  garments,  both  in  the  dressing  sacques  and 
gowns,  are  made  in  the  eollaiiess  fashion,  and  are  edged 
With  a  fancy  woven  border  of  zephyr  wool.  Others  have 
the  shawl  collar,  and  some  of  them  are  trimmed  with 
t;im  y  silk  embroideries.  Some  jaunty  little  sacques  have 
the   semi-tight    back    with   box   fronts   and    are   edged      and 


fastened    with  a  cord  either  in   a  matching  or  contrasting 
color,  or  have  an  edge  in  zephyr  wool. 

The  gowns  have  frog  fastenings  and  a  cord  girdle  at 
the  waist.  Cardinal,  sky,  cadet  and  pink  are  the  chief 
colorings  shown,  and  besides  these  there  are  a  variety  of 
handsome  stripes. 


GOLF   VESTS,    SWEATERS,   BLOUSES,   ETC. 

TRAVELLERS  arc  now  starting  out  with  the  lines  of 
these  goods  for  the  Spring  and  Kail  trade.  These 
goods  have  been  pushing  their  way  into  popular  fav- 
or for  the  past  few  seasons,  and  from  present  indications 
are  likely  to  occupy  a  stronger  selling  position  than  ever 
in  the  trade  this  Spring  and  Kail.  They  were  first  in- 
troduced for  wear  when  golfing,  but  like  many  other 
popular  garments  their  many  merits  have  brought  them 
into  general  use.  Last  year  there  was  a  considerable 
shortage  in  them,  and  long  before  the  season  was  ovei 
it  was  very  difficult   to  get   repeals  filled. 

The  retail  trade  is  just  at  present  making  advance 
showings  for  the  benefit  of  the  large  class  of  people  who 
go  South,  to  escape  the  stormy  and  changeable  Spring 
weather.  The  Norfolk  and  the  blouse  coats  are  the  nov- 
elties in  these  garments.  These  are  both  belted  coats, 
and  some  of  them  have  a  small  cape  or  epaulette  effect 
over  the  sleeves.  Many  have  the  eollaiiess  neck,  and  the 
Norfolks  have  knitted  bands  simulating  the  box  pleat 
that  occurs  in  the  Norfolk  coat  when  made  of  cloth.  Both 
this  and  the  blouse  style  are  receiving  a  good  deal  of 
attention. 

The  useful  little  golf  vests,  though  they  are  not  so 
new,  are  steady  sellers.  The  chief  charm  of  these  gar- 
ments lies  in  their  practical  qualities,  and  they  owe  -heir 
place  in  the  trade  to  the  fact  that  they  are  so  light  and 
warm,  combining  ease  and  comfort  with  a  high  measure 
of  protection  against  sudden  chills.  The  fancy  for  flaked 
effects  comes  out  strong  here,  the  newest  showing  HI  tie 
dots  and  dashes  of  white  on  a  colored  ground  or  black  on 
white.  The  standard  colors  seem  to  be  red,  black  and 
white.  Some  few  striped  effects  are  shown  but  the  flecked 
goods  are  newest. 

A  new  sweater  for  ladies  and  children  buttons  down 
the  front,  and  as  it  is  much  easier  to  put  on  and  off  than 
the  old  style  it  is  likely  to  be  a  seller. 

Ribbed  Cardigan  jackets  both  with  and  without 
sleeves  to  wear  for  extra  warmth,  are  selling  in  black', 
navy,  red  and  white,  etc.  Where  buttons  are  used  they 
are    the   plain,   bright    brass  buttons. 


A  NEW   KNITTING  MILL. 

STRATKORD  is  to  have  a  big,  new  industry,  which 
will  employ  from  eighty  to  one  hundred  and  twent\ 
five  hands.  This  will  be  a  knitting  mill,  which  will 
be  run  by  a  company  having  $10,000  capital.  A1  its 
head  is  Mr.  Benj.  Williams,  one  of  the  best  practical  men 
in  this  part  of  the  province,  and  he  is  strongly  backed  by 
local  and  outside  capital.  His  company  will  obtain  iheir 
charter  shortly.  Mr.  Williams  is  well  known  to  people 
111  Stratford,  Mitchell  and  other  points.  lie  had  valuable 
experience  in  the  Dufton  woollen  mills  here,  and  also  in 
the  Mitchell  mill.  lie  is  looked  upon  as  one  of  the 
strongest  men  in  his  line  that  can  be  secured  to  take 
charge  of  an  industry  of  this  kind.  The  company  arc  not 
asking  anything   from   the  city. 

The  location  of  the  new  factory  was  made  certain  this 
morning,  when  the  company  acquired  a  lot  on  Erie  street 
of  lil   ft.   frontage  and    133  ft.  depth. 
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PES  CO, 


"PESCO" 


"All  Wool"  or  "Silk  and  Wool" 


Unshrinkable  Underwear 


is  made  in   all  textures    and    shapes    for 
Ladies,    Gents  and   Children. 


"Pesco"  is 
Scotch  Made. 


Hi 


SEE  OUR.  SAMPLES  AT 
MONTREAL  OFFICE. 


"PeSCO  is  made  of  the  best  qualities  of  2  an  J  3-ply  twisted 
yarns,  and  is  therefore  not  only  \er\  sofl  and  elastic, 
but  retains  its  elasticity  until  worn  out. 


"PeSCO       is    full    fashioned,    and  has  therefore  no  rough    seams 

as     in     cut     goods.         It     does     not     irritate    the    most 
sensitive  skin. 


"PeSCO       is  guaranteed  absolutely  unshrinkable.      Any  garment 

shrinking  in  washing  will  be  replaced. 


Manufactured    solely    by. 


Peter  Scott  &  Co.,  Ltd.,  Hawick,  Scotland 


Montreal,  Canada, 
J.  GILMOUR, 

Room  205.  Corisline  Building? 
St.  Nicholas  Street 


■FULL     RANGES     OF     SAMPLES     AT- 

Glasgow, 
ADAM  VEITCH, 

&5&ICentr«fcl  Chambsrs, 
<?a  Hope  Street. 
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Building  operations  will  be  started  as  soon  as  weather 
permits,  and  the  mill  will  likely  commence  operations  by 
the  end  of  May.  As  plans  have  not  been  drawn,  particu- 
lars as  to  the  building  are  not  available,  but  it  will  lie  a 
line  white    brick    structure. 

The  goods   manufactured   will    include   stockings,   socks 
etc.      The   market    will      largely      be   in   Ontario    and      the 
Northwest  .—Stratford    Herald. 

A  SHORTAGE  IN  YARN. 

rpHEIiE  is  a  difficulty  looming  up  before  the  manu- 
|  Eacturers  in  the  shortage  of  yarn  suitable  for  the. 
manufacture  of  underwear.  The  high  prices  of  cot- 
ton and  wool  and  the  shortness  of  the  supply  have  made 
it,  impossible  for  the  spinners  to  turn  out  sufficient  quan- 
tities for  the  mills  and  the  result  is  the  latter  have  run 
short  in  the  United  States.  The  situation  is  quite  seri- 
ous, as  many  have  been  forced  to  close  down  and  Spring 
orders  have  not  yet  been  tilled.  There  is  no  immediate 
relief  in  sight  as  holders  of  cotton  and  wool  arc  not 
anxious  to  part  with  their  goods,  and  the  cotton  market, 
remains  high. 

"PESCO"    UNDERCLOTHING. 

DURING  a  recent  conversation  with  Mr.  George  Scott, 
of  Messrs.  Peter  Scott  &  Co.,  Limited,  of  Hawick, 
Scotland,  manufacturers  of  the  "Pesco"  brand  of 
underclothing,  I  elicited  some  information  that  should  be 
of  interest  to  the  readers  of  The  Review,  particularly  to 
those  who  are  handling  the  "Pesco"  goods.  His  firm, 
founded  in  May,  1878,  was  originally  Adamson  *  Scott, 
and  in  1881  became  Peter  Scott  &  Co.,  a  limited  com- 
pany being  formed  in  July,  1902.  They  claim  the  dis- 
tinction of  being  the  first  Scottish  firm  to  manufacture 
unshrinkable  underwear,  and  the  large  and  increasing  ex- 
tent of  their  trade  shows  the  growing  appreciation  of 
their   goods. 

In  the  early  days  of  the  industry  in  Hawick,  when  the 
work  was  done  on  hand  looms,  there  used  to  be  about 
1,5(10  hand  looms  operated,  while  now  it  is  doubtful  if  100 
are  operated,  and  even  they  in  the  nature  of  things  will 
probably  be  totally  extinct  in  a  few  years  time.  But  the 
hosiery  production  has  increased  sixfold.  Twenty  years 
ago  an  improved  frame  was  introduced  and  numerous  im- 
provements have  taken  place  since  then.  The  first  power 
frames  made  only  one  garment  and  until  quite  recently 
six  garments  were  the  most  that  could  be  made  on  one 
frame,  but  now  the  "Pesco"  factory  is  equipped  with 
machines  which  make  eight  and  twelve  full-fashioned  gar- 
ments simultaneously,  the  latter  being  the  largest  ma- 
chines which  have  ever  been  built  for  the  trade,  and  also 
the  largest  which  have  been  introduced  into  Scotland. 
The  firm  experience  no  little  difficulty  in  getting  new  ma- 
chines supplied  quick  enough  to  keep  up  with  the  demand 
for  their  goods.  Those  who  regret  the  disappearance  of 
the  old  hand  looms  may  be  consoled  to  know  that,  where- 
as in  the  old  days,  the  hand  worker  would  get  tired  at  the 
end  of  the  day's  work,  and  let   stitches  get   slack,  uneven, 


,.nd  irregular,  the  power  looms  keep  even  and  steady 
throughout  the  whole  process,  producing  excellence  of 
work,  that  would  be  impossible  under  hand  loom  condi- 
tions. 

Great  success  has  been  achieved  by  the  manufacturers 
in  their  new  line  of  "Snow-white"  "Pesco"  goods,  which 
for  absolute  purity  of  whiteness  would  he  difficult  to 
match.  Not  only  are  these  goods  pure  white  when  new, 
but  they  retain  their  whiteness  throughout  their  wear, 
and  do  not  turn  a  dull  shade  of  yellow  after  washing. 
Years  ago  there  was  a  considerable  demand  for  men's 
underwear  in  white,  but  it  fell  oil  entirely  during  recent 
years,  owing  to  the  unsatisfactory  nature  of  the  shade. 
Now,  however,  with  the  advent  of  the  "Pesco"  "Snow- 
white"  goods  the  demand  has  again  arisen  for  men's 
white  underwear,  which  will  retain  its  whiteness;  and 
large  quantities  are  being  manufactured.  This  shade  is 
particularly  suitable  for  ladies'  combinations,  vests, 
silencers  and  drawers,  and  to  those  hosiers  who  cater  for 
a  ladies'  trade  we  confidently  recommend  the  "Pesco" 
"Snow-white,"  as  we  are  sure  that  white  woollen  under- 
clothing of  this  character  will  appeal  to  the  fancy  of 
most  ladies. 

The  unshrinkable  finish  of  the  "Pesco"  goods  has  been 
subjected  to  most  severe  tests,  but  garments  thus  Heat- 
ed always  retain  their  softness  and  elasticity,— in  fact 
washing  appears  to  improve  them. 

Since  perfecting  arrangements  for  the  sale  of  their 
various  lines  in  Canada,  through  Mr.  James  Gilmour  of 
Montreal,  Messrs.  Peter  Scott  cV  Co.,  I.i.ite1  have  laid 
the  foundation  for  a  very  satisfactory  business.  With 
every  garment  goes  the  manufacturers'  guarantee  of  ab- 
solute unshrinkability  and  as  a  proof  of  good  faith,  they 
undertake  to  replace  any  garment  that  shrinks  in  the 
washing.  This  is  a  practical  evidence  of  the  confidence 
they  have  in  the  excellence  of  their  goods,  and  the  perfec- 
tion of  their  "Pesco"   unshrinkable  finish. 

WOOLLEN   FACTORY   FOR  VANCOUVER 

A  DESPATCH  from  Vancouver  says  :  "Woollen  gar- 
ments will  be  manufactured  before  long  in  Vancouv- 
er if  present  negotiations  are  successfully  concluded. 
A  passenger  by  the  last  Australian  steamer,  who  is  the 
owner  of  a  large  sheep  ranch,  came  to  Canada  for  the 
purpose  of  looking  into  the  question.  He  was  invited 
here  by  a  well-known  citizen,  who  was  convinced  that 
there  was  a  splendid  opening  in  Vancouver  for  such 
a  factory.  The  C.  P:  R.  steamship  line  are  very  anxious 
to  carry  freight  from  Australia,  and  the  rates  quoted, 
particularly  on  wool,  which  in  bales  take  up  little  room 
and  weighs  practically  nothing,  are  very  low  indeed.  This 
first  cost  of  laying  the  wool  down  in  Vancouver  for  the 
manufacture  of  garments,  would  enable  the  wool  to  be 
manufactured  and  quoted  in  British  Columbia,  Manitoba 
and  the  Northwest  so  far  under  Ontario  prices,  as  to 
make  those  markets  sure.  The  scheme  can  be  easily  fin- 
anced, and  it  is  probable  the  factory  will  be  built  at  an 
early   date." 
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LooKing  for  Something'  Better  ? 

Then  write  us. 

The  making  of  knitted  underwear  a  little  better  than 
others  is  l>oth  our  business  and  our  ambition. 

We    specialize  :      Ladies'    and    Children's    Underwear 
take  up  our  entire  time  and  thought. 


Selling 

Agents  : 

TORONTO  : 

MONTREAL : 

ST.  JOHN   : 

WINNIPEO  : 

McCLUNO  &  BURNS 

A.  L.  OILPIN 

J.  A.  JIURRAY 

BRYCE  &  CO 

The    Watson    Manufacturing    Co.,    Limited 

PARIS,   CANADA. 
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UNDERWEAR. 


NOTHING  EQUAL,   in    Canada   or  elsewhere,    in   all    the  range   of 
KNITTED  UNDERWEAR,  to  THE  ELLIS  SPRING  NEEDLE  RIBBED 
—..-KNITTED    GOODS,  in    COMBINATION    SUITS  and   OTHERWISE 

ImaUifn's  and  ladies',  being  from  the  superior  and  peculiar  construction  of  the 
c/nc.  of  a  specially  ELASTIC  and  UNSHRINKABLE  character,  and 
rEmbining  all  the  qualities  which  go  to  make  up  perfectly-fitting  and 
comfortable  underwear. 

Do  not  fail  to  ask  for  these  goods,  and  do  not  consider  any  other  lines 
on  the  plea  that  they  are  "  just  as  good,"  which  means  that  THE  ELLIS 
SPRING  NEEDLE  RIBBED  UNDERWEAR  is  a  superior   fabric  to  any 
her  make. 

The  Ellis  Company  are  the  only  makers  in  Canada  of  these  beautiful 
goods,  being  the  sole  users  in  the  Dominion  of  the  necessarily  fine  and 
patented  machinery. 


THE  ELLIS 


I 


FACTORY     AT     HAMILTON,     ONT.  Limited 

Selling  Agents:      Di<jnum  &>  Hon> benny,  Toronto  and  Montreal 
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DRY  GOODS   REVIEW 


April,    1904 


ANNOUNCEMENT 


To  the  Retailers  of   Dry  Goods   and 
Men's  Furnishings  of  Canada. 


WE  ARE   PRODUCING  A 
COMPLETE     RANGE  OF 

Men's  Knitted  Golf  Gloves 

Women's    " 

Misses' 

Youths' 

Infants'  Knitted  Woollen  Mitts 

Children's    '* 

Women's    " 

Men's 

Youths' 

FOR  SEASON  OF  AUTUMN    1904 


it  tt 

«  4( 


The  Richard  L.  Baker  Company,  our  Selling 
Agents,  will  submit  to  you  our  unequalled  values 
in  due  time  to  secure  for  you  good  deliveries. 


The  Stratford  Knitting  Co., 

STRATFORD,  ONT. 


Limited 


Crescent   fl 
^T?and  \L 

Hosiery  and  Underwear 

S.  Lennard 

£*  Sons 


DUNDAS,   ONT. 


Manufacturers  of  all  kinds  of  Ladies', 
Misses'  and  Children's 

RIBBED  UNDERWEAR 

in  Cotton,  Wool,  Worsted,  Merino, 
and  Silk,  and  "  Bolton's  "  process  for 
Unshrinkable  Underwear. 

GUARANTEED    UNSHRINKABLE    AND 
NON-FELTING. 


SOLE  SELLINO  AGENTS 

The  Richard  L.  Baker  Co. 


28  Wellington  St.  West, 


TORONTO,  ONT. 


APRIL,     1904.  RETAIL    TRADE    ONLY. 

By  the  end  of  this  month  every  careful  buyer  should  have  placed  his  order  for  his  Fall  requirements  in 
Hose,  Over-Hose,  Half-Hose  and  Fine  Mitts. 

Have  you  placed  yet?  If  not,  we  would  advise  you  to  see  our  samples  before  doing  so,  a?  we  are 
confident  that  the  inspection  will  be  interesting  to  you. 

Our  leaders  —  GODERICH,  Al,  O.K.  and  K.  are  money-makers  and  trade-retainers  for  the  retailer. 
They  are  taking  so  well  that  we  shall  soon  be  filled  up  on  these  specials. 

The  values  on  our  regular  lines  of 

MAPLE  LEAF  BRAND 

are  also  unsurpassed. 
We  never  before  offered  such  great  inducements  in  our 

ALASKA  BRAND  alaska  brand 

of  Lumbermen's  Socks  and  Mitts,  which  will  interest  every  dealer  in  this  heavy  class  of  goods. 

"A  word  to  wise  is  sufficient."  Be  in  it  for  next  Fall,  and  leave  the  taking  care  of  your 
order  for  these  goods  with  us.     It  will  receive  the  best  possible  attention. 


PROMPT  DELIVERIES. 


SATISFACTION  GUARANTEED. 


EVERY  PAIR  WARRANTED. 


The  Goderich  Knitting  Co.,  "«"">  ...Goderich,  Ont. 


McCLUNG  &•  BURNS 
58  Bay  St., 

Toronto.  Out 


J.  E.  LEWITT,  Manager. 

SELLING    AGENTS: 

A.  L.  GILPIN,  J.   ft  PAYNE. 

469  Temple  Bldg.  Box  643. 

Montreal.  Quebec  Winnipeg.  Man-.  NWT,  BC 


Established   1895. 


FRED.  S.    WHITE, 

St.  Stephen,  N.B., 
For  Maritime  Provinces. 


GO 


April,    1904 
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DRY  GOODS  TRADE  MAT- 
TERS  IN  BELFAST 


it Oni  i'wii  Conttpondenl 

Belfast,  [reland,  March  15. 

UNLIKE  man)  ol  the  other  kindred  textile  in- 
dustries,  the  liiifii  trade  is  not  to  any  greal 
extent  effected  b)  the  general  depressi if 
of  the  last  six  months.  In  Lancashire,  owing 
in  the  deficiency  in  supply  of  raw  cotton,  mills 

ar< ly  working   b>  hours  per  week,  instead  of  the  usual 

.")(i.  This  curtailment  of  production  represents  a  shrinkage 
of  several  thousand  pounds  in  wages  every  week.  This, 
ii  need  hardly  he  stated,  is  causing  much  hardship  through- 
out Lancashire.  It  is  an  ill  wind,  however,  that  blows 
niilinilv  good.  The  adverse  circumstances  through  which 
the  cotton  trade  is  now  passing,  has  hail  a  most  beneficial 
effect  ii|inn  the  linen  trade,  and  more  especially  on  the 
all-linen  fabrics.  It  is  now  quite  possible  to  purchase 
low    gradeH  of  all    linen   goods,  ai    prices   that    are  being 

asked  for  all  cot  ton . 

*  * 

* 

Of  course  the  high  price  of  cotton,  has  handicapped 
the  Irish  manufacturers  in  the  union  end  of  the  trade. 
The  report  of  the  Linen  Merchants'  Association  for  the 
past  year,  and  the  statistics  which  the  association  publish, 
is  practical  proof  of  the  truth  of  the  foregoing  state- 
ment. The  exports  for  the  past  year  show  a  ileeiease  of 
.")    per   cent,    in    quantity,    but    to    counteract    this    there    i- 

an  increase  of  0.7  per  cent,  in  value,  which  clearly  indi- 
cates that  the  demand  has  been  on  the  better  grade  or 
all-linen  goods.  The  I'uiletl  Stale-,  are  now  making 
union  linens  on  a  large  scale,  ami  as  this  country  takes 
about  the  half  of  the  production  of  Ulster,  the  decrease  in 
quantity  is  easily  accounted  for.  It  is  very  gratifying 
i"  find  that  the  exports  of  linen  goods  to  Canada  during 
1903  established  a  record. 

*  * 

* 

The  decline  of  flax  cultivation  in   Ireland  is  assuming 

a  serious  aspect.  Manufacturers  are  afraid  that  it  they 
have  to  depend  on  their  supplies  from  Russia  ami  other 
Continental  countries,  the  day  may  come  when  they  would 
he  obliged  to  face  a  difficult  situation,  such  as  the  Lanca- 
shire cotton  manufacturers  are  now  experiencing.  The 
improve, 1  methods  introduced  ami  the  distribution  of 
Continental  flax  growing  experts,  in  various  parts  of  the 
country,  should  do  much  to  stimulate  tanners  to  resume 
the  cultivation  of  the  crop,  which  would  now  repay  them 
much  better,  than  ordinary  agricultural  produce.  The 
Irish  manufacture,  however  large  the  home  supply,  can 
afford  to  ignore,  or  be  independent  of  the  Continental 
pi'i  dueer.  There  are  a  class  of  yarn-  used  for  very  line 
linen-  thai  can  only  be  obtained  on  the  Continent. 

*  * 
* 

I  later  manufacturers  ami  merchants  are  now  paying 
miie  attention  to  the  requirements  of  the  Canadian 
market,  ami  many  linns  who  hitherto  neglected  this  mar- 
ket are  now  giving  it  attention,  ami  having  a  bid  tor  share 
of  ihe  t rade . 


The  Canadian   preferential    tariff  allow-   Irish    ma 
to    compete    advantageously,    the      heav)    tariff   on 

- Is  to  the  States  handicap  ihe  trade  to  an  enonnoi 

tent.     Thai  i-  wh)  ihe  American  manufacturers  can  com 

pete  with  ihe   Irishmen   in   the  union  - u.     The) 

bIbo  a  double  advantage,  inasmuch  a-  the)  have  the  col- 
li n  growing  almost  at  their  ver)  doors. 

* 

Linen    fabric-   tor  ladies'  dresses  are  at    ihe   moment 
in  great  demand.     The  United  States  an-  buying  heavily, 

anil    these    goods   si hi    be    popular   during    tin-   coming 

Summer.     Every  available  loom  capable  of  making  these 

goods  i-  I ked  up  for  mans  months. 

*       • 
* 

In  ihe  Irish  -eciion  at   the  forthcoming  Si.    1 i-  es 

hibition,  the  American  people  will  have  an  opportunit) 
oi  examining  a  joint  exhibit  of  the  staple  industrj  ol 
Ireland.  The  displa)  will  he  a  representative  one,  in- 
cluding linens,  yarns  ami  thread  ami  at  ihe  present  junc- 
ture, when  the  United  Slates  maker-  are  st  ii  \  in-  lo  culti- 
vate the  linen  trade,  should  prove  both  interesting  ami 
instructive  to  them.  The  following  firms  are  exhibiting 
under  the  auspices  of  ihe  Department  of  Agriculture  ami 
Technical  Instruction  in  Ireland:  Messrs.  \Y .  Barbour 
&  Sons,  Limited,  Lisburn;  Messrs.  John  S.  Brown  & 
Sons.  Belfast;  The  Brookfield  Linen  Co.,  Belfast;  Messrs. 
Dunbar.  McMa-ter  tx  Co.,  Gilford;  Me— i-.  \Y .  Ewart 
,S.  Sons.  Limited,  Belfast;  Messrs.  F.  \Y.  Hayes  &  Co.. 
Limited,  Banbridge;  Messrs.  Henr)  Watier  &  Co..  Lim- 
ited, Belfast;  The  Northern  Linen  Co..  Limited,  Belfast; 
Messrs.  Richardson,  Sons  &  Owden,  Limited,  Belfast; 
Robert  Stewart  &  Son-.  Limited,  Lisburn,  ami  The  York 
Street    Flax  Spinning  Co..  Limited,  Belfast.       R.   M. 


FILTHY  COINS  ALSO. 

APROPOS  oi  ihe  frequent  protests  appearing  in  the 
Canadian  pie--  against  the  circulating  ol  dirty  bills, 
Hum  which  disease  mighl  easilj  he  caught  by  those 
handling  them,  the  greal  London  medical  journal,  The 
Lancet,  lias  the  following  to  saj  in  regard  in  metal  mon- 
ey, suggesting  that  the  banks  should  wash  all  monej 
passing  iluough   their  hands  : 

"The  two-shilling  piece  is  the  happiest  hunting  ground 
for  bacilli,"  -aid  a  London  doctor.  "The  shilling  is 
nearl)  as  had.  ami  any  con  that  i-  milled  round  the 
edges  has  additional  hiding  places  tor  germs. 

"Such  diseases  as  erysipelas  and  pityriasis  versicolor 
may  readily  he  transmitted  through  emus,  and  a  well 
known  French  physician  has  obtained  in  this  way  cul- 
ture- oi     everj    known  bacillus  from  anthrax  to  typhoid 

lever 

"As  io  precautions,  ihe  average  person  cannot  do  bet- 
han  nil  his  purse  with  powdered  boracic  acid  The 
coins  enter  the  powder  in  a  greasy  condition  from  con- 
tact with  the  glands  and  pores  oi  the  hands  The  pow- 
dei  adhere,  to  this  and  turns  the  dirt  into  a  mildly  anti- 
septic mixture  which  will  preserve  its  qualities  for  " 
alter  being  removed  from  the  purse 

'When  one  see-  the  wa)  nuns  are  placed  in  the  mouth 

hv     ladle    otnnihus    conductors    in    search    of    chance 

children,     h    is  reallv    surprising     thai   coins  are  not 

sponsible  tor  more  disease   than   I  hey  are 

•There  is  another   facl    that    may   he  accounted   for  hv 
the     germ-laden    coin      Men  are  more  liable  to  skin  dis- 
eases i>i  t'ne     face  than     women.     This  mighl   well  bi 
tributed   to  their  habit   ol  carrying  roins    in   the  trousers 
pocket       The   bacilli    remain   on    Ihe   lining   oi   the   p.. 
and  eveiv    time  the  hand   goes  into  n    m    becomes   infi 
and  carries   the  mischief  to   the  face." 
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A  good  line  for  your 
notion  counter.  Easy 
to  sell  and  makes 
friends  wherever  it 
goes.  Splendid  for 
furniture  and  the  best 
lubricant  in  the  world. 
Sold  by  all  leading 
jobbers.  Write  for 
samples  and  advertis- 
ing. 

G.  W.  COLE  CO. 

143   Broadway,        -        -        New  York. 
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National  Gash  Register  Gomuany 

GUARANTEE 

To  furnish  a  BETTER  cash  register  for 
LESS  money  than  any  other  Concern  in 
THE  WORLD. 


We  have  sold  over  $50,000,000  worth 

of  Cash  11e<;  inters.     Before  you  buy  a  $ 

Cash  Register,  know  that  it  is  recom-  £ 

mended  by  good  business- men.  § 

National   Cash  Registers  for  $40  o 

• 

and  upwards.  6 

Our  Multiple  Cash  Register  is  the  $ 

only  Register  in  the  world  that  tells  $ 


which  clerk  made  the  mistake. 

Investigate  our  systems  for  any  busi- 
ness. 

NATIONAL  CASH  REGISTER  COMPANY 

129  King  W.,  -  TORONTO. 

Drop  us  a  card  and  our  traveller  will  call  with  full 
line  of  samples  when  next  in  your  vicinity. 


•    <f  Brij  *«ff  (r„ 


1      1 
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FORD  & 

FEATHERSTONE 

Importers  and  dealers  in 

FIREPROOF  SAFES, 
STEEL  BANK  SAFES, 
VAULTS,  TIME  LOCKS, 
DEPOSIT  BOXES. 

Combination  locks  put  on  and 
combinations  changed.  Safes 
repaired,  etc. 

10  John  St.  N.,  Hamilton,  Ont. 


DON'T! 


See  the  machines. 

See  them  work. 

It  is  performance  that  counts. 

Much     talk  won't    make    a    cash    register    good 
or  bad. 

THE  HALLWOOD 

Cash   Registei    makes  claims 
and   proves  them. 

See  the  machines. 

See  them  work. 

Learn  our  price,  and  DON'T  be  "  bluffed." 


THE 


Hallwood  Gash  Mister  Co.  of  Canada 


78-80  King  St.  E., 
TORONTO. 


1782  Notre  Dame  St., 
MONTREAL 
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A  PERPETUAL  INVENTORY  FOR  A  RETAIL  STORE. 


business     stands,  says     a 
a   perpetual   inventory    o! 


TO  know  just  how  a 
writer  in  System, 
sin<k  is  accessary.  A  card,  similar  to  Figure 
1,  is  used  tor  each  article  in  stuck  and  is 
headed  with  the  name  ol  the  article.  Below 
tins  is  Kept  a  record  ol  the  goods  received,  with  the  date 

ami    quantity,    and    a    record    ol    tin-    goods    issued    or     dis- 
bursed and   the  balanci hand.     This  ^ives  a  perpetual 
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inventory.  If  desired,  the  cards  may  be  arranged  to 
show  the  uames  of  concerns  from  which  the  goods  are 
purchased,  with  the  prices,  so  thai   the  cards  will  show 

not    only   quantities,   but    the   values  of   the  slock   on  hand. 

For  each  article  in  stock  a  maximum,  normal  and 
minimum     limit       should       be    established  These    limits 

should  be  entered  on  the  space  provided  for  the  purpose 
at  the  bead  of  the  card,  so  that  the  cards  will  always 
indicate  when   goods  should    be  ordered. 

The  cards  should  be  arranged  according  to  the  class 
of  goods,  tirs'  dividing  the  stock  into  its  various  classes 
and  arranging  these  in  alphabetical  sequence.     A  half-cut 

centre      projection      guide      card    is    used    to    indicate   each 
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Fig.  2. 

class.     In   front    of   these  guides   the  stock  cards  are   tilled 
either  alphabetically  or  by  sizes,  depending  on  the  nature 

of  the  stock. 

These  stock   records  may    be  easily    kept    by    the  cashier, 

as  the  sales  in  the  different  departments  may  be  tabulat- 
ed on  a  sheet   as  the  sales  slips  come  in. 


in    tins  connection   we  call    pour   attention   to  a   very 

simple  system   for   keeping  our  credit    accounts       'I'hi 

folder  system, .using  a   lx8-incfa  folder,  as  shown  h 

lire    1 

Instead  of  copying  the  items  ir the  duplicate  sales 

tickets,   the  total  amount  ol  the  ticket   is  entered  in    the 

debit     column    on    the    outside    of    the    folder,     the    date    and 

ticket    number   being  given.     The   tickets   themselves   are 

then    hied    in    the   folder.     This   makes  a   film  ,.     and 

ledger  combined.     The  Folders  are  tiled  iii  a  regular  card 

drawer,    indexed    with    alphabetical    guides. 

Two    sets   of   guides   are    used    to    separate    the   open   and 

closed  accounts.     When     an  account   is  paid  or  balanced, 

the  folder  is  transferred   to  the  division  of  paid  accounts 
Here    it    is    indexed      m    the    same    manner    as    in    the    first 

division,  so  that   it     the    account    is  reopened   the    foldei 

may    be    readily    located,    and    may    be    used    until    the   space 

is  entirely  filled  up. 

With  this  system  but  one  copy  of  the  items  is  le 
sary.  and  that  when  the'  charge  ticket  is  made  out  or  the 
older  taken.  If  a  customer  calls  at  the  stoic  to  settle 
his  account,  the  original  entries  may  be  shown  him.  This 
makes  a  satisfied  customer,  as  there  is  no  possible 
chance  for  a  dispute  when  the  customers  see  the  charge 
slips  themselves.  In  case  an  itemized  statement  is 
necessary,  this  can  be  made  out  from  the  charge  slips 
themselves  as  quickly  as  though  the  items  were  entered 
mi  the  ledger  page. 

A   QUESTION   OF   DISCOUNTS. 

In  a  recent   issue  a  paragraph  was  re-printed  from  the 
Book-keeper   giving   a    problem    in   discounts       It    attracted 
quite    a    little    attention      and    we    publish    herewith     some 
letters  discussing  the  points  in  question 
Editor  Dry   Goods  Review 

There  an-  several  ways  ol  looking  at  the  matter,  but, 
in  my  opinion,  the  cash  discount  should  only  be  allowed 
on  the  actual  cash  payment  because  the  objects  in  allow- 
ing a  discounl  lol"  cash  air  to  put  one's  self  in  possession 
of  the  ready  money,  close  the  outstanding  and  lessen  the 
term    of    and    amount    of    risk. 

Others  inav  be  of  the-  opinion  that  the  cash  discount 
should    be  allowed   on    the  amount    of    the   invoice   that    tin 

paymeut  covers  instead  of  the  actual  cash  payment  \i' 
mitting  this  for  the  sake  of  argument,  suppose  the  buyei 
gets  into  difficulties  after  he  has  made  a  cash  payment  on 
account  and  been  allowed  the  cash  discount  on  the 
omit  of  the  invoice  thai  the  payment  covers  instead  of  on 
the  actual  cash  received,  the  seller  stands  to  lose  a 
greater  amount  than  if  the  cash  discount  had  bel- 
lowed on  the  rash  payment  only. 

Business     competition     is  keen,  cost    of  raw   material 
high  and  the  margin  of  profit  so  low  that    the  manufacl 
urei    and   merchant    must    be  on    tin-  alert    to  see   that    the) 
run  no  undue  risks  of  long  credits  while  striving  himself 
to   gel    all    the   discounts    available 
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I    hope     other     office     men    may    think    your   query   as 
worthy    of   reply,    as   does  ROYLAT, 

Hull,  Quebec,    March   IK. 

*       * 
* 

Editor  l)r\    Goods   Review  : 

The  following  being  your  example  :  A  man  buys  a  bill 
of  goods  amounting  to  $4,280.  Terms,  1  per  cent,  in 
days,  and  pays  $4,000  cash  in  the  limited  time.  How  much 
discount  is  he  entitled  to'.'  1  should  think  he  would  be 
entitled  to  a  discount  of  $166.  73.  That  is,  he  should  lie 
•credited  with  cash  $4,000  and  discount  $1  liti.T.'-S,  or 
VI, lliti. 7:-!  in  all.  If  his  hill  had  been  $4,166.73  and  he  was 
allowed  1  per  cent,  on  it,  then  the  amount  of  his  cheque 
($4,000)  would  settle  the  account  in  full.  The  following 
is  the  solution  :  $4,000  equals  96  per  cent,  of  total  am- 
ount which  he  should  get  credit  for.  Therefore  the  total 
amount  which  he  should  get  credit  lor  is  100-96  of  $4,000 
or  $4,166.73,  or  a  discount  of  $166.73,  and  the  balance  of 
account  ye1  to  pay  would  be  $4,286  less  $4,166.73,  or 
$11!)    1-3.  A.    McMJJRRAY. 

Gilmour,  March  IK. 


I  months  from  date  of  purchase  for  $5,012.50— $9,762.50. 

H  will  be  noticed  that  the  cash  payment  is  the  same 
in  each  case,  but  in  the  latter  instance  it  may  have  been 
paid  some  time  before  the  .'ill  days'  period  was  up  and  \ci 
notwithstanding  this,  the  total  amount  of  this  settle- 
men1    »S      $12.50      in      excess   of   what    it    is   in    the   first    in- 

"YEDDO." 
March    18. 


stance. 
Ottawa 


Editor  l)i> 

Referrin 

columns  of 


(roods  Review 


to  "a  question  of  cash  discount"  in  your 
this  week's  issue.  If,  instead  of  $1,286  the 
hill  was  $4,166.67,  the  cash  discount  at  1  per  cent,  would 
by  $166.67,  and  $4,000  cash  would  settle  the  account.  It 
is  clear,  therefore,  that  the  customer  is  entitled  to  credit 
for  cash  and  discount,  $4,166.67  exactly.  Any  opinion 
Other    than    the   above   is   manifestly    in   error. 

COMMERCIAL   ARITHMETIC. 

Hamilton,   Ont.,    March    is. 


Editor  Dry  Goods  Review  : 

Now,  while  there  are  perhaps  several  ways  of  looking 
at  it,  it  seems  to  me  that  the  only  equitable  way  to  deal 
with  a  customer  who  buys  a  bill  of  goods  amounting  to 
$4,286  at  ten  days'  less  4  per  cent.,  if  he  pays  $1,000  on 
account,  is  to  allow  him  4  per  cent,  discount  on  $4,166.67 
—the  amount  of  the  bill  covered  by  the  remittance,  sup- 
posing it  had  been  in  full  settlement  ($4,166.67  less  4 
per  cent— $4,000).  The  balance,  $119.33,  if  not  paid 
within  the  10  days'  limit,  and  assuming  the  time  limit 
without  discount  to  be,  say,  three  months,  would  be  sub- 
ject to  a  charge  for  interest  at  the  expiration  of  the 
three  months,  if  allowed  to  run  beyond  that  date  with- 
out being  paid. 

Of  course  under  certain  circumstances  where  a  cus- 
tomer is  in  the  habit  of  allowing  a  small  outstanding 
balance  to  run  for  a  long  period  without  being  paid,  thus 
keeping  the  account  in  a  very  unsatisfactory  state,  it 
might  be  policy  to  allow  the  discount  on  the  amount  of 
the  cash  payment  only  as  he  would  eventually  find  out 
that  he  would  be  money  in  pocket  by  paying  the  full  am- 
ount of  the  bill  each  lime  instead  id'  leaving  a  small  bal- 
ance unpaid. 

The  injustice  to  a  good  customer  in  allowing  the  cash 
discount  on  the  amount  of  the  cash  received,  only,  can 
perhaps  be  better  illustrated  by  taking  the  following  ex- 
amples : 

Suppose  a  customer  buys  goods  to  the  value  of  $10,- 
000  at  5  per  cent,  M\  days,  or  1  months  terms.  During 
the  month  he  remits  his  note  at  1  months  on  account  for 
S5.000,  leaving  S5  000  unsettled.  Later  on  just  as  the  30 
davs'  period  is  up  he  calls  with  a  view  to  paying  the  bal- 
ance in  cash;  he  naturally  expects  and  would  be  credited 
.">  per  cent,  on  $5,000—  $250—  leaving  $4,750  to  pay  m 
cash.  Now,  take  the  same  purchase,  $10,000,  aifd  suppose 
during  the  month  the  customer  comes  in  and  instead  of 
giving  note  he  pays  cash  on  account,  $4,750,  and  the  dis- 
count is  allowed' only  on  the  amount  of  the  payment,  5 
per  cent,  on  $4,750  ($237.50)— $4,987.50— leaving  $5,012- 
50  unsettled.  Later  on  he  gives  his  note  at  1  months  for 
ibis    balance. 

In  the  first  instance  he  gives  sometime  during  the 
month  a  I'  N.  a1  I  months  from  date  of  purchase  for 
$5  000,  and  at  the  expiration  of  the  30  days  cash  for 
$4.750— $9,750. 

In  I  he  latter  instance  he  gives  some  time  during  the 
month   cash   on   account,    $1,750,    and    later   on   a    IV    N.   at 


H  seems  plain  to  my  mind  that  the  customer  should 
receive  a  discount  on  the  amount  his  remittance  would 
•'over,  i„  this  ease  $4,166,  leaving  the  balance  to  be  dealt 
with  as  the  circumstances  of  the  next  payment  maj  war- 
rant. Still  1  would  like  to  hear  the  arguments  of  some- 
one holding   the  opposite   view. 

My  reasons  are  these  f  Supposing  the  bill  of  goods 
was  $4,16,6.66,  and  the  4  per  cent,  discount  would  wipe 
out  the  odd  dollars  and  cents  and  the  $4,000  dollars 
would  cover  the  whole  amount.  'The  balance,  as  far  as 
discount    is     concerned,     should   be   treated  as  a  separate 


bill. 


Parry  Harbor,  Ont.,  March  22. 


J.    A.   DWYER. 


Our  columns   are  still   open   for   the   discussion   of   this 
interesting   subject. 


U "" 


CORRESPONDENCE    RESPONSIBILITY. 

)N    those    who   dictate    the   correspondence    rests     a 
itill    heavier    responsibility,    says    Profitable    Adver- 
tising.    This  is  entirely    loo  big  a  subject   for  casu- 
al  com  merit. 

It  is  one  of  the  greatest  fields  in  any  business  for  the 
exercise  of  intelligence  and  tact. 

Not  only  one's  familiarity  with  the  business  itself,  but 
ones  whole  knowledge  of  men  and  affairs  is  called  into 
play. 

A    man   can    go   on    for 
such   work. 


a   lifetime   perfecting  himself  in 


Li  handling  a  large  correspondence  constant  self-dis- 
cipline is   required    to  give  the  dictation   life  and   interest. 

The  tendencv  is  to  degenerate  into  a  mere  machine,  to 
use  stereotyped    forms  and   phrases. 

Most  business  men  seem  incapable  of  putting  their 
own   personality   into  a  letter,   unless   thev   are  angry. 

When  a  man  is  angry  he  should  call  his  stenographer 
and  dictate  freely  all  that  he  feels  inclined  to  say,  have 
it  carefully  written  out,  read  it  thoughtfully,  and  then 
tear  it  up.  It  gets  the  load  off  his  chest,  and  at  a  later 
hour  or  the  next  day  he  ma\  be  better  qualified  to  do 
himself  justice. 

No  outward  expression  of  a  business  is  of  more  vital 
consequence  than  the  mail  thai  goes  out  every  day;  what 
is  said  and  the  way  it  is  said.  The  spirit  of  your  busi- 
ness is  sure  to  show  m  your  correspondence. 


(J4 
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Special  Advertising  Pates  have  been 
arranged  for  space  in  "The  Office," 
and  will  be  gladly  quoted  on  request. 


I 
I 
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NEW  TELEPHONE  LINE 

A  new  copper  metallic  line  lias  just  l>een  completed  trom 
Simcoe  to  Port  Rowan.  The  towns  listed  below  can  now  be 
reached  from   Toronto  at  the  following  rates  : 


I 


PORT  ROWAN 
ST.  WILLIAMS 
VITTORIA 


50c. 

50c. 
40c. 


The  Bell  Telephone  Co.  of  Canada 


ST     STOCK 


DESKS!!! 

E    LOWEST    PRICES 

TEES  &  CO. 


300  St.  James  St., 


MONTREAL 


TRUCKS 

FOR  WAREHOUSE  AND  FACTORY. 
Save  You  Money. 
Do  Men's  Work 
Draw  No  Salary. 

Our  Trucks  are  guaranteed  satisfactory.    Turn  in  their  own  length. 
MADE    IN    CANADA. 

H.  C.  SLINGSBY  FOR  CANADA. 

actorv.  Ontario  Street.  Temple  Building,  MONTREAL. 


This  design  a  guar 
antee  of  quality 


WRAPPING   PAPERS 


•ALL  GRIDES  AND  BEST  OF  EOCH 


CREY,        RED  -   BROWN,        MANILLA,        FIBRE, 
TEA,    ETC. 

Samples   and   Price*   for   the   a^Kinj;. 

Canada  Paper  Co. 


TORONTO 


MONTREAL 


ENOWALL  LOOSE  LEAF  PRICE  BOOK 

FLAT  OPENING 


SHEET    REMOVED  OR 
INSERTED  INSTANTLV 

SEND    FOR   DESCRIPTIVE    PRICE  LIST. 

HART  &  RIDDELL,  ■4=Sstt?£»  TORONTO 


YOU  AM  INTERESTED  IN  SOMETHING. 

Why  not  get  the  best  items 
that  are  printed  on  the  subject? 

We  read  and  clip  thousands  of  newspapers  eTery  week— therefore  we 
can  equip  you  speadily  and  aconomictlly  for  a  debate,  »pecch.  lecture 
essay  or  anything  else  requiring  up-to-date  information  and  more  of  It  than 
your  competitors  are  likely  to  get. 

Terms  -100  Clippings,  $  5.00 

250  "  12.00 

500  "  22.00 

1,000  "  40.00 

Send  for  our  Booklet  which   fully   explain!  the   -.cope  of  the  clippine 

industry. 

We  have  also  lists  of  firms  in  every  branch  of  trade  In  the  Dominion 
the  professions,  club  members,  society,  etc..  and  we  are  prei*red  to  addm* 
and  mail  circulars  or  letters  to  these  at  any  time. 


THE  CANADIAN  PRESS  CLIPPING  BUREAU, 


232    MoOill    Streot, 

MONTREAL. 


10  Front  St.   East, 

TORONTO 


How  Long 

Does  it  Take 

To  render  your  accounts  every  month? 
With  the  Briggs  Ledger  System  you 
can  render  500  accounts  in  35 
minutes,  and  th^n  know  that  they 
are  absolutely  correct. 

Write  for  our  free  catalogue. 


The  Briggs  Ledger  System  Co., 

Li  mited 

75  Vork  St.,    -    Toronto,  Can. 
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THE   MAIL   ORDER  BUSINESS. 

AN  interesting  phase  of  the  development  of  the  mail- 
order idea,  remarks  Profitable  Advertising,  is  the 
opportunity  offered  persons  with  very  little  capital 
1d  go  into  the  business.  There  are  many  manufacturers 
who  will  furnish  printed  matter  for  distribution  and  fill 
all  orders  received,  thus  obviating  the  necessity  of  paying 
out  money  for  preliminary  advertising  matter  or  for 
stock.  The  initial  expense,  then,  is  merely  the  cost  of 
postage,  which  may  be  made  as  much  or  as  little  as  con- 
venient . 

It  is  doubtful,  however,  if  experiences  of  this  sort 
prove  satisfactory.  Simply  sending  out  a  few  batches 
of  printed  matter  will  not  establish  a  paying  business, 
and  unless  one  has  some  practical  knowledge  of  successful 
methods  of  promoting  sales  he  had  better  think  twice  be- 
fore taking  this   "short  cut"   to  riches. 

The  mail-order  business  is  a  very  attractive  proposi- 
tion, but,  as  in  every  other  enterprise,  brains,  energy, 
money,  and  time  are  required  to  make  it   successful. 

A  QUESTION  OF  ARRANGING  ACCOUNTS. 

The  Business  World  recently  published  the  following 
from  a  reader  :  "The  writer  desires  an  opinion  on  a 
much  disputed  question,  and  the  matter  is  left  to  you  for 
final  decision. 

"The  subject  al  hand  is  one  of  averaging  accounts. 
The  facts  are  as  follows  : 

"A  purchases  various  bills  amounting  to  $5,185.79  on 
terms  of  sixty  days,  7-10.  These  purchases  average  due 
May  9.  Prior  to  maturity  of  these  purchases  tbe  follow- 
ing partial  payments  on  account  are  made  : 

January  3 $1 ,000 

January  9 500 

January  23  500 

March  17 1.000 

May  6  1,000 


"On  December  12,  A  settles  the  above  account,  de- 
ducting cash  discount  on  the  total  purchases,  and  tenders 
B  his  check  for  $700  in  full  settlement,  less  interest  of 
$23.50,  or  a  net  check  of  $676. 33.  At  the  time  of  send- 
ing the  check  for  $676.33  he  deducted  thirty  days'  inter- 
est, and  the  $676.33  is  supposed  to  represent  the  net  bal- 
ance due  at  date  of  December  12. 

"B  maintains  that  the  check  of  $676.33  did  not  settle 
the. account,  but  left  a  balance  due  (.owing  to  him),  A 
having  deducted  too  much  interest  for  anticipation.  The 
dispute  arises  on  what  constitutes  the  balance  of  account.' 

"A  maintains  that  the  balance  of  the  account  is  the 
amount  due  after  all  discounts  were  deducted. 

"B  states  that  the  discount  does  not  enter  into  the 
question  of  a-verage,  but  that  the  balance  in  averaging  the 
payments  should  be  the  amount  before  the  discount  is 
deducted,  viz.:  $1,055  and  not  $700.  As  this  makes  a 
difference  of  some  days  I  would  as>k  your  respected  opini- 
on on  same.  Trust  that  you  will  answer  this  through 
the  columns  of  your  paper,  as  it  will  interest   many." 

What  do  readers  of  The  Review  think  of  the  question  ? 

LOOSE  LEAF  PRICE  BOOK. 

The  Loose  Leaf  Price  Book  advertised  by  Hart  & 
Riddell,  Toronto,  in  this  issue  will  be  found  useful  to 
salesmen,  order  clerks,  buyers,  travellers,  and  in  many 
departments  of  wholesale  and  retail  houses.  Prices  can 
always  be  kept  fresh,  clean  and  uj>-to-date.  Any  page  of 
old  prices  can  be  removed  and  new  pages  inserted  in  an 
instant .  The  Tengwall  price  books  are  flat  opening,  the 
sheets  lie  perfectly  even  and  can  be  written  on  from 
edge  to  edge.  By  simply  pressing  the  covers  back  any 
single  or  number  of  sheets  may  be  removed  or  inserted 
quickly  and  easily. 


CLERKS'    DEPARTMENT. 


WORK    AND  PAY. 

HE  is  a  very  short-sighted  young  man  who  measures 
his  work  by  his  pay.  There  is  nothing  which  more 
surely  condemns  a  man  to  sterility  at  the  start  than 
the  determination  not  to  do  anything  more  than  he  is  paid 
for  doing.  The  dread  of  working  overtime  is  a  sign  of 
inefficiency.  The  men  whose  lives  are  affluent  in  results 
do  not  stop  to  count  the  hours  by  the  way,  nor  do  they 
keep  a  careful  record  of  the  force  they  have  put  forth. 
What  they  care  for  is  a  chance  to  work  to  the  top  of 
their  bent;  and  the  honest  man  will  not  rest  content  un- 
til he  gives  more  than  he  receives. 

The  first  step  in  achievement  is  to  be  ready  to  do  the 
work  of  the  position  beyond  that  which  a  man  holds.  A 
young  man  who  is  prepared  to  do  the  work  of  some  one 
who  is  superior  to  him  in  position  has  the  best  chance  of 
ultimately  securing  his  chance  of  advancement.  He  is  m 
the  line  of  natural  selection.  As  a  matter  of  fact,  much 
of  the  best  work  that  has  been  done  in  the  world  has  not 
been  adequately  paid  for,  but  those  who  rank  work  not 
as  a  task,  but  as  an  opportunity,  will  be  in  the  end  the 
most  generously  recognized.— The  Republic. 

RULES   FOR   CLERKS. 

The  following  rules  by  which  the  clerks  employed  by  a 
large  manufacturing  concern  are  guided,  will  bear  repe- 
tition : 

Find  the  easy,  the  quick  and  the  safe  way  to  do 
things.     By  this  method  you  can  learn  to  accomplish   10 


per  cent.,  or  even  25  per  cent,  more  results  by  the  same 
expenditure  of  strength. 

Let  nothing  go  over  for  tomorrow  that  ought  to  be 
disposed  of  to-day.  Let  no  customer,  or  possible  cus- 
tomer, who  expects  to  hear  from  us  in  the  morning,  or 
by   the   next    mail,   be  disappointed. 

Over  the  telephone  be  especially  polite,  so  as  to  bring 
yourself  in  contrast  with  main  telephone  oneialors,  office 
boys  and  others,  who  seem  to  wish  to  insult  you  because 
they   are  at   a  safe  distance. 

Study  your  work  so  as  to  constantly  make  it  quicker, 
safer  and  better.  Go  to  your  chiefs  with  suggestions  for 
the  improvement  of  our  service. 

Misrepresentation  may  sell  goods,  but  it  will  never 
make  customers.  The  first  sale  it  succeeds  in  making 
will  be  the  last  one  so  far  as  that  particular  customer 
and  his  friends  are  concerned.  The  world  may  like  to  be 
humbugged,  but  not  more  than  once  at  the  same  place, 
or  in  the  same  way. 

One  dissatisfied  customer  can  work  more  injury  than 
a  dozen  pleased  patrons  can  efface.  It  is  the  former  class 
that  takes  especial  delight  in  telling  his  or  her  neighbors 
about    the   poor  service  extended    to  customers. 

Sarcasm  is  one  of  the  surest  ways  of  hurting  a  cus- 
tomer's feelings  and  driving  away  his  patronage.  Every 
customer,  whether  he  buys  or  not,  is  entitled  to  courte- 
ous treatment,  and  clerks  who  make  non-buying  patrons 
the  targets  of  sarcastic  references  should  be  discharged. 
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This  Hit  It  for  the  purpose  "f  placing  retailers, 
manufacturers    Johhers  and    other    readers  In 
touch  with  raliaMe  anil  competent  accountants 
ami  auditors   »lww  ISl'lUM  arc  so  frequently 
required   for  mntl   purposes  aa  opening  ttooka, 

Leading     Canadian 
Accountants    and    Auditors 

adjusting  and  auditing*  SOOOttnta,  arranging  part- 
nerships  or   organizing    |        '    1              '>mpaniae. 
deTising  special    office   systems,   mi> 

'  imus  and  invc.tiKallons,  handling  i-stales    inak 
lug  Taluatiunn.  at* 

DAVIS  iioskins,  F.C.A. 
Chartered  Accountant. 
Auditor, 

W.   II.   KIl>l>. 

Chartered  Accountant,  Auditor, 

Assignee,  Etc. 

606  McKlnnon  Hldg.,            Toronto. 

II  1    VIIV    IIABHF.lt   ,t    00  , 

Accountants  and  Assignee* 

OfflOM 

11  Wellington  St.  l-;..     Toronto,  Out. 

oko.  o  mmi 

Chartered   Aoonnlaht. 
Auditor,  Aaslgnee.  etc. 

Regular  and  Mpe.lal  Audits. 

27  Wellington  St.  E., 

'I'hone  Main  4744.                   Toronto. 

Financial  Valuator. 
207  Manning  Chambers,  City  Hall  So,., 
Torouto,         Canada. 

JENKINS  .t  HAIIDV, 
sYaaJfMM,    chartered    Accountants, 
Estate  anil    Ft  re    Iunurunce  Agents. 

islj  Toronto  street        Toronto, 

466    Temple  ItulldltiR,  Montreal. 
100    William  Street,    New  Yr.rk 

WILLIAM   FAIIKY, 

Accountant  and  Auditor 

402  McKlnnon  Building,       Toronto. 

Oablt  Address:    "  Wigwam." 
T.  ().    WILLIAMSON, 
Chartered  Accountant  and  Auditor, 
16  Toronto  St.,  Toronto,  Canada. 

This  space  f  16  a  year. 

This  spare  |16  a  year. 

This  space  f  15  a  year. 

This  list  Is  for  the  purpose  of  placing  manufac- 
turers, wholesale  ami  retail  merchants  and  othor 
readers  throughout  Canada,  and  firms  ul.road 
doing  business  in  Canndii.  in    Couch    with  the 
legal  profession  throughout  the  Dominion,  for 
the  collection  of  accounts,  legal  representation. 

LEGAL  CARDS. 

organisation  of  companion  tha  arrangement  or 
dissolution  of  partnerships,  or  assignments,  as 
well  as  all  other  matters  of  a  legal  nature 

For  advertising  rates  apply  to  Ma'  Lean  Pub- 
lishing Co  ,  Limited.  Montreal  or  Toronto 

BEATTY,  BLACKSTOCK,  FASK  I.N 

A  Id  I'UI ■  i  1 
BEATTY,     BLACK8TOCK,     CHAD- 
WICK  &  (IALT, 
Barristers,  Solicitors,  Notaries,  Etc. 

Ofllces,  Bank  of  Toronto, 
Tel.,  Main  8613.              Toronto,  Ont. 

JAS.  H.  BUHRITT,  K.C.                                       '•   ''    °    VIIIAI- 
Solicitor,  Notary,  Etc.                       Barrister,  Solicitor,  etc.     Collections 

and  Commercial  Law. 
Pembroke,                               Ont.            Moutmagny  and  Quebec  City,  Que. 

J.  U  HAMILTON.   I.L.B., 

Barrister,  Solicitor  and  Notary. 

McKlnnon  Building,  Toronto. 

'Phone.  Main  65. 

ATWATKK.  DTJOLOSt  (  1IAIVIN 

Advocates      Montreal 
Albert  W.  Atwater.  Q.  < '  .    Consulting 
Counsel   for  City  of  Montreal       Chas 
A.  Duclos.     Henry  N    Chaufin 

D.  0.  CAMEKON,  Barrister.                TDPPER,  PHIPPEN  A  TUPPER, 
Equity  Chambers,                  Toronto.                  Barristers,  Solicitors,  Etc. 
Brauch  Office,  Oakvllle,  Out.                  Winnipeg,         -                  Canada. 

Educational   Department. 


The  following  Institutions  for  the  education 

of  business  men's  song  and  daughters  are 

recommended  by  this  paper  : 


Would  You  Like  to  Go  to  a 
Business  College? 

We  teach  Book-keeping,  Shorthand,  Penmanship, 
Commercial  Arithmetic,  Commercial  Law,  Correspon- 
dence, etc. 

B  V      MAIL 

We  teach  them  thoroughly  and  at  a  small  cost. 
Write  for  our  free  booklet  telling  about  the  course. 

CANADIAN   CORRESPONDENCE   COLLEGE,   Limited 

TORONTO,    CANADA. 


Western  Business  College 


Cor.  College  and 
Bpadina  avenue, 


TORONTO. 


Thorough  courses  in  Bookkeeping.  Stenography,  Typewriting 
and    Penmanship  ;  individual  instruction. 

A.    J.     HOARE,     Principal. 


St.  Margaret's  College,  Toronto 

A  Boarding  and  Day  School  for  Girls. 
Thorough  courses  in  every  department. 

Only  teachers  of  the  highest  academical  and  professional  standing  employed 
GEORC.E  DICKSON,  MA.  MRS    GEORGE  DICKSON 

Director.  Lady  Principal 


MtSwfa 


Bookkeeping    ami    Shorthand     are 
sure  utepping-atoiiea  to  success. 
Teachers  who  hare  had  practical 
I    exjK.Tiei.ca    teach     thosa 
branch-  s  in 


THE  WILLIS  BUSINESS  COLLEGE. 

A  school  of  genuine  merit      Send  for  our  beautiful  catalogue 
t.  T.  Willis,  Principal,  Cor.   Bank  and  Albert  Its.,  OTTAWA. 


The  Belleville  Business  College, 


Limited 


BELLEVILLE,     ONTARIO 


3end  f«>r  handsome  catalogue 
dearribinfi  fully  all  courses 


J.  Frith  Jeffers,  M.A.,  Principal 


ADVERTISE  YOUR  BUSINESS 

\\     to  fMr  particulars  about  our  euts  and  ad  ■  .;■         I 

advertise    in    newspapers        Catchy    ideas    to   cii.h    husin.  to  one 

merchant   in  -     id    us    fODJ     ads     and     W%    "ill    oriUciM    them    fr.-e. 

GEO.  J  SMITH  BUREAU,  «'b«oadway«y 

W\     HKITK     *..■*.      IN     i  KEM   M 


THE    MERCHANTS   MERCANTILE  CO. 

260   St.    James   St..    Montreal. 

MERCANTILE    REPORTS    AND   COLLECTIONS. 

Our  method  of  furnishing  commercial  reports  to  our  subscribers  gives  pronip 
and  reliable  Information  to  date.  Every  modern  facility  for  the  collection  of  claim. 

Tel.  Main  1985. 
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Hitchcock,  Williams  &  Co 

The  Fancy  House  of  London 


Ktfr 


ly'd 


Established  70  years 


MANUFACTORIES: 
Warwick  Lane  &  Paternoster  Bldgs. 


Special  Attention  to  Canadian  Requirements 

Buyers  will  always  find  the  latest  Novelties  in  Stock,  and  the  Specialties  for  which  this  House  is 
so  widely  known,  are  : 

Millinery  Materials,      Fancy  Lace  Goods, 

Prints,  Silks,  Velvets  and 

British  and  Foreign  Dress  Materials, 

Chiffons,  Ribbons  and  Trimmings, 

Blouses,  Fancy  Costumes,  Mantles  and  Furs. 

OUR  CANADIAN  REPRESENTATIVE,  Mr.  Cliffe,  takes  a  full  line  of  samples  of  these  goods  twice  a  year 
and  if  you  are  not  now  on  his  calling  list,  drop  him  a  line  at  Windsor  Hotel.  Montreal. 

Requests  for  Samples  sent  direct  to  London  will  receive  immediate  attention. 

Hitchcock,  Williams  &  Co.,  stPaui-s  churchyard 

LONDON,  England 


SIR  G.  WILLIAMS,  F.  G.  WILLIAMS, 

H.WILLIAMS.  A.T.WILLIAMS. 
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SUHSCRII'TION  PRICE 
c 'Hiimin.  Great  Britain  and  United  States, 

i  iiIht  Countries, 

single  Copies, 

Invariably  in  uilvunce. 


8J  ii  yeur 
j:i  u  yiur 

Hi. 


DIRECTORS: 


|.  B.  MACLEAN,  Montreal. 
W  1.  EDMONDS  loronto, 
\     i:    CASW1  II      Mo 


President 
Vk  i   Presiden  i 

M  \\  m;im;  Diki 


CHIEF  OFHICES: 

MONTREAL,  rORONTO, 

232  McGill  Sirnt  10  From  street  East. 

Tel.  Main    1256  Tel.  Main  -.'Till 

BRANCH  OFFICES  AND  REPRESENTATIVES: 
London,  Enc,  ].  M.  McKim,  European  Manager,  109  Fleet  St     1    1 
Manchester,  ti   S   Ashburner,   -  9a  Market  Street 

NEW   \'<>kk    W.  T.  Robson.        -        -        1241  New  York  Life  Building 
WINNIPEG     I      P.  I.uxton  -         -  -       Room  308  Mclntvre  Block 

Telephone  IBM 

Vancouver, Geo.  S,  B.  Perry 

Si    [ohn,  N.B.,     I    Hume.  White  No.  3  Market  Wharf 


Halifax,  r.  < '.  Hamilton, 


68  Pleasant  Street 


EUROPEAN  STAFF  CORRESPONDENTS : 

Miss    \     Mil  II  \N.  MR.    A.    !•'..    DA(  AM, 

London.  I'aris. 

ADVERTISING  RATES 

Ait  baaed  on  -  ■       n<l  will  be  furnished  on  application  to  Mi     v    B   Caswell 

or  to  the  manager  of  the  neare  1  oma      The  ralue  ofTHl  Dai  Q *  Rjtvra*   as 

an  edTertialng  medium  i>  unquestioned.    The  oharaotei  "t  the  advertisements  now  in 

Its  columns,  and  the  number  of  them,  tell  the  whole  story.    Ciroulati sonsidered,  ii 

ii  the  cheapest  trade  journal  to  advertise  in  Advertisements,  to  Insure  insertion  In 
ili.'  Issue  uf  iiny  month,  should  reaoh  this  office  not  later  than  the  eighteenth  "i  the 
month  preoedlng. 


MONTREAL  AND  TORONTO,  APRIL,  1904. 

CONTINUOUS  "HAMMERING." 

\*<)l    cannot  drive  a  nail  borne  by  one  Mow  of  the  ham- 
mer and  the  bigger  the  nail  the  greater  the  number 
c  t'  blows  required . 

Ii  is  much  the  same  with  advertising.  The  firsl  in- 
sertion ma)  have  ii-  effect,  but  ii  is  only  bj  continuous 
advertising  thai  the  merchant's  or  the  manufacturer's 
^i  (nl>  air  firmly  impressed  upon  the  minds  of  prospec- 
live  buyers.  And  the  more  continuous  the  advertising 
and  tlic  truer  the  aim  the  more  effective  "ill  be  the  result. 

*  * 

* 

Steady  perseverance  will  circumnavigate  most  trade 
difficulties 

*  « 

A  CHANCE  FOR  EXPORTS. 

AT  a  meeting  ol  the  Royal  l  Islci  Agriculture  Society, 
in  Belfast,  Sir  R  Anderson  is  reported  as  advocat- 
ing the  cultivation  ol  flax  in  Ireland,  pointing  oul  thai 
over  £1,00(1,000  ol  Irish  monej  left  the  country  every 
year  for  the  purchase  ol  flax  on  the  continent  for  their 
linen   industrii 

If  Ireland  cannot   supply   us     own  flax,   there  is  Utile 
doubt   about   Canada's  being  able  to  do  so.     Out   farmers 
in  the     West    have  before  been  urged   to  devote  somi 
their  acres   at      le.ist    to   the  cultivation   of   flax,   and    the 


Government  is  givii  ood  .1  islancc  lo  them  to  do  o 
i>\    i  lie  disti  ibu i  ion  oi    t  lion  land  i  of  tJu  but 

so  i. ii    \\  e  cannot    plat  c  oursclvi      on  th  flax    ex 

pui  t< 

Whj    <  .ii i    Canada     supplj  I  I  > ,( 

worth  ol  flax   to  Ireland  '     Ii  m   must   be  imported  we  do 
not   doubt   oui    Irish  kinsmen  would  prefei    to  purcbi 
if is  than  from   Russia  m   othei    Foreign  countrj 

Merchants  who  cannot  get  .ill  the  business  they  want 
should  /,'<•(   all  the)   can 

CHILDREN'S    DEPARTMENTS. 

CONSIDERING  the  great  amount  ol  clothing,  hi 
shoe-,  and  all  soils  ol  piece  materials  which  are  pur 
< -based  in  general  drj  -noils  stores,  it  is  somewhat  sur- 
prising thai  so  lev,  merchants  have  inaugurated  depart 
incuts  in  their  places  ol  business  devoted  exclusively  to 
children's  and  infants'  requirements,  and  that  if  they  have 
these  departments  thej  an-  given  comparative!}  little 
in  ominence. 

Thai  this  trade  is  well  worth  having  is  recognized  b) 
our  inosi  pushing  wholesale  concerns,  some  ol  whom  have 
opened  i.p  children's  departments  winch  thej  are  giving 
greal  attention  to,  and  making  mosl  important  items  in 
the. business. 

If  wholesalers  find  n  profitable  ii  should  pa]  the  re 
tailer  just  as  well,  in  a  department  ol  this  sorl  besides 
the  regular  drj  floods  lines,  a  place  is  usuallj  found  loi 
hats  and  caps  and  shoes.  Christening  robes,  too,  make  a 
very  acceptable  addition  and  can  be  uicelj  displayed  Al- 
together a  children's  department  can  be  made  one  of  the 
mosl  attractive  in  the  stoic,  as  well  as  most  profitable. 

In  the  largest  cities  there  are  stores  springing  up  in 
Which  children's  goods  alone  are  sob!,  and  a  good  trade 
is  done  in  them.  These  stores  owe  their  origin  and  ex- 
istence to  the  fad  that  the  children's  trade  has  always 
been  mote  or     less     neglected   b\    ibc  general   dry   goods 

stoles 

*         * 

Dull  trade  can  usually  be   brightened  by  bright  methods 

• 

CREDIT  WHERE  IT  IS  DUE. 

\  S  much  of  the  siiceess  of  any  newspaper,  and  a  great 

^   *       |>ait   of  its  use!  Illness  to   the  Subscriber,  depends  upon 

lis  advertisements,  ii  seems  only  fair  that  the  name  of 
the  journal  should  be  mentioned  when  answering  adver- 
i  isements. 

A  newspaper  cannot  be  run  profitably  without  th..  ad- 
vertising mailer,  and  from  a  successful  .journal  the  sub- 
scriber  reaps  a  two-fold  benefit  one  from  the  advertise- 
ments themselves,  and  the  other  from  the  added  prestige 
and    greater    resources    which    accompany    them. 

Apart  from  the  justice  of  giving  credit  where  it  be- 
longs, the  good  it  does  the  journal,  and  the  little  trouble 
n  is  to  include  the  name  in  the  correspondence,  there 
should    be    some    consideration    shown    for    the    advert 
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He  spends,  it  may  be,  thousands  of  dollars  annually  in 
bringing  his  goods  before  the  public,  and  some  of  the 
mediums  employed  are  used  experimentally.     At  the  end 

of  his  term  he  culls  out  the  publications  which  have,  in 
his  estimation,  been  unprofitable,  and  a  few  are  sure  to 
suffer  through  no  fault  of  their  own,  but  from  a  careless- 
ness on  the  part  of  their  subscribers. 

When  an  advertisement  in  The  Review  induces  you  to 
write  to  the  advertiser,  mention  the  fact. 

*  » 

When  a  merchant  goes  out  of  his  way  to  please  a  cus- 
tomer he    usually   puts    himself  in    the  way    of  holding  his 

trade 

*  * 
* 

A  NATION'S  COMMERCIAL  CHARACTER. 

IN  the  United  States  Senate  the  other  day  Senator 
Depew  predicted  that  Chamberlain's  programme 
would  ultimately  be  carried  out,  and  he  urged  that  as  other 
nations  were  likely  to  take  steps  to  protect  themselves 
against  the  United  States  it  was  necessary  that  the  navy 
of  the  latter  country  should  be  strengthened. 

Senator  Depew  does  not  appear  to  recognize  the  crux 
of  the  question.  Nations,  any  more  than  individuals, 
seldom  take  steps  to  injure  another  nation  except  for  some 
cause . 

For  the  unpopularity  of  the  United  States  in  Europe, 
in  Canada,  and  other  countries  the  United  States  them- 
selves are  to  blame.  No  one  could  blame  a  nation  for 
looking  after  its  own  interests  and  stimulating,  by  the 
best  means  possible,  its  own  industries  but  this  can  be  ac- 
complished without  the  employment  of  unfair,  unjust,  and 
unbusinesslike  methods . 

As  a  people  the  Americans  are  practically  all  that  can 
be  desired.  They  are  genial  and  individually  the  very 
best  of  friends.  The  trouble  is  when  they  collectively, 
as  a  nation,  deal  with  trade  matters. 

Almost  everything  that  could  be  done  has  been  done 
by  them  to  deprive  Canada  of  territory  which  justly  be- 
longed to  her  and  to  cripple  her  trade  and  industries.  The 
same  thing  has  been  done,  although  perhaps  in  a  less 
direct  manner,  in  regard  to  the  trade  and  commerce  of 
countries  in  Europe.  The  international  treaties  which 
have  been  made  by  her  plenipotentiaries  have  either  been 
ignored  altogether  by  the  Senate  or  broken  in  the  spirit 
if  not  in  the  letter.  The  conduct  of  the  United  States  in 
regard  to  the  Hawaiian  Islands;  their  dilly-dallying  in 
regard  to  the  proposed  treaties  with  Cuba,  and  other  parts 
of  the  AVest  Indies,  and  their  action  in  regard  to  Panama 
are   certainly   anything   but    creditable. 

Is  it  to  be  wondered  that  under  such  conditions  the 
United  States  is  so  unpopular  among  the  nations  of  the 
world?  Great  and  powerful  as  the  United  States  are  as 
;i  nation,  they  have  yet  a  great  deal  to  learn  in  regard  to 
international  etiquette  and  commercial  courtesy.  Na- 
tional, like  individual  character,  is  a  source  of  strength. 


EDITORIAL  APrU.iri*o* 

A  DEMAND  FOR  FREE  TRADE. 
rPHE  British  Trade  Journal,  of  London.  England,  in  its 

I  issue  of  February  1.  says  that  should  the  next  gen- 
eral election  prove  unfavorable,  Mr.  Chamberlain  will 
visit  the  colonies,  "  to  arouse  there  such  an  agitation  and 
such  a  demand  for  preferential  treatment  of  colonial 
products  in  the  English  markets  that  no  Government  at 
home  could  resist  the  appeal." 

Continuing  it  adds:  "  To  strengthen  his  hands,  how- 
ever, he  must  return  with  evidence  that  the  colonies  are 
in  earnest,  and  this  will  have  to  take  the  form  of  a  sub- 
stantial preference  to  British  manufacturers.  It  will  not 
suffice  to  add  to  the  colonial  duties  on  foreign  imports, 
the  concession  must  be  direct,  positive  and  apply  to  the 
duties  now  levied  on  manufactures  imported  from  the 
United  Kingdom;  and  it  must  be  adequate.  It  must  throw 
the  colonial  markets  open  to  our  manufactured  goods,  and 
insure  an  appreciable  measure  of  free  trade  between  the 
self-governing  colonies  and  Great  Britain." 

We  are  afraid  the  British  Trade  Journal  is  expecting 
too  much.  If  preferential  trade  between  the  colonies  and 
Great  Britain  depends  on  the  former  throwing  their  mar- 
kets open  to  the  manufactured  goods  of  the  latter  there 
will  be  no  preferential  trade.  In  Australia  the  Imperial 
sentiment  is  strong;  but  so  is  the  protectionist.  And, 
while  it  is  evidently  disposed  to  give  British  products  a 
preference,  there  is  no  indication  whatever,  that  it  will 
throw  open  its  markets  on  a  free  trade  basis  to  British 
manufactured  goods.  New  Zealand  gives  a  preference; 
so  does  Natal,  but  neither  do  it  on  a  free  trade  basis. 

Canada  will  certainly  not  consent  to  any  such  propo- 
sition. This  was  clearly  set  forth  at  the  conference  of 
colonial  Premiers  in  London.  And  time  has  made  no 
change  in  that  view. 

The  Canadian  customs  "tariff  already  gives  a  prefer- 
ence of  33  1-3  per  cent,  on  British  products  imported  into 
this  country;  and  it  is  possible  that  more  can  be  done. 
In  his  budget  speech  of  last  year  Hon.  W.  S.  Fielding, 
the  Minister  of  Finance,  declared  that  Canada  was  pre- 
pared to  increase  the  preference,  provided  some  tariff  con- 
cession was  made  by  Great  Britain  in  favor  of  the  pro- 
ducts of  this  country. 

There  will  be  a  revision  of  the  Canadian  tariff  before 
a  great  while.  Mr.  Fielding  said  a  couple  of  weeks  ago 
that  it  would  not  be  during  the  next  session.  But  it  is 
practically  certain  to  be  during  the  following  one,  whether 
or  not  the  general  election,  which  will  in  the  meantime 
take  place,  results  in  favor  of  the  present  Government,  the 
Opposition  being  pledged  to  revision.  The  tendency. 
however,  is  less  towards  a  lower  tariff  than  it  has  beer,  for 
several  years.  The  manufacturers,  for  example,  want  the 
general  tariff  raised  all  round  and  a  reduction  made  from 
that  in  favor  of  Great  Britain.  This  idea  may  not  pre- 
vail in  its  entirety  with  the  Dominion  Government;  but 
it  must  not  be  forgotten  that  the  Canadian    Manufacturers' 
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COTTON  OUT  OF  THE  CORNER. 

IT  was  with  ii  feelinp  of  exultation  and  accompanying 
visions  of  eight  or  nine  eenl  cotton,  that  wholesaler, 

retailer,  and  i siuner  heard  of  the  suspension  of  Daniel 

J.  Sullj  &  Company,  the  head  of  which  firm  was  the 
cotton  bull,  the  clever  manipulator  of  eighteen  <•<  ui  cot- 
ton. The  "  Old  Hutch,1  "Deacon"  White,  and  oJ  later 
years,  the  Leiter  corners,  in  grain,  after  forcing  the 
price  of  wheal  at  high  as  two  dollars  a  bushel,  had  col- 
lapsed and  been  followed  l>.\   a  big  Blump,  and  ol  i nse 

Canada  ia  naturally  in  favor  of  an  arrangemenl  where-      ,|l(.„.  U(.,,.  sr,Im.  who  ,, ,_r)ll  (.n|t(in  Wn|l|(|  (|n  I||(.  M|ne 


Association    is  an   influential   l>< '<l\    and    il    is   practically 
certain  thai   il  will  succeed  in  some  of  its  contentions. 

We  do  ni'i  believe  thai  the  vie*  of  the  British  Trade 
Journal  in  regard  i"  the  basis  of  preferential  trade  is  the 
vie*  of  Mi.  Chamberlain;  in  fact,  we  have  good  reason 
for  believing  thai  il  is  not.  In  a  private  letter  recentlj 
received  in  Canada  from  him  it  is  aaid  be  has  gone  so  far 
as  to  practically  endorse  1 1 1  *  -  proposal  to  raise  the  general 
tariff  all  round  and  from  thai  give  a  preference  to  British 
products. 


i)\   the  products  of  this  country  will  obtain  a  preference 

in  the  British  market.  But  there  is  a  limitation  to  the 
price  -he   is  willing  t"  pay  for  this.      She  already,  it   must 

be  remembered  remits  on  British  products  one-third  <»t' 
the  duty.  And  while  she  is  disposed  to  rearrange  her 
tariff  in  order  thai  still  greater  advantages  shall  accrue 
to  the  Mother  Country,  it  must  be  chiefly  at  the  expense 
of  imports  from  foreign  countries  and  aol  at  the  expense 

of  her  own  industries. 

*  « 

Enterprising     merchants     keep    their    brain    active    when 

there  is  nothing  for  their  hands  to  do. 

*  * 
* 

CELLULOID  AND  THE  WAR. 

IT  is  estimated  that  almost  three-quarters  of  the  world's 
supply  of  camphor  somes  from  the  Island  of  Formosa, 

a  Japanese  possession  about  one  hundred  miles  off  the 
coast  of  China,  and  five  hundred  miles  southwest  of  Japan. 
The  war  now  in  progress  has  affected  the  production,  and 

the  result  is  that  within  two  months  the  price  of  cam- 
phor   has    advanced    almost    one    hundred    per   cent  .       This 

has  been  broughl  about  in  several  jumps,  according  to  the 
diminution  of  stocks  on  hand,  ami  the  corresponding 
pressure  of  the  demand . 

A  rumor  has  been  circulated  that  notification  has  been 
received  of  an  advance  of  5  per  cent,  on  celluloid  as  a 
result,   it    being   made   of  gun    cotton    and    camphor,   but    a 

careful  enquiry  among  the  collar  and  fancy  goods  manu- 
facturers, who  are  among  the  largest  handlers  of  cellu- 
loid, has  failed  to  corroborate  this.  These  dealers  are 
importing  this  material  in  large  quantities  all  the  time 
and  are  still  buying  at  old  prices.  There  was  announced, 
however,  on  March  Mth  an  increase  of  ten  per  cent,  in  the 
price  of  celluloid  collars,  but  this  was  caused  by  the  ne- 
cessity of  using  camphor  as  a  solvent  in  the  manufacture 

of    the    Collars    and    cuffs    from     the    sheet     celluloid,    more 

than  from  any  increased  expense  in  the  cost  of  the  cellu- 
loid itself. 


Thus  most  of  them  though.  But  there  has  been  a  vast 
difference  between  the  conditions  BUITOUnding  the  cotton 
markets  anil  those  connected  With  wheal.  The  corner-, 
in  the  latter-  were  purely  matters  of  manipulati bol- 
stered up  by  a  never-failing  demand.  Cotton,  on  the 
other  hand  is  in  short  supply,  but  the  demand  can  ami 
did    decrease,    both    on    the    part    of    the    consumer,    and    of 

the   manufacturer.      Prices   in   cotton     would   have  gone 

much  higher  but    for  this  dropping  off  in   the  demand,  and 

(lie  closing  of  factories.     The  shortness  of  the  crop  was 

the  basis  of  the  speculations  of  Sully  and  Brown,  ami 
although  prices  were  unduly  high,  they  had  a  foundation 
which   was  stronger  than   millions  of  dollars. 

The  strength  of  the  bull  position  is  demonstrated  by 

the  fact  that  at  the  news  of  the  failure  a  loss  of  only  two 
cents  was  recorded  and  this  has  since  I rj  partially  made 

up.      Fourteen  and  a   halt   cent   cotton   is  above  present 
fabric  levels  and  the  break  is  merely  a  negative  value 
it  means  a  stop  to  tin'  inflation  of  prices,  but  if  sustained, 

will   force  fabrics  higher  than  at    present. 

Retailers  must  beware  of  relying  too  much  upon  im- 
mediate lower  levels,  as  much  depends  upon  the  extent  of 
Sully's  losses,  the  willingness  of  other  bulls  to  come  for- 
ward,  and    the   attitude  of   the   present    holders  of  cotton. 

The  moral  effect  of  Sully's  complete  retirement  from 
the  arena,  would  mean  a  lower  level  for  prices,  and 
there  is  no  doubt  that  any  stimulation  apparent  in  the 
offerings  would  do  the  same,  more  quickly  and  thoroughly. 
Bui  against  these  possibilities  stand  tin  attitude  of  the 
holders,  the  ease  with  which  prices  were  kept  up  for 
eight  months,  the  shortness  of  the  supply,  and  the  un- 
willingness of  mills  that  have  a  supply  of  cotton  at  high 
prices  to  be  forced  to  sell  their  productions  at  a  h  ss. 

The  future  trend  of  prices  is  just  as  closely  veiled  at 
the  time  of  writing  as  it  was  three  months  ago,  and  the 
same  conservatism  in  buying  should  Ire  observed  by  the 

retailer-.       1'iices   may    u"   up.   but    they   are    just    as    likely 
to  drop  to  some  extent  at  least  and  statements  of  .' 
That    higher  prices   will    rule   in    the   material    imported       tain   rise  or  fall   in   the   near  future   should   be   discounted. 

from  the  United  States  appears  likely  if  the  war-  shows      as  given   by   prejudiced  •observers.      All   maj    l-mcss.  hut 

siuns    of    outlasting    the    present    supply    of    camphor-    and       no    one    knows,    and    neither   bull    nor   bear   has    much    the 

celluloid.  better-  if  the  argument. 


'1 
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Limited 
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Established    1874 


CANADA 


Wholesale 

Boots  and  Shoes, 
Mitts  and  Gloves, 
Lumbermen's  Socks, 
Felt  Shoes, 
Rubbers, 
Overshoes, 
Moccasins, 
Larrigans, 
Etc. 


RETURNED 
APR  18  190*/ 
QuX  &*<A<l  il 


We 
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have  been  obliged 
to  enlarge  our  wholesale 
premises  in  order  to  make 
room  to  carry  a  much  larger 
and  more  complete  stock, 
enabling  us  to  supply  our 
large  and  increasing  trade, 
and  to  keep  abreast  with 
the  demands  of  this  great 
and  growing  West. 
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DRY   GOODS   TRADL    IN 
THE   GREAT   WEST 


W 


LNNIPKO  made  a  decided  advance  t  h i^ 
vc.u  in  the  numbei  ol  wholesale  openings 
there  being  four  in  all  and  each  had  an 
excellent  display  of  bats  and  trimmings. 
The  wholesale  milliner]  trade  in  Winnipeg 
caters  nunc  in  the  trade  in  countrj  towns,  as  tin-  ma- 
jority Di  the  larger  city  retails  visil  the  openings  in  the 
Easl  .md  South  Tins  year  the  attendance  of  milliners 
from  outside  points  was  verj  much  the  (argesl  in  the  his- 
tory ni  the  trade  here  and  they  came  from  further  West 
than  ever  before.  Tins  was  especiallj  gratifying  in  the 
wholesale  houses  in  view  of  the  difficulties  ol  travelling 
at  this  particular  season.  in  order  in  be  on  hand  in 
good  time  foi   the  opening,  the  majority  ol  then  came  in 

I  he    previous    week 

*         * 
* 

Among  the  houses  holding  openings  this  Spring  was 
The  I)  McCall  Company,  Limited.  The  two  flats  thai 
now  comprise  their  showrooms  proved  almost  too  limited 
for  the  large  slock  shown  The  lower  floor  was  given  up 
to  outing  and  ready-to-wear,  nut  rimmed  hats  and  trim 
mings,  the  display  of  flowers  being  especially  line.  Among 
thi"  unt  rimmed  goods  was  noted  a  numher  of  ha.ndsome 
Milan  hats.  These  will  prove  popular  in  the  West  as  they 
are  a  most  stylish  hat  and  have  more  suhstanee  for  wear 
in  realy  windy  weal  her,  of  which  there  is  more  than  a 
plenty    on*  our   wide   plains 

In  straw  braid  there  was  an  endless  variety,  and  these 
are  very  popular  in  reseda,  browns,  champagnes  and 
Mack  and  whites.  The  upper  floor,  devoted  to  trimmed 
goods,  had  the  sides  hanked  with  flowers  and  the  long 
table  under  the  front  windows  entirely  given  up  to 
buckles.  The  ribbon  like  buckle  and  the  huge  safety  pin 
that  acts  as  both  hat  pin  and  buckle,  were  the  greatest 
novelties    noted. 

As  usual  this  house  has  a  splendid  showing  of  black 
hats  for  which  the  demand  here  never  wanes.  The  pic- 
ture hat  and  the  small  shepperdess  with  lace  falling  from 
the  brim  and  some  very  smart  torpedoes  were  among  the 
handsomest  and  mosl  popular  of  the  black  hats.  The 
rich  all  white  hat  was  also  m  evidence,  and  some  of  the 
designs  showing  the  automobile  veil  in  white  ("haul  illy 
It  is  doubtful  if  this  veil  will  hold  its  popularity  far  into 
the  season,  but  ins;  at  lirst  it  seems  to  be  lakmg,  al- 
though few,  if  an;..  will  wear  the  veil  over  the  face 
Man\  handsome  effects  in  Hour  crowns  and  flowers  brims 
were  noted  at  this  opening  One  very  effective  hat  was 
all    of    red    Shading,    from    the  deepest    maroon    to   old    rose 

under  the  brim,  and  the  beaut)  of  n  served  to  emphasize 

'he  tact  that  very  tew  red  bats  are  shown  Ibis  season 
In  ready-to-wear  the  inclination  is  to  the  smart  Iv  tailor- 
ed effects     with     stiff  straw  mountings,    touches  of  gold 

braid    and    militarv    bullous    and    tassels 


The  John   I).    Key   Company.    Limited,  held    their  open 
ing    'his     Spring   in   very      spacious     pennant    showrooms 
which    they    have   secured    in    the    Fonnan    block    on      Fort 
street,   where  their  handsome  stock   was  displayed   to 


advantage       \    particular!]    charming  bat    noted  at     this 
opening  was  an  opal  eflo<  t  produced  in    ilk  mohaii   braid 
The  design  was  something  ol  a  placque  made  ol  roi 
'"is  braid       Across   the  crown  and   falling  ovei    the  ban 
»1   the  back  wa     ,i   beautiful  ostrich  plume  thai   waa  hell 
""I"-  -it   the  quill  end,  shaded   through  pins    pale  blue  to 
i,ll,('   wlufe  al    the   tip      The     undepbrim   waa     decorated 
with  a  prolusion  oi  bengaliue  ribbon  blended   togethei    to 
produce  the  op.,1  effects       Ground   the     bandeau     wa 
wreath  of  shaded  blue  violets  with  rrosted  leaves       The 
whole   thing   was  mosl   distinct!)    French      A   verj    hand 
some  black  picture  hat    was  made  ol   beehive  button 
mohair  on  a  wire  name  and   was  draped   with  an  exqul 

site  scarf  of  chantill]    and    three  splendid    black    plum.- 

»  • 

(i     Goulding  a    Sim    ,,,,•  ,,,   ,|l(.  premises  former!)    01 
cupied  b)    the  McCalls  on  Notre  Dame  street,  and  Mr    T 
"     D     Umi1    is   in  charge.     The     premises     are     rather 
cramped   for   their     fine  stoclc,   but    their  display    included 
tome   very   chic   hats       Among    those   noted    particular!) 

was  a  New  York  tourist  hat  The  crown  and  brim  were 
"'  llu'  walking  hal  style,  only  the  crown  was  low  and 
deeply  clefl   ami   brims  rolled   wide  and  high  and   instead 

"'    Shooting    out     at     the    back    cam.-    (lose      into       the    hall 
The  hat    was  made  on   a   wire  frame  from    rows  ol   a   i.unv 
dull  brown  braid,  and   the  brim   was  lined   with   bias  fold- 
ed of  brown  meohlin  laid  one  upon  another.     The  crown 

had  a  twist  of  the  mechlin,  ,,  wreath  of  old  fashioned 
clove  pinks  and  a   fancv    beret  le  ol   straw.      The  shape  Was 

one  thai  would  be  generally  becoming  and  had  an  ex- 
tremely smart  appearance.  A  French  pattern  seen  here 
had  the  crown  and  outside  bum  of  trills  of  valiencennes 
and  the  facing  of  the  petals  of  pmk  roses  hud  one  ovei 
the  other.      It    was  a   very   charming  conceit 

•         * 
* 

.John  Greene  &  Co.,  Limited,  held  then  opening  in 
showrooms  m  the  Ashdown  block,  ami  as  Mr.  Muldr.  vv 
was  delayed  two  days  m  returning  from  the  Last  hi 
some  difficulty  m  getting  things  in  order  for  his  opening 
However,  by  alim.si  superhuman  efforts,  things  were  in 
their  palces  at  the  appointed  time,  and  a  good  display 
there  was,  quite  worth]  of  all  the  elTort  made  By  Fall 
Mr  Muldrew  hopes  to  be  in  permanent  showrooms  ,„,  the 
corner  of  Bannatync  and  King  streets,  and  to  carry  .1 
complete    stock    here 

M  ibis  opening  were  noted  a  white  picture  hat  with 
facings  ol  gold,  sequined  medellaions  on  the  sweeping 
brim,  large  tarn  crown  of  white  lace  and  automobile 
drape  oi  silk  blond  and  white  plumes  caughl  with 
and  steel  clasps,  ,,  chic  torpedo  effect  in  fancv  straw  ol 
dark  brown  and  champagne,  so  arranged  that  the  ends  oi 
the  braid  fell  over  the  hair  and  were  finished  with  fancv 
tuscan   ornaments.     The  ornaments   were  wroughl    clasps 

oi  oxidized  gold 

•      * 

Mr    Jos    Youngheart,   the     Western     representative 
the   Montreal     Waterproof     Clothing  Co  ,  and   Elite  i 

i  nine  Co.,  has  added  another  line  to  his  list,  carrying  the 
samples    of    the    well-known    brands      ol     Vustrian    collars, 

handled  by   the  Canadian     Underwear  C  Montreal 

Mr.  Youngheart  has  opened  a  permanent  sample  room  in 
Winnipeg,      where    he    will    be    please  old    ami    new 

friends,   ami    make   them   as  comfortable  as  possible 
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has  enquiries  from  time  to  time  from  manufacturers  and  others 
wanting  representatives  in  the  leading  business  centres  here 
and  abroad. 

Firms  or  individuals  open  for  agencies  in  Canada  or 
abroad  may  have  their  names  and  addresses  placed  on  a 
Special  list  kept  for  the  information  of  enquirers  in  our  various 
ottices  throughout  Canada  and  in  Great  Britain  without 
charge. 

Address:    Business  Manager, 


I 


THE     (SAJONIC)   SECURE 

T"ADE     MAR* 

HAT    PIN. 


Established  1830. 


THIS   POINT   SECURES   THE   PIN    IN 
THE     MAT 


THE    PIN    THAT    WON'T    FALL    OUT. 

Ma<le  liy  the  original  safety  pin  firm. 

J.  NICKLIN  &.  CO.,   Birmingham,  England. 

Agent— F.  P.  WOUER,  Carlaw  Building,  TORONTO. 


JOHN  W.  PECK  &  CO. 


LIMITED 


MANUFACTURERS   OF 


D 


Clothing,  Fur  Goods  and 
Shirts,  Hats  and  Caps 


Hontreal         Winnipeg        Vancouver 


Shirt 
£bat 


*»»*»lfl»^mpt0Wi#<J»M*KI*. 


u 


Waller's  Shirts 


have  the  custom  look.  The  designs  have  been  care- 
fully chosen  so  as  to  bar  the  commonplace,  and  in  every 
way  these  Shirts  are  such  as  a  haberdasher  may  be 
proud  to  hand  over  his  counter. 

If  your  Shirt  Department  is  run  down,  stock  up 
with  "  Waller's  Shirts,"  and  they  will  enable  you  to 
keep  your  old  customers  and  will  win  you  some  new 
ones. 


JOHN    l_.  WALLER    &    OO. 

lesale  Men's  Furnishings  214-218    Pl*itlCeSS    St.,    WINNIPEG 
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MR    D.   C    McNAUGHTON 
the  oldest   commercial   travellers, 


K» 


ONE  "i  the  oldesl  commercial  travellers,  though 
still  .i  young  man  in  years,  is  Mr.  D  C,  Mc 
Naughtoa,  representing  Greenshields,  Limited, 
who  lasl  montb  was  in  Montreal  tor  a  coupli 
of  weeks  making  up  samples  for  Spring  sorting 
trade     Mr.  McNaughton    makes  ins  headquarters  al   Nap 

anee,    where   lie   has  a   sample   mum,   and   covers    the    tern 

tory  from  Kingston  West  to  Toronto,  calling  a1  points 
on  the  main  line  and  ('.  I'.  it.,  and  through  the  Midland 
Division,  a  territory  where  miriness  is  most  keenly  con- 
tested  tot  by  travellers  "i  the  various  wholesale  houses, 
ami  which  consequently  needs  an  experienced  ami  well 
known  traveller,  like  the  gentleman  whose  photograph  is 
here   reproduced 

Mi     McNaughton's  travelling  experience  extends  over  a 
period  of  nearly  a  quarter  of  a  century.     He  flrsl  went  on 


I)    C.   McNaughton. 

the  road  in  the  year  1880,  tor  Messrs.  .las.  Johnston  a 
Co  ,  (now  the  W.  It    Brock  Co  ,)  Montreal,  and  remained 

with  them  on  the  same  rjnile  he  now  covers  tor  IS  years 
On  the  transfer  of  that  business  to  Messrs.  Brock  Co  , 
Mr  McNaughton  took  up  the  same  territory  for  Orcen- 
shields,   Limited,   with   whom  he  is  now    going  on   his  sixth 

year. 


A  TRAVELLER  ON  THE  TRAVELLERS 

1^1 1 K  travelling  men  are  really  a  ureal  body  of  national 
educators       To   the   remotest    hamlet    they   carry     the 
news   of    everything     new    under      the  sun.      All    that 
science,   art,   literature  and   invention   have  produced    thej 
quickly  place  before  their  customers 

The  discomforts  of  travel  and  the  weary  anxieties  of 
their  nomadic  life  make  them  all  look  forward  to  a  golden 
lime  of  comfort  anil  happiness,  when  they  will  no  longer 
wander  from  their  own  firesides  I  have  seen  him  at  the 
little  lonely  country  depot,  waiting  for  the  belated  snow 
bound  midnight  train.  The  weary  Winter  wind  was 
moaning  through   the  sobbing  wires  as  he  paced   restless- 


t   the  dimlj    lighted  depot      OccaBionallj   he  would 

lake  olll  Ills  Watch,  not  to  sec  I  he  time  i.l  night,  hill  to 
lool  at  the  one  "lair  woman  Iffldei  the  Bun" — She  and 
none  other,   his   wife. 

As  he  put    up   the  watch  he  murmured    "God   ble       hei 

The  simple     prayei     came  from   the  depths  ol  In     loving 

heart,   and    it    went    straight    to   heaven.      Love  ol   home  and 

family   is,   I   believe,  stronger  with  commercial   travellers 

than   any   other  class    ol    men,    i  he  old   aphorism,    "absence 
makes   the  heart    grow    louder,"    finding   its   fullesl    exem 
plification  in  the  ranks  ol  this  great  armj  ol  home  lovmu 
men. 

When  things  "aie  coming  his  way"  he  is  liberal  and 
generous  to  a  fault— nothing  is  too  good  for  him  oi   bit 

When    it    is   otherwise,    he   accepts    the   situation    regretfull) 

hui    philosophically,  ami  proceeds  to  sacrifice  himsell  to: 

those  he  loves.  I  have  known  him  to  carrj  his  heavj 
VHP  from  the  I  rains  to  the  hotel  and  make  the  old  OVel 
coal  do  another  winter  that  the  dear  boy  at  home  mighl 
have  a  bicycle.  I  have  known  him  to  quit  smokin 
nig  that  it  didn't  auric  with  him,  that  he  might  send  the 
money  to  mother,  who  was  having  a  hard  time  hark  in 
t  he  old    home   in   a   distant    state. 

The  brighl  oasis  in  Iheir  lives  is  when  the  six  weeks' 
trip  is  over  and  for  a  week  or  ten  days  they  enjoy  the 
company  and  surroundings  •  > i  home  and  the  sweet,  noble 
wile   and    the   prattle  ol    the  children. 


A  TRAVELLERS  HOME 

'PI  IK    travellers  of    the    1  niled    States   are   pushing    lo   a 
[        finish      the     erection      ol      a    building    for   commercial 
travellers.     At   Binghampton,  V  V.,  a  well  attended 
meeting  took  up  the  projert    in  energetic     style,  and     il 
though  it   had  been  under  consideration  onlj    a  few   davs 
there  had    been   enthusiastic    responses.     Some   ten    yreari 
ago    the    subject    was    firsl    broached,    but    did    not    seem    to 
be    popular,    and    il    was    soon    dropped         The    Home     \sno 
Ciation    has      some    valuable    real    estate   and    about    (5  000 
in    the   bank.      It    is   proposed    to    raise   the   fund    to    the    re- 
quired   amount    by    taxing   each    traveller    a    dollar,    to     be 
used   oiilv    lor   the  erection   ,,f  this  home. 

NOTES. 
Mr  Gilbert  Mackenzie,  a  traveller  for  the  Merchs 
Mantle  Mfg  Co.  Toronto,  accidentally  shot  himself  in 
London  He  had  purchased  a  revolver  and  after  loading 
it  was  putting  it  in  bis  pocket  when  in  some  way  the 
trigger  caught.  The  glancing  wound  made  is  not  sup 
posed   to  be  dangerous 

Mr       Win       Sneddon,      a    representative    ol    S      F        W< 
Kinnon  iX    Co  ,  Toronto,   in  the  Maritime  Provinces,   uimii 
the  occasion  of  his  leaving   to  go  into  business  tor  bint- 
self,   was     presented  bj    his  fellow  employes  with  a 
travelling  suit  case 

\1'      H      '      .Johnston,    a    former    business    mai     ol    I  net 
sav.  and  ot  late  representing  Wyld    Darling  Co.  has 
en  the  Western  agencj   with  headquarters  in  Wini 
the     Garland     Mfg.   Co  .  and   Bradshan    Bros     botl 
ronto   firms      He  will   have  under  him   four  or  five 
ellers  covering   Manitoba.    Northwest    Territories   and    Bri- 
tish  Columbia. 


•-> 


Dry    Goods 

Review 


April.    1904 


A  SOMEWHAT  new  departure  is  to  be  taken  in 
the  United  Stales  in  regard  to  the  subject  of 
life  insurance,  it  being  proposed  to  deliver 
lectures  before  various  universities  in  Ohio, 
Illinois,  Minnesota,  Iowa,  and  Colorado  on  the 
subject  of  life  insurance.  The  course  of  lectures  are  to 
be  delivered  by  a  well-known  authority  on  insurance,  and 
although  the  lecturer  is  travelling  under  the  auspices  of 
one  (if  the  leading  insurance  companies  of  the  United 
States  it  is  .said  that  no  attention  will  be  drawn  to  this 
particular  company.  Of  course,  the  company  expects  to 
uel  its  compensation,  not  only  from  the  general  and  in- 
creased interest  which  h  is  expected  the  lectures  will 
excite,  but  it  will  naturally  leak  out  in  some  way  that 
this  particular  company  is  footing  the  bill.  This  an- 
nouncement will,  of  course,  be  somewhat  of  an  advertise- 
ment . 

Why  should  not  one  or  more  of  the  companies  in  Can- 
ada inaugurate  a  similar  campaign?  Old  as  is  the  sub- 
ject of  life  insurance  there  are  still  a  great  many  people 
in  gross  ignorance  of  the  subject  and  who  require  a  great 
deal  of  educating  in  regard  to  its  advantages.  Rather 
than  that  one  company  should  take  it  up  it  would  be, 
perhaps,  better  that  a  number  should  combine  for  the 
purpose  of  paying  the  expenses  entailed  in  such  a  cam- 
paign. And  if  the  life  insurance  companies  why  not  the 
tire    insurance    companies   as    well  ? 

*  * 
* 

REPRESENTATIVE  MORRELL,  of  Pennsylvania, 
who  introduced  a  bill  in  the  House  of  Representa- 
tives, Washington,  to  regulate  child  insurance  and 
regulate  the  transmission  of  matter  relating  to  insurance 
through  the  mails,  has  introduced  a  revised  bill,  in  which 
he  omits  everything  relating  to  the  mails.  His  present 
hill  proposes  to  create  a  bureau  of  life  insurance  in  the 
Census  Office  and  to  require  all  persons,  firms,  or  cor- 
porations transacting  the  business  of  life  insurance  with- 
in any  state,  district,  territory,  or  insular  possessions  of 
the  United  States  to  tile  certificates  from  the  proper 
officer  or  department  of  Government  of  such  state,  district, 
territory  or  insula!-  possession,  or  of  some  foreign  Gov- 
ernment showing  that  he  has  lawful  authority  to  engage 
in  such  business.  The  bill  also  proposes  to  require  the 
refunding  ><\'  part  of  the  amount  that  has  been  paid  in 
premiums  on  policies  that  are  allowed  to  lapse  in  cases 
where  the  premiums  are  collectable  in   weekly  or  monthly 

installments. 

*  * 

* 

rpilK  Russian  Government  has  elaborated  statutes  on 
L  on  general  life  insurance  by  the  state.  The  busi- 
ness is  to  be  intrusted  to  the  governmental  savings 
hanks.  All  kinds  of  policies  will  be  issued  and  the  in- 
sured will  participate  in  the  profits  id'  the  business.  The 
insurance  of  the  employes  on  all  the  Government  rail- 
roads is  in  working  order  since  .July  L3,  IS!)!).  t'p  to 
duly  14,  1900,  the  number  of  policies  issued  was  6,770,  to 
()H.    amount     of    $3,220,318,    and    7,330    newly       presented 


petitions  to  join  the  association  were  in  the  hands  of  the 
authorities.  The  Government  proposes,  after  a  lapse  of 
a  certain  number  of  years,  to  make  the  railroad  em- 
ployes' insurance  obligatory.  The  premiums  are  to  be 
paid  monthly  by  deduction  from  the  salaries  of  the  in- 
sured . 

•       « 
* 

IT  is  said  that  a  very  small  part  of  the  $20,000,000  Ger- 
man loan  that  was  negotiated  in  New  York  five  years 
ago  now  remains  there,  and  that  the  conversion 
scheme  proposed  by  the  Imperial  Government  will  have 
little  application  outside  of  Berlin.  The  conversion 
changed  the  4  per  cent.  Treasury  notes  to  a  3  1-2  per  cent, 
basis,  although  it  is  understood  on  London  advices  that 
an  arrangement  was  been  made  whereby  holders  may  de- 
cline to  make  the  change.  The  first  instalment  of  the  loan 
falls  due  this  month  and  the  second  instalment   in   June. 


IX  their  review  of  the  stock  market,  under  date  of  March 
2."),  Aemilius  Jarvis  &  Co.,  Toronto,  say:  "  It  may 
be  of  interest  to  some  of  out;  clients  to  compare  the 
prices  of  two  weeks  ago  with  those  of  to-day.  C.P.R. 
sold  two  weeks  ago  on  our  Exchange  at  110,  while  yes- 
terday it  sold  around  11"),  having  gone  as  high  as  110  a 
couple  of  days  ago.  Twin  City,  which  closed  two  weeks 
ago  with  87  5T8  as  the  best  bid,  sold  to-day  at  92.  Riche- 
lieu &  Ontario  was  offering  around  7!)  on  the  11th  and  has 
been  selling  recently  around  84.  Nova  Scotia  Steel,  which 
was  between  73  and  74  on  the  11th,  sold  recently  at  be- 
tween SI  and  82!  Dominion  Coal,  which  was  offering  on 
the  11th  at  between  53  and  7)4,  after  a  rapid  rise  to  be- 
tween (il  and  02,  reacted  again  to  around  58.  Dominion 
Steed  bonds  sold  on  the  11th  at  7)3,  and  have  since  sold 
between  7)7  and  7)8.  These  are  the  securities  which  have 
been  most  generally  dealt  in,  and,  while  the  rise  is  better 
than  one  could  have  looked  for  in  so  short  a  time,  we  are 
of  opinion  that  from  an  investment  standpoint  there  are 
vet  excellent  opportunities,  both  in  these  and  other  stocks 
which  have  not  yet  shown  the  effect  of  the  better  financial 

conditions.  " 

*       * 

* 

THE  strenuous  Winter  has  been  the  cause  of  very 
heavy  loss  to  the  railways  of  Canada.  Their  lines, 
however,  are  now  practically  clear,  and.  although 
the  earnings  of  the  Grand  Trunk  for  the  third  week  in 
March  still  show  a  decrease  of  $92,000,  this  compares 
very  favorably  with  the  previous  week's  decrease  of 
$137,000.  The  C.P.R.  has  not  at  any  time  suffered  as 
severely  as  the  Grand  Trunk,  but  even  the  most  sanguine 
will  be  surprised  to  find  that  for  the  third  week  of  March 
their  uress  earnings  were  $849,000,  or  an  increase  over  the 
same  week  in  1903  of  $0,000.  Already  Germany,  accord- 
ing to  Aemilius  .larvis  &  Co..  of  Toronto,  has  been  pur- 
chasing in  our  market  and  in  New  York  on  the  strength 
of  this  increase,  and.  barring  any  news  of  a  special 
character,  we  should  think  that  this  stock  would  improve. 
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OF  AN  ENDOWMENT  POLICY. 
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MANUFACTURERS   AND 
MERCHANTS. 

It  may  be  necessary  for  vour  start'  to  have  fidelity 
bonds.  We  act  as  surety  on  such.  We  are  known  the 
world  over. 

Write  to  us  for  terms  and  particulars. 


The  London  Guarantee  4  Accident  Co.,  Limited, 

D.  W.  ALEXANDER,  General  Manager  for  Canada 
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"EMPIRE"«k 


E  MOST  MONEY 


We  make  the  "Empire"  brand  of  LADIES'  SKIRTS  and 
COATS.  This  brand  is  kept  the  most  forward  in  every  respect 
of  any  goods  of  the  same  class  made  in  Canada.  "  Empire  " 
goods  are  the  best  fashioned,  best  made,  best  sellers  in  popular- 
priced  lines  produced  in  this  country,  and  that  is  saying  a  good  deal. 

The  merchant  who  sells  "Empire'  brand  serves  himself  well. 
Season  after  season  he  is  building  up  a  name — a  good  name — for 
himself  by  means  of  our  goods.  What  we  want  is  more  merchants 
to  sell  "  Emp're  "  brand. 


Write  for  Samples. 


The  Empire  Manufacturing  Co.         | 

64H   Craig   Street,  -  -  MONTREAL.    .  | 


OUR  NO.  114 
BL&CK  SATEEN 
UNDERSKIRT 

The  best  $12.00  line  on 

the  market. 
Rich,  Lustrous,  Mercer- 

cerized  Sateen. 

Double  Stitched  Seams. 

;{  Crimped  Frills,  each 
frill  headed  with 
double  stitched  strap. 

74  inches  wide  at  top  of 
flounce. 

Try  a  sample  dozen,  re- 
turn at  our  ex- 
pense if  not  up 
to    your    expec- 
tation. 

Terms,  2%  10 
day,  or  net  30% 
May  1st. 


RETURNEE 
APR  -6  1901/ 


O^mO. 


The  Pugh  Mfg'.  Co. 

33   Church   St.,   TORONTO. 


Snow  Shoe  Brand 

EXTRA  JL  FINE 
TAIL0RXMADE 

Montreal 


This  brand  isaguarantee 
of  Excellence  in 

WATER 

AND 

RAINPROOF 
CLOTHING 


MEN,  WOMEN  and  CHILDREN. 

Our  Garments  are  warranted  to  stand  any  climate. 

OUR  TRAVELLERS  ARE  NOW  OUT  with 
full  range  of  samples,  embodying  all  the 

LATEST  STYLES  and    DESIGNS  in 
CLOTHS,  CUTS  and  FINISH. 

Wait  for  them,  or  write  us  direct,  and  we  will 
arrange  to  show  you  samples. 

mm  — 


National  Rubber  Co. 

OF    CANADA. 

524  Craig  St.,      -      MONTREAL. 
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CLOAKS,    COSTUMES 
AND  SHIRTS 


A    SPECIAL   DISPLAY    FOR   JUNE    BRIDES. 

JUNE  is  the  month  of  brides,  as  well  as  of  roses,  and  as 
eaoh  and  every  bride  is  preparing  m  more  or  less  elab- 
orate outfit,  (lr\    goods  merchants  have   very  strong 
reasons  for  feeling  a  u <  >«  >«  1  deaJ  of  interesl   in  prospective 
June  weddings. 

h  used  to  be  that  the  merchant  lefl  it  l"  the  bride  to 
come  to  him  for  whai  she  wanted,  and  was  well  satisfied 
i"  laj  in  a  stock  of  goods  thai  she  was  likely  to  oeed,  and 
then  wail  for  her  i<>  give  him  a  call  and  to  sell  her  whai 
she  asked  for;  modern  ideas,  however,  arc  different,  and 
most  stoics  make  some  display,  generally  by  means  of  a 
\\mdn\v,  thai  is  specially  for  the  benefil  of  June  brides. 
Displays  thai   aim  to  draw   attention  to  the  complete 

line  carried  by  a  merchant  are  the  latest  idea  which  emul- 
ates  from   the   most    progressive   and   successful    linns   in 

the  dry  u Is  trade,  both  here,  and  over  the  line. 

That  the  idea  of  fitting  up  a  room  for  the  display   of 

line  ligerie  was  a  trade  winner,  is  proved  by  the  tact  that 
the  same  firm  is  fitting  u|>  another  in  the  dress  department 
lor  the  show  iin_;   of  delaines  and   fancy   waist  ings. 

This  is  an  idea  thai  many  of  the  smaller  stores  mighl 
copy  on   a   rather  different    plan.      For  instance.   I    have  in 

my  mind's  eye  a  moderate  sized  store  in  a  busy  city  of 
about  10.(100  inhabitants  in  Western  Ontario,  that  lias 
a  pretty  little  millinery  parlor  that  would  he  ideal  for 
this  purpose.  This  parlor  is  at  the  back  of  the  main 
store,  which  is  all  the  better  for  the  purpose,  li  is  pret- 
tily tilted  and  carpeted  in  green,  and  it  is  curtained  off 
from  the  main  store.  The  walls  are  tinted  and  around 
three  sides  of  the  room  is  a  double  tier  of  drawers,  the 
top  of  which  is  used  for  counter  and  display  purposes, 
the  wall  above  on  these  three  sides  being  lined  with  mir- 
rors. In  the  centre  is  room  tor  two  or  more  display 
tables. 

When  Master  and  millinery  openings  have  come  and 
gone,  without  altogether  displacing  the  legitimate  tenants 
of  the  room,  an  attractive  special  display  of  bridal  finery 
and  all  it-  accessories  mighl  be  arranged.  This  mighl 
consist   <d'  millinery  and   ready-to-wear  garments. 

A  wax  figure  dressed  a-  a  bride  with  veil  and  wreath 
robed  in  a  costume  of  crepe  de  Chine  or  white  organdie, 
over  a  white  silk  skirt  anil  corset  cover  would  be  a  fitting 
central  figure.  White  organdie,  muslin,  and  lighl  colored 
voile  suits  for  bridesmaids'  wear  could  also  be  shown, 
and  dress)  tailored  -nils  with  blouses  to  match,  and 
handsome  wraps  mighl  lie  featured  for  the  going  away 
costume.  Bridesmaids'  hats,  hats  tor  wear  with  the  go- 
ing  away  gown,  and  dressy  bonnets  that  the  bride's  mother 
could  wear  it  it  were  a  church  ceremony  would  also  tic 
fittingly  included. 

Handsome  lingerie  petticoats  of  both  nainsook  and 
Japan  silk,  as  well  as  bridal  sets  of  whitewear  and  gloves, 
hosiery,  -hoes,  belts  and  any  other  accessories  that  could 


be  attractively  used  to  round  ^w'  the  display  would  add 
to  its  effectiveness. 

If  you  uo  in  for  anything  of  this  kind  don'1   Fn     i 
have  flowers  tor  the  decorations.     And  perhaps  tin-  florist 
\oii  buy  them  from  would  be  glad  to  make  up  brides' 
bridesmaids'   bouquets   and    baskets    for   the    little    i' 
girl   that    so  often    form   part   of  the   wadding   eortege,   ii 

only  he  is  allowed  to  saj  that  he  has  d bo.     Milliner) 

ami  dresses  suitable  tor  the  Mower  -irl  should  also  be 
shown . 

A    display    id'    this    kind    mighl     to    catch    the    crowd    al 

mosl  as  well  as  a  milliner]  opening,  as  each  daint)  article 

of  dress   Serves   as   a    toil    for   the    rest. 

Perhaps  some  merchant  will  say,  "I  don'1  see  the 
necessity    lor   spending    money    on    such    display-."'      If 

he  concludes  to  try  just  lor  once  and  does  it  well  and 
jives  it  the  proper  amount  of  advertising,  he  will  find  that 
ii  draws  the  crowd . 

The  best  proof  of  the  paying  value  ol  such  displays 
is  the  constant  use  made  of  them  by  houses  whose  names 
are  synonmous  with  success  in  the  trade  and  il  is  the  most 
progressive  of  these  who  make  them  the  mosl  frequently. 
Hut  remember  the  cost  is  calculated  down  I"  a  fraction. 
and  the  pros  ami  cons  ol'  every  item  is  weighed  and  con 
sidered  long  before  the  display  i-  made. 

Special   displays  are  comparatively   a    new    featun 

dry    g Is!   and    one    that    catches    nol    onl)    tin1   crowd,    but 

the  buyers  as  well,  for  they  form  a  mean-  of  getting  peo- 
ple into  your  store,  while  as  an  opportunity  for  showing 
your  goods  they  are  unrivalled. 

A  good  window  display  i-  a  great  trade  winner,  but 
people  do  not  have  to  come  through  your  store  to  see  it. 
or  the  day  may  be  stormy  and  few  people  will  pa—,  and 
even  those  will  nol  stop  to  look,  but  when  a  special  dis- 
play of  this  kind  i-  arranged  it  draw-  the  people  inside. 
If  you  can  make  them  feel  al  home,  and  show  them  that 
you  consider  they  are  welcome  when  the)   onl)    come  to 

look,  there  will  be  few  women  in  your  town  thai  will  nol 
pa)    you    a    visit  . 

The    easiest     w  ay    to    gel     people    to    -pen. I    then     DUO 

is  by  creating  the  de-ire  for  an  article,  and  then  tempt- 
ing them  into  gratifying  it  by  showing  it  to  them  in  the 
ino-t  attractive  wa)   you  can  possibly  think 


PARIS  AND  THE  AMERICAN  GARMENT  TRADE 

1^  1 1 (•".   American  garmenl   manufacturer  as  a   rule  cares 
less   for,  and   as  a  rule  i-  less     influenced  by.  the 

styles  thai    Tan-  put   out    than  any    other  branch  of 
the  dry   goods  trade.      Indeed  he  i-  veiy   independent. 

nol    scruple   to   put    on    the   market      garmi 
embody    style   and    idea-   thai    are    in    direct    opposition    to 
the  dictates  of  the   Parisian   autocrat-,   if  hi-  think-  the\ 
are  suited  to  the  requirements  of  the  people  he 
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and  even  at  times  he  manages  to  impose  on  the  fasion 
cntre  of  the  world  his  own  particular  ideas  as  was  the 
ease  with  the  Long-coated  suit  thai  was  worn  last  Fall. 
One  of  our  United  States  exchanges  that  is  in  close 
touch  with  the  garment  trade  in  that  country  says: 
"Most  of  the  buyers  of  the  large  dry  goods  houses  who 
went  to  Europe  this  Spring  have  returned,  and,  summing 
up  the  impressions  which  they  received  at  the  foreign 
fashion  marts,  it  may  he  said  that  Paris  modes  show  a 
revival  of  the  period  of  1830  and  also  models  of  the  reign 
of  Louis  XV.  and  Louis  XVJ.;  elaborate  costumes  and 
wraps,  long-shoulder  effects,  abundant  trimmings,  laces 
and  embroideries  and  full  skirts.  Their  purchases  abroad, 
however,  were  very  moderate,  conservative  and  judicious. 


season  and  will,  of  course,  counterbalance  the  lull  which  is 
so  severely  felt   at   the  present   moment   in  the  trade." 


A  Charming  Gj\vn  in  the  New  Eolienne  "  Estrella," 
Priestley's  Fabric. 

which  fact  is  rather  encouraging  to  our  manufacturers  of 

high-grade  goods.  After  all,  judging  from  past  experi- 
ences, the  wholesale  importation  of  expensive  models  is 
a  risky  speculation  and  New  York  to-day  produces  de- 
signs and  effects  which  compare  well  with  the  cieations 
df  the  noted  l'aris  manufacturers  and  which  prove  .even 
superior  because  they  lit  the  American  figure  and  are  more 
practical.  Some  manufacturers  hope  that  the  St.  Louis 
Exhibiticn  will  give  a  stimulus  to  the  trade,  as  no  doubt 
more  travelling  coats,  shirt-waist  suits  and  general  apparel 
will  be  needed  than  would  be  without  this  national  at- 
traction.    This  demand  will  make  itself  felt  later  in  the 


1      « 


PRELIMINARY  DISPLAY  OF  COATS  AND  SUITS. 

10 UGH  the  Spring  opening  is  supposed  to  mark  the 
time  when  first  ready-to-wear  garments  are  exhibit- 
ed to  the  admiring  gaze  of  the  feminine  public, 
throughout  March  the  large  retail  houses  have  been  giv- 
ing splendidly  dressed  windows,  and  also  by  having  on 
view  in  their  departments  some  of  the  new  Spring  suits 
and  coats. 

One  large  house  in  the  early  part  of  the  month  made 
a  special  showing  of  suits  and  shirt  waist  suits,  suitable 
for  wearing  in  the  Spring  resorts  in  the  sunny  South,  for 
the  benefit  of  those  who  go  South  to  escape  the  early 
months  of  fickle  Spring  weather.  This  was  an  exhibit 
that  caught  the  public  eye,  as  a  pretty  white  and  green 
cottage  with  wide  verandah  was  erected  for  making  the 
display,  and:  a  summer-like  touch  was  given  by  the  shrubs 
and  flowering  plants  that  were  banked   outside. 

On  the  verandah  and  in  the  cottage  parlor  were  group- 
ed wax  figures  in  Summer  attire— the  ladies  in  linens  and 
muslins — the  gentlemen  in  flannels,  while  outside  was  a 
supplementary  exhibit  on  stands  and  forms  of  walking 
suits  and  shirt  waist  suits  made  of  cotton  suitings, 
linens,  etc.,  as  well  as  hats  suitable  to  wear  with  them. 
These  hats  were  of  the  semi-dressy  order  in  plaid  and 
colored  straws,  in  Continentals,  torpedoes,  rolled  sailors, 
etc.,  and  were  flower  and  ribbon  trimmed. 

The  walking  suits  were  all  two  piece  suits,  either 
Etons  or  long  skirted  coats,  and  in  white,  blue,  helio- 
trope, green  and  tan  linens,  or  in  the  new  cotton  suit- 
ings. Lace  insertions  and  medalions  trimmed  some  of 
them,  while  others  were  ornamented  with  white  strap- 
pings. One  or  two  pretty  organdie  and  lawn  costumes, 
Valenciennes  inserted  and  tucked,  were  shown,  and  one  of 
these  which  was  much  admired  had  a  deep  girdle  of  soft 
rose  pink.  A  shirt  waist  suit  in  green  cotton  voile 
flecked  with  white,  with  both  skirt  and  waist  laid  in  box 
pleats,  showed  how  prettily  the  new  wash  goods  make 
up. 

Turning  to  cloth  suits  for  Spring  wear,  fancy  cloths 
are  much  in  evidence— so  much  so  in  fact  that  they  must 
be  given  first  place  for  this  season  at  any  rate.  In  the 
less  expensive  suits  flecked  tweeds,  and  tweed  effects  in 
black  and  white,  brown  and  white,  blue  and  white,  etc., 
are  most  shown,  but  in  suits  from  $25  or  $30  up,  suit- 
ings and  tweeds  in  champagnes,  castors,  greenish  tans 
and  greys  are  very  much  used.  These  all  show7  a  more  or 
less  prominent  flecking  of  white,  and  in  case  of  the 
tweeds  some  fleck  or  color  is  also  used.  Quite  a  favor- 
ite trimming  for  these  cloths  is  vest  and  pipings,  or 
strappings  of  plain  ladies'  cloth  of  the  same  color  as  the 
fleck.  This  trimming  is  often  overlaid  with  a  narrow 
soutache  braid  brightened   with  threads  of  gold. 

Quantities  of  fancy  braids  are  used  for  trimming  pur- 
poses, but  they  are  so  managed  that  the  effect  is  quiet 
and  in  good  taste.  Persian  colorings  have  not  yet 
dropped  out  of  favor,  and  quite  a  few  of  the  little  vests 
that  are  shown  on  both  Etons  and  boleros  are  made  of 
the  Persian  bands. 

Plain  broadcloths  in  black,  brown,  blue  and  in  grey 
are  also  popular,  but  these  cloths  as  well  as  the  voile 
suits,  come  in  the  higher  priced  and  more  extreme 
styles.  Many  of  these  show  the  full  shirred  skirt,  and 
have  a  deep  titled  girdle  of  the  cloth  elaborately  braided 
The  braids  used  on  these  suits,  like  those  that  trim  mc- 
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(hum  and  popular  lines,  show  an  unobtrusive  touch  ol 
Hold.  Buttons  are  much  used  as  a  trimming,  and  those 
ol  gun  metal  and  gold  an-  particularly   good. 

There  is  as  vet  ver)  little  noticeable  change  In  the 
shape  "f  the  popular  skirt.  The  (even  and  nine  gored 
skirts  arc  most   general,   bul     then-     are     man]    fanciful 

Styles    ol    cutting    skirts    nowadays— such    as    panel    clTcci 
in    front,    and    Well    pressed    groups    Ol    pleats    from    a    little 
belOW    I  he  hips  down 

llahit  backs,  inverted  pleats,  and  the  outside  plcit  ol 
bOI  pleated  hack,  tightl]  stitched  down,  arc  all  popular, 
and  it  would  be  difflcull  to  sav  which  is  the  most  Worn 
So  long  as  a  skirl  Ills  closely  around  the  hips,  anil 
Hares  around    the   feet    it    is   righl    in   style. 

Etons  and  boleros,  as  predicted,  have  earned  all  before 
them,  and  many  have  cither  more  or  less  prominent 
shoulder  capes  Sleeves  are  very  large,  and  the  newest 
feature  about  them  is  the  deep  frill  of  lace  that  decor- 
ates the  CUfl  in  Cavalier  fashion.  This  is  a  style  that  is 
used   on   all    hut    the   plainest    walking   suits. 

Walking  suits  are  selling  remarkably  well.  They  arc 
generally  made  with  a  22  or  2  1  inch  jacket,  demi-fitting 
111  the  hack,  and  with  straight  box  fronts.  Some  are 
strapped  and  belted,  hut  the  newest  and  best  liked  show 
the  plain  coat 

Stitchings  and  strappings  are  the  only  trimmings, 
many  of  the  coats  being  made  with  a  lly  front,  and  nol 
even   having   so   much   as  a   hut  ion    in   evidence. 

The    Spring    coats    are    particularly    smart    and    jaunt  v 
They    are    quite   short,   and    those    in   covert      cloth,   or    m 
champagne  box  cloths,  are  mostly  on  the  demi-fitting  box 
front  order,  but  a  few  are  made  in   the  loose  styles. 

hi    peau    de    soie,      taffeta,    pongee,      and      linen,      loose 
shapes  are   the  rule,  and   some  are  in   j    lengths  or  longer 
These  longer  coats  sell   for  carriage  and  evening  wraps. 

There  are  also  many  smart  little  Etons  and  boleros  in 
peau  de  soie,  and  taffeta  with  many  styles  of  capes  at- 
tached. 


THE  COAT  FOR  THE  FALL  OF  1904. 

RETAILERS  will  soon  be  critically  eyeing  the  coal 
for  the  Fall  of  1904,  and  will  be  examining  and 
sizing  up  its  good  and  bad  points.  Many  of  them 
from  past  experience  will  feel  a  little  doubtful  about  the 
ease  with  whicn  a  more  lilted  coat  can  adapt  itself  to 
different  kinds  of  figures.  He  must  remember,  however, 
that  the  manufacturing  end  of  the  trade  has  not  stood 
still,  and  that  il  is  in  a  much  better  position  to-day 
than   a   few    yeais   ago   to  solve   coat    problems.      That    the 

manufacturers  have  succeeded  in  solving  this  one,  the  re- 
tailer will  have  to  admit. 

The  front  of  the  new  coal  is  in  box  form— not  a  loose 
box  by  any  means,  but  just  easy  enough  to  present  no 
littina;  difficulties.  Ii  is  in  the  cutting  of  the  back,  how- 
ever, that  the  designer  of  the  Kail  coat  has  displayed  his 
skill,  for  the  curves  i here  are  so  subtle  that  whether  the 
customer's  waist  be  an  inch  longer  or  an  inch  shorl  i 
than  normal,  yel  the  back  will  give  a  good  lit.  In  fad 
this    style    is    going    to    please    the    short-waisl  ed     Woman, 

as  it  will  give  her  a  longer  waisted  appearance. 

In  the  case  of  dillicult  figures  there  may  have  to  be 
some  little  alteration  made,  but  this  can  be  accomplished 
at  the  shoulder,  and  should  occasion  no  greal  trouble  to 
one  thai  has  even  a  little  skill  in  making  alterations 
If  a  merchant  has  any  expectations  ol  building  up  a 
trade,  it  is  to  his  own  interest  to  have  some  one  capable 
of   fixing   so   simple  a   mat  ter 

This.   then,  is  the  general  outline  of  the  new    Fall  coal 
the   frame    work    as    it    were,    on    which   all    VJ.ru   ions    will 


i.e  built      The     papula)    len  ;th  i     from 

but    i  his  is  noi   ai  bit  i  ai  v  .  aiul    .vlien 
sboriei   oi   ,i   longei   length  i     teen      Provid  leeve 

-  iched     somewhere     between  elbow    and  and 

leaves    ample    I foi     the    lamv       .Ireve    ol    tin-    wai.t     hi. 

.lei  ne. 1 1 li,  iii  framing  ibis  important  feature  ol  a  coat   the 

tier    has    leave    to   follow    hi  will         \ 

othci   points,  tin'  vaneiv   i.  bewildering;   lome  are  coliai 

less,  while  other,  have     mail  coat  collar      oi   i  •>  v   fitting 

mililai  v     baud.       Then       l  heie      arc    i  abs,    I  ape    ,     h.m 

short,    eppaulettes,    etc       Some  coats  an-  belted,  others 

have         pis!         a     tail        aci  OSS         I  In-         bark,        and 

have     bell    !     II the    side    onlv  In     lael      ,lvle^    ,i  I  e     m.mv 

and  varied  m  the  extreme,  and  i ne  coal   need  be  made 

a     liverj    in  a    i. .ii      sized    town— a    veiv    important    poit 
ibis,  as  maiiv   a  retailer  has  found  to  h 

Bui    with   all    ilus   wealth     oi    variety,    the   underlying 

skeleton   is     there  eacl it,  howevei    varied,     is 

straight   In  rronl  ami  has  the  same  demi  fitted  bail-.     The 
coat    thai    is   the  fashion   is  i he  coal    'hat    is  mo,!    worn, 


Typical  Coat  lor   1  all   [904,   with  demi-fitting  luck 
and  bos  tront 


atal    as    this    is    the    stvle    in    winch    .ill    the    leading    cloak- 

makers  express  confidence,  this  is  the  style  thai  is  _ 
to  be  popular.  Some  extreme  ideas  there  are  sure  to 
be,  but  these  will  be  the  departures  from  the  normal 
that  each  season  brings  forth  Perhaps  in  some  oi  them 
m.n  lie  the  germ  of  what  may  later  bloom  into  a  popu- 
lar   stvle.    but     l.ow     thev     ale    jusl     the    COatS    thai     attract 

more  attention  than  buyers,  and  are  sure  to  be  among 
the  left-OVers  thai  have  to  be  cleared  oat  away  below 
cms!    at    the  end    of   the   season        In   short    it    is    the   popular 

coal   thai   rolls  up  the  profits  in  a  department 

The  new    Kail  coat    has  a   smart    and   jaunty    air    that 
sure  to  be  admired;   and   besides,   just    lei    me  whisper,    it 
is   a   youthful    looking   Coat,    and    that    is   a    feature    thai    is 
sine    to    make      the     salespeople's    burden    lighter       Many 
women,  as  we  all  know,  oi.h    wore  the  loose   Monte  Carlo 
styles      under    protest,    and    the    fact      that    they    were 
matt'oiilv     looking    and    added    to    a    woman's    .me    was    a' 
the   bottom    of    this    protest       This   class,    and    it    is    1 
small   one,    will   be   in    raptures   ovet    the    I'm  I    coal 
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The  modern  manufacturer  is  too  Ear-sighted  not  to  lay 
his  plans  to  catch  all  tastes  and  ages,  ami  there  are  a 
number  of  models  built  on  more  matronly  lines  for  those 
to  whom  the  smart  youthful  styles  are  no  longer  be- 
coming. 


T 


THE  MODERN  RAIN  COATS. 

HE  sample  lines  of  rain  coats  for  the  Spring  of  1904 
are  out,  and  on  seeing  them  one  cannot  help  a  feel- 
ing of  satisfaction,  as  one  contrasts  these  smart 
and  dressy,  and  at  the  same  time  comfortable  and  useful 
coats,  with  the  baggy,  shapeless,  rubber-smelling  affairs 
that  we  used  to  disguise  ourselves  in,  only  a  very  few 
years  ago.  There  was  neither  shape  nor  style  about  the 
old-time  coats.  Now  a  days  rain  coats  are  so  elegant  in 
shape  that  they  are  put  to  many  uses  besides  the  one 
from  which  they  are  named.  They  are  often  used  in 
milder  weather  to  take  the  place  of  a  theatre  cloak,  or 
carriage  wrap;,  they  are  used  as  dust  cloaks,  and  travel- 
ling wraps,  and  in  short  they  are  the  general  utility 
garment  of  the  trade. 

The  rain  coat  this  Spring  promises  to  be  even  more 
pretentious  than  ever,  and  that  without  sacrificing  one 
iota  of  its  usefulness.  Like  all  other  lines  of  women's 
wear,  variety  is  the  dominant  note,  and  rain  coats  are 
not  limited  to  any  one  style.  The  plainer  garments  take 
the  form  of  an  ulster  with  loose  back  and  double  breast- 
ed, straight  hanging  fronts.  These  are  belted  across  the 
back,  "military"  fashion,  or  have  a  belt  that  comes 
round  and  dips  in  the  front. 

Sleeves  on  all  rain  coats  are  wide  and  loose,  and  the 
hanging  Kimona  sleeve  is  one  of  the  popular  styles, 
though  many  of  them  are  gathered  into  a  cuff. 

The  rain  coat  is  almost  the  only  article  of  feminine 
attire  in  which  Dame  Fashion  will  sanction  a  pocket. 
Perhaps  she  thinks  that  they  are  too  great  a  temptation, 
in  these  days  of  extravagance,  as,  if  we  carried  our 
money  into  the  stores  in  our  pockets  we  might  be  tempt- 
ed to  empty  they  before  we  came  out;  or  perhaps  she 
thinks  we  spend  so  much  that  we  do  not  need  them.  But 
the  presence  of  a  pocket  in  a  rain  coat  is  certainly  one 
secret  of  its  popularity— it  is  such  a  comfort  to  have  a 
sure  resting  place  for  one's  handkerchief,  etc. 

Colors  are  as  various  as  styles,  but  grey  is  always  a 
favorite,  possibly  because  it  matches  the  atmosphere  on 
a  rainy  day;  but  greens,  blues,  browns,  and  even  bright 
reds  can  all  be  bought,  if  tastes  are  inclined  in  that  di- 
rection. 

Trimmings  are  quite  a  feature  in  the  new  rain  coats, 
and  much  is  being  made  of  pipings  in  plaids,  red  and 
bright  colors.  Some  of  the  dark  greys  and  blues  have 
red  collars,  and  pocket  straps,  and  these  are  made  more 
military  in  effect   by  the  use  of  brass  buttons. 

Capes  are  shown  in  a  variety  of  shapes — single,  dou- 
ble  and    triple. 


THE  RETURN  OF  THE  FITTED    COAT. 

IT  is  part  of  the  business  of  the  successful  manufact- 
urer to  forecast  styles  many  months  ahead,  and  to  be 
able  to  do  so  he  must  keep  posted  as  to  what  styles 
are  and  have  been  worn.  .Just  as  straws  show  which 
way  the  wind  is  blowing  and  when  if  changes,  so  do 
many  indications,  that  would  escape  the  untrained  eye, 
reveal  to  the  man  who  is  ever  on  the  alert  for  them, 
what  is  to  be  the  coming  mode.  To  be  able  to  forecast 
fashions  six  months  or  more  before  they  arrive,  requires 
both  special  talent  and  training;  in  fact  it  is  with  the 
must    successful   an   intuition— a   sixth   sense  as   it   were — 


as  all  styles  that  are  in  the  air  do  not  materialize,  and 
it  is  thus  that  the  sixth  sense  is  brought  into  action  to 
detect    those  that  are  going  to  take. 

This  sixth  sense  is  a  very  necessary  part  of  the  char- 
acter of  those  who  cater  to  the  wants  of  the  ready-to- 
wear  trade,  and  particularly  so  in  Canada,  where,  for 
reasons  well  understood  by  all  in  the  trade,  samples 
have  to  be  made  at  such  an  early  date.  The  evolutions 
of  fashion  have  to  be  closely  watched,  and  every  turn 
and  twist  noted.  This  changeableness,  which  in  some  re- 
spects is  a  thing  to  be  deplored,  creates  an  ever  renewed 
demand  for  something  new  with  which  to  attract  the 
feminine  fancy.  Radical  changes,  however,  seldom  occur, 
as  it  is  generally  a  gradual  introduction  of  a  change,  or 
a  revival  •  of  an  old  style,  that  scores  the  greatest  suc- 
cess. 

The  return  to  a  more  closely  fitting  style  of  bodice 
has  long  been  predicted  by  those  whose  business  it  is  to 
watch  the  evolution  of  feminine  fashions.  The  revival  in 
a  modern  form  of,  and  the  growing  favor  accorded  to, 
the  1830  styles,  such  as  were  worn  by  the  Empress 
Eugenie  in  the  zenith  of  her  popularity  encourage  the  be- 
lief that  coats  more  closely  fitted  than  we  have  seen  for 
some  time  are  now  coming  in.  The  ultra  fashionable 
woman  as  a  matter  of  fact  is  already  wearing  a  more 
tightly  fitting  style,  and  it  has  been  a  matter  of  some 
speculation  how  she  would  adapt  the  problem  of  a 
straight  front,  low-busted  corset  to  this  coat.  Thanks 
to  this  style  of  corset,  a  woman's  figure  is  more  natur- 
ally shaped  and  proportioned  than  it  has  ever  been  since 
the  hoop-skirt  and  stiff  corset  were  first  introduced  in  the 
time  of  Elizabeth,  and  the  modern'  woman's  figure  more 
nearly  approaches  the  artist's  idea  of  what  the  outlines 
of  a  perfect  figure  should  be.  This  is  not  all  that  has 
been  gained  by  the  introduction  of  the  straight-front 
corset,  however,  as  there  has  also  been  an  immense  in- 
crease in  comfort,  convenience  and  in  general  health. 

Ready-to-wear  manufacturers  are  the  steady  friends  of 
the  straight-front  corset,  as  it  has  made  possible  the 
fact  that  the  majority  of  women  can  now  be  fitted  with 
ready-to-wear  garments.  The  fact  that  a  more  fitted 
style  of  coat  can  be  gracefully  worn  over  the  straight- 
front  corset  has  been  amply  demonstrated  by  the  corset 
coat  last  Spring,  and  by  the  many  more  fitted  styles  of 
suits  worn  this  past  Fall. 

Everything  points  to  a  coat  built  along  these  lines 
for  the  Fall  of  1901.  The  coat  as  indicated,  though  it 
defines  the  waist,  will  have  ample  room  at  that  point  for 
the  pouch  that  is  now  in  vogue,  and  will  not  necessarily 
mean  the  obliteration  of  the  blouse,  but  rather  a  modi- 
fication, and  sleeves  and  other  points  will  also  be  fash- 
ioned so  as  to  fit  in  with  the  waist   modes. 

In  fact  the  coat  that  gracefully  curves  in  to  the  figure 
at  the  back,  and  yet  has  the  straight  box  front  is  what 
every  style  tendency  of  the  moment  points  to  as  1 1 1 » - 
coat  for   the  coming   Fall. 


PREDICTING  FASHIONS  IN  CLOAKS. 

In  the  January  number  of  The  Review  an  article  was 
published  outlining  what  might  be  expected  would  be  the 
principal  styles  for  Fall  in  cloaks  and  costumes.  Just 
now  the  different  manufacturers  are  showing  their  styles 
and  The  Review  learns  thai  they  are  almost  identical 
with  those  predicted  by  us  three  months  ago.  It  has  al- 
ways been  our  object  to  keep  closely  in  touch  with 
tendencies  of  the  different  trades  and  thus  prepare  the 
retail  trade  for  the  coming  fashions. 
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Before  placing  your  order  for  Fall  see  our  samples.  They 
contain  all  the  elements  necessary  for  profitable  Cloak  selling.  The 
fit  is  always  sure,  style  and  finish  all  that  could  be  desired. 

Travellers  are  now  out  and  will  call  on  you  within  the  next 
two  months. 

We  want  your  business,  that's  why  we  advertise. 


T^  Merchants'  Mantle  Manufacturing  Co. 


LADIES'    READY-TO-WEAR 


Limited 


36  WELLINGTON  ST.  C.  and 
I,  3,   5   LEADER    LANE. 


Coats,  Costumes  and  Skirts. 

TORONTO,   Canada. 


MANTLE 


MFG.  CO. 


High  Class  Mariufi  Mirers  of 


Ladies'  Cloaks,  Mantles,  Costumes 

Our  Spring  Lines  inchnle  the  v.-ry  latest  styles  8U<h  as  art-  worn  in  New  York,  Paxil 
Mid   Berlin     We  da  not  soli, it  the    trmle  si\  month,  earlier  than  the  rtyl 
attabUahed,  hence  the  trade  can  DEFEND  ON  Tilt.  vr.KN    I.  LTE8  I 


our  Garment* 

lire 

Leaden  in 
KIT. 

9TJTLB, 

I>|  B  \i:ii  I  I  \ 


I    \l.l.  WHKX  IN  CITY 

Star  Mantle  Mfg.  Co. 

35  Lemoine  St..      MONTREAL 


Special  Line 
of 
M  1 1 .11  A  l;  N 
GARMENTS 
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Max  Snlderman  &  Co.,  Proprietors. 


Style  320-"core\\iiik 

trig    skirt,    la)' 

tops  and  buttons  tin- 

!  uith  row-  ill 
-titchiiiL*.  Price  only 
SI8.00  dozen. 

Style  321  -This  is  a  neat 
7-gOK  skirt,  each  seam 
ha-    a    tide     piece     of 

cloth,    with     button., 

and     stitched.       Trice 

only  $18.00  tlosen. 

Best  values  on  the  market. 

Merchant-'  own     Material 
a  specialty. 

The  Boston  Wholesale 
Ladies'  Tailors  and 
Manufacturers 

974  Queen   St    West 
TORONTO 


Bargain  Items  in  Cheat) 

JEWELERY 

This  is  the  line  upon  which  the  Retail  Dry  i.oods  Merchant  or  the 
'  .in  s  Furnisher  can  make  bin  profits,  at  the  -ame  time  displaying  the 
goods  at  a  price  that  astonishes  the  regular  Wholesale  man. 

Scar/    Pins,    Rings,   Cuff    Buttons,  Collar     Buttons,  Mat 
Pins,  Blouse  Sets,  Brooches,  Watch  Chains,  Fobs,  etc. 

You  can  start  a  .lewelery  Department  from  $5.0ti  up. 


G.   A.   WEESE   &    SON, 


44   Yonge  Street, 


TORONTO. 


"  We  like  to  answ-r  letters." 


Whitfield,  Mayell  &  Co. 

Manufacturers'  Agents  and  Importers  of 

Hosiery,  Underwear.  Laces,  Embroider- 
ies, Novelties,  Etc.,  Ladies'  Belts, 
Blouses,  Etc. 

Alio  manufacturers  of  special  lines  of  TOILET  POWDEBS 


01  I  ICE    4ND   SriOM  ROOMS  : 


14  Place  Royale, 

P   0    BOX  n*; 
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Our  Trade  Mark 

We  are  showing  a  range  of  fancy  Silk  Dress  Waists  in  a 
very  special  weight  of  Feau  de  Soie. 


the  AMERICAN  SILK  WAIST  C° 

30  St.  George  St.,  MONTREAL. 


& 


uTrade  Mark 
»ECisrcnIfc 


auTrade  M 

We  can  give  immediate  delivery  of 

Our  Perfect-Fitting 

WAISTS 

SUITS 

SKIRTS 

JACKETS 

HiIMONAS 

O.ir  range  h  ujj-lO-dalc  and  larger 
than  we  have  ever  shown. 


The  New  York  Silk  Waist  Mnfg.  Co., 

40  ST.  ANTOINE  ST.,  MONTREAL. 


¥ 
¥ 
¥ 
¥ 
¥ 
¥ 
¥ 
¥ 
¥ 
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THE    CELEBRATED 


.    fc 


P.D. 


C0RSET5 


ARE  THE  RECOGNIZED  STANDARD  OF  ALL 


High-Class 


CORSETS 


¥ 
¥ 
¥ 
¥ 
¥ 
¥ 


This  cut  shows  one  of  our  latest  creations  in  Long 
Hip. Straight- Front  effects,  which  we  carry  in 
stock— all  pi-ices.      Ask  for  sample  and  price 

list. 


They  have  undoubtedly  the  largest  sale 
in  all  countries.  This  has  been  reached 
solely  through  the  merit  and  high 
qualities  of  the  goods. 


ftONIG  (gL  STUFFMANN, 

11   Victoria   Square,     MONTREAL. 


SOLE  AGENTS  FOR 
CANADA. 


* 
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TIIK  travellers  on  the  roads  with  Spring  goods 
have  been  able  to  Bend  into  their  houses  verj 
satisfactory  orders.  Canadian  manufacturers 
are  now  busy  with  mid-Summer  waists  and  cos 
tunics,  of  which  a  large  variety  will  be  offered 
to  the  trade;  while  their  designers  are  working  on  Fall 
-i\  les. 

* 

A  greal  "flannel  Beason"  is  predicted,  and  l>,\  all  in- 
dications the  flannel  waists  will  be  the  feature  of  the  sea 
xui.  French  opera  flannels  are  shown  in  both  printed  and 
plain  goods,  ami  the  designs  though  they  are  along  those 
in  fashion  la>l  season,  still  include  several  new  effects 
which  ha\e  the  best  chances  of  success.  Even  in  the 
United  State-,  where  flannels  have  nol  had  the  continued 


last   year's   favorites,   white,  black,  robin's  egg  blue  and 
gulden  brown  are  again  to  the  fronl     l"i  the  cominf 
-in  -Mine  China  -ill.   waists,  trimmed  in  wood  fibre  -ilk-, 
will  hi'  shown  t"  retail  al    from  JKJ  to  -s  with 

\  allle  . 

In  white  and  pale  colors  there  i-  an  it  i  demand 

for  flannel   wai>t>.     These  are  most    frequently   trimmed 

with  Borne  single  bul   effective  embroiderii 

« 

•  • 

Then-  i-  ,i  good  reason  for  the  popularitj  "i  China 
silks,  which  i-  their  Buperior  washing  qualities  a-  com 
pared  with  peau  de  Boie  and  some  other  -ilk-.  A 
quality  is  sure  in  give  satisfaction  to  any  dealer  in 
ladies'  waists.  In  buying  these  il  is  advisable  to  see 
that  they  an'  trimmed  with  lace  which  will  -land  wash- 
ing . 

*  * 
* 

Louisines  are  considered  nol  quite  a-  good  propertj  as 

heretofore,   hut    crepes  de   Chine   and   sofl    satins   are    m 

poi  d  demand.     I'eau  de  Boie  is  having  a  fair  -hare  of  the 

trade  al  present,  and  foulards  are  well  spoken  of.     Taffeta 


PARIS  BLOUSES  AND  LINGERIE  SHOWN  BY  DEBPNHA.T  AND  rRKEBODY,  LONDON.  W. 


Mu>lin  HI  juse.    Trimmed  real    Torchon.  pe  dechene   Blouse  in  all  colors 


Null's  Veiling  Slnri  with  soli  Silk  Bow. 


popularity,  that  has  been  accorded  them  here,  there  i-  a 
strong  feeling  for  those  goods  for  Kail.  American  manu- 
facturers struggled  long  t"  draw  away  from  the  flannels 
and  bring  mercerized  vestings  more  ti>  the  front,  hut 
these  last  Fall  proved  unsatisfactory,  though  for  Spring 
trade  they  were  very  swell.  So  the  waist  manufacturers 
in  the  United  States  tumid  it  neee—ar\  to  go  hack  to  the 
flannel  goods  for  the  coming  Fall  season,  and  the  trade 
accepted  the  change  with  pleasure.  Merchants  will  make 
no  mistake  in  placing  large  orders  lor  these  goods.  And 
buying  should  he  accomplished  as  early  as  possible,  tor  by 
all   appearances   there   will   he   no   large   supplj    of  these 

flannels  tor  waist-. 

•      * 

In  the  silk  varieties  China  silks  will  undoubtedly  •><• 
\er\    ■        I  fri    F(  !1.      No  new  -hade-  are  talked  of,  hut   the 


;;-  usual   In  Id-  ii-  own.  there  being  apparently   im  other 
silk  which  will  serve  the  purpose  of  taffeta  m  all  respects. 

•  » 
« 

I. ace   as   a    trimming,  and   a  Hover  lace  effects  are.   if 

possible,  more  popular  than  ever,  and  many  of  the  finest 

wai-t-    are    shown    with    this    trimming.       There    are    al-o 

some  taking  effects  in   mixture-  of  lace  ami  embroider} 

which    are   though!    well   of.      Chantillys   and    net    \ 

lians  are  having   a   fair  share  of  the  demand,   whih 

Venetian  in  heavy  lace  blouses  are  among  the  most  pi 

incut . 

•  « 
• 

In  the  matter  of  -tyle  in  the  Fall  waists,  then 

little  that   is  new.     Onlj    sofl   collars  and  cuffs  will  be 

worn.     The  fulness  in  the  sleeve  is  rather 

the  elbow  than  before. 
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THE  LATEST  SUMMER  NOVELTIES. 

NOW   that   novelty   lines  are  ready,     changes     of  style, 
and   indications  of  changes,   become  more  apparent. 
Willi    the  wearing  of  more  fitted   outer  garments    it 
was     a     certainty     that    some  kind   of  a   modification   in 
blouse  lines  would  have  to  lake  place. 

As  new  models  show,  the  droop  or  pouch  at  the  waist 
is  graduallv  lessening,  though  we  are  a  very  long  way 
from  a  perfectly  tight-lilting  bodice.  The  shape  of  the 
waist  line  is  not  altered,  as  the  girdle  hell  is  still  much 
drawn  down  in  front.  While  these  changes  are  clear  in 
the  novelty  lines,  the  large  majoritj  of  utility  waists  are 
not  as  yet  affected  by  them,  and  are  much  the  same  in 
general  outline  as  last  season.  The  new  blouse,  though 
it  may  droop  over  the  waist  line  in  front,  fits  perfectly 
at  the  hack  and  sides,  and  all  fullness  is  confined  to  the 
front. 

Round  yokes  of  all-over  lace  and  of  rows  of  insertion, 
are  much  used,  and  many  of  trie  newest  have  the  bertha 
effect  of  muslin  and  lace,  or  of  five  or  six  rows  of  edging 
sewed  together  to  form  a  flounce.  A  few  surplice  waists 
are  also  seen  with  a  chemisette  of  lace— but  this  is  never 
a  verv  popular  fashion.  Teneriffe  lace  and  embroideries 
in  which  Teneriffe  motifs  are  largely  featured,  are  prom- 
inent, and  introductions  of  color  into  embroideries— not- 
ably  green— are   well    thought    of. 

In  dressv  blouses  droopiness  is  the  chief  characteristic, 
and  materials  that  lend  themselves  to  this  style  are  most 
in  demand.  Chiffon  and  crepe  dc  chine,  as  well  as  soft 
silks,  are  ail  made  up  into  this  class  of  blouse.  Some 
taking  styles  in  net  blouses  are  also  shown.  Many  of 
these  blouses  require  a  colored  slip  of  soft  silk  for  wear 
underneath,  though  in  many  cases  the  corset  cover  of 
Japan  silk  or  mercerized  batiste  is  used. 

A  great  many  blouses  are  of  all-over  lace  in  heavy 
makes,  such  as  Venetian,  Irish  Point,  Guipure,  etc.  Val- 
enciennes all- overs  are  also  said   to  be  coming  favorites. 

Sleeves  are  large  and  drooping,  and  in  the  dressy 
blouses  the  variety  of  styles  is  apparently  endless.  In 
the  washing  waists,  however,  the  high  cuff  has  had  to 
give  wav  to  the  straight  band,  though  this  is  often  very 
deep.  Difficulty,  when  wash  day  comes,  is  the  cause  of 
the  change. 

In  the  more  expensive  lines  many  of  the  waists  button 
up  the  back  because  of  the  trimming  effects  in  front,  but 
generallv  speaking  the  majority  of  blouses  fasten  sedate- 
ly up   the  middle  of  the  front. 

GOOD  FALL  SEASON  EXPECTED. 

SAMPLKS  of  Fall  blouses  will  soon  be  out  and  manu- 
facturers are  preparing  extensively  for  the  Fall 
trade.  "Blouses  are  going  to  he  a  strong  feature 
next  Fall,"  said  one  of  them,  "and  never  before  has  there 
been  such  a  wide  choice  in  pretty  blouse  materials." 
Lusters  and  Mohair  fabrics  are  largely  featured  and 
some  smart  novelties  in  melanges,  etc.,  are  to  be 
among  them. 

Blouses  are  certainly  more  popular  than  ever,  and 
there  never  was  a  time  when  it  could  be  worn  on  so 
many  occasions.  Even  Paris  is  shedding  the  light  of  her 
countenance  on  the  blouse. 


Toronto.  Some  of  the  members  of  the  old  firm  are  also 
in  with  the  new  company,  and  Mr.  Tanner,  who  is  one  ol 
them,  is  still   managing  the  business. 

As.  Mr.  Tanner  was  manager  for  the  Allen  Mfg.  Co., 
and  for  a  number  of  years  was  also  at  the  head  of  the 
manufacturing  department,  and  helped  to  build  up  the 
large  white  wear  business  of  the  T.  Katon  Co.,  it  would 
be  difficult  to  select  any  one  that  is  better  qualified  for 
the  position.  Ideal  Woman's  Wear  Co.  are  manufacturers 
of  wrappers,  underskirts,  dressing  jackets,  and  also  of 
women's  and  children's  cotton  underwear,  and  their  fac- 
tory  is  a1    11  and  48  Lombard  street,  Toronto. 


NOTES  OF  THE  FURNISHERS. 

Mr.  Alex.  Clark,  formerly  of  Fenelon  Falls,  Out.,  has 
opened  a  tailoring  establishment   in   Lindsay. 

Evans  &  Co.,  men's  furnishers,  Gait,  Out.,  have  added 
a  custom  tailoring  department  under  the  charge  of  Mr. 
Robinson. 

Lauchlin  McDonald  and  B.  1).  Perry,  late  in  the  em- 
ploy  of  John  T.  McKenzie,  have  opened  a  tailoring  estab- 
lishment   in   Chariot tetown,   P.   E.   I. 

The  clothing  and  men's  furnishings  store  of  P.  J. 
Kelly,  Stratford,  Out.,  was  recently  gutted  by  fire.  The 
loss  was  $15,011(1,   with   insurance  $7,2(10. 

Mr.  II.  I).  Crowe,  for  two  years  with  the  Common- 
wealth Clothing  Department,  Winnipeg,  has  gone  into  the 
clothing  and  furnishing  business  for  himself  in  Virden, 
Manitoba. 

A  new  firm  of  manufacturers'  agents  is  Pomeroy  & 
Ball,  Winnipeg,  Man.  Among  other' manufacturers  they 
represent  the  Globe  Suspender  Co.,  Monarch  Shirt  Co., 
Barnston  Woollen  Mills  Co. 

The  death  has  occurred  of  Mr.  F.  A.  Cookson,  for 
many  years  engaged  in  the  wholesale  men's  furnishings 
business  in  Montreal.  He  had  also  been  European  buyer 
for  a  large  house  in  men's  furnishings. 

Mr.  John  Kirk,  a  Toronto  tailor,  was  awarded  $1,200 
damages  for  injuries  received  by  being  knocked  from  his 
bicycle  by  a  horse  which  had  become  frightened  at  a 
steam  roller  engaged  in  laying  asphalt. 

R.  Craig  &  Co.  have  opened  a  new  gents'  furnishing 
store  in  Vancouver,  B.  C,  which  they  have  had  refitted 
and  made  up-to-date.  In  addition  to  the  regular  line  of 
men's  furnishings  they  are  adding  a  stock  of  boots  and 
shoes. 

Mr.  W.  J.  Page,  formerly  with  Stanley  &  Co.,  tailors, 
Brantford,  Out.,  has  taken  charge  of  the  tailoring  de- 
partment  of  G.  II.  Davies'  new  store  in  Stratford,  Out. 

It  is  reported  that  Winnipeg  is  to  have  a  new  suspender 
factory,  a  branch  of  a  Yankee  firm. 


A  NEW  COMPANY. 
Ideal   Woman's  Wear,    Limited,   is   the   title  chosen   by   a 
new  company    that    has   been    formed    to   take  over  and  ex- 
lend   the   business  of  the  McKay   Mfg.   Co.,    Lombard   St., 


CHANGE  OF  NAME. 
Mackay  Smith  &  Co.,  wholesale  dry  goods  and  men's 
furnishings  manufacturers,  Vancouver,  B.  C,  have  sent 
the  following  notification  to  the  trade  :  "In  calling  your 
attention  to  the  change  in  the  style  of  name  of  our  firm 
to  'Mackay  Smith,  Blair  &  Co.,'  we  wish  to  state  that 
the  alteration  does  not  in  any  way  affect  or  change  the 
personnel  or  management  of  the  firm,  which  will  be  con- 
tinued as  in  the  past.  Owing  to  our  increased  stock,  new 
warehouse  and  the  installing  of  a  new  and  modern  manu- 
facturing plant,  we  are  enabled  to  keep  abreast  of  the 
ever  increasing  trade.  We  wish  to  take  this  opportunity 
of  extending  to  our  numerous  customers  our  appreciation 
of  the  liberal  support    they  have  given  us  in   the  past." 
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ARCB  has  mil  been  a  verj  Batisfactor}  montb 

in  i lie  fancy  dry  goods  houses,  as  the  •  ■  ather 

conditions  since   the   New    Year  sel    in   have 

deall  Bomewhal  several}   with  this  branch  of 

the   trade.      I, aces,   trimmings,  etc,   from   a 

fashion  point  id'  view,  arc  perishable  goods,  ami  for  iliis 

cause  this  section   is  first   in  Buffer  when  the  retail  mer 

chanl  gets  a  little  alarmed,  as  ho  has  been  lining  lately, 

ami,  as  ii    i-  admitted  on  all  sides,  with   very  - I  excuse. 

Import  orders  were  very  large,  ami  every  preparation  «;i- 
made  l>y  both   wholesaler  ami   retailer    for  an  extension 

id'  business,  when  we  received  the  large  dose  of  "g 1  old 

fashioned   Winter"  that   some  people  declare  is  so  good 

for  us. 

*        * 

* 

In  many  sections  of  the  country  there  has  been  a  com- 
plete tie-up  of  trade,  ami  receipts  over  the  counter  have 
reached  aboul  the  vanishing  point.  In  other  localities 
that  were  a  little  more  favored,  the  tie-up  in  the  railway 
freight  department  has  interfered  greatly  with  the  course 
of  business,  as  the  only  waj  to  gel  goods  required  was  to 
express  them.  Many  instances  are  mi  record  of  goods 
shipped  early  in  January  that  are  only  reaching,  or  have 
not    yet    reached,   their     destination.      For   the    last    two 

months  these  belated  goods  have  been  a  source  id'  spe- 
cial worry  to  tin'  correspondence  clerks  in  the  big  whole- 
sale houses,  and  a  special  source  of  profit  to  his  Majesty's 
1*.  <).  department.     The  consequences  to  the  trade  have 

been  for  the  present  serious,  as  in  many  cases  the  retail 
merchant,    seeing    no    prospect    of    immediate    sales,    ami    as 

leng  datings,  owing  to  the  novelty  nature  of  the  goods, 
cannot  be  indulged  in,  payments  were  in  some  cases  likely 
to  become  due  before  there  was  even  a  chance  to  turn  an} 
portion  of  the  goods  into  money,  and  cancellations  and 
returns  have  been  frequent.  Payments  loo.  on  the  -1th  of 
March  were  poorly  met.  but  as  with  many  country  mer- 
chants business  was  just  about  at  a  standstill,  this  was 
not    wholly    unexpected. 

While  regretting  this  unavoidable  check  to  business, 
the  wholesale  trade  are  uol  worrying,  as  they  are  confi- 
denl  that  it  is  only  temporary,  and  the  goods  now  on  their 
hands  will  be  eagerly  sought  after  later  when  uninterrupt- 
de  road  and  railway  communications  are  renewed.  Heavy 
snow  in  Winter,  it  is  said,  is  the  forerunner  of  heavy  crops 
in  (be  fall,  ami  as  we  have  had  a  succession  of  good 
rears,  and  good  prices  for  farm  produce,  the  farmers 
have  plenty  of  money,  and  in  the  larger  cities  there  lias 
been   no  cause   for  complaint  . 

BELT    SETS.    BUCKLES   AND    WAIST    SETS. 

HHHERE  i-  going  to  be  a  large  business  done  in  waist 

I        .,.|^  ihis  season,  as  besides  being  an  ornament,  they 

serve  a  useful  purpose,  ami  stop  the  nasty  fashion 

of  gaping   in   front    that   some  blouses  have,  particularly 

when    freshly    starched.      -lust      at    present      the    military 


sets  are  on  the  cresl  of  til''  wave,  and  the  greater*!  OOVell} 
is  a  bomb  button  with  a  Japanese  pattern.  Gill  and  gun 
metal  bombs,  and  mililarv  buttons  in  -i/o-  a  little  |e-- 
than    a    cent     arc    all    the    cr.i/i  Besides    there    arc    Home 

prettj  art  no'uveau  design--  m  pompadour  pattern-,  in  old 
silver  ami   glass  enameled    Bets    in   colors   to   match   an.} 

w  aist    are   also    new . 

In  belt  sets  gill   i-  selling  strong,  tl gh  dull  silver  i- 

by  no  means  out  of  it.     Though  the  buckle  that  gives  the 

girdle  effect  is  asked  lor.  ami  i-  newest,  there  i-  Mill  a 
great    demand    for  the   Ion-    narrow    back    buckle. 


TRIMMINGS. 

J  I  ST  at  present  the  rush  in  trimmings  al  the  retail  end 
of  the  trade  is  for  braids,  and  it  would  lake  the  best 
part  of  this  number  of  The  Review  l"  enumerate  and 
describe  the  many  different  varieties,  lor  they  can  be  had 
in  varying  widths,  ami  to  match  any  color  or  material. 
Many  of  these  braids  have  an  introduction  of  tinsel. 
This  introduction  of  tinsel  is  a  settled  feature  in  Spring 
and  Summer  lines,  and  importers  are  predicting  the  use 
of  gold   for  Kail  as  well . 

Browns  and  leaf  greens  are  to  be  the  leading  color- 
ings and  gold  is  just  what  these  colors  need  to  tone  them 
up  ami  make  them  becoming.  A-  there  would  he  great 
scope  fir  the  exercise  of  artistic  tastes  iii  these  combina- 
tions it   is  extremely  likely  that   this  view    i-   right. 

For  backing  laces,  and  chiffon  embroideries,  ami  other 
trimmings,  and   giving   the  smart    touch   of  gold,   without 

which    no   toilette   is   now  complete   there   i-  one  of   tin     lim-l 

enchanting  trimming  fabric-  ever  put  on  the  market. 
This  is  rightly  called  drape  d'or.  It  i-  radiant  with  it- 
bright  sheen  of  gold,  ami  forms  a  beautiful  foil  foi  laces, 
and  blends  in  ami  enriches  the  ci  lors  of  the  embroideries 
and  t  rimmings  used  over  it . 

Padded  ami  raised  effects  are  very  popular  now,  and 
a  portion  of  the  pattern,  in  an  embroider}  or  trimming, 
say  the  centre  of  a  rose,  or  other  flower,  can  be  padded 
by  a  small  piece  of  this  brilliant  fabric,  ami  a  surpris 
ingly  beautiful  effect  is  gained.  Yokes  are  lined  with  it. 
and.  indeed,  ingenious  costumers  will  find  many  uses  tor 
this    fabi'e. 

Silver  i-  spoken  of  in  the  I  niled  Slate-  a-  well  as 
gold.      It    may  be   used   to  advantage   in   trade-   where   the 

customer  buys  a   -own   to   wear  mi   only  one  or  tw >ca- 

simis.  and  then  throws  it  aside,  but  it  is  much  too  per- 
ishable tor  the  general  trade,  as  it  tarnishes  so  easih 
when  exposed  to  the  air.  Even  when  ii  i-  most  carefully 
kept,  it  will  "sweat"  a-  it  i-  termed,  and  rot  the  fabric 
it  is  used  with.  On  the  contrary,  if  a  good  quality  ol 
-old  is  bought,  and  particularly  satisfacl 
French  make,  it  will  keep  it-  color  for  a  Ion-  tim<  .  The 
quantity  of  -obi  in  the  new   trimmings  i-  so  --.ill  that   it 

doe-  not    pay   to   bu\    the   | rer   varieties.       f 

thin-   that   i-  extending   the   vogue  of  -old.  it    : 
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pensive  t"  use  lavishly  and  a  lavish  display  is  just.what 
vulgarizes  it.  ;m<l  drives  it   out  of  use. 

For  trimming  the  loose  Shangtung  and  Pongee  cunts 
there  are  collars,  cuffs  and   fronts  of  line  embroidery  or 

lace. 

A  certain  shade  of  blue  has  caught  the  fancy  of  the 
trimming  designer,  and  this  color,  and  green  also,  is  seen 
to  an   p^trarr^inary  c'cg'rec   in   everything. 

Persian  effects  in  trimmings,  in  which  threads  id'  gold 
are  profusely  used,  are  very  popular. 

Drop  ornaments  are  good,  but  not  to  the  unlimited 
extent  that  they  were  used  a  short  time  back,  when  a 
drop  and  a  dangle  was  placed  on  every  possible  point  and 
corner. 


LACES. 

IT   would  seem   that   almost   every  garment   that    women 
are  to  wear  in  the  coming  season  are  to  be  lace   I  rim- 
med, and   in   gowns   it    is  only   the   plainest,   and    most 
severe    id'    tailor-mades    that    are    without    the    prevailing 
(ouch . 
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Macrame  Insertion. 

The  Cavilier  Prills  of  lace.  etc..  at  the  cuff  of  most 
gowns,  is  l; > i i 1 1 l:  to  mean  a  large  use  of  lace  for  this  pur- 
pose. Flounces  of  lace,  and  lace  trimmed  flounces  ami 
berthas,  are  also  to  have  a.  great  vogue  on  Summer 
gowns.  As  the  season  opens  up  the  lead  id'  the  liner 
makes  of  laces  is  undoubtedly  greater. 

The  most  popular  among  these  line  laces  are  the 
D'Alencons.  These  beautiful  revivals  id'  one  of  the 
richest  and  daintiest  of  French  hand-made  laces  are  mar- 
velous examples  of  the  perfection  to  which  machine  made 
laces  have  been  brought,  and  show  how  the  use  of  modern 
machinery  has  now  put  the  lace  that  once  was  so  costly 
that    only    the    king   and    his    richest    subjects   could    afford 


to  buy  it.  well  within  the  reach  of  the  million.  The 
patterns  used  are  decidedly  on  the  Louis  XVI.  order,  and 
are  more  or  less  naturalistic  representations  of  Mowers 
and  leafage,  the  curves  id'  the  pattern   forming  the  edge 

of   the   lace. 

The  net  ground  is  sprinkled  with  dots,  and  in  the 
modern  laces  these  dots,  as  well  as  parts  of  the  pattern, 
show  the  raised  button,  or.  as  some  call  it.  the  pousse 
effect,  that  is  the  feature  of  both  laces  and  trimmings 
this  Spring-;  or  again  some  have  the  indented  repousse 
or  egg-shell  effect,  but  in  all  the  main  character  of  the  lace 
is  the  same.     The  ground  is  of  fine  D'Alencon  net. 

These  laces  are  almost  invariably  shown  in  sets,  and 
the  many  widths  in  flouncings  would  point  to  the  vegue  of 
graduated  flounces  of  lace.  Bands  and  galloons  are  also 
shown    to   complete   the   sets. 

One  of  the  laces  herewith  illustrated  has  a  raised 
braid  formed  into  a  truelovers  knot,  as  the  main  motif  of 
the  design.  This  is  quite  detached,  and  is  only  joined 
to  the  body  of  the  lace  at  intervals,  as  can  be  seen  if 
the  illustration  is  closely  looked  into.  Many  other  de- 
signs are  formed  from  this  detached  braid  such  as  Tudor 
roses,  daisies,  etc.  The  strong  contrast  between  heavy 
and    light    make   this   a   line   of  considerable  beauty. 

Lierre  is  another  of  the  favored  tine  laces,  and  has 
a  graceful  pattern  worked  out  on  Brussels  net.  Some 
lovely  robes  are  shown  of  this  lace,  one  of  which  we 
illustrate.  These  robes  are  very  effective,  and  not  too 
expensive  for  the  general  trade.  Berthas,  barbs,  lappets 
and  scarves  are  all  shown  in  this  lace. 

In  all  laces,  both  fine  and  heavy,  ball  effects  are  strong; 
and  the  majority  of  the  much  used  separable  medallions 
show  this  feature. 

Valenciennes,  in  spite  of  protests  that  it  is  not  a  mil- 
linery lace,  is  pretty  considerably  used  for  hat  trimming 
at  present.  This  is  a  New  York  fad.  and  it  seems  hardly 
decided  whether  it  will  develop  or  not,  but  decidedly 
Valenciennes  is  more  popular  for  dressy  use  than  is  usu- 
ally  the  case,  and  will  lie  largely  used  to  trim  tine  gowns 
this  Summer.  What  are  known  to  lace  men  as  the  round 
Ik  le  and   the   Normandy   vals  are   the  wanted   kinds. 

There  are  lingerie  frills  and  ruchings  without  num- 
ber for  the  sleeves  of  the  fashionable  gown.  These  are 
i  f  the  finest  mull,  lawn,  chiffon,  etc.,  and  are  edged  and 
inserted  with  Valenciennes. 

It  would  seem  that  fashion  designers  are  always  delv- 
ing in  I  lie  past,  and  so  long  as  they  can  strike  a  novelty 
they  care  not  how  remote  the  period  to  which  it  belongs. 
Macrame  is  one  of  the  latest  of  these  revivals  in  lace. 
This  is  one  of  the  very  oldest  kinds  of  lace,  and  was  made 
around  Genoa  in  the  sixteenth  centurv,  under  the  name 
of  "punto  groppo,"  or  knotted  lace,  and  is  still  made  by 
the  peasantry  in   the  South  id'  France. 

The  name  "macrame"  is  as  modern  as  the  revival, 
and  comes  from  an  Arab]  word  meaning  an  ornamental 
trimming.  The  hand-made  macrame.  though  the  patterns 
are  good,  is  too  stiff  and  heavy,  and  is  only  useful  for 
trimming  heavy  linens  or  crashes,  but  the  machine-made 
lace  is.  while  retaining  the  beauty  of  pattern,  much  finer, 
and  more  adaptable,  and  will  trim  with  advantage  any 
but  the  sheerest  of  Summer  fabrics.  Just  in  line  with  pres- 
ent dav  taste,  which  loves  strong  contrasts,  are  the  bands 
of  macrame   with  insets  of  embroidered  net.     These  are 
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LADIES' 

MISSES'  at  all  prices. 

CHILDS' 

Samples  now  on  the  road. 


THE- 


Irving  Umbrella  Company 

MANUFACTURERS 

20  Front  St.  West,     -     TORONTO 


PEWNY'S 

Kid  Cloves 

For  your  Easter  Trade 
put  in  an  assortment  of 
these  gloves. 


EVERY  PAIR  IS  GUARANTEED. 

Pewny's  Gloves  are 

GOOD  GLOVES. 


GREENSHIELDS  LIMITED 


MONTREAL 

ACENTS   FOR   CANADA 


I.  B.  ftLEINERT  RUBBER  COMPANY 


26-28  Front  Street  West, 


TORONTO. 


01 


Dry   Goods 

Review 


DRESS    ACCESSORIES 


April.    1904 


very  pleasing,  as  the  one  material  is  such  a  strong  foil 
for  the  other. 

Cluny  patterned  wood  fibres  still  keep  their  place  in 
popular  favor,  both  for  millinery  and  trimming  purposes. 
This  is  not  wonderful  considering  their  bright,  silky 
beauty.  The  latest  show  an  introduction  of  gold  tinsel 
either  into  ground  or  pattern. 

There  are  quite  a  number  of  beautiful  trimmings  thai 
are  very  hard  to  classify,  as  they  partake  of  the  charac- 
ter of  both  laces  and  embroideries. 


for   neckwear   for   wear     in    the     coming   season.      Lace 
stocks,  too,  are  greatly  in  demand. 
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D'Alencon   Flounce. 

These  have  a.  linen  or  etamine  ground  which  is  em- 
broidered Wiith  raised  flowers,  etc.,  and  the  eyelet  hole 
or  broderic  Anglaise  motif's.  The  patterns  are  connected 
and  joined  by  heavy  button  work  lace  designs.  These 
come  in  all  white,  in  champagne  or  natural  colored  linen, 
in  blue,  green  and  other  colors  with  white  embroidery  and 
lace.  All  "overs  in  many  laces  are  very  much  used,  and 
Tcrchon  laces  have  not   been   so  popular  for  years. 

Cape  collars  in  all  varieties  of  laces  are  strong  as 
ever,  and  there  are  any  quantity  of  lappets    and  scarves 


BUTTONS. 

THIS  promises  to  be  a  good  button  season.  Buttons 
are  selling  well,  but  it  is  chiefly  for  trimming  pur- 
poses they  are  used.  The  most  popular  buttons 
are  in  military  style  and  are  known  as  the  bomb  buttons. 
These  come  in  bright  and  dead  gold  and  in  gun-metal. 
Tiny  gold  buttons  form  a  part  of  almost  all  trimming 
schemes. 

THE  VOGUE  OF   GOLD. 

MANY  importers  are  not  over  confident  about  the 
vogue  of  gold  in  trimming  lines,  but  those  who  are 
best  informed  and  in  closest  touch  with  Paris  and 
Parisian  ideas  show  the  greatest  belief  in  them.  Gold  is 
certainly  featured  in  all  French  trimmings,  and  the  cos- 
tume and  millinery  ideas  that  hail  from  there  show  a 
touch  of  gold  in  some  form  or  other.  Even  the  gloves 
reflect  the  craze  and  white  kids  have  as  fastenings  large 
gold  buttons.  In  fact  gold  bids  fair  to  take,  to  some 
extent,  the  place  ecrue  has  hitherto  held. 

It  is  not  claimed  that  gold  will  have  an  extended 
reign.  It  never  has,  but  for  this  season,  and  very  pos- 
sibly for  Fall  also,  gold  will  be  much  used  in  trimming 
lines. 


JAPANESE    MILITARY    BELTS    AND    SETS. 

TINSFL  belts  promise  to  be  a  big  feature,  though  some 
of  our  large  stores  who  are   ahead  of  the  demand 
here   have   commenced   to   cut  prices  on   them,   but 
the  gilt  tinsel   webbing     is  right    in   sympathy     with   the 
craze  for  gold  in  other  accessories. 


BELTS. 

WHEN  first  the  wide  belt  was  mooted  on  this  market 
manufacturers  and  merchants  alike  fought  shy  of 
it.  "It  would  not  last,"  they  said.  But  as  it 
gained  in  favor,  they  had  to  incorporate  it  in  their  belt 
lines,  and  it  looks  as  though  the  wide  belt  was  here  to 
stay  for  some  time. 

It  is  the  short  Eton  coat  that  calls  for  a  wide  belt, 
and  just  so  long  as  an  abbreviated  coat  is  worn,  so  long 
will  the  wide  belt  last.  The  crush  leather  was  the  first 
wide  belt  to  be  put  on  the  market,  for  the  leather  men 
got  there  before  their  competitors  who  make  the  fabric 
lines,  but  not  for  long  did  they  enjoy  their  monopoly. 
Now  there  are  as  many  wide  varieties  in  fabric  belts  on 
the  market  as  the  heart  of  the  retailer  could  desire. 

Gold  effects,  and  gill  trimmings,  which  were  eyed 
askance  by  belt  men  have  come  out  strongly,  and  gun- 
metal  and  silver  are  rather  out  of  it  at  present  in  belt 
lines.  Many  belts  are  wide  at  the  back,  and  taper  down 
in    front  . 

In  the  fine  trade  there  is  a  reaction  against  metal 
ornamentation  of  any  kind,  and  the  place  of  buckles  and 
slides  is  taken  by  silk  covered  or  crochet  rings. 

On  many  of  the  fabric  belts  gilt  bomb  buttons  are 
making  their  appearance. 

Belt  lines  are  by  no  means  confined  to  black  and  a  few- 
whites,  but  colors,  particularly  ved  and  emerald  green. 
are  largely  featured. 
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John  Truman  ®>  Co. 

32  St.  Mary's  Gate,  NOTTINGAM,  ENG. 


PAQU 

Sole  Apents  for  Canada.        Wholesale  Trade  only. 

527  Board  of  Trade  Bldg.,  •  MONTREAL 


TELEPHONE     M      .1171 


A   Substitute   foi 


wine. 


Tape,  containing  your  advertisement,  i^  much  neater  and  yet 
very  reasonable  in  price. 

A.  T.  Porter  Importing  Co.,  232  McCill  !St.,1  Montreal 

EIDERDOWN 

SACQUES    and     GOWNS 

WARM,  COMFORTABLE,  ECONOMICAL. 


Retailers  cannot  afford  to  be  without  these  goods. 

THE  GALT  KNITTING^CO.,  ■»»  GALT. 


THK 


'PIRLE'  Finish 

Indispensable  for  the  Open-Air  Girl. 

"LADY'S  REALM"  says: 

"Tha  oat-door  girl  who  loves  to  cycle,  walk  end  -i  ri  v,-  uiii  never  wear 
anything  but  a  ■I'iki.k'  oofltnme  when  nIic  dm  once  donned  one.  it  may  be 
Hm  ihower  of  Mayor  the  storm  of  November,  bat  neat  cloth  drew  will 
remain  unspotted  ami  unshrunk,  ami,  when  dry,  will  be  -  when 

it  came  from  the  tailor's  h»mN. " 


Reotstereo  Tmi'E  Mas. 


"Madge"  in  "Truth"  says: 

"Every  dressmaker  ought  to  leave  out  a  bit  of  selvedge  somewhere  with 
t he 'I'l  RLE' stamp  on  it.  as  this  affords  an  absolute  guarantee  f>>r  the  wearer 

"The  proprietors  undertake  to  make  goo«l  any  material  so  stamped  that 
has  been  actually  damaged  by  rain." 


TO  BB  OBTAINED  FROM  THE  LEADING  IMPORTERS, 

or  full  particulars  from 

E.  RIPLEV  £*  SON,  Limited, 

mo,-..    Queen  Victoria    Street,    I  ONDOV   EX..    CNQLANO 
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Havers  in 
'Foreign  Markets 


I'YFRS  for  Canadian  houses  are  now  on  the 
foreign  markets  looking  up  the  newest  tilings 
in  Fall  and  Winter  dress  materials  for  1904-5, 
which  will  be  shown  by  travellers  here  about 
May  1.  Meanwhile  the  shipping  department  in 
every  wholesale  house  is  very  active  sending  out  Spring  and 
and  Summer  materials  to  the  trade.  Though  the  season  is 
advanced,  there  are  still  some  points  to 
where  it  has  been  difficult  to  deliver 
goods,  but  in  spite  of  all  past  delays  it 
seems  that  but  little  trade,  if  any  at  all,  has  been  lost  by 
the  retailers. 

*  * 

* 

The  demand  for  Spring  goods  has  been  continuous,  and 

now   after  the   first  shipments   have  been 
Good   Repeats.  ,  ,  .  .  . 

made,    several    good    repeats    have    been 

received  for  lines  which  customers  were  quick  in  picking  up. 

*  * 
* 

The  new  "  onion  "  shade,  a  golden  brown  tone,  so  late 
in  making  its  appearance,  is  meeting  with  surprising  suc- 
cess, surprising,  because  unless  it  is  a  great  "brown" 
season  (an  occassion  little  appreciated),  most  importers 
place  but  little  confidence  in  this  color,  as  far  as  dress  goods 
are  concerned.  There  have  been  too  many  disappoint- 
ments. But  this  "  onion  "  shade,  which 
isshown  in  the  fashionable  light  materials, 
violes,  crepe  de  chine,  eoliennes,  ete.,  is  selling  well  ;  and 
as  some  of  the  best  Fall  samples  show  a  few  shades  of 
brown  verging  on  this  same  color,  there  are  very  strong 
indications  that  it  will  be  one  which  the  retail  trade  will 
shortly  be  able  to  handle  profitably  in  quantities. 

*  * 
* 

The  gun  metal  shade,  though,  which  in  millinery  is  one 
of  the  season's  features,  is,  according  to  some  dry  goods 
men,  not  the  great  success  that  it  was  ex- 
pected to  be  by  many.  But  others  have 
found  it  to  sell  pretty  well.  A  fad  such  as 
this,  however,  usually  works  that  way,  sells  well  with  some 
dealers  and  poorly  with  others. 


"  Onion"  Shade. 


Gun  Metal 
Shade. 


increasing  the  capacity  of  their  plants.  In  the  ladies'  cloth 
there  are  some  shades  of  deep  brown  which  should  be  good 
property  for  Spring. 

Some  of  the  new  Fall  and  Winter   cloths   are   now  being 
shown   in  Canadian   houses,  and    there  seems  to  be    a  pre- 
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Repeats  on  lustres  are  frequent,  and   there    is  no    doubt 

but  that  large  quantities  of  these  goods  are  to  be  sold  during 

the  coining  season.       All   plain  stuffs    are  moving  out  very 

well  also,  such  as  box  cloths  and  Venetians.       Ladies'  cloths 

in  faint  stripe  and   flake  patterns  are  also 

Repeats  on  .     good  demand,  so  sjood  that  some  whole- 

Lustres.  . 

salers  cannot  get  deliveries  from  the  niills 

quick    enough   to    satisfy   their    customers.       This  refers  to 

Canadian  made  goods.      It  seems  a  lamentable  fact  that  our 

mills  are   not    prepared   to  answer   the   demands   made  upon 

them  for  this  cloth  ;  but  with  such  competition    as  they  are 

forced  to  maet  from  outside  countries   it   is  claimed   the  pro- 

l  ■   li  >n    is   n,)t   high   enough    to   warrant    the   manufacturers 


Lierre  Lace  Robe. 

ponderance  of  snow-flake  or  speckled  effects  in  blues,  greens, 

browns  and  blacks.       These   browns    include  the   "  onion 

shade    before   referred   to  and  a   few  other 

browns,  some    in  dark   and   light  shades.         ....   .      OI     , 

&  U  mter  Shades. 

The  blues  it  is  said  will  be  also  in  many 
shades,  from  navy  to  light  blue.  Among  the  new  patterns 
with  browns,  blues  and  greens  as  grounds,  are  some  with 
knop  effects  in  contrasting  colors,  such  as  reds,  greens, 
whites  and  blues.  These  make  very  pretty  effects,  and  are 
already    being    spoken    for    to    a  great    extent. 
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Debenbam,  Caldecott  &  Co. 


SILKS 

OUR 
SPECIALTY 

RIBBONS 

TAFFETAS 

LARGE 

VELVET  RIBBON 

LOUISINES 

RANGE 

TAFFETA  RIBBON 

PAILLETTES 

SHADES 

DUCHESSE  SATIN  RIBBON 

PEAU  DE  SOIE 

ALSO 

ALL  WIDTHS 

SHANTUNGS 

BLACK 

SPECIAL  LINES 

JAPANESE 

WHITE 

TO  RETAIL  AT 

DUCHESSE  SATINS 

CREAM 

POPULAR  PRICES 

COTTON     DRESS     FABRICS 

Exclusive      Novelties 

TAFFETINE    LININGS    I     ALL  THE 
ROMAN    SATINS  I      NEW    SHADES 


DEBENH AM,  CALDECOTT  &  CO. 


Cor.  BAY  and  WELLINGTON 

TORONTO, 
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SHIRTS 
COLLARS 

CLOVES 

nick-nacks 


FLOWING    ENDS    OF    TALK. 


Bride  and 
Groom  as 

k'iv:ils 

gaud?     manner, 


IN  a  recenl  book  an  costumes  in  America,  Mrs.  Earle 
tells  ol  the  time  when  there  was  considerable  riv- 
alrj  between  the  bride  and  the  bridegroom  in 
their  wedding  garments.  In  Boston  on  one  occa- 
sion,  tlu'  groom's  earnest  efforts  resulted  in  white 

satin    small    dollies,    silver    grey      velvet      coat,    lose    pink 

w.ustcoat  embroidered  in  silver,  and  buttons  of  natural 
pink  seashell  of  deeper  tone  in  silver 
settings.  The  bride  unfortunately  bad 
suspected  no  such  attire  on  the  part  of 
her  lover,  and,  being  dressed  in  a  less 
gazed  in  speechless  amazement  at  him 
when  he  walked  towards  her,  and  then,  realizing  how  far 
she  was  surpassed  burst  into  tears.  The  poor  bride- 
groom was  so  startled  that  he  stood  awkwardly  looking 
on,  until  told  that  he  must  don  more  sober  clothes  or 
lose  his  sweetheart.  lie  yielded.  Perhaps  that  was  the 
beginning  of  it  all,  for  certainly  men  now  never  attempt 
to  compete  in  dress  with  women,  on  any  occasion,  their 
aim  rather  being  to  obtain  quiet  effects— so  there  will  nol 
be  too  much  in  one  family.  Man  is  getting  his  innings 
this  year  in   waistcoats,  cravats  and  hosiery. 

AN  English  journal  says  that  when  a  Bristol  man  feels 
that   he  should   decorate  himself   with  a  new   hat,   he 
does   not    think   of   buying   it.     He   simply   goes    to    a 
hotel     lets      someone      see    him   double    up   a    £5    note     and 
put    it    under   the  leather  of  his  hat    to  improve   the  (it,  and 

leaves    it    on    the    rack    while    he    goes    in 
I '.liter  than  to  dinner       When   he  comes     out,   In-   a! 

buying  H.  Ways    finds   his   hat    gone   and    another    in 

its  place,  while  later  in  the  day  a  wild- 
eyed  man  is  hustled  to  the  police  station,  or  stands  on  a 
corner  and  kicks  himself  for  trying  to  pass  a  count, 
note  The  experience  of  the  man  in  this  country  is  some- 
what different  from  this  He  leaves  a  hat.  old  or  new, 
on -the  rack,  with  every  faith  in  the  honesty  of  mankind, 
and  in  the  watchfulness  of  the  hotel  man,  and  upon  com 
mg  out  spends  a  half  hour  looking  for  it,  another  half 
hour  in  waiting  until  all  have  taken  their  choice,  and 
then  finds  a  faded  brown  derby  with  a  crack  or  two  in  it, 
and  a  shape  of  long  ago,  to  be  the  only  one  left  Ills 
only  consolation  is  that  from  the  maker's  name  inside  he 
knows  n  to  have  cost  si\  dollars  at  one  time,  and  feels 
morally  certain  it  was  stolen  from  some  other  eqnallv 
innocent  and  Confiding  man.  He.  too.  kicks  himself,  but 
it  is  for  letting  everyone  else  take  their  choice  before 
helping  himself.  Is  it  anv  wonder  that  respectable  man 
has  a  moment  of  moral  aberration  and  conliseates  a  de- 
cent   hat   at    his  next    dinner  ' 


'THIEKE    has    been    a    report    current     in      almost      evnv 

J       country    that    at-  last    a    use   was    to  be   found    lor    the 

lat.      It    was      said    that    a    great    rat    hunt    has    been 

organized  in     Copenhagen,     lor   the  purpose  ol  obtaining 

skins      to    be   made   into  gloves       But    any    fond    hopes      of 
cheap  glove  skins  have  been  dispelled   by 
the  discoverv    that   a    rat   skin   is  entirrlv  gata    yn, 

unserviceable     for    such    a    purpose  A  Useful. 

skin  for  a  child's  glove  must  be  eight 
inches  long,  that  for  a  ladies'  eleven,  and  a  medium  sized 
gentleman's  hand  requires  .1  skin  fourteen  inches  in 
length.  A  large  lat  skin  is  only  six  inches  long  and  is 
therefore  out  of  the  question.  Tins  a  Norwegian  tner- 
chanl  discovered  when  he  took  a  cargo  of  100,000  skins 
to  England,  and  attempted  to  interest  glove  manufact- 
urers in  them.  He  received  live  shillings  a  hundred- 
weight for  the  lot,  to  be  boiled  down  for  glue  A  cer- 
tain glove  maker  in  an  endeavor  to  satisfy  himself  as  to 
the  possibilities  in  rat  skins,  sent  to  Germany  for  the 
largest  skins  obtainable,  and  after  a  great  deal  of  diffi- 
cult" as  he  found  the  skins  so  badly  scarred,  he  got  one 
sufficiently  large  to  make  a  glove  lot  a  small  boy  Rab- 
bit   skins  are  of  no  more  use 


ON  account  of  the  deception  practised  by  a  few  mer- 
chants m  the  selling  of  goods,  many  customers  have 
become  so  suspicious  as  to  demand  the  article 
shown  111  the  window  rather  than  the  one  carried  in 
stock  lie  can  scarcely  be  blamed  for  this  in  some 
towns  and  with  some  merchants,  but  it 
means   a    great    deal      to    the   store     and  Selling  from 

window    dresser   if   the  display   must     be  the  Window. 

disturbed.      The    question    as    to    whether 
the    merchant    could    be    forced    to    sell    the    hat    shown     111 
the   window   was    recently   discussed    before  a   law   sttldt 
society    in   England,   and    after  much   argument    it    was   de- 
cided   liv    a    majority    of    two    that    he    could    not    be    made 
to  do  so.     The  question  is  one  that  is  scarcely  worthy  of 
discussion,    since      the    merchant    who    1^    doing    an    I. 
business      will    be    willing    to    grainy    the    wishes      of      his 
customers  without  putting  to  a  test   the  tight   to  demand 
it.      A    hat    in  a    window    often   looks   better   than    the   same 
one  in   the   store,   but    it    is  merely   because,   being    more 
distant,   its   texture   is   invisible,   and    the   light    is   sti   ■ 
ami    coining    in    a    favorable   direction.       If    the   hat    shown 
inside    does    not    suit,      the      customer    will    usually    leave 
without    buying,    rather    than    bother    himself    to   (  re,- 
disturbance.     But  he  will  buv  elsewhere. 
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FADS    AND    FASHIONS. 


B\  looking  over  the  styles  in  clothing  for  men  for 
the  Spring  season  I  have  been  struck  with  the 
wide  variety  and  choice  offered.  From  boot  to  hat 
a  man  can  wear  almost  what  suits  his  fancy  with- 
out getting  out  of  the  realm  of  taste  and  style  in 
dress.  The  overcoat  of  the  season  is  no  doubt  the  covert 
or  short  box  coat  and  the  most  popular  shades  will  be 
in  light  fawns.  The  cloth  is  preferably  covert,  but  a  few 
whip  cords  and  even  some  cheviots  are  shown  in  the  same 
shape.  Although  light  fawn  promises  to  be  the  most 
popular,  the  dark  greys  or  fawns  are  neater  and  will  be 
sold  to  higher  class  trade  than  the  lighter  shades,  for 
the  reason  that  they  are  quieter,  and  will  not  be  worn  to 
death.  A  long  ulster  shaped  overcoat  of  the  same  ma- 
terial, made  very  loose  in  the  back,  is  being  pushed  by  a 
few  of  the  high  class  tailors.  I  must  say  the  covert 
coat  has  caught  my  eye  for  business  wear.  It  is  essenti- 
ally for  informal  day  wear  both  in  looks,  and  because  it 
cannot,  of  course,  be  worn  with  skirled  under  coats.  This 
laxity  of  style  has  been  seized  by  many  a  young  man  to 
enable  him  to  appear  on  the  streets  in  the  most  ridicu- 
lous overcoats.  One  I  saw  a  few  days  ago  was  a  fairly 
long  winter  weight  with  a  belted  back,  and  in  the 
centre  of  the  belt  was  a  large  harness  buckle  nickel- 
plated,  about  four  inches  square.  Another  young  fellow 
carrying  a  sample  case  was  clad  in  a  long  light  grey 
Chesterfield  (among  other  things),  and  running,  from  top 
to  bottom  was  a  box  pleat  about  three  inches  wide. 
Skirted  overcoats  "caught  on"  very  strongly  towards  the 
last  of  the  season,  and  the  variety  of  cuts  was  confusing. 
An  unbusinesslike  overcoat,  and  not  perfectly  correct  at 
any  time  save  with  a  silk  hat,  it  was  made  much  worse 
by  the  daring  of  a  few,  who,  in  their  attempts  to  surpass 
all  others  in  oddness,  allowed  or  ordered  their  tailors  to 
produce  a  huge  affair  reaching  to  the  heels,  very  tight  at 
the  waist,  narrow  in  the  shoulders,  and  wide  at  the  hips. 
The  effect  was  ludicrous,  and  fortunately  was  confined  to 
a  few  with  "stagey"  ambitions.  Unfortunately,  too,  the 
box  coat  is  being  parodied  in  a  length  that  barely  con- 
ceals the  under  coat,  whereas  the  skirts  should  drop  three 
to   five  inches  below,   according   to   the  length   of   limb   of 

the  wearer. 

*       * 
* 

Suits  are  being  made  in  any  desired  style,  the  tailor 
being  controlled  absolutely  by  the  wishes  of  the  customer. 
There  is  now  very  little  of  the  old  time  method  of  simp- 
ly selecting  a  cut  from  the  plate  and  having  the  suit 
built  up  arbitrarilv  on  the  same  lines.  Every  wearer  has 
his  individual  tastes  and  is  not  afraid  to  force  them  on 
his  tailor.  There  is  apparent  a  return  to  the  double 
breasted  coat  of  some  years  ago.  The  neatest  style  but- 
tons four,  but  as  most  of  the  coats  have  long  rolls  which 
are  or  are  not  made  use  of,  the  double  breasted  coat 
mostly  buttons  three  and  shows  tour.  A  few  extremists 
prefer  button  two  anil  show  three.  While  this  coat  is 
the  newest  it  will  not  be  as  generally  worn  as  the  single 
breasted.  In  the  latter  coal  there  are  two  shapes  for  the 
collar  and  three  for  the  front  corners,  shown.  One  has 
the  collai  long  and.  the  other  buttons  tight  as  last  year. 
One  has  a  long  cut  away  at  the  bottom  with  rounded 
corners,  another  a  shorter  slope  than  last  year,  while  an- 
other odd  one  has  square  corners.  The  high  collar  and 
shorter  slope  are  the  favorites 


Whether  the  tan  shoe  will  be  worn  to  any  extent  dur- 
ing the  Summer  I  am  unable  to  say  with  any  certainty, 
but  from  present  appearances  its  sale  will  be  limited,  al- 
though its  presence  will  be  noticeable.  The  greater 
popularity  of  brown  in  hat  and  cravat,  will  help  it,  but 
as  a  shoe  for  wear  in  the  city  it  will  not  be  popular.  Its 
advantages  for  outing  have  been  tested  and  tourists  and 
Summer  travellers  will  no  doubt  appreciate  them.  There 
is  a  shoe  talked  of  in  the  United  States,— an  importation 
from  England,— called  the  varnished  shoe.  It  is  just 
what  its  name  says,  a  calfskin  shoe  varnished  over.  Some 
consider  it  more  correct  than  the  patent  leather,  in  whose 
place  it  is  used.  To  keep  it  in  proper  shape,  however, 
requires  a  valet,  as  the  varnish  must  be  scraped  off  and 
a  new  coat  applied,  when  a  n6"w  shine  is' desired.  That  it 
will  not    take     here   is     certain. 

* 

The  Englishman,  as  we  have  been  getting  him  for  the 
past  year,  is,  I  consider,  responsible  for  a  head  covering 
which  has  been  confined  for  years  to  the  small  boy.  Nine 
tenths  of  the  English  immigrants  who  have  reached  us. 
and  so  many  of  whom  are  crowding  our  streets,  have 
shown  a  remarkable  fondness  for  the  peaked  cap.  I  have 
been  able  to  pick  out  English  immigrants  more  from 
their  caps  than  from  anything  else,  but  now  it  would  not 
be  safe  to  depend  upon  this.  Men,  old  and  young,  with 
peaked  caps  of  various  materials  and  a  limited  variety  of 
shapes,  are  not  uncommon  sights  on  the  street,  and  many 
who  have  not  worn  them  for  years  are  returning  to  them 
apparently  with  boyish  enthusiasm.  The  young  man  is 
saving  money  on  it.  Almost  every  cap  seen  has  *hree 
bands  running  along  the  top  from  back  to  front,  and  a 
small  loose  piece  across  these  in  the  centre.  These  are 
so  very  common  that  they  are  being  discarded  by  the 
more   particular     men,     and     plain    round   separate   piece 

crowns  are  donned  in  their  place. 

*       * 

There  is  possibly  another  fashion  which  has  been  in- 
fluenced by  the  Englishman,  and  that  is  the  carrying  of 
lanes.  The  Canadian  has  been  but  an  indifferent  cane 
carrier,  and  the  habit  comes  and  goes  with  an  irregu- 
larity that  betokens  nothing  more  serious  as  a  cause 
than  a  change  of  mood.  A  man  will  carry  a  cane  for  a 
month  and  discard  it  for  another,  without  a  great  deal 
of  regard  for  season,  or  the  prevalence  of  the  fashion. 
Spring  and  Fall  are,  of  course,  more  suitable  seasons 
for  the  cane  habit,  and  more  are  seen  then  than  at  any 
lime.  There  are  men  who  have  always  been  attached  to 
their  hawthorn  or  to  the  peculiar  head  which  they  may 
use  on  their  sticks,  and  the  man  and  cane  are  inseparable. 
Winter  has  never  been  remarkable,  and  rightly  so,  tor  the 
number  of  canes  carried,  but  the  past  cold  season  has 
proved  an  exception.  The  Englishman  has  ever  bee:; 
fond  of  a  stick,  and  he  has  nol  by  an\  means  broken 
from  his  love  here.  His  example,  therefore,  has  influ- 
enced Canadians,  particularly  the  more  prominent  busi- 
ness men,  and  the  coldest  days  of  January  and  February 
proved  insufficient  obstacles.  If  the  hands  got  so  cold  as 
to  need  the  shelter  of  the  pockets,  the  cane  was  simply 
thrust  under  the  arm.  It  is  rather  a  ludicrous  sight— a 
man  hustling  down  street,  coat  collar  up,  for  cap  pulled 
down  over  ears,  hands  thrust  to  the  bottom  of  overcoat 
pockets,  and  a  cane  precariously  held  under  the  arm.  Of 
what  earthly  importance  a  cane  is  under  those  condi- 
tions,  for  use  or  beauty,   is  beyond  me.  THE   DON. 


98 


April.    1904 


RETURNED 
APK  -5  1904 


MEN'S    FURNISHER 


Dry    C.«>«»«|  | 


Dry    Goods 

Review 


MEN'S   FURNISHER 


April,    1904 


*  STARTING  OUT  for  FALL  * 


i 


i 


Our  travellers 
will  wait  on 
you  shortly, 
with  a  full  line 
of  goods  for 
Fall  Trade, 
and  goods  for 
immediate 
delivery.    :  :  : 


7j\N 


* 


VIEW  OF  OUR  SAMPLE  ROOM. 

When  it  comes  to 


WOOLLENS  and  TAILORS' TRIMMINGS 


YOU    WILL    FI 


no  OUR  STOCK  THE  MOST  COMPLETE  IN  EVERY  LINE 


AM)    SECONL    TO    NONE. 


We  have  a  very  choice  selection  in 

TWEEDS,  SERGES,  SUITINGS, 

OVERCOATINGS,  Etc.     CANVASES,  ITALIANS, 

ASSORTED  SILKS,        HAIR  CLOTHS,       SLEEVE  LININGS, 
HOLLAND  POCXETINGS,  Etc. 

We  have  35  per  cent,   more  samples  than  we   have  ever  carried  before. 


Sole  proprietors  of  the  celebrated  "TYKE'    and  "BLENHEIM"  Serges,  also  of 
Salt's  "YOTSMAN"  Serges,  the  best  goods  in  the  trade.     Send  for  samples  of  them. 


FREE  SAMPLES  ON   APPLICATION. 


BRANCHES : 

McKINNON   BUILDING,  TORONTO. 
JARVIS  BUILDING,   ST.  JOHN. 
37  QUEEN  ST..  TRURO. 
BRIDGE  STREET,  QUEBEC. 


\^'»'**«^<vr'iiw*/tyW«<**rftyW« 


A.  McDOUGALL  &  CO., 

196  McGill  St.,  MONTREAL. 
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THE  MERCHANT  TAILOR 

STYLES    AT 

HOME     AND 

AbKOAD. 

FOR  ihis  Spring  there  is  offered  ;i  galaxy  of  cuts 
in  clothing  thai  farther  emphasizes  the  fact 
that  ;i  man  is  at  liberty  to  suit  himself.  The 
plates  sIihu  almost  every  combination  pos 
Bible  ;iikI  the  tailor  is  often  called  upon  to 
make  up  a  shape  thai  possesses  the  features  of  three  or 
four  coats  shown  in  the  plates.  The  Bingle-breasted  coal 
promises  t<>  l»e  the  mosl  popular,  lint  sn  varied  is  the 
shape  of  the  opening  al  the  bottom  thai  there  will  be 
little  monotony.  In  some  the  bottom  slants  off  from  a 
good   distance    up,   greater   than    was   popular   last    year. 

hut    the    smaller   opening    is    the      neater    ami    city    tailors 

asserl  it  is  the  mosl  asked  for.  The  lapels  on  a  few  new 
shapes  roll  down  showing  a  couple  of  the  buttons  on  the 
vest,  lint  this  will  no!  be  as  popular  as  the  tighter  collar. 
buttoning  to  conceal  the  vest.  There  is  perhaps  a  little 
tendency  to  shape  in  at  the  waist,  without  making  the 
coal  tighter.      In  length  it  conceals  the  trousen's  seat. 

*  * 

* 

Bui  the  newest  thing  of  the  year  is  the  double-breast- 
ed cut.     This  was  worn  a  little  last  se'ason,  but  so  little 

as  to  make  it  nut  worthy  of  mention.  T!iis  year,  how- 
ever,   there    are    strong    indications      that    the    young    man 

will  take  to  it  with  considerable  eagerness.  Already  it 
-  seen  in  large  numbers  on  the  streets.  The  same  mater- 
ials are  used  in  it  as  in  the  single-breasted,  hut  strange  to 
saj   ii  come,  iii  more  greys  than  its  competitor,  although 

the  usual  thing  is  for  doulile-hreasteds  to  he  in  darker 
materials.  There  is  nothing  objectionable  in  this  coat  as 
it  is  worn.  Usually  it  buttons  three  and  shows  four,  al- 
though   a    lew     button    two    and    show     three.       The    collar 

is  a  long  roll.     An  imitation  of  it  is  the  square  cornered 

single-breasted,    but    this   is   loo   much   of   the   unusual. 

*  * 

Something  which  will  be  seen  much  more  this  Spring 

is  the  lower  cut  vest.  The  high  cut,  as  of  yore,  is  pre- 
ferable, but  many  are  showing  a  greater  expanse  id'  shirt- 
front  and  cravat.  Pockets  are  changed  a  little.  The 
majority  will  have  on,,  in  the  breast,  slanting  down  to- 
wards the  front.  The  same  thing  is  noticeable  in  the 
COVerl  overcoat.  The  suit  is  better  without  the  watidi  or 
ticket  pocket,  and  the  same  can  be  said  of  the  breast 
pocket.  The  besl  place  for  the  ticket  pocket  is  inside  the 
side  pocket.  The  trousers  are  quite  full  at  the  hips,  and 
fairly  large  at  the  feet,  and  a  little  more  shape  i-  given 
them  than  before.  With  a  business  suit  the  same  mater- 
ial  will   be   worn,   while   a   striped   pattern    will   accompany 

the  frock. 

*  * 
* 

The  Summer  suit  is  a  matter  id'  taste.  It  is  probable 
that  the  Norfolk  jacket  will  be  as  popular  as  last  year, 
but  the  strictly  high-class  will  vary  it  with  a  double- 
breasted  dark  blue  serge.  This  is  undoubtedly  the  neat- 
est coat  tor  Summer.  Light  homespuns  ami  grey  flan- 
nels will  be  the  most  worn  in  the  Norfolk  shape.     A  con- 


siderable trade  will  be  d in  a  Bingle-breasted  il 

with  patch  pockets.  Trousers  will,  of  course,  he  tinned 
up. 

Rainproufs    are    -<•  1 1  i  n  l:     well    with       the    populai     Hade. 

there  being  no  Bign  of  a  let-up  from  la-t  year.  The  dark 
shades  plain  and  patterned  are  the  readiest  sellers. 
'I  here  is  nothing  different  from  last  season's  shape, 
that  a  few  of  the  higher  priced  •-  have  belt-,.  Ready- 
made  rainproofs  usually  have  cull's,  but  it  i-  customer) 
for    tailors    to    make    them    without,    perhaps      just    to    he 

different.        There    appear-    to    he    BOlUe    effort     to    gel     SWaj 

from   the  plain  cloths  as   they   look   "waterproof} 

*      • 
* 

The  overcoat  of  the  season  is  the  covert  made  from 
covert  (doth  or  occasionally  whipcord,  and  the  color  runs 
from  light  fawn  to  quite  dark  shades.  The  latter  1-  the 
neater,  anil  comes  better  in  a  pattern,  not  very  distinct. 
The  breast  has  a  pocket  slanting  down  towards  the  front. 
and  the  skirt  is  usually  without  a  break.  A  few  are 
made  with  slits  up  the  sides  or  one  in  the  centre.  The 
length    is    about    three    inches    longer    than    the    undercoat. 

There  is  a  tendency  to  make  the  lapel  longer,  but  this  is 

a  matter  of  taste.  The  ready-made  covert  as  produced 
this  year  is  really  an  estimable  garment  in  lit  and  finish. 
The  high  (dass  tailors  are  making  a  long  very  loose  back 
overcoat     of    covert     cloth,    chiefly    ill     light     shade-.       The 

short   Chesterfield  and   skirted   coat   are   not   out   of  Btyle 

by    any   means. 


CANADIAN   RETAILERS   SIDE-TRACKED. 

A  GENTLEMAN  who  is  a  keen  observer  of  all  line-  ,.t 
Canadian  trade,  and  has  done  much  to  improve 
trade    conditions    in    Canada,    in      Bpeaking      of    an 

article    which    appeared    in    The    Dry    (i Is    Review    last 

month,  in  regard  to  English  merchant  tailors  taking  trade 
away  from  Canadians,  pointed  out  that  ihis  practice  was 
not  confined  to  the  tailoring  business  alone.  •'The  other 
week     there     were    staying     in     Montreal     no     less    than    ."ill 

representatives  of  large  London  retail  houses,  dry  goods, 
woollens,  boots  and  shoes  and  other  branches  being  re- 
presented .  " 

This  is  not  new,  of  course,  but  it  is  verv  apparent 
that  this  trade  is  on  the  increase.  That  representatives 
of  ."id  or  more  different  retail  firms  should  have  occasion 
l"  be  in  one  Canadian  city  al  the  same  lime  looks  as 
though  the  Canadian  retailer  were  losing  a  large  amount 
of  trade. 

There  are  perhaps  two  classes  of  people  who  con- 
sistently patronize  these  English  house-,  those  who  have 
come  to  this  country  from  Great  Britain  ami  eannot 
tent  themselves  with  any  but  ••made  in  Ureal  Britain" 
goods,  and  those  who  whether  Canadian  or  foreign  born, 
think  they  get  better  value  for  the  money  or  are  more 
properly  in  the  fashion  by  having  their  wearing  apparel 
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made  in  London.  There  is  more  to  sympathize  with  in 
the  dormer  than  in  the  latter.  Doubtless  there  are  many 
Canadians  living  in  the  Old  Country  who  would  gladly 
patrnoize  a  Canadian   tailor  or  dressmaker  in   preference 

to  any  oilier;  hut  they  do  not  carry  their  prejudices  with 
them  to  that  extent.  As  a  matter  of  fact,  however,  peo- 
ple who  buy  from  these  English  houses  gel  neither  better 
value  nor  more  correct  style  for  their  trouble.  Perhaps 
many  of  them  know  that,  hut  prefer  to  buy  English  made 
goods  for  the  same  reason  that  ("holly  or  Algernon  tarns 
up  his  trousers,  wears  a  monocle  and  talks  with  a  beau- 
tiful "haw-haw"  accent  — because  "its  English,  you 
know";  or  let  us  he  fair  to  old  England  and  say  it  "s  be- 
cause  they   think   its  English. 

Clothiers,  furnishers  and  dressmakers  are  anion"'  these 
commercial  visitors,  and  thus  the  dry  goods  merchant 
sees  many  of  our  wealthiest  men  and  women  clothed  in 
materials  bought  from  merchants  in  England  which  they 
could  just  as  readily  and  as  cheaply  have  supplied  here. 
The  English  houses  secure  their  customers  here  by  vari- 
ous methods.  Frequently  circulars  are  distributed  to 
many  probable  customers  throughout  a  city,  requesting' 
a  visit  at  their  hotel,  and  an  inspection  of  their  samples 
and  fashion  plates  (which  we  do  not  doubt  are  always  the 
British  aristocracy's  latest  favorite  and  something  that 
simply  cannot  he  obtained  correctly,  or  at  anything  like 
the  price,  here)  and  thus  a  considerable  trade  is  ac- 
complished . 

All  this  is  fair  and  legitimate  business,  as  far  as  the 
English  retailer  is  concerned.  No  one  can  blame  him 
for  trying  to  secure  all  the  trade  he  can.  One  cannot 
help,  though,  regretting  that  there  are  so  many  people  in 
Canada,  both  men  and  women,  who  turn  their  backs  in  this 
manner  on  the  home  merchant,  and  to  whom  the  "made 
in  Canada"  idea  means  nothing.  Is  there  no  way  to 
protect  our  city  merchants  against  these  inroads  to  their 
trade?  Now  that  the  protection  cry  is  in  the  air,  and 
is  likely  to  he  for  some  time,  it  would  seem  only  fair  that 
Canadian  retailers  should  obtain  recognition  of  their 
right  to  this  market  as  well  as  jobbers  and  manufacturers. 
That  they  have  made  no  combined  effort  to  secure  it  is 
probably  the  reason  for  their  not  having  had  redress  be- 
for  this. 


A  LAW   SUIT. 

BEFORE  Judge  Falconbridge,  Mr.  A.  E.  Trebilcock, 
tailor,  Toronto,  sued  his  late  cutter,  Mr.  F.  Burton. 
on  several  charges— breach  of  agreement,  the  uto  of 
the  books  of  plaintiff  to  procure  a  list  of  customers,  t ha 
endeavor  to  induce  customers  to  leave  plaintiff  and  £0  to 
defendant,  the  at  tempi  to  induce  worknren  'o  ie.ive  plain 
tiff,  the  conversion  to  defendant's  own  use  of  customers' 
patterns,  and  the  taking  of  $75  advanced  to  defendant  to 
attend  the  custom  tailors'  convention  at  St.  Paul,  when 
little  benefit  accrued  to  plaintiff  on  account  of  defend- 
ant's leaving  to  work  elsewhere. 

The  agreement  read  :  "I  hereby  agree  to  an  engage- 
ment of  your  services  as  out  titter  and  salesman  from 
Aug.  1,  111(12,  to  .Ian.  1,  1904.  at  a  salary  of  $35  per 
week.  A  E.  Trebilcock.  I  hereby  accept  the  above 
agreement.  Frank  Burton."  Charge  one  was  dismissed, 
as  it  was  proven  that  defendant  left  with  consent  of 
plaintiff.  Charges  two  and  three  were  not  proven. 
Charge  four  was  dismissed  as  unproveu,  and  in  addition 
the  workmen    were  on   piece   work,   and   did   not    reside    on 


plaintiff's  premises,  and   were  therefore  not     servant 
plaintiff.     Charge  five  was  imp r oven,  as  patterns  carried 

away  were  plaintiff's  property.  The  last  charge  wenl 
against  defendant  and  he  was  ordered  to  pay  J7o  with 
division  court  costs,  and  set-off  by  defendant  of  the  differ- 
ence between  division  court  costs  and  costs  of  deienee  on 
1  he  high  court   scale. 

In  an  English  court  Thos.  Henry  Pollitt,  clothier,  out- 
fitter, etc.,  was  recently  charged  with  hawking.  The  de- 
fendant had  brought  goods  from  his  regular  store  to  a 
shop  which  he  opened  at  another  town,  and  ran  for  only 
three  weeks.  Defendant  had  been  warned  before  for  doing 
the  same  thing  in  other  towns,  and  therefore  Could  no1 
plead  ignorance.  Defendant  stated  that  he  Had  intended 
to  continue  the  business  if  it  had  been  successful,  al- 
though the  tenancy  was  weekly.  The  judge  decided  that 
a  license  should  have  been  taken  out,  and  defendant  was 
fined   Ids  and  cost . 


A  CANADIAN  CUTTER. 

AT  a  recent  session  of  the  Designers'  Exchange  in  the 
United    States,   a    practical   exhibition    of   patterns 
from    the    different    designers    was    submitted,    for 
special    custom    and       wholesale      clothing.       Among    the 
numerous   competitors,    Mr.    J.    Urquhart,   of     Moneton, 
N.B.,    cutter    for    the    Humphrey    Clothing    Co.,    secured 


tirst  honors.  The  fit  and  finish  were  the  prominent  fea- 
tures of  his  work,  the  sizes  having  been  increased  by 
an  even  increase  of  quantities  so  as  to  retain  the  balance 
of  the  garments,  and  yet  give  an  extraordinary  amount  of 
goods  and  a  corresponding  ample  appearance.  1<  gelher 
with  a  comfortably  tilting  garment. 

Mr.  Urquhart  has  contributed  many  meritorious  arti- 
cles of  a  practical  nature.  He  has  for  years  been  tilling 
important  positions  in  cutting,  and  when  he  entered  busi- 
ness for  himself  his  success  gave  him  a  reputation  that 
has  been  steadily  growing.  The  Humphrey  Clothing 
Co.  carry  on  a  large  custom  and  mail  order  business  in 
addition    to   manufacturing   ready-to-wear   garments. 
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JOHN  FISHER 

SON  &  CO'Y, 

WOOLLENS 


AND 


Tailors'  Trimmings 

WAREHOUSES  : 

Victoria  Square,  Hontreal, 

and 

Dalhousie  Street,  Quebec. 


SAMPLE   ROOM  :     43  Scott  St.,  TORONTO. 


UumtiD  Building, 
TORONTO 


Wreyford  &  Co. 

Wholesale    Men's     Furnishers. 

UNDERWEAR  SPECIALISTS. 

For  Spring   1904   we    stock    2    lines  of  Natural  Wool    Dod« 
wear  that  cannot  lie  beaten. 

1170  AT  86.60.  -  1230  AT  M  00 

hotfi gtiTmntinxl  Unshrinkable,    alii  :  i  n 

dominium  .i 
"Aertex,  '    Cellular     I  ndcrwear      Ktc, 

lit  ii'l'iuartirs   (or 
,lcr>c\s    Sweaters  and   Golf  Btouncn 

Also  Dominion  Agents  for  following  manufacturers  : 


LONDON 

ENGLAND 


Young  &  Rochester, 

SHIRT,   COLLAR  and  NECKWEAR  Manufacturers 

Our  WASHING  WEST  'inters  are  largest  on   record,    if  juu    have   not   yet 
placed  your  ordexi  we  will  mail  you  set  of  patterns. 

New  Neckwear  for  Easter  Trade. 

V.  &  K.'s  Dress  Shirts,  at  $9.00  and  $12.00 

and  D.  B.  Dress  Vests  at  $15.00. 

Stocked  in  Toronto. 


Tress  &  Co. 


High-class   flat  Manufacturers, 

LONDON 


LATEST    IN    SILK    and  FELT    HATS. 


QOL-F-  e» 


rid    MOTOR    OA 

CORRKCT    SHAPES. 


If  you  want  to  put  in  a  reliable  English  Hat,  up  to-datc  shapes— an 
English  hat  to  compare  with  Dunlaps  in  value,  at  i">  |>ercent.  less  price 
stock  the  Tress  Hat 


I  DOMINION  SUSPENDER  CO. 

XKER^      OP 


^UiPENDERi 

UAR/INTEED 


NIAGARA  NECKWEAR  C?  Limited 

Ml  AGAR A 


MdKERJ 


AM  ER  IC^N  STYLE, 
OF  NECKWEAR* 
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WOOLLEN  MILLS  CLOSING. 

INTEREST  in  the  woollen  situation  is  revived  by  the 
closing  of  several  of  the  mills,  forced  to  it,  they  say, 
by  the  tariff.  The  Rosamond  mills  at  Almonte,  Out., 
have  been  silent  for  a  few  weeks,  on  account  of  lack  of 
orders.  Mr.  Rosamond  insists  that  there  is  no  politics 
in  the  question.  It  is  purely  a  matter  of  business.  It  is 
not  a  threat  they  are  holding  over  the  Government,  but  a 
simple  inability  to  sell  in  opposition  to  English  goods 
under  the  present  23  per  cent,  tariff.  They  have  also 
found  it  difficult  to  get  the  labor  to  till  the  orders,  as  one 
close  down  sends  many  of  the  laborers  to  the  United 
States. 

The  Hespler  branch  of  the  Canada  Woollen  Mills  Co. 
is  again  closed,  and  the  Waterloo  Woollen  Mills  are  run- 
ning only  eight  hours  a  day  for  four  days  a  week.  This 
is  on  account  of  their  not  being  able  to  secure  raw  ma- 
terial. They  state  that  they  do  not  intend  to  follow  the 
example  of  the  other  mills.  The  Carleton  Place  mill  is 
still  quiet. 


DEATH  OF  MR.  A.  B.  MUNSON. 

AFTER  fighting  pleuro-pneumonia  for  seven  weeks  Mr. 
A.  B.  Munson,  London,  Out.,  has  died.  Mr.  Mun- 
son  was  born  at  Mount  Vernon,  Ont.,  64  years  ago, 
and  early  in  life  was  a  telegraph  operator.  Twenty-three 
years  ago  he  went  to  London  as  a  dispatcher  on  the 
Grand  Trunk  Railway.  Five  years  ago  he  retired  from 
railway  service  and  entered  into  partnership  with  Mr.  J. 
II.  Deeks,  making  the  firm  of  Deeks  and  Munson,  tailors. 
He  was  a  Mason  and  held  several  high  positions  in  this 
order. 

Mr.  J.  II.  Deeks  will  carry  on  the  business  himself 


TAILORS'    CUTTERS. 

TIF  Hamilton  Custom  Tailors'  Cutters'  Association 
recently  entertained  a  delegation  of  cutters  from 
Toronto,  Brantford,  London  and  other  places.  There 
were  about  thirty  visiting  cutters  present.  Mr.  James  F. 
Doyle  was  the  chairman,  and  practical  demonstrations  of 
cutting  were  given  by  II.  H.  Taylor,  of  Toronto;  J.  Col- 
beok,  Brantford;  John  Pews  and  H.  Rader,  of  this  city. 
The  primary  object  of  the  meeting  was  to  consider  the 
advisability  of  forming  a  Canadian  Cutters'  Association 
on  lines  similar  to  the  American  Association,  of  which 
many  Canadians  are  members.  The  matter  was  discussed 
at  considerable  length,  and  nearly  all  agreed  that  such  an 
organization  would  be  beneficial.  It  was  decided  to  call 
an  organization  meeting  in  Toronto  in  the  near  future- 
Hamilton  Times. 


CRAWFORD  BROS.  NEW  STORE. 

CRAWFORD  BROS.,  merchant  tailors,  Toronto,  have 
opened  up  a  large  new  store,  which  is  up  to  date  in 
every  respect.  The  building  consists  of  three  large 
stories,  and  the  firm  needs  it  all  as  they  are  now  hand- 
ling men's  furnishings  and  ladies'  tailoring  in  addition 
to  their  former  business  as  men's  tailors.  The  first  floor 
is  devoted  to  men's  tailoring  and  furnishing,  the  second 
to  ladies'  tailoring  and  ready-to»wear  millinery,  while 
the  third  floor  is  used  as  a  factory,  Crawford  Bros,  mak- 
ing up  their  ladies'  goods. 

The  interior  and  exterior  are  finely  decorated.  The 
building  is  painted  green,  and  large  gold  signs  fill  the 
space  between  the  windows.  The  windows  are  four  in 
number  and  are  very  large.  Marble  pillars  are  a  decora- 
tion on  the  first  floor,  and  the  fixtures  are  the  newest. 


IMPORTING   FACTORY    GIRLS. 

IN    spite  of   the  signs   which   are   placarded   over   tactorj 
fronts,  "Girls  Wanted,"  Mr.  B.  A.  Larger,  of  Chicago, 

president  of  the  United  Garment  Workers'  of  America, 
who  is  at  present   in    Montreal,   says  : 

"There  is  absolutely  no  necessity  for  young  women  be- 
ing brought  to  this  country  to  work  in  factories.  I  have 
made  a  thorough  investigation  into  this  matter  and  every- 
where the  supply  far  exceeds  the  demand.  In  Montreal 
young  women  employed  in  the  clothing  industry  are  work- 
ing for  $2  and  $3  a  week.  The  whole  conditions  are  very 
bad." 

This  is  either  a  case  of  ignorance,  or  of  a  less  com- 
mendable characteristic.  In  accordance  with  the  too 
common  sentiments  of  labor  unions,  Mr.  Larger  goes  on 
to  say  that  the  sweating  system  is  in  operation  in  Mon- 
treal to  an  alarming  extent,  although  a  local  union  nas 
denied  it. 


SHODDY  IN  WOOL. 

THE  National  Live  Stock  Association  of  Canada,  while 
meeting  yi  Ottawa,  brought  to  the  attention  of  Hon. 
Sydney  Fisher  the  fact  that  shoddy  was  largely 
taking  the  place  of  wool  in  the  manufacture  of  textile 
fabrics,  and  thus  the  demand  for  wool  was  falling  off,  and 
the  price  was  low.  A  regulation  was  asked  for  which 
would  require  manufacturers  and  dealers  to  state  whether 
textile  fabrics  made  and  sold  were  of  wool  or  not.  11 
was  also  requested  that  the  sale  of  substitutes  for  wool 
as  "all  wool,"  should  be  made  an  indictable  offence. 

In  Australia  the  same  difficulty  is  being  met,  and  the 
Australasian  has  the  following  to  say  of  it  : 

"The  Board  of  Public  Health  in  Melbourne  have  during 
the  last  few  months  employed  their  inspectors  to  purchase 
samples  of  woollen  goods  from  various  pity  and  suburban 
shops.  In  all  twenty-five  articles  were  purchased,  repre- 
senting socks,  sweaters,  undershirts,  under-pants,  tweeds 
and  flannels.  These  were  submitted  to  the  Government 
analyst,  who  reports  that  only  seven  of  the  articles  an- 
alysed were  all  wool,  the  remainder  being  adulterated 
with  cotton  varying  in  extent  from  5  to  66  per  cent.,  the 
average  amount  of  cotton  present  being  11  per  cent.  The 
report  states  that  only  a  highly -trained  eye  could  dis- 
tinguish the  partial  substitution,  and  that  it  is  truly  de- 
plorable that  the  public  of  Victoria,  one  of  the  great 
wool  producing  countries  of  the  world,  should  be  so  cov- 
ertly tricked  with  wool-resembling  .goods  of  such  false 
description  as  disclosed  by  the  examination.  The  Minis- 
ter of  Public  Health  has  decided  to  prosecute  in  each  case 
where  adulteration  has  been  found   to  exist. 


OVERALLS  FROM  THE  STATES. 

Mr.  P>.  A.  Larger,  of  Chicago,  president  of  the  United 
Garment  Workers  of  America,  has  recently  visited  every 
union  overall  and  clothing  factory  in  Canada,  from 
Victoria,  B.C.,  east.  Mr.  Larger  expressed  his  sur- 
prise at  the  enormous  quantities  of  American  overalls 
he  found  all  over  Canada.  In  speaking  to  one  id'  our 
manufacturers,  he  said:  "You  people  should  get  after 
your  Government  and  protect  your  own  work  people.  It's 
a  shame  to  have  the  Americans  sending  thousands  of 
dozens  of  their  goods  to  Canada,  taking  the  work  from 
your  own  people,  and  the  same  American  manufacturers 
will  not  allow  you  to  send  one  dozen  of  your  goods  into 
the  United  States.  1  am  more  than  surprised  at  the  hold 
our   manufacturers   have   on   your  market." 
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THK  CANADIAN    DRESS  CHART. 

Article. 

bush 

\M>  MORNING 
u  1  A  R  . 

Morning       (,'oat. 
( lutaway  or  sack. 
Covert   or   Ches- 
ter hrld  overcoat. 

H,     AFTER 
NOON    I  KAS, 
snows. 

day    WEDDING, 
MATINI  ES,    1)  \N 

I  PI  IONS 

B\  I  mm.  \\\  D 

Msc.s,   BALLS, 

DINNERS,  ki  1  EP 

MUSS.    1  1 1  1 

Evening     dress 
with  Cnesterfield 
or  skirted    over- 
coat. 

S     B     or  D     B. 
white  or  s     H 
same    material 
as    coat 

s  1  AG   1A  Kill 
CLUB,  INI  OEMAI 

DIN-    i 

Coat. 

Frock  or  cutaway. 
Chesterfield      or 
skirted  overcoat. 

Frock.     Skirted  or, 
t  'l.'-sterfield  over- 
coat. 

Evening  |ack<-i 
with   ordinary 
overcoat. 

Waistcoat. 

(  H  same  material 
as   or    different 
from  coat. 

Same   material 
as  coat  or  of 
white  duck. 

Double  or  single 
breasted,  <>f  same 
material  as  coat, 

or  of  while  duck. 

S.I!    oi   D.H 
or    S.    B.     same 
material  as  coat. 

Trousers. 

With  S.B.  coat  to 
match, with  I)  B. 

either  to   match 
or  not 

Striped  worsted. 

Striped  worsted  or 
dark  cheviots. 

Same  material  as 

coat. 

White,  with  cuff, 
attached. 

Same  material  as 
coat. 

Shirt. 

Colored  stiff  front 
preferred,    quiet 
colors. 

White. 

White. 

Plain  or  pleated 
white,    with 
cuffs  attached. 

Collar. 

Wing,   standing, 

poke  or  double 
band 

Wing,  standing 
or   poke. 

Wing,  standing 
or  poke. 

Standing  or  poke. 

Standing,  poke 
double  band  or 
or  wing. 

Cravat. 

Ascot,  one  e  <>\  e> 
Four-in-hand 
or  flowing  end. 

Ascot,    flowing 
end    or   once 
over 

Light   or   black, 
Ascot    or    once 
over. 

White   tie    with 
broad     or 
blunt  ends. 

Black  silk  or  satii 
with  broad  end:- 

Hat. 

Derby  or  Fedora 
with    sack.    Silk 
with  cutaway. 

Silk 

Silk. 

Silk   or  opera. 
Latter  only  to 
theatre. 

Pearl  or  white 
glace. 

Derby  or  Alpine 

Gloves. 

I  an  or  grey,  the 
former  preferred. 

Tan.  or  light  grey 
suede. 

Grey  suede. 

Tan  or  grey. 

Shoes. 

Calfskin   preferred. 

Patent    leather. 

Patent    leather. 

Patent    leather 
shoes  or  pumps. 

Patent   leather 
high  or  low. 

Jewellery. 

Gold  studs,  link-., 
pin   and   watch 
guard. 

Gold  studs,  links 
and    pin    and 
guard. 

Gold  links.  Studs 
and   pin. 

Pe  irl  or  mother- 
of-pearl     studs 
and  mother-of- 
pearl  links. 

Gold  studs  and 
links 

This  Chart  is  corrected  to  date  by  a  Canadian  authority  on  men's  fashions. 
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TO  THE  TRADE 
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WE  hereby  announce  the  amalgamation 
of  "The  A.  B.  Mitchell  Company,"  of 
Toronto,  Ont.,  with  'The  Arlington  Company," 
of  Arlington,  N.J.,  U.S.A.,  both  manufactur- 
ers of  Waterproof  Collars,  Cuffs,  etc.,  etc. 
The  new  company  will  be  known  as  "The 
Arlington  Company,  of  Canada,  Limited." 
It  will  be  our  aim  to  ensure  prompt  service, 
up-to-date  styles,  excellence  of  material,  at 
reasonable  prices.  We  take  this  opportunity 
to  notify  our  many  customers,  and  at  same 
time  thank  them  for  past  favors,  and  trust  for 
a  continuance  of  same. 

We  are, 

Yours  faithfully, 

TKe  Arlington  Company, 

of  Canada,  Limited. 


A.   B.   MITCHELL,  Pres.   and  Mgr. 


^k- 


Eastern  Agent, 

DUNCAN  BELL, 

Montreal,   Que. 


t 


Western  Agent, 

POWER  df  CH ANTLER, 

Toronto,   Ont. 
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AS  SEEN   ON   LONDON   STREETS. 


WIIKN  the  Spring  cornea  on,  naturally 
ex]  ects  i"  see  a  re\  ision  in  fashions, 
fabrics,  patterns,  colors,  shapes,  etc.,  bul 
this  Beason  nx  1 1 1  prove  a  disappointmenl 
in  anyone  with  the  usual  anticipations. 
As  outlined  in  The  Review  lasl  month  concerning  Can 
adian  fashions,  the  styles  here  have  taken  on  a  freedom 
thai  leaves  a  man  the  possibility  '>t'  selecting  i"  please 
himself,  not  his  tailor  or  the  fashion  makers.  London 
will  never  tolerate  the  absolute  lack  of  restraint  thai 
mighl  be  allowable  in  America,  possiblj  because  we  have 
a  class  of  men  whose  onh  task  is  t<>  keep  themselves 
well  dressed,  and  in  their  efforts  to  do  so,  Bel  a  style  by 
wlmh  thej  «ill  Know  when  they  have  attained  their  ob- 
ject. Bui  there  is.  nevertheless,  a  noticeably  less  dis- 
tincl  line  drawn  between  whal  is  fashionable  and  what  is 
not  . 

Novelties  on  the  Market. 

Among  the  recent  English  branches  of  American 
houses  is  that  of  Cluett,  Peabody  &  Co.,  the  big  Troj 
collar  manufacturers.  This  is  one  of  the  firsl  foreign 
collar,  cuff  and  sbirl  houses  to  he  represented  in  London, 
hut  their  success  will  mean  the  extension  of  the  invasion. 
At    present    this  house   is   pushing   the   "Tyfold*'   collar, 

a  shape  which  I  saw  de- 
ed ibed    in   Tin'    I  >r\    ( roods 

lie  v  iew     0\  el'    a     Year    t)gO,     I 

think.  The  collar  is  a 
di  uble  bander,  wit h  a  small 
sen  icircle  cut    in   each   Bide 

■  I      I  he     front     edges     ahout 

three-quarters  of     an    inch 

from  the  bottom  .     The  idea 

is    to    allow    the    tying    of   a 

small      how      without         the 

"The  Kitewing  "— A  Novel  edges   of    the    collar    forcing 

Wing  Shape.  |h(,    jie   Qui    q£   8hape        The 

knot  rests  in  the  holes  and  the  tie  sits  out  Hat  and 
neatly. 

There  is  another  odd  shaped  collar  shown.  Which 
is  advertised  as  an  eveningdress  shape,  hut  which  no 
aii'  unt  id'  advertising  will  make  popular.  It  is  called 
the  "Kitewing"  and  is  illustrated  here.  The  peculiar- 
ity is  the  rounded  talis,  and  its  advocates  say  these  curves 
look  well  with  the  evening  dress  how. 

The  cut  of  a  cravat  >hows  a  new  thing  called  •'The 
Handkerchief  Stud  Scarf."  Untied  the  cravat  is  no- 
thing but  a  foulard  handkerchief  with  the  pattern  run- 
ning all  around,  leaving  a  (dear  space  in  the  centre.  An 
other  shape    it    takes    when    lied    is   the    Ascot.       The   effect 

i-  astonishingly  pleasing,  the  plain  margin  and  centre 
presenting  the  appearance  of  a  craval  made  from  a  piece 
designed  specially  for  it . 

A  New  Lounge  Suit. 
The  lounge  coat  has  been  worn  >o  many  years  without 
a   change   worth   remarking,   that    any   alteration   of   im- 
portance is  quickly  noticed,  ami  agreeable  t<>  the  majority 
ot    men.      Although    worn    by   a    select    few    for  some    time 

the  new  style  lias  only  of  late  been  adopted  a-  a  general 
stvle.      The   coat    is   looser    than    heretofore,    hut    has    a 


sugge8l i    a    waistline,   giving    i •   shape   to    il 

peciallj   as  the  length  is  increased  b)   a  couple  of  inches, 

and    a    long    split     in    tl enire    of    the    hack.       The    bottom 

of  the  coat  Bpreade  Bomewhal  from  the  hips,  and  the  front 
i>  only  Blightly  cul   away,  with  curved  corner-.     <>n  the 

sleeves    are    either    one    or    three    button-    ami     the    cuff    i- 

fairly  tight.  The  collar  extends  very  low  on  the  coat, 
revealing  two  or  three,  and  sometimes  four  button-  of 
the  waistcoat.  The  pockets  are  two  in  number,  slope 
up  towards  the  frdnt,  and  are  without  Baps 

A  rather  neat  i nine,  coat  i-  -ecu.  possessing  pockets 

at     the    hips    covered    with     lla|>-.    a    hrea-l     pocket     with    a 
slighl     slant     to    the    front     also    appears.       The    coal     but 
Ions  three,  and   the   fronts  are  cul    awav    with  a   long  curve. 
for  Summer  wear  a   ureal    number  of   Norfolk   jackets  will 
he    worn.      deal    license   is   allowed    in    the   cut    ami    shape. 

Some  have  yokes  square  or  pointed  in  the  centres,  while 

some   are    without    them;    some   have   a    single   slrap.   others 


"The  Handkerchief  Stud  Scarf  — A  Combination 
Handkerchief  and  Cravat. 

two.  and  a  few  have  inverted  ho\  pleats,  or  little  tucks 
running  out  of  the  yoke.  The  sleeve  varies  also  ill  its 
finish   as   to   number  of  buttons   used,   and   outline  ot'  cuff. 

Spring  Overcoats. 

The  overcoats  worn  this  Spring  vary  verj    little  from 

last  year's  shapes.     The  Chesterfield  is  b)    far  the  most 

popular,  as  it  ha-  I □  tor  years.     A  new  form  of  it  is 

a  combination  of  the  Raglan  and  Chesterfield.  In  this 
the  shoulder  seam  is  well  forward,  ami  a  scan:  runs  down 
the    centre    of    the    top   of    the    sleeve.       Another   cut    that    Is 

meeting  with  some  favor  is  the  Chesterfield  with  a  little 
more  shape.  The  waist  line  i-  noticeable  and  - 
definite  "set"  is  given  the  .-oat.  The  opening  in  the 
hack  is  longer  by  three  or  four  inches.  It  tails  about 
three  inches  below  the  knees  and  is  made  with  or  without 
\  civet    collar. 
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CURRENT    STYLES    IN    NEW    YORtt. 


A  WRITER  of  New  York  fashions  has  a  rather 
difficult  task  before  him  for  this  season.  For 
any  man,  however  well  versed  in  styles  he 
may  he,  to  say  such  and  such  a  thing  is  cor- 
rect, is  impossible,  or  rather  to  say  a  certain 
si yle  is  incorrect.  When  I  set  out  to  lay  in  a  stock  of 
clothes  or  furnishings,  I,  as  any  other  man,  care  very 
little  what  is  being  worn  by  the  greatest  number.  I 
know  full  well  that  I  can  don  whatever  I  please,  provided 
of  course,  that  it  is  somewhat  becoming  to  me.  I  could 
dare  any  man  to  say  what  I  selected  was  passe,  and  in  a 
wager  I  would  win.  The  fact  of  the  matter  is  that  while 
he  and  I  may  dress  in  decidedly  dissimilar  fashion,  neith- 
er of  us  can  twit  the  other  with  being  out  of  date,  with- 
in  certain  wide  limits. 

The  Run  of  Fancy  Vests. 

There  is  sure  to  be  a  demand  for  fancy  waistcoats  dur- 
ing the  coming  Spring  months  that  will  make  it  one  of 
the  most   important   parts  of  the   furnisher's   stock.     The 


A  Novel  Initialed  Double-breasted  Waistcoat. 

very  variety  of  material,  color,  and  cut  will  give  them  an 
additional  value  with  men.  There  are  very  many  collar- 
less  makes  but,  I  think,  the  best  dressed  men  prefer  the 
one  with  a  collar,  as  it  has  a  more  finished  appearance 
and  does  not  look  quite  so  bad  if  it  does  not  (it  perfect- 
ly. Greys,  gun  metals,  browns  are  the  popular  shades, 
and  m  each  is  a  variety  that  makes  them  all  appear  very 
different.  The  material  is  seldom  cloth,  but  usually  a 
duck,  pique,  silk  mixtures,  and  rough  fabrics  that  look 
soft  and  comfortable. 

The  collars  are  cut  in  every  conceivable  shape,  deep 
and  shallow,  with  or  without  step,  and  the  steps  are  in- 
numerable. Double  breasted  and  single  breasted  are 
worn  but  the  latter  is  the  most  favored.  Some  have  a 
V-shaped  opening  at  the  bottom  of  the  front  and  others 
run  to  a  point.  Pockets  in  the  double  breasted  often 
have  (laps,  and  either  four,  three  or  only  two  pockets  are 
used. 

The  double  breasted  waistcoat  shown  has  a  deep 
collar   and    a    pointed    bottom.      The   collar      is    the   oddest 


feature  ol  it,  the  back  part  sloping  up  to  the  neck  from 
the  step,  then  mil  around  the  back,  making  a  slight  eon- 
cave  cut.  Lines  and  spots  are  seen,  but  most  patterns 
are  rather  quiet  A  waistcoat  for  wear  with  the  morn- 
ing coat  i.-,  bound  around  the  edges  with  black  braid  and 
edged  around    the  pockets   with   a   narrower  braid. 

Suits  and  Suitings. 

For  Summer  wear  the  best  tailors  are  talking  up 
double  breasted  blue  serge  suits,  or  blue  jackets  with 
grey  flannel  trousers.  This  does  not  imply  that  the 
single  breasted  style  is  not  favored.  There  will  be  more 
of  it  worn  than  of  the  double  breasted,  but  the  latler  is 
the  higher  class  style.  It  is  also  a  prominent  cut  for 
Spring.  The  length  is  a  little  greater  than  formerly  and 
it  has  three  buttons  as  a  rule  with  only  two  huttoned, 
the  long  roll  of  the  collar  coming  down  past  the  first 
button.  The  lapel  is  rolled  rather  than  pressed  flat. 
Flannel    single   breasted    coats    are    promising   good    sales. 

The  favorite  single  breasted  coat  will  be  of  good 
length  and  have  a  lapel  of  medium  length.  There  will  be 
a  slicht  shaping  at  the  waist  and  the  shoulders  will  be 
broad  and  well  set  up.  The  cutaway  coat  is  made  with 
a  quite  straight  front,  the  flare  at  the  bottom  being 
made  with  straight  edges.  Braid  is  mostly  used  on 
morning;  coats.  This  suit  is  taking  a  place  it  was  never 
intended  to  have,  as  it  is  superseding  the  frock  coat  at 
many  quite  formal  afternoon  affairs,  and  with  men  who 
have  always  been  considered  wejl  dressed.  It  is  made 
without  pockets  and,  if  for  formal  wear,  of  black  ma- 
terial. The  trousers  are  of  different  stuff  and  of  stripe 
pattern.  There  is  no  new  development  in  the  shape  of 
trousers.  Thev  are  quite  full  around  the  hips  and  con- 
tinue in  straight  lines  down  the  leg  to  the  foot  where 
they  are  somewhat  tighter.  No  curves,  or  at  least  im- 
perceptible ones,  appear,  and  the  front  bottom  is  little 
higher  than  the  back. 

Overcoats  and  Overcoatings. 

There  are  three  overcoat  shapes  shown — the  Chester- 
field, the  covert  and  the  skirted  variety.  The  Chester- 
field has  a  following  all  the  year  round  that  is  not  dis- 
mayed or  disturbed  bv  any  alterations  in  other  styles  or 
any  decided  popularity  shown  them.  It  is  a  reliable 
standard  shape,  and  always  correct.  But  the  skirted  and 
the  covert  are  the  two  essentially  Spring  styles.  The 
former  comes  a  little  looser  than  before  and  is  made  in 
dark  colors.  The  covert  is  the  undress  coat,  the  neat. 
serviceable  Spring-like  overgarment  that  will  be  the 
most  popular.  The  length  is  about  two  inches  more  than 
the  undercoat,  which  this  year  is  a  trifle  longer  than  last 
year.  The  bottom  of  the  skirt  is  rather  full,  so  that  it 
hangs  in  waves.  There  is  a  vent  up  the  back,  or  at  the 
two  side  seams,  and  all  seams  are  very  often  double 
stitched.  The  sleeves  have  a  number  of  rows  of  stitch- 
ine,  and  in  some  the  collar  is  worked  with  two  rows. 
The  material  for  this  coat  is  the  covert,  and  the  pattern 
is  preferably  a  stripe  or  overplaid  rather  than  plain. 

Belts. 

From  present  indications  there  is  going  to  be  a  re- 
vival of  the  belt  as  worn  three  years  ago.  The  belt  has 
always  been  a  popular  Summer  article  of  wear,  on  ac- 
count of  its  coolness  and  comfortable  look.  The.  past 
two  Summers  have,  however,  been  so  unsuitable  for  go- 
ing without  the  vest,  that  few  belts  have  been  sold.  The 
new  forms  are  without  side  rings,  and  are  an  inch  wide. 
Black  and  tan  pigskin  will  be  the  favorites. 
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FOUND 


PERFECTION 


IN     MEN'S     UMBRELLAS. 
And    we    CONTROL    it   for   the    S 


pring. 


The  PERFECTION  Umbrella,  with  the  ONE-PIECE  TWO-BULB  RUNNER 
AND  TIP-CUP,  Is  the  latest  development  In  umbrella-  making.  Cannot 
possibly  get  out  of  order,  and  is  a  great  boon  to  the  busy  man. 

We  show  a  FULL  RANGE  at  all  prices,  from  $9.00  to  $36.00  per  dozen,  and  have 
put  up  some  boxes  of  HALF  A  DOZEN  ASSORTED  SAMPLES  of  the  popular  prices,  as  follows  : 


ETURNgD 


OcW>. 


TIO     Par.  Frame  Mercerised  Cloth     Trim' d  Jap.  Handle     $q.oo  Doz. 

T20  Mercerized  Cloth       Trim'd  Partridge  Wood  $o  oo  Doz. 

T30     "  Fine  Mer.  Twill         Trim  d  Japanese                $10.50  Doz. 

T40     "            "  Fine  Mer.  Twill         Fancy  Trim'd  Congo          $10.50  Doz 

T50     "            "  Fine  Jaffetaline          Trim'd  Nat  Root               $13.30  Doz. 

T60     "  Super  Gloria               Silver  Trim'd  Japanese      $15.00  Doz 
All  with  the  PERFECTION  Runner  and  lip-Cup. 

The    Trimmed    Japanese    Handles    here    shown    are    unbreakable,    made    of   bent 
natural  woods,  very  handsome. 

Write  us  for  sample  half-dozens    of  any  prices,    or    for    one    of   the    assorted    boxes 
as  above,  mentioning  this  paper. 


BR0PHY,  CAINS  &  CO., 

23    ST.    HELEN    STREET,     MONTREAL. 
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THE  STARSH,RT 

Spring  ,»d  Summer,  1 904 


Our  New  Lines  are  now  being  submitted 
by  our  Representatives. 


£.  Van  Allen  ®>  Co 

HAMILTON,  ONT. 
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THE  popularity  ol  the  neglige  shirl  has  never 
been  doubted  tor  Summer  tunc,  hut  until  re- 
cent rears  11  was  verj  little  worn  in  the  Win- 
ter. Furnishers  reporl  now,  however,  thai 
thru  sales  during  the  colder  months  are  by  m> 
means  small  and  the)  are  forced  to  carr)  a  good  selec- 
tion all  the  year  round.  For  Summer  it  lias  long  been 
the  readiest  seller,  the  hell  requiring  some  such  shirt,  and 
the  extra  heat,  stillness,  and  liability  to  melt,  of  a  stifi 
fronl  being  avoided  in  it.  Among  neglige  shirts  the 
pleated  variety  was  much  worn  last  year,  and  promises 
greater  sales  for  the  coming  warm  season.  It  is  safe  to 
say    that    four-tilths      of    the    Summer    shirts    carried      are 

pleated.     Greater   variety    is   possible  in   this  shin,     the 

effects  obtainable  are  better,   and    there  is   not    a   looseness 

and    untidiness   ahout    it,    that    is   apt    to   characterize     the 

plain    front. 

*        * 

* 

A  few  of  the  newest  things  in  shirts  will  give  an  idea 
of  what  will  he  in  demand.  Tans,  gun  metals,  and  while 
with  black  lines  will  he  most  popular.  There  arc  in 
pleated  shirts  a  tan  shirt  with  double  box  pleat,  the  un- 
der one  edged  with  black,  and  the  upper  with  white,  the 
black  and  white  being  of  separate  material,  and  a  plain 
tan  and  a  plain  blue  grey  with  half  inch  pleats,  or  box 
pleats.  Some  soft  fronts  in  Madras  come  in  tan  or  blue 
grey  with  black  or  blue  thread  design,  and  in  alternate 
tan  and  white  stripes,  a  half  inch  wide,  the  white  bavin,'; 
a  line  black  thread  running  down  it  There  are  shirts 
with  bosom  and  body  of  differenl  material,  the  bodj  be 
1111;  red,  with  broken  threads  of  white  and  the  front  blue 
grey,  with  a  red  stripe  to  match  the  body,  an  eighth  inch 
wide,  anil  vice  versa.  There  are  no  cross  stripes  on  the 
market  Pleats  have  a  tendency  to  be  wider,  although  a 
few  plain  whites  have  the  former  favorite  narrow  pleat. 
One  thing  noticeable  in  the  making  of  pleat  shirts  is  the 
care   taken    to   have    the   pleats  correspond    in    pattern.       \ 

mercerized   fabric   with  dot   and   pattern  in   self   tones    is 
neat 


in  the  m. Kb- 1 in    garmenl      The  price  is  higher  than 

tin-  ordinary    line  ...1  read)  made  1 1      bul   in  some  > .,  e 

the   mohej    is   not    wasted       A    few    furnishers  are  having 
their  name  .1 1 1  ached   to   the  shut 


A     I  niled    States    Shirt     Co 
guarantee   with     e\ erj    shut 


encloses      the    following 
sold        "We   guarantee     the 


RETURNED 
PR   -9  190/ 


°<-^r>. 


A  good-fitting  lap-front. 

measurements  of  this  shirt  to  be  correct,  the  shirt  to  be 
free  from  any  imperfection  in  making,  and,  to  establish 
our  guarantee  that  its  color  will  not  fade,  we  oiler  to  re- 
place it  at  any  tune  within  six  months  from  the  date  ol 
purchase  should  the  color  of  this  garmenl  fade  or  become 
obliterated.  This  guarantee  is  made,  provided  the  shirt 
is    washed    c<  ml  inuailv     during    its    use    by    anj     one    ol     the 

following  laundries."  Then  follows  a  list  of  ten  laun- 
dries. 


Deliveries   of   negliges   have   been   going     forward,     and 

heavv     have    been    the    sales.      A 1  read)     the    Su er    shirts 

are   being    shown   by    the    retail    trade,    and    11    is    not    often 
that    they  have  had  the  opportunit)    ol  placing  before  their 
customers   as    neat    designs   and    tasteful   colorings   as    this 
year's  products.     Stiff  bosom  fancies  are  to  be  seen  fre- 
quently,  but    there   is   no  doubt    but    that    the   neglige  shirt 
has  cut   into  this  trade  materially;   and   not   onlj    has  it    to 
.1   certain  extent    displaced    the   stifl   bosom   colored   shirt 
nNED'1"      Summer    wear,    bul    with    the   growing    popularity     ol 
aegliges   for   Fall    there  has  also   been    some  diminution     in 
"v     jyUfr'"'   demand    for    the    stifl    bosom    variety    for    that    season 
y\     t>         still  there  is  a  demand  from  man)   quarters  for  this  shirt. 
^^^^'/aud   probably    always   will   be  as  bum  .is  colored    shirts 

i^,*P  Tty-""  ,,1('ir  hold  on  the  public  taste. 


0^0 


A    boy's    Eton. 

The   made-to-order   branch   of   the   shirl    business   is  be 
coming  an  important   pari  of  many  a  furnishing  business 

There   are   certain    men    who   can    never   gel    a    ready-made 
shirt    to   lit    them,    and    these  are    finding   what    they    want 


There  is  a  noticeable  preponderance  of  lighl  shades  in 
Spring  and  Summer  shuts  The  strong  blues  and  reds 
the  pronounced  greens,  heliotropes,  etc  .  have  given  place 
to  lighter  shades  in  blues,  greys,  huffs  and  black  and 
white  effects,  which  lend  themselves,  however,  1 . .  many 
attractive  and  artistic-  treatments  Some  grej  grounds, 
with  small  figures  in  white  prove  .1  novel  and  takinf 
sign.  Blue  and  black  stripe  effects  again  take  .1  very  im- 
portant   place       The    broad    dark    blue    stripes    are    nol    rr- 
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markable     for     their    frequency,   though   in   some  of     the 

lighter  blue  effects  a  touch  of  dark  blue  adds  much  to  the 

appearance  of   the   shin. 

*       * 

Though  there  is  nol  much  doubt  ihat  in  the  Kail  and 
Winter  shuts  I'm  1904-5,  vertical  stripes  will  still  hold 
their  own  at  the  front,  yet  from  time  to  time  we  hear 
that  a  certain  amount  of  cross  stripes  will  he  shown 
Most  Canadian  manufacturers  show  comparatively  little 
interest  in  them  for  the  time,  although  if  the  prophecies 
of  the  American  manufacturers  are  fulfilled,  and  cross 
stripes  in  shirts  appear  on  that  market  to  any  extent, 
the    idea    mav    also    he   entertained    here.      However,    it    is 


The  popular  low  double-band  collar  for  Summer  wear. 

not  likely  that  this  style  of  design  will  take  any  strong 
hold  on  this  market  this  year  anyway.  Revivals  of  once 
popular  styles  are  not  at  all  easy  to  bring  about,  in  one 
season,  or  for  that  matter  in  one  year.  Witness  the 
struggles  of  the  wing  collar  for  two  or  three  seasons  he- 
fore  it   secured   any   foothold. 

*       * 

The  collar  for  Summer  wear  will  be  the  low  double 
bander  running  about  two  inches  high.  Round  corners 
will  be  favored,  but  a  few  square  corners  are  being 
shown.  The  opening  in  the  front  will  be  close.  Styles  in 
this  class    of   goods    vary    little,    and    so    there    is    nothing 


distinctive   from   last    year.     The  cuts   shown  are  supplied 
by    the   \\.    R.    Brock   Co.,   Toronto. 


Prices  in  celluloid  collars  were  advanced  ten  per  cent. 
mi  March  it,  on  account  ol  the  raise  in  camphor  which  is 
in  very  short  supply.  The  Island  of  Formosa,  a  Japanese 
possession,  is  the  principal  source  of  camphor,  and  the 
war  has  seriously  interfered  with  the  production.  There 
are  only  two  manufacturers  of  celluloid  collars  in  Can- 
ada, one  in  Montreal,  and  the  other  in  Toronto.  A.  B. 
Mitchell  &  Co.,  Toronto,  have  amalgamated  with  the 
Arlington  Co.,  Arlington,  New  Jersey,  and  will  handle 
hereafter  the  Canadian  business  of  the  latter  company. 
The  Arlington  Co.  are  large  producers  of  celluloid  goods, 
supplying  much  that  is  used  in  the  fancy  goods  trade,  so 
that  it  is  likely  that  the  amalgamation  will  be  of  benefit 
to   the   Canadian   firm. 

Wing  collars  have  been  the  most  satisfying  feature  of 
the  collar  trade  this  year,  and  it  is  a  feature  appreciated 
by  neckwear  manufacturers  as  well  as  others  in  the  collar 
business  alone.  The  demand  for  wings  has  been  fairly 
good,  styles  and  shapes  being  practically  the  same  as 
those  which  were  most    popular  last   Fall  and   Winter. 

Fairly  good  sales  of  the  straight  standing  collar  are 
reported,  both  round  and  square  corners  having  been 
taken,  and  in  these,  as  in  other  kinds,  prices  are  well  main- 
tained, the  position  of  the  raw  material  being  strong 
enough  to  keep  the  manufactured  article  from  suffering 
any  shading  in  price.  But  while  there  has  been  no  reduc- 
tion in  price,  neither  has  there  been  any  appreciable  ad- 
vance, though  such  an  action  upon  the  part  of  manu- 
facturers would  be  warranted  by  the  situation.  Prices 
are  firm,  and  with  no  new  styles  being  shown  collars  are 
at  present  a  pretty  good  purchase,  as  far  as  values  are 
concerned. 

It  is  rather  to  be  wondered  at  that  furnishers  do  not 
look  out  for  the  young  boys'  collar  trade  more.  Eton 
collars  and  other  large  low  shapes  are  in  many  cases  left 
to  the  general  dry  goods  trade,  though  the  clothier  and 
haberdasher  does  not  fail  to  note  the  importance  of 
boys'  clothing.  It  also  frequently  happens  that  a  dealer 
has  an  assortment  of  youngsters'  neckwear  and  collars 
which  the  public  seldom  see  unless  they  inquire  for 
them. 


IN    CRAVATDOM. 


WITIlOt  T  doubt  the  most  sought  aftc  i:i\ii  for 
Summer  wear,  with  the  belt  and  doub:c  fiand  col 
lar,  will  be  the  narrow  four-in-hand.  So  cloSi? 
does  the  collar  fit  that  the  cravat  must  be  uai  row  10  sit 
neatly.  The  graduated  shape  and  the  inch  and  a  quarter 
(or  a  trifle  narrower)  straight  shape  will  divide  the  hon- 
ors. The  belt  promises  to  be  much  worn  this  Summer, 
if  weather  conditions  are  favorable,  and  for  this  reason 
the  cravat  will  come  in  good  lengths  to  reach  inside  the 
belt.  A  good  pattern  cravat  of  cither  of  these  shapes  is 
tiie  neatest  that  can  be  worn  with  Summer  dress.  It  is 
also  easy  to  tie,  and  unlike  a  bow  will  not  get  out  of 
shape  when  worn.  A  few  men  will  show  preference  for  a 
wider  shape       Almost   all    the  narrow    four-in-hands  on   the 


market  can  be  bought  for  fifty  cents,  but  a  few  furnishers 
who  pride  themselves  on  the  exclusive  patterns  they  carry 
are  charging   seventy-five   cents. 


The  position  of  the  bow  tie  is  rathec  difficult  to  settle. 
The  young  man  seems  to  prefer  it,  and  it  is  likely  to  sell 
well  with  the  popular  trade.  It  is  being  shown  in  a  niim- 
bei  of  shapes  and  manufacturers  say  that  almost  all  of 
them  are  taking  well  with  the  retailers.  Bat's  wings 
will  be  only  fairly  well  taken,  but  other  wide  end  ties  of 
the  paddle  end  style  are  novel  and  catchy.  The  ends  of 
these  open  out  suddenly  into  about  a  two  inch  width  and 
are  of  single   thickness  and   unlined.     When   tied   it   is  loose 


112 


April.    1904 


MEN'S  furnisher 


Dry    Goodi 
H  •  v  i  •  w 


THAT 

BUTTON^  HOLE 


i-  worth  the  Whole  price  of  the 
collar.  —  it  buttons  easily, 
aoubles  the  life  o(  the  collar 
and  is  to  be  found  only  00  the 
J   brand  collai . 

Ask  your  dealer  to  show  them 
to  you. 


The 


Collar 
Mouse 


The  demand  for 
AUSTRIAN  Col- 
lars, Cuffs,  and  Shirts, 
is  daily  increasing  in 
Canada. 

No  other  manufacture  can  equal  the         m* 

STYLE,  FIT  >  FINISH 

of  these  goods 


We  in  Sole  Agents  for  Canada  tor  the  celebrated  YJX  ^  ^im  ^- 


All  lines  now  ready  for  Fall 


CUFFS 


Mail  orders  shipped  the  same  day 

A  large  assortment   in 
every  shape   desired. 


Rubber  Collars  a  Specialty. 


>g 


* 


brand  are  as 
easy  to  sell  as 
they  are  to 
wear.  Point  to 
the  trade  mark  and  the  pat- 
en t,easytobutton,  everlast- 
ing, button-hole  and  no 
man  will  want  any  other. 
For  sale 
by  live 
dealers.    V    ( 


The 

Canadian 
Underwear 
Co. 

10  St.  Helen  St. 

Montreal 


_  4n_  W    L 


LiK'6umlA?ra/nd/Collari 

the  Edward  j^n  Baa  mo  patent  easy 
oiyfT  shew  v 

OXtO 


TtAn-holo. 


to   bulton,/o)>££t^j0i;    K    <f 
A^k  your  Jo-iloly+f  Uiow  1/  to  y 
It  means  mui'li  cntsrTPiuii>n. 
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S  UNITED  STATES  PATENT  OFFICE 
REGISTRY  M?  38978.. 

it  GOLO  MEDALS  AND  DIPLOMAS 
ft  i  WHEREVER  WEEXMBIT.    .  jj 

■    •  ■ 

JIJI-RCHANTS  IX  CAXADA 
can  do  a  large  and  very 
profitable  business  with 

Ringbeim's 
Ramie  fibre 
Underclothing 

THE  MOST  IMPORTANT  DISCOVERY 
IN  HYGIENIC  SCIENCE. 


Ramie  Fibke,  beside  its  innumer- 
able advantages  not  contained  in  any 
other  fibre,  has  in  itself  combined  all 
the  good  properties  of  wool,  silk,  linen 
and  cotton,  but  none  of  their  bad  ones. 

It  preserves  and  restores  health,  re- 
ceives the  endorsement  of  physicians 
the  world  over  and  is  persistently  re- 
commended by  all  who  wear  it. 

Can  be  retailed  in  Canada  with  big 
profit  for  $5  per  suit  ;  prices  in  the 
United  States  $6.50  and  $7,  on 
account  of  higher  duty. 

Write  for  our  booklet  "  About 
Ramie,"  samples,  prices  and  other 
information. 

We  can  deliver  our  goods  to  Canada 
from  United  States  bonded  warn- 
houses  or  direct  from  our  factory  ie 
Sweden. 


Ringheim-Schlichten  Ramie  Mfg.  Co., 

INVENTORS   AND  SOLE    MANUFACTURERS  OF   ABOVE   UNDERWEAR. 

Factory—  Carlshrona,  Sweden.       Plantations  In  China. 

General  Offices    for   the   American   Continent  : 

57  Greene    Street,  NEW  YORK,  N.Y. 


THE  CELEBRATED 


WOLF 


BRAND 


UnsKrinKable 

PURE    WOOL 

Underwear, 

TKe  Very  best  in  MaKe, 
Style  and  Wear, 

For    Men,    Women    and    Children. 

CAN  BE  HAD  FROM  THE  LEADING  WHOLESALE  HOUSES. 

Robert  Henderson  &  Co.,  waS6  Montreal 


(Linen-Mesh) 


The  Dr.  Deimel  Underwear  is  the  kind  that  is  sought  after  by 
persons  of  discernment — persons  who  are  particular  about 
the  sort  of  goods  they  buy  and  not  so  particular  about  the 
price  they  pay. 

They're  profitable  folks  to  do  business  with. 


The  mark  that's 

always  on  the  genuine. 

Look  for  it. 


Write  for   Descriptive  Book  and  Terms 

The  Deimel  Linen-Mesh  Co 

(ORIGINATORS  OF  "LINEN-MESH"). 

2202  St.  Catherine  St.,  Montreal,  Canada. 


LONDON,     E.  C,     ENO. 

IO-II-I2   Bread  St. 
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and  cool  appearing.     The  three-quarter  inch  how  tie  which 
sold  during  other  Summers  is  being  replaced,  to  some  ex 
lent,  by   a  Qve-eighths    inch    width      The  result   is  .1   tie 
•  m  hi    !,,  manipulate,  stiRei    when  tied,  and  new    to    the 
trade       \n  "i     these  ties  are  to  be  tied  by   the  wearei 
model  'i  '•'  ite  in  in  to  t  lie  mill  1  led  ai  1  icle      1 1   is 

possible  that,  should  the  bow  tie  he  much  worn,  there 
will  in'  a  demand  tor  the  "Tyfold"  collar,  one  thai  is 
ipeciall]    designed   tor   this 


Pour  ni   Ave  years  ago  there  was  .1  greal   run  mi  Sum 
iiicr  cravats   made  ol    washing   material,   and   some   verj 


neck,  thus  ensuring  a  neal   wl  up  in  it,  and  avoiding  nnf 
ni   its  principal   fa 

In  1  he  cm  showing  a  few  ni  ill''  best  Spring  craval 
materials,  the  varietj  ol  pattern  and  material  1  great, 
hut  the  colors  include  onlj  those  mentioned  Beginning 
ai  1  he  left,  numbers  one  and  i\  an-  two  ol  'in-  populai 
greys  with  spots  ol  red,  in  reen      Number  two 

matelasse  which  comhi  ipe  and   figure      Tin-     tripe 

is  in  colors      N umbei    three  is  a   barathea   with  all  ovei 
pattern,   the  centre  dol     ol     the  clustei    being  in  colors 
N umbei    foui   is  a  material   with  crepe  eHecl       li   ha 
pattern   in   the  populai   colors  blue,  green  ami   red     Num 
ber  five  is  atelasse  with  the  pattern  in  a  raise  black 


Some  of  the  newest  materials  and  pattern- 


eflective  designs  were  produced.  Tin,  year,  however,  the 
manufacturers  are  making  up  verj  few  of  them,  and  the 
reason  is  rather  hard  to  discover.  A  washing  cravat 
lasts  longer  and  is  cheap,  which  mav  account  somewhat 
lor  its  unpopularity  among  furnishers.  Stuck  collars 
will  be  little  worn.  There  is  one  shown  that  has  a  re- 
movable piece  of  celluloid   in   the  part  that  encircles     the 


Through  the  cloth  run  cords  •>!  black  between  winch  show 
up  lines  ,ii  red.  blue,  oi   green.     This  ^ucs  a  shol  effeci 

the  fabric  looking  entirely  black  at  certain  angles  Num- 
her  seven  is  a  Jasper  cord,  having  the  appearance  of  a 
corded  silk.  It.  is  an  excellent  material  fur  a  double  band 
collar  as  it  is  smooth  and  slippery,  and  is  one  of  the 
besl   wearing  fabrics. 


BELTS,    SUSPENDERS,    ETC. 


THRKK  or  four  years  ago  the  hell,  as  an  article  of 
Summer  wear  was  considered  just  as  necessarj  as 
the  straw  hat.  For  two  years  now,  however,  we 
have  had  such  non-summerj  weather  that  a  man  with  a 
belt  looked  and  felt  like  a  robin  in  January  Dealers  be- 
moaned the  fact  that  their  entire  bell  stock  remained  on 
the  shelves,  and  the  manufacturers  last  year  had  in  turn 
their  attention  to  other  lines.  Not  on  more  than  a  dozen 
days  ni  the  entire  \  ear  did  a  man  feel  comfortable  with 
out  a  waistcoat.  He  compromised  with  the  season  bj 
donning  a  fancy  waistcoat  of  Summer  colors  For  the 
coming  hot  season  furnishers  and  manufacturers  are  long 
mg  for  good  old-time  temperature,  and  have  every  conli- 
t hal  it  cannot  he  possible  for  three  Summers  oi 
this  kind  lo  follow  each  other  And  look  ai  I  he  Winter, 
loo  '  For  this  reason  extensive  preparations  are  being 
made  lot  a  big  demand  In  real  I >  hoi  weather  there  is 
nothing    takes    the    plate   ol    the   belt,    and    the    new    shapes 

are   tastj    and   neat 

*       * 

The  belt  for  the  Summei  of  1904  is  one  unh  wide, 
seldom  mote,  seldom  less  Many  ale  made  without  the 
side  lilies  which  were  a  pari  of  most  of  I  he  former 
styles  The  buckles  are  noi  unnecessarily  heavy,  and  are. 
or  are  not,  covered  with  a  leather  similar  to  that  in  the 
belt.  They  are  square  or  rounded  on  one  side  The  mosl 
popular  leather  will  be  calfskin  Some  other  leathers  are 
marblei/ed  goal,  cape  goat,  seal,  pig,  morocco,  dongola 
Most  of  these  can  he  obtained  in  any  color  Black  will 
he  the  favorite,  while  brown,  mouse  colored,  dark  green, 
anJ    white   will   be   seen   a   little       If   the    tan    shoe   is   won. 


the      tan      belt    will    go    with    it        Belts      will    all    he    plain 
Black    patent    leather    mav    also    be    worn. 

* 

The    taste    displayed    in    suspenders    shows    that      either 

coliipelltioi,    1,1     ciliicalioii    has    been    at     work  —  likely    both 

The    suspender    ol    to-day    is   a    narrow    affair    that      is     not 

crowding    onto    a    man's  neck  or   Ins  shoulders        I, isle 

es  the  neatest  and  is  being  favored  strongl]      01  late 

years     considerable     attention     has  been   paid    to  special 

Summei   suspenders  of  cotton  in  light  colors,  and  without 

clastic    in      the    web.       A    greal    di\crsit\    ol    pattern       I  lid 

color    is   shown       These   suspenders   have    the  advant.i. 

light    in    weight      and      in    appearance,    and    are    very 

Sightl]    as   a    supporter      that    is    liable    to    be   e.Xp.ised      lo 

\  lew 

*         • 
• 

The  white  edging  lo  the  waistcoal  which  was  worn  a 
year  ago  has  met  wnh  little  favor  this  year  It  had  no 
particular  merit  and  several  faults  Now  has  appeared  a 
black  edging  foi  wear  wnh  li^ln  colored  waistcoats.  It 
is  being  shown  l>\  a  few  furnishers  bin  is  not  yet  worn 
much  Perhaps  it  may  become  more  populai  when  the 
Fancj  Waistcoal  season  opens  up  During  the  Wintei 
months  there  was  a  greal  number  of  small  white  collar 
protectors  worn  These  were  of  cashmere  and  wet  •  Worn 
looseh  it, side  the  overcoal  collar  to  keep  it  fro'i  the 
white  collar.  The  dirt  ami  soot  of  down-town  sections 
soon  mound  its  way  into  a  velvel  collar  until  a  clean 
collar  would  he  soilc<l  in  .me  wearing  of  the  overcoat  By 
the  wearing  of  this  protector,  which  was  washable,  the 
collar  was  protected   from   this 
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HATS    AND    GLOVES. 


The  hat  of  the  average  Panaman, 

In  most  social  circles  would  ban  a  man ; 

But  the  sun  at  the  Isthmus, 

Even  on  Christmas 
Would  otherwise  grievously  tan  a  man. 

—Puck. 

BY  the  Lime  this  is  read,  man  will  have  bought  his 
Easter  bonnet.  H  is  not  many  years  since  this 
article  was  confined  to  the  women,  and  it  has  long 
been  the  subject  of  good  natured  ridicule  with  the  sterner 
sex.  Now,  there  are  almost  as  many  hats  sold  to  men 
tor  this  opening  of  the  Spring  season  as  to  women  and  it 
is  certain  that,  were  it  not  common  for  a  man  to  wear 
the  same  hat  all  the  year  round,  while  a  woman  is  forced 
to  change  hers  when  the  warm  weather  comes,  there 
would  be  no  difference  in  the  numbers.  In  the  cold 
mouths  a  woman  wears  hats  of  felt  or  cloth,  but  during 
the  Summer  she  has  1o  change  to  straw,  and  as  Easter 
comes  at  a  time  when  Spring  is  opening  up  she  might  as 
well  get  it  then  as  wait  a  week  or  two  or  anticipate  it  a 
few  days.  Mos1  men  purchase  a  new  hat  in  the  Spring 
and  another  in  the  Fall,  or  two  hats  a  year,  one  of  them 
aiways  coming  about  Easter.  That  is  why  hatters  make 
such  an  effort  at  that  time  to  capture  trade.  If  a  new 
color   is     introduced     it     is  during   the  Spring  and   early 


A  fedora  "designed  especially  for  Canadian  trade." 

Summer  months  that  it  will  have  its  greatest  run.  Spring 
brings  the  new  shapes,  and  an  old  hat  is  quickly  recog- 
nized. H  is  true  that  styles  vary  in  the  Fall  too,  but  to 
a  more  limited  extent  than  in  the  early  part  of  the  year, 
and  a  man,  if  he  is  careful,  may  with  a  straw  make  his 
Spring  hat  do  through  the  whole  year  without  appearing 
behind  the  times.  There  are  more,  hats  sold  during 
March  and  April,  or  if  the  season  is  late  April  and  May, 
than  during  any  other  six  months.  Straw  hats  are  in  big 
demand  but  the  season  during  which  these  are  sold  ex- 
tends over  four  months,  and  some  men  never  wear  any 
hat  but  a  derby  or  fedora.  This  Spring  is  so  late  as  to 
throw  the  sales  into  April  and  May,  two-thirds  of  which 
w'ill  be  in  the  former  month.  On  account  of  Easter  coin- 
ing so  early  in   April,   the  sales  of   the  last   week  in  March 

must    have   been   great. 

*       * 
* 

Shapes  in  derbies  were  treated  in  the  last  two  issues 
of  The  Dry  Goods  Review,  and  there  is  nothing  new  since. 
Fedoras  are  shown  in  all  shapes,  but  the  brim  seems  to 
be  fairly  wide  as  a  rule,  and  most  of  them  are  turned  up 
in  a  pronounced  manner  at  the  edge  As  usual  there  are 
a  number  of  freak  shapes  in  this  hat.  It  is  the  young 
man's  hat,  and  with  him  alone  will  these  shapes  take.  In 
the  cut  is  shown  a  hat  made  by  a  I  nited  States  manu- 
facturer, who  advertises  it  in  Yankee  journals  as  "de- 
signed especially   for  Canadian   trade."     The  crown  is  live 


and  a  half  inches  high,  and  the  brim  two  and  seven 
eighths  inches  wide.  It  is  a  neat,  common  sense  shape, 
but  that  those  characteristics  should  make  it  peculiarly 
suitable  for  Canadian  trade  is  rather  a  reflection  on  our 
cousins  across  the  line.  It  is  gran  ing,  however,  that 
the  shape  is  so  commendable,  'the  shape  gives  a  good 
idea  of  Ihe  average  fedora  on   the  market. 

There  promise  to  be  a  few  cloth  ha's  seen  this  Spring. 
These  are  shown  by  furnishers  who  lean  towards  English 
styles,  of  which  we  have  a  greater  number  than  we  used 
to  have,  and  those  who  have  long  done  so  are  more  en- 
thusiastic than  ever.  Cloth  hats  are  made  of  coarse  ma- 
terial, principally  tweed,  and  the  patterns  are  of  the 
"pepper  and  salt"  variety,  or  in  a  large  check.  The 
color  is  grey  or  occasionally  brown.  With  either  a  suit 
is  worn  that  resembles  the  material  as  closely  as  possible. 
Peaked  caps  have  been  worn  during  the  past  month  more 
than  ever  before,  and  April  will  no  doubt  see  a  like  con- 
dition. The  popular  cap  is  a  dark  tweed  fitting  tight 
from  the  bottom  of  the  back  over  the  head  to  within  an 
inch  or  two  of  the  front,  which  is  held  up  by  the  fold. 
The  overhand  is  dee]),  almost  obscuring  the  peak.  From 
back  to  front  over  the  top  of  cap  run  three  narrow  doubl- 
ed stripes  of  the  same  material  sewn  on.  Across  them  at 
the  centre  and  finished  off  with  a  button  at  each  end  is 
another  band  of  the  same  width  and  material  as  the  other 
Uiree.  A  much  neater  and  higher  class  cap  has  a  round 
crown  which  projects  all  around  and  is  much  like  what  is 
known  as  the  automobile  cap.  The  front  is  allowed  to 
stand  up  after  the  manner  of  the  auto  cap.  There  are  no 
further  developments  in  the  straw  hat  trade.  The  split 
will  be  most  sought  after,  with  the  sennit  second.  Pana- 
mas will  never  go  entirely  out  of  style  on  account  of 
their  exclusiveness,  if  one  might  use  that  word  in  speak- 
ing of  what  is  merely  a  question  of  price.  Towards  the 
latter  part  of  last  Summer  Panamas  were  disposed  of  at 
almost  any  price,  as  there  was  a  strong  indication  of  a 
lack  of  demand. 

One  of  the  hat  factories  in  Danbury,  the  centre  of  the 
hat  industry  in  the  United  States,  has  just  turned  out  a 
large  order  of  freak  hats  for  a  Boston  firm.  The  hats  are 
derbies  with  the  usual  derby  crown.  It  is  in  the  brim 
where  somebody's  odd  taste  has  got  the  better  of  him. 
This  part  of  the  hat  is  narrow  in  the  back  and  turns 
straight  up  from  the  bottom  of  the  crown,  while  the 
front  of  the  brim  is  wide  and  turns  down  much  after  the 
manner  in  which  the  fronts  of  soft  hats  are  often  pulled 
down. 

The  glove  to  be  worn  this  Spring  is  not  at  all  different 
from  that  seen  last  year,  save  that  fewer  light  shades 
will  sell.  It  is  a  rough  appearing  cape  glove  with  wide 
scams,  and  is  worn  loose.  The  finer  glove  will  run  in 
somewhat  darker  tones  than  last  year,  although  a  certain 
•  lass  will  prefer  the  light.  A  light  tan  glove  has  been 
Found  to  be  rather  unsightly  and  unserviceable,  and  com- 
mon sense  is  gaining  ground  in  men's  dress.  One  fastener 
is  put  on  the  Spring  glove,  and  two  on  the  finer  styles, 
which  have  longer  wrists.  A  unique  and  serviceable 
driving  glove  made  in  Fiance  is  shown  that  has  the  por- 
tions of.  the  thumb  and  first  three  fingers  that 
come  in  contact  with  the  reins  covered  with  a  knitted 
work  of  stout   cord  of  the  same  shade  as  the  glove. 
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"  Wet=Proof ." 


"Pinto"  Shell  Cordovan  is  seven   different    kinds  of   proof 
— wind,  wet,  rip,  tear,  scorch,  boil,  crack- proof. 

IT  IS  ALMOST  WEAR-PROOF  TOO. 

"Pinto"     Shell    Cordovan    gives    you    talking    points   that 
help  you  sell  mitts  and  gloves  at  a  decent  profit. 

There  is  only  one  u  Pinto"  Shell,  and  we've  got  it. 

"  Pinto  "  Shell  has  done  more  to  put  the  mitt  and  glove  trade 
on  a  footing  than  anything  we've  ever  turned  out. 


Hudson  Bay  Knitting  Co,, 


Montreal         «£ 


Winnipeg 
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FANCY    WAISTCOATS. 


WHEN  last  year  the  fancy  waistcoat  had  a 
run  that  made  it  the  best  line  in  the 
furnishers'  stock,  many  predicted  a  fall- 
ing oil'  in  the  demand.  Towards  the  lat- 
ter part  of  the  Summer  these  pessimists 
saw  their  prognostications  verified  to  some  extent,  as  the 
very  commonness  of  this  garment  threw  it  out  of  favor 
to  an  appreciable  extent.  However  much  this  may  have 
been  the  case,  tliis  Spring  is  opening  up  with  a  demand 
that  has  taxed  the  capacities  of  many  of  the  manufactur- 
ers and  has  meant  an  exceedingly  good  business  to  all  of 
them.  The  popularity  of  the  fancy  waistcoat  is  so  great 
as  to  retain  it  as  an  article  of  wear  all  the  year  round,  in 
the  lighter  shades,  while  it  needed  only  the  approach  of 
warmer  weather  to  extend  the  shades  over  darker  goods. 
Although  the  retail  selling  has  not  yet  opened  up  to  any 
extent,  manufacturer,  wholesaler  and  retailer  have  the 
.greatest  confidence  in  its  popularity,  and  the  latter  is  not 
at  all  backward  in  buying  in  large  quantities. 

*       * 

* 

Perhaps  one   of  the  reasons  of  its  assured  popularity 
is  the  variety  of  colors  and  patterns  in  which  it  is  offered. 


RETURNED 


A  Neat  Waistcoat  made  of  Duck. 

In  this  day  of  variety  and  freedom  of  choice,  a  man  will 
not  take  up  anything  unless  it  is  becoming  and  neat.  For 
this  reason  he  must  have  a  meat  choice  offered  him.  so 
that  he  can  suit  himself,  without  regard  to  what  is  or  is 
not  being  worn.  In  looking  over  a  stock  of  fancy  waist- 
coats it  is  customary,  and  best,  for  the  merchant  to  show 
the  yoods  simply  fir  what  they  are  worth,  without  draw- 


ing attention  to  the  demand  for  certain  shades  and  pat- 
terns. If  a  vest  is  attractive  it  is  going  to  sell,  but  what 
is  attractive  to  one,  may  not  be  so  to  the  next  one  who  in- 
spects the  stock.  It  can  almost  be  depended  upon  that  in 
a  line  like  this,  the  remark  that  a  lot  of  a  certain  pattern 
is  being  sold,  will  lower  it  in  the  estimation  of  the  better 
dressed  men.  They  do  not  wish  to  be  seen  in  the  same 
waistcoat  as  the  porter  or  boot  black.  For  this  reason 
they  will  buy  something  distinctive,  unobtrusive  in  design, 
and  high  in  price. 


Three  of  the  Newest  St>l_s  of  Fancy  Waistcoats. 

The  list  of  materials  used  embraces  every  one  that 
is  at  all  suitable,  but  the  favorites  are  duck,  pique,  mer- 
cerized goods,  and  a  rough  fabric  which  is  soft  and  loose. 
One  waistcoat  shown  by  a  manufacturer  was  made  of 
what  they  called  mohair  cloth,  but  of  course  it  was  only 
an  imitation,  and  took  on  very  little  of  the  nature  of 
mohair  goods.  The  cut  is  for  the  most  part  without  col- 
lar, although  a  few  of  the  most  recent  makes  have  a  col- 
lar. There  are  scarcely  any  double-breasted  being  shown. 
There  is  great  freedom  allowed  in  the  number  of  pockets, 
some  having  two,  some  three  and  some  four.  Man  is 
esed  to  a  four-pocketed  vest,  and  it  is  likely  they  will 
sell  more  leadilv.  Some  have  a  small  hole  just  at  the 
side  of  the  buttons  and  level  with  the  bottom  pocket  for 
putting  the  watch  chain  through. 

•  * 

• 

In  the  pique  waistcoats  the  color  is  always  light,  often 
pure  white,  but  where  patterned,  small  dots  in  black,  or 
patterns  in  self  tone  are  shown.  Ducks  come  in  all  col- 
ors,  some  of  the  favorite  shades  and  patterns  being-  gun- 
metal,  tan.  drab  and  grey  with  pattern  in  white.  The 
cut  of  the  figure  which  was  supplied  by  the  W.  R.  Brock 
Co.,  Toronto,  shows  a  pattern  much  in  demand,  and  how 
a  vest  should  tit.  In  the  cuts  of  vests,  three  new  designs 
are  seen,  the  tirst  by  the  Ontario  Neckwear  Co..  and  the 
remaining  two  by  Caulfeild,  Burns  &  Co.  Number  three 
is  a  dark  gunmetal  with  small  neat  dots  in  colcrs. 
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SALEM    VESTS 


Highut  GRADt  Maoe 


Highest  Grade  Maoi 


SHIRTS, 


SALEM 

STANDS     FOR 

Hig'Hest    Grade    Made. 


- 


P.S. -Latest 
Creations 
in   Ladles' 
Waists. 


Manufftdurcd 
by 


PYJAMAS, 

VESTS, 

BOYS    WAISTS. 

SALEM  COMPANY,   Limited, 

323   St.  James  St.   MONTREAL. 


A  faultless  fit 
for  every  figure. 


RETURN 
JAM  19  190 


Stanfield's 

Unshrinkable 

Underwear 

Truro  Knitting  Mills  Co.,  Limited 

SOLE    MANUFACTURERS 

TRURO,    NOVA    SCOTIA. 


"BIRD" 

COAT  SLEEVE  CUFF  HOLDER 

CUTS 

LAUNDRY 

BILLS 

NEARLY 

IN  HALF. 


WHEN  A  MAN  TAKES  OFF 
HIS  COAT  HE  USUALLY 
PUTS    HIS     CUFFS     WHERE 


EXACT  SIZE 

THEY  WILL  GET  SOILED  OR  MISLAID 
"THE  BIRD"  SATISFACTORILY  AT- 
TACHES  THE  CUFFS  TO  THE  COAT 
SLEEVE  LINING-WHEN  THE  COAT  IS 
REMOVED    THE     CUFFS    COME.    TOO. 

COSTS  YOU-SI.25   PER   DOZ.    PAIRS- 
SELLS  FOR  15  CENT  PER  PAIR. 

ORDER  FROM   YOUR  JOBBER.   OR 

J.  V.  PILCHER  MFG    CO 

LOUISVILLE,  KV 
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THE 


KING 


KING 


FIT 
FOR 

A 
KING 


SUSPENDER 

"KING    QUALITY" 

GUARANTEED    FOR  ONE   YEAR 


THE  KING  SUSPENDER  CO., 


60-62 
Adelaide  W., 


Toronto 
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MEN'S    FURNISHER 


Dry    Goodi 


EFFECTIVE  WINDOW   CARDS 


Al'KII.    WEATHER    NEEDS 


WEAR  and  BEAUTY  COMBINED 

A   RLAIA   SALE  WILL  PIND 


A    RAINPROOF    THAT    IS 
RAINPROOF 


-WAR   IS  ON 
—PRICES  ARE  OFF 


WHEN   APRIL  WINDS   BLOW 
Til  LSI-;    WATERPROOFS    GO 


AS  HARD  TO  BEAT  AS  JOHN  BULL 


TO   BE  SIRE   YOU'RE  RIGHT 
IF    VOL   CHOOSE  ANY  OF  THESE 


A   WINDOW   FILL  OF  THE 
NEW  SPRING  STYLES 


YESTERDAY USUAL 75c. 

TO-DAY UNUSUAL 50c. 


C  O  L  L  A  R  S 

A     SIZK      FOR      ANV     KECK 
A    SHAPE    FOR    ANY    TAS1  I 


THESE  ARE  ONLY  A  FEW  OF  MANY 
STEP  IN  AND  SEE  THE  REST 


THE  NEW   SHAPED    WING 
TO     WEAR     THIS    SPRING 


THESE  ARE  OUR  OWN  SELECTION 
PROYIDED  FOR  YOUR   SELECTION 


l  MBRELLAS  FOR  THE  MASSES 

—AND— 
UMBRELLAS  FOR  THE  CLASSES 


ONE  OF  THESE  HATS  WILL  LOOK 
WELL   ON    YOU 


Ii    Adam  WEBB  Aiii.i:  TO    Noah  GOOD  Cam 
His  DESCENDANTS  WOULD   APPBECIATB    THIS  osk 


WHERE  WEAR  AND  BXPBNSB  CLASH 
LET   BXPBNSB  GO  To  SMASH 


It  Wouldn't  Matteb  How  Short  Youb 
Tbousbbs  Webb  With  Thbsi   Hosb 


LSI 


Dry    Goods 

Review 


April.    J904 


AY1SJT  to  the  fancy  goods  bouses  is  well  repaid 
by  t lie  freshness  and  attractiveness  of  the 
goods  shown.  The  entire  import  samples  are 
now  on  the  shelves,  and  those  who  were  able 
to  buy  in  this  way  will  receive  lines  that  will 
be  sure  to  sell.  In  this  country  there  is  only  a  small 
proportion  who  feel  safe  in  buying  from  the  samples  sub- 
mitted in  this  early  part  of  the  year,  but  the  number  is 
growing  year  by  year  and  the  attraction  of  better  prices 
is  proving'  a  strong  drawing  card.  The  larger  stores  are 
favoring  this  method  of  buying,  and  the  wholesale  houses 
are  doing  good  work  in  encouraging  it  and  in  supplying 
the  demand. 


pewter  that  is  shown  in  little  jugs,  beer  mugs,  etc..  with 
embossed  pictures  of  the  St.  Louis  World's  Fair  build- 
ings, Niagara  Kails,  hunting  scenes  and  many  other  de- 
signs which  will  be  of  interest.  There  are  aluminum 
card  cases,  ash  trays,  writing  tablets,  match  cases  and 
soap  boxes  upon  which  the  name  of  the  town  can  be  en- 
graved. Shell  goods  have  had  a  big  sale  since  the  old- 
est inhabitant  can  remember,  and  from  the  number  shown, 
faith  is  still  had  in  its  popularity.  A  certain  kind  of 
beautiful  yellow  onyx  is  made  into  paper  weights,  ink 
bottles,  ash  trays,  etc.,  and  each  has  an  illustration  of 
well-known  buildings  on  it.  The  studies  in  pig  life  done 
in  crockery  are  very  laughable,  and  are  at  the  same  time 
useful  as  they  are  attached  to  ash  trays,  in  baskets,  auto- 
mobiles, satchels,  bathtubs,  and  on  candlesticks.  They 
are  so  like  the  real  article,  and  are  in  such  odd  positions 
that  they  are  sure  to  sell  well.  There  are  blank  places 
on  the  bodies  or  elsewhere  for  the  marking  of  names. 


Among  the  new  goods  shown  for  import  orders  are 
very  catchy  metal  figures  of  Dutch  men  and  women.  They 
are  bound  to  sell  on  account  of  their  quaintness  and  neat- 
ness. They  vary  from  four  to  six  inches  in  height.  The 
art  nonveau  designs  which  have  apeared  in  metal  ther- 
mometers, ash  trays,  ink  stands,  etc..  are  good  examples 
.of  that  popular  style  of  art.  Small  figures  made  of  cellu- 
loid and  placed  on  pedestals  are  very  cheap  and  exceed- 
ingly lifelike.  These  figures  are  of  camels  with  riders, 
horses  with  riders,  boy  and  dog,  bear  and  man,  and  their 
tiny  size,  being  only  about  three  inches  high  on  an  aver- 
age, is  certain  to  tell  in  their  favor.  Celluloid  napkin 
rings  with  odd  figures  attached  to  them  are  among  these. 


Novelties  in  leather  goods  are  so  abundant  for  the 
coming  season  that  merchants  will  be  nonplussed  what 
to  buy,  and  what  to  leave  alone.  "Peggy  from  Paris"  is 
a  new  hand  or  wrist  bag  that  has  met  with  great  favor 
in  the  United  States  for  the  short  time  it  has  been  shown. 
Several  firms  are  featureing  it  in  Canada,  and  speak  very 
highly  of  it.  It  comes  in  various  sizes  and  is  made 
usually  of  one  solid  piece  of  leather,  the  slack  caused  by 
the  shaping  of  it.  being  caught  under  the  frame  in 
pleats.  The  handle  is  a  piece  of  narrow  leather.  Al- 
though shown  as  yet,  principally  in  black  seal  it  is  sure 
to  meet  with  favor  in  other  leathers  and  colors.  Inside 
it   is  arranged  with  pockets. 


The  dolls  are  in  full  range  and  dressed  more  elab- 
orately than  ever,  velvet,  silk,  lace  and  feathers  not  being 
spared  in  their  make  up.  German  goods  are  still  in  the 
lead  in  this  department,  the  surtax  having  changed  the 
source  to  a  small  extent  only.  The  merry-go-round  style 
of  toy  is  taking  well,  and  there  are  many  designs  on  the 
market,  the  most  of  them  being  connected  with  a  music 
box.      This  is  only  one  of   the  hundreds  of  styles  offered 

the  import  buyer. 

*       * 

There  is  great  attention  paid  by  the  fancy  goods  houses 
to  china  and  glassware  in  novel  special  goods.  Although 
as  a  rule  they  do  not  handle  the  more  expensive  wares. 
there  is  a  variety  and  excellence  displayed  that  allows 
a  merchant  to  stock  up  with  desirable  goods  at  fair  prices. 
"Keinbrant  Ware"  is  the  name  of  a  new  importation 
which  has  a  metallic  appearance  and  is  decorated  in  strong- 
blues  and  reds.  This  comes  in  jardinieres,  vases,  etc.. 
which  are  of  rather  large  size.  A  lot  of  plates,  mugs. 
pitchers,  etc.,  are  pictured  with  nursery  rhymes  and  illus- 
trations of  them.  The  rhymes  are  good,  and  the  color- 
ing delicate. 

* 

Hv  far  the  most  important  branch  of  the  fancy  goods 
trade  during  the  coming  two  or  three  months  is  the 
souvenir  line.  In  every  town,  and  village  there  is  more 
or  less  of  this  cla.ss  of  goods  sold.  Visitors  and  tourists 
are  always  interested  in  this,  the  sales  in  some  towns 
near  Summer  resorts  being  of  great  proportion.  There 
is  a  line   of  German   goods,   which  is   probably     made   of 


Apparently  quite  a  rush  is  to  be  made  of  small  metal 
purses  with  chain  handles  of  any  desired  length.  The 
purses  are  quite  small  and  designed  to  be  used  either  for 
money  or  calling  cards.  They  are  elaborately  decorated 
and  will  be,  on  certain  occasions,  much  to  be  preferred 
to  the  larger  wrist  bag.  Bright  and  dull  metal  are  used 
in  their  construction,  and  the  chain  matches  the  purse. 
A  few   chain   purses  or  wrist  bags   are   also   shown   in   a 

number  of  chain  designs. 

*       * 

One  of  the  parts  which  is  being  produced  in  the 
greatest  variety  is  the  handle  of  the  wrist  bag.  A  num- 
ber of  different  stvles  of  chains  are  attached,  some  double 
and  some  single.  Leather  handles  in  many  weights  are 
tried,  and  solid  metal  makes  a  further  choice.  One  handle 
is  shaped  like  a  snake,  the  mouth  holding  one  ring,  and 
the  tail  being  curled  around  the  other.  The  frame  too  is 
varied.  In  this  neatness  seems  to  be  the  aim,  for  one  of 
the  best  has  the  side  of  the  frame  inlaid  with  leather 
similar  to  what  is  in  the  bag.  In  sizes  it  is  thought  the 
smaller  will  take  a  little  better  than  the  large,  although 
a  large  square  shape  with  neat  frame  promises  to  go  well. 


When  you  put  up  a  good  argument  for  your  goods,  let 
the  reader  or  the  hearer  draw  his  own  conclusion.  When 
you  have  made  the  point  obvious  without  directly  men- 
tioning it.  you  have  done  enough;  to  say  more  would  be 
an   insult    to   the   reader's   intelligence. —Jed    Scarboro. 
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Our 
representatives 

are  on 
their  respective 

routes 

with  a  complete 
range  of 

Ladies',  Misses' 
and  Children's 
Jackets 


LACE 

Department 

JUST  OPENING 
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cases 

JOB  LACE 
CURTAINS 

OLD  PRICES. 

LACE8. 
D'AIENCONS. 
ROUND  HOLE  VALS. 
POINT  DE  PARIS, 
TORCHONS, 
WOOD  FIBRES. 


Inspection 

Invited 


TORONTO    WAREHOUSE 


S.  F.  McHinnon  (&L  Co.,  Limited 


TORONTO 


MONTREAL 


QUEBEC 


LONDON  ENQ 
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Wholesale  flillinery 


New 
Goods 


Large  shipments  of  new  and  desirable 
goods  have  already  been  passed  into 
stock,  including: 

Ornament* — New  designs  in  Gold,  Jet,  Rhinestone  and 

Steel. 
Flowers — Banksia  Rosebud  Trails,  Berry,  Forget-me-not, 

Seed  and  Fruit  Trails,  exclusive  Novelties 

in  small  Flower  effects. 
Laces  and  Ribbons — Everything  new  and  fashionable  in 

these  popular  trimmings. 

New  Hats  and  Braids. 


THE  Um   1    lCvALL   WvJ^Limited 

DEBENHAM,  CALDECOTT  &  CO. 


MILLINERY 


'WWWVWWWWWV 


SUMMER  OPENING 

April  19th,  and  following  days. 

Our  buyer,  who  is  now  in  Europe,    informs  us  of  some 
remarkably  good  purchases  of 

SUMMER  HATS  and  MILLINERY  NOVELTIES 

which  will  arrive  in  time  for  display  at  this  Opening. 

18  ST.  HELEN  ST. 

tt*4«»t£H»»».  MONTREAL 
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FEATURES  IN 

SEASONABLE 
MILLINERY 


T 


IK  lime  between  milliner)  openings  in  dlie 
wholesale  and  in  the  retail  trade  is  always  a 
time  ol  waiting,  styles  and  materials  are  on 
trial.  Ii  remains  to  sec  in  what  direction  Ihc 
popular  laste  will  veer. 


There  has  nol  lor  man)  seasons  been  a  rush  foi  one 
particular  style,  in  Eacl  modern  ideas  are  all  againsl  it, 
and  nowadays  within  certain   wide  bu1    well  defined   limits 

almost   any  thin 

•  * 

-  * 

Though  the  h.it  shapes  may  be  divided  into  three  popu- 
lar lines,  viz.,  tricornes,  turbans  and  picture  hats,  these 
\ar\  s<>  much  thai  it  ought  to  be  easy  for  milliners  to 
find  becoming  shapes  for  all  faces,     of  picture  hats    the 

variety    is   infinite,    indeed   almost    ever)    hat    that    will    not 
lit    into   the   two  firsl    classes  is   styled  a   picture  hat. 

•  * 
* 

The     millinery      shapes    now    worn      mostly    have    their 

origin    in    the    time   of    Louis    XVI.      They    are   modernized 

and      modified,    hut      tin-    bebe   hat    with    its    lace   and    tulle 

flounces,  the  large  tricorne  with  its  irregular  brim,  and  the 

graceful   and   becoming  shepherdess   with   its   wreaths    and 

titles   of   tiny    roses,   and    even    the   more   practical    turban, 

can   all   he  easily    traced    hack    to   the   head   Coverings    worn 

by    the  ill-fated    Marie  Antoinette  and   her  ladies. 

•  * 
* 

While  feathers  are  much  more  in  evidence  than  is  at   all 

usual    for   Spring   and    Summer    wear,    flowers    will    he     the 

great    feature  of  the  season.     Hats  are  all  of  flowers,  save 

for  a  few    twists  and  shirrings  or  quillings  of  tulle.  Roses 

in  bunches  and  wreaths,  and  in  the  tiny   Banksia  or  fairy 

roses,   are   used    in   shoals.      The  popular   flowers   are  small 

and    line,      and      many    have    lout;   stems    which   are   knotted 

and    interlaced      and    with      the     blooms    to   form    the   hat 

Lattice   and    trellis    work   of   foliage  and    flowers   arc   much 

seen,    and    hritns      and    crowns    are    edged    with    hands      ol 

small  flowers,  such  as  small  roses,  forget-me-nots,  lih   ol 

the  valley,  and  many  other  kinds.     The  small  straw   roses 

come    in   every    shade,    hut    they    show    more    novelty      thai) 

beaut) 

Ribbons  lie  Hat.  except  the  pert  little  chous  that 
stand    up   on    the    tailored    turhans   and    tricornes.       \    new 

way  of  using  ribbons  is  the  ribbon  plume.    The  inch  wide 

ribbon  is  folded  into  liat  hows  and  arranged  down  each 
side  of  a  stem.     This  is  lovely   in  black. 

• 
Perhaps  ii     is  because  of  the  war,  hut   one  novel t)    i- 
tne  chrysanthemum  hat       This     is     made  of  the  flowers 

pulled  apart  and  each  petal  sewed  on  separately  \  love- 
ly hat  in  this  stvle  was  in  'j,rev  with  bandeaUI  anil  under 
brim  of  grej  and  white  tulle  shirred,  the  brim  rolled 
over  at  the  left  side  and  Caught  with  a  grey  and  white 
shaded    feather    tint      formed      a    cachepcigne   at    the    hack 


The  cachepeigne  eithei  ol  feathers,  flowers,  ribbon  01  lace 

is  seen  on  most  hats,  bul   that  of  flowers  will  hi'  favored 
[01   Summer  weai 

* 
Very  many  of  the  hats  have  a  flounce     ol     lace,  bab) 
fashion,  and   the     line  net    laces  are  u  ed  foi    this;   indeed 

with    the    except  urn    of    .1    lew     wood    fibres    and     Irish    lace, 
all    the    laces    used    ,1  re    line       The    repousse    lace,    an-    much 

u,ed,  and  so  are  quillings  ol  line  Valenciennes 


CHILDREN'S  HATS. 

CHILDREN'S   lingerie  hats  are  as  fascinating  as  thev 
are  fashionable     The  Corda)   is  .,  prettv  shape  with 
big,  flat  embroidered    muslin  crown,  its  t ripple  lace 
trimmed   mlllcs  on   the  brim     and     soft   crush   rosettt 

hllie  louisine  ribbon,  one  on  each  Side  Of  'he  crown  a  lit 
tie  to  the  front.  There  are  white  lace  and  lawn  hats, 
with  higher  crowns  and  rims  which  are  Bounced  with 
lace.  These  are  trimmed  with  narrow  pink  or  blue  satin 
ribbons  sewn  on  here  and  there;  m  fact  there  are  dozens 
of  different   models  in  soft    laces  and   white  mull. 

For  the  larger  children  there  are  hats  in  brown  and 
beige  straws,  as  well  as  flops  iii  rose  pink,  pale  blue  and 
several  shades  of  green  in  bright   satin  straws 

Much  foilage  is  used  in  trimming  them,  combined  with 
verv    small   flowers  and    liny  huds  and   flower  fringes. 

White  and  yellow  field  daisies,  as  well  as  the  stockv 
little  Scotch  daisy  in  its  natural  pink  and  white,  besides 
til  owns,    yellows,   blues   and   dark   reds,   are   used 

Soft  ribbons  in  one  or  two  tones  of  color  are  much  in 
vogue  for  trimming  less  dressy  hats,  while  for  school 
wear   there  are   the   various  colored    straw   sailors 

In  dressv   hats,  shapes  are  exceedingly  picturesque 


SHORTAGE  IN  JAPANESE  STRAW  PLAIT. 

ONE   effect    of    the   war  in    the    Last    will   he  a   shorl 
in       many       popular       styles       of       straw  braid- 

A  large  proportion  of  the  braids  used  in  hat 
making  are  of  Japanese  origin,  and  the  withdrawal  of 
these  braids  will  necessaril)  make  trouble  for  the  straw 
t  rade 

Said  one  authority  "Scotsmen  ate  not  in  it  with 
the  .Japanese  for  shrewdness  and  keen  bargaining  They 
arc  as  -matt  in  business  as  thev  have  proved  to  he  in 
naval  When   a   certain   plait   does   not    sell,     they 

stop  making  it.  while  the  Chinese  will  keep  on  in  the 
same  old  rut  for  20  years  They  are  very  clever  and 
marvellous  imitators,  hut  they  have  lately  developed 
much  originality   and    inventive  capacity 

Countries     like     Lalv.     Switzerland,     Germany    and 

China  all  produce  1'.  and  thev  all  had  a  powerful  rival  in 
the  little  Jap,  a-  the  goods  he  made  had  the  three  merits 
oi    quality,    workmanship     and    cheapness,      and    the     ha' 
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manufacturers  will  have  to  turn  elsewhere  for  a  substi- 
tute imi    the  braids  Japan  pul   on  the  market. 

Our  feature,  it  is  said,  ilut  will  complicate  matters  is 
the  i. Hi  thai  thr  plaiters  in  the  Capri  districts  in  Italj 
have  been  largely  put  oul  of  busmrss  by  the  competition 
nf  the  Japanese,  and  it  is  difficult  to  tell  whether  the  in- 
dust  r\    can  l»i'  i>  .  ived. 

It  is  the  opinion  of  the  importers  here,  however,  that 
thr  shortage  will  cause  little  or  no  trouble  this  season, 
as  stocks  were  boughl  before  it  developed.  Next  year, 
however,  it  will  he  felt,  hut  chiefly  in  the  low  priced 
st  raws. 

Chinese  plait,  too,  is  affected,  as  thr  feeling  of  unrest, 
owing  in  the  war  is  interfering  with  the  production  of 
plait    there. 

PROMINENT  COLORS  IN  THE  MILLINERY  WORLD. 

'OVV  that  millinery  openings,  both  wholesale  and  re- 
tail, are  over,  we  begin  to  see  in  what  colors  the 
season's   trade  is  going   to   he  done. 

Champagne,  it  is  conceded  on  all  sides,  heads  the  list, 
particularly  in  the  lighl  tones.  Natural  shades  in  st  raws, 
beiges,  castors,  tans  and  neutral  tones  down  to  the  burnt 
shades,  ate  all  very  prominent,  as  'hey  combine  well  with 
all    the  more  positive  colors. 

Fruit  and  foliaee  look  well  in  these  colors,  and  they 
are   equally   attractive   in   tissues. 

Pale  soft  blues  certainly  take  the  second  place,  though 
resedas  run  them  close.  Blur  is  a  good  color  in  millinery 
this  season.  (In\  blurs  are  shown,  and  there  are  also 
turquoise  blues.  Main  deeper  shades  are  also  in  evidence. 
Napoleon,   a   bright    violet    blue,   is   the  latest. 


M 


Picture  hat  reproduced  from  Coming  Modis. 

The  resedas  are  popular,  and  there  are  a  number  of 
delicate  folia.1  t'"Mi  ns  used  as  well. 

Pink  and  rose  reds  are  mostly  seen  in  flowers,  and 
(hew  are  fe\s  hats  or  trimming  materials  in  pink  this 
season  Nevertheless  pink  in  roses  and  in  ribbons  are 
much    used    in    trimming  schemes. 


Brown  is  a  coming  color  in  millinery.  Not  for  many 
seasons  has  brown  been  so  much  used  at  this  time  of  the 
year.  Brown  lace,  brown  chiffon  and  malines  and  brown 
ribbons  arc  well  used,  and  we  ate  sure  to  hear  more  of 
t  his  color  in    the   Fall. 

The  vogue  of  gold  is  drawing  attention  to  yellow, 
and  yellows  running  into  burnt  orange  are  used,  still  it 
cannot   be  said  that   they  are  very  prominent. 

Mauve  is  again  put   forth,  hut   with  doubtful  success. 


Straw  hat  with  ribbon  rosettes  reproduced  from  Coming  Modes. 

Some  milliners  are  making  quite  a  feature  of  geranium 
red.  These  are  generally  poppy  hats,  but  arc  mostly 
toned  down  with  green  foliage  or  touches  of  deep  cham- 
pagne, but  a  lovely  torpedo  of  folded  tulle  was  shown  at 
one  of  the  Easter  openings  that  had  as  trimmings  four 
ribbon  rosettes  across  the  back  in  the  same  bright   shade. 

Grey,  generally  shaded,  and  with  a  twist  of  gun  metal 
or  taupe  is  selling  to  the  exclusive  trade. 

The  all  white  hat  is  also  a  feature,  though  this  is  apt 
10  be  in  creamy  or  ivories  just  off  dead  white.  Very 
often  gold  is  used,  and  touches  of  color  in  the  shape  of 
flowers  and   ribbons. 

The  pale  pastel  or  pompadour  combinations  are  be- 
coming stronger  in  trimming  schemes  each  day,  and  air 
carried  out    in  ribbons,  or  ribbons  and   flowers. 


MEDALLIONS. 

A  NOTICEABLE  feature  this  season  is  thr  great  use 
that  is  made  of  medallions  in  the  make  up  of  hats 
_^  They  are  of  straw  embroideries,  broderie  Anglaise, 
lace,  si  raw  ribbon  or  anything  that  can  be  pressed  into 
service.  These  medallions  are  variously  ornamented, 
sometimes  with  gold  balls  or  buttons,  and  they  are  gen- 
erally edged  with  quillings  of  chiffon  or  narrow  Valen- 
ciennes lace.  Whole  hats  are  made  of  them  or  they  are 
used  with  straw  and  the  shape  of  the  brim  is  accommo- 
dated to  them.  Often  they  air  put  exactly  over  one  an- 
other on  both  outer  ami  under  brim,  giving  a  transparent 
look  to  the  bat.  This  transparent  effect  is  the  dis- 
tinguishing feature  of  this  season's  millinery,  and  quan- 
tities of  maline,  chiffon  and  lace  are  used  to  attain  it. 
Even    the  braids   are   transparent    and    lacy    this   year. 
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M.  J.  Taylor  &  Co. 

30-32  E.  10th  St., 
r"1'1 "'^  NEW  YORK,  U.S. 

OSTRICH  PLUMES 

Beth  Amazon,  French  and  Demi  Plumes. 

Feather    Boas,     Stoles,       Pompons, 
and  Novelties 

Write  for  prices. 


Canada  Veiling  Co. 

is  now   the  leader,    in  showing  the   retailer  of  this 

country  the  smartest  styles  and  designs  in  : 

Ceilings,  Lace*,   Dress  Trimmings,  All  over  Laces, 
\/  Collars,  Embroideries,  etc. 

e-£«*WVJ(F  its  NEW         1    w-   HA 

.IF  IT'S  RIGHT     •    ¥¥It  nMVt  ■  ■  ■ 

rt 

GuU^^  so    Bay   Street,       -     TORONTO,    CAIN. 


LAMSON 


-.  ,     —  - 


IDEAL  CASH 
CARRIER   * 

The  Ideal  Cash  Carrier 
for  medium-size  stores 
where  level  lines  can  be 
used  to  advantage.     .     . 

Cheap  and 

Efficient. 


FRED'K  C.  CUTTING 


73  Adelaide  St.,  West, 


URNED 

.*,  $  i  WO/ 


Th»-  ati.t, .  Mirror  b  ■ 

irell  u  beautiful  fixture     Arm  trlf« 

.  opfc  <»   iik-<  1.1  any  |H.-if  mri 


Fine  Was  Figures,  Draper]  Forms,  Mir- 
rors,  Metal  Cloak  Racks,  Milliner]  Stands 
and   Coat    Hangers   in  great   variet]    are 

specialties  just  now. 


Write  for  large 
Catalogue. 


CLATWORTHY  &  CO. 

TORONTO,  ONT.     48  Richmond  St.  West,     TORONTO,  ONT. 
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CAVERHILL  &  KISSOCK 


RETURNED 
APR  -6  190/ 


Tuesday,  April  1 9th,  and  following  days. 


"  A.  display  of  tKe  newest  and  latest  in    Summer   Millinery 
and  Paris  and  New  YorK  models  of  Pattern  Hats." 


\AAVVVVVVVVVVVVVVVVVVVVVVVVVVVVVVV1 


Nobby  Lines  of  Ready-to-Wear. 

Something  new  in  Shapes. 

Full  stock  of  Small   Flowers,  Trails  and   Foliage. 

Complete  assortment  of  Light  Chiffons,  Tulles  and  Pleated  Goods. 

Nice  range  of  Hat  Ornaments,  Laces  and  Fancy  Trimmings. 

THESE  ARE  SOME  OF  THE  LINES  YOU  PROBABLY  REQUIRE. 

We  have  them  and  everything  else  in  the  MILLINERY  LINE. 
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CAVERHILL  &  MISSOCK 

MONTREAL. 
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ORDERS    FOR   EASTER   NECKWEAR. 

\\l    PACT1   RERS    o!     ladies'     neckwear    have 

no  complaint    to  make  aboul    the  volume    ol 

orders  tot    Easter  neckwear.     Easter  is  only 

md   to  Christmas  .is  an  opportunit]     to 

sell  ladies'  neckwear.  Special  displays  ol 
these  dainty  little  articles  of  dress  are  always  in  ordci 
around  Easter  time,  as  the  buying  ol  costumes,  millinery, 

etc  ,   is   sale    to   stimulate   trade   in    neckwear,   for   a   slock, 

turnover,  oi   collar  ol  some  sort,  is  an  absolutely  indis- 

pensible   article   of  dress   nowadays,   ami   one    that     is     too 

conspicuous  to  be  overlooked  by  anv    woman,  as  it  gives 

the   finishing    touch    to   her   costume. 

01  all  the  accessories  to  the  dress  of  a  modern  woman 
this  is  the  most  seen,  and  most  important ,  and  one  that 
must  harmonize  with  the  costume;  hence  the  large  varie- 
ty   ol   styles,    shapes  and   materials  used   in   their   make   up. 

There  is  the  stock  for  wear  with  the  tailor-made,  and 

also  those  suitable  for  every  kind  of  costume  up  to  the 
dainty  and  elaborate  confections  to  he  worn  with  the 
dressiest  gown.  Manufacturers  are  making  every  use  of 
their  opportunities,  and  some  really  beautiful  effects  in 
neckwear  are  shown. 


PERSIAN  AND  BULGARIAN  EFFECTS. 
ApilK  decidedly  leading  novelty  for  Spring  wear  is  the 
I  stocks  and  turnovers  in  Persian  and  Bulgarian  ef- 
fects and  patterns.  These  have  had  a  greal  run  in 
the  hand  embroidered  goods,  ami  are  now  being  put  out 
in  machine  made  lint's  that  are,  when  the  colors  are  well 
Chosen,    remarkably    accurate    copies      of    the    hand-worked 

goods. 

These  embroideries  are  done  on  mercerized  cotton 
etamines,  skrims,  etc.,  and  are  in  decided,  yet  harmoni- 
ous, colorings.  Some  shown  are  more  on  the  Bulgarian 
order,  and  arc  in  the  one  color  m  blues,  reds,  etc-.  Some 
.in-  also  shaded.  These  collars  and  stocks  are  just  the 
thing  for  wear  with  a  white  waist,  and  will  take  the 
place  of  a  bright   colored   ribbon. 

There  are  quite  a  tew  novelties  in  the  shape  of  these 
embroidered  stocks,— tabs  in  some  of  them  take  the  form 
of  the  lotus  flower  or  full-blown  rose  with  the  petals  em- 
broidered,—and  are  very  narrow  where  they  join  on  to  the 
stock,  hut  widen  considerably  lower  down,  m  fact  the  ten 
dency  is  towards  much  wider  tabs.  There  seems  to  be  ,i 
tendency    towards  a  decidedly  lower  form  of  neck  dressing. 

For  those  who  care  to  adopt  this  style  there  is  a 
novelty  in  collar  lines,  that  is  a  collar  in  the  turnover 
shape  only  much  deeper  with  a  hand  to  (it  inside  the 
neck  of  the  dress,  and  with  the  points  in  front.  Stocks 
of  net,  with  a  pattern  in  colored  batiste  and  embroid- 
eries, are  also  among  the  many  attractive  novelties 
shown. 


HAND-MADE    NECKWEAR. 

THERE   is  a    great    and   growing  demand   for  hand-made 
stocks,   and   for  collars   that    have  hand-Worked    trim- 
mings.     It    is   really   astonishing   how    this   demand    is 
being    met,    and    the   low    price   at      which     a    hand-worked 
stock   can    be    retailed,    and    in    beautiful    effects,    too.        Of 
Course    there    are    some    very    high    priced    goods      on      the 


rket,    -lock,  thai   retail  foi   W  and  Vt  a  piece    oi  love 

i"i    19  and  no,  but   iot   the  popular  trade     tome 
really    beautiful   hand-made   Renaissance   lace  collars  can 
'"'  bought  to  retail  round  the  dollai  mark— some  lei 
some  more 

These    goods    are    always    in    l.um      ,,,    the]     Wash,      and 

w"n   •>    '"H''   'ale   can    he   ih.nr   ,,\n    ,,  .    good    ...   m-w      Then 

thej   are  elegant  enough  in  snap  i  |  up  to  pica-  the 

most    fastidious      These  stocks  propei ly   displayed   ought 

'o    he    a    great     success 

Hand-worked     stocks     oi   braid     and     silk     and   lace 
stitches  are  another  feature  In  Spring  lines      For  orna 
menting  the  dressier  wash  Btocks  Teneriffe  medallioi 

Verj     popular. 


e.ll 

al' 


TURNOVERS  AND  MATCHED   SETS. 

1AI   RNOVERS    seem   to  be  a    fixture  in   ladies'   neckw 
lines   al    present,    and    ale  oiil    m    lull    force   and    in 

prices  for  Spring  wear.     The  Persian  ami  Bulgarian 

embroideries  are  just   as     strong    here  as  in   the  stocks. 

There   ale  also   matched    sets   in    these   goods. 

Embroidered  turnovers  and  turnovers  of  heavy  lace  are 
again  to  the  fore,  and  judging  from  advance  showings  a 
large   business   will    be  done   in    these   lines. 

Matched  sets  ol  lawn  or  cambric  hem-sl  1 1  ched  or 
faggotted  are  also   well   shown. 


LACE  STOCKS  AND  COLLARS. 

(^   EEING    that    the  drooping  shoulder    1830  styles  are   so 

vj      greatly  in  favor  of  the  lace  collar,  il   is  not  surprising 

to  find    them   in   such   variety  and   in  such  high  faVOl 
The   most    fashionable  is   the  long  cape,   but    there  are  also 
a   number  of   odd   shapes,  and   stole  effects.      These    He  all 
much   used  as  trimmings  on  silk  or   lace  waists. 

Plain  Venise  and  other  Plauen  immitations,  and  verj 
often  with  medallions  ami  introductions  ol  embroidered 
batiste  in  die  butter  deep  ecru  shades,  are  most  seen 
These  collars,  in  much  the  same  shapes,  but  in  Renaiss- 
ance and  Arab  laces,  are  also  popular,  bill  'he  Plauen 
g Is  are  decidedly   the  newest. 

Shaped  stolas  •,,  ht  around  the  neck  of  a  dress,  and 
with  long  hanging  tabs  in  front,  arc  the  latest  Parisian 
idea  in   neckwear.     Some  very  gracefully   shaped  slocks   in 

embroidered      batiste      and    lace      imported    by    01 1    our 

leading     neckwear     linns   are   among    the    prettiest    Unngs 
shown    in    ladies'   neckwear    this  Spring. 


OTTAWA   TRADE   NOTES. 

I^HE   trade   in   general    has  been   g 1.      The  early   buy- 
in-    of   new    things    in    wash    goods   broke   all    former 
records,  and   its  not    necessary    to  saj    that    the  retail 
trade    is   jubilant.      Ginghams    have    shown    a    remarkable 
advance  in  popular  favor,  and  sales  have  been   large.    The 

knicker  ginghams,  ami  welted  chambrays  are  among  the 

best    sidling    Canadian    lines,    and    well    maintain    a    BtroiUZ 

footing. 

Mr.  L.  Malleite.  a  progressive  retailer,  is  moving  into 
his  new  store  on  the  corner  of  Dalhousie  and  Murray 
streets.  This  adds  one  more  to  the  list  of  modern  store- 
to  that  busy  end  of  the  city.  A  full  line  of  dry  goods, 
carpels,    house    furnishings.      clothing,    I Is      and    shoe-. 

glassware,  crockery,  tin  ami  metalwear,  groceries  and 
provisions.  This  well  equipped  house  will  till  a  much 
needed   want,  in   what    is  generally    called   lower  town. 

Much  snow  in  in  soft  weather  makes  bad  roads,  thu- 
effeotinc    the   marketing. 
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Welch,  Margetson  &  Co. 


16  Moor  Lane,  Fore  St.,  E.C.,  LONDON,  ENG. 

Factories,  London  and  Londonderry. 

Silk  Cravat  Dept.  Rug  Dept. 


Made-up  Ties  and  Scarfs  of  every  description, 
de  Joinvilles,  28-inch  Silk  Squares,  Dress  Ties, 
Mufflers,  etc. 


Ru^s,  Mauds,  Dressing  Gowns,  Tennis  and 
Smoking  Jackets,  Pyjama  Suits,  Cricketing 
Trousers,  Waistcoats,  Cardigan  Vests,  Rain- 
coats, Waterproof  Coats,  Portmanteaux,  etc. 


Collar  Dept. 


Bandanna  Dept. 


Men's,   Youths'  and  Ladies'  Collars,   Cuffs  and 
Fronts.     Waterproof  Collars,  Fronts,  etc. 


Silk  and  Cambric  Pocket  Handkerchiefs,  Corahs, 
Pongees,  China  Silk  Shirtings,  Printed  Twills, 
Foulards,  etc. 


Shirt  Dept. 


Flannel  Dept. 


White  Longcloth  and  Linen  S.mts,  Fancy 
Shirts  in  Ceylon,  Printed  Cambric,  Zephyrs, 
etc.,  of  every  description. 


Spun    Silk,    Printed    Cambrics,    Zephyrs,    India 
Gauze,  Ceylon,  Crimean  Shirtings,  etc. 


Umbrella   Dept 


Brace  Dept. 


Ladies'     and      Men's      Umbrellas,     Sunshades, 
Walking  Sticks,  etc. 


Braces,  Bdlts,  Baih  Wrappers,  Mats  and  Towels, 
Sock  and  Sleeve  Suspenders,  Hats  and  Caps, 
Hat  Ribbons,  etc. 


Jewelry    Dept. 


Collar  Studs,   Links,    Tie   Pins,     Tie   Retainers, 
etc.,  of  every  description. 


C4NADIA.N  AGF1VT. 


JAHES  QILriOUR, 


205  Coristine  Building, 


MONTREAL. 
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FEATURES    IN    STAPLES 


TIIK  largest   event  of  the  month  is  the  failure  of  merchant    is   in  as  big  a  dilemma  aa  evei    as  to  buyii 
Sully    the   cotton    bull,   the   man    who   lias   bad  lit-  has  likel)  bought  already  all  he  will  need  for  the  nexl 
re  ha  rah  things  said  of  him  than  an)  other  few    months,  -.>  that   there  are  no  pressing  needs  pa 
man   in  man)   years,  the     man  who     has  been  a  few  sorting  lots,     li  will  be  wise  i"  buj  sparingly,  from 
blamed  for  creating  more  want  and  destitution  hand  to  mouth  almost  .     The  wholesales  are  doing  this  and 

than  was  thoughl   within  one  man's  power,  the  man  who  the   retailers  cat i     do     better     than   follow     theii 

was  thought  of  as  entirely    responsible  for  the  high  price  ample.     There   is  a   possibility    that    the  quick  order  will 

in  cotton.      But,  somehow,  subsequent   events  have  failed  reap   the   profit,   but    the  might    happen,  and    it 

in  sustain   the  piles  of  evidence  thai   have  been   banking  prices  do  v...  up,  more  will  have  to  be  asked  b)   the  mer 

up  against  this  man.     With  nine  mil  of  ten  people  it  was  chant.     Better  a  sure  small  profit  than  a  possible  I"--. 
useless  to  talk  of  anything  hut   manipulation   in  the  col  *  *  * 

tun  market.     A  crop  perhaps  a  quarter  or  a  hair  million  But    when   it  comes  to  linens  there  i-  different   advice 

hales  shorter  than  last  yeai    seemed  too  small  a  cause  fur  t"  give.      Since  January    l-i    price-   have  advanced,   it    is 

such    high   prices.      Bii'1    there  had   to   bi isidered   the  said,  about  33  1-3  per  cent,  all  along  the  line.     The  month 

fuel  thai   if  11,000,000  hales  supplied  last  year's  demand  of  March  has  seen  a  succession  of  advance-  that  has  been 

ii  would  take  fully  a  half  million  mure  for  the  demand  of  only  partially  revealed  b)   the  orders  sent   in.     No  price 

this  year.      And  at   anv   rale  no  mill   wanted   to  lie  out   of  lists  are  out,  and  all  orders  must    he  submitted   before  ac- 

cotton  as  some  would  have  to  be  if  the  crop  were  onlj   a  cepted.      We  on  this  side  of  the  water  know-  verv  little 

little  short .     Sully  is  no  doubl  responsible  for  the  leader-  id'  the   number  of  changes     in   price-,   for  almost    every 

ship  of  the  rise,  hut  he  merely  took  advantage  of  a  lack  order  sent   has  met  a  new     quotation,  and  ii   i-  probable 

of   supply,   as    is    tried    in   every      business.      That    he   did  that    almost    ever)    day  or  two   had    it-   list.      In   ( versa 

wrong  in  raising  prices  where  he  did  is  certain  on  prin-  tion,  a  representative  id'  a  large  Belfast  house  said:  "Mj 

ciple.   hut    m>l    according    to   the    daily   efforts   of   nine   out  house,    like    all    the    other-,    ha-    withdrawn    prices,    and    I 

of  ten  business  men.      The  part   thai   was  purely  manipula-  must   cable  all   likely    order-,  in  order  to  strike  prices  any- 

tive    i-    revealed    in    the   quotations   since    Sully's    failure.  where  near  whal   were  in   vogue  ai   the  lime  the  order  was 

He   is  down   and   out.   and   has  heen    for  two   weeks  and   yet  made    out.       I    don't    know     where    1    am.    hut    it    cannot    be 

cotton   is   15.15,  two  and   a  half  points  less  than  his  high-  helped.       We    have    raised    puces    no    faster    than    we    had 

est    price-,    hut    ahout    -even      higher   than      a    year   and    a  '"•   ;|_1"1    lll;"    m,':,"<    perhaps   a    raise   ever)    day.       I    don't 

quarter  ago.     Sully  is  not  keeping  prices  up  now  and  yel  see  an.v  lik|,|il '  "''  a  ,lnT  l'"1'  :1  ><':"•" 

up   they   are.  * 

•*  The    cause    of    all    this    is    of    course,    the    scarcity    and 

February   (dosed    with   spot    cotton   at    15.10.      It    ran  consequent    high   prices  of  flax.      Russia   supplies  b)    far 

up  during   March  to  16.65  on  the   l.'ith.  -ank   to   15.00  on  ,|l(.  greater  amount  of  this,  and  the  war  i-  working  havoc 

the   18th   and   then   Sully,  "the  had   man."   tailed.      And  wj||,  what   was  already  in  an  unsettled  condition.      If  the 

what  did  cotton  do.'     Sank  to  14. ."id  on  the  following  da)  War  extends  thn  ugh  the  Summer,  then  look  out   tor  linen 

and    a    half    cenl    more    the    next    day.       A I    present    il     i-  price-.      Their   i-  no  knowing   whal    ma)    happen,  hut    it    i- 

higber  than  ii    was  a  month  ago.      In  spite  of  the  mosl  pertain  thai  the  level  will  go  more  above  normal  than  baa 

confident   belief  in  Sully's  liability,  cotton   is  -till   up.  so  occurred   in   cotton.      Merchants     cannol    he   advised   to., 

there  must  he  more  than  Sully  responsible  tor  high  price-.  strongly  to  hu>    linens  now.  all  the)   can  -laud  of  them. 

•  .  •  I' lax  is  not   manipulated  a-  was  cotton;  the  nexl  crop  is 

The  position  as  regards  price-  of  manufactured  fabrics  a   long  distance  off,  and   will     he  shorter,  -..  that   price- 
is  unchanged  since  last  month,  and   Fall  order-  are  being  ,,;|1 t  come  down.     Linens  can  be  bought  now  from  the 

filled  at    February   1st    prices,  with  all   kinds  of  reserva  wholesales  at  ven   Utile  above  old  price-,  bul  when  these 

ill  n  a-  to  liability  of  a   raise.     The  mill-  state   that    it  stocks  are  exhausted,  there  will  he  thirt)  per  cent,   more 

cotton  stays  within  three  cent-  of  it-  present   level,  the)  asked.     The  linen  departments  report  thai  merchants  are 

will  lie  forced  to  put   out   a  new  price  list,  when   the  pic-  buying    in    large   quantities.       Eighl    months   ago   The    hi' 

.hi  stock  of  raw   cotton  i-  exhausted.     They  claim  12  to  floods    Review    advised    merchants    ver)    strong!)    to   buv 

12  l-'Jc    cotton    as   the    hasi-   upon    which    present      prices  cotton  goods,  and  while  many  profited  by  the  advice  there 

are    made,    and    a    workable    cotton    could    not    he    bought,  were  many  who  held  oil'  until   the)    had  to  pay  twent)    per 

laid  down   in   Montreal,  for  less  limn    lii  cent-.      The  onl)  (int.    more.      The   linen   situation   i-  stronger  to-day   than 

advance  quoted  this  month   is  in  crochet   cotton  which  ha-  crtton    was   then.      As  an    illustration   of  how   prices   have 

gone  up  H'  percent.     From  thislhe  wholesales  argue  that  advanced,  a  certain  line  could  he  purchased  in  November 

snuul  cotton  will  in  all  probability  soon  he  affected.     The  fir  61-2d.   which  now  call-  for  8  l-4d. 
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FLAX  AND  YARN  IN  1903.  ally  more  marked.  Coarse  greasy  erossbreds  showed  10  per 

The   following   table   compiled     by   the     Irish   Textile  eent->  medium  7  1-2.  scoured     50  per     cent,  higher  than 

Journal    shows   better   than    anything  else   could   do,   the  January.     Sloped   were  5  per  cent,    dearer  and  Cape  of 

steady   advance   in    llax   and    Irish    yarns  during   1903:  G I    Hope   and    Xalal    realized   par  to  5   per  cent,    under 


FLAX. 


Riga 
K. 

December  31,  1902 /,i8  10  o 

March  28,  1903 17     o  o 

August  28,  1903 16    5  o 

November  II,  1903 23  10  o 

December  31,  1903 24     5  o 


I.ivonian 

Hoffs 

I'ernau 

Jaropol 

Bejetsky 

Kama 

Petersburg 

K. 

HD. 

D. 

Serelz. 

Seretz. 

Tow. 

Tow. 

/23   10     0 

•£'9  10 

0 

£*7    5 

0 

£26    0 

0 

£29    5     0 

£3°  10 

0 

^28    3     0 

24  10    0 

19  15 

0 

28    5 

0 

31    S 

0 

36  15     0 

36  10 

0 

32  10     0 

24  10     0 

20    0 

0 

28    s 

0 

3t     5 

0 

36  15    0 

35  15 

0 

32  10    0 

29     5     0 

23    0 

0 

31  10 

0 

37  10 

0 

47  10    0 

40  10 

0 

35  15    0 

33    5    0 

29  10 

0 

37  IS 

0 

40  10 

0 

48  15     0 

41  10 

0 

37  15    0 

The  above  are  middle  prices  (c.i.f. ) 
IRISH  YARNS. 


Tow  Wefts.  18.  20.  22. 

s.  d.  s.   d.  s.    d. 

January  3,  1903. .... ..   66  6     i'A  59 

March  28,  1903 6     6  6     i'A  5  io'A 

August  28,1903 69  6     4%  6     1  'A 

October  31,  1903 69  64H  6     i'A 

November  13,  1903 6  10K  6     6  63 

December  31,  1903 7     3  °  10}^  6    6 

Line  Wefts.      30.         35.         40.         45. 

s.    d.        s.  d.       s.  d.         s.  d. 

January  3,  19:3 5     n'A  4  io'A  4    4'A     4     l'A 

March   28,1903 5     7^  5     i'A  4    7 'A     4    4'A 

August  28,  1903 s  io'A  53  4  la'A     4    7  A 

October  31,  1903 5  io'A  53  4  10K     4     i'A 

November  13,  1903..  60  56  51^49 

December  31,  1903. .  6     i)J  5    y)^  s     3        50 


25. 

28. 

30 

35. 

40. 

45. 

50 

55. 

60 

s.    d. 

s.   d. 

s. 

d. 

s. 

d. 

s.    d. 

s.    d. 

s.    d. 

s.    d. 

s.    d. 

5     6 

5     3 

5 

0 

4 

9 

4     4'A 

4     ' 

'A 

3  i°'A 

3    9 

3     6 

.5     i'A 

5    4* 

5 

ilA 

4 

io'A 

4     6 

4     3 

4     0 

3  io'A 

3     9 

5     9 

5     4! 

% 

5 

3 

5 

0 

4    7H 

4     4 

% 

4     i'A 

3  i°Ji 

3     9 

S     9 

5     6 

5 

4* 

S 

i'A 

4     9 

4     6 

4    3 

4     0 

3  io'A 

5     9 

5    6 

5 

4'A 

s 

i'A 

4     9 

4     6 

4     3 

4    iK 

3  l°K 

6     3 

5  IO: 

a 

5 

7'A 

5 

3 

4  io'A 

4     7 

% 

4     4* 

4     3 

4     0 

50. 

55. 

1 

SO. 

65. 

70 

75. 

85. 

90-120.    130. 

140 

150. 

s.  d. 

s.  d. 

5.  d. 

s.  d. 

s.  d. 

s.  d. 

s.  d. 

s. 

d.        s. 

d. 

s.  d. 

s.  d. 

4     0 

3     9 

3 

7'A 

3     6 

3     42 

3     3, 

3     3 

3 

12       3 

ii 

3    3 

3    6 

4     i'A 

4     0 

3 

io'A 

3    7'A 

3    6 

3     4i 

3    3 

3 

1*       3 

1 .', 

3     3 

3    6 

4     4'A 

4     i'A 

3 

io'A 

3     9 

3     b, 

3     42 

3     3 

3 

ii      3 

3, 

3     42 

3    7i 

4     4* 

4     i'A 

3 

io'A 

3     9 

3     7i 

3    6 

3    3 

3 

3        3 

42 

3     & 

3    9 

4     6 

4     3 

4 

0 

3  10* 

i 

3     9 

3    72 

3     3 

3 

3,      3 

^ 

3     6 

3     9, 

4     9 

4     6 

4 

4  A 

4     3 

4     0 

3     9 

3    72 

3 

7i      3 

72 

3     9 

3  i°5 

LONDON  WOOL  SALES. 

THE  second  London  wool  sales  have  just  closed.   Cross- 
breds  were  in  active  demand  and  sold  at  top  prices. 
The   general     sales    (dosed      firm,   with      Australian 
merinos,  fine,  showing  par  to  5  per  cent,  below  the  Janu- 
ary sales,  and  the  decline  in  heavy  faulty  was  occasion- 


the  January  sales.  The  American  buyers  operated  more 
freely  than  for  some  time  past,  they  purchasing  Austra- 
lian merinos,  greasy  and  erossbreds,  chiefly  the  latter. 
During  the  series  80,000  bales  were  sold  for  the  home 
trade,  64,000  to  the  continent,  12,(1(10  to  American  and 
14,000  carried   over. 


FURS 


THE  RAW  FUR  MARKET. 

JAMES  COR  I  ST  INK  &  CO.  received  on  March  16  the 
following  cables  regarding  the  London  fur  sales.  The 
Hudson  Bay  sales,  as  compared  with  last  March  re- 
ported silver  fox,  40  per  cent,  lower;  cross  fox,  27  1-2 
per  cent,  lower:  fisher,  25  per  cent  .  lower  and  otter,  22  1-2 
per  cent  lower.  Sampson's  reported  blue  fox  40  pet  cent. 
lower  and  silver  fox  35  per  cent,  lower,  the  latter  show- 
ing a  difference  of  5  per  cent,  with  the  Hudson  Hay  Com- 
pany's sales. 

The  decline  in  prices  followed  out  expectation  of  deal- 
ers in  this  marked.  Having  properly  anticipated  the 
English  market,  Canadian  dealers  have  sent  comparatively 
little  furs  to  the  English  sales  now  in  progress,  and  in 
consequence  have  not  suffered  the  severe  losses  which 
United  States  shippers  have  sustained.  Silver  fox  is 
expected  to  continue  at  low  prices,  or  go  even  lower,  as 
it  is  a  fur  which  is  out  of  fashion,  and  not  in  demand. 
The   demand    for  these   furs   is   lamest    in    Russia,   where  on 

account  of  the  unsettled  condition  of  the  market  eon- 
sequent  upon  the  war  there  is  very  much  less  business 
to  be  done. 


A  FUR  COMPANY  TO  MOVE. 
A    despatch    from    Windsor.   Out.,  says:   "It    is   undei 


stood    here 

factory  is 


thai    the   .1.    11.    Bishop    Pur   Company,    whose 
located  iii  Sandwich,  are  arranging  to  move  to 


Toronto.  The  Bishop  Fur  Company  here  is  the  Canadian 
branch  id'  the  American  establishment  of  the  same  name, 
situated  at  Wyandotte,  Mich.  The  Canadian  branch  has 
had  some  trouble  with  its  employes,  who  are  about  to 
organize  a  fur  workers'  union.  The  company  here  gives 
employment  to  about  75  persons." 

COMMENDABLE    ENTERPRISE. 

I'  HOl'CH  badly  inconvenienced  by  the  fire  in  the  Kerry 
building,  Montreal,  (lault  Bros,  have  shown  com- 
mendable enterprise  in  regard  to  carrying  on  the 
business . 

The  insurance  adjusters  were  immediately  upon  the 
scene,  and  every  effort  was  made  to  facilitate  a  settle- 
ment .  Speaking  of  the  matter  to  a  representative  of  The 
Dry  Goods  Review.  Mr.  Leslie  11.  Cault,  president  of  the 
company,  said:  "  We  are  hoping  that  a  satisfactory  set- 
tlement will  be  made  with  as  little  delay  and  trouble  as 
possible.  " 

Their  travellers,  who  are  out  on  the  road,  were  in- 
structed to  continue  selling  goods  as  usual,  but  the  trade 
will  naturally  be  asked  for  a  little  forbearance  in  the 
matter  of  shipments.  They  have  already  taken  steps  to 
secure  temporary  premises  elsewhere  in  the  city  while 
repairs  are  being  made  on  the  gutted  building.  They  ex- 
pect, however,  to  have  everything  in  satisfactory  shape 
in  the  course  id'  a  week  or  so. 
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FURS   FOR   FALL 

OUR  TRAVELLERS  WILL  CALL  ON  YOU  SHORTLY   WITH  A  FULL  RANGE  OJ    SAMPLES  IN 

Hats,  Caps,  Furs  and  Robes 

FOR     THE     FALL     SEASON 

Stock  complete  in  every  line.      Many  new  and  attractive  st> Ns. 

SPRING    GOODS    FOR     PROMPT    SHIPMENT.  THE     RELIABLE    FUR     HOUSE-. 


EDGAR,  CORISTINE  &   CO., 


MONTREAL. 


-^•^}&M^I_ 


j:  "> 


*+w*w***t+*>****w^+t.**fi\k  (+•+**  nm****u 


ENLARGING  OUR  PREMISES 

The  past  season  has  been  an  exceedingly  good  one  with  us.  so  good  in  fact 
that  it  has  been  necessary  to  treble  the  capacity  of  our  warehouse  to  keep  up  with 
increasing  business. 

We  have  added  two  large  flats  to  our  former  factory,  and  the  approaching 
season  will  find  us  better  equipped  than  ever  to  supply  the  demands  of  the  trade 

i  >ur  business  has  been  built  up,  and  will  continue  to  be  run,  upon  the  principle 
of  GOOD  GOODS  AT  REASONABLE  PRICES. 

Samples  and  prices  cheerfully  submitted. 

A.  J.  ALEXANDOR 

MANUFACTURING   FURRIER, 

504-6  St.  Paul  St.,  ^  MONTREAL. 


B.  N.  F. 

Fagoting  and   Seam  Tape 

is  t  mi-:  bbsi  andcHBAPBSi  on  the  market.  Put 
up  without  cards,  and  therefore  not  stretched 
or  distorted.  B.N.F.  TAPE  can  be  used 
without  taking  it  out  tit'  the  wrapper.  Sells 
well.  We  give  free  an  automatic  binder 
for  sewing  machines  with  every  dozen  o\ 
sizes  4  and  5.  We  will  be  f^lad  to  send  you 
a  striking  store  si^n.  Our  goods  for  sale 
by  leading  jobbers. 


THt- 


BIAS  NARROW  FABRIC  COMPANY 

52  Franklin  St..   NEW  YORK.   U.S. 


r 


^ 


YODNG  MAN  WANTED. 

Must  have  had  experience 
in  a  dry  goods  store,  and 
have  a  taste  for  writing. 
One  who  has  some  know] 
edge  of  advertising  ami 
window  dressing  preferred. 

AJ>D1 

The  Dry  Goods  Review 
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BOOKS    FOR 
BUSINESS    MEN 


* 


AGAINST  THE  METRIC   SYSTEM. 

A  TIMELY  book,  now  thai  the  metric  system  is 
being  so  generally  discussed,  and  when  the 
British  Houses  of  Parliament  have  shown 
themselves  favorable  to  its  adoption,  is  pub- 
lished by  the  D.  Van  Nostrand  Company,  of  New  York. 
It  is  in  two  parts.  "  The  Metric  Fallacy."  by  Frederick 
K.  Halsey.  and  "The  Metric  Failure  in  the  Textile  In- 
dustry," by  Samuel  S.  Dale.  Both  these  writers  show  "a 
thorough  knowledge  and  grasp  of  their  subject,  and  both 
demonstrate  clearly  that  the  metric  system  has  been  very 
much  less  of  a  success  where  it  has  been  tried  than  is 
usually  supposed.  The  book  shows  that  in  France,  Ger- 
many and  elsewhere  where  this  system  has  been  forced 
on  the  people  by  the  Governments,  it  has  never  been  ac- 
cepted by  the  people,  who  could  not  gel  away  from  old 
standards  and  were  consequently  greatly  confused.  Mr 
Dale  in  his  part  goes  minutely  into  the  adoption  of  metric 
measurements  in  the  textile  industry  and  concludes  that  it 
would  be  a  very  disastrous  step  to  take,  "a  plunge  into 
chaos,"  to  quote  him,  "to  emerge  no  one  knows  when,  how 
or   where  .  ' ' 


M ".,: 


AWARDED  HUMANE  MEDAL. 
MAURICE  FRIGON,  representing  Messrs.  Ner- 
■h  &  Co.,  Toronto,  has  been  awarded  1he  bronze 
medal  of  the  Roval  Canadian  Humane  Association 
for  his  heroism  at  the  Victoria  Hotel,  Quebec,  on  Decem- 
ber 4,  1902,  when  he  saved  four  lives  from  death  by  fire. 
Mr.  Frigon  is  a  well-known  traveller,  and  in  the  words 
of  a  friend,    "one  of   the  best    fellows  alive." 


ANOTHER  FIRE  IN  DRY  GOODS  DISTRICT. 

F*1HK  in  the  Berry  building  at  the  corner  of  St.  Helen 
and  Lemoine  streets,  Montreal,  early  on  the  morn- 
ing of  April  1,  did  great  damage  to  several  well- 
known  firms  of  .the  city.  Gaull  Bros.,  whose  warehouse 
was  in  the  adjoining  building,  suffered  severely  from  smoke 
and  water.  At  this  writing  it  is  very  difficult  to  esti- 
mate even  the  approximate  damage. 

Messrs.  Watson,  Jack  &  Co.  were  entirely  burned 
out,  as  were  the  Imperial  Neckwear  Co.  The  Atlas  Shirt 
Co.,  in   the  same  building,  also  suffered   severe   losses. 

The  Radway  Medicine  Co.  manufacture  their  medi- 
cines in  the  top  tlat  of  the  Bond  building,  next  to  the 
Berry  building,  and  it  is  supposed  that  the  lire  started 
among   the    chemicals    there. 


PERSONALS. 

Mr.  F.  F.  Kelly,  Montreal,  is  at  present  on  a  business 
tri|)  through  the  Greal  West 

Mr.    ,J .    II.    Palmer,   representing  Debenham,   Caldecoit 
&   Co.,  has  been  on  a   buying   trip   in    I  he  01(1    '"ountry 

Mr.  Win.  K.  Hooper,  of  .Jos  Wild  &  Co.,  manufactur- 
ers of  linoleums,  New  x*ork  City,  was  m  Montreal  the 
latter   part    of  March,   on   a   business   trip 


Mr.  R.  I).  B.  Timmins,  of  Timmins  &  Co.,  Almonte, 
Out.,  was  in  Toronto  this  week'. 

A   change  has   taken  place  in    the  business  personnel    of 
the   Parisian  Waist   Co.,   Lemoine  street,   Montreal.       Mr 
Adler,   who  was  associated   in   the  business  for  some  time, 
has    assumed    entire   control,    Mr.    Lewis   severing  his   con- 
nection. 

Mi-.  I.  Haley,  of  Law.  Hussel  &  Co..  Bradford,  is  at 
present  at  the  Royal  Hotel,  St.  John.  X.I'..  He  will  be 
at  the  Halifax  Hotel  on  April  14  and  15,  and  after  that 
at  the  Windsor.  Montreal,  and  the  King  Edward,  Toronto. 
with   samples  of   Fall   and   a   few   of  next    Spring'  goods. 

Air.  Franklin,  of  the  Russian  Fur  Co.,  Montreal,  re- 
turned recently  from  a  business  trip  to  England  and  the 
continent.  He  was  over  in  Paris  at  the  time  t>\  ihe  most 
severe  winter  weather,  and  says  it  was  a  common  sight 
lo  see  the  residents  of  that  beautiful  city  wrapped  up  in 
shaggy   overcoats  made  from  gray  goat   skins. 

Mr.  W.  J.  Kendall,  whose  photo  herewith  appears,  and 
who  has  for  some  years  represented  Montreal  and  To- 
ronto millinery  and   mantle  houses  in  the   Maritime  Prov- 


W.  J.   Kenda 


inces,  has  accepted  the  position  of  traveller  in  his  old 
territory  for  the  .Merchants'  Mantle  Manufacturing  Co., 
Toronto.  His  connection  on  this  ground  together  with 
the  exceptionally  good  line  of  samples  shown  by  his  new 
firm   should   result    in  a   very   profitable  business. 

Fifty  years  of  happy  wedded  life  were  completed  on  the 
Kith  of  last  month  by  Mr.  and  Mrs.  Jonathan  Hodgson, 
Montreal.  Mr.  Hodgson  is  well  known  as  a  member  of 
the  linn  of  Hodgson  &  Sumner,  wholesale  dry  goods  mer- 
chants, Montreal,  and  is  receiving  the  congratulations  of 
a  host  of  friends  in  the  trade.  For  the  last  half  century 
Mr  and  Mr.  Hodgson  have  lived  in  the  city  of  Montreal. 
'flic  anniversary  was  celebrated  by  a  very  happy  social 
evcnl  at  the  home  of  Mr.  and  Mrs  Hodgson,  at  which 
were  gathered  together  live  sons  and  their  wives,  and 
sixteen  grandchildren,  besides  other  relatives  and  friends, 
some  of  whom  were  present  at  the  wedding  fifty  years 
ago. 
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Fire  Announcement 


To  our  Customers  and  Friends  : 

Though  somewhat  inconvenienced  by  the  fire  which 
destroyed  a  part  of  our  Montreal  premises,  on  the  morn- 
ing of  April  first,  we  wish  to  announce  that  business  will 
be  carried    on  as  usual,    with  perhaps  a  few  daws'  delay. 

Already  the  insurance  adjusters  are  at  work,  and  it 
is  expected  everything  will  be  settled  satisfactorily. 

Our  travellers,  who  are  on  the  road,  will  continue 
to  sell  goods  as  usual. 

We  ask  your  kind  forbearance,  however  (for  a  few 
daws  or  a  week),  in  the  matter  of  shipments,  after  which 
we  hope  to  be  able  to  fill  all  orders  as  usual. 


Gault  Brothers 


THE  ■— CO. 


LIMITED 


MONTREAL 
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GOSSIP  ABOUT 
OURSELVES 


v* 


TINS  mouth's  issue  of  The  Review  contains  rather 
a  new  departure  in  the  way  of  a  cover  design. 
A  young  man  of  easy  attitude  and  dress  takes 
the  place  id'  the  handsomely  gowned  ladies 
who  have  adorned  the  front  pages  of  late. 
Next  month  it  will  he  something  different;  in  fact  each 
month's  issue  will  he  adorned  with  a  new  cover  in  which 
due  regard  will  he  had  to  the  times  and  seasons.  The 
modern  dry  goods  establishment,  as  is  well  known,  is  not 
devoted  to  ladies'  wear  olone.  Almost  every  store  has  its 
men's  furnishing  department,  its  merchant  tailoring  de- 
partment, its  house  furnishing,  its  millinery,  etc.,  etc. 
Each  department  finds  a  place  in  the  reading  pages  of 
The   Review,  ami  each   will   in   turn     find  a  place  in  our 

cover  designs. 

*  * 

Speaking  of  cover  designs,  we  are  not  a  little  proud 
of  the  covers  that  have  been  appearing  during'  the  last 
nine  or  ten  months  on  The  Review— proud  for  two  rea- 
sons. First,  because  of  their  artistic  merit;  and  second. 
because  of  the  unusual  character  of  the  undertaking.  In 
getting  out  these  covers  we  are  not  imitating  any  other 
trade  newspapers;  indeed  we  know  of  no  other  publica- 
tion of  the  soil  that  gets  out  a  fresh  cover  design  for 
every  issue,  at   any  rate  id'  equal  merit. 

We  are  pleased  to  note  the  growing  interest  taken  in 
The  Review  by  our  good  friends  the  commercial  travell- 
ers. These  shrewd  men  of  business  are  not  slow  to  recog- 
nize the  fact  that  the  merchants  who  are  readers  id'  an 
up-to-date  trade  paper  are  the  biggest  buyers  of  goods. 
We  teach  the  merchants  how  to  sell  move  goods,  and  if 
they  sell  more,  it  stands  to  reason  they  will  buy  more. 
Mauv  travellers,  with  the  endorsation  of  the  houses  they 
represent,  not  only  put  in  a  good  word  for  The  Review, 
hut  often  send  us  in  the  names  id'  new  subscribers.  One 
such  friend,  in  writing  in  to  us.  under  dale  id'  March  2nd. 
says:  ''I  do  what  1  can  towards  getting  subscriptions  for 
you,  though  as  far  as   1   can  see  your  paper  is  to  be   found 

in  most  stores  id'  any  consequence. 

*  * 

Once  in  a  while  we  have  a  subscriber  say  to  us;  "  Wh\ 
isn't  your  subscription  price  for  The  Review  -+1  instead 
of  $2?"  We  might  ask  him  with  equal  reason:  "Why 
don't  you  charge  -fid  for  the  cloak  you  have  marked 
$20?"  Viiii  know  it  is  impossible  to  give  as  much  for  $1 
as   lor  $2.      We  ask  $2  a   year  that      we   may   return   $2 

Worth.      To    ask    $1     would    lie    to      produce    a    cheaper,    less 

valuable  paper.      We  could   publish  a   Dry  Goods  Review 

f<r  $1,  hut  we  would  not.  Our  subscribers  would  not 
stand  for  it.  They  pay  us  +2  because  they  want  The 
Review.  It  is  worth  to  them  more  than  its  subscription 
price,  in  inspiration,  in  news  supplied,  in  suggestions  pro- 
vided, in  trade  hints,  etc.  The  retailer  who  doesn't  get 
;,  good  <leal  more  than  $2  worth  from  a  year's  subscrip- 
tion, ought  not  to  renew  his  subscription  and  is  not 
likely  to. 


Whenever  you  are  in  any  of  the  cities  where  our 
offices  are  situated,  come  in  and  see  us.  We  are  always 
al  home  to  our  readers.  If  we  can  he  of  any  service  1" 
you  in  any  way  while  you  are  in  our  city,  we  would  he 
<  nly  too  happy  to  avail  ourselves  of  the  opportunity. 
Don't  forget,  our  staff  is  al  our  disposal  and  the  "Wel- 
come"' sign  is  always  over  the  door. 

*  * 

Our  circulation  manager  is  anxious  to  know  how  you 
like  the  new  method  of  mailing  The  Review.  No  doubt 
you  have  noticed  that  we  have  been  sending  the  paper  out 
wrapped  Hal.  for  the  past  six  or  seven  months.  It  costs 
more  than  double  the  ordinary  method.  Do  you  prefer 
this  to  having  it  rolled.'  Does  your  paper  always  arrive 
in  good  condition  ?  We  would  like  to  hear  from  you  if 
it  does  not.  We  would  also  consider  it  a  favor  if  you 
will  notify  us  at  any  time  you  do  not  receive  your  copy 
of  The  Review  on  time.  Remember,  it  is  published  the 
first   Wednesday  in  each  month,  and  we  do  not  want  any 

of  our  subscribers  to  miss  a  copy. 

*  * 

We  feel  sure  that  you  often  hear  stories  which  would 
he  most  interesting  to  others  of  our  readers;  hints  some- 
times which  would  he  quite  valuable  to  them.  "We  would 
he  grateful  if  you  would  send  them  to  us.  Our  editors 
would  he  only  too  glad  to  receive  them.  We  don't  want 
you  to  give  away  any  trade  secrets  you  know,  but  when 
you  do  have  a  good  item,  send  it  in.  Nor  need  it  be  all 
compliments.  When  you  have  a  grievance  on  any  trade 
subject,  or  even  if  you  are  not  satisfied  with  The  Review. 
let  us  know  it  .  It  may  help  you.  and  it  may  help  us 
also. 

* 

We  are  very  anxious  to  make  our  window  dressing 
department  as  helpful  as  possible,  and  you  are  at  liberty 
to  ask  any  questions  on  this  subject  you  like.  We  would 
also  like  to  gel  a  photo  of  any  good  window  that  you 
think  would  he  worth  publishing.  How  about  your  Easter 
window.'  Can  you  send  us  a  photo  of  that?  Are  you 
enlarging  your  store  this  Spring,  or  making  any  altera- 
tion, if  so  we  would  like  to  hear  about  it.  It  is  always 
interesting  news  to  hear  aboul  any  progressive  merchant. 
Have  all  this  ready  and  give  it  to  our  traveller  when  he 
calls,  or  send  it  direct  to  any  of  our  offices. 

*  _   * 

A  very  interesting  case  was  brought  to  our  notice  the 
other  day,  in  which  The  Dry  Goods  Review  played  a  most 
important  part  in  helping  a  certain  young  man  now  in 
business  to  success.  As  is  our  custom,  upon  hearing  that 
the  management  of  one  of  our  most  prosperous  whole- 
sale dry  goods  houses  had  undergone  a  change,  we  sought 
the  head  of  the  linn  for  the  purpose  of  becoming  ac- 
quainted, and  much  to  our  surprise  were  ushered  into  the 
presense  of  a  decidedly  young  man -young  in  years,  but 
possessing  every  indication  of  a  thorough  business  ex- 
cellence.      The    heartv    way    in    which    he      welcomed    The 
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Dry    Cocul. 
R«-  view 


Review    was  mosl   marked.     Ere  long  the  reason   for  thin  i"  u>   Prom    Philurielph  trie  .1   mai 

u;i>  explained.     "I   owe  The   Drj     Goods     Review    more  pess  during  the  time  he  wam  theri 

than    I   <-;in  tell  you,"  Baitl  he.     "  M    has  been  my    busi  and  ad.    writer.      His   idea*  are  brijrhl   and  and 

iicss  teacher.     When   I   was  ;i  boj   eighteen  years  of  age,  lie  has  the  knack  of  presenting  his  facts  i"  In-  n 

serving  as  ;i  clerk  in  the  little  town  of  ,  awaj  down  a  pointed  and  interesting  manuei  .     Qui   readers,  \s  !>••  1 1 1  •- ■ 

In  New   Brunswick,  I  firal  learned  to  read  your  paper,  and  wholesalers  cr  retailers,  are  al  liberty  ;it  anj  tirrn 

I  believe  thai    il   has  been  one  of  the  greatesl    factors  in  Bull    Mr.    Kirk  wood  a*  to  advertising   methods  and 
helping  me  along  the  - j   road  of  business.     One  of  m>  '•'"  monej   and  witl 1  price. 

liiM  decided  successes  in  business  w;is  the  result   of  pul  • 

ting  into  practice  ;i  suggestion   I   picked  Prom  its  pages.  Miss    Nora    fiowei    Laugher,   who     until    recently   had 

II  is  of  the  utmost   value  to  clerks,  as  I   have  found,  and  charge  of  the  ,-<; I  Advertising"  department,  1-  one  -.1 

I  advise  their  reading  it   regularly."  'he   brightest    and    best    ad.    writers   in   the  country,  and 

*  ,  *  possesses  a  read}   pen  on  all  matter  appertaining  t«.  busi 

Here    1-   a    well-to-do   retail    rchant    in   St.    John's,  ness  in  general  and  to  advertising  in  particular.  Altho 

MM.,  adding  his  testimony  also.      He  says:  "  Your  ad.  sl"'  ls  ""  l""'-r'   r "te(l  directlj    with  The  Review   0111 

in  December  issue  of  Dry  Goods  Review  offering  assistance  r eadera    ma)    expect    occasional   articles     from    her   pen. 

in  advertising,  has  sel  "me  thinking.      Up  to  the  present  doubtless  those  who  during  the  lasl  two  years  have 

we  have  done  no  regular  advertising,  only  an  occasional  ^gularlj    reading    her  contributions   to  "Good    Adverti* 

ad.    in  Christmas  number  or  magazine,  but   an w   con  '"-  Department"  will  be  glad  to  learn  this. 

side  ring  the  advisability  of  'tooting   my  horn'   regularly  *      * 

in  daily  papers.      I   gather  from  your  ad.    that    you   are  One  of  the  evidences  of  the  growth  of  The  Dry  <; I- 

prepared  to  help  <>u  the  small  advertiser  as  readil)  as  Review  is  to  be  seen  in  the  fact  that  in  our  bindery  .li- 
the larger.  If  si.,  will  you  kindlj  quote  figures  for  copy,  partmenl  we  have  been  compelled  to  out  in  ;i  stitching 
to  fill,  s;iy.  tour  ic  six  inch  single  column  furnished  onc,e  machine  with  ;i  capacity  one-third  greater  than  that  ol 
or  twice  a  week,  as  I  think  that  would  he  sufficient  at  anj  machines  which  we  previouslj  had  in  our  office. 
least  for  a  start.  I  am  sending  copies  of  local  papers  This  is  an  evidence  of  the  growing  tune  winch  The  Review 
with  style  nf  ads.  mostly  used  here.  If  you  can  surest  is  experiencing.  We  inn.'  also  been  compelled  to  in- 
better,  all  right,  1  am  open  to  suggestions."  '-lease  .mi   edit  rial  an. I  advertising  stall-  a-  well.  -,,  thai 

»   .   »  in    both    men    ami      machines   the      rapid    growth    of      The 

The  "Good  Advertising  Department"  of  The  Review  Review  is  illustrated.     The   Review    i-  bigger  and  better 

will   next    in. .nth   he   i>sm-,l   under     the  charge  of  a   new  to-da\   than  n  ever  was  and  at   no  time  in  the  history  ..t 

editor,  namely  Mr.  John  *'.   Kirkwood.     Mr.    Kirkw I.  the   paper   were   -.,   many   <-i miums   received    frbm   our 

who   was  originallv  a   retail   merchant    in   Ontario,  comes  subscribers  am!  advertiser-  as  at   present. 


T  TRADE  I 

I     BERLIN      ♦ 

T  MARK.  t 

■»»♦♦♦♦♦»♦♦♦♦»♦ 
4  "We  fear  nae  foe."  ♦ 


Your  Customers 
Hang  Trousers 
On  'Em  ! 

—     BERLIN     SUSPENDER. 

Mil  da   IN    All  Grades. 
Protect  Home  Industry  I 

The  Berlin  Suspender  and  Button  Co. 


C.   K.   HAGEDORN,    ManaRer. 


BERLIN,  ONT., 


CANADA. 


:<~  c"    \/  •> 

A  CHILD  CAN  OPERATE  IT 


Mate  Yoer  Own  Buttons 


H  till  THE 

NEW  DEFIANCE 
BUTTON   MACHINE 

Makes  all  kinds  of  covered  buttons, 
rim,  half-ball  or  fiat,  complete  lo 
make  three  sizes  of  buttons. 

$7.50 

Call  or  send  for  samples  of  our  work. 

Defiance  Button  Machine  Co.. 

266  Greene  St.,  Cor.  8th  St  , 
NEW   YORK,  U.S.A. 


V 

•^/BSiTlSrlAMERICAr 

DYEING     COY 


The  Largest  and  Best 
I  <|ui|)|)«(l 

Dye  Works 

in  the  Dominion. 

Dress  Goods,  Cloth,  Tweeds,  Drills,  Duck.-, 

Cottons  and  Velveteens, 

Hosiery,  Yarns,  (iloves.  Braids,   Etc., 

DYED     FINISHED   AND    PUT  UP 

Also  Feathers,  Silks,  Velvets,  Ribbons,  laces,  Etc. 

All  work  gnaimiil 

NO  EXAGGERATION    <>„r   -tatemi-tit.   al~>  Cot  ol 
>  true  and  unexaggeroted. 


Dry    Goods 
R  ©view 
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HINTS  TO  BUYERS 

From  information  supplied  by  Sellers,  but  for  which  the  Kditors  of 
1  in:  REVIEW  do  not  necessarily  hold  themselves  responsible. 


Greenshields    Limited. 

The  dress  goods  departmenl  in  Greenshields'  ware- 
bouse  has  been  a  scene  of  great  activity  during  the  past 
month,  Spring  and  Bummer  goods  having  been  shipped 
with  the  greatesl  possible  despatch.  Repeal  orders  have 
been  numerous  for  the  lines  shown  by  this  firm  this  Spring. 
All  indications  poinl  to  a  further  increase  in  the  business 
of  this  department,  which  lias  been  continually  growing. 
Their  lustres  have  been  among  the  most  successful  of  the 
season,  selling  freely  in  large  quantities.  In  such  plain 
cloths  as  Venetians,  boxcloths,  etc.,  this  linn's  assort- 
ment is  unsurpassed  on  the  market.  Voiles,  crepes  de 
Chine,  eoliennes  and  other  light  fabrics  are  shown  in  all 
the  newest  shades.  In  the  new  snowllake  effects  Green- 
shields have  an  assortment  which  will  not  be  surpassed 
by  any  house  in  Canada.  The  colorings  and  designs  are 
entirely   new    and   very  attractive. 

Greenshields    Limited,  are  doing  an  exceptionally  good 

trade  in  ladies'  neckwear.  The  range  of  lace  applique 
and  stock  collars  is  extensive,  and  some  of  the  special 
lines  are  offered  at  the  most  attractive  prices,  making 
them    real    leaders. 

They  have  just  placed  into  stock  novelties  in  Swiss 
tab  and  American  tab  stock  collars  at  very  low  prices. 
The  department  is  receiving  special  attention,  and  the 
trade  will  always  be  able  to  find  several  lines  of  special 
interest . 

"There  is  a  big  run  on  spunglass,  fine  percaline  and 
taffeta  linings  this  season."  said  the  lining  man  in  Green- 
shields Limited,  "and  we  aie  also  selling  a  lot  of  fine 
sateens,  which  are  beiii"  largely  used  for  drop  skirts.  In 
spite  of  the  general  advance  in  prices,  we  have  advanced 
but  very  few  id'  our  own  linings,  and  we  are  now  showing 
a  complete  assortment  of  all  staple  lines  as  well  as  those 
I  have  mentioned.  Our  sales  up  to  date  are  considerably 
ahead  of  those  of  last  year.  Colors  run  a  good  deal  on 
champagne  shades,  particularly  in  the  spun  glass  and 
taffeta  linings.  " 

The  company  has  done  a  larger  trade  this  season  than 
ever  before  in  cotton,  lisle,  mercerized  ami  silk  hosiery. 
Many  numbers  have  been  sold  up,  and  orders  had  to  be 
cancelled,  being  unable  to  gel  delivery  of  repeats  in  time 
for  the  season's  trade.  The  range  on  hand  is  still  ex- 
tensive, and  retailers  will  be  wise  in  filling  their  wants 
at  once,  as  many  other  lines  are  likely  to  be  also  sold 
up  shortly,  and  not  a  single  dozen  of  cotton  hosiery  will 
be  repeated  with  any  of  the  manufacturers,  as  none  can 
promise  timely  delivery.  In  cashmere  hosiery  repeats 
are  arriving  rapidly,  and  the  company  can  fill  all  orders 
on  receipt.  Values  are  Al.  'flic  best  values  can  be  had 
here  in  any  priced  goods.  A  full  range  of  sizes  is  shown 
in   plain   aiid   ribbed,   in  black,  tan,  cardinal   and   white. 

In  gloves  this  house  has  prepared  for  the  sorting  trade 
with  a  well  assorted  stock  of  ladies'  and  children's  lisle, 
taffeta,  silk  and  lace  gloves,  plain  and  with  dome  fasten- 
ers.    The  range  is  the  largest  shown  on  the  market. 

The  handkerchief  department  in  Greenshields'  is  known 
far  and  wide  as  a  place  to  select  from  the  largest  choice 
and  get  the  best  values.  They  have  just  now  in  stock 
an  entire  new  range  of  handkerchiefs  in  plain  and  hem- 
stitched   lawn    and    linen,    embroidered      and    lace    edged. 

Included    in    the    range    are    son f    the    most    wonderful 

values  offered   in  quantities  at    verj    (dose  prices. 

]u  their  lace  and  embroiders  trade  Greenshields 
Limited     have   surpassed   themselves,   sales  exceeding  by 

far  those  of  anv   previous  season.      The    value-  offered   are 

really     wonderful,     and    the   range     is  most     extensive. 
Though  many  good  numbers  have  been  sold  up  they  have 

still    nianv     lines    which    will    prove    of    interest     to    anyone 

needing  laces  or  embroideries.     It  will  be  found  a  sound 

policy  to    place   orders   as   so.  n    as    possible,    as    many    more 
,,    :;. l'M.,<   will   be   sold   up   very   soon. 


"We  have  already  placed  in  our  travellers'  hands." 
said  one  of  Greenshields'  department  managers,  "Fall 
samples  id'  ladies'  ami  children's  woollen  hosiery,  under- 
wear, hoods,  mitts,  toques,  clouds  and  golf  jerseys,  cash- 
mere and  woollen  gloves,  llannelette  embroideries,  and 
children's  gaiters  and  overalls,  in  anticipation  of  prices 
stiffening  up  the  keenest  retailers  are  placing  larger  orders 
with  the  company  than  usual,  as  they  are  offering'  all  lines 
at  old  prices.  The  samples  in  travellers'  hands  should 
by  all  means  be  inspected,  or  dealers  should  visit  the 
warehouse. 

"Prices  on  repeat  lines  would  certainly  be  from  10  to 
1")  per  cent,  higher.  We  are  showing  the  largest  range 
in  the  market  of  these  Fall  lines." 


Kyle,  Cheesbrough    &  Co. 

During  week  commencing  April  11th  Kyle.  Cheesbrough 
&  Co,  93  St.  Peter  street.  Montreal,  intend  to  display 
flic  finest  lot  of  trimmings  ever  opened  in  one  warehouse 
in  this  country.  This  firm  have  always  had  a  reputation 
for  carrying'  a  fine  range  of  dress  trimmings  from  the 
cheapest  to  the  most  exclusive  stuff  to  be  seen.  They  do 
not  buy  these  through  middlemen  of  any  description  in 
Europe,  but  buy  from  the  same  sources  as  the  best  Lon- 
don or  New  York  trimming  houses.  And  thus  they  have 
to  buy  considerable  quantities  of  each  color  in  each  line 
shown.  And  there  is  no  other  way  this  business  can  be 
done,  "when  done  right."  They  do  not  make  any  claim 
to  do  an  "import  business  in  trimmings."  This  style 
of  doing  the  trimming'  business  they  say  is  disastrous  to 
the  purchasers  as  the  fashions  in  trimmings  in  particular 
are  very  erratic,  and  no  buyer  can  tell  to  a  certainty 
what  will  be  the  correct  thing'  three  months  in  advance. 
The  time  necessary  to  compile  orders  and  get  goods  out 
to  this  country.  But  they  place  in  stock  and  give  the 
buyer  the  full  advantage  of  buying  the  latest  trimmings 
obtainable  when  the  season  is  on. 

This  is  a  trimming  season  and  the  retail  trade  will 
appreciate  this  statement  when  the  season  is  on  them  and 
their  stocks  are  depleted.  But  now  is  the  time  to  buy,  as 
in  another  month  or  so  wholesale  stocks  will  have  been 
much  disorganized  in  the  right  goods.  Every  one  has  lots 
of  the  stuff  "not  wanted,"  but  few  have  the  goods  that 
are.  The  range  is  too  large  and  styles  too  numerous  to 
mention  in  detail  — suffice  it  to  say  that  the  display  will 
dazzle  the  most  fastidious. 

Kyle,  Cheesbrough  &  Co.  also  report  many  new  novel- 
ties put  into  stock.  Among  others  are  three  widths  in 
colored  velve.t  ribbons  1,  1  1-2  and  2  sizes,  selling  at  33, 
45  and  53c  per  piece.  18  yards.  These  goods  are  going 
like  hot  cakes.  Three-piece  pearl  blouse  set  at  $1.25. 
hard  to  beat;  a  new  range  of  wdiite  lace  allovers  in  Plauen 
and  Nottingham  goods,  new  designs,  at  low  prices,  just  the 
latest  things  now  so  much  in  demand  in  New  York.  Have 
you  had  this  demand?  You  are  sure  to  get  it  later.  Put 
stock  in  now. 

A  special  line  of  crush  leather  belts  in  all  colors  is 
shown.  There  are  different  qualities  in  crush  leather 
belts,  but  this  is  the  best  experienced  yet.  Tt  retails  at 
75c.    with  good  profit. 

Kyle,  Cheesbrough  &  Co.  report  that  their  14  travel- 
lers are  showing  this  month  a  full  range  of  Fall  samples, 
comprising  over  100  styles  of  jackets;  over  60  styles  of 
blouses;  oxer  oil  styles  of  wrappers;  a  full  range  of 
llannelette  and  knitted  underwear;  cloakings  in  over  30 
cloths,  the  latest  designs:  bearskins  and  the  new  fur 
cloakings  that  sire  the  rage  in  London;  velvets,  velvet- 
eens, eiderdowns,  golfers,  over  30  styles  of  overskirts. 
and  over  20  styles  of  underskirts.  The  range  of  samples 
occupies  five  trunks  alone.  This  will  give  a  clearer  idna 
(  f   its   extent    and    completeness. 
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The  W.  R.  Brock  Co.,  Toronto. 

In  the  Bmallware  departmenl  the)  have  received  a 
recenl  Bhipmenl  of  buttons  in  gill  and  gunmetal  now  so 
fashionable,  all  sizes  10,  12,  II.  16,  24,  30,  and  38  line. 
(lilt  braids  and  gill  waist  pin  Bets  are  shown  in  the  fash 
ionable  shades.  Chantilly  laces  for  milliner}  are  carried. 
They  are  showing  Nazareth  waists  in  Pour  qualities, 
bleached  and  unbleached  i"  retail  ;ii  30  to  36c;  also  an 
unusual])  large  Btock  of  hose  supporters,  especially  the 
■•Sun."  In  hosier)  a  German  line,  ribbed  goods, 
"Ironclad,"  I  101-2  sizes,  Hermsdorf  dye,  25  per  cent, 
below  good  value.  The)  have  cleared  oul  a  line  of  mill 
goods  from  manufacturers  who  required  cash.  It  is  7(in 
to  s<|n  dozen  of  ladies'  vests  in  assorted  sizes  and  prices. 

In  tlic  men's  furnishing  departmenl  21  is  a  Bofi  fronl 
neglige  shirt,  corded  cloth,  new  patterns,  regular  $0  cloth, 
dzes     L2     161-2,  retail     al   50  or  60c;    IX   is     a  zephyr 


secured  a   stock   lol    Prom   Belfast   ot   28-inch   fine   w< 

g I  weight,  retail   12  l-2c,  in  pink,  ox  blood,  green, 

and  navy  knicker  grounds  with  white  —  t i- 1 1 .. - .  25  pei  c.-nt 
below  regulai    value.     In  the  linen  department    \.\ 
38  10-inch    white   apron    linen    with    fancy    woven    dobie 
border  in  pink,  <<;\.  mid  blue  patterns.     There  i-  also  a 
stock  lot  to  retail  ai   15c  as  Ion  a-  ordinary  cotton  apron 
cloth. 

The  carpet  department  ia  making  a  special  run  on 
tapestry  table  covers  to  retail  al  fJl.25  to  j(5,  and  tapes 
try  curtains  from  $2.25  u|>. 

The  W.  If.  Brock  Co.,  of  Toronto,  reporl  that  busi- 
ness in  the  dress  department   has  Keen  partieularl) 

for  the  last   thr r  Pour  weeks.     The)   have  received  a 

large  number  of  repeats  Por  etaroines  and  fine  voiles  and 
have  cabled  to  then-  buyer  to  Bhip  al  once  a  complete 
range   of   the    newest    effects     in    lightweight      material-. 


<>    Hutchinioii.  Com        II    Tod,  Cover-point        W    II    Prittie,  Sea  Trcs.        J.  Ross.  Left  Winn         •'    Hamilton,  Com 
II    Bmltl),  Spare        \    B   Cotfch,  Mgr.  and  Centre        w.  R.  Sm.i.  P    r    Bollldar  Oapt  andPolnl 

,J  MoKeown,  Bigbl  Wint;  R   Johnston  P    HamiH  m,  Borer. 
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neglige,  detached  cuffs,  regular  $9  lines,  retail  75c;  49F 
i-  a  short  front,  detached  cuffs,  new  pat  terns,  retail  75c. 
Four  or  five  case-  of  new  men's  neckwear  have  been  re- 
ceived in  derbies,  four-in-hands,  Tecks,  Strathconas, 
Mikados,  all  up-to-date,  retail  25  to  50c.  For  April  there 
is  no  April  fool  in  the  offer  of  four  lines  of  black  drill 
overalls  and  smocks,  retail  7.">c:  2100  is  a  plain  overall, 
•-.'li'-'o  a  bib,  2200  a  double  trout  with  rule  and  other 
pockets,  1750  a  smock. 

In  the  print  department  they  have  received  their  final 
shipment  of  special  contract  32-inch  British  prints. 
Business  is  ver)  good  in  them  as  they  are  of  pood  pat- 
tern and  texture,  and  are  offered  al  old  price  of  I21-2c. 
This  i-  as  low  as  when  cotton  was  li  cents.  The  prints 
come  in  navy  and  white,  navy  fancies)  dark  flake  fancies, 
cardinals  and  regattas.  There  i-  still  a  good  demand  for 
knicker  strong  suitings.      Brock's     European  buyei     has 


Fancy  lustres  in  navy  and  white  and  black  and  white  in 
both  figures  and     stripes     have  been     partieularl) 
sellers,      rbis  firm  have  just  put   into  stock  new  l'i,  . 

'■'■''.!""1  - 's   ,n    fancv  oatmeal     cloths,  and    in   plain   and 

striped    and    figured    canvas     effects    for   waists        Vfter 
April  1st  they  will  -how  a  job  lol  of  very  handsome  mat- 
tings, including  Borne  of  the  very  newest  designs  that  re 
tailed  at   75c  and  $1.     They  are  also  showing  some  lines 
that    are  oi    extreme!)      good   value     in   plain    Venetians 

broadcloths  and  cheviots,  in  the  particularly  p I  shades 

in  browns  and  greens  which  are  having  such  a  run  at  the 
present  time,  and  also  in  the  other  colors  of  t! 
such  as  navys  and  blacks.  These  cloths  come  in  all  Quali- 
ties. Black  cord  de  soie  is  another  popular  cloth  and 
this  firm  are  showing  three  lines  to  retail  -  -l  25 
$1.50.  This  material  is  jnsl  the  right  weight  for 
making    Summer   suit-   without      a   -ilk   drop   linin«»        \ 


Dry    Good* 
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special  j<>l>  line  in  wash  caateriale  is  a  30-inch  l<'ii<>  ap- 
pliqne  in  navy  and  white  and  black  and  white  polka  <l"t. 
in  retail  al  15c,  regularly  25c.  Another  line  just  re- 
ceived is  a  10-inch  all  woo]  baskel  cloth.  In  silks  \V.  'R. 
Brock  &  Co.  arc  showing  a  complete  range  in  all  shades 
and  qualities  in  both  black  and  colors. 


John  Macdonald  &  Co. 

John  Macdonald  &«Co.  are  showing  some  novelties  in 
blouse  sets  in  pear]  and  gilt  to  retail  at  15c,  25c,  35c  and 
50c  per  set.  In  their  dress  trimming  department  they 
are  showing  some  new  things  in  narrow  silk  gimps  in 
black  and  cream,  also  appliques  in  black  and  white. 
(Jilt    buttons  are  also   having  a   big  run   with    this   linn. 

They  are  showing  a  very  large  range  of  silk  stripe 
shirts  to  retail  at  50c,  75c  $1  and  $1.50.  These  lines  are 
very  much  below  the  market  price  and  are  selling  very 
freely.  See  them  in  the  house  or  with  their  travellers. 
They  have  a  very  special  line  of  gent's  lined  rain  coats  to 
retail  at  $9  in  grey,  lawn;  also  a  line  of  ladies'  at  same 
price  that  are  exceptional  value.  They  have  just  opened 
up  a  special  line  of  fancy  Summer  vests  to  retail  at  $1.2."). 
only  limited  quantity  to  sell.  This  is  a  clearing  line  of 
high-class  goods  purchased  at  a  low  price.  If  you  -want 
vests  write  for  a  sample  lot. 

John  Macdonald  &  Co.  are  showing  in  their  woollen 
department  2(10  pices  :$-4  Halifax  and  fancy  tweeds,  25c 
per  yard;  1.000  yards  6-4  tweed  suitings,  75c  per  yard; 
2,000  yards  (i-4  fancy  worsted  suitings,  +1  per  yard; 
Scotch  tweeds  and  worsted  suitings  in  a  large  variety  of 
the  latest  colorings  and  designs;  special  value  in  black 
and  blue  worsteds  and  serges  from  50c  per  yard  up- 
wards. There  is  a  large  stock  of  54-inch  black  and  col- 
ered  Italan  ami  mohair  twills,  also  40-inch  fancy  silesias, 
good  patterns,  10c  to  30c  per  yard;  a  lot  of  short  ends 
suitings  and  trouserings  at   about  half  price. 

John  Macdonald  &  Co..  in  their  staple  department  are 
showing  a  most  attractive  stock  of  unequalled  value  in 
printed  cotton  goods,  Crum's  prints,  ginghams,  linen 
effects,  canvas  cloths,  mat  cloths,  linen  voiles,  flake  voiles, 
Belfast  reps,  Hake  zephyrs.  For  decorating  purposes 
they  are  showing  beautiful  goods  in  silkolines,  art  mus- 
lins and  cretonnes.  In  their  linen  department  they  are 
showing  tine  special  lines  in  towellings— "household," 
"homespun,"    "hygienic,"    "Barnsley"    and    "leader." 

They  state  that  as  the  Spring  season  advances,  the 
sales  in  their  ready-to-wear  department  are  increasing 
rapidly.  Their  complete  and  well  assorted  stock  in 
ladies'  whitewear,  waists,  wrappers  and  underskirts  en- 
ables them  to  till  orders  promptly.  They  are  showing 
novelties  in  ladies'  Spring  jackets,  military  style,  water- 
proof material;  also  a  select  assortment  in  voile  skirts, 
made  in  the  latest  styles  and  trimmings,  at  popular  prices. 
Special  numbers  in  plain  and  flaked  navy  or  royal  blue 
flaked  voile  skirts  are  No.  856,  trimmed  with  lace  and  rib- 
bon. $3.50;  No.  857,  plain,  navy  or  royal  blue  voile, 
trimmed,  $J . 75 ;  No.  855,  plain,  navy  or  royal  blue  voile, 
taffeta  piped,  lace  trimmed,  $">;  No.  858,  plain,  navy  or 
royal    blue    voile,    lace   and    ribbon    trimmed,  $5.25. 

John  Macdonald  &  Co.'s  dress  and  lace  department 
is  well  equipped  for  the  Spring  sorting  and  mid-Summer 
trade  in  dress  goods.  They  shoy  plain  voiles,  knop  voiles, 
canvas  voiles,  poplins  de  chene  in  black,  navy  and  all 
fashionable  shades;  black,  navy  and  cream  mohairs  ami 
lustres,  all  prices,  also  splendid  range  of  light  costume 
i  weeds  for  i  lie  early  Sprins  trade;  mercerized  waistings 
in  great  variety,  also  full  slock  id'  India  linens,  lawns, 
nainsooks,  etc..  etc.  Their  stock  of  laces  is  complete, 
comprising  Valenciennes,  all  widths  and  prices;  Torchons, 

Clunys,   nets  and    fancy   cotton   and   guipure   allovers. 

Their  carpel  orders  are  almost  all  filled,  their  stock 
is  now  being  arranged  for  sorting  trade.  Thev  are 
showing  complete  ranges  in  carpets,  curtains,  Linoleums, 
floor  oils,  mats  and  rugs  and  general  house  furnishings. 
They  are  showing  a  very  strong  range  of  China  mattings 
I,,  retail  from  121-2  to  30c.  Thej  have  also  a  stock  of 
about  25,000  pairs  lace  curtains  to  be  sold  at  old  prices, 
but    new    patterns. 


W.  R.  Brock  Co.,  Montreal. 

\V.  Ii.  Brock  Co.,  Montreal,  are  showing  some  at- 
tractive lines  of  blouses  and  shirt  waists,  in  muslin  and 
Japanese  silk.  Among  the  principal  features  are:  In 
white  muslin  waists.  FP9  to  retail  at  $1.25;  FP13  to  re- 
tail at  $1.35;  KIM0.  to  ietail  at  $2.50.  In  Japanese 
silk,  1503X,  to  retail  at  $3.50;  1513X  to  retail  at  $3.75; 
and  1519X,  to  retail  at  $4.50.  There  are  of  course  ■■< 
great  many  other  lines  which  are  all  of  the  latest  design 
and  equally  worthy  id'  mention.  In  skirts,  top  and  under, 
the  Brock  Co.'s  stock  is  complete  and  their  obliging  staff 
of  clerks  is  always  ready  to  welcome  both  new  and  old 
friends  to  this  department. 

The  trimming  department  inform  us  that  their  stock 
of  trimmings  is  now  complete  and  comprises  all  that  is 
newest  and  best  in  gimps,  faggottings.  appliques  and 
braids.  Cold  effects  aie  in  great  demand.  Cuff  and  col- 
lar sets  are  in  great  demand.  Brock's  have  an  apparent- 
ly endless  variety  in  Swiss  embroidered,  chiffon  embroider- 
ed and  lawn  embroidered  goods.  New  styles  are  arriv- 
ing daily.  In  laces  the  Brock  Co.,  have  a  beautiful  as- 
sortment of  guipures,  Valenciennes,  duchesse.  torchon  and 
Oriental  laces.  Fancy  laces  with  colored  pattern  cen- 
tres are  selling  very  freely,  also  wide  laces  in  all  makes 
for  the  new  lace  sleeves. 

The  rainy  season  will  soon  be  here  and  umbrellas 
needed.  The  W.  R.  Brock  Co..  have  two  lines  B5  and 
B10  which  are  well  worth  special  mention. 

Veilings  are  being  worn  more  than  ever.  The  W.  R. 
Brock  Co.,  Montreal,  are  especially  strong  in  all  the 
latest  novelties.  Single  veils  in  magpie,  jackdaw  royal 
blue  and  brown  at  $3.60  are  being  sold  in  large  quanti- 
ties. 

As  the  Spring  season  advances  this  house  reports  an 
ever  increasing  demand  for  (50-inch  Cravenettes.  They 
are  showing  splendid  ranges  of  these  goods  in  lines,  which 
can  be  retailed  at  $1  and  $1.50.  The  goods  are  becoming 
popular  for  costumes  as   well   as  for  rain  coats. 

The  Brock  Co.  report  a  steadily  increasing  demand  for 
plain  materials  for  the  coming  season,  such  as  Venetians, 
box  cloths,  voiles,  etamines,  etc..  and  are  showing  com- 
plete ranges  in  all  these  lines.  They  are  prepared  for  a 
large  season's  business  in  cream  goods,  and  aie  showing 
a  large  range,  especially  in  heavy  cannas  and  basket 
makes  for  Spring  costumes,  which  can  be  retailed  for  $1 
and   $1 .50. 

Brock's  "Sunbeam"  velveteen  is  as  usual  well  as- 
sorted as  to  shade.  This  velveteen  is  reported  to  be  the 
best  in  the  market  to  retail  at  50  cents.  Light  shades  are 
put   up  three  short  ends  in  a  box  to  save  cutting. 

Regardless  of  the  recent  heavy  advances  in  price  of 
China  silk,  the  Brock  Co.  are  still  showing  very  complete 
ranges  both  in  the  20-inch  and  27-inch  quality  at  prices 
which  sell  them. 

They  have  in  stock  new  ranges  of  cretonnes  to  retail 
at  all  prices  from  7  cents  to  25  cents,  also  some  new  lines 
of  ail  sateens  and  muslins.  They  are  opening  repeats  of 
their  best  sidling  lines  of  tapestry  carpets  to  retail  at 
from  35  to  75  cents.  The  \V.  Et.  Brock  Co.'s  honeycomb 
quilts  to  retail  at  $1  aie  considered  extra  good  value.  The 
company  has  a  good  supply  and  more  are  on  the  way 
from  Lancashire.  The  house  furnishing  department  of 
the  W.  R.  Brock  Co.  is  showing  a  good  range  of  Japan- 
ese mattings  in  new  designs  to  retail  at  from  15  to  25 
cents  per  yard . 

"If  you  want  to  buy  linings  right,  go  to  Brock's," 
has  been  a   trade  saving   for  many  seasons. 

There  is  considerable  excitement  in  the  trade  regard- 
ing the  large  lot  of  Saxouy  llanneletle  said  to  have  been 
taken  up  by  the  W.  R.  Brock  Co.  (Montreal).  So  far 
as  we  can  learn  only  people  who  can  talk  case  lots  will 
be    offered    these    goods.       They    are    worth    asking   about. 

Thirty-six-inch  print  to  retail  with  a  profit  at   10  cents 
is  one  of  the  inducements   t  i  do  staples  with   the   Brock 
Co..    Montreal. 
I  in 
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Brophy,  Cains  &  Co. 

Brophj  ,   ( 'ains  &  Co  il  reducing   I  heii     now 

"Perfection"  umbrella  which  is  the  20th  Centurj  two 
bulb  runner  line  (lust  introduced  in  them  sonic  yeai 
ago)  with  <in  improvement  in  the  Bhape  ol  a  tipoup  at 
lachmenl   lo  the  runner  itself. 

\  good  practical  tipcup  has  been  badlj  needed,  i  lu 
make  shifl  rubbei  ring  has  .1  habil  ol  disappearing  and  is 
.it  best  clumsy  and  anything  but  neal  and  so  far  the 
makers  have  m>!  been  able  to  gel  .1  sightlj  tipcup  thai 
would  not   work  loose  after  .1  few   weeks  and  slide  up  and 

duw  II     !  In-      Muck. 

The  new  combination  runnel  and  tipcup  winch  Brophy, 
Cains  &  Co  are  introducing  and  winch  is  confined  to 
them  for  the  Spring  is  absolutelj  unbreakable  by  fail 
means,  distinctlj  adds  to  the  appearance  ol  the  umbrella 
and  is  operated  by  jusl   a   lunch. 

Thej  are  showing  a  full  range  of  prices  ami  for  the 
benefit  of  their  country  friends  have  pul  up  a  quantity  of 
boxes  of  half  a  dozen  assorted  samples  ol  the  lower  num- 
bers. 

All  interested  in  the  umbrella  business  should  write 
for  a  sample  box  at  once,  mentioning  this  paper. 

One  ui  this  linn's  special  departments  is  fancy  muslins 
ol  all  kinds  Thev  have  now  completed  their  early  orders 
and  have  received  most  of  their  repeated  goods,  so  are 
able  to  make  a  very  tine  showing  on  their  third  floor. 

Thej  make  a  special  displaj  ol  black  and  white  mer- 
cerised brocades,  mercerised  repps,  figured  piques,  plain 
and  fancj  mattings,  cord  stripes  and  a  very  large  range 
of  nestings. 

In  an  interview  our  representative  had  with  Brophy, 
Cains  &  Co.,  thev  reported  this  season's  trade  as  the 
Iprgesl  and  most  satisfactory  in  they  history  of  their 
business  in  the  dress  goods  and  silk  department;  and  at- 
tribute it  in  no  small  degree  to  the  extra  efforts  they  are 
putting  forth  to  gel  exclusive  lines  in  novelties  not  to  be 
had    with   other   people. 

They  are  showing  some  very  desirable  lines  in  waist- 
ings,  just  put  into  stock,  specially  selected  by  Mi.  Bro- 
phy foi  the  present  sorting  season  and  Varying  in  styles 
and  effect  from  the  goods  shown  by  them  in  the  early 
part  of  the  season.  These  lines  are  scarce  in  the  trade 
and  will  certainly  soon  be  picked  up.  The  blousings  and 
waistings  an-  largelj  cream  and  very  lighl  grounds,  a  list 
of  which  can   be  seen   in   their  advertisement    in   this   issue 

Thej  are  showing  several  verj  stvlish  lines  in  suitings 
and  costumes  cloths  that  they  have  received  in  cream 
grounds  with  knickcr  Hakes,  light  greys  with  black 
knops,  and  medium  and  large  tufts,  that  certainly  will 
make  up  very  stylish  garments.  The  advantage  thej 
claim  for  these  goods  is  that  they  have  not  been  shown 
up  to  the  present.  Sample-,  arc  now  to  be  seen  with 
their  representatives  or  will  be  sent  from  the  department 
on  request.  Voiles,  canvas  cloths,  hopsacks,  fish  net, 
twine  cloths,  eoliennes  and  in  fact  all  grades  and  quali- 
ties in  the  lighter  draper}  effects  have  been  very 
this  season  and  repeats  in  manj  lines  of  these  goods  are 
again  in  stock. 


Interesting  Advertising. 

No  written  advertisement  accomplishes  its  purpose 
unless  it  is  read.  The  more  interesting  it  is.  the  more 
people  will  read  i'  .mil  be  well  impressed  bv  it,  and  the 
more  result  ful    it    will   be 

\s  soon  as  thev  realize  that  a  merchant's  advertising 
contains  dependable  information  about  Ins  goods,  prices 
and  methods,  interestingly  told,  i1  will  be  read  by  all 
buyers  for  this  sort  of  advertising  contains  for  a  ma- 
jority ol  the  reading  public  an  element  of  personal  inter- 
est thai  much  of  the  other  news  lacks— il  touches  their 
pocketbooks.  Interesting  advertising,  then,  is  the  telling 
of  store  news  brightly  and  enthusiast icall] 

One  would  think  that  all  advertising  would  be  inter 
esting.  It  could  be.  but  it  isn't— far  from  it  Yet  mer- 
chants wonder  win    their  ads    do  not    bring  better  results 

Some  men  bants  have  good  ideas  of  what  their  adver- 
tising should  be,  but  find  it  diffcull  lo  write  about  their 
store   in   a   manner   vvnieh    will    interest    the   public. 

Many  merchants  do  not  even  nv  lo  make  their  adver- 
tising resultful.  either  because  thev  feel  'hat  they  can- 
not do  so.  or  because  thev  are  neglectful  of  their  oppor- 
tunities.    To  both  classes   the  ad    vvri'e;    is  a  boon 


Mow   about   voui  advertising  !     Couldu  i  an  ad    writei 
help  you  ' 

li  v  on  are  unable  lo  make  j  out  advci  1 1  ting  inter* 
'"""  lack  ol   turn-    01     training,  don't   attempt   to  do  il 
bmploj    an  ad    w  ritei       It   will  pa 

v  " '  -1'1    writei  will  not  onlj   make  youi  .tdv«-i  i, 

interesting  and  displaj  voui  ad  o  thai  attention  will 
""  attrat  ted  to  them,  bul   will  help  you  in  othei   w 

Notice   the  ad     fNo     I)  ol    Me     i       I  hild  <S    Fall      ad 
v.i  iters,  ol   Wakefield,    •  :  :,  ,,i   this  issue  ol 

""■  Kevicw  and  look  al  then  ads  in  previous  issues  Ml 
"'  ln,'"1  •"'•  certainlj  mien-  ijng,  and  are  di  played  to 
stand  out   prominently. 


"Old  Bleach"  Linens. 

I"  the  good  old  days  when  the  Parmer's  own  flax  was 
woven  into  I,,, en  bv  the  village  weaver,  .-.ml  sent  home  foi 
'I1'"  "'"""■»  "'  the  familj  to  bleach,  linen  was  a  beautiful 
silky  inline  thai   never  losl   its  gloss  ami  wore  like  iron. 

I  In-  ••old  Bleach"  Co.    was  organized  ab 10 

fS°  '"  revive  il Id-fashioned  way~*of  bleaching       This 

lm,'n  '-  made  in  the  North  0f  Ireland  where  the  climate 
is  the  best  in  the  world  lo,-  bleaching  linen,  for  on  m.-.uv 
,l:'.Vs  ' !"•'■«•  are  as  many  as  :,n  little  showers  with  Bmilen 
ol    bright    sunshine    between.      This      is    ideal    bleaching 

weather.      The   linen    lies  |l(.  u r ;i —   for  eight    or  ten 

weeks,  ami  it  i~  nature's  own  chemistry  that  does  the 
work . 

"Old  Bleach"  in  the  hand  equals  its  appearance  Ui 
the  eye.  and  its  promise  of  satisfaction  is  fully  borne  out 

by    the   wear  il    Lines. 

•  lust    now.    when    linen    as    a    fabric    for    women's    wear 
is  so  prominent  and  when  there  is  such  a  furore  Tor  hand 
embroidered  ami  drawnwork  effects  on  waists  and  gowns, 
this  linen  cannot   be     overlooked,   lor  ,-is  it   contains     no 

dressing  the  threads  an-  easily  drawi t  and  the  needle 

'hes  not  stick  in  the  work.  In  short,  these  linens  are 
conspicuously  adapted  lor  all  kinds  of  fancy  work  as 
well  as  for  waists,  shirt  waists  ami  outing  suits  and  coats, 
etc..  while  thev  an-  equally  as  g 1  fur  household  pur- 
poses. 

Linen  sheets,  hemstitched  ami  embroidered,  now  form 
a  part  of  the  outfil  of  most  brides,  and  the  beautiful 
towels  and  towelling  should  also  be  broughl  under  the 
nut  icr   of    prospect  iv  e    brides  . 

The    fact      that    this   linen    has      all    the   good      qualities 

claimed    for   it    is    proved    by    the    larg ith-t    it    has   ami 

by    the    way    in    which    it     is    advertised      by    such    Arms    as 

John  Wanamaker  ami  .lames  McCutcheon  "\~  New  York. 
•li  lin  Wanamaker  who  has  handled  "Old  Bleach"  from 
almost  its  first  appearance  on  tin-  market,  devotes  50  IV. -i 
i  f   fixture  space   to   these   linens. 

R.  II.  Cosbie,  28  Wellington  street  west,  Toronto,  i- 
si  le  agenl    for  <  'anada . 


John  M.  Garland,   Son  &  Co. 
In    the    small  ware    department,    attention    is   directed    to 

a  large  range  <<t'  fine  embroideries  made  in  Swiss  lawn. 
muslins  and  nainsooks,  an  unusually  large  line  <>\'  widths 
to  retail  al  5c,   10c  and   L5< 

Garland's  whitewear  section  is  devoted  to  strictly  up 
to-date  lines  of  well  cut   and  well  made  garments.     Tne 

blivers    aim    at    securing    the    best    possible    values    to    retail 

at  'J-'h-.  35c,  50c,  75c  and  $1  . 

The  linen  department  comprises  the  leading  staple 
lines. 

In  men's  braces  this  firm  show  a  range  that  would  do 
credit  to  manufacturers.  Thej  have  reason  to  think  that 
their  $2.25  per  dozen  line  is  as  large  as  is  shown. 

In  carpets  and  curtains  John  M.  Garland,  So     a  Co. 
are  well   known   for  values.      Special   attractive  lines  have 
been    secured    in    lace    curtains      to    retail    at    50c,    75( 
>1  .I'.",  and  si  ..".ll. 

A    line  <>\'   American   percales,  printed    in    fast    colors. 
ist    I ii    received    and    should    attract    special    atten- 
tion  at    the   price  at    which   they  are  offerd.      They   can   be 
retailed   at    9c   with   a   good   profit.      The  de- 
ami  are  an  excelleul  substitute  for  lov   priced  prii 
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Some   pood    things   arc   being   shown     in   gentlemen's 
worsted   hose,  heather  mixtures,  blacks,  etc.      New  lines 

of  neckwear  have  been  added  recently  to  this  department. 
The  smallware  department  is  overflowing  with  the 
best.  Fancy  combs,  comprising  the  new  dip  puff  combs, 
Vassar  combs,  security  buckles,  leather  belts,  kid  belts, 
enamel    belts,   chain    and   metal    lines. 


Interior  and  Window  Fixtures. 

The    Dry    G Is    Review    is   continually     urging    upon 

merchants  the  importance  of  being  up-to-date  in  their 
interior  store   and    window   displays. 

In  this  connection  mention  might  be  made  of  the  Im- 
perial Manufacturing  Co.,  a  new  firm  of  manufacturers 
of  store  fixtures,  which  is  making  a  strong  bid  for  Can- 
adian business.  The  company  have  fitted  out  with  a 
mosj  modern  plant  a  large  factory  at  the  comer  of  On- 
tario and  Fullum  streets,  Montreal,  and  are  manufactur- 
ing high-class  store  fixtures  of  every  description,  including 
a  splendid  line  of  show-cases. 

The  new  firm  is  starting  under  very  favorable  auspices. 
Mr.  J.  0.  Dupuis,  formerly  with  Dupuis  Freres,  well- 
known  as  a  shrewd  business  man  and  financier,  is  busi- 
ness manager  of  the  concern,  while  the  practical  end.  and 
sales  department  are  looked  after  by  Mr.  E.  Delfosse, 
formerly  with  Delfosse  &  Co..  and  long  experienced  in 
the   manufacture  of  store  fixtures. 

They  have  just  recently  issued  a  new  catalogue,  con- 
taining 1.2(H)  illustrations,  which  will  be  sent  free  to 
any  interested  merchant,  and  which  is  well  worth  the 
perusal  of  any  merchants  contemplating  improvements  in 
their  store. 


Wyld-Darling  Co.,  Limited. 

In  their  smallware  department  the  Wyld-Darling  Co. 
show  a  most  complete  line  of  fabric  gloves  in  black  or 
white,  jersey  style  or  with  two  domes,  which  are  steadily 
increasing  in  favor— lisles  to  retail  ai  25c,  35c  and  50c; 
taffetas  to  sell  at  25c  and  35c ;  and  pure  silk,  heavy  qual- 
ity, special  value,  to  sell  at  50c;  lace  lisle  to  retail  at 
25c,  and  lace  silk  at  50c.  In  cashmere  hosiery  ask  to 
see  their  "job"  line  of  women's  ribbed  cashmere,  assort- 
ed ribs  in  dozens,  very  special,  to  sell  at  25c.  Stock  of 
all  sizes  in  Nos.  35,  37  and  72  always  on  hand  for  sort- 
ing orders.  In  plain  cashmere  "Noxall"  to  sell  at  2.1c. 
is  the  leader.  Nos.  24,  26,  2!)  lama  and  28  ribbed  top,  are 
popular  50c  values.  Hermsdorf  dye  cotton  and  lisle 
thread  hose  are  carried  in  all  leading  lines  to  retail  from 
15c  to  50c;  stock  splendidly  assorted  in  all  lines  of 
hosiery,  gloves  and  underwear  of  which  they  make  a 
specially . 

Ribbons  are  selling  freely,  especially  No.  !).")()  and 
"Gloria"  taffeta.  "Liberty"  ami  "Royal"  satin  liberty. 
.'Ci-4  to  4  inches  being  the  most  favored  width  at  pres- 
ent. Colored  satin  velvet  ribbon,  baby  widths,  are  in 
constant  demand  in  all  colorings,  of  which  they  show  two 
qualities  to  lill  all  requirements.  New  military  blouse 
sets  io  sell  at  15  l<>  25c  per  set.  are  now  on  hand,  novel- 
ties in  bell  buckles,  hair  combs,  etc..  coming  to  hand 
daily.  New  crush  leather  belts  are  now  the  vogue,  to 
sell   al   2.").  ."ill  anil   Tic  each  . 


Tooke   Bros'.    Gents   Furnishing   Range. 

Narrow  gr&du&tes,  'i  inches,  and  1,'  inches  are  popu- 
lar this  season:  Tooke  Bros,  have  a  special  line  14  inch 
reversible,  and  fifty  inches  long— a  good  50c  article  for 
Spring  and  Summer  trade.  The  sales  in  bows  ke<>p  up 
well,  running  pretty  much  into  the  Midget  size,  and  also 
quite  a  tine  line  oj  strings  being  sold.  Tooke  Bros,  are 
showing  a  novelty  in  strings,  which  is  a  tubular  woven 
article  |  inch  In  30  inches  long.  These  arc  entirely  new. 
and    ver\    attractive,   and  are  to   be  sold   for   25c. 

Tooke  Bros,  make  a  specialty  of  suspenders,  the  fol- 
lowing celebrated  makes  being  found  in  their  range  : 
President,  Cyclo  Ball  Bearing,  Handsewn  English  Sus- 
penders, and  the  genuine  Guyol  Suspenders,  of  which  they 
are   pole   agents. 


hi  gloves  for  Spring,  Tooke  Bros  are  showing  a  few 
particularly  good  \  allies,  among  them  Dent's  Two  Dome 
Fasteners,  which  come  in  tan  and  oak  shades,  and  are  a 
verj  suitable  line  lor  Spring.  They  are  also  agents  for 
the  Chrome  Dressed  Washable  (Moves,  English  make, 
which   are  meeting   with  a  great    sale. 

In  hosiery,  Tooke  Bros,  are  strong  in  plain  black 
cashmeres,  and  their  No.  518  at  $2.25  is  unequalled  for 
value.  In  fancy  embroidered  half-hose,  they  are  among 
the   recognized   leaders   for  assortment  and   values. 

fancy  \csts  arc  having  a  great  run,  and  Tooke  Bros 
arc  showing  some  handsome  goods  in  this  line.  Their 
stock  of  sweaters,  both  imported  and  domestic,  is  com- 
plete. They  make  a  specialty  of  imported  swealers  and 
jerseys  for  hoys  and  men,  and  a  look  through  their  range 
will    well    repay   am    merchant. 


Debenham,  Caldecott  &  Co.,  Toronto. 

According  to  advices  from  Debenham,  Caldecott  &  Co.. 
Toronto.  Shangtung  silks  in  both  23  and  32  inch  widths 
are  strong  sellers  for  the  fashionable  loose  three-quarter 
ci  ats  and  for  shirt    waist  suits. 

They  are  passing  into  stock  a  shipment  of  colored 
French  voiles  in  all  shades,  and  have  all  the  wanted  colors 
such  as  navy,  brown,  light  champagnes,  resedas,  blues, 
and  the  pastel  shades.  This  firm  are  also  showing  a  line 
of  broadcolth  in  all  shades  that  is  extra  good  value.  In 
crepes  de  Chine  they  have  in  stock  all  the  leading  shades 
in  44-inch  cloth.  They  are  just  receiving  into  stock  a 
shipment  of  taffetine  that  is  so  favorably  known  as  a 
substitute  for  a  silk  lining,  and  will  be  able  to  supply  all 
possible  shades.  This  firm  are  also  showing  a  large  col- 
lection of  novelties  in  cotton  voiles,  linen  crashes,  and 
other  wash  materials.  In  silks,  of  which  this  firm  make 
a  specialty,  they  are  showing  all  the  fashionable  makes 
and  colors. 

Ribbons  are  to  be  very  much  en  evidence  this  Summer: 
it  is  the  bright  soft  makes  in  the  plain  ribbons  that  are 
selling,  and  this  firm  have  on  hand  a  large  stock  in  all 
shades  of  satin  taffeta,  satin  duehesse,  taffeta  mousseline, 
and  satin  mousseline. 

The  American  Silk  Waist  Co. 

This  company  have  had  remarkable  success  with  their 
waists  during  the  past  season.  Mr.  I.  Mishkin,  who  has 
been  in  the  West  and  in  the  Maritime  Provinces  with 
their  goods  reports  that  the  demand  for  shirt  waists  is 
even  greater  than  for  dressy  waists.  The  latter,  however, 
have  sold  well,  and  together  with  the  demand  for  shirt 
waists,  they  did  an  enormous  trade.  In  fact  for  every 
waist  they  sold  last  year  to  their  customers  two  were 
sold  this  year.  A  novelty  in  the  shirt  waist  suit  line 
which  the  American  Silk  Waist  Co.  are  showing  is  in  one 
of  the  new  dot  patterns,  the  dot  being  woven  in  with  the 
goods.  This  is  a  new  thing  on  the  market  with  which 
they  have  been  very  successful.  They  are  also  showing 
shirt  waist  suits  in  silk  and  lustre,  which  are  in  good  de- 
mand. 

Heaw  .Japanese  silk  have  sold  very  well  in  the  waists, 
and  are  undoubtedly  the  best  of  property  this  season. 

The  (inn  will  have  a  new  line  of  samples  out  this 
month  for  the  sorting   Hade  which   it   will  pay  to  inspect. 

They  have  been  so  rushed  in  the  factory  that  they 
lound  it   impossible  to  get  out  on  the  road  before  Easter 


The  King  Suspender  Co. 

In  the  King  suspender  the  idea  of  the  manufacturer 
is  to  produce  a  suspender  second  to  none  in  every  particu- 
lar. For  this  reason  every  detail  receives  attention  and 
improvements  are  made  where  necessary.  It  is  now 
claimed  to  be  perfect  in  every  respect  or  as  nearly  so  as 
modern  ingenuity  can  make  it.  One  of  the  main  points 
is  that  there  is  110  brace  that  comes  in  contact  with  the 
shirt  of  the  wearer.  The  50c  line  is  exceptionally  fine, 
and  so  great  is  the  faith  of  the  makers  in  it  that  they 
guarantee  it  for  one  year.  Boxes  and  label  are  got  up 
with  an  eye  to  a  sightly  shelf  in  the  store.  They  are  at 
present  using  a  richly  embossed  label  that  adds  (<>  t1"- 
appearance  <'\'  the  goods. 
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Montreal  Flower  and  Feather  Co. 

Man}  "i  u-  have  lingered  long  and  admiringl}  viewing 
the  Beeminglj  endless  displays  of  artificial  flowers  for 
trimming  the  Spring  hat.  These  seem  in  grow  more 
beautiful  each  Beason,  aud  I  had  almost  said  more 
natural,  bul  thanks  to  the  gold,  thai  this  year  gilds 
rose,  grape,  leaf  and  berry,  and  the  fuses,  and  other 
flowers  of  man}  tints  and  hues  thai  Dame  Nature  never 
mixed  on  her  palette,  and  never  dreamed  i>r  including 
even  in  her  most  wonderful  ii< >i ^  of  color,  I  can  scarcel} 
say  the}  are  more  natural  when  speaking  of  their  color, 
inn  when  it  mines  i.>  form,  no  one  will  wan!  in  contra- 
dict. 

An  Expert  Opinion. 

\h    i!     \    I. ,ii  neral  presiden!  ol  the  '  nited  Gai 

menl  Workers  ol  America,  who  recentlj  visited  Montreal, 
weni  over  tin'  samples  ol  goods  produced  bj  Mr.  Root. 
c.  Wilkins  Mr.  Larger  was  much  impressed  with  the 
style  ami  workmanship  ol  "Rooster  Mr, mil"  garments  ami 
vouchsafed  the  opinion  thai  "Rooster  Brand"  overalls, 
while  enais.  etc  ,  were  equal,  ami  iii  some  respects  su- 
perior, to  any  like  goods  produced  on  this  continent  \h 
Larger  wsits  ever]  union  Factory  in  America  and  sees 
exactly   what   is  produced  by  each  manufacturer. 


position.  Bul  the  third  waj  retains  the  ruff  in  exactly 
the  same  position,  jusl   so  i  owh  at   all  time-. 

the  man  is  in  no  worrj   a-  to  where  In-  cufl  Phen, 

i.i".  when  he     removes  tin-  coat,     instead  of    bavin 
carefull}   Belecl   a  clean  place  to  laj     in-     cuffs, 
i  hem  Boiled,  t  he  euiT-  en  me  off  wiih  i  In-  coat .  The  "Bird" 
cuff  holder  is  manufactured  by  the  .1.    V .    Pilcher  Mfg. 

Co.,     l.olll-\  llle.     K  \  . 

Thcs.   Ryan   &   Co.,    Winnipeg. 

Thos.  Ryan  &  Co.,  one  of  the  besl  known  wholesale 
bool  am!  -In.,-  houses  in  the  Northwest,  opened  U|>  in 
business  on  Mam  street,  Winnipeg,  in  the  year  1874,  in 
the   building    which     i-   al    presenl     occupied    by   George 

Ryan,  retail  boots'  and  shoe-,,  until  1890,  when  the} 
creeled     ;i     splendid     hriek     hloek    on     the     portion    ol     King 

-ireei  lying  between  Bannatyne  and  McDermol  avenues. 
The}  have  ever  since  carried  on  a  mos!  successful  whole- 
Bale  bool  ami  shoe  i rade . 

Besides  making  extensive  interior  improvements  in 
the  building  the}  erected  lasl  year  a  solid  hriek  structure 
which  is  joined  to  their  presenl  building  ami  it  has 
greatly  added  to  the  general  appearance  of  Winnipeg's 
win  lesale  disl  rid  . 


The  Best  of  Irish  Linen. 

There  are  lew  of  the  gTeal  Irish  linen  houses  which 
are  better  known,  or.  being  known,  have  a  higher  repu- 
tation for  the  quality  of  their  goods,  than  Win.  Liddell 
&  i  •'..  of  Bedfast,  who  arc  represented  in  Canada  by  Mr. 
dames  A.  Cantlie,  22  St.  John  street.  Montreal.  Their's 
is  the  "Gold  Medal  Brand,"  an  appropriate  name  for 
manufactures  which  have  been  awarded  the  u < •  1  < I  medal  tunate 
at  the  Paris  Exhibition,  and  at  different  times  in  others  line. 
of  the  world's  capitals,  including  London  and  Chicago. 
The  feature  of  these  goods  is  that  they  combine  the  high- 
est quality  with  popular  prices,  an  unusual  hut  very  de- 
sirable comhinat  ion . 

Messrs.    Liddell   &   Co.    long  ago   found   it   necessary  to 
seek    foreign    markets    for   their    products,    the    increase   in       skirts  and   "cut's  shirts 
manufacturing  having  resulted  in  the  growing  demand  for 
these  decidedly  flrst-class  products,  and   they   now    have 

branches  in  London  and  New  York,  with  agents  in  Aus- 
tralia. New  Zealand.  South  Africa.  India  and  China,  he- 
sides  Mr.  Cantlie  in  Montreal.  Their  entry  into  the 
Canadian  marked  will  he  a  fortunate  thing  for  the  dry 
goods  merchants  here. 


Latest  Samples  of  Woollens. 

Mr.  .lames  Gilmour,  manufacturers'  agent,  Coristine 
Huildiii".  Montreal,  has  received  latesl  samples  from  Gow 
i\:  Co.,  Limited,  woollen  manufacturers,  London.  England. 
The  samples  include  a  splendid  selection  of  woollens, 
man}  of  which  arc  hound  to  become  popular  with  the 
Canadian    trade    wherever  shown.      Mr.    Gilmour   is   for 


laving  been  able  to  add   these  samples  to  his 


Fall  Samples  in  Skirts  and  Shirts. 


The   Empire   Mnf| 


out    their  travellers  at    the   first   of 
especially   interesting     line   of    Fall 


The  "Rooster  Brand." 
R.    ('.    Wilkins'    travellers    are    now   on    the    road    with 

complete   ranges  of  samples  of     the     "Rooster  Brand" 

working  garments.  Mr.  Wilkins  has  paid  particular  at- 
tention this  season  to  heavy  smocks  for  the  Northwest 
trade.  These  are  lined  with  sheepskin  and  buffalo.  Duck 
and  etoffe  smocks  of  all  kinds  are  shown. 

In  their  overalls  they  are  still  adding  improvements. 
The  latest  is  a  special  suspender,  with  patent  cord  ends, 
which  can  he  detached  from  the  overalls  al  will. 

Shirts  and  pants  are  shown  in  the  usual  large  assort- 
ment . 

Owing  to  the  increase  in  their  regular  lines  they  have 
been  compelled  to  drop  their  men's  suits.  There  is  now 
in    stock    some   .Mm   of      these   suits,    all    of      the    very   hesi 

workmanship,   which   they  are  selling     at   cost.     Should 

any  merchant  he  in  Montreal  during  the  next  month  or  two 

it  will  certainly  he  worth  his  white  to  drop  in  and  have  a 
look    at    these   suits. 

The   "Bird"    Cuff  Holder. 

There  are  three  ways  in  which  men  wear  their  Cuffs. 
One  man  fastens  them  to  his  shirl  sleeve,  another  wears 
them  loose,  and  a  third  attaches  them  with  the  "Bird" 
cuff  holder  i«>  hi-  coat.  In  the  firsl  way.  the  cull'  is  held 
irregular!}  as  regards  the  coat  sleeve,  and  is  difficult  to 
adjust  .  the  second  way  is  adopted  by  no  careful  man  who 

does  net  wis!)  his  cuffs  dangling  in  the  most  unexpected 


Co..    Craig     street,     Montreal,    s.-iil 

the  month  with  an 
samples  in  ladies' 
Their  lines  include  all  the  lat- 
esl -I  vies  and  materials  for  Pall.  In  ladies'  skirts  they 
have  built  up  a  good  trade,  making  a  fashionable  ami 
serviceable  line  at  moderate  prices.  Their  gent's  shirts 
also  are  made  from  some  very  tasty  fabrics,  and  are 
hound    to   he   sellers.      Their   travellers     will   shortly    be 

visiting  all  old  and  new  customers,  and  they  will  lie  glad 
also  to  hear  through  the  mails  from  any  wanting  prompt 
shipment , 


A  Raid  on  Leather  Goods. 

The  premises  of  the  Champion  JIl     I 
Dame   stnet.    Montreal,     manufacturers  of 

goods,   were  entered   hy   ihievcs  onthe  nighl    of   March    1  .">  1 1 1 , 

and  about  $200  worth  of  goods,  consisting  of  small  fancy 
leather  chatelaines,  etc..  carried   away. 


1586    Noire 

tine   leather 


New  Yorf-   Silk  Waist  Co. 

The  New  York  Silk  Waist  Company  have  been  work- 
ing on  their  Easter  novelties  with  much  success  ami  were 

verv    pleased   that    they  are  able  to  ship  all  orders  in   g I 

time. 

The  travellers  are  all  oul  with  mid-Summer  lines,  and 
orders  are  coming  in  quite  satisfactorily.  They  have  had 
particular  success  with  their  al  lover  lace  waist-.  They 
have  already  secured  several  novelties  from  New  York  for 
Vail  trade  which  will  he  in  keeping  with  the  Arm's  repu- 
tat  ion  . 

The   Caradan   Show   Case   Co. 

Among  the  many  orders  tilled  during   the  pasl    u 
by  tin-   firm,    E.    L.    Christie,   bookseller,  stationer 
publisher  of   the    Brandon    Times,    win,  the   show 

eases   he   had   ordered   arrived    iii   g I    condition.       II 

p.. Ms   himself  as   more   than   pleased   with   them   and  ex- 
rratifieatinn  at  the  prompt'  lelivery. 
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CATALOGUES,  BOOKLETS,  ETC. 
The  Barlow  Mfg.  Co.,  Holyoke,  manufacturers  of 
display  fixtures,  have  senl  their  ueai  little  catalogue  con- 
taining illustrations  and  price  lists  of  the  hundreds  of 
fixtures,  small  and  large,  which  this  Arm  produces.  In 
iiddilinn  they  issue  from  time  to  time  supplements  filled 
with  the  latest  inventions,  and  newest  shapes,  as  they 
appear.       Almost    every    conceivable    fixture    necessary    for 

a  retail  store  is  illustrated  in  this  290-page  book. 

WELCH,    MARGETSOH   &   CO.'S   NEW   LIST. 

Mr.  James  Gilmore,  Coristine  Building,  Montreal,  who 
represents  the  p;rea1    English  shirt   manufacturers,  Welch, 

Marfletson  &  Co.,  has  sent  us  their  revised  list  catalogue 
[or  L904.  It  is  an  exceedinglj  neatly  designed  booklet, 
illustrating  all  styles  of  their  shirts,  giving  sizes,  de- 
scriptions and  list  prices.  Orders  can  he  satisfactorily 
placed  through  this  catalogue.  It  will  be  found  a  very 
handy   reference  in  the  hands  of  any  furnisher. 


SELLING  ACCORDING  TO  AGREEMENT. 

WHAT  is  known  as  the  "dress  shield  case"  has  been 
attracting  a  great  deal  of  attention  in  England 
recently,  the  latest  phase  of  which  is  the  appeal 
of  Mr.  Lake,  the  defendant  in  the  case,  against  the  de- 
cision of  Mr.  .Justice  Joyce  in  favor  of  the  Kleinert  Rub- 
ber Co.,  who  had  carried  a  suit  against  him  for  cutting 
prices.  The  court  of  appeal  has  now  emphatically  con- 
firmed this  ruling  of  the  lower  court. 

The  case  is  simply  this.  With  a  view  to  prevent  that 
mistaken  cutting  in  price  that  leads  to  a  practical  sur- 
render of  all  profit,  the  Kleinert  Company  require  all 
their  customers  to  agree  not  to  sell  their  shields  at  less 
than  list  price,  the  company,  on  its  part,  undertaking  not 
to  supply  any  merchant  who,  directly  or  indirectly,  vio- 
lates  the  spirit   of  the  agreement. 

Mr.  Lake  signed  a  contract  to  this  effect,  but  almost 
immediately  after  signing  it  he  proceeded  to  break  it. 
He  sold  goods  1 0  per  cent,  off  the  list  price,  and  used 
methods  that  were  obviously  framed  to  evade  detection. 
The  Kleinert  Company  discovered  that  some  one  was 
cutting,  though  it  was  some  time  before  they  located 
who   was   doing   so. 

As  has  been  mentioned,  the  plaintiffs  won  the  first 
ease,  and  were  unqualifiedly  successful  in  the  appeal.  An 
attempt  was  made  to  prove  that  when  the  Kleinert  Co. 
sold  to  merchants  who  allowed  a  discount  in  place  of  so 
many  months'  credit,  they  themselves  broke  the  agree- 
ment. This  objection,  however,  was  dismissed  with  the 
remark  from  one  of  the  judges  that  it  was  merely  a  pre- 
tence 

FIRE  IN  HOUSE  FURNISHINGS. 

AFIRE  which  broke  out  at  1074  Notre  Dame  street, 
on  March  9,  did  damage  to  several  stores  in  the 
building,  including  the  Metropolitan  House  Furnish- 
ing Company.  This  company's  stock,  however,  suffered 
much  less  than  the  others,  the  greater  part  of  the  damage 
being  done  by  tire  and  smoke.  Their  premises  are  now- 
being  repaired.  The  company  were  not  prevented  in  any 
way  from  tilling  their  orders.  The  stock  was  fully  cov- 
ered by  insurance. 


A  NEW  RIBBON  FIRM. 

The  Canada  Ribbon  Company  is  the  name  of  a  new 
firm  starting  in  Montreal  who  have  taken  over  the  slock 
<>f  ribbons,  trimmings,  etc.,  formerly  of  Thos.  May  &  Co. 


Mr.    Frank    May   is   the   manager  of   the  new  company,  and 
thej    have  opened    warerooms   at    Xo.    10  St.    Helen   street 

The  name  of  Thos.  May  .V  Co.,  which  has  been  associ- 
ated with  the  dry  goods  trade  in  Montreal  for  many 
rears,    is    thus   lost    sight    oi 


A   MANTLE   FIRM'S   CAPITAL. 

As  a  result  of  the  expansion  of  their  business  the 
Merchants'  Mantle  Mfg.  Co.,  Limited,  of  Toronto,  have 
found  it  necessary  to  increase  their  authorized  capital 
slock,  and  have  made  application  to  the  Government  to 
have  the  capitalization  increased  to  (60,000,  the  present 
stockholders  having  more  than  doubled  their  previously 
subscribed    stock. 

CONDENSED  OR  "WANT"    ADVERTISEMENTS. 

Advertisements  under  this  heading,  2c.  a  word  first  insertion,  le.  a 
word  each  subsequent  insertion. 

Contractions  count  as  one  word,  but  five  figures  (as  SI. 000)  are  allowed 
as  one  word. 

Cash  remittance  to  cover  cost  must  accompany  all  advertisements 
In  no  case  can  this  rule  be  overlooked.  Advertisements  received  without 
remittance  cannot  be  acknowledged. 

Where  replies  come  to  our  care  to  be  forwarded, five  cents  must  be  added 
to  cost  to  cover  postage,  etc. 

BUSHESS  CHANCES. 

y\J  E  'have   eighteen   general  stocks   for  sale  in  Canadian  Northwest, 

*  *      varying  in  stock  from  three  to  seventeen  thousand  dollars  ;   send 

for  list.     The  Locators,  Winnipeg,  Man.,  Business  Chance  Brokers.   (5) 

GOOD    OPENING  for  Dry  Goods    Business  in   a  growing  Town  in 
Western  Ontario.     For  particulars,  acldress  Box  97  Dry  Goods 
Review,  Toronto.  (5) 

FOB  SALE. 

BUSINESS  FOR  SALE— Owner  retiring;  in  town  in  Southern  Mani- 
toba; stock  of  general  merchandise  and  builders'  hardware;  about 
$10,000;  no  opposition;  buildings  for  rent  orsale;  post  office  in  connection; 
no  time  to  reply  to  any  except  bona  fide  purchasers.  Box  120.  Dry 
Goods  Review,  Toronto.  (4) 


3    HORN  COMBS 

POlNTS_QUALITY,       FINISH,        PRICE. 

The  Horn  Combs  made  by  C.  G.  Elrick  &  Co.  are  stan- 
dard.   They  cannot  he  improved  upon. 

Selling  Agents  to  the  Wholesale  Trade. 

GEO.  RIDOUT  &  CO..  77  York  St.,  TORONTO 

Montreal  Branch  :     P.J.  Cornforth,  301  St.  James  St 


R.   FLAWS   &  SON,   MancherterBld^MeHndaS^^ 
Dry  Goods  Commission  Agents. 

S.  <t  L.  Ash  Brothers,  Leeds, 

Cloths,  in  great  variety, 
Cartwright  &  Warners,  Limited,  Loughborough,  Eng. 

Hosiery  and  Underwear, 
Bentley  &  Tempest,  Leeds,  Eng., 

Casket  Cloth,  Vicunas,  Serges,  Cap  Cloths, 
Hood,  Morton-&  Co.,  Newmilns,  Scotland, 

Lace  Curtains. 


Representing 


Money 


aned 


salaried  people,  retail  merchants,  teamsters,  board- 
ing houses.  Easy  payments.  Largest  business  in  50  prin- 
cipal cities.  TOLMAN,  517  New  York  Life  Building,  Place 
d'Armes,  Montreal. 


Increase  Your  Business 

> iy  suliscrihing 

Bookseller 

0 

and 

Stationer. 

lie  informed  on  the  Book,  Statfone 

rj  and  Panoj  Qoi 

ds  Tra 

lcr*     what  to 

boy,  whew  to  buy. 

MiHUhly  ;  i  M 

c  Doll 

u  Pel  Fmi 

MacLEAN   PUBLISHING   CO.,   Lim 

ited,    Montreal, 

Toronto,     Winnipeg. 
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CLASSIFIED     LIST     OF     ADVERTISEMENTS 


Accountants  and  Auditors 
B  11  bet .  1 1 .11 1  v   ft  Co.,  I  oronto. 
Fahey,  Win  .  i  oronto, 

I  loakins,  I  >.ivul,   Toronto. 

|enkinaand  Hardy,  Montreal.  Toronto,  New 
York. 

Kulil,  K    II..   Toronto. 

Merson,  Geo  0.,  I  oronto. 

Williamson,  K    G.,   Toronto. 
Advertisement  Writers. 

d  A  I  01,  w  ak<  field    M 

Smith,  Geo.  J.,  New  York. 
Auctioneers. 

Stevens,  G   E,  A  Co.,  cim-ago. 
Barristers,  Solicitors,  etc 

Atwater.  Duc'os  ft  Chauvin,  Montreal. 

Beatty,     Blackstock,     Fasken    and    Kiddell, 
Toronto. 

Hurritt.  Jas.  H.,  Pembroke, 

imeron,  I).  O.,  Toronto  and  OakviUe. 

Hamilton,  |.  C, Toronto. 

Topper,  Poippen  A    Tapper,  Winnipeg. 

\  ul.ii.  i    L  O.,  Quebec  and  Montmagny. 

Belts. 

Whitfield,  Mavall  ft  Co.,  Montreal. 
Blankets,  Quilts,  Travelling  Rugs,  etc 

i    Feather   &  Down  Co.,  Montreal  and 
Winnipeg. 
Haasberger,  I     S.,  Montreal. 
Rylands  A  Sons,  Manchester,  Eng, 

Toronto  Feather  .\  Down  I  o.,    Toronto. 
Boot  and  Shoo  Laces. 

"  Paton's  '' — Ross,  Geo.  D..  ft  Co.,  Montreal 
and  Toronto. 
Boots.  Shoes  and  Rubbers 

Ryan,  Thos.  ft  Co.,  Winnipeg. 
Button  Machines,  etc. 

Defiance  Button  Machine  Co.,  New  York. 
Carpets,  Curtains,  Rugs   etc. 

Burrows,  A    k  ,  ft  Co.,  Guelph. 

Dominion  Oil  Cloth  Co.,  Montreal. 

Gameau,  Fits  ft  Cie,  Quebec. 

Greenshields  Limited,  Montreal. 

Hamilton  Cotton  Co.,  Hamilton. 

Hassberger,  E.  S..  M  intreal. 

Hees.  Geo.   II.,  Son   &   Co.,    Montreal  and 
Toronto. 

Imperial  Carpet  Co.,  Toronto. 

Macdonald,  John  ft  Co..   Toronto. 

McKinnon. S.  ]•'.,  ft  Co.. Toronto  ft  Montreal 

Rylands  ft  Sons,  Manchester,  Eng. 

Welch,  Margetson  ft  Co  ,  London,  Eng. 
Cash  Registers,  Carriers,  etc 

Cutting,  !•'.  C  .  Toronto. 

Hallwood  Cash  Register  Co.,   Toronto. 

National  Cash  Register,   Toronto. 
Cloaks.  Costumes,  Skirts,  Shirt  Waists,  etc. 

American  Silk  Waist  Co.,  Montreal. 

Greenshi-WL  Limited,  Montreal. 

Empire  Mfg.,  Co.,   Montreal. 

Hassberger,  E,  S  ,  Montreal. 

Hitchcock,  Williams  &C>.,  London,  i 

Kyle.  Cheesbrough  ft  Co.,  Montreal. 

Macdonald.  John  ft  Co.,  Toronto. 

McKinnon   A   Co.,    Montreal,    Quebec   and 
Toronto. 

Merchants'  Mantle  Mfg  ,  Co  .   Toronto. 

New  York  Silk  Waist  Mfg.  Co..  Montreal. 

Riplev,  E.,  &  Son,  London.  P»f  . 

Pngh  Mfg.  Co.,  33  Church  Si  I  J oronto. 

Rylands  A  Sons,  Manchester.  Eng. 

Salem  (  o..  Montreal. 

Sniderraan,  Max,  Toronto. 

Stir  Mantle  Mfg.  Co.,  Montreal. 

Whitfield,  Mavall  ft  Co..  Montreal. 
Commission  Agents 

Flaws,  R..  it  Sons,  Toronto. 
Corsets 

Konig  &  Stuffman,  Montreal. 
Cottons.  Prints,  Shirtings,  etc 

i  '.in.ulian  Colored  Cotton   Mills  Co. 

Brock   W    R  ,  Co.,  Montreal  and  Toronto. 

Brophy.  Cains  ft  Co.,  Montreal. 

( .arneau.  P.,  Fils  ft  Cie.,  Quebec. 

Greenshields  Limited.  Montreal. 

Horrockses,   Crewdson    &    Co..  Manchester 
and  London,  Eng, 

Macdonald.  John,  ft  Co.,  Toronto. 

Rylands  &  Sons,  Manchester,  Eng. 
Cotton  Batting. 

Dominion  Wadding  Co.,  Montreal. 
Cushions.  Pillows,  Etc 

Alaska  Feather  and  Down  Co..  Montreal  and 
Winnipeg. 

Hees.  Ceo    IL.  Son  ft  Co. 

Toronto  Feather  ft  Down  Co.,  Toronto. 
Desks. 

Tees  ft  Co.,  Montreal. 


Dress  Goods.  Silks,  etc 
Brock,  W    R  ,  Co.,  Montreal  and    I  oronto. 
Brophy,  Cains  A  Co.,  Montreal 

Ban  (  olored  Cotton  Mills  Co.,    Mont 

real  and    I  oionto. 

Debenture,  Caldeootl  ft  Co    Montreal,  Que- 
bec ami  Toronto 
1 i  irland,  [ohn  M  .  Son  ft  Co  ,  <  Ittawa. 

'  ■  u  aeau,  P.,  Fils  8  I  ae   Quebec. 
ii  eld    I  ,imlted,  Montreal. 

I  [assberger,  E   s. ,  Montreal 

I  litchcock,  Will  ,1 .- >ii< Ion . 

[shikawa,  K.,  ft  ( lo  .  Toronto. 

Knox,  Morgan  ft  Co.,  Hamilton. 

Kyle,  Cheesbrough  A  Co.,  Montreal. 

I  eigh  Mills,  London,  Eng  .  and  Bradford. 

Mai  don. ild    fohn,  ft  Co.,  Toront  >. 

\islnt  ft    Auld,   Toronto. 

Priestley's— Greenshields  Limited,  Montreal. 

Rylands  ft  Sons,  Mam  hester,  Eng, 

Wyld-Darllng  Co..  Toronto. 
Dvers.  Cleaners,  etc. 

Briiish     American     Dyeing    Co.,     Montreal, 
Toronto,  Ottawa  and  Quebec. 

Parker,  R.,  ft  Co.,  Toronto. 

Worrall.  (.  ft   I     M.,  Manchester 
Educational. 

Belleville  Business  College.  Belleville.  Ont. 

(Canadian  Correspondence  College,   Toronto. 

St.  Margaret's  College.  'Toronto. 

Western  Business  College,  'Toronto. 

Willis  Business  College,  Ottawa. 
Engravers. 

Smith,  Geo.  J.,  New  York. 
Finance    Insurance,  etc. 

British  America  Assurance  Co.,   Toronto. 

Canadian  Bank  of  Commerce,   Toronto. 

Confederation  Life  Association,    Toronto. 

London  Guarantee  ft  Accident  Co.,  Toronto 

Merchants  Mercantile  Co.,  Montreal. 

Metropolitan  Bank,  Toronto. 

Tolnian.  Montreal. 

Western  Assurance  Co.,   Toronto. 
Flannels,  Flannelettes,  eic 

Canadian  Colored  Cotton  Mills  Co. 

Greenshields  Limited,  Montreal. 

Horrockses,    Crewdson   ft    Co.,    Manchester 
and  London,  Eng. 

Leigh  Mills  Co  , London, Eng.,  and  Bradford. 

Rylands  ft  Sons,  Manchester,  Eng. 

Furs 

Alexandor,  A.  J.,  Montreal. 

Edgar,  Coristine  ft  Co.,  Montreal. 

Hitchcock,  Williams  ft  Co  .  London,  Eng. 

Peck.  John  W.,  ft  Co..   Montreal,   Winnipeg 
and  Vancouver. 
General  Dry  Goods. 

Brock,  W    R..  Co.,  Montreal  and    Toronto. 

Garland,  John  M.,  Son  ft  Co  ,  Ottawa. 

Gameau.  P..  Fils  ft  Cie,  Quebec. 

Guilt  Brothers  Co..  Montreal. 

Greenshields  Limited.  Montreal. 

Hitchcock.  William,  ft  Co..  London,  Eng. 

Kyle,  Cheesbrough  ft  Co.,  Montreal. 

Leigh   Mills  Co..  London,   Eng.,  and   Brad- 
ford. 

Macdonald,  John,  ft  Co..  Toronto. 

McDougall,  A.,  &  Co.,  Montreal. 

McMahen,  Granger  ft  Co.,  London 

Nisbet  ft  Auld.  'Toronto. 

Rvlands  ft  Sons,  Manchester.  Eng 

Wyld-Darling  Co.,   Toronto. 
Gloves.  Mittens,  etc. 

Goderich  Knitting  Co..  Gode  ich. 

Hudson    Bay    Knitting   Co..    Montreal    and 
Winnipeg. 

Pewny's— Greenshields  Limited.  Montreal. 

Rvlands  ft  Sons.  Manchester,   Eng. 

Storev.  W.  II.  ft  Sons,  Acton. 

Stratford  Knitting  Co.,  Stratford. 
Handkerchiefs. 

Rylands  ft   Sons,    Manchester.    Ing 
"  Excelda  "  brand 
Hats,  Caps,  Etc. 

Edgar,  Coristine  Co  ,  Montreal. 

Peck.  John  W  .  ft  Co.,  Montreal.  Winnipeg, 
and  Vancouver 

Wreyford  ft  <  o.,  Toronto. 
Ladi*s'  Neokwear. 

Williams,  Greene  ft  Rome  Co.,  Berlin. 
Linens. 

Brophy.  Cains  ft  C-> ..  Montreal. 

Greenshields  Limited.  Montreal. 

Liddell,  Win.,  ft  Co..  Belfast.  Ireland. 

Old  Bleach  Linen  Co.,  Rindalstown.  Ireland. 

Rylands  ft  Sons,  Mancr  ester.  F'ng. 

Wyld  -  Darling  Co.,  Toronto. 

U.-> 


Linen,   Silk   cotton   and   Woollen   Threads, 
Yarns   Etc 

Ip,    I    A  Bag 

i  ianadian  i  otton   M        I    -     Montn 
i  oronto 
Linings  and  Can*as*s. 
I  lebenham,  <  aldi  i  oronto. 

Kirk.  Samuel,  ondon,  Eng     and 

Mai 
McDougall,  A    ,\  i  a  .   Montreal 
McLean,  Andrew,  ft  Co      New  York. 
Rylands  ,\   Son  :   ng 

Matting. 
Garland,  |<.hn  \l     Son  ft  Co.,  Ottawa. 
Imperial  Carpel  Co  ,   Toronto. 
[shikawa,  K    &  mto. 

Men's     and     Boys'     Ready-Made    Clothing 
i  Overalls,  Raincoats,  Sweaters,  etc). 

■lie. in.    P.,  FllS  1      i.'C. 

Goderich  Knitting  Co. ,  Goderich. 

Knox.  Morgan  S  Co     Hamilton. 
I'eek,  John  W     ft  Co  .  Montreal.  Winnipeg 
and   Vancouver 

Rylands  A  Sons.  Manchester,  Eng. 

Wilkins,  Robert  C.,  Montreal. 
Metallic  Roofing. 

Metallic    Roofing    <  o  ,     Montreal,    Toronto 
and  Winnipeg 
Millinery.  Ribbons,  etc. 

|    in. ul. i  Veiling  Co.,    Toronto. 

Caverhill  &  Kissock,   Montreal,  Quebec  and 
i  tttawa. 

Debenham,     c.ddecott    ft    Co.,    Montreal, 
Quebec  and    Toronto. 

Greenshields,  Limited,  Montreal. 

Hitchcock,  Williams  ft  Co..  London.  Eng. 

Kyle,  Cheesbrough  ft  Co.,  Montreal. 
lies'  Wear,"  Toronto. 

Mi -i  all,  D.,  ft  Co..  Toronto. 

McKinnon,  S.  F  ,  ft  Co..   Montreal,  Quebec 
and   Toronto. 

Paquette  Bros..  Montreal. 

'Taylor,   M.  J.,  ft  Co.  New  York. 

Whitfield.  Mayall  ft  Co. 
Mosquito  Nettngs. 

McLean.  Andrew,  Co.,  New  York. 
Needles,  Pins,  etc 

Nicklin,  J.,  ft  Co.,  Birmingham. 
Novelties. 

Cole,  G.  W.,  &  Co..  New  York. 

Knox.  Morgan  ft  Co  .  Hamilton. 

Phillips  ft  Wrinch,  Montreal. 

Pilcher  J.  W    Mfg.  Co.,  Louisville. 

Ridout,  G.,  ft  Co     Montreal  and  Toronto. 

Stephens,  G.  E.,  ft  Co.  Chieago. 

Taylor,  M.J.,  ft  Co.,  New  York. 

Weese,  G.  A.,  ft  Son,   Toronto. 

Whitfield.  Mayall  A  Co..  Montreal. 
Office  Systems,  Supplies,   etc. 

Briggs  Ledger  System  I  o. ,  Toronto. 

Hart  ft  Riddell,    Toronto. 
Oil  Cloths  and  Linoleums. 

Dominion  Oilcloth  Co  ,    Montreal 

Gameau.  P.,  Fib  ft  Cie,  Quebec. 

Macdonald,  John  ft  Co..  Toronto 

Rylands  ft  S  >ns    Manchester.  Eng. 
Papier  Mache  Forms.  Wax  Figures,  etc 

l  'latwon  i  oronto. 

Goodwin.  J.,  London.  Eng. 

Lyons    Hugh  ft  Co     Lansing.  Mich. 

Palmenberg  s    |     R.,  Sons,  New  York. 

Toronto  Brass  Mfg   Co..  Toronto. 
Press  Clippings. 

i  "anadian  Press  (  lipping  Bureau. 
Safes,  etc. 

Ford  A  Featherstone,  Hamilton. 

1  nlors,   Toronto. 
Shirts,  Collars,  Ties,  etc 

Arlington  Co    of  Canada. 

Canadian  Underwear  Co  .  Montreal 

i  ,  irland    John  M  .  ft  Co  ,  (  tttawa 

Gameau,  P    Fils  ft  Cie.  Quebec 

i  ireenshields    Limited.  Montreal. 

McLean.  Andrew,  ft  Co. 

Niagara  Neckw 

Peck,    [ohn  W..  ft  Co.,  Montreal.  Winnipeg 
and  Vancouver. 

Rylands  ft  Sons.  Manchester.  Eng. 
D  Co.,  Montreal. 

The  Leigh  Mills  Co  .  Bradford  and  London. 
Eng. 

Tooke  Bros.,  Montreal. 

Van    Vllen  Hamlton 

Waller.  John  I.     ft  I  o     Winnipeg. 

Welch.  NIargetson  ft  Co  .'London,   I  ng. 

Wilkins.  R    C  ,  Montreal. 

Williams   Greene  ft  Rome  Co.,  Berlin. 

Wreyford  ft  Co.,   Toronto. 

Wyld-Darling  Co     Toronto. 
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how  :Cases. 

Canadian  Show  Case  Co.,  Toronto. 

Dominion  Show  Case  Co.,  Toronto. 
Skirt  and  Hose  Supporters. 

Kleinert,  I.  B.,  Rubber  Co.,  Toronto. 
Sm  ill  wares. 

Garneau,  P.,   Fils  &  Cie.,  Quebec. 

Greenshields  Limited,  Montreal. 

Knox,  Morgan  &  Co.,  Hamilton, 

Nicklin,  J.,  &  Co.,  Birmingham,  Eng, 

Porter,  A.  T.  Importing  Co.,  Montreal. 

Rylands  &  Sons,  Manchester,  Eng. 
Store  Lighting. 

Auer  Light  Co.,  Montreal. 

Luxfer  Prism  Co.,  Montreal  and  Toronto. 

Suspenders,  Buttons,   etc. 

Berlin  Suspender  &  Button  Co.,  Berlin. 
Dominion  Suspender  Co.,  Niagara  Falls. 
King  Suspender  Co.,  Toronto. 
Tooke  Bros.,  Montreal. 
Welch,  Margetson  &  Co.,  London,  Eng. 

Sweepers. 

National  Sweeper  Co. 
Telephones. 

Bell  Telephone  Co. 

Trucks. 

Slingsby,  H.  C,  Montreal  and  Toronto. 

Tweeds,  Serges  and  Tailors'  Trimmings. 

Bias  Narrow  Fabric  Co.,     New  York. 
Fisher,    John,    Son    &    Co.,    Montreal    and 

Quebec. 
Garneau,  P.,  Fils  &  Cie,  Quebec. 
Greenshields  Limited,  Montreal. 


Kirk,  Samuel,  &  Sons,   London,    Eng.,  and 
Manchester. 

Leigh  Mills  Co.,  Bradford  and  London,  Eng. 
McDougall,  A.,&  Co.,  Montreal. 

Macdonald,  John  &  Co.,  Toronto. 

Wyld-Darling  Co.,  Toronto. 
Umbrellas,  Parasol*,  etc. 

Brock,  W.  R.  S  Co.,  Toronto. 

Brophy,  Cains  &  Co.,   Montreal. 

Garland,  John  M.,    Ottawa. 

Irving  Umbrella  Co.,  Toronto. 

Knox,  Morgan  &  Co.,   Hamilton. 

Macdonald,  John  &  Co..  Toronto. 

Rylands  &  Sons,  Manchester,  Eng. 

Welch,  Margetson,  London,   Eng. 
Underwear,  Hosiery,  etc. 

Brock,  W.  R.,  Co.,  Montreal  and  Toronto. 

Cartwright  &  Warners,  Loughborough,   Eng. 

"  Ceetee  "  brand — Turnbull,  C,  Co..  Gait. 

"  Crescent  "  brand — Lennard,    S.,  &  Sons, 
Dundas. 

Deimel  Linen-Mesh  Co.,  Montreal. 

'   Eildon  "  brand — Woods,   John   L.,  Mont- 
real. 

Ellis  Mfg.  Co.,  Hamilton. 

Gait  Knitting  Co.,  Gait. 

Garneau,  P.,  Fils  &  Cie,  Quebec. 

Goderich  Knitting  Co.,  Goderich. 

Greenshields  Limited,  Montreal. 

"  Health  "  brand — Wolff,    Hermann    H.,  & 
Co  ,  Montreal. 

Knox,  Morgan  &  Co..  Hamilton. 

Kyle,  Cheesbrough  &  Co.,  Montreal. 

Leigh  Mills  Co.,  Bradford  &  L<  ndon,  Eng. 

Penman  Co.,  Paris,  Ont. 


'    Pesco  "—Peter     Scott    &   Co.,     Hawick., 
Scotland. 

Ringheim  -Schlichten  Ramie  Mfg.  Co.,  New 
York. 

Rylands  &  Sons,  Manchester,  Eng. 

Truro  Knitting  Mills  Co.,  Truro,  N  S 

"  Viyella" — Wm  Hollins  &  Co., London. Eng 

Watson  Mfg.  Co.,  Paris. 

Whitfield,  Mayall  &  Co.,  Montreal. 

"  Wolf"  brand— Henderson,  Robert,  &  Co ., 
Montreal. 

"  Wolsey  "  brand  Underwear. 

Wreyford  &  Co.,  Toronto. 

Wyld-Darling  Co.,  Toronto. 
Upholsierers'  Supplies. 

Dominion  Oil  Cloth  Co,,  Montreal. 

Hees,  Geo.  H..  Son  &  Co.,  Ltd.,  Toronto. 
Velvets,  Velveteens  and  Cords. 

Worrall    J.  &  J.  M.,  Manchester,  Eng. 
Wall  Paper. 

Cole,  G.  W.,  &  Co.,  New  York. 

Stauntons  Limited,  Toronto. 

Watson-Foster  Co.,  Limited,  Montreal. 
Waterfroof  and  Rubber  Goods. 

Brock,  W.  R.,  &Co.,  Toronto. 

Law,  Russell  &  Co..  Bradford  and   London, 
Eng. 

Nitional  Rubber  Co.,  Montreal. 

Ryan,  T.,  &  Co.,  Winnipeg. 

Wyld-Darling  Co.    Toronto. 
Wndow   Shades,  Curtain  Poles,  etc. 

Hees,  Geo.   H.,  Son   &    Co.,   Montreal   and 
Toronto. 
Wrapping  Paper.  Paper  Boxes,  etc. 

Canada  Paper  Co.,  Toronto. 
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TI1C  LEIGH  MILLS  CO 


•9 

I  I'll  ni> 

SPINNERS    AND     MANUFACTURERS 

BRADFORD-39  L^ds  R°<id-     LONDON  -w  w*iin*  st.(  e.c. 


Inventors  and  Sole  Makers  of  the  world-renowned 

ORL  WOOL  A 


PIOD. 

The  high-class,  pure  wool,  unshrinkable  flannel 


F-OR 

LADIES' 

CHILDREN'S 

GENTLEMEN'S 

SHIRT  WAISTS 
BLOUSES 
TEA  GOWNS 

DRESSES 

and 
ALL  UNDERWEAR 

SHIRTS  and  PYJAMAS 
GOLFING  and  CYCLING 
SHIRTS,  Etc.,  Etc. 

Hundreds  of  dainty  designs  in  both  printed  and 

woven  effects. 

ADMIRALTY 

ALL  WOOL  SERGES 

(      EXCELLENCE  OF  QUALITY 
UNSURPASSED    FOR         {      FASTNESS  OF  DYE 

(      PURITY  OF  FINISH 

I'roduced  in  over  100  different  qualities  embracing  all  the  various  makes  in  demand. 

EVERY  YARD  ABSOLUTELY  GUARANTEED 


SEE  OUR  VARIED  AND  EXTENSIVE  RANGE  OF 

PLAIN     AND    FANCY     DRESS    FABRICS 

Including    ALPACAS,  MOHAIRS,  WOOL  SATIN  CLOTHS,  VENETIANS,  TWEEDS,  AMAZONS, 
VOILES,  SILK  AND  WOOL  MIXTURES,  ETC  .  ETC. 

sol%A2rN«naoa      H.    V.    COW  IE,   69    Bay    Street,    TORONTO. 


To  the  Trade : 


April,  1904 


pccialtics 


Tilling 

Letter 

Orders 

a 

Specialty. 


Men's  Furnishings  Department 

Men's  Summer  Vests  in  White  Pique  and  a  variety  of 

Fancy  Materials,  single  and  double-breasted. 
Black  Cashmere  Half-Hose,  to  retail  at  25c. 

Carpets  and  House  Furnishing  Department 

50  patterns  in  Floor  Oil  Cloths,  various  patterns. 
80  patterns  8/4  Linoleums. 

40  patterns  16/4  Linoleums,  from  the  lowest  to  the  high- 
est grade. 

Dress  Goods  Department 

Cream  Mohair  Lustres  in  plain  and  fancies. 

Cream  Mohair  Sicillians. 

Ladies'  Black  Cotton  Hose,  at  $1.25. 

Ladies'  New  Silk  Waists,  both  plain  and  trimmed. 

Woollen  Department 

Belwarp  Worsteds,  Serges  and  Trouserings  —  all  our 
popular  numbers  now  in  stock. 

Staple  Department 

Crum's  Prints  in  light  and  dark  fancies,  reds  and  blues. 
Fancy  Dress  Ginghams  in  a  great  variety  of  the  latest 
colorings  in  Stripes  and  Checks. 


John  macdonald  s  Co. 

1  ■"'-  ■■  ■  ■  ■  '■  —■      ■  1         '  ■    ii       1 

Wellington  and  front  Streets  east,  toronto 
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The 

MacLean 

Publishing   Co.  "-"•* 


Montreal 
Toronto 
Winnipeg 


WYLD-DARLING 

WHOLESALE   PET   GOODS  COMPANY.    LIMITED.  MAlTUrACTUBKBB,  T0B01TT0. 

VBSTINQS  TABLINCJS  SATEENS  BATHING  SUITS  COVERTS 

SICILIANS      LINENS      GINGHAMS      UNDERWEAR    WORSTEDS 


VOILES 

HANDKERCHIEFS 

SHIRTINOS 

DRESS  SHIRTS 

LININOS 

LUSTRES                         TOWELS  AND 
LUSTRES                       TOWELLINGS 

Bird's  eye  effects,  navy     .         _        ,  . 

7         ,     ,          '      1         Complete     assortment 
and    white,    black    and          ....         A    _          . 

in    Huck    and    Damask, 
white,  sell  at  50c.                   ■     _  .        ,       ,  „ 

J                              Fringed  and  Hemmed. 
Black,   cream,   navy,               ^    and    gcotch 

etc.,  all  prices  in  stock.              Crasheg|  ^  prices< 

BLANKETS 

Union — "Buzzer"    and 
"Pacific."      Air  Wool— 
'    Super  and   Lambsdown. 
Two  "Specials"  in  large 
sizes  to  retail  from  (3.50 
to  S3. CO. 

BATHING  SUITS 
AND  TRUNKS 

Fine    Blue    Cashmere 
two-piece  suits,  plain  and 
stripe,  sizes  from  youth's 
to  44-inch,  men's. 

ATHLETIC 
SERGES 

Victoria." 
"Trinity." 
"Ridley." 
"Queen's." 

SICILIANS 

54-inch  "Special'   to  sell 
at  50c,  In  Cream,  Navy 
and  Black.     Waistings — 
Novelties  in  Silk  Embroi- 
dered and  Striped  Voiles, 
Lustres,  Flannels,  etc. 

FLANNELS 

HANDKERCHIEFS              „       „                                            VESTS 

Travellers     now    out 

Special  values  in  ladies'     \     with  Fall  samples.    Grey    j        Summer  Washing  Vests 
and  .men's   Hemstitched     \     and  Navy  UniOT>  and  ^    |     Tn  White  Pi1ues>   Ducks  ' 
Linen  Handkerchiefs,  to          w°o1  ia  our  well-known    ,     and  Fancies,  all  detach- 
retail   from   5c.    to    50c.           numbers:      Extra   values    j     able    buttons,    to    retail 
_                                             in    Military    and    Fancy    '     from  $1.00   to  $2.50  per 
j     Shirting  lines.                              garment. 

"McGiil." 
"Ottawa." 
'Argonaut." 
"Varsity." 

Sample  cards  supplied. 

"GLORIA" 
TAFFETA 


RIBBON 

Letter-Orders-Promptty'  Shipped, 


Widths  :  5,  9,  16,  30,  40  and  60,  colors  White,  Ivory,  Maize,  Ciel, 
Mexico,  Navy,  Kose,  Coquelicot,  Nile,  Turquoise  and  Black,  sell 
from  5c.  to  25c.  per  yard. 

WRITE    FOR    SAMPLES,  VISIT    OUR    DEPARTMENTS. 


WYLD-DARLING  """ESS* 


I 


Tkke^Ia^opf^ekii' 


EETHAT 

YOU 

GET THE 

RIGHT 

KIND. 

STOREY'S  CLOVES  ARE  STANDARD  FOR  EXCEL- 
LENCE OF  NIAf ERIAL,  FIT,  STYLE,  WORKMANSHIP 
AND  DURABILITY. 

THEY  NEVER  DISAPPOINT. 

We  alio  make  MOCCASINS  and  KITTEXS  IS  ALL  NOVELTIES. 

THE  GLOVERS  Of  CANADA.     LIMITED 


ROOSTER 
BRAND 


..Fall  1904.. 


UNION   MADE 


A  few  of  our  excellent  selling  lines 
are  here  enumerated  : 

Overalls  and  Jackets  £S£  S&£ 

celled  on  earth. 

Pants  and  Trousers.  ^^X^ 

Pant  to  the  highest-class  moulded  Trouser. 


C  fv»/\V       Duck  Sheepskin,  lined,  Corduroy  Sheepskin, 

OMIUA.     lined,    Tweed,    Etaffe,     Mackinaw,     Buffalo, 

Duck,  Triplex,  etc.,  etc.     A  Smox  proposition  that  will 

interest  you. 

Ofl  I P  tS.     An  excellent  range  of  easy  selling  lines. 

COMPLETE  SAMPLES  ARE  NOW   IN  THE   HANDS  OF  OUR 
TRAVELLERS  WHO  ARE  BUSY  TAKING  FALL  ORDERS. 

ROBERT  C.  WILKINS, 


Maaefaeturar. 


MONTREAL 


May.     li>0* 


uHl    GOODS    RF.VIF.W 


Sort  Up  Your  Stock ! 


V  on   can  do  tins  with    the  goods   we  have.      Our 

assortments  are   all    new,    and    include    the    most 
saleable  jjooils. 

COTTONS---Wc    have    some    good    snaps    here. 

FLANNELETTES       Newest  patterns 

GINGHAMS  and  latest  colorings. 

PRINTS 
CARPETS 


At  close  prices,  notwithstanding 
recent  advances. 


4.VD... 


HOUSE- 
FURNISHINGS 


A  department  which  receives  most 
calls  at  this  time  of  the  year.  Lines 
are  the  latest  importations,  at  prices  to 
suit  every  trade.  Our  assortment  is 
large. 


MEN'S 
FURNISHINGS 


Underwear  for  Summer,  Neckties. 

Collars  and  Shirts  In  endless  variety. 
Special  Lines  in  Men's  Half-Hose. 


^  \/\  At    §    \A/ A  D  F-  ^Z         Summer  goods  for  Ladies  and    Misses  are  a  sp 


feature  here.     Our  lines  <>l   [^aces  and    Embroideries 
are  \\  «-ll  assorted. 


DFArtY    TCI     WRAD     DFPT      You  will  find  here  lines  special!} 
t\i-4/\U  i  m  1  KJ"  IT  L^/At\     UL^r  I  •     wanted  for  earb  Summer  trade 


SEND    US    A    LIST    OF    YOUR    WANTS    OR    SEE    OUR    TRAVELLERS'    SAMPLES 
YOU     WILL     BE     EQUALLY     SATISFIED. 


6REENSHIELDS   LIMITED 


MONTREAL. 
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STILL  IN  THE  LEAD. 


RETURNED 

MAY    5  \Wf 


Priestleys' 

Dress 
Goods 


are  always  staple  lines. 

Good  Sellers 

Good  Stock 


AND 


Bring  the  Best  Trade 

The  Dress  Goods 

of  Distinction. 


6REENSHIELDS  LIMITED 


MONTREAL. 


<,m  I  SMIII I  l>S  WESTERN  LIMITED, 

Winnipeg. 


GREEN&I1IELDS  £»  CO.,  Limited, 
Vancouver,  B.C. 


M.y.    l«*0-* 
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CEETEE 

Underwear 
Unshrinkable 
Full-Fashioned 

Never  nets  hard  with  wa.shtnu;.  Retains  ltn  elaetldty. 

Kiieps  its  shape.  >lt  and  warm 

Made  from   tine  pure  wool. 

\\Y  replace  an]  thai  shrink.  Made  in  li^lit  weight  InJi.i 
Gauze,  foi  Spring  tnd  Summer.  Medium  and  heavj 
natui  .il  Foi  Wintei . 

Elastic  Kibhcd  Inderwcar  for  \H\ 

Oui  Ladies',  Children's,  Infants',  Vests,  Drawers,  Union 
Suits,  Corse)  Covers,  fights,  etc.,  will  be  righl  at  the  top 
for  quality,  new  designs,  new  trimmings. 

Our  travellers   Mill  call  on   you   shortly 

The  C.  Turnbull  Co., 


of   GALT,    Limited. 


QOULDINQ  A  CO., 

30  Wellington   St.   East. 
TORONTO. 


JOS.  W.  WEY, 

7   Bastion   Square, 
VICTORIA.    B.  C 


Tfc  Wolsey 

UNSHRINKABLE 
UNDERWEAR 


Mil  PI  MM  INM'IIP 
\KI  I  SO  t  Al  I  ID  IMIIA- 
IIOSS  Ol  "  HOI  MY," 
Kl  I  I  III  121  IS  NO  SLB- 
STIIl  If  I  OR  II  AM) 
MHIllMi  .11  SI  48  GOOD 

I  be  <  lanadian  Publii  ,  know 

iny  it!  iinnv.il!.  .in'l 

thai  it  if  in   every    respect   all 

■ 
for  it   - 


MNSHRINKABLE 


Being  Absolutely  Unshrinkable  Pure  Wool.  Durable.  Well-Fitting 

ng  on  licing  Mipphnl   with  "Woliey," 
lest  oi  lime    and  is  one  of  the 

AVOID     SUBSTITUTES 


Linen  Threads 

STANDARD    QUALITY 

BARBOUR'S  FINLAYSON'S 

KNOX'S  *         DUNBAR'S 

STEWART'S 

FULL  STOCKS  ALSO  OF  BOOT  AND  SHOE  LACES 

All  Kinds.  Best  Values. 


riMSK   £>   BRVCE,   Limited 

TORONTO  MONTREAL  QLEBEC 
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RYLANDS&Sons 


LIMITED 


MANCH 


IM 


Cotton 
Spinners 

.  .  .  . 
Merchants 


♦     ♦      ♦     ♦ 


Manufacturers 


Bleachers 


♦      ♦      ♦ 


Dyers 


♦      ♦     ♦ 


Finishers 


Makers  of  the  Celebrated  Dacca  Calicoes  and  Sheetings 


WORKS    " 


capey,  (jurton, 

Longford  works,      Swinton, 


Wigan, 

Crewe, 


Chorley, 
Bolton. 


r 


~\ 


Capital,  $14,500,000 ;  Employees,  12,000 


LIST  OF  DEPARTMENTS: 


Pldin    DreSS    GoOdS,   British  and  Foreign 

Fancy  Dress  Goods,  British  and  Foreign 

Silks  and  Velvets 

Velveteens 

Irish  and  Scotch  Linens 

Table  Damasks,  Towels  and  Tray  Linens 

Muslins,  Curtains  and  Handkerchiefs 

Flannelettes,  Hosiery 

Flannels  and  Blankets,  Quilts 

Smallwares,  Haberdashery  and  Trimmings. 


Bleached  Calicoes,  Sheetings 

Oxfords,  Harvards,  Galateas 

Dyed  Linings 

Floor  Oilcloths 

Laces 

Prints  and  Cretonnes 

Shirts,  Underclothing 

Ladies'  Blouses 

Boys'  Blouses  and  Sailor  Suits 

Umbrellas,  Gloves 


M»y.    I  ''»  'A 


dry  goods  Review 


a 


A  Burning  Question " 


at  present  is  where  to  secure  a  lull  assortment  ol  Novelties 
in   Fancy  Dry  (loods.  also  Dress  (loods,    Printed 

Cotton  Poods  and  Muslins,  Pibbons,  Silks,  Vel= 
vets,  Hosiery  and  Underwear,  Etc  ,  for  the  assorting 
trade  which  is  just  now   upon  us. 

Toronto  Stocks  of  these  lines  haw  gone  up  in 
smoke  but  we  can  hll  the  gap  in  almost  every  line,  as 
our  stock  is  unusually  large  and  well  assorted,  and  our 
Eighteen  travelers  now  all  on  their  respective  routes  will 
give  your  orders  the  best  of  attention  and  anything  you 
don't  see  in  our  samples  ask  for  it  and  we  will  furnish 
it  or    procure  it  for  you. 


ffli,  CHEESBRQUGH  4  CO. 

93  St.  Peter  St.,  Montreal. 
216  Bannatyne  St.,  Winnipeg. 
35  Milk  St.,  London,  England. 
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BATTING 


Guaranteed  free  from  threads  and  other 
weak  and  lifeless  stock. 


NORTH  STAR, 
.  CRESCENT  and 
PEARL 

COTTON  BATTING 

Quality  for  this  season  still  better  than 
ever.  The  best  at  the  price.  Made 
of  good  pure  cotton — not  shoddy. 

Ask  for 

North  Star,  Crescent 
and  Pearl  Batting. 


r 


j 


l 


This  label  is  on  every  package  of 

McLean's 

Mosquito  Netting, 

Manufactured   by 

Andrew  McLean  Co. 

NEW    YORK, 

the  largest  manufacturers  of  Mosquito  Nettings  in 
the  world,  whose  nettings  are  sold  by  the  leading 
dealers  throughout  the  country. 

_         _  I  Regular  Gauze. 

Two  Qualities  :  \  A  |  ,  Finest  Crade). 

When  you  sell  these  goods  you  are  selling  some- 
thing you  can  guarantee.  Ask  your  dealer  to 
supply    McLean's    Mosquito    Netting. 


Establshed   1785. 


BEE  HIVE 
Knitting  Wools 


MADE     BY 


J.  &  J.  BALDWIN,  & 
PARTNERS,   Limited, 

HALIFAX,  ENG. 

The  Oldest  Established  and  Largest  flakers  of 


'^k&p&z. 


All  Kinds  of  Knitting  Wools 

KNOWN   ALL  OVER  THE   CIVILIZED  WORLD. 


Scotch  Fingering 
Wheeling 

Petticoat  Fingering 
Soft  Merino 


Berlin  Fingering 
Balmoral  Fingering 
Merino  Fingering 
Soft  Knitting  Wool 


Vest  &  Silk  Vest  Wools 
Lady  Betty 
Shetland 
Andalusian 


All  of  the  BEE  HIVE  Brand,  and  also  Red  Letter  BB  Scotch  Fingering 


Cocoon  and  Eider  Wools 

Pyrenees 

Fleecy 

Dresden 

Mending 


Especially  adapted  for  Hand  and  Machine  Knitting. 

We  claim  that  they  will  knit  further  and  wear  longer  than  any  other  make. 

New  Qualities  :     BEEHIVE     Cocoon     and     Eider     Wools. 


Wholesale  Only. 


■^Send  for  Samples. 


Agent  .    .    . 

Duncan  Bell 

MONTREAL  and  TORONTO 


Mny.    1904 
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You've   noticed    it  ! 

Velvets 

are  steadily  advanc- 
ing in  beauty  and 
softness  of  finish  ! 

(Quality  is  rising 
every  season.  It's 
next  to  impossible 
now  to  sell  Velvets 
that  fall  short  of 
the  Worrall  stan- 
dard of  finish  ! 

In  buying  don't 
fail  to  look  for  the 
trade  mark  of 

J.  &  J.  M.  WORRALL 

Limited 

Of  MANCHESTER.  ENGLAND 


Thig  Piece  ii  Warranted  to  be  In  i>ur 
Betl  Dye  and  nnJah, 


T^C^^ 


KaairrBmao  Tr.u>«  Mark. 
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(jQ/tiiiled) 


TORONTO 


Temporary  Offices  -.   Royal  Insurance  Bldg.,  SoutK-east  corner  W^lling'ton 

and  Yong'e  Streets. 

Temporary  WareHovise  :   8  and  lO  Wellington  St.  E,ast. 

Sorting  up  orders  filled  for  the  present  from  our  Montreal 
Warehouse,  where  there  is  as  large  and  complete  a  stock  as  was 
carried  in  our  Toronto  Warehouse  before  the  fire. 

We  have  purchased  the  large  Warehouse,  No.  87  Front  St. 
West,  formerly  occupied  by  Harvey  &  Van  Norman,  to  do  business  in 
until  our  new  Warehouse  is  built,  and  very  soon  will  have  it  filled 
with  a  well-assorted  stock,  as  our  buyers  are  now  in  Europe  and 

NEW  GOODS 

are  arriving  daily. 

Workmen  are  now  busily  engaged  on  our  new  Warehouse, 
which  will  be  more  than  double  the  size  of  the  old  one,  as  we 
have  purchased  the  Rolph,  Smith  property  and  will  have  a  frontage 
of  75  feet  on  Bay  St.,  by  165  feet  on  Wellington  St.,  with  a 
building  in  rear  40  x  130  feet,  to  be  used  for  entering,  packing 
and  shipping  purposes  only,  thus  ensuring  prompt  despatch  of 
customers'  orders. 

We  take  this  opportunity  of  thanking  our  customers  for  their 
many  kind  expressions  of  sympathy,  and  solicit  a  continuance  of 
their  patronage. 
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THE    DRYGOODSMAN'S    WARES. 

Their  Origin  and  Characteristics. 

111.   1.1  In*  11  1  1    wearing  a  ci  rd  of  gold,  silver  or      through  a  batclie]  made  oi   long  sharp  iron  teeth  ■'■'   in  a 

plank.  The  finer  kinds  of  hemp  are  n~<  <l  for  mpHng 
clolh.  the  coarser  for  sailclotb  and  ropes. 

*       • 
• 

N'»   follj    oi    fashion   has  provoked   more     ridicule  and 
antagonism  or  caused  1 "e  discomfort   than  I pg, 

the  wearing  of  which  1-  within  the  memory  of  the 
older  men  and  women  of  to-day.     Started  in  the  reign  of 
Elizabeth  with  a  number  of  other  frivolities,  its  use  was 
not    discontinued    until    well    cm    in    the 
nineteenth  century.     Its  career  has  been  HOOP, 

attended  with  a  number  of  variations  in 
shape  and  Bize.     At   first   it   was  triangular  and  made  of 
whalebone,  and  of  comparatively  modest  proportions,  but 

in   1711   ii  swelled  out   t"  an  enon -     si/.e.     In   17;.">  il 

projected  all  around  like  the  wheel  fardingale  and  was 
worn  with  a  shoii  petticoat  ami  without  a  train.  In  I7I~> 
the  shape  was  altered  bj  increasing  the  projection  at  the 
sides  ami  decreasing  it  in  front.  The  year  1755  -aw  it- 
almost  entire  disappearance,  but  two  years  later  it  re- 
appeared with  a  great  side  extension.  Towards  the  end 
of  the  eigtheenth  century  the  large  hoop  was  worn  only 
at  court  or  when  in  full  dress,  and  George  IV.  abolished 
it  as  a  court  dress. 

\\  'IIII.K  the  term  hosiery  properly  includes  all  kiml- 
\\  of  knitted  goods  stockings,  gloves,  shawls,  bon- 
nets, underclothing,  etc-,  and  has  at  present  that 
significance  in  England,  in  Canada  it  is  applied  solely  t" 
a  covering  1 «  1  •  the  feet  and  legs,  and  is  woven  of  cotton, 
w  ool  or  -ilk .     The  use  "t   hosier]   ■ 

HOSIERY 
and    tln-v    were    first    made    ol    -km-   and 
afterwards  ol    cloth.      The   Anglo-Saxons     and    s 
were  often  spoken  ■  •  t    a-   wearing   them.      When   tin 
i  f  knitting  was  invented  in  Scotland  in  the  fifteen  century, 
hose  weii>  leade  in  thi>  way,  ami  the  manufacture  bei 
quite  an  industry,  spreadi  ance  where  a  guild  of 

stocking  knitters  was  formed.     In  1589  Wit      I  .• 
tinghamshire,    England,    invented    a    k> 
the   eld    tailor-made   hose   went    out    of   fashion.      I> 
the   Protectorate  the  stocking   frame  U n i 1 1  •■  •  ~ 
ter,  lint  it  wa-  set  aside  a-  a  monopoly  in  1753.     In  17.~>^ 


T1 
-ilk   an  mid    the   hat    arose   aboul    the   end   01    the 
Kith   century   and   was   maintained    throughout 
the   Stuart    period.      A i    tin-   time    -mnc    verj 
elaborate  hatbands  were     used,  the     Duke  of 

Buckingham  being  mentioned  a.-  wearing  ■  studded  with 

diamond.-,  and  jewelled   band-  were  by   no  means  unusual. 
So    massive    were    they      at     lime-    a-    to 

HATBAND.  acquire  the  name  of  cable  hatbands.     In 

the   reign  of   Elizabeth   the  omission  ol' 

the  band    from  a    hat    w  a-  an  outward   siliii   that    a   man   was 

in  love,  a-  it  wa-  supposed  to  show  a  disregard  foi  dress 
or  for  anything  but  for  his  love,  or  a  despondency  that 
made  him  forgetful  of  all  outward  appearances.  The 
Hatband    Makers    were    incorporated    by    letters    patent    in 

the  reign  of  Charles  I..  1638,  but  iii  the  following  year, 
together  with    manv   other  charters,   it    was     revoked    in 

order   to   stem    the   tide   of  popular  disfavor. 

*        * 
* 

HK.MI'    is   a    plant    of   the    nettle      family,   cultivated   for 
the  fibres  surrounding  the  stem,  and     also  lor  the 
The    fibre    is   similar    to    that    of    lla\.    but    is 
stronger   and    not      a-    -oft    or      line.       The   seed      contains 
twenty-five   per  cent,  oil   valuable   for  painting.      Inhabi- 
tants   of    warm    countries    make    another 
HEMP.  use   of  it.   the  juice   of   the   plant    and   the 

-<ed  being  combined   to  form  an   intoxi- 
cating  liquor.      The  narcotic  poison,  hashish,   1-  obtained 

from  the  seed.  The  plant  i-  a  native  of  the  hot  regions 
of  Asia,  principally  India,  but  adapts  itself  SO  well  to 
climatic  conditions  that  it  is  grown  plentifully  m  Poland 
and    Russia  as  well  as  in     ltal\.     The  use.  culture  and       inated  in  the  cold  countries  ol  the  north. 


management  1  f  hemp  are  the  -aire  as  with  flax.  In  form- 
er times  it   was  pulled  by  hand,  but  a  heavj   scythe  now 

does  the  Work.  Alter  being  cut  it  is  allowed  to  drj  for 
two  or  three  class,  the  stalks  are  bound  up  ami  put  into 
stacl-s.  and  it  is  allowed  to  remain  in  this  condition  until 
coed  weather.  It  is  then  lolled  to  separate  the  fibre  from 
the  woody  stalk,  by  spreading  thinly  and  evenlj  over  a 
grass-covered  tic-Id.  This  process  is  called  dew-rotting 
and  consumes  three  to  ->\  weeks.  Another  ami  better 
method    known    as   water-rotting    is   to   submerge    it    in   a 

pond  or  tank,  occupying  two  or  three  weeks.     The-  fibre      the  rubbing  apparatus  wa-  added  to  |.,,  jne       I- 

1-  separated   by   machinery  or  hand,     ami   the   fibres  are      1816  the  circular  machine  wa-  invi  ,  improvi 

sometimes   combed   ami     straightened     by   being    drawn      lv!l  and  1847. 
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Two  Styles  in  "  ilemi  saison  "  flodels 
—Varieties  in  Sleeves— Some  Embroid- 
ery Novelties— The  "  Radium  "  Shade  in 
Ribbons. 


April,    1904. 

THE  "demi-saison"  models  arc  mi  two  distinct 
styles.  The  tailor-mades' are  severely  plain  and 
neat,  while  visiting  and  dress  costumes  are 
made  of  the  softest  silks  and  voiles,  with  very 
lull  skirts,  without,  however,  having  the  hips 
enlarged;  with  wide  frilled  sleeves,  finishing  below  the 
elbow,  and  with  tucks,  frills,  embroideries  and  insertions 
enough  to  make  the  costume  as  complicated  as  a  Chinese 
puzzle  If)  the  uninitiated. 

Sleeves  are  varied  but  in  all  cases  the  shoulder  line  is 
brought  low  down  on  to  the  arm  or  the  same  effect  is 
produced  by  means  of  epaulettes.  Tailor-mades  often 
have  the  sleeve  and  bodice  cut  in  one,  without  seam, 
which  gives  a  particularly  smart  effect.  The  double  frills 
of  lace,  with  one  frill  standing  up  and  one  falling  down, 
divided  by  a  little  niching  or  ribbon  is  often  used  for  a 
finish  at  the  cuff.  Sometimes  the  sleeve  has  a  gauntlet 
cuff  of  the  same  material,  or  to  match  revers,  with  a  frill 
of  lace  falling  over  the  hand.  Again  the  sleeve  is  found 
full  and  gathered  below  the  elbow,  with  a  frill  of  the 
same  material,  if  soft  enough,  or  lace,  falling  loose  from 
it. 

A  novelty  is  the  tucked  sleeve  with  tucks  about  an 
inch  wide  and  round  the  sleeve  instead  of  vertical,  as  has 
been  so  much  in  vogue  during  the  past  few  seasons. 
'1  hese  beerin  from  just  below  the  shoulder  and  continue  to 
the  wrist.  The  sleeve  itself  loosens  at  the  elbow  and 
gets  gradually  smaller  till  it  fits  into  a  wrist  hand,  also 
an   inch  wide  where  it    is  finished   by  a  neat   lace  frill. 

One  more  sleeve  that  I  must  mention  is  the  bell- 
shaped,  which  is  generally  "a  deux  mi  trois  etages,"  the 
first  being  of  the  same  material  as  the  corsage  and  the 
others  of  mousseline-de-soie  or  lace.  They  seldom  reach 
below  half  way  between  elbow  and  wrist.  Of  course  with 
these  short  sleeves  long  gloves  must  be  worn  and  a  large 
sale  of  these  is  anticipated.  Many  of  them  are  works  of 
art,  having  insertions  of  lace  from  wrist  to  elbow  (which 
lace  should  match  that  on  the  sleeve)  or  embroidery  and 
drawn  thread  work  designs.  Bracelets  and  wrisi  decora- 
tions of  all  descriptions  also  are  likely  to  come  into 
fashion   again 

Embroidered  gowns  and  blouses  arc  being  shown  for 
Summer  wear.  The  little  embroidered  star  with  button 
hole  edging  is  called  here  "broderie  a'  1'anglaise." 

The  lirst  of  'he  accompanying  sketches  is  in  beige  cloth 
with  deep  tucks  taken  round  the  skirt,  separated  by  large 
insertions  in  white  cloth  and  drawn  thread  work,  which 
are  continued  all  the  wa\  round.  The  bolero  is  tucked  to 
correspond  and  edged  with  black  velvet  and  silk  fringe 
The  chemisette  is  of  lace  and  the  cuff  of  white  cloth-edged 
velvet,  trimmed  with  a  frill  of  lace.  The  hat  is  of  white 
crimp  with  black  velvet  band  and  motifs  and  with  a  long 
black  feather  fastened  at  the  hack.  It  will  he  noticed 
that  the  prevailing  notes  are  roundness  and  fullness.  The 
decolte  bodice  is  cut  round.  Generally  speaking  yokes  to 
dresses  arc  often  round  and  sometimes  so  deep  that  they 
fall    below    the    shoulders.      Tucks   arc    usually    made   hori- 


zontally   and      insertions   and    trimmings   are    used    in      the 
same   wa\  . 

In  embroidery  pretty  novelties  are  birds,  snakes  and 
butterflies,  embroidered  in  their  natural  lints  on  white  or 
pale  colored  cloth,  making  particularly  smart  vests  and 
waistcoats.  The  new  color,  radium,  is  being  brought  out 
in  ribbons  and  in  light  evening  goods  and  is  particularly 
beautiful,  having  all  the  reflections  of  the  opal  on  a 
mother-of-pearl  background.  A  satin  gown  in  this  tint 
had  several  interlaced  ruchings  round  the  skirt  headed  by 
a  band  of  silver-grey  panne.  The  corsage  was  trimmed 
to  correspond    with  a   vest   and   elbow   bouffant e  of   Indian 


No.  1 


muslin.      The   vest    had    revers   of    "peau-de-soie"    trimmed 
with  an   "entre-deux"  of  lace  and   Indian  muslin. 

No.  II.  model  is  in  taffetas  with  a  yoke  and  motifs  of 
guipure.  The  yoke  and  cuffs  are  edged  with  black  velvet, 
while  below  the  yoke  and  above  the  cuff,  the  taffetas  is 
gathered  to  form  a   "bouffant."     The  sleeves  are  verv  full 
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and  finished   with  .1   lace  "sabot."     The  bat,   with   raised      fane)    crai  tnd     pompons   in   mousseline   are     piling 

i, Mi, i,  i,  ,,i   jtraw    with     long    ostrich     plume  and  velvel      rcadilj       \   large  ■  with  hall  .1  doze 

,  ,  dlllel  i-li  '      IkIIS  Mi        from        I  111  ill  ■  I '  'I     I  '  'I  'I     I 

bands, 

lllnsti.ii  ion  No  in  is  a  smai  1  iackel  in  dai  k  green 
<  loth   with  wai  u    '"   mauve      pe 

kine"   trimmed  with  old     Bilver     buttons  and   with  small 
black  velvel   bow     a1     the  neck  and  frill  the 

culls      The  hal   is  simpl)    trimmed  with  black  velvet   band 
and  buckle  in  old  silver. 

t^u  1 1  <•  the  favorite  trimming  foi  hats  and  toques  is 
wreaths  ol  small  pink  roses  \  single  oi  double  wreath 
is   posed    round    the  crown   '>r   several    small    wreaths   arc 


No    2 


placed  round  the  hum.  forming  one  large  circle.  In  con- 
\or\  large  roses  are  also  used,  as  large  as  .1  full 
blown  peony,  pale  blue  and  pink  being  bunched  togethei 
A  m-w  and  becoming  hal  recalls  the  lasl  fashions  ol  the 
Empire  period.  The  bark  is  shaped  like  a  toque  and  benl 
on  to  i In-  coiffeur  a1  the  back,  while  in  front  the  brim 
frames  the  face  instead  of  just  surmounting  it.  This 
style  is  becoming  to  most  people  The  Hal  capelim 
last  Summer  will  still  be  worn,  the  trimming  being  al- 
ways  neat    and   met  hodicalh    arranged. 

Stoles   are    still     Bat.       The    newest     leather     shapes    .,  i , 

uncurled.     Those  in  silk,  mousseline-de  son-  and   lace    are 
elaborated   trimmed  on   both  sides  and    very   long      Little 


::. 


prettj       So  a's"  are  the  long  cravat tes  with   the  pompon 
slip-knot    to  close  them  at   the  thro 


A  WELL  LIGHTED  STORE 

IT  is  a  recognized  facl   that   the  store  thai   aims  t,,  hold 
the   trade  in   the  competition  ol   modern  retailing  has 

found  thai   the  question  oi  lighting  is  ol  vital  imporl 
ance       An  example  ol  a   well  lighted  place  ol  busine 
•  be  new  Belj  ea    Bros     SI     John,   \     M 

instead  ol   the     ordinarj     box     windows,   lb  tiled 

vestibule  some  I    » ide  a1    the  si  reel    entra 

\,-i  m,  ,,ii  he  s"  ■  j  n  huh  give  enl  - 

to  the  store     <>n  either  side  are  show   windows  backed  l>\ 

together  containii 
and  furnished  with  le    power  incande 

lamps,     suspended    in     refli  rom  the  ceiling        The 

walls,  shelves  and  ceiling  ol  th<  are  finished  in  pure 

white,  serving  as  telle.  interior  lighting  which 

is  done  bj    four   inverted   cones   furnished    with    l-   ii 

enl    lamps      In  addition   there  are   some   i">  lamp 
ranged  around  the  walls  and  ovei    the  shelvi 

The    won  an     «  n~    do 

jumper  banded  her  a  package  and  she  slowly  turned  a 
"Do   I  need     anything     ela  absent-mindedlj 

asked. 

•  •  ^  t.u   ha\e  juM    bi  entured   the 

clerk.     '•  I  >•  >n  "t   you  think  you  will   1  • 
Princeton    Ti- 


ll 


DRY   GOODS   REVIEW  «»».  1904 


23  Scott  Street 

Corner  Wellington  Street,  -  TORONTO 


Our  new  office  and  sample  rooms  are  23  Scott 
Street,  corner  Wellington  Street,  Toronto. 

Our  Mr.  Fred.  L.  Cains  is  now  there  and  will 
be  glad  to  see  you. 

Mr.  W.  W.  Burland  will  be  resident  represen- 
tative. 

A  complete  range  of  samples  is  shown,  and,  in 
addition  thereto,  full  pieces  of  very  desirable  lines  in 
Blousings,  Waistings,  Vestings,  Muslins,  Piques,  Jap 
Silks,  Umbrellas,  Ribbons,  ere. 

We  have  bought  several  hundred  packages  of 
Grey  Cottons,  White  Cottons,  Flannelettes,  Sateens, 
Linings,  etc.,  which  we  will  sell  at  less  than  mill 
prices. 

RUSH  orders  will  be  wired  to  Montreal  and 
goods  shipped  at  once. 


BROPI1Y,  CAINS  e>  CO 

MONTREAL. 
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FOLLOWING 

we  beg  to  give  you  a  list  of  very 
scarce  but  most  desirable  lines  of   Dress  Goods  in   light    weights  for 

present    requirements  —  Voiles,      Crepolines,      Canvas 

Cloths,  etc.  They  are  all  Brown  but  in  different  shades 
and  qualities.  There  are  no  large  quantities  of  any  one  number,  and 
the  safest  way  to  get  possession  of  them  is  to  "write  at  Once 
for  Samples  or  give  us  a  descriptive  order  for  what  you  require 
and  have  them  shipped  forthwith. 

ARI2,  ARI4,  ARI6,  Bl,  B2,  B3,  B4,  B5,  B6,  B7,  B8,  B9,  BIO. 

W33I,   special  line  of  Colored  Voiles,  all  shades. 

Our  representatives  have  no  samples  of  the  above  lines,  so  kindly 
write  us  direct,  they  range  in  price  from  37  lA  to  90c. 

We    have   just   passed    into    stock   the   following   lines  of  plain, 
colored  Silks  much  in  demand. 

20  inch  Jap  Silk,  all  shades. 

p  -7  ll  ((  CI  ((  (( 

T5I,  19  , -inch  Taffatline,  all  shades. 

L90,  20     "  Tamaline,   " 

LI00,  21     "  "         Cream,  White  and  Black. 

B57,  20^  "  Taffeta,  all  shades. 

B58,  20V2  " 


((  (<       (< 


Send  us   your  order  for  Black  and  Colored  Silks  and  have  them 
by  return. 

Brofrhy,  Cains  £>  Co. 

MONTREAL. 
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DAN.  J.  SULLY. 
ARLY  in  1903  indications  began  to  point  to  a 
shortage  in  the  cotton  crop.  When  a  super- 
iority of  demand  over  supply  appears  in  any 
article  of  commerce  there  is  usually  a  man 
daring  enough,  and  strong  enough  t<>  quickly 
grasp  conditions  and  stepping  forward  as  a  bull  leader. 
In  throw  the  weight  of  money  and  influence  into  the  col- 
lection of  every  hull  argument  and  the  cornering  of  the 
visible  supply .  In  this  case  it  was  Theodore  H.  Price  who 
first  attempted  t<>  make  millions  from  the  indications  of 
a  short  crop.  After  sending  the  price  of  cotton  up  about 
two  or  three  cents,  he  sold  out.  fearing  that  the  limit  had 
been  reached.  Bui  following  him  came  a  leader  whose 
ambitions   were   far  above   Price's  limit. 

Dan.  J.  Sully  bad  been  for  1!)  years  connected  with  a 
cotton  house  in  Providence,  and  was  thoroughly  equipped 
with  all  the  knowledge  necessary  to  the  closest  study  of 
cotton  conditions.  For  a  couple  of  years  he  bad  been 
carefully  watching  the  market,  and  with  the  firmest  be- 
lief that  prices  were  lower  than  they  need  be.  he  was  pre- 
pared to  take  advantage  of  the  smallest  event  favorable 
to  a  manipulation  for  a  higher  level.  With  other  brokers 
selling  in  the  greatest  haste  after  Price's  retirement. 
Sully  stepped  forward  and  bought  all  in  sight.  Seizin"' 
the  market  at  about  ten  cents  he  gradually  and  coolly 
worked  it  up  until  he  could  make  a  cent  and  a  half,  and 
then  he  as  coolly  sold  out.  making  a  profit  of  many  mil- 
lions. He  sold  not  because  he  was  frightened,  but  to  se- 
cure his  profits  and  allow  some  one  else  to  do  the  work  for 
a    time. 

Without  any  lapse  of  time,  or  any  chance  for  the  bears 
to  gel  to  work.  W.  P.  Brown,  a  New  Orleans  cotton  mer- 
chant broke  in  where  Sully  has  quit,  and  his  friends,  hav- 
ing the  greatesl  confidence  in  him,  assisted  him  to  raise 
the  price  in  leaps  and  hounds.  He  bought  in  immense 
quant  it  ies  and  showed  a  reckless  courage  that  staggered 
the  hears.  Sully  in  the  meantime  had  made  another 
fortune  in  Liverpool,  and  had  returned  to  New  York  pre- 
pared to  resume  his  operations.  With  Brown  in  New 
Orleans  and  Sully  in  New  York  it  was  a  matter  of  no 
great  difficulty,  as  far  as  the  outside  world  could  see.  to 
ran  raw  cotton  up  to  seventeen  and  a  half  cents,  a  price 
without  any  equal  since  the  Civil  \Var  in  the  United  States. 
Sully's  personality  and  experience  were  invaluable  to 
him  and  his  cool  daring  and  self  confidence  met  with  the 
greatesl  success  for  a  time.  A  man  of  only  42  years  of 
age,  he  had  seen  cotton  in  all  its  stages,  working  with 
wholesale  houses  and  doing  considerable  travelling  as  a 
cotton  buyer  and  later  as  a  cotton  salesman,  he  was  com- 
petent  to  express  an  opinion. 

On  February  1.  with  raw  cotton  at  unheard  of  prices, 
holders  of  stocks  threw  them  on  the  market,  and  Sully 
found  himself  unable  to  hold  all.  The  result  was  a  drop 
of  three  cents  a  pound,  and  a  corresponding  revival  of 
life  among  the  hears.      lint   Sully  proved   that   he  was  still 


"game"  and  with  efforts  that  have  since  brought  about 
his  downfall,  he  ran  the  price  up  to  sixteen  and  a  half. 
Buying  all  the  .May  cotton  offeivd  ;ii  such  a  price  meant 
the  necessity  of  a  showing  of  unlimited  millions,  and  at 
last  he  found  himself  in  deep  water.  His  calls  on  his 
friends  tor  money  came  to  the  ears  id'  the  bears,  and  a 
combined  attack  was  made.  Sully  had  been  intending  to 
take  a  holiday,  hut  scenting  approaching  trouble,  he  re- 
mained in  New  York.  All  in  vain!  The  bears  furiously 
beat  at  his  position  until  a  drop  of  three  cents  was  re- 
corded, and  Sully's  losses  had  used  up  all  his  capital. 
On  March  IS  the  firm  of  Daniel  .J .  Sully  &  Co.  suspended 
with  losses  that  from  latest  reports  allow  the  payment  of 
only  45  cents  on  the  dollar. 

When  it  is  remembered  that  the  cornering  of  cotton 
requires  a  ready  capital  of  hundreds  of  millions,  a  cour- 
age that  stops  at  nothing,  a  fight  against  tlie  whole  world 
clamoring  for  the  material,  and  an  indifference  to  pre- 
vious failures  in  attempted  corners,  one  must  admire  the 
spirit  and  nerve  of  Daniel  .1.  Sully,  while  censuring  the 
principle  of  speculating  in  a  raw  material  neeessarv  to 
the  whole  world,  of  manuipulating  for  excessively  high 
prices  a.  product  sustaining  thousands  of  workmen  and  a 
staple  article  in  every  country. 


A  POSSIBLE  PRESIDENT. 

OVER  in  the  United  States,  as  the  days  go  by,  the 
strength  of  Judge  Alton  ■  Brooks  Parker,  of  New 
York,  as  Democratic  nominee  tor  the  Presidency 
grows.  Substantially,  but  two  things  are  known  about 
him  :  that  he  is  the  chief  judge  of  the  highest  court  in  the 
State  of  New  York,  and  that  he  carried  New  York  by  a 
majority  of  sixty  thousand  on  a  Democratic  ticket  the 
year  after  Mr.  Bryan  lost  it  by  two  hundred  and  sixty- 
eight  thousand.  These  two  facts,  and  a  venerable  news- 
paper cut  portraying  a  preternaturally  solemn  man  with  a 
mustache,  and  with  a  sombre  gown  hanging  from  his 
shoulders,  make  up  the  sum  of  what  the  public  has  found- 
ed its  picture  of  Judge  Parker  on.  With  the  listless  in- 
terest of  Americans  regarding  a  high  judicial  person,  the 
average  man  has  not  troubled  himself  to  find  out  any 
more. 

But  Parker  is  no  petilogging  lawyer.  He  is  big, 
strapping,  red-haired,  red-must  ached,  strenuous,  and  a 
six-footer  !  He  has  not  lived  in  a  city,  and  would  rather 
take  blue  ribbons  with  his  cattle  at  a  county  fair  than  be 
given  dinners  at  Delmonico's;  his  favorite  recreations,  be- 
tween his  hours  on  the  bench,  are  the  occupations  of  his 
Hudson  River  farm,— yanking  the  scythe  for  an  hour  be- 
fore breakfast,  and  generally  joining  with  the  farm  hands 
in  the  work  which  he  was  trained  to  as  a  youth,  and  in 
the  afternoons  gossiping  with  his  neighbors  at  the  vill- 
age, or  galloping  along  the  rough  country  roads  on  his 
favorite  mount,  a  big  black  horse  that  he  takes  with 
him  back  and  forth  between  Albany  and  the  farm  at 
Esopus. 

lie  is  a  great  lover  of  horseback  riding,  and  every  af- 
ternoon he  may  be  seen  galloping  along  the  country  roads, 
lie  slops  to  speak,  and  oftentimes  for  an  extended  chat, 
with  his  friends  and  neighbors.  He  is  a  frequent  visitor 
to  the  big  store  in  the  village,  where  he  joins  the  group 
of  fanners  and  discusses  the  crops  and  the  political  situ- 
ation. 
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Knox,  Morgan  &  Go. 


Wholesale  Dry  Goods 

HAfllLTON,  ONT. 


We  sympathize  with  the  wholesale 
trade  in  Toronto,  one  and  all,  in  the 
severe  lo^s  they  have  sustained  by  the 
fire  this  week  and  by  the  equally  severe 
loss  in  the  interruption  of  their  business. 
It  will  be  impossible  for  our  mutual 
friends  to  overcome  the  disturbance 
within  two  or  three  months,  even  under 
the  most  fortunate  circumstances. 

Permit  us  to  say  that  our  stock  never 
was  better  assorted  for  the  present 
season's  wants,  and  as  it  is  fuller  than 
usual  owing  to  the  backward  season  we 
have  confidence  in  directing  your  atten- 
tion here  for  any  sorting  orders  you  may 
require  in  the  meantime,  and  shall  be 
pleased  to  have  your  inquiries  and  to 
put  our  stock  and  organization  at  your 
service  at  the  present  juncture. 

Soliciting  your  orders  by  letter,  or 
telephone,  or  traveller,  or  we  will  be 
pleased  to  send  you  samples  and  quota- 
tions, and  offering  you  our  best  services, 
we  are, 

Yours  truly, 

Knox,  Morgan  #  Go. 
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are 


exclusive  in  manufacture 

and  design. 

We  are  trie  leading'  House  for 

RAINPROOF  GOODS 

TKe  Latest  Novelties. 

Our  Mr.  Haley  will  be  at  the  Windsor 
Hotel,  Montreal,  during  the  months  of 
March,  April  and  May,  with  a  full  col- 
lection of  the  above  lines. 

Law,  Russell  &  Co., 

LIHITED. 

BRADFORD and LONDON 
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*  This  department  is  conducted  and  prepared  by  Mr    |    C    Kirkwood,  advei  i.  Toronto,  and  one  enjoying  a  high   reputation  U  an 

expert    and    authority  on  all  advertising   matters.        Hi-   will    !>••  ,u,    regarding    advert 

advice  which  an  expert  is  so  well  qualified  to  give,  and  to  criticize  adv.  which  may  !»•  submitted  to  bim.     It  is  Intended  thai 

tnent  shall  be  helpful,  practical  and  well  up-to-date.       Correspondents  should  address  their  letters  to  "Good  Advertising   Department,"    Int. 
Dry  GOODS  Rbvibw,  Toronto. 


THE    IMPORTANCE    OF       POSITION"    AND 
"DISPLAY." 

A\  examination  ol  newspapers  reveals  a  careless- 
ness on  ilif  p. hi  "i  many  advertisers  which  is 
costing  them  no  small  sum.  Tins  carelessness 
is  111  regard  to  the  position  and  display  of 
then  adverl isements. 
There  ate  always  in  everj  weeklj  paper  certain  pages 
of  more  general  inleresl  than  others,  pages  winch  carrj 
local  hi'  district  news.  There  are  other  pages  which  are 
made  up  ol  re-printed  matter,  pages  which  arc  passed 
ovei  unread  in  the  majority  ol  readers  \n  advertise- 
ment mi  muIi  a  page  stands  a  very  poor  chance  ol  being 
read,  while  on  the  other  hand  an  advertisemenl  mi  a 
page  ul  local  or  district  news  has  the  lies;  chance  pos- 
sible. Even  mi  the  mosl  desirable  pages  there  ate  some 
positions  better  than  others.  It  is  clear  thai  not  SVery 
li"d\  (an  have  the  "besl  position"  ami  i1  is  a  good  thing 
thai  there  is  no  general  agreement  as  to  what  consti- 
tutes the  best  position  Some  wanl  the  tup  of  the  page, 
others  Hie  bottom;  some  want  to  he  next  reading  matter, 
others  are  indifferent;  some  wanl  to  be  on  the  firs')  page, 
others  on  the  last,  and  some  think  the  editorial  page 
bet  let  than  any  other.  If  all  were  agreed,  the  poor  pub- 
lisher would  have  a  sorry   time  of  it. 

To  have  a  space  thai  is  always  to  be  found  in  a  cer- 
laui  place  in  the  paper  is  a  distmi"  advantage  and  en- 
sures belter  results  from  advertising  than  are  likely  to 
be  derived  otherwise    !n  the  mailer  of  store  location  every 


Men's  Irish   Linen 

Negligee  Shirts,  $1. 


Cool,  refined,  dignified,  and  exceedingly  serviceable 
Summer  Shirts.  Nicely  made— in  the  natural  linen  color, 
now  so  popular — and  supposed  to  be  sold  for  $i  50.  We 
say  $1. 

Each  shirt  has  one  pair  of  separate  cufls.  Shirtmaking 
is  excellent,  and  the  laundering  is  handsome.  Si/es  1 1  to 
16M. 


alert  merchant  is  quick  to   perceive  the  advantages  ol   hav- 
ing   his  store  as  close    as  possible  to  1  lie    chief  highwa]  .  and 

!o  lie    oil   il    if    he  call.    To  he  Where  most    people  will   |i,ins    is 
the    thing    to   be   desired,    even    though    the    transient    busi 
,iess    amount    to      very    little       What    is    true    of   a    store's 
location     is   true  of   the   position   of  an   advertisemenl    in 


t be  local   papei      The  largei    1  be  communit \ .   1 1" 
the  numbei   ol  competing  merchant:     the  more  parlii 

should    one    be    in    having    his    wcekl)       01       dail)    announce 

men!    displayed   in.  the  mosl    conspicuou  >n  obtain 

able 

Granted   thai   a  good   position  ha 
remain  .     anol hei     corrsideral ion— 1  hi  p       01 

play."       Some    well    placed    ad  \  el  I  iseine:  much      of 


LAWN  DRESSER  SETS 

PRETTY  BUREAU  COVERS 
FOR  THE  SUMMER  COTTAGE 

Tbey  will  match  well  with  the  bright  chintz  hanging  or 
white  Swiss  muslin  curtains  of  the  airy  Summer  bedroom. 
Some  are  of  white  lawn,  others  with  figured  centre  and  Anted 
white  borders,  or  vice  v  rsa — all  with  colored  foundation  of 
silesia.  Mureau  Scarf  and  mat  comprise  the  set,  and  the 
price  is  trivial — 

40c  a  set. 


0 
* 

I 

* 
* 


then  force  by  poor  type  arrangemenl  Some  times  this 
is  attributable  to  the  man  al    'he     1  -the  composil 

or.  Printers  can  make  ,,t  mar  an  advertisement  bj  then 
work  on  it.  but  printers  will  work  out  the  advertise!  - 
ideas  if  the  writer  of  the  advertisemenl  will  take  some 
pains  to  indicate  on  his  "copy"  how  he  wants  his  adver- 
tisemenl set  up.  It  is  asking  to.,  much  of  tin-  compositoi 
io  have  him  interprel    the  advertiser's  purp  catch 

hi-    thought,    and    Io   reproduce    the    same   as    faithfully    as 
possible  in  type  display       The  compositor  requires  all  the 
assistance  it   is  possible  to  give  him,  il  he  is  :,.  do 
work 

To  this  end  n   will  p,i\    the  advertising  writer  t,,  ■  |a\ 
out"   his  copy   on   paper   the   si/e  ,,1     which   approxin 
the  size  oi   space  engaged   in   the  newspa 

c.ile    b\     pen    aild    ink    Ol     pencil    jUSt     what     he    wishes    n.    the 

matter  of  display.    The  man  wh..  sets  up  this  copj   in  the 

print  nit;  office   will   soon    learn    1 1,.-  advei 

1     will   take  genuine  pleasure  in   work: 

out 

\s  to  the  matter  of  uniform  style  in  ;ln-  appearand 

iing,   I  am  not   rjisj  Then- 

1-    an    ad  ...    display 

arr  ingement— a  sty  le  tha'   the 
to     recognize,  ami   which   if  good   will  I 
ami    pleasure       On    the   other   hand. 
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not  too  pronounced  or  too  frequent,  may  be  wise.  Gen- 
erally, tin-  uniform  style  will  be  found  best.     The  printed 

firm  name,  if  always  in  the  same  type  and  size,  becomes 
I  lie  equivalent  (if  I  lie  linn's  signature,  and  is  recognized 
and  accepted  as  .such .  There  is  something  staunch  and 
trustworthy  in  an  unvarying  type-signature,  something 
ton  good  tu  fiirfeil  by  fickleness  or  carelessness  in  this 
regard . 

1 1  will  be  found  a  very  profitable  exercise  to  study  the 
advertising  si  vies  of  the  bin  city  dailies  and  of  the  niaga- 
/ines.  This  advertising  is  written  almost  invariably  by 
specialists,  men  who  have  studied  and  learned  the  art  of 
effective  display.  Of  course  different  writers  have  differ- 
ent ideas  on  the  subject  of  display  and  set-up,  but  even 
so  if  will  be  seen  that  there  is  produced  strong,  powerful, 
attractive  advertising.  The  study  of  metropolitan  adver- 
tising in  profitable  in  other  directions.  Example  is  bel- 
ter than  precept.  The  man  who  writes  the  best  adver- 
tising is  the  man  who  practices  the  art  most  and  who 
studies  hardest.  The  school  that  makes  for  progress  is 
the  school  (if   "try,    try   again." 


A  TENDENCY  OF  THE  TIMES. 

IN  modern  business  evolution  there  is  a  tendency  on 
the  part  of  the  public  to  trade  with  the  larger  mar- 
kets rather  than  witli  small  ones.  The  village  store 
which  once  sufficed  for  the  needs  of  the  buyer  ,10  longer 
flourishes  as  in  the  olden  days.  The  county  seat  is  like- 
wise losing  some  of  its  prestige  as  a  trading  centre,  espe- 
cially so  if  there  be  within  twenty,  thirty  or  forty  miles 
a  city  mart.  This  encroaching  of  the  city  upon  the  busi- 
ness of  the  local  merchant  is  becoming  year  by  year  more 
pronounced,  and  the  protest  by  those  adversely  affected 
is  growing  in  volume. 

There  are  several  reasons  for  this  condition  of  things, 
but    the    two    principal    ones    are    transportation    facilities 
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* 
* 
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Men's  Summer  Suits 

That  We're  Proud  Of. 


A  HINT  ABOUT  THE  BEST  AND  COOLEST 
SIMMER  SUITS. 


It  has  always  been  a  problem,  to  select  fabrics  that  would 
not  only  be  cool  and  comfortable  in  warm  weather,  but  would 
be  serviceable  as  well  The  thin  fabric  that  lets  the  air 
through  is  often  quick  to  wear  out.  This  season  fashion  has 
aided  us  ;  and  we  were  quick  to  profit  by  it. 

For  our  Men's  Sack  Suits  we  have  selected  hard  twisted 
worsteds  and  cassimeres,  weighing  n  to  13  ounces  to  the 
yard — light,  cool,  and  long  wearing.  Then  we  have  them 
half-lined.  Just  as  you  would  order  them,  if  made  to  order. 
Patterns  are  the  most  attractive  brought  out  this  season. 
Prices,  $15  to  $30. 

Whi'e  we  have  been  telling  about  single-breasted  sack 
suits,  there  are  many  handsome  double-breasted  suits  in  the 
same  range. 


and  advertising.  Passenger,  Freighl  and  express  service 
lias  improved  remarkably  in  recent  years,  places  thai  once 
seemed    remote   are   now    comparatively   near   al    hand. 

Closely  related  to  better  transportation  facilities  in 
connection  with  the  diversion  of  rural  or  inland  trade  is 
the    growth    of   advertising.       Newspapers   and    periodicals 


are  being  read  more  than  ever,  and  the  advertising  therein 
contained  is  being  depended  upon  to  no  small  extent  by 
all  classes  of  people  as  a  guide  i"  buying.  "Par  away 
fields  are  green."  Perhaps  it  is  something  of  this  con- 
viction that  tempts  buyers  to  gel  their  merchandise  from 
afar.  There  are  other  inlliiences.  however,  al  work  per- 
suading them  to  send  their  money  to  big  cilv  stores,  whose 


\  Why  Not  Trade  Near  Home?  \ 


A   GREETINQ 


To  our  Friends  and  Customers 


* 

f  We  are  here  to  stay.     We  are  here  to  make  a  success.  j) 

*  We  like  the  country  and  the  people.     We  like  our  business  t 

A  and  strive  to  increase  it  by  all  honorable  means.  $ 

t  * 

t  OUR  CREED  :  0 

x  The  best  goods  and  the  lowest  prices  are  what  count.  a 

t  We  believe  in  selling  only  such   goods  as  give  entire  satis-  $ 

a  faction.  t 

t  We  believe  what  we  say  and  say  what  we  think.  J 

a  We  want  you  to  belie- e  what  we  say  and  that  when  we  say  J 

A  it,  IT'S  SO.  J 

t  We  believe  in  giving  one  dollar's  worth  for  $1.00.  t 

f  We   are   convinced    that   your  interests  and  our   own  are  t 

f  closely  allied.     If  we  show   you  it   is   to  your  advantage    to  0 

J  trade  with  us,  you  will  give  us  your  patronage.  t 

a  We  fully  expect  fairness  and  think  you  will  admit  :     If  our 

J  goods  and  prices  are  equal  with  those  of  other   reliable  mer- 

J  chants,  it  is  just  and  right  to  patronize  home  enterprise. 

t  We  trust  that  lhis  appeal  will  bring  response  and  that  busi-  a 

a  ness  may   open  between  us  which  may  continue   long,   pleas-  a 

a  antly  and  profitable.     Careful  thinking,  wise  decisions,  prompt  a 

a  acts  will  win  every  time.  a 

*a  WHAT  WE  CLAIM.  \ 

J  We  have   devoted  much   time  studying   how   to  satisfy  the  J 

J  wants  of  our  customers,  and  now  with   our   facilities   we   are 

J  able  to  meet  any  would-be  competitor's  prices  who  undertakes  J 

J  to  undersell  us. 

J  We  claim  that  51000  of  our  money  will  buy  as  many  goods  ( 

J  as  Jt.000  of  our  competitor's.  a 

a  We  have  light  expenses,  no  electric  light,  no  water  privileges,  t 

t  no  city  taxes.     We  can  and  do  buy  cheap  and  sell  cheap.  $ 

t  We  carry  as  large  and  as  well  assorted  a  stock  of  standard  J 

t  goods  as  there  is  in  the  country  and  sell  lower  than  ever  before.  * 

t  Our  stock  consists  of  general  merchandise  of  all  kinds.  ' 

i  

J     I.  Q.  DIETRICH,  St  Agatha,  Ont.     ', 
t \ 

advertisements  are  filled  to  overflowing  with  "bargains" 
(  r  offerings  thai  create  and  intensify  desire  to  the  yield- 
ing point.  The  daily  paper  is  replacing  the  humbler 
weekly  among  the  well-to-do,  and  these  dailies  carry  six 
times  a  week  into  their  homes  the  alluring  announcements 
of  city  tradesmen.  It  is  not  to  be  wondered  at  that  trade 
responds  to  these  repeated  appeals,  to  the  profit  of  the 
remote  merchant  and  the  loss  of  the  merchant  at  home, 
II  has  been  said  thai  one  must  fight  the  devil  with 
lire.  In  regard  t<>  the  mailer  in  band  to  offset  the  grow- 
ing advantage  of  city  tradesmen  there  must  be  counter 
advertising,  —  a  persistent,  powerful  campaign.  The  very 
existence  of  the  local  tradesman  depends  upon  his  resolute 
and  unremitting  efforts  to  establish  an  acquaintance  with 
bis  store  and  wares,  and  a  conviction  thai  the  advantages 
supposed  to  be  obtained  through  trading  in  the  city  are 
more  fanciful  than  real.  Loud  talk  won't  win  the  fight; 
neither  will  grumbling  or  complaint.  What  attracted  the 
customer  to  uo  abroad  was  the  concise,  priced,  temptingly 
slated  advertisement  of  the  city  dealer.  The  way  to  re- 
cover  a    wayward    customer   is  just    such      concise,   priced, 
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tempting!]    Btated   advertising  on   the     part   <<\    the  local 
dealer.     To  u"  into  the  battle  with  the  eitj  merchant  i"i 

die  Im trade  the  local  dealer  will  have  to  use  his  local 

newspaper  and  special  circulars.     IT  he  I « — 1 1 _>.   believes 

the  people  of  Ins  community   can  trade  al   home  t"  their 
distinct    advantage,  ami   at    hi-  store   rather  than   at    the 


judging  from  hia  advertisement,  he  is  .1  new   man  in  the 
section  of  country  Prom  which  he  h. •(><••.  to  .haw  hia  trade 


Children's  Dresses  and  Underwear. 

A     FINE     BUDGET     OH 
NEWS  I  OR  MOTHERS. 

Suminei  Outfitting  Time.  Muslin  1  aderwear,  Wash 
Petticoats,  Wash  Dresses  to  be  bough)  (61  the  children  irom 
the  baby  op  i>>  the  girl  of  18. 

Hence  this  1    Fine  news    ol  new,  crisp  garments,  in  .1 

variety  of  styles,  sad  si  very  low  special  prices 

•  mi-     Wash  Petticoat*   at  50c.  to  75c. 
Of  gingham,  percale,  or  linen  crash  ,   skirls  trimmed  with 
ruffles  ;  in  plain  colors  or  assorted  stripes  ,  cut  lull  sad  neatly 
made.     Sites  11  to  18  years. 

Children's  White  Dresses  at  $1  each. 
Arid    half  as  much  again   to   get  the   value.        The  best 
dresses  for   the  price  we  have  ever  offered.      Of  fine  white 
lawn  ,  circular  yoke  of  fine  plaits  ;    large   bertha  with   deep 
embroidery  ruttle.     Sizes  2  to  5  years. 

Children's  Muslin  Underwear. 

New,  pretty  styles,  trimmed  with  embroidery,  lace  or 
hemstitched  plaits. 

Drawers,  sizes  4  to  18  years.  25c.  to  50c. 
Petticoats,  4  to  18  years.  50c.  to  $1. 

Nightgowns,    slightly    mussed,   in    broken    sites,  4   to  12 
5c.  to  75c. 


J 


China  SilK  Waists. 

THE    PRETTIEST,   NEWEST 
STYLES  ARE  HERE. 


A  much  finer,  thinner  quality  of  China  silk  is  being  used 
this  season  in  making  Summer  waists  than  formerly  And 
the  waists  promise  no  end  of  hot-weather  comfort,  as  well  as 
being  assuredly  attractive,  with  their  liberal  insertions  of  lace, 
embroidery  and  hand-drawn  work. 

ie  of  the  dressier  waists  in  this  collection  run  up  to 
£22  60,  but  then  there  are  others  of  black  and  white  China 
silk,  in  simpler  styles,  that  cost  far  less.      For  instance 

At  J2  75— In  white  or  black  ;  two  styles  .  stitched  plaits  to 
bust,  or  broad  plaits  with  inlaid  vest. 

At  &i  7.")  —In  white  or  black  ;  entire  front,  back  or  sleeves 
with  broad  stitched  plaits. 

At  (I  ,"S> — 1  n  white  or  black  ;  front  with  pointed  yoke  ol 
Valenciennes  insertion;  buttoned  in  back,  cluster  plaited 
back  and  sleeves;  or  broad  plaits  with  hand  stitching. 

At  $0—  In  white  or  black;  plaited  to  bust  with  insertion 
<>t  Valenciennes  lace  and  trimmed  with  I- rench  knots. 

\t  $ti— Of  I.ouisine  or  taffeta;  unl-ned  front  of  broad 
stitched  plaits  ;  back  and  sleeves  plaited. 


Doubtless  ii  is  such  a  condition  of  affairs  as  has  been 
herewith  outlined  thai  led  I.  <i.  Dietrich,  of  St.  Agatha, 
Out.,  in  make  the  statements  found  in  his  advertisement, 
an  advertisement,  by  the  way.  to  be  commended  for  it- 
hearty,  straightforward,  convincing  quality.  One  is  safe 
in  saving  tliis-  advertiser  will  compel  trade  even  though, 


NOTES. 

A-  an   indication   >>\    the  growing   hold   thai    advertin 
iii'j  has  ii|»iii  the  general   reader,  it    i-  estimated   that   WJ 
per  cenl  of  all  readers  look  al  the  advertising  p 
magazine  Brat.      This  ought    i<>  be  strong   circumstantial 
evidence  as   i"  the   interest    the   | >■  1 1 >l t <-  has   in  advertise 

ments  ami   a<l\  i-i  I  isillg  . 

There  are   reproduced   tins  t ill  specimen  advert 

meats  from  a  New   York  paper.     They  oughl  i>>  i>i"  • 
structive   i"   merchants   catering   to   both    men's  and    wo- 
men's iiitiIs.     The'style  is  acquired  by  practice.     It  will 
he  noticed  that  there  is  a  personal,  chatty,  intimate  qual 
itj  aboul  these  advertisements,  a  feature  thai  makes  them 
readable  and   memorable. 

Merchants  will  Hnd  ii  good  business  i"  brighten  up 
their  trade  by  rushing  off  lines  of  "specials"  lines  thai 
are  continually   being  offered   l>>    one   Hrm  and   another. 

It   1-  well  in  Imi\    inn  lntle  rather  than  too  much  of  an\ 


Policy  Points. 


<  »ur  guekt  is  sure  to  become  our  patron       I  be 
lehablility  of  our  merchandise  u  .11  rants  it 


stores  of  other  merchants,  he   musl    lei    the  public  know 

it.     The  burden  of   teaching   the   public   rests  1 1 1 >» >t i   the  \ 

merchant.     It  rusts  money  to  cany  on  this  work  of.  *<\u-  J 

cation  and  persuasion,  but  it  surely  costs  every  merchant  4 
move  money  in  business  shrinkage  t<>  neglect  or  refuse  to 

meet  this  pressing  obligation.  $ 


Our  doors  are  open  to  all  with  a  special  inn 
tation   to  come   and    look   around.     It   is   not 
necessary  to  buy. 


Secure  is  the  mercantile  establishment  whose 
foundation  is  sterling  honesty  and  absolute 
reliability. 


The  one  price  to  all  system  is  firmly  estab- 
lished here — and  that  is  always  the  very  lowest 
price  possible  to  quote  on  high-grade  merch- 
andise. 


such  lines.  It'  the  "special"  i-  a  -<"»1  one.  1,,  veil  it  ,-ut 
early  is  desirable.  Suppose  ii  i"  be  1  il>l>< >it-~  al  5  cents  a 
yard  ribbons  thai  are  worth  in  the  ordinary  way  four 
or  five  times  as  much  cleat-  the  line  oul  faat,  and  lei  the 
fortunate  buyers  icll  of  the  "bargain"  to  those  who 
' '  1 1  id n  't  know  of  it. "  or  who  "<li<ln  't  burr}  . 

Statistics  recently  compiled  relating  to  the  expendit- 
ures ol  the  average  household  arc  instructive  These 
figures  appeared   in    Vfahtn's    Magazine 

Per  cenl 
Fuel  and   lighl  ftfi 

Furniture  m 

w  He's  ami  children's  clothing 
Amusements  02 

Books  and  papers  01 

Food 

Rt  15 

I  lusband's  clothing  0 

Societies,  clubs,    religion   and   charit) 
Taxes,  insurance,  intoxicants,  tobacco  10J 

inn 

01    course    these    figures    \.u\     considerabl]     when  ln- 
dividual  families  and    communities  art    regarded,  but   they 
max   be  accepted  as  trustworthj  as  representing  the  avei 
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IRREGULAR  PRICES. 

IN   a  large  Canadian   city  a   high-class     furrier,  who 
has   recently   added     ladies'     ready-to-wear     hats, 
jackets   and    waists   to   his     stock,   gave   a   striking 
example    of    poor   business    methods.      A    customer 
was  examining  the  hats  with  a   view  to  purchase, 
and    had   selected    the   one   that    suited   best,   but    when   the 
price— ten    dollars  — was   learned,   she   refused   to   take   it, 
as  being  higher  than  she  wished   to  go. 

"Well."  said  the  clerk,  with  scarcely  any  hesitation, 
"we  can   let  you  have  it   for  $8.50," 

The  customer  said,  however,  that  she  had  not  intended 
to  go  above  $6,  and  would  like  to  look  at  some  about  that 
price. 

"Does  this  one  suit  you  best?"  asked  the  saleslady. 
Upon  receiving  answer  that  it  did,  she  went  to  the  head 
of  the  department,  and  in  a  minute  returned,  and  asked 
the  customer  if  she  would  be  willing  to  give  $6.50  for  it." 

The  customer,  of  course,  accepted  the  offer,  and  the 
sale  was  made,  but  at  what  a  sacrifice.  All  faith  in  the 
system  and  marked  price  id'  that  store  was  destroyed,  and 
as  the  lady  did  not  fail  to  tell  all  her  friends,  the  very 
worst  kind  of  a  reputation  spread.  Had  it  been  late  in 
the  season,  a  reduction  would  not  have  been  wondered  at, 
but  that  a  week  before  Easter  a  $10  hat  could  be  bought 
for  $6.50  and  without  a  word  of  "dickering,'''  could  mean 
nothing  else  than  that  prices  were  marked  ridiculously 
high,  without  any  intention  of  sticking  to  them,  and  it 
was  merely  a  matter  id'  waiting  to  have  them  reduced  35 
pei'  cent  . 

That  firm  stalled  out  with  the  intention  of  carrying 
only  high-class,  exclusive  ready-to-wear  hats,  and  charg- 
ing accordingly,  but  for  some  reason,  ill-success  or  poor 
business  methods,  the  lack  of  backbone  was  soon  revealed. 
The  customer  in  this  case  knew  that  the  hat  had  very  likely 
cost  less  than  $5  so  that  a  profit  of  100  per  cent,  or  more 
was  asked.  And  there  was  a  feeling  of  being  cheated, 
for  had  she  been  willing  to  go  as  high  as  $10,  she  liked 
the  hat  sufficiently  well  to  have  paid  that  price  without 
demur,  ami  would  have  spent  just  $3.50  more  than  she 
needed . 

Any  business  run  on  methods  of  this  kind  is  sure  to 
be  uncussessful.  When  a  price  is  marked  on  an  article 
it  must  be  adhered  to  through  thick  and  thin,  unless  a 
special  bargain  price  is  offered,  or  the  goods  are  old  and 
in  no  demand.  In  any  case  of  reduced  prices,  the  bargain 
must  be  plainly  marked  so  that  everyone  will  have  the 
same  advantage.  It  is  a  poor  advertisement  for  a  busi- 
ness, when  a  customer  compares  an  article  purchased  at 
the  stoic  with  another  purchased  by  someone  else,  and 
finds  he  has  paid  50  cents  or  a  dollar  more  for  it. 

Bui  the  lack  of  trust  in  the  firm  is  the  principal  evil 
which    results.      The    merchant    who   sticks   to   the    marked 


price  with  everyone  inspires  a  confidence  that  will  deprive 
customers  of  all  cause  for  "haggling"  and  comparing 
prices  with  other  customers.  There  is  a  dignity  in  busi- 
ness, which  is  a  prime  requisite,  and  the  wavering  and  un- 
certainty of  irregular  prices  is  death  to  it.  The  store  of 
one  price  does  business  in  half  the  time,  and  however  high 
its  prices  may  be.  it  will  draw  a  better  class  of  trade  than 
its  rival   whose   prices  are   never  fixed. 

A  customer  seldom  considers  it  a  personal  favor  to 
receive  a  better  quotation,  as  he  always  thinks  that  if  he 
can  buy  at  that  price,  some  greater  friend  or  better  cus- 
tomer can  buy  more  cheaply  still.  The  "seeing  as  it's 
you  "  level  of  prices  is  in  the  gold  brick  class  in  these 
days.  There  are  still  old  time  merchants  who  make  so 
much  use  of  it,  as  to  forego  any  consideration  of  intimacy 
with  the  customer,  and,  of  course,  the  latter  takes  it  all 
f<  r  what  it  is  worth,  and  unless  he  knows  exactly  what 
an  article  is  worth,  will  go  elsewhere  where  prices  are  set 
and  he  knows  he  will  pay  the  same  as  anyone  else.  Much 
of  the  popularity  of  the  large  department  stores  is  ac- 
counted for  by  the  fact  that  no  favors  are  given,  the  en- 
tire system  is  "one  price,"  and  a v customer  is  not  put  to 
the  trouble  and  worry  of  complaining  about  prices  in 
order  to  get  goods  more  cheaply.  Ask  the  average  coun- 
try woman  and  she  will  deny  this,  and  claim  a  greater 
love  for  her  home  store,  where  she  can  get  reductions. 
Hut  the  fact  still  remains  that  she  is  willing  in  many 
cases  to  go  without  articles  of  daily  need  for  months,  in 
anticipation  of  a  visit  to  the  city,  and  the  opportunity  of 
getting  them  in  the  department  store.  And  then  she  is 
willing  to  pay  twenty-five  cents  for  a  broom  sh  could 
have  got  at  home  for  the  same  price  or  less.  The  dignity 
of  the  department  store  impresses  her.  and  in  no  way  is 
the  dignity  sustained  so  strongly  as  in  the  positive  refusal 
to  reconsider  prices. 

The  "cash  and  one  price"  store  is  the  store  of  to-day. 
and  the  latter  characteristic  is  much  more  important  than 
the  former.  No  successful  business  can  be  carried  on 
without  it,  while  "cash"  is  not  necessary  but  wise.  To 
further  carry  out  the  one  price  idea  it  is  well  to  have 
prices  marked  in  plain  figures.  Refuse  positively  to  alter 
prices  for  anyone  and  it  will  not  be  long  before  they 
cease  to  expect   it . 

SOMETHING  ABOUT  REMNANTS. 

EVERYBODY  in  the  store,  says  the  Drygoodsman.  is 
now  thinking  about  making  good  sales  and  every- 
body is  looking  after  the  dress  patterns  and  the  new 
c(  ats  and  the  new  suits  and  the  big  sales  of  linens  and 
cottons  and  everything  that  counts  up  big.  It  is  the  most 
natural  thing  in  the  world  to  expect  to  make  good  sales  to 
I  he  people  who  want  the  goods  and  to  think  little  of  the 
smaller  matters  of  the  store,  allowing  them  to  accumulate 
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for  ;i  time  when  things  don't   look  and  acl  quite  so  boom- 
ing. 

While  all  lliis  hustle  and  hustle  is  going  on,  the  rem- 
nants .vim  are  making  arc  forgotten  by  everybody.  II  's 
a  mighty  sighl  handier  to  clip  ten  yards  from  a  whole 
piece  than  it  is  to  get  hold  of  two  remnants  and  try  to 
close  them  out  to  a  customer;  it's  so  much  easier  to  cut 
a  whole  strip  from  an  apron  check  than  it  is  to  attempt 
to  sell  the  two  or  three  yards  left  of  the  old  piece;  it's  a 
fault  of  the  hurry  that  a  piece  of  table  linen  is  cut  so  as 
to  leave  only  a  yard  and  a  halt'  on  the  hoard  — unless. 

The  Cost  of  Accumulated  Ends. 

At  rare  intervals  there  is  a  store  where  the  policy  of 
saving  up  remnants  for  a  whoop-up  time  is  believed  in. 
In  the  meantime  good,  nice  dollars  that  are  needed  in  the 
business  are  being  daily  tied  up  in  little  ends  of  this  and 
that  and  the  other,  sometimes  enough  to  eat  uj>  the  profits 
of  the  whole  piece  that  has  gone  before.  If  you  clerks 
«ill  have  your  eyes  open  for  opportunities  to  get  rid  of 
these  little  pieces  you'll  do  favors  to  the  concern  for  which 
you  work  that  you  can  bet  your  wages  will  be  appreciated 
sooner  or  later. 

Tf  you  have  stocks  to  personally  look  after,  you  will 
be  surprised  at  the  amount  of  money  tied  up  in  short 
ends,  if  you  will  go  over  the  stock  and  make  even  a  rough 
calculation  of  the  cost  of  the  goods  thus  bound  up.  Every 
dollar  you  take  out  of  short  ends  is  almost  like  money 
made  for  the  store.  Of  course,  there  will  be  remnant 
sales  by  and  by  and  lots  of  opportunities  to  get  rid  of 
these  little  pieces,  hut  at  remnant  sales  the  goods  are  ex- 
pected to  be  low  in  price  and  the  customer  looks  for 
nothing  but  a  great  big  bargain.  Dozens  of  short  pieces 
can  he  disposed  of  in  regular  trade  at  much  better  prices 
than  can  be  obtained  in  remnant  sales,  and,  bless  your 
soul,  it  is  the  easiest  matter  in  the  world  to  make  rem- 
nants when  you  want  a  sale  — a  pair  of  scissors  will  make 
more  than  you  can  count  in  a  short  time. 

Care  in     Cutting  Goods. 

Let  us  take  up  the  one  fault  of  carelessly  making 
remnants.  It  is  a  very  prominent  one  in  all  stores,  and 
especially  anion"  the  younger  clerks.  The  older  ones  are 
not  without  blame,  but  many  of  the  younger  are  so  com- 
pletely heedless  that  they  blunder  into  trouble  with  goods 
without  thought,  and  many  times  even  without  subse- 
quently knowing  what  they  have  done.  Suppose  a  woman 
comes  in  for  a  dress  pattern.  She  asks  for  a  shade  of 
brown.  You  have  one  full  piece  and  another  that  con- 
tains ten  yards.  She  tells  you  to  cut  her  eighl  yards  and 
you  slash  into  the  ten-yard  piece,  leaving  two  almost  use- 
less yards  as  a  remnant.  Why  didn't  you  have  your  wits 
about  you  and  cut  from  the  larger  piece?  Before  nighl 
another  woman  conies  in  and  buys  ten  yards  from  Hie 
full  piece,  or  perhaps  two  come  in  and  each  take  a  five- 
yard   skirt    length. 

Be  Sura  You're  Right. 

You  have  carelessly  made  a  remnant  for  which  there 
was  no  real  cause.  It  will  have  to  be  sold  at  a  reduction 
that  will  take  a  good  bit  of  the  profit  from  the  eight  yards 
you  sold.  Suppose  you  have  no  other  piece  to  cut  from? 
Well,  he  careful  with  your  customer  and  only  show  her 
that  piece  as  a  last  resort  after  you  have  found  out  how 
!    any  yards  are   wanted.      It    will   not    pay  to  lose  the  cus- 


tomer even  for  the  saving  of  a  remnant,  but  there  are 
many  times  that  a  customer  can  he  persuaded  to  lake  the 
ten  yards  at  a  price  that  would  net  more  than  would  be 
the  case  wore  the  two  cut  off  and  allowed  to  lie  around 
for  weeks  and   months. 

A  Little  Too  Excited. 

In  one  linen  slock  that  I  remember,  we  had  a  young 
clerk  who  was  a  pretty  fair  salesman,  hut  given  to  think- 
ing after  he  had  done  a  thing.  We  had  to  watch  him  to 
prevent  his  culling  a  piece  id' damask  in  a  way  that  would 
leave  a  yard  or  a  yard  and  a  quarter  on  the  board.  He 
showed  a  great  many  goods  and  sold  many  pieces  in  the 
course  of  a  season,  but  in  his  enthusiasm  at  making  a  sale 
he  would  run  his  scissors  through  the  piece  before  he  stop- 
ped to  think  that  it  was  best  to  look  at  a  small  piece  be- 
fore cutting.  A  piece  of  damask  less  than  two  yards  in 
length  is  a  poor  piece  of  stock  for  any  store. 

Similar  acts  I  have  known  to  happen  all  over  the  store. 
Remnants  of  prints  and  ginghams,  seemingly  small  mat- 
ters, would  figure  up  to  a  sum  sometimes  almost  as  great 
as  the  profits  of  the  day's  sales  in  those  goods.  Rem- 
nants of  lace  carelessly  left  by  salespeople  who  "didn't 
have  time."  meant  the  profits  on  many  yards  sold.  Rem- 
nants of  linings  of  unsalable  lengths  hung  to  a  stock  un- 
til every  one  was  sick  and  tired  of  seeing  them.  Three- 
quarters  of  them  were  the  result  of  thoughtlessness  and 
carelessness  in  cutting  and  could  have  easily  been  avoided 
had  the  clerk  who  was  guilty  in  each  case  only  looked  at 
the  small  piece  before  he  cut  and  been  sure  that  he  was 
not  going  to  make  a  bad  mess  of  it  .v 

Keeping  Ends  Measured  and  Marked. 

In  connection  with  this  care  about  making  remnants, 
let  me  speak  of  keeping  the  short  ends  of  pieces  in  your 
stock  measured  up  as  close  as  possible— and  that  means 
pretty  close.  When  a  piece  of  goods  gets  down  near  the 
board  it  is  the  matter  of  five  minutes  of  work  to  unroll, 
measure,  ticket  and  reroll.  It  will  make  a  sale  easier 
before  the  day  is  over  and  it  will  make  possible  the  sell- 
ing of  that  piece  of  goods  to  a  customer  who  may  enquire 
for  something  like  it  and  which  you  or  another  clerk  will 
hardly  dare  show  for  fear  there  is  not  enough  in  the  piece, 
if  I  here  be  no  ticket   on   it . 

An  easier  way  is  to  keep  all  goods  yard-marked.  If 
yon  have  ever  kept  stock  under  this^stem  you  will  never 
give  it    up. 

In  the  case  of  linens,  you  know  every  piece  must  he 
rolled  before  it  can  be  put  in  stock.  You  take  the  piece, 
before  you  roll  it,  measure  two  yards  from  the  end  and 
mark  '2.  measure  two  more  and  mark  4.  two  more  and 
mark,  and  so  on  to  the  end  of  the  piece.  Then  roll  it  on 
your  board,  beginning  at  the  same  end  that  you  began  to 
measure  from.  After  the  job  is  done  you  can  tell  at  any 
time  just  how  many  yards  are  in  the  piece  by  rolling  off 
two  yards  or  less  — you  will  have  the  figures  right  before 
you . 

In  the  linen  stock  use  an  ordinary  lead  pencil  to  mark 
the  figures.  Use  the  same  for  all  light  colored  wool  and 
cotton  fabrics.  for  black  and  dark  colored  goods  use 
tailors'  chalk. 

Be  careful  always  to  make  the  figures  neat  and  as 
small  as  possible. 
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Do  not  buy  a  cash  register  unless  you  KNOW  it  IS 
recommended. 

Drop  us  a  card  and  our  traveller  will  PROVE  our  state- 
ments.    It  will  cost  you  nothing  to  investigate. 

NATIONAL  CASH  REGISTER  COMPANY 

129  King  W.,  -  TORONTO. 
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VALUE  OF  GOOD  STATIONERY. 

Till-:  stationer)  which  .1  business  bouse  uses  in 
us  correspondence  will  always  be  one  ol  Ihe 
nisi  and  miM  important  criterions  by  which 
Ihe  world  will  judge  thai  firm's  standing  Fii  I 
impressions  arc  lasting  and  in  man]  cases  the 
lust  impression  thai  .1  correspondent  gets  ol  a  linn's 
business  methods  is  the  stationer)  <>n  which  the  corre 
spondence  is  carried  on  ('heap  printing,  or  worse  yet, 
poor  writing  papei  withoul  any  printing  a1  all,  can  hard 
lv  produce  a  favorable  impression  oi  careful,  up-to-date 
methods  On  the  bthet  hand,  ueal  ami  cleanly  printed 
stationer]  cannol  help  bu1  give  an  impression  ol  financi- 
al soundness,  which  evidences  ni  seemingl]  lower  stand- 
ards in  other  lines  cannol  efface 

Main  small  retail  merchants  complain  ol  'he  difficulty 
the]  find  in  procuring  credil  from  large  manufacturers 
"We  always  pay  our  hills  promptly,  our  credil  rating  is 
good,  hni  there  seems  in  he  something  else  thai  is  wrong 
which  makes  it  so  haul  for  us  to  gel  credit."  This 
"something"  which  makes  ii  so  difficuU  for  these  mer- 
chants id  gel   the  desired  credit   is  the  carelessness  shown 

in  the  get-up  ui   their  corresp lence  stationery. 

In  man]  instances,  the  appearance  uf  the  letters  which 
merchants  write  in  ihe  manufacturers  is  so  slip-shop  and 
careless  that  the  credit  man  rightly  lakes  n  for  granted 
thai  that  merchant  is  nut  running  his  business  mi  lines 
which  will  enahle  him  in  take  care  of  himself  in  compe- 
tition wilh  twentieth  ceuturv  methods,  and  therefore  lie 
is    doubl]     watchful    before    he    will    take    this    merchant    as 

an  acceptable  risk. 

Noi  is  this  effect  of  cheap  stationery  confined  alone  in 
dealings  with  the  large  manufacturers,  inn  to  the  dealings 
with  small  customers,   in    the  merchant's  own  city.       If 

they   receive  letters  and   statements  written  on   poor  sta 
tionerj    thev   will  have  a  correspondingly   poor  opinion    ol 
the  merchant's   methods  and    they    will    regulate   their  deal- 
ings  with   him    according   to    ihis    standard. 

If.  however,  a  merchant's  stationer]  is  ne.it.  clean  and 
attractive,  n  will  at  once  produce  a  favorable  impression 
both  on  the  manufacturer  and  on  the  customer  The 
credit  man  will  find  it  harder  to  refuse  credit,  and  the 
small  customer,  impressed  In  the  business-like  appearance 
oi  letters  and  statements,  will  pay  his  hills  more  pioinpl- 
lv  and  place  greater  Confidence  in  anj  statement  which  a 
merchant   may  make  in  his  let  tei 

Good  business-like  stationery  is  no1  expensive  In 
fact,  it  costs  hut  little,  if  anything,  more  than  (heap 
printing.  Go  to  a  good,  reliable  printer,  and  see  to  it 
that  he  i;i\es  von  good  service  An  investment  here  will 
pa]  big  dividends,  hut  economy  in  stationery  is  a  pennj 
saved    and    dollars    thrown    awav 

THE  TELEPHONE. 

ONE  outward  expression  ol  the  business  is  the  mil  who 
answers    the    telephone.      What    would    you    think    if    I 
told  von  thai  a  prospective  customer  called  you  up 
the    other   day    and    that    tin-    nastv.    harsh-Voiced,    ill-tem- 
pered    treatment      lie   received   over    the   wire   gave   him      a 
most  disagreeable  impression  of  your  concern 


Mi       .1    neiiliei    ihe   telephone  connection,    ihe  infoi 
lion,  not    ihe  consideration  he  expected— and   you  did  not 
gel    the    business      Bi      uch  a     Icrulri      thread     ometimes 
hang  •  an  ordci 

•  ii    would  von  believe  thai   a  certain  buyci   intended 

divide  hi lei    between   youi    hou  e   and  litoi 

that    jewel  ol  a   girl  answered   the  'phone;  her  well  i 
lated   voice,   hei    respectful   interesl    in  in,  behalf,   put   Inn 
in  ,i  nil. i  janl  and  ret  ept  h  e  frame  ol  mind 

She  said  :     "Mr    Bit  ol   in  his  office  at    the  mo 

men! .  bul   I  shall  send  toi   him  at  ■ 

Bj    being  a  t    i  he   'phone   in    pei  ion    you   got    I  he  i  i 
ordei      Perhaps  you  recall   the  incident 


PRICING   STOCKS. 

THE  inabilit]   to  fix  prices  properl]   in  one  ol  th< 
prolific  sources  ol   failure  in  b  isim  I  ; 

was  made  b)    the  manage)    ol   a   large  department 

itore      In  speaking  ol  the  var -  problems  thai  confronl 

the   retailer,    he     aid  \    greal    deal   has   been   written 

..ii   the  subject   ol  advertisit 

neut,   bul    writers  in   trade  journals  have  had   verj    little 
to  sa]    aboul    pricing   goods       Vlj    experience   ha 
me  thai  no  branch  ol  merchandising  i-  more  imp< 
requires  more  careful  stud]    than  does   the  pricing  ol   the 
siock      Pricing  goods   is  an  art    which  requires  much  ex 
perience  and  rare  judgment 

"In     a   grcal    manj      stores     it  m    to   ti\ 

prices  on   what    is   practically   a    horizontal    I  per- 

centage.    The  merchant  estimates  the  running  expen  i 
the  store  at,  say    15  per  cent,   to  'Ins  he  adds  his  profits 
which  we  will  also  call   15  per  cenl      This  makes  ., 
of  30  per  cenl   which  is  added   to  the  cosl   price  on  ever] 
thin"  in  the  store      01  course  then-  are  a  f<  ion: 

but   the  merchant  maj   be  said  to  have  bul  one  percei 
..i   pioin   on  ins  entire  stock      1-    laves   trouble,   perhaps 
in  mark   goods     in   this     way,  but    ii    is  extremel)      poor 
business  policy. 

"There   are    man]    things    to   be    taken    into  considers 
lion     in     figuring     prices      Competition    is,   perhaps,   the 
stronges-l   factor,  hut   the  nature  ol  the  goods  and  the  dc 
maud   for   them  are  cllso  important       Then,   tqo,   the  style 
and   popularity   of  goods   give   the  price-niakei    an   oppor 
t mi 1 1 >    to  displav    his   judgment       Foi    i  in  a    lot 

oi  Miiis  costing  practically  the  same  amount,  some  will, 
on  account  ol  the  style,  sell  easil]  for  a  third  more  Mian 
others       The  same  is  t  rue  of  dri 

almost    ativ    othei    (lass  uf  merchandise       There  are  always 
some  customers  who  are  willing  to  paj   a  little  mon 
stvle  and    the   merchant    who   does    not    take   adv.. 
this  fad    is  not    alive  to  Ins  own   interests      Bj 
up   the  ii, ore  salable  goods  he     is  enabled    I 
selling  price  on  goods  thai   are  less  desirable 

Vgain,   in   pricing   goods,     the     mei 
find  it  .i  good  advertising  policj    to  mark  certain  art 
down   to  ,i   very   narrow    margin   of  profit.     Tin 
store   the  best    possible  kind  of  advertising    but     ii   also 
cuts  dow  n  the  average  <>i  profil  is  in 
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business  for  profit;   so,   if  seme  goods  are  marked  down,  Tins     card    (No.   'J)    is  pui   into     service,  as     already 

others  must    be  marked   up   lo  maintain   the  average.  staled,  as  soon   as  an   account    becomes   in   any   way   under 

"To  sum   the  matter  up,   I   would   say   that   in   making  disapproval . 
prices   the   merchant   should    use  his   judgment    rather   than  A  c.;1 ,,/,,,.',  arranged  according  to  the  -lavs  o£  the  month 

u    fixed   scale.      1,    is  necessary   J»   hold   himself  as   nearly  ig  pro^  ^   ^  ^  ^    ^   ^  , 

as  possible  to  an  average  oi  profit  but  m  different  articles 
he   should    vary    widely    from    the  given    percentage." 


card  is  moved  ahead  a  sufficient   number  of  days  to  permit 
a  reply. 

The  "stock"   requests   for  payments  are  sent   out    at 

intervals    and    the    tone    of    each    gradually    becomes    more 

rERNAL   vigilance   is   necessary   in  extending  credit,      imperative. 

not    onlv   to   new   accounts,   but    to   many   old   ones  as  Salesmen    and     repealed    "duns"'    proving    ineffective, 

well.      There   is  a  constant   tendency  on   the   part   of       the   account    passes   into   the   attorney's  hands. 


WATCHING  THE  ACCOUNTS. 


the  purchaser  to  overbuy  and  to  increase  the  standing 
balance.  Payments  are  less  than  purchases,  and  if  Hot 
guarded  against   the  excess  is  soon  out  of  all  proportion. 

A  safeguard  must  be  provided  before  the  balance  be- 
comes too  great.  How  then  shall  "we  check  the  rash  buyer 
and  stir  up  the  slow  payers? 

Business  must  be  done  and  we  cannot  draw  I  he  lines 
too  tight   without  affecting  sales. 

We  have  developed  a  plan  for  regulating  credits  which 
is  quite  satisfactory. 

On  opening  an  account,  we  use  Dun  and  Bradstreet  as 
a  preliminary  basis.      Both  of  these  agencies,  as  well  as 


By  guarding   the  account   in   this  way,     the  losses  are 
kept    within   reasonable    limits.  — Business   World. 

INSURANCE.     IS  IT  DUE? 

HOW  is  your  insurance  policy?     The  business  that  does 
not    to-day   carry   insurance,   and   all    of   it    that    can 
be   carried,   is   staking  its   capital   on   a   gamble.      It 
may    win  out.  but   if  fire  conies  it   loses  more  than  it  gains 
by  saving  its  premiums.     It  is  like  betting  on  the  weather 
of  next   week. 

The   tires   this  Winter  have   exceeded      in    number  and 


the  report  of  the  salesman,  are  used  to  prepare  a  private  destruction   those  of  any  other  year,  and     they  will     no 

mercantile  rating.  doubt  be  a  warning  to  merchants.      Insurance  companies 

This   consists  of  a   card   system   of   the   ordinary   kind,  claim  that  the  amounts  of  insurance  taken  by  them  have 

ruled  up  to  permit  a  full  history  of  the  customer.  increased    very    rapidly   since    the    first    id'    the   year,    not 
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Nu.  1  Form  of  blank  in  show  excess  of 
amount  purchased  as  against  amounts 
paid.  II  is  sent  to  the  credit  man  by  the 
bookkeeper. 

Items  are  added  from  time  to  time,  and  eventually  this 
private  report  arrangement  contains  more  valuable  in- 
formation   than    could    be   obtained    otherwise. 

form  No.  1  is  a  statement  furnished  by  the  bookkeeper 
al  intervals.  As  will  be  seen  by  tlie  figures,  the  payments 
have  been  a  little  less  than  the  purchases;  and  while  there 
is  no  cause  for  suspicions,  yet  the  alarm  has  been  sounded 
and  this  particular  account  must  be  kept  under  constant 
attention . 

form  No.  2  might  be  termed  a  restless  watchdog  that 
will   mt  be  pacified  until  nroper  action  is  taken. 


Form  No.  2. 

only  the  number  of  insurers  having  grown,  1ml  also  the 
amounts  carried. 

A  merchant  's  credit  with  bis  supply  houses  is  based 
strongly  on  the  amount  of  insurance  he  carries,  and  rea- 
sonably so.  The  strictest  cash  customer,  while  controlling 
good  credit  by  this  method  of  doing  business,  may  be 
rendered  bankrupt  by  an  hour's  lire,  and  his  supply  house 
be  absolutely  unprotected.  A  hundred  dollars  a  year  may 
protect  a  man  from  sure  poverty,  and  strengthen  bis 
credit   as  nothing'  else  can. 

The  approaching  termination  of  the  policy  should  be 
treated  as  one  id'  the  bills  payable,  a  strict  matter  of  busi- 
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BEST     STOCK 


DESKS!!! 

E    LOVA/EST    PRICES 

TEES  &  CO. 


300  St.  James  St., 


MONTREAL 


TRUCKS 

FOR  WAREHOUSE  AND  FACTORY. 
Save  You  Money. 
Do  Men's  Work 
Draw  No  Salary. 

Our  Trucks  are  guaranteed  satisfactory.    Turn  in  their  own  length. 
MADE    IN    CANADA. 

H.  C.  SLINGSBY  FOR  CANADA. 

Factory.  Ontario  Street.  temple  Bu  Idiog,  MONTREAL. 
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This  design  a  cuar 
antee  of  quality 


FIBRE 
WRAPPING  PAPER 

STRONG.   TOUGH   ANO   STIFF 


Will   Carry  all   Kinds  of  Packages   Safely   to   Destination. 
\\RITK.  I."  FoR  samim  k.«    IND   PR] 

Canada  Paper  Co. 


TORONTO 


MONTREAL 


Are  You  Neglecting 
Your  Accounts? 

To  have  good  collections  you  must  render 
your  accounts  promptly  and  accurately  <»n 
the  first  of  ei  erj   monl  h.     With 

THE  BRI6GS  LEDGER  SYSTEM 

you    can    do-    tins.      Write    for   Our    la' 

illu^t  rated  catalogue,  free. 


The  Briggs  Ledger  System  Co., 

Limited 

75  York  St.,    -     Toronto,  Can. 


IOU  ARE  INTERESTED  IN  SOMETHING. 

Why  not  get  the  best  items 
that  are  printed  on  the  subject? 

We  rea«i  ami  clip  thousands o(  newspapers  erery  week — therefore  we 
can  equip  you  spe.dtiy  and  economic.  My  for  a  debate,  ipeecb,  lecture 

n  anything  else  requiring  up-to-date  Information  and  more  of  it  than 
your  competitors  are  likely  to  get. 

Terms    H>0  Clippings,  t  6.00 
250  "  12.00 

500 
1,000  "  40.00 

Send  for  our  Booklet  which  fully  explains  the  icope  of  the  clipping 
Industry. 

We  have  also  lists  of  firms  in  every  branch  of  trade  in  the  Dominion, 
the  professions,  club  members,  society,  etc  ,  and  we  are  prepared  to  address 
and  mail  circulars  or  letters  to  these  at  any  time. 


THE  CANADIAN  PRESS  CLIPPING  BUREAU, 


232    McGIM   Street, 

MONTREAL 


10   Front  St.   East, 

TORONTO 


>SE  LEAF  PRICE  BOOK 

FLAT  IVENWG 


SHEET    REMOVED  OR 

INSERTED  INSTANTLY 

SEND    FOR   DESCRIPTIVE   PRICE  LIST. 

HART  &  RLDDELL,  ^SZL^il,  TORONTO 
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ness,  jiikI  one  calling  for  attention  as  loudly  as  the  limit 
of  the  terms  on  a  consignment  of  goods.  Not  one  day 
shoulil  be  allowed  to  elapse  between  the  old  policy  and 
a  renewal.  Last  month  a  dry  goods  store  in  the  Maritime 
Provinces  was  burned  mil  at  a  loss  of  some  thousands. 
The  proprietor,  with  considerable  calmness,  watched  his 
goods  going  up  in  smoke,  and  lust  no  time  in  informing 
the  companies  interested,  in  order  to  commence  his  re- 
building immediately.  Imagine  his  chagrin  ami  disap- 
pointment upon  finding  his  policy  had  run  out  just  five 
days  before  the  tire.  A  mere  act  of  carelessness  and  over- 
sight  cost   him  his  life's  savings. 

The  recent  Baltimore  fire  taught  the  advisability  of 
dividing  the  insurance  among  several  companies  if  a  large 
amount  is  carried.  Although  it  seems  more  the  duty  of 
the  company  interested  to  see  that  too  large  an  amount 
is  not  carried  in  one  district  of  a  town,  it  is  important  to 
the  merchant  that  this  be  fully  inquired  into.  A  con- 
siderable sum  lost  by  a  company  in  a  single  lire  may  mean 
its  downfall,  and  consequent  loss  to  the  merchant,  or  if 
the  solvency  of  the  company  is  still  assured,  he  may  have 
to  wait  some  time  for  his  insurance.  This  is  happening 
in  the  payments  following  the  Baltimore  lire.  It  is  a 
wise  detail,  also,  to  insure  building  and  stock  with  differ- 
ent companies.  In  a  case  of  a  small  fire  where  both  build- 
ing and  stock  are  injured  to  a  trifling  extent,  it  is  much 
easier  to  exact  payment  fully  covering  the  loss,  if  negotia- 
tions mi  the  separate  losses  have  not  to  be  carried  on 
with  the  one  company. 


CAPTAINS    OF    INDUSTRY    OF    TO-MORROW. 

IN  the  Atlantic  Monthly  for  March,  Mr.  Henry  A. 
Stimpson  in  his  article  on  "The  Small  Business  as  a 
School  of  Manhood,"  asks  the  question  :  Inasmuch  as 
the  small  business  house  is  being  replaced  more  and  more 
by  the  great  corporations  and  the  trusts,  and  inasmuch  as 
the  great  commercial  leaders  of  to-day  were  trained  in 
this  small  business,  what  effect  will  conic  to  the  business 
world  from  the  fact  that  the  young  men  of  to-day  have 
not   the  opportunity  of  this  training  ? 

'flic  problem  is  this  :  These  few  great  corporations 
and  trusts  need  men  of  remarkable  superior  ability  and 
talent  and  wide  experience  to  direct  them.  A  man  who 
has  been  a  clerk  all  his  life  has  gotten  not  only  into  the 
routine  methods  of  a  clerk,  but  his  character  has  been 
more  or  less  weakened  by  a  lack  of  immediate  responsi- 
bility, so  that  he  is  not  fit  for  such  a  position  by  the 
time  he  reaches  his  fortieth  year.  The  very  methods  of 
the  trust  have  made  it  impossible  for  a  man  to  gain  such 
experience  and  develop  his  ability  in  a  business  of  his 
own.     Where,    then,  are   those  few  great    men   to  be  found  '.' 

'flic  other  dav  I  asked  the  auditor  of  a  great  trust  : 
What  is  the  method  upon  which  your  new  business  is 
being  organized— to  make  a  machine  so  perfect  that  no 
knave  can  take  advantage  of  it,  or  to  develop  individual 
character  to  such  an  extent  that  the  machinery  will  be 
relatively  secondary  '.'"  He  looked  at  me  for  a  moment, 
and  then,  with  a  curious  smile,  said  :  '"flic  latter  is 
what  I  should  be  glad  to  do,  but  my  directors  have  dif- 
ferent ideas.  We  are  trying  to  make  a  machine  which 
will  be  as  absolutely  perfect,  as  possible."  "Then,"  I 
said,  "you  will  be  beaten,  for  a  man  is  always  cleverer 
than   a   machine."      "Yes,"   he   said.    "I    Fear  so."      He  has 


himself     since     resigned   and   gone  back   into   private   busi- 
ness. 

'I'he  great  corporation  is  unquestionably  the  necessity 
ol  the  hour.  It  will  continue  to  take  on  constantly  new 
tonus  ol  development.  It  is  already  playing  and  will 
continue  to  play  a  tremendous  part  in  the  progress  of 
civilization.  Hut  its  limitations  are  none  the  less  real. 
'i'he  evils  thai  are  inevitably  connected  with  it  must  be 
(dearly  realized  if  they  are  to  be  offset.  Among  them  ail 
none  is  so  serious  as  this  radical  one  of  the  effect'  upon 
the  character  of  many  of  the  employes,  who,  under  form- 
er conditions,  would  have  been  either  managing  their  own 
business  or  ambitious  for  the  opportunity  of  doing  so. 
'I  he  life,  in  a  multitude  of  homes  where  the  salary  takes 
the  place  of  business  earnings,  is  doubtless  calmer  and 
steadier,  and  also  in  many  cases  ampler,  in  that  the  in- 
come is  larger.  A  certain  stability  is  hoped  for  in  a  so- 
ciety where  anxiety  over  business  conditions  is  exchanged 
for  the  contentment  of  an  assured  stipend.  And  the 
steadying  and  quieting  of  the  temper,  no  longer  made 
irritable  by  the  daily  anxiety,  is  unquestionably  a  notable 
social  contribution. 


MA: 


FAULTS  AT   THE   START. 

X  FRANKENSTEIN  writes  :  "After  six  years  of 
observation  in  several  of  the  largest  establishments 
in  New  York,  I  find  the  great  fault  with  most  boys 
to  be  their  fear  of  hard  work  or  their  bashfulness  to  do 
hard  work;  no  matter  which  of  the  foregoing  is  the 
cause,  they  are  all  looking  for  9-3  jobs— cinches,  in  plain 
words.  They  are  filled  with  the  idea  that  they  know  it 
all.  and  can,  therefore,  command  large  salaries. 

"Fortunate  indeed  is  the  young  man,  who,  on  leaving 
school,  secures  a  position   that   nets  him   $5  per. 

"When  we  consider  a  little  it  is  easy  to  see  why 
large  salaries  are  impossible. 

"First,  the  young  man  must  learn  his  business  (this 
takes  time);  then  he  must  learn  to  work  properly  (more 
time  required);  packing  goods  while  looking  out  of  the 
window  is  not  attention  to  the  work  in  hand,  and  it 
>akes  time  to  work  steady  without  fooling.  So  until  the 
young  man  learns  his  business  and  learns  to  work  he  is 
a   loss   to   the  firm.     Hence  the  small  salary. 

"Even  if  you  start  on  a  small  salary  (most  of  us 
started  that  way),  don't  wear  that  [-don't-care  expres- 
sion, but   put   your  shoulder  to   the  wheel." 


WHY    SHE    DID    NOT    SUIT. 


SENATOR    DEPEW    was    disc 
president    the  difficulty   of  ( 


Uscussing  with  a  railroad 
obtaining  competent  office 
help.  "Not  long  ago,"  said  the  railroad  man,  "I  en- 
gaged a  stenographer  who  was  highly  recommended  for 
efficiency  and  accuracy,  but  I  found  she  wouldn't  do  at 
all." 

"What    was    the    trouble  V" 

"Why.    she     wrote   all    my    letters   exactly    the    way      I 
dictated   them." 


There  is  a  great  difference  between  quick  action  ami 
undue  haste.  It  is  one  thing  to  get  at  a  task  prompt'?, 
and  perform  ii  thoroughly,  and  another  thing  to  leave  it 
until  the  last  moment  and  then  hurry  through  with  it  in 
a   confused   manner. 
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Educational   Department. 


The  following  Institutions  (or  the  education 

of  business  men's  sons  and  daughters  u.e 

recommended  l>y  this  pajier  : 


Do  You  Want  to  Learn  Shorthand  ? 

EVERYBODY    NEEDS    IT. 

It  is  an   assistance  to  students,  teachers,    lawyers,   physicians,   seere- 
taries,  clergymen,  editors,  reporters,  business  man,— everybody  in  fact. 
We  can  teach  you  at  home,  the  fastest,  easiest  system  known 

BY     MAIL 

Some  of  our  pupi's  have  written   100  words  a  minute   by  this   system 
within  a  month. 

Write  lor  information  about  our  Shorthand  course. 

CANADIAN   CORRESPONDENCE   COLLEGE,   Limited 

TORONTO,    CANADA. 


Western  Business  College 


Cor.  College  and 

•Spadhia   avenue, 


TORONTO. 


Thorough   courses  in   Bookkeeping.  Stenography,  Tviiewriting 
and  Penmanship;  Individual  instruction. 

A.     J.     HOARE,     Principal. 


St.  Margaret's  College,  Toronto 

A  Boarding  mi. I  Dag  School  for  Quia 
Thorough  oonrsee  m  even  departmenl 
Only  teachers  of  the  hlgnsal   academical  and  profeMional  standing  employed 

QBOBOB  DICKSON,  \i   \  ,  MBS   OSOBOl  im  KBOB 

Diraotof  l.o.ly  Prim  ipal 


<yr/r///Y/^<7: 


Bookkeeping    ami    shorthand     are 
sore  stepping  itonei  to  siicceee. 

rs  »ho  have  hn.l  practical 
experienoe    leach    these 
branched  in 

THE  WILLIS  BUSINESS  COLLEGE. 

A  school  of  K'.Miuin.'  nattl       S.ii.l  fur  our  U>auhful  rttalftfTHI 
S.  T     Willis,    Principal,   Cor.    Bank   and  Albert  Stv,  OTTAWA. 


The  Belleville  Business  College, 


Limited 


BELLEVILLE,     ONTARIO 


Bend  foi  ttatagua 

niK  (illly  nil  ■ 


J.  Frith  Jeffcrs.  M.A.,  Principal 


Special  Advertising  Rates  have  been 
arranged  for  space  in  "The  Office," 
and  will  be  gladly  quoted  on  request. 


ADVERTISE  YOUR  BUSINESS 

Wrtifl  for  particular*  abottl  OtU  -     >i  I 

advertise  in  newspapers      Cetchj    Ides*  to  catch   business      Given  I 
merchant  In  a  tosm      Bend  as  four  ads    Mid   sre   «iii  criticiai    them 

GEO.  J.  SMITH  BUREAU,  ".broaow.v  My 


\ 


NEW  TELEPHONE  LIISE 

A  new  copper  metallic  line  lias  just  been  completed  Irom 
Simcoe  to  Port  Rowan  The  towns  listed  below  can  now  br 
reached  from  Toronto  at  the  fo'lowing  rates  : 

PORT     ROWAN  50c. 

ST.  WILLIAM8      -  50. 

VITTORIA  -  -  40c. 


|  The  Bell  Telephone  Co.  of  Canada  J 
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ALWAYS  AT  THE  TOP 


NEGLIGEE  SHIRTS 

Dainty  Materials.  Handsome  Designs. 

Especially  Suitable  for  Warm  Summer  Weather. 


Newest  Summer  Collar  for  Men: 

"MONARCH" 

Comfortable.  Stylish. 

LADIES'  COLLAR  NOVELTIES 

Exclusive.  Elegant. 

Difficult  to  Make.  Easy  to  Sell. 

The  Williams,  Greene  &  Rome  Co. 

BERLIN,   ONTARIO. 
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"         a  PLACE   for  everything,    and   everything  In 

^^  its   place,"    is  .1    mie  old   a.ilani-   llial    we  all 

/  ^k        have  bad  more  or  less  forciblj  impressed  on 

A      ^     our  minds  al  an  earlier  period  of  our  lives, 

and   one   whose   precepl    we  have   more    01 

less  lived   up   to  ever  since,  according  to  our  disposition 

and   temperamenl 

Nowadays  to  this  good  old  motto  musl  be  added  an 
other,  viz  "A  dress  for  every  occasion,  and  the  righl 
dress  in  be  worn  tor  the  occasion  toi  which  M  is  de 
signed  "  Thai  .ill  powerful  lady,  whose  name  is  Fashion, 
steps  imperiously  forth  and  i ells,  us  in  terms  thai  are 
unmistakable  thai  the  modern  woman  musl  on  all  occa- 
sions wear  the  proper  garb,  This  edict  is  not,  however, 
so  arbitrary  as  al  Brsl  sighl  u  appears  Cost  nines  are 
now  made  and  designed  to  be  both  becoming  and  com- 
fortable The  expense  is  not  greater,  either,  for  fashion 
no  longer  demands  silks  and  brocades  thai  stand  alone, 
hut  is  content  with  materials  al  a  moderate  pine  Dress 
goods  men  all  remark  that  to-day  the  questions,  "How 
will  this  wear?"  "It  it  all  wool  ■"  are  rarelj  put. 
Prospective  purchasers  rely  on  looks  and  style  More- 
over, modern  manufacturing  processes  are  such  thai  beau- 
tiful materials    may  now  .  be  bought   al   quite  reasonable 

prices. 

The  fad  that  we  are  modeling  our  styles  of  dress  on 
1830  and  I860  lines  makes  the  changes  in  habits  and  con- 
sequently in  dress  since  those  comparative!)  recent  days 
all   the  more  remarkable. 

The  largely  increased  needs  of  the  modern  woman 
must  strike  all  who  even  in  the  most  cursory  manner 
make  a  comparison  Manv  factors  have  been  at  Work  to 
bring  about  this  change,  hut  the  entrance  of  women  into 
the  world  of  business  and  into  that  of  sport  have  been  tlte 
chief  causes  The  modern  manufacturer  lakes  almost  all 
need  for  sewing  at  home  out  of  the  hands  of  the  20th 
century  woman  and  leaves  her  more  time  lor  healthful 
i  ecreal  ion 

The  Summer  Girl. 

Almost  all  women  go  in  for  out  door  sports  in  ;i  tnc 
form  oi  other  m  these  days,  and  even  before  the  snow  is 
fairly  oil  the  ground  in  Spring  many  are  wending  their 
v.  a\  to  the  golf  links  or  are  preparing  for  Summer  out- 
ings. The  dear,  delightful  Summer  girl  is  totally  a  mod- 
ern product  and  at  no  point  can  the  contrast  between  the 
women  of  In  or  ~>n  years  ago  and  those  ol  to-daj  be 
greater  than  between  the  Summer  i;iil  of  190-1  and  her 
prototype  of  l  854 

Old-fashioned  novels  tell  us  how  rigidly  the  sivles  ,,i 
that  time  prevented  girls  from  indulging  in  healthful 
exercise  out  of  doors  Stiff  stavs.  crinolines,  man]  petti- 
coats and  thin  shoes  were  not  conducive  to  freedom  ol 
motion  Athletics  for  girls  were  unheard  ol.  and  I  he 
modern  girl  would  have  given  somewhat  of  a  shock  to 
the  people   of    that    time. 

Instead  of  hemic  out  on  the  goll  links,  or  spinning 
along  in  a  motor  car.  or  either  on  or  in  the  water, 
women    then   spent    their    time    in   doing    interminable   fancj 

work  on  shad)   pia//as.  n,  reading  novels  or  in  idle  talk, 


ami  not    m   the  health-giving  exerci  e     that   now    take  up 

so    ntUCh    ol     I  lie    model  n    w  oinaii   s    I  line 

From  the  bat  in-  wears  to  her  toot  gear  the  woman 
who  urn's  m  toi  out-dooi  sports  n  ii  I  in-  correctly  at- 
tired The  cloak,  the  suit  and  the  waist  manufacturer, 
as  well  ,,s  the  milliner,  are  all  united  in  Bering  that  she 
is  so  in  a  comfortable  and  becoming  manner,  and  at  not 
t  oo  grea  t   a  cosl 

Motoring   for  Women. 

Motoring  is  becoming  extremely  populai  both  in  Vm 
erica  and  in  Europe,  and  .is  improvements  are  made  in 
motors  and  the  price  drops  within  the  reach  ol  main 
who  cannot  now  afford  'hem  they  will  become  more  and 
mole  popular.  Costumes  for  motoring  an-  only  in  t  lie 
trial  stage  as  yet,  and  some  ol  those  worn  have  been 
both  uglv  and  eccentric    but   thej   are    toning  down    now. 

Clothes  for  motoring  must   be  warm  above  all  things, 
tor  even   on  a  mild  day   the     swifl    rush   through   the  ail 
brings   a    glacial     coldness    with   it       Coats   ,,f    suedi 
leather,    or    of      cloth    with      a    chamois    lining    are    recoiu 
mended       Purs   and    fur    lined     garments     are   used     for 
colder  days,     in  warm  weather  that   general  utilit)   coat 
the  ram  coat,   is  pressed   into  service      Head  gear,  how- 
ever,   seems    to   give    the   most    trouble  and   a    veil   of   some 
sort    both   as  a   protector   to   the   face  and    to   keep    the   hat 
on  is  a  necessity.     Walkine  costumes  with  the  skirt  fairly 
Ion"-    built  of  all  wool  tweed-,  ,,r  heavy   frieze,  are  always 
smart   lor  motoring 

Motoring  should   help   the     sales    in    the   toilet   depart- 
ment   as  n   is  a  general  practice  with  experienced  motoi 
ists  of  the  gentler  ses    to  rub  the  face  with  cold  cream, 
lanolin,   or   glycerine,   etc  .   anil    then   powder   it    thick   be 
lore  put  tin-,  on   the  veil.     This   is   to  protect    the  skin. 

Golf  Costumes. 

\  golf  costume  i-  a  necessity  in  the  wardrobe  of  many 
women  ami  n  is  requisite  thai  ii  should  be  both  smart 
and  practical.  Any  trimming  beyond  stitchings  and 
strappings  is  tabooed  on  golf  suits  and  the  skirts  are 
lust  about  ankle  length.  English,  Scotch  and  Irish 
tweeds,  homespuns,  etc  ,  make  admirable  costumes,  bul 
coverts,  cheviots,  mohairs  and  serges  are  all  used 
I. mens,  crashes,  ducks,  cotton  suitings,  etc.,  all  make  up 
into  acceptable  noil  suits.  Sweaters  and  knitted  jackets 
are    much    used    to   Complete    these    outfits,    and    when    their 

utility  is  considered  it  more  than  accounts  for  their 
popularity  Very  smart  ones  are  in  the  form  of  Norfolk 
jackets,  while  other-  hug  (he  li^ure  closely,  .Jersey  stvle 
The  variety  of  colors  is  greal  and  there  is  no  trouble  in 
discovering  combinations  that  match  skirts  and  go  with 
complexions  Shut  waists,  too,  are  much  used  toi  weal 
on  the  gold  links,  and  tor  this  purpose  the  pretty,  un- 
shrinkable flannels,  such  as  viyella,  orlwoole  make 
both  comfortable  ami  useful  waists  In  cotton  fabrics  t,n 
waists  the  list   is  large      There  ate  mercerized  mattings, 

linens,  coll famines  and  canvas  cloths,  cotton  chei 

madias  cloths  and   man!    others 

Outin?  Dress. 

Foi    boating  suits  serges  have  alw.ivs  been  considered 
leaders,  either   in  cream   or   navy,   but    tins   yeai    mohair 
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cloths  such  as  pananias  and  lusters  (always  providing 
thai  they  have  been  properly  shrunk  before  making  up) 
will  give  good  satisfaction. 

For  the  regular  knockabout  outing  suit  nothing  can 
equal  the  luster  and  mohair  fabrics  if  of  fairly  good 
quality;.  They  give  splendid  wear,  they  shed  dust  and  are 
practicably  uncrushable;  in  fact  they  are  an  ideal  ma- 
terial  for  camping  and   outing   wear. 

For  tennis  one  may  dress  more  daintily,  and  in  many 
ot  the  new  cotton  and  linen  voiles,  poplins,  bareges,  etc., 
will  be  found   the  material   for  pretty   tennis  gowns. 

If  the  vacation  is  to  be  spent  anywhere  near  the  lake 
or  sea,  a.  bathing  suit  will  be  indispensable,  ami  for  mak- 
ing them  there  is  quite  a  choice  of  materials.  Serge,  al- 
paca, mohair  or  flannel  are  all  good  and  inexpensive  ma- 
terials. Taffeta  is  chosen  by  some.  A  fancy  handker- 
chief or  cap  is  generally  worn  over  one  of  oiled  silk 
while  bathing  slippers  with  cork  soles,  and  stockings,  gen- 
erally   in   plain  colors,   complete   the  costume. 

No  outing  wardrobe  for 
Summer  wear  is  complete 
without  a  few  lounging 
lobes  and  kimonas.  These 
garments  are  prettier  and 
more  popular  each  year  and 
are  more  appreciated  and 
sought  after.  Shirt  waist 
suits  will  also  be  wanted 
and  smart  and  dressy  little 
gowns  in  the  sheer  Summer 
cotton  fabrics  that  are  so 
beautiful  this  season  will 
have  to  be  planned  for  Sum- 
mer hops  and  other  festivi- 
ties. Millinery,  whitewear, 
hosiery,  neck  wear,  belts, 
etc.,  will  all  be.  needed  and 
should  all  be  brought  under 
the  notice  of  those  who  are 
preparing  for  their  Summer 
outing, 
Handling  Summer  Trade. 

The  number  of  families 
who  spend  either  the  whole 
Summer  or  a  goodly  por- 
tion of  it  at  some  Summer 
resort,  is  increasing,  and 
merchants  should  see  to  it 
that  they  get  their  share  of 
the   trade     in   materials    for  . 

the  Summer  holidays.  Surely  when  so  many  wants  are  to 
be  supplied  it  is  worth  while  to  make  a  special  dis;:lav,  to 
call  attention  to  the  fact  that  you  have  the  goods  and 
that  it  is  not  necessary  to  send  to  the  mail  order  houses 
to  "ft  them.  If  your  store  is  large  and  your  clientele 
warrants  it,  a  room  display  like  thai  described  m  our 
last  number  would  be  a  good  method,  but  if  not  bring 
suitable  goods  to  the  front  and  ticket  them  as  such  in 
each   department. 

Nothing  draws  attention  to  goods  like  a  little  store 
del-oration,  and  for  this  display  branches  of  budding 
greenery  and  spicv  fir  would  be  most  appropriate.  These 
could  be  obtained  at  no  great  expense  and  would  lead  the 
Imagination  of  your  customers  back  to  pleasant  days  in 
the   open   air. 

Displays  of  this  kind  take  not  a.  little  trouble  and 
thought  to  plan,  but  they  draw  attention  to  the  fact  that 
you  have  the  goods  as  nothing  else  can,  and  it  is  by  dis- 
playing your  wares  that  sales  are  made.     Nowadays  many 


people  will  not  even  take  the  trouble  to  ask  for  things. 
If  thej  don't  see  just  what  they  want  they  go  elsewhere, 
but,  on  the  other  hand,  they  make  purchases  of 
goods  they  had  no  notion  of  buying  just  because  they 
were  brought  to  their  attention  by  a  tempting  display. 
Impress  upon  your  stall'  that  lookers  to-day  may  be  buy- 
ers to-morrow,  and  as  such  should  be  treated  wiih  all 
possible  courtesy.  What  you  are  aiming  at  is  to  get  Un- 
people into  your  store  and  to  make  them  feel  at  home 
there.  Do  this  and  if  your  goods  are  right  you  will  not 
lail    to   make   the  sales. 

The  Man  Who  Succeeds. 

Success  in  business  is  not  to  be  reached  nowadays  in 
the  easy-going  methods  that  obtained  a  generation  or  1  wo 
ago.  Times  have  changed,  and  the  people  have  changed 
with  them.  Push  is  the  only  tning  that  will  carry  a 
business  ahead,  and  it  is  the  liveliest  pusher  that  gels 
there  first.     He  must   not    sit   down  and   wait    for  business 

to  come  to  him.  The 
chronic  pusher,  the  dyed-in- 
the-wool  hustler,  he  is  th:- 
man  that  lets  other  fellows 
wait  while  he  rushes  ahead 
and  pockets  what  they  are 
after.  What  is  the  manner 
of  his  pushing  '.'  How  does 
he  do  it  ?  Well,  in  two  or 
three  ways,  but  here  is  one 
in  which  he  puts  implicit, 
faith.  As  a  general  rule, 
the  chronic  pusher  is  a 
chronic  advertiser.  Print- 
er's "ink  is  the  lubricating 
oil  of  his  business  wheels, 
and  he  never  allows  them 
to  lag  or  creak  for  the  want 
of  it.  He  may  pinch  and 
economize  in  other  direc- 
tions, but  he  would  look  up- 
on "cutting  his  ad"  as  only 
another  phase  of  cutting 
bis  throat.  Hard  times  and 
poor  business  are  incentives 
to  increasing  his  advertis- 
ing rather  than  any  argu- 
ment to  him  for  cutting  it 
down  —  upon  the  principle 
that  it  needs  more  power  to 
drag  a  cart  up  than  down 
hill.  It  will  pay  the  semi- 
occasional  advertiser  to  ponder  over  the  pusher's  success, 
and  he  may  possibly  find  in  the  cause  of  it  some  cause  for 
the   lack  of  his   own. 


UNITED   STATES   COMMERCE. 

THE  imports  of  raw  materials  for  manufacture  in  the 
United  States  showed  practically  no  increase  in 
February,  but  the  imports  of  articles  partly  or 
wholly  manufactured  to  be  used  by  the  mills  and  factories 
decreased  $2,000,000  from  last  year.  Almost  the  same 
amount  of  goods  ready  for  consumption  were  received  last 
year.  There  is  considerable  significance  in  the  falling 
off  of  cotton  cloth  exports.  For  the  month  they  decreas- 
ed from  50,512,164  yards  to  28,423,792,  and  for  the  eight 
months  they  were  only  171,340,436  yards,  against  329,- 
006,346  yards.  During  the  same  month  British  exports  of 
piece  goods  increased   nearly  4  per  cent . 
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Horrockses' 

Longcloths,    Nainsooks, 

Cambrics, 

India  Longcloths, 

Sheetings, 

Ready=made  Sheets, 

(plain  anil  hemstitched). 
MOKROCKSKS'  name  on  each  sheet. 

Flannelettes    fthe 


highest  quality. 


N  B.  SEE  'HORROCKSES"  ON  SELVEDGE 


Horrockses,  Crewdson  &  Co.,  Limited 

Cotton  Spinners  and  Manufacturers. 

PRESTON,         MANCHESTER,         LONDON,  ENGLAND. 
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THE  CLERK  WHO  BRINGS  TRADE. 

A  CLERK'S  value  to  his  employer  is  not  pro- 
perly ascertained  when  measured  by  his 
ability  to  sell  goods  to  those  who  enter  the 
store.  He  is  a  poor  salesman  without  this 
ability,  and  one  who  will  be  unprofitable  to 
Keep,  but  the  clerk  who  cannot  be  done  without,  the  one 
whose  presence  in  a  place  of  business  means  the  most  to 
us  employer,  is  he  who  can  not  only  sell  goods  but  can 
also  bring  customers   to   the  store. 

In  selecting  the  clerk  too  much  importance  is  attached 
in  experience.  A  salesman  with  ten  years  of  counter 
work  to  his  credit  may  be  less  profitable  to  the  mer- 
chant than  the  novice  who  has  yet  to  learn  the  difference 
between  Valenciennes  and  cluny  lace,  even  though  the 
older  man  has  sound  common  sense  and  the  desire  to 
work. 

Experience  is  valuable,  and  it  is  not  the  intention  of 
this  article  to  lessen  its  value.  But  instead  of  represent- 
ing one  hundred  per  cent,  of  desirable  qualities  it  should 
be  placed  at  about  forty,  and  the  remaining  portion  filled 
up  with  the  ability  of  the  clerk  to  draw  trade.  This  re- 
fers more  particularly  to  towns  ami  villages,  where  the 
salespeople  mingle  with  the  townspeople,  know  everyone, 
and  are  known  by  everyone.  In  cities  the  drawing  at- 
tractions of  a  good  clerk,  unless  in  a  small  store,  are 
diminished  by  the  fact  that  he  is  but  one  of  a  great  num- 
ber of  salespeople,  and  the  reputation  of  the  store  and 
price  level  of  the  stock  are  the  all  important  charac- 
teristics. 

Personal  appearance,  therefore,  counts  much,  and  if  a 
clerk  well  and  favorably  known  locally  can  be  secured  his 
services  will  be  of  the  most  value.  A  clerk  with  many 
friends  is  invaluable.  His  friends  do  businessjn  the  store 
where  he  is  engaged  whether  he  can  wait  on  them  or  not. 
A  nod  or  look  of  recognition,  or  an  occasional  endeavor 
to  serve  them  personally  is  sullicient  for  them,  and 
whether  they  consciously  buy  on  account  of  the  friendly 
clerk'.,  presence  or  not,  the  fact  remains  that  they  will 
continue  to   do  so. 

With  a  knowledge  of  the  amount  of  business  he  can 
bring  his  employer,  the  clerk  should  conduct  himself  in 
and  out  of  business  with  a  view  to  increasing  his  influ- 
ence. If  he  has  been  brought  up  in  or  near  the  town  his 
acquaintance  with  the  people  and  individual  tastes  should 
enable  him  to  so  treat  them  as  to  bring  them  to  the 
store.  His  old  school  friends  should  be  remembered,  the 
children,  with  whom  he  is  on  speaking  terms,  should  not 
be  neglected,  anil  he  should  strive  to  extend  his  acquaint- 
ance. 

One  of  the  most  telling  ways  of  doing  this  is  to  enter 
heartily  into  local  enterprises,  such  as  games,  clubs,  so- 
cieties, etc.,  and  by  working  hard  for  their  welfare  be- 
come so  popular  as  to  be  constantly  before  the  minds  of 
iiis  fellow  townspeople.  The  young  man  who  throws  him- 
self into  church  work  is  sure  to  profit  in  other  ways  than 
from  the  good  he  will  receive  or  do  to  others.  The 
church  man  is  favorably  known  and  the  class  of  trade 
with  which  he  is  brought   into  contact   is  of  the  very    best. 


If  he  is  truly  desirous  of  drawing  trade  to  his  employer's 
store,  opportunity   is  not    lacking  in   the  smallest    village 

That  this  trade-bringing  ability  is  highly  appreciated 
by  many  a  merchant  is  evidenced  by  the  desire  of  stores 
newly  opened  to  employ  salesmen  who  are  well  known  in 
the  locality.  There  are  in  many  towns  clerks  whose  only 
claim  to  recognition  as  valuable  salespeople  is  their  popu- 
larity, and  the  hold  they  keep  on  their  customers.  And 
yet  they  are  usually  the  best  paid,  for  their  employers 
know  that  whatever  store  they  work  in  will  secure  a 
great   amount   of  business. 

Of  course  all  these  efforts  after  trade  must  be  more  or 
less  concealed.  The  public  will  no.t  endure  open  soliciting 
but  can  be  led  with  invisible  ropes,  or  wheedled  into  any- 
thing. The  clerk's  work  in  this  line  is  solely  to  make 
himself  popular,  to  render  himself  so  indispensable  in 
some  outside  events  or  tasks  that  people  will  lean  on 
him  and  come  to  feel  that  the  business  in  which  he  is  en- 
gaged is   the  better  for  having  him. 

Through  these  trade-bringing  methods  the  clerk  who  is 
a  little  above  the  average  can  find  an  outlet  for  his  am- 
bitions. He  will  find  that  his  sphere  of  influence  can  be 
ever  widened  and  that  his  surplus  energies  can  be  fully 
employed.  He  will  benefit  his  employer  so  much  that  his 
pay  and  his  position  will  be  above  those  of  the  salesman 
who  is  satisfied  with  trying  to  sell  goods  in  the  store, 
and  considers  his  life  outside  as  totally  disconnected  with 
the  business. 


CLERKS  AND   THEIR  FINANCES. 

ONE  thing'  to  be  commended  to  the  young  man  starting 
in  business  and  especially  to  him  who  is  serving'  an 
apprenticeship  at  a  small  salary,  is  the  book  of 
debit  and  credit.  Many  forget  or  do  not  know  how.  to 
strike  a  balance  between  income  received  and  spent,  and 
are  constantly  confronted  with  debt,  which  drags  them 
down  into  poverty.  Let  the  younp  clerk  remember  that 
it  is  always  in  his  best  interest  to  pay  as  he  goes— to  earn 
as  he  spends,  and  always  to  plan  for  a  good  margin  on  the 
cash  on  hand  side  of  his  account . 

*       * 

GOOD   men  are   in   demand   more   than   they  ever   were 
The    man    who      succeeds     is    the   man    who   is     not 
satisfied    merely    to   do   the   work   laid   out    for  him, 
but    does   more."— William   Ellis   Corey,   37   years  old,   new 
executive   head   of  the    United   States   Steel   Corporation. 

"Make  yourself  invaluable  to  your  employer;  study 
his  interests  in  every  particular,  apply  yourself  to  your 
task  to  the  besl  of  your  ability,  and  your  merit  is  bound 
to  be  recognized."— Alfred  II.  Smith,  .V.)  years  old,  re- 
cent Iv  appointed  general  manager  of  the  New  York  Cen- 
tral  Railroad   Company. 

"If  a  young  man  will  devote  himself  conscientiously, 
with  his  whole  soul  to  the  work  he  has  to  do,  his  rise  is 
as  certain  as  that  of  the  sun  each  morning."— (ieorge  W. 
Perkins,  .511  years  old,  partner  in  J.  !'.  Morgan  &  Com- 
panv.  vice-president  of  the  New  York  Life  Insurance  Com- 
pany,   and  chairman  of  its  finance  committee. 
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THE  TIGER  BRAND 


Samples  of  thene  well-known  Oooda  are 
now  be  n«  shown  to  the  trade. 

Elastic  Rib,  Unshrinkable, 

Tine  Worsted,  Unshrinkable, 
Plain  Knit,  Unshrinkable, 

fleece  Lined,  Unshrinkable. 


Ontario  Quebec  Marlilme  Prov,  West 

McCLUNG  &  BURNS.       P.  de  GRUCHY.       J.A.MURRAY.       BRYCE  At  CO. 

THE  GALT  KNITTING  CO., 

GALT. 


Limited 


«  ^i  i  -*iii    r:  i 


NO.  30      6  AND  8  FT 

DISPLAY    CASE 

Thi-.  handsome  Silent  Salesman  Case,  12  inches  high, 
2'!  inches  wide,  receding  base,  sliding  ^l.iss  doors,  two 
finished  wood  shelves  in  hand-polished  gulden  i>ak  and 
with  Plate  Top  Beveled,  $5.75  per  ft.;  with  double- 
strength  glass- top,  $4.75  per  II.  Boxed  F.O.B.  Wind- 
sor. 

Mil    1*1  II)  Hid    CO. 

Detroit,  Mich. 

IMPERIAL  JOBBING  CO.,  Lock-Box   317, 

WINDSOR,   ONI.,  Agents. 

Write  for  Catalogue. 

Por  Sale  -  I' br  comparatively  new  Bbow  CUM  with  plain  P.P. 
glass  lop-,  mirror  .loors,  three  plate-glass  Mielv<  s,  heavy  l>  S  faint 
and  ends.  Winches  high,  jr.  inches  wide,  Al  in  every  particular,  hum 
wry  rheap.  AddreM  the  Imperial  Jobbing  CO.,  Lock  (tux  ::it. 
Windsor,  out. 


WE  HAVE  THE  LARGEST  AND 
BEST  FIXTURE  FACTORY 
IN  CANADA. 


Well,  what's  the  result? 


Why  :  we  can  give  you   Fixtures  on  shortest  notice  and  *gfW  UrilNtllJ 
you  the  very  latest.  j^y   25   190</ 

Just  look  at  this    "  Mantle  Rack,"  mounted  on   ball -bearing^.  ^ 

A  child  can  turn  it  round  with  the  heaviest  load.      It's  made  to  oeat 
them  all,  and  for  pric,  why  :  you  simply  can't  get  past  it.      Standard*  °*-^    J 
and  Base  in  Black  Jap  >n,    Ring  and    Fittings  in   Oxidized   Copper.  >^ 

Carried  in  stock.      Can  supply  one  or  one  hundred      Get  our  prices 
and  ask  for  Catalogue. 


The  TORONTO  BRASS  MFG.  CO. 


98-100  LOMBARD  STREET, 


TORONTO 
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YOUR   CHOICE 


"THE  NEW- 
IDEA  MEN" 

Will  reduce  or  sell  enl  ire 
stock  by  powerful  plans 
strictly  honorable.  You 
control  stock)  prices  and 
expenses;  we  draw  the 
crowds  and  keep  up  the 
interest  unt  il  sold. 

Will  conduct  any  kind 
Of    sale    you     wish,    but 

earnestly  advise  one  oi 

o  u  r  Powerful  "  New 
Idea  Sales"  (indepen- 
dent of  auction),  which 
will  obtain  results  that 
will  far  exceed  your 
highest  expectations. 
Highest  references  in 
eluding  this  and  all  other 
leading  Trade  Journals. 
( Sorrespondence  confi- 
dential. 

Write    main    office    for 
terms. 
Stale  size  of  stoek. 


Q.  E.  STEVENS  &  CO. 

SPECIAL  SALESMEN 

.  New  Idea  Salesmen  . 

ALSO 

AUCTIONEERS 

Who  have  Elevated  Sale  Pioposition  to  Hiyh  Standard  Desired  by  Merchants 


Main  Office,  2134  Michigan  Ave.— 22nd  St.  Business  Center 

CHICAGO 

Western  Office,  212  SansomeSt.  Eastern  Office.  45  LeonarJ  Street 

SAN  FRANCISCO  NEW  YORK 

"Phone.  2532  Brown     Long  Distance  and  Local 


GOODWJAr>s, 


PERFECT 
FITTI  NG 

STANDS 

ARE   USED  THROUGHOUT  THE 

EMPIRE 

THEY   ARE  KNOWN   IN  THE 
TRADE  AS  THE 

STANDARD 
SHAPES 

AND  ARE 
SMART, 

FASHIONABLE, 

and  NATURAL. 

SHOWROOMS 

119  Charterhouse  St. 
FACTORY 

Hatton  Wall, 

Hatton  Garden, 

LONDON, 

Eng. 


WRITE 

POK 

Lists 


1904  MODL 

PRICE   AS    ILLUSTRATION,        -        -         $4.00. 
WITHOUT    EPAULETTE   SHOULDERS,    $3.50. 

GUARANTEED   CORRECT   EORM 


TKey  mahe  you  a  better 
MercHant — tnat  is>  y°u  sel1  more 

goods  with  them  than  without  them. 


But 


buy  right. 


We  operate  the  largest  and  best 
equipped  plant  in  the  world  for  the 
manufacture  of 

Window  and  Interior  Display 
Fixtures,  Papier  Mache  Forms, 
Wax  Figures,  Triplicate  Mir- 
rors, Wall  Mirrors,  Stools,  Show 
Cases— 


Everything  needed  of  this  description. 
SEND     FOR    SI10W    CASE    AND    DISPLAY    FIXTURE 
CATALOGUES— FREE    ON     REQUEST. 

Hugh  Lyons  £>  Co. 


LANSING,  MICH. 


CHICAGO    SALESROOM, 
238    MADISON    ST. 


NEW    YORK    SALESROOM, 
679  BROADWAY. 
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BACKGROUNDS. 
plain   pine  partition   so  long 


THE  plain  pine  partition  so  long  in  use 
background  is  tasl  giving  waj  to  elaborate 
cabinet  work  and  artistic  treatment  in  manj 
forms,  in  order  that  evcrj  spol  which  comes 
within  tin'  range  of  vision  niaj  reflect  the 
firm's  possession  ol  .1  sense  ol  the  "eternal  Btness  ol 
things." 

Clothiers  Lead  the  Way. 

There  is  a  strong  tendency  in  the  better  class  ol 
clothing  li.nises  to  back  up  their  trims  with  elaborate 
quartered  oak  grills.  Manj  of  these  come  in  beautifully 
designed  patterns,  with  dados,  scrolls,  arches,  pillars, 
and  quaint  designs. 

Housefurnishers  Follow. 

The  housefurnishing  people  are  following  close  after 
the  clothiers.     Occasionally    the*    po   a    little   further     in 


derfull)     and  give  a   tone  ol  pi  0  pel  it  j  and  richni 
iniisi  and  dues  attract  notice,  comment  and 

Results    Without    Expense 

To  dodge   the  expense  oi  quartered  oak  and   uphol 
and    itill   have   beautiful    backgroui  leb    heav- 

unbleached  cotton  upon  francs  thai   fit    youi    window   hack 
from   Hum    to  ceiling,   and     with     a  common     whit< 
brush  applj   glue  sue  mixed  with  a  littli  whiting, 

to  improve  1  hi  1  the 

•  n   from  stretching   01     agging      Now   mix  alaba 
of  am   coloi  desired  and  applj    to  i  li«-  sized  cotton    with 
Ihe  same  brush    applying  ihc  material  evenlj    and  leaving 
no  bare 

Stippling. 

To  give   the  surface    a   suppled     effect,  oil  .1    sheet     ol 
ith  manilla  paper,  l.i\    it  over  the  wet  alabastine  and 
rut)  down  smoothly,  allowing  no  aii    bubbles    to  form  un- 
derneath;  then  lake  hold  of  the  papei  at   the  top  and  peel 


I  Uustratioi 


beautifying  their  windows  by  adding  a  side  wall  and 
ceiling  effccl  ol  upholstered  buns  fastened  with  buttons 
similar  t"  a  sofa  back.  Both  add  quartered  oak  plat- 
forms, about  six  inches  high,  with  the  faces  (lose  to 
l;Uss,  bevelled,  the  edges  1  rimmed  with  inch  round  stun 
and  the  whole  finished  with  piano  finish  While  everj 
merchant  will  think  twice  before  incurring  so  much  ex 
pense,   these  accessories  Improve  any  establishment    won 


11  oh*,   pulling  hack   and  down       The 

a  suction  and  raises  the  so  ce  up  into  .1  roughened 

or   stippled   design,     which   dries   quickh    and    la 
Live. 

Decoration   of  Panels. 
So  1, 11  each  panel  1  .pled 

the  panels  1 
the  abilit)    <>r  ingenuitj    ..1    the  do  p|an 


:$: 


Dry    Goods 

Review 


THE   ART    OF   DISPLAY 


May      1*»0-+ 


is  in  form  the  centre  of  each  panel  into  a  large  diamond 
shape  and  using  alabastine  and  brush  (ill  in  the  diamond 
with  a  contrasting  shade  to  the  ground  work.  The  fol- 
lowing week,  or  for  next  trim,  make  the  panels  into  a 
line  large  oval  and  treat  the  same  as  before,  making  the 
border  around  the  oval  in  fancy  design,  or  make  the  oval 
fancy  and  the  border  plain.  To  ring  in  another  change 
mark  off  the  large  panels  into  smaller  ones  like  door 
panels,  treating  the  small  panels  in  darker  tints  than  the 
ground  work  around  them  and  reversing  this  order  for  the 
next  trim.  The  expense  of  this  process  is  merely  nominal 
hut    the  result    is   most    gratifying. 

Another  Treatment. 

Upon  the  stippled  ground  work  arrange  any  design  re- 
quired, blocks,  diamonds,  ovals,  panels,  scrolls,  etc.,  and 
cut  these  shapes  out  of  fancy  denims,  cretonnes,  or  art 
sateens.  Taste  them  in  place  with  good  flour  paste. 
After  the  edges  have  been  carefully  smoothed  down  a 
neat  border  of  half-round  narrow  picture  moulding  may 
be  fitted  like  a  frame  around  each  square  or  design  and 
lacked  from  the  rear  or  attached  with  prepared  glue  in 
the  desired   position. 

Onyx  Paper. 

A  desirable  and  beautiful  substitute  for  the  denim, 
etc.,  is  the  marbleized  onyx  paper,  which  can  usually  be 
purchased  from  any  dealer  in  wall  paper.  When  the  paper 
is  smoothly  applied  and  kept  clean  it  is  really  handsome. 
When  used  with  any  of  the  soft  neutral  tints  so  readily 
procurable  in  alabastine,  beautiful  results  are  obtained. 

Pillars. 

The  writer  has  been  asked  many  times  how  to  make  or 
procure   those   beautiful     pillars     which   so   many   of     the 


Illustration  No.  2. 

large  American  houses  utilize  in  their  window  displays. 
This,  like  everything  else,  is  easy  when  one  knows  how. 
The  pillars  are  largely  procured  from  the  large  daily 
papers  at  a  nominal  price,  and  are  made  of  the  wooden 
cores  which  come  in  the  large  rolls  of  white  printing 
paper.  These  are  four  or  live  inches  in  diameter,  about 
six    feel    long,      and     are      sometimes   given   away    for     the 


asking.  Foi  cap  and  base  nail  circles  or  squares  in 
graduated  sizes  to  complete  the  pillar.  Brush  the  caps 
with  while  alabastine  and  paste  onyx  paper  around  the 
pillar,  and  you  have  an  inexpensive  but  beautiful  marbled 
pillar  suitable  to  set  in  any  window  trim.  Set  these 
pillars  in  Hie  spaces  between  panels  and  spring  arches 
from  the  one  to  the  other,  or  use  each  as  a  pedestal  upon 
which  to  stand  a  jardiniere  id'  (lowers,  a  corset  bust  form 
or   shirl    waist    stand,   and   note   the  splendid    result. 

Elaborate  Backgrounds. 

For    millinery    openings    or    trims,    when    it    is    thought 
desirable    to      expend      more      time      and    perhaps    money, 


Illu-tration   No.   3. 

stretch  over  the  wooden  panels  before  mentioned  tarla- 
tan, white  scrim,  while  fly  net  or  bobinctte.  Over  this 
attach  fancy  fret  work  or  wood  scrolls,  puffed  with 
cheesecloth.  Upon  the  plain  groundword  of  ne1  pin 
wisteria  vines  as  nearly  true  to  nature  as  you  can,  al- 
ways running  them  up  but  in  different  forms.  After  the 
groundwork  has  been  treated  in  this  manner  attach  to 
the  vines  buds  or  flowers  in  bright  shades,  and  the  result 
will  repaj    you  for  all  the  trouble  taken. 

"Borders. 

With  the  exception  of  the  last  trim  all  the  alabastine 
backgrounds  require  a  border  at  the  ceiling  which  can  be 
readily  prepared  by  the  proficient  decorator.  The  quick- 
est way  is  to  use  a  wall  paper  border  that  harmonizes 
with  the  groundwork  of  panels  used.  The  next  plan  is  to 
stencil  a  design  with  perforated  tin  such  as  painters  use. 
Hut  the  handsomest  and  best  way  is  to  draw  your  own 
design  and  execute  it  in  relief  work  by  using  modelers' 
alabastine,  mixed  rather  thickly,  and  applied  with  a  col- 
lapsable rubber  funnel,  with  different  shaped  brass  tips 
forming  round,  grooved  or  (luted  effects  (according  to 
tip  used)  and  resembling  (he  candied  decorations  used  by 
Confectioners  on  fancy  cakes.      Mix  only  one  funnel  full  at 
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Practical — Strong — Efficient — Sightly — Cheap 

I  ncrease  your  Curl  ■  in  Sales  by  ibi  ">\  ing 

linn:  with  tin- 

IMPROVED  MODEL  RACK. 

Saves  enough  Time  and  Space  to  pay  for  itself 
every  day. 

No  dust  nor  din — for  the  dust  curtain  i  r.uk. 

No  «rar,  Irar    worrv  fur  labor 
Any  child  can  operate  il 

Your  whole  stuck  always  ready. 

v  curtain  shown  In  ironi  of  colored  i> ai  kground, 
Placed  against  ihe  wall,  il  occupies  only  6x60  im 


;     ■ 

Plain  Finish  ri.un  1 


No.  I  Hold}  24  Curtains. 
No.  2 -Molds  50  Curtains. 
No.  3     Holds  74  Curtains, 

Complete  Back  Include!  Dual  I 

|{.hI.  Orerhe 


$  8.00 
12.00 
18.50 


$1075 
15.00 
22.50 


$12.50 
18  00 
26.00 


Ml  Board,   I  ■ 


"Model"  Complete. 

Thousands  of  our  racks  in  use  and  doing  good  *  ork  every  day. 

Place  vour  orders  early.     The  Spring  rush  is  here. 

Write  for  Catalogue  "(',." 

THE  "UNEEDIT"  RACK    * 

Appeals  to  Every  Merchant  and  Clerk 

This  device  is  built  along  the  same  lines  as  the  Model,  but  made 
heavier  and  stronger.  No  unfolding  nor  refolding  <>f  your  stuck 
Invaluable  lor  showing  Tapestry,  Chenille  and  Rope  Portieres, 
Rugs,  Table  Covers,  Buggy  Robes  and  Piece  Goods  of  all  kinds. 
Vour  stock  will  show  no  wrinkles  nor  folds  when  hung  on  the 
"I  NEBDIT,"  but  will  hang  perfectly  straight. 

Your  Portieres  will  show  to  the  best  advantage,  for  arms  may 
be  swung  in  any  position  to  get  the  best  light.  Occupies  46  inches 
space  when  closed.     Arms  are  38  inches  long. 

Price  list  same  as  Model 

WILL  SELL  CANADIAN  PATENT  ON  BOTH  RACKS. 


STANDARD  MFG.  CO..  Xenia,  Ohio 

SAMPLES    MAY    BE    SEEN   AT   OFFICE   OF 

R.  H.   COSBIE,   30  W.   Wellington   St.,  Toronto, 
Canadian  Agent. 


'Uneedit"  Rack,  Naked 


Lam-son  Perfection  Cable  Cash  Carrier 


Serves  any  number 
i»f  Moors  from  one 
cash  desk. 

I  [undreds  of  users 
testify  to   its   excel 
leuce. 


W  rite  for  particulars  .  .   . 

FREDERICK  C.  CUTTING, 


No.  73  Adelaide  M.  West,  TORONTO,  ONT. 
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,i  time,  as  i1  dries  quickly.  Clean  oul  the  brass  tips 
with  a  stifl  brush  poked  through  them  while  being  helil 
under  water. 

Pillar  Tops. 

To  add  to  the  beauty  of  pillar  tups,  decorations  can 
be  applied  in  the  same  manner  as  relief  work  on  back- 
grounds. The  designs  may  be  small,  colored  panels  with 
white  raised  borders,  striping,  dises,  waves,  curves,  ziz- 
zags,  dots,  angles,  or  any  design  desired.  Even  leaves 
and   foliage  can  be  made  in   this  inannei    after   the  opera- 


spear-poinl  designs,  between  which  are  three  and  five 
fool  stands  upon  (he  top  of  which  webs  of  satin  are  laid 
over  a  stock  board  and  caughl  up  in  a  fan  drape.  Opened 
fancy  parasols  fill  in  the  spaces  on  the  floor,  which  is 
covered  with  rippled  silk. 


Illustration  No.  4. 

tor  has  had  a  little  practice.  To  enhance  the  beauty  of 
all  relief  work  use  a  bottle  of  liquid  bronze  and  apply  the 
same   by    touching  up    with   a   small    soft    sponge. 


SILK   DISPLAY. 

(Illustration  No.  1.) 
Three  large  V  shaped  forms  with  an  uprighl  standard 
supporting  their  points  are  nailed  to  the  back  of  the  win- 
dow at  tiie  ceiling;.  Imriiediately  below  each  on  the  floor 
are  fastened  three  similar  forms  much  smaller  in  size. 
Silks  are  attached  to  the  upper  form  first,  leaving  out 
siillicient  to  form  a  fan  shaped  top  drapery,  and  are  car- 
ried down  and  pinned  to  the  lower  form  in  tapering, 
tinted  folds.  The  spaces  between  each  form  are  closed 
with  line  lace  curtains.  Pointed  silk'  folds  near  the  glass 
are  draped  over  millinery  stands,  the  goods  being  laid  in 
pleats  for  lop  dressing.  Between  these  silks  are  folded 
in    cone    shapes.       In    the    second    row    silks    are    draped      in 


WASH  GOODS  WINDOW. 

(Illustration  No.  2.) 

Ceiling  :— In  the  centre  of  the  ceiling  fasten. a  9  inch 
hoop  flat  to  the  ceiling.  Around  the  window  lop,  1  inch 
from  the  glass  and  walls,  stretch  a  strong  wire  line,  and 
pull  it  laut  with  pincers.  With  short  ends  of  alternate 
light  and  dark  shades  of  wash  goods  make  a  radiated  de- 
sign by  fastening  one  end  to  wire  line  around  ceiling,  and 
the  other  end  lo  hoop  in  ceiling,  centre.  When  finished 
cover   the  opening  in   the  hoop  with  a  sailor  hat   or  fan. 

Walls  :— Cut  barrel  hoops  in  halves;  nail  each  half-hoop 
to  a  strip  of  board  lxl|  inches  thick  and  as  long  as  the 
hoop's  diameter.  Nail  these  on  the  side  wall  and  back  of 
the  window,  six  inches  apart',  and  exactly  half  way  be- 
tween floor  and  ceiling,  with  the  rounded  sides  forward. 
Four  inches  from  the  ceiling  .suspend  ceiling  poles  at  the 
rear  and  side  of  the  window.  Over  these  poles  pin  eight 
shades  of  wash  goods;  shirr  full  and  carry  down  to  win- 
dow' floor,  gathering  the  ends  into  an  hour-glass  shape  in 
the  six  inch  spaces  left  between  the  projecting  hoops. 
With  darker  shades  of  similar  material  proceed  in  the 
same  manner  for  the  diamond-shaped  design,  carrying  the 
material  over  the  projecting  hoops  and  fastening  to  a 
screw   eye  on   the   window  floor. 

The  encircling  pulling  may  be  made  from  the  same  ma- 
terial as  was  used  for  each  section  of  background  and  is 
made  by  tying  a  string  around  the  goods  at  intervals  of 
\1  inches,  and  pulling  the  fullness  out  into  a  soft  puff. 
This  is  pinned  at  II  inch  intervals  and  the  balance  of  the 
web  hung  up  inside  or  behind  the  projecting  hoop.  In  the 
four  inch  space  left  between  background  and  ceiling  puff  a 
contrasting  piece  of  wash  material  to  give  the  ceiling  a 
handsome  finished    appearance. 

DRESS   GOODS  DRAPE. 

( Illustration  No.  3  ) 
Over   a   similar   stand    to     that      illustrated     in   the  cut 
place  fancy   silk.     Then   lay   wide  pleats  of  dress  goods  on 
(.nil    side  of   the   stand   over    the   silk.      Catch   up    the   011! 
side  pleat   on  each  side  ami   raise  up,   disposing  the   fulness 
on   fhe  top   of   stand. 


LEDGE  TRIM. 

(Illustration  No.  4  ) 
Upon  a  twenty-four  inch  shelf  are  adapted  prints  in 
(luted  cone  shaped  designs  alternating  with  dress  goods  in 
soft  draped  folds.  Upon  this  is  opened  a  sunshade,  divid- 
ed by  card.-,  of  dress  trimmings.  The  rail  is  trimmed 
with  puffed  silks  and  fancy  dress  goods,  divided  by  para- 
sols parlh    opened   and    lied   to   the   rail. 
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H»    virw 


Shingles   that 
Stand    Every   Test 

That's  what  you're  sure  of  when 
you  buy 

EASTLAKES 

1  hey  prevent  fire,  are  lightning 
proof,  can't  rust  or  leak,  and  give 
perfect,  durable  satisfaction. 

Made  of  steel,  either  galvanized 
or  painted,  and  quicker  and  easier 
to  apply  than  others. 

TR>    TIIM-rOR  YOUR  0*N  SAKI. 


THE 


METALLIC  ROOFINGCo. 


TORONTO        MONTREAL 


Limited 
WINNIPEG 


itx'^'»^'^'»j\y*»<\/<|3 


YOU  WILL  PEOMOTE  YOTJfi  OWN  BUSI- 
NESS BY  INSISTING  UPON  HA  VIM. 


FORM 


( Patented  September  li,  !'}■■ 

For  Manufacturers  and  Retailers 


It  ii  made  iii  latest  shapes,  absolutely  oor 
mi  in  style  and  measurements  and  (toon 
Btntcted  to  ili.it  operators  111  fitting  .1  garment 
i.vn  it  < mi  determine  the  exact  position  "i  thi 
center  Ifnea  hj  grooves  In  rronl  and  back  vbu  h 
can  »»-  readily  fell  through  the  mafc  rial  >>f  the 
■jarmenl  which  is  being  fitted 

Aru>-ht>lr  I       and 

Rhape  "f  human  arm  ^->  thai  the  dfatai 
w  .ii-t    line    to    armpll    can     be    determined 
acoorately, 

ii  hi.  beini  the  beat   made, 
i  Indispenaahle  to  Hi  rAn.uu  f»-r  tbaii 

■   nUaplajni 

J.  R.  PALMENBERG'S  SONS 

710  BROADWAY,      N  EW   YORK,  U.S.A. 

!V>l  \i',i  i-iii  DOTH     ITXA] 

Factory  :  80  and  01  West  Third  Street. 
U  um.FlneM  Meti 


Luxfer  Prism 
Clear     * 
White  Light 


I  )o  not  forget  that 
when  we  under- 
take to  light  your 
Premises 


We  do  not  do  it  by 
chance,  but  figure 
scientifically  and 
correctly  the  angles  to 
give  the  proper  re- 
sults. 

A  HOMELY    ILLUSTRATION 


The  man  from  away  back  is  satisfied 
with  a  pair  of  "Specs"  at  a  quarter,  but 
there  is  good  value  made  to  suit  the  eye 
to  the  man  who  can  appreciate  it,  at 
three  to  five  dollars 


The  First-Class 

Business  Man 
Uses 
First-Class  Fittings 
Luxfer  Prisms 

Fill  The  Bill. 


Luxfer  Prism  Co. 


LIMITED 


Toronto   and   Montreal. 
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McLaren  &  Dallas 

Boots,  Shoes 
^d  Rubbers 

Temporary  Office  and  Warehouse — 

13  Toronto  St.  and  2  Court  St. 

New  Goods  arriving  every  day,  and  Sorting 
Orders  being  filled  promptly. 

All  orders  for  Leather  Goods  and  Rubbers 
for  Fall  Shipment  will  go  forward  at  usual 
time. 


McLaren  &  Dallas 

TORONTO 


BE   SURE  VOL   GET   TEIE   BEST 


Paton's  Scotch  Boot  and 
Shoe  Laces 


BEAT  ALL  GERMAN  IMITATIONS. 


See   Name  on  Every  Box. 
Better  value  Cannot  be  Got. 
Send   for  Samples  and   Prices. 


^» 


Cotton,   Thread,   Wool,   Silk, 
Leather  and  Porpoise  Hide. 


"  Paton's  Cotton  Twine." 

Paton's  Wax  Machine  and 
Sole  Sewing  Threads. 

Paton's   Tailors'  Linen 

ihreadS,    Unexcelled  in  Quality. 


Paton's  Super  Machine 
Twist. 


c 


The  best  substitute  tor  Silk. 
Retains  Color  and  Lustre 
under    Damp  and  Heat. 


"  Milward's  Sewing 
Needles." 


SOLE  AGENTS 
FOR  CANADA. 


GEO.  D.  ROSS  &  CO. 


52  Wellington  St.  West,  TORONTO. 
648  Craig  Street,     •     MONTREAL. 
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ONE  PRICE  vs.  MIXED  LINES. 

Till  I :  I :  i  1 1  ihe  present  t  ime  some  disagree- 
mi'iii  among  retailers  as  lo  the  respective  ad 
vantages  oi  handling  one-priced  or  mixed-line 
shoe  I  II  late  in  cities  and  larger  towns  have 
appeared  '•ices  confining  themselves  to  one 
line,  and  a  lew  departmenl  si,, res  are  inclining  the  same 
u,,\  \i,u,\  retailers,  too,  are  selling  onlj  the  one  make 
ol  shoes  and  staking  their  reputation  on  that,  The  fol 
lowing  reasons  are  given  tn  each  side  in  supporl  ol  their 
method  ol  doing  business 

The  mixed-price  dealers  saj  thai  thej  are  ahle  i<> 
urn  .1  greatei  assortment  ol  shoes  ol  all  grades,  and  i1 
i,  a  rare  occasion  when  a  customer  ol  any  class  cannot 
be  suited,  whereas  ihe  store  thai  sells  only  one-price 
shoes  at,  ■"  P«  pair,  eannol  exped   the  patronage 

ol  persons  who  customarily  wear  either  higher  or  lower 
priced  slioes.  The  oiie-pnccd  store  can  sell  only  to  per 
sons  wanting  a  shoe  at    Lha1   particular  price. 

A  store  carrying  a  mixed  stock  frequently  carries  a 
hue  oi  popular  high-priced  shoes  as  well  .is  several  grades 
oi  cheaper  shoes,  so  that  any  customer  may  find  just 
what    he    wants,    from    the  cheapest    to    the   best. 

In  a  store  carrying  a  mixed  line,  a  good  reliable 
Clerk,  who  will  show  a  customer  just  what  he  asks  for 
will   raieh    lose   a   sale. 

Ii  is  also  claimed  by  the  mixed  dealers  thai  there  are 
so  many  one-price  Stores  each  different  from  the  other. 
thai  a  prospective  customer  is  as  much  contused  is  select- 
ii,..  ,,  he  would  be  in  deciding  between  the  sever- 

al   lines   in   a    mixed   store 

The  mixed  stores  saj  that  thej  are  having  no  trouble 
to  hold   their  customers. 

Tie-   one  pine    si, .res   claim,    first    of     all.    superiority. 

The     ;a\   it   is  possible  for  a  factory  turning  out  only  ■ 

grade  ul  shoes  to  make  them  a  little  cheaper  than  a 
factory  making  a  number  oi  grades.  Another  poinl  is. 
thai  the  one-price  manufacturer  bins  materials  in  much 
larger  quantities  and  is,  therefore,  able  to  gel  a  little 
advantage,  nol  only  in  price,  but  in  the  selection  oi 
stock.  It  is  claimed  that  ihe  one-price  shoes  are  better 
for   the  money,   because   the   factory   making   onlj    one   made 

devotes  its  best  efforts  toward  making  the  shoe  as  good 
as  possible  iii  material,  workmanship  and  finish.  A  fact- 
ory making  several  grades  cannot  pul  their  lies!  work- 
manship into  a  medium-priced  shoe,  as  thej  have  to  re- 
serve it    tor  their  hcs-    grade 

It  is  said  that  the  difference  between  the  medium- 
priced  -hoe  and  the  more  expensive  grade  lies  chiefly  in 
the  inside  finish,  and  thai  is  oi  no  real  advantage,  as  ii 
does  nol  materially  \^-<\  to  'he  shoe,  either  in  wearing 
qualil  ies  or  in  i  omforl   to  the  wea  i 

The  storekeeper  can  carry  a  larger  stock  of  one-price 
shoes,  thus  affording  his  customers  a  larger  variety  of 
st\  h-s  !,,  select    from. 

The  one-price  dealers  also  saj  that  their  running  ex- 
penses .'.re  lighter,  as  a  customer  knows  ihe  price  of  all 
the  shoes,  and  is,  of  course,  satisfied  with  the  amount  he 
is    lo    pa\     or    he    would     not      have   come    into    the    store 


Hence,  I  hei  e  is  no  i  ime  lost  ai  J  i  he 

riistoliiel     has    no    cbalne    to    become    dl      .1  '  1    In  ■  I     In,., 

clerk  n.is  showed  him  a  v 5  ■■!  f>6  hoe  when  asked  foi  .> 
cheapei  one  Poi  this  reason  fewei  clerks  are  required 
l  o  illustrate  this  .point,  a  manager  in  a  popular  one- 
price  tore  1. ited  that  t  wo  ol  hi  i  clerk  i  (it  ted  and 
Lwo  hundred  and  eighl  foui  pairs  ol  shoes  in  one  daj  In 
a  mixed  price  store,  where  twenty  clerks  are  employed, 
the  highest  numbei  ol  ales  made  I,,  one  man  in  one  daj 
1  ven 

In   the  Dial  ter  ol     advei  t  ising,   tl ne  pine  men 

that  the\  have  a  decided  advantage,  a  thej  have  but  one 
line  the\  ran  concentrate  then  advertising  in  a  waj  thai 
is  impossible  to  the  handler  ol  mixed   Ii 

\s   the  buying  public  knows  the  pine     and   othei    de 
tails    it  is  necessan   onlv  to  push  the  poinl  ol  "qualitj 
The  dealer     handling  several     makes  and   pine,  ,,i 
necessarilj     must     be  more  general,  and     his  advert 

'loses    in    |,.|rr 


A 


I       and 
me    to 


A  MAN  AND  HIS  SHOES. 

CONVICT  whose  soul  soared  above  his  eel 
whose  sentence  allowed  him  some  spare  I 
himself,  produced  i  he  follow  ing  vei 

"  How  much  a  man  is  like  old  shoes — 

Kor  instance  botli  a  soul  may  lose  ; 

Moth  have  been  tanned — both  made  tight 

My  cobblers  ;  both  get  left  and  right  ; 

I    >th  need  a  mate  to  be  compete, 

And  both  are  made  to  go  on  feet. 

They  both  need  "  heeling,"  oft  are  "  sold," 

And  both  in  time  will  turn  to  mould. 

With  shoes  the  'ast  is  first  ;  with 

Men,  Ihe  first  shall  be  the  last,  and  while 

The  slioes  wear  out  Ixjfore  they're  mended  new. 

When  men  wear  out  they're  men  dead.  too. 

They    both  are  trod  upon,  and  both 

Will  tread  on  others,  nothing  loath 

I'oth  have  their  ties  and  both  incline, 

When  polished,  in  the  world  to  shine 

And  both  peg  out — and  would  you  choose 

To  be  a  man  or  be  his  shoes  ?  " 


RECIPROCITY  FOR  SHOEMAKERS. 

NOT   satisfied    with   their   present    trade   with   Canadian 
dealers,  the  shoe  manufacturers  ol  the  i  nited  S 
are  coming  out  stronglj    in  favoi   ol  reciprocitj  with 
Canada       The    intense    compel  it  ion    in    their    own    country 
makes  the  Canadian  markel   very  desirable      Thej    n 
ni/e  the  possibilities  of  the  shoe  business  on  'hi-  side  ol 
ihe  border  and  are  making  strenuous  efforts  to  capl 
large  share  ol   ii        M    the   present    time   with   an   annual 
importation     ol  over     seven     hundred     thousand    dollars 
worth  oi    ihoes,  many  manufacturers  in  the  I  nited  v 
depend    largely     upon  our  markel       The  milux   of   125 
emigrants     last      year,    67,000  of     whom   tame  from   the 
States,  has  opened    the  eyes  of  the   Yankee  mat 
to    the   increased   demand    for    shoes    that    will   arise   yeaJ 
niter 
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The  New  England  Shoe  and  Leather  Association,  at  a 
meeting  of  the  directors  of  thai  body,  the  largesl  of  its 
kind  in  the  United  States,  unanimously  passed  the  follow- 
ing  resolution  : 

"Resolved,  That  the  New  England  Shoe  and  Leather 
Association  reaffirm  its  former  action  in  favor  of  reci- 
procity arrangements  with  Canada,  whereby  the  products 
of  our  factories  may  be  admitted  to  that  country  without 
duty,  in  exchange  for  similar  concessions  on  Canadian 
made  goods,  and  that  the  association  is  heartily  in  favor 
of  reconvening  the  joint  high  commission  for  the  purpose 
of  negotiating  such  a  treaty,  or  for  taking  such  steps  as 
will   bring  about   this  result   in  any  other  manner." 


SHOE  NOTES. 

Canadian  dealers  in  United  States  rubber  goods  have 
been  notified  of  an  advance  in  rubber  footwear  of  from  7 
to    1<>   per  cent. 


Belgium  is  greatly  exercised  over  the  increasing  im- 
portations of  Yankee  shoes,  and  the  native  factories  are 
petitioning  the  Government  to  impose  a  prohibitive  duty. 

The  Roehr  shoe  factory,  Waterloo,  has  been  sold  to 
Mr.  Valentine,  Point  Levis,  Que.,  and  a  new  shoe  busi- 
ness will  be  commenced.  New  machinery  is  to  be  in- 
stalled and  thirty  hands  employed  at  the  start,  the  num- 
ber increasing  to  forty  before  the  end  of  the  second  year. 
Operations  are  to  commence  about  June  1st.  This  will 
be  the  eleventh  shoe  factory   in  Waterloo  county. 

Williams,  Limited,  boot  and  shoe  manufacturers,  Gait, 
Ontario,  are  proposing  to  commence  the  manufacture  of 
felt  boots  in  addition  to  their  present  business.  William 
Silver,  Jr.,  superintendent  of  the  Rumpel  Felt  Factory, 
Berlin,  has  entered  their  employ  and  will  be  put  in 
charge  of  the  new  factory.  Waterloo  county  has  already 
1hree  felt  boot  mills,  said  to  be  the  only  ones  in  the 
Dominion. 


AFTER      THE      SHUTTERS      ARE      UP. 


Another  Fish  Story. 

This  one  is  told  by  ex-President  Cleveland  about  a 
shop-keepei  in  a  town  visited  by  the  ex-President  last 
summer  on  a  fishing  excursion. 

"'For  the  purpose  of  advertising  fishing-rods  which 
lie  had  for  sale,  the  shop-keeper  had  a  large  rod  hanging 
oritside  his  shop,  with  an  artificial  fish  at  the  end  of  it. 
Late  one  night  a  townsman  who  had  been  dining  a  bit 
too  well  happened  to  see  this  fish  He  looked  at  it.  then 
went  cautiously  to  the  door  and   knocked  gently. 

'  Who's  there?"  demanded  the  shop-keeper  from  an 
upper  window. 

"  Sh-h !  Don't  make  a  noise,  but  come  down  as  quietly 
as  you  can,"   was  the  reply. 

Thinking  something  serious  was  the  matter,  the  man 
dressed  and  stile  down-stairs. 

"  Now,   what's  the  matter?''  he  inquired. 

'■  Hist'  Pull  your  line  in  quick;  you've  got  a  bite!" 
admonished   the  bibulous  one.  —  New   York   Times. 


Much  to  his  surprise,  as  he  extended  the  plate  towards 
one  "  old  son  of  the  sod  "  he  was  given  a  shrewd  smile 
and  wink  instead  of  money.  The  Father,  however, 
thought  this  meant  that  Patrick  was  not  prepared  to  give 
that  day  and  would  do  so  later. 

Not  securing  enough  money  at  this  time,  the  following 
Sunday  he  made  another  collection,  paying  particular 
attention  to  those  who  had  not  given  the  previous  time. 
Coming  again  to  Patrick,  he  Mas  greeted  in  the  same  man- 
ner. Meeting  him  on  the  street  a  day  or  two  later,  the 
Father  said,  "  Patrick  why  did  you  not  help  us  last  Sun- 
day?" 

"  Ah,  that's  alright,  Father,  it's  alright,  an'  I  niver'll 
say  wan  wurd." 

"  Why,  Patrick,"  said  the  mystified  priest,  "  you'll 
not   say  a  word " 

"it's  alright " 

"  What  do  you  mean?" 

"Ha,  Father,"  said  Patrick,  pulling  his  forelock, 
"  beggin'  yer  pardin,  sor,  but  don't  yer  think  1  know  that 
th'  church  air  het  be  stame?" 


Economy. 

'fbe  Husband  —  '-  What!  You  don't  mean  to  say  these 
furs  were  three  hundred  dollars?" 

Wile  •  Yes;  but  I'm  to  be  very  careful  of  them.  In 
lad,  1  (  rdered  another  set  lor  only  a  hundred,  so  as  to 
keep  these  for  best."— Life. 

*       » 

* 

Father  B  was  a  very  popular  man  in  the  old  border 

town,  W  ,  up  in  Northern  New  York.  Beloved  by 
Protestant  and  Catholic  alike,  he  lived  a  contented  life 
among   his   people   and   his   books. 

At  the  lime  of  the  miners'  strike,  when  the  price  of 
coal  was  soaring,  the  good  Father  discovered  that  the  coal 
supply  of  the  church  was  practically  exhausted  and  there 
was  no  money  in  the  treasury  in  purchase  more.  Accord- 
ingly he  announced  that  he  intended  taking  up  a  collection 
for  this  purpose,  and  taking  a  plate,  after  his  sermon,  he 
went  up  and  down  the  aisles,  giving  everyone  a  chanee  to 
contribute. 


A  steamer  was  stopped  in  the  mouth  of  a  river  owing 
to  tog.  An  old  ladv  inquired  of  the  captain  the  cause  of 
the  delay.  "Can't  see  up  the  river,"  replied  the  cap- 
lain. 

"But  1  can  see  the  stars  overhead,"  continued  the  old 
lady. 

"Yes,"  said  the  captain  gruffly,  "but  until  the  boiler1: 
bust,   we  ain't   a-going   that    way."— Lyre. 


"We  are  told  that  salvation  is  free,"  said  Mark  Twain 
while  chatting  about  religion  a  few  days  before  he  sailed 
for  Italy,  "but  1  think  few  realize  the  fact  as  thoroughly 
as  a  good  old  soul  who  lives  near  my  Summer  home  at 
Elmira.  She  told  me  not  long  ago  that  she  had  enjoyed 
religion  for  fifteen  years  at  a  cost  of  but  10c.  'And,' 
she  added,  'it  would  not  have  cost  thai  much,  but  I  went 
to  a  church  sociable  anil  did  not  know  that  they  charged 
for  ice  cream.' 
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The  Original  and  only  Successful  10c.  Pattern 


NIK  BULK  OF  THE  MIDDLE 
TRADE  IN  ANN  low  N  MEANS 
11  NE  to  the  Drygoodsman  who 

it.       You    i'.m    gain     this    In     selling 

The  New  Idea 
10c.  Pattern 

the  most   reliable    Paper   Pattern 
Manufactured.      You  can  retain 
it  because  your  customers  will 
be  pleased  realizing  thai  the 
purchase  of   an  absolutely 
first-class  paper  pattern  at 
such  a  low  price  is 

-A.   Genuine 
Bargain 

Naturally  thev  will 
look     for     more. 
Then    it's    up 
to    you. 


CLAS 

FOR 

holds 


We  start  the  hall  rolling  and  help  keep  it  moving  with  the  most  attractive  advertising  matter  ever  devised  foi  the 
drygoodsman.  If  the  standard  of  excellence  is  as  high  in  your  other  departments  fortune  is  Yours. 
Let   us  tell   vou   more  about   it. 

TI1E  NEW  IDEA  PATTERN  CO. 

Home  Office:  636-638  Broadway,  NEW  YORK  CITY. 
Western  Office:    232-234  Fifth   Ave.,   CHICAGO,  ILL.  202   Board  of  Education  Building,  St.   LOUIS,  HO, 

Canadian  Office:   50-52-5.1   Bay  St.,  TORONTO 
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HINTS    TO    THE    SALESMAN. 

Last   month   suggestions    were    made    that     were 
intended    to   assist    the  carpel    salesman   In    in- 
forming him  how  best    to  show   a  carpet    in'  a 
prospective  customer,    how    to    take   advantage 
ol    the  besl    lights,   .mil    the  little   lucks 
wlulc  in  no  way  deceiving  the  customer,   bring   'In' 
"in   in  the  most  favorable  way,  thus  helping  in  sell  them. 
In  addition  to  these  pointers,  which  ever)    salesman  must 
know   to  be  as    successful   as  possible,    there  are  certain 
rules  which  must   be  followed  n\  the  handling  of  the  car 
pels  ami   ol    the  customer. 

When  a  salesman  selects  from  the  shelves  a  certain 
roll  which  he  intends  to  show  the  customer  he  usually, 
with  a  knowledge  that  it  will  not  hurt  the  roll,  simply 
K»ves  ii  a  pull  ami  lets  it  fall  to  the  floor.  The  jar  is 
exceedingly    disagreeable   to  the  majority  of  people,    ami 

there  is  a  disregard  shown  by  the  clerk  lor  the  goods 
that  tells  againsl  the  impression  the  roll  will  have  on 
the  customer.  Tasty,  attractive  patterns  are  associated 
in  Ins  mind  with  careful  handling.  This  may  seem  a 
trivial  mailer,  but  n  is  more  important  Mian  will  appear 
to  the  sale-man,  as  each  point,  however  small,  (..nuts  in 
the  end.  It  is  an  easy  matter  for  the  clerk  to  ease  the 
fall  of  the  roll  sn  that  the  jarring  thud  is  avoided  and  a 
care  in  handling  observed. 

Before  commencing  to  show  the  carpets  the  salesman 
should  obtain  all  the  information  lie  can  as  to  the  use  ,,i 
the  room  in  which  the  carpet  is  t,,  he  |aid.  the  light,  the 
l'"1'"'  "'  the  wall  paper,  etc.,  ,.r  if  the  customer  has  de- 
cided views,  these  should  be  oh •amed.  By  this  means  ,, 
deal  of  time  and  labor  is  saved,  and  the  customer 
has  less  worry  in  looking  at  patterns  and  colors  entirely 
unsuitable  and  Unattractive  for  the  purpose  \  sales- 
man with  any  of  the  instinct  necessarj  to  his  position 
wiil  quickly  discover  whether  suggestions  on  his  pari  are 
acceptable  or  will  be  resented.  Two  faults  common  to 
two  class  of  salesmen  are,  ubt  rusi\  eness  and  almost  im- 
pertinence in  offering  suggestions,  or  a  carelessness  in  at- 
tending to  the  wants  of  the  buyer.  The  former  is  the 
worst  of  the  two  and  will,  without  fail,  drive  the  cus- 
tomer away;  the  latter  creates  ,,  bad  impression  of  the 
business  methods  of  the  store  but  may  not  spoil  that 
particular  sale,  if  a  customer  shows  an  indecision,  a 
carefully-worded,   quietly-given    suggestion    will   be  appre- 


1  iated,   but    ii    should   not    be   in  listed   upon  ■       in 

carpets  varj    as  in  little  else      With   the  highei 

.."•l,|r  a    strict    attention    to   business,    with    none  of     the 
"olerky"   talk  which  characterizes  too  man)    transact 

•  ls  '•'ll('  proper  thing.     This  trade,  as  a   rule,  I ■.■ 

what    it    wauls    and    has    as    good    an    idea    ol    what    is    suit- 
able as   the  salesman.     However,   in     every    case  let     the 
clerk  show   bj    Ins  ere  m   waiting  on   the  customei    that 
lie  is  prepared   to  render  all   the  help  desired      Tin-   will 
in«rness   can    be   shown    without    ,,    deal    of    talking 

Ali|l  above  all  things  don't  contradict  The  customei 
who  expresses  ,,  certain  opinion  about  a  carpet  dors  not 
care  to  have  Ins  opinion  opposed  0r  even  corrected  Ideas 
*s  ln  qualitj  and  respective  durability  ma)  be  corrected 
'I'ni'il'    "   the)   are  radically  wrong,  bm    great  care 

'"'   exerci  ;cd     even    in      this        Questions    ,  j,,,s      and 

pattern  should  be  left    Entirely   to  the  customer— at 
questions  where  taste  alone  en1 

The    salesman    Ca  IM        lOO       much    about    I  al  pi 

Only   b)    having  ai  Lte  known 

he  intelligent!)    wan  on  a  customei       lie  must   lie  ah 
explain  the  beauties  or  advantage    ol  ever)    maJ  • 
all  kinds  ,,f  patterns  and  colors.     So  i_  i,|  i„. 

apparent    to  the     customer,  bm    it 

knowledge   ignoranci    on  ,<   disputed   poinl    than   to  answei 
haphazard      Misrepresentation  i  happen, 

is  fatal   io  an)    bu  i  difficult    n 

p.iss  oil  a   tapestr)     ior  a    Bru  ;sel      oi   a   Wilton   foi 
Axminstei ,   on   certain    people,    but    ii    will   be  d 
111  time    "  The  concealment  ol  defects  is  in  the  -ami-  ■ 
of  erroi        \s  mentioned  before,   there  an'  v..  bow- 

it  tive   carpet    which    w  iM-,| 

"  is  laid  in  'In    room      Dei,-,  |  s  that  hould  alv 

be  draw  n    :,,   Mie  ai  tent  I  he  customei    and 

icplained.       I;  oritj    ,.i   i  mall 

defects   I  an    be   shown   up   as   oi    littli 
small   reduction  will  be  siiffit  i    |       Full  pri<  i 
U\e  .  arpet    means  a    I 

Man)    salesmen    n 
amount  of  labor  and  spoil  then-  chances  of  makii 
b)    showing   too     man)    rolls      Carpi 
slowh   and  careful!) .  sufficient   time 
customei    to    fully    appreciate    the   be. 

Ded,  or  .,  little  talkii 
showii  i)  further  patterns  will  in,- 
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him  and  unset  Ik'  his  choice.  A  rapid  succession  of  pat- 
terns and  colors  wearies  the  eye,  and  less  satisfaction  is 
felt  as  each  roll  succeeds  another.  The  more  quickly  a 
customer  is  pleased  the  better  he  is  satisfied.  If  a  roll 
seems  to  suit  him  fairly  well  allow  it  time  to  show  itself 
and  add  a  word  or  two  conceri.ing  it.  If  two  or  three 
patterns  are  liked  don't  continue  showing  in  the  hopes  of 
finding  one  that  is  unconditionally  accepted;  instead, 
place  the  two  or  three  chosen  rolls  near  each  other  and 
let  the  customer  select.  And  as  soon  as  one  is  selected 
immediately  roll  the  others  out.  of  sight. 

SHERBROOKE'S  NEW  INDUSTRY. 

IN  the  superior  court,  the  liquidator  of  the  Dominion 
Carpel    Co.,   Sherbrooke,   Que.,    made   application     for 

authority  to  sell  the  property  to  Mr.  11.  A.  Moore 
of  Worcester,  Mass.,  and  the  application  was  granted. 

The  agreement  is  that  the  city  withdraw  its  claim  and 
action  to  set  aside  the  discharge  of  the  mortgage  held  by 
the  city  as  security  for  the  fulfillment  of  the  contract  .and 
the  buildings  and  plant  are  to  he  exempt  from  municipal 
taxation  for  a  term  of  five  years.  In  consideration  of 
this  Mr.  Moore  is  to  pay  the  city  $2, 186. Hi,  the  arrears 
of  taxes  on  the  property,  to  pay  the  costs  incurred  by  the 
city  in  connection  with  its  claim  and  action  (now  am- 
ounting to  $566.80),  and  also  to  hold  the  city  harmless 
against  any  demand  for  costs  or  damages  on  account  of 
such  claim  and  action  by  the  liquidator  of  the  company. 
He  is  to  continuously  employ  during  eleven  months  in  the 
year  not  less  than  fifty  hands,  not  including  officials,  to 
whom  there  shall  he  paid  not  less  than  $25,(11)11  per  an- 
num. As  security  for  these  provisions  and  that  the  in- 
dustry will  he  carried  on  for  at  least  ten  years,  Mr. 
Moore  has  to  bind  himself  personally  and  give  a  surety  to 
the  satisfaction  of  the  city  to  the  extent  of  $10,0(10.  If 
he  ful tills  these  requirements,  however,  he  is  to  be  re- 
funded $2,00(1  each  year  that  he  does  so.  Thus  at  the  end 
of  five  years  the  city  will  have  received  nothing  hut  the 
costs  above  mentioned.  The  price  offered  for  the  factory 
is  K25,000.     The  by-law  has  passed  almost  unanimously. 

The  original  contract  in  connection  with  this  factory 
was  made  between  the  city  and  the  Dominion  Brussels 
Carpet  Co.  in  1899,  under  which  the  corporation  gave  the 
company  a  bonus  and  exemption  from  taxation.  The 
company  afterwards  sold  out  their  property  and  factory 
to  a  new  company  organized  in  England  under  the  name 
of  the  Dominion  Carpet  Co.,  Limited.  Neither  of  these 
companies  complied  with  the  terms  of  the  contract  with 
the  city,  and  the  latter  company  not  long  ago  was  placed 
in    liquidation. 

Boston  papers  announce  that  Boston,  New  York  and 
Worcester  capitalists  are  interested  in  the  new  company 
to  the  extent  of  $150,00(1.  and  state  that  Wilton  and 
Brussels  carpets  are  to  he  manufactured.  The  industry 
is   to  he   started    in   Canada,  on   account    of   the  high   tariff. 


JAPANESE    MATTINGS. 

A'TER  interviewing  several   importers  oi   Japan  mat- 
tings as  to  the  condition  of  the  Hade,   the  American 
Carpet    and    Upholstery     Journal     publishes   the    fol- 
lowing as  an  epitome  of  the  replies  : 

The  farmers  of  Japan  planted  about  one-third  less  mat- 
ting rush  this  year  than  last,  owing  to  a  decrease  in  the 
demand    for   .Japan    mattings. 

The  effects  of  the  war  will  depend  upon  the  success  of 
the  Japanese  army.  If  it  is  necessary  to  call  out  the  re- 
serves, many  workers  will  be  taken  from  their  looms. 
Those  who  do  not  go  info  the  army  will  he  obliged  to 
work  in  the  fields  to  produce  food  stuffs. 

The  consensus  of  opinion  is  that  Japan  mattings  will 
undoubtedly  command  higher  prices  during  this  year,  and 
that  deliveries  are  likely  to  he  irregular. 

At  the  present  time  the  market  is  decidedly  firm,  with 
a  marked  upward  tendency.  No  stocks  are  to  be  had  in 
the  Kobe  market.  Such  goods  as  are  offered  in  stock 
mattings  are  in  the  hands  of  dealers,  not  manufacturers 
The  latter  have  practically  all  been  cleaned  out. 

In  view  of  these  conditions,  it  is  safe  to  predict  that 
prices  will  be  higher,-  or  at  least  absolutely  firm  until 
present  stocks  are  exhausted.  The  future  depends  greatly 
upon  the  length  of  the  war. 

ADVANCE    IN    BRITISH    CARPETS. 

AT  a  meeting  of  the  Brussels  manufacturers  of  the 
Brussels  and  Royal  Axminster  Manufacturers'  As- 
sociation of  Great  Britain,  an  advance  of  2,  3,  and 
Id.  a  yard  on  Brussels  and  Wilton  carpets,  according  to 
quality,  was  decided  upon.  Mr.  G.  Marchetti,  of  John 
Crossley  &  Co.,  Limited,  was  elected  president.  At  the 
meeting  of  the  Royal  Axminster  section  it  was  decided 
to  make  no  alteration  in  the  prevailing  prices  in  that 
kind   of  carpet. 

This  means  that  prices  for  next  Spring  will  be  higher 
in  Canada.  A  great  part  of  the  Brussels  and  Wiltons 
used  here  has  come,  heretofore,  from  England,  but  at  the 
end  of  this  year,  in  addition  to  the  Guelph  carpel  mills 
which  have  been  manufacturing  these  for  some  years, 
there  will  be  two  other  firms,  one  in  Ontario  and  another 
in  Quebec.  Prices  will  not  be  affected  for  Fall  except  in 
cases  of  direct  buying,  as  the  wholesale  buying  has  al- 
ready  been   done   for   that    season. 

CARPET  NOTES. 

The  Windsor  (int.,  hoard  of  trade  is  in  communication 
with  representatives  of  a  carpet  establishment  of  Birming- 
ham, England,  with  a  view  to  having  a  branch  establish- 
ed at   Windsor. 

The  bursting  of  a  steam  cylinder  in  the  Guelph  Carpel 
Mills  blew  out  the  windows  in  one  of  the  departments  and 
sliphth-  injured  one  man.  The  Brussels  department  alone 
was  affected,  and   little  time  will   he   lost    in   the  repairs. 


WALL  PAPER. 

THE  SAMPLE  BOOK.  to  show  its  contents.     Seldom  does  it  enter  his  head  that 

IN    the    majority    of    stores    the    salesmen    consider    that  ,,,('n'   ;m'   better  or  even   other   ways.       If   that    is   not    the 

the  only   way   open    to   them    to   display   wall    paper  to  use  of  sample  books,   what    are   they   for? 

a  customer  is  by  means  of  the  sample  book.      A  small  As  a  matter  of  fact   the  sample  book  need,  and  should. 

stand    is   kept    in    a    convenient,    well-lighted    position    and  seldom   be   called    into   service.      It    would    have    In  en    far 

beside  it  are  the  sample  books  ready  (o  hand.      A  customer  better  for  the   trade  had  they  never  been   introduced.      At 

states  the  price  he  wishes  to  go,  and   possibly  the  room  for  the   present    time   in  spite  of  the   prevalence  of  this  method 

which   the  paper  is  being  bought,  and  the  salesman  simply  of  showing  goods,  the   first    class   wall   paper  stores  do  en- 

selects  a  sample  book,  throws  it  on  the  stand,  arid  proceeds  tirely  without    them.      It    may  occasionally  be   found   ex- 
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We  are   manufacturing  a  great  variety  of 

Muslin  and  Bobbinet 
Ruffled  Curtains 

in  Arabian,  Renaissance  and  other   popular  styles. 

These  goods  arc  always  saleable,  and,  as 
changes  in  styles  are  never  radical,  they  are  safe 
goods  to  stock,  and,  besides,  thev  afford  the  retailer 
large  profits. 

Lace  Curtains 

in  prices  all  the  way  from  20  cts.  a  pair  to  $20.00  a 
a  pair.       Also 

Lace  Door  Panels 

in  all  grades  and  qualities. 

\\  e  carry  in  stock  ready  to  deliver  an  im- 
mense quantity  of   the  above  goods. 


i — 


^ 


GEO.  H.  HEES,  SON  &  CO.,  Lffi^ 

7  1    Bay  Street,  TORONTO. 
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pedienl  I"  bring  into  use  the  book  of  samples,  l>ul  this 
occurs  only  when  ;i  customer  demands  it,  on  account  of 

having  fl  perfectly  definite  and  settled  idea   what   lie  wants, 

such  as  he  will  have  if  looking  tor  a  sample  to  match  a 
paper  already  in  use. 

In  nineteen  cases  out  of  twenty  the  rolls  themselves 
should  be  shown.  For  this  purpose  a  permanent  rack 
about  six  feet  in  beighl  and  of  as  great  a  width  as  is  con- 
venient should  be  built  where  the  light  falls  squaiely  on 
the  front  of  it.  The  width  should  he  great  in  order  to 
allow  several  rolls  to  he  shown  together,  in  order  to  make 
a  choice  between  them.  A  little  trough  ;  t  the  back  of  the 
lop  will  hold  the  roll,  while  four  or  live  feet  hang  over  the 
front . 

After  serving  a  few  customers  by  showing  the  rolls, 
the  salesman  will  be  thoroughly  convinced  of  the  advan- 
tages of  this  method,  and  if  he  has  the  interests  of  his 
employer  at  heart,  rather  than  a  sole  idea  of  saving  him- 
self a  little  work,  be  will  never  return  to  the  sample  book. 
Xo  sample  a  foot  and  a  half  or  two  feet  long  does  justice 
to  the  pattern  or  coloring,  and  the  customer  has  little 
idea  of  how  the  paper  will  look  on  the  wall.  The  appear- 
ance of  a  five-foot  strip  hanging  over  the  rack  can  be 
readily  grasped,  and  when  another  strip  of  the  same  pat- 
tern is  placed  beside  it  and  matched,  there  is  no  doubt  as 
to   its   beauties   or  defects. 

By  this  method  of  showing  the  salesman  is  called  upon 
to  display  many  less  samples,  and  the  customer  is  more 
quickly  and  better  satisfied.  The  hasty  turning  over  of 
the  leaves  of  a  sample  book  confuses  and  unsettles,  and 
far  more  difficulty  is  encountered  in  making  a  selection. 
The  two  or  three  previous  choices  are  forgotten  because 
out  of  sight,  while  with  the  rolls,  they  are  placed  side  by 
side  and  a  final  selection  easily  made.  Sales  can  be  made 
from  rolls  that  would  be  lost  if  the  sample  book  were 
used,  and  there  is  no  chance  of  the  customer  being  dis- 
appointed  when  the  paper  is  put   in  place. 


AN  ENGLISH  DECORATIVE  CLOTH. 

ANEW  decorative   cloth,   says   an   exchange,   has  been 
lately    introduced    in      England.      The    canvases      of 
coarse    texture    in    use   hitherto   served      well    on    the 
walls  of  large  halls  or  staircases,   but  for  spaces  of  a  more 
confined   area    a    texture   of   a   different    kind    is  desirable. 
This  is  met   bv  the  new  crush  and  buckram  cloths.      Tbev 


all  have  that  manifestation  of  being  a  woven  fabric  which 
is  not  to  he  imitated  in  paper.  At  the  same  time  the  sur- 
face is  sufficiently  smooth  to  prevent  the  accumulation  id' 
dust,  which  is  one  id'  the  drawbacks  of  a  coarser  material. 
An  immense  variety  of  agreeable  colors  is  available,  and 
the  artist  and  decorator  can.  therefore,  obtain  any  kind 
of  ground  which  he  may  seek  in  order-  to  apply  stenciling 
or  other  decoration.  For  ceilings  and  places  where  a  col- 
ored ground  is  unnecessary  there  is  a  white  buckram.  It 
should  be  noted  that  the  colors  are  not  dyed.  Pigment 
colors  are  employed,  and  the  cloth  itself  is  consequently 
suitable  for  covering  walls.  The  hanging  is  not  difficult, 
and  the  cloths  are  supplied  in  rolls.  A  thicker  paste  than 
is  used  in  papering  is  sufficient. 

AN  UNFAIR  DUTY. 

A  CORRESPONDENT  directs  our  attention  to  a  griev- 
ance in  the  wall  paper  trade.  He  writes  :  "I  wish 
to  direct  your  attention  to  the  uncalled  for  and 
most  unfair  duty  of  15  cents  a  pound  that  has  been 
placed  on  wall  paper  sample  books,  at  least  on  part  of 
them,  1  should  properly  say.  The  duty  itself  is  an  excel- 
lent one  as  regards  the  books  sent  broadcast  through  the 
country  by  the  jobbers  on  the  other  side  of  the  line,  but 
I  think  it  is  very  unfair  that  a  dealer  who  buys  from  one 
of  the  manufacturers  and  pays  35  per  cent,  duty  on  his 
goods,  should  be  charged  fifteen  cents  a  pound  for  three 
or  four  sample  books  made  up  from  the  exact  patterns 
and  designs  that  he  imports.  In  the  smaller  towns  the 
average  dealer  cannot  procure  the  ^facilities  for  putting 
these  hooks  together  and  consequently  asks  the  manufact- 
urer to  do  it  for  him  so  that  he  can  show  his  goods  to 
better  advantage.  I  think  if  the  wall  paper  dealers  sent 
a  deputation  to  Ottawa  and  put  the  matter  before  the 
Government  they  could  procure  a  new  ruling  to  govern 
the  case.  Say  for  instance  that  a  limited  number  of 
sample  books  coming  with  a  bona  fide  purchase  of  say 
$10  or  over  and  which  are  shown  lo  be  and  sworn  as  be- 
ing only  the  same  designs  as  said  purchase,  that  they 
should  come  in  free  or  as  wall  paper  with  a  duty  of  35 
per  cent.  This  would  only  be  just  and  fair  and  I  am  sure 
that  Canadian  manufacturers  would  not  object  in  the 
least  to  such  a  ruling.  I  have  no  doubt  but  that  all 
dealers  will  agree  with  me  on  this  matter  as  it  means  a 
duty  of  live  or  six  dollars  extra  on  the  cost  of  their 
paper  at    the  present   rating." 


CHINA    AND     GLASSWARE. 


CREPE  PAPER  IN  THE  WINDOW. 

MANY  of  the  backgrounds  suitable  to  other  displays 
canmd  he  used  with  china  and  glassware.  Something 
delicate  seems  to  he  required  and  oftentimes  the 
window  dresser  is  in  a  quandary  as  to  what  he  can  use  that 
has  not  already  been  done  to  death.  In  crepepaperhe  will 
find  the  novelty  he  wishes,  and  one  that  will  provide  him 
with   lots  of  scope   for  decorative  planning. 

On  next  page  is  shown  a  successful  window  in  which 
crepe  paper  has  been  employed.  The  material  used  con- 
sisted id'  2(1  rolls,  an  amount  (hat  would  vary  according 
lo   the  size  id'   the   window   and    the   plan   adopted. 


The  back  of  the  window  was  covered  with  a  yellow 
erepe  paper.  Over  this  background,  at  top  and  back  of 
window,  plaited  crepe  paper  is  draped,  the  folds  OJ  plaits 
dropping  perpendicularly.  For  this  a  large  yellow  poppy 
design  of  decorated  crepe  paper  was  used,  lined  with  plain 
yellow,  one  inch  of  the  latter  being  allowed  to  show. 
Festooned  with  rope  and  four  green  tassels  made  .d'  crepe 
)  taper. 

Around  the  top  (sides  and  front)  the  same  design  of 
decorated  crepe  is  tacked  on  straight  (without  lulling'). 
forming  a  very  pretty  border.     In  each  of     the  corners 
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PRICE   LIST  ON   APPLICATION.       FEATHERS  BOUGHT. 

1  HE  TORONTO  FEATHER  &  DOWN  CO,  Limited 

74   KING  ST.    WEST,  TORONTO 


RETURNED  jfo   0* 


ADDITIONS  .'£  FAMILY 


To  increase  is  to  prosper.  To  stand  still 
is  to  deteriorate  and  eventually  die.     This 

applies  to  our  family,  which  originated  and 
was  founded  on  a  substantial  basis.  First 
came  "Roller  Bearings,"  next  our  "Steel 
Handle  Ferrule,"  followed  by  the  "National 
Way"  of  packing  sweepers  in  cardboard 
cartons.  Each  one  of  these  features  has 
added  to  efficiency,  practicability  and 
salabilitv  of 


"NATIONAL" 


ROLLER 
BEARING 


SWEEPERS 


1904  has  brought  two  new  offsprings  to 
the  "National  Family"—  the  "Antf-Tipping 
Device"  and  "Brush-Releasing  End  Band 

Device" — both  patented.     Their  birth  has 

1 n   well    fostered — they    will   stand   the 

test    of  time — live,    thrive   and    proclaim 
their  superiority    over   any  other  yet   de 
vised.     They  are  "National.       How  could 
I  hey  do  anything  else  .- 

NATIONAL  SWEEPER  COMPANY. 

MARION,    INDIANA. 

Canadian  Branch  i 

45  Colborne  St.       -        Toronto. 
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half  a   fold  of  crepe   (cul   lengthwise)    is  bunched  ;ii   top  twelve  inches.      This  is  covered   with  green  erepe  paper 
mid  tacked,  then  stretched  to  the  bottom  and  again  tacked,  and  finishd  w  i ( 1 1  ;i   rope  border  on  edges, 
forming  ;i  pillar  effect.               *  The  bottom  of  the  window  is  covered  with  plain  yellow 
The   brackets   arc    made   of  ordinary   hoards,   the   top  crepe,  the  decorated  border  being  cut  from  a  fold  ol  decor- 
pieces  six   inches  square,  nailed  on  a   piece  six   inches  by  aled  crepe  and  laid  around  the  edges. 


CURTAINS     AND     DRAPERIES. 


TAPESTRY  WEAVING  IN  AMERICA.  try  in   England   under  royal   patronage  had   failed,  and  a 

GOBELINS  tapestries,  which  have,  since  their  first  in-  like    result    was   confidently     predicted      for   the    Yankee 

troduction,    been    connected    in    all    minds    with    the  concern. 

Gobelin  works  in  France,  have  been  manufactured  Nothing  daunted,  however,  the  dyeing  was  commenced 
for  live  years  on  a  small  scale,  but  with  considerable  sue-  with  a  tew  small  kettles  in  a  cellar,  and  the  result  awaited 
cess,  in  New  York.  Win.  Baumgarten,  of  New  York,  with  considerable  anxiety.  The  firsl  piece  was  a  chair 
some  years  ago,  conceived  the  idea  that  Gobelins  tapestry  covering,  and  the  production  was  satisfactory.  With  a 
could  be  produced  in  America  and  made  to  pay.  Follow-  view  to  branching  out.  some  native  female  labor  was  tried. 
ing  out  his  idea  he  engaged  a  weaver  in  the  Gobelin  fac-  though  with  misgivings.  Bui  they  soon  proved  themselves 
torv.  and  brought  him,  with  his  wife,  daughter  and  three  capable  of  undertaking  the  work  and  the  industry  is  he- 
sons  from  Aubusson,  France,  to  Williamsbridge .  The  ing  enlarged  by  adding  more  hands  as  the  demand  in- 
stall   was  made   with  one   loom   imported   from    France,  and  creases. 

the  yarns  to  be  used  also  were  brought   over.      Only  a  few  The   method   of   manufacture    is   precisely    the   same   as 

vears  previously   an   attempt    to  establish   a   similar  indus-  that    employed    in    the   Gobelins   works.      The   same    looms 
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Be  Sure  They  Bear  the  Label 

"PU  RITAS" 


All     Puritas    Cotton  Comforters  are 

guaranteed  to  be  as  represented  on  the  tag,  or  money 
refunded.  For  sale  by  all  leading  jobbers,  or  direct 
from  the  manufacturers. 


Che  Alaska  feather  $  Down  Co.,  Limited 


Montreal  and  "Winnipeg 


Hamilton 
Cotton  Co. 

HAHILTON. 

We  are  now  manufacturing  a  complete 
range  of  ...     . 

CHENILLE  CURTAINS 
TABLE  COVERS 

In  new  and  attractive  designs. 
FOR  SALE  by  all  the  leading  wholesale  dealer*. 


Selling  Agent 


W.   B.  STEWART 

»7  I  ront  Street  Wen,   TOKoN  I  O 


ajjUiUitiifrj 


kiAklfcit^ 


The  Auer 
Gas  Lamp 

"Turns  i.  qht-tlme 
into  da>-limr. " 


New  Models. 


L>»cr  Prices. 


ft 


Would  you  buy  n  lamp  which 

doesn't  s:::e'.l  or  smoke  ? 
Woidd  you  buy  a  lamp  which 

will  save  you 

half  your  ex 

pensc    for    , 

coal  oil?        &Q£j!&, 
Would  you  buy 

a  lampwhi(  b 

.•-hows    your 

goods  in  day-  y  No.  29 

li^lit  colors?  200  Candle  tower. 

Would  you  buy  .i  lamp  which  you  can  retain,  foi  full  price, 

if  you  don't  like  it? 
That's  the  kind  of  a  lamp  we  make. 

EVERY  LAMP  GUARANTEED 

Write  for  our  Catalogue  and  Discounts. 


AUER    LIGHT    CO..    1682    NOTRE   DAME  ST.,  MONTREAL. 
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and  handwork  are  used  and  llic  yarns  arc  handled  in  11m* 
same  way.  The  workman  imported  from  France  is  pos- 
sessed of  the  old  secret  dyeing  processes  that  have  been 
connected  with  the  French  works  since  their  commence- 
ment, and  this  man  himself  attends  to  all  the  dyeing.  II 
is  said  that  the  productions  are  entirely  worthy  of  the 
famous  mills,  and  are  favorably  treated  l>v  artistic  people. 


CARE   IN  DISPLAYING   CURTAINS. 

MANY   a   sale   is  lost    in   the  curtain   department   by   the 
lack    of    interest    the    window   dresser   takes    in      the 


piece  was  draped  in  its  most  effective  way,  and  delicate 
colors  were  used.  Over  many  of  the  draperies  were  hung 
lace  curtains,  a  pood   method  of  showing  both  up. 

At  this  season  of  the  year  some  merchants  make  a 
practice  of  introducing  curtains  in  almost  every  window, 
an  agreeable  background  being  thus  provided,  and  a  good 
advertisement  obtained.  A  rim  window  with  the  j-ujjs 
slanting  down  to  the  front  corner  from  the  top  back,  had 
lace  curtains  strung  between  each.  One  of  the  very  best 
window  schemes  is  to  bend  a  thin  strip  of  wood  out  into 
the  window  from  the  back  about  two  and  a  half  yards  up, 
making  the   radius  of  the   half  circle   formed   by  the  hnop 

a  curtain .   From 


stock    shown    there.       Very    few      exclusive    curtain 
windows  can  be  used  in   the  regular  way,  but   a  bargain 

sale    in     this    line    affords    an    opportunity     that  should  equal  to  or  a  little  less  than  the  width  of  a 

not        he        allowed        to       pass.        A        large        depart-  the  f'01l,,'('  of  the  diameter  between  the  ends  of  the  hoop. 

men!        store       recently       devoted        live        windows       to  run    wires   out    to   the   hoop   and    from      these   suspend   the 

displays       of        curtains       that        were        offered        at  curtains.     They  can  either  be  gathered  back  near  the  bot- 

reduced    prices.       Starting    at     the    cheapest    grade    each  torn  or  left   to  hang  straight. 
successive  window   contained   a  better  class  of  goods,  and  F(„.  |hf>  ,,„„„  ,„.  S(,(.,i()1J  „.,|(,rp  (hp         ds  .,,.,,  S()](]  ,hei.p 


nothing  hid  curtains  was  shown.  At  another  time  the 
same  store  threw  the  same  live  windows  into  one,  and 
used  the  space  for  a  very  striking  display  of  house  fur- 
nishings, consisting  of  rugs  and  mats,  curtains  and  drap- 
eries, and  art  furniture.  The  curtains  and  draperies  were 
the  most  important  feature  and  were  shown  up  well  with 
a  studied  carelessness.  They  were  thrown  loosely  over 
chairs,    easels,    racks,    tables,    etc;.,    and    hung    alone-      the 


is  merit  in  the  suggestion  offered  by  a  firm  that  a  model 
window  be  built  and  placed  on  rollers.  Over  this  is 
placed  the  curtain  and  in  this  way  the  appearance  of  both 
sides  can  be  shown  just  as  it  is  when  hung  at  home. 
Draperies  also  can   he  effectively  shown   in   this  way. 

It    is  an  excellent    idea  to  display  lace  curtains  over  a 
dark  background  as  only  in  this  way  does  the  pattern  and 


back.  On  the  more  important  pieces  of  each  variety  were  weave  show  up  with  proper  distinctness.  A  wooden 
pinned  neatly  printed  cards  telling  the  name  of  the  ma-  frame  tilled  with  black  vclvetine  or  goods  of  a  similar 
terial   or  style.      With   all   the  apparent    carelessness  each       description  is  useful  to  throw  curtains  over. 


CARPETS 

DOMESTIC  and  IMPORTED 

CARPETS,  RUGS  and  SQUARES, 

LINOLEUriS  and  OILCLOTHS, 

JAPANESE  and  CHINESE  MATTINGS. 

IMPERIAL  CARPET  CO., 

II  Front  St.  East,  TORONTO. 

Owing  to  increase  of  business  it  has  become  necessary 
to  move  into  more  COMMODIOUS  PREMISES,  and  after 
Hay  ist  our  address  will  be  as  above. 

Letter  Orders  Given  Prompt  Attention. 

JAPANESE    GOODS. 

E.  Orth  &t  Co. 

YOKOHAMA. 


E.  S.  HASSBERGER, 
Sole  Agent, 


10  St.  Helen  St. 
MONTREAL 


Echizen,  Kawamata  and  Kaga  Silks,  Silk  Kimonas,  Dressing 
Jackets,  Dressing  Gowns,  Embroidered  Quilts,  Table  Covers, 
Beadspreads,  Curtains,  Doilies,  Quilted  Petticoats,  Smoking 
Jackets,  etc.     Samples  of  all  lines.  Telephone  Main  3025 


A.R.  BURROWS  &  CO. 


-Manufacturers  of— 


Rug  Fringes, 
Carriage  Fringes  and 
Carriage  Dusters 

GUELPH,  ONT. 


Write  us  for  Samples  and  Prices. 


c 


ANADIAN   COLORED 

COTTON 

MILLS  COMPANY 


•  • 


Cottonades,  Tickings,  Denims,  Awn- 
ings, Shirtings,  Flannelettes,  Ging= 
hams,  Zephyrs,  Skirtings,  Dress 
Goods,  Lawns,  Cotton  Blankets, 
Angolas,  Yarns,  etc. 


Only  Wholesale 
Trade  supplied. 


D.  MORRICE,  SONS  &  CO.,  AGENTS 

MONTREAL  and  TORONTO 
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TORONTO  FIRE 

Debcnbam,  Caldccon  $  Co. 

Coronto 

beg  to  inform  their  friends  that  they  have  taken  offices, 
temporarily,  509  Carlaw  Building,  Wellington  Street 
West,  where  they  will  carry  a  select  stock  of  Silks, 
Ribbons  and  Linings. 

We  shall  he  pleased  to  see  our  friends  at  this  ad- 
dress until  we  can  complete  our  future  arrangements. 
\\  e  tender  best  thanks  for  expressed  sympathy  from 
our  main   kind  friends. 

Travellers    now    on    the    road    with    a    complete    range    Fall    Samples. 


'Old  Bleach"  towels 


towels 
that  last 

a 
life  time. 


MD20     Water  Lily 


Ask  to  see  the  highly  artistic  series 
of  Damask  Towels  — the 

"Daisy,"  "Water  Lily,"  "Poppy," 
"Shamrock." 


London.  England.  ({ranch.  Honey   Lane  Market.  Cheapslde,  E.C.  V«    York  Branch.   101  l-'ranklln  St. 


THE  OLD  BLEACH  LINEN  CO.,  rTel1ndwn 

R  .     H  .      COS  BI E  , 

Sole    Agent     for     the    Dominion.  30  West   Wellington  St.,  TORONTO. 
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FINANCE    AND    INSURANCE 
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1904 


w 


ESTERN 


Incorporated 
1851 

ASSURANCE 
•  •  •  COMPANY. 


FIRE 

AISD 

MARINE 


nemaotnce        Capital 
Toronto,      Assets,  over 
Oflt.  Annual  Income 

HON.  GEO.  A.  COX.  President. 


$2,000,000.00 
3.546.000.00 
3.678.000.00 


J.  J.  KENNY,  Vice-President  and  Man.  Director. 

C.  C.  FOSTER,  Secretary. 


i^*  Money  ^ 

CAN  BE    SAVED   BY  MEANS 
OF  AN  ENDOWMENT  POLICY. 

YOU  CAN  ONLY  SECURE 
SUCH  A  POLICY  WHILE  YOU 
ARE   IN   GOOD   HEALTH. 


Pamphlets  and  Full  Particulars  regarding  the 

New  Accumulation  Endowment  Policy 

sent  on  application. 


Confederation  Life 


ASSOCIATION. 


W.   H.  BEATTY,  president. 
W.  C     MACDONALD  J.     K      MACDONALD, 

MANAGING    DIRECTOR. 


ACTUARY. 


HEAD    OFFICE, 


TORONTO,  CANADA. 


MANUFACTURERS  AND 
MERCHANTS. 

It  may  be  necessary  for  your  staff  to  have  fidelity 
bonds.  We  act  as  surety  on  such.  We  are  known  the 
world  over. 

Write  to  us  for  terms  and  particulars. 


The  LonJon  Guarantee  4  Accident  Co.,  Limited, 

D.  W.  ALEXANDER,  General  Manager  for  Canada. 

Canada  Life  Building,         •  •  •  TORONTO. 


BRITISH  AMERICA 
ASSURANCE   COMP'Y 


FIRE    AND    MARINE. 


Incorporated  !•>! 


CASH  CAPITAL.    11,000.000.00. 

TOTAL  ASSETS,   12,024,096.02. 

LOSSES  PAID  SINCE  ORGANIZATION,  $23,886,005.32. 

HEAD  OFFICE.        •        BRITISH  AMERICA  BUILDINO. 
Cor.  Front  and  Scott  Sta.,  Toronto. 

HON.  GEO.  A.  COX,  President.        J.  J.  KENNY.  Vice-Prealdent 

P.  H.  SIMS,  Secretary.  and  Managing  Director 


THE  CANADIAN  BANK 
OF  COMMERCE. 


Paid-up  Capital, 
Rest, 


$8,700,000 
$3,000,000 


HEAD  OFFICE  :     TORONTO,  CANADA. 

HON.  GEO.  A.  COX,  President.        B.  E.  WALKER,  General  Manager 
The  offices  of  this  Bank  number  109,  distributed  as  follows  : 


LONDON,  ENG., 

60  Lombard  St.,  E.C., 
S.  Cameron  Alexander,  Manager. 


NEW  YORK,  NY., 

16  Exchange  Place, 
Wm.  (fray  and  H.  B.  Walker,  Agents 


103  Branches  throughout  Canada,  including  the  following  : 


MONTREAL, 

F.  H.  Mathewson,  Manager. 
HALIFAX, 

H.  N.  Wallace,  Manager. 
WINNIPEG, 

John  Aird,  Manager. 
ST.  JOHN,  N.B., 

J.  G.  Taylor,  Manager. 
DAWSON, 

D.  A.  Cameron,   Manager. 


TORONTO, 

John  C.  Kemp,  Manager. 
VANCOUVER, 

Wm.  Murray,  Manager. 
OTTAWA, 

Robert  GUI,  Manager. 
VICTORIA, 

Geo.  Gillespie,  Manager. 
HAMILTON, 

D.  B.  Dewar,  Manager. 


5  Branches  in  the  United   States,   including  the   principal 
cities  of  the  Pacific  Coast : 


SAN  FRANCISCO,  CAL., 
Arch.  Kains,  Manager. 

SKAGWAY,  ALASKA, 

H.  M.  Lay,  Manager. 


SEATTLE,  WASHINGTON, 
G.  V.  Holt,   Manager. 

PORTLAND,  OREGON, 

E.  A.  Wyld,  Manager. 


A  General  Banking  Business  Transacted. 

Foreign  Exchange  Bought  and  Sold. 

The  distribution  of  its  Canadian  branches  covering  all  the  principal 
cities  and  towns  throughout,  the  Dominion,  its  own  offices  in  England 
and  the  United  States,  and  its  correspondents  in  all  parts  of  the  world, 
enable  The  Canadian  Bank  of  Commerce  to  offer  unexcelled  facilities 
to  merchants,  manufacturers  and  exporters  for  the  transaction  of 
their  business. 


CAPITAL    PAID    UP, 
RESERVE    FUND, 


$1,000,000. 
1,000,000. 


The  Metropolitan  Bank 

"      "     "     "  -DIRECTORS 

Rev   R.  H    WARDEN,  D.D.,  President.  S  J   MOORE,  Esq  .Vice-President 

D.  E.  THOMSON.  Esq.,  K  .('.    His  Honor  Mr.  W.  MORTIMER  CLARK,  K.C 

THOS.  BRADSHAW,  Esq. 

HEAD  OFFICE.       -       -       TORONTO. 

W.  D.  ROSS,        -:-       General  Mikaoir. 


GENERAL 
BANKING 
BUSINESS 
TRANSACTED 


SAVINGS   DEPARTMENT 

at  all  Branches. 
ACCOUNTS    SOLICITED. 

Drafts  Bought  and  Sold. 
Letters  of  Credit  Issued. 
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Dry    Coodt 


FINANCE    AND    INSURANCE 


\  \  K  clearings  foi    March  in   the   I  nited  Sti 
have  been    the  smallest    since    1901,   and   bank 
failures     the  heaviest    since    1807       Especial!} 
ilns  been   thi  in    the  West       Follow 

ing  up  the  decline  in  stocks,  commodities  are 
now    beginnini  cdo  .1-  well,  making  the  cosl   ol   lii 

ing  cheaper  foi    the  wagc-earnei      The  lacl   thai  at   length 

prices  are  declining  is  p i,  as  in  the  stock  market, 

decline  is  a  ncccssit)  al  last  and  musl  go  further,  in 
there  is  to  be  ,i  revival  ol  trade,  which  seems  impossible 
llu!  the  oW  level  was  abnormal  and  thai  the  new  level 
is  more  reasonable  ma)  both  be  admitted  withoul  mak 
ing  the  marking-down  process  painful  to  sellers  In  plain 
English,  eHiiuneiei.il  (lasses  aie  aboul  to  experience  some 
thing  ol  Aha;  Wall   strcd  has  already   passed  through. 


r 


IE  thirty-fourth  annual  reporl  and  list  ol  sharehold 
eis  of  the  Royal  Han's  ol  Canada  has  been  is 
sued  in  the  form  ol  a  handsome  booklel  The  reporl 
exhibits  a  satisfactory  increase  in  the  business  ol  the 
bank  during  1903  Deposits  have  grown  considerably 
Both  the  paid-up  capital  and  the  reserve  fund  have  been 
Lsed  to  $3,000,000  and  the  balance  of  profits  carried 
Forward  exceeded   the  same  balance  m   1902  bv    nearh    one 

bundled    per    cenl         The    assets    of    the    bank    exhibit    a    COl 

responding   increase,     being     now     Well   over     $25,000, i 

v.  1  together  the  reporl   is  a  most  satisfactory  one 

In  ddition  to  the  list  of  shareholders,  with  thei; 
holdings,  several  pages  ol  statistics  aboul  the  Dominion 
ol  Canada   aie  appended,   supplying  in  concise  form  much 

useful  information 

•  * 

SOME  writers,   in   this  country,  have  been  making  very 
favorable  criticisms  on   the  greal   advances  made  bv 
the     Canadian      banking      institutions.      Taking    1st 
January,    1903,   as   a    basis,   comparisons   have   been   made 
ol  the  Dominion  and   Australian   banking  systems. 

Thus,  the  Canadian  banking  returns— approximately— 
compare  as  follows  with  those  of  the  Commonwealth 

Canada  Commonweall  h 

Note   circulation  £13,185,1  1  .  E    1,128,181 

Deposits  79,725,886  54  1,660 

Specie  2,578,447  19,413,19] 

Government  notes  1,916,1  15  631,068 

Paid-up  capital  15,679,746  16,91  1,280 

Reserves  10,074,817 

The  comparison  is, an  interesting  one,  as  it  clcarlj 
shows  the  difference  between   the  twi  -  of  banking. 

•  • 

A   pretty   little  desk  calendar  has   just    been   issued   by 
the   savings   bank   department     of   the   Canadian    Hank   of 
Commerce      It    begins     with      Vpril,    1904,   and    runs 
March,   1905      Appended   is  a   statement  showing  the 

eral   healthy   condition  of   the  bank 

•  * 

ONE  of  the  results  ,,f  the  disastrous  fire  in  Toronto 
April    19th   w  icilitate  a   movement    which  has 

been  smouldering  in  New   York  foi  some  lime,  in  re- 
gard to  insurance  rates  and  regulations      The  da;   follow 
ing  the  fire  the  New    York  insurance  men  held  a 
to  discuss  ways  and  means  ol  classifying  risks,  suggi 
regulations  in  regard  to  11 


olhei   kindred  ma  tlei        No  defini  li  appeal    In 

have   been   an  ived    al .    but    it  nt    t  ha '   'he   ■ 

ineni    w  lii  be  product  ivc  oi    some  1 1 

IT  i  -  ,i  null  ,,i  gumenl    thai   both  in   I  !i  .  land  and  on  thi 
continent    monej    appears   to  be   verj    plentiful        One 
■  'be  rate  nu    '.ill  money    in  New    York  constantly 
quoted  below   ;t  per  cent  ,  and   we  heal   also  ol  long  time 
loans  being   made     for    l    pel     cent     and  even   lowei       In 

Kind  the  position  with  regard  to  the    upph   ol  n 
is  verj    clear  I  j    demonstrated   bj    'he  action  ol    the   I 
"i   England      They   have  reduced  I heii   <;i  i  ount    i 
within  ,i  short   period  ol   time,  an  unu  ual   thing  i"i    them 
to  do      The  reducl ion  is  from    '■'_.  pel  i  i  -:.;     lo    I  pel  • 
and  this  is  the  lowesl    il   has  been  foi    more  'ban  .< 

past 

*         • 

1\    their  review    ol   the    ^lock   market,   under  date  of  April 
Vemilius   Jarvis  a    Co,   Toronto,  'Monej 

local h    appears  to  be  gradually    working  easiei       It   is 
not    unlikely,     however,    that    ihere   ma',    be  a    temp' 
i  beck   in   this     direction   as   the   result    ol    the  heavy    sums 
he  insurance  companies  will  be  called  upon  to  pay    to  the 
nwnei  s   ul     buildin  I  roj  ed   by    tire  lien-      1 1   i-,     too 

carlv  to  express  ,i  ven  definite  opini  u  whether  this 

fire  in,r.    ha\e  anv  effed    on   our   local    stock   m.u 

None  has  been  evidenced  so  far,  and  it  would  ap 
pear  to  us  probable  that  none  oi  the  companies  affected 
vould  be  the  ow  in  is  ol  anj  considerable  quantities  o 
blocks  crdinarilj  dealt  in  on  out  exchange.  In  the  ah 
seme  oi  anj  forced  liquidation,  tin'  financial  situation  is 
siiibcieut !v  easj  i"  justify  out  feeling  thai  the  call  ol 
loans   bv    tire   insurance   companies    should    uol    n 

..Heel     pi  il  I 

» 

0\    Vpril  11  the  Toronto  Board  ol  l  nderwriters  rati 
i  be  schedule  increasing  fire  insuram 

■  .  bv    T"i  per  tent      The  s dule  reads        Extra 

and  larifl  changes  operative  mi  and  after  20th  ins'  , 
i"i    all    business,   new    and    renewal 

(  ongested    District— On   .ill    mercantile,   schedule    and 
'Tiber  specially    rated   iisK>.  building  and   coi  Kcepl 

dwellings,  add   vl  00  :..   rale      Where     three  yeai    policies 

are     permitted,     ihe    extra     '"    be    added     ' 
'ate 

"Outside   District— On   al.  ents, 

except    dwellings,     add  \    red 

inav    be   made   on    residentii  dis- 

trict,  with  the  usual  warranty      When-  tine.  dicies 

aie   permuted,    the  extra    to   be   added    t"    the 

late 

"Sprinkiered    risks   and    lire  j >i    buildings— Half     'he 

oing   extras    to    b( 

•Cllts 

lor   ii. 

New    policies— New      polii  ed   on   all 

The   Western   As 

dial. 


Dry    Good* 


May,     1904 


M 


ANUFACTURERS  of  whitewear  are  showing 
Fall  samples  in  flannelette  garments  and,  in 
spite  of  the  weather  and  raised  prices,  good- 
sized  orders  are  being  daily  received.  Flan- 
nelette, like  all  other  cotton  fabrics,  is  from 
lc  to  1  it'  higher  in  price  and  this  means  a  corresponding 
advance  to  cover  this  in  the  made-up  garment.  Prices 
will  range  from  $1  to  $2  per  dozen  higher  than  last  Fall 
according  to  the  quantity  <>f  material  used. 


From  time  to  time  there  are  rumors  stirring  to  the 
effect  thai  there  is  to  be  a  revision  of  the  tariff  soon  and 
that,  when  this  takes  place,  there  will  be  an  advance  in 
(he  present  duty  on  imported  cottons, — not  a  large  one, 
perhaps  5  per  cent.  However,  even  this  will  make  quite 
a  difference  to  large  users  of  cotton  fabrics,  particularly 
in  the  lower-priced  lines  where  prolit  is  figured  down 
pretty  close.  Should  this  added  protection  be  given  to 
the  Canadian  cotton  manufacturers  the  makers  of  white- 
wear  will  certainly  have  to  have  some  compensation.  It 
has  been  suggested  to  The  Review  that  this  in  part 
might  be  accomplished  by  lowering  the  duty  on  laces  and 
cotton  embroideries.  Laces  and  cotton  embroideries 
really  form  part  of  the  raw  material  of  the  whitewear 
manufacturer,  and  a  part  that  plays  no  inconsiderable 
part  in  his  business.  No  vested  interest,  so  far  as  can 
be  seen,  would  be  disturbed,  as  none  of  this  class  of 
goods  is  manufactured  in  the  Dominion.  Then,  the  fact 
that  a  good  deal  of  the  lace  used  for  trimming  whitewear 
is  of  Nottingham  origin  is  another  point  in  favor  of  a 
reduction  and  might  serve  to  reconcile  the  Old  Country 
to  an  additional  tariff -on  Lancashire  goods.  Should  there 
be  any  tariff  changes  it  might  be  that  prices  for  white- 
wear  would  again  advance,  so  that  while  not  over-buying 
retailers  should  keep  pretty  well  stocked  ahead  in  white- 
wear. 

FLANNELETTE  LINES. 

MANUFACTURERS  of  underwear  are  well  satisfied 
with  the  flannelette  that  has  been  supplied  to  them 
for  making  up  for  the  Fall  trade.  There  has  been 
a  marked  improvement  in  the  weave.  The  cloth  is  firm 
and  even,  and  this  gives  it  a  better  appearance  and 
makes  it  easier  to  work  up.  Those  who  know  anything 
about  making  up  flannelette  will  have  an  idea  of  the 
saving  in   trouble   this  makes. 

It  would  seem  that  the  colors  selling  are  mostly  a 
matter  of  class  of  trade  and  difference  in  territory. 
While  one  firm  declares  that  colors,  i.  e.,  pink  and  blue, 
are  decidedly  in  the  lead,  another  large  maker  says  he 
finds  that  blue  is  being  dropped. 

As  warmth  and  comfort  is  what  is  looked  for  in  flan- 
nelette underwear,  there  is  not  the  scope  for  the  design- 
er's fancy  that  exists  in  the  white  lines.  However,  the 
most  has  been  made  of  both  materials  and  trimmings. 
While  a  great  deal  of  manipulation  is  not  possible  on 
flannelette,  there  ate  no  lack  of  attractive  lines.  The 
embroideries,  too,  are  in  decidedly  better  patterns,  and 
there  are  some  crescents  and  llcur-de-lys  motifs  that  are 
very  taking.  Extremely  pretty  are  the  colored  embroid- 
eries  on   a      white   ground.      The    pinks    in    flannelette    are 


particularly  soft  and  pretty  in  shade  and  this  is  a  help  to 
the  appearance  ol  the  finished  garment.  .Motifs  to  match 
the  embroidery  patterns  are  again  being  used  and  are 
likely  to  mee1  with  favor.  Fine  Torchon  edgings  are 
used  as  trimmings  on  some  lines. 

The  old-fashioned  gown,  with  yoke  and  opening  in 
front,  is  of  course  most  favored,  but  there  are  some  Em- 
pires that  button  on  the  shoulder  which  are  most  attrac- 
tive. Sleeves  of  course  are  long  lor  Winter  wear  and  ,i 
deep  Cavalier  cuff  is  a  welcome  variation  to  the  regula- 
tion straight    band   and   frill. 

Flannelette  chemises  arc  among  the  samples  but  it  is 
said  the  sale  is  largely  confined  to  Quebec  Province,  and 
even   there  it    is   in   Montreal   that    the  majority  are  sold. 

INDICATIONS  FOR  SPRING,  1905. 

Ir  seems  rather  premature  to  talk  about  garments  for 
Spriuer,  11)115,  before  we  have  even  caught  a  glimpse  of 
Spring,  1904.  However  when  it  is  considered  that 
Spring  deliveries  of  whitewear  are  due  in  the  early  part 
of  December,  and  that  it  is  Tor  Spring  trade  that  the 
largest  orders  are  booked,  it  is  quite  in  order  for  manu- 
facturers to  be  securing  materials  now  and  thinking  of 
styles,  thought  it  will  be  some  time  yet  before  they  are 
readv   to  show. 

That  the  w'hitewear  season  of  1905  is  to  he  a  lace 
season  is  conceded  on  all  sides.  The  frou-frou  effect  is 
what  is  wanted  and  it  is  only  by  the  lavish  use  of  lace 
that  it  can  he  gained.  Soft  sheer  materials  are  those 
in  use  and  the  trade  generally  is  going  in  for  the  betler 
quality  goods.  It  is  in  anticipation  vof  a  continuance  of 
this  demand   that   preparations  are  being  made. 

This  tendency  for  buying  a  better  grade  garment  on 
the  part  of  the  consumer  is  one  that  should  be  encouraged 
and  cultivated  in  every  possible  manner,  as  not  only  is 
there  more  profit  on  the  better  goods  but  they  are  more 
carefully  made  and  being  of  better  material  they  wear 
better  and  help  to  build  up  the  reputation  of  the  white- 
wear  department.  Women  love  pretty  underwear  and  it 
pays  to  put  a  tempting  display  before  them. 

Valenciennes  is,  however,  the  lace  that  stands  away 
above  all  others  when  it  is  a  matter  of  trimming  for 
underwear,  and  the  makers  of  this  kind  of  lace  have  ex- 
celled themselves  in  producing  new  and  striking  designs. 
Edeines  and  Bouncings  come  in  all  widths,  some  of  which 
indeed  are  extra  wide.  These  will  be  used  for  skirts  and 
for  sleeve  frills  on  the  new  Empire  gowns.  A  great  deal 
is  to  be  made  of  these  wide  drapery  frills,  and  some  very 
artistic'  sleeves  are   to  be  trimmed   with   them. 

Coin  spot  or  disc  patterns  are  strong  in  lace  designs 
and  the  variety  of  patterns  that  have  been  evolved  from 
this  one  simple  motif  have  to  be  seen  to  be  believed. 
Drawn  work  motifs  are  freely  introduced  in  the  patterns 
of  the  new  Valenciennes  and  others  are  burdened  with  the 
macrame  idea,  having  knotted  designs  along  the  lower 
edge.  Then  again,  a  cordotinet  or  raised  cord  outlines 
tlie  principal  parts  of  the  pattern.  In  fact  all  varieties 
of  valenciennies  are  popular  and  the  laces  of  this  make 
are  simply   exquisite. 

Vandyked  galoons  and  galoons  that  are  a  series  of  fan 
patterns  are  novelty  features  tor  use  on  line  whitewear 
and  some  novel  trimming  schemes  arc  to  lie  evolved  with 
their  aid.  Point  de  Paris  is  also  among  the  whitewear 
laces  shown  and  there  are  some  lovelj  Valenciennes  me- 
dallions   with     centres    of    this    lace. 

Embroideries  are  always  wanted,  but  if  embroider}  is 
used  on  a  garment  there  will  general!}  be  a  trimming  o! 
I. ice  as  well,  with  the  exception  of  children's  wear,  and 
for    the    little    folks    embroiders    stands    better    than    lace 
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The  High  Class  Washing  Material 


"Viyella" 


DOC* 

NOT 

SHRINK. 

Cbe  Greatest 

textile 
Success  of  the 

Age. 


FOR 


Nightdresses, 
Day  shirts, 

Blouses, 
Pyjamas,  etc. 


The  fjmoa*  "  TNVO;CIRLS."   TRADE   MARK      I'.      .1 


DAY  AND  NIGHT  WEAR. 


Wm.  Molliivs  &>  Co., 


Cimited 


Spinners  and  Manufacturers 


Friday  Street,  LONDON,  ENG.  sole  proprietors 

Canadian  Afcent  .     Mr.  William  C.   leredlth.  .?  Wellington  street  Ea.<t.  TORONTO. 
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so 


Stock  the 
EILDON 

Only. 

Unshrinkable, 

Reliable, 
Wear-Resisting 
Elastic. 


EILDON 

Goods 
are  pronounced 

to  be  the 
Best  Finished 

and 
Most  Stylish, 
Unshrinkable 
Underwear  on 
the  Market. 


UT  E  L.V     R  E 

UNDERWEAR. 


'A^ 


<-£: 


Stocked  in 

White  Gauze 

Merino, 

Indian  Gauze 
Silk  and  Merino, 

Silver  Grey 
and  Art  Shades 
in  Pure  Wool  and 
Silk  and  Wool, 

Indian 

Cashmere, 

Novi  Spun, 

Striped  Effects 
in  Silk  and  Wool, 

White  Wool 

and 

Natural  Wool. 

ALL 
UNSHRINKABLE 


OUR     LEADING    LINE 

EILDON    "Guaranteed    Unshrinkable    Pure   Wool." 

These  compare  favorably  with  any  other  make  on  the  market,  and  we  give  an  unqualified  guarantee  with  every  garment.      These  are 

labelled  "GUARANTEED  UNSHRINKABLE,"  in  addition  to  Eildon  tab. 
If  your  wholesaler  cannot  supply  you,  drop  us  a  card,  and  we  will  arrange  to  have  samples  and  a  price  list  submitted  to  yon 

Montreal   Representative:  ^T^^^^  Toronto    Representative-. 

THEM 


J.    I-     WOODS, 

214-    CORISTINE    BUILDING. 


A.  ROLANDNA/ILLIAMS, 

MANCHESTER     BUILDING. 
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Ladies' 
Wear 

KNITTED    GOODS 

Men's 
Wear 

OME  Canadian  jobbing  housi  -  were  about  a 
month  earlier  than  n--u.il  this  y.eai  in  showing 
id  the  trade,  through  their  representatives, 
their  Fall  samples  o(  women's  and  children's 
knitted  garments,  and,  b)  .ill  accounts,  il  ap 
pears  thai  i  lif  move  was  ,i  wise  and  profitable  one  The 
retail     trade   in     man]    cases     bought    Freelj    from    these 

houses,    in   evidenl    recogniti i    the    fad    that    foi    re 

peats   ihej    might    easily    have   to   p.iv    about    l">   pel    cenl 
highei 

In  general  the  trade  are  showing  a  justifiable  readiness 
to  make  purchases  i.i    Fall   supplies  of  knit    goods  early, 
ami    large   orders   are   the   rule   with    the  closest    obs< 
'  i •  > 1 1  .  ,i   i  lie  w  oollen  markel 


Most   of   the  wholesale  houses  had  rouble   lo 

deliveries  ol  their  purchases  ol  Spring  and  Summei  kni-t 
garments  on  nine,  but,  though  the)  . unveil  some  two 
months  late,  there  was  ye1  lime  lo  have  them  placed  in 
relail   hands  before  the   rush   for  S]  i  In 

hosier]    ilns   was   particularly    the  ease      The   nulls  have 
been  exceedingh    hard  pushed  to  lill  orders,  from  one  rea 
sun  or  another,  and  a  number  of  th  orders  placed 

with  them  b]  jobbers  were  cancelled  l>>  the  latter  when 
lhe°  found  thai  they  could  no1  depend  on  receiving  the 
goods  in  tune  for  the  season's  trade.  Thus  some  lines 
in.i\    run  short,  and  it    is  advisable  to  see  io  all  hosier) 

i  equiremenl  s  early . 

*      * 

Cashmere  hosiery  has  been  in  excellent  demand,  and 
cotton  and  lisle  are  going  well  The  popularity  of  silk 
and    mercerized    Cotton    hosier]     has    been    fully    attested    h\ 

tlie  demands  made  upon  wholesale  stocks  this  Spring, 
some  houses  reporting  themselves  complelel]  out  ol  some 
numbers,  which  will  not  be  again  found  in  stuck  this 
season 

The  itrong  position  occupied  by  linen  mesh  underwear 
in  the  men's  trade  is  a  Feature  well  worth  noting  The 
proof  thai  the  linen  mesh  was  a  decided  success  was 
easily  seen  in  the  numbers  of  cheaper  imitations,  or 
lather  cheaper  meshes,  which  followed  it.     Man)   ol  these 

in  cotton  and    lisle  are   good   of   their  kind,    though   i ne 

claims   for   them  either  the   wearing  qualities  or   the  h] 
gienic   properties   ,,f    the   original    linen    mesh   goods       That 
the  latter  are  accounted  equall]    suitable  toi   Summer  and 
\\  intei    weai   is  ,i  significant   Fai 


There  are  many   makes  of  garments  advertised   tls   the 

'only  and  original"  linen  mesh,  but   most   of  them    come 

and  no  with  the  seasons,   while  those  which  we  have  been 

accustomed   to  see  on   the  market    for  years    are    steadil] 

grow  ing  in  f.iv  or 

There  is  not   much     that   is     new    in   the  way  ol   fancy 
underweai      The  staple  blues,  pinks,  tans,  helios  and  s.u 


'  out  inue   lo  in  i  rid  a   few      1 1  ipe  effci  I     an 

"i  f\  idem  e.  b  ea  ture  i  an  I i>  •■!  ved 

There  has,  during   the  past    month,  been   a  determined 

'  '''  rl   "'    ,l|c  knitted   goods  mi facturers  to  patch   up  to 

iIm'"'  orders,  and  wholesaler*  are  making  I.--  complaints. 
1  be  t;"'|i  'I'  es  in  i  ; 1 1 » | > I >  to  all  the  mills,  but  In  a 
number  of  them  in  both  hosier*  ami  underwear.  The 
backward  season  has  helped  the  rctailei  vert  much  as  the 
and  t'  i  ligh'l  weight  underwear  has  been  delayed. 
1,1  ladies'  g<  i  ds  supplii  b  are  fairly  well  in  hand,  but  there 
'-  more  p  mplaint  in  the  lines  for  men.  ami  m  hosiery. 
Quantities   it    these   lines   are    never   received    until   June 

and  even  July,  but   tbey  an I.\    foi   a  sorting  trade,  the 

.ii   orders  demanding   to  be  filled   l>.\    April  ami    \l.r 
nl   the  latest  so  as  i,,  be  of  use  to  the  retailer. 

*  * 

There  is  a  conspicuous  demand  for  a  higher  class  ol 
goods  for  both  men  and  women.  The  cheap  clap  trap 
Imcs  thai  ha\e  been  a  feature  of  our  Herman  importa- 
tions are  carried  in  far  -mailer  quantities.  The  public 
is  turning   lo  something  better,   realizing   il    h  not   monev 

1' -i  ■      Tuts  demand    lor  better  g I-     i-  something   that 

«•'•  n1'1  be  encouraged  b}  the  merchant,  and  to  do  so  he 
must  cany  more  expensive  qualities.  There  have  no! 
been  so  mam  new  things  introduced  on  account  ol  this 
sale  for  higher  priced  goods,  but  man}  thai  were  put  on 
Urn  market  some  yeara  ago  without  meeting  with  an} 
success  <n  account  of  their  prices,  are  now    handled  with 

si  t  isfact<  i  \    results. 

* 
* 

The   (.'email   sititnx    has   turned    the  supply  of  cotton 

Ik  sier}    from   d'erni.-ni}    to   our   home    factories.      Canada 

ha>  long  manufactured   a   lirsl-class  anode,  but   (iermam 

>■<  mi •<!  to  keep  a  greal  pan  of  the  Irade  until  this  year. 

Wholesalers    report    themselves      well    satisfied    with    the 

qualities  thai    ate  being   shown  ami   the  prices  quoted  bj 

Canadian  houses.      This  benefit   lo  the  home  knitting  mills 

is  one  of  the  principal  beneficial   results  ,,t    (he  surtax. 

•  • 
* 

A   correspondent   of  an    English  exchange  speaks 

strongly  >r     the   manufacturer   who   takes  orders  on   the 

promise  i  ;    last   year's  price-.      Ami   he  incidentally  ridi 

cules   the   buying   abilities  of   buyers   who   are   caught    by 

such  talk.      Manufacturers  cannot   -ell  hosier}    (wbii 

England  means  knitted  goods)  at  last  year's  prices  except 

al    a    h  —.   ami    no   man    i-   foolish   enough   tor  thai.      "   He 

must,   tinder  the  circumstance,   acl    dishonestly,   ami   take 

the  corresponding  value  out.  either  b}   using  infi  i 

or  b}  making  the  goods  weight."    The  buyer  who 

insists   upon   it,   lays  himself  open   to  b<  ited.      It 

he   i-   a   good   business   man   he   will    kno 

risible.      It    I-   such    methods   •■  that 

P   -  II nil    ami    i 
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A  WOOLLEN  MILL  REMOVING. 

rPHERE   is  considerable  danger  thai    the   woollen   mill 

1       will   soon   be   numbered   among   the   industries  thai 

have  been,  so  Ear  as  Woodstock  is  concerned.  The 
company  owning  the  plant- have  been  approached  by  cer- 
tain parties  in  another  town  who  offer  a  free  site,  free 
water  power  and  exemption  from  taxation  for  a  long 
period.  The  proposed  location  would  place  the  business 
more  in  touch  with  the  lumber  operators,  who  are  heavy 
buyers  of  the  mill  products.  Within  the  past  month 
much  correspondence  has  been  carried  on  between  the 
company  and  the  parties  desiring'  the  removal  of  the  mill. 

—  Sentinel.  

A  NEW  KNITTING  FACTORY. 

ST.    THOMAS,  ONT.,  has  succeeded  in  getting  a  knit- 
ting factory.      F.    S.    Johnstone,   Hardwick,   Mass., 
has  started  up  on  Talbot  street  with  five  to  ten  hands, 
and  will  speedily  increase  the  number.     At  first  only  the 
manufacture  of  hosiery  will  be   carried  on.      The  lowest 
manufacturing'  rates  on  water  was  all  that  was  asked . 

The  Chicago  Hosiery  Co.,  Windsor,  Ont.,  has  resum- 
ed operations  after  an  all-Winter  close  down.  The  com- 
pany manufacture  socks,  leggings  and  mitts  for  the 
Northwest  trade.  The  heavy  snow  held  up  all  their 
shipments  and  their  wool,  making  it  impossible  foi  them 
to  either  get  stock  or  ship  it  for  a  great  part  of  the  time. 


FADS  IN  HOSIERY. 

ANEW  YORK  paper  has  the  following:  Many  girls 
have  one  particular  hobby  as  regards  their  personal 
appearance.  They  may  be  totally  devoid  of  vanity 
on  all  but  one  point,  and  on  this  they  are  full  of  informa- 
tion and  self-glorification.  It  is  in  the  matter  of  shoes 
and  stockings. 

A  well-shod  foot  in  a  pretty  stocking  gives  one  a  feel- 
ing of  satisfaction.  To  some  this  satisfaction  Is  above 
anything  that  the  other  articles  of  dress  can  inspire. 
This  season  the  girl  whose  heart  is  set  on  fancy  stockings 
will  be  in  her  glory.  Never  were  such  marvels  seen  be- 
fore .  Openwork  stockings  with  lace  medallions  and  stock- 
ings of  all  kinds  are  merely  incidental  in  the  stocking 
parade. 

The  proper  thing  is  to  have  one's  favorite  flower  em- 
broidered on  one's  instep;  tiny  rosebuds  in  a  basket,  all 
in  the  most  artistic  and  natural  colors— or  shall  it  be 
violets?  A  small  bunch  of  violets  is  embroidered  on  a 
black  silk  ankle. 

Flowers  of  painted  velvet  even  are  seen,  and  a  flight 
of  hand-painted  velvet  smallows  may  not  make  a  Summer. 
but  thev  do  make  a  most  charming  novelty  at  least. 


STYLES    IN    LADIES'    WEAR. 

COMPLICATIONS  arc  still  the  rule  in  knitted  goods 
lines  and  many  merchants  are  complaining  that  de- 
liveries from  the  mills  are  annoyingly  slow.  Mer- 
chants are  daily  writing  after  goods  that  are  wanted  fo>- 
Spring  trade,  and  that  ought  to  have  been  in  stock  long 
ago.  The  weather  has  certainly  favored  the  manufactur- 
ers so  far,  but  as  soon  as  a  spell  of  fine  weather  comes 
these  goods  will  be  wanted  for  selling,  and  enquiries  over 
the  counter  will  commence  to  be  frequent. 

It  is  in  the  25c  line,  and  in  lines  about  that  price  that 
the  delay  occurs,  and  in  the  meanwhile,  if  manufacturers 
are  not  making  the  goods,  they  are  at  least  manufactur- 
ing a  varied  and   select   supply   of  excuses.     Shortage    of 


help,  insufficient  capacity,  etc.,  are  put  forward  and  no 
doubt  with  some  truth,  but  the  fact  that  the  knitting 
men  are  husbanding  their  stocks  of  cotton  is  more  likely 
to  be  nearer  the  mark. 

Hope  has  been  entertained  for  some  time  that  there 
would  be  a  break  in  cotton  prices,  but  still  the  markets 
remain  firm,  and,  when  present  stocks  in  the  manufact- 
urers' hands  are  used  up,  they  know  that  they  cannot  re- 
place them,  except  at  a  higher  price. 

Pink  and  blue  underwear  is  more  in  evidence  than  ever 
before,  as  there  is  a  decided  feeling  in  its  favor;  black  in 
vests,  drawers  and  combinations  is  shown  by  some, of  the 
best  stores.  This  underwear  is  intended  for  business 
women,  or  for  wear  when  travelling.  There  is  quite  a 
demand  for  black  underwear  in  the  States,  and  it  is  quite 
likely  to  become  popular  in  the  cities  here,  as  the  wear- 
ing of  it  saves  laundry  bills. 

Another  feature  that  should  not  be  overlooked  is  the 
demand  for  all  wool  underwear  from  women  who  go  in 
for  outdoor  sports.  This  should  be  of  light  Summer 
texture  and  weight,  as  it  is  found  that  though  a  woollen 
fabric  readily  absorbs  perspiration  there  is  no  chilly 
feeling  resulting  or  danger  of  catching  cold  or  chills  when 
this  kind  of  underwear   is  worn. 

GOLF  JERSEYS  AND  SWEATERS. 

JT  is  not  only  the  woman  who  golfs  who  appreciates 
the  smartness  and  comfort  of  the  many  knitted 
articles  that,  are  now  shown  under  the  name  of  golf 
blouses,  sweaters,  etc.  They  provide  ideal  wraps  for 
boating  or  for  throwing  on  in  the  cool  of  a  Summer 
evening  when  camping  out  or 
staying  at  one  of  the  many 
Summer  resorts.  They  are  both 
sensible  and  stylish,  for  they 
are  light  in  weight,  and  so  elas- 
tic in  texture  that  they  yield  to 
the  slightest  movement,  and  at 
the  same  time  they  protect  the 
body  from  cold.  In  fact,  they 
are  boih  hygienic  and  practical. 
Besides  the  golf  blouses,  there 
are  smart  little  fancy  vests, 
which  come  either  with  or  with- 
out sleeves.  These,  indeed,  are 
useful  all  the  year  round,  as 
they  are  just  the  thing  to  wear 
under  a  loose  wrap  at  any   time     One  of  the  popular  styles  in 

,  iii  ,1  ii  Golf  Blouses, 

when    added    warmth    is   needed. 

There  are  quite  a  few  novelties  in  these  popular 
goods,  one  of  which  is  illustrated.  This  is  a  blouse  with 
a  turn-over  band  down  the  front  and  round  the  neck,  and 
this  band  is  trimmed  with  medium  sized  brass  buttons. 
This  blouse  fastens  only  at  the  waist.  Another  style  has 
a  sailor  collar  and  buttons  down  the  front.  Quite  a  few 
are  in  the  style  that,  was  popular  last  year  with  the 
high  collar.  One  of  the  latest  is  in  the  form  of  a  knitted 
Norfolk,   with  pleats  and   belt. 

The  principal  colors  are  white,  red  and  navy,  and  oc- 
casionally these  are  doited  or  flecked  with  white  or  black 
or  both.  Besides  these  principal  colors  there  are  many 
other  combinations  which  will  harmonize  with  any  suit 
or  skirt. 

To  wear  with  these  jerseys  are  the  knitted  tan  caps  in 
patterns  and  plaids  and  in  long-haired  zibeline  effects. 
These  caps  have  a  little  wire  frame  in  the  crown  and 
can  be  bent  into  the  shape  that  is  most  becoming  to  the 
wearer's  face.  The  golf  blouse  shown  in  one  of  a  large 
line  manufactured  by  Cooper,  Corah  &  Sons,  Leicester, 
England. 
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SATISFACTION  FOUND  IN  ELLIS  UNDERWEAR 


Our  represented  ives  are  now  oul  with  samples  of  our  lines  of  SPRING 
NEEDLE  RIBBED  UNDERWEAR  for 

FALL  AND  WINTER,  1904. 

One  of  them  will  call  upon  you  and  it  will  be  to  your  advantage  to  look 
al  our  samples  'it'  high  grade  Underwear  before  placing  your  orders  else 
where.  SPRING  NEEDLE  RIBBED  is  bound  to  displace  the 
ordinary  Ribbed  Goods  on  account  of  its  SUPERIOR  ELAS- 
TICITY AND  UNSHRINKABLENESS,  an.l  you  will  find  it 
necessary  to  have  THE  ELLIS  SPRING  NEEDLE  RIBBED 
to  have  your  lines  complete. 


The  Ellis  Manufacturing  Co.,  L 


IMITED. 


SELLING    AGENTS, 

DIGNUM    &   MONYPENNY.  TORONTO  AND  MONTREAL 


HAMILTON,  ONT. 


To  the  Retail  Merchant: 


"DO  IT  NOW." 


Have  you  yet  given  your  attention  to  the  placing  of  your  order  for  Fall  Hosiery  with  a  reliable  mill? 
If  not,  we  assure  you  that  you  would  make  no  mistake  in  giving  the  necessary  time  to  inspect 
our  full  range  of  samples  of 

"MAPLE  LEAF  BRAND" 

Hose.  Over  Hose.  Half  Hose.  Fine  Mitts  and  Toques,  | 

"ALASKA  BRAND" 

Lumbermen's  Socks  and  /Witts.  SKA 

Our   traveller-,   are    now    on    the    road    soliciting   orders    in    their   respective   districts   as    below   and    will    eall     on 

you  in  due  time.     Be  sure  and  see  them  before  placing. 


Retail     Trad©     Only. 


PROMPT  DELIVERIES. 


SATISFACTION  GUARANTEED. 


EVERY  PAIR  WARRANTED. 


The  Goderich  Knitting  Co.,  ™™>.  ...Goderich,  Ont. 


J.  E.  LEWITT,  /Manager. 


SELLING    AGENTS 


Established   1895- 


McCLUXG  CV  Bl'RXS. 
5#  Bay  St.. 

Toronto.  Ont- 


A.  L.  GILPIX.  J   11   PAYXE  FRED.   S.    WHITE, 

469  Temple  Bldg.  Box  64J.  St.  Stephen,  X.B., 

Montreal.  Quebec  Winnipeg.  Man-.  A"  If  T     B  C-  For  Maiitime  I'r.ninces. 
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Hitchcock,  Williams  &  Co 

The  Fancy  House  of  London 


Established   70  years 


WAREHOUSES: 
69  to  74  St.  Paul's  Churchy'd 
43  to  50  Paternoster  Row 
I  to  8  London  House  Yard 

MANUFACTORIES: 
Warwick  Lane  &  Paternoster  Bldgs. 


Special  Attention  to  Canadian  Requirements 

Buyers  will  always  find  the  latest  Novelties  in  Stock,  and  the  Specialties  for  which  this  House  is 
so  widely  known,  are  : 

Millinery  Materials,      Fancy  Lace  Goods, 

Prints,  Silks,  Velvets  and 

British  and  Foreign  Dress  Materials, 

Chiffons,  Ribbons  and  Trimmings, 

Blouses,  Fancy  Costumes,  Mantles  and  Furs. 

OUR  CANADIAN  REPRESENTATIVE,  Mr.  Cliffe,  takes  a  full  line  of  samples  of  these  goods  twice  a  year, 
and  if  you  are  not  now  on  his  calling  list,  drop  him  a  line  at  Windsor  Hotel.  Montreal. 

Requests  for  Samples  sent  direct  to  London  will  receive  immediate  attention. 

Hitchcock,  Williams  &  Co.,  st.  Paurs  churchyard 

LONDON,  England 


SIR  G.  WILLIAMS,  F.  6.  WILLIAMS, 

H.WILLIAMS.  A.T.WILLIAMS. 
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EDITORIAL 
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SUBSCRIPTION   PRICE 

Canada,  Qreat  Britain  and  United  Otatee, 

Other  i  ountrlea,         ■ 

single  Ooplea, 

Inviirliitily  In  iiilvuiice. 

DIRECTORS) 

|.    B.    MACLBAN,    Montreal, 
VV.   I..  EDMONDS,  Toronto,   - 
A.   B.  CASWELL,   Montreal. 


$'J  a  year 
$:(  it  yeur. 
Dti 


Presideni 

-  Vick-Prksidi  n  i 

m  \\  iginu  dire*  tor 


CHIEF  OFFICES: 
MONTREAL,  TORONTO, 

33a  McGfll  Sti .  10  Front  Street  East. 

Tel.  Main  1266  Tel.  Main  2701. 

BRANCH  OFFICES  AND  REPRESENTATIVES: 
London,  Eng.,  |    m.  McKim,  European  Manager,  88  Fleet  St.,  E.C 


Manchester,  11   S.  Aabburner, 

Nkw    Yukk.  \V    T.  Kobson. 
WlNNIFl  ■  :.    I.    P.  I.uxton 

Vancouver,   

si    [OHN,  N.B.,    I    Hunter  White 
Halifax,  R.  C.  Hamilton. 


92  Market   Street 
1241  New  York  Life  Building 
Room  308  Mclntyre  lilock 
Telephone  1846 

Geo.  S.   B,  I'errv 

No.  3  Market  Wharf 

-  68  Pleasant  Street 


EUROPEAN  STAFF  CORRESPONDENTS : 
Miss  a.  MEEHAN,  Mr.  A.   E.   DACAM 

London. 

ADVERTISINO  RATES 


Paris. 


Are  based  on  J3j  li  page  mul  will  be  fiirnishr.l  on  application  I"   Ml      LB.I  iMWell 

or  to  the  manager  of  tbe  nearest  offloe     The  ralue  of  The  I>hv  Qi -  Rj  1 

an  kdrertialng  medium  la  unqueetl I     The  character  ol  the  edrert  isenienta  noe  In 

its  columns,  and  tbe  number  of  them,  tell  the  whole  story,  Circulation  considered;  ii 
la  the  cheapest  trade  Journal  to  adrerUse  In,  Advertisements,  to  Injure  Insertion  In 
the  issue  of  miy  month  should  reeeh  tins  otti  e  no)  later  ihun  the  eighteenth  of  the 
month  preoedbnr. 
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EFFECT  OF  WAR  ON  FUR  PRICES. 

"*HE  eflecl  of  war  upon  prices  is  not  always  "bullish." 
An  instance  of  tliis  is  bo  be  seen  in  the  effect  of  the 
war  between  Russia  and  .Japan  on  the  fur  market.  Since 
the  war  broke  oul  there  have  been  Mime  sharp  declines  in 
the  prices  of  furs  throughout  the  world.  The  declir 
possibly  mure  marked  in  coon  skins  than  in  any  other 
kind,  quotations  in  the  United  Slates  having  declined 
aboul  25  per  cent,  up  to  the  time  iii"  writing.  Large 
quantities  of  coon  skins  are  exported  to  Russia  from  Si 
Louis  and  other  ports  ol  the  North  American  Continent, 
where  they  are  used  as  linings  ior  winter  overcoats  and 
not  as  the  outside  shell,  as  on  this  continent. 

While  generally  speaking  the  fur  market  lias  become  de- 
pressed on  account  of  the  war,  in  some  of  the  commoner 
and  cheaper  furs  the  eflecl  has  been  the  opposite,  Por  in- 
stance dog  skins  which  are  being  used  for  the  purpose  of 
Clothing  common  soldiers  in  Manchuria,  have  become 
dearer,  the  demand  being  so  greal  that  quite  a  scarcity 
exists  under  normal  conditions.  Manchuria  exports  large 
quantities  of  dog  skins.     With   Lhe  war  on,  however,    all 

thai  can  be  obtained  are  required  for  the  use  of  Russian 
soldier.  Dogs  are  bred  in  Manchuria,  largely  for  the 
purpose  of  their  skins,  the  flesh  being  eaten  by  the  na- 
tives 01   that   count  rv 


On  account  ol   lhe  depre  Bed  condition  ol  Lhe  fui   mai 
ke1    the  merchants  in   the   Northwest    who  deal   large!)    in 
lurs,   which   are  b rough  1   iu   b)    the   tradi  aid     lo 

have  I"  ii  in-.i  v  ii\  dui  ing  Lhe  pa  ii   few  monl 

\il\  Icea  from   1  be  fui   1  enl  re     in  H  ire  to  the  el 

feci  thai  the  wai  is  cau  ing  much  demoralization  in  trade 
and  thai   lhe  outlook  is  no1  by  .m>   means  brighl 


Adversity,  like  weeds,  comet  without  effort  ,    success,  n> 
be  won,  must  be  cultivated 


SYMPATHY    IN    BUSINESS    ADVERSITY. 

IT  is  in  the  moment  of  danger  or  disaster  thai   the  bel 
ter  side  of  human  nature  is  b rough  1  Into  action      It  is 

lhe   same   in    business   as   in   private    life 

When  the  weather  is  fail    rivalrj    is  keeen  and   the  el 
forts  of  the  t  hou  uli  1. iu  I  business  man  an-  concentrated  up- 
on the  purpose  to  outstrip  his  competitor. 

The  disastrous  fire  which  visited  Toronto  a  couple  ol 
weeks  ago  showed  that  anion";  the  business  men  there 
"Friendship,  peculiar  boon  of  heaven,"  is  not  an 
"obsolete  sentiment,"  as  Carlyle  declared  n   to  be. 

Every  general  wholesale  dry  goods  house  but  one, 
every  wholesale  furrier  and  hatter,  every  wholesale  sta- 
tionery and  paper  house,  two  ol  the  leading  wholesale 
metal  and  hardware  firms,  to  say  nothing  of  manj  others, 

were  reduced    to  ashes. 

Hut    those      who    under    cold    business   conditions    mighl 

have  benefitted  by   the  calamit)    which  had  befallen   their 
business     competitors     were     indisposed    to   do   so.     The 
promptness  with  which  they  came  forward  with  oflei 
assistance  was  astonishing. 

Merchandise  was  loaned  to  fill  urgenl  orders,  pans  of 

offices,    warehouses    and    factories    were   shared    with    firms 
who  had  hitherto  been  keen  rivals.     In  the  hour  of  net 
si t y  the  spirit  ol  competition  was  forgotten. 

The  breach  which  competition  digs  between  business 
111, 'ii  is  mil.  after  all,  as  deep  or  as  broad  as  it  smiie- 
times  appeals  in  be       At   any   rate  it    is  nut    so  broad    that 

it  cannol  be  bridged  bj   sympathy. 


The  judicious  "ad."   is  forerunner  t<i  the  energetic  salesman 


T 


THE   CRIPPLED   WOOLLEN  INDUSTRY. 
p*HE    condition    Of    the    woollen    industry    in    Canada      is 

anything     but     satisfactory.     There    is    no     doubl 

about       Ibis.        In    part    it    may    be   due    to    the   out-of-date 
character  of   the  plant    of  some  Of   the  nulls       Some  of   the 

mill  owners  have  unhesitating!]    said  s<i   1,1  The  Review, 

but    the  chief  difficult]    is    the   tai  ill 

Under  the  preferential  tariff  the  protection  against 
British  woollens  is  2i  per  ten;.  All  things  being  equal 
ibis  might   be  termed  a     moderate  il   protection 

Kut    all    things   are   not    equal       In    the    item   of   Wages,    for 

example,  the  Canadian  woollen  manufacturer  pays  a  rate 
approximately    m  per  cenl     highei    than   his   British  1 
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petitor.  What  this  means  is  obvious  to  those  who  are 
even  bu1  tyros  in  the  economics  of  manufacturing. 

The  remedy  proposed  by  the  woollen  manufacturers  is 
a  customs  duty  of  •'!">  per  cent,  over  and  above  any 
preference.  This,  it  will  he  remembered,  is  what  they 
had  before   the  preferential   tariff  came  into  existence. 

Naturally  the  garment  manufacturers  are  not  as  a 
rule  advocates  of  a  higher  tariff  on  woollens.  The 
finished  product  of  the  woollen  mills  is  their  raw  ma- 
terial. They  import  a  good  deal  of  this  raw  material. 
Some  of  the  mantle  and  cloak  manufacturers,  for  example, 
claim  lhat  two-thirds  or  more  of  the  cloths  used  by  them 
are  imported,  and  they  fear  that  an  increase  in  the  tariff 
would  mean   an   increase  in   the  cost   of  this  line  of  goods. 

The  industries  engaged  in  the  manufacture  of  men's 
and  women's  garments  have  grown  enormously  during  the 
last  few  years.  They  employ  several  thousand  hands,  and 
their  interests  cannot  he  ignored.  They  already  have  a 
tariff  grievance.  When  the  present  tariff  was  framed 
there  was  practically  no  cloak  and  man  lie  industry 
worthy  of  the  name.  Mantles  and  cloaks  are  not  even 
enumerated  in  the  tariff  schedule.  They  come  in  under 
"clothing"  and  are  dutiable  at  35  per  cent.  This  is  the 
same  rate  the  manufacturers  pay  on  the  cloths  they  im- 
port, except  that  which  comes  in  from  Great  Britain 
under  the  preference.  They  want  a  distinct  classification 
and  a  specific  instead  of  an  ad  valorem  duty. 

It  ought  not  to  be  difficult  to  adjust  the  tariff  to  suit 
the  two  interests.  Neither,  as  far  as  The  Review  can 
discern,  are  disposed  to  be  arbitrary.  Business  common- 
sense,  therefore,  on  the  part  of  the  tariff  framers  ought 
to  be  able  to  do  justice   to  both. 

One  thing  is  certain,  the  woollen  industry  cannot 
thrive  while  the  conditions  remain  as  they  are.  A  mill 
here  and  there  is  on  a  fairly  paying  basis,  but  it  is  the 
exception  and  not  the  rule,  and  while  this  state  of  affairs 
exists  capitalists  cannot  he  induced  to  invest  their  money 
in  developing  an  industry  which  is  seriously  menaced  by 
outside    competition. 

Business  in  its  essence  is  the  pleasing  of  customers. 

ANOTHER  EFFORT  TO  LEGALIZE  UNION  LABEL. 

ANOTHER  attempt  is  to  be  made  to  induce  Parliament 
to  legalize  the  union  label.  Similar  attempts  have 
been  made  before;  in  fact,  on  two  occasions  the  House 
of  Commons  adopted  such  a  bill  but  the  Senate  threw  it 
out. 

It  is  to  be  hoped  that  this  attempt  will,  like  its  pre- 
decessors, meet  with  defeat.  The  union  label  is  not  a 
guarantee  of  quality;  it  is  a  badge  of  exclusiveness  for 
the  special  benefit  of  a  certain  class,  whose  efforts  are 
not,  as  a  rule,   for   the  well-being  of  Canada. 

Unionism  is,  undoubtedly,  a  good  thing  in  its  proper 
place,  but  when  it  interfered  unwarrantably  with  the  trade 
and  commerce  of  the  country  and  the  rights  of  both  em- 
ployers and  employes  it  is  an  evil. 

It  is  to  be  hoped  that  the  attempt  to  foist,  the  union 
label  upon  the  country  will,  like  previous  efforts,  prove 
abort  ive. 


T 


HISTORY    REPEATED    AFTER    FORTY    YEARS. 

'HE  action  of  the  Ontario  Government  in  coming  to 
the  financial  aid  of  the  Sault  Ste.  Marie  iron  indus- 
tries is  not  altogether  without  parallel  in  the  history  ol 
Ontario. 

Forty  years  or  more  ago  the  Government  of  the  day 
came  to  the  aid  of  a  certain  wholesale  dry  goods  house 
in  Toronto,  which  was  financially  embarrassed.  Trade 
matters  at  the  time  were  in  a  precarious  condition.  The 
firm  concerned  was  a  large  one  and  it  wars  felt  that,  if  it 
was  allowed  to  go  to  the  "wall,"  the  result  would  he 
serious  to  the  commercial  interests  of  the  province. 
Money  was  accordingly  advanced  by  the  Government  for 
the  purpose  of  tiding  the  firm  over  its  period  of  difficulty. 
Fortunately  the  action  had  the  desired  effect  and  not  only 
was  a  benefit  to  the  firm  but  helped  to  steady  trade  in 
general  in  that  part  of  Canada.  This  was,  of  course,  he- 
fore  confederation. 

The  case  of  the  Sault  Ste  Marie  industries  is  in  some 
respects  similar.  In  fact,  if  forty  \ears  ago  the  Govern- 
ment of  the  day  were  warranted  in  aiding  a  particular 
business  firm  for  the  sake,  not  only  of  the  firm  itself,  hut 
of  the  province  as  a  whole,  in  the  present  instance  the 
reason  is  all  the  greater.  It  is  very  doubtful,  indeed,  if 
a  new  company  under  the  present  condition  of  the  money 
market  could  have  successfully  floated  sufficient  capital 
to  start  up  the  industries  owned  by  the  Lake  Superior 
Co.,  unless  the  Government  guaranteed  the  interest  on 
the  bonds.  Such  a  failure  would  be  a  calamity  which 
would  be  felt  to  a  more  or  less  extent  in  nearly  every 
part  of  Canada,  and  would  seriously  impair  one  of  the 
staple  industries  of  the  country.  It  is  only  in  exception- 
al cases  that  the  Government  comes  to  the  aid  financially 
of  a  private  interest.  This  is  one  of  the  instances  when 
it  seems  to  see  such  aid  is  warranted. 

*       * 
* 

He  who   is   discourteous   behind   the  counter  is   very  far 

behind  the  times 


A 


CASH  IN  THE  DRY  GOODS  STORE. 

DRY  goods  merchant  doing  business  in  a  town  of 
1,11011  inhabitants  proposes  to  inaugurate  the  cash 
system  at  the  beginning  of  next  year,  and  he  asks  The 
Review   for  some   suggestions. 

Not  being  acquainted  with  all  the  circumstances  sur- 
rounding the  business  in  question,  we  are  naturally  some- 
what handicapped  in  our  consideration  of  the  subject, 
and  what  might  be  applicable  in  one  case  might  not  he 
in  another.  There  are,  however,  certain  general  principles 
which    can    he   considered. 

The  merchant  referred  to  is  wise  in  selecting  a  date 
somewhat  remote  for  the  inauguration  of  the  cash  system. 
It  gives  him  an  opportunity  of  informing  his  customers  of 
his  intention  and  of  educating  them  to  look  at  the  matter 
from  a  proper  standpoint. 

The  cash  system  is  good  for  the  customer  as  well  as 
tor  the  merchant.  When  credit  is  given  losses  from  bad 
debts    cannot    be    avoided.      All    this    adds    to      the   cost    of 
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doinp   business  and,  ol     course,   indirectly    to   the  Belling      sunn-     responsible     official   will  be  placed  at   each  "i   the 
price  "i  the  merchandise  in  the  store  entry   |i<  >  1 1     .it   which  the  new   system  i     lo  go  into  oper 

in  othei   words,  merchandise  can  be  sohi  cheaper  undei      ation      He  will  pass  the  document     to  different  clerl 


.1  cash  than  under  a  credit  Bystcm     The  modern  Riant  ol 

retailing— the  departmental  Bton — has  its  very   roundat 

i  est  nil',  upon  i  be  cash  s\  stem 

To  educate  his  customers  lo  understand  this  should  be 
the  effort  ol  every  retail  merchanl  who  proposes  to  adopt 
the  rash  system  This  means  thai  be  musl  advertise,  not 
alone  after  be  lias  adopted  it,  but  before  as  well. 


pxaminc      In  the  past   instead  "i  going  to  mch  an  offl<  ial 
Ihe  documents  have  been  taken  direct  l>>    the  importei 
.iiu    particular  clerk   thej    ma]   choose  in   the  department, 
whose  duty    it   was  in  iiu  the  uece    -ii\   checking      It 
tins  which  nave  importers,  who  desired  to  partiallj  evade 
the  customs,   the  opportunitj    lo  do   10      The  nev 
is   in  operation   in    Montreal   and   arrangements  are  being 


li •  advertising  space  which  he  occupies  in  his  local  madr  '"  I""   "   ml"  operatl n  Toronto  also. 

papei   he  should  continuously   have  some  reference   to  it;  .  *  .  • 

in  iaei    each    and    ever]   advertising    medium  and  method  An  advertisement  thai  is  without  aim,   like  a  gun  thai 

employed  should  be  utilized   to  further  the  cause     Before  is  i>:t,iiy  sighted,  is  not  effective. 

the  cash  system  is  pul   into  force  it   would  nol  be  a  i>ail  •  t  • 

idea   to  either  stamp  or  print   on   the  invoices,   billheads 

and    letter   heads   words   lo   the  effect    thai    <>n   and   alter     a 

certain  date  goods  would  be  sold  for  cash  only,  with  pos- 

sibl]  these  words  added  "It  will  pay  you  as  well  as 
lis 

The  local  editors  could  no  doubt  be  induced  to  lend 
their  assistance  by  writing  an  occasional  editorial  des- 
canting upon  the  advantages  ol  the  cash  system. 

The  store  windows  might   also  he  used   to  advantage. 


ARBITRARY    FIRE    INSURANCE    RATES. 

I^IKK  insurance  rates  are  supposed   to  be  based  on   tin- 
law   ot  average.     The  actuaries  do  nol   base  then   cal 


(illations  on  the  losses  and  profits  ol  a  yeai      Thej   group 
the  years  into  periods  and  from  the  experience  of  that  fix 

their    rates 

The  rates  which  the  hie  insurance  companies  have  sud- 

denlj    seen   lit     to  levy  on   the  business  men   in   the  chiel 

commercial  centres     in  Canada  are  not   based   upon   the 

li  there  are  two  windows,  how  would  n  do  to  dress  them      law  oi  average.     The)  are  based  on  an  abnormal  condi- 

both    with    the   same  (hiss   ol   goods,    and    in   one   put    price  Hon— the   Toronto    conflagration,    the   equal    ol    which     had 

tickets  based  on  the  credit  system  and  in  the  other  those  never  been   witnessed   in   the  Dominion, 
based  on  the  cash  system  '     it   would  he  an  ocular  dem-  One  cannot  believe  that   the  clever  actuaries  have  been 

onstration  of   the  advantage  to  the  customer  of  the  cash  so   far  astray    111  their   figures    that    one  abnormal   condi- 

s\stem,   and    if  done   well    would   he  effective.  """    should   have   knocked    their  calculations   into   a   cocked 

The  adoption  of  the  cash  system  mighl  he  followed  by      ha1  and  brought   bankruptcy   and  poverty    to  the  door    ol 

a    temporary    curtailment    in    the    volume    of    business,    hut        ""'  I"""'  confiding  companies  who   were   relying  upon    them 
scarcely  in    the  profits,   and   by   adopting  a   vigorous    and 


judicious  campaign  even   in   volume  it   should   he  possible 
to  make  the  business  larger  than  evei 

Remember   the  largesl    retail  stores  ill   both  Canada  and 

Ihe    I  nitcd   States  are  conducted   upon   strictly    cash    lines 

The    Review    would    like   an    expression    of   opinion    from 


uidance 

We  refuse  to  believe  it  On  account  of  the  recent 
heavy  (all  upon  the  resources  of  the  insurance  companies 
no  fair-minded  man  would  begrudge  them  a  moderate  in- 
crease in  Kites,  hut  this  abnormal  advance  of  something 
like  100  per  cent  m  certain  instances  is  unreasonable,  un- 
just, .ind  were  it  not  for  the  fad  that  the  I  nderw liters' 
Association  practically  enjoy  a  monopoly,  would  not  have 


its    readers   on    this    important    question,    and    particularly 

from   those  who  have  had  experience   with   the  .ash   sys-      ,„.,.„  proposedi  ,,.,  aione  en) 

tem. 


The  big  tire  which   visited   Toronto   was  hot  enough  t" 
warm  the  hearts  ot  business  men  towards  each  other. 


A  NEW  SYSTEM  IN  THE  CUSTOMS. 

AN    important     change     is     being    made    by    the   customs 
authorities  m  office  departments  in  winch  imports  are 
checked  at   the  chief  ports  ol  entry.     The  change  is  being 

made  on   account    of   the  alienation    that    in   some  instances 

ihe  clerks  whose  duty  it  is  to  check  over  these  imports 
have  been  in  collusion  with  importers  and  have  allowed 
entries  to  no  through  without  being  properly   examined 

In    older      to      overcome      this,    it     has    been    decided    to 

adopt   the  s\siem  in  vogue  in  tiie  United  States,  that   is,      ammunition— and  pay   dearly 


It    the  profits   From   insuranci    of  Lite  years  in   Canada 

have  not    been   up    to  the  standard    winch    the  companies 

have  set  as  then  ideal,  we  do  not  believe  it  is  ,is  much 
due  lo  the  rates  of  insurance  charged  as  to  'lie  expense 
oi  getting  business  Competition  among  the  companies 
is    keen.      In    no    line    of    business,    probably,    is    it    keener 

And  in   their    eagerness  lo  outstrip  one  another  they  do 

t.ot    always   count     the   cost    with    SUfficienl    care 

It    is     only,     apparently,    when      they    are    after     lusher 
rates    that    they    pull    together.      And    ot    course    when    they 

pull  so  well  together  in  this  particular  they  can  affoi 

act  independently  in  the  limit  lor  husmess  It  i s  .i  last 
entrenchment  which  they  can  always  fall  hack  upon  with 
confidence.     Hut   in  the  meantime  'he  assured  pay   for  the 
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Canada's    Underpaid    Judiciary. 


FROM  time  to  time,  out  of  as  well  as  in  Parliament, 
public  attention  is  called  to  the  meagre  salaries 
paid  in  Canada  to  the.  judiciary,  and  the  bad  results  which 
are  the  inevitable  consequence  of  such  misplaced  economy. 

Canada  has  become  a  great  and  wealthy  nation,  her 
industrial  and  commercial  interests  arc  expanding  with 
exceptional  rapidity.  So  matters  litigated  in  our  su- 
perior courts  are  often  of  great  magnitude,  involving  very 
large  sums  of  money.  It  is  becoming  more  and  more  im- 
perative, in  the  interest  of  Canadian  industry  and  com- 
merce, that  they  should  have  for  their  determination  the 
best  legal  talent   our  country  can  produce. 

No  feature  of  British  institutions  has  been  more  uni- 
versally recognized  than  the  importance  of  having,  as  the 
expounders  of  the  law,  those  who  in  their  day  have  been 
the  most  brilliant  members  of  the  British  bar.  This 
fact,  more  than  any  other,  has  induced  that  profound  re- 
spect for  the  law  which  has  always  characterized  the  Eng- 
lish nation. 

Most  of  the  British  self-governing  colonies  have  recog- 
nized how  important  it  is  that  the  highest  legal  excel- 
lence should  be  attracted  to  the  bench,  and  have  followed 
the  English  precedent  as  far  as  possible  by  making  the 
salaries  commensurate  with  the  importance  of  the  office. 
Consequently,  we  find  that  whereas  in  England  the  lord 
justices  have  salaries  of  $25,000,  correspondingly  adequate 
"salaries  have  been  provided  by  statute  in  most  British 
colonies.  For  example  :  In  Victoria,  with  a  population 
of  1,200,000,  the  chief  justice  receives  $17,000,  and  each  of 
the  puisne  judges  $15,000.  In  Queensland,  with  a  popula- 
tion of  only  half  a  million,  the  chief  justice  receives  $17,- 
500,  and  each  of  the  puisne  judges  $10,000.  In  Cape  Col- 
ony', with  a  European  population  of  400,000,  the  salary  of 
the  chief  justice  is  $15,000,  the  puisne  judges  $10,000. 
And  even  in  little  Tasmania,  with  a  population  of  only 
175,000,  the  chief  justice  receives  $7,500,  and  each  of  the 
puisne  judges  $6,000,  and  most  recently  of  all,  in  the 
new  Commonwealth  of  Australia,  the  salaries  of  the  su- 
preme court  judges  were,  at  the  last  session  of  Parlia- 
ment, fixed  for  the  chief  justice  at  $17,500  and  the  puisne 
judges  $15,000.  In  Ireland,  with  a  population  consider- 
ably less  than  Canada's,  the  salaries  arc  fixed  as  follows: 
Lord  chancellor,  $40,000;  master  of  the  rolls,  $20,000; 
vice-chancellor,  $20,000;  land  judge,  $19,500;  lord  chief 
justice,  $25,000;  chief  baron,  $28,000;  eight  puisne  judges 
each  $17,500.  The  lord  chancellor  may  be  eliminated  as 
not  offering  any  comparison,  but  the  salaries  of  the  other 
judges,  and  especially  those  of  the  puisne  judges,  arc  fair 
matters  for  comparison. 

In  Canada  alone  do  we  find  this  English  precedent  not 
followed,  and  the  judiciary  treated  with  the  utmost  parsi- 
mony. The  average  salary  of  our  superior  court  judges 
is  but  little  above  $1,000,  and  the  salary  of  the  chief 
justice  of  the  supreme  court  of  Canada  is  only  $8,011(1, 
and   the  puisne  judges  $7,000.   i   sum  little  more  than  that 

(;s 


given  to  the  corresponding  judges  in  Tasmania,  notwith- 
standing the  fad  that  we  have  in  Canada  a  population  of 
nearly  six  millions,  and  a  wealth  per  capita  higher  than 
many  of  the  leading   nations  of  the  world. 

When  the  salaries  of  the  supreme  court  of  Canada 
were  fixed  the  standard  adopted  by  the  then  prime  min- 
ister, Hon.  Alexander  Mackenzie,  and  his  minister  of 
justice,  was  the  salaries  paid  to  the  ministers  of  the 
crown.  At  first  sight  that  looks  eminently  fair.  But 
when  it  is  remembered  that  these  salaries  of  ministers 
were  fixed  at  a  time  when  the  cost  of  living  in  Ottawa 
was  certainly  not  two-thirds  of  what  it  is  to-day,  and 
further  that  the  ministers  receive  $1,500  a  year  for  ses- 
sional allowance  in  addition  to  their  salaries,  and  enjoy 
with  their  families  the  privilege  of  travelling  free  over  all 
the  great  railway  lines  of  Canada,  it  will  at  once  be  seen 
how  unfair  to  the  judges  the  standard  taken  is.  No  one 
contends  the  ministers  are  overpaid.  On  the  contrary, 
the  opinion  of  all  those  whose  opinion  is  worth  anything 
is  that  they  are  under  paid.  Still  they  receive  a  good 
deal  more  than  $2,000  per  year,  beyond  the  salaries  paid 
to  the  judges  of  the  highest  appeal  court  in  Canada. 

Here  is  a  court,  comparing  smaller  things  with  great- 
er, ranking  in  Canada  on  a  par  with  the  supreme  court  of 
the  United  States  and  the  appeal  court  of  Great  Britain 
in  those  countries,  and  from  which  is  demanded  a  compre- 
hensive knowledge  of  both  the  civil  and  the  common  law, 
who  sit  in  appeal  upon  cases  from  the  Yukon  to  Halifax, 
who  by  their  judgments  settle  the  judicial  foundations  on 
which  the  future  of  this  great  country  will  be  raised  up, 
and  we  pay  them  about  between  one-third  and  one-half  of 
what  men  in  similar  positions  in  other  parts  of  the  em- 
pire with  equal  responsibilities  or  lesser  ones  receive. 

(Heretofore  mere  politicians  have  succeeded  in  defeating 
every  proposition  to  remedy  this  wrong.  A  judge,  to 
them,  is  a  judge  and  no.  more,  whether  sitting  in  a  county 
court  or  a  superior  court,  settling  disputes  between  their 
neighbors  or  sitting  as  the  highest  Canadian  court  of  ap- 
peal and  determining  the  meaning  of  the  constitution  of 
the  country  or  matters  involving  millions  in  money  and 
property  to  its  Government   or  its  people. 

We  do  not  desire  to  under-rate  the  importance  of  the 
duties  discharged  by  the  county  or  superior  court  judges. 
But  we  do  maintain  that  if  a  general  levelling  up  of  the 
salaries  of  the  judges  cannot  at  present  he  attained,  there 
can  be  no  question  that  the  time  has  arrived  when  at 
any  rate  the  supreme  court  of  Canada,  the  appellate 
tribunal  to  which  cases  are  carried  from  the  highest  ap- 
pellate courts  of  every  province,  should  have  paid  to  its 
judges  salaries  in  some  respects  commensurate  with  the 
importance  of  the  office,  and  which  will  avail  to  attract 
the  best   legal  talent  of  our  country. 

We  desire  to  express  in  the  strongest  terms  at  our 
command  our  view  that  the  first  step  at  any  rate  should 
at  once  be  taken  to  remedy  this  evil,  bv  a  substantial  in- 


May,    I9D4 


EDITORIAL 


Dry    Coodl 
H  • 


.  being  voted  bj  parliament  lot  the  lalaries  ol  the 
judges  of  t  tic  supreme  courl  ol  Canada  ind  we  are 
convinced  thai  In  doing  bo  we  are  voicing  the  sentiments 
ol  the  business  men  ol  Canada  generally. 

The  absurd  answer  which  from  time  to  time  we  And 
,,,,,,!,.  i0  this  Btate  ol  affairs,  and  ai  the  last  session  ol 
parliament  we  regxel  to  say  expounded  bj  memhei 
the  Qoor  ol  the  House,  Is  thai  there  is  no  difficulty  In 
getting  judges  at  the  presenl  salaries.  Tins  is  quite  true, 
bul  the  question  is  nut  can  you  gel  lawyers  to  All  the 
judicial  positions,  as  to  which  there  can  be  no  doubt,  bu1 
the  importanl  question  is,  ran  you  gel  the  besl  lawyers 
u.  Canada  to  go  on  the  bench  with  the  meagre  salaries  a1 
presenl  paid  to  the  judiciary  ?     We  are  convinced  to  the 

contrary 

It  is  indeed  lamentable  thai  politicians,  merely  desir- 
ous ol  the  approval  ol  the  unthinking,  should  be  permitted 
to  obstrucl  the  carrying  ou1  ol  a  national  duty  by  de- 
claring thai  unless  the  complicated  and  difficull  question 
ol  count]  courl  and  superior  courl  salaries  be  considered 
those  ol  the  higher  courts  must  not  be  touched. 

Such  a  position  is  unwarrantable,  indefensible,  and  it 
is  to  be  hoped  thai  the  present  House  of  Commons  will 
have  sufflcienl  regard  for  the  industrial  and  commercial 
interests  ol  the  Dominion  to  bear  down  such  petty  ob- 
structions and  to  do  justice  to  the  judiciary,  beginning 
where  the  need  is  most  vital  by  dealing  with  the  appeal 
courts,   where  injustice  in    the     shape  of  inadequate  sal- 


■     foi    the  i  lining    to 

the  indues  has  to.,  long  prevailed 

\,,  i,u  in.  .  man  would  allow  mcfa  a  relationship  be 
tween  bimsell  and  .1  valued,  trusted  employe  Why  thould 
ihe  Dominion  oi  Canada  i  real  hci  led  and  bon 

Mini    icrvants     as   no  busines     man   would  his  employe? 
i  he  remedy   1 1  Bimple      ln<  rea  c  the    alai  le     to  an  eq 
able  iiL-.cu  t- 

This   importanl    Bubje<  t  is     ai    pre  n  nl    r«  eh  ing  more 

than  ordinary    attenl from   the  mote   thoughtful   busi 

men  oi  Canada      II   Is  fell   bj    'hem  to  be  .<  n. 
ot  supreme  importance,  not   only  tluii   the  services  ol   the 

besl     men    should    be    obtained    fOl     OU1     appeal    courts,    but 

that     when    secured    Ihev     should    be    paid     talariea    <  oniHien- 

iii. iir      with      tlie     dignity      and      rcspon  abilities      ol 

their      position,      and      which        would        ensure      the      de- 
votion  ol   all    their    time   to    the   stud)    and    decision   ol    the 

eases  before  them. 

It  is  a  matter  of  public  notoriety  thai  in  some,  at 
least,  of  our  principal  cities  this  is  not  so  and  that  t  lu- 
ll.embers  ,,f  ihe  couri  have  found  themselves  compelled  to 
, inept  outside  positions  of  emolument,  acceptance  of 
which,  while  perhaps  not  absolutely  inconsistent  with 
their  position  as  judges,  at  least  gives  a  greal  shock  to 
the  traditions  which  Canadians  have  inherited  and  main- 
tained with  respect  to  the  judiciary  For  our  own  pari 
we  have  no  hesitation  in  Saying  that  a  system  which  not 
only  tolerates  but  m  the  cases  ol  those  judges  who  have 
lar^e  families  ((impels  a  resort  to  these  methods  ,,f  eking 
out  an  insufficient   income  is  an  intolerable  one 


D 


PROTECT    THE    CLERft 

ID   you  ever   sec   the  picture  entitled   "Breaking   Home       home,    while  around    him   are  others   more  fortunate  in   the 


Ties"?  .lust  study  it.  The  small,  sturdy  lad  go- 
ing  out  into  the  world  with  all  Us  great  tempta- 
tions is  destined  to-what  ?  Will  he  become  faithful  and 
famous  through  devotion  to  duty,  or  will  he  fall  before 
the  temptations   that    beset    him    on  all   sides'.' 

The   weeping  mother,  down  deep  in   her  heart,    teal's   for 
Ins   future.      She   knows   of    the    trials   and    tribulations     ol 


world's  foods  ?     Is  ii    lust   t,i  the  huv,  to  Ins  pareni 
society  in  general  7 

It  is  due  to  the  honest  clerk  that  all  protections 
should  he  drawn  around  the  money  received  by  him  and 
by  his  fellow  clerks  He  should  know  that  when  he  re- 
ceives money  on  Ins  employer's  account  a  proper  record  is 
made  of   it.      He  should   also   know    that    when   he  paid   out 


the  world,   the  temptations  that    trap    the  unwary,  and   the       money    belonging    to    his   employer   a    like    record    is    made 


allurements    ol    vice    and    luxury.      Will    her    son    be    strong 
enough   i<>  resist   them  ? 

Ah  !  that  is  the  rub— will  he  ?  The  boy  perhaps  is 
to  enter  the  mercantile  trade  He  will  start  a1  the  bot- 
tom, hoping  t,,  rise  to  the  top.  H  he  is  strong  of  char- 
acter, resolute,  progressive  and  holiest,  he  will  succeed 
If  he  is  vacillating,  weak,  disobedient  and  inclined  to  the 
lighter  Side  of  life— well,  the  world  has  seen  the  wrecks  of 
many    just    such   lads   as  he,    through   temptation 

III    the   store   in    which    he   is    to   enter    there   is   an     old. 


He  should  noi  be-  placed  in  a  position  where,  through  a 
temporary  lapse  of  memory,  goods  could  be  taken  from 
the  store  not  paid  for  or  charged 

It  he  changed  money  for  a  customer  or  a  casual  caller 
in  the  stoic,  there  should  be-  something  to  make  an  in- 
stant record  of  that  fact  It  is  only  in  this  manner  that 
suspicion  is  taken  from  employes  Where  there  are  more 
than  one  or  two  or  three  men  in  a  stoic,  n  is  very  e.isv 
tor  mistakes  to  occur,  wrong  change  lo  be  given,  and 
other  transactions  happen  that,  in  the  long  run,  cr< 


open   cash-drawer.      The   boy's   pay    is   not    large.    Luxuries  loss  foi    ihe  employer 

abound    that    are   not    for    him.      Before   him    money    is    ex-  It    is   the  duty   of   the  employer    to  guard   againsl     these 

posed   hourly    With   no  check   upon   it.  errors.      It    is  his  duty   to  keep   temptation  away   from   not 

Is  he  strong  enough  to  resist  the  temptation  of  taking  only  his  clerks,  but    the  children   who  from  time  to  time 

_    I,    .„_  9  may   call   at    his     store,   his  customers,    and   even   his   own 
lust   a  small  sum 

Perhaps    he    is       Perhaps  his    sturdy    parentage    makes  family 

him    honest        Perhaps    the    teachings    ol    his    mother      may  Ii    is   very   easy    to  abstract    ,i    -.in    or    a    bill    from      an 

follow  him  through  ins  life  and  always  be  a  safeguard  to  open     cash-drawer      It    .s  impossible  to  abstracl    money 

him       Hut   is  it    righl    to  place  such  a   temptation  before  a  from     a     mechanical      recisir,    without    giving   warnin 

lad  "just   entering  The  commercial   world   amid   strange   Bur  thai    fad        In    that    alone   is    temptation    removed    by    the 

roundings,  free  from  the  restraining  influences  of  a    good  tear  ,,f  detection 
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A  NEW  SPECIALTY 

SEAM  TAPE  ™  BIAS  STRIPS 


In  Silk,  Satin,  Lawn,  Sateen,  etc.,  in  every  description,  width, 
and  style.      Put  up  specially  for 

The  Manufacturing  Trade 

We  have  added  special  machinery  for  this  purpose,  and  are  in 
a  position  to  save  manufacturers  the  duty  which  they  are  required 
to  pay  in  laying  down  these  goods  from   New  York. 

Send  samples  of  what  you  are  using  and  get  our  quotations. 

To  the  Retail  Trade 

We  are  putting  up  these  goods  in  12-yard  lengths,  to  be  retailed 
over  the  counter.  These  Seam  Tape  and  Bias  Strips  are  among 
the  biggest  profit  paying  articles  in  the  Smallware  department. 

Write  for  our  Aids  to  Selling 


Foundation 

Collars 

We  still  command  the  trade.  Orders 
shipped  same  day  as  received.  If 
these  goods  are  not  strictly  the  best 
values  going,  buyers  may  return  same 
at  our  expense. 

Fancy 
Stock  Collars 

Unquestionably  the  finest  showing 
made  in  this  country;  new  creations 
daily.  Insist  upon  seeing  our  new 
samples. 


Pleatings. 

Sun,  Accordion,  Knife.  Equal  to  anything 
turned  out  in  Paris.  Write  us  about  them,  or 
send  your  goods.  We  return  them  the  same 
day  as  received. 

Ruchings. 

We  confirm  for  Summer  and  Fall  our  predic- 
tion for  Spring.  The  call  for  our  Ruchings  is 
heavy.  Something  new  produced  every  day. 
Nothing  turned  out  in  New  York  that  we 
don't  make. 

Our  Old  Staples, 

New  Century  Skirt  Binding,  Venus  Under- 
skirts are  still  unexcelled. 


A.  E.  REA  &  CO. 


LIMITED 


20-22   Wellington  Street   West, 
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WITH  THE  TRAVELLERS 


t 


WM.   H.   NIDDRIE. 

Willi  bund  rods  ol  pounds  ol  excess  baggage, 
for  lwenty-[our  years  Wm,  II  Niddrie  has 
patrolled  the  Niagara  Peninsula  and 
southern  division  ol  the  Grand  Trunk 
from  Niagara  Palls  to  SI  Thomas,  lor 
John  Macdonald  a   Co. 

Mr  Ni'ddrie's  life  has  hern  spenl  in  the  drj  goods 
business  In  giving  particulars  ahoul  his  career,  he  gave 
Ins  age  bj  saying  "A  gentleman  was  asked  how  (>1<I  he 
was,  and  replied,  '1  am  seyentj  years  young.1  This  is 
the  feeling  I  intend  to  have  until  I  reach  95— ami  then  I 
guess  I'll  be  '|_>  years  young."  He  is  a 'native  of  old 
Meldrum,  Aberdeenshire,  Scotland,  awi\  served  his  ap 
prenticeship     with    John    Edminston   in    thai    village      In 


he  went    in     Mungo,  Lander  &  Sons,  Glasgow,    and 
remained  with  them  until   the  Spring  of  1871. 

Through  Wm  Steel,  ol  I  &  W.  Camphell  &  Co., 
Glasgow,  he  was  engaged  for  MacDougall  &  Snowball, 
Chatham,  New  Brunswick,  and  landed  in  Canada  May  I. 
1871.  In  1878  he  left  lor  Hamilton,  Out.,  and  was  with 
i  he  firm  of  D.  Mclnness,  al  thai  time  one  of  the  largest 
wholesale  drv  goods  houses  in 
]  580    w  hen  they   were  burnt  out . 

Then  on  October  15,  1880,  Mr 
ploy  ol  .John  Macdonald  &  Co  . 
\  here  he   will   he   next  ." 


Western  Canada,   until 

Niddrie  entered    the  ein- 
and     he    ■doesn't    know 


VOTING  IN  THE  UNITED  STATES. 

A     VI EMBER  ol  the  New    York  Assembly  is  introducing 
a   resolution   for  an  amendment    to   the  voting  laws 
It    reads  as  follows:     "Except    thai    upon   the  filing 
of  such  sworn  proofs  as  shall  he  required  by   law,  voters 
may   be  registered   provisionally,   which  provisional   regis 


Iration    -lull  nol   be  eflective  unless  such   votci       ball  ap 
peai    in  person   previous  to  election  daj    before  the  officers 
\\.i\  iug  chai  ge  ol   the  registrj   ol  votei 

The  idea    is   lo  make   il    pos  lible  foi    i  ommert  ial   tt 
ellers  and  others  who  maj   be  absent   on  registration  da) 
lo  register      I  nder.the  old  law    i  ravellei     have  been 
pelled    io  he  present   mi     registration     daj    oi    lose   theii 

vote 


TRAVELLERS  AT  CRICKET. 

Till-:   travellers  down   in   Nova  Scotia     arc     going     to 
squeeze   in  a   little  fun   this  Summei        Vbout   fifteen 
oi  them  aif  managing  their  routes  in  such  a  waj   .. 
to  be  on     the  north   shore  ol    Nova   Scotia   al    aboul    the 

same  nine.     Thej   have  formed  a  sorl   ol  associal and 

are  going  to  show  ,,  lew  fortunate  towns  how  knights  ol 
'he  grip  play  cricket.  01  course  business  is  not  going  to 
suffer,  hut  it  is  noi  going  to  lie  allowed  to  take  anj  ol 
their  heart  out  ol  the  name.  Annapolis,  Digb)  and  Wej 
mouth  arc  the  towns  to  he  favored  in  'he  present  plans, 
hut  many  others  hope  to  have  a  game  and  are  making  ne 
gotiations  Several  first-class  cricketers  are  included 
among  the  travelling  men.  and  thej  can  he  depended  upon 
io  uphold  their  end      .Mr.  Prank  Fai rw ea i her  is  secretarj 

TRAVELLERS'  CONVERSAT. 
'"rill-:  city'  commercial  travellers  ol  Winnipeg  recent!} 
J  held  a  very  successful  conversal  in  Manitoba  Hall 
1  he  first  pari  ol  the  evening  was  occupied  with  a 
musical  program  of  songs,  recitations  and  piano  solos, 
and  afterwards  came  the  dances  with  Wigston's  orchestra 
supplying  'he  music.  The  entire  affair  was  carried  on 
with  an  enthusiasm  that  assured  the  committee  then 
efforts  were  appreciated. 

The  commit  lee    in   charge   consisted    ol    Messrs     (iii, 
Coyle,    I. amh,    Irwin,    Patterson,      Mcintosh,    Richardson 
and  McRae. 

ATOT^S. 

'I  he  transportation  companies  m  Toronto  have  decided 
not  to  enforce  storage  baggage  charges  tor  a  reasonable 
time  on  travellers  representing  firms  thai  have  been 
burnt    out. 

Commercial    travellers    will    he   glad    to    learn    thai      the 
Baggage  Transfer   Company,    Montreal,   have  agreed    with 
the     association    lo   transfer    trunks   between    depot 
twenty-five  cents  a   trunk. 

The  travellers  whose  work  has  been  interfered  with 
by  Toronto's  threat  lire  have  tin-  heart]  sympathj  ol  The 
Dry  Goods  Review,  which  hopes  thai  the  interruption 
will  he  for  a  lew  weeks  at  the  outside  Most  of  them 
continue   to   take  orders  except    lor  assorting 

Thi'  Ontario  Provincial  Secretary  has  received  from 
the  Secretarj  ol  state  ,u,  Imperial  paper  giving  full  de 
'ails  of  the  regulations  governing  commercial  travellers 
in  foreign  countries  It  is  open  to  inspection  bj  Iinmmss 
men 

The   Western   Ontario    Commercial    Travellers    Vssot 
turn     has     presented   ex-Presidenl    Wm     Turnbull    with   a 

case  ol  'ne  hundred  pieces  of  solid  silver  cutler)  Presi- 
dent W.  H  Granl  made  the  presentation  The  address 
was  enclosed  m  a  leather  cover,  bearing  the  association 
monogram   in  silver 
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FEATHERBONE 
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FORTUNATELY,  we  were  out  of  the  fire  zone 
and  wish  to  announce  to  the  Trade  that,  our  fac- 
tories being  untouched,  we  are  in  a  position  to  fill 
all  orders,  correctly  and  expeditiously,  for 


Ladies'  Neckwear, 

A  multitude  of  styles  in  wash 
and  silk  materials. 

Ruchings, 

Frillings, 

Pleated  Chiffon  and 


Pleated  Muslin, 


Silk  and  Leather  Belts, 

Wide,  narrow  and  medium  effects. 

Featherbone  Girdle  Frames, 

In  skeleton  form  and  Crinolette 

Featherbone  Collar  Forms, 

All  heights  and  styles,  in  soft  and 
firm  finish. 


Veilings,  all  kinds,  face  and  drape. 


Sole  Agents  for  FEATHERBONE,  all  grades 
and  makes,  and  featherboned  articles  of  every 
description. 


.....  .  ............... 
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FEATHERBONE  NOVELRY  MFG.  CO. 


LIMITED 


Head  Offices  and  Factories:  TORONTO. 

Branch  Offices : 
MONTREAL,  WINNIPEG. 

N.R—  Have  yon  seen  the  latest  Skirt  Stiffening  \     FEATHERBONE  CRINOLETTE. 
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BELTS. 

MANUFACT1  RERS  of  fabric  belts  have  made  an 
extra  effort  <>n  their  Summer  lines.  Bell  styles 
are  exceedingly  varied,  not  only  in  make  up  i>ui  in 
colors  and  materials  as  well.  The  crushed  leather  bell 
hiis  proved  bo  popular  thai  fabric  bell  manufacturers  have 
had  i"  make  extra  efforts  to  keep  up  the  interesl  in  their 
lines. 

Last  Spring,  bell  lines  were  dull  affairs  in  comparison 
with  whal  they  are  now.  Materials  were  all  black.  Ai 
the  mosl  only  a  few  white  belts  were  shown,  and  trim 
initios  were  in  either  oxidized  or  black  gun  metal.  This 
Spring  belts  have  blossomed  forth  in  bright  colors  and  trim- 
mings are  in  gilt,  silver  or  cul  or  pressed  steel.  A  ureal 
many    while    lielis    are    shown,    and    in    colored      lines    red, 

green  and  navy  are  being  exploited. 

What  is  expected  to  take  well  for  wear  with  white 
Summer  wash  dresses  are  belts  of  gay  colored  Dresden 
ribbons.     These'come  in  crush  effects  and  the  trimmings 

are   either  gilt,   silver  or   steed  . 

The  leading  style  of  bell  al  present  is  the  crush  effeel 
.with  the  wide  back,  held  in  place  by  a  back  buckle,  button 

ornaments,  etc.  The  same  effect  is  gained  in  elastics  and 
narrow   stitched    handed    materials   by   extra    piece.-   at    the 

back. 

A  few  "narrow  straight  hand  belts  are  shown,  and 
girdles  are  not  quite  out  of  the  market.  Some  manufac- 
turers are  making  what  may  he  called  a  patriotic  belt,  the 
trimmings  of  which  consisl  of  beavers  and  maple  leaves. 

In  Summer  wash  belts  much  is  made  of  the  crush  idea. 

Duck   and    linen   are   the   favored   materials,   though   quite   a 

tew  belts  are  made  from  figured  pique.  Lines  id'  faggot- 
ing and  Bulgarian  embroidery  are  used  as  trimming  on 
the  newest  wash  belts.  Belts  of  colored  linen  bound  in 
while  with  stocks  to  match  are  showing.  Harness  buckles 
in  round,  oval  and  square  shapes  are  the  most  used  fast- 
enings. 

There  is  a  light,  and  it  musl  lie  confessed,  a  rather 
cheap,  look  aboul  brilliant  uilt  clasps  and  buckles  thai  are 
used  for  bell  ornaments,  hut  the  new  bell  trimmings  in 
ixilt  toned  with  black,  while  retaining  all  the  richness  and 
brightness  of  gilt,  are  both  richer  and  more  artistic   in 

appearance  ami  much  heavier  and  more  massive  in  effect. 


HANDKERCHIEFS. 
Importing  houses  say  thai  real  lace  handkerchiefs  are 
being  broughl    into  the  country   in   increasing  quantities, 

and  that  their  sale  has  increased  largely  in  the  past  tew 
years.  This  is  a  si^n  both  of  prosperity  ami  increased 
culture,  as  hand-made  lace  appeals  to  the  liner  and  more 
cultivated  artistic  taste. 

Most  women,  in  these  days,  like  to  possess  one,  if  not 
more  than  one.  real  lace  handkerchief,  and  a  present  of 
one  is  sure  to  lie  acceptable.     This  is  a  point  to  he  borne 


in  mind  when  weddine  and  Christmas  gifts  are  being 
selected.      Women   are   fascinated   bj    the   cobwebby 

hue  ami  by  i he  beaut)  id'  He'  patterns  in  real  lace.     Then. 

the   fad    that    i!    i— in  a   measure  allied   with   needle   work.   i- 

another  point  thai  interests  them.  Brussels,  01  rose 
point,  duchesse  and  other  Flemish  lace-  are  the  ones  thai 
are  chief!)    imported . 

Some  very  effective  handkerchiefs  are  shown  of  lac- 
lord  with  the  pattern  filled  in  by  hand.  While  verj 
attractive  they  are  considerably  cheaper  in  pine  than  the 
laces  menl  i<  ned  aho\  e . 

Though    while    i-    Mill    popular,    there      seems    to    he    a 
trace    of    a    reaction,    ami    bridal    attire    and    handkerchief-. 

two  generally  accepted  types  of  snowy  white  are 
strangely  enough  the  firs!  to  dm»  the  leaning  towards 
colors.     Fine  linen  handkerchiefs  are  shown  with  a  nar 

row  border  in  color,  and  the  border  color  i>  repealed  in 
coiner-,  groups  and  line-  of  French  knots  worked  into  the 
white    centre.-.       The    hand kerch ief ,    if    it    i-    a    colored    one. 

musl  match  the  die--,  i>  fashion's  decree.  Of  course, 
these  are  novelty  lines  and  are  imi  expected  to  interfere 
with  the  sale  of  the  white  handkerchief,  but.  as  they  are  so 

dainty,  ami  pretty,  they  bid   fan    to  take. 


ALLOVER  LACES. 

APROPOS  of  hue.  says  a  writer  in  Vogue,  there  i-  a 
new  al  lover  round-meshed  net  upon  which  little  balls 
of  the  same  shade  are  liberally  Bhowered.  It  does 
inn  sound  half  as  attractive  a-  it  i-.  and  would  be  highly 
desirable  tor  a  fancv  blouse  with  a  yoke  and  high  cuffs 
of  heavy  lace.  The  width  is  twenty-seven  inches,  ami 
the  price  only  $2.10  a  yard.  Tobacco  brown  and  Chan 
tillv  in  the  same  width  can  be  had  for  $2  a  yard,  and  i- 
being  made  up  into  blouse-  by  many  clever  dressmakers 
to  be  worn  with  coats  and  skirt-  of  similar  -hade.  Thai 
effective  punched  lace  is  prettier  than  ever  this  >  ear.  for  it 

i-  combined  with  heavier  raised  motives  like  little  - I-. 

ami  make-  up  into  stunning  blouses  a-  it   can   be  had   in 
deep   cream,   a-   well    a-   pure   while.       Trice-   vary   great!) 
according   to  quality,  but    for     a   handsome,  well-co 
pattern,  $2.85  a  yard  musl  be  given. 

NEW  SPRING  PARASOLS. 

DREAMS  and  plannings  of  Spring  wardrobes 
ned   into  Summer  by  the  exquisite  parasols  shown 

in  several  of  the  prominent   shop-.  -  a  writei 

in    Voirue,   who   ha-  been   going   the   rounds  ol    New    York 

shops.     These  make  i f  the  a ssories  w  etion 

i-  of  more  importance  than  the  negligent   woman 
a   touch     which   may   add   distinction   to  the     simples!   of 
frock-.      The   woman   who   wishes   to  be  considered   well 
groomed  musl   never  forget   thai   it  is  in  the  small  details 
that  true  umler-t amine  of  dress  i-  shown,  no  point   i-  in- 
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significant  to  the  artist   in  these  matters,  and  in  this  fact  are  used  to  give  the  long  shoulder  to  fashionable  waists. 

lies  the  secret  ot  a  perfect  ensemble.     Exceedingly  dainty  Valenciennes   trims,   lawns,  organdies,   D'Alencon,   Lierre 

is  a  sunshade  of  white  chiffon  over  a  lining  of  the  same.  and  other  net  tup  laces  are  very  much  in  demand.  par- 
Smocking  is  used  for  quite  hall'  its  width,  and  draws  the  lietilnrly  for  the  fluffy  Trills  on  most  sleeves 
soft,  pretty  folds  of  white  together  in  the  most  attractive  Insertions  of  Guipure,  Venice  and  heavier  laces  are 
manner.  A  full  ruching  of  chiffon  is  added  at  the  edge,  much  seen  on  the  lightweight  woollens  so  well  worn  now. 
both  inside  and  out,  giving  the  only  semblance  of  fluffiness.  Shirt  waist  suits  are  trimmed  with  bands  of  heavy  lace 
Natural   wood   is  used  for  the  handle  and   the  price  is  +12.  and  Clunys  are  good   for  this  purpose  . 

Very   new   ,s  the   model  of  a  second   parasol   where  slurred  Three-quarter    coats    of    Renaissance    lace    and    lovely 

puffs  oi  white  chiffon  form  quite  an  intricate  design  at  „el  ,,,,K.S  incrustea  with  ,,  are  still  most  fashionable. 
hall  its  width.  These  are  emphasized  by  an  edging  of 
black  baby  ribbon  put  on  in  a  little  frill,  and  around  the 
extreme  border  runs  a  plain  baud  of  the  same.  This 
ii' del  can  he  had  with  pink,  blue  or  mauve  ribbon,  the 
background  in  every  case  being  white  taffeta. 


LACE. 


1"MIAT   there   is  no   trimming  quite  so  popular  as  lace 
in   the  opinii  n  id'  the  Summer  girl,  and   that   all  but 
her   plainest    tailor-made   costume    will      be    trimmed 
with    it,    is   apparent,    when    counter   sales   are   considered. 
The   dressier   Summer  gowns   are    lavishly      trimmed    with 


■'■;;  ■: 
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D'Alei  con  Galoon. 

Transparent  coats  of  net  and  filmy  lace's  are  the  latest 
to  wear  over  gowns  of  chiffon  and  printed  net.  These 
coats  are  both  black,  white  and  creamy  in  tint. 

Fiber  laces  retain  their  popularity  in  ivory,  cream 
and  the  deeper  tints  as  well  as  black.  There  are  any  num- 
ber of  widths  and  designs,  motifs  and  allovers  as  well  as 
bands  and  galo<  ns  in  this  lace.  The  newest  patterns  show 
the  heavy  button  effect  that  is  so  popular  in  all  laces  this 
season . 

Allover  laces  in  both  heavy  and  light  kinds  are  used 
f(  r  blouses  and  figured  or  sprigged  nets,  particularly  in 
repousse  patterns,  are  much  seen  for  the  same  purpose. 

RIBBONS. 

AS    the   season    opens   up    the   prospects    for    the   ribbon 
trade  grow    brighter,    their   use   being   more   extended 
every    day.      The    milliners    have    all    adopted    ribbon 
as  a  prominent  feature  in  bat  trimmings;  while  sashes  and 
ribbons    for   bolt    and    girdle     purposes     are   much      sought 
after. 

Ribbon  velvet  in  all  shades,  but  more  particularly  in 
red  and  emerald  green,  and  gilt  trimmings  are  the  latest 
in   belt    lines. 

Stiff  ribbon  hair  bows  and  ornaments  are  again  mak- 
ing a  demand  on  ribbon  stocks,  and  quite  a  few  ruchings 
and  quillings  of  ribbon  are  used  for  elaborate  dress 
trimmings. 

The   demand    is     centred      in    the    plain    ribbons    in     the 
bright    makes     and     those  of   soft    finish.        Some    fancies. 
however,  are    shown,     but    the  general    trade  have  not   had 
such   a   brilliant   success   with   fancies   in    the  past    few   sea- 
sons as   to     dispose     them    to   buy   heavily    this   Summer. 
Canvas   weaves   with     gold     figures  and  embroidered     sot 
lac...  ami  tins  applies  to  woollen,  as  well  as  linen  and  col-        figures   ,„  c.))loml   sllk   aIT   themost    popular   fancies.   Then 
ten  fabrics.     Frills  of  lace  or  of  material  edged  with  lace       there  are     Oriental     designs     and     colorings     in  canvas 
are  used  ami  these  are  matched  by  the  bertha  effects  that        -rounds    that    are   very   striking. 
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D'Alencon  Lace  with  raised  braid. 
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LADIES'  ) 

MISSES'  at  all  prices. 


CHILDS 
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Samples  now  on  the  road. 


THE- 


Irving  Umbrella  Company 

MANUFACTURERS 

20  Front  St.  West,     -     TORONTO 


PEWNY'S 

Kid  Gloves 

For  your  Easter  Trade 
put  in  an  assortment  of 
these  gloves. 


EVERY  PAIR  IS  GUARANTEED. 

Pewny's  Gloves  are 

GOOD  GLOVES. 


GREENSHIELDS  LIMITED 


MONTREAL 

ACENTS   FOR   CANADA 


I.  B.  Kleinert  Rubber  Co. 


^  ^  TORONTO  ^  ^» 


Dress  Shields, 
Hose  Supporters, 


j 


i 


Et< 


New 
Premises 


Dowling  Ave.  and  Queen  St.  W. 

Business  continued  with  slight  interruption. 
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Many  novelties  have  threads  of  gold  cunning  through 
them.  .Moons,  spots,  shadow  spots  and  rings  in  different 
materials  on  a  satin  taffeta  ground  are  among  the  new 
weaves.  There  are  also  a  few  ombres,  but  the  steady 
trade  is  being  done  in  the  plain   ribbons. 


GLOVES. 

DO  not  think  that,  because  it  is  after  Easter,  the 
season  for  selling  kid  gloves  is  over.  Both  the 
early  date  at  which  Easter  came,  and  the  state  of 
the  weather,  point  to  a  prolonged  season  for  selling  kid 
gloves.  The  exceptional  popularity  of  brown  is  sure  to 
influence  the  glove  lines  and  browns  are  sure  to  be  called 
for,  both  now  and  in  the  Kail. 

White  is  always  prominent  in  Easter  lines  but,  while 
well  shown,  white  does  not  seem  to  occupy  quite  the 
supreme  place  it  used  to  do. 

Novelties  are  generally  on  show  for  Easter,  and  this 
year  was  no  exception.  Such  colors  as  the  new  mauve, 
Chinese  blue  and  almond  green  were  seen.  However, 
white  gloves  with  stitching  and  wide  binding  around  the 
cuffs  in  mauve,  blue,  yellow,  pink  and  green  are  more 
practical  and  likely  to  take.  These  arc  all  in  one-clasp 
gloves,  which  seem  to  be  gaining  favor  with  the  better 
trade. 


SMUGGLING  AMERICAN  GOODS. 

TOWARD  the  end  of  Easter  week  a  sensation  was 
caused  in  Montreal  by  the  detention  at  the  customs 
offices  of  many  Montrealers,  who  had  been  spending 
the  Easter  season  in  New  York  and  who  had  tried  to 
profit  by  it  by  smuggling  into  Montreal  laces  and  other 
valuable  dress  accessories. 

They  did  not  reckon,  however,  on  the  increased  vigi- 
lance of  the  customs  officers,  who  had  been  advised  by 
Hon.  Mr.  Paterson,  Minister  of  Customs,  to  keep  a 
strict  watch  on  holiday  visitors  to  the  United  States  and 
others  who  went  there  for  a  purpose.  The  minister's  at- 
tention had  been  called  to  the  yearly  practice  of  not  only 
private  individuals  but  also  of  tradesmen,  dressmakers, 
milliners,  etc.,  of  taking  the  reduced  rates  to  New  York, 
ostensibly  for  a  holiday,  but  in  reality  to  purchase  cer- 
tain articles  of  dress,  perhaps  at  much  lower  prices  than 
obtained  here.  A  deputation  of  Montreal  dry  goods  men 
waited  upon  the  minister  with  the  result  that  the  smug- 
glers received  a  cruel  shock. 

-Of  course  most  of  the  smugglers  were  women.  Their 
method  of  dressing  gives  greater  advantages  for  conceal- 
ing smuggled  goods  about  the  person  than  does  that  of 
the  male  sex,  who  would  doubtless  avoid  the  customs 
just  as  cheerfully  as  their  sisters  if  they  were  able. 

This  sort  of  thing  has  doubtless  been  going  on  for  a 
long  time,  but  so  little  has  been  made  public  in  regard 
to  it  by  the  customs  officials  that  many  people  have  be- 
come emboldened  to  visit  New  York  for  the  sole  purpose 
of  purchasing  dress  luxuries;  and,  as  a  result,  a  great 
deal  of  the  very  best  trade  is  lost  to  Canadian  stores. 
What  is  most  to  be  deplored  is  that  the  very  people  who 
so  purchase  their  fancj  goods  in  the  United  States  are 
the  ones  who  could  best  afford  to  pay  the  price  here  for 
the  same  goods. 

One  of  the  dry  goods  merchants  who  has  taken  a  great 
interest  in  the  matter  contrasted  the  conduct  of  our  cus- 
toms officers  with  that  of  the  United  States  customs 
men.  "I  would  not  like  to  see  people  coming  to  Canada 
subjected  to  the  same  rudeness  that  characterizes  the 
American  customs  official,"  he  said   to  a  representative  of 


this  paper;  "but  if  they  had  a  little  more  of  their 
seventy  it  would  stop  a  good  deal  of  the  wholesale 
smuggling  that  I   feel  sure  is  now  going  on. 

"What  these  people  bring  in  here  are  practically  all 
American-made  goods.  All  imported  lines  can  be  obtain- 
ed here  fully  as  cheap,  if  not  considerably  cheaper,  than 
in  the  United  States  on  account  of  their  very  high  tariff. 
Coming  from  the  States  1  think  our  customs  should  be 
all  thi'  more  strict— as  strict,  in  fact,  as  they  are 
with  people  going  from  here  to  there,  and  we  all  know 
what   that  means. 

"Doubtless  the  big  New  York  stores  have  a  strong  at- 
traction for  Canadian  visitors,  especially  ladies,  but, 
whether  thev  know  it  or  not,  in  most  cases  they  can  get 
what  they  want  and  receive  just  as  good  value  here  as 
there." 

Another  merchant  did  not  think  so  much  of  the  pri- 
vate individuals  who  made  these  "purchasing  visits"  as 
of  the  trades  people.  "Many  a  dressmaker  and  milliner," 
he  told  us,  "make  periodical  trips  to  the  States  for 
laces,  trimmings,  etc.,  and  I  don't  think  a  great  per- 
centage of  them  pay  the  duty,  or  at  least  all  they  should. 
A  little  of  the  smuggled  goods  is  shown  for  a  'bluff.' < 
These  people  take  a  great  deal  of  trade  from  the  city 
stores.  It  would  be  impossible  to  estimate  how  much, 
but  it  is  serious  enough  for  the  Customs  Department  to 
devise  some  means  by  which  they  could  be  more  closely 
watched,  and  have  the  officials  at  the  wharves  and  sta- 
tions make  stricter  examinations.  I  think  our  people 
have  always  been  too  lax  in  this  matter  all  along  the 
boundary  line." 


AN  EXCEPTIONALLY   "FREE"   OPPORTUNITY. 

'piIERE  are,  undoubtedly,  many  readers  of  The  Review 
interested  in  good  advertising.  Undoubtedly  there 
are  many  who  realize  the  importance  of,  and  would 
take  pride  in,  having  their  advertising  the  best  and  most 
effective  in  their  city  or  town.  At  the  same  time  it  isn't 
the  best  or  most  effective,  and   they  cannot  make  it  so. 

Perhaps  you  are  one.  Maybe  you  are  struggling  along 
with  your  advertising,  putting  in  time  on  it  you  could 
more  profitably  use  in  other  ways,  working  at  a  thing 
you  dislike, — perhaps  slighting  it. 

If  this  is  so  you  would  of  course  welcome  having  your 
advertising  prepared  for  you,  if  you  thought  it  would  not 
be  an  expense.  That  is  what  you  stick  at.  You  would 
gladly  be  relieved  of  your  advertising  worries  right  now 
if  you  were  convinced  that  it  would  pay  you— that  the 
money  you  'would  pay  an  expert  would  be  returned  many 
fold  in  increased  business. 

Child  &  Fall.  ad.  writers  of  Wakefield,  Mass.,  (whose 
ads.  have  been  appearing  in  The  Review  for  some  months, 
and  who  have  an  ad.  in  this  issue  on  page  23)  offer  you, 
through  this  paper,  just  the  opportunity  you  seek.  To 
give  you  conviction,  they  will  prepare  your  newspaper 
ails,  for  a  time  free  of  expense. 

They  believe  they  can  convince  you.  If  they  succeed, 
and  prove  to  you  that  they  have  the  ideas  that  will  in- 
crease your  business,  if  they  show  you  that  they  take  the 
burden  of  your  advertising  from  you,  save  you  time,  save 
you  bother  and  can  make  it  pay  you  to  have  them  work 
lor  you,  your  advertising  difficulties  will  be  solved. 

Isn't  this  an  opportunity  you  should  not  let  pass  ?  In 
accepting  the  offer,  you  have  everything  to  gain,  nothing 
to  lose.  You  will  find  Child  &  Fall  conscientious  work- 
ers, who  will  do  their  best  for  you.  You  will  find 
them  free  to  answer  any  questions  you  wish  to  ask. 
But   need  we  say  more  '.'     Write  them. 
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Ladies' 
Crush  Leather  Belts 

If  you  wish   to   get  good   profits   on    these 
goods,  place   your  orders   with  us  at  once. 

We  are  offering  belts—  2  y£  inches— turned   at  the 
edges  and  stitched,  for 

$27-22  a  qi  oss. 

\  PRICE  THAT  WILL  CREATE  A   DEMAND   FOR   SI  CM   GOODS. 

Our  stock   includes.         i 

Black,  White,  Brown,  Tan, 

Red,  Grey,  and  Black,  and 

Black  Patent  Leather. 


WE  ARE  LOOKING  FOR  YOUR  ORDERS. 


6REENSHIELDS  LIMITED 

MONTREAL. 


DRY  GOODS  REVIEW  M*y.  1904 

WE  ARE  AGAIN  DOING  BUSINESS 


ALL  ORDERS  with  the  exception  of  a  very  few  lines  will  be  filled  with  only  a 
very  little  delay.  Our  building  was  just  slightly  damaged,  and  we  expect  to  be 
back  in  it  in  the  course  of  two  or  three  weeks. 

Our  HOSE  SUPPORTER  MANUFACTURING  DEPARTMENT  was  only 
damaged  by  water,  and  we  will  be  able  to  fill  orders  for  our  welhknown  brands  at  once. 

SEND  IJS»  YOUR  ORDERS  EOR 

HOSE  SUPPORTERS,     LADIES'  and  MEN'S  BELTS 

and  the  LATEST  NOVELTIES  in 

BELT  BUCKLES,      BELT  SETS,       WAIST  SETS, 

HAT  PINS,        HAIR  ORNAMENTS, 

SMALLWARES, 

SIDE,  BACK  and  POMPADOUR  COMBS, 

HAIR  PINS,  PINS,  SAFETY  PINS, 

PLATED  JEWELLERY,  Etc. 


PHILLIPS  £>  WRINCI1 

LIMITED 

Temporary  Premises:  5  Jordan  St.,  Toronto 

We  have  a  full  stock  of  "CAPSHEAF"  COILLESS  SAFETY  PINS. 
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BUSINESS    MEN    AND 
THEIR    STORES 


Ul'  in  Portage  la  Prairie,  in  Ihe  Province  ol 
Manitoba,  tbere  is  a  store  which  astonishes 
the  visitor  It  is  so  unlike  whal  an  easternei 
would  expeel  to  Bnd  in  a  western  town.  In 
saying  this  no  injustice  is  intended  to  the 
greal  ami  growing  West,  of  which  all  Canadians  are 
right  lj  proud.  Only  in  the  rase  ol  the  Garland  Com 
pany's  store  in  Portage  la  Prairie  the  size  of  the  store, 
the  assortment  ol  stock  and  the  number  ol  departments, 
arc  more  than  it  seems  possible  Foi  a  western  town  to 
support 

The  Garland  store  is  a  large  and  handsome  modern 
structure,  four  storeys  in  height,  including  the  basemen! 
.mil  with  a  Frontage  of  fifty-three  feel  on  Saskatchewan 
avenue  For  eight)  feel  down  Ann  street  Ihe  same  height 
is  eoni iniieil  and  then  an  additional  seventy  feel  consists 
ul  three  storeys.  The  store  Fronl  is  handsome  in  appear- 
ance with  a  large  area  of  plate  glass  and  with  doors  cul 
in  quarter-oak  supported  by  iron  columns  in  Egyptian 
style. 

The  basement  ol  the  Garland  store  is  devoted  to  gro- 
ceries, crockery,  glassware  and  canned  fruits.  On  the 
ground  floor  the  entire  space  ol  eighl  thousand  square 
feel  contains  dry  goods,  clothing,  furs,  boots  and  shoes, 
fancy  goods,  etc  On  the  second  Hat  are  to  be  found 
millinery  and  mantles.  carpels  and  curtains,  oilcloths 
and  rugs,  ribbons  and  flowers.  On  the  top  Hat  is  situat- 
ed the  manufacturing  department  and  work  rooms,  where 
.1  large  stall  is  continually  employed  in  dressmaking  and 
millinery  work.  The  total  stock  carried  is  over  (90,000. 
A  somewhat  remarkable  fact  about  the  Garland  store 
is  th.it  the  mam  three-storej  portion  was  not  originally 
erected  where  it  now  .stands  The  whole  of  this  portion 
oi  the  building,  53x80  feel  in  extent,  was  moved  fully 
hall  a  mile  to  its  present  location  When  it  is  remem- 
bered that  the  structure  is  of  brick  and  when  it  is  fur- 
thei  added  that  the  moving  was  done  without  even  crack- 
ing the  plaster,  the  wonder  of  it  all  is  greatly  enhanced. 
The  present  manager  of  the  Garland  Company,  who 
recentlj  succeeded  Mr  T.  A  Garland,  its  founder,  is  Mr. 
T  ('  Howard,  as  progressive  a  business  man  as  can  be 
found  in  Western  Canada  To  his  enterprise  and  sound 
business  methods,  no  small  portion  of  the  success  of  the 
Garland   Company   is  to  he  attributed 


THE  COTTON  TRADE  IN  LANCASHIRE. 

CHARLES  W.  MACARA,  president  of  'he  Federation 
of  the  Master  Cotton  Spinners'  Association  of  Eng- 
land, when  interviewed  recently  gave  a  statement  of 
Ihe  losses  incurred  b\  workers  and  employers  in  the  Lan- 
cashire region,  owing  to  the  high  price  of  cotton.  No  one 
else  is  m  the  position  ol  Mr.  Macara  foi  giving  an  au- 
thoritative account   of  conditions  as   thej    arc. 

"in  tiie  lirst  place."  he  said,  "the  value  of  the  raw 
cotton  imported  into  England  each  year,  after  de- 
ducting re-exports,  may  be  taken  at  thirty-live  million 
pounds,  calculated  on  the  basis  of  cotton  a!  an  average 
price  of  5d  pei  pound.  The  value  of  the  exports  ol 
ton  goods  calculated  on  the  same  basis  is  over  seventy 
million  pounds,  and  'he  total  value,  including  the  home 
consumption,   over   ninety   millions       It    will    thus   be  seen 


•  i  •       I i  - 

I '   .    V  .  •-  w 

I  ha '   t  here  I    .i  different  c  ol  about  I  million  pounds 

between     I  lie    Value    ol     •  I,.-    I .,  w     Ih.i'rii.ll      and       tie-      li 
•ds. 

Where  do  the  him   million    go  '     When  ihe  mill 
working  full   tune   the  wages     paid   in   the  and 

weai  ing  departmenl  i  will  be  found  lo  be  aba 
million  pounds  a  jreai  Then  there  are  the  ub  idiai 
dependenl  industries,  in<  ludine  i  alii  o  printing  bleai 
dyeing,  finishing,  packing  read)  made  clothing  manufact 
""'■  carr)  ing,  coal,  itorc  replacement  and  repaii  ■ 
chinen ,  ihe  handling  ol  the  ran  material  a'  poi  ■ 
inland,   wan  housemen  and   the  .  ti   jn   impi 

,:""   and    ihe  distribution   ol    the  manu  produ<  I 

Ul  these  and  manv  othci     have  to  be  p  ind  il 

is  estimated    that    the  amount    thai   i     paid    Lo   ihem 
Y**t  pqual  i  the  amount  paid  io  the  spinnei     and  wt 
namely,   twentj    million  pounds 

"1  ""  *''!!  s,,('  thai  m  this  wa)  we  have  accounted  toi 
forty  of  the  him  five  million  pounds,   win,  i.  ,,|   DJ 

our  importation  and  manipulation  ol  the  cotton  crop    The 

remaining  fifteen  millions  go   to  paJ    taxatioi irance, 

Rround  rem,  cost  ,,t  depreciation  ol  mat  hiner)    in  (hi 
11,11  •'llli  subsidiar)    trade  .  and   the  return  on   Ihe  capital 
invested,  including  the  capital  supplied  b,   bankers  ,,s  well 
as  ""'  proportion  of  Hie  capital  of  railwaj  companh 
other  carriers  and  shippers 

"Now,  1  thmk.  we  b,,\e  cleared  the  field  tor  the  con- 
sideration ot  ihe  question  you  ask  Whal  i  Ihe  cost  0| 
the  short-time  movement  to  the  whole  ol  the  9 
crs  engaged,  directly  and  indirectly,  jn  the  cotton  trade  ! 
01  the  fifty-five  millions  earned  b)  the  manipulation  ot 
the  raw  material,  as  we  have  see,,,  fort)  millions  go  in 
wages.  One  half  t he  workers  are  on  mil  time.  and.  it 
maj  be  assumed,  are  earning  a'  the  rate  ol  twenty  mil- 
lions annually— one  half  the  total  ot  rorty  millions'  The 
other  halt  are  working  fort]  instead  of  fifty-five  and  , 
half  hou.s  a  week  B)  this  lessening  ol  their  w„rki„, 
hours  thei  cam.  not  -be  twenty  millions  which  is  secured 
''  ""■  "'"unate  mil  timers,  but  ,„,l\  fourteen  and  ,  hall 
millions  They  lose  ai  the  rate  0I  five  and  .,  half  million, 
Pounds  a  pear,  or  in  round  figures  (foi  in  these  estimates 
",,('  can  never  hop  t,,  be  absolutelj  exacl  |  I 
pounds  ,,  week  Probably  the  people  directlj  bearing  this 
loss  numbei  about  500,000,  onl)  halt  ot  ihem,  bear  in 
mind,  hem-  engaged  in  spinning  ami  weaving.     The  others 

•  He    associated     With     the    dependent     and     SUbsidiar)     trades 

"  '"   tnis  extent,   in  m)    opinion,    the  wage-earners  en- 
!   '"   ""'  cotton   trade  ol   this  countrj  .  and   Hie  trades 
flependenl   upon  it,  ate   suffering   bj    the  short-time  move 
menl . 

"As  alread)  indicated,  the  same  method  ol  calcula- 
tion would  show  that  capitalists  in  the  cotton  trade,  and 
Hie   trades  dependenl   upon   n.  are  suffering  to  the  ei 

'"    over    lwo'    millions    per    annum,    or    aboul     !.  10, 

week,  making  the  total  loss  t0  capital  and  I., 

engaged  in  the  cotton  trade  and  the  trades  dependei 
on  it    £150,000  a   week 

""    is  obvious     that    it    is     impossible   to     red  ice   the 
iR     "ours     ot     the   ins,    process-spinning-witl 
ever)    other   brand,   of   the   trade  and   even 
dustr)    being  proportionately  affected      In  addi1 
:his  the  reduced  purchasing  power  .,,  such  a   large  popula- 
tion must  have  rar-reacbing  effects  on  ..II  otl 
Hie  community,  and     in  its  degree  i 
welfare. 

'The  curtailment   of    production     during     the  present 
Vear,   1   ma)    add,  has  been  confined  of    Am- 

erican cotton 


Dry    Goods 
R.  nview 


May.   190-4 


* 

WAISTS 
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UNDOUBTEDLY  the-  white  waist  is  to  be  the 
popular  one  for  the  Summer  of  1904  and,  not- 
withstanding the  weather,  white  wash  waists 
have  had  already  a  large  sale.  The  faet  that 
the  weather  was  so  cold  did  not  prevent 
many  women  from  wearing  white  wash  waists  in  the 
heavier  materials  all  Winter,  and  now  that  finer  and 
milder  weather  is  due  they  are  putting  on  thin  cot  Ion 
and  linen  waists  in  white.  These  they  are  wearing  under 
the  suit   or  smart   Spring  coat. 

Is  the  inconvenient  fashion  of  buttoning  the  waist  up 
the  back  coining  in  again  ?  is  the  question  asked  by  many 
when  viewing  the  new  imported  waists.  Certainly  many 
of  them  button  up  the  back,  but  it  would  seem  to  be 
only  the  very  dressy  and  elaborate  styles  that  are  made 
in  this  manner,  and  for  the  useful,  every-day  waist  the 
majority  of  women  buy  the  one  that  fastens  down  the 
front.  Waist  manufacturers  have  not  much  faith  in  the 
warist  that  buttons  up  the  back.  They  submitted  samples 
to  the  trade  and  almost  invariably  they  were  refused  or 
the  request  was  made  that  the  opening  might  come  in 
front. 
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STYLES  FOR  FALL. 

ANY  manufacturers  have  samples  on  the  road  of 
Fall  waists,  and  a  very  big  return  is  expected  to 
be  made  from  them,  as  sample  lines  are  larger  and 
more  elaborate  than  ever  before.  It  is  predicted  that  the 
separate  waist  will  have  a  greater  run  than  ever  this 
Fall.  Mohair  and  lustre  fabrics  will,  it  seems  at  pres- 
ent, be  the  favored  materials,  but  flannels,  cashmeres  and 
other  materials  are  being  made  up;  in  fact  the  variety  is 
greater  this  Fall  than  usual.  Cream  and  ivory  lustres 
are  selling  extremely  well,  and  so  is  a  kind  of  fine  striped 
flannel  material,  with  a  small  Dresden  pattern  in  the 
stripe. 

Styles  run  more  to  the  tailor-made,  and  wide  tucks 
and  stitchiiigs  take  the  place  of  the  narrow  tuckings  this 
season;  in  fact  the  blouses  for  Fall  are  built  on  plainer 
lines.  This  means  that  cut  and  finish  have  to  be  more 
carefully  looked  to,  as  there  is  no  fussy  trimming  to  con- 
ceal bad  lines.  Bright  gold  and  gun  metal  buttons  are 
much   used  on    the  Fall  blouses. 

MONTREAL  NOTES. 

MONTREAL  waist  manufacturers  state  that  the  big 
fire  in  Toronto  has  not  seriously  interfered  with 
their  business  and  that,  though  the  prolonged 
Spring  to  a  certain  extent  retarded  the  demand,  yet  the 
factories  are  now  very  busy.  The  retail  trade,  having 
been  blessed  with  a  few  line  days,  are  quite  confident  of 
doing  a  volume  of  business  up  to  the  average. 

Biuing  for  Fal.l  has  not  commenced  yet,  but  manufact- 
urers report  a  satisfactory  outlook.  Owing  to  the  late- 
ness of  Spring,  the  sorting  of  Summer  stocks  has  not  yet 
commenced. 

Laces  in  the  Fall  waists  arc  showing  up  stronger  than 
ever.  Particularly  is  this  the  case  in  all-overs,  some  of 
the  most  attractive  of  the  Fall  waists  being  made  of  that 
material.  Embroideries  also  arc  again  in  good  demand 
lor    Fall 


Flannels  are  spoken  well  of  and  as  the  Fall  season 
approaches,  the  manufacturers'  confidence  in  them  in- 
creases. They  slate  that  thej  will  to  a  certain  extent 
displace  other  heavy   goods. 

China  silks,  as  we  have  already  predicted,  are  looked 
upon  as  first-class  property  for  Fall,  and  several  manu- 
facturers are  making   them  among   the   leading  articles. 


SIX  CHANGES  IN  FORTY  YEARS. 

WELL,  I'll  have  to  give  up  and  just  adopt  that 
hopeless  style  of  figure  described  as  a  pillow 
with  a  string  around  it,  announced  the  woman 
who  at  56  was  the  proud  possessor  of  a  shapely  figure 
and  who  had  just  learned  on  good  authority  that  tight 
lacing  was  coming  into  fashion  again.  "No  less  than  six 
times  in  the  last  forty  years  I  have  completely  changed 
the  outline  of  my  figure,  anil  1  am  afraid  I  am  now  get- 
ting to  an  age  where  comfort  is  almost  as  much  of  a 
consideration  as  appearance. 

"I  well  remember  when  I  was  lfi  how  pretty  the 
fashionable  figure  was  with  its  neat,  small  waist  in  the 
place  where  a  waist  ought  to  be.  How  trim  and  dainty 
we  were.  But  I'm  afraid  a  little  tight  lacing  was  needed 
to  get  the  desired  effect. 

"Next  we  had  those  short  waisted  shapes  which 
brought  the  squeezing  away  above  the  natural  waist  line. 
Absurd  enough  they  would  look  now,  but  we  thought 
them  charming  when  they  were  in  fashion. 

"Then  came  those  long,  slim  figures  of  the  '80s  with 
the  bust    unnaturally   high,    the   waist    compressed   as     far 


as  possible  into  the  hips.  Pert,  smart,  and  saucy  they 
looked,  and  they  were  only  acquired  at  the  expense  of  a 
good  deal  of  squeezing  all  along  the  line. 

"In  the  'litis  we  had  a  genuine  hour  glass  figure,  girt 
tight  around  the  waist  and  bulging  above  and  below.  I 
always  thought   it   stupid. 

"The  low  bust  and  sudden  hip  effect  which  came  in 
next  was  thought  to  be  free  and  natural,  but  was  really 
decadent  and  the  little  girdle  corset  then  worn  could  be 
drawn  as   tight   as  any  other. 

"The  straight    front    wide  waisted   fashion— bless  it  !— 
is  the  only  one  I  know  which  combines  comfort  and  style 
O.  why  can't   it   last  ?" 


INESON  vs.  HAMILTON  COTTON  CO. 

PLAINTIFF,  an  infant,  brought  action  against  the  de- 
fendants under  the  Workman's  Compensation  for  In- 
juries Act.  He  was  working  at  a  carding  machine  in 
company's  factory  when  the  machine  became  clogged  and 
the  plaintiff  pulled  oil  a  belt  with  which  the  machine  was 
equipped,  and  began  removing  the  cotton  waste  which 
caused  the  clogging.  While  doing  so  the  belting  slipped 
<<n  the  pulley  and  set  the  machine  in  motion,  crushing 
the  plaintiff's  hand  so  badly  that  it  was  necessary  to 
amputate  three  lingers.  Plaintiff  alleged  that  the  ap- 
pliances were  defective,  and  that  there  should  have  been 
a  guard  to  prevent  the  belt  slipping  on  again.  In  the 
first  trial  the  jury  found  no  defective  machinery,  but 
negligence  on  the  pari  of  the  plaint  ill  The  appeal  was 
dismissed    with  costs. 
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FALL  SAMPLES 

in  operation. 

THE  BEST 

ever 

shown. 


Delivered 
in  10  Days. 
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IIP  WAISTS 

OURS 


THE 
THING 


THE 
LINE 


A  host  of  im-u  ->t  \  les  especi 
•F^&fcSU  all)  adapted  for  late  Spring 
;iikI  Summer  sales  now  to 
be  seen  in  our  already  large  assortment. 
Also  a  showing  of  attractive  and  up  to 
date  unlined  leaders  in  all  fashionable 
silk  fabrics. 

"A  Popular  Line  at  Popular  Prices." 

PULL    R  \\<.K    RE  \\>\     NEXT    W  I  EK. 


The  New  York  Silk  Waist  Mnfg.  Co., 

40  ST.  ANTOINE  ST.,  MONTREAL. 


Limited 


HIGHEST 
GRADE 

iiiiiiiwtwww tm 

MADE 


s*le% 


Men's  Shirts 
Vests 
Pyjamas 
Night  Shirts 
Boys'   Shirts 
Waists 


Ladies'   Waists 
Jap  Silk,  Tussor  Silk 
Messeline  Silk 
Peau   de  Soie  Silk 
Lawn,   Muslin 
Vestings,  etc.,  etc. 


A    well -assorted    stock    carried    of  the   ;il><>\c    lines    for   the   sorting    trade 
See  our  our   new    drawn    work   Jap   Silk    Waists    for    10   days'   delivery. 


SALEM  COMPANY, 


Limited 


323  St.  James  Street, 


MONTREAL 


DRY   GOODS   REVIEW 


May.  1904 


*^^%V%^^<»^«^\^^»^««^^^«^/^M^»%^^^»^^%N^%^*V^W\^%m^/W^ 


To  Our 

Wholesale  Friends 

who      suffered     from     the     recent 
Toronto   fire,    we   extend   our   sin-    | 
cere   sympathy. 

To  Our  Retail  Friends 

and  to  those  who  may  be 
inconvenienced  by  the  destruction  of  their  regular 
house,  we  would  impress  upon  you  the  many  advan- 
tages of  buying  in   Ottawa  : 

i  st.  We  sell  a  very  large  percentage  of  our  turnover  in 
the  house,  thus  reducing  the  actual  cost  of  selling, 
while  doing  one  of  the  largest  businesses  in  Canada. 
We  feel  confident  that  there  is  something  in  this 
Statement  for  every  buyer. 

2nd.  The  constant  attention  that  each  department  receives 
assures  newness,  right  price  and  reliability. 

3rd.  We  fill  your  mail  orders  same  day  as  received,  and 
no  charge  for  cases,  bales  or  crates. 

Yours  to  serve, 

John  N.  Garland,  Son  &  Co. 


OTTAWA,  CAN. 
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St)  lw 

M\\\  ol  the  Summer  costume  models  destined 
foi  park  weai  and  man)  v  isiting  gow  i 
ol  silk  muslin  ui  hand  painted  gauzes,  the 
foundations  being  ol  mousseline  de  soie  in 
slum-  lighl  shade,  covered  with  pompadoui 
01  "id  world  Moral  designs  Such  Fabrics  arc  admirably 
adapted  to  the  new  gauged  skirt,  the  elbow  sleeve,  and 
the  fichu-like  bodice  They  ate  nearly  always  finished  bj 
h  ol  some  brilliant  color  to  match  the  Bowers 
In  addition  to  these  high-class  printed  muslins  there  is 
a  \ci\  decided  revival  ol  the  simple  white  muslin,  plain 
ni  spotted.  The  Paris  designers  make  excellent  use  ol 
these  .uid  contrive  by  insertions  ol  narrow  Valenciennes 
ruches  in  trim  very  stylish  gowns  thai  have  the  most 
elaborate  effect.  For  Ascot,  the  most  important  dies, 
parade  ol  the  London  season,  there  are  in  preparation  at 
the  lashionable  costumers  i«>i  more  muslin  toilettes  than 
silken  gowns.  As  a  hot  Summer  is  anticipated  this 
should  help  the  muslin  vogue.  The  new  soft  silks  (as 
muslin  taffetas)  are  having,  however,  a  wonderful  run, 
and  whole  costumes  ol  taffetas  in  white,  black,  and  the 
various  pastel  shades  in  vogue  are  amongst  the  smartesl 
toilettes  seen.  This  fabric,  with  rich  lace  ornamentation, 
provides  loo  a  number  of  very  novel,  long,  or  three-quar- 
ter sack  coats,  or  the  new  shawl  draped  and  pointed 
coats. 

Shantung  silk  with  lace  trimmings  and  insertions  are 
in  immense  demand  for  coats  intended  for  Summer  wraps, 
driving  or  theatre  coats.  Some  of  the  models  on  exhibi- 
tion in  the  splendid  shows  now  being  made  in  the  west 
end  shops  are  of  great  beauty  and  attractive  qualities. 

Miss   Forbes-Robertson's   Gowns. 

On  the  stage  we  get  in  the  new  plays  some  ol  the 
best  ideas  and  efforts  made  by  the  London  and  Paris  de 
signers.  As  an  instance,  in  the  new  play  at  the  St. 
James'  Theatre,  .Miss  Beatrice  Forbes-Robertson  wore 
three  frocks,  which  gave  very  clear  indications  of  the 
fashionable  trend  of  the  Summer  mode.  First  mention 
should  be  made  ol  a  wonderful  travelling  coat.  This  is 
Ol  pale  blue-faced  cloth,  long  and  straight,  and  loose, 
and  bearing  novel  levers  to  the  waist,  lined  with  chert  y 
color  Her  Tuscan  straw  hat  is  upturned  with  a  Hat 
hunch  of  roses,  and  she  changes  to  an  evening  dress  ol 
[oseaie  chiffon  with  ruchings  of  a  deeper  pink.  Next 
conies  a  white  dress  with  conventional  designs  of  silken 
Strappings  about  the  skirt,  and  the  loosely  hanging  bo- 
lero, with  its  outline  of  Chinese  tendency,  that  shows  a 
lull  under-bodice  and  shirt  of  lace  Another  dress  is  of 
pale  pink  voile,  niched  in  pointed  scollops,  with  taffetas, 
and  broad  insertions  of  linen  lace  about  the  hem  and  the 
knees  and  round  the  shoulders  In  the  same  play  is  a  tea 
gown  of  shaded  chiffon  in  pale  green,  the  top  of  the 
sleeves  being  outlined  with  small  pink  roses  in  a  novel 
fashion,  while  the  waist,  which  is  partial  I)  concealed 
beneath  flowing  draperies,  is  belted  with  a  deep  hand  oi 
lace  Black  velvet  nhhons  appear  on  the  small  neck 
tucker,   at    the   wrists,   and   in    the  hair 

Dress  Stuffs  for  a  Princess.    . 
English   Crepe   de   chines    are   having   a    Wonderful    vogue, 

and  the  fad   that   I!     R    II    the  Princess  of  Wales  de 


it   in  he  made  known  tii.it    ihe  ha     recentlj  chosen  a  num 
bei   "i   Hi. oh. ml  manufactured  dress-lengths  will  have  the 
effect  ol   making   these  cloths    .till   more  fashionable     and 
populai      The  Princess  will  go  earlj    in    Ma)    to  Bradford 
to  opt  i  i    imporlanl   exhibition  ol   Bradford   maim 

factiires  in  the  new  "Cartwrighl    Memorial   Mall  '    Learn 
ing   that   tin-  royal   patronage  would  do  much   to  help    a 
greal    Britisb   indu  try,   tin-   Prince      •■!   Wales  determined 

lo    eleel   for  her  gown  worn  mi  th >  ion  cloth  woven 

in  Bradford  itsell  When  Mes  rs  Prie  tlej  .  collection  ol 
silk  ami  wool  dress  stuffs  were  submitted  to  ll  R  ii 
then  beauty  <>t  coloring  and  .i .t  ness  ol  texture  evidently 
surprised  and  delighted  her,  a.  an  extcn  ive  order  fol 
lowed  Not  only  did  the  Princess  choose  .,  dress  piece 
for  the  special  purpose  of  ihe  Bradford  vi.it,  hut  made 
further  choice  ol     a     number  "i    such   beautiful   stufl 


1L3^  *", 


'■> 


An  original  Japanese   Design  from     'Coming  Modes"   lor   Mai 

"Estrella"    to    he    made    up    into    stylish  for    the 

coming  season's  needs  These  English  made  crepe  de 
chines  and  similar  soft-finished  weaves  were  previously 
in  high  repute  with  the  court  ami  fashionable  dressmakers 
hut  it  stands  to  reason  that  this  pronounced  royal  favor 
will  give  an  immense  impetus  to  their  present  v.. 
The  extra   lustre  effects   m   silk   and   ribbon   manuf; 

ures    ari'    now    in    \eiy    great    favor   and    it    is   curious     and 
sometimes  amusing  to  note  how    the  variations  on   •  k.i 
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dium"  and  radium  effects  are  used  in  their  distinctive  ap- 


pellation 


Millinery  Styles  and  Trimmings. 


In  millinery  trimmings,  metallic  finished  taffetas  and 
ribbons  have  a  very  prominent  position,  and  the  new 
radium  ribbons  sparkle  on  many  a  Summer  model.  Next 
in  popularity  come  the  canvas  or  crush  ribbons  in  natural 
shades,  with  brightly  toned  silk  spots.  On  ready-to- 
wear  or  tailored  hat  styles  these  ribbons  show  to  great 
advantage.  They  are  usually  in  very  wide  widths  and 
are  chiefly  employed  in  the  form  of  broad  folds  or  strap- 
pings across  the  front  and  over  the  brims  of  the  more 
than  ever  popular  French  sailor  hat. 

In  dressy  millinery  styles  the  effects  are  most  artistic 
and  it  is  a  matter  of  frequent  observation  that  the  pres- 
ent millinery  modes  were  never  more  pleasing.  There  is 
no  very  extreme  or  pronounced  effect,  and  the  shapes  are 
on  the  whole  becoming  to  the  many  rather  than  the  few. 
Chiffon   and   tulle  have  played   their  parts  well   in   the  con- 


struction  of   tin 
position    on    tin 


One  of  London's  Latest. 

season's  models,  hut  now  there  is  a  dis- 
part of  the  best  designers  to  go  in  for 
spot  net,  or  all-over  lace  for  the  advanced  Summer  mod- 
els. These  make  charming  transparent  hat  brims  that 
ate  made  very  becoming  by  the  addition  of  narrow  lace 
ruches.  In  this  connection  narrow  Valenciennes  straight- 
edge lace  has  a  considerable  call.  This  type  of  ruche  is 
much  used  to  ornament  by  means  of  several  rows  the 
under  brim  of  the  large  and  picturesque  Leghorn  and 
line  chip  hats  so  much  in  request  in  the  best  class  trade. 
With  this  type  of  hat   tin-  approved   trimming  schemes  in- 


clude many  large  roses  and  still  more  many  small  roses 
in  tightly  mounted  wreaths  or  bands,  1'aid  around  the 
somewhat  higher  crowns  making  their  appearance  now. 
I'aris  elegantes  favor  what  are  now  generally  spoken  of 
as  Lingerie  hats,  this  meaning  very  smart  and  becoming 
models  formed  of  embroidered  batiste  or  muslin.  The 
most  frequent  idea  under  this  head  is  a  kind  of  large  (lop 
or  baby  hat,  with  a  gathered  crown  that  stands  well  up 
nut  of  an  encircling  band  of  wide  black  or  colored  velvet 
ribbon  thai  falls  into  long  ends  at  the  back.  Over  the 
brim  is  draped  a  wide  flounce  of  the  muslin  in  the  now 
well  established  "Madeira"  embroidery.  The  edge  droops 
from  the  hat  in  curtain  fashion  and  this  brings  me  to  the 
question  of  the  lace  veil  drapery  mode  which  came  in  at 
the  opening  of  the  season.  It  is  already  fin  the  wane; 
indeed,  some  of  the  best  class  millinery  houses  now  ex- 
clude it  from  their  trimming  schemes.  Very  cheap  and, 
it  follows,  poor  imitations  of  a  good  and  quickly  accept- 
ed mode  have  the  inevitable  effect  of  killing  it,  and  the 
end  of  the  lace  veil   trimming  is  approaching. 

The  most  acceptable  back  trimming  for  the  Summer 
hats  and  toques  appears  to  be  an  artistic  disposition  of 
three  tones  in  ribbons  on  the  one  side,  and  a  charming 
arrangement  of  roses  in  three  tones  on  the  other  side, 
forming  a  stylish   "Cachepeigne." 

Feathers  are  by  no  means  out  of  it,  and  there  is  a 
revival  of  the  full  and  handsome  Faradise  plume  in  natur- 


A  Summer   Hat  Model.     Pale  blue,  fancy  silk  plait,  wreathed  with  for- 
get-me-nots and  trimmed  with  blue  radium  taffeta  ribbon. 

al  or  dyed  effects.  The  feeling  for  yellow  and  orange 
tones  makes  the  richly  shaded  amber  and  deep  orange 
tones  of  the  natural  Faradise  plume  very  fashionable  as 
an   ornament    to  handsome  hat    models   for   Summer. 

Irish  linens  and  Irish  lace  and  applique  trimmings  are 
the  most  stylish  ideas  for  ornamental  notes  upon  Sum- 
mer costumes  and  skirts.  The  newest  dust  coats  or  car- 
nage wraps  are  in  loose  spun  Irish  linens  with  much 
elaboration    in    the   trimming  detail. 

For  morning  skirts,  Irish  linens  and  crash  cloths  are 
embroidered  with  coarse  colored  cotton,  cremel  or  rope 
silks.  Others  have  bold  medallions  or  insertions  of  Yak 
lace.  The  deep  collar  or  shawl  pointed  cape  effect  is 
most  pronounced  in  the  newest  blouse  and  blouse  coat 
patterns.  Under  the  latter  head  there  comes  from  the 
continent  some  surprising  ideas  in  coat  blouses  for  out- 
door wear  that  have  very  novel  tabbed  shaped  basques  or 
skirls  attached  in  them.  These  are  very  smart  in  effect 
and  it  is  thought  that  the  idea  will  be  more  pronounced 
in   the   Autumn   coat    styles.  A.    MFEIIAN. 
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We  have  secured  new  Sample 
Rooms  at 

CARLAW  BUILDING 

28  WELLINGTON  ST., 

TORONTO. 


Our  representative  has  now 
full  sets  of  samples  of  all  our 
lines. 

All  orders  will  be  shipped 
same  day  as  received. 


GREENSMELDS  LIMITED 

MONTREAL. 
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FANCY  WORK. 

MANY  women  are  embellishing  their  shirt 
waists,  stocks  and  other  accessories  with  Ihe 
product  of  their  needle,  and  materials  and 
patterns  for  their  use  are  largely  shown. 
There  is  a  particularly  large  assortment  of 
patterns  in  ladies'  neckwear,  both  in  cross-stitch  and  in 
various  embroidery  designs.  There  are  turnovers,  which 
are  perhaps  most  popular,  sets  and  stocks.  These  are 
worked  on  butchers'  linen,  scrim,  etamine,  etc.,  with  vari- 
ous bright  colored  threads  in  which  red  and  blue  predom- 
inate. Thought  there  is  nothing  that  can  be  said  to  be 
particularly  new.  yet  there  are  many  little  changes  and 
novelties  that  are  sure  of  a  broad  acceptance  and  a  reason- 
ably long  lease  of  favor. 

The  fad  for  using  handkerchiefs  both  for  fancy 
articles  and  wearing  apparel  such  as  kimonas,  aprons, 
etc.,  is  daily  growing  and  fancy  stores  and  departments 
are   showing   many   designs   in    them.      Indeed    it    is   said 


and  medallions  for  shirt  waist  trimmings  and  is  quite 
within  the  range  of  the  ordinary  needlewoman,  as  it  is  by 
no  means  difficult  to  accomplish. 

Mercerized  floss  is  used  for  the  squares  and  linen 
thread  of  a  heavy  make  for  weaving-  the  lace  stitches. 
A  blunt  pointed  needle  with  a  long  eye  should  lie  sold 
tor  this  work. 


BEADWORK. 

HP  HE  revival  of  1830  modes  has  brought  beadwork  into 
1  prominent  notice,  and  last  Summer  beadwork  was 
all  the  rage  in  the  many  Summer  resorts  in  the  big 
Republic  to  the  south  of  us.  The  craze  did  not  strike  this 
country  until  too  late  in  the  season  for  it  to  be  well  de- 
veloped here,  but  still  quite  an  amount  of  it  has  been 
done  this  Winter.  There  are  so  many  articles  of  personal 
adornment  that  can  easily  be  fashioned  with  the  aid  of 
a  loom,  so  many  pretty  chains,  belts,  etc.,  that  many  will 
he  tempted  to  till  in  their  spare  moments  with  a  work  that 
will  add  to  their  adornment.  Then,  beads  are  very  fas- 
cinating to  work  with,  as  the  play  of  color  is  very  beauti- 
ful;  and  as  the  work  is  easily  learned,  any  one  with  a 
little  artistic  taste  can  produce  really  beautiful  effects. 

The  beads  used  have  quite  a  little  history  attached,   as 
they  have  been  made  in  Venice  and  Bohemia  for  hundreds 


Handkerchiefs  for  making  up  into  kimonas  and  fancy  articles. 


that  there  is  considerable  trouble  experienced  in  getting 
orders  filled  promptly.  The  use  of  these  handkerchiefs 
is  a  fail  that  is  not  likely  to  have  a  very  extended  dura- 
tion, but  while  it  lasts  quantities  will  be  sold.  The 
handkerchiefs  are  specially  designed  for  this  use  in  bright 
colored  floral  and  other  designs,  three  of  which  we  illus- 
trate. 

Besides  these  gay  cotton  handkerchiefs  the  mercerized 
handkerchiefs  known  under  the  trade  name  of  Kxcehla, 
are  also  made  use  id'  for  fancy  work.  etc.  The  cushions 
made  from  these  Excelda  handkerchiefs  are  very  hand- 
some, and  the  kimonas,  particularly  when  "Paisley" 
patterns  are  used,  are  quite  Oriental  in  appearance. 
Men's  red  bandanas  are  sometimes  used  for.,  kimonas,  but 
are  a  little  too  bright  for  the  ordinary  taste. 

Now  that  heavy  linens,  basket-weave  fabrics,  and 
etamines  and  voiles  in  linen  and  cotton  are  so  popular  in 
wash  lines,  a  new  kind  of  embroidery  that  must  be  done 
on  any  one  id'  these  even  meshed  fabrics  is  coming  to  the 
front.  It  is  a  variety  of  drawn-work  that  has  the  square 
for  the  basis  id'  its  pattern  and  is  known  as  llardanger 
embroidery  or  lace.     It  makes  particularly  effective  bands 


of  years;  indeed  Columbus  himself,  it  is  said,  first  brought 
them  to  America,  and  they  were  used  by  the  early  trad- 
ers for  barter  with  the  Indians.  Quite  a  little  history 
could  be  made  out  of  these  facts,  and  if  told  to  a  child 
when  a  present  of  a  loom  and  beads  were  made,  it  would 
greatly  add  to  their  interest  in  this  kind  of  work  — for 
beadwork  is  so  easily  done  that  it  forms  an  ideal  present 
for  a  child,  and  will  keep  fingers  and  brains  busy  on  many 
a  rainy  afternoon,  as  well  as  provide  a  means  of  education 
in  color,  form  and  numbers  at   the  same  time. 

Beautiful  purses,  bags,  coin  purses,  etc.,  can  be  made 
tic  mi  beads,  and  you  can  buy  the  metal  tops  so  arranged 
that  they  require  no  riveting  to  lix  them;  and  as  all  the 
tools  required  to  attach  them  to  the  beadwork  are  a  pair 
of  pliers  or  scissors,  you  can  easily  do  that  yourself. 

For  those  who  can  knit  there  are  some  pretty  designs 
in  purses,  etc.  Drake,  Ilambley,  and  Cockburn  of  Ray 
street,  Toronto  have  gotten  out  a  splendid  little  book  on 
beadwork,  replete  with  hints  and  instructions  for  making 
chains,  fobs,  belts,  bags,  purses,  etc.,  of  beadwork  and 
they  also  carry  the  looms,  beads  and  other  materials  for 
the   work. 
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Belding's  Spool  Silks 


SHADE  NUMBERS  PRINTED  ON  EACH  SPOOL. 

A  matchless  benefil  to  buyers  and  all  users  of  Spool  Silks.  No  time  l<»>t  in 
matching.  Mistakes  prevented.  We  arc  the  only  manufacturers  in  Canada  who  can 
supply  you  with  Spool  Silks  with  this  progressive  improvement. 

COLOR  NUMBERS  PRINTED  ON  EACH  SPOOL. 


BELDING,  PAUL  &  CO.,  Limited,  Montreal 

TORONTO,  WINNIPEG  and  VANCOUVER. 


THE    CELEBRATED 


P.D. 


CORSETS 


ARE  THE  RECOGNIZED  STANDARD  OF  ALL 


High-Class 


CORSETS 


Tins  cut  shows  one  ol  our  latest  creations  in  Long 
Hip. Straight- Front  effects,  which  we  carry  in 
sunk    ail  price*       Ask  for  sample  aud  price 

list. 


They  have  undoubtedly  the  largest  sale 
in  all  countries.  This  has  been  reached 
solely  through  the  merit  and  high 
qualities  of  the  goods. 


ftONIG  (&  STUFFMANN, 

11   Victoria   Square,     MONTREAL. 


SOLE  AGENTS  TOR 
CANADA. 
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MONTREAL. 


T"l  GREAT  ASSORTING  HOUSE 

OF   MONTREAL. 

We  have  a  large  stock  of  Sort- 
ing Goods,  nearly  all  at  old  prices. 

We  have   every  facility   for 

prompt  filling  of  orders. 

We  invite  a  visit  to  our  ware- 
house this  month;  many  clearing 
lines  and  jobs  to  offer. 

SEE  OUR  TRAVELLERS'  SAMPLES. 

LETTER    ORDERS     FILLED    SAME     DAY    AS    RECEIVED. 
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VIEWS         AND 
INTERVIEWS 


Mlv.   HERBERT  C.   FOX,  representing    Booth  &  been  Hrmlj  convinced  of  the  need  ot  an  adequate  proter 
Fox,    Limited,   Cork,    London    and    Blanches-      i i \ <•  tariff  in  their  own  country, 
ter,  spent   Bome  time  in  Canada  Bnd   United  "The   retails  stores     in   the    VVeat,"     continued    Mr. 

Mai.--  last  month  in  the  interest  <>i'  his  firm.      Wilkins,  "are  as  attractive  and  up-to-date  as  can  be  found 

Booth   &    Fox   are    large   manufacturers  and  anywhere.      The    stocks   arc   exceeding    well    kept,   and 

dealers  in  eiderdown  (|iiilts.  sateens  and  cottons  and  have  the.v  arc  large,  well   assorted   and   of  a    very   high   class. 

for  Bome  years  been  doine  business  with  Canadian  linns.  \,,  expense  is  spared  to  make  the  stores  the  mosl  i leni 

They  employ  aboul  600  hands.  This  and  improved  of  their  kind,  ami  a  verj   pleasanl   feature 

Eiderdown  is    the    Brsl    time,    however,    that    ;<  in  all  the  towns  is  thai   me     seems  to  be  looking  foi 

and  War  representative  has  been  sent  in  Can-  cheap   truck.      They   want    the   best    of  everything.     The 

ada.      Mr.    Fox  was  very  much  im-  merchants   themselves,   mostly   Canadian-    From    the   east, 

pressed  with  what   he  saw  iii  Canada     and  anticipates  a  are  affable  and  very  pleasanl   men  to  meet,  and   I   Found 

bright    Future  For  this     country.      His  reception     by  the  them  as  keen  buyers  as  I  have  ever  met.       The  different 

trade   here  was  cordial  and  he  did  a  good  business  as  a  races  which  go  to  make  up  our  -real    West   do  not   take 

result.     In  speaking  of  the  trade  iu  bis  particulai   line  he  long,  the  majority  of  them,  to  become  g I  Canadian-. 

said  that  the  material  for  their  eiderdown  quilts  had  been  The  Galacians  are  hard  workers  ami  make  good  money, 

much   enhanced   an    account    of   the    war  between    Russia  The   Galacian   -iris   have   shed    their  sheepskin   cnats   for 

and  Japan.      '  It   is  not."  he  said.  ••  directlv  due  to  any  pink  silk   waists,  and  instead  of  w len  clogs,  their  Feel 

advance    in    the   price   of   material    but    to   the      greatly    in-  arc    daintily    encased    in    patent       leather    slippers.       The 

creased   cost    of   freitrhl    rates    from    Russia,    From    where  Doukobors  arc  looked   upon  as  exceedingly  I si    people, 

we   get    a    "real    deal   of   our   raw    material    lor  our  second  |,„i    are    very    fanatical,    from    a    religious    point    of    view. 

quality  goods.      Of  course   down   comes   From   practically  [{   will  take  a  long  time.  I  think,  to  make  anything  out  of 

all  cold  countries. '•  ll,,.m.     AH   t|1(.   Americans    I    met    were   enthusiastic   over 

Mr.  F«;x  remarked  during  the  conversation  thai  a  great  Canada.     One  man  told  me  that     he  was  dilating  to  his 

deal  of  dishonesty  was  practiced  by  the  exporters  of  down  Friends  at   bome  in   Watertown,  New    York   State  on  the 

From    some    countries.       For   example,    in    China,    some    ot  ,  , .     .  ,       ,       .11.1  .1  11  1  11 

glories  ot  (  anada;  he  told  them  them  could  put  the  whole 

the   shippers   would    liberally   sprinkle   sand   over   the   down  

.  it    the    I  lilted    Males    in    (anada    ami    then    leave    lots    of 
while  it  was  spread  oh  the  floors  id   their  warehouses,  thu- 

...  ...  .    .  room  to  drive  all   round   it   in  a  hituuv   on  Canadian  soil. 

greatly  increasing  its  weight. 

"A-   to  m\    own   business,    I    was   very   well   satisfied. 

*  Instead    of   selling    cowboy    pants    I    sold    them    high    class 

MIC    R.    C.    WILKIN'S   returned   to   Montreal   on   April  overalls    from   SpO'to  $13.30   per  dozen,   and    lots  of   them. 

_'7   alter   a    seven    weeks'    trip    through    the    West    as  '""■ 

tar  as  Regina,  palling  upon  all   his  Friends  in  the  * 

trade  and   making   many   new    0110.      Mr.    Wilkins   reports  A   I  R.   S.    A.   JACOBS,  of  the  New  York  Silk  Waist   I 

thai  business  has  been  quiel  in  the  Wot  durum  the  Win-  *'l      Montreal,  returned  lately  from  a  trip  through  the 

ter.  Merchants       laid       111       heav.v  Southern    States,    feeling    fully    recovered    from    hi- 

A  Montrealer  Stocks,  hut    the  trade  did  not   mater-  recent    illness,   and    has   again    taken      charge   of   tin    ,• 

in  the  West  ialize,  owing  to  the  bad  weather  and  pany's  interests.     On  In-  waj   home  he  s|>ci!i  some  days 

consequeul    poor  roads,   which   to   a  ,M    New    York    looking   up   novelties 

certain   extenl    prevented    the   farmer-    From    visiting   the  Returned  From  For   Fall    trade,  and     promises  that 

stores,  the  South  some  verj    handsome  things  will  In 

In  conversation  with  a  Dry  G Is  Review   representa-  shown  in  the  Canadian  market.   Mr 

live,    Mr.    Wilkins   said    that    the   ureal    majority   of   the  Jacobs   Found     manufacturers   in     New    York   bus}    with 

merchants  whom  he  met   were     in   favor  ot   a  protective  Spring  goods.     A  urcat  many  buyers  were  in  the  city,  aud 

policy  for  Canada,  especially  was  this  the  case  among  the  all   looked    forward   confidently   to  a   good   season's  busi- 

AmericailS    who    had    settled    in      the    West,    and    who    hail  ness 
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and  SHOES 

in  which  style  and  finish  are  evident,  Shoes  that  fit,  and 
give  pleasure  to  the  wearer,  you  should  send  to  us 
for  samples  and  quotations. 

We  Handle  High-Class  Shoes. 

We  also  handle  Shoes  suitable  for  the  Western  farmer. 

Our  "  Superior"  Box  Calf  Bal.  is  one  you  should 
have  in  stock.     The  price  is  right. 

Our  Seven  Salesmen  will  shortly  call  upon  the  Trade 
for   Sorting. 

We  have  an  immense  Stock  in  Winnipeg  and  can  give 
your  requirements  immediate  and  careful  attention. 


Thomas  Ryan  ®»  Co., 


LIMITED 


WINNIPEG,    CANADA 
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TRADE    CONDITIONS    IN 
BRITISH  COLUMBIA 


Vancom  er,  A  pril  21,  1904. 

TRADE  in  the  coasl  section  of  the  province  has 
has  beep  for  ;i  week  or  inure  almost  entirely 
entirely  cut  off.  In  facl  the  movement  of 
passenger  traffic  i<>  the  interior  has  been  almost 
confined  to  local  business,  as  both  freight  and 
freight    has    been    practicallj      suspended     until    to-day. 

Here  vu  no  freighl  in  and  i e  was    Benl  forward,  till  the 

yards  were  | > i  1  *■  1 1  up  with  loaded  cars.  Now  thai  the 
snow-slides,  which  have  been  the  cause  of  the  trouble, 
are  cleared  away  traffic  has  begun  again  and  i,  being 
rushed.  There  are  sume  belated  shipments,  especially  of 
produce  from  the  east,  which  have  not  yet  reached  the 
city  and  which  are  badly  needed.  Ii  is  difficult  to  gel 
any  trace  of  such  shipments,  one  dealer  having  had  to 
wire  his  Winnipeg  agent  to  trace  his  up.  They  succeeded 
in  locating  one  car  in  the  Winnipeg  yards  where  it  had 
been  held  up  for  six  days.  The  other  one  is  somewhere 
between  Winnipeg  and  the  coast. 

*  * 
* 

Northern  shipments  are  fairly  active  considering  that 

the  stale  of  the  trails  in  the  north  will  stop  travel  largely 
until  the  river  opens,  which  will  be  some  weeks  yet.  The 
steamer  Princess  May.  sailing  last  night  for  Skagway, 
had  _'(Mi  tons  of  cargo  for  the  While  Horse  and  Dawson 
trade.  Much  of  it  was  destined  to  he  shipped  into  the 
Alsek   district    to   which    large   numbers  of     people   have 

been  heading  for  over  a  i th  now.     It  is  possible  to  get 

in   yet,   as   the   frost    has  not    all   gone,   but    there   will   be   a 

time  for  several  weeks  when  it  is  altogether  likely  the 
trails  will  be  impassable,  as  the  district   is  entirely  new. 

*  * 

To  indicate  the  influence  of  the  recent  announcement 
that  there  was  likely  to  be  a  direct  service  instituted 
between  New  Zealand  and  Vancouver,  the  Canadian-Aus- 
tralian line  announces  that  it  will  resume  the  call  at 
Auckland,  New  /calami  which  has  been  cut  out  for  nearly 
two   years    from    the    route   of   their   steamers.      To   do    this 

the  call  at  Brisbane  will  be  cut  out.  The  proposed  New 
Zealand  line  is  to  ;;»  ahead,  according  to  the  statement  of 

Mr.  R.  A.  Alley,  of  Tacoma,  head  of  the  firm  which  i- 
promoting  the  line.  Mr.  Alley  was  in  Vancouver  on 
Saturday  last  and  he  was  very  positive  in  his  assertions 
that  in  duly  next  the  first  trip  by  a  steamer  for  the  new 
line  would  begin,  lie  says  that  the  steamer  Maori  King 
ha-  been  chartered  and  that  two  other  steamers  are  un- 
der option.  The  outbreak  of  the  Russo-Japanese  war  in- 
terfered with  his  plans,  the  Japanese  Government  outbid- 
ding him  for  a  number  of  vessels  which  he  was  trying  to 
secure.  The  price  of  steamer  eh. liters  has  gone  up  nearly 
40  per  cent,    since  the  war  began. 


Because    they    have    no    relief    from      conditions    which 
they    consider   oppressive    in    freight    rate-,    the    citizens    of 

Nelson   engaged   in   mercantile   business   have   taken    the 
matter    up  with  the  Railway    Commission.    Five  weeks  ago, 


when  Mr.    I-     \\      Peters,  assistant  western  freight  man 
ager  ol   th.-  C.P.R.,  was  in  Nelson,  the  difficulties  com 

plained  of  were  brought  to  lii-  attent but  no  repl}  has 

been  rcccncd.  The  wholesalers  of  the  citj  at  ;i  largelj 
attended  meeting  adopted  the  following   resolution: 

"That    the    secretary    wire    the    -dietary    of    tin-    Rail 

waj   Commissi rs  asking  on   what   date  they  will  meet 

in  Winnipeg,  and  if  the  will  receive  a  delegation  from 
the  Nelson  wholesalers  and  Nelson  Board  of  Trade,  to 
present   their  grievances  re  freighl   rate  discrimination." 


Active  steps  are   being  taken  bj    the  Great    Northern 

Railway  Co.,  or  as  it  is  known  in  tin-  province,  the  Van- 
couver, Westminster  &  Yukon  Railway,  to  secure  location 
ami  establish  central  terminal  facilities.  A  large  portion 
of  the  central  pari  of  the  city,  just  off  Hastings  street, 
at  the  junction  with  Carrnll  street,  has  been  bought  up 
for  station  grounds.  This  is  known  at  present  as  China- 
town, and  the  Orientals  who  have  been  dispossed  by  tin- 
sales  of  land  will  have  to  find  some  other  location  foi 
their  quarter,  with  its  odd  business  houses  ami  queer 
stocks  id'  goods.  The  Y..  W.  &  V.  will  have  a  splendid 
location,  close  to  the  centre  id'  the  city,  near  the  inter- 
urban  Irani  line  and  but  three  blocks  from  the  Burrard 
Inlet  waterfront,  where  il  is  said  the  railway  now  owns 
the  Bastings  mill  site,  one  of  the  best  pieces  of  frontage 
on  the  harbor,  and  at  present  occupied  by  the  biggt  Bl  saw- 
mill plant  in  the  city  .  Work  w  ill  begin  at  once  foi  clear- 
ing the  Chinatown  site  of  all  buildings,  as  the  railway 
aims  to  be  reads  to  run  its  trains  direct  into  the  city  by 
time  the  bridge  across  the  Fraser  River  at  New  Westmin- 
ster is  complete,  which  will  be  some  time  in  dune  or  July. 
Before  the  \  ..  W.  &  X.  can  reach  its  proposed  terminal,  it 

will  have  to  build  a  bridge  acres-  False  Creek,  but  this  is 
lo  be  nearly  all  piling  and  trestle  work,  with  an  80-foot 
draw    in    the   centre.       The    plans    for   it    were   approved    by 

the  Railway  Committee  of  the  Privy  Council  last  year. 
The  \\.  W.  &  Y.  line  between  Vancouver  ami  New  West- 
minster is  complete  and  trains  are  now  running  into  Van- 
couver from  the  Royal  City.  At  present  the  terminus 
i-  al  Westminster  avenue,  smith  of  False  Creek.  The 
(ileal  Northern,  which  owns  this  line,  is  also  moving  to 
build  thai  section  of  the  V.,  V.  &  E.  Railway  up  the 
Fraser  River  Valley  this  season.  If  it  is  carried  right 
through  lo  the  Boundary  country  it  will  cross  the  Hope 
Mountains  and  tap  the  rich  Siniilkameen  Valley,  which 
is  virtually  the  only  section  of  Southern  B.  C.  still  with- 
out  railway  connection. 


ENERGY    WASTED    AFTER   BUSINESS    HOURS. 

ACJREAT  man]  people  dissipate  more  energj  between 
the  time  when  they  leave  their  work  at  nighl  ami 
when  they  return  to  it  in  the  morning  than  the\  ex- 
pend all  day  in  then  vocations,  though  they  would  he 
shocked  and  offended  ii  any  one  were  to  tell  them  so 
Thej  think  that  physical  dissipation  is  the  only  method 
ot  energy-sapping  Hut  men  and  women  of  exemplary 
moral  habits  dissipate  their  vitality  in  a  hundred  ways 
They  indulge  in  wrong  thinking;  thej  worry,  thej  fret; 
they  tear  this,  that,  and  the  oilier  imaginary  thing;  and 
they  carry  their  business  home  with  them,  and  work  as 
hard  mentally  aftei  business  hours  as  during  them.— 
Orison  Swell   Maiden 
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William  Liddell  &  Co ,  -  BELFAST,  IRELAND, 

Beg  to  announce  that  their  new  collection  of 

The  Celebrated  Gold  Medal  Brand  Linens 

for  the  coming  season  is  now  complete,  comprising  many  new  and  elegant  designs  especi 
ally  produced  to  meet  the  demand  of  a  critical  clientele.  All  lovers  of  high,  artistic  designs 
combined  with  excellence  in  quality,  at  popular  prices,  should  carefully  examine  these 
world-renowned  linens  before  placing  their  orders  elsewhere,  a  full  range  of  which  is 
now  being  shown  by  our  representatives. 

Sole  Agents  for 
WEBB  &  CO.,  Newtownards,  Ireland, 
Manufacturers  of  the  celebrated  "DEW  BLEACH"  TOWELS,  Etc. 

Represented  in  Canada  by  JAS.  A.  CANTLIE,  22  St.  John  Street,    HONTREAL. 


TRADE 
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JOHN  W,  PECK  &  CO 
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Clothing,  Fur  Goods  and 
Shirts,  Hats  and  Caps 


Hontreal         Winnipeg        Vancouver 
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Waller's  Shirts 


5  5 


have  the  custom  look.  The  designs  have  been  care- 
fully chosen  so  as  to  bar  the  commonplace,  and  in  every 
way  these  Shirts  are  such  as  a  haberdasher  may  be 
proud  to  hand  over  his  counter. 

If  your  Shirt  Department  is  run  down,  stock  up 
with  "Waller's  Shirts,"  and  they  will  enable  you  to 
keep  your  old  customers  and  will  win  you  some  new- 
ones. 


JOHN    l_.  WALLER    &    OO. 

Wholesale  Men's  Furnishings  214-218    PritlCeSS    St.,    WINNIPEG 
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WAR  AND   THE  MARKETS. 
i        Forum 

THE  reason  why  an  international  war  should 
have  .1  far-reaching  effect  on  financial  values 
deserves  explanation,  because  it  is  very  im- 
perfectly grasped  by  Ihe  community  a1  la 
To  iiidsi  people  the  mallei  seems  simple 
enough  In  ordinary  comment  on  such  events  there  will 
be  found  a  prevalent  inference  that  Ihe  securities  "i  a 
given  State,  in  nine  ol  war,  use  or  fall  according  as 
that  State  is  victorious  or  unsuccessful,  because  success 
m  the  contest  will  make  for  national  adversity.  Security 
values    are    affected     simply    and      solely    because   of    the 

enormous    expense    Of     war.     Which     leads     tO     sales    of     new 

securities,  whereby    the  general  leveLol  values  necessarily 

is  lowered  The  underlying  principle  of  wai  markets  is 
thai  the  enormous  costliness  ol  war,  particularly  in 
modern  limes,  makes  absolutely  necessary  very  large 
borrowing  operations  by  the  contending  governments 
Estimates  of  recent  wars  indicate  thai  even  a  small  wai 
cannot  be  [ought  to  a  finish  except  by  an  average  ex 
penditure  ol  fully  a  million  dollars  daily  French  sta- 
tistics have  latch  reckoned  that  a  conflid  in  Europe  be- 
tween two  first-class  conlinent.il  powers  would  cost  each 
of  them  in  the  neighborhood  of  $5,000,000  a  day.  These 
estimates  may  oi  may  nol  be  exaggerated,  hut  they 
show  what  financial  requirements  may  be  involved  in 
such  a  conflid 

Now.  no  government  possesses  a  fund  of  money  suih 
cient  to  wage  such  a  war  for  any  lorn;  period,  nor  is  it 
possible  for  any  government  to  introduce  new  taxes  such 
as  would  raise  from  its  people  the  sum  required  Hence 
ii  imisi  have  recourse  to  the  accumulated  capital  of  the 
world's  money  market.  But  since  the  resources  of  the 
world's  capital  have  some  limit,  ii  follows  thai  such 
sudden  and  enormous  demands  will  necessitate  withdraw- 
al ol   invested   capital   from   its  previous   location 


HOW  COTTON  ROSE  AND  SULLY  FELL 

u  irU'sWo  k 

I"MVE  years  ago,  at  I,'  cents  a  pound,  the  South 
lost  money  on  every  bale  of  cotton  marketed  Bill 
prices  kepi  on  increasing  A  bale  of  cotton  is  now 
worth  one-third  more  than  a  year  ago.  Three  specula- 
live  campaigns  led  to  the  present  high  prices  Theodore 
II  Price  was  ihe  tirst  "hull  leader.''  lie  pushed  cotton 
up  lo  SJ  cents  and  retired  from  the  market  Then 
Daniel  I  Sully  appeared  lie  bad  served  for  fourteen 
years  in  a  Providence,  Rhode  Island,  cotton  house  Later, 
ill  the  South,  he  had  seen  the  cottonseed  oil  mills  spring- 
iug  u))  on  every  hand  until  this  by-product  was  yielding 
nearlv  JJ 00,000,000  annually  An  inferior  quality  of 
seed  was  being  saved  ior  the  next  year's  planting  Mr 
Sully  thoughl  that  poor  seed  would  mean  a  small  future 
field.  Indeed,  in  1902,  with  i.i ,000  more  acres  culti- 
vated, the  production  fell  oil  Sully  forced  cotton  to  ti 
veil's,  and  then  came  into  the  open  as  a  buyer  He  hail 
Strong  backing.  In  May  he  had  raised  the  price  lo  11 
cents  and  added    (130,000,000   to   the   value  of  the  crop. 

Then   Sully    slopped,   whereupon   \\     P.   Brown,  of   New 
Orleans,   came     to   New    York     with    a   record   of  having 


made  {2,000,000  in  a    'squeeze     in  the  N<-,\   Orl< 
kel       \\>-   at    once  drove    il  cenl    cotton    upward    until   he 
had  contracted  for  200,000  bales  oi  the  July  delivery,  and 
was  regdy    with  the  cash  when    tettling  time  came      Then 

one  day  he  bid  13  cents  foi    I  bale    ol    Vugust  cottoo, 

and  nol  a  bale  was  offered      lie  bad  bought  tour  tim< 
much  cotton  as  was  in   the  country       Then  in  Septembei 
Sully  returned   to  the  market      His  estimate  ol   the  "ov 
eminent   crop  reporl    was  within   24,00(1  bale     ..i   the  oib 
cial    figures,   and    prices     wem    skyward       Finally    cotton 

dropped   and    Sully     failed. 

ETHICS   OF   THE   BARGAIN   COUNTER 

I  n  ryli  i  I]      M 

'PIIAT  women  really  enjoy  a  scrimmage  with  each  oth 
J  ci.  when  no  men  are  by  Lo  see  thai  they  are  nol 
hung  up  to  then  blue  china  reputation  for  tender- 
ness, is  beyond  doubt  Witness  the  bargain  rushes  when 
women  make  an  onslaughl  on  a  countei  ol  shut  w. 
\ re  any  of  the  virtues— the  gentleness,  the  tenderness,  the 
sympathy   for  the  weak  and  needy— for  which  woman  is  so 

JUSllv    lamed,   exhibited    on    SUCll   I to    women   older, 

feebler,  poorer,  and  more  in  need  ol  bargains  than  her- 
self? Nay,  verily  It  is  a  brutal  struggle  to  net  the 
best,  in  which  the  feeble  are  trampled  under  foot,  gowns 
are  torn  and  hats  smashed,  a  struggle  ill  which  women  ol 
stature  and  grip  do  not  hesitate  to  snatch  .i  bargain  out 
of  the  hands  of  another  woman  and  hear  it  oil  in  tri- 
umph, in  the  pcculiai  creed  ol  ethics  Dverns  wo 
man's  conduct  toward  her  sister  woman,  it  is  considered 
perfectly  legitimate  to  covel  your  neighbor's  garmi 
or  lie i    cook,  and   to  gel    them  away    from  her  if  you  i 


CONTRABAND  0^  WAR. 

Hi  .  m  U  in      M  - 

B\  the  Declaration  of  Paris  in  1856,  the  principal  na- 
tions of  Europe  bound  themselves  to  respeel  certain 
principles  The  lirsi  and  most  important  has  been 
expressed  in  the  .tingle,  "Free  ships,  free  goods."  The 
earh  practice  of  nations  had  been  to  seize  their  enemies 
goods  where  they  could  gel  them.  Sometimes  they 
i, seated  the  neutral  (airier  as  well;  occasionally  they 
went  so  far  as  to  prohibit  all  trade  with  the  enemy  al 
all.     The   leading   innovation  ol    the   Declara  Paris 

was,  accordingly,   the  protection  ol   the  propi  belli 

gerents  when  on  board  neutral  merchant 
the  new    rule.      'Free  ships,   free  goods.''   protected     the 
neutrals'  carrying  trade,  tor  under  its  operation  belliger- 
ents  could    safely     pu1     then    goods    on    board    neutral 
riers   without    tear  of     capture,   and,   mo 
tions      ancillary       incidents     ol 

adjudication,  were  gone  On  the  oilier  hand  neutral  fto- 
pertv  still  remained  safe  on  belligerent  ships;  the  converse 
rule,  "Enemy's  ships,  enemy's  goods,"  was  unrecognized, 
.mil  neutral  goods,  which  could  have  been  confiscated  il 
lying  on  an  enemy's  wharves,  were  safe  al  sea  under  his 
Qag  The  Declaration,  however,  has  never  been  signed  by 
the  I  niied  Slates,  Spam,  or  Mexico;  and  Japai 
Russia  can  accordingly  seize  each  othei  >n  t  nited 

mips,   though  they    arc  nol   in  the  least    likely   to 
do   so 
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CLOAKS,    COSTUMES  AND  SKIRTS 
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S.  F.  McKINNON  <§b  CO. 


LIMITED 


Mantles    and    Skirts 


Our  Range  of  .  .  . 

Fall  and  Winter 

vl 

d* 

Jackets  and  Skirts 

are  in  the  hands  of  our  Representatives. 

fe 

b 

f 

^ 

P^ 

t* 

The  Range  includes -»> 

Ladies'.  Misses'  and  Children's  Jackets, 

and  Ladies'  Capes  and  Skirts. 

Fall  1904 


You  will   find  the  Style,  Fit  and  Values  Right. 


S.  F.  McKINNON  <&  CO 


LIMITED 


TORONTO 

Corner     Wellington     and     YorK     Streets. 
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CLOAKS,    COSTUMES 
AND  SHIRTS 
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THE  LATE  SPRING. 

THE  state  ol  the  wealhei  means  .1  good  deal  to 
both  manufacturei  and  merchant,  and  the  p res- 
en  1  unseasonable  Spring  is  making  its  presence 
fell  in  both  the  manufacturing  am!  retailing 
branches  ol  1  he  1 rade 
This  is  particularly  the  case  with  the  sun  trade.  The 
Pall  trade  for  smis  was  very  satisfactory,  and  it  was 
[ell  that  thej  would  be  in  greal  demand  for  Spring  This 
led  to  the  placing  of  heavj  orders  foi  Spring  lines,  and 
had  the  weather  been  anything  like  normal  merchants 
would  have  had  no  trouble  in  selling  their  purchases. 

In  the  larger  centres  where  the  people  have  been  able 
lo  gel  aboul  a  good  business  has  been  done,  bul  in  small 
low  ns   and    places    where   a    good    deal   of    the    trade   conies 

iiuiii  the  outside,  business  has  been  disappointing.     In  the 

early    part    ol    the   season    roads    were   blocked    With    snow, 

and  since  the  snow  began  to  inch  they  have  been  all  but 
impassable        At     tins     late  date  it  is  felt   that   Spring 

trade  is  pretty  well  lost,  as  the  tune  is  at  hand  for  Sum- 
mer selling. 

Manufacturers  are  beginning  to  feel  the  effects  of  these 
conditions,  as  they  are  missing  the  Spring  sorting  trade 
that   always  comes  m  about  now. 

Then  the  merchant  who  has  not  done  his  usual  Spring 
business  is  sure  to  be  conservative  about  placing  Fall 
orders.  This  will  tend  to  increase  the  difficulties  of  the 
manufacturers,  as  it  will  make  it  difficult  to  keep  their 
hands  employed  in  the  early  part  of  the  Season,  while 
later  on  it  will  be  difficult  to  rush  out  the  work  last 
enough. 


GERMAN  TAILORS  AND  CLOAK  MAKERS. 
npHE  following  facts,  taken  from  .1  correspondent  to 
J  one  of  our  Canadian  daily  papers,  will  probably 
throw  some  light  on  the  reason  win  Germany,  in 
.pile  of  tariff  regulations,  can  compete  in  the  way  she 
does  wilb  our  Canadian  manufacturers  of  ready-to-wear 
garments. 

"It  is,"  sa\s  this  correspondent,  "in  the  ready-to- 
wear  garmenl  trade  thai  the  greatesl  misery  is  brought 
lo  light,  tor  the  people  employed  in  this  trade  work  un- 
der the  very  worst  condition.-,  In  Berlin,  out  01  92 
workwomen  it  was  found  that  88  earn  less  than  *2  50  .1 
week.  Many  earn  only  75c  or  51.00,  and  some  even  as 
low   as   25c 

There  is  no  wonder  that    the  greater  part   of  childri 
wear— that    is    in      the    shape    of    frocks    and    coats— comes 
from    Germany,    when      it      is    found    that    for    three    hours 
work   on    a   child's     frock      the    workwoman      only    receives 
Hie.   and   from   this   2c  is ideducted   for  sewing  materials 

For  making  a  woman's  jacket  a  German  tailoress  re- 
ceives the  large  sum  of  31c,  .\uii  taking  the  working  day 
of  these  women  at  In  hours.  thev  receive  as  a  reward  lor 
their  labor  the  munilieeiit  sum  of  3c  an  hour  For  mak- 
ing an  elegant  silk  blouse,  the  worker  receives  pay  .it  the 
late  of  lc  per  hour,  while  the  uhitewear  operator  has  to 
be  cont(  ut   w  ith  16c  fur  15  hours'  work. 


\     iin    greater   part   ol   tins  work     1.  given  out     and 

done    h\     Lhe    Work    people    in    thru    own    homes,    the   kind   ol 

place-,  in  which  the  work  is  done  can  be  well  imagined, 
and  as  an  aid  to  the" imagination  it  is  stated  that  in  the 
majority   ol   cases   the    le     trve     a-,   workroom, 

bedroom    and    kitchen    as    well        This    is   a    lael     that,    home 

in  mind,  will  cause  a  good  man]    to  handle  imported  Gei 
tn. 111  coats  in  a   \er\    gingerly   manner 

WASH   GOODS. 

THERE   are  crowds   dailj    abOUl     the  counters    where    the 
new     wash    goos    are    shown,      and     much    admiration 
is  expressed     for   them       Great     interest    is    taken     in 
lhe    cotton    voiles    and    other    open-weave    fabrics        Cotton 

materials  lake  a  much  higher  place  in  the  trade  than  ever 


[ackei  of  biscuit-colored  fine-faced  cloth,  studied  with  narrow  straps  of 
the  same  ornamenting  front  and  cuffs,  also  inside  the  front--  .  to 
Wear  open  or  closed  ;  buttons  are  of  silver  with  rim  of  gold,  smaller 
tuitions  of  same  ;  silk  cord  down  the  front  edge  and  silk-piped  cape. 
The  front  ornamentations  are  of  stitched  cloth  over  satin  of  same 
color.  Hat  of  cream  straw  edged  with  black  velvet  ;  black  rosette  ; 
Hussar  aigrette. 

before.     There  has  been   formed   what   one  of  our  leading 
stores  characterizes  as  "an  aristocracj   of  cotton  goods" 
this   year,    and    the   process   of    men  en/at  ion    is  chief)}     re 
sponsible      Prices   thai    weie  never  before  dreamed   ol   in 
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connection  with  cotton  fabrics  arc  now  a  matter  of 
course,  and  many  of  the  new  materials  sell  readily  at 
75c,  $1,  $1.50,  and  even  as  high  as  $2.  Low-priced  mercer- 
ized vestings  are  very  hard  to  sell,  hut  in  these  higher 
priced  lines  they  are  just  as  good  as  ever.  There  are 
some  lovelj  Dresdens  and  black  and  white  patterns  in 
these  high  grade  goods. 

LUSTRES    AND    MOHAIRS. 

LUSTRES  and  Sicilians  are  much  inquired  for,  and  in 
both  plain  and  fancy  weaves  are  having  a  great  suc- 
cess. This  can  be  put  to  so  many  Summer 
uses  that  this  is  only  to  be  expected.  This  fabric  will 
be  in  the  popular  class  for  shut  waist  suits.  Another 
use  has  been  found  for  it,'  and  that  is  for  automobile 
wear,  for  which  it  is  very  appropriate,  as  it  is  unequalled 
for  shedding  dust  and  will  stand  a  good  deal  of  rough 
wear.  The  new  lustres  and  mohair  goods  have  a  beauti- 
ful silky  appearance,  and  as  they  are  soft  in  finish  drape 
beautifully. 

BATHING  SUITS. 

WHEN  it  is  considered  how  many  people  spend  from 
two  weeks  to  two  months,  or  have  Summer  homes 
on  the  borders  of  our  many  lakes,  or  go  to  a  sea- 
side resort,  it  is  strange  that  ready-made  bathing  suits 
should  be  so  little  stocked.  No  doubt  the  materials  are 
often  sold  but  it  is  only  lately  that  bathing  suits  have 
been  considered  as  a  feature  in  ready-to-wear  lines.  This 
Spring  orders  have  been  given  more  freely  for  them,  and 
the  fact  that  retailers  are  beginning  to  realize  that  there 
is  a  demand  is  shown  by  the  increasing  number  of  in- 
quiries received,— inquiries  that  have  come  from  places 
far  removed  from  any  resort  where  they  could  be  utilized. 
A.  good-sized  ordei  of  this  class  was  sent  in  to  one 
whitewear  house  from  a   town  in  the  Territories. 

Ladies'  and  misses'  suits  are  the  only  ones  that,  as 
yet,  figure  in  ready-to-wear  departments,  but  it  would 
seem  as  if  children's  could  be  added  with  advantage. 
Possibly  the  lower-priced  lines  might  be  profitably  made 
of  flannelette   and    the   better   ones   of   luster. 

That  there  is  a  demand  for  children's  bathing  suits, 
and  from  the  country  trade,  too,  is  proved  by  the  fact 
that  they  are  illustrated  in  the  mail  order  catalogues 
prepared  for  country  circulation  by  the  large  dry  goods 
houses.  The  suit  they  feature  is  a  combination  garment, 
buttoning  up  the  front,  and  is  for  either  boys  or  girls  be- 
tween the  ages  of  5  and  10  years.  It  sells  at  $1.25, 
while  the  lines  for  ladies  and  misses  retail  from  $1.75 
to  $3. 

Though  styles  do  not  change  much  in  bathing  suits, 
more  care  is  being  taken  to  make  them  smart  and  at- 
tractive looking.  It  would  seem,  however,  from  those 
that  are  on  show,  that  there  is  still  room  for  improve- 
ment   in    this  direction. 

At  one  time  flannel  and  serge  were  the  recognized  ma- 
terials for  bathing  suits,  but,  owing  doubtless  to  the  fact 
that  they  become  so  heavy  and  burdensome  when  wet, 
they  have  been  discarded  in  favor  of  luster  and  mohair 
fabrics.  Luster  and  mohair  bathing  suits  are  shown  in 
varying  qualities,  but  not,  at  any  rate  in  Canada,  in 
varying  colors,  for  the  average  woman  here  will  not 
stand  for  a  white  or  startling  colored  suit.  Black  and 
navy  are  the  colors  generally  sold,  but  a  few  reds  are 
also   included. 

Black  taffeta  and  black  peau  de  soie  are  also  used  for 
bathing  suits,  but  cannot  be  obtained  in  any  Canadian 
ready-to-wear     department  They     are     much      favored, 


however,    by    the   better   class    woman   as  a   material    for   a 
bathing   suit. 

Though  the  lines  may  be  smartened,  the  general  cut  of 
a  bathing  dress  is  much  the  same  from  season  to  season. 
It  is  invariably  a  two-piece  affair,  consisting  of  blouse 
and  bloomers  in  one  and  a  separate  skirt.  Sometimes, 
though  very  rarely,  the  order  is  reversed  and  skirt  and 
blouse  will  make  the  one  garment,  with  the  bloomers  a 
separate  article.  Blouses  sometimes  have  white  yokes 
but  oftener  they  have  collars  in  the  sailor  style  which 
are  more  or  less  ornate.     Convenience  demands  that  skirts 


Bathing  suit  of  two  shades  of  blue  mohair. 

shall  be  short  and  full  and  the  blouse  amply  wide  and 
long,  while  freedom  of  action  is  given  to  the  arms  by 
short,  easy-fitting  sleeves. 

Trimmings  consist  chiefly  of  rows  of  braid,  either  in 
cotton  or  wool  or  even  silk,  and  are  generally  white  on 
the  dark  material.  Graduated  widths  of  braid  form  a 
favorite  trimming  and  one  suit  seen  had,  besides  the  rows 
at  the  bottom  of  the  skirt,  a  simulated  yoke  of  rows  of 
the   same  braid. 

An  important  accessory  to  the  suit  is  the  bathing  cop. 
Rubber  caps  in  check  zephyr  or  in  red,  navy,  or  sky  are. 
all  to  be  had,  but  the  newest  kind  is  in  the  shape  of  a 
folded  handkerchief  with  the  rubber  cap  attached  to  Hie 
triangle  underneath  The  handkerchief  is  a  fancy  one 
and,    when    the   cap    is    adjusted    to    the    head,    the   corners 
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rAPIMCAU   AVENUE  . 


When  you  select  a  line  of  Waterproof  and  Rainproof  Clothing  you 
should  ask  yourself,  ''Does  this  line  give  satisfaction?'' 

''Satisfaction''  is  the  one  word  which  expresses  the  secret 
of  success. 

The  ''ELITE''  brand  Waterproof  and  Rainproof  Clothing  is  made 
to  satisfy  the  wearer,  and  that  we  have  been  successful  is  shown  by 
the  big  increase  of  our  establishments,  as  well  as  the  big  increase 
of  orders  received  for  Spring  delivery. 

Our  lines  for  Fall  and  also  for  sorting  embrace  all  the  new- 
materials,  patterns  and  styles,  as  well  as  the  old  standbys. 

The  ''ELITE''  brand  is  well  adapted  to  both  large  and  small 
dealers,  commencing  at  the  cheapest  and  running  to  the  best  that 
money  can  buy. 

THE  MONTREAL  WATERPROOF  CLOTHING  CO. 
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arc  broughl    forward  and   tied  in  a  smart    little  knol     in 

ll'Olll  . 

Shoes  may  be  high  or  low,  according  to  choice,  and 
arc  made  of  black  or  white  canvas  or  heavy  duel':  The} 
have  mi  heels  and  the  sides  are  generally  of  cork-,  The' 
sandals  thai  are  coming  so  much  into  favor  might  to  be 
just   the  thing  tor  bathing. 

SUMMER  WRAPS. 

FOR  the  late  Spring  and  for  the  early  Summer—  the 
between  seasons  when  there  is  a  necessity  for  a 
light  wfap  that  will  afford  some  protection  and  yet 
not  he  heavy  enough  to  be  a  burden  when  the  sun  shines, 
—there  are  a  number  of  fascinating  little  coats.  These 
coats  are  delightfully  simple,  and  prettily  trimmed,  and 
there  is  no  end  to  the  fabrics  that  they  are  made  of. 
Taffeta  of  course  leads,  but  peau  de  soie  and  the  new 
soft  satin  known  as  messaline  is  also  used,  as  well  as 
pongee  and  the  heavier  shantung.  Crepes  are  pressed  in- 
to service  and  many  other  weaves  in  silk.  Siciliennes, 
wool  voiles,  etamines,  are  all  seen  in  the  sample  coats. 
Entire  coats,  that  come  just  below  the  waist  line  and 
are  fashioned  of  lace  mounted  over  chiffon  with  a  silk 
lining  in  matching  or  contrasting  color,  are  shown  for 
the  high-class  trade.  The  dyed  laces  are  considered 
smart   lor  these  coats. 

There  is  more  than  a  hint  of  color  ii:  the  more  fash- 
ionable coat  lines.  White  we  are  used  to,  but  it  is  the 
tones  just  off  white  that  are  asked  for  nowadays,  and 
there  is  quite  a  iong  list  of  them,  viz.,  ivory  and  old 
ivory,  pearl,  bread  crumb,  dusty  miller,  as  well  as  ecru 
and  champagne  tints,  and  the  latest  shades— onion.  Be- 
sides the  natural  shades  in  shangtungs  and  pongees,  the 
blues  and  greens,  red  and  mauve,  as  well  as  tans  and 
browns,  are  seen.  These  little  coats  are  fancifully 
1  rimmed  with  laces  and  lace  braids.  The  very  swell  ones 
have  trimmings  of  real  lace,  while  on  the  cheaper  ones 
imitation  laces  in  the  heavier  makes  and  patterns  find  a 
ready  acceptance.  Shirrings,  accordion  pleatings,  plait- 
ings  and  cordings  are  extensively  used.  The  sleeves  are 
very  full  and  are  often  double.  The  top  one  flares  wide- 
ly and  the  under  one  is  of  lace,  or  net,  or  chiffon  drawn 
into  a  band  and  finished   with   a  ruffle  of  lace. 

The  plainer  garments  can  be  worn  over  a  shirt-  waist 
and  the  dressier  ones  are  suitable  for  the  most  cere- 
monious functions.  The  lace  ones  are  to  be  worn  with  a 
lace  evening  or  theatre  gown.  Instead  of  a  cape,  some  of 
the  newest  have  the  Capuchin  hood,  which  can  be  becom- 
ingly drawn  over  the  head  for  evening  wear.  These 
coats  are  all  built  on  the  same  general  lines.  They  are  in 
sactque  shape,  and  come  just  over  the  curves  of  the  hip, 
which  is  a  becoming  length  to  both  tall  and  short  lig- 
ures.  There  is  no  attempt  to  fit  the  figure.  Popular 
lines  are  perhaps  not  quite  so  elaborate,  and  black  is 
most  favored  for  them,  but  the  general  outlines  are  much 
ibe  same. 

POPULARITY  OF  MOHAIR  FABRICS. 

ONE  of  the  most  popular  materials  for  outing  and 
Summer  suits  and  one  that  suit-buyers  cannot  afford 
to  overlook,  is  mohair  in  its  many  varieties.  With 
more  prosperous  times  there  is  very  much  more  travelling 
about  than  was  indulged  in  a  few  years  back,  and  what 
is  more  practical  and  sensible  lor  wear  when  travelling 
than  a  suit  of  a  material  that  is  light  in  weight,  cool, 
and  yet  will  not  crush,  and  get  limp,  and  tumbled  look- 
ing '.'  For  outing  wear,  for  camping  out,  for  boating, 
etc.,  this  material  is  ideal,  and  will  stand  the  hardest 
usage  if  of  fairly  good   quality. 


For  a  long  time  manufacturers  of  these  fabrics  were 
content  to  follow  in  a  rut,  and  while  the  wearing  merits 
of  these  materials  were  realized,  their  sameness  from  sea- 
son to  season  prevented  them  taking  a  high  place  in  the 
trade.  Then,  too,  the  finish  was  wiry  and  harsh,  and 
this  was  a  point    that    ruled   mohairs  out   of  favor. 

A  couple  of  years  back,  however,  the  manufacturers  of 
mohair  and  alpaca  fabrics  began  to  wake  up  to  the  fact 
thai  there  were  possibilities  to  be  exploited  in  these 
goods,  and  the  result  was  a  numher  of  fancies  and  a  very 
much  softer  and  more  adaptable  finish  to  their  goods. 
These  fabrics  haw  had  a  great  success,  and  for  outing 
wear,  shirt  waist  suits,  and  also  for  the  short  Spring 
coat,  and  for  dressy  dust  coats,  mohair  will  be  very 
much  in  evidence  this  season. 

It  is  not  so  much  the  plain  weaves— the  old  alpacas, 
etc.,  in  various  colors,  chiefly  black  and  blue,  or  an  oc- 
casional grey,  or  brown — that  are  popular.  Though 
these  are  seen  to  some  extent,  the  call  is  for  the  novelty 
Weaves,  for  those  that  are  akin  to  the  Panama,  or  bas- 
ket weaves,  and  Sicilians,  and  in  mixed  effects,  such  as 
blue  and  white,  black  and  white,  mixtures,  etc.  Then 
there  are  those  that  show  a  mingled  stripe  effect,  with  a 
narrow  black  line,  that  arc  patterned  after  mannish 
cloths  in  suitings. 

Shepherds'  plaids  in  black  and  white,  brown  and  white, 
blue  aiufc  white,  etc.,  are  also  used,  and  then  there  are  the 
knotted  and  boucle  effects,  as  well  as  those  with  a  raised 
cord.  Stripes,  dashes  and  dots  are  all  represented,  and 
■there  are  many  lace  stripes  and  jacquard  effects,  but 
these  are  almost  entirely  confined  to  waist  lines.  Separ- 
ate skirts  are  made  from  these  mohairs,  and  besides  the 
gored  skirts  there  are  the  newer  tilted  or  pleated  varie- 
ties. Mohair  suits  are  fashioned  both  with  Eton  ami 
Norfolk  jackets,  and  skirts  are  invariably  walking  length. 
The  Norfolk  suit  is  somewhat  severe  in  outline  and 
plainly  tailored,  but  the  Eton  is  much  more  dressy  and 
trimmings  and  buttons  are  used   in  its  make-up. 

As  a  material  for  a  dust  coat,  mohair  leaves  nothing 
to  be  desired,  and  a  smart  coat  in  a  hair-lined  navy  mo- 
hair, made  with  bloused  front  and  semi-fitting,  box- 
pleated  back,  belted  in  at  the  waist  and  reaching  to  the 
hem  of  the  gown,  is  very  smart  and  comfortable.  Mo- 
hairs are  not  easy  materials  to  make  up,  but  the  Cana- 
dian manufacturer  can  manipulate  them  to  perfection.  He- 
is  always  having  new  problems  in  material  or  style  pre- 
sented to  him,  and  attacks  them  with  an  energy  and 
persistence    that    makes   victory   sure. 


THE   WEATHER   AND    THE    SPRING   TRADE. 

Till1;  cold  Spring  has  put  a  damper  on  the  large  suit 
trade  that  many  merchants  so  confidently  expected 
ami  prepared  for.  There  was  no  Spring  selling 
weather  before  Easter,  which  is  the  great  time  for  the 
sale  of  Spring  suits,  and  after  Easter  the  weather  again 
has  interfered,  and  few  women  will  at  this  late  date  ex- 
pend money  on  a  suit.  They  will  buy  a  separate  skirt, 
and  most  probably  a  light-weight  Spring  coat  as  well, 
knowing  that  they  can  find  use  for  these  garments  right 
into    the    warm    weather. 

Last  Spring  the  suit  manufacturers  had  it  all  their 
own  way,— the  separate  skirl  and  waist  people  were 
prett\  well  left  out  in  the  cold,  but  this  year  the  reverse 
is   the  case. 

Tin-  shirt  waist  and  the  shirt  waist  suit  manufacturers 
are  also  reaping  the  benefit,  and  orders  have  been  large 
with  them.  One  waist  house  reports  that  for  early  Fall 
thev   made  up  a  line  of  samples  of  flecked  cotton  etamines 
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Buy  COATS,  COSTUMES,  SKIRTS 

THAT    ARE    SAFE. 

Safety  in  (larment  buying  consists  in  stocking  only  those  goods  that  are  absolutely  correct  in 
style  and  fabric. 

The   garments  of  our    producing  are   absolutely    correct    in 
both  style  and  fabric. 

The  larger  retailers  of  Canada  have  been  steadily  coming  our  way,  due  solely  to  the  superiority 
of  the  (oats,  Suits  and  Skirts  made  by  us. 

In  Coats  the  style  for  Fall  is  a  demi-fitting  back  and  a  loose 
front. 

One  of  the  most  difficult  garments  to  make.  The  patterns  have  to  be  cut  by  expert  designers, 
and  the  coat  has  to  be  put  together  by  highly  skilled  operators.  The  excellence  of  all  our  garments 
is  due  to  the  class  of  designers  and  operators  we  employ. 

The  safest  Coats,  Suits,  Skirts  theCanadian  merchant  can  buy 

beyond  question,  are  of  our  manufacture.     Our  representatives    are    now    covering    their    territory. 
W  ithhold  orders  until  you  see  our  Fall  offerings. 

THE  CONSOLIDATED  CLOAK  CO.,  Limited 


I42-I4A  Front  St.  West, 


TORONTO 


BLACK  UNDERSKIRTS 


Our   best  sellers   are   21 
in  number: 


In  Sateen 


1   line  at  $6.&0doz. 

I   line  96.90. 
1    line  $8.00. 
1    line  $8.50. 
4   lines   $9.00. 
1    line  810.80. 
1   line  $11.40. 
■2  line>  $12.00. 
1    line  $13.20. 
■2   lines  $16.00. 
•2  lines  $]  B.00. 


In   Silkette: 


1    line  $15.00. 

In  Moirette : 

1    line  $12.00. 
I   line  $13.80. 

In  Moreen: 

1    line  $18.00. 

THE  PUQH 

33  Church  St.. 


A  sample  line,  one  of 
each  of  the  21,  would 
amount  to  $20.84. 

We  will  send  this  as- 
sortment, per  express  paid, 
to  any  place  in  Canada 
for  $20.00.  Terms,  2  10 
days,  or  net  30,  June  1st. 
Return  at  our  expenre  if 
not  satisfactory. 

We  claim  to  make  the 
widest,  best  made  and 
most  perfect  fitting  under- 
skirt in  Canada,  and  want 
you  to  test  our  claim. 
Skirts  such  as  ours,  "  Per- 
fect in  Make,  Fit  and 
Finish,"  are  trade  winners. 


HFG.  CO. 

TORONTO. 


Snow  Shoe  Brand 

EXTRA  JL  FINE 
TAIL0RXMADE 

Nl  OntrE  AL 


This  brand  isaguarantee 
of  Excellence  in 

WATER 

AND 

RAINPROOF 
CLOTHING 


MEN,  WOMEN  and  CHILDREN. 

Our  (Tarments  are  warranted  to  stand  any  climate. 

OUR  TRAVELLERS  ARE  NOW  OUT  with 
full  range  of  samples,  embodying  all  the 

LATEST  STYLES  and    DESIGNS  in 
CLOTHS,  CUTS  and  FINISH. 

Wail  for  them,  or  write  us  direct,  and  we   will 
arrange  to  show  you  samples. 


National  Rubber  Co. 

OF     CANADA. 

524  Craig  St.,      -      MONTREAL. 
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and   voiles  and   that   even   before   the  samples  were  sent   on 
the  road  orders  lor  immediate  delivery  were  placed. 

Shirt  waist  suits  in  the  many  new  fancy  mohair 
weaves— the  Panamas  and  those  that  so  nearly  resemble 
men's  suitings— are  likely  to  benefit  bj  the  late  Spring. 
The  smart  little  coats  made  of  covert  cloths  are  strongly 
in  evidence,  hut  there  is  a  leaning  towards  loose  coats  of 
soft  silk  and  wool  voiles,  etc.  Shirtwaist  suits  in  white 
Sicilian  and  champagne  color;  in  white  and  colored  linens, 
both  lace  and  embroidery  trimmed,  and  the  thin  Summer 
organdies,   muslins,  and  lawns,   are  in   strong  demand. 


FALL  DEVELOPMENTS. 

WHILE  the  coat  illustrated  in  our  last  issue  has  all 
the  indispensable  points  of  the  correct  coat  for  the 
Fall  of  1904,  tendencies  towards  a  few  minor 
changes,  that  in  nowise  disturb  the  general  contour  of 
the  coat,  are  being  observed.  One  is  that  there  is  a  feel- 
ing at  present  for  a  shorter  length  and  2G  in.  to  28  in. 
coats  are  the  best  selling  lines.  One  authority  says  he 
would  not  be  surprised  to  find  24  in.  in  best  demand,  as 
the  season   advances. 

There  is  a  strong  feeling  for  military  styles,  and  where 
this  crops  up  the  cape  is  removed.  In  fact  there  are 
likely  to  be  just  as  many  coats  sold  without  the  cape  as 
with  it.  The  shawl  cape  with  the  points  at  back  and 
front  and  on  each  shoulder  is  also  fancied,  but  the  coat 
itself,  the  frame  work  as  it  may  be  termed,  is  not  at  all 
affected.  It  is  just  the  same.  There  is  the  box  front, 
not  too  loose,  and  the  demi-fitting  back,  with  its  grace- 
ful waist  curves— curves  that  are  so  shaped  that  while 
the  waist  is  fully  defined  it  will  fit  the  average  figure, 
even  though  a  little  long  or  a  little  short  in  the  waist. 

Though  colored  cloths  are  included  in  Fall  lines,  it 
would  seem  that  the  all  black  coat  is  the  one  favored. 
Fawns  are  being  lightly  touched  on  just  at  present,  but 
later  they  may  gain  strength.  Kerseys  certainly  are 
cloths  that  are  favored,  and  indications  are  not  wanting 
that  the  better  trade  will  run  largely  on  kerseys.  For 
the  country  trade  there  is  a  decided  feeling  for  rougher 
effects. 

Neat  effects  in  tweeds  are  also  favored,  though  some 
houses  report  a  decline  in  the  sale  of  tweeds.  A  new 
tweed  effect  that  shows  a  raised  knot  on  the  surface  was 
shown  as  a  cloth  that  was  meeting  with  a  good  recep- 
tion, and  a  very  dark  grey  in  tweed  effect  is  another 
popular    line. 

Zibelines  are  selling  pretty  well  at  present  but  they  do 
not  occupy  anything  like  the  place  they  did  at  the  be- 
ginning of  last  Fall.  They  were  at  the  height  of  their 
popularity  then;  they  are  on  the  wane  now,  and  retailers 
should  watch  the  sale  of  coats  in  this  material,  as  they 
will  be  less  popular  as  the  season  progresses. 

A  great  deal  was  expected  of  cloakings  in  imitation 
furs,  such  as  bear  skin,  caracul,  etc.  These  it  was  said 
would  occupy  quite  a  prominent  place  in  Fall  lines,  but 
though  shown  they  do  not  seem  likely  to  lake  any  great 
place,  and  considerable  doubt  is  expressed  as  to  whether 
they  will  do  so  l.ater  on.  The  seal  plush  is  another  in- 
novation or  revival  of  which  great  things  were  predicted, 
but   as   yet    there  is  nothing  doing   in  it. 

THE  LATE  A.  F.  GAULT'S  WILL. 

BY    the    will   of    the   late    Andrew    F.    (iault,    which     has 
been    filed    for    probate,     many     Montreal    institutions 
are    benefited,      The    will    disposed      of    an    estate     of 
$2,292,65;*,   of   which   $71,259.54   is   in  Ontario.     The   value 
of    the    Montreal    estate   is    placed    at    $5112,(10(1,    and    of    the 


Winnipeg  property  $96,000,  The  various  bequests  are  as 
follows  :  McGill  University,  $10,000;  the  Protestant 
House  of  Industry,  $10,000;    the  Synod  of  Montreal,  .$10,- 

(ilid,  tne  Bishopric  of  Rupert's  Land,  $10,000;  the  Sabre- 
vois  Mission,  $1(1,(1(1(1,  the  Protestant  Home  for  the  In- 
sane, $2,0(10,  Montreal  Protestant  General  Hospital,  $5,- 
00(1;  Sheltering  Home,  $1,000;  V.  M.  ('.  A.,  $1,000,  Mini 
treal  Diocesan  Theological  College,  $12,000,  Airs.  Frost's 
Evangelical   Mission,    $1,000. 

The  home  and  $65,000  and  an  annuity  of  $8,000  is  left 
to  Mrs.  (iault;  $40,000  is  distributed  among  relatives 
and  $11,640.50  is  left  m  trust  for  the  benefit  of  the 
children. 

WHENCE  THE  SPOTS  ON  THE  FUR  OF  ANIMALS. 

ALTHOUGH  we  are  told  that  the  leopard  can  not 
change  his  spots,  it  is  certain  that  the  markings  on 
the  fur  of  some  animals  do  change.  Especially  is 
this  true  where  the  animal  has  a  distinctive  Winter  coat. 
This  change  has  been  studied  by  Barrett  Hamilton,  a 
British  naturalist,  who  is  of  opinion  that  whitening  of 
the  fur  generally  accompanies  development  of  fatty  tis- 
sue, which  is  a  manifestation  of  insufficient  oxidation,  and 
hence  of  atrophy,  which  shows  itself  in  a  whitening  of 
the  hair.  In  some  animals,— man,  for  instance,— this 
atrophy  is  manifested  by  baldness.  That  fat  men  are 
often  bald  is  thus  something  more  than  a  coincidence. 

FUR  COATS  THAT  COST. 

ANEW  YORK  paper  comes  forward  with  the  state- 
ment that  a  Y'ankee  manufacturer  has  taken  the 
record  for  high  priced  coats  from  Canadian  makers. 
The  much-talked-of  coat  is  lined  with  imperial  crown 
Russian  sable,  and  is  worth  $40,000.  A  New  York  horse 
fancier  is  the  owner.  It  took  just  a  year  to  find  and 
make  up  the  skins,  although  for  two  months  the  houses 
of  the  continent  were  ransacked  for  the  sable. 

Sixty-five  skins  were  necessary  and  they  were  all  to 
match.  The  difference  in  the  width  of  stripes  was  the 
difficulty,  and  it  required  the  stock  of  over  twenty 
European  fur  houses  to  supply  the  want.  The  result  is 
that  the  joinings  cannot  be  detected. 

The  outside  is  made  of  broadcloth  with  cloth  buttons 
to  match.  There  are  no  buttonholes,  binding-  on  the  edge 
providing  the  fastenings.  The  coat  is  made  full  and 
loose  all  the  way  around  and  is  fifty-two  inches  long, 
reaching  just  below  tlie  knees.  Parts  of  seven  skins  were 
required  to  make  the  collar. 


A  STRAIGHT  TIP. 

A  GOOD  card  in  a  well-displayed  window  often  elicits 
close  and  thus  effective  attention.  An  unique  card 
was  recently  displayed  in  a  St.  John  clothing  store. 
The  card,  some  three  feet  by  tour,  in  good,  readable  type. 
was  placed  in  the  centre  of ■  a  well-displayed  window,  and 
read  when  transcribed  as  follows,  the  quoted  words  in- 
dicating where  playing  cards  were  utilized  instead  of  the 
word:  It'  you  have  been  spending  money  like  the 
"  deuce,"  we  give  you  a  "  straight  "  tip  that  our  clothes 
are  made  to  suit  a  "  king."  No  need  to  be  a  "  Hush 
to  buy  our  (dothes.  You  can  buy  "  diamonds  '*  on  what 
you  save  by  buying  clothing  from  us.  A  "  full  house 
of  up-to-date  styles  is  ready  for  your  inspection.  You 
can  select  to  your  "  heart's  "  content,  and  we  can  give 
"  cards  and  spades  "  to  our  competitors. 
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PERFECT-FITTING  GARMENTS 


arc  most  essential  it'  you  wish  to  build  1 1 1 >  this  depart 
nielli  ill  your  business.     This  is  guaranteed  with 

"Empire"  Brand 

COATS,    RAGLANS,   and 
SEPARATE   SKIRTS   FOR    LADIES 

Our  Designers  and  Cutters  arc  all  high-classes 
perienced  art ists. 

We  make  garments  in  all   materials  to  suil    an\ 
trade. 


See  Our  Fall  Samples  before  placing  your  ord 


IT 


"Empire"  Brand  Shirts  for  nun  nrc 
all  thai  our  garments  art  for  ladies 


THE   EMPIRE    MANUFACTURING   CO. 


646  Craig  Street, 


MONTREAL. 


Canadian  Buyers 


can  always  count  on  seeing  the  latest, 
best,  and  choicest  mantle  modes  in  our 
showrooms.  <  Mir  success  is  in  saleable, 
medium-priced  goods,  not  in  extremes, 
ainl  a  look  through  our  samples  will  show  the  extent  of  our  range  ami  the  infinite  variet)  of  our 
ideas.  We  would  like  to  mail  our  Pattern  Book  to  buyers  who  cannot  visit  our  showrooms. 
Any  requesl  will  have  prompl  attention. 


Specialties 


Ladies'  Coats  *nd  Costumes 


also  MACINTOSHES,  SKIRTS,  BLOUSES  and   FURS 


OLD  CHANGE  BUILDINGS. 


OLD  CHANGE    EC.  LONDON, 

im 


( Just  out  of  St.  Paul's  Churchyard.) 
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THE  LATE  T.  J.  JERMYN. 

FEW  men  in  dying  leave  behind  them  the  memories 
thai  remain  since  the  death  of  Mr.  T.  J.  .Jermyn, 
vice-president     of   the  W.    K.   Brock   Co.     A   man    of 

quiet  life,  a  man  who  meant  much  to  his  friends  but 
not  oik-  who  was  impartially  friendly,  no  word  of  criti- 
cism, no  remarks  other  than  encomiums  can  he  heard 
from   anyone  who  knew   him. 

Mr.  Jermyn  has  all  his  life  of  fifty-nine  years  been 
connected  with  the  dry  goods  trade.  Coming  to  this 
country  in  1866  he  entered  the  Hamilton  wholesale  dry 
goods  lirm  of  Kerr,  Brown  &  McKenzie  as  entry  clerk. 
Three  years  later  he  joined  Servis  &  Wyld  of  the  same 
city,  m  the  capacity  of  bookkeeper,  remaining  with  the 
lirm    when   Air.    Servis    left    and    the   Darling   Bros,    entered. 


The   late   T.    J.    Jermyn. 

When  two  years  later  this  firm  moved  to  Toronto,  Mr. 
.Jermyn  went  with  them,  and  continued  after  the  amalga- 
mation with  W.  R.  Brock  &  Bro.,  the  new  firm  going 
under  the  name  of  Wyld,  Brock  &  Darling.  After  the 
name  was  changed  to  Wyld,  Brock  &  Co.,  and  when  the 
lirm  of  \\  .  R.  Brock  &  Co.  was  formed,  Mr.  Jermyn  be- 
came a  partner,  and  was  made  vice-president  of  the  W. 
R.  Brock  Co.,  Limited,  when  that  company  became  a 
limited   company   in    1898. 

Mr.  Jermyn  was  never  fond  of  ostentation,  but  found 
his  greatest  joy  at  home  with  his  family,  or  following 
the  peaceful  pursuits  around  Ins  country  residence  at 
Mimico.  In  his  younger  days  he  had  been  a  well-known 
athlete  and  in  his  later  years  devoted  much  of  his  spare 
time  to  aquatic  sports  and  hunting,  in  both  of  which  he 
was    well    known. 

One  cannot  do  better  than  quote  from  a  tribute  paid 
him  by  one  who  was  intimately  acquainted  with  him  : 
"In  the  active  work  of  the  great  business  with  which  lie 
was  associated  so  long  many  came  in  contad  with  him. 
From  all  these  he  commanded  resped  and  from  those  who 
had  the  opportunity  of  knowing  him,  he  gained,  besides, 
esteem    and    affection.      To    care      and      capacity    he  joined 


straightforwardness  and  kindliness,  and  there  was  in  his 
example  much  that  is  best  and  highest  in  the  man  of  af- 
fairs. While  he  took  a  keen  interest  in  the  main  issues 
of  the  day  he  had  neither  the  leisure  nor  the  inclination 
for  political  life,  and  was  content  with  the  private 
friendh  debate,  in  which  he  was  no  mean  opponent.  In 
all  things  the  kindly  gentleman,  he  was,  perhaps,  to  be 
seen  at  his  best  in  the  hours  of  respite  from  business 
cares  strolling  quietly  with  some  of  his  pet  dogs  among 
the  (lowers  he  loved  and  delighted  in,  or  perchance  en- 
livening with  his  Irish  humor  the  friends  his  hospitable 
heart  rejoiced  in  having  about  him.  A  firm  believer  in 
the  great  truths  of  Christianity,  he,  from  his  abhorrence 
of  anything  savoring  of  cant,  kept  his  religious  convic- 
tions to  himself,  allowing  them  to  have  expression  in  the 
main  only  in  the  preaching  of  the  great  gospel  of  help  and 
kindness,  which  was  in  his  own  opinion  the  gospel  most 
needed  and  best  understood  by  the  poor  and  sorrowful, 
to    whom   he   was  always  ready   to  preach   it." 

There  survive  him  Mrs.  Jermyn,  formerly  Miss  Bull, 
daughter  of  Mr.  R.  Bull,  of  Hamilton,  a  son  and  two 
daughters. 

THE  DOMINION  COTTON  CO.'S  REPORT. 

AT  the  annual  meeting  of  the  Dominion  Cotton  Co., 
held  in  Montreal,  the  report  was  as  follows  :  The 
net  profits  for  the  year  amounted  to  (297,546.  Out 
of  this  sum  $101,000  went  to  pay  interest  on  bonds,  etc. 
The  sum  of  $81,(1(10  was  written  off  for  depreciation,  and 
$195,000  was  added  to  the  profit  and  loss  account,  mak- 
ing it  total  $864,000.  During  the  yaar  the  sales  amount- 
ed to  $3,942,000.  The  wage  account  amounted  to  $806,- 
00(1,  and  over  three  thousand  hands  were  employed.  The 
liabilities  were  reduced  $800,000  during  the  year,  mainly 
bv  reducing  stocks.  In  answer  to  a  question,  the  secre- 
tary said  that  the  bonded  indebtedness  amounted  to  $3,- 
300,000,  and  that  the  company  owed  the  Bank  of  Mon- 
treal $1,659,000.     The  assets  are  placed  at  about   $10,000,- 


THE  UNION  LABEL. 

ROCHESTER  has  declared  war  on  the  union  label. 
One  of  the  largest  wholesale  manufacturers  of 
clothing  in  that  city  has  refused  to  use  it.  and 
more  than  thirty  large  wholesale  houses  have  followed 
its  example.  There  are  now  but  three  small  clothing  con- 
cerns using  the  label.  The  reason  is  that  the  manufac- 
turers are  disgusted  at  the  attitude  of  the  unions  and  re- 
fuse to  be  dictated  to  any  longer.  At  any  rate  they 
claim  that  the  customers  are  demanding  goods  without 
the  label. 

An  instance  of  union  tactics  is  shown  in  their  refusal 
to  grant  a  woman  the  union  label  and  union  cards  for  the 
members  id'  her  family  and  a  couple  of  outside  workmen. 
She  had  commenced  the  manufacture  of  overalls  and 
sought  the  label  which  is  provided  manufacturers  for  +1, 
and  $.">  a  month  extra  for  its  use.  But  this  poor  woman 
was  refused  it  by  the  United  Garment  Workers  as  long- 
as  her  sens  worked  for  her.  They  said  it  was  for  the 
large  concerns  only. 

NEWTONETTE. 

Samples  have  been  received  from  London,  Eng.,  of  a 
new  cloth  called  newtonetle.  It  is  a  rainproof  material 
and  from  the  score  of  samples  submitted  is  of  a  superior 
nature  and  produced  m  good  variety.  A  small  circular 
issued  wiih  if  states  the  reasons  why  the  manufacturers 
have  confidence  in  it  as  a  rain  and  dust  proof  material. 
The  idoth  is  soon  to  be  put  on  the  market  and  is  to  be 
pushed  as  a  high-class  article. 
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Our  Travellers 
on  tHe  Road 


are  now 


showing  a  complete  line  of  NORTHWAY  GARMENTS 

in  Women's  Coats,  Children's  Coats,  Misses'  Coats,  Women's 
and  Misses'  Suits  and  Separate  Skirts.  The  most  comprehensive 
range  of  splendid  goods  and  exceptional  values  that  our  repre- 
sentatives have  ever  had  the  pleasure  of  soliciting  your  esteemed 
orders  from.  Northway  Garments  are  business  bringers  and 
money  makers.     You  know  it — wait — see  our  man. 


JOHN  NORTHWAY  ®>  SON,  LIMITED 

91-93  Wellington   Street  W.,   TORONTO. 
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WITH    THE    MONTREAL 
RETAILERS 


APRIL  was  a  most  annoying  month  to  the  dry 
goods  window  trimmers  of  Montreal.  If  Mon- 
day was  bright  and  warm,  that  was  no  rea- 
son why  one  should  not  expect  to  see  snow  on 
Wednesday.  Consequently  there  were  some 
rather  incongruous  displays,  and  many  forlorn  trimmers. 
Must  of  the  houses  got  out  of  the  difficulty  by  keeping 
their  "seasonable"  goods  out  of  the  windows,  and  giving 
the  space  to  carpets,  men's  clothing,  boots  and  shoes, 
and  other  lines  in  continual  demand. 

Carpets  were  favorites  and  the  carpet  departments 
fared  splendidly.  In  one  of  the  big  St.  Catherine  street 
stores  three  large  windows  were  devoted  to  producing  an 
immense  display  of  rugs  and  art  squares,  together  with 
handsomely  designed  Japanese  mats  and  mattings.  The 
third  floor  of  another  department  store  was  entirely  given 
up  to  carpets,  rugs,  curtains,  tapestries,  etc.,  and  its 
manager  told  the  writer  that  for  the  great  part  of  the 
month,  the  staff  were  kept  busy  by  throngs  of  visitors. 

W.  H.  Scroggie's  large  addition  to  his  building  is 
progressing  very  rapidly,  and  one  can  already  perceive 
that  when  it  is  completed  Mr.  Scroggie  will  have  an  es- 
tablishment second  to  none  in   Montreal. 

A  new  place  is  now  in  preparation  at  2206  St.  Cath- 
erine street  for  the  Dr.  Jaeger  underwear.  This  is  in  one 
of  the  best  localities  of  the  city,  and  is  next  door  to  the 
Dr.  Deimel  underwear.  The  store  has  two  large  windows 
and  is  being  well  fitted  up  inside.  It  will  be  ready  for 
occupancy  very  shortly. 

"First  communion"  displays  were  a  feature  in  several 
stores,  and  in  some  cases  the  designs  were  executed  with 
great  taste.  Fine  French  lawns  and  organdies,  laces,  rib- 
bons, veilings,  etc.,  combine  prettily  with  boys'  black 
suits  and  other  lines. 

R.  J.  Tooke  has  adopted  an  effective  method  of  show- 
ing his  men's  shirts,  collars,  gloves  and  other  furnish- 
ings He  divides  his  windows  up  info  sections,  separated 
by  mirrors.  On  the  floor,  placed  loosely  over  boxes  on 
low  stands  of  varying  heights,  are  plush  coverings,  in 
red,  green,  yellow,  white  and  blue,  each  section  having  a 
different  colored  floor.  Stands  upon  these  display^  the 
goods,  each  display  being  a  design  in  itself.  Mr.  Took*' 
is  a  believer  in  individual  displays,  and  certainly  those 
tie  is  now  showing  are  most    convincing. 


NOTES  OF  THE  MONTREAL  RETAILERS. 

The  smuggling  of  laces,  ribbons,  whitewear,  etc.,  from 
the  other  side  of  the  line  is  a  question  which  is  always 
before  the  public,  in  one  way  or  another.  Whenever  there 
Ls  an  excursion,  at  any  time  of  the  year,  many  houses  in 
New  York,  and  other  large  cities,  get  out  all  their  old 
stocks  of  these  goods  and  label  them  at  ridiculously  low 
prices  to  catch  the  eye  of  the  Canadian  lady  looking  for 
bargains.  As  is  well  known,  this  plan  has  worked  very 
successfully;  shoppers  arc  so  anxious  to  get  all  they  can 
tor  their  money,  being  actually  carried  away  by  their  de- 
sire  for  bargains.     If  they  would  only  stop  to  think,  they 


would  generally   find   that  these  same  goods  could  be  got 
at  equally  low  prices  in  .their  own  city. 

•  * 
• 

A  prominent  retail  merchant  in  speaking  of  this  busi- 
ness said  that  on  making  enquiries  he  had  found  that 
many  of  the  goods  were  the  same  lines  which  their  own 
house  sold  cheaper. 

•  * 

This  also  applies  to  whitewear,  and  when  asked  if  he 
did  not  think  ladies'  whitewear  could  be  bought  at  lower 
prices  in  the  States  than  here,  this  same  gentleman  said 
this  was  perfectly  true,  to  a  certain  extent.  Retailers 
here  realized  they  had  been  charging  too  high  prices  for 
their  goods,  but  were  endeavoring  to  bring  prices  down 
to  suit  the  demand,  and  so  far  had  succeeded  very  well, 
as  their  sales  were  increasing  daily.  "But  we  must  re- 
member that  if  the  United  States  manufacturers  and 
stores  sell  at  lower  prices,  it  is  because  they  have  a 
larger  field  for  their  goods  than  Canada,  and  conse- 
quently can  afford  to  sell  cheaper." 

+       * 
* 

An   attractive   line     that   will  be  shown   shortly,     and 

which  ought  to  take  well,  are  some  new  turnover  stocks 

with    cuffs     to    match.     By  the  samples  that  are    shown 

these     will     make  a  very  neat  finish  to   the   shirt   waist 

suits  which  we  hear  are  to  be  worn  so  much.     The  most 

important  point  of  their  merit    is  their  sheerness  and  the 

hand  embroidery,  and    the  way   they   are  finished  off  with 

hemstitching. 

* 

Some  of  the  new  lines  in  dress  goods  which  are  being 
used  by  modistes  in  Paris,  such  as  Paquin  and  others,  but 
which  will  not  be  seen  on  this  side  this  season,  as  the 
samples  were  received  too  late,  are  crepon,  checked  voiles 
and  silks,  in  small  pin  checks  and  stripes.  The 
crepon  is  in  such  light  shades  as  creams,  whites,  pinks, 
pale  blues,  etc.  Owing  to  its  softness  it  requires  more 
than  the  usual  number  of  yards  for  a  dress. 

•  • 
* 

Checked  voiles  are  to  be  shown  not  only  in  black  and 
white,  which  is  always  a  favorite,  but  in  blue  and  white, 
pink,  green,  red,  etc.  The  small  pin  checks  in  silk  will 
be  shown  in  much  the  same  shades. 

* 

Veilings  seem  to  be  coming  in  quite  strong  again  and 
manufacturers  have  been  getting  larger  orders  than  for 
some  time  past.  The  demand  is  not  quite  so  large  in  this 
country  as  it  is  in  England,  but  it  will  no  doubt  come 
this  way  before  long.  Cloth  of  gold,  which  is  very 
similar  to  champagne  cloth  which  has  been  used  so  much, 
is  seen  more  particularly  in  short,  loose  jackets,  and  dust 
or  travelling  coats. 

» 
In  millinery  the  tricornc  shape  seems  to  be  the  favorite, 
while  in    flowers  coque-de-coche   shades     are     being  exten- 
sively   used.      Net      is   taking    the   place   of  chiffon    in    this 
year's  hats  and  will  be  much  more  serviceable. 
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Ladies' 


Raincoats  ^  Showerproofs 

The  Standard  of  Excellency'"  is  represented  in  an  "Imperial"  Raincoat  or 
Waterproof.  Style,  Workmanship  and  Finish  are  the  combination  that  sell  our  goods.  We 
stand  aback  of  all  the  goods  we  make  with  an  absolute  guarantee  of  satisfa<  tion.     Our  styles 

are  "  up  to  the  minute  "  and  the  workmanship  and  finish  of  our  garments  are  unexcelled.  In 
our  Fall  range  o(  samples  which  arc  now  complete  we  are  showing  one  of  the  largest  and 
most  complete  lines  which  we  have  ever  \ct  shown.  Exclusive  designs,  right  goods  and  right 
prices.  See  our  line  before  placing  your  orders.  Our  travellers  are  now  out  for  Fall  and 
sorting  orders.  If  our  representative  has  not  already  called  upon  you  drop  us  a  card  and  we 
will  arrange  to  have  you  see  our  samples. 


THE — 

Imperial  Rubber  Clothing  Co. 

London,     Canada. 
Makers  o(     High-grade  Waterproof  and    Rainproof  Clothing.    Mantles,    Rugs   and    Rubbei 

Goods.       Also    Selling    Agents    for    a    leading    manufacturer    of    Rubber    Interlined,    Imitation 
Persian  Lamb  and  Buffalo  (.'oats.   Robes,  etc. 
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Owe  are  places 


where  the  styles  in  clothes  never  change,  but  none 
of  us  want  to  live  there. 

The  demand  for  the  latest  in  dress  is  what  we 
are  constantly  on  the  look  out  for. 

Our  travellers  are  now  out  for  Fall  with  the 
largest  and  best  range  of  samples  in 


Ladies*  and  Misses*  SKirts 

we  have  ever  turned  out.     We  have  added  to  our  line, 

Misses*  and  Children's  Costumes, 
Coats  and  Reefers, 


suitable  for  girls  from  J  4  to  18  years  of  age.     These  are 
also  specially  adapted  for  ladies  who  are  short- waisted. 

Our  former  reputation  for  SKIRTS  is  a  guarantee 
that  our  new  lines  will  be  all  that  is  desired  in  FIT  and 
STYLE,  while  different  materials  will  suit  all  purses. 


Remember, 

we  manufacture 

for  the 

CLASSES 

and  the 
MASSES. 


WE    ARE    WILLING   TO    SUBMIT   OUR   SAMPLES 
FOR   YOUR   CRITICS. 


SllewVork  Skirt  mfg.€o. 

$  Cemoine  $tf  Montreal 
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SEEN    IN    NEW    YORK 
SHOPS 


hai  the   bandle  of  lighl    w I  an  near  the  shade  <.t    the 

silk   bb  possible,  and   uj this,  more  1 1  k <•  the  lieadfl  be 

Pore  Been,  thai  of  ;i  poodle  carved  in  the  wood. 


D 


A    white   Bilk    parasol    with    n    wide   band   ol    Dresden 

flowers  around  the  lower  edge  has  a  silver  elephant '-  head 

III'  colors  are  used  in  -owns  of  all  kinds  this      a|  the  end  of  the  handle. 

year,  and   what   are  failed   ml)  gowns,  though  *  .  • 

there  mav    never  he  a  though!  of  their  seeing  v.,  Bn  ,  ,,,l,,   .    ,,.     i  , ,      ,      . 

.\n  aii-\ioiei   toque  has  al   the  back,  Bel   in  among  the 

i In •  water,  are  quite  as  brilliant  as  any  of  i In-      ii,,,,,.,_    ,,.,  ,.;.i,,.,-    ,  i  ,,       ,       .    .  .        ,.m 

i  nowers,  on  eitnei  side  a  rosette  ol   pale-blue  <-h i(T< >n . 

others.     One   handsome    white   linen    waist    of 

the  butcher  linen  variety,  is  embroidered  with  yellow,  of  * 

a  deep,   rich    shade,   the  work   very  heavy.     The  yoke    is  A  pale-blue  Btraw   hat,  which  is  charming,  has  the  rim 

embroidered  almost   solidly  with  the  yellow,  this  running  on  either  side  turned  up#over  the  crown,  almost   meeting 

down  on  the  lops  of  the  sleeves.     The  stoH<  and  the  deep  ;it    the  top  and   forming  a   basket    which   is  tilled   m   with 

cuffs  are   finished   in   the   same   way,  and   are  smart    and  b'g  double   French   violets.     The  edge  of  the  rim  of  the 

striking.  Il;|t    is  outlined    with    violets,   and   on    the   two    tides   are 

•  broad  hands  of  deep  purple  velvet  carried  up  to  the  top 

A   handsome  gown  of  a  heavy  linen  is  a  bright,  deep  of  the  hat,  as  if  holding  the  rim  in  place. 

red.      There    is    an    entire    skirl    of    this,    and    the    waist     is  . 

made  up  in  jacket  shape  with  a  front  and  lower  pari  of 
a  tine  white  muslin  of  tucks  and  embroidery.  The  jackel 
is  short.  Eton  in  effect,  the  white  under  waist  having  a 
soft  turn-down  collar  edged  with  lace  and  with  line,  but 
heavy  embroidery  set  on.  There  are  tucks  down  the 
front  and  a  shaped  hell  of  the  red  gathers  it  in  at  the 
n  a ist. 


Genuine    tartan    plaids   come    for   hat    braids,    though 
it    is   doubtful    if  a    large   assortment    of   them   could    be 

found.      They    are    made    up    with    a    lew     braids    of    s,,mr. 
plain   color,   a    cream,   perhaps,   or  a    dark    blue. 


A  parasol  handle  of  smooth,  polished  red  wood  makes 
a  short  bend  al  the  lop.  has  the  end  sharp  pointed,  ami 
becomes  the  small   head  of  a  bird   with   a   sharp  hill. 

* 
A  white  club  parasol  is  effective,  having  a  rough,  all- 
black  stick. 

«       * 
* 

<  "loth  is  used  as  an  accessory  to  silk  gowns,  as  it  has 
been   before.      One   of  these   -owns   is   made   in   one   of   the 

new-old  styles  peculiar  to  this  season.  Ii  is  of  Cham- 
pagne-colored silk.  The  skirt  is  finished  around  the  lower 
edge  with  a  plain  band  id'  cloth,  not  very  wide.  Above 
this  is  an  old-fashioned  puff,  half  as  wide  again,  of  the 
silk  sewed  on  to  the  skirt  and  then  turned  up.  with  a 
heading  at  the  top.  Carried  up  from  this  are  short. 
pointed  tabs  of  (doth  set  on  around  the  skirt  at  wide  in- 
tervals. There  is  a  short  jackel  of  (doth  finished  with 
silk  and  the  sleeves,  reaching  about  to  the  elbows,  are  of 
silk   with    Bowing    lace   ruffles   in    the    lower  edges. 


Also,  one's  old  belts  can  be  used  for  hat  trimming. 
Belts  have  been  seen  on  hats  for  some  lime  now.  One  of 
the  last  seen  was  a  large  while  straw  hat,  low  crown. 
and  straight  wide  brim.  This  brim  is  turned  up  over  the 
crown  ill  the  back,  and  a  broad  leather  belt  of  black  i- 
pnl  around  the  hal  from  back  I"  front,  holding  the  brim 
in  place  and  forming  the  only  trimming.  The  buckle, 
which  is  a  large  but  simple  one  id'  -ill.  i-  on  the  top  of 
the   hat    at    the   back. 

• 

A  pretty  black  hat  with  a  rim  turning  up  on  all  sides 
has  around  the  crown  and  filling  in  the  rim  a  round  boa 
"I  ostrich  feathers  in  white.  On  the  outside  of  the  rim 
is  appliqued  a  heavy  lace,  though  one  is  doubtful  whether 
to  call  it  embroidery  or  lace.  The  design  is  of  wheat  in 
a   deep  cream  color,  and   looking  al    a   distance  almost    like 

the   real    wheat. 

*        • 

A  dark  green  hal  has  the  outer  pari  of  the  rim  covered 

with   a   thin   lace  edge  dyed   the  exact    shade  id'  the   hat. 


A   white  lace  parasol  is  mounted  upon  a  cream  foun-  A    pretty    hat    trimming   is   the   dandelion    blossom,   a 

datioii.    with    a    milled    edge    of   cream    chiffon    around    the  few    of  the   flowers  in   their  natural   condition   looking  like 

lower  part.  the   firsl    blossoms   of   the   Summer.      With    these    are    more 

blossoms   -one   to   seed,   pretty   while   fluff,   which    is  charm- 

Animals    are    still    to    the    fore    in    parasol    handles,    but  i 1 1  lt  on    a    hat. 

they    Vary    from   those   seen    in   other  seasons.      One   parasol  • 

in  a  small   shop   is  of  green  silk  of  a  bright   shade,  and   the  Fine   silk    nets   are   embroidered    with    the    paillettes    for 

handle  of  a  light  wood,  having  something  the  appearance  pattern  evening  gowns.     These  come  in  delightful  colors 

of   a    mottled    bamboo,    rather   large    spots    a    shade   darker  an<J   combinations.      A    pale   green   net    is  embroidered   with 

than    the    light    Ian    color  of   the    foundation.      The    top   of  ,|„.  paillettes   in   the  same  shade,  a  brown   net    has  applied 

this   forms  a  giraffe's   head,   a   curve  just    below   bavin-    the  leaves  of   a    dark    blown    velvet    and    brown    -old    paillettes. 

suggestion  of  a  long  neck.                                 .  and  one  of  the  most  elaborate  -owns  is  of  white  nel  em- 

•  hroidered   with   paillettes  of  the   fish   scale   variety,   with 

A    pale  blue    parasol    has    an    elephant's    head,    wearing  the   opalescent    tones.      With    these    are    tine    fringes   of   the 
a    harness    for   the   handle,   and    one    of   a    champagne  color  paillettes. 
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CONSIDERING  the  state   of  the    weather,   there  is 
no  cause  for  complaint  about  the  size  and  num- 
ber  of  sorting    orders.     Those    Toronto    houses 
which  were  burned  out  have  not  allowed   the  fire 
to  interfere  to  any  great  extent  with  their  sorting 
trade,  as  within  at  least  a  couple  of  days  after  the   majority 
of  them  were  filling  orders.       Luckily  almost  all  the  burned 
out  firms  had  other    branches    or  reserve 
Effect  of  stocks  in  buildings  that  the   fire    did   not 

Toronto  Fire  reach.      Some  of  their  buyers  were  still  in 

Europe  buying  Eall  goods,  and  others 
were  despatched  there  immediately  after  the  fire.  The  cable 
was  put  into  requisition  as  well  and  duplicate  orders  were 
placed.  It  was  lucky  for  both  the  wholesale  and  retail 
trade  that  the  fire  did  not  come  a  month  sooner,  or  about  a 
couple  of  months  later,  as,  had  it  done  so,  the  warehouses 
would  have  been  crammed  with  either  Spring  or  Fall  stock, 
and  both  loss  and  inconvenience  would  have  been  infinitely 
greater  than  they  were.  Travellers  too,  can  continue  their 
work.  Indeed  some  were  out  On  the  road  with  the  early 
Fall  samples  when  the  fire  occurred,  and  they  can  go  right 
ahead  selling  goods  that  will  not  have  to  be  shipped  to 
Canada  for  some  time  yet — long  enough  to  give  the  whole- 
saler a  chance  to  make  provision  for  storage.  Then  stocks 
will  be  fresh  and  clean,  and  there  will  be  no  old  stock  to 
work  off  on  anybody,  and  there  is  not  a  merchant  from 
Halifax  to  Vancouver  who  does  not  know  what  that  means, 
and  what  an  advantage  that  fact  will  give. 

* 
Dress  goods  men  are  unanimous  in  praising  the  lines  of 
tweeds,  homespuns,  etc.,  put  on  the  market  by  the  Canadian 
mills  for  the  Fall   trade.       They  are  right 
Canadian  hi  line  with    what  fashion  demands,  and 

Materials  coloring    and      finish    leave    little     to    be 

for  Fall  desired.       Retailers  and  dress  goods  buy- 

ers should  make  a  point  of  examining  the 
sample  lines  of  our  own  manufacturers,  and  they  may  rest 
assured  that  both  profit  and  patriotism  will  go  hand  in  hand 
if  they  include  Canadian  made  goods  in  their  Fall  purchases. 

Manufacturers  in  Europe  are  featuring  crepons  for  the 
Fall  trade,  and  many  and  various  are  the  comments  of  dress 

goods  authorities  here.  The  majority 
Crepons  appear    to   be  a  little  doubtful  about  them 

for  Fall  and  with  reason,  for  crepon  does  not  seem 

to  be  a  fabric  that  is  well  adapted  to  the 
present  style  of  dress.  Pleats  and  shirrings  are  favored  in 
skirts  and  crepon  is  adapted  to  neither  style,  still  samples 
will  be  submitted  to  the  trade.  Though  blister  crepon  may 
not  take  yet,  novelties  in  a  voile  or  similar  weave  with  a 
blister  stripe  are  likely  to  sell,  according  to  one  dress  man. 
Matellasses  are  also  shown,  anil  as  they  finished  the  Winter 
season  in  strong  favor  they  are  likely  to  be  popular  with  the 
trade  this  Fall.  This  material  sets  off  handsome  furs,  and 
in  this  fact  we  may  read  the  secret  of  its  popularity. 


Though    some  dress   goods    buyers    express    a     doubt 
about  tweeds  for    the  country  trade   for    Fall,   it    is    a    de- 
batable   question     as     to     whether    their 
judgment     is    altogether    right.      Fancies  Fall 

seem   to   be    firmly  established    in  popular  Indications, 

favor,  and  tweeds  are  certainly  one  of  the 
leading  materials  in  fancy  lines.  Tweeds  and  tweed  effects 
are  strongly  featured  in  Fall  lines  in  suitable  ranges  and 
colorings.  Less  white  is  seen  in  Fall  patterns,  but  there  are 
some  very  attractive  combinations.  Mannish  cloths  in  suit- 
ings will  again  be  extremely  well  worn,  and  if  any  retailer 
has  in  stock  in  his  men's  department  any  cloth  in  quiet  de- 
signs that  is  too  light  in  weight  for  men's  wear  for  the  Fall, 
provided  lengths  are  suitable,  he  cannot  do  better  than  turn 
it  over  to  his  dress  department,  as  it  is  just  what  is  wanted 
for  skirts  and  walking  suits. 

Basket  and  canvas  weaves  promise  well  ;  in  fact,  the 
present  popular  weaves  are  all  shown,  only  in  thicker  and 
heavier  makes  and  in  suitable  colorings.  Zibelines  are 
shown,  but  are  not  the  popular  cloth  they  were  when  the 
Fall  of  1903  was  commencing.  The)'  were  on  the  crest  of 
the  wave  then,  but  now  their  prestige  is  waning.  The  close 
sheared  varieties  are  the  best.  They  are  what  is  known  as 
the  panne,  and  have  a  short  nap  and  a  high  finish. 

Broadcloths  have  been  good  sellers  all  Spring,  and  are 
likely  to  be  very  popular  for  Fall.  Venetians  are  also  good 
and  friezes,  cheviots,  etc.,  are  also  to  maintain  their  hold  on 
the  trade.  Serges  have  been  somewhat  at  a  discount  lately, 
but  the  fact  that  Parisian  women  are  beginning  to  wear 
them  again  points  to  a  revival  before  long.  In  lightweight 
fabrics  silk  warps,  such  as  epingles,  eoliennes,  poplin  de 
soie,  bengalines,  etc.,  are  likely  to  be  leaders.  Mohairs  and 
lustres  are  in  high  favor  at  present,  and  there  are  any  num- 
ber of  novelty  weaves  and  combinations  on  the  market. 
These  are  likely  to  sell  right  into  Fall,  and  in  blouse  and 
waist  lines  right  through  the  Winter. 

*       • 
* 

Everything  points  to  the    predominance  of  brown    for 

Fall,  and  the  golden  shades,   running  down  to  seal,  will  all 

be  popular.    Onion  shades  are  also  spoken 

of,   and   the  yellowish  tans  that  form  the     Colors  for  Fall 

deeper  shades  in  this  color  should  not    be 

overlooked.      Green   is  pretty  certain  of  a  strong  place,  and 

rich  myrtles  and  olives  should   not  be  overlooked.       Blue  is 

staple  and  always  sells,  and  a  variety  of  shades  in  both  light 

and  dark  blues  can  be  safely  stocked.      Shades  bordering  on 

purple  are  again   bidding   for  favor,   and   in   the  better  class 

trades  they  are  likely  to  sell.      Plum    is    one  of   them,    and 

mulberry  another  ;  and  the  wine   shades,    such  as  burgundy 

and    bordeaux,    are    others    of  the  same  order.     Tans  and 

drabs  and  shades  of  white,    such    as  pearl,   oyster  and  blue 

giey,  are  likely  to  take  in  the  light  shades.      Grey  is  a  color 

about  which  there  is  some  controversy,   but  many  have  faith 

in  the  nickel  and  taupe  or  mole  shades. 
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MANTLE 


MFG.  CO. 


THE 


llik'li  <lu--  Manufacturer*  of 


Ladies'  Cloaks,  Mantles,  Costumes 

( tui  -  Inolude  the  ver)  lateel  itylea  aach  as  are  worn  in  New  York,  Paria 

mill  Berlin     wi  nol    aollc.il  the   trade  au  months  earlier  than  the  atylea  are 

established,  henpe  the  trade     in  DEP1  KD  ON  THE  VERY   LATE31 


i    Ml    u  HEN   IN  CITY 


I  Linr 

Ml 


Our  Garments 

are 

Leaden  In 

KIT, 

sI'YI.K.  I,,. 

durability      35  Lemoinc  St  ,      MONTREAL  ladies 


Star  Mantle  Mfg.  Co.   "2££Z* 


Whitfield,  Mayall  &  Co. 

Manufacturers'  Agents  and  Importers  of 

Hosiery,  Underwear,  Laces,  Embroider- 
ies, Novelties,  Etc.,  Ladies'  Belts, 
Blouses,  Etc. 

Also  manufacturers  of  special  lines  of  TOILET  POWDERS 
OFflCC  AND  SHOWROOMS  : 


14  Place  Royale, 


P.  o   i;t>\  1166 


-     MONTREAL. 
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ETURN 


No.  No.  921 

Max  Snlderman  &  Co.,  Proprlet  >rs. 


Style  320    7-noretValk. 

imk    Skill,   lap 
in-  aiirt   buttons  lin- 
lahed     with    rows    ol 
stitchinfr.      I  rice  only 
SI8.00  down. 

Style  321  Tblalsaneat 
re  -km  each  seam 
bus  a  side  pli 
cloth,  with  but  ions, 
and  stitched,  Price 
only  $18. OO 

Best  values  on  the  market. 

Merchant-'  nun     Material 

.i  specialty. 

The  Boston  Wholesale 
Ladies'  Tailors  and 
Manufacturers 

974  Queen   St.  West 
TORONTO 


PIRLE   Finish 

Indispensable  for  the  Open-Air  Girl. 

' '  LA  1)  Y'S  RE  A  LM' '  says  : 

•  riir  oat-door  girl  n  bo  lovei  to  cycle,  walk  and  drive  will  nevi  • 
any  thing  but  a 'Pirli  costume  when  she  has  onoe  donned  one,    It  may  be 
tbe  shower  of  May  or  the  storm  <>(  November,  her  neat  cloth  drees  will 

remain  unspotted  um!  uti-lirunk.  mul,  Wbendry,  will  be  H  freeb  in  When 

t  came  from  the  talloi 


'I'KUiE    MtRK 


' '  Madge ' '  in  ' '  Tru  th ' '  says  : 

"Every  dresBmaker  ongbl  to  leave  on!  ■  Ml  <>f  selvedge  somewhere  «ith 
tbe  'Pi  blsV  stamp  on  it.  a-  toil  affords  an  abeolnte  guarantee  for  tbe  "oarer 

"The  proprietors  undertake  to  make  good  any  mat)  rial  so  stamped  thai 
ha*  been  actually  damaged  by  rain.1' 


TO  BS  OBTAINED  FROM  THE  LEADING  IMPORTERS, 
or  full  particulars  from 

E.  RIPLEY  £*  SON,  Limited* 

I  00c,    Queen  Victoria    Street,    LONDON,  EX.,    ENGLAND 
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Dry    Goods 
rV^vicw 


DRESS    GOODS 


M.y.    190* 


Both  wholesale  and  retail  houses  have  been  pursuing  a 
very  safe  and  conservative  policy  with  regard  to  their  silk 
stocks  lately.  Plain  taffetas  and  blacks 
Summer  Silks  have  been  almost  the  only  silks  that  have 
been  bought  with  any  confidence.  For 
some  time  past  there  has  been  a  tendency  noted  on  the  part 
ot  the  smart  set  to  return  to  the  use  of  silk  for  the  whole 
dress,  and  leaders  of  fashion  in  Paris  and  New  York  are 
using  taffetas,  glaces  and  other  silks,  elaborately  shirred 
and  trimmed,  for  ceremonious  occasions. 

The  shirt-waist  suit,  made  from  many  kinds  of  silk,  is 
very  popular,  and  the  leading  stores  are  all  making  large 
displays  of  silks  suitable  for  these  suits.  Plain  taffetas  seem 
to  be  first  favorites,  and  navy,  black  and  brown  are  the 
leading  colors,  but  they  are  closely  run  by  shepherd's  checks, 
from  the  smallest  to  a  medium-sized  plaid,  in  black  and 
white,  blue  and  white,  brown  and  white,  green  and  white, 
etc.  Some  of  these  plaids  are  further  embellished  with 
medium-sized  spots,  in  green,  red,  navy,  etc.,  and  when 
these  spots  are  present  the  shirt-waist  suits  are  made  up  with 
pipings  or  strappings  of  the  same  colored  silk  as  the  spots. 

Quaker-like  striped  silks  in  brown,  fawn  and  white, 
and  in  dark  and  light  grey  and  white,  are  shown.  These 
sometimes  have  a  contrasting  stripe  in  color  as  well.  There 
are  also  a  number  of  effects  in  small,  neat,  jacquard  figures 
being  shown  for  shirt-waist  suits.  Foulards,  chiefly  in  spot 
patterns,  are  being  shown,  and,  as  an  object  lesson  in  the 
variety  of  patterns  that  can  be  made  out  of  different-sized 
and  different-shaped  spots,  they  are  interesting,  but  as  sellers 
to  the  general  trade  they  are  not  an  unqualified  success. 
Foulards  in  good  quality,  however,  are  always  wanted  as  a 
Summer  silk  by  the  better-class  trade,  and  each  season  this 
silk  is  shown  by  them  and  sold. 

The  high-class  trades  are  making  a  display  of  lovely 
patterns  in  champagnes,  tans,  mauves,  greens,  plum,  soft 
pink,  dull  blues  and  navy.  In  plain  taffetas  there  is  a  scar- 
city in  browns,  greys  and  navys.  Black  in  taffeta,  peau  de 
soie  and  in  other  popular  makes  of  silks  are  expected  to  be 
strong  later  on  in  the  season,  and  possibly  right  on  into  the 
Fall.  Greens  in  taffetas,  such  as  resedas,  hunter's  green, 
etc.,  are  selected  for  Fall.  Champagne  is  selling  well  at 
present,  and  also  is  expected  lo  be  one  of  the  chosen  colors 
for  the  Fall  trade. 

One  striking  feature  in  silks  and  dress  materials,  as 
well  as  millinery,  is  the  persistence  of  violet  and  mauve 
colors,  for,  notwithstanding  the  number  of  set-backs  they 
have  received,  they  come  up  again  and  again,  and  plum, 
one  of  these  shades,  is  again  featured  for  Fall. 

Colored  pongees  are  pretty  well  shown,  but,  while  very 
effective  in  the  lighter  shades,  the  darker  ones  have  a  cer- 
tain metallic  look  that  does  not  recommend  them.  Pongees, 
however,  in  the  natural  color  are  very  strong,  and  there  is 
talk  of  a  shortage  in  some  desirable  numbers.  These  silks 
are  popular  for  waists,  shirt-waist  suits,  coats  and  wraps, 
and  are  even  shown  made  up  into  traveling  sets  of  drawers, 
corset  cover  and  gown. 

White  satin  has  always   been  the  conventional  wedding 
gown,  but  the  '20th  century  girl   is  an  adept  at    casting  con- 
ventions to  the  winds  and  she  allows  her- 
Bridal   Silks  self  a  wide  choice    when   she   is    looking 

after  her  wedding  attire.  Soft  clinging 
fabrics  such  as  crepe-de-chine,  crepe-de-soie,  chiffon,  etc., 
are  all  favored,  and  next  to  these  she  makes  choice  of  a  silk 


in  one  of  the  soft  bright  makes  such  as  pailette,  satin-de- 
chine,  liberty  satin,  louissine,  merveilleux,  or  the  new  make 
known  as  messaline. 


POSITION  OF  JAPANESE  SILKS. 

IT  is  a  rather  difficult  matter  to  ascertain  satisfactorily  the 
position   of  Japanese  silks.      There  is    no    doubt    about 

their  popularity.  Waist  manufacturers  have  cut  quan- 
tities of  them  for  Summer  waists,  and  they  promise  to  be  a 
leading  feature  in  Fall  waist  lines  also.  Underskirt  and 
negligee  and  kimona  makers  also  absorb  a  large  yardage, 
and  then  there  is  the  demand  over  the  counter  to  be 
considered. 

The  recognition  of  the  fact  that  the  War  must  have  a 
restricting  effect  both  as  regards  to  output  and  transporta- 
tion has  brought  about  a  rise  in  price  already  of  from  10  to 
15  per  cent.,  and  if  the  war  continues  even  a  few  months 
longer  prices  will  go  much  higher  than  they  are  now,  and 
there  is  likely  to  be  a  considerable  difficulty  in  obtaining  the 
goods  as  well.  White,  ivory  and  black  are  most  in  demand, 
bur  colors  are  used  for  underwear,  kimonas,  etc.,  and  for 
fancy  work. 

BUSINESS    IN    CAPE    BRETON. 

IN  the  Port  Hood,  C.  B.,  Sittings,  of  recent  date,  the 
business  outlook  in  that  section  of  Canada  was  sized 
up  thus  : 

After  a  comparatively  severe  Winter,  an  early  Spring 
would  be  a  welcome  visitor.  As  this  is  a  matter  which 
tests  with  Providence  people  must  submit  and  take  these 
dispensations  as  they  come. 

No  one  that  we  are  aware  of  suffered  for  the  neces- 
saries of  life.  We  are  cognizant  of  the  fact,  however, 
that  the  steady  Winter  weather  has  caused  a  scarcity  of 
cattle  feed  in  many  sections  of  the  county.  Owing  to  the 
heavy  snow  storms  lumbermen  were  prevented  from  pro- 
secuting their  industry  as  vigorously  as  during  the  pre- 
ceding three  years.  Railway  transportation  facilities 
were  also  hampered,  causing  a  general  stagnation  in  the 
coal  trade  so  far  as  the  County  of  Inverness  is  concerned. 
A  dullness  in  trade  of  every  description  has  been  the  in- 
evitable consequence. 

Almost  every  person  one  meets  asks,  "What  kind  of 
Summer  are  we  going  to  have  '.'"  Without  taking  a 
gloomy  aspect  of  the  future,  we  are  inclined  to  put  a 
conservative  estimate  on  the  success  of  the  different  un- 
dertakings for  the  remainder  of  the  year.  There  will  of 
course  be  considerable  activity  at  the  mining  centres;  but 
ihere  is  nothing  in  sight  to  warrant  the  belief  that  there 
will  be  a  boom.  If  the  prosperity  which  has  been  enjoyed 
for  some  years  can  be  maintained  at  its  normal  condi- 
tion, people  will  have  reason  lo  be  thankful.  The  indica- 
tions, however,  point  rather  to  a  shrinkage  than  an 
overplus.  Whether  due  to  the  war  in  the  East  or  "a 
corner  in  wheat,"  breadstuff  has  advanced  about  25  per 
cent.,  which  will  increase  the  cost  of  living  without  any 
corresponding  increase  in  wages  or  better  prices  for  com- 
modities which  farmers  may  wish  to  dispose  of  for  cash 
or  in  exchange  for  manufactured  goods. 

As  "after  a  storm  there  is  always  a  calm,"  so  it  is 
that  after  a  boom  there  is  always  a  reaction.  While 
there  is  nothing  discouraging  in  sight  we  think  it  is  bet- 
ter to  realize  that  there  is  more  or  less  stringency  in 
every  industry,  and  the  only  way  of  successfully  combat- 
ting these  conditions  is  by  exercising  the  strictest  econo- 
me.     "Earn  more  and   spend   less"   should  be   the  motto. 
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C.H.WESTWOOD&Co 


LIMITED. 


TEMPORARY  PREMISES  UNTIL  WESTWOOD 
BUILDING  IS  REBUILT, 


60   YONGE   STREET 


OUR  warehouse  and  stock  were  totally  destroyed  in  the 
disastrous  fire  of  the  1 9th  inst.  We  will  rebuild 
as  soon  as  possible,  for  the  present  60  Yonge  Street 
will  answer.  Orders  on  hand  will  be  shipped  fairly  com- 
plete beginning  May  2nd.  We  have  lots  of  goods,  owing 
to  the  fact  we  had  all  our  fast  sellers  in  transit  and  have  been 
on  the  jump  during  the  past  week  getting  along  other  goods 
to  complete  our  stock.  To  do  this  we  have  used  the  Cable 
and  Telegraph  freely,  in  addition  to  both  Mr.  Westwood  and 
Mr.  Switzer  visiting  the  sources  of  supply. 

Our  travellers  will  start  out  Monday,  May  9th.  In  the 
meantime  send  in  your  orders,  they  will  receive  usual 
prompt  attention. 

We  thank  our  many  customers  for  their  kind  expression 
of  sympathy  which  has  been  much  appreciated 


C.  N.  WESTWOOD  &  CO 

TORONTO. 


LIMITED. 


Ill 
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"PESCO" 

UNSHRINKABLE  UNDERWEAR 


I  UNSHfUNKABLE  J 


is  ALL-WOOL  or 

SILK  and  WOOL. 

Is  ELASTIC,  SOFT, 

and  COMFORTABLE. 

Made  for  MEN,  WOMEN 

and  CHILDREN. 

Guaranteed  Absolutely 
Unshrinkable. 

Any  garment  shrinking  in 

washing  will  be  replaced. 

Manufactured  solely  by 

PETER  SCOTT  S  CO. 

Limited 
HAWICK,  SCOTLAND 


SAM  PI    P5I                        Oanaha.  Qi  iboow 

.^i>ii   i.l^»              JAMES QILMOUK,  ADAM  VEITCH, 

.  .  .  AT        Room 205,  Coristine  Buildings,  358,  Central  Chambers, 

St.  Nicholas  St.,  Montreal.  93,  Hope  St. 
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ALFRED  THOMPSON, 

11-12,  Foster  Lane,  EC. 


I.L\  EBPOOL 

JoHN  ANSTEE, 

Waterloo  Buildings. 

Wood  St. 
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IMPORTANT 
NOTICE 


NO   doubt    the    Dry    Goods    and  Tailoring 
Trade  are  aware  that  the  recent  fire  did 
not  in  any  way  impair  our  assortment  of 
stock  or  facilities  for  handling  our  trade. 

We  are  offering  to-day  the  largest  assort- 
ments our  several  departments  have  ever  shown 
and  have  ordered  on  new  goods  to  meet  the 
heavy  demands  already  being  made. 

Samples  will  be  sent  on  request  to  all  mer- 
chants requiring  goods  for  immediate  use  and 
their  letter  orders  given  prompt  care. 


NISBET  &  AULD 

TORONTO 


v. 
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GOODS    IN 


DEMAND 


DRESS     GOODS —  Voiles,     Eoliennes,    Etamines,    Mohairs,    Alpacas, 

Sicillians,  Cashmeres,  Amazons,  Broadcloths,  Vene- 
tians, Whipcords,  Coverts,  Cravenettes,  Tweeds,  Serges,  Plain  Homespuns, 
Cheviots,  Panamas,  Granites,  Silk  Pongees,  Grenadines,  Barege,  Linens.  A  fine 
range  of  better  class  Mercerised  White  Goods  and  the  largest  assortment  of 
Black  Goods  in  Canada.     Waistings  in  exclusive  novelties. 

HOUSEHOLD      LINENS— Cream  Damasks  20c.  to  82^c.  per  yard, 

Bleached  Damasks,  27^c.  to  $1.28  per 
yard,  Colored  Cotton  Damasks,  Bleached  Linen  Waistings,  Embroidery  Linens, 
Union  and  Linen  Hucks,  Stair  Linens,  Dowlas,  Diapers,  Fronting  Linen,  Linen 
Sheeting,  Pillow  Linen,  Glass  Cloth,  Towellings,  Hemstitched,  Hemmed  and 
Fringed  Towels,  and  an  extensive  assortment  of  Matched  Cloths  and  Napkins. 

WOOLLENS  AND  TAILORS'  TRIMMINGS 

Every  Cloth  used  in  the  Tailoring  Trade  in  stock  from  the  low-grade  Tweed 
to  the  finest  Silk  Lining.  Sole  Selling  Agents  in  Canada  for  "VICKERM  AX  V 
Serges,  etc.,  "HUMBERT"  Italians  and  "STERLING"  Mohairs. 

Samples  Furnished  on  Request. 


NISBET  &  AULD 

TORONTO 
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ARTIFICIAL  SILK. 

1^  >l\  about  three  months  ;i  new  industry  for  Canada 
has  been  in  operation  in  Toronto  Junction.  Ii  is 
Bailed  the  General  Artificial  Silk  <'o.  and  is  a  branch 
of  a  eompanj  of  the  Bame  name  which  has  been  produc- 
ing artificial  »i I U  for  some  tunc  in  Philadelphia.  The 
yarn  only  is  made,  and  then  sold  to  the  mills  making  use 
of  ii  in  manufacturing  silk  goods,  principally  laces  and 
ol  Ikt  i  rimmingB. 

A  Bample  which  was  shown  to  ;i  representative  of  The 

Dry  (l Is  Review  contained  all  the  lustre,  smoothness  and 

whiteness  of  the  natural  silk,  and  bj  an]  but  the  closes! 
observer  would  be  readily  taken  for  whal  ii  imitates. 
The  success  of  the  Canadian  mills  cannot  be  estimated 
until  more  time  has  been  given  them  to  introduce  their 

Silk  manufacturers  of  the  United  States  who  have 
awaited  with  interesl  the  result  of  experiments  in  Phil- 
adelphia in  the  making  of  artificial  silk  from  wood  Bbre 
have  been  informed  thai  little  real  progress  has  been  made 
and  that  the  problem,  successfully  solved  in  France  and 
Germany,  still  puzzles  Yankee  chemists  and  textile  work- 
era.      All   the   Wood  silk  yarn  used   in   the   factories  of  that 

country  continues  to  come  from  abroad. 

To  the  untrained  eye  the  yarns  produced  from  wood 
have  the  appearance  of  true  silk,  hut  an  expert  can  tell 
the  difference  at  a  glance.  There  is  none  of  the  squeak  or 
erv    that    is  observed   in   the  silk    worm's  product. 

One  of  the  largest  importers  has  said  that  the  reason 
it  is  not  made  successfully  on  this  continent  is  that  the 
proper  chemical  formula  is  not  known  here,     lie  believed 

that  wood  alcohol  and  gun  cotton  enter  into  the  process 
a-   principal    factors.      Speaking   of   the    industry   he   said: 

'■Thi'   w 1   silk   is  commonly   used     as  a   filling  with 

true  silk,  which  forms  the  warp.  With  these  materials. 
braid  is  made  for  women's  dresses,  cloaks,  wraps,  and 
millinery.  There  is  a  much  higher  lustre  to  the  braids  made 
in  this  manner  than  in  those  of  true  silk,  and  because  of 
this  quality  the  use  id'  artificial  silk  yarns  has  been  more 
extensive  in  the  last  year  than  ever  before.  The  wood 
yarns   can    be   used    in    any   of   the      mills    that      make   silk 

braid. 

"Yarns  made  of  wood  are  more  expensive  than  true 

silk.  We  sell  ordinary  thrown  silk  at  $7  or  $8  a  pound, 
and  wood  silk  at  $;">  a  pound,  but  wood  silk  is  three  times 
the  heavier,  requiring  three  times  as  much  yam  as  is  re- 
quired of  true  silk  in  weaving  a  fabric.  The  wood  silk 
lacks  elasticity,  and  does  not   wear  as  well  as  true  silk." 


LINEN  INDUSTRY  IN  BELGIUM. 
From  r  s  i'..ii-ni  Boo—Felt,  RraaMla,  Balaton 

FLAX   lias  been  successfully  cultivated   in   this  country 
since     tunc    immeiiioli.il         'flic    area    devoted     to     this 

special    culture    was,    according    to    the    latest 

cultural    census,     T:">,  I'l  I    .ici. 

I. men   weaving  was  iii  mil   prosperitj    long  before   the 
introduction  ol  machinery       fin-  progress  of  the  industry 


have     been     28      'fin-  fii   I    important    factor)     emplo 
ii. ,o  nine!  \    was  e  itabli  ihed   in 

i  1 ,08  I  pet  ?18  mill  ow  aei   ,  direi  Loi 

"'an.'  .i  foremen,  wen-  Inten 

and  emplo j  ed  in   the  linen  Indu  1 1  \ 

SHINNING. 

\hoii:    100, tpindle    are  in  ai  i  ivc  operati n     Ihe 

various  flax,     hemp,  ami  jute  spinning  milt     ol    Belgium 
Besides     the     extensive     manufactor)    situated   at    Ruj 
broeck,  ncai    Brussels,  ami  annual!)   exportit  quaii 

Litiea  ol  linen  of  \aiioiis  kind,  and  qualities  to  the  i  niled 
states,  there  are  important  factories  located  at  Ghent, 
Walincs,  Roulei  .  Tournai,  Boulez,  Chaumout 
Gistoux,  Xclc.  ICyrie,  and  Lokeren  The  flax  employed  in 
these  nulls  is  principal^  indigenous  and  Russian  flax, 
with  smalt  contributions  fi Holland  and  France 

About    tour  tilths  ot    the   total   output    ol    the   spinning 
mil's  is  exported      The  exportation  ol   linen   threads  dui 
inn  the  List   three  years  ha  i  been  :     In    1901 .   J  I 

in  1902,  $56,725,91.7;  in   190  England  is  the 

principal  buyer  ol  Belgian  thread  France  supplies  about 
60  per  cent  of  the  entire  importation  ol  threads  into 
Belgium 

A  NEW  MANAGER. 

0\    V!aj    l    Mi     Khys  I).   Fairbairn   is     to     assume  the 
position   of   managing   director   and    secretarj    ol     \ 
E     Rea     a    Co.,     Toronto,     Mr    Rea    taking  entire 
i  h.n  ge  ot  the  factory 

In    1887    Mr.     Fairbairn   entered    the  emploj    ol   U     R 
Brock  a    Co.,  and  remained   in   the  warehouse  until   1893, 


having  charge,   foi    part    of   the  nine,  ol   the  hosier;     de- 
partment  under  Mr    Smallpeice      For  eight   years  follow- 
ing  he   travelled     the    Niagara    peninsula   ,,s   rar   west    .is 
however,   been  handicapped  l>v    bad  crops  for  several      London  and  St.  Thomas,  and  in  1901  became  manager  and 


consecutive  years,  which  considerablj  affected  prices  of 
law  material,  and.  as  far  as  concerns  the  creation  ol 
new  nulls,  the  industry  ma]  be  said  to  have  remained 
almost  stationary  during  the  last  fifteen  oi  twentj 
The  census  of  October  SI,  1896,  shows  the  mini 
tui    ot  linen  mills  m  Belgium  operated  by   machinery      to 


buyer  for  three  departments  in  the  Montreal  warehouse 
When  the  company  was  made  a  limited  companj  Mi 
Fairbairn  became  a  shareholder 

Although  the  factor]  and  warehouse  of  \  E  Rea  a 
Co,  wen-  within  the  fire  ana  thej  escaped,  and  are  con 
i  inuing  as  usual 
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"*i 


Mrs.  Jones,  why  don't  you  buy  Penman's  Pen- Angle 
They  don't  Shrink. " 


Underwear  P 


nw$  furnisher 
Clothier 


and 


Devoted  to  tKe  Canadian 
Dealer  in  Men's  Goods  V 


CLOTHING 

NCCHWKAR 

UNDt.BWF.AK 

HOSIKPY 


9/Ks^s~y\r~**lrJ<r 


SHIRTS 

COLLARS 

CLOVES 

Nicn-NAcns 


FLOWING    ENDS    OF    TALK. 


D 


l  1H. IN    tailors  have  toi   .1  long   lime  been  com 
plaining  ni    the  practice  ol  adjutants  of  regi- 
ments stationed   in   thai   citj    requiring  junioi 
officers   to  send   to   London   [or   their  clothes. 
A    strong   objection    was     seal      to    the     Wai 
Office  some  months  ago,  and.  an  answer  has  been  received 
thai   gives  the  local   tailors  greal   satisfaction.     Mos1     ol 
the  adjutants  denied  any  pressure  on 
A  Grievance  \}n-   younger     officers,    but    the     Wai 

Remedied..  Office     has    been    convinced    that      the 

case  of  the  Irish  tailors  was  estab- 
lished. The  Secretary  of  State  for  War  has  issued  in- 
structions thai  the  practice  of  superior  officers  requiring 
inferior  officers  to  obtain  their  outfits  in  London  must  be 
discontinued,  and  has  asked  that  his  attention  be  drawn 
to  an)  infringement  of  the  order  which  may  occur  in  the 
lut ure. 

* 

ON    the    principle   of    the    office    supply    companies     that 
Keep   down    town    offices      in  -  clean    towels,    etc  ,    has 

been  started   a   company   in   Berlin,   Germany,     thai 

Lois    many    steps    further    and    furnishes    clean    shirts,    col- 
lars and  culls   to   a   man,   at     the  same    time   removing   the 
soiled    ones  By       this      method     the 

The  Linen  man   pays   for    the   Washing   only,   and 

Delivery  Co.  his  old   nightmare  of  a   shirt    return- 

ed from  the  laundry  after  the  second 
washing  troubles  him  no  more.  The  laundry  can  certain- 
ly be  depended  upon  to  use  its  own  linen  with  the  great- 
est care,  and  a  man  will  be  assured  of  less  raw  edges, 
torn  arm  holes  and  button  holes,  broken  wings,  etc  Not 
onlj  does  the  customer  save  money,  therefore,  but  he 
saxes  his  temper  also  and  increases  his  comfort.  With 
the  present  style  of  laundering  such  a  scheme  would  be  a 
total  loss  to  the  laundries,  since  the  pa]  for  two  wash- 
ings would  scarcely  cover  the  cost  of  a  dollar-and-a-hall 
shirt.  It  would  be  interesting  to  see  jus!  what  a  differ- 
ence it  would  make  in  i  he  duration  of  a  shirt  or  collar, 
did  it  belong  to  the  laundry.  Of  course  a  serious  objec- 
tion to  the  plan  is  the  dislike  a  man  would  have  to  weal 
ing  the  shirt  his  neighbor  had  Worn  last.  It  would  be 
rather  confusing  to  have  a  friend  touch  you  on  the 
shoulder  and  remark:  Win,  yes!  that's  the  shirt  I 
had    last    week."      And   how  could  satisfaction   he   given   in 


Decoration  in 
Parliament. 

come   to   the 


collars?  Uhai  "sets"  welLon  one  man  would  rail  ovei 
itself  on  another. 

•  » 
* 

A     CORRESPONDENT  of  Bystander  has  bee,,  making  a 

C\       Stud]    ol    the   salt,, rial    aspect    ,,l    the    British    House   ,,l 

Commons,  and  has  written  his  impressions  ,„i  dress 
as   it    is   i„   that    august    body   of   legislators       Without    anv 

hesitation  he  accords  the  honor  of  standing  pre-eminently 

at  the  head  of  the  well-dressed  mem- 
bers to  Mi  Robert  Spencer,  upon 
the  height  of  whose  collar  seems  to 
depend  much  of  the  dignity  of  tin- 
House.         "II     the    hon      exquisite    were 

House  some  day  in  a  low  collar,  n  would  mark  the  close 
oi  a  greal  era.  the  abandonment  of  a  memorable  tradi- 
tion. Time  writes  ao  wrinkle  on  bis  morning  coat,  and 
his  trousers  have  long  been  the  wonder  of  the  age,"  foi 
some  untold  reason  'His  waistcoat  and  his  necktie,'' 
again  unaccounted  for.  'are  regarded  with  admiring  des- 
pair by  his  rivals  "  Bui  evidently  another  member  runs 
him  dose  in  waistcoal  decoration,  for  Colonel  Lock  wood 
has  earned  ror  himself  the  appellati f  Robin  Red- 
breast. In  contrast  stands  out  Mi  Galloway  Weir,  whose 
garments  are  said  to  have  been  cut  by  1  he  simple  pro- 
cess ol  banging  some  doth  on  a  clothes  line  and  flinging 
a    blunt    hatchet    at    it. 

*  • 
* 

TfERE  are  several  unwritten  laws  among  men  who 
are  thrown  into  constant  contact,  an  infraction  ol 
which   is  met    with   speed)    and   effective  punishment 

There  is   the   rule  on     ihe   [ don   Stock    Exchange     that 

every  broke]  appearing  there  must  wear  a  silk  hal  Anv 
other  hat    is  unrecognizable  after    a 

few      moments       experience       Kveiv  The  Laws  of 

barrister   practising   in   court    in    the  The  Medes. 

same  city   must    be  garbed   in  a   black 

(oat    and    waistcoat        A   careless   observer   ,,f   this   law    has 
been   known   to   receive   this     upon   addressing    the   nuke 
"1    cannot    hear    you    in    that    dress  "      ()n    the    New     York 
stock  Exchange,  Sept     15  i  the  limit  of  the  wear- 

ing   of   a    si  taw    hat        On    Ihe   sixteenth,      no    matter     how 
warm    the    day.    a    straw    hat    affords    a     minute's     tussle 
among  the  brokers,  ami   tin-  owner  has  to  visit    ihe 
hal  ter. 


h: 
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FADS    AND     FASHIONS. 


TO  a  casual  observer  it  would  be  a  difficult  mat- 
ter to  select  the  styles  which  are  correct. 
There  are  two  kinds  of  neatly  dressed  men,  the 
quiet  gentleman  with  inconspicuous  apparel, 
and  he  of  immature  years  who  rushes  at  fads 
but  always  exhibits  the  handiwork  of  a  first-class  tailor. 
The  unfortunate  part  of  it  is  that  the  former  class  is  apt 
to  be  unnoticed,  while  the  hitter's  aim  is  anything  but 
that.  The  perfect  gentleman  must  show  little  variation 
in  his  dressing  from  year  to  year  in  spite  of  what  is 
new  ;  he  therefore  is  apt  to  be  considered  old-fashioned 
if  a  large  number  of  men  are  wearing  a  novelty  in  coat, 
trousers,  or  hat.  It  is  too  often  the  case  that  the  new 
effect  is  seized  as  the  proper,  and  by  an  influence  of  this 
kind  it  really  does  attain  in  some  degree  to  a  position 
that  might  be  considered  proper.  It  is  for  this  reason 
that  he  who  endeavors  to  pick  out  the  style  that  is 
right,  has  a  wearisome  maze  to  unsolve,  and  must  de- 
pend upon  his  acquaintance  (by  sight  at  least)  with  men 
who  have  always  been  considered  choice  in  their  dress, 
and    whose   opinions  are   of   recognized    value. 


skirt    is  made  to  dare  out    a   trifle,   providing  a  suggestion 
of  a  waisl    line       That    is  as  far  as  they  dare  go. 


What  might  be  called  a  staple  in  the  men's  furnisher's 
stock  is  the  polka  dot  cravat.  Through  all  the  summer- 
saults of  fashion,  and  the  ups  and  downs  of  the  many 
lines  in  the  furnishings  store,  the  polka  dot  tie  suffers 
little  variation.  Usually  with  a  dark  blue  ground,  but 
often  with  a  black,  and  with  dots  of  all  sizes,  and  in  any 
number,  it  is  found  in  every  up-to-date  store  and  on  many 
carefully  dressed  men.  There  are  men  who  never  wear 
any  other  cravat,  and  who  do  not  thereby  show  lack  of 
taste.  The  furnisher  who  is  asked  for  "the  same  old 
thing"  knows  what  is  wanted  and  shows  his  polka  dots. 
One  thing  decidedly  in  favor  of  its  popularity  is  the  fact 
that  it  protects  a  man1  with  little  ability  to  select  with 
taste,  from  glaring  breaches.  He  is  saved  the  worry  of 
choosing,  and  feels  assured  of  being  neatly  dressed  as  far 
as  his  cravat,  is  concerned. 


A  visitor  to  any  large  city  at  the  present  time  might 
go  away  with  the  settled  conviction  that  the  peg-top 
trouser  is  the  correct  thing.  Even  though  there  may  be 
only  one  of  this  style  to  a  half  dozen  of  more  moderate 
and  reasonable  dimensions,  these  striking  styles  obtrude 
themselves  wherever  they  come  within  the  range  of 
vision. 

There  are  quite  a  number  of  peg-tops  being  worn,  it  is 
true,  but  I  fail  to  see  any  of  them  outside  of  that  ultra- 
fashionable  cdass  which  is  always  sure  to  include  a  very 
great  number  of  young  men  of  from  seventeen  to  well  on 
in  the  twenties.  The  peg-top  trouser  is  not  the  proper 
thing  this  Spring,  and  if  is  only  on  positive  orders  that 
first-class  tailors  will  cut  them.  That  loose,  baggy, 
shapeless,  unreasonable  trouser  never  was  adopted  by  the 
more  tasteful  men.  He  who  clothes  himself  in  the  peg- 
top  must  forget  that  there  is  a  rear  view.  The  select 
trouser  is  sensible  and  neat;  it  is  rather  large,  but  just 
sufficiently  so  to  allow  it  to  fall  straight  without  show- 
ing the  contour  of  the  leg. 


A  commendable  sacrifice  on  the  part  of  many  is  the 
elimination  of  the  military  coat  from  fashions  or  even 
fads.  It  is  a  couple  of  years  since  this  sign  of  effeminacy 
appeared  on  our  streets.  With  the  main  quality  of  all 
much-pushed  styles  t()  advertise  it,  it.  flashed  into  view- 
ami  almost  as  quickly  disappeared.  Unfortunately  many 
a  man  was  unable  for  monetary  reasons  to  throw  it 
aside  at  the  end  of  a  couple  of  months,  anil  so  it  lingered 
on.  This  Spring  I  have  not  seen  a  dozen  daring  enough 
to  resurrect  it,  and, I  am  rather  surprised  when  the  peg- 
top  trouser  suits  it  so  well.  There  is  a  modification  of 
the  military  cut,  however,  which  has  taken  its  place.  The 
surplus  folds  of  the  peg-top  trouser  over  the  hips  demand 
Rome   al  tent  ion    in    the   cut    of    the   coat.      Accordingly    the 


There  is  much  talk  of  the  patent  leather  shoe  losing 
favor,  and  this  means  that  it  has  lost  favor  with  some. 
Patent  leather  is  not  so  widely  -worn  by  a  considerable 
quantity  as  it  was  a  year  ago,  and  the  stores  report  a 
gradual  falling  off  in  the  sales,  particularly  to  the  high- 
class  trade.  And  it  has  only  started  as  yet.  The 
patent  leather  shoe,  no  matter  by  whom  made,  or  of 
what  price,  has  always  been  an  extremely  unsatisfactory 
article  of  wear.  In  the  shop  window  it  looks  well,  but 
the  second  time  it  is  worn  it  may  be  very  unsightly,  and 
there  is  no  preventive.  With  care  it  may  last  for 
weeks,  but  again,  in  spite  of  the  closest  attention,  it  may 
break  badly  the  first  time  it  is  put  on.  New  York  and 
other  large  Yankee  cities  have  for  some  time  been  striv- 
ing to  drive  it  out  of  popularity,  and  their  success  is  con- 
sidered worthy  of  comment.  Varnished  shoes  are  being 
introduced  but  the  demand  is  small  since  a  valet  is 
necessary  to  keep  them  in  .shape.  Glazed  kid  is  the 
leather  that  is  taking  the  place  of  patent  leather  both 
here  and  across  the  line,  and  is  deservedly  winning  its 
way  to  the  front.  Easily  polished,  always  the  same,  less 
conspicuous  and  hard  than  patent  leather,  it  is  a  gentle- 
man's leather  and  promises  to  be  the  gentleman's*  shoe. 
It  is  just  possible  that  the  marketing  of  cheap  three 
dollar  more  or  less  patent  leather  shoes  has  placed  them 
on  feet  that  cheapen  them.  As  in  any  line  of  wearing 
apparel,  the  general  adoption  of  an  article  is  the  signal 
for  its  repudiation  by  the  class  that  makes  the  styles. 
Patent  leather  Oxfords  are  being  shown  for  Summer 
wear,  and  will  be  worn  by  main'.  Tan  Oxfords  are  al- 
ready appearing  and  although  in  very  small  quantities, 
are  noticeable.  Tan  shoes  will  not  be  incorrect  this 
Summer,  and  will  be  worthy  of  some  attention  on  the 
pari  of  city  retailers.  Country  merchants  can  safely 
avoid    them. 

TUP.    HON. 
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Don't  Blame  the  Clerk 

when  your  best  customers  refuse  i<>  buj  unknown  brands. 
Remember  Stanfield's  is  the  besl  advertised  underwear  on  the 
market.  Ii  isn't  the  name  thai  makes  Stanfield's  good.  It  i> 
the  underwear  thai  makes  the  name  good.  A  trade  mark  i-* 
valuable  only  because  of  what  it  represents.  People  ask  lor 
Stanfield's  Unshrinkable  Underwear  because  the  experience  <>\'  the 
greatest  number  of  users  has  proved  Stanfield's  to  be  the  best. 
Look  into  it  :  you  will  find  Stanfield's  ah1  it  is  cracked  up  to  be. 

OUR  SALESMEN  ARE  ON  THEIR  WAY  TO  YOU. 

The  Truro  Knitting  Mills  Co.,  lifted 

TRURO,  NOVA  SCOTIA, 

SOLE  MANUFACTURERS. 


Stanfield's    TRURO  -  KNIT 


TTT 


;n;ia 


(Linen-Mesh) 


The  Dr.  Deimel  Composite  Thread  is  guaranteed  to  be  at  least  one- 
third  more  costly  than  pure  linen  yam  of  equal  length  and  weight. 

Deimel  Linen-Mesh  means  Evolution  and  Revolution  in  the 
Underwear  Industry.  This  brand  is  extensively  advertised  alike 
to  trade  and  consumer.  Our  constantly  increasing  business  speaks 
volumes  for  the  value  of  our  goods. 


The  mark  that's 


For  descriptive  booklei   and  particulars  »>f   wholesale   terms 

Addi 

The  Deimel  Linen-Mesh  Co 

(ORIGINATORS  OF  "  UNKN-MB8H"). 

2202  St.  Catherine  St.,  Montreal,  Canada. 


ihvays  on  theiienuine.         LONDON,     E.   C,     ENO. 
Look  for  it.  IO-II-I2   Bread  St. 
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LOOKING  AHEAD 


THat's  wHat  we   are   doing  now 
in   our 

Woollens    and    Tailors' 

Trimmings 

Department.        We  are  looKing   ahead  for 

FALL  19Q4 

Our  special  men  will  soon  he  around  to  see  you  with 
their  samples  of  the  latest  creations  in 

Suitings 
Trouserings  and 
Overcoating's 


We  are  still  showing-  a  splendid  range  of 

Black  and  Blue  Serges  and  Vicunas 

bought   before  the  advance  in  wool,  and   we  offer 

them  to  the  trade  at  "considerably  below 

present  quotations. 

HAVE    A   LOOK    AT    OUR    SAMPLES 
WHEN    THEY    COME    ROUND    TO    YOU 


GREENSHIELDS  LIMITED 

MONTREAL 
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WOOLENS 

CLOTHING 

TRIMMINGS 

THE  MERCHANT  TAILOR 

HOME    AMD 

ABKOAI) 

ij  far  Ibis  Spring  Ihe  movemenl  in  wool- 
ens baa  been  somewhat  slower  than  either 
wholesaler  or   retailer  would    wish,   bul    il    has 

nol    been   bo   backward   a-   in   son ther   lines. 

The  Spring  season  is  delayed  and  thai  is  all 
M.im  musl  have  his  new  snil  some  time  before  the 
lasl  "i  May,  bul  be  will  wail  as  long  as  he  can  foi  Beaa 
onable    weather.      April    has   shown    thai    the   demand    is 

.    ami    the    last    half   of    the    month    has    I n    quite 

satisfactory.  Tailors  are  experiencing  a  good  sale  For 
high  class  fabrics  thai  have  been  found  the  mosl  pro- 
fitable  investment. 

•      » 


LABELING  WOOLENS 

IN    view    oi    the   agitation    in    Canada     again*)     who 
-'  ods,  and   in   favor  of  the   labeling  of  materials  the 
following   article   from   the   Textile   Ami     ■  ill   be 

of  interest:  There  is  a  scheme  for  the  unwary  on  t In- 
pari  oi   the  wool  growers  ■•!  <  Miio  to  ha  pd  l).\   the 

General   Assembly   ol   thai   state,  ,,.\t 

July,  requiring  the  lagging,  labeling,  oi  stamping  ol 
yarn,  knit,  woven  or  felled  fabric,  or  article  designed  foi 
clothing  to  wear,  and  made  in  pari  or  in  whole  of  wool, 
cotton  or  shoddy,  in  such  a  mannei  as  In  show  to  the 
purchaser  the  percentage  of  these  materials  entering 
into   the    fabrication  of  the   manufactured   product.     The 

The  English  Textile  Journal  has  the  following  i"  say       ferms   "  woo]  "    and    "  cotton  "    in    this   <■, sction    an 

.•I'  Weal   of  England  cloths:     Overchecks,  bright   both   in      eonstr I    to    mean    new    fibres,    such    as    have    nol    been 

color  ami    in    make,   are    pretty   certain    to   have   a    g I      used,  and  Ihe  term  "  shoddy  "  is  construed  lo  mean  any 

run;  but  stripes  will  be  very  indistinct,  as  people  arc  of  the  material-  known  commercially  a-  shoddy,  noils, 
beginning  t"  tire  of  them;  they  have  now  had  a  very  good  flocks  tmingo  and  waste.  Ready  made  clothing  also  i- 
inniiiL;s.     Silk  will  not  he  so  largely    used  as  latterlv.  as      required  to  be  labeled   in  some  conspicuous  mannei-  with 

the    continental    trade    will    neither    have    silk    nor    its    imi-        'his    apparent    concession    to    the    dealer    thereof,    allowing 

tation    in    mercerized   cotton     the    duties    debarring    the  a   variation   not    to  exceed    !■">  per  cent.,  in   the  tine  esti 

Conner,  ami   the  unsatisfactory  character  of  the  latter  is  mate   of    the   compositi f   the    fabric,    which    shall    be 

retaining   its   lustre    being  a   drawback.     Greys   arc   still  considered   as   nol    in    violati f  the   provisions  ol 

likely   to   remain   favorites,  and  self -overchecks  on   these  law.     A    pecuniary    penalty    is  attached    to  any    violation 

are   likely    to   be    in    demand.     By   "  self-overcheck  "    is  of  this  law.     The  duties  of  enforcing  these  legal  require 

mean  I  an  overeheck  of  the  same  character  as  the  ground,  ments  are  to  be  devolved  upon  the  dairy  and   food  com- 

bul  a  trifle  darker  or  lighter,  just  to  show  itself  i  ff  with  missioners  id'  Ohio,   in   the  same  manner  a-   i-  piovided 

subtle    et'teci    on    the    ground    color.       A     medium    grey  by  statute  for  the  inspection  id'  dairy  and  f I  products. 

ground  with  dark  or  black  stripe  alternated  with  a  lighl  A  singular  repositoiy  ot'  authority. 

-rey.  ami  checked,  in  the  same  manner,  looks  very  effective  The  evident   intent  of  this  prop,  set!  acl   is  to  discredit 


if    properly    balanced;    but     if    the    balance    is    nol     nicely 
adjusted,  the  effect   is  an  eyesore. 


'fhe  Norfolk  jacket,  which  will  without  question  he 
worn  in  some  numbers  tin-  Summer,  has  a  number  oi 
cuts  that  affords  more  choice  than  one  might  think.  In 
the  letter  in  this  issue  entitled.  "  A-  -ecu  on  London 
Streets,"  is  shown  a  cut  ol'  tour  styles  used  in  England, 
the    home    of    the    Norfolk.       The    one    with     the    two    bars 


the   use  of  all-wool   substitutes,   so   that    the  demand   and 
use  of  wool  shall  be  enhanced,  with  the  crude  idea  that 
ii-   production    will   be   therefore   encouraged   and   n- 
plovment    in   manufactures  increased.     To  any    sane  mind 

this  legislative  policy  i-  at   ■>•  -tamped  with  absurdity, 

in  that  of  a  -tale  enacting  a  law  that  mi  il-  lace  mili- 
tates  against  one  ot'  it-  leading  manufacturing  industries, 

without    any  off-setting   advantages,  even   to  tin tie 

ii-  of  the  manufactured  product.  The  law  can  have  no 
effect  upon  the  manufacturers  ol  other  -late-,  except  in- 
cidentally   as   iliev    inn    enter   for  sale   into   the   Stat 


running    over    the    shoulder    is   easily    the    favorite    here.      ()1|j(i_   ;mcl   (h(>Il   I11|]v   m   ;1   ,„..,„,„.,.  ,1,.,,    ,..,,,   easily   avoid 
There   were   last   year  a   number  of  yoked  jackets.      Ii    i-      ,|,,.  obnoxious  provisions  of  the   proposed  act.  Al!  dealers 

and    users   •)    woolen    fabrics   made   outside   "f   Ohio   may 
accepl    the    statements    of    those    from    whom    they    buy 
their    goods,    regarding    the    composition    of    their    pur- 
chases, ami  in  doing  so  they    must   be  cotisiderei 
plying  with  the  requirements  of  the  law   else  no  pun 
can   be  (hade.     The  uiaiiufactii  -  out- 

side of   ihe   state   cannot    I  I    directly    to   ihe 

allie-   ,t    the    taw. 

Ii    i-  beyond   physical  oi    chemical   mean-  to  detect 

determine   the   pr»  port  •             shoddy   t :.  with 
wi  ol,  and  this  being   the  case 

the  prop,  rtion  ot   the  materials  in  than 


in  i  likely  the  Norfolk  will  have  the  run  among  the  better 
class  trade  thai   ii  did  lasl  year. 

*       • 
* 

The  short  overt  overcoat  has  been  the  overcoat  this 
Sprillg.  The  greater  number  of  them  have  a  pattern. 
usually  a  rather  indistinct  -tripe  with  a  -till  more  in- 
distinct overeheck.  Many  plain  ones  are  -ecu.  but  the 
general  public  has  -leered  -clear  of  them  on  account  of 
their  lack  ot  character  and  the  intense  popularity  they 
had   years   ago.      There    are    to   be    noticed    a    lew    ol'   the   old 

-  resurrected  for  present   use. 
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WOOLLENS 


Jt    AND    ^ 


TAILORS'  dt 
TRIMMINGS 


Toronto  Stocks 
Wiped  Out  by 
Fire  «£  «£*£*$ 

We  can  serve  you  on  short  notice. 


Our  FALL  SAMPLES    include  35 
more  varieties  than  we  have  ever  shown 
before. 

We  have  a  choice  selection  in 

Tweeds  Serges  Suitings 

Overcoatings,  Etc. 

Canvasses  Italians 

Assorted  Silks 

Hair  Cloths  Sleeve  Linings 

Holland  Pocketings,  Etc. 


Sole  proprietors  of  the  celebrated 
"TYKE"  and  "BLENHEIM"  Serges,  also 
of  Salt's  "YOTSMAN"  Serges,  the  best 
goods  in  the  trade.      Scud  for  samples  of 

them. 

FREE      SAMPLES 
ON    APPLICATION 

A.  McDougall  &  Co. 

BRANCHES—  1  Of,      McCHl     St 

McKinnon  Building,  Toronto.       I7°     W*W«M    <J«-« 

Jarvis  Building,  St.  John. 
37  Queen  St.,  Truro. 
Bridge  Street,  Quebec. 


MONTREAL. 


,ll(1  manufacturer  himself,  and  the  only  manufacturer 
thai  can  be  affected  by  this  law  is  the  one  who  resides 
within  the  Stale  of  Ohio.  We  cannol  hut  believe  thai 
the  common  sense  of  the  legislators  of  thai  state  will 
vote  against  encumbering  their  statutes  with 
awkward  and  ineffectual  Jaw. 


sileli     ail 


WEST  OF  ENGLAND   TRADE. 

WHILE  we  iii  Canada  are  complaining  about  the  wool- 
en situation,  and  notingall  thai  has  been  imported 
from  England,  the  trade  of  the  West  of  England 
lias  been  in  just  as  unsatisfactory  a  condition.  The 
year  of  1903  lias  been  the  worst  in  its  history,  and  many 
manufacturers  have  done  business  at   a  loss. 

They  were  handicapped  by  following  a  bad  year  in 
1902,  and  were  further  influenced  by  the  general  depres- 
sion in  all  trades.  Competition  has  been  SO  keen  thai 
prices  have  been  kept  down  in  face  of  higher  quota- 
tions for  wool  and  yarns.  Jt  is  a  sad  fact  that  the  pub- 
lic seems  to  have  withdrawn  its  favor  from  the  high 
class  goods  made  in  this  section  of  the  country,  and 
gone  to  tweeds  made  from  cheviots  and  crossbred  wools, 
for  the  manufacture  of  which  the  West  of  England  ma- 
chinery is  not  adapted.  Ireland  is  getting  the  trade  in 
Donegal  tweeds  and  Scotland  thai  in  cheviots,  while 
Yorkshire   has  a   large  share  of  all  classes. 

The  weather  has  been  unfavorable  for  the  purchase 
of  new  goods,  and  as  a  West  of  England  material  lasts 
for  years  old  clothes  are  loath  tt>  wear  out.  and  make 
way  for  new  ones. 

THE   PRESSING   CLUB. 

THE  fashion  of  wearing  well-creased  trousers  has 
made  it  more  obligatory  for  the  well  dressed  man 
to  have  bis  clothes  regularly  pressed,  and  of  course 
no  one  can  do  it  as  well  as  the  tailor.  Coats,  overcoats. 
vests,  and  trousers  are  all  kept  in  a  neat,  trim  shape  that 
was  unusual  a  few  years  ago..  For  this  reason  the  press- 
ing  part  of  the  business  has  become  more  important,  and 
tailors  have  another  source  of  revenue. 

Many  tailors  keep  in  shape  clothes  made  by  them 
free  of  charge,  and  the  advertisement  very  often  proves 
of  value,  and  is  got  at  very  little  expense.  When  this  is 
offered  the  customer  seldom  takes  too  great  advantage  of 
it,  and  yet  it  pleases  him  to  know  that  be  can  have  his 
clothes  attended   to  whenever  he  wishes. 

But  there  is  another  and  more  common  way.  which 
has  assumed  the  nature  id'  a  business  in  many  towns  and 
in  every  city,  'this  is  the  Pressing  Club.  A  tailor  or 
clothier  starts  it,  as  he  has  the  appliances  and  the  ex- 
perienced men,  and  men  naturally  turn  to  him  tor  any 
need  in  this  line.  A  charge  is  made  by  the  mouth  or 
year,  usually  $1  to  $1.50  per  month  or  .+  111  and  $1-")  per 
year.  This  fee  entitles  the  member  to  have  a  suit  of 
clothes  attended  to  each  week,  and  it  is  called  for  and 
delivered  by  a  messenger.  After  a  day  or  two  the 
(dollies  are  returned,  cleaned,  repaired  and  pressed,  and 
the  improvement  in  appearance  is  always  gratifying  to 
the  owner,  and  obtained  at  little  expense  on  the  part 
of   the    tailor. 

Oftentimes  a  reduction  is  made  when  the  member  is 
also  a   customer,  and   in   this  way   a   hold  is  kept   on   him. 
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Our  stock  for  Travellers  are  now 

Spring  out  with 

is  now  complete  full  range  Fall  Samples 


JOHN  FISHER 

SON  &  CO'Y, 

WOOLLENS 


-AND 


Tailors'  Trimmings 


▼▼▼▼▼▼▼▼ 

WAREHOUSES  : 

Victoria  Square,  flontreal, 

and 

Dalhousie  Street,  Quebec. 

SAMPLE    ROOM  :     43  Scott  St.,  TORONTO. 

142  Princess  St  .  WINNIPEO. 

Letter  Orders  Customers  wanting 

receive  anything  for  prompt 

shipment  should 
special  attention  communicate  with  us 


1.:; 


Rev,^w°d9                                                     MEN'S   FURNISHER  May.  i«,o* 

or  ;i    member   will    become   a    customer   to   save   the   dis-  company  was  advertised  for  sale  and  the  assignment  fol- 

<•' i.  and  because  lie  is  familiar  with  the  business.  lows  a  number  of  writs  issued  against   the  company.  The 

There  is  no  teas,  u  why  a  tailor  in  a  small  town  could  company  was  incorporated  in  1900  with  a  capital  stock  of 

not   make  this  profitable  in   itself  and   a   ureal   assistance  $2,000,000,    half   of   which    was   subscribed    and    paid    up. 

in  bis  business.     The  firsl  one  to  stall   it   will  be  the  one  The  mills  of  G.  W.  Brodie,  Hespeler;  the  Waterloo  Wool- 

to  make  the  money.     A   personal  canvas  and  a  series  of  en   Co.,   Waterloo;   the   Lambton    Woolen    Mills.   Lambton 

good  advertisements  in  the  local  paper,  assisted  by  baud-  Mills;  the  Maple  Leaf  Woolen  Mills,  Markham;  and  the 

bills,    will    soon    get    men    interested,    and    there    will    be  Hawthorn   Woolen   Mills.  Carleton   Place,  were  all  includ- 

found   very   many   men   who  have  been   waiting  for  some-  (.,].     The  creditors  will  be  paid   in  full. 

thing   of    this    kind.         A    dollar   or   a    dollar    and    a    ball.'  

a    month    is   next    to   nothing   when    it    means  only  25c.   or 

35c   for  a   suit,   including   the   pressing,   cleaning  and    re-  NOTES  OF  THE  FURNISHERS. 

pairing  of  a  coal,  vest,  and   trousers.     A   popular  phrase  \y.   a.   Beacock,  tailor,   Holland,  Man.,  has  sold  out. 

appropriated    by    a    tailor    doing     this     work     is     "  mj  Mjns(,    H|.ns    tal|n|.s_     Mi„by<     x     s_    1|;|V(1    dissolved 

valet,"    and    it    is   sufficiently    descriptive     to    appeal    to 


every    man. 

It  is  customary  to  supply  heavy  pasteboard  boxe 
to  the  customers,  so  thai  the  trouble  of  wrapping  up  i 
saved   them. 


partnersnip. 

Heasley  &  Co..  men's  furnishers,  Winnipeg,  have  sold 
out  to  ( '.  Green. 

Besharah    Bros.,    men's    furnishers,    Minnedosa,    Man.. 
are  removing  to  Tantallon. 
CLOTHING    TRADE    DULL.  The  McDonald   woolen   mills  property,  Carleton    Place, 

I_    .  ,  ,  •    i       .,  i  has  been  sold   to  Messrs.  Brown. 

1    is    nut    only    m    the    woolen     materials     that     trade 
is      dull,      m,r      is      the      retailer      the      c  ih       one  Toronto  tailors  recently  entertained  the  custom  cutters 

to      suffer      from      an      unseasonable      Spring      and  "•'  s"lll('  "''  the  adjacent   towns  and  cities. 
a  severe     Winter.       The     report     comes     from     Hamil-  Turner,  Beeton   &   Co.,   manufacturers    of    shiils   and 

ton     that     hundreds     of     tailors     and     tailoresses,     who  overalls,   Victoria,   B.    ('..    are   making   additions   to   their 

have    been    working    for    the    Sanford    and    the    Coppley  factory. 

wholesale   houses  have   been   laid   off  without   any   definite  1?    A    HaH   &  (.()<  formerly  of  Winnipeg,  are  opening 

time    to    return.      The    stocks   of    clothing   on    the    shelves'  &  ^  clotMng  and  gentg,  furnishings    store    in    Carman, 

of   the    retailer   have   diminished    in    such    small    quantities  ,. 

thai    there    is    no    need    of   replenishing.      The   blockaded 

.  ,  .  ,,  ,      ,  ,    •    ,      ,    „      .      ,  ,,,,  Tullv,   Merrell   &   Meredith   have   bought    out    the   pro- 

roads    would    not    allow    people    to    get    into    town    to    bin'  ■  ' 

supplies.      Unfortunately    this    business    cannot    be    picked  1»('H.V    :,»"    iu* <Jlt'st s    of    GouSb    Bros->     clothiers,     Peter- 
up  until   next    Pall.  borough.  Out. 

Mr.   A.   K.   Shorev,  of   the   firm  of   II.   Shorey   &   Co.. 

AN  ADVERTISING  SCHEME.    .  Montreal,  has  been  in  Toronto  for  a  few  days  on  business 

A   LARGE   clothing  firm   in   Pennsylvania    recently  em-  for  the  firm. 
ployed   a  scheme   for  advertising  their  business,  that  W.    J.    Gibson    has    been    admitted    as    partner    to    the 

was   novel    and   effective.      They    advertised    that    be-  |jnn   0f  Caulfeild,   Burns  &   Co.,   wholesale  men's  furnish- 

tween    certain    hours  on    a    certain   day   they   would   throw  erSj  Toronto.  Out. 
Iron,  the  top  of  their  building  a  number  of  packages  con-  LT    Nnnuan(lil|.   halte|.   ;1||(1    ri|l.,,el,    st     .r<lll,,.   N.    R, 

taining'   full    suits   of    men's    wear   or   other   lines    in    fur-       .  ,  ,.  , 

has  removed  Ins  store  to  the  premises  lately  occupied  by 

nishings.  1        ■     »   T  ,. 

,  .  ,  ,        ,  ,  ,  Lavoie  &  Langelier. 

On   the  day,   which    was  a   market    day.  a    large   number 

of  pe,  pie  we're  in   town,  and  at    the  appointed  hour  the  Vassi('  &  ('"-  St-  John>  have  received  the  sole  agency 

street    around   the   store   was   blocked    with   a   -real    crowd.  '"   Canada   for  the    English    Fleet    Serges,   ami   will   shortly 

anxious  to  get  a  parcel  or  to  see  others  scramble  for  them.  show   samples   to   the   trade. 

A    band   played    while    the   thing's    were    thrown    away,   and  The    Canada    Woolen    Mills    is   being  sued    by    the   cxe- 

the   greatest    enthusiasm   prevailed.      For   weeks   the   event  enters  of  the   will   of   the  late   Edward   T.   Carter  for  $30,- 

was    talked     of    and    the     volume     of     business     following  (Mid  due   on    promissory   notes  and    for  goods  sold. 

proved   how   well   the  scheme   had   worked.  .1       \      Richard,    Montreal,    president      of     the     Semi- 

In  reality  it  cost    the  firm   bul    little  as,  with  a   few  ex-  Ready   Clothing   Co..   has  been   in    Winnipeg   looking   after 

ceu!  ions,    old    or    unsalable    slock     was    used,     with     only  (he   interests  of  capitalists   who   intend   to  erec!    an   apari- 

enough  good   things  to  create  an  impression.     A   tie  worth  men!    house   there. 

'"'•v   a    Eew   cents  seems   much    "'hen  8'°1    ''"'■  nothing,   and  A     McDougall  ,\;  Co..  wholesale  dealers  in  woolens  and 

a  sun   of  clothes  is  always  a  suil   of  clothes,  ami   wearable       (;li|(„.s.    trimmingSj    a„,    making    a    strong    1(i(I     ,■„,,     ,,aM 

al    certain    limes    in    every    countrv    home.  ,       ,      . ,  ■     . ,  ,,,,  ,,  .        ... 

trade   tins  bummer.      I  heir  travellers  are  carrying  35  per 

cent,  more  samples  than  ever  before. 

WOOLEN  MILLS  ASSIGN.  q.   Stephenson,  one  of   Montreal's   leading   tailors  and 

An    application    for    the    winding    up   of    the    Canada      importers  of  cloths,  has  jusl  removed  his  place  of  business 

Wcclens    Mills    Company    has    been    granted.      Mr.    George       from  259  St.  .lames  street,   to  (i7  Beaver  Hall    Hill.     This 

Davidson  was  appointed  liquidator.     A  short   time  ago  this       locality   is  becoming   a    favorite   with   the   best    tailors. 
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Agency  orK* 

wish  to  announce    TO    THE    TRADE  that  their  new  address  is 

60  Yonge  St.,  Toronto, 

where  all  correspondence  will  find  us  at  your  service  in  the  interests 
of  the  following  manufacturers: 

S.  Lennard  &  Sons,  dundas,  ont. 


Manufacturers  of     yPG S C 6 M 1        M± 

^f?and  It 


HOSIERY 

and 

UNDERWEAR. 


rand 

Stratford  Knitting  Company,  stratford,  ont. 

LIMITED. 

Manufacturers  of  MEN'S,  WOMEN'S,  BOYS'  and  GIRLS' 

KNITTED   GLOVES   and   MITTS. 

Clinton  Knitting  Company,  olinton,  ont 

LIMITED. 

Manufacturers    of    RIBBED    WORSTED    HOSIERY. 

The  Bean  &  Stewart  Skirt  Co'y.»st  Stephen,  nb 

LIMITED. 

Manufacturers    of   LADIES'    BLACK  SATEEN  SKIRTS  * 

if  he  best  cut  shirts  In  the  market  \. 

J.  Ni.  Eisenstuck,  chemnitz,  saxony 

Manufacturers  of  WOMEN'S,  CHILDREN'S  and  MENS 

COTTON,  LISLE  and  SILK  HOSIERY  of  all  descriptions. 

Soliciting  a  continuance  of  your  esteemed  orders,  we  arc  yours  truly, 
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WREYFORD  ft  CO. 

MANUFACTURERS'  AGENTS 

REGISTERED  CABLE  ADDRESS: 
"STRIKO,"  TORONTO 

WESTERN  UNION  TELEGRAPHIC  CODE 


BANKERS:  BANK  OF  MONTREAL 
TEL.  2611 


DOMAIN   BUILDING 

KING  ST.  WEST 

TORONTO 


Dear   Sirs:- 


April  15th,  1904 


We  are  now  prepared  to  submit  full  ranges  for  Fall  and  Winter  in 
following  goods  for  which  we  are  Sole  Agents  in  Canada. 

Young  &  Rochester's  Shirts  and  Collars-New  Neckwear-select  de- 
signs in  Dressing  Gowns  and  Smoking  Jackets,  and  latest  shadings  and 
styles  in  Winter  Vests.   Young  &  Rochester's  Vests  are  in  a  class  by 
themselves  and  we  can  say  nothing  that  will  be  greater  recommendation 
than  that  Style  and  Fit  will  be  equal  to  our  Summer  lines. 

In  Underwear  and  Hosiery  we  will  offer  only  reliable  brands;  the 
two  lines  in  Unshrinkable  Undyed  Wool  which  gave  such  satisfaction 
this  Winter  will  be  continued  and  others  of  equal  value  in  new  shad- 
ings will  be  submitted  for  your  approval. 

In  Golf  Blouses,  Sweaters  and  all  Sporting  Hosiery,  in  offering 
the  "St.  Margaret's"  brand,  buyers  have  the  choice  of  the  largest 
manufacturers  of  these  goods  in  the  world. 

The  "Tress"  Hat  is  steadily  growing  in  favor  and  we  will  be 
pleased  to  entertain  agencies  for  towns  unrepresented. 

In  Gloves  we  represent  a  Worcester  manufacturer  unequalled  for 
English  Dogskin  and  Cape  both  for  gentlemen  and  ladies. 

Our  travellers  are  now  on  the  road  and  a  card  will  ensure  your 
being  called  on. 

For  past  favors  we  thank  you;  and  assuring  you  at  all  times  of 

our  best  services, 

We  are, 

Yours    truly, 
-       .  •  WREYFORD  &   CO. 


ALL  GLASS  Top.       NO  wood  frame  ABOVE  or  AHOl'ND  the  glass  l"  become  scratched, 
dirty  ami  unsightly  in  appearance. 
If  it  s  a  "CORONATION"  it's  the  greatest  MONEY  MAKEli. 


THE    CORONATION    (Patented.) 
BEST  ON  EABTH.  HAS  NO  EQ1    LL 


Oui  PATENT  "CORONATION  Floor  Case  has  taken  the 
market  bystorm  generally.  It  is  the  MOST  rolTLAR  case  made 
WHY!  Simply  because  it  is  the  Most  EXQUISITE,  ATTRAC- 
TIVE,  SERVICEABLE  and  MONEY-MAKING  case  that  is  to  be 

foitml  anywhere  in  the  world  to-day. 

We  have  quite  recently  supplied  Messrs.  J,  W.  T.  Fairweather  ft 

Co  ,  of  this  city,  with  $3,000.00  worth  of  show  eases,  $1,000.00  worth 
of  these  being  "  Coronation  "  rases  for  their  Cents  Furnishing  Dept. 

14  Market  S*.,  Brantford,  Out  , 

April  17.  '04. 
Dominion  Show  I'i-e  Co.,  Toronto. 

Gentlemen,  We  are  well  pleased  with  the 
"CORONATION"  ease  yon  supplied  us  \iilh  last 
January.  It  has  increased  our  sales  to  DOUBLE  ol 
what  they  were.  Later  on  we  intend  to  enlarge 
when  we  Hill  likely  he  able   to  give  yon  a  good  order. 

A    FLEMING 

DOMINION  SHOW  CASE  CO. 

N.  R.  LINDSAY,  Manager. 

Office  and  Factory  : 

53    Richmond    St     East.    Toronto. 

'Phone  Main  j6ii. 
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CURRENT    STYLES    IN     NEW    YORK. 


nol'A  BR  has  waited     in     New    ^  ork 


for 


lomething  decided  to  come  ou1  in  styles 
h.^  been  di  iappointcd  There  i  «  areely 
any  conspii  uous  trend  in  styles  thai  can 
be   sel      down      as     unalterably    the   only 

thing;  and  there  is  very   little  thai  cannol   be  said   I • 

correct.      v   studenl   ol   fashions  has  little  to  occupy     hi 
time   this  Spring,     since     i1    requires  no   studenl    to 
what    a  man   can   weai    with   propriety       Good    taste  and 
not   good  eyes  is  the  requisite,  and   thai   alone. 

To  confine  me  to  a  descrip ol  fashions  would  call 

!,,,  one  small  paragraph  only;  accordingly  1  musl  allow 
mysell  to  branch  ofl  into  fads,— and  by  tads  I  do  nol 
mean  whal  some  eccentric  individuals  may  adopl  for  the 
simple  purpose  of  being  different  from  others,  bul  the 
ideas  incorporated  in  the  dress  ol  well-dressed  men  who 
do  nol  allow  themselves  to  be  bound  by  whal  a  Pew  de- 
clare correct,  but  have  sufficient  confidence  in  their  own 
taste  i"  dress  accordingly.  And  even  the  novelties  are 
lev.  ami  far  between,  at  leasl  those  thai  include  some 
feature  essentially  new. 

Odd  Waistcoats. 
The  vogue  of  fancy  waistcoats  has  provided  an  oppor 
tunitj   for  the  inventive  powers  of  novelty    makers,  and  in 


these  each  month  brings  <>ut  an  array  thai  have  peculi- 
arities of  their  own  The  waistcoal  shown  is  of  graj 
silk  material  and  is  provided  with  a  braiding  thai  has 
appeared  more  or  less  for  .1  year  pasl  it  is  becoming 
more  and  more  common.  The  cul  is  double-breasted  and 
the  long  lapels  now  familiar  on  tins  style  are  a  feature. 
The  lapels  are  very  promineni  in  this  one  and  this  will 
count  against  it  as  a  general  favorite  Flannel  waist- 
coats are  promising  a  good  demand  for  Spring  and  Sum- 
mer and  are  already  meeting  with  success.  Thej  are 
worn    with   informal   and   business  dress   only  ami  appear 

USUally     in     stripe       patterns,       although    some    cheeks       ,ind 


plaid    arc    icen      Then  real  deal  ol  variety   pi. Aid 

,.,i   m   the  pockel  1,   some  ol    whit  h  are     Imple     III 

are  stitched,    tome  have  flaps,  and    tome  are  pati  hed  on 

Wats. 
Manufai  1  urei     ol   brown  ha  <     and   .1   numbei   ol   habei 
dashers  are  still  pu  hing  the  brown  ha1   with  .1  zeal  thai 
Q    ;hov«  a   faith  in  its  future,     it   has  had  a  yeai 
no*   ol  opportunity   and  ■  bul   its  hold  on 

the  market  is  very  weak  In  some  1  itic  1  in  thi  1  country 
1  heai   H    tells  well,.bu1   in  New    N  ork  il   1     no  mote  popu 

I,,,    now     lh I    was   nine   months   ago,    and    thai    means    it 

is  being  worn  very  little.  There  dees  nol  seem  to  be  the 
desire  on  the  pan  ol  the  wearer  to  prai  ie  its  good 
qualities  as  there  was  a  year  ago,  although  their  is  no 
doubl    thai    many    would  like  to  see  il   come  into  general 

use. 

There  is  no  settled  shape  for  the  silk  hat,  .ill  grade 
bell  and  heighl   being  accepted  by    men 

The  season  is  one  ol  derbies,  nme  nan  ou1   ol  ten  pre- 
ferring tins  style  of  ha1    The  fedora  is  the  exception, 
young  man  being  us  only    advocate.     Straw  ,"" 

ing  in  the  windows  and  are  mostly  ol  the  -pin  \  triety 
Panamas  are  shown  tor  outing  or  country  use. 

Spring   Shirts. 

Although  the  darker  grounds,  such  as  gun-metal,  were 
shown  m  large  quantities  as  the  proper  thini  for  Spring, 

and  were  at  lust   taken  with  some  avidity,  the  popularity 
oi     them     has    waned      appreciably   until     now     the   lighl 
grounds   with   lines,   dots,   etc.,     are    accepted     with    tat 
greater  favor.     The  dark  grounds  were  unspringlike    and 
very      hard      to      wear    for    the    average    man.      What     was 
wanted    was  something   light    and   suitable   to    the   sea  , on, 
as   well  as  something   that    would   look   well  on   any   man. 
Pleated  shirts  have  been  attacked  by    the   manufactur 
ers    wiili    vehemence,    and     have   been    pushed    hither     and 
thither  by  those  whose  interest   ii  is  to  change  the  style 
Bul   all  in  vain.      The  pleated,     m     spite  of  prognostica 
Hun,,    has   come    up  'and    is   far   ahead   of   any   other   kind 
Plain  white  pleateds  are  not  so  favorably  received,  hut   in 
white  grounds   with   small   pattern   then-  is  nothing     that 
approaches   it    lor   sales.      The   pleats   are   not    as   narrow    as 

last  year,  and  are  very  frequently  in  box  shape.  A  sin- 
gle   box    pleat    at    each    side    is    often     considered    sufficient, 

hut  .1  couple  of  box  pleats  or  three  wide  single  pleats  .■in- 
most usual  Wavy  thread  designs  as  well  as  stripes  and 
.lots  Iu  neat  pal  terns  and  careful  cuts  it  is  fast  sup- 
planting the  still  bosom  shirt  for  Winter  as  well  as  Sum- 
mer wear,  hut  for  little  reason,  as  the  greater  comfort  it 
is  only   a   theory. 

Cross  stripe  bosoms  are  not   going  to  meel   any    more 
favor  than  they  have  foi  months  in  spite  of  the  effoi 
some  interested  men  in   pushing  them 

Collars. 

The  wing  collar  is  holding  its  ground  with  remarkable 
tenacity.  It  is  certain  that  fold  collars  will  outsell  it 
during  the  Summer,    but     from    presenl   appearances    the 

win-  will  he  a  factor  The  talis  are  slightly  smaller  .\nA 
the  opening  narrower  There  has  been  some  inclination 
to  wear  a  fold  tiiat  differs  from  the  familiar  round  corner 
and  close  in, 11I  The  result  is  that  the  pointed  cornel 
and  wider  opening  i^  shown  by  all  the  besl  shops  It  is 
not  so  effective  in  any  way  hut  it  is  a  change  and  as  such 
v,  ill     ,  n       Many  of   them   are  already  seen 
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URING  the  latter  part  of  March  was  held  in 
the  Crystal  Palace  an  International  Exhibi- 
tion Of  Dress  and  Clothing.  Although  princi- 
pally devoted  to  ladies'  apparel,  there  was  a 
.ery  seemly  showing  of  men's  wear  that  was 
all  the  more  interesting  as  it  was  the  (irst  time  we  have 
ever  had  an  exhibition  of  this  kind;  why,  it  is  difficult  to 
say.  There  is  no  doubt,  too,  that  in  another  year  the 
men's  wear  branch  will  grow  to  a  proportion  that  will 
include  more  lines  than  it  did  this  year.  A  great  variety 
of  old  garments  and  styles  were  shown  that  were  im- 
portant as  showing  what  was  worn  many  years  ago,  but 
the  display  of  modern  goods  was  limited  and  devoted 
more  to  athletic  lines.  Burberry  had  the  largest  stall 
and  made  good  use  of  it  with  his  golf,  automobile,  hunt- 
ing, military  and  shooting  garments. 

The  Norfolk  Jacket. 
There  is  a  great  choice  in    the  popular   Norfolk  jacket 
which  goes  with  so  many  outing  and  athletic  suits.     As  a 


Norfo  k  Jacket  backL — From  The  Tailor  and  Cutter. 

rule  il  is  made  with  two  bands  running  over  the  should- 
ers, but  this  is  varied  by  three  other  styles  illustrated 
herewith.  Two  have  yokes  with  inverted  box  pleats. 
These  pleats  allow  for  extra  room  over  the  seat,  as  they 
are  loose.  The  double  banded  style  shown  will  be  the 
most  popular.. 

Athletic  Dress. 
Athletic'      costumes    are     decidedly      to     the    fore     since 
Spring  has  opened   up,   golf,     riding   and     bicycling   being 
important    pastimes      in      addition    to    aiitoinobiling.      The 


golf  dress  is  a  tweed  cap  of  goodly  proportions,  a  stock 
scarf  or  collar  and  light  cravat,  Norfolk  jacket,  breeches 
(or  knickerbockers  as  you  call  them)  and  stockings.  An 
alternative  is  long  trousers  of  light  Summer  material. 
The  bicyclist  wears  much  the  same  kind  of  a  suit. 

For  riding  in  the  city  a  dark  grey  riding  coat  cut  af- 
ter the  morning  coat,  shepherd's  plaid  breeches,  stand  up 
collar  and  large  cravat,  black  or  brown  bowler  hat,  and 
black  patent  leather  riding  boots,  are  usually  worn. 

Materials. 

There  is  talked  of  a  change  in  trousering  material.  We 
have  been  so  long  accustomed  to  the  stripe  pattern  that 
it  is  with  backwardness  that  a  man  attempts  to  wear 
anything  else,  but  it  is  safe  to  say  that  if  a  few  can  be 
found  brave  enough  to  try  it,  men  will  not  be  backward 
in  following.  The  stripe  effect  has  been  neat  and  will 
always  be  well  thought  of.  The  new  style  is  not  an  im- 
provement, but  it  has  the  advantage  of  being  new  and 
that  is  much.  The  change  is  that  checks  are  going  to  be 
worn,  and  are  already  showing  up  in  some  quantity.  They 
will  not  this  year  drive  out  stripes  but  they  will  be  worn 
in  sufficient  quantity   to  make  them  correct. 

The  Lounge  Suit. 

f  have  noticed  a  remarkabfy  sudden  disposition  to 
avoid  the  fancy  waistcoat  with  the  lounge  suit.  This 
garment,  too,  has  departed  from  its  tight  collar  cut  with 
a  low  cut  lounge.  At  present  the  waistcoat  opening  co- 
incides with  the  coat  opening,  and  is  thus  much  neater 
than  when  showing  a  couple  of  inches.  It  seems,  too, 
that  the  bottom  of  the  coat  is  to  be  cut  rounder.  Roll 
collars  were  found  so  unsuitable  for  wearing  with  an 
overcoat  that  they  quickly  went  out  of  fashion  and  are 
replaced  by  the  flat  collar  almost  universally.  The  pat- 
terns in  material  are  quieter  than  they  were,  although 
many  fairly  loud  mixtures  are  yet  seen. 

The  morning  coat  does  not  seem  to  have  fallen  oft' 
much  in  favor.  With  it  the  fancy  waistcoat  has  full  sway 
and  much  lighter  colors  are  appearing  as  the  season  ad- 
vances.    They  are  nearly  always  made  with  collars. 

Cravats. 

Large  cravats  are  not  so  popular  as  they  were,  the 
Imperial  large  at  both  ends  taking  their  place.  This  cra- 
\  at  is  tied  like  <an  Ascot  but  has  a  different  appearance 
as  only  one  side  shows.  More  knots  and  the  smaller 
class  of  cravats  are  being  worn,  the  former  having  be- 
come the  usual  thing  with  the  morning  coat.  Dark  col- 
ors are  favored.  Knots  are  worn  with  the  lounge  suit 
also  and   are   very   simple  in  design   and  color. 

A  Motor  Suit. 

The  top  coat  and  cap  are  about  all  there  is  in  a 
motor  suit  and  outside  of  these  no  energy  of  invention  is 
expended.  A  coat  that  is  bound  to  be  well  thought  of  for 
this  sport  extends  to  the  ankles,  and  has  a  very  deep  but 
Hat  collar,  which  is  provided  with  a  tab  for  buttoning 
close  around  tne  neck  when  necessary.  It  has  large 
buttons  placed  quite  a  distance  apart.  It  is  cut  double 
breasted  and  fits  close  up  to  the  neck.  The  back  is,  of 
course,  loose  and  full,  and  strapped.  This  strap  is  a 
necessary  part  of  every  auto  coat,  as  it  takes  in  the 
slack  when  not  needed.  There  are  two  pockets.  Whip- 
cord  is  a  suitable  cloth  and  is  being  shown  a  little. 
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On  account  of  T^W|ft  W^ 
the  recent  Jl    J»«I^J»La#* 

In  Toronto 

Tooke  Bros.,  Limited 


Have  secured  temporary  premises  at 

117  King  St.  East,  Oak  Hall  Building 

TORONTO. 

Full  assortment  of  SHIRTS,  COLLARS, 
MEN'S  FURNISHINGS  and  Up-to-date 
NECKWEAR  can    be   delivered  at  once. 


Tooke  Brothers.,  Limited 
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THE  sTARSH,RT 

Spring  ,»d  Summer,  1904 


Our  New  Lines  are  now  being  submitted 
by  our  Representatives. 


E.  Van  Allen  ®>  Co. 


HAMILTON,  ONT. 


I 
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Belding,  Paul  &  Co 

LIMITED, 

MONTREAL, 


will  feel  obliged  if  cus- 
tomers  who  have  invoices 
dated  April  16th,  18th 
and  Ipth,  will  mail  them 
copies,  as  records  of  these 
dates  were  destroyed. 


SMALLWARES,  NOTIONS, 
STATIONERY,  aonlahTn7tock 


WK  regret  exceedingly  the  terrible  los,  to  the  trade  of 
the  Stationery  and  Notion  Hon  I  ol  I  oronto, 
but  rejoice  in  the  fact  that  although  the  tire  burned  ill 
around  us,  it  left  us  untouched.  We  are  left  alone  to  take 
care  of  the  trade  and  we  do  not  wish  one  of  the  customers 
of  those  burned  out  to  suffer  any  inconvenience. 

We  are  therefore  prepared  to  handle  all  Orders 
Promptly  and  at  Regular  Prices. 

All  our  lines  not  manufactured  by  ourselvet  are  im- 
ported so  that  we  are  not  dependent  on  the  manufacturers 
here.     New  (ioods  are  arriving  every  day  and  we  hav 
large  quantities  on  order  for  immediate  shipment 

We  have  in  stock  a  complete  line  of  Notionf,  Collar 
Muttons,  Cuff  Buttons,  Shoe  Laces,  Needles,  lielts,  Hat- 
pins, Brooches  ;  also  Stationery,  Blank  Books,  Scribblers, 
Tablets.  Writing  Paper,  Envelopes,  Pencils.  Pens,  etc. 
Send  in  your  orders  at  once  by  mail. 


Q.  A.  WEESE  &  50N, 


Wholesale 
Jobbers, 


44  Yonge  St.,    TORONTO. 


ONTARIO  NECKWEAR  CO., united 

We  beg  to  notify  the  Men's  Furnishing  trade  of  Canada 
that  we  have  bought  out  the  entire  silk  stock  of  a  tie  manu- 
facturer who  is  retiring  from  the  business,  at  an  extremely- 
low  price.  G-oods  that  have  been  previously  retailed  at  50c, 
75c.  and  $1.00  will  be  offered  so  as  to  retail  at  25c. 

Other  new  goods  on  order  now  arriving,  consequently  we  are  in  a  position  to  offer  a  full  range  of 
Staple  and  Fancy  Silks.      Our  buyers  are  now  in  foreign  markets,  and  their  purchases  are  being  rushed  along. 

LADIES'  NECKWEAR  NOVELTIES. 

We  are  now  showing  an  extensive  line  of  Ladies'  Neckwear,  which  includes 
the  very  latest  designs  and  ideas  of  the  New  Fork  and  Foreign  Markets,  in  both 
Wash  Goods  and  combinations  of  Silk  and  Lace  :  also  some  very  recent  creations  in 
Lace  and  Organdie. 

WE    ARE     NOW     IN     COMMODIOUS     PREMISES    ON 

Old  Upper  Canada  College  Grounds,  King  Street  West. 
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GAUNT  &  HUDSON,  Ltd 

Hat  and  Cap  Manufactu 
LEEDS,    England. 


The  "Coif." 


The  "Terris"  Hat. 


The  "Lounge"  Hat. 

TO  BE   HAD   FROM  ALL  LEADING  WHOLESALERS 

J.  W.  HOLDEN,  Canadian  Representative,  79  Piccadilly,  Manchester. 


1 30  b 


M«y  l<JO-*. 


Dry     Guoiii 


Til!     unfavorable   weathei   during    Vpril  luis   told  upon 
Bales  ol  shirts  to  some  extent,  and  retailers  are  yel 
well  slocked   up       Vpril   is     usuallj    one  ol  the  best 
months  ol  the  jrear  to  Ihe  retailer  ol  -Inns,  bul   Maj   will 
without  doubl    take  lis  place  Ihis  season. 


in  spue  of  the  efforts  ol  some  interested  people  to 
drive  out  the  pleated  shirt,  there  is  not  Ihe  leasl  sign 
thai  thej  have  succeeded  In  fad  there  seems  to  be  lit- 
tle   else    shown    b\     retail    establishments,    and    this    style 

a     complete   monopolj    of   the   higher   prices.     Plain 

shuts      appeal    onlj    in    the   cheapest    lines,    and    are    being 


the  one  thai   is  an  inch   to  an  inch  and  a  hall  wide 
or  three  of  them  filling  the  entire  hall  of  ihe  fronl 


I  wo 


One  of  the  distinctive  furnishing  displays  of  Marshall 
Field  &  Co..  Chicago. 

disposed  of  at  bargain  sales  For  some  reason  little  cue 
is  shown  in  the  displaj  ol  the  plain  variety,  and  it  is 
suffering  from  that.  Pleated  fronts  are  carefulh  shown 
and  the  impression  is  given  thai  thej  are  the  proper 
thing  and  thev  only,  whereas  a  displaj  ol  sofl  fronts  is 
almost  invariabl)  a  belter  skelter  collection  that  places 
them   low    down   in   the  estimation  of  a  customer. 


The  pleats  are  in  four  out  of  Ihe  cases  quite  wide, 
the  one  time  popular  narrow  pleat  being  an  unimportant 
part  of  all  lirst-class  stocks  Box  pleats  are  not  uncom- 
mon. There  are  few  plain  white  pleated  shirts  The 
narrow    pleat     is    not     incorrect,    hut     favoritism    is    shown 


During  ihe  earl)  Spring  a  strong  push  was  made  foi 
ihe  dark  backgrounds,  such  a,  nun  metal,  hut  although 
even   high-class  furnisher  ami  manufacture!    shouted  them 

up    as      "the   OUlj     Wa\  .        Ihe   died    on     i  I  fell 

only  temporarily.  They  sold  tor  a  short  time,  hut  it  was 
with  hesitation  that  ihe  public  accepted  them.  For  the 
past  month  they  have  been  verj  much  oul  ol  favor,  men 
turning  without  hesitation  t<>  ihe  Light  grounds  with 
black    and    blue  dots   or    hues,    similar    to    last    Fall  The 

approach  oi  warm  weather  has  driven  oul  such  heavj 
shades,  ihe  lighter  having  the  advantage  of  appearing 
I  ooler   and   lighter. 

•  * 
* 

There  is  still  some  talk  ol  ihe  cross  stripe  across  the 
border,  and  a  few  manufacturers  an-  said  to  be  trying  to 
feature  them  for  Fall.  It  is  not*a1  all  probable  that 
their  efforts     will    meel    with    success,   and    it    is  certain 

they  will  not  here.  The  cross  stripe  shirt  is  rather  an 
eye  sore  no  matter  how   neatly  it   is  designed. 

*  • 

* 

The  double  hand  collar  lor  Summer  will  he  the  ralhei 
close-lit  ting,    rounded-corner     style,    hut    there  an-  a    few 

furnishers  showing  a  poin  led-corner  shape  which  does  not 
close  so  much  in  front  It  maj  he  worn  to  a  certain  ex- 
tent on  account  of  its  newness,  hut  it  will  not  he  the 
favorite.  Preparations  are  being  made  to  push  the  wing 
collar   stronger   than   ever    this    Kail 


W.   G.  &  R.  ATHLETIC  GROUNDS. 

IN   January,   1903,   the  Williams,   Greene  &    Koine    Com- 
pany, of   Merlin,   manufacturers  of  the  famous  W.,   Q 

&  R.  brand  of  shirts,  collars  and  cuffs,  introduced  a 
new  s\stcin  ot  Factor;  government,  modelled  after  that 
established  hy  a  cash  register  linn  in  Day  ton,  Ohio,  vhich 
has  been  called,  "The  Right  Idea."  and  which  means  a 
light  relation  between  employe;  and  employe,  by  which 
both  are  benefitted. 

Tiie  plan  has  now  been  in  practice  for  sixteen  months 
and  its  value  can  be  judged  bj  its  fruits  Today  the 
five  hundred  employes  ol  the  firm  are  distinguished  by 
iheir  loyalty  to  their  firm  and  bj  their  kind- 
|y       behavior       towards     one        another  Thej         work 

fewer  hours  per  day,  yet  earn  more  pay  than  they  did 
under  former  conditions.  They  meel  a;  stated  intervals 
and  discuss  how  conditions  maj  he  improved,  and  then 
suggestions  are  always  welcomed  Thej  have  lilerarx 
and  musical  organizations  and  hold  entertainments  They 
have  formed  a  benefit  fund,  to  which  all  contribute  and 
derive  aid    in   case  of   illness. 

Another  fund  supplies  dowers  to  those  who  may  be- 
come  sick   and   foi    \isiis    from    a    committee 

The  \\  .  <l  a  R.  Co  works  hand  in  hand  with  them. 
\et     the    idea    of   charit\    has    been    eliminated    so    that    the 
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spirit  of  independence  and  self-respect  mighl  be  retained 
among  the  employes.  The  firm  established  a  CofTee  room 
and  sells  refreshments  a1  cost.  It  is  establishing  a 
library  now,  providing  the  building,  while  the  employes 
will  supply  the  books,  and  own  them,  doing  this  by 
contributions  ranging  from  one  to  ten  cents  each.  Self- 
help   is    the   foundation   on    which   the   new   system    rests. 

The   employes    are   at    present    looking    forward    to    out- 
door   recreation    and    have    formed    various    athletic    clubs. 


Learning  of  this,  the  firm  assembled  its  male  employes 
and  made  them  a  proposition.  Near  the  factor}',  on  Hen- 
ton  street,  is  a  large  area  of  ground,  2">0  by  21  !t  feet.  It 
offered  to  purchase  this  and  set  it  aside  as  a  W.,  (i.  &  R. 
athletic  gound  on  condition  thai  the  men  would  put  it 
into  proper  shape  and  care  for  it.  They  accepted  readily 
and  will  lay  it  out  into  football,  baseball,  lawn  tennis 
and  croquet  grounds,  and  no  doubt  take  a  pride  in  main- 
taining  ft.— Berlin    News-Record. 


IN     CRAVATDOM. 


OF  great  interest  to  retailers  al  this  season  of  the 
year  is  the  Summer,  cravat.  To  a  greater  or  less 
extent  the  retailer  must  buy  on  a  chance,  more  so 
than  in  other  lines,  since  the  taste  in  cravats  is  so  tickle. 
Of  late,  however,  since  the  quieter  shades  have  been  uni- 
versally adopted,  the  furnisher  is  safer  in  the  stock  he 
carries.  Quiet  tones  will  sell  any  year  and  at  all  sea- 
sons of  the  year,  and  so  he  has  been  saved  the  risk  of 
stocking  up  with  a  lot  of  pronounced  styles  that  might 
go  out  of  demand  in  a  month.  The  greys  this  Spring 
have  outsold  all  else,  and  certain  styles  of  patterns  with 
colored  dots  have  taken  particularly  well.  At  present 
there  is  a  favoritism  shown  greys  without  color,  or  at 
least  color  in  fine  broken  lines  rather  than  dots.  Lined 
greys  are  exceedingly  popular  and  so  neat  as  to  attract 
many  buyers. 

*  * 

The  newest  thing  on  the  market  is  the  champagne 
silk,  a  color  that  is  meeting  with  the  greatest  success  in 
New  York.  The  very  newness  of  the  coloring  is  sure  to 
make  it  a  factor  in  the  Spring's  business,  and  for  this 
leason  it  should  be  seriously  considered  in  the  new 
stocks.  The  effect  is  very  odd  and  in  some  lights  quite 
attractive.  Its  shot  effect  gives  it  at  one  angle  a  pale 
brown,  almost  fawn  color,  while  at  another  angle  it  is  a 
silver  white.  The  colors  included  are  brown,  white  and 
black,  and  part  of  the  pattern  is  formed  by  different 
weaves  of  the  same  color— brown,  which  is  the  ground 
shade. 

«       * 

* 

Summer  shapes  will,  of  course,  be  narrow.  Although 
many  men  wear  fairly  wide  four-in-hands  with  double 
band  collars  all  Winter,  they  seem  to  think  they  can't  do 
it  in  Summer,  and  at  any  rate  the  narrow  shape  looks 
cooler  and  more  comfortable.  Flowing  ends  are  out  of 
place  in  the  warm  season.  The  narrow  four-in-hands  will 
be  the  thing,  and  the  length  will  probably  be  less  than 
last  year  and  the  year  before.  The  long  tie  running  in- 
side the  belt  is  very  neat  and  a  man  may  wear  it  if  he 
wishes,  but  more  will  be  favoring  shorter  lengths.  Ends 
with  designs  on  them  will  be  seen,  and  some  manufact- 
urers are  going-  to  make  a  specialty  of  them.  The  bow 
tie  will  not  be  out  of  it,  but  it  is  doubtful  if  it  can-take 
the   place' Of    the   four-in-hand    for  high-class   trade. 

*  * 

There  is  quite  a  talk  about  Windsor  ties  in  the  United 
Stales,  and  it  is  apparent  that  it  will  be  much  seen  this 
Summer.  It  is,  of  course,  an  outing  tie,  and  for  this 
purpose  cannot  be  beaten  as  a  cool,  careless,  summery 
looking  tie.  France  is  supplying  the  material  for  the 
best  of  them.  There  are  very  few  of  this  style  seen  on 
men  in   Canada,   as  we  connect    it   more  with  our  childish 


days,  and  a  man  wearing  it  attracts  some  attention.  It 
is  quite  likely  that  if  it  is  very  favorably  received  on  the 
other  side  of  the  line  that  more  of  it  will  be  worn  here. 
Purple  is  one  of  the  strongest  colors  of  the  season  in 
New  York,  but  being  a  striking  shade  its  popularity  will 
be  only  shortlived. 

* 
There  are  some  signs  that  a  renewed  popularity  will 
he  shown  the  stock  collar  for  outing  purposes.  For  a 
couple  of  years  the  stock  collar  has  had  so  little  sale  that 
it  did  not  pay  to  handle  it,  a  state  of  affairs  brought 
about  by  the  fact  that  they  had  been  run  to  death  for  a 
season.  They  were  used  for  street  and  all  other  kinds  of 
wear,  and  their  very  untidy  bundled-up  appearance  on  the 
streets  caused  a  revulsion  of  feeling  that  took  away  from 
them  their  proper  place.  It  is  likejy  now  that  they  will 
be.  confined  to  outing  purposes,  and  if  so  will  be  in  some 
demand.  Light  shades  will  be  the  favorites,  as  in  dark 
colors  the  stock  collar  looks  too  heavy  and  warm. 


MISTAKES  AT  THE  HORSE  SHOW. 

OF   all   the   places   and   occasions   in    Canada  when   cor- 
rect dress  should  be  worn,   it  is  when  the  governor- 
general    and    the   lieutenant-governor   are   present    at 
an  afternoon  or  evening  performance  at  the  horse  show  in 
Toronto  or  Montreal. 

The  annual  show  closed  in  Toronto  last  week.  The 
ladies  were  well  dressed  and,  with  a  few  exceptions,  cor 
rectly.  By  correctly  is  meant  in  accordance  with  usage — 
the  usage  of  people  in  Great  Britain  and  the  United 
States  who  make  a  study  of  what  is  both  convenient, 
sensible  and  attractive.  At  the  Toronto  show  it  was 
quite  evident  that  hundreds  of  men  endeavored  to  dress 
correctly,  but  very  few  succeeded.  It  was  quite  a  com- 
mon thing  to  see  a  man  with  a  dinner  jacket,  which 
should  never  be  worn  on  an  occasion  of  this  kind.  Strict- 
ly speaking,  it  should  never  be  worn  excepting  at  men's 
dinners,  though  t he  Americans  wear  it  now  at  hotels  and 
Winter  resorts  and  in  dining  at  home.  With  the  dinner 
jacket  went  an  opera  hat  and,  in  some  eases,  a  silk  hat, 
which  is  the  worst  of  bad  form.  Other  men  wore  white 
ties  with  either  or  both  of  these  misfits. 

Crush  or  opera  hats  were  more  numerous  than  ever 
before  at  any  Canadian  gathering  although  for  the  past 
two  years  fashionable  society  in  London  and  New  York 
have  tabood  them  entirely,  gentlemen  there  wearing  the 
much  handsomer  silk   hat . 

The  Review  publishes  from  lime  to  time  a  chart  of 
correct  dress.  It  is  in  the  interest  of  the  trade  to  edu- 
cate men  how  to  dress.  If  they  interest  men  mop.'  1:1 
their  personal  appearance  and  dress  they  will  sell  more 
Roods. 
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L)ry    Coodt 
Kc-vi-w 


"MADE     IN    CANADA." 


Our  lines  complete  as 
ever. 

This  is  the  season  of 
the  year  when  people 
need  "bracing  up.' 

We  have  the  braces  to 
do  it. 

Wait  for  our  travellers 
or  send  in  for  sample 
order. 


NOXE     BETTER. 


A  Full  Range 


_^gn 

Jr* 

P> 

l    TR  A  D  E. 

MARK.   | 

of  samples 

of  our  newest  productions 

for  the  Fall  Season 

is  now  in  the  hands  of 

our  Agent, 

JAMES  GILMOUR, 

and  may  be  seen  at  his  address, 

205  Coristine  Buildings,    Montreal 


Welch,  Margetson  &  Co. 

Manufacturers  of  16  Moor  Lane,  E.C., 

SHIRTS,  COLLARS.  TIES.  BRACES,  Etc.  LONDON,  ENGLAND. 
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HATS    AND    GLOVES. 


/T>HK  derby  lial  lias  H01  receded  an}  iron)  ils  position 
\~t  a'l  the  front.  Never  before  have  such  a  large  per- 
centage of  men  decided  to  confine  themselves  to  this 
style  of  hat,  and,  whether  it  is  a  result,  or  not,  the  head 
of  the  average  man  has  never  been  so  well  covered.  There 
are  some  fedoras  selling,  because  many  men  will  always 
feel  sure  they  cannot  look  becomingly  dressed  in  a  derby; 
but  it  is  true  thai  there  is  not  one  fedora  this  Spring  to 
two  last  Spring.  1  lat ters'  windows  are  lull  of  derbies  m 
all  shapes.  The  favorite  seems  to  be  a  good  staple  shape 
with  a  well  rounded  fairly  high  crown  and  a  brim  thai 
curls  up  more  than  was  worn  last  year,  but  still  stands 
out  well  from  the  crown.  A  prominent  hatter  in  a  large 
city  is  featuring  a  hat  with  the  walls  of  the  crown  run- 
ning up  at  an  angle  and  the  top  quite  fiat.  The  height 
is  about  six  inches  and  the  top  of  the  crown  three-quar- 
ters  to  an    inch   narrower   than    the  bottom. 


The  brown  hat 
larger  hatters  and 


is  carried  in  small  quantities  by  the 
furnishers,  but  it  is  not  wise  for  the 
smaller  dealers  to  risk  it.  Jobbers  report  better  sales  in 
it  than  they  expected.  The  best  sidling  shade  is  not  now 
the  dark,  rich  brown  that  lias  some  beauty,  but  the  light- 
er shades  up  to  a  dark  fawn.  The  latter  has  a  darker 
brown  band  and  edging.  In  spile  of  the  sales  that  are 
said  to  be  made,  the  color  is  scarcely  ever  seen  on  city 
streets.  It  cannot  be  called  incorrect  bu1  simply  uncom- 
mon. 


make-a  no  one-a  dolla  for  myself.  An'  now  I  ain't  got 
one-a  dolla.  I  spen'  tree  lousan'  dolla  for  dis-a  case. 
Beezness  is  no  good  here  no  more.  1  make-a  fair  profits 
some-a  years,  but  now  no  more  can  sell  Panama  hat  in 
dis-a  country.  My  beezness  is  all  dead  now  here.  I  can 
no  sell  one  do/.en  hat.  An'  dis-a  case  ruin  me.  No  more- 
a  money,  no  more-a  credit,  no  more-a  beezness,  no  mqre- 
a   wife,  no  more-a  not  lings." 

*       * 

* 

An  important  change  in  hat  and  cap  circles  has  oc- 
curred in  .Montreal.  Owing  to  the  increase  in  their  fur 
business,  Silverman,  Boulter  cV  Co.,  some  time  ago  de- 
cided to  dispose  of  their  hat  and  cap  department,  which 
they  have  successfully  conducted  for  thirty  years.  Tin- 
sale  has  been  made  to  Swift,  Copland  &  Co.,  who  have 
taken  over  all  the  stock  in  trade,  good  will  and  brands 
Mr.  John  J.  Lonson,  late  of  Greene  &  Sons  Co.,  and 
Edgar,  Coristine  &  Co.,  has  been  taken  into  partnership. 


A  NEW  AMERICAN  HAT  AGENT. 

1G1I-CLASS  hats  and   neckwear  made  in   the   United 

States   are   to  be  handled   by   a   new   agent,   Mr.    A. 

Defriez,   with  office  and   showrooms  in   the  Carlaw 

building,  Wellington   street,  Toronto.     Mr.   Defriez  is  well 

adapted  by  experience  for  the  successful  handling  of  these 


H 


i 


Crush  hats  are  meeting  with  a  large  demand,  princi- 
pally, of  course,  for  outing  wear.  Two  of  the  favorite 
shades  are  fawn  and  deep  brown,  although  greys  are 
shown.  Furnishers  as  a  rule  pay  too  little  attention  to 
this  line  of  stock.  It  is  something  in  which  the  demand 
can  be  greatly  stimulated,  and  a  good  stock  and  window /O  j*^ 
displays  with  a  little  snowing  now  and  then  is  all  that  is 
required  to  display  its  virtues  to  young  men,  and  even 
young  women.  Tie  a  few  up  in  the  window,  and  show 
with   others   opened    up   and    the   advantage  of   a  crush   hat 

will   lie   readily   grasped. 

■*       * 

Panama  hats  are  selling  in  much  larger  quantities  than 
was  anitiepated,  although  this  does  not  mean  that  the 
Panama  will  be  adopted  as  a  hat  for  street  wear.  Pana- 
ma hats  were  rushed  so  hard  two  and  three  years  ago 
that  their  very  commonness  killed  them.  Last  season,  in 
expectation  of  a  demand  similar  to  1.902,  many  retailers 
stocked  up  well  and  had  to  dispose  of  them  at  a  sacrifice 
It  was  feared  this  would  spoil  the  trade  in  them  for  this 
year,  but  events  prove  that  the  Panama  has  dropped  into 
its  normal  position  and  sale,  and  under  these  circum- 
stances will  have  a  good  sale.  It  will  not  approach  the 
splits  or  even  sennits,  but  it  is  a  good  hat  to  handle  if 
there  are  customers  who  can  afford  to  pay  the  price.  The 
Panama  is  an  outing  hat  and  for  this  purpose  cannot  he 
beaten,  but  it  is  rather  out  of  place  on  city  streets.  A 
Panama  to  retail  at  Mil  or  even  less,  will  outlast  a  half- 
dozen  of  any  other  kind,  ami  is  in  no  danger  of  being 
broken.      Its   loss   of  shape   is    its  principal   and   only   fault. 

The  slump  in  Panama  sales  last  year  is  evidenced  in 
the  testimony  of  a  direct  importer  of  Panama  hats  in  the 
United  States.  He  was  appearing  in  a  divorce  suit  and 
in  answer  to  the  question,  "How  much  money  did  you 
make  last  year'.'"  said  :  "I  no  make-a  one-a  cent.  I 
make-a  two,  tree  tousan'  dolla  one  year,  but  notting  last 
year,    only    my    living    an'     travel    an'      expenses.       I      don' 
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goods,   having  been   manager  and   buyer   for   the  past   eight 
years  for  Philip  Jamieson,  Toronto. 

His  one  aim  is  to  provide  for  his  customers  goods 
that  will  prove  perfectly  satisfactory  in  every  way.  For 
this  reason  he  is  specializing  on  high-class  goods— hats 
that  are  correct  and  durable,  cravats  that  reflect  the 
very  latesl  of  New  York  styles,  and  can  be  relied  upon 
by  the  retailer  to  bring  his  customers  back.  So  far  Mr. 
Defriez  states  that  he  has  ample  reason  to  think  that  his 
goods  are   the  kind   that  sell. 

With    his     hats    he    presents    his    patrons    with    artistic 
show  cards   that    will   help   to  sell   the  goods,   and  add   to 
any    window.      These  cards   are   well   printed   and     cleverly 
worded.      His  advertisement   will  be  found  on   page   139, 
13 1 
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You  can  take  a  piece  of  Pinto  Shell,  boil  it 
for  an  hour,  and  then  dry  it  out  on  a  hot  stove, 
and  it  will  be  just  as  flexible,  just  as  tough,  as 
pliable,  as  wearable  as  ever.  It's  all  in  the 
tannage. 

Now,  with  arguments  and  talking  points 
like  these,  why  should  you  not  be  able  to  sell 
"  Pinto  9t  goods  at  a  fair  profit— do  a  good,  clean, 
satisfactory  business  ?  And  what  other  line  of  mitt 
and  glove  stock  have  you  got  even  a  fighting 
chance  with  to  day  ? 


Hudson  Bay  Knitting  Co,, 


Montreal         «£ 


Winnipeg 
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THE  CANADIAN   DRESS  CHART. 

Article. 

BUSINESS 

AND  MORNING 

WEAR. 

CHURCH,     AFTER 

NOON   TEAS, 

SHOWS. 

DAY   WEDDING, 

MATINEES,    DAY 

RECEPTIONS. 

EVENING  WED- 
DINGS,  BALLS, 
DINNERS,  RECEP 
TIONS,  THEATRES 

STAG  PARTIES, 

CLUB,  INFORMA1 

DINNERS. 

Coat. 

Morning      Coat. 
Cutaway  or  sack. 
Covert  or  Ches- 
terfield overcoat. 

Frock  or  cutaway 
Chesterfield      01 
skirted  overco  it 

Frock.      Skirted  or 
Chesterfield  over- 
coat. 

Evening     dress 
with  Cdesterfield 
or  skirted    over- 
coat. 

Evening  jacket 
with    ordinary 
overcoat. 

Waistcoat. 

Of  same  material 
as   or    different 
from  coat. 

Same  material 
as  coat  or  of 
white  duck. 

Double  or  single 
breasted,  of  same 
material  as  coat, 
or  of  white  duck. 

S.    B.    or   D.    B. 
white   or   S.    B. 
same    material 
as    coat. 

S.B  or  D.B.  white 
or   S.   B.     same 
material  as  coat. 

Trousers. 

With  S.B.  coat  to 
match, with  D.B. 
either  to   match 
or  not. 

Striped  worsted. 

Striped  worsted  or 
dark  cheviots. 

Same  material  a- 
coat. 

Same  material  as 
coat. 

Shirt. 

Colored  stiff  front 
preferred,    quiet 
colors. 

White. 

White. 

White,  with  cuff 
attached. 

Plain  or  pleated 
white,    with 
cuffs  attached. 

Collar. 

Wing,   standing, 
poke  or  doubl<- 
band. 

Wing,  standing 
or   poke. 

Wing,  standing 
or  poke. 

Standing  or  poke- 

Standing,  poke 
double  band  or 
or  wing. 

Cravat. 

Ascot,  once  over, 
Four-in-hand 
or  flowing  end. 

Ascot,   flowing 
end    or   once 
over. 

Light   or   black, 
Ascot    or    once 
over. 

White   tie   with 
bro  ad     or 
blunt  ends. 

Black  silk  or  satit 
with  broad  ends 

Hat. 

Derby  or   Fedora 
with    sack,    Silk 
with  cutaway. 

Silk. 

Silk. 

Silk   or  opera. 
Latter  only  to 
theatre. 

Pearl  or  white 
glace. 

Derby  or  Alpine 

Gloves. 

Ian  or  grey,  the 
former  preferred. 

Tan,  or  light  gre\ 
suede. 

Grey  suede. 

Tan  or  grey. 

Shoes.      | 

Black  Calf  or  Tan. 

Patent    leather. 

Patent    leather. 

Patent    leather 
shoes  or  pumps. 

Patent   leather 
high  or  low. 

Jewellery. 

Gold  studs,  links. 
pin   and   watch 
guard. 

Gold  studs,  links 
and    pin    and 
guard. 

Gold  links,  studs 
and  pin. 

Pearl  or  mother- 
of-pearl     studs 
and  mother-of- 
pearl  links. 

Gold  studs  and 
links 

This  Chart  is  corrected  to  date  by  a  Canadian  authority  on  men's  fashions. 
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>*  The  Collar  House  v* 


Full  lines  of  Fall  samples  of  Austrian  Collars  now   in  stock 
include  some  new  and  popular  shapes. 

~r,  ,  ,,  ,  Their  style,  fit  and  finish  cannot  be  equalled  by  any 

I  hese  goods  are  we  1  known.  nn       c    \  ».  4l>        im      »l  I 

K  Manufacturer,  at  anything  like  the   price. 


FAMOUS 


BRAND 


PATENT  BUTTON  HOLE. 


Doubles  the  life  of  the  COLLAR  and  the  comfort  o\  the  WEARER. 
We  have  also  a  full  line  o(  CUFFS  and  SHIRTS. 


I 

.Mail  Orders  Promptly   Filled. 


Rubber  Collars  in  all  styles  and  shapes. 

Canadian    Underwear    Company 


Sole  Agents  for  Canada  for  these  goods 


lO  St.  Helen  St.,  MONTREAL. 


^O^-O«-O»-0'^0-»'O»-O^O»-0-».0.«K>»'0'»'0'^0.»*O«.0.»-0  ••<>'»'<>».0^0^0-«<>*K>«<>^<>«-0*«<>^0«^0^0~^<>«*0'*0  6 


DOMINION  SUSPENDER  CO. 

loUfeMAKERJ     OP* 


JUiPENDERi 

U4R/INTEED 


NIAGARA  NECKWEAR  C?  Limited 

-       NIAGARA 


M/IKEBi     OP 


>*M  ERIC/IN  JTYL 
OF  NECKWEAR, 
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EFFECTIVE  WINDOW  CARDS. 


FOR    BRAIN  FAG 
WEAR  THESE  LIGHT   HATS 


EXCLUSIVELY  OURS 


WHY  DO  WE  LEAD   IN  HATS? 
COME  IN  AND  SEE 


EVERYBODY  CAN'T  WEAR  THIS  TIE, 

YOU  DON'T  WANT  TO  WEAR  WHAT  EVERYBODY 

WEARS-THEN  DEAL  HERE 


WE  WANT  YOUR  CUSTOM 
YOU  WANT  OUR  GOODS 


ONE  OF  THE  LITTLE  AIDS  TO  AN 
ATTRACTIVE  APPEARANCE 


THESE  GLOVES  WANT  TO  CHANGE  HANDS 


IT  DOES  NOT  REQUIRE  A  SMART  MAN 
TO   SEE  THESE  STYLES   ARE    "  SMART  ' 


IN  THE  SPRING  A  YOUNG  MANS  FANCY 
TURNS  TO  FURNISHINGS  LIKE  THESE 


IT  WAS  ONE  OF  THESE  CRAVATS  CAUSED 
THE  FIRE  AT  TORONTO 


CONSCIENCE  AS  WELL  AS  CAMBRIC 
IS  IN  THESE  SHIRTS 


ALL  WELL-DRESSED    MEN 
CALL  HERE  AGAIN 


WHERE  OPPOSITES  IN  PRICE  AND 
QUALITY  MEET 


Why  not  pay  50c.  more  and 
experience  the  comfort  of  this  underwear  ? 


TIES   IN    GREY 
ARE  ALL  THE  WAY- 


ALL  SUSPENDERS  SUPPORT  TROUSERS 
BUT  FEW  FEEL  LIKE  THESE 


(FOR   UNDERWEAR) 

THESE  COLORS  ARE  NOT  LOUD, 

BUT  THEY'RE  FAST 


IF  THERE'S  A  FAULT  IN  THIS, 
WE'D  LIKE  TO  KNOW  IT 


lis 
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i  up  yoox  Bat  Block  iritti  »  toi  <•'  out  exclusive  novelttef.    They  bftvc  sil  the  dMfa  tod  tfyle  the  nuhlom  call  f<". 


ALFRED    DEFR1EZ, 


Representing;     High  -Class      American      Manufacturers     of 

STIFF  arid    SOF"T   MATS. 

SELLING     UIRBCT     FROM     THE     FACTORY     TO     THE     RETAILER 

My  lilies  for  Immediate  OI  Full  deliver?  have  lieen  (elected  solely  on  their  mints  of  style  an.!  Durability,  ami  arc  for  progretslve  ineiehanl.  who  sre 
■  i  ha  Hut  trade, 

Sole  reprisiiitntivr  for  (aim. la  for  WM.  H.  PITTILLA,  Danbury,  Conn  ,  manufacturer  ..(  Hue  Mfl 

Sample  Room,   CARLAW   BUILDING,   18  Wellington  St.  West,  TORONTO 


CORRESPONDENCE    SOLICITED. 


CartwrigHt    (EL    Warners' 

Celebrated  AINWool  ^xER  F,fi"$ 

UNSHRINKABLE  UNDERWEAR.  ' 

CARTWRIGHT  &  WARNERS'  name  on  a  garment  carries  with  it  the  value 
of  a  hundred  years'  successful  experience  in  the  manufacture  of  the  best  Knit 
Uoderwear  in  the  world,  and  stamps  it  with  thecharacter  of  superiority  that 
places  it  above  and  beyond  all  other  in  a  class  by  itself. 

R.  FLAWS  &  SON,  Agents,  Melinda  St.,  Toronto 


PURE     WOOL 
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Wholesale  Dry  Goods 

NOW  IN  STOCK. 
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Latest  Novelties  in  Dress  Goods. 

Newest  Patterns  In  Pantings  and  Suitings. 

Best  values  In  Plain  and  Colored  Silks. 

Large  and  varied  stock  of  Plain  and  Fancy  Cottons. 

Men's  and  Women's  Knitted  Underwear,  in  all  prices. 

Gents'  Furnishings  and  Smallwares. 

Household  Furnishings,  Carpets,  Linoleums. 

Lumbermen's  Supplies  of  all  Kinds. 


P.  GARNEAU,  FILS  &  CIE.,  Q^2S 
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REMOVAL  NOTICE. 

Having  purchased  the  commodious  building-  formerly  occupied  by  THE  EDGAR,  CORISTINE  CO.,  517  to 
525  St.   Paul  St.,  you  will  in  future  find  us  at  this  address. 

In  our  increased  premises  our  stock  will  be  much  larger  and  more  varied  than  heretofore,  and  we  hope  to  be 
in  a  still  better  position  to  supply  the  trade. 

Our  stock  of  HATS,   CAPS  and  FURS  is  all  new  and  embraces  a  very  full  range. 

We  respectfully  solicit  the  continued  liberal  patronage  of  our  customers,  while  enquiries  from  any  of  our 
friends  in  the  trade  will  meet  with  prompt  attention. 

SWIFT,  COPLAND  &  CO., 


51V  -to  525   St.    Paul    Street, 


MONTREAL. 


Important  to 
Dry  Goods 
Merchants 


THE    MERCHANTS    MANUFACTURING     CO., 
CLOTHING  MANUFACTURERS  TO  THE  TRADE, 

cut,  make  and  trim  Merchants'  own  Woollens,  in 
large  or  small  quantities.  Our  system,  while  enabling  you 
to  clear  your  Woollen  Stocks,  gives  you  high-class  stylish 
garments  at  a  very  moderate  cost. 

Our  Special  Measure  Department  is  a    money-maker 


for  you. 

ADDRESS, 


Price  Lists  and  Full  Particulars  on  -  pplication. 
We  Invite  Correspondence. 


md  Clothiers      The  Merchants  Manufacturing  Co. 


28  and  30  WELLINGTON  ST.  WEST, 


TORONTO. 


OUR  EQUIPMENT 
FOR  FALL  19Q4   BUSINESS 

IS  O.  K. 

Our  salesmen  are  on  their  ground,  and  all  orders  for  our  high-grade 
Clothing — Men's,  Youths'  and  Boys' — will  be  filled. 

The  interruption  of  the  great  fire,  which  destroyed  our  premises  and 
stock,  is  only  temporary.  We  have  a  factory  already  in  operation  at  11*4 
Queen  St.  West,  and  our  office  and  salesrooms  are  at  4(3-o6  Colborne  St. 

WE    SOLICIT    A    CONTINUANCE    OF    PAST    FAVORS. 


E.  Q.  HACHBORN  &  CO., 


46-56  Colborne  Street, 


TORONTO. 


1  to 
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\\\  mil ii    l.isi      iho«  •    iigns  "i   retiring    to 

lis    propel     level.  \llrl        Sullj    E     lallille      le 

Diarkable  strength  was  shown,  cotton  going 
,i  high  as  15.50  Had  the  demand  kepi  1 1 j > . 
ii  is  quite  likely  thai  1 1 1 « »  price  would  have 
receded  bu1  little  for  three  months,  hut  as  intimated  i;: 
the  las  I  issue  oi  The  i>i>  Goods  Review,  there  are  ways 
ol  bringing  down  the  price  in  spue  ol   the  strongcsl  hull 

conditions    and    operations       It    has    transpired    that    these 

methods  were  adopted,  and  have  worked  so  effectively  as 

lo  bring  raw  cotton  steadily  down  until  it  is  13.75,  and 
still  shows  sinus  ot  retrogression.  These  methods  were 
the  closing  ot  some  mills,  and  the  short  hours  id'  .titers, 
the    indifference    ol     the    spinners    and     the    result  Hit;     -!.«>r I 

"i  demand  I  sei  s  of  spot  cotton  have  heen  buying 
only  in  driblets  and  the  hulls  even  it  they  had  control  "I 
the  market  could  only  set  a  price,  not  gel  it  '1  is 
thought,  too,  thai  the  new  crop  will  he  a  couple  "1 
weeks  earlier  than  usual,  and  the  news  generally  ot'  the 
Outlook  is  satisfactory.  All  these  things  have  tended  to 
quench  the  hull  enthusiasm  and  the  sent  uncut  of  ihe  mar- 
ket is  clearlv  displayed  in  the  willingness  of  the  longs  or 
hulls  to  take  advantage  ol  every  advance,  uowevci 
small. 

* 

Manut.u  tuieis  o1  cotton  goods  have  wisely  refrained 
from  making  further  advances,  although  they  state  ihej 
would  have  heen  justified  m  doing  so.  The  steady  drop 
in  the  raw  cotton  has  encouraged  buyers  to  postpone 
liien  buying,  and  any  further  increase  would  have  been 
met  with  a  falling  off  in  the  demand.     Prices  can  go  oily 

so  high  no  matter  where  raw  cotton  goes  to,  as  .1  cur- 
tailment of  demand  is  a  simple  thing  in  a  line  so  reck- 
lessly used  as  cotton  noods.  This  is  not  advantageous 
to  the  nulls,  hut  protects  the  consumer  by  influencing  be 
price  level  hack  to  the  law  cotton,  and  making  specula 
tion  on  the  bull  sub-  .i  \er\  riskj  affair  beyond  a  certain 
pom'  From  present  prospects  the  bears  are  in  the  a- 
tendency  and  lovvei  puces  can  be  looked  lor  I'his  will 
not,  however,  affect  the  manufactured  goods  for  nome 
tune,  although  the  lime  will  be  shortened  by  the  small 
supplies  (ained  by  the  nulls,  enabling  them  to  take  ad- 
vantage quicklj    ol   low   prices 

*  * 
* 

Quotations  in  linens  are  nisi  as  nrm  as  ever  Voth 
ing  special  has  occurred  to  influence  prices  during  Ihe 
month,  bill  the  retailer  will  find  higher  prices  quoted 
bun.  as  slocks  bought  at  the  old  level  are  almost  c\ 
hausted.  The  tire  at  Toronto  consumed  quite  a  lar&c 
quantity  oi  these  goods,  and  the  extra  demand  on  what 
remains  in  the  othei  houses  has  been  of  such  volume  as 
to  clean  the  sbehes  in  many  lines  There  is  not  likely  to 
tie  an)  shortage,  even  for  a  shorl  time,  as  orders  are  on 
the   way   and   expected    in   a    lew    days 

*  * 
* 

London   wool     markets   have  shown   meat    strength   in 
raw     wool        At    one    large    -ale    recent)]     merinos    were    [(I 

higher,  hue  crossbreds  and  combings  id  higher,  and  medi- 
um and   lower  grades   A    to    ,'d   up. 


Japanese    -ill.     have  been  foi    loine  time  quoted   lo  the 

iciailei    about    ">     pei    ceni     higher   than    l.i  \t 

the  beginning  ot  the  wai  pine,  in  importers  were  raised 
about    I .">  pei  (cut  ,  but    this    had  no  immediate  eflecl  on 

what  the  retailer  had  to  pav,  a,  importers1  slocks  were 
already   ordered   a1    old   prices       II    was  not    long,   however, 

until   the  .">  per  cent     was   tacked  on   in  consideration  ol 

the     advance      On    new     slocks.       For    next     season    the    full 
Weight      of      this   advance    will    be    fell    save    in    a    lew     lines 
that    must    be  kepi    at    standard   prices  or  fail    I"   -ell     .lap 
anese    silks    have    been    exceedingly     pnpulai     since     the    w.il 

began,  and  the  increase  in  price  has  icemed  to  keep  them 
back   in   no  degree 

Silk     mills    in     PatelSOn    and   other     parts    "I     New      lii 

sey   and   iii     Pennsylvania     are  experiencing  a   stretch  >-\ 

poor   orders    that     threatens    to   (lose    them.      There   are   nol 

enough  orders  now  on  hand  to  keep  them  busy  more  than 
a  couple  of  months,  and  there  is  lit  lie  prospect  of  a  ureal 
addition  to  them.  The  silk  men  ascribe  the  dullness  to 
the  presidential  election,  the  unfavorable  weather  and  the 
reduction  m  the  demand  Foi  high  priced  goods  on  account 
ot    imam  i.i  I  depre    -ion  . 

GObSIP  OF  THE  TRADE. 

The  Sovereign  Clothing  Wfg  Co.,  Montreal,  have  dis- 
solved   partnership. 

II  Bedard  A  Co.  drj  goods  merchants,  Ottawa,  have 
commenced   busim 

The  Empire  Cloak  Mfg  Co  .  Si  John,  N  B.,  is  the 
name  of  a   new    firm  solicit  ing    1 1  ade 

Qua  &  Patterson,  Orillia,  Onl  .  have  added  a  curtain 
and  draper]    department    to  their  store 

Brophy,  Cams  &   Co.,  wholesale  dry  g Is  merchants, 

Toronto,    have   opened    a    branch   at    23    Scotl    street 

Gatehouse  &  Co.,  div  goods  merchants,  Montreal. 
have  "opened  a  branch  men's  furnishings  store  in  thai  cit] 

\\  |,  Long,  formerly  of  Madoc,  Onl  ,  has  re-opened 
the  general  store  lalelj  occupied  bj  G  \\  Whitehead. 
Fergus,  Ont 


SO^T  SITKS. 
rpilK  demand  continues  as  strong  as  ever  for  small  el 
in     fancies      The  neal   and   little  figures     are 
chosen  bv    the  verv   best   trade      If  larger  design 
selected  it   is  hv  the  cheaper  trade      The  correct   shoppei 
insists  on  having   the  neat,   small   patterns  for  her    own 
requirements.       The  range   ol    possibilities  in   fancy    silks 

is      wide  A    ureal     valletv     Is    sllOWll    in    several    weaves 

The  favorites  are  silks  possessing  a  son  quality  Fancy 
taffetas,  crepe  de  (bines  and  louisines  which  possess  the 
quality  of  softness  are  all  selling  well  in  the  largei  retail 
stoics      it    is   noticeable  and   should   be  emphasized    thai 

the   (hone      ol      the    shoppers    al     the    present     time    i 
those  silks   in    the  SOfl    weaves        [f   ihe  silk    is    soil    and    has 

aUo  a  small  design  it  is  quickly  chosen  by  the  trade    The 

Utter  quality  of  softness  is  a  factor  about  which  the 
shopper  is  insistent 


l-il 
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Wholesale  flillinery 


iAAIi&IAAMAkMfeftliUIMIiilAllilliilll 


We  were  never  so  well  prepared  to  meet 
the  demand  in  all  lines. 


Hats,  Braids,  Ribbons,  Laces,  Chiffons, 
A  Veilings,  Ornaments,   Flowers, 

Ostrich  Feathers,  etc.,  etc. 

1/DyQl  lillvlllrJ  Complete     assortment     maintained 

throughout  the  house. 

AU4ttJU4MJUJttmiU4MJUUiU4itt  Promptness    and    carefulness    in    the 

filling  of  all  orders  a  specialty  with  us. 

THE  U.   1    lCvALL   WvJ#j Limited 

DEBENHAM,  CALDECOTT  &  CO. 

MILLINERY. 


New  shapes  of  HATS  arriving  every  day. 

All  colors  and  qualities  of  Straws,  Chiffons, 
Tulles,  included  in  our  stock. 

Flowers  and  Foliage  suitable  for  the  Spring 
and  Summer  season  in  a  great  variety  of  shades. 


NOTE  !  !  !     The  fire  in  our  Toronto  house  will  not  affect  us  here,  as  we  stock 
independently  of  them ;  but  we  will  be  pleased  to  fill  sorting  orders  for  them  on  request. 

434  *  1SJ-*1  sn        S£  ™"  Montreal 
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FEATURES  IN 

SEASONABLE 

MILLINERY 


Tlittl  i;||  the  weather  has  iiol  been  in  favorofthe  Quiel    and   prett)    color  combinations  plaj    on   imporl 

wearing   of  elaborate   Spring    millinery    so    far,  mil  part,  and  a  lial  <  I  green  and  brown  was  in  very  •_ I 

trade  in  all  the  large  towns  and  cities  has  been  laste.     A'nothei   lial   was  in  oxford,  pearl,  mid-grey,  Mark 

surprisingly    brisk,    and    the   season     has    been  and    red,   and   the   effecl    was   very   good,     Stitching*   are 

better   than    what,    from    thi    weather   we   have  much  used   in  the  get-up  of  these  hats,  in  fact   the)   are 

had.  could  have  been  expected,     Women  may  be  said  to  a  distinctive  feature  of    ready-to-wear  lines  and  one  thai 

have  been   guided   by   the  almanac,   rather    than    by   the  the  average  milliner  finds  ii  difficult  to  copy, 
weather,  in  the  wealing  of  lighl  hats,  and  even  on  those  For  misses'  wear  were  shown  some  rolled  sailors  trim 

days    when    belated    snow    came,    the)    still    clung    to    the  med  with  plaited  trimmings  of  felt,  in  various  colors,  that 

S  |  >  ii  ml;  lial.  should  prove  strong  and  attractive  sellers,  and  for  misses' 

There  is  no  doubt,  however,  thai   if  we  had  had  any-  wear  as  well,  were  some  good  shapes  in  scratch  felts  with 

thine  like  a  fine  Spring,  the  volume  of  trade «done  bj   the  bands  and  buckles  of  leather  for  the  trimming, 
millinery    houses    would    have    been    considerably    larger.  Chiffon  hats  arc  by  no  means  played  out,  and  are  es 

The  sympathy  of  the  trade  will  be  with  the  two  Toronto  pected  to  sell   right   through    the    Winter    again.      These 

millinery  films  that   were  burned  i>m   in  the  Toronto  fire,  Winter  chiffons  have  touches  of  velvel  or  plush.    The  n\\\ 

and  all  will  admnc  the  energy  and  resourcefulness  which  cords  are  considered  decided!)   passe  and  will  no(  be  used 

enabled  one  of  them  to  make  a  large  display  of  pattern  to  any  greal  extent, 
hats  for  the   rloi'se  show.     The  makers  of  ready-to-wear 

lines    are  about    ready    for   the   road   with    Fall    samples,  LINGER!?.  HATS. 

and  In   the  middle  of  next   month  will  be  on  their  round? 


'f^O   wear   with   the    Hull's    be  flounced     and   -hirreil   dresses 
1        so    fashionable    now     are    lovely    hats     in     embroid 


READY-TO-WEAR   HATS    FOR    FALL.  ,.,,,,    lim.|m.    esprit    net,    Valenciennes     lace,     etc. 

OHAPES    for  the  advance  lines  of  ready-to-wear  hats  These  have  cord  shirriugs,  -roups  of  tuck  shirrings  and 

O     for   Fall  are  modifications  of  the  shapes  shown   for  edgings  of  narrow  Valenciennes  lace  t"  tucks  and  ruffles, 

the   late  Spring   trade,   with  one  exception,  and   that  which    in   overlapping    rows    form    the   brim   border.     The 

i-.   small    turbans  have   not    been    found   suitable   lor  the  most  diminutive  and  perfeel  little  pink  roses  without  any 

materials   used   and   have    been    discarded.     Tricones   and  foliage    are  sewn  close  together  on  the  edge  of  the  brim, 

toques,  <  ii  the  tiiier  hand,  arc  very  much  seen,  and  are  so  ami  sometimes  there  arc  detached  sprays  wandering  over 

pretty   that    they   are  sure   to   take.     The   modifications  of  the  crown.     I'pon  the  head  hand  i-  a  wreath  "I   roses,  and 

'rolled  saih  r  shapes  are  also  likely  in  In-  strong,  and  there  when  there  are   facings,  they  are  of  rows  of  soft   quillings 

are  any  number  of  picture  hats  with  flaring  brims.  of  the  Valenciennes  lace.     These  hat-  are  youthful  look- 

Brims  have  graceful  bends  and  twists  in  them,  and  of  ing  and  captivating   to  the   last   degree,  and   have  gener- 

varieties  of  crowns  there  is  no  end      indeed,  this  bids  fair  ally  knots  of  ribbon  or  velvel   and  often  long  lie-.     Some- 

to  l»c  a  feature  in  ready-to-wear  lines.     The  mushroom  1-  time-  they  are  of  the  puke  order,  hut  quite  a-  many  are 

another  shape  that  i>  featured,  and  a  large  cavalier  shape  in    large   picture  shapes.     These   lingerie    hats    arc    also 

in    plush    that    can    he    termed    a    ready-to-wear  or   a    ready  shown   in   pleated   mull   and   lace  with   large   tain   crowns   !"i 

to-trim  is  another  shape  thai   i-  expected  to  he  strong.  misses  ami  children,  one  of  which  wo  illustrate. 

I'lush    and   leaver  are    very    much    in   evidence   and    the)  

have  as  trimmings  (dose  folded  ribbons  ami  rosettes,  with 
centre.-  of   plush   or  of  a   idll    button,   with    told    upon    fold 


THE  SUMMER  GIRLS  HAT. 


A' 


millinery    trade,   and    great    preparation-   are   made    ill 


closeh   wrapped  round  them,    (iilt  buttons  an'  very  much  \  SUMMER  girl  i-  quite  an  important   personage  to  tin- 
in    evidence,    and    all    kind-   of    strappings    fastened    wii 

one  large  or  three  small  buttons  arc  verj   much  used.  her  behalf.    Thi-  year  the  head-ear  .hi  show   tin-  her 

Mats  of  folds  of  soft   finished   taffeta  are  shown   in  a  approval    run-    the    whole    gamut     from     charming     ami 

number  of  styles,  ami  so  are  hats  of  fringed  out  -ilk,  hut  artistic  simplicity    \><  the  most  elaborate  and  bewildering 

the  newest    idea   i-  to  combine  both,  and   the  fringed  hand-  creations,  that   are  a  ma—  of   frills  and   lace.     Thai   the   hat 

arc  used  t Ige  brims  and  crowns  very  much  in  the  man-  worn  must  he  the  correct  one  tor  the  occasion,  and  tor  the 

ner   that    flower   wreaths   arc    now    nsed   on    the   Summer  costume,     is  Dame   Fashion's  most   absolute  decree:  ami 

hat-.  it  is  one  that  the  milliner  will  most  emphatically  endorse, 
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as  il  means  the  buying  of  several  hats  in  the  place  of  one 

or   two.     S c  of   these   lints   will   not    be  expensive,   hut 

they   will  all  serve  to  roll   up  the  sum  total  of  the  sea- 
son 's  t  rade. 

For  outing  wear,  the  duck  hat  is  again  broughl  out, 
hut  colors  are  said  to  be  mure  likely  to  lead  than  white. 
For  golf,  etc.,  the  outing  hat  in  linen,  in  Panama  shape, 
thai  can  he  made  to  shade  the  face,  is  first  favorite. 
Shirt  hack  saihus  with  the  exaggerated  low  crown,  thai 
is,  exaggerated  as  to  size,  with  hand  of  black  velvet  round 


the  brim  and  an  Alsatian  bow  centred  with  a  buckle  of 
straw  or  gilt,  are  shown. 

It  does  not  look  at  the  present  as  though  the  ordinary 
straw  sailor  with  a  plain  band  is  going  to  be  very  popular, 
but  there  are  any  number  of  variations  of  the  rolled 
sailor  styles.  On  those  that  are  not  much  trimmed  a  veil 
will  be  most  likely  draped.  The  plainer  ones  have  just 
a  simple  trimming  of  piece  velvet,  like  illustration  1,  but 
they  are  seen  in  all  degrees  of  dressness,  up  to  the 
flower-wreathed  shirt-waist  hat  in  fancy  braid,  chiffon 
embroidered  linen,  lace,  etc.  The  hat  in  illustration  2  is 
another  good  example  of  a  strictly  outing  hat. 

Shirt-waist  hats  are  numberless,  and  sailor  shapes 
aie   prominent    among   them.     The   mushroom   is   another 


button  effect.  The  coronet  was  draped  with  a  pink  outline, 
and  there  was  an  inner  coronet  of  ecru  ribbon  and  maline. 
Close  folded  ribbon  tied  in  place  a  wreath  of  foliage  and 
small  blush  roses  and  huds  on  the  edge  of  the  crown. 
and   at    the   hack    the   ribbon    passed   through   an   antique 

buckle  of  sold. 


DRESSY  HATS. 

MILLINERY  has  one  advantage  this  year,  and  that 
is  there  are  so  many  styles  and  shapes  that  it  is 
a  foolish  woman  indeed  who  cannot  find  head- 
gear to  suit  both  her  face  and  taste.  Ultra-fashionable 
models  may  be  distinctly  trying,  and  show  more  novelty 
than  beauty,  but  there  are  any  number  of  hats  that 
combine  both  becomingness  and  beauty,  and  yet  are 
quite  the  style.  Large  picture  hats,  draped  with  lace  or 
with  a  lace  veil  that  can  be  thrown  back,  are  the  extreme 
mode.  Then  again  the  lace  hat,  with  one  long  plume  or 
a  beautiful  spray  of  flowers,  makes  a  bewitching  frame 
for  the  fa.ee  it   suits. 

It  would  be  difficult  to  lay  down  hard  and  fast  rules 
where  the  picture  hat  is  concerned,  for  some  have  the 
1830  dip  forward,  and  crowns  are  mostly  of  medium 
height.     Then,  others  are  worn  right  off  the  face  and  tit 


well  down  over  the  hair  at  the  back.  The  old  Dolly 
Varden  is  revived  in  Tuscan  straw  trimmed  with  wreaths 
of  Banksia  roses  and  a  ribbon  how.  The  hat  that  flares 
a  good  deal  off  the  face  is  strong  with  the  popular  trade, 
but  large  tricornes  and  toques  are  most  in  favor  with  the 
more  exclusive  milliners.  Toques,  bordering  on  the  Na- 
poleon shapes,  are  much  in  evidence.  There  is  a  new 
sailor  shape  thai  dips  both  back  and  front.  The  crown 
is  enormously  large,  in  fact  it  comes  within  one  and  a  half 
inches  of  the  edge  id'  the  brim.  Tt  is  made  of  fold  upon 
popular  shape.  Tricornes  and  the  many  turban  shapes  fold  of  <*iffon,  centred  with  a  motif  of  escurial  lace. 
are  also  featured.  They  are  often  in  two  or  three  straws.  The  large  Hal  crown  is  encircled  with  a  wreath  of  fine 
or  shades  id'  one  color.  They  are  of  straw  and  chiffon,  or  white  flowers,  and  the  brim  is  edged  with  a  sil\ei  cord, 
newer  still  of  straw  and  embroidered  linen  or  lace.  A  A  (dose,  tight  chou  id'  ribbon  is  placed  at  the  back,  and 
hat  cf  this  description  at  one  of  the  Horse  Show  displays  another  one  trims  the  under  brim.  Some  of  the  large 
had  the  coronet  in  two  toned  fancy  straw,  in  ecru  and  black  picture  hats  have  trimmings  of  small  pink  roses. 
yellow.  The  rest  of  the  brim  and  the  crown  id'  the  hat  For  the  more  exclusive  trade  it  is  black  and  gold  that 
were    of    allover   embroidered    linen,    in    the    fashionable      takes. 
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K«-" 


Wholesale  flillinery 


AM) 


Fancy  Dry  Goods 


Me  are  pleased  to  announce  tf)at 

we  suffered  no  damage  from  tl)e  five, 

and  also  tfjat  out  stocks  are 

complete  in 

T&ibbons>  Silks,  Zaces, 
Straw  lbats>  f lowers,  feathers  and 

Straw  3Braids. 


Zetter  Orders  sent  to  Toronto  Ibouse 

or  Agencies  will  l)ave  best 

attention. 


The  John  D  Ivey  Co  limited 

Toronto  flUontucal  ZZlinnipeg  Quebec 


I  u 


Dry  Good,  MILLINERY  M°>-  »*°* 

Review 


inery    Sorting    Novelties 


For  your  Sorting  requirements  we  are 
receiving  every  day  Special  Shipments  of 
New  York  Novelties,  in  Straw  Shapes, 
Flowers,  Foliage  and  Trimmings.  It  is 
our  pleasure  to  answer  your  enquiries  in 
regard  to  information  or  samples,  and 
to  fill  any  orders  for  Staple  or  Novelty 
Millinery  lines  and  accessories. 


CAVERHILL  &  KISSOCK 


MONTREAL 
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PERSONAL    MENTION. 

\h  and  \ii  b,  •)  D  i  m\  .  Toronto,  ba\  e  tailed  From 
\tu    "i  orfc  foi    Europe. 

\1,      Win      Wilson,    al    (Hie    lime   .1    drv    goods    mei  rlian  I    Mi 

Brampton,  Out.,  is  dead, 

\i,  e.  <;.  ii,i,  bborn,  ol  E.  Q  I  fachborn  &  Co  .  To 
ronto,  is  leal  ing  foi   Europe  on  a  buj  ing  trip. 

\h  in  \i  Kallmoyer  has  accepted  a  position  as 
iravellei   with  John  W.  Peck  iV  Co.,  Winnipeg. 

Mi-.  ||.  I,.  Smart  will  iii  future  represent  Tooke  Bros, 
as  special   neckwear  traveller  for  Western  Ontario. 

\h  ,i  s  Hales  has  latch  opened  a  first-class  ladies' 
outfitting  ami  gents'  furnishing  store  in  Wollville,  N    S. 

Mi  Tims.  Ryan  and  his  buyer  have  jusl  returned  to 
Winnipeg,  having  been  on  a  purchasing  tour  through  the 
eastern  markets. 

\h  .1  Whitehouse,  Yarmouth,  N.  S.,  has  opened  a 
clothing  store  in  E-Iantsport,  N.  S.,  under  the  name  ol  the 
Canadian  Clothing  Co. 

The  Praser  Cap  Co.,  of  London,  Out  ,  have  opened  a 
branch  factory  in  Montreal,  at  528  Si.  Paul  street.  The 
husiness   is  under   the  management    of  Mr.    Krasei  ,   Jr, 

Mr.  .1.  A.  Wilson,  representing  Tooke  Bros,  in  New 
Brunswick,  will  now  represent  that  firm  as  special  neck- 
wear man  for  the  entire  Provinces  "I'  New  Brunswick  ami 
Prince  Edward   Island. 

Mi  K.  ().  Parsons,  Si.  .John  West,  has  moved  into  a 
splendidlv  equipped  new  si  ore.  in  which  he  shows  a  good 
arrangement  of  his  stock  of  general  dr>  goods  and  hoots 
and   shoes,    the   latter   being   kept    in   a   wing  built    for    thai 

purpose. 

Mr  i;  i,  Shulhof,  ol  the  New  York  Skin  Manufact- 
uring Co.,  Montreal,  has  just  returned  from  a  trip 
Ihrough  the  Northwest  in  the  interests  of  his  linn.  He 
reports  business  very  good  considering  the  backwardness 

of    the   season. 

Mr.  .1  A  Wilson,  St  .Join:,  N.  B.,  lias  opened  up  an 
■  \  lor  manufacturers  of  dry  goods  and  furnishings, 
lie  has  had  quite  a  hit  ol  experience  in  these  lines,  and 
has  a  lai^e  connection  with  the  trade  all  over  the  Mari- 
time Provinces. 

Mr.  Emerson  Wood,  representing  Christy's,  the  well- 
known  hat  makers  of  London,  England,  visited  Canada 
at  the  lirsl  of  lasl  in.  nth.  in  the  interests  of  his  firm.  He 
ic|><  its  business  as  verj  good  in  spite  c  f  the  severe  Win- 
ter  weather   which    we    have   jusl    experienced. 

Mr.  E.  Foster,  of  Tooke  Bros.,  leaves  on  the  Lucania 
(ii  May  7  on  his  semi-annual  trip  to  the  Continent  ill 
search  «\'  novelties  lor  the  coming  Fall.  Christmas  ami 
Spring  furnishing  trade.  Mr.  Foster  will  visit  Germany, 
Austria,  France,  Switzerland  and  the  British   Isles. 

Mi  o.  p  Hanson,  general  mere  ham.  Fairville.  \  B  . 
has  added  one  more  itore  to  his  extensive  husiness  i>v 
buving  the  stock  of  Pair  v  Co  ,  of  ihc  same  village  He 
will  continue  the  husiness  in  the  same  stand  This  makes 
three  large  stores  managed  by   Mr    Hanson  in   Fairville 

Henry  Robinson,  a  representative  of  Debenham,  Cal- 
decott    iV    Co.,    Montreal,   died   suddciilv    in    Montreal  He 

Was  formerly  a  salesman  wtth  the  W,  A.  Murray  Co  , 
Toronto,  and  for  only  live  weeks  had  been  travelling  in 
the  Lower  Provinces  fot  his  new   employers. 

R.  c  Davis,  a  representative  of  -J.  Paquet.  fur  dealer, 
Quebec,  has  died  at  Pelly  River,  Yukon.  Deceased  had 
been  stationed  in  Vancouver  for  about  ten  years  and  was 
well  known     to     the     trade      No  dct. uls  concerning     his 

1 


death    were     given,    the   message   mi    •  that    he 

died  at  a  roadhousc  on  the  trail 

Messrs,  SI     trnaud  ••■    Duval  opened  on   M.i\    i   a  gen 

era!   store,  comprising  drj   c Is,  hardware  am: 

in   the     village  oi     Ste.     Oeneviere  de   Batiscan,  Quebe* 
Catalogues,   price   lists  and   general  quotations   should   he 
sent    t<>   theii    buying  offices,  Si      Vrnaud   Fi  i  SI 

Paul    street,      Montreal      Thej    are   pushing   men   at    the 

head   ol    I  he   new    venture,   and    there   I      III    le  doubt    ol    iheii 

success 

ENQUIRIES  AND  ANSWERS. 
A  large  firm  in  London.  England,  dealing  in  lace  good 

and     trimmings*,       want       agents    in    Canada        The    Review 

will  be  glad  to  place  agent!    in  Canada  in  communication 

With    the    lir  iii 

A  large  firm  in  London,  England,  manufacturing  watei 
proof   coals,   cloaks,    ami    rainproof    garments,    tor    men's 
and   women's   wear,  arc  read]    to  appoint   agents  in  Can- 
ada       This    line    is    not    enliielv     new     Lo    Canada,    and    pal 

iiculais  will  he  given  to  anj   agent  applying  to  the  editor 

of   The    Rev  lew 

BERTHAS  AND  FICHUS. 

OLAINT  effects  in  berthas  and  fichus  arc  the  most  em- 
ployed form  i"i  draping  the  bodices,  which  all  have 
~~  the  high-boned  girdle.  The  poke  hat  seems  to  have 
taken  the  town  by  storm  as  the  most  approved  brides- 
maids' hat  for  the  season.  Strings  are  in  high  favor  at 
present,  and  certainly  thej  arc  very  attractive  for  such 
occasions. 

While  white  costumes  arc  slill  seen,  the  must  fashion- 
able women  show  a  growing  fondness  for  the  gown  of 
uelicate  color.  Even  the  bridesmaids'  gowns  show  this 
tendency  toward  colors.  Pink,  green,  yellow  ami  mauve 
of  Hie  most  delicate  shades  are  those  favored  for  the 
brides  attendants.  Bouquets  air  still  carried,  and  some- 
times match  the  color  ol  the  gowns,  at  others  form  a 
contrast.  Parasols  are  nequenilv  substituted  for  the 
bouquet,  when  they   generally  match  the  hat   in  color. 


A   SCOTTISH   WOOLEN   FIRM. 

ON  account  of  their  lack  of  space  and  accomodation  since 
the  fire,  the  Wy  Id  Darling  Co.  have  decided  to  discon- 
tinue for  the  time  being  the  clothing  branch  of  their 
husiness.  Their  woollen  department,  too,  is  crowded  out, 
and  has  been  disposed  of  to  Thomas  Ogilvie  &  Sons,  Aber- 
deen, Scotland,  w  l:o  have  bought  the  goods  on  order  and 
the  goodwill.  Temporary  premises  for  the  new  companv 
have  been  secured  at  <>7    Vonge  St. 

Mr.  Thomas  Ogilvie  the  senior  partner  o(  the  firm  is  ;it 
present  in  Canada  for  the  purpose  oi  establishing  this 
agency,  and  has  been  fortunate  in  securing  the  services  ol 
Mi  J.  B.  Can  ivan,  the  head  of  the  Wyld-Darling  woollen 
dept.,  as  well  as  others  who  were  employed  there. 

Thomas  O^ilvic  iN  Sons  have  their  headquarters  at  Aber- 
deen, Scotland,  but  also  have  strong  branches  through  Eng- 
land and  Ireland  and  have  realized  the  value  of  the  Canadian 
market.     They  control  the  output  of  eight  or  ten  mills. 

A   NEW  COMBINATION. 

Many  oi  ihc  new  hats  are  showing  a  combination  <>i 
leathers  and  llowers  on  the  same  model.  This  is  no 
entirely  new  idea,  as  it  has  been  noticeable  m  millinery 
fOI  the  past  two  seasons,  but  |1  is  growing  mote  evident 
,;ll  the  lime  Ostrich  and  roses  am!  the  smaller  bios 
soms   ami    wings   ate   the   rule      There   are   exceptioi 

coin  se 
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Toronto,  May  ist,  1004. 

TO  THE  TRADE: 

"    Our  travellers  are  now  on  the  road 
with  NOVELTIES  in  .  .  . 


Ready-to-Wear  Hats 


for  next  Fall  and  Winter  and  a 
large  range  of  the  latest  Felt  Shapes 
Trimmed  and  Untrimmed. 

If  We  are  confident  that  it  will  pay 
you  to  see  our  line  before  placing 
your  Fall  orders. 


STRACHAN    BROS, 

130  Wellington  Street  W.,  TORONTO. 

H  Manufacturers     of     Novelties     in 
Ladies   Hats  of  every  description. 


Laces 


and 


Embroideries. 


We  have  placed  in  the  hands  of 
our  representative  for  Canada, 

anorew  h.  Mcdowell 

185  St.  James  St.,  MONTREAL 

Telephone  Main  4158. 

a  magnificent  line  of  our  latest  samples  of  Fancy  Laces 
and  Embroideries. 

We  respectfully  solicit  the  inspection  of  the  trade 
before  placing  orders  for  this  class  of  goods.  These 
samples  are  especially  interesting  to  importers  of 
millinery. 

Our  lines  and  our  prices  are  right. 

WHOLESALE  TRADE  ONLY. 


S.  &  A.   LEVY, 

Lace  Manufacturers,     BRUSSELS,  BELGIUM 


SPECIAL-TORONTO  FIRE. 

Debenbam,  Caldccott  $  £o. 

are  very  fortunate,  in  the  midst  of  their  severe  loss  by  the  disastrous  fire,  in 
having  a  large  stock  of  Silks,  Ribbons,  Velvets,  Laces  and  Millinery 
Goods  in  their  Warehouse,  18  St.  Helen  St.,  Montreal,  from  which  all 
orders  will  be  filled  for  their  Ontario  Customers. 

They  therefore  ask  their  customers  to  send  in  orders  for  Taffetas,  Tame- 
lines,  Ribbons,  Laces,  etc.,  etc.,  either  to  their  temporary  office,  CARLAW 
BUILDINGS,  WELLINGTON  ST.  WEST,  TORONTO,  or  direct  to 
1 8  ST.  HELEN  STREET,  MONTREAL. 

Debenham,  Caldecott  &   Co. 

TORONTO    and    MONTREAL. 
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PRING    weather   is  bo   backward    thai    manufac- 


of  samples  of  Belgian  laces  thai  Mr.  R.  Cosbie  bas  or 
tnrera  are  no!  harrying  with  wash  Bamplea.  view  in  bis  office  in  the  Oarlaw  Buildings.  The  vla-s  in 
They  are  busy  filling  orders  on  existing  lines  the  windows  was  broken,  bnl  none  of  the  contents  were 
and,  ms  ilic  weather  it 
taking  their  time  al i   the  production  of  any- 
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linn-   like  a   full   line  of  wash  samples.     Quite  a   lew   tasty 

novelties  in  wash  neckwear  are  being  Bhown,  ami  any  re- 
tailer \\ln>  wants  them  will  have  mi  difficulty  in  making 
a  satisfactory  selection  for  presenl  needs,  but,  of  course, 
there  i-  nol  the  choice  now  thai  there  will  lie  a  little 
later  on. 

The  demand  for  ladies'  neckwear  has,  in  spite  of  the 
weal  her.  shown  a  gratifying  increase  over  the  same  period 
of  liio:!.  In  fact,  these  dainty  little  articles  form  so 
pretty  a  finish  i<>  my  lady's  toilette,  ami  they  are  bo 
ii i  i u I \  entrenched  in  feminine  favor,  thai  retailers  are 
beginning  i"  l""k  upon  them  as  form- 
ing qnite  a  staple  branch  of  the  trade. 

The   reeent    tire   in   Toronto   will   have 

put  those  neckwear  firms  that  were  s.> 

unfortunate  as  to  have  their  places  <it' 

business   located    in    the   lire   zone   to 

both  loss  ami  inconvenience ;  hut  al- 
ready   arrangements    are    being    made 

for   continuing   business.      Machinery 

has  been  ordered  and  stocks  of  ma- 
terials have  been  cabled  for,  and  be- 
?  tore   The    Review    is    in   the   hands   of 

our   readers   business   will    be   resumed 

—  not.    perhaps,    with    a    full    line    of 

Bamplea,  but   with  a  sufficiently   wide 

assortment  with  which  to  do  business, 
and  one  that  each  day  will  be  added 
to   as  well. 


not  propitious,  the}   are      damaged  by  either  smoke  or  water,  which   i-  little  shorl 

of  a  miracle,  when  it  i-  considered  that  it  i-  righl  op- 
posite the  large  warehouse  of  Wyld,  Darling  &  Co.,  which 

i-  a   total   wreck.     Dainty  little  turnovers  i le  in   Brus 

scls  lace  as  well,  ami  there  are  also  a  large  number  of 
Berthas  in  beautiful  designs,  ami  in  prices  varying  with 
the  fineness  of  the  lace.  Besides  these  hand  made  Btocks 
ami   Berthas,  etc.    an  attractive  though   not   go  expensive 

line    is    shown    with    lace    braid,    the    filling    in    of    the 
tern     being     executed     by     the     nee. lie.        RabatS 
shown,    and    large    collars    that    are    alums'    cape 

ing  degrees  of  quality   in   Plauen,   Venise,   ai 


/ 


LACE  NECKWEAR. 

LACE    neckwear    tonus    no    inconsiderable    part     of    the 
stock    in   a    ladies'   neckwear   department    at    present. 

and  the  large  assortment  ami  large  range  of  price 
all  point  lo  the  popularity  id'  this  class  of  neckwear. 
This  is  one  department  where  the  sale  of  cheap  lines  in 
no  wise  affects  the  standing  of  the  higher  priced  goods. 
It  is  perfectly  easy  to  distinguish  between  the  cheap 
product  of  German  looms  nol  that  there  are  not  better 
goods  made  there  as  well  ami  the  lovely  band-made  anil 
high-priced  Brussels  laces. 

It  would  seem  that  Canadian  women  are  acquiring  a 
taste  for  these  hand-made  laces,  ami  the  demand  for 
them  is  decidedly  growing.  Exquisite  Bets  of  stock  ami 
cull's  or  of  front  ami  cult's  come  in  beautiful  modern  rose 
or  Brussels  point.  We  illustrate  a  characteristic  piece 
of   this  beautiful   modern   lace.     This  stick    is    ,»f    very 

graceful    pattern    .ami    there   are   cuffs   to   match. 

The  slock  our  illustration  i-  taken  from  had  a  narrow 
<   c.  i  e  a;  the  T  ;   nl     Hi       '    it  form-  •  n  ■  of  a  laiee  line 


naissance    braid.       Butter    color    seems 

these    collars   jusl    al    the    pie-enl    lime. 


ucb    favored    in 


EMBROIDERED  NECKWEAR. 

EMBROIDERED  neckwear   is  certainly   in   high   favor 
i     at    present,    and    stocks   and    turndowns,    a-    well    as 
sets,  are  all  selling,  in  Persian,  Bulgarian  and  Rus- 
sian    cross     Stitch     pattern-,    etc.       These     are     worked     on 

butcher  linen,  etamine,  ami  mi  chiffon  or  silk  mound-. 
The  color  combinations  are  all  strongly  Oriental,  ami 
-i  me  of   them   are   very   artist  ic. 

Some  -elf  colors  on  white,  such  a-  red.  blue,  cham- 
pagne, etc..  are  -een.  but  ate  scarcely  so  attractive  as 
those  that   show    the  i e  varied   colorings. 

The  late-t  novelty,  however,  in  these  embroidered 
stocks  and  turndowns  are  the  butcher  linen  one-,  worked 
with  the  over-sewn  holed,  old-fashioned  embroidery  that 

the    French   style   "  broderie   Anglaise."     Th lees   are 

scalloped,   ami    worked    with   button-hole  stitch.     Tb< 
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Bull    is  a   very  neai   and   tasteful   piece  of  neckwear,  and  black  and   while  for  trimming  purposes.     The  tulle  bow 

one   thai    can   be   laundered    with    the   comfortable    assur-  ai  the  back  of  the  neck  has  had  a  great  run  and,  though 

ance   thai    its  appearance   will   nol    be   much   changed,  as  much    worn,   is  decidedly   no  novelty;   bul   just    the  same 

both  linen  ami  embroidery  are  white.    Some  of  the  slocks  effect    can    be    gained    by    a    new    departure    in    niches, 

in   this  style    display  a  colored  lining  of  linen,  and  as  the  This    is    a    niche    aboui    live    inches    long,    and    very    wide 

pattern  is  pretty  large,  a  good  deal  of  it  shows  and  makes  at    the    back,   bul    tapering   sharply    into    the    hand    at    the 

a    stock    thai    differs    widely    from    the    ordinary    run    of  sides.      These    graduated    ruches,    as    they    are    called,    are 

ladies'  neckwear.  in    various   styles    and    are    worn    in    the    hack    of   I  he    high 

Embroidered  chiffon  stocks  are  very  pretty  and  dainty  stock   collars. 

and    come    in    many    colors   on    white   or    black     grounds.  

Quite  a  few  embroidered  silk  stocks  are  showing,  both  in  THE  ONTARIO  NECKWEAR  CO. 

white    on    white     or    in    Dresden    colorings     on     a     white  ___ 

,.,,,,•               i-ii      -.i'      ,  -t                   ,  I    UK  sympathy  of  the  trade   will   be  given   l<>  the  On 

ground.     (  olored  linens  embroidered  with  white  are  g 1.  .'      ,       ' 

.•I!,-,           l-i                         l.ii                   i  1        tario  Neckwear  Co..   Toronto,   who   had   inst    move* 
particularly  white  embroidery  on  a  cadet   blue  ground. 


"  LADIES'  WEAR." 


T 


just   moved 
into  larger  and  more    convenient  quarters,   and    were 
etting    nicely    settled    in    their    new    home    when    the    lire 
ceurred   and   everything   was   swept    away.      With    char- 
HOUGH   the  large  warehouse  of  K.  &  S.  Currie  was      acteristic   energy,    however,    this    firm    have   secured    pre- 
totally    destroyed,    "  Ladies'    Wear,"    which    is    lo-       mises  on    the   old    Upper  Canada   College  grounds,   and   as 
cated   at    77   York   street,   is  out   of   (he   burned   dis-       they    have    the    day    after    the    fire    given    orders    for   new 

machinery  and  new  poods,  and  cabled  repeats  for  foreign 
orders,  will  in  a  very  short  time  be  in  a  position  to  again 
till  orders.  Their  present  office  is  in  the  Manchester 
Buildings  on   Melinda   street. 


trict.  and  the  course  of  business  has  received  no  inter- 
rupt ion.  All  orders  will  be  tilled  with  the  promptitude 
that    this  firm   pride  themselves  on. 

RUCHES  AND  FRILLINGS. 

MANY   dry   goods  merchants   can    remember  the   splen- 
did   sale    there    used    to    be    for    neck-frillings    and 
ruchings.     There   is  a   decided   feeling  in    favor  of 
these    frillings   again,    and,    where   shown,   a    good    deal    of 


CLOCKS    FOR    ORNAMENTATION. 

New  stockings  show  clocks  as  a  favored  ornamenta- 
tion. The  gauze  hose  is  considered  good  by  stocking  men 
for  the  high-class  trade.  The  silk  hose  that  has  a  cotton 
interest  is  being  taken  in  them.  They  come  in  white  and  ,oot  is  wejj  Sp0keii  of  for  its  wearing  qualities,  and  is 
black,  and   white  with   a  gold   thread   run   in   the  edge.  adopted   by   women   who  have   the  silk   stocking  habit,   but 

Quie  a  demand   is     reported   for  narrow  ruches  in  both       must   consider   the  economy   side  of  the  proposition. 


ri.  J.  Taylor  £>  Co. 

30  32  E.  10th  St., 

NEW  YORK,  U.S. 


Headquarters 
for ^ 


OSTRICH  PLUMES 

Both  Amazon,  French  and  Demi  Plumes. 

Feather   Boas,     Stoles,      Pompons, 

and  Novelties- 
write  for  prices. 


Toronto,  April  22,  1904. 

We  thank  onr  many  friends  for  their  kind  sympathy  extended  to 
us  in  our  great  loss  caused  by  the  recent  fire. 

We  are  located  at  93  York  Street,  where  we  are  opening  up  new 
goods  every  day,  and  can  supply  our  customers  with  latest  novelties 
from  the  European  markets.  Our  representatives  are  now  on  their 
respective  routes  with  a  full  range  of  samples. 

All  orders  will  receive  prompt  attention. 

CANADA  VEILING  CO. 

TORONTO,  CANADA. 
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Having  been  fortunate  enough  to  entirely  escape  damage  in 
the  recent  disastrous  fire,  we  are  in  a  position  to  show  you 

Some  Red  Hot*  Numbers 

IN 

Wash  Neckwear  and  Belts 

that  you   will   want  on   the   first 
day     of     real    Spring     weather. 

Don't  fail  to  see  the  complete  range  when  our  traveller  calls. 


Because 


this   department   should   he  one  of  the  most  active 
with  you  for  the  next  two  months. 


• 


A  TRIO  OF  POPULAR.  25-CENT  LINES 


•     ,o<^tco 


Ladies'  Wear  Limited 

77  Yorh  St.,  TORONTO. 

< 
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Important  to  the  Jobbing  and  Retail  Trade. 


To    HELP   THE   SALES  OF   OUR    NEW   INVENTION 


"VICTORY  PINETTE" 

we  are  spending  thousands  of  dollars  in  advertising  in  leading  magazines  and  newspapers  that  circulate  through 
Canada,  such  as  Ladies'  Home  Journal,  Christian  Herald,  Canadian,  and  dailies  in  Montreal,  Toronto,  Winnipeg 
and  other  cities.  By  this  means  Millions  of  Women  read  our  advettisement  and  they  naturally  ask  for  the  "Victory 
Pinette"  at  their  store. 

B5HI0HABLEQIRDLE 


G//?DL£  j 

£FFECT 


{h4i 


ADJUST/ KG 
G/RDLE^ 

PATENT   PENDING 


Collar 


"VICTORY  PINETTE"  enables  one  tc  produce  the  fashionable  girdle,  soft  folded  sash,  or  belt  effect,  with  any  piece 
of  soft  material,  such  as  ribbon,  velvet,  silk,  or  lace.     As  a  neck  ribbon  adjuster  it  gives  the  pointed  collar  effect 

SOMETHING  NEW-NEW  YORK'S  LATEST  CRAZE. 

OUR  ADS.  ARE  BRINGING  YOU  THE  CUSTOMERS. 

IT  IS  UP  TO  YOU  TO  PUT  THE  "  VICTORY  PINETTE  "  IN  STOCK. 

WE'RE  FILLING  ORDERS  BY  MAIL  TILL  YOU  GET  A  STOCK. 

SELLS  FAST  AT  15c.  AND  THE  PROFIT  IS  50  PER  CENT. 
IT  WILL  INCREASE  BUSINESS  IN  YOUR  RIBBON  AND  VELVET  DEPARTMENT. 

The  "VICTORY  PINETTE"  is   an   easy   and   profitable   article  to  handle,  as  they  are  put  up  in  a  very  unique  and 
original  way  and  mounted  on  a  handsome  store  display  card,  showing  the  application  of  it. 

PRICE 
$1.20  per  dozen  sets.  F.O.B.  Toronto.     Lots  of  2-dozen  sets  on  a  display  card,  2  per  cent,   todays,  net  30 
days.     Retails  15c.  a  set,  consisting  of  2  girdles  and  I  collar  pinette. 

WE    ALSO     MAKE    THE    WELL    KNOWN 


RETURNE 

.41 G  26  19 

'Victory" 


"Victory 


CANADIAN    PAT    FEB    2    1904 


SKIRT  SUPPORTER  and  WAIST  EXTENDER. 

TEETH 
PRONGS 


HOlz 


NA/IIVIO, 

PPING 


TTING 


NO 


to  tear  the  garments  or  fingers.     Will  hold  both  waist  and  skirt  in  place  and  gives  the  fashionable  tapering  effect  in 
front.    Will  not  injure  the  most  delicate  fabric.    Has  the  largest  sale  of  any  on  the  market. 

PRICE 
$2.00  do/..  F.O.B.   Toronto,  retails  for  25c.  complete.    Comes  packed  one  In  a  box. 
Write  your  jobber  for  a  stock  to-day,  if  they  haven't  got  "Victory  Pinette"  or  "Victory"  Skirt  Supporter,  repeat  the 
the  order  to  us.     Re  sure  that  you  get  "Victory"  name  stamped  on  every  one. 

D.  HOPE  SPECIALTY  CO.,  338  Broadway,  New  York 

INVENTORS  AND  MANUFACTURERS 


lo2 
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TORONTO'S   GREAT   FIRE 


TU 


plann     of     tHfl     firm**     w  t  •  <>     -<\.  ff  ©retl 


* 


TIM-;  iii\  of  Toronto  lias  been   lortunate  in  having 
no  great  fires  that   were  verj    extensive  in  their 
sweep  ;  she  has   never  Buffered  to  the  extent  of 
a  million  dollars  in  any  single  fire,  and  the  larg- 
est were   confined  to  a    few    buildings.     Bui  on 
the  evening  of  April  19,  at  a  few  minutes  after  eight  started 
.1  conflagration  that  will  stand  as  one  of  the  great  fires  of 
the  American  continent     a    fire   disastrous  not   only  in  the 

millions  lli.il    went  up  in    smoke,    hut    also  in  the  number   of 

firms  affected  and  in  the  territory  covered. 

Burning  furiously  beyond  control  until    1.30  the  follow- 
ing morning,    fourteen  acres  oi  buildings  were  wiped  out 


handled  in  a  dry  goods  store.  Foui  large  general  dry 
goods,  eight  millinery,  a  dozen  clothing  and  men's  hum  »h- 
ini^s,  eight  hoots  and  shoes  and  si\  hal  and  cap  houses 
were  included.in  the  disaster  and  the  entire  stot  ks  of  all  of 
them  i  onsumed. 

The  effect  on  the  dry  goods  trade  is  howevei  inconsid- 
erable. It  was  reported  after  the  fire  thai  a  shortage  would 
be  experienced  in  several  lines  and  thai  prices  would  be  sure 
to  go  up.  Investigation  proves,  however,  that  nothing  of 
die  kind  will  happen  as  there  are  a  large  number  of  whole- 
sale houses  in  other   parts   of    the    country    and    in    Toronto 


Wyld  Darlii     I 


Gordon  Kaokaj  ( 


l 


In  ihr  block  between  Gordon  Msckaj  ft  i  o.  rod  The  W    I:    Brook  Oo   were  located  D    Horrioe    -  N    i  l<l.  a  Pan. 

nabJelds  Limited,  Drake,  Hemtrij  ft  Oockbum,  MoCluDf  ft  Burns,  Mark  Planer,  Bom  .•,  < 

A   Dry  'joods  Section   looking  SOUth-wesI  at  tlie  corner  of  Bay    and   Wcl'ington  Stn 

and  the    heart    o(   Toronto's    business   section  converted  to  which  are  well  stocked,  and   are   not   altering  their   prices, 

ashes  and  debris.      In  ten  hours  a  hiss  o(  about   (13,000,000  Most  of    the    firms    burned    out    are    aliead\  prepared  to  do 

was  sustained,  and  almost  200  firms  unhoused.      To  cover  business,  and  others  will    be  fully  stocked  in  a  few  days. 

this  loss  is  an   insurance  o\  (9,000,000    more  or  less,    and  Europe  and  the  United  States  have  been  searched  for  rush 

from    this    fact    alone    is    there    any    relief  to   the  situation.  orders,  and  the  greatest  celerity  is  apparent    in  the   desire  of 

Toronto's  businessmen  believe  in  insurance.  outside  houses  to  supply  goods. 

No  class  ol  business  suffered  so  severely  as  dry  goods,  Interviews  with  the  heads  of  main  of  the  more  import- 
over  85  firms,  exclusive  of  a  large  number  of  smaller  manu-  ant  houses  have  elicited  the  following  information  as  to  rbpir 
factuners'  agents,    being   interested   in   some   lines  o(  goods  plans  for  the  future  : 
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Mr.     Marriott,    manager    of   Goulding   &  Sons:   "We  Mr.  Dallas,  of  McLaren  &   Dallas:       "  We  have  large 

were  fortunate  in  having   a    large    stock    of  goods    in    the      quarters  at  2  Court  street  and    have  ample  room  to  keep  our 


custom  house  at  the  time  of  the  fire,  and  these  are  now 
available.  We  have  a  buyer  in  Europe,  and  the  day  after 
the  fire  sent  on  to  New  York  to  rush  goods  ;  our  milliners 
started  work  the  same  day  and  our  travellers  are  out  as 
usual.  We  have  temporary  quarters  in  Moss  Park  rink. 
Our  loss  was  covered  with  insurance  and  we  intend  to  be  in 
a  new  building  by   Fall." 

Mr.  Phillips,  of  Phillips   &    Wrinch,    who   were   burned 
out  the  day  after  the  great  fire  :   "  We   are  shipping    goods 


stock  up  to  date.  In  a  few  days  we  will  be  in  a  position  to 
fill  all  orders  as  usual.  We  do  not  yet  know  what  we  are 
going  to  do  about  a  permanent  warehouse." 

Mr.  Burns,  of  Caulfeild,  Burns  &  Gibson  :  "  We  are 
going  to  keep  at  it  and  are  preparing  for  Fall  orders  as 
usual.  The  assorting  trade  is  the  only  part  which  we  can- 
not attend  to.      Temporarily  we  are  at  20  Front  street  east." 

J.  D.  Allan,  of  A.  A.  Allan  it  Co.  :  "  Customers  need 
not    be    worried    about   Fall  deliveries.      We  were  fortunate 


The  W.  K.   Broik  Co. 


Allcock,  Laight  &  Westwood. 
Debeiiham  &  Caldeoott.  Garland  Mfg.  Co. 

Dignum  &  Monypenny  G.  H.  Westwood  St  Co. 


all  the  time,  and  our  fire  interferes  with  us  very  little.      Our      enough    to    save  about    $75,000    worth    of    furs,    including 

building  was  only  gutted  and   five   or  six  weeks  will  see  us       Persian,  astrachan,  mink,  fox,   otter,   etc.,   and    in   addition 

back  in  it."  have  much  in  the  hands  of  the  trimmers.       Had  it  not  been 

The  W.  R.  Brock  Co.  :   "  We  have  bought  fortempot-       for  police  interference  we  could  have  saved  much  more.    We 

are  going  to  build  immediately 
on  the  old  site  and  should  be  in 
it  in  November.  Our  temporary 
quarters  are  18  Wellington  west." 
Debenham,  Caldecott  it  Co. : 
"  We  have  secured  temporary 
offices  in  Room  509  Carlaw 
Building,  and  have  stocked  sup- 
plies of  our  leading  lines.  For- 
tunately all  our  import  samples 
were  in  the  hands  of  our  travel- 
lers and  business  will  be  contin- 
ued with  little  loss.  Desirable 
goods  are  being  secured  from 
London. " 

Mr.  Westwood,  of  Alcock, 
Laight  &  Westwood  :  "  We  have 
offices  now  at  5  Jordan  street, 
factory  on  Melinda  street  and  a 
sample-room  in  the  same  locality, 
and  our  business  will  be  inter- 
fered with  for  a  few  weeks  only. 
Stock  is  being  rushed  in,  and 
there  was  a  large  quantity  on 
order.  We  were  well  insured 
and  our  vaults  were  safe.  We 
will  build  immediately  on  the 
old  site  a  warehouse  two  storeys 
higher  than  the  old  one,  and  ex- 
pect to  occupy  it  in  three  months. 
Mr.  Monypenny,  of  Dignum 
&  Monypenny  :  "There  is  no 
interruption  to  our  Fall   business 

Goulding  k  Sons.  WyldDarling  Co.  .  ,, 

and    our    travellers    are    out    as 

Ruins  of  several  dry  goods  houses  looking  north-west   across  the  corner  of  Bay  and  Wellington.  .        0         c„  •  ,  .   „„.„„  „.ora 

usual.      L'ur    opring  oruers  were 

or)  quarters    the    Harvey-Van   Norman    building  on    Front  all  out.       We    do    not  sell   much  from  stock  so   we   are  not 

street,  and  are  hustling  along  our  new  building  which  will  so  adversely  affected   as    many  others.       We   are    not    sure 

cover  our  old  site  and  that  of  Rolph,  Smith  &  Co.,  making  a  what  we  will  do.       The  old  building    was    our   own.       Our 

warehouse  with  75  feet  on  Bay  and   160  feet  on  Wellington  temporary    offices  are  at  8  Colborne  street. " 

and  providing  9,400  square  feet  of  floor  space.        The  lot   is  Mr.  Macbeth,  of   Anderson  &   Macbeth  :      "  Almost  all 

L-shaped  and  will  give  us  one  of  the  largest  and  best  ware-  our  Spring  orders  were  shipped.       We  have  large  orders  on 

houses  in  Canada.     The  vault  that  went  through  the  fire  so  the  way,  and  are  rushing  others.       We  intend  to  build  on  a 

well  was  in  the  old  city  bank.      At   present  we  are  supplying  vacant  lot  we  own  on  Wellington   west   as  soon  as  arrange- 


all  orders  from  the  Montreal  warehouse.      We  have  a  com- 
plete set  of  samples  now.  " 

Brown  Bros.  :  "Our  leather  goods  factory  is  at  (>9 
Adelaide  east  and  we  have  also  the  Queen  City  curling  rink. 
Orders  can  be  filled  as  usual.   New  machinery  is  being  put  in. 


ments   can   be   made.       At    present   we   are  filling  orders  as 
usual  from  141  King  street  east." 

Nisbet  it  Auld  :  "  Our  business  has  not  been  interfered 
with  as  a  part  of  our  stock  was  injured  only  by  smoke  and 
water    and    the    remainder    was    safe.       Our    building  was 
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Make  Yonr  Own  Buttons 


A  CHILD  CAN  OPERATE  IT 


NEW  DEFIANCE 
BUTTON   MACHINE 

Makes  all  kinda  ol  covered  button*, 

inn.    I  .ill  I). ill    or    tl.it .    complete   to 
make  three  si  .s  ol  buttons. 

$7.50 

(  all  01  lend  for  samples  of  our  work. 

Defiance  Button  Machine  Co., 

266  Greene  St.,  Cor.  8th  St., 
NEW   YORK,  U.S.A. 


Your  Customers 
Hang  Trousers 
On  'Em  ! 

™s  BERLIN 

Mnda   IN    All  Grades. 
Protect  Home  Industry  I 


J  I  ■  \  I 

♦     BBBI 

Mi  It 


I  I  >  K  I 

XII     ♦ 

MA  UK  X 

♦»♦♦♦♦♦♦♦♦♦♦♦♦ 

*  "\S  >  tt-txr  ii»h  f<H*  "  ♦ 


SUSPENDER. 


The  Berlin  Suspender  and  Button  Co. 

C.    K.    HAGEDOFfV    Manager. 


BERLIN,  ONI., 


CANADA. 


A   Substitute   for    T\i\/ir\e. 

Tape,  containing  your  advertisement,  is  much  neater  and  yet 
verv  reasonable  in  price. 

A.  T.  Porter  Importing  Co.,  232  McCill   St.,    Montreal 


itHErj 


THE      (SAJONIC)   SECURE 

r«Ar>F    mah" 

HAT    PIN. 


E.STAHU8HED  1830. 


*o. 


THE    PIN    THAT    WON'T    FALL    OUT. 
Hade  '■>  id*'  original  safety  pin  Bnn. 

J.  NICKLIN  &  CO.,    Birmingham,  England. 

Agent-F.  P.  ROGER.  Carlaw  Building,  TORONTO. 


RAINPROOFS 


Buyers  who  want  reliable 
Goods  should  ask  for 
those  proofed  by  the 


Co.,  Ltd. 


and  stamped 


,   TraOEM 

\Thl-'    - 


The  "Cravenette"  Co.,  Limited,  affix  their  stamp 
only  to  such  goods  as  are  suitable  in  quality  for  Rain- 
proof purposes. 


Therefore,  this  stamp  is  a  guarantee  not  only  of 
Rainproof  properties,  but  also  of  the  quality  of  the 
material. 


The  "Cravenette"  Co.,  Ltd.,  Bradford.    Proofers  to  the  Trade. 
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unaffected    and    in    a   few  days    the  damaged  stock   will   be  Mr.  I  Ices,  of  Geo.  H.  Hues, Son  A:  Co. :    "Our  down  town 

disposed  of."  sample  rooms  alone  were  affected,  and  they  to   a    very  small 

Mr.  Brereton,  of  Brereton  &  Manning  :  "  We  have  a  extent.  Our  factory  and  warehouse  are  in  another  part  of 
warehouse  on  King  street  and  are  seeing  to  rebuilding  right  the  city,  and  there  was  thus  not  the  least  interruption  to  our 
away.        We  have  also  offices  in  the   Carlaw  Building  and  a       business.      Oursample  rooms  were  in  shape  a  couple  of  days 

alter  the  fire." 

Prime  &  Rankin  :  "  We  were  fully  insured,  and  left  in 
a  position  to  continue  as  usual.  The  Baltimore  fire  was  a 
warning  to  us,  and  we  had  covered  ourselves  well.  We 
have  a  buyer  now  on  the  continent,  and  goods  will  be  forth- 
coming in  time  to  fill  orders.  Our  Spring  goods  were  all 
out  and  we  were  fast  approaching  our  dullest  season.  We 
are  looking  for  a  factory,  and  have  temporary  offices  at  8 
Colborne  street." 

Mr.  Westwood,  of  C.  H.  Westwood  &  Co.:  "  We  are 
going  to  rebuild  immediately,  and  are  intending  to  devote 
ourselves  more  particularly  to  the  dry  goods  end  of  the 
business,  including  notions  and  smallwares.  Two  of  our 
buyers  have  been  buying  the  newest  things  in  the  United 
Slates  market,  and  our  travelers  will  be  out  in  a  few  days. 
Al  present  we  have  good  quarters  at  60  Yonge  street." 

Mr.  Darling,  of  Wyld-Darling  Co.:  "Our  travelers 
will  be  out  with  Fall  samples  in  a  few  days,  and  business 
will  go  on  as  usual  for  the  Fall  season.  Our  temporary 
offices  are  at  18  Wellington  west." 

Miss  Thornhill,  of  the  Canada  Veiling  Co.:  "  We  had 
three  cases  of  goods  in  the  custom  house  and  more  in 
New  York  and  on  the  way,  so  we  will  not  be  seriously  in- 
convenienced. Our  stock  room  in  Nottingham,  Eng.,  is 
shipping  goods  to  us  and  our  travelers  will  be  on  the  road 
this  week.  We  have  temporary  offices  at  93  York  street." 
Mr.  Taylor,  of  the  Ontario  Neckwear  Co. :  "  The  day 
after  the  fire  we  ordered  new  machinerv,  and  in  a  short  time 


Taken  from  the  fourth  storey  of  The  Dry  Goods  Review  building — it 
the  left  is  the  Custom  House,  at  the  right  the  Bank  of  Montreal  and  the 
Minerva  Building  where  the  fire  was  stopped. 


flat  on  Melinda  street.  Our  travellers  are  out  as  usual.  We 
hold  a  lease  to  the  old  place  and  have  a  fire  clause  included,  will  have  travelers  out  with  fairly  complete  lines,  which  will 
so  that  we  can  resume  in  our  former  location  if  necessary.  be  added  to  as  quickly  as  possible.  We  have  commodious 
All  will  be  ready  for  Fall."     .  quarters  in  the  old  Upper  Canada  College  grounds." 

I).  D.  Hawthorne  it  Co.   :    "  We  have  temporary  offices  Stewart,  Howe  (v  May:      "  From  our  offices  and   ware- 

at  1  Front  street  east,  and  are  shipping  orders  already.     We      rooms  at  144  Front  west  we  are  filling  orders  as  usual." 
are  looking  for  a  warehouse,  and  Mr.  Hawthorne  is  east  on  D.  Morrice  &  Sons:    "  The   fire  has    inconvenienced  us 

a  rush  order  trip.  " 

E.  &  S.  Currie  :  "  We  are  es-  ■ 
tablishing  a  temporary  factory  in 
the  new  section  of  The  Toronto 
Carpet  Co.  and  will  be  filling  orders 
in  a  couple  of  weeks.  The  com- 
pany that  owned  our  former  build- 
ing are  going  to  rebuild  for  us." 

The  Minerva  Co.:  "  We  were 
damaged  considerably  by  smoke 
and  water,  but  will  be  delayed  a  few 
days  only." 

A.  Bradshaw  &  Sons  :  "  Our 
travellers  are  out  as  usual  and  the 
inconvenience  is  temporary  only.  We 
expect  to  build  and  be  in  our  new 
premises  by  Fall." 

Greenshields  Limited  :  "  On 
the  day  after  the  fire  we  had  new 
sample-rooms  at  602  Carlaw  Build- 
ing, and  in  a  very  short  time  full 
sets  of  new  samples  for  the  im- 
mediate and  assorting  trades  were 
in    place,    as  well     as    special     lines 

for  Fall.      Our   Montreal   warehouse  is   supplying  orders  as       for  a  few  days  only,  as    we    lost  only  samples.      These   are 
soon     as   received."  being  rushed  along,  and  business  will  continue  without  in- 

l.'.ti 


The  smallware  department  in  the  W.  R.  Brock  Co.'s  warehouse  destroyed  by  fire. — This 
department  was  under  the  direction  of  Mr.  W.  R.  Smallpeice. 
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IN    OUR    NEW    PREMISES 


1 11  i  irdet    to  meet    tlir 

n  are  moving  .n   the   firai  oftbii  month 

.mil  enl  .1 


i^T  33  a.,d  35  St.  Francis  Xavicr  St, 

I  In-  entire  building  Ins  been  remodeled  and  fixed  up  10  mil  our  own  requirement!,  while  our  Sloi  k 

i,,i    it,-    i  \i  i     SEASON   will  be  larger  and   better  assorted   than  ever  befor. 

rlt\lS.    V/dpS,      t"lirS    dlHl     K0D6S    See  our  travellers  before  placii 
WE    CAN    FILL    ALL    ORDERS    ON    SHORT    NOTICE. 


EDGAR,  CORISTINE  &   CO., 


MONTREAL. 


READY  FOR  FALL  SEASON 

Order  is  rapidly  taking  the  place  of  chaos  at  our  warerooms  where  we  have 
be.  n  busy  for  some  weeks  making  improvements,  and  increasing  the  capacity  of 
our  factory 

We  are  preparing  for  a  busy  season,  and  our  stock  includes  some  very 
choice  FUR  GARMENTS  for  LADIES  and   GENTLEMEN. 

Remember  our  name  on  FURS  is  a  guarantee  of  QUALITY.  You  cannot 
be  too  particular  in  buying  furs.     We  have  yet  to  hear  of  a  d  >satu5ed  cu  wnner. 

A.  J.  ALEXANDOR. 

MANUFACTURING   FURRIER, 

504-6  St.  Paul  St.,  +^  MONTREAL. 


BRERETON  &  MANNING 


FURS 


BUSINESS    RESUMED. 

TORONTO 


NA/arerooms:      2  "7     Melinda     Street, 
Factory:      66     and     68     King    Street 


The  Largest  and  Best 

I  C|ui|>|>e<l 

Dye  Works 

in  the  Dominion. 

Dress  Goods,  Cloth,  Tweeds,  Drills,  Duck.-, 

Cottons  and  Velveteens, 

Hosiery,  Yarns,  (iloves.  Braids,   Etc., 

DYED,  FINISHED    AND    PUT  UP 

Also  Feathers, Silks,  Velveis,  Ribbons,  Laces,  Etc. 
All  work  guaranteed  unequalled.    Bend  for  I 

NO  EXAGGERATION -Our   statement,    al:-)   Cut  of 
Work?,  is  absolutely  true  and  unexacperated. 


Dry    Goods 
Pvevi  e  \v 


torovto's  great  fire 
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tcrruption  in  our  new   offices  and   sample   rooms  in  the  Sun      everything  is  to  be  up  to  date  as  regards  fire  protection  and 


Fire  building  on  Wellington  street  east." 

Mr.  Woods,  of  Gordon,  Mackay  &  Co.:  "  Our  present 
warerooms  at  12  Front  street  west  are  commodious  and  now 
fairly  well  filled  with  goods.  Of  course,  assorting  orders 
cannot  be  attended  to  as  we  would  like  to,  but  our  travelers 


conveniences. 

Gordon,  Mackay  &  Co.  have  acquired  the  adjoining  lot 
on  Front  St.  and  are  well  on  in  clearing  up  the  ruins.  Their 
new  lot  will  be  127  x  1  10,  ar.d  on  it  is  to  be  erected  a  sub- 
stantial building    of  five  storeys,    with  basement.       Mr.     F. 


are  out  for  Fall  as    usual,  and    the  e    will   be  no  difficulty  Brown,  the  architect,   has  planned  a  structure  of  imposing 

about  that.      Our    half   dozen    factories    are    busy,  and    are  appearance,  and  one  that  is    to   be  perfectly  constructed  as 

turning  out  goods  for  us  as  fast  as  possible.      We  are  build-  regards    fire   protection.       The  entrance  is    to   be   from    the 

ing  a  five  storey  with  basement  building  on  three  lots  at  the  corner,  and  just  inside   the    door  are  the  customers'  offices 

corner  of  Wellington  and  Front.      Four  buyers  were  imme-  At  the  back,   on    Bay  St.,    are    the   business    offices.      The 

diately  after  the  fire  sent  abroad  to  rush  orders  for  us."  elevators  run  up  through  the  stairs,    and  the  whole  opening 

Mr.  Burton,  of   the   Merchants  Dyeing    and   Finishing  is  enclosed  and  fitted  with  fire  doors  to  the  skylight. 
Co.:   "We  are  doing  no  assorting  trade,  but  for  Fall  will  be  The  Merchants   Dyeing  and    Finishing  Co.  are  joining 


going  on  as  usual,  our  travelers  being  on  the  road  now. 
We  are  joining  with  Garside  &  White  in  building  two  large 
new  warehouses  on  York  street,  just  north  of  Front,  and 
will  be  in  by  August  1." 


with  Garside  &  White  in  erecting  two  warehouses  on  the 
west  side  of  York  St.,  just  north  of  the  present  W.  R.  John- 
ston building.  The  lot  is  75  x  110  ft.,  the  former  company 
retaining  45  ft.  John  E.  Webb,  the  contractor,  has  a  brick- 
yard of  his  own,  and  quick  work  is  assured.  The  building 
is  to  be  four  storeys  high,  with  a  basement  ;  the  lowest 
NEW  DRY  GOODS   WAREHOUSES.  storey  w;n   be    concrete  and   the  roof  asphalt.      August  1  is 

ALREADY  three  of  the  large  general  dry  goods  wholesale      the  time  set  for  its  completion, 
houses  burnt  out  in  the  Toronto   fire  have  contracted  The  city  council  are  neglecting  the  opportunities  offered 

for  new  buildings  that  will  be  valuable  additions  to  them  at  this  time  of  improving  the  street  lines.  In  one 
the  wholesale  section  of  Toronto  and  to  the  dry  goods  trade  case,  a  continuation  of  Piper  St.  has  been  made  possible, 
in  general.  with  very  little  expense  to  the  city.      This  street  at    present 

The  W.  R.  Brock  Co.  are  pushing  the  work  on  the  continues  only  to  the  back  of  the  lots  on  Bay  St.,  and  an 
clearing  up  of  their  old  premises,  and  have  bought  the  ad-  opening  through  to  Bay  is  desirable.  All  that  would  be 
joining  lot  on  Wellington  street,  formerly  occupied  by  necessary  is  to  buy  one  lot,  and  of  this  Mr.  Woods,  of  Gor- 
Rolph,  Smith  it  Co.  This  will  give  them  an  L-shaped  lot,  don,  MacKiy  it  Co.,  offered  to  pAy  one-third,  and  after- 
with  a  frontage  on  Bay  of  75  ft.  and  on  Wellington  of  100  wards  one-half,  and  the  other  property  owners  one-third, 
ft.  The  Rolph,  Smith  property  extends  back  204  ft.  The  leaving  the  city  a  third,  and,  finally,  only  a  sixth,  to  provide 
new  building  will  be  four  storeys,  with  basement,  and  con-  tor.  For  some  reason  the  offer  was  refused,  and  the  nar- 
tain  94,000  square  ft.  of  tloor  space,  or  2'6  acres.  This  will  rowest  of  lanes  has  to  take  the  place  of  what  might  have 
give  them  one    of  the   largest    warehouses  in  Canada,  and       been  a  thirty-foot  road. 


FANCY 

LEATHER  BELTS  FOR  SUMMER 

IN   spite  of  all   that    fabric  belt   manufacturers  have  said 
to    the   contrary,    the  crush      leather     belt    has   bad      a 
great    run,   nor  docs  its  vogue  as  yet    show  any   signs 
lit   abating,   although  it    is  expected   that   such  a  tendency 


GOODS. 

The  weather  has  not  yet  been  just  right  for  them,  1  ni 
when  it  is— and  thai  will  likely  be  no  distant  date— will 
you  be  prepared,  Mr.  Merchant  ?  Send  in  your  order  at 
once  if  you  have  not   already  done  so. 

In   sympathy   with   dress   goods   and    millinery    fashions 


RETURN 

MAY    «.* 


Automobile   Bag 


Crushed  Belt  Trimmed  Maple  Leaf  Belt. 

Some   Leather  Goods  Novelties- Brown   Bros.,   Limited. 

will   manifest    itself  as  soon  as  real   Summer  weather  puts       some   of    the   most    modish    fabric   belts    arc    in    champagne 
in   an   appearance.  brown.      The   writer   saw   several   numbers   Ilia!    were  beau- 

Local    wholesalers   are   showing    white   belts    in    peau    de        tiful      par     excellence.      All    of    them    were   crushed   efiects, 
sine  and    silk    in   a    profusion    of   new    and    artistic  designs.       and   some   were    trimmed    with    military    buttons. 
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AMERICAN 
DRAWERS  SUPPORTERS 


HOLDS  EM  UP 

FOR   FAT  MEN.  LEAN  MEN,  AND 
ALL  KINDS    OF  MEN. 

WE    WANT  TO   TELL   YOU  ABOUT  OUR 

"AMERICAN"     DRAWERS     SUPPORTER. 

IT  IS  A  NEAT,  INEXPENSIVE,  INDISPENSABLE  AND 
QUICK  SELLING  ARTICLE.  SUPPORTS  DRAWERS 
^PERFECTLY.  HOLDS  BELT  IN  PLACE  WHEN  SUS- 
PENDERS ARE  NOT  WORN,  AND 

"it  has  a  chain  HOLD." 

TO  WHICH  WATCH  CHAIN  OR  KEY  CHAIN  CAN 
BE  ATTACHED THIS  IS  A  BIG  THING,  ES- 
PECIALLY IN  SUMMER,  WHEN  VEST  IS  NOT  WORN. 


COSTS  YOU 
SELLS   FOR 


75c  PER   DOZ.   PAIRS. 
10  CENTS   PER  PAIR. 


-ORDER  FROM  YOUR  JOBBER,  OR- 
J.  V.   PILCHER   MFG.   CO.  LOUISVILLE,   KY. 


"BIRD" 

COAT  SLEEVE  CUFF  HOLDER 


\> 


CUTS 

LAUNDRY 

BILLS 

17.-.  n  -.  7Z.    LAUNDRY 

NEARLY  I' 
IN  HALF. 


WHEN  A  MAN  TAKES  OFF 
HIS  COAT  HE  USUALLY 
PUTS    HIS     CUFFS     WHERE 


EXACT  SIZE 

THEY  WILL  GET  SOILED  OR  MISLAID 
"THE  BIRD"  SATISFACTORILY  AT- 
TACHES THE  CUFFS  TO  THE  COAT 
SLEEVE  LINING-WHEN  THE  COAT  IS 
REMOVED    THE     CUFFS    COME.    TOO. 

COSTS  YOU-SI.25  PER  DOZ.   PAIRS- 
SELLS   FOR  15  CENT  PER  PAIR. 

ORDER  FROM  YOUR  JOBBER,  OR 

J.  V.  PILCHER  MFG    CO 

LOUISVILLE,  KY 


F.  &  E W.  KELK 

Summer   Goods 


I.  R.  BALLS 
BASE  BALLS 
BASEBALL  MITTS 
BASEBALL  GOODS 
CROQUET 


RETURN  BALLS 
HAMMOCKS 
TENNIS 

FISHING  TACKLE 
BALLOONS 


FIREWORKS 
FIRE  BALLOONS 
CHINESE  LANTERNS 
TISSUE  DECORATIONS 
SMALLWARES 


We  are  glad  to  inform  our  friends  that  we  escaped  from  the  great  fire,  and  are 
in  a  position  to  offer  some  good  values  in  above  lines.  Our  line  of  Baseball 
Goods  cannot  be   beaten.     Would  be  glad  to  have  a  call  when  in  the  city 

F.  &  E.W.  KELK 


76  York  Street 


TORONTO 
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L\XT  month  we  said  something  about  our  cover 
designs.  Perhaps  some  of  our  readers  would 
be  interested  in  knowing  how  these  handsome 
covers  are  produced.  This  is  a  pari  of  the 
publishing  business  which  occasions  no  small 
(rouble  and  expense.  First  there  is  the  artist's  design  in 
2,  3,  1  or  more  colors,  as  the  case  may  be,  then  there 
are  pen  and  ink  drawings  to  he  made  for  every  color  to 
be  printed.  These  "skeleton"  drawings  are  strange 
things  to  look  at.  Then  zinc  or  copper  plates  are  made 
of  these  individual  drawings,  by  the  agency  of  photo- 
graphy—a plate  for  every  color.  Next  comes  a  separate 
run  through  the  printing  press  for  every  color— a  process 
that  consumes  a  good  deal  of  time.  Each  color  when  ap- 
plied must  "register"  perfectly,  il  the  finished  cover  is 
to  correspond  exactly  in  outline  and  color  with  the 
artist's  drawing.  It  takes  skilled  craftsmen  to  accom- 
plish this  nice  work.  That  it  costs  no  small  sum  to  get 
out    fresh    and    original    covers    each    month    goes    without 

saving. 

*       * 

The  progressiveness  of  the  French  Canadian  merchant 
is  becoming  daily  more  and  more  evident.  Not  only  do 
the  majority  of  them  speak  and  read  English  as  well  as 
the  merchants  of  Ontario  or  any  other  province,  bul  they 
like  to  do  so.  They  feel  a  natural  pride  in  being  familiar 
with  the  English  tongue,  just  as  anyone  does  who  is  able 
io  speak  or  read  a  foreign  language,  and  especially  so  as 
it    is  ol   great    advantage  in  their  business. 


Our  canvassers  in  Quebec  not  only  meet  with  a  cordial 
reception  but  they  find  the  merchants  there  gladly  be- 
come subscribers  to  papers  which  they  find  helpful  in  up- 
to-date  business  methods.  It  is  not  surprising  therefore 
that  The  Review  is  now  read  extensively  by  enterprising 
French    Canadian    merchants. 


Nor  is  Lower  Canada  the  only  place  where  The  Review 
is  read  eagerlv  every  month.  Our  circulation  in  the  great 
\orlhwcsl  is  limited  only  by  Hie  growth  of  the  develop- 
l;l(,nt  0f  ihc  country.  Our  subscription  canvassers  are 
keeping  (dose  lab  on  every  new  place  of  business  opened 
up  and   rarelv   fail   to  obtain  a  new  subscriber. 


\  careful  comparison  with  late  issues  of  (he  mercan- 
tile reports  shows  several  more  names  on  our  lisls  than 
the  agencies  gave  as   being   in   business 


To  merchants  in  this  scattered  country  where  commer- 
cial   travellers  are  not   so  numerous,   a   good   trade   paper 


is   looked    upon    as  a   necessity    to    then    business   and    they 

subscribe   accordingly . 

*        * 

One  of  our  subscription  nun,  Air  Alex.  Wales,  is  now 
on  his  regular  trip  covering  Ontario,  lie  has  been  au- 
thorized not  to  refuse  any  money,  so  you  will  feel  quite 
safe  in  paying  your  subscription  to  him.  lie  will  also  be 
glad  of  any   new   names  you  can    tell  him  of. 


The  offices  of  The  Review  in  Montreal  have  been 
greatly  enlarged  and  improved  lately  to  make  room  for 
additions  to  the  staff.  The  door  space  has  been  more 
than  doubled,  neat  partitions  dividing  Hie  various  depart- 
ments, while  a  cosy  reception  room  is  being  fitted  up  for 
the  use  of  our  friends.  Tables  and  writing  materials,  and 
access  to  latest  trade  publications  of  all  sorts  are  here 
placed  at  the  disposal  of  any  of  ou>r  visitors  in  the  trade, 
who  will  be  made  heartily  welcome.  Information  is  also 
cheerfully  furnished  on  any  trade  subject.  Come  and  see 
us  anv  time  vou  are  in  Montreal. 


A  firm  with  millions  is  the  Northern  Commercial  Co., 
one  of  the  largest  trading  concerns  of  the  Yukon  Terri- 
tory. The  company  subscribes  for  two  copies  of  The  Dry 
Goods  Review  for  members  of  their  staff.  Whenever  one 
of  their  buyers  comes  to  Montreal  or  Toronto  he  invari- 
ably calls  at  the  offices  of  The  Dry  Goods  Review  and 
procures  latest   copies  for  use  in  buying. 


Two  enterprising  young  business  men,  formerly  with 
the  Robert  Simpson  Co.  Departmental  Store,  Toronto, 
recently  started  business  for  themselves  in  a  Western  On- 
tario town.  One  of  the  first  things  they  did  was  Io  sub- 
scribe  to  The  Dry   Goods   Review. 


The  possibilities  for  advertisers  in  The  Review  were 
demonstrated  recently  when  in  conversation  with  the 
manager  of  a  clothing  house  which  advertises  in  these 
columns,  he  stated  to  one  id'  our  representatives  that  his 
linn  secured  through  The  Review  one  customer  in  \evv 
Brunswick  whose  business  in  itself  was  sufficient  to  pay 
for  all   the  advertising   he  ever   did    with  us. 


\lanv    of  our  advertisers  secure  many   new   customers, 

and  if,  as  in  this  case,  one  new  customer  only  well  re- 
paid the  outlay,  the  benefit  to  he  derived  from  advertis- 
ing of   this   soil    can   easily    be   understood. 
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EVERY  MERCHANT 

in  the  country  who  handled  our  Renown  Brand  Coats  and  Suits 

last  year  will  be  on  the  qui  vive  to  get  in  on  the  ground  floor  of 
such   garments  as  we   will   show  for   the  FALL  SEASON   of 
1904..      500  well-pleased  merchants  will  testify  to  the  in- 
comparable values  of  these  justly  famous  garments.     A 
word  to  the  wise  is   sufficient,  and   it  will    be  well 
for   you   to   see  the    1904   range,  to   which    we 
have      added      many     fashionable     designs. 
The    1904.  styles   are   fully    up    to   our 
high    standards    of    1903. 

ASK    TO    SEE 


RENOWN     CL-ofcjHte)  ;tf      BRAND 


Coats,  Suits  ./  Separate  Skirts 

Our  salesmen  are  now  on 

the  road.      If  interested,  drop  us 
a  line  and    ihey    will  call.      We  guar- 
antee every  garment  a  perfect  FIT,  when 
it  bears  the  RENOWN  BRAND    trade  Mark, 
which  is  so  much  sought  after. 

YOUR  WANTS  WILL  HAVE  OUR  PERSONAL  ATTENTION 

WALDMAN  &  SOMMER 

513-515  St.  Paul  St.,  MONTREAL. 
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HINTS  TO  BUYERS 

From  information  supplied  by  Sellers,  but  for  which  the  Editors  of 
THE  REVIEW  do  not  necessarily  hold  themselves  responsible. 


John  Macdonald  &  Co. 

JOHN  MACDONALD  &  CO.  arc  showing  some  very 
special  values  in  their  gents'  furnishing  de- 
partment, in  soft  shirts,  cuffs  detached,  to  retail 
at  50  cents;  also  Balbriggan  shirts  and  drawers 
at  $4.25  per  dozen.  The  haberdashery  depart- 
ment has  never  been  in  such  shape  to  handle  the  trade. 

Their  stock  of  smallwares  is  complete  in  every  detail. 
They  have  a  splendid  stuck  of  brass  buttons  (very  scarce 
goods),  dress  trimmings,  elastic,  fancy  combs,  pearl  but- 
tons, blouse  sets,  dress  shields,  dress  bindings,  and  all 
lines  of  dressmakers'  supplies,  as  well  as  the  usual  good 
assortment   of  notions. 

In  the  staple  department  there  are  about  10,000  pieces 
('nun's  prints,  all  new  up-to-date  goods.  These  are  extra 
good  value  at  today's  price.  Canadian  prints  are  well  as- 
sorted in  light  and  dark  fancies  and  navies,  as  also  are 
sateens  in  plain  black  and  colors,  to  retail  from  12  1-2  to 
25  cents.  There  is  a  special  lot  of  dark  Hannelette  to 
clear  at  10  cents.  They  are  showing  the  new  painted 
awning  stripe  in  red.  green  and  blue  stripes.  Linen  suit- 
ings and  Haze  zephyrs  are  carried  in  all  the  wanted 
shades,  the  French  elastic  canvases  in  black  and  natural 
to  retail  from  10  to  2.")  cents.  The  Fall  samples  from  this 
department  are  now  in  the  hands  of  travellers,  and  will 
he  found  interesting  to  all  the  trade. 

In  the  house  furnishings  department  John  Macdonald 
&  Co.  are  showing  50  pieces  of  S-4  linoleum,  ret.  25c  sq. 
yard,  and  100  pieces  ret.  20c;  4.")  pieces  of  union  and 
wool  carpet,  a  mill  clearing  lot,  1  piece  to  each  pattern, 
ret.  25c  to  50c;  000  pairs  of  lace  curtains  ret.  20c;  S00 
pairs,  .'S  yards  long,  ret.  'AT  1  -2c,  and  2,000  pairs  :il-2 
yards  long,   ret.   75c. 

A  full  range  of  prices  in  ladies'  black  sateen  waists, 
also  white  lawn  and  fancy  print  and  muslin.  There  is  an 
excellent  selection  of  whitewear,  in  corset  covers,  night 
dresses,  drawers,  underskirts. 

Some  specials  in  woolen  department  are  5,000  yards 
(i-4  worsted  and  tweed  suitings  at  $1.00  yard;  2.000 
yards  0-4  tweed  suitings,  at  $1.25  yard;  6,000  yards  (i-4 
worsted  and  tweed  suitings  at  $1.50  yard;  4,000  vards 
0-4  worsted  and  tweed  suitings  at  $2  yard;  .'{,000  yards  0-4 
extra  worsted  suitings,  $2.50  yard. 

W.  R.  Brock    Co.,  Montreal. 

Brock's  Montreal  warehouse  is  showing  a  coat  and 
hat  rack,  which  fills  a  long  felt  want.  When  not  in  use 
the  hooks  can  be  folded  back  Hat  and  the  rack  is  thus 
entirelv  out  of  the  way.  It  is  handsomely  finished,  the 
base   being  nolished   oak   and    the    metal    work    nickelled. 

The  trade  has  been  looking  for  a  good  skirt  hanger 
for  a  long  time,  and  the  Brock  Co.  have  one  which  they 
claim  has  all  the  advantages  and  none  id'  the  faults  of 
those  at  present  on  the  market.  Judging  from  the  ap- 
pearance of  their  stock  in  the  ready-to-wear  department, 
this  hanger  will  be  a  valuable  adjunct  to  any  merchant's 
store    fixtures. 

The  new  "  French  dip  "  pompadour  comb  is  finding 
a  ready  sale.  The  Brock  Company  carries  a  line  ol  these 
goods.  "  Rough  on  Hats"  pompadour  comb  is  having 
a  very  large  sale.  This  comb  has  come  to  stay.  Ladies 
have  been  looking  lor  something  to  do  away  with  the  old 
warm,  anhealthful  hair  rats,  and  this  comb  just  fills  the 
want. 

Brock's  small  ware  department  carries  a  nice  line  of 
tailor's  trimmings  al  popular  prices.  This  department 
is  well  worth  a  visit.  Purses,  chatelaine  bags,  combs, 
buckles,   etc.,   can    all    be    found    in    this   department    in    the 

greatest  profusion,  and  the  price  as  well  as  the  goods  are 
0.   K. 

1 


The  \V.  R.  Brock  Co.  (Limited),  are  showing  a  line 
of  store  fixtures.  Merchants  will  doubtless  appreciate 
this  as  the  demand  for  fixtures  to  display  goods  without 
risk  of  damage  from  dust,  etc.,  has  been  very  prominent, 
and  as  the  Brock  Co. 's  travellers  carry  catalogues  of 
the  goods,  there  is  no  reason  why  merchants  should  not 
be  as  up-to-date  with  their  store  fixtures  as  with  their 
goods. 

The  Brock  Co. 's  men's  furnishing  department  has  a 
very  nice  range  of  umbrellas,  comprising  all  prices  from 
■")0c  up.  Their  self-openers  should  become  well  known 
this  season,  considering  prices  they  can  be  retailed  at. 
A  self-opener  at  $1.00  is  something  people  are  looking 
for.  Their  self-openei  with  silver-tipped  handle  to  re- 
tail  at   $2.00  should  prove  a  good  seller. 

Brock's  men's  furnishings  department  has  a  repu- 
tation for  keeping  abreast  of  the  times  with  underwear, 
and  this  year  the  values  they  are  showing  are  most  sur- 
prising. It  seems  they  placed  large  contracts  just  be- 
fore the  raise  in  the  market  and  are  thus  able  to  fill  or- 
ders at  prices  which  are  beyond  competition.  Their 
prices  will  not  be  advanced  until  present  contracts  ex- 
pire. Their  "King"  underwear  has  been  running  for 
quite  a  while  now  and  its  popularity  is  on  the  increase. 
It  is  hard  to  beat  this  line  of  natural  wool  to  retail  at 
7.">  cents  in  men's  sizes.  Congress,  to  retail  at  $1.00.  is 
also  a   very  popular  line. 

British  Columbia  and  Nova  Scotia  merchants  have 
been  looking  for  a  heavy  to])  shirt  to  retail  at  40  and  50 
cents.  Brock's  Montreal  warehouse  has  two  lines. 
"  Syria  "  and  "  Sydney,"  which  are  just  what  miners 
are    looking  for. 

Brock's  "  Shamrook  '  'and  "  Reliance  "  hose  are 
becoming  well  known  in  the  trade.  For  a  silk  spliced  heel 
and  toe  stocking  it  is  hard  to  beat  these  two  lines.  Of 
course  cotton  hose  are  always  in  demand  in  the  Summer 
season,  and  the  merchant  who  carries  Brock's  "Corker" 
and   "197"   will   have   two   lines    second   to   none. 

Gloves  are  much  in  demand  this  season  of  the  year. 
Brock's  "  Marquis  "  and  "  Perfection  "*  need  no  re- 
commendation. Brock's  are  still  showing  a  full  range  of 
curtains  at  all  prices. 

The  W.  R.  Brock  Co. 's  linen  and  silk  handkerchiefs 
are  worth  any  merchant's  attention.  The  fancy  designs 
in  "  Excelda  "  hnadkerchiefs  are  being  greatly  used  for 
making  ladies'  kimonos. 

.lust  tiie  time  for  neck  ribbons.  Brock's  have  a  very 
nice  range  of  these  goods,  but  of  course  they  have  other 
lines  as  well.  Baby  ribbon  on  10  and  50  yard  spools  is 
a  feature  in  this  department.  These  spools  are  just  the 
thing  for  counter  decoration  and  will  appeal  to  both 
merchant    and    consumer,    they    are    so    easily    handled. 

It  is  predicted  thai  we  are  going  t<>  make  up  for  our 
long  cold  Winter  with  a  very  hot  Summer,  so  that  mus- 
lins will  be  in  demand  for  ladies'  and  children's  wear. 
The  Brock  Co.  is  particularly  strong  in  these  goods,  and 
besides  is  showing  a  magnificent  range  of  white  goods  of 
every  description,  such  as  matclasse  mattings,  brocades, 
etc.  ' 

'I'he  Brock  Co.  have  a  particularly  nice  range  of  cuff 
and  collar  sets  which  are  very  much  in  demand  now. 
They  are  showing  something  very  special  in  the  way  of 
three-quarter  job  tweeds,  all  wool,  at  extremely  low 
prices.  These  goods  can  be  retailed  at  30  and  .'i">  cents 
per  yard. 

As  usual  they  are  showing  a  complete  range  of  crav- 
cnette  and  covert   coatings. 

The  Brock  Co.  arc  preparing  for  a  record  season  in 
hlousiii^s  for  the  coming  Fall  trade,  and  although  their 
range  is  not  quite  complete  they  are  already  showing  a 
splendid  collection. 
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Tlic  range  of  black  worsted  Venetians  nhown  by  the 
Brock  Co,  is  in. -i  complete.  Their  leader,  TBI,  t<>  re- 
tail al   $1.25  for  ladies  is  especiallj    worthy  of  mention. 

The   Brock  Co.,   Montreal,  have  just    received  a   large 

shipment  of  new  g la  of  the  flake  voile  and  canvas  na 

inn.  111  ;ill  the  Spring  and  Bummer  shades  to  retail  al 
the  popular  price  of  50  cents  per  yard. 

Brock's  Montreal  warehouse  is  doing  mi  enormous 
business  in  wrapperettes  and  prints  this  season.  The 
nexl    time   their   traveller   is   in   your   town    look    at    his 

samples.      They    are    worths    of    special    attention. 

Some  exceptionally   prettj   effects  in   knicker  suitings 

are  being  shown   this  season   at    prices   which  shouhl   make 

them  go.     Brock's  have  a  nice  stock  of  these  goods. 

In  linen  toiles  the  Brock  Co.  are  showing  some  verj 

prettj    patterns.     These  goods  make   up  very   nicelj    for 

. '   and   children's   wear,     ('an   he   retailed   at    1 1  L-2 

and    12  1-2   cents. 

••   Mandarin  ""     silks     made     entirely      of     cotton      are 

feature    in    Brock's    Montreal    print    department.     These 

goods  are   perfectly    last    in   color  and    hence   are  especially 

desirable  for  children's  wear.  Organdie  linings  to  retail 
at  lit  cents  are  a  feature  on  Brock's  staple  floor.    One  ol 

the  newest  things  out  is  a  printed  checked  (doth  for 
cushion  covers.  Quite  a  variety  of  colors  can  he  had  in 
this  (doth  at  Brock's  Montreal  warehouse.  It  can  readily 
he  retailed  at  12  1-2  cents.  An  English  print  to  retail 
at    10   cents   is   a   decided   surprise.      Brock's,   however,   are 

sin  wine  one.  

Greenshields    Limited. 

Oreenshields  Limited  report  a  very  good  Made  in  their 
carpel  and  house  furnishing  department,  both  from  trav- 
ellers' orders  and  house  sales.  This  is  no  dotiht  due  to 
their  stock  being  complete  in  all  lines.  Everything  in  the 
house  furnishing  line  is  carried  in  this  department,  and 
merchants  desiring  the  latest  goods  at  right  prices  would 
do  well  to  order  then  requirements  in  house  furnishings 
from    this    linn. 

The  past  month  has  been  an  exceedingly  busy  one  in 
■■I-:  Department"  of  Greenshields.  The  travellers  on  the 
road  wuli  Fall  samples  have  sent  m  a  large  number  of 
orders,  the  trade  apparently  realizing  that  to  secure  an 
eariy  delivery  of  goods  it  is  advisable  to  order  as  early 
as  possible,  '  These  orders  were  for  many  of  the  Hut's 
shown,  including  ladies'  and  children's  underwear,  woollen 
hosiery,  golf  jerseys,  clouds,  mitts,  etc.,  besides  cash- 
mere d\id  woollen  gloves,  flannelette  embroideries  and 
other   lines. 

Ladies'  fancy  collars  are  shown  in  large  variety  here, 
and  the  demands  made  upon  stocks  this  season  have  been 
unusually  heavy.  Greenshields  report  a  noticeable  popu- 
larity for  lace'  applique  collars  of  which  they  have  in 
stock  several  attractive  specials.  Stock  collars  also  may 
be  had  here  in  all  stvlcs  and  many  prices,  including  se\  - 
eral  Swiss  and  American  tab  collars,  which  are  quot- 
ed at  very  low  figures. 

On  the  same  floor  as  the  collars  is  a  large  assortmenl 
of  ladies'  gloves  in  which  this  house  is  doing  a  good 
sort  mi;  trade  These  include  lisle,  tafTeta,  silk  and  lace 
-loves,  plain  and  with  dome  fasteners.  Both  ladies'  and 
children's    sizes    may   he   had. 

The  laces  and  embroideries  shown  here  are  being  rapid- 
ly picked  up  by  the  trade  Their  designs  this  year  arc 
very  handsome,  and  never  before  have  they  been  able  to 
offer  such  splemdid  values.  These  are  smut;  rapidly,  and 
cverv  merchant   should  hasten   to  secure  his  share  of  them 

Handkerchiefs  in  the  usual  immense  variety  of  quality 
and  price  are  shown  in  plain  and  hemstitched  lawns  and 
linens,  with  embroidered  and  lace  ednes.  Belter  values 
cannot    be   found   anywhere   in    the    trade 

Though,  on  account  of  the  backward  Spring  season, 
the  demand  for  linings  has  no;  come  up  to  expectations, 
still  in  Greenshields'  lining  department  there  has  been  a 
greater  movement  than  was  expected,  doubtless  due  to 
the  many  good  values  offered,  the  linn  having  scarcely 
made  an]  advance  in  the  price  of  these  goods.  Taffeta 
linings  si  ill  sell  well,  and  spunglass  and  tine  percalines 
are  also  meal  favorites  In  these  the  champagne  shades 
arc   leaders   m    popularity 

Cashmere  hosiery  in  plain  and  ribbed  blacks,  tans, 
cardinals  and  whites,  is  shown  m  greal  variety  of  quali- 
ty  and   price,  and    the  demands  made  upon    the  company'5; 


stock   this    ieason  have  been  unusually  heavj       In  cotton, 
lisle,  mercerized  and  silk  hosier]   .it  ■>    Greenshieldi     have 
been     extreme!]      successful,    having    lurpassed    all    then 
previous    tales  In   these  good!      These  .in-  .ill   verj    desil 
able  L'.oods,  more  so  from   the  facl    thai   11   ia  impo 

to    repeat     them    in     time    [01     this     ICaSOf)    I    Made 

There  is  no  dress  goods  department    iii  Canada   where 

the    dry     goods  merchant    is  given  ei   i  ti 

styles  and   materials  and     prices     than    in   Greenshield 
Tins  is  becoming  more  and   more  fullj    recognized  by   the 
i  .in, nil. in   i  rade,  with   'he  resull   that   each    i 
considerable  increase  in   the  volume  "i  bu  ine      done  ovei 
the  previous  season      Tin,   vcti    the  companj    are  excep 
tionallj    well   stocked   in   all   the  fashionable  fabrii       lu 
tics,    mohairs,  voiles,  crepes  de  clime,  eoliennes,  and    in 

heavier    chillis,     Venetians.     bOX    cloths,    elc,    etc         hi     facl 

everything  the  up-to-date  retailer  requires  for  tin-  Spring 
and  Summei  trade  can  lie  gol  here  al  prices  'tic  mo  ' 
advantageous   to  lum. 


Bobbinet  and  Ruffled  Curtains. 
There    is    greater   demand      than      ever    tin  i,,i 

muslin  and   bobbinet      ruffled    curtains        These      good 
very  satisfactory,  to   the  customers  as   well   as   profitable 
to   the  seller.      Geo.   II     Ilecs.   Son   A    Co  .    Toronto,   li- 
the manufacture  of  this  line  about   eighteen   month.  ,\v 

at  their  temporary  premises  on  Melinda  street,  and 
Fall  transferred  the  plant  to  their  new  factory  on  l),iv 
enport  road.  At  the  new  factory  they  have  added  manv 
improvements  for  producing  these  artistic  curtains,  and 
reeentlv  thev  have  broughj  out  some  new  and  attractive 
patterns.  Messrs.  I  lees,  Son  &  Co  ,  are  also  making  a 
specialty  of  lace  curtains  and  carry  in  stock  (read]  to 
deliver^   an   immense  stock  of   these  saleable  goods 


Fancy  Laces. 

s.    &    A     Lew,    lace   manufacturers   <>f    Brussels,    Mid 
alum,    have    just    sent    over    1o    their    Canadian    representa- 
tive,   Mr.      Andrew    II      McDowell,    IK")    St.    James    street. 
Montreal,   a   large  and   handsome   line  of   their   latesl    sam 
pies    of    fancy    laces    and    embroideries,    to    which    they    re- 
spectfully     invite     the    attention    of    the    wholesale    trade 
The   trade  should    see   these   samples   before   placing  orders 
as    their   goods   are   sold    in    lar^e   quantities    to    meet    the 
demands     of   retailers,   and    anything   new    is   always     ap- 
preciated.    These    lines   arc   specially    interesting    to     the 
importers   of   millinery    goods. 

A  New  Line  in  Spool  Silks. 

Belding,  Paul  &  Co.,  Limited,  are  getting  out  a  new 
line  in  spool  silks,  which  has  not  been  seen  in  Canada 
before,  and  which  will  he  found  useful  to  retailers.  .\u<{ 
in   fact    to  evervbodv   who  handles   these  goods. 

These  new  spools  are  all  numbered— a  different  number 
for  every  shade,  for  instance  :  Red,  12;  or  Green,  10.  In 
this  way  if  von  want  to  match  a  color  it  will  not  be 
necessary  to  carry  a  sample,  and  to  strain  tin-  eve-  i  rv  - 
ing  to  set  the  correct  shade,  bu'  simply  to  ask  for  the 
same  number  of  spool   which   has  been   used   before 


A  New  Knight  of  the  Grip. 

R.  C.  Wilkins,  manufacturer  of  the  Rooster  Brand 
garments,  has  added  to  his  staff  a  new  traveller,  Ex-Aid. 
John  A.  Johnston,  id'  Brockville,  who  for  the  past  thirty 
years  has  been  connected  with  the  clothing  and  hoot  and 
shoe  business  of  D.  W.  Downey,  of  thai  town.  At  the 
age  of  It)  Mr.  Johnston  was  appointed  head  clerk  of  the 
Downey  establishment,  since   when   he   gradually   rose   to 

the  very  top  in  the  business,  and  for  the  past  lew  yen- 
has  done  all  the  buying  of  clothing  for  the  Btore,  which 
iii  so  large  a  store  as  Downey's  is  no  small  amount. 

Mr.  Johnston  lias  also  had  charge  of  the  clerks,  and 
been  advertising  manager,  and  under  his  supervision  the 
business  has  increased  greatly.  As  a  traveller  for-  M 
Wilkins  he  should  be  as  successful  as  iii  hi-  former 
business.  He  certainly  has  all  the  advantages  to  make 
him  so;  the  advantage  id'  an  attractive  personality  and 
menial  disposition:  an  experience  of  long  standim 
selling  i;.""!-;  a  thorough   knowledge  of  the  retail  biisj- 
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The  National  Sweeper  Co. 

The    National    Sweeper    Company,     of     Marion,     Ind., 
have  increased  their  business  so  rapidly  that  they  have  been 

compelled  to  double 
their  force  of  travel- 
ling salesmen,  mak- 
ing the  number  now- 
employed  ten  instead 
of  five  as  heretofore. 
A  pictureof  thistrade- 
bringing  staff  is  illus- 
t  r  a  t  ed  her  evvith, 
enumerating  the  ter- 
ritory on  which  each 
man  is  now  hustling 
for  business,  and  get- 
ting it,  too.  The 
company  are  fully 
confident  that  the  or- 
ders for  Spring  will 
be  far  in  excess  of  a 
year  ago,  and  they  are  prepared  for  the  results  of  an  ever- 
growing popularity  of  the  "  National  "  line  of  sweepers. 

The  National  Sweeper  Company,  Marion.  Ind.,  will  he 

located   in   the   Manufacturers   Building  at    the   Si.   Louis 

Fair,  where  the  trade  will  have  an  opportunity  oi   seeing 

very  handsomely  constructed  carpet  sweepers.     If  yon  go 

the  'Fair  don't   forget  to  sec  the  National  sweepers. 
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Brophy,  Cains  &  Co. 

This  company  have  on  display  in  their  warehouse  a 
large  assortment  of  voiles,  canvas  and  crepoline  dress  ma- 
terials in  various  new  shades  of  browns  which  will  be 
found  very  desirable  for  present'  requirements.  Be  sure 
of  the  numbers.  They  are  :  AR12,  ARM;  ARlfi, 
Bl;  B2;  B3;  Bl;  B5;  BR;  B7;  B8;  Bit;  and  BUI.  These 
goods  are  not  included  in  the  travellers'  samples,  having 
just  arrived,  but  the  firm  will  be  pleased  to  submil 
samples.  The  values  are  the  best,  and  the  goods  cannot 
he  obtained   elsewhere. 

Plain  colored  silks  seem  to  be  in  greater  demand  than 
usual  in  the  popular  lines  and  prices.  Brophy,  Cains  & 
Co.  have  now  in  stock  a  complete  range  of  colorings  in 
iaffetaline  No.  T51,  and  in  tamalines,  Nos.  LflO  and  LluO, 
the  latter  in  colors  and  black,  white  and  cream. 
Thev  have  also  a  full  range  of  shades  in  two  qualities  of 
taffetas,  exceptionally  good  values.  Small  black  and 
white,  navy  and  wnite,  and  blue  and  white  check  silks 
have  just  been  received,  and  a  great  many  inquiries  by 
letter  are  being  made  for  them.  Those  who  require 
Ihese  goods  should'  order  immediately  as  they  are  going 
very  quickly. 

A  special  line  of  canvas  voile,  in  low-priced  goods,  in 
all  the  popular  colorings,  have  been  put  in  stock.  The 
number  is  W331.  No  samples  of  these  are  on  the  road,  but 
thev  will  be  sent,  or  orders  will  be  promptly  filled  if  the 
shade  is  described.  The  firm's  repeat  orders  have  come 
in  hand  in  all  light  weight  fabrics  at  popular  prices  fair- 
lv   well,  completing   the  assortment. 

Lustres  still  are  in  demand  in  all  light  shades  and 
white  and  cream.  A  complete  line,  including  all  prices, 
is  now  in  stock.  Every  number  in  black  lustres  and  par- 
adigms is  now  in  stock  and  orders  will  be  promptly 
filled. 

Waist  ings  are  selling  well.  This  linn's  new  lines,  Xos. 
T7.X,  T80,  P2fi9,  P271,  P273,  and  P270,  all  cream 
grounds  with  cream  stripes,  colored  stripes,  and  small 
figures,  are  seasonable. 

Plain  boxcloths  and  Venetians  are  doing  almost  more 
than  their  share  of  business,  and  Brophy,  Cains  &  Co. 
have  a  complete  new  range  of  colorings  in  stock.  The 
popular  shades  arc  mid-navy,  brown  and  black,  with  a 
few  inquiries  for  fawns  and  drabs.  Several  new  lines  ol 
rainproof  Venetians  for  raincoats  have  jusi  been  received 
in  lawn,  light,  medium  and  dark  grey,  blue  mixtures, 
edive,  brown,  etc.  These  are  of  very  fine  quality  and  in 
a  varietv  of  prices.  It  will  be  well  worth  while  writing 
for    samples. 

Some  very  prettv  effects  are  shown  at  job  prices  in 
light      colored     costume     cloths     for    ladies'    tailor-made 
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suits      Not  having     ■    complete  range  ol  shades,  special 
quotations  are  given  in  ordei  lo  clear  oul   the  lines 

\  i.u  lines  "i  plain  colored  job  silks  (.oil  shades) 
tillered  al  puces  which  will  ensure  speed]  Bales  The 
balance  ol  thir  Btriped  mohaii  and  lustre  blpusings  will 
!„  cleared  oul  a1  "upset"  prices  The  firm  have  senl 
these  quotations  to  theii  representatives,  and  merchants 
mould     bj    all   in. miis   see  some  ol    the  bargains   in   these 

hues 


Kyle.  Cheesbrough  &  Co. 

Kyle,  Cheesbrough  &  Co  extend  to  their  contreres  in 
business  latel]  visited  lis  fire,  In  Toronto,  then  Bincere 
s\  mpathy , 

Kyle,  Cheesbrough  &   Co.  have  in  stock  .1  large  rai 
ol  novelty  stufl,  hues,  ribbons,  belts,  buckles,  hair  pins, 
smallwares,  hosiery,  etc.,  etc     Owing   to  the  lateness  ol 

the    season,     their     travellers    have    Willi     them    many      ills 

counted  lines  and  specials  thai   are  worthy  ol  inspection 
•    hues  ol  25c  hose,  formerly  sold  al   $2.40,  now  odei 
,,i  .,1    \j  in      Two  lines  ol   wrappers,     (ormerlj     sold  al 

vi  I   25,    now     VI  50    to   clear.   One   special    line  ol    skirls   sold 
.,1     vi      i,,,u     57.95    to    ileal'.         A    special      line    ol      chiffon 
ruching,    was    18c,   now    10c  t<>  clear,   in   black  and   white. 
Besides  the  above,  this  firm  oiler  from   10  per  cent     to 

25    pel    ..ill      oil    man}     hues    ol    COttOll    and    cashmere    hose. 


I'aik    Rink,    and    on    the    27th    .mil    28th    "I     \pnl   -tin-    In    I 

two  days  ol   tin    hi  iv— thej    had  a  displa)    foi    the 

benefit   "i   the   l  rade  ol  ovei    I'm  pal  tern  ha 

in  \i i  .  Meek  a  large  hat i  ol  the  i  redil  i  due  loi 
getting  togethei  so  beautitul  a  displa)  In  so  thorl  a 
t  ime  and  undei    mch   1 1  j  iiifi  cin  tnd,   thanks  in 

a  grcal    measure   lo  hei    energy,    the   prettj    yellow  i 
i  ha  i   w  ere  a  replica  ol   the  hoi  te    how   po    ei      were    nol 
i  .i       I  hen    tempoi  .n  i   "iin  i     arc  a  i    5  l\  ins  i 

New  York   Skirt  Mfg.   Co. 

The  New  York  Skirl  Vlanufacturing  Co  have  lately 
added   to  their  alreadj    large  range  ol   ladies    garmei 

new     hue.    making    ladies'    and    mil s'    suits    and    child 

coats  and  reefers  The  misses'  suil  are  special!)  adapt 
I'd  ior  young  riiIs  ol  from  16  to  is  yeai  .  and  short 
waisted  ladies  ol  any  age 

Their    travellers   have     one     ol    the  and   best 

ranges  ol  samples  the)  evei  offered  foi   the  Rail  trade     \ 
the)    are     among   the   recognized   leaders   in   tins   line     ol 
manufacture,   it    is  needless  to  sav    thai   style  and   lit     . in- 
correct   in    ever)    dei.nl       The    materials   are    varied    and 
suit    all   sized   purses. 

While  the  veils,  crepe  de  chines  and  voiles  are  in 

demand       thai     the    market     on     the    olhei     side,    -is    well    as 

is  exhausted,     tweeds  ol   an)    kind   are  among   the 


Models  from   the  Trimming  Department,  D.  McColl  &  Co. 


wrappers,    blouses,      fane)     silks, 
wares   and    novelties.      This   is    i 
tore   the  halt  year  closes      The) 
stock    lor    Fall'  of    1'iul 

These  an-  being   much   used   in 
following  extract    is   taken   from 
\ew   York   Economisl  :    "Man]   i 
shown    to-day.    particularly    the   d 
hit  oi  ruching  around  the  top. 
much  to  their  appearance  withou 
extent .     It   certainly   is  an   idea 
is   probable  once   it    has  obi. lined 
good    for   some    time    to  come.'' 


laces,    trimmings,   small 
o    reduce    their    stock    be- 
have   I  <s   men    out    selling 

the  I  nited  States  The 
the  Vpril  number  of  the 
if  the  stock  collars  being 
ressier  numbers,  show  ,i 
Phis  unquestionabl)  adds 
t  raising  the  cost  to  an) 
worth  cultivating  and  it 
.i   foothold    it    will   remain 


leading  goods.    This  firm  reports  thai  military   styles  are 
among  the  favorites  in  misses    suits  and  children's  coats 


G.  Golding  &  Sons. 

The    linn    who    rescued    their   door    plate    with    the    word 
push"   on    it,   and   labeled    it    their   first    and    best    piece  of 
salvage    Irom    the    lire,    had    not    a    monopoly.      Other   mer- 
chants   came      through    the    lire    with    tins    useful    business 

quality  unimpaired.  The  day  altei  the  lire  the  firm  of 
O  Goulding  &  Sons  sold  over  J900  worth  of  goods  and, 
though  their  warehouse  was  a  total  wreck,  thev  estab- 
lished  theil    employes   in    temporary    quarters  in    the   Moss 


The  J.  D.  Ivey  Co. 

The  .John  1)  Ivey  Co  had  a  number  ol  lovely  hats  on 
view  lor  the  horse  show  on  Monday,  the  25th  of  \pril 
Thev  showed  both  dress  hats  and  shir;  waist  hats,  some 
oi  which  were  ol  embroidered  linen.  A  stunning  hat  ol 
gre)  si  raw  embroidered  net  and  faiicv  straw  was  remark- 
able foi  a  second  crown  "t  (lose  s.-f  aster  buds  ol  novel 
shape.  This  firm  was  one  ol  the  fortunate  ones  that 
managed  to  escape  the  lire,  though  their  escape  was  a 
narrow  one.  as  the  buildings  east  ol  them  were  all  de- 
si  roved 


Debenham.  Caldecott  &  Co. 

The  linn  of  Debenham,   Caldecotl   a    Co.,   were  one  "i 

'the  numerous  sufferers  from  the  Toronto  lire  They  have 
secured  temporary  offices  in  room  509,  Carlaw  building, 
Wellington  stree'  west  While  this  firm  lost  all  then 
slock    iii      the    lire,    thev    are    fortunate    in    havim;    a    large 
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consignment  of  goods  thai  were  intended  for  the  sorting 
Irade,  on   the  way. 

These  goods  will  soon  be  here,  and  in  the  meantime 
any  order  this  firm  may  be  favored  with  will  be  rilled 
from  the  Montreal  branch,  where  they  carry  a  large  stock 
of  their  leading  lines,  and  where,  fortunately,  at  the 
present  time,  their  stock  is  particularly  large  and  well 
sorted   up. 

At  the  time  of  the  fire  the  travellers  for  this  fir*n 
were  on  the  road  with  a  large  range  of  samples  for  the 
Kail  trade,  so  that  the  fire  will  not  inconvenience  them 
a  I    all. 


The  Canada  Vailing  Co. 
The  Canada  Veiling  Co.  was  one  of  the  firms  which 
had  its  place  of  business  right  in  the  heart  of  the  fire, 
and  their  stock  was  a  total  loss.  Fortunately  they  had 
a  quantity  of  new  goods  coming  through  the  customs. 
Goods,  too,  were  in  New  York,  and  a  large  consignment 
was  due  there  in  a  few  days.     As  soon  as  they  were  able 
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Grip,  Limited,  Toronto. 


to  locate  in  new  premises  and  get  them  fitted,  they  were 
able  to  resume  business,  and  travellers  returned  to  their 
routes  the  first  week  in  May.  They  also  have  a  stock- 
room in  England,  which  Miss  Thornhill  established  when 
over  there  last  Summer,  from  which  they  can  draw  sup- 
plies in  the  present  emergency,  so  that  they  are  in  a 
good  position  to  till  all  orders  they  are  favored  with 
without    delay. 


The  Rooster  Brand. 

R.  ('.  Wilkins  has  lately  returned  from  Manitoba  and 
l  he  West  where  he  found  the  Rooster  Brand  working  gar- 
ments in  high  favor.  Heretofore  they  have  never  done 
business  for  immediate  delivery  in  Manitoba  and  the 
Northwest  Territories,  whereas  this  season  both  Mr. 
Wilkins  and  his  western  representative,  Mr.  MacDonald, 
sold  large  quantities  of  goods  for  immediate  delivery  al- 
most  every  day. 

As  an  instance  of  the  promptness  of  filling  orders 
which  characterizes  the  Rooster  Brand,  Mr.  Wilkins  sold 
goods  in  Winnipeg  for  immediate  delivery,  left  for  the 
West,  and  returning  to  Winnipeg  in  four  weeks,  to  the 
day,  found  that  the  goods  had  been  received  in  the  stores, 


Edgar,  Coristine  &  Co. 

Edgar,  Coristine  &  Co.,  Montreal,  will  remove  at  the 
first  of  the  month  to  their  new  premises,  33  and  35  St. 
Francis  Xavier  street,  which  building  has  been  renovat- 
ed to  meet  the  requirements  of  their  increasing  business. 
Their  Fall  stock  of  hats,  caps,  furs  and  robes,  in  all  the 
latest  styles,  will  be  larger  and  better  assorted  than  be- 
fore.   

Empire  Mfg.  Co. 
The  Empire  Manufacturing  Co.,  Montreal,  have  added 
a  number  of  new  lines  to  their  already  extensive  range  of 
ladies'  wear,  a  step  necessitated  by  the  demands  of  their 
increasing  business.  They  are  offering  to  the  trade  for 
Fall  an  excellent  line  of  ladies'  coats,  raglans,  and  separ- 
ate skirts.  These  goods  are  made  in  all  materials,  with 
prices  to  suit  the  moderate  sized  pocket,  as  well  as  that 
of  the  very  best  trade.  The  firm  employ  first-class 
artists  and  designers,  and  perfectly  fitting  garments, 
modelled  in  all  the  latest  styles  are  offered  their  custom- 
ers. Retailers  who  are  interested  in  improving  this  line 
of  their  trade  for  Fall  will  do  well  to  see  their  samples 
before  placing  orders. 


Tooke   Bros.,   Limited. 

Tooke  Bros.,  Limited,  have  just  sampled  a  splendid 
assortment  of  ties,  derbies  and  strings,  as  well  as  a 
large  range  of  tubular  ties,  and  golf  and  hunting  stocks. 
They  have  also  an  entire  new  range  of  black  ties,  and 
one  feature  about  this  range  is  that  they  carry  a  stock 
of  all  samples  in  black. 

They  have  just  brought  out  a  fine  range  of  smoking 
jackets,  bath  robes  and  dressing  gowns,  also  a  fine  assort- 
ment of  men's  furnishings,  braces,  handkerchiefs,  belts, 
celluloid  collars  and  underwear  for  sorting  season.  Or- 
ders will  be  filled   at  once  for  any  of  these  lines. 

As  Tooke  Bros'.  Toronto  offices  on  Bay  street  were 
burnt  out  in  the  disastrous  fire 'of  April  19th,  the  firm 
lost  no  time  in  securing  temporary  premises  in  Oak  Hall 
Building,  King  street  east,  Toronto.  A  stock  of  collars. 
shirts,  etc.,  will  be  carried  as  usual,  and  Western  On- 
tario customers  will  have  orders  filled   for  these  lines. 

John  M.  Garland,  Son  &  Co. 

John  M.  Garland,  Son  &  Co.,  are  offering  No.  434 
white  communion  glove,  of  unusual  demand.  It  can  be 
retailed  at  10,  12^  and  15c.  The  "Winner"  kid  glove 
shown  by  the  same  firm  in  blacks,  assorted  tans  and 
creams,  is  a  profitable  glove  to  retail  at  $1. 

C6  is  a  special  finish,  18-inch  huck  of  exceptional 
value  to  retail  at  10c.  G77  is  a  full  black  table  damask, 
68  inches,  well  adapted  for  hotel  trade.  It  can  be  retail- 
ed at  50c. 

A  special  importation  of  German-made  purses  is 
among  the  leading  purse  values  shown  by  this  house. 
This  department  is  strong  this  season  in  blouse  sets  and 
belt  buckles.  The  smallware  man  has  gathered  together 
the  most  favorable  lines  of  gilt,  gun  metal  and  oxidized 
buttons  in  all  sizes. 


Dominion  Suspender  Co. 
Wherever  ball  bearings  have  been  adopted  it  lias 
meant  an  improvement  that  has  readily  been  appreciated 
by  the  public.  It  is  only  recently  that  this  principle  has 
been  included  in  suspenders,  and  those  who  have  worn 
them  maintain  that  thev  never  feel  the  presence  of  sus- 
enders  on  account  of  the  ease  with  which  the  ends 
move  at  every  turn  of  the  body.  The  Dominion  Sus- 
pender Company  are  experiencing  a  great  demand  for 
their  Cyclo  Ball  Bearing  Suspender,  and  are  thoroughly 
convinced   that    it   will    prove   a    favorite   wherever   sold. 


Burned  Out,  But  Still  in  the  Ring. 
The  Allcock,  Laight  &  Westwood  Co..  Limited,  beg  to 
notify  their  customers  that  they  are  in  a  position  to  till 
orders,  at  their  temporary  warehouse.  9  .Jordan  street, 
and  they  have  let  the  contract  for  a  beautiful  five-storey 
warehouse  on  their  old  site,  and  will  carry  a  much  larger 
and  better  assortment  of  needles,,  smallwares,  and  fish- 
ing tackle    than   ever. 
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New  York   Silk  Waist  Co. 

The  N i •  w  York  Silk  Waist  Co.  are  at  present  com- 
pleting their  Fall  range,  and  the  manager  informed  the 
representative  of  The  Review  thai  their  long  experience 
in  the  manufacture  of  waists  and  other  ladies'  garments 
i>  in  pleasing  evidence  in  the  general  get-up  of  their 
samples.  The  company  bas  also  undertaken  t"  i  reduce 
several  garments  t"  enable  retailers  to  advertise  their 
departments. 

Owing  i<>  the  widening  of  St.  Ajitoine  Btreet,  where 
their  faetorj  is  located,  thej  are  negotiating  for  the  bal- 
ance  of  St.  Antoine  street  to  St.  David's  lane.    The  extra 

space    will    be   utilized    to   increase    their  OUtpul    and   enable 

tliein  to  give  even  better  deliveries  than  before. 

The  company  will  make  a  strong  feature  ol  their 
kimonos    for   next    season    and    tins   department    will    be 

run    independent    of    the    blouse    factory. 


Brereton   &  Manning. 
Brereton  &   Manning,  wholesale  furriers.  Toronto,  lost 
no  time  in   resuming   their  business  after  the  lite.     For- 
tunately  thej    had   several   consignments   from   Germany 

in  customs  and  a  large  quantity  of  domestic  furs  ill  fur- 
dressers'    bauds,    as    well    as    some    shipments    in    transit. 

They    have   secured    temporary    premises    for   factory   at 

ti(i  and  68  King  street  east,  and  warerooms  at  '_'"  Melmda 
street,  until  such  times  as  their  warehouse  is  rebuilt. 
Their  lease  has  nearly  live  years  to  run.  and  the  rebuilding 
clause   therein  calls   for  new    premises   in  six   months. 


Niagara  Neckwear  Co. 
The   Niagara    Neckwear  Co..   Limited,   are   up   to   the 

front  in  fashions  and  have  introduced  the  new  cham- 
pagne shade  which  is  being  shown  in  every  high-class  fur- 
nishings establishment  in  New  York.  The  new  shade  is 
^iire  to  Bell,  being  a  mixture  id'  black,  brown  and  white, 
and  presenting  shot  effects  that  make  it  particularly  at- 
tractive   in    some   lights.      It    is   one   of   the   shades   that    is 

well  adapted  tor  exclusive  trade. 

Rapid  Increase  in  Business. 
Last  year  the  Truro  Knitting  Mills  Co..  Truro.  Nova 
Scctia,  added  two  large  brick  additions  to  their  plant. 
Notwithstanding  this  consequent  large  increase  in  the 
production  of  Stanfield's  Unshrinkable  Underwear,  the 
management     find    it     impossible    to    till     the    demand     for 

•'  Stanfield's,"  and  are  considering  the  advisability  id' 
operating  the  mills  at  night.  The  scarcity  of  operators 
is  the  most  serious  difficulty  in  Nova  Scotia  at   the  present 

time.  

An  Ill-Founded  Report. 
Despite  the  fact  that  reports  have  been  circulated 
among  their  patron-,  in  Canada  that  they  have  discon- 
tinued business,  the  National  Sweeper  Company,  Marion. 
Indiana,  advise  us  that  they  have  not  only  increased  their 
travelling  force  by  the  addition  of  live  new  men.  hut  have 
also  made  several  notable  improvements  in  the  mechani- 
cal   make-up  of  their  earpet    sweepers. 

The    Canadian    representative,    Mr.    \Y.    C.    Roberts, 
office  No.   }•">  Colborne  street,  Toronto,  is  now  calling  on 

the  trade,  ami  shovviu"  the  1904  National  line  which  is 
equipped  with  two  new  patented  devices  illustrated  ami 
described  on  another  page  of  this  issue.  The  anti-tip- 
pine    device    prevents   the   sweeper   from    tipping  up   when 

drawn  back  quickly  or  with  undue  force  over  Boor  cov- 
erings   

Preserved  from  Fire. 
many  warehouses  and  factories  were  destroyed 
in  the  Toronto  tire,  that  the  trade  in  general  are  at  a 
li  "  to  know  where  to  turn  for  their  supplies.  Such  re- 
tailers as  are  looking  for  lines  of  ladies'  neckwear,  ruch- 
ingS,  pleated   goods,  belt-,   uirdlcs  and   feat herboiie   frames. 

will  find  that  the  stock  of  the  Keatherbone  Novelrj  Manu- 
facturing Co.  of  Toronto  is  most  complete.  This  linn 
were  uninjured  by  the  lire  and  their  large  stock  is  being 
daily  added  to  from  their  factories,  to  meet  the  deficiencies 
caused   bv   the  extra   demand   since   the  tire. 


S.  H.  &  M.  Co. 

The  s.  II.  d  M  Co.  .He  mil  with  a  catalogue  to  the 
trade  entitled  "  Seasonable  Suggestion*!  in  Ladies'  Belt* 
and    Neckwear    lor   Spring   and    Summer.    1904." 

This    tasty    booklet    has   a    cover    in    two   shade-   of    blue 

and    gold.       It     l>    printed    on    good     paper,    ami    contain-,    a 

number  Of   artistic   and   clearlv    printed    cuts   that    tell 

more    plainly     than    pa<-es    of    description    what     i-    what     in 

Spring    ami    Summer   txdts    and    ladies'    neckwee.n 

Though    they    were    one    of    the    u  n  foil  iiiial  e    linns    that 

Buffered  in  the  Toronto  tire,  they  have  made  arrangements 
whereby   they  can   till  orders,  and   thou  ph.    thcii    catal 
was     printed     and     published     before     the      lire      OCCUITed, 
merchants  can  place  orders  for  lines  illustrated  there  with 
full  confidence  in  the  S.  II.  &   M.  Co.  being  able  to  ship 

promptly    all'  orders    entrusted    to    their    care.      Their    pre- 
sent   address    is    111    front    street    west. 


Standard  Manufacturing  Co.,  Xenia. 
If  merchants  realized  the  convenience  an<T  usefulness 

id'    a    curtain    fixture,    they    would    not    entertain    the    idea 

that  they  could  satisfactorily  handle  the  stock  without  it. 

Every  retailer  knows  the  Boiling  that  curtains  gel  when 
displayed  in  the  old  way.  and  those  who  have  adopted  the 
fixture    have    wondered    they    did    not    do    it     sooner.      The 

Standard   Manufacturing  Co..  Xenia.  Ohio,  are  making  a 

fixture    with    the    closest    attention    to    convenience    in    dis- 
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playing  the  Curtains  and  portieres,  and  to  the  prevention 
of  the  dust  and  handling  that  depreciates  the  value  and 
spoils  the  appearance  of  these  goods  in  a  short  time.  A 
fixture  called  '•  I'ueedit,"  is  well  adapted  tor  the  show - 
ing  of  portieres,  table  covers,  bed  spreads  and  rugs,  ami 
saves   much    time,    ami    creasing   of   tin-   goods. 

R.  II.  Cosbie,  Wellington  street  west.  Toronto,  is 
agenl  for  this  company.  Mr.  Cosbie's  show  rooms  were 
only  scorched  by  the  recent  lire,  and  his  travellers  are 
out    as   usual. 


Fast  Selling  Novelties. 

An  invention,  which  enables  any  woman  to  convert 
any  piece  of  soft  material,  such  as  ribbon,  velvet,  silk  or 
lace,  into  a  soft  folded  sash  or  belt,  has  been  put  on  the 
market    by   the   D.  Hope   Specialty    I  -    Broadway, 

New    York.     The  article  bears   the    name    id'    "  Victory 

l'inette."    and    it    is   certainly    a    splendid    addition    to    the 
stock   in   the   ribbon  department 

This  firm   also  makes  the   Victory  Skirt   Supporter  and 

Waist  Extender,  which  has  no  teeth  or  prongs  to  tear  the 

lament.      It    will    retail   nt    25e. 
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Gaunt  &  Hudson. 

Mr.  J.  VV.  Holden,  of  Piccadilly,  Manchester,  is  due  to 
arrive  in  Canada  in  a  few  weeks,  representing  Gaunt  & 
Hudson,  Limited,  of  Leeds,  one  of  the  largest  firms  in 
England  manufacturing  men's  and  children's  cloth  caps 
and  hats. 

As  will  be  seen  by  referring  to  the  photo  of  their  factory, 
shown  in  their  advertisement,  the  building  is  an  imposing 
one,  and  as  the  whole  of  their  premises  and  their  entire  plant 
are  used  exclusively  for  the  manufactuie  of  hats  and  caps  in 
cloth,  tweed,  linen,  etc.,  they  need  fear  no  opposition  to 
their  claim  of  being  "second  to  none  in  the  world."  St. 
George's  Works  occupy  a  splendid  position  in  Great  George 
Street,  Leeds,  and  the  handsome  six-storey  block  of  build- 
intfs  commands  attention  from  some  distance. 


The  Norfolk. 

One  of  the  novelties  Mr.  Holden  will  be  showing  for 
Gaunt  &  Hudson  is  the  "  Norfolk"  cap.  As  will  be  seen 
by  the  illustration,  it  is  something  after  the  style  of  their 
"Chamberlain  "  cap,  but  rather  neater.  It  has  just  the 
single  Norfolk  pleat,  as  worn  in  the  Norfolk  suit,  and  is 
very  stylish  and  dressy. 

Another  hat  which  is  sure  to  sell  well  is  the  imitation 
Panama,  which  they  are  making  in  fancy  and  straw-colored 
linens,  etc.     This   hat  is    exceedingly  light  and  cool,  keeps 


The  Panama. 

its  shape  and  color,  and  is  a  most  comfortable  piece  of  head- 
wear  for  either  city  or  holiday  use.  Other  lines  of  tweed 
hats  are  "  Terris  "  and  "Lounge,"  while  new  patterns  of 
"Golf"    and    "Motor"   are    also    being    shown. 

Ontario  Neckwear  Co. 

The  Ontario  Neckwear  Co.,  Limited,  the  day  after  the 
fire  secured  temporary  premises  on  the  old  Upper  Canada 
College  grounds,  King  street  west,  where  the)  are  now  as 
busy  as  ever.  This  concern  were  equal  to  the  occasion  and 
bought  out  the  entire  stock  of  neckwear  silks  from  a  manu- 
facturer who  was  going  out  of  business,  consequently  had 
only  to  await  the  arrival  of  their  machines  to  go  on  with 
orders.  This  deal  was  a  large  one,  and  the  stock  was 
secured  at  a  low  rate,  whereby  they  are  enabled  to  offer 
$4.50,  #6.00  and  $!).00  qualities  at  $2.2.r>  per  dozen.  Their 
new  designs  in  ladies'  wash  neckwear  are  now  on  the  road 
and  comprise  the  latest  novelties  for  Spring  and  Summer. 

The  American  Silk  Waist  Co. 
The  American  Silk  Waist  Co.  arc  now  busy  getting 
their  samples  ready  I'm'  Fall.  They  are  showing  the  big 
waists  only;  most,  it'  not  all,  in  soff  materials.  In  dress 
waists  they  are  showing  ;i  great  variety  in  evening 
shades.     The   combinations  are   very   effective. 


CONDENSED  OR  "WANT''    ADVERTISEMENTS. 

Advertisements  under  this  heading,  2c.  a  word  first  insertion,  lc.  a 
word  each  subsequent  insertion. 

Contractions  count  as  one  word,  but  five  figures  (as  $1,000)  are  allowed 
as  one  word. 

Cash  remittance  to  cover  cost  must  accompany  all  advertisements 
In  no  case  can  this  rule  be  overlooked.  Advertisements  received  without 
remittance  cannot  be  acknowledged. 

Where  replies  come  to  our  care  to  be  forwarded, five  cents  must  be  added 
to  cost  to  cover  postage,  etc. 

BUSINESS  CHANCES. 

\ \ /  E   have   eighteen   general  stocks   for  sale  in  Canadian  Northwest, 

'  "       varying  in  stock  from  three  to  seventeen  thousand  dollars  ;   send 

icr  list.     The  Locators,  Winnipeg,  Man.,  Business  Chance  Brokers.   (5) 

GOOD    OPENING  for  Dry  Goods    Business  in    a  growing  Town  in 
Western  Ontario.     For  particulars,  address  Box  97  Dry  Goods 
Review,  Toronto.  (5) 

AGENT     NA/AINJTED. 

Agent  wanted  on  commission,  to  represent  large  firm  manufacturing 
high-clas.  Waterproof  and  Rainproof  Clothing  for  Ladies  and  Gentle- 
men. Apply,  giving  particulars  of  firms  already  represented,  nnd  refer- 
ences in  strict  confidence  to 

B      BIRNBAUM    &    SON,    LIMITED 
3b  Cannon  Street,  LONDON,  EC,  ENGLAND 

THE    MERCHANTS   MERCANTILE  CO. 

260  St.  James  St.,   Montreal. 
MERCANTILE   REPORTS   AND  COLLECTIONS. 

Our  method  of  furnishitigcommercial  reports  to  oursubscribers  gives  promp' 
4Dd  reliable  information  to  date.  Every  modern  facility  for  the  collection  of  claims 

Tel.  Main  1985. 


3    HORN  COMBS 

p0lNTS^QUALITY,       FINISH,        PRICE. 

The  Horn  Combs  made  by  C.  G.  Elrick  &  Co.  are  stan- 
dard.   They  cannot  be  improved  upon. 

Helling  Agents  to  the  Wholesale  Trade. 
GEO.  RIDOUT  &   CO.,  77  York  St.,  TORONTO 

Montreal  Branch  :     P.J.  Cornkorth,  301  St.  James  St. 


R.    FLAWS  &  SON,   ManchesterBldg.,  MelindaS^^ 
Dry  Qoods  Commission  Agents. 

S.  &  L.  Ash  Brothers,  Leeds, 

Cloths,  in  great  variety, 
Cartwright  &  Warners,  Limited,  Loughborough,  Eug. 

Hosiery  and  Underwear, 
Bentley  &  Tempest,  Leeds,  Eng., 

Casket  Cloth,  Vicunas,  Serges,  Cap  Cloths, 
Hood,  Morton  &  Co.,  Newmilns,  Scotland, 

Lace  Curtains.  * 


Representing. 


Increase  Your  Business  br£S£toand  stationer. 

Be  informed  on  the  Book,  Stationery  and  Fancy  Goods  Trades-  what  to 
buy,  where  to  buy.  Monthly ;  One  Dollar  Per  Year. 

MacLEAN    PUBLISHING   CO.,    Limited,    Mon'real,     Toronto,     Winnipeg. 


c 


OLONIAL 

LOAK 

OMPANY 


BB1B 


MANUFACTURERS   <>F 

LADIES'  JACKETS,  COSTUMES, 

SKIRTS,  and  CHILDREN'S  REEFERS 
also  LADIES'  BLOUSES. 

Choice  line  of  Fall  Sambles  now  ready. 

Whu.dae,eon.>,  383  St.  Paul  St.,  MONTREAL 
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CLASSIFIED     LIST     OF     ADVERTISEMENTS 


Accountants  and  Auditors. 

Barbei .  I  leni  \    ft  Co     i 

I- ahey,  Win     i  orODli  i 

Hcek  d,   Toronto. 

Jenkins  and  Hardy,  Montreal,  lunnito,  New 
York. 

Kidd,  F   II  .  Toronto. 

in,  Geo   ( '     I  ■ironto. 

Williamson    F    i.      Toronto. 
Advertisement  Writers. 

<      Id  ft  l  .ill,  Wakefield,  M  i 
Auctioneers 

en,  G   E,  ft  Co.,  Chi 
Barristers,  Solicitors,  etc 

ttwater,  Due  os  A  Chauvin    Montreal. 

Beatty,    Blackstock,    Fasken    and    Riddell, 
I  ..i  onto. 

Burritt,  |as.  1 1  .  Pembroke 

( lameron,  I).  t ito  and  '  '  ik*  ille, 

I  [ami) ton,  L  C,  Toronto. 

Tupper,  Pnippen  ft    Tupper,  Winnipeg. 

Vidal    i    L.  O.,  Quebei  and  Montmagny, 
Belts  and  Girdles. 

i  eatberbone  Novelry  Co  .  Toronto. 

Greenshields  Limited,  Montreal. 

Hope.  I)  ,  Specialt)  (  o  .  New  York. 
I  Adies'  u  nited,  I  oronto. 

Phillips  ft  Wrinch.   Toronto. 

Whitfield,  Mayall  ft  Co.,  Montreal 
Blankets,  Quilts,  Travelling  Rugs,  etc 

Alaska    Feather  it  Down  Co.,  Montreal  and 
Winnipeg. 

Hassberger,  i     S     Montreal, 

Imperial  Rubber  Clothing  Co..  London. 

Toronto  Feather  ft  Down  Co.,   Toronto. 
Boot  and  Shoo  Laces. 

Frank  it  Bryce,  Montreal  and   Toronto. 

"  Paton's1' — Ross,  Geo.  D..  &  Co.,  Montreal 
and  Toronto. 
Boots.  Shoes  and  Rubbers 

McLaren  ft  Dallas.   Toronto. 

Ryan,  Thos.  ft  Co.,  Winnipeg. 
Button  Machines,  etc 

Deli. mce  Button  Machine  Co..  New  York. 
Carpets,  Curtains,  Rugs.  etc. 

Borrows,  A    R.,  ft  Co.,  Guelph. 

Hamilton  Cotton  Co.,  Hamilton. 

Hassberger,  E.  S  ,  M  ratreal. 

Hees,  Geo.    II..  Son    ft   Co.,    Montreal  and 
Toronto. 

Imperial  Carpet  Co.,   Toronto. 

Rylands  ft  Sons.  Manchester.  Eng. 
Cash  Registers,  Carriers,  etc 

Cutting,  F.  C,  Toronto. 

Hallwood  Cash  Register  Co.,    Toronto. 

National  Cash  Register,   Toronto. 
Cloaks.  Costumes,  Skirts,  Shirt  Waists,  etc. 

American  Silk  Waist  Co.,  Montreal. 

Baker,  Richard   L. ,  Co.,  Toronto. 

Cater,  Pint  ft  Co..  London.  K  C. 

Colonial  Cloak  Co.,  Montreal 

Consolidated  Cloak  Co.,    Toronto. 

Empire  Mfg.,  Co.,   Montreal. 

Greenshields  Limited,  Montreal. 

Hassberger,  E.  s.,  Montreal. 

Hitchcock,  Williams  &('>..  London,  Lng. 

Macdonald,  John  ft  Co.,   Toronto. 

McKinnon   ft   Co.,    Montreal,   Quebec  and 
Toronto. 

M  on  Tea  I  Waierproof  Clothing  Co..  Montreal. 

New  York  Silk  Watst  Mfg.  Co.,  Montreal. 

New  York  Skirt  Mfg.  Co..  Montreal. 

Northway,  )ohn.  ft  Son,   Toronto 

Riplev.  E.,  ft  Son,  London,  Lng. 

I'ngh  Mfg.  Co.,  33  Church  St..  Toronto. 

Rylands  ft  Sons,  Manchester.  Kng. 

Salem  <  o.,  Montreal. 

Sniderman,  Ma\.  loronto. 

star  Mantle  Mfg.  Co..  Montreal, 
nan   ft   Sommer.  Montreal. 
Clothing  Manufacturers 

Merchants  Mfg  Co  ,  Toronto. 

Hachborn.    E,  G.,  ft  Co..   Toronto. 

Wilkins.  Robt    C  ,  Montreal. 
Commission  Agents 

Flaws,  R  .  ft  Sons,  Toronto. 
Corsets. 

Konig  ft  StufTman,  Montreal 
Cottons,  Prints,  Shirtings,  etc. 

Canadian  Colored  Cotton  Mills  Co. 
rneau,  P.,  F1UA  Cie  .  Quebec. 

( In  ensluehU  Limned.  Montreal. 

I  lorrockses,   Crewdson    ft     '  o     Manchester 

and   Lond    n,  I  ng. 
Rylands  ft  Sons,  Manchester,  Eng. 
'    \iye.l  i '  —  H   lltns.     Win.    ft    Co.,     Lon- 
don. I 
Cotton  Batting 

Dominion  Wadding  Co.,  Montreal. 


Curtain  Display  Racks 

Standard  Mfg   <  lo  .  Kenia,  I  »hio, 
Cushions,  Pillows,  Etc 

Alaska  Feather  and  Down  i    i     Montreal  and 

Winn 

i  lee  i,  Geo    1 1     Son  ft  <  !o     Toronto. 

loronto  Feather  ft  Down  Co. ,  loronto. 
Desks 

.  Co  ,  Montreal. 
Dress  Ooods,  Silks,  eto. 

Hrock.  W     R   ,  Co.,  Montreal  and     Toi 

Bropfa  Montreal 

Canadian  Colored  Cotton  Mills  Co..    Mont- 

and  I  on,-! 
Debenham,  Caldecotl  ft  Co    Montreal,  Que- 
bec and   Toronto 
Garland,  |ohn  M  .  Son  ft  Co  .  Ottawa. 
Garneau,  P  .  I  its  ft  Cie   Quetx 
Greenshields  Limited,  Montreal 
I  lassberger    E   S.,  Montreal. 
Hitchcock,  Williams  ft  Co.,  London,  Eng, 
Ishikawa,  K..  &Co      i      »nlo. 
Knox,  Morgan  ft  Co.,  Hamilton. 

Kyle,  Cheesbrough  ft  Co.,   Montreal. 

Nisbet  ft    Auld.    Toronto. 

Priestleys' — Greenshields  Limited.  Montreal. 

Rylands  ft  Sons,  Manchester,  Eng, 

Wyld  Darling  Co.,   Toronto. 
Dyers,  Cleaners,  etc. 

i     American     Dyeing    Co,     Montreal, 
'Toronto,  Ottawa  and  Ouebec. 

Parker,  R.,  ft  ( ,o.,  I  oronto. 

Worrall,   |.ft  |    \L,  Manchester 
Educational. 

Belleville  Business  College,  Belleville.  Ont. 

Canadian  Correspondence  College,   Toronto. 

St.  Margaret's  College,   Toronto. 

Western  Business  College,   Toronto. 

Willis  Business  College,  Ottawa. 
Engravers. 

Crip,  Limited,  Toronto. 

Legg.  Bros..   Toronto 

Smith,  Geo.  L,  New  York. 
Fanoy  Waistcoats 

Macdonald.   |ohn,  ft  Co.,  Tor  into. 

Wyld-D  irling  Co.,   Toronto. 
Finance.  Insurance,  etc. 

British    \merica  Assurance  Co  .   Toronto. 

(  'anadian  Bank  of  Commerce,   Toronto. 

Confederation  Life  Association,    Toronto. 

London  Guarantee  ft  Accident  Co.,  Toronto 

Merchants  Mercantile  Co..  Montreal. 

Metropolitan  Bank,   Toronto. 

Western    \ssurance  Co. .'Toronto. 
Flannels,  Flannelettes,  etc. 

Horrockses.   Crewdson    ft   Co.,    Manchester 
and  London,  Eng 

Rylands  ft  Sons.  Manchester,   Kng. 

Wyld-Darling  Co.,   Toronto. 
Furs'. 

Alexandor,  A    L.  Montreal. 

Brereton  ft   Manning,  Toronto. 

Cater    Platl  ft  Co.,  London.  E.C. 

Edgar,  Constine  ft  Co.,  Montreal. 

Hitchcock.  Williams  ft  Co  .  London,  Eng. 

Peck,  John  W  .  ft  Co  .   Montreal,   Winnipeg 
and  Vancouver. 

Swift,  C  tpland  ft  Cc  .  Montreal. 
General  Dry  Goods. 

Brock.  W    R  .  Co.,  Montreal  and    Toronto. 

Garland,  J  ,hn  M.,  Son  ft  Co.,  Ottawa. 

Garneau,  I'  .  Fiis  ft  Cie,  Quebec. 

Greenshields  Limited.  Montreal. 

Hitchcock.  Wi  liams  A  Co..  London,  I  n^. 

Knox.  Morgan  ft  Co     Montreal. 

Kyle,  Cheesbrough  ft  Co.,  Montreal. 

Macdonald,  lohn,  ft  Co..  Toronto. 

Nisbet  ft  Auld.    Toronto. 

Rylands  ft  Sons.   Manchester.  Eng 

Wvld- Darling  Co  .    Toronto. 
Gloves.  Mittens,  etc 

Baker,  Rich  ird  L. ,  Co..  Toronto. 

God*  rich  Knitting  Co..  Gode  ich. 

Hudson     Bay    Knitting   Co..    Montreal    and 
Winnrpeg. 

Pewny's— Greenshields  Limited.  Montreal. 

Rylands  ft  Sins    Manchester.   I 
v.  W.  II.  ft  Sons,  Acton. 
Handkerchiefs. 

Paquette  Bros  .  Montreal 

Rvlands  ft    Sons.    Manchester,    lng. 

W)  Id-Darling  Co.,   I  •  ronto. 
Hats.  Caps.  Etc 

I),  I  »nto. 

Montreal 
Eng 

Peck    [ohn  W    .x  Co     Montreal,  Winnipeg, 
anil  Vancouver 

Wrevford  ft  Co.,  Toronto 


S  A  1  I  I 

Ladi.  s'  Neckwear. 
I  eathei  bone  Novell  v  Mfg    <  o     i  ■ 

<  rntario  Ne<  i  oronto 

Ke.i,    \.   | 

"  I  «di<       We  II        1    noted     I  ., ronto. 

William  .in. 

Linens. 

Liddell,  \\  el  md 

t  >id  Bleai  ii  I  .Mien  '  lo    K  udalstown    1 1 

Kyi. md-  ft  -son  .    M am  I  '■  itei    Kng 
Linen.   Silk   Cotton   and    Woollen   Threads, 
Yarns   Etc. 

Baldwin,     |  irtnei       1 1  lit  i  v,  Bog 

Montreal 

Canadian  '  lotton   \l  Montreal   and 

into 

Frank  A   Bryc      I  and  Montreal 

Linings  and  Can<as«s 

I  lebenham  I  oronto. 

Kirk.   Samuel    .v  son,    I. on. ion,   Eng     and 
Mariche 

McDougall,    \    A  Co.,    Montreal 

Mel  .•■.in    Vndre  lew  York 

Rylands  ft  Sons,  Manchester   Eng 
Magazines. 

Australasian  Draper. 
Malt  ng. 

Imperial  Carpet  Co.,   loronto. 

Ishikawa,  K.,  ft  Co  .    Toronto 
Men's     and     Boys'     Ready-Made    Clothing 
<  Overalls,  Rain  coats,  Sweaters,  etc.). 

Garneau,   I  I 

Hachborn.  E   G.,  ft  Co  .  I  oronto. 

Merchants  Mfg    Co  ,   Toronto 

Peck    John  W     ft  Co  ,  Montreal,  Winnipeg 
and  Vancouver 

Rylands  ft  Sons,  Manchester,  I'.ng. 

Wilkins,  Robert  C,  Montreal 
Metallic  Roofing. 

Metallic    Roiling    (   o        Montreal,      Toronto 
and  Wr.nipeg 
Millinery.  Ribbons,  etc. 

<  anada  Veiling  Co  .    1  oronto. 

Caverbill  A  Kissock,   Montreal,  Quebec  and 

i  Utawa. 
Debenham,     Caldecotl    ft     Co.,    Montreal, 

Quebec  and     I  oronto. 

Hitchcock.  Williams  &  Co..  London,  I'.ng 
I  oronto. 

Mc<  all    D.,  &  Co.,    I  oronto. 

McDowell,  Andrew  II  ,  Moi  treal. 

McKinnon.  S.  F  ,  ft  Co.,    Montreal.   Quebec 
and  I  oronto. 

Strachan  Bros  ,   Toronto. 

Taylor,    M     |  ,  ft  Co.  New  York. 

Whitfield,  Mayall  ft  Co. 
Mosquito  Nett  ngs. 

McLean,    Vndrew,  Co.,  New  York. 
Needles,  Pins,  etc 

Nicklin.  J     &  Co.,  Birmingham. 
Novelties 

Phillips  ft  Wrincb,  Montreal. 

Pilcher  J.  W  i  ouisville 

Ridout,  G  .  ft  Co     Montreal  and  Toronto. 

Weese,  G   A  .  ft  Son.   Toronto. 

West  wood,  C    II  .  ft  Co..   Toronto 

Whitfield,  Mayall  ft  Co  ,  Montreal. 
Office  Systems,  Supplies,   eto- 

Briggs  Ledgei  Sj   tern  >  o. ,  Toronto. 

Hart  ft  Riddell.    Toronto 
Oil  Cloths  and  Linoleums. 

Garneau,  P  ,  Fils  ft  Cie,  Quebec. 

Rylands  ft  Sons    Manchester,  Eng. 
Papier  Mache  Forms,  Wax  Figuros,  eto. 

Goodwin,  J.,  London,  Eng. 

Lyons,   Hugh  ft  Co  .  Lansing    Mich 

Palmenberg's,  I    R     Sons    New  York 

Toronto  Brass  Mfg    Co . ,   Toronto. 
Patterns. 

\  -w   Idea  Pattern  Co.,  New  York. 
Press  Clippings. 

Canadian  Press  (lipping  Bureau 
Ruchinga  and  Pleatings. 

Rem,    \    I  loronto. 

Featlierb  me  Novelry  Co.,   Toronto 
Safes,  etc. 

I  iv'ors,   I  oronto. 
Shirts,  Collars,  Ties,  etc 

(   anadian   1    ndr; 

ra  Neckwe 
i  Iniario  Neckwe  'onto 

R viand- ft  s.,ns,  Manchester    I'.ng 

Co.,   Montr,  al. 

Tdoke  I  '•■ 

Van    Mien.  I     ft  i'o.    Ham  lion 
Welch    Margetson  ft  i  o     London.    I  ng 
William-  Greeni  .\  Rome  Co.,  Berlin. 
Wrev  I    r.l  A  Co      I  oronto. 
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8how  Cases. 

Dominion  Show  Case  Co.,  Toronto. 

Reid  Mfg.  Co.,  Detroit. 
Skirt  and  Hose  Supporters. 

Hope,  D.,  Specialty  Co.,  New  York. 

Kleinert,  I.  B.,  Rubber  Co.,  Toronto. 

Phillips  &  Wrinch    Toronto. 
Smillwares. 

Kelk,  F.  &  E.  W.,  Toronto. 

Nicklin,  J.,  &  Co.,  Birmingham,  Eng, 

Weese,  G.  A.,  &  Son,  Toronto. 
Sporting  Goods. 

Kelk,  F.  <fc  E.  W.,  Toronto. 

Westwood,  C.  H.,  &  Co.,  Toronto. 
Store  Lighting. 

Auer  Light  Co.,  Montreal. 

Luxter  Prism  Co.,  Montreal  and  Toronto. 
Suspenders,  Buttons,   etc. 

Berlin  Suspender  &  Button  Co.,  Berlin. 

Dominion  Suspender  Co.,  Niagara  Fal:s. 

Tooke  Bros.,  Montreal. 

Welch,  Margetson  &  Co.,  London,  Eng. 
Sweepers. 

National  Sweeper  Co. 
Truoks. 

Slingsby,  H.  C,  Montreal  and  Toronto. 
Tweeds,  Serges  and  Tailors'  Trimmings. 

Fisher,    John,    Son    &    Co.,    Montreal    and 
Quebec. 


Garneau,  P.,  Fils  &  Cie,  Quebec. 

Greenshields  Limited,  Montreal. 

Kirk,  Samuel,  &  Sons,   London,    Eng.,  and 
Manchester. 

McDougall,  A.,&  Co.,  Montreal. 

Macdonald,  John  &  Co.,  Toronto. 

Wyld-Darling  Co.,  Toronto. 
Typewriters. 

Canadian  Oliver  Typewriter  Co. ,  Montreal. 
Umbrellas,  Parasols,  etc. 

Irving  Umbrella  Co.,  Toronto. 

Rylands  &  Sons,  Manchester,  Eng. 
Underwear,  Hosiery,  etc. 

Baker,  Richard  L.,  &  Co.,  Toronto. 

Brock,  W.  R.,  Co.,  Montreal  and  Turonto. 

Cartwright  &  Warners,  Loughborough,   Eng. 

"  Ceetee  "  brand — Turnbull,  C,  Co.,  Gait. 

Deimel  Linen-Mesh  Co.,  Montreal. 

'   Eildon  "  brand — Woods,   John  L.,  Mont- 
real. 

Ellis  Mfg.  Co.,  Hamilton. 

Gait  Knitting  Co.,  Gait. 

Garneau,  P.,  Fils  &  Cie,  Quebec. 

Goderich  Knitting  Co.,  Goderich. 

Kyle,  Cheesbrough  &  Co.,  Montreal. 

Penman  Co.,  Paris,  Ont. 

'Pesco"  —  Peter     Scott    &   Co.,     Hawick, 
Scotland. 


RylancL  &  Sons,  Manchester,  Eng. 
Truro  Knitting  Mills  Co.,    Truro.  N.S. 

"  Viyella"— Wm  Hollins  &  Co., London, Eng 

Watson  Mfg.  Co.,  Paris. 

"Wolf"  brand— Henderson,  Robert,  &  Co., 
Montreal. 

"  Wolsey  "  brand  Underwear. 

Wreyford  <fc  Co.,  Toronto. 

Wyld-Darling  Co.,  Toronto. 
Upholsterers'  Supplies. 

Hees,  Geo.  H..  Son  &  Co.,  Ltd.,  Toronto. 
Velvets,  Velveteens  and  Cords. 

Debenham,  Caldecott  &  Co.,  Toronto. 

Worrall.  J.  &  J.  M.,  Manchester,  Eng. 
Wall  Paper. 

Stauntons  Limited,  Toronto. 

Watson-Foster  Co.,  Limited,  Montieal. 
Watertroof  and  Rubber  Goods. 

Cravenette  Co.,  Bradford,  Eng 

Imperial  Rubber  Clothing  Co.,  Londor 

Law,  Russell  &  Co.,  Bradford  and    L. 

Montreal  Waterproof  Clothing  Co.,Mt 

National  Rubber  Co.,  Montre?'. 
Window   Shades,  Curtain  Pr  js,  etc. 

Hees,  Geo.  H.,  Son   &   Co.,  Montre 
Toronto. 
Wrapping  Paper.  Paper  Boxes,  etc. 

Canada  Paper  Co..  Toronto. 
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Alaska  Feather  &  Down  Co.,  Limited. . .  53 

Alexandor,  A.J 157 

American  Silk  Waist  Co 

Auditors  and  Accountants    

Auer  Light  Co 

A  ustralasian  Draper 

B 

Baker,  Richard  L,,  Co 125 

Baldwin  J,  &  J,,  &  Partners.  Limited...  6 

Belding,  Paul,  &  Co 87,130  a 

Bell  Telephone  Co 29 

Belleville  Business  College 29 

Berlin  Suspender  and  Button  Co...     133,  135 

Birnbaum,  B.,  &  Sin 168 

Brereton  &  Manning 157 

Briggs  Ledger  System  Co.,  Limited 27 

British  America  Assurance  Co 56 

British  American  Dyeing  Co 157 

Brock,  W.  R.  Co.,  Limited 8,  88 

Brophy,  Cains  &  Co 12,  13 

Burrows,  A.  R.,  &  Co 54 

C 

Canada  Paper  Co 27 

Canada  Veiling  Co 150 

Canadian  Bank  of  Commerce 56 

Canadian  Col.  Cotton  Mills  Co 54 

Canadian  Correspondence  College 29 

Canadian  Oliver  Typewriter  Co 24 

Canadian  Press  Clipping  Bureau, 27 

Canadian  Underwear  Co 137 

Cater,  Piatt  &  Co 101 

Cartwright  &  Warners 139 

Caveihiir  &  Kissock 146 

Child  &  Fall 23 

Cole,  G.  W.  Co 24 

Colonial  Cloak  Co 168 

Condensed  ads 168 

Confederation  Life  Association 56 

Consolidated  Cloak  Co 99 

Cravenette  Co 155 

Cutting,  Fred'k  C 39 

O 

Debenham,  Caldecott  &  Co 55.  142  148 

Defiance  Button  Machine  Co 155 

Defriez,  Alfred 139 

Deimel  Linen-Mesh  Co 119 

Dominion  Show  Case  Co 126 

Dominion  Suspender  Co 137 

Dominion  Wadding  Co 6 

E 

Edgar,  Coristine  &  Co 157 

Ellis  Mfg   Co.,  Limited 63 

Empire  Mfg.  Co 101 


Featherbone  Novelry  Mfg.  Co 72 

Fisher,  John,  Son  &  Co 123 

Flaws,  R.,  &  Son 168 

Frank  &  Bryce 3 


Gait  Knitting  Co.,  Limited 35 

Garland,  John  M.,  Son  &  Co 82 

Garneau,  P.,  Fils  &  Cie 139 

Gaunt  &  Hudson 130b 

Grip  Limited 166 


Goderich  Knitting  Co.,  Limited 

Goodwin ,  J 

Greenshields    Limited....     1,2 
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Hachborn,  E.  G. ,  &  Co 

Hallwood  Cash  Registers 

Hamilton  Cotton  Co 

Hart  &  Riddell 

Hassberger,  E.  S 

Hees,  Geo.  H..  Son  &  Co.,  Limited 

Hitchcock,  Williams  4  Co 

Hollins,  Wm.  &  Co 
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Hope,  D.,  Specialty  Co 152 

Horrockses,  Crewdson  &  Co  ,  Limited..         33 
Hudson  Bay   Knitting  Co 135 


Imperial  Carpet  Co 

Imperial  Rubber  Clothing  Co. 

Irving  Umbrella  Co 

Ishikawa,  K.,  &  Co 

Ivey,  J.D.,  Co 

K 

Kelk,  F.  &  E.  W 

Kirk,  Samuel,  &  Sons,  Limited. 

Kleinert.  I.  B.,    Rubber  Co 

Knox,  Morgan,  &  Co 

Konig  &  Stuffman 

Kyle,  Cheesbrough  &  Co 


"  Ladies'  Wear  " 

Law,  Russell  &Co.,  Limited 

Legal  Cards 

Legg  Bros 

Lennard,  S.,  &  Sons inside  back 

Liddell,  William,  &  Co 

London  Guarantee  &  Accident  Co 

Luxfer  Prism  Co.,  Limited 

Lyons,   Hugh,  &  Co 
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Macdonald,  John,  &  Co. .     outside  back 

McCall,  D  ,  &  Co.,  Limited 

McDougall,  A.,  &Co 

McDowell,  Andrew  H 

McKinnon,  S.  F.,  &  Co 

McLaren  &  Dallas 

McLean,  Andrew,  Co 

Merchants  Mercantile  Co 

Merchants  Mfg.  Co 

Metallic    Roofing   Co.,  Limited 

Metropolitan  Bank 

Montreal  Waterproof  Clothing  Co 
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National  Cash  Register  Co 

National  Rubber  Co 

National  Sweeper  Co 

Niagara  Neckwear  Co 

New  Idea  Pattern  Co 

New  York  Silk  Waist  Mfg.  Co 

New  York  Skirt  Mfg.  Co 

Nicklin,  J.  &  Co 

Nisbet  &  Auld 113,  114,  114a, 

Northway ,  John  &  Son 
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Ontario  Neckwear  Co. 
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Palmenberg's  Sons,  J.  R 41 

Paquette  Bros 109 

Parker,  R.,  &  Co 23 

Peck,  John  W.,  &  Co g2 

Penman  Mfg.  Co n6 

Phillips  &  Wrinch 78 

Pilcher,  J.  V.  Mfg.  Co 159 

Porter,  A.  T.,  Importing  Co i"« 

Pugh  Mfg.  Co 99 


Rea,  A.  E.,  &  Co..v. 7o 

Reid  Mfg.  Co 35 

Ridout,  Geo.,  &  Co 168 

Ripley,  E.  &  Sons    109 

Ross,  Geo.  D..  &  Co 42 

Ryan,  Thos.,  &  Co 90 

Rylands  &  Sons,  Limited 4 
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112 
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Salem  Company,  Limited 

Scott,  Peter  &  <  '0 

Slingsby,  H.  C 

Smith,  Geo.  J 

Sniderman,  Max  &  Co 

Standard  Mfg.  Co   

Star  Mantle  Mfg.  Co 109 

Staunton's.  Limited 51 

Stevens,  G.  E.,  &  Co 36 

St.  Margaret's  College 29 

Storey,  W.  H.,  &  Son inside  front  cover 

Strachan  Bros 148 

Swift-Copland  Co 140 


Taylor,  M.  J.  &  Co 

Taylor's  Safes 

Tees  &  Co 

Tooke  Bros. ,  Limited 

Toronto  Brass  Mfg.  Co 
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Van  Allen,  E.,  &  Co 130 

W 

Waldman  &  Sommer. . .    161 

Waller,  John  L. ,  &  Co 92 

Watson,  Foster  Co.,  Limited 46 

Watson  Mfg.  Co.,   Limited,  .inside  back  cover 

Weese,  G.  A. ,  &  Son 130  a 

Welch,  Margetson  &  Co 133 

Western  Assurance  Co 56 

Western  Business  College 29 

Westwood,  C.  H.,  &  Co nr 

Whitfield,  Mayall  &  Co 109 

Wilkins,  Robert  C inside  front  cover 

Williams,  Greene  &  Rome  Co.,  Limited..         30 

Willis  Business  College 29 

"Wolf"  Brand  Underwear,     inside  back  cover 
"Wolsey"  Unshrinkable  Underwear.  ...  3 

Woods,  John  L 60 

Worral,  J.  &  ].  M 7 

Wreyford  &  Co 126 

Wyld-Darling  Co Inside  front  cover 
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LooKing'  for  SometKing  Better? 

Then  write  as 

Tlie  making  of  knitted  underwear  a  littlo  better  than 
others  is  both  our  business  and  our  ambition. 

-  We   specialize  :     Ladies'   and   Children's   Underwear 
take  up  our  entire  time  and  thought. 


Mil 

ag  Agents  : 

TORONTO  : 

MONTRBAL  : 

ST.  JOHN   : 

WINNIPEO  : 

McCLUNQ  &  BURN5 

A.  L.  UILPIN 

J.  A.  HURRAY 

BRYCE  4  CO 

The   Watson   Manufacturing    Co.,    Limited 

PARIS,  CANADA. 


J 


THE  CELEBRATED 


WOLF' 


BRAND 


UnsKrinKable 

pure:  wool 

Underwear, 

THei  Very  best  in  MaKe, 
Style  and  Wear, 

For    Men,    Women    and    Children. 

CAN  BE  HAD  FROM  THE  LEADING  WHOLESALE  HOUSES. 

Robert  Henderson  &  Co..  W£IT  Montreal 


Crescent   (2 
Hosiery  and  Underwear 

S,  Leonard 

£»  dons 


DUNDAS,   ONT. 


Manufacturers  of  all  kinds  of  Ladies', 
Misses'  and  Children's 

RIBBED  UNDERWEAR 

in  Cotton,  Wool,  Worsted,  Merino, 
and  Silk,  and  "  Bolton's  "  process  for 
Unshrinkable  Underwear. 

GUARANTEED    UNSHRINKABLE    AND 

NON-FELTINQ. 


SOLB  SELLING  AGENTS 

The  Richard  L.  Baker  Co. 


38  Wellington  St.  We«t, 


TORONTO,  ONT. 


\ 


I  To  the  Trade  \        May,  1 904. 


m  *9 


his  Month 


we  are  preparing  for  our  semi-annual  stock- 
taking, June  1st.  Stocks  in  every  department 
are  to  be  reduced.  We  mention  a  few  of  the 
many  lines  that  are  special  value  : 

10,000  Pieces  Crum's  Prints 
Black  Mohair  Dress  Goods 

I6c.  to  $1.00  per  yard. 

Cream  Novelty  Mohair  Dress  Goods 

25c.  to  75c.  per  yard. 

1,000  Smyrna  Rugs,  30x€0  inches 

$24.00  per  doz. 

Men's  Fancy  Waistcoats 

New  Goods,  clearing  at  $10.50  per  doz. 

Ladies'  White  Lawn  Waists 

$7.50,  $9.00,  $12.00  per  doz. 

6/4  Canadian  and  Scotch  Tweed 

OUltingS  $K50  t0  $2.00  per  yard. 


Wellington  ana  from  $t$.  €a$t,  Corottto 
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WYLD-DARLING 


WHOLESALE    DRY    GOODS 


COMPANY.  LIMITED. 


Full  Range  of  Staples 


TORONTO. 


now  opened  up  and  we  are  able  to  give  sorting  orders  prompt  delivery.  Our  travellers 
are  showing  full  range  of  BLANKETS,  FLANNELS  and  GENERAL  DRY  GOODS 
FOR  FALL. 

MEN'S  FANCY  SHIRTS,  BALBRIGGAN  and  MERINO  UNDERWEAR  for  imme- 
diate shipment. 

Daily  arrivals  of  COTTON  HOSIERY  and  VESTS,  "GLORIA"  RIBBONS  and  New 
VEILINGS. 

Mercerized  figured  LAWNS,  CILKTAF,  the  popular  imitation  Silk  Lining,  in  all  shades. 

Black  Fancy  and  White  Fancy  MUSLINS. 

BEDFORD  CORDS,  Embroidered  dots  in  assorted  colors  and  patterns. 

FANCY  PERSIAN  LAWNS  in  black  and  white,  great  variety  of  patterns. 

Standard  Bank  Bldg.,  18  Wellington  St.  West,        WYLD-DARLING    COMPAN.Y' 


TlHIEI§[&A®D!FFI![3EKI@E 
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EE  THAT 
YOU 
GET THE 

RIGHT 

KIND. 

STOREYS  CLOVES  ARE  STANDARD  FOR  EXCEL- 
LENCE OF  MATERIAL,  FIT,  STYLE,  WORKNIANSNlP 
AND  DURABILITY. 

THEY  NEVER  DISAPPOINT. 

We  also  make  MOCCASINS  and  MITTENS  IN  ALL  NOVELTIES. 

THE  GLOVERS  OF  CANADA,     limited 


ROOSTER 
BRAND 


UNION   MADE 


If  your  Overall  Depart- 
ment .is  sickly,  try  the 
celebrated  business  tonic 


ROOSTER  BRAND  OVERALLS 

The  improvement  will  surprise  you. 


ROBERT  C.  WILKINS, 


Manufacturer, 


MONTREAL. 


jun«,.  i')04  DRY  GOODS   REVIEW 


GREENSHIELDS  LIMITED 

/Vlontreal  and  Vancouver,  B.  C. 


Our  travellers  have  now  with 
them  samples  for  Fall  trade,  with 
leaders  in  the  following  depart- 
ments : 

Cottons,  Flannelettes, 

Linings,  Dress  Goods, 

Carpets, 

Smallwares, 

Mens  Furnishings, 

Woollens, 

Read  y-to-W ear  Goods, 

Notions. 

New  Summer  goods   are    now 


arriving  and  we  ean  fill  all  orders 


promptly. 


DRY  GOODS   REVIEW  J™..  190* 

( 

You  Make  No  Mistake 

=  IN  BUYING  = 


PRIESTLEYS' 
DRESS  GOODS 


They  are  always  good 
sellers.  Popular  with  ladies 
and  widely  known  for 
their  wear  and  quality 
of  finish. 


GREENSHIELDS  LIMITED 


HONTREAL. 


GREENSIIIELDS  WESTERN  LIMITED,  GREENSI1IELDS  £>  CO.,  Limited 

Winnipeg.  Vancouver. 

Sole  Agents  For  Canada. 


Jur»..  1<J04 


DRY   GOODS   REVIEW 


CEETEE 

Underwear 
Unshrinkable 
Full-Fashioned 

Never  gota  hard  with  washing.  Retalna  Its  elasticity. 

Keeps  Its  shape.  Is  soft  and  warm. 

Made  from  line  pure  wool. 

We  replace  any  thai  shrink.  Made  in  liijit  weight  India 
Gauze,  for  Spring  and  Summer.  Medium  and  heavj 
natural  for  Wintei , 

Elastic  Ribbed  Underwear  for  1904 

Our  Ladies',  Children's,  Infants',  Vests,  Drawers,  Union 
Suits,  Corset  Covers,  Tights,  etc.,  will  be  right  at  the  top 
for  quality,  new  designs,  new  trimmings. 

Our  travellers  will  call   on  jou   shortly. 

The  C.  Turnbull  Co., 

of   GALT,    Limited. 


QOULDINQ  &  CO., 

SO  Wellington  St.   East, 
TORONTO. 


JOS.  W.  WEY, 

7  Bastion  Square, 
VICTORIA,   B    C. 


16  Wolsey 

UNSHRINKABLE 
UNDERWEAR. 


I  III  Ml  \l'l  INNUMIR- 
AB1  T  SO  »  VI  I  I  D  I'll  I  V 
TIONS  Of  "  WOLSEY," 
BUT  THERE  IS  NO  SUB- 
STITUTE FOR  IT  AND 
NOTHING  JUST  AS  GOOD 


The  Canadian  Public-    know- 
ing iis  unrivalled  qualities,  and 

that  it  is  in  every  respect  all 
that  the  manufacturers  claim 
for  it  — 


WnWwmm 


Being  Absolutely  Unshrinkable  Pure  Wool,  Durable,  Well-Fitting 

— are  insisting  on  being  supplied   with   "Wolsey,"  which   has   itood  the 


test  of  time,  and  is  one  of  the  greatest  successes  of  modern  time 
AVOID     SUBSTITUTES 


Why  Lose  the  Sale  of  Goods 

If  we  Have  What  You  Require 


Ladies'  Wear— Seasonable  Dress  Stuff's,    Linings.    Trimmings,    White 
wear,   Blousings,  Neck-wear,   Lace  Collars,  Appliques,  etc. 

Men's  Wear  Coatings,  Suitings,  Pantings,  Rain-proof  Cloths,  Gent's 
Furnishings,  Summer  Underwear,  etc.,  etc., 

Summer  Goods — Fancy  Dress  Muslins,  White  Dress  Muslins.  Black 
Dress  Muslins,  White  Lawns.  Black  Lawns,  Organdies, 
Printed  Lawns.  Diamond  Cloths,  Mattelasse  Cloths, 
Vestings,  etc.,  etc.,  etc., 

Lumbermen's  Supplies-  Blankets,  Sweaters,  Shirts,  Overalls,  Socks, 
Jackets,  Pants,  etc.,  etc. 

YOUR    ENQUIRIES    WILL    HAVE   OUR    BEST   ATTENTION 


P.  GARINEAU,  FILS  &  CIE.,    -    QUEBEC 


Wholesale    Dry    Goods 


DRY  GOODS  REVIEW 
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RYLAND5&S0NS 


LIMITED 


MANCH 


IM 


Cotton 


Spinners 


♦     ♦     ♦     ♦ 


ts 


♦     ♦     ♦     ♦ 


Manufacturers 


Bleachers 


♦     ♦     ♦ 


Dyers 


♦     ♦     ♦ 


finishers 


Makers  of  the  Celebrated  Dacca  Calicoes  and  Sheetings 


WORKS        UeaPCy'  Gorton, 


Longford  works,      Swluton, 


Wigan, 

Crewe, 


Chorley, 
Bolton. 


r 


Capital,  $14,500,000 ;  Employees,  12,000 


LIST  OF  DEPARTMENTS: 


Plain     DreSS    GOOdS,    British  and  Foreign 

Fancy  Dress  Goods,  British  and  Foreign 

Silks  and  Velvets 

Velveteens 

Irish  and  Scotch  Linens 

Table  Damasks,  Towels  and  Tray  Linens 

Muslins,  Curtains  and  Handkerchiefs 

Flannelettes,  Hosiery 

Flannels  and  Blankets,  Quilts 

Smallwares,  Haberdashery  and  Trimmings. 


Bleached  Calicoes,  Sheetings 

Oxfords,  Harvards,  Galateas 

Dyed  Linings 

Floor  Oilcloths 

Laces 

Prints  and  Cretonnes 

Shirts,  Underclothing 

Ladies'  Blouses 

Boys'  Blouses  and  Sailor  Suits 

Umbrellas,  Gloves 


J«.i,«..  lt)Q4 


DRY   GOODS   KZVItn 


BONUS  PRICES  RULE 


for  this  month  and  June.  Our  travelers  are  all  in  possession  oi 
Reduced  Price  Lists  show  mil;  reductions  in  the  majority  of  our  lines 
ranging  from  10%  to  25%.  The  somewhat  belated  season  has  reduced 
our  time  for  assorting  sales  and  brought  us  right  up  to  where  the  retail 
trade  are  having  their  busiest  season.  They  therefore  "have  us"  and 
we  are  offering  our  unusually  heavy  stock  at  all  round  and  sweeping 
reductions.  Quick  shipment  will  put  the  goods  before  your  cus- 
tomers at  once. 


Kyle,  Cheesbrough  ®>  Co 

93  St.  Peter  St.,  MONTREAL 


FANCY 

PARASOLS 


1 


LA 


DIES'   | 


MISSES'  at  all  prices. 

CHILDS'  ) 


Samples  now  on  the  road. 


THE- 


Irving  Umbrella  Company 


MANUFACTURERS 


108  Wellington  St.  W.,      TORONTO 


PEWNY'S 

Kid  Gloves 

For  your  Summer  Trade 

put  in  an  assortment  of 

these  gloves. 


EVERY  PAIR  IS  GUARANTEED. 

Pewny's  Gloves  are 

GOOD  GLOVES. 


GREENSHIELDS  LIMITED 


MONTREAL 

ACENTS   FOR   CANADA 


DRY  GOODS   REVIEW 


June.  1904 


The 


Worrall 
Brand 


stands  for  the  height  of  present 
achievement  in  velvet  dyeing 
and  finishing. 

It  is  stamped  on  the  back  of 
all  good  velvets. 


Thig  Piece  is  Warranted  to  be  in  Our 
Best  Dye  and  Finish. 


Registered  Trade  Mark. 


J.  &  J.  M.  WORRALL 


Limited 


Dyers  and  FinisHers 

Of  MANCHESTER,  ENGLAND 


Jun*.    1904 


DRY   GOODS   REVIEW 


CartwrigHt    (EL    Warners' 


Celebrated  AII=Wool 


UNSHRINKABLE  UNDERWEAR. 

CARTWRIGHT  &  WARNERS'  name  on  a  garment  carries  with  it  the  value 
of  a  hundred  years'  successful  experience  in  the  manufacture  oi  the  West  Knit 
Underwear  in  the  world,  ami  stamps  it  with  the  character  of  superiority  thai 

places  it  above  ami  beyond  all  other  in  a  class  by  itself. 

R.  FLAWS  &  SON,  Agents,  Melinda  St.,  Toronto 


PURE     WOOL 


DYEING  -COY. 


The  Largest  and  Best 
I  <|ui|)|><  el 

Dye  Works 

in  the  Dominion. 

Dress  floods,  Cloth,  Tweeds,  Drills,  Duck5, 

Cottons  and  Velveteens, 

Hosiery,  Yarns,  Oloves,  Braids,  Etc., 

DYED,  FINISHED   AND    PUT  UP 

Also  Feathers,  Silks,  Velvets,  R  Ibbons,  I  aces,  Etc. 

All  work  guaranteed  unequalled.    Bend  for  Price  i.t«t. 

NO  EXAOGERATION-Our  statement,   also  Col  of 
works,  it.  absolutely  true  and  unexatcerate'l. 


BE   SURE   VOL)    GET    THE    BEST 


Paton's  Scotch  Boot  and 
Shoe  Laces 


BEAT  ALL  GERMAN  IMITATIONS. 


See  Name  on   Ever]    Hox. 
Better  value  Cannot  be  Got. 

Send   (or  Samples  and    Prices. 


Cotton,   Thread,    Wool,   Silk, 
Leather  and  Porpoise  Hide. 


"  Paton's  Cotton  Twine." 

Paton's  Wax  Machine  and 
Sole  Sewing  Threads. 

Paton's   Tailors'  Linen 


Threads, 


Unexcelled  in  Quality. 


Paton's  Super  Machine 


Twist. 


r 


The   best    substitute  tor  Silk. 
Retains  Color  and  Lustre 

under    Damp  and   1  [eat. 


"  Milward's   Sewing 
Needles." 


SOLE  AGENTS 
FOR  CANADA. 


GEO.  D.  ROSS  &  CO. 


52  Wellington  St.  West.  TORONTO. 
648  Craig  Street,     -     MONTREAL. 
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87  FRONT  STREET  WEST,  OPPOSITE  THE  QUEEN'S  HOTEL, 

TORONTO. 

Staple  Department. 

TICKINGS,  DENIMS,  SHEETINGS,  GREY  and  WHITE  COTTONS. 

SPECIAL    VALUE. 

XXK.     38=in.  Apron  Prints,  Red,  Navy,  and  Black  Grounds. 

32=in.  Best  British  Prints,  Flake  Designs  in  Black,  Navy  and  Brown  Grounds. 

27=in.  Knicker  Suitings  (Linen  Finish),  very  fashionable  and  quick  sellers. 

Dress  Goods  Department. 

All  Wool  Costume  Cloths,  to  retail  at  25,  35  and  50c. 

Nuns  Veiling,  Cream,  Rose,  Sky,  Black,  to  retail  at  25c. 

Lustres,  Cream,  Sky,  Navy,  Black,  to  retail  at  50c. 

15  Ranges  Ladies'  6  4  Suitings,  in  all  the  latest  designs  for  Summer  wear. 

Woolen  Department. 

Saltaire  Cheviots  and  Serges,  Black  and  Blue. 
Twill  Worsteds,  6/4  Canadian  Tweed  Suitings. 
3/4  Fancy  Tweeds,  Halifax  Tweeds  and  Etoffes. 

Hosiery,  Glove,  Underwear  and  Smallware  Department. 

Ladies'  White  Ribbed  Vests,  all  prices. 

Men's  Balbriggan  Underwear,  to  retail  at  25  and  50c. 

Plain  and  Ribbed  Hose. 

"Shamrock"  and  ''Reliance"  Black  Cashmere  Sox,  to  retail  at  25c. 

Baby  Ribbons.      Brass  and  Gun=metal  Buttons. 


Ready=to=Wear  Department. 


"Lady  Rose"  Vicuna  Overskirts, 
"Lady  Eillene" 
0487X.      Silk  Waists, 


to  retail  for  $5.00 
to  retail  for  4.00 
to  retail  for    4.00 


A  job  lot  of  Overskirts  331  :t  below  regular  value. 
All  of  the  above  now  in  stock  and  a  variety  of  other  lines  in  each  Department.     New  goods  arriving  daily. 
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THE     DRYGOODSMANS     WARES. 


Their  Origin  and  Characteristics. 


DVORY  is  the  name  properly  given  to  tusks  oJ  ele 
phants,  ;i  material  which  consists  of  a  modifica- 
tion of  denture  or  tooth  substance  containing  lines 
running  in  small  circles  and  thus  distinguished 
from  imitation  ivory.  The  walrus,  narwhal,  hip- 
popotamus, sperm  whale,  etc.  furnish  some  of  the  ma- 
terial used  in  place  of  ivory.  The  bulk  of  elephant 
ivorj  comes  from  the  African  elephant.  Some  of  it 
has  been  obtained  in  Siberia,  called  fossil  ivory,  as  it 
comes  from  the  tusks  of  extinct  mam- 
IVORY.  moths,  embedded   in   the    frozen   soil   of 

thai  region.  Elephants'  tusks  weigh 
up  to  '-M'1'  pounds,  and  the  value  depends  upon  the  size 
ami  soundness,  [vory  is  used  for  knife  and  other 
handles,  coinhs,  piano  keys,  billiard  halls,  chess  men 
and  carved  figures  and  ornaments.  Dieppe  is  the  prin- 
cipal seat  of  the  carved  ivory  trade,  hut  nearly  one- 
halt'  of  the  materia!  used  is  worked  up  in  England. 
There  still  exist  samples  of  Egyptian  inlaid  ivory  as  an- 
cient as  the  days  of  Moses,  and  Assyrian  ivory  carv- 
ings are  believed  to-day  to  date  from  1,000  B.C.  Im- 
mense figures  of  ivory  forty  feet  high  were  made  in 
Greece.  At  the  present  day.  in  the  greal  dearth  of 
true  ivory,  there  has  come  up  a  large  industrj  in  whal 
is  called  vegetable  ivory.  This  is  furnished  by  a  palm- 
like  tree  growing  on  the  Andean  plains  of  Peru,  on 
the  hanks  of  the  river  Magdalena  and  in  other  parts  of 
South  America.  The  stem  of  the  plant  is  shorl  and  pro- 
cumbent, hut  ii  has.  proceeding  from  its  crown,  a  magni- 
ficent lull  of  light  green  pinnated  leaves  of  extraord- 
inary size  and  beauty,  like  immense  ostrich  feathers,  ris 
ing  thirty  to  forty  feet.  The  fruif  is  as  large  as  a 
man's  head,  and  contains  numerous  nuts  of  a  triangu- 
lar shape,  the  size  of  a  hen'-  egg.  In  commerce  these 
nuts  go  under  the  name  of  Corrozzo  nuts.  The  ker- 
nels, when  ripe,  are  very  hard  and  white  ami  resemble 
ivory  closely.  They  are  used  extensively  for  buttons, 
umbrella  handles  and  small  trinkets.  Millions  of  these 
nuts  are  exported  annually.  Celluloid  is  another  ivory 
substitute. 

• 

Till!     -mall     raised     pattern     so     common     in     -ilk-. 
woolens   and    muslins   is  called   a    Jacquard    figure, 
and  is  produced  hy  an  attachment  to  a  loom,  which 
mechanically   selects   the   warp   threads  ami   raises  them 


when  accessary.     This  was  previouslj   done  h.\   the  weav- 
ers'  Ingers.     The   apparatus     was     invented    bj    Joseph 
Man'  Jaoquard  aboul    1790,  influenced  by  his  dislil 
the   weavina   business,   in   which   he  had 
succeeded    his   father,  and   hy  a   reward        JACQUAED. 
offered   by  an    English   paper  for  a   ma- 
chine of   this   kind.      For  some   reason,   after   the    intro- 
duction of  the  invention   he  neither  collected   hi-  reward 
'""'    utilized    the    machine,   and    h    was    with    surprise   that 
'"'     found     Napoleon     had     heard     of     M     and     wa-    offering 

"im  a  pension.  At  lir-i  the  silk  weavers  were  violently 
opposed  io  11.  ,-,-  workmen  are  accustomed  to  obstruct 
''"'  introduction  of  new  machinery  even  to  this  day. 
Eneland  made  first  use  of  this  invention  in  1820,  and  a 
revolution  in   weaving  ha-  followed. 

• 

JUTE  i-  1  btained  from  the  fibre  of  a  plant  common 
in  Bengal,  the  cheapest  Mine  known.  From  it  are 
made  up  gunny,  gunny  cloth  and  cordage,  and  the 
finer  fibres  are  used  in  carpets,  shirting,  coal  linines, 
etc.  It  is  often  mixed  with  -ilk.  cotton  and  woolen  fab 
ric-.  and  i-  employed  in  paper  making.  It  i-  bright 
and  lustrous  in  appearance,  and  resembles  -ilk.  The 
plant  grows  to  the  height  of  twelve 
feet    and    i-    cut    while    in    flower,    about  JUTE. 

three   months  after  sowing.      It    '-   then 
-tripped   of  it-   have-  and   branches,  lied   in   bundles  and 
steeped   tor  from  ten  to  twenty  days  in  water  to  Io 
the  fibre  hy  rotting  the  outer  bark.     The  plant   1-  b 
until   only   the   fibre   remains,  ami    tin-   i-  cleaned,   dried 
ami    made    into   "drums"   of   seventj    or   eighty    oounds. 
for  export   ii   1-  pressed   into  hah-  oi   .inn  pounds.  When 
finished    it     ha-    a    beautiful    glossy,   golden   appeal 
and    i-    -oft    and    silk}     Io    the    touch.      The    name    i-    thai 
used   by   ihe   natives  of   Bengal,  ami    wa-   first    heard   of 
in    17!M>.      The    manufacture   of   jute   centres    in    Dundee 
ami   Belfast.      It   is  -pun  by  processes  similar  to  flax,  the 

fibre  being  softe 1  by  whale  oil  and  water.    It   ••■  easily 

dyed,  but  the  fastness  of  the  color  cannot  he  depended 
upon.  One  of  it-  large  uses  is  for  backings  tor  oil- 
cl(  th. 
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MR.  ALEXANDER  MacLEAN. 

K.  ALEXANDER  MacLEAN,  of  Ottawa,  who 
has  been  appointed  Canadian  Trade  Com- 
missioner In  Japan,  has  had  a  wide  and  var- 
ied experience .  His  parents,  who  were  na- 
tives of  [nverness-shire,  Scotland,  came 
in  1832,  and  took  up  a  farm  in  South 
Dumfries,  Brant  County,  where  the  subject  of  this 
sketch  was  horn  two  years  later.  Having  followed  the 
usual  occupations  on  the  farm  and  attended  the  public 
school  and  later  the  grammar  school  in  Paris,  he  became 
a  school  teacher  at  twenty  years  of  age,  which  occupa- 
tion he  followed  for  a  year.  After  serving  an  appren- 
ticeship in  a  "eneral  store  at  Ayr,  he  went  to  Stratford, 
where  he  engaged  in  the  lumber  business. 

In    1863    he   made   another  change   anil   established    the 
Mitchell    Reformer,   which    he   conducted   until   1865,   when 


Mr.    Alexander    MacLean,    Canadian    Trade 
Commissioner  to  Japan. 


he  assumed  editorial  responsibility  for  the  Cornwall  Free- 
holder, the  home  organ  of  the  late  Hon.  John  Sandtield 
Macdonald.  There  he  remained  until  1872,  when  he  was 
appointed  Ottawa  correspondent  of  the  Toronto  (Jlobe,  a 
position  which  he  filled  to  the  entire  satisfaction  of  Mr. 
Brown  and  of  the  Reform  party  generally  during  the  ex- 
citing time  of  the  Pacific  scandal.  In  1874  he  retired 
from  the  Globe  staff  and  joined  John  ('.  Roger  in  the 
purchase  of  the  Ottawa  Times,  which  they  conducted  for 
two  years  in  the  Reform  interest  and  then  sold  to  the 
late  A.  M.  Bureess,  afterwards  deputy  minister  of  the 
interior.  In  the  meantime  the  firm  of  MacLean,  Roger 
(\  Co.  had  secured  the  contract  for  the  parliamentary 
and  departmental  printing  of  the  Dominion  Government, 
which   was   renewed   on   several   occasions  until   the  Gov- 


ernment established  the  printing  bureau  in  L888.  In 
conjunction  with  Mr.  Roger  and  others,  Mr.  MacLean 
established  Ihe  Canadian  Granite  Co.,  and  later  the  Ot- 
tawa Granolithic  Paving  Co.,  of  both  of  which  he  was 
president.  In  L894  and  1895  he  was  also  managing  di- 
rector of  the  Montreal  Herald.  Mr.  MacLean  has  always 
taken  dee))  interest  in  public  and  municipal  matters.  For 
four  years,  1890  to  1894,  he  acted  as  alderman  in  Ottawa, 
and  during  the  latter-  year,  as  chairman  of  the  Street 
Railway  Company,  he  took  a  prominent  part  in  the  nego- 
tiations leading  to  the  construction  of  the  Ottawa  Elec- 
tric Railway.  Lie  has  been  president  of  St.  Andrew's 
Society,  of  the  Ottawa  Art  School,  and  of  the  Central 
Canada  Exhibition  Association.  In  politics  he  has  al- 
ways been  a  Liberal,  and  for  a  term  he  held  the  office  of 
president  of  the  Ottawa  Reform  Association.  He  be- 
longs to  the  Masonic  Order,  being  a  past  master  of  the 
Cornwall   lodge,  which  he  joined  in  1.868. 


SIR  WILLIAM  VERNON  HARCOURT. 

RETIRED  from  parliamentary  life  as  he  is,  Sir  Wil- 
liam Vernon  Harcourt  has  not  by  any  means  allow- 
ed his  interest  in  politics  to  die.  He  still  keeps  his 
eye  and  mind  closely  centred  on  the  arena  where  his 
genius  displayed  itself  to  admiring  nations,  and  feels  for 
and  with  His  former  colleagues,  while  he  is  beyond 
affording  them  active  assistance  or  leading  them  on  to 
desired    attainments. 

The  one  ambition  of  his  earliest  days  was  to  enter 
Parliament,  and  it  was  with  a  view  to  this  that  his  entire 
career  was  shaped.  Although  possessing  a  lineage  of 
some  influence,  his  success  depends  not  at  all  upon  his 
birth  or  name.  His  early  education  was  received  in  a 
rectory  and  without  a  public  school  training  he  entered 
the  more  serious  courses.  At  Cambridge  his  ambition 
kept  him  close  at  work,  and  after  capturing  honors  of 
moment  he  went  to  the  Bar. 

Here  his  undoubted  ability  rapidly  raised  him  to  a 
position  where  the  brightest  career  opened  to  him.  But 
not  for  one  instant  did  his  ever-increasing  honors  blind 
him  to  the  impetus  of  all  his  early  exertions.  Ignoring 
the  height  he  had  reached  in  his  profession,  ami  to  the 
amazement  and  against  the  advice  of  his  friends,  he 
dropped  it  all  when. he  had  acquired  sufficient  capital 
to  enable  him  to  live  as  a  member  of  Parliament  should, 
and  threw  his  energies  into  the  attainment  of  his  life's 
desires. 

The  British  Empire  knows  and  has  felt  the  effect  of 
his  success  in  a  parliamentary  lite,  and  bis  retirement 
from  active  affairs  was  viewed  as  a  loss  that  shows  no 
prospect  of  immediate  reparation,  lie  has  no  regrets  as 
he  looks  back  on  his  career  and  rests  happy  in  the  know- 
ledge that  the  plans  he  had  drawn  up  so  many  years  ago 
were  fully  carried  out. 

His  easy  manner,  his  graciousness  and  natural  charm, 
his  sunny  nature,  have  left  an  image  in  the  hearts  of  ln> 
friends  and  enemies  in  politics  that  is  cherished  with 
regrets  for     the  vacancy  that  lie  has  left. 

A  friend  has  described  him  in  the  Pall  Mall  Gazette 
in  words  instigated  by  the  greatest  fondness  and  appre- 
ciation: "He  sits  upright  in  his  big  chair,  his  long, 
straight  legs  stretched  at  full  length  across  the  hearth: 
one   arm   crooked   up  so   that    the   hand   may   toy   with    the 
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ee  : i •_■ . 1 1 r i - 1  his  cravat,  the  other  arm  lying  slackl)  bj  in  caricatures     protrudes  beyond   its  fellow,     formed   for 

his  Bide;  and  as  be  lies  there,  Riling  and  overflowing  the  laughter  and  fine  talk  rather  than  for  petulance  or  weari 

big  chair,   the  firelight    plays  comfortably  on   his  genial  no—.      The    whole   countenance    is   expressive     of   .1 

face.     The  countenance  is  massive  and  heavy,  < » l"  a  deep  bumor  and   rich  content;   ii   Bhines   with  the  light   of  an 

color,  «iili  strong  line-,  manv  puffs  and  bags,  and  great  equable   temperament;   ii    breaks  easih    into  smiles,  and 

fulness  of  flesh.     A   fringe  of  grey  hair  runs  down  the  Bhadows  drift  across  h  only  i«i  become  luminous  with  the 

cl ks  and   under  the  ample   chin.     The     fine  and  oft-  warmth  of  his  genial  soul*  it   is  the  face  of  a  man  who 

rumpled  hair  on  his  head  is  that  of  Btubbom  grej   which  has  done  what  he  w  i>li<-<|  with  life,  who  has  had  his  way 

refuses  to  grow    white.      Heav]   eyebrows  overhane  large,  with    fortune,   and    who   has  carried   health   and   Btrength 

Bmiling,  generous-lidded  eyes;  the  strong  but  not  assertive  with    him   all    the  journey,   bo   that    pessimism   and 

nose  droops  over  a  small  upper  lip.  ami  thr  nostrils  arc  ncss  of  bouI  have  never  dulled  the  brightness  of  his  zest 

widespread.      Ills   under   lip    expressing  bitterness  onlj  lor   existence. 


ONTARIO'S     BUSINESS     TAX. 


Text  of  the  New    I, aw. 


IRRESPECTIVE  oi   an)   assessment  of  land  under  this 
Act,  in  cities,   towns  and   villages,  every  "person  oc- 
cupying   or    ushlg    land    in    the    municipally    for      the 
purpose     of     anj     business     mentioned  or  described     in 

this    section    shall    he     assessed     lor     a     sum     to    he    called 

"business  assessment"   to  he  computed   bj    reference   to 

the    assessed     \alue    of    the    land    so    occupied    or    used    by 
him,    as    follows: 

(a)  Every  person  carrying  on  the  business  of  a  dis- 
tiller tor  a  sum  enual  to  L25  per  cent,  of 
the  said  assessed  value. 

(h)     Elver"    person    carrving   on    the    business    of    ;i 
hrew  v\-  for  a  sum  equal   t> 
value. 

(c)      Every   person   carrying   on     the 
wholesale    merchant,    of   an 
pany.      a      loan      company. 
company,       as       defined 
or    of    an    express      company 


I  he   said    assessed 


Inisiness 
insurance 

or        a 
hy        this 
where 


com- 

I  rust 
AC, 
such 

land  is  preoccupied  or  used  mainly  for 
the  purposes  of  its  business,  or  a  land  com- 
pany or  of  a  hank  or  a  hanker,  or  of  any 
other  financial  business  for  a  sum  equal  to 

7.")     per    cent,     of     the    said     assessed     value. 

id)     Every  person  carrving  on  the  business  of  what 

is  known  as  a  departmental  store  or  of  a 
retail   merchant    dealing  in    more   than   five 

branches  of  retail  trade  or  business  in  the 
same  premises  or  in  separate  departments 
«\'  premises  under  one  roof,  or  in  connected 
premises,  where  (he  assessed  value  of  tllO 
premises   exceed-   $20,000,   or  of   a    tnaniifae- 

turer.  lithographer,  printer  or  publisher,  or 

of  a  hotel  or  club,  or  the  business  of  sell- 
ing, bartering,  or  trafficking  in  fermented, 
spirituous  or  other  liquors  in  any  premises 
in  respect  of  which  a  tavern  or  shop  license 
has  been  '.'ranted,  for  a  sum  euual  to  50 
per  cent,  of  the  said  assessed  value. 
let  Every  person  practising  or  carrying  on  busi- 
ness as  a  barrister,  solicitor,  notary  public, 
conveyancer,      physician,    surgeon,    oculist, 

aurist.  medical  electrician,  dentist,  veter- 
inarian, civil  or  mining  or  consultin"  or 
mechanical  or  electrical  engineer,  surveyor 

or  architect    for  a  sum  equal   to  50  per  cent. 

of  the  said  assessed  value. 
(f)     Every  nerson  carrying  on  the  business  <>t  a  re- 
tail merchant,  or  of  a  photograoher,  or  of  a 
theatre    concert    hall,      curling    or    Bkating 

rink,   or  other   place   of   amusement,   or  of!  a 

boarding  stable,  or  a   livery  or  the  letting 

of   vehicles  or  other  property   for  hire,  or  of 
a    restaurant,    eating    house,    or   other    house 
of    niiblic    entertainment     (not    being    ' 
ises    m    resped    of   which    a    tavern    or   shop 


license  has  been  granted),  or  an\    trade  or 
commercial  business  not  before  in  tins  sec 
tion   or  in   clause    ( <_; )    specially   mentio 

I'1"'    a    sum    equal    to    '_'.">    per    .•cut.     of    the 

said  assessed  value. 
(sj)     Every  person  carrying  on  the  business  ol  a  tele- 
graph  or  telephone  company,  or  of  a   tram 
vvav    or    street     railway,    or    of    the     tl 
mission    of   oil    or    water,   or   ol    Steam,    heat. 

gas  or  electricity  tor  the  purposes  of 
light,   heai.  oi-  power,   for  a   sum  equal   to 

25  per  cent,  of  the  assessed  value  of  the 
land      (not    being   a    highway,    road,   street. 

lane,  or  public  plai r  water),  occupied  bv 

such    person,    exclusive    of    the    value    of   anv 

machinery,  plant  or  appliances  erected  or 
placed  upon.  in.  over,  under  or  affixed  to 
such    land. 

N'o  person  shall  be  assessed  in  respect  of  the  same 
premises  under  more  than  one  of  the  clauses  of  sub 
tion  ],  and  where  any  person  carries  on  more  than  one 
of  the  kinds  of  business  mentioned  in  that  sub-section 
on  the  same  premises,  he  shall  lie  assessed  by  reference 
I"    the   assessed    value   of   the    whole   of   the    premises   under 

that  one  of  the  said  clauses  in  which  is  included  the  kind 
of  business  of  those  so  carried  on  by  him  to  which  the 
highest    rate  of  assessment    is  applicable. 

Where    the    amount    of    the    assessment    of    air     OerSOtl 

assessable  under  this  section   would   under  (he  foregoing 

provisions  he  less  than  +100.  he  shall  be  assessed  for 
the  sum  of  $100. 

Where  anv  person  mentioned  in  subsection  1  occupies 
or    uses    land    partly    for    the    purpose   of    his    business    and 

partlv  for  the  purpose  of  a  residence,  he  shall  he  assessed 

in  respect  of  the  part  occupied  tor  the  purpose  of  his 
business  only:  but  this  provision  shall  not  apply  t"  per- 
sons assessed  under  clause  (e)  of  subsection  1. 

A  financial  <>r  commercial  business,  in  subsection  1 
mentioned,  -hall  not  include  a  business  carried  on  by 
operating  ve--el  property  of  the  following  description. 
namelv  steamboats,  sailing  or  other  vessels,  tow  barges 
or  tugs;  nor  the  business  of  a  -team  railwav;  nor  the 
business  ol  a  broker  or  financial  agent,  or  of  a  manu- 
facturer's agent,  or  other  agent   or  intermediary   in   the 

business    of    the    sale    of    g Is    who    has    not     the    actual 

custody  of  the  goods,  or  has  the  custody  of  -ample- 
only. 

Every  person  liable  to  assessment  in  respect  of  a 
business  under  subsection  1  shall  not  be  subject  to  a—, — 
ment   in  respect  of  income  derived  from  such  business. 

Even  nerson  assessed  tor  business  assessment  -hall  be 
personally  liable  tor  the  payment  of  the  tax  thereon  ami 

the  same  shall  not  constitute  a  charge  upon  the  land 
occupied  oi-  used  . 
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A  HAT  thai  was  seen  the  other  day  at  a  Brook- 
lyn milliner's  was  unique.  It  was  of  a  warm 
straw  color,  each  braid  of  straw  alternating 
with  a  narrow  edge  of  white  lace,  ruffled  in. 
The  hat  had  a  rather  wide  rim,  and  on  one 
side  of  the  crown  was  a  spray  of  lilacs  and  pink  roses, 
the  white  lilacs  tinting  to  a  delicate  pink— the  shade  of 
the  roses.  That  was  all  the  trimming  on  the  hat,  which 
was  a  very  pretty  one. 

*  * 

Millinery  is  a  peculiar  art,  in  which  at  times  there 
seems  to  be  little  grace.  One  brown  hat  has  around  the 
crown  three  rows  of  cherries,  one  row  of  white,  slightly 
tinged  with  pink,  one  of  green,  and  another  of  red,  the 
different  colors  set  one  above  the  other.  These  are  stem- 
less  cherries,  set  on  as  if  they  were  so  many  beads.  On 
one  side  of  the  hat  is  a  bow  of  brown  velvet. 

*  * 

* 

A  smart  hat  of  black  and  white  has  the  wide  rim 
turned  up  on  the  two  sides,  making  the  hat  into  some- 
thing of  a  scoop.  The  outer  side  of  this  rim  is  set  with 
an  inch-band  of  white  velvet.  Two  long  plumes,  one  of 
black  and  one  of  white,  fall  out  at  the  back  of  the  hat 
over  the  hair.  On  the  left  side  the  rim  is  caught  on 
the  top  with  a  white  owl's  head. 

*  * 
* 

Among  the  smartest  of  parasols  to  be  worn  with  the 
tub  gowns  this  year  are  those  of  linen.  They  are  of  the 
heavy  butcher's  linen  and  are  to  be  found  in  all  colors, 
different  styles  and  qualities  to  suit  the  different  purses. 
They  have  handles  of  bog  wood,  light  in  color  and  peculi- 
arly marked.  In  some  of  the  parasols  the  raised  lines 
which  wander  over  the  bog-wood  sticks  are  touched  with 
the  color  which  predominates  in  the  parasol. 

*  * 

The  colors  are  those  that  are  to  be  seen  with  linen  and 
other  wash  frocks,  and  of  the  attractive  shades  which  are 
to  be  lound  in  the  heavy  linens.  There  is  green,  blue, 
red,  or  pink,  and  a  most  attractive  shade  of  heliotrope — 
these     colors     combined     with   white  and  black   and     all 

white. 

*  * 

One  of  the  all-white  parasols  is  beautiful.  This  is  in 
solid  em'broidery  done  by  hand.  In  the  alternate  panels 
there  are  embroidered  dots  and  floral  designs.  One  panel 
has  flowers  which  nearly  cover  it,  and  the  next  is  filled 
in  with  dots  perhaps  a  quarter  of  an  inch  in  diameter, 
these  of  solid,  heavy  embroidery  as  are  the  flower  de- 
signs. A  parasol  like  this  will  cost  $13.75,  and  the 
price   is    reasonable   enough    for    the  amount    of   work      and 

the   smart   effect.  . 

*  * 
* 

Another  parasol  has  a  border  of  embroidery  a  little 
inside  the  edge  of  the  parasol,  two  rows  of  this  in  de- 
signs of  the  English  eyelet-hole  embroidery  and  open- 
work enough  to  let  through  cool  breezes.  This  will  cosl 
$!).7f>   and  can   be  found   in   different    colors. 

*  * 

* 

A  dotted  parasol  can  lie  found  as  low  as  $4.75,  and  it 
makes  a   very  smart    and   attractive  sun   umbrella.      There 


is  great  variety  in  these  doited  parasols  as  in  those  of 
different  designs.  The  embroidered  dots  are  large  and 
Cover  the  linen,  being  set  only  sufficiently  far  apart  to 
look    well. 

* 
There   are   also    the    parasols    in    the   solid    color   of     the 
linen    and    Hie  embroidery    matching.     It    is  a  matter     of 
choice,  and   there  is  a   wide  variety. 

*  * 

Sartorial  menageries  are  constantly  being  replenished, 
and  there  are  three  new  animals  in  black  wood  in  para- 
sol handles  this  year.  One  of  these  which  is  effective  is 
what  is  known  as  the  "eating  monkey."  This  animal 
is  in  a  crouching  position  on  the  top  of  the  parasol  stick 
and  holds  something  in  his  hands  which  he  is  devouring. 
Another  is  what  looks  to  be  a  polar  bear,  though  in 
black  wood,  and  another  handle  which  is  smart  has  an 
owl  with  staring  glass  eyes.  These  animals  are  about  as 
large  as  thev  can  be  and  at  the  same  time  convenient  for 
carrying.  The  parasols  on  which  they  are  used  are  of 
the  coaching  order,  and  cost  from  $7.95  up. 

*  * 
* 

Wicker-covered  handles  for  parasols  and  umbrellas  are 
among  the  new  things  of  the  season.  The  handle  of  the 
parasol  is  oval,  tapering  in  from  the  top  to  the  lower 
end.  The  top  is  silver-tipped.  These  cost  $4.98.  The 
umbrella  handles  are  in  the  ordinary  shape  used  by  men, 
straight,  or  with  a  large  round  crook  covered  with  wick- 
er, and   tipped  with  silver  or  not— the  buyer  can  take  his 

choice. 

*  * 
* 

Black  and  white  as  a  combination,  with  pale  green, 
are  shown  in  a  simple  voile  gown  for  a  young  girl.  There 
is  a  low-cut  vest  on  the  order  of  the  man's  evening  waist- 
coat, of  white  pique,  and  around  the  neck  and  down  on 
either  side  of  the  front- of  the  jacket,  over  the  little  white 
waistcoat,  is  a  fold  of  black  satin. 

*  * 
* 

Hand-made     collars     of     white  linen,   the  regular  stiff 

collar,  which  are  reduced  to  50c,  come  in  different  styles. 

One  of  these  fastens  in  the  back,  and  is  set  all  over  with 

white   embroidered    dots.     Another  opens   in   front,   has  a 

turnover  corner,     and  on  either  side  of   the  front   has     a 

little  stole-like  end  done  in  fancy  needlework. 

*  * 
* 

Pretty   hair-line,     striped   louisines,   in   golden   browns, 

some  blues  and  greens,  are  selling  for  75c  a  yard.     These 

are  pretty,  and   louisine  is  a  good-wearing  silk. 

*  * 
* 

There  is  a  chance  of  a  lifetime  for  the  Summer  girl   in 

the   way    of   hat    bargains.      Imported    plateaus   are   selling 

up   town  at    \2U-  apiece.     They  are  of  a  soil,   light   straw, 

m    different    colors,    and   can   be   crumpled,    plaited,    rolled, 

or  treated  in  any  way  desirable  to  make  a  becoming  hat. 

*  * 

* 

Before  these  bargains  are  discovered,  quite  the  cheap- 
est thing  in  Spring  millinery  seems  to  be  straw  roses  at 
I2£c  a  bunch.  These  have  been  seen  upon  some  of  Hie 
good  hats  this  year,  and  the  12|c  ones  may  make  the 
hats    very    smart    if    the   milliner   has    the    ability.        They 

come   in   all   colors. 

*  * 

A  high-heeled  brown  slipper  of  white  has  the  heel  and 
a  piece  of  the  leather  carried  up  the  back  to  the  top  of 
the  slipper.  This  gives  a  shortened  effect  to  the  slipper 
and  makes  the  foot  look  smaller.  There  is  a  bow  of 
In  own   silk   on    the  toe. 
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We  are  now  prepared  to  show  you  the  BEST  range  of  samples, 

representing   goods   bought   lor 


FALL    1 9Q4 

that  we  have  ever  had,  and  possibly  the  best  you  Ji«ve  ever  seen. 

All    Our   representatives   are   OUt    on    their    respective  routes.      Make 

it   your    business   to   see   them. 


fc'VVV^'X'W'VXA/W'WX'V^.A.'X.'X'VX 


They  also  have  with  them  a  full  range  of  samples  of  goods  wanted 

for  the  sorting  trade  of 


JUNE,  JULY  and  AUGUST 


BROPNY,  CAINS  &  CO. 

23  Scott  Street,  23  St.  Helen  Street, 

TORONTO.  MONTREAL. 
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K.  J.  II.  ASHWELL,  manager  of  Ashwell's 
department  stores,  Chilliwaek,  B.C.,  was  in 
Toronto  recently  en  route  for  the  World's 
Fair  at  St.  Louis.  He  is  making  his  journey 
by  easy  stages.  Before  reaching  the  "Queen 
City"  he  spent  four  or  live  days  in  Winnipeg.  Mr.  Ash- 
well  is  one  of  the  most  progressive  business  men  in  the 
west,  and  although  he  works  hard  he  be- 
A  Chilliwaek  lieves  that  it  pays  in  the  long  run  for 
Man.  business  men  to  take  an  occasional   va- 

cation, as  they  not  only  gain  in  health 
but  in  experience.  Besides  their  store  at  Chilliwaek  the 
firm  also  have  stores  at  Sardis  and  Rosedale,  B.C. 
Their  store  at  Chilliwaek  has  recently  undergone  some 
improvements  and  has  now  a  frontage  of  93  feet  and  a 
depth  of  50  feet.  Their  Chilliwaek  and  Sardis  stores 
are  connected  by  a  private  telephone  system  two  and 
one-half  miles  long,  and  it  has  been  found  very  conveni- 
ent. The  system  is  now  being  connected  with  every  de- 
partment at  the  firm's  headquarters. 

Mr.  Ashwell,  to  use  his  own  words,  is  a  crank  on 
system.  He  believes  that  a  business  man  to  be  suc- 
cessful must  be  systematic  and  have  his  methods  thor- 
oughly up-to-date.  He  is  always  on  the  lookout  for  up- 
to-date  methods  and  his  system  of  bookkeeping  is  of  the 
very  latest  design.  He  has  recently  introduced  into  busi- 
ness a  card  system  for  keeping  stock.  By  this  system 
the  firm  are  able  to  tell  every  night  just  how  their  stock 
stands  in  the  particular  lines  to  which  it  applies,  and  not 
only  does  the  svstem  enable  them  to  ascertain  this  but 
also  to  check  any  mistakes  which  may  have  been  made 
by  a  clerk  in  not  entering  goods  which  have  been  sent 
out  to  customers.  At  present  the  system  only  applies  to 
the  chief  staple  lines  in  the  store,  but  Mr.  Ashwell  ex- 
pects in  time  to  have  it  so  extended  that  it  will  include 
every  line.  He  is  so  far  very  enthusiastic  over  the  J'esults 
obtained. 

Speaking  of  business  in  his  neighorhood  during  the 
pasl  Winter  he  says  it  has  been  fairly  good,  although  the 
weather  has  been  more  severe  than  usual.  The  outlook 
for   the    future   he   considers   good. 

'  Seeding  was  well  on  the  way  when  i  lei  I  home." 
Ik  said,  "and  the  apple  trees  and  cherry  trees  were  in 
blossom." 

The  Ashwell  firm  is  one  id'  the  pioneers  in  that  part 
nl  l.ritish  Columbia,  they  having  been  in  business  for 
thirty-three  years.  The  father  of  J.  II.  Ashwell  was 
the  founder  of  the  business  and  he  settled  in  Chilli- 
waek  about    forty   years   ago. 


MR.  J.  G.  MOODY,  Rossland,  B.C.,  is  visiting  Toronto 
and  other  points  in  Eastern  Canada.  Mr.  Moody 
was  for  some  years  well-known  among  the  whole- 
sale houses  in  Toronto,  and  he  received  a  warm  wel- 
come from  a  number  of  his  friends  in  the  Queen  City. 
He  has  been  in  Rossland  about  seven  or 
eight    years,    and    his    visit    to    the    east  A  Visitor 

just  now  is  principally  on  business.  From  Rossland. 
In  conversation  with  The  Dry  Goods  Re- 
view he  said  that  the  business  outlook  in  the  Kootenay 
country  was  much  better  than  it  had  been  for  some  years. 
When  asked  as  to  why  he  thought  so,  he  said:  "It  ie 
principally  on  account  of  what  has  taken  place.  Thp 
is,  the  experiments  which  have  been  made  in  treating 
low  grade  ores,  which  appear  to  be  turning  out  satis- 
factorily. Experiments  which  have  been  carried  on  by 
the  Elmore  oil  process  of  treating  ores  have  been  so  satis- 
factory that  a  plant  has  been  erected  at  Le  Roi  No.  2 
to  treat  fifty  tons  of  ore  per  day.  Then  Mr.  Kirby,  man- 
ager of  the  "War  Eagle"  and  "Centre  Star,"  after  a  tw< 
years'  experiment  at  Silica,  near  Rossland,  has  erected  a 
plant  near  the  Trail  smelter  to  treat  twent3T-five  tons  a 
day.  The  operating  company  is  the  Rossland  Power  Co. 
Had  not  the  experiment  proved  successful,  it  is  scarcely 
likely  that  this  plant  would  have  been  erected.  It  is 
expected  that  as  low  as  $5  grade  ores  can  be  treated  pzx>- 
fitably  by  this  new  process,  while  in  the  early  days  of 
Rossland  camp  $15  ore  was  thrown  upon  the  dump.  You 
can  easily   see   what   this   means   to   Rossland." 

Speaking  of  other  mining  districts  of  that  part  of 
the  country,  Mr.  Moody  said  that  in  Slocan  district  con- 
ditions were  more  favorable  than  they  had  been  on  ac- 
count of  the  bounty  which  the  Government  now  gives  to 
the  lead-silver  industry. 

"The  people  in  the  West  always  seem  hopeful,"  re- 
marked The  Review. 

"Yes,"  said  Mr.  Moody,  with  a  laugh,  "but  they 
have  now  good  reason  for  it.  They  know  the  stuff  is 
there. ' ' 


MR.  W.  II.  MALK1N,  of  Vancouver,  B.C.,  was  in 
Toronto  lately  en  route  home  from  a  three  months' 
trip  to  Great  Britain.  His  trip  was  particularly 
on  pleasure  account,  and  he  was  accompanied  by  Mrs. 
Malkin.  The  trip  has  dune  him  a  great  deal  of  goori 
and  he  is  returning  to  business  in  first- 
class  health.  Speaking  of  business  in  A  Vancouver 
England,   he   said    that    he   heard    a   good  Wholesaler. 

many    complaints    there,      "but,"   added 
he,  "you   seldom   hear  business  men   in   England   say   that 
trade    is   good.      Ask    a   man   how    business   is  and   he  will 
say,    'Oh,    not    bad,'    even    when    trade    is   good." 
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Knox,  florgan  &  Co., 


Wholesale  Dry  Goods, 


HAMILTON. 


Hot  Weather  Goods, 

STOCK    WELL    ASSORTED 
IIS  THE  FOLLOW! IS G  LOSES: 

Lawns  and  Fancy  Muslins, 
Dimitys  and  Wash  Fabrics, 
Dress  Ginghams, 
Taffeta  Silks, 
Cotton  Hose  and  y2-Hose. 
Gloves — Silk,  Taffeta,  Lisle. 
Ladies'  and  Child's  Underwear , 
Men's  Balbriggan  Underwear, 
Gent's  Neglige  Shirts, 
Men's  Working  Shirts, 
Blouses  and  Wrappers , 
Parasols  and  Umbrellas. 

Make  use  of  our  stock. 

Every  Department  in  good  shape 
for  sorting. 

This  will  be  a  short  season,  and 
PROMPT  SHIPMENTS  COUNT. 


Try  Us. 


A  Snap  Shot ! 
IQO  DOZEN 

MEN'S 
SUSPENDERS 


Fancy  Webs. 
First-class  in  all  respects. 
Put  up  l-doz  in  box. 

Assorted  qualities  ranging 

from  $2.25  to  S3. 50. 


We  offer 
them 


fer  (N  *\ 
for  $C 


.00 


a  dozen 


Orders  should  come 
quick  for  this   lot. 

Seldom  is  such  a  good  thing 


offered  to  the  trade 


LETTER  ORDERS 

will  receive  quick  despatch 
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are 


exclusive  in  manufacture 

and  desig'n. 

We  are  tKe  leading  House  for 

RAINPROOF  GOODS 

TKe  Latest  Novelties. 

Our  Mr.  Haley  will  be  at  the  Windsor 
Hotel,  Montreal,  during  the  months  of 
March,  April  and  May,  with  a  full  col- 
lection of  the  above  lines. 

Law,  Russell  &  Co., 

LiniTED. 

BRADFORD and LONDON 
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•  This  department  is  conducted  and  prepared  by  Mr.  I  C.  Kirkwood,  advertising  specialist,  Toronto,  and  one  enjoying  a  high  reputation  as  an 
expert  and  authority  on  all  advertising  matters.  He  will  be  pleased  to  answer  questions  regarding  advertising,  to  give  the  assistance  and 
advice  which  an  expert  is  so  well  qualified  to  give,  and  to  criticize  advertisements  which  may  be  submitted  to  him.  It  is  intended  that  the  depart- 
ment shall  be  helpful,  practical  and  well  up-to-date.  Correspondents  should  address  their  letters  to  "  Good  Advertising  Department,"  THk 
Dry  Goods  Review,  Toronto. 


DOES  ADVERTISING  PAY  ? 

Tills  question  is  being  continually  asked,  both  by 
men  who  arc  advertisers  and  by  men  who  bave 
doI   yet   entered  the  arena  id'  publicity.     Some 
sa\    "yes"    without    an    instant's    hesitation; 
jIIkts    will    say    "mi,"     and    some    others    will 
answer,  "We  don't  know."     Experience  lias  provided  the 
answer  tor  many;  others  never  having  ventured,  have  no 
positive   views  on   the  subject. 

Does  farming  paj  I  Does  manufacturing  pay  (  Does 
merchandising  pay  I  To  such  questions  it  will  he  per- 
ceived that  there  is  a  double  answer  one  affirmative, 
one  negative.     So  is  n  with  the  question,  does  advertising 

paj    .'      So    much    depends    upon    the    advertiser;    upon    his 

eouraere,  his  caution,  his  sanity,  his  experience;  something 
depends,  too.  upon  local  conditions.  The  history  Of  ad- 
vertising abounds  with  examples  of  remarkable  successes, 
and   likewise  of  grievous   failures. 

Advertising  is  a  force  in  business-building— a  subtle 
force  resembling  the  electric  current;  in  the  hands  of 
novices,  its  employment  is  fraugW  with  danger;  in  charge 
of   the   trained    man.    il    accomplishes    its    work    surely   and 

safely. 


w 


omen  s 


Belt! 


and    Hand    Bags. 

Crushed  Leather  Belts  are  distinctly  the  vogue  now.  We 
have  a  very  broad  showing  of  the  prettiest  new  styles;  in 
fine  calf,  seal,  mocha  and  ooze  leathers,  in  shades  to  match 
Spring  costumes.  Some  are  lined  with  moire  oi  taffeta  silk. 
Buckles  are  in  gilt,  nickel,  gun-metal  or  leather  covered,  in  a 
variety  of  shapes,  from  three  to  seven  inches  wide.  Prices, 
|1,  $1.50,  $2,  up  to  $5. 

Some  very  pretty  Crushed  Leather  Belts,  very  soft,  in 
assorted  colors;  leather-covered  buckles,  at  50c  each. 

Wry  neat  Carriage  Ila^s  ;irt-  shown    in    black,    tan.    Imnvn  anil  pearl 
gray  grain  walrus;  with  eight,  nine  and  tan-Inch  fnmaB,   in  Diokel 
anil  gun-metal  finish;  plain  or  braided  leather  handles;  fitted  wil 
anil  ranlea.se     some  also  with  rtnalgrotte     for  -I 

Smart  new  Haml-Hags.  >>r  Mark  ami  tan  walrus,  with  eight-inch 
eoTered' frames,  new  aeom  gilt  clasps,  braided  handles;  fitted  with  card' 
case  and  purse,  fol  Broadway 


I  know  of  a  young  man  engaged  in  the  w]inles;,|,.  dry 

goods  trade  who  three  years  aLr"  began  with  $15,000  b 
bequest  from  his  father's  estate.  Within  this  period  he 
has  twice  been  in  financial  straits,  and  bis  known  Burplns 
to-da\  is  less  than  $3,000.  I  know-  another  young  man 
who  hepran  life  without  a  dollar;  drove  a  delivery  wagon; 
served  behind  a  grocery  counter;  later  became  a  >lr\  u Is 


salesman  in  a  large  departmental  store;  was  spccdiU  pro- 
moted to  an  important  executive  position,  ami  in  a  year 
or  two  was  crossing  the  ocean  buying  merchandise  in  the 
great  centres  "i  Britain  and  Europe,  Hi-  career  was  one 
oi    steady   progress,    attended    bj    an   ever  enlarging    in 


; 


; 


Floor  and  Stair  Linens  from    t 
Scotland  and  Us. 

Nothing  makes  for  rest  and  coolness— not  to  mention  sav-  4 
ing  the  life  of  your  carpets— more  than  floor  linens  do.  But  t 
there  is  neither  beauty  nor  economy  unless  the  linens  are  right        $ 

These  are.  The  sturdiest  fibre  grown  was  woven  into 
linen  by  one  of  the  leading  manufacturers  of  Scotland.  We 
selected  the  patterns  early  in  the  Fall — they  are  new  and  ex- 
clusive to  us— made  extra  specifications  as  to  how  the  yarns 
should  be  woven,  and  gave  him  plenty  of  time  to  execute 
every  detail  carefully. 

Result  :  The  strongest,  handsomest  lloor  and  stair  linens 
possible.     For  long  service  and  crisp  coolness. 

(  Price  list  follow^) 


come.  To-day  he  has  a  business,  a  wholesale  business,  •■! 

his  own.  Such  histories  are  not  rare.  The  point  I  make 
in  narrating  these  contrasted  experiences  is  that  it  is  the 
man.  rather  than  the  business  or  the  opportunity,  that 
makes    for   success   or   failure. 

So  it   is  with  advertising.     It    pays  or  does  not   pay, 

according  to  the  quality  of  the  individual  who  directs  it. 
Blind  ignorance  of  its  principles  and  practice  is  likely  to 
result  in  waste  and  loss.  Enlightened  knowledge  of  its 
nature  and  preparation,  supported  by  good  judgment, 
will  make  advertising  profitable  how  profitable  depends 
upon   the  conditions  governing  each   individual   i 

A  bright  writer  has  said  in  answering  this  question, 
••Docs  advertising  pay?":  "(rood  advertising  is  new-; 
presented  at  the  right  lime,  in  the  right  place,  and  in  a 
readable  way.  .Much  of  the  advertising  of  to-daj  i-  put 
in  front  of  us  so  that  we  may  by  chance  stumble  ovei 
n  ;  shoved  at  us  a-  -ircet  hawkers  shove  gewgaws  m  front 
of  passers-by;  or  s,,  muddled  with  pictures  and  type  ami 
fantastic  designs  as  !,.  give  ns  eye-strain.  Fourteen  si/.cs 
anil  styles  of  type  an-  used  to  make  an  impression  on 
people  who  all  their  lives  are  accustomed  to  reading  from 

type  of  one  -i/e  and  style  at  a  time.    Advertising  is  i  i 
sarj    imt   only   to   the  merchant,  but    to   the  consumer,  and 
it    deserves  belter  treatment.    It    cannot   be  done   with   -ac- 
re-- 'in   any  old   way.'     Advertising   should   bave  e 
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and  dash  and  spirit.  Ii  shouldn't  have  to  be  peddled 
aboul  to  find  readers.  Good  advertising  pays;  1ml  only 
when  ii  endorses  quality  and  merit." 

MODERN  STOREKEEPING. 

WHAT  the  biu  departmental  stores  do  to  attract   cus- 
tomers is  always  interesting  to  the  humbler  mer- 
chant, even  though  he  cannot  incorporate  in  his  nun 
business  every    feature  of   the  giant    distributors  of   the 
necessities  and   luxuries  of   twentieth   century  civilization. 


Shoes    for    Women     Latest 
Lasts. 

Like  the  old  woman  of  the  nursery  rhyme,  we  each  "live 
in  a  shoe."  And  if  the  shoe  is  not  a  comfortable  place,  every 
joy  is  discounted. 

No  matter  how  graceful  our  shoes  are — and  there  are 
none  more  graceful — they  are  always  comfortable,  too.  In 
both  these  essentials,  ease  and  beauty,  and  in  lastingness  as 
well,  these  Lace  and  Button  Shoes  for  women  are  surpassing. 
The  best  workmanship.  The  shapely  styles. 
•   And  the  low  prices  add  zest  to  the  story  : 

At  $2.20 — Six  styles  of  fine  kidskin,  button  and  lace; 
shapHy  and  stylish  lasts;  equal  to  most  23  shoes. 

At  $2.60 — Five  styles,  of  fine  kidskin,  button  and  lace; 
kid  and  patent  leather  tips,  high  and  low  heels;  equal  to  the 
usual  JJS3.50  shoe. 

These  two  special  lines  are  made  on  finely  modeled  lasts, 
from  fine  lustrous  black  kidskin,  with  oak  leather  soles, 
welted  and  stitched.  No  shams  or  make-believes  in  any 
part,  and  a  complete  range  of  ;izes  and  widths  in    each  style. 

At  $3 — The  "  Reliable"  Shoes — and  three  dollars  never 
bought  such  a  perfect  shoe  in  every  way.  The  variety  of 
styles  is  broad  enough  to  please  you,  no  matter  what  may  be 
your  need  or  choice. 


There  was  recently  opened  in  New  York  a  new  depart- 
mental store.  One  of  the  most  attractive  departments 
is  that  devoted  to  groceries,  occupying  with  its  nstaur- 
ant  and  auditorium  the  entire  sixth  floor.  Here  in  orna- 
mental oak  booths  pretty  uirls  give  away  samples  of  vari- 
ous breakfast  foods,  canned  dainties,  soups,  soaps,  etc. 
(In  another  floor  is  a  meat  market.  Here  is  a  long  re- 
frigerator whose  glass  sides  and  electrically  lighted  in- 
terior  enable    the    customer    to    see    the    line    cuts   of   beef. 


t    Boys  in  Blue 


Boys'  Suits  for  the 
warm  days — of  speci- 
ally si  1  'Cted,  shrunk,  tested  serge  and  cheviot  in  a  rich,  cool, 
blue  that  does  not  fade. 

Bl  te  is  the  Summer  color,  and  Summer  is  the  t  me  when 
boys'  suits  get  especially  knocked  about.  And  these  are  the 
suits  of  blue  that  will  stand  the  usage  and  keep  stylish. 

Smart  fashion.  AH  the  sewing  is  done  with  silk.  Prices 
are  low  indeed. 


Blue    Serge    Siiilor    Suits,    will) 

knee   trousers;    sizes   fur  4  to  12 
years,  at  85  to  $9  75. 

Norfolk  Jacket  Suits  sizes  for  8 
to  10  years,  at  s6  to  $10. 


Double  breasted  Jacket  Suits, 
with  Knee  trousers;  siz  s  for  8  to 
16  years,  at  §5  to  $10. 

Three-piece  suits,  Jacket,  vest 
and  knee  trousers;  'sizes  for  10  to 
10  years,  at  s5  to  sl0.50. 


lamb,  mutton,  veal   and   poultry  within.     The  counters  are 
made  of  gray  marble,  with   polished  brass  trimmings. 

A  fully  equipped  dairy  is  another  attraction.  'I  con- 
tains a  machine  (hat  will  churn  butter  out  of  milk  just 
as  it  comes  from  the  cow.  This  is  a  radical  improvement 
over  the  old  method  of  waiting  for  the  milk  to  cool,  the 

Cream    to    rise,    and    the    skimming    to    be    done    before    the 


churning  could   begin.   In  the  new  dairy  one  may  see  the 

butter  made  while  one  waits,  and  thus  know  that  it  is 
absolutely   fresh   and   sweet. 

Mothers  who  are  obliged  to  bring  their  children  with 
them  when  they  go  shopping  can  leave  the  little  ones  with 
nurse-maids  in  a  playground  that  will  be  established  on 
the  roof  of  the  store.  The  playground  will  contain  a 
little  pond  in  which  gold  fish  will  swim  about,  with  an 
island   in   the  centre,   reached  by   a  bridge  at    either  end. 

On  another  floor  are  located  a  manicure  and  hair  {\\*  — 
in»'  parlor;  a  house  physician,  who  will  attend  any  per- 
sons who  are  seized  with  illness  in  the  store,  and  a  sick 
room,  containing  two  hospital  beds.  A  ladies"  parlor, 
witli  rocking  chairs,  writing  desks  and  other  aecommoda- 
toins,  and  an  Oriental  room  are  also  on  this  floor. 


CKildren's   Lawn    Dresses  95c 
Each,   wortH  $1.50 

The  little  ones  never  look  sweeter  than  in  crisp,  snow- 
white,  fluttery  lawn  dresses  like  these. 

They  are  all  new  this  minute,  of  fine  lawn,  in  five  pretty 
s-tyles.  All  with  the  French  waist  effect  that  gives  the  wee 
wearers  both  comfort  aud  grace.  They  are  generously  cut. 
and  made  with  wide  hems  on  the  skirts,  to  allow  for  the  quick 
growth  of  the  owners. 

Trimmed  charmingly  with  embroidery  lufflefor  inser- 
tion. And  carefully  stitched.  $1.50  is  a  low  estimate  of 
their  worth.  A  purchase  well-planned  lets  you  have  them  to- 
day for  05c  each.     Sizes  2  to  5  years. 

Tenth  street  Elevator  Table. 


An  innovation  that  will  certainly  please  customers  is 
the  cash  system  employed.  Instead  of  waiting  for  one's 
money  to  be  placed  in  a  carrier,  shot  through  a  tube  sev- 
eral storeys  to  a  cashier's  desk,  opened,  the  change  placed 
back  in  the  carrier  which  is  returned  by  tube  to  the  sales- 
man's counter,  there  to  wait  until  it  is  opened  and  its 
contents  handed  over  to  the  customer,  one's  money  is  taken 
to  a  cashier  within  a  few  feet  of  where  one  stain's,  the 
change  is  placed  in  one's  hand  a  moment  later  and  the 
transaction  is  (dosed. 


NOTES. 
I  should  be  very  much  pleased  if  more  readers  of  thk 
'partinent    would   send    me   examples   of   advertisements 


Fancy    Mixed    CHeviots    In    a  t 

New    Pattern  \ 

Good  rich   brown,    navy  blue   and   royal    blue    cheviots  * 

with  threads  of  white  running  through,  in    a  vague  plaid  de-  f 

sign.     A  simple  and  yet    unique  arrangement    that  will   give  ' 

individuality  to  the  tailor-made  gowns  soon  to  be    made  fiom  * 

this  fab-ic.     It  is  unmistakeably  stylish.  J 

The  cheviot  itself  is  fine  and  durable.     It  has  been  sub-  J 

jected    to   an   extra   process,    technically    called     "  fulling,"  f 

which  gives  it  additional  firmness,   "body"  and  beauty.  * 

85c  a  yard.  ' 


of  their  own  preparing,  or  to  have  from  them  advertise- 
ments which  they  have  seen  and  have  liked.  These  sub- 
mitted advertisements  will  be  reviewed  in  these  columns 
if  desired,  or  if  preferred  will  be  acknowledged  privatelv. 
The  main  purpose  of  the  department  is  to  provide  assist- 
ance or  counsel   for  those  who  may  desire  same. 

There  has  been  sent  me  during  the  past  month  a  large 
sheet  containing  the  announcements  of  a  prosperous  gen- 
eral store  in  a  Northern  Ontario  town.     Apparently  these 
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xheeta  are  issued  n thly.     I  eannol  -a>   thai    I   like  the 

size  of  the  sheet,  It  Lb  altogether  too  large  t"<>  un- 
wieldy ;  il   in  impossible  to  hold  it  and  al   the  same  time 

read  il  e fortably.     Ii  would  be  much  better  to  have  the 

sheet  half  or  even  quarter  the  siae,  and  to  make  the  mat- 
ter cover  two  or  four  pages;  not  onlj  would  ii  look  better, 
Imi  it  could  be  handled  with  much  more  satisfaction.  I 
notice,  i"".  thai  there  has  been  an  inexcusable  careless 
ness  "ii  somebody's  pari  in  the  spelling  of  two  or  three 
conspicuous  winds.  For  example,  I  read  "April  It  s  I  u 
parelled  Bargain)  Opportunities."  "It's"  should  be 
"its,"  ami  "unparalled"  should  be  unparalleled."  Later 
on,  in  another  place,  this  same  word  is  spelled  "un- 
paralelled.  " 

There    is    H    tendeiiciv    to    deal    in    alliterative-      .1    rather 

antiquated  and  cheap  artifice.  For  example:  "Printed  Por 
the  People  in  the  People's  Popular  Store";  "Paal  Sue- 
coses  Bui  Serve  to  Spur  Is  On."  Capital  letters  are  used 
excessively  throughout-  another  wornoul  idea.  The  lan- 
guage   in    some    places    is    loo    extravagant    anil    altogether 

unnatural,  and  cannot  he  defended.    I  quote: 

"  1*0  lend  redoubled  impetus  to  the  sale,  we  have  inaugurated  a 
system  of  hydraulic  force  through  the  agency  of  low  prices." 

'  Twas  a  continual  outpouriug  of  expressed  and  exemplified 
praise  and  approval,  of  adoration  and  appreciation." 

"  Exclamations  of  surprise  were  often  heard  savoring  of  delight- 
edness.  The  Good,  the  Artistic,  the  Heauty,  the  Grace,  the 
Profusion.  Adornment,  Comfort,  Economy,  shone  out  at  every  turn 
of  the  Magnificent  Displays." 

"  We  would  love  to  tepeat  some  of  the  flattering  remarks  be- 
stowed upon  our  Spring  Merchandise  Show,  but  we'll  have  to  guard 
our  vanity  this  time,  and  suffice  by  cherishing  the  aftermath  in 
remembrances 

There  are  other  faults,  bul    they  are  minor.      From   the 
points  of  view  of  display  and  general  arrangement]  the 

sheet    is   Verv    g I.       Its   weaknesses   are  chiefly   in   the   line 

1  1    occasional   tendencies  to  extravagance  and     emphasis. 


The  Young  Man 
And  His  ClotKes. 

We  consider  clothing  for  young  men.  15  to  ^0  years  of 
age,  a  problem  apart  We  study  it  and  solve  it  without  re- 
gard to  our  clothing  for  older  men — ex  ept  that  the  same 
care  and  taste  and  quality  appear  in  both. 

The  young  man  can  feel,  when  he  buys  clothing  here, 
that  the  materials,  the  shape,  the  general  tone  were  chosen 
or  designed  just  f  r  him.  They  have  an  air  of  youth,  as  we 
meant  them  to  have. 

Coats  are  a  little  more  extreme,  just  r.ow.  Trousers 
baggy  and  stylish.  The  double-breasted  sack  coat  is  most 
popuar. 

That  style,  and  others  : 

I>oul>lr  tm-osteit  Siu-k  Siili>,  111  n,  hi  ^rmj  wonted  'iimrrs 

11111I  homespuns  al  >l'l  to  HO 

Single  breasted  Sack  Suits,  in  gray  wtiretnl*.  ia.s»imeris  and  home- 
spuns, el  .<3M)io  318 

Hluok  eii'l  HliiiSu.k  Suns.  In  cheTtota,   tluotis  ami  serucs,  111  *  8  ■*) 

- 

Ken  under  3d*  cheat  measure maj  i>ii>  iln-ir  suits  among  theet  and 
tiiul  11  eoonosej 


To    my    correspondent,    who    frankly    acknowledges    his 

readiness     to     "learn."     and     to    others       whose       ofl'ences 

against  good  advertising  are  of  the  same  order.  I  would 
sa\  :  lie  simple;  don't  let  yourself  he  carried  away  in  at- 
tempts to  do  tine   writing;   the  result    is  likely  to  he  disas- 


trous,        Any      strained      writing      1-      1 ■      writing, 

To  uiiie  naturally,  -imply,  straightforward!)  i* 
the      great       thing.       It       will       be       found      excellent 

practice    to    write    oil  I     what     one    w  islie-    to    lay,    and    then 

in  l'o  over  what  has  been  written,  Btriking  oul  what  seems 
unnecessary;  smoothing  oul  what  appears  disjointed  or 
stiff;  rearranging  sentences  and  paragraphs.    There  i-  no 

heller  exercise   than    this   for  the   man    who  truly    wishes   to 

exqel  in  writing.     The  -real   masters  of  English     Robert 
Louis  Stevenson   ami   Lord   Tennyson.   P  r  c        pie     pur 
sued  this  method,  with  wli.it  success  the  world  knows. 
There  are   reproduced   ihis  month   several     adveii 
tiienis.   taken    from    the   announcements   of   John    Wana- 

maker.  New    York.      They    are  {rood   model-. 

The  following  announcement   contains  a  suggestion  of 

what  American  department  store-  are  doing  lo  win  favor: 


CHildren's     Play    Garden 
Is    Now    Ready. 

If  you  bring  the  children  down-town  with  you  to-dav 
take  them  to  the  play  garden  on  the  sixth  floor.  They  will 
like  it  from  the  beginning  and  so  will  you.  There  are  flow- 
ers, plants,  running  water  and  clean  sand  for  them  to  play  in. 
We'll  let  them  have  shovels  to  dig  with,  pail?  to  put  the  sand 
in  and  furnish  them  with  other  means  of  juvenile  diversion 


Newspaper  advertising  is  admittedly  a  Bign  ol  busi- 
ness prospertiy.  The  most  successful  merchant-  have 
been  the  largest  newspaper  advertisers.  People  who  read 
newspapers  read  advertisements,  because  when  in  waul 
of  anything  the  surest,  handiest  and  quickest  waj  to 
find  it  is  through  the  advertising  columns  of  the  paper. 
1  [ere  is  one  man  s  mot  to: 

"  Early  to  bed  and  early  to  rise, 

Work  like  the  mischief  aid  Advertise." 

Do  not  crowd  your  space.     It'  you  find  it  necessary  to 

use  mole  matter  than  usual  In  all  11. cans  increase  the 
size  of  your  space.  All  overcrowded  ad  \  erl  i-emeiit  is 
an    eye-sore. 

Time  brings  its  changes  and  opportunities.  Fifty 
years  ago  merchants  wrote  their  own  advertisements  and 
wrote  them  bul  rarely.  It  was  regarded  a-  a  woeful 
waste  of  time  to  change  them  ofitener  than  three  or  four 
times  a  >ear.  In  those  days  professional  adwriting  was 
11  nt  hough  I  of.  When  the  day  came  that  individual  firms 
found  it  necessary  to  engage  the  lull  time  of  a  profes- 
sional there  were  many  who  thought  the  step  a  rash  one. 
To-day  the  professional  advertising  writer  is  a  necessity 
and  many  a  salesman  has  found  a  better  sphere  for  his 
talents  in  writing  advertisements  than  in  being  behind 
the  counter      ha-   found,  too.  a   better  income. 

It  is  impossible  to  write  advertising  by  rule.  The 
minds  of  men  \ar\  so  greatly;  their  methods  of  though! 

are  BO  different,  and  their  modes  of  expression  SO  unlike 
that  tixed  rules  for  their  guidance  are  absurd  to  think 
of.       Qood     English,    of    course.       is     imperative,    and    one 

should   observe  the  conditions  of  g I   advertising,  such 

a-  simplicity,  brevity  and   forcefulness 
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EXCESSIVE  PRICES. 

PROFITS  cannol  be  reckoned  on  the  percentage 
cleared  from  the  sale  of  each  article.  That 
is.  if  two  dollars  arc  obtainable  for  what  cost 
only  ninet\  cents,  it  tines  not  follow  that  the 
merchant  is  making  a  pile  of  money.  A  profit 
of  a  hundred  per  cent,  sounds  large,  and  if  he  can  obtain 
it.  the  merchant  who  lias  little  competition  is  too  apt  to 
convince  himself  thai  by  so  doing  be  is  certain  to  make 
his  fortune. 

This  is  the  unfortunate  principle  that  puts  money  into 
the  pockets  of  the  mail  order  house,  ruins,  to  a  great  ex- 
tent, the  business  of  merchants  whose  prices  are  reason- 
able and  soon  brings  the  downfall  of  the  store  using  ex- 
orbitant prices.  In  connection  with  mail  order  houses. 
if  overcharging  reacted  on  the  guilty  party  only,  the  re- 
sults would  be  justifiable,  but  by  his  foolishness  he  estab- 
lishes an  ungrounded  suspicion  against  others  who  are 
carrying  on  trade  at  as  low  a  level  of  prices  as  that  of 
the  mail  order  house.  The  public  is  unthinking  and  un- 
reasonable enough  in  this  respect  to  blame  all  merchants 
with  the  faults  of  one  without  going  to  the  trouble  of 
verifying  their  suspicions. 

Looking  at  the  question  in  an  offhand  way,  one  is  apt 
to  consider  it  perfectly  natural  for  the  merchant  without 
great  competition  to  charge  as  much  as  he  can.  and  the 
outsider  is  apt  to  blame  him  but  little.  It  is  with  dif- 
ferent feelings,  however,  that  a  resident  views  the  af- 
fair, and  he  is  in  a  position  to  inform  one  of  what  he 
thinks  of  the  merchant  and  how  gladly  he  would  deal 
elsewhere  if  he  could. 

The  town  with  its  several  stores,  each  monopolizing  the 
trade  in  a  line  or  two,  the  village  with  its  lifeless  com- 
petition, and  even  the  four  corners  with  its  one  dry  goods 
store,  do  not  provide  protection  for  the  merchant  who 
strives  for  too  great  profits.  No  store  but  has  its  com- 
petitor of  varying  strength.  The  store  in  the  crountrv 
should  fear  the  village,  the  village  the  town,  the  town  the 
city,  and  all,  the  mail  order  house.  The  farmer  is  not  the 
sta'  -at-home  he  used  to  be.  The  extension  of  his  interests 
takes  him  often  to  town  and  city,  the  improvement  in  roads 
and  the  railway  system  provides  him  with  easy /tra- 
veling, and  his  greater  leisure  and  wider  view  of  life 
than  merely  as  a  succession  of  years  of  toil,  make  the  city 
and  towns  attractive  spots  many  times  during  the  year. 
Thus  his  trade  is  not  confined  to  the  locai  store,  and  the 
smallest  business  and  most  out-of-the-way  merchant  has 
to  make  some  effort  to  retain  the  custom  of  his  neigh- 
bors. 

lie  is  blind  then,  it'  he  does  not  understand  that  his 
level  of  prices  will  be  discovered,  and  his  store  avoided 
whenever  possible.  In  the  Yukon,  merchants  at  first  at- 
tempted to  hold  (i)i  the  public  but  even  that  country  was 
nut  nut  of  range  of  the  mail  order  house,  and  prices  had 
to  tall.     In  more  thickly  settled  parts  of  the  countrv  towns 


are  always  near  and  market  days  are  an  event  not  often 
missed. 

There  is  always  the  possibility,  too,  of  a  competitor 
commencing  business  in  the  immediate  neighborhood.  If 
he  does,  it  will  not  be  sufficient  to  lower  the  profits;  the 
old  evil  will  be  remembered,  and  the  new  store  with  rea- 
sonable prices  patronized.  The  public  is  long-suffering, 
but   possesses  a  good  memory. 

The  secret  of  successful  business  is  moderate  profits 
and  quick  sales.  The  aim  of  men  who  figure  in  modern 
commercial  life  is  to  turn  over  their  stocks  as  quickly  as 
possible.  Not  only  do  they  control  a  larger  list  of  cus- 
tomers, and  establish  a  good  reputation,  but  their  profits 
at  the  end  of  the  year  will  be  larger  than  would  have 
come  if  higher  prices  and  a  larger  percentage  of  profit 
had  been  obtained.  Another  consideration  is  that  the 
merchant  who  makes  a  profit  of  $5,000  at  the  end  of  the 
year  on  small  profits  is  really  better  off  than  he  who  clears 
the  same  sum  on  overcharging.  The  quicker  the  turn-over 
the  less  likely  is  there  to  be  shopworn,  out-of-style,  un- 
seasonable, overstocked  goods  on  the  shelves,  and  the 
value   of   such   depreciates  day   by   day. 

It  is  a  precarious  living  that  is  made  from  the  re- 
luctantly given  trade  of  an  overcharged  business.  Neither 
the  merchant  nor  his  methods  are  approved  of:  his  stock 
must  be  confined  to  staples  which  customers  ha»e  im- 
mediate need  for,  and  the  volume  of  his  business  >s  sure 
to  decrease.  When  considering  the  two  kinds  of  profits, 
that  on  each  transaction  and  that  which  is  summed  np 
at  the  end  of  the  year,  remember  that  the  latter  is  the  one 
that  alone  is  worthy  of  concentrated  effort,  and  that  the 
adoption  of  the  principle  that  deals  only  with  the  former 
is  certain  in  time  to  mean  the  elimination  of  the  latter. 


LARGE  REDUCTIONS  FOR  QUICK  SALES. 

BARGAIN  sales  are  organized  not  alone  for  the  pur- 
pose of  attracting  trade  but  just  as  often  to  dis- 
pose of  stock  that  is  carried  in  too  large  quanti- 
ties, or  is  getting  out  of  season  or  is  soiled,  etc.  In  such 
cases  the  drawing  of  custom  is  of  secondary  considera- 
tion, the  matter  of  nrimary  importance  being  the  getting 
rid    of   the   °oods   offered. 

When  it  is  felt  that  a  certain  line  must  be  disoosed 
<  I'  a  reduction  is  made  that  varies  in  size  according  to 
the  inconvenience  of  carrying  that  line  or  according  to 
I  he  demand  for  it.  If  a  merchant  thinks  he  can  sell  a 
part  of  the  stock  at  a  reduction  of  ten  per  cent,  he  is 
likely  to  make  that  reduction  without  remembering'  that 
it  is  not  a  part  only  thai  he  desires  to  sell.  The  result 
is  that  possibly  a  third  or  a  half  or  more  is  quite  eagerly 
sought  by  the  public,  but  there  is  no  demand  for  ihe  re- 
mainder. Then  he  makes  a  further  reduction  and  dis- 
covers that  those  who  have  not  bought  show  a  disregard 
lor  the  line  at  any  price,  or  think  that   a  further  lower- 
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ing  will  occiii'.  or  It-el  thai  the  goods  must  he  rapidly 
deteriorating  in  value.  If  the  second  reduction  does 
catch  sonic,  those  who  boughi  lirst  are  annoyed  that 
they   boughi    so   soon. 

It  is  quite  likely  to  happen,  then,  on  a  second  sale 
of  the  kind,  that  the  public  will  wait  for  a  further  reduc- 
tion,  and    the   bargain   sale   will    he   a    failure. 

The  prices  of  a  line  that  is  to  he  cleaned  out  at  any 
cost  should  he  lowered  so  much  as  to  make  a  second 
reduction  unnecessary.  The  swift  clearing  price  is  the 
one  that  will  tell,  and  will  sell  the  goods  more  quickly 
than  reductions  coming  in  instalments.  With  a  sub- 
stantia] decrease  either  the  entire  line  will  be  disposed 
of,  or  so  little  will  remain  that  no  one  will  remark  if 
that  little  is  almost  given  away.  If  a.  loss  must  be  sus- 
tained, get  the  benefit  of  the  entire  amount  in  the  minds 
id'  the  public  rather  than  make  them  forget  the  original 
price   in    the    series   of    reductions,   and    also    run   the   risk 

TWO  MERCHANTS. 

HE    went    into    a    certain    northwestern    town    twenty 
years  ago.     He  soltl   goods   in   a  small  shack.     The 
little  stock   of  groceries  was  hauled  by  team  from 
the   nearest   railway  station,   twenty  miles  away. 

By  dint  of  saving-  and  hard  work  he  made  the  stock 
grow  into  a  more  pretentious  array,  and  finally  added 
dry  goods. 

When    he    went     to    bed    each    night    he    knew    about 

what    he   was   worth   and   how   much   money   he   had   made. 

For    in    that     new     country    most    persons    paid    cash. 

and    his    stock    was    not    large    enough    to    have    any    part 

of   it    become   a   stranger   to   him. 

He  moved  into  a  larger  store.  Trade  increased. 
He  grew  more  ambitious.  His  accounts  became  more 
numerous. 

Then  he  atlded  shoes.  He  found  it  necessary  to  take 
on  a  clerk.  In  three  years  he  had  increased  his  stock 
from  $300  to  $5,000,  and  most  of  it  was  paid  for. 

In  the  meantime  the  railroad  had  been  built  into 
the  town.  It  brought  more  merchants  and  more  people. 
The  merchants  furnished  competition  and  the  people 
wanted   credit. 

The  stock  grew,  the  trade  grew,  the  accounts  in- 
creased   in    number   and    aggregate. 

Clothing,  crockery,  furnishings,  and  other  lines  came 
and   were  given   a   place   in   the  enlarged   store. 

He  was  becoming  a  big  merchant.  His  goods  went 
into  a  territory  twenty  miles  one  way  and  thirty  an- 
other. He  borrowed  money  from  the  banks,  ran  big 
accounts  at  the  wholesale  houses,  went  to  market  and 
bought  big  bills  of  people  he  never  saw  before  and  may 
may  npl   have  seen  since. 

They  called  him  the  merchant  prince  of  that  sec- 
tion. 

Traveling  salesmen  showed  the  orders  he  had  given 
them  as  proof  that  other  merchants  ought  to  have  the 
goods. 

His  clerks  became  department  buyers.  He  went 
into   lands  and   other  outside  enterprises. 

Old  stock  accumulated.  Old  accounts  accumulated. 
The  profit  and  loss  account  was  a  familiar  one  to  the 
book-keeper. 

After    twenty    years    this    merchant     prince    has    dis 
covered    that    all    merchandise    in    inventory    is    not    worth 


ar,  ami   manv 


ood  ' '   accounts   can 


IQ0  cents  on    the 
be    worthless. 

The  gas  is  out  of  the  balloon  and  slowly  but  surely 
the  big  retail  enterprise  is  coining  down  to  earth  again, 
for  he  is  endeavoring  to  make  arrangements  with  his 
creditors. 

There    is    another    store    in    the    same    town. 

The  economical  little  fiellow  who  owns  it  is  not  afraid 
to   advertise,   but    he   is   frequently   afraid   to   buy. 

Every  day  during  the  quiet  intervals  he  can  be  seen 
rummaging  through  the  stock,  calling  this  clerk's  atten- 
tion to  this  or  that,  putting  goods  to  the  front  which 
ought  to  be  soltl,  and  giving  the  new  stock  rear  placie 
wherever  it   is  possible. 

"If  you  want  a  thing  done  well."  he  says,  "follow 
the   old    saw    and    do    it    yourself." 

He   might    have   added    a    word    about    keeping   at    it. 

He  has  been  at  it  ten  years  and  he  has  made  money. 
His  inventory  represents  true  value  as  lie  is  shaking  that 
slock    down    every    day    in    the   year. 

He  looks  after  all  of  the  buying  and  superintends 
the   plans   for   sellim>. 

"You  can  make  a  business  too  big  to  be  profitable," 
he  says,  "and  T  am  not  here  for  fame.  Tt  is  profit  all 
of   ".s   pre   after." 

He  is  not  making  arrangements  with  creditors.  He 
discounts   his    hills. 

"The  merchant  is  entitled  to  something-  else  in  this 
world,"  he  says,  "than  chasing  after  collections  from  a 
lot   of  indifferent   people." 

So  he  keeps  his  bargain  list  in  good  shape,  makes  the 
nrice  and  is  careful  whom  he  trusts.  That  economical 
but  enterprising;  little  merchant  can  fiehjt  any  competi- 
tion on  earth  because  he  is  armed.  — Commercial  Bulle- 
tin. 
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THE  DEATH  OF  FRANK  P.  GRANT. 

|N  Tuesday,  May  3,  died  Frank  Parker  Grant,  artist. 
at  the  early  age  of  twenty-five  years.  He  had 
come  to  Toronto  last  July  from  Halifax,  a  happy 
bridegroom.  In  less  than  a  year  death  overtook  him. 
Sadder  still,  his  young-  wife  joined  him  in  the  great  be- 
yond five  days  later,  unconscious  in  life  of  her  husband's 
death.  There  remains  of  this  brief  wedded  life  an  infant 
daughter   less   than    a    month   old. 

When  Mr.  Grant  came  to  Toronto  he  attached  him- 
self to  the  staff  of  the  MacLean  Publishing  Co..  and 
found  exercise  for  his  gifts  in  the  designing  of  covers 
and  in  preparing  illustrations  for  advertisers.  Read- 
ers of  the  MacLean  Publishing  Co. 's  trade  newspapers, 
notably  The  Dry  Goods  Review,  Bookseller  and  Stationer, 
and  Printer  and  Publisher,  have  had  during  the  past  ten 
months,  many  examples  of  his  work.  "Grant.  '03," 
"Grant.  04"  a  re  frequent  signatures  to  cover  designs  of 
distinguished  merit  which  have  appeared  on  the  above- 
named  publications  during  the  past  year.  About  the  New 
Year,  Grip,  Limited,  designers  and  engravers,  began  to 
employ   his  services  with   much   satisfaction. 

It  was  at  the  close  of  an  exhausting  day.  after  he 
had  gone  to  his  home,  where  his  wife  was  alarmingly  ill. 
that  Mr.  ({rant  suddenly  expired,  the  cause  of  death 
being  heart  failure.  The  shock  of  his  death  followed 
so  swiftly  by  that  of  his  wife,  has  oppressed  all  those 
who  were  brought  into  touch  with  them.  They  were 
pi  ssessed  of  a  large  share  of  amiability  and  culture  ami 
the  lives  of  both  were  rich  with  the  promises  if  better 
and  happier  things. 
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WE   CAN    HELP    EVERY 


DRY  600DS  MERCHANT  ™  MILLINER 


TO    MAKE    MONEY. 


Where  is  the  merchant  who  has  not  less  or  more  unsaleable  goods  on  his 

shel'es?     Tliese  are  not  seriously  injured.      They  maybe  as  intact  as  whfn 

thev  came  from  the   manufacturer,   but   are   of  some  design  or  co'or  that  has 

i  out  of  fashion.     Possibly  they  may  be  a  little  shelf- worn  oi   faded  from 

window  or  door  display. 

We  can  make  these  goods  just  as  new-like  as  when  they  were  first  taken 
out  of  the  packing  cases— bv  dyeing  and  finishing  them  in  some  staple  or 
current-fashion  color.  Large  numbets  of  merchanS  all  over  the  countr) 
make  a  regular  practice  of  gathering  up  their  off-stock  and  sending  it  to  these 
works  to  be  new-made  in  this  manner. 

—  In  ribbons  and  feathers  -ve  excel.     After  we  have 
— curled   and   dyed   the   discarded  feather  stock  of 

—  the  milliner,  she  fet-L  that  she  ha^  replenished  her 
— cases  with  really  new  st.  ck. 
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The  original  and  only  successful  10c.  pattern 


THE  POLICY  OF  EVERY 
SMART  TRADESMAN  IS  10 
SELL  THE  BEST  GOODS  AT 
THE  LOWEST  PRICE. 

The  women  of  America, 
wherever  they  find  it,  say 
that 

The  New  Idea 
10c.  Pattern 

IS  THE 

BEST  PAPER 
PATTERN. 

The  Dry  Goods 
Merchants  of  Am- 
erica and  Canada 
evidently  agree 
with  them  as  thou- 
sands of  them 
(among  whom  are 
most  of  the  shrewd- 
est and  most  fam- 
ous traders  of  the 
continent)  sell  our 
Pattern  and  adver- 
tise it  in  the  public 
press  as 

THE  BEST 

PATTERN. 

It  seems  to  us 
that  we  can  use  no 
greater  argument 
than  this  to  induce 
you  to  handle  our 
patterns.  If  these 
prosperous  indivi-  , 
duals  and  syndi-  [ 
cates  have  proven 
that  what  we  offer 
is  a  profitable  in- 
vestment, are  you 
not  throwing 
away  golden  op- 
portunities by  not 
taking  advantage 
of  our  proposition? 


EVERY 

PATTERN 
RETAILS 
AT  10c. 


Tlir  NEW  IDEA  PATTERN  CO. 

Home  Office:  636-638  Broadway,  NEW  YORK  CITY. 
Western  Office:   232-234  Fifth   Ave.,   CHICAGO,  ILL.  202   Board  of  Education  Building,  St.  LOUIS,  HO. 

Canadian  Office:   36  Toronto  St.,  TORONTO. 
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The  Imitation  ol  Nnvaltle*  by  the 
"  Malionn  de  Nouveautc  "  Description 
of  tlandaome  Satin  down  The  Latent 
In  Coati  and  Coatumen  PaatAMJ  In 
Neckwear 


May    lti.    I 'in  | 

Till",  greatest  difficult]  thai  the  modern  dress 
maker  ami  milliner  has  t( iiteml  with  is 
the  immediate  imitation  "t  any  novelty  by 
the  "Maisons  de  Nouveaute."  No  sooner  bas 
a  model  I"  en  launched  and  worn  by  a  Bash 
ionable  woman  than  it  is  to  be  seen  in  the  "vitrines" 
<>r  the  "Aix  Trois  Quartiers"  or  Borne  Buch  bouse,  and 
the  principal  point  of  distinction  between  that  ami  the 
original    is    the    price,       It    seem-    that    "l,es    I'arisiennes 

and   our   American    iisitors   are   getting   more   and   more 

into    the    hahit    id'    buying    their   gowns    in    these    •"Maisons 

de  Nouveaute"  and  going  to  the  private  dressmaker  for 

their    very    smartest    only. 

•  • 

One   of   the   most    brilliant    of   recent    fetes    was   the 
gala    night    at    the    Theatre    Sarah    Bernhardt)    given    in 

aid    of   the    Russian    wounded,   and    which    was,    from    hoth 

a   Bocial   ami  charitable   point   of  view,  a   great   success. 

Particularly  to  he  noticed  were  the  diamonds,  both  for 
number  and  quality,  as  well  as  for  their  beautiful  set- 
tin.:    in    collars    and    diadems.    A     French    paper,    without 

much    exaggerationi    says,   "la    salle    ruisselait    de    leurs 

feuX,"  putting  in  the  shade  the  electric  tulip  decora!  ions 
of  the  theatre.  l''or  day  wear  pearls  are  still  more  worn 
than  any  other  stone. 

• 
The  lirs!  sketch  is  a  white  satin  gown  worn  by  the 
Comtesse  ('<■  at  this  fete.  The  corsage  is  very  pointed, 
and  an  over-draping  of  mousseline  de  Boie  is  held  in 
place  by  a  decoration  <>i  brilliants.  The  shoulder  straps 
also    are    of    brilliants,   just    eatching   the    gathering    of 

mousseline.  which  -ervo-  for  sleeve  and  falls  in  wide 
Streamers  to  the  hem  ol  (he  skirl.  The  skirt  is  very  full 
with  the  exception  of  the  apron.  A  reversed  ho\-pleat 
-i\  •  ■  -    this    the   effect    of   being    cut    apart    and    joined    and 

held    in   place   hv   strappings   and   ball    fringes  of   white 

silk.       This     reversed     hox-pleat     i>    repeated     at     each     side 

with  exactly  the  same  effect.  A  linen  crash— modifica- 
tion of  the  Russian  crash  i-  being  used  for  walking 
costumes,  particularly  for  country  wear,  as  well  as  neat 
looking  cheviots  and  covert   coatings. 

• 

•  • 

The  Carriek   coat    aeems   to  have  come  back   to   Btaj 

l'i    ;     while,    in    beige,    champagne   or    red    (doth,    trimmed 

with  embroidered  yoke  ami  Bhoulder  empiecement,  while 

the  sleeve  cape-  are  taken  to  exactly  the  same  length 
a-  the  jacket  or  two  or  three  inches  above.  For  smarter 
wear  a  black  taffeta  sac  jacket  is  worn  with  a  small 
cape.  Mole  ami  very  wide  sleeves,  all  very  much  tucked 
and  either  embroidered  or  trimmed  with  lace,  and  fin- 
ished with  a  deep  frill  at  the  wrists.  Almost  all  these 
cloaks  and  jackets  are  made  without  a  collar  ami  are 
cut   open   a   little   in   trout   to  show   a   ■-mall  pointed  yoke. 


Illustration    No.   j   i>  ;i    hum   redingote  and   quite   tie- 

"  dernier-cri, "    in    puce    colored    taffetas,    ll nlj    trim 

mini:   being   narrow    tucks,   vertical   and   horizontal.     The 
sleeves   are    very-  full    and    finished    with    square,   turned 
back  cull-.     The  collar  i-  in  chestnut  colored  velvet.  The 


Illustration  No.   1. 

skirt  should  he  a  repetition  of  the  jacket  basque  and  a 
large  picture  hat  in  puce-colored  straw  could  he  worn 
trimmed  with  a  wreath  of  large  rosea,  in  tone-  ranging 
from  yellow  to  chestnut.  These  art-colored   flowers  -how 

of!  with  wrv   g I  effect  when  well  arranged,  more  espe 

cfally  the  rosea.  Pale  pink  and  blue  are  pretty;  so  are 
shades  from  lemon  yellow  to  green,  and  orange  to  brown. 
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Toques  and  bats  are  also  very  much  trimmed  with  fruit.  the    additional    charm    of    being    reversible     thai    is,    one 

Grapes,   cherries,    red,  black   and    while  currants   are   ;ill  side  "ill  be  while  and  the  oilier  brown,  or  one  side  grey 

having  their  day.     A    pretty   toque   is   in   red   straw,  the  and   the   reverse  black,  and  so  on  as  fancy  and  the  dyer's 

brim  aboul    hall'  an   inch  above   the  crown   and   being,  on  arl    dictate.   Another  stole   thai    is   selling    readily   is   the 

the   outside,   almost    covered    with   bunches  of   black   cur-  uncurled     ostrich      leather     in   white,   with  just    a   sligh' 

rants,    with    a    few    stalks    and    leaves   showing,    while    a  shading  id'   lawn. 

hunch   of   very    large   cherries   is   placed   on    the   edge   of  *      „ 

the  brim   to   the   left,   with   some  id'  the   frail    falling   onto 

the   crown    and    the    rest    hanging  over   the    brim    with    the  For   corning    wear    linen    collars   are   selling    well,    bul 

leaves    standing    up    between.  ,I"'S''    H1'e    mCSl,-V    failC-V    artieleS    :""1     Par    i'"'     '"'     tV'"" 

,      .  the  masculine-looking  collar  and  tie  of  the  average   Eng- 

lishwoman.    A    little  embroidered   turned-down   edging   is 
\    simnle    walking'   hat    is   a    low-crowned   sailor  shape.  .,  ,, 

,\   Mn.pit  i  very   prettV)   as   wej]    as   pipum,   Hn,i    an   openwork    hem. 

the    straw    beiim    the    color    (  I     ripe    corn.      A       hand      ot        .,,,  ,  ,.  ,.  ..   .  .     ...  .  , 

I  he  neckties  are  usually  small  hows  oi    silk   to  tone  with 

the    costume    or   a    "rahat"   of   lace    fastened    with    fancv- 


cherry-colored  ribbon  is  twisted  round  the  crown,  tin 
join  being  covered  with  two  rosettes  on  the  righ+,  from 
whence  a  hand  of  ribbon   is  taken  quite  across  the  crown 


Illustration  No.  2. 

to  underneath  the  left  brim,  where  it  is  finished  off  with 
a  hunch  id'  cherries  and  leaves.  A  black  straw  picture 
hat  with  medium  crown  and  the  left  brim  raised  higher 
than  the  right,  is  very  simply  trimmed  with  a  drapery 
of  black  lace  and  a  large  curved  buckle  of  pink  roses. 
reaching  from  the  centre  of  the  crown  quite  over  ami 
under  the  lei  I  brim.  A  more  dressy  hat  is  a  tricorne 
<  f  shaving  straw,  with  an  inch-wide  green  edging.  A 
wreath  of  roses  made  i  f  the  same  shaving  straw  is  laid 
round  the  crown  with  all  the  leaves  to  the  centre;  just 
in  tin.  bend  on  the  kit  side  is  a  large  green  cockade. 


headed    pins.      In    these    days    of   exaggerated    trimmiinjs 

it  is  quite  refreshing  to  meet  with  a  classic  tailor-made 
such  as  I  have  just  seen  in  the  Bois.  This  costume  of 
dark  blue  (doth,  icileclh  (dose  fitting,  was  made  w'ith 
the  skirt  just  escaping  the  ground  all  round  and  enough 
fulness  to  give  it  an  up-to-date  look.  The  redingotc  with 
single  buttons,  long  basque  rounded  off  in  front,  slop- 
ing pockets,  tight-flttim?  sleeves  with  two  buttons  at 
cuffs  and  turned-down  collar  and  levers  was  neatly  fin- 
ished with  turned-down  linen  collar,  black  satin  tie  and 
lirei  cuffs.  "With  Ibis  was  worn  a  large  blue  straw 
"capeline."  lined  with  white  straw,  trimmed  with  a. 
long  draping  of  black  lace,  falling  to  below  the  waist  at 
the  back  and  fastened  to  the  crown  by  two  very  large 
pearl-headed  pins. 


EFFECTIVE   DISPLAY. 

How  to  Show  the  New  Skirt  on  a  Papier-Mache  Form 

THE    skirt    of   the    year    is   either   shirred    or   pleated 
that    is,   in   sheer   materials  — and   to  show    how   these 
skirts   will   look   when   made  up  in   this  style  window 
trimmers  are  arranging  voiles  and   veilings  u  a   new   way 
over   the  papier-mache    forms   which    they  use    for  show- 
ing dress  fabrics. 

The  material  is  doubled  across  the  piece  and  evenly 
pleated  on  the  form,  just  above  the  waist-line,  where  a 
belt  is  used  to  confine  it.  The  pleats  are  laid  evenly 
until  a  little  below  the  hips,  where  a  galoon  or  band  of 
lace  or  trimming,  the  pattern  of  which  admits  of  a  rib- 
bon being  threaded  through  it.  is  placed  around  and  the 
ribbon  tied,  either  in  frcnl  or  al  the  side  or  back,  and 
the  pleats  are  let  ioose  below.  This  gives  the  fashion- 
able full  skirt  effect.  The  form  is  just  the  same  as  the 
i  ne   used    lor  the  tight    skirt. 


POPULARITY  OF  CHAMPAGNE. 

rpilK  prominence  of  champagne  is  seen  in  all  weaves.  Jt 
is  conspicuous  in  wash  dress  goods,  but  it  is  not  |)V 
any  means  confined  to  this  stock  or  any  one  or  two 
weaves  or  stocks.  The  entire  imc  oi  dress  goods  has  this 
verj  popular  color.  If  is  seen  in  silks  as  well  as  cottons 
and  also  in   wool   and   mohair  weaves.     This  season   it    has 


*  been    a    prime    favorite    and    although    this    is    true    for    the 

Slides   are   just    as   much    in    favor  as   last    season,   and  presenl    season    i!    also  gives   promise  of  continuing     to    lie 

the   ermine   cravaltes   will    be   worn    all    through    the    Sum-  popular   for   some    lime    to   come.      Browns   are   recognized 

,,,,.,..      The    hum   "plume   de   coq"   steles   are    made      with  as   strong   colors   not    only   lor   the   present    lime,   hut    also 

I  he    feathers   as   clcse   as    possible   and    uncurled    and    with  for    the   acxf    season. 
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Horrockses' 

Longcloths,    Nainsooks, 

Cambrics, 

India  Longcloths, 

Sheetings, 

Ready=made  Sheets, 

(plain  and  hemstitched). 
HORROCKSES'  name  on  each  sheet. 

'  iannelettes  highest qUanty. 


N  B.     SEE    "HORROCKSES"    ON     SELVEDGE. 


Horrockses,  Crewdson  &  Co.,  Limited 

Cotton  Spinners  and  Manufacturers. 

PRESTON,  MANCHESTER,  LONDON,    ENGLAND. 
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3Jf&0n& 


A  good  line  for  your 
notion  counter.  Easy 
to  sell  and  makes 
friends  wherever  it 
goes.  Splendid  for 
furniture  and  the  best 
lubricant  in  the  world. 
Sold  by  all  leading 
jobbers.  Write  for 
samples  and  advertis- 
ing. 


G.  W.  COLE  CO. 


143   Broadway, 


New  York. 


BATTING 


Guaranteed  free  from  threads  and  other 
weak  and  lifeless  stock. 


NORTH  STAR, 
CRESCENT  and 
PEARL 

COTTON  BATTING 

Quality  for  this  season  still  better  than 
ever.  The  best  at  the  price.  Made 
of  good  pure  cotton — not  shoddy. 

Ask:  for 

North  Star,  Crescent 
and  Pearl  Batting. 


Q^V^-,. 


,i/^<fc»^||W>/^»^inWj^W^i» 
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Old  BkacIT  Cinens 

ALL  GRASS   BLEACHED. 


All  in  the  Spring  was  the  brown  flax  spun, 

AH  in  the  Summer  it  bleached  in  the  sun."— Phobe  Cary. 


TOWELS 
HUCKABACKS 
DIAPERS 
DRESS  LINENS 
SHEETS 
SHEETINGS 
PILLOW  LINENS 
EMBROIDERY 

LINENS 
H.  S.  SQUARES 
H.  S.  RUNNERS 
H.  S.  SHAMS 


NOTE-THE    TRADE 
MARK 

"OLD  BLEACH" 

IS  STAMPED  ON  EVERT 

TOWEL  an.i  ON  EVERY 

YARD   OF   LINEN,   HTJCK 

AND   DIAPER. 


COMPARE  THE    BEAUTI- 
FUL SILKY  LU8TBE  OF 
THESE   GOODS   WITH 
ANY  OTHER  MAKE 


Bleach  (Jrecn  (100  acres),   RandalBtown. 


THE   OLD    BLEACH    LINEN    CO.,    Randalstown,  Ireland 
H.    COSBIE,  Sole  Agent  for  the  Dominion, 


Q-'V 


>S^j»n**\S* 


mS\j*,**%tS^f* 


30  West  Wellington'Street,  TORONTO 


*—*^l/*~+*ils*»S%f**»S%f*+~ »'tyw«'\^»Q 
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BEST 
THE 

THINGS    FROM 
MAGAZINES 

THE    HUMORS    OF    ADVERTISING 

A\  amusing  article  on  the  humorous  Bide  of  ad 
vertising  appears  in  the  Ma]  number  ol  Lhe 
Vt  Ian  tic  Monthly.  To  a  person  who  can  re- 
gard the  nif.it  mass  Hi  modern  advertising 
mattei  from  the  proper  perspective,  much  fial 
is  distinctly  amusing  is  to  be  seen.  The  egoism  ol 
many  modem  advertisers,  tor  instance,  occasionally  over- 
reaches the  dignit]  of  their  position  and  the  public 
laughs  Mi  Joe  Chappie,  who  is  the  great  "I  am"  ol 
the  National  Magazine,  is  always  over-reaching  and  lo 
good  effect.     He  speaks  m  the  public  prints: 

"Do  you  Know  Joe  Chappie,— the  hoy  who  came  oul  ol 

the  wesl  almost  penniless,  and  lias  built  up  a  National 
Magazine  '  Do  you  know  Joe  Chappie,— the  man  who 
named  his  knowledge  of  human  nature  on  the  bumpers  of 
freighl  trains,  trading  an  old  graj  horse  for  his  first 
printing  press,  a  printer's  devil  at  twelve,  an  editor  a1 
Sixteen,— through  all  phases  of  social  life,  up  to  an  invit- 
ed guest  on  presidential  trains,  and  as  special  representa- 
tive at  the  coronation  in  Westminster  Abbey?  Presi- 
dents,   members     of     the   cabinet,     Supreme    Court    judges, 

diplomats,  United  states  senators,  congressmen  and  gov- 
ernors know    Joe  Chappie." 

Self-advertising  is     one     thing,  hut    it   is  a  bare-faced 

scheme.  Much  better  bv  careful  and  insidious  scheming 
lo  gel  some  one  else  to  do  the  advertising  for  you.  Then 
the  humor  becomes  deeper  and  more  piquant.  A  reverend 
apostle  ol  temperance  has  been  mischievously  trapped  into 
indorsing  a  patent  medicine  chiefly  compounded  of  spirits 
ol  wine.  The  whole  business  of  sponsoring  other  men's 
goods    should    he  carefully    marked    with    bell    buoys. 

A  third  method  of  advertising  finds  its  expression  in 
the  offering  ol  sample  hollies  or  sample  jokes,  or  even 
sample  shudders  The  proprietor  of  a  melodrama  an- 
nounces that  "the  breakage  ol  costly  bricabrac  during 
lhe  light  m  the  Buckel  of  Blood  Saloon  makes  a  week- 
Iv  expense  equal  to  the  entire  salarv  list  of  some  com- 
panies."    This  is   the  sample  shudder. 

Detraction  is  a  fourth  and  admirable  method  of  ad- 
vertising which  has  its  humorous  side.  P.  T.  Barnum 
once  threatened  lo  purchase  Shakespeare's  house  and  ship 
it  to  America  The  people  howled  but  Barnum  didn't 
mind.      It   was  so   much   free  talk   for  him. 

Last  of  all,  there  is  the  ad\  ert  isemen  I  which  aims  di- 
rectly at  humor.  Whal  could  be  more  amusing  than  the 
trials  and  tribulations  of  .Jim  Dumps  or  the  benignant 
smiles  of  Sunny  .Jim  '  There  is  a  mischievous  humor  in 
the  Preacher  Cigar,  the  Three  Nuns  Cigarette  anil 
st  Mary's  Distillery,  which  tickles  the  fancy  and  sells 
the  goods. 


for  Ins  use  and  pride  The]  spun  lhe  threads  line,  which 
was  done  Willi  I  lie  old  style  spindle  (  .,  linn  lick  through 
.1    wood    disc),    ami    dyed    with  ie.    then    wound    H 

into    halls,     winch     weic    passed    b\     the    hands    through     the 

loom,   setting  apart    by   count    so  many    thread!   .1.   m 
Bary,    each    and    ever]     lime   ol    passing    such    balls,    in    oidei 

to  bring  out    the  desired  design.     Kverj    article  produced 

was  intended  lo  last  loi  ages  and  he  an  hen  loom.  The 
Consequence  was  a  product  ol  merit  and  all,  which  look 
a  long  time  lor  Us  construction  These  included  buck, 
squaw  and  saddle  blankets,  squaw  dresses,  dame  apion 
and  belts,  hair  and  legging  lies,  and  are  lodav  ol  price 
less    value.       There    is    no    one    who    can    pill     a     pi  11  e    on      a 

line  specimen  of  this  order,  it  being  simpu  worth  what 
tluj    holder   asks    for    it." 

The  second  class  had  its  origin  about  1X7.">  and  Wat 
partly  made  from  old-weave  material  and  parti]  from 
German  town,  zephyr,  saxony  and  other  yams  Tins  sec 
ond  class  is  partly  good,  as  it  retains  to  some  extent 
both  in  weave  and  color  some  of  the  old  traits,  and  will 
in  a  measure  serve  collectors  with  thai  part  of  them 
which   is  of   the  old    tv  pe. 

The    thud    class   originated    aboul     1885,    and    these     arc- 
made    from    Germantown,    saxony      and    other    varus      and 
from    natural    wool    and    from    natural    wool    aniline    dyed 
With    the    exception    ol    those    made    From    the    natural    col- 
ored   wools,    these  are  ol   no   use   to   the  collector. 

"As  to  designs,  some  have  meanings,  others  not  For 
instance,  the  cross  represents  1  he  four  cardinal  points  ol 
lhe  compass,  and  also  good  luck;  then  you  have  the  male 
and  female  lightning,  the  latter  being  designated  by  the 
blunt  end,  the  so-called  cow,  representing  sacred  inspira 
tion  or  the  horizon;  the  rain  and  sun  clouds,  the  wind 
anil  animals,  the  sun,  moon  and  stars,  and  the  wall  ol 
Troy,  the  latter  representing  our  path  in  life  in  this  and 
the   other    world. 

"Colors    to    some    extent     also    have    their    meaning,    as 

lor   instance:      Red— strength,    delight,    etc.,    blue — truth. 

fidelity,       sincerity,       etc.,     wlnli — purity,     innocence,     eli 
black — piety,   sorrow,   command   or   rule." 


NAVAJO   BLANKETS. 

AN    expert    on    the  subject    of    Indian    weaving   contributes 
to   Out    West    for   Ma\    a   valuable   article    on    "Navajo 
Blankets"      There    arc,      it      appears,    three   eras    in 
Navajo      weaving.        The      first      one      produced      the      old 
weaves      irom   natural-colored   and   from   mineral   and 
table-dyed    wools       "In    making    these    the    Indian    worked 


THE  DOUKOEOR  IN  CANADA 

H.    I-;.    W.    THOMPSON,   once   a    special    writer   on    the 

Toronto    Globe,    has    been      studying      the    Doukobor 

colony  in     the     Northwest   ol   Canada  lor  Collier's 

Weekly,  and  the  results  of  his  investigation  are  contained 

in   an   interesting  article  in   the  issue  of  that    publication 

for   April  30. 

The  principal  tenet  of  the  Doukobois  is  that  "the 
spirit  of  Christ  or  Conscience  dwells  in  all  men."  Prom 
this  they  both  reason  and  ail  logical  1]  They  have  no 
organized  church,  110  clergy,  no  worship  more  formal  than 
occasional  meetings  at  dawn  lor  devotional  ringing,  bow- 
ing profoundl]  to  the  Christ  in  each,  and  such  remarks 
as  lhe  elder  may  vouchsafe.  To  express  their  charac  tei 
istics    111    a    nutshell,    they     are    Quakers,    teetotalers, 

tartans,    anti-tobacconists,     communists  and   professional 

philanthropists,   all   in   one. 

"Doukobor    women    weal    no   corsets       They    are   expert 

in  sewing,  embroider]  and  lace  making      All  the  tasteful 
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ornamentation  <>f  their     shapeless  garments  is  made     by 

their  skilful  fingers.  They  are  fond  of  being  photographed 
in  their  finery,  which  might  bring  high  prices  in  New 
York.  They  wear  starched  and  ornamented  caps  within 
doors  and  small  head-shawls  in  the  open.  They  decorate 
the  whitewashed  interior  of  their  cabins  by  curiously  art- 
ful arrangements  of  crude  colored  advertising  cards,  from 
which  the  letters  are  cut  away.  Usually  their  faces  have 
the  placid  look  of  rest,  but  often,  in  talk,  they  shine 
with  happiness.  Some  are  composedly  beautiful  in  a 
large  way.  Cleanly  and  dressy  in  their  peasant  fashion, 
they  are  never  neat  except  in  their  best  clothes.  At 
work  in  cabin  or  field,  they  wear  old  garments,  often 
torn  and  not  always  patched.  In  Winter,  they  wear  out- 
doors vast  cloaks  of  sheepskin  with  the  wool  inside,  and 
appear  additionally  widened  as  by  numerous  petticoats. 
At  all  seasons  they  carry  heavy  burdens  of  water,  two 
pailfuls,  hung  at  opposite  ends  of  a  neck  yoke.  Theirs  is 
most  of  the  rough  work  about  the  houses  and  much  of 
that  in  the  fields.  Though  they  serve  and  stand  back 
when  the  men  are  at  table  with  strangers,  and  generally 
seem  to  regard  the  males  as  privileged  persons,  their  at- 
titude appears  maternal  and  not  inferior.  That  they  di- 
rect affairs  a  good  deal  is  evident  when  Doukobors  are 
seen  in  a  Canadian  town.  There  the  men  commonly  fol- 
low the  striding  women  meekly,  watch  them  buying  at 
the  stores,  and  cam-  away  the  heavier  parcels. 

"The  men  include  many  skilful  mechanics.  Some 
fashion  anvils,  hinges  of  excellent  workmanship,  and 
varied  decorative  ironwork.  Others  cut  remarkable 
scrolls  for  gable-boards;  carve  and  paint  curious  chairs; 
window  trimmings  and  door  posts;  mold  the  bodies  of 
sleighs  with  laborious  art,  and  beautify  them  with  elab- 
orate relievos  in  wood.  All  alike  aid  in  building  great 
clay  stoves  of  many  flues,  which  heat  their  cabins  gently 
and  thoroughly." 


A  DYING  INDUSTRY. 

THE  most  perfect  system  of  inland  waterways  in  the 
world."      Such    is    the    Mississippi    River    with    its 
great   tributaries  and  its  numberless  ramifications, 
extending  from  the  Alleghanies  on  the  east  to  the  Rockies 
on  the  west,  from  the  Gulf  of  Mexico  on  the  south  to  al- 


mosl  Hit-  Canadian  boundary  on  the  north.  And  yet  its 
day  of  usefulness  as  a  channel  of  commerce  is  almost 
over.  The  railways  have  superseded  the  steamboats.  The 
tale  of  the  rise  and  fall  of  the  steamboat  business  is  told 
by   Mr.   II.  M.  Chittenden  in  The  World  To-day  for  May. 

"The  steamboal  business  on  ihe  Mississippi  and  its 
tributaries  was  in  full  vigor  during  all  the  period  from 
lx  10  to  186(1.  In  the  first  of  these  decades,  the  actual 
number  of  boats  was  greater,  but  the  magnitude  of  busi- 
ness was  greater  in  the  second.  It  was  truly  a  marvel- 
ous feature  of  the  commercial  history  of  the  country,  and 
one  that  can  never  be  reviewed  without  a  feeling  of  re- 
gret that  it  might  not  have  survived.  There  is  some- 
thing about  the  navigation  of  rivers  that  finds  a  tender 
spot  in  the  public  heart,  and  people  are  loth  to  admit 
that  their  utility  as  highways  of  commerce  has  perman- 
ently  passed   away. 

"The  best  year  for  steamboal  business  on  the  Missis- 
sippi is  said  to  have  been  the  one  immediately  before  the 
outbreak  of  the  Civil  War.  During  that  conflict,  until 
the  north  gained  control  of  the  river,  commercial  boating 
below  the  mouth  of  the  Ohio  was  broken  up  entirely. 
It  was  also  somewhat  interfered  with  for  a  time  on  the 
Ohio  and  Lower  Missouri,  and  the  Mississippi  between  St. 
Louis"  and   Cairo. 

"Long  before  the  steamboat  business  on  the  Missis- 
sippi and  its  tributaries  had  reached  its  maximum,  the 
forces  which  were  to  accomplish  its  ruin  had  begun  to 
operate.  The  beginning  of  praetical  railroading  followed 
many  years  after  that  of  steamboating,  but  when  it 
once  got  well  under  way  its  progress  and  development 
rapidly  outstripped  those  of  its  older  rival. 

"For  many  years,  from  one  cause  and  another,  the 
boats  held  their  own;  but  finally  the  railroads  got  ihe 
upper  hand,  and  their  vast  development  in  the  twenty- 
live  years  following  the  Civil  War  practicallv  drove  the 
steamboat  business  from  the  rivers.  The  Ohio,  where 
commercial  steamboating  in  the  Mississippi  Yallev  began, 
holds  its  own  better  than  the  other  tributaries,  because 
of  its  commerce  in  coal,  which  is  floated  down  in  barges 
from  Pittsburg  to  New  Orleans.  The  Lower  Mississippi 
has  lost  most  of  its  commerce,  except  thai  from  ihe 
Ohio,  and  the  case  is  even  more  hopeless  on  the  Upper 
Mississippi   and  the  Missouri. 


AFTER     THE    SHUTTERS     ARE:     UP. 


The  mild  business  man  was  calmly  reading'  his  paper 
in  the  crowded  trolley  ear.  In  front  of  him  stood  a  little 
woman  hanging  by  a  strap.  Her  arm  was  beine1  slowly 
torn  out  of  her  body,  her  eyes  were  flashing  at  him,  but 
she  constrained  herself  to  silence. 

Finally,  after  he  had  endured  it  for  twenty  minutes, 
he  touched  her  arm  and  said : 

"Madame,  you  are  standing  on  my  foot." 

"Oh,  am  I?"  she  savagely  retorted;  "I  thought  it 
was  a  valise.  " 

* 

Husband:  "Here  they  have  brought  me  an  account  for 
a  ball  costume;  how  is  that  ?" 

Wife:  "Oh,  don't  you  remember  f  It  is  for  the  green 
dress  I   wore  last   vear  at   the  ball  where  we  first  met." 

Husband:    "Ko-o-o-o,   and    now    I    am   expected    to    pay 

for   the   net    with    which    1    was   caught!" 

*       • 
* 

Our  eldest  boy  was  staying  at  the  house  of  a  relative 
who  was  about  to  undergo  a  slight  operation.      We  asked 


him  to  send  us  a  wire  to  let  us  know  the  result.  It  so 
happened  that  an  aged  aunt  in  the  same  house  expired  mi 
the  same  day.  and  this  is  the  telegram  that  reached  us: 
"Operation  quite  successful.  Aunty  dead." 
What  the  telegraph  officials  thought  of  us  we  dared 
not  guess,  but  we  took  hasty  steps  to  quit  the  neighbor- 
hood . 

*  * 
* 

Her  feet  are  shod  in  mannish  boots, 

Her  hands  are   in   a  muff, 
Her  coat   is  of  the  wannest    fur. 

Her  gown   is  heavy  stuff. 

Her   collar,   that    she   wears    turned    up, 

Conies    almost    to   her   nose. 
Then  on   her  head  she   wears  for  warmth 

Two   feathers   and    a    rose. 

*  * 

"I  have  noticed  one  thing  about  widows'  weeds."' 
said    his    Reverence. 

•'What's  that  I'' 

"They  rarely  interfere  with  the  growth  of  orange 
blossoms   en    the    same   soil." 
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DEVOTED  TO  THE 
OFFICE  STAFFS  OF 
BUSINESS 
ESTABLISHMENTS 


CARDS  VS.  LEDGERS. 

BEFORE  the  Birmingham  Chartered  Account- 
ants' Students'  Society,  Mr.  John  Wilson,  a 
director  of  a  large  English  house,  delivered 
a  lecture  dealing  with  bookkeeping  by  cards. 
A  part  of  his  lecture  was  as  follows: 
Permit  me  at  the  outset  to  clearly  state  I  do  not  claim 
to  be  the  originator  of  the  card  system,  but  of  a  card 
system  of  bookkeeping.  For  a  layman  to  address  a  so- 
ciety of  students  who  are  daily  in  touch  with  the  most 
expert  and  up-to-date  accountants  savors  somewhat  of 
egotism.  1  do  not  claim  to  be  an  accountant,  hut  my 
long  experience  of  counting-bouse  work  has  educated  me 
for  account-keeping  suitable  for  a  large  commercial  house 
where  there  are  continuous  entries  recurring,  and  with 
a  view  of  advancing  a  greater  interest  in  an  important 
section  of  all  commercial  enterprise  —  namely,  the  "keep- 
ing of  accounts,"  1  have  always  recognized  its  importance 
and   pressed   its  claims. 

In  my  opinion,  it  matters  little  whether  accounts  are 
kept  in  ledgers,  on  loose  leaves,  or  on  cards;  the  essen- 
tial in  account-keeping  being  accuracy,  safety,  simplicity. 
It'  without  -endangering  these  essentials  I  can  obtain  the 
same  results  more  readily  and  so  save  labor  and  expense, 
1  am  sufficiently  radical  to  try  any  labor-saving  method, 
iir,  to  use  the  hackneyed  election  cry,  oombine  "economy 
with  efficiency." 

1.  As  to  Accuracy.  — Because  a  leaf  is  loose,  instead 
of  being  bound  in  a  book,  can  make  no  possible  difference 
as  far  as  an  actual  record  is  concerned. 

2.  As  to  Safety.— 1  have  proved  that  a  leaf  can  be 
taken  from  a  ledger  and  not  missed  for  weeks,  months, 
and  perhaps  not  at  all,  unless  wanted. 

Now,   a  card   cannot   be   taken  from  a   cabinet    .vithout 
being-  instantly  missed.     Therefore,  I  claim  that  a  cabinet 
nt    cards,  properly   managed,  and  subject  to  daily  checks 
<nly  a  glance  — is  ouite  as  safe  as  a  ledger. 

3.  Simplicity.  — There  can  be  no  possible  doubt  that  a 
card  can  be  much  easier  found  than  a  folio  in  a  ledger, 
and  the  calling  back  from  the  card  much  quicker. 

Pardon  me  for  a  moment  taking  you  through  an  or- 
dinary posting. 

We  have  here  I  he  journal  or  day-book  entry,  and  find 
on    page   7-7S3 : 

Policy  and  Clarke,  Limited, 
t>6  Corporation  street, 

Birmingham,    £19    17s   4    l-2d. 
The  old  method   is : 
Refer  to  index  page. 
Find  the  name  and  folio,  say  2823. 
Find   2823   in    ledger. 
Make  our  entry:  £19  17s  4  l-2d,  7-783  reference. 
Turn  to  day-book,  and  fill  in  folio  of  ledger,  2823. 
We  have  five  transactions,  and  eight  figures  o?  refer- 
ence. 


By  the  introduction  of  the  combination  of  my  card 
system  with  the  Library  Bureau.  Addressograph,  and 
]'.;.i roughs'  Adding  Machine,  I  claim  to  have  saved  hall 
(he  labor  of  posting,  calling  back,  making  statements, 
addressing  the  envelopes  and  balancing  the  ledgers. 

Example: 

Polley  and  Clarke,  Limited. 
becomes  2823. 

The  spelling  and  address  has  been  checked  and  ap- 
proved, so  once  right  always  right.  (Jet  your  addresso- 
graph link  correct  and  the  combination  of  links  tc  suit 
your  requirements  and  mistakes  become  almost  impos- 
sible  if  ordinary   care  is   used. 

The  Addressograph.  — To  set  up  a  link  takes  three  to 
live  minutes.  The  first  process  for  a  new  account  seems 
a  little  waste  of  time.  This,  however,  is  not  so  when 
you   consider  the   process  of  one   transaction  only. 

For  instance,  the  name  repeats  itself  for  index  ac- 
counts, circulars  index,  ledger  index,  heading  ledger, 
heading  invoice  and  envelope,  heading  statement  and" 
envelope,  label  on  parcel,  consignment  note  — at  least 
twelve  repeats.  If,  therefore,  you  are  getting  the  same 
customer  constantly  repeating,  the  saving  is  consider- 
able. If  you  will  time  the  boy  at  the  addressograph  you 
will  see  how  quickly  the  addressing  is  done. 
2S23    Twenty  repeats  please. 

The  loose  sheets,  of  course,  represent  the  various 
stationery. 

I  think  I  am  well  within  the  mark  in  saying  it  takes' 
a  fast  writer  to  address  100  envelopes  in  the  houi,  and 
then  accuracy  is  not  of  necessity  secured;  this  number 
cm  be  produced  from  the  addressograph  in  five  minutes. 

Shall   we   now   consider  the   ledger? 

Who  has  not  longed  to  give  a  helping  hand  when  a 
ledger  was  "out"'/  And  several  who  could  have  helped 
were  helpless  because  it  was  "one  man,  one  book.  This 
difficulty  is  solved  by  using  the  card  ledger.  You  can 
take  it  in  sections,  and  put  on  as  many  clerks  as  there 
are  sections,  or  a  clerk  to  each  card  if  you  wish  it. 

On  interviewing  customers  relative  to  the  state  of 
an  account  or  a  dispute,  the  old-fashioned  order  of, 
"Bring  in  the  ledger"  has  passed  away.  Instead  of 
stopping  the  ledger  clerk  or  sending  him  off  for  a  holi- 
day, or  to  pass  perhaps  half  an  hour  in  idleness  while 
you  have  the  ledger,  or  worse  still,  to  find  a  clerk  pop- 
ping in  and  out  like  a  jack-in-the-box  to  make  a  refer- 
ence or  two  from  his  ledger,  the  new  order  of  things  is, 
"No.  101  ledger  card,  please!"  You  have  the  account 
you  want,  the  clerk  is  free  to  follow  his  own  sweet  will 
—  or  rather,  go  on  with  his  work,  the  customer  can  look 
o,i  r  your  shoulder  while  he  discusses  the  account,  with- 
out your  fear  of  exposing  his  neighbor's  account  on 
the   opposite    page. 

Early  in  the  month  I  had  the  misfortune  to  be  in 
bed   for  a   few   days;   some   dozen   accounts   or  more   re- 
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quired  dealing  with  ;is  to  immediate  delivery  of  goods 
exceeding  the  high  limit  mark.  Before  a  just  decision 
could  be  given  ii  was  necessary  to  review  the  working 
of  the  account  for  twelve  months  or  more.  Let  me  give 
you  the  alternative  under  the  old  rule: 

1.  A  clerk  spending  unlimited  time  taking  copies  of 
the    accounts;    or, 

2.  Loading  up  the  ledgers  and  carting  them  t<  me! 
The  poor  invalid  groans  under  the  ledger  on  his  bed! 
The  work  at  the  office  ceases  until  the  return  of  tjhe 
carl  ! 

This  is  now  changed;  we  are  under  the  dispensation 
uf  the  card  system.  The  clerk  waltzes  gaily  into  the 
room  with  a  dozen  or  more  ledger  cards  some  few 
ounces  in  weight;  the  bed-stricken  one,  without  even 
raising  himself  on  his  pillow,  reviews  the  position  of  the 
account,  gives  a  fair  and  wise  decision,  and  so  once  more 
mind  prevails  over  matter,  or,  in  other  words,  cards  tri- 
umph over  ledgers.  This,  however,  may  be  criticized  as 
theory,  and  it  has  truly  been  said:  "One  ounce  of  fact 
is  worth  pounds  of  theory";  still,  theory  must  come 
first,  hence  I  have  taken  it  in  order.  We  will  now  take 
a    few    facts: 

1  have  here  a  perforated  sheet  taken  from  a  book,  on 
the  left-hand  side  of  which  are  particulars  of  nineteen 
departments.  Instead  of  posting  from  a  book  in  which 
there  are  twenty-one  pages  of  detail,  1  distribute  the 
book  by  tearing  out  the  perforated  portion,  so  that  the 
eight  sections  of  the  business  can  be  posted  at  the  same 
time.  There  are  fifty-one  postings  to  be  done,  and  1 
will  ask  the  ledger  clerk  and  his  junior  to  post  fifty-one 
items—the  actual  transactions  of  a  portion  of  a  section 
for  one  day.  Will  you  kindly  time  them  during  the 
work    and    I    will    go   on    talking.   I   make    the    time   7.12. 

My  past  experience  has  been  that  to  refer  to  a  loose 
index,  post  and  call  back  fiftv  postings,  took  twenty- 
five  to  thirty  minutes,  or  say  1,500  postings  and  calling 
back  was  a  good  day's  work  for  ledger  clerk  and  junior, 
and  then  when  ledgers  came  to  be  balanced  you  some- 
times found  a  mistake  — but  where?  Somewhere  in  the 
book,  certainly,  but  where?  Now  with  the  cards  you 
have  the  accounts  disconnected  with  the  other  accounts, 
and  know  for  a  certainty  that  the  error  must  be  on  the 
c;rds  out  of  the  cabinet,  not  those  in  the  cabinet.  rn 
calling  back  a  ledger  you  have  to  repeat  the  process 
of  finding  folio  after  folio;  with  the  cards  they  are  in 
order,  and  called  back  much  more  quickly.  1  admit  the 
cards  have  to  be  put  away  again,  but  this  is  a  small 
mailer,  as  you  will  see  when  the  junior  comes  to  that 
process.  We  will  now  wait  completion  of  the  posting 
and  calling  back. 

Statements.— The  tendering  of  statements  cannot  fail 
lo  more  or  less  disorganize  the  ledger  work,  and  I  pur- 
pose to  make  out  monthly  statements  for  the  accounts 
just  posted.  I  think  it  will  be  admitted  that  an  ordin- 
ary monthly  statement  from  a  wholesale  house  will  con- 
tain three  to  ten  items,  that  is,  two  or  three  purchases 
weekly;  therefore  there  are  ten  lines  of  figures  and 
thiee  lines  of  address  on  statement,  and  three  lines  of 
address  on  wrapper.  The  addresses,  we  admit,  are  half 
the  work.  If  four  students  will  kindly  take  twenty- 
live  of  the  thirty  cards  and  make  out  the  statements, 
name  and  address,  date  and  account,  and  then  on  the 
back  or  at    foot— whichever  they  choose  — write  the  name 


and  address  again  io  represent  the  wrapper  or  envelope, 

my  ledger  clerk  and  junior,  by  the  aid  of  the  addresso- 
graph  shall  take  the  other  twenty-live.  This  eor: 
pleted,  they  shall  enter  the  number  equal  to  the  name  — 
because  the  number  and  name  are  combined  — and  add  up 
the  amounts  of  their  twenty-five  statements,  and  the 
boy  will  enter  the  same  and  cast  them  up  on  the  Bur- 
roughs adding    machine. 

Pause  for  result.  Bad  dets  270!).  270.").  2803,  2806. 
The  taking  out  of  ledger  balances  is  greatly  assisted 
bv  the  adding  machine,  as  you  enter  and  cast  at  the 
same    time. 

May  I  now  trespass  for  a  few  moments  longer  in  re- 
ferring again  to  my  introductory  remarks  — namely,  to 
refer  to  some  of  the  difficulties  which  are  certain  to 
accompany  the  changing  of  a  system  from  bocks  to 
cards f  Presuming  that  cards  are  come,  as  the  Yankees 
say.  to  stay,  some  interest  may  have  been  excited  by 
to-night's  discussion,  and  1  would,  therefore,  commend 
to  your  kind  consideration  trying  a  diary  on  the  card 
system  principle,  because  1  am  bound  to  admit  I  was 
more  or  less  infatuated  with  the  idea,  and,  when  chang- 
ing our  system  I  had  for  the  time  being  cards  on  the 
brain.  Again  I  would  say.  don't  lake  up  the  card  sys- 
tem in  place  of  ledgers  unless  you  feel  you  can  make 
it  a  hobby;  but  I  feel  sure  your  hobby  would  prove  a 
profitable  one.  as  any  loose  leaf— or  card  preferred- 
must    of  necessity  permit  a   greater  facility  for  work. 

Don't  be  discouraged  because  the  method  is  new;  if 
the  card  system  is  practicable  it  has  come  to  stay,  and 
the  voting  students  and  young  men  of  to-day  have  to 
educate  themselves  to  it.  If,  on  the  other  hand,  the 
card  system  has  only  caught  the  fancy  for  the  time 
being,  no  propping  up  in  the  way  of  lectures  or  form- 
ing of  hobbies  can  possibly  cantttre  the  practical  mind 
of  the   Englishman. 

Time  after  time  it  is  suggested:  "Try  a  section  of 
a  business  only."  This,  however,  is  not  my  advice;  what 
1  say  and  practice  is:  Decide  on  your  system,  use  every 
(are  to  ascertain  if  von  are  right,  get  your  goal  in  view, 
and  then  go  for  it  with  all  your  might. 


THE  STENOGRAPHER'S  BRAINS. 

By  IrviDg  L.  H  rshinan. 

IN  these  strenuous  days  of  rush  and  bustle,  when  busi- 
ness is  becoming  more  and  more  of  a  mail  or  cor- 
respondence nature,  men  who  are  able  to  dicAate 
bright,  clear-cut,  forceful,  business-bringing  letters  are 
in    demand    everywhere. 

However,  no  one  man  should  be  or  ever  is  the  sole 
judge  of  the  effectiveness  of  his  own  letters;  those -to 
whom  he  writes  are  the  final  judges  in  such  matters.  But 
a  poor  letter  can  often  be  made  good,  or  a  good  one 
made  better,  if  the  correspondent,  be  he  manager  or 
employe,  will  apply  the  old  adage  that  "Two  heads  are 
belter    than    one." 

By  this  the  writer  means  that  a  certain  feeling  of 
freedom  and  also  of  responsibility  should  be  granted  to 
the  stenographers  to  whom  the  dictation  is  given.  The 
stenographer  should  be  impressed  with  the  idea  that  she 
is  not  a  mere  automaton  and  is  not  to  simply  write  her 
shorthand  as  she  understands  it  to  be  dictated.  She 
should  be  made  to  feel  that  she  is  in  a  position  of  some 
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your  competitors  are  likely  to  get. 

Terms  - 100  Clippings,  I  5.00 

250            "  12.00 

500            "  22.00 

1,000             "  40.00 

Send  for  our  Booklet  which  fully  explains  the  scope  of  the  clipping 
Industry. 

We  have  also  lists  of  firms  in  every  branch  of  trade  In  the  Dominion, 
the  professions,  club  members,  society,  etc.,  and  we  are  prepared  to  address 
and  mall  circulars  or  letters  to  these  at-any  time. 


THE  CANADIAN  PRESS  CLIPPING  BUREAU, 


tit   MoOill   Street. 

MONTREAL. 


10  Front  St.  Cast, 

TORONTO. 


ENGWALL   .OOSE  LEAF  PRICE  BOOK 

FLAT  OPENING 


SHEET    REMOVED  OR 

INSERTED  INSTANTLY 

SEND    FOR   DESCRIPTIVE    PRICE  LIST. 

HART  &  MILL.  uSXSESXL  TORONTO 
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responsibility  as  to  the  proper  sound  and  clearness  of 
the  matter  which  she  is  taking. 

There  arc  many  limes  when  even  a  good  correspon- 
dent will  use  a  phrase  that  dues  not  seem  quite  clear 
to  the  reader  or  will  unconsciously  repeat  the  same 
word  when  Hi"  substitution  of  a  synonym  or  other 
word,  would  not  only  sound  belter,  hut  might  strengthen 
the    force. 

In  order  to  avoid  .just  such  cases,  the  first  essential 
is  lo  secure  a  first-class  stenographer.  Then  instil  into 
her  mind  (lie  idea  that  she  is  not  a  machine,  but  is  at 
perfect  liberty  to  use  her  brains  — the  ot'tener  the  bet- 
ter. Have  her  understand  that  when  she  thinks  you 
are  not  dictating  a  clear  or  easily  understood  letter  she 
is  free  to  say  so  and.  if  possible,  to  suggest  wherein 
other  wording  would  make  the  letter  read  better.  Have 
her  feel  that  she  is  co-operating  with  you  in  getting  out 
the  best  letter  possible;  that  if.  while  taking  notes,  she 
notices  you  have  repeated  a  word  or  phrase  unnecessar- 
ily, she  makes  herself  more  valuable  by  casing  your 
attention  to  the  matter. 

This  puts  her  upon  her  mettle,  gives  her  a  certain 
responsibility  and  consequent  pride  in  the  letters  she 
I  urns  out. 

All  of  these  things  are  good.  They  cau^e  interest  in 
the  business  lo  become  more  keen  and  deep-seated  and 
act  as  a  healthy  stimulant. 

Give  a  good  stenographer,  clerk  or  employe  a  certain 
amount  of  responsibility  and  a  freedom  from  unneces- 
sary restraint,  and  you  secure  to  yourself  a  better  em- 
ploye—a living  assistant,  not  a  machine.  Of  course, 
the  writer  does  not  mean  that  all  restraint  shall  be 
removed  or  undue  freedom  be  given,  but  he  is  frank  to 
say  that  the  cringing,  frightened,  silenced  stenographer 
or  clerk  is  seldom  the  successful  one,  or  the  one  whose 
services  are  most  valued. 


COMMERCIAL  LAW. 

I  FREQUENTLY  business  men  have  need  of  the  services 
of  lawyers  in  centres  other  than  their  own.  Whether 
for  legal  representation,  the  organization  of  com- 
panies, searching-  titles  to  property,  watching  the  interests 
of  creditors  or  for  the  collection  of  accounts  it  is  gen- 
erally wise  to  be  in  close  touch  with  a  reliable  legal  firm 
who  are  "on  the  spot."  For  this  reason,  merchants 
should  often  refer  to  the  legal  cards  on  another  page. 
The  firms  whose  card  are  inserted  are  reliable  and  cap- 
able of  any  work  reouired  of  them  by  readers  of  this 
paper. 


"WE  NEVER  ACCEPT  DRAFTS." 
Editoi    Dry  Goods  Review : 

SIR:  The  annoyance  and  inconvenience  caused  by  the 
refusal  of  business  men  throughout  Canada  to  prop- 
erly <dose  transactions  by  acceptance  has  become  so 
widespread  as  lo  demand  serious  attention.  The  class  of 
business  men  who  say  curtly:  "We  never  accept  drafts, 
we  pay  cash,"  are  men,  who,  admirable  in  other  respects, 
bave  become,  owing  to  a  moderate  success,  purse  proud. 
Commencing  in  a  small  way.  they  have,  by  careful  atten- 
tion lo  business,  attained  a  position  of  comparative  ease. 
These  people  have  the  mistaken  idea  that  by  refusing  ac- 
ceptances and   advertising  (he   fact    that   they  "pay  cash" 


they  impress  upon  the  mind  of  the  business  world  the 
idea  that  they  have  become  financial  magnates.  Their 
narrow  early  training  and  experience  of  small  things  has 
blinded  them  to  the  fact  thai  I  he  universal  adoption 
of  their  business  system  would  paralyze  all  commerce  and 
lock  the  wheels  of  the  world's  business  in  forty-eight 
hours.  There  are  a  few  of  this  class  who  are  consistent 
in  their  objection  to  acceptances,  and  honest  in  their  claim 
to  "pay  cash."  These,  on  refusing  drafts,  invariably 
forward  payment  for  the  amount  drawn  for,  after  deduct- 
ing bank  rate  of  interest  for  prepayment.  Such  as  these 
deserve  and  receive  only  the  highest  praise  from  the 
business  community.  For  the  class  who  refuse  accept- 
ances, and  all  negotiable  settlements  until  the  maturity 
of  the  payment,  for  no  better  reason  than  to  advertise 
the  fact  that  they  "pay  cash,"  and  the  apparent  desire 
to  pose  before  the  business  community  as  rivals  to  Car- 
negie and  Rothschild,  no  language  is  too  strong  to  express 
condemnation  of  their  methods.  Their  conduct,  instead 
of  creating  a  feeling  of  confidence  in  their  financial  re- 
sponsibility, has  an  exactly  opposite  effect.  It  simply 
creates  a  feeling  of  doubt  as  to  their  expectation  to  be 
able  to  meet  the  payment   when  it  matures. 

Their  short-sighted  policy  has,  besides,  the  effect  of 
cutting  their  own  throats  in  another  direction.  There 
are  always  among  our  manufacturers  and  wholesale  mer- 
chants some  who  are  not  financially  strong,  who,  under 
pressing  necessity,  often  make  heavy  sacrifices  of  large 
lines  of  goods  to  realize  funds  for  present  use.  These 
people  know  that  the  ' '  draf t  crank ' '  will  not  make  a 
negotiable  settlement.  They  therefore  shun  him  like  a 
pestilence,  and  all  their  snaps  go  to  his  competitor,  whose 
eyes  are  open  to  the  advantages  of  honoring  acceptances 
for  his  purchases.  The  "draft  crank"  is  thus  subjected, 
through  his  blind  policy,  to  a  killing  competition,  against 
which  he  has  himself  closed  the  avenue  through  which  he 
might  protect  himself. 

Such  people  as  these  could  not  be  expected  to  be 
influenced  by  consideration  for  the  convenience  of  those 
with  whom  they  do  business,  but  their  eyes  should  be 
opened  to  the  fact  that  they  gratify  their  silly  vanity  of 
posturing  before  the  business  public  as  budding  million- 
aires at  the  expense  of  sacrificing  the  advantage  of  pur- 
chasing their  supplies  under  the  most  favorable  condi- 
tions. An  accurate  knowledge  of  how  much  their  "cheap 
glory"  costs  them  would  probably  lead  them  to  conform 
to  prevailing  business  methods,  and  cause  the  words  "we 
pay  cash"  to  occupy  a  much  more  modest  space  in  their 
vocabulary.  D.  EEROUSON. 

Toronto.   May   19,   1004. 


EVERYTHING  FOR  THE  OFFICE 

McCloud's  Easily-Adjustable  Spring  Back  Chairs  for  steno- 
graphers, bookkeepers  and  ollice  men. 

I'll-  Perine  &  Mostly  Company  "  Business  System  in  the  Sales 
Department."  Their  commercial  Routing  and  Recording  System 
keeps  track  of  customers,  agents,  and  their  territory. 

Volkert's  Interchangeable  Leaf  Ledgers.  The  most  perfect  per- 
p  tual  interchangeable  ledger  system  made. 

(mmi's  Olfice  Desks.    The  World  s  best. 

The  Waggoner  Watchman  Clock.  The  latest  and  best  saver  of 
time,  trouble  and  money. 

Trlner's  Automatic  Office  Scales.  Indicate  instantly  the  exact 
cost  of  postage. 

Keller's  Inks,  Sealing  Wax,  Mucilage  and  8yphon  Ink  Wells. 

Whitfield  Carbon  Paper  and  Typewriter  Ribbons. 

IF  YOU   NEED  ANYTHING   FOR  THE  OFFICE,    WRITE  US  TO-DAY. 

THE  DOMINION  OFFICE  SUPPLY  CO  ,    -    Walkerville,  Ont. 
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Leading     Canadian 
Accountants    and    Auditors 


i  auditing  teooonta,  arranging  pan 
mnanlai. 

Uoniaod  loTeetbnUIoni,  listening  MtalMi  mak 
ink  rataMtien 


iiaviii  B08KIN8,  r  '    \ 
chartered  Accountant. 

Auditor, 

Financial  Valuator. 
•207  MniinliiK  Chambers,  City  Hulls.,, 
Toronto,  Canada. 

Oabta  A.ddnM:    "Wlgw»m." 

T.  (1.   WILLIAMSON, 
Chartered  Accountant  and  Auditor, 
16  Toronto  St.,    Toronto,  ( 'annda. 


i     ii    ki  DD, 

Chnrlerc.l  A  <  <   ni  in  iuii  I .  Auditor, 

Assignee.    BtC 

505  McKlnnon  llldg.,  Toronto. 


ii  i:\ky   iia  it  h  kit  4  i  <>  , 
lulmitn  mill  Assignee*. 

on  ■ 

IS  Wellington  SI.  !■:.,      Toronto,  Ont. 


JENKINS  .t  HARDY, 

A*sH;nees,     Cliarlero.l     Accountants, 

■    and   Fire    Insurance  Aganta. 
la)j  Toronto  Strea)         Toronto 

4li5    Temple  RDtldlDs;,  Montreal. 

mhi    William  Btreet,    New  York, 


Tlda  space  115  a  year. 


WILLIAM  1-AIII.Y, 
umlaut  and  Auditor. 

tc:  Mi  Kinnoii  iiiiiiiiing,      Toronto, 


Thli  apace  1 15  a  year. 


OH 

Chartered  Accountant. 
Auditor,  Assignee,  etc. 

Itegularand  Spe   lal  Audits 

17  Wellington  si.  k., 

'FhOM  Main  4744.  lor •.. 


This  space  115  a  year. 


This  Dal  is  for  tin'  purpose  of  placing  mannfao- 
tnnrri.irhftleiali  and  ratal]  merchants  and  other 
readers  throughout  Canada,  and  Anna  abroad 
doing buatnaai  tn  Canada,  in  tonoh  with  the 
legal  profession  throughoul  the  Dominion(  for 
the  collection  of  accounts,  legal  representation, 


LEGAL  CARDS. 


organisation  Of  OOmpanlaS,  tha  arrangement  or 
dissolution  of  partnerships,  or  assignments,  *a 

well  an  all  other  mat  tent  of  a  legal  nature. 
For  advertising  rates  apply  to  M»<  Lean  Pnb 

liahing  Co  ,  Limited,  Montreal  or  Toronto 


BKATrV,  HI.AI -KsTfi.   K,  IASKKN 

&  RIDDELL, 
BKATTY,     IH.ACKSTOCK.     I'll  AS 

WICK  A  QALT, 
Barristers,  Solicitors,  Notaries,  Elc. 

Oftices,  Bank  of  Toronto. 
Tel.,  Main  381J.  Toronto,  Ont. 


,I\s.  II.  BIKKITT,  K.C. 

Solicitor,  Notary,  Etc, 

Pembroke,  -  -  Ont. 


D.  O.  CAMERON,  Barrister. 

Kunlty  Chambers,  Toronto. 

Branch  Ofllce,  Oakvllle,  Ont. 


1.   L.  O.    VII) A  I. 
Barrister,  Solicitor,  etc.     Collections 

and  Commercial  EjkW. 
Moutmagny  and  Quebec  City,  Que. 


TUPPKR,  PHII'I'KN  ,t  TDPPEB, 

Barristers,  Solcltors,   BtC. 

Winnipeg,         -         -         Canada. 


J.    C.    II  A. MI  LI  ON.    I.I.  II  , 

Barrister,  Bolldtor  anil   Notary. 

McKlnnon  Ilulldlng,  Toronto. 

'Phone,  Main  85. 


ATWATKK.  DUOLOSa  (  11  \i  vi\ 

Advocates      Montreal 
Albert  \v   Atwatar,  ',  l   ,  Consulting 
t'ounael  for  City  of  Montreal       Chaa. 
A    Duoloa     Henry  N    Chiiuiin. 


Educational   Department. 


The  following  Institutions  for  the  education 

of  business  men's  sons  and  daughters  are 

recommended  by  this  paper  : 


Learn   the    Law   about 

Joint  Stock  Companies 

To-day  a  large  percentage  of  the  world's  business  is  done  by  joint 
stock  companies. 

Wouldn't    It    be    worth    while    to    know    all    about  Joint   Stock 
Company    Law  ? 

Nearly  everyone  needs  the  knowledge  of  it  in  business  life, 
We  teach  It  by  flail  at  a   small   cost. 

Write  lor  information  about  our  course  In  Joint   Stock  Company 
Law. 


CANADIAN  CORRESPONDENCE   COLLEGE,   Limited 

TORONTO,    CANADA. 


Western  Business  College 


Cor.  College  and 
Spadina   avenue, 


TORONTO. 


Thorough   courses  in  Bookkeeping,  8tenrgraphy,  Typewriting 
and    Penmanship;  individual  instruction. 

A.     J.     HOARE,     Principal. 


St.  Margaret's  College,  Toronto 

A  Boarding  and  Day  School  for  Girls. 
Thorough  courses  in  every  department. 
Only  teachers  of  the  higheat  academical  and  professional  standing  employed. 


GEORGE  DICKSON,  MA., 

Director. 


MRS.  GEORGE  DI0KS(.\ 

I-ady  Principal. 


Bookkeeping    and    Shorthand     are 
sure  stepping  stom-a  to  success. 

Teacher!  who  have  had  practical 
business  azpariaaoi  teach  these 
branchef  in 


THE  WILLIS  BUSINESS  COLLEGE. 

A  school  of  genuine  merit.     Send  for  our  beautiful  catalogue. 
S.  T.  Willis,   Principal,  Cor.   Bank  and  albert  Sts.,  OTTAWA. 


1889. 


The  Belleville  Business  College,  Limited, 

lit!  trf  iippU 

in  their  employ. 

-'7.  S3,  41 

I  BELLEVILLE,     i  J  Frith  Jeffers,  M  A 

I  ONTARIO.         I  President 


J    A    Tousaw, 
Secretary. 


Special  Advertising  Pates  have  been 
arranged  for  space  in  "The  Office," 
and  will  be  gladly  quoted  on  request. 


ADVERTISE  YOUR  BUSINESS 

Write  for  particulars  about  our  cuts  sod  ads.  from  GO  rents  up        To 
advertise   in   Dewsp  business       0 

merchant  in  a  town.     Send  us  your  ads.  and   we   will   criticise   then 
WBJ  I  ■   TO  DAI 

GEO.  J  SMITH  BUREAU,  bz.broadway  *  y 

I  M  fl    tVM     i  N    LTftKXi   n 


NEW  TELEPHONE  LINE  J 

W  A  new    copper   metallic   line  has  just   been  completed  Irom     A 

I    Simcoe  to  Port    Kowar.     The   towns   listed  below  can    now  be    ▼ 
f     reached  from  Toronto  at  the  fo1  lowing  rates  :  A 

I  PORT    ROWAN  50c. 

a  8T.  WILLIAMS      -  SOc.  f 

VITTORIA  40c.  I 

I  The  Bell  Telephone  Co.  of  Canada  T 
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ALWAYS  AT  THE  TOP 


LOOK   FOR   THIS   LABEL   IN   BUYING 

SKirts,  Collars  and  Ouffs 

A  SMALL  THING  TO   LOOK   FOR. 
A   BIG  THING  TO   FIND. 
BE   SURE   YOU   FIND   IT. 


The  Williams,  Greene  &  Rome  Co. 

LIMITED 

BERLIN,   ONTARIO. 


L 
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THE    YOUNG    MAN 
IN  BUSINSS 


I 


A   LITTLE   ADVICE. 

M  on  the  anxious  Beat,"  said  the  youth  with  the 
red  necktie.  "I'm  holding  my  job  still,  bul 
I 'in  looking  down  the  'help  wanted'  column 
ever}  night,  wondering  \\  1 1 m i  a  young  man.  ener- 
getic and  w  ith  a  u« •< n I  address,  would  be  likely 
to  Hnd  the  besl   help  to  pay  the  week's  board  bill. 

" Energetic  1  Well,  you'd  better  believe  I'm  energetic. 
"'  -x"u  wani  '"  Bee  a  lifelike  :,llli  lllVsl/''  representation       |  )(,.|  thal  h(.-s  .,„,  .,„  ,,,,,„.  ,,„  ,„,.  al,  lh(.  Illll(.  m,u     ,, 

"'  »  hustler  you  just  look  in  at  the  store  any  ti luring      |    iH    „„   mv   Qame'B    M.U.D.   and    if    I    keep  on   there's 

luM,r8-      "    >""   wai"    '"   >''''   a    winning     smile   and   an      .,  chance  tlial   Qe  mav  ,,,.  called  ,„,   ,,,  Ml.lk, ,,   wi||| 

I  aim-tu-,, lease  expression  and  an  impersonation  of  a  pea      uis  pensi0n.     Thai  maj  scare  him  into  Bring  me,  anyway. 


know  it  would  nnoil  mj  usefulness  to  be  dead.  It  I  got 
"if  with  ;i  case  of  brain  fag  who'd  paj  m>  doctor  lull-.' 
I've  got  a  duty  in  m\  employer.  He's  gol  one  good  man 
in   the  store  and    I   ain'l   going   to  Bee  him   lose  me   from 

0>  erw  nl'k.  ' 

"Jusl  aboul  thai  time  I  began  i"  tumble  to  the  facl 
that  there  was  Bometbing  wrong  l».\  the  waj  the  boys 
were  acting.  I  looked  round  and  there  was  the  boss  righl 
behind  me  taking  ii  all  in. 

"I  expected  the  grand  l> ce  righl  there,  but  be  onlj 

said:  'Don't  worrj  about  either  of  them  contingencies. 
I'll  lake  chances*  on  the  Brsl  and  if  you  gel  sick  am  wa\ 
by  overworking  I'll  pay  you  double  wages  all  the  time 
you're  laid  oil' ami  pension  nm  if  you  don't  get  well.' 

"That   was  all.  Inn  there  was  a  look  went  with  ii  and 


in  a  lint  skilh  i  you've  only  got  to  east  your  eagle  glance 
in  my  direction.  I'm  the  ''ash  b  r8  alarm.  I 'm  the 
lightning  stock  arranger  and  the  employer's  joy.  The 
pace  is  something  tierce,  bul  I  guess  it's  up  t<>  me  ('■  make 
good  for  a  w  hile  longer. 

•-ll     was    like    this:    Of    Course    there    was    a    rush    huli- 

daj  time  and  we  worked  nights.  Thai  didn't  Buil  me 
extra    well,   bul    I    concluded    I'd   stand     for   it,  and    the 

extra  pay  was  some  consolation.  We  had  tun  or  three 
new  men  put  mi  tu  help  out  and  1  took  a  sort  ol  shine 
I"  one  of  'em.  He  was  in  the  collars,  ri.uht  at  the  same 
counter  as  me,  and  he  caught  on  pretty  swift  for  a  green 
one.  I  gave  him  all  the  points  I  could,  and  I  know  a 
few.  It's  beginning  i<>  dawn  mi  me  now  that  I  know  a 
lew  inn  many.  Once  in  a  while  il  |>ay>  a  man  In  gel 
rid  of  some  ol'  his  knowledge  before  it  makes  him  top- 
heavy  . 

"Well,    alter    I  he    rush    was    over    We    were    all    nleased 
exceptin'  the  boss.      It's  a  queer  taste,  hut    he  seems  to 


Tough  proposil inn,  ain'l  it  .' " 


GREATER  THAN  THE  WORLDS  APPLAUSE. 

Often  Swell   Harden 

\  \  (  II I  LI-',  continual  and  determined  thoroughness  devel- 
\  \       ops  character  and  leads  in  success  and  happiness, 


>ps  cnaracier  ami  leans  in  success  and  happ 
mie  of  the  greatest  success-killers  and  character- 
destroyers  is  a  habil  of  leaving  things  half  dime  or  other- 
wise incomplete.  It  makes  no  difference  whether  our 
work  is  seen  or  nut.  tor  there  i-  a  certain  something 
within  us  which  gives  approval  when  a  thing  i-  done  t" 
a  finish,  ami  it  says  "rieht"  in  a  Stting  act,  or  a  com- 
pleted work,  and  "wrong"  t"  a  balf-done  job,  or  a  Blip- 
shod   service.      This  still,   small   voice     keep-     repeating, 

"Wrong,    wr !      Ynn    kimw     il    is   all    wrong.       It    isn't 

right.   Vim  know  it   isn't   right."     It   tell-  us  thai   we  are 
liailures,   ami    we    know    when    we   are   failures,    although 

the  world  may  applaud  us  and  the  pre--  ma}  laud  our 
want  a  rush  all  the  time,  so  he  began  marking  down  7.")-  achievements  over  the  world.  A  man  must  learn  thai 
cent  goods  t"  -ell  for  R3  1-3  •surplus  stuck  sacrifice,'  there  i-  something  greater  than  the  world's  applause  ami 
he   called    'hat.       He   sacrificed    red    marking    ink    and   card-        nearer  and  dearer  In  him   than  others'  approval      and   that 

board   aplenty,  though  and  had  the  store  windows  looking  >s  his  own.      It'  we  cannot   have  our  self-respect,  the  re- 
like  the  outside  of  a  dime  museum  with  his  blooming  pla-  sped    oi    others    is   only   a    mockery.      However,     if   lav 

raid-.     That     started  things  up  again  pretty  livelv  and  methods  and   slipshod    work   are  contin I.   the  self-con- 

Wijum— that's   the    new    collar  clerk's   name— jusl    ever-  demnation  wears  nil',  the  -lack  work  does  not   seem  such 

lastingly   humped    himself   tu    keep   up    with    the    proces-  a    terrible    thing,    another    temptation    in   carelessness    i- 

sion.       The    other    day.    about    noon,    when    the    huss    had  yielded    to,   and    -nun    we   are   so   hardened    that    some   day 

gone  t"  lunch,  I  thought  ii  would  only  he  a  good-natured  we  are  surprised  t"  find  that   we  are  habitually  Blighting 

thing  tu  give   him   a   little   advice.  work.     The  tiny  departures  from  conscientiousness  have 

"'Wijum,'    I   says,  'ynn   want    tu   take   better  care  of  become  mighty  cable-  <<\'  habit:  conscience  no  longer  re- 

vi'iir   health.      Tun   much    perspiration's   weakenin'— you  proaches;     Belf-respecl    i-  no  longer  outraged.      We  can 

ask  an}   doctor.      Don't  you  make  so  many  rapid  move-  'I"    things    in    the    most    slipshod    manner    without      the 

ments  just  because  you  see  a  customer  waiting  his  turn.  slightest   feelino  of  discomfort  or  regret.     Alter  a  while, 

Let    him    wail.       Patience    i-    a    virtue    and    it    gives    him    a  if        the        tendency         is        not         checked.        the        whole 

chance  tu  be  virtuous.     Tu  be  virtuous  is  tu  be  happy.  character     becomes     undermined     ami   honeycombed,   bo 

Then  he'll  get  waited  on  some  time,' I  says. 'If  he  doesn't  that    everything   nm-  dues  has  a   certain     incompleti 

it'-   his   misfortune,   not       mis.      Self-preservation's   the  about   it   -is  nol  unite  right     lack-  something.     Such  ac- 

tirsl    law   of  nature,  ami  if  you  ain't   a  law-abiding  citi-  tions  affect  one's  attitude  almost  as  <h>v>  dishonest  v.     In 

/en   you're   a   danger   tu   the    community,   ami    that's   all  tact,   it    is  dishonestv   tu   take  a   position    with   the   tacit 

there  is  tu  ii .     Tou've  got   thin  since  you've  been   here  agreement  that  one  will  do  his  level  besl  for  his  employer, 

ami    there's   dark    rims   under  your  eyes:    them's   signs  of  and    then    In    sligfal    work,   half   th<    it.    butch    it.       Many    a 

nervous   prostration,'    1    -;.\-.     •and    the   first    thing    you  criminal,   now    in   prison,   could    trace   hi-  downfall    tu  a 

know   you'll    be   in    the   hospital.       I k    at    me   and    watch  habit    of    half   doing    thin;:-,    and    putting    dish    ne-ty    into 

the  wa.\    I   work,  1  dun't   i r\    t,.  kill  myself,  because     I     hi-  work. 
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GoODWJAr-s 


PERFECT 
FITTING 

STANDS 

ARK   USED  THROUGHOUT  THE 

EMPIRE 

THEY   ARE   KNOWN   IN  THE 
TRADE  AS  THE 

STANDARD 
SHAPES 

AND  ARE 
SMART, 

FASHIONABLE, 

and  NATURAL. 

SHOWROOMS 

119  Charterhouse  St. 
FACTORV 

Hatton  Wall, 

Hatton  Garden, 


Write 
fob 

Lists 


LONDON, 


Eng. 


PRICE   AS   ILLUSTRATION, 


1904  MODEL. 
$4.00. 


WITHOUT  EPAULETTE  SHOULDERS,   $3.50. 

GUARANTEED   CORRECT  FORM 


THE  NEWEST  THING 

in   Collar  Stands 

The  collars  sell  well  this  way  and  don't 
get  soiled. 


RETURNE 


8  in.  or  10  in.  high.     $3.00  per  doz.  net. 

T^  Toronto  Brass  Mfg.  Co. 

98100  Lombard  St., 

TORONTO,  OIST. 


TKey  maKe  yoxi  a  better 

]Vterch.8int that   is,   you   sell    more 

goods  with  them  than  without  them. 


But 


buy  right. 


We  operate  the  largest  and  best 
equipped  plant  in  the  world  for  the 
manufacture  of 

Window  and  Interior  Display 
Fixtures,  Papier  Mache  Forms, 
Wax  Figures,  Triplicate  Mir- 
rors.Wall  Mirrors,  Stools,  Show 
Cases- 


No.  399. 


Everything  needed  of  this  description. 


SEND     TOR    SHOW    CASE    AND    DISPLAY    FIXTURE 
CATALOGUES— FREE    ON    REQUEST. 

Hugh  Lyons  £*  Co 


LANSING,  MICH. 


CHICAGO   SALESROOM, 
238    MADISON    ST. 


NEW    YORK    SALESROOM, 
679  BROADWAY. 
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BACKGROUNDS. 

(Continued    from    M.iy    issue,) 

IN  the  .May  issue  reference  was  made  to  several 
methods  of  applying  decorations  l"  paneled  back- 
grounds for  show  windows.  The  panels  were  either 
to  be  made  in  sections  for  convenience  or  in  one 
large  frame,  Oiling  the  whole  background  of  win- 
dow. They  were  to  be  made  of  cotton  or  canvas  stretched 
tightly  over  frames  and  painted  with  alahastine. 

Another  treatment,  and  one  thai  recommends  itself 
to  every  trimmer  who  is  at  all  handy  at  sketching,  is  to 
place  a  panel  with  its  back  placed  so  that  the  panel  acts 
as  a  screen  for  a  magic  lantern.  Upon  this  groundwork 
focus  the  lantern  and  adjust  the  same  to  desired  dimen- 
sions.     The  sketcher  stands  in  front  of  the  panel  and  with 

black  or  colored  crayons  sketches  accurately  the  design 


those    used    iii    every    nailery    are    perhaps    the    nearest    e\ 

ainples  of  the  general  effect.    They  are  merely  daubs  from 

an   artistic   standpoint,   yel    the   ell'ect    id'   lighl    and    shade 
is    very   effective^   and    reproduces   nicely    in    a   photograph, 

while  being  pleasing  to  the  eye. 

The   hesi    trimmers   usually   select    lor   Lantern    slides 
architectural  designs,  or  pillars,  arches,  balconies,  bridges, 

stairways,    "aniens,   etc..    while    anything   of   a    comic    ten- 
dency  is  studiously   avoided.      Window   elaboration    is  .1 
serious  business,  and  can  lie  made  to  bring  results  in   - 
prestige;  therefore,  anything  that  savors  of  the  playhouse 
should  he  tabooed . 

Another  Treatment. 
When  expense  is  not  considered  a   factor  in  the  decora- 
tions,  some   beautiful    examples   of   modern    designing   in 


Illustration  No.   1. 
Shown  by  Geo.  D.  Geldert  &  Co.,  Windsor.  N  S 


thrown  upon  the  panel.  The  work  is  partieularlj  fas- 
cinating and  interesting,  while  suitable  designs  are  al- 
most endless.  Many  prefer  to  photograph  their  own  de- 
signs and  have  them  mounted   for  reproduction. 

For  this  sort  of  decoration  one  does  not  require  to  he 
very  particular  in  drawing,  as  the  general  effect  i-  all 
that    is    necessary.      Photographic    backgrounds   such    as 


backgrounds   can    he   created    bj    sawing  iceful 

curves   from  one-inch   lumbei    a   series  of  differ* 
of  dados,  which   can   lie  covered   with   plusb   or  velvet    in 
any  doited  shade  (dark  rich  greens  being  preferable.) 

These   designs,   being   slashed    in    din  $,   do 

not   run  up  to  the   window  ceiling,  and  the  Bpace  behind 
and  between  dado  and  ceiling  is  hung  with  plain  material 
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stretched  flat  and  in  a  contrasting  color  to  the  shade  of  paper  into  ribbons  two  inches  wide  and  t wist  them  into 
the  plush  used  for  dado,  the  same  being  finished  with  a  spiral  form  and  attach  to  ton  and  bottom  of  panels,  form- 
puffing  at  ceiling.  The  "pen  space  below  dado  and  ing  rows  two  and  one-half  inches  apart.  The  effecl  when 
reaching  down  to  the  window-fl ■  is  bung  with  any  drap- 
ing material  (hat   will  blend  with  the  floor  display,  which 


is  intended  to  be  used   in   Front  of  it.  and   is  either  shirred 
on   a    wire  or   made   into  bos  or  side   pleats. 

These  elaborate  backgrounds,  being  somewhat   expen- 
sive, are  not   intended  to  he  changed  so  often  as  those  of 


Illustration  No.  2. 

less   expensive    construction,    but    the    drapery    depending 
from   them   may   be  changed   as  often   as  may  be  thought 

necessary. 

Crepe  Paper  Work. 

This  material  in  the  hands  of  an  experj  trimmer  is 
susceptible  of  very  clever  manipulation  and  repays  the 
trimmer  in  results  for  any  time  and  trouble  expended  on 
the  display. 

A  simple  treatment  thai  can  he  used  in  any  sized  win- 
dow is  to  divide  the  background  into  panels,  the  same 
as  the  framework  used  for  alabastine  decoration,  and  to 
cover  the  frames  with  apple  green  crepe  paper  an  inch 
wiiler  on  each  side  than  the  frame  to  which  it  is  attach- 
ed.    Si  retch  the  edges  of  the  paper  sufficient   to  form  a 

linnled  edge,  hut   he  careful  mil   to  tear  it.      Over  the  apple 


completed    is  most   gratifying,  and   the  cost    nominal. 
Crepe  Paper  Rope. 

Divide  a  roll  of  crepe  paper  lengthwise  into  three  equal 
parts;  stretch  it.  roll  on  a  lead  pencil  and  twist  to  left 
and  right,  one  party  holding  ami  twisting  from  each 
end.  Lay  aside  each  strand  when  finished,  placing  a 
weight  on  each  end  to  prevent  it  unwinding.  Then  take 
three  strands  made  likewise  and  twist  in  the  opposite 
direction  and.  if  properly  done,  the  rope  should  be  per- 
fect. Three  shades  of  paper  make  an  attractive  and  more 
fancy  combination. 

Crepe  Paper  Tassels. 

To  finish  the  ends  id'  paper  rope,  paper  tassels  are 
necessary.  Use  three  folds  of  the  paper  the  width  of  the 
roll  and  lay  them  over  a  piece  of  linen  twine.  Slash  the 
paper  to  form  fringe  of  tassel  and  draw  the  string  to- 
gether; stuff  the  ball  of  tassel  full  of  paper  cuttings;  slip 
in  the  end  of  rope  and  tie  fast.  Now  tie  a  band  of  the 
paper  firmly  around  tassel  below  the  ball  and  the  tassel 
is  complete.  This  heavy  cord  and  tassel  is  very  effective 
for   tieing   up   drapery   and    curtains   in    the   window   and 


Illustration  No.   3 

[edge  displays,  and.  being  so  simply  made,  no  one  should 
be   without    a   supply   on    hand. 
Scrolls. 
It    is   customary    with    advanced    trimmers   to    have   on 
hand    a.    good    supply    of    all    sizes      in      scrolls    cut    from 


traw  board  and  hung  up  in  the  work  room,  from  which 
green  lay  white  paper,  somewhat  narrower,  and  ripple  duplicates  can  be  secured  whenever  necessary  for  any 
I  he  edges  as  before,  Fjnish  with  pink  in  the  same  manner,  soil  of  ledge  trimming  or  interior  display.  They  are 
bul    as  before   narrower  than    the   while   below    it.  usually    secured    from    packing    cases    or   similar    material 

The  completed  effect   shows  a  series  id'  six  raffles  made       and    strapped    al    the    joins    with    wooden    si  rips    nailed    in 
nice   and    full,  dividiii"    the   panels.      Now  cut    while  crepe        with    small    brads. 
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YOI'  WILL  l'KOMOTK  VOI'HDWN  lil  3J 

Jfi  ir,  i\>i-i  im,  I  PON  n  w  IN'. 


Clonk  and  Suit  Mode! 


f'atented  September   /j,  ly 

For  Manufacturers  and  Retailers 

l(  i>  mad*-  in  la  ft    dltpMi    abeolul  .-ly^citr 

red  in  HiyU'  .mil  meeeurementa  and  li  eon 
i  10  thai  operator*,  in  Dttini  ■  garment 
over  H  oan  determine  toe  exaol  poatttan  of  the 
center  linet  bj  grooves  in  fronl  end  booh  which 
oan  '"■  mnrtHj  reU  throuKh  the  material  «»f  the 
garment  which  i«  being  fitted. 

Arm-hole    cups   arc    made    exacl    size   ami 

shajic  nf  human  arm  so  thai  'he  distance  from 

iraial     Una    to     armpit     can     be     determined 

accurate]] 

of  ooune  thii  form,  being  the  lient  made, 
i«  also  Indispensable  to  retailers  for  their 

itOie  displays 


J.  R.  PALMENBERG'S  SONS 

710  BROADWAY,      NEW   YORK,  U.S.A. 
[KSTABUBHSD  OTBH   50  TBABfi 

Factory  :  80  and  0 1  WeBt  Third  Street. 
Mmnf tetann ot  l'»pi,r  Uaobc  Forms,  Wai  Plgnree.FlnoH  Motal  Display  Fixtures. pm 


l^l^.^l^l^l^l^l^l^l^l^iri^l^l^l^l^l^l^l 


THE  AUER 
GAS  LAMP. 

"TURNS    NIGHT-TIME    INTO    DAY-TIME." 
New  Styles.        Lower  Prices. 

Do  you  want  a  lamp  which 
won't  tire  your  eyes? 

Do  you  want  a  lamp  which 
makes  sewing  or  reading 
a  pleasure  ? 

Do  you  want  a  lamp  which 
gives  more  light  than 
half  a  dozen  kerosene 
ones  for  less  money  ? 

Do  you  want  to  sell  the  best  lamp  on  the  market  ? 


No.  21 
100  Candle  Power. 


THEN  WRITE  FOR 


OUR  CATALOGUE  AND  DISCOUNTS. 

Every  Lamp  Guaranteed. 


AUER  LIGHT  CO.,   1682  NOTRE  DAME  ST.,  MONTREAL. 


Luxfer  Prism 
Clear     * 
White  Light 


Do  not  forget  that 
when  we  under- 
take to   light   your 

Premises 

We  do  not  do  it  by 
chance,  but  figure 
scientifically     and 

correctly  the  angles  to 
give  the  proper  re- 
sults. 


Luxfer   Prisms   Fireproof. 


Our  Prisms,  the  only  glass  left 
in  the  entire  front  of  warehouses 
in  fire  district,  thus  adding  ma- 
terially to  fire  protection. 


The  First-Class  Business  Man 

Uses 

First-Class  Fittings. 

Luxfer    Prisms   Fill   the  Bill. 


Luxfer  Prism  Co. 


Toronto  and   Montreal. 


LIMITED 
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Puffing. 
To  make  scroll  puffing  quickly  sew  cheese  clotb  wound 
a  tube  and  ripple  the  material  sufficiently  full  on  the  tube; 
stitch  a  tape  over  the  join,  then  slip  off  the  tube  and  run 
on  the  scrolls  when  required,  using  different  sized  tubes 
for  the  various  sizes  of  scrolls  they  are  intended  to  cover. 
Quantities  of  this  Duffing  should  always  be  made  tip  for 
immediate  use.  ns  it  never  gets  out  of  order  when  stitch- 
ed to  the  tape. 

Domes. 

Some  find  difficulty  in  making  framework  Tor  domes 
for  window  or  store  decoration.  If  a  circle  is  cut  in 
halves  and  one  of  the  halves  again  divided  into  two 
equal  parts  and  nailed  at  right  angles  to  the  half  circle, 
it  will  give  the  desired  form.  If  more  than  four  ribs  are 
required  in  the  dome  add  more  of  the  quarter  circles. 


ten  inches  in  diameter.  Lay  a  piece  of  double-fold  dress 
goods  over  the  ball,  adjust  the  falling  folds  evenly  and  tie 
around  with  string.  Let  this  fold  fall  to  floor  and  attach 
each  section  of  spreading  drape  to  neck  of  form  and  pin 

to  II •  in  circular  form.     Make  a  rippled  floor  dressing 

around  the  form  and  pass  one  end  around  the  neck  of  de- 
sign to  form  a  soft  rippled  band. 


AN   ATTRACTIVE   TRIM. 

(Illustration   No.   I.) 
In  the  background  are  hung  choice  colors  of  muslin. 
From  a  point  in  the  centre  to  the  ceiling  are  stretched 


Dress  Goods  Worn  by  Royalty. 

lengths  of  insertion  and  trimming.  The  two  upright 
trims  are  built  up  on  wire  frames  and  show  dress  goods 
trimmings  and  lace  collars. 


DRESS  GOODS  DRAPE. 

(Illustration  No.  2.) 
Use  an  ordinary  draping  stand  four  feet  high  with 
Y  shaped  base  and  braces  running  to  apex  on  each  side, 
made  of  four-inch  lumber  braced  edgewise,  as  a  founda- 
tion upon  which  to  prominently  show  the  trimming'. 
Pleat  the  materia]  in  side  pleats  and  pin  to  V  at  floor 
and  use  goods  for  floor  dressing.  Attach  fancy  gimp  or 
applique  to  front  of  braces  and  let  ribbon  loops  fall  from 
to]>   in   graduated    loops   with    the    paper   left   on. 


FOR  STUFF  DRESS  GOODS. 

( Illustration    No.  3.) 
Stand    a    three-foot     tube,    five    inches    in    diameter,    on 
end,    upon    which    olace    a    large    round    ball    of!   anv    kind 


A  MUCH   ADMIRED   WINDOW. 

ON  Thursday,  May  5th,  W.  H.  Scrog'gie,  Montreal,  bad 
the  window  display  here  shown,  whicb  attracted  con- 
siderable attention,  the  most  important  feature  of 
which  was  a  piece  of  silver  grey  Venetian  panneau  cloth. 
The  fact  that  this  was  cut  from  the  same  piece  as  the  gown 
worn  by  H.R.H.  the  Princess  of  Wales  at  the  opening  of 
the  exhibition  at  Bradford,  England,  held  on  May  4th,  made 
it  interesting.  This  material  was  woven  especially  for  the 
Princess  of  Wales  at  the  Priestley  Mills,  Bradford,  for  which 
house  Greenshields  Limited  are  the  Canadian  agents. 

The  decoration  of  W.  H.  Scroggie's  window  was  under 
the  supervision  of  Chas.  Cameron,  of  Greenshields,  and  it 
was  prettily  arranged  with  a  Union 
Jack  appearing  in  the  background 
and  flanked  by  other  specimens  of 
the  Priestley  manufacture,  including- 
such  pieces  as  Venetian  cloths 
in  scarlet  royal  and  silver  grey, 
eoliennes,  panneau  cloths,  etc. 

A  notable  example  is  given  by 
Her  Royal  Highness  to  English 
women  both  in  Canada  and  the  Old 
Country  in  the  wearing  of  a  gown 
of  English  material,  manufactured 
by  English  looms  and  conceived  by 
English  brains.  At  the  Bradford 
Exhibition  Her  Royal  Highness  pur- 
chased some  fifty  dresses,  three  of 
them  being  of  Priestleys'  manufac- 
ture, one  a  panneau  face  cloth  and 
the  two  others  their  silk  warp 
"Estrella." 

Samples   of    these   had   already 

been  forwarded  to  Greenshields,  so, 

when  it  was  learned  which    the  Princess  was  to  wear,  the 

number    was    immediately    cabled,    and    the  same   day  the 

goods  were  being  shown  and  sold  in  Montreal. 

A  MILLINERY  DISPLAY. 

An  excellent  idea  for  a  millinery  display  appears  in  the 
P.  &  S.  Monthly.  This  suggests  that  in  the  local  news- 
paper should  be  advertised  the  fact  that  during  the  following 
week  a  certain  window  will  contain  a  show  of  twenty-four 
trimmed  hats,  all  at  one  price,  $2.25,  or  any  price  that  com- 
mends itself  to  the  retailer.  On  each  hat  a  number  is  to  be 
attached  which  is  to  be  plainly  visible  outside  the  window. 
Voting  cards  are  to  be  supplied  at  the  entrance,  upon  which 
are  to  be  marked  in  order  of  merit  the  six  designs  liked  best 
by  the  voter,  the  six  hats  that  get  the  most  votes  to  be  given 
away  to  the  competitors  whose  lists  most  nearly  correspond 
to  the  aggregate  result.  None  of  the  twenty-four  hats  are  to 
be  sold  from  the  window  during  the  week,  but  duplicates  should 
be  on  show  in  the  show-room,  where  orders  can  be  taken. 
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Plato    No.   417 

They  make  an  ATTRACTIVE  STORE. 

Easily  applied  over  old  plaster. 


THE 


METALLIC  ROOFING  Co. 


TORONTO  MONTREAL 


Limited 
WINNIPEC 
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NO.  30      6  AND  8  FT 

DISPLAY  CASE 

This  handsome  Silent  Salesman  Case,  12  inches  high, 
26  inches  wide,  receding  base,  gliding  ^l.iss  doors,  two 
finished  wood  shelves  in  hand-polished  golden  oak  and 
with  Plate  Top  Beveled,  $5.75  per  ft.;  with  double- 
strength  glass  top,  $4.75  per  ft.  Boxed  F.O.B.  Wind- 
sor. 

THE  REID  MFG.  CO, 

Detroit,  Mich. 

IMPERIAL  JOBBING  CO.,  Lock-Box  S47, 

WINDSOR,   ONT.,  Agents. 

Write  for  Catalogue. 


Lamson  Rapid  Spring 
Cash  Carrier 


Write  for  particulars 


The  Modern  Labor  and   Money  Saver. 


FREDERICK  C.  CUTTING, 

73  Adelaide  Street  West,  TORONTO. 


ALL GLASS  Top,       Mi  wood  frame  ABOVE  or  ABOUND  thaglaae  tobei  ome  scratched, 
.liny  and  unsi.-hc ly  in  appearai 
"(    IBONATION     it's  the  gnateal   HOKBT  MAKBB 


ken  the 

Most  I'nl'l    I    \r 


"lfiW"'"tfVw^  ff   M"~'    EXiH'I^ITI       VTTRAI 

ll\\^l  IvVO    VI*  L  J  -r^l'iNU    MVklN.. 

<0\/  W,<t\>,  A  i    *4        I 
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THE     CORONATION     M 
BB81   ON  B  VKl'll  MAS  KOEQI    \l 


April  17.   04 
Veil    plvaaed    «ii!. 

whal  C-f  1    * 

Vllll-Tl    M.'MTillW' 

{     (Signed)  A    KI.EMIN.- 

DOMINION   SHOW    CASE  CO. 

N.  R.  LINDSAY.  Manager. 

(Hiice  and   Factor*   : 

53    Richmond    St.    East     Toronto. 

'Phone  .Main  ,tf>u 
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BOOKS     FOR 
BUSINESS     MEN 

* 

JAPAN,  THE  PLACE  AND  THE  PEOPLE. 

Japan,  the  Place  and  the  People.  By  Q.  Waldo  Browne. 
Illustrated  with  over  300  colored  plates  and  half- 
tones.   Boston:  Dana  Estes  &  Co.    $2.50. 

While  this  handsome  volume  is  not  particularly  dedi- 
cated to  the  business  man,  the  intelligent  merchant  will 
find  much  in  its  pages  to  interest  him.  Japan  is  making 
rapid  strides  forward  in  the  commercial  world  and  for  a 
Canadian  merchant  to  he  unacquainted  with  the  Island 
Kingdom  on  his  western  coast  is  as  serious  an  omission 
as  to  be  unfamiliar  with  the  Island  Kingdom  to  the  east, 
to    which    he   acknowledges   allegiance. 

Territoriality  considered,  the  entire  number  of  the  is- 
lands constituting  the  Empire  of  Japan  have  an  area 
of  150,000  square  miles.  The  four  largest  contain  about 
the  same  area  as  the  States  of  New  York,  Pennsylvania, 
Maine  and  Maryland.  The  population  of  Japan  is  about 
42,000,000.  There  are  forty  cities  with  a  population  of 
over  25,000,  and  Tokyo  has  2,000,000  inhabitants,  Yoko- 
hama 145,000,  and  Osaka  151,000. 

Strange  Business  Customs. 

Turning  to  the  business  life  of  Japan,  while  there  are 
many  similarities  between  it  and  the  business  life  of 
America,  there  are  also  a  few  differences.  "The  busi- 
ness men  of  Japan  offer  no  dazzling1  display  of,  their 
wares  in  s'hop  fronts.  This  custom  so  foreign  to  our  own 
sprang  from  the  low  estimate  formerly  placed  upon 
trade  as  a  means  of  earning  a  livelihood,  and  from  the 
inherent  disposition  of  the  Japanese  to  avoid  what  seems 
to  him  vulgar  show.  The  artist  who  portrays  his  skill  in 
the  details  of  a  work  of  art  in  decoration  and  technique 
by  the  consummate  adeptness  by  which  he  conceals  rather 
than  suggests  his  skill,  by  a  design  intended  for  that 
purpose,  has  the  same  principle  at  heart.  It  requires  the 
eye  and  the  knowledge  of  an  artist  to  appreciate  a  work 
of  Japanese  art.  One  of  the  best  illustrations  of  this 
idea  carried  out  in  trade  is  to  be  seen  at  the  Kyoto,  the 
ancient  capital,  where  one  of  the  largest  and  "  richest 
stores  is  hidden  behind  an  old,  weather-stained  building, 
that  seems  little  more  than  a  lattice-work  front  sadly 
out  of  repair.  Once  this  uninviting  exterior  is  passed, 
the  visitor  is  ushered  into  spacious  quarters,  where  are 
to  be  found  tastefully  ornamented  warerooms,  elegant 
showrooms,  charming  gardens,  an$  large  fire-proof  ware- 
houses. Close  beside  this  is  to  be  found  a  place  having 
yet  more  of  the  old  style.  The  entrance  to  this  wealthy 
establishment  is  indicated  only  by  the  bustle  and  activity 
going  on,  while  inside  there  is  an  utter  lack  of  business- 
like methods,  the  salesrooms  being  nothing  more  than 
small  back-chambers,  with  vistas  of  rookeries  and  shrub- 
beries in  the  background.  Tokyo,  the  modern  capital, 
with  less  of  tradition  and  more  of  boldness,  has  placed 
her  mammon  in  a  greater  conspicuousness,  and  has  chang- 
ed to  a  greater  degree  the  methods  of  her  tradesmen;  but 
even  here  the  seeker  after  trade  does  not  parade  his 
wares  with  any  particular  daring  for  public  inspection, 
and  the  day  is  still  distant   when  Japan  shall  so  far  forget 


her    natural     modesty    as    to    display    the    temptation    of 
the    Occidental   mart.  " 

Dress  of  Japanese  Man. 

Some  years  ago  the  dress  of  the  higher  classes  of 
the  Japanese  was  imitative  of  the  European  fashions, 
for  the  Government  had  ordered  that  all  its  officials 
should  don  European  costumes.  To-day  there  has  been 
a  change.  Now  it  seems  as  if  there  would  be  a  return 
to  the  original  dress. 

" The  dress  for  the  men  consists  of  a  loin-cloth  of  mus- 
lin, a  silk  or  cotton  shirt,  and  the  'kimono,'  a  sort  of 
gown  suspended  from  the  shoulders  and  girded  at  the 
waist  by  a  silken  belt .  If  the  weather  is  cold  this  gown 
is  wadded,  and  more  than  one  worn  if  necessary.  Over 
all  of  these  the  wearer  dons  the  'hakama'  or  divided 
skirt,  which  is  fastened  by  cords  running  around  the 
waist.  To  the  last  is  then  added  the  'haori,'  a  sort  of 
cloak  tied  in  front  by  a  knotted  silken  cord.  Both  of 
these  last  garments  are  made  of  the  finest  material,  and 
are  generally  laid  aside  when  the  wearer  enters  his  home, 
as  we  should  doff  our  top-coat  in  the  house.  The  haori, 
made  of]  black  silk,  bears  the  crest  of  the  wearer  on  the 
back  of  the  sleeves.  The  hakama  is  made  generally  of  a 
striped  material. 

"When  indoors,  the  'yukata, '  or  bath-gown,  often 
takes  the  place  of  the  'kimono,'  and  the  gentleman  sits 
for  a  long  time  at  his  ease  before  or  after  his  ablutions, 
which  are  invariably  performed  near  the  close  of  the 
day.  .  .  Men  of  the  lower  classes  have  a  custom  of 
displaying  on  the  backs  of  their  garments  a  large  ideo- 
graph, which  indicates  their  occupation  or  their  mas- 
ter's name.  Carpenters  are  invariably  marked  in  this 
manner.  A  close-fitting  'momoliki'  worn  about  the  thighs, 
a  gaiter  of  dark  blue  cotton,  a  straw  hat,  shaped  like  an 
inverted  punch-bowl,  trimmed  with  a  blue  band,  and 
straw  sandals,  comprise  the  garb  of  a  large  percentage  of 
the  working-  class.  The  coolies,  whenever  out  of  sight  of 
the  officials,  who  are  instructed  to  prevent  it,  strip  off 
everything  but  the  loin-cloth  the  greater  part  of  the  year. 

Costume  of  Japanese  Woman. 

"The  costume  of  the  woman  is  but  slightly  different 
from  that  of  her  male  companion.  An  apron,  or  short 
petticoat,  perhaps  two,  are  worn  beneath  her  kimono,  a 
cord  around  the  waist  keeping  so  much  of  her  dress  in 
place.  As  the  weather  grows  cooler,  an  extra  kimono  is 
put  on  over  the  first,  and  this  is  repeated  until  sometimes 
six  or  eight  are  being  worn,  and  the  very  outlines  of 
the  figure  of  the  wearer  are  lost.  An  'obi,'  or  belt,  a 
foot  and  a-half  wTide  and  often  a  dozen  feet  in  length, 
is  wound  over  all  of  these.  It  should  be  said  that  the 
obi  is  an  object  of  great  personal  pride,  costing  as  high 
as  seventy-five  dollars,  so  that  the  lady's  whole  outfit,  to 
say  nothing  of  the  jewelry  and  trinkets  she  may  wear, 
often  costs  two  hundred  dollars.  But  the  Japanese  hus- 
band is  seldom  opposed  to  this  outlay,  as  the  true  gen- 
tleman is  anxious  his  wife  should  be  well-dressed,  even  if 
lie  goes  shabby  himself. 

"The  chldren  are  not  subject  to  any  strict  rule  as  to 
being  covered,  but  when  thev  are  considered  old  enough 
to  leave  nudity  behind  with  their  childhood,  they  don 
garments  after  the  plan  of  their  parents.  Needless  to 
say,   these   are   accepted   under  protest." 
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New  Idea   Salesmen 
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AUCTIONEERS 
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William  Liddell  &  Co ,  -  BELFAST,  IRELAND, 


TRADE 


*ARK 


Be"  to  announce  that  their  new  collection  ot 


RETUBftW 


The  Celebrated  Gold  Medal  Brand  Linens 


for  the  coming  season  is  now  complete,  comprising  many  new  and  elegant  designs  especi- 
ally-produced to  meet  the  demand  of  a  critical  clientele.  All  lovers  of  high,  artistic  designs, 
combined  with  excellence  in  quality,  at  POPULAR  PRICES,  should  carefully  examine  THESE 
WORLD-RENOWNED  UNBNS  before  placing  their  orders  elsewhere,  a  full  range  of  which  is 
now  being  shown  by  our  representatives. 

Represented  in  Canada  by  JAS.  A.  CANTLIE,  22  St.  John  Street,    HONTREAL. 


We  Want  to  See  You 


in  the  Manufacturers'  Building,  Block  No.  1 2  A,  at  the  greatest  of  all 
World's  Fairs,  St.  Louis,  1!*<M.  We  want  you  to  make  our  booth  your  head" 
quarters.  Ample  arrangements  have  been  made  for  your  comfort  and 
education.  If  you  become  tired,  or  want  to  write  a  letter,  or  if  you  want  to 
learn  more  about  National  Carpet  Sweeper  construction,  you  will  find  chairs 
for  resting,  desks  and  stationery  for  writing,  demonstrators  to  explain  the 
details  of  out  product — our  new  patented  features. 

Then,  too,  you  will  see  for  the  first  time  (in  addition  to  our  regular 
mproved  line),  our  latest  models — the  most  magnificent  Carpet  Sweepers  ever  produced  by  human  mind  and 
skiH— including  the  LOUIS  \'\\,  HEPPLEWHITE,  SHERATON  and  MISSION  designs.  Every  one  of 
these  models  is  positively  away  ahead  of  any  other  carpet  sweeper  ever  exhibited.  The  hand  of  art  has  never  been 
more  visible  in  the  history  of  carpet-sweeper  building  than  is  undeniably  evident  in  our  latest  sweeper  conceptions, 
which  permit  no  comparison,  no  competition.  One  more  "National  Way."  Remember  this  page  and 
look  for  what  follows. 

WRITE  EOR  OIK  SPECIAL  WORLD'S  FAIR  OEEER. 


Canadian    Branch  ■ 

45   Colborne  St., 
TORONTO. 


National  Sweeper  Co. 

Marion,  Ind. 
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Watson  Foster  C° 


MONTREAL. 


LTD 


OUR  22  TRAVELLERS 

WILL  THIS  MONTH  PRESENT 

A  LINE  OF  WALL  PAPERS 

for  1904-5, 

WHICH,  IN 

EXTENT 
CHARACTER 
OF  PATTERN 
AND  COLORING, 

IS  THE 
FINEST  WHICH  HAS  YET  BEEN  CREATED. 

WE  MAKE  THIS  STATEMENT  IN  THE  MOST  CON- 
SERVATIVE SPIRIT  WITH  A  FULL  APPRECIA- 
TION OF  WHAT  OTHERS  HAVE  ATTEMPTED 
YET    FAILED   TO    ATTAIN. 


Wall  Papers 
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CARPETS 


AMONG  THE  FACTORIES. 


THE  Moore  Carpet  Co.,  the  company  recently  or- 
ganized to  take  over  the  nonunion  Carpet 
Co.'s  works  at  Sherbrooke,  has  been  incorpor- 
ated. The  capital  stock  is  $150,000,  but  this 
it  is  understood  will  be  increased  by  5100,000 
as  soon  as  the  neeessary  legislation  is  carried  through. 
The  factory  at  Sherbrooke  is  a  three-storey  brick  build- 
ing 80x100  1' ret,  situated  on  the  Magog  River,  and  having 
as  transportation  facilities  the  railways  of  the  Quebec 
Central,  the  Grand  Trunk-,  the  Canadian  Pacific,  and  the 
Boston  cV  Maine.  The  plant  is  fully  equipped  and  COSl 
Ui  Moore,  the  manager  ol  the  new  company,  $'60,000. 
New  machinery  is  to  be  installed  and  Wilton  and  Brus- 
sels carpets  are  to  be  manufactured. 

The  Anchor  Carpet  Mfg.  Co.,  of  Paisley,  have  assign- 
ed to  J.  L.  Scott,  01  that  town.  The  failure  is  under- 
stood not  to  be  a  large  one.  The  immediate  cause  given 
is  the  interference  with  business  created  by  the  unusual 
depth  of  snow  during  the  past  Winter.  This  company 
commenced  business  about  three  yens  ago  under  an  ex- 
perienced c.upct  manufacturer,  and  for  a  time  met  with 
fair  success.  Lack  of  capital  was  one  of  the  disadvant- 
ages   the   In  111   had    to   work  under. 

Brantford  has  hopes  of  securing  a  carpet  company  and 
of  disposing  of  their  vacant  cotton  mills  for  this  pur- 
pose. The  name  of  the  firm  is  not  given,  but  representa- 
tives have  recently  visited  the  citj  and  reported  favor- 
abh 

The  construction  work  on  the  new  factory  ol  the  To- 
ronto Carpel  Mfg.  Co.  has  been  completed  some  time,  and 
the  machinery  tor  the  manufacture  of  Brussels  carpet  is 
now  being  set  up  It  is  expected  thai  carpel  will  be 
turned  out  111  less  than  a  month.  Mr.  Turpin,  formerly 
representative  of  this  company  in  the  west,  has  been  suc- 
ceeded  by    Robert    Mackcrrow  ,    who   has  been    traveling  for 

them  in  Quebec  Townships 

\nother  carpet  firm  has  got  info  business  difficulties,— 
the    Standard      Carpet    Co.,    Forest,    Out.       It    started      up 

three  or  four  years  ago  for  the  manufacture  of  ingrains, 
and  received  a  good  bonus  from  the  town,  but  the  indus- 
try was  never  in  a  verv  nourishing  condition,  and  liqui- 
dation was  delayed  only  for  the  purpose  of  improving  the 
chances   of   disposing    ol    the   propel  tv     to   a   customer    suit- 


able to  the  town.  The  town  has  the  largesl  claim 
against  the  estate,  amounting  to  *7,itl7.  The  town,  to 
close    up    tin-      estate,       reduced    lis    claim    $500,    and    being 

secured    to   the     extent     ol     $2,000,   the  final  claim     was 

84,807.  Of  the  assets  of  $2, 111;,  only  $1,000  was  left  to 
be  divided  among  the  creditors.  A  payment  ol  15c  on 
the  dollar  is,  therefore,  all  that  can  be  offered.  Of  this 
the  town  gets  $721  in  payment  of  a  debt  of  $5,307,  an 
extreinclv   unsatisfactory    investment! 


THE   CARPET   TRADE. 

THE  Spring  season  in  carpets  has  been  very  slow  in 
opening  up,  the  middle  of  May  having  seen 
slocks  scarcely  broken  into.  The  lateness  of  the 
wanner  weather,  and  the  general  delay  caused  by  Hie 
harsh  Winter  and  early  Spring  is  accountable.  A  delayed 
Spring  is  an  unfortunate  thing  for  the  carpel  dealer,  as 
it  means  that  elaborate  house  cleaning  cannot  be  in- 
dulged in  on  the  farm,  since  the  sudden  lump  from  cold 
weather  to  that  suitable  for  doing  the  farm  wink  ire, ins 
thai  little  time  intervenes  ior  thoroughly  renovating  the 
house.  What  is  lost  this  Spring  will,  however,  in  ail 
probability  br  made  up  in   the  Fall. 

Travelers  already   on     the  ro.nl    for    Kail   complain     of 

the  unbroken  storks.  and  in  a  greal  number  of  ijms 
rails     must      br  made   later,  during   June  and    Jul)  The 

same  conditions  hold   good  over  all  Canada  and   the  I  mi 
i'd  States 

Retailers  will  notice  an  advance  in  price  of  Call 
goods,  on  account  ol  the  higher  quotations  on  everything 
that  enters  into  the  manufacture  of  a  carpel  As  quali- 
ties vary  so  much  in  Canada  no  definite  information  can 

be  given  of  the  amount  of  the  increase,  but  while  only  a 
half  cent  will  appear  in  some  grades,  others  will  br  up 
2Jc.  Our  pines  vary  more  or  less  with  those  prevailing 
on  the  other  side  of  the  line,  and  the  highei  quotations 
have  been  m  force  there  ioi  some  time  Philadelphia  m- 
grain  manufacturers  say  that  they  cannot  get  the  yarn, 
the  shortage  for  eighl  months  being  over  nine  million 
pounds,  or  one-tenth  of  the  usual  amount  The  cause  n  i 
this  is  thai  Russia  supplies  much  of  the  wool  used  in 
carpel  vain,  and  tins  has  been  cm  oh\  ii>i  ,L  great  part, 
bv    I  he   war. 
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Geo.  H.  Hees,  Son  &  Co: 


LIMITED. 


We  invite  the  trade  to  examine  some  extra  good  bargains  we 
are  now  offering.     They  are  bargains,  as  we  are 
offering  them  below  cost. 

Furniture  Coverings 

Short  Ends 

Jute,  Cotton  and  Silk  Goods 
Tapestry  Curtains 

Some  lines  we  are  running  out  of,  and  the  assortment  is  not 

quite  complete, 

And  Other  Lines  of  Equally  Good  Value. 


Correspond  or  Call  at  our  Salesroom,  71  Bay  Street. 


GE0.H.HEES,SON&CO. 

LIMITED 

TORONTO 
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W.AL  L     PAPER 


A  VISIT  TO  THE  WATSON  FOSTER  FACTORY. 
Bj    v    B  0 

MN  Impressions  on  the  occasion  oi  a  visil  in  the 
works  "i  the  Watson  Poster  Co  ,  Montreal,  were  a 
combination  ol  surprise  and  pride  at  the  high  chai 
actei  which  Canadian  Industry  has  attained,  and  the  pro- 
dud  of  tins  company  In  particular.  Upon  presenting  my 
card,  .iinl  desiring  to  see  i in-  works  in  operation,  1  was 
conducted  through  the  extensive  warehouse,  where  ;i 
stall  were  engaged  al  apparenl  high  pressure, 
piling,  hauling  and  packing  papei  In  replj  to  my  ques- 
tion regarding  the  destination  ol  bo  much  material,  I 
was  conducted  to  the  shipping  room,  where  I  read  the 
answer  <>n     all     sides,  tor  here  were  tiers  upon  tiers    ol 

in. irked      Australia,    New    Zealand,      Tasmania,   hales 

foi  Newfoundland,  while  on  a  U.  P.  R.  siding  cars  were 
being  loaded  lor  Ontario,  in  [act  there  a.is  evidence  ol 
the  tax  reaching  Influence  ol  this  progressive  company  in 

all  directions  Hut  it  was  in  the  [actor]  proper  where 
to   an   OUtsidei    the   greatest    interest    was   centred. 

This  building  is  328x216  feel  in  extent,  and  unlike  any 
othei  wall  paper  plan!  in  Canada,  was  built  in  its  en- 
tirety for  the  purpose  intended  Nine  printing  machines 
were  in  operation,  two  ol  these  capable  ol  printing 
twelve  colors  at  a  revolution,  giving  this  concern  an  im- 
mense capacity.     It   could   not  even  sample  its  immense 

line  with  fewer  machines,  much  less  punt  the  goods  anil 
deliver   them   on    time. 

The  company   is  now  sampling   its  line  for  next   season, 
which    1    was   informed    would   be  very    superior   to  any     of 
its   former  efforts.     The   modus   operandi   of   testing  color 
effects     in     new     patterns     was   exceedingly   interesting 
Thanks  to    the    courtesy     of  the  superintendent,   Mr.   R. 

tiaser,  a  man  of  wide  reputation,  some  of  the  hooks  of 
new  patterns  for  next  season  were  shown.  First  came  a 
variety  of  dainty  patterns  for  small  rooms  and  halls  in 
many  color  tones,  next  an  exceedingly  pretty  boudoir 
Florentine  design  supported  by  well  spaced  silk  stripes  of 
i  harming  color  contrasts.  One  can  imagine  the  refreshing 
influence  pervading  a  room  so  treated.  In  this  book  also 
appeared  a  very  original  French  design  called  "the 
Zephyr,"  its  motif  being  a  ground  of  falling  feathers 
this  is  continued  well  into  the  border  space;  here  a  most 
graceful  Rococo  frieze  with  hanging  garlands  appears 
suspended  in  relief,  the  whole  efTect  being  decidedly  unique 
and  most  effective,  especially  where  hung  without  the 
usual  picture  moulding  In  the  next  book  were  two  or 
three  especially  beautiful  drawing  room  patterns.  One, 
called  a  two-tone  ornamental  floral  of  the  Acanthus 
school,  was  less  a  wall  paper  than  a  decoration,  being 
hold  in  drawing  yet  having  the  essence  of  refined  treat 
unlit  It  will  certainly  excite  the  interest  of  the  critic 
and  "grow"  in  the  heart  of  its  possessor.  Similar  to 
this  w.is  a  Louis  \Y  bouquet  and  vase  pattern,  skilfully 
worked  out  m  pale  shades  and  golds,  a  paper  most  ap- 
propriate to  its  intended  purpose,  a  full  blown  rose  on 
trailing  stem  with  stripe  background,  also  a  novelty  in 
a  crowned  stripe  with  delicate  floral  accompaniment, 
suggesting  the  lighter  Oriental  expression,  each  calling 
I. 'i    more    than   passing    not  ii  E 

As  though  proceeding  through  a  suite  of  appartments,  I 
found  myself  in  the  dining  room,  so  appropriate  for  its 
purpose  seemed  the  character  of  each  group  of  patterns 
For  this  some  magnificent  modern  renaissance  and  her- 
aldic designs  appeared  Regarding  these  no  ordinary  de- 
scription can  convey   the  rich,   vigorous  color   treatment   of 


the  few  at  ilu.  date  completed  One,  "the  Colbert 
central  design  and  ornamental  leal  ttyle  with  a  fine 
involved  background,  giving  il  a  depth  and  dignity,  was 
specially  noticeable  The  brilliancj  ami  richnea  ol  the 
red  vcIIovvn  and  blues  wen-  iii  marked  contrasl  with 
what  one  usually  sees  \  veiv  attractive  "Empire  "i 
wreath  ami  fleui  de-lis  rii.n.Hici  was  seen  in  many  varied 
ways      li   should  be  a  favorite  with  arti  tic  people 

It  seemed  difficult  In  forget  one  style  till  one  ..ivv  the 
next  There       WiMc       lnaliv         noticeable     patten,    ,     even     Hi 

those  tew  honks  sampled,  foi  the  hall,  library,  etc.,  etc 
Indeed  each  seemed  a  specialty;  but   there  was  one  tape 

In  effed  called  "the  Saiaicii  ol  a  purely  \iahlaii  e\ 
traction,    winch.    Withoul    dOUbt,    is   one    of    the    mOSl    beau 

tiful,     interesting     and     correct    reproductions  oi    texture 

which    has    yet    been    al  tempted        Seen    in    varied    li    hts    il 

produces  the  characteristic  sheen  ol  a   well  worn  ea 

fabric.     The    gold    threads    first    woven    in      texliles   by     the 

women  ol  Arabia  here  appear  among  deadened  colors, 
collect  beyond  criticism.  it  is  difficult  to  understand 
that  it  is  a  paper;  once  seen  it  will  be  remembered 

The  Whole  collection  appears  to  provide  for  evciv 
decorative  purpose  Its  arrangement,  as  1  saw  it,  seem- 
ed   to    suggest     the   changing    scenes   ol    a    play,    leading   one 

through  varying  stages  and  emotions,  tragic  incident  and 
lighter  passages,  to  the  final  climax  ol  a  satisfaction 
complete.  This  was  my  experience  when  privileged  to 
view  in  part  the  new  offerings  of  the  Watson-Foster  Co 

Hut  the  success  of  the  Watson-Foster  Co.  is  not  only 
due  to  the  merit  of  its  product  ions,  but  to  the  untiring 
energy    and    ability      of    its    management,     whose    capacity 

for  administrative  detail  has  brought  the  efficiency  of  the 
company  to  a  high  standard,  the  establishment  of  a  per- 
sonal     confidence     between      the    dealer    and    the    company 

making  the  success  of  the  former  co-incideii t  with  that  ol 
the  latter.  The  exploitation  of  every  new  and  yielding 
market  has  been  exemplified  in  u  manner  unsurpassed  by 
any  industry  in  the  country. 


A  WALL  PAPER  WINDOW  SUGGESTION. 
lij  Tht  Watson  Postal  i   >  .  Umlted 

THERE    is    probably    no    staple   article    which    is   so   ne- 
glected in     regard  to  window  display,  or  which  lends 
itsell  SO   readily   to  artistic  ami   novel  effect,   as  wall 
papei 

If  the  dealer  who  has  a  moderately  good  window 
would  realize  the  drawing  advertisement  of  original  ar- 
iaiigement.  he  would  devote  more  thought  to  the  matter. 
More  possible  buyers  pass  his  window  than  read  his  local 
newspaper  advertisement.  Half  Ol  these  never  turn  their 
heads,  but  let  him  set  up  a  Weekly  change  of  distinctive 
effect,  giving  the  entire  space  to  wall  paper,  generally 
the  very   best    in  stock,  without   prices  displayed,  and  he 

at    once   makes   an    impression    and    people    gel    the   habit    of 
looking    for    some   new    effect 

The  average  dealer  grudges  the  time,  but  he  is  really 
losing    monev    by    window    neglect 

Certain  conditions,  however,  aic  necessary    to  succt 
ml  display       He   must      not      put    in    more   than    three   pat- 
terns,   one   in    fact    is   belter,    for    if   a    pattern    is   good   at- 
tention   Should    be   concent  rated    upon    it.    but    it    must    be 

changed  as  often  at  least  as  twice  a  week      Certain  davs 

should   be  decided   upon    hit    doing   this 

\  fairly   dark  green  ingrain  makes  a  good  background, 

or  an   imitation   wood   wainscot    as  shown   in    the  cut     1'nk 
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out     a     pattern     of     emit  tasting  effeel    and    arrange     <>n  the  most    pari    it    is  1< »<»]<<■<  1   upon  by  the  dealer  as  being 

stands   as   judgmenl    suggests.      As   a    rule   single    widths  more  or  less  a  bother,  and  the  dressing  <>r  the  windows 

arc  easiest.  js    pUj    0ff    Prom    dav    Id   day.      A    good    plan    to    follow    is 

The  centre  stand  in  the  cut  is  fi  let  high  and  21  wide;  to  change  the  window  -.nee  a  week  and  to  bave  a  certain 

those  in   the  foreground    I   feel   high,  being  single  uprights  dfty  (,.i(.h  W(,(,k  |n  (|u  j(  .  |h|,n  V(||1  ;(|.(.  |n(p|.(,  apj   |(/  (.||;m,_,(, 

2x2  inches  in   size,   with   a   \ -shaped   trough  behind   to  hold  ,      ■ 

'              H  it  regularly. 

the   roll    and   ends.      An    ingrain   or   stripe   of  some  comple-  '                         .. 

,              i        ,i      i       ,               i       i          4i  ■!<>«>    elaborate    a    display    should    be    avoided    for    the 

mentary  color  makes  the  background   where  the  pattern  is  ' 

pinched  or  turned   in.  reason   that    it    takes   too   much   time   to   change,   and   is. 

The  Watson-Fester  Cc.'s  advertising  department    will  therefore,  left   in  too  long.      It   is  the  constant  changing 

send,      upon      request,    specifications     for    making    display  tll:,t    attracts.      A    good    way    is    to    take    one    color    at    a 

stands   which   cost    but    a    tribe  and    are   invaluable   to  any-  time    and    make    your    window    all    red.    all    green    or    all 

one  selling   wall   paper.  blue.      Sometimes    it    is    well    to    have      a    complimentary 


RETUR 


A    Wall    Paper    Window    Suggestion. 

WHAT  ARE  YOU  DOING  WITH  YOUR  WINDOWS?  color,   tor   instance,   pink    will,   green   or  the   right   shade 

From  Bidding  for  Trade  of    yellow    with    red. 

NOTHING  attracts  attention  to  your  store  quicker  Once  in  ;i  while  an  elaborate  window  could  be  al- 
lium a  tastefully  gotten  up  window.  As  an  ad-  templed,  just  to  break  the  monotony.  1  do  not  mean 
vertising  medium  il  is  most  important.  Take  the  bv  an  elaborate  window  a  whole  lot  of  different  papers. 
department  stores;  see  the  stress  they  place  on  their  but  some  soil  of  a  decorative  scheme  should  be  shown, 
window  displays.  What  an  amount  of  labor  and  money  A  frame  of  a  door,  for  instance,  could  be  built  and 
is  bestowed  on  them  to  make  them  attractive.  As  a  rule.  placed  in  a  window  with  walls  of  strawboard  that  could 
too,  little  attention  is  paid  by  the  wall  paper  dealer  to  be  covered  with  paper.  You  could  then  work  out  a 
bis  windows.  Here  and  there  will  be  found  some  who  panel  effect  or  a  high  base,  or  something  thai  you  think 
change  their  windows  with  unfailing  regularity,  but   for  wculd  appeal   to  your  trade. 
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Fine   Feathers    maKe   Fine    Birds 

AND 

Fine   FeatHers   from    Fine   Birds 

MAIlt. 

Fine   Pillows 

ALASKA  HAND  NUMI 

Mam  a  night's  real  is  spoiled  l>y  ■  n  uncomfortable  pillow.  You  have  do 
guarantee  »»('  what  you  are  getting  in  a  pillow  unless  you  purchase  from  a 
responsible  maker.      Buy  only  pillows  bearing  the  "Alaska  Brand"  tag. 

Every  pillow  bearing  this  label  is  guaranteed. 

Send  for  our  descriptive  catalogue  of  Feather  Pillows.  Cushions,  etc.,— it 
is  tree. 

Che  Alaska  feather  $  Down  Co.,  of  Montreal 

Limited 

Mills  at  Montreal   and  ArVinnipeg 

CARPETS 

DOMESTIC  and  IMPORTED 

CARPETS,  RUGS  and  SQUARES, 

LINOLEUHS  and  OILCLOTHS, 

JAPANESE  and  CHINESE  MATTINOS. 

IMPERIAL  CARPET  CO., 

II  Front  St.  East,  TORONTO. 

Owing  to  increase  of  business  it  has  become  necessary 
to  move  into  more  COMMODIOUS  PREMISES,  and  after 
/lay  ist  our  address  will  be  as  above. 

Letter  Orders  Given  Prompt  Attention. 

JAPANESE   GOODS. 

K.  Orth  &,  Co. 

YOKOHAMA. 


E.  S.  HASSBERGER, 
Sole  Agent, 


10  St.  Helen  St. 
MONTREAL 


Echizen,  Kawamata  and  Kaga  Silks,  Silk  Kimonas,  Dressing 
Jackets,  Dressing  Gowns,  Embroidered  Quilts,  Table  Covers, 
Beadspreads,  Curtains,  Doilies,  Quilted  Petticoats,  Smoking 
Jackets,  etc.     Samples  of  all  lines.  Te,ephone  Main  3250 


A.R.  BURROWS  &  CO. 


—Manufacturers  of- 


Rug  Fringes, 
Carriage  Fringes  and 
Carriage  Dusters 

GUELPH,  ONT. 


Write  us  for  Samples  and  Prices. 


c 


ANADIAN    COLORED 

COTTON 

MILLS  COMPANY 


•  • 


Cottonades,  Tickings,  Denims,  Awn- 
ings, Shirtings,  Flannelettes,  Ging- 
hams, Zephyrs,  Skirtings,  Dress 
Goods,  Lawns,  Cotton  Blankets, 
Angolas,  Yarns,  etc. 


Only  Wholesale 
Trade  supplied. 


D.  MORRICE,  SONS  &  CO,  AcENT 

MONTREAL  and   TORONTO 
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SPECIAL  PAPERS. 
"HE  ideas  of  many  wall   paper  merchants  never  go  be- 
yond the  ordinary  rolls  and  borders.     They  use  little 
judgment  in  the  selection  of  their  papers  and  are  not 
in  a  position,  nor  indeed  care,  to  help  their  customers  in 


1 


their  choice.  One  of  the  special  styles  of  papering  walls 
is  to  use  two  different  kinds  of  paper,  one  on  the  lower 
two-thirds  or  thereabouts,  and  the  other  ahove  and  con- 
tinuing to  the  ceiling. 

This  style  of  papering  is  frequently  seen  in  sitting 
looms,  living  rooms,  bedrooms  and  dens.  On  the  lower 
part  is  put  a  paper  usually  of  a  quiet  tone  or  simple  de- 
sign, while  above  is  a  highly  colored  intricately  designed 
paper.  The  effect  is  airy  and  fresh,  and  stiffness  and 
formality  is  avoided.  The  paper  in  the  upper  third  is 
often  suitable  only  for  that  purpose,  as  it  is  of  too 
highly  colored  a  nature  to  be  used  on  an  entire  wall. 

The  cut  shows  the  treatment  of  these  papers  with  the 
mouldings  in  position.  The  papers  are  patterns  carried 
by  Stauntons,   Limited. 


USING  THE  USELESS. 

IN  many  large  manufacturing  concerns  the  utilization 
of  waste  products  is  a  most  important  feature  of  the 
business,  and  now,  in  such  industries  as  the  large 
meat  packers,  for  instance,  where  the  hide,  hair,  horns, 
hoofs,  blood,  bones,  and  even  eyes  of  an  animal  are  each 
and  all  used  for  certain  practical  market  purposes,  the 
waste  has  been  reduced  to  a  minimum.  When  we  read  of 
an  enterprising  Yankee  manufacturing  car  wheels  out  of 
sawdust,  it  is  difficult  to  see  where  it  is  all  going  to  end. 
Perhaps  in  future  years  the  word  "waste"  will  take  its 
place  among  the  obsolete  terms  of  the  language. 

Every  manufacturing  industry  has  a  certain  amount  of 
waste  products,  and  year  by  year  new  places  on  the  mar- 
ket are  provided  for  these.  A  case  in  point  is  the  idea 
conceived  (and  carried  out)  by  a  Montreal  dry  goods 
merchant,  who  decided  to  make  use  of  the  strips  of  table 
oilcloth  cast  away  by  the  oilcloth  factories.  His  idea 
was  to  plait   them  into  mats. 

To  The  Dry  Goods  Review  he  said  :  "It  was  about 
eight  years  ago  I  commenced  to  experiment  with  these 
strips.  The  oilcloths  are  made  in  widths  of  lj,  1J  yards, 
etc.,  and  frequently  to  bring  them  to  the  right  widths 
strips  a  few  inches  wide  have  to  be  cut  off.  These  are 
what  I  get.  They  come  to  me  in  ribbons,  and  we  plait 
them  into  mattings  by  hand,  the  strips  being  folded  into 
three  thicknesses.  All  sorts  of  patterns  can  be  produced 
with  the  variously'  colored  oilcloths.  They  wear  remark- 
ably well.  I  saw  one  the  other  day  which  had  been  in 
continuous  use  for  nearly  four  years.  It  w-as  worn  down 
to  the  last  layer,  but  the  design  and  color  looked  quite 
well.     That   mat   sold  for  30c. 

"These  mattings  are  used  as  ordinary  mats,  but  are 
best  liked  for  the  floors  of  canoes  and  skiffs.  They  are 
also  used  for  stairs.  Thev  retail  at  about  20c  a  yard  for 
that  purpose.  I  am  the  only  manufacturer  of  them  in 
Canada." 


A   Two-Paper   Treatment. 


A  NEW  DEPARTMENT  STORE 

MONTREAL  is  to  have  a  new  department  store,  the 
partners  of  which  are  two  well  known  men  in  the 
retail  dry  goods  circles  of  the  city,  Mr.  E.  Lepage, 
of  the  E.  Lepage  &  Co.  department  store  at  St.  Cath- 
eiine  and  St.  Lawrence  streets,  and  Mr.  O.  Bastien, 
formerly  proprietor  of  the  old  St.  George  store.  Both 
these,  gentlemen  have  had  many  years  experience  in  the 
business,  and  they  will  likely  conduct  a  first-class,  up-to- 
date  concern.  The  new  company  is  to  be  styled  E.  Le- 
page   &    Co. 
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CURTAINS 


WITH   the  popularity  of  higher  priced  a 
cate   curtains   lias     come     a   care    for 


SUMMER  CURTAINS. 

and  more  deli- 
>r  them  on  the 
part  of  the  housewife  that  was  not  considered 
necessary  during  the  days  when  cheap  Nottinghams  were 
the  favorites.  No  matter  how  well  constructed  and  sub- 
stantial these  expensive  curtains  may  be,  they  cannot  en- 
dure the  direct  rays  of  the  bright,  hot  Summer  sun.  The 
cheaper  Nottinghams  are  .just  as  much  affected,  but  the 
small  cost  of  them  made  their  discoloration  a  small  mat- 
ter. With  those  of  ten  dollars  or  upwards,  or  even  less, 
it  is,  however,  a  matter  of  importance  if  the  Summer 
sun  gives  a  yellow  tone,  and  rots  the  threads,  and  the 
woman  of  the  house  is  going  to  protect  them  in  some 
way. 

Nowadays  m  city  and  town  the  majority  of  houses 
take  down  expensive  curtains  in  the  Summer  time  and 
put  up  in  their  place  tasty  little  muslin  curtains  that 
serve  the  purpose.  The  good  curtains  are  stored  away 
until  the  cooler  weather  comes,  and  are  then  again  set 
in  place.  Families  spending  their  Summer  away  from 
home     will     not    leave   up    valuable   curtains,    but    dislike 


allowing    the    windows    to    remain    bare,    with    only    blinns 
showing,   and  here  again   the  muslin   comes   in. 

This  supplies  to  the  retailer  a  new  line  to  carry  in 
stock,  or  one  that  should  be  stocked  m  larger  quantities 
Neat  effective  designs  in  small  patterns  are  the  desired 
ones.  The  demand  can  easily  be  stimulated  in  these  by 
showing  the  advantages  of  them.  A  house  is  nol  con- 
sidered cheap  by  any  means  if  it  uses  these  simpler  cur- 
tains during  the  warm  months. 

In  connection  with  this  slock  there  should  be  a  de- 
mand for  cretonne  or  linen  for  furniture  coverings.  For 
years  this  has  been  in  use  in  many  houses  during  the 
Summer  time.  There  are  most  tasty  designs  appearing 
year  after  year,  and  furniture  concealed  in  ;i  fitted  sack 
of  this  material  does  not  look  at  all  unsightly.  For  bed- 
room furniture  coverings  it  is  suitable  all  the.  year 
round,  and  here  it  has  a  great  decorative  value  by  being 
purchased  to  match  the  wall  paper.  Some  of  the  tastiest 
bedrooms  are  thus  furnished.  In  these  lines  the  demand 
in  smaller  towns  and  in  the  country  is  not  brisk,  simply 
because  the  attention  of  customers  has  not  been  drawn 
to  the  possibilities  offered. 


CANADA'S     UNDERPAID     JUDICIARY 


PROOF  of  the  interest  taken  in  the  agitation  for  more 
adequate  salaries  for  the  judges  of  the  Supreme 
Court  has  been  furnished  in  a  remarkable  manner  since  the 
publication  of  the  article  on  the  subject  in  last  month's 
issue  of  The  Dry  Goods  Review. 

Several  letters  have  been  received  on  the  subject  from 
men  well  qualified  to  speak  on  it  and  whose  views  are 
well  worthy  of  attention.  It  is  manifest  that  Canadian 
business  men  realize  that  this  subject  is  not  one  of  mo- 
ment merely  to  the  legal  fraternity.  It  is  one  that  is 
intimately  connected  with  so  many  transactions  which 
affect  industrial  and  commercial  conditions  in  such  a 
material  degree  that  all  business  men  whose  operations 
or  interests  are  of  any  considerable  magnitude  are  keenly 
sensible  of  its  importance  and   timeliness. 

There  is  general  recognition  that  it  is  of  the  utmost 
moment  to  the  average  litigant  who  cannot  afford  to  pay 
the  excessive  fees  which  wealthy  corporations  are  called 
upon  to  pay,  that  the  ultimate  court  where  the  law  is 
settled  for  all  Canada,  and  the  court  which  all  the  pro- 
vincial courts  must  look  to  for  their  guidance,  should  be 
composed  only  of  members  whose  judicial  strength  is 
such  that  no  matter  who  the  member  of  the  bar  may  be 
who  appears  before  them  the  court  is  not  overawed  by 
his  presence  and  does  not  feel  that  the  bar  is  superior  in 
knowledge  to  the  bench,  the  result  being  that  the  poorest 
litigant  represented  by  counsel,  who  perhaps  is  appearing 
for  the  first  time,  is  sure  that  whether  his  counsel  takes 
all  the  points  in  his  favor  or  not,  the  bench  will  be 
astute  enough  to  appreciate  every  consideration  and  not 
be   misled   by    the   sophistry   of   the  abler  counsel. 

This  matter  has  been  before  the  Dominion  Parliament 
several  times  but  in  each  case  decision  regarding  the 
matter  has  been  deferred.  The  interests  of  the  business 
community,  apart  altogether  from  the  injustice  to  the 
judges  at  present  in  office,  demand  attention  to  this  mat- 
ter. It  is,  moreover,  imperative  that  attention  to  it  be 
given  at  this  session.  Vacancies  may  occur  at  any  time 
and  the  salary  attached  to  the  office  should  be  at  once 
raised    to   a    level    that    would    attract    the   most    brilliant 


members  of  the  bar.  It  should  ever  be  the  ambition,  the 
great  desire,  of  each  member  of  the  bar  throughout  Can- 
ada to  attain,  as  a  crowning  end  vto  his  career,  to  a  seat 
upon  the  Supreme  Court  bench. 

The  matter  is  of  such  magnitude  that  to  refer  to  the 
financial  aspect  of  it  seems  trivial.  If  the  salaries  of  the 
Supreme  Court  judges  were  placed  at  a  minimum  of  $12,- 
(10(1  per  year  for  the  puisne  judges  and  $12,5(10  for  the 
chief  justice,  it  would  only  mean  an  increase  of  (30,000  a 
year,  which  is  a  mere  bagatelle  as  compared  with  the  im- 
portance to  the  country  of  having  a  court  the  decisions 
of  which  would  command  respect  and  confidence  through- 
out   the   whole   Dominion. 

When  one  considers  that  the  Government  reports 
issued  a  few  days  ago  showed  a  revenue  of  over  $52,000,- 
000  and  a  surplus  over  all  charges  of  over  $12,000,000  in 
(he  first  nine  months  of  1901,  the  expenditure  of  $30,000 
to  ensure  the  maintenance  of  the  highest  possible  stand- 
ard of  judicial  strength  in  the  Supreme  Court  of  Canada 
is  seen  to  be  such  a  small  consideration  that  the  expense 
entailed  will  hardly  be  put  up  as  an  objection  to  the  pro- 
posal by  even  the  least  reasonable  of  its  opponents. 

Nor  should  it  be  necessary  to  consider  the  other  ob- 
jection which  has  been  raised  in  the  past,  the  necessity 
entailed  of  re-arranging  the  salaries  of  the  judges  in  the 
other  courts.  The  Supreme  Court  is  essentially  in  a  class 
bv  itself.  It  is  not  in  a  position  similar  to  any  provin-  . 
Hal  court  since  it  is  laying  foundations  for  law  through- 
out the  whole  of  Canada,  and  since,  as  the  country  is 
growing  bv  leaps  and  bounds  at  the  present  time-  this 
work  is  likely  to  be  of  the  greatest  importance  within 
the  next   few  years. 

A  striking  feature  of  the  discussion  regarding  the  sal- 
aries of  the  justices  of  the  Canadian  Supreme  Court  is  the 
fact  that  no  attempt  to  debate  the  question  is  made. 
Those  who  are  convinced  that  a  reasonable  increase  in 
the  salaries  should  be  paid  do  not  hesitate  to  offer  their 
arguments  in  favor  of  the  advance,  but  those  who  are 
not  ready  to  make  the  increase  do  not  endeavor  to  dis- 
cuss   the   matter   on    its   merits 
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Belding's  Spool  Silks 

THE    WORLDS    STANDARD. 


SHADE  NUMBERS  PRINTED  ON  EACH  SPOOL. 

A  matchless  benefil  to  buyers  and  all  users  of  Spool  Silks.  No  time  losl  in 
matching.  Mistakes  prevented.  We  are  the  only  manufacturers  in  Canada  who  can 
supply  yon  with  Spool  Silks  with  this  progressive  improvement. 

COLOR  NUMBERS  PRINTED  ON  EACH  SPOOL. 


BELDING,  PAUL  &  CO.,  Limited,  Montreal 

TORONTO,  WINNIPEG  and  VANCOUVER. 


Hamilton 
Cotton  Co. 

HAniLTON. 

We  are  now  manufacturing  a  complete 
range  of  ...     . 

CHENILLE  CURTAINS 
TABLE  COVERS 

In  new  and  attractive  designs. 
FOR  SALE  by  all  the  leading  wholesale  dealers. 


Selling  Agent 


W.  B.  STEWART 

37  Front  Street  West,   TORONTO 
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DOWN  COMFORTERS 
WOOL  COMFORTERS 

COTTON  COMFORTERS 
BED  PILLOWS 
WHITE  CUSHIONS 
COSIES,  MUFF  BEDS  etc. 
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PRICE   LIST  ON   APPLICATION.       FEATHERS  BOUGHT. 

THE  TORONTO  FEATHER  &  DOWN  CO,,  Limited 

74  KING  ST.    WEST.  TORONTO 
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Incorporated 
1851 

ASSURANCE 
•  COMPANY. 


FIRE 

AND 

MARINE 


Heaaotnce        Capital 
Toronto,      Assets,  over 
Otlt*  Annual  Income 

HON.  GEO.  A.  COX.  President. 


$2,000,000.00 
3.546,000.00 
3.678.000.00 


J.  J.  KENNY,  Vice-President  and  Man.  Director. 

C.  C.  FOSTER,  Secretary. 


{&*  Money  ^a 

CAN  BE    SAVED   BY  MEANS 
OF  AN  ENDOWMENT  POLICY. 

YOU  CAN  ONLY  SECURE 
SUCH  A  POLICY  WHILE  YOU 
ARE    IN    GOOD    HEALTH. 


Pamphlets  and  Full  Particulars  regarding  the 

-New  Accumulation  Endowment  Policy 

sent  on  application. 


Confederation  Life 


ASSOCIATION. 


W.   H.  BEATTY,  president. 
W.C.MACDONALD,  J.    K.   MACDONALD, 


ACTUARY. 


MANAGING    DIREOTOB. 


HEAD    OFFICE, 


TORONTO,  CANADA. 


MANUFACTURERS  AND 
MERCHANTS. 

It  may  be  necessary  for  your  staff  to  have  fidelity 
bonds.  We  act  as  surety  on  such.  We  are  known  the 
world  over. 

Write  to  us  for  terms  and  particulars. 


The  London  Guarantee  &  Accident  Co,,  Limited, 

D.  W.  ALEXANDER,  General  Manager  for  Canada, 

Canada  Life  Building,  -  •  .  TORONTO. 


BRITISH  AMERICA 
ASSURANCE   COMP'Y 


FIRE    AND    MARINE. 


Incorporated  1833 


CASH  CAPITAL.    $1, 000,000. 00. 

TOTAL  ASSETS,   $2,024,096.02. 

LOSSES  PAID  SINCE  ORGANIZATION,  $23,886,005.32. 

HEAD  OFFICE,         -        BRITISH  AMERICA  BUILDING, 
Cor.  Front  and  Scott  Sts.,  Toronto. 

HON.  GEO.  A.  COX,  President.        J.  J.  KENNY.  Vice-President 

P.  H.  8IMS,  Secretary.  and  Managing  Director 


THE  CANADIAN  BANK 
OF  COMMERCE. 

Paid-up  Capital,  -  -  $8,700,000 

Rest,  ....      $3,000,000 

HON.  GEO.  A.  COX,  President.        B.  E.  WALKER,  General  Manager. 

HEAD  OFFICE  :     TORONTO,  CANADA. 

This  Bank,  with  109  branches,  covering  alt  the  principal  cities  of  Canada  and 
the  Pacific  coast  of  the  United  States,  and  its  own  offices  in  London,  Enfe  ,  and 
New  York,  is  able  to  offer  to  those  engaged  in  mercantile  business  of  any  kind 
unexcelled  facilities  for  any  legitimate  banking  business. 


LIST     OF     BRANCHES 
BRITISH  COLUflBIA  : 


Atlin 

Granbrook 

Fernie 


Greenwood 
K  am  loops 
Ladysmith 

MANITOBA    AND  NORTHWEST  TERRITORIES 


Nanaimo 

Nelson  - 

New  Westminster 


Vancouver 

East  End 
Victoria 


Oalgary 

Carman 

Dauphin 

Dawson 

Edmonton 


Ayr 

Barrie 

Belleville 

Berlin 

Blenheim 

Brant  ford 

Cayuga 

Chatham 

Oollingwood 

Dresden 


Amherst 
Antigonish 
Barrington 
Bridgewater 


New  York 


Elgin 
Elkhorn 
Gilbert  Plains 
Grandview 
Innisfail 
Medicine  Hat 


Moose  Jaw 

Moosomin 

Neepawa 

Ponoka 

Portage  la  Prairie 

Red  Deer 


ONTARIO  AND  QUEBEC  : 

Dundas  Ottawa 


Dunnville 

Fort  Frances 

Gait 

Goderich 

Guelph 

Hamilton 

London 

Montreal 

Orangeville 


Paris 
Parkhill 
Peterboro" 
Port  Perry 

St  Catharines 

Sarnia 

Sault  Ste  Marie 

Seaforth 

Simcoe 


MARITIME  PROVINCES  : 

Canning  New  Glasgow 

Halifax  Parrsboro' 

Lockeport  Sackville 

Lunenburg  St  John 

Middleton  Shelburne 

IN   THE  UNITED  STATES 
Portland,  Ore 


Regina 
Swan  River 
Treherne 
White  Horse 
Winnipeg 

"         North 


Stratford 

Strathroy 

Toronto,  8  offices 

Toronto  Junction 

Walkerton 

Walkerville 

Waterloo 

Wiarton 

Windsor 

Woodstock 


Springhill 
Sydney 
Truro 
Windsor 


San  Francisco. 
Seattle,  Wash.  Skagway,  Alaska 

LONDON,  ENGLAND,    Of  Mi  I   :    60  LOMBARD  ST.,  C.C. 

A  general  banking  business  transacted.       Foreign  exchange  bought  and  sold 


THE  METROPOLITAN  BAH. 


CAPITAL    PAID    UP, 
RESERVE    FUND, 


$1,000  OOO. 
I.OOO.OOO. 


HEAD  OFFICE,     -    TORONTO. 
R.  H.  WARDEN,  D.D.,  President.      \V.  D.  ROSS,  General  Manager. 


BRANCHES : 


Brigden 
BrookviUe 

Brussels 

East  Toronto 
Milton 


Petrolia 
Picton 

Sl  tcrtsville 
Sutton  West 
Wellington 


GENERAL 

BANKING 

BUSINESS 


Tn  Toronto— 

eor.  College  anil  Hat  hurst  Sts 
Dundas  and  Arthur  sts 
Que6D  anil  MrCaul  Sts 
7  and  9  King  St    E. 

SAVINGS 

DEPARTMENT 
AT  ALL  BRANCHES 
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FINANCE    AND    INSURANCE 


A  STATEMENT  has  been  issued  by  the  Russian 
Government  on  the  financial  situation  with 
regard  to  the  Japanese  War.  The  statement 
reads:  "The  war,  which  broke  oul  in  spite  of 
the  peaceful  intentions  of  Russia,  found  the 
finances  of  the  empire  in  a  satisfactory  position. 

"The  effective  capital  of  the  Exchequer,  which  al  the 

beginning  of   the   year   amounted    to    182,000,1 rubles, 

has  been  more  than  doubled  up  to  the  present  time,  by 
reason  of  the  diminution  of  the  budget  expenses.  Now 
the  whole  sum  at  the  disposal  of  the  Exchequer  exceeds 
300,000,000  rubles. 

"Despite  this,  the  war  expenditure  must  be  very  eon 
aiderable,  and  on  tins  account  it  has  been  thought  prudent 
to  discover  a  new  method   for  providing     funds.     These 
funds  might    be   borrowed    Brom   the   State   Hank   to  the 

extent    of    500,000,000    rubles,    but    in    order    to    avoid    e\ 

pending  the  effective  capital  at  the  risk  of  a  disturbance 
of  the  monev  in  circulation,  and  as  the  Government  wishes 
!,,  see  Russia  at  the  end  of  the  war  in  the  same  steady 
financial    position   as  before   the   outbreak   id'  hostilities. 

the  Finance  Minister  has  considered  it  neccssarv  to  have 
recourse  to  an  external   loan. 

"  H\  imperial  order  of  May  12  for  an  increase  in  the 
war  funds  the  issue  of  a  five  per  cent,  external  loan  for 
a  short  term  has  been  decided  upon  with  a  nominal  cap- 
ital <>f  300,000,000  rubles,  or  800,000,000  francs  ($160,- 
000,000),  under  the  title  of  'five  per  cent .  State  Exchequer 

bonds  of   l!»d!.'   i'lfv   forever  from   Russian   taxes. 

"On  May  11.  1909,  these  bonds  will  be  redeemable 
at    the   issue   price,  and   must   be   presented    lor  redemption 

m  Paris. 

"The  dotation  of  the  loan  is  intrusted  to  the  Neth- 
erlands  Hank,   the   Credit    Lyonais,   and    Eottinger  &    Co. 

ot   Paris." 

* 

A  STATEMENT   showing  the   percentage  of  increases 
in    individual    deposits     in    United    States   banking 

centres  during  the  period  from  L890  to  1903  has  been 
compiled.  The  smallest  percentage  of  increases  are  to 
be  found  in  New  Orleans,  Baltimore,  Boston  and 
Philadelphia,  New  York  follows,  and  then  Chii 
Pittsburg,  St.  Louis  and  San  Francisco  in  the  order 
named.  The  feature  of  the  statement  is  that  the  At- 
lantic ports  are  tar  behind  the  interior  centres.  Specific 
causes  no  doubt  would  appear  in  an  extended  examination 
of  local  condition-.  Mich  as  the  growth  of  trust  com- 
panies in  Boston  and  the  attraction  which  their  generally 
higher  rates  id'  interest  have  for  deposits  that  might 
Otherwise  be  carried  in  national  banks;  this  probably 
would  explain  a  certain  amount  ol  the  decreases  BCOred 
in  New  Orleans,  tor  there  appears  no  intrinsic  reaaon 
why    individual    deposits    iii    genera]    should      have      fallen 

away  to  the  extent  indicated . 

In  New  York's  ease  the  issue  is  open  for  discussion. 
and  is  a  rather  pretty  one,  whether  the  growth  of  such 
a    banking    item    as    individual    deposits    should    be    about 


commensurate  with  the  average  of  the  country  or  whether 

the    advances    -cored     by     the     remainder    of    the    country 

ought    to   have   a   cumulative  effect    at    tin-   point.     To 

this    end    the     item    id'    individual    depo-it-    i-    .111    apt     one. 

for  its   increase  or  decrease   is   not    -o     readilj    brought 
about   by  externa]  agencies  of  a  temporary  charactei   at 

would    be    the    case    with    other    items    in    the    bank    state 

ment.      II    is  likely   to   indicate,  therefore,  a-  clearly  as 

any,    the    permanent    effect    in    one    direction    or    the    other, 

and  so  will  serve  reasonably  well  as  a  basis  for  die 
cussing  the  question  whether  a  percentage  of  growth  thai 
keeps  just  a  little  ahead  of  that  in  the  points  of  com- 
parison  is  to  New    York's  detriment   or  credit. 


NOTES. 

Five  German  lire  insurance  companies  were  in- 
volved   to   the  extent    of  $352,240   in    the  Toronto   tire. 

Mr.  Archibald  Wood,  private  banker,  of  Millbrook,  i- 
dead .  lie  was  senior  member  of  the  firm  of  Woml  and 
Kells. 

The    annual    meeting   ot'   the   shareholders  t,\'   the   S.. 
eign     Hank    of    Canada    will    be    held    in    Toronto    on    the 
1  Ith  inst. 

The  Metropolitan  Bank  will  occupy  the  quarters  in 
the  Canada  Lifje  Building,  Toronto,  which  have  been 
vacated   by   the   Hank   of   Nova   Scotia. 

The  Bank  of  Nova  Scotia  are  now  occupying  their 
handsome  new  building  on  King  street  west.  Toronto. 
The  rotunda  and  facade  of  this  building  have  been  greatly 
admired  . 

The  Nova  Scotia  Fire  Insurance  Company,  a  non-tariff 
company,  which  was  organized  in  Halifax  about  a  year 
ago,  held  its  annual  meeting  recently.  The  report  of  the 
directors  was  considered  very  satisfactory.  The  Burn- 
er of  policies  issued  during  the  year  wa-  900,  and  the 
premiums  received  amounted  to  $21,113.97.  The  profits 
for  the  year  amounted  to  $13,602.42.  The  rates  of  this 
company  are  somethin"  like  HI  per  cent,  less  than  tho-e 
of  the   tariff  companies. 


Liverpool  &  London  &  Globe 

INSURANCE    COnPANY 

Capital  and  Assets  exceed  -  $60,000,000 
Investments  in  Canada  exceed  3,000,000 
Claims  Paid  exceed   -    -    -     -     200.000,000 

The  Toronto  Agency  of  this  Company,  so  long  held  by 
Joseph  B.  Reed,  will  in  future  be  carried  on  by  |oseph  B.  Reed 
A  Sons,  the  partnership  consisting  of  Joseph  R  Rrr.1  I  Carl 
Reed  and  LeGrand  Reed. 

Offices :  51  VONGE  ST.    Tel.  Main  597 
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BOOTS    AND    SHOES 


June.  1904 


"Superior" 

OU06S  Sorting 


Our  '*  Superior  "  lines  are  well  named.     They  are  Superior. 


Your  Sorting  Orders  are  well  attended  to  when  sent  to  us. 
A  Heavy  Stock  in 

Stplisf)  SQoes,  Working  Sfioes, 
Gloves,  etc. 

now  in  our 

Winnipeg  WLavcvooms, 

If  you   have   not  seen  our  Samples,   write   us   for  Sample 
Dozens.     Your  requirements  will  have  every  consideration. 

Vvunks>  Suit  Case*  and  Club  SBags 

A    shipment   just    received,    comprising    all    that    is    new 
and   up    to   date 


THOMAS  RYAN  &  CO., 

LIMITED 


WINNIPEG, 


CANADA 


no 
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PATENT  LEATHER. 

THERE  has  been  .1  noticeable  dropping  oil  In  the 
demand  tor  paten  1  leather.    This  shoe  is  at  its 
besl    unsightly   after  .1   verj    shorl    use,   and   is 
particularly   disagreeable  for  Summer  wear  on 
account  ol    its     warmth        More    » > f  the  shiny 
leathers  are   taking  its  place  and  khimk  better  satisfac 
Hon        in     the     l  nited  stales  glazed  kid  is  being  exten 
sively  used 

The  presidenl  ol  the  American  Leather  Co.,  Ne« 
York,  gives  ins  views  on  patent   leather  and  glazed  Kid  as 

Follow  s  : 

••|  have  worn  three  pans  o!  patent  Kid  shoes,  but  I 
shall  wear  no  more.  They,  as  a  rule,  become  shabby 
very  soon,  and  tor  a  patent  kid  shoe  ol  this  character, 
especially   ii   i lu-  skin   from   which   the  upper  is  taken    is 

st  retch]  ,    there   is   no    restoration 

•Not   so,  however,  with  a  glazed  kid  shoe,  which  can, 

week    after    week    and    month    after   month,    he    polished    and 

brightened,  and  its  Freshness  restored.  Paten  1  kid  lias, 
in  my  judgment,  reached  a  halt.  I  have  learned,  on  the 
lies-   authority,    thai    the  shoe  manufacturers  of  a    large 

western  city  have  decided  to  discourage,  as  far  as  pos- 
sible, the  making  of  patent  shoes.  The  patent  leather 
shoe  is  not  lit  for  general  wear  like  the  glazed  kid  shoe, 
and  this  alone  will  make  its  popularity  less  enduring. 

"Regarding  the  necessity  of  advancing  the  prices  ol 
medium  and  plump  stock  advocated  by  a  Philadelphia 
producer,      I    am      in   complete  accord    with    the   movement. 

siioe  manufacturers  are  becoming  more  ami  more  dis- 
criminating in  their  rejection  of  light  skins.  There  is  no 
liner  or  better  leather  made  than  glazed  kid,  and  it  is 
hound  to  come  back  again  to  its  old  place  in  popular 
estimation.  We  have  but  to  keep  on  making  this  same 
best  leather,  and  a  discriminating  public  will  soon  recog 
ni/e  that,  for  comfort  and  good  service,  for  beauty  and 
good  sense,  there  is  no  leather  made  in  any  other  land  to 
rival,  much  less  to  equal,  chrome  glazed   kid 


are  now    treated   and  admixed   with  .i  reii.un   percei 
of  new   gum,  enough  to  cheapen  the  price  ol  most   rubber 
goods  turned  out   i>,    the  manufacturers  lo-daj      "id  rub 
ber,  however,  can  be  used  by  itsell  without  an]   addition 
of   fresh   gum,    the   process   ol    treatment    being   a    simple 
one. — Loudon    Ansv.  • 


OLD   RUBBERS. 
1 1  J  ORN-Ol  T  rubber,  like  worn-out  silver,  is  something 

\\  that  does  not  exist  m  these  days.  Ever  since  the 
advent  of  bicycles  and  motor  cars,  both  of  which 
drew  heavily  on  the  world's  rubber  supply,  and  ever 
since  the  Hundred  and  one  uses  to  which  rubber  is  put  in 
connection  with  electricity,  the  material  has  become 
more  anil  more  scarce  and  valuable,  so  that  even  the  old 
rubber  shoe  and  the  worn-out  rubber  hoot  mav  throw 
out  their  chests  in  pride  at  being  worth  really  something. 
Nothing  containing  rubber  is  discarded  nowadays.       The 

old  rubber  coal  over  which  the  sprint;  tires  of  a  motor 
car  may  run  on  a  country  road  to-day  may  some  day 
find  a  resting  place  in  the  soft  tresses  of  a  woman's 
hair,     alter      having    been      transformed      into    a    handsome 

comb.       Kven     vulcanized   rubber,   which,  owing   to     the 

sulphuric  process  to  which  it  was  subjected,  was  formerly 
valueless,  is  now  subjected  lo  a  process  which  rejuvenates 
it    and    makes    it    lit      to   lie   worked    up    again    for    the   pur- 

poses  oi    the  manufacturer.     Immense  quantities  of   this 

product,   which    formerly    was   assigned    to   a    rubbish    heap. 


SUMMER  AND   FALL  SHOES. 
N     the    cities      the      tan      shoe    has    acquired    .1     position 
where   il    lias   not    been    foi    live    ve.iis,   and    it     is   not    at 

all   an   unusual    sight.     Quite  a    n umbel    ol    men     are 
wearing  them,     but   strange  to  saj    there  are  even   more 

women  seen  with  the  tan  Oxford.  It  will  not.  however, 
reach  the  Stage  where  it  can  be  called  ihe  correct  thing, 
although    it     is    not     incorrect.      'The   color    shows    no    vaiia 

lion,  being  ol  a  quite  light  tone,  such  as  inav  give  it 
some  inn     for     hoi     weathei      There  an-  verj    tew  being 

sold     through    the  country,    and     only    the    most      expensive 

qualities  have  any  demand  in   the  cities. 

There  will  he  continued  demand   tor   the  men's  Oxford, 

hut    il    will    not    be   Confined    to    patent    leathers   as    in   other 

vrais  Very  man]  velour  and  box  calfs  are  shown  The 
wide   laces   will   si  Hi   he  .1    pari    of   them. 

I:  will  be  well  not  to  ignore  the  canvas  shoe,  a  shoe 
that  has  sold  well  as  a  warm  weather  article  wherever 
pushed.      White   is    Ihe   staple  color,    such   shades   as  browns 

and  greys  being  too  freaky  to  handle  as  regular  stock. 
In  this  stock  should  be  included  tennis  shoes  in  white  or 
dark    full    height,    or   dark    low    shapes 

The  latest  walking  shoes  for  ladies  resemble  the  dai  c- 
ing  pump  save  that  the  soles  are  thicker  and  slightly 
extended.  Some  ol  these  are  laced  and  many  are  very 
low  in  lion!  with  onlj  a  large  silk  bow.  These  /re  in 
the  high-class  shoe. 

Fall  samples  show  no  material  differences  from  this 
Spring's  shapes       i  hes,.  are  ou1  now   and  on   the  til 


NOTE'S. 

The  Shediac  hoot  and  shoe  factory,  Shediar,  \  M, 
has  been  hiilnl  will:  all  its  contents  The  [actor]  and 
Contents    were    valued    at    about    $50,01)0,    with    about     518, 

nun  insurance. 

New  Zealand  has  come  forward  with  .1  demand  from 
Canada  for  the  old  razor  toe  shoe  Six  samples  were 
sent  to  the  secretary  of  the  Hoard  of  Trade.  Toronto, 
with  a  request  for  Canadian  manufacturers  to  enter  their 
market 

A  boot  and  shoe  company  has  been  organized  in  Syd- 
ney, ('  B.  A  board  of  fifteen  provisional  directors  was 
appointed.  The  factory  to  he  built  will  envploj  200 
hands,  and  have  a  capacitj  ol  200,000  pairs  of  shoes  a 
vear       The    shares    are    being    sold    at    150,    payable    in      1" 

per  cent,   monthly  calls       \  building  is  to  be  leased  im- 
mediately. 

New    England    shoe   manufacturers   are  complaining  ol 

the  dull  season       rhey  report  tans  as  selling  well,  and  as 
makmu:  up   the   best    pari    of   supplement  a  r\    orders      There 
is  some  agitation  among  the  makers  to  lessen  tbr  w. 
as  the  business  is  at   present   unprofitable 
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TRADE    CONDITIONS    IN 
BRITISH  COLUMBIA 


Vancouver,  May  19,  1904. 

AFTER  having  become  almost  desperate  in  their 
efforts  to  secure  from  the  Canadian  Pacific 
Railway  Co.  concessions  which  would  give 
Nelson  a  chance  to  build  up  business  as  a  dis- 
tributing point,  the  business  men  have  been 
successful  in  securing  recognition  of  their  claims.  It  was 
with  a  great  degree  of  satisfaction  that  they  lately  re- 
ceived from  Mr.  F,  W.  Peters,  assistant  general  traffic 
manager  of  the  ('.  P.  R.,  a  notification  that  Nelson  had 
been  made  a  distributing  point  for  the  Kootenays.  The 
wholesalers  had  been  agitating  a  long  time  for  this  ar- 
rangement, and  when  Mr.  Peters  was  in  the  Kootenays  a 
few  weeks  ago  the  matter  was  discussed  with  him  very 
thoroughly.  Nothing  more  was  heard  from  him  and  the 
Nelson  people  naturally  supposed  that  the  usual  fate  had 
attended  their  efforts.  It  was  only  recently,  therefore, 
that  a  strong  resolution  was  adopted  by  the  Nelson  busi- 
ness men  to  write  to  the  Railway  Commission,  and  in- 
quire when  they  would  be  in  Winnipeg,  and  also  to  ask  if 
thev  would  receive  a  deputation  from  Nelson  business 
men  regarding  what  they  felt  was  a  discrimination 
against   their  city   in  the  matter  of  freight  rates. 

According  to  the  advices  received  from  Mr.  Peters,  it 
now  appears  that  that  gentleman  had  to  communicate 
with  the  Great  Northern  Railway  Co.  and  obtain  their 
consent  under  the  traffic  agreement  between  the  two 
roads,  to  change  the  existing  schedule  of  freight  rates. 
Mr.  Peters  had  to  make  a  special  trip  to  St.  Paul  in 
connection  with  the  matter.  Great  credit  is  given  by  the 
Nelson  wholesale  men  to  Mr.  Harry  E.  Macdonell,  gen- 
eral freight  agent  for  the  C.  P.  R.  in  the  Kootenays 
for  his  efforts  in  aid  of  the  movement  to  secure  freight 
rate  concessions.  The  people  of  Nelson  hope  to  make 
their  city  the  distributing  point  for  the  whole  of  the 
Kootenays,   both  east  and   west,   and   to   largely   increase 

the  wholesale  interests  of  the  city. 

*       • 
* 

Hereafter  the  customs  officers  here  and  in  Victoria 
will  keep  no  diary  of  monthly  importations  as  formerly. 
This  change  was  introduced  by  Inspector  McMichael  on 
his  recent  visit.  The  idea  is  to  do  away  with  duplicat- 
ing the  work  which  has  been  d»»e  at  Ottawa  all  along. 
It  will  be  done  there  in  future  and  the  reports  sent 
forward  from  here  and  Victoria. 

• 

The  White  Pass  &  Yukon  Railway  Co.  have  issued  a 
new  tariff  giving  cost  of  transportation  to  the  new  Alsek 
diggings.  Mendenhall  Landing,  70  miles  from  White 
Horse,  is  the  head  of  navigation  going  into  the  new 
(ields.  The  passenger  rates  are  $10  from  White  Horse, 
freight  in  any  quantity  7f>c  per  100  lbs.,  horses  and  cat- 
tle $7.")0  per  head,  canoes  $5  each,   and  dogs  $2  each. 

«       • 
* 

Talking  of  the  new  Alsek  District  near  White  Horse, 
Mr.  J.  T.  Hillis,  a  well-known  gentleman  resident  in  Nan- 
comer,  and  who  has  just  returned  .from  the  north,  says 
there  are  120(1  men  in  the  district  already.  He  intends 
returning  in  about  two  months,  and  says  he  Fully  ex- 
pects to  see  twice  that  many  there  by  that  time.  As 
Mr.  Ilillis  is  a  practical  mining  man  and  has  spent  the 
last    two  months  in   the  district    looking  over   the  ground. 


he  is  in  a  position  to  speak  pretty  accurately  of  1he  co- 
ditions  and  prospects  of  the  new  section,  lie  :  ays  that 
the  diggings  arc  essentially  for  Summer  work.  The  pleat 
quantity  of  water  on  bedrock  is  a  difficulty  to  De  obviat- 
ed by  digging  drains,  and  the  work  of  ^citing  m  sup- 
plies and  preparing  lumber  for  sluice  boxes  is  just  what 
can  he  expected  in  a  new  camp.  When  the  work  is  car- 
ried on  for  a  couple  of  months  effectively  this  Summer, 
be  expects  to  see  some  startling  results.  He  has  no 
doubt  of  the  existence  of  rich  gravel  in  the  creeks  of 
the  district.  The  discoverers  of  Bullion  Creek,  the  lirst 
find  in  the  district,  are  getting  in  good  shape  for  de- 
velopment and  expect  to  take  out  fully  $lon,i)00  from 
their  claims  this  season. 

*       * 

* 

The  early  break-up  of  Winter  transportation  on  the 
Yukon  prevented  the  transportation  across  the  ice  of  a 
lot  of  early  supplies  which  were  sent  up  for  that  pur- 
pose. Many  shipments  were  of  perishable  goods,  and  un- 
less the  weather  keeps  warm  and  the  river  opens  right 
away,  there  will  be  a  big  loss  for  some  of  ihe  "scow- 
men,"  as  the  dealers  are  called  *'ho  take  in  goods  and 
have  them  on  scows  at  the  head  of  navigation,  ready  to 
follow  the  ice  down  the  river.  These  scows  are  usually 
dragged  across  the  ice  of  Lake  Lallarge  to  the  head  of 
the  river,  and  then  sent  on  trom  there  when  the  ice 
breaks  up.  This  time  they  will  nave  10  wait  till  the 
lake  is  free  of  ice  before  being  towed  across,  and  that 
means  that  they  will  not  be  able  to  follow  the  ice  as  it 
clears  down  the  river. 

* 

Local  conditions  are  somewhat  dependent  upon  the 
commencement  of  active  northern  shipments  to  enliven 
trade.  The  wholesale  merchains  expect  that  with  the 
next  trips  of  the  Skagway  steamers  large  consignments 
will  go  north,  for  the  Yukon  River  navigation  is  practi- 
cally open.  It  is  not  likely  that  there  will  be  any  great 
difference  in  the  Dawson  business  from  last  season,  but 
there  is  a  steady  trade  and  regular  demand  which  makes 
a  very  nice  business  for  local  wholesalers,  in  hardware 
as  well  as  in  dry  goods  and  groceries  and  provision 
lines.  The  demand  for  mining  tools  and  supplies  is  al- 
ways a  steady  business. 

m  * 
A  proposal  to  build  a  railway  line  up  the  centre  of 
Vancouver  Island  is  engaging  a  great  deal  of  attention  in 
Victoria  at  the  present  time.  Should  such  a  scheme 
carry  it  would  result  in  the  development  of  the  interior 
of  the  island  on  a  scale  not  yet  thought  of.  Vancouver 
Island  is  over  200  miles  in  length,  and  the  transporta- 
tion facilities  are  practically  confined  to  the  waters  of 
the  gulf  and  of  the  Pacific  Ocean.  The  E.  &  N.  Rail- 
way, which  connects  Victoria  with  Nanaimo,  merely 
serves  a  little  section,  which  is  also  easily  reached  from 
the  coast.  No  attempt  has  ever  yet  been  made  to  bring 
the  interior  of  the  island  under  actual  development  and 
settlement.  Connected  with  this  new  railway  project, 
which  would  also  be  a  section  of  the  projected  line,  is  a 
proposal  to  get  a  closer  railway  connection  to  the  north, 
so  that  the  sea  voyage  to  Skagway  shall  not  be  so  long. 
.1.  W.  Cain  and  W.  W.  Belvin,  of  the  Port  Angeles  South- 
ern Railway,  are  promoting  the  Island  Railway  scheme. 
Port  Angeles  is  a  harbor  in  the  State  of  Washington  on 
the  Straits  of  Juan  de  Fuca,  nearly  opposite  Victoria, 
and  but  a  few  miles  away.  The  Port  Angeles  Southern 
will  be  built  to  connect  with  the  V .  S.  transcontinental 
roads  and  a  ferry  would  carry  trains  across  the  straight 
and  start  them  to  the  northern  extremity  of  Vancouver 
Island     from     Victoria 
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DRY  GOODS  REVIEW 

i  enquiries  from  lime  to  time  from  manufacturers  and  others 
•ranting  representatives  in  the  leading  business  centres  here 
and  abroad, 

Firms  or  individuals  open  for  agencies  In  Canada  01 

i    may   have   their  names  an  I  addre    >■     placed  on    i 

Sp<  cial  1 1  il  I  ep(  foi  the  information  of  enquirers  in  our  various 

hi       throughout   Canada  and   in   Great    Britain    without 

charge. 

Addressi    Dusinrn    Manager. 

Dry  Goods  Review, 

Montreal   unci   "Toronto. 
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CSAJONIC)   SECURE 


HAT     PIN 


Establish!  d 


THIS   POINT   SECUHCS    TIT    PIN    IN 


^ 


THH    PIN    THAT    WONT    PALI.    OUT. 

M  :i<  |.     I.>     I  In     iiii^niiil    H.ih  I  )     pin    III  in 

J.  NICKLIN  &  CO.,    Birmingham.  Hngland. 

A((ent     F.  P.  KOUEK.  Curliw  liulldlnK.  TORONTO. 


JOHN  W.  PECK  k  CO. 


LIMITED 


MANUFACTURERS    OF 


D 


Clothing,  Fur  Goods  and 
Shirts,  Hats  and  Caps 


Hontreal         Winnipeg        Vancouver 


mm0mm*0*0M**m*0m 


Shirt 
Chat 


a 


Waller's  Shirts' 


"SHC 


have  the  custom  look.  The  designs  have  been  care- 
fully chosen  so  as  to  bar  the  commonplace,  and  in  even- 
way  these  Shirts  are  such  as  a  haberdasher  may  be 
proud  to  hand  over  his  counter. 

If  your  Shirt  Department  is  run  down,  stock  up 
with  " Waller's  Shirts,"  and  they  will  enable  you  to 
keep  your  old  customers  and  will  win  you  some  new 
ones. 


I 
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ft********** 
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Hitchcock,  Williams  &  Co 

The  Fancy  House  of  London 


-■JBer 


WAREHOUSES: 
69  to  74  St.  Paul's  Churchy  d 
43  to  50  Paternoster  Row 
I  to  8  London  House  Vard 

MANUFACTORIES: 
Warwick  Lane  &  Paternoster  Bldgs. 


Special  Attention  to  Canadian  Requirements 

Buyers  will  always  find  the  latest  Novelties  in  Stock,  and  the  Specialties  for  which  this  House  is 
so  widely  known,  are  : 

Millinery  Materials,      Fancy  Lace  Goods, 

Prints,  Silks,  Velvets  and 

British  and  Foreign  Dress  Materials, 

Chiffons,  Ribbons  and  Trimmings, 

Blouses,  Fancy  Costumes,  Mantles  and  Furs. 

OUR  CANADIAN  REPRESENTATIVE,  Mr.  Cliffe,  takes  a  full  line  of  samples  of  these  goods  twice  a  year, 
and  if  you  are  not  now  on  his  calling  list,  drop  him  a  line  at  Windsor  Hotel.  Montreal. 

Requests  for  Samples  sent  direct  to  London  will  receive  immediate  attention. 

Hitchcock,  Williams  &  Co.,  st.  Paui-s  churchyard 

LONDON,  England 


SIR  G.   WILLIAMS,  F.   6.  WILLIAMS, 

H.   WILLIAMS.  A.  T.  WILLIAMS. 
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EDIIORIAL 


Dry    <  ■ 


SI  INSCRIPTION    PRICE 

Canada,  Great  Britain  and  United  suit.-. 

i  itlit-r  i  ■outline-, 

Single  Copies, 

Invariably  In  advance. 

DIRF.CTORS: 

|.   B.    MACLEAN,    Montreal. 
W     1      EDMONDS,    Toronto.    - 
A.  B.  CASWELL,   Montreal, 


|j  ti  rear. 
j:i  ti  fear. 
20  cenU 


President 

Vlt  E-PRESIDEN  I 

M  \s  m;ini;   DlREI  ink 


CHIEF  OFFICES: 
MONTREAL,  rORONTO, 

232  McGill  Sir.-.  1  10  From  Streel  East. 

Tel.  Mam   1266  rel.  Mam  2701 

BRANCH  OFFICES  AND  REPRESENTATIVES: 

London,  Eng.,  I    M.  McKim,  European  Manager.  88  Fleet  Si 

HESTER,  rl    S    Ashburner.    -  -        -        9*  Market  Street 

Niu   YORK    W   T.  Robson.        -        -        1*41  New  York  Life  Building 
Winnipeg,  1    P.  Luxton        -       -        -      Room  jot  Mock 


Vancouver.    

ST    JOHN.  N.B.,    J     Hunter  White 


Telephone  1846 

Geo.  S    B.  Perry 
No.  3  Market  Wharf 


EUROPEAN  STAFF  CORRESPONDENTS : 

Miss  \    Mei  ban,  Mr.  a    E    Dai  ah, 

London.  Parts. 

ADVERTISING  RATES 
Are  based  on  ass  ■  \>w>-  una  will  be  furnished  on  appUoation  to  Hi  a  B  «  tasw.  11 
or  to  the  manager  of  the  nearest  offlae.  The  ralue  ol  I'm  m  ■>  Goods  Kiw-w  as 
an  tdTertiaing  medium  Is  unquestioned  1'  1 .  •  ■  oharaotei  of  the  advertisements  now  in 
Its  oolumus,  and  the  number  of  them,  tell  the  whole  itorj  Otrculatlon  considered,  II 
is  the  oheapest  trade  "■  wsps.pi  r  to  sdvertise  In.  AdTertisements,  to  Insure  insertion  In 
the  issue  of  any  month,  should  reach  this  office  not  later  than  the  eighteenth  ol  the 
mouth  preceding 

MONTREAL  AND  TORONTO.  JUNE,  1904. 


PROTECTION   FOR   WOOL-GROWERS. 

ANUFACTURERS   r.f   eotton    and    woolen    g Is   do 

i-'*  nut  monopolize1  the  Held  for  agitation  regarding 
tariff  reform.  The  wool-growers  have  for  some 
time  been  giving  prominence  to  alleged  disadvantages 
under  which  they  labor,  and  t"  the  justice  i>f  imposing 
a  duty  on  ilif  wcols  in  «  entering  Canada  free.  Protec- 
tion is  considered  by  many  a-  n  cure-all,  and  the  wool- 
growers,  recognizing  unsatisfactory  conditions,  imme- 
diately blame  the   tariff. 

What  greater  Detection  could  be  desired  than  thai 
which  admits  in  five  years  only  $6  worth  of  wool  de- 
scribed in  ilif  Government  reports  as  "Leicester,  Cots- 
wold,  Lincolnshire.  Southdown  combing  wools,  nr  wools 
known  as  lustre  wools,  and  other  combing  wools  such 
as  are  grown  in  Canada?"  Such  a  resnll  shows  nol  only 
a    protective,   bill    a    prohibitive   tariff. 

On  what,  then,  do  the  farmers  stand? 

Thej  look  np  the  reports  and  find  over  forty-four  mil- 
lions "i  pounds,  value. 1  at  $6,816,877,  imported  free  of 
duty  during  the  same  pfri.nl.  Bui  iliis  is  entirely  of 
qualities  nol  produced  in  Canada,  and  it  is  a  recognized 
principle  "I  tariff  adjustment  not  to  impose  a  dutj  (save 
on  certain  special  occasions)  on  goods  necessan  t".  bnl 
in  t    produced   in,  a   eouul  ry . 


It   is  \<-  ssible  thai  the  idea  ■  1   the  wool  growers  1-  thai 

\  the  evl union  "i  foreign  wot  Is,  the  Canadian  wool-  would 

,    11    11    i;,'..'k   used,   ''til   climate  renders  the  raising  ••! 

r.n.t  thing   save   the  coarser  grades   impossible,  and    '• 

arielj     ol     purpose*      the)      are  entirel)      unBuited.      A 

higher  tariff   would   accordingly    bear  heavily  on    the  al- 

t.-ail\    burdened    wotilen    manufacturer,   and    thus   on    the 

ci.nsumer  and   the  wool-growers  then 

Such  small  use  1-  made  of  foreign  where  Canadian 
wools  could  be  substituted  thai  the  'jam  to  the  fanner 
would  be  unimportant.  In  fact,  a  loaa  would  be  n 
tered  were  foreign  wouls  taxed,  since  the  manufacture 
of  the  finer  grades  makes  a  demand  for  Canadian  wools 
as  a  mixture,  and  cotton  or  linen  garments  would  take 
the   place  of   these  combinations.      Pure   Canadian   wool 

can  be  utilized   in  few  lines,  g Is  made  in  Buch  a  way 

l  eing  outside  of  the  demand,  and  therefore  nol  to  be  con- 
sidered. The  public  will  scarcely  consent  to  the  >ul»>t i- 
lutiou  of  Canadian  coarse  wools  where  the  Bofl  imported 
qualities  are  al   presenl   used . 

Advocates  of  higher  tariff  point  to  the  exports  oi 
Canadian  wool  in  the  nasi  five  years  7,814,680  lit-.. 
valued  at  $1,304,007  as  a  proof  thai  the  duty  is  nol 
protective.  This  simply  means,  however,  thai  we  pro- 
duce more  than  we  can  use.  there  being  a  limit  to  the 
uses  thai  can  be  made  of  such  coarse  wool-;  the  facl 
that  we  have  such  a  ready  market  abroad  should  sat- 
isfy the  wool-growers.  We  export  only  our  surplus  pro- 
duct, and  receive  in  exchange  qualities  which  we  need 
bill    cannot    produce. 

•        * 

Business  is  a  thing  of  action,  but  it  must  be  pushed 

* 
ARBITRARY  UNDERWRITERS. 

(GRANTING  even  tor  the  sake  ol  argumenl  thai  the 
I  i  ntlerwriteis'  Association  were  justified  in  making 
•he  extraordinary  advance  in  tin-  insurance  rates  in  To 
ronto  after  the  conflagration  in  thai  city,  then  refusal  in 
confer  with  tin-  committo  ol  the  Manufacturers  Associa- 
tion in  regard  to  these  rates  cannol  he  justified.  Then 
refusal  was  certainlj  discourteous,  ami  on  business 
grounds  unwise. 

The  members  ol  the  Manufacturers'  Association  are  th<* 
customers  of  the  fire  insurance  companies,  ami  il  would 
it.lv  lie  following  tin  dictates  ol  business  common  sense 
io  have  ai  least  given  the  committee  oi  the  Manufac- 
■  urers'    As  social  ion  ..   heai 

When  a  business  ma;,  has  a  misunderstanding  with  his 
customers  he,  as  .1  mlc.  is  m. u  too  willing  '.>  listen  to 
their  complaint   ami   to  offer  the  besl   explanation  b< 

11,  order  to  remove  the  cause  of  the  difficult]  Musincss 
men  who  refuse  to  do  otherwise  would  be  looked  upon  as 
most   unwise 

The     l  nderwriters'      Association  in   refusing  to  accord 
Manufacturers'    Association  ordinarj   busines 
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are  making  a  great  mistake.  They  cannol  run  in  the 
face  "i   public  opinion  for     all   time,  and   their  action     of 

raising  rates  to  the  exlent  they  did  and  then  refusing  to 
meel  the  committee  of  the  Manufacturers'  Association  is 
certainly  a  most   arbitrary   proceeding,  and  one  which  the 

public    resent. 

The  members  of  the  Manufacturers'  Association  are 
among  the  most  influential  and  wealthy  classes  of  the 
country,  and  it  would  he  by  no  means  an  impossible  task 
lor  them  to  organize  independent  insurance  companies,  or 
even  for  the  Manufacturers'  Association  to  adopt  a 
-cheme  of  mutual  lire  insurance.  There  are  already  sev- 
eral huge  linns  in  Canada  who  do  their  own  insurance, 
and  what  an  individual  firm  can  do  it  should  not  be  diffi- 
cult   for  aggregations  of  individuals   to   imitate. 

The  underwriters  appear  to  have  taken  the  bit  in  their 
teeth  and  refuse  to  listen  to  reason.  Animals  that  do 
this  sometimes  get  themselves  into  trouble.  Probably 
the  Underwriters'  Association  may  have  a  similar  ex- 
perience. 


The  July  Number  of  THE  DRY  GOODS  REVIEW 
Is  the  Annual  Full  Number.  Its  value  to  the  trade 
—both  wholesale  and  retail— Is  freely  conceded. 
Advertisers  should  engage  extra  space  early. 


A  SUBSTITUTE  FOR  BONUSES. 

ONTARIO  towns  and  cities  seem  to  have  gone  crazy 
on  the  bonus  question,  with  the  result  that  no 
factory  will  to-day  locate  in  any  town  unless  it  is  as- 
sured of  a  huge  bonus.  Naturally  towns  desirous  of  be- 
coming industrial  centres  have  had  to  seriously  impov- 
erish themselves.  Moreover,  when  once  they  have  started 
the  bonus  evil,  they  are  unable  to  draw  back.  Tax 
exemptions,  additional  bonuses,  free  water,  free  dock 
facilities  are  added  to  the  list  and  the  question  arises, 
"Is  the  game  worth  the  candle  ?" 

Economists  and  thoughtful  men  tell  us  that  the 
farmer  is  the  backbone  of  the  country.  This  is  readily 
proved.  Man's  great  and  lasting  need  is  food.  He  can 
get  on  without  almost  anything  except  the  food  he  eats. 
All  else,  all  the  great  fabric  of  society,  depends  prim- 
arily on  the  abundance  of  the  food  supply,  and  because  it 
is  to  the  farmer  that  man  looks  for  his  food,  therefore  it 
is   true   that  the  farmer  is    the  backbone  of   the  country. 

This  importance  of  the  farmer  seems  to  be  forgotten 
by  these  would-be  industrial  centres.  They  imagine  that 
their  greatness  will  depend  primarily  on  the  number  and 
strength  of  the  industries  they  can  attract  to  their  con- 
fines.     Of   very    few    towns    is   this    true. 

If  a  municipality  is  bound  to  spend  money  to  promote 
its  growth  and  importance,  we  would  suggest  that,  in- 
stead of  applying  it  all  to  bonusing  industries,  which  are 
at  best  but  doubtful  propositions,  it  would  spend  a  part 
or  even  all  of  it  in  helping  the  farmers.  Better  roads, 
instruction    in      agriculture,      better    market    facilities,    in- 


ducements to  improve  the  standard  of  products  are  all 
means  to  this  end.  In  how  few  towns  are  these  objects 
sought  after''  And  yet,  how  extremely  beneficial  they 
would   he  to  all  concerned. 

If  a  town  is  dissatisfied  even  with  this  expenditure  oi 
its  superfluous  cash,  there  is  another  channel  which  mighl 
be  utilized  which  would  ensure  quite  as  certain  results  as 
if  the  money  were  applied  to  bonusing  factories.  This  is 
the  attraction  of  tourist  traffic.  This  work  can  be  ac- 
complished by  the  distribution  of  tourist  literature  and 
by  the  'beautifying  of  the  streets  and  parks  of  the  town, 
and  by   taking  good  care  of  the  tourists  when  they  arrive. 

The  merchant  stands  to  benefit  by  both  these  ex- 
penditures of  the  town's  cash.  The  higher  the  standard 
of  living  of  the  farmers,  the  more  cash  to  their  credit  and 
the  better  facilities  for  reaching  market,  on  the  one 
hand,  will  be  of  direct  advantage  to  the  proprietor  of  a 
store.  On  the  other  hand,  the  presence  of  free-handed 
tourists  will  be  decidedly  beneficial  during  the  Summer 
months,  and  will  serve  to  keep  business  alive  during  an 
otherwise  stagnant  season. 

Mr.  t'reelman,  the  very  clever  agriculturist,  stated 
some  time  ago  that  the  Canadian  farmers  could  double 
their  present  incomes  on  their  farms  with  the 
same  amount  of  labor  if  they  could  be  taught  how.  Many 
of  them  are  improving.  Such  an  improvement  would 
mean  that  every  customer  of  to-day  would  spend  just 
double  what  he  does  now  in  purchases  from  our  readers. 

•  » 
* 

Honesty  pays  because  it  is  profitable. 

*  * 

* 

LIABILITY  OF  BONDED  GOODS. 

IS  a  merchant  liable  to  pay  duty  on  imported  goods 
which  have  been  damaged  or  destroyed  while  in  cus- 
toms' bond  ?  In  view  of  the  fact  that  a  large  quantity 
of  bonded  goods  were  destroyed  in  the  Toronto  fire,  this 
question  is  interesting.  The  section  of  the  Customs'  Act 
of  Canada  dealing  with  this  subject  reads  : 

"Upon  production  of  satisfactory  proof 
to  the  Minister  of  Customs  of  the  actual 
injury  or  destruction,  in  whole  or  in 
part,  of  any  goods  by  accidental  fire,  or 
other  casualty,  while  they  remained  in 
the  custody  of  the  officers  of  the  customs 
in  any  customs'  warehouse,  or  while  in 
transportation  in  bond  from  one  port  of 
entry  to  another  port  of  entry  in  Canada, 
or  while  within  the  limits  of  any  port  of 
entry  and  before  they  were  landed  under 
the  supervision  of  the  officers  of  the  cus- 
toms, the  duties  on  the  whole  or  the  part 
thereof  so  proved  to  be  injured  or  de- 
stroyed may  be  abated  or  refunded;  pro- 
vided that  the  claim  is  made  within  four- 
teen days  after  the  date  of  the  casualty, 
and  that  due  appraisement  is  made  of  the 
goods  so  alleged  to  be  injured  as  soon  as 
they   can    he   examined." 

There  is  no  provision  in  the  law  which  would  enable 
the  Customs'  Department  to  refund  duty  paid  on  import- 
ed goods  destroyed  by  lire  after  they  leave  the  possession 
or  control  of  the  customs. 
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of  mutual     protection.      A     large  pari   of  the  bad  debtH 
usually    incurred    and    much    of   the    worrj    attendant    on 

business  life  would  be  thus  avoided. 

•      » 
* 

Business,  to  be  fruitful,  must  be  pruned. 

MAIL  ORDER  COMPETITION   AND   PEDLARS 

rr*HE   retail   dry  u Is   trade  of   to-day  in   the  smaller 

1       towns   and   villages  are   finding   it    harder  continu- 

ally    to    withstand    the    inroads   of    the    mail    order 

house,   backed   up  by   the  efforts  of   the   pedlar     for  his 


Advertising  creates  a  preference.  This  Is  a 
truth  firmly  established.  The  July  DRY  GOODS 
REVIEW— the  Annual  Fall  Number— provides  an 
opportunity  of  highest  value  to  advertisers  reach- 
ing out  after  the  dry  goods  and  related  trades. 


AN  OBJECT  LESSON.  or  drj    poods   man    hesitates   i"   stop  supplying    foi 

L  BRADFORD,  the  eentre  of  the  British  textile  industry,      he  loses  what   he  has  alread}   supplied. 
f    has  i"i  some  years  been  face  i"  face  with  o  dilem  A   merchants'  protective  association   ii  the  onl}    waj 

in. i  Til,.  British  public  had  taken  ;i  into  their  oul  of  this  difficulty.  It  i-  simplicity  itsell  foi  each 
heads  thai  Bradford  could  onlj  manufacture  cloths  good  merchant  to  draw  up  a  list  "I  customers  from  whom  be 
for  plain,  everyday  wearinp  and  that  it  was  quite  out  cannot  exact  payment,  and  t"i  the  combined  listc  to  be 
i  I'  the  question  in  look  i"  Bradford  for  anything  finer.  typewritten  or  printed  and  a  copj  to  In-  kept  in  a  con- 
To  change  this  erroneous  and  harmful  opinion  the  cor-  venient  place  in  each  Btore  for  reference.  No  mattei 
poration  Bnd  the  manufacturers  of  Bradford  have  organ-  how  Btrong  competitors  they  maj  be,  business  men 
raed  :iiul  successfully  carried  out  an  exhibition  of  Brad-  should  Bnd  imp  objection  t"  combining  for  Buch  Bchemes 
ford  dress  fabrics.  The  exhibition  was  patronized  by  > 
royalty,  in  the  persons  <>!  the  Prince  ami  Princess  "f 
Wall-.  The  latter  entered  heartilj  into  the  spirit  of 
the  exhibition,  and  wore  Bradford  fabrics  mi  ever)  occa 
sion.  lu  addition  to  displays  of  materials,  there  were 
high-class   dressmakers    present,      who   demonstrated    the 

effectiveness  of   the   i; 1-    in   make     up   into    handsome 

gow  II.-. 

In  Canada  we  have  a  woolen  industry,  ami  in  Canada 
we  have  also  a  harmful  bias  against  the  home-made 
article  for  good  wear.  Ami  yet  ii  has  been  demonstrat- 
ed beyond  a  doubt  thai  the  manufacturers  of  Canada 
ran  produce  a  high-class  quality  of  dress  material.  Can 
not  our  Canadian  manufacturers  take  a  leal'  out  of  the 
book  "i  the  Bradford  manufacturers  and  conduct  an 
active  educational  campaign  in  favor  of  Canadian  munis.' 
A  little  has  been  done,  but  much  more  can  be  accomp- 
lished . 

*  * 
» 

Men  wit h  i me  idea  usually  sutler  from  optical  delusion 

•  * 
• 

MERCHANTS'    PROTECTIVE    ASSOCIATION. 

Till',  recent  action  of  the  merchants  of  an  Eastern 
Ontario  town  will  no  donbt  bring  to  the  mind  of 
the  business  men  of  other  towns  throughout  Can- 
ada the  fact  that,  with  a  little  co-operation,  a  Btop  can 
be  put  to  the  systematic  robbery  they  Buffer  at  the  hands 
of  a  few  individuals  whose  ambition  extend-  no  higher 
than    the   number  of  lulls   they   can    run   in   a    town. 

The   merchants   of    the   town    in   question    simply    gol 

ther  ami   drew    up   a   list    of   customers   who   made   a 

habit   of  procuring  all  the  merchandise  they  could  with- 

■  ut    paying    for    them,   ami    when    pushed    tor   payment 

oi-    refused    further   supplies    transferred    their    trade    to 

another  merchant.  This  li-l  wa-  carefully  compiled  and 
handed  to  all  the  storekeepers  in  the  town,  with  the  in- 
evitable I'esiilt  that  further  business  with  these  habitual 
"sponges"  will  he  on  a  strictly  cash  basis. 

Everj  town  has  a  lew  families  that  eke  oul  an  ex- 
istence al  the  expense  of  the  local  -lore-  without  any 
idea   of   paying   lor   what    they   'jet.   and    to   he   turned    from 

on,-  store  means  no  protection  lor  another.  Such 
occasional  driblets  of  money  as  are  allowed  to  escape 
into  the  pockets  of  the  merchants  are  merely  forerun- 
ners of  mi  re  ami  larger  bills,  and  the  nnfi  rtunate  grocer 


legitimate  trade.  The  Review  has  constantly  furnished 
suggestions  for  grappling  with  this  delicate  problem,  in 
the  way  of  persistent,  judicious,  concise  advertising  i" 
combat  the  attractive  price  li-t  of  the  citj   departmental 

store.  The  pedlar,  perhaps  the  lesser  e\  il  of  the  two, 
has  to  pay  a  license  in  most  localities,  which  places  him 
on  a  business  footing.  However,  the  steady  pouring  in 
of  attractive  catalogues  direct  to  the  consumer  with  ab- 
solutely  no  restrictions  of  tax,  give  an  unfair  advantage 

to  I  hem.  They  are  merely  a  silent  form  of  I  he  pedlar. 
vastly  personified,  and  deserve  regulation  of  some  kind 
by  Government  law. 

/(  is  quite  proper  tor  ti  business  man  to  court  Publicity, 
even  it  lie  is  married. 


ACCORI 
whicl 


SOME  TORONTO  EIRE  INACCURACIES. 

CCORD1NO  to  some  of  the  English  trade  papers 
•Ii  have  recentlj  come  t>>  hand,  the  lire  in 
Toronto  burned  up  several  firms  whom' people  on  the 
scene  considered  had  escaped  In  one  paper  there  were 
no  less  than  eighl  such  firms  Among  them  were  John 
Uacdonald  a  Co,  Boyd,  Brummell  a  Co.;  F  C  Daniel; 
Melt.  Lowndes  a  ('<>  ,  Uickleborough,  Muldrew  a  Co.; 
Nisbet  a   Auhl,  Nicholas  Roonej   a   Co 

Probablj   the  English  papers  in  question  obtained  then 
information   from     some    ol   the  New    York  dail]    papers, 
whose  reports  in  certain   instances  wen-  notorious!]     in 
accurate 
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HERE  AND  THERE  IN  THE  MARITIME 

PROVINCES. 


WlIIIvK  all  eves  are  turned  towards  the 
Great  West,  it  must  not  be  overlooked 
that  the  older  provinces  of  the  Dominion 
deserve  more  attention  to  be  paid  to  their 
natural  resources  and  capabilities,  both 
for  settlers  and  manufacturing  openings,  than  in  the  past. 
In  this  connection  the  Maritime  Provinces,  while  adver- 
tised for  their  wonderful  attractiveness  as  a  Summer  re- 
port, have  had  little  or  no  attention  paid  to  their  in- 
dustrial development.  A  representative  of  The  Dry 
Goods  Review,  while  visiting  town  after  town,  saw  splen- 
did openings  in  almost  every  line  of  trade.  It  is  de- 
plorable but  true,  that  the  natural  resources  have  not 
been  developed  to  any  appreciable  extent.  What  is  the 
cause  of  this  slow  development  in  business  as  well  as 
in  population  ? 

The  secret  seems  to  lie  in  the  fact  that  there  is  a 
lamentable  lack  of  people  who  will  apply  their  posses- 
sions to  the  profitable  development  of  the  provinces. 
The  Maritime  Provinces  already  have  the  right  class  of 
people  to  build  upon.  They  have  capital  undoubtedly  as 
well  as  brains  and  energy.  However,  the  general  con- 
sensus of  opinion  seems  embodied  in  the  fact  that  it  is 
comparatively  easv  to  earn  a  comfortable  livtelihood. 
Why,  therefore,  should  men  undergo  the  extra  worry  and 
expense  of  broadening  small  concerns  or  starting  new 
ones  ? 

It  is  pleasant  to  note  that  a  few  splendid  exceptions 
are  arising  of  recent  years.  There  are  some  people  who 
have  had  the  courage  of  their  convictions  and  have 
transcended  the  narrow,  inexorable  rule  of  limited  trade 
connections.  There  are,  however,  numerous  industries 
in  these  provinces  which  lack  development  because  of 
the  want  of  courage  and  faith  in  themselves  and  their 
goods  of  the  proprietors*  Geographical  situation  has 
not  spoilt  their  opportunities.  It  is  sale  to  say  to  many 
people  who  are  looking  for  a  good  opportunity  to  invest 
even  a  limited  amount  of  capital  that  they  may  find  it 
in    these    beautiful    Maritime    Provinces. 

*       * 
* 

There  are  many  historic,  attractive  towns  in  Nova 
Scotia,  but  Lunenburg  has  the  added  prestige  of  Inning 
the  largest  fishing  fleet  in  the  Dominion.  Including 
the  county,  200  vessels  measuring  over  20,000  tons  and 
employing  over  3,000  men  are  engaged  in  the  bank  fish- 
eries. The  magnitude  and  the  extent  of  the  fisheries 
of  this  seapori  town  of  some  4,000  inhabitants  on  the 
Atlantic  coast  can  hardly  he  exaggerated.  The  history 
of  this  German  town  dates  back  to  the  end  of  the  17th 
century,  and  the  names  id'  the  early  settlers  still  sur- 
vive in  their  direct  descendants,  who  still  cany  on  busi- 
nesses in  many  cases  founded  by  their  ancestors.  The 
town  has  a  numiier  of  flourishing  dry  goods  stores,  among 
which  are  G.  and  \Y.  Whitney,  W.  Silver  and  -I.  Joseph 
Rudolf. 

7U 


it  is  perhaps  not  generally  known  that  Annapolis 
Royal  is  the  oldest  town  in  North  America.  This  in- 
teresting spot  for  tourists  on  the  Annapolis  basin  was 
founded  by  Ghamplain  in  l(it)4.  It  is  the  site  of  historic 
Port  Anne,  whose  fortifications  are  now  the  property  of 
the  Dominion  Government.  They  are  well  taken  care 
of,  and  used  as  a  public  park.  The  historic  associations, 
beautiful  scenery  and  good  roads  make  it  a  favorite  re- 
sort   for    tourists. 

*       * 

It  is  like  writing  ancient  history  to  refer  to  the  mer- 
cantile enterprises  of  Halifax,  the  garrison  city.  Among 
the  pioneer  and  best-known  establishments  of  this  city, 
the  wholesale  dry  -nods  trade  is  represented  by  firms 
whose  stocks  and  trade  connections  rival  any  in  the 
country.  Anion"'  the  many  houses  in  the  aggregate  that 
tend  to  build  up  Halifax's  commercial  strength  in  this 
line  and  give  the  city  in  general  a  commercial  rat  in"  "as 
solid  as  a  continent"  is  one  of  the  oldest,  largest  and 
most  substantial,  that  of  W.  &  G.  Silver.  The  firm  Mas 
founded  in  1839  by  Mi'.  Wm.  N/ Silver,  grandfather  of 
the  present  proprietors.  His  son,  Mr.  W.  G.  Silver,  has 
retired  from  active  management  and  the  business  is  now- 
conducted  by  the  hitter's  sons,  Mr.  W.  N.  Silver  and 
Mr.  Harry  Silver.  The  building  occupied  on  the  corner 
of  George  and  Hollis  streets  is  90  feet  by  40  feet  in  dimen- 
sions, containing  five  floors.  The  firm  carries  on  both  a 
wholesale  and  retail  trade.  Their  establishment  is  di- 
vided into  various  departments,  covering  all  branches  of 
the  trade.  Their  reputation  for  equitable  dealing  has 
long  since  been  established  and  their  name  is  a  house- 
hold word  in  many  districts. 

* 
It  is  deplorable  that  with  our  recent  vast  influx  of 
settlers  little  or  no  attention  is  paid  to  the  inducements 
and  advantages  of  the  Maritime  Provinces.  There  is 
plenty  of  acreage  in  the  eastern  provinces  for  thousands 
of  industrious  settlers,  with  favorable  conditions  of 
climate  and  country.  Industries  of  every  description  are 
merely  in  their  infancy,  with  in  most  cases  unusual  fa- 
cilities   for      transportation 

*       * 

The  Great  West  has  absorbed  a  large  amount  of  tin- 
vast  immigration  into  Canada.  The  .Maritime  Provinces, 
however,  have  received  a  goodly  number  of  perhaps  none 
too  desirable  immigrants  in  the  form  of  Assyrians,  Ar- 
menians, etc.,  who  have  settled  as  leeches  upon  the  mer- 
chants of  especially  the  north  shore  of  Nova  Scotia  A 
nominal  license  Ice  enables  them  to  carry  on  a  remuner- 
ative business  direct  with  the  consumer  by  a  house  to 
house,  canvass,  either  on  fool  or  with  a  team,  according 
to  the  prosperity,  of  the  individual.  All  these  men  claim 
Knglish  citizenship  when  desirable,  hut  at  heart  are  far 
from  being  with.  us.  It  is  questionable  if  the  license  fee 
should  not  he  raised  to  protect  the  legitimate  home  mer- 
chant. In  this  democrat  ie  age  fairness  is  all  that  is 
asked.  Hut  jfre  merchants  placed  on  an  equal  footing 
with    this  class  of  competition  ? 
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SATISFACTION  FOUND  IN  ELLIS  UNDERWEAR 


Our  representatives  are  qoyi  out  with  samples  of  our  lines  of  SPRING 
NEEDLE  RIBBED  UNDERWEAR  for 

FALL  AND  WINTER,  1904. 

One  of  them  will  call  upon  you  and  it  will  be  to  your  advantage  to  look 
at  our  samples  of  high  grade  Underwear  before  placing  your  orders  else 
where.  SPRING  NEEDLE  RIBBED  is. bound  to  displace  the 
ordinary  Ribbed  Goods  on  account  of  its  SUPERIOR  ELAS- 
TICITY AND  UNSHRINKABLENESS,  and  you  will  find  it 
necessary  to  have  THE  ELLIS  SPRING  NEEDLE  RIBBED 

to  have  your  lines  complete. 


The  Ellis  Manufacturing  Co.,  L 


IMITED 


SELLING    AGENTS, 

DIGNUM    &    MONYPENNY.  TORONTO  AND    MONTREAL 


HAMILTON,  ONT. 


To  the  Retail  Merchant: 


"DO  IT  NOW." 


Have  you  yet  given  your  attention  to  the  placing  of  your  order  for  Fall  Hosiery  with  a  reliable  mill? 
If  not,  we  assure  you  tint  you  would  make  no  mistake  in  giving  the  necessary  time  to  inspect 
our  full  range  of  samples  of 

"MAPLE  LEAF  BRAND" 

Hose,    Over    Host ,   Half    Most, 

»nu "ALASKA  BRAND" 

Lumbermen's  Socks  and  Mitts.  ^ka 

Our  travellers  are   now   on   the   road   soliciting  orders   in   their   respective  districts  as    below  and    will    call    on 
you   in   due  time.      He  sure  and   see  them   before  placing. 


Retail     Trade     Only. 


PROMPT  DELIVERIES. 


SATISFACTION  GUARANTEED. 


EVERY  PAIR  WARRANTED. 


The  Goderich  Knitting  Co.,^™.  ...Goderich,  Ont. 

J.  E.  LEWITT,  Manager.  Established   1895. 

SELLING    AGENTS: 
McCLUNG  &•  BURXS.  A.   L,  (7/7./Y.Y.  J   l{   PAYNE.  FRED.  S.    WHITE, 

1 7  Jordan  St-  11    Victoria  Chambers,   IJ1  McGill  St.  Box  O41.  St.   Stephen,   .V.J)., 

Toronto.  Ont-  Montreal.  Quebec  Winnipeg.  Man-.   If  IV  T     BC-  For  Maritime  Prnyintei. 
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Review 


KNITTED    GOODS 


June.    19C4 


ouu 


THE 

EILDON 

UNDERWEAR 

HAS  ACHIEVED   A 

WORLD-WIDE 

REPUTATION 

WHY? 

BECAUSE  IT  IS 
UNSHRINKABLE 

WELL  MADE 

WELL-FITTING 

and 

WEAR-RESISTING 


Write    for  our   Book   of 

Patterns   and   Price 

List. 

LONDON,   ENG.f 

122    WOOD  ST. 

AUSTRALIA  : 

PATTERSON  <f 
RUHFUS, 

MELBOURNE 
and  SYDNEY 

SOUTH  AFRICA  : 

G.   T.   DOWELL, 
I  OH  A  NNESBURG,  C.  T. 


"E  l_Y     RE 

AND      UNSHRINKABLE 

UNDERWEAR. 


*-lA 


^e: 


ENUINE 


bJLw 

OJIEHW 


STOCKED   IN 

WHITE  GAUZE 

MERINO, 

INDIAN  GAUZE 
SILK  AND  MERINO, 

SILVER  GREY 

AND  ART  SHADES 

IN  PURE  WOOL  AND 

SILK  AND  WOOL, 


INDIAN   CASHMERE, 

NOVI  SPUN, 

STRIPED  EFFECTS 
IN  SILK  AND  WOOL. 

WHITE  WOOL 

AND 

NATURAL  WOOL. 


ALL 
UNSHRINKABLE. 


EGYPT : 
MACDONALD  &  CO.. 
CAIRO. 

Paris  : 

C.  COHADE. 

CONSTANTINOPLE  : 

G.   STRATI. 


OUR     LEADING     LINE 

EILDON    "Guaranteed    Unshrinkable    Pure   Wool." 

These  compare  favorably  with  any  other  make  on  the  market,  and  we  give  an  unqualified  guarantee  with  every  garment.     These  are 

labelled  "GUAR ANTEED  UNSHRINKABLE,"  in  addition  to  Eildon  tab. 
If  your  wholesaler  cannot  supply  you,  drop  us  a  card,  and  we  will  arrange  to  have  samples  and  a  price  list  submitted  to  you. 

Montreal   Representative:  TRY  Toronto   Representative: 

-»•    i-     WOODS,  _uc  A.  ROLAND  WILLIAMS, 

■214     CORISTINK     BUILDING.  M  C.  iVI  MANCHESTER     BUILDING. 


JwnB.  1904 


H  ■  V  I  w-  w 


Ladies' 
Wear 

KNITTED    GOODS 

Men's 
Wear 

ONI.\  one  week  of  warm  weather  troni  last  Sep 
tember  in  the  middle  "l  Maj  '  Of  course  il 
has  interfered  with  Spring  business,  and  lighl 
weigh  I  underwear  ha--  fared  little  better  than 
most  other  lines.  The  advantage,  however, 
in  the  underwear  line  i-  thai  m  means  merely  a  delaj  "i 
selling,  n"i  sales  losl  .  Every  man  and  woman  wears 
underwear  all  the  year  round,  and  the  same  proportion 
1 1 1 1 1 ~- 1  wear  lightweight  in  warm  weather.  That  desir- 
able quantity  agreeable  weather  appears  to  have  com- 
menced, ami  il  will  be  a  signal  tor  n  boom  in  the  sales 
•  I  Summer  underwear.  Sales  have  been  only  moderate, 
Inii  far  better  than  the  temperature  would  warrant,  and 
retailers  have  been  agreeably  surprised.  That  one  week 
of  warm  weather  made  a  large  vacancy  on  the  shelves. 
Wholesale  Imuses  report  ;i  far  better  l>ii~~iii(-  —  iii  repeal 
orders  than  they  expected,  although  there  has  been  much 
less  than  if  the  months  ol  April  ami  Mav  hail  been  sea- 
sonable. Thev   feel  perfectly  satisfied  al i  the  prospects 

as  the  u Is  will   'jo  sooner  or  later. 


Merchants  who  are  sending  in  repeat  orders  find  the 
market  vert  different  from  what  h  was  at  the  time 
their  placing  orders  were  given.  Snppl)  houses  hail 
boughl  their  sioeks  to  lill  those  original  orders,  at  "hi 
prirrs  hel'i  re  the  conditions  in  the  wool,  linen  and  cotton 
markets  rendered  mii  advance  by  the  manufacturers  im- 
perative. When  second  supplies  had  to  he  procured,  an 
advance  ol  ten  per  cent,  was  encountered,  and  the  retail 
merchant  meets  the  same  advance  on  his  repeals.  Prices 
average  about  ten  per  cent,  higher,  although  a  lew  are 
more  and  some  only  slightly  advanced.  Balbriggan,  the 
staple  Summer  underwear,  has  gone  up  leu  per  cent.  This 
means  that  there  will  he  very  little  25c  balbriggan  and  it 
■  i  poor  quality.  The  50c  lines  are  the  popular  ones,  as 
they  give  good  satisfaction  and  a  reasonable  profit.  Mer- 
inos iu  lightweights  are  always  in  demand,  a  ureal  num- 
ber of  men  having  decided  opinions  regarding  woolen  un- 
derclothing . 

*  * 
* 

There    is   quite    a    quantity    of    mercerized    underweai 

seen  in  the  stores,  and  sides  are  said  I"  he  ver\  gratif) 
ing.  While  opinions  as  to  the  durability  of  mercerized 
goods  vary,  there  i-  no  doiilit  thai  it  is  a  liner  appearing 
goods  than  the  ordinary  cotton.  These  mercerized  lines 
can  he  sold  lor  50c  in  some  qualities.  A  couple  of  city 
windows  have  been  Idled  with  this  class  nl  goods  and 
labelled  '•silk.*'  To  vcr\  many  the>  would  pass  as  silk- 
when  new.  hut  il  lines  not  lake  long  to  discover  the  de- 
ception. Such  methods  ■  ■!  scIIiiil:  goods  are  resorted  to 
only    l>\    the    unprincipled.       It    is    not    possible    that    the 

dealers  themselves  were  deceived. 

•  * 

Mesh   and   cellular  underwear  are   beginning   t"  move. 

There   is   a    great    variety   id'   weaves   in    the^c   and   prices 


range  from  thirty-five  cents  to  three  dollars  retail.    Mo  ' 

of    them    are    made    with    shoulder    sleeves    only,    and    n 

have  knee  drawer-.     It   i-  a  hot   weather  clothing  am 
more  of  H    i-  used   than   necessai*j . 

There    is    nothing    new    m    fane)    hosiery.      'I 
demand    i-    sustained    and    preparations   ar<    made    f< 
heavier  sale  as  soon  a-  Summer  -mi-  with  Oxford  shoes 
are    more   generally    worn,      sport  in-    hosier)    i-    mi 
more  freely: 

• 

IN   another  column   is  an   announcement   ol   the  opening 
oi   ,i    Canadian   branch     in      Montreal   bj    the   J 
Woollen  Co.     Il    is  .mother  sign   ol   the   times   when   a 
manufacturing  concern   like  this,  handling   the    most     ex 

pensive    ^oods,    see    ,i     in.nkel     loi     l  hem     in    Canada         Both 

in   the  west   and  east    there   is  ,i   growing  demand   for   the 
besl   qualil)    ol  underwear,  as  well  as  of  othei   garments 
Never   was   there  a    time   when   merchants   in   anj    live   town 
had    greater  opportunities  to   raise   the  standard  of  then 
i  rade   in    this  department 

*  * 

• 

And  il  i-  not  onlj  in  woollens,  but  in  all  classes  ol 
iindersni  t  s  and  knit  goods  that  the  demand  is  toward  a 
higbei  class  garment.  Another  concern  working  ahum  a 
totally  different  Inn — the  Deimel  Linen  Mesh  Co—  have 
in    a    lew    yens      here      created    a      large   demand    for    their 

goods,   though     thev    also     -eii   the  most   expensive  lines 

These  aie  not  the  only  ones  Hut  when  there  is  a  good 
demand  For  the  besl  of  two  such  opposites  in  underwear 
products,  it  certainly  looks  as  though  price  was  becom- 
ing less  oi  a  consideration,  ami  quality  the  chief  disera 
turn  in  the  buving  of  clothing  of  this  nature  Yet  we 
know  of  merchants  who  contine  to  stock  the  very  same 
i  lass  of  ^nods  thev  have  heen  buying  lor  years,  with  nol 
the  slightest  efforl  to  induce  their  customers  to  take  ,, 
better,  and  this  in  communities  where  the  best  of  every- 
thing   might    he  easily   afforded. 

Buying    lor    Kail    ha-    heen    faiilv     good,    and    pine 
still   linn     all     round,    with   ever)    probability    that    there 
v.  ill    he   no   easing   oh    this   year      The   demand    for   fleece 
lined  and  woollen  goods  has  heen  satisfactory,  though  for 
a   while  'here  was  some  hesitancy  on   the  pari   ol  dealers 
when    higher   prices   were   talked       Most    of   the   Canadian 

houses,    however,     weie    prettv     well    prepared    for    the   Fall 
with   goods   which    thev    could   still    sell   a'    former   pi; 

•  • 

A  Montreal  retailer  who  is  making  a  push  on  a 
tarn  fibre  line  ha-  had  a  unique  and  rather  convincing 
display  in  his  window,  showing  the  evolution  of  the  fin- 
ished product  at  the  different  ol  manufacturing 
from  the  raw  fibre  This  is  convincing  in  the  matter  of 
showing  the  purit]  ol  'lie  goods  in  manufacture,  but 
whether  it  will  induce  anyone  to  invest  in  that  particular 
class  Ol  ^.irnictii    is  another  question 


Dry    Goods 


KNITTED    GOODS 


ie.  1904 


CANADIAN  UNDERWEAR  IN  AUSTRALIA. 

IN  his  reporl  to  the  Departmenl  of  Trade  and  Com- 
merce a  Canadian  agent  in  Australia  says:  The 
trade  speaks  very  highly  of  the  sample  collection 
of  Canadian  knitted  goods,  which  are  excellent  in  design, 
and  the  fullness  of  size  of  even  the  very  cheapest  lines 
is  very  noticeable.  These  lines  have  been  shown  to  the 
principal  dry  goods  importers  in  the  various  centres, 
and  in  Melbourne  are  held  in  high  estimation,  although 
the  recent  advance  in  price  "1'  the  cheaper  goods  (owing 
to  fluctuations  in  cotton)  has  somewhat  retarded  large 
business  being  done.  The  outlook  for  Canadian  knitted 
goods  of  promisingng,  one  large  buyer  intimating  that  the 
tact  of  Canada  being  so  Jar  advanced  in  manufacturing 
such  goods  was  quite  a  revelation  to  him. 

NEW  KNITTING  COMPANIES. 

THE  Avon  Hosiery  Company  has  been  incorporated 
with  a  capital  of  $4(1.000.  The  orovisional  direc- 
tors are:  I).  M.  Ferguson,  P>.  M.  Williams,  R. 
L.  Baker.  John  Ferguson,  J.  W.  Chowen.  At  a  meet- 
ing held  in  Stratford,  Out.,  the  following  officers  were 
elected:  President  and  treasurer,  D.  M.  Ferguson;  vice- 
president  and  manager,  B.  M.  Williams;  secretary,  J.  W. 
Chowen:  directors,  John  Ferguson,  Brussels,  and  R.  L. 
Baker,  Toronto.  The  factory  is  being'  erected  in  Strat- 
ford, and  the  articles  manufactured  will  be  woolen  and 
cotton  hosiery.  It  was  decided  to  place  100  shares  of 
the  company's  six  per  cent,  accumulative  preferred  stock 
on  the  market  in  the  near  future. 

The  proposed  knit  tin"'  factory  for  Morrisburg,  Out.,  is 
not  going  to  materialize.  H.  H.  Bang,  of  Ottawa,  who 
had  an  option  on  the  Miller  foundry  property,  owned  by 
the  Molsons  Bank,  has  notified  the  bank  managers  at 
Morrisburg  that  it  is  not  his  intention  to  locate  in  Mor- 
risburg. He  says  that  the  capitalists  associated  with  him 
wish  to  locate  in  a  city  where  there  would  be  plenty 
of  labor  available  in  case  of  strikes,  a  contingency  which 
every  manufacturer  is  forced  to  consider. 


ARISTOCRATIC  UNDERWEAR. 

UN'DKKWKAK  that  costs  five  and  six  dollars  a  suit 
is  considered  in  this  country  of  super-quality,  and 
anything  over  that  price  would  be  an  interesting 
feature  for  a  show  window.  In  England,  however,  they 
do  not  stop  at"  a  pound  on  first-class  underwear.  No 
country  in  the  world  has  approached  the  prices  a  few 
English  manufacturers  ask.       A  Cheapside  establishment 


recently  tilled  a  window  with  grades  of  goods  that  would 
open  the  eyes  of  Canadians.  This  house  has  a  large 
clientele  among    Yankees,   both    residents  and   visitors  to 

London.  One  pile  was  topped  with  a  card  bearing  the 
inscription:  "Made  to  the  special  order  of  Mr.  F.  B— , 
New  York,  U.S. A .  Silk  and  wool  underwear,  £4  per 
suit.  " 

Another  card  had:  "Rich  bright  silk,  extra  quality, 
£120  per  dozen  suits."  Still  another  card  showed  that  a 
silk  suit  was  worth  £14.  As  much  for  a  suit  of  under- 
clothing as  the  "swell"  tailors  ask  for  a  dress  suit  ! 


HOSIERY. 

JUDGING  from  the  retail  display,  German  cotton  and 
lisle  hosiery  have  held  their  own  in  spite  of  the  sur- 
tax, as  it  is  perfectly  easy  to  get  "Hermsdorf"  dyed 
cotton  hose,  and  at  a  popular' price,  too.  Just  where  the 
sacrifice,  if  any,  has  been  made,  is  hard  to  say— but  the 
retailer  has  got  the  goods.  In  one  of  the  large  Toronto 
stores,  which  has  a  great  reputation  for  the  hosiery  it 
keeps,  they  are  selling  with  great  freedom  a  line  of  boot 
high  laces  for  25c.  These  are  not  only  a  sightly  line  of 
hose,  but  are  in  a  good  wearing  quality  as  well.  There 
is  a  craze  for  tan  hosiery  developing  in  the  States,  but 
though  tans  are  showing  here  there  is  no  particular  craze 
for  them.  Champagne  shade  is  new  here  and  is  having 
some  success,  and  so  is  pale  grey,  hut  the  chief  sellers 
are  in  black. 

Laces  and  openwork  hose  are  selling  better  than  the 
embroidered  lines,  and  the  lighter'  kinds  are  most  asked 
for.     Very  few  stripes  are  showing. 

Some  very  attractive  hose  in  embroidered  silk  are 
shown,  the  patterns  consisting  of  small  figures  in  cardin- 
al,  blue,   yellow,  etc. 


FABRIC  GLOVES. 

THE  few  line  days,  about  Victoria  Day,  brought  fabric 
gloves  into  selling  prominence  in  the  retail  stores. 
There  has,  as  yet,  been  little  doing  in  either  lisle 
or  silk  gloves  as  far  as  the  retail  trade  is  concerned,  and 
stocks  have  been  little  drawn  on.  The  few  days  of 
warmer  weather,  however,  hrought  out  purchasers,  as 
"kids"   were  decidedly  uncomfortable. 

In  both  silks  and  lisles,  black  and  white  are  the  colors 
selling;  modes,  tans  and  golden  browns,  as  well  as  grey, 
are  shown,  but  do  not  take  as  well  as  either  black  or 
white.  The  popular  glove  has  two  dome  fasteners,  gen- 
erally of  pearl.  White  pearl  on  white,  and  grey  pearl  on 
black,  are  popular.  A  few  lace  gloves  are  shown,  but  the 
run  is  on  the  plain  glove. 


THE    SEASON    IN    WHITEWEAR. 


r„HE  Spring  season  of  Dill  was  one  that  did  not  ful- 
fill its  early  promise.  Orders  were  large,  so  large 
in  fact  that  manufacturers  could  no,t  ship  all  lines  by 
the  middle  of  December  as  usual.  Retailers  bought  free- 
ly, both  because  they  anticipated  a  prosperous  season 
and  because  of  advancing  prices  on  all  cotton  fabrics. 
Then  came  the  snow  blockades  and  the  continued  cold 
weather,  that  flattened  out  all  trade  in  all  but  the 
larger  cities.  Not  only  did  the  interrupted  communica- 
tion put  an  end  to  trade,  but  in  towns  in  many  sections 
the  fact  that  the  freight  service  was  in  such  a  bad  shape 
hindered  trade.  In  many  places  whitewear  could  have 
been  easily  sold   if  it  could  only  have  been  delivered.     In 


fact  travellers  who  on  their  up  trips  sold  goods,  expect- 
ing repeats  on  their  return,  found,  in  many  cases,  when 
they  called  for  these  repeats  that  the  first  ordered  goods 
had  not  yet  been  delivered.  This  means  that  retailers 
have  not  as  yet  sold  anything  like  their  usual  amount  of 
whitewear,  and  as  a  consequence  repeats  are  not  coming 
to  hand  at  all  freely.  The  Toronto  lire  was  the  indirect 
cause  of  throwing  on  the  market  a  large  stock  of  white- 
wear  at,  it  is  said,  very  attractive  prices,  and  as  this 
stock  has  been  pretty  well  distributed  this  will  also  af- 
fect to  some  extent  repeat  orders.  Fine,  warm  weather 
will  have,  however,  a  very  marked  influence  on  ictail 
sales,  and  this  should  mean  that  some  nice  orders  will 
come   to   the   manufacturer  later  on. 
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[fyou  stock  I  VEGER  Underwear  you  attract  the 
best  class  of  customers  to  youi  store. 

you  are  sure  of  repeal  orders. 

No  underselling  uniform  prices  throughoul 
the  Dominion. 

LIBERAL  TERMS  TO  THE  TRADE. 


The  Trade  Makk  is  a  genuine  guarantee 
of  purily        rRADET/^v  MARK     and  <|iiality 

4w 


IT 


Price  List  and   full  particulars  ;i>   to  terms,  etc. 
apply  to  the 

Head  Office  for  Canada. 


DR.    JAMTtRo      WOOLLEN 


COMPANY. 
LIMITED 


2206    St.     Catherine    St., 
MONTREAL. 


EIDERDOWN 

SACQUES     and     GOWNS 

WARM.  COMFORTABLE,  ECONOMICAL. 


Retailer*  cannot  afford  to  he  without  ihc-e  (foods. 

THE  GALT  KNITTING  CO.,  u«™>  GALT. 


UNDERWEAR 


THAT  WILL 


WEAR 


We  make  the  daintiest, 
rosiest,  anrl  best  fitting 


Ribbed  Summer  Underwear 


In  the  marker. 


Also  in  medium  and 

heavy    weights,    for 

Fall  and  Winter. 

Pel  fectlj  adapted  for 

Health  and  Comfort. 

A   full  assortment   ol 

all  lines  and  si/cs 

Kept  in  Stock. 


WRITE  TO  US 


THE 


WATSON  MANUFACTURING  GO. 


PARIS,     CANADA. 


LIMITED 
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»«£&£& 


FALL  SAMPLES 

in  operation. 

THE  BEST 

ever 

shown. 


Delivered 
in  10  Davs. 


**»S Tift 


JTrade  Mark 
eeciemntj, 


^AISTS.^AISTS 

1  iCW       1  vl  ll     is  the  fashion  centre  of  America. 
Oil IV     blouses   are  good  lines  for   Fall. 
W  Cllol     departments  pay  handsome  profits. 
ATllJi.      of  waists   is  our  only  business. 
VVV/«       is  where  our  goods  shine. 

Montreal,   .uhome 

A  postal  will  bring  our  representative  with 
complete  range  for  Fall. 


"PESCO" 

UNSHRINKABLE  UNDERWEAR 


s  ALL-WOOL  or 

SILK  and   WOOL. 

Is  ELASTIC,  SOFT, 

and  COMFORTABLE. 

Made  for  MEN,  WOMEN 

and   CHILDREN. 

Guaranteed  Absolutely 
Unshrinkable. 

Any  garment  shrinking  in 

washing  will  be  replaced. 

Manufactured  solely  by 

PETER  SCOTT  &  CO. 

Limited 
HAWICK.   SCOTLAND 


You.saouiaw£AK 


PESCO 


TWILl  NOT  SHRINK. 


s 


AMPLES 


Canada.  Glasgow. 

JAMES  GILMOTJR,  AliWI  YF.H'CH. 

.  .  .  AT       Room  206,  Coristine  Buildings,  358,  Central  Chambers 

SI.  Nicholas  Si..  Montreal.  93,  Hope  St. 


ALFRED  THOMPSON 
1112,  Poster  Lane,  E.O. 


l.l\  EitPOOI. 
InHN  AXSTEK. 
Waterloo  Buildings. 
Wood  31 


Juno.      1004 


Dry    *  . 
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WAISTS 

* 

.ililr  h>i  tin-,  purpose  thai  thej  eeni  to  a  k  to  be  made 
into  prett)  tyl<  Vmong  these  maj  be  named  taffeta, 
regenl ,  chiRon   taffeta,  et<       \     man)    ol 

silks  are  shown   in   the  wide  widths,   thej    will  be  doubly 
useful  in!    the  cutting  up  trade,  and  note  must   be 
ol  the  lac  I   that   i  ln\  do  not  cul  1 1  Ki-  the   itiffei   taffeta 


WHILE  M  is  .1  i.u  i  that  a  spell  ol  fine, 
warm  weather  would  greatly  add  i"  re 
tail  sales  in  shirt  waists,  bu  iness  in 
them  is,  general!]  speaking,  good;  in 
fact,  the  general  sentimenl  is  that  the 
present  season  is  proving  an  excellent  one  for  waists, 
both  in  medium  and  hfgh-class  lines,  though,  owing  to  the 
weather,  there  has  been  no  greal  rush  for  the  medium 
and  popular-priced  garments,  on  winch  then'  is  each  ea 
son  so  large  a  run.  Waists  have  been  selling  so  far  to 
complete  the  suit,  and  in  the.  fad  that  thej  arc  a  neces- 
sity for  this  purpose  lies  the  chief  strength  of  this  gar- 
ment at  present.  The  demand  from  the  large  class  of 
women,  who  make  a  popular-priced,  white  shirtwaist  the 
eneral  utility  garmenl  for  Summer  wear,  is  yet  to 
come.  Later  on  the  shirtwaist  suit  may  prove  a  danger 
ous  rival,  but,  even  recognizing  this,  the  sale  ol  waists 
will  be  very    large 

•  • 
* 

In    higher    priced      lines,      white    linen    is    very    much     ill 

evidence,      particularly     the      liner      or    handkerchief    kinds, 

Drawnwork  and  hand  embroider)   are  used  tor  decoration, 

and    the   price     varies     according    to    their  elaborateness. 

These   waists  are   tailor   finished   and.    though    white   is    the 

favorite,  champagne  and   a   few    Persian   figured  and   spot 

designs   are  also  shown. 

•  ^  * 

There  is  a  growing  feeling  for  soft  finished  materials 
thai  call  for  shirring  as  a  trimming,  and  silk  mull  is  one 
thai   is  becoming  popular.     Silk  mull   looks  just   as  well 

when  washed  as  before,  and  as  it  does  not  crush  so  easily 
as  lawn  is  more  suitable  lor  wear  under  the  tighter  lit  t  inn 
coats  that  are  now  coming  into  vogue.  Though  silk  mull 
is  the  name  this  fabric  noes  by,  it  is  really  a  soft-finished 
mercerized  lawn,  and  is  not  too  high  in  price  to  he  adopt- 
ed by  the  medium  trade.  Some  very  pretty  waists  have 
been  shown  made  from  'he  printed  tulles.  These  were 
verv  plainly  made  with  shirred  lucks,  and  practically  no 
oilier  trimming  Japanese  silk  is  another  favorite.  Some 
oi  these  Japanese  silk  waists  are  trimmed  with  fibre  silk 
laces  and  the  effect  is  very  pretty;  hut  customers  should 
lie  cautioned  not  to  wash  them  or  even  (lean  them  with 
gasoline,  as  either  cleaning  process  will  have  disastrous 
results  A  waist  of  this  kind  must  he  dry  cleared.  If 
you  want  to  know  win.  wet  a  piece  ol  fibre  late  or  braid, 
and  pull.  It  gasoline  is  used  it  shrivels  the  fibre  lace  up. 
This  should  he  told  to  prospective  customers  or  there 
will  he  trouble,  tor  a  Japanese  silk  is  always  classed  as 
a    wash    material. 

•  * 
* 

The    round    183(1    yroke   and    bertha     effeel      is    the   smart 

one,  hut    where   this  style   is  adopted   the  fastening    must 

come  at    the  back.      A    rather   ingenious   way    of  obtaining 

this  etTeci     and     still   retaining   the  opening   in   from    was 

noticed.     A  collar  shaped   like  yoke  and  bertha  fastening 

at   tlie  hack  was  added   to  the  plain  open  Fronted  blouse. 

•  * 
* 

There  oughl  lo  he  quite  a  revival  of  interest  in  silk 
blouses  for  Kail  as  manufacturers  have  pul  on  the  mar- 
ket  such  a  number  ol  soft-finished  silks  thai   are  so  suit- 


\  Can. ohaii  waisl  manufacturer,  jusl  returned 
from  \cw  Vork,  found  the  wait  business  quiet, 
ow  in-  lo  the  ovei  production  ol  the 
and  the  American  manufacturers  have  been  glad  to  turn 
to  the  Kail  trade  Thev  are  al  present  working  ..!  Pall 
samples,  and   like  the  Canadian   waisl   makei  iving 

flannels   greater  prominence   than  evei 

Tin'   Canadian   Sumniei    business     in     waists   has  al  o 
been  quiet,  on  account  ol  the  cold  weathei    io  late  in   the 
Spring    season,    and      soil  mi;    orders    have    been    compara 
lively    lew,     cotton    waists   being   about    the  only    active 

line. 

•         • 

Canadian     waisl     manufai  Kpccl     lo    do    a      good 

trade  in  flannel  waists  Roth  plain  and  printed  flannels 
are  used  in  the  construction  ol  these  waists,  and  each  ins 
its  many  admirers  Colors  run  on  the  usual  staple  line, 
thai  is,  navy,  cardinal,  black  and  white,  in  about  the 
order  named.  Another  heavy  waist  lor  Pall,  something 
of  all   experiment    in    the    Waisl    line,    but    not    wilhoiil    fairly 

good  chances  of  success,  is  i lie  Russian  zibe'.ine  garment. 
Both  the  rough  and  smooth  surfaces  are  shown  by  mosl 
ol  the  manufacturers.  Etamines  and  many  coarse  weave 
materials  will  also  he  used. 

All  soft  materials  will  again  be  good  in  the  Kail  silk 
waists.  China  silks  are  well  to  he  front,  and  they  will 
undoubtedly  be  leaders  for  Kail,  as  they  have  been  lor 
Spring.  Several  manufacturers  are  showing  them  lined, 
which  renders  them  very  suitable  for  the  Winter  trade 
These  ale  made  at    prices   to    retail   as   high   as   $«. 

• 

After  being  comparatively  slow  for  a  season,  taffi 
are  being  used  again  about  as  much  as  ever.  They  are 
especially  good  for  shut  waist  smis  \  new  taffeta, 
which  manufacturers  have  termed  taffeta  chiffon,  is  on 
the  market,  and  is  verv  well  liked  by  all  who  have  seen 
it.  This  is  a  taffeta  cloth  of  a  very  son  quality,  which 
does  in. t  crease  or  show  marks  from  crushing.  \s  .> 
manufacturer  said  lo  us,  "had  this  fabric  been  on  the 
market  two  years  ago,  taffetas  would  never  have  declined 
at  all  in  popularity,  lor  this  new  taffeta  has  the  wearing 
qualities  of  peau-de-soie,  and  at  the  same  ime  presents  a 
much   more  attractive  appearance." 

In   the     way    of   trimmings   wood   fibre  silk  ornaments, 

once  popular,  are  again  shown,  and  u  is  expected  thai 
they    will   meet    vvnh     ready    -ales      Laces  are  again    ex- 

lensivelv    used,    and    several    beautiful    models   are   shown    in 
white,   black   and    skv    materials,    with    lace   irimmin 
the  champagne  shade      Some  waists  of  the  most   expen 

sive  kind  are  shown  in  satin  de  hoiis  and  crepe  dc  chine, 
with  strips  ol  lac  and  brain  WOVen  in  bv  hand  These 
ale  in  the  chess  waisl  class,  and  run  as  high  .is  J25.  The- 
se oi  large  buttons  is  not  so  general  as  last  year  in  the 
blouses      lii  most    oi    Lite  new   creations  small   fancy  gold 

but  lolls    at'c    used. 

•         * 
« 

Button   back   waists  have  become  popular  in    the   I  i 

Slates,  and  some  manufacturers  will  put  a  few  of  them 
on  this  markel   foi    the  Christmas  trade  and  afterwards 
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DN   Bpite  of  the  vagaries  of  the  weather,  the  Spring 
trade  in  dress  goods  has,  on  the  whole,  been  very 
large.      Tweeds   in    particular   have   been    in   ureal 
demand,  as  thej    are   well   suited     ii>  the   U i ■  > •  I  of 
weather   1 1 1 i—   Spring;     and    in    the   cities   without 
doubt  they  have  been  the  popular  material;  indeed,  every 
second    woman   on   the   Btreel    is   wearing    a   tweed   suit. 
Some   effective   window    displays* have   been   built    up 

of   tweeds.       A    favorite    way   of   showing    tliem    is    to   make 

the  display  wholly  of  the  different  shades  id'  the  same 
color;  thus,  greys  in  all  shades  and  varieties  of  flecking 
will  lie  shown  at  one  lime,  champagnes  another,  greens 
another,   and   so  on . 

The  champagne  mound  is  mueh  favored  in  the 
lighter  colored  tweeds,  and  the  most  seen  Beckings  are 
brown;  green,  particularly  in  rather  vivid  shades:  blue, 
and    in    the    ultra    trade,    mauve    and    violet. 

.Mohair  fabrics  and  lustres  in  the  newer  fancies  are 
popular  and  will  be  more  so  as  the  season  opens  up.  The 
white  lustre  or  Panama  shirtwaist  suit  will  be  one  of 
the  leading  features  of  the  Summer  season.  Shirtwaist 
-mis  of  light  Summer  silks,  not  only  in  plain  taffeta  in 
sofi  makes,  but  in  small  cheeks  in  black  and  white,  blue 
and  white,  etc.,  and  in  grey  striped  effects,  and  also  in 
quiet    effects    in    blue    and    brown,    will    be    features. 

Very   lew    voiles  and   kindred   fabrics  have  as  yet    been 

seen  on  the  street,  as  the  weather  has  been  against 
them  for  outdoor  wear,  but  they  have  been  freely  bought, 
as    a    dress   of   this    material    can    be    utilized    all    the   year 

round  tor  a  dressy  gown. 

There  are  some  beautiful  robes  shown  in  both  the 
high-elass  trade  and  the  popular  trade.  These  are  of 
tine  French  voiles,  eoliennes.  crepe  de  Paris,  etc.,  ami 
aiv  Bhirred,  tucked  and  lace  inserted.  Some  are  hand- 
embroidered.       A    lovely    rob,.    of    this    class    in    pale    Bolt 

grev  had  bunches  of  violets  in  subdued  shades  of  vio- 
lets  and   greens   scattered    over   il.   and    another   handsome 

I'di,.  was  inserted  with  a  waved  galoon  of  Cluny  lace. 
Voiles  that  show  an  indistinct  check,  spotted  voiles,  and 
spotted    and     figured    eoliennes,    etc..    are    all    shown.     Al 

ban,-,-,  or  nuns'  veiling  is  largely  sold  for  a  variety  of 
uses  lb.'  latest  of  which  is  for  the  drop-skirt  under  a 
voile  or  other  veiling  gown. 

The  wholesale  end  of  the  trade'  i-  busy  now  with 
preparations    for   the    Kail,   and    -amide   lines   may    be   -aid 

i"  in-  almost   complete.     Travelers  are  on   their  rounds 

and  in  spite  of  the  unsatisfactory  nature  of  the  weather 
retailers  are  displaying  a  good  deal  of  interest  in  Fall 
line-,  and   there   is  oo  complaint   about   the  size  of  orders 


rPHOUGH    there   ha-   been   :,   great    deal   Raid   about    a 

1        tendency  towards  plain  cloths  for  Fall,  yet,  a-  the 

reason  opens  up  and  sample  lines  are  completed,  it 

is    seen    thai     fancv     effects    are    decidedly    in    the    lead    and 

that   the  range  of  fancy  cloths  is  verj    large  and   varied. 

To   the   dress  v.oods   buyer   this   is  a    most 
encouraging   feature,   as   he    knows   that  Fancies  in 

this  is  a  distinct  point  in  his  favor,  Favor  for  Fall. 
ami  one  against  his  strong  competitor, 
viz.,  the  ready-to-wear  department.  The  time  when  the 
ready-to-wear  man  can  vet  hi-  line  work  in  is  when  plain 
fabrics  have  the  call,  as  he  only  has  to  pick  out  the 
pi  pillar  weave  and  be  can  plunge  on  it  without  fear; 
hut.  when  fancies  are  to  the  fore,  and  particularly  in 
such  a  variety  as  are  now  shown,  he  cannot  do  this. 
as  slocks  would  he  too  heavy  and  loo  risky  to  carry,  and 
he   would   have   too  great    an   amount    of  capital    tied   up 

ill    them. 

This  Spring  lias  been  a  fancy  season,  and  it  is  in- 
structive to  notice  the  large  proportion  id'  costume-  en 
the  street  that  are  palpably  either  tailor  or  dressmaker 
made.  Voiles  and  veilings  are  equally  unsuitable  for 
the  ready-to-wear  trade,  as  the  shirred  and  pleated  ef- 
fects that  are  now  in  vogue  must,  to  hang  properly,  be 
fitted  in  the  wearer.  As  long  as  the  present  styles  of 
dress  materials  hold  the  popular  fancy  this  department 
will  enjoy  the  advantage,  and  il  is  to  the  satisfaction 
of  dress  men  thai  fancies  and  veilings  are  again  to  the 
fore  for  the  Fall  of  1!IIM,  and  again  the  largest  propor- 
tion of  the  trade  will  be  done  iii  veilings  and  in  neat 
ami  i btrusive  fancy  effects. 

The  only  prominent  exception  seems  to  be  in  favor 
of  broadcloths,   bnt    as   these   cloths   are   generally   used 

for  afternoon  and  reception  ^nviis,  they  are  usually 
moie  elaborate  in  design  and  trimming  than  the  gen-: 
era]  run  of  the  ready-to-wear  trade  cares  to  undertake. 
Another  purpose  that  will  account  for  a  considerable 
yardage  in  broadcloth  is  for  trimming  and  strapping 
purposes.  Retailers  should  see  that  their  broadcloths 
will  match  or  go  with  their  more  prominent  fancies,  par- 
ticularly  their  tweeds. 

Tweeds   and    tweed   effects   are   first    on    the   li-t    at    pie- 
ent    for    Fall.       They    have    caught    the    popular    favor   this 
Spring   ami    in   medium   colorings  are   the   most    used   cloth 

for  the  generally  worn  walking  suit.     For  dressier  >a- 

sions  the  light  champamies,  and  greys  with  the  mohair 
noppe  and  flecks  of  color  are  in  ureal  favor.  Thej  are 
made  up  chief! j  in  bolero  and  blouse  styles  and  trin 
with  lace  strappings  of  broadcloth,  fancy  braids,  etc. 
Fancies  of  this  class,  only  in  Autumn  combinations  ami 
shades,  with  darker  ground  color-,  and.  generally  speak- 
ing, with  less  white  in  them,  are  among  the  leading  line- 
shown.    Many   lines  9h0W  da-bes  and   flecks  of   what   - 
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in  be  ii'       "••■•iiv  1 1 1 -_; 1 1  color,  though   it   inusi    be  remem-  plain    velvet    these   are    very    taking,   lint    then-   is   ;i    line 

bered                      skies  are  in  keeping  they  will  not   look  with  n  pressed  plush  spot   that   is  extra  attractive.    Par- 

sn    brig       .is   dow.      Some   are    very   effective,   but    it    is  ticularly  uoticeable  was  the  golden  brown  with  a  spot  in 

just   ;is  well   to  be  cautious  about  overstocking  the  most  mode,  and  green  with  the  spot   in  blue. 

conspicuous  of  them,  as  any  lane"  effect   thai    impresses  ,      , 
one    in    sik-Ii    ;i    manner   thai    is    known    and      recognized 

again   when  seen,  soon    falls  into  disfavor.  T)KMiHT    fabrics,  such     as  eoliennes,   poplin   de  chine, 

Stripes  ill'  bouretted  yarn  in  boucle  effects  are  shown  \-J    siH<  erepe  de  chine,  etc.,  are  to  be  leaders  for  the 

in    attractive     combinations,     and     a      few     long-haired  l';|H    trade,   and    the    favored    voiles,   though    bv   no 

stripes  of  the  zibeline  order  are  also  to  be  seen  iii   Fall  means  out   of  the  running,  will   have  to  take  the  second 

lines.      Suiting  effects  will   also  be   prominent   for  useful  place    among    veilings.      The      majority    of    novelties    in 


wear.  They  are  in  close  imitation  of  neat,  quiet  styles 
in  men's  cloths,  in  checks,  plaids  and  stripes,  and  the 
color  plan  is  closely  allied  to  those  seen  in  men's  suit- 
ings. There  is  a  large  assortment  of  what  may  be 
termed  semi-plain  effects  with  either  basket  weave  or 
herringbone  grounds.  These  are  both  in  monotone  bour- 
etted stripes,  and  in  jacquard  figured  effects.  The  Can- 
adian mills  have  brought  out  a  range  of  highly  attrac- 
tive  fancies  of   this  order,   and   some  of   these  have   invis- 


voiles  show   a  stripe  or  other  admixture 

of    mohair    that     lends    the    fashionable  Veilings 

brightness    to   the    fabric.      Veiiings   of  For  Fall. 

all    kinds  continue   to   hold   an   extremely 

high   place   in   the  dress  goods   world   and   at   the  present 

time    are    selling    in    all    the    popular    shades.       They    are 

worn    by    both    young   and    old    alike    and    are    the    smart 

fabric   for  gowns  and  'coats  as  well.      They  are  suited   to 

the   popular  style,  of   dressy   gowns,    and    are   just    as   well 


ible    diamonds,    spots    and    small    figures      on      a      basket       adapted   for  afternoon    wear   as   for   the   more   elaborately 

mound.       Another    novelty    of    this    class    is    in    a    heavy       made    and    trimmed    gowns    for    house,    reception,    dinner 

weighl    crisp    voile    weave— a    French    weave    turned    into      and  evening. 

a   weight   suitable  for  Canadian  wear,  as  it    was  described.  *   *   * 

This    (doth    has    a    raised    pattern       in     imitation    of    tliw 

matallase  effects  that     the     foreign     manufacturers     are 

showing.      This    is    a    novelty   of    which    a   good    deal    is 

expected  and,  judging  from  the  appearance  of  the  fabric, 

it   should   be  a   popular  seller.      Broadcloths  with  flecked 

and    bouretted    stripes    are    another    attractive    line    and 

a   beautiful   (doth   of   home   manufacture   in    this   style   is 

shown . 

The  bouretted  stripe,  so  much  in  evidence  for  Kail, 
is  a  total  change  from  the  stripes  shown  last  year.  Last 
year's  stripe  was  a  succession  of  noppes  with  intervals 
between,  but  this  year  it  is  as  it  were,  rolled  out  long, 
almost  lo  nothing,  and  then  gradually  thickening  again 
until  the  heaviest  part  is  reached.  Another  popular 
form  is  as  though  a  bunch  of  white  threads  had  been 
caughl    up   at    intervals   by    mistake. 


(^HERK  will  be  quite  a  number  of  surprises  for  those 
who  have  been  used  to  consider  mohairs  from  the 
old  viewpoint.  Until  very  recently  they  were  the 
same  old  story  over  and  over  asain,  and  to  those  who 
have  looked  on  mohairs  from  this  standpoint  the  large 
variety  of  weaves  and  effects  will  come 
as    a   surprise.      Indeed,    the    very   fact  Mohairs 

that    mohairs    are    so    prominently    fea-  For  Fall, 

hired  as  a  Kail  material  shows  that 
many  changes  must  have  been  made  in  the  fabric.  Of 
course,  one  reason  why  mohairs  can  be  successfully  ex- 
ploited for  Kail  lies  in  the  fact  that  women  dress  much 
more  sensibly  nowadays,  and  by  the  wearing  of  knitted 
woolen  underwear,  etc.,  gain  I  he  greatest  amount  of 
warmth  with  the  least  amount  of  weight,  and  they  no 
longer  call  for  or  have  need  of  such  heavyweight  dress 
materials.  Indeed,  the  whole  tendency  in  the  dress  de- 
partment is  towards  lighter  weight  fabrics.  This  is 
good    in    many    ways,   as   it    does   not    make    the   dividing 


HAT  the  trade  has  a  firm  confidence  in  the  continu- 
ance in  Fashion's  favor  of  the  shirtwaist  is  plain- 
ly   seen     when    jobbers    bring      out     their    lines    of       '"'«*    between    Spring    and    Winter    roods    so    marked,    and 

samples    of    materials    suitable     for    shirtwaists.     Lustres       tnere    are    many    fabrics    thai    are    oractically    on    sale    all 

and    mohairs   are,   of   course,    well    represented,    but    opera        ""'   year    round. 


flannels,  French  fiannjels,  etc.,  would 
Blouse  Materials  seem  to  be  most  in  evidence.  Graduat- 
For   Fall.  ed    spols   are   both    the    newest    and    most 

favored     designs.        The     whole     of       the 


Mohair  suitings  claim  first  place  in  novelty  lines. 
They  are  bright  and  neat,  and  as  brightness  and  neat- 
ness is  a  desirable  ouality  in  Fall  lines,  these  should 
be  sure  sellers  for  the  coming'  season.     Herringbone  and 


ground  will  be  covered  with  a  pattern  of  various  sized  crepoline  weaves,  with  bouretted  and  boucle  stripes,  are 
spots  in  black  on  a  light  ground,  ami  in  colors  on  a  another  likely  line,  and  in  this  class  are  some  heavier 
dark  one.  and  at  wide  intervals  will  be  a  large  spot  of  weights  thai  have  an  admixture  of  wool  in  their  make- 
color  surrounded  by  a  ring.  up.  These  are  fabrics  that  are  likely  to  lake  well,  as 
In  woolen  blousings  stripes  are  most  prominent,  and  besides  their  brightness  and  attractiveness  they  have  the 
spotted  stripes  are  most  in  vogue:  in  fact,  spots  are  dirt-resisting  and  durable  qualities  that  mohairs  are  so 
coming  into  favor,  and  any  design  that  shows  a  spot  may  favorably  known  for.  As  they  sa.V  in  the  trade,  "they 
be    counted    on     as     new.        Dresden    effects    in    spots    and  will    wear   (dean." 

•-pots    and    colors    that      are    decidedly    Japanese    in    (dial'-  In   fancy   mohairs   the  variety  ot    designs  is  the   largest 

acter  are   well   shown,  and   as  these   patterns  are  getting  ever  shown.      There   are   suiiiiej   effects   with   splashes  of 

.1    d    deal    of   advertising   on    all    sides    thev    are    sure    to  both     while     and     color.        There     are     tvvo-tonod     grounds 

he    popular.       A    soft    make    of    velveteen,    in    close    imita-  with  stripes  and  jacoiiard   figures.      Metal   prints  in  many 

lion   of   panne    velvet,    is   another   blouse   novelty,       In    the  new     tonus    are    also    being    shown,    and    in    cream,    blue. 

SO 
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Voiles  (plain  and  fancy) 

—  in  oxocrv 

Eolienne 

Lustres 

Canvas 

Crepille 

Sicilians 

Etamines 

Crepe  de  Chine 

Alpacas 

Armures  Cream  Broadcloth  Pongees 

Panamas  "  Amazons  Barege  Novelties 

Roxanas  "  Venetians 

Albatross  "  Homespuns 

Cashmere  "  Serges 

Sateen 


Plain  and  Fancy  Linens  Mercerized  Granite  Suitings 

Batistes  "  Repps 

Swiss  Muslins  "  Boulevard  Etamine 

Silk  Organdies  "  Brocades 

"  Sateen 
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champagne  Bud  colors  suitable  for  shirtwaists  and  Bhirt 
waist    -u 1 1 -^   uiili  jac(|uard,  and   also     silk   spol    patterns, 
1 1 1.-   range  of  designs  seemingly   has  no  end. 

• 

'I    III. li'K.  i-  "lie  allied  line  "l    dress  g Is  thai 

\rr\    hull'  attention  compared   with   what   ii  should 

have    ai    the    hands   ol    mosl    retailers,    and    yel    ii 

i-  .1  line  thai   il   pays  well  to  cultivate,  even  if  the  yard 

age  "f  each  garment   -"Id   is  only  small;     thai    i-.  cloak- 

iugg    for   children's    wear.      Some    very 

Children's  good    lines  are  shown   in   g Is  suitable 

Cloakings.  For  this   purpose,  and   ;i   nicely    assorted 

stocks  would  nol  only  lie'  attractive,  l>ui 
would  ;  *  I  — .  •  be  ;i  source  of  considerable  profit.  Blanket 
cloakings  are  among  the  cloths  shown,  and  bearskin 
comes  in  the  popular  colors  as  \\  <■  1 1  ;is  cream,  and  at 
various  prices  and  qualities.  A  cloth  that  is  likely  to 
prove  popular  Cor  this  purpose  is  ;i  heavy  twilled  s< 
and  the  besl  selling  colors  are  scarlet,  navys,  greens  and 
browns. 

IT    is   the   aim   of   everv    buyer   to   do   his    trade   on    as 
leu    colors   ;is   he    possibly   can,   c sistenl    with    the 

iai-i  that  he  must  have  1 1 1 * »  proper  assortment.  As 
i"  wli;ii  constitutes  a  proper  assortment,  this  must  varj 
according  to  the  size  and  importance  of  the  stock  and 
the  class  of  customers  catered  to.  All 
Colors  for  Fall  dress  men  are  unanimous  in  giving  a 
And  Winter.  very  high  place  to  brown  for  Fall  and 
Winter  wear,  particularly  the  yellow  or 
golden  brown  -hades.  Blue  is  always  a  selected  color, 
whatever  else  may  be  left  out,  and  while  there  will  be 
a  large  range  of  blues  to  choose  from  and  a  great  deal 
of  this  color  worn,  yel  brown  must  be  placed  as  the 
leading  fashionable  color.  Greens  are  next  in  order, 
and  sum.'  ru-h  dark  shades  are  shown.  The  resedas 
are  also  very  strong.  Plum  is  again  talked  of,  but  for 
the  popular  trade  some  of  the  navies  that  verge  on 
plum  can  take  its  place.  In  the  ultra  fashionable  trade 
this  color  will  be  prominent.  \U'<\  is  another  color  that 
i-  gaining  strength.  Modes,  tans  and  greys,  not  mixed 
grey,  but  shades  of  the  mole  and  gunmetal  order,  will 
be   represented,   and    in    the   veiling  and    broadcloths  all 

the    pastel    -hade-    are    selected.        The     Paris    dre-s    g !s 

caul  ^i\e-  special   prominence  to  browns,  blues,  resedas, 
reds  ami   plum-  as  the   leading   colors   for  the    Fall   and 

Winter  seasons. 

*       * 
* 

'  p  111  lil-'.  are  two  new    British-made  dress  materials  on 
1         the    Canadian    market    which    are    being    commented 
upon     in     flattering     terms     b\   all  who  have  seen 
them.      These      are    1  'rie-t  ley  -  "      panneau    taci'    cloths   and 
-ilk     warp    "Estrella"    cloths.       The    latter    is    more    for 
evening  wear  than  anything  else,  though 
Two    New  it    will   be   found  suitable  in   many  case- 

Materials,  for    line    street     wear.       It    drape-    beau- 

tifully,   and    being    diaphanous,    can    be 
worn    with    good  effect    over  any   colored    ground.    "Els 
trella"  silk   warn-  are  made  up  in  all  the  best   shade-. 

A-  above  remarked,  this  material  i-  British  made, 
but  that  is  not  its  greatest  claim  to  popularity,  for  it 
will  wear  better  than  German  or  French  goods  of  the 
kind  at  the  same  price.  It  w  entirely  a  m- v  doth. 
:  nd    can    be    had    oid\    from    <  J reen-li ields     Limit  -.1.       Pwo 


i  the  dresses  purchased  bj  the  Princess  of  Walt 
the  Bradford  Exhibition  wen.  of  this  material,  « 
immediately    made  it    the  fashionable  drew   fabric  of  the 

seaso  ■ 

Another  dress   purchased   b.\    the   Princess  at    the  ex 
hibition    was   a    grej    panneau    face   cloth,   also   madi 
Priestley,     Tin-   is  likewise  in  great  demand.     It  i-  suit- 
able   for    line    Street     wear    and    i-    -howu    by     I  !  i  eeii-hield- 
in    all    shade-    suitable    for    that     purpi.se.       This    material 

i-  an  excellent   qualit)   of  panneau,  ami  being  line  g l- 

iialuially  takes  a  brilliant  dye,  BO  that  the  various  col- 
ors   shown 'in     this    cloth    an-     pure    ami     beautiful     in     the 

ext  IVIue  . 

These  are  two  cloth-  winch  are  sure  to  he  among 
those  mosl  widely  wo m  of  .ill  the  new  die--  goods,  ami 
ever}  merchant  can  -lock  them  wiih  the  utmost  confi- 
dence. The  Princess  of  Wales  has  shown  herself  en- 
tirely  in    favor  of  wearing    British   made  -joinls.  I   her 

example  will  doubtless  be  followed  bv  all  the  great  lead- 
er- of  fashion,  "who  in  their  turn  lead  the  was  tor 
tin'    well  dressed    women    all   over   the    Empire."      Watch 

out      lor     these    g Is. 

~1     III-',     attention     of    the     trade    should     be     called     to     the 

large   ami    appropriate    showing   of   materials   suit- 
able    tor     Fall     manufactured    by    the   Canadian 

mills.  l-'ashion  is  at  present  particularly  favoring  the 
kinds  of  fabrics  that  the  Canadians  can  best  make,  and 
that  the  manufacturers  have  not  been 
-low  I,,  follow  up  the  advantage  she  Canadian  Fall 
has  given  them  must  he  admitted  Materials. 
by  all  who  see  their  product  ions . 
Suitings  in  mannish  cloths  are  a  leading  Fall  tea- 
tine,  and  there  are  some  splendid  lines  shown  in  ibis 
class.  Noticeable  among  novelties  of  this  kind  was  a 
basket  pattern,  not  weave,  in  a  large  variety  of  color- 
ings,  greys    with    blue    deckings,    fawns,    browns,    i lea, 

etc.    with    red   or   blue   or   both    in    beautifully    subdued    ami 

clear  colorings.  In  the  next  number  of  The  Review  a 
reproduction  of  this  pattern   will   be  given.    Herringbone 

weaves,  basket  weaves,  tweed  effects,  with  llecks  of  -ub- 
dued  and  contrasting  colors,  are  all  strong.  A  cloth  with 
what  might  be  described  a-  more  of  a  frosting  than  a 
flecking  of  another  color,  was  among  those  -ecu.  A 
cloth  in  a  rather  bright  blue,  with  orange,  was  a  very 
attractive  doth.  Combinations  of  blue  ami  green  .in- 
still in  vogue  ami  a  wide  range  of  these  combinations 
come  iii  Canadian-made  goods.  Boucle  stripes  in  grej 
on  a  contrasting  ground  are  another  of  the  novelty  lines. 
In  homespuns  with  what  mav  be  described  a-  a  tweed 
finish,  one  firm  that  has  a  great  reputation  for  this  class 
of  cloth  i-  showing  a  beautiful  ranee  in  soft  rich  color- 
ings.    Sample    cards    do    not,    as    a    rule,    give    a    very    g I 

impression  of  a    In I    g Is.  as  the   many   color-  shown 

are  apt  to  clash,  but  the  -ample  card  of  thi-  range  was 
really  a  study  in  attractive  coloring,  beginning  a-  it 
did  with  green  and  then  shading  through  blue  into  mauve 
and  violets,  into  lawns  and  browns  and  out  into  bronzes 
and  greens  again.  The  colorings  were  really  lovely,  so 
solt  and  rich  were  they  am!  in  such  clear,  beautiful 
shades.  Friezes  are  a  necessity  in  some  part-  of  the 
Dominion,  and  notwithstanding  the  vogue  ol  lighter 
weight  goods,  will  always  sell  to  some  sections  of  the 
trade.  They  are  showing  in  light,  medium  ami  heavy 
its  tor  Fall  and  in  quite  a   range  ol   colorii 
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can  always  count  on  seeing  the  latest, 
best,  and  choicest  mantle  modes  in  our 
showrooms.  Our  success  is  in  saleable, 
medium-priced  goods,  not  in  extremes, 
and  a  look'  through  our  samples  will  show  the  extent  of  our  range  and  the  infinite  variety  of  our 
ideas.  e  would   like  to  mail  our  Pattern  Book  to  buyers  who  cannot  visit  our  showrooms. 

Any  request  will  have  prompt  attention. 


Specialties 


Ladies'  Coats  and  Costumes 


ALSO 


MACINTOSHES,  SKIRTS,  BLOUSES  and   FURS. 


OLD  CHANGE  BUILDINGS, 


OLD  CHANGE    EC,  LONDON, 


(Just  out  of  St.  Paul's  Churchyard) 


The  Underskirt  success 
of  this  season  — 

OUR  NO.  105 
BLACK  SILKETTE 


Rustles  and  looks  like  silk, 
wears  like  cotton  and  sells 
as  t  at  3-00. 

A  Dainty  Lightweight 
Skirt  for  warm  weather. 

Try  a  sample  doz.  Return 
at  our  expense  if  not  up  to 
expectations. 

Made  just  like  cut,  4ru)11es 
and  a  generous  width,  nothing 
skimpy  either  in  material  or 
work. 

"Perfect  in  Make,    Fit 
and  Finish." 


Price 

$15.00  doz. 

Term-!  —  2 
per  cent  . 
10  days,  or 
net  :5U,  1st 
foil. 


THE  PUGH  MFG.  CO 

33   Church   St.,   TORONTO. 


Ladies'  Costume  Cloths, 
Homespuns,  Suitings, 
Overcoatings,  Friezes,  Yarns 


MANUFACTURED     BY 


HARRIS  &  COMPANY,  Limited 

R0CKW00D,    ONT. 

SELLING     AGENTS: 

DIGNUM  &  M0NYPENNY, 
8  Colborne  Street,  TORONTO. 
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WHAT   IS   WHAT   IN    UNDERSKIR1S. 

CCAUSE   reatly-to-wear   lines   in    the   extended 

form  now    i   with  are  new  to  mosl   buyers, 

manj  vagaries  in  Bhape  and  make  are 
to  lie  mel  with,  which  are  all  palmed  off  as 
correct.  Merchants  should  realize  how  much 
ill'  the  success  of  their  coat,  suii  and  Bkirl  departmenl 
hfs  in  the  fact  thai  they  are  known  i"  handle  ;i  shapely 
and  | •  !-■ . i it- 1 1\  made  skirt.  Corsets  have  a  great  'leal  t" 
answer   for   bm    skirts   arc    verj    nearly   as   important. 

Pew  dress  skirts  arc  lined  nowadays  and,  as  the 
underskirt  takes  in  a  great  measure  the  place  of  the  lin- 
ing, if  the  merchant  begins  to  think  a  little,  he  will  see 
whj  il  is  necessary  that  it  should  be  well  cut  ami  well 
made.  Even  the  veriest  novice  in  the  art  of  buying  would 
rejeel  a  skirl  thai  had  a  badly  fitted  lining  one  thai 
was  all  pleats  ami  puckers,  lie  would  sec  at  a  glance 
thai   the  outside  lit   must  be  affected  thereby. 

In  the  present  style  the  whole  effect  of  the  outer 
-•kin  tlt'in'iiils  on  the  way  ii  hangs;  it  must  tit  snugly 
around  the  waist  ami  hips,  ami  from  there  must  have  a 
graceful  Hare.  No  matter  how  well  cut  the  outside  skirt 
is.  the  result  may  he  totally  marred  by  an  underskirt 
which  is  not  shaped  and  made  on  right  lines,  because 
the  underskirt  really  is  the  lining  as  well  ami  wrinkles 
and  pleats  in  it  will  show  ami  spoil  the  tit  of  the  outer 
skirt.  These  are  points  that  well  deserve  the  attention 
ol  every  man  who  is  striving  to  build  up  a  trade  ill  ready- 
to-wear  garments,  for  a  properly  made  underskirt  is  a 
great  help  in  fitting  not  only  skirts,  hut  suits  and  coats 
as   well. 

To  buy  uoods  at  the  lowest  possible  market  price  is 
the  aim  of  all  buyers  and  in  estimating  this  price  both 
cut  and  finish,  as  well  as  quality  ol'  material,  must  he 
considered.  A  well-cut  skirt,  that  is,  not  sagged  at  the 
-earns,  so  that  there  are  unsightly  bulges,  where  smooth. 
straight  lines  should  he:  that  has  properly  turned  and 
-trapped  -cams;  that  shows  no  raw  edges,  and  that  ex- 
hibits a  banding  at  the  top  of  each  frill  or  flounce,  even 
though  it  docs  cost  fifteen  cents  or  even  twenty-five 
cent-  more,  i-  much  cheaper  than  the  one  that  is  shaped 
and  pulled  in  all  directions,  and  is  a  mass  of  raw  seam- 
aud    long    stitche-      in     tact,    the    one    is    a     trade    builder, 

ami   though   the  other  may    bring   the  catch   customer,   it 

w  ill    help   to   hold    i uin  '-   trade. 

It'  the  buyer  of  underskirts  is  a  man.  let  it  he  asked 
why.  when  he  wants  a  suit  himself,  docs  he  go  to  i  good 
tailor.  Is  it  not  because  he  pets  l' 1  lit  and  workman- 
ship t  If  he  can  see  the  wisdom  of  doing  this,  when  his 
own  clothe-  are  concerned,  it  i-  hard  to  say  why  he  docs 
not  apply  the  same  reasoning  to  the  garments  he  buys 
to  build  up  a  trade.  Strange  t"  say.  in  many  cases  he 
di  es  not  do  so.  and.  in-lead  of  looking  lor  any  of  the 
qualities  he  -ccks  when  he  is  buying  his  own  clothes, 
he    buys    the    cheapest     slock    he    can    gel    hold    of.       If    he 

comes  a  ii  i  -s  a  manufacture!    who  prides  himself  on  doing 


'_'od  work  ami  giving  good  hi  In-  will  try  to  make  that 
manufacturer  lower  hi-  standard  in  order  to  meet  pine-. 

To  the  buyer  who  follows  tin-  short  sighted  policy,  ii 

should  In-  pointed  oul  that  he  is  nol  laying  the  foundat 

of  a  steady  trade;  thai  the  -km-  he  -ell-  will  not  bring 
customer-  hack  to  him  witii  confidence  in  their  wearing 
qualities,  ami  more  than  thai,  that  it  is  probable  he  is 
making  the  task  of  his  -ale-people  in  tl ther  ready- 
to  wear  department   very  much  harder  than  it   Bhould  he. 

Hoyever,  many  retailers  will  say:  ''I  do  a  country 
trade    and    my    customers    will    not    pay    a    high    price    for 

my    g Is."      Very    true,   but    your   customers    will    Boon 

grasp  Hie  fact,  if  pointed  out  to  them,  thai  a  -kill  thai 
i-  well  finished  and  has  no  raw  seams  is  really  iyhcapcr, 
even     if    the    pi  ice    is    a     little    higher:    that     Hi c-    and 

trillings  are  all  the  likelier  to  staj  on  for  having  a  strap- 
ping and  two   rows  of  stitching   than   when  the  raw  edges 

are   exposed   and    they   an ly   stitched   once,   ami    thai    in 

the  belter  made  skirts  ripped  -cams  and  trimmings  flying 
loose  will  not  he  met  with  alter  being  in  wear  only  a 
-hort  time.  Farmers'  wives  ami  daughters  have  plenty 
of  work  and  know  the  value  ol'  time  as  much  as  any 
class  iii  the  community,  and  a  skirt  that  is  not  continual- 
ly in  need  of  a  few  stitches  i-  sure  of  a  good  reception 
by  them. 

It  would  seem  that  all  classes  are  beginning  to  take 
more  interest  in  the  undergarments  worn  and  an  real- 
izing  the  value  of  dainty  underskirts.  The  -ah-  of  silk 
underskirts  is  steadily  and  surely  increasing.  0  •■  tea- 
-mi,  of  course,  is  the  very  open  character  ol  the  materials 
worn  now,  and  the  fact  that  the  petticoat  is  called  upon 
to   do  dutv    for  a   drop-skirt. 

The    new    petticoat-    display    a    much    greater   wfidth 

around    the   hem   than   even    those  of   last    -ea-oii.   hu     trim- 

ness  ami  snugness  around  the  hip-  ami  at  the  waist-line 
i-  -till  a  sine  qua  non.  In  the  effort  to  get  the  smaller 
waist-line  petticoats  are  dropped  low  ."and  there  i-.  in  high- 
I  riced  line-,  a  marked  dip  in  the  front,  and  the  side- 
ami  hack  are  a-  carefully  lilted  a-  possible  in  a  garment 
i he  si/.c  of  whose  wearer  is  not  easily  determined.  As 
little  hulk  as  is  consistent   with  the  proper  hang  of  the 

skirt  i-  placed  at  the  hack.  Plcal-  are  employed  as  much 
a-  possible.  <>n  some  of  the  vcrv  newest  -kin-  the  ruffles 
ami  frills  run  from  about  knee-deep  in  front  to  pretty 
high  up  towards  the  waist-line  at  the  back,  but  on  all 
skirt-  trimmings  are  'nil.  Ii  i-  the  graceful  "frou  frou" 
at  the  feel  that  is  aimed  al.  Sometime-  leal  herhonc  is 
introduced  to  accentuate  this  effect. 

Trimming  effects  on  expensive  skins  are  elaborate  ami 
silk  skirts  have  at  lea-l  two  or  three  ruffles.  These  at.' 
variously  trimmed,  some  being  hemstitched,  corded  or 
embroidered.  Ruchings  thai  were  reported  to  he  a  little 
.mii  of  favor  arc  again  to  the  tore,  while  some  handsome 
skills  have  panels  of  hrodciie  Allglaise,  and  others  are 
elaborately  decorated  with  insertions  ami  trill-  of  line 
\  all  nciennes. 
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MORE  ABOUT  THE  FALL  COAT. 

IN   our  January  number  was  outlined  the  views  of  the 
differenl    Canadian   cloak     manufacturers     as     to   the 

probable  style  of  the  Fall  coal,  and  everything  that 
up  to  date  has  come  to  hand  has  only  confirmed  the  style 
then  indicated,  with  perhaps  a  few  minor  changes.  As 
was  remarked  then,  the  length  was  not  arbitrary,  bu1 
might  he  niodified.  2H  to  M)  in.  was  indicated  as  the 
likely  length,  hut  as  pointed  out  then,  this  was  not 
quite  a  settled  matter,  and  now  the  longer  length  is  be- 
ing dropped,  and  2(i  to  28.  in.  substituted.  Kxtreme 
styles  may  show  even  shorter  lengths,  hut  these  are 
recognized  as  the  standard  now.  There  is  no  change  in 
the  broad  lines  of  the  coat,  the  shape  of  the  hack  or 
front.  lint  the  tendency  towards  military  styles  is 
shown  by  the  popularity  of  those  coats  that  do  not  have 
a  cape.  This  is  for  the  popular  coat,  the  coat  that  the 
majority  of  women  will  wear,  hut  for  novelty  styles  there 
seems    to   he  a   leaning   to    military   effects.      The   military 


A   leading  style  for  Fall. 

collar  i.s  also  shown,  but  one  large  manufacturer  says 
the  style  of  collar  illustrated  in  our  .March  number  out- 
ranks it. 

The  Canadian  cloak  manufacturers  have  again,  it 
seems,  accurately  gauged  the  tendencies  of  fashion,  and 
orders  lor  Fall  coats  are  coming  in  to  the  complete  satis- 
faction   of   the  manufacturer. 


TEST  YOUR  MIRRORS. 

SAID  the  head  of  a  very  successful  cloak  and  suit  de- 
partment, "Nothing  in  the  way  of  fittings  can  make 
up  for  the  lack  of  mirrors  in  a  ready-to-wear  de- 
partment; and  a  very  good  rule  to  follow  is,  if  you  are 
in  doubt  as  to  what  to  put  in  any  part  of  it,— put  a 
mirror.  A  properly  installed  mirror  is  the  greatest  help 
you  can  give  to  your  salespeople,— but  mind  you,  it  must 
be  properly  installed,— and  a  great  many,  even  in  very 
line  departments,  cannot  be  classed  as  such.  By  properly 
installed,  1  mean  a  mirror  that  gives  an  elegant  and 
graceful  reflection.  We  all  have  seen  at  one  time  or  an- 
other the  comic  mirrors  that  make  a  man  look  all  length 
or   all      breadth,— well,      many    mirror.s    give,    though    in   a 


very,  very  much  less  decided  manner,  just  the  latter  re- 
flection. The  reason  is  the  mirrors  in  general  use  are 
taller  than  they  are  broad,  and  unless  they  are  very 
strongly  and  carefully  mounted  the  glass  will  buckle 
ever  so  slightly  and  the  reflection  will  seem  a  little 
shorter  and  broader  than  it  should  be.  Now,  unfortu- 
nately lor  the  suit  manufacturer,  all  women  are  not  built 
on  the  lines  of  the  Gibson  girl.  And  as  Dame  Fashion, 
when  making  up  styles,  consistently  ignores  any  other 
type,— the  short  and  broad  woman  is  just  the  one  that  i.s 
most  difficult  to  fit,  in  the  suit  department,  and  it  is 
part  of  the  contrariness  of  all  things  here  that  just  this 
fault  is  the  one  that  most  mirrors  develop.  The  ideal 
mirror  is  of  extra  heavy  plate,  and  should  be  so  set  thai 
it  is  perfectly  flat,  or  slightly  rounded  on  its  long  axis. 
Such  a  mirror  will  give  a  slender  and  elegant  reflection, 
and  its  value  as  a  help  to  your  salespeople  cannot  be  over- 
estimated.  The  amount  of  buckling  may  be  so  slight 
that  it  is  impossible  to  detect  it  in  any  manner  but  by 
the  reflection,  and  this  tendency  to  buckle  does  not  al- 
ways develop  until  the  mirror  has  been  in  use  for  some 
time.  Money  paid  to  a  reliable  firm  is  not  thrown  away, 
and  if  is  just  the  fact  that  they  are  better  mounted  that 
makes  some  of  the  mirrors  shown  seem  so  much  higher 
in  price  than  those  of  other  manufacturers,  but  be  sure 
the  extra  money  paid  for  a  mirror  that  gives  an  elegant 
reflection   is  nejther  extravagance  nor  money  wasted." 


NEGLIGEE  FOR  SUMMER  WEAR. 

IT  used  to  be  that  the  only  indoor  garment  sold  was 
the  useful  but  by  no  means'  ornamental  wrapper. 
Wrappers  are  wanted  now  and  the 'demand  is  quite 
as  large,  but  they  do  duty  for  useful  kitchen  wear  only, 
while  for  wear  indoors  there  has  come  into  use  a  number 
of  smart  negligees,  matinees,  dressing  saeques,  etc. 
These  can  be  just  as  expensive  as  can  be  wished.  Indeed, 
these  sheer  and  dainty  creations  are  so  elaborated  that 
they  closely  border  on  extravagance.  The  more  ex- 
pensive ones  are  made  of  washing  silk,  pleated,  gaged, 
and  literally  smothered  in  lace,  but  there  are  some  very 
dainty   garments   that    are   by    no   means   extra  expensive. 

The  kimono  style,  in  both  short  and  long  lengths, 
maintains  its  vogue.  These  are  made  of  printed  muslin 
with  a  wide  band  of  white  lawn.  The  long  ones  are 
sometimes  confined  at  the  waist  by  a  plaited  cord  girdle. 
Some  styles  show  a  yoke  with  the  muslin  shirred  on,  and 
in  high  priced  lines,  there  are  some  decidedly  fanciful 
sleeves.  There  is,  however,  quite  a  novelty  on  the  mar- 
ket in  kimono  lines.  This  garment  has  only  three  seams, 
as  sleeves  and  body  are  cut  in  one.  They  are  made  of 
pompadour  lawns  and  are  finished  by  a  novel  stitch,  for 
the  making  of  which  the  machine  is  only  just  out.  They 
are  immensely  cool,  fresh  and  dainty  looking,  and  are 
sure  to  be  sellers,  as  they  are  too  attractive  to  be  passed 
over.  So  confident  of  their  success  is  the  firm  that  is 
bringing  them  out,  that  they  intend  duplicating  them  in 
cashmere  and  French  flannel  for  Fall.  Very  pretty  short 
kimonos  are  made  after   the  same  pattern. 

Fashioned  upon  tea-gown  lines,  are  many  garments  of 
lawn,  nainsook,  organdie,  etc.  These  are  elaborately 
trimmed  with  Valenciennes,  point-de-paris,  Normandy 
Valenciennes',  as  well  as  embroideries  of  many  kinds, 
English  eyelet  work  being  equally  as  much  used  as  the 
bea\  "  button  and  blind  or  semi-blind  kinds. 

Novelties  in  wrappers  are  very,  scarce,  but  there  is  one 
out  now  that  looks  likely.  It  has  the  ordinary  wrapper 
back  and  lining,  but  the  front  of  the  waist  is  cut  and 
drawn  into  a  belt  in  blouse  fashion,  while  the  skirt  part 
is  really  a  gored  skirt  in  front,  and  fastens  with  a 
plaquel   at    the  side  of  the  first   gore. 
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CLOAKS,    COSTUMES    AND    SKIRTS 
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No.  319.      I  hl|  prettt  Illustration 
int-    a    7-gore    Skirt, 
(trapped    down    Ktsii   Mid 
■  inaoon  trimmed  « lib 
Ing  iimi  battoni 

Pricoonlj  $4'^.00  Doien. 

Write     for     illustrate!     booklet     ill 

skin-  Coetumeeand  Mantle*.    Lateii 
fashions  have  been  secured  fur  Fall, 

Best  values  on  market. 
Herchants'  own  material  a 
specialty. 


The  Boston  Wholesale  Ladies' 
Tailors  and  Manufacturers, 

974   Queen  St.   West.  Toronto. 


MAX  SNIDERMAN  <*»  CO.,  Proprietors. 


MANTLE 


MFG.  CO. 


High  Class  Minima ■  <  . 


Ladies'  Cloaks,  Mantles,  Costumes 

Our  Spring  Line-  Include  thfl  v.  r>    l.il,  st  s!>  Iflfl  silt  li  ;is  .m  I    u     ■ V  v    V  I 

ami  Berlin,    we  <l"  not  solicit  tin-   trade  -i\  months  Bariier  than  the  styles  ere 
established,  hence  the  trade  can  DEPEND  on  Till-:  VKIIY  LATEST 
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(hir  Qarmenta 
are 
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FIT, 
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durability      35  Lemoine  St  ,      MONTREAL 


Star  Mantle  Mfg.  Co. 


Special  Line 

i»f 
Ml  I.  IT  \\;\ 
i.  IRMBNTS 

lor 
LADIES 
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uen^  Men 6r  &  q0  7 


ORC, 
17  &  19.  WHITE  STREET. 


w  HOLES  Ml    .  i:  U>1  oni.V 
PAQUETTE  BROS.,  Bob  Agent*  f 
•27  Board  of  Trade,  •  -  •  MONTREAL 


A   Substitute    for    Twine. 
Tape,  containing  your  advertisement,  is  much  neatei  and  vet 

very  reasonable  in  price. 
A.  T.  Porter  Importing  Co.,  232IMcCill   St.,    Montreal 


THE 


PIRLE   Finish 

I  Indispensable  for  the  Open-Air  Girl. 

"LADY'S  REALM"  says  : 

"The  out-door  girl  wboloveeto  cycle,  sralk  and  driT*  trill  oarer  waai 
any  tiling  but  n  'Pibj  k'  coetame  n  hen  in«  bai  once  donned  one,  it  may  t* 
the  ihower  ol  May  or  the  storm  ol  Norember,  in-r  neat  cloth  draai  win 

remain  unspotted  and  un-hrunk.  an.l,  when  ilry.  trill  be  U  fre-h  M  when 

it  came  from  the  tailor'i  luimls." 


RKnlRTIKKD  TRADI    Muik 


"Madge"  in  "Truth"  says: 

"Every  dressmaker  ought  to  lea\  e  out  n  bit  of  sei  I  lure  with 

I  he  '1'iri.e'  stamp  on  it,  a-  this  aflordj  en  abeolute  guarantee  f'.r  the  Hearer 

"The  proprietors  undertake  to  make  goo.1  any  material  so  stamped  that 
has  been  actually  damage  I  by  rain." 


TO  BE  OBTAINED  FROM  THE  LEADING  IMPORTERS, 

or  full  particulars  from 

E.  RIPLEY  <>  SOS,  Limited. 

100c,    Queen  Victoria    Street,    LONDON,  C.C.,    tNGUND 
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I   WE  HAVE  ALWAYS  SOMETHING  NEW.    I 


A  few  "hummers"  to  help  along  jour  June  Notion  trade. 

These  goods  are  entirely  our  own  designs  and  cannot  be  had  elsewhere.    They  are  strictly  "up  to  the  minute." 


Better  order  a  sample  assortment  to-day.     If  after  examination  you  do  not  wish  to  keep.you  may  return  at  our  expense. 
Send  your  SMALLWARE  orders  to  us.     We  will  execute  them  promptly. 

We  have  a  complete  stock  of  Belt  Buckles.  Belt  Sets,  Waist  Sets,  Hat  Pins,  Hair  Ornaments,  Hose  Supporters 
and  Staple  Notions. 


RETURNED 
JUN   1     1904 
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No.  871 -"CAN  AD  A  MILITIA"  Belt  Set,  in  heavy  gold  plate  and  French 
Grey,  can  he  retailed  for  50c. 


No.  871.— Belt  Pet,  heavily  gold-plated  and  French  Grey,  to  retail  for  90c. 


CANADA  MILITIA" 
Hat  Pin  in  heavy  gold  plate, 
to  retail  for  '250. 
No.  878-ThiStle  Hat  Pin,  heavi- 
ly gold  plated,  to  retail  for 
25c. 


No.  875-"CANADA  MILITIA"  Belt  Ruckle, 
in  gold  and  French  Grey,  to  retail  at  35c. 


RETURN 

JUN  1    W 
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"Design  Patents 

Applied  For" 


No.  870— Maple  Leaf  Buckle  in  Gold  and 
French  Grey,  retails  at  35c. 


Goods  are 
one-twelfth 
larger 
than  cuts. 


No.  867  -"CANADA     MILITIA" 

Waist  Set.   in   gold,   vun  be 
retailed  for  25c. 


T  No.  873 -Belt  Buckle,  with  Canadian  Coat  of  Arms  and  Maple  Leaves,  to  retail  at  78c. 

I  PHILLIPS  &  WRINCH,  5  Jordan  St.,  Toronto  I 

1  The  "CAPSHEAF"  Coilless  Safety  Pin  is  the  only  Safety  Pin  that  will  not  catch  in  the  fabric.  4 
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TRIMMINGS. 
I  "is   are   ;ii    preaeni    the   chosen    trimming    for 
Fall,"   Baid    one    importer,    showing    a    large 
line  ni'  beautiful   bandings     and   all-overs  in 
glittering  profusion.       "You   can   bank,  and 
bank  strongly,  on  .in   for  Pall.     The  gown  of 
jetted  net.  with  jet  trimmings,  is  going  l"  be  the  useful 
dinner  and  theatre  gown,  and  we  expect   to  sell  a  quan 
tity.  " 

Some  handsome  bandings  in  jet  ami  chenille  were  also 
-In  wn,  and  bandings  in  mother-of-pearl  were  among  the 
collection.  Some  manufacturers  have  sent  over  large 
sample  lines  "i  drop  ornaments,  hut  they  do  not  seem  t« 
be  popular  here.  "Drop  ornaments  are  dropped,"  as  one 

dealer   put    it  . 

There  are  some  beautiful  trimmings  thai  are  decided- 
ly "Japanese"  in  effecl  and  in  colorings ;  some  are  bands 

of  little  rounds  in  floral  effects,  the  leaves  forming  the 
outline;  others  are  in  crossed  lines  of  narrow  silk  em- 
broidery, like  the  outline  of  their  temples.  These  will, 
in  a  measure,  take  the  place  of  the  Persians  we  have 
seen  so  long,  though  Persians  are  again  showing  ami  are 

likely    to    he    used    to    some   extent.       .lust    a    little    touch    of 

gold  is  again  seen  in  many  trimmings. 

The  flbre  braids  are  to  the  fore,  and,  in  oriental  color- 
ings, as  well  as  black,  soutache  braids  will  he  largely 
■  i-ed  a-  a  trimming  for  cloth  dresses.  Buttons  also,  in 
military  styles,  may  be  classed  as  a  trimming. 


LACES. 

WHAT  i-  going    lor   Kail   is  the  question   now    in  the 
wholesale  houses.     Laces  will   undoubtedly  be   in 

great  demand,  for  a-  long  as  present  soil  and 
drapy  styles  are  good,  laces  will  he  strong,  as  they  are 
a  natural  accompaniment  ami  finish  to  this  style. 

All    kinds  of   net    laces   will   be   in    VOgUOj   with   orientals 

in  particular  favor.  Dresses  of  oriental  net.  trimmed 
with  graduated  Bouncings  and  bandings,  ami  galloons  to 

match,    will    he    worn.  All-overs    and    wide    hands    and 

flounces  are  to  he  very  strong.  The  patterns  are  in  light, 
delicate  lines,  and  in  curves  and  line  spray  effects,  with 
here  and  there  a  motif  in  heavy  button  work.  Blouses  of 
all-over  laces  are  likely  to  he  extremely  popular,  and  net 
and   oriental    effects   are   expected    to   lead. 

Valenciennes  laces  are  coming  strongly   into  popular 

favor,  and  the  wholesale  houses  are  preparing  for  a  large 

business  in  this  lace.  Spot  pattern-  are  leaders  and 
the    variety    is   large.      The   effect    is    very    good,   when    this 

lace  is  used  as  a  trimming,  as  the  spot  stands  out  strongly 

from  the  mesh  background.  Then  the  popularity  of  spots 
in  all  materials  is  sure  to  increase  the  vogue  of  this  kind 
of  lace  . 

Teneriffe   motif-   are   again   shown     in     Valenciennes 

lace-,  and  the  two-toned  effects  me  most  Btrongly  favor- 


ed. Repousses  are  also  featured,  ami  are  likely  to  be 
Btrong.  There  seems  to  he  an  awakening  of  interest  in 
ical  laces  in  Canada,  ami  there  is  one  thing  in  their  favor, 

in  that  they  never  go  out  of  style  and  can  he  used  foi 
years.  Lace  lines,  of  course,  are  as,  vet  tar  from  com- 
plete, ami   it    i-  onlj    -Mm.-  of  the  manv  indications  that 

are  here  noted.  Kscurial-  in  bandings  ami  in  all-OVers 
are  always  called  lor  in  the  Fall,  particularly  for  the 
country  trade.  "They  never  go  quite  out  of  Btyle,"  -aid 
one  authority;   "we  always  have  a   call    for  escurials." 


VETLINGS. 

J  I  ST  as  boob  a-  the  warm  weather  set-  in  will  come 
the  demand  for  \eils.  ami  it  will  last  righl  into  Fall. 
It  is  the  woman  who  doe-  not  wear  a  veil  that  I-  going 
to  look  COnspicuoU8  this  Summer.  Veils  are  going  to  he 
worn  for  all  occasions,  and  just  a.-  much  for  a  finish  to 
a  dressy  toilette  as  for  outing  wear.  The  Wearing  of  the 
veil  was  one  of  the  most  marked  feature-  noted  at  the 
Toronto  races.  On  the  Saturday,  when  the  smartest  crowd 
was  in  attendance,  the  number  of  lace  veils  worn  was  very 
large.  I. ace  Veils  are  the  newest,  and  they  are  Belling  as 
last  as  they  can  he  broughi  in.  The  chiffon  veil  is  also 
immensely  popular,  one  Worn  at  the  Toronto  races  l>\  a 
well-known  society  woman  was  of  chiffon  edged  with  a 
knife-pleating  of  the  same  material.  This  veil  was  very 
long,  and  was  beautifully  draped— draped,  by  the  way.  in 
the  new  style;  that  is.  not  eaughi  together  at  the  back, 
hut  just  at  each  side.  Tins  veil  reached  nearly  to  the 
waist  at  the  hack,  and  was  thrown  onto  the  hat  when  the 
race  course  was  reached.  It  take-  a  lot  of  tune  ami  an  ex- 
perienced hand  to  drape  one  id'  these  \eils  properly. 

A  ureal  manv  colored  chiffon  veils  are  to  lie  worn, 
and  veiling  counters  present  a  much  gayer  appearance 
than  usual.  Colored  lace  veils  are  also  shown,  and  mauve 
and    violet    are    the    fad    of    the    hour.  Mesh    veils    with 

chenille  holders  are  another  id'  the  favorites,  and  these 
are  being  shown  in  all  color-.  There  is  a  new  pinki-h 
mauve  that  is  expected  to  take  in  this  class  of  veil,  hut 
ouielest  and  mo-t  lady-like  are  those  of  hrovvn  and  cham- 
pagne. Another  preltv  novellv  is  a  sheer  chiffon  with 
a  pattern  in  composition,  which  has  about  the  effect  of 
an   alencon   border. 

There  is  an  immense  variety  of  pretty  patterns  in  hair 
nil-,  tuxedos  ami  other  kindred  meshes;  -■•  many,  it 
that  it  would  take  a  whole  number  of  The  Review  to  pn.p- 
erly  describe  them.  The  veiling  buyer  will  have  a  task 
before  him  when  he  -tart-  to  pick  out  the  best  for  his 
stock.  The  chenille  dot-  are  large  ami  loose.  They  are 
not  silk,  hut  of  a  special  make  that  does  not  mat  or  crush. 
Veilings  are  going  t"  he  one  of  the  most  important  lines 
this  Summer,  and  the  best  Belling  novelties  will  he  liter- 
ally "  grabbed  "  for. 
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CONTINl  ED  cool  weather  is  i lu-  cause  of  the 
slow  development  of  the  wash  goods  end 
of  the  trade,  so  far  as  it  is  decidedly  against. 
the  selling  of  the  sheer  and  dainty  fabrics  thai 
are  shown  for  Summer  wear.  Linen  gowns, 
both  in  white  and  colors,  and  trimmed  with  antique 
linen  embroideries  and  heavy  laces,  are  expected  to  be 
the  height  of  style  this  Summer,  and,  as  soon  as  the 
weather  is  at  all  favorable  we  may  expect  to  see  num- 
bers of  these  gow.is  worn.  The  styles  in  vogue  are  vari- 
ations of  the  shirtwaist  suit  idea,  and  also  the  two- 
piece  suit.  The  skirt  will  be  short  and  clear  the  ground. 
Greens  and  champagnes  are  very  much  in  evidence,  but 
yellow  is  also  coming  into  favor  and  m-auve  is  selling  for 
some    trades. 

One   of   the     late  novelty    materials   shown   is    the     silk 
pongee.     This   fabric   is  a  mixture  of  silk  and  cotton  and, 


One  of  Horrockses'  Flannelettes  for  Fall. 

as  the  name  implies,  it  is  in  pongee  weave.  It  has  a 
raised  cross-bar  stripe  and  small  figure.  Lorraine  barege 
is  another  pretty  cotton  novelty,  and  though  every  thread 
is  cotton,  it  is  a  direct  imitation  of  a  popular  worsted 
fabric.  The  colorings  in  which  this  material  conies  are 
particularly  soft  and  pretty,  and  there  are  some  chene 
effects  that  are  verj  attractive.  Made  over  a  drop  skirt 
of  spun  silk,  or  tafletine,  Ibis  material  would  have  the 
"air  and  style  of  a  fabric  at  double  the  price.  Printed 
organdies  are  gaming  in  popularity  as  the  season  ad- 
vances. The  patterns  in  vogue  are  decidedly  large. 
Printed  tulles  in  large  floral  designs  and  in  delicate  color- 
ings have  made  quite  a  hit,  and  some  elaborate  costumes 
and  blouses  are  made  of  it . 

For  Fall,  the  wash  departments  will  occupy  once 
again  their  normal  place,  as  the  mercerized  waist  ings  are 
not  likely  to  be  stocked  for  the  coming  Fall.  Those  that 
have  been  sold  latch  have  done  so  at  a  price,  and  when 
present      stocks    are  cleared    out    are   not    likely    to   be     re- 


placed. Exception  may  be  made  in  favor  of  those  lines 
that  are  quite  as  expensive  as  silk  and  are  too  high- 
priced  for  the  pop  ilar  trade;  but  generally  speaking  the 
reign    of    this    fabric   seems    about    over. 

There   are   some    very   good    colorings   and    patterns     for 
Fall   in   flannelette  lines   that   ought    to  take  well   for  use- 
ful    blouses.       Some  of  the  best   lines     do     not    show   the 
woolly   surface     we     associate   with   the   term    flannelette 
They  have  a  crape  or  satin  finished  surface.     Patterns  are 


One  of  Horrockses'   Flannelettes  for  Fall. 

close  imitations  of  printed  French  flannels,  and  spots  and 
spotted  stripes  predominate,— in  fact  it  would  seem  that 
spot  combinations  have  been  about  -exhausted.  Japanese 
effects  in  these  spots  are  well  to  the  fore.  The  accom- 
panying illustrations  are  taken  from  Horrockses'  sample 
lines. 

English,  American  and  Canadian  made  flannelettes  all 
enter  into  competition  in  this  market,  and  Canada  makes 
a  very  creditable  showing,  particularly  in  velour  lines,  in 
comparison  with  her  big  rivals.  There  are  some  very 
handsome  velour  lines,  and  this  make,  if  of  good  quality, 
will  out-wear  and,  when  washed,  out-look  the  more  ex- 
pensive French  flannels.  House  gowns,  wrappers  and 
kimonos  are  all  made  of  flannelette,  and  as  a  warm  and 
useful  material  at  little  cost  it  has  no  rival.  Us  sale  is 
large,  but  not  larger  than  its  merits  warrant;  but  though 
designed    solely    for    useful    wear,-    daintiness    and    becom- 


One  of  Horrockses'    Flannelettes  for    Fall. 

ingness  count,  and  good  patterns  and  colorings  are 
quite  as  important  m  flannelettes  as  in  the  more,  ex- 
pensive fabrics.  Prices  on  flannelettes  arc  firmly  held, 
and   there   is  no  immediate  prospect   of  any  change 
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Wholesale  flillinery 


V'VV'V'VVV'\/V\/VV'V'V'VWV\''VX'V\ 


m  mm  ml  m    I  We   can   certainly   give  you   the 

V  material 

LO      C^  1  To     MaKe     a     Noise. 


There  are  any  number  of  odd  lots  we  do  not  intend  carrying  over. 

Staples — Remember  the   assortment  in   this   department  is  main- 
tained throughout  the   season. 

Orders  promptly  and  carefully  filled. 

THE  U»   I    lCvALL   WvJ«  5  Limited 

DEBENHAM,  CALDECOTT  &  CO. 

MONTREAL. 

Fall  Millinery,  1904. 


Our  travellers  will  be  out  the  first  week  in  June  with  a  most  complete  range  of... 

MILLINERY  and  FANCY  DRY  GOODS 

and  also  our  well-known  STAPLE    LIN 


All    our   Lines   are  directly   imported    from    manufacturers   and    we   are, 
therefore  in  a  position   to  give  better  values  and  prices  than  other  houses. 


43^  and  43^  St.  Joseph  St.  18  St.  Helen     "VX  *  "| 

Quebec.  street  &  &  MontreaL 
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SEASONABLE 
MILLINERY 


p— rr- o  1 1  1.  millinery  season  for  Spring  and  Summer  is 
almost  over  in  the  wholesale  houses  Vtten 
tton  is  iiuw  centred  on  clearing  out  Summei 
goods  and  preparing  foi  the  Fall  trade.  The 
read]  in  wear  people  ,ne  ou1  with  samples  ol 
Fall  g is,  and  the  retail  trade  is  beginning  to  get  in- 
led  in  what  thej  are  showing  They  have  some  par- 
ticularly attractive  styles  lor  this  Fall,  and  orders  are 
sure  to  be  large  Milliner]  departments  now  would  find 
n  hard  to  gel  along  without   ready-to-wear  lines. 


OTHER  STYLES. 

I'M  IK   graceful,    fluffy,   Summer     gown   demands  a   large 
hat,     and    these    come     in   crin     or     dainty     lingerie 
effects,    thai    are   made  of   lace   or    the   sheerest    of   em- 
broidered   batiste.      Some    are    all    of    narrow    lace    ruffles 
A    hat    of   .meat    beauty    was   oi    wide    trills  of   lace   with      a 

narrow  frill  of  mousseline  on  the  edge,  between  the  brim 

and  the  facing.  Around  .the  crown  was  a  soft  twist  of 
pale  blue  ribbon,  and  at  the  left  side,  towards  the  back, 
there  was  a  looped  how,  with  fringed  ends,  falling  on  the 
hair.  Forget-me-nots  were  massed  on  the  bandeau  with 
a  large  cluster  on  the  side.  This  hat  could  he  carried  out 
in    pink,    with   small    roses,    in    place   of    the   forget-me-nots. 

Crin  hats  are  in  while,  black  and  colors,  and  turn  up 
.it  one  side  only,  and  have  lint'  (lowers  massed  as  a 
trimming  on  this  side.  Chiffon,  in  scarf  lengths,  winds 
about  the  crown  and  ends  in  lace  draperies  This  style 
ol  hat  and  the  Mower  brimmed  toque  are  chosen  for 
carriage  wear  Quite  in  contrast  is  the  broad  and 
curved  brim  picture  hat,  which  has  a  fairly  high  crown 
and  is  trimmed  with  two  long  plumes,— one  on  the  out 
side,  turned  from  the  middle  front  towards  the  right,  and 
dipping  o\ei  the  brim  at  the  back,  while  the  second 
plume  slarls  under  the  brim  at  the  lei!  side,  well  to  the 
front,   and    sweeps   down   (lose    to    the   head    and    around    it 

Two  silks  of  smart    forenoon  hats  for  wear  with  fi 
noon  Summer  gowns— exclusive  of  sporting  hats,  such  as 
linens  and  coarse  straws,  trimmed  with  straw   ornaments- 
are   the  sailors  and    the   modified   marqiiise       The  bum  of 
these  sailors   ma\    be   slight  1]    curved    upward,    or    they    may 

be  quite  straight  and  flat.  A  charming  example  of  the 
curved  brim  is  of  golden  veilow  panama,  having  a  black 
velvet  bandeau  around  the  crown-side  ami  Covering  it  en- 
tirely, while  a  wreath  of  white  and  pinkish  heather  fills 
up  file  hollow  of  the  brim  curve  completely.  The  under- 
side of  the  brim  is  not  trimmed,  but  at  the  left  side  to- 
wards the  hack  there  is  a  smart  bow  of  pink  louisine 
■i.  A  marquise  in  white  chip  is  charming  u 
trimmed  with  black  velvet  ribbon  laid  on  flat,  as  one  will 
be  worn  by  a  pretty  woman  jus!  leaving  oil  her  mourn- 
ing. On  the  sides  there  are  double  loops  of  the  velvet  up- 
Standing,    and      spaced   off.      These   are   ornamented      with 


huge    flat    (ill   jet    diSCS    placed    ovel     the    end,   ol     Hie    loop. 

A   bow     oi   broader     black     velvet    ribbon   with   Luge   jet 

buckle  ciosses  Hie  1 1  <  <  n  t  and  ends  in  the  li.nK  bv  crossing 
.mil  turning  the  ends  under  the  bum  where  the]  enter  the 
crown   lining. 

Plateaux   ol    white  chip  or  ol   glossj     latin    straws  are 
also  a    particularly     coquettish    style  ol   hal    lo   be   worn 

With    while      linen      COStu S   ol    Lite    short,    loos,-   coal    and 

skirl   sort   or  other  pretty   Casino  styles  of  dress      These 
llal    hats  are   trimmed    With   soft    satin    ribbons   which   I 
diagonally   or  zig-zag-cross     on   one   side,     and   often      in 

pairs  stretched  over  on  a  slant  as  mere  straps  of  color, 
no  more.  Then  comes  a  huge  rose  or  a  (luster  oi  small 
dowers,  a  bunch  of  cherries  or  pansies  on  one  side  loi 
rhu'  No  other  trimming  rests  on  the  outside  while  un 
der  ""'  brim  two  thicknesses  oi  white  tulle  with  cut 
edges  are  fluted  and  lacked  to  crown  lining  so  as  to  flare 
over    the   brim    as  an    under   lacing. 


LEATHER  AND  KID  IN  FALL  MILLINERY. 

ON  ready-to-wear  bats  a  style  ol   trimming  that    is  de- 
veloping  is   the  use  oi    leather  straps   with   brickies 
A    leather    band    will    go    round    the   crown    and     will 
fasten   with  a  buckle  or  buckles  in   front.     Sometimes    it 

will    be   a    Velvet    1  riliililiiig    that    will    be  caught  will    le.ilh 

er   straps  and   buckles       It    is   more   than    likelv  thai    other 

developments    in    this    (lass    of    trimmings    will  come    later 

on. 

The  manufacturers  ol  children's  headwear  in  New   N  (>rk 

ate  making  great  use  of  kid,  particularly  while.  loi 
children's  hats  and  hoods,  and  some  verv  swell  effects  are 
promised  This  will  be  welcomed  bv  those  who  stock 
children's  headwear.  as  it  is  seldom  we  get  a  real  novel t J 
in    this    line. 


THE   REVIVAL  OF  THE   POKE. 

ONE  of  the  most    interesting   features     at      the  present 
lime   is   the  popularit]    ol    the   poke.     In   Paris   thej 

ate    wearing     pokes   ol      shirred      tulle    to    match    the 
frock.     The   trimmings  are  huge    Usatian  bows,  ol   satin 

liberty  ribbon,  and  wreaths  of  pale ,  rose-buds  resting  on 
the  crown  At  a  recent  wedding  m  New  York,  the 
bridesmaids  wore,  with  incroyable  coats,  I. .me  and  pic 
tiiresque  pokes,  trimmed  with  sweet  peas,  hoitensia  and 
lilacs,— that  is,  each  pair  had  their  bonnets  trimmed  with 
'he  one  flower  Great  strings  ol  mcssalinc  ribbon,  tin- 
color   of    the    flower^,    were    knotted    III    huge    lOSCtteS   at    the 

right    side,   and    the  ends   hung  down    to    the   ki \t    the 

Toronto   race    meeting    this     style   of   hat.   or    bonnet,    was 
verj     much     in    evidence,    particularly      in    black    and    blue 
The  strings,   which   were  never  absent,    were  in   many   ■ 
ol  maline  ami   were  (.nigh'    together  With   lame  bow 
rosettes  on    the  shoulder,  and  had   long  banging  ends. 
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Caverhill  ®>  Kissock 

Fall 
Millinery 

Our  travellers  are  now  leaving  with  their  New  Range  of 
FALL  MILLINERY  SAMPLES  which  consist  of  the 
most  complete  range  ever  before  shown  in  the  trade 

We  have  positively  included  everything  conceivable  in  the  Millinery  line,  also 
all  staple  Dry  Goods  and  many  novelties. 

Ladies'  Felt  Shapes,  Woollen  Shawls,  Clouds  and  Hoods, 
Black  and  Colored  Piain  and  Fancy  Silks  and  Ribbons, 
Children's  Dresses,  Ladies'  Golf  Jerseys,  Skirts,  Blouses  and 
Flannelette  Wear,  Black  and  Colored  Velvets  and  Velveteens, 
Lister's  Plain  and  Fancy  Plushes,  Our  "  Premier"  Colored 
Velveteen  (at  old  prices),  Ostrich  Feathers,  Fancy  Feathers, 
Chenille  and  Fancy  Trimmings,  Hat  Ornaments,  Laces  and 
Veilings,  New  Dress  Applique  Trimmings  and  Ornaments, 
Wool  Trimmings,  Wool  and  Fur  Ruffs. 


Caverhill  ®>  Kissock 

MONTREAL. 
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I\      corse  I      lines     the     (nasi      importanl      new 
to     the      effect       thai      changes      in      style      are 
impending,     though     there     is     uolhing  s<>  radical 
.1     some   Hi      the     writers   in    the    woman's     pi 
ui    the    dailj     press    would  have  us  believe      "The 
passing  ol  the  straight    front"   makes  a  heading  thai  al 
tracts  attention,   inn    is     al     the     same  time  mosl    mis- 
leading     The  modification  ol   the  straighl   from    is  much 
nearer  the     truth,     bul   nol     by  an]    means  so  startling 
Modifications     there  are,   and  certainlj    will   be,  as  it    is 
necessar]    to  adapt     the     presenl    straighl    [ront    to     the 
coming    mode     in     dress,  and   the   problem  before  corset 
makers  is  to  make  an  adaptation  ol  present  styles  to  the 
closer  in  linn  bodice  lines     thai     are     now   coming     into 
Thej    have     in     retain   the  comfortable  straighl 
in>nt  and  yel   make  a  corsel    thai   will  give  a  shapely  and 
graceful  figure 

«      » 

* 

For  a  long  time  now,— in  fad  almost  from  the  advent 
ui  the  straighl  front,— though  the  shoulders  have  been 
well  defined   from    the  level   of   the  bust    down,    the  figure 

has  been  so  obscured  bj  loose  fitting  and  Moused  waists 
that  no  attention  has  been  paid  to  it.  If  only  the  poise 
of  the  figure  was  righl  and  the  slender  hip  elTect  obtained, 
all  was  as  it  should  be,  and  no  fitting  was  attempted 
above  the  waist.  In  the  eflorl  to  dispose  of  superfluous 
flesh  and  gel  the  straight,  Hat  fronl  effect,  women  were 
instructed  to  lift  the  abdomen  up  into  the  waist,  and 
though  this  gave  a  thick  waist,  because  of  the  bloused 
fronl  and  dipped  effect,  it  passed  unnoticed,  Hul  now. 
when  fashion  decrees  a  more  fitted  style,  this  defect  is 
most    unpleasant!)    apparent,    and    it    is    to   alter   it    and    gel 

a  graceful  and  pleasing  figure  line  thai  modifications  have 

lo   be   made. 

* 

The  straighl  front  and  the  very  much  greater  amount 
of  healthful  exercise,  both  outdoor  and  indoor,  has  made 
many  changes  for  the  better  in  a  woman's 
figure.  She        approaches        nowadays        more        ncarh 

to  the  classic  type,— a  type  thai  was  also  built 
up  bj  healthy  exercise  and  physical  culture. 
The  loose  straighl  front,  though  it  has  enlarged  the 
waisl  almost  mil  of  proportion,  has  also  added  to  the 
development  of  the  diaphragm,  chest  and  shoulders,  and 
this  development     has     helped     to  conceal   the  increasing 

si/e  of  the  waist  and  will  also  lie  a  iire.il  help  in  pro 
duoing  the  figure  that  fashion  is  now  calling  \<<r  \  too 
small  waist  would  be  out  of  all  sightl)  proportion  to  the 
rest  of  the  figure.  Other  points  that  are  significant  "i  ,, 
woman's  physical  metamorphosis  are  the  increase  ol  from 
three  lo  ,i\  inches  in  the  line  from  the  throat  to  Hie 
waist,  and  the  decrease  of  from  one  and  one  and  a  half  to 
two  inches  from  the  nape  of  the  neck  to  the  waist,  and 
the  increased  length  of  the  under  arm  line  These  mea- 
surements do  not  indicate  the  proportions  given  lo  the 
figure  by  any  particular  style  of  corset,  bul  show  the 
actual  changes  that  bave  taken  place  in  a  woman's  form, 
due  to  exercise,  mode  of  life  and  other  conditions,  as  well 
as  tiie  permanent  effect  produced  by  the  continuous  •.< 
in-   ui  i"iM-\  special!)    designed  to  modih    the  figure 


Mmo.i 1 line   in    1  • 

.ii    the  back ,  .mil    .0  pronounced  ha  1  tin 
become  that,     whereas     when-  oru  ufflce 

formerly,  now  three  have  in  be  u  ed  1  in-  coi  tel  manu 
1. H  1  hi ••!  .  ami   dre  ia)    Hi. 1 1    n  hen    .1    woman    ha 

worn   tin-   itraighl   front    foi     i\  ith  .  hei    figure  begins 

to  permanent!]  change,  and  .1  •  the  majorit)  ol  women 
have  been  wearing  them  foi  three  yeai  01  more,  the 
modification  has  been  thorough. 

•      • 

On  nni    hit    the  abdomen  is  the  new   decree,  but  do  all 

that     \nil    can     In    decrease     the    si/i^ol     \,,m     \\  .,  |  |,,- 

new    coi  sei     "nip  L  abovi      '  in-     inp     and  ha     I  he 

curves   that    produce     the     itraighl    fronl    with  a   narrow 
tapering    waist.      \ll    the  advertisement     toi    new   coi 
aie  pronounced  on   tins  point.     Hips  must   be  kept   down, 
and  there  arc  manj   devices  foi   accomplishii  nd  .1 

i"l      the    reSl     Ol     the    figure,     Mm-    bu     I     line    must     be    low       and 

the  figure  round  and  graceful 

* 

The  new    gowns  I  OW    the   fj  it  to 

conceal  it  Therefore,  corsel  .Me  de  ij  1  cd  Lo  give  .1 
shapely  figure  Full  figures  musl  be  reduced  and  thin 
ones  helped  b\  pads,  etc  .  for  curves  are  .1  sine  qua  non 
A  small  waist  and  a  well  proportioned  figure  ever)  wom- 
an must  have,  to  look  well  in  the  new  gowns  with  their 
deep  girdles     and     well   fitted   &  The  unman     of 

fashion  has  a  straighl  front,  bu'  the  bulging  waisl  and 
exaggerated  bend  a1  the  back  have  given  waj  to  ,1 
trimness  ol  figure  and  a  well  defined  waisl   line 


E 


ANOTHER  BJG  BLAZE. 

\K1.\  on  Thursdaj  morning,  Maj  •">.  the  wholesale 
j  district  of  Montreal  was  again  in  greal  danger  ol 
.1  general  conflagration  from  the  disastrous  fire 
which  occurred  in  the  wholesale  hat  and  fur  warehouse 
ni  the  Waldron-Drouin  Co.,  and  which  complete]]  e 
that  building,  destroying  its  entire  stuck  ami  n\tures 
Tins  building  is  at  505  507  St.  Paul  street,  in  one  of  the 
mosl  congested  portions  of  the  wholesale  district,  front- 
ing mi  a  narrow  street,  ami  surrounded  by  other  large 
buildings.  Had  the  firemen  not  been  able  to  confine  the 
fire  11  the  Waldron-Drouin  building,  it  mighl  easily  have 
spread  in  -he  proportions  of  the  recent  fire  in  Toronto 

Fearing  this,   the  whole  city  brigade  turned  nut.    ami 
in  spiti'  ol  the  greal  difficulties  under  which  thej    worked 
their  efforts  were  final!)   successful  in  preventing  the  blaze 
from   spreading       G     Orban,   another   wholesale   furrier  in 
.in  adjoining  building,  suffered  a  considerable  b>ss  in    ins 
stock  by  water,  as  did  Messrs     \    Fred  a  r,,  ,  at  50S 
Paul   street        The  building   1::    which    tin-  Waldron-Drouin 
Cn      wen-  established   was  owned   b]      'he     Donald    ! 
te,  and   was   full;    insured. 
The       Waldron-Drouin       Co        estimate       then       los 
.•1    (175,000,   ni    which      *  1  53, nun     was  covered   b)    ii 

.line 


A  LADY  TRAVELER. 

PreVOSl      l'Teles.     Ihe     Montreal     lepi II  t  a  t  i  \  es    ..I     I'       ,\ 

S     I'urrie,  have  a     then    cit]    traveler     for    ladies'   neck- 
wear, a   lady,    M 1  > -   Fostci       I'    has  been    frequentl) 
mented  upon     that    there  are  so  few    "female  drummers" 
off    the  mi    there    seems  to  be  ;."  reason     wh] 

women  have     nol      taken  up  this  work,  as  well  as  being 

■  lr\    u Is    cieiks.     milliners,  en       The    Messrs     Pn 

state   Miss   Fo  proving  a 

man 
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SEEN    IN    MONTREAL 
RETAIL  STORES 


HIRTWAISTS  seem  to  be  in  greal  demand  a1  the 
present  time,  and  the  warm  weather  is  caus- 
ing a  greal  rush  in  these  goods.  Every  hot 
day  is  making  inroads  on  retail  stocks,  and  the 
retail  merchants  find  themselves  running 
short  of  the  most  desirable  and  medium  sizes.  The  prices 
they  are  asking  for  these  shirtwaists  are  much  more  popu- 
lar than  they  have  been  in  previous  years,  and  from  what 
lias  been  seen  of  these  goods  they  are  equally  as  good, 
and  if  at  all  possible,  heller  than  what  are  made  by  our 
cousins   across   the   line. 

*  * 

The  Japanese  wash  silk  blouses,  in  Mexican  drawn- 
work  and  Japanese  hand-work  effects,  are  also  extensively 
shown,  and  are  much  appreciated  in  the  warm  Summer 
days. 

*  * 

* 

The  most  noticeable  thing  about  these  shirtwaists  and 
blouses  is  the  scarcity  of  colors,  white  being  the  most 
popular,  or  black  and  white,  hut-  in  colors  there  are  not 
nearly  as  many  shown  as  formerly;  in  fact,  every  retail 
store   window  is  showing  only  white  waists. 

*  * 

In  the  ready-made  clothing  and  costume  departments 
shirtwaist  suits  are  the  most  popular,  and  we  have  no- 
ticed some  suits  made  in  wash  fabrics  under  $2,  which 
lor  style,  finish  and  material  would  make  a  person  won- 
der how  they  can  Dossibly  be  sold  at  the  price,  when  we 
take  into  consideration  that  a  wash  suit  must  necessarily 
be  made  of  material  guaranteed  to  keep  its  color.  The 
predominant  materials  in  them  are  snow-flake  colored 
zephyrs,  while  quite  a  number  of  them  are  made  in  the 
small  pin  check  silks;  black  and  white,  blue  and  white, 
and  blown  and  white  being  the  most  prominent  in  this 
line,  the  same  being  piped  with  contrasting  colors  of  gold 
or  red,  etc. 

* 

In  the  ready-made  clothing  department  is  found  a  grow- 
ing tendency  on  the  part  of  the  retail  merchants  to  go 
in  more  for  children's  ready-made  dresses,  and  among 
these  goods  are  noticeable  some  prettily  trimmed  and  fin- 
ished wash  fabric  dresses  for  children  of  all  ages,  and 
which  are  likely  to  please  the  most  fastidious  mother.  In 
this  connection,  we  may  say  that  it  is  a  step  in  the  right 
direction,  as  the  making  up  id'  these  dresses  is  a  great  deal 
more  trouble  and  worry  than  the  purchasing  id'  the  ma- 
terial for  them,  and  as  in  the  case  of  the  ladies'  shirt- 
waist suits,  blouses  and  shirtwaists,  these  are  so  reason- 
able in  price  that  they  are  placed  within  the  reach  of  the 
most    modest    purse. 

*  * 

* 

Among  the  lines  of  Summer  neckwear  being  shown  in 
the  retail  stores  just  now  are  a  number  id'  pretty  slocks 
and  tab  collars  id'  various  styles  and  designs,  the  most 
noticeable  of  which  is  the  oriental.  These  are  made  up 
in    several    different    shapes,    and    are    embroidered    in    all 


the  different  colors,  blended  in  a  manner  peculiar  only  to 
the  Orientals.  These  are  found  to  he  ready  sellers,  mil 
only  tor  their  prettiness  and  oddness,  but  on  account  of 
their  ease  and  comfort  in  '.he  wearing  of  something  v. ill 
on   the  neck  during   the  warm   weather. 

* 
There  an-  also  shown  muslin  and  mull  ties,  mostly  in 
white.  The  stocks  of  these  are  tucked  and  hemstitched, 
with  embroidered  turn-over  tops,  and  the  (lowing  ends 
embroidered  to  match  same.  These  are  not  what  could 
he  called  a  new  line,  but  they  are  always  fashionable, 
and  sell  very  readily,  as  they  are  easily  kept  clean  ami 
are   always  neat    and   cool. 

*        • 

* 

In  the  hell  line  for  Summer  there  is  not  much  change, 
unless  mention  might  be  made  of  I  he  Buster  Brown  belt, 
which  is  one  of  the  latest  in  this  line.  This  belt  is  a 
narrow  leather  one,  and  comes  in  the  principal  shades  of 
red.  blue,  brown  and  white.  The  crush  leather  belt,  in 
all  shades,  is  still  holding  sway,  and  the  prices  of  these 
aie  very  much  lower  than  a  month  or  so  ago;  they  are 
in w  selling  from  25c  up.  In  the  more  expensive  line 
there  are  the  fabric  belts  of  silk  or  velvet,  with  gold,  sil- 
ver or  gun  metal  buckles  hack  and  front,  and  most  of 
them  are  very  dressy  belts. 


THE  BROCK  SETTLEMENT. 

The  value  of  the  slock  carried  by  the  W.  K.  Brock 
Company,  Toronto,  at  the  time  of  the  fire  has  been  fixed 
by  the  adjusters  at  $568,000,  the  insurance  being  $550,- 
1)00.  Some  of  the  salvage  has  been  sold  for  $5,000,  and 
the  balance  is  expected  to  realize  $13,000,  bringing'  the 
company  through  with  no  loss  of  stock.  The  building- 
has  been  valued  at  $00,000,  with  insurance  $48,000. 


CANADIAN  SILK. 

NOT  long  ago  in  The  Dry  Goods  Review  an  item  ap- 
peared to  the  effect  thai  Andre  Villani,  of  Villani- 
V'ille,  Quebec,  had  commenced  the  production  of  silk 
from  silk  worms  in  Canada.  Mr.  Villani  believed  that 
Canada  could  make  her  own  silk,  and  in  spite  of  the 
gloomy  prognostications  of  others,  set  to  work  to  carry 
out   his  plans. 

lie  was  eminently  successful.  In  the  windows  of  the 
.Montreal  Star  a  few  days  ago  there  was  an  exhibit,  in- 
tended for  the  St.  Louis  Exhibition,  of  the  silk  produced 
from  his  own  silk  worms,  156  cocoons  and  thousands  of 
yards  of  the  finest  silk  strands.  Having  succeeded  in 
proving  that  silk  could  be  thus  produced  in  Canada,  Mr. 
Villani  has  a  right  to  consider  this  the  beginning  of  what 
may  become  an  important  industry  in  Canada,  and  since 
the  Colonization  Society,  before  which  he  first  explained 
his  scheme,  t hough  that  it  would  be  found  impracticable, 
he  naturally    feeds  extremely   proud  id'   Ibis  exhibit. 

Cast  year  be  sowed  5(1,11(111  plants,  and  last  month  he 
put  out  a  carload  of  mulberry  plants  and  sowed  three 
acres  of  land,  which  it  is  expected  will  give  L,00fl,000 
plants. 

From  bis  first  crop  he  sent  samples  to  the  silk  expert 
of  the  Italian  Government,  and  was  informed  by  that 
official  that  bis  silk  was  superior  lo  either  .Japanese  or 
Chinese  silk  in  firmness,  durability  and  consistency.   , 

Those  of  the  trade  who  will  visit  the  Si.  Louis  Exhi- 
bition   should    lie    all    means    see    Ibis    exhibit.      It    is    very 

ai  tract  ivelv  presented. 
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Complete  NEW  UAINUE  of  FALL  Samples  now  in  Stock. 

We  are  SOLE  AGENTS  in  0^44.  . 


JAMES  BLACK  &  CO., 

LIMITED 

Belfast,    Ireland 

Manufacturers 
of 

HANDKERCHIEFS 

AND 

FANCY  LINENS 

SWISS  EMBROIDERED, 
LACE  EDGE, 

PLAIN    LINEN   AND  COTTON 
HANDKERCHIEFS. 

II  VND-EMBROIDERED   AND  HEM-STITCHED 
LINENS. 

Before  buying  your  Christmas  Handkerchiefs  be  sure 
and   sec  our  line. 

Samples   now   on   the   road. 

SILK  FAGOTING 

For  this  fashionable  work,  usj 

Belding's 
Daisy  Wash  Silk 

25  yds.  on  apool. 

A  beautiful  round  Thread,  very  suitable  for  this  work. 

Have  added  to  our  regular  card,  following   Special 
Fagoting  Colors  : 

606                  609                   808                  826                     866 
GREY           SILVER           FAWN           LINEN            RESEDA 

BELDING,PAUL&CO. 

Limited 

MONTREAL 

TORONTO                        WINNIPEG                  VANCOUVER 

Sole  Agent  for  Canada  : 

R.  H.  Cosbie 

30  West  Wellington  St. 
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PRACTICALLY  every  style  is  selling  in  ladies' 
Summer  neckwear.  Provided  a  style  has 
beauty  and  attractiveness  to  recommend  it,  it 
will  sell,  and  sell  well,  too.  The  vast  ma- 
majority  of  neckwear  that  will  be  sold  this 
Summer  will  be  oi  the  washable  variety;  and  it  may  be 
divided  into  the  dainty  and  frivilous  hue  and  muslin  af- 
fairs, and  the  plainer  and  more  sedate  tailored  lines 
Both  are  popular  and  both  are  selling.  A  little  warm 
weather  is  needed  to  SC1  the  ball  rolling  in  neckwear,  as 
well  as  in  other  lines,  as  retailers  are  pretty  well  stocked 
in  wash  neckwear  at  present.  They  bought  earlier  in 
anticipation  of  seasonable  weather.  However,  as  neck- 
wear is  never  bought  far  in  excess  of  selling  needs,  a  lew 
days  of  sidling  weather  will  bring  buyers  again  into  the 
market.  Notwithstanding  the  large  number  of  imported 
lace  and  embroidery  effects,  the  little  made-up  stocks  ami 
collars    are    in    great    demand. 

A  DEMAND  FOR  RUFFS. 

Till']  dry  goods  trade  is  the  most  uncertain  trade  un- 
der the  sun;  demands  spring  up  unexpectedly  and  in 
unexpected  quarters,  and  right  in  the  selling  season, 
too,  that  are  totally  unforeseen,  and  for  which  it  is  im- 
possible to  be  prepared.  Of  this  nature  is  the  demand 
Horn  the  red  ail  trade  for  ruffs,  which  had  been  regarded 
as  done  with  a  year  ago.  Said  one  manufacturer,  "If  we 
had  had  them  on  hand  we  could  have  sold  hundreds  of 
them    in    the   past    month,    but    we   did   not      think      it    was 


The  July  Number  of  THE  DRY  GOODS  REVIEW 
Is  Issued  Wednesday,  July  6th.  It  is  known  as  the 
Annual  Fall  Number.  The  edition  Is  a  very  large 
one.  A  copy  is  sent  to  every  dry  goods  merchant, 
subscribers  and  non-subscribers,  in  the  Dominion. 
The  distribution  abroad  is  also  a  heavy  one.  These 
Special  Numbers  are  trade  indexes,  and  are  pre- 
served as  such.  A  manufacturer  or  jobber  suffers 
by  not  having  his  announcement  in  the  July  DRY 
GOODS   REVIEW. 


worth  while  to  make  samples  up  for  Spring,  though  we 
had  the  materials  on  hand.  We,  however,  have  now  a 
sample   line,   and   are  out    to  catch   the    trade.'' 

Cape  effects  are  what  ate  called  lor  in  Hat  pleated 
frills,  and  with  the  long  stole  ends.  At  the  races  in  To- 
ronto a  number  of  Hilts  in  cape  effects,  and  capes  with 
lule  ends  oi  Arabian  and  renaissance  lace  with  frills  of 
pie, iied  chiffon,  were  worn  Anyway,  there  is  a  revival 
ni  interest  in  ruffs  and  stoles  m  this  market.  It  is  said 
there  is  no  corresponding  revival  in  the  I  nited  States. 


SUMMER  NOVELTIES. 

THERE  are  some  very  smart  styles  in  tailored  neck- 
wear, the  newest  idea  in  which  is  the  long,  narrow 
t.ib,  almost  like  the  ends  of  a  four-in-hand.  Linen, 
in  a  light  champagne  shade,  Is  much  used  for  tailored 
stocks,  and  so  are  line  vestings  in  all  white  and  in  tiny 
stripes,  and  patterns  m  black  and  white,  pink  and  white, 
eii        Scrim    and     cotton     etamine     is    another    much    used 


material,  and  so  are  some  of  the  barred  and  flecked  cot- 
ton voiles.  These  are  made  in  all  possible  varieties  of 
tabs  and  turnovers,  piped  and  bound  with  white  or  colors. 
Fagot  ting  is  showing  a  revival  in  New  York,  and  is 
pretty  Well  represented  here.  Lace  stitch  braids  are 
much  in  evidence,  and  slocks  of  this  braid  and  narrow 
bands  of   white  or  color  are  splendid   sellers. 

The  straight  collar  with  points  in  front  is  a  great 
favorite,  A  decided  novelty  in  this  line  is  one  with 
port  holes  at  intervals  around  the  collar,  through  which 
is  threaded  a  Windsor  tie.  To  wear  with  these  collars, 
also  are  showing  51)  inch  four-in-hand  ties.  These  are 
very  smart  and  retail  for  25c.  The  colors  are  navy,  red 
,tud  black.  Little  hows  are  also  sold  for  the  same  use, 
and  newer  still  are  putt'  bows  on  a  little  shield,  like  a 
man's  tie.  There  is  a  stock  also  that  has  a  narrow  turn- 
over and  strap  effect,  and  that  lias  the  port  holes  in 
front,    threaded    through    with   a   narrow   Windsor    tie. 

Very  new  and  pretty  are  the  long  narrow  ties  of  linen, 
with  ends  of  Persian  and  Bulgarian  embroidery.  It  is 
said  on  good  authority   that   neckwear,  embroidered  in  the 


SALED 


<zzz? 


RETURNED 


A  btook  withBow.      V<=>«£_ ^  Tailored  Stock. 

Oriental  colors  aiW  patterns,  has  by  iio^"nu)fcUM*».had  its 
day,  but  i  s~slA^xrigT>^iki  1 1  e  v  e  r  in  the  fashionable  favor, 
and  certainlv_in_^fu^nK?TJ&?  days  some  distinct  novel- 
ties in  high-priced   liiies?3l££e--l}een   shown. 

Turnovers  in  varying  widths  and  numberless  designs 
are  very  strong,  and  the  same  applies  to  sets.  Some 
beautiful  things  are  shown  in  heavy  raised  embroidery 
and  in  English  open  embroidery  on  linen   in  white. 

When  one  conies  to  lace  goods  in  neckwear  the  array 
is  bewildering,  and  the  price  is  astonishingly  small  for 
the  quality  of  the  article.  Some  lovely  stocks  in  em- 
broidered lawn  and  scrim,  with  plauen  edge  and  tab,  are 
shown,  that  can  be  retailed  at  50c,  75c  and  $1.  Capes 
rabats,  sloles  and  yokes  are  all  good  in  plauen,  venise, 
Irish  crochet,  embroidered  linen  and  lace,  and  in  hand- 
made renaissance  lace.  These  lace  and  embroidered  lines 
range  in  color  from  cream  and  butter  through  linen 
shades  to  deep  ecru. 

Jabots  in  muslin  and  Valenciennes  are  both  pretty  and 
new,  and  should  be  right  in  line  for  wearing  with  some 
of  the  new  style  suits.  If  "Directoire"  styles  take,  they 
should  be  good  for  Fall  as  well.  .lust  now,  pert  little 
bows  figure  largely  in  wash  neckwear.  Some  are  of  mus- 
lin and  lace,  others  are  trimmed  as  well  as  the  stock 
with  lace  braid,  and  some  are  in  dimity  and  even  in 
linen       A   stock   of   this  description   we  illustrate 
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JOHN  M.  GARLAND, SON  &  CO. 


Wholesale  Dry  Goods 


Ottawa, 


Canada. 


Seasonable 
Specialties 


LADIES'    AND    CHILDREN'S    COTTON    HOSE 

A     Plain,  Medium  Weight,  8|  to  10,  Retails 
B     Lighl  Weight,  s£  to  10,  Retails 

C     II.mw  Weight  8|  to  10,  Retails 

C  also  made  in  ( Ihildren's  sizes  at    proportionate  prices. 
BB     I   I  ri'>.  in  all  sizes,  Women's,  Retail 
DD     -  I  rib,  6-fold  knee,  8|  to  10,  Retail 


25c. 
25c. 
25c. 

25c. 
25c. 


m~ 


Children's  Muslin   Hoods  and   Bonnets,  to  retail  25c,  40c.  and   50c. 

We  have  a  complete  range  <>t'  White  Muslin  and  Lawn  Blouses;  also  Ladies'  and 
Children's  silk  and  Thread  Gloves  in  Black,  White  and  Colours. 

White  and  Coloured  Muslins  from  5c.  up. 

Voiles,   Crepe-de-chenes,   London    Twines.  Canvas   Voiles,    Knicker  Voiles,  Canvas 
Cloth,  Wool  Ktainines.  all  in  Black  and  Colours. 

Creams  in  Voiles,  Wool  Taffs,  Mohairs.  Ix>th  Plain  and  Fancy  Serges  and  Mattings 


If  our  travellers   do   not    reach   you,  write  for  samples.      We  pride 
ourselves  on  the  care  given  Letter  Orders.     ISo  charge  for  packing. 

ay 
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We    Nail    Our    Guarantee   to    the 
Rung   of  Success. 


There  Can  Only  be  One  Best. 
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SHIRTS 
COLLARS 

GLOVt.s 

Nicn-NAcns 


FLOWING    ENDS    OF    TALK. 


0 


XI''.  of  the  causes  of  the  hold  of   King  Edward 
ii|kiii  the  affections  of  his  subjects  is  his  tact. 
Ireland    has    long    held    the    position    of   being 
ilic  mosl    intractable  of  British  countries,  and 
grave  results  were  feared   when  the   King  an- 
nounced liis  intention  of  visiting  Ireland  in  stale.      Irish 
patriotism    was,    however,    more     enthusiastically    shown 
than    the    most      optimistic    hoped,   ami 
The  King's  the   Queen    placed   her      name    in   every 

Diplomacy.  mouth   when  she  ordered  material   from 

the  Irish  textile  industries  for  dresses 
for  herself.  Now  the  King  lias  further  shown  his  inter- 
est in  Ireland  by  a  second  visit,  and  has  made  himself 
immortal  in  Wexford  bv  ordering  the  Wexford  Hat  Com- 
pany to  submit  samples  of  their  manufactures  to  him, 
ami  by  ordering  a  Trilby  straw  hat  to  he  specially  made 
ami  forwarded  to  Buckingham  Palace.  The  hat  industry 
is  new  to  Ireland,  and  (lie  King's  sympathy  and  inter- 
esl     were    greatly     appreciate. 1     by     the    directors    of    the 

company,  who  were  granted  audience  and  encouraged 
by  the  personal  attention  of  the  King. 

A  GREAT  fight   was  made  to  keep  the  Chinese  out  of 
South    Africa.       Visions   were    seen   of   yellow    hordes 

overrunning  Africa,  Europe,  America,  the  whole 
world;  the  end  of  civilization,  of  Christianity,  of  the 
white  man  and  liis  institutions  was  vividly  portrayed  by 

rabid  opposers;  a  future  for  the  world 
Clothing  of   deep   black   barbarism    was   a    living 

The  Chinese.        possibility.      Bui   since  the  Government 

has  sanctioned  the  importation  of  the 
Oriental  a  more  practical  attention  is  being  given  to  the 
influence  on  trade  and  commerce,  and  such  thoroughly 
businesslike  propositions  as  the  opening  it  gives  to  the 
clothing  manufacturer  have  taken  the  place  of  dreams  of 
coming  calamities.  The  Britisher  ha.-  sense  enough  to 
make  tlie  best  even  id'  an  evil,  and  whatever  a  hundred 
years  from  now   might  see.  the  present  day  business  man 

is  more  concerned  with  the  beginning  yot  the  twentieth 
century.  The  Chinaman  will  not.  tor  a  number  of  years, 
be  ;i  tit  snbject  to  delight  with  beautiful  plates  of  frock 
and  evening  dress;   his  nurchases  of   the  ordinary  sack. 


or  a-  the  Englishman  calls  it,  ••jacket"  suit,  will  nut 
open  a  wide  held  lor  Hi,,  manufacturer.  But  il  is  cer- 
tain that  the  extent  of  his  garb  will  be  greater  than 
thai  of  the  Kaffir,  whose  expenses  for  civilization,  heat. 
cold  and  appearance  were  confined  to  the  loin  cloth. 
The  Chinaman  wears  a  blouse  and  trousers,  and  although 
the  lite  of  this  costume  ends  only  with  it-  last  few 
threads.  British  manufacturers  see  in  it  a  new  market. 
But    it    is   figured   out    that    this   trade   is  a   small    part    only 

of  the  general  results.  These  Chinamen,  when  they  re- 
turn to  Pengwangchou,  or  Weising,  or  wherever  they  live, 
will  tell  the  other  Pengwangchews  or  Weisingers,  as  the 

case  may  be,  what    line  clothes  the   English   make;  and  the 

Chinese  market  will  be  opened  up.  In  England  the 
question  is  treated  tar  more  seriously  than  a  Plowing  End. 

»      • 
* 

AN   inferior  chief  in   Lagos  has.  it    is   feared,  committed 
the    indiscretion    of     using   a    large    and   elaborate 
umbrella,    with    the   result    that    liis  superior  chief    i- 
offended  at  what  he  regards  a  breach  id'  court  etiquette. 

Hitherto    no    one    but    a    principal    chief    had    been    allowed 

to    carry    an    umbrella,    and    when    some 

lime  ago  a  subordinate  made  an  appear  Treasonable 

ance    with   one  of   rather  showy   design  Umbrella. 

he    was    promptly    lined      by    the      local 

council.      The   principal    umbrellas   for   Ashanti   ami   the 

Cold  Coast  chieftains  are  of  enormous  size,  some  of  them 

when  open  measuring  ten  feet  across.  A  slate  um- 
brella despatched  from  London  a  few  weeks  ago  had  for 
ii-   apes   a  silver  eagle  standing  on   two  silver  cannon, 

nine  inches  in  height.  Another  had  as  a  symbolical 
ornament  an  eighteen  carat  gold  hen  surrounded  by 
eighteen-carat  gold  chicken-,  representing  the  chief  ami 
his  tribe. 

The    coverings    of     the     umbrella       are     "I     red.     white, 

yellow,   ami   blue  silk,   with   deep   fringes.     The   largest 

umbrellas  are  carried  over  the  head-  of  chiefs  by  bear- 
er-,  while   the  other  bearer-  steady   tile   umbrella   by  cords 

attached  to  the  uppermost  parts.  A  comparatively  small 
umbrella,  surmounted  by  chased  silver  knob-  instead  of 
an  elaborate  design,  i-  lor  the  inferior  chiefs. 
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DT  is  altogether  probable  thai  within  a  week  or  two 
the  Summer  suit  will  be  worrying  the  tailor.  Al- 
ready ;i  few  of  them  ate  abroad,  Hut  the  tailor's 
troubles  have  no1  fully  begun."  Over  no  suit  does 
the  well  dressed  man  spend  so  many  moments  of 
earnest  thoughl  and  anxiety  as  over  the  costume  he  is  to 
wear  during  the  days  when  the  thermometer  stands  92 
degrees  in  the  shade.  And  may  we  have  more  of  them 
than  have  visited  us  in  two  years!  The  problem 
is  to  select  lirst  the  style,  of  which  there  are  three  or 
four,  and  afterwards  the  material.  In  the  latter  the 
variety  is  infinite.  In  stvle  he  can  choose  between  the 
single-breasted  sack,  the  double-breasted  sack,  and  the 
norfolk;  and  of  each  the  cuts  are  as  numerous  as  the 
tastes,  and  all  all  perfectly  legitimate.  The  materials 
at  his  disposal  embrace  tweeds,  homespuns,  serges,  etc. 
The  homespuns,  which  were  so  popular  last  year,  are 
going  to  he  worn  more  than  ever  this  Summer.  Of 
course,  the  term  homespun  is  not  intended  to  represent 
only  the  truly  homespuns,  since  these  come  too  expen- 
sive for  general  wearing;  but  there  are  various  factory- 
made  imitations  that  answer  the  purpose  admirably. 
Light  greys  with  black,  irregular  threads  are  the  favor- 
ites, and  a  number  of  fawns  and  yellowish  lines  are 
shown.  The  single-breasted  sack  and  the  norfolk  will  be 
the  si  vie    for  these. 


It  is  surprising  there  is  not  more  seen  of  the  double- 
breasted  suit  made  of  dark  blue  serges.  It  cannot  be 
said  to  lie  as  cool  as  a  single-breasted  cut  on  account  of 
the  extra  fold  in  front,  but  Ibis  country  is  not  India 
or  Florida  for  heat  ;  nor  does  it  look  quite  so  cool  as  the 
light  shades.  Whal  il  lacks  in  other  respects  it  more 
than  makes  up.  in  my  opinion,  by  its  natty  appearance. 
The  Ian  slue  does  not  go  well  with  it.  but  the  tan  is 
not  a  necessary  shoe  yet.  The  clothing  manufacturers 
have  this  year  paid  more  attention  to  the  Summer  suit 
in  all  its  phases  than  ever  before,  and  a  choice  variety 
is  shown  in  ready-to-wear  suits  of  homespun  in  both  nor- 
folk  and  single-breasted. 


To  the  salvation  of  the  reputations  of  certain  men 
among  the  better  dressed  (dasses.  the  turned-up  trouser 
can  be  worn  with  the  Summer  suit.  Why  so  many 
otherwise  well  dressed  men  think  it  necessary  or  improv- 
ing to  turn  up  the  bottom  two  inches  of  the  trousers  of 
ordinary  suits  is  more  than  I  can  discover.  There  are 
not  a  few  young,  aye!  and  older,  men  who  never  wear  a 
straight    trouser  lee,   rain  or  shine,  Summer  or  Winter. 

Others  hasten  to  adopt  the  turn-up  at  every  shower  or 
al  any  occasion  that  might  appear  to  give  them  sonic  ex- 
cuse The  mud  on  city  streets  is  never  deep  enough 
lo    reach    the    trousers    if   ordinary    care    is    taken.       If    il 


does    ils    removal     is    simple.       Bui     let     it    once    reach     the 

edge  of  a  turned-up  trouser.  and  sec  the  difficulty  of 
removing  it.  Mud  or  dust  that  gets  into  the  fold  if  al- 
ii wed  to  remain  for  any  time  will  make  a  stain,  and 
trousers  worn  turned  up  a  few-  times  only  develop  a  line 
of  off-color  that  makes  the  turn-up  a  necessary  fixture. 
If  worn  this  way  long  the  hang  of  a  trouser  and  the 
"set"  of  the  ley  around  the  foot  is  ruined,  and  in  addi- 
tion a  crease  appears  that  will  become  permanent  very 
quickly.  The  only  proper  use  of  the  fold  is  on  a  Sum- 
n,(i  suit,  where  it  assists  in  keeping  the  leg  of  the  trouser 
from  slipping  down  over  the  shoe  when  it  lacks  the  sup- 
port id'  the  suspenders.  From  this  it  has  come  into  use 
with  all  Summer  suits,  whether  worn  with  or  without 
suspenders.  Trousers  made  with  a  fold  have  almost  no 
shaping  around  the  bottom,  and  are  not  too  loose  in  that 
locality   or  the    fold    fails   to   answer  its   purpose. 

Strenuous  efforts  have     been   made     in     the     United 

Stales  to  briny  the  fold  cuff  into  prominence,  and  from 
tile  opinions  expressed  by  a  few  fashion  and  trade 
papers  one  would  be  led  to  think  that  a  considerable  de- 
cree of  success  has  been  met  with.  The  notices  of  this 
innovation  savor,  however,  so  strongly  of  "puff"  that  1 
am  inclined  to  doubt  their  assertions.  I  may  be  wrong 
in  my  conclusion,  but  any  style  that  has  so  little  in  its 
favor  and  so  many  bad  qualities  could  not  come  into  sren- 
eral  use  or  meet  with  pronounced  favor  even  in  the 
United  States.  The  fold  cuff,  for  the  information  of 
Canadian  who  have  never  met  it.  is  built  on  the  same 
principle  as  the  fold  collar  — it  is  simply  a  fold  collar 
worn  on  the  wrist.  The  success  of  the  collar  has  put 
the  idea  in  the  head,  of  some  bright  junior  partner  of  a 
Troy  linn,  no  doubt,  and  a  few  papers  and  retailers  are 
trying  to  help  him  out.  It  is,  1  think,  an  attached  cuff, 
and  lor  this  reason  less  to  be  commended  than  if  a  man 
could  throw  't  away  and  retain  the  shirt.  In  the  first 
place,  there  is  no  need  for  it.  The  straight  standing  col- 
lar was  hard  on  the  neck  in  warm  weather,  and  was  in- 
clined to  melt,  but  the  little  gained  in  a  fold  cuff  in  its 
iniperviousness  to  perspiration  is  more  than  offset  by  its 
disadvantages.  To  picture  the  girlish  or  Eton-school 
appearance  should  be  sufficient.  Moreover,  there  is  the 
unsightly  bulkiness  at  the  sleeve  caused  by  the  end  of 
the  fold,  lo  avoid  which  fault  is  the  sole  reason  of  wear- 
ing attached  cuffs  with  a  dress  suit.  It  is  no  difficult 
mathematical  problem  to  solve  how  long  a  shirt  with  at- 
tached fold  cuff's  would  last  when  a  fold  collar  passes  but 
twice  through  the  hands  id'  the  laundry  before  its  race 
is  run.  However  popular  this  cuff  mav  be  over  there, 
it  is  an  utterly  unheard  of  quantity  in  Canada,  so  it  is 
probable  that  the  winning  over  of  their  own  market 
keeps  the  Troy  manufacturers'  spare  moments  fully  en- 
eased. 

THE  DON. 
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AMERICAN 
DRAWERS  SUPPORTERS 


HOLDS   EM   UP 

FOR  FAT  MEN.  LEAN  MEN,  AND 
ALL  KINDS   OF  MEN. 

WE    WANT  TO   TELL   YOU  ABOUT  OUR 

"AMERICAN"     DRAWERS     SUPPORTER. 

IT  IS  A  NEAT,  INEXPENSIVE,  INDISPENSABLE  AND 
QUICK  SELLING  ARTICLE.  SUPPORTS  DRAWERS 
PERFECTLY.  HOLDS  BELT  IN  PLACE  WHEN  SUS- 
PENDERS ARE  NOT  WORN,  AND 

"it  has  a  chain  hold." 

TO  WHICH  WATCH  CHAIN  OR  KEY  CHAIN  CAN 
BE  ATTACHED THIS  IS  A  BIG  THING,  ES- 
PECIALLY IN  SUMMER,  WHEN  VEST  IS  NOT  WORN. 

COSTS  YOU 75c  PER   DOZ.   PAIRS. 

SELLS   FOR 10  CENTS   PER  PAIR. 


—ORDER  FROM  YOUR  JOBBER,   OR- 
J.  V.   PILCHER   MFG.   CO.  LOUISVILLE,   KY. 


i> 


mm 


"BIRD" 

COAT  SLEEVE  CUFF  HOLDER 


CUTS 

LAUNDRY 

BILLS 

NEARLY 

IN  HALF. 


EXACT  SIZE 


WHEN  A  MAN  TAKES  OFF 
HIS  COAT  HE  USUALLY 
PUTS    HIS     CUFFS     WHERE 


THEY  WILL  GET  SOILED  OR  MISLAID 
"THE  BIRD"  SATISFACTORILY  AT- 
TACHES THE  CUFFS  TO  THE  COAT 
SLEEVE  LINING-WHEN  THE  COAT  IS 
REMOVED    THE     CUFFS    COME.    TOO. 

COSTS  YOU-SI.25  PER  DOZ.   PAIRS- 
SELLS  FOR  15  CENT  PER  PAIR. 

ORDER  FROM  YOUR  JOBBER,  OR 

J.  V.  PILCHER  MFG    CO 

LOUISVILLE,  KY 


(  Linen-Mesh) 


It  has  the  peculiar  property  of  at  once  appealing  to  a  very 
large  and  intelligent  class  of  people  as  something  superior  to  any 
other  underwear  they  have  ever  worn. 

There  is  not  only  a  most  substantial  profit  on  every  garment 
sold,  but  the  satisfaction  of  hearing  purchasers  praise  the  article, 
and  sending  their  friends  for  it,  which  fact  also  appeals  to  the 
merchant,  who  appreciates  this  commendation  for  the  good  it 
does   the   store. 


Send  for  descriptive  boorxbi    \m>  particulars  oi    wholesali    terms  ro 

The  Deimel  Linen-Mesh  Co. 


LONDON.     E.   C  .     ENO 
IO-M-I2   Bread  St 


\  LTOB8  01   '   UNBN  tfBSH") 

2202  St.  Catherine  St.,  Montreal,  Canada 
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NOBBY  FEATURES 

*  *        FOR        *    * 

SUMMER  SORTING 


Our  customers  and  friends,  who  want  some 
nobby  features  to  fill  out  Summer  Stocks, 
will  find  our  stock  fully  equal  to  their 
demands. 

RUSH  ORDERS  receive  prompt  attention. 

FOR  FALL  our  stock  of 

Woollens  and  Tailors'  Trimming's 

includes  35  per  cent,  more  varieties  than  we  have 
ever  known  before. 

We  have  a  choice  selection  of 

TWEEDS,  SERQES,   SUITINGS,  OVERCOATINGS, 

ETC.,  CANVASES,     ITALIANS,     ASSORTED 

SILKS,      HAIR      CLOTHS,      SLEEVE      LININGS, 

HOLLAND     P0CKET1NGS,   ETC. 

Sole  proprietors  of  the  celebrated  "TYKE"  and 
'•BLENHEIM"  Serges,  also  of  Salt's  "YOTSriAN" 
Serges,  the  best  goods  in  the  trade.  Send  for  samples 
of  them. 

Froe    Samples    on     Application. 

A.  McDougall  &  Co. 

196  McGill  St. 
MONTREAL. 


JOHN  FISHER 


Branches— 

McKinnon  Building,  Toronto. 
Jarvis  Building,  St.  John. 
37  Queen  St.,  Truro. 
Bridge  Street,  Quebec. 


SON  &  COT 


WOOLLENS 


AND 


Tailors'  Trimmings 


▼▼▼▼▼▼▼▼ 


WAREHOUSES  : 


Victoria  Square,  flontreal, 


and 


Dalhousie  Street,  Quebec. 


♦♦♦♦    - 

SAMPLE   ROOM  :     43  Scott  St.,  TORONTO. 

142  Princess  St  ,  WINNIPEG. 


Thi 


ii 


STAR 


n 


Our  lines  of  the  'Star'  negligee  soft  print,  and 
Madras,  also  plaited  shirts  for  summer  wear  contain 
all   the  latest   novelties   in   exclusive   patterns   and   styles. 


PROMPT    SHIPMENT   GUARANTEED 


£.  Van  Allen  ®>  Co 

Hamilton 
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WOOLENS 

CLOTHING 
TRIMMINGS 

THE  MERCHANT  TAILOR 

SI  Y  LE3     AT 
IIOMF.      AND 

AbROAD. 

N<)  complaint  can  be  Found  with  the  movement 
in  woolens  during  May.  The  demand  has  been 
fullj  up  to  thai  ol  the  besl  yens  and  be1  tei 
Hi. uT  the  average,  making  up  a  greal  pari  ol 
the  slowness  in  \piil  and  March  Those  two 
months  are  usually  the  best  for  the  wholesaler,  bul  the 
lateness  of  Spring  tins  year  hampered  the  regular  busi- 
ness, and  buying  was  postponed  until  Maj  came  with  its 
more  seasonable  weather.  There  is  now  a  strong 
mam!  for  homespuns  for  Summer  wear. 


i  nil. H   .    bul    the   lighl    ihade     look   bel  lei   with 
there     nol     being     enough  cbaraclei    without    ii 
brea  ited  air  the  1  ule. 


collai , 
Single 


de 


More  greys  are  seen  on  the  stints  than  was  expected 
from  the  -air.  made  earliei  in  the  season.  As  a  rule 
they  have  lighl  stripes  about  an  inch  apart  and  stand- 
ing mil  very  distinctly.  In  many  ii  is  so  conspicuous  as 
in  lie  rather  in  bad  taste.  However,  it  usually  looks 
fresh,  as  the  grey  is  well  mixed  with  black,  in  this  way 
giving  smiie  expression  to  the  material. 

» 

With  the  increased  sales  by  the  merchant  tailor,  comes 
'he  same  impulse  to  the  (lot  hint;  trade.  The  manufac- 
turers arc  responsible  lor  this  by  showing  to  the  pur- 
chasing public  garments  thai  arc  stylish,  well  made,  and 
of  good  material,  and  sufficiently  varied  to  please  any- 
one. Some  excellent  Summer  suits  are  obtainable  ready- 
made,  with  an  air  thai  is  required  by  well  dressed  men. 
In  this  (lose  at  tent  ion  to  detail,  make  and  material  lies 
the  ureal  possibilities  of  the  clothing  trade.  Willi  the 
satisfactory  garments  produced  by  our  own  manufac- 
turers it  is  difficult  lo  see  how  Yankee  makers  can  hope 
'lire  any  hold  on  this  market,  a  move  they  are  at- 
tempting by  sending  highly  decorated  booklets  lo  the 
Canadian  consumer,  with  the  oiler  to  forward  suits  to  a 
retailer  for  the  consumer  on  trial.  If  unsatisfactory  they 
can  be  returned  at  the  maker's  cost.  The  idea  is  to 
Catch   the  merchant    through    the  consumer. 

•       • 
• 

The  tailor  who  has  never  made  a  bid  for  Summer 
clothing  has  lost  one  of  his  most  productive  outlets.  In 
country  towns  il  is  not  unusual  to  devote  little  atten- 
tion to  Ibis  style  of  clothing,  but  to  let  the  demand  go 
unsatisfied  or  allow  it  to  turn  lo  the  ready-made  lines. 
where  it  can  often  not  be  supplied  through  the  local 
merchant  carrying  limited  choice.  A  good  business  in 
this  can  be  worked  up  by  some  judicious  advertising,  and 
a  few  sample  suits  on  the  backs  of  well  known  citizens. 
A  homespun  suit  with  Norfolk  coat  is  catchy  enough, 
and  comfortable  looking  enough  in  warm  weather  to  in- 
duce others  to  look  lo  il  as  a  protection  against  the 
evils   of   excessively    hot    weather. 

* 
The  fancy  vest  has  fulfilled  all  expectations  as  far  as 
amount  of  sales  has  gone  It  has  become  a  staple  in  a 
man's  wardrobe.  The  while  •backgrounds  far  outsell 
others,  and  when  a  small  pattern  in  black  is  outlined 
againsl  this  il  meets  the  requirements  of  carefully 
dressed  men  Fawns  and  tans  have  also  been  successful, 
but  thev  are  not  as  strong  a  feature  of  the  high-class 
trade        \nv   style  of   pattern   can   be   go!    with   or   without 


STRIKES  AND  RUMORS. 


THE    periodica]     rumors  ol  dissatisfaction   among     the 

1      clothing  workers  of  Montreal  have  been  revived    They 

.He  said  lo  be  complaining  of  their  treatmenl  .it   the 

hands  ol    then    employers,   some   ol    them    having    bee,,    .  1 , 

missnl    during    the    dull    season,    and    others    put    on      h. .1  t 

lime.  The  loc.,1  union  repudiates  all  responsibility  foi 
the  restlessness. 

Coppley,    Noyes  &    Randall,   .1   wholesale  clothing   dim 

in  Hamilton,  Out.,  have  been  having  trouble  with  then 
contracting  tailors,  who  have  demanded  an  increase  in 
the  prices  paid.  The  contractors  have  been,  through  this, 
m   complications    with    their    union    employes. 

The   journeymen      tailors     employed    by    ('     V    Mitchell 
and    Deacon     &    Ross,    Winnipeg,    have   gone    on    strike     on 

account  of  the  refusal  of  those  iirms  to  sign  the  agree- 
ment drawn  up  by  the  men.  The  clause  over  which  the 
struggle  is  occurring  is  thai  referring  to  the  reductions 
in  contract  work.  The  old  agreement  provided  tor  no  re 
duction  in  civic  and  Government  contract  work,  but  the 
union   demands  no   reductions  on   all   contract    work. 

\  dozen  journeymen  tailors  have  quit  work  in  St. 
John,  X.  B.,  because  their  employers  refuse  to  recognize 
the  union.  On  all  other  points  thev  are  agreed,  but  the 
attempt  is  made  to  place  the  master  tailors  under  the 
thumb  of  a  few  union  men  who  have  nothing  lo  do  with 
the  business  but  draw  their  pay.  St.  John  tailors  s,,y 
thev  will  not  submit  to  dictation  by  their  employes 
whom  they  employ,  and  be  forced  to  submit  contemplated 
dismissals  lo  a  committee  con  isting  of  the  men  under 
discussion.  It  is  said  that  the  tailors  are  importing 
workmen  from  Boston,  and  the  unions  are  threatening  to 
prosecute   under    the    Alien    Labor    Law. 

At    a    recent    convention    of   employing   garment    makers 
in    Philadelphia,    it    was   voted    to    have   open    shops.        The 

Garment  Workers'  Union  say  they  will  strike  at  the  nrst 
Sign  of  carrying  out    this  decision. 


CANADA  WOOLEN  MILLS'  AFFAIRS. 

AN    application    has   been    made   bv     the   liqunl.itoi    and   a 
majoritj     of      the    inspectors      of    the    Canada    Woolen 
■Mills     to      continue      the    running    of    the    mills    until 
December  The      mastci-in-chambers,    however,    handed 

down   a      decision      that      the   four    mills   must    be   Bold     bv 
•  Inly    7. 

In    conclusion    he   said  :     "The   action      of      the   GoV( 
menl    on    the    tariff   changes    will    not    be    known    until    the 
end   of   the   month.      Had    there  been   any    margin      for      the 
creditors   in    the   way    of  contribution   by    the   shareholder-. 

so    thai    such      a      sunst  ant  lal    sum    as    (50, .1    S7~..i 

could    be   collected,    if   necessary,    in    meet    the   cvpen   • 
further     unprofitable     operations.    I    mighl    have   felt    dis- 
posed   lo  allow     the   shareholder-    to   make    the  experiment 
they    desire.      They    would    then,    at    least,    show    they    had 
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the  courage  ol  then   opinions,  bul   I  do  not   think  this  can 
be  done." 

The  Conservative  pics-  seeins  to  have  an  understand- 
ing witli  Mr.  Fielding,  winch  the  Liberal  papers  have 
been  unable  to  effect.  Several  Opposition  newspapers 
have  come  forward  with  the  statement  that  in  all  pro- 
bability Mr.  Fielding  will  include  in  his  budget  a  propos- 
al to  raise  the  general  tariff  on  woolens  to  15  per  cent., 
and  the  preferential  to  30.  The  manufacturers  insist, 
however,  upon  35,  and  whatevei  truth  there  may  he  in 
I  he  prophecy,  Canadian  mills  will  not  he  satisfied  until 
that   is  granted. 


A  NEW  TORONTO  WHOLESALE. 

THOMAS  OGILVIE  &  SONS  is  the  name  of  a  new 
firm  in  Toronto  dealing  in  woolens  and  tailors' 
trimmings.  This  is  a  branch  of  a  large  house  in 
Aberdeen,  Scotland,  which  handles  the  productions  of 
several    mills   in   Great    Britain. 

Mr.  Thomas  Ogilvie,  while  in  Toronto  recently,  pur- 
chased the  woolen  section  of  the  Wyld-Darling  Co.,  and 
the  entire  business  of  Charles  Cockshutl  &  Co.,  both  of 
whom  were  burnt  out  in  the  Toronto  fire.  At  the  head 
of  this  combination  he  has  placed  Mr.  T.  Foster  Hire, 
late  manager  of  the  Cockshutt  Co.,  and  Mr.  John  H. 
Canavan,  formerly  at  the  head  of  the  woolen  department 
in  the  Wyld-Darling  Co. 

Mr.  Canavan  has  just  gone  on  a  purchasing  trip  to  the 
Old  Country,  and  will  he  absent  two  months.  The  firm 
is  doing  business  at   54   Wellington  east. 


ST.  JOHN'S  NEW  CLOTHING  STORE. 

THE   firm   of   Seoul    Bros.  &    Co.,    who   have   a   clothing 
store  on   King  street,  St.   John,   X.   B.,  have  opened 
a  branch    in    the   north  end     under      the   name   of    the 
Oak    Hall      branch.      The   building    i.^   of   brick,    25x15    feet, 
and    is   being    thoroughly    renovated    by    painters    and    car- 
penters. 

The  interior  is  to  he  white,  with  the  shelving  in 
natural  woods.  The  ceiling  will  lie  papered  with  golden 
tinted  paper.  Silent  salesmen  are  to  be  plentifully  used. 
The  lines  carried  will  be  the  same  as  those  in  their  form- 
er store,  consisting  of  men's  and  boys'  clothing  and 
furnishings. 


A 


WOODSTOCK  AND  ITS  WOOLEN  MILL. 
LEGAL  tangle  is  to  lie  unravelled  at  Woodstock,  X. 

B.  In  l.X'll  a  Mr.  Willis,  of  St.  John,  established  a 
woolen  mill  in  Woodstock,  the  town  granting  him 
exemption  from  taxation  for  ten  years.  The  town  claim 
the  time  had  expired  in  1901,  but  the  company  say  that 
the  exemption  has  been  in  existence  only  four  or  five 
years. 

The  I  own  seized  a  quantity  of  woolen  goods  in  pay- 
menl  ol  taxes,  and  were  about  to  offer  them  at  auction 
when  the  company's  solicitor  served  an  injunction  on  the 
auctioneer  to  stop  the  sale.  June  7  is  the  date  set  for 
a  decision  upon   the  case  at    Fredericton. 


TARIFFS  AFFECTING  ENGLAND. 
/  A  A  LAS! I J  ELS,   the   well-known     cloth     manufacturing 
VJ     centre,  is  disturbed  about    the   woolen  industry.    In 

an  address  a  woolen  merchant  discussed  the  prob- 
lem as  to  what  steps  should  be  taken,  legislative  or  other- 
wise, to  improve  the  woolen  industry,  lie  though!  thai, 
in   the   first    place,  the  Government   should   do  everything 

in    its    power    to    break    down    flu-    tariffs   of    (he    ureal    pro- 


leciinnisi  countries  of  the  world.  There  was  nothing  so 
injuring  their  Hade  as  these  tariff's.  England  could  only 
succeed  in  breaking  down  the  tariff  walls  raised  against 
her  by  resuming  the  power  of  bargaining.  It  was  said, 
if  she  did  this,  she  would  get  into  tariff  wars,  and  that 
that  would  be  a  terrible  business  for  her.  He  was  not 
al  all  sure  that  it  would  be  necessary  for  her  Pi  put  a 
tariff  upon  any  single  article  whatever,  for  if  a  speech 
in  the  House  of  Commons  by  Mr.  Chamberlain  could 
make  Germany  draw  in  her  horns,  surely  direct  negotia- 
tions, with  the  power  of  retaliation  behind,  would  have 
still  more  effective  results.  What  had  Great  Britain  to 
fear  from  a  war  of  tariffs?  France  sends  her  £50,000,000 
worth  of  goods,  and  takes  only  about  £20,000,000  from 
her.  Germany,  allowing  for  what  comes  through  Hol- 
land, sends  about  £45,000,000  worth  of  goods,  and  takes 
only  about  £20,000,000  from  her.  The  United  States 
sends  her  over  €110,(1(10.000  worth  of  goods,  and  takes 
only  £20,000,000  in  return.  Surely  her  market  was  of 
immensely  more  importance  to  them  than  theirs  was  to 
her.  Great  Britain  had  got  all  the  rest  of  the  world  in 
W'hich  to  push  her  goods,  but  where  were  they  to  find  a 
market  to  take  her  place  ?  Surely  it  was  common  sense 
that  they  would  not  quarrel  with  their  best  customer. 
Xo  comparison  of  tariff  wars  between  other  countries  and 
their  effect  was  of  any  value  whatever  as  an  argument. 
as  no  country  bad  anything  approaching  such  a  market 
to  offer  as  Great   Britain. 


NOTES  OF  THE  FURNISHERS. 

.1.  F.  Breault.  tailor,  Deloraine,  Man.,  has  been 
succeeded  by  J.    F.    Stirrett. 

W.  Goldstein,  (dot bier.  Vancouver,  B.C..  has  sold 
oui    to  S.    Weaver. 

Tlie  Guelph  Waterproof  Clothing  Co.  have  dissolved 
partnership. 

N.  McDougrall,  of  McDougall  &  Co..  tailors.  Car- 
berry,  Man.,  is  dead,  and  the  business  is  advertised  for 
sale. 

Ball  &  Co.,  men's  furnishers.  Toronto,  have  sold  out 
to    J.     W.    Watson. 

Holler  &  Stern,  clothiers,  Winnipeg,  have  been  suc- 
ceeded  by  Hoffer  Bros. 

S.  Owen  &  Co.,  merchant  tailors,  Ottawa,  have  re- 
moved  to  Hintonburgh. 

J.  J.  .Murphy,  (dot bier.  Morrissey  .Mines.  B.C..  ha-s 
removed   to   Movie. 

Irwin  &  Mitchell,  men's  furnishers.  Grand  View,  have 
dissolved  partnership. 

Max  Teitelbaum,  of  Lipman  &  Teitelbaum,  clothiers, 
Gananoque,  has  sold  Ins  interest  to  R.  J.  Dier  of  Lans- 
downe.      The  new  firm  will  be  called  Lipman  &   Dier. 

The  Boston  &  Nova  Scotia  Woolen  Co.,  Ltd.,  has 
been  incorporated  under  the  laws  of  Massachusetts  with 
a  capital  slock  of  $150,000  to  manufacture  woolen  cloths 
in   Nova  Scotia. 

John  Marshall,  clothier  and  haberdasher  at  St.  Cath- 
arines. Out.,  has  removed  to  larger  and  better  prem- 
ises at  07  St.  Paul  street.  He  had  occupied  the  old 
stand  at  65  St.  Paul  street  for  over  twenty-eight  years. 
Mr.  Marshall  lias  made  many  improvements  in  his  new 
.-lore,  including  an  arrangement  of  electric  lights  in  his 
window  thai  makes  his  window  display  a  very  attractive 
sight    in    the  evenings. 
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1" t i i -~  I  ibel  ia  OP  every  package  ot 

McLean's 

Mosquito  Netting, 

Manufactured  bj 

Andrew  McLean  Co. 

NEW    YORK, 

(he  largest  manufacturers  of  Mosquito  Nettings  in 
the  world,  whose  nettings  are  sold  by  the  leading 
dealers  throughout  the  country. 

_        _  <  Regular  Gauze. 

Two  Qualities  :  ,  A  jf    Fjnest  Crade,. 

When  you  sell  these  goods  you  are  selling  some- 
thing   you   can    guarantee.      Ask    voir    DEALER   ro 

supply    McLean's    Mosquito   Netting. 


% 
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STANFIELD'S 


"The  UNDERWEAR 

with   a  '  i 

f'l^°  Reputation."  kftl 

It    has   quality  in  its  const  ruVtCt 
lion   and    years  of   experience 
in     underwear-making      hack 
of  it. 

STANFIELD'S    is  the  oldest 

unshrinkable  underwear  on 
the    market. 

It  is  the  only  underwear  in  the 
world  manufactured  from  pure 
Nova  Scotia  combed  wool. 

STANFIELD'S  underwear  is 
sold  to  Reliable  Dealers  by 
our  travellers. 

Write  for  our  proposition   and 

"SUCK  TO  THE  UNDERWEAR 
THAT  DOES  NOT  SUCK  TO  YOU" 


TRURO-KN1T 


& 


<rv^^ 

WO1/ 


A  Full  Range 


of  samples 

of  our  newest  productions 

for  the  Fall  Season 

is  now  in  the  hands  of 

our  Agent, 

JAMES  GILMOUR, 

and  may  be  seen  at  his  address, 

205  Coristine  Buildings,    Montreal. 


Welch,  Margetson  &  Co. 

Manufacturers  of  16  Moor  Lane,  E.C., 

SHIRTS,  fOLLARS.  TIES,  BRACES.  Etc.  LONDON,  ENGLAND. 
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wish  to  announce  TO  THE  TRADE  that   their   new  address  is 

0 

60  Yoi>ge  St.,  Toronto, 

where  all  correspondence  will  find  us  at  your  service  in  the  interests 
of  the  following  manufacturers  : 

S.  Lennard  &  Sons,  dundas,  ont. 


Manufacturers  of 


Crescent   fl 
^BPand  It 


HOSIERY 

and 

UNDERWEAR. 


rand 

Stratford  Knitting  Company,  stratford,  ont. 

LIMITED. 

Manufacturers  of  MEN'S,  WOMEN'S,  BOYS'  and  GIRLS' 

KNITTED  GLOVES  and  MITTS. 

Clinton  Knitting  Company,  clinton,  ont. 

LIMITED. 

Manufacturers  of  RIBBED  WORSTED  HOSIERY. 

Bean  &  Stewart  Skirt  Co.,  st.  Stephen,  n.  b. 


LIMITED. 


Manufacturers  of 

LADIES'  BLACK  SATEEN  SKIRTS 

Latest  New  York  Designs. 

The  Best  Cut  Skirts  in  the 
Market. 


Soliciting  a  continuance 
of  your  esteemed  orders, 
we  are,  yours  truly, 


Hosiery  anpUgaNA 


URNED 


Agency 


<2a*o 
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AS   SEEN    ON    LONDON    STREETS. 

To  a  Canadian,  I  suppose  there  would  Beem  some-  the  cleaner  will  extend  no  further  than  a   few    wearii 

thing   unbusinesslike,   a   careless  disregard    for     and  possible  one.     About   three  or  f 'operation     upon 

things    suitable,    in    the    number     of    knicker-  ii  will  make  ii  a  mere  shadow  of  its  original  glory, 

bocker  suits  worn  in  office  men  at  their  work.  The  material  used  is  serge  with  ;i  fine  rib,  and  the  cut 

From  all  appearances,  the  habit  of  the  knieker  is  Bingle  breasted.     The  buttons  are  pearl,  the  lapels  low 

is  gaining  ;i  stronger  hold,  ;•  1 1  < I  no  one  could  say  that  last  in   frdnt,  and  there  are  three  buttons  on  ili«'  cuff.     The 

year  it   was  at   all  uncommon.  centre  of  the  back  is  usuallj  adorned  with  a  -In  of  seven 

To     account      for     this     is     not      ;il      ;ill       difficult,  inches  or  thereabouts.     The   waistcoat    is  single-breasted 

although    there    are    three    or    four    causes    that      have      and  haB  sollar;  the  trousers  are  quite  loose    but   not 

their  influence.     The  Englishman  is  strong  on  exercise  of      large.  

any  kind.     He  walks  as  no  other  man  could  stand;   he 

wheels   oftener   and    further   than    is   popular   elsewhere,  SHOES  THE  KING  WEARS. 

perhaps  because  he  has  tin-  mails,  and  perhaps  because  i ;   ,  ,         , 

.  '                                                             '         '  In  an  interview    regarding  the  King's  shoes,  Mr.    Leo 

he     is    eminent  l\     sensible,    and    does    im      eschew     SO    con-  Thnma     it.,.    ,-,o.,l       l.    ....     i      .     i                      i     .      , 

•  moms,   the   royal    shoemaker,   has   revealed   the   imagine 

venienl   a  method  ol    transportation  as  the  wheel,  simply  i,,,,,  that   has  been  at   work  in  some  recent   reports  about 

because   fashion   proclaims   it   passe;     he   is  the  greatest  the  vast  amount  of  moneA   King  Edward  3pends  in  shoes 

hunter  and  shooter  in  the  world     in  fact,  he  is  unexcelled  and   the   reckless  quantities  he  orders     at   a   time       Mr 

m    outdoor   spoils.       And    for    all    these    the    kn  ickerh.  .eker  Thomas  sa.v.: 

is  almost    necessary.      Ai    least,   it    adds  so  much   to   the  "His  Majesty    has    practically    a    pan-      of   I ts    for 

comfort  and  enjoyment  that  possibly  it   is  his  freedom  to      e?ery   l""|nn"   he   wears,  besides  walking   I ts,  walking 

,  .   ,,     ,,  ,  ,,         ,-,.  -hues,  evening  shoes,  and  si tine  boots 

wear    what    is    mos!    snitahle    that    makes    outdoor    hie    so  ...      ■                               ,    ,                   5        u 

__i  "    1S  :l    popular  delusion    that    the    King   orders   Ins 

,.,,,,.,.  ' Is   '"    'arge     quantities.      This   is   not    the  ease.      He 

I  he    same    reasons   account    lor   Hie    1  mil:  I  ishnian  s    par-  ,,rders      -is    -.     ml,.      ,.,,N        ,,,.    .     ;..       ,                          i.i 

i  oroiis,    as    a     line.    oni\     one    pair    at     a     lime,    allhoirdi 

ticular  dress— the  norfolk  jacket.  occasionally  several    pairs   which   are   required    for  sped 

Straw  Hats— The  Panama.  Ii('  purposes,  and    which   differ   from   each   other,   are   in- 

mi         i-                     .•                                        i                                ,,  eluded    in   one   order. 
I  he   diversity    ol    otunion    expressed     concerning    the 

Panama    hat    has   left    l,t He   to   he  discssed.      All   sides  The  King  knows  precisely  what  be  wants,  and  insists 

upon   having  it.      He  is  one  oi    the  greatest    students  of 

•  d    (lie    (ineslion    have    hecn    touched,    one      all  i  muni;,    the  .,,,    ; >    .    ,                    ,    T    , 

'     .                         ,      •        ,,          ,     ,  ■,■                 •  ,              ,  ■  detail    I    know,   and    I    have   come    in    contact    with    a    -real 

other  denying,  ami  each,  ...  all  probability,  considering  his  number  ,,r  ,,,.,,,,1,,,  ,ls  yon  ,..,„  wel]  ,,„,.,._,,„,..     There  is  „„, 

own    advantage    in    the    opinions       he    expresses.       In    my  an   ornament,   a   button,  or  a   particular  style   hut    what    he 

opinion,   there   is   no  doubt    Unit    the   panama   will   not    he  a  remembers,  even  after  the  lapse  id'  a  hum  period  since  (he 

sight    to  cause  comment    during  the  Summer;     Certainly  goods  were  originally  made  for  him. 

no   one   dares    to    maintain    that    this    hat    will    see    the   de-  "-^s    l'"1'    material,    the    King    never    wears    either    box 

mand  it  had  a  few  years  ago,  hut   for  a  \'r\v  manufactur-  eaL£  '"'  ~,a<'('   ki'K   ,ll('  [atter  "r   ulli('h   Qe  considers   too 

ers   or    retailers    to    sav    it    is    decidedly    off    "correctness"  ,'1'1'''"1  lll;"''    for   '"*    *&■       V^   ■'    smart,    neat    walking    hoot 

savors    very    much    of    personal    considerations.        In     high  figjj*™  ""'   V:""''S  ^    "'""'   l':""'"    ''"'  '"'  '"'"  ^^"^ 

P"^    Mnal.l.es    ,.    ,s    going    to    find    a    fairly    readv    sale.  * „%n{    whateyeT   tll(.   maler.al.    ,1    is    the    very   best    pro- 

or  I  am  badly  deceived.  curable 

Thank   fortune,  it   is  going  to  he  combined  with  com-  "The   King's  boots  ami   shoe,  are  all   mad.'  on   spe- 

mon  sense!  The  rowdy,  rough-and-ready,  any-shape  pan-  cially  modelled  lasts,  and  the  work,  it   goes  without  sav- 

ama    that    was   allowed    to    torture    the   sense   of    litness   of  '"-•   is   hand-sewn, 

sensitive   people   is   |o   he   unpopular.      The  crease  over  Hie  The    price    the    Kin-   pays    was    not    slated,    hut    one 

crown  will  he  dropped,  since  its  general  adoption  in  imi-  "u"'k   made  h>    Mr-    Tnomas  is  significant: 

■    ,;    ,,    ,,,.;,.;                             ,                            I      .,            ,,       ,.     ,  "I    pay   as   much    as    lis   ami    15s    per   pair   to   a    work- 

talion    varieties    was   sure    to   mean    Us   death    in    the    kind  , '     '    .       ,                ,         .,           ,         '         '                         ,.   , 

,,                               .           .      ,,                                    ■        ,          ■     ,  man    who   simply    attaches   the   soles   to    1 1 1 « -    uppers,   which 

thai    costs  pounds.      As  the   hats  are  seen    m    the   window-.  ,                      ,               ,         ,. 

.                                 ,  is    as    much    as    nios|     people    ol     an     average     pa\     for    an 

there   is   a   neatness   in   them    that    has   not    hecn   a   usual  entire  pair  of  boots 

characeristic  for  years  past.     There  is  a  liberal  brim  to  "Among    hi-    Majesty's    favorite-     are     Russian   calf 

it.    hut    it    is    all    neatly    turned    up.       This   does    not    imply  derh.Vs    for   shooting,    calf    patent    evening    dies,    shoes    for 

H     will    never    lie    turned    down,    when    the    sun    requires    il.  evening,    and    "Oxford    Tie..'    a    brogue    shoe,    for    wall 

hut   there  is  shown  an  anxiety   for  appearance  that    will  "I  also  make  all  the  Prince  of  Wales' boots  and  shi 

allow  a   zig-zag,   ragged   shaped  brim   when   the  sun  ""'  style  and  <**«"*«  "»"  "Men  «™  "'<>   lik''  those  of 

is  straight  overhead  or  out  of  sight.  ""'J^'"'--  .                                                   .    ,, 

I  here     is    an     interesting      souvenir      .it     Mr.      I  homa. 

A  Summer  Lounge.  shop,   in    the   shape   of  a   high    pair  of     military-looking 

Although    the    white   serge    lounge   suit    has   not    hecn  l"'",s-  witn  -'"  BPura  attached. 

an  unheard  of  style  for  several   years,  there  seem.,  to  be  "T,,:"    p*ir  "''  ,""'K-"   »>d    NIr-    Thomas   to   the   in- 

.,    ...  ,,  ,  i,  ,,  ;       ,          i                     ,  ••■  terviewer.  "was  made  by  me  for  the    ate  I'uke  ot   Clar- 

a  strong  leaning  towards  n  rerrewed  lite  for  it  this  Sum-  ,                  ,    •      •    .,      ,,       ,    ,,-  ,            ,     ,    • 

ence    to    lie    married    in.       Ins    Koval    Highness    die. I    pi. I 

mer,  after  some  years  oi   inconspicuousness^     It   will  „ot  abouf    ,,,,,   litm,   tll(1  1)(„,ts   „,,,,,   /,„„,,,,,„„,.     They   werc 

lie  a  matter  ot  any  difficulty  for  the  man  without  a  good  not.  of  course,  delivered;  hut   I  subsequently  obtained  the 

income   to  decide  against    it.   for  its  duration   a.  a    perfect  consent   of  his  royal  parents  to  retain  them  a.  a   memento 

lit  extends  only  to  the  lir.t  cleanings  ami  its  first   vi.it  to  of  the  sad  occasion." 
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CURRENT  STYLES  IN  NEW  YORK. 
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NE  of  the  most  interesting  and  bewildering  fea- 
tures of  men's  fashions  here  is  the  stains  of 
the  tan  shoe.  We  have  several  well-known 
manufacturers  whose  reputations  have  made 
their  opinions  of  ureal  value  and  full  of  in- 
llneiice  (in  the  line  trade  follows,  who  have  for  months 
asserted,  and  with  seeming  confidence,  that  the  tan  shoe 
will  almost  sweep  the  field;  that  the  month  of  .June  will 
see  it  iii  lull  swing  with  a  revival  id'  the  popularity 
cif  six  or  eight  years  ago.  These  men  have  practically 
staked  their  all  on  the  correctness  of  their  statements, 
and  it  was  with  considerable  interest  that  events  were 
watched. 

A  reputation  for  conservatism,  for  high-grade  pro- 
ducts, and  a  succession  of  former  triumphs  in  prophesy- 
ing have  helped  them  out  to  a  great  extent,  there  is  not 
much  doubt.  lint  outside  of  the  effect  these  things  have 
had  ou  the  mei'chants,  there  seems  to  lie  a  ready  public 
to  go  back  to  the  brown  shoe.  And  yet,  whether  it  is 
tlie  best  kind  to  wear  cannot  lie  judged  from  the  men 
who  are  seen  in  tans.  There  are,  no  doubt,  men  of 
recognized  taste  among  them,  but  there  is  a  large  num- 
ber of  others  who  cannot  say  too  much  against  a  color 
in  footwear,  and  whom  no  amount  of  popularity  for 
such  a  style  will  induce  to  recede  from  their  position. 
\  until  has  taken  to  the  shoe,  and  the  sales  of  it  must 
be  fairly  gratifying;  nevertheless,  the  man  who  is  in 
doubt  is  going  to  be  safer  by  sticking  to  the  black,  it 
is  purely  a  matter  of  taste  -if  a  man  possesses  a  desire 
to  change  his  footwear,  he  can  do  so  without  making 
himself   a   spot    on    the   landscape. 

Tan  oxfords  are  looming  into  view  in  proportions 
1  hat  leave  it  unquestionably  a  consideration  among 
young  men;  but  at  that  it  will  not  drive  out  the  more 
seemly   black. 

No  "Correct"  Shirt. 

When  it  comes  to  a  discussion  of  shirts  and  shirtings 
one  yets  into  territory  where  personal  taste  is  almost 
the  only  thing  to  trust  to,  provided  the  individual  taste 
dees  not  inn  to  freaks  or  impossible  styles.  There  is  a 
variety  for  any  man  to  select  from  that  should  protect 
him  from  the  choice  of  inapt,  inartistic  designs,  and  the 
kinds  he  sees  on  the  well  dressed  men  on  the  street 
should  prove  to  him  that  the  quieter  the  design  the  bet- 
ter. Pleated  are  rapidly  becoming  the  favorites,  with 
the  pleats  broader  and  fewer  in  number.  A  neat,  small 
figure  with  occasional  lines  forms  the  principal  part  of 
the  slock  of  the  higher  class  shops,  and  the  background 
is;  usually  white. 

For  outing  wear  the  flannel  shirt  in  dark  shades  is 
featured  by  many,  although  through  mistake  it  is  seen 
on  the  city  streets.  A  few  plaids  in  these  are  catchy 
enough   to   place   them   in   demand   with   a   certain  class. 


Sweaters  come  in  all  cuts,  the  old  time  high  roll  col- 
lar being  consigned  to  the  football  Held  as  a  "warmer." 
Attention  is  being  paid  the  necks,  so  as  to  have  them 
appear  a  little  more  dressy  than  formerly,  although  any 
attempt  to  present  a  sweater  otherwise  than  as  a  garment 
fur  outing  purposes  is  entirely  misplaced.  Some  are 
made  with  a  waistcoat  opening  to  show  the  collar,  tie  and 
shirt  underneath,  precisely  as  a  waistcoat  would.  The 
edge  of  the  opening  is  woven  with  a  special  weave,  and 
no  other  neck  is  added.  Others  have  collars  with  open- 
ings in  front,  and  some  tit  tight  into  the  neck,  buttoning 
down   the  front. 

Cravats  and  Waistcoats. 

I  am  satislied  that  bow  ties  will  be  in  large  demand 
during  the  coming  Summer.  The  wing  collar  has  prac- 
tically disappeared,  and  in  its  place  men  wear  the  fold. 
With  it  the  bow  has  always  been  well  liked,  although  not 
so  much  so  as  the  long,  narrow  four-in-hand.  The  ma- 
jority of  these  bows  have  square  ends  and  will  not  be 
the  diminutive  creations  tie  makers  would  like  them  to 
be.  But  although  the  tie  with  the  square  end  will  likely 
he  the  greatest  favorite,  pointed  ends  will  be  offered  to 
those  who  admire  them.  Windsors  will  not  be  unusual 
for  outing  purnoses,  ad  are  in  such  neat  patterns  as  to 
assist  greatly  in  placing  them  in  a  prominent  position. 
Windsors  have  always  held  some  fascination  in  this  field 
of  dress,   but    should   be   confined    to   it. 

More  colors  are  characteristic  of  all  ties.  bow.  four- 
in-hand,  etc.  Purple  and  brown  have  had  quite  a  run. 
and  are  still  id'  the  first-class  for  sales.  The  browns  are 
in  all  shades  from  champagne  in  very  lighl  tones  to  a 
deep  rich  brown  that  has  been  highly  successful.  The 
brown  has  seldom  been  plain,  dots  of  black  or  white  re- 
lieving the   heaviness  of  a   solid  shade. 

Waistcoats  offer  manv  cuts,  and  might  all  be  called 
correct.  The  opening  at  the  neck  is  quite  low.  a  quality 
unacceptable  to  many  particular  men.  Collar  or  no  col- 
lar is  a  matter  of  choice,  as  is  the  shape  of  the  lapel 
and  number  and  shape  of  the  pockets.  Flannel  waist- 
coats have  been  receiving  a  good  deal  of  attention.  In 
many  of  these  a  narrow  stripe  of  silk  in  color  is  a  fea- 
ture, with  the  stripes  usually  two  or  more  inches  apart. 
A  new  waistcoat  shown  by  one  shop  had  the  lines  run- 
ning down  to  a  point  in  the  front  instead  of  over  the 
shoulders  and  straight  down.  The  Y-shaped  lines  were 
very  odd  in  appearance.  In  this  article  of  wearing 
apparel,  more  than  in  any  other,  new  things  have  been 
constantly  appearing;  each  have  a  distinctive  feature  if 
analyzed,  but  many  at  a  distance  resembling  so  much 
previous  productions  as  to  make  them  unworthy  of  spe- 
cial attention.  The  collar,  the  lapel,  the  sha|>e  at  the 
bottom,  the  pockets,  the  patterns,  the  material  have  each 
offered  opportunities  that  have  been  taken  advantage  of 
by  manufacturers. 


Junr.  1904 


M£/V'S   FVRISISNfzH 


Dry     < 

H  r  v  i  •  w 


RAIN  PROOFS 


Buyers  who  want  reliable 
Goods  should  ask  for 
those  proofed  by  the 


Co.,  Ltd. 


and  stamped 


/^EG0TRADrMARKS 
'ROOFED  8v 


The  "Cravenette"  Co.,  Limited,  affix  their  stamp 
only  to  such  goods  as  are  suitable  in  quality  for  Rain- 
proof purposes. 


Therefore,  this  stamp  is  a  guarantee  not  only  of 
Rainproof  properties,  but  also  of  the  quality  of  the 
material. 


The  "Cravenette"  Co.,  Ltd.,  Bradford,    Proofers  to  the  Trade. 


I  DOMINION  SUSPENDER  CO. 
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UiPENDERi 

UARANTEED 


NIAGARA  NECKWEAR  C?  Limited 

^       NIAGARA        FAL,IsS 

{        M4KERi    OP 

AM  ERICAN  STYLES 

OFNECKWE^R. 
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GAUNT  &  HUDSON,  Ltd 

Hat  and  Cap  Manufacturers 
LEEDS,   England. 


ST    GEORGE'S  WORKS,  LEEDS 


The  "Yachting"  Cap. 


The  "Motor 


m 


The  "Lounge"  Hat.  The  "Coif."  The  "Terris"  Hat. 

TO  BE   HAD   FROM  ALL  LEADING  WHOLESALERS 

J.  W.  HOLDLN,  Canadian  Representative,  2,  3,  and  4  Carey  Lane,  E.  C,  London,  and  79  Piccadilly,  Manchester. 
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THE  fancy  Bhirt,  while  it  means  many  an  extra  sale  to 
the  haberdasher,  is  the  lerroi  ol  his  business  I 
whfte  sliiri  is  a  salable  shirl  always,  one  thai  will 
S1.|i  al  au  times  ol  the  year,  and  which  is  never  dead 
stock  Bui  when  i1  comes  to  the  [ancy  shirt,  with  its 
suit  front,  pleated  and  suit  front,  its  variety  ol  widths 
ol  pleats,  materials,  patterns,  colors,  etc.,  a  furnisher 
nuisi  be  a  millionaire  to  carrj  the  stock  thai  will  supply 
all  demands.  Every  shut  manufacturer  lias  his  special- 
ties, that  would  please  certain  customers  of  the  retailer, 
bul  he  musl  pass  many  of  them  by  or  he  is  certain  to 
overstock.      \n  overstock  ol   fancy   shirts  is  entirely   dif 

ferent,  too,  from  the  same  lack  ol  judgment  m  other  lines 
handled  It  can  In-  taken  as  a  settled  point  that  a  fancy 
shirl  -no!  sold  Ibis  season  has  cither  lost  all  chain  *  ol 
leaving  the  shelves  or  has  depreciated  in  value  by  next 
Season        No   store   can   cater    to   all    tastes,    neither  can    it 

hit  just   the  righl  quantity    to  buj 

*  • 
* 

One    Of      the      greatesl    difficulties    the    furnisher    meets 

will,    iii      the      fancy    Shirl    section   Of   his    business    is      the 

exclusiveness  of  patterns  shown  by   each   linn       While   they 

Overlap    in    many    stvles    there    are    several    distinctive    lea 

tines   in   each   lot    of   samples.     The   furnisher  is   impressed 

with   a    line   shown   by   one   traveler   and   buys   fairly    freely, 

the   next    one   calls   and    he   also   has   something    peculiarly 

effective       \nd     so  the  orders   pile  up  until    thej    are    of 

excessive  magnitude.     There  is  nothing  so  fascinating  as 

fancj    shirts     al    their  best,   and    the  furnisher   is  apt    to 

fall  a   ready    prey    lo   them. 

*  * 
* 

Fortunately,  tor  the  pasl    two  seasons  styles  in  fancy 

Shirts   have    varied    little,    and    what    was   boughl    lasl    sea 
-on    is  apt    to  stand   a   good   chance   for  favorable  consider- 
ation   among    this   year's   stock.      The   habit,    steadily    gain 
ing   force,   Ol    wearing   soft    front    shirts   all    the  year   round 

is     proving  a     relief    to  overlarge : stocks,  and  the  fancj 

shirt,  still  or  soft,  is  a  staple  in  every  man's  Wardrobe. 
\t  anj  rate  n  is  here  to  stay,  ami  the  haberdasher 
must   gain  what  satisfaction  he  can  from   the  added  sales 

he  makes. 

*  • 
* 

Perfectly  ••istifiablc  as  was  the  advance  in  price  made 
this  Spring  by  Canadian  manufacturers,  it  has  had  un- 
fortunate results  Owing  to  competition  the  -United 
States  and  English  mills  retained  the  former  level  of 
quotations,  and  many  an  order  has  been  turned  aside  into 
the  foreign  market.  A  furnisher  in  conversation  recently 
said  he  vv.is  rorced  to  buj  in  England  dress  shirts  to  re- 
tail at  a  dollar,  being  unable  to  handle  Canadian  goods 
at  that  pride.  Everyone  knows  thai  the  advance  in  Can 
adian  goods  was  far  less  than  the  higher  price  ol  raw 
material  and  labor  warranted,  ami  it  is  certain  t'.iat 
where  this  advance  is  not  quoted  little  profit  can  he 
made,  but  those  who  have  placed  orders  elsewhere  do  not 
think  of  this  Iii  England  ami  the  United  stales,  where 
there  is  such  a  hustle  for  business  on  any  terms,  every 
lirm    feared    lo  start    the   advance,   and   all    hung   back   until 


the  season  was  over  ll  is  confidently  staled,  huvvevei 
that  foi  I''. ill  I  lilted  Stales  pine,  will  be  up,  paltnu 
lallv     where  orders   for   Cloths    weir    pi, n  ed    bj     tin-   m, nun. n 

I  in  cis   since    I  he  i  ot  I  on    bourn. 

*  * 
• 

Plain   Hunt   negligees  have  been   Belling  perfectlj    talis 
Factorily  in  spite  of  the  prominence  ol  the  pleated  fronl 
In   tact   some  haberdashers  sav    theii   sabs  ol   the  formei 
exceed  the    latter       Plain     fronts  are  made  in  a  greater 

variety     of     materials   and     the     pattern   has     not      to      be 

selected  as  m  the  pleated,  accord  inglj  they  have  an  ad- 
vantage, stripes  ui  open  work  are  being  worked  in 
quite  freely,  making  a  cool,  comfortable  shut,  and  one 
enterprising  manufacturer  has  a  cellular  bodied  stvh-  that 

has    al    leasl     theoretical    value. 

*  * 

* 

There  is  no  collar  worth  considering  since  Summer 
weather  reached  us  save  the  fold.  And  it  is  the  same  old 
fold  Willi  no  more  variations  than  are  attempted  every 
veai  by  some  manufacturer  who  desires  lo  secure  a  hold 
by  a  special   line      Square  cornered   folds  are  not    in    any 


The  reliance  the  retail  merchants  place  upon 
the  announcements  of  advertisers  In  THE  DRY 
GOODS  REVIEW  for  what  and  where  to  buy  Is  too 
great  to  be  lightly  esteemed  by  any  manufacturer 
or  jobber.  Especially  valuable  are  our  Annual 
Fall  Numbers  which  appear  In  July.  Advertisers 
are  urged  to  give  the  question  of  larger  space 
prompt  consideration. 


demand.  These  have  been  proven  to  be  hard  on  the 
shut  and  cravat,  and  make  the  latter  harder  to  tie 
Then,  Inn,  I  he  points  ale  ironed  tu  death  by  the  laun- 
dries, ami  are  the  first  tu  show  wear.  Low  heights  will 
rule,  as   lasl    Summer. 

SHIRTS  WITH  TWO  PAIRS  OF  CUFFS. 

A  CORRESPONDENT  has  sent  the  following  letter. 
In  it  is  contained  an  idea  perhaps  worthy  of  con- 
sideration by  shirt  manufacturers.  He  says  :  T 
have  been  for  years  struck  by  the  fact  that  there  appear 
fo  be  no  fancy  shirts  offered  by  our  nulls  or  merchants 
thai  have  two  pairs  of  eufTs.  I  think  that  many  men 
would  appreciate  a  shirl  with  such  fittings.  I.  foi  one, 
would  be  prepared  tu  pay  a  III  lie  mure  fur  it  It  (an- 
nul be  an  unusual  thing  fur  a  man  to  soil  his  cuffs  before 
Ins  shut  is  ready  fur  the  laundry,  and  that  means  the 
donning  of  white  cuffs,  which  are  not  much  use  tu  a  man 
in  business.  I  have  never  found  it  difficull  to  gel  these 
shirts    in   the    I  tilted    States,    but    as    yet    I    have   nut    been 

able  to  do  so  m  Canada.     Our  retailers,  too,  can  supply 

me    with    separate    pails   of    fancy    culls    that    would    match 

the  shuts  ol  long  ago,  but  they  have  n<>  patterns  suit- 
able for  the  new  pat  terns  Perhaps  some  ol  your  adver- 
tisers or  subscribers  can  explain   these  limits  tu  i  • 
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HATS    AND    GLOVES. 


Sn«  h  a  lovely  hat  has  mother, 

Flower-decked  and  new 
Sister  Mary  has  another, 

So  has  Sister  Sue. 
Father — why,  we  near  forgot  him  ! 

Really,  ain't  it  sad  ! 
Where's  last   Summer's  hat  we  bought   him  ? 

That  will  do  for  dad. 


The  sales  of  brown  (Vilnius  have  exceeded  the  expec- 
tations of  retailers  and  wholesalers,  a  surprising  demand 
having  sprung  up  very  suddenly..  This  is  accounted  for 
by  the  suddenness  with  which  warm  weather  came.  It  is 
too  early  for  straw  hats,  bui  the  brightness  and  warmth 
of  latter  May  days  has  necessitated  the  donning  of  Sum- 
mer headwear  of  some  kind.  Hence  the  browri  hat,  which 
looks  Summery  and  is  light  and  comfortable.  The  shade 
most  worn  is  of  a  light  tone,  almost  fawn;  the  brim  is 
wide  with  a  curl  on  the  edge,  and  the  crown  quite  high. 
There  are  several  shades  on  the  market.  The  brown  derby 
has   no   place   at   all . 

* 

Pearl  grey  fedoras  have  met  with  very  little  success 
this  Spring,  in  spite  of  special  window  trims  devoted  to 
it.  The  brown  has  sold  to  the  class  that  usually  go  m 
for  this  style  of  hat,  and  retailers  have  the  pearls  on 
their  hands.  In  the  shapes  shown  there  is  less  of  merit 
seen  in  the  pearl  than  in  the  brown,  many  of  the  latter 
being  particularly  becoming  to  the  young  man. 

*       * 

* 

A  very,  very  few  straws  have  already  made  their 
appearance,  altogether  too  few  to  judge  what  is  going  to 
catch  the  fancy.  Among  those  seen  the  panama  seems 
to  have  quite  a  prominent  position,  but  this  may  be  on 
account  of  the  tastes  of  men  who  wear  straw  hats  early 
in  the  season.  It  is  certainly  warm  enough  for  straws, 
but  the  average  man  is  loathe  to  change  to  Summer  ap- 
parel  until  it   is  a  common  sight. 


BROCKVILLE  HAT  FIRM  ASSIGNS. 

THE  firm  of  Saulnier  &  Decelles,  Union  Hat  Works. 
have  made  an  assignment  to  Sheriff  Dana  for  (he 
benefit  of  their  creditors.  (Messrs.  Saulnier  &  De- 
celles came  here  from  St.  John's,  Que.,  in  L902,  receiving 
a  bonus  of  $20,000  from  the  town,  $10,000  of  which  was 
to  be  in  cash  and  the  other  $1,000  for  the  purchase  of  a 
site,  the  town  being  secured  by  a  tirsl  mortgage  on  the 
property  and  plant.  Before  the  works  were  removed  from 
St.  John's  there  was  an  outstanding  liability  of  $13,750, 
due  Le  Banque  National  of  Quebec,  which  is  now  being 
pressed  for  payment  .  So  far  Saulnier  &  Decelles  have 
received  of  the  bonus  from  the  town  $13,000,  the  balance 
being  payable  in  yearly  instalments  as  the  conditions 
were  complied  with.  The  causes  for  the  assignment  are 
given  as  pressure  of  Le  Banque  National  for  payment 
of    their   claim,    and    the    losses    id'    a    number   of    Toronto 


and  Montreal  customers  m  the  recent  big  lires.  with  the 
consequent  shortage  in  orders  and  receipts. 

In  anticipation  of  increasing  trade  a  lot  of  valuable 
new  machinery  was  recently  added  to  the  equipment. 
The  town  is  well  secured  by  mortgage  on  the  factory  and 
plant,  and  the  Banque  National  has  a  security  of  $4,000 
on  the  vacant  factory  in  St.  John's.  Messrs.  Saulnier 
&  Decelles  have  issued  a  statement  setting  forth  the  rea- 
sons for  the  present  financial  embarrassment  as  outlined, 
and  expressing  the  hope  that  when  the  present  troubles 
have  been  arranged  the  industry  may  be  continued  as  in 
the  past  .  They  feel  confident  that  all  liabilities  to  the 
employes  will  be  met.  The  total  liabilities  "are  estimated 
at  about  $33,000,  with  assets  about  the  same,  exclusive 
of   the   property,   on    which    the   town    holds   a    mortgage. 

The  firm  came  into  prominence  some  time  ago  through 
proceedings  againsl  Alt  man,  who  was  accused  of  caus- 
ing the  destruction  of  a  large  number  of  hats. 


THE  WRIGHT  HAT   CO.'S  DINNER.       • 

THK  annual  dinner  of  the  Wright  Hat  Co.,  London, 
Out.,  was  held  May  L'J.  The  usual  dinner  of  gen- 
erous proportions  and  excellent  quality  was  served, 
and  was  followed  by  a  programme.  Mr.  Wright,  in  the 
course  of  a  few  remarks,  drew  attention  to  the  fact  that 
their  company  was  the  first  in  Canada  to  brand  their 
goods  "Made  in  Canada."  and  they  were  prospering  just 
the  same.  Each  of  the  guests  was  given  a  neat  booklet 
containing  the  menu.  About  sixty  guests  enjoyed  the 
hospitality  of  the  Wright  Hat  Company. 


TWO  MITT  COMPANIES  AT  LAW. 

I^HK  Sovereen  Mitt.  Clove  and  Robe  Co..  of  Delhi,  has 
issued  a  writ  against  the  Sinicoe  Mitt.  Glove  and 
Kobe  Co.,  Ltd.  The  statement  says:  In  1003  sev- 
eral of  the  plaintiffs'  employes  conceived  a  scheme  for 
appropriating  to  themselves  the  plaintiffs'  trade,  busi- 
ness and  name,  and  they,  with  some  others,  formed  a 
rival  concern  under  the  name  of  the  Simcoe  Mitt,  Glove 
and  Kobe  Co.,  Ltd,  and  the  said  company  since  have  rep- 
resented to  customers  of  the  plaintiff's  that  the  latter 
company  have  gone  out  of  business,  and  are  passing  off 
their  goods  as   the   plaintiffs'  goods. 

The  plaintiffs  ask  damages,  and  an  injunction  pre- 
venting the  defendants  from  using  their  present  name  or 
style,   or  any   name   calculated   to   deceive   the   public. 

At  Osgoode  Hall.  Mav  10.  judgment  was  reserved,  an 
injunction  being  granted   in   the  meantime. 


HAT  AND  FUR  ESTABLISHMENT  GUTTED. 
Fire  completely  gutted  the  ba<  and  fur  establishment 
of  Waldron  &  Drouin,  Montreal.  The  loss  is  estimat- 
ed at  $100,000,  but  is  well  covered  by  insurance.  For  a 
time  a  large  wholesale  section  was  threatened,  as  the 
building  is  situated  in  the  centre  of  a  block. 
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Toughest  in  Creation. 


"Pinto"  Shell  Cordovan  is  the  toughest  leather 
tanned  by  any  process  in  the  world.  No  oil  to 
draw  cold,  no  mineral  to  burn  or  crack,  no  pores  to 
admit  wind  or  wet. 

"Pinto"  shell  stands  for  a  profit  to  the  dealer, 
for  increased  business,  for  better  conditions  in  the 
mitt  and  glove  business. 

Better  get  in  line  next  season. 


Hudson  Bay  Knitting  Co., 

Montreal  «£  Winnipeg 
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IN    CRAVATDOM. 


LITTLE  lias  developed  in  cravats  during  Ma]  Retail- 
ers havi  been  doiu^  a  large  business  and  wholesale 
douses  are  rushing  orders  oul  continually.  For 
Summer  the  small  shapes  will  be  the  only  ones  sold  for 
informal  wear.  The  narrow  four-in-hand  still  holds  a 
prominent  position,  but  it  allows  more  of  the  how  tie  to 
iciine  in.  The  latter  is  selling  and  will  sell  much  better 
than  it  did  last  year.  For  the  ordinary  trade  narrow 
shapes  of  five-eighths  of  an  inch  will  be  freely  asked  for, 
hut  for  high-claSS  trade  larger  ties  will  he  favored. 
There  are  very  lew  wash  ties  of  any  description  being 
shown  by  supply  houses.  This  style  has  met  with  no 
favor   lor   a   couple  of   years,   and    there    will    he   no   better 

place  lor  it   this  season. 

*       * 

The  new  browns  have  gone  onl)  moderately  well,  as 
might  he  expected  on  the  introduction  of  a  new  color 
after     black     and   whites     and   greys   have   been   in   vogue. 

They  have  gradually  worked  in,  however,  and  are  parti- 
allv  responsible  for  the  return  to  color  in  cravats.  Cham- 
pagne shades  are  shown  by  a  number  of  the  leading 
furnishers  and  have  proved  as  great  a  success  as  was  ex- 
pected. The  sale  for  them  is  limited,  hut  it  has  not  yet 
reached  its  limit.  Purple  is  being  featured  by  a  few 
large  haberdashers,  but  it  is  too  early  to  say  much 
about     it,     save  that     it    has  sold   with  the  other:  colors. 

None  of  these  shades  are  in  the  plain  colors,  as  each  re- 
quires some  relief.  The  browns  are  most  in  demand  with 
polka  dots  in  white  or  even  pale  blue;  the  champagne 
cravats  are  mixed  with  varied  patterns  usually  of  a 
white  or  brown  shade.  Purple  is  broken  with  stripes  or 
polka  dots  of  white.  In  many  the  purple  is  only  a  stripe 
on   a  black   or  white   tie. 


AN  ASCOi'  POINTER. 

THE  ascot    has  long  been   the  proper  tie  with   the  frock 
coat,    and    has   seen      greater    favor   during   the     past 
Winter  and  Spring  than  any  shape.     Many  men  have 
experienced      the   greatest    difficulty    in    tying    this   cravat, 
and    have     required    considerable    practice    to    produce    one 


that  looks  neat.  But  not  a  few  fail  to  notice  that  there 
is  one  side  of  the  cravat  that  should  always  be  outside. 
The  right  hand  side  should  be  turned  down  first  and  the 
left  one  last,  to  put  it  in  line  with  the  edge  of  the  outer 
side  of  the  waistcoat.  This  point  could  be  emphasized 
by  furnishers  who  interest  themselves  in  the  dress  of 
their  customers. 


AN  ENGLISH  INVENTION. 

AN  Englishman  has  invented  a  tie  which  he  claims 
will  assure  a  clearness  of  the  atmosphere  around  the 
man  who  hasn't  quite  got  onto  the  knaok  of  tying 
a  tie  with  facility,  and  will  protect  him  against  the 
slouchy  looseness  and  dropping  of  the  knot  in  front.  All 
this  is  effected  by  simply  inserting  a  piece  of  elastic  in 
the  back  of  the  band.  This  elastic  will  draw  up  all  the 
slackness  of  tie,  which  some  men  cannot  handle  without 
abuse. 

The  inventor  is  also  a  poet,  and  has  let  himself  loose 
concerning  this  tie,  which  he  calls  "The  Slick,"  in  the 
lollowing  effusion  : 

The  makers  of  the  "  Slick  " 
To  the  public  introducing 
Something  neat — for  tying  quick, 
All  in  patterns  most  seducing, 
Want  to  tell  them  all  about  it — 
Why   they   should   not   do  without  it. 

It's  a  tie  that  has  a  trick 
In  itself  to  be  assisting 
In  the  tying  of  the  "Slick," 
In  a  canny  way  resisting 
All  the  moves — that  are  so  trying — 
In  a  tie  to  start  untying. 

Now,  the  Double  Collar  smart 
Holds  the  tie-band  in  a  vice, 
And  it  acts  a  wicked  part 

When  you'd  tie  a  tie  that's  nice, 
Often  spoiling  tie  and  cellar, 
Worth  at  least  a  half-a-dollar. 

But  the  Double  Collar  vice 

Simply  moves  the  "Slick"  to  smile, 
For  the  "  Slick  "  tie,  in  a  trice, 
Slips  the  clutch  that  would  be  vile, 
And  the  tyer  of  the  "  Slick  "  is 
Quickly  conscious  where  the  trick  is. 


THE    CANADIAN    WOOLEN     INDUSTRY. 

(By  El-   ^f.    Thomson  in   Boston  Transcript.) 


DURING  the  past  few  months  nearly  all  the  woolen- 
certain  that  the  industry  will  be  ruined  unless  the 
cloth  mills  of  Camilla  have  been  closed.  It  appears 
Government  comes  to  the  rescue.  No  other  Canadian 
manufacturers  are  better  entitled  to  bo  saved,  whether 
• '  manufacturers"  mean  workpeople  or  em  plovers,  or  both. 
The  trade  is  so  old  in  Canada  that  it  seems  almost  indi- 
genous to  those  who  remember  the  country  for  from  forty 

to  sixty  years.  There  were  flourishing  Woolen  factories 
under  a  .">  per  cent,  tariff,  and  all  higher  rates  up  to 
iIh  present  schedule,  under  which  these  mills  continued 
in  employ  many  excellent  workpeople  until  the  preference 
hi  British  goods  had  increased  to  '.YA  \-'.'<  per  cent.  This 
knocked  the  protection  down  to  about  22  per  cent.,  which 
would  probably  be  ample  if  the  general  tariff  had 
mil  the  effect  of  raising  the  cost  of  living 
and      therefore      the        rate        of       wages     and     of     many 

classes  of     mill     supplies.     It    is  an  error     to    suppose 


this  country  a  much  cheaper  one  to  live  in  than  the  United 
Stales.  Beef,  mutton,  woolens,  butter,  eggs  are  lower 
priced  here,  and  so  is  good  whisky.  But  almost  every- 
thing else  that  a  reasonable  or  unreasonable  human  be- 
ing can  want  is  dearer,  especially  commodities  of  an 
average  quality,  such  as  the  masses  of  people  consume. 
United  States  Prices  Lower. 
The  liner  qualities  of  imported  or  European  and  Asia- 
tic goods  and  luxuries  used  by  the  particularly 
well-to-do  are  cheaper  here  because  the  tariff'  on  them  is 
much  lower  than  that  of  the  Slates.  These  impressions  1 
had  derived  from  casual  purchases  during  the  past  two 
years,  before  learning  from  one  of  the  most  authorita- 
tive publicists  in  the  Dominion  that  a  recent  investiga- 
tion, whose  particulars  will  probably  be  published  soon, 
shows  that  American  prices  for  Kit)  articles  of  common 
use  are  notably  lower  than  the  Canadian.  This  conies  of 
applying  to  an   enormous  country   of  scant    and   scattered 
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population  the  protectivi  '.m  which  has  been  applied 
w  i  i  li  impunity  or  p<mw:"'.i  advantage  to  the  enormous 
Free-trade   area    within    the   tariff   wall   of   the   republic. 

Here  th< QBumer  unquestionably    pays  either  the  duty 

or  mi  equivalent  of  increased  price  i"  the  bome  manufac 
turer  in   respecl   of  a   greal   proportion  of  items  on   the 
protected   list.     Still,  Canada  flourishes  wonderfully,  by 
virtue  of  her  good  Boil,  her  industrious,  Frugal,  law-abid- 
ing people,  the  Bound  methods  of  her  farmers,  the  rapid 
increase  of  population   and   the  energetic  prosecution  <>f 
public    improvements  on   borrowed    money.      All    this   is 
strictly  germane  to  the  ease  of  the  woolen-cloth  manufac 
hirers.     They  and  their  workpeople  are  at  the  large  ex 
■    due  i"  the  wholesale  application  of  the  protective 
system,  and  thej  do  aol  appear  to  have  received  enough 
protection  themselves  t"  enable  them  to  bear  the  burden. 
A  special  exception  seems  made  against  them,  though  thej 
arc.    as    lias    been    already    stated,    peculiarly    entitled    In 
lengthy  establishment   to  roost   considerate  usage. 

Fabrics  Excellent. 
Again,  their  fabrics,  or  many  id'  them,  arc  excellent 
and  singularly  well  adapted  to  domestic  use.     The  better 

sort    id'   Canadian    tweeds   can   scarcely    lie    worn   out.     Til  is 

certificate  is  from  long  personal  experience.  Canadians 
in  general  would  he  worse  'df  it'  they  had  no!  domestic 
woolens  to  choose   from.     Then   their  masses  would  be 

quite   at    the   mercy   of  the    Yorkshire   shoddy   makers   who 

already  deceive  so  many  into  buying  handsome,  pleasant- 
feeling,  cheap  trash;  and  their  richer  classes  at  the  mercy 
of  the  makers  and  importers  of  better  ipialitics  of  Eng- 
lish and  Scotch  tweeds,  who  now  have  to  accept  in  Can- 
ada prices  controlled   in  some  degree  by  the  competition 

of    the    domestic    manufacture.       This    will,    it    appears,    he 

uprooted  ami  destroyed  forever  unless  the  Government 
interferes  to  save. 

Such  interference  i>  difficult,  and  that  for  reasons 
which  cannot  he  called  weak.  It  would  seem  that  a  pro- 
tetive  duty  of  22  per  cent,  ought  to  be  enough.  The 
Administration  cherishes  free  trade  theories,  though 
these  arc  much  ignored  in  the  tariff.  It  seems  wrong  to 
shut  the  fanners,  lumbermen,  fishermen,  miners,  railway- 
men  and  other  great  woolen-consuming  classes  in  from 
supplies  ot    English   ami  German  cloths.     There  is  some 

reason    to    billl     e    thai     the    reduced    state    of    the    domestic 

manufacture  is  partially  due  to  old  machinery  that   should 

■i     -nit    to   the    -ciap   heap.      And    it  -is  obvious   that    part 

of    the    trouble    arises    from    the    st  ick-in-t  he-mud    business 

methods  The  home  manufacturers  neither  employ 
printer's  ink  wisely  nor  demand  of  the  Government  a  sort 
of  protection  thai  would  lie  a-  effective  as  increased 
duties  on   behalf  of   worthy  domestic  goods.    These   two 

assertions  will  be  better  underst I  after  the  reading  of 

the  following  letter,  received  from  an  old  friend,  one  of 
the  foremost  woolen-cloth  makers  of  the  Dominion: 

Prejudice  of  Tailors. 
"The  old  tariff  (the  present  tariff  before  the  prefer 
ence  to  British  goods)  just  about  put  woolen  manufac- 
turers on  an  even  footing  with  English  competitors.  A 
little  consideration  will  show  you  this.  It  is  in  evidence 
that  tailors  and  purchasers  of  woolens,  other  than  ready- 
made  clothiers,  make  a  boast  of  never  keeping  Canadian 
goods  in  stoek.  giving  a-  a  reason  the  false  assertions  that 

the  latter  do  m  I   keep  their  Polnr  and  do  bag  at    the  knee-. 


'•ic      On  the  strength  of  such  allegations  thi  tnd  do 

charge  considerably   more  i"'i   yard  ami  per  unil   foi 
lish  goods  than  for  the  avowed  lj  Canadian,     li 

deuce    that    a    .Moiitre.il    tailor    ha-    paid    twentj    five 

a   yard    more    foi    a   Canadian    piece   gold    to   him    in    the 

English  department  of  the  wholesale  jobber  than  he Id 

have  got  the  Bame  g Is  tor  in  the  Canadian  department 

of  the  Bame  house.  He  supposed,  of  course,  that  he  was 
buying  English  goods,  and  he  acknowledged  that  tin-  p 

in  the  Canadian  department  seemed  to  he  quite  a-  g I 

Thej   were  the  -;ime  in  quality.     There  are  manj   similar 
instances.     In  Toronto  one  large  wholesale  firm  keep-  all 
the  woolen-  together,  Belling   them     on  their  merits, 
with   no   English  or  Canadian   marl-  on.      A    prominent 
tailor  of  Toronto,  noted   tor  hi-   prejudice  against   Can 

adiaii  goods,  came  in  one  day  to  buy,  and  when  the  whole 
Raler  counted  up  the  purchases  it  was  found  that  seventy 
ii\c  per  cent,  of  them   were  Canadian  cloths,  bought   on 

their  merits.  The  salesman,  when  he  found  this  propor 
lion,  thought  il  safer  to  tell  the  fact-  to  the  tailor,  who 
then  cancelled  his  order  for  most  of  the  Canadian  pieces 

I  have  this  from  the  whole-ale  lirm.  hut  it  Would  be  im 
proper   to   give    the   names. 

An  Additional  Preference. 

■"The    instance    is   cited    :n    BUpporl    of   my    opinion    that 

the  prejudice  amounts  to  an  additional  twenty  or  twenty- 
five    per  cent,    in    favor  of    English    g Is.      Consider   now 

that  we  arc  paying  forty  to  fifty  per  cent,  more  I'm-  laboi 
Mian  our  English  rivals;  thai  raw  material  of  all  the 
cheaper  kinds,  including  prepared  stock,  centres  iii  Eng- 
land and  can  there  be  ourchased  from  hand  to  mouth  by 
the  clolhmakers  at  a  moment's  notice  and  at  much  less 
than  we  have  to  pay  lor  large  stocks  of  the  like-  that  all 
the  ordinary  expenses  of  operation  are  much  higher  in 
Canada;  that   not  onlj   is  labor  bo  much  dearer  here,  but 

-killed  labor  almost  impossible  to  get,  which  entails  on 
iis  the  additional  expense  of  teaching  the  unskilled  let 
any  reasonable  man.  even  a  free-trader,  reflect  on  all  tin-. 
and  on  the  degree  iii  which  we  are  put  to  expense  through 
the  genera]  operation  of  tin  tariff,  and  I  think  he  will 
admit  the  fairness  of  my  claim  that  the  old  duty  did  no 
more   than   place   us  on   an   even    footing. 

Much  Shoddy  Comes  In. 

•'When  the  preference  to  England  was  twenty-five  per 

cent,  we  found  the  competition  uncomfortable,  and  on 
certain  line-  disastrous,  but  when  it  was  placed  at  thirty- 
three  and  one-third  per  cent,  the  effect  was  at  once  more 
noticeable,    and    the    result    is    the    closing    of    most    "I    "in 

Canadian  mills  for  lack  of  order-.      Many  ot'  the  whole- 
sale houses  bought  nothing  from  us  tin-  year.     The  bulk 
of  the  stuff  that  comes  in  preferred  is  ot'  the  verj  cl 
est  and  worst  materials,  shoddy  and  cotton.  Much  ot'  the 

yarn  in  these  g 1-  i-  of  cxtremeh   poor  shoddy,  with  a 

thread  of  cotton  twisted  amum!  ii  to  give  it  strength 
icsuli    of   such    preferred    importati  tat    the   ' 

adian  woolgrower  ha-  to  sell  at  lower  proportionate  p 
than  the  woolgrowei   of  any  other  country  in  the  world. 
the  intrinsic  values  of  the  wools  being  dulj   considered 
Our  hum   ami  otherwise  excellent    wool    is  at    the  disad- 
vntage   of  being    harsh    to   the   touch,     ami     short-fibred 
shoddj  gives  goods  made  from  u  a  much  pleasanter  feel. 

Hul    the    -hidih    -tntT    wear-    out    in    aln.  vhile 
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poods  made  from  our  Canadian  wool  lasl  so  long  thai  the 
w  earer  gets  t  ired  of  tl 

The  manufacturer  who  wrote  thai  is  one  of  the 
straightesl  of  men.  His  assertions  arc  undeniable.  Any- 
body acquainted  with  Canadian  woolens  and  accustomed 
to  Canadian  tailors  knows  thai  they  continually  recom- 
mend English  goods,  jusl  .is  Boston  tailors  do,  and  very 
often  palm  off  Canadian  as  English.  I  know  men  who 
have  found  Canadian  makers'  marks  on  goods  alleged  to 
be  English  or  Scotch.  The  popular  preference  for  the  lat- 
ter continues  in  Canada  solely  because  the  absurdity  of 
thai  preference  is  not  exposed  in  any  systematic  way 
Domestic  manufacturers  could  destroy  the  prejudice 
which  injures  them  by  utilizing  the  press-agenl  method. 
They  advertise  little,  and  that  little  is  nol  on  effective 
lines.  St.  long  as  they  allow  themselves  to  be  victimized 
by  the  puffers  of  English  wares,  so  lone  as  they  do  no1 
employ  modern  methods  of  ridiculing  that  puffery  ami  of 
puffing  their  own  goods,  thev  are  open  to  the  accusation 
of  being  stick-in-the-muds.     Canadians  are  very  patriotic, 


The  old  residence  on  Yonge  street,  Toronto,  until  recently  occupied 
by  Mr.  Mackay,  of  Gordon,  Mackay  &  Co.  The  large  lot  is  to  jbe 
divided  by  a  street  and  the  land  sold  as  building  lots. 

and  would  prefer  Canadian  goods  if  they  were  sedulously 
informed  of  their  comparative  merits. 

Inspections  of  Woolens. 
Again,  my  manufacturer  complains  id'  the  rotten  qual- 
ity of  the  shoddy  which  is  sold  againsl  his  own  excellent 

fabrics.      Instead   of   basing  on   the   p '  quality   id'  the 

shoddy  a  demand  for  more  protection,  which  demand  is 
nol  unreasonable  on  other  specified  grounds,  why  not  ask 
the  Governmenl  to  establish  a  reasonable  system  for  in- 
specting all  woolens,  domestic  and  imported  alike,  requir- 
ing manufacturer's  certificate  of  its  components,  and  re- 
quiring the  tag  to  remain  on  the  goods  till  the  last  yard 
is  sold.'  Let  official  inspectors  ascertain  by  random  ex- 
amination the  fidelity  of  the  tags  to  the  goods.  <>h.  lint 
that  would  lie  interference  with  trade.'  Bui  precisely  an- 
alagous  interferences  are  numerous  in  Canada.  There 
.tic  inspectors  of  cheese,  butter,  binding  twine,  apples,  and 
what    not.       It    is  true   that    the   system   is  usually  employed 

to  grade  up  exported  articles  to  meritorious  standards. 
Bui   there  is  nol   a   particle  of  reason  why  it   should  not  be 


employed   to   inform   Canadians   correctly  of   the  quality 

of  woolen  goods.  It  would  save  them  vastly  more  than 
the  expense  incurred.  How  many  frauds  on  poor  people 
and    all    classes    of    the    ignorant    are    committed    by    sellers 

of  woolens?  These  frauds  might  well  be  penalized,  ami 
that  through  a  system  of  inspection  and  tagging  which 
would  make  detection  easy.  No  foreign  or  domestic 
maker  of  an  honest  article  but  would  be  pleased  to  tag 
hi>  goods  honestly,  and  the  scallawags  who  manufacture 
things  meant  to  deceive  have  no  sort  of  right  to  he  spared. 

New,  But  Not  Impossible. 
Imagination  may  be  staggered  by  the  idea  of  compell- 
ing each  piece  of  goods,  or  each  ready-made  garment,  to 
wear  a  tag  proclaiming  its  true  quality,  hut  those  ex- 
perienced in  such  matters  say  that  the  apparent  difficulty 
would  be  almost  automatically  surmounted.  I.el  t he  law 
put  officially  untagged  goods  under  suspicion  — then  it 
will  have  touched  the  button  and  all  the  rest  will  follow- 
by  the  desire  of  traders  to  stand  well  with  the  customers. 
Little  difficulty  is  found  in  getting  a  stamp  on  every  pat- 
ent medicine  bottle,  on  every  draft  or  cheque,  on  every 
box  of  matches  when  war  taxes  are  levied .  So  it  would 
prove  in  the  case  of  tags  for  fabrics.  The  interference 
of  war  taxes  with  trade  through  the  inspection  that  ac- 
companies such  taxes  is  little  complained  of;  it  is  the 
money  tax  secured  through  I  lie  inspection  that  makes  the 
payers  squeal.  An  inspection  of  woolens  that  was  nol 
accompanied  by  a  tax  would  he  welcomed  by  all  the  honest 
and  annoying  to  none  but   the  rogues. 

Waiting  for  the  Budget. 

There  is  some  reason  to  believe  that  Mr.  Fielding,  the 
Finance  Minister,  will  increase  the  duties  against  foreign 
woolen  cloths  this  session.  But  it  was  about  as  reason- 
ably expected  he  would  do  so  last  year.  He  did  nothing 
then,  he  may  do  nothing  now.  His  tariff  is.  on  the  whole, 
so  admirably  balanced  that  there  is  a  sort  of  danger  in 
conceding  anything  to  one  interest.  .V  score  of  others 
may  pop  up  with  the  cry,  "Oh.  you  !;iive  the  woolen  men 
more  protection,  and  are  not  we  equally  deserving  ob- 
jects?" But  that  sort  of  cry  ought  not  to  deter  a  stales- 
man.  He  has  the  truthful  reply  that  his  tariff  has  in- 
creased pretty  much  every  branch  of  home  manufactur- 
ing, while  it  has  decreased  the  old,  meritorious  domestic 
woolen  business,  on  which  many  goodly  and  long  estab- 
lished towns  depend.  The  trade  that  has  been  specially 
hit  by  the  preference  to  England  mighl  well  he  now  spe- 
cially relieved. 

It  would  have  been  in  a  most  flourishing  condition 
had  not  the  preference-  caused  the  importation  of  Eng- 
lish stuff  to  be  about  doubled.  In  1897  that  importation 
was  $7,177,954  worth,  in  1903  it  had  risen  to  $13,612,942 
worth.  In  1891  there  were  213  woolen  mills  in  Canada. 
in  1901,  the  census  year,  four  years  after  the  preference 
began,  there  were  hut  157,  and  now  nearly  all  the  (doth 
mills  are  (dosed.  Some  are  to  be  sold  by  auction  early 
next  month.  They  had  been  run  at  a  loss  for  several 
years.  It  is  not  just  that  one  set  of  manufacturers  should 
be  brought  to  ruin  for  the  sake  of  pleasing  Yorkshire. 
nor  even  for  the  sake  of  enabling  importers  to  work  off 
on  more  or  less  witless  consumers  shoddies  that  they 
ignorantly  prefer  to  home-mades  thai  can  hardly  be  w  r:i 
out  . 
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THE    GARNEAUS,    FATHER   AND    SON. 

DISTING1  ISHKD  alike  .is  progressive  business  men 
and  .nine  servants  ol  the  public  in  legislative 
halls,  the  Hon.  Pierre  Qarneau  and  hi*  son,  Hon.  B 
is  Qarneau,  are  numbered  among  the  prominenl  citizens 
ol  the  ancient  capital.  The  Qarneau  family  settled  In 
Canada  al  an  earl]  date,  the  first  Canadian  ancestor 
having  come  to  this  country    In   1636. 

The  Hon  Pierre  Qarneau  was  born  a1  Cape  Sante, 
Counts  ol  Portneut,  on  Waj  2,  1823  At  an  early  age  he 
came  ti>  Quebec  and  entered  the  dry  goods  trade  His 
mtile  .units  were  crowned  with  success,  and  the 
wholesale  Importing  house  ol  P.  Qarneau,  Sons  &  Co 
stands  as  a  monumenl  Lo  his  ability  and  progressiveness. 
In  1870  Mr  Qarneau  was  elected  mayor  of  Quebec,  and 
continued  in  office  until  is:  I  In  1873  he  was  elected  by 
acclamation   to  the  Legislative  Assembly  of  Quebec  as  a 

supporter    of    the      Conservative      Gov  ertimen  t     of    the   dav 

lie  became  Minister  of  Public  Works  and  Agriculture    In 
1874,  and  in  the  DeBoucherville  Government  be  served  as 

Minister   of   Crown    Lands.      In    1881    he    was    re-elected    i>v 
acclamation,   hut    was  defeated   in    the  election  of   lNXfi     He 

was  appointed     a   member  of  the  Legislative  Council   in 

(he  following  year,  and  was  sworn  in  as  Minister  of 
Crown  Lands.  In  Ma\  8,  1888,  he  was  sworn  in  as  Min- 
ister oi  Public  Works,  which  portfolio  he  held  until  1890. 
Mr.  Garneau  changed  his  allegiance  from  the  Conserva 
live  parly  to  the  Liberals  in  1890,  and  has  continued  a 
supporter  of  these  principles  ever  since.  He  was  decoral 
l>d    b\     the    King   of    Belgium   .With    the    Cross   of    Leopold    II, 


Hon.    P.  Garneau. 
Recently  retired  from  the  Quebec  Legislative  Council 


and  has  always  been  held  in  high  esteem  abroad,  as  well 
as  in   this  country. 

Besides  entering  into  politics,  Mr  Qarneau  was  con- 
nected with  the  building  of  the  Quebec  and  Lake  St. 
.John  Railway,  and  the  Great  Northern  Railway  I  p  to 
a  short  tune  ago  he  was  president  of  the  latter  road, 
though    he    resinned    when    the    line    passed    into    the    hands 

of  the  Canadian  Northern  Mr  Garneau  has  also  retired 
from  active  connection  with  the  Quebec  dry  goods  house 
hearing  his  name. 


I  ion  K  n  Qarneau  li  following  In  hi  i  fathi  i 
steps  lie  has  lateiv  been  called  to  the  Legislative 
Council  b\  the  Parent  Administration,  ami  he  Uj  lo-daj 
practical^  the  bead  ot  lb.-  firm  ol  l"  Qarneau,  Fil 
Cie  \L  Qarneau  -L  ,  was  bom  in  the  Citj  ot  Quebec, 
15  v.-. n  .i  .,  and  wa  educated  at  tin-  Commerical 
Vcadeuiy     and     Quebec     Hill     Scl I,     terminating     in. 


Hon.   K.   B.  Garneau. 
Appointed  member  of  the  Quebec  Legislative  Council. 


studies    at     I'OUghkCCpsiC,     N.     "l  lie    Is    eMKIiielv      |>o|>ii|,i| 

with  a   large  cndc  of  friends,    and  has   the  confidence  ol 

the  entire   business   communit}    ot    Quebec. 

The  new  councillor  is  a  member  and  former  president 
of  the  Quebec  Hoard  of  Trade,  as  well  as  a  director  of 
the  Richelieu  and  Ontario  Navigation  Co  He  has  always 
taken  a  deep  interest  in  the  public  affairs  of  the  country 
and  became  allied  to  the  Liberal  partv  together  with  his 
father  on  the  Kiel  question.  While  a  Liberal  ami  a  great 
admirer  ol  Sil  Wilfrid  Lauricr,  he  is  moderate  m  his 
political  \  lews. 


GOSSIP  OF  THE  TRADE. 

The  Corticelli   Silk   Co    is  enlarging  its  works   m   si 
Johns,  Quebec. 

.1    H    Burton,  dry  goods  merchant.  Bracebridge,  Ont  . 

has  sold  out    to  Hunter  Bros 

F.  Robertson  a   Co  ,  wholesale  woolen  merchants,  i 
Toronto,  are  retiring  from  business 

The  stock  of  Q.  Urban,  wholesale  fur  dealer,  Montreal, 
has   been   damaged    by    smoke  and    water. 

\      K     Banfield,    wholesale   and    retail   dealer   in   carpets, 
is  adding  three  storeys  to  bis  store 

The  Quelph  Carpet  Mills  Co  has  enlarged  its  prem- 
ises  to   almost    three   limes    the   former  capacit] 

\\     I.     Long,   formerl]    with   Little     &      Long,    Ferg 
Ont.,  has  opened  up  a  general  store  in  that   town 

I'  Spence,  formerly  with  the  T  Baton  Co.  Toronto, 
has  opened  a  new   dr\    goods  store   in   Lakclield.  Out 

W  Dalrymple  has  purchased  R  F.  Williams'  stock  of 
drv  goods,  wall  papers,  boots  and  -hoes  ,,r  Tillsonburg, 
On  l. 


1  1'.' 


New  and  Second-Hand  Machinery,  Engines, 

Boilers,   Belting,  Pulleys.  Motors,  etc., 

for  Textile  and  Other  Manufacturers 


Any  readers  of  this  paper  wanting  any  of  the 
above  goods  may  have  an  advertisement  inserted 
free  in  Hardware  and  Mktai.,  the  machinery 
weekly  newspaper  of  Canada,  by  enclosing  this 
notice.     Address 

HARDWARE     AND     METAL. 
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Your  Customers 
Hang  Trousers 
On  'Em  ! 

!^  BERLIN 


MONTRrAL 


TORONTO 


WINNIPEG 


Mate  Yoor  Own  Buttons 


WITH  THK 


A  CHILD  CAN  OPERATE  IT 


NEW  DEFIANCE 
BUTTON  MACHINE 

Makes  all  kinds  of  covered  buttons, 
rim.  half-ball  or  flat,  complete  to 
make  three  sizes  of  buttons. 

$7.50 

Call  or  send  for  samples  ofourwotk. 

Defiance  Button  Machine  Co., 

266  Greene  St.,  Cor.  8th  St., 
NEW  YORK,  US  A 


June.    1904 
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+  "We  fear  nae  foe."  ♦ 


SUSPENDER. 


Made  IN  All  Grades. 
Protect  Home  Industry  ! 


The  Berlin  Suspender  and  Button  Co. 


C.   K.   HAGEDORN,   Manager 


BERLIN,  ONT., 


CANADA. 


SMALLWARES 
NOTIONS 
JEWELERY 
STATIONERY 


Filling  Orders  from  Stock 
at  Reeular  Prices 


O       A.      WEESE     &      SON 

Who  esale    Jobbers 

44  YONGE   ST  ,         -         TORONTO 

Near  the  Wharf  arid  tstabion 


I.  B.  Kleinert  Rubber  Co. 


>*»  ^  TORONTO  *  ^ 


Dress  SKields, 
Hose  Supporters, 


Et. 


New 
Premises 


Dowling  Ave  and  Queen  St.  W. 

Business  continued  with  slight  interruption. 
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OUR    LONDON 
FASHION     LETTER 

Style*     In     Tailor-made      Description         i 
the     Itradlord     1   ihlhltlon     ol     Kn^Ut  h 
mi. ul'     1  ahrii 

TULOKS  continiie  in  borrow  largely  from  the 
1830  ruodes  when  building  costumes  ol  cloth, 
silk,  or  other  fabrics  toi  the  Si ier,  and  the 
modern  pelerine  bas  aboul  11  a  ftavoi  ol  the 
same  bygone  epoch  More  particularly  is  tins 
noticeable  in  the  pelerine  cut  with  lour  deep  points, 
which     occur    respectively     at   the  back  ol  the  waibt,    in 

lronl,    and      over    each      aim,      the    points    being    Oil   limes 

emphasized   by    the  addition  ol  pendant    tassels  and   cord 

buttons.       These    shawl-capes,      as    ihcv       are    called,      are 

sometimes  bordered  with  tarnished  gold  and  silvei  braid 
or  galon,  such  as  is  bighl)    favored  among  tailors. 

Other  ol  the  new  capes  are  cut  without  points,  and 
i  rath,      usually,    tn    lite    elbows,    01    rather    below.         With 

these  cape-costumes  the  skirts  and  pelerines  are  ol  har- 
monious material,  while  the  blouse  is  ol  hue  01  CXepe  de 
chine. 

There  is  anothei  kind  ol  cape-costume,  however,  that 
requires  merelj   a  front  of  lace  or  chiffon  worn    with  it, 

and    is   a   greater   noveltv    than    the  costume    with  a   blouse 

and  independent  cape.     The  newer  model  has  a  cape  cut 

with  an  Eton  back  and  loose  fronts,  and  is  provided  with 
lull  sleeves  ol  its  own  material  arranged  beneath  the 
cape  sleeves.  The  back,  which  Ills  the  figure  line  an 
Eton  coat,  is  sometimes  stitched  to  a  waistband  ol  glace 
silk,  or  fastened  to  the  belt  with  labs  and  buttons— a 
very  pretty  fashion,  adopted  on  some  of  the  most  ex- 
clusive ol  Summer  tailor-mades  oi  all  materials  Tins  is 
quite  the  latest  idea  m  capes  and  is  a  most  becoming, 
picturesque  model,  that  is  seen  to  great  advantage  in  a 
certain  west  end  atelier,  where  a  is  made  up  in  mastic 
colored  laced  cloth  with  a  belt  oi  stitched  spring-leaf 
green  taffeta. 

Where  the  cape  propel  is  not  adopted,  the  cape  effect 
is  introduced,  and  we  see  this  brought  aboul  by  means 
ol  a  stitched  llouuce  ol  the  dress  material  at  lathed  to 
epaulets  cut  m  one  with  the  yoke  ol  the  bodice,  or  to  a 
stole  that    forms  part   ol    the  bodice  itself. 

Ingenious  lailois  also  bring  about  the  cape  effect  bj 
means  ol  a  new  .sleeve,  which  is  cut  verv  lull  all  round,  is 
pleated  01  gathered  to  the  shoulder,  and  hangs,  cape 
fashion,  in  its  own  natural  fuluess,  the  end  being  final  1) 
linked  up  and  Stitched  to  a  deep  cull  of  the  dress  ma- 
terial,  oi  the  labile  thai  constitutes  the  vest  ol  the 
bodice.  The  sleeve,  ll  must  be  understood,  falls,  pouch 
fashion,  over  the  top  oi  the  tight-fitting  cuff,  and  hangs 
in  an  equal  amount  ol  fulness  all  round,  thus  being  dis- 
tinct from  the  bishop  sleeve,  whose  lulntss  is  onlj  on  the 
outer  part. 

One  ol  the  duel  let  ommeiulat  ions  ol  the  cape,  whether 
simulated  or  actual,  is  its  "youthful"  appearance.  This 
is  more  particularly  a  feature  ol  the  round  cape  ol  elbow 
length,   winch  carries  nothing  o  about   it      There 

is  much  art  in  the  tut  ol  a  tape,  which  can  give  a  prctlv 
shapeliness  to  the  Bhoulders  or  quite  destroy  the  beaut  v 
ol    outline    thereabouts. 

Little  French  capes,  cut  with  a  slight  Mule,  are 
among  the  most  becoming  ol  their  kind,  and  this  is  the 
tape  affected     on   a     Summer     dress  ol   sofl    grej    cloth, 


(rimmed  with  hue  dyed  to  a  perfeel  harmony,  and  lovelj 
hut  tons  oi  embroidered  glace  silk. 

The  materials  that   tailors  are  using  chiefl)   foi   gown 
toi    the  coming   sea in     imooth-faced   'loth,    taffi 

■'I'd    silk    voile    loi    small     wen,    and     lerge,    bopsack    tvvet-d. 

canvas,  and   linen     toi      riraplei   oct ..  ion        <  lanva  ,    and 

even    linen,    howevei,    undei    glorified    conditions,    may    also 

in-  added   to   the  list    ol   fabrics  u  led   foi    smarl   dresses 

lii    I. ict,    lew     materials      ale      lovelier    than    the    new      silk- 

canvas,  which  is  to  be  met  with  in  all  the  fashionable 
colors,  and  is  going  to  account  well  for  itseii  during  the 
Summer,  if  one  maj  judge  from  one  or  two  model  gownt 
of    turquoise,    butter-colored,      and    eau-de  nil    canvas     en- 


Girl's  Summer  Frock  of  cream  "  Kstrella. 
with  insertions  of  coffee-coloied  lace 
shown  at  the  Bradford  E\hibition 


countered     during     a      pilgrimage      to    various   high 
shrines  ol   fashion  in   the  West    End. 

The  Bradford  Exhibition. 
Manv    notable   firms    were  concerned   in   the  successful 

building      up    ol    the   exhibition      opened      by      the      Prince 

and     Princess    ol  Wales  on     Maj    i.  as      alrewdj 

in    m\    last    letter    would    be    tin  The   prim  ess     was 

verv    tastefully    garbed  in  a  charming     gown     ol  panneau 

cloth,      one    of      Priestley 8'    newest       and      most    appi 
fabrics       It    was      in    a     delicate   shade    of    dove   tjrev,    and 
this  indication    ol     n.v.iI  favoi   has    still  further  enipha- 
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Juno.    1904 


i/fd  the  undoubted  vogue  for  English-made  Fabrics  which 

lias   set   in 

1  had  the  pleasure  ol  being  invited,   with  other  mem- 
bei     ol  the  press,  to  the  private  view,  and  my  sisters  of 

the  pen,  alter  viewing  the  special  dies*,  exhibits,  agreed 
with  me  thai  II  we  would  keep  well  informed  of  the  most 
advanced  fabric  modes,  we  must  keep  our  eyes  upon 
Bradford.  London,  Paris  and  provincial  tirms  had  done 
their  besl  to  invesl  the  varied  dress  stuffs  with  new  and 
artistic  interest,  as  an  instance  Paquin,  ol  London  and 
Paris,  made  a  number  ol  handsome  gowns  for  .Messrs. 
Foster  &  Son,  from  wool  and  mohair.  These,  like  the 
majorit)  of  the  gowns  exhibited,  showed  the  very  latest 
points  in    the  costume  mode.     Paquin   is  responsible    for 


One  of  a  new  series  of  "  Viyella  "   designs,  posed 
and  produced  by  A.  Meehan,  London. 


the  elbow  sleeve  which  is  so  marked  a  feature  in  the 
Summer  styles.  From  the  costumes  made  for  Messrs 
Foster  &  Son,  it  is  very  evident  that  this  noted  linn 
evidently  favors  a  much  shorter  sleeve  than  has  been  worn 
ini  some  time.  A  visiting  gown  of  pale  green  wool  and 
mohair  mixture  is  shown.  The  bodice  is  niched  round 
the  shoulders,  the  fulness  being  laid  in  folds,  which  are 
tightly  drawn  down  into  a  green  and  white  leather  belt. 
The  skirt  continues  the  same  pleating  effect  as  the  bodice; 
in  this  way  giving  length  to  the  wearer's  figure.  The 
sleeves  are  formed  of  two  small  pulls  finishing  in  a  frill 
of    the   material,    just    below    the    elbow.      The   neck    is   cut 


awat  to  show  a  tiny  vest  and  collar  ol"  rucked  chiffon, 
i lie  V'-shape  being  edged  with  two  narrow  collars  of 
brown  and  white  Oriental  satin,  softened  by  a  suggestion 
of  lace.  A  green  and  white  chip  hat  simply  trimmed 
with  a  sweeping  while  ostrieii  plume,  accompanies  this 
costume.  The  whole  effect  obtained  is  that  ol  a  much 
more  closely  lining  outline  than  we  have  seen  tor  some 
tune  past. 

It  is  likewise  demonstrated  that  mohair  materials  can 
be  made  into  ideal  coats  and  wraps  for  Summer  wear, 
(  ream  and  biscuit  tints  seeming  lo  be  the  favorite 
shades  for  these  purposes. 

Messrs.  Lister  iV  Co.  have  combined  with  .Messrs.  Lib- 
erty &  Co.,  of  London,  to  show  what  can  be  achieved  in 
that  type  of  costume   which   is  specialized   as  artistic. 

Messrs.  Lister's  fabrics  differ  from  the  majority  of 
Bradford  goods  in  that  they  are  chiefly,  if  not  entirely, 
woven  of  silk  and  not  wool.  .Most  exquisite  are  the  chif- 
fon velvets,  the  plushes,  and  the  crepes  that  come  from 
Lister's  famous  mills,  and  how  gracefully  and  effectively 
these  can  he  draped  and  manipulated  into  picturesque 
frocks  and  coats  is  very  forcibly  shown  by  .Messrs. 
Liberty. 

A  house  gown  is  carried  out  in  a  study  of  mushroom 
brown  and  dull  gold,  the  loosely-fitting  princess  robe  of 
chiffon  velvet  being  worn  under  a  zouave  of  dull  gold 
embroidery,  while  the  yoke  and  sleeves  are  composed  of 
cream  satin  crepe  touched  witli  gold.  Another  gown  in  a 
shade  of  mushroom  has  a  cross-over  bodice  and  rucked 
sleeves  of  "Myrano"  satin,  with  an  over-dress  in  silk 
velvet  of  a  deeper  tone,  appliqued'  and  embroidered  with 
silk,  and  clasped  round  the  waist  with  a  chain  belt  of 
silver  and  green  enamel.  A  long  coat  in  this  same  silk 
velvet  is  dyed  a  gorgeous  regal  purple,  it  is  lined  with 
shaded  green  and  purple  silk,  and  is  worn  over  a  loose 
flowing  robe  of  gauze  in  which  these  same  rich  colors 
are  combined.  An  opera  coat  in  rich  golden  brown  is 
lined  with  sunset  yellows,  and  has  a  deep  collar  over- 
laid with  one  of  gold-worked  guipure,  the  deep  guipure 
cuffs  to  match  being  laced  with  gold  cord. 

Much  admiration  was  evinced  for  Messrs.  Lister's 
wonderful  rainbow  silks  exhibited  under  the  title  of  the 
"Aurora."  This  unique  fabric  is  seen  to  great  advant- 
age in  a  quaint  old-world  frock  in  shaded  browns  and 
mauves  striped  with  cream. 

Messrs.  A.  &  S.  Henry  &  Co.,  Limited,  made  so  line 
an  exhibit  of  voile,  crepoline  and  mohair  costumes  that 
the  Princess  of  Wales  asked  later  in  the  week  that  a 
selection  of  these  fabrics  should  he  submitted  to  her  at 
the  resilience  of  the  Earl  ami  Countess  of  Hare  wood, 
where  the  royal  visitors  were  entertained.  The  Princess 
made  a  choice  of  several  beautiful  dress  stuffs,  and  again 
when  paying  a  private  visit  of  inspection  to  the  Mann- 
ingham  Mills,  11.  R.  II.  ordered  a  number  of  dress 
lengths  of  varied  "Lister"  fabrics.  Messrs.  Priest  leys'. 
Limited,  were  singularly  honored  by  the  royal  favor 
shown  their  dress  goods,  as  in  addition  to  the  face  cloth 
chosen  for  the  gown  worn  by  the  Princess  on  the  occa- 
sion of  the  opening  of  the  exhibition,  a  number  of  silk 
and  wool  warp  estrellas,  in  grey,  mauve  and  black  were 
ordered,  not  only  for  the  Princess  of  Wales'  personal 
wear,  hut   as  gifts  for  several  of  her  friends  and  relatives. 

It  is  an  indication  of  the  good  resulting  from  such 
valuable  advertisements  as  these,  when  we  find  leading 
West  End  firms  making  special  window  displays  of  Brad- 
ford fabrics  in  the  piece,  and  made  up  into  charming  cos- 
tumes. The  success  of  these  dress  stuffs  is  further  helped 
bv  the  fact  that  the  present  mode  is  for  soft  draping 
fabrics  a.    MEEHAN, 
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INQUIRIES  RELATING  TO  CANADIAN  TRADE. 

rpHE  following  inquiries  have  been   received  at    the  De 
partmenl  ol  Trade  and  Commerce      Persons  desiring 
.,n\    ol   these  addresses    will  please  quote   the  office 
under  which  the  inquirj   appears  and  the  numbei 

Inquiries  From  the  High  Commissioner  for  Canada. 
it.     \   web  and   twine     manufacture!     in   the   wes(     ol 
England    is  anxious   to     extend    bis  business  connection 
with   Canada  and  has  asked    iu  be  furnished   with     pai 
ticulars     regarding     i  in-    demand     for  saddler]     and  up 
holsterj   webs  and  tw  ines. 

50    An    English  exporter  ol   chemicals,    minerals,   etc  , 
is  endeavoring  to  extend  his  business  with   Canada,    and 
has    asked    that     he  ma>    be  placed   in    touch    with   intei 
ested  pai i  ies  in  the  Dominion. 

\  Dutch  manufacturer  ol  household  and  toilet 
soaps  desires  to  get  into  communication  with  Canadian 
importers  ol  household  and    toilet  soaps. 

ian  industrial  agent)  desires  to  entei  into 
correspondence  with  Canadian  nuns  with  a  wow  io  rep- 
resenting them  in  Belgium  and  the  north  oi  France.  Thej 
alsu  oiler  their  services  to  Canadian  houses,  purchasing 
glass  ul   various  kinds  and  building  material. 

A  firm  ol  lace  manufacturers  desire  io  get  into 
touch  with  wholesale  importers  of  textile  fabrics  in  Can- 
ada buying  lace  curtains,  nets,  etc. 

Inquiries  From  the  Curator,  Canadian  Section 
Imperial  Institute. 

A  in m  ul  wholesale  and  export  cabinet  makers  and 
upholsterers  is  prepared  to  appoint  suitable  Canadian 
resident  agent. 

34.  An  Austrian  company  manufacturing  arc  lamp 
carbons  and  similar  electrical  goods  wishes  io  receive 
share  of   Canadian   Hade. 

l'he  manufacturer  ot  a  patented  sack  filling  and 
weighing  machine  and  sack  stand  asks  to  be  placed  in 
touch  with  responsible  Canadian  Grm  in  a  position  to  in- 
troduce and  push  the  goods. 

10.  A  correspondent  iu  Northampton  would  like  to 
secure  the  agenc]  of  a  tirst-class  Canadian  manufacturer 
ol    leather. 

A  London  firm  of  mantle  manufacturers  have  made 
inquiries  respecting  the  import  Hade  of  Canada  in  drv 
goods,  and  the  possibility  oi  finding  an  opening. 

>1.  Inquiry  has  been  received  for  the  names  ol  Can- 
adian firms  who  suppl]  the  necessary  materials  foi  fitting 
up   roll-lop  desks. 

Inquiries  From  Birmingham,  England. 
in.  A    firm  in   the     Midlands     would  like  to  be  put   in 
touch   with   a    firm   in   Canada   prepared     to     sell   carbon 

papei 

12.  A  large  firm  in  Great  Britain  doing  big  business 
with  South  Africa  wishes  to  represent  Canadian  firms 
manufacturing  mealie  milling  machiner)  (a  cheap  one  al- 
icadv  in  this  market),  leather  dressing  plants,  Hour  null- 
ing  plants,    wool    washing    plants,    jam    making    plan 

13.  A  large  user  oi  tlax  wishes  to  be  put  in  touch 
with  a  firm  in  Canada  capable  ol  shipping  regular  sup 
plies. 

15.  a  British  firm  wishes  to  appoint  a  representative 
m  Canada  who  is  m  touch  with  architectural  engineering 

professions   to   push    specialties     used     for   roofing,   under 
lining   slates,    tiles,   and   iron   buildu 

Inquiries  From  Commercial  Agent  at  Leeds  and  Hull, 
England. 

l.T    Large   manufacturers   ol   woolens,   cloths,    worsted 

!  arns,  desire  to  extend  export  trade 


Trade  Inquiries  Received  From  Commercial  Audit. 
Manchester. 

\    Vlanchestei    firm  dealing   in  all  kind,  ol   wooden 
ware    wooden  bousefurnishings,  box   boards,  crate       et< 

desires  to  gel  into  communication  with  anj  C id  ian  firm 

able  io  furnish  ihein  with  these  artii  It 

\    Vlanchestei     firm    deal!  i  i  lively    in  be 

furniture    desiret     from     Canadian     manufacturers     'ben 
prices   foi    hall   ..lands,   sideboard       ward  rob  ol 

drawers  and  wood  bedstead 

10.  The  onlj    manufacture) a  <>i  ad 
cieai    Britain,  .  alreadj    haying     a  limited  Canadian  con 
ncction,  are  desirous  ol  extending  same,  and  wish  to  ap 

point    a    Canadian    agent     to   effect     lliis. 

i  ;     \   large   Vlanchestei    whoh  sale  firm,  who  ai  pn 
obtain    their     suppl]      ol    fleece-lined    underweai    from    the 
t  mted  States,     desiri      to  be  placed   in   touch   with  Can 
ailian  manufacturers  ol  same. 


PERSONAL  MENTION. 

Mr.  Frank  Debenham,  senior  member  of  the  firm  of 
Debenham  &  Co..  London,  England,  will  shortly  \i>ii 
( lanada . 

Mr.  T.  W.  Chapman,  of  Orangeville,  Ont.,  has  retired 
from  the  drj  fj Is  business,  and  left  for  the  old  Coun- 
try on  May  14.  The  has  sold  his  business  to  H .  Endacotf  & 
Co. .  <  lrange\  ille . 

Mr.  J.  Gilmour,  representing  Welch.  Margetson  & 
Co.,  London,  Eng.,  has  been  stopping  at  the  King  Ed 
ward    Hotel,   Toronto.      Mr.   Gilmour  reports  business  as 

brisk. 

VIr.  II.  II.  Palmer,  of  Debenham,  Caldecotl  &  Co., 
milliner]  iniporters,  Montreal,  returned  at  the  beginning 
ol  Via]  from  a  buying  trip  to  England  and  ihe  continent, 
in  the  interests  of  his  firm:  lie  sailed  three  weeks  later 
again,  to  pick  up  still  later  novelties  for  the  Fall  season 

The  death  has  occurred  oi'  William  Angus,  a  manufac- 
lurer's  ageul  in  Tor<  nto,  ami  for  a  greal  number  of  years 
connected  with  the  dr\  goods  business.  Mr.  Angus  was 
horn  in  Hamilton  iu  lsfii.  and  was  for  many  years  man- 
ager of  the  woolen  department  of  Ihe  D.  Mclnnis  Co. 
i  I   that  city.      In   I87fl  he  moved  Io  Toronto. 

A.  Bradshav  iV  Son.  Toronto,  who  foruierl}  nccapied 
premises  ui  30  Hospital  street  for  their  Montreal  branch, 
have  moved  to  ll'i  St.  .lames  street,  where  they  now  oc- 
cupy two  floors,  ami  intend  putting  in  a  much  larger  stock. 
a  step  considered  necessarj  to  supply  the  demand  of  in- 
creasing business.  Messrs.  Bradshaw  &  Son  make  Mont 
real  the  depol  ol  the  east,  and  Mr.  M  Rittenberg  and 
Mr.   Geo.   S.    Watl   are  .jointly    in  charge. 

Among   the   visitors  last    i lib    Io  Toronto   was   Mr. 

A.    Murdison,    the    big,    warm-hearted    Scotchman      from 

Bradford,  Pa.,  when-  he  is  engaged  in  the  dry  ■_■ Is  busi- 

Mr.  Murdison  serve, |  with  the  Royal  Grenadiers 
in  the  Northwest  campaign,  and  took  part  in  the  charge 
at  Batoche  when  thai  regiment  carried  the  rifle  pits  held 
bj  Louis  Riel  and  his  half-breed  rebels  and  Indians  on 
May  L2,  1885.  Mr.  Murdison  has  made  a  point  ..t  vi-il- 
iiilt  Toronto  on  the  anniversary  of  the  battle  everj  year 
since   to  celebrate   the   event    with   his  brother  iion-comnils- 

sioned  officers  of  the  Grenadiers,     lie  always  recei 
heart}   welcome  from  :ill  ranks,  but  particular!)   from  bis 
.1.1   comrades   in   thai    arduous  campaign,   who.   however, 
are  gradually  disappearing. 
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FUR  FASHIONS  FOR  WINTER,  1904-05. 

(Written  spi    ial  j   to     l>i^   <  toODH  l(  i  m  i  n  I 

ALTHOUGH  one  Fur  season  has  scarcely  passed, 
—ami  an  exceptional  1)  long  one  11  was,— the 
retail  turners  arc  already  making  busy  pre- 
parations for  nc\t  season's  trade,  and  many 
new  and  handsome  designs  in  the  liner  grade  of 
furs  have  already  appeared.  Ii  would  occupy  more  space 
than  is  available  in  iliis  issue  to  describe  the  stunning 
styles  shown  the  writer  while  going  the  rounds  of  the 
fur  showrooms  of  Toron  to. 

In  fur  mantles  seal,— Hie  "diamond"  of  furs  for  ladies, 
—still  leads,  with  Persian  lamb  a  (lose  competitor. 
Vmongsl  the  designs  displayed  was  shown  a  very  hand- 
some solid  seal  jacket,  collarless,  with  stole  front  effect 
and  loose  box  hack,  deep  yoke  shoulder  and  large,  full 
sleeve  with  cuffs,  beautifully  lined  with  light  brocade 
satin.— a  vei'J  rich  garment  and  something  new.  A  cut 
ol    it    is   reproduced    with    this   article.      This   same  style   is 


ION  .6 


Fashionable  stole  and  muff  for 
Winter  1904-5. 


Stylish  seal  manlle,  shown  by 
"Fairweather's,"  Toronto. 


also  shown  in  Persian  lamb.  Another  pretty  and  stylish 
jackel  was  one  made  from  Austrian  nude,  collarless,  and 
with    blouse    front-fitting    hack,    new    sleeves    and    elegant  l\ 

finished   with     French  apliquc  in   leaf  design  and     French 

grey  brocade  lining.  This  fur  is  especially  popular  with 
American  and  European  tourists.  It  is  also  made  into 
very  pretty  stoles,  and  muffs,  trimmed  with  silk 
chenille    to   match    in   color. 

\    number   of  .pickets    this   season    are   collarless,   hut    for 
the  more  staple  and    northern    trade  high  collars  and   deep 
revers  an    the  mosl    popular.     Mink   still   leads   in   popu 
larity    in   natural    furs,   both    for   trimming   and    neck   wear 
.1     U.  T.    Fairweather  &    Co.  also  show    some  handsome 
mink    jackets,    ranging    in    pi  ice    Horn    $250    to    $750.      This 


firm  has  ever]  reason  to  believe  that  mink  will  be  su- 
preme for  seasons  yet. 

Stoles  are  more  fashionable  than  ever,  and  seem  to 
grow  in  proportions  as  well  as  popularity.  Russian  and 
Mini. on  l!av  sable  are  shown  in  many  designs  for  neck 
wear,  and  for  the  ultra  stylish,  Of  course,  these  furs  are 
preferred.  Chinchilla  and  ermine, — although  the  latter 
mi  has  trebled  in  price  since  last  season,— are  very  popu- 
lar, and  are  used  almost  exclusively  for  stoles  and  scarfs, 
and   in  pillow    and  imperial  muffs  to  match   the  neck  pieces. 

Fur  lined  garments  will  again  he  popular,  made  up  in 
various  shades  of  cloth  and  lined  with  mink,  squirrel,  and 
other  popular  and  serviceable  furs.  Evening  cloaks  in 
heavy  brocade  silk,  fur  lined,  handsomely  trimmed  with 
white  fox  and  other  fluffy  fur,  are  also  shown,  the  greater 
number  of   the  designs   having    the   large   flowing  sleeves. 

Styles  generally  indicate  a  bigger  variety  and  more 
novelty  than  ever  has  been  displayed  by  the  retail  fur 
trade,  and  one-  would  really  have  to  make  the  rounds  of 
the  showrooms  as  the  writer  did  for  a  true  conception  of 
what  is  to  he  fashionable  in  fur  styles  for  the  new  sea- 
son.   , 

SEASONABLE  NOTES. 

FIR  manufacturers  have  been  putting  in  a  very  busy 
month,  with  their  preparations  for  Fall  trade.  The 
travelers  have  been  on  the  road,  and  with  consider- 
able success.  Wholesalers  remark  an  increased  demand 
for  jackets,  24  inch  lengths  being  among  the  most  favor- 
ed. In  neck  furs,  however,  many  of  the  best  styles  are 
long,  and  in  several  of  them  a  little  passementerie  trim- 
ming has  been  introduced.  In  New  York  last  year  passe- 
menterie was  greatly  in  vogue,  and  there  is  little  doubt 
hut  that  during  the  coming  Fall  and  Winter  seasons  in 
Canada  it  will  be  seen  on  many  of  the  new  furs.  It  is 
used  both  on  the  ends  and  on  either  side  of  the  breast. 

* 
This  style,  it  will  be  remembered,  was  very  popular 
some  fifteen  years  ago,  and  its  revival  is  likely  to  be  a 
success.  Passementerie  trimmings  have  been  specially 
welcomed  by  the  garment  manufacturers,  several  of 
whom  had  a  good  deal  left  on  their  hands  about  fifteen 
years  ago,  and  a  little  alteration  is  now  all  that  is  re- 
quired Lo  render  them  perfectly  suitable  for  the  coming 
season.  Dealers  who  remember  the  great  demand  for 
these  trimmings  when  they  were  in  fashion  before  will 
surely   keep  a  close  watch  on   their  progress   this  year. 

*  * 

While,  as  before  mentioned,  the  bulk  of  the  furs  for  the 
coming  season  will  be  lower  in  price,  one  or  two  are 
considerably  higher.  The  advance  in  ermine,  for  instance, 
has  been  so  great  that  this  fur  is  considered  practically 
prohibitive  for  the  Canadian  market.  The  advance  am- 
ounted to  from  7(1  to  SO  per  cent.  Where  two  years  ago 
ermine  skins  sold  111  Russia  from  50c  to  $1  (and  the  lat- 
ter figure  was  considered  high)  now  they  run  from  $1  to 
^2 ,  and  the  made-up  garments  on  this  market  had  to  be 
correspondingly  advanced.  The  fur  is  likely  to  be  worn 
very  little  indeed  next  season.  As  one  manufacturer  put 
it,  "In  each  big  city  there  will  probably  be  one  dealer, 
the  largest,  who  will  show  a  few  ermine  garments;  but 
the  rest  will  give  it  a  wide  berth.  It  is  too  expensive  to 
come  within   reach  ol    the  average  woman's  purse." 

*  * 

There  is  little  difference  in  the  popular  shapes  of 
i  oats  and  jackets.  Most  of  the  manufacturers  have  their 
own  special  novelties,  but  few,  if  any,  of  them  arc  so 
prominent  a  feature  of  the  garment  as  to  alter  its  gen- 
eral  stv  le. 
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Ready  for   Fall   Business 

Our  staff  has  been  busy  getting  everything  in  shape  for   Kail  Sorting  trade,  in  oui  new  building. 
We    have   a    magnificent    stock    of    new    goods. 
W  e    always    show    the    best   in 

Hats,   Caps,   Furs,   Etc. 

Edgar,  Coristine  &  CO. 

33-35  St.  Francis  Xavier  Street.  -  -  MONTREAL 
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1  Jtffl*\R  - 


mm*  i  ***** 

YOUR  FUR  DEPARTMENT 

Will  soon  need  your  attention.  There's  nothing  like  keeping 
posted  and  knowing  what  is  doing. 

A  post  card  to  us  will  bring  you  many  a  dollar's  wortli  of  infor- 
mation regarding  FURS. 

We  have  a  complete  line  of  POPULAR  PRICED  FUR  COATS 
JACKETS,  SETS,  MIFFS.  ETC.  SNAPPY  VALUES. 

WRITE     US    TO-DAY 

A.  J.  ALEXANDOR. 

MANUFACTURING    FURRIER, 

504-506  St.  Paul  St.,  +^  MONTREAL. 


I  P)  EMiMfimannpiEWiiiu^fin  iflfr 


THE  WALDRON,  DROUIN  CO. 


are  now  installed  at 


LIMITED 


No.  138  McGill  Street 

and  guarantee  delivery  of  all  orders  taken 
by  their  travellers,  now  on  the  road. 

THE  WALDRON,  DROUIN  CO.,  umited 

are  in  a  position  to  give  as  full  satisfaction,  as 

in  the  past,  to  their  large  number 

of  customers. 
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AWARDED  A  MEDAL. 

AT  the  Victoria  Hotel  Are  in  Quebec  on  December 
4,  Mr.  .Maurice  Frigon,  the  eastern  represen- 
tative of  Nerlich  &  Co.,  fancy  goods  dealers, 
Toronto,  at  the  imminent  risk  of  his  life, 
saved  lour  people  from  death.  For  this  act 
of  bravery  he  lias  been  granted  the  medal  of  the  Royal 
Humane  Society. 

The  medal  was  presented  to  him  on  May  21  by  Mayor 
Parent  of  Quebec.  A  demonstration  was  carried  out  by 
the  Dominion  Commercial  Travelers'  Association,  of 
which   Mi-.    Frigon   is  a  member. 


\lr.   Maurice  Frigon 


A   SERMONETTE. 


his   steward    into    his    presence   and    said    to    him:    "During 

my  absence,  if  peradventure  any  traveler  should  call 
upon  thee,  turn  neither  to  the  east  nor  to  the  west,  hut 
he  ye  vigilant  and  emulate  the  conduct  of  thy  master. 
whom  thou  dost  serve,  saying:  'I  cannot  tarry  with  thee 
to-day.'  and  if  he  should  be  tilled  with  the  spirit  id'  slriv- 
ing  ami  of  much  persistence  heed  him  not.  hut  go  thou 
into  thine  office,  and  close  thy  door." 

Then  said  the  steward  to  his  master:  "Hath  not  the 
traveler  written  to  thee,  saying,  'I  shall  be  calling  upon 
thee  in  ten  days'  time'?  Surely  thou  couldst  have  arranged 
thy  affairs,  and  then   have  met  him  gladly. 

"I  have  heard  thee  say  to  a  traveler,  '1  have  no  time 
to  spend  with  thee  to-dav."  and  yet  thou  hast  ^nie  out 
with  one  of  thy  patrons,  and  hast  sat  for  many  hours  in 
the    buffet    of   the    Bacchanalian    Temple. 

"Thou  art  to  blame,  for,  if  thou  hadst  kept  the  ad- 
vice note  where  thine  eye  could  have  seen  it.  then  wouldsl 
thou  have  known  of  the  coming  of  the  traveler,  and  the 
day  thereof. 

"But  how  often  hast  thou  cast  it  aside,  to  be  trodden 
under  foot  of  men,  so  that,  when  he  that  sent  it  visiteth 
thy  possessions,  thou  sayest  unto  him.  'Adieu,  1  know  thee 
not.  ' 

"I  grant  there  are  travelers  who  love  darkness  rather 
than  light,  because  their  deeds  are  evil;  but  others  there 
are  whose  influence  radiates  around  us  like  the  undu- 
lating surface  id'  smitten  water,  and  verily,  master,  these 
will   not   always  bear  patience  with  thee." 

And  the  merchant  went  away  .sorrowful,  for  the  stew- 
ard  had  knocked   him  hard. 


NOTES. 

Mr.  Turpin,  formerly  western  traveler  for  the  To- 
ronto Carpel  Co..  has  gone  into  business  for  himself 
in  Medicine  Hat.  He  is  succeeded  by  Mr.  Robert  Ma<- 
kerrow.  who  has  been  "doing"  the  Quebec  Townships  for 

the   Carpet    Co. 

Ralph     llarron,    a    commercial     traveler    in    the    West. 


TEXT.— My  son,   if   travelers  entice   thee,  demur  thou 
not,  lor  they  are  of  goodly  heritage,  ami  doth  bring 

thee    glad    tidings    of   great    joy.         Dearly    Beloved  was    found    dead    in    his   bedroom   at    the    Kootenay    Hotel. 

Buyers— If  any.  man  come  among  ye  bearing  a  leather  bag  Rossland,  B.C.     He  had  been  playing  baseball  with  the 

or   skip,    which,   being   interpreted,    is   a    wicker   receptacle  Rossland    team    the    day   before      and    is   supposed    to   have 

fur    the    holding    of    tlu.se    things    that    are    of    the    earth,  (iV(>).   exerted    himself. 


receive   such   a   one   with   gladness  of  heart. 

Many  there  are  who  walk  in  darkness,  and  will  not 
hearken  unto  the  voice  of  the  traveler  within  their  gates. 
They  say.  "We  have  no  time  to-day,"  which  meaneth 
much  to  the  ambassador  with   the  samples. 

A  certain  merchant,  who  was  sick  with  Incomtaxa. 
resolved  to  take  a  journey  into  a   far  country.      He  called 


Wm.  Henry  Hodgkinson,  for  the  last  four  years  in 
the  employ  of  R.  B,  Hutchison  &  Co..  is  dead,  at  the 
age  of  ()•">.  For  many  years  he  was  in  the  employ  of 
Ogilvie  &  Co..  Montreal,  and  previous  to  that  liv^d  in 
Peterboro'.  He  was  well-known  as  a  commercial  tra- 
veler. 
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FEATURES    IN    STAPLES 


\  \\  cotton  has  maintained  a  surprisingl)  strong 
position  during  May.  Ii  opened  oul  .11  (13.85 
on  Ma)  I  with  ever)  prospecl  ol  a  drop.  This 
materialized,  but  t<>  so  small  an  extenl  as  Lo 
be  unworth)  o(  remark  as  regards  the  manu- 
ractured  goods.  Ma)  26  closed  with  the  price  still  above 
13  cents,  in  speak  accuratel)  (13.05,  and  t h is  is  above 
Ihe  basis  ui  prices  of  piece  goods  according  bo  the  mills 
The  present  quotations  are  lower,  however,  than  bas 
been  seen  for  months;  there  is  some  relief  iii  thai 
thoughl  Whether  a  decided  drop  will  occur  in  the  im- 
mediate intuit'  depends  now  almost  entirely  on  the 
weather  prevailing  through  the  cotton  belt.  This  has 
been  onl)  moderatel)  Favorable,  botb  bulls  and  bears 
claiming  a  win.  The  bears  are  having  rather  the  better 
of  the  argument,  as  they  are  supported  by  the  spinners 
and  the  nulls,  who  are  restricting  their  demand  ami 
thus  bringing  down  prices.  Liverpool  is  quite  bearish 
It  is  thoughl  b)  some  thai  spinners  have  suilicient  stock 
to  carr)  them  over  until  the  new  season.  If  this  is  so 
there  is  sure  to  t>e  a  steady  and  pronounced  decline.  At 
any  rale  there  is  no  probability  of  a  rise  in  prices  of 
piece  goods  Retailers  musl  not  look  too  fcOon  to  ,i 
drop  even  though  cotton  goes  down  quite  rapidly.  A 
quoted  price  of  13c  means  almost  lie  for  a  suitable 
quality  laid  down  at  the  mills.  There  is  likely  to  be 
three  months  anywa)  before  price  lists  are  easier  ami 
the  mills  predict  a  later  lime.  This  will  depend  upon 
the  slock  of  raw   material  on  hand  at   high  prices 

*       * 

* 

The  fluctuations  in  linens  are  far  more  difficult  to  fol- 
low in  Canada  than  those  of  cotton.  The  retailer  is 
forced  to  take  the  word  of  the  wholesale  house  on  this 
point,  as  prices  of  raw  material  are  little  known.  There 
has  been  a  steady  rise  in  these  lines  for  some  months 
every  tinier  sent  in  has  been  met  b)  higher  prices  until 
•he  buyers  find  themselves  completely  out  of  touch  with 
the  market  Flax  was  a  small  crop  in  Russia,  and  the 
coming  year  will  show  a  ureal  decrease  further,  as  the 
peasants  have  been  ordered  to  grow  wheat  rather  than 
flax  during  the  war  It  is  in  the  cheap  lines  particularly 
where  the  advance  has  taken  place,  as  Russia  produces 
practical!)  all  the  coarse  flax.  Belgium,  too,  has  been 
growing  less  of  the  Bnei  grades  of  flax. 

* 

The  woolen  market  is  m  just  as  linn  a  condition  as 
cotton  or  linen.  The  third  series  of  wool  sales  at  l.on 
don  closed  Ma)  19,  with  an  advance  in  every  line  but 
one.  At  the  opening  merino,  were  practically  unchanged, 
but  prices  advanced  ">  per  cent  above  the  March  series 
Ibis  advance  was  most  marked  in  the  line  SCoureds  and 
in  heav)  greasies  the  improvement  was  less 
general        Fine  crossbreds     are     ■">  per  cent,  highei    than 

when    Ihe    series    opened        Medium    crossbreds,    although    in 

demand,  are  not  appreciably  dearei       Coarse  advanced  ."> 

MI  cent  at  the  outset,  shabbv  Lotted  parcels  being  in 
keen  demand  Later  the  better  grades  improved  ami  the 
final  rates  were  up  7J  per  cent  Slips  were  ".  u  :\  pei 
ceni  higher,  ('ape  ol  (mini  Hope  and  Natal  snow  whites 
ami    fair     conditioned    crcasics    _:>.    ■,,    -,    per    cent     higher 


ileavv    ami     wasting      n. i  ii      ..•■:•'   neglected  and   i1    vv., 
difficult    to  sell  them  at  a   ~>  pei  tent    decline       Vmerican 
opened   freely,    and    the  competition   foi    Geclong 
•oul    good,    medium   and    c e  crossbrei  ,i    feature 

Ol    the    sale         DUI  I  '.ere    t.iken    b) 

•be   British     trade.    u,i hv     \ m<-i  n  .,,, ,   and    'i.'"'"   held 

over    lor    the   next    sab' 

* 

Woolen  blankets  out  mi  next   yeai    show  .?   stiffening    ol 
prices.     This  is  evitleni    more  in    tin-   largei    sizes  ami   he' 
rades      others   var)    In  l  Ic   from  lasl    year,   although 

pi  m  e  i  are  firmer. 

•      * 
* 

The  silk  markets  abroad  prove  to  be  ihe  onl)    ones  in 

which  a  material  advance  has  uoi   been  made      Tin 

counted     for     b)      the  decreased  demand   Foi    fane) 

Such    hues    as    pe.ni  tie   ,oie,    voilc.s,    etc,    have    taken      Well, 

bill    'lie   Fancj    lines  have  been   weaker.     The  price  ol    'be 
raw    material   is,  however,   verv    high,  ami    with   imp 
demand  prices  w  ill  advance  verv    sharpl) 


EUROPEAN  MARKETS. 

MIL    IL    R.    CRONYN,   foreign   buyer  for  the   W.    I.' 
Brock  Co.,  Toronto,  states  that  the  European  mar- 
kets are   the   hardest    in   which   to  buy   thai    be   has 

ever   encoiinl  ere.  I  .        Mr.     I'minn    W&6    absent    mi    a    buying 

trip    at     the    tune    ol'    the    lire,    ami     immediately    u|>< ' 

neipl   ol'  the   news  -ei    aboul    rushing   over  the  goods   for 

I  lie    new    stock  . 

"A  buyer  in  the  foreign  markets,"  said   Mr.   C'roiiyn, 

"is  mel  with  a  level  ,.|  prices  which  we  have  never  be- 
fore heard  of.      Linen-,  cottons  ami   woolen  g Is  have  all 

advanced,  ami  show  no  si^  i-  of  stopping.  In  linens  the 
tii  niness  i>  particularly  marked.  Russia  produces  the 
fiieater  part  ol'  the  cuarse  flax  required  lor  the  cheaper 
lines  of  linens.  Since  ihe  war  began  the  peasants  have 
been  ordered  to  -row  wheal  tor  the  armv  instead  oi'  flax, 
with  tlie  resuli  that  the  crop  will  be  small.  La>l  year's 
wa>  much  less  than  is  the  rule.  Thai  is  why  ihe  ad- 
vance is  shown  more  strongly  in  the  cheaper  grades,  where 
a    sixteenth    of    a    cent     i-    felt.       The    liner    linens    an 

much  higher,  bill  the  tone  is  firmer. 

Everybody    is    thoroughly    coversaul      with    the   i li- 

t  ions  in   the  col  ton  market  . 

Woolen    goods   are   almosl    as   strong.      The    raw    ma- 
terial  is  much   scarcer,  ami   all   that    is  offered   i-  eaj 
seized  by  the  manufacl  urers . 

The  i  nl\    satisfacton    conditions   met    with   are   in   the 

silk    markets.       Prices    at     Lyons,    tin ntre    "I     the    silk 

liai'e.    are.    perhaps,    lower    than    Ihey    were,    but     the    raw 

material   is  exc lingh    scarce,  ami   where  goods   ha   i 

be  made   up  this  sin  rtage   is  keenly   fell 

Mr.    ('r>n\ii   is  highlv   pleased   with   the   treatment    he 
has  received  at  the  hands  ui  English  houses       When  the 

tire    i  eeiureil    he    was    l.ree.i    to    re-order    large    i|Uaill 
.  i    uoi  iU.      These   ordet  s.   able  ad    ad>  •  ■ 

since  the  Hrsl  i  rders,  wen-  filled  at  ■  bl  oi  n  though 

an    actual    b  s-    w  a-    sustained    b\ 
Brrck   <"■    had   large  orde  -  contracted    for  mi 

which    were   -nil    o  ds.        Tlies,.    are    now    avail- 
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JUNE  SALES. 

JUNE  sales  are  going  to  be  held  in  whitewear  de- 
partments by  most  retailers  this  year,  and  the 
idea  is  so  good  thai  these  sales  are  likely  to  be- 
come an  annual  event.  Whitewear  stocks  are,  or 
to  he,  pretty  well  broken  into  by  June,  and  the  re- 
knows  by  then  which  are  his  slow  numbers.  A  June 
sale  gives  him  an  opportunity  for  getting  clear  of  them. 
Then  there  are  the  pieces  that  have  been  on  show  and 
have  got  soiled  and  tossed;  and  these  can  be  cleared  out 
at  the  same  time. 

Besides  these  goods,  the  manufacturer  has  generally  at 
this  time  lines  of  garments  that  for  various  reasons  he 
is  glad  to  (dose  out  at  bargain  prices.  These  are  all  legi- 
timate, and  not  manufactured  bargains,  and  are  all  avail- 
;  1  ie   for  June   sales. 

Those  who  oppose  the  June  sales  say  that  women  will 
buy  whitew'ear  without  any  lowering  in  price  at  that 
time,  but  this  seems  an  added  reason  for  holding  them, 
as  she  will  buy  more  freely  at  a  time  when  garments  are 
wanted  and  when  she  can  see  an  advantage  gained  in  so 
doing. 

Few  men  realize  the  attraction  dainty  whitewear  lias 
foi  the  majority  of  women,  or  they  would  spend  more 
time  and  thought  on  the  attractive  display  of  their  goods, 
not  only  a!  sale  times,  but  on  ordinary  occasions.  A 
sale  of  wliitewean,  well  advertised,  and  with  genuine  bar- 
gains, will  always  draw  the  crowd,  hut  whether  the 
merchant  knows  it  or  not,  the  majoi'ity  of  women  all  know 
that  the  garments  shown  at  the  January  sale  are  special- 
ly made  for  that  occasion,  and  to  give  bargains  then 
means  some  sacrifice  as  to  quality,  size  or  finish.  January 
sales  are  all  very  well  for  a  few  large  firms,  who  enjoy 
special  advantages,  who  manufacture  themselves  or  buy  in 
much  larger  quantities  than  is  possible  in  many  stores; 
hut  for  the  smaller  trade,  it  seems  as  though  a  January 
showing  of  new  lines  in  as  attractive  a  manner  as  pos- 
sible, without  holding  n  regular  sale,  would  he  best,  and 
I  hen  to  extend  the  Spring  selling  season  by  a  sale  in 
June. 


hi  hi  has  a  decided  slope  or  :urve  al  the  waist  line.  Some 
few  of  the  more  elaborate  ones  fasten  al  the  side,  but  the 
opening  in  front  is  almost  universal.  The  "blouser," 
covered  with  frills,  for  slender  figures,  is  also  shown. 
Shallow  yokes  <<]'  embroidery,  to  which  the  ruffles  are  at- 
tached, are  new.  Corset  covers,  made  of  embroideries 
with  ribbons  run  through,  and  with  strap  of  wash  ribbon 
or  embroidery,  are  well  to  the  fore. 

Drawers  are  so  designed  as  to  help  to  give  the  fiat 
effect  in  front,  and  darts  are  used  instead  of  gathers,  even 
in  the  lower  juiced  lines.  These  garments  are  still  very 
full  and  are  trimmed  with  elaborate  ruffles. 

Laces  are  to  be  more  used  than  embroideries:  that  is. 
for  the  higher  class  whitewear.  For  useful  wear  lace 
cannot  begin  to  compete  with  embroidery.  Narrow  head- 
ings are  used  in  all  kinds  of  fanciful  designs,  and  rib- 
bons with  bows  and  fluttering  ends  are  much  seen.  Rib- 
bons figure  largely  in.  the  make-up  of  all  lines  of  while- 
wear,  and  add  considerably  to  the  expense,  as  well. 

A  new  shape  in  drawers  has  a  V-shaped  band,  which 
is  intended  to  catch  under  1  lie  corset  clasp,  and  follows 
the  edge  of  the  corset  instead  of  fastening  in  the  old  man- 
ner around  the  waist.  The  fact  that  a  small  waist  is  com- 
ing into  vogue  will  make  for  the  popularity  of  this  gar- 
ment. 

In  chemises,  the  newer  ones  have  a  trill  around  the 
edge,  and  are  made  long  enough  to  answer  as  an  under- 
skirt;  indeed,  they  are  very  generally  used  as  corset  cover 
and  underskirt  as  well. 

The  chemise  pattern  is  the  popular  one  in  gowns,  and 
sleeves  are  wide  and  drapey;  wide  lace  flounces  are  used 
as  a  finish  to  the  new  sleeves.  The  sleeve  cut  in  one  with 
the  shoulder  is  a  new  style  with  possibilities  in  it.  downs 
are  very  full.  They  are  made  of  as  soft  and  sheer  ma- 
terials as  the  price  allows,  and  they  fall  in  full  soft  folds; 
indeed,  many  of  the  more  expensive  ones  might  almost 
be  used  for  negligees;  many,  too,  are  finished  with  a 
frill  around  the  bottom  edge. 

In  New  York  they  are  showing  sets  of  pompadour 
printed  cambric,  that  are  very  pretty.  They  reproduce 
under  a  sheer  gown  something  of  the  effect  of  a  pompa- 
dour silk  lining  under  lace  and  chiffon,  and  they  arc  a 
novelty  worth  trying.  The  .ambries  are  very  pretty,  con- 
sisting of  (dearly  printed  single  roses  ami  hunches  of  flow- 
ers on  a  white  ground. 


GENERAL  STYLES. 


1^1  IK   sheer  shirtwaist    is   again    to   the    lore,   and   as   a 
result    very   elaborate    corset    covers   are   selling;    in- 
deed,   there   is   an    enormous   amount    of  elaboration 
lavished   on   corset    covers   this  season. 

A  novelty  is  shown  in  New  York,  designed  for  stout 
figures.  It  is  of  linen,  tight  lilting,  and  with  the  full 
complement     of    seams,    which    have    casings    for    whale- 

Im The  whalebone  can  lie  removed  before  laundering. 

The  round  neck  is  plainly  edged  with  Valenciennes  or 
torchon  lace,  and  the  trimming  effect  is  kept  as  flat  as 
possible.  This  cover  is  only  shown  in  thirty-eight  and 
larger  sizes. 

For  ordinary  wear  the  French  pattern  is  still  in  vogue, 
but    with    a    back    that    closely    tits    the    figure,    while    the      I'ick-Me-Up 
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A   TITLED    "MAN-MILLINER." 

Mere  man  may  he  correct  m  preaching  that  women 
have  no  right  to  crowd  men  out  of  the  labor 
market,  but  now  there's  the  oilier  side  of  the 
question  coming  up.  The  "man  milliner"  is  a  growing 
power  in  London,  and  we  hear  of  a  titled  gentleman  who 
not  only  sells  bonnets,  but  doesn't  mind  trying  them  on 
if  the  customer  is  an  unusually  nice  young  thing.  This  is, 
of  course,  a  distinct lv  unfair  intrusion  on  woman's 
sphere  of  action,  for  most  girls  wouldn't  stop  at  an  extra 
shilling  or  two  lor  the  bonnet  if  there's  a  chance  of  hav- 
ing it  dumped  on  to  their  heads  by  a  peer  of  the  realm. 
Other  linns  will  have  to  do  the  best  they  can  to  offer 
similar    attractions    and   advertise      accordingly.— London 
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GOSSIP     ABOUT 
OURSELVES 


THE  next   issue  of  The  Review    (July)   will  be  the  of  his  young  wife,  five  days  later.     She  wa            erouslj 

Special    Fall   Number.     This  is  01 r  the  big  ill   before  her  husband  died,  and  could   n informed 

numbers  of  the  vear,  and  it   is  ailed  with  mat-  of  her  bereavement,  and   never  knew   in  this  life  of  the 

ter  of  interest   to  the  dry  goodB  trade.    Every      loss   she    had    sustai I.      Their    remains    were   sent    to 

retailer   in   Canada    who   is     selling   dry  g Is      Dartm h,   Vs..   for  interment.     There   is   left   an   in- 

should    receive   a   copy   of   this   special,    whether   he   is  a  fan!  daughter,  only  two  weeks  old  when  it  became  father- 

subscriber  or  not,  as  we  send  il  free  to  non-subscribers  to  less  and  motherless.     T mild   will  be  taken  charge  ol 

show  them  what  a  good  paper  The   Drj  l,\   its  grandparents  in  Ealifaz. 

Ihe  J,,ly               Goods  Review   is.     [f  you  do  not  receive  The   cover  design   appearing   on    this   number  of   The 

Review.                  one,   we   trust    that     you   will  communi-  Review   was  the   last    piece  of  work   done   for  us  by   the 

cate   with   us   promptly,   for  we   will    be  hi,.  \i,-    (;■■■,, ,t       r<  ,t, .,,;,.)     ,„                        i         .,  '  , 

^       i     •  iaie  jar.  urani,     n  aepiets  two  young  people  in  the  hc\ 

very   sorry    to   miss   anyone.      There   are    very    few    who  ,|..v  nf  i;r,.      i  ; , , i,.  ,>■  >  1 1 ...  .,,.,-  ,  ,,  ■   ,      ,       . 

uaJ  '"   ""  •      Lame  Mm  ihe  aitist   think  when  he  conceived 

d '    -vi    The    Review,  and   we   are  anxious   that   even  the  picture   thai    both   he  and   bis  much-loved    wife   were 

the  few  shall  be  supplied  with  the  duly  number.  ,,,  «cro88  tll(.  ,(;1|."  wj|lim  .,  ,(.u   <1|or|    . 

I  Ins  is  the  issue  which   is  used  so  largely  by  man,,-  Figures,   like   actions,   speak    louder   than    words       In 

facturers  and   jobbers,  etc.,    for  special    Fall     announce-  view  of  this  fad  the  following  table  of  the  growth  in  the 

ments  to   the   trade.     Already   we  have  size    of   Tho    Review    in    the    past    half 

A  Splendid           received   several   orders   for  space.      To  year,  as  revealed  through  a  comparison             Gratify;) 

Chance.                 reeular  advertisers  it  affords  an  oppor-  Wl,n    the   Bame   period   of   former  years                     Facts. 

i unity    for   special    announcements;      to  ls  noteworthy: 

those  who  are  beginning  a  series  it  offers  an  exceptional  „Jan'    reb'    Mar-      Ap-    Mav      '"n' 

..                    ,     .          ,  .,  Papp*  P.qtrps.  Papp':  Parp<  Papp«  Pacn 

opportunity  for  an  opening  advertisement,  while  to  many  iq°° i?6       04       rs      0g       ,o, 

"ho     are     not     regular  advertisers,  it  allows  a  splendid  1^\\\:.::\\\:V:::..^0      ."      ,o8      Z     ,£       m 

chance  for  covering  the  trade  thoroughly  with  one  adver-  T9°3 268      m      12*      1^     :ir,      ,„ 

tisement.  T<5°4 ,?s      177      lW      '-»8      ?7° 

,      .  *R°f  folio  on  last   paere.    This  department   on  "Our 

Fo,-  some  months  our  editorial  department    has  been  J^Ti'  j£  l'°   T-T  S±S  *"  i""  <"'  "'"  '^""  ' M 

.      ■    ,      -x.    .,           ,       .                                     .  "e  determined.      This  srrowth   is  due  to  two  can-.-:   hi. 

bU816d  W,th   ""'  u*\  ".'   secunng  sPecial  art,cles  Eor  the  Our  own  purpose  to  make  The  Review  worthv  of  its  position 
_       .  ,        JuIy  ,ssrae  ;""1   "",kl"~  UP  the  various  as  the  leadine  newspaper  in  the  drv  u  trade  of  Han- 
Some  Special        departments.     The  result,  we  feel  sure.  ada:  2nd.  the  Iareely  increased  use  of  il   hv  advertisers. 
Features.               will   be  gratifying  alike  to  our  readers  which,   in  enhancing  nnr  revenue,  has  enabled  us  to  add 

and  to  ourselves.     Though   it   would  l)(.  fresh  departments,  under  competent   editors, 

impossible  to  give  a  complete   list   of  all   the  attractive  .                      *      * 

things  to  be  found  in  the  dulv  Review,  a  partial  list   will  In    ""'    m,ds<    "f  '""'   national     prosperity,    with    the 

give  so,,,,,  idea  of  the  contents  of  the  issue.     There  will  -'j""'"-    demand    npon    our    factories     a      demand      not 

be  articles  on  the  "Production  and  Manufacture  of  Cot-  v "'"'     *•""  :,!"    '".  *  ""   "'" 

ton,"  -The   Manufacture  of   Fireproof   Fabrics,"  "The  ,/    ^"'V      '''  '",  ???  Ml™l'         »             ^ 

'                       .,                            .'           ■<>»,(.  to  the  tremendous  market  bcintr  opened          Groat  West 

Hwtorj  ot   Lace,      and  an  interesting  description  of  "Os-  up  throng-h  the  settlement  of  the  Wesl 

"'"'ll   ••'■"'"""-•"     The,,  there  will  be  a  valuable  account  Outsiders   are   sometimes  quicker  to   perceive  o| tuni- 

oi    the  changes  in  costume  in   America   for  the   past   two  li,,s  tban  are  those  close  at   hand:  nnicker,   too.  to  take 

centuries  and  an  illustrated  description  of  "Canada's  Un-  advantage  of  the  possibilities  thai   are  presented.      It    i- 

paralleled   Summer   Resorts."     ••The  System     of  an   In-  natural  to  look  to  Northwest  Canada  for  the  big  addition 

-tali, icit    Business"   will   introduce  our  reader-  to  Borne-  '"•  '!"'  -"''-'''''l'""',  list,  for  it  is  i,,  (his  section  of  th, 

thing  new  in  the  way  of  business  management  ""T"','  •'''"""  ",,,'"'s-  thai  '"'"'  ,'",:li,  ,]ry  ,a  ■> 

eral   stores  are  beme  established.      The  heaw   mimic 

We  are  called  upon  to  c'hronicle  the  death  of  Frank  a^ent'  fot/for  K"»   5  '"V""'"" '"'1  ■"'"  X'"" 

).,,.,                    ,                     ,     .  1  on  in      toir,'   tor  the   rapid  extensioi                ,,    s.n, 

1  arker ,":""-  ;,,|.,M- u  rr  t  'l,,MU"s ' r  The  Dry  ,,,v ' -  "f  ;,n  «*'•  s--  "•■■—■■  <-       -™ .-,. -i. 

( ,s  i"'v'<'"  during  the  past  year  have  year  opening  np  new  stores  in  N"orthw,       l       ada 

An  Untimely        elicited    so    much    favorable    comment. 

Doath.                   The  late  Mr.  Granl  came    to   Toronto  a  Bv  :l  recent  census  w,    flnd  only  fiftv  n               -  i,,  ||„. 

year  ago  from   Halifax,  and     served  us  ^rthwest  who  are  no|  subscribers  to  Th,                       ..,,._. 

from  the  time  of  his  coming  ,ii>  to  the  day  of  his  death  those  who  might  properly  be  expected  to 

which    nok    place   suddenly   on    Tuesday,  May    3rd     the  take  jt.  This  fa                           ently  for      Fifty  Western 

cause  being  hear,   failure.'   He  was  twenty-five  years  of  Held    Z 7  7Z,2,   """'"^"'i     ""'            Mercha*n<s. 

'"  "'•  aiui   »  ot   moment   ,,,  manufactur- 

Bgo,     hollow,,,,  clcselyon  this  sad  event  came  the  death  ers,  wholesalers  and  others,  who  seek  a  Northwest  ,„;„, 

tag 
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WITH  STEVENSON.  BLACKADER  &  CO. 

MR.    FRED   TREBILCOCK,    formerly  buyer   for,   and 
head  of,  the  dress  goods  department  of  the  Wyld- 
Darling  Co.,  Toronto,  has  accepted  a  position  with 
Stevenson,    Blackader   &    Co.,    Montreal.      Mr.      Trebil- 
ciick  has  been  broug'hl   up  in  the  dry  poods  business,  and 
should  prove  an  acquisition  to  liis  new  employers. 

His  entire  career  has  been  in  Toronto.  First,  as  a  lad 
he  entered  the  employ  of  James  Set  ill.  at  thai  time  n 
retail  merchant  in  that  city,  and  soon  afterwards  he 
joined  (lie  staff  of  W.   A.    Murray  &  Co.      Following  this 


he  was  with  the  Robert  Simpson  Co.  for  two  or  three 
years,  and  then  for  nine  years  was  an  employe  of  Simp- 
son,   Robertson   &   Simpson,   wholesalers     and    retailers. 

In  1894  he  was  engaged  as  traveler  for  the  Wyld- 
Darling,  Co..  but  after  one  year  left  the  road  for  a  posi- 
tion in  the  house.  For  five  years  he  has  been  buyer  of 
the  dress  goods  department. 


CORRESPONDENCE 


Kditor  Dry  Goods  Review,  Toronto  : 

Dear  Sir,— The  greal  disaster  that  has  befallen  To- 
ronto in  the  recent  lire,  which  lias  destroyed  about  $15,- 
(1(1(1,11(1(1  worth  of  property,  will  for  a  short  time  disturb 
the  regular  trade  relationships  that  have  existed  between 
the  Toronto  merchants  and  other  customers.  We  are  glad 
to  "find,  however,  that  the  prevailing  note  amongst  the 
whole  of  our  Toronto  merchants  is  one  of  a  most  cheerful 
character.  They  recognize  the  fact  that  thev  ha' e  been 
met  in  a  most  generous  spirit  by  the  tire  ad'u  t<r.,  ;■  n  1 
so  far  as  we  can  learn,  in  most  if  not  in  all  cases,  the 
adjustments  have  been  made  with  the  consent  of  both  the 
fire  companies  and  the  merchants  who  have  been  burnt 
out 

We   are   glad    io   note,   also,    thai    preparations   for   the 
re-erection    of    warehouses    has    commenced    and    is    proceed 
ing   with   a    fan'     amount    of     speed,   and    a   number  of  our 


merchants   expect      to      be    in    their    new    warehouses      not 
later  than  the  1st  of  October  next. 

In  the  meantime  a  little  sorting  trade  may  be  lost,  but 
all  the  houses  are  making  large  preparations  for  the  Fall 
business,  and  the  probability  is  that  Toronto  will  be  able 
to  show  at  the  trade  opening  the  end  of  August  a  large 
collection  of  the  newest  and  most  fashionable  goods  pro- 
duced, either  on  this  continent  or  on  the  continent  oi 
Europe,  and  we  have  no  doubt  the  merchants  of  Canada 
will  show  their  practical  sympathy  with  the  merchants  of 
Toronto  who  were  burnt  out  in  the  conflagration  of  April 
19,  by  putting  as  much  business  as  possible  their  way, 
and  thus  in  a  short  time  Toronto  will  recover  from  her 
severe  disaster  and  go  forward  to  retain  and  increase  the 
large  business   she   has   done   in    the   past. 

As  a  firm  we  desire  to  recognize  the  kind  considera- 
tion we  have  received  from  our  friends,  which  we  shall 
never  forget. 

DEBENHAM,   CALDECOTT   &   CO. 

Toronto,   May   20,   1904. 

NEW   TORONTO   DRY  GOODS   ADDRESSES. 

IN  the   May  issue  of  The  Dry  Goods  Review  the  temporary 
addresses  of  a   large    number  of  the  firms  burnt   out   in 
the  recent  fire  were  given,  together  with  interviews  con- 
cerning   plans    for    the    future.      Herewith  is  a  fuller  list  of. 
revised  addresses  : 

A'lcork    Laight   &  Westwood 25   Jordan  street. 

Allan,  A.  A.  &  Co 18  Wellington  street  West. 

Ames,    Holden  &  Co Cor.  Yonge  &  Wellington  street. 

Anderson  &  Macbeth  Co. 141  King  street  East. 

An=ley  &  Co 91  Wellington  street  West. 

Asher  &   Leeson  1(51  King  street  East. 

Atkinson   Bros Cor.  King  and  Bathurst  streets. 

Baker,    Richard  L.,  Co 60  Yonge  street. 

Belding.  Paul  &  Co Carlaw  Building. 

Bond,  H.  E  ,  &  Co 36  King  street  East. 

Borgfeldt.  Geo..  &  Co 88  Front  street  East. 

Boulter,  Geo     E 122  King  street  West. 

Boulter  &  Stewart 204  Church  street. 

Bradshaw,  A.  &  Sons 732  King  street  West. 

Brereton    &    Manning 27  Melinda  street. 

Brock,  W.   R.,  Co 87  Front  street  West 

Brown  Bros 96  Yonge  street. 

Canada  Veiling   Co 93  York  street. 

Caulfeild,  Burns  &  Gibson 20  Front  street  East. 

Gockburn    &    Rea 74  York  street. 

Continental  Costume  Co Cor.  Mowat  ave.  and  King  st.  W. 

Croft,  Wm.  3t.  Sons 126-132  Queen  street  East. 

Darling,  Robert 8  Colborne  street. 

Dpbenham,    Caldecolt  &  Co 122  Wellington  slreet  West. 

Dignum   &   Monvpenny 8  Colborne  street. 

Drake.  Hamblv  &  Cockburn Yonge  street  Arcade. 

E&  T  Corset  Co 10  Melinda  street. 

Fisher,   Mark,  Sons  &  Co 8  Colborne  street 

Gale  Mf? .  Co 142  Front  street  West. 

Garside&  White Queen  st.  West,  cor.  of  Esther 

Gillespie  Fur  Co 91  Wellington  s'reet  West. 

Gordon,  Mackay  &  Co 10  Front  street  West. 

Gould'ne,   Geo.,  &  Sons 5  King  street  West. 

Greersh'elds    Limited Carlaw  Building. 

Gutta    Percha  &  Rubber   Co 15  Wellington  si reet  East. 

Hachborn,   E    G  ,  &  Co 46  Colbcrne  street. 

Hawthorne    D.   D.  &  Co 1  Front  street  East. 

Hutchison.  R    B.  &  Co 11  Front  street  East. 

Imnerial    Carpet  Co 11  Front  street  East. 

Irving  Umbrella  Co     108  Wellirgton  street  West. 

Jenner,  Sauer,  BantiTman    Co Manchester  Bldg.,  Melinda  St. 

Johnston  &  Sword    Cor.  College  and  Bathurst  streets 

K'einert   Rubber   Co 1487  King  street  West. 

McClung  &  Burns 17  Jflrdan  street. 

McLaren  &  Da'las 2  Court  street. 

McMahon,  Broadfield  &  Co 40  Adelaide  street  West. 

McPherson,  J' hn,   &   Co 122  King  street  West. 

Merchants  Dyeing  &  Finishing  Co 18  Front  street  East. 

Morrice,  D,  Sons  &  Co 15  Wei  ington  street  East. 

New  Idea  Pattern  Co 36  Toronto  street. 

Office  Specialty  Co 55  57  Yonge  street. 

Ontario   Neckwear   Co Cor.  Simcoe  ard  King  streets 

Phillips  &  Wrinch 5  Jordan  stieet. 

Primp    &   Rankin 37  Coiborna  street. 

Sanford.  W.  E..  Mfg.  Co 117  King  street  East. 

Standard  Cap  Co N.W.    cor    College  street   and 

Brunswick  ave. 

Stewart.  Howe  <£  May  Co 142  144  Front  street  West. 

Took e  B  os 117  King  street  East 

Weston  &  Sons 7-9  Bolton  avenue. 

Westwood.  C.  H.,  *  Co 60  Yonge  street 

W'vld  Darling  Co IS  Wellington  street  West. 
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Prom  inf.. mi. iimn  lupplied  !>y  Sellers    bul  foi   which  the  Editors  ol 
kiuiu   do  no)  necessarily  liold  thi 


W.  R.  Brock  Co  ,  Montreal. 

IN  the  \\  R  Brock  Co  'a  brimming  department  some 
prett]  silk  iiflis  are  being  shown  in  white  and 
colors,— |7852  to  retail  al  35c,  764  i<»  retail  at  75c, 
and  785  lo  retail  al  75c,  are  .ill  worthy  ol  special 
.u  tention. 
This  companj  are  showing  some  special  things  in 
handkerchiefs,  among  others  then  special  assorted  80 
diflerenl  patterns  to  a  box.  These  can  read  ib  be  retailed 
al  85c,  ami  make  a  cheap  Swiss  muslin  embroideed  hand- 
kerchief at   thai   price 

Has  your  stock  of  crushed  leather  belts  run  ou1  '  The 
\v.  R.     Brock     Co    carrj    a   large  range  ol   these  popular 

L'.OOllS. 

Fancy  handkerchiefs  are  being  greath  used  ror  making 
ladies'  kimonos  'Ins  season.  The  line  of  fancj  "Excelda" 
handkerchiefs  earned  i>\  the  Brock  c>  is  especially 
adapted  to  this  purpose. 

If  you  are  open  for  ladies'  umbrellas  the  Brock  ('<> 
ran  show  \,.ii  some  nire  hues  Their  li")  and  Bin  are  ex 
Ira   special  and   will   prove  good   leaders  for  any  pun 

ers. 

Business  in  cufl  and  collar  sets  is  brisk  and   the  popu- 
larity   ol      these   goods    is   on    the    increase.      Brock's    have 
some  pretti     lines        They  also  carry  a  full  stock  of  tab 
ollars  m  all  designs. 

Brock's  have  a  large  stock  of  lace  curtains  which  they 
are  disposing  of  at  old  prices  They  are  enabled  to  do 
this  Ihrojlgh  the  foresight  of  their  buyer,  who  purchased 
lartrel'     when   prices   were   low. 

There  ha  -  been  a  greal   deal  of  talk   in   the  trade 
cernins  the  Proctor  patent   wheel  and  square   for  making 
Teneriffe  or  Taora    Lire.     These  articles  greatlj    simplify 
making,   and   the   Proctor   Teneriffe   Lace  Wheel  Co 

has  lately  issued  a  little  booklet  describing  and  giving 
directions  for  making  various  designs  in  this  lace  The 
lace  can  be  used  in  a  greal  many  ways,  for  curtains. 
sofa  pillows,  d, ,ilies,  centre  pieces,  traj  Cloths,  blouse 
trimmings,  .ollars.  etc.,  in  fact  almost  anything  that  lace 
(an  he  used  to  decorate  The  W  R,  Brock  Co.  ha\e  put 
in    a    Mock    of    these    goods   and    will    he   pleased    t,.    forward 

a  descriptive  circular  to  enquirers.     The  wheel  can  he  re 
tailed     for     25c,    and    the     hook     and     square     retail      for 
i    ".Hi    respectively       They  are  made  of  hard   rubber 
and  are  therefore  practically  indestructible. 

The  \\  R  Brook  Co  's  stock  of  hose  supporters  is 
second  to  none  in  the  trade  It  includes  all  the  well 
known    makes,    such    as    the    "Sim."       1 :, ,    ton  "       Foster  " 

"Hold-On,"  etc.,  etc 

Their   stock    of   armlets,    ke\    chains,    cuff   holders,    scarf 
holders,  etc  .  is  most  complete,  and  anv  haberdasher  who 
'alls  ai    26  st     Helen   street    will   find   many  of  these  li' 
tie   articles    which    always   appeal    to   men 

•her   goods,   such     .is     purses,     wallets,   chatelaine 

hats,    car-ticket    cases,     etc  ,     can     be   had    at    Brock's     at 
prices  t,,  satisfi    the  most  exacting  buyers 

Carmen"  and  "I. ion"  brush  bindings  are  still  selling 
[reelv.  although  the  demand  for  brush  bindings  generally 
is  not   very  heavy  at    present 

The  skirt  hanger  shown  bv   'he  Brock  ('..    is  finding  a 

read!       sale  This    hanger    has    been    referred    to   in 

previous    issues    and      what       was    said    then      still    applies. 

via.,    that    it    is   one   of   the    most    practical    hangers   ever 

and    will    appeal    to    merchants    who   kei  k    ol 

skirts   and    have   found    it    very   difficult    to   keep    neat 

The  U     R     Him!    Co  's   stock  of  combs  i  com- 

plete, occupying  a  large  section  ol  their  smallware  floor 
Combs   of      all    kinds   can    be      found      there  the 

h  on  Hats"  pompadour  comb,  the  "French  Dip" 
comb,  etc  .  hack  combs  Bide  combs,  all  in  treat  profusion 
and  at  popular  prices  \  comb  stock  can  be  sorted  up  in 
a   short   time  from  this  department 

Hro.ks'  staple  department  is  worth*  ..f  special  men- 
tion     With   12  travelers  <<■  readilj   un- 

;.il     there    js    not    much    chance    for    'heir    »., 
Mmost      ,is    .,„.•  hipment    from    the    mills    js 
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unpacked    it     I  ,    Inn  i  in|    awa\     In    the     pa 

ributed  to    theii  customei 

"i  print  5,  lii  table     linens,     in  I 

kinds,  can  be   found  here  at    prio 

Ihe  keenesl  ol  buyei     and,  owing  to  the  nu 

'his    firm    has    on     Ihe    load.    He 

has-alwa)     been   brisk    in   this  depart, 
since   the  burning   ol    the  Toronto   warehou  e   n    loo 
though   the  members  ..t     the  ould  havi 

nighl    and  da\    in     ordei      to  keep     pace   with    Ihr  orders 

that    come    in    even     mail 

Brock  i      Mandarin  '    silk  i   made  ol   cot  ton   are  appai 
entlj   becoming  verj    popular,  rom  the  shipments 

'"  l"'-'    ",'"lr      Thi  children  ■ 

Wear,    as    the)     can    he    Washed     without     losing    color 

I. men   suitings  in  all   the  new.  ,,.  |,,,,|  „ , 

Brocks      Then    stock   is  a   particularly    well  chi 
this  seas.u.  and  well   worth   inspection 

One  of  the  newest     things     thi  is  a   printed 

cloth   i..i    making  cushion  ,,,  |„.  ,,,, 

""'"    ll"'   ^     H     Brock   Co.,    Montreal,    in   red   and   white 
blue  and    white,   green     and      white,   pink   and   white 
black  and  white  checks.     The  cloth  can  easih    be  retailed 
at    I2jc   per  vard   and    should    prow  ,,    good   sell.-r   i. 

An   English  prinl    to  retail  at    luc   is  somethii 
,1|('  waF      The   Brock   Co.,   however,   are    showina    such   a 
line. 

The  prinl   depart m   of  the  Brock   Co    is  fullj    up  to 

Ihe  high   mark  of  excellence  set    by    othei  The 

patterns  are  bright   and  catchj  .  .,11  Ihe  late 
tng  shown  and   the  quality  ol  cloths  is   fii 

Table    cloths    with    napkins    to    match    „  .  ,|,. 

maud.     These  are  a  feature  ol  the  Brock  Co 

Bathing  towels  should  be  selling  particularly    well  this 
season  ol    the     vcar.     The  Brock   Co    are  showit 
range  ol  Turkish  bath   towels. 

Although   having   to   fill  all   orders   both   iron,   Toronto 
.md  Montreal   travelers  is  a  ven   heav>   drain  on   thi 
I"''  department.  \et   there  are  still  some  pretti   designs  in 
tapestry  carpets   to  be  seen       Manx    ,,i    the  ■  Mined 

exclusivelv  to  the  Brock  Co.  lor  Canada,  and  are  ol  such 
a  nature  that  it   will  repaj   anv  merchant   to  include 
m  his  stock. 

Brock's   ,ue   showing   a   line  of  ,,hj(.h   [s 

unrivalled         These     g00ds    are   beine    Krca(h    won    ,ms 
on    in   ladies'   costumes  as   well  as   m    ram   coats     Mer 

chants,  therefore,   who  wish  to  he  up-to-date  s ltd 

"I   stock   ..f   tbesi  and   nowhen 

'hev   find   such   a    variety    as  a'    26  St      II,. I, 

"Sunbeam"    velveteen    and     'Ravenswing"    Mali.,, 
tng,   both   shown   bv    the   Brock   Co  .   are  deservedl, 
ar      "Sunbeam  '  velveteen  has  been  on  the  mark... 
long  time  now  and  from   the  verv   firsl   demonstrated   its 
upenontv.   while   "Ravenswing,"    altho 
i\   new .  is  increasing  in  popularity 

Cashmere  and  cotton     hosierj      shoul selline   well 

ms.   now       The  Brock   Co    have  a     vent     la. 
these   goods 

Business  m  negligee  shirts   jhould  he  brisl 

:;"'  °'  '"'  ":';"  >""-  *-i 

""•stock         Ihe   W        R        Brock      C„     are    showi. 

Brock  s   Special,       which    should    1, 
have  it       Ihe  shn 
course  they  have  other   lii 

,    Mr    ,''  Brock's  ,,ent 

claims  h,s  department    is   -he 

date  m  the  trade  ^ 

verv   best    to   lust.l  ■    ,i,  ol  bi 

ireless  in  his  elforl  hold  ,, 

the    arge  fashion  i 

ve  white  silk  and  muslin  hi,.. 
hould  b. 

articles  ,-nm 

with   a  .hlrh 

'..il.,1 

nave  them  long  enough 
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The  New  York  Silk  Waist  Co. 

The  travelers  of  the  above  company  are  now  on  the 
road  with  their  new  range  for  Fall.  This  comprises 
taffetas,  peaux  de  soie,  louisines,  mervs,  satin  mervs, 
crepe  de  chine,  plain  and  printed  flannels,  lustres,  Bed- 
ford  cords,   sateens  and   voiles. 

The  company  are  making  several  additions  to  their 
plant,  which  will  enable  them  to  show  a  larger  range  of 
waists,  and  to  give  quicker  delivery  than  in  the  past. 

They  are  still  keeping  up  to  the  high  standard  which 
first  set  for  the  "Shield  Brand"  garments,  and  leave 
nothing  undone  to  retain  their  place  as  leaders  in  their 
line,  now  as  in   the  past. 


Brophy,  Cains  &  Co. 

Brophy,  Cains  &  Co.'s  fancy  dress  goods  have  been  in 
heavy  demand  this  season,  and  for  the  sorting  trade  they 
are  still  better  prepared  to  (ill  orders  than  most  houses. 
They  have  a  great  range  of  plain  colored  silks  which  are 
just  what  the  trade  want,  judging  by  the  demands  made 
upon  them.  The  popular  priced  lines  are  particularly 
wanted  by  the  trade.  Complete  ranges  of  colors  are 
shown  in  tamalines  Nos.  L90  and  L100,  and  taffetaline 
No.  T51.  It  would  be  difficult  to  obtain  better  values  in 
taffetas  than  in  this  house,  in  two  qualities  and  a  full 
range  of  shades.  Among  the  silks  are  some  small  ehx'ck 
patterns  in  black  and  white,  navy  and  white,  and  blue 
and  white,  which  are  very  much  admired  and  are  selling 
rapidly. 

Lustres  still  go  very  well  in  spite  of  the  long  run  made 
upon  them.  Besides  the  blacks  the  lightest  shades, 
especially  white  and  cream,  are  in  the  best  demand.  In 
this  warehouse  a  full  range,  containing  some  splendid 
values,    is   shown. 

A  complete  assortment  of  canvas  voiles  in  low  price 
goods  is  now  in  stock.  These  are  shown  in  all  popular 
colorings.     The  number  is  W331. 

In  waist ings,  Brophy,  Cains  &  Co.  have  been  very 
successful  this  year.  Thev  are  shown  mostly  in  cream 
grounds,  with  self-colored  stripes  and  also  colored 
stripes  and  figures.  The  numbers  are  T78,  T80,  P2fi0, 
P271,   P273  and  P270. 

The  new  brown  shades  which  have  come  into  vogue 
are  shown  here  in  voiles,  canvas  cloths  and  crepolines, 
and  though  but  recently  arrived  thev  are  making  rapid 
headway  in  the  estimation  of  the  trade  and  public.  An 
assortment  of  these  dress  materials  cannot  profitably  be 
omitted  from  any  well  ordered  and  up-to-date  stock.  The 
numbers  are  as  follows  :  AR12,  ARM,  AR16,  Bl,  B2, 
B3,  B4,  B5,  B6,  B7,  B8t  B9,  and  BIO.  These  lines  are 
confined  to  Brophy,  Cains  &  Co.,  and  cannot  be  obtained 
from  anyone  else  on  the  market.  Excellent  values  are 
shown  in   them  all. 

The  company  have  given  some  startling  quotations  in 
striped  mohair  and  lustre  blousings,  which  has  the  effect 
of  bringing  in  many  orders  from  buyers  eager  to  snap  up 
these  bargains.  Some  plain  colored  job  silks  in  off  shades 
are  also  offered  at  extremely  low  prices. 

In  box  cloths  and  Venetians  the  demand  has  been  un- 
usually large,  (he  best  colors  being  brown,  black  and 
navy.  Fawns  and  drabs  also  come  in  for  some  attention. 
Besides  these  shades  Brophy,  Cains  &  Co.  have  received 
an  entire  new  range  of  colorings,  and  can  offer  the  trade 
the   very   best   choice   to  be  had. 


John  Macdonald  &  Co. 

The  housefurnishing  department  is  opening  up  new 
lines  in  tapestry  curtains  and  quill  covers.  Their  Fall 
purchases  of  tapestry  squares  will  be  on  hand  early  in 
June.  The  new  8-4  and  10-4  linoleums  are  coming  in, 
and  new  inlaid  patterns  can  be  supplied  lor  large  con- 
tracts. Canadian  floor  and  table  oils  are  in.  and  there 
will  be  no  delay  with  broken  stick.  All  Fall  purchases 
have  been  ordered  in  to  Mil  the  assorting  trade  of  -lime 
nnd  duly.  Canadian  wool  and  union  carpets  and  squares 
are  to  be  delivered  June  1 .  The  following  range  id'  sizes 
in  tapestry  and  velvet  squares  are  shown  for  Fall':  ti  feel 
!)   inches   by   9    feed.   7   feed    li    inches  bv   (1   feet,   9    feet    by 

11  fret,  9   feel    bv    Id   feet.  !)   feet   by    lit   feet    li   inches.  9   feet 
bv    12   feet,    HI   feet    bv    12   feet.  10   feet    li   inches  bv   12   feet. 

12  find    bv   12   feet.   12   feet    bv    14   feet.    L3   feet    bv    1.".   feel. 


Their  stuck  of  mats  and  rugs  includes  jute  brussels,  jute 
velvet,  smyma,  axminster,  wilton  and  mohair. 

The  woolen  department  has  special  values  in  the  fol- 
lowing lines:  .~>4  inch  black  Italian  at  25,  30  and  'M  1 -2c ; 
40  inch  fancy  silesias  at  0.  12  1-2  and  L5c;  54  inch  bid- 
war])  mohair  linings,  "Mabel"  and  "Beatrice"  twills, 
also  in  plain  Italians;  belwarp  worsteds  and  serges  in 
indigo,  black  and  mixtures.  These  goods  are  guaranteed 
sunproof  and  seaproof;  There  is,  too.  a  well  assorted 
slock  of  worsted  and  tweed  suitings  and  trouserings. 

.They  are  showing  in  their  whitewear  department  this 
white  cotton  underwear:  No.  442,  ladies'  drawers,  at 
$:i.ti0  dozen;  '  No.  441,  ladies'  corset  covers,  at  $4.50 
dozen;  No.  679,  ladies'  gowns,  at  $9  dozen:  No.  286,  la- 
dies' underskirts,  at  $9  dozen;  No.  358,  ladies'  under- 
skirts, at  $12  dozen.  There  are  new  shipments  in  In- 
dia linen,  nainsooks,  check  muslins,  apron  muslin,  fancy 
stripes;  black,  navy  and  brown  lustres;  ladies',  misses' 
and  children's  cotton  vests,  all  sizes.  A  large  stock  of 
Valenciennes,  torchon  and  guipure  laces  and  insertions  is 
to  hand. 

The  fancy  goods  department  is  showing  six  numbers 
"Peggy  From  Paris''  Handbags,  the  newest  bag  out.  Can 
be  retailed  at  25c,  50c  and  $1.  If  you  have  not  seen  it 
write  for  a  sample  lot.  The  handkerchief  stock  is  com- 
plete. 

The  prints  in  the  staple  department  are  well  assorted. 
with  Crum's  in  light  and  dark  fancies,  greys,  cardinal, 
blue-greys,  black  and  white,  indigoes,  bright  reds,  cham- 
bray  stripes;  while  they  last  at  old  prices.  Linings— 
Percalines,  spun  glass,  silk  taffeta,  and  our  special 
XLNT,  to  retail  at  20c,  as  a  leader,  are  well  assorted.  Bed 
comforters  shown  for  Fall  are,  special  value,  and  made 
of  newest  designs  of  silkoline,  tuskey  chintz  and  art 
sateens.  Special  lines  of  grey  and  white  blankets  are 
shown.  Large  orders  are  being  booked  for  their  flannels 
for  Fall,  bought  at  old  prices. 


Greenshields  Limited. 

Greenshields  Limited  have  purchased  a  large  job  lot 
of  prints  which  they  are  selling  far  below  ordinary  prices, 
and  in  colored  muslins  also  some  very  low  prices  are 
quoted.  The  big  buyers  are  picking  these  lines  up  in 
large  quantities,  and  the  trade  are  advised  to  secure 
them  now,  as  when  the  present  stock  is  sold  the  goods 
will  have  to  sell  at  an  advance  of  about  25  per  cent.  A 
job  line  of  duoks  is  offered  at  extremely  low  prices. 

The  company  have  now  a  full  stock  of  victoria  lawns, 
India  linens,  nainsooks,  organdies  and  spot  muslins, 
which  they  secured  before  the  advance  in  price.  They  are 
giving  their  customers  the  benefit  of  the  low  price,  as 
long  as   the  goods  last. 

This  month  Greenshields  will  be  placing  in  stock  their 
purchase  of  handkerchiefs  for  Fall,  and  they  assert  that 
this  is  the  largest  purchase  ever  made  by  them.  The 
range  comprises  plain  and  hemstitched  lawns  and  linens, 
hemstitch  embroidered,  scallop  embroidered,  lace  edged, 
corset  cover  handkerchiefs,  initialed,  plain  and  fancy 
mourning,  exceldas,  printed  embroidered,  silk  embroider 
cd,  plain  hemstitched  silk  and  initialed  silk  handker- 
chiefs. Included  in  the  assortment  will  be  found  some 
remarkably  good  values  in  plains  and  fancies.  They  will 
not  he  repeated,  so  merchants  wanting  the  special  lines 
should  see  them  as  soon  as  possible  in  the  warehouse  or 
with  the  travelers.  Several  special  designs,  controlled  by 
I  he  (inn,  and  suitable  for  the  holiday  trade,  are  among 
them,  and  will  prove  trade  winners. 

Greenshields  are  always  to  the  front  with  a  good 
selection  of  faille,  taffeta  and  duchess  ribbons,  and  their 
\ alues  now  are  inducing  the  trade  to  place  orders  for 
them  very  freely.  The  increase  in  the  business  of  this 
department  is  the  result  of  the  good  values  offered.  All 
requirements  can  be  filled  as  the  firm  carries  the  largest 
stock  on    the  market. 

The  company  have  already  had  their  Fall  range  of 
plain  and  fancy  cashmere  ringwood  gloves  out,  and  the 
orders  already  received  speak  highly  for  the  values  offered, 
exceeding  the  trade  of  any  previous  season.  Included  in 
the  range  are  blacks,  whites,  beavers,  new  greys  and 
homespun  cashmeres  with  dome  fasteners;  also  some  very 
pretty     combinations     in   silk   and    wool,    and    plain     and 
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fane)      wool     gloves      There  are  .1   numbei    ol   attractive 
lines  u lurli  will  prove  read]     ellei 

In     w  oolen     hosiei  j      the     com  pan  3    are  show  ing   sonic 
i'-.ill\   wonderful  value    foi   V  all,  19W      All  who  havi 

them  speak  bighlj    ol   them  and  are  ordering  g 1   quan 

tities  The  lines  were  bought  under  a  special  contract 
and  cannot  be  repeated  .11  anything  like  the  Bame  prices 
Dealers     wanting     good     lines   in  offer  at    popular   prici 

si I'l  not    miss  them,  and  orders  should   be  placed  earlj 

to   insure  g 1  deliver]       There  is  also  .1   fine  range     ..1 

plain  and  ribhed  cashmere  hosiery,  the  result  of  the 
company's  scouring  the  markcl    for  the  best    values  to  be 

hand.      Samples    are    now    in    Die    travelers'    hands. 

The  range  ol  ladies'  and  children's  Kail  lerwear  has 

heen   most    favorably   commented     upon,     and    the   pines 
quoted   have  secured    the  company   manj    good   orders    al 
r«ad]       In    \  iew    of   the  strength  in   the   market    retailers 
needing  underwear   will   be  wise   in   placing   orders  earlj 
Not  a  single  number  can  be  repealed  a1  old  prices 

The  range  of  fancy  woolens  Is  the  largest  ever  shown 
the  trade,  comprising  bootees,  infantees,  gaiters,  over 
alls,  polkas,  mills,  toques,  sashes,  clouds,  caps,  tarns 
hoods,  shawls,  and  fascinators.  Vn  endless  varietj  ol 
these  lines  is  shown  and  some  very  special  values  will  be 
found  on  looking  through  the  range.  These  goods  ran 
n"i    be  duplicated   at    the  price. 

The  sorting  trade  with  Greenshiclds  is  exceedinglj 
brisk,  for  retailers  find  it  most  convenient  to  send  re- 
peat orders  to  this  house  for  anj  rancj  Summer  lines  re 
q-wred  In  Department  E,  the  range  is  still  complete  in 
such  hues  as  cotton,  lisle  and  cashmere  hosier]  in  plain 
fancy  and  lace  effects,  ladies'  and  children's  underwear' 
and    lisle,      taffeta,    silk    and    lace    gloves    and    nut  Is,    laces 

embroidered  sunshades,  plain  and  fancy  handkerchiefs 
ladies  neckwear,  ribbons,  veilings  and  children's  head 
wear.      Ihese  are  all  moving  out    rapidh    and    should     be 

spoken    lor    now. 


The  Jaeger  Woolens. 

,  The  new  wholesale  and  retail  establishment  ol  In 
Jaegei  s  Sanitarj  Woollen  System  Co  at  "  206  St 
Catherine  street,  Montreal,  has  opened  with  a  flourish 
and   is  attracting  considerable  attention   From  the  public' 

rhough  the  companj  have  had  agents  in  Toronto  foi 
sonic  tune,  they  have  never  been  established  themselves 
in  1  anada,  though  having  many  branches  in  many  other 
countries  and  m  other  colonies  of  the  Empire 

Now.    with    the   rapid   growth   of    the    west      thev    see    in 

opportunity  for  enlarging  their  trade  in  Canada  The 
menTot  °this  Warehouse  '"  Montreal  is  the  commence- 
The  Jaegei  sanitary  woollens  have  been  Know,,  far  and 
mAe.  '"'  •'  Kood  manj  vers,  an, ,ir  name  and  trade- 
mark are     everywhere  recognized   as  a    guaranty I    the 

purest  woolen  goods.  The  company  have  their  own 
laboratory  where  ihcv  make  the  strictest  tests  ol  ill  the 
woollens  used  in  the  manufacture  of  the  garments  They 
take   seven    varieties   of     woollens     0f   different    weights 

I  I  11  ."V,1  cou!,ncsV  "'"'"  (l"'  topics  to  thecoldes 
lands.-  •IIHl  ""'  quaht)  ol  each  ol  these  is  kept  Un  to  . 
certain  standard.     Ii  never  varies  '        ' 

Merchants  will  rind  it  vcrj   much  to  their  advantj to 

'"'''''V  ""'  J/eger   w |ens    to  customers,   from    the    in 

;;;,;;7l1  "•","  ""■*  wil1  *ain  in  lne  underwear  depart- 
m""s'   •""'""   account    of   the   large   margin   ol   profi     the 

compain    allows      ,.,„   a„   „„.  ,()„(|s  <1|(,  <    u     J  ' 

uxed  pi  11 


Wyld-Darling  Co. 

The  VVyld-Darling  Co.   arc  lav,,,,  „,  Btoek  as  rapidlv 
as it   can   be   ,„s|,,,l   forward.     The  travelers  are  out    FoV 
Jal.  and  business  foi   that   season  is  going  ,,„  as  usual 
A  large  quantity  of  g |s  ,.  already  i„  the  warehouse. 

In  the  smallwares  depnrtmcnl    they   are   showing   for 

u7,"«'<  -ate  Jrfwerj    women's  plan,   blacl tton   hose.  to 

J*11  •"    10.     ■»  and  25c;  nbbed  cotton  hose,  all  sizes,  for 
""•vs  .8cl '  wear<  '"  b«»  from   10  to  25c;  infants'  cash- 
mere hose,  "Little  Darlings,"  sizes  I  to  6.  to  sell  ai 
>n   Mack    cream,  tans,  cardinal,  sky  or  pink.     Their  T,,, 
«al  numbers,  36  37  and  72,  are  1-1  ribbed  cashmere  ho£ 

six-tohl    splice,,    knees.    fnJ]    rnn„,.    ,,,•    M/,.^    .n||,    .„.,     . 


»•'  eolors;    \\  10,    \\   •.;.    \\  |,    .,.,,,    \\ ,,,.  .       i(. 

widths  and  eolors.      I 

'  ok"  and  eyes,  I ■-.  bell  webb 

I""--  toilet  pu,s,  hat  pins,  gilt  braid,  gill  bu 
«ay,  'Measure"  and  ■•  \  ictoria"  af<  <■  p 
teners,  etc. 

In  the  men's  furnishings  departmenl  balbriggan,  mei 

1110    and    natural    wool 

Blurts    ami     pants,        N  hills       ill     lie 

■""''  "'■"  ""  special  '  alue  to  »ell  at   i  i<    11  .i  • 

ll[r>    are  just    the   thing    for  -I •   trad.  .      "\ 

"N  ""•      "*  "l"-"  and  "  Vesta"  are  populai    shaned  col 
'arsin   all   sizes.      "Warwick,"  "Savoy"  and   "R 
'rU       are   celluloid   collars.      A    full   stock  .1   ,,1 

3   ujack   sill 'kwear,  T Thumbs,  derb 

and  puffs,   English   made,  extra   value,  to  retail 

"heir  Bpecial   number  of  umbrellas,  A  21,  sells  at    -I.    A 

case  has  jusi   come  to  hand. 

""  !l  a  working  shirts  and  black  sateen  shirts  to  sell  iron, 

50c  to  75c. 

The  staple  departmenl   has  a  sortmenl 

era>    staples,    ineludina    il; lettes,     shakers,    sheeti 

Pillow  cottons,  etc.     There  are  special  vain. 
t;  ns  and  jobs  in  prints  and  dress  duel  *.     The,, 
"lings,  including  silesias,  surahs,  colored  cantons,  pi 
'•nes,  etc.,   is   I'.imI \    complete.      The   travelers   have   with 
them  sample  blankets,  including  their  two  specials   "< 
ada"  and  "Matchless."  Special  Rizes  are  to  bp  mid  at 

popular  prices,  and  unions  I  all  wools,  .">  to  8  II.-.   There 

are    flannels,    grej    and    navy,    unions    ami    all  ,,    re- 

tail at    12   1-2  to    Hie.  including  special   military    flannel. 

Linens  are  beine  opened  up  daily.  There  are  in  stock 
eight  good  lines  of  crash,  Tour  special  numbers  in  tow- 
,,|s-  These  were  ordered  long  aeo  and  < id  not  be  re- 
peated at  these  prices.    Others  are  coming  to  hai 


Thos  Ryan  &  Co. 

The  interioi  improvements  in  the  fho  Ryan  6 
whole  ale  boot  and  shoe  warehou  1  a  (Vii  nini  h  tve 
l"s'  been  completed  wm,  its  massive  circular  walnut 
counter  extending  from  end  to  end  of  the  spacious  office 
and  with  a  neavy  plate  glass  counter  fixture  mounted 
with  brass  extending  along   the  whole  length  of  the   ton 

'*  Present iosI    beautiful   effect     and     with   numerous 

other  improvements  it   greatly  adds  to  the  appearance  ol 
the  whole  office. 


.  -     '  -"'     - Ilf        |I|sI 

passed  into  stock.     "Gloria"  taffeta  ribbons  are  shown  in 


Kyle,  Checsbroush  &  Co. 

Kyle,  Cheesbrough  &  c,..'   report   an  incn  ased  activity 
in   trade.      The    lines   prominently    in   dema 
trimmings  and  Summer  dress  materials.    In  laces 

a  food  demand  for  valencie >s  in  narrow   widths,  plane,, 

aces   in   ecru  and    ivory,   also    plauen  insert 
and  all-oyers.   A   new   range  has  just   been  placed  in 
o     these    uies.      In  trimmings,  the  sellers  are  ,1 
b,aek  ami   ivorj   silk   trimmings.      In  chiffon,  tin 
"■>>    large    range    in   colors,      blacks     and 

lowest    to  highest    priced   g Is. 

In    dress   materials,    voiles,   eolii  n  ,nd 

similar   lightweighl    materials   are   h  de   in 

colors  ami   black.      This  firm   have  a   good   assni 
these  goods  -1  ill  on  hand  . 

In  wash  materials,  thi  .1,  linen  goods  and  figured 

;""'   dotted    linen   g Is   a  date,     1 

w  hile. 

Muslins   will    have   a    run    with    warm    weather,   and    now 

18    l!"'    time    to   secure    the    g I    lines.      Dotted 

should   prove  g I   property  .      Kyle,  Cheesh  .,    1 

are  showing  a  boa  lot,  sis  patterns  of  ten  yards  each,  at 
10c. 

,1K'  ■'"  H  •'""l  l""  e  prominent 

lines,  and    prices   will    be    furnished    al    anj    tin 

••The   Proctor  Patent    Wheel   and    S<  M 

era"  are   kept    in   stock.      This   noi  fuc 

ladies  as    it    is    interesting 

spare   moment..      Sample   ,, 

plication. 
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W.  R.  Brock  Co.,  Toronto. 

The  W.  K .  Brock  Co.  bave  refitted  the  Harvej  Van- 
Norman  building,  87  Front  street  west,  and  are  pre- 
pared to  handle  their  customer.-,  as  usual.  In  a  couple  of 
weeks  il  is  expected  that  all  stocks  will  be  Complete,  and 
at  present  the  greater  part  of  it  is  in  place.  Many  or- 
ders were  in  the  mills'  hands  ready  to  ship  at  the  time  of 
the  fire,  and  these  have  been  received.  A  great  part  of 
their  new  goods  was  contracted  for  long  before  Lne  Pre 
at  old  prices,  so  that  the  present  high  level  will  not  rule 
in   the  new  stock. 

The  woolen  department  lias  a  lull  range  of  solitaire 
serges  in  blacks,  blues,  and  greys,  black  anil  blue  twill 
worsteds,    fancy  suitings  and  pantiugs. 

The  carpet  'department  is  tilling  up  with  better  goods 
i  ban  ever. 

The  staple  department  is  getting  into  good  shape  and 
will  be  able,  at  the  time  this  goes  to  press,  to  fill  all 
orders  direct  from  Toronto.  Prices  are  right,  as  usual, 
and  this   is   only   second   to   quality. 

The  dress  goods  department  will  be  in  as  good  shape 
as    ever    within    a    couple    of    weeks.      Already    the    shelves 


The  W.  K.  Brock  Co.  report  that  their  ladies'  ready- 
to-wear  department  is  now  in  shape  and  ready  for  busi- 
ness. Their  lines  of  skirls  and  samples  lor  Fall  are  now 
complete  and  in  the  hands  oi  their  representatives.  Mer- 
chants will  find  in  these  the  very  latest  creations  both 
in  style  and  fabric.  All  their  skirts  are  taped  through- 
out, even  to  the  cheapest  line,  and  the  smallest  detail  is 
pilled  . 

Their  skirts  all  come  boxed  separately,  opening  out 
clean  and  fresh,  and  thej  are  in  a  position  to  give  im- 
mediate shipment.  Their  lines  of  waists  for  Fall  are 
meeting  with  great  success.  The  new  Bischoff  David 
model  sleeve  which  they  are  using  to  such  an  extent  has 
proved  itself  very  popular,  and  has  greatly  helped  their 
waist  business.  One  line.  04S7X.  made  of  -la])  taffeta, 
lined  throughout,  heavily  tucked  and  hemstitched,  come-, 
in  all  sizes  and  colors,  and  tor  the  price  is  the  besl  silk- 
waist  on  the  market.  It  retails  for  $1,  with  a  good 
margin  of  profit.  For  present  use  they  are  showing  ,1 
complete  line  of  ladies'  white,  black  and  colored  cotton 
and  muslin  waists,  children's  dresses  in  white  and  colored 
cottons  and  ginghams,  underskirts  and  overskirts.  All 
goods  clean   and   fresh. 


RETURNE 

JUN  .2  i9oy 
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are  well  (died  with  cashmere,  Venetians,  cheviots,  serges, 
etc.  Large  contracts,  which  were  placed  long  before  the 
lire,  are  coming  in,  so  that  values  will  be  equal  to  Here- 
tofore. There  are  in  stock  now  two  ranges  of  new  voiles 
and  etamines,  in  reseda,  browns,  champagnes,  blues, 
blacks.  Colored  lustres  are  shown  to  retail  at  25  to  50c; 
black  lustres,  black  velveteen,  cream  canvas  cloths, 
colored  Venetians,  retail  50c  to  $1.25;  black  and  blue 
cheviots,  retail  $1.25;  new  tweeds,  fancy  worsted  suitings 
for  ladies,  black  taffetas,  satins,  peau-de-soies;  veils  in 
h'uisiiies.  bengalines,   royals,  gros-grains. 

The  sinallwares  department  is  well  stocked  with  goods 
and  more  are  arriving  hourly.  A  circular  says,  "Our 
head  is  above  Water,  and  we  will  be  in  the  swim  at 
once."  There  are  full  lines  of  ladies'  vests,  gilt  braid 
buttons,  gunmetal  buttons,  handkerchiefs,  etc.,  etc. 

The  men's  furnishings  department  has  a  large  range 
of  bafbriggan  underwear  to  retail  at  25  and  511c,  overalls 
and  pants  filled  from  old  contracts,  and  therefore  at  low- 
er   prices    than    at    present    prevail. 


The  New  York  Silk  Waist  Co. 

This  company's  travelers  are  out  with  a  full  line  of 
Fall  samples,  as  well  as  some  special  lines  for  immediate 
delivery.  The  samples  for  Fall  are  mainly  in  the  very 
popular  soft  materials,  and  show  in  most  of  the  waists 
entirely  new   patterns. 

Their  dress  waists,  which  are  mostly  made  by  hand, 
area  very  fine  line,  and  run  as  high  as  $25.  In  crepe  de 
chine  and  satin  de  lvons,  trimmed  with  hand-worked  braid 
and   laee,    these   waists   are  beaut  ifullv  designed. 

In  their  popular  priced  waists,  which  are  made  up  in 
peau-de-soie  and  other  soft  materials,  they  are  offering 
so  large  a  variety  of  styles  and  prices  that  they  are  able 
to  answer  all 'the  requirements  of  the  trade. 


The  J.  V.  Pilcher  Mfg.  Co. 

The  "Bird"  coatsleeve  cuff  holder  is  said  to  save  half 
the  laundry  bill.  The  advertisement  of  the  J.  V.  Pilcher 
Alfg.  Co.,  Louisville,  Ky.,  explains  this.  It  says  :  "When 
a  man  lakes  off  his  coat  he  usually  puts  his  cuffs  where 
thev  will  get  soiled  or  mislaid.  'The  Bird'  satisfactorily 
attaches  the  cuffs  to  the  coatsleeve  lining— when  the  coat 
is  removed   the  cult's  come   too." 

Another  little  article,  cheap  but  useful,  handled  bj 
this  firm,  is  the  "American"  drawers  supporter,  a 
fastening  that  supports  the  drawers  perfectly,  and  in 
Summer  will  keep  the  belt  in  place.  It  has  also  a  chain 
bold  to  which  can  be  fastened  the  key  or  watch  chain. 
Selling  for  ten  cents  at   a  profit    it   should  be  in  demand 


Clearing  Sale. 

A  clearing  sale  of  some  verj  desirable  goods  is  now 
to  be  had  at  Ceo.  II.  Flees,  Son  &  Co.,  71  Bay  street. 
Thev  are  offering  at  cost  and  less  than  cost,  short  ends 
of  furniture  coverings  in  great  variety,  jute,  cotton  and 
silk  goods,  tapestry  curtains  in  odd  lots  of  some  pat- 
terns thev  have  discontinued  making  and  other  lines  of 
goods  the  trade  will  find  to  their  interest  to  look  into 


P.  Garneau,  Fils  &  Cie. 

At  this  season  of  the  year,  when  the  merchant  finds 
'bat  he  must  have  certain  lines  or  certain  styles  oi  goods 
in  a  rush,  P.  Garneau,  Fils  &  Cie.  will  be  pleased  to 
submit  samples  per  return  mail,  or  give  special  attention 
to   sample   orders. 

Their  dress  goods  department  will  be  found  very  use- 
ful, being  still  well  stocked  in  the  lines  now  in  demand 
all  over  the  country,  such  as  plain  voiles  and  canvasses, 
knops,  voiles,  melanges,  etc.  Other  lines  also  in  demand 
are  cream  serges  and  cream  figures.  Some  very  cheap 
cream  figured  alpacas  are  expected  in  stock  shortly.  Sev- 
eral new  and  stylish  lines  for  blousmg  are  being  opened 
up.  The  pal  terns  in  these  are  very  nobln  and  are  shown 
on  cashmerettes  and  velours  finished  flannelette  eloths,   to 
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retail  al   20(       \  I  ti  i ■'  ioi    is  also  i  ailed  to  a    Ifl  in    moire 
cloth  in  several  shades,   which  can  be  retailed  al   25 

The  woolen  departmenl   is  well  assorted  in  black    and 
navj  suitings     and    pan  tings   in   popular   prices 

Three  remarkable  values  ol  8  l   Italians,  to  retail  al 
I5i   and  60c,  are  in  stock  and  can  be  Bhipped  a1  once 

In  i  lit  small  ware  department  will  be  seen  a  large  a 
ortmenl  ol  ladies'  collars  in  the  newesl  styles  and  de 
Silks  are  much  in  demand.  Tamalines  and  Japs 
,.in  be  made  in  a  variety  ol  shades  In  blacks,  pail- 
lettes .mil  peau-de-soie  are  amongst  the  best  sellers 
Iaii.i  values  are  being  shown  in  black  taffetas  \  speci 
al  line  "i  black  men  for  blousing  is  expected  shortly  and 
*\  ill  be  .i  leadei 


Deberham,  Caldecott  &  Co. 

Debenbam,  Caldecotl  A  Co.  report  to  The  Review  that 
the)  now  have  a  larger  stock  than  ever  on  band  in  all 
the  new  soft  makes  ol"  silk-.  In  colored  taffetas,  louis 
ines,  paillettes,  etc.,  they  have  all  prices  and  colors. 

They  are  also  showing  a  large  range  of  black  silks,  in 
taffeta,  paillette,  louisine  and  satins  in  all  qualities  and 
prices . 

The)  have  a  special  line  of  taffetas,  to  which  the) 
would  draw  attention;  this  is  the  "Ideal."  This  line  is 
extra  value,  and  is  shown  in  a  large  range  of  -hades  and 
colors . 

Debenham  \  Caldecott  are  showing  a  larger  and  more 
complete  stock  of  ribbons  than  in  any  previous  season. 
The)  come  in  taffeta,  sal  in.  duchesse,  etc.,  and  are  stock- 
ed  in   all   widths  and   in   a   complete   range  of  shade-. 

Their    present    addnss    i-    122    Wellington    west,    where 

they  "ill  be  pleased  to  welcome  old  friends.  They  hope 
to  be  -ettled  back  in  their  old  building  at  the  corner  of 
Ba)  and  Wellington  streets  by  November  1.  or'if  pos- 
sible a   Id  I  le  earlier. 


H.  V.  Cowie. 

Though  the  tire  completel)   cleaned  out   his  stock  and 
-ample-,  except   those  of  ladies'  and  children's  garrai 
raincoats,  etc.,   which   Inckily   wer< the   road,   H.    V. 

Cowie  is  now  settled  hack  iii  hi-  old  quarters,  and  has 
all  his  -ample  lines  in  good  i  rder.      lie  has  now    a  strong 

line  of  -ample-  in  dress  and  wash  g 1-  for  Spring,  1905. 

Travelers  are  on  the  road  with  them,  and  tin  sc  inter- 
ested, when  in  Toronto,  should  call  al  the  old  address,  ii'1 
I'.av  street . 


Phillips   &  Wrinch. 

In  their  temporary  premises  at  •">  Jordan  street,  To- 
ronto, the  firm  of  Phillip-  &  Wrinch  are  prepared  to  till 
orders  almost  the  same  as  usual.  Before  Jnly  1  the) 
expect  to  be  hick  in  their  old  premises  al  R  Wellington 
w  est . 

They  have  some  new  and  nobb)  lines  of  novelties  ami 
-mallwarc-  thai  are  capturing  the  trade.  Among  these 
are  wai-t  set 8,  hat  pin-,  hmkles  and  buckle  -el-  in  Can- 
adian militia  design  in  gre)  and  gold,  some  entwined  with 
maple  leafs.  The)  are  exceedingl)  attractive 
unique.  Another  line  that  i-  sure  t<>  be  in  large  demand 
at  the  present  time  is  Japanese  militan  designs  on  belts, 
belt  buckles,  hat  pins  and  waist  Bets.  Bell  sets,  waisl 
sets,  hose  supporters,  fane)  hairpin-,  etc.,  are  all  selling 
exceedingly  well,  and  the  demand  for  variety  can  be  full) 
satisfied  by  this  honse. 

The  Salem  Co. 

The  Salem  Co.  reporl  thai  fchej  are  well  prepared  foi 
all  competition  with  their  new  shirts.  Dealer-  who  in- 
spect their  late-i  lines  do  not  take  long  in  deciding  that 
those  styles  will  sell,  and  with  but  little  salesmanship 
i<>  help  them  The  Salem  Co  have  heen  very  sue,' 
with  their  Spring  Bhii 

Their   representatives     on     the   road   have  other 
which  are  no  less    m  demand  by  the  trade.     Collars     are 
among  then  specialties  which  have  no*   heen  heartil 


,i,, i  ed  b)    the  trade  foi    some 

p\  jama  .  and  boy  ■    w .  alem     Iii 

ii   will  pa)   to  ii  ;■'  ■  ia.ll)   the  fi 

The  Salem  i eii  know d   to  need    i 

incut      Tin     \  ea  i   i  be  a  1 101 '  men  I  is  a  very  I 

which    should    l>\    all    mean      he       cci, 


The  Montreal  Waterproof  Clothing  Co. 

The    "Elite'     brand   ol    rainprool   and    waterprool     .ii 
iiienis  are  uol    turpa:  led   in   Canada,  a   (act    prettj     well 
known  hy.ihis  time  throughout   the  trade      Not  < >ii I \  does 
the   Montreal  Waterprool  Clothing  Co    manul  loth 

ing   with  the  perfect   skill  thai   onlj   come    ol  expei 
but    having  a     residenl    buyei    in   London,   theii    faeililie* 
ioi    procuring   the  besl    and   latesl    novelties   as    woi 
ihe\    appe.u   on  i he  English  n  unexcelled 

Theil     new     lines    heal     out     tin-      .ta'emeiit         The    latest 

improvements  in     kin     and  collar:    are  embodied  in  them 


New  Combs. 

One  oi    the  besl    selling  lines  of     combs  offered   to  the 
ii  ide  for  man]    years     is     the  "Evertidj  '      ii   is  some 
thing   that   the  ladii     have  heen  wanting,  for  the  ordinarj 
comb   has  not    proven   satisfactory    in    retaining   the   hail 
"The     Evertidy1    ha-     an     ingenious  locking  device     that 
holds  the  hair    firmly,  and  it    h.is  met    with  a  verj 
■  ii  Miami  among   the  live  merchants     who     are  constantly 
looking     foi    salable   novelties       The   "Three-in-one 
popular   comb   where   the  hair   is    worn    pompadour  and    the 
dip  effect  desired. 

No  one  will  make  a  mistake  in  trying  these  lines  for 
ilieii  sale  is  assured,  as  thej  have  genuine  merit,  and  are 
not  a  passing  fad  oi  fancj  which  will  soon  go  oul  ol 
style. 


"  Snap-LocK "     SKirt     Fastener 


This 
Plaiket 

is 
Secure 
Locked 


lv 


PACKET 

\ 


Can   only 

be 

opened 

by  a 
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pressure 

on   the 

project- 
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SECURITY      IS     COMFORT 

Th.  only  PLACKET    BUTTON   which  will   NOT 
corn*    <  i  n  I ..     « .   i . .   .  1 
-nne  ii».l.  uractic 

mil  n  '»i.ri' 


The 
•c^f\P  LOty,       Best 


VfASUH 


Sampli 


Import    Novelty    Company 

i  iiim.liii  v  car  law    HMi: 

28-30  Wellington  St.  West.  -  Toronto 
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Juno.    l^O* 


PERSONAL  MENTION. 

Mr.  Charles  Purkis.  of  Cauldfeild,  Burns  &  Gibson, 
Toronto,  is  in   Europe  on  a  buying  trip  for  his  firm. 

Mr.  E.  B.  Wallace,  formerly  head  of  the  linen  depart- 
ment of  the  Wyld-Darling  Co.,  lias  taken  the  same  posi- 
tion in  Gordon,  Mackay  &  Co.  [Ie  is  at  presenl  in  Europe 
mi  a  buying  trip, 

Mr.  B.  I'>.  Cronyn,  foreign  buyer  for  (lie  W.  R.  Brpcfc 
Co.,  lias  returned  to  Toronto  after  an  extended  purchas- 
ing trip. 

Mr.  E.  I'.  Howe,  who  has  been  in  charge  of  the  men's 
furnishings  department  of  the  Wyld-Darling  Co.  lias  ac- 
cepted a  similar  position  with  Gordon,  Mackay  &  Co. 

Mr.  S.  A.  Jacobs,  manager  of  the  New  York  Silk 
Waist  Co.,  has  just  returned  to  Montreal  from  a  visit  to 
New  York.  Mr.  Jacobs  found  many  new  things  in  waist 
designs  which   he  thinks   will   please  the  Canadian   trade. 


COUNTRY   MERCHANTS    wb    se»  Go11 

Paint        should 

buy  "Aurora"   and    "Sunrise."        Good  margin  of  profit. 


GEO.  RIDOIT  &  CO.,  Agents, 


Toronto 


THE    MERCHANTS   MERCANTILE  CO. 

260  St.  James  St.,   Montreal. 
MERCANTILE    REPORTS   AND  COLLECTIONS. 

Our  method  of  furnishing  commercial  reports  to  oursubscribersglvespromp' 
and  reliable  information  to  date.  Every  modern  facility  for  the  collection  of  claims 

Tel.  Main  1985. 


R.  FLAWS  &  SON,  M»nche"terBld«-M9,lnda8*-bRONTOi 

Dry  Goods  Commission  Agents. 

f  8.  &  L.  Ash  Brothers,  Leeds, 

Cloths,  hi  great  variety, 
I  Cartwrioht  &  Warners,  Limited,  Loughborough,  Erie. 
n«nr««niini.  '  Hosiery  and  Underwear, 

'1  Bentley  &  Tempest,  Leeds.  Eng., 

Casket  Cloth,  Vicunas,  Serges,  Cap  Cloths, 
Hood,  Morton  &  Co.,  Newmilns,  Scotland, 
Lace  Curtains. 


Increase  Your  Business 


by  subscribing  to 

Bookseller  and  Stationer. 

Be  informed  on  the  Book,  Stationery  and  Fancy  Hoods  Trades  -what  to 
buy,  where  to  buy.  Monthly;  One  Dollar  Per  Year. 

MacLEAN    PUBLISHING   CO.,   Limited,    Mon'real,    Toronto,     Winnipeg. 


fcJ 


JAPANESE    GOODS. 

E.  Orth  &  Co. 


YOKOHAMA. 


E.  S.  HASSBERGER, 
Sole  Agent, 


318  St.  James  St. 
MONTREAL 


Echizen,  Kawamata  and  Kaga  Silks,  Silk  Kimonas,  Dressing 
Jackets,  Dressing  Gowns,  Embroidered  Quilts,  Table  Covers, 
Bedspreads,  Curtains,  Doilies,  Quilted  Petticoats,  Smoking 
Jackets,  etc.     Samples  of  all  lines.  Telephone  Ma|n  3Q25 


CONDENSED  OR  "WANT"    ADVERTISEMENTS' 

Advertisements  under  this  beading,  2ft  a  word  first  insertion,  lc.  a 
word  each  subsequent  insertion. 

Contractions  count  as  one  word,  but  five  figures  (as  81. 000 .1  are  allowed 
as  one  word. 

Cash  remittance  to  cover  cost  must  accompany  all  advertisements 
In  no  case  can  this  rule  be  overlooked.  Advertisements  received  without 
remittance  cannot  be  acknowledged. 

Where  replies  come  to  our  care  to  be  forwarded, five  cents  must  be  added 
to  cost  to  cover  postage,  etc. 

BUSINESS    OPPUUTUNITY. 

A  YOUNG  MAM  with  from  $5,000  to  $10  000  and  experience  in  whole- 
*»  sale  business  can  find  a  rare  opportunity  to  accpiire  a  manufac- 
turers' agency  business  in  dry  goods  and  kindred  line',  with  a  regularly 
established  and  exclusive  trade  and  upon  a  good  paying  basis,  l'.trtv 
desires  to  leave  business  in  the  hands  of  competent  successor,  after 
having  acquainted  successor  with  the  details  of  the  business.  Money 
fully  secured  until  buyer  is  assured  of  the  value  of  the  business.  Address 
at  once  BUSINESS,  care  of  Class  Advertising,  (J10  Caxton  Buildine, 
Chicago,  111.  (7) 

FOR    SALE. 

P\  RESDEN,  ONT. — The  leading  business.  Turnover  last  year  exceed- 
L-'  ed  g;3,oco.  Stock  consists  of  Dry  Goods,  Read)  -to-wear  Clothing, 
Gent's  Fm  nishings,  Hats,  Caps,  and  Shoes.  Will  inventory  between 
&g, 000  and  ifio  oco.  Correspondence  from  bu>ers  solicited.  Address. 
Box  53,   Dresden,  Ont.  (7) 

FOR    SALE. 

IN  best  city  in  Brit'sh  Columbia,  510,000  stock  ot  Staple  Dry  G  >ods  ; 
I  splendid  corner  store  ;  low  lease  ;  owner  retiring.  Address  Box  135, 
Dry  Goods  Review,  Toronto.  (7) 

WANTED. 

\\7ANTED — A  young  man  with  ability  and  energy  to  represent  wel  - 
"  established  E  glish  Thread  Manufacturer.  To  the  right  man  I 
woul  I  sell  a  part  interest  in  the  business.  Must  be  one  familiar  with 
the  dry  goods  trade.  Full  information  to  likely  applicant.  Address, 
giving  full  particulars,  references,  etc.,  MANUFACTURER'S  AGENT,   care 

ofDKv  Goods  Review,  Montreal.  (6) 

TO    AGENTS. 

COMMISSION  AGENT  wanted  to  sell  a  well-known  make  of  fine 
Scotch  Blankets  to  the  retail  stores  in  Canada.  Estab  ished  con- 
nection necessary.  Replies  to  Box  "  G,"  Dry  Goods  Review, 
Montreal.  (6) 

Business  Chance 

FOR  SALE— The  old  established  Dry  Goods  business 
of  R.  W.  Robertson  &  Co.,  in  the  city  of  Brantford- 
btock  not  heavy  and  In  fine  condition.  Very  best 
reasons  for  selling.    For  particulars   address  R-  W. 

Robertson.  (8) 


AGENT     NA/ANTED. 

Agent  wanted  on  commission,  to  represent  large  firm  manufacturing 
high-clas.  Waterproof  and  Rainproof  Clothing  for  Ladies  and  Gentle- 
nnn.  Apply,  giving  particulars  of  firms  already  represented,  nnd  refer- 
encei  in  strict  confidence  to 

B     BIRNBAUM    &    SON,    LIMITED 
jb  Cannon  Street,  LONDON,  EC  ,  ENGLAND. 


Exceptional    Opportunity  !   ! 

First     CltiSS     Dry     Goods     Business     in     Nova     Scotia 

FOR    SALE 

The  Dry  Goods  Business  now  running  under  the  name  of 
RIanchard  &  Co.,  in  Windsor,  N.S.,  is  now  offered  (or  sale. 
The  Stock  is  new  and  up-to-date  and  the  store  building  is  one 
id  the  finest  iti  the  Province.  Mr.  Blanchard  is  the  sole 
member  of  the  firm  and  his  other  interests  demanding  his 
whole  attention  this  splendid  Dry  Goods  business  is  now 
offered  for  sale.  The  Stock  consists  of  a  superior  class  of 
Dry  Goods,  Men's  Furnishings,  Clothing  and  a  Tailoring 
Department  which  is  always  busy.  Any  person  who  wants 
a  chance  for  an  opening  of  this  kind  will  do  well  to  correspond 

with  the  sole  owner, 

JOHN   W.    BLANCHARD 

Windsor,  N.S. 
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CLASSIFIED     LIST     OF     ADVERTISEMENTS 


Accountant!  and  Auditor*. 

Barbei ,  I  lenrj    8  Co     I  oronto. 

Fahey,  Win  .   i  oronto. 

Hoakins,  David,  i  oronto, 

jenkinaand  Hardy,  Montreal,  ["oronto, New 
York. 

Kui. I,  K    II      I  oronto. 

Merson,  <  )eo  O.,   I  oronto. 

u  iliiamson,  F    G      roi ■•mo. 
Advertisement  Writers. 

I  a  i  all,  Wakefield,  M 

Smith,  Geo  ,  I  .  Bureau,  New  York. 
Auctioneers 

Stevens,  G    £,  &  Co, ,  ( !hi 
Barristers,  Solicitors,  etc 

Atwater,  Due  os  ft  Chauvin,  Montreal, 

Beatty,    Blackstock,    Fasken    and    Riddell, 
i  oronto. 

Burritt,  las,  II,  Pembroke. 

Cameron,  D.  O.,  roronto  and  Oakville. 

Hamilton,  J.  C,  Toronto. 

rupper,  Puippen  S    rupper,  Winnipeg, 

\  ui.ii,  I    I.  O.,  Quebec  and  Montmagny. 
Belts  and  Girdles. 

Brock,  W.  R.,  Co.,  Montreal. 

Greenshields  Limited,  Montreal. 

Phillips  &  Wrinch,   Toronto. 
Blankets,  Quilts,  travelling  Rugs,  etc 

Alaska    Feather   &  Down  Co.,  Montreal  and 
Winnipeg. 

Hassberger,  1     S.,  Montreal, 

Toronto  Feather  a  Down  Co.,  Toronto. 
Boot  and  fchoo  Laces. 

"  Baton's'- — Ross,  Geo.  D.,  ft  Co.,  Montreal 
and  Toronto. 
Boots,  Shoes  and  Rubbers 

Ryan,  rhoa  .  A  Co.,  Winnipeg. 
Button  Machines,  etc 

Defiance  Mutton  Machine  Co.,  New  York. 
Carpets,  Curtains,  Rugs,  etc 

Burrows,  A    R.,  &  Co.,  liuelph. 

Greenshields  Limited.  Montreal. 

Hamilton  Cotton  Co.,  Hamilton. 

Hassbergo  S      Montreal. 

Hees.  Geo.    II..  Son    &    Co.,    Montreal  and 
Toronto. 

Imperial  Carpet  Co.,  Toronto. 

Macdonald,  John,  &  Co.,  Toronto. 

MrKinnon.  H    1'.,  ft  Co.,   Toronto. 

Rylands  &  Sons,  Manchester,  Eng. 
Cash  Registers,  Carriers,  etc 

Cutting,  K.  C.  'Toronto. 

Hallwood  Cash  Register  Co.,   Toronto. 

National  Cash  Register,   Toronto. 
Cloaks.  Costumes,  Skirts,  Shirt  Waists,  etc 

American  Silk  Waist  I  o.,  Montreal. 

Maker,  Richard   I..,  Co.,   Toronto. 

Brock,  W.  R  .  Co.,  Toronto. 

Cater,  Piatt  &  Co.,  London,  E.C. 

Greenshields  Limited,  Montreal. 

Hassberger,  E.  S. ,  Montreal. 

Hitchcock,  Williams  &  Co.,  London,  ling. 

Macdonald.   lolin  ft  Co.,  'Toronto. 

McKinnon   &    Co.,    Montreal,    Quebec   and 
Toronto. 

New  York  Silk  Waist  Mfg.  Co.,  Montreal. 

New  York  Skirt  Mfg.  Co.,  Montreal. 

Ripley,  K.,  &  Son,  London,  Eng. 

Pugh  Mfg.  Co.,  33  Church  St..  Toronto. 

Rylands  &  Sons,  Manchester,  Eng. 

Sniderman,  Max,  Toronto. 

Star  Mantle  Mlg.  Co.,  Montreal. 
Clothing  Manufacturers. 

Wilkins,  Robt.  C,  Montreal. 
Combs— Fancy. 

Conn,  Max  G.,  New  York. 
Commission  Agents 

R.rnbaum.    B.,  ft  Son,  London,  I'.ng 

Flaws,  R..  ft  Sons,  Toronto. 
Cottons,  Prints,  bhirtings.  etc 

..Inn  Colored  Cotton   Mills  Co. 

Greenshields  Limited,  Montreal. 

Horrockses,   Crewdson    &    Co.,  Manchester 
and  I-ondon,  I'.ng. 

Rylands  &  Sons,   Manchester.   1 

"  Viyella "— Hollins,    Win.,    &    Co.,    Lon- 
don, i 
Cotton  Batting 

Dominion  Wadding  Co.,  Montreal. 
Cushions,  Pillows,  F.tc. 
Alaska  Feather  and  Down  Co.,  Montreal  and 

Winnipeg. 
Hees,  1  leo    II      Son  &  ( 'o  ,   Toronto. 
Toronto   Feather  ft  Down  Co.,  Toronto. 
Desks. 

Montreal. 
Dress  Goods,  Silks,  etc. 

Brock,  W.  R  ,  Co..  Montreal  ami    loronto. 
Brophy,  Cains  &  Co.,  Montreal. 


Canadian  Colored  Cotton  Mills   I  o      Monl 

real  and  i  oronto 
Debenham,  Caldecotl  ft  <  !o    Montreal,  Que 

bee  and    Toronto 

1 .  uiand,  [obn  M  .  Son  ft  Co.,  ( ittawa. 
( tarneau,  P.,  Fill  >v.  Cie,  Quebi 
Greenshields  Limited.  Montreal. 
i  [assbergei ,  1    s. .  Montreal, 
Hitchcock,  Williams  A  Co.,  I  ondon,  Eng. 
[shikawa,  K.,  fti  i      into, 

Knox,  Morgan  &  Co  .   Hamilton. 

Kyle,  Cheesbrough  &  Co.,  Montreal, 
donald,    |ohn,  ft  (Jo..  'Toronto. 

Nisliet  ft   Auld.    Toronto. 

Priestleys' — Greenshields  Limited,  Montreal. 

Rylands  &  Sons.  Manchester,  Eng, 

Wvld  Darling  Co.,  'Toronto. 
Dyers,  Cleaners,  etc. 

British    American    Dyeing    Co.,     Montreal, 
'Toronto,  ( Ittawa  and  Quebec. 

Parker,  R..  ft  i  ito, 

Worrall,  |.  ft  |.  M„  Manchester 
Educational. 

Belleville  Business  College,  Belleville,  Ont. 

Canadian  Correspondence  College,   Toronto. 

St.  Margaret's  College,  'Toronto. 

Western  Business  College,  'Toronto. 

Willis  Business  College,  Ottawa. 
Engravers. 

Smith,  Geo.  ].,  New  Y'ork. 
Finanoe.  Insurance,  etc 

British  America  Assurance  Co.,   Toronto. 

i    inadian  Bank  of  Commerce,   Toronto. 

Confederation  Life  Association,   Toronto. 

Liverpool  ft  London  ft  Globe  Insurance  Co., 
Toronto. 

London  Guarantee  ft  Accident  Co.,  Toronto. 

Merchants  Mercantile  Co.,  Montreal. 

Metropolitan  Sank,   Toronto. 

Western  Assurance  Co.. Toronto. 
Flannels,  Flannelettes,  etc 

Horrockses,   Crewdson   &   Co.,    Mancheslei 
and  London,  Enj;. 

Rylands  ft  Sons.  Manchester,  Eng. 

Wyld- Darling  Co.,  Toronto. 
Furs 

Al.exandor.  A.  J..  Montreal. 

Edgar,  Constine  ft  Co.,  Montreal. 

Hitchcock,  Williams  ft  Co.,  London,  Eng. 

Peck,  John  W.,  ft  Co.,   Montreal,  Winnipeg 
and  Vancouver. 

Waldron-Drouin  Co  ,  Montreal. 
General  Dry  Goods. 

Brock,  W.  R.,  Co.,  Montreal  and    Toronto. 

(iarland,  John  M.,  Son  ft  Co.,  Ottawa. 

Garneau,  P.,  Fils  ft  Cie,  Quebec. 

Greenshields  Limited,  Montreal. 

Hitchcock,  Williams  ft  Co.,  London,  Eng. 

Knox.  Morgan  ..i  Co.,  Montreal. 

Kyle,  Cheesbrough  ft  Co.,  Montreal. 

Macdonald,  John,  ft  Co.,  Toronto. 

Nisbet  ft  Auld.  Toronto. 

Rylands  ft  Sons,  Manchester.  Eng. 

Wvld-Darling  Co.,   Toronto. 
Gloves.  Mittens,  etc 

Baker,  Richard  L.,  Co.,  Toronto. 

Goderich  Knitting  Co.,  Gode  ich. 

Hudson    Bay    Knitting   Co..    Montreal    and 
Winnipeg. 

Pewny's — Greenshields  Limited.  Montreal. 

Rylands  ft  Sons,  Manchester,  Eng. 

Storey,  W.  II .  &  Sons,  Acton. 
Handkerchiefs. 

Black,  James,  &  Co..  Belfast,  Ireland. 

Paquette  Bros.,  Montreal. 

Rylands  ft   Sons,    Manchester, .  I'.ng. 
Hats,  Caps,  Etc. 

Edgar,  Constine  Co.,  Montreal. 

Gaunt  A  Hudson,  Leeds,  ling 

Peck.  John  W.,  ft  Co.,  Montreal.  Winnipeg, 
and  Vancouver. 

Swift.  Copland  ft  <  o  ,   Montreal 

Wal  Iron-Drouin  Co..  Montreal. 
Jewelrr. 

Weese,  G.  A.,  ft  Son,  Toronto. 
Lsdits'  Neckwear. 

Brock,  W.  R.   Co..  Montreal. 

Williams,  Greene*  Rome  Co..  Berlin. 
Linens. 

Liddell.  Win  .  ft  Co..  Belfast.  Ireland. 
Old  Bleach  Linen  Co.,  R  indalstown.  Ireland. 
Rylands  ft  Sons.  Manchester,  I 
Linen,   Silk   Cotton   and   Woollen  Threads. 
Tarns   Etc. 
Baldwin.    I    A  J    ft  Partners    Halifax,  Eng 

Montreal. 
Canadian  Cotton   Mills   Co.,    Montreal   and 
Toronto. 
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Linings  and  Can*as»t. 

I  )<■!><■  ii I i.in i 
Kirk.    Samuel. 
Mam  lie,irr 

McDougall,   \   ft  Co.,  Moi 

Magazines. 

Australasian  i  >r.i|>er 
Matt  ng. 
I  mpenal  <  I  oronto 

(shikawa,  K . ,  .\  into. 

Men's     and     Boys'     Ready-Made    Clothing 
(Overalls,  Rain  ooats.  Sweaters,  etc). 
:  neau,  P.,  I 
Peck    |ohn  W    ,\  Co  .  Montreal    Winnipeg 

and  Vancouver 
Rylands  '•  ter,  Eng. 

Wilkins.  Robert  C,  Montreal. 
Metallio  Roofing. 
Metallic   Roofing  <  U>      Montreal,     i 
and  \V)\i. 
Millinery,  Ribbons,  etc. 

i>i.i  Veiling  Co.,    I  oronto. 

OCk,   Montreal.  Quebec  and 
<  ittawa. 

oham,     Caldecotl    ft    Co.,    M 
'Quebec  and  Toronto. 
Hitchcock,  Williams  A  Co.,  London.  I  u^ 
Mcl  all.  D  .  iv :  i  '<i ..   Toronto. 
McKinnon.  S,  F.,  ft  Co.,   Montreal.   Quebec 
and  Toronto. 
Mosquito  Nett'ngs. 

McLean,  Andrew,  Co.,  New  York. 
Muslins. 

Knox.  Morgan  ft  Co.,  Hamilton. 
Wyld-Darling  Co..  Toronto. 
Needles,  Pins,  etc. 

Phillips  ft  wrincn,  Toronto. 
Nicklin,  J  .  ft  Co..  Birmingham. 
Novelties  and  Notions. 

Cole.  G,  W  .  Co.,  New  York. 
I'hilups  ft  Wrinch,  Montreal. 

PilcherJ.  W   Mfg.  Co..  Louisville. 

Porter,  A.   IV  Importing  Co  .  Montreal. 

Ridout,  G.,  &  (Jo.,  Montreal  and  Toronto. 

Weese,  G.  A.,  ft  Son,  Toronto. 
Office  Systems,  Supplies,    etc 

Briggs  Ledger  System  '  <>..  Toronto. 

Dominion  Office  Supply  Co..  Walkerville. 

Hart  ft  Riddell,    Toronto. 
Oil  Cloths  and  Linoleums. 

Garneau,   P  ,  l-'ils  ft  Cie,  Quebec. 

Rylands  ft  Sons    Manchester,  Eng. 
Papier  Maohe  Forms,  Wax  Figures,  etc. 

Goodwin,  J.,  London,  Eng. 

Lyons.  Hugh  ft  Co..  Lansing.  Mich 

Palmenberg's,  |.  R  .  Son;.  New  York. 

'Toronto  Brass  Mfg.  Co.,   Toronto. 
Patterns. 

New  Idea  Pattern  Co  .  New  York. 
Press  Clippings. 

Canadian  Press  Clipping  Bureau. 
Safes,  etc. 

I  aylors,   Toronto. 
Shirts,  Collars,  Ties,  etc 

Canadian  Underweai  Co  .  Montreal 

Niagara  Neckwear  i  ". . 
Rylands  ft  Sons,  Manchester.  I 
Van  Allen,  E.  ft  Co     Ham  lton. 

Waller,    |ohn  I...  ft  Co..  Winnipeg. 

Welch    Margetson  A  Co.,  I»ndon.  Eng. 
ft  Rome  Co.,  Berlin. 

Wyld-Darling  Co.,  Toronto. 
Show  Cases. 

Dominion  Show  C.ise  Co.,  Toronto. 

Reid  Mfg    Co  .  Detroit 
Skirt  and  Hcse  Supporters. 

K'emert,  I    B  .  Robber  Co.,  Toronto. 
SmUlwarei. 

Greenshie  ds  Limited,  Montreal. 

Weese.  G     \   .  \  s,,n.    loronto 

Store  Lighting. 

Alter  I  Mil   I  n  .  Montreal. 

Lustier  P;  '  >ntreal  and  Toronto. 

Suspenders,  Buttons,   etc 

Berlin  S  .  Mutton  Co  .  Berlin. 

Dominion  Suspendei  .Us. 

Knox. 

Wi  I  I.ondon.  Eng 

Sweepers 

.  Marion.  Ind. 
Telephonts 

Bell   Telephone  C ».  ol  Hamilton. 
Truoks. 

Shngshy.  H    I  '  ,  Montreal  and  Toronto. 
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Tweeds,  Serges  and  Tailors'  Trimmings. 

Fisher,    |ohn,    Son    &    Co .,    Montreal    and 
Quebec. 

Greenshields  Limited,  Montreal. 

Mains  S  Co.,   kockwood,  Ont. 

Kirk.  Samuel,  8c  Sons,  London,    ling.,  and 
Mai  che 

McDougall,  A.,&  Co.,  Montreal. 

Macdonald,  John  &  Co.,   Toronto. 

Wy Id- Darling  Co.,   Toronto. 
Typi-wi  iters 

Canadian  Oliver  Typewriter  Co  ,  Montreal     . 
Umbrellas,  Parasols,  etc 

Irving  Umbrella  Co.,   Toronto. 

Knox,  Morgan  &  Co.,  Hamilton. 

Rylands  &  Sons,  Manchester,  Eng. 

Underwear,  Hosiery,  etc. 

Baker,  Richard  L.,  &  Co.,   Toronto. 
Brock,  W.  R.,  Co.,  Montreal  and  Toronto. 
Cartwright  &  Warners,  Loughborough,   Eng. 


"  Ceetee  "  brand — Turnbull,  C,  Co.,  Gait. 
"Ciescent"  brand — Leonard,    S..  &    Sons, 

Dundas. 
Deimel  Linen-Mesh  Co.,  Montreal. 
"  Eildon  "  brand — Woods,   John  L.(  Mont- 

iv  al. 
Ellis  Mfg,  Co.,  Hamilton. 
Gait  Knitting  Co.,  Gait. 
Garland,  John  M.,  Son  &  Co.,  Ottawa. 
Goderich  Knitting  Co.,  Goderich.. 
laeger,  Or.  Co.    Montreal. 
Knox,  Mo-g*n  &  O).,  Hamilton. 
Penman  Co.,  Paris,  Ont. 
'Pesco"  —  Peter     Scott    &    Co.,     Hawick, 

Scotland. 
Rylands  &  Sons,  Manchester,  Eng. 
Truro  Knitting  Mills  Co.,  Truro,  N.S. 
"  Viyella" — Wm  Hollins  &  Co. .London, Eng 
Watson  Mfg.  Co.,  Paris. 
"Wolf"  brand — Henderson,  Robert,  &  Co., 

Montreal 


"  Wolsey  "  brand  Underwear. 
Wyld-Darling  Co.,  Toronto. 
Uphols  erers'  Supplies. 
Hees,  Geo.  H..  Son  &  Co.,  Ltd..  Toronto. 

Velvets,  Velveteens  and  Cords. 

Debenham,  Caldecott  &  Co  ,  Toronto. 
Hitchcock,  Williams  &  Co.,  London,  Eng 
Worrall   J.  &  J.  M.,  Manchester,  Eng 

Wall  Paper. 

Stauntons  Limited,  Toronto. 

Watson-Foster  Co.,  Limited,  Montreal. 
Waterproof  and  Rubber  Goods. 

Cravenette  Co.,  Bradford,  Eng. 

Law,  Russell  &  Co.,  Bradford  and    London, 
W'lidow   Shades,  Curtain  Poles,  etc. 

Hees,  Geo.   H.,  Son   &    Co.,   Montreal   and 
Toronto. 
Wrapping  Paper.  Paper  Boxes,  etc. 

Canada  Paper  Co..  Toronto. 
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Alaska  Feather  &  Down  Co . 

Alexandor,  A.  J..    

American  Silk  Waist  Co 

Auditors  and  Accountants 

Auer  Light  Co 

Australasian  Draper 


Baker,  Richard  L,,  Co 

Baldwin  J,  &  J,,  &  Partners,  .inside  back 

Belding,  Paul,  &  Co 

Bell  Telephone  Co 

Belleville  Business  College 

Berlin  Suspender  and  Button  Co 

Birnbaum,  B.,  &  S  >n 

Black,  James  &  Co 

Blanchard,  John  W 
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British-America  Assura  ice  Co 

British  American  Dyeing  Co 

Brock,  W.  R.,  Co 

Brophy,  Cains  &  Co 
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Canada  Pap<r  Co 

Canada  Veiling  Co 

Canadian  Bank  of  Commerce 
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Canadian  Correspondence  College. 
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Canadian  I  'ndervvear  Co 

Cater,  Piatt  &  Co 

Cartwright  8c   Warners 

(  avethill  &  Kissock 

Child  &  Fall 

(John,  Max  G  ,  &  Co 

Cole,  G   W.,  Co 

Confederation  Life  Association 

Cravenette  Co 

Cutting,  Fred'k  C 


Debenham,  Caldecott  &  Co . . . 
Defiance  Button  Machine  Co 

Deimel  Linen-Mesh  Co 

Dominion  Office  Supply  Co   . 
Dominion  Show  Case  Co  .... 

Dominion  Suspender  Co 

Dominion  Wadding  Co 


Edgar,  Coristine  &  Co. 
Ellis  Mfg   Co 
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Liddell,  William,  &  Co 47 

Liverpool  &   London  &  Glohe  Ins.  Co.  .  59 

London  Guarantee  &  Accident  Co 58 

Luxfer  Prism  Co 43 
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National  Sweeper  Co 47 

New  Idea  Pattern  Co 24 
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Phillips  &  Wrinch 88 
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Ridout,  Geo.,  &  Co 136 
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Robertson,  R.  W 136 
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S 
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Staunton's,  Limited 55 

Stevens,  G.  E. ,  &  Co 47 

St.  Margaret's  College 37 

Storey,  W.  H.,  &  Son inside  front  cover 

T 

Taylor's  Safes 35 

Tees  &  Co 35 

Toronto  Brass  Mfg.  Co 40 

Toronto  Feather  &  Down  Co 57 

Truro  Knitting  Mills  Co 107 

Turnbull,  C.  Co.,  of  Gait 3 

V 

Van  Allen,  E. ,  &  Co 104 

W 

Waldron-Drouin  Co 125 

Waller,  John  L.,  &  Co 63 

Watson,  Foster  Co 48 

Watson  Mfg.  Co 75 

Weese,  G.  A. ,  &  Son 120 

Welch,  Margetson  &  Co 107 

Western  Assurance  Co 58 

Western  Business  College 37 

Wilkins,  Robert  C inside  front  cover 

Williams,  Greene  &  Rome  Co 38 

Willis  Business  College 37 

"Wolf"  Brand  Underwear.,  inside  back  cover 

"Wolsey"  Unshrinkable  Underwear.  ...  3 

Woods,  John  L 72 

Worral,  J.  &J     M 6 

Wyld-Darling  Co Inside  front  cover 
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THE  CELEBRATED 


WOLF 


T^R^P 


W°^B 


BRAND 


UnsKrinKable 

PURE     WOOL 

Underwear, 

TKe  Very  best  in  MaKe, 
Style  and  Wear, 

For    Men,    Women    and    Children. 

CAN  BE  HAD  FROM  THE  LEADING  WHOLESALE  HOUSES. 

Robert  Henderson  &  Co.,  w5?  Montreal 


Crescent 


Hosiery  and  Underwear 

S.  Lennard 

•5»  Sons 


DUNDAS,   ONT. 


Manufacturers  of  all  kinds  of  Ladies', 
Misses'  aod  Children's 

RIBBED  UNDERWEAR 

in  Cotton,  Wool,  Worsted,  Merino, 
and  Silk,  and  "  Bolton's  "  process  for 
Unshrinkable  Underwear. 

GUARANTEED    UNSHRINKABLE    AND 

NON-FELTINQ. 


SOLE  SELLING  AGENTS 

The  Richard  L.  Baker  Co. 


60  Yonge  St., 


TORONTO,  ONT. 


Establthud    1785. 


BEE  HIVE 
Knitting  Wools 


MADE     BY. 

J.  &  J.  BALDWIN,  & 
PARTNERS,   Limited, 

HALIFAX,  ENG. 

Th«  Oldest  Established  and  Largest  ftakers  of 

registers  A"  K'nds  Of  Knitting  Wools 

KNOWN  ALL  OVER  THE  CIVILIZED  WORLD. 


Scotch  Fingering 


Berlin  Fingering 


Vest  &  Silk  Vest  Wools 


Wheeling  Balmoral  Fingering  Lady  Betty 

Petticoat  Fingering  Merino  Fingering  Shetland 

Soft  Merino  Soft  Knitting  Wool  Andalusian 

All  of  the  BEE  HIVE  Brand,  and  also  Red  Letter  BB  Scotch  Fingering 


Especially  adapted  for  Hand  and  Machine  Knitting. 

We  claim  that  they  will  knit  further  and  wear  longer  than  any  other  make. 

Nsw  Qualities  :     BEEHIVE     Cocoon     and     Elder     Wools. 

Wholesale  Only.  — ^Send  for  Samples. 


Cocoon  and  Eider  Wools 

Pyrenees 

Fleecy 

Dresden 

Mending 


Agent  .     .     . 

Duncan  Bell 

MONTREAL  and  TORONTO 


To  the  Trade:  JUNE,  1904 

ESTABLISHED  1849 


OUR  STOCKS 


in  every  department  are  daily  being  re- 
plenished with  goods  in  demand.  At 
present  they  are  well  assorted  for  the 
midsummer  trade.  The  extra  business 
transacted  by  us  during  the  past  month 
has  at  no  time  exceeded  our  capacity. 
The  facilities  we  have  in  our  warehouse 
warrant  us  in  stating  that  we  are  now  in 
t  a   position  to   fill  promptly  any   orders 

\  placed  with  us  for  General  Dry  Goods, 

Men's  Furnishings,  Smallwares,  House 
Furnishings,  Carpets  and  Woollens. 

One  of  our  Mottoes  is  :  "  Small  profits 
and 


Quick  Returns." 


John  macdonald  $  go. 

Wellington  and  Front  Sts.  E.,    TORONTO 
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WYLD-DARLING 


WHOLESALE 


COMPANY,  LIMITED. 


DRY     GOODS 


HOSIERY  Complete  assortment,  plain  and  ribbed  Cash- 
mere, Ribbed  Wool  and  Worsted,  all  prices.  Special  lines 
for  boys'  school  wear. 

GLOVES    -Cashmere,    2    domes.         Ringwoods    in    Black, 
White  and  Fancy  Colors,  popular  prices. 
GOLF    BLOUSES— Newest  styles  in  Cardinal,  Navy,Wrhite 
and  Black,  retail  from  $1.75  to  82.25. 

HANDKERCHIEFS— Immense  assortment,  Ladies'  and 
.Men's  Hem-stitched,  Pure  Linen,  Lawn  and  Ladies'  Lace 
and  Swiss  Embroidered,   all  prices,  immediate  delivery. 

XMAS  HANDKERCHIEFS  Travellers  are  now  showing 
carefully  selected  lines  for  December  delivery.  Place  your 
orders  early. 

FALL  DRESS  GOODS. 

We  are  now  showing  an  excellent  range  of  fully  assorted 
patterns  in  Venetians,  Broadcloths,  Amazons,  Cheviots. 
Figured  Cheviots  in  Navy,  Brown,  Black,  Cardinal,  Myrtle, 
etc.  Fancy  Etamines,  Basket  WTeaves,  Crepons,  Mirror 
Cloths,  Nappe  Tweeds,  Flake  Zibelines,  Fancy  Mohairs, 
Cashmeres,  Sicilians,  Lustres,  Nun's  Cloth,  Satin  Cloths, 
Empress  Velveteens,  etc. 

Standard  Bank  Building, 

18  Wellington  St.   West 


BLANKETS. 

"Canada,"  6<)  x  80,  to  retail  at  $2.50. 

"Matchless,"  60  x  80,  to  retail  at  S3. 00. 

Unions  in  5,  6,  7  and  S  lbs. 

All  Wools  in  5,  6,  7  and  8  lbs. 

FLANNELS. 

Greys  and  Navys,  old  values.  Union  and  All  Wool,  to  retail 
27-inch  Military.     Two  splendid  lines.  [12^  to  40c. 

LINENS. 

Towellings,  Towels,  Tablings,  Napkins,  etc.,  etc. 

UNDERWEAR. 

MEN'S  WINTER  WEIGHTS. 

"Wolsey"  brand  unshrinkable  underwear,  all  weights,  to 
retail  from  $3.00  to  $6.00  per  suit. 

"Pen-Angle"  brand,  unshrinkable,  "  Made  in  Canada,"  in 
plain,  fancy  striped  and  elastic  ribbed  lines,  to  retail  at 
popular  prices. 

MEN'S  MITTS. 

"Standwater"  brand  Horsehide  and  Buckskin  Driving 
Gloves,  to  retail  $1.25  to  82.25. 

HALF-HOSE. 

Special  values  in  Men's  Heavy  Wool  and  Worsted. 
"Way's"  Mufflers  in  plain  and  fancy  weaves,  to  retail  25c. 
to  81.00. 

WYLD-DARLING  COMPLlNT;d 


Colonial 


P  r  i  ii  t  s 


RETURNE 

AUG  M  «W 


fTTITe 


A  A.  and  B  B.  Royal  Waist  Flannels.     Most  up-date  style  in  the  market. 
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GREENSHIELDS  LIMITED 

MONTREAL. 

GREENSHIELDS  WESTERN  LIMITED, 

WINNIPEG,  MAN. 

GREENSHIELDS  &  CO.,  LIMITED, 

VANCOUVER,  B.C. 


Fall  1904 


Best  Value. 

Largest  Assortment. 

Prices  Right. 


i 


Full   range  of  samples   now   being  shown  by 

our  travellers. 


r 
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Linings 

Montreal  Cotton  Co.'s  productions 


We  have  the  largest  assortment 
of  these  goods  in  Canada. 

We  are  the  largest  handlers  of 
these  goods  in  Canada. 

AND 

We  give  the  best  possible  prices 

in  all  of  the  above  lines 

in  the  market. 

GREENSHIELDS  LIMITED 

Montreal 

Greenshields  Western  Limited,  Winnipeg. 
Greenshields  &  Co.,  Limited,  Vancouver. 


juix.  190*  dry   GOODS   REVIEW 


ZEPHYR  GINGHAMS 

CLEARING  PURCHASE 

6,400 


PIECES 

in  all  shades,  in  plain  Z/ephyr,  Stripes,  Checks, 

Also  full  range  of  FLAKE  ZEPHYR 


We  offer  the  entire  lot  to  our 

customers  at  25  /0  less  than 

manufacturers'  prices. 

GREENSHIELDS  LIMITED 

Montreal 

Greenshields  Western  Limited,  Winnipeg. 
Greenshields  &  Co,  Limited,  Vancouver, 


DRY  GOODS   REVIEW  J«iy.  i<?o* 

FLANNELETTES 

We   have   the  largest   assortment   in    Canada,  and  the  best 
values  in  Canada  in  the  following  lines  : 

Plain  Saxonies,  aii  shades. 

WOVen,  StripeS,  CheCkS,  and  Fancy  Patterns. 

PRINTED 

AS    FOLLOWS  : 

r 

Fouie  Serges,  Moulettes, 

Jasper  Suitings,  Salisbury s, 

KlmOnaS,  Reversible  Patterns,  "Queen"  TwillS, 

A  A  Suitings,         BB  Suitings, 
French  Twills,  Granite!, 

Printed  Cashmerette, 
English,  German  and  French  Wrapperettes. 


75,000 


PIECES 

of  unequalled  value 

GREENSHIELDS  LIMITED 

MONTR  E  A  L. 

Greenshields  Western  Limited,  Greenshields  &  Co.,  Limited, 

Winnipeg.  Vancouver. 

4 


t .. 


'.  4 


-■: 
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Prints  ™* 

Muslins 

650  CASES 

Specially  secured  from  the  manufacturers 

for  your 

SUMMER  TRADE 

at  Clearing  Prices, 
in  Qualities  and  Prices  to  suit  all  customers. 

Order  while  assortment  lasts. 


GREENSHIELDS  LIMITED 

M  ONTRE AL 

Greenshields  Western  Limited,  Winnipeg. 
Greenshields  &  Co.,  Limited,  Vancouver. 
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6REENSHIELDS  LIMITED 


MONTREAL. 

Glove  Dept. 


( lashmere  Gloves  with  Dome  Fasteners,  in  White,  Black,  Tan,  Slate  ;  Ringwoods 
in  Plain  Black,  White,  Plain  Colors,  and  Fancy  Knit  for  Women  and  Children  ; 
an  immense  range  to  choose  from. 


Hosiery  and  Underwear  Dept. 


Plain  and  Ribbed  Cashmere  Hose  in  all  qualities  ;  a  very  large  range  with 
wonderful  values  at  popular  prices. 

Plain  and  Ribbed  v\  oollen  Hose  in  hard  and  soft  make  ;  a  great  variety  of 
lines  with  exceptional  values  in  the  leading  prices. 

Ladies'  and  Children's  Vests  and  Drawers.  Complete  range  of  prices  with 
unsurpassed  values 


Handkerchief  Dept. 


Here  are  shown  : 


Plain  and  Hemstitched  Lawn.   ^         ,.       ,       , 
T-,,  .  ]  TJ        ...   i     i  T  •  Exceptional  values. 

Plain  and  Hemstitched  Linen.)  r 

Lawn  Handkerchiefs  with  Lace  Edges  -  Hemstitched  Embroidered. 

Scalloped    Embroidered,    exclusive   designs.       The  largest  range  shown   by   any 

house  in  the  market,  also  an  immense  range  of  the  popular  Excelda  Handkerchief 

in  Plain  White  and  Fancies. 


Neckwear  Dept. 


Novelties  in  Embroidery  Collars,  Plain  and  Tabbed,  Applique  Collars  in  White 
Black  and  Paris,  and  Silk  Stock  Collars. 

Windsor    Scarfs,    Plain,    Hemstitched    and    drawn    work    ends,    in    White, 
Black,  Plain  Colors,  Tartans  and  Fancies. 

Ribbon  Dept. 

Here  is  shown  a  wonderful  stock  of  Ribbons,  comprising  Satin.  Faille,  Taffetas. 
Duchesse,  Plain  Velvet,  Satin  Back  Velvet  in  Black  and  very  large  range  of  colors. 
A  very  large  stock  always  on  hand 

Laces  and  Flannelette  Embroideries  Dept. 

Here  are  offered  some  wonderful  values  in  Flannelette,  Flannel  and  Cashmere 
Embroideries,  also  some  novelties  in  Laces,  Veilings,  Chiffons  and  special  line  of 
Mourning  Veilings. 
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Pewny's 
Kid  Gloves 

Are  sold  by  all  the  Leading  Stores  throughout  Canada. 

Fit 
Quality 

Style 

Durability 

Every  pair  carries  the  maker's  guarantee. 
The  Most  Popular  Glove  with  the  trade. 

We  have  now  in  stock  a  full  assortment  of  all  the  latest  shades  for 

FALL    1904 


and  can  fill  all  orders  promptly. 


Greenshields  Limited 

MONTREAL 

Greenshields  Western  Limited,  Greenshields  &  Co.,  Limited, 

Winnipeg,  Man.  Vancouver,  B.  C. 

Sole    Selling    Agents    for   Canada. 


DRY  GOODS   REVIEW 


July.  1004 


Five  Specialties 


No.    1     Specialty.-    Pure   Gum    Dress    Shields  ;    sizes   3   and    4; 

price  $10.80  a  gross. 

No.   2    Specialty — Another  range  of  Lithograph  Cushion   Tops, 

$27.00  a  gross. 

No.   3    Specialty. — New  wide  Silk  Belts.      See  them. 

No.   4    Specialty.    -New   Dress  Trimmings   that    it   will  pay  you 

to  see. 

No.   5    Specialty.-  -Absolutely   the   best  25c.    Hair   Brush  on   the 

market.      Write  for  sample. 


GREENSHIELDS    LIMITED 

MONTREAL 

LINENS 

NA/e     hava    now    in    stock    a    full     assortment,    of 

Housekeeping  Linens 


THE    MANUFACTURE    OF 


Messrs.  James  &  Thomas  Alexander,  Limited, 
Canmore  Works,  Dunfermline. 

The  goods  made  by  this  well-known  firm  are  unequalled  for  their  quality  and 

superiority  of  finish. 


GREENSHIELDS  LIMITED,  Montreal, 


Sole  Selling  Agents  for  Canada. 


Greenshields  Western  Limited, 
Winnipeg,  Man. 


Greenshields  &  Co.,  Limited, 
Vancouver,  B.C. 


July.   Is»04 
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SPECIAL     SHOWING    OF    QOODS    IN 


Russia, 

Pig  Skin, 

Morocco, 

Buff  Alligator, 

Lizard, 


7j\s 


Sea  Lion, 

Dolphin, 

Walrus, 

Dull  Seal, 

and  new  grains. 


1 1,  i 


REPRESENTATIVES 

are  now  on  the  road 
showing  the  largest  range  of 


Hand  Bags 
Peggy  Bags 
Pocketbooks 
Card  Cases 
Lelter  Cases 
Bill  Books 
Bill  Folds 
Clasp  Purses 
Tray  Purses 
Ticket  Holders 
Jewel  Cases 
Neck  Pockets 
Skirt  Pockets 
Cigar  Cases 
Cigarette  Cases 
Tobacco  Pouches 
Photograph  Frames 
Music  Holders 

Crush  Belts— 

Writing  FoRs^^HN  ED 

JUL   12, 190«f 


LUTHER  GOODS 


-OK 


OUR  OWN  MAKE 


-AND 


IMPORTED 


ever   shown    in    Canada.       Orders    are     being    taken     I 
immediate  delivery  and  lor  the  Fall  and  Holiday    trade. 

IF   YOU    COME   TO   TORONTO 

don't  mi>>  seeing  our  new  sample  room  o\'  Leather  Goods. 


Ul    •     190  Tj 


THE 


Julian  Sale 

Leather  Goods 
Co.,  Limited. 

105  King  St.  1  TORONTO 


THE  LARGEST  MAKERS  OF 
LEATHER  GOODS  IN  CANADA. 


Watch  Guards 
Flasks 
Ink  Bottles 
Mirrors 

Dressing  Cases 
Dressing  Bags 
Toilet  Rolls 
String  Boxes 
Sewing  Sets 
Collar  and  Cuff  Cases 
Brushes  In  Cases 
Foot  Balls 
Basket  Balls 
Shin  Guards 
Ankle  Supports 
Razor  S  rops 
Rug  Straps 
Skate  Straps 
Men's  Belts 
Telephone  Registers 
Playing  Card  Cases 
Etc.    Etc.,    Etc. 
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Dress  Tr 


Laces 

UNQUESTIONABLY 

Dress  Trimmings.  stock 

We  have  those  new  trimmings  you  want  in  stock  right  now. 

If  it's  new;   if  it's  fashionable;    if  you  saw  it  elsewhere  for  import,  you 

will  find  it  in  our  stock  for  immediate  delivery. 

Gimps,  Sequins,  Cotton  and  Silk  Appliques,  Fancy  Braids. 

Buyers  for  our  New  York  house  are  in  Europe   continually   purchasing 
novelties  for  New  York  and  Canada. 

nFrotn  half  a  cent  to  fifty  dollars  a  yard. 


Swiss  Laces  that  are  works  of  art.   Chantilly,  Calais,  Plauen 

and  Nottingham  Laces  of  every  description. 
Real  Brussels  Lace  in  great  variety. 

Nettops  and  Oriental  Laces  in  Ecru,  White  and  Black. 

Large  assortment  of  all  different  makes. 

Lace  Berthas,  Boleros,  Fichus,  Collars,  Robes,  etc.,  up  to 

one  hundred  and  fifty  dollars  each. 

If  it's  lace  you  want  we  have  it  in  stock. 

Embroideries, 

For  immediate  delivery  and   for  import.      Allovers,  Edgings,  In= 

sertions,  Galoons,  Flounces  for  Corset  Covers,  Skirtings  for 

Communion  Dresses,  and  for  Embroidered  Petticoats. 


KONIG  AND 

Offices  and  Manufactories  :     Brussels 

Paris, 
Calais, 
Lyons, 


July.   IS»0-» 
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immings 


THE  LARGES 
IN  CANADA. 


Embroideries 


In  our  Corset  Department 

WE  CARRY   IN  STOCK 


W.B. 


America's  Leading  Corset, 

•J       --'      /       !  ** 

AM) 


P.D. 


The  High-class  French 
Corsets. 


Both  these  lines  are  kept  in  up-to-date  dry  goods  stores  and  are 

money  makers. 

A  full  assortment  of  all  latest  styles  in  stock. 

STUFFMANN 


Plauen, 
Nottingham, 
St.  Gall, 
New  York. 


Canadian  Branch:  Victoria  Square, 

MONTREAL. 
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Vfyomas  &iap  &  Co.,  ztmited 


SUCCESSORS    TO 


(S/k   Canada   TAibbon   Go.) 

10  St  Tbclcn  St.,  Ohontveal. 


Importers  of  the   fol- 


Ribbons,  Laces,  Trimmings, 

lowing    specialties  :  \/    l         *        AT    1         *  ^l    •  re 

^^s Velvets,  Velveteens,  Criinons, 

j  (j  Veilings,  Ruches  and  Fancy 

NecKwear,  Etc. 


A  large  and  well  assorted  stock  of  Ribbons  always  on 
hand.     Send  for  sample  cards  and  prices — 


I  THE  CRAIN  CONTINUOUS  LEDGER  \ 

V                      s                       ...  Ita*                  * 

%                   W§      RETURNED  jfl                     ^ 

Jj                 \M§           nor     i  10P.4  Hl\                  ^ 


0                                                                     "PHLEXO"  4 

f»  Hinge    is    the    name    of   our  new    LEDGER    LEAF   which    makes    possible   the   PERFECT  LOOSE  LEAF  f$ 

£  LEDGER  with  a  PERFECT  FLAT  OPENING  SHEET.  £ 

▼*                 The  CRAIN   CONTINUOUS  LEDGER  is  the  strongest,  most  secure,  most  fiat  opening  and  handsomest  *\ 

W  Loose  Leaf  Ledger  on  the  Canadian  Market   to-day. 

^  Our  Customers  include  many  of  the  leading  Banks,  Insurance  and  Financial  Corporations,  .Manufacturers 

*T  and  Wholesale  and  Retail  Healers  throughout  the  country. 

m>               Write  for  Catalogue  I)  and  prices.  ^ 

t>                                                                                                           MANUFACTURED     ONLY      BY  t4 

%               THE  ROLLA  L   CRAIN  CO.,  Limited  % 

mf  Branch  Offices:— TORONTO  and  MONTREAL                           Head  Office  and  Factory  : -OTTAWA,  ONT.  4 

t»                  \  B,     We  manufacture  all  kinds  of  Loose  Leaf  Systems  for  Manufacturers.  Wholesalers,  Retailers.  f} 

12 
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Prime  &  Rankin,  Limited 


MANUFACTURERS  OF 


Rllllled  Bobbinet  Curtains  and  Piece  Goods. 

Frilled  Muslin 


fct  .,  a 


IMPORTERS 

OF  ALL  KINDS  OF 


Curtains, 

Curtain  Materials, 

Laces  and  Embroideries. 

The  only  house  in  Canada  who  have  their  curtains  designed  in 
New  York  and  made  in  Nottingham,  exclusively  for  their  trade,  and 
who  devote  their  whole  time  and  attention  to  Curtains,  Laces  and 
Embroideries. 

By  buying  their  goods  you  can  rest  assured  that  you  can  show 
your  customers  the  very  best  designs  in  the  market. 


It  will  |>ay 
you. 


See  their  Samples  for  i()Oj. 

Ash  their  travellers  for  their  free 
advertising  schemes  for  1903. 


TORONTO    ADDRESS:  NOTTINGHAM   ADDRESS 

37  Co'borne  Street.  Commerce  Square. 
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COPESTAKE,  CRAMPTON  &  CO. 

Manufacturers  and  Warehousemen 
5  Bow  Church  Yard      ^- -^S^.  LONDON,  ENGLAND. 


AUG   -Z  l* 

o>*  &W-X 


Factory^  \  jM^l^illllll^tJ^  jj 


,Miiioui;auiEiii 


PI 


Houndsgate, 
Nottingham. 


Manufacturers  of 

Curtains,  Nets,  Veilings,  Laces, 
Ladies'  Neckwear,    Etc. 

Mantles,  Jackets,  Skirts,  Waists, 

Ladies'  and  Children's  Underwear 

Besides  which,  Canadian  Merchants  visiting  English  Markets   will  here 
find  the  most  extensively  selected  stock  of  all  the  best  Manufactur- 
ers,  both  British  and  Continental,  in   GENERAL    FANCY 
DRAPERY,  RIBBONS  AND  MILLINERY  TRIMMINGS. 


A   Workroom    in    London    Factory. 
A  request  for  Samples  or  Illustrated  Fashion  Book  will  receive  immediate  attention. 
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%/7 


Elegant  Bvening  K..l.e  oi  Chantilly  I. ace  trimmed  with  wood  fibre  trimming  and  made  ow  Sural. line  Silk 

The  latest  Paris  production. 


Ikple,  GI)<zczbvougl)  &  Co., 


flllontveaL 
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is   conceded    more    than    ever  the   first    place  in  the  Lace   Trade  of 

this  country.  Everything  produced  in  laces  and  lace  effects  finds  a 
place  in  our  collection,  and  our  display  for  the  import  season  of  1905 
probably  exceeds   anything  ever  offered  the  trade  in  this  market. 


LACE  CURTAINS,  ranging  from  19|c.  up  to  the  highest  prices  and  finest  makes. 
Curtain  Nets,  Lace  Allovers  in  Silk    nd  Cotton,  in  almost  bewildering  variety. 

VEILINGS  by  the  yard,  in  all  the  newest  colors  and  textures.  Individual  Veils  in 
newest  styles,  including  the  latest  Paris  fashion  1.45  mets  (about  If  yards),  to  be  used  as  a 
trimming  for  the  hat  as  well  as  for  a  veil.  Chiffon  Veils  with  large  Chenille  Spots,  the  latest 
novelty,  from  $2.00  doz.  up     The  newest  colors  are  "Coque  de  Rocher,"  and  "New  Cardinal." 

COLLARS   in  endless  variety  and  of  the  newest  and  most  exquisite  designs      Hand-  , 

made  Tab  Collars  from  $1.20  doz.  up,  in  White  and  Paris  shades. 

Linen  Collars  in  newest  shapes  and  styles. 

The  latest  Neck  Frillings  and  Goffered  Pleatings. 

SILKS  in  all  the  new  makes  and  latest  shades,  including  Crape  de  Soie,  Surahline, 
good  values  to  retail  at  75c.  per  yd.  Black  and  Colored  Taffetas,  Black  Peau  de  Soie,  extra 
value  to  retail  at  $1.00  per  yd.  Jap  Silks  from  19|c.  up,  and  an  endless  variety  of  Plain  and 
Fancy  Silks  in  newest  makes. 

RIBBONS  in  great  variety  of  Plain  and  Fancies  and  Colored  Satin  in  line  4^  at  GJc. 
Iter  yd.     See  this  line  as  an  index  to  the  value  of  our  ribbons. 

KYLE,  CHEESB 


Montreal    93  St.  Peter  St. 


Winnipeg   216218 
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DRESS  TRIMMINGS  in  perplexing  variety,  gathered  from  the  leading  makers  of 
Europe  and  America,  including  Braid  effects  and  new  designs  in  Wood  Fibre. 

Bl  OU  SINGS  in  very  choice  designs  of  French  and  English  manufacture. 

DRESS  GOODS  being  one  ofourlargesl  departments  comprise  the  richest  materials 
and  newest  Bhades  and  patterns  obtainable  from  the  world's  leading  producers.  This  depart- 
ment includes  Dress  Cashmeres  self  colors  embroidered,  Basket  Cloths,  Tweed  Suitings, 
Ban  ton  Cheviot,  Stome  Cheviots,  BlacK  Bloucla,  Black  tioxanas,  All  Wool  Sacking  Cloth, 
Oak  Bark  Crepoline,  Amazons,  Venetians,  Sublime  Suitings,  All  Wool  Momie  Cloth,  Panama 
Cloth,  Sedan  Cloth,  Black  Mosique  Suitings,  Black  Mohair  Resille,  Nattie  and  Pebble  Suit 
ings,  Box  Cloth,  etc.,  etc.  See  our  All  Wool  4  1  inch  Satin  Amazon  at  :)7'<c  It  i-  an 
indicator  of  our  values  throughout. 

SILK  VELVETS,    Velveteens,   Colored  Plushes,  and    Chiffon  Velvet  to 

retail  at  *l .00  per  yard. 

HAIR  PINS.  Barrettes.  Slides,  Combs  in   newesl   designs  and  large  variety. 
Gold,  Pearl  ami  Turquoise  Necklets  and  ( 'ha ins  in  latest  patterns. 

ROBES  of  latest  Paris  styles  in  Sequin,  White.  Black  and    Paris  shade,  White  ami 
Black   Crepe  de  Chene,    Ivory  and    Blac<   Silk    Cristoline   and    Voile,  prices    ranging  from 

x|::.;,ii  i,,  $60.00  each. 

Specialties  in  Imported  Blouses.  Wr\  large  range  of  styles  ami  materials.  In  -ilk  at 
$1.50  each  lip.  ami  in  Nun's  Veiling  at  80c.  each  up.  Style  and  fit  absolutely  right  and  up 
to-date.     It  will  pay  you  to  write  us  for  one  each  of  a  range  of  prices  as  a  sample  lot. 

"QUEEN'S  GATE"  HOSE.    ,,„  ,  (i ,  „  

of  this  proprietor)  brand  are  indellible  Black,  always  reliable  and  the  best  value  in  the  market. 

?OUGH   &  CO. 


innatyne  St. 


England    -35   Milk  St.,  London. 
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L  134— $1.50  each. 


Dainty  Waist  of  Japanese  Silk,  tucked  back,  front  and 
sleeves,  two-tone  lace  yoke  and  cuffs,  with  bebe  ribbon 
and  fancy  buttons  across  throat  in  white,  pink,  sky,  Nile, 
turquoise  and  black,  open  back. 


L  1+6— $2.50  each. 

Smart  Blouse  of  Japanese  Silk,  trimmed  two-tone  lace 
and  insertion  teneriffe  rings,  yoke  ruohed  and  gathered, 
open  back.  Colors  —  White,  pink,  sky,  Nile,  turquoise 
and  black. 


RETURNED 


l    129— 80c.  each. 

Smart  Nun  s  Veiling  Blouse,  tucked  and  trimmed  with 
two-tone  lace  and  teneriffe  rings,  open  back.  This  is  extra 
value— comes  in  colors- White,  pink,  sky,  Nile,  turquoise 
and  black. 


RETURNED 

JUL  ,7  \%d 


v.. 


135— $1.75  each. 


Showy  Waist  of  Nun's  Veiling,  gathered  sleeves,  front 
composed  of  rows  of  Paris  colored  lace,  joined  wfth  silK 
faggoting,  accordion  pleated,  lace  collar  and  cuffs  edged 
with  faggoting,  open  back,  white,  pink,  sky.  Nile,  turquoite 
and  black. 


Kyle,  Cheesbrough  &  Co.,  Montreal. 
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Featherbone 

Made  bj  an  i  ntirely  new  process,  combining  the  most  up  to  date 
hods  of  American  ind  Canadian  factories. 

Some  dressmakers  have  had  to  take  what  they  could  get.  They 
soon  begin  to  ask  for  REID'S  (and  REID'S  only). 

Wnti  us  foi  samples  of  our 

FEATHERBONE 

FOUNDATION 

COLLARS 

We    have    them    from    $500    to    $16.00    per    gross         No    Cane    (or    so-called    Fibro)    about   these,  and 
the    kind    of    Peatberbone    Stock    you    have    been    getting   and   paying    big    prices    for. 
Watch   for    our   next  ad.    in    this    REVIEW. 

The 

Rcid  Featberbone  Manufacturing  Co'y* 


not 


Manufacturers  of 
feathcrbone  and    f catberboned  Novelties 


Limited 


94  Carliog  Street, 


London,  Ont. 


COOP  &  CO.,  Ltd,  Wigan,  Eng. 


h 

» 

H^,    'i 

ife 

lerrE 

ffi)^ 

ifrr    ■crl 

■Evil' 

To  the  Wholesale  Trade   Only 
Canadian   Agent,    J       III       UQI    QFN 

also 


Wholesale 

Clothiers, 

Men's  Raincoats, 

Ladies' 

Tailor-Made 

Jackets, 

Costumes  and 

Rainproofs 


UTILITAS  BRAND 


79  Piccadilly,  Manchester,  Eng. 
2,  3  and  4  Carey  Lane,  London,  Eng 


19 


ORY  GOODS   REVIEW  Ju,y  WO* 


CO 

CO   LU 


CO  CO 


<*   CO 
CO 


O   CO 
O   CO 


20 


jMiy.  loo*  nRy    GOODS    RCVIKW 


Q    , 


/• 


t/5  W  W 


5     -  CxJ     C     5 


v 


o      -.1 

c  1       c 


u  -5  >    e 


U      -T-        b      •-        ?  r. 


U 


U 


i>       £       -       /  :/" 


bf 


C        u 


-r 
u 


_ 

r        V 


JZ 
r. 


<-i   J     S     =    .L    ^    «    £   •?   .£   ^W 


*-       >.   •-       ~       «       /.    TT 


fc4 

cd 


c 


/ 


c     c     E     c     2  rh 
—     -    ,  z     be  ~   w 


CD 
L 


—      _      c 
s      y      - 


■a  =  w 


v.        ^ 


t        3        U    CC 


C        U         L 


7  W 


Q 

<! 


Z  w     1!   >   I   is  t« 

-m  r  "5   .        >     S2      !      -     ^     >     r      / 

C   w    ^      v      -     -c     "-=     '£!      ■*       -       u 


JJ       3       b£      c 


o 


H 


WH 


PQ 


z 


DRY  GOODS   REVIEW 


July,   190-4 


Tall 
1904 


The  new  1904  Fall  Samples  which  our  Travellers  are 
now  showing,  embrace  many  unique  features,  keeping 
always  within  the  bounds  of  tasteful  selection  as  to  de- 
signs, materials,  and  real  worth.  Special  attention  is 
called  to  the  following  Lines: 


Foreign  and  Domestic 
Woollens. 

Beavers,  Meltons,  Coatings  and  Cloak- 
ings,  etc 

Tailors'    Trimmings,    special    Italian 
values  that  are  now  well  known. 


Skirts  and  Blouses. 

Popular  styles,  combined  with  comfort 
and  lasting  wear.  Well-known  Brands 
that  stand  for  ease,  elegance  and  supe- 
riority in  negligee  wear. 


DreSS  GOOdS.  The  new  monotones  are  shown  in  Melton?.  Mattings,  Granite, 
Basket  Weaves,  Canvas,  and  Tweed  Effects. 

BlOUSe   ClOtnS.    An  unusual  showing  of  the  newest  and  best  things  for  Blouses. 

Men'S  Furnishings.  An  extensive  range  of  Penman's  Celebrated  Under- 
wear. O  jr  Smallware  and  Notion  Department  is  radiant  with  new  things  for  present 
or  holiday  trade.      Read  our  "Hints  to  Buyers." 


JOHN  M.  GARLAND,  SON  &  CO., 

Wholesale  Dry  Goods,         OTTAWA, 


CANADA 
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ST. Green leese  &  sons 

Wholesale  Furriers 
MONTREAL. 


Size  Rule 

m 

ro 

*-> 
to 

20/4 

6/6 

19% 

6!4 

19% 

20% 

6% 
6/2 

20!4 
20% 

21 'A 

21% 

luaumumi 

6% 

2l'/2 

22/2 

6 '/a 

lltt 

22  % 

7 

7/a 

22/4 
22'/2 

23/4 
23/2 

Birnm 

7% 

23/a 

24% 

7/2 

23/* 

24% 

mr^TT 

7% 
Hi 
8 

24/2 

25 

25'A 

25% 

26 

26/i 

Measurements 

FOR    MANTLES  AND  JACKETS. 

Ito  2  From  neck  to  waist 

Ito  3  Total  length 

4  to  5  Naif  of  back 

5  to  6  Continue  to  elbow 

6  to  7  Continue  to  wrist 

I  to  8  From  centre  of  neck  over  shoulder  to  highest  point  of  chest 

I  to  I  From  centre  of  neck  under  armpit  to  the  same  point  back  again. 
9  to  10  Length  of  waist  underarm ... .. 

II  to  12  Neck  to  shoulder  seam . ....... 

Round  neck . 

Round  bust  under  arm.  largest  part . 

Round  waist 

Round  hips 

Round  skirt. .... ........... 

FOR  CIRCULARS,   MEASURE. 

I  and  2  to  3 _ , 

Round  neck ..._...._.... 

Round  bust  over  arms .. 


INCHES 


Measurements  For  Gents'  Coats  on  back. 
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Tragi  A  BWEMiSE 


m  (§n@w[ 


It  THAT 

YOU 

GET THE 

RIGHT 

KIND. 

STOREYS  CLOVES  ARE  STANDARD  FOR  EXCEL- 
LENCE OF  MATERIAL,  FIT,  STYLE,  WORKMANSHIP 
AND  DURABILITY. 

THEY  NEVER  DISAPPOINT. 

We  also   make  MOCCASINS  and  MITTENS  IN  ALL  NOVELTIES. 


7oHog>Ws)^ETO^2)[Z] 

THE  GLOVERS  OF  CANADA.      LIMITED 


AMERICAN 
DRAWERS  SUPPORTERS 


HOLDS  EM   UP 


FOR  FAT  MEN,  LEAN  MEN,  AND 
ALL  KINDS   OF  MEN. 

WE    WANT  TO  TELL   YOU  ABOUT  OUR 

"AMERICAN"     DRAWERS     SUPPORTER. 

IT  IS  A  NEAT,  INEXPENSIVE,  INDISPENSABLE  AND 
QUICK  SELLING  ARTICLE.  SUPPORTS  DRAWERS 
PERFECTLY.  HOLDS  BELT  IN  PLACE  WHEN  SUS- 
PENDERS ARE  NOT  WORN,  AND 

"it  has  a  chain  HOLD." 

TO  WHICH  WATCH  CHAIN  OR  KEY  CHAIN  CAN 
BE  ATTACHED THIS  IS  A  BIG  THING,  ES- 
PECIALLY IN  SUMMER,  WHEN  VEST  IS  NOT  WORN, 


COSTS    YOU 
SELLS    FOR 


$I.OO  PER  DOZ.  PAIRS. 
15    CENTS    PER.  PAIR. 


—ORDER  FROM  YOUR  JOBBER,  OR- 
J.  V.  PILCHER  MFG.  CO.  LOUISVILLE,  KY. 


LADIES'  COSTUME  CLOTHS, 
HOMESPUNS,  SUITINGS, 

Overcoatings,  Friezes,  Yarns. 


MANUFACTURED  BY 


HARRIS   &    COMPANY,    Limited 

FROOKNA/OOD,    Ont. 

SELLING  AGENTS  : 

DI6NUM  &  MONYPENNY 


8   Colbome  St., 


■i\ 


TORONTO 
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RYLAND5&S0NS 


LIMITED 


MANCH 


INI 


Cotton 


Spinners 


♦      ♦      ♦      ♦ 


Merchants 


♦     ♦      ♦      • 


Manufacturer 


Bleachers 


*      ♦      » 


Dyeis 


»     ♦     ♦ 


Finishers 


Makers  of  the  Celebrated  Dacca  Calicoes  and  Sheetings 


works  t 


eapey,  Gorton, 

Longford   works,      Swlnton, 


Wlgan, 
Crewe, 


Cliorley, 
Bolton. 


Capital,  $14,500,000 ;  Employees,  12,000 


LIST  OF  DEPARTMENTS: 


Plain     DreSS    GOOdS,    British  and  Foreign 

Fancy  Dress  Goods,  British  and  Foreign 

Silks  and  Velvets 

Velveteens 

Irish  and  Scotch  Linens 

Table  Damasks,  Towels  and  Tray  Linens 

Muslins,  Curtains  and  Handkerchiefs 

Flannelettes,  Hosiery 

Flannels  and  Blankets,  Quilts 


Bleached  Calicoes,  Sheetings 

Oxfords,  Harvards,  Galateas 

Dyed  Linings 

Floor  Oilcloths 

Laces 

Prints  and  Cretonnes 

Shirts,  Underclothing 

Ladies'  Blouses 

Boys'  Blouses  and  Sailor  Suits 


Smallwares,  Haberdashery  and  Trimmings.    Umbrellas,  Gloves 


DRY  GOODS  REVIEW  J«»".  ™°+ 

Silk 

Department 


VELVETEENS 


FULL  RANGE 


Black  Taffeta,    Satins,  Duchesse  Satins,  Failles, 

Bengalines,    Gros  Grains,    Armures,     Broches, 

Moires,         Tamalines,         Louisine,         Surahs, 

Bonnet's  Guaranteed  Peau  de  Soie. 

Also  a  new  make:    Black  Silk  "Paillette,"   Black  Messaline. 


{^  f\\      f\\\\C?        in  Satins,    Taffetas,     Tamalines,     Shot  Glaces, 
l/lll  J  Y\  L  j        Louisine,     Tussore    Silks,     Japanese    Silks    and 

^=1^=:^=^=^==        Fancies. 


Black  and  Colored  Velveteens,    Corded  Velveteens,   Metallic  Prints, 

Extracts,  etc.,  etc. 


3 


SPECIAL   LINES   27  IN.    BLACK   MANTLE   VELVETEENS. 


BLACK  and  COLORED  SILK  VELVETS, 

BLACK   SILK  MANTLE   VELVETS,   Etc.,  Etc. 


ALL  ABOVE    LINES   AT   CLOSE   PRICES. 


GREENSI1IELDS  LIMITED 

MONTREAL. 

GREENSI1IELDS  WESTERN  LIMITED,  GREENSI1IELD&  £>  CO.,  LIMITED, 

Winnipeg.  Vancouver. 
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DOMESTIC 
and  FOREIGN 


Dress 


Complete 
range  of 

NEW  FALL 
PURCHASES 


Department 


Consisting  of 

Cashmeres,  Voiles,  (  Vepolines, 
Satin  (  loths,  Ani;i/ons,  Broadrloths, 
Tweed   Fllects,  "Pirle"  Coatings,     . 
Basket  Cloth, \  enetians,  I  Iomespnn, 
Friezes,  Cheviots, 


Silk  Warp  Hstrella,  Wool  Panama, 
Wool  Xanoya,  Crepon  Roxana, 
Wool  Coterail,  Wool  Valeska,    . 
Wool  Corecea,  Wool  Caracue, 
Wool  Vienna,  etc.         


WAISTINGS 


F  mette  Lames,  Opera  Fl 


Printed  Flannels. 


Printed  Satin  Laines, 


(   ream  Lustres, 


\\  o\  en   1'  ancies. 


innels, 


GREENSHIELDS  LIMITED 

MONTREAL. 

OREENSHIELDS  WESTERN  LIHITED,  GREENSHIELDS  &  CO.,  LIHITRD, 

Winnipeg.  Vancouver. 
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rALL  SEASON    1904 


BUYING 


is  of  equal  importance  as  selling.  The  right  thing 
bought  at  the  lowest  possible  price  never  fails  to 
bring  profitable  results. 

Our  claim  to  your  thought  is  the  ability  we  have 
to  place  goods  before  you  that  will  appeal  to  the 
people  in  the  homes  with  whom  you  are  doing 
business.  Had  you  not  better  think  this  over 
carefully  before  placing  your  orders  ? 

It  is  important  to  remember  thast  the  markets  of 
the  world  are  open  to  us  and  that  our  buyers  are 
experts  in  their  respective  departments. 

You  will  find  in  our  immense  assertment  the  pro- 
duct of  artists  and  manufacturers  from  all  the 
great  islands  and  continents  on  the  face  of 

THE  EARTH 


John  Macdonald  ®>  Co. 

Wellington  and   Front  Streets   East, 

TORONTO 


28 


July.   l«»0-4 


DRY   GOODS    RFVIfiW 


ESTABLISHED    1649 


SELLING 


4r 
Why  business  men  buy  from  us  is  because 

the)  have  found  out  thai  it  is  really   to  their 

advantage  to  do  so. 

Success  and  Failure  depend  largely  upon  how 
time  and  money  arc  used.  In  serving  our 
customers  we  take  lip  DO  more  of  their  time 
than  they  are  willing  to  lot  us  have  and  give 
them  a  liberal  cash  discount  for  their  money. 

The  phenomenal  success  thai  we  have  in  sel- 
ling is  achieved  by  the  value  of  our  goods  and 
t lie   unique   system   governing   our   business 

transaction.-. 

Prompt  and  courteous  attention  to  customers 
in  our  warehouses.  Rapid  dispatch  in  the  till- 
ing of  all  order-  Reliable  salesmen  repre- 
senting us  with  a  full  range  of  samples  in  Dry 
(roods,  Men's  Furnishings,  Haberdashery, 
Carpets,  House  Furnishings,  Woollens,  and 
Ready  to- Wear  Goods  in  every  Province  and 
Territory  in  ( lanada 


John  Macdonald  ®>  Co 

Wellington   and   Front  Streets   E,ast, 

TORONTO 


.:< 
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GOOD   EVIDENCE  THAT  THE 

BOWMAN  GARMENT  HANGERS 

are  proving  satisfactory.  Eighty  per  cent,  of  the 
business  now  done  is  on  duplicate  orders,  with  a 
steady  increase  in  trade  of  25  per  cent.  They  keep 
garments  in  their  natural  shape.  They  add  greatly 
to  the  appearance  of  a  cloak  department. 


[Patented! 


Made  of  bright  tinned  steel  spring 
wire,  No.  1.      Price  S8.00  per  100. 


AGENTS: 

Marshall  Field  &  Co.,  Chicago.  Belle-Hickey  Mfg.  Co.,  St.  Louis. 

Meyer,  Wise  &  Kaichen,  Cincinnati.  Star  Skirt  Company,  New  York 

S.  L.  Leszynsky  &  Co.,  San  Franco.  Perfection  Mfg.  Co.,  Cedar  Rapids. 

Babbitt-Taylor-Lane  Co.,  Detroit.  Landesnian-HirschlieimerCo.,Cleve'ld. 

Tibbs,  Hutchings  &  Co.,  St.  Paul.  Wm.  Marshall,  Toronto! 

Order  of  Agents   or  Direct. 

The  A..  K..  Bowman  Mfg.  Co., 

GREENSBURG,  PA. 


ELLIOTTS 


pHSrBcac 


x  Commends 


i.-gf* 


selftothe 

Sizes  15x15 
18x18 

GREEN, 

CRAY. 

WHITE. 


Manufactured  Solely  By 

TBEELLIOTT  MF'G  CO 

>23R5,CHMON^TW 


MAKE  A 
1SPECIALTY 

OF 
I  FOLDING 
CLOTHING 

BOXES. 


LIMITED 


229 TC 


TOF^OIJtO. 


The   Exclusi 


Novelty   House  of  Canada 
Always  Something;  New 

to  Show 


Novelties  in  Art  Needlework,  Cushion 

Tops,  Cords,  etc. 
Hand     Crocheted     Babies'     Jackets, 

Hoods,  etc. 
Hand    Painted   Novelties. 
Hair   Ornaments. 

Berlin  Wools,  Shetland  Floss,  etc. 
Lace    Braids   of  all  descriptions. 

In  fact,  we  stock  everything  required 
in  a  Fancy  Goods  Store. 


Trade  Hark 


The  Boyd,  Brumell  Co. 


LIMITED 


II  Wellington  Street  West,  Toronto 


Our  Illustrated    Fall    Catalogue 

will  be  issued  about  August  15th. 

Write  for  Sample  Copy. 
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Velvets 

of  beautiful  lustre,  deep, 
rich  color  and  splendid 
finish  invariably  bear  this 
brand  on  the  reverse  side: 


Thii  Piece  in  Warranted  to  l>e  in  Our 
B««1  Dye  and  Kilii.-li. 


RSOUmBBO  Tkai'E  Mark 


J.   &  J.   M.    WORRALL, 


LIMITED 


Dyers  and  Finishers, 
of  Manchester,  Eng. 
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WEAR    THE     CELEBRATED 


• 


UNSHRINKABLE  UNDERWEAR ' 


THE  VERY  BEST^IN  MAKE,  STYLE  AND  WEAR.     CAN  BE  HAD  FROM  THE  LEADING  WHOLESALE  HOUSES. 


RETUR&ED 

!Ul  11  190f 


KWOOLNAP 

M->  *  » — ^m-n-  TRADE  MARK 

«z>  UNSHRINKABLE  0 


WINTER  UNDERWEAR 


$ 


At  last  one  is  able  to  buy  heavy,  pure  zoool 
Underwear,  which  is  Non-Irritating  to  the 
Most  Tender  Skin. 

WOOLNAP  is  also  made  in  double- 
body  shirt  with  double-seat  drawers 

Carried  by  Leading  Wholesalers. 
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87  Front  St.  West,  opposite  the  Queen's  Hotel. 


TORONTO. 


Staple  Department. 

Perfection  White  Wool  Blankets,  60x80  and  64x84l  at  prices  that  cannot  be 

repeated. 
Grey   BlanketS,    Prairie,  Medium,  and  Atlin,  to  retail  at  25,  35  and  40cts.  per  lb. 

White   CottOnS.     4  Specials,  being  late  deliveries  of  orders  placed  before  the  advance  in 
prices. 

Extra    Heavy   Drills.     500  pieces,   32-in.,   Blue  and  Black  Grounds,   Spots  and  Stripes 

choice  patterns.  20%  below  present  value. 
Printed    MoleskinS.     300  pieces,  Light,  Heavy  and  Extra  Heavy,  to  retail  at  15,  20 

and  25cts. 

DenimS.      Blue,  Black,  and  Slate,  Gold  and  White  Backs,  heavy  quality,  to  retail  at  20  and 

25cts. 
BoltOn   Sheeting.       8  4  Unbleached  Twill,  at  old  price. 

SI5      -Reversible  Wrapperettes,  28  in  to  retail  at  iocts. 

55     — Domestic  Wrapperettes,  29^  in.  »  i2 

S40 Plain     SaXOny,     32-in.,  fine  and  heavy,    -  -  «   \2j4 

LBI   — Cotton  Knicker  Suiting,  28  in.  .  12^ 

Heavy  Striped  Crepe  Toweling,    is  -in.  «  ,0 
Bleached  Damask  Napkins,                 to  retail  at  $1.25,  2.00,  2.50,  3.00. 

JB44— Cream  Damask  Tabling,  60  in  to  retail  at  35Cts. 

MI33     Glass  Toweling,  23-w  .             .         |0 

54         Natural  French  Canvas,    -  <  (5 

CWI  —Black  Cotton  Italian,  54 -in.  50 

HI05     Beatrice  Serge,  54  m          -  ...  75 
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W.  R.  BROCK  CO., 

87  Front  Street  West,  opposite  the  Queen's  Hotel, 

TORONTO. 


LIMITED 


'WVWVWWWWWW 


Dress  Goods  Department 

"HUCar'       BldCk    COrCJ-de-Soie,    the  most  popular  black  dress  material, 
and  confined  to  ourselves  for  Canada.      7  qualities,  to  retail  from  50  Cts.  to  $3.00. 

Black  French  Voiles,  to  retail  from  $0.50  «>  $  1.25 

Etamines,  "      "     0.50  to     1.25 

Eoliennes,  "      "     0.75  to     1.50 

Satin  Stripe  Etamines,  2.00  »  3. 00 
Satin  Stripe  Twine  Cloth,  2.Q0  «>  3.00 
Silk  Spot  Cord  de  Chene,  2.00  to    3.00 

Woolen  Department 

Fancy   Worsteds  and  Scotch  Tweed  Suitings,  Stripes  and  Checks,  in  Greys,  Browns 
Greens,  etc. 

Venetian  Worsteds,  Black  and  Blue  Twill  Worsteds,  Black  and  Blue  Serges, 
Cheviots  and  Dress  Worsteds  in  all  the  different  weaves. 

Fancy    Worsted   and  Scotch   Tweed   Trouserings  in  all  the  latest  designs  and 

colorings. 

Ready=to=Wear  Department 

0487 X — Jap.  Taffeta  Waists,  lined  body  and  sleeves,  all  colors  to  retail  for  $4.50. 

1014— Silk  and  Wool  Vesting  Waists,  all  colors,  to  retail  for  $4.50. 

7/566— Black  Sateen  Skirts,  to  retail  for  90  cts. 

H593—  Black  Italian  Skirts,  adjustable  band,  to  retail  for  $3.00 

H517— Flannelette  Gowns,  White,  Pink  and  Sky,  to  retail  for  $1.00. 

Catalogue  sent  on   application  showing  cuts  of  styles   of  "  Her   Ladyship  "  Overskirts 
with  price  list  and  samples  of  cloths. 
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W.  R.  BROCK  CO.,  mm 

87   Front  Street  West,  opposite  Queen's   Hotel, 

TORONTO. 


Hosiery,  Glove,  Underwear  and  Fancy  Goods  Dept. 

Negligee  Shirts,  100  doz.,  Standard  Cuffs,  new  patterns,  can  be  retailed  at  50  cts. 

Mole  Pants,  to  retail  at  $1.00. 

Etoffe  Pants,  to  retail  at  $1.25,   $1.50,  $1.75. 

Lumberman's  Sox,  300  doz.,  Men's  and  Boys',  a  clearing  lot  of  a  mill  giving  up  business. 

Boys'    Fleeced   Underwear,  Stampede   and   Champion,  at  same  prices  as  end  of  last  season. 

D.     Men's  Striped  Fleeced  Underwear,  to  retail  at  50  cts 

Men's  Sox,  Plain  and  Striped,  Siberia,   Alaska,  Colproof,   New  Scotch,  Yukon,  Volga,  Zebra, 
Soo,  Algoma,  Moscow,  to  retail  from  15  to  50  cts. 

SOX   tO    retail    at   25  CtS. — A250,  Blk.  Rib.  Cashmere,  with  mending       A240, 
A270]  Heather  Rib.,  with  mending.    A210,  A270,  Rib.  Blk.  Worsted,  with  mending. 

Gilbert.    Grey  Covert  Waterproof  Coat,  to  retail  at  $2.25. 

Cashmere  Hose. 

New  Cairo,  98,  222,  111  and  other  special  numbers  at  old  prices. 
Little   Darling,   in  l/2  dozens,  sizes  4  to  6,  cream,  black  and  cardinal. 

Ladies'   Vests,  50  cases  Mill  seconds,  white  and  natural,  at  special  prices. 

Ladies'    Golf  Jerseys,  plain  and  fancy,  to  retail  from  $1.50  to  $6.00. 

Saxony   Wool,   5  x  5.  all  colors,  can  be  retailed  at  10  cts.     The  cheapest  Saxony  in  the  trade. 


Carpet  Department. 


Tapestry  Carpets,   a   good    range  of  patterns,    to   retail   at   50   cts.,    purchased   before    the 
advance  in  prices. 

Brussels  and  Velvet  Carpets,  New  Patterns. 

Nottingham    Lace   Curtains,  25  numbers,  to  retail  from  25  cts.  to  $6.00  per  pair. 

White  Quilts,  1 1-4,  extra  value,  to  retail  at  $1.00- 
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MONTREAL 

For  You   to   Consider. 

We  submit  below  a  few  from   each    Dept.   of  the  many  exceptional 

values  we  are  showing  for  Fall,  1904. 

Department  "ft" 

MCI  —The  greatest  White  Cotton  to  retail  at  10  cents  on  the  market. 
CI00 — Grey  Cotton.     This  line  fills  the  universal  demand  for  the  "best  possible"  to 

retail  at  5  cents. 
200 — 25-in.  Union  Flannel;  a  leader,  that  can  be  retailed  as  such,  2  yards  for  25 

cents. 
SX3 — 26-in.  Saxony.       Can  be  retailed  for  8  cents  with  an  extra  profit.      A  line 

that  makes  people  think. 

Department  "AX" 

SJ4 — Reversible  Flannelette  to  retail  at  10  cents. 
J058 —Black  Sateen  ;  the  greatest  "profit-getter."     Any  retailer  can  buy  to  sell  at 
25  cents. 
"Canada" — A  20-in.  Linen  Crash.       The  retail  merchant  can  astonish  his  neighbors  by 

selling  this  line  for  10  cents. 
''Tyrone" — An  18-in.  Brown  Crash  that  fills  the  retail  want  for  a  ten-cent  line  with  lots 
of  profit. 

Department  "B" 

"Coronation"  Peau-de-Soie.     Retails  itself  at  $1.00. 

—Black  Satin  22-in.  yarn  dyed.     One  of  the  very  few  in  the  market  that  can 
be  sold  lor  50  cents,  retail. 
025 — Black  Taffeta  in  25-yard  pieces.     Special  value  to  retail  at  50  cents. 
TH 5 2— Black  Eolienne  to  retail  at  $1.00. 
WM2 — Colored  Wool  Satin  Cloth  ;  complete  range  of  shades  ;  extra  value  to  retail  at 

50  cents. 
S73 — 36-in.  Spot  Lustre  for  blouse  purposes  to  retail  at  35  cents. 
3000 — 35-in.  All-Wool  Colored  Cashmere  to  retail  at  25  cents. 

AX — "Sunbeam"  Velveteen  cannot  be  beaten  for  a  50-cent  retail  line. 
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Department  "H" 

R22      "Ravenswing  '  Italian.      Retail  merchants'  favorite  for  a  50-cent  line. 
TBI — 16-oz.  Black  Satin  Dress  Worsted  to  retail  at  $1  25.     The  most  success 
ful  line  in  the  department. 
— 3+  Job  Tweeds  :  a  few  hundred  pieces  to  retail  at  50  cents. 

Department  "D" 

Ingrain    Carpets      Yard     wide,     fast    colors,     thoroughly    scoured,    to     retail   at    35     and 

50  cents. 
Wool   Carpets — Yard    wide,    fast  colors,    thoroughly  scoured,  to  retail  at  65c,  75c.  and 

$1.00. 
8  4   &   16  4 — Scotch    Linoleums,  new  goods,  selected    patterns,  most  reliable  makesi 
to  retail  at  50  cents. 
6/4     Derby  Furniture    Coverings,  all  leading  shades  to  retail  at  50  cents. 
11/4 — White  Honey  Comb  Ouilts,  full  size,  Ai  value,  to  retail  at  si.co. 

Department  "F" 

Combs  —  A  complete    line    of   the    latest    styles     in     pompadour,    side  and  back 
combs,  to  retail  from  10  to  25  cents  each. 
Belt   Buckles— Complete    range  of   new  designs  in  belt  buckles,    to    retail    at  25  and 

50  cents. 
Belt    Buckle    Sets      An  assortment  in  cut  steel,  gilt,  silver  and  oxidized,  to  retail  at  25,  35, 

50,  60  and  70  cents. 

Department  "G" 

Camel's  Hair  Jackets,  to  retail  $5.00  up. 

Frieze  Skirts  2.25  up. 

Vicuna       "         -  4.50  up. 
Black  Sateen  Underskirts, 

Specially  designed  for  The  W.  R.  Brock  Co.,  Limited 

Canvas    Blouses,  to  retail  $2  25  up. 

Flannelette  Blouses,  .50  up. 

Misses'  Skirts,  all  sizes. 
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MONTREAL. 
Department    "E" 

just  received  a  large  assortment  of  White  Mercerized  Damascenes 

and     Basket    Weave    VestingS    and   Blousings     to    retail   at     20 
cents   per   yard   and   upwards. 

Also   Plain   and    Fancy   Muslins,    varied   styles,   in   all   prices. 

LaceS  and  Embroideries — One  of  the  largest  and  most  varied  stocks 
carried  in  Canada.  One  can  find  all  the  newest  novelties  as  they 
come  out. 

Ribbons  and  Trimmings  here  again.  We  carry  all  the  leading  makes 
and  styles,  and  would  call  special  attention  to  our  330  quality  of 
Taffeta  Ribbon  which  we  carry  in  all  widths  from  l/i-'m.  up  to 
4.^-in.,  to  retail  at  15  cents  up  to  25  cents  per  yard. 

Ladies'  Neckwear — We  make  a  specialty  of  and  carry  all  the  newest 
novelties  in  Swiss  Embroidered,  Foreign  and  American  makes.  We 
would  specially  call  attention  to  our  cheap  embroidered  Turnover 
Collar,  to  retail  at  10  cents  a-piece. 

Knitted  Wool  Goods  of  every  sort  daily  arriving  now  for  Fall  business. 
Ladies'  and  Children's  Mitts,  Bootees,  Infantees,  Gaiters,  Clouds, 
Hoods,  Polkas  and  Jackets,  in  all  the  latest  styles.  We  would 
specially  call  attention  to  our  range  of  new  Knitted  Wool  Shawls, 
the  largest  and  best  selected  range  to  be  seen  anywhere  to  retail 
50   cents    upwards. 

In  Ladies'  Golf  BlOUSeS  we  would  call  attention  to  our  very  large 
range  which  is  selling  very  freely.  Another  line  selling  fast,  and 
which  we   challenge    competition  on,  is    our    Camels'  Hair  TaiTIS, 

to  retail  at  4.0  and  50  cents  each. 
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THE     TARIFF      CHANGES. 


Opinions  of  Interested  Business  /len. 


.ay  « > 1 1 1  >    from   the    beads    ol     firms,  men    who 

*^T         have   made   .1    hie   stiulv      ui     the   conditions     in 
^iB^      theii   own   branches  of   trade,  men  whose    buo- 

■■t      '■•■    depend',    upon    then    knowledge    of    what    is 

.  should  be,  whose  ideas  are  based  upon  per- 
sonal experience  and  first-hand  information, 
that  a  reliable  estimate  ol  the  effects  of  the 
recent  changes  in  the  tariff  can  be  obtained.  If 
is  with  a  knowledge  of  this  fact   that    The  Dry 

OoodS  Review  has  interviewed  a  large  number  Of  promin- 
ent firms  whose  business  will  be  affected. 

The  opinion  is  general  that  Mr.  Fielding  has  taken  .1 
step  in  the  right  direction,  but  the  impression  is  wide- 
spread thai  combined  with  this  there  bas  been  a  can 

EUJSS  of  detail,  and  a  too  limited  investigation  of  condi- 
tions, tint  unnecessarily  injures  a  number  ol  business 
men. 

The  woolen  manufacturers  are  thankful  hut  not  satis- 
lied;   the     clothiers    are     displea  ed,    and    the   wholesale 

woolen    men   and   cloak     makers     have  definite   complaints. 

The   men's   cravat    manufacturers   appear   verv    little    inter- 
d,    while   the  china    importers  are   pleased.      The   dump- 
ing   clause    is    treated    as    an      effort       to    stop    an    evil,    hut 

various  opinions  are  expressed  as  to  its  efficacy.  Noth- 
ing  definite  can   be   said    on      this    point      until      it    is    seen 

what   schemes  foreign  manufacturers  can  devise-  to  evade 

the  tariff,  and  how  the  machinery  Of  the  Customs'  De- 
partment can  be  made  to  enforce  the  regulations.  There 
is  also  a  ureal  deal  of  uncertainty  as  to  the  application 
Ol  the  alterations.  Cloak  makers  are  divided  as  to 
whether  the  30  per  cent,  minimum  tariff  applies  only  to 

niece  ROOdfl  or  to  all  woolen  goods  with  the  exception  Ol 
those  mentioned  in  the  budget  speech.  This  point  is 
easily  settled,  however,  hv  referring  to  tariff  Hem  394, 
which  includes  both  cloths  and  clothing. 

\  complain  1  is  made  by  the  manufacturers  of  yarns 
that  they  are  not  protected  bj  the  new  clause.  Consid- 
ering the  f.ut  that  they  have  had  energy  enough  to 
establish  these  mills  in  the  face  of  as  many  disadvant- 
the  cloth  manufacturers  labor  under,  the)  think 
the-     should   have   been    treated    just    as    well. 

Montreal    and    Toronto   are   putting   different    interpi 
lions  on   the  china   and   porcelain  clause,      the     former  ap- 
plying   it    to    tableware    onlj    and    the    latter    to    all    china 
and   porcelain. 

All   these  difficulties  are  urged  by   the  dissatisfied 
proofs  of  too  little  attention  to  details,  and  of  the  ignor- 
ing   of    'he    advice    Ol    hu>iness    men.        At    the    same    time 


allowance    is      made    for    the    eiioimitv     of      the    task    which 

Mr.  Fielding  had  to  perform,  and  the  obstacles  which  he 

must    have  met . 

Lei    the   men   affected    speak    lor    themselves. 
WOOLENS. 
John  hick,  of  the  John  Dick  Co.,  Toronto: 

We   should   have   had   .i")   per  cent,  clear   over   and   ahove 

the  preference.    This  increase  of  t;  2-3  per  cent    is  in  re- 
ality    only      ahout    :>   per   cent.,     since      freight   and    othei 
geS    must    he    considered    on    the    price    ol    goods.      Still 

we  are  grateful,  and  although  no;  entirely  satisfied,  it   is 

a  step  ,1:  the  right  direction.  It  will  he  a  hoon  to  us, 
hut    is    not    sufficient    to   encourage    further    investment      111 

the  woolen  industry;  and  tint  is  what  Canada  should 
have.     The  farmer   sees    these  goods  manufactured     and 

wonders    win    he   can't      have  an   outlet    for   his    wool    in   a 

neai  bj  mill,  a  greater  percentage  of  the  money  em- 
ployed goes  into  Canadian  pockets  from  the  woolen  111- 
dustry  than  from  any  other,  since  from  lust  to  last  the 
material  and  manufacture  is  a  Canadian  product.  The 
Change  will  mean  little  to  clothiers— only  ahout  10c  a 
suit.  It  may  add  a  dollar  to  King  street  tailors'  prices, 
hut  it  is  the  clothier  clothes  the  country.  With  the 
possible  exception  of  a  few  mills  engaged  on  special 
effects,    the   industry   will   not   advance. 

./.  Muldrew,  <>/  Mickkborougb,  Maldrew  A  Co  .  Toronto: 

The  taiifl  changes  on  woolens  reveal  a  hurried  prepar- 
ation  not  supervised  by  men  m  close  touch  with  the 
woolen  market.  The  tariff  is  increased  on  a  vast  amount 
of  noods  not  made  in  Canada,  and  this  is  obviously  1111- 
lail  Win  should  the  Government  do  this  ?  They  show  a 
large  surplus,  SO  it  cannot  he  that  they  need  the  mci 
duties  Then,  too,  I  have  not  only  boughl  my  goods  for 
next  season,  hut  have  sold  them.  I  have  not  vet  received 
•hem,  and  if  this  tarifi  is  not  postponed  for  a  couple  of 
months  I  will  lose  the  seven  per  cent.  It  strikes  me  the 
who!  is    very    crude  at    the   best.      The  delay    in   en- 

forcing the  German  surtax  should  have  taught  Mr.  Field- 
ing the  necessity  of  a   similar  delay   here.     At   an] 

the    ii    J   '.    per   cent,    will    not    affect    the    Canadian    mills    a 

They,   no  doubt,    manufacture   the   bi 
in    Hie  world   up    to   a  certain    limit,    and   if    they   made    the 

goods   !   want   I   would  sooner  gel    them  here     thai 

where,   he;    |j    the  consumer   favors   English   ^ K   he   will 

still  hue  them.  I  want  the  best  goods  at  the  besl  price, 
and   inn.;  cater  t..  the  public  demand.     The  tariff  should 

have   affected   Only    BUCh   goods   as   an   not    made   in   Canada 
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This  would  hare  meant  a  staff  of  experienced  appraisers, 
hut  thai  is  only  just  in  any  case.  Blacksmiths,  grocers 
and  butchers  would  find  no  place  as  appraisers. 

B.  B.  Cronyn,  of  the   \Y.  R.  Brock  Co,  Toronto: 

I  can' i  see  the  justice  of  a  higher  tariff  on  dress 
goods  such  as  are  not  made  in  Canada.  The  greater  part 
of  our  stock  in  this  line  must  come  from  abroad,  accord- 
ingly we  suiter  and  no  one  benefits. 

C.  .1.  Calkins,  of  The  Merchants  Mantle  Mfg.  Co .,  Toronto: 
The  increase  in  tariff  will  help  our  woolen  manufac- 
turers very  little,  as  we  cannot  hope  to  compete  with  the 
British  mills.  There  they  turn  out  hundreds  of  rolls  of 
one  pattern  to  one  in  this  country;  the  entire  industry  is 
divided  into  sections,  and  each  stage  is  done  by  a  mill  of 
specialists.  There  is  the  spinner,  the  weaver,  the  dyer 
and  the  finisher,  and  each  works  separately.  In  this 
country  one  mill  must  have  experts  in  every  branch,  so 
that  one  is  sure  to  be  weak  in  some  point.  Here  em- 
ployes go  to  the  States  when  mills  are  quiet;  in  England 
they  simply  go  from  one  mill  to  another  and  are  not 
lost.  This  6  2-3  per  cent,  is  a  protection  on  the  manu- 
factured goods  entering  this  country.  Why  should  we 
pay  35  per  cent,  or  47  per  cent,  on  the  same  silks  as  are 
imported  by  men's  neckwear  manufacturers  at  10  per 
cent  ?  The  Government  knows  nothing  about  the  cloak 
industry.  When  the  1897  and  1898  tariffs  were  formulat- 
ed cloak  making  was  unknown  in  Canada,  and  even  now 
everything  in  this  line  comes  in  under  the  heading  of 
clothing.  The  importations  of  foreign  goods  will  not  be 
lessened  at  all,  as  they  are  what  our  customers  want. 

R   L.  Davidson,  of  John  Macdonald  &  Co.: 

It  is  grossly  unjust  to  make  us  pay  more  on  dress 
goods  that  are  not  made  in  this  country.  Linings,  too, 
are  not  competing  with  Canadian-made  goods. 

John  S   McKinnon,  of S.  F.  McKinnon  &  Co,  Toronto: 

There  is  perfect  unanimity  between  the  cloak  and 
woolen  sections  of  the  Manufacturers'  Association  in 
thinking  that  the  new  tariff  should  not  come  into  force 
until  September  1,  applying  only  to  goods  ordered  before 
June  7.  If  we  are  not  granted  this  we  lose  7  per  cent, 
on  all  our  sales.  Travelers  have  been  out  since  March  15, 
and  almost  all  our  orders  are  in,  but  the  goods  have  not 
yet  arrived.  Much  of  the  cloth  used  in  cloaks  comes 
from  Germany,  and  the  duty  on  this  has  not  been 
touched,  making  the  surtax  only  17  per  cent,  higher  than 
on  English  goods.  It  is  likely  that  Mr.  Fielding  will 
allow  us  time  on  our  orders  given  before  the  budget 
speech. 

W.  R.  Johnston,    of  W.  R  Johnston  &  Co.   Toronto: 

It  simply  means  we  have  to  pay  6  2-3  per  cent,  more 
for  our  cloth.  That  will  be  25  to  50c  on  a  suit.  It  may 
mean  we  will  have  to  buy  a  little  more  of  Canadian 
cloth. 

W.  L.  Alley,  of  the  Consolidated  Cloak  Co.,   Toronto: 

It  is  not  exactly  fair  to  us  as  it  favors  the  importa- 
tion of  manufactured  cloaks  from  Germany,  whose  tariff 
has  thus  been  practically  lowered.  I  don't  think  it  will 
send  us  to  Germany  to  buy  our  cloths.  We  will  have  the 
advantage  of  German  goods  this  year,  however,  since  the 
coats  are  to  be  tight,  and  as  ours  are  tailor-made  they 
will  prove  more  satisfactory.  It  is  unfair  unless  the 
time  of  receipt  of  goods  is  extended.  The  German  excels 
in  kerseys  and  beavers,  and  some  cloth  must  be  got  there, 
but  as  a  rule  we  buy  in  England.  What  we  use  is  not 
made  here,  and  yet  we  have  to  pay  higher  duty  on  it. 


A'.  A.   Nisbet,  ofNisbet  and  Auld,  Toronto: 

It  is  a  step  in  the  righl  direction,  but  dues  not  go  far 
enough.  Still  we  must  consider  the  difficulties  in  the 
way  of  Mr.  Fielding  in  his  collection  of  reliable  informa- 
tion to  assist  him  in  moulding  the  tariff.  Unprejudiced 
men  look  on  the  change  as  good,  and  are  reasonable  about 
it.  All  that  Canada  needs  is  protection  of  this  kind  to 
enable  her  brains  and  ability  to  display  themselves.  We 
haye  both  and  are  only  looking  for  a  chance  to  use  them. 
I  give  Canadian  goods  the  preference,  but  have  found  the 
unreasonable  prejudice  of  many  a  Canadian  tailor  my 
greatest  opposition.  Before  the  preference  75  per  cent, 
of  our  stock  was  Canadian-made,  but  afterwards  it  was 
not  over  25  per  cent.  Let  us  become  manufacturers  and 
we  have  a  bright  future. 

W.  M.  McCausland,  of  the  Continental  Costume  Co  ,  Toronto: 
From  what  I  can  make  out  this  means  that  English- 
made  goods  will  come  in  at  23  1-3  per  cent.,  while  we 
manufacturers  pay  30.  This  is  a  moot  question.  Almost 
all  the  manufactured  goods  are,  however,  imported  from 
Germany.  We  will  not  buy  our  goods  on  the  German 
market  in  spite  of  the  lessening  of  the  difference  by  7  per 
cent,  between  English  and  German  goods.  On  one  entry 
of  goods  this  morning  this  increase  meant  $84.  The 
woolen  men  should  have  had  a  higher  protection. 
The  Humphrey  Clothing  Co  ,  Moncton,  N  B.: 

The  old  tariff  bore  so  hard  on  us  as  woolen  manufac- 
turers that  in  order  to  do  business  we  found  it  necessary 
to  go  into  the  manufacture  of  clothing  from  our  own 
cloths,  in  order  to  be  in  a  position  to  go  to  the  con- 
sumer with  our  goods.  The  increase  of  tariff,  we  feel, 
will  be  an  advantage  to  us  as  woolen  manufacturers,  and 
no  injury  as  manufacturers  of  clothing. 

C.  B.  Lowndes,    of  the  Lowndes  Clothing  Co.,  Toronto: 

By  this  tariff  goods  not  made  in  Canada  are  protected. 
There  is  a  great  number  of  cloths  we  must  use,  not  made 
here,  such  as  serges  and  blue  and  black  worsteds,  and 
yet  we  must  pay  7  per  cent,  more  for  them.  It  will 
raise  the  price  of  all  kinds  of  goods  to  clothing  manufac- 
turers while  doing  little  good  to  the  woolen  manufac- 
turer. At  least  it  won't  influence  us  in  buying  in  different 
markets  from  those  which  we  have  patronized.  Here  is 
the  Government  protecting  an  industry  of  $7,000,000  at 
the  expense  of  one  of  $28,000,000.  Scarcely  reasonable, 
is  it  ?  I  think  the  Minister  might  have  extended  the 
time  for  receiving  goods,  as  it  could  not  affect  Canadian 
mills.  The  orders  are  already  placed  and  must  be  taken. 
It  would  have  been  a  different  matter  had  the  changes 
been  made  March  1,  as  heretofore,  since  that  would  have 
been  just  before  she  season  commences.  As  it  is  the 
business  is  practically  finished  as  far  as  our  sales  are 
concerned,  and  yet  we  have  not  received  our  imports. 

Jolm  W.  Peck  &  Co.,  Winnipeg  : 

Any  effect  which  the  recent  tariff  changes  might  have 
on  the  clothing  business  will  certainly  be  an  unfavorable 
one.  There  was  to  our  mind  no  reason  whatever  for  the 
change  made,  the  Government  having  been  "buncoed"  into 
making  it.  It  it  were  made  with  the  view  of  "protecting 
Canadian  labor,"  which  is  the  usual  pretext  for  such 
changes,  what  about  the  case  of  the  garment  workers  ' 
These,  we  think,  are  much  more  numerous  than  the  em- 
ployes of  the  woolen  mills.  The  product  of  the  woolen 
mills  is  the  raw  material  of  the  clothing  manufacturers, 
but  whilst  the  duty  is  increased  on  this  raw  material  no 
increase  has  been  made  on  the  duty  of  the  finished  gar- 
ments. We  are  not,  of  course,  asking  for,  or  suggesting, 
an  increase  in  this  duty,  we  only  point  out  the  inconsist- 
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cncy  and  the  wanl  ol  method  which  prevail!  and  ol 
i,  1 1  .  tarlfl  change  ■     11  doe    Beeui  ■  trifle  absurd, 

too,   that    ju  I    when    some  Item  ol  the  preferential  tarlfl 
pennil      omi    line  ol   Britl  in  gooda  to  be  more  tuli\    im 
poi  ted   than  prc\  lou  ily,  II   la  promptly     o  re  adj  i  ted  a  ■ 
to  again  discourage  Impoi  tation. 

/'.   Gai  iiciui,    FUt  A     Cie: 

\\,.  have  i„,  objection  to  pal  Borward  re  the  tariff 
changes,  exeepl  the  temporary  lou  and  inconvenience  to 
the  wholesale  trade,  eansed  by  the  fael  thai  orders  have 
been  taken  on  manj   lines  of  imported  woolens  ai  p 

based  on  the  old  tariff,  and  these  g Is,  arriving  after 

the  7th  of  June,  have  to  !><•  delivered  to  the  customer 
at  those  prices,  although  thej  are  entered  ai  customs  ai 
the  advanced  rate,  entailing  a  loss  of  ii  2-3  per  cent,  to 
the  importer.  It  would  seem  equitable  thai  Borne  pro 
vision  be  made  to  proteel  the  wholesale  trade  againsl 
this  loss  l>>  an  extension  of  time  on  goods  ordered  bona 
in i,-  before  the  7th  of  June,  provided  thai  adequate  safe 
guards  be  found  to  proven!  this  privilege  being  abused. 

\V.  Harris,  Harris  <8  <-'<>,  Rockwood: 

We  think  tariff  changes  quite  necessary  to  keep  oul 
low  qualities  in  woolens,  that  in  appearance  displace  good 
lines  made  in  Canada.  We  work  bard  to  keep  our  mill 
going.  Were  we  larger,  we  would  no  doubl  have  tell  more 

tlii>  need  of  a  change.   Mr.   Fielding  is  to  be  < rmended 

t'ur  bending  to  the  wishes  of  the  woolen  manufacturers. 

.1//  K.isitTii  Firm: 

We  do  not  believe  thai   it   is  possible  for  any  one  to 

s.iy  whether  the  change  made  will  be  of  any  benefit  to    the 

inadian  woolen  mills  or  not.     There  aredoubtless  very 

huge  stocks  of  imported   goods   in   the   Dominion   which 

it  will  take  time  to  consume,  and  if  the  change  made  is 

sullicicnt    to    stimulate    the    woolen    trade,    it    will    nol    be 
known  at  least  for  six  months  or  a  year;  at  least,  thai 
our  opinion.     Whether  the  change  will  have  the  effecl 
contemplated  by  the  Government     remains     to  be  seen. 
During  the  last  two  years  our  company  has  experienced 

considerable   difficulty    in   marketing   its   g Is    in    large 

centres  like  Montreal  and  Toronto,  where  it  lias  been 
brought  into  direct  competition  with  Old  Country  manu- 
facturers, dur  goods,  however,  have  a  special  name,  and 
there  has  been  a  reasonably  fair  demand  for  them.     The 

mpetition,  however,  has  been  such  as  to  compel  us.  in 
order  to  compile,  to  ic luce  our  prices  where  it  left  little 
profit    to  the  mill. 

The   7   per  cent,    additional   is   a   move   at   least    in   the 

right  direction.  Whether  it  is  sufficient  or  not,  time  will 
tell. 

Lealk  Gault,  Cnult    Bros.    Co  ,   Limited.   Montreal: 

Naturally  a  Government  cannot  frame  a  tariff  to  ade- 
quately meet  everyone's  needs,  and  in  this  connection  the 
wholesale  woolen  trade  have  called  attention  to  the  loss 
they  must  sufter  owing  to  lack  of  warning  being  given  of 
the  course  events  were  taking  in  that  direction.  Immedi- 
ately after  Mr.  Fielding's  budget  appeared  we  had  to  pay 
the  extra  6  2-3  per  cent,  on  British  woolens,  which  had 
been  sold  to  the  retail  trade  without  this  in  view.  This 
extra  duty  has  entirely  wiped  out  our  profit  and  we  are 
delivering  goods  to-day  at  almost  actual  cost.  Thl 
eminent  has  been  interviewed  by  the  Wholesale  Maiiufac 
,ur,  ,  ciation    in    this  connection,   and    we   all    await 

the  outcome.     Personally,  I  believe  we  should  he  exempt 

in. in   the  extra  duty    till   say    August   1   or  September   1   on 


all  orders  placed  with  Britl  in  how  the  pa 

.,i   tin    new   law 

\     ,,    ,,,i  .  the  cflei  i  upon  ihc  Canadian  woolen  In 

Ity,   ]  think    lb.-  duty    high     BOO 

protet  i   the  langui  iblng  woolen  indu  1 1 

n   i    ..  haul    matter  t->    prevent    dumping,  foi   w< 
.. ;,  are  going   to  buy     where 
value,  no  tnattei    ■■ 

that  ih.-  propo  ,il,ir  naarkel  '••l1'"'  "' 

the  i  nlted  states  and  oth.r  countries  maj  be  avoidi 
the  manufacturer  there    elling  a  f<  '"•  p""' 

n„.\   propose  to     ilaughtei   them  In  Canada  foi .  tht 
curing  then  entrance  Into  Canada  .,t  thai  price  i 

„|,     which     duty     inn    t     be     paid  I    ndoiibl  e.|  l>      a    higher     all 

round  protection  would  minimize  this. 

The  lowering  ol  the  duty  on  silk  used    foi     ')"■  menu 

failure    ol    neckwear    Will    umlouhle.lh     piolect     Ufl    Hon,    tie- 

English  manufactured  good,,  ami  will 
,,„.„,    the  man  of  such  goods.     As  all  mannei    ol 

silks,  however,  can  be  used  for  tin,  .1..      ol  manufactui 

llig,   'there    will    be    some    trouble,     especially     in    Small 
ires,     while    the    Government     can't     keep    a    dOM    Watch    as 
he  pin  pose  foi    which   the  silks  are  to  be  used. 

A'.  Brock,  The  11'.  A'    Brock  Co  ,  Limited,  Montreal. 

The  condition  of  both   the  cotton  and   woolen   Industries 

is  the  1  erion  whether  more  protection  is  needed 

In  regard  to  the  increase  ol  6  2-3  per  cent,  making  the 
British  dutj  -ID  |»cr  cent  ,  it  hardlj  Seems  enough  to  put 
them    in  a    nourishing   condition.     The   Importers   of    wool 

ens  in  this    connection  have,  ol  course,  Buffered,  and  we 

are  not  yet  in  a  position  to  say  what  the  outcome  will 
ill  further  protection  in  both  cottons  and  WOOl- 
ens  seems  needed  if  those  industries  arc  to  flourish.  The 
notice  abOUl  the  dumping  clause  sent  to  us  seems  very  un- 
grammatically worded,  but  I  believe  if  it  can  actually  be 
carried  out  it  should  be  effectual  in  lessening  the  practi 

The  President  of  a  Large  Jobbing  House 

Very  little  seems  to  have  been  done,  and  that  only  in 
a  half-hearted  waj  Naturally  we  prefer  to  buy  from 
Canadian     manufacturers,     but  for  busini  »ns    are 

obliged  in  many  lines  to  turn  to  foreigners.  To  make 
effective  any  effort  to  foster  the  woolen  industry,  instead 
of  our  30  per  cent,  duty  we  should  have  an  all  round 
duty  of  45  per  cent,  at   the  least. 

As   regards     dumping,    it     is     good   business    for    r 
across   the  border   to   give  us   their  surplus  at  a  loss    and 
unless  higher   protection   in     the     way   of     perhaps  an   all 
round  45  per  cent,  duty   is  given  it    is  hard   to  see  hov, 
is   to  be     prevented.     This     dumping     legislation    will   be 
evaded  in  many  ways. 
A.  c'.   Wilkins,  Montreal: 

If  the  Government  is     satisfied     the  woolen   men   need 
more  protection   they  should  have  given   them  enough 
make   it   worth   while.     I    think   it    would   have  been   I 
if   they  had   advanced   the  duties  on  woolens  to    15  or    50 
per  cent.,   and    let      the   33  1-3   per   cent,    pre  and 

As  it,  is  now   the     reduction   seems   to  be  against    Britain 

alone,  while  practically  no  change  is  made 

countries. 

What    you   call   the  dumping  clause   seems    to   me    to   1„ 
almost    impracticable.      The      customs'    man    in    Mont 

api.lv   the     new   law  t..  an   Invoice  from   tie*    Nork. 
while  his  fellow  officer,  say  iii  St.  John,  may     lei     the 
,„„„ls   go    through   under    the   ordinary    tariff.      Tin.    would 
make   it    hard    for    the   Montreal   wholesale,    to  do   bu 
U,    the   Maritime  BroN.nces       The   whole    tin:  to  he 

left    to    the    discretion    of    the   CUStOI  and    they 
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may  differ  widely  in  their  views.  I  think  the  only  safe- 
guard is  to  pul  a  specific  duty  on  all  the  goods,  in  addi- 
tion   to   the  ad   valorem   duty. 

BRITISH  AND  AMERICAN  OPINION. 
There    are      many   representatives   of   American    and 

British  houses  in  Canada  who  are  besieging  the  jobbers 
with  reference  to  the  recent  tariff  changes  affecting  the 
.wholesale  dumping  of  American  goods  and  the  importa- 
tion of  British  woolens.  The  Dry  Goods  Review  was 
in  conversation  with  a  representative  of  a  British  wool- 
en house,  wdio  remarked:  "The  recent  addition  to  the 
woolen  tariff  will  affect  us  very  little,  as  in  our  line  of 
goods  the  Canadians  have  as  yet  made  little  progress. 
We  give  a  finish  to  cheap  woolen  goods  which  thev  can't 
seem  to  duplicate.  Anyway,  the  addition  is  so  slight  we 
believe  it  will  cause  no  serious  falling  off  in  British 
woolen  importations.  An  American  traveler  thought  the 
"dumping  clause"  couldn't  be  properly  interpreted,  and 
would  require  experts  to  do  so.  He  said:  "It  will  ne- 
cessitate the  employing  of  experts  in  every  foreign 
country  to  ascertain  the  proper  price  on  which  a  duty 
must  be  levied.  " 

COTTONS. 
R.  R.  Stevenson,  Stevenson,  Blackader  &  Co.,  Montreal: 

The  reduction  of  the  preference  and  the  action 
taken  by  the  Government  in  the  matter  of  "dumping" 
is  a  step  in  the  right  direction.  We  asked  for  a  very 
moderate  advance  in  the  duty— for  6  2-3  per  cent,  on 
English  bleached  and  colored  goods  — which  would  mean 
from  3-8  to  l-2c  per  yard.  On  goods  coming  from 
fereign  countries,  we  asked  10  per  cent.  The  cotton 
quills  in  Canada  have  closed  down  for  a  few  days  from 
time  to  time  on  account  of  the  great  importations  of 
cottons  from  Great  Britain  under  the  preferential  tar- 
iff, and  two  Canadian  mills  have  lost  quite  a  large  num- 
ber of  orders  on  account  of  the  dumping  into  this  mar- 
ket of  English  white  shirting,  which  is  not  as  valuable 
to  the  consumer  as  our  own. 

As  to  the  dumping  clause,  it  is  to  be  hoped  that  now 
that  the  Government  have  taken  the  matter  up  seri- 
ously, they  will  place  a  few  men  in  the  United  States 
to  see  where  these  slaughtered  goods  come  from.  Per- 
haps the  eyes  of  the  customs  officers  would  be  opened 
wide  if  they  knew  exactly  where  the  goods  were  manu- 
factured, as  it  is  hinted  that  quantities  are  made  in  the 
penitentiaries. 

I  do  not  believe  the  present  regulations  of  the  Gov- 
ernment will  be  of  any  use  whatever  to  the  dry  goods 
trade. 

fames  Morgan,  Manager  of  Henry  Morgan  &  Co.'s,  Montreal: 
I  regret  that  tne  Government  has  seen  fit  to  reduce 
the  ] Deference  on  British  goods.  Great  Britain  deserves 
all  the  preference  we  can  give  her,  and  I  would  prefer 
to  see  the  tariff  advanced  to  45  per  cent.,  and  still  retain 
the  33  1-3  per  cent,    off  in  favor  of  Britain,   though   in 

principle  I  am  a  free  trader.  I  am  a  firm  believer  in  Mr. 
Chamberlain's  trade  policy,  and  think  that  the  greater 
preference  we  can  give  to  the  Old  Country,  the  more  we 
will  be  strengthening  his  hands,  and  help  to  bring  about 
the  condition  of  affairs  between  the  Mother  Country  and 
the  colonies  for  which  he  is  working. 

As  to  the  measures  taken  to  prevent  what  wTe  call 
dumping,  it  seems  to  me   that  it  would  be  pretty  diffi- 


cult to  overcome.  Except  ill  the  case  of  certain  branded 
goods  or  special  lines,  it  would  be  next  to  impossible  to 
establish  a  case  of  dumping.  Very  often  a  buyer  here 
can  go  to  the  United  States  and  on  a  Large  purchase  ob- 
tain a  better  price  than  has  been  given  to  an  Ameri- 
can buyer.  But  in  cottons,  for  instance,  which  I  sup- 
pose was  chiefly  aimed  at,  no  doubt  the  Canadian  manu- 
facturers should  be  given  some  aid.  though  when'  the 
tariff  is  made  too  high,  and  things  look  too  prosperous 
lor  the  manufacturers,  the  consequence  is  that  the  pub- 
lic get  an  inflated  notion  of  the  business;  factories 
spring  up  here  and  there,  and  then  comes  the  crash  — 
for  which  the  Government  is  always  blamed. 

A  Large  Cotton  Manufacturer: 

To  meet  American  competition  in  some  lines  it  is 
necessary  to  sell  very  close,  but  we  are  more  than  hold- 
ing our  own.  I  am  an  advocate  of  higher  protection, 
and  believe  it  sound  business  to  foster  industries  which 
give  employment  to  hundreds  of  Canadian  workingmen, 
and  furnish  a  ready  home  market  for  our  farmers.  The 
measure  seems  only  half-hearted,  and  it  looks  as  if  the 
Government  were  awaiting  the  result  of  the  election  be- 
fore anything  radical  is  attempted. 

MEN'S  NECKWEAR. 
/.   W.   Woods,  of  Gordon,  Mackay  &  Co,  Toronto: 

The  increased  duty  on  dress  goods,  linings,  etc.,  is  un- 
fair, as  is  the  putting  into  immediate  effect  of  the 
changes.  As  far  as  I  can  find  out  the  clamor  for  lower 
tariff  on  silks  for  men's  neckwear  has  been  confined  to 
one  or  two  who  have  been  losing  money.  As  a  general 
rule  the  manufacturers  were  satisfied  and  would  have  pre- 
ferred no  change.  They  will  find  that  it  will  only  injure 
them,  as  it  will  encourage  competition.  The  ladies'  neck- 
wear and  men's  neckwear  industries  overlap  so  much  that 
the  former  will  be  manufactured  more  extensively  in  the 
latter  factories.  The  scheme  for  protecting  the  men's 
neckwear   makers   will   encourage   misrepresentation. 

E    A.  Taylor,  of  the  Ontario  Neckwear  Co,  Toronto: 

The  ladies'  neckwear  manufacturers  should  have  had  the 
protection  as  well  as  those  who  make  men's.  We  are 
laboring  under  precisely  the  same  difficulties,  but  they 
came  more  into  notice  during  the  surtax  excitement  on 
account  of  their  getting  more  fabrics  from  Germany.  We 
obtain  ours  in  Switzerland  and  France,  and  were  not 
affected  by  the  surtax.  The  silk  waist  makers  also  need 
the  protection  as  much  as  those  who  got  it.  The  only 
difference  between  much  of  the  silks  we  handle  and  what 
they  use  is  that  ours  come  mostly  in  19  to  21  inch 
widths,  and  theirs  is  21  inches. 

T  J.    Wardell,   of  the  Mien's   Furnishing  Branch   of  the   On- 
tario Neck  wear  Co. : 

In  mv  opinion  the  duty  should  have  been  raised  on  the 
manufactured  goods  instead  of  lowered  on  the  fabrics.  As 
it  is  now  it  will  in  all  probability  induce  many  new  mills 
to  start.  Small  men  can  go  to  New  York  and  buy  these 
goods  in  the  proper  widths  and  it  will  mean  a  lot  of  local 
competition.  Most  of  the  imported  goods  come  from 
England,  so  that  we  are  only  13  1-3  per  cent,  better  off, 
and  the  wholesalers  say  they  will  still  buy  in  England. 

H.J.  Caulfeild,  of  Caulfeild,  Burns  &  Gibson,    Toronto: 

I  haven't  had  much  time  to  consider  the  effects  of  the 
lower  tariff,  and  it  does  not  concern  us  much  as  yet,  as 
we  have  not  been  manufacturing  since  the  fire.  It  is  a 
good  thing,  however,  as  far  as  I  can   see,   since  there  was 
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a  quantity  nported  under  the  preferential  tarifl 

1 1 1 . 1 1  was  aol  "i  itni  i  li  make. 

II'.  .1.  Denton,  ../  hJui   WacdonaJd  &   (  o,    I'oionto 

The  changes  In  lhe  tarIB  will  make  no  dlflerenoi 

where  we  gel  oui  neckwear.     There  It,  al  .mv  rate, 
In  i  le  Impui  ted  in  i li i ^  line. 
<;    /•'.  Watson,  ol  /.'  a    S   Cun  e,   Toron 

Personally   1  have  always  been  opposed    to  a  lowering 
ol  the  tarifl,  and  have  talked  i  I      Since  the  fire, 

however,  1  care  nothing  about  it  in  an)   way,  aa  the  evils 
thai  maj   resull  are  rathe]  I   1 1 « « -  momenl  bj    the 

fact  thai  wo  will  new  Btock    more    cheaply,     it 

will  mean  nothing   to  us,  however,  as  the  customer  will 
gel  the  benefit  oi  it.    There  is  almost  m>  Imported  go 
and   the  lowei     duty   will  leave  a   large  opening  foi    die 
honesty,  and   arouse  competition. 
/■'   /'.  Evans,  of  Ladies'  Wear,  Limited,  Toronto: 

We  did  not  \\  ish  ,in\  further  protection,  it  is  likely 
ih.it  the  change  will  give  rise  to  the  manufacturing  ol 
neckwear  in  large  retail  houses.  It  it  does  we  can  look 
■  hi  ol  tin1  regular  tarifl  <>n  silk  fabrics  The 
competition  will  be  mote  keen.  At  one  time  I  was  trav- 
eling in  Australia,  ami  found  in  Melbourne  ami  the  sur- 
rounding  colony,  with  a  population  <>f  less  than  a  million, 
leu  manufacturers  oi  men's  neckwear.  They  were  pro- 
irifl  "I  38j  per  cent.,  ami  tics  were  being 
sold  there  at  about  half  the  price  we  could  sell  them  at. 
Nobody  made  money  hut  the  consumer. 
11'.    ll'.  Doran,  Dominion  Suspender  ( 

regard  to  the  action  of  the  Government  in  re- 
ducinu  the  tariff  mi  silks  lor  necktie  pnrposes  to  lit  per 
cent.,  we  objected  to  this  reduction  lor  over  a  year, 
Bending  letters  and  petitions  to  the  Government.  Our 
nal  opinion  is.  that  it  is  an  unwise  action  on  the 
part  of  tin'  Government,  as  it  leaves  the  matter  open  to 
a  good  deal  of  fraud. 

There  are  many  shrewd  business  men  among  the 
wholesale  dry  goods  ami  men's  furnishing  houses,  manu- 
facturers of  umbrellas,  ladies'  shirtwaists,  etc..  that  will 
see  m  mem  opportunity  for  entering  into  the  manufac- 
turing of  neckwear,  tor  the  sole  purpose  of  getting  in 
silks  at  the  low  rate  of  duty.  To  our  mind,  they  would 
be    very    foolish    if    they    did    not    start    a    branch    of    this 

kind  in  their  regular  establishments.  The  effect  would 
he  that  all  legitimate  manufacturers  of  neckwear  would 
feel  the  competition  very  keenly,  as  these  small  side- 
shows could  afford,  and  would  sell  at  cost  ami  less.  How- 
ever, we  will  go  on  manufacturing  as  long  as  we  cm, 
and  when  we  cannot  make  a  legitimate  profit,  we  will 
close  up  our  business.  Personally,  we  advocated  an  in- 
crease, cither  ad  valorem  or  a  specific  duty  on  manufac- 
tured   neckwear. 

CHINA  AND  PORCELAIN. 
A'.  H\   McCIain,  ofGowans,  Kent  a-  Co.,  Toronto 

The  duty  on  china  ami  porcelain  is  reduced  from  20 
to  i.")  per  cent.,  and  we  arc  perfect  u  satisfied.  It  injures 
no  one  in  this  country  ami  the  consumer  will  gel  the  full 
benefit  of  it.  The  greater  part  of  our  goods  is  bought  in 
England. 
./.   S    McMahon.  of  McMahon,  BroadSeld  &   Co,    Toronto: 

I    .mi    inclined    to    think    that    the    recent    changes    in    the 

tarifl  will  not  have  any  appreciable  influence  in  so  ur  .is 
the  greater  preference  on  china  ami  crockery  manufactured 
in  Great  Britain  is  concerned.  The  price  to  the  importer 
remains  uncht  well     as     th.u  on  package,  freight 

and  insurance,   all  of  which  arc  considerable  items.    This 


that   tin-    retail  dealei     will  paj   perl  hall 

pei   <  li.'     leas  for  English     I  apli 
t<>  the  pos  linin \   "i   the  II  ii  china   to  ■■. 

the  new    prcferenci 

the  ambigultj    in   tin-     reading     ol   lhe  ■ 
unlikelj    that   even   the  small     reduction   ol  one-ball     pei 
cent     m. is    he  rurthci    reduced       Me-  onlj    conditl 
which  tin-  change  In   the  tarifl   will  he  noticeabli 
the  preference  app  ill     china 

manufactured     in     Great    Britain        Tin.  "i  pei 

nothing    hut     a     'tup  handle"     lc 

on  Engll  ii  w  oolens. 

/.'    W.  KlotM,  Manufacturers'    \gent,    Toronto 

The    new     tarifl    will    umloiihtcill y    tend     to    imp-..    ,•      mi- 

poi  i.i  1 1":.  ■  oi  china,     etc  ,  Iron  Bi  Itain,  ami 

hi  i. mi  i  ntcnt    to   redui  e   receij  .,i 

though  loi   years  now   the  hulk  of  the  tr.nlc  baa  been 
plied  h\    British  makers     Where  the  change  will  be  i 
not  iceable   w  ill  he  In   fancj    lines,  In   whi<  b  G< 
led  in  spite  of  the  dut\  ol   10  per  cent.     Englishmen 
still   to   learn  -the  ar1    ol   manufacturing  cheap  nov< 
\n\    actual   Increased  'consumption  of   i 
Chi. ula  will  not   he  so  noticeable  a.  a  probable  Inci 
in   the    sale  of  English  noveltii  ion  aa  the 

manufacture!  can  compete  with  the  German. 

THE  TAILORS. 

Tailors    who    import    clot  hint!;    are    unanimous    i' 

that  the  <;  2-3  per  cent,   will  not   deflect   their  tradi 
all.    The  (lass  of  goods  they  import   is  not   manufactured 
iii   this  country,  ami   is  demanded   by   their  customet 
that    even   if   they    are   forced    to   charge   a   dollar    more   lor 

a  suit  it  will  not  lessen  their  importations  m  tin-  imallest 
degree,     in  fact  the  increased    cost   to  them  on  thi 

lerial   for  the  average  miiI    will  not   he  more  than  50c.     To 
the    class    i.l    trade    to    which    they    cater    the    incrci   ,-<\    c\ 
pense    will    be   a    small      consideration      as    far    as    turning 

their  taste  to  Canadian-made  goods  is  concerned, 

Several    letters   have   been    written    to    Mr.    Fielding 

ing  changes,  ami  many  deputations  have  waited  upon 
him.     To  all  his  answer  is  that   the  subjects  commented 

upon  will  be  considered.  It  is  altogether  likely  that  some 
of  these  will  receive  a  favorable  reply.  \  deputation 
consisting    of    Messrs.    .1.    W.      Woods,      president,      .1.      I). 

Allan,   vice-president,  and   p.   (;.   Morley,  secretary,  sent 

by    the   Toronto    Board    of   Trade,    waited    on    the    Mi 

to  discuss  ihe  advisability  of  extending  the  time  of  entry 
of  goods,  and  to  point  out  the  apparent  injustice  of  f.iv- 
Oring    men's   over    ladies'   neckwear,    and   of    Increasing    the 

duty  on  such  woolens  as  arc  not  made  in  Canada.  An 
answer  has  not   vet   been   received. 

NOTES. 
There  seems  to  he  some  confusion  among  the   jobbing 

trade    as     to    lhe     exact      interpretation    of    the    "dumping 

clause"  in  the  recent  tariff  changes.  In  this  connection  a 
meeting  of  the  Montreal  manufacturers  ami   jobbers   was 

held  at   tl;e  Windsor  Hotel,  Monday,  June  27,  to  co to 

an  understanding.  The  meeting  was  private,  hut  it  h 
learned  no  two  expressed  the  same  view.     Later  a 

i.ition  .vailed  upon  the  Montreal  collector  to  ascertain 
his    views. 

*  • 
* 

Some      changes     have    been      proposed    by    Mr.    Kiel 

since  the  writing  of  the  previous  portion  of  this  article. 
The  new  tariffs  are  not  to  go  into  effect  until  August  31, 
on  goods  bought  before  .lime  7.  The  privileges  of  the 
low  tariff  on  silk  for  men's  neckwear  have  been  extended 
to  silks  for  ladies'  neckwear.  The  changes  on  china  and 
porcelain  ate  interpreted  to  mean  "tableware  of  porcelain, 
china  or  other  white  (day."  The  delay  in  the  date  "f  en- 
forcement   will   be   good  news   to  importers. 

•  • 

Mr.   B.   Tooke,  of  Tooke  Bros  .  Montreal,  wb< 
in  tin1  matter,  expressed  himself  in  strong  '   dis- 

approval against  the  Government's  conduct.  He  -aid  that 
he   could   not    understand   wh-  vould    re- 

main quiet    after  the   Finance   Minister  himsell    had 
that  he  was  not  satisfied  with  the  tariff.     This 

year-  ago.   At    the   time  that   clause  -   pro 

tection   in  cottons  at   fifteen  per  cent,    waa  introdu 1. 

Though  a  good  while  ago,  nothing  has  ever  been  done 
to  make  the  matter  right. 
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PARIS   FASHIONS 

By  A.   E..   DACAM,  for  "Dry  Goods  Review." 


Silk  Apparel  In  Pavor  — The  Mode  In 
Linen  Costumes  —  Daring;  Blending  of 
Colors  on  Hats. 


THE  craze  for  silk  apparel  is  upon  us,  and  seems 
likely  to  have  come  to  stay;  thanks  to  the 
ingenuity  of  the  silk  manufacturers,  the  range 
of  choice  is  wide  — from  the  stiff  and  formal 
"stand-alone"  that  delighted  the  hearts  of  our 
mothers,  to  the  light  and  frivolous  oriental,  so  becoming 
to  the  Parisiennes,  and  which  their  dressmakers  know  so 
well  how  to  manipulate.  It  recalls  the  period  of  the 
second  empire,  at  the  beginning  of  the  nineteenth  cen- 
tury, when  silk  was  used  for  everything  in  the  way  of 
a  smart  woman's  wearing  apparel,  and  up  to  1870,  when 
the  Empress,  by  her  own  example,  authorized  the  use  of 
serge  and  cloth  for  country  costumes  during  the  hunting 
season  at  Compiegne,  and  even  then,  although  the  skirt 
was  of  cloth,  there  was  an  overskirt  or  draping  of  silk, 

matching  the  bodice. 

*       * 

* 

The  taffeta  tailor-mades  have  proved  a  great  success. 
These  are  generally  made  in  plain  colors,  with  the  skirt 
very  full,  without,  however,  the  "volouts"  and  frills  used 
on  lighter  silks,  although  a  narrow  "niching"  of  the  taf- 
fetas might  be  taken  round  the  edge.  The  little  bolero, 
fastened  into  a  waist  belt,  is  trimmed  with  a  vest  or  yoke 
of  lace  or  embroidered  lingerie.  The  Louis  XV.  adapt 
themselves  very  readily  to  the  taffetas,  and  are  very  be- 
coming to  a  stylish  woman.  Foulards  also  have  been 
revived,  and  are  very  light  and  soft.  A  white  foulard 
with  silver  spots  is  very  pretty.     The  skirt  is  made  en- 


sketch  No.  i. 


tirely  of  small  frills,  and  the  bodice  is  trimmed  with 
the  same  frills,  but  rather  wider,  and  held  in  place  at 
intervals  by  small  bows  of  green  velvet  and  a  Strasse 
buckle.  The  elbow  sleeves  to  correspond  are  finished  with 
a  "sabot"  of  linen  and  Louis  XVI.  bow.     A  high  waist 


belt  fastens  at  the  back  with  three  Strasse  buckles.  "Worn 
with  tliis  chic  costume  is  a  Gainsborough  of  fine  "paille 
de  riz"  trimmed  with  two  long  black  and  white  feathers. 
Amongst  other  silk  fabrics  "a  la  mode"  are  etamine, 
voile,  tusor,  plumetis  and  a  satin  de  Bengal  is  very 
pretty.  Many  of  these  silks  wash  as  well  as  cotton,  and 
are   thus  rendered   very  serviceable.    A   crepe   de   cotton 


in  supple,  delicate  tones  is  being  worn,  and  this  is  really 
much  prettier  than  the  name  would  lead  one  to  realize. 
I  have  seen  a  very  pretty  gown  in  this— several  shades 
of  pink  poppies  on  a  white  ground. 

* 
Linen  costumes  are  being  much  sold  for  both  town 
and  country  wear,  and  these,  for  the  more  dressy  occa- 
sions, are  trimmed  and  trimmed  again  with  entredeux, 
embroidered  lingerie,  and  Valenciennes— also  the  embroid- 
ery anglaise  has  lost  none  of  the  public  favor,  and  is 
used  just  as  well  for  an  entire  gown  as  for  blouses  and 
chimisettes.  Lace  of  all  descriptions  is  a  great  feature  in 
this  season's  dress,  and  the  old-fashioned  lace  fichus  and 
scarfs  of  our  grandmothers  are  brought  out  and  worn 
"telle  que"  in  an  artistic  manner,  or  otherwise,  accord- 
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inu'  to  the  owner*!  taste.  A  rather  prettj  idea  is  t«>  have 

a  plain  Bcarf  o£  muslin  jnal  thrown  verj   1 Ij   round 

the  neck   with  :i  deeolte    gown  for  ooneeii   (rear;     this 
ilso  ■  Blight   proteetioi  its. 

•  * 
• 

The  blending  of  colon  on  bate  is  very  daring,  and  only 
a  Frenchwoman  could  wear  them  without  the  effect  b 
dinglj   "criard";  as  it   is.  the  gown  and  Bunahade 
o  with  them  have  to  be  efully  chosen,  and 

;lu'  "Pompadour"  parasol,  which  is  also  in  favor,  must 
be  left  :it  borne  for  a  future  occasion.  The  large  art- 
ahaded  rosea  are  verj  beautiful,  especially  surd  Bhades 
.is  ••|i:iiinrt.'ii,"  "criniere  de  lion,"  cigare  and  all  through 
the  scale  of  browns.  (i  of  these  large  roses,  with 
three  or  four  leaves  and  a  drapery  of  tulle,  is  enough 
in  trim  a  picture  hat;  the  tulle  would  be  caught  al  the 
back  and  the  ends  allowed  tu  bang  free  or  brought  round 
and  twisted  under  the  chin,  and  thrown  again  over  the 
Bhoulders.  A  bigh-crowned  hat  lias  the  hard  outline 
taken  awaj  bj  means  of  two  mousseline-de  roie  frills 
round  it.  For  theatre  wear  the  lace  veil  ia  worn  aa  a 
drapery  for  the  bat,  falling  a  little  below  the  brim,  to  give 
a  soft  shade  to  the  face,  and  at  the  back  falling  to  the 
nape  of  the  neck  tliis  Bame  arrangement  is  also  worn 
at  garden  parties  and  fashionable  outdoor  meetin 

• 

No.  1  sketch  is  a  very  dressy  bolero  blouse,  having 
a  lace  stole  forming  yoke  at  the  hark  and  being  crossed 
in  trout  and  taken  to  the  edge;  this  stole  has  ;i  narrow 
black  velvet  ribbon,  threaded  along  each  edge;  the  deep 
lace  epaulettes  arc  edged  with  a  ball  fringe.  The  Bleeve  is 
"evasee"  and  elbow  length,  from  under  which  is  Been 
a  tightly  gathered  band  of  mousseline,  from  which  falls 
a  deep  lace  frill.  Most  blouses  have  a  wide  yoke  taken 
quite  across  the  shoulders,  the  sleeve  proper  beginning 
in  a  level  with  the  under  arm,  or  if  without  a  yoke,  then 
trimming,  in  the  form  of  entreileux  or  tucks,  are  taken 
round  with  often  a  frill  of  lace,  or  on  a  linen  blouse  em- 
broiderie  anglaise,  falling  below.  The  elbow  length  sleeve 
tor  all   full-dress  occasions  is  invariably  worn,  although 

during  the  last  two  or  three  weeks  a  few  very  smart  models 
have  been  made  with  the  fullness  on  the  shoulder  itself, 
which  is  quite  contrary  to  the  general  run  of  things  worn. 

•  • 

No.  2  sketch  is  a  beige  colored  cloth  cloak,  of  the 
Btyle  verj  much  in  vogue.  There  is  no  sleeve  proper,  but 

two  deep  flounces  at  each  side,  the  npper  being  fastened 
to  the  lower  by  means  of  three  fancy  buttons  at  each 
edge,  which  buttons  are  repeated  al  the  bottom  of  the 
cloak.     This  arrangement  gives  much  freedom  to  the  arms. 

but   needs  to  have  invisible   fastenings  to  keep  the  flounce 

in  place:  for  instance,  during  a  high  wind.  These  beige 
colored  (doth  paletots  are  nsed  for  evening  as  well  as  day 

wear. 


THE   CANADIAN   COTTON   INDUSTRY. 

A  REPORT  was  current  among  some  papers  that  the 
Canadian  cotton  companies  h,ol  agreed  to  close 
down,  Inn  a  leading  official  of  one  of  the  largest  ol 
ilicm  informs  the  Review  that  there  has  been  no  com- 
bination of  the  manufacturers  to  do  so.  "The  cotton  In- 
dustry is  very  dull,"  lie  said,  "and  several  of  the  factories 
arc  closing  down  for  a  few  days  now  and  then.  It  is 
purely  a  case    of     desperation.     Whether  the  helpers  like 


that    sort      of     thing,    Which    allow,    tin..  pick 

i  henevei  they  choose,  or  whethei  thej  pi 

' ,   work  ail  \  e.u   round,  ma]   hi  •  i  ol  opinion, 

hut     I    lallici     think    if   a    deputation    Ol    the   cotton    «roi 
would    (all    on       Mi        Fielding    they    would    give   ti i iii 

opinions  which  would  in-  anything  hut  agreeable 

"Stock:,  throughout  the  couniiv  an-  much  depleted    In 
staph  -uid  no  doubt  tin-  cotton  merchanl 

mon-  than  they  should  bave  la  but  it  will  not  be 

manj     weeks    before    the]     will  he  clamoring  l< 
again.     It   la  reallj    wonderful  how    tome  remini 
the  tamoui  circular  of  the  Merchants'  Cotton  Co    art 
banging  on  to  the  t  rade. 

"The  dry  gooda  department  at    the  customs  h 
running  overtime  on  account  ol  the    buge     imp" 

much    ol    which    could    he    made    lieic    with    a    little     Nipporl 

iiom  the  Government.     A  leading  hanker  in  Montreal  who 

has    |iist    returned      from      the   far   west    tells   me    that      the 

population  coming  in  there  (which  will  bave  to  be  clothed) 
will  astonish  all  In  a  tew  years,    it  la  a  mysterj  wh]  the 

powers  that  he  can't  sec  that  with  plenty  of  mills  run- 
ning full  tune  there  would  he  a  market  here  for  these 
people  better   than  any   export   market." 


ENTERTAINMENT   OF   R.    McKAY  &   CO. 

TWO  special  cars  carried  a  merr]  party,  composed  ol 
over  two  hundred  of  flic  employes  ol  R.  McKav  .'. 
Co.,  Hamilton,  to  the  Hotel  Brant  one  evening  to- 
wards the  end  of  .June,  where  they  were  royallj  enter 
tained  by  the  representatives  of  the  wholesale  and  manu- 
facturing houses  in  Hamilton  and  Toronto.  Everybody, 
from  the  head  of  the  tirm  to  the  check  ejrls,  was  invited, 
and   all   accepted    the  travelers'  kind  invitation. 

Suppei  was  served  at  11  p.  in.,  and  many  toasts  were 
proposed  and  responded  to.  The  toast,  "The  Firm,  Man- 
ager .mil  Employes,"  was  proposed  by  Richard  I..  Baker, 

and   res| led   to  by   Robert   McKay,   A.   A     \h  K.iv    and   R. 

I..    Smith. 

Robert    McKay,   in   responding,  spoke  of   the   travi 

as  good  fellows,  whether  encountered  in  business  or  in 
private.  He  heartily  thanked  them  tor  the  evening  that 
was  being  so  thoroughly  enjoyed  by  all  present. 

A.  A.  McKay  followed  in  the  same  strain  .is,  to  use 
his  own  words,  his  illustrious  father.  He  spoke  of  how 
the  firm  had  been  always  fairly  dealt  with  by  the  drum- 
mers, and  thanked  them  for  the  outing  they  had  tendered 
the  staff. 

R.  I..  Smith,  the  genial  manager  of  the  linn,  respond- 
ed.    He   thanked   the   travelers  and  also   the  employes    (or 

the  good  feeling  they  had  always  manifested  for  the  tirm 

and   himself,   and   hoped   it    would   always  continue. 

The  toast,  "The  iio^ts,"  was  proposed  by  Robert   Me 
Kay,  and  responded     to  by     Richard     I..  Baker,  Edward 

Burns   and    Thomas    \  erner       They    spoke   of    the   COUrl 

reception  they  always  received  from  both  the  tirm  and 
employes  when  they  called  upon  them.  They  always  felt 
at  home  in  the  bin  store,  and  were  glad  to  know  that  the 
business  was  prospering,  as  they  were  sure  it  would  con- 
tinue to  do  with  such  an  obliging  stall.  In  concluding  Ins 
remarks.  Mi  Vcrner  proposed  the  toast,  "The  Lad 
which  was  responded  to  by  K  \  Benjamin  and  D.  II 
(iihson.     The   partv    broke  up  about    J  30  a     m. 

This  entertainment  was  given  by  the  traveling  men  and 
manufacturers'  agents  to  the  firm  and  >tafT,  in  return  for 
a  couple  of  eveniiies  provided  by  the  linn  during  tie 
couple  of  years,  each  to  celebrate  the  amalgamation  of 
another  atore.  Such  gatherings  show  the  pleasant  rela- 
tions existing  between  the  firm  and  its  employes. 
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For  Fall  1 904 


The  following  list  will   be  helpful   if  you  are  in   need  of, 
or  looking  for,  the  correct  styles  and  colorings 


in 

Ladies' 

Dress   and  Full  Costume 

Haterials  and  Jacket  Cloths 

forth 

e  incoming  season  : 

C200. 

54-inch  Tweec 

.     3< 

Colorings 

,     Small  Broken  Check. 

C202. 

<< 

11 

3 

11 

Dark  Pin  Spot 

C204. 

<< 

a 

3 

1 1 

Dark  Fancy  Stripe 

C206 

< 

11 

4 

11 

Dark  Hair  Line  Stripe. 

C208. 

■< 

11 

4 

11 

Broken  Hair  Line  Stripe. 

C210. 

•  < 

11 

4 

11 

Broken  Knop  Stripe. 

C212. 

<( 

•  1 

4 

11 

Speckled  Pepper  and  Salt  Style. 

C214. 

t< 

11 

5 

11 

Fancy  Broken  Stripe. 

C216. 

1. 

•1 

5 

(i 

Fancy  Mixtures. 

C218. 

t< 

11 

4 

11 

Pin  Spot  with  Noil  Knop. 

C220. 

11 

11 

3 

11 

Dark  Ground  with  Fine  Colored  Knop  Stripe. 

C222. 

K 

11 

4 

11 

Heavy  Knop  Stripes. 

C224. 

11 

11 

5 

k 

Knop  same  color  as  ground. 

C228. 

11 

11 

6 

<• 

Clouded  Effect  Small  Check  Ground.    Brushed  Face. 

C230. 

•• 

•  1 

3 

<< 

Fey.  Mixtures,  Small  Knop  Effect. 

C232. 

11 

11 

4 

11 

Similar  to  C230,  with  hard  finish. 

C234. 

11 

11 

2 

11 

Navy  and  White,  Black  and  White,  Wide  Knop  Stripe 

C236. 

it 

11 

5 

ii 

Fancy  Mixtures,  prominent  Curl  Stripe. 

C238. 

i' 

it 

4 

11 

Fancy  Clouded  Ground,  Black  Tuft  Stripe. 

C240. 

11 

Man 

tie  CI 

oth, 

Black  and  White. 

C242. 

ii 

11 

11 

Dark  Ground,  White  Spot. 

C244. 

« 

11 

11 

Dark  Ground  with  Grey  Zibeline. 

C246. 

11 

ii 

1. 

Grey  Zibeline  Effect. 

Bro|>byf  Cains  £»  Co. 


23  Scott  Street, 
TORONTO. 


23  St.  Helen  Street, 
MONTREAL. 
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C248. 
C230. 

( 1262. 

C26I. 

( 1266. 

( !258 

(  l'60. 

( 1262. 

C263. 

C264. 

( 1266. 

C276. 

.1172. 

.117:;. 

•  1174. 

J17."». 

J176. 

.1177. 

.II7V 

J  lso. 

J181. 

BC30. 

C268. 

( 5270. 

.1 1 79. 

(  1 90. 

J1S3. 

J184. 

J185. 

.list;. 

Z57S. 

Z679. 

Z580. 
Z581. 

Z582. 

/.")S4. 


5 1  "i 


M  intle  Cloth, 


Tweed,  6  Colorings, 
4 


40- 

40- 

40- 

40- 

40 

40- 

40- 

54 

54- 

50- 

54 

54- 

40- 

54- 
40- 
40- 
40- 
46- 

44" 
40- 
40- 
54- 
54- 
54 


11. 
11. 
n. 
n. 
n. 
n. 
n. 
n. 
n. 
n. 
n. 
n. 
n. 

D. 

n. 
n. 
11 
n. 
n. 
n. 
n. 
n. 
n. 
n. 


Black  and  White  Spot,  Zibeline  Fini.h. 

Bhckand  White,  Small  Pattern,  Zibeline  I  iotsh, 
Check  Back. 

Hewson's  Basket  Weave  Mixtup 

Small  neat  designs. 
Tweed,   2  Shades  of  Grey  Hair  Line  Jacketings. 
Grey  Mottled  Zibeline. 

20  oz.  Homespun  Mid  Grey,  Dark  Grey,  Black. 
26-0/. 

26-oz.  

20  o/.  Blanket  Cloth,    Cardinal,    Grenat,   Navy,    Black. 

->A_Oy  ''  "  ''  "  "  "  "  " 

Mackinaw  Rainproof  in  Cardinal,  Royal,  Navy,  Black. 
Tweed,      16  Colorings,     Twilled  Mixture. 


6 
8 

5 
6 
8 
8 
8 
8 
6 

5 
6 
8 
5 
5 
5 
5 
7 
2 

5 
4 
5 
4 
4 


Small  Check  Mixture. 

Pin  Spot  Mixture. 

Mottled  Effect. 

Fine  Striped  Mixture. 

Zibeline  Mixture. 

Fancy  Zibeline  Stripe. 

Mixtures. 

Mixtures. 

Self  Ground  Granite,  with  Small  White  Splash. 

Coarse  Pepper  and  Salt  Style. 

Hewson's  Basket  Mixture?,  neat  style. 

Colored  Curl  Stripe. 

Small  White  Spot  on  Self  Grounds. 

Small  Broken  Check. 

Same  style  as  J  183,  Brushed. 

Brushed  Mixtures. 

Self  Ground  Basket  with  White  Thread  Mixture. 

Navy  and  White,  and  Black  and  White. 

Small  Check  with  White  Spots. 

Herringbone  Stripe. 

Broken  Stripe. 

Mid  Colorings,  Small  Colored  Spot. 

Colored  Mixtures,  Body  Combination. 


Brofrby,  Cains  &  Co. 


23  Scott  Street, 
TORONTO. 


23  St.  Helen  Street, 
MONTREAL. 
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Zf>86.  5  4  -in. 

Z588.  50  in. 

ZW).  50-in. 

Z592.  54-in. 

Z594.  54-in. 

Z595.  54-in. 

Z596.  54-in. 

Zr>97.  54-in. 

Z598.  54-in. 

D359.  52-in. 

M602.  54-in. 

M600.  54-in. 

W399.  47-in. 

F18.  46  in. 

F20.      46-in. 

F22.  46-in. 

Z585:  54-in. 

Z593.  54-in. 

Z599.  54  in. 

Z600.  54-in. 

Z601.  54-in. 

Z602.  54-in. 

BC26.  50-in. 

BC27.  50-in. 

Z583.  54-in. 

D366.  44-in. 

Z562.  38-in. 

Z566.  44-in. 
W338.  47-in. 
AR64.1.  52-in. 
AR639.  52  in. 
C276.  54-in. 
AR642.  52-in. 
AR637.  44-in. 


Tweed,      1   Colouring,    Broken  Pattern,  White  and  Black. 


6 

5 
2 

6 

5 
0 

4 
4 
4 
3 
3 
5 


3 

5 
3 
4 
2 

4 
3 
6 


Self  Grounds,  Colored  Knop  Stripe. 

Mixed  Grounds,  Zibeline  Curls. 

Small  Black  and  White  Stripe,  with  Black  Tuft. 

Mixed  Grounds,  with  Contrast  Tufts. 

Similar  to  Z594,  with  Knop  Stripe. 

Broken  Patterns,  with  Knop  Effect,  exceptional  styles. 

Wide  Zibeline  Stripe. 

Irregular  Zibeline  Stripe,  Fancy  Colors. 

Dark  Ground  Zibeline  Knop  Stripe. 

Grey  Broken  Stripe  Zibeline. 

Grey  and  Colored  Stripe. 

Fancy  Zibeline  Stripe,  "Wide." 

Combed  Basket  Cloth,   with    Knop,    Mid   Navy,   Navy 

and  Black. 
Each  of  two  designs  in  Broken  Basket  Styles,  in  Light 

Navy,  Navy  and  Black,  with  large  Curl  Knop. 
Rough  Curl  Surface,  in  Light  Navy,    Navy,  and  Black. 
Mannish,  in  very  desirable  mixtures. 
Self  Ground  Speckled,  in  Light  Navy,  Navy,  and  Black. 
Self  Ground  Speckled,  with  Knop. 
Black  and  Navy  Ground,  with  Contrast  Knop. 
Narrow  Stripe  Zibeline,  very  stylish. 
Zibeline  Flaked  Mixture,  "Haute  Nouveaute." 
Self  Ground  Granite,  in  Light  and  Dark  Brown,  Green( 

Light  and  Dark  Navy,  and  Black. 
Same  Ground  as  BC26.  with  Broken  White  Splash. 
Mixed  Colored  Ground,  Stripe  Tweed  Effect. 
Coarse  Basket  Weave,  Shaded  Colorings. 
Self  Colored  Wave  Pattern,  with   White  Pin  Spot,  in 

Light  and  Dark  Navy,  and  Black. 
White  Speckled  Venetian. 
Fancy  Colored,  with  Grey  Zibeline  Stripe. 
Speckled  Mixture,  with  Colored  Knops. 
Speckled  Ground,  with  Self  Colored  Broken  Knop  Stripe. 
"Hewson"  Basket  Shaded  Mixture. 
Box  Cloth,  with  very  fine  Broken  White  Hair  Stripe. 
Self  Ground,  with  White  Speck  and  Self  Colored  Tufc. 


Bro|>hy,  Cain*  £>  Co. 


23  Scott  Street, 
TORONTO. 


23  St.  Helen  Street, 
MONTREAL. 
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The  lines  described  in  the  3  previous  pages  of  this 
advertisement  refer  only  to  Ladies'  Mannish  and  Tweed 
Effect   Suitings. 

We  could  give  an  almost  endless  list  of  other  kinds, 
styles  and  qualities  in  the  following :  Satin  Cloths,  Cris- 
pines,  Venetians,  Vicunas,  Serges,  Hop  Sack,  Ladies' 
Cloth,  Box  Cloth,  Covert  Cloth,  Lustres,  Paradigms, 
Panama  Cloth,  Sicilians,  Henriettas,  Canvas  Cloth,  Granite 
Cloth,  Voil  de  Paris,  Crepoline,  Voiles,  etc.,  in  a  large 
variety   of  ways,    both    Colored   and    Black. 

ALSO 

Melton  Cloths  of  all  kinds. 

We  are  anxious  to  have  your  trade  and  have  no 
doubt  that  our  business  relations  will  be  mutually 
profitable. 

Brofrhy,  Cains  &  Co. 

23  Scott  Street,  23  St.  Helen  Street, 

TORONTO.  MONTREAL. 

N.B. — Those   wishing   samples   of  any   lines   of  goods    which    we    carry 
will   please   write   and   ask   for   them. 


40 


OHY  GOODS  REVIEW  July.  ieo4 

^Merchants  Cotton  Co. 

MONTREAL 


MANUFACTURE  FOR    US 

Plain  Grey  Sheetings,     6-4,     8-4,  9-4,      10-4,     and  1  1-4. 

Tvvill      <<             "               «■        lt  »           "                   << 

Plain  Bleached  Sheetings,        7  4,  8-4,       9-4,     and  10-4. 

Tvvill         "                  "                 "  "          tl                  (t 

AND  


Plain  Pillow  Cotton  in  40  to  50  inch. 
Light  Circular  Pillow  Cottons  in  40  to  50  inch. 
Heavy  Circular  Pillow  Cottons  in  40  to  50  inch. 
Pillow  Slips,  Light  Circular,  40  to  50  inch. 
"  Heavy  Circular,  40  to  50  inch. 

^=^=  ALSO  =— 


Pure  Bleached  Cottons,  Bleached  Cambrics,  Bleached  Twills, 
Bleached  Interlinings,  Grey  Cottons,  Extra  Fine  Grey  Cottons, 
Grey  Twills,  Drills,  Sail  Duck  and  Standard  Ducks,  Butter 
Cloth,     Cheese  Cloth,     Sanitary  Diaper  Cloth. 


BROPHY,  CAINS  ®»  CO. 

23  Scott  Street,  23  St.  Helen  Street, 

TORONTO.  MONTREAL. 
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Your  Lining  Department 

Should  be  one  of  the  uioal   profitable  in  the  hou 
We  c,iii\  all  the  besl  ranges  of  these  gfoods  made  \>\ 

The  Montreal  Cotton  Co.,  Valleyfield 

Foulards,  Cambrics,  Silesias,  Surahs.  Taffetine,  Linenettes, 

Percalines  and  Canvas, 

AND 

Plain  Sateens  in  Fast  Black  and  Colours, 

Mercerised  Sateens  in   Fast  Black  and  Colours. 

Silkettes,  Peau  de  Soie,  Spun  Glass,  and  a  full  range  of 

Colours  in  Moreen  Skirtings. 

ALSO 

Turkey  Red  Cottons,  Percales,  Bunting,  and  Cotton  Cashmeres. 

BROPHY,  CAINS  <£  CO. 

23  Scott  Street,  23  St.  Helen  Street,    . 

TORONTO.  MONTREAL. 


AT    THEIR    MAGOG    MILLS 

The  Dominion  Cotton  Mills  Co.,  Limited 

make 

Salisbury  Suitings,  Velour  Wrapperettes,  French  Twills, 
Kimona  Cloths,  Swansdowns,  Ladas  and  Magog  Tweed,  Heavy  Moles, 

all  Sleeve  Linings. 

All    of  \A/hiich    lines    \a/©    carry. 


WE    ALSO     HAVE     IN    STOCK,     MADE     BY 


The  Dominion  Cotton  Mills  Co.,  Limited 

Bleached  Shirtings,  Cambrics.  Lining  Cloths,  Sheetings, 

Pillow  Cottons,   Ducks,  Drills,  Cantons  and  Grey  Sheetings, 

White  Quilts,  Towels  and  Towelings. 

BROPHY,  CAINS  &  CO. 

23  Scott  Street,  23  St.  Helen  Street, 

TORONTO.  MONTREAL. 
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EALL  SEASON  1904 

For  up-to-date  Styles  see  our  range  of 

Royal  Waist  Flannels, 
Fancy  Twills,  Art  Tickings, 

The  product  of  the 

Colonial  Bleaching  and  Printing  Co. 

See  their  advertisement  first  page  of  this  Number. 


BROPHY,  CAINS  £>  CO. 

23  Scott  Street,  23  St.  Ilelen  Street, 

TORONTO.  MONTREAL. 


WADDING    Black  and  White. 

in  one-yard  and  12-yard  sheets. 

BATTING 

We  sell  none  but  the  best. 

North   Star,   Crescent   and    Pearl. 

Cotton  Batting 

In  Bales  and  Cases.  In  4,  6,  8,  12  and  16-oz.  Rolls. 

ALWAYS  IN  STOCK. 


BROPHY,  CAINS  £>  CO. 

23  Scott  Street,  23  St.  Helen  Street, 

TORONTO.  MONTREAL. 
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LEATHER 
FANCY 

AND 

G  OODS 

v* 


Till'.  past  year  has  Been  a  volume  of  busmen  in 
the  leather  goods  trade  thai  lias  made  thai  de 
partmenl  to  the  dry  goods  Btore  oi t  the 
in. -i  important.  The  old  method  of  laying  in 
a  few  purses,  staple  Bhapes  of  handbags  ami 
valises,  will  never  be               m  in  the  preaenl   state  of 

trade.       Buying   lias    Inc., mi'    a    fine    art,    ami    a    must    eare- 

I'nl  stml\  of  Btylea  ami  novelties,  etc.,  must  he  made. 
Manufacturers  are  offering  a  variety  that  renders  Buccess 
possible  ni  an]  Btore,  ami  the  public  are  becoming  bo 
educated  as  to  look  for  something  special  in  every  -tuck. 

Ajj  gifts,  leather  goods  eannol   he  excelled;  there  is  a  sub- 
stant  ialnc-s,   durability,   ami     usefulness   combined    with 
luxury  aboul  them  that  make  them  peculiarly  Buitable  as 
en  ts . 

* 

The  Btrongesl  line  has  been,  perhaps,  the  hand  bag 
in  all  its  variety  of  forms  and  leathers.  The  extensive 
demand  for  this  line  has  developed  such  a  prodigality  of 
Variety  BS  to  rather  injure  it,  both  lor  the  maker  and  the 
retailer.      With  a  few  staple  shapes  the  slock  can  he  kept 


the  besl   to  cany  ami  sell  regularly  through  it  all 

great   splash   was  made  hy  the  "PeggJ    from   Paris"   bag, 

and  the  advertising  it   received  made  it  one  of  the  beat 

known  styles.      lint    it   has  had  a  rather  poor  -ale.  in  spite 

of  it   all,  its  initial  Buccess  being  momentary.   A  partial 

Cause    lor   its   rapid    tall    was  the  Cheap  imitation,   that   fol- 
lowed   its    introduction.     A    large    departmental    store    was 

offering  a  coupe  of  months  ago  a  -mall  "Peggy"  for  ten 

cents,  and  the  large  Bizes  were  Belling  for  a  dollar.  This 

imitating   ha-  been   responsible   tor  the  -mall  Buccess  of 

Beveral  shapes,  for  tiie  multitude  of  new  designs. 

•      • 
• 

The  novelties  that  are  offered  in  leather  pood-  are  in- 
numerable. From  trunks  to  the  tiniest  purses  there  are 
included  bags,  writing  folios,  dressing  cases  and  bags,  hnl 
boxes,  jewel  cases,  watch  fobs,  pin  cases,  card  and  eigar 
cases,  ticket  holders,  telephone  registers,  hill  books,  co - 
lar,  cuff  and  brush  cases,  drinking  glasses,  SDMlgl  bags, 
hells,  music  holders,  traveling  pockets,  flasks,  ct3..  and 
each   is  useful  and  ornamental.      And  in  each  individual 


URNED 


RETURNED 
If 
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A  Folding  Writing  Case. 


A    |e>vel  Case. 


down,  but  when  hundreds  of  styles  are  thrown  on  the 
market,  the  size  of  stock  must  be  large,  and  the  tastes 
of  customers  wander.  Many  manufacturers,  especially  in 
th.-  United  States,  have  lost  thousands  of  dollars  in  this 
branch  of  leather  goods  on  account  of  the  fact  that  spe- 
cial machinery  is  ofen  required,  and  before  the  new  shape 

begins  to  pay  a  newer  comes  in  and  the  older  one  must 
be  dropped.  There  is.  too,  the  ureate-t  rivalry  in  the 
manufacturing  trade,  and  shapes  that  sell  are  imme- 
diately copied  by  rival  makers,  who  sell  them  at  cm 
prices.  So  keen  lias  this  Competition  become  that  New 
York  manufacturers  show  their  newest  goods  in  far  oft 
pan-  of  the  country  before  putting  them  on  the  market 
in  New  Fork.  This  is  done  in  order  to  delay  the  adop- 
tion of  the  shajK-  by  local  makers. 

• 
It  has  been  found  that,  while     there  i-  a  momentary 
demand  for  new  shapes,  the  staple,  moderate  designs  are 


A   Music  Holder 

taste  can  he  gratified.     The  prices,  too.  varying  n*  they 

do  from  a  few  cents  to  a  greal   many  dollars,  put  the  lines 

in  touch  with  every  purse. 

• 
Travelers'   needs  are   among  the  most     impoitvit   lV 

this  season  <>f  the  year.     For  this  there  is  a  ready  sale 

in  baps,  trunks,  writing  cases,  traveling  cases  for  playing 

cards  ami  other  games,  safety  pockets,  jewel   cases,  toil  •• 

bags,  collar  and  cuff  cases,  drinking  glasses,  etc.     In  the 
illustrations  are  shown  a  convenient  writing  ease,  music 

holder  and  jewel  case.      These  cuts  are  from  !1,> 

of  the  Julian  Sale  Leather  Goods  Company. 

• 
Among  fancj  u Is  there  is  a  greal  demand  for  cush- 
ion tops  in  the  lithographed  designs  m  the  f  •  ry  worked 

patterns,  ami   in   tape-tries.    Such   well   know  1   pieturt 
The  Fencing  Girl,  St.    Cecilia,  the   Angelus,  are   included, 
and  special  designs  are  shown  for  bachelor  quart 
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Putnam'*  Cloth  Chart 


Accurately  measures  piece  goods  and  ribbons  with- 
out unwinding  them  from  the  bolt. 

All  measurements  printed  upon  the  rule  just  as  a 
lumberman's  log  rule;  works  on  the  same  principle.  No 
book  of  tables  to  refer  to  as  withothercharts.  Simplest 
and  best. 

Bight  years  in  American  market;  nearly  10,000 
satisfied  customers. 

Booklet  with  description  and  testimonials  sent  free 
on  request.     Address — 

A.     E.     PUTNAM 

Care  of  E.J.  JOSELIN,  Agt. 


PRICE  $5  00  EACH,  COMPLETE. 


Factory— 

MILAN,  Mich. 


33   Melinda  Street 

TORONTO,   ONT. 
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STRAIGHT 


arrow     Fabric    Mfg.     Co. 

14     COURT    STREET,     TORONTO 


Prices  Right. 


Write  for  Prices. 


ALL 

Kinds  of 

FABRIC 
CUT 

Any   Width 

BIAS 

or 

STRAIGHT, 
PLAIN 

or 

FOLDED, 

to 

ORDER 


Established  over  a  Century. 


Jons  Dearden  (Sb  Co.  Ltd 


11  and  13  Bridgewater  Place, 


Every  buyer  knows  that  a  Quilt  of  good  quality  is  sold 
largely  by  its  design.  Our  season's  range,  in  the  new 
Art  styles,  are  the  prettiest  and  most  graceful  designs 
in  the  Market. 


MANCHESTER,  Eng. 

Cotton  Spinners  and  Manufacturers 
of  every  description  of 

ALHAMBRA,  TAPESTRY, 
HONEYCOMB,  SATIN, 
TOILET  ™5  MERCERISED 

QUILTS 

in  all  Qualities 

from  the  lowest  to  the  hvM. 


Canadian  Representative: 

J.  W.  nOLDEIM,  79  Piccadilly,  Manchester, 

and  2,  3  and  4  Carey  Lane,  London,  En<$. 
Branches— Paris,  Milan,   New  York,  etc.  WHOLESALE  TRADE  ONLY. 
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ABYimTI  S I  NGRCTA,1-ERS 


•   I  Ins  department  is  conducted  tad   prepared   liy   Mr     |     ('    Kirkwuod,  advertising   ID!  irontO,  anil  one  I  hi^ti   ti-|>ui.iiionuin 

expert    and    authority   on   .ill   advertising    matters.        lie    will    lie    pleased   to    answer    question!    regarding    advertising,  to  >;ive  the  ai 
advice  which  an  expert  is  so  well  qnalifl  re,  and  to  criticite  advertisements  which  may  b<-  lubmltted  to  him,     It  is  intended  that  the 

ment  shall   In-   helpful,   practical  and   well   up-to-date.        Correspondents    should   address  their   letters  to   "Good  Advertising    I  )•  ;  llll- 

DRY  (iiinii     RBVIKW,    Toronto. 


E\  I  l»Y  drj  g Is  merchant  in  Canada  Buffers  to 
a  greater  "i  less  extent  from  the  inroads  on  lii- 
trade  by  the  "mail  order  houses. "  Whether 
or  not  those  who  Bend  to  the  mail  older  houses 

for  ^ 1-  profil   thereby    is  a   matter  open  to 

question.  It  is  true  thai  the  big  houses  offer  a  greater 
variety,  and  supplj  many  tines  that  the  local  dealer 
cannot,  but  for  the  average  needs  of  the  average  buyer 
there  ought  to  be  uo  occasion  for  a  customer's  Bending 
to  the  department  stores.  lb>w  the  people  learned  to 
send  awav  for  drj  goods  and  other  lines  is  attributable  to 
only  one  cause,  namely,  the  aggressive  advertising  of  the 

big   concerns.       There    is,   of   course,   a   species   of  SatisfaC 

lion  in  getting  one's  merchandise  from  a  <i t \  store,  but 
it  requires  only  the  merest  consideration  of  the  question 
I     disci  ver  that  the  t<  wn  or  village  can  supply,  and  does 

supply,  it  not  the  identical,  then  equally  desirable  g Is. 

A  portion  of  the  public  seem  to  have  forgotten  their  lo- 
cal store,  when  in  need  of  important   purchases,  using  it 


There  is  a  phase  of  the  Question  that  is  too  often  lo-i 
sight  of,  namely,  the  injur;  done  the  community  bv  it- 
members  when  tbej  fail  to  support  homo  institutions 
loyally.     Mr.  C.   \V .   Hendershot,  of  Kingsville,  Ont,  in 

one  of  his  newspaper  advertisements,  set    forth   tin 
peci  of  the  mail  order  evil  \erv  admirably,  and  1  cannot 

do  better  than  to  reproduce  what  he  has  to  say: 

Do  you  want  a  live  business  in  your.town  T 

Whj  do  people  semi  to  the  mail  order  houses  for  their 

■j Is     .'  Why  ? 

The\  will  send  and  get  eight  or  ten  samples  and  be 
able  t"  make  a  selection  from  that   assortment  of  about 

one    inch    square   each,      but    will    not    be    able    to    make    a 
selection  out   of  a  slock   comprising  hundreds  of  pii 
right    at    their  own  doors . 

Supposing  thai  we,  as  drj  goods  merchants,  should 
want  something  that  we  do  not  handle  (a  buggy,  for  in- 
stance) .  We  look  through  the  mail  order  catalogue  and 
Bee  a  buggy  quoted  at  $59.75   or  $74.50,     We  ^<>  to  our  local 

man.   who   handles   buggies,   and   find    that    his   price    i-   -'in 


Tho'  forests  thrive  on  drops  of  rain, 
How  are  the  leaves  turned  green  ? 

And  how  do  motors  draw  a  train, 
With  subtle  force  unseen  ? 

These  questions  tend  to  make  one  think, 

Why  trade  thrives  best  on  printer's  ink. 

Trade;  like  some  folk  in  every  town, 
Takes  "spells;"  and  for  a  time  runs  down; 
For  folk,  they  order  mineral  springs  ; 
For  trade,    some  printer's  ink,  and  things 
That  build  up  business,  business  wise; 
They  call  the  mixture— advertise 

only   lor  the   little  odds  and  ends  that   are  standard  > 
w  here. 

The    remedy    tor    this    great    and    growing    evil    is    per 
sistent    advertising  on   the  pari   of  the   local   merchant 
advertising   not   only  through  the  use  of  the  local  news 

»r,  bill    bv    means  of  personal   letter.-,  printed  circulars 
and    by    samples,    where    and    when    possible.       1    find,    too. 

ii  tendency  on  the  part  of  some  merchants  to  issue  monthly 
or  quarterly  a  sort  of  newspaper  of  their  own.  in  which 
they  can  tell  their  own  Btory  at  length  and  illustrate  their 
goods  by  the  use  of  cuts.  Se\eral  coininunicat  ions  have 
been  Bent  me  this  past  month,  inquiring  the  cost  of  such  a 
publication.  It  would  seem  that  these  men  are  deter- 
mined to  contest  the  ground  with  ih  •  n  ail  ■  rdcr  hous  - 
whose  frequent  circulars  lend  to  divert  the  attention  and 
money  of  good  customers.  In  this  connection.  I  shall 
•  rj    glad    to   receive    from    Review    subscribers   who   are 

sending  out  circulars  or  store  papi  rs  to  their  constituency, 
examples  of   their   work. 


or  -lmi.  and  the  description  given  i-  about  the  aan 
given  by  the  mail  order  house,  but  there  is  a  difference 
yes,  and  a  great  difference.  The  one  was  made  espe 
cially  to  sell  at  a  mail  order  house,  where  cheapness 
means  more  than  quality,  and  the  other  has  the  maker's 
name  to  uphold,  and  in  everj  case  will  give  the  satisfac- 
tion that   it  should. 

We.  knowing  these  facts,  would  give  the  local  man 
our    custom,    even    though    hi-    price    ma.v     be    $10    01     | 

higher,   and    we   would    be   i ev    ahead    in   the   long   run 

for  di  is  he  not  help  to  keep  up  our  schools  and  churches. 
our  sidewalks  and  roads,  and  in  man)  ways  help  to  build 
up  our   low  n   .' 

But,  hold  on  lor  a  moment  !  We  know  of  parties  who 
sell  buggies  and  other  things  besides  (they  do  not  live 
over  Hill  miles  fpom  K.I.  who.  when  they  want  shoes,  ,|rv 
goods,    etc..    send  mail    order    houses    for    them. 

W.-  a-k  you,  as  loval  citizens  of  ■  pi  town,  is 

that  rig! 

Suppose  that  we,  as  ,\\\  •_■ u  merchants,  should  send 

to   these   mail    order   houses    for  i'h  68,   bard 

dniL's.  etc  .  or  if  we  wanted  H  b  d  should  b 
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into   town   with   The    Blank   Co. '8   name   on   it,   what    a 

howl   would  go   up   t'nmi   some  of  our  local   men  ! 

No  !  we  would  not  be  guilty  of  such  a  thing.  II'  we 
waul  a  buggy,  hardware,  groceries,  drugs,  etc.,  we  will 
patronize  the  merchants  in  our  own  town,  whom  we  con- 
sider honorable  and  upright  men,  and  whom,  we  know, 
would  no!  charge  more  for  an  article  than  they  should. 


Brockvilk's    Greatest    Store 


NEED     A     NEW 


Raincoat  ? 


Probably  the  most  useful  and  popular  garment  at  this 
time  of  the  year  is  the  Raincoat.  Our  lines  are  created 
in  such  styles  and  of  such  cloths  that  they  can  be  used  as 
a  dressy  wrap  for  cool  evenings,  or  a  protection  against 
dust  or  rain.  Our  stock  of  these  garments  is  very  large 
—  we  can  suit  any  taste  or  purse.  Prices  from  $5.00 
to  $25.00." 


GREY  OK  FAWN  RAINCOATS- 
Goud'Cravent-ut  cloth,  full  length  with 
loll  collar  and  reveres,  flare  sleeve  with     C    Ofl 
two  r.e.-il  Inlls  hi  the  hand-frice J.UU 

GKEY  OR  FAWN  CRAVENETTE  COAT 
wnli      .irje    sfcouldei    cape,      ccllarless. 
Bislinpsleeve  wiiti  cutl.  lull   lenglh,  an    C   (If) 
excellent  garment  for  .. O.UU 

TWEED  CLOTH- 

mixed  colors.  pos:ti\ely  shower   prool. 

vvitn  one  cape,  collarless  style,    Btshop     °1  CO 

sleeve  wnh  cutl.  Ii.ll  ltnglh--price I.OU 

FAWN  CRAVENETTE- 

with  one  shoulder  cape,  neat  roll  collar 

and  reveres,  Bishop  sleeve  with  lancy  (A   fill 

cutl,  hall  belt,  lull  lerclh-price IU.UU 

We    are    agents   lor     Ihe    celebrated    NoviModi 
Costumes. 


New  lidea  Hagazine  for  June  Now  Ready  5c. 

Robert  Wright  <&  Co. 

Importers. 


We  will  say  here  thai  if  yon  want  stores  that  will  be 
a  credit  to  our  town,  stores  that  you  would  be  pleased  to 
bring  a  visitor  to  our  town  to  see;  if  you  want  such  stores, 
you  will  have  to  buy  more  than  your  pins  and  needles 
in  your  own  town,  to  make  it  worth  while  for  them  to 
continue  to  do  business. 


COMMENTS. 

C.  W.  H. — The  advertisement  you  submit  would  stand 
out  better  and  stronger  were  it  to  have  a  border  all  about 
it.  Its  several  divisions  would  thus  be  made  a  unity 
beyond  doubt.  The  head  line  is  killed  in  effect  by  the 
stronger,  bolder  lines  below,  namely,  "Bring  the  children 
on  Saturday.  Candy  at  wholesale."  Better  to  bring  this 
top  line  to  Ihe  bottom.  If  would  be  more  impressive1 
there,  and  would  not  he  in  conflict  with  any  other  display 
heading  yon  might  use.  The  paragraph  devoted  to  a 
consideration  of  children's  wants,  while  very  well  writ- 
ten and  a  point  well  made,  is  too  long.  It  could  be  con- 
densed to  half  the  amount  of  matter  to  advantage.  Don't 
prolong  your  argument;  if  you  do,  it  is  apt  to  become 
wearisome,  and  the  object   aimed  at      the  development    of 


desire  to  possess  —  is  defeated.  Your  specific  announee- 
meiits  are  very  pleasingly  displayed  and  slated,  and 
leave  little  to  be  desired.  The  closing  section  of  the  ad- 
vertisement is  possibly  a  little  long,  hut  the  subject  mat- 
ter is  of  such  an  interesting  character  that  this  objection 
largely  disappears.  Your  choice  of  location  for  your  ad- 
vert isement    is  excellent . 

J.  B.  Eorrell  iv  Son,  of  Midland,  (int..  gave  a  piano 
recital  recently  in  their  store.     All  selling  was  suspended 

for  the  time  being.  Memo  cards  were  given  out.  and  if 
any  visitor  saw  anything  that  took  his  or  her  fancy,  the 
item  could  be  jotted  down  for  later  inquiry.  The  sales- 
people were  on  hand  to  assist  in  the  entertainment  and 
to  answer  questions.  This  same  firm  have  provided  an- 
other feature  likely  to  attract  much  attention  to  their 
si i  re.  namely,  a  prize  composition  on  a  subjecl  named 
by  the  advertisers.  Such  things  constitute  good  advertis- 
ing.  The  editcr  cf  this  department  will  be  elad  to  hear 
of  other  unusual   examples  in  retail   advertising. 

*       * 

Hollinrake  &  Co.,  Ingersoll,  Out.,  say:  "What  we  say 
to  our  customers:  We  measure  your  rooms,  cut  and  mateb 
the  carpets,  make  and  lav  the  carpets,  and  line  them  with 


TKe   Story  of  a  Beautiful   Coat 
Ar\d    Why   It    Costs    So    Little 


One  of  the  best  master  tailors 
in  New  Yorlc  found  himself  with- 
out orders,  and  was  about  to  let 
his  people  go,  and  shut  up  shop 
for  the  time. 

He  happened  to  drop  into 
Wanamakkr's. 

We  gave  him  a  different  idea. 
AVe  started  him  out  to  find  a 
big  lot  of  good  black  taffeta,  that 
some  one  was  real  anxious  to 
sell  quickly. 

He  found  it. 

Then  he  arranged  with  his 
people  to  work  on  this  contract 
on  reasonable  terms,  instead  of 
hunting  new  places,  when  work 
was  slack. 

They  were  glad  to  do  it. 

Then  we  furnished  the  handsome  Paris 
model,  after  which  the  coats  were  de- 
signed—had them  made  in  the  roost 
beautiful  and  most  desirable  pattern 
that  we  could  select ;  made  up  spic-span- 
new ;  made  of  an  excellent  quality  of 
black  taffeta  eilk  ;  with  collar  of  hand- 
some applique  ;  belted  at  waist ;  with 
smart  and  stylish  sleeves.  Coats  are 
full  length,  for  Summer  traveling,  to  St. 
Louis,  to  the  seashore,  to  the  country 
or  mountains.  One  of  the  most  practi- 
cal as  well  as  the  most  beautiful  Summer 
Coats  brought  out  this  season — coats 
that  could  not  have  been  produced  reg- 
ularly for  less  than  $.33  ;  but  now  offered 
At   Twenty  Dollars    Each 

The  coats  are  box-plaited,  front  and 
back ;  can  be  worn  half  or  full  belted ; 
the  full  sleeves  are  also  plaited  to  the 
elbow  ;  edges  finished  with  double  strap, 
ping  of  taffeta  silk.  Coats  as  effective 
and  handsome  as  any  for  which  you 
might  pay  double— now  $20  each. 


moth-proof  felt.  It  is  a  most  satisfactory  proposition, 
and  saves  customers  all  care  and  worry,  (iet  tight  in  line 
for  this  store.  Don't  think  it  is  necessary  to  chase  off  to 
a  distant  city  when  wanting  a  good  carpet.  ■  It's  not. 
They're  here  for  you.    Satisfaction  guaranteed. 

*      * 

There   are   reproduced    this   month    several    advertise- 
ments of  Canadian  merchants  which  commend  themselves 
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GOOD   ADVERTISING 


Dry     Coodl 

H  c  v  !«•  w 


as  being  £ 1  examples;  alio  one  or  two  suggestivi  Earl)    ad  vert  i 

can   advertisements.  u  ay    '■  i      Irw    ■  '    work    when  the  bum 


Elollinrake  >^    Co  .    Ingersoll,  aend    in   an   attractive!)  Simplicit)  i~  the  result  "l  usinit  simple  word    in  simple 

fatten    up    booklet,    calling     ittention    i"    many    of    their      sentences, 
regular  lines.     The  oover  is  irreen,  and  tli<'  inner  leavei 


yellow.      <  nis    mi'    used    i"    illustrate.      'I'll'    <!       n,ii-  • 
matter  i-  satisfying.     Thia  I klel  is  mailed  to  their  cus 


SUCCESS 

Business    is    brisk 

with  us.  Ever]  daj 
m  i>  i  «•  p  i-  o  pie  .in' 
heai  ning  w  h.ii  soi  t  of 
.1  si, He  « e  have  here 
and  the  hum  of  suo 
iss  siuuuls  on  e\ ei \ 

side. 

No  business  t;u>u  s 

net  manentl)  without 
desei \ ing  it,  mid  our 
growth  is  one  of  the 
strongest  proofs  of 
dui    worthiness. 

J.      DANAHER     &      CO 

Soli'  Agents  for  "Stilenlit"  ClOthM 

Fairfield  Block.   Granville  Street,  Opp.   Postoffice. 

Siuitpl.  i  un.l  bfauil  in.  .i>iirt'iiii'iit  ^  st-nl  on  application 


Attractive. 

tomers,  and  i<>  others  whom  they  desire  as  customers. 
The  sending  out  "t  Bnefa  advertising  literature  is  good 
adveitising,  and  is  made  n  ecssary  in  Uiis  day,  when  the 
large  department  stores  are  soliciting  by  catalogue  and 
circular  almost   every   home  in   the  land. 


LEARNED  BY  EXPERIENCE. 
Advertising  creates  a  preference. 

i  lex  >l  advei  tising  i>  ne^i  a . 
« 
One  thing  at  a  time. 

The    best    asset    a    business    can    have    is  to    be    con- 
tinually  impressed  on   thousands  of  human   brains. 

Simplicity  is  a  short   cut   t'>  the  ideal   in  advertising. 

The   real   object   of  advertising   is   in   inform,   not    t<> 
deceive. 

Eternal  vigilance  is  the  price  <>t'  suoces 

•      « 

Attend  t>>  quality  first  and  prices  second. 


Sow   ill.'  seed  between  times     reap  the  harvest  dui 
busy  times. 

li  yon  change  the  reading  ■•!'  your  advertisement  in 
the  dailj  every  day  il  will,  even  if  unconsciously,  imp 
the  reader  thai  your  stock  is  continuously  changing  con- 
stantly being  renewed,  and  thai  your  business  is  too  wide 
a«akc  ami  progressive  i"  allow  old  fashioned,  undesirable 
and  shop  worn  wares  t>>  lie  kepi   in  stock. 


SOME  GOOD  INTRODUCTIONS. 

The  cry    is  cheap,  cheap,  cheap,      Bui    we  saj    good. 
Goodness  is  the  main  point   with  us. 

Ecoi ly    is  the  key  note  ef  our  talk . 

Brief!)  Btated  facts,  ami  plainl)  printed  Sgures,  backed 
up  with  these  goods,  besl  tell  the  story  oi  iliis  special  sale. 


Buying  ii  tailor-made  mil  i- ~r  I  >       Three  men  oat  ■■(  foul  »l me 

ft malterof  confidence    Tw.ni>  remenwhi   hare  been  | 

nflden  «■ ,;.      In    Ihb    -h.|. 

200,000   in.  ii    »hu  Inn.-  nevei    been    foryi     •  ManthtBed  patron* 

I  reared  the  waUl  of  thii  B     .  l»  .)     mud 

tailor  ihop  the  irorld  bai    Ninth 
iv.r  known  ..■  make  Butt  i«-  i  . 

Order  ..ii-  ..i  1 1 ,"  .     .. 

the   , Bdenoetbal  It  i.  worth  iwloe     2  "  "' ,  "   -"r'-"«-   ' «>>• • 

that,    with    the    privilege    of    mone,    K'«     th  '       ,k- 

-1"      I  ii.  r-  »  the  paratire 

ralur  ,n  the  twentj  <l..llur  In. 
Me*,     measuring    l.iuii«»    ami       Band    for    (ample*,     nvuiiniii 
faahlon  card*  tent  upon  r.  ,  ., 

ARNHEIM      ARNHEIM 

Uroadway  and  yth  St.        Broadway  and  oth   St. 


I  ■  .1  ads.  a  nli  •  '.iry. 

Morning  shopping  is  liesi .     One  morning  hour  equals 
two  in  the  ai  ternoon  . 

'■ I   health   never  i.'o'-s  on   wel    feet.      Wei    feel    are 

always  running  for  i lit-  doctor. 


Think   success   ami   yon   will   find    it   easier  to  achieve 
success 


You  are  always  welcome  here     and  don't  think  you're 
expeeted  \><  buy  every   time  you  come  into  the  si 


r-~  «~ 
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Tins  business  didn't   mow  by  chance.     The  goods  and       because  of  the  attractive  and  impressive  character   of  their 
prices  have  dune  most.  window  displays. 


For  everj    profitable   investmenl    we   tell   yow    about. 
a  dozen  awail  you  in  silence. 


The  artist's  touch  is  in  the  make-up  of  these  clothes. 

*      » 

* 

A   clean,   well-lighted   store,    bristling  with   bargains. 


One  snil  of  cut-to-ordef  clothes  will  outwear  any  three 
ready-made  suits. 

Your  patronage  hangs  on  a  thread.  That  thread  is 
your  satisfaction.  We  treat  you  honestly,  and  the  thread 
has    become    a    cable. 

-From  "The  Ad-Writer." 


ADVERTISING   BY  PHOTOGRAPHY. 

A  GENERAL  store  in  a  town  in  Tennessee  evolved  a 
scheme  in  advertising  for  a  country  district  which 
proved  a  great  success.  It  was  advertised  that  on  a 
certain  day  a  large  photograph  of  the  store  would  be  taken, 
and  people  from  the  surrounding  country  were  invited  to  be 
present.  It  was  further  announced  that  everyone  whose 
face  appeared  in  the  picture  would  be  entitled  to  a  free  copy. 
The  result  was  the  biggest  sort  of  an  "opening."  People 
even  secured  positions  on  the  roof.  In  order  to  get  a  copy 
of  the  completed  photograph,  each  person  was  obliged  to 
call  a  second  time,  and  on  such  an  occasion  would  be  apt  to 
buy  something.  Besides  the  photographs  would  likely  be 
preserved  permanently  and  would  thus  form  a  perennial 
advertisement. 


A 


NOVEL  ANNOUNCEMENT. 

RETAIL  advertiser  in  a  country  paper  takes  the  follow- 
ing ingenious  method  of  reminding  his  customers  that 
a  prompt  settlement  of  accounts  is  desired  : 

O  the  wild  charge  they  made  ! 

All  the  world  wondered. 
Honor  the  charge  they  made 
Noble  Six  Hundred. — Tennyson. 
That's   just    what    we've    been    doing — "Charging,"    and    if 
the  Noble   Six    Hundred   would  now  honor  the  "Charge''  we 
made,  and  settle  up,  we  should  be  supremely   happy.      Don't 
hesitate     because    your   charge   was   only   g5.00.      We're    not 
millionaires,  and  every  V  counts. 

Yours  truly, 

Drake  &  Joyce. 


COURSE  IN  WINDOW  DRESSING. 

The  International  Correspondence  Schools,  of  Scranton, 
Pa.,  have  prepared  a  course  in  window  trimming  and  mer- 
cantile decoration.  It  is  said  that  there  is  a  pressing  need 
for  competent  window  trimmers,  and  few  good  men  avail- 
able for  this  class  of  work.  Many  a  salesman  has  a  first- 
class  outlet  for  his  talents  as  a  salesman  in  arranging 
strong  window  displays.  Indeed,  there  are  some  men  who 
deserve    to  be  ranked  as  the  most  successful    salesmen    just 


ADVERTISING  INSTRUCTION  COURSES. 

DOUBTLESS  many  leaders  of  The  Dry  Goods  Review 
have  been  curious  to  know  the  nature  of  the  in- 
struction which  the  "schools  of  advertising"  pro- 
vide. The  value  of  any  such  course  in  the  principles  and 
practice  of  advertising  lies  for  the  most  part  in  the  stu- 
dent's contribution— to  his  diligence  in  performing  the 
tasks  allotted.  Some  of  these  so-called  "schools'"  are 
very  one-sided  concerns;  they  provide  lessons  and  lec- 
tures, and  that  is  about  all.  Their  criticisms  and  atten- 
tion to  the  submitted  work  of  students  are  perfunctory. 
Not  all  instructors  are  to  be  charged  with  neglect,  and  it 
is  but  just  to  say  so.  In  this  age,  when  good  advertising 
in  every  sense  of  the  term  is  so  imperative,  it  behooves 
every  writer  of  advertising  to  learn  all  he  can  to  enable 
him  to  do  the  most  successful  work. 

Herewith   are  given  the  lesson  headings  of  one  such 
course : 

1.  General  instructions. 

2.  The   advertisement   in   detail. 

3.  The  study  of  type. 

4.  Proof-reading. 

5 .  Measurements .    * 

6.  Headlines. 

7.  How  to  lay  out  an  advertisement. 

8.  Mail  order  advertising. 

9.  Special  matter  on  grocery  advertising. 

10.  The  sentence  paragraph. 

11.  How  to  write  to  fill  a  certain  space. 

12.  How  to  lay  out  a  magazine  advertisement   . 
33.     How  to   collect  material   for  advertising. 

14.  The  Wanamaker  style. 

15.  Comparison  of  styles. 

10.      The  planning  of  large  newspaper  advertising. 

17.  Sentiment   in   advertising. 

18.  High-grade  advertising. 
10.      Illustrations. 

20.  Engraving  methods. 

21.  How  to  buy  engravings. 

22.  The  placing  of  advertising  contracts  with  publica- 
tions of  general  circulation. 

23.  Making  contracts  for  large  daily  papers. 

24.  Making    contracts   for   small      daily    and    weekly 
papers. 

25.  Street  car  advertising. 

26.  The  poster. 

27.  How  to  figure  the  cost  of  a  booklet. 

28.  On    the    preparation    of    booklets. 

29.  Special   sales. 

30.  The  inquiry  bringer. 

31 .  The  follow-up   system . 

32.  Using  timely  events  in   advertising. 

33.  Getting  advertising  that  is   not   paid   for. 

34.  What  to  do  with  your  competitor's  advertising. 

35.  How  to  work  up  a  personal  business. 
.'i(i.     Planning  an  advertising  campaign. 
37.     Duties  of  the  advertising  manager. 

.38.      The  card  system  and  tracing  advertising  results. 

39.  The  advertising  man  as  sales  manager. 

40.  How  to  get.  and  hold  a  position. 
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are 


exclusive  in  manufacture 

and  design. 

We  are  the  leading  House  for 

RAINPROOF  GOODS 


Our  collection  for  the  Fall  season  is  now 
complete.  It  comprises  the  latest  novelties 
in  all  classes  of   Bradford   Fabrics. 

Law,  Russell  &  Co., 

LIHITEU. 

Converters  of  Bradford  Fabrics, 


Bradford. 
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FERGUSON  BROS.,  Limited 

Holme  Head  Works, 

CARLISLE.  ENGLAND. 


PHILADELPHIA,  1876 


CHICAGO  1893,  HIGHEST  AWARD. 


«fe#^ 


PARIS,  1878 


Highest  Award. 
SYDNEY,  1879 


Gold  Medal. 
CALCUTTA,  1884 


Highest  Award. 
MELBOURNE,  1881 


Gold  Medal. 
ADELAIDE,  1887 


(ioid  Medal. 


HIGH-GL-ASS 


Highest  Award. 


DRESSMAKERS'  LININGS>nORDiNARYan<,MERCERisED  finish 

DRESS  SATINS, 

PERCALINES, 

LINENETTES, 

RUSTLES,  GLACES,  Etc. 

HIGH-GLASS 


TAILORS'  LININGS  in  ORDINARY  and  MERCERISED  finish 

DYED  and  PRINTED  TWILLS  and  POCKETINGS, 
DYED  ITALIANS  and  BEATRICE  TWILLS, 
SATEENS  and  CAMBRICS, 

SILK  STRIPED  SATEENS, 

SHRUNK  SUPERS,  Etc. 

OUR   GOODS   CAN    BE   OBTAINED   FROM   ALL  THE    LEADING  WHO  LESALE  HOUSES. 

AGENT  for  the  DOMINION, 

SAMUEL  HIRD, 

759  Craig  Street,       -        Montreal. 
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FIREPROOF    CLOTH    AND    ITS 
MANUFACTURE 


^ 
W 


D 


L'RING  the  year  190*2  there  wan  produced  in 
Canada  30,210  tons  of  a  material,  valued  al 
over  one  million  dollars,  which  to-daj  is 
beginning  t"  occupj  an  important  place  in 
commerce  and  which  to-morrow  will  u  doubl 
edl)  be  in  enormous  demand.  This  material  is  asbestos 
;nnl  it  is  Bought  because  of  its  B re-proof  qualities. 

Asbestos  in  its  crude  Btate  is  a  mineral  composed 
<ii  flax-like  fibres.  Paradoxically,  it  is  the  I  in U  which 
completes  the  chain  between  the  vegetable  and  mineral 
kingdoms.  Ii  is  ;t  miueralogical  vegetable  possessing 
the  properties  of  both  vegetable  and  mineral,  for  ii  i- 
both  fibrous  and  crystalline,  elastic  and  brittle,  heavj 
a-  a  rock  in  its  crude  state  and  yel  light  as  thistledown 
when  broken  up.  Siill  more  wonderful  is  the  fact  thai 
ii    baa    withstood    tin-    action    of    the   elements   since    i In- 


in  Cape  Breton,  in  Nova  Scotia,  near  St.  .l<>lin.  New 
Brunswick,  in  Quebec,  north  of  the  Ottawa  River,  in 
the  Eastern  Townships,  in  Eastern  Ontario,  among  the 
eruptive  rocks  west   of  Lake  Superior,  in   British  Colum 

mil   in   the   Yukon.     Tl thei    sources  of  supplj    in 

the  world  are  Italy,  South  Africa  and  South  Carolina. 
The  Buperiorit)  "t  the  Canadian  asbestos  ln-~  w,  "the 
Btrength  of  its  fibres',  which  admit  of  its  manufacture 
into  fabrics. 

Asbestos  is  mined  almost  entirely    in  the  Provinct 
Quebec,  al  Thetford,  East    Broughton,  Black  Lake,  Coler 
aine,    Danville    Brompton    Lake    and    Denholm.      In    <>n 
tario  two  mines   in  operation   are   located   al   Tweed  and 

al    Actinolite.      The    producti I    asbestos    ha-    grown 

steadily  from  380  tons  in  lvs»>  to  30,219  tons  in  1902 
The  value  has  increased   from  $24,700  to  $1,126,688  dur- 


Scene  in  an   Asbestos   Fabric   Factory. 
K'oiirtesy  <>f  BeianttflO' Aim  ri.-.inl 


world    began.      While    the    hardest    rocks   surrounding    it 
have  been  reduced,  the  asbestos  deposits  have  successfully 
ed  the  assaults  >  i   fire,  acids  and  time. 

Regarded  from  the  commercial  standpoint,  asbestos 
is  the  link  between  the  dry  goods  merchant  and  the 
hardware  merchant.  It-  utilities  are  extreme!]  varied. 
It  ran  be  woven  into  cloth,  spun  into  rope,  made  into 
paper  and  compressed  into  a  form  which  possesses  all 
the  qualities  of  wood  save  ignition.  The  drj  goods  mer- 
ehant  can  handle  asbestos  in  the  form  i>t'  curtains  and 
draperies,  while  the  hardware  merchant  can  sell  ii  a< 
huiler  covering,  rope  or  paper. 

Asbestos  in  Canada. 

The  principal  supply  of  crude  asbestos,  suital  le  for 
manufacturing  into  fire-proof  materials,  comes  from 
Canada.  The  deposits  are  found  in  the  peculiar  rock 
group  known  as  the  serpentines,  which  ocours  in  main 
part-  of  the  Dominion.     Serpentines  have  been  observed 


'hi-  i>rep»ruii.>n  "f  thin  »rticl.'  The  !'• 
Information  and  out*  to  the  "Scientific  American    «nd  for  information  to  Di   B   w 
Ellin  of  Ottawa]    F.l.e.r 


ing  the  same  period,  though  the  average  value  per  ton 
ha-  decreased   from  $65  to  t  i7.L's. 

Mining  Asbestos. 

bestos  is  found  in  narrow    veins  or  -earn-  al t   an 

inch  and  a-quarter  in  thickness,  and  embedded  in  rock 
from  which  it  is  easilj  severed.  The  Btrata  ol  asbestos 
may  be  either  vertical  or  horizontal,  and  are  found  in 
practically  detached  deposits,  bo  thai  the  search  for  them 
is  most  elusive.  Tin-  act  of  separating  the  mineral  from 
its  matrix  of  rock  i-  termed  "hand-cobbing"  ami  i^ 
carried   on    largely   bj    an    automatic   process. 

The  first   step  is  ;,.  pass  the  rock   through  a  crasher 
in  which  it   i-  Bized  for  what  are  termed  the  rolls.  These 

nre  < ugatcd   and   -till    further  reduce   the  size  ol 

pieces  of  rock.  From  the  rolls  the  material  passes  into 
a  series  of  cyclones  which  finally  reduce  the  rock  to  pow- 
der ami   separate   the   fibres  of   the     asbestos.     Shaking 

ens  then   divide   the   two  components  and   the  fibres 
are   readj    for  being  packed   in  bags  and  shipped   I 
asbestos  factories. 
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Manufacturing   Asbestos   Cloth. 

Ai  the  factory  the  crude  material  is  placed  in  a 
chaser  mill.  This  is  a  machine  comprising  a  rotating 
edge-wheel  revolving  ai  the  end  of  a  radial  arm  in  a 
trough,  which  crushes  the  mineral  and  divides  the  fibres. 
The  result  is  a  snowy  mass  of  mineral  wool  ready  for 
winnowing.  Like  the  winnowing  id'  grain,  the  process 
(•(insists  (d'  removing  the  minute  particles  of  rock  still 
elinging  to  (he  fibres.  This  is  accomplished  by  means  of 
a  blast   of  air. 

\'e\t  in  the  nrocess  of  manufacture  comes  the  air 
fibre  raising.  The  fibres  are  raised  by  a  current  of  air 
produced  by  a  blower  operating  through  a  vertical  ]>ip<'. 
inclined  at  a  small  angle.  The  fibres  of  coarser  fibre  are 
deposited  in  a  compartment,  near  the  bottom  of  the  pipe. 
The  medium  fibres  are  projected  a  little  higher  and  fall 
into  a  second  compartment.  The  finer  fibres  ascend  to 
a  still  higher  point,  while  the  dust  is  carried  to  the  top 
of   the   pipe. 

Carding   and   Spinning. 

The  Huffy  asbestos  is  now  carried  to  the  carding  room, 
just   as  if  it  were  genuine  wool  or  pure  cotton,  instead  of 


apron  or  endless  band,  and  are  gathered  into  rows  by 
reciprocating  scrapers;  they  are  then  condensed,  and  the 
process  is  continued  in  the  coiling  cans. 

In  spinning  the  yarn,  the  ravings  are  delivered  to 
the  spindles  on  a  carriage,  which  then  recedes,  when 
the  fibres  are  twisted,  and  returns  when  the  spun  as 
bestos  yarn  is  wound  on  the  spindles.  The  spinning 
frames  do  not  draw  the  yarn,  and  no  strain  is  placed  on 
it  until  after  it  is  twisted.  This  brings  the  manufac- 
ture of  the  fireproof  material  to  a  point  where  it  is  to 
he    woven   iido   cloth,   packing,   or  other  forms. 

Use  of  Asbestos  Cloth. 

Up  to  the  present  time  the  chief  use  to  which  asbestos 
fabrics  have  been  put  is  for  fire-proof  curtains  and  other 
hangings  in  theatres.  To  be  absolutely  fire-proof,  the 
purity  of  the  asbestos  must  be  one  hundred  per  cent.,  and 
not  only  is  purity  essential,  hut  strength  as  well.  for. 
after  asbestos  is  subjected  to  intense  heat,  it  has  a  ten- 
dency to  powder  and  may  break  through  owing  to  its 
weight.  In  order  to  overcome  this  possible  defect,  an 
ingenious  manufacturer  has  hit  on  a  new  method  of  weav- 
ing  cloth    for   theatre    curtains.    Two   strands   oi    asbestos 


Scene  in  an  Asbestos  Fabric  Factory. 

(Courtesy  of  Scientific  American)) 


a  mineral  substance  which  was  originally  mined  like 
coal.  A  carding  machine,  similar  to  that  employed  in 
preparing  wool,  cotton,  or  flax  fibres  before  spinning,  has 
been  adopted  by  the  manufacturers.  The  problem  of 
mechanically  combing  these  fibres  was  no  small  one  and 
the  carding  takes  place  in  a  machine  having  a  large 
central  rotating  cylinder  covered  with  card  clothing, 
that  is.  strips  of  leather  set  with  projecting  wires  termed 
teeth.  Around  the  main  cylinder  there  are  a  number  of 
smaller  cylinders,  also  provided  with  card  clothing,  which 
engages  the  teeth  of  the  centra]  cylinder  rotating  in  the 
reverse    direction. 

This  machine  straightens  ou1  the  fibres  and  la<ys 
them  parallel;  after  passing  through  the  first  breaker, 
they  are  fed  into  a  second  carding  engine  or  breaker, 
which  is  set  to  a  liner  gauge  than  the  preceding.  A  third 
and  last  carding  process  lakes  place  in  a  machine  called 
a  finisher  or  condenser,  when  all  the  irregularities  are 
eliminated,  and  the  fibres  are  stripped  from  the  final 
cylinder  by  means  of  a  fly  comb,  and  are  converted  into 
mispun    threads,    when    (hey   are  delivered   on   a   traveling 


are  spun  round  a  strand  of  high-temperature-melt  me 
brass  wire,  so  that  the  wire  is  completely  embedded  and 
concealed.  These  metallic  strands  form  the  war]),  so 
that  the  threads  run  the  long  way  of  the  cloth,  when 
finished.     The  weft  or  cross-threads  are  of  pure  asbestos. 

Asbestos  cloth  is  gradually  being  utilized  for  other 
purposes  besides  sta<je  curtains.  It  is  now  employed 
by  upholsterers  in  making  the  stage  furniture,  and  the 
set  scenery  is  often  constructed  of  asbestos  cloth.  Fine 
textures  are  required  for  (his  purpose,  as  scenic  artists 
find  the  ordinary  cloth  difficult  to  paint  on.  Asbestos 
carpet  is  also  an  accomplished  fact  to-day,  and  it  is  with 
satisfaction   thai    it  is  found  to  grow  tougher  with   use. 

Asbestos  is  a  valuable  mineral  and  consequently  as- 
bestos cloth  is  expensive.  The  mineral,  as  it  comes  from 
the  mine,  costs  $200  per  ton,  ami  after  it  is  stripped  the 
long  fibres  are  worth  $1,500  per  ton.  The  manufactured 
(doth  sells  for  $3  a  square  yard.  So  far  as  is  known 
there  are  no  manufacturers  of  asbestos  (doth  in  Can- 
ada, though  several  firms  are  engaged  in  the  manufac- 
ture of  boiler  coverings  of  asbestos. 
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Ladies'    I'nderwear 
Cotton   Hosiery 

la  I  and  Yak  Laces 
Lace  Curtains 
Ladies'  Gloves 
Bathing  Suits 
Neglige  Shirts 
Overalls  and  Smocks 


SPECIAL 

Nazareth   Waists 

wa  sh  well  —  wea  r 
well — have  you  han- 
dled them  ?  Put  u/> 
in  x/2  doz.  boxes, 
siaes  to  fit  children 
from  i  to  12  years. 
Retail  at  25  cents. 
A  good  thing.  Try 
them. 


Knox, 

Morgan 
&Co. 


Wholesale 
Dry  Goods 

HAMILTON. 


COMPLETE     LINE     SAMPLES 

I  OP  FALL   in  hands  of  our 

representative*. 


Let  us  show  you 
what  we  are  doing 
this  season. 
Request  for  samples 
will  be  appreciated 
and  agent  in  your 
district  immediate- 
ly despatched. 


Liberal  Terms 
Prompt  Shipments 


Fall 
Goods. 


SEE   IS   FOR 


Dress  Goods 

Velveteen* 

Hose  and  Half  Hose 

Blouses 

Wrappers 

Ladies'    a  ud 

Children  s  Vests 

Wo rsted   Ya  rus 

I- 1  an  ticls 

Blankets 

Shirts  and  Drawers 

Top  Shirts 

Comforters 

Flannelettes 

Wrapperettes 

Tweed  Pants 

Men's  Reefers 

Waterproof 

An  inspection  of  out 
stock  zi'ill  court  nee 
you  that  mt  cutty 
the  goods  you   nut  tit. 
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A  YOUNG  friend  of  mine  has  been  having  rathe] 
a  hard  time  of  it  lately.  Some  years  ago  he 
entered  the  employ  of  a  well  known  com- 
mercial institution,  and  as  he  was  bright  audi 
clever  he  made  rapid  headway.  Not  only 
was  his  salary  advanced  more  rapidly  than  many  others 
of  the  firm's  employes,  but  he  received  substantial 
bonuses  in  addition.  Finally  he  was  sent  away  to  one 
of  the  firm's  branches  in  another  town,  but  there  his 
trouble  began.  He  did  not  get  along  very  well  with  the 
manager,  and  unfortunately  became  more  impressed  with 
his  own  importance;  to  use  a  slang  phrase  he  got  a 
"swelled  head,"  and  imagined  that  he  could  not  be 
taught  anything  in  regard  to  the  business.  The  fact  of 
the  matter  Was,  that  bright  and  capable  as  he  was,  he 
did  not  know  it  all.  lie  certainly  did  not  appreciate  the 
fitness  of  things  as  far  as  his  own  position  was  concern- 
ed, whatever  his  knowledge  might  have  been  of  the  par- 
ticular line  of  business  in  which  he  was  engaged.  The 
ultimate  outcome  was  the  inevitable  one  :  he  had  to  re- 
sign to  save  being  dismissed.  But  this  did  not  teach 
him  a  lesson,  for  the  complaint  of  his  employer  in  the 
next  position  he  filled  (or  thought  he  tilled)  was  that  he 
would  not  be  taught  anything,  and  always  had  a  different 
way  of  performing  his  duties  from  that  which  was  laid 
down  by  the  head  of  the  firm.  He  is  again  looking  for  a 
position,  but  appears  to  be  gradually  discovering  that  he 
has  yet  a  great  deal  to  learn,  and  that  there  arc  some 
people  who  actually  know  more  than  he  does  in  regard 
to  business  and   its  methods. 

•       * 

This  young  man's  experience  puts  me  in  mind  of  that 
of  still  another  one.  He  was  from  the  country  and  felt 
that  he  did  not  know  very  much.  He  secured  employment 
in  a  wholesale  house.  As  he  was  ambitious  he  worked 
hard  and  worked  well.  He  was  not  in  a  hurry  to  leave 
Hie  warehouse  on  the  minute  of  closing  time.  In  addi- 
tion to  industry  he  also  possessed  the  quality  of 
courteousness,  and  was  courteous  to  customers  as  well  as 
to  his  employers-.  He  naturally  advanced.  Soon  he  was 
passing  over  the  heads  of  some  of  those  who  had  been  a 
great  deal  longer  in  the  employ  of  the  firm,  thus  creating 
jealousy.  Those  whom  he  was  outstripping  in  the  race 
did  not  understand  the  reason  thereof.  It  was  an  enigma 
to  them,  and  jealousy  no  doubt  blinded  them.  One  of 
the  dissatisfied  fellow  clerks,  who  had  the  courage  to  ap- 
proach the  head  of  the  firm  in  regard  to  the  matter, 
soon    learned   the   reason. 


Still  another  experience  comes  to  my  mind.  Twenty- 
five  vears  ago  a  young  lad  who  had  just  left  school  en- 
tered the  emplov  of  what  is  to-dav  the  largest  manufac- 
turing firm  in  its  particular  line  in  Canada.  At  that 
time  the  business  was  a  small  one,  and  the  boys  from  the 
factory  had  to  dust  the  office  every  morning.  The  boys 
were  taken  in  turn.  A  pari  of  (heir  duties  was  to  dust 
the  desk  of  the  head  of  the  firm.  Most  of  the  boys  in- 
stead   of     lifting    the    articles     on      the     desk    would    wipe 


around  them.  This  particular  boy,  however,  lifted  eyery- 
ihing  on  the  desk  and  performed  his  duties  as  they 
should  be  done.  Bv  and  by  the  business  had  grown  suffi- 
cient ly  to  warrant  a  boy  being  employed  in  the  office. 
The  young  boy  to  whom  I  refer  was  given  the  choice, 
and  like  the  admiral  in  "Pinafore,"  he  did  everything 
so  "care-ful-ly"  that  promotion  after  promotion  was 
'""given  him,  until  to-day  he  is  manager  of  the  financial  end 
of  the  business,  is  a  partner  and  draws  one  of  the  largest 
commercial  incomes  in  the  particular  city  in  which  the 
business  is  situated.  Those  who  have  brains,  and  have 
energy    enough      to    use    them,    never    make    shipwreck      of 

life. 

*  * 
* 

Bankers  are  supposed  to  be  adepts  in  detecting  spuri- 
ous money,  and  no  doubt  they  are;  but  sometimes  the 
best  of  them  are  deceived,  and  that  in  a  manner  which 
is  often  surprising.  I  saw  an  instance  of  this  the  other 
day.  The  manager  of  a  bank  in  Toronto  tendered  a  50c 
piece  to  the  steward  of  his  club.  "Ah  no,"  said  the 
steward,  "you  cannot  pass  that  oil'  on  me."  The  banker 
looked  in  surprise,  picked  up  the  coin,  blushed  and  said, 
"Why,  it  is  loaded."  And  it  was  loaded.  All  that  re- 
mained of  the  original  50c  piece  was  the  two  outside  cov- 
erings .   The  centre  was  filled  with  lead,  and  the  coin  had 

a  decidedly  leaden  sound. 

*  * 

A  legal  gentleman  with  whom  I  am  slightly  acquaint- 
ed is  of  opinion  that  the  members  of  his  profession  can- 
not get  business  through  advertising.  I  cannot  agree 
with  him.  lawyers  themselves  do  n<  f  belie-"*"  it.  M^st 
of  them  may  consider  it  unprofessional  to  advertise  after 
the  manner  business  men  do,  but  most  of  them  advertise 
in  some  way.  Nine  lawyers  out  of  ten  court  publicity, 
and  publicity  is  advertising.  The  legal  world  is  crowded 
with  impecunious  lawyers.  Probably  many  of  them  would 
lie  more  affluent  were  they,  after  the  manner  of  enter- 
i  rising  business  men,  to  do  a  little  judicious  newspaper  ad- 
vrtising.      It  would  pay  them     better  than  by  courting 

publicity  through  political  parties. 

*  * 
* 

If  the  impecunious  lawyers  would  do  a  little  judicious 
advertising  like  an  impecunious  business  friend  of  mine 
did,  their  experience  might  be  something  like  his.  This 
friend  of  mine  began  business  as  a  manufacturer  of  a 
certain  line  of  package  goods.  He  had  very  little  cap- 
ital, and  he  at  first  felt  that  lie  could  not  afford  to  ad- 
vertise. The  article  he  manufactured  was  good,  but  very 
little  business  came  bis  way.  As  a  sort  of  forlorn  hope 
be  at  last  decided  to  set  aside  $500  for  a  year's  advertis- 
ing campaign.  Before  be  bad  spent  the  $500  he  was  so 
gratified  that  he  increased  his  allotment  to  $1,500.  This 
was  only  about  a  dozen  years  ago.  and  to-day  be  is  one 
of  the  most  prosperous  business  men  in  bis  particular  line 
of  business   in   Canada,   and   bis  advertising  account   runs 

into  about  $35,000  annually. 

MARKUS. 
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J.  Y   HHANTZ 


H    M    Ml  I  A  NT/. 
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Jacob  Y.  Shantz  &  Son  Co. 


Umit.nl 


BERLIN 


t 


ONTARIO 


.RETURNED 

MXiN  22  19(ff 
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Manufacturers  of 


Fine  Lines  of  Buttons 

IVORY.  HORN.  PEAPL.  PEARLETTE 

All  leading  Wholesale  Houses  handle  out  goods  in  Canada, 
ami  leading   Mutton   Houses  in  tin-  U.S.,   who  recognize  our 
ii  of  the  beat  manufactured  on  the  continent. 


FACTORIES:  WAREHOUSE" 

BERLIN.  ONT.  BUFFALO.  NY  CHICAGO,  ILL 


WOOLENS 


7 


Honestly  Made  and 
Sightly  Patterns.  j&  j& 
No  cotton  or  shoddy  of 
English  manipulation,  but 
Pure   Goods.    j&       j&       j& 


Ladies'  Homespuns, 
Dress  and  Mantle  Goods, 
Friezes,  BlanKet  and 
MacKinaw  Cloths.  j&      j& 

THE 

T.     H.     TAYLOR     CO., 

LIMITED 

^      ^  CHATHAM,    ONT.  j&      j& 


*#*#*##»#**##*****#**#***********£***#*****4«^*********************«6 


BATTING 


GUARANTEED    FREE    OF 
THREADS    AND    OTHER 

WEAK  AND  LIFELESS  STOCK. 


NORTH  STAR,  CRESCENT 

AND 

PEARL  COTTON  BATTING 

Quality  for  this  season  still  better  than  ever.  The  besl  al  the  price. 
Made  of  good  pure  cotton— nol  of  shoddy.  Ask  lor  North  Star, 
Crescent,  and  Pearl  Batting.      Be  Bure  you  gel  these  brands. 

Robert.  Henderson  <&>  Co. 


Dry  Goods  Commission 
Merchants 


181  and   183   McGill  St., 
MONTREAL. 


t*9^******#«*«*«****«*******«#******«*+******+***********+*******9<*#+ 


ORt   GOODS   REVIEH 


July,    190-4 


THE  PATTERN  THAT  PAYS 


Tm. 


TO  BE  SUCCESSFUL  IN  . 
THESE  DAYS  OF  KEEN  .  . 
COMPETITION  YOU  MUST 
GIVE  YOUR  CUSTOMERS  . 
THE  BEST  POSSIBLE  BAR= 
GAINS 


NEW  IDEA 

10C  Pattern 


IS  ALWAYS  A   BARGAIN. 


A  thoroughly  reliable,  up-to-date  paper  pattern.      Carefully   designed  and  adapted  to  suit  all  sizes  and  styles  of  figure. 

Guaranteed  perfect  fitting. 
EVERY  PATTERN,   NO  MATTER  HOW  LARGE  OR  ELABORATE,   RETAILS  AT  10c. 
Dressmakers   praise   its   fit   and   general   excellence.  The  children's   models  please  the  mothers.  The  novice  is 

charmed  by  its  simplicity.  IN   A  WORD,    IT  IS  THE  POPULAR   PATTERN.        You  need  it  in  your  business. 


WRITE  TO   US  FOR   PARTICULARS. 


THE  NEW  IDEA  PATTERN  CO. 

Home  Office:  636=638  Broadway,     NEW  YORK  CITY. 
Western  Office:   232=234  Fifth   Ave.,  CHICAGO,  ILL.  202   Board  of  Education  Building,  St.  LOUIS,  HO 

Canadian  Office  :  36  Toronto  St.,  TORONTO. 
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DRY    GOODS    BUSINESS    IN    DAWSON 

ISy    <....      S      IS      I'.-rry. 


IN    Dawson,   the   most    northern   citj    in   Canada,  and 
in  i. u  i   in   North    America,     ii     tnighl   be  ^u|m> 
from  the  i leei  conditions  which  obtain,  from  the 
Isolated   position     ol     the  citj    and   from   the     ex 
tremel)    arctic  weathei    durin  it    portion    ol 

the  year,  thai  t i i \  goods,  at  least  the  flnei  <>r  Fancy 
lines,  would  nol  he  in  great  demand,  .mil  that  there 
would  not  in1  tin'  same  liberality  ol  Btooks  and  displa]  ol 
the  man)  fabrics  and  appliances  usually  classed  in  the 
.  ategoi  \   ui  luxuries. 

\  greal   surprise  awaits  an)    person  going  to  the 
ii.il  ol   the  golden   Yukon   with  Hw  idea  that   convention- 
alities, an  observance  ol  the  niceties  ol  dress  and  general 
attire  which   indicate  the  more  refined  usages  ol  civilized 


abundantly     than     anywhere  el  e   in   Canada,  proportion 
atel)       Men  'Id  not   brave  tin-  rigoi     "i  an  arctic  climate 
.mil    the   "roughing   it"   .ii    a   northern   mining  camp    i"i 
glor)   onl)       it   is  hard,  bright   golden  dollars   the) 
.mil  ii  is  taken  js  .1  mattei  ol  course  thai  the)  get  them 
lini    in   the  getting  >>i   mouev    in   the   Klondike   tin-  people 
who  .in-  there  avail     themselves  ol  .ill   the  applianct 
modern  civilization    in     <•  fai   as   the)    are  available,    to 
ameliorate  in  .1  measure  the  man)   drawbacks  which    un 
deniabl)   must  be  encountered  in  .1  residence  and  emploj 
incut   in  the  noi  th. 

Splendid  Dry  Goods  Stores. 
One  glance  ,ii   the  splendid  <ii\   good      tore    "i  thi 
ni'  Dawson  dispels  at    once   the   supposition    that    then    1 
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ociety,  are  observed  or  ate  honored  by  their  ah  ■ 

ljuite  the  contrar)    is   the  case      Nowhere  are  the  people 

better  dressed     than     in  Dawson.     Both  men  ami  women 

are  noticeable  for  the  careful  ami   up-to-date  sivles    ami 

excellenl  quality   ol   the  clothing  worn. 

An  Explanation. 

Perhaps  it  h  eas)   to  account,  in  part  at  least,  f«>r  the 

existence  ol  such  careful  attention   to   tin-  usages    which 

mark  societ)    in   more  favored   localities      One  reason    is 

that  nowhere  is  there  more  mone)   than  in  Dawson     That 

is  what   tin'  people  wenl  there  tor.  ami  Ihey  have  1'   more 


any   deprivation  in  that    line  at    least  attaching  t"  .1 
dence  in   the  golden  capital      Far  otherwise  is  the  truth 
Not    in     the     brightest     emporiums  ol  the  east,   in 
rities.    can     he  found  a  finer  displa)      The  stores  them 
>el\es  are  large,   well-equipped  ami  handsomeh   decoi 

with   displays  ol  all    the  prettl    ami    fashionable    latm 
the   hour 

Modern  Equipments  and  Displays. 
■  trie    lights,  handsome   mirrors,  ami  other   Stti 
are  as  lavisht)  used  in  making  attractively  dres 

Plate  glass   windows   nil 


Dawson  as     anywhere 
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fronts,  steam  heating;  plants  make  the  premises  warm  in 
Winter,  and  stoves  are  always  kepi  set  up  ready  for  any 
emergency  which  a  breakdown  of  steam-heating  appli- 
ances might  cause.  Cash  carriers,  and  many  other  con- 
veniences, make  the  purchaser  for  the  time  forget  that 
she  is  an  exile  many  hundreds  of  miles  from  the  con- 
lines  of  an  older  civilization.  Enterprise  has  annihilated 
latitude  and  longitude.  Once  there,  the  lady  living  in 
Dawson  has  no  cause  to  complain  of  being  far  west  or 
far  north.  All  that  she  could  get  in  the  south  and  in  the 
east  is  brought  to  her  door.  That  the  ladies  (and  the 
colony  is  greatly  increasing  in  number  of  wives  and 
children  every  year)  avail  themselves  of  the  facilities  so 
generously  provided  is  amply  proven  on  a  fine  afternoon 
in  the  open  season,  especially  on  a  Sunday.  The  people 
who  throng  the  streets  and  drive  or  walk  in  the  pleasant 


estimate  the  extent  of  the  business  they  do  when  it  is 
noted  that  one  of  them  last  year  paid  taxes  on  an  assess- 
ment ol  (750,000,  and  another  on  (1,250,000.  In  other 
words,  their  stocks,  wholesale  and  retail,  approximate  a 
million  dollars  for  assessment  purposes. 

There  are  a  number  of  other  firms  in  the  dry  goods 
business  in  a  large  way,  and  these,  as  well  as  the  big 
commercial  companies,  have  fine  large  stores,  well 
equipped  and  stocked  with  the  best  and  latest  goods. 
Among  these  are  the  (inns  of  J.  P.  McLennan  and  Scou- 
gale  Bros.  They  carry  both  millinery  and  dry  goods,  as 
do  the  big  commercial  companies.  Summers  &  Orrell, 
who  have  their  main  house  in  Vancouver,  B.  C,  also 
carry  a  line  stock  of  millinery  and   ladies'  clothing,  etc. 

Where  the  Merchants  Buy. 

The  general  character  of  dry  goods  is  the  same  the 
world  over  and,  as  already  said,   the  buyer  can   find  any- 
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On  the  way  to  Dawson  City. 


sunshine     are     dressed  as     if     on  Broadway,   New  York, 

Yonge  street,  Toronto,  or  St.  Catherine  street,  Montreal. 

Some  of  the  Firms. 

Three  of  the  largest  mercantile  concerns  in  the  coun- 
try—the Northern  Commercial  Co.,  the  Ames  Commercial 
Co.,  and  the  North  American  Trading  and  Transporta- 
tion Co.— are  in  general  business.  They  carry  heavy 
stocks  of  all  lines  of  merchandise  required  in  the  country. 
They  deal  in  mines,  mining  machinery  and  tools,  steam- 
ers, freighting  outfits,  horses,  and  everything  pertaining 
to  the  industry  which  the  Klondike  has  called  into  exist- 
ence. These  big  companies  also  carry  every  line  of  goods 
ready  to  supply  the  miner  at  the  camp  or  the  family  liv- 
ing in   the  town. 

Large  Stocks  of  Dry  Goods. 

As  a  consequence  their  stocks  of  general  dry  goods 
are   perhaps    the   largest    in    the   north.      It    is   possible     to 


thing  in  the  Dawson  dry  goods  stores  that  can  be  bought 
in  Montreal,  Toronto,  Winnipeg,  Vancouver  or  Victoria. 
In  Canadian  goods  the  stocks  are  fairly  well  represented, 
the  supplies  of  Old  Country  goods  being  perhaps  second. 
Much  of  the  millinery  is  bought  in  New  York.  Of  course 
there  is  a  largier  proportion  of  Canadian  millinery  stocked 
also,  but  dry  goods  men  know  that  the  gleanings  of  dis- 
tant fields  glitter  with  greater  attractiveness,  than  those 
from  home. 

Clothing  and  Furnishings. 

In  clothing  and  gents'  furnishings,  which  are  also  car- 
ried by  the  three  big  houses  referred  to  before,  there  are 
several  stores  which  would  do  credit  to  any  city.  One  of 
these  is  Sargent  &  Pinska,  another  is  Oak  Hall,  S. 
Spence,  proprietor,  and  another  is  Henry  Hirshberg  & 
Co  This  latter  firm  make  somewhat  of  a  specialty  of 
American       clothing,     stocking     chiefly     the       Stein-Bloch 
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clothing.  This  class  of  goods,  and  especially,  this  par- 
ticular make,  is  so  perfect  in  style  and  finish  that  it  is 
impossible  to  find  details  which  could  be  improved.  Even 
in  the  sewing  on  of  buttons  the  same  care  as  in  custom- 
made  goods  is  observed.  Pockets,  facings,  linings,  everj 
detail  is  worked  out  in  a  way  which  makes  it  hard  to 
compete  with.  The  fact  that  there  is  a  large  percentage 
ol  Americans  in  the  north,  and  that  they  have  not  been 
used  to  buying;  goods  which  are  not  up  to  the  standard 
in  these  details,  makes  it  hard  for  many  lines  of  ready- 
to-wear  Canadian  clothing  to  compete.  The  quality  of 
Hie  goods  put  into  Canadian  clothing  is  e<|,ual  and  oflen 
superior,  and  the  workmanship,  as  far  as  care  goes,  is 
good,  but  in  style  and  other  details  there  has  been  a 
noticeable  lack  when  put  into  direct  comparison  with  the 
up-to-date  American  makes.  The  Canadian  manufacturers 
are,  however,  finding  themselves,  and  in  many  cases  are 
showing  vast  advances  in  the  line  of  finish  in  .semi-ready 
clothing.  In  Dawson  this  is  an  important  consideration, 
lor  the  custom  tailor  is  not  patronized  as  he  is  elsewhere. 
A  suit  which  would  cost  $75  made  to  order  in  Dawson 
would  not  compare  in  appearance  with  a  tailored  ready- 
made  at  $25  to  $35,  so  the  latter  wins  out  under  such  a 
handicap. 

Fur  goods  are  much  used  in  the  north,  everyone  hav- 
ing some  article  or  articles  of  fur  clothing.  Of  course 
coats  are  the  principal  articles.  Furlined  overcoats  are 
not  very  freely  worn.  Ladies'  furs  are  of  the  finest,  and 
some  large  and  attractive  stocks  are  carried.  Montreal 
and  (Quebec  wholesale  houses  supply  the  major  portion  of 
the  stocks  used. 

Miners  Buy  High-Class  Clothing. 

The  miners,  while  purchasing  their  share  of  good 
clothing,  go  in  more  for  high-class  underclothing.  It  is 
much  more  desirable,  in  a  climate  such  as  that  of  the 
Klondike,  that  they  have  good,  warm  woolen  undercloth- 
ing than  fine  outer  clothing.  The  bulk  of  the  knitted 
goods  is  Canadian,  and  large  stocks  are  carried.  The 
miners  wear  overalls  for  outer  clothing  when  at  work, 
and  here  again  attention  to  detail  makes  the  goods  from 
the  United  States  more  popular.  The  fastenings,  etc., 
are  better,  and  the  overalls  appear  to  be  better  made.  At 
any  rate  the  United  States  importations  sell  far  better 
than  the  Canadian  goods,  a.s  any  dealer  will  tell  you 
from  his  sales  book.  Here  is  a  point  for  eastern  manu- 
facturers. 

Traveling  Garments. 

In  traveling,  "mushing"  as  it  is  called,  when  a  party 
makes  a  trip  from  one  creek  to  another,  or  strikes  out 
for  the  outside,  or  joins  in  a  stampede  to  a  new  creek, 
strangr  to  say  the  fur  overcoat  is  not  in  favor.  In  fact  any 
overcoat  is  a  detriment.  It  is  too  heavy  to  carry  and 
impedes  walking,  with  the  further  fatal  objection  that  it 
is  too  warm.  The  pedestrian  gets  so  heated  up  that  he 
takes  a  chill  easily,  and  is  thus  worse  off  that  if  he  had 
not   had  his  warm  coat. 

A  favorite  outside  wrap  is  the  "parka,"  "parque'a," 
or  whatever  it  is  called.  It  is  a  loose  canvas  hooded 
jacket  reaching  down  to  the  knees,  and  without  opening 
other  than  from  below.  It  is  pulled  on  over  the  head  like 
a  sweater,  and  the  head  is  enwrapped  in  it  like  the  old- 
fashioned  "capote"  of  the  French-Canadian  habitant.  An 
opening  in  the  capote  leaves  room  for  seeing  and  for 
breathing,  and  this  opening  is  bordered  with  some  sort 
of  fur,  to  keep  the  exposed  portions  of  the  face  cosy  and 
less  liable  to  frost  bite.  This  garment  appears  to  be 
peculiarly  well  adapted  to  travel  in  the  north,  as  under 
it  woolen    underclothing,     sweater    and   short  coat     keep 


the  body  warm,  while  the  canvas  of  the  "parqne'a"  keeps 

out  the  wind  and  at  the  same  lime  it  is  light  and  the 
walker  does  not  get  overheated,  as  with  a  hea\y  fur 
coat. 

General  Plane  of  Prices. 
Speaking  generally  ol  the  dry  goods  and  clothing  trade 
of  the  north,  it  may  be  said  that  there  is  a  general 
plane  of  prices  which  is  considered  verj  reasonable.  When 
a  fairly  good  ready-made  tweed  business  suit  can  be 
bought  for  $15  to  $20,  prices  cannot  be  said  to  be  ex- 
orbitant. In  other  lines  the  same  statement  is  in  the 
main  correct.  Of  course  it  is  more  expensive  to  buy 
clothing  in  Dawson  than  in,  say,  Montreal,  but  not  com- 
paratively more  so.  Some  of  the  larger  houses  send  out 
buyers  every  year  to  stock  up  and  a  large  proportion  of 
the  goods  used  is  purchased  in  Canada,  and  much  of  it 
direct  in  the  east,  as  some  of  the  wholesale  men  and 
manufacturers  can  testify.  The  fact  that  there  is  no 
duty  to  pay,  and  also  that  in  many  lines  the  goods, 
especially  those  "made  in  Canada,"  are  of  better  quality, 
even  if  not  finer  in  style,  bears  great  weight. 

Business  Structures. 

The  buildings  occupied  as  stores  in  Dawson  are  neails 
all  wooden,  with  galvanized  iron  sheathing.  There  are 
two  brick  blocks,  and  these  are  three  storeys  in  heigh i. 
The  others  are  but  two  storeys.  In  mentioning  those 
firms  whose  names  appear  in  this  article,  it  is  not  for 
the  purpose  of  making  any  invidious  comparisons  or  draw- 
ing the  conclusion  that  these  are  better  than  others,  but 
altogether  by  way  of  illustration  that  such  references  are 
made.  To  Mr.  Geo.  Trevice,  a  gentleman  well  known  in 
business  circles  in  Vancouver,  where  he  now  resides,  and 
in  Dawson,  where  he  spent  several  seasons,  the  writer  is 
largely  indebted  for  information  in  preparing  this  article. 


SILK  IN  PROCESS  AT  ST.  LOUIS. 

I  EVERYTHING  pertaining-  to  silk-making-,  from  the 
_v  little  worm  feeding  on  the  mulberry  leaves  to  the 
woven  silk  fabric  of  the  mills,  is  shown  wi  the  great 
Palace  of  Manufactures  and  in  the  Agriculture  Building 
at  the  World's  Fair. 

Cocoons  from  New  York  are  used  in  this  display,  and 
the  mulberry  leaves  upon  which  the  silkworms  feed  are 
taken  from  the  trees  imported  from  Italy.  In  the  Agri- 
cultural Building  the  silkworms  may  be  seen  actively 
engaged  in  the  first  process  of  silk-making.  Their  silk 
cocoons  are  also  shown. 

All  stages  of  silk  culture  are  shown  in  the  Agricul- 
ture Building,  and  the  next  steps  in  silk  making  can  be 
seen  in  the  Manufactures  Building,  where  the  various 
phases  of  the  work  are  exhibited,  from  the  raw  silk  to 
the  finished  fabric. 

Machinery  begins  where  the  worms  leave  off,  and 
World's  Fair  visitors  who  have  seen,  worn  and  admired 
the  beautiful  silks  of  commerce  can  see  how  these  soft 
strands  are  first  made  by  the  tiny  worms  among  the  mul- 
berry leaves,  and  how  man  takes  up  the  work  of  the  worm 
and  turns  the  raw  silk  into  the  finest  of  fabrics.  The 
machinery's  work  as  well  as  the  worm's  work  in  the 
process  of  silk-making  is  done  in  plain  view  of  the  visitor-. 

Just  beyond  the  silk  factory  is  exhibited  a  fine  col- 
lection of  beautiful  silks  of  every  description.  In  this 
manner  the  underlying-  principles  of  the  entire  exposition 
are  carried  out,  in  showing  the  process  of  making  beside 
the  finished  products. 
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TREATMENT  OF  CASH  DISCOUNTS. 

Bj  C.  A    Rose  in  The  Bookkeeper. 

DT  is  understood  that  cash  discount  is  handled  separ- 
ately from  hank  discount,  but  the  latter  being 
a  form  of  cash  discount  the  writer  claims 
that  is  should  be  posted  in  a  general  "dis- 
counts"  account. 

The  subject  limsi  he  handled  from  the  business  man's 
point  of  view,  and  not  from  a  book-keeper's  theoretical 
standpoint.  The  well  posted  salesman  has  in  mind,  when 
making  a  price,  whether  his  customer  takes  advantage  of 
cash  discounts  or  takes  full  time.  Jt  is  a  fact  when  the 
salesman  makes  a  very  close  price  he  stipulates  "no  cash 
discount."  It  therefore  follows  that  cash  discount  on 
sales  should  appear  in  trading  account.  The  buyer  also 
considers  whether  his  linn  "discounts"  or  not  when  de- 
termining the  price  he  will  pay  on  purchases. 

The  matter  of  interest  of  loans  from  bank  to  enable 
the  business  man  to  take  advantage  of  discounts,  and 
the  discounting  of  notes  which  he  has  been  obliged  to 
take  for  g Is  sold  (bills  receivable)  are  entirely  dif- 
ferent matters  and  pertain  to  capital,  or  the  lack  of  it. 
Such  being  the  case,  it  would  seem  that  bank  discounts 
are  a  "general  expense"  and  must  be  transferred  from 
"discounts"    account    to    profit    and    loss   direct. 

Therefore,  to  get  a  clear  idea  of  this  subject  it  is 
necessary    to   divide    cash    discounts   into    three    parts. 

Discounts   on    bills    receivable    (bank    discounts). 

Discounts  on   purchases. 

Discounts    on    sales. 

The  first  is  a  general  expense,  and  not  chargeable  to 
purchases,  for  the  reason  that  discounts  are  not  taken 
at  the  bank  except  when  capital  is  short.  The  second 
should  he  carried  to  trading  account  with  the  amount 
of  purchases.  '  The  third  is  also  a  matter  for  trading 
account.  By  putting  the  latter  two  in  trading  account 
the  writer  is  claiming  that  the  business  man  considers 
the  discounts  when  making  purchase  or  sales  prices.  It 
is  contended  also  that  the  amounts  of  discounts  should 
appear  in  trading  account  on  the  same  side  of  the  ac- 
count   as   the   amount    on    which    it    is   a   discount. 

The  writer  holds  that  the  simplest  way  to  handle 
cash  discounts  is  to  carry  all  cash  discounts  in  one  tabu- 
lar account  under  sub-heads.  The  account  may  be  called 
cash  discounts. 

The  ledger  should  be  double  ruled.  Dr.  and  Cr. 
under  each   head. 

The  balance  of  interest  and  discount  should  be  trans- 
ferred to  nrolit  and  loss  direct  with  the  other  general 
expense    items    at    the   end    of    the    period. 

The  balance  of  discount  purchases  should  be  trans- 
ferred to  purchases  account  and  from  that  transferred 
to  trading  account  at  the  end  of  the  period.  When  mak- 
ing the  transfer  to  trading  account  it  should  be  item- 
ized,  as 


Trading  account  Dr. 
To  Purchases  account 
Less  discount 


The    balance    of   "discount    sales"    should    be    treated 
in    the   same   manner  as  discount    on    purchases. 


Sales  account  Dr. 
To  Trading  account 
Less  discount 


S 


S- 


II  is  advisable  to  transfer  accounts  to  trading  ac- 
count and  profit  and  loss  account  only  once  a  year  be- 
cause all  comparisons  and  calculations  are  made  by  the 
year,  and  it  makes  it  much  simpler  fur  the  accountant  to 
make  his  monthly  statement  of  earnings  and  expenses. 
By  keeping  the  above  accounts  as  suggested  for  the 
whole  year  before  transferring  to  profit  and  loss  and  trad- 
ing account,  the  asset  and  liability  statement  can  be  made 
more  easily.  All  the  open  expense  and  earning  ac- 
counts showing  as  undivided  expenses  and  undivided 
earnings.  The  columns  of  each  discount  account  will 
have  to  be  footed  at  the  end  of  each  month  for  the  trial 
balance,  and  these  footings  can  be  of  use  when  making  up 
the  monthly  statement.  Deducting  the  footing'  used  at 
the  end  of  the  previous  month  from  that  of  the  pres- 
ent month,  the  result  will  be  discount  for  the  pres- 
ent month  and  the  item  to  be  used  in  making  up  the 
monthly  statement. 

When    itemizing    in    the    monthly    earnings    statement 
the  deductions  and  totals  on  the  line  below  when  a  "short 
column"  is  used  should  be  put: 
JANUARY. 


Sales   account 

Less  discount 

Net 
Purchases  account 

Less  discount 

Net 
Balance   gross  profit 

from    Trading   ac- 
count 
Totals 
Gross  profit  as  above 
Sundry  Trading 

Expense  accounts 

Balance,  net  trading 

profit 
Totals 
Net  trading  profit  as 

above 
List  ) 

General  ) 

Expenses  ) 

"Int.  &  Disc."         ) 
Salaries  ) 

Pay  roll,  etc.  ) 

Balance,   net   profit 

month   January 
Totals 


$: 


($■ 
{$■ 
{$■ 
($■ 
($■ 
($■ 


By  making  up  this  statement  in  a  trial  balance  ruled 

for  twelve  months  with  lly  leases  and  putting  deduc- 
tions and  addition  on  the  line  below,  it  is  possible  to 
make  comparisons  with  any  previous  month's  business. 
For  convenience  the  yearly  deductions  and  totals  may  be 
transferred  to  a  special  statement  book  ruled  after  the 
same  manner  with  numbered  lines,  and,  by  putting  each 
account  on  the  line  in  the  yearly  book  that  it  occupies 
in  the  monthly  book  ready  reference  and  comparison  may 
be   made  cf   the   monthly   and   yearly  expenses. 
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A  good  line  for  your 
notion  counter.  Kasy 
to  sell  and  makes 
friends  wherever  it 
goes.  Splendid  for 
furniture  and  the  best 
lubricant  in  the  world. 
Sold  by  all  leading 
jobbers.  Write  for 
samples  and  advertis- 
ing. 


G.  W.  COLE  CO. 

143   Broadway,        -        -        New  York. 


WHEN 


YOU    k    BUY,     k.BUY 


K 


h"wl  >■■ 


THE     f*  .BEST 

53         iifiK'":"»ni'»'    f,„  »«■■ 

]?!:      SlHii:: '.V"  I :::  l!!! ■»  > """ 

NATIONALCASH    REGISTER   COrVlRANY,    DAYTON,    OHIO,    U     S     A 

We  guarantee  to  furnish  a  BETTER  cash  register, 
and  for  LESS  MONEY,  than  any   other  concern. 

393  STYLES.      PRICES  FROM  $10  UP. 

The  [National  Multiple  register  is  absolutely  the  onl 

register  on  the  market  that  tells  who  made  the  mistake. 

Cash  registers  of  other  makes  for  sale 
at  one-third   their  original  list  prices. 


NATIONAL  MULTIPLE  REGISTER 
Does  the  work  of  sit  separate  registers. 


Second-hand     NATIONALS,     fully 


i..v  .  •    ■   .  I    m      y_,  |      .">  I     X        T*  1,11     ,l|!  II      ^,1      '   I  •       • 

Keeps  .i  record  of  each  clerk's  transac-     guaranteed,    at  reduced  figures 
lions       Keens  each  clerk's  monev   rn 


eps 

■  •   drawer. 


OFFICES  AT 

TOROINTO  MONTREAL        WINNIPEG,  MAN. 

129  King  Street,  W.  1685  Notre  Dame  4  1  I   Main  Street 

And  Ay.  in  I.-.  In   I'rliu  l|i.ll  Cities  of  the  Wnrlil 


FREE 

N>>    A  Fine  Book 

4$>     "Who  Took  In 

Nv        the  Bad  Coin?" 

-v"     N.  C    B   i 

AJ  !_-■  K      kBI     ■/., 

>~  into,  Can. 

^v '  Please  send  book  > 

.V      .'111,1  in  \i   time  y..ur 

^       la  in  ". :.  \  Mi  .■ 
pt      plea  h.i\ a  bim  call  on  i 
s      per  "ad"  In 

I»kv  Qooos  Ri  ■• 


Aililrrsa 
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BAD   BREAKS  IN  BUSINESS. 

Kr  )  n     I't-  S;i*  iir<l  ly    KvctiitlK   Post. 

AN  illustration  of  the  results  of  allowing  an  employe 
in  monopolize  information  pomes  to  my  recollec- 
tion in  connection  with  a  large  wholesale  drug  house. 
Jn  this  business,  as  in  several  others,  prices  on  a  large 
variety  of  goods  arc  subject  of  daily  fluctuation.  There- 
fore "prieers"  are  employed  In  each  day  figure  the  prices 
in  be  charged  for  certain  commodities,  in  accordance 
with  the  law  id'  supply  and  demand  and  other  significant 
considerations.  This  is  not  the  simple  task  which  it 
might  seem,  lor  a  certain  ingredient  of  a  compounded 
drug  may  suddenly  become  scarce  while  another  will 
depreciate  in  value. 

One  day  the  chief  pricer  of  a  large  house  left  on  a 
vacation.  When  he  returned  at  the  end  of  two  weeks 
he  carefully  examined  the  prices  made  by  his  assistant. 
The  figures,  which  he  showed  with  considerable  pride  to 
the  head  of  the  house,  demonstrated  that  through  his 
absence  for  twelve  days  the  house  had  lost  $1,500  because 
the  prices  had  not  been  figured  from  all  the  data  that 
should  have  been  taken  into  consideration  by  the 
prieers.  It  did  not  occur  to  him  that  by  the  same  token 
la-  convicted  himself  of  a  failure  so  to  systemize  his  work 
and  record  vital  data  that  another  might  take  up  his 
work  without  serious  loss  to  the  establishment.  Judged 
0:1  his  own  figures  for  the  one  week,  this  loss  would 
in   a   year   have   amounted    to   about   $35,000. 

Another  serious  "break"  in  business  is  the  failure 
systematically  to  keep  vigilance  upon  the  comparative 
amounts  of  trade  done  by  a  customer  during  different 
periods.  When  a  customer  who  is  in  the  habit,  for  ex- 
ample, of  ordering  live  bags  of  coffee  orders  only  one, 
there  is  but  one  conclusion  to  be  drawn  from  the  view- 
pi  inl  of  the  house;  he  is  dividing  his  coffee  trade  witli 
another  firm.  Certainly  the  only  safe  thing  fjor  the  house 
to  do  is  to  draw  this  inference.  Under  a  thorough  sys- 
tem this  deviation  from  the  habit  of  the  customer  would 
he  instantly  noticed,  and  he  would  be  written  a  letter 
politely  inquiring  it'  anything  unsatisfactory  in  the  pre- 
\  ions  treatment  he  had  reecived  from  the  establishment 
was  responsible  for  the  falling-off  in  the  amount  of  his 
order. 

When  the  management  of  a  large  commercial  house 
is  not  alive  to  the  fact  that  the  office  end  of  the  busi- 
ngs should  be  a  positive  trade-producing  factor,  he  is 
in  one  of  the  business  errors  that  will  cut  deeply  into  his 
profits  if  he  is  not  in  the  enjoyment  of  a  monopoly.  It 
is  a  poor  office  that  is  not  a  close  second  to  the  sales- 
men's department   as  an   actual   trade-getting  factor. 

Often  some  decidedly  fantastic  complications  are 
brought  about  in  t he  order  department,  owing  to  a  lack 
of  proper  method,  in  a  very  large  wholesale  house  a 
telegram  from  a  distant  customer  was  received  which 
read:  "Duplicate  our  order  No.  865."  A  few  days  later 
a  letter  from  the  same  customer  again  instructed  the 
duplication  of  the  order  bearing  that  number.  While 
this  second  order  was  being  filled  the  buyer  from  the 
linn  In  question  arrived  in  the  city,  went  to  the  whole- 
sale house,  and  among  other  purchases  duplicated  the 
items  in   "1  rder  HG5. ' 

Several  days  later  the  distant  customer  was  heard 
from  with  emphasis,  frantically  asking  why  the  house 
had  shipped  three  times  the  amount  of  each  kind  of  mer- 
chandise thai  had  been  ordered.  Of  course,  the  explana- 
tion of  the  matter  was  very  simple.  The  letter  was  in- 
tended as  a  confirmation  of  the  telegram,  not   as  a  new 


■  t'der.  Then  the  house  of  the  customer  had  failed  1.. 
notify   its   buyer  in   the   markei    thai    a   sudden   demand 

for  goods  which  were  on  his  "buying  lisl"  had  made  il 
necessary  for  them  to  be  ordered  by  wire.  The  buyer 
had  made  several  stops  on  his  way  to  the  city  and  was 
in    ignorance    of    the    fact    that     these    goods      bad    alrea.lv 

I  ecu  bought.  Had  ihis  whole  transaction  been  properlj 
made  the  buyer  in  (he  markei  would  have  been  advised 
by  wire  that  the  order  had  been  telegraphed  to  the  house; 
the  letter  to  the  house  would  have  read:  "Confirming  1. or 
tele-ram  of  November  10."  etc.;  then  the  buyer  would 
have  found  a  similar  letter  1  f  confirmation  from  nis  own 
house  awaiting  him  ai  the  wholesale  house. 

WE  NEVER  ACCEPT  DRAFTS  ? 
Editor,    Dry    Goods    Review. 

INHERE  are  two  sides  to  every  question,  and  the  draft 
is  no  exception.  1  have  read  articles  or  letters 
in  your  valuable  paper  on  this  subject  at  different 
times,  but  always  on  one  side.  1  now  say  a  word  for 
the  other  side.  Granting  that  some  men  use  this  draft 
question  as  stated,  others  only  do  it  in  self  defence  and 
on  the  soundest  of  business  principles.  Where  there  is 
no  branch  of  any  bank,  and  a  merchant  has  to  remit 
his  money  away  by  mail,  he  is  keeping  his  accounts 
with  each  house  he  deals  with.  They  don't  all  draw  on 
him.  He  may  not  he  able  to  meet  all  his  bills  at  thirty 
days.  Why  should  iie  sign  a  draft  acceptance  which,  if 
he  failed  through  miscarriage  of  the  mail  to  meet,  would 
be  protested,  thus  proving  expensive  and  injurious  to 
his  credit?  The  retailer  cannot  always  call  in  his  money 
just  as  he  "wants  it.  He  has  to  use  patience  and  tact, 
and  sometimes  is  disappointed  then.  For  years  I  posi- 
tively refused  to  accept  drafts,  as  there  was  no  bank 
here,  and  the  money  had  to  be  remitted  anyway,  but 
just  as  scon  as  a  bank  was  opened  here,  so  that  1  could 
be  sure  of  myself,  I  opened  an  account  with  them,  and 
would  rather  accept  drafts  than  not.  We  all  have  our 
difficulties  to  overcome  in  business,  and  our  wholesale 
flic  nds  must  bear  their  share,  just  as  we  retailers  bear 
0111  s,  possessing  our  souls  in  patience.  A.B.C. 


CERTIFIED  BALANCE  SHEETS. 

By  H.  <;.  StoCKwell. 

I    KNOW    of   some    cases   in    which    business    men    have 
their   books   examined   every   six   months,   and    send    a 
copy    of    their   condensed    balance    sheet    to    the    mer- 
cantile   agencies.      This    balance    sheet    is    certified    to    by 
the   auditor. 

Credit  is  worth  a  good  deal.  It  is  worth  possessing. 
It  may  easily  be  created  by  that  means;  and  to  have 
one's  books  audited  regularly  should  be  thought  of  as  an 
expense  similar  to  insurance,  rent,  light  and  heat  ;  in 
other  words,  a  wise  and  necessary  outlay.  A  detailed 
audit   of  the  books  is  not   necessary  for  credit   purposes. 

Not  one  of  you  will  doubt  the  desirability  of  having 
before  you  an  examined  balance  sheet,  but  the  question 
you  will  raise  is  one  of  practical  importance— how  shall 
we  secure  such  information  '. 

Traders  will  refuse  to  have  it  done,  on  the  ground 
fit  expense  alone,  if  for  no  other  reason.  They  will  re- 
fuse to  allow  you  to  have  their  books  examined  from  fear 
that    you    will    learn    too    much    about    their   business. 

No  secret  of  a  business  is  given  away  by  the  experts. 
The  report  would  be  made  to  the  man  who  employs  the 
company.  Accompanying  the  report  would  be  a  balamv 
sheet  condensed,  and  in  the  reading  of  which  no  infor- 
mation not  necessary  to  the  purpose  would  he  shown. 
The  trader  or  manufacturer  could  use  it  for  credit  pur- 
poses if  he  chose. 
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EVERYTHING   FOR  TME   OFFICE 

McClnud*    Ha«lly-Ad|mtable     Spring    Back    Chairs    lot     ttanO> 
grmpbert,  bookkeeper* ftndolttoe  men 

The   Perlnr  A    M..-«-l\    Company   "  limine**  5>stem  In  the  Sales 

Department. "       iti.ir   commercial  Routlnt  end   Recording 
keep*  track  of  customen,  intents,  and  their  territory. 

Velkert't    Interchangeable    Leaf  Ledger.*.      Tin- iiio-t  perfect  l*r 

rxtuaJ  Interchangeable  ledger  system  made 

(lunns  Olllce  Desks      TheWOrW 

I  he  Waggoner    Watchman  Clock.      Tba  Intent  and   Deal    sew   ■  ■( 

time,  trouble  and  money. 

Inner  -    Automatic   Dfllce   Scales       Indicate    i  nstant  l\     (lie    exact 

coil  ol  pottage 

Keller's  Inks,  Sealing  Waa   Mucilage  and  Bypnon  ink  Wells. 
Whitfield  <  ari.on  Paper  and  Typewriter  EUSbons, 

II    you  siei)  ASMiiisii  roil  thk  ormit,   hritf  Dl   mm\ 
THF.  DOMINION  OFFICE  SUPPLY  CO  ,    -    Walkcrvllle,  Ont. 


TRUCKS 

FOR  WAREHOUSE  AND  FACTORY. 
Save  You  Money. 
Do  Mens  Work 
Draw  No  Salary. 

Our  Trucks  are  guaranteed  satisfactory      Turn  in  their  own  length. 
MADE    IN    CANADA. 

H.  C.  SLINGSBY  FOR  CANADA. 

Factory,  Ontario  Street.  Temple  Building,   MONTREAL 


Tbii  deal  - 

■  'timlii) 


FIBRE  PAPER 

The   Toughen*,  of    the    Tough 
Almost    Waterproof. 


MANILLA  PAPER 

Smooth,       Tough,      Bright,      Clean, 
All  M/es  and   Weights. 

■Aim  F.s    LHD  PRIOB  '.I  Am  V   I    ' 

Canada  Paper  Co. 


TORONTO 


MONTREAL 


ENGWALL  LOOSE  LEAF  PRICE  BOOK 

FLAT  OPENING 


SHEET    REMOVED  OR 

INSERTED  INSTANTLY 

SEND    FOR   DESCRIPTIVE    PRICE  LIST. 


HART  &  RHMLL, 


Manufacturers   Loose  Leaf 
Ledgers  a-d  all  kinds  of  Binders. 


TORONTO 


YOU  ARE  INTERESTED  IN  SOMETHING. 

Why  not  get  the  best  items 
that  are  printed  on  the  subject? 

We  read  and  clip  thousands  of  newspapers  every  week  -  therefore  we 
can  equip  you  speedily  and  economically  for  a  debate,  speech,  lecture 
essay  or  anything  else  requiring  up-to-date  Information  and  more  of  It  than 
your  competitors  are  likely  to  get. 

Terms    100  Clippings,  i  6.00 

250  "  12.00 

500  "  22.00 

1,000  "  40.00 

Send  for  our  Booklet  which  fully  explains  the  scope  of  the  clipping 
Industry. 

We  have  also  lists  of  firms  in  every  branch  of  trade  In  the  Dominion, 
the  professions,  club  members,  society,  etc.,  and  we  are  prepared  to  address 
and  mall  circulars  or  letters  to  these  at  any  time. 


THE  CANADIAN  PRESS  CLIPPING  BUREAU, 


tit   Mogul  Street. 

MONTREAL 


10   Front  St.   East. 

TORONTO 


It's  Free 

to 

Business  Men 

Our  latest  illustrated  catalogue  sent  free  upon 
rtquest.  Telling  you  how  you  can  save  l'»  to  60 
hours  per  month  in  rendering  your  accounts  and 
doing  your  bookkeeping.  Render  !.•"»•»  accounts 
in  one-half  hour.       Write   to-day. 


The  Briggs  Ledger  System  Co., 


II. cl 


75  York  St.,         Toronto,  Can. 
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ESTERN 


Incorporated 
1851 

ASSURANCE 
•  •  COMPANY. 


FIRE 

AND 

MARINE 


He.aomce        capital 
Toronto,       Assets,  over 
Otlt,  Annual  Income 

HON.  GEO.  A.  COX.  President. 


$2,000,000.00 
3.546.000.00 
3.678.000.00 


J.  J.  KENNY,  Vice-President  and  Plan.  Director. 

C.  C.  FOSTER,  Secretary. 


&  Money  r^a 

CAW  BE    SAVED   BY  MEANS 
OF  AW  ENDOWMENT  POLICY. 

YOU  CAN  ONLY  SECURE 
SUCH  A  POLICY  WHILE  YOU 
ARE   IN   GOOD   HEALTH. 


Pamphlets  and  Full  Particulars  regarding:  the 

New  Accumulation  Endowment  Policy 

sent  on  application. 


Confederation  Life 


ASSOCIATION. 


W.   H.  BEATTY,  president. 
W.  O.  MACDONALD,  J.    K.    MACDONALD, 


MANAGING    DIRECTOR. 


HEAD   OFFICE, 


TORONTO,  CANADA. 


MANUFACTURERS  AND 
MERCHANTS. 

It  may  be  necessary  for  your  staff  to  have  fidelity 
bonds.  We  act  as  surety  on  such.  We  are  known  the 
world  over. 

Write  to  us  for  terms  and  particulars. 


The  London  Guarantee  &  Accident  Co,,  Limited, 

D.  W.  ALEXANDER,  General  Manager  for  Canada, 

Canada  Life  Building,         -  -  •  TORONTO. 


BRITISH  AMERICA 
ASSURANCE   COMP'Y 


FIRE    AND    MARINE. 


Incorporated  1833 


CASH  CAPITAL,    gl ,000,000.00. 

TOTAL  ASSETS,   $2,024,096.02. 

LOSSES  PAID  SINCE  ORGANIZATION,  823,886,005.32. 

HEAD  OFFICE.        -        BRITISH  AMERICA  BUILDING. 
Cor.  Front  and  Scott  Sts.,  Toronto. 

HON.'GEO.  A.  COX,  President.        J.  J.  KENNY.  Vice-President 

P.  H.  SIMS,  Secretary.  and  Managing  Director 


THE    CANADIAN  BANK 
OF  COMMERCE 

Paid-up  Capital,  $8,700,000 

Rest,  ....      $3,000,000 

HON.  GEO.  A.  COX,  President.        B.  E.  WALKER,  General  Manager. 

HEAD  OFFICE  :     TORONTO,  CANADA. 


LONDON,  ENG.,  OFFICE, 
60  Lombard  St.,  E.C. 


NEW  YORK   AOENCY. 
16  Exchange  Place. 


The  attention  of  exporters  and  importers  is  requested  to  the  nndernoted  list 
of  correspondents  of  this  hank,  embracing  all  parts  of  the  world.  In  conjunction 
with  its  widespread  system  of  branches,  numbsin  109  and  covering  all  important 
points  in  Canada  and  on  the  Pacific  coast  of  the  United  States,  it  is  thus  enabled 
to  offer  them  unexcelled  facilities  for  the  transaction  of  domestic  or  foreign 
banking  business. 


List  of  Bankers  and 

OREAT  BRITAIN- 

The  Bank  of  England  ;  The  Bank  of 
Scotland  ;  Lloyds  Bank  Limited  ;  The 
Union  of  London  and  Smiths  Bank, 
Limited  :  Parr's  Bank,  Limited. 
UNITED  STATES- 
New  York  The  American  Exchange 
National  Bank,  The  Fourth  National 
Bank;  Boston  The  Bank  of  Nova 
Scotia,  The  National  Shawmut  Bank, 
The  National  Suffolk  Bank;  Buffalo, 
The  Marine  .National  Bank ;  Chi- 
cago, The  Northern  Trust  Company; 
Detroit,  The  People's  Savings  Bank, 
The  Commercial  National  Bank  ; 
Minneapolis,  The  North-Western 
National  Bank ;  New  Orleans, 
The  Commercial  National  Bank. 

FRANCE- 

Credit  Lyonnais,  Paris;  Messrs.  Lazard 
Freres  &  Cie,  Paris. 

aERHANY- 

Deutsche  Bank. 
HOLLAND— 

Disconto  Maatschappij,  Rotterdam. 

BELGlUn— 

MessrB.  J.  Matthieu  &   Fils,   Brussels; 

Banque  d'Anvers,  Antwerp. 

3WITZHRLAND— 

La  Banque  Federale,  Zurich. 


Chid  Correspondents : 

INDIA,  CHINA,  JAPAN  and  the 
PHILIPPINE  ISLANDS— 

Chartered  Bank  of    India,    Australia 
and  China ;  Hongkong  and  Shanghai 
Banking  Corporation. 
SOUTH  AFRICA- 
Standard  Bank  of  South  Afrioa,   Lim- 
ited ;  Bank  of  Africa,  Limited. 
AUSTRALIA  and  NEW  ZEA- 
LAND— 

Union    Bank    of  Australia,    Limited 
Bank  of  Australasia;    National  Bank 
of  Australasia,  Limited. 
HAWAIIAN  ISLANDS- 
First  National  Bank  of  Hawaii,  Hono- 
lulu;  Bishop  &  Co.,  Honolulu. 
SOUTH  AMERICA- 
British      Bank     of     South     America, 
Limited;    London   &  Brazilian   Bank, 
Limited  ;  Bank   of  Tarapaca  and   Ar- 
gentina, Limited. 

nExico- 

Bauco  de  Londres  y  Mexico. 
WEST  1NDIES- 

Bank  of  Nova  Scotia,  Kingston,  Ja- 
maica ;  Colonial  Bank  and  Branches ; 
National  Bank  of  Cuba.  Havana,  Cuba; 
Bank  of  Bermuda, Hamilton,  Bermuda. 


Foreign  Exchange  Bought  and  Sold.        Commercial  Letters  of  Credit  Issued 


CAPITAL    PAID    UP, 
RESERVE    FUND, 


$1,000,000. 
1.000  OOO 


THE  METROPOLITAN  BAM. 

DIRECTORS 
R.  H.  WARDEN,  D.D.,  President      S.  J.  MOORE,  Esq.,  Vice-President 
D.  E.  THOMPSON,  Esq.,  K.C.     His  Honor  W.  MORTIMER  CLARK,  K.C. 
THOS    BRADSHAW,  Esq. 

HEAD  OFFICE.,    -    TORONTO. 

\V.  D.  ROSS,  General  Manager. 

SAVINGS  DEPARTMENT 

at  all  Brandies. 
ACCOUNTS  SOLICITED 

Drafts  Bought  and  Sold. 
Letters  of  Credit   Issued. 


GENERAL 
BANKING 
BUSINESS 
TRANSACTED 
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TWENTY  years  ago  the  annual  premium  income 
ni  British  life  assurance  societies  was  only 
1 1  l .',  66,000,  repre  ien(  ing  an  annual  sa\  in 
onlj  8s  t.ui  per  head  "i  population,  <.r  62  is 
Hiil  pel  t .i  i M 1 1  %  ol  five  persons.  Ten  yeai 
the  premium  income  reached  to  {22,283,000,  an  annual 
saving  ol  lis  B|d  per  head  oi  population,  oi    62   IS 

unily;  bul  according  to  the  mosl  recent  returns  the 
annual  premium  income  ol  life  companies  is  now  no  less 
than  633,264,000,  an  annual  saving  ol  15s  LOd  per  head 
ol  population,  or  63  19s  2d  per  family.  Thus  in  Jn  years 
the  annual  sums  sel  aside  as  a  provision  for  death  and 
old  age  have  Increased  !-.">  per  cent.,  and  as  the  growth 
in  population  lias  been  only  Ifl  per  cent.,  the  annual  rate 
of  savings  per  head  ol  population  tor  tliis  purpose  has 
nearly  doubled. 


ACCORDING  to  the  New  York  Journal  ol  Commerce 
the  l  nited  Stairs  is  rapidly  becoming  afflicted 
wiili  a  multiplicity  oi  small  banks  ol  no  consider- 
able resources  or  reliability.  Congress  in  1900  authorized 
the  establishment  in  places  ol  not  more  ihan  3,000  in- 
habitants  of  so-called  "national  banks,"  the  minimum  ol 
capital  permitted  being  (25,000.  Since  this  action  at 
Washington  no  less  than  1976  new  national  banks  have 
been  created,  with  an  aggregate  capital  ol  5114,591,000. 
These  small  institutions  have  appeared  in  the  largesl 
number  in  the  west  and  the  south,  though  many  have 
cropped  up  in  the  eastern  states  also. 

FINANCIALLY,  Canada  is  at  present  in  a  sound  con 
dition.  In  his  budget,  the  Minister  ol  Finance  an 
nounced  a  further  reduction  in  the  national  debt  ol 
probably  seven  and  one-hall  million  ol  dollars.  Canada's 
debt  reached  its  highest  point  two  veal's  ago,  when  il 
amounted  to  nearlj  (272,000,000.  Last  year  a  reduction 
oi  seven  million  was  effected,  and  this,  together  with  the 
present  reduction,  will  bring  the  debt  down  to  about 
$257,500,000.  The  possibility  ol  making  these  reductions 
has  been  due  to  an  excess  of  revenue  over  expenditure 
during  the  past  two  fiscal  years.  In  1903  this  excess  was 
J14.345.166.  This  year  it  is  estimated  a1  519,500,000  \ 
considerable  portion  of  the  surplus  lias  in  both  cases  gone 
towards  expenditure  on  capital  account,  which  accounts 
for  the  fact  that  less  Ihan  fifty  per  cent,  has  been  applied 
to  a    reduct  ion   ol    the  debt 

* 

AS    the   Summer   advances   the  amount    of    I  nited   Si, lies 
siher  circulating  in  Canada  increases,  and   the  'ills 
of  our  merchants  are  found  on  inspection  to  contain 
quite  a  noticeable  percentage  ol  foreign  com      The  pies 
ence  ol  ibis  foreign   monej    is  detrimental  in  more    ways 
than  one      It   hurls  the  national  pride  in   things  Canadian 


and  n   removi  roe  ol  revenue  from  the  Government 

The  c igc  "i     ilvei    i     carried  on  b)    the  Govcrnmei 

a  profit,  being  the  difference  between  the  face  value  ol  the 
com  ami  i be  cost  "i  the  material  and  manufacture       So 

as  the  coin  is  nol   issued  ion  freely,  it  maintaii 
standard   value  and   the  Government     receive       if     profit 
Ii.  instead  ol  the  Government   keeping  the   .upplj  ol  coin 

up    to    the    demand,    thai       demand      is    supplied    bj     fol 

coins,   the  Government    loses  ihe  profits  on  rre  pond 

uiLi   amount    ol   coin       i  ndei    these  cin 

method  should  be  introduced  bj    means  ol   which   the  i"i 

eign  coins  could  be  pcriodicallj    cleaned  out.     The  banl 

would  naiuralh   appc.n   to  be  the  proper  channel:    through 

which   to  accomplish  the  work,  but    the  banks  are  no1  di- 

recti}    interested        The  Government    is  the  real    mfferei 

and  ihe  Government   should   make  il    worth  while  foi    the 

banks   in  colled    and   ship  out    ol    the  oountrj    all    foi 

coins. 

•        • 
* 

1"*  NDOWMENT     life     insurance     is  growing   verj 
j      while  insurance  for  ihe  whole   term  ol   life  is  rela 
lively  stationarj       In   ihe  pas:    fourteen  years    the 

sums    insured   by   endow  men!    insurance   in   Great    Britain 

increased    from    634,1 ,000   in    6183. C I  lowih   of 

£149,000,000.      Durinr,    Ihe   same   period    ihe   growth    in    in 
su ranee  for  ihe  whole  term  ol  life  was  only    667,000,000 


I\    .pile   oi    many     adverse     circumstances,     the   \ 
business  ol    'lie  Liverpool  anil  London  and  Globe  Insur- 
ance Co.  has  been  decidedh    satisfactory,  in   that    the 
progress  made  in  .ill  departments  exceeded  all  pasi    records 
The  official  financial  statement    put    bet. .re  the  sharehold- 
ers at   their  lasl  meeting  was  am  pi)  sufficient  to  dissipate 
any  apprehension  that   mighl   have  existed  that   the 
entailed  upon   ihe  greatei    insurance  companies  would 
be  readily   met       Las1    year     ihe  company's  fire  premi  im 
income,   after   deduct  in.  nled   to 

067,194,  and   ihe  losses,  inclusive  ol  mil   provision   i"r  all 
claims  up  to     the  close     ol   the     year,  amounted  t" 
043.512. 


Till;   v   B.     Board    "i     Kire   Underwriters    have 
ci. pies  ot   the  following  circular  to   the  local  civil 
authorities  >>i  each  town   in   the  province: 
The  New    Brunswick   Hoard  ol   Fire   Underwriters  have 
had  under  consideration  ihe  urgenl   necessity  which  i 
lor  improvement   of  building   laws  and  in   the  lire  pr< 
lion  of  the  \arious  towns  in  this  provii 

The  numerous  confla  in   Canada  and  elsewhere 

have  emphasized    the  or     the  enactment 

stringent   regulations  to  prevent    the  spread  ol  Hi 

The  rales  fixed  by   this  board  are  based  lai 
construction  and     situation     "i     the     buildi  d    the 
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means  ol  fire  prevention,  and  in  the  future  still  more  al 
tention   will  be  paid   to  these  points. 

It  is  recommended  thai  in  all  congested  framed  dis- 
tricts  the  height  of  buildings  be  limited,  and  shingle 
roofs  entirely  prohibited 

The  New  Brunswick  Board  of  Fire  Underwriters  irnst, 
thai  in  their  efforts  to  diminish  the  fire  loss  in  this  pro- 
vince, they  will  meel  with  the  hearty  support  of  the 
civic  corporation:,  and  property  owners  generally  of  the 
various  towns  and  that  the  public  will  recognize  the  fad 
thiil,  independent  of  the  (ire  insurance  companies,  they 
are  largely  interested  in  reducing  the  (ire  hazard  and  in 
the  adoption  ol'  measures  tending  to  prevent  the  spread 
of   fires. 

LOANS  and  discounts  of  Canadian  chartered  hanks  have 
now  crossed  the  half-billion    dollar  mark,  constituting 
a    new  high    record.       The    figures   since  189t>  are  as 
follows  : 


1896. 
1897. 
1898. 
1899. 
1900. 
1901. 
1902. 
1903. 
1904. 


821 3,2 11, 996 
212,014,635 
223.806,300 
251,467,076 
279,279,761 
288,299,888 
410,662,213 
463,969,527 
500,648.396 


On    the  other  hand,    the    resources  of  our  banks    have 


grown  as  follows  : 

Capital. 

1896 862,043.173 

1897 62,627,703 

1898 62,571,920 

1899 63,726.399 

1900 65,154,594 

1901 67,035,615 

1902 68,406,624 

1903 74,883,880 

1904 78,727,552 

Reserves. 

1896 #26,670,199 

1897  27,715,999 

1898 27.955,807 

1899 29,967.724 

1900 34.501,349 

1901  37,364,708 

1902: 37,571,193 

1903 45,371,899 

1904   50,892.024 


Deposits. 

8193,616,049 

211,788,096 

236,161.062 

266,504,523 

305,140,242 

W9.573.327 

362,022,610 

406  933.546 

444,904,203 

Circulation. 

831,456,297 

34,350.118 

37,873,954 

41.513  139 

46,574,780 

50,601,205 

55,412  598 

57.736,243 

50,760,119 


BANKING  NOTES. 

AT  the  annual  meeting  of  the  shareholders  of  the 
Standard  Bank  of  Canada,  held  June  15,  the  fol- 
lowing report  was  presented  :  The  profits  for  the 
year  have  been  very  satisfactory,  amounting  to 
$183,007.17,  which,  together  with  the  balance  of  profit 
and  loss  account  broughl  forward  from  last  year,  $14,- 
507.79,  have  been  appropriated  as  follows  :  Dividends  at 
the  rate  of  10  per  cent,  per  annum,  $100,000;  added  to 
reserve  fund,  $75,000;  carried  forward  to  profit  and  loss 
account,  $22,513.96.  The  reserve  fund,  after  the  addition 
made   this  year,    now   amounts   to   $181,893.48. 

The  Royal   Hank   has  opened   a  branch  at    Cumberland, 
B,  ('. 

A   branch  of   the  Traders'    Hank   will   shortly   he  opened 
in  Walkerton. 

A    charter   has      been    granted    incorporating    the    Penny 
Hank,   of  Toronto. 

The  Sovereign   Hank  of  Canada  has  opened  a  branch  at 
Thessalon,  Out. 

The  Sovereign   Hank    of   Canada  has  opened   a  branch   a1 
N  iagar  a-on-t  he-I  -a  ke . 

The  Crown   Hank  has  opened  a  branch  at    Hurford,   with 
Mr     Allan   I)     Muir  as  manager. 

The   Hank      of      British    North    America   opened    its   new 
building  in   Winnipeg  on  -May  30. 


The  Crown  Hank  ol  Canada  is  now  doing  business  at 
Toronto,   Ottawa,    Hurford   and   Port    Dover. 

Mr.  Harrv  C.  Faucet  1  i.s  the  new  manager  of  the 
branch    of    the    .Merchants'    Hank    in    Walkerton 

The  Farmers'  Hank  of  Canada,  with  headquarters  at 
Toronto,  have  applied   for  an  act  of  incorporation 

Mr.  II.  11.  O'Reilly,  of  Vancouver,  succeeds  the  late 
C.  A.  Patterson  as  Winnipeg  manager  of  the  Hank  of 
I  Iamilton.  ■ 

Mr.  Walter  G.  Harvey  is  manager  of  the  new  branch 
of  the  Bank  of  Hamilton,  at  the  corner  of  Barton  street 
and    Sherman    avenue,    Hamilton. 

Mr  Kwing  Buehan  has  been  promoted  from  the  man- 
agership of  the  Bank  of  Hamilton,  at  Owen  Sound,  to 
that    of  manager  of   the  Vancouver  branch. 

Mr.   John   Pool,   late  manager  of   the  Glencoe  branch  oi 
the   Traders'    Hank,    has  been    appointed    manager      of      the 
branch    at    St.    .Mary's       He   has     been      succeeded    by    Mr 
Malcolm  Elliott. 

The  Sovereign  Bank  of  Canada  have  taken  over  the 
private  banking  business  of  E.  A.  West  land  &  Co.,  at 
Wyoming,  Out.,  and  also  the  private  banking  business  of 
Jacob  Fuller,  at  Thedford,  Ont. 

The  Blue  Book  containing  the  statement  of  dividends 
remaining  unpaid,  unclaimed  balances  and  unpaid  drafts 
and  bills  of  exchange  in  chartered  hanks  of  the  Dominion 
of  Canada  for  five  years  and  upwards  prior  to  December 
31,  1903,  which  has  just  been  issued,  shows  a  decrease 
in  unpaid  dividends,  an  increase  in  unclaimed  balances  and 
one  in  unpaid  drafts  or  bills  of  exchange. 

The  annual  statement  of  the  Traders'  Bank  shows  net 
profits  of  $238,422,  on  an  average  paid-up  capital  of  $1,- 
890,625,  or  12.61  per  cent.  Premium  on  new  stock. 
$150,000;  balance  carried  forward,  $14,97,5,  which  logether 
with  net  profits,  aggregate  $103,397.  After  paying  7  per 
cent,  in  dividends,  and  transferring  $250,000  to  rest  ac- 
count, there  is  a  balance  of  $22,678  carried  farward  to 
profit  and  loss  account.  Capital  paid  up  is  now  $2,000,- 
000,  and  the  rest  account  amounts  to  $700,000.  Increase 
in  deposits  for  the  year,   $2,429,0  11. 

The  second  annual  statement  of  the  Sovereign  Bank  of 
Canada  has  just  been  issued.  The  next  profits  amounted 
to  $119,760.94,  as  against  $51,223.00  the  previous  year. 
Four  quarterlv  dividends  have  been  paid,  amounting  in 
all  to  $65,000,  while  $20,000  has  been  reserved  for  rebate 
of  interest  on  unmatured  bills,  and  the  sum  of  $25,000 
transferred  to  reserve  fund,  making  the  latter  $350,000 
The  comparative  statement  of  assets  and  liabilities  is 
also  very  satisfactory,  the  deposits  showing  an  increase 
of  $2,438,500.  The  assets  have  grown  from  $5,775,000 
in    1903    to   $8, 6(1  i  000,    an    increase  of   about    $2,830,000. 


INSURANCE  PARAGRAPHS. 

A  new  life  insurance  company  has  been  organized  in 
Toronto,  known  as  the  Monarch  Life  Insurance  Co.  The 
authorized  capital   stock  of  the  company   is   two  millions 

An  effort  has  been  made  to  form  a  mutual  fire  insur- 
ance company,  with  head  office  at   Waterloo. 

The  Manchester  Fire  Assurance  Co.,  of  England, 
which  was  organized  in  1821,  and  commenced  business  in 
Canada  in  1890,  has  retired  from  business  and  has  trans- 
ferred its  assets  and  business  to  the  Atlas  Insurance  Co  . 
of  England,  of  which  Mr.  F.  C.  Henshaw  was  the  chief 
agenl    in   Canada. 

The  Excelsior  Life  Insurance  Co.  is  embarking  in 
business  in  British  Columbia,  with  Mr.  F  ,1  Gillespie  as 
manager   (or   the   province. 
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VI',   M.Kl in   IIIiIk                 Toronto            IB  W  elMngti.r                         irnnto,  Out 

Auilltor,                                                                 imiiiiiiii  num.,              lonmn                                                                                                         Auditor,  AmI«iim,  WU 

Financial  Valuator.                                       JENKINS  A  HARDY,                                  dmTt«f..«                                       Regular  .ml  *Pe<  lal  A 

A'.'UKIU'fi.     Chartered     Accountants,                            WILUAM  hAllh), 
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100    William  Street,    N.W  York. 
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Chartered  Accountant  and  Auditor. 
18  Toronto  St.,  Toronto,  Canada. 

This  lint  Is  for  the  purpose  af  planing  manufac 
Hirers,  wholesale  and  retail  merchants  awl  other 
readers  throughout  Canada,  and  tirius  atiroad 
doing  b  '  anada,  in   touch    »nli  the 

legal  ui uf f—lnn  throughout  the  Domini 
the  ooUtotlonol  aecounta,  legal  representation, 


LEGAL  CARDS. 


organization  of  eompanlat.  the  arrangamant  or 
dissolution  of  partnership!,  or  assignments,  as 
well  as  all  other  matters  of  a  kgal  nature 

For  ailTertlainc  ratea  apply  •',  Ma-  lean  I'ub 
lulling  C*o  ,  I. united.  Montreal  or  Toronto 


BKATTY,  HI, At  KBTOCX,  KA-K  I  \ 

*  EUDDELL, 

BEATTV.  BLACKBTOOK,  CHAD 

WICK  ,t  SALT, 

Barrlslers,  Solicitors,  Notarte« 
Oftlces,  Bank  of  Toronto. 
Tel.,  Main  8818.  Toronto,  Ont. 


1  LS,  11.  BTJBB1TT,  K.c 

Bollettor,  Notary.  Kto. 
Pembroke,  •  Out. 

I),  o.  OAMBKON,  Barrister. 

Equity  Chambers,  Toronto. 

Branch  Office.  Oakvllle,  Out. 


I.   I.    O    VIDAL. 
Barrister,  Bolidtor,  etc.    Collections 

and  Commercial  [aaw. 
Mnntmagny  and  Quebec  City,  Que. 

TUPPER,  PHIPPEN  ,t    lll'l'l  It. 

Barristers,  Solicitors,  Etc 

Winnipeg,  -         Canada. 


J.  C.   II  AMI  l/lnN.   I.I.  [i  . 

Barrister,  Solicitor  and   Notary. 

McKlnnon  Bulldliic.  Toronto. 

'Phone,  Main  88. 

ATWATF.K.  DUOLO0 •  I  BTA1  V|\ 

Adiocates      Montreal 
Albert  W    AMrater.  O    '    •    Coniultlnf 
Oonn— 1   for  City   of  Montreal       t'lm. 
A    Ilucloa      Henry  N    Chain-ti 


■p-p     j                                .                           -I        -|-v                                                                                       The  following  Institution!  for  the  education 
LdUCatlOnal        Uepart  111  ent.                   of  bu«in«»  men  .son.  and  daughter,  are 

*                                                                                 recommended  by  thl.  paper  : 

Have  You  Any  Spare  Time? 

Why  not  use  it  10  ^tudy    Bookkeeping,    Shorthand,    Commercial 
Law,  Household  Science  or  English  ? 

The  study  of  any   of  these   will    increase   your   usefulness   and 
chance*  of  success. 

We  Teach  Them  by  Mail. 

You  can  learn  at  Home  in  your  spare  time 

The  expense  is  very  small 

Write  for  free    booklet,   mentioning    ihe    siil>iect    von    Arc    inter- 
ested in 

Western  Business  College 

Cor.  College  and      TflDriXITtri 
Spadina  avenue,         *  wl\wn  1  \J. 

Thorough  course.  In  Bookkeeping,  Stenography,  Typewriting 
and   Penmanship  ;  Indiridual  Instruction 

A.     J.     HOARF.,     Principal. 

St.  Margaret's  College,  Toronto 

A  Boarding  and  Day  School  for  Girls 
Thorough  courses  in  erery  department 
Only  teachers  of  the  highest  academical  and   professional  standing  employed 

C.EORC.E  DICKSON,  M  A  .                                 MRS    OEOROE  DICKSON 
Director                                                    Lad,  Principal 

CANADIAN   CORRESPONDENCE   COLLEGE.   Limited 

TORONTO,    CANADA. 

f^Z."*^^/             ^-JLL^            Bookkeeping    and    Shorthand     are 
rfY7js/lXs*f4f7sljS7~-     ""^<,  "finnng  ("tones  to  success 
\\jff'-jL/f  ''  rrrr/rT',          Teachers  who  have  ha4  practical 

^  •  yff                                     ^  _S            business     experience     teach     these 
branches  in 

THE  WILLIS  BUSINESS  COLLEGE. 

A  school  of  genuine  merit      Send  for  our  beautiful  catalogue 
«.  T.   Willis.   Principal,   Cor.   Bank  and  albert  Sts.,  OTTAWA. 

1889. 

The  Belleville  Business  College,  Limited, 

■  Mm,  |et  the                        •>•  upplyitiK  to  'i-  lOdafi  baton  raoaoclea 

"< viir  in  their  cmplog. 

-                                                                 41 

J    A    Ton.aw,    |            BELLEVILLE,      iJ   Frith  Jefferg,  M  A 
'■try            1                   ONTARIO.           1                            lent 

Special  Advertising  Rates  have  been  arranged 
for  space  in  "  The  Office,"  and  will  be  gladly 
quoted  on  request. 


ADVERTISE  YOUR  BUSINESS 

Write  (or  particular!*  alwmt  mir  cots  anil  adl    frou   '■*)  oe&tl  '^ 
adTertiso    in    newapHirewi       (\,t,  hy    i-I  bttaill«H       '  • 

merohatit  in  ii  t"u  1,  t    ».     will   criticiac    then 

GEO.  J.  SMITH  BUREAU,  !«!  »■— »"■". 

H   I      «   U  1  r       A  I"-       IN      I  R  (M    H 


ISEW  TELEPHONE  LOSE 

A  new  copper  metallic  line  has  just  been  completed  trom 
Simcoe  to  Port  Rowan  The  town,  listed  below  can  now  be 
reached  from   Toronto  at  the  following  rates  : 

PORT    ROWAN  50c. 

•T.  WILLIAMS      -  SOc. 

VITTORIA  •  40c. 

The  Bell  Telephone  Co.  of  Canada 
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THE  STANDARD  BRANDS 

OF 

LINEN  THREADS 


BARBOUR'S 


FINLAYSON'S 


KNOX'S 


also  DUNBAR'S  and  STEWART'S 

Always  reliable — You  might  as  well  have  the  BEST. 

ALSO 

Boot  and  Shoe  Laces 

BEST  VALUES 

Made  by  North  British  Boot  Lace  Co. 


Rifle, 

Flat, 

Silk, 

Leather, 

Porpoise. 


THE  LACES  ARE  HADE  FROM  SUPERIOR  CORDED  THREAO 


FRANK  &  BRYCE,  Limited 


Toronto 


MONTREAL 


Quebec 
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Dry    Good* 


FASCINATING  in  m.iii\   ways  is  the  Btudy  of  the  The  Sumptuary  Laws, 

social  customs  and  the  drera  of  our  ancestors.  In    America,  a-   in    I . n •  •  1 : 1 1 •  < i   ,nM|    France,     strict 

Bach  reflects  the  other;  the  custom  influencing  concerning  what   should  be  and  what  should  nol   be 

the  dress,  and   the  dress   reacting  on   the  cus  were  enforced.     Thus,  in    LG7C,  in     Northampton,   M  i 

lulu.       Moreover,    an      acquaintance    with    an-  thirtj  sis  young  women  al  on*  thne  were  brought  up  i"i 

(■lent   i lea  of  dress  and  manners  of  life  possesses  a  com-  overdress   chiefly    in    hoods.      An    amusing    entrj    in    the 

mercial  value  nt  the  present  day,  for  the  tendency  of  the  court  record  states  thai  one  "i  them  appeared  in  the 

times  is  to  imitate,  in  ;i  large  measure,  things  thai   have  hood    for    which    she    was    fined.      Another    instance    is 


been.  An  admirable  op- 
portunity  for  studying 
the  evolution  of  dress  in 
America  during  the  sev- 
enteenth and  eighteenth 
centuries  is  afforded  by 
an  examination  of  the 
two  magnificent  volumes' 
compiled  by  Miss  Alice 
Morse  Earle,  and  just  pub- 
lished, dealing  with  the 
costume  of  the  inhabit- 
ants of  America  during 
ihis  period.  These  books 
are  beautifully  bound  in 
half-leather  and  green 
cloth,  and  are  lettered 
in  red  and  gold.  They 
are  printed  on  heavy 
white  paper,  and  are  pro- 
fusely illustrated  w  ith  r£ 
productions  of  valuable 
pictures,  paintings  and 
historic  garments.  Thei 
\ alue  to  the  drygoodsman 
milliner  and  dressmaker 
is  undoubted,  and  they 
could  be     placed     in   the 

wa>     oi     cuM<>liieR|?.7rHlJp 

\  antage . 

Beginning       wi^M{Qth|Q 
Puritans     of     X 
laud.   Miss     Ear 
that    the    immigrants    dflO 
not  change  their  stj  le  <>i 
dress  when   they   left    the 
('Id  Land.     The     fashion 
did   not    wear     out     more 
apparel     than     the     man: 
for   clothing,     do    matter 

what    its  eut,   was  worn   as  long  as  it    lasted,  doing  ser-       Americans,  noted  often  thai  the  ladies  wore  scarlet  cloaks, 
\  ice  frequently  through  three  generations.     An  examina-       and     Madame    Riedesel  asserted  that  all  gentlewomi 
tion  nf  wills  often  discloses  bequests     of     clothes  from       Canada    never   left    the  house,  save   in   a   Bcarlel    -ilk   or 
mother  to  daughter  foi    four  generations.    Petty  details,       cloth  cloak. 

ut    conrse,    were   altered,   lint    the   general    style    remained  Monotonv  ir   Dress. 

throngh  many  yeare.  Th(.|v  wg8  nmi.h   monotonv   ,„   unman1-  dress   in   the 

m»™,'J; «■;";:;:;;■  ftfSKJ  g£*oHT<«»u>      eighteenth  century.     The  mid-eentury  produced  the  Wat- 

«3 


Gold-covered   lirocade  Gown  —  A  handsome   Kighteenth  Century    Robe 


embodied    in  a   Massachu 
setts      statute      of      1634, 
reading,  "  No  man  or  wo 
man    shall      make    up     01 
buy  anj    slashed     clothes, 
other    than    one   slash    in 

each     sleeve     and       another 

in  tha  hack.  Men  and 
women  shall  have  liberty 
to  wear  out  such  apparel 
as  t  he\  now  a  re  prtn  ided 
'  f,  except  the  im  m  dei 
ate  urcat  sleeves  ami 
slashed   appai  el.  " 

Scarlet  was  a  most 
popular  color  for  all 
article-    of    dress       in     the 

earlj  years  of  the 
eighteenth  centurj  .  There 
was  good  reason  for  the 
wear  of   scarlel ;    it    both 

was  warm,  and  looked 
warm;    and    the    color    was 

a  lasting  one  It  did  not 
lade  like  man}  oi  th< 
home-made       dyes.        It 

» i  nhl  appear  I  hat  a  loiiLr 
seal  lei  cloak  w  a-  ne\  el 
out  of  weai  for  men 
and  women  until  the 
nineteenth  century.  ll 
was,  ai  times,  not  the 
height  oi  fashion,  but 
-till  was  worn.  During 
ami  alter  the  Revolution, 
these  cloak-  remained  ii 
high  favor  for  women. 
French  officers,  writing 
home  to  Prance  ■  lowing 
accounts     of     the        fair 
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teau  dress,  with  its  swelling  skirts,  clouds  of  lace,  and 
pay  ribbons,  ;i  costume  deemed  by  many  the  most  charm- 
ing of  ;ill  women's  dresses.  Yet  even  (his  Fashion  lasted 
t<><>  long  n  time.  It  is  curious  to  note,  thai  in  the  oldest 
gowns  of  this  period,  the  method  of  cutting  and  shaping 
the  waist  and  body  is  precisely  the  same  as  at  the  pres- 
ent day.  The  outlines  of  the  shoulder  and  hack  seams, 
id'  the  bust  forms,  are  alike,  though  not  so  gracefully 
curved,  ami  the  number  of  pieces  is  usually  the  same. 
Not-  are  there  to-day  any  richer  or  more  beautiful  stuffs 
for  gowns.  The  silks,  satins,  velvets  and  brocades 
which  wealthy  colonists  imported  for  the  adornment  of 
their  wives  and  daughters,  and  for  themselves,  cannot 
be  excelled  by  the  work  of  modern  looms;  and  the  few 
laces  were  equally  beautiful. 

No  Ready-Made  Clothing. 


ruches,    rolls,    folds    ;iud    bands.       They    were    often    made 

of  strips  of  the  dress  material,  or  of  gauze  ribbons  or 
of  printed  silk.  Pinking  was  very  fashionable  at  the 
lime.  Fly  fringe  was  -,\  universal  trimming  of  the 
eighteenth  century,  -it  was  composed  of  simple  tufts 
of  silk,  alternating  two  and   four  tufts. 

Aprons  varied  from  year  to  year  in  form.  In  1744 
they  were  worn  so  long  that  careless  girls  were  warned 
not  to  tread  upon  them  when  walking,  but  to  lift  them 
daintily.  They  covered  the  petticoat,  which  was  dis- 
played by  the  open-fronted  robe.  They  frequently  form- 
ed part  of  a  wedding  dress.  In  the  eighteenth  century 
every  lady  carried  a  fan.  It  was  an  indispensable  part 
of  a  costume,  and  the  management  of  a  fan  seems  to 
have   been   a   study   in   elegance   and   grace. 

Conclusion. 


Though    the   shops   were   full   of   rich   stuffs,   there   was  In    the    few    preceding   paragraphs,    some    attempt    has 

no  ready-made  clothing  for  women  for  sale,  either  in  out-  keen    made    to    give    (lie    reader    a    foretaste    of    the    good 

side    garments    or    in    under-linen.       Occasionally,    by    the  things  in  Miss  Earle's  book.      The  facts  have  been  glean- 

latter  part   of  the  eighteenth  century,  we  read  the  adver-  ed   from  but   one  or  two  of  the  thirty-four  chapters  con- 

tisement  of  a  "vandoo"  of  "full-made  gowns,  petticoats  tained   in  it.      These   chapters  deal   with   such   interesting 

and    sacs    of    a    genteel      lady      of      highest    fashion,"  — a  subjects   as   "Bridal    Dress,"    "Mourning    Attire."   "The 

notice    which    reads   uncommonly   like   the   "forced   sales"  History    of    the    Riding-Habit, "    "The    Pocket,"    "Hats, 

of  the  present  day.  Bonnets   and    Calashes,"   "The   Evolution   of   Pantaloons 

There    was    a    certain    type    of    woman's    dress    which  and  Pantalets,"  and  "The   Dress  of  Children."     In  each 

was  worn  in  the  eighteenth  century  in  many  shapes  and  chapter   the   writer   introduces   anecdotes   and    quotations 
in    rich    and    varied    materials;    sacques    "polonezes, "    le- 
vites,   trollopees,   negligees,   slammerkins  — all     forms     of 
the  same  loose  dress.      Women  wore  hoops  and  paniers. 


and  stays  and  stomachers.     Capuchins,  cardinals,  riding- 
hoods— all   were  forms  of  the  same  hooded  cloak. 

Sacque  or  "sack"  is  now  the  name  for  a  loose  outer 
garment,  but  a  hundred  and  fifty  years  ago  it  referred 
to  a  gown.  The  "levite"  was  originally  a  long,  straight 
frock-coat,  scmewhat  like  that  worn  by  a  priest.  The 
robe  levite  imitated  it  with  a  train  added.  The  open 
gown,  which  was  looped  at  the  sides  and  trailing  be- 
hind, was  sometimes  called  a  polonese.  Another  name 
for  these  loose,  ruffled  gowns  was  slamkin  or  slammer- 
kin,  which  later  became  an  approbrious  term  applied  to 
a  slattern. 

Some  Accessories. 
In    L688    was   introduced      to     fashion   one   of   the   most 
charming    accessories    which    women's      dress      has      ever 


which  serve  to  enliven  t lie  pages. 
Head  Dress 

It  would  be  idle  to  enumerate  th-  various  designs 
which  were  borne  on  the  heads  of  women  about  the  time 
of  the  American  Revolution.  There  were  "garden" 
styles  with  flowers,  "kitchen  garden"  modes  with  veg- 
etables fastened  to  the  side  curls  and  heaped  on  top; 
"rural"  styles  had  windmills,  which  turned  in  the  wind, 
a  sportsman  and  deer,  a  shepherd  and  sheep.  The  "peal 
of  bells"  was  a  headful  of  ringing  bells;  the  "treasur- 
er" showed  the  hair  dangling  with  coins."  The  "naval 
battle"  showed  a  French  ship  of  war  in  full  sail,  in  spun 
glass.  This  might  have  been  worn  by  the  Duchess 
de  Chartres,  a  most  unusual  woman,  whose  intimacy  with 
and  appreciation  of  John  Paul  Jones  is  one  of  the  most 
fascinating  and  romantic  side-lights  of  American  his- 
tory. But  this  forceful,  intelligent  and  thoughtful  wo- 
man   chose    to    wear    instead    a    perfect    museum    of    little 


known,   namely,  lace   elbow-ruffles.      They  may  be   termed  .figures  of  spun   glass,   silk,  silver   wire,   and   human   hair. 

the    typical    feminine    sleeve    of      the    eighteenth    century.  Among   them   was   a    figure    of   her   son    (afterward    Louis 

Accompanying    the    sleeve-ruffle    were      several    new    gown  Philippe)    in  his  nurse's  arms;  also  a  little  negro,  a  par- 
trimmings.      Furbelows      were      invented.      These        were 


quilled  pleatings,  or  narrow  flounces,  pinked,  hemmed, 
lace-edged,  disposed  often  in  curving  lines,  such  as  we 
now  term  festoon-shape .  Thev  were  used  lavishly  on  the 
petticoat  and  sparingly  en  the  trained  overdress  or 
sacque,  provided  that  sacque  were  not  looped  up  at  the 
sides.  Another  novelty  was  pretinailles,  appliques  of  col- 
i  red  figures,  cut  from  brccaded  materials,  and  sewed  upon 
other  backgrounds,  sometimes  very  thin  ones  with  un- 
usual  embroidery   stitches. 

Ruffles  gathered  or  pleated  in  the  middle,  or  on  either 
or  both  edges,  and  disposed  in  various  waving,  circling 
or  even  regular  parallel  forms  on  the  gown  or  polon- 
aise, were  called  robings.  Many  and  ingenious  were  the 
ways    in    which    these    were    plaited      and      twisted    into 


rot    nibbling    a    cherry,    am!    figures   made    in    the    hair   of 
her   kinsfolk   and   friends. 

The  beautiful  embroidered  collars.  capes.  under- 
sleeves.  caps,  and  ruffles,  which  every  oh!  American  fain- 
ly  cherishes  so  faithfully,  and  in  such  numbers,  are 
haloed  with  a  tradition  of  vast  age.  Their  beauty, 
delicacy  and  marvelous  workmanship  are  reason  enough 
for  their  preservation,  without  any  question  as  to  their 
antiquity.  Few  are  very  old.  These  fine  embroideries 
nearly  all  owe  their  existence  to  the  revolt  of  Marie 
Antoinette  against  formality  and  ceremony,  with  their 
incidental  accompaniment  of  heavy  am1  rich  dress.  She 
could  not  show  this  revolt  at  public  functions,  but  in  pri- 
vate life  she  gave  up  the  rich  laces  of  heavy  point  and 
wore  fine,  embroidered  India  muslin  and  mull. 
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"The   Genuine" 

UP,  TO  STAY  UP. 


A  WINNER 
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PATENTED   ALL   OVER   THE 

WORLD. 


Another    Great    Suooess. 


THREE  IN  ONE 


TRADE    MARK 


COMBINATION    POMPADOUR   AND    FRENCH    DIP   COMB. 

Patents  Pending. 
Can    be     ei  s  e  d     either    fo r  : 


'  ^'MWrflT' 


Straight  Pompadour. 


Right  Dip  Effect. 


Left  Dip  Effect 


FOR    SALE    BY    ALL    LEADING   JOBBERS    OF    CANADA. 

MAX  G.  COHN  ®>  CO. 

Patentees  end    Manufacturers  of  Combs  and  Celluloid   Hair  Ornaments. 

486  Broadway,  NEW  YORK. 


Canadian   Office: 

GEO.  H.  EVANS. 

232    McOIII   Street, 

MONTREAL. 
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HOW    A    CASH    BUSINESS 
WAS    STARTED 


* 


IN  a  recent  issue  of  The  Review  the  question  of 
cash  in  the  drv  goods  store  was  dealt  with  edi- 
torially. The  following-,  while  directly  concern- 
ing the  grocery  trade,  will  doubtless  interest  read- 
ers of  The   Review,  and   particularly  those  who  are 

giving  thought   to  the  cash  system.   Dry  g Is  merchants 

may  possibly  get  some  helpful  suggestions  from  it.  The 
article  is  by  Fred  Harris,  a  cash  grocer  of  Mattoon,  111. 
Our  business  is  now  strictly  cash.  Everything  is 
paid  for  before  it  leaves  the  store  or  goes  C.  O.  D. 
Our  svstem  in  regard  to  checking  C.  0.  D.  orders  is 
almost  perfect.  We  have  a  place  for  everything  and 
everything  in  its  place.  We  believe  in  and  practice 
system,  always  remembering  the  words,  "Do  it  now' 
-not  to-morrow  or  after  awhile.  Do  it  now  and  get 
il  off  your  mind,  so  you  will  he  ready  tor  the  next 
thing  that    comes   up. 

I    worked    for   my    father    until    I    was    twenty-one,    at 
which     time     he     retired     from     business  in  comfortable 
circumstances.      I    bouehl    his   stock,   paying   for   it   as   1 
could  with  7  per  cent,    interest   on   same  till   paid.    When 
I    took    the   store    1    didn't    have   a    dollar,   hut    I    managed 
to    pay    for   it    all,   $2,200,    in   just    thirteen    months,    and 
$80  interest   besides.      I   had   worked  for  him  eight  years. 
He    conducted    a    credit    business,    and    after    taking    the 
store    1   did   a  credit   business  for  six  years.      Now   I  have 
done    a    strict lv    cash    business    four      years,    and    can't 
begin    to   tell   you   how   much   belter   I    like   it.      1     made 
money   in    the   credit    business,   but    1    had    my    losses,   too, 
just    as   most    all    my   brother  grocers   do. 
Days  of  Worry. 
There  were  days   I   wished   I   had  never  seen  a  grocery 
.tore    and    worried,    just    as    thousands    of    credit    grocers 
are    doing    to-day.       Then    came    a    time      when    persons 
whom    I    considered    my    best    friends    began    to    take    ad- 
vantage   of    the    bankruptcy    law    and    get    the    better    of 
,,„..      That    put    me    to    thinking,    and    I    decided    to    wind 
up    the    credit    business   at    once    and    forever.      My   store 
was  seven   blocks  from   the  heart   of  the  city  of  Mattoon. 
1   changed  my  system.      1   moved  to  the  heart   of  the  city, 
and    have   been    at    this   location    four  years. 

When  1  made  the  change  I  had  some  Very  tine  credit 
trade,  but  1  made-  up  my  mind  to  conduct  a  strictly 
cash  business.  1  sent  out  a  thousand  letters  telling- 
people  I  was  going  to  make  the  change,  advertised  large- 
ly in  all  the  home  papers  in  advance  of  my  change,  and 
gave  a  swell  opening  by  serving  coffee  free  to  everybody 
for  three  days.  The  opening  was  a  grand  success,  and 
the  store  has  been  continuously  successful  ever  since. 
When  1  made  the  move  it  made  some  of  my  old  custom- 
ers sore,  and  many  predicted  my  failure  on  the  cash  plan 
in  from  two  to  six  months.  Some  fairly  laughed  at  me 
and  said  a  strictly  cash  business  in  a  credit  railroad 
town    was   an    impossibility. 

As  I  had  made  up  my  mind  to  go  ahead,  I  went  ahead 
and    1    have   to-day  one  of  the  finest   stores  in  Illinois  out- 


side of  Chicago.  There  are  forty  grocers  in  Mattoon. 
and  I  am  the  only  one  doing  business  strictly  for  cash. 
My  sales  exceed  those  of  any  other  grocer.  My  store 
has  been  many  times  complimented,  and  is  called  one  of 
the  neatest,  handsomest  and  best  arranged  stores  in 
this  section.  ^->*| 

We  do  not  solicit  orders.  We  advertise  largely 
and  in  many  ways.  We  didn't  move  to  this  location 
with  the  view  to  sitting  down  and  waiting  for  trade. 
We  carry  a  large,  complete  stock,  and  every  article  is 
guaranteed  or  money  back.  Rich  and  poor  are  treated 
alike.  A  poor  man's  dollar  is  worth  as  much  as  the 
rich  man's.  We  advertise  in  the  home  papers,  send  out 
bills  by  mail,  give  pretty  calendars,  send  out  sample 
packages  of  many  foods  we  handle,  give  demonstrations 
in  the  store  and  adopt  any  other  advertising  plan  which 
appears  to  possess  merit. 

Farmers  Can  Pay  Cash. 
I  am  a  strong  believer  in  advertising,  especially  in  a 
cash  business.  Good  advertising  always  pays.  We 
have  a  very  heavy  (J.  0.  D.  telephone  business.  The 
drivers  always  have  change  and  collect  at  the  house. 
This  was  new  to  the  people  at  first,  and  some  pretended 
to  be  offended  when  we  refused  them  credit .  These 
same  people  are  now  trading  with  us  and  think  cash 
the  only  system.  We  make  a  strong  pull  for  the 
farmers'  trade  and  find  that  good  advertising  sent  to 
the  farmer  brings  better  results  than  to  any  other  class 
of  trade .  We  show  our  appreciation  of  this  trade  and 
find"  it  pleasant  and  profitable.  They  own  their  own 
farms  and  can   pay  cash   the  year  round: 

In  all  my  advertising  1  use  cuts  as  much  as  possible, 
and  from  10  to  150  low  prices  in  most  every  ad.  I  put 
out.  Using  good  cuts  makes  the  advertising  much  more 
attractive.  We  do  not  try  to  see  how  cheap  we  can  sell, 
but  we  endeavor  to  sell  the  best  guaranteed  groceries 
cheaper  than  they  have  ever  been  sold  in  Mattoon  be- 
fore. 

1  am  highly  pleased  with  my  change  from  credit  to 
cash  and  never  expect  to  do  business  in  any  other  way. 
When  the  cash  system  is  adopted  and  you  live  up  to  it, 
you  have  thrown  aside  the  cares  of  the  grocery  business. 
Brothers  who  are  doing  a  credit  business,  be  frank  — 
don't  you  worry  ami  sometimes  lay  awake  nights  wonder- 
ing how  you  are  goinflr  to  make  ends  meet"?  Profits  aiv 
so  small  the  grocer  can't  pay  unless  customers  pay  him. 
1  do  not  advise  everybody  to  do  a  cash  business,  but 
1  do  advise  grocers  in  cities  of  over  10,000  inhabitants 
who  have  nerve  and  are  not  afraid  to  push  ahead  to  try 
it  and  see  how  much  more  pleasure,  as  well  as  profit, 
they  will  find  in  a  cash  business.  If  you  can't  say  "No" 
to  everybody,  stay  out  of  the  cash  business.  If  you 
are  easily  discouraged  stay  out  of  il .  If  you  will  not 
advertise  never  go  into  the  cash  business,  for  advertis- 
ing is  the  life  of  a  cash  store. 
86    - 
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CLOTH,  SHOWERPROOF 
and  GRAVENETTE 
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M.I.   SIZES. 


Travellers  now  out  for  I  all  and  immediate  orders. 

New  catalogue  containing  illustrations  of  many 
new  and  up  to-date  styles,  both  for  Ladies  and 
Gentlemen,  sent  free  on  application. 

{Mention  Dry  ''■"mis  Review.) 

The  National  Rubber  Co. 

Makers  of  NATIONAL  BRAND  Waterproof  Garments- 

524  Craig  St., MONTREAL. 

Qe^O-e-v 


Tfc  Wolsey 

UNSHRINKABLE 
UNDERWEAR 


lllll'l  ARE  INNUMER- 
ABLE SO-CALLED  IMITA- 
TIONS OE  "  WOLSEY," 
BUT  Mil  Ml  IS  NO  SUB- 
STITUTE TOR  IT  AND 
NOTHING  JUST  AS  GOOD 

The  Canadian  Public,  know- 
ing its  unrivalled  qualities,  and 
that  it  is  in  every  respect  all 
that  the  manufacturers  claim 
for  it  — 


mm 


yNSHRlNKASfcE 


Being  Absolutely  Unshrinkable  Pure  Wool,  Durable,  Well-Fitting 

— are  insisting  on  being  supplied   with   "Wolsey,"  which  has  stood  the 


test  of  time,  and  is  one  of  the  greatest  successes  of  modern  times. 
AVOID     SUBSTITUTES. 


'.4 
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CEETEE 

Underwear 
Unshrinkable 
Full-Fashioned 


Never  gets  hard  with  washing.  Retains  Its  elasticity. 

Keeps  Its  shape.  Is  soft  and  warm. 

Made  from  fine  pure  wool. 

We  replace  any  that  shrink.  Made  in  light  weight  India 
Gauze,  for  Spring  and  Summer.  Medium  and  heav) 
natural  for  Winter. 

Elastic  Ribbed  Underwear  for  \%i 

Our  Ladies',  Children's,  Infants',  Vests,  Drawers,  Union 
Suits,  Corset  Covers,  Tights,  etc.,  will  be  right  at  the  t>>p 
for  quality,  new  designs,  new  trimmings. 

Our  travellers  will  call   on   you    shortly 

The  C.  Turnbull  Co., 

of   GALT,   Limited. 


QOULDINQ  4  CO., 

SO  Wellington  St.   East. 
TORONTO. 


JOS.  W.  WEY. 

7   Bastion   Sqvare, 
VICTORIA,    ■    C. 


Dry    Goods 


KNITTED    GOODS 


July.   1904 


so 


THE 

E1LD0N 

UNDERWEAR 

HAS   ACHIEVED    A 

WORLD-WIDE 

REPUTATION 


WHY? 

BECAUSE  IT  IS 
UNSHRINKABLE 

WELL  MADE 


WELLFITTING 

and 

WEAR-RESISTING 


Write    for  our   Booh   vf 

Patterns   and   Price 

List. 

LONDON,  five., 

122    WOOD  ST. 

AUSTRALIA  : 

PATTERSON  <S 
RLHFUS, 

MELBOURNE 
and  SYDNEY. 

SOUTH  AFRICA  : 

G.  T.   DOWELL, 
JOHANNESBURG,  C.  T. 


UUXEI_Y     RE 

AND      UNSHRINKABLE 

UNDE  RWE  A'R. 


*-'A 


<-e: 
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STOCKED   IN 

WHITE  GAUZE 

MERINO, 

INDIAN  GAUZE 
SILK  AND  MERINO, 

SILVER  GREY 

AND  ART  SHADES 

IN  PURE  WOOL  AND 

SILK  AND  WOOL, 


INDIAN   CASHMERE, 
NOVI  SPUN, 


STRIPED  EFFECTS 
IN  SILK  AND  WOOL. 

WHITE  WOOL 

AND 

NATURAL  WOOL. 

ALL 
UNSHRINKABLE. 


EGYPT : 
MACDONALD  <£  CO., 
CAIRO. 

PARIS  : 

C.  COHADE. 

CONSTANTINOPLE  : 

G.   STRATI. 


OUR     LEADING     LINE 

EILDON    "Guaranteed    Unshrinkable    Pure    Wool 

These  compare  favorably  with  any  other  make  on  the  market,  and  we  give  an  unqualified  guarautee  with  every  garment.     These  are 

labelled  "GUARANTEED  UNSHRINKABLE,"  in  addition  to  Eildon  tab. 
If  your  wholesaler  cannot  supply  you,  drop  us  a  card,  and  we  will  arrange  to  have  samples  and  a  price  list  submitted  to  you. 

Montreal   Representative,  TT"^J^^  Toronto   Representative, 

THEM 
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J.    L-     WOODS, 

21*     CORISTINE     BUILDING. 


A.  ROLAND  WILLIAMS 

MANCHESTER    BUILDING. 


Julx.    1904 
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Ladies' 
Wear 

KNITTED    GOODS 

Men's 
Wear 

WITH  the  holding  oil  "i  warm  weather,  there 
.,  slow  ness  ni    i  rade    in     retail  cii   l< 
The  one  or  two  weeks,  01   pari  i  ol  weeks, 
ol   sunshinj    Summer   weathei    which   have 
visited   us     gave   merchants     a    taste     "i 
uli.it   would  be  II  Summer  were  reallj   here      In  spile    ol 
it  all,  however,  underweai   has  been  selling  in  (air  quan 
Miles,  and  man]   assorting  orders  have  been  senl   In      ii 
is  too  earl]   as  pel   foi   the  retailei   to  reel  discouraged  in 
,iic\   «.i\.  even  though  ins  underwear  stock  lias  been  grow 
mailer  but  slowlj 

* 
Orders  are  being  taken  by  the  wholesale  houses  lor 
Kail  underwear,  and  thej  reporl  the  volume  ol  the  i 
\>-i\  satisfactory,  considering  the  tardiness  o!  Summer 
selling.  Reports  have  been  issued  of  the  slowness  of  de- 
livery ni  Pall  goods  io  the  wholesale  houses,  but  these 
are  premature,  as  these  goods  are  never  received  until 
long  aftei  tins  date  ii  there  is  a  backwardness  it  will 
be  in  line  with  other  years,  but  ii  is  ol  little  use  to 
prophec]  an  evil  like  ihis,  or  rather  to  speak  of  it  as 
actuall]  existing,  when  nothing  is  known,  nor  will  be,  for 
a  month  oi    thereabouts. 

•  • 
* 

During   this   month    the  Spring  Lining   will  be  done   in 

the  wholesale  bouses.     Nothing  as  yet  can  be  gleaned  ol 

the  trend  of  prices.     In   the     I  nited     States   the  Spring 

samples   are   alreadv    out,    and    while   many    lines   are   going 
at    last    \cais   pines,  an   advance  of  5   per  cent     is   report- 
ed on  certain  lines  ol   balbriggans  and   ribbed  goods.    The 
ition  oi  prices  on   the  basis  of  last    year  is  a  risk, 

since  cotton  and    varus  will  have   lo  drop   to  make  a  profit 

probable  In  the  present  state  of  the  cotton  market  the 
manufacturer  is  at  a  great  disadvantage  in  quoting  prices. 
There  is  no     accurate     idea  obtainable  about   the  future 

price  ol  law  CO t ton,  and  prices  of  underwear  lor  ne\t 
Summer    are   based    on    the    merest    guess. 

•  * 
* 

Since    the    tan    shoe    has    become    so    popular    it    is    onlv 

natural    to    suppose    that    tan    hosiery    would    he    in    active 

demand.       That    this   may    he   so    when    warmer  davs   arrive 

is  possible  and  even  probable,  hut  there  is  not  much  evi- 
dence of  i:  as  vet  A  warm  sun  will  be  sure  to  hrniLC  out 
summer]  sivles.  and  the  tan  hose  with  the  tan  shoe  is 
one  of  them.  Plain  black  hosiery  ale  the  most  prominent 
vet  In  the  I  lilted  Stales  tan  hosiery  is  Belling  very 
One  importer  slates  that  he  has  5,000  do/en  of  un- 
filled   orders 

* 
Men's  hosiery     continues     to  arrive  m  all   imaginable 

de9igns  and  colors  Some  new  plaids  have  been  pu1  out 
The]       ale    o|    a    quiet    order,    and    seem. to   be    prellv      well 

liked  \  Montreal  furnisher  has  found  a  good  demand  at 
present   tor  a  large  assortment  of  grey  effects,  which  cei 

lallilv  do  Seem  to  be  about  What  is  wanted  now  ill 
fancies.     The  body  of   the  sock   is  dark   grey;    lop.   heel  and 

me  black,  with  a     white  stripe,  or  two  down  the  sides 

Browns   .!'  iLCam   coming   in   for  a   good    share  of  the 

Hade  This  is  usually  a  popular  color  in  men's  hosierv  . 
hut    this   veal    the   range  ol    shades    is   from   a   light    tan    to  a 


deep      eal     blown  I'aWn       .1 1 1  •  I     blue       .1 1  e    ,1 1    d      and     ill 

the    lain  les    with    blac  I.  |  I    g I    deln.iiid    1 

in   evidence      The   verj    light    gauzes  ami    lace  efli 

in    shown,    hill     ale    not     selling    Well    ,1 1     pie-ent 

• 

For  the  Sumnici    trade  the  demand  foi    the  balbrig 

lines    has    been    good,    and    merchants    who    ale    well    slocked 

with  balbriggans  have  reason  to  congratulate  them  elve 
Thev  cannot  now   be  repeated  a1   the  same  pine  .  and  the 

advance  is  considerable  In  Special  line  ,  uctl  .1  limn 
mesh,    there    has    been    no    p.uii    nl.u    change     .ii.d    Mo      1. h  1 

1     doubtless  having  somethiug   to  do   with    the   incn 
popularity   of  these  garments.    Some  m,,i mesh  un 

'l'i  arments  have  put  union  suits  on  the  markei  Ii  is 
said    thai    thev    are   taking    well 

* 

The  number  of  special  lines  of  men's  and  women's  un- 
derwear on  the  markei  seems  to  be  continually  on  the  in 

crease        No   sooner   does   ,m    invenlor   or   liiali  ula<  I  u  1  ei    pro- 
duce something  oul   ol    the  ordinary    than  a  dozen  others 
follow   with     .1  garment   as  near  like  it   as  thev   dan 
providing,  ol  course,  thai   the  original  shows  signs  ol  be 
coming     a  success   with     the  public.      There  are   special 

-woolen  brands,  linen  mesh  brands,  and  others  galore,  all 
With  then  satellites,  which  are  doing  more  or  less  of  a 
trade — the  business  done  being  more  or  less   in   proportion 

as    they   advertise    than    for    any    merit    one    make   ha 

another,  for  the]  arc  much  the  same,  like  the  dozens  of 
breakfa  i1   food    on  the  markei 

•      > 

• 

The  several    lues  of  fancy   underweai    shown   now    by   re- 

tailers  are  selling  onlj    moderatelj    well.     Both  solid  col- 
ors and   fancies  ale  shown       In   the  former   the  light    blues, 
pinks,  salmons,   light   greens  and  helios  are  most   common 
'The    fancy    effects    are    greatly    varied,    and    the    stripe 
in    blue,    gold,      red    and      other    strong    colors    on    colored 
grounds 

One  line  ol  knit  goods  which  our  Canadian  merchants 
do  nol  seem  to  push  with  I  he  same  energv  as  the  Am- 
erican   dryg Ismen    is    ladles'    knit      golf    sweater..     . 

blouses,  etc.  'That  there  is  a  very  good  trade  11,  them  in 
most  towns  maiiv  merchants  have  found  out,  but  thev 
still  are  more  ,,i  bss  kept  in  the  backyard  For  golfing 
and  all  outdoor  spoils  in  Spring,  Summer  and  Kail  thev 
are  unexcelled  in  poinl  of  popularity  In  the  Winter  time 
the]    have   been    found    nisi    the    thing   for    skating,   and    for 

tobogannmg,  snow  shoeing,  skiing,  ami  other  sports  thev 

are    to   some   extent      taking    the   place   id'   the   regul.u 

.nil. in     "snowshoe"     costumes— a   fact    perhaps   to  be  re 

gret  ted,    but    none   the   less   t  rue 


They  Come  generall]    in   scarlet,   navy,   while  ami   black. 

though   several   fancj    designs   in   figures  and   stripes    are 

being   shown       'The   low   necked    garment    stvms   to   be   much 
preferred    tor    the    warmer      seasons        Km    colder    weather 

about    the  same  shaped   garmenl    with   knitted  neck    sells 
besl       Tin.  is  a  uad.   worth  speciall]  cultivating 


Knitted  goods 


July.    WO* 


The  managers  of  the  knitted  goods  depart  incuts  in  the 
wholesale  dry  goods  bouses  usually  look  forward  to  the 
month  of  June  to  do  their  chief  sorting  trade  for  the 
Summer,  and  under  circumstances  which  nearly  always 
prevail  there  is  a  good  demand  for  sorting  lines.  This 
■car,  though,  the  movement  was  not  to  he  called  light 
There  was,  nevertheless,  not  the  same  brisk  call  for  cer- 
ium numbers  and  sizes.  Some  excellent  values,  however, 
are  being  offered  the  trade,  both  in  lines  for  immediate 
requirements  and  for  Fall.  Kvery  wholesaler  seems  to 
have  protected  himself  against  what  he  foresaw  would 
surely  be  an  advance  in  prices  in  Spring  goods,  and 
stocked  well  with  last  year's  productions,  with  the  re- 
sult that  retailers  who  are  buying  now  are  reaping  the 
benefit.  •   ..  • 

Sales  of  Summer  weight  ladies'  and  children's  knitted 
underwear  are  not  up  to  the  usual  standard  at  this  time 
of  the  year.  This  can  he  put  down  solely  to  the  un- 
seasonable character  of   the   weather.     When   a  warm   day 


Shown  by  The  Gait  Knitting  Co. 

or  two  comes  along  sales  at  retail  take  an  upward  jump 
and  there  is  something  doing  at  the  underwear  counter, 
hut  they  flatten  out  again  when  the  weather  turns  cool. 
There  has  been  some  report  of  advances  on  Fall  repeats, 
but  inquiry  among  the  manufacturing  and  importing  ends 
of  the  trade  does  not  quite  bear  out  this  statement, 
though  prices  are  firmly  and  stiffly  held.  Both  fine  wools 
and  the  coarser  grades  are  in  good  demand,  and  cotton 
cannot  now  be  used  as  an  admixture  to  cheapen  prices. 
The  retailer  should  keep  a  watchful  eye  on  his  stocks,  and 
see  that  assortments  are  kept  full,  as  there  is  likely  to 
be  some  shortage  before  the  season  is  out  of  desirable 
lines,  though  the  mills  generally  are  in  better  shape  for 
the  Fall  trade.  This  applies  to  hosiery  lines  as  well. 
Ribbed  hosiery,  it  will  he  remembered,  was  decidedly 
short  last  year,  and  in  this  stock  this  year  the  retailer 
should  lose  no  time  in  anticipating  his  wants. 


STOCKINGS  WITH  POCKETS. 

LADIES'    pockets,    says    the     Hosiery      Trade    Journal, 
have  so  long  been   the  source  of  wit      in   others     and 
frantic    misery    in      themselves,    that    their    inaccessi- 
bility   seems    to  be   accepted    with    the    resignation   of     de- 


spair. Some  two  or  three  years  ago,  the  question  was 
debated  as  to  whether  women  should  have  pockets  at  all. 
It  was  the  time  ol  the  tucked-in  handkerchief  and  the 
purse  carried  in  the  hand— when  purses  were  left  on  shop 
counters  or  even  posted  for  letters  in  a  despairingly 
pocket  less  effort  to  get  rid  of  them.  Things  had  reached 
a  crisis.  Woman  declared  that,  as  she  had  to  go  out, 
like  man,  to  battle  with  the  business  of  the  world,  she 
must  have  pockets  like  man.  And  she  did.  Woman,  in 
fact— or  at  any  rale  the  American  woman— is  no  longer 
to  have  her  pockets  in  her  skirt  and  coat;  she  is  going  to 
have  one  capacious  pocket  in  her  stocking.  For  a  New 
York  contemporary,  who  shows  an  illustration  of  stock- 
ings with  the  new  feature,  says  so;  and  further  says  : 
"Are  hosiery  pockets  for  women  to  supplant  the  dainty 
purse  or  reticule  ?  Hosiers,  who  have  made  a  long  study 
of  women's  needs  for  pockets  have  introduced,  under  the 
guise  of  St.  Louis  Fair  souvenirs,  a  big  variety  of 
women's  stockings  with  pockets  knitted  near  the  top.  As 
a  rule,  the  pockets  are  done  in  bright  colored  silk,  the  de- 
signs being  the  Stars  and  Stripes,  crossed  flags,  or  St. 
Louis  Fair  inscripiions  on  pink  or  red  silk.  The  pockets 
are  three  and  a  half  inches  in  length  and  one  and  three- 
quarter  inches  broad,  and  are  made,  ostensibly,  for  the 
safeguarding  of  railroad  tickets.  Hosiers  gravely  an- 
nounce that  the  new  creations  are  the  forerunners  of  a 
modified  pocket-stocking,  which  will  be  fastened  or  but- 
toned, and  is  destined  to  contain  the  money  or  trinkets 
which  milady  carries  about  with  her.  These  manufac- 
turers, who  are  accustomed  to  study  the  needs  of  women 
in  wearing  apparel,  even  prophesy  that  skirts  will  be 
made,  eventually,  with  apertures  so  as  to  render  the 
pocket  easy  of  access.  The  importers  admit  that  neither 
thev  nor  anybody  else  can  venture  to  say  how  capricious 
woman  will  .regard  them.  She  may  prefer  the  discom- 
forts of  searching  through  a  muff  for  car-fare,  or  continue 
to  worry  about  the  contents  of  a  chain  purse  on  shop- 
ping expeditions." 

There  is  certainly  more  novelty  about  the  pocket- 
stocjking  than  some  other  stockings  which  have  come  un- 
der our  notice,  such  as  the  following  :  A  new  stocking 
has  been  introduced  of  a  superior  fabrication.  First  of 
all  the  sole  has  the  seam  on  the  side  instead  of  down  the 
centre,  which  is  an  advantage  to  people  having  delicate 
feet.  This  stocking  at  present  is  only  seen  in  ecru  and 
in  white,  and  is  known  as  the  semelles  d'or,  hut  we  shall 
soon  have  it  in  the  new  shades. 


NOVELTY  IN   LADIES'   KNITTED   GOODS. 

AMONG  Summer  novelties  now  on  the  market  is  one 
that  reveals  in  a  most  decided  manner  the  feeling 
that  is  manifesting  itself  in  so  many  ways  in  favor 
of  a  return  to  a  more  closely  fitting  style  in  women's 
dress.  These  are  vests,  drawers,  and  combinations  in  a 
knitted  fabric  that  closely  resembles  that  used  for  gloves 
anil  hosiery.  It  is  designed  to  fit  the  figure  closely,  and 
follow  the  outline  just  as  a  stocking  or  a  glove  does,  and 
it  will  not  pull  and  stretch  like  an  ordinary  knitted  vest 
will  do.  Some  of  these  sets  come  in  very  gauze-like  tex- 
ture, and  are  specially  intended  for  stout  figures,  as  they 
add  nothing  to  the  bulk  and  there  is  no  fullness  in  any 
part.  The  drawers  are  made  in  umbrella  shape,  and  are 
finished  with  a  frill  of  the  material  and  with  wash  ribbon 
and  lace.  These  garments  are  of  silk;  the  vests,  etc.,  are 
shaped  like  a  ihimese,  and  many  are  hand  embroidered  in 
small  floral  motifs,  while  others  show  a  yoke  of  elabor- 
ate hand  crotchet  work. 
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KNITTtD    GOODS 
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j^\ER  P% 


PURE     WOOL 


Cartwright  $  tfjarner, 

LIMITED. 

Loughborough,   England, 

Manufacturers    -  ■  I       _  ^« 

NATURAL  WOOL 
UNDERWEAR  *  * 


In  addition  to  the  will-merited  reputation  of  this  firm  in  all 
important  markets  in  the  world  we  take  pleasure  in  subscribing 
to  ihe  fact  that  during  ten  years  that  we  have  represented  them  in 
i  .inula  this  reputation  has  been  well  sustained  tor  their  dura- 
bility and  unshrinkable   qualities. 

R.  FLAWS  &  SON,  Agents,    :  :    Melinda  St.,  Toronto. 


If  you  sunk  I  VEGER  i  nderweai  fou  attract  the 
bi-si  i  lass  .it  customer*  to  youi  store 

You  arc  sure  of  repeal  orders. 

No  underselling  uniform  prices  throughout 
the  I  )omini6n, 

LIBERAL  TERMS  TO  THE  TR  \l»l 


I  lir  I  i  a  i  >s  M  \  r  K  is  .1  granitic 
of  parity       rRADC/Ak  mark     mdqn 


NOTE 


IT 


Price  List  and  full  particulars  as   to  terms,  el 

apply  to  the 

Head  Offici    i  or  i  inada. 


Y. 
TED 


DR.  JAEGER'S  SSS  SYSTEM  CS 

2206    St.     Catherine     St.. 
MONTREAL 


You    can   dcJ)cndC44: 4^2./  /} 
u|)on  our  P<&4*  '7/      I 

"MAPLE  LEAF" 
BRAND 

of 

Hose, 

Half  Hose, 
Over  Most  , 


J 


Muple    Leaf    Brunei 


Tine  Mitts, 
Toques, 

for 

FINISH 
DURABILITY 

and 

SATISFACTION 


PROMPT  DELIVERIES. 


Retail    Trade     Only. 

SATISFACTION  GUARANTEED.  EVERY  PAIR  WARRANTED. 


The  Goderich  Knitting  Co.,  "«™.  ...Goderich,  Ont. 


J.  E.  LEWITT.  Manager. 


SELLING    AGENTS 


Established    1895. 


UeCLUNG  <*•  BUBItS, 

||  Jordan  St.. 

Toronto.  Ont 


a.  i-  mi.rix.  j  ii  rt  rm  frfp  s,  »  iutb, 

12    Victoria  Chambers,   SJJ    HcGM  St  Box  <>  /  I  %     st,f,hen.   S.B., 

Montreal.  Quebec  Winnipeg.  Man..   .V  II'  T  .   BC-  For  Maritime  Froyiniet. 


91 


Dry  Good.  HOUSEFURNISHINGS  AND  DECORATION  J"1"-  1<5°4 


R«vi 


lew 


Geo.  H.  Hees,  Son  &  Co! 


LIMITED. 


Furniture  Coverings 


¥ 

¥     We  invite  the  trade  to  examine  some  extra  good  bargains  we 
¥  are  now  offering.     They  are  bargains,  as  we  are 

£  offering  them  below  cost* 

¥ 
¥ 
¥ 
¥ 

¥ 

Jj  Short  Ends 

¥ 

I  Jute,  Cotton  and  Silk  Goods 

¥ 

I  Tapestry  Curtains 

¥  — — — — — — ^— 

¥ 

$        Some  lines  we  are  running  out  of,  and  the  assortment  is  not 
£  quite  complete, 

jj      And  Other  Lines  of  Equally  Good  Value. 

¥ 

¥ 
¥ 
¥ 
¥ 
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CARPETS 


POINTS  ON   ORIENTAL  RUGS. 

WHEN  woman  tares  forth  to  purchase  an 
Oriental  rug  she  is  often  hampered  in 
her  selection  by  ignorance  of  her  sub- 
ject. She  may  be  familiar  with  Turkish 
rugs  in  general,  and  can  run  over  the 
entire  trade  Bhibboleth  Shiraz,  Daghestan,  Kurdistan, 
Bergama,  Khorassan,  Bokhara,  and  so  on  ad  infinitum 
with  parrot-like  facility,  hul  when  she  attempts  to  dis- 
criminate, to  diagnose  the  characteristics  of  the  rugs  and 
know  whether  she  is  getting  the  worth  of  her  money,  as 
well  as  the  style  of  rug  besl  suited  to  the  place  for  which 
she  intends  to  use  it,  she  is  often  at  sea. 

In  selecting  a  rug  the  first  thing  to  be  considered 
is  the  use  for  which  it  is  intended.  Is  it  for  tho  dining- 
room  .'  Then  it  must  be  heavy  and  of  thick  pile,  espe 
cially  it'  the  rug  is  to  be  used  on  the  bare  floor.  For  this 
purpose  the  Khorassan,  Dshak,  Beloochistan,  Feraghan 
and  Bokhara  arc  used  to  advantage.  Persian  rugs  are 
sometimes  employed,  but  arc  usually  too  expensive,  as, 
tor  instance,  the  Kit-man,  which  Bells  from  $3  to  $6  a 
square  foot,  wholesale  price.  These  rugs  have  a  medal- 
lion centre,  with  a  design  of  Curved  lines.  They  arc 
clear    and    distinct    in    character,    and    usually    delicate    in 

color.     The  pile  is  silky  and  velvety  to  the  touch. 

While  the  Dshak  rugs  are  now  being  made  especially 

for  foreign  trade  and  not  for  native  private  use,  as  is  the 

with    mosl    varieties  of     rues,   they   wear  well.     A 

good  Dshak  should  last  from  thirty-five  t"  forty  year-  in 
constant  use,  and  the  color,  if  genuine,  should  disappear 
only  with  the  last  vestige  <d'  the  carpet,  la  the  Dshak 
regularity  or  precision  of  design  is  nol  so  much  soughl 
after  by  the  weavers  as  a  certain  breadth  of  effect  and 
harmony  in  coloring.  Red  and  green  are  usually  the  chief 
colors  in  a  diamond-shaped  centre  while  in  the  border 
black,    blue    and    yellow    arc    tastefully    intermingled.    A 

remarkable  feature  of  these  riiLls  i-  tile  extreme  rarity 
of   the   use  of  while. 

The  Khorassan  i-  more  "f  the  palm-leaf  pattern.  The 

centre   is   usually  of   plain    red.   blue   or  gray,   or  blue   and 


red  medallion-.  They  arc  made  of  the  1  >>•- 1  Bheep's  wool 
in   the  country    of   Khorassan,   wheic      the   aomads   raise 

their  sheep.  This  region,  now  occupied  bj  the  tierce 
Turcomans,  whose  name  is  often  given  to  the  mgS,  W8S 
the  cradle  of  the  Turkish  race.  The  large  rugs  are  made 
by  experts  in  the  native  factories,  s, ,  that  they  always 
come  even  and  regular,  but  the  small  ones  are  made  in 
the  homes.  They  have  a  hcav\  pile,  suited  to  a  khalee 
or  carpet  id'  the  larger  -"it.  intended  for  service  in  reeep 
tion    or   dining    room-. 

In   selecting  a    Khorassan,  one  must    he  on   guard,  as 

sometimes    they    arc    made    of   cotton.       The    way    to   detect 

this  is  to  dampen  a  (doth  or  corner  id'  the  handkerchief 
and  rub  il  against  the  face  of  the  rug.  Cotton  does  not 
absorb  color  as  well  as  wool,  and  the  color  rubs  off. 
Should  there  happen  to  be  plain  while  ground  in  the  car- 
pet    it     can    he    tested    by    burning.       Light     a    match    and 

siuue  a  spot.  If  the  rug  is  pure  wool  the  scorch  will 
brush    off,    leaving    no    trace;    if    cotton,    it    cannot    b( 

moved . 

The  Feraghan  has  a  loose  textme  and  a  velvety  pile 
of  medium  thickne 

The  centre  is  generally  of  a  mixed  pattern  of  small 
irregular  figures,  surrounded  bj  a  rich  border.  S..IHO- 
times  one  comes  across  a  Feraghan  having  the  centre  of 
one  uniform  color  a  rich  red  or  the  deep,  dark  Persian 
blue.  The  Feraghan  has  not  so  rich  a  texture  as  the 
Khorassan  . 

The  Bokhara 
is   si,    well    known    that    "he    that    runs   may    read."      It    is 
invariably   of   a   detinue    pattern      a   small    figure   repeated. 
and   a   peculiar  design    that    once    familiar   with   one    ! 
mistakes.     Sometimes,  as  in  the  prayer  m^,  it   consists 
of  two  or  more  large  squares  with  a  geometric  pattern. 

ari'    usually    of    a    deep    red.       They    are      made    in 
homes  and   are  of  the  best   quality  in   general. 

.lust    now     there    is    an    excellent    opportunity      to    buy 

Beloochistan  rm_*s.      The  rug  market   ha-  been  tl led  with 

beauties   [or  tiie   reason    that    the   road    for  come 

has  been    recently  opened.      Once'the  supply  is 


:»:i 


Dry    Goods 
Review 


HOUSEFURNISHINGS   AND  DECORATION 


July.    1904 


exhausted,  the  Beloochistans,  like  the  Daghestans,  the 
Yeordiz  and  the  Sennahs  will  become  scarce  and  corres- 
pondingly high.     They  arc  made  of  the  lincst  goat's  hair, 

which  renders  Ihein  marvclousiy  sofl  and  flexible,  with 
a  sheen  like  sal  in.  The  coloring  is  always  of  deep,  rich 
reds  and  blues,  the  reds  having  a  burnish  suggestive  of 
copper  in  the  high  lights.  The  pattern  is  small  and  rather 
intricate,  while  the  herder  is  usually  very  fine,  including 
two  rows  of  white,  showing  the  latchkeys  or  hooks  which 
mark  the  work  of  the  Tartar  tribes. 

The  Daghestan,  which  is  made  on  the  Caspian  sea, 
northeast  of  the  Caucasus  Mountains,  is  woven  of  the 
hest  wool,  and  is  durable  in  the  extreme.  They  are  of 
thick  pile,  with  a  rich,  smooth  surface,  and  have  the 
largest  size  of  geometric  figures.  The  coloring'  in  gen- 
erals is  of  reds  and  blues.  The  largest  size  never  comes 
more  than  eight  or  nine  by  five,  and  unfortunately  for 
rug  lovers  the  antique  ones  are  getting  very  scarce. 

The  same  may  be  said  of  the  Yeordiz,  now  so  nearly 
out  of  the  market  that  dealers  are  asking  from  $75  to 
$2(10  apiece,  and  they  never  come  in  larger  sizes  than  four 
by  five.  They  are  made  of  the  best  quality  of  sheep's 
wool,  and  are  a  valuable  acquisition  to  any  collection. 

All  Persian  rugs  are  made  of  goat's  hair  bleached. 
Sehna  rugs  are  of  small  design  usually,  but  incorrectly 
called  the  palrn  pattern.  The  design  is  really  intended 
to  represent  the  clustered  jewels  in  the  Persian  crown. 
Most  of  the  Sehna  rugs  are  deep  red  verging  on  terra 
cotta,  or  peacock  blue. 

,The  Shiraz  can  be  distinguished  by  the  finish  of  the 
borders  only,  as  the  infinite  variety  of  pattern  does  not 
permit  a  generalization.  The  border  of  the  Shiraz  rug  is 
always  whipped  over  with  a  close  woolen  cord,  invariably 
of  blue  and  red,  green  and  red,  black  and  red.  They  are 
made   of   the   best   quality   of   hair. 

Good  antique  Shirvans  can  always  be  utilized  to  ad- 
vantage in  parlors.  They  come  as  a  rule  in  small  sizes, 
and  in  such  infinite  variety  of  pattern  and  color  that  it 
is  not  always  easy  to  tell  them  from  other  rugs  save 
in  the  fineness  of  weave  and  smallness  of  design.  They 
are  made  in  the  homes  in  the  Province  of  Shirvan,  south- 
east  of  the   Caucasus   Mountains. 

The  expensive  Kirnian  or  Kirmanshal  are  made  of 
the  best  quality  of  goat's  hair.  There  seems  to  be  some 
peculiarity  of  climate  that  affects  the  growth  of  hair  on 
the  backs  of  the  animals,  giving  it  a  lustre  that  is  trans- 
mitted to  the  rug  even  when  new.  These  rugs  come  in 
large  sizes,  seldom  of  a  geometric  pattern,  but  of  flow- 
ery and  elaborate  designs,  as  well  as  the  all-over  palm 
pattern,  which,  connoisseurs  in  rug  designs  say,  is  the 
weaver's  conception  of  the  almond  leaf. 

Sometimes  the  antique  Kirmans  contain  elaborate 
mythological  designs. 

In  the  ninth  century  the  Persians  accepted  Moham- 
medanism, which  forbids  the  using  of  images.  Before 
their  acceptance  of  this  creed  their  religion,  which  in- 
cluded sun  worship  and  the  sacrificing  of  animals,  espe- 
cially birds,  led  them  to  work  into  their  rugs  designs 
typifying  their  belief. 

The  K"rdi"h 
or  Anatolian  rugs,  which  are    getting   scarcer  every  year, 
are  always  crooked.      The   reason   is  that    they  are   made 
of  tif'tik,  the  Turkish   name   Cor  Angora   wool.      All  other 
rugs,  save  the  Anatolian,  are  made  with  a  cotton  or  linen 


back.      The   Kurdish    nig  is  made  entirely  of  woo],  which 

shrinks  or  stretches  according  to  atmospheric  conditions. 
So  beautiful,  however,  are  the  rugs  and  so  durable  that 
their  crookedness  is  ignored  bv  rug  lovers.  The  pile  is 
heavy  and  silky,  the  patterns  huge,  the  coloring  rich, 
with  a  border  of  the  cream-colored  hair  in  its  natural 
state. 

Prayer  rugs  are  made  especially  in  Beloochistan, 
Shirvan,  Carabagh  and  in  some  of  the  Turkish  provinces. 
They  always  have  the  pointed  pattern  which  the  Turks 
spread  for  their  devotions,  turned  toward  Mecca,  or  the 
cast.  All  devout  Mussulmans  use  these  save  the  der- 
vishes, who  use  deerskins,  putting  the  head  toward  Mecca 
and  placing  their  palms  on  the  outstretched  front  legs 
of  the  deer. 

In  purchasing  rugs  there  are  several  practical  de- 
tails to  be  looked  into.  First,  is  the  color  vegetable  or 
not?  Second,  is  the  white  warp  mixed  with  cotton?  Third, 
was  the  white  wool  or  hair  bleached  before  being  wrought 
with  the  rug?  Fourth,  is  the  rug,  if  "antique,"  genuinely 
so,  or  has  it  been  doctored?  Fifth,  is  the  rug  damaged? 
Sixth,  is  it  straight? 

The  first  and  second  questions  may  be  answered  bv 
rubbing  a  damp  cloth  over  the  cotton  or  color  suspected. 
If  the  color  comes  off,  beware. 

To  tell  whether  the  wool  or  hair  has  been  properly 
bleached  you  must  judge  from  the  odor.  If  it  is  strong, 
don't  take  the  rug,  for  the  disagreeable  wooly  smell  be- 
comes intensified  in  hot  weather,  so  that  it  is  an  offence 
to  the  entire  household. 

To  tell  whether  a  rug  has  been  doctored  chemically 
look  at  the  back  and  see  if  the  color  corresponds  with 
the  face  of  the  rug.  If  the  former  is  bright  and  the  lat- 
ter "toned  down"  it  is  the  work  of  man,  not  time. 

Hold  a  rug  with  the  front  to  the  light  and  look 
through  it  if  you  would  search  for  damaged  spots,  and  if 
there  are  any  you  will  see  them.  The  holes  that  often 
come,  made  by  the  hooks  in  baline'  and  rebaling,  can  be 
readily  repaired,  and  do  not  materially  damage  the  rug. 


PRICES  LOWER  IN  THE  UNITED  STATES. 

WITH  the  opening  of  the  Fall  season  in  the  United 
States,  a  new  price  list  has  been  issued  by  the 
carpet  manufacturers.  In  this,  the  reductions 
are  remarkable,  and  in  most  lines  entirely  unanticipated. 
There  cannot  be  said  to  be  any  reason  for  this  in  the  re- 
duced price  of  making,  for  material  is  just  as  high  as 
ever.     It  is  said  to  be  clue  to  the  backward  Spring  trade. 

The  lists  show  declines  of  from  five  to  ten  cents  a 
yard  on  Wilton  velvets,  and  of  four  cents  a  yard  on  Pali- 
sade velvets.  The  prices  of  tapestries  remain  the  same, 
although  an  advance  is  expected.  One  line  — ten-wire 
goods  — has  been  reduced  one  and  one-half  cents.  There 
is  no  change  in  Brussels  and  Wilton  carpets  and  rugs.  In 
Axminsters,  a  decline  of  five  to  eight  and  one-half  cents 
is  registered.  Extra  super  manufacturers  quote  no 
change,  save  a  small  advance  to  jobbers.  Unions,  cotton 
chains,  and  all  grades  of  cotton  carpets  show  varying 
advances. 

One  large  mill  has  closed  one  of  its  branches  in  order 
to  curtail  production  and  make  the  prices  quoted  stable. 

The  Philadelphia  tapestry  carpet  manufacturers,  who 
last    year   compromised    with    their   employes   on    a    fifty- 
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TO  THE  WALL  PAPER  TRADE: 


Gentlemen, -- 

We  beg  to  advise  you  that  our  salesmen  are 
now  upon  the  Road  with  a  full  line  of  Wall  Paper  Hangings  and  In- 
terior Decorations. 

N0TE--0ur  lines  are  all  new,  and  are  admitted  by  all  who  have  seen 
them  to  be  the  finest  selection  ever  shown  in  Canada. 

Our  mill  has  nearly  twice  the  capacity  of  any  wall  paper 
mill  in  Canada,  consequently  we  can  give  more  prompt  delivery 
than  others. 

WE  HAVE  NO  CONNECTION  WITH  ANY  TRUST  OR  COMBINATION. 

We  guarantee  our  prices  against  all  comers. 

Dealers  wishing  to  obtain  exclusive  sale  of  our  goods  for 
their  section  should  write  us  by  return  mail.   We  have 
salesmen  in  every  section  of  Canada  from  the  Klondyke  to  New- 
foundland. 

Correspondence  respectfully  solicited. 

Yours  very  truly, 

THE  MENZIE  WALL  PAPER  CO.,  Limited. 


Head  Office  and  Salesroom — 98  King  St.  West,  Toronto. 
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seven  and  one-half  hoar  week,  have  notified  them  thai 
mi  June  1  the  "l<l  sixty  hour  week  will  be  resumed.  The 
employes  were  so  badly  beaten  last  year  that  do  oppo- 
sition is  expected. 

Notice  was  taken  some  months  ago  of  the  introduc- 
tion of  Irish  hand-woven  rugs  into  Canada.  At  the 
World's  Fair  will  be  seen  one  hundred  and  fifty  Donegal 
peasants    manufacturing   these    rugs. 


THE  MATTING   SEASON. 

WITH    the   approach   of  the  matting  season   the   mer- 
chant   must    make    some    effort      to      advertise    his 
goods.      The   suitability  of   matting  as  a  part  of 
a  window  display  is  doubted  by  so  many  that  the  accom- 
panying illustration   will   come   as  a   surprise. 


two  other  rolls  are  used,  and  are  topped  with  Japanese 
umbrellas.  The  remaining  features  are  parasols  and 
Chinese  lanterns.  Two  Japanese  kimonos  and  a  few  arti- 
ficial palms  complete  the  display  with  a  touch  that  shows 
a   good   idea  of  window  dressing. 


ADVERTISING  SCHEMES. 

AN  exchange  tells  of  a  Pittsburg  merchant  dealing  in 
house  furnishings,  who  makes  a  special  effort  to  cap- 
ture the  trade  of  newly  married  couples.  He  uses 
a  clipping  service  covering  Pittsburg  ami  all  towns 
within  a  radius  of  fifty  miles,  and  in  this  way  secures  all 
of  the  announcements  of  engagements  and  marriages. 
Whenever  one  of  these  is  received  he  sends  to  the  inter- 
ested parties  a  letter  setting  forth  some  of  the  reasons 
why  it  will  be  profitable  for  liem  to  trade  at  his  store. 


The  possibilities  of  matting  and  Japanese  goods  in  a  window  display. 


Every  general  merchant  handles  palm  leaf  fans,  and 
most  can  show  Chinese  lanterns  and  Japanese  fans,  para- 
sols, etc.  The  background  is  made  of  porch  curtains,  a 
line  for  which  there  is  an  ever  increasing  demand.  Along 
the  top  of  this  is  hung  a  row  of  fans  — a  very  simple,  but 
exceedingly  effective  plan.  Three  rolls  in  the  back  are 
arranged  with  centres  pulled  out,  the  two  side  ones  form- 
ing an  arch,  and  the  centre  roll  reaching  up  to  it.    Only 


An   Ohio   man   has   used   the   following  for  an   adver- 
tisement, and  it  is  good  enough  to  copy: 

"If  a  girl  is  in  love,  that's  her  business; 
If  a  man  is  in  love,  that's  his  business; 
If  they  get  married,  that's  their  business; 
When  it  comes  to  furnishing  the  home,  that 's  our 
business.  " 

A.   B.   C,  in  the  House  Furnisher. 


WALL     PAPER. 


JAPANESE  DESIGNS. 


OWING  to  the  recognized  beauties  and  the  great  pos- 
sibilities in  the  Japanese  style  of  decorative  art, 
and  the  fact  that  the  war  has  brought  things  Jap- 
anese into  renewed  favor,  Japanese  ideas  in  wall  paper 
might  well  be  followed  out. 

There  was  a  time,  several  years  ago,  when  Jananese 
art  was  popular.  The  Mikado  was  the  favorite  opera, 
and  homes  were  filled  with  things  Japanese.  This  fad 
died  out,  and  conditions  are  now  favorable  for  reviving 
this  popularity  along  more  practical  lines. 

There  is  a  life-giving  quality  in  both  Japanese  and 
Chinese  art,  to  which  decorative  artists  have  frequent- 
ly turned  for  inspiration,  and  to  nothing  can  this  art  be 
more  profitably  applied  than  in  the  designing  of  wall 
paper. 


PANELS  IN  WALL  PAPER. 

WOOD  panelling  is  known  to  everyone,  as  well  as 
panelling  in  stucco  work,  and  with  it  in  every- 
one's mind  is  connected  the  idea  of  great  expense. 
There  is,  however,  another  method  of  obtaining  quite  a 
similar  effect  at  a  cost  beyond  the  reach  of  few.  The 
use  of  wall  paper  and  moulding  in  this  way  is  developing 
rapidly,  and  as  soon  as  its  possibilities  are  more  widely 
known    it    will   be  more  generally   adopted. 

Jt  is  in  his  attention  to  specialties,  in  his  evident 
efforts  to  get  what  is  new  and  what  is  best,  that  a  mer- 
chant's  reputation  is  built  up  in  his  town.  He  might 
go  on,  year  after  year,  laying  in  nothing  but  rolls  and 
borders  of  naper  for  the  ordinary  uses,  and  his  business 
would  never  grow  very  large.  Bui  let  him  keep  in  touch 
with  all  the  latest  ideas  and  novel  effects,  and  his  towns- 
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people  "ill  gel    into  the  habit  of  coming  t"  him  for  the  which   is   intended    Cor  the   ceiling.      Around   the   panels 

best  goods,  as  well  as  the  cheapest.  is  a   small    neal    moulding,   which   carries  oui    accurately 

In  the  cuts  shown  is  given  a  good  idea  of  how  effec-  the   panel    idea, 
tive   this   panel    treatment    can   be,   and   how   simply   it    is 
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Panel  Treatment — Shown  by  Stauntons  Limited. 


Panel  Treatment — Shown  by  Stauntons  Limited. 


worked  out.     Bor  the  walls  there  are  three  papers,  called  Th(1  ,. ,,„,,,,.  is  ,,,-  .,  specia]  kind,  with  the  edge  shaped 

the  "style,     the  portion  outside  the  panels;  the  "panel,"      to  the  pattern.  This  is  printed  in  ordinary  snips  of  border 
and  the  "border./'.'     At  the  lop  cf  cne  is  a  fourth  paper.       with  straight  edge,  and  afterwards  cut   to  the  pattern. 
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COTTON  COMFORTERS. 

BRITAIN— 60  x  72     $13  75  doz.— Baling  free. 
The  above  quilt  was  our  best    seller  in  190'2  at  $13.90  per  dozen  and 

baling. 
Cotton  was  cheaper  then,  too. 
Our  quilts  are  made  better  now  than  ever  before. 
We  have  twelve  grades  this  year,  with  over  one  hundred  styles,  at 

from  $7.20  per  doz.  to  $33.60. 
( )nr  sales  since  January  exceed  three  thousand  dozens  and  we  cannot 

promise  early  deliveries  to  late  buyers. 

BETTER    ORDER   TO-DAY 

WRITE   ANYWAY  FOR   PRICE   LIST. 

THE  ALASKA  FEATHER  &  DOWN  CO.,  of  Montreal 

WINNIPEG  and  MONTREAL 


LIMITED 
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A.  R. Burrows  &  Co. 

Guelph,  Ont, 

MANUFACTURERS  OF 

Rug  Fringes. 
Upholstery  Fringes, 
Carriage  Fringes  and 
Carriage  Dusters. 

Wool  and  worsted  yarns  of  the  very  best 
quality,  and  fast  colourings  are  used  in  the  making 
of  these  goods. 

Write  us  for  Samples  and  Prices. 
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DOWN  COMFORTERS 
WOOL  COMFORTERS 

COTTON  COMFORTERS 
BED  PILLOWS 
WHITE  CUSHIONS 
COSIES,  MUFF  BEDS,  etc. 
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PRICE   LIST  ON   APPLICATION. 

FEATHERS  BOUGHT. 

1HE  TORONTO  FEATHER  &  DOWN  CO., 

Limited 

74  KING  ST.   WEST, 

TORONTO 
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CHINA      AND       GLASSWARE. 


MERCHANTS  who  reside  iii  towns  of  a  thousand 
over  have  an  avenue  of  profit  opened  up  to  tli 


SPECIAL   CATERING. 

(1  or 
protit  opened  up  to  them 
which  is,  one  might  say.  never  taken  advantage  of. 

In  every  town  there  are  socials,  picnics,  parties,  wed- 
dings, funerals,  and  gatherings  of  various  kinds,  at  all 
of  which  glassware  and  cutlery  are  in  demand.  And  it 
is  the  rule  that  for  all  these  events  the  necessary  table 
fittings  are  difficult   to  get. 

It  has  become  the  custom  for  a  church  to  own  its  own 
glassware,  or  for  those  who  are  engineering  the  entertain- 
ment to  provide  the  dishes  from  their  own  private  stores. 
This  is  unsatisfactory,  and  a  carelessness  in  handling  is 
always  observed  that  means  a  depleted  stock  in  the  church 


all  this  discomfort  and  risk  can  he  avoided  by  the  adop- 
tion of  a  system  of  renting  out  glassware  that  is  under- 
taken as  a  regular  part  of  the  business. 

The  lirst  step  is  to  order  a  supply  of  a  good  class 
of  hotel  ware,  with  name  and,  possibly,  address  on  each 
article  Pure  white  is  not  as  attractive  as  a  small  pat- 
tern. In  this  supply  must  be  included  plates  of  two 
or  three  sizes,  cups  and  saucers,  meat  dishes  and  other 
shallow  dishes,  jugs,  vegetable  dishes,  butter  plates  and 
small  butters  and  platters.  These  should  be  all  matched. 
of  course,  and  of  a  pattern  that  can  be  easily  obtained 
at  any  time  if  pieces  get  broken  or  lost.  Job  lots  should 
be  avoided,  as  they  are  usually  inferior  in  quality,  are 
more  or  less  motley  in  appearance,  and  cannot  be  repeat- 


We  Loan 

GLASS,  CROCKERY  and 
CUTLERY   for 

SOCIALS, 
PICNICS. 
WEDDINGS, 

FUNERALS, 
ETC. 

Charges  Reasonable 

Cash  Terms 

Advance  Deposit 


JAMES  SMITH, 


26  Simpson  Street, 
Winnipeg,   Man. 


All  goods  must  be  thoroughly  clean  on  return,  or  charge  will  be  made 

for  washing.     Broken  or  missing  goods  will  be  charged 

for  at  wholesale  prices. 


Name  of  Hirer A.  C.  STANHOPE. 


RULES  OF  LOAN. 

Goods  must  be  examined  at 
time  of  delivery  and  signed 
for  as  found. 

One-fourth  of  the  value  of 
the  loan  must  be  deposited 
at  time  of  ordering. 

Five  per  cent,  interest  will 
be  charged  for  each  day's 
delay  in  returning  goods. 


Date  of  Order Sept.  3  for  Oct.  10 


Address 237  First  Ave   

Winnipeg,  Man; 

Date  of  Delivery Oct. 


GOODS  LOANED  : 

4  dozen  1  rish  Breakfasts,  gold  sprig,  at  $2.00  a  doz $  8  00 

..  ..6  dozen  Plates,  6  in.,  $1.50  a  doz 9  00 

..  ..2  Epergnes,  one  83.50,  one  $5.00 8  50 

...  .12  Comports  at  J1.00  each 12  00 

4  dozen  10-in.  Dinner  Plates,  at  JlSi.'o  a  doz 4  80 

....  4  Cover  Dishes,  at  $1 .00  each 4  00 

4  Meat  Dishes,  at  $1.00  each 4  00 

...  .4  dozen  Tumblers,  at  $1.00  a  doz 4  00 

...  .4  dozen  Wines,  at  $1.00  a  doz '. 4  00 

...  .12  dozen  Cutlery,  4  knives,  4  forks,  4  spoons,  at  $1.00  a  doz 12  00 


Value  of  goods  loaned $70  30 

One-fourth  of  above  Value  Received  on  Deposit J17  58 

Charge  for  Loan (5  00 

Plus breakages shorts  and demurrage. 

Balance  of  deposit  money  returned  as  soon  as  goods  have  been  returned  and  examined. 


in  a  very  tew  years,  or  the  destruction  of  more  or  less 
valuable  glassware  that  prevents  a  repetition  of  the  loan 
by  private  individuals. 

Not  infrequently  the  merchants  are  solicited  for  the 
loan  of  dishes  from  their  stock,  and  this  must  be  refused, 
or  if  granted  for  politic  reasons,  it  is  with  many  mis- 
givings. If  the  merchant  is  interested  in  the  church  or 
society  giving  the  social,  he  is  expected  to  acquiesce  in  the 
carrying  oft'  of  his  slock,  with  a  smile  on  his  face.  Then 
if  there  is  any  breakage,  he  either  stands  it  himself  with- 
out murmur,  or  charges  the  cost  only,  and  gets  nothing 
for  his  risk.  If  he  occasionally  charges,  his  rates  vary 
with   the  customers  and  "ill-feeling  is  sure   to   arise.    But 


ed  with  ease  in  either  pattern,  shape  or  size.  The  wares 
must  be  presentable,  and  not  stamp  themselves  imme- 
diately as  borrowed  or  rented.  The  name  should  be  on 
the  bottom,  and  not  on  the  sides  or  in  the  most  conspicu- 
ous position,  as  so  many  hotels  appear  to  be  delighted 
with. 

Together  with  the  dishes,  ii  is  well  to  carry  cutlery. 
although  people  are  better  supplied  with  this,  and  less  of 
it  is  absolutely  necessary.  There  would*  also  be  a  demand 
for  tumblers,  vases,  etc.— whatever  is  used  in  fitting  up  a 
table. 

When  the  stock  is  laid  in  the  scheme  must  be  thorough- 
ly advertised,  and  forms  be  made  out  to  be  used  on  every 
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THE 


Watson  Foster  C° 


MONTREAL. 


LTD 


s  u 


M  A  C  Y 


PAST         PRESENT         FUTURE: 

A  MANAGEMENT  WITH  AN  EXPERIENCE 
OF  TWENTY-FIVE  YEARS,  UNCEASING 
VIGILANCE,  UNEQUALLED  STRENGTH  OJ 
EQUIPMENT  AND  AN  I'NTIKINO  ENDEAVOR 
TO  MEET  THE  WANTS.  CONVENIENCE  AND 
TRADE  INTERESTS  OF  ALL  DOING  BUSI- 
NESS WITH  THE  COMPANY.  1IAVL  KK  \ SON 
FOR  THIS  POSITION. 

AND  IF  THE  STRONGEST  LINK  OF 
PRACTICAL  WALL  DECORATIONS  EVER 
PRODUCED  BY  ONE  FACTORY  CARRIES 
ANY   WEIGHT,   IT  WILL  BE 

M  A  I  NT A  I  N  E  D 

IN 

1904  -  1905 


Wall  Papers 


IF     YOU    HAVE    NOT    RECEIVED    OUR    ILLUSTRATED    BOOKLET 

ASK   FOR  IT 
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occasion.  This  formality  of  signing  documents  must  not 
be  omitted,  as  it  impresses  the  customer  with  the  busi- 
ness side  of  the  deal,  makes  him  more  careful,  and  pre- 
vents his  taking  advantage  of  friendship  or  the  new- 
ness  ot    the    scheme.       A    sample    bill    head    is   given. 

It  will  be  noticed  that  a  deposit  of  a-quarter  of  the 
value  is  demanded  as  a  protection,  and  responsible  cus- 
tomers will  not  hesitate  to  agree  to  it.  A  copy  of  this 
bill  is  given  to  the  customer,  so  that  he  will  know  how 
much  he  owes  when  he  returns  the  goods,  and  the  mer- 


RRCEIPT  FORM. 

James  Smith,  26  Simfson  Street,  Winnipeg,  Man. 
(ioods  received  from  above  store  in   good  condition  and  full 
count. 

Signed 

To  be  returned  jn  same  condition  and  count,  thoroughly  clean, 


Complaints  (if  any). 


chant's  bill  will  hot  appear  over  large.     Explanations  of 
bills  will  then  be!  unnecessary. 

A  receipt  form  like  the  one  given  is  to  be  signed  by 
the  hirer  as  soon: as  the  goods  are  delivered. 


As  to  juice  charged,  the  merchant  can  settle  this  point 
best  himself.  In  the  sample  bill  shown  the  rate  is  about 
seven  per  cent.  Whatever  price  is  decided  upon,  it  mnsl 
be  adhered  to  through  every  transaction,  just  as  the 
selling  price  of  any  article  of  stock   is   unvarying. 


SUMMER  NECESSITIES. 

DON'T   forget   the   lines   of   china   and   glassware   that 
are  in  strong  demand  throughout   the  Summer  sea- 
son.     Simply  because   the   first   of  July  ushers  in  a 
month   or   two   of   what    might    be   called   dull    business,   it 
does   not   mean   that    no   effort    should   be   made    to   catch 
what  is  going. 

Just  at  this  season  there  are  several  lines  in  this  de- 
partment that  should  be  kept  in  good  variety  and  quan- 
tity. These  are  vases,  china  and  glass,  jardinieres, 
tumblers  and  drinking  glasses,  water  sets  and  water  pitch- 
ers. These  should  be  well  shown  in  the  windows  and  fea- 
tured in  the  advertisements  and  interior.  Remember,  too, 
that  fifty  dozen  tumblers  in  onlv  a  Couple  of  patterns  is 
not  as  choice  a  stock  as  forty  dozen  in  five  or  six  va- 
rieties. 


DECORATION 


THE  IMPORTANCE  OF  DRAPERIES. 

A  HOME  is  not  simply  a  collection  of  chairs,  car- 
pets, beds  and  a  piano.  It  is  a  place  in  which  all 
the  details  are  so  manipulated,  so  judiciously  chosen 
and  placed  that  a  feeling  of  comfort  and  rest  is  imparted 
to  each  member  of  the  family.  With  a  few  dollars 
and  a  house,  any  woman  can  arrange  a  place  to  eat  in 
and  to  sleep  in;  but  a  home  —  one  that  will  be  sought 
with  pleasure  by  the  husband,  the  daughter  and  the  son 
—must  exhibit  judgment  and  art,  in  addition  to  a  care 
for  material  needs. 

Axminster  carpets,  Lincrusta  Walton  wall  paper,  silk 
hangings,  oil  paintings,  mahogany  furniture,  do  not  al- 
ways combine  to  produce  an  artistic,  homelike  room.  Al- 
most always  a  housewife  works  on  the  idea  that  at  least 
her  drawingroom,  and,  if  possible,  a  few  other  rooms, 
should  contain  some  of  these  luxuries;  and  after  she  has 
expended  much  money  on  their  purchase,  the  family  seek 
the  sitting  room,  or  the  bedrooms  when  they  wish  to  be 
comfortable. 

Money  is  the  smallest  part  of  the  expenditure  on  what 
might  be  called  successful  rooms.  It  is  thought  and  ar- 
tistic taste  that  show  to  better  advantage,  be  they  com- 
bined with  nothing  but   rag  carpets  and  cotton  draperies. 

In  her  treatment  of  draperies  is  revealed  more  dis- 
tinctly than  anywhere  else  a  woman's  sense  of  fitness  and 
development  of  good  taste.  This  feature  of  the  fittings 
cannot  be  so  disastrously  mishandled  as  some  others,  and 
it  is  in  ;ill;  probability  due  to  this  that  so  little  care  is 
taken  to  choose  what  it  suitable,  and  to  treat  it  properly 
in  the  hanging.  But  for  the  same  reason  the  decorator 
judges  most  truly  from  this  how  much  real  art  is  possessed 
by  her. 

While,  as  has  been  said,  fewer  glaring  mistakes  are 
made   in   the   draperies    than    in    wall    paper  or   furniture. 


they  can  be  made  to  utterly  change  the  character  of  a 
room  and  to  add  the  one  touch  lacking.  The  fault  of  an 
almost  perfect  arrangement  of  an  interior  may  be  traced 
to  the  hangings,  and  improvements  that  could  not  be 
definitely  placed  might  very  often  be  easily  effected  by  a 
slight  change   in  the   draping,  pattern  or  color. 

So  much  of  the  finished  air  of  a  room  depends  upon 
the  draperies  that  a  few  very  simple  rules  can  be  given 
that  would  eliminate  many  of  the  difficulties  met  by  decor- 
ators . 

The  material  depends  almost  entirely  upon  the  money 
to  be  expended.  Silk  is  the  richest,  but  wool  hangs  the 
best.  Wool,  however,  is  sometimes  undesirable,  and  cot- 
ton is  the  more  common.  The  colors  of  cotton,  with 
the  possible  exception  of  indigo,  are  unstable,  but  a  pro- 
tection is  provided  in  the  lining,  which  is  often  used  with 
draperies. 

Tr.stes  vary  widely  when  it  comes  to  pattern,  and  un- 
fortunately it  is  left  too  much  to  the  impression  created 
in  the  store  where  the  goods  are  shown.  Some  will  not 
use  patterned  hangings  on  any  account,  while  others  think 
plain  colors  are  monotonous,  and  lack  individuality. 
The  fact  is,  that  the  pattern  depends  upon  the  fur- 
nishings to  be  found  in  the  room.  Where  walls  are  hung 
with  damask,  the  same  material  is  usually  used  in  the 
hangings,  and  with  sufficiently  good  etl'ect .  This  is  not 
necessary,  however,  as  is  commonly  supposed;  it  will 
often  be  found  thai  plain  velvet  or  satin  in  the  same 
shade  is  a  relief  from  too  great  an  extent  of  pattern, 
renders  a  softer  effect,  and  brings  out  the  pattern  of  the 
walls.  In  general,  if  the  wall  paper  is  patterned  at  all 
strongly,  the  curtains  and  draperies  should  be  plain,  but 
if  a  plain  paper  is  used,  figured  draperies  will  lend  life 
and  purpose  to  the  room.  Figured  hangings  at  the  ends 
of  a  long  room  shorten  it  in  appearance,  and  without  pat- 
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ESTABLISHED   1791. 


Horrockses' 

Longcloths,    Nainsooks, 

Cambrics, 

India  Longcloths, 

Sheetings, 

Ready=made  Sheets, 

(plain  and  hemstitched). 
H0RR0CKSE5'  name  on  each  sheet. 

'lannelettes  nicest  quality. 


N  B.-SEE    'HORROCKSES"    ON     SELVEDGE. 


Horrockses,  Crewdson  h  Co,  Limited 

Cotton  Spinners  and  Manufacturers. 

PRESTON,         MANCHESTER,         LONDON,  ENGLAND. 
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tern  make  tlic  walls  less  conspicuous,  and  the  room  larger, 
accordingly,  as  in  wall  paper. 

But  while  decorators  and  housewives  err  at  times  in 
tlie  selection  of  pattern,  it  is  in  their  use  of  colors  that 
they  are  apt  to  show  little  regard  tor  the  fitness  of 
things.  Color  is  always  the  stumbling  stone  in  house 
decoration.  The  simplest  method,  of  course,  and  the  one 
in  which  there  is  less  chance  of  error,  is  to  carry  out 
the  most  prominent  color  of  the  wall  paper  in  the  drap- 
eries. On  general  principles  this  is  quite  proper,  and 
where  there  is  lack  of  confidence  in  personal  taste  it  should 
be  adhered  to.  But  in  this  are  lost  many  of  the  possi- 
bilities  r.fforded  the  decorator. 

It  has  long  been  a  fad  with  a  certain  class  of  ]>eople 
to  have  what  they  call  the  blue  room,  the  yellow  room, 
the  red  room,  and  so  on.  A  yellow  room  is  furnished 
throughout  in  yellow;  carpet,  curtains,  wall  covering,  fur- 
niture covering,  and  even  the  woodwork  and  furniture. 
But,  heretical  as  it  may  seem,  the  single  color  room  is 
not  in  perfect  taste.  Nature  never  produces  anything 
in  one  color;  there  is  always  a  green  added,  or  a  com- 
bination of  colors.  While  a  one-color  room  cannot  be 
said  to  be  in  bad  taste,  the  best  effect  has  been  missed. 
It  is  impossible  to  produce  harmony  on  one  note;  in 
color  as  in  music,  harmony  consists  in  the  judicious 
variation  of  tones.  It  may  even  be  the  co-mingling  of 
opposite  tints  that  satisfies  the  eye.  Candace  Wheeler 
says:  "Undoubtedly  there  is  a  color  scale  which  has  its 
sharps  and  fiats,  its  high  notes  and  low  notes,  its  chords 
and  discords;  and  future  science  may  make  it  a  means 
of  regulated  and  written  harmonies,  and  some  colorist 
may  so  arrange  them  that  they  can  be  played  by  rule." 

There  is  a  utilization  of  ?omplementary  colors  in  the 
draperies,  and  particularly  in  the  curtains,  that  will  neu- 
tralize the  effect  of  too  great  monochromatic  effect. 
Red  curtains  in  a  green  room  are  very  effective,  as  are 
blue  with  orange,   or  violet  with  yellow. 

Since,  however,  the  entire  atmosphere  of  a  room  de- 
pends upon  the  color,  consideration  must  be  had  for  the 


light  which  enters,  combined,  of  course,  with  further 
attention  to  the  prevailing  tint.  If  the  room  is  dark,  the 
windows  should  he  hung  with  sun-colored  silk  or  muslin, 
and  the  other  draperies  he  of  such  a  color  as  to  carry 
out  the  deception  of  plenty  of  light.  In  a  room  where 
the  sun  enters  freely,  a  rose  color  or  delicate  green,  or 
any  of  the  darker  shades,  such  as  blue,  arc  preferable; 
Blue  is  the  coldest  of  shad'-,  and  in  the  same  class  are 
water-greens  and  silvery  tones.  The  warmer,  brighter 
colors  are  yellows,  reds,  gold  and  certain  shades  of 
brown . 

It  is  well  to  remember  that  great  stretches  of  color 
in  wall  paper,  draperies,  carpets,  etc,  are  darker  in  ap- 
pearance than   where   another  shade   is   introduced. 

Draperies  and  curtains  allow  of  manipulation  that 
will  change  the  shape  of  the  room,  and  the  apparent 
height  or  width  of  the  openings.  If  the  doors  or  win- 
dows are  too  high,  the  impression  of  a  more  suitable 
shape  can  be  given  by  placing  rods  for  the  curtains  and 
other  hangings  below  the  top  of  the  openings,  and  cover- 
ing' the  space  above  with  a  thin  material  fulled  or  tight 
of  the  same  color  as  the  wall  on  either  side.  The  same 
design  as  the  adjoining  wall  can  be  painted  <  n  stretched 
muslin.  Narrow  openings  can  be  made  to  appear  wider 
by  continuing  the  drapery  rods  and  draperies  past  their 
edges,  and  low  windows  heightened  by  extending  the  cur- 
tains some  distance  above. 

Many  of  the  hints  given  are  known  to  decorators,  and 
i  ct  a  few  appreciate  the  opportunities  offered  in  all  of 
them,  but  to  remember  them  all  and  to  know  at  a  glance 
what  is  necessary  to  effect  successful  results  is  a  task 
that  is  not  successfully  dealt  with  by  the  majority.  To 
anyone  but  a  professional  decorator  of  extended  experi- 
ence many  valuable  points  are  sure  to  slip  his  memory, 
and  it  is  only  after  years  of  application  to  the  subject 
that  the  small  defects  of  ill-chosen,  ill-hung  draperies 
can  be  avoided. 


AFTER     THE     SHUTTERS     ARE     UP 


At  a  recent  dinner  Dr.  Rainsford  amused  the  guests, 
all  members  of  "the  cloth,"  with  this  story  as  illustra- 
tive of  answers  to  prayer,  as  told  him  by  a  non-clerical 
friend . 

A  Southern  darky  minister  had  as  a  deacon  a  man 
who  had  a  wife  and  seven  children.  The  crops  had  been 
a  failure,  and  the  deacon  and  his  family  had  come  down 
to  their  last  meal.  "If  I  only  had  one  sack  of  corn," 
said  he  to  his  wife,  "1  could  do  my  planting  in  the  Spring 
and  give  you  and  the  children  a  square  meal  once  more." 
Then  he  went   foraging. 

It  was  dusk  when  he  espied  the  parson's  corncrib  on 
the  other  side  of  the  fence,  filled  with  tempting  ears  of 
yellow  corn.  By  chance,  the  deacon  had  an  empty  sack 
slung  across  one  shoulder.  Peering  around  behind  and 
before  him,  he  cautiously  climbed  the  fence  and  crept 
into   the    corncrib. 

In  less  than  a  second  he  was  down  on  his  knees  hold- 
ing the  sack  onen  with  one  hand  and  poking  in  the  big 
ears  with  the  otlier  as  fast  as  he  could.  The  deacon  had 
his  sack  half  tilled  when  the  click  of  a  gun  near  by  made 


him  throwT  up  his  hands  as  if  his  time  had  come.  But  he 
did  not  lose  his  presence  of  mind,  for  he  began  to  pray 
in  a  loud  voice,  as  he  rolled  his  eyes  heavenward: 

"Good  Lord— dear  Lord— I  cayn't  do  it!  I  cayn't  do 
it!  I  cayn't  steal  the  parson's  corn!  No,  Sir,  I  cayn't 
steal  the  parson's  corn,  no  matter  if  my  wife  an'  child 'ns 
am  starvin'  to  death  this  minit !  They'll  just  have  to 
starve.     I  cayn't  do  it  — I  cayn't  do  it!" 

"Hey.  there,  brother,"  called  a  voice  which  the  dea- 
con  recognized   as  the  parson's,  "fill  your  sack,  deacon; 

fill  it  to  the  brim." 

*       * 

* 

It  was  Mabel's  first  appearance  at  church,  and  she 
was  rather  fidgety.  First  she  wanted  one  thing,  then 
another.  Finally  she  decided  that  she  must  have  a  pin, 
so  she  asked  for  one  from  her  father.  He  had  none. 
Then  she  tried  her  mother;  but  her  mother  too  had  none. 
Mabel's  longing  had  been  increased  with  her  ill  success, 
so  she  climbed  upon  the  pew  and  shouted  at  the  top  of 
her  small    voice  : 

"Has  anyone  in  dis  trowd  dot   a  pin?" 
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The  Dominion  Oil  Cloth  Co. 


Limited 


We  have  pleasure  in  announcing  to  the  trade  that  our  nev  Plant,  for 
the  manufacture  <>f  Linoleum,  is  now  in  running  order.  No  expense 
has  been  spared  in  securing  the  latest  and  mosl  up  to  date  machinen 
for  the  manufacture  of  this  line,  and  we  feel  confident  that  our  goods 
will  compare  favorably  with  any. 

The  attention  of  the  trade  is  called  to  the  fact  that  Prompt  Deliveries  can 
tiCW  be  had  of  these  goods. 

We  are  at  present  manufacturing 
Five   Qualities,   viz.,   A..    B.    C.    D.   and   E. 

in    both    Printed   and    Plain. 

Buyers  are  invited  to  inspect  onr  new  lines   before  placing  their  orders 

for  import. 
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Samples  of  our  Standard   Lines  for  Fall,  comprising 

Floor,  Table,  Stair,  Enamelled,  Carriage  and  Linoleu 

are   now   in   the   hands  of  the    Wholesale    Drv   Goods   Trade. 


WE  ALSO  MANUFACTURE 
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DECORATIVE    BURLAPS 

Oil-Coated   and   Double   Sized. 

An  economical  and  mosl  attractive  wall  covering.     Can  be  washed, 

and  from  a  sanitan   point  should  be  used  in  even   house. 


Office  and  Works 
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Old  Bleach 
Linens 


TOWELS,   TOWELINGS,   DIAPERS. 
PILLOW  OR  EMBROIDERY  LINENS. 
ART  LINENS   IN  FANCY  WEAVES. 
DRESS  AND  SHIRT  WAIST.LINENS. 


Bleach  Green  (100  acres),  Randalstown. 


"Old  Bleach"  Linens  are  the  Sweet 
Old- Fashioned  Linens  of  Our  Grandmother's 
Day.  They  are  made  of*  Pure  Flax  Yarns 
and  are  Bleached  on  the  Grass  by  the  sun 
without  the  use  of  Chemicals,  and  so  retain 
the  Full  Strength  of  the  Fibre  and  its 
Natural  Lustre. 

'Old  Bleach"  on  every  article  and 
every  yard  of  goods. 


All  First-Class  Dealers  Kee|>  Them. 

Before  buying  your  Linens,  be  sure 
and  see  "OLD  BLEACH." 


Ask  your  traveller  for  them. 


Booklet  sent  on  request. 


The  Old  Bleach  Linen  Co. 

Randalstown,  Ireland. 


SOLE  AGENT  FOR 
THE  DOMINION. 


H.     COSBIE, 

30   WEST  WELLINGTON  ST., 

TORONTO' 


The 

Imperial    Carpet 

£  V  >^                11  Front  St.   E. 
^^•'V^*                                 Toronto 

Axminster 

We  are  now  show- 
ing   a    full    range    of 

Canadian  and 

Wilton 

samples    of   our    new 

Scotch 

Velvet 
Brussels 

goods  for  1904-5. 

Floorcloth  and 
Linoleum 

We       handle     floor 

Tapestry 

coverings  only  and  are 

Japan  and 

Wool 

consequently  in  a  posi- 
tion   to     devote     our 

China  Matting- 

Union 

entire      attention      to 

Cocoa  Matting 

Jute 
in 

these  lines. 

and  Door 
Mats,  Rug's. 

Samples      sent      on 

Body,  Stair 

application. 

Agents  for 

Bissel's  Carpet 

and  Squares. 

Letter  orders  receive 
prompt  attention. 

Sweepers 

Representatives 

G.  S.  McConnell,          A.  Rankin,           W.  G.  Smith, 

Vancouver 

,  B.C.        Winnipeg:,  Man         Truro,  N.S. 

Special  Notice 

To  the  Dry  Goods  Merchants  of  Canada. 

Our     Specialty 
IMPORTED     JOB     LINES 

In  all  classes  of  Dry  Goods  and  Fancy  Goods,  English, 
French,  Austrian  and  German. 

Several  important  lots  now  on   hand  : 

Silk  and  Fancy  Skirts  and  Blouses,  Silk 
and  Lace  Collarettes,  Honeycomb  Shawls, 
Ladies'  Underwear,  etc.,  a  Special  Lot  of 
Boys'  Washable  Blouses.  Children's  Dresses 
and  Jackets,  Linen  and  Plush  Table  Covers, 
Swiss  Curtains,  Linen  Handkerchiefs,  Silk 
Mufflers,  Hosiery,  Men's  Underwear,  Men's 
Ready-Made  Suits,  Piece  Goods,  etc.,  etc. 


L.  Hirshson  &  Co'y 

58  Victoria  Square 

Telephone  Main  2715  M0D.tr£<ll 
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BUSINESS   MEN   AND 
THEIR  STORES 
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R     J.    TOOKE   AND    HIS   STORES 

TI1K  accompanying    photos  are  ol    R     i     Tooke's 
i,i.    furnishing  store  al   the  oornei  ol  SI     Catb 
erine  and   Peel   streets,    Montreal       Tins  is  the 
largest    ol    Mr.    rooke's   Ihree   stores,   and   one 
ol  the  lacgesl   furnishing  stores  in  Canada.    In 
photo  No    I  we  are  looking  [rom  the  St.  Catherine  streel 
entrance  to  the  real  ol  the  stoic,  and  in  the  second  photo 
the  view   is  in  the  opposite  direction,  from  reaj    to  fronl 


each  othci    i>\    mirroi  Different     colored   plush • 

foi    i  in-  flooi  '  ion,  and  n  in 

ih\  nin.il  displa)       I  he  effe<  t  I  I       bins 

of  collars,    ihirl  i  ■< >    .n"i  i ■      hown 

in  each,  and  H   i     doubtful  il  in  an\   olhei    waj   could  the 
trength  ol  displa]    be, produced 
\   word  oi    two  aboul    the  growth     o  I  anadian 

haberda  thei  \    ma)   not   be  oul  ol  pi.n  e 

li   is    is  m.,i      i, iii,     Thai     Is,     Mi     Tooke  opened  hi 
[tore  at  167  S1     Jan  t  in  1 869,   1 1    j  eaJ 

lei  ward  mot  ing  into  his  pre  tent   St 

tern    SI     Cathei . 
store  was  opened  in  1885,  with   Mr    Leblani    a     mai 
Tins  is  to  da]    one  61    the  handson  in  th( 

end  oi    Montreal 

The   wesl    SI     Catherine   sjreel    store,   the   interioi 
which   is  here  pictured,   was  buitl   ii\    Mi     Tooke  in   I89fi 


fc\,      ^ 

^        f    i 

. 

m 

LV^ft^ki^ 

- .  ▼      w 

lit"* 

J^jjB 

j 

^^^f      ' 
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View    No 

1,   from   Front  to   Roar  of  one  of  K.  J.  Tooke's  three 

Handsome  Stores  in   Montreal 

li  is  nni  difficult  in  see  from  these  pictures  thai  the 
establishment  is  well  appointed  in  every  respect.  Indeed, 
Mr  Tooke's  three  stores  .ill  show  the  besl  of  taste  in 
the  fittings  as  well  .is  in  the  disposition  of  the  goods. 
Glass  show  cases  and  low  tallies  are  used  throughout  for 
displaying  the  goods  Down  the  centre  ol  the  stole  is  a 
row  ol  massive  marble  pillars,  to  which  are  attached 
electric  lighting  fixtures  Krom  both  the  entrance  and 
the  side  windows  a  splendid  lighl  is  obtained,  making  this 
store  one  ol   the  lightest   in  the  citj 

Plenty  of  room  is  given  to  all  the  goods,  and  in  every 
pari  oi  the  store  opportunity  is  afforded  customers  to 
inspect   them 

01  late  \li  Tooke  lias  been  dividing  his  show  windows 
into  sections   ol   about    three   feel    wide,   separated     from 


I'    is  the     laTgest     ol   the  three,  and  —American  visitors 
say— one  of  the  largest   in   North  America 

This  big  furnishing  business  has  been  built  up  bj    Mi 
Tooke  himself      He  began  with  a  certain  business  policy, 
to  winch  he  has  adhered  evei    since      This  was  to  supply 
the  besl  customers  with  the  best   ^oods      ihx  chiel 

lo-daj     i-    With      the      finest    dressed    men    in    the    Canadian 

metropolis,  though  there  are  none  who  do  not  know  one 
oi  all  ol  K  •'.  Tooke's  stores.  V*ou  cannot  pick  up  a 
mi  paper  without  seeing  Mr  Tooke's  name  in  ! 
black  print  among  the  advertisements  He  is  l(  good  ad 
vertiser,  as  he  has  always  been,  ami  believes  that  do 
small  amount  of  his  success  is  due  to  the  prominence 
given  to  Ins  stores  in  the  daih   papers  of  the  citj 
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CULTIVATING  THE  SILKWORM. 

A    SYSTEMATIC  efforl    to  cultivate  silkworms     on     a 
large  scale     is     being   made  "ii    Long    Island,   N.   Y. 
Articles  of  incorporation  have  been  drawn  up  by  the 
Long  Island  Silk  Growers'  Association. 

This  efforl  i<>  establish  a  profitable  and  interesting  in- 
dustry un  Long  Island  is  the  outcome  of  two  factors,  Die 
first  of  which  is  thai  experiments  that  have  been  con- 
ducted in  a  sin. ill  way  on  Long  Island  and  Staten  Island, 
have  proven  that  the  worm  thai  produces  silk  can  be 
easily  reared  and  brought  to  maturity  locally,  and  sec- 
ondly, that  the  Government  has  recently  made  an  ap- 
propriation of  several  thousands  of  dollars  for  the  pur- 
pose of  fostering  such  industry. 


The  association  proposes  to  have  three  distributing 
t.i  i  ions  on  Long  Island,  one  at  Cedar  Manor,  another  at 
Syosset,  anil  the  third  in  the  eastward  end  of  the  island. 
.Membership  in  the  association  is  free,  but  members  will 
be  required  to  pay  for  the  cost  of  eggs,  which  is  of  a 
trivial  nature.  All  members  will  receive  an  allotment  of 
mulberry  trees  when  the  time  comes  for  the  distribution 
of  the  same,  which  will  be  about  two  months  hence. 

The  United  States  Government  is  prepared  to  buy  all 
silk  so  produced  at  the  rate  of  $1  per  pound  of  cocoons. 
One  ounce  of  eggs  will  produce  about  fifty  pounds  of  silk, 
so  that  it  will  be  seen  that  the  industry  is  of  a  profitable 
nature,  the  more  so  because  women  and  children  can  en- 
gage in  it  with  little  or  no  labor. 

About   forty   days  from   the   hatching  of  the  eggs     the 


The  association,  which  is  not  a  money-making  enter- 
prise, is  now  in  communication  with  Professor  Howard, 
chief  of  the  Entomological  Division  of  the  United  States 
Agricultural  Department  at  Washington. 

Within  a  few  months,  the  Government,  in  view  of  the 
feasibility  of  silk-growing  hereabouts,  has  made  arrange- 
ments by  which  5,000  young  mulberry  trees  are  to  be 
imported  from  Italy.  These  will  be  distributed  on  Long 
Island  and  elsewhere,  and  the  association  is  making  a 
requisition  for  a  number  of  such.  Professor  Howard  is 
to  supply  choice  imported  silkworm  eggs  at  a  nominal 
figure,  so  it  is  said.  The  Entomological  Department  is 
also  furnishing  detailed  instructions  for  the  rearing  of  the 
insects  from  the  moment  thai  they  emerge  from  the  egg 
until  they  spin    their  cocoons. 


finished  cocoon  is  formed,  thus  a  quick  return  is  given 
from   time  and   money  invested. 

It  is  said  that  Die  silk  produced  locally,  so  far,  is  of 
fine  quality,  comparing  favorably  with  the  products  of 
Southern  Italy. 

Mulberry  trees,  on  the  leaves  of  which  the  silkworms 
subsist,  are  by  no  means  uncommon  on  Long  Island. 
Some  years  since  an  Englishman  planted  a  couple  of 
acres  of  them  near  what  is  now  Cedar  Manor.  Another 
"orchard"  of  the  trees  planted  for  the  same  purpose  is  in 
existence  near  Hempstead.  Apart  from  these,  however, 
the  majority  of  Long  Island  farms  have  a  mulberry  tree 
or  two  within  \  their  lights.  The  Government  has  re- 
cently acquired  novel  machinery  for  spinning  the  silk  off 
the  cocoons. 
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SIMPLE.  SAFE  and  ECONOMICAL. 

The  Positive  Acetylene  Generators 

mini    r  \i    II    l!KI.      IIV 

P.  E.  WARD  &  CO.,    Kingston,  Canada. 

AltK     M.I.    iM'VRVNTKKD  TO  OIVI     8  >  I  I If  VI  TION. 

WKITK    H'OK  C'ATAI.oil    I 


THE  AUER 
GAS  LAMP 

"  Turns  night-time  into  day-time  " 

NEW  MODELS.  LOWER  PRICES. 


We  offer  you  the  best  made  lamp  on  the 
market,   built  scientifically. 

We  offer  you  a  lamp  that  will 

light  your  store  for  half  the     ^^/TfNV^: 
cost  of  kerosene. 

We  offer  you  a  lamp  that  is  safer 
than  a  coal  oil  one. 

We  offer  you  a  lamp  which  you 
can  sell  at  a  good  profit. 

Do  you  want  the  Agency  for  It  ? 


No.  25 
100  Candle  Power. 


THEN  WRITE  FOR 


OUR  CATALOGUE  AND  DISCOUNTS. 

EVERY  LAMP  GUARANTEED. 


Luxfer  Prism 
Clear      * 
White  Light 


I  )o  not  forget  that 
when  we  unde» 
take  to  light   your 

Premises 


We  do  not  do  it  by 
chance,  hut  figure 
scientifically  and 
correctly  the  angles  to 

give  the  proper  re- 
sults. 


AUER  LIGHT  CO.,    1682   NOTRE   DAME  ST.,    MONTREAL. 


Luxfer   Prisms   Fireproof. 

(Mir  Prisms,  the  only  ^lass  left 
in  the  entire  front  of  warehousi 
in  fire  district,  thus  adding  ma- 
terially to  fire  protection. 


The  First- Class  Business  Man 

Uses 

First- Class  Fittings. 

Luxfer    Prisms    Fill    the   Hill. 


Luxfer  Prism  Co. 


Toronto   and   Montreal. 


LIMITED 
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We  Have  Formed  a  Complete  Blockade  on 


pkgoH 


Merchants  now  realize  that  the  Toronto  Brass  Mfg.  Co.  can  give  them  just  a  little  better 
than  the  best  imported  article  at  less  money  and  on  shorter  notice. 


RETURNED 

JUL  14  19 


Our  Fixtures 
adorn  the  larg- 
est and  most 
successfu I 
business 
houses  in  Can- 
ada. You  can 
easily  find  o  u  t 
the  truth  of  this 
statement.  Just 
ask  our  cus- 
tomers —  they'll 
tell  you 


We  manufac- 
ture every- 
thing   in    our 

catalogue,  or  can 
make  any  fixture 
which  you  may 
choose  from 
any  other 
catalogue. 
►Send  a  sketch 
of  anything  you 
may  require  of 
special  design 
and  we  will  be 
pleased  to  quote 
price 


REMEMBER     THE     ADDRESS 


The  Toronto  Brass  Mfg.  Co. 


Phone  Main  814 


98  and  100  Lombard  St,  TORONTO,  ONT. 
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DECORATJOV 


BACKGROUNDS. 

(Continued  from    tune  issue  ) 


between   these  mark-,  tack   the  second   fold   to  the  third, 
and   continue   thus  clear  across   the   width     of    material 
HEM     ii    is    thoughl     desirable    to      pleated.      When   finished,   stretch    the   material   crosswise 


spend  tunc  and  materia]  upon  a 
rich  background  or  ceiling  per- 
haps bettei  ivsults  can  be  <>1>- 
tained       l>\     using     "smocking" 

either    In     panels,    ilu ikU.       or 

similar  designs,  than  almost  any 
other  i  reatmenl .  Smocking  can 
be  made  from  almost  any  ma- 
terial, i>ui  is  more  commonly  de- 
signed  from  cotton  scrims  or 
cheese  cloth,  in  while,  or  any 
other  best    colorings.    The   finish- 


and  ii   will   pull  oul    into  a  handsome  series  of  diamond 
shaped  openings  or  cells.     Insert  this  material  for  panels 
in  backgrounds,  as  described   in   Maj    and  June  issues  oi 
The    Review,    and    use    in    the    same    manner    for   ceilinu 
trims;    the    result    will    be    not    onlj    beautiful,   but    quite 

nncomi i   in   the  average  Canadian   town. 

Window  Si?Tis. 

Man\  people  win.  an  not  superstitious  believe  in 
"signs."  Il  is  often  thoughl  necessarj  to  call  alien 
lion  to  a  seasonable  trim,  or  special  occasion,  bj   a  sign 


ed  article    resembles    very  much  '"  llu'  uiml"w  background,  which  may  be  anything,  snch 

a   I ycomb,   with   the  exception   that    the  openings  are  ■l>  Winter  Wearables,   Pall    Fancies,  Opening  Week,  etc., 

oi    diamond  shape.     The  depth  of  each  cell   is  governed  and  such  efforts  need   not,  by  an\    means,  be  confined  t<> 

h\    the    width    each    pleated    material    is    folded.  the   larger  or  mure  important   establishments. 


(Illustration  No.   1.) 
A   millinery  opening  window  dressed  by  A.   A.   Arnold  for   D.  Spencer.   Victoria,   B.C. 


Take    a    weh   of   goods    and    lav    in    pleats   or    folds   one 

upon  another,  lengthwise  of  the  material,  being  careful 
to  lav  each   fold  exactly   the   same   width;  each   told  or 

pleat  should  he  from  t  hree-i|iiarters  of  an  inch  to  an 
inch  and  one-quarter  wide,  according  to  the  depth  oi 
each  cell  desired.  When  the  folds  are  evenly  laid,  mark 
across  the  edges  everj  two  inches  with  a  piece  of  tailor's 
(dialk  (that  is,  if  the  pleats  tune  been  laid  three-quart- 
ers of  an  inch  wide);  tor  wider  pleats  increase  the  spac- 


Any  One  Can  Do  It. 

I  tee  three-quarter  inch  manila  rope  ami  plaste 
pari-.  (>n  a  soft  pine  board  arrange  your  rope,  twist- 
ing the  same  to  form  the  desired  wording,  after  having 
first  oiled  the  board  freelj  with  chean  Boor  oil  to  pn 
the  plaster  of  paris  from  sticking  to  it.  N'ail  the  rope 
to  the  hoard,  driving  the  nails  in  lightly,  so  that  the} 
will  barel>  hold  the  rope  in  place,  ami  maj  be  easily  with- 


mg  of  chalk  marks  on  pleats.     With  a  n lie  ami  thread      drawn.     Now.   mix   the  plaster  ol    paris  quite   tbii 

tack  the  edges  of  first  and  second  fold-  every  two  inches      ponr  enough  of  it  over  the  outline  of  letters  of  ro] 
exactly  on  the  chalk  marks;   then,  commencing   halt    waj       cover  them.      Then   get   ei 
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fencing  to  form  ;i  background  for  the  window,  and  |>;iint 
it  all  over  with  the  plaster  of  paris  or  alabastine,  using 
;i  whitewash  brush.  After  yum-  sign  has  become  dry, 
fasten  it  to  a  section  of  chicken  wire  of  suitable  length, 
which  has  previously  been  nailed  to  a   frame,  and  cover 


(Illustration  No.    2.) 

with  plaster  of  paris.  Suspend  this  on  the  background 
or  in  the  centre  of  window,  as  desired.  Twine  sinilax  or 
artificial  flowers  and  leaves  over  this  wire  net  background, 
and  around  the  sign;  puff  the  floor  with  white  puffing, 
and  you  have  a  window  setting  for  millinery,  silks  or 
suits  of  considerable  beauty,  and  at  slight  cost  either 
in  money  or  labor. 

Another  Treatment. 
Where  time  and  patience  are  not  considered,  a  really 
taking  background  is  formed  by  shirring  colored  scrim 
on  wire  at  the  ceiling,  allowing  eacli  length  to  fall  two 
feel  on  the  window  floor.  Now,  over  this  full,  soft  cur- 
tain of  scrim  stretch  tightly  against  it  half-inch  white 
tape,  from  left  to  righl  and  from  ceiling  to  floor,  form- 
ing squares  one  and  a-half  inches  square.  Pull  the  soft 
material  forward  in  raised  puffs ;  through  each  square 
bole  formed  by  the  tapes  crossing  at  right  angles;  the 
lull  puffs  will  take  up  the  overplus  of  two  feet  which 
was  left  on  the  window  floor;  the  ceiling  can  be  finished 


in   the  same   manner,   and   the   result    will  be   worth   all   the 
trouble  expended   thereon. 

The  Month  to  Look  After  Things. 
Every  season  has  its  advantages,  as  well  as  its  draw- 
backs. Take  the  present  month,  for  example;  things 
are  dull  and  hot,  and  clerks  are  languid— perhaps  lazy. 
It's  the  Midsummer,  or  between  season  period.  Bui  op- 
portunities are  presented  by  the  very  dullness  of  tin;  sea- 
son— opport unites  to  better  and  improve  the  store's  ap- 
pearance, and  that  of  the  front.  At  no  time  of  the  year 
can  a  window  so  well  afford  to  remain  dark  for  a  few 
bonis.  At  no  time  can  the  interior  be  dismantled  of  all 
displays  so  thoroughly.  All  of  which  suggests  some- 
thing—it suggests  the  idea  of  doing  some  renovating. 
Perhaps  the  woodwork  of  the  background  is  "small- 
poxod"  with  nail  and  screw  holes.  Perhaps  the  ceiling 
resembles  a  huge  pincushion  —  the  pins  that  have  failed 
to  pull  out  when  the  overhead  drapery  was  removed,  are 
standing  out  like  stubble,  or  bare  trees  in  a  Winter  laud- 
scape.  Perhaps  there  is  a  broken  glass  in  the  top  tran- 
som, and  one  hundred  and  one  other  eye-sores  noticeable 
just  as  soon  as  the  window  is  bared.  It  is  a  good  rem- 
edy to  repair  such  things  now.  None  better.  The  be- 
tween-season  Midsummer  period  brings  renovating  oppor- 
tunities which  are  not  to  be  overlooked.  Catch  the 
point  ? 

MILLINERY  OPENING  WINDOW. 

(Illustiation    No.  1.) 

The   background   is   a   sunburnt     of     Nile   green   satin 

ribbon,    No.    20.    and    the    centre    extends    twenty    inches 

towards  front  of  window.     Pillars  are  five  feet  high  and 

eight    inches  in   diameter;   the  arches  the   same   width   as 


(Illustration  No.  3.) 
Ledge  trim  shown  by  W.  H.  Roach  &  Co.,  Windsor,  N.S. 

pillars.  They  are  all  covered  first  with  carpet  paper, 
then  with  pleated  cheese  cloth.  The  arches  and  back- 
ground are  bordered  with  natural  ivy  and  artificial  fruits. 
The  words  "1903.  Spring.  1903"  on  the  arches  are  of 
violets.  Under  each  outside  arch  is  a  hanging  plant  of 
natural    flowers.       Only    eight    hats    are    displayed. 
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It  Pays  r.wt  | 

Steel  Ceilings  * 

Mi  MAKE  NIMEROIS  HANDSOME  DESIGNS 

"     They  never 

crack 

nor 

drop  off 

like  plaster 

but  last 

practically 

forever. 


Plato   No.   417 

Send   us   rough  diagram  and  dimensions  of  space 
to  be  covered  and  we  will  submit  Blue- 
Print  of  suitable  design. 


THE 


METALLIC  ROOFING  Co. 


Limited 
WINNIPEC 


TORONTO  MONTREAL 


i 


'ff\ 


i 


NO-  30      6  AND  8  FT. 

DISPLAY  CASE 

This  handsome  Silent  Salesman  Case,  42  ini  lie*  hi^h, 
26  inches  wide,  receding  base,  sliding  ^lass  doors,  two 
finished  wood  shelves  in  hand-polished  golden  oak  atid 
with  Plate  Top  Beveled,  £•">.  7">  per  ft.;  with  double- 
strength  glass  top,  $1.7.r>  per  ft.  Boxed  F.O.B.  Wind- 
sor. 

THE  REID  MFG.  CO., 

Detroit,  Mich. 

IMPERIAL  JOBBING  CO.,  Lock-Box   347, 

WINDSOR,   ONT.,  Agents. 

Write  for  Catalogue. 


RETAJRNE 


TURNED 
J  U  If 44  Ibv/f 
.Qui       ltofei. 


DON'T    FORGET 


RETURNED 


We  are  still  hustling  making 

£ /WAX  FIGURES,  METAL  RACKS 

and  all  kinds  of  STORE  FIXTURES 


URNE 

I90< 


nONTREAL 
40  Victoria  5q. 

PHONE.   MAIN  4334. 


X.  S.  RICHARDSON 


TORONTO 
62    Hayter  St. 

PHONB,   M  vin  9M7. 
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WASH  GOODS  DRAPE. 

(Illustration   No.  2.) 

Upon  ;i  stand  four  feel  high,  with  V-shaped  base, 
drape  any  wash  material  in  spear  poini  design,  as  shown 
in  cut,  and  ripple  the  materia]  for  a  Moor  dressing;  fold 
the  balance  of  material  nine  inches  wide,  and  pin  in  the 
shape  of  a  ruffle  to  wooden  side  braces  fastened  to  pin- 
nacle and   ends  of  Y  at  base. 

LEDGE  TRIM. 

(Illus  ration    No.  3  ) 

The  standards  are  two-inch  strips  covered  with  cheese 
cloth,  with  quarter  circles  at  the  top  for  capitals.  The 
arches  are  quarter-inch  bent  strips,  covered  with  cheese 
cloth  and  trimmed  with  handkerchiefs.  No.  !•  ribbon 
fills  in  the  corner  spaces.     On  the  ledge  are  draped  light 


PLANS  OF  STORE  ARRANGEMENT. 

THE  planning  of  a  store  interior  is  aoi   by  any  means 
the  Least  of  the  worries  the  prospective  builder  has 

to  encounter.  Upon  the  successful  arrangement 
of  his  counters,  shelving-,  departments,  etc.,  depends 
much  of  the  success  of  his  business. 

A  great  number  of  readers  of  The  Dry  Goods  Review 
have  expressed  their  intentions  of  building,  or  have  al- 
ready opened  new  stores.  The  Review  would  be  glad 
to  have  these  send  in  plans  of  the  interiors  which  they 
have  arranged.  Plans,  however  rough,  provided  they 
pre  intelligible,  will  be  re-drawn  and  published  with  the 
name   of  the  merchant. 

Drawings  should  include  measurements,  the  arrange- 
ment of  the  counters  and  the  lines  to  be  sold  over  them, 
the  stairways,  the  position  of  the  offices,  and  preferably 
the  positions  of  the  heating  apparatus. 


(Illustration  No.  4.) 
Windows  dressed  by  Miss  H.   Read  for  D.  Almas  &  Son,   Hagersville,  Ont. 


shades  in  cashmeres,  sateens,  etc.  The  end  of  the 
store  (which  was  the  background  of  the  show  window)  is 
so  well  shown  in  photo  that  it  needs  little  description. 
The  strips,  circles  and  arches  are  covered  with  blue 
crepe  paper,  and  the  ribbons  for  lattice  work  are  pink. 


DRESSED  BY  A  LADY. 

(Illustration  No.  4  ) 
The  background  of  the  left-hand  window  is  made  of 
a  simple  framework  of  cheese  (doth  covered  wood,  with 
a  design  of  insertion,  curtains  draped  back  near  the  bot- 
tom. On  side  pieces  are  hung  whitewear  .  The  other 
window  has  a  ribbon  and  curtain  background,  and  is  a 
display  of  fancy  linen.  The  palm  in  the  centre  lends 
a  good  effect. 


HOW  TO  SHOW  HANDKERCHIEFS. 

COUNTER  and  overhead  displays  are  to  a  department 
what  a  frame  is  to  a  picture:  they  give  it  an  attrac- 
tive setting,  and  hold  the  attention  of  customers. 
Several  tasteful  designs  for  this  class  of  decoration  can 
be  worked  out  with  handkerchiefs.  All  that  is  necessarj 
is  a  little  thought  and  study  and  considerable  patience  in 
the  arrangement. 

Tn  the  accompanying  illustrations  several  pleasing  ef- 
fects are  shown,  each  of  which  shows;  quite  (dearly  its 
details  of  construction. 

Attach  to  a  suit  ace  ;*i  opened  handkerchief  by  two 
opposite  corners.  Turn  in  the  third  corner,  as  shown  in 
Fig.  1.  and  then  the  other  corner,  forming  a  fold  a>  il- 
lustrated in  Fig.  2.  Fold  three  other  handkerchiefs  the 
same  way.  and  let  them  radiate  from  a  common  centre, 
as   seen    in    Fig.    3. 
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uminated  *3ti£g&  Show  Case 


JOHN  PETZ.  Patentee. 

<»ui    Mr    John   Petit  Invention  of  the  Uluminating  device  for  show  ra«e* 
■■  Ideal  result  hitherto  valnb  might   for  by  the  progressive  merchant 
a  meaiu  to  create  qntos  sales  and  i *■  sales 

Onrahoa  all  the  good  features  ol  all  i>th»*r  show   <  uses  and 

in  any  feature!  exclusive  with  as,  an  excellence  which  place  >nd  the 

it  competition,     We  charge  no  more  for  our  show  cases  than  ihcyarv 
Wrl  ;      Pull  description  and  prices 

I'  9     w    mass  outside  shoe  oases,  too 

DETROIT  SHOW  C4SE  COMPANY 

Bhcra  Cms  BviMen  to  ProgwlTe  Karcbanta 
482  to  490  Fort  Street  West,  Detroit,  U.S.A. 

Canadian  Branch -Windsor.  Ontario 
Job*  Ph/    Ptm    indSapl  Hsmmh   UaLOTI    Bei    andTroai 


GOOD  WliV-8 


PERFECT 
FITTING 

STANDS 

Al:  i  i  ill: HOOT    TH1 

EMPIRE 

I  II  I  1     Mil.    KNOW  N    IN    Till 

TRADE    it    i  in- 

STANDARD 
SHAPES 

\M>  AKK 

SMART, 

FASHIONABLE, 

AND  NATURAL. 

SHOWROOMS 

119  Charterhouse  St. 
FACTORY 

Hattux  Wall, 

II  \tton  Garden, 

LONDON. 

Eng. 


Wl:  I  I  t 

mi: 
I   i-l  - 


904  MODBI 

$4.00 


PRICE    AS    ILLUSTRATION. 

WITHOUT   BPAULETTE  SHOULDERS    $3 50. 

GUARANTEED   CORRECT    FORM 


FIXTURES    FOR    YOUR    STORE 


The  largest  concern  of  its  sort  in  the  world — such  is 
our   Fixture  Factory. 

Largest  because  best  and  best   because  largest. 

Largest  because  more  orders  for  Fixtures  are  entrusted 
to  us  than  to  any  other  makers. 

Our  Fixtures  are  of  the  newest  in  all  ways — the  best 
and  safest  for  you  to   have. 


Window  and  Interior  Display 
Fixtures,  Papier  Mache  Forms, 
Wax  Figures,  Triplicate  Mir- 
rors.Wall  Mirrors,  Stools,  Show 
Cases- 


No    ."<*'. 


No.  X01 


SIND  rOC  OUR  CATALOOlCS-fBtr 


Hugh  Lyons  «5»  Co. 


CHICAGO    SALESROOM, 
238    MADISON    ST. 


LANSING,  MICH. 


NEW    YORK    SALESROOM, 
679  BROADWAY 


US 
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The    firm    finished   effect    is   obtained   by    placing   the      the  centre  outward  and  beneath  Die  star  fold,  as  shown 
star,   made  of  a   single  handkerchief,   at   the  corner,  as      in  Fig.  5. 
illustrated  in   Fig.    4.  Good    change    effects    are    secured    by    using    six    and 

Another  effect    is  secured   by   running  tube  rolls  from      eight   long  points   about    the   centre,    instead   of  four,   as 

in   the  designs. 


Fig.  1. 


Fig.  2. 


Fig.  3. 


Fig.  4. 


Fig.  5. 


Fig.  6. 


Fig.  7. 
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William  Liddell  &  Co ,  -  BELFAST,  IRELAND, 


Beg  tn  announce  that  their  new  collection  <>t 


K4 


TRADE 


MARK 


^/s^il^xo 


The  Celebrated  Gold  Medal  Brand  Linens 


for  the  coming  season  is  now  complete,  comprising  many  new  ami  elegant  <l<  si^ms  especi- 
ally produced  to  meet  the  demand  of  a  critical  clientele.    All  lovers  of  high,  artistic  di  - 
combined  with  excellence  in  quality,  at  i'oiti.ak   pricks,  should  carefully  examine    iin>r. 
wiim.i)  BBNOWNXD  i.inkns  before  placing  their  orders  elsewhere,  a  full  range  of  which  is 
now  being  shown  by  our  representatives. 


Represented  in  Canada  by  JAS.  A.  CANTLIE,  22  St.  John  Street,    HONTREAL. 


THE     CORONATION     (I'utuiited.) 

AI.I.M.ASS  Top.         No  Wool)  fnimi    AMOVE  or  AKOI'ND  tha  gfaua  to  !><-•<•., me  scntt'-lii-d. 

dirty  iinil  uinitchtly  in  appearance.        THE  CORONATION  i»  ■  MONEY  MAKKK. 


^tore  -d  Office 
Fittings. 

Wa  undertake  i  ii mpletc  oontimot  of  Interior  Hot* and 

offloe  fitting*.   We  make  iIuhi  proof  dooti    We  build  modem 

I.    m    W  INlluUs 

Work  itrirtiy  Hrat -i-iiuw.     Whether  the  K>b  ii  -mill  01 

litrK'e.  the  i|nulily  nf  our  work  in  the  ieme 

Estimate*!  rarnllhed.      I  orr.  iikjiiiU'Iii  d  noli-  il  •  d 

Catalogue-  kiii 

DOMINION  SHOW  CASE  CO., 

N.   R.   LINDSAY.    Mimgir. 
Office  end  Factory  : 

53  Richmond  St.  E.,  Toronto. 

'Phone  Main   3611. 


LAMSON 


IDEAL  CASH 
CARRIER   * 

The  Ideal  Cash  Carrier 
for  medium-size  stores 
where  level  lines  can  be 
used  to  advantage.     .     . 

Cheap  and 
Efficient. 

Write  for  particulars. 


FRED'K  C.  CUTTING 


73  Adelaide  St.,  West, 


TORONTO,  ONT. 


Yor  will  I'Homoti:  viiiitowN  nisi 
NESS  BY  INSISTING  I  POM  BAYING 


FORM 


(I'attntrd  Srftembtr  /_f,  iqoj.) 

For  Manufacturers  and  Retailers 


QMdfl  in  HettonJ    h)iii|m ■*.    iil.*oluttIy   OQff 
rcit     in     ntyli-   iiml    ima.tur.  im  nl-    ..i»l    i-  DOB 

ntrootnd io  that  opantora  In  fitting  a  (wmeoJ 
oti  r  ii  enn  detannnM  the  nxnol  poBttion  of  ton 
f.nttT  Unci  bf  groovoi  In  Front1  nod  boon  vMofa 
i  .in  i..  randOy  feU  UutHUjh  una  nani  rial  of  tin* 
icannriii  which  hi  bnini  flttnd 
AnD-hota  anni  nrn   mndn  n  ■ 

■hnpi  "f  imniHii  urin  ■*'»  thnJ  tin    .li.-*iiiii.  .■  fan 
w.iiwt     line     la      armpit      can      bt      <h  tcniim.  .1 

noom  i 

Of  OOOflaW  thin  form,   In-inj:  th»-  beol   Bad*, 
in    kIko   nulir-i*  nm.Uc   !•>    ■   -  for  tbatl 

Cloak  and  Suit  ModtL  *"*■  *»P"f* 

J.  R.  PALMENBERG'S  SONS 

710  BROADWAY.      N  E  W   YOR  K,  U.S.  A. 

IBHABXJBHKD  OVSI   ■  vi.\i:s  i 

Factory  :  89  and  91  West  Third  Street. 
Manufaotureraof  Papier  Ma»  he  Komi..  Wax  Flgim  I  ■  PUlufaa,eto 
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RETUF 
JUL   13 


We  carry  a  full 
line  of  these 
very  handsome 
adjustable    arm 


URNE 

L  U 


All  kinds 
Display  Fix- 
tures, Triplicate 
Mirrors,Ribbon 
Cabinets,  etc., 
etc. 


tS^jguiG 


OUR  LIST 


of    Wax    Fig 

ures  and  Forms 
of  every  des- 
cription is  more 
complete  than 
in  any  previous 
season.  Good 
goods,  prompt 
delivery  and 
moderate  prices 
is  our  motto. 


T.       XJ  ,      4       .RETURN  E 

The  Very  Latestjin 

Cut  &**k  xt 

-,N~  <S>CKf  ^ 

Hat  Cabinet. 


Jjjjk. Milliai^giE^-i^U^ ^. *  m§. .-, 


Our  No.  200  Hat  Cabinet. 
Patented  in  Canada,   May  10th,  1904. 


Made  in  Sections  with  Revolving  Front, 
in  either  GLASS  or  CELLULOID. 
Woodwork  in  either  ash  or  oak. 
Natural  or  golden  oak  finish. 

This  is  a  very  NEAT  CABINET  and 
practically  DUSTPROOF,  and  is  sure  to 
command  a  large  sale.  Size  of  cabinet 
as  shown  in  cut  bQ%  inches  high,  17 % 
inches  from  back  to  front  when  closed. 
WE  CONTROL  the  sale  of  this  cabinet 
in  Canada. 

We  also  show  a  New  Revolving 
Hat  Rack,  circular  in  form,  for  Display 
of  Summer  Hats. 

WRITE    FOR    PRICES    AND    CATALOGUE. 


Revolving  Hat  Hack  for 
Summer  Hats. 


CLATWORTHY  &  CO,  48 


t,  Toronto,  Ont. 


The  Largest  and  Best 
Equibbed 

Dye  Works 

in  the  Dominion. 

Oress  Goods,  Cloth,  Tweeds,  Drills,  Ducks, 

Cottons  and  Velveteens, 

Hosiery,  Yarns,  Gloves,  Braids,  Etc., 

DYED,  FINISHED   AND   PUT  UP. 

Also  Feathers,  Silks,  Velvets,  Ribbons,  Laces,  Etc. 

All  work  guaranteed  unequalled.    Send  for  Price  List. 

NO  EXAGGERATION— Our  statement,  also  Cut  of 
Works,  is  absolutely  true  and  unexaggerated 
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do    the    right    llniiK.   at   the   nglit   tune     in   the  rlgbl   ».iy      to  do  some  thing-,  better   than    they    were    ever  dorr 

eliminate  errors,  to  know  both  tides  of  the  question ;  to  be  courteous ;  to  be  an  example ;  to   work  foi  love  of  the  ivotk     to  ami 

requirements;   to  develop  resources;   to  recognise  no  imped nts;  to  master  circumstances ;    n,  sol  on  rather  than 

io  be  satisfied  wnh  nothing  short  of  perfection."  —  Marshall,  Field  it  Co  s  Motto. 


w 


CAPTURING  SUMMER  TRADE. 

Mil  this  month  opens  up  ;i  season  of  dull- 
ness.  Man]  are  •  >  1 1 1  of  town,  and  the  hoi 
weather  seems  to  take  away  :t  greal  deal 
of  the  buying  Bpirit.  And  this  lack  of 
Bpiril  so  often  attacks  the  merchant  him- 
self ;i-  to  make  the  town  Mill  duller.  There  is  only  a 
certain  amount  of  business  to  be  had  during  July  an<l 
August,  be  argues,  and  thai  will  come  his  way  as  well  as 
in  ilic  direction  of  any  other  store.  At  any  rale  ii  is 
h  ii  hoi  to  exerl  one's  self  and  dullness  i  I  trade  is  tu  be 
expected . 

True  ii  is.  thai  there  are  fewer  people  to  do  the  buy- 
ing, Itiii  there  are  always  enough  lefl  to  keep  things  brisk 
if  a  bid  is  made  for  n .  If  effort  and  exertion  are  neces 
aarj  to  capture  business  during  the  lively  selling  months 
■  it  April  and  May,  how  much  more  necessary  it  should  be 
in  \\ i  rk  for  ilic  trade  thai  is  slow  in  coming.  Any  store 
can  rest  on  its  laurels  won  during  the  Spring;  bul  when 
Fall  comes,  extra  efforl  must  be  pul  forth  to  place  things 
on  the  Spring  footing. 

The  store  thai  is  alive  only  part  of  the  year  is  less 
active,  even  at  the  besl  seasons,  than  the  one  that  keep- 
up  an  interesl  all  the  year  round. 

Jul)   tradi eds  stimulating     thai   is  all.     Customers 

have  become  so  accustomed  to  neglecting  their  shopping 
during  the  Summer  mouths  thai  they  must  be  offered 
special  attractions  or  inducements.  It  is  the  mosl  com- 
mon thing  for  the  traveler  to  enter  an  at  other  times 
lively  town   in   the  heal   of  the  afternoon,  and   find   few    on 

the  streets,  and  the  merchants  napping  behind  the  coun- 
ter .  A  few  Hits  flutter  lazily  through  the  store,  a  cat 
lies  asleep  on  the  counter,  and  a  dog  on  one  of  the  chair-; 
I  he  cloth  shown  the  last  customer  is  lying  where  she  lefl 
it:  the  windows  are  not  dressed,  or  the  trim  of  two 
weeks  ago  is  still  there;  the  shelves  are  untidy  and  not 
tilled,    and    there    i-    a    general    air   of    sleep    and    lazn 

The  traveler  knows  almost  ai  a  glance  that  there  i- 
iio  business  for  him  that  day  in  that  store.  The  mer- 
chant rises  with  a  yawn,  lounges  lazily  over  the  coun- 
ter, and  retains  the  far-away  look  of  sleep  until  he  can 
.r.;  m  settle  back  ami  finish  his  nap.  If  a  customer 
enleis    he    acts    in    much    the    same    way,    and    nothing    is 

purchased  that   i>  not   absolutely  necessary. 

Such  a  store  i-  a  discouragemenl  to  any  business  that 
might  come.  Ii  requires  a  certain  amount  of  efforl  for 
a  customer  to  shop  on  a  warm  afternoon  and  he.  as  a 
rule,  ha-  not  sullieienl  ambition  to  withstand  the  lack 
of  enthusiasm  in  the  average  Summer's  day  mer- 
chant . 

Now,  a  merehaml  who  has  retained  ardor  enough 
through   July   ami    August,    know-    thai    business   can    be 


worked  up  then,  jusl  a-  veil  a-  .11  anj  other  time  ..1 
''"'  year-  A.s  ha-  been  -aid.  special  inducement-  must 
be  offered,  and  the  interior  and  window-  kepi  up  in  the 
mark.  Don'l  lei  the  window  dresser  rest.  The  mosl 
"''  the  poods  -old  ai   thai   time  of  the  year  will  owe  n   1,, 

,l"'11'  displaj    in   the   window.     The   interior, should 

'"•  jusl  as  careful!}  treated  with  ledge  trims  ami  neatlj 
arranged  -lock.  Musi  „mS(  not  be  allowed  to  accumu- 
late   in    any    part    of    the    Btore;    business      and    a    -leaih 

business  should  be  apparent  m  the  attention  paid  to 
every  detail.     And  keep  the  « indows  clean. 

A  good  awning  is  absolutely  necessary.  For  some 
reason,   an    uncovered    fronl    in    the    glaring     bub      looks 

a-leep.  ami  will  be  shunned  by  the  shopper.  Use  the 
sprinkling  can  as  often  as  the  Bidewalk  and  Hour  dries. 
A  pleasing  coolness  will  attract  manj  a  buyer,  and 
maintain  a  comfortable  atmosphere  thai  will  make  buy- 
ing   a    pleasure.      Provide   numerous   comfortable   chairs, 

and    a    lew    fans    < \enienlly    placed    will    be    appreciated 

by  women  mi  a  hoi  day.  Don'l  allow  the  water  pitcher 
io  be  empty,  Inn  in  your  anxiety  to  keep  a  supply  of 
water,  beware  of  neglecting  the  cleanliness  of  the  glasses 
and  pitcher.  Women  are  \er\  particular  about  this,  and 
"ill  turn  m  disgust  from  a  glass  thai  has  nothing  more 
serious  than  a  dried  drop  of  water. 

With  the  store  clean,  comfortable  and  alive,  the 
greatesl  drawback-  of  Summer  shopping  arc  BUCcessful- 
Ij  overcome.  Bui  in  addition,  there  are  bargain  induce- 
ments   thai    should    be    freely    used.      Keep    the    bargain 

counter    stocked,     and     show     the     goods     ill     the     window. 

Ami  don'l  drop  the  advertising.  Customers  are  never  ton 

hoi  to  read  the  paper-,  and  In  the  comfort  of  their  morn- 
ing   reading   they   will   see  attraction-   in   - I   bargains. 

Then,  when  the  business  i>  -lack,  keep  busy  limit  i  ri  u: 
out  the  slow-sellers;  this  i-  the  best  time  of  the  year  for 
that.  What  can  be  \\»v<\  as  a  trade  inducer  HOW,  push 
forward  make  it  a  bargain  worth  examining.  What 
can't  be  utilized,  make  a  note  of,  and  offer  at  the  litst 
seasonable  opportunity.  Hundreds  of  dollar-'  worth  of 
"Id  ■•ruck"  that  is  rapid!}  losing  value  will  be  discov- 
ered  and   sold    before   it    need    till    the   garbage    pail   or   the 

■■old  idoc-"  waggon. 

Lay  out  your  plans  for  your  Kail  campaign.  Perhaps 
the  store  needs  renovating,  the  shelves  changing,  or  neu 
counters  installing.     See  that   ibis  i>  attended  to  before 

the  Fall  rush.  It  won't  hamper  business  now,  and  will 
prove    a    boon,    as    there    will    be    no    sign    of    ' '  deadues- " 

while  improvements  ate  proceeding. 

At    an]    tate.  Imwev  •!•  11    i>  done,   keep   alive;   a.! 
ti-e.  decorate,  oiler  bargains,  improve.     Sustain  the  busi 
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ness  aspeel  of  the  Spring  months  and  the  Fall  season  will 
be  hi  a  volume  thai  will  show  no  marks  of  Summer  slow- 
ness. 

CONFIDENCE. 

CONFIDENCE  is  the  keystone  of  business.  Confidence 
j  begets  credit.  The  world's  commerce  is  built  upon 
the  credii  thai  confidence  in  the  integrity  of  man- 
kind establishes.  Without  confidence  a  men-haul  would 
be  unable  to  do  business.  The  manufacturer  has  confi- 
dence in  the  jobber;  the  jobber  in  the  retailer;  the  re- 
tailer in  the  consumer,  who  in  turn  must  have  confi- 
dence in  the  (irsl  three,  else  lie  could  not  sell  his  labor 
or  the  products  of  il . 

Confidence  is  established  through  character.  A  good 
character  means  business  integrity.  To  have  thai  integ- 
rity a  man  must  have  every  incentive  to  do  right.  A 
strong  character  needs  no  more.  But  all  persons  are  not 
strong.  Many  are  weak.  Many  stumble  and  fall  and 
become  a  part  of  the  flotsam  and  jetsam  of  commercial 
disaster.  Some  fall  through  natural  heredity;  others 
through  circumstances  that  are  unfortunate  — cupidity, 
love  of  display,  gross  appetites,  loss  of  confidence  in 
themselves,  their  employes  and  their  fellowmen,  tempi  a- 
ton— unjustly  placed  in  their  way  — and  a  natural  desire 
to  get  rich  quickly. 

An  employer  should  see  that  no  act  of  his  puts  any  of 
.his  employes  in  moral  jeopardy.  He  should  cultivate 
the  confidence  of  his  men.  lie  should  strive  to  have  them 
believe  in  him  and  his  methods.  He  should  so  systemize 
his  business  as  to  give  everyone  confidence  in  him  and 
in  themselves.  He  should  so  arrange  details  that  no  sus- 
picion of  dishonesty,  disloyalty  or  wanton  carelessness 
could  be  laid  at  (he  door  of.  any  clerk  in  his  store. 

He  should  adopt  all  the  modern  methods  of  store- 
keeping,  discarding  the  obsolete' ways  of  the  past  gen- 
eration like  the  old  open  cash-drawer  with  its  handy 
temptations  to  lure  on  weak  employes,  immature  custom- 
ers or  servants  to  do  wrong.  He  should  instead  install 
modern  cash  registers  to  record  his  daily  transactions, 
so  that  a  busy  clerk  can  feel  sure  that  all  his  transac- 
tions are  properly  taken  care  of  by  the  mechanical  de- 
vice and  thus  give  him  the  confidence  of  his  emplojei". 
To  have  confidence  in  his  clerks,  a  storekeeper  must  be 
able  to  locate  accurately  and  promptly  any  and  all  mis- 
takes that  are  likely  to  occur  in  a  day's  business.  With 
the  old  and  out-of-date  open  cash-drawer,  this  is  not 
possible.  He  is  unable  to  tell  what  he  has  taken  in, 
what  he  has  sold  for  cash  or  on  credit,  or  what  he  has 
paid  out,  except  through  a  tedious  system  of  bookkeep- 
ing. And  then  when  mistakes  occur  he  cannot  tell  who 
made    the   errors. 

This  shatters  confidence.  With  confidence  shaken^ 
credit  is  disturbed,  and  with  disturbed  credit  and  loss 
of  confidence  come   all    the   ills  of   the  business  world. 

All  this  can  he  avoided  if  the  old  methods  wfllieh 
cause  shaken  confidence  are  avoided.  This  is  really  a 
subject  lit  for  legislation.  A  railroad  company  is  re- 
quired by  law  to  take  all  precautions  to  protect  the  pas- 
sengers and  its  employes  from  physical  injury.  Why 
shouldn't  a  law  be  passed  to  safeguard  the  moral  stand- 
ing of  weak  customers  and  employes  and  children?  They 
should  be  protected  from  the  dangers  of  the  open  cash 
drawer— the  temptation  to  take  that  which  is  not  theirs 
as  well  as  the  suspicion,  often  unjust,  that  they  have  ap- 
propriated that  which  never  was  taken  in  over  the  coun- 
ter. 


SALE  NOW  ON. 

Ji»ll\   ImH'KJNS  is  a  draper  man  who  does  "a  pushing 
trade ' ' ; 
By  hard  experience  he's  learned  how  such  a  trade  i? 

made. 
When    special    sales   came    into    vogue,    he    held    one   once    a 

year; 

The    fact    that    thai    was   not    enough    was   very   soon    made 

clear. 
John  set   his  wits  to  work,  and  so  increased   the   number 

still, 
And    noted    that    it    had   a   good   effect    upon    the   till. 
And    as   he    saw    his   customers    come    crowding   thro'    the 

door, 
He  soon   resolved   to  raise  his  annual  sales  from  three  to 

four, 
lint    (hen   "a  strange   thing  happened,"   as   remarks  our 

young  friend  Kipling; 
He  found  that  frequent  special  sales  the  "  'tween  times" 

trade   were  crippling.  ■ 
"Hand  to  the  plough,  sha'nt  turn  hack,"  quoth  Hopkins, 

"I'll  be  firm 
E'en    like    the    feathered    biped    that      subsists    upon    the 

worm .  ' ' 
So   earlier   still    his   sales   were   held,   more   frequent    they 

became, 
And    as    first    to    hold    them    once    a    month,    J.     D.     has 

eaiiied  his  fame. 
In  January,  of  course,  lie  has  the  good  old  winter  "clear- 
ance, ' ' 
At    which    the   crowds   call    for   constabulary    interference. 
A  costume  sale  in  Feb.  is  held,  and,  when  the  sale  is  o'er, 
If  still  Unbought,  your  costume,   like  your  food,   will   cos- 
tume ore. 
In    March    a   "white   sale"    is'  correct,    let   every   shopper 

know ; 
'Tis    sometimes      made      appropriate    by    a    heavy    fall    of 

snow . 
Down    quilts    a    sale    in    April    make,    when    all    for   down 

quilts    thirst  ; 
It   lasts  a  month,  or  something  less,  but   must   start  on  the 

First  . 
Then  conies  the  month  for  marrying,  as  think'  many  e'en 

to-day, 
So  a  household  linen  sale  is  kindly  held  for  these  in  May. 
A   sale    of   parasols    (new   goods)    bursts    on    the    view    in 

June. 
(For  two   years   Ibis  has  dragged   on   to   a   somewhat    dis- 
mal  tune.) 
And  in  July  the  Summer  sale  is  so  successful  still. 
Thai  bargain-hunting  ladies  often  go  home  feeling  ill. 
Wrhen  golden  August  dawns,  and  other  buyers  are  gelling 

stocks, 
(That    is   to   say,    they're   stocking)    there's   a    sale   of   in- 
fants'  socks. 
E'en   in   September   Hopkins  feels  he  ''can't   let    things  go 

down," 
A   millinery  sale  is  launched  upon  an  empty  town. 
One  end  deserves  another,  and  so,  no  chance  to   lose. 
The  sale  billed  for  October  is  one  of  boots  and  slioes. 
'fhe    nexl    month    is   depressing,    trade   seems   going   to    the 

dogs, 
So  a  sale  of  fancy  silks  is  sent   to  clear  November  fogs. 
And  in  the  festive  month,  the  folks  are  asked   from  near 

and    far 
To   buy    toys,    cards,    and    presents   al    the    Special    Grand 

Bazaar. 
Not    quite    so    many    flaring   bills      are    now    displayed    by 

John  ; 
He  has  engraved  upon  his  brass  the  legend— "Sale  Now 

On .  ' ' 

—Drapers'  Record, 
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WE      ARE      NOW      IN      SHAPE      TO      F  11,1.      All. 
OKDKRS     IOK 

WOMEN'S     AND     M  E  N    S 

BLACI1 


UMBRELLAS 

AND  

CH  ILDREN'S 

PARASOLS 

ALL     PRICES 


THE- 


Irving  Umbrella  Company 


LIMITED. 


108  Wellington  St.  W.,      TORONTO 


THE  BEST  MONEYMAKER. 


I     lli.ll    |..t>  i    , 

however,  l»n  i  .1  mart 

ued  t>)  Intelligent  il {hi  »nd  Irai 

ii  i  matter  hi  who  ipands  the  mo  I 

it's  the  roan  who  spends  hi   money  in  tl 
- 
We  want  iii  prepare  ro 

to  you  that  by  employing  us,  row  are  going  '" 
spend  Mini  advertising  money  In  the 

We  have  trained  our  though)  ami  i-it.>n  to  Ihe  pre- 
1 1. it. in. mi  ol  advert!  Ing  thai   PAYd      <  >n.- 
lomen  In  Montreal  wrote  us  last  week 

ifoui  u.l*    in.   ill  i.i)  f. i.  i  i.i.  tnil«trong  I 

•rill  no  ilouM  lie  III 

trade,  mIii.  li  m.  .ii i.  ,  ,,,,,..•  i..  ■ 

i i 

[*his shows  the  kind  ol  «mi,  .it  are  doing  foi  ill 
oui   customers— work   thai  them,  work  thai 

Ihem 

I  rom  Montreal  lo  Rounthwaite,   Manitoba — from 
a  metropolitan  itore  to  ■  general   itore — k  a  in 
yet  wi  istomei  there  foi  whom  we  nave  de 

'  advertising,  and  our  work  will 
make  money  bi  them  both, 

And  no  mailer  how  large  or  how  small  YO'  l< 
business  \\  «c  can  help  NOT.  We  will  study  your 
individual  requirements  and  give  you  advertising  thai 
meets  your  individual  needs — advertising  thai  lirlngs 
maximum  results  for  least  expense.     Write  us. 

Don  i  delay,  doit  to-day. 


We  Mill 
make 


,    SPECIAL  TERMS 

no*     ii.iit  usual  rate*     Wnilt  11 

i  ban  i  'i"  li»r  .i  treek  for  « imi  »• 

ing  i"  i  In*  number  of  adi   per  week),  om  srork  may 

make  jou  Dian]  dollars 

Wt      its  an  advertising  plan  * »t  peculiar  InU 

geni  i  .il 

CHILD  &  FALL 

78  "W.   Chestnut   Si.. 
WAKEflELD,    MASS. 


Belding's  Spool  Silks 

THE    WORLD'S    STANDARD. 
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SHADE  NUMBERS  PRINTED  ON  EACH  SPOO&. 

A  matchless  benefil  to  buyers  and  all  users  of  Spool  Silks.  No  time  losl  in 
matching.  Mistakes  prevented.  We  are  the  only  manufacturers  in  Canada  who  can 
supply  you  with  Spool  Silks  with  this  progressive  improvement 

COLOR  NUMBERS  PRINTED  0\  EACH  SPOOL. 


BELDING,  PAUL  &  CO.,  Limited,  Montreal 

TORONTO,  WINNIPEG  and  VANCOUVER. 
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UNDERWEAR 


THAT   WILL 


Specialties 


Zadies9 


VESTS, 

DRAWERS, 

EQUESTRIENNES, 

CORSET  COVERS, 

COMBINATIONS, 

BLOOMERS, 

NIGHT  GOWNS,    Etc. 


C/)tfdren 'severs, 


Jnfants' 


men's 


EQUESTRIENNES, 
WAISTS, 
COMBINATIONS, 
SEEEPERS,  Etc. 


BANDS, 

SLIP  WAISTS,. 

RUBENS  (Sole  Makers). 


SHIRTS  and  DRAWERS, 
COMBINATIONS, 
NIGHT  ROBES. 


WEAR 


For  Summer  Wear,  also  in  Medium  and  Heavy  Weights  for  Fall  and  Winter. 
A  full  assortment  of  all  Lines  and  Sizes  kept  in  stock. 


WRITE  US 


The  Watson  Manufacturing  Co., 


LIMITED, 


PariSy  Gamut  a, 
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MARITIME    PROVINCES    AS 
A  SUMMER  RESORT 
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A  RECENT  trip  tbiough  the  Maritime  Provinces  I  la- 
full}  demonstrated  the  facl  thai  the  travelers 
will  And  ilii'.,'  much  thai  is  novel,  mnefa  that 
will  oharm,  and  much  thai  will  ever  remain  to 
them  ;i>  a  Bweal  remembrance  of  ;i  pleaaanl 
clime,  li  i-  a  mild  statement  t"  Bay  thai  a  greater  variety 
of  tourist  country  i>-  nowhere  else  found.  Only  an  inade 
quate  Bketcfa  can  be  given  of  the  manifold  and  varied 
attractions  this  delightful  country  offers. 

You  Bee  the  glorious  scenic  lands  which  are  the  am- 
bition "i  thousands  to  visit.  These  are  i  lie  lands  where 
history  has  been  made  and  the  map  of  a  continent  chang> 
ed.  Here  are  offered  famous  bunting  grounds  and 
noted    fishing    resorts.    Again,    son    reach    the    sea  bathiii" 


by  the  length  of  their  ptoses,    Equally  gnat  is  the  oppor 
tunity  of  tln.se  whose  meant  are  small,  and  with  whom 
economy  is  an  object.    All  classes  maj  adapt  tiu 
Bions  i"   their  oircumstances,  and   in   no  oountry  of  the 
world  may  bo  much  enjoyment  be  had  for  n  small  an  out- 

laj   of  ii ey.    As  compared   with  the  hackneyed  tourist 

resorts  of  other  lands,  the  cost  of  living   i-  bo  small  as 
I.,  excite  the  wonder  of  those  who  have  had  the  ezperi 
ence  of  extended  travel . 

There    is   si.   lunch    to   he    had    at    such    a    trifling   expi 

that   the  question  oi   cost   is  less  of  a  consideration  than 
that    of   bow   best    to   improve   the   opportunities   in    the 

limited   period   of  a   Sum r  outing.     This  depends   on 

what    is  sought.      For  the  sportsman   there  are  unrivaled 
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shores   ami    yachting    havens.      A    quota   of    fashionable 

Milliliter    resorts    also    extend     their       invitation,    and     foT 

•  win.  desire  absolute  rest  and  quiet,  the  country 
districts  are  incomparable.  Every  important  resort  relies 
on  some  one  of  these  features  i<>  attract  tourist  travel. 
but  no  country  or  district  can  so  well  profess  to  have 
them   all     as   the    Maritime    1'rov  in. 

So  vast  is  this  tourist  territory,  and  so  many  and  di- 
verse  arc  its  features,  that  no  one  can  hope  to  enjoy  them 
all  in  the  course  of  a  single  season.  There  must  be  a 
choir.  •■!    things,    and    this    choice    is    a    wide    one. 

Those    who    want    the    luxury   ot    modern    hotels    whili 
juurning  in   historic  spots  need   limit   their  pleasures  only 


forests  and  streams,  lakes  and  shore-.  For  hundreds  ot' 
mile-  the  eye  of  the  artist  may  revel  in  the  grandest  of 
scenery  upon   the  mountains,  in  the  valleys,  ami  bj    the 

sea.  The  student  may  tread  where  some  of  the  great 
-  of  hislorv  have  been  written  in  blood.  The  lover 
of  the  quaint  and  curious  may  search  out  places  which 
are  m  tlie  19th  centurv  but  are  not  ot  it.  while  all  who 
seek  rest,  iccreation  and  health  may  tind  it  in  a  land  and 
a    climate    without    a    rival. 

In  the  great  area  of  territorj  there  is  no  overcrowding 
at  any  one  point.  In  this  land  are  green  hills,  -hady 
-roves,  and  fertile  valh-vs.  Alone,  the  Bhore  He  land- 
locked   harbors,    where    even    the    frail    canoe    ma\     floal    in 
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safety,  yei    be   upon   the   waters  of  the  ocean   and   upon  last   two  weeks  I  have  inspected  sample  collect  ion-  com- 

the  smooth  sand   beaches,  of  which  a  child  may  venture  prising  a  wide  range  of  Canadian  goods,  and. il  is  very  sat- 

into    the    buoyant    salt    water   and    Tear    nothing.       In    this  ist'actory    to    observe    that    manufacturers       are    taking    a 

country   is  scenery   at    limes  id'  sweet    pastoral   simplicity;  marked    interest    in    Cultivating    an    Australian    trade,    and 

at    times  of  sublime  grandeur.  also  the  fact   that   some  lair  orders  are  being  forwarded 
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On    the    Nepisiquitt,  the  river 

of  "  Rough  Waters,'' 

New  Brunswick. 
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I  have  tried  to  give  a  faint  outline  in  a  limited  space  to  Canada.  As  frequently  pointed  out,  importers  here 
of  the  wonderful  attractions  offered  by  this  fair  land.  '">re  always  disposed  to  give  Canadian  goods  the  prefer- 
To  any  one  contemplating  a  holiday,  I  can  cordially  re-  enee  over  foreign  goods,  everything  being  equal,     which 

!    ,,  •     ,      j        rpi       .■      j    ,                ii        i  proves  that  a  trade  sentiment  exists, 
commend    this    land.       the    tired    business-burdened    man  n        n        t  i  i       i         •  •      j    •      -»r  , 
...        „      ,.        ,  .        .„          .     .  .,              One  Canadian   traveler  who  has  pist   arrived  m  Mel- 
may  here  recuperate,  while   affording  his   wife   and   chil-  bourne  from  New   Zealand,  states   that   he  had   a  record 
dren  ample  scope  for  their  varied  desires.  trip,  owing  to  the  preferential  tariff,  in  that  colony,  caus- 
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A  Road  in  St.   Martins,  N.B 


CANADIAN  ACTIVITY  INCREASING. 

A   CANADIAN    agent    in    Australia    reports     to   the  De- 
partment      of      Trade    and    Commerce:       Under    the 
stimulus   of   a    prospective    preferential    tariff   Can- 
adian manufacturers  are  rapidly  coming  to  the  front,  as 
is  evidenced  by  the  number  of  agents  and  travelers  now 
showing  samples  in  Melbourne  and  Adelaide.   During  (lie 


ing  his  goods   to  be  delivered    there,  duty  paid,   at    11    per 
cent,  less  than    foreign  goods  of  a   similar  class. 

The  samples  of  Canadian  chenille  goods  and  cotton 
curtains  now  being  show  in  Melboure  are  exceptionally 
attractive.  These  goods  are  entirely  new  to  this  mar- 
ket, and  the  various  shades  and  colors,  in  a  variety  of 
designs,  are  of  such  an  artistic  character  that  good  busi- 
ness   is   certain    to   ensue. 
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Montreal,  Que  ,t  July  /s/,  kjoj 


(  Jknti. i:\ii.n  :     We  beg  to  advise  you  thai  we  have  opened    in  Canada  a  mill  for  the 
manufacture  of  Silk  Thread,  and  beg  to  quote  the  following  prices  : 


50  yds.    -    3?  1  -2c.  ) 
100    "       -    75c.         j 


Terms,  5     off  30  days 


We  guarantee  the  quality  of  this  silk  to  be  equal  to  any  on  the  market. 

Sample  Spool  on  request,. 

Send  us  a  trial  order,  and  be  convinced  that  the  quality  and  price  is  right. 


SATISFACTION  FOUND  IN  ELLIS  UNDERWEAR 


Our  representatives  are  now  out  with  samples  of  our  lines  of  SPRING 
NEEDLE  RIBBED  UNDERWEAR  for 

FALL  AND  WINTER,  1904. 

One  of  them  will  call  upon  you  and  it  will  be  to  your  advantage  to  look 
at  our  samples  of  high  grade  Underwear  before  placing  your  orders  else 
where.  SPRING  NEEDLE  RIBBED  is  bound  to  displace  the 
ordinary  Ribbed  Goods  on  account  of  it-  SUPERIOR  ELAS- 
TICITY AND  UNSHRINKABLENESS,  and  you  will  find  it 
necessary  to  have  THE  ELLIS  SPRING  NEEDLE  RIBBED 
to  have  j  our  lines  complete. 

The  Ellis  Manufacturing  Co.,  L1M1T 


ED. 


SELLING    AGENTS,  HAM  I  I  TON         PINT 

DIGNUM    &    MONYPENNY.  TORONTO  AND    MONTREAL  lllln    ILIUM,      UT     I. 
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60  Yonge  St.,  Toronto. 

Representing  the  following  Manufacturers  : 

S.  Lennard  &  Sons,  DUndas,  ont. 

"Vescent   fl 
^BPand  It 

Stratford  Knitting  Company,  STRAtford,  ont 


Manufacturers  of 


HOSIERY 

and 

UNDERWEAR. 


LIMITED. 


Manufacturers  of  MEN'S,  WOMEN'S,  BOYS'  and  GIRLS' 

KNITTED  GLOVES  and  MITTS. 


Clinton  Knitting  Company, 


CLINTON,  ONT. 


LIMITED. 

Manufacturers  of  RIBBED  WORSTED  HOSIERY. 

J.  Art.  LisenstUCK,   chemnitz,  saxony. 

Manufacturers  of  WOMEN'S,  CHILDREN'S  and  MEN'S 

COTTON,  LISLE  and  SILK  HOSIERY  of  all  descriptions. 

Bean  &  Stewart  Skirt  Co.,   St.  Stephen,  n.  b. 

LIMITED. 

Manufacturers  of 

LADIES'  BLACK  SATEEN  SKIRTS 

Latest  New  York  Designs. 

The  Best  Cut  Skirts  in  the 
Market. 


Soliciting  a  continuance 
of  your  esteemed  orders, 
we  are,  yours  truly,   RETUR 

JUL  -     1904 
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J.  &  J.  BALDWIN'S 


Established  1785 


Bee  Hive 


Established    1785 


KNITTING  WOOLS 

Are  known  all  over  the  civilized  world. 


THE   LARGEST  AND   OLDEST  ESTABLISHED   MAKERS 
OF  ALL   KINDS   OF   KNITTING  WOOLS. 


Especially  adapted  for  Hand  and   Hachine  Knitting. 


We  claim  that  they  will  knit  further  ami  wear  longer  than  any  other  make. 
New  qualities     BEE  MI\L   INOkINK  COCOON  and  BIDBR   WOOLS. 


I 


Whol( 


laleOnly.     Sorted  for  Samples. 


Aqent 

Duncan  Bell, 

MONTREAL  and  TORONTO 
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REINDEER  HAIR  AND  ITS  USES. 

TRIALS  have  been  made  m  Norway  a1  different  times 
and  by  differenl  manufacturers  to  make  use  of  rein- 
deer hair  for  the  manufacture  of  textiles.  The  fibre 
has  been  tried,  both_  separately  and  in  connection  with 
wind,  lint  1 1  has  hern  found  worthless  for  the  purpose. 
Not  even  in  the  coarsest  fabrics,  such  as  door  mats, 
rugs,  inside  sides  in  shoes,  etc.,  is  it  available.  The 
reason  for  this  is  its  hrittleness.  Every  hair  is  a  dim- 
inutive cylinder.  The  only  parts  of  the  reindeer  with 
differenl  covering  are  the  front  of  the  head  and  the  lower 
parts  of  the  legs.  The  skin  from  these  parts  is  used  for 
shroepacs,  caps,  and  mittens.  The  hair  from  the  reindeer 
is  largely  used  in  Norway  in  the  place  of  cork  for  filling 
in  life  hid  Is,  cushions,  and  mattresses  for  use  on  board 
ships.  The  buoyancy  of  the  hair  is  said  to  be  greater 
than    that   of  the  best   cork. 


PAPER  CLOTH. 

The  manifold  uses  to  which  paper  is  now  put  forms  a 
stock  subject  for  1  lie  hard-up  penny-a-liner,  says  an  Eng- 
lish exchange,  but,  as  a  rule,  the  recital  of  his  facts  usu- 
ally begins  with  the  formula  :  "It  is  said,"  or  "we 
hear."  Paper  clothing  is  one  of  the  latest  things  men- 
tioned in  this  line,  and  there  is  no  doubt  about  this,  for 
an  enterprising  firm  of  tailors  in  Berlin  is  now  offering 
to  supply  complete  suits  in  paper  for  10s.  The  firm's 
advertisement  gives  full  instructions  for  self-measurement, 
and  is  appearing  in  journals,  published  elsewhere  than  in 
the  Fatherland,  so  that  an  export  trade  is  evidently 
looked  for.  The  material  is  closely  woven,  and  of  a 
creamy  tint,  fairly  stout,  and  not  at  all  flimsy  looking. 


GRASS  BASKETS. 

The  Japanese  hamper  baskets  which  came  into  use  in 
Great  Britain  last  Summer  arc  made  of  a  glass  of  a  pe- 
culiar and  tough  fibre.  The  sizes  are  carefully  graded 
from  about  fourteen  to  thirty  or  even  more  inches  in 
length,  anil  for  shipment  they  are  closely  "nested,"  the 
smaller  in  the  larger.  Even  the  space  of  the  final  and  in- 
terior one  is  not  wasted,  and  in  it  are  packed  small  and 
dainty  carvings,  toys,  pieces  of  porcelain,  or  any  of  the 
innumerable  little  products  of  the  land  of  the  chrysanthe- 
mum. When  the  basket  reaches  the  counter  of  the  retail 
dry  goods  merchant  or  fancy  goods  dealer  it  is  provided 
with  a  couple  of  straps  connected  by  a  handle,  and  orig- 
inally .Japan  made  an  effort  to  supply  these  also.  It  is 
fully  believed  that  a  permanent  market  has  been  created 
for   these  hamper-baskets. 

WOOLEN  GOODS  IN  PERSIA. 

German  technical  journals  have  lately  taken  up  the 
question  of   the  exportation   of   woolen   goods    to    Persia. 

Of  course,  in  most  parts  of  Persia  cotton  goods  have 
live  preference,  owing  to  their  cheapness  and  also  on  ac- 
count  of  climatic  conditions,     Northern   Persia,  owing   fco 


its  cooler  climate,  offers  the  best  market  for  woolen 
goods,  these  goods  at  present  are  principally  exported 
from  Austria,  France,  and  England.  Austria's  principal 
Persian  markets  for  her  woolen  goods  are  Teheran  and 
Tabriz.  The  woolens  sold  are  of  good  quality  and  the 
coloring  matter  used  is  of  the  best;  besides  which  the 
prices  are  said   to  be  comparatively  moderate. 

Half- wool  stuffs,  serges  and  combed  woolen  goods, 
single-color  and  fancy  goods,  iii  combinations  of  black, 
giav,  brown,  and  dark  blue  colors,  are  the  best  sellers. 
'1  he  qualit"  of  these  goods  is,  of  course,  much  below  the 
best  Bradford  standard,  hut  the  latter  are  too  high 
priced  to  compete  with  the  much  lower  priced  Austrian 
article. 

Owing  to  the  difficulties  of  transportation,  which  is 
principally  over  the  Trebizond  route,  the  goods  are  packed 
in  small,  round,  waterproof,  linen-covered  bales,  the 
edges  of  which  are  strongly  protected  against  rough  usage 
on  1he  way.  The  weight  of  each  bale  should  not  exceed 
250  lbs.  It  is  stated  that  the  outside  wrappers  of  these 
bales  can  be  sold  to  good  advantage  in  the  Persian 
towns,  so  that  nothing  is  lost,  but  much  is  gained,  by  the 
good   packing  of   woolen  goods  for   the  Persian  markets. 


SOAP  FROM  THE  FRUIT  OF  A  TREE . 

The  Leicester  Hosiery  Trade  Journal  contains  an  ac- 
count of  an  enterprise  in  Algeria  to  manufacture  natural 
soap  on  a  large  scale  from  a  tree  known  as  "Sapindus 
utilis."  This  plant,  which  has  long  been  known  in  Japan, 
China,  and  India,  bears  a  fruit  of  about  the  size  of  a 
horse-chestnut,  smooth  and  round.  The  color  varies  from 
a  yellowish  green  to  brown.  The  inner  part  is  of  a  dark 
color  and  has  an  oily  kernel.  The  tree  bears  fruit  in  its 
sixth  year  and  yields  from  55  to  200  pounds  of  fruit, 
which  can  easily  be  harvested  in  the  Fall.  By  using 
water  or  alcohol  the  saponaceous  ingredient  of  the  fruit 
is  extracted.  The  cost  of  production  is  said  to  be  small 
and  the  soap,  on  account  of  possessing  no  alkaline  quali- 
ties, is  claimed  to  be  superior  to  the  ordinary  soap  of 
commerce. 


"UP  A  TREE  IN  THIBET . ' ' 

Among  some  of  the  wilder  Thibetan  tribes,  in  the 
Koko-nor,  there  is  a  curious  marriage  function.  This 
consists  in  placing  the  girl,  on  her  wedding  morn,  in  the 
upper  part  of  a  tree,  while  her  male  relatives  remain  on 
the  lower  limbs  — or  else  in  the  back  pari  of  ber  father's 
tent  or  hut.  while  these  same  relatives  guard  the  entrance 
—  in  each  ease  the  latter  being  armed  with  Lido  thorn- 
sticks.  The  groom,  when  these  preparations  have  been 
completed,  rides  up  and  announces  his  intention  of  seiz- 
ing the  bride.  This  requires  fortitude,  for  the  relatives 
beat  him  unmercifully  when  lie  attempts  to  reach  the  wo- 
man. If  he  manages  to  elude  his  assailants  and  touch 
the  toe  of  the  woman,  she  is  his,  he  is  welcomed  into  the 
family  and  complimented  on  his  ardor.  Should  he  fail,  he 
suffers  not  only  the  inconvenience  <>f  being  wifeless,  but 
the  loss  of  cattle  and  oilier  presents  given  during  the 
negotiations.  By  the  sale  of  a  girl  to  one  man.  however, 
the  father  does  not  relinquish  his  claims  upon  her,  but 
may  sell  her  to  other  suitors  who  come  afterwards,  until 
she  mav  have   a   half-dozen  husbands. 
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The  Nkjh -Class  Washing  Material 


"Viyella" 

IVeffiMerofl 


DOES 

NOT 

SHRINK. 

H  Cbe  Greatest 
textile 
Success  of  the 

Ml 


FOR 


i,ofcoursenot,its 

"VIYELLA' 


Nightdresses , 
Day  shirts, 
Blouses, 
Pyjamas,  etc. 


TK«  famous  "  TWO   GIRLS"   TRADE   MARK   (Regd.) 


DAY  AND  NIGHT  WEAR. 


Win.  Hollins  &  Co., 


Limited 


Spinners  and  Manufacturers 


Friday  Street,  LONDON,   ENG.  («olb pwptotow). 

Canadian  Agent.     Mr.  William  C.  Meredith,  j  Wellington  Street  Eait.  TORONTO. 
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ON  WHAT  YOU  PUT  INTO  AN  "AD"  DE- 
PENDS WHAT  YOU  GET  OUT  OF  IT. 


We  bought  this  space  to  tell  you  of 

THREE  SPECIAL  LINES 

We  are  now  offering  : 

Men's  Lappi  Calf  Bals,  Goodyear  welt,  slip  sole,  -   $1.85 

Imitation  Goodyear    -     -      1.50 
"      Dongola    Bals,    slip  sole         -        -  1.00 


No   matter   where    you   are,   we    want  to    hear  from   you. 

A    Postal    will    bring   a    sample    pair.      These 

are  exceptional   values  and  deserve  your 

early  investigation. 


»t"J* 


Build  up 

your  Rubber 

trade 

if*  *f* 


i0gX Maple  Leaf" 
and 
Toronto"  Brands 


WRITE       FOR       ILLUSTRATED      CATALOGUE. 

(^amfWe/'&M<w(^npaW     129  St.  Andrew, 


t 
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f 

t 
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HIDE.    LEATHER    AND    SHOE    TERMS 

Till     terms  "skins"  and  "hides"  indicate  weight 
1  Skins"  must   be  below   25  lbs  ,  while    'hides" 
him  from  25  lbs    bo  59  lbs.     Heavj   hides    are 
Hum       59      His        up        Buj  Ing       ll. 1 1  "     is    bn\  mil; 

hides  withoul  inspection  Packet  hides  are 
those  taken  oil  i>\  the  large  meal  packing  establishments, 
and  ,ii<'  more  valuable  to  tin-  tanner. than  ordinary  hides, 
because  thej    are  taken  oil   with  greatei    skill 

In  the  paragraphs  which  [ollow,  the  names  oi  different 
skins  and    hides     will     he     given,  also   thru     distinctive 
Features  and  more  important  uses     Skins  are  more  num 
erous  in   Kind    than   hid 

Sheepskins  arc   the  product   ol  domestic  and   imported 
sheep     Tin-  leathei   is  soft  and  spongj   and  liable  to  teai 
It   is  used  principally   for  shoe   linings,  bookbinding    and 

inferioi    shoes   for   women    and    children       Some   classes     ol 

sheep  are  used  for  the  production  ol  imitation  goal  and 
kid.  and  are  used  in  the  manufacture  ol  uppers 

Goatskins  are  taken  largelj  From  parti]  domesticated 
animals   raised  in    India,  China   and  South    America         \ 

kin  cannot   be  spin   because  the  fibres  are  so  inter 
laced  and  knit  togethei   that   thej  hold  firmlj   in  all  direc 
nous      The  general   name  lor   tanned   goatskin   is    'kid," 
which  includes  the  tine     leather     used   lor  gloves  and     the 
heavier  skins  used  Foi  uppers  in  the  finei  grades  ol  ladies' 

and      men's    shoes         Kid     is    generally    chrome    tanned      and 

Finished  on  the  grain  side  of  the  hide,  and  this  admits  ol 
a  much  finer  finish  than  the  Ilesli  side.  All  skins  and 
hides  chrome  tanned  possess  this  possibility  ol  .i  limber 
polish  There  is  ureal  variety  in  the  qualitj  of  kid,  and 
the  sorting  process  is  verj  important.  Points  to  watch 
are  fineness  of  texture,  thickness,  size  of  skin,  see  ii 
skin  is  damaged  by  cuts  in  skinning,  also  if  the  fibre  has 
been  damaged  in  the  tanning  process 

Glazed   kid   differs   from   patent    in    that    the   Formei 
polished,    glazed    b\    a    glass    polisher,    while    the   latter     is 

finished    by   the  applications  ol   vegetable  minis,  oils  and 

varnish.      The   final  coat    must    be  dried    m    the   sunlight    to 

gel  best  results  Enamelled  leathei  has  the  finish  ap- 
plied to  the  grain  side  of  the  hide,  instead  of  the  flesh 
side,  which  is  usual  in  patent  leather  Otherwise  the 
process  is  similar. 

"Vici"    is   a    name    given    to    kid    tanned    bj     the     chrome 
process,   and   was   introduced     bj      the     late     Robert      Koei 
derer,  Prankford,  Penn      As  ibis  was  the  first   successful 
tanning  of  kid  with  chrome     tannage,  it    was  named     bj 
him  "\  hi."  or  "  1  have  conquered 

\  durable  leather  is  made  from  the  skin  of  the  coll 
The  skins  generally  come  from  Russia  and  are  lighter 
than  call,  hut  heavier  and  more  durable  than  kid  Split 
horse  hides  are  bard  to  detect  from  colt  skins,  except 
that  the]  are  not  so  durable,  nor  can  thej  take  on  as 
line  a   finish. 

Kangaroo  is  ,,  durable  bin  expensive  leather  taken 
from  the  kangaroo,  a  native  ol  Australia  I'  is  largelj 
imitated   in   other    leathers 

Calfskin  is  taken  from  domestic  and  imported  animals 
The  limit   of    its  weight   is  15  lbs.  heavier   skin^    being 

tailed    "kip,"    and    running    from    I  ">    lbs     to    85    lbs       Call 


.Km   is    the     staple  leathei    foi    'he  bettei   rla«     "i   ■ 

dioes    and     women's    he.n  \      ,1 .,    While        ki| d      in 

the  he,i\  iei    men  .  loot  weal 

"Boa  calt'     was  originally  applied  to    calfskin 

allj    finished    with      a   grain    something  like    a    boi       Cow 

bides   ale  often    finished    in    this   nialiliei  ,  but    a  I  e. 

not  equal  in  texture  ajud  appearance  to  bhe  call 

Cowhides   ale      skins      weighing      Horn    J">    lbs     up    ti 

lb    .  .mil  include   -kins  Mom  cow-,  and  iteers      These  hide 
are  largelj   used  in  then   natural  thickne      ;■■'     ole  leath 
er,  and.  when  split,  for  the  heaviei  and  coal  ei   gradi 
uppei    leather 

Drain  leather  is  that  winch  is  finished  on  the  grain  "< 
hair  side  of  the  hide. 

Clove   grain    is   split    leathei    with   a    iofl    finish 

Satin  call  is  a  split  grain  leather,   imooth  Finished  and 

well    tilled    with    oil 

Split  leather  is  generally  made  bj  running  the  bide 
through  a  machine  which  splits  it  into  two  or  more 
fleets        Splitting     requires    great     skill,    as     the    kijih 

is   Full)      three   feci      long   and     verj    flexible      Generallj 

speaking,    skins    weighing    less    than    J">    lbs     are    not    split 

Splits  are  not     as     durable  as    whole  skins  oi    the 
thickness 

Side    leathei     Is    made    Horn    heav\     bide,    and    is    oi    tbrei 

kinds      Spanish,  or   that     made    from     South    Vmerican 

hides  and  tanned  in  hemlock  balk  or  liquors  Slaughter 
sole,  made  from  native  green  bides  with  hemlock  hark  or 
extract.  Union  side  is  made  bj  a  combination  of  Oak  and 
hemlock. 

The  tannages  are  principallv  hemlock  tannage,  in 
which  hemlock  hark  or  extract  is  the  tanning  agent,  and 
which  gives  a  reddish  tinge  to  the  leather;  oak  tarn 
in  which  oak  bark  or  extract  is  used,  the  resultant 
leather  being  of  a  lighter  color,  and  it  is  claimed  ol 
greater  durability  than  hemlock  tannage,  union,  winch  is 
a  combination  ol  oak  and  hemlock  extract-,  and  gi\- 

lighter  colored  leather  than  hemlock,  but  not  so  light  as 
oak  Chrome      tannage      involves      the      use   of   a    salt    ol 

chromium,  usually  bichromate  of  potash  with  muriatii 
.iinl.   and    a    reagent    such   as  hyposulphite   of   soda  This 

tannage  makes   leather  durable  and   enables   it    to 

the  ait  ion  of  water  In  fact  it  is  claimed  that  leather 
ol  chrome  tannage  niav  be  boiled  without  serious  iiiliity 
to  the  fibre 

Shoe-  are  made  b\  several  processes  and  ire  r, uned 
alter    said    processes 

The  "turn"  shoe  is  „,  called  from  the  fact  that  the 
upper  is  turned  inside  out  when  being  lasted  or  the  uppei 
being   fastened    to   the  insole.      It    is   then    turned   right 

out  and  finished. 

"McKaj    sewn''    shoes   aie   made    bv    fastening    the   In- 
sole and  upper  together,  inserting  the  arm 
stitcher   inside    the  boot    and    stitching   on    the   -de         The 
stitches   go   right      through     the   insole,    the     upper     and    the 
sole       this  class  of  boot   cannot    properlj    be   welted,   hut 
in   some  i  ases  an   extension   sole   is   put    on    the   boot     l 
imitation   of   welting   is   made  bj    stitch, 
tension       This    kind    ..f      a    shoe      is    what 
stitch." 
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"Standard  Screw"  shoes  are  made  in  the  same  manner 
as  the  McKay  stitch  with  the  exception  thai  brass  wire 
screws  are  inserted  instead  of  ordinary  stitching,  being 
fed   to  the  machine  in  an  endless  coil  and  automatically 

cut  olT. 

"Goodyear  welt"  shoes  are  made  by  fastening  to- 
gether the  upper  and  insole  and  (hen  stitching  a  narrow 
strip  or  well  to  the  insole  and  upper,  running  it  trom 
the  heel  around  the  front  part  of  the  shoe.  The  uneven- 
ness  caused  by  sewing  the  upper  anil  welt  to  the  insole 
is  tilled  with"  composition  or  inferior  leather,  and  the 
side  added  by  cementing  it  in  place  and  then  stitching  it 
to    the   welt. 

The  general  order  in  the  make-up  of  a  shot'  is  first 
to  tack  the  insole  to  the  last,  next  fasten  on  the  upper 
and  the  welt;  put  in  the  filling,  and  then  lit  on  the  outer 
sole  and  stitch   the  outer  sole   to   the  welt. 

The  different    parts   of  a  shoe  are  : 

Insole,    so   named    because   it    is   the   inner   s< 
shoe. 

Filling,  a  composition  sometimes  made  of  cork 
sometimes  of  scrap  leather.  It  is  used  for  levelling 
after  the  upper  has  been   fastened   to  the  insole. 

.Slip-sole,  so  called  from  the  fact  that  it  is  used 
tween  the  inner  and  outer  soles. 

"Vamp"   is  the  fore  part   of  the  upper. 

The  "Foxing"  is  the  lower  part  of  the  uppers  from 
the  vamp  back.  Whole  fox  is  the  term  used  when  the 
vamp  and  fox  are  in  one  piece. 

"Quarter"  is  the  part  of  the  upper  above  the  fox,  and 
in  lace  boots  contains   the  eyelets. 

"Backstrap"  is  the  leather  strap  covering  the  joining 
of  the  two  quarters  at   the  back. 

"Toecap"  needs  no  explanation. 

"Facings"  are  leather  strips  of  lining  along  the  top 
and   down   the  fronts  of  the  uppers. 

Counter  is  the  name  given  to  stiffening  along  the  side 
and  at  the  heel  between  the  foxing  and  the  lining.  A 
good   counter   will    outwear    the   rest    of   the   shoe,    and     is 


best  made  from  sole  leather,  although  \er\  good  ones  aie 
made    from   composition. 

"Balmoral"   is  the  name  given   to  the  plain   laced   shoe. 

"Congress"  shoes,  called  by  the  English  gaiters,  have 
elastic  sides. 

"Oxford"   is  the  name  applied   to  low-cut,   laced   shoes 

"Bluoher"  is  applied  to  any  high  or  low  laced  shoe 
in  which  the  quarters  are  sewn  so  as  to  la])  over  the 
vamp,  which  is  generally  extended  into  what  is  known  as' 
a  bellows  tongue. — Shoe  and   Leather  Journal. 
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ADVANCES IN  LEATHERS  AND  SHOES. 

rPIIK  tanners'  section  of  the  Toronto  Hoard  of  Trade 
1  recently  decided  to  act  in  conjunction  with  the  Que- 
bec tanners  in  the  adoption  of  shorter  terms  and 
smaller  discounts  on  leather.  Quebec  manufacturers  have 
raised  their  prices  to  jobbers  from  2i  to  5c  a  pair  on 
heavy  Staple  lines.  This  they  claim  is  less  than  it 
should  be  considering  the  fact  that  material  and  labor 
have  become  so  much  dearer. 


SHOES  WORN. 

rlMIK  tan  shoe  has  been  steadily  gaining  ground  until 
|  it  seems  to  be  one  of  the  popular  Summer  boots  in 
the  city.  Outside  of  that  it  is  not  by  any  means 
prominent.  More  men  are  wearing  them  and  as  many 
ladies  as  last  month.  It  is  among  the  former,  however, 
that  its  sales  have  increased  during  June.  Ladies  took 
them  up  in  greater  numbers  in  May,  but  have  not  added 
many  to  their  numbers. 

In  ladies'  shoes,  with  the  proper  gowns  on  the  proper 
occasions,  the  Louis  X\"I  heel  is  more  in  favor  than 
ever,  and  it  is  higher.  In  the  United  States  a  shoe  call- 
ed the  Richelieu,  resembling  much  the  colonials,  is  much 
seen.  Some  ladies  are  having  their  shoes  made  in  the 
material  of  the  suit  or  dress.  Solid  patent  leather  Ox- 
fords are  finding  a  ready  sale. 


McLaren  &  dallas 


Wholesale   Dealers  in 


Boots,  Shoes  Jiiers 


TORONTO. 

Temporary  address  :     2  Court  Street. 

OUR    SPECIAL   BRANDS  : 


ii 


The  Imperial  Shoe 

A  High-Grade  Shoe  for  men  and  women, 
made  in  all  fine  leathers. 


"Maple  Leaf  brand" 

Solid  Leather  Staj  les.     Every  pair  warranted. 

"Maple  Leaf  brand" 

Oil  Tan  Larrigans,  strictly  first-class — wear  guaranteed. 

"Maple  Leaf"  Rubbers 

Best  in  the  world. 

Notwithstanding  the  fact  that  our  warehouse  and  stock  were 
entirely  destroyed  by  fire,  we  are  again  shipping  as  usual,  and  all 
assorting  and  Fall  orders  will  have  early  attention. 


Crescent   fl 
^JPand  V^ 

Hosiery  and  Underwear 

S.  Lennard 

&  Sons 


DUNDAS,  ONT. 


Manufacturers  of  all  kinds  of  Ladies', 
Misses'  and  Children's 

RIBBED  UNDERWEAR 

in  Cotton,  Wool,  Worsted,  Merino, 
and  Silk,  and  "  Bolton's  "  process  for 
Unshrinkable  Underwear. 

GUARANTEED    UNSHRINKABLE    AND 
NON-FELTING. 


SOLB  SELLINfJ  AOENTS 

The  Richard  L.  Baker  Co. 


60  Yonge  St., 


TORONTO,  ONT. 
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\  ia  the  Audubon  Societj  tnusl  admit  thai  the 
ostrich  has  benefited  l>\  the  feminine  love  foi 
us  feathers,  for,  if  the)  were  not  so  much 
worn,  Ibi  bird  would  must  probablj  now  be 
numbered  among  extinct,  01  almosl  extinct, 
species.  The  African  karroo,  or  desert,  is  siiii  its  home, 
but  ii  is  now  a  domesticated  bird,  and  ostrich  farming 
is  one  ol  the  recognized  callings  in  that  part  ol  the  globe 
it   is  from  these  farms  that   the  world's  great   suppl]     ot 

feathers  is  drawn d  bow    valuable  this  industry    is    i<> 

South   Vfrica  ma)   be  gleaned  from  the  facl  thai  lasl  yeai 
sin-  exported   feathers  which  realized   in   the  open  market 
(4,215,7.50,  and  figures  are  available  for  the  last  17/ y eat 
which  show    thai    the  total  exports  tor  thai   period  were 
ovei    (40,800,000 

South  Africa  has  been  warned,  however,  thai  she  must 
expeel  to  face  competition,  as  Australia,  New  Zealand, 
California  and  Arizona  have  all  made  successful  begin- 
nings in  ostrich  (arming,  notwithstanding  the  facl  that 
when  South  Africa  found  her  monopoly  threatened  she 
imposed  a  tax  ol  $250  on  each  bird,  and  (25  on  each  egg 
exported 

Erratic  Habits. 
Considering  the  time  thai  ostriches  have  been  domes- 
ticated, it  is  not  surprising  thai  their  habits  are  rathej 
erratic,  and  thai  the  chicks  arc  very  bard  to  rear,— a 
fact  thai  in  a  greal  measure  accounts  tor  the  high  price 
ot   feathers.     The  South   African   farmer  leaves  his  lords 

to  hatch  out    their  eggs,    though   the  chicks  are  taken   from 

them  when  hatched,  for  it  left  with  die  parent  birds  they 

become  BO  wild   thai   nothing  can  he  done  with   them  alter 

The  stories  told  ol  the  ostrich  leaving  lis  eggs  tor  the 
sun  to  hatch  put,  and  of  its  hiding  Us  head  in  Hie  sand 
when  pursued,  can  both  be  classed  among  exploded  myths, 
lor  these  are  impossible  habits  in  South  Africa,  as  the 
"karroo"  is  so  parched  ami  dried  that  it  is  hard  as  a 
rock,  and  even  ii  Hie  lord  was  ever  so  desirous  n  would 
find  i'   impossible  to  bury  its  head  in  the  sand. 


Usiricb  (luck  anil   i  g 
When    hatching,    the   hen    sits    in    the  day    lime,    and    the 

male  at   night,  so  thai    the  eggs  are  always  guarded,    ,i 

verj   necessary  babit  in  that  country.     When  the  breeding 

n  is  on.  the  lords  are  vicious  in  the  extreme,  and  as 


the)    have  been  known   '"  break   the  back  ol  a  hoi  le  and 
also  to  kill  a  man  with  <>ne  kick  Hum  the! i  powerful  leg 
o  i  M.  h   farming  is  not    without    its  excitement 

The  Ostrich  Chicks. 
Ostriches  in    California    are  kepi    in  bare  pens,    some 
ini\    feel    square,  and.  they  la)    their  eggs  in  Indentations 


Pair  of  Ostriches. 

in  the  ground,  hut  are  not  trusted  to  hatch  them  out 
The  incubator  does  that.  It  takes  six  weeks  lor  the 
chicks  to  appear,  and  there  are  tew  young  animals  that 
are  prcKiei  than  ostrich  chicks  during  the  lirst  few- 
weeks  ol  their  life  The  little  ostrich  has  a  sweet,  inno- 
cent baby-face,  large  son  eyes,  and  a  rounded,  plump. 
Utile  hody  All  its  movements  are  comical,  and  fieri' 
is  a  (|iiaint  air  oi  conceil  and  independence  aboul  the 
little  creature  that  is  most  amusing.  Instead  of  feathers 
the  baby  ostrich  has  a  rough  coal  that  seems  to  he  made 
iips  of  brown  and  grey  material,  with  shreds  of 
black  intermixed  Its  head  ami  neck  ate  covered  with 
down,  line  as  the  softesl  plush,  mottled  and  striped,  like 
a  miniature  tiger.  The  chicks  u;row  quickly  ami  soon 
loose   their   prettiness       A   coarse  and   wircy   cn>p  of  feath- 

pioui,  and   the)    enter  an   ugl)    hobble-de-ho)    stage, 
in  which  the)   stay  for  three  \> 

Varying  Plumage 

During  the    lirst     two     years  the  plumage  is  a  dingy 

drab,     mixed     with  black,  and   the  latter  becomes    more 

prominent   in   the  plumage  ol  the  male  a'   each  successive 

moulting,  until   there  are  no  drab  feathers  hit       \i   n\e 

oi   age   the  hud   has  attained   maturity,   ami     the 

plumage  of  the  male  is  then  a  rich  l;Ioss\  black  and  the 
female  a  soft  grey.  In  both  sexes  the  tail  feathers  are 
white      In  each  wing  are  J  i   long  white  feathers,  which, 

when    I  he    Wings    are    spread    out,    hang    gracefull)     around 

the  hud  like  a  lo\ely  deep  fringe.  In  Africa,  each  dis- 
iiu  i     gives  a  characteristic  feather,  and  an  expert  can 
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Caverhill  &  Kissock 


Ladies'  Felt  Hats,  Children's  Headwear, 

Sealettes,  Bearskins,  Buckrams, 

Ribbons,  Silks,  Velvets,  Velveteens,  Plushes, 
Children's  Dresses  and  Bearskin  Coats, 

Flowers,  Feathers,  Ostrich  Feathers, 

Bandeaux  and  Chenille  and  Fancy  Trimmings, 
Laces,  Veilings,  Wool  and  Fur  Trimming, 

Fur  Ruffs,  Belts,  Neckwear,  Lace  and  Fancy  Collars, 
Mourning  and  Christening  Goods. 

All  Millinery  Accessories ! 


Our  travellers  are  out  with  our  complete  range  of  samples. 


Send  for  our  letter  order  forms. 


Caverhill  &  Kissock 

MONTREAL 
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Caverhill  &  Kissock 


/""or  your  benefit 


We  carry  the  largest  stock  of  Millinery  in  Canada. 

We  buy,  not  hundreds,  but  thousands  of  dozens  yards 
or  pieces. 

We  have  a  buyer  constantly  in  touch   with  British  and 
Continental  markets. 

We  make  regular  weekly  importations  of  the  very  latest 
in  New  York  Novelties. 

We  mark   our   prices   the   very   lowest   consistent   with 
highest  qualicy. 

We  keep  a  complete  stock  of  everything  in  the  Millin- 
ery line. 

We  give  you  the  same  courteous  attention  whether  your 
wants  be  small  or  large. 

We  answer  your  letter  inquiries  promptly. 


Caverhill  &  Kissock 

Quebec  Ottawa  Montreal 
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by  examining  them,  tell  just  [ram  whal  pari  they  have 
come. 

Clipping 

When  clipping   time  arrives  the  birds  are  rounded     up 
and  driven  into  a  kraal  or  enclosure,  which  1ms  a  clipping 

box  in.  one  corner.  This  box  is  like  a  stow!  packing  ease 
without  a  li<i  and  With  moveable  ends.  The  box  just 
holds  the  bird,  and  there  is  no  room  lor  him  either  to 
kick  or  turn.  Two  operators,  standing  on  each  side, 
with  a  lew  rapid  snips  of  their  shears  deprive  him  of  his 
feathers.  Only  those  are  removed  that  represent,  the 
flight  feathers  of  an  ordinary  bird;  the  three  rows  next 
to  them  and  those  of  the  tail.  The  best  and  most  valu- 
able are  the  first  mentioned,  while  those  of  the  tail  are 
of  minor  importance.  Prom  the  male  bird  are  clipped 
"blacks"  and  "whites,"  and  from  the  female  greys  or 
"feminas,"  and  "drabs."  The  tail  feathers  are  classed 
as  "boos,"  and  young  birds'  feathers  are  called  "spa- 
dones."    A   clipping  is  performed  every  nine  months. 

There     is     nothing     cruel    about    clipping,   as    there     in 
nothing    in    the   process    that    can   cause    pain    to    the   bird. 


A  Bare-Back  Rider — After  Plucking. 

In  the  earlv  days  of  ostrich  farming  the  birds  used  to  be 
plucked,  and  this  undoubtedly  was  a  painful  process.  But 
plucking  is  never  practised  now,  for  it  is  against  the  in- 
terest of  the  farmer  to  do  so,  as  plucked  feathers  never 
grow  again,  while  the  clipped  ones  do.  The  clipping  pro- 
cess, as  now  practised,  neither  hurts  nor  weakens  the 
bird,  for  it  is  in  a  way  only  assisting  nature,  as  the 
feathers  would  be  shed  any  way  at  moulting  time,  though 
then  they  would  not  he  in  their  prime,  nor  in  such  a 
shape  as  to  lie  salable.  The  quills  left  in  after  clipping 
drop  out  of  themselves  in  the  course  of  two  or  three 
months,  or  if  they  do  not  they  can  easily  be  removed  by 
the  lingers.  In  short,  clipping  ostriches  and  shearing 
sheep   are  similar   processes. 

Ostriches  Lon£-Lived. 

Ostriches  are  long-lived  creatures,  and  it  is  impossible 
to  say  to  what  venerable  age  they  may  attain  for,  how- 
ever old  they  become,  their  feathers  do  not  deteriorate. 
As  for  an  ostrich  dying  of  old  age,  no  one  has  ever  heard 
of  such  a  thing,  for  it  is  an  accident  that  invariably  ends 
its  life,  and  in  the  proverbial  ninety-nine  eases  out  of  the 
hundred    the   disaster    is    the   direct    result    of   its   own    stu- 


pidity. The  Cape  Dutch  'all  ostriches  "vogels,"  or 
"fools,"  and,  by  all  accounts,  they  well  deserve  the 
name.  Indeed  no  one  looking  at  the  ostrich's  ridiculous- 
ly little  head,  so  flat  immediately  above  the  eyes  as  to 
leave  no  room  for  any  amount  of  brain,  can  wonder  at 
its    lack   of  intelligence. 

London  is  the  centre  to  which  dealers  come  for  both 
raw  and  manufactured  feathers  Manufacturing  or  dress- 
ing ostrich  feathers  is  an  important  industry  there,  and 
gives  employment  to  a  number  of  both  men  and  women 
The  feathers  are  delivered  at  the  Kast  India  dock  ware- 
houses direct  from'  the  steamer,  and  are  sold  at  the 
Mincing   Lane  commercial   salerooms. 

Manufacturing. 

As  a  first  process  in  manufacturing,  they  are  sorted  as 
to  quality  and  size,  then  strung  upon  strings.  They  are 
cleansed  from  dirt,  animal  fat,  etc.,  and  are  then  placed 
in  the  dye  vat,  or  bleach  tub.  After  dying  the  "layer 
up"  makes  them  into  the  kind  of  feather  required,  viz., 
tip,  flat,  mount,  or  aigrette.  There  is  a  belief  abroad 
that  feathers  can  be  split,  and  two  made  out  of  one,  but 
the  direct  opposite  is  the  case,  for  two,  three,  four,  and 
even  more  feathers,  are  put  together  to  make  one,  after 
being  scraped  to  make  them  pliable.  A  tail  of  wire  is 
put  on,  and  finally  they  are  steamed,  dried,  and  handed 
over  to  the  curler.  It  takes  years  to  train  a  curler,  and 
there  must  first  be  a  natural  aptitude  for  the  work  as 
well,  even  though  curling  looks  easy  to  those  who  have 
never  tried   it. 

The  only  drawback  to  the  popularity  of  ostrich  feath- 
ers is  that  damp  takes  the  curl  out  of  them,  and  there  is 
a  fortune  awaiting  the  man  who  invents  some  process  by 
which  feathers  may  permanently  be  kept  in  curl. 


CONSERVATIVE  BUYING. 

COMMERCIAL  agencies  attribute  a  large  portion  of 
the  failures  amongst  retail  business  men  to  over 
buying.  In  addition  to  those  who  fail  there  are 
innumerable  merchants  who  are  continually  close  to  the 
rueged  edge  and  always  pressed  for  funds,  because  too 
much  of  their  capital  is  tied  up  in  goods  purchased  for 
investment. 

True  the  up-to-date  retailer  has  innumerable  oppor- 
tunities to  clean  up  a  nice  profit  when  certain  goods  are 
reasonably  sure  to  advance,  but  if  taking  advantage  of 
these  opportunities  is  going-  to  embarrass  the  dealer  and 
make  it  impossible  for  him  to  preserve  his  credit,  he  is  not. 
justified  in  taking  the  bait.  It  has  been  proven  time  and 
again  that  the  merchant  who  makes  the  most  money  in 
the  retail  business  is  the  one  who  turns  his  stock  most 
often.  When  the  average  man,  however,  lays  in  enough 
of  certain  lines  to  last  him  from  six  months  to  a  year 
merely  because  they  are  offered  at  a  bargain,  and  by  so 
doing  cuts  down  his  surplus  capital  to  a  minimum,  lie 
frequently  finds  that  he  is  forced  to  "pass  up*'  many 
advantages  which  he  could  gain  if  he  were  possessed  of 
ready  cash  at   all  times. 

Conservative  buying'  is  undoubtedly  one  of  the  greatest 
factors  in  attaining  sun-ess  in  a  retail  business.  It  is 
worth  while  giving  this  matter  more  than  a  casual  thought 
when  tenmled  to  invest  heavily  in  one  line  of  goods  on 
speculation. 
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M.  J.  Taylor  «5»  Co. 

30  32  E.  10th  St., 
""""*'..  NEW  YORK,  U.S. 

OSTRICH  PLUMES 

I  **»•  1 1  Amazon,  French  and  Demi  Plumes. 

Feather    Boas,     Stoles,      Pompons, 
and  Novelties 

Write  for  prices. 


We  do 

Good  Prlntlnc 

Cheap. 


Wholesale  Jobbers 


YA/  E  E 
&     S 


IN 


Smallwares,     Fancy  Goods,    Notions, 
Novelties,         Jewellery,       Stationery, 

and  otber  things. 

44  Yonge  Street 
TORONTO 

n.,,i  tha  Station  and  Wbmii 


Our  Mirrors 

are  Cheap 

too. 


MANTLE 


MFG.  CO. 


ii.k'ii  1  it    \i 


Ladies'  Cloaks,  Mantles,  Costumes 

Our  Hpringl.lnes  include  the  rent  latest  style    in  d  In  New  York,  Pud 

»nd   Berlin      \N  .■   do  not   adieu  tin     tradi    ni  ntha  earlier  than  Ibi 

established,  hence  the  trade  con  DEPEND  ON  THE  VERt    I.ATES1 


1   A  II.   \\  II  I.N    IN    I   in 


^1*  ■  1.1I  Line 


.  1  menu 

art' 

Leaden  In 
I'll'. 

STYLE, 

durability      35  Lemoine  St ,      MONTREAL  ladibb 


Star  Mantle  Mfg.  Co.    'V,;:^ 


Eastern    Ontario    and    Ottawa 
Valley    Milliners 


Will  find  our  warerooms  in  the  Capital  City 
the   most   convenient    place    to  do  business. 


Ori;    Prii  ES    \i;i 
Right. 


M  \n.  <  Orders  a 
Si'i  1  1  ilty. 


\\'i    Solicit  Yoi  r  Tb  mm:. 


T.  S.  BEILBY  ®>  CO., 


36  O'Connor  Street, 


Ottawa,   Ont. 
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Wholesale  Millinery 
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"There  is  a  House  famed  for  Millinery." 

—McCALL'S 


VWWVWWWVWWVWW1 


FALL         1904  -  5      WINTER 

We     are     proud    of    the     magnificent     range    we    are    able 
to   place   before  the    Millinery   buyers   of    Canada  this   season. 

Every  line  a  Seller. 

Every  line  a  Profit  Bringer. 

Every  line  a  Reputation  Maker. 


Your  order  to  us  means 
dollars  and  cents  to  you. 


1HE  Um   1    lCvALL   WvJ^Limited 

TORONTO 


WINNIPEG 
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tCfye  Canadian 
ZlkiUimvp  TAeview 


mum  in 

SEASONABLE 

MILUNKRY 


IT  ifl  between  seasons  in  the  wholesale  millinery 
houses,  and  there  is  little  doing  except  clearing  oul 
the  few  belated  lines  of  Summer  g Is.  Thoughts 
and  plans  arc  turning  to  prospects  for  Pall.  Buj 
ers  are  now  crossing  for  a  final  look  round  in 
Europe,  and  u  is  nol  nntil  they  are  beard  from  thai  any 
ilt  Unit.-  idea  ran  be  formed  about   Autumn  styles. 

Clearing  sales  of  Bowers,  straws  and  millinery  ma- 
terials are  the  rule  in  the  retail  stores,  and  what  few 
novelties  are  seen  are  imported  modes  in  linen  and  lin- 


eiven  lo  these  are  almond,  jji 


iiciT\.  oni 


n. • 

etc. 

Ii  i-  Baid  that  in  the  exclusive  trade  the  coming 
Icon  will  Bee  an  eclipse  of  blue  in  millinery,  and  that 
lii  once  i>inl<  will  be  more  in  evidence  than  pale  blue. 
Just  ln>w  this  idea  will  develop  remains  to  be  Been,  for 
on<  thing  pink  does  nol  suit  bo  man}  complexions  a- 
b>ue,  but  certainly  pink  1 1 ;i --  been  much  used  in  millinery 
foi  evening  wear,  and  for  dressy  occasions  this  Summer. 

All  millinery  coloring  this  Fall  will  be  in  rich,  warm 
shades,  and  a  new   one  that  should  be  noted  is  a  beauti- 


gerie   hats,  etc.      Made   feathers,   chiefly    white,   in   both 

cockade  and   plume  effects,  arc  a   feature   of  these   late      ful  red  marked  as  mahogany  red 

Summer  styles.     Some  Bailors  arc  altogether  of  all-over  

embroidery,  and  the  newest  straws  have  a  crush  band  of 
leather,  fastened  with  a  ejlt  harness  buckle  as  a  trimming 
around  the  crown— a  style  that  it  is  altogether  likely 
will  crop  iii»  again  in   Fall  Lines. 


HAIR  GARNITURES  TO  BE  WORN. 


T 


FORECASTING  FALL  SHADES. 

TIIK    French    syndicates   issue   each    Spring   and    Aut- 
umn a  shade  card,  forecasting  colors  for  the  com- 
ing season.     This  card  is  always  interesting,  and 
sometimes  it  is  correct  to  a  wonderful  degree,  but  there 
are  also  Beasons  when  it  has  been  hopelessly  wrong.    It 

Bhonld,  ho\\c\cr.  be  kept  in  mind  that  the  object  held  in 
'i.'w  by  the  issuers  of  the  card  is  not  so  much  an  accur- 
ate forecasting  of  colors  for  the  coming  Beason  as  to  pro- 
vide a  useful  standard  for  the  trade  to  refer  to.  For 
this  purpose,  a  collection  is  made  of  a  Dumber  of  recent 
and  a  few  new  shades,  and  a  name  and  nntnhi 
In    each. 

The    main    idea    gained    from    the    card    issued    for    the 

coming  Fall  is,  that  combinations  of  three,  or  even  more 

culi. is,  are   likely   to  hold   a   high   place,  as  all   colors  show 

a  number  of  graduating  shades.     The  lirst  place  on  the 

card    i-    '_:iven    over    to    a    group   of   half-a-do/.en    shade-    "I 

-■it    rose  reds,  shading   from  old  rose  to  deen  rich  tints 

of    the    Bame    order.       These.       however,    mav     he    lirst     in 

Paris,  or  Vienna,  but  here  browns,  greens,  and  in  a 
lesser  degree  mauve  that  shades  down  into  a  new  mul- 
bei  iv.  are   the  colors  best    thought    of. 

The  browns  are  all  of  the  golden  cast,  and  run  from 
a  rich  chestnut  to  a  pale  golden  yellow.  With  these 
should  be  classed  the  burnt  orange,  saffron  and  citron  yel- 
h  ws,  and  the  two  bright  oranges  designated  on  the  caul 
a-  "tangerine"  and  "flame  orange."  These  brilliant 
shades  will,  of  course,  appear  only  a-  relieving  touches. 

'I'he  new  green  shades  contain  no  hint  of  vellow,  but 
•are   all   i I   greens  of  the   reseda  order.      Some  of  the 


Ills  is  a  whim  of  Dame  Fashion  that  milliners 
should  seek  to  encourage,  as  it  can  be  made  a 
source  of  considerable  profit  to  the  department. 
A  ribbon  bow,  or  a  flower,  has  been  worn  for  a  consid- 
erable time,  but  this  year  there  is  a  general  tendency 
,to  something  more  elaborate.  Fruit  is  very  much  in  fa- 
vor for  this  use.  and  some  of  it  is  even  further  removed 
*han  we  have  yet  seen  from  what  nature  produces.  A 
favorite  style  resembles  nothing  so  much  as  little  yellow 
green  ducklings  huddled  together .  These  downv  yellow- 
balls  are  extremely  pretty,  but  even  the  foliage  and 
Bower  that  is  placed  with  them  uives  no  clue  a-  to  Un- 
kind  of    fruit    they    are    intended    lo   represent. 

A  mode  of  dressing  the  hair  that  is  gaining  favor  with 
s  given  fashionable  women  is  the  "coiffure  Japonaise,"  which  as 
iis  name  implies,  is  a  variation  of  the  pompadour  dress- 
ing. Already  makers  of  bijouterie  have  iu  preparation 
pins,  etc.,  to  wear  with  it.  In  Paris,  says  "Coming 
Modes,"  the  "coiffure  Japonaise"  ha-  caught  on  exceed 

inglj     well,      and    bunches    of    flowers    "a    la    Qeisha"    are 

seen    in    the    stmvs   lo    wear   with    it,   but    newer  and    more 

becoming  to  the  European  face  is  the  Bingle  rose,  placed 

in     the    very    centre    of    the    hair,     just     above     the     fore 
head,   and    pinned    flatly   down. 

The   triple  Greek   fillel    is  talked   about,  and   should   the 

Greek    knot,   which   Borne   "extre s"  are   wearing,  gain 

headway,   would   undoubtedly    be   worn.        This  mode  "i 
wearing   the    hair   is   easily    adaptable    t"    most    face-,    ami 

if  it  becomes  the  vogue,  little  wreaths  "Watteau"  fash- 
ion,   will    be    used    to    encircle    the    knot. 

Another  fashion  hailing  from  Paris  i-  a  tiara  of  roses 

Bparkling    with    dew-drops.    Tiny     pale    blue    COOVOlvuli    are 

;■      also   used    in    tiara    fashion.      Another   new    idea   i-   tha 

lay 
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i  harles  II.  velvei  band,  worn  jusl  above  the  forehead, 
finished   with   velvei    rosettes. 

The  fronl  hair  will  siill  be  dressed  pompadour  fash- 
ion, though  for  ilms.'  to  whom  ii  is  becoming,  the  hair 
n x  ill  be  parted  in  the  middle  and  dressed  in  loose,  fluffy 
waves.  Tins  style  is  specially  becoming  with  hats  thai 
droop  down  in  front.  The  low  coil  of  hair  at  the  bac'; 
continues  the  slanting  line  of  the  toques  and  turbans,  and 
it   also  sets  (  S  t he  cachepeigne. 

Tortoise-shell  combs  ami  pins  and  other  ornaments 
will  be  worn  in  the  hair,  and  for  dress  and  formal  occa- 
sions wreaths  of  foliage,  flowers  ami  frail  as  well  as 
leather  ornaments,  spangled  lulle,  chons.  etc..  anil  ain- 
rel  tes  of  osl  rich   leathers. 

PLUMES  FOR  FALL. 

PLUMES  have  been  more  in  evidence  in  Summer  mil- 
linery than  lor  a  long  time  past,  and  there  is  every 
reason  to  suppose  that  they  will  he  very  much  to 
the  lore  in  Fall  styles.  Shaded  plumes  will  be  used,  but 
more  for  the  exclusive  trade.  A  stock  large  enough  to 
give  anything  like  a  choice  would  be  a  risky  thing  to 
carry,  so  it  is  better  to  have  the  plumes  dved  to  order 
as  wanted,  lint  in  the  coming  season,  as  in  the  past  two 
or  three,  the  bulk  of  the  business  will  be  done  in  plain 
black  and   white  plumes  and  tips. 


ORNAMENTS,    BUCKLES    AND    CABOCHONS. 

SOME  hints  of  ooming  fashions  can  be  gleaned  from 
the  (dass  of  millinery  ornaments  shown  lor  Fall. 
Gold,  as  is  to  be  expected,  holds  the  premier  place, 
but  quite  as  often  as  not,  it  is  mixed  with  steel,  and 
steed  alone  makes  a  fair  showing.  The  very  long  buckle 
that  can  be  used  for  bandeaux  or  crown  is  again  seen. 
and  there  are  some  lovely  buckles  in  a  large  number 
of  shapes  and  designs,  among  which  are  some  evidently 
intended  for  the  front   or  side  of  a   high  crown. 

The  novelty  in  cab'ochons  is  the  irridescent  shaded 
(  fleet  enriched  with  steed.  These  are  shown  in  effects  that 
shade  into  two  or  three  colors,  and  the  same  cabochon 
would  be  perfectly  appropriate  with  brown,  green,  }\'d 
<  r  grey.  There  are  some  very  large  gilt  ones,  and  some 
of  these  have  little  buttons  or  bosses  of  solid  metal  in 
the  chased   work. 

There  are  any  number  of  quill  bidders  in  gold  and 
steel  and  gold,  etc.  For  the  street  hats  and  military 
shapes  are  bombs  with  rays  of  gold  and  gold  and  steel. 
There  has  been  for  some  seasons  past  a  pretty  general 
u^f  made  of  these  jewelry  effects,  and  it  would  seem 
that  the  season  we  are  coming  to  will  see  a  repetition  of 
this   feature. 


LATE    SUMMER   STYLES   IN    EUROPE. 

IT  is  what  the  elegantes  are  now  wearing  in  Paris  and 
Vienna  that  buyers  for  the  millinery  houses  are  now 
carefully  studying  for  indications  and  inspirations 
I'm  Fall  styles.  In  Paris  they  are  wearing  the  roll 
sailor  in  white  straw  trimmed  with  bunches  of  flowers', 
cowslips  preferred,  and  foliage  to  trail  around  the  crown. 
A  new  idea  is  to  ha\e  each  bunch  a  separate  color.  A 
lace  veil  of  a  ten-inch  lace  is  draped  around  the  brim, 
the   front    thrown   back   and    veiling    the    flowers. 


An  effective   tricorne  toque  of  white  chrysanthemums 

had    small    bunches   of    cherries,    with    their    foliage    placed 

o,i  the  coronet.     A  geranium  toque,  shading  from  liehl  to 

•  lark,   was  trimmed   with   tobacco   brown   velvet. 

A  tcrpedo  turban  that  seems  t  >  have  a  decided  hint 
r  r  Fall  was  covered  with  Autumn  leaves  "f  all  the  rich 
tints  varying  from  yellows  and  reds  down  to  deep  brown 
and  many  shades  of  green.  The  edge  of  the  brim  had 
three  pipings  ot  bias  velvei  brown,  orange  and  green.  A 
crushed  velvet  bow  fell  mi  the  hail'  at  the  back.  Moss 
braid    is   also    much    used    for   effective   small    toques     and 

•  lie    thing    to    be    noticed     is    as    the    season    advances    the 
.tendency   towards  a   deep,   low   back   grows  stronger. 

Picture  hats  in  delicate  pink  are  lined  with  shirred 
black  tulle,  and  the  two  colors  are  combined  in  the  trim- 
ming of  black   ostrich    tips   and   pink    roses. 

Somewhat  on  the  coal  scuttle  order  is  a  hat  of  white 
fiulle.  with  a  pink  quilling  as  a  border.  It  has  a  pink 
feather  shaded  out  to  white  on  the  outside,  aud  a  wreath 
of  white  roses  and  buds  beneath  the  brim.  The  Maison 
Virol  is  showing  large  hats  with  the  brim  turned  up 
vertically  at  the  back.  One  of  grass  green  straw  is  trim- 
med with  brown  velvet  and  yellow  roses.  A  turban  of 
bluette  straw  has  a  band  of  green  velvet  on  the  edge, 
and  for  trimming  a  blue  bird  of  paradise,  the  head 
and  breast  of  which  rest  on  the  front  of  the  brim,  while 
the  splendid  tail   sweeps  around  the  crown   and  back. 

A  very  novel  hat  is  a  large  heart-shaped  idateau  of 
pale  braid,  bordered,  a  deep  Valenciennes  edging  sewn 
on  beneath  a  thick  cordon  of  daffodils.  The  brim  forms  a 
little  peak  in  front,  and  on  the  indent  at  the  back  is  a 
large   black   velvet   bow. 

A  Vienna  beauty  wore  recently,  when  driving,  a  huge 
Directoire  hat  of  vice  straw,  with  a  verv  high  but  narrow 
crown,  around  which  twined  a  garland  of  huge  dark  red 
velvety  roses.  A  chou  of  black  tulle  nestling  on  the  hair 
had    long   floating'  ends. 


VIENNA  STYLES. 

A  VIENNA  correspondent  to  "Coming  Modes"  says: 
Besides  toques  and  picture  hats,  all  signs  point  to 
the  old-fashioned  coming  in  this  Summer.  These 
reminiscences  of  our  grandmothers '  day  have  come  back 
to  use  modified,  and  made  more  graceful  by  some  artistic 
touches.  The  high  crown  tits  the  head  perfectly,  the  brim, 
slightly  turned  up  in  front,  is  lined  with  pleated  chiffon; 
it  uncovers  the  hair,  but  throws  a  soft  shadow  over  the 
brow.  Long  strings  of  either  tulle,  lace,  or  chiffon  are  tied 
under    the    chin,   or   left    floating. 

The  favorite  materials  used,  for  these  bonnets  seem  to 
be  taffeta  or  louisine  .and  for  evening  wear,  as  das  Neueste 
for  formal  dinners  is  to  keep  one's  hat  on.  gathered 
chiffon  or  interwoven  tulle  and  baby  ribbon.  In  the  trim- 
ming department  there  is  more  than  ever  a  craze  for 
pendent  fringes,  either  plain  or  in  contrasting  colors. 
macrame  mid  heavy  silk-fibre  lace. 

In  the  matter  of  embroidery  the  fancy  runs  riot. 
Hand  embroidery  in  all  forms  is  used  profusely  upon  all 
materials  (especially  on  heavy  linen  costumes),  also 
Chinese  and  Oriental  embroideries,  so  rich  in  coloring. 
Broderie  antique,  in  deep  yellow  tones,  artistically  handled 
and  combined  with  all  sorts  of  laces,  is  most  effective  on 
voile  "owns. 
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DEBENHAM,  CALDECOTT  &  CO. 

Millinery 

We  are  putting  into  stock  several  cases  of 

WHITE  FELT  HATS 

Just  the  thing  for  the  early  Fall  Season. 
Stock  now  complete  in  our  Well  Known  Lines  of 

SilKs,  Ribbons,  CHiffons,  Tulles. 

Write  for  Samples.  Filling  Letter  Orders  a  Specialty. 

43S  and  43  +  St.  Joseph  St.  18  St.  Helen     Vyf  *  1 

oucBcc.  street  &  &  Irion,  treal. 

MILLINERY  GOODS 


Leading  Lines: 


WHOLESALE    ONLY 


FALL    1904 


Nets 
OstricH   FeatKers 


Rabbons 

Velvets 

/-^L.  •  f f  ^s    a  result    of    the    Toronto   conflagration    of   1 'Mi    April  which    totally 

Laces  destroyed    our    warehouse,    we    have    the   opportunity  of   placing    before     the 

Veilinas  Trade,  for  the  coming  season, 

An  Entirely  New  Stock 

Fancy     FeatKers  In   collecting    the    numerous   lines    necessary    to    form    a   complete    and 

Wing's  fashionable  Millinery  stock  the  experience  of  many  years  proves  most  useful. 

Mourning    Goods  Our    buyers    profiting    by    the    past    have    strained    every    effort  to  make    our 

Ornaments  selections    unique    in    their    completeness,    style    and    value.       To   the    trade 

Flowers  throughout  the    Dominion   we  offer  the  result  of  their  efforts  for  final  judgment 

CHenille    Trimming's  with  every  confidence  that  its  decision  will  be  one  of  approval. 

Mohair    Hats  A  cordial  invitation  is  extended  all   buyers  to  inspect  our  stock  either  from 

Beaver     Hats      samples  in  the  hands  of  our  representatives  or  by  a  personal  visit  to  our  ware- 

TrvIMMED    HATS  rooms  at  Toronto,  Montreal  or  Winnipeg. 

G.  Goulding   (SL  Sons,  -  Toronto 

Montreal  Winnipeg' 

230   McGill   Street  lOO    t\ir»(j  Street 

141 


Dry    Good.  WAISTS  Ju,y-   19°* 

IVe  view 


^L^# 


We  can  interest  buyers  visiting  Montreal  upon 
their  Fall  purchasing  trip. 

We  are  showing  a  most  complete  range  of 

PALL  WAISTS 


IN 

French  Flannels,  Scotch  Flannels, 

French  Etamines,  American  Vestings, 

Japanese  Silks,  Taffeta  Silks,  etc. 

ALSO 

MEN'S  SHIRTS  for  FALL  DELIVERY 


SALEM  COMPANY,  LIMITED 

S'sJEr'SUE  -  323  St.  JAMES  STREET 


IZsJ^r send         ~  MONTREAL 

TORONTO    SAMPLE,    ROOM-MANNING    BUILDING. 
C.    M.    CLODE,    REPRESENTATIVE. 
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WAISTS 

s* 

A  BUYER  ON  FALL  STYLES. 

Tim    opinion  ol  a  successful  buyci   foi   .1   large  de- 
partment    contains     Bomc     pertinent    pointers 
about    Fall   waists.     This     authoritj      bas    no 
faith  in    the     continued   vogue  ol  the  so-called 
wash  wiasl  i<>t  Wintei  wear,     li  bas  been  tried, 
aj      and   found   wanting.     H   iiiii   not  launder   well,  and 
in   man]    cases  had   to  be  dry  cleaned,  for  disastrous  re 
suits  would  have  followed  a  visit   to  the  wash  tuh. 

Some  manufacturers  wenl  so  far  as  to  mark  certain 
waists  as  Hon  washable  The  lawn  waist,  she  says  with 
a  good  show  oi  reason,  is  strictl]  .1  Summer  waist.  01 
course  the  fact  that  a  waisl  will  wash  adds  greatly  to 
its  salable  qualities,  but  there  are  a  numfoei  ol  woolen 
and      oilier      fabrics    thai    can    be   used    for    Winter    waists. 

Vlbatross,  cashmere,  lustres,  mohair,  and  the  new 
flannels    are  all  suitable  fabrics  for  this  purpose.     These 

new  flannels  are  particularly  pretty  and  practical,  and 
the    stripe   and     spot    patterns    in    which    they    appear     are 

special!)  designed  tor  this  purpose.  Trimmings,  this 
authority  says,  ma)  take  the  form  ol  solid  color  for 
t  oll.u  .    epaulet  tes,   cutis,    etc. 

\  ureal  deal  of  attention  is  now  paid  to  the  neck 
finishing,  and  no  waist  is  complete  without  a  pretty 
neck  piece  The  blouse  is  so  thoroughly  a  part  of  the 
shirtwaist  that  it  would  be  difficull  to  imagine  one  with- 
out it,  but  it  is  certain  that  the  exaggerated  pouch  is 
gone,  but  the  blouse  is  still  a  pari  of  the  up-lo-date 
shirtwaist  This  authority  believes  that  some  of  the  best 
models  will  blouse  not  only  in  front,  but  have  a  slightly 
lull  and  Moused  back.  These  will  be  of  flannel,  anil  will 
have  a  belt  attached.  For  high  priced  waists  the  deep 
cuff  will  be  used,  but  for  the  popular  priced  one  the 
bishop  sleeve  and  straight  band  cuff  will  be  the  one  in 
general   use. 


THE  DRESSY  WAIST  FOR  FALL. 

THAT  waists  or  blouses  are  following  what  is  now 
the  accepted  rule  in  all  garments  that  women  wear 
and  dividing  into  sharply  denned  classes,— the 
dressy  waisl  or  blouse,  the  tailored  shirtwaist,  the 
utility  waist,  etc.,— is  more  marked  than  ever  now  that 
Fall  styles  are  beginning  to  take  shape.  The  plain  or 
utility  waist  and  the  tailored  shirtwaist  are  too  useful  to 
be  ignored,  but  indications  are  not  Wanting  that  point 
unmistakably  to  the  wearing  of  elaborate  waist 
luncheon,  theatre,  musicale,  and  other  semi  formal  oc- 
casions, when  the  social  season  opens  up  in  the  Fall. 
•  lust  what  novelties  may  be  presented  it  is  at  present 
difficull  to  say,  as  styles  in  this  class  are  not  as  yet 
matured,  but  taffetas  will  be  well  represented,  as  the  new 
makes  are  particularly  well  lifted  for  waisl  purpose 
Crepe-de-chine,  chiffon,  nets  and  all-overs  are  sure  to  be 
used 

The  revival  of  the  "Louis"  style  brings  with  it  some 
talk  of  moire  and  brocades,  and  as  this  style  calls  for 
both  buttons  and  lace  as  a  decoration  the  manufacturer 
ought    to  be  able   to  show   some  novelties  along    this   line. 

Lace  waists  are  sure  to  take  a  high  place,  and  Val- 
enciennes,   point    de    Paris,    and    the    heavier    makes    arc    to 


all  be  u  ted,  and  in  Lhi    class  come  the  01  iental  all  0 

espril   11. 1   ,1  p0    n,iN    printed   tulle 

Though  still  loose  and  comfortable,  the  figure  will  he 
more  defined  in  the  new    v.  [\\  De 

mote  in  evidence  than  belts  Sleeves  or,  drc  \  wal  ' 
's  HI  he  large  ami  m  \  ami  collai  -  and  yoke  1  ver)  dei 
orative        Tin  and    iabots   ma]    .ii  10    be 

looked  toi  Long-fitting  cuffs  01  lowei  sleeves  will  he 
much  used      The  latest   In  Summei  blouses  arc  blou  ed  .,' 

""'  ''■"  l«i     •  exaggerated!)     0;  and   Lhi       tyle  is    new 

enough  to  continue  in  suitable  material    In  Fall  lini 
It   1    most  becoming  to  Blcndei  figures,  and  al  0 
make  the  waist   look  smaller,   which     is  one  01   the  chlel 
obin  ts  ol    1.1  ihion   now  a  da] 

'"    'be    net    and    lace    vv.,l,ts    Hide    is    I.,    he    j  pp.,  |  i-n  I  I  >     .1 

return   to    coloi     in   the  shape  of  contrasting  lining 
slips,     and     tins     coloi    1     to  be  repeated  out  Me  In   the 
girdle  and  neokpii  i 

For  trimming  the  tailored  taffeta  wai  (1  i  in  plain 
colors,  narrow  fancj  silk  braids,  embroiderie  and  ilk 
trimmings  in  Japanese  and  Russian  coloring  .J  ..  [trap- 
pings and   pipings  oi   plaid,  checked  oi    pin  spotted   silk, 

Will    be    seen.       Millions    will    a>SO    be    used ,  — indeed ,    hut  Ion, 

in  many   varieties,— in  cable    cord,   in  gold,  in  gold     and 

white,  -old  and  black,  etc.,  aii  nouveau  buttons,  carved 
and   miaul     pearl,    velvel    disc,   tin)    inass   buttons,  et< 

will  all  be  used  in  more  or  less  quantities  on  the  new 
waists. 

The  round  yoke,  with  the  long  drooping  shoulder  line, 
is    altogether     too  becoming  and   too  popular  to  be  pei 

emptoril]  dropped,  hut  there  is  no  doubt  about  the  fact 
that  the  shoulder  line  is  rising.  The  drooping  shoulder 
Can      be    well      accomplished      in    thin    materials,    hut       for 

heavier  flannels  and  woolens  for  Winter  wear  it  is  not  so 
suitable.     Then    it     docs   not    agree  with     "Derectoire 

styles,    and    these   it    seems   are    the   wrong   ones. 

Whatever  styles  develop,  however,  there  is  no  doubt  ol 
the  fact  that  the  blouse  is  going  to  be  worn,  and  well 
worn,  on  every  possible  occasion  in  the  Fall  and  Winter 
of  Fun  5 


AMERICAN  WAISTS  IN  CANADA 

AN  Hem  headed  "American  ^ K  being  sent  over  into 
Canada,"  which  appeared  in  a  recent  issue  of  the 
\cw  York  .Journal  of  Commerce,  drew  attention  to 
the  alleged  fact  that  there  was  a  growing  export  trade  in 
silk  waists  for  the  Canadian  market,  and  that  the  pros- 
pects ahead  were  so  promising  that  the  Treasury  De- 
partment had  arrived  at  a  decision  to  allow  a  draw  back 
on  waists  exported,  which  were  made  of  imported  silk, 
and  also  an  allowance  for  waste  and  loss  in  manufactur- 
ing. 

•  I.    A     M.    Cohn,    the      item   stated,    were    the    linn     who 
secured    the   draw-back,    and    M.    Colin    is    quoted    . 
that    so   far   most    of   the  exporting   has   been   done   to  Can 
ada.   and    that    while   the  export    trade  does   not    amount    to 
much   as   yet.    there   are   possibilities   of   growth.      Mo 
the  business   ha-    so   tar  consisted   of  sample  orders       Can- 
adian     manufacturers,    he    further    states,    have    tried,    but 
without   success,   to  imitate  American   styles 

Evidently    .1     A    M     Cohn    were     not    the  only    firm   in- 
terviewed   a-   the  information  is  given   that   some  i  niied 
States  firms  have  hopes,  with  the  assistance  of  the  draw 
back,  ol  competing  successfully  for  the   English   trade 

On    a    Review    representative   interviewing    Mr.    Cohn.   he 

aid    that    the    Canadian    trade    did    not    amount    to    much. 

and    was    not    worth    botherine   about       As    to    the   fa 

it  not  amounting  to  much,  the  blue  hooks  amply  hear  him 

out        The     aggregate    amount    is    not    larcc.    hut    as    these 
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blouses  are  distributed  only  to  a  limited  number  of  re- 
tail firms  in  the  largei  cities,  they  arc  pretty  much  in 
evidence,  and  more  so  in  fad  than  their  numbers  would 
warrant.  It  is  evident  that  our  American  neighbors  are 
more  than  willing  to  increase  it,  and  this  policy  on  their 
pari  is  one  that  all  branches  of  the  ladies'  ready-to-wear 
trade  will   do  well   to  mark  and  ponder  over. 

The  following  statistics  show  the  value  of  silk  blouses 
imported  into  Canada  since  .June,  L900,  and  what  pro- 
portion   of   them   came  from    the  Slates. 


From  June  1900  to  June  L901,  the  total  value  of  silk 
blouses  imported  into  Canada  was  $13,185,  and  of  this 
amount    (9,902  came  from    the    I  niied   Slates. 

From  .June  L901  to  •June  L902,  the  total  value  import- 
ed  was  $9,392,  of  which   the   United  States  sent   $ 5 , 0 f J 8 . 

From  June,  L902,  to  June,  1903,  the  total  value  was 
$12,000,  of  which   the   United   Stales   senl    us   $6,681. 

For  the  nine  months  ending  March,  1901,  the  total 
value  imported  was  $6,669,  of  which  the  United  States 
furnished   £5,027. 


STYLES     IN     CORSETS. 


Till-;  retailer  who  sees  so  much  in  print  about  pending 
changes  in  corset  styles  and  remembers  the  trouble 
occasioned  in  his  department  by  the  introduction  of 
'.he  straight  front,  will  have  to  thank  the  total  change 
then  introduced  in  the  mode  of  buying  and  retailing  cor- 
sets foi-  the  easy  way  in  which  his  stock  will  be  brought 
up-to-date  at   the  present  time. 

The  introduction  of  the  modified  forms  can  now  he 
made  gradually,  as  they  will  take  the  place  of  older 
styles  when  they  are  sold.  The  buyer  for  the  department 
will  have  their  introduction  under  his  own  control,  and 
can  order  few  or  many  according  to  the  needs  and  tastes 
of  his  customers.  Old  models  will  be  still  on  the  market 
and  can  be  obtained  until   the  new   styles  make  good. 

A  murh  more  important  point  is  the  question  of  hose 
supporters  The  perfectly  flat  abdomen,  that  the  new 
style  demands,  cannot  be  obtained  in  any  other  way  than 
by  the  wearing  of  hose  supporters,  and  by  preference  hose 
supporters  attached  to  Hie  corset.  Now  the  hose  sup- 
porters attached  1o  the  corset  may  be  all  right  in  high- 
priced  lines,  for  they  then  are  of  good  quality,  but  in 
low-priced  and  medium  grades  they  are  decidedly  not  de- 
sirable, ;,s  they  add  so  much  to  the  cost  of  manufacture, 
for  either  the  corset  or  hose  supporter  must  suffer  in 
quality  to  bring  them  within  range  of  the  required  price 
One  thing  is  sure,  if  the  merchant  insists  on  hose  sup- 
porters on  Ibis  cdass  of  corset  he  must  expect  to  get  an 
inferior  grade,  and  inferior  hose  supporters  are  just  one 
degree   worse   than    none  at  all. 


IMPORTANCE  OF  FITTING. 

I  WONDER  if,  in  even  the  more  progressive  depart- 
ments, the  fitting  room  is  properly  appreciated.  The 
titling  room  is  really  a  corset  school  and  will  edu- 
cate both  cust others  and  assistants,  and  they  need  it  in 
most  departments.  The  vast  majority  of  women  do  not 
know  what  kind  of  corset  to  ask  for,  and  relv  on  the  sales- 
woman to  tell  them.  If  all  the  saleswoman  cares  for  is 
to  make  a  sale  with  the  least  I  rouble  possible  a  popular 
kind  is  recommended,  but  if  the  girl  is  honestly  working; 
for  the  good  of  the  department,  and  gives  the  best  advice 
she  can,  she  is  by  no  means  certain  that  she  is  selling 
the  right  kind  of  corset,— this  can  only  be  ascertained  by 
Irving  on.  It  is  well  nigh  impossible  to  rightly  gauge  the 
figure  by  the  eye  alone,  unless  you  are  a  trained  and 
expert  filler,  and  trained  and  expert  litters  command  a 
higher  salan    than   is  paid  in  mosl  corsel   departments. 

A  properly  tilled  and  adjusted  corset  makes  all  the 
difference  both  to  the  comfort  and  to  the  appearance  of 
the  wearer,   and   you   will  find   in   a   tree  use  of  your  titling 


room  the  best  possible  advertisement.  Many  women  do 
not  at  first  take  kindly  to  being  fitted.  H  is  a  new 
idea,  but  why  they  should  have  any  greater  objections  to 
being  fitted  for  corsets  than  any  other  garment  is  not 
clear.  The  fact  remains  that  it  is  so,  and  this  has  to  be 
overcome.  With  a  full  or  remarkable  figure,  fitting  should 
always  he  suggested,  and  this  duty  should  be  given  to 
your  cleverest  hand.  One  satisfied  woman  is  a  walking 
advertisement,  .  for  nothing  a  woman  can  do  or  wear 
makes  such  a  difference  as  a  corset  can  make.  In  can 
spoil  a  good  figure  or  hide  a  multitude  of  defects  in  a 
poor  one. 

The  average  woman  has  been  badly  corseted  lor  years, 
and  though  corset  selling  has  much  improved  it  is  by  no 
means  perfect  yet.  Only  the  woman  of  rank  and  fashion 
or  one  here  and  there  who  has  an  extra  sharp  eye  for 
detail,  has  ever  bothered  about  the  corset,— they  had  to 
be  worn  and  were  always  expected  to  be"more  or  less  un- 
comfortable. She  would  try  first  one  store  and  thenanother 
and  first  one  corset  and  then  another,  in  the  hope  of  find- 
ing a  better  kind.  What  is  the  use  of  manufacturers  so 
carefully  designing  so  many  different  models,  if  advantage 
is  not  taken  of  them,  and  how  can  proper  advantage  be, 
taken  if  corsets  are  not  fitted  9  In  even  the  large  Cana- 
dian cities  there  are  hosts  of  women  who  could  be  greatly 
helped  by  having  a  proper  pair  of  corsets,  and  there  is 
no  article  of  dress  a  woman  will  pay  so  high  a  price  for 
if  you  can  only  convince  her  that  she  is  going  to  derive 
some  benefit  from  it,  as  the  corset.  As  a  proof  of  this 
just  see  how  many  women  will  try  a  new  corset  special- 
ist whatever  price  she  asks.  If  the  slender  woman  finds 
that  you  can,  by  fitting,  give  her  the  corset  that  brings 
out  her  hips  and  rounds  out  her  bust,  while  the  full  figure 
gets  a  corset  that  enfolds  her  bust,  and,  while  not  rais- 
ing it  in  the  least  or  breaking  the  long  line  from  throat 
to  bust,  lets  it  drop  into  place  and  molds  it  and  sup- 
ports it  while  at  the  same  time  it  flattens  the  too  prom- 
inent abdomen  and  disposes  flesh  where  it  shows  least;  if 
she  finds  you  can  sell  her  a  corset  that  will  do  all  this— 
and  you  can  if  you  give  her  the  right  one— you  are  going 
to   gel    her  confidence  and   her   trade. 

Speaking  from  personal  experience,  half  the  trouble 
with  a  full  figure  comes  from  the  fact  that  a  corset  that 
is  designed  for  a  slender  or  medium  figure  is  sold  for  il, 
and  this  is  not  only  uncomfortable  to  wear  but  the  result 
is  ugly  to  look  at.  Speaking,  still  from  experience,  when 
a  proper  corset  is  worn,  one  wonders  where  the  fat  goes 
lo,  and  at  the  same  time  you  gel  ease  and  comfort. 
Points  in  lacing  can  be  explained  and  the  proper  manner 
of  adjusting  suspenders  shown.  'fight  lacing  is  not 
necessary  with  a  proper  corset,  and  doctors  are  robbed 
of    their   most    genera!    point    of   attack. 
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PERRY'S 

UNSHRINKABLE 

UNDERWEAR 


The  Selling   Points 

of  Perry's  Unshrinkable  I  nderwear  are 
so  numerous  and  so  strong  that  the 
retailer  can  make  a  sale  EVERY  TIME, 
and  rest  assured  that  he  has  given 
absolute  satisfaction  to  the  customer. 
Why  handle  underwear  that  will  shrink, 
and   disappoint    your    customer5  .... 


The   G.  B.  PERRY  KNITTING  CO. 

HAMILTON,  CANADA 


^'2£v 


FALL  SAMPLES 


on  the  road. 

THE  BEST 

ever 

shown. 

Tmme- 
diate 
Orders 
Delivered 
in  10  Days 
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IT'S    ALL    IN    THE    CUT. 


We  Guarantee 

The  Trade 
A  Perfect  Waist 


Every  Garment  We  Make  is 
the  Best  Money  and  Experi- 
ence Can  Produce. 


FLANNEL 

CASHMERE 

VOILE 

CREPE  DE  CHENE 

LUSTRE 


TAFFETA 
PEAU-DE-SOIE 
LOUISINE 
JAPANESE 


The  New  York  Silk  Waist  Mfg.  Co 

*-0     S-t.      An-toino      Street,      MONTREAI 
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STURZENEGGER  &  TANNER 

St.  Gall,  Switzerland. 


MANUFACTURERS 
OF 


Embroideries 

Brussels  and  Irish  Point  Curtains, 
Brussels  and  Irish  Point  Sash  Nets, 
Door  Panels,  Bonne  Femme, 
Bed  Spreads,  Etc. 

Embroideries  sold  for  Import  only. 
Curtains  and  Curtain  Materials  sold  for  Import 


or  from  Stock. 


Stock  carried 
in  Toronto. 


Prompt  delivery. 
Up-to-date  Designs. 
Prices  lower  than  ever. 


Sole   Selling   Agents  in   Canada: 

PRIME  &  RANKIN,  Limited 

37  Colborne  St.,       =        TORONTO. 
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ADVERTISING  RATES 
Are  baaed  on  036  11  page  Mid  «iii  befurnished  on  appUoation  t<,  Mr  A  l!  Caswell 
or  to  the  manager  of  the  nearest  offlos  The  value  of  thi  Dry  Goods  lii:vi««  as 
an  advertising  medium  1*  unquestioned,  The  oharaotei  of  the  advertisements  now  In 
Itaoolumns,  and  the  number  of  them,  tell  the  whole  story  Circulation  considered,  it 
11*  t  in-  nhnajioil  trade  n<  wspaper  to  advertise  in.  Advertisements,  to  Insure  insertion  in 
the  iwnie  of  any  month,  should  reach  this  office  nut  later  t  htm  the  eighteenth  of  the 
month    preceiliiiK 

MONTREAL  AND  TORONTO,  JULY,  1904. 

RE-OPENING  THE   SEAL  FISHERIES   QUESTION. 
O  TREN1  01  S   lobbying  on     the     part   of  an    American 
O     sealing  corporation  has  won  from  the  l  nited  stall's 
Senate  a  requesl    to  the  Presidenl    thai    the  seal  fisheries 
quest  ion  be  re-opened. 

In  L893,  a'  I'aris,  an  arbitration  committee  composed 
of  prominenl  men  of  France,  Sweden,  Italy,  Norway, 
United  stales,  Greal  Britain,  and  Canada,  decided 
tl  the  contention  advanced  bv  1 1 1 « -  l  nited  stales,  al 
the  instigation  of  this  sealing  company,  that  the  Behring 
Sea  w.i  .1  closed  sea.  In  spite  of  the  decision  the  .com- 
mittee at  the  same  time  saw  lit  to  give  the  United 
states  the  control  of  the  seal  fisheries  within  a  sixty 
mile  /.one,  thus  reducing  Canadian  operations  to  pelagic 
sealing  or  hunting  in  the  open  sea.  'The  committee  also 
limited  the  hunting  season  and  the  methods  of  killing,  and 
gave  both  Countries  interested  the  righl  of  policing  the 
Behring  Sea 

Pelagic  operations  have  been  so  profitable  to  Canadian 
boats  L^oinc;  from  Vancouvei  and  Victoria,  .1 i  to  incite 
the  company  which  has  control  of  the  Pribylofl  islands. 
the  breeding  grounds  of  the  seals,  to  renewed  efforts  to 
monopolize  the  sealing. 

A  clause  in  the  treat]  allowing  a  revision  every  five 
years  only,  put  an  end  to  these  efforts  u  J9  and  m  'he 
following   year   England     firmly     refused    to   reopen     the 


mat  ''-I  \  I  though  not  ofBt  iall]  discu  ed  Int  e  the 
Pre  "i'  1  '  ha  not  yet  mbmit  ted  1  •  •  tin-  ,,,  tion  of  the 
Senate,  it  seems  certain  thai  .,  reque  1  of  like  nature 
will  this  yeai   he  mel   w  1th  ..  similai   refu  ..1      Qreal   K11 

1 and   c. i,,   have  no  hope  oi  gaining  mote  than   th« 

Pari     treatj    gave  them,  and   the)   are  not   likelj    1,,  rl  k 

•'"     advei  e     deci  (in    the  otbei    hand,   the   1  nited 

State    ha     everj  thin     to  I"  e  bj    breaking  the  treat] 
thai   nothing   will  he  done  witboul    the  consent   ol  Great 
Britain. 

The  claim     (hat,     because   tin-     eal     breed   on    1  nited 
States   territory,   thej    are   therefore   United   States    pro 
perty,  however  widelj   they  roam,  is  unsupportable  by  un 
prejudiced   minds,  and   failing  in    the  attempts   to  estab 
i|sh    this,   some  extravagant!]    nonsensical   measures  have 
been   proposed   in   Congress.     One   was   the  extermination 
<>t   the  seals  while  collected  ai    ihe  rookeries  before  com- 
mencing    Hull       annual     roamingS  Inothei     idea     pi' 

with  some  enemy,  was  the  branding  ol  tin'  animals,  thus 

either  spoiling  Ihe  skins  01  establishing  some  claim  'Hi 
the    part    ,,f    the   sealing   corporation        And    H    is   probable 

it  was  only  the  fear  of  driving  the  herds  from  the  islands 
for   all    time    that    prevented    the   adoption    of   measures     of 

this  description 

*      • 

It  is  possible  for  premiums  to  be  premiums  upon  dishonest  \ 

THE  RESULTS  OF  BAD  MANAGEMENT. 

WITHIN  a  year  there  have  gone  out  of  business  in 
Canada  four  manufacturing  establishments  engaged 
in  the  production  of  a  line  of  goods  which  is  in  ever  111 
creasing  demand— a  line  representing  $1,726;218  in  impor- 
tations during  the  fiscal  year  of  1903.  These  four  con- 
cerns made  carpets,  and  represented  one  half  of  Ihe  fac- 
tories engaged  in   Ihe  same  industry  in   the  country 

The   most    important    id'   the   unfortunate   mills,    situated 
in  the  Province  of  Quebec,  was  producing  for  some  yeai 

brussels  and    Wilton  Carpets,    with   every   chance  of  sua 
hut    it    was    handicapped      by    English    control        That     the 
rnanagemcnl      seemed     to     feel    that    anything    was    good 
enough    for      Canada    was      demonstrated    in    the   poor    in., 
chinery   ami   management    supplied. 

There  has  been  a    tendency   in   the  carpet    industry    to 

consider    a    bonus   as   tl  I    of    success,    the    all  needful 

that     carries     with     it     a     guarant if   prosperit]        \ 

southern  Ontario  concern,  alter  being  burned  out.  was 
-ranted    a    bonus    ,,f    (10,000    b]     a    neighboring    town.      |,ul 

found   themselves  unable  to  live  up  to  then   pari   of    the 

conl  ran 

Two  mills  in  northwestern    Ontario  have  disastrous!] 
failed,   leaving   the   towns   which   gave   the  bonusi 
thousands  01,1    of    pocket       Both   of   these  establishn 
were    rather     uncertain    quantities    from    the    first,     being 
tcted   to   the  limits  of  the  bonu 

There  are  two  or   three  carpel    mills  left   which  are 
amples    of    what    can    be    accomplished    by    careful    methods 
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111   finance  and   management.     Recenl   extensive  additions  At  present   the  tarifl  conditions  touching  this  industry 

to   the  factories  show    clearly   their  idea  of   the  possibili-  are  anomalous,   the  rate  of  duty  on   the  finished   product 

ties  ol  carpel   manufacturing  in  Canada.  and    on    the   raw   material   being   approximately    the   same, 

*  .   •  while    the   duty   on   silk    lor   linings   runs   up    to   as   high   as 
Advertising  prevents   old  customers  forgetting  you  and  l7   Per  ct'"'-   '"   certain   instances. 

interests  new  ones  in  your  business.  In  order   to   round   the   tariff  off  to  businesslike   propor- 

•  m  •  tions   the     proper     thing   would   be   to   make   the  duty  on 

garments    specific— so    much    per    garment,    irrespective   of 

THE  GARMENT  MAKERS  AND  THE  TARIFF.  lls   .,,,.,.      Thi_   _nIllH    ,    ti,         ,      ,. 

us    \aiut.       i  tns    would    compensate    the    garment     manu- 

THE  lot  ol   the  manufacturers  of  garments  has  been  by  facturers  for  the  higher  rate  of  duty  they  have  to  pay  on 

no  means   improved   by    the  changes   which   have  been  the  cloths   they   import— and   there  are  certain   lines   which 

made  in   the   tariff.     On   the  contrary,   it   is  worse  to     the  they  claim  they  have  to  import— and  enable  them  to  meet 

same  extent  as  that  of  the  woolen  manufacturers  has  the  competition  that  is  causing  them  the  most  concern- 
been  benefited.  The  woolen  industry  unquestionably  the  competition  of  cheap,  shoddy  clothing.  It  is  Ihe  im- 
needed  a  higher  tariff  against  imported  goods.  But  in  ported  garments  that  are  made  of  shoddy  that  are  the 
providing  for  the  latter  the  garment  industry  should  not  bane  of  the  Canadian  manufacturer's  life.  Guard  him 
have  been  ignored.  In  fact  the  one  is  so  closely  connect-  against  these  and  he  will  take  care  of  his  trade  in  the 
ed  with  the  other  that  it  is  difficult  to  understand  why  better  class  of  goods. 
Hon.      Air.      Fielding     did     not   deal    with    the   two   when  »       • 

the  subject   was  under  discussion.  .    . 

it  is  well  to  follow  the  old  (ireek  philosopher's  dictum  and 

When    the   iron    tariff,  is   under  consideration    the   inter-      know  one' <j  <Plf  h„t  it  ;c  •>/*,  ,„„//  *     1 

Know  one  s  sen,  out  it  is  also  well  to  know  one  s  customers 

ests  of  the  large  users  of  iron  are  not   overlooked.      And 
the  principle  involved  in   the  garment-making  industry,  in 

as  far  as  its  raw  material  is  concerned,  is  practically  the  THE  TREATMENT  OF  AGENTS. 

same.  A  COMMON    source  of  complaint   among   Canadian    busi- 

The  garment-making  industry  of  this  country  is  an  im-  *  *     "ess  men    is    the   unsatisfactory    methods     often     em- 

portant    one.     The  Census  Office   has   been    kind   enough    to  ployed    by  firms    in     Great    Britain    doing    business     with 

furnish   The    Dry    Goods  Review  with  a  statemenl    showing  this  country.     There  is  just   a  possibility,  however,     that 

number    of    establishments,    the    amount    of    capital    and  while  the  faults  of  the  business  firms  in  Great  Britain  are 

Value   of  products  in   the   clothing  and   woolen   industries.  being  considered  our  own  faults  may  be  overlooked. 

according  to  the  census  of  1901.     And  these  show  that  There  was  a  time  who"   fche  exports  of    this    country 

there    were    in    Canada    in    1901    no   less   than    1.153   such  WVTV  Poetically  confined  to  agricultural  products  and  raw 

establishments-employing  five  hands  and  over-engaged  materials-     Tha>   «*Y  «  P«»t.     We  have  now  become    ex- 

,.  ,  .  „  ,  m,  porters  of  a  great    many   finished  articles,   and   our   trade 

in    making  garments   tor  men   and    women.       Ihe   a°'<>re- 

.,,„,,  ,  ,.  ,  *,„„„„,..•«         -.       m  tlus  particular  is  rapidly  increasing. 

gate  capital  or  these  establishments  was  $12,807,542.  and 

As   our   ability    to   export    increases   so   does    the   neces- 
the   value   of   their  outout    $24,314,937.      This   was  three         ..      , 

sity  tor  oui   employing  proper  methods  become  more  obvi- 
vears   ago,   and   since   then   the  garment    making  industry         „_       ...,      ,.         ,„     .   .,      „        ,. 

ous.      Ihe   reports  of   the   Canadian   commercial   agents  in 

lias    increased    materially.       The      number      of    establish-  «+>,_,  ,.,,,,,,( ,.;„,    ,.„„,,,„  n      ,     •    <        ,    ,i  ■. 

othet  countries  repeatedly  point  out  the  necessity  of  com- 
ments making  woolens,  including  yarns,  was  163.  the  recting  certain  short-comings.  And  these  are  supplement- 
(capital  of  which  was  $10,543,598,  and  the  value  of  output  ed  by  reports  which  come  through  private  sources. 
$7,445,891.  On  the  basis,  therefore,  of  number  of  firms  Promptness  in  correspondence  is  most  essential.  The 
engaged,  in  the  capital  invested,  and  value  of  output.  shipping  of  goods  which  are  up  to  sample  is  imperative, 
it    is   quite    evident    that    the    interests    of    the    garment  and  agents  who  are  appointed  as  representatives  should  be 

,,,,i.;,,      :,    i      i    ,       i       iii  i  f   i  properly    treated.      Copies    of    correspondence,    which      the 

making   industry   should    nave   been    taken      into   account  ' 

,    ,         .,  .  ,.  ,  ,  . ,  firm   in   Canada   may   receive  from  houses  in   the  territory 

when    the   tariff   on    woolens    was   under  consideration. 

looked    alter   by    the     agent,   should   be  supplied    the    latter 

It    may    perhaps   not    be    uninteresting   to   the    readers       „  i,  ,     •<     i  *  «  i    .•  ,,,.,, 

when    it    does     not      come      through    him.      lie   should      be 

of  The   Review   to  give   in  detail    the   figures  appertaining       thoroughly     informed   on   all    matters   of   this   kind.      Some 

to   the   woolen   garment    and   carpet    industries,  ;:s   furnish-       contribution     should   also    be  made   to  his  expenses    if    he 

ed   by   the   Census  Office.  is  to  be  expected   to  be  zealous   for   the  interest     of     the 

\nmher . .f  Amount  of  vaiueof  linn,    notwithstanding    the    fact    thai    lie    may    be    working 

establishments.  capital,  product. 

Uothjng,  men  s  (tailoring) 735  $-.420,144  s  8.775,433  on    coinin ission .  Firms    ill    the    I'liited    States    who    have 

Clothing,  men  a  (factory  product 58  3.843,799  8  980  291 

I]!"'!'!"-  " id's (dremmaking) 334  2,492.118  4.368I580  aeeiltS   abroad    do  this     'Hid    il    Divs    them        Then    when    nam 

nothing,  women's  (factory  product) 28  1,051.481  2  190  027  a.->lul*   '•l'"1'"1    "o  mis,    aim    11    pa\  s    num.       111(11    W  lit  11    111  \\ 

Woollen  goods  (including  yarns) 103  10543598  7  445  891  ,.  .     .                            ■      .              ,        .,     , 

Hosiery  &knlt  goods  (Including  underwear)           52  3  723  197  3857519  g°°ds    arc    put    on  the    market    electros   ol    these   should     be 

CaVpeta 10  711:951  '633,m               ...  ,  ,    .         .         , 

sent    to   the  agent  to  be  used   111  circular  or   newspaper   acl- 

Tbese  figures,  as  already  pointed  out,  are  for  establish-       vertising.      A   cut    of  the   (inns  head  office  should  also     be 
merits  employing  five  hands  and  over.  found  on   letterheads  and  other  business  literature  used  bj 
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the  agenl       In   (act   every tbiii(!   reasonable  should  be  done 
lo  assist     ; in-  agent    and   to  give  publicit]    to   the  good 
manufactured  hv    the  firm 

When  .in  agent  bas  been  appointed  n  does  nol  mattei 
tvhethei  he  is  purely  on  commission  or  not,  the  principals 
should  lake  an  interesl  in  him  and  the  territory  which  he 
controls.  It  interest  is  not  taken  in  the  agent  it  is  only 
natural  thai  his  concern  in  the  welfare  of  the  particular 
liiirs  which  he  handles  for  them  should  become  apathetic. 

\s  we  have  already  said,  something  Bhould  be  con 
tributed  to  his  expenses,  and  ins  principal  should  insist 
that  he  make  periodical  reports  as  to  no1  only  the  busi 
ucss  he  bas  done,  i>u t  touching  upon  the  prospects  for  the 
mm  iii«-  and  whal  methods  could  be  employed  to  increase 
trade  By  insisting  on  tins  and  by  keeping  him  in  turn 
thoroughly  posted  as  to  new  goods,  etc.,  the  possibilit) 
ui  success  t>  very  much  increased, 

There  is  no  doubl  aboul  ii  thai  if  everj  manufacturer 
who  eaten  to  the  export  trade  would  exhibit  more  en- 
thusiasm and  concern  for  the  success  of  his  Foreign  busi- 
ness the  aggregate  results  would  soon  be  revealed  in  the 
trade  returns  of  the  country.  "II  is  the  littles  thai  make 
the  muckles,"  as  the  old  Scotch  proverb  says 

* 
Holidays  should  c</i/'/<  <mc   for   making    better    time  in 
business 

* 

A   HINT   FROM   BRADFORD. 

IT  is  strange  thai  at  the  very  time  when  Canadian 
woolen  manufacturers  are  complaining  about  the 
manner  in  which  English  competition  is  affecting  them, 
that  Bradford,  the  centre  of  the  British  industry,  should 
herself  be  fighting  strenuously  againsl  outside  compe- 
petition.  Under  the  circumstances  Canadian  manufac- 
turers mighl  with  advantage  adopt  some  of  the  methods 
employed  by  the  Bradford  manufacturers  in  order  to 
draw  attention   to  Canadian-made  materials. 

There  is  ample  room  for  an  educational  campaign  in 
this  direction,  for  it  is  extraordinary  how  little  even 
those  connected  with  the  trade  know  about  Canadian- 
made  fabrics;  and,  as  lor  the  wearer,  she  has,  if  she  has 
ever  though!  about  it  al  all,  an  extremely  vague  idea 
aboul  them.  She  has  usually  an  impression  thai  they  do 
not    amount    to    much. 

A  displa)  of  costumes  smartly  and  stylishly  made 
from  Canadian  fabrics,  would  be  a  revelation  t<>  the  ma- 
jority of  Canadian   women. 

There  are  some  splendid  dress  materials  made  in  Can- 
ada,—materials  exactly  suited  t < >  Canadian  trade.  Hut 
the  public  do  not  know  ii.  They  have  never  had  them 
b rough  1    properlv    to    their   notice 

Canadian  fabrics  have  some  warm  advocates,  who 
never  lose  ,,n  opportunity  to  extol  their  merits,  but  they 
can  do  little  until  the  woolen  men  themselves  begin  to 
make   their   goods   better   known. 

The  Canadian  manufacturers  made  a  splendid  display 
at  the  Toronto  Exhibition  last  year,  but  n  was  m  such 
a  form  that  only  those  interested  m  the  dry  goods  trade 
paid  much  attention  *to   it       If,   this  year,  each  manufac- 


ture!   would  have  ,i  fen  ol  lo    choicest  cloths  made  up  in 
an  elegant    manner,   juil    to  show    whal   handsome    town 
could  i"    in, nie  ii. mi  Canadian  fubrh    .  it   would  provide  •> 
display    which  would  attract    wide  attention  and   tin-    .it 
lentlon  ol  the  women  ol  Canada,  with  whom  tin-  final  de 
i  ision  rests 

l  well  tinted  lu>\i  lay  often  pre\  eats  an  ill  timed  illi 

COSTLY  TARIFF  WARS. 
r I TARIFF    wars    are   COStly.      The    prool    of    this    is    to    be 

1      seen  in  the  cold  statistics  recently   published  in  a  re 

port    prepared    h\     the    British    Oov  etiilnen  I        ll    deals    with 

the  tarifl   wars  between   France  and  Switzerland,   France 
and  Italy,  and  German;  and  Russia 

The  tarifl    war   between    France    and    Switzerland 
in  1893-5.     The  latter  country   increased  its  customs  tarifl 
on   French  goods  bv    190  pel   cent.,  and   the  former  bj    ll 
percent.,  againsl  the  products  ol  Switzerland     \s  a  n 
the  exports  of  France  to  Switzerland  for  home  consump 
i  urn  fell  off    13  per  cent.,  and   the  imports  from  Switzei 

land    27    per    cent.         The      Iransil     trade    between    the    two 

countries  also  suffered.     Thai   to  Switzerland  from  France 

declined   26   per  cent.,  and   that    to   France   from  Switzei 
land   1 7   per  cent . 

The    tariff       war      between     France    and     Italy    was    even 
more   disastrous.      It    is   estimated    that    when    it    ended     in 
1899   the  joint    loss  of   the  two  countries  was  aboul    S60Q 
000,000,      The    exports    from    Italv     to    Fjtance    declined      f>7 

per  cent.,  and  from  France  to  Italy  ">ii  per  cent. 

The  tariff  war  between  German)  and  Russia  onlj 
lasted  eighl  months,  which,  it  is  held,  was  mil  long 
enough  to  permanently  dislocate  the  conditions  of  trade 
Al  any  rate,  however,  ii  was  long  enough  to  make  the 
I  wo  countries  eager  for  peace.  The  trouble  arose  over 
Germany's  decision  to  lower  her  duties  on  breadstuffs  im- 
ported from  countries  which  uave  a  like  concession  on 
the  products  of  her  factories  As  Russia  was  at  the 
time  inaugurating  a  policy  of  protection  for  her  iron  in- 
dustry she  refused  lo  comply.  Then  t!ie  tariff  war  began, 
and  ended  only  when  Russia  practically  surrendered  to  the 
original  demands  of  the  German  Empire, 

The  experience  ol  these  three  countries  is  particularly 
interesting  to  Canadians  iii  view  oi  the  increasing  senti 
incut     in   tins     country     for  a   higher   tarifl   againsl    the 

I  nited  Slates.  Our  tarifl  is  about  one-half  that  of  the 
latter  country,  while  our  exports  From  the  I  nited  States 
are  '.in  per  cent,  larger  than  their  imports  from  us.  The 
Mekinlcv  and  Dingley  tariffs  were  designed  to  injure  Can- 
ada And  although  our  general  export  trade  has  in- 
creased rapidly  since  then  the  inequality  of  the  two 
', uilis  and  of  the  international  trade  ol  the  two  coun- 
tries is  so  striking  as  lo  create  a  pronounced  spirn  ol  re 
taliation. 

We  may     never     go  so  far  as  to  declare  ,i   tarifl  wai 
Bui    it    is   well    For  us    to   remember,    in    view    oi    the  ex- 
perience of  other  countries,    thai    in    tariff  as   well   ,,       in 
physical   warfare  both  combatants  suffei 


NH 


DRY  GOODS  REVIEW 


July.  190-4 


CORBY,  PALMER  &  STEWART 

MANTLE  MANUFACTURERS  TO  THE  TRADE. 


^ 


Telegraphic  Address  .      '  BORNHOLM,"  LONDON. 


LADIES'  and  CHILDREN'S  MANTLES,  JACKETS, 
CAPES,  MACKINTOSHES,  IMPERIAL  CLOAKS, 
COSTUMES,  SKIRTS,  CRAPE-TRIMMED  MAN- 
TLES,   OPERA   MANTLES   and    FURr  = 


We  are  now  showing  in  each  of  the  above  Departments  the  Latest 
Novelties  for  the  Autumn  Trade,  and  feel  confident  a  visit  to  our 
Show-rooms  when  on  this  side  will  well  repay  you. 


39,  40,  41  St.  Paul's  Churchyard, 
8,   9,    IO  Old  Change=  = 
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COTTON. 

PROSPECTS  for  .1  reduction  in  cotton  price    an 
brighter   than   t  h<->    were  foui   mouths  ago,  but 
a   wonderful  strength    is  shown    in  face  of  the 
fad    thai     as    far  .is  known  the  bulls  are    nol 
united,  and  crop  reports  are  quite  satisfactorj 
K.iu    cotton,     wlucli     was  over   1 3c  al    the  beginning     of 
.June,   is  now    wavering     around    lie.     The   tendency     lias 
been  almost  constant!)   downward  until   lie  was  reached, 

and  there  it  has  renoi 'ii  for  ovei  a  week, 

* 
Buyers  arc  maintaining  thai  the  price  of  manufactured 
goods  slmuM  be  reduced  in  accordance  with  tins,  bul  n 
must  be  remembered  thai  these  prices  were  nol  based  on 
an\  thing  above  13.50,  and  did  no1  follow  the  inflation 
"i  raw  cotton,  in  addition  lie  spol  cotton  means  about 
12c  to  our  manufacturers,  and  it  is  doubtful  if  a  service 
able  quality  could  be  purchased  at  thai  to-daj  There 
will  certainly  lie  no  reduction  until  the  Spring  puce  lists 
come  out  111  September,  and  unless  cotton  is  cheaper  than 

it  is  now  there  will  he  no  difference  noted  then.  Mill. 
have  not  ..  great  deal  ol  cotton  on  hand,  not  have  they 
had  lot  i\  months,  so  that  they  should  he  able  to  take 
advantage  Of  the  lower  price.  Canadian  cotton  mills 
have  heen  closed  for  a  couple  of  weeks,  but  were  expected 
io  reopen  the  first  of  this  month.  A  week's  rest  is  usual 
at  this  time  of  the  year,  but  cotton  conditions  are  said 
to  have  had  something  to  do  with  the  prolonged  shut- 
down this  rear..  Some  of  them  have  been  running  short 
time  Several  of  the  American  mills  arc  closed  or  run- 
ning only  part  time,  and  this  lias  had  a  material  effect  on 
raw    cot  t  >n    prices 

♦        • 
* 

Slocks    in    wholesale    and    retail      houses      are    low,    and 

have  been    kept    that    wa\    since   January    by    buying   Only   in 

?erj    small   lots.     There  is  still   no  disposition   to  buy   free- 

ind    'he  mills  are  feeling     it.       Buying   is  still    more 

backward   m    the   t  nited  states,  as  developments  111    the 

market    .11.    awaited       On    .June   23    the   price   of    American 

prints   was   reduced   from   .">.\c   to   5c       Fruits  and   lonsdales 

were  al  u  lowered  about  a  cent . 


WOOL. 

CW  \DI  \\  new-clip  wool  has  remained  at  .1  stationary 
price  all  month  The  new  clip  has  been  very  light 
and  receipts  arc  less  than  for  many  years  past  \s 
a  result  quotations  are  very  high.  It  is  thought  that,  on 
account  of  the  low  prices  in  former  years,  farmers  are 
keeping  smaller  Hocks  Washed  wool  is  quoted  at  17c. 
rejections  at  13c,  and  unwashed  at  in  to  lie.  In  pulled 
pools  supers  bring  18J  to  20c,  and  extras  20  to  22c. 
*      « 

The  fourth  series  of  London  wool  sales  which  are  jusl 
opening,  have  on  sale  130,000  bales,  or  .511,111111  bss  than 
last  .inly.  01  these  9,000  bales  were  held  over  from  the 
third  series,  and  in  addition  to  this  amount  107,500  bale- 
have  been  shipped  direct  to  lb,'  spinners  It  is  (hough  1 
'hat  prices  will  run  in  per  cent,  higher  at  the  opening. 
Stocks    of    pure    merinos    are    comparatively    small    both    m 


England  ami  abroad,  and  until  the  new  clip  begins  t"   ii 
rive  in  Decembei   value,  are  not   hkeiv    to  drop      Thi     lack 

oi  pure  merinos  di g  the  past    three  yeai     ha     been  ren 

dered   Ic      important   b]    the     demand     foi     coarsei    fibred 

Wools    111    ladles'    and    men's    weal     goods;    bul     there    i,    now 

evident  a  change  in  the  trend  oi  fashion  and  fabrics  from 
finer  wools  will  be  sought.     There  has  been   large  buying 

in  law  alpaca  in  England,  and  prices  have  gone  up  Hi  pel 
cent        These   advances   all    along     the    line   do    not    seem      to 

have  interfered  with  the  mills,  as  all  machinery  is  run 
ning  to  supply   the  demand 

• 
Manv     Australian   shippeis  are  oi   the  opinion   that    the 

increased    crop   ol    wool    lot     the    coming     vear     will    dnv 

values  all  along  the  line  I  nless  a  demand  lor  meliiios 
springs  up  prices  in  this  class  will  have  to  drop,  since 
users   have   fell    no   scarcity    in   spite  of    the   small   supplies 

1 1  is  not  expected  that  crossbreds  will  become  any 
dearer  on  account  of  increases  m  the  crop  in  South  Am- 
erica       In    their   annual      report      of    the    Australian      wool 

trade,     Wiiichcombe,    ('arson     &     Co.,   Limited,  give  the 

average  value  per  bale  for  the  past  season  as  til  lis  tor 
scoured,  ami  £11  7s  (id  for  greasy  wool,  and  an  avi 
value  including  both  scoured  and  greasy,  as  1 1 2  17s  2d. 
an  increase  over  last  year's  average  Ol  las  8d.  Hut  this 
difference  is  a  result  rather  of  increased  weight  than  of  a 
higher  price  per   pound. 


SILKS. 

^>H'E  silk  piece  goods  market  remains  just  as  backward 
as  it  was  last  month.  Specialties  have  been  ^miilc 
fairly  wcdl,  but  there  is  no  demand  for  regular  piece 
goods,  [fancies  continue  to  go  well.  Prices  for  raw  silk 
remain  about  the  same,  but  the  demand  is  weak  and 
comes  irregularly  and  in  small  lots.  Crops  are  fairly 
good.  This  slowness  in  silks  is  noticed  all  over  the 
world,  and  is  one  of  the  ups  and  downs  that  periodically 
attacks  every  material.  It  is  said  that  the  orders  bring 
placed  for  piece  silks  do  not  aggregate  one-half  of  the 
usual  amount  There  is  an  advance  quoted  in  trimmings 
of  artificial  silk.  The  General  Artificial  Silk  Co,  a 
Delaware  corporation,  has  been  incorporated  \  I  S 
consul  in   Frankfort,  Germany,  says  : 

"It    is  claimed   that    the   supply   at    present    is   not    up   to 
the      demand       and    consequently       prices       have      advanced 

steadily      The   Associated   Factories  of    Artificial  Silk,. a 

corporation  here  which  was  formed  in  1900,  is  reported 
now  lo  manufacture  live  limes  as  much  artificial  silk  as 
m  1900.  The  exports  of  artificial  silk  from  Germany  to 
the  United  States,  as  far  as  |  am  able    to    find,   for  the 

vear    elided    June    •'ill.    1903,      amounted      to    {319,068   - 

which  jim. I  in  ii    was     exported    from   this  district    an  i 
<;U7,i;.is  77    from    that    of      \i\  la  Chapel le      1    also  find 
that    $97,943.21    worth   was  shipped    to   the   United   s 
during  thai    period   from   Lyons,   France,    Si2u  mi  fron 
Etienne,  France',  and   (16,701  « •  * »  from  Brussels,  Belgium- 
making  exports  to  the  United  state's  amounting  to  1434,- 

033.98    for    that    year 
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TOLD  HV  JOHN  D.  WOCkl  I  ELL  BR 


FROM    1 1 1 \    earliest    recollection,    I    had   ;i   peculiar  days   tor  ;i  neighboi    in  . 1 1 •_;•_■  1 1 1 ■_•   potato*  entei 

training  in  my  home.     It  Beemed  to  be  a  busi  prising,    thrift)    Parmer,    who     could   dig    a    --».--, i    man) 

ness  training  from  the  very  beginning.     I  was  potatoes.      I    was  a   boj    of  perhaps   i    ■  fourteen 

taught    i"  'I"  things     simple  things  such  as  a  years  of  age,  and   it    kepi    me   verj    busy   from   morning 

boj  could  do.     I  was  taught  to  be  Belf-reliant.  until  night.     Ii   was  a  ten-hour  day. 
Ai   the  age  of  seven  or  eight    I   was  taugbl   as  a  boj    in  And  as  I  was  saving  these  little  Bums,  I  soon  learned 

''"•  country  to  milk  a  cow.      I  could  milk  a  cow   as  well  that    I  < Id  get  as  much  interest   tor  fifty  dollars  loaned 

as  a  man  could  milk  a  cow.     That  is  a  verj  simple  thing  at   seven   per  cent.     th<    legal   rate   in   the  State  of  New 

to  refer  to,  but  that  is  one  of  the  things  I  began  to  learn.  Vork  ;ii  that  time  Pot  a  year    as  I  could  earn  in  dii 

I  was  taught  at  the  as '  eight  to  drive  a  horse  and  potatoes  ten  days.     The  impression   was  gaining  ground 

to  drive  him  jual  as  carefully  as  a  man  could  drive  him.  with  me  that  it  was  a  good  thing  to  let  the  monej  be  my 

I  remember  very  well  the  instruction  of  my  father:  "My  slave  and   not    make   myself  a   slave   to  money.      I   have 

son,   bold    him    very    carefully    going   down    the   hill.    Do  tried   to   remember  thai    in  everj    sense.      I    think   money 

""'   |H   h""  stumble,  nn, I  when  yon  are  on  the  level  road  is  a  g I  thing  to  have  if  we  know    how    to  use  it   prop 

|H    llim  "■"'    n-1"   ""'■  erly.     I  tl <  ,,  is  very  harmful  to  man)   people,  because 

Taught  Industry  Early.  they  do  not   know  how   to  use  ii   properly. 

I  shall  never  forget  that.     I  was  taught  to  do  as  much  ^>   father  had  ;i  number  of  children  to  take  care  of; 

business  al    the  age  "t   ten  ami  eleven  n-  ii    was  | >•  >>.^il>l--  '"'  waa  ll"1  ;l  llrl1  lllim-  but   he  kepi   me  in  school  all  the 

for  me  to  do.     Among  other  things,  I   was  sjmiI  over  the  """'  ""Ml    '   WHH  sixteen    \.:,iv  ,,r  age.      I    had  expected 

hills  in  buj  cordwood  for  the  use  of  the  family.  '"  -"  through  college,  but   I  cannot  Bay  thai  1  regrel  thai 

I    knew   what    a  cord  of  'j. I   solid  beech   and   maple  circumstances  seemed  lo  require  me  to  begin  to  take  care 

wood   ua>.      My   father  told  me  to  selecl   only  the  solid  "'   III.VSI'11  • 

wood   and   the  straight    wood,  and   nol    i<«  pul   any   limbs  I    lefl    school    al    sixteen    and    entered     a    commercial 

in  ii  or  any  pnnky  wood.     Thai  was  a  good  training  tor  school,   where   I    remained    for  two  or  three  months,  and 

in''..    I    did   nol    need   my    lather  to   tell   me  or  anybody  ''"'"•   '"    ,,l<'   .v,,;"'    ,s-~,:>.    I    began    i>>   Iook    foi    something 

<  l-e  how    many   feel    it   took  to  make  a  cord  of  wood.    I  '"  "'"•  :""'  "11   those  years  from    1855  to   I860  were  ven 

did  not   require  the  presence  of  anybody  to  enable  me  to  trying   to   us   in   business.      .Many   people  to-day   are  too 

■■''•iiiv  from  the  man  who  Bold  thai   wood  g 1  measure.  young  to  know  about  thai  dreadful  panic  we  had  in   I 

Then-  were  many  other  such  like  things  I   was  taughl  ''    ','1'   ;l  blight    thai    we  did   not    recover  from   for  many 

to  do,  ami  when   I   was  a  little  older  m\    father  commis-  years.     Alter  many  days  and  weeks  of  earnest  endeavor 

siined  me  to  build  a  house,  and  he  said:  "My  son.  here  '   succeeded   iii  getting  a   promise  one  morning  thai    if  I 

is   the   i ley.    I    wanl    yon   to   build   a   good   brick    house  w°uld  come  hack  in  the  afternoon  the)   would  see  it   they 

that   will   make  us  a  home."  could  give  me  a  situation. 

I  employed  an   architect;   we   made  out    the  contracts,                                       Kent  First  Position. 
""!  *e   l,m"    ""'   house-      We   had   ""   troub,e   with    ,ll«'  I    was   -here   ,n   the  a,.,,- arly.      I    happened   to 

J"-'""-"1,  '"'     '"  Pontractor'      ThBi   *™  ■"'•  ;1   ff™1 '«'  meel   an  old  gentleman   las,   Summer,  and  he  said   to  me- 

■  I    confidence .      Everything   came   out    all    rierhl        I    have  ••!    „ .,     ,i,   .•     ,  i  ,        . 

■    .  -  o  .       ,  |    vx;1>    u,,.,,.    too    wnen   you   came   on    (||    ,](|(.u;||k    thfl, 

""'   evwlencTe   "'    ,h'"    '"    a    '""'■    mahog^y    box    that    I  day  -that   2fith  ol    September,  „,    1855     I   was  there  and 

'l'^""--     '   have  B"  thoae  receiPt8"  :,M  those  statements  ,    knoVl    VlM1.   and    ,    kll(lU    lll;1,    |irm     ;,    forwardi       ',„, 

that     were    madi'.  ha!     was    a     valuable    experience    lor  .     , 

1       """     '    '  ••ommissioii    ti lin    wanted    a    young    man    in    ll ffice       \,h| 

me  ...  1 1  i 

I  spoke  to  the  genl  [email . 

I    could    hardly    enumerate    the    manv    experiences    of  ti,;     ,  ,  ,  i    !     i  ,  ,     . 

,,,....  ...  ;.   ,    K  "us  i>  a  circumstance   I    had   never  known  before. 

that    kind    thai    m\    father   seemed    to   think    it    was   ven  .    i  .  i 

...,,.  ,  _  .  ,  •  was  very  grateful  to  gel  that  position.    I  was  ven    ■rate 

desirable   tor  me   to  have.      Soon   afterward   he  began   to  ,,,.  ,,    ,   ,         ,  ■  ,  .  T  ,.,  ,  „ 

..  .  .  ..      ,  ,  ,"1  lhal   '  <'""l,i  keeP  "•  :lll(l  '  ,l"1  keep  "  """I  two  vears 

allow   me   to   loan   sums  ol    money    lor  him.  and    meanwhile  ,•,.„„    ...   ,-   ,•       •  .,,.■,        ,  ,  .    .      . 

.  ,        ,  ll,"n  ""    following  A|.nl.  when   I  engaged  in  business  on 

l    was  saving  a   little  money  I  nun   what    I   earned   myself  .   .  ,      ,i  ,  .   , 

.....  T  i  ,  "'>  own  accounl     then  •'  bo)  ol   less  than  nineteen  years 

I    always    had    a    little    money.     I    know    that    some    people.  ..  i  ii         .    i  i  ,  •   , 

...  .    ,   .  ,.  i      i  '  •  oi   age.    I  could  nol   have  done  tor  mvselt   better  than    I 

especiall)   some  young  men,  hm    it    very  diilinilt   to  keep  ■  ■  ,  .  ,  ,,        ,      •  ,      ;, 

...  ."  ,,,',,  '  ,l"1  ,l"'  ,,IV  employer.     How    I   wish  all  young  men  could 

a    little    money    m    then-   pocket  book.      I    learned    to   keep  ,  ,,    ,    ,,  ,      ,    ,,  ,      . 

.  ,  '  know    that    the   waj    to   hold    a    position    is   to  do    lust    thai 

tile    money,   and.    as    we    have   a    wax    of    Baying,    il    did    nol  ,i- 

burn   a  hole  in  mv  pocket  .  ™"  ,  .  ,  , 

.  '  I  hey    who   employ    young    men    know    that    some    vo 

I    was   taughl    that    i'    was    the    thing    to   do    lo    keep   the  ,•     ,  ,  ' 

...  '  men  expeel    to  do  JUSl    as  htlle  as  they  ran.  and  are  mueh 

money   and    lake    rare   m|    it.  . 

troubled   all   the  time  that    they  d i    gei   an   increase  in 

Interest  and  Labor.  BaIary      T,l;1,   does  not  make  a  verj    permanent   relation- 

Among  the  early  experiences  thai   were  helpful  to  me  ship  with  some  business  men.     The)   look  tor  soi ther 

thai   I  recollect   with  pleasure  was  one  in  working  a  few  person   to   till   the   place.      I   was   yer)    fortunate   in   my 
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employers,  especially  the  man  who  had  the  accounts  in 
the  office  and  under  whom  I  worked  as  an  assistani  book- 
keeper for  the  space  of  a  year  and  three  months,  and 
then,  as  he  desired  to  leave  the  position,  it  was  tendered 
lu  me. 

I  should  have  said  that,  in  respect  to  the  question  of 
the  salary  that  ]  was  to  receive,  I  knew  nothing  about 
thai  until  the  first  of  January.  I  eared  very  little  about 
that.  1  wanted  the  position,  I  found  myself  so  much  in- 
terested in  the  work.  1  enjoyed  my  work.  I  was  happy 
in  it.  I  had  been  taught  to  work  from  early  boyhood, 
and  this  was  delightful  to  me— all  the  method  and  sys- 
tem of  the  office.  And  then,  as  I  say,  I  was  fortunate 
in    the   associations   in   the   office. 

At  the  end  of  the  second  year  of  my  service  with  this 
company  I  desired  a  salary  of  $800,  and  the  man  who 
had  filled  the  position  had  received  $2,000.  My  em- 
ployer was  willing  to  give  me  from  the  first  of  January 
of  that  year  $700. 

The  matter  of  the  difference  was  a  question  which 
was  under  consideration,  and  meanwhile  an  opportunity 
offered  to  engage  in  business  with  a  young  man  who  was 
ten  years  older  than  myself.  I  had  saved  a  little  money, 
and,  accordingly,  on  April  1,  with  some  $800  or  $900  that 
1  had  saved  up  and  a  few  thousands  which  my  father 
loaned  me  at  ten  per  cent,  until  I  should  become  of  age, 
I  contributed  my  part  of  the  capital,  which  was  $4,000. 
Everything  started  fairly  well  with  us  until  we  came 
to  June,  and  in  June  we  had  that  dreadful  frost  — a  blight 
upon  a  number  of  Central  States.  My  partner  was  much 
discouraged,  but  we  soon  found  that  the  trade  assumed 
a  little  different  channel,  and  we  pressed  forward  with 
our  business  and  found  that  our  business  was  much  more 
than  the  capital  we  had  provided;  and  having  had  experi- 
ence in  this  office  for  a  number  of  years  of  a  peculiarly 
favorable  character  in  preparing  me  for  financial  af- 
fairs, I  was  undertaking  to  secure  the  money  by  loans 
and  otherwise  to  meet  these  growing  demands  for  our 
business  increase.  We  were  prosperous  from  the  begin- 
ning. We  did  a  business  of  $500,000  produce  commis- 
sion the  first  year.  Our  profits  were  not  very  large  — I 
think  $4,400— but  I  think  it  was  better  for  me  than  the 
$800  which  I  had  asked. 

We  wanted  more  money.  I  had  hoped  that  a  dear 
friend  who  had  expressed  himself  very  kindly  toward 
me,  would,  in  an  emergency,  put  his  name  upon  my  note, 
and  with  that  note  I  felt  sure  that  I  could  borrow  some 
money.  Accordingly  I  asked  him,  and  he  said:  "John, 
you  know  1  would  do  it  for  you.  f  should  be  glad  to  do 
it  for  you.  But  you  know  1  have  an  agreement  with  my 
brother,  and  we  cannot  indorse  paper." 

It  was  all  right.  I  made  no  complaint.  I  had  no 
business  to  ask  him  for  it  at  all.  He  was  under  no  obli- 
gations to  me.  I  did  not  have  any  unkindly  feelings  to- 
ward him  for  declining  to  give  me  the  indorsement,  but 
I  had  to  set  about  in  other  directions  at  once,  and  one 
of  those  directions  was  my  father. 

My  father  had  money  to  loan  and  I  borrowed  some 
money  from  my  father,  and  I  was  very  much  encouraged 
that  he  was  willing  to  trust  me.  I  just  gave  him  my 
note.  He  was  a  very  careful  business  man.  After  a 
while    he    was    very    greatly    in    need    of    money,    and    my 


father  came  to  me  and  said:  "My  son.   I   must   have  that 
money.   J  need  it  very  much.   I  must   have  it." 

Dealings  With  Father. 

It  was  a  very  serious  question  in  my  mind  whether 
he  really  needed  it.  I  think  possibly  he  could  have  gotten 
along  without  it,  but  it  was  along  the  same  line  of  train- 
ing that  he  had  given  me  since  I  was  a  little  boy.  I  was 
cross.  I  did  not  like  that,  and  supposed  he  was  going  to 
let  me  keep  the  money  until  the  abundance  of  business 
would  make  it  very  convenient  for  me  to  give  it  back 
to  him.  He  said  he  must  have  it.  I  said:  "Certainly, 
father,  I  will  send  you  up  a  cheque,"  and  I  did  so.  After  a 
few  days  he  said  to  me:  "My  son,  I  have  a  little  left 
over,  and  could  let  you  have  a  little." 

I  made  him  believe  if  it  was  accommodation  I  would 
take  it.  Certainly,  I  was  willing  to  oblige  the  old  gen- 
tleman. I  took  it,  and  everything  went  on  smoothly  for 
a  month  or  so.  Back  he  came  again  and  said:  "I  am 
very  sorry,  my  son,  but  I  have  got  to  have  that  money." 
1  knew  that  he  did  not  need  the  money,  but  I  said:  "Cer- 
tainly, father,  I  will  send  you  up  a  cheque  right  now," 
and  did  so. 

He  continued  to  do  that  for  some  time,  until  at  last, 
when  he  had  any  money  he  handed  it  to  me,  and  he  was 
glad  to  have  me  keep  it,  and  he  knew  that  it  was  all  safe 
and  right.  It  was  a  very  great  encouragement  to  me  to 
have  my  father,  who  was  a  very  able  business  man,  trust 
me. 

Meanwhile  I  needed  more  than  I  could  get  from  him. 
and  I  went  to  my  banker,  who  had  known  me  in  Sun- 
day school  and  known  me  as  a  member  of  this  firm.  I 
said  to  him,  "I  must  have  some  money."  He  said,  "Mr. 
Rockefeller,  how  are  yon  doing  in  business?"  and  I  told 
him.  He  said,  "Do  you  make  any  advances  on  merchan- 
dise unless  you  have  the  bills  of  lading?"  I  said,  "No, 
sir."  He  said,  "Do  you  speculate?"  I  said  "No."  He 
said,  "Do  you  promise,  Mr.  Rockefeller,  if  I  loan  you 
money  without  having  collateral  to  pay  it  back?"  I  said, 
"1  will." 

Wins  Trust  of  Banker. 

"How  much  do  you  want?"  I  said,  "A  couple  of 
thousands."  He  said,  "Certainly,  it  is  all  right."  That 
was  a  happy  day  for  me. 

What  a  service  that  good  man  rendered  to  me  that 
day.  I  knew  my  intentions  were  all  right,  but  to  have 
that  man  — that  careful,  well  trained  man  of  finance,  say 
to  me,  "Certainly,  Mr.  Rockefeller,  it  is  all  right,"  made 
me  grateful  indeed.  That  was  the  beginning  of  larger 
accommodations  that  I  was  obliged  to  have  from  this 
bank  and  other  banks,  for  our  business  steadily  grew. 
And  later  on  this  same  bank  — having  borrowed  many 
times  the  thousands,  many  times  the  $2,000,  I  do  not 
remember  just  now  — the  president  said  to  me  one  day,  and 
it  was  another  president  who  was  then  in  that  posi- 
tion : 

"Why,  Rockefeller,  do  you  know  you  have  got  nearly 
all  the  money  in  this  bank?  Do  you  know  that  our  board 
of  directors  want  to  s«e  you  and  talk  with  you?" 

I  said,  "All  right;  T  thank  you.  T  shall  be  pleased 
to  come  up,  and  I  want  to  come  right  awav.  as  I  want 
to  borrow  a  great    deal  more." 
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This 
Placket 

is 
Securely 
Locked. 


YOUR 
PLACKET 


SNAP-LOCK   SKIRT  FASTENER. 


Can  only 

be 

opened 

by  a 

slight 

pressure 

on   the 

F  I    AiMfek.  pr°iect- 

■'(iW^ing  spring 
lever. 


Th.   only    PLACHKI      BUTTON    which    will    N<  )  I 
com*   unfu^lvnetl. 

Sinil.l 

*ill  mil    [nju  '^l<n> 


The 
c^F\P  LOty',       Best 

Sample  and  Quotatl ip 


SECURITY      IS     COMFORT 


IMPORT  NOVELTY  COMPANY,  ,31  y,n:on^umrH 


NEW    YORK 
0*rU«    Bull  II 


Our  salesmen  are  now  on  their  respective    routes, 
with  full  range  of  novelties  and  correct  styles  for  Fall  in : 

Veilings, 
Laces. 

Embroideries  and 
Dress  Trimmings 

Look    to    us   for  the   newest  designs   and   best    sellers. 
CANADA   VEILING   CO., 93    York    St.,    TORONTO. 


Faire  Bros.  &  Co. 


MANUFACTURERS 


A    full   line  -I 

Skirt  Beltings 
Prussian  Bindings 
Carded  and  Skeined  Mendings 
India  Tapes 
etc.,  etc. 

and  all 

BEST  VALUE 


Ltd. 


Shoe  and 
Corset  Laces 

Cork  Socks 


Representative:  STAPLETON    CALDECOTT,    Toronto. 


SMALLWARES 


Leicester, 

Eng. 
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BOOKS     FOR 
BUSINESS     MEN 

# 

COLLEGE  TRAINING  FOR  BUSINESS. 

College  Training  and  the  Business  Man.  By  Charles 
F.  Thwing,  LL.  D.,  President  of  Western  Reserve 
University  and  Adelbert  College.  New  York  : 
1).  Appleton  it  Co.      $1.00  net,  postage  9  cents. 


question   naturally  arises,  how  does  the  college  increase  this 
power  more  effectively  than  business  itself? 

"Thinking  is  an  art.  It  is,  of  course,  also,  a  science. 
But  for  the  college  man  it  is  primarily  an  art.  An  art  is 
learned  by  practising  it.  Thinking  is,  therefore,  learned 
by  thinking.  It  represents  habits  of  intellectual  accuracy, 
discrimination,  comparison,  concentration.  Such  habits 
are  formed  by  being  accurate,  discriminating,  and  by  the 
actual  concentration  of  the  mind.  A  course  in  education 
promotes  such  thinking  better  than  a  course  in  business. 
For  education  represents  orderliness  and  system  in  intel- 
lectual   effort.     The    effort  proceeds    by    certain    graduated 


Hardly  any   question  calls  forth  such  diversity  of  opinion  steps,  from  the  easy  to  the  less  easy,  from  the  difficult  to  the 

to-day  as  the  value  of  a  college  training    in  business.      On  more  difficult.      The    purpose  is  to  tram   in  the  valuation  of 

the  one  hand  the  university    authorities  and  a  few  business  principles,   which   underlie  all  service,  and  not  in  the  worth 

men     maintain     with    vigor     that    a    college    education     is  of  rules,  which  are  of  special  and  narrow  application.      The 


undoubtedly  of  value  for  young 
men  going  into  business. 
On  the  other  hand  a  good 
many  business  men  are  ex- 
tremely dubious  and  shake 
their  heads,  when  it  is  pro- 
posed to  introduce  college 
graduates  into  their  respective 
businesses. 

In  a  little  volume  distin- 
guished for  its  simple  and 
straightforward  treatment  of 
the  subject,  President  Thwing 
comes  forward  to  the  support 
of  the  former  contention  and 
succeeds  in  the  few  chapters 
that  he  has  written  in  placing 
the  advantages  of  a  college 
training  in  a  most  favorable 
light.  His  book  is  far  from 
being  dull.  In  fact  it  holds 
the  reader's  attention  from 
start  to  finish.  President 
Thwing  early  in  his  book  sets 
forth  the  proposition,  which 
he  later  proceeds  to  prove. 
The  proposition  is  that  other 
things  or  qualities  being  the 
same,  the  graduate  of  the 
American  college  is  best 
fitted  to  administer  the  great 
industrial  movement.  "He  is 
the  one  who,  on  the  whole, 
can    most     wisely     lead     and 


Sir  Sandford  Fleming. 

Chancellor  of  Queen's  Univ.  rsity,  Kingston. 

Who  recognizes  the  value  of  a  college  training  in  the  business  world. 


man  trained  only  in  business 
of  one  kind  is  not  fitted  to  take 
up  business  of  a  different  kind, 
The  broadly  trained  man  is 
prepared  to  learn  business  of 
any  kind,  and  if  business  of 
one  kind  has  been  learned,  he 
is  able  to  take  up  work  of 
another  kind  without  difficulty. 
The  practise  of  any  art  should 
make  the  one  who  practises 
this  art  a  better  thinker  in  it  ; 
but  this  advantage  relates  in 
a  large  degree  to  one  who 
has  first  approached  the  art 
through    thinking." 

"Business  of  every  sort  re- 
quires men  of  power;  power 
of  intellect,  to  think  ;  of  will, 
to  do  ;  of  conscience,  to  do 
right  ;  of  heart,  to  appreciate  ; 
of  body,  to  originate  and  en- 
dure. Some  men  possess  these 
manifold  powers  more  largely 
without  a  liberal  education 
than  other  men  with  a  liberal 
education.  But  the  purpose 
of  the  college  is  not  to  make 
men  equal,  but  to  develop 
each  to  his  utmost  capacity  of 
development.  As  a  rule,  both 
the  ablest  men  and  the  men 
not  ablest  by  nature  would  be- 
come still  more  able  by  reason 


most  effectively  carry   forward  the  business    interests  of  the  of  a  liberal  education." 

United     States."       Of   course,    President     Thwing    admits  These    paragraphs  are  the  author's  introduction    to  the 

exceptions.      He  concedes  that  there  are    certain    boys   who  subject.         In     succeeding     chapters     he    goes    more    into 

should   not   go  to  college  and    that    there  are    certain    busi-  practical  details,  taking  up  the  question  of  the  college    man 


nesses  which  demand  a  technical   training. 

In  the  discipline  of  the  intellectual  faculties,  President 
Thwing  finds  one  of  the  chief  advantages  of  the  college. 
"The  knowledge  which  one  gains  in  college  is  of  no  or 
small  consequence,  hi  fact,  knowledge  as  an  end  is  vastly 
overestimated  in  all  educational  judgments,  and  knowledge 
as  a  means    to    power    is  as    vastly    underestimated."     The 


in  such  walks  of  life  as  banking,  transportation  and  insur- 
ance and  concluding  with  a  chapter  on  the  worth  of  the 
college  man  in  human  relations. 

In  conclusion,  President  Thwing  emphasizes  the  moral 
thoughtfulness  which  the  college  nourishes  and  which  is  a 
great  need  of  the  present  day.  Such  thoughtfulness,  he 
believes,  is  one  of  the  most  precious  results  of  the  life    and 


good  of  a  college  course  consists  in  the  cultivation  of  the  training  of  the  American  college.  "If  a  college  training 
primary  intellectual  quality  of  thinking.  Granted  that  the  fits  the  graduate  to  become  a  better  business  man,  it  also 
modern    business  man  does  need  the  power  of  thinking,   the       seeks  to  make  him  a  better  man." 
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THE  BESTISAPOWERtobo  considered. 

YOUR   CHOICE 

i >(  the  gnoal  powerful  ooniolidaUon  "f  sxperU  In  the 
world  who  tin i''  elevated  the  sale  proposition 

to  thi-  IukIi  Htiiu'l.inl  dtrirad  by 

Illfl-'lllUllS 


I  i  RMS   Samk   as  others    BUT 

Methods  and  Sik\  k  BS 
Si  PBRIOR  : 

Largest   \m>  Most  Responsible 
Firm  op  Sale  Managers 

in    i  in-    W'oRi.n. 


REFERENCES : 
Prominent  Statesmen.    Hundreds  of  Retailers, 
Wholesalers.  BHnkrr*.  Manufacturers,  Mer- 
chants Rec  ird  and  Show  Wmdnw    and 
all  other  I  -adlng  trail,  journals. 


"NEW  IDEA" 


TRY   IT 
NOW! 


SALE 


No  Matter 
what  Time 
of  the  Year. 


No  matter  how  large  stock  or  town  No  matter  how 
small.  No  matter  how  impossible  it  may  seem,  our  Great 
New  Idea  sales  will  obtain  results  that  will  exceed  your 
highest  expectations.     Can  be  operated  by  us  only. 

Successful    Sale    Guaranteed. 


G.  E.  Stevens  &,  Co. 


CHICAGO,  ILL. 


"WESTERN  OFFICE..  MAIN  OFFICE.        EASTERN  OFFK    I 

538CrossleyBldg..San  Francisco.     2134  Michigan  Ave       45  Leonard  St,  New  Vork  City. 

(22nd  si  ,  Boaineu  Centre  I 

DIRECT   ALL   CORRESPONDENCE  TO   MAIN   OFFICE. 

i  ingD  i  Brown. -b  mlO  A.M.  'o8P  M 

CORRESPONDENCE    CONFIDENTIAL. 


The  finest 

and  largest 

Exhibition 

of 

Sweepers 

now  at 

St.  Louis 

World's 

Fair, 

Manufac^ 

turers' 

Building. 

4th  and  A 

Sts., 

Block  I2A. 
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ally 
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\er\  best 

constructed 

handsomest 

designed 

and 

finest 

finished 

Carpel 

Sleepers 
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lured. 


Still    Another   "National    Way." 

LOUIS    XV.     ROLLER-BEARING     SWEEPER     Hand  carved  woodwork,   trimmings  gold   or  si  ver 
HEPPLE    WHITE     ROLLER   BEARING    SWEEPER     Inlaid  with   choice  woods  and   pe«rls,   trimm  ngs  silver 
SHERATON     ROLLER- BE  ARI  NG    SWEEPER     Fancy   inlaid   borders,   trimmings  heavy   nickel. 
MISSION     ROLLER  BEI  RING     SWEEPER     Modern   mission   in    every   respect,   trimmings  o'd   copper. 


Write   for 
World's  Fi 


Off. 


NATIONAL     SWEEPER     CO.,    Marion,  Indiana 
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ANADIAN   COLORED 

COTTON 

MILLS  COMPANY 


•  • 


Cottonades,  Tickings,  Denims,  Awn- 
ings, Shirtings,  Flannelettes,  Ging- 
hams, Zephyrs,  Skirtings,  Dress 
Goods,  Lawns,  Cotton  Blankets, 
Angolas,  Yarns,  etc. 


Only  Wholesale 
Trade  supplied. 


D.  MORRICE,  SONS  &  CO.,  Agents 

MONTREAL  and  TORONTO 


A  CHILD  CAN  OPERATE  IT 


Male  Your  Own  Buttons 

WITH  THE 

NEW  DEFIANCE 
BUTTON  MACHINE 

Makes  all  kinds  of  covered  buttons, 
rim,  half-ball  or  flat,  complete  to 
make  three  sizes  of  buttons. 

$7.50 

Call  or  send  for  samples  of  our  work. 

Defiance  Button  Machine  Co., 

266  Greene  St.,  Cor.  8th  St., 
NEW  YORK,  U.S.A. 


JAPANESE     GOODS 


The 


China  &  Japan  Silk  Co'y,  Limited 

290  St.  James  St.,  Montreal 

Importers  of 

Chinese    and    Japanese  Silks    and    Fancy 
Goods  of  all  kinds,   Hugs,  Mattings,  etc.  ' 

Telephone  Main  4529 


C 


OLONIAL 

LOAK 

OMPANY 


SA 


MANUFACTURERS    OF 


LADIES'  JACKETS,  COSTUMES, 

SKIRTS,  and  CHILDREN'S  REEFERS 
also  LADIES'  BLOUSES. 


Choice  line  of  Fall  Samples  now  ready. 

383  St.  Paul  St.,  MONTREAL 


Wholesale 
trade  only 


Our  Care 


is  for  the 


Profits 


of 


Dry  Goods  Merchants 


and 


Milliners. 


We  feel  badly  when  a  dry  goods  merchant 
is  counting  his  losses  from  dead  and  unsalable 
stocks. 

He  need  not  do  it. 

The  losses  can  be  turned  into  profits  if  he 
avails  himself  of  our  modern  and  scientific 
methods  of  re-dyeing  and  finishing  soiled  and 
faded  fabrics  in  Dress  Goods,  Ribbons,  Hosiery, 
Feathers  and  Plumes. 

Hundreds  of  merchants  all  over  Canada 
can  tell  you  of  the  satisfactory  work  we  are  con- 
tinually doing  for  them. 

R.  PARKER  £*  CO. 

DYERS   AND    FINISHERS, 

Works  and  Offices,  787-79 1  Yonge  St  ,  FORONTO,  CANADA. 
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Dry     l»4j  «j  .1  ■ 


ill',  casual  buyei   ol  .1   roll  ol   Japanese 

\\llc  1     1 

rough, 


7\J       01    Chinese   mailing     who  complains 


Unit    tin-  I'tlui'     .in 

.lie       mil        Sllloothlv 

;  '  <h    \   vsould    lie   almost     ashamed    of 


ui  the 
woven, 
him- 
self, says  Ihe  American  Carpel  and 
l  pholster)  Journal,  if  he  knew,  or 
shipped  a  moment  to  consider,  the 
primitive     conditions     under     which 

the  >e     g 1      are     prepared  tor  the 

market,  and  if  thoroughly  informed  on  the  subject,  com- 
plaint changes  Into  wondei  that  such  reallj  beautiful 
Boor  coverings,  like  the  growth  of  the  pond  lilies  from 
the  slime,  could  he  produced  in  such  squalid  environ- 
ments. 

The  matting  reeds  of  both  China  and  .Japan  art'  grown 
ill  fields,  in  appearance  not  unlike  our  col  Ion  fields  of  the 
south  before  Urn  cotton  hulls  have  hurst.  The  reeds  are 
not  main  bearing,  and  are  of  no  value  whatever  except 
for  matting  purposes.  The]  drop,  when  ripe,  seeds  for 
reproducing  the  crop.  The  reeds  of  •'apan  are  more 
pliable  than  those  of  China  and  admit  of  closer  weaving, 
hut    the  product    is  not    considered   as  durable. 

The  crops  of  reed   or   straw  are  garnered   hy   Jap  coolie 

children  ranging  in  age  from  eighl   years  up.     The  reeds 


Japanese  Dyer  showing  Matting  Straw  after  it 
com  s  from  the  Dye  Pots. 


the  leading  matting  houses  with  then   wareroom       With 
in  a  radius  ot   three  hundred  miles  ol   this  cit)    are  hun- 
dreds oi  little  villages,     the     inhabitants     ol   which 
' lnii   ininn  solelj   by  making  matting      Bach  village  has 

one    man    who   dyes    the    itraw,    and    the    illustration 

herewith,     gives     an     ezcellenl     Idea  ol  the' very    simple 


Method  of  Transporting  Goods  from  Interior  Villages. 

methods  employed  in  the  process.  The  dye  pot  is  made 
of  baked  clay,  with  a  grate  below,  and  the  top  1-  scooped 
out  for  a  basin  in  which  the  dyes  boil.  It  will  be  noticed 
Unit  in  Fig.  1.  the  dyer  has  jusl  taken  from  the  pots 
two  bundles  ol  reeds,  one  dyed  in  the  centre  part  and  tha 
other  on  both  ends.  These  processes  are  accomplished  by 
the  use  of  the  wooden  clamps  shown.  If  an  end  is  to  be 
dyed,  the  (damp  is  adjusted  al  the  proper  height  and  the 
reeds  are  lowered  in  the  basin,  the  clamps  being  put  orr 
so  ti^htlv  as  to  prevent  the  dye  from  running  If  the 
centre    pall    of    the    reed    is    to    he    colored    the   clamp- 

adjusted  on  both  sides  ol  the  desired  length,  and  the 
dyer  holds  both  ends  of  the  reed  and  sinks  the  centre  in 
the  d\ e 

To  dry  them  the  dyed   reeds  are  strung  along  hand 

poles  hung  beside  the  roadway,  and  they  are  never  mo- 
lested. 

Dotted  all  through  the  little  villages  before  mentioned 

are  found  small  houses,  each  Containing  one 
matting  loom.  These  looms  are  of  the  most  rudimentary 
construction  and  can  he  operated  either  bj  one  or  two 
members  of  ,1  family,  according  to  the  size  and  quality 
of  the  goods  thev  weave  Kadi  fatuilv  usuallv  ha-  a  dis- 
tinctive nat tern  of  its  own  and  their  product  is  an 
elusive  one.  Thev  can  turn  out  about  a  roll  a  week  If, 
as  it   frequent h    happens,  some  member  of  the  i 


are  hound  in  sheaves  of  the  proper  length  ami  delivered 

to  the   village  dyer   lor  color   treatment. 

It    is   perhaps   needless    lor   us    to   sav    that    Kobe   is    the       stricken   with    the   plague,   the  entire   sh 

principal  matting  citj  ol  Japan,  in  which  are  located  all      ami  all.   is  burned,  and  some  American  dealei 
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Ins  nexl   shipment  certain  rolls  ol  a  pattern  which  great- 
ly si  ruck  lils  fancy. 

An  illustration  shows  the  process  of  preparing  t he 
warp  for  the  looms.  The  girl  who  does  this  work  travels 
baak  and  forward  along  the  tangled  skeins  all  day  long, 
covering  in  the  course  of  her  day's  work  sometimes  a 
distance  of  fifteen  <>r  sixteen  miles  For  this  arduous 
labor  she  is  paid  per  day  the  equivalent  of  about  fi  cents 
in  our  money. 

After  a  roll  of  matting  is  woven  in  one  of  the  little 
shacks,  the  owners  simply  spread  it  along  the  road, 
nearest  their  house,  for  the  purpose  of  drying.  There  it 
lies  for  several  days  and  nobody  steps  on  it  or  harms  it 
in    any    way.    . 

When  a  village  has  made  about  twenty  rolls  of  Roods 
thev  are  piled  up  on  rude  conveyances  shown  in  a  picture, 
and  with  one  man  pulling  and  another  pushing  the  trip  to 
Kobe,  oftentimes  three  hundred  miles  distant,  is  com- 
menced. The  roads  traversed  are  mere  apologies  for  the 
name,  and  if  storms  set  in  and  mud  adds  to  the  natural 
difficulties  always  encountered,  deliveries  of  goods  are 
very   likely   to  he  delayed  for  weeks. 


Preparing  the  Warps   for  ihe  Loom.     The  Girls  who  r!o  this  Work 
Travel  as  High  as  Twelve  Miles  per  Day. 

I  poii  arrival  in  Kobe  matters  are  much  different. 
Here  Ihe  matting  is  delivered  at  the  fine  warehouse  ol 
some  American,  English  or  high-class  Japanese  concern. 
It  is  unrolled,  carefulh  inspected  and  graded  by  lynx- 
eyed  inspectors,  who  know  the  trade  for  which  it  is  in- 
tended. Then  it  is  wrapped  two  rolls  to  a  bundle  in  the 
peculiarly  distinctive  matting-cover  fibre,  known  the 
world  over,  stencilled  with  private  marks  of  various 
firms,  and  six  weeks  later  you  may  see  some  of  the  rolls 
displayed   in   the  windows  along   Broadway. 

These,  in  brief,  are  a  few  hints  ahout  the  production 
of  a  floor-covering,  the  use  of  which  has  grown  to  stu- 
pendous proportions  in  this  country.  If  your  matting 
wholesaler  has  been  delayed  m  getting  you  the  .Jap  goods 
you  ordered  some  months  ago,  consider  (•he  few  points 
outlined  here,  and  add  to  this  the  remembrance  that 
thousands  of  the  gallant  little  matting  weavers  and 
handlers  of  the  goods  have  long  been  preparing  for  trou- 
ble and  are  now  in  war  togs,  and  the  case  for  the  de- 
fence is  complete. 
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CONDITION    OF    THE    FRENCH 
RIBBON  WEAVERS. 

loom  United  Btatet  Consul  Brunot,  Pi    Gtienne,  I 

FOR  several  months  Ihe  ribbon  and  textile  industries 
have  been  suSering  considerably  from  stagnant  mar- 
kets.    The   ribbon     situation     more   particularly      is 

causing  great  uneasiness  to  the  large  number  of  families 
employed  therein.  Hitherto  it  was  possible  to  gain,  a 
livelihood  in  this  industry  by  economy  and  perseverance, 
hut  at  the  present  time,  in  spite  of  the  most  honesl 
efforts,  the  St.  Klienne  weaver  can  do  no  more  than  eke 
out    a   living. 

I  give  here  a  resume  of  the  condition  ol  the  weavers 
as  it  is  to-day,  dividing  them  into  two  classes—  those 
who  own  one,  two,  or  three  looms  and  those  who  possess 
no  working  material  and  are  commonly  called  '  compag- 
nons,"  or  journeymen.  These  two  classes  amount  in  the 
aggregate  to  ahout  12,0011.  At  home  the  weaver,  or 
"chef  d'atelier,"  earns  on  his  loom  about  50  cents  a  day; 
if  he  has  another  loom  working  it  may  he  attended  to  by 
his  wife  or  one  of  his  children,  or  in  default  by  a  .journey- 
man. This  man  will  receive  •'!0  cents  a  days  of  ten  hours. 
He  gets  also  soup  morning  and  evening  (the  common  food 
of  (his  part  of  the  country),  but  goes  home  to  dinner  at 
noon.  He  also  has  to  pay  1  cents  a  day  for  the  use  ot 
Ihe  motor  power.  Consequently,  the  total  earnings  from 
Iwo  looms  amounts  only  to  70  cents  a  day,  and  out  of 
this  sum  the  weaver  has  to  spend  (i  cents  a  day  for  the 
electricity,  and  when  the  current  expenses— oil,  light,  etc 
— are  taken  out  of  his  earnings  the  net  gain  is  very  much 
reduced. 

Besides  the  weavers,  properly  so  called,  there  exists  a 
numerous  staff  composed  of  women  and  young  girls  em- 
ployed in  the  ribbon  industry.  Taken  all  together,  the 
total  number  of  persons  working  in,  the  local  industry 
might   he  put   down   at    50,000. 

The  women  seldom  earn  more  than  10  cents  a  day  and 
frequently  much  less,  while  Ihe  girls  do  not  make  more 
Ihan  from   15  to  18  cents. 

In  the  factories  the  wages  are  a  little  better.  The 
men  are  paid  on  the  average  of  93  cents  a  day  for  ten 
hours.  Three  years  ago  they  earned  $1.21.  At  the  pres- 
ent time,  owing  to  the  dullness  in  business,  the  men  only 
rork  seven  or  eight  hours  a  day  and  gain  proportionally 
ess. 

Under  such  conditions  it  is  nol  surprising  that  the 
young  generation  is  turning  away  from  an  industry 
which  for  years  was  the  glory  of  St.  Ktienne.  It  is  thus 
that  none,  if  any,  apprentices  are  found  and  even  the  sons 
of  the  weavers  strike  out  in  other  directions.  On  the 
other  hand,  the  large  employers  who  hitherto  prided 
themselves  on  turning  out  the  richest  designs  have  gradu- 
ally abandoned  first-class  goods  in  favor  of  the  cheapest 
kind  of  ribbons,  which  bring  in  more  profit  to  them  hut 
less  withal  to  the  weavers.  Unless  some  reaction  takes 
place,  St.  Klienne  will  lose  her  reputation  in  this  indus- 
try. 

The  number  of  factories  in  Koanne  is  25,  with  from 
300  to  Vim  looms  each,  and  employing  from  11,000  to 
12,000  men,  and  if  the  small  town  of  Thi/.y,  in  the  ad- 
joining department  (Rhone)  were  taken,  we  would  have 
40  factories,  with  an  aggregate  of  20,000  workmen.  In 
the  town  of  Hoanne  itself,  twenty  years  ago  the  number 
of  looms  were  reckoned  at  4,684;  to-day  they  have  in- 
creased to  12,(1011.  This  large  number  might  seem  to  be 
abnormal  for  ihe  importance  of  the  industry,  hut  it  is 
explained  h\  Ihe  fact  that  the  weavers  refuse  absolutely 
lo  work  overtime,  in  order,  they  say,  lo  prevent  over 
production.  Thev  consequently  oblige  the  employers  to 
increase   the  number  of  looms  and  employ  more  men. 
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Shirt  mm 

J\\  Popular  Prices. 


"VT^TIv  art  busv  witll  new  DeiigDS,  and  (pill 
have  a  large  range  to  submit  for  the 
coming  season.  As  in  the  past  our  values  will 
surely  impress  the  buyer.  Old  customers  know  to 
wait  for  our  salesmen.  To  others  whom  we  de- 
sire as  customers,  we  say :  See  our  line  before 
placing  any  order. 


THE  STAR  WHITEWEAR  MANUFACTURING  CO. 

MANUFACTURERS     OF 

LADIES'     SHIRT    WAISTS, 

BERLIN,    ONTARIO. 

ames  Black  &  Co. 

of  Belfast,  Limited 
Belfast,      -      Ireland 

Manufacturers  of 
Handkerchiefs  and  Fancv  Linens 


HANDKERCHIEFS 

Plain  and    Embroidered,    Fancy   and 

Lace    Edged. 

Plain  Hemstitched  and  Embroidered. 

FANCY   LINENS 

Tea  Cloths,  Tray  Cloihs,  Sideboard 
Covers,  Pillow  Cases,  Night  Dress 
Cases,  Brush  and  Comb  Bags,  Cosey 
Covers,  Cushion  Covers. 

WRITE   FOR  SAMPLES 

-     ■•  Agent  for  Canmlii 

R.  COSBIE 

30  West  YYf.llington  Street,    -     Toronto 


PEWNY'S 

Kid  Gloves 

For  your  Summer  Trade 

put  in  an  assortment  of 

these  gloves. 


EVERY  PAIR  IS  GUARANTEED. 

Pewny's  Gloves  are 

GOOD  GLOVES. 


GREENSHIELDS  LIMITED 


MONTREAL 

ACENTS    FOR    CANADA 
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WE 


ARE  IN  SPLENDID  SHAPE  FOR  YOUR 


Fall  and 


Winter  Orders 


OUR  stock  consists  of  all  lines  needed, 


Felt  Boots,  Shoes  and  Slippers 
Larrigans  of  all  kinds 
Mitts  and  Gloves,  lined  and  unlined 
Wool  Socks  and  Lumbermen's  Socks 
Wool  Mitts,  Felt  Insoles 
Rubbers  and  Overshoes 

YOUR  ORDERS  SOLICITED. 


SEND  FOR  SAMPLE  DOZENS. 


ORDERS  BY  MAIL,  TELEGRAPH  OR  TELEPHONE  RECEIVE  PROMPT  ATTENTION. 

THOMAS  RYAN  £•  CO. 

WINNIPEG. 

ESTABLISHED    1874 


LIMITED 
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hear  ;i  good    deal  these  days  aboul      the  people  were  inclined  i"  be  thrifty,  and  hi    impn 
self-made    men,   and      a    good   deal      of  the  eity   was  thai    il    waa  bound   to  grow.     The  iii-i 
aboul  "Captains  of  Industry,"      Btore  was  located  on  Front  street     a  curious  location  foi 
bu1  few  in  Canada  are  better  known 
than  Timothy  Baton,  and  fewer  still 
can  boasl  of  as  man]  real  enemies . 
Phe  Btorj  of  his  early  life  reads  like 
a   full-fledged     romance,     beginning 


a  retail  business.  Mr.  Baton  gol  the  backing  ol  a  big 
wholesale  concern,  to  the  extent  of  practically  getting 
goods  on  consignment.  Ii  gave  him  a  chance  to  make 
something  of  a  showing.  In  reality,  it  gave  him  the 
star!  for  his  present  enormous  business,  and  one  would 
with  his  apprenticeship  to  a  small  naturally  ezpecl  a  Peeling  of  loyalty  to  the  firm  thai  made 
genera]  store  in  Ireland;  his  deter-  his  early  success  possible.  In  matters  of  sentiment,  how 
ruination  to  run  away,  coming  to  ever,  Mr.  Baton  is  essentially  lacking.  The  one  all- 
Canada  when  a  mere  youth,  starting  in  here  at  the  hot-  absorbing,  all-powerful  ambition  of  the  man  was  t"  be 
t"in  rung  id'  (he  ladder,  and  doing  almost  any  wmk  that  master,  and  once  he  '.rut  into  a  position  t"  do  it,  the 
presented  itself,     lie  had  no  money  to    begin    with,  very      wholesale  interests  came  in  fur  some     pretty  hard  raps. 


little  educal ion,  and  appar 
•  ■Hi  I  \  no  more  business 
ability    than      the    average 

young  man  in  his  teens. 
He  inherited  a  tremendous 
amount  id'  force,  indom- 
itable will-power,  and  a 
constitution  that  could 
stand  any  amount  of  hard 
knocks.  He  landed  in  To- 
ronto as  thousands  and  tens 

of    thousands    have      landed 

since  looking  for  some- 
thing to  do,  nor  was  he  by 
any  means  competent, 
either  as  regards  dr\    goods 

or  anything  else . 

.Mr.     Baton's     firs!     at- 
tempt at  Btorekeeping  was 

in  St  .  Mary 's,  and  was 
crude  enough  in  its  way  to 
he  almost  absurd.  He  had 
no  credit,  very  little  money, 
and  no  friends.  What  he 
hi  he  had  to  pay  for. 
and    what    work   there    was 


Perhaps,  after  all,  we  are 
all    alike    in    wanting    to    he 

independent,  hut  that  does 
not  excuse  the  almost  in- 
gratitude of  the  man.  and 
the  readiness  with  which 
In1  forgo!     pas!  c "tesies. 

His   j#o\  e    to    |  In-    corner 

"f  Yomro  and  Queen  streets 
bnyrcrht  him  into  some 
prominence.  It  had  heen  a 
long,  hard   fight,  with   man] 

a  discouragement,  and    the 

tenacity  with  which  he  held 
things  together  show  ed  the 
calibre  of  the  man .  Toron- 
to was  developing  into 
quite  a  city,  and  n  gaf^* 
him   a  chance  to  show   w  hat 

he  could  do .  Nobodj  closed 
earl]    those   days,     hut    he 

did.        Nobody    marked     the 

price    on    everything    and 

stuck  to  it.  ami  competi- 
tion was  not  sharp  enough 
to    keep    the      almanac      in 


to  do  he  had  mostly  to  do  himself.  His  experience  was  mind.  Things  were  in  very  much  of  a  rut.  and  the  very 
rough  and  discouraging  compared  with  conditions  nowa-  indifference  with  which  the  old  store-  greeted  the  new- 
days,    and    meant    practically    pulling    himself    up    by    his  comer   was   in    reality   their  undoing. 

own  1 t -strap.-.     He  nsed  to  drive  from  St.    Mary's  to  Mr.   Eaton  was  on  the  right  track,  and  tho  conditions 

London    tor   goods,    a    distance   of   over   twenty    miles.      It  he  had  to  contend  with   kept   him   wide  awake.    His  energ] 

meant  such  absolute  economy  as  regards  expense  as  would  doubled  and  trebled  with  the  firsl  glimmering  of  BUCi 

Boon   have  discouraged   a   less  determined   man.  and  such  Salespeople  and  helpers  caught   the   inspiration  id'  bigger 

working  and  waiting  as  seem  always  necessary  to  form  things,  and  the  move  to  mo  Xonge  street  was  soon  made 

the  ground-work  of  any  permanent  success,  necessar]    by  the  growth  of  trade.     Selling  strictly  for 

Nobody  sold   for  cash  in  those  days,  but  he  had  to.  eaah  gave  him  a  distinct  advantage,  ami  to  this  one  tea 

He  had  neither  money  m>r  credit  enough  to  do  anything  tore,  more   than   anything  else,     must   he  attributed  the 

else.      The   difficulty   of   cash    selling   in    a    small    town    in-  steady  stride  ahead.      While  the  older  stores  were 

duced  him  to  move  hack   to  Toronto,  where  money  was  ling  with   regular  goods  at   regular  prices,  and  carrying 

likely  to  he  had.     His  earlier  experience  had  taught  him  -locks,  regardless  of  the  -•  Sir.     Baton  was  read] 
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witli  ;i  constant  succession  of  bargains,  bought  cheap  i<> 
sell   for  cash. 

All  went  well  until  ii  came  to  adding  new  depart- 
ments and  developing  along  different  lines  to  anything 
Toronto  had  been  accustomed.  Ii  had  to  come— we  all 
know  that  now,  but  the  cry  of  "live  and  let  live"  preci- 
pitated a  hard  fight  all  over  town,  and  aroused  the  bit- 
terest hatred  of  single  line  dealers.  Almost  any  other 
man  could  have  managed  things  differently,  but  Mr.  Eaton 
would  rather  fight  than  eat.  His  idea  was  to  keep  up 
the  excitement  and  get  people  to  wondering  what  it 
was  all  about.      Pages  of  newspaper  space  could  not   have 

been  more  effective  in  attracting  attehli and  the  buihl- 

ing  was  soon  too  small  for  the  crowds  that  came.  This 
very  indifference  to  public  opinion  has  been  characteristic 
of  the  man  from  the  very  first,  so  long  as  he  was  able 
to  sell  cheaper— no  matter  at  what  expense  of— neighbor- 
ly obligation. 

The  more  recent  years  have  been  one  continuous 
stretch  of  good  fortune,  and  in  many  ways  Mr.  Eaton  is 
deserving  of  credit,  but  his  motto  lias  always  been  the 
motto  of  Donnybrook  Fair:  "Whenever  you  see  a  head,  hit 
it.*'  Nothing  is  ever  allowed  to  interfere  with  his  ever- 
enlarging  ambition— men  and  businesses  continually  being 
side-tracked  to  make  room  for  development.  To  what 
extent  this  can  still  be  carried  remains  to  be  seen.  Mr. 
Eaton  is  by  no  means  a  young  man,  and  so  far  as  one  can 
judge,  no  one  has  yet  appeared  with  anything  like  his 
genius  for  organization.  One  after  another  have  been 
give  the  reins  id'  management,  only  to  find  themselves 
eventually  dropped,  for  no  other  reason  than  lack  of  genu- 
ine ability.  The  persistent  growth  of  the  business  car- 
ried some  of  them  to  heights  they  never  dreamed  of,  and 
it  isn't  to  be  wondered  at  that  heads  got  turned  and 
egotism  became  rampant;  with  comparative!^7  little  to  fall 
back  upon  when  the  end  came.  For  no  matter  how  much 
we  may  criticize  Mr.  Eaton's  tactics,  he  is  a  shrewd  mani- 
pulator of  men,  with  ability  to  swing  them  any  and  every 
way  he  pleases.  Some  few,  who  consider  themselves  the 
power  behind  the  throne,  are  there  for  no  other  purpose 
than  to  veil  and  cloak  the  hand  that  holds  the  whip,  and 
one  lias  only  to  study  the  developments  of  the  last  year 
or  two  to  see  how  easily  and  quickly  the  best  of  them  are 
''thrown."  To  anyone  who  thoroughly  understands  the 
ins  and  outs  of  the  game,  it  is  more  fun  than  a  circus,  and 
if  there  are  to  be  any  bouquets  at  all.  we  must  admit 
that  Mr.  Raton  is  a  past-master  in  the  art  of  using  men. 
with  absolutely  no  head  or  the  first  glimpse  of  sentiment 
when  once   he  is  through   with   them. 

The  phenomenal  success  of  the  business  has  been 
nothing  short  of  a  miracle,  bid  no  one  presumes  for  one 
momenl  thai  it  is  invulnerable.  Merchants  in  city  and 
country  have  wakened  up  to  a  realization  of  their  own 
possibilities.  Even  in  the  realm  of  mail  orders,  others  are 
beginning  to  share  the  honors,  and  the  task  of  constantly 
discounting  the  past  is  nothing  like  as  easy  as  it  was. 
No  sensible  person  could  expect  anything  different.  The 
nip  and  luck  of  trade  is  intended  to  keep  things  thor- 
oughly wide  awake,  and  the  ureal  law  of  average  sooner 
or  later  affects  businesses  as  well  as  individuals.  There 
is  no  question  but  that  things  sadly  needed  waking  up  at 
the  beginning,  but  it  docs  not  follow  thai  all  the  energy 
and  all  the  enterprise  is  cooped  up  with  any  one  run- 
cern.    The   ability  to  "do   things  different"   is  suflicienl  1\ 


general  nowadays  to  keep  one  guessing,  and  competition 
is  growing  keener  every  year. 

Thanks   to   someone,    Toronto   stores    are    now    ami  ng 
the  best  on  the  continent.     Thanks  to  himself,  Mr.   Eaton 

is  now  a  rich  man,  although  by  no  means  free  from  re- 
sponsibility. The  business  needs  him  more  now  than  it 
ever  did.  and  to  all  appearances  this  is  likely  to  con- 
tinue, 'flie  enthusiasm  of  growth  has  developed  into  a 
mania  for  expansion,  with  apparently  no  stopping- 
place.  Trouble  with  the  Printers'  Union  led  to  the  in- 
stallation of  his  own  printing  and  electrotyping  plant. 
Trouble  with  seme  id'  the  newspapers  led  to  the  SUgges- 
tion  that  he  would  either  stop  advertising  altogether,  or 
else  would  control  his  own  mediums.  The  readiness  with 
which  he  has  always  precipitated  a  fight  is  indicative  of 
the  overpowering  ambition  to  be  master.  No  one  else 
would  dare  be  as  bold  to  a  degree  of  recklessness,  and 
so  long  as  Mr.  Eaton  keeps  on  deck,  surprises  are  apt  to 
follow  each  other  in  quick  succession. 


THE  COLLEGE  MAN  IN  BUSINESS. 

Dr.  PiersoD,  i"  Wo  1.1s  Work 

THE  attitude  of  the  business  community  toward  the 
college  man  trained  for  business  is  becoming  more 
favorable,  as  it  is  toward  college  men  in  general. 
Formerly  the  prejudice  against  them  was  strong,  and  it 
was  in  part  justifiable.  Many  a  young  man  just  out  of 
college,  with  exaggerated  ideas  of  his  attainments  and 
capacity,  was  unwilling  to  gain  his  experience  in  humble 
positions.  An  unfortunate  experience  with  one  individual 
was  often  sufficient  to  prejudice  a  business  man  against 
the  college  graduates  as  a  class.  This  prejudice  seems  to 
he  disappeariog  before  the  more  rational  attitude  id'  tne 
college  graduates  and  the  greater  appreciation  of  his  real 
worth  by  his  employer.  It  is  becoming  common  for  man;/ 
large  concerns,  such  as  the  electric  companies  and  the 
life  insurance  companies,  to  send  representatives  to  the 
colleges  every  Spring  to  select  the  most  desirable  men 
from  the  graduating  classes.  These  companies  frankly 
admit  the  superiority  of  the  college-trained  man.  Presi- 
dent 'futile,  of  the  Boston  A,  Maine  Railroad ,  perhaps  ex- 
presses the  view  of  the  majority  of  broad-minded  business 
men  when  he  says  :  "In  selecting  help  we  should  give 
preference  to  a  college-educated  man,  all  other  things  be- 
ing equal,  jand  we  have  no  prejudice  against  them.  As  a 
general  thing,  we  find  college-bred  men  capable  of  reach- 
ing a  higher  standard  in  the  service  in  shorter  time  than 
those  who  lack  the  mental  training  that  goes  with  educa- 
tion, provided  they  are  willing  to  take  hold  in  a  subord- 
inate place  and  work  as  others  are  willing  to  work  who 
have  not  had  their  advantages." 


DOES  MAN  UNDERSTAND  WOMAN'S  DRESS  ? 
Look  at  the  ridiculous  and  even  contemptible  descrip- 
tions of  women's  clothes  given  in  any  man's  novel  you 
like  to  take  up,  says  "  ( 'alpurnia "  in  the  Bystander. 
"She  wore  a  dress  of  seine  filmy  material.  "  That  is  about 
the  closest  you  ever  gel  to  realities.  Some  white  filmy 
material  !  Or,  if  it  isn't  that,  it  is  "soft  (dinging  drap- 
eries. "  We  know  those  "soft  clinging  draperies."  we  wo- 
men. Five-pence  three-farthings  a  yard  in  the  Edgeware 
Road,  made  up  at  home,  and  a  hat  to  match.  And  then 
they  think  that  they  can  make  everything  righl  by  dabbing 
in  a  \\'(\  rose  at  the  waist,  or,  i  I'  it  is  in  the  evening,  in 
the  hair,  with  a  nauseous  sop  about  white  gleaming  should- 
ers, thrown  to  appease  vanity. 
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t  DRY  GOODS  REVIEW 

T      has  enqulriei  from  lime  t<>  lime  from  manufacturers  end  others 
I         in  ling  representatives  m  tin-  leading  business  centres  here 

i      .in.i  abroad,  i 

Firms  or  individuals  open  for  agencies  in  Canada  or  T 

ibroad   may  have  their  names  and  addre    •     placed  on   i  f 

ii  list  kepi  for  the  information  of  enquirers  in  our  variou  f 

throughout   Canada  .in.i   in  Great    Britain    without  ▼ 

charge!  T 

Atldre^si    Business   Manager,  .  + 

Dry  Goods  Review, 

Montreal    sand   Toronto. 


(SAJONIC)    SECURE 

r'MOL      M*»" 

HAT     PIN 


THIS   POINT   SECURCS    THF    PIN    IN 


*0- 


THB    PIN    THAT    WON'T    PALI.    OUT. 
M  ba   i  In-  Oltcfa  D    Mrui. 

J.  NICK  LIN  <Sc  CO.,    Birmingham,  Kngland. 

AKent     P.  P.  KOOEU.  Ciirlau    liulldlnK.  TORONTO. 


JOHN  W.  PECK  &.  CO. 

LIMITED 

MANUFACTURERS    OF       ~) 

Clothing,  Fur  Goods  and 
Shirts,  Hats  and  Caps 

Montreal         Winnipeg         Vancouver 
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Wallers  Shirts" 


>> 


have  the  custom  look.  The  designs  have  been  care- 
fully chosen  so  as  to  bar  the  commonplace,  and  in  every 
way  these  Shirts  are  such  as  a  haberdasher  may  be 
proud  to  hand  over  his  counter. 

If  your  Shirt  Department  is  run  down,  stock  up 
with  "  Waller's  Shirts,"  and  they  will  enable  you  to 
keep  your  old  customers  and  will  win  you  some  new 
ones. 


JOHN 

Wholesale  Men's  Furnishings 


\A/A 


EIR    &    CO. 


214-21S  Princess  St.,  WINNIPEG 
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If  it  isn't 


HENM1CK 

—  it's  some  other  kind. 
If  itis"HENDAWICK,"— 
that's  all  you  need  to  know. 


Every  Garment 

bears 
a  woven  label 


with  this 
TRADE  MARK. 


Between  "Hendawick"  and  "other  kind"  there  often  lies 
all  the  difference  between  comfort  and  discomfort,  fit  and 
misfit,  pure  wool  and  shoddy — between  a  reputation  for 
fine  underwear  and  the  reverse. 

You'll  find  it  hard  to  sell  unsatisfactory  underwear  to 
your  customers  a  second  time. 

All  those  little  points  that  go  to  make  up 
the  perfect  garment,  are  to  be  found  in  the 
"HENDAWICK"  makes. 

You'll  find  them  Pure  Wool,  Perfect 
Fit  unshrinkable  made,  and  finished  for 
lasting  wear. 


SPECIALLY  ADAPTED  FOR  CANADIAN  TRADE. 


SHIRTS,  DRAWERS,  COMBINATIONS, 
SWEATER  JERSEYS,  HOSE,  Etc. 

for  Ladies,  Men,  and  Children  in 

ALL  WOOL,  SILK  &  WOOL,  PURE  SILK, 

MERINO,  SILK  &  MERINO, 

IN  PLAIN  AND  FANCY  COLOURS 


SOLE   MANUFACTURERS 


JAMES  HENDERSON  &  CO. 


Canadian  Agent, 

T.  H    FORLONG. 
388  St.  Paul  St..  Montreal. 


HAWICK,  Scotland. 

London  Agent,  C.  L.  HAZELL, 

London,  England, 


UNDERWEAR 


TIGER    BRAND 


THE  TIGER  BRAND 


Samples  of  these  well-known  Goods  are 
now  being  shown  to  the  trade. 

Elastic  Rib,  Unshrinkable, 

Tine  Worsted.  Unshrinkable, 
Plain  Knit,  Unshrinkable, 

fleece  Lined,  Unshrinkable. 


Ontario  Quebec  Maritime  Prov.  West 

McCLUNG  &.  BURNS.       P.  de  GRUCHY.       J.A.MURRAY.       BRYCE  &  CO. 

THE  GALT  KNITTING  CO., 

Limited. 

GALT. 

THE  CELEBRATED 


WOLF 


BRAND 


UnsKrinKable 

PURE    WOOL 

Underwear, 

TKe  Very  best  in  Make, 
Style  and  ArVear, 

For  Men,  Women  and  Children. 

CAN  BE  HAD  FROM  THE  LEADING  WHOLESALE  HOUSES. 

Robert  Henderson  &  Co.,  wAhg°Se  Montreal 
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As  common  1]   practiced,    the  process  of  distribu- 
tion  is  threefold,  comprising  the  activitii 
the    manufacturer,    jobber,  .mil  retailer,     The 
manufacturer  makes  the  goods  from   ran    ma 
terial  and  sells  them  in  large  quantities  to  the 
jobber,  who  in  turn  distributes  in  smaller  lots,  and  often- 
times mi  easier  terms,  to  the  retailer.     There  are  excep- 
tions ti>  tins,    but   as  ,i  rule  the  manufacturer  docs    not 
reach  the  retailer,  much  less  the  consumer,  directly,  and 
cannol  do  so  to  advantage.     The  jobber  is  an  intermedi 
.n  \   wi;.i  assembles  various  lines  ol  goods,  carries  a  large 

anil    assorted    Stock,    anil    by    means   of    traveling    salesmen 

ami  other     agencies,  sells  these  goods  to  the  retailer  in 

small    assorted     lots,    while    the   retailer    supplies    the   con- 
sumer. 

The  jobber  stands  in  a  verj  important  position  to  the 
manufacturer,  in  th.it  he  purchases  goods  m  large  quan- 
tities. For  many  things,  the  demand  is  seasonal  ami 
must  he  supplied  in  quantities  at  one  time.  Economical 
manufacture  demands  a    regular,  even   output,   and   most 

manufacturers  lack  both  the  capital  and  the  facilities  for 
Storing  their  output  againsl  a  heavy  and  brief  demand 
coming  at  long  intervals.  The  jobbers  unite  in  taking 
this  output  ofl  the  manufacturer's  bands,  storing  and  pav- 
ing for  it,  so  that  the  manufacturer  is  provided  with 
current  funds  instead  of  being  forced  to  borrow  large 
sums  against  the  ultimate  sale  of  an  accumulating  stock. 
In. but  verv  few  lines  is  it  practical  for  the  manufacturer 
to  reach  the  retailer  or  the  consumer  direct.  The  jobber 
keeps  a  varied  stock,  which  is  constantly  growing  more 
and  more  diversified  and  complex,  and  justifies  bis  exist- 
ence by  selling  these  goods  in  assorted  lots  on  a  small 
"'  Of  profit  to  the  retailer,  on  terms  which  ale  fav- 
orable to  the  small  dealer,  ami  oftentimes  carries  him 
through  dull  seasons,  and  aids  in  the  development  of  his 
business. 

The  jobber  distributes  these  great  stocks  of  goods  by 
means  of  extensive  stores  and  warehouses,  a  large  corps 
of  traveling  salesmen,  and  an  office  force  well  equipped 
with  buyers,  bookkeepers  and  correspondents. 

The  Jobber— A  Modern   Product. 

The  jobber,  as  he  is  known  to-day,  is  a  modem  pro- 
duct, having  existed  only  since  the  introduction  of  the 
factor)  system.  When  goods  were  almost  entirely  made 
by  hand,  the  artisan  was  usually  his  own  retailer,  and 
'""  only  did  the  manufacturing  but  sold  his  wares  di- 
rectly to  the  consumer.  A  large  proportion  of  all  Hie 
articles  made  two  hundred  years  ago  were  made  to  order 
only.  Of  course  there  were  exceptions,  as  in  the  case  of 
imported  goods.  The  old  caravan  routes  crossing  Asia 
and  Europe  are  a  proof  of  this  fact,  but  the  total  sales 
made  in  this  way  were  trifling  compared  with  the  dimen- 
sions of  trade  to-day.  The  local  artisan  knew  bis  cus- 
tomer, but  with  the  advent  of  the  manufacturer,  produc- 
tion became  so  threat  that  manufacturers  soon  lost  sight 
of  the  consumer.  They  now  made  the  goods  in  quanti- 
ties and  soughl  some  one  to  distribute  them.  This  dis- 
tributor  was  found   in   the  jobber. 

There   can    be    little   doubt    that    an    ambition    to   do     a 

I    business      is    oftentimes    the    prime    motive    in      the 

development    of  a    retailer   into   a    jobber,    and    the    retail,-. 


engaged  in  tins  struggle  i     too    apt   to  rely   »pon  in    re 

tail    business    for     Ins    profit,    and    to    Con    Idei     In       jobbing 

bueini  •    much    gain       i  in  i 

view.  It  often  causes  much  hardei  work  with  little  oi  no 
result,  and  the  small  dealei  making  tins  venture  is  verj 
apt  to  become  financial  I)  embarra  i  •!  in  an  attempt  to 
carry  his  smaller  customers,  while  the  necessity  foi  i<uv 
ing  in  large  lots,  in  ordei  to  rank  as  .i  jobber,  and  to 
obtain  lower  pines  from  tin-  manufacturer,  constantly  in- 
duces him  to  over-buy . 

Importance   to   Travelers. 
The  main   reliance    ol    the  jobber  in  placing  bis   goods 

upon   the  shelves  of  the    retailei    i,  upon   traveling    tale 

men,  who  take  samples  of  the  wares  with  them  and  go 
all  over  the  land,  into  the  smallest  hamlet,  describing  the 
Hoods,  their  origin,  their  peculiai  qualities  lor  sale  and 
for  use,  and  aiding  the  shopkeeper  m  estimating  the  quan- 
tity  winch  be  will  be  able  to  use  during  that  season.  The 

retail       trade     of      this    country    owe-    ,,     vast     debt     to    the 

traveling  salesman,  for  the  knowledge  given  regarding  the 

Hoods   which    thej    handle,    the  explanation  of  business  cus- 
toms and   training   received  in   business  methods  and   ideas 
The  traveling  salesman  is  the  local  representative  ol  i!"' 
jobber,  and   if   the  jobber  prides  himself,  as  nianv    do,  upon 
business-like     habits,    and    practical    and    correct    method 
salesmen   cannot    fall    to   impart    some  of   these   ideas   to    the 
dealer       The    retailer    is   constantly    growing    more    intelli- 
gent,   partly   because   of  his   pertinent    inquiries   from    trav 
eling   salesmen    about    the   credit    and      the    amount    ol    fire 
insurance  he  carries.     Such  questions  bring  home  to  the 
retailer  the  necessity   of  adopting  correct  business  habits 
It    ma\     be    asked  :      "Is    not    the   jobber    a   costly     di 

tributing     agency  ?"  ami   it   must   be  conceded  that     this 

service  is  not  obtained  without  expense,  but  the  jobbei 
works  on  a  close  margin  and  the  net  returns  to  him  are 
meagre  compared  with  those  of  the  manufacturer  and  re- 
tailer, who  both  enjoy  far  greater  percentages  of  profits, 
while  the  annual  increase  in  wealth  and  growth  of  manu- 
facturers    far     exceeds     that     of  jobbers.     Owing   to   the 

seventy  of  competition   jobbers   ate  c pel  led    to  cut    their 

expenses  down  to  the  lowest  possible  figure,  and  it  is 
hard  to  see  how  goods  could  reach  the  retailer  in  anv 
other  way.  I  mler  the  jobbing  system  the  manufacturer 
is  relieved  of  the  responsibility  and  immense  and  often 
prohibitive  cost  of  introducing  ami  distributing  Ins 
u'oods  in  small  amounts  In  ibis  age  of  specialization 
the  jobber  is  a  specialist  in  marketing  ■  ml  makes 
it   his  lifelong  study  to  do  tins  economically    and   to 

best   advaiit.i 

Functions  of  the  Jobber. 

Is    the   relation   of  jobber    to    manufacturer   and    retailer 
to  continue?     In   order   to  consider  his  position     mor< 
telligently    let     us    look    more  elosely   into  the    jobber's 
fund  ions. 

1.  As  a  rule,  a  manufacturer    make-  .,  single  line    ,.f 
Roods  and,   by    reason   of     bis     concentration,     is   ab 
manufacture  cheaply   and   to  the  best   advantage,  but 
cost   of  selling  these  single  lines  to  the  r'tailer  would 'be 

real     as   to     make  such  a  course  prohibit ivi 
interest  int;   analyses   have  been    made   showing    tin-  number 
of     various   manufactures     included    in   a   single  bill   pur 
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chased  fr a  jobber.     One  frequently   sees  such  cha 

amounting  perhaps  to  200  lbs.  in  weighl  and  $25  in 
and  yd  representing  fifteen  or  twenty  manufacturers, 
clearly  showing  the  enormous  cost  which  would  be  in- 
curred ii  tin'  fifteen  or  twenty  manufacturers  attempted 
;<)  sell  their  goods  directly  to  the  retailer,  while  the 
freight  and  express  charges  on  small  quantities  would 
alone  make  such   direct   dealing  impossible. 

2.  While  one  or  two  manufacturers  have  attempted  to 
maUe  a  general  line  comprising  most  of  the  articles  need- 
ed in  one  jobbing  line,  there  is  no  manufacturer  to-day 
who  can  make  a  sufficiently  varied  output  to  supply  all  a 
jobber's  needs,  and,  as  we  know,  the  tendency  of  modern 
manufacturing  is  more  and  more  towards  the  manufacture 
of  a  single  line1  of  goods— in  some  cases  of  a  single 
quality. 

.i.  Frequently,  manufacturers  do  not  have  sufficient 
capital  to  enable  them  to  dispose  of  their  goods  in  small 
lots  to  the  retailer.  They  must  have  funds,  and,  by  sell 
ing  in  large  lots  to  the  jobber,  who  usually  takes  the 
goods  in  advance  of  the  season  and  discounts  his  pur- 
chases, they  are  able  to  do  business  on  a  smaller  am- 
ount   of  capital. 

4.  The  business  qualities  which  go  to  make  up  the 
manufacturer  ami  the  jobber  are  oftentimes  very  different. 
There  are  frequent  cases  where  manufacturers  are  capable 
makers  of  goods  but   not    successful   in   marketing   them. 

5  The  job  bet  insures  the  manufacturer  a  more  certain 
market.  We  have  known  large  manufacturers,  who  have 
had  on  their  books  only  fifteen  or  twenty  customers,  all 
of  whom  were  large  jobbers,  while  these  same  jobbers 
probably  had  in  many  cases  three  or  four  thousand  retail 
accounts  on  their  individual  ledgers.  The  manufacturer, 
therefore,  practically  knows  where  he  can  dispose  of  his 
output,  and  is  enabled  to  do  business  with  greater  cer- 
tainty In  view  of  all  these  conditions,  it  may  well  be 
claimed  that  the  jobber  is  a  most  useful  and  economical 
factor  in  distribution.  It  is  not  fair  to  part  from  this 
subject  without  mentioning  a  development  of  the  last  few 
years,  which  necessitates  viewing  jobbing  from  another 
standpoint.  This  is  the  growth  of  the  so-called  catalogue 
houses.     These   may   be  divided    info    two  classes: 

a.  Catalogue  jobbers  who,  like  the  jobbers,  sell  to  the 
retailer  only. 

b.  Catalogue  retailers  who  ignore  the  retailer,  and 
sell   direct  Iv    to   the  consumer. 

Both  use  the  same  general  methods  in  trying  to  buy 
directly  from  manufacturers  and  Hi  sending  out  large  net 
price  catalogues  in  which  they  endeavor  to  outbid  all 
others  in  making  low  and  attractive  prices.  This  busi- 
ness has  had  a  remarkable  expansion,  particularly  in  the 
west,  but  side  by  side,  has  gone  the  development  and  in- 
crease of  the  jobbing  business.  This  raises  the  question 
of  the  efficiency  of  the  catalogue  as  compared  with  the 
traveling  salesman.  There  is  no  doubt  that  the  usual 
preference  of  the  retailer  would  be  to  buy  goods  from  the 
traveling  salesman.  Catalogue  or  no  catalogue,  more- 
over, the  salesman  on  the  spot  will  get  the  order  if  he 
meets  the  price.  The  jobber  has  a  great  advantage 
through  his  salesmen  over  a  linn  selling  by  catalogue.  He 
is  kept  more  constantly  apprised  of  local  conditions,  anil 
S(,  in  much  closer  association   with  his  customers. 

Modern  Methods  Adopted. 

Jobbers  have  always  shown  themselves  ready  to  adopt 
new  .methods  and  customs.  Only  lately  automobiles  have 
been  called  in  their  service.  Traveling  salesmen  may  now 
be  found  going  through  the  country  in  automobiles,  inde- 
pendent   of   railroads,    time-tables,   and   annoying    waits   at 


railway  stations.  It  is  safe  to  sav  the  lubbers  will  not 
allow  themselves  to  be  set  aside,  and  including  in  their 
class  many  of  the  keenest  minds  in  business,  they  will  not 
be  slow  to  adopt  promptly  such  methods  as  may  be  need- 
ed to  maintain  their  position.  Traveling  salesmen  were 
unknown  some  forty  years  ago.  If  the  retailer  prefers  to 
buy  by  mail  from  catalogues,  jobbers  will  no  doubt  be  as 
ready  to  dispense  with  traveling  salesmen  as  they  were 
to   lake   them  on   forty   years  ago. 

While  the  catalogue  retailer  is  not  specifically  included 
in  our  discussion  his  effect  on  trade  relations  warrants  a 
few  words.  The  catalogue  retailer  is  an  even  later  evolu- 
tion than  the  catalogue  jobber.  Several  large  houses  now 
aim  to  ignore  the  local  retailer  entirely,  and  sell  directh 
to  the  consumer.  The  methods  of  these  houses  may  fairlv 
be  regarded  as  questionable.  The  local  retailer  is 
naturally  more  or  less  prominently  identified  with  local 
interests,  and  the  merchants  of  any  country  town  are  the 
pushing  and  progressive  men  of  the  place  They  pa> 
local  taxes,  1  hereby  helping  to  support  the  town  and 
county  in  which  they  live.  They  carry  their  customers. 
particularly  in  farming  communities  and  in  the  south,  for 
long  periods.  In  times  of  crop  failure,  or  even  m  good 
vears  between  crops,  the  local  retailer  is  oftentimes  the 
main  dependence  of  the  fanner,  who,  without  the  credit 
given  him  by  the  retailer,  would  be  unable  to  get  the 
necessaries  of  life.  The  retailer  falls  back  upon  the  job- 
ber for  similar  support  in  credit,  but  the  benefits  con 
ferred  by  the  local  retailer  in  this  way  are  hardly  suffi- 
ciently appreciated.  Too  often,  the  temptation  of  an  ap- 
parent lv  low  price  will  cause  a  consumer  living  in  the 
country  or  some  small  town  to  send  his  cash  to  a  cata- 
logue retailer  in  some  large  city,  while  the  same  day  he 
may  go  to  his  local  retailer  and  vask  three  to  six  months' 
eredil  on  something  that  he  is  buying  from  him.  One 
such  house,  for  example,  issues  a  catalogue  saying  in 
large  type  to  the  consumer  :  "This  gives  you  the  price 
your  dealer  pays  for  the  goods  he  buys  and  will  prevent 
him  from  overcharging  you  on  any  goods  you  buy  from 
him."  This  is  simply  a  dog-in-the-manger  business,  en 
tirely  ignoring  the  principle  of  "live  and  let  live."  The 
moral  propriety  of  such  a  policy  is  certainly  doubtful. 
Disadvantages    of   Mail    Orders. 

Apart,  however,  from  the  ethics  of  the  case,  there  are 
many  disadvantages  of  dealing  altogether  by  mail,  as  the 
average  consumer  wishes  to  see  and  handle  goods  before 
he  buys  them.  This  feeling  is  so  strong  that  ii  seems  to 
insure  the  permanency  ol  the  local  dealer,  and  yet  if  he  is 
to  remain,  the  consumer  musl  realize  that  he  owes  a 
duty  to  his  retailer,  and  that  it  is  not  fair  or  right  to 
send  his  money  to  a  catalogue  house  at  a  distance,  while 
he  compels  his  local  retailer  to  wait  for  his  money  until 
he  sells  his  cherries  in  the  spring  or  his  corn  in  the 
Fall.  If  the  local  dealer  is  to  remain,  how  can  his  wants 
be  supplied  except  by  the  jobber  ? 

Jobbing  ethics,  on  the  whole,  are  most  creditable. 
All  first-class  jobbers  to-day  ad  on  the  principle  that 
they  are  in  business  to  slay.  .Many  can  boast  a  historv 
of  from  fifty  to  one  hundred  years,  and  no  jobber  can  ex- 
pect a  continued  existence  unless  he  practices  honorable 
methods,  thereby  winning  and  retaining  the  respect  and 
confidence  of  the  trade.  The  inducements  the  jobber  has 
to  offer  to-day  are  those  of  location,  size  and  variety  of 
stock,  prompt  shipment,  courteous  attention,  fair  treat- 
ment and  low  prices,  and  much  attention  is  paid  by  all 
progressive  houses  to  the  improvement  of  these  advant- 
ages. 

As  for  the  traveling  salesman  himself,  it  may  be  said 
there     has     been   a  decided  development    in  his    character 
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LEGGINGS  AND  OVERGAITERS 
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Ontario 


Bird  i"K  Phi 


A   Substitute    -for    "T\A/it-iO. 

rape,  containing  your  advertisement,  is  much  neater  and  ut 
very  reasonable  in  price. 

A.  T.  Porter  Importing  Co.,   232  McCill   St.,    Montreal 
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STILL  FIRST  IN  THE  FIELD! 


THE  '•  MOTOR." 


WHY? 

1    BECA1  IE    Nicholson  a   Oo    an  NIK  ORIGINAL 

[NTRODUl  ERS  OF  THE  MODERN   i:.WN<  "  \  I 

:'    BECAUSE,  thia  belli*  tea  thai    ren  qual- 

ttion  which  leads  to  EXPERIENCE 

■  \i  BE  thej  proof  all  rtotbs  IN  THEIR  OWH  WORKS 
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world-wide  reputal  i'>n 
i.i.i   \i>i:  they  ax  adapted  (or  all  taraparaturoa    never  overheat 
the  i>'h|>.  and  ixv  thoroughly  hyi 

6  BEI   \i  SE  thej  serre  the  purpose  "f  mi  ordinarj  overcoat,  and 

kdditional  advantage  of  being  athoroughlj  reliable 
ruin  proof  ''"at 

7  BECAUSE  thej  an  made  up  from  .  hoice  and  exclusive  cloths ;  no 

rubber  is  uaed,  and  the  basl  possible  workmanship  is  employed 
throughout 
'    BECA1  SB  the  thminandn  who  waai  them  always  return  I 
chaw  another 

New  and  Exclusive  Designs  for  Coming  Season. 

Best  West-End  Cut.  Style  and  finish 
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and  habits.  The  old-style  traveler,  who  was  always  as- 
sociated with  late  hours  and  whose  disposition  was  to 
treat  his  customers  to  liquor,  is  largely  passing  away.  A 
certain  mayor  of  Philadelphia  in  an  attempt  to  abolish 
music  gardens  gained  notoriety  by  his  remark,  "Beer  and 
music  won't  mix."  The  general  consensus  of  opinion  in 
the  jobbing  trade  is  that  liquor  and  business  will  not 
mix,  and  the  successful  salesman  id'  to-day  must  not  only 
he  a  man  of  reliable  judgment,  brighl  and  enterprising, 
bill,  lie  must    also  have  clean   habits  and   a  good   character. 

Jobbers'   Associations. 

Recent  years  have  shown  in  some  lines  of  business  the 
tendency  of  jobbers  to  come  together  in  jobbing  associa- 
tions, and  this  is  in  line  with  the  general  trend  of  in- 
dustrial affairs.  These  jobbing  associations,  as  a  rule,  do 
not  pai take  of  the  nature  of  a  trust,  and  arc  a  menace 
neither  to  the  retailer  nor  to  the  consumer.  An  evil  fac- 
tor in  competition  has  been  personal  feeling,  and  jobbers, 
frequently  in  the  same  city,  have  oftentimes  sacrificed 
profits  simplv  because,  not  coming  in  contact  with  fellow- 
jobbers,  they  have  taken  for  granted  that  their  competi- 
tors were  not  worthy  of  acquaintance,  and  simply  fit  sub- 
jects for  commercial  war.  Jobbing  associations  have 
done  much  to  remove  this  personal  feeling.  The  mere 
fact  that  the  members  meet  occasionally,  and  perhaps 
once  or  twice  a  year  sit  down  together  to  dinner,  goes 
tar  toward  breaking  up  this  feeling  of  personal  animosity 
which  is  far  too  costly  to  be  carried  into  modern  busi- 
ness. It  is  rarely  that  such  associations  attempt  to 
regulate  prices,  but  by  free  interchange  of  information, 
they  prevent  the  spread  of  unfounded  reports,  and  work- 
ing together  are  able  to  take  up  such  matters  as  freight 
charges,  postal  and  express  rates,  and  trade  abuses; 
while  some  associations  have  deliberately  pursued  a 
policy  of  educating  their  own  weaker  members  into  pro- 
per business  habits. 

These  associations  also  stand  in  important  relation  to 
the  manufacturers,  and  have  frequently  been  able  to  in- 
duce them  to  adopt  better  methods  in  the  disposal  of 
their  goods.  The  associations  have  taken  the  view  that 
jobbers  are  the  natural  outlet  for  the  manufacturer,  who 
should  regard  the  jobber  as  his  selling  agent,  and  not  his 
enemy,  and  that  their  interests  are  joint  and  often  iden- 
tical. Manufacturers  have  in  many  cases  readily  respond- 
ed to  this  liberal  idea,  and  an  element  of  harmony  has 
thus  been  brought  into  their  relations.  In  all  such  mat- 
ters, jobbing  associations  have  been  highly  useful,  while 
in  these  days  of  mammoth  corporations  and  trusts,  they 
have  often  been  able  to  command  a  hearing  where  the  in- 
dividual jobber  would  have  been  ignored. 

Such,  then,  is  a  brief  account  of  the  jobber  as  he  ap- 
pears to-day.  He  is  the  outgrowth  of  modern  business 
conditions,  and  well  equipped  to  distribute  cheaply  and  to 
the  best  advantage  the  vast  volume  of  goods  daily  out- 
poured by  manufacturers  who  find  it  impracticable  to 
market  their  goods  directly.  There  seems  to  be  no  other 
channel  through  which  the  retailers  can  be  so  economi- 
cally and  advantageously  supplied  with  a  sufficient  as- 
sortment of  goods  in  all  their  variety  of  sizes  anil  styles 
No  other  agency  offers  bo  carry  the  retailer  financially 
through  dull  seasons  and  times  of  stress,  and  without  the 
jobber,  manufacturers  would  often  find  it  impossible  to 
obtain  proper  representation  to  (he  retailers.  The  jobber 
has  won  his  position  by  hard,  intelligent  work  and  eco- 
nomical service,  and  is  apparently  an  indispensable  agent 
in  the  distribution  of  goods. 


THE  OPINION  OF  A  SUCCESSFUL  MERCHANT. 

0X1']  of  America's   merchant    princes  said   recently  that 
the   reason   so   many   honesl    men    tailed    in   the   world 
of     business     was     because     they     were     poor     adver- 
t  isers. 

As  this  man  has  achieved  success  over  the  same  road 
yon    are    traveling,    over    the    road    the    poor   advertisers 

tailed  to  travel,  his  words  are  entitled  to  considerable 
weight. 

As  it  is  calculated  thai  90  per  cent,  of  the  retail 
merchants  fail,  there  must  be  a  very  large  number  of 
poor    advertisers. 

Do  not  be  numbered  anion-  them.  If  you  have  not 
a  well  laid  plan,  and  do  not  use  method  in  your  adver- 
tising,  you   should. 

You  should  take  into  consideration  all  the  condi- 
tions confronting-  you,  and  have  your  advertising  meet 
those  conditions  as  they  are  — not  as  you  would  like  to 
have  them  — and  you  should  always  have  your  adver- 
tising enthusiastic  and  convincing  about  your  goods  and 
store    methods. 

Dashing  off  something  to  send  to  the  paper  just  be- 
fore it  goes  to  press,  and  letting  it  go  at  that .  or  reel- 
ing off  something  as  the  mood  dictates,  without  any  re- 
gard for  principles,  comes  pretty  near  being  poor  ad- 
vertising. 

Advertising  is  becoming  more  and  more  a  science, 
and  as  no  man  can  be  master  of  everything,  to-day  the 
professional   advertising  writer  is  a   necessity. 

The  services  of  the  good  ad.  writer  cost  little.  What 
he  does  will  bring  you  more  money  than  you  pay  him, 
and  in  this  connection  the  ad.  of  Messrs.  Child  & 
Fall,  of  Wakefield,  Mass.,  on  page  121  of  this  issue  of 
The  Review,  will  interest  you.  It  is  a  concise  statement 
of  the  case. 


NEVER  FRET. 

If,  old  boy,  you  strike  a  day 
When  things  don't  just  come  your  way, 
Never  fret. 

Hold  your  head  up,  be  a  man, 
If  you  will,  you  know  you  can. 
Never  fret. 

If  you  know  a  man  down  town, 
Mean  enough  to  turn  you  down, 
Never  fret. 

Things  like  these  will  pass  away 
When  the  sun  shines  out  next  dav, 
Never  fret. 

Ne\t  time  give  him  a  warm  hand, 
His  respect  you  will  command, 
Never  fret. 

Smiling'*:  good  and  proper  bait, 
You  will  catch  him  soon  or  late, 
Never  fret. 

Ice  before  the  fire  can't  stand, 
Ci  1  Iness  melts  in  a  warm  hand, 
Never  fret. 

When  it's  melted  you  may  swim, 
Feeling  good  and  full  of  vim, 
Never  fret. 
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TRADE    CONDITIONS    IN    HALIFAX 


Halifax,  June  25,  1904. 

THE  wholesale  dr;  goods  trade  is  moving  along  the 
even  tenor  of  ii-  way.  Business  i-  normal,  but 
occasionally  complaints  are  beard  thai  assorting 
orders  are  neither  so  large  nor  s<>  numerous  as 
was  expected.  The  warm  weather  \\ ;i-<  late  in 
arriving,  :in<l  retail  Blocks  of  Summer  goods  have  nol  yel 
been  much  broken  in  the  country  districts.  City  retail- 
ers have  been  kepi  very  busy,  and  encouraging  reports 
come  also  from  the  ehief  towns,  especial lj  in  the  western 
and  central  portions  of  the  province.  The  millinery  trade 
bos  been  especially  good  so  far  as  the  volume  of  sales  is 
concerned,  bul  the  demand  lias  been  unsteady,  and  lias 
kepi  jobbers  guessing  in  order  to  keep  in  stock  the  lines 
that  mighl  lie  required.  The  travelers  are  new  starting 
out  witli  their  samples  of  Fall  millinery.  bu1  early  orders 
are  not  expected  to  lie  targe,  as  milliners  here  are  getting 
more  and  mure  into  the  habil  of  waiting  Ej  r  the  later 
novelties  and  buying  little  in  advance  of  immediate  re- 
quirements. 

•  * 
* 

The  change  in  the  tariff  has  hit  our  importers  of  cloths 

rather  Beverely,  as  they  had  about  all  their  Pall  business 

I ked    at    the    old    prices,    and    hence    are    called    upon    to 

Buffer  a  reduction  of  profits  equal  to  the  increase  in  the 
duty  on  British  goods.  There  is  very  little  shoddy  im- 
ported   here,    the    trade    being    chielly   on    the   better   lines. 

There  has  been  a  chanje  in  the  personnel  of  the  leading 
tailors'  supply  house  in  this  city,  Mr.  Xorthrup  retiring 
on  account  of  ill  health,  and  the  business  being  continued 
by    the   remaining   partner,   Mr.    S.    I,'.    Cossey,   under   the 

firm  name  .d'  S.  R.  Cossey  &  Co.  Mr.  ( lossey  is  an  Eng- 
lishman who  was  brought  nil  in  the  woolen  business  on 
ither  Bide,  and  has  had  a  BUCCessful  experience  here. 
He  is  a  disciple  of  Cobden,  a  personal  friend  of  the  Min- 
ister of  Finance,  and  quite  free  in  expressing  the  opinion 
that  the  Government  mighl  he  better  employed  than  in 
making  changes  in  the  tariff. 

•  • 
* 

The  woolen  manufacturing  industry  is  one  of  consid- 
erable importance  in  Nova  Scotia.  The  Oxford  mills  long 

since  established  a  reputation  for  their  excellent 
tweeds.  'I'he  Hewson  Mills,  established  about  a  year  ago 
at  Amherst,  have  been  successful  in  securing  recognition 
as  producers  of  an  excellent  Canadian  product  for  wo- 
u's  wear.  The  Eureka  Mills  are  in  process  of  reor- 
ganization with  the  admission  of  considerable  American 
capital,  a  task  which  the  increased  duty  render-  more 
easy  of  accomplishment.  The  St.  Croix  Mills  are  oper- 
ated to  their  full  capacity,  the  entire  output  being  taken 
under  c.  ntracl  by  the  Clayton  Clothing  Factory  of  this 
city.  The  Truro  Knitting  Mills  are  heavy  consumer-  of 
wool,  their  output  consisting  of  Stanfield's  nnshrinkable 
underwear,  which  is  bo  much  in  demand  that  the  machin- 
es  i-  kept  running  until  !>  o'clock  each  night  during  tin' 

greater    part    of    the    year.       The    mills   are    all    paying    two 


ecni-  a  pound  moic  tor  wool  thai,  last  year.  The  practice 
xx  1 1 1 1  the  mill-  to  some  extenl  i-  to  exchange  wool  with 
the  farmer-  for  g I-.  but    where  ca-li   i-  paid  tin'  price 

for  I  he   new    (lip  i-   |8c  per  pound  . 

• 
A    company     ha-    been    organized    at     Moiiclon.    under    a 

Dominion  charter,- with  a  capital  ol  $500,000,  to  take  ovei 
the  woolen  mill  and  clothing  factor}  of  John  A.  1 1  ii  iii  I  ill 
res     &    Bon.       The    new     eompanv     will    be    known    a-    John 

A.    Humphrej   &  Son.  Limited,  ami  the  object  of  it-  or 

gailization    is   to   provide   additional   capital    to   increase   the 

output    and   establish   branches   in  every   province  of  the 
Dominion,  for  the.  -ale  of  doth  and  clothing.  The  first  di 
rectors  are  \Y .   !■'.   Humphrey,  Senator  Wood,  J.   II.  liar 
ii-.  F.   M.  Snminer,  ami  I',   s.   Archibald. 

•  • 

There  are  inn  clothing  factories  in  this  city     Clayton 

iv.    Son-,  one   of   the    largest    mannfacl  nrer-  of   men's   cloth 

ing  in  Canada,  ami  the  Britannia  Manufacturing  Co.,  Ltd., 

which  produce-  ladies'  -kin-  Iii  great  variety.  The 
manager  of  the  latter.   Mr.   .lame-  Anderson,   i-  now  in 

.Montreal.  In  addition  to  these,  then'  are  a  number  of 
smaller  factories,  conducted  by  .lew-,  which  -eein  to  be 
getting  control  of  quite  an  extensive  local  trade,  affording 
employment   to  a  number  of  people. 

* 

The  retail  department  of  Ixennv  &  Co..  which  has 
been  kepi  open  since  the  failure  of  the  linn  at  the  tir-t 
i  l    the  year,  i-  now    closed.  The  extensive  premises  have 

been    sold    to    II.     \Y  .     Wentzell    &    Co.,    who    will    n-e    it    in 

their  whole-ale  and  retail  grocery  business. 

•  • 
• 

About     a    year    ago    Mr.     .1.     Wesley    Smith,    one    of    the 

partner-  of  Smith  Bros.,  wholesale  iiv\  i: I-.  died.  leav- 
ing among  other  bequests  a  sum  oi  monej  tor  the  estab 
lishmenl    of   an    Old    Man's    Home    in    tin-   city.    Tin-   has 

been    added    to    from    other   source-;    a    property    ha-    I n 

secured,  and  very  soon  another  institution  will  lie  added 
to  the  list  for  which  this  city  i-  famous.  The  We-lev 
Smith  Memorial  Church,  in  which  the  Melhodi-I  ('.infer- 
ence I-  to  dav  being  held,  is  a  line  new  -i  met  lire,  recently 
erected  in  memory  of  Mr.  Smith,  who  was  a  man  of  greal 
rectitude  and   strong   moral  character. 

•  • 

II.    W.    Freeman,  who  ha-  been  conducting  a  depart 
mental   -tore    lor  some   time   in   the   north   end  of   the  city, 
created  Borne  stir  recently  by  inaugurating  a  Bpecial  sale 
conducted  by  0'  Neil  Bros,  of  Chicago,  who  make  a  spe- 
cialty of  thai  class  o1  business.  A  large  quantity  of  •_' I- 

thal     had    proven    "stickers"    was    moved    out.    and     Mi 
Freeman  was  well  pleased  with  the  result. 

•  • 

W.  I,.  Kane,  of  NY.  L.  Kane  &  Co.,  retail  dry  goods 
merchants,  was  the  firsl  in  tin-  city  to  invest  in  an  auto- 
mobile, but  hi-  example  was  quick!]   followed  l>\  others. 
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THE  dress  goods  trade  is,  with  the  resl  of  the 
drj  goods  lines,  feeling  the  benefit  of  the  fine 
warm  days,  and  Borting  orders  are  coming  in 
more  freely  for  lightweight  materials,  chief!) 
in  mohair  and  alpaca  weaves.  The  prelimin- 
ary orders  for  Fall  staff  are  prettj  well  in,  and  the 
wholesale  booses  are  turning  then-  attention  to  fabrics 
I'm  SptiiiL;.  1905.  The  new  fancj  mixtures,  prepared 
for  the  coming  Spring  season,  are  in  very  neat,  <  | n  i«* t 
effects,  of  the  most  unobtrusive  character.  The  neatest 
of  ueat  effects,  invisible  plaids,  or  cheeks  and  stripes, 
and  other  quiet  designs,  arc  what  arc  shown;  in  fact, 
these  fancies  arc  just  about  one  remove  from  plain 
cloths.  In  mohairs  and  alpacas  the  same  idea  obtains, 
only  the  pattern  comes  in  the  weave,  and  not  by  the  in- 
troduction of  another  color. 

» 

INHERE  arc  signs  that  for  next  Spring  alpaca  and  mo- 
hair materials  will  be  in  great  demand  for  fash- 
ionable wear.  The  many  new  effects  and  weaves, 
which  the  Bradford  manufacturers  have  put  on  the  mar- 
ket, and  the  new  soft  supple  finish  they  give  these  ^oods 
are  bringing  them  into  popular  favor.  There  lias  been 
a    recent    advance   of    10   per   cent,    oil    alpaca    and    mohair 


trade,  l>ni  will  have  their  usual  measure  oj  success  when 
it  comes  i"  popular  selling.  Reds  in  bright  -hade-  and 
in  suit  rose  reds  are  promising  i"  be  popular,  and  the 
feeling  is  strong  for  them.  "We  have  sold  more  red  im 
the  coming  Pall  than  we  have  done  for  years  past," 
the  comment  of  the  head  of  the  die—  department  of  .> 
large  wholesale  house. 


SILKS   are   certainly   advancing    in    popular   favor,   but 
it    is  iii   make-  adapted   to  the  present    styles.    Soft 
makes  are   what    are  selline   iii  all  OTades  and   kind-. 
Soft   finished  taffetas  in  black,  In-own.  blue,  ami  in  small 
checks   and    I'aiicv    strioes,    are    now    selling    for   shirtwaist 
suits.      The   best    selling    Summer  -ilk    i- 

the    Habutai,    and    it    will    be    l: 1    for 

Winter  Selling  as   well.      The  cutters   up 

arc   taking  large  quantities  of  this  -ill- 

for   the    Fall    and    Winter   trade.   an<l    for 

is   likely   to   be  as   favorite   a    waist    silk 

for   the   Summer  season.    Shantungs  are 

good    sellers    at    present,    but    are    in    scarce    supplj    and 

are   also   advancing   in    price.      The   dyed   shantungs    can 

hardly    lie    deemed    a    -iicco— .    a-    the    colorings    are    nut    up 


Silks  Are 
Popular. 

iiied  blouses  it 
a-  it  ha-  been 
another  of   the 


to     the     European     and     American     standard.  There     ha 

wools,  and   thev  are  be  me   taken   freely  at    the   improved       ,                                        ■, .       .       ,,       ,     ,      ...  . 

'                 been    some    success    with    the    bleached    -ilk.  A 
l ales. 


A    HEAVY    advance    sale    of    broadcloths    ami    Venetians 
for    Fall    has    been    noted,    and    indications    are    thai. 

though    for   hard    wear   the    fancy   effects   will   sell 

well,    for    more    formal    dress    plain    broadcloths    or    Vene- 
tians   will    be    chosen.       Price-    in    this   (dass   of    fabrics   are 

tirmy  held,  as  the  high-grade  wools  that 
Broadcloths  they   are   made   from   are   a   -hade   dearer 

And  Venetians,    than    they    were,    and    the    tendency    of 

fashii  n,  which  i-  seems  most  probable 
will  be  maintained,  points  to  materials  made  from  these 
liner  wools.  A  Bradford  correspondent  says:  "When  the 
I. id  is  taken  into  account  that  the  production  in  Aus- 
tralia will  not  be  in  excess  of  last  year,  the  present  rate 
foi    merino-  cannot    be  considered   unreasonably   high.    - 

• 

DARKER   -hade-  of  colors   now    worn   will  be   fashion- 
able   tor    Fall.      Brown    seems    to    be    held    by    all 

dress   ■-: Is   authorities     as   a    leading  color,    with 

green  as  a  very  fashionable  second.  Blue  is  always  strong, 

no  matter  what  other  color  is  selling,  and  there  are  many 
popular    shade-    in    this    color    for    Fall. 

Fall  In    lighter   tone-,    there   are   oyster   white. 

Colors.  pastel    blue,      pinkish    mauve,    mulberry, 

raspberry,    ami.     verj     prominently,  the 

onion   or   tortoise-shell    -hade-.    In    grey,    nickel   and    mole 

lead.    Mauve   and   plum   are   indicated    tor  the   high-class 


nencan 
manufacturers  of  silk  are  trying,  but  with  onlv  indiffer- 
ent success,  to  bring  out  an  imitation  of  the  >han- 
tuiiL's  ami  pongee.  The  real  -ilk-  are  of  Asiatic  origin, 
and  are  woven  on  the  hand-loom.  The  American-  have, 
however,  brought  out  a  canvas  weave  iii  the  natural  color 
that    has   had    a    measure   of   success. 

Soft  silk-  are  selling  tor  the  Kail,  and  wide  width- 
are  showing  in  almost  all  make-.  Some  retailers,  it  i- 
said,  fight  a  little  shy  of  stocking  them,  "because  they 
will  not  tit  into  present  silk  fixtures."  Remembering  the 
success  of  wide  width  material-  in  the  wool  goods,  simply 
because  they  cut  so  much  better  and  are  -o  much  n 
economical  in  the  use,  it  would  seem  that  when  di 
makers  get  to  know  that  there  is  such  a  width  on  the 
market,  there  will  be  a  -real  demand  for  it.  for  though, 
of  course,  a  yard  cannot  be  -old  at  the  popular  price  of 
50c,  an  equal  quality  -ilk   12  inches  wide  will  retail  about 

>1  .  1."..   or   a    better   at    >1  .I'."). 

Chiffon  taffeta  and  taffeta  "regent"  are  the  two  lat- 
est "Bonnet"  weaves.  Thev  come  in  the  wide  width- 
ami    are   perfectly   soft    in    finish.      Taffeta   "regent"   in 

particular    should    become    a    popular    silk,    a-    with 
in--    it    combine-    a    -been    and    the    (dement    ol    brigl 
that    characterises    the    popular    fabric-    for    Fall.     M 
line   i>   a   soft    new    make    in   -at  in   that    i-   taking   with    the 
trade.       l'eau-ile  -me     and     paillette     ale     also    selling 
Fall. 
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SILKS  SELLING  WELL 

ONE  feature  of  Summer  selling  thai  is  most  marked  is 
the  strength  of  silks  suitable  for  shirtwaist  suits. 
Small  shepherd  checks  in  blue  and  white  and  black 
and  white,  and  also  hairline  stripes  in  sofl  makes  "I  taf- 
feta arc  selling  extremely  well.  Almost  as  large  is  the 
sale  of  plain  taffeta,  in  brown,  blue,  green  and  gun  metal 
shades.  The  tailored  silk  suit  is  talked  of  for  early  Pall, 
and  silk  gowns  of  dressy  make  are  also  likely  to  take;  in 
fact,  the  silk  gown  is  more  in  evidence  now  than  for  many 
years.  Pongees,  both  in  the  natural  color  and  in  the  dyed 
silk,  is  another  silk  thai  sells,  but  they  are  scarce  goods 
on  the  market  this  season.  Foulards  are  shown,  hut  the 
patterns  do  not  look  righl  tor  the  present  taste.  The 
spot   designs  sell  best,  but   taking  it  altogether,  foulards 


Canadian-made  goods  have  sold  very  much  better  for 
this   Fall   than   ever  before,   possible    because   they   have 

been  so  much  talked  about,  and  it  is  said  that  the  ad- 
vance sample  lines  for  Spring  are  greatly  superior  to 
anything  yet    turned   out    in   Canada. 


"TRADING  STAMPS." 
Editor  Dry  (loods  Review: 

SJK :  1  have  noticed  in  The  Review'  many  references 
to  the  use  and  abuse  of  trading  stamps.  It  ap- 
pears to  me  that  some  people  make  a  great  ado 
about  nothing.  We  are  being  taught  by  our  trade  paper 
education  to  use  various  methods  of  attracting  trade;  if 
trading  stamps  prove  an  attraction,  not  only  to  trade,  but 
an  inducement  to  pay  cash,  and  such  has  been  the  writer's 


Some  Canadian-made  Woolens. 


have  not  been  in  much  demand  on  the  Canadian  market 
this  Summer,  and  cut  rate  sales  are  the  rule  now  in  these 
silks. 


CANADIAN  MADE  FABRICS. 

IN   tlie  accompanying   illustration   is  shown  a  group  of 
Canadian-made  dress  materials,   which   will  give  some 
idea,    of    what     (he    Canadian    mills    can    do;    though, 
of  course,   the   color  effects   are   wanting. 

The  checked  material  and  the  one  next  to  il  are  ex- 
cellent examples  of  the  mannish  suitings  that  have  sold 
so  well  for  Fall.  The  others  are  all  tweed  effects,  with 
the  exception  id'  two,  one  a  broadcloth  with  a  faint  white 
splash,  ami  the  other  an  open  basket  weave  with  jac- 
<  ttard  figure. 


experience,  why  should  special  legislation  be  invoked  to 
prohibit  their  use?  If  there  is  anything  fraudulent  about 
their  use,  it  is  a  simple  matter  for  any  person  injured 
thereby  to  have  recourse  to  our  laws,  and  punish  the  of- 
fenders. If,  on  the  other  hand,  as  appears  most  prob- 
able, the  merchants  who  do  not  use  them  have  suffered 
thereby,  surely  their  proper  course  it  to  use  the  same  or 
similar  methods  to  attract  or  hold  their  trade.  If  trad- 
ing stamps  are  issued  indiscriminately  for  cash  or  cre- 
dit purchases,  then  their  usefulness  is  practically  done, 
but  as  a  means  of  inducing  customers  to  pay  cash,  I  have 
found  them  invaluable.  If  my  competitor  adopts  a 
scheme  that  draws  away  my  trade,  I  am  going  to  resort 
to  some  similar  method,  and  not  run  to  the  Govern- 
ment   for  special   legislation   and   protection. 

TRADER 
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Coming  Stplcs 

The  coming  season  promises  to  be 
a  homespun  Beason. 

It  is  just  a  matter  <>f style  to  have 
a  sure  selling  line 

Ihewson  tweeds  and 
Costume  Clotfjs 

are  full  of  bright,  snappy  designs, 
culled  from  the  leading  European 

woolen  cent  res  by  the  I 'resident  of 
the  Company.  Wait  for,  see,  and 
buy    I  h  wsoN   Tw  EEDS. 

NOTHING    ANY    DETTER" 


HEWSON  WOOLEN  MILLS,  Limited 

AMHERST 


J 


L 


This  label  is  on  every  package  of 

McLean's 

Mosquito   Netting, 

Manufactured    by 

Andrew  McLean  Co. 

NEW    YORK, 

the  largest  manufacturers  of  Mosquito  Nettings  in 
the  world,  whose  nettings  are  sold  by  the  leading 
dealers  throughout  the  country. 

_         _       ..„  '  Regular  Cauze. 

Two  Qualities:  lA|,FjnestCrade> 

When  you  sell  these  goods  you  are  selling  some- 
thing you  an  guarantee.  Ask  uhk  dealer  ro 
supply    McLean's    Mosquito   Netting. 


Till: 


'P1RLE'  Finish 

Indispensable  for  the  Open-Air  Girl. 

"LADY'S  REALM"  says: 

"Tbe  out-door  girl  who  low.  to  cyota,  «aik  and  drlro  will  nerei  »e»r 
anything  but  a  'Pwli'  umtuuu  w  bra  inn  im*  once  donned  one    n  n 
the  ihotrar  ol  May  <>r  the  itonn  ol  Norember,  in-r  neal  clotb  drm*  win 

remain  unspotted  nml  un>hnink,  and,  w  hen  dry,  \\  111  be  u-  fieeb  H  wIhmi 
i(  came  from  the  tailor'-  tumdi  " 


RKOIHTFRFtn  Tkaok    M»rk 

"Madge"  in  "Truth"  says: 

"Every  dressmaker  OOghl  to  leave  out  a  lilt  o(  nlvedge  -01111  •«  ben  "  Itli 
the'l'IRI.E'  stain |i on  It.  as  this  alTords  an  absolute  guarantee  for  tbe    ■ 

"The  proprietors  undertake  to  make  «ood  any  material  so  Stamped  tliat 
has  been  actually  damaged  by  rain." 


TO  BE  OBTAINED  FROM  Tin:  LEADING  IMPORTERS, 

or  full  particulars  from 

E.  RIPLEY  £*  SOS,  Limited, 

100c,    Queen   Victoria    Street,    LONDON,   f.C,    fNOLAND 
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SUSPENDERS  and  SHOULDERBRACES 

ARMBANDS  AND  GARTERS 

Waterproof,  Leather  anil  Wool-Lined  Jackets 

Ladies'  and  Gents'  Waterproof  Goats 


The  fall  lines  are  now  on  the  road.  A  postal  will 
connect  you  with  our  salesmen,  or  bring  samples  by 
express.      See  them  before  placing  your  order. 

GLOBE  SUSPENDER  CO. 


Montreal  Office 
t>\   St.  James  St. 


ROCK  ISLAND,  Que- 


NEW  LINES  OF 

Overalls, 
Suits, 

Grocery  Coats, 

Woollen  Pants, 

Etc. 

Ducks  and  Denims 

Highest  quality.  Best 
material.  Latest  pattern. 
Wide  legs.  Plenty  of  room 
in  seat.  Double  stitched. 
No  raw  edges. 

Prices,  $4.50  to  $9.00  [ter  doz. 

Our  tailor  is  a  graduate  of  the  Cutting  School  of  John  |. 
Mitchell  of  New  York.  All  sizes  guaranteed.  We  aim  to  please 
you  and  solicit  a  trial  order.     See  our  travellers  or  write  us  direct. 

ROCK  ISLAND  OVERALL  CO. 

ROCK  ISLAND,  QUE. 


I  WEAR  BROWNIES. 
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TELFORD   fr  O'ROLJRKE 
GARMENT  CO. 


ROCK  ISLAND, 


QUE 


Beg  to  inquire  if  their  representative  has   called   on   you 
with  their  Profit  Producers — 


"  Ducbm " 

Skirts  and  Petticoats 

IN       ALL      THE      CATCHY      FABRICS 


WRAPPERS^ 
1§    NECIiWEAR 


BELTS,  etc.  j& 


THEY  ARE  CANADIAN  AGENTS  FOR 


27)e  "Mmcviain  Meautp "  Govsets-wbe  best  bunt 


A     CARD     WILL     BRING     YOU     SAMPLES 
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THE    C>RTWRIGHT    MEMORIAL 
EXHIBITION    AT    BRADFORD 


WHEN  the  venerable  Lord  Mashani,  better 
know  n  at  Samuel  ( lunliffe  Lister,  head 
nl'  (lie  lii  in  of  Lister  A  <'....  .if  Manning 
ham  Mills,  Bradford,  England,  and  bimsell 
'the  inventor  of  machinery  Cor  wool-comb- 
ing .hhI  for  the  manipulation  of  -ilk  waste,  planned  the 
memorial  hall,  t<>  commemorate  Dr.  ESdmund  Cartwright, 
the  inventor  of  the  power  loom,  it  was  Pell  that  the  occa- 
sion "f  the  opening  of  this  hall,  which  had  been  designed 
in  In'  a  permanent  art  gnller}  and  museum  for  the  people 
hi  Bradford,  provided  a  fitting  opportunity  for  showing 
the  world  at  large  the  Btrides  that  had  been  made  in 
manufacturing  elotb  in  Bradford,  particularly  the  finer 
gTadee. 

For  Mi''  past    ten  years,   Bradford   ha-  been  spending 
large  sums  of  money  on  technical  education,  ami  the  work- 


there  i-  no  Fabric  made  on  a  loom  01  dyed  in  a  ^ai  thai 
i-  beyond  the  skill  of  '■>■  West   Riding  to  produce. 

Wiih  groat  wisdom,  the  Bradford  people  have  not  i 

fined  their  displaj  merelj   to  goods  in  the  i 'e,  but  have 

had  a  considerable  number  of  them  made  up  l».\  leading 
London  and  local  houses.  Thej  have,  in  this  way,  made 
■  i  special  appeal  to  the  women  of  the  British  Rmpire,  i>\ 
showing  what  beautiful  and  -i\li-h  gowns  can  be  made 
i  roni   I  Bradford  g Is. 

Bradford  -iaml-  in  the  minds  of  man)  for  lieavj  cloths, 
hui  ii  is  in  lighl  weight,  and  in  high  class  fabrics  that 
they  arc  now  challenging  comparison  with  theii  foreign 
competitors,  and  the  leading  firms  have  combined  in  a  dis 
plaj  of  the  very  finest  cloths  some  ol  wool  alone,  some 
of  -ilk.  others  of  -ilk  and  wool,  and  some  oi  alpacas  of 
silky    Burface    and    graceful,    drooping    texture,    mohairs, 


men  have  been  trained,  both  scientifically  and  artistical- 
ly. They  have  learned  dyeing  and  the  art  of  combining 
colors  with  taste,  as  well  as  the  -ccrct-  of  engineering  ami 
all  technical  details  connected  with  spinning  and  weav- 
ing. It  is  admitted  Lbat  the  money  has  been  well  spent, 
and  that  a  higher  das-  of  fabrics  can  be  made  now  than 
when  the  workpeople  were  m>i  su  highly  trained.  The  ob- 
ject of  the  exhibition  was  to  show  the  excellence  attained 
by  Bradford  in  the  manufacture  uf  fine  •.; Is.  ami  that 


deep  plushes,  rich  velvets,  canvases,  voiles,  muslins 
l>t^uc-i  surprise  of  all  -ilk-  am!  satin.  In  connection 
with  the  latter,  it  may  he  mentioned  that  most  of  the 
distinctive  fabrics  associated  with  the  name  ol  "Liberty" 
arc  ol  Bradford  make,  and  among  these  arc  satins,  cum 
hiningr  the  softness  of  crepe  de  chine  with  the  firmness  ..t 
silk;  ami  other  soft  silken  textures,  which  arc  ideal  for 
picture  gowns,  dinner  and  deini  toilettes,  dancing  frocks, 
evening  cloaks,  etc. 
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No  fewer  than  twenty  beautiful  gowns,  made  l>y  "Lib- 
erty's," of  silk  and  s.ik  and  wool  fabrics  were  shown. 
Mohair  and  alpaca  weaves  were  made  up  in  such  a  fashion 
thai  they  proved  quite  beautiful  enough  for  evening  wear. 
and  at  the  same  time  there  were  handsome  visiting  and 
afternoon  gowns  of  these  fabrics  shown. 

Then  there  were  cloths  of  pure  wool,  in  such  supple 
weaves  and  lovely  shades  of  colors  that  they  \\ffv  appro- 
priate tor  any  function.  It  was  a  (doth  of  this  kind  that 
the  Princess  of  Wales  were  when  she  opened  the  exhibi- 
tion— of  soft  grey,  trimmed  with  medallions  of  black  and 
white  braid.  This  (doth  was  made  by  I'riestleys ',  Ltd., 
and  the  accompanying  picture  shows  the  weaving  of  it. 
A  large  cabinet,  tilled  with  pieces  of  Bradford  dress  ma- 
terials, the  gifl  of  ten  id'  the  principal  manufacturers, 
was  presented  to  the  Princess.  Anion*;'  these  were  fabrics 


in  Canadian  eye.-,  for  it  coven  only  about  400  square 
miles,  and  no  part  of  it  is  much  over  fifteen  miles  from 
Bradford. 

The  value  of  the  wool  worked  up  annually  in  the  vari- 
ous trades  in  this  limited  section  is  about  £23,000,000,  or 
$125,000,000,  and  it  is  estimated  that  by  manufact  uring  pro- 
cesses, etc.,  its  value  is  enhanced  to  at  least  four  times 
(hat  amount  before  it  reaches  the  retail  merchant:  or,  iii 
other  words,  the  annual  value  of  the  output  id'  tin-  woolen 
industries  of  the  West  Riding  of  Yorkshire  totals  the 
enormous  amount  of  nearly  £100,000,000  sterling,  or 
$500,000,000. 

Bradford  has  shared  the  great  growth  in  population 
of  other  manufacturing  towns  in  the  West  Uidiii"  in  the 
last  century,  for  in  1S00  she  had  less  than  30,000  souls, 
while    at    the    last    census,    taken    in    1901,    her   population 


Display  of  Made-up   Dress  Goods  at  Bradford. 


made  by  Lister  &  Co  ,  Prieslleys',  Law  Russell  &  Co., 
and  others.  Besides  the  dresses  given  to  her,  the  Prin- 
cess purchased  fifty  more,  showing  that  she  intends  to 
wear  Bradford  goods. 

In  trying  to  encourage  home  industries,  the  Princess 
is  only  following  the  example  of  a  long  list  of  English 
Royal  women;  in  fact,  it  is  to  one  of  the  early  queens, 
Philippa  of  llainault,  that  England  owes  the  beginning 
of   the    woolen    industry. 

People  in  Canada  know  Bradford  goods  so  well  that 
they  are  sure  to  be  interested  in  particulars  of  the  town 
itself  Bradford  is  the  heart  and  centre  of  the  woolen 
trade  in  the  West  Riding  of  Yorkshire.  Practically  all 
the  woolen  materials  made  in  England,  with  a  few  ex- 
ceptions, are  produced  in  an  area  that  will  seem  very  small 


was  27!I,7(J7.  It  will  interest  advocates  of  municipal  own- 
ership to  learn  that  the  people  of  Bradford  are  firm  be- 
lievers in  it;  for  gasworks,  electric  lighting  nad  power 
stations,  street  railways  fifty  seven  miles  long,  abattoirs, 
conditioning  house,  and  wholesale  and  retail  markets,  are 
all  owned  and  managed  by  the  city.  Pure,  soft  water  is 
of  first  importance  in  a  community  that  lives  by  wool, 
and  Bradford  brings  hers  through  a  thirty-nine  mile  con- 
duit from  the  moorlands,  at  the  head  of  Nidderdale  and 
Wharfedale.  The  system  has  cost  £4,000,000. 

The  raw  materials  of  Bradford  trade  are  wool,  mohair, 
alpaca,  cotton  and  silk,  of  which  the  first  three  are  the 
most  important.  The  Bradford  exchange  has  2,250  mem- 
bers, a  number  which  is  only  equalled  by  Manchester  and 
Liverpool,  the  cotton  centres,  outside  of  London. 
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Small  Packages 

of 

China  and 


Earthenware 


From  Stock  2*  Import  Prices 

are  a  Feature  in  our  business. 
It  you  Bell     CROCKERY     or  are   thinking  of  doing  so 

Write  us — It  will  pay  you 


: 


BOOKLET  NO.  2 
<ENT  FREE 

ON  REQUEST 


BARNARD  &  HOLLAND  CO 

Montreal 


1  WHEN    IN    MONTREAL 

♦  CALL   AND  SEE  US 


English     Pot'ery 
Representatives 


Importers    of 
China  and  Class 


♦ 

X 

X 


: 
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: 
: 

4 
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290  St.  James  Street,  Victoria  Square     t 
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"TWO  STEEPLES" 

1  1^2 

UNDERWEAR 

iMWlil  J± 

f  OR  THE  PEOPLE 
EVERYWHERE 
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TWO  STEEPLES   LIMITED, 

MANUFACTURERS, 

WIGSTON,  and  at  i   Fell  Street,  LONDON,    E.C. 

Also    at    Manchester,    Glasgow,    Edinburgh. 

Only  Canadian  Address  : 

Romain  Building,  7^  85  King  St.  W.,  Toronto 
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r\  P^  Wholesale  H^  /"> 

^y  #  Importers,  Jobbers,  Manufacturers  ^A>* 

^  QUEBEC        |  ' 


LUMBERMEN'S  SUPPLIES 

Our  Travellers  are  now  showing  Fall  samples  in 
all  lines  of  General  Dry  Goods.  The  newest, 
nicest  and  most  stylish  patterns  in 

WOMEN'S  WEAR  MEN'S  WEAR 

CHILDREN'S  WEAR 


AND 


READY-TO-WEAR  GOODS 
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ARTISTIC    DRESS    FOR    CHILDREN 


Janet     I'ayne     llu»lt-    In     I  hr    Cralttman 


TIlKitr  i  ,[  two-fold  significance  in  putting  dress 
upon  .1  child  I  uless  intelligentlj  done,  il  ma) 
lead  in  mild  corruption,  bul  il  wiselj  consider 
ed,  u  ma]  mean  education  and  true  happiness 
to  him.  The  child  longs  lot  beautiful  clothes. 
Indeed,  his  first     sentimenl     regarding  them   is  pure  ad 

ation,  which  is  the  seed  ol  arl  knowledge.     His  second 

I  hough  1  is  in  use  Ins  clothes  lor  imaginative  play  to 
plaj  the  adult,  or  the  fine  princess,  oi  ,i  tree,  a  flower, 
or  a  fair] 

The  moment   tins  emotion  is  observed     in     him  is  the 
nine  in  dress  him  decorative!)    and,  in  a  Bense,  with  his 
co-operation.     During   the  nurserj    period,   the  only    con 
siderations  for    clothes     should  be  those  ol  puritj     and 
plainness.     Mm   when   the  child   begins  to  create  his  im- 

he  uses  himsell  as  a  factor  in  them,  and,  like  an 
actor,  he  musl  be  appropriated  dressed  for  his  scenes. 
Ii  Hoi  in  reality,  he  will  pretend  to  be  so,  and  we  ma) 
in  dress  supply  this  pretence  with  ground  for  further  im- 
aginative Invention;  so  making  him  the  practical  illustra- 
toJ  oi  Ins  dreams.  The  child's  game  of  too  much  pre- 
tence, withoul  appropriate  symbols  oi  attributes,  leads 
in  poetic  starvation  and   the  capacity   for  fruitless  iong- 

ii  ii  does  nol  soon  end  in  apathy.  Since  this  senti- 
menl is  the  commonest  curse  of  the  race,  it  befits  u 
psychologists  to  imparl  to  our  children  a  differenl 
spirit.  This  is  easily  done  by  teaching  them  to  master 
externals  and  to  assimilate  their  beauty.  Our  dissatis- 
faction comes  because  we  do  not  know  how  to  make  the 
most  ol  the  beauty  ol  our  small  possessions,  and  to  ap- 
propriate the  spirit  ol  what  we  do  not  actually  and  ma- 
terially possess.  No  one  who  understands  the  law  ol 
beauty  is  every  unhappy  from  his  limited  circumstances. 
Ml  children  love  color,  and  their  delighl  to  wear  it  is 
like  the  basking  Ol  insects  in  the  sunshine  It  is  the 
atmosphere  which  the)  seek.  Even  an  infant  takes  a 
mood  directly  from  a  color,  and  the  result  of  incorred 
combinations  is  to  make  a  child  restless.  It  acts  as  an 
obstacle  to  the  How  ol  his  fancy  and  the  action  of  his 
reason,  and  il  tins  grave  error  occur  in  his  dress,  he  feels 
ashamed,  without  known,-  why.  Bui  he  will  wear  col- 
lect ly  produced  effects  oi  richness  and  brilliancy,  with 
courage,  in  the  presence  of  his  plainly  attired  com- 
panions 

The  Question  of  Size. 
The  dress  having  been  adapted  to  the  mental  necessi- 
ties ol  the  child,  there  is  a  further  and  purely  artistic 
question  to  be  considered.  'Phis  is  a  question  of  size. 
The  rule  of  following  the  line  of  the  figure,  which  is  gen- 
erally observed  in  artistic  clothing  for  adults,  does  not 
apply  to  the  garments  of  small  children  Their  forms 
have  not  yet  reached  symmetrical  development,  their 
space  is  too  small  lo  be  considered  in  lines.  They  de- 
mand mass,  although  a  detail  which  is  in  scale  with 
them,    and    which    docs    not    detract    from    the   color    mass. 

a  peculiar  beaut)    to  childish  dress.     Striped  cloth, 

made    in    a    single    piece,    in    which    the    lines    arc    a    feature 
of     mass,     would,     however,     afford   an   archaic  beaut] 
Plaids,  especially   large  f>nes.  although  having  interest  for 
children    In    reason    of     clan      sentiments,    are    difficult    to 


use,  suggesting   too  plaint)    a   geometrical  division   ol    a 
space  alread)    divided  by  nature;  although  a    iquare  pal 
tern  placed  on  end    leems  a  picturesque  perversion  and  a 

i  quite  correct   (oi   use  in  small  garment*.    Tin 
and   proportions     ol  children  constitute  in   themselve      .■ 
lovable  quaintness      Yel    il    these  proportions  in-  divided 
unreasonably,  the]   become  grotesque      We  laugh  unavoid 
ably  ai   the  sight  oi  ,,   little  fellow  cut   up  into  compart 
meiits  ii\   ins  cap,  the  line  oi  his  ban,  a   sailor  collar,  a 

bolero      jacket,      a    blouse,    bell,     little     t  roiisers.    In    hall 

stockings   giving   two  .spaces   to  his   verj    short    le^s,  b) 
his     shoes     making  still  auothei    division     all    these  ,,. 
centeil  b]    arrangement   ol  color.     But    the  quaintness    ol 
children  may  be  an  opportunity   for  using  an  exaggerated 

figure  Willi  telling  efiei  I  such  as  an  enormous  plume, 
far  exceeding  the  scale  ol  the  wearer's  height,  or  a  buckle 
or  a   bow,   it   it    be   not    placed   out   ol   balance.      Still,    these 

points  must  have  the  whom  sta^e  of  costume  based  upon 
a  solid  mass  ol  color,  or  they  will  begin  to  pla)  tricks 
of  jugglery    with  smaller  details. 

Use  of  Velvet. 
Certain    colors    and    fabrics    have    been    judged    in.nl \  i 
able     for     children's   usr,    such    as    purple'  and    black      and 

velvet,    LCCOUnt    of    their  associations      Mm    this    Would 

seem  to  tie  a  mistake,  for  now  here  is  velvet  so  well 
placed  as  near  the  soft  bloom  of  a  child's  skin.  It  sug- 
gests   nature's      efieel    in    the    peach.      And    the    colors      oi 

mourning,  apart  from  the  convention,  are  fine  back- 
grounds for  yellow  and  curls  ami  youth,  or  they  enter 
into   harmony    with    Rowing   masses   ol   black    hair 

children  love  ami  appreciate  designs  and  distinctive 
styles,  if  these  are  brought  sympatheticall]  to  their  un- 
derstanding. Indeed,  there  should  be  special  manufac- 
tures oi  patterns  for  children,  no;  onlj  in  the  interest  ol 
fashionable  appropriateness,  bul  also  in  ondei  to  teach 
the  principles  ol  decorative  art,  and  to  show  the  dignity, 
not  the  vanity,  ol  the  costume.  It  a  child  be  taught  the 
relation  of  fabric  to  season,  to  imagination,  history  .tint 
life,  that  he  ma)  pla},  he  will  scarcely,  in  maturity,  be 
a  victim  ui  the  pett]  extravagances  ol  fashion;  nor  will 
the  little  girl  obtain  the  wrong  meaning  ol  clothes  thai 
obtains  so  largel]  among  women.  She  will  dress  simply, 
individually,  and  with  dignity.  M\  means  ol  such  a 
movement,  arbilrar]  fashion  might,  in  time,  fall  natur- 
ally info  the  ways  oi  common  sense,  and  dress  would  ex- 
press the  use  oi  time,  not  its  misuse,— the  knowledge  ol 
the  wearer,  not   a   tryant's  caprice. 

Special  Patterns. 
Special  patterns  for  children,  besides  appealing  in  then 
particular      qualities,   and    giving    them    their    own    World, 
bring    them    into      closer      relationship    with    their    elders 

Children   feel  gratitude — the  primitive  sense  oi   religion— 

toward    those   who    understand    their   spiritual    needs        \n 

is  necess.iiv   in  every  department  ol  a  child's  life,  m  order 

to   render      it    full    and    pleasurable,    but    artistic   die 
peals    most    strongly    to   him.    since   In     this    means    he-   can 
embellish   and    make   real    the   plays   that    till    his   time       [1 
is.   therefore,   the  most    practical  art   educative  factor   that 
•  an     be     employed.     Dress   being  actual!)    upon   him,   he 
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naturally  takes  most  instruction  from  it,  and  the  love  oi 
adornment  being  recognized  by  all  psychologists  as  a 
strong  agenl  of  civilization,  it  should  be  used  as  the 
easiesi  method  of  i>is  development.  When  Kate  Greenaway 
refused  the  offer  of  an  English  manufacturer  to  design  ex- 
clusively tor  children's  garments,  the  children  probably 
lost  more  than  they  have  gained  Hum  her  hooks.  If  her 
illustrations  alone  changed  the  style  of  costume  for 
children,  what  might  not  her  practical  working  in  stuffs 
have  done  ? 

The  problem  of  artistic  dress  for  children  resides  pos- 
sibly more  with  manufacturers  than  with  mothers,  for 
the  latter  arc  open  to  suggestion,  and  nothing  is  more 
common  than  their  diligence  in  decorating  garments. 
When  they  give  hours  of  valuable  time  to  fancy  stitches 
and  trifles  of  dress,  they  show  susceptibility  to  follow  a 
new  style;  so  that  a  regular  trade  or  art  movement  for 
the  production  of  nursery  costumes,  would  find  a  public, 
and  might  possibly  receive  aid  from  educators.  Those 
who  have  witnessed  the  inspiration  which  costume  plays 
afford  to  children,  would  not  think  costume  games  too 
artificial  or  troublesome.  A  child  might  have  a  little 
wardrobe  for  this  purpose,  as  he  has  his  set  of  doll's 
clothes.  There  are  historical  dolls  in  the  market,  and  if 
children  were  allowed  to  personate  historical  or  alle- 
gorical figures,  they  would  advance  a  step  farther  in  their 
enjoyment  and  appreciation  of  the  characters.  These 
might  be  the  heroes  of  nursery  rhymes,  or  the  flowers  of 
a  garden. 

Suggestive  Ideas. 

can  be  delicately  and  conventionally  put  into  the  fabrics 
sold  by  the  yarfl  for  children's  ordinary  clothes;  the  only 
point  is  to  connect  an  idea  or  sentiment  with  dress;  to 
establish  close  connection  between  mind  and  body.  If 
children  knew  that  their  blue  calico  studded  with  white 
stars  is  the  ancient  Egyptian  pictograph  of  the  firma- 
ment, it  would  add  new  interest  to  the  fabric.  There  are 
also  the  moon  and  the  half-moon  patterns,  commonly 
called  polka-dots,  which  can  produce  magic  garments, 
when  their  derivation  is  known.  They  are  especially  at- 
tractive in  the  original  colors  of  the  yellow  moon  and  the 
gray  sky,  and  in  their  later  development  of  the  brown 
circle  about  the  moon.  Give  a  little  girl  a  gown  of  this 
commercial  stuff,  and  then  show  hex,  some  night,  that 
phenomenon  of  the  brown  atmospheric  circle  which  comes 
from  the  moisture  of  the  air;  or  choose  the  old-fashioned 
cloth  covered  with  wavy  lines  :  a  design  derived  from  the 
Egyptian  water  motif  These  are  already  obtainable  in 
the  shops,  with  their  poetry  lost  in  commercial  common- 
ness, but  what  countless  designs,  beautiful  in  form  and 
color,  could  be  derived  from  the  phenomena  of  nature, 
from  legend,  from  child  and  animal  life,  and  how  would 
they  differ  from  the  grotesque  flower-patterns  and  the 
nondescript  motifs  of  the  present  inartistic  commercial 
stuffs.  An  idea  from  a  daisy  for  ordinary  dress  would  be 
merely  the  use  of  white,  yellow  and  green,  simply  com- 
bined (not  in  grotesque  imitation  of  petals);  but  the 
child  must  feel  an  imaginative  relation  between  the  flower 
and  the  design,  it  it  were  indicated  to  him  that  the  color 
scheme  and  the  proportionate  values  were  taken  from  the 
daisy.  Further,  he  would  be  taught  that  nature  is  al- 
ways beautiful.  This  would  be  to  give  him  the  founda- 
tion of  art-training,  teaching  him  where  to  go  for  art 
ideas  anil  how  to  use  them  intelligently,  but  without 
sentimentality  or  travesty.  The  same  method  by  its 
element  of  imagination  would  grant  him  his  child's  right 
of  play  and  reconstruction.  The  rainbow  is  a  fascinating 
subject  for  color  use  and  imaginative  treatment.  A 
little  girl  dressed,  one  Sunday,   in  a  pale  gray  china  silk 


gown,  having  two  ruffles— one  of  pale  pink,  the  other  of 
violet— and  with  rainbow  ribbons  at  the  shoulders,  wear- 
ing also  an  opal  for  the  rain-drop,  was  seen  in  ecstacy 
before  a     real      rainbow.     She   was   an    old    Greek    for   the 

moment.  Nothing  could  have  so  united  her  with  nature 
as  this  touchstone  of  apparel.  And  yet  she  was  not  so 
startling  as  to  be  conspicuous,  or  so  distinctive  as  to 
suggest    fancy    costume. 

Acceptable  Dresses. 

The  Little  Lord  Fauntleroy  style  did  much  to  make 
children  picturesque,  but  its  weak  point  lay  in  the  fact 
that  children  associated  if  with  too  much  goodness,  and 
little  boys  did  not  like  the  long  hair.  Similar  prejudices 
must,  be  respected,  for  a  dress  must  be  acceptable  to  the 
child  in  order  to  influence  him  for  good.  Sailor  costumes 
for  boys  invariably  have  the  ellect  of  making  them 
manly.  They  are  stimulated  to  courageous  and  daring 
acts.  A  little  boy  to  whom  a  pair  of  "Klondike  hoots" 
had  been  given,  was  closely  watched  for  the  effect.  He 
began  at  once  to  dig  for  gold,  lie  learned  incidentally 
the  use  of  the  pickaxe,  and  his  mind  was  not  at  rest  un- 
til he  knew  all  about  mining,  while  his  interest  was  di- 
rected to  the  workmanship  of  gold  trinkets.  A  cowboy's 
hat  made  the  same  little  fellow  demand  a  lasso,  and, 
riding  on  the  fence,  he  learned  to  draw  in  every  scurry- 
ing chicken.  The  lesson  to  be  derived  from  these  facts  is 
one  of  skill  and  not  of  ethics.  A  mere  badge  worn  dur- 
ing campaign  times  gives  the  child  his  part  in  politics. 
A  suggestive  touch  of  dress  in  accordance  with  the  idea 
of  a  fairy,  might  send  the  child  to  search  in  the  grass. 
and  what  knowledge  would  be  there  acquire  ! 

Plain  colors  can  always  be  obtained  for  imaginative 
use  :  azure,  like  the  sky;  yellow,  like  sunshine;  pink  and 
gray,  like  clouds;  green,  like  the  trees,  are  always  sure 
to  produce  good  results,  when  combined  with  the  color 
which  occurs  in  the  original  composition. 

Commercial  Considerations. 

It  is  a  delightful  parr  of  the  mother's  function  to  con- 
ceive such  dress  for  her  child  as  will  lead  him  to  nature, 
to  imaginative  ideas,  to  art  and  her  own  companion- 
ship. But  the  most  accurate  and  broad  result  will  be 
reached  when  manufacturers  shall  take  up  the  subject  as 
a  commercial  consideration,  and  give  it  professional 
treatment.  Artists  will  design  the  stuffs  with  regard  to 
the  completed  costume.  Perhaps  colored  plates  showing 
the  design  of  the  whole  dress  might  accompany  each  pat- 
tern, and  thus  the  stuff  would  have  close  relationship 
with  its  final  use.  Then,  mothers  of  little  taste  or  edu- 
cation could  make  no  error,  and  be  practically  benefited 
as  well.  The  extension  of  this  idea  of  artistic  dress  for 
children  can  be  only  to  the  advantage  of  good  taste;  for 
gradually  as  the  child  matures,  or  even  as  the  idea  be- 
comes familiar  to  him,  the  sentimental  notion  passes 
away,  leaving  the  appreciation  Tor  good  drawing,  design 
and  color,  and  thus  forming  the  art  critic.  The  same 
evolution  would  occur  in  the  manufactory,  and  finally 
stuffs  would  be  designed  with  beauty  as  their  chief  ob- 
ject. The  technique  of  basing  them  strictly  upon  nature- 
analogy  might  be  forgotten,  but  the  artistic  purpose 
would  remain  :  not  primarily  to  make  children  appear 
beautiful  to  their  elders,  but  to  give  them  the  right  di- 
rection in  all  that  pertains  to  the  education  of  the 
senses,  and  the  reverent  use  of  common  things;  lo  give 
them  a  definite,  though  unconsciously  received  prepara- 
tion for  the  tasks  of  maturity,  which  preparation  being 
early  acquired,  would  save  an  infinite  expenditure  of  time 
and  temper. 
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Dry    Coodi 

H.vl.« 


PULL   AND   CLIMB 

Tl  I K  most  populai  excuse  ol  the  employe  for  the 
apparent  neglect  ol  hia  employer  in  the  animal 
distribution  ol  honors  and  Favors  Is  the 
strength  and  importance  <>f  "pull"  over 
meril  Behind  thai  he  can  conceal  his  chagrin 
and  perhaps  blind  .1  i<'u  of  his  ardenl  admirers.  Hut  ii 
is  the  subordinate  o!,leas1  meril  who  makes  the  most 
freouenl  use  ol  the  word  "pull/'  and  this  fad  alone 
proves  thai  there  is  more  ol  this  Injustice  in  the  mind 
ih. in  in  reality. 

Piftj  \'.ii  ago,  with  old  time  methods,  "pull"  played 
.1  more  importanl  pari  in  advancemenl  than  it  could 
plaj    in   tlic     twentieth     century.     The  sou  succeeded   the 

lather,    the    nephew    the    uncle,    the   cousin    (he   cousin,    ami 

all  Hie  more  importanl  offices  were  given  to  those  ravored 

ones  whose  welfare  inc. ml  much  to  the  employer  or 
superior  m  a  private  way.  But  all  this  has  changed.  The 
Successful  business  of  to-daj  reveals  ability,  care,  atten- 
tion, system  and  other  good  business  methods.  To  he 
successful  in  the  competition  of  modern  industrial  or  com- 
mercial lite  it  must  possess  these  characteristics  to  a  de- 
gree  that    denotes   the   righl    men   in   the   righl    place. 

The  employe  who  is  convinced  that  men  inferior  to 
him  in  worth  are  being  elevated  to  positions  over  his 
head  should  talk  less  of  "pull"  and  betake  himself  where 
his  energy  will  enable  him  to  climb.  Businesses  in  which 
"pull"  is  the  ladder  will  never  he  of  sullicient  moment  in 
the  wurhl  to  make  it  profitable  tor  him  to  remain.  Thai 
is  the  sensible  way  to  view  it.  And  it  is  a  striking 
proof  of  the  lack  of  ambition  thai  makes  climb  possible, 
that   the  subordinate  clings  to  his  employer  while  at    the 

same   time   whining   about    the   importance  of  "pull."      The 

vciv    value    which      he    sees      in      himself,    if    it    really    were 

there,  would  display  itself  in  his  repudiation  of  that  firm 
and  its  methods. 

Meril  will  force  recognition.  The  salesman  of  talent 
eaimot  he  kept  down,  which  does  not  mean  that  the  good 
salesman  who  lacks  ambition  will  always  earn  his  re- 
ward (iood  qualities  of  salesmanship  arc  of  small  ac- 
count if  not  combined  with  ambition.  The  business  man 
is  only  clever  and  strong  in  so  far  as  lie  is  desirous  of 
rising.  Just  as  soon  as  he  lowers  his  eyes  his  value  not 
onlv  ceases  to  increase,  but  almost  insensibly  decreases. 
It  is  the  uplifted  eye  that  denotes  the  man  of  ambition, 
the  man   whose  services   will   grow   in    value. 

And  it  is  he  whose  mind  is  set  on  higher  levels  who 
'alks  least  of  "pull  "  The  breath  spent  on  that  cry  lie 
finds  necessary  lor  his  climb.  Limp,  lifeless  men  crj 
"pull,"   strong,   ambitious    men  climb. 


MARSHALL  FIELD'S  ADVICE  TO  HIS  SALESMEN. 

ALL  fixtures  and   propertj    of   the  house  should   he   treat 
ed    with    the    greatesl    care,      the    lirst     scratch    paves 
the  way   for  carelessness 
Bach  day  should  find  us  doing  things  better  than  pre- 
viously.     Acquire   the   habit    of   promptness    in   every    nial- 
Jm.  large  01   small,   which  is  left   to  your  cue 

K""u    ,l"'  value  ol  a  good  personal  appearance;  do  not 
think    that    an\    detail   ,,f   your  altire   will   escape   notice 


Spend  wiselv  jfOUl  pale  tunc,  COUnl  every  houi  gold 
eii,    eveiv     111 cut ppoilnnitv,    don't     Waste    ,,    minute 

at   any   time 

\void  being  influenced  foi   the  wrong  bj  othei   pel 

have   a    purpose   ol    your   own,    weigh   Counsel,    but    ad    In. in 
v  our  ow  n   best    though  1 

Cultivate    a  happy     expression     and  a  happj    manner; 

feel   it,    mean   it,    the  advantage   is   woiideilul    in   eveiv    w..v 
Learn      to    ask      such      questions   ,,s    u,||    ,|,ilU    ,)Ul     ,|l(. 

most  profitable  information. 

Let    every    cllol'l    be    toward    the    idea    ol    permanence,    do 

things   to   last,   make     the  casual  customer  a  permanenl 
one  through  sal isfaction. 

Salesmanship   maj    be   made  a    profesi  ton,  and    receive 

the   same   degree   ol    respect    accorded    to   an   artist    ,,t    anj 

class.      Be    emphatically    unwilling    to    ask    or    id  civ. 

ors    from      anv     person    who    expects    a    return    in    business 

I.I  V  ill's. 

The  great  inajorilv  of  errors  are  made  through  care 
lessness.  Learn  to  care,  be  exact,  strive  to  have  it  abso- 
lutely right— making  a  mistake  in  business  is  like  falling 
down   111   a    foot    race,    it    is  a  setback. 

Cultivate    a      good,    (dear,    legible    handwriting,      many 
people  judge  quickly  on  this  point;  a  good  bund  is  alw,,v 
appreciated. 

However  attached  to  your  business,  do  not  allow  the 
Commercial  sense  to  deaden,  but  rather  to  quicken,  the 
moral,   artistic  and   all    wholesome   sentiments. 

In  giving  orders  give  reasons,  thus  teaching  subordm 
ates    to   think   for   themselves. 

Learn  to  show  a  thorough  interest  in  a  customer  or 
anv  person  approaching  you;  try  to  look  at  the  matter 
From  bis  standpoint   as  well  as  your  own. 

Make  memoranda  of  little  points  while  you  think 
them;  run  over  the  various  sub-divisions  of  your  work 
to  recall  anv  points  you  may  have  forgotten. 


HOW  TO  SUCCEED. 

THIS   thing  of  success  in  business  is  more  a  matter  of 
right     methods     and     right  direction   than   it  is     of 
brains.     Of  course  you  cannot  make  a  captain  out  of 
a  dolt.     But   a  lot  of     fellows  who     still  hug  the  bottom 
round    of    the    ladder    would   change   places   with    those   at 
the   top   if   they   swapped    methods. 

Be  fair  to  yourself. 

""ii  1  he  1oo  much  in  awe  of  the  men  who  have  made 
a  greater  success  than  you  have.  Get  (lose  to  them  and 
ten  to  one  you'll  find  they  are  very  ordmarv  fellows, 
wearing   the  same  si/e  hat    you  do. 

Probably  they  are  going  with  the  current  while  voii 
have  been  Irving  to  row  up  stream.  No  wonder  an  ounce 
Of  efforl    for  them  counts  more   than   a  pound  for  you 

For  example,  quit  trying  to  win  success  by  handling  a 
single  line  of  merchandise  Quil  cramping  your  own  op- 
portunities. Go  with  the  trend  of  the  times,  not  against 
it  Adopt  modem  methods,  Increase  sales  vciv  much 
and  expenses  very  little  bv  handling  several  lines  instead 
of  one  Try  to  get  all  the  trade  ol  your  ciistoinei 
place   of   merelv    a    lit  lie   piece   of   it  . 

Turn  about  and  bead  the  right  way  Have  the  cour- 
age to  do  what  you  know  you  ought  to  do  and  you'll 
find   success   easier    than    you    dared    hope 
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Canada's  Greatest  Small- 
ware  and  Notion  Hoxise. 


RETURNED 

JUL  J 


A    Few    Good    Sellers    From    the 
Finest    Assorted    StocK    in    Canada. 


I  HB 


REi 

Side  Comb,  No.  441.  at  $2.25  doz.,  also 

U  R  T\J  ff?ITJi5c- t0  8,;  00  per  (loz- 


Golf  Clubs'    Hat  No.  23043/15,  at$4.5u 

Pins.  No.  23052,  doz.   pairB,  in 

at  $2.25  per  doz.  fancy    leather 

pairs.  bag. 


The  New  Belt  Buckles,  No.  1,  at $6  00  doz.;  No. 2,  at$2.00doz.; 
No.  3,  at  $2.25  doz.;  No.  4,  at  $1.50  doz.;  No.  5,  at  $6.00  doz. 


Wti  i 


■Olivette"  Back  Combs,  No.  7009,  at  $2.25  doz. 
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"  Olivette  "  Side  Comb,  No.  421,  at  $2.25  doz.  pair 

RET 


Crush  Silk  and  Kid  Belts,  68  styles  and  prices,  from 
$2.25  to  $18.00  per  doz. 


Peggy  from  Paris  Bag— 3  specials,  any 
color,  at  $6.00.  $9.00,  $12.00  doz. 
Over  100  patterns  of  the  latest  bags 
now  in  stock. 


Novelty  Blouse  Sets. 

10656  10647  10654 

at  at  at 

$2.00  doz.,    $1.75  doz.,       $2. 00  doz.  sets. 

A  great  many  styles  in  Pearl,  (iilt  and  Ox. 


We  have  Pomp  Combs  In  all  styles  and  qualities,  from  $1.20 
to  $4  50  per  doz.;  in  short,  we  are  the  Comb  House  of  Canada 


Sole  selling  Agents  f  Abel     Morrall's     Celebrated     Needles     and     Smallwares, 

|     C    M.     C      HoSe     Supporters    (the     clasp     that     wont     come    off    nor     tear.) 

C.  M.  WESTWOOD  £*  CO. 


TORONTO. 

184 


LIMITED 


July.    I104 


O  i  y    O 


VEILS 
outing 


Nii\\  thai  the  outing  season  has  fairlj  com- 
menced, there  is  a  t>>^  run  on  veils.  The 
veiling  counter,  says  one  who  is  in  close  touch 
with  the  trade,  is  the  greateel  monej  maker, 
just  al  present,  iu  the  retail  stores  Novelties 
are  constantl]  making  theii  appearance,  and  il  is  ea 
ceedingh   hard   to  keep  manj   ol  them  in  Btook. 

There  is  a  decided  call  for  colored  veils,  but  shades  of 
brown  and  blue  are  the  besl  and  safesl  sellers  Othei 
colors,  such  as  red,  green,  heliotrope,  saffron  and  burnl 
orange  are  also  seen.  The  lace  veils  thai  are  so  much 
worn  can  be  boughl   in  all  colors,  as  well  as  black    and 

White        \el    veils    With    a    lace    holder    are    onlj     second      in 

lavor  i<>  the  all   la 

In  nude  veils  there  is  an  immense  assortment.       The 


A   Now  Drape  Veil. 

one   illustrated   is  a  good    example    ol    the  besl    Belling 

style       It    is   ol    line   mesh    net,    with    holder    of   white   chil 

ion  edged  with  a  narrow,  line  Valenciennes  lace.  The 
holder  is  joined  on  to  the  bod)  of  the  veil  with  a  fancj 
stitch  that  is  new  These  \eils  are  draped  loosely  over 
the  hat,  and  the  ends  are  caught  at  the  hack,  al  a  dist- 
ance ol  a'boul  an  inch  or  so  apart,  and  the  veil  in  gen- 
eral use   is  ahont    l|   yards   long,    though  some  of  the  more 

elaborate    ones  are  much  longer.     Veils  that   an'  draped 

on   the  edges  oi   the  hat,   with   the  ends  floating  behind, 

.iic  also   much   worn,   hut    the  first    style  is   the  newer  one 
The  chiflon    veil    is    the   popular   one   this   Summer,     and 

besides     those   with   the  hemstitched   borders,    there    are 
oi  othei  sulcs      \n  uceedingl)  new  and  pretti  one 


is  embroidered  in  black  and  white  dlk  in  rich  bordei 
patterns  Besides  black  and  white,  ,,11  coloi  are  een  In 
these  veils,  with  brown,  from  etru  ami  ciuuupagne, 
through  the  golden  shades,  in  the  ic.oi  Han]  have 
chenille  boo!  in  Bolid  color,  oi  in  flal  velvel  dist  .  and 
quite  a  lew   an-  shaded. 

The   net    veil,      in      wide    mesh,    with    lam  \    bordei        in 

spotted  chemlie,  is  a  leading  veil  and  one  thai  ba 
prospects     oi   lasting  righl    through   Autumn      There  are 
many   splendid   patterns   m    this   veil,  and   colored   ' 
are  ver)   strong  in  it,  both  with  the  Belf-colored,  Bhaded, 
and     contrasting     spots.     Red  is  a  coming  coloi   in   this 
class  oi     veil,  both  in  oherrj   and  in  rose  red      There    i 
also    a    new    pinkish    mauve,    and    green  is  anothei 
color.     Prominence     also     is  given  to  the  brown  Bhade  , 
and  there  are  son   Baflron  or  burnt  orange  shades  on    a 
brown  ground   that     are   taking   well.     Navy,   black   and 
white  are  staple  colors. 

In    tUXedoS,    hair    nets,    etc.,    there    are    some    lovely    new 

patterns.  One  in  particular  was  noticed  that  showed  a 
spoi    wiih   .1   shadow     effect,   thai    was  extreme! j    prettj 

Complexion  veils  ale  also  being  shown  — that  is,  a  veil 
with  a  lining  <>f  verv  line  white  maline. 


HANDKERCHIEFS. 

I^HOUGH    linens  are   firmly   held,    there  has   been   no  ad 
vame   over    last    v  ear's    prices    tor   handkci chiet    lines 
Large    orders,      so   far,   have   been    the    rule     loi       the 
Christmas    trade,    which    is    the    ^rcat    selling    season      loi 

handkerchiefs. 

Initials  are    very   much  in  demand,  and  bandkercbjel 

with    a   narrow   colored   border,   and    with    little    trail 
embroidery    in    the   same  color   as    the   holder,   in    the  coin 
ers,    or   around    the    hem,    are    proving    good    sellers       Pink 
and  blue  are  the  chief  colors  taken,   hut    pale  nr<-cn   is  also 
selling   well. 

The  demand  for     real     lace  handkerchiefs  is  becoming 

each     year  more     widely  spread,  as  thev    form  a  favorite 

Christmas  or  hridal  present.  In  close  imitation  ol 
Brussels  lace  are  now  shown  handkerchiefs  made  hv  hand 
in  hraid  and  lace  stitches.  These  are  very  attractive, 
and  are,  of  course,  less  in  price  than  those  of  the  laces 
they   copj 

LACES. 

BVRQAIN   -.ales  are  now    general  at    the  lace  counter, 
as  merchants  are  clearing   stocks  before  the  end  of 

the    season        Lace    has    been    so    much    used    that      in 
spile  of  the  unpropitious  season,  a   verv    large  trade  has 

been    done       Special    lines    at    special    prices    ,,n-    riOW    being 

sought,  and  in  both  wholesale  and  retail  bouses  there  is 
a  general  clearing  taking  place.     In   the  wholesale  ! 

things    are     pretty    quiet,    as    it    is    between    seasons,     and 

holidays  are  the  most  interesting  topii  Si  far,  selling 
has  been  confined  to  lingerie  laces.  Valenciennes,  torchons, 

point  de  pans,    etc        There   ale    also    a    few     orientals     ami 
hut    as    vet    indications    ,,s    to    what    is    re.illv    expect 

ed  io  -ell  ftii    Pall  .if  veiv    vague      Lace  buyei     are  pre 
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paring  in  leave  For  foreign   markets,  and   it    is  no1   until  There  has  been  an  advance  in  braids  made  of  fibre  silk, 

their  return   tbal    it    will   be  possible   to  speak   with    any  in   some   lines  equal    to  30   per  cent.     These   braids    are 

certainty    as  to  what   will  be  what   for  Fall.  made  in   Germany,   and     this     advance  is   for  some  kinds 

turning    the      trade     over   into   the   hands   of   firms   in   Kng- 

TMMMINGS. 

IT  is  pretty  hard  to  predict,  a1  this  early  date,  just  in 
whal  dnei Hon  oi  in  what  (lass  of  effects  the  popular 
taste  will  run  for  Pall.  A  good  many  sample  lines 
have  been  submitted,  and  some  of  the  newest  effects  in 
these  arc  illustrated.  Braids  are  again  to  the  fore  in  im- 
mense variety  and  in  many  Fall  colorings.  The  disc 
effect,  in  row  alter  row  of  braid  or  silk,  is  new.  and  i» 
combination  with  differenl  braids,  tonus  an  acceptable 
and  not  too  expensive  trimming.  .Inst  a  glinl  of  gold  is 
still  used  as  a  relief,  and  silver  or  brighl  steel  is  shown 
as  well  for  this  purpose.  Jet  galoons  and  bandings  arc 
prominent  among  the  new  samples,  and  silver  and  jet,  or 
steel  and  jet,  seems  to  he  the  new  feature  here.  These 
are  pretty  confidently  backed  by  some  buyers. 

Silk  embroideries  in  the  old  floral  forms  are  being 
shown,  the  novel  feature  being  flowers  with  raised  petals. 
Ring  and  circle  designs  arc  much  newer,  and  form  and 
colors,  and  color  combinations,  are  very  varied.  Many 
are  so  designed  that  they  can  be  used  as  detachable 
motifs.  Stamped  out  cloth  patterns  are  among  those 
shown,  and  in  this  class  come  those  of  curl  cloth.  Some 
show   kid   motifs. 


Embroidered  Silk  Trimming  lor  Fall. 

land.  These  English-made  braids  are  of  silk,  and  not 
fibre,  and  while  not  quite  equal  to  them  in  appearance 
are  better  wearing  than  the  German  fibres. 

EMBROIDERIES. 

EMBROIDERIES  have  sold  remarkably  well,  consider- 
ing t lie  wide  vogue  of  lace  as  a  trimming.   There  is 
nothing   that    can    take   the    place   of   embroidery   on 
garments   designed    for   useful    wear.      Bandings   and    in- 
sert ions   have   found    the  greatest    sale,   as   they  are   often 
combined  witli  lace.     Beadinas  in  narrow  width  are  also 
much   sought    after.      Nainsook   and 
Swiss    effects    have    sold    very    well, 
and    there   has   been   quite   a   run   on 
what    are    known      as    corset      cover 
embroideries.         Flouncings        and 


Braid  and  Disc  Trimming  for  Fall. 


Dress  Medallion  in  Linen  Guipure. 


These 


se  are  just   hints  of  what    is   new   in   sample   lines,      shaped  flounces  have  met  with  good  attention.      The  but 


but  it  is  too  early  now  to  go  to  work  and  forecast  just 
what  line  Fall  trimmings  will  follow.  Paris  is- never  in 
a  hurry  to  show  what  she  is  preparing,  and  it  is  to 
Paris  we  look  for  novelties  in  the  way  of  trimmings  and 
in  the  manner  of  using  them,  and  it  will  he  a  month  or 
over   before   anything   definite  comes    from    there. 

Many  trimming  buyers  arc  only  just  leaving  for  the 
purchasing  of  Fall  stuff,  and  it  is  when  they  return  that 
we   shall   have   something   definite   to   go  on. 


ton  effect  seems  to  be  the  leading  style;  patterns  with 
little  drawnwork  wheels  and  motives  are  good,  and  the 
lacier  openworked  patterns  are  another  strong  selling 
style.  Broderie  anglaise,  though  selling  well,  has  not 
been  so  prominent   as  was  expected. 

In  linen  bandings  for  dress  trimmings  some  beauti- 
ful patterns  arc  shown,  both  in  heavy  raised  work  and 
in    broderie    anglaise    designs.      In    Ibis   class,   but    closely 
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lh.  "COHKSCREW  '    Hair  Pin. 

The  >.ij  I..H-I. 

\  hIi.-ii  in  l  h>-  limr.  and  can 

eaalls  be  withdrawn      Retails  f*»r 
ten  Mid  Bfleen  .  can 


8  Wellington  St.  West, 
TORONTO. 

We  are  now  back  in 
the  warehouse  we  oc- 
cupied before  the  big 
fire,  with  a  complete 
stock  of  up-to-date 
Notions  for  the  Dry 
Goods  trade. 


No     867  CMJDA    Mill  I  la 

Wiiit  Set,  in  gold. 
(  »n  I.,   ,.  tailed  foi  2Si 


RETURNED 

190/ 

4 


No     31       Bait    Sot 


yon  Ban  retail  ilii-  "Swell     Belt  Bel  to 
li  o <■*  in  Gold,  Gtan  Metal  and  Blacfc 


It  will  paj  you  to  write  us  for  anything  you  require 
in  Small  wares       \\V  can  give  you  prompt  shipment 

PHILLIPS  &WRINCH 


The  •Ca.PSHEAF"    COIllESS   S»FET¥   PIN. 

i' I  roperioi  to  any  other  Bafets  Pin  made 

nii'ly  the  mil.  thai  will  ool 

in  tin    fabric 


8  Wellington  St.  West,  TORONTO. 


LIMITED 


We  are   sole  agents    for    Woodfield's    Meteor   Sharps ;     the    Best    Needle. 
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bordering  on  lace  as  well,  are  some  handsome  trimmings  in 
I  men  guipure.  These  are  shown  in  narrow  and  wide 
bandings,  and  in  medallions  as  well. 


FPJLLINGS,  PLEATINGS  AND  RUCHINGS. 
rPllls  class  >d'  trimmings  is  having  an  immense  success. 
1  and  ii  is  difficult  fur  the  manufacturers  to  keep 
up  with  the  demand.  Narrow  chiffon  ruches  and 
bouillonne  are  applied  to  all  the  sheerer  fabrics,  and  are 
shown  in  black,  white  and  pale  shades.  Knife-pleated 
frills  of  chiffon  and  lace,  net  and  lace.  etc..  have  a  wide 
vogue  as  a  sleeve  finish;  and  pleated  chiffons  are  shown 
in  all   widths  and   with   many  new  trimmings. 


BUTTONS. 

rpilKRK  is  every  indication  that  buttons  will  be  ninth 
in  evidence  this  Fall,  but  it  will  be  rather  as  a 
trimming  than  as  a  fastening.  There  is  a  leaning 
to  military  styles,  and  these  call  for  a  lavish  use  of  but- 
tons, and  it  is  expected  with  confidence  that  buttons  will 
lie  si  rung  sellers  for  Fall. 

Metal    buttons  seem   to   be   the   leaders,   though     other 
lines   are   well   represented.      The   metal   ones   come,    with 


Fancy  Buttons  for  Fall. 

scarcely  an  exception,  in  military  and  semi-military 
•styles,  'flic  plain  bomb  is  shown  in  all  sizes,  from  the 
very  smallest  up  to  36  line.  It  also  comes  in  frosted  and 
fancy   pressed  effects. 

In  semi-military  lines,  the  first  novelty  has  an  enam- 
eled hall  centre,  with  gilt  or  gunmetal  rim.  This  centre 
is  in  a  quiet  shaded  effect,  and  has  a  chased  figure  as  an 
ornament.  Another  new  button  has  a  gilt  bullet  centre,, 
and  gilt  or  other  metal  rim  around  it.  In  fancy  metal 
effects  there  are  designs  with  a  film  of  black,  which, 
while  it  takes  away  from  the  brightness,  gives  a  much 
richer  appearance  to   the  button. 

Button  ornaments  are  something  new.  They  consist  of 
a  button  centre  and  a  fancv  bow  effect  on  each  side,  made 
of  wire  and  metal  braid,  and  are  shown  in  gilt,  chased 
effects,   silver,  dull  silver,  and  gunmetal. 

Besides  the  metal  lines  there  are  many  fancy  buttons. 
Crochets  are  well  represented  in  black  as  well  as  colors, 
and    they    come   from    the    tiniest    size    up    to   36    line.      The 


flat  button  is  better  liked  than  the  lull  in  this  class  of 
hut  ton.  Novelties  are  in  fancy  braid  and  cord  effects,  in 
black  and  white,  white  and  black,  white  and  gold,  and 
all    gold. 

Satin  buttons  are  good  in  the  flaller  shapes,  and  ii 
have  a  round  centre  filled  with  a  striped  or  basket  weave 
pattern.  These  arc  intended  tor  a  cloak  button.  A 
satin  button  is  shown  with  a  ball  centre,  and  with  cord 
edge  in  open  work  pattern.  This  button  is  exactly  dupli- 
cated in  metal  with  a  braided  wire  in  place  of  a  cord. 
Flat  disc  buttons  made  of  coils  of  silk  strapping,  and  em- 
broidered in  colored  silks,  are  the  newest  yet  seen.  Pearl 
buttons  are  selling  freely  only  in  the  staple  lines.  In 
fact  pearl  buttons  have  been  pretty  well  dropped  for  the 
present,  and  the  only  lines  selling  are  the  staples  and  a 
few  ball  effects. 


RIBBONS. 

RIBBONS  are  in  good  demand  just  now  for  sashes  and 
belts,  and  for  the  belts  quite  a  few  warp  prints  arc 
being  taken.  Indeed,  this  seems  to  have  been  al- 
most the  only  outlet  this  year  for  fancy  ribbons.  It  is 
still  somewhat  early  to  anticipate  Fall  styles,  but  in 
Paris  and  London  narrow  ribbon  ruches  are  being  much 
used  not  only  as  a  rimming  for  evening  gowns  but  also 
for  calling  gowns  and  dressywear.  Should  this 
fashion  Decome  popular,  and  it  is  a  very  pretty  one,  there 
would  be  a  large  demand  for  narrow  ribbons  in  all  colors 
and   shades. 


A  NOVELTY  BELT. 

FASHION  has  decreed  that  the  crush  fabric  belt 
should  hold  sway  for  the  Fall  season.  Many  ladies 
cannot  wear  this  style  to  ^  advantage,  as  it  looks 
bulky  and  awkward  on  some  figures.  To  meet  the  demand 
thus  created  for  a  belt  which  has  the  features  of  the 
'crush,  but  with  more  graceful  lines,  a  Toronto  manu- 
facturer has  produced  an  exceedingly  graceful  belt,  upon 
an  entirely  original  idea,  and  has  placed  the  same  upon 
the  market  under  the  name  of  the  "Astoria." 


T 


KID   GLOVES. 

'HE  cool  season  has  prolonged  the  selling  of  kid 
gloves.  Styles  are  pretty  well  defined,  and  for 
Autumn  wear  there  is  likely  to  be  little  change. 
SUtchings  on  the  back,  it  is  said,  are  to  he  revived, 
white  on  white,  biack  on  black,  as  well  as  contrasting 
shades.  Suede  and  glace  kids  are  both  in  favor,  but,  as 
the  suede  gloves  soil  so  quickly  in  white  and  the  more 
delicate  shades,  glace  is  most  asked  for.  White  and 
pearl  are  the  leading  dress  glove  colors,  with  very  pale 
buffs  and  the  lighter  greys  ranking  next  in  order.  For 
street  wear,  dark  and  light  tans  and  dark  and  light 
browns  are  invariably  bought,  but  all  colored  gloves,  as 
greens,  blues,  reds,  etc.,  are  not  worn.  Mousq-uetaire 
gloves  are  shown  b\  the  high-class  trades  for  wear  with 
open  undersleeves  and  elbow  sleeves. 


ALL-OVER  LACES  SELLING  FREELY. 

All-overs  in  both  heavy  Venise  and  Irish  laces,  and  in 
line  makes  as  well,  are  just  at  present  selling  freelv  to  the 
trade.  Lace  yokes,  lace  blouses,  etc.,  are  in  a  great 
measure  responsible  for  this  demand,  and  it  is  coining 
from  all  sections  id'  the  trade,  and  includes  both  the 
cheaper  and   the  more  expensive   lines 
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Greenlander 


HARM 


Whalebone 


Per  Gross  Yards,  No.  3,  54  •  No.  4,  57-  No.  5,  60  -  Per  Gross  Yards. 

Buy  "Greenlander"  and  save  50  Percent. 

A  Sample  Gross  will  prove  this. 

Our  "Golden  Sovereign"  whalebone 

Is  a  Brand  of  Established  Reputation. 


Cut  in  all 
Lengths, 

from 
16  to  27 
inches. 


Gold  Box. 
Each  Strip 
Picked  and 


1 


Selected. 


'    Superbly  Polished 


CONTINUOUS 
WHALEBONE 

We  stock  or  can  cut 

any  Grade  of  Whalebone 

for 

DRESSMAKERS, 

CORSET  MAKERS, 

SURGICAL 

APPLIANCES, 

WHIP  MAKERS,  Etc 


DANIEL  HONE, i Chisweii st, London, Eng 
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Hitchcock,  Williams  &  Co 

The  Fancy  House  of  London 


5-_..«  **./»»- 


:hy'd 


Established  70  years. 


Special  Attention  to  Canadian  Requirements 

Buyers  will  always  find  the  latest  Novelties  in  Stock,  and  the  Specialties  for  which  this  House  is 
so  widely  known,  are  : 

Millinery  Materials,      Fancy  Lace  Goods, 

Prints,  Silks,  Velvets  and 

British  and  Foreign  Dress  Materials, 

Chiffons,  Ribbons  and  Trimmings, 

Blouses,  Fancy  Costumes,  Mantles  and  Furs. 

OUR  CANADIAN  REPRESENTATIVE,  Mr.  Cliffe,  takes,  a  full  line  of  samples  of  these  goods  twice  a  year, 
and  if  you  are  not  now  on  his  calling  list,  drop  him  a  line  at  Windsor  Hotel.  Montreal. 

Requests  for  Samples  sent  direct  to  London  will  receive  immediate  attention. 

Hitchcock,  Williams  &  Co.,  stPaui-s  churchyard 

LONDON,  England 


SIR  G.   WILLIAMS.  F.   G.  WILLIAMS, 

H.  WILLIAMS.  A.  T.  WILLIAMS. 
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OUR    LONDON 
FASHION  LETTER 


V\  hat   »■•   worn    In    I  m.     s,Klrt>    ■(    the 
I  nnili    l>cili\    .in.l    thr     Aiu.l     ii.n 
PllklM  ill  W  rip-  .111 J  ~1il  II 11 1  r  \ 


London,  June   15th,    1004 

Tl  IE  hat  s  .it     the  Freni  h   Derbj   ou  Sundaj     la  I 
were  remai  u .i i» it-  foi   the  ii  hi  in  the 

crown  .mil  for  the  beaut)  ol  the  new  rainbow 
feather  trimming.  These  crowns  tapered  .m  the 
top  and  some  of  them  were  surrounded  with 
huge  ruches  ol  tulle  In  rainbow  shadings,  giving  a  K 1 1 1 1 1  ol 
shol  effect.  These  ha1  models  were  reminiscenl  ol  the 
picturesque  modes,  such  as  the  pompadour,  trianon  and 
Louis  XVI  Btyles  Manj  had  immense  garnitures  on  <>nc 
shir  composed  hi  tulle  or  veivet  ruches,  that  reached  to 
the  full  ln-i Lxlt t  of  the  tall  crowns  Splendid  pai 
plumes,  in  most  cases  the  whole  bird,  were  disposed  in 
amazone  fashion    on     the     left     or  right   side,  and    most 


noticeable  were  the  long  side  piece  trimmings,  made  ol 
perhaps  mandarin  orange,  muss  or  other  green  tints,  al- 
ways  shaded  whatever  the  colors  wi 

Several  very  elegant  I]    dressed  ladies  who  were  seated 
in   the  presidential  box  in   the  new    and  exquisitely   lit  ted 


pavilion    wore   bats    ol     the   Gainsborough     oi     Reynold 
type,   adorned   with     three     large     o  tricli    tips   in     three 
tone        \     .in  hi  i. Hue.     from     rouge  to  the  pale  •   pink, 
navj    to  the  ii  !  ky,  mandarin   to  the  palest    lemon 

These  feathers  weri  ed  in  a  mass  mi  one    ide  "i  'in- 


I  Mnner  or  Theatre  (iown  of  chene  silk,  vuled  with  lace  net. 


hat   in  each  instance  in  the  fashion  ol  the  hats  seen  m  the 
old   time  paintings. 

Maiiv  wore  hats  adorned  with  enormous  roses  thai 
vet  natural  in  size  and  colors— they  ranged  in  shades 
ol  rose,  rouge  and  ruins.  One  large  hat  had  the  inside  ol 
the  hrim  lined  with  white  rose,,  whilst  the  crown  and  the 
whole  of  the  upper  hrim  was  strewn  with  natural  pick 
moss  hading  from  palest    to  darkest   pink        Much 

lace  of   .ill   kinds   was   used    m   the  form   of  draped    folds   on 
one   side      The   pendant     veil     was  conspicuous     h 
absence.     The  costumes  worn  gave  many   hit  com- 

ing  modes      Yen    souple  or    soft    draping     fabrics     were 
mostly   in    favor,     The  full     skirts     were  ornamented     in 
mam    cases  with  narrow    trills  or  crosswaj   floun 
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in  ciii  mm!  patterns  <>r  straight  lines  ol  three  at  Hie  fool. 
Novel  silk  jackets  with  lull  sleeves  and  rounded  basques 
were  amongst  the  novelties,  bul  the  mos1  pronounced 
modes  did  not  in  anj  waj  favoi  the  L830  styles  which 
appeal  to  be  done  lor  now  in  Paris.  The  straighl  fronl 
corset  has  been  sentenced  to  death  by  Paris,  which  now 
declares  its  allegiance  to  rounded  waists  for  the  full 
dress  bodice  mode. 

•        * 
* 

It  was  a  white  ascot,  and  there  were  visible  many 
toilettes  that  mighl  have  been  materialized  in  exact  pre- 
sentment ol  the  dresses  worn  by  the  beauties  of  sixty 
years  ago.  Sell-colored  voiles  gave  place  to  those  with  a 
pattern.  Court  mourning  was  responsible  for  many  black 
and    white  and   lavender  and   white  checks. 


The  Newest   |uvenile  Mode 


The  Queen  was  attired  in  a  dress  of  her  favorite  color, 
heliotrope,  and   looked  charming. 

The  Princess  of  Wales  was  in  a  pretty  light  dress  and 
wore  a  hussar   osprey   in   her  hat. 

One  lovely  taffeta  frock  was  altogether  white,  save 
for  the  fact  that  each  little  frill  was  lined  with  rose  pink 
silk,  and  that  at  intervals  the  frills,  a  perfect  mass  of 
which  adorned  the  foot  of  the  skirt,  were  buttoned  with 
quaint  discs  of  pink  silk  edged  with  Valenciennes  lace.  An 
earh  Victorian  ruffle  was  carelessly  poised  upon  the 
shoulders.  It  was  made  ol  white  taffeta  with  lace  edge! 
lulls  of   tiie  same,   backed    with    pink   silk. 


Exquisite  indeed  were  the  Watteau  muslin  [rod 
especially  when  worn  with  little  taffeta  mantles  made  i, 
the  form  of  epaulette  boleros.  With  a  white  embroidered 
muslin  dress  a  pretty  brunette  wore  what  the  French 
modistes  call  a  "visile"  of  pale  blue  taffeta,  with 
epaulette  sleeves,  niched  at  the  edges  and  ending  in  front 
in  a  cross-over  pelerine.  This  bold  splash  of  blue  was  re- 
peated in  the  parasol  made  of  blue  taffetas,  niched  all 
over  with  the  same  silk,  and  lined  inside  with  pearl  white 
rnousseline.  The  hat,  a  white  leghorn,  had  a  tall  crown 
and  a  bunch  of  blue  and  white  ostrich  feathers  at  one 
side.  Many  had  favored  the  all-prevailing  laffeta  robe 
The  colors  most  in  vogue  were  golden  brown,  lavender, 
gooseberry  green,  and  "onion."  Ruchings,  quilled  Bounc- 
ings   and   puffings  of  taffeta  were  used  as  trimmings. 

One  great  ladv  explored  successfully  a  puce  taffeta 
toilette,  with  flouncings  upon  the  skirt,  each  decorated  at 
the  edge  with  broderie  anglaise. 

• 
Very  picturesque  and  charming  were  the  millinery 
schemes.  The  high  crown  was  an  accomplished  fact,  and 
leghorn  and  chip  were  in-  the  majority.  "Dolly  Varden" 
hats  were  in  evidence.  They  are  often  made  of  open-work 
straw,  the  strands  of  which  are  divided  by  frillings  of 
iace.  The  sides  dip  very  much  over  the  ears,  and  are 
brought  into  still  closser  contact  with  the  hair  by 
strings  tied  loosely  beneath  the  chin.  The  sole  trimmings 
necessary  are  ruches  of  ribbon  round  the  only  moderately 
high  crown,  or  wreaths  of  little  roses  almost  lost  amidst 
green  foilage. 

* 
A   fashion   noter  who  has  been  the  round  of  the  show- 
rooms, in  order  to  see  what   is  being  done,  writes  : 

"In  the  way  of  ascot  millinery  there  are  many  charm- 
ing things,  numbers  of  the  most  striking  of  the  new  hats 
being  adorned  with  the  graceful  sweeping  plumage  of  the 
birds  of  -paradise,  dyed  in  various  colors  to  match  the 
different  shades  in  straw  or  chip  upon  which  they  are 
seen.  A  lovely  hat,  for  instance,  in  pale  pink  chip  is 
draped  with  very  fine  cream  lace  and  trimmed  at  the  back 
with  bows  of  soft  pink  ribbon,  while  the  brim  is  raised 
on  one  side  by  a  bird  of  paradise  with  long  graceful 
plumes,  dyed  in  the  same  soft  shade  of  pink.  There  are 
paradise  plumes  in  grey,  in  blue,  in  green,  and  one 
especially  smart  hat  in  chestnut  brown  straw,  with 
orange  satin  under  the  brim,  and  a  large  bird  of  paradise 
with  plumes  outspread  in  its  own  natural  coloring,  shad- 
ing from  a  deep  tone  of  golden  brown  to  palest  cream 
color. 

*  * 
"Black  taffeta  composes  many  a  decorative  lit  tie  wrap 
lor  Summer  wear,  and  appears  as  accordion  pleated 
sacque  coats,  ceasing  at  the  waist,  and  as  boleros  ar- 
ranged with  a  series  of  narrow  flounces,  while  a  more 
ephemeral  garment  is  the  cape-stole  of  tinted  Irish 
crochet  lace,  frilled  with  white  accordion  pleated  chiffon. 
"The  more  substantial  cloth  coats  and  capes  are 
popular  in  white,  and  one  of  the  prettiest  mantles  of  the 
kind  that.  I  have  lighted  on  was  made  somewhat  after  the 
style  of  the  inverness  cape.  It  was  bordered  round  the 
neck,  cut  slightly  low,  and  down  the  fronts  with  me- 
dallion embroidery  carried  out  in  china  blues  and  touches 
of  black,  and  the  knee  cape  falling  very  simply  over  the 
shoulders  and  concluding  in  points,  had  an  entredent  of 
pale  gold  lace  insertion.  The  cloth  was  chalk-white  and 
of  the  finest  quality 

"The  pointed  pelerine  of  pale  grey  or  dove  colored  cut 
cloth,  with  a  flat,  embroidered  collar,  must  be  included  in 
the  list  of  Summer  wraps;  and  one  of  the  latest  depart- 
ures is  the  long  pelisse  of  tussore  silk,  with  a  full  blouse 
bodice  attached    to   a  gathered   skirt,   opening   in   front. 
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Simplicity 

in  SKirt  Buying. 

There   is    not    a    merchant     from     Victoria     to     Sydne) 
hut    can    get    exactly    what    he     wants    in   EMPIRE    BRAND 

Skirts.  We  make  garments  in  all  materials  to  suit  any 
trade.  There  is  an  immense  satisfaction  in  dealing  with 
one    good    house. 

COATS         RAGLANS         SKIRTS         MEN'S  SHIRTS 


SEE  OUR  SALESMEN  WHEN  THEY  CALL. 


TKe     Empire      Manufacturing     Co, 


6^6   Craig   Street, 


Montreal 


The    Underskirt    House    of    Canada 


The  Country  s 
Underskirt  Trade 

is  swiftly   drifting    our    way.       The    increase  in  our 
business  in  the  year  past  has  been    phenomenal. 

So  long  as  our  goods  continue  to  be  marked  by 
such  decided  superiority  in  fit,  finish,  style  and  value, 
we  look  for  an  even  greater  increase  in  our  underskiit 
trade. 

We  sell  the  trade  direct  no  jobber  handles 
our  goods. 

We  make  deliveries  on  the  day  promised  a 
point  worth  noting. 

Our  Mail  Orders  are  most  gratifying.  We 
solicit  Mail  Order":. 


The  New  Parisian 
Circular  Flounce 

is  the  newest  and  best  thing  added  in  a  long  time  to 
underskirt  construction.  Has  made  a  tremendous 
hit.  Our  own  idea  and  found  exclusively  in  our 
skirts.  Found  on  all  skirts  from  $l~><><>  a  dozen 
up.  Prevents  clinging  around  I  he  feet  gives  decided 
style  to  the  set  of  the  top  skirt  being  made  with  the 
dip  front  it  fits  smooth  over  the  corset  and  hips. 
Adds  50  per  cent,  to  the  selling  points. 

White  Underskirts 

We  have  begun  the  manufacture  of  white  skirts 
in  cotton  and  lawn.  We  make  underskirts  of  every 
description  and  material  the  new  Russell  Cloth, 
Moreen,  Sateen,  Silk,  Cotton  and  I. awn.  If  values 
and  Styles  win  your  business,  you  will  become  our 
customer. 


Canadian  Undershirt  Co. 


Limited 

42  Adelaide  Street  West, 


Toronto 
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JUNE  whitewear  sales  kept  the  retail  trade  busy 
all  last  month,  and,  as  far  as  could  he  learned, 
these  sales  were  a  decided  success.  Certainly  the 
whitewear  departments  in  the  city  stores  were 
pretty  well  crowded  all  the  month,  and  buying 
seemed  to  have  been  brisk.  This  year  there  have  been 
many  contributory  circumstances  to  the  success  of  these 
sales.  The  cold  Spring  and  the  railway  blockade  greatly 
interfered  witli  the  early  sales;  then  just  when  plans 
were  beginning  to  he  formed  for  June  sales,  the  Toronto 
lire  occurred  and  threw  some  very  desirable  bargains  in 
whitewear  on  the  market.  All  these  circumstances  have 
Helped  in  a  great  measure  to  make  these  sales  so  suc- 
cessful. 

In  the  manufacturing  houses  plans  are  now  maturing 
tor  the  next  campaign,  and  designers  and  heads  of  lirms 
are  busy  with  new  materials  and  patterns  for  the  Spring 
of  11905.  Just  what  form  these  novelties  will  take,  of 
course,  cannot  he  said,  as  they  are  largely  yet  in  the 
air,  but  the  whitewear  manufacturers  are  sparing  no 
pains  to  beat  their  own  record  of  last  Spring,  and  some 
really  beautiful  examples  of  Canadian-made  whitewear 
will  be  displayed  when  the  travelers  start  on  their 
rounds  with  samples  for  next  Spring.  The  efforts  of  the 
whitewear  designers  have  been  ably  seconded  by  manu- 
facturers of  laces  and  embroideries.  These  lines,  for 
variety  and  beauty  of  design,  have  never  yet  been  ex- 
celled on  this  market.  This  feature  is  just  as  marked  in 
the  cheap  as  in   the  expensive  grades. 


WHITEWEAR    TRIMMINGS    FOR    1905. 

THOUGH  manufacturers  predict  that  the  next  will  be 
largely  a  lace  season,  as  the  frou-frou  idea  predom- 
inates, this  will  not  preclude  the  using  of  a  consid- 
erable quantity  of  embroidery  trimmings  as  well.  The 
new  embroideries  are  too  beautiful  to  be  passed  over. 
Embroideries  will  always  be  most  used  for  children's 
wear,  or  for  women's  garments  where  the  wear  is  consid- 
ered . 

For  the  cheaper  lines,  too,  they  are  indispensable,  as 
they  combine  the  maximum  of  effect  with  the  minimum 
of  cost,  though  there  are  embroideries  that  are  as  high 
in  price  as  the  most  extravagant  can  wish.  The  drawn- 
work  effect  is  more  beautiful  and  is  more  extensively 
made  use  of  than  last  year.  Button  effects  and  heavy 
raised  designs  are  very  largely  represented,  and  sprays 
in  imitation  of  hand-worked  embroidery  are  very  much  in 
evidence.  Some  of  the  very  best  patterns  are  only 
slightly  conventionalized.  Wild  rose  sprays,  bunches  of 
cherries,  berries,  daisies,  flags,  butterflies,  etc.,  are  all 
motifs   used   with   telling   effect. 

The  latest  patterns  are  in  what  is  known  as  the  hall 
effect,  which  is  almost  as  much  raised  as  the  balls  on  the 
new  snowball,  or  mimiosa  laces,  and  patterns  show  the 
berry  effects  so  prominent  in  these  laces.  Introductions 
of  net  are  also  new,  and  there  is  a  sort  of  double  edge 
effect  that  is  shown  in  these  embroideries  that  is  very 
st  riking. 


Valenciennes  is,  of  course,  the  lace  that  is  first  in 
favor  lor  lingerie  trimmings  and  ruffles,  and  insets  of  this 
lace  are  lavishly  used.  There  are  many  novelty  patterns. 
Drawn-work  motifs  are  introduced  with  good  effect,  ami 
spot  patterns  are  much  in  evidence.  Point  dc  Paris,  a 
lace  much  like  Valenciennes,  only  in  leaf  and  flower  pat- 
tern, and  will  a  heavy  cord  outlining  the  design,  is  a 
novelty  in  whitewear  trimmings.  Pine  torchons  are  well 
liked  and,  as  in  the  other  lingerie  laces,  the  new  patterns 
are   very   effective. 

Some  of  the  handsomest  and  best  selling  skirts  last 
Mason  were  trimmed  with  cluny,  and  the  success  of  this 
lace  as  a  trimming  has  been  so  great  that  it  will  be 
again  on  the  market,  only  in  new  and  improved  patterns. 
This  lace  is  liked  because  it  makes  a  showy  and  effective 
trimming,  at  a  very  moderate  price,  and  then  it  wears 
and  washes  so  well.  It  is  too  effective  and  useful  to  be 
dropped,  and  then,  if  it  was,  the  question  is  :  What  would 
take  its  place  ? 

Clunys,  it  is  said,  were  cornered  a  couple  of  seasons 
ago  for  the  American  market,  and  as  a  consequence  could 
not  be  obtained  here,  and  it  is  said  there  is  to  be  another 
attempt  made  to  do  the  same  thing  again  this  year.  The 
season  just  past  is  only  the  first  in  which  any  quantity 
of  this  lace  has  been  used  for  whitewear  trimming  in 
Canada. 


LAUNDERING  NEW   LACES   AND   EMBROIDERIES. 


be 

the 


MUCH   of   the   beauty   of   the     new     whitewear   will 
lost   in     the  washtub,  unless  it   is  laundered   in 
proper  manner.     Bv  this  it   is  not  meant   that  they 
are  difficult    to  wash  and  do  up,   but    there  is  a  very  sim- 
ple  little  trick   in   ironing   that   makes  all   the  difference  in 
the  appearance  of  a  garmenl    when  it   is  gotten  up. 

The  new  embroideries  depend  far  effect  on  the  raised 
character  of  the  work,  and  on  the  fact  that  they  stand  out 
from  the  ground.  The  laces,  too,  have  a  more  or 
less  heavy  cord  outlining  the  pattern.  Now,  if  these  are 
ironed  on  the  right  side,  the  beauty  of  the  lace  or  em- 
broidery is  utterly  spoiled.  They  should  be  ironed  on  the 
wrong  side  and  there  should  be  two  or  three  folds  of 
blanket    under   the   ironing  cloth. 

Perhaps  some  salespeople  will  say,  "I  don't  see  what 
that  has  to  do  with  the  whitewear  department;  we  want 
to  sell  whitewear,  not  to  wash  it."  But  a  good  sale- 
woman  is  trying  all  the  time  to  build  up  trade  and  to 
make  friends  for  her  department,  and  to  do  so  there  is  no 
point  about  the  goods  she  is  selling  that  she  can  afford 
to   tie   indifferent   to. 

Just  to  illustrate.  Last  Summer  one  whitewear  firm 
put  a  very  sheer  but  exceedingly  pretty  blouse  on  the 
market.  It  was  much  admired,  but  as  a  general  rule 
buyers  were  afraid  of  it.  It  would  not  wash,  they  said, 
and  repeats  were  slow  except  from  one  firm,  and  from 
them  came  repeat  after  repeat.  This  naturally  made  the 
linn  making  the  blouse  curious,  and  on  investigating  it 
was  found  that  the  saleslady  in  charge  of  the  department 
knew  a  method  of  successfully  washing  this  blouse  and 
was  able  to  demonstrate  that  il  was  capable  of  washing, 
and  washing  well.  That  girl  is  a  treasure  to  the  firm 
that  employs  her,  anri  it  is  pretty  safe  guessing  that  the 
department  she  is  in  charge  of  is  doing  well,  and  if  the 
whitewear  firm  that  made  the  blouse  in  question  has  any- 
thing "good"  you  may  be  sure  she  h  s  a  Prs1  e'lance 
.it    it. 
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The  Lady  Leah 

an   at  1 1  ail  i  vc   7  gON  SUu  t  o( 

\  ienoa    Clot li    wh li    folds    <>i 

Sell  anil  Silk;  trimmed  witli 
Silk  Muttons  ami  Stitching 
Sti icily  Tailor-made  ami  up 
in  date. 

Price  $4  00  each,  or 
$45.00  per  doz. 


The  Lady  Matilda 

laCiCet   is  made  straight  front, 

and    tight-fitting   hack, 

trimmed  with  self  strappings  and 
stitching  made  from  22  to  24 
inches  in  length,  in  Whipcord, 
Heaver    and    Melton. 

Price  from  $6.50  each  and  upwards 

Best  value  on  market  We  employ 
no  travellers.  The  saving  is  found 
In  better  values  and  make-up.  Mer- 
chants'  own  material  a  specialty. 

Boston  Wholesale  Ladies' 
Tailors  and  Manufacturers 

974  Queen  St.  W„  TORONTO 
MAX  5NIOEHMAN  &  CO..  Proprietors 


THE  CHEAPEST  OF  THEM  ALL 


OUR 


MANTLES 

are  all  LEADERS  in  price, 
style  and  fit. 


FIT    GUARANTEED 


A  postal  will  bring 
a  sample. 


THE  EXCELSIOR  CLOAK  COMPANY 

Telephone  No-,  Main  3948. 


452  St.  James  St., 


MONTREAL. 


The  New  York  Skirt  Mfg.  Co. 

8  Lemoine  St.  MONTREAL 

SKIRTS 

FOR  THE 


MASSES 


NCIDENTALLY 


FOR  THE 

LASSES 


CLASSES 


Our   lines  for   Fall   include  inn-  of  the   largest  and  best 


ranges  in 


LADIES'  and  MISSES' 

SKIRTS 


MISSES     and    CHILDREN'S    COSTUMES,    COATS 
and  REEFERS,  ii  is  our  pleasure  to  offer  our  customers. 

THE  PLACING  SEASON  has  shown    Hie   popularity 
ol  these  goods  and  we  thank  you  for  your  liberal  patronage. 

Repeat     orders    for    ijuick     shipment     will     receive    out 
prompt    attention. 


The  New  York  Skirt  Mfg.  Co. 

a  Lemoine  St,.  MONTREAL 


Dry    Good? 
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Canadian  Buyers 


can  always  count  on  seeing  the  latest, 
best,  and  choicest  mantle  modes  in  our 
showrooms.  Our  success  is  in  saleable, 
medium-priced  goods,  not  in  extremes, 
and  a  look  through  our  samples  will  show  the  extent  of  our  range  and  the  infinite  variety  of  our 
ideas.  We  would  like  to  mail  our  Pattern  Book  to  buyers  who  cannot  visit  our  showrooms. 
Any  request  will  have  prompt  attention. 


Specialties 


Ladies'  Coats  an°  Costumes 


also  MACINTOSHES,  SKIRTS,  BLOUSES  and  FURS. 

OLD  CHANGE  BUILDINGS,  OLD  CHANGE    EC,  LONDON,  (Just  out  of  St.  Paul's  Churchyard). 
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Just  about  a  year  ago  we  commenced  the  manufacture  of 
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LADIES'  UNDERSKIRTS 


We  started  in  to  make  them  a  little  better  than  they  had  been  made,  and,  more  important 
still,  we  made  them  much  wider. 

The  success  we  have  met  with  has  been  very  marked  and  proves  clearly  that  the  majority 
of  Merchants  appreciate  good  goods,  well  made. 

You  may  be  sure  that  your  customers  do. 

If  you  have  not  seen  our  line  be  sure  to  do   so  when  one  of  our  salesmen  calls  on  you.      It 
will  pay  both  you  and  us. 

Prices  range  $6.50  to  $18.00  doz.      All  of  them  "  Perfect  in  Make,  Fit  and  Finish." 

We  will  send  samples  of  any  of  them  anywhere  in  Canada  per  express  paid. 

Try  our  $20.00  assortment  of  samples. 

Terms  2  per  cent.  10  days,  or  net  30  Oct.  1st. 

Discount  is  small,  but  so  are  prices.    We  have  cut  down  everything  but  quality  and  width. 

THE  PUGH  MFG.  CO. 
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PROSPECTS  FOR  FALL 

PROSPECTS  for  Fall  Beem  to  be  very  propitious. 
(in  the  Bide  of  the  purchasing  public  there  i 
no  lack  of  the  money  wherewith  t"  buy  all  the 
necessaries,  and  b  good  man}   of  the  luxuries 
of  life.     The  retailer,  i"  do  trade,  has  onlj   t" 

cl se  his  Btock  judiciously  and  gel  the  righl  g Is,  and 

even  here  his  waj  seems  pretty  clear.  First,  bo  far  a- 
iIh  coal  quesl ion  i-  concerned,  t li«-  predominating  Btvle 
i-  settled.  There  is  Bome  talk  of  various  lengths,  bul  this 
i-  of  comparatively  -mall  importance,  as  experience  has 
taught  the  manufacturing  trade  thai  when  a  general 
Btyle  is  good  the  difference  of  a  few  inches,  more  or  less, 
is  of  little  moment. 

In  suit  lines  there  is  nol  quite  such  a  certainty,  bul 
the  sale  suit  seems  to  he  the  plainly  tailored  one,  with 
the  hip  length  coat,  either  belted,  or  not,  and   much   in 

the    shape    of    the    separate    eoal  .       The    skirls    to    go    with 

this  coat  are  all  pleated;  indeed,  the  pleated  skirl  in  one 

of    il-    many    forms    is    -aid    to    he    the    skirt    on    which    the 

business  will  he  done  this  Fall.  Braid  is  sparingly  used. 
l)iit  buttons  appear  as  a  trimming  on  all  suits.  Pipings 
of  color  are  also  seen.  Skirls  are  little  changed  from 
Spring  shapes,  hut  they  are  all  cut  a  little  wider,  from 
a  little  below  the  hips  down.  They  all  lit  snugly  around 
the  top  of  the  skirl.  The  instep  length  skirt  is  the 
i  ne  universally  called  for  even  in  the  more  elaborate 
suits.  For  the  dressier  suit-,  cat-  follow  the  "Direc- 
i.iie"  .  r  the  "Louis"  styles.  The  wide  girdle  ha-  paved 
the  way  for  the  introduction  of  this  style.  It  is  the  waist 
line  that  i-  becoming  more  prominent.  A  smartly  defined 
waist,  wide  revers.  vests,  jabots  of  lace  and  sleeve  rullles 
nark   thi-  style. 

CHILDREN'S  AND  MISSES-  STYLES  FOR  FALL. 

ri>HERE  is  an  increasing  disposition  in  ready-to-wear 
departments  to  stock  children's  and  misses'  gar- 
ments, and  stoics  that  have  not  bestowed  much  at- 
tention on  these  lines  are  going  m  tor  them  now.  Mothers 
have  so  many  other  cares  and  modern  women  are  be- 
coming so  accustomed  to  filling  their  wants  in  the  drj 
goods  Store,  that  the  time  and  energy  that  once  went 
into  the  home  sewing  is  now   spent  in  other  directions. 

One  striking  feature  both  in  children's  garments  ami 
in  the  samples  prepared  for  the  older  twirls,  is  the  popu- 
larity of  all  shades  ot  red  for  Fall,  ami  generally  it  is 
without     relief,  being  self-trimmed.     Greens  and  browns 

are  well  represented,  and  navy  is,  of  course,  staple. 
Bright   sappire  is  another  good  children's  color. 

Braids  are  much  used  for  trimmings,  and  buttons  are 
quite  as  popular  on  the  small  girl's  suit  as  on  the  one 
designed  foi  the  aunt  or  mother.  Strappings  and  hand- 
ings are  much  used,  and  several  widths  of  braid  to  make 
one  trimming  design  is  popular.  Voiles  and  etamines  are 
to  be  used  for  the  earl]  Kail,  hut  cheviots,  worsted 
weaves,   tweeds,  homespuns,   etc  .   will  sell   foi    the  colder 


weathei  Velvets  and  corduroys  will  make  ,,n  appearance 
later. 

Shapes  are  ol   the   loose,   semi  fitting  order,   which    i 
most   suitable  foi   immature  figures      The  fact,  too,  thai 
shapes   require   little  altering   is  andthei    point     in 
'hen   favor      The  double  breasted   reefer  is  again   to  the 

fore,    and      is    made      Hi    both    loose    and    semi  fitting    Btyle, 

and  both  with  and  without  a  Btrap  al  the  back  The 
Norfolk  belted  coal  is  another  fashion  thai  is  well  liked, 
and  the  sacque  shape,  with  bell  around  the  hips  rathei 
than    the   waist,     is     another   fashion.     In   heaviei    cloths 

the   bOX    coat    is    also    shown.      Skirts    for   misses   ol     II    t . , 

l.s  are  mostly  instep  length.  Hut  those  tor  small  children 
ate   very    short  —just    in    touch    the    Up   ol    the    knee   is    the 

smart   length. 

Sailor   dresses      are    popular    for      all    seasons    and 
made  in   sizes   lor    from   two   years   up       The  shield    i 
daily    in    the   same  color   as    the   frock,    and    chevron 

anchors  are  embroidered  in  brighter  colors  on  them 
Serge  is  the  besl  liked  material  for  these  suits,  and  navy, 
sapphire,  white,  brown  and  red  are  the  colors  most  ,,, 
c\  idence 

for  children  up  to  the  age  of  Mi  or  12  there  ate  vari- 
ous modifications  of  the  Russian  blouse,  and  the  popu- 
larity of  this  style  is  shared  by   the  lom;   w  aistcd   French 

model.  Loose  models  with  gillllipe  and  bertha  ale  also 
shown    lor    the    little    tots. 

RAINCOATS  FOR  MISSES'  AND  CHILDREN'S 
WEAR. 

1)    AINCOATS   are    shown    lor   all    sizes   over    si\    ,,r    so, 
\_      and    are    extremely    well    received.      Cravendie,     as 
with    their   elders,    is    the    favorite    material        Tan- 
olives  and   oxfords   are   most    in   evidence.      There  is  no  at- 
tempt  made  to  define  the  figure,  bul    styles  are  full    and 

loose.  Manv  have  a  cape,  hut  the  yoke  shape  is  verv 
often   employed,   and    most    coals   have  a    pocket! 

Raincoats  for  children  should  he  a  most  attractive 
line,  as  the  fact  that  a  child  can  he  kept  dry  on  its 
journeys  to  and  from  school  will  appeal  to  most  mothers 
Children  will  loiter  even  if  the  rain  is  pouring  down,  and 
a  raincoat  should  he  a  good  investment.  In  fact,  rain 
coals  tor  children  should  prove  jusl  as  useful  garments  as 
they  arc   lor   their  elde 


READY-TO- WEARS   FOR   OUTSIZE   FIGURES 
ri^HERE   is  alwavs  a  developing  of  ideas  m   the  ready- 
to-wear    trade,    and    this    is   one    reason    tor    its    won 
derful  growth      Buyers  are     always  presenting    the 
manufacturers  with  fresh  problems  to  solve,  ami  not   all 

at  once  perhaps,  hut  in  time,  they  master  them  In  the 
opinion  ot  some  buyers,  however,  they  are  a  Ml  lie  loo 
aiiMous   to  cater    for    the   woman    who   has   a    perfect    ligiire. 

and   this  makes     n    harder   to  tit    the  ordinary    customei 
The    fad    is    that    the   depart  mental    head    does   not    like    to 
let   a  sale     escape      lie  has  tried   the  order  from   special 
measurements,   and   generally   speaking  it   does   not    work 
V Iterations,  too,  for  manv   figures,  make  a  marked  eh 
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in  the  style  of  the  garment,  and  the  buyer  would  like  the 
manufacturer  to  (dine  forward  with  some  solution  of  the 
problem  oi  fitting  a  poor  figure.  Another  thing  wanted, 
too,  is  a  line  of  garments  made  specially  for  stout  pen 
pie,  There  is  no  house  that  eaters  for  this  trade,  and  it 
is  impossible  to  gel  a  line  of  garments  that  is  suitable, 
If  some  house  would  make  a  model  for  stout  figures,  with 
the  right  hack,  right  arm  hole,  and  waist  line  in  proper 
place,  and  with  bust,  shoulder  and  hip  line  in  proper 
proportions,  they  would  find  a  satisfactory  return  for 
their  enterprise,  at  least  thai  is  the  buyer's  idea.  Cer- 
tainly a  line  designed  for  stout  figures  seems  feasible 
enough.  The  trouble  witli  the  large  si/.es,  as  now  made, 
is  that  length  increases  in  proportion  to  the  breadth, 
while  in  most  stout  figures  it  is  breadth  that  is  wanted. 
The  bust  measure,  the  waist  and  hip  measure,  are  all 
right,  but  they  are  not  in  the  right  place,  as  the  bust, 
waist   and   hip  come   too   low   down. 


A  DEFECTIVE  CUT. 

An  illustration  was  given  in  this  department  Inst 
month  of  what  purported  to  lie  one  of  the  best  styhs  in 
Canadian  made  Fall   cloaks.      The  illustration  in  question 


was  a  libel  on  the  coat    it   represented,  and     also  on  the 

Canadian    cloak    trade    in    general.       This    month    the    true 
illustration   of   the   cloak    is   given. 


RAINCOATS. 

RAINCOATS   have  been     one  of     the     best    selling     of 
Spring  garment    lines,  and    the  business  done  in   this 
department      has     been      large.      This  coat    has   de- 
veloped a  tendency   towards  dressiness,  but  not   at   a  sac- 
rifice  of   its     useful     qualities.      A    raincoat      is   a   general 


utility  coat,  and  women  find  the  money  spent  in  one  a 
most  profitable  investment,  as  it  can  be  made  to  serve 
for  so  many  other  occasions  besides  a  rainy  day.  It  is 
just  as  much  used  as  a  dust  cloak  in  fine  weather.  It  is 
used  as  a  traveling  cloak  or  for  business  wear.  It  is 
used  foi  auto  riding  or  as  a  wrap  over  a  light  evening 
gown,— in  fact  there  are  few  times  when  a  raincoat  does 
not   come  in   useful. 

Cravenette  cloths  are  most  met  with,  and  the  colors 
best  liked  are  tan,  olive,  oxford,  light  grey,  and  blue. 
Some  of  the  more  expensive  ones  are  made  in  "proofed" 
silk  and  are  very  dressy,  (iunmetal  and  red  are  both 
popular   in   these  silk  coats. 

Of  whatever  material  they  are  made  they  are 
loose  and  flowing  in  shape  and  are  easily  slipped  on  and 
off.  The  new  ones  are  being  made  with  more  voluminous 
skirts  so  as   to  cover   the  fashionable  gowns. 

Imported  raincoats  of  English  make  have  sold  well  in 
Canada  this  season,  and  the  agents  for  English  firms 
have  done  a  highly  satisfactory  business.  The  most 
popular  cloths  are  of  English  make,  and  this  gives  the 
manufacturers  there  of  these  coats  a  decided  advantage. 


THE  TARIFF  AND  THE  CLOAK  MANUFACTURERS. 
rP  HE  decision  of  Finance  Minister  Fielding,  to  allow 
1  the  importers  until  the  last  day  of  August  to  bring 
into  Canada  at  the  old  rates,  the  woolen  goods 
bought  before  the  7th  of  June,  and  affected  by  the  recent 
tariff  changes,  will  be  received  by  the  wholesale  dry  goods 
trade  with  distinct  approbation;  and  especially  so  by 
the  cloak  section,  as  the  changes  bear  particularly 
hard  upon  them.  If  the  extension  had  not  been  granted 
it  would  have  made  a  sei'ious  difference  to  the  profits  of 
the  cloak  manufacturers,  owing  to  the  conditions  under 
which  they  labor;  the  skilled  help  that  they  have  to  em- 
ploy; the  wide  area  over  which  they  have  to  distribute 
their  goods,  and  the  fact  that  garments  must  be  in  the 
hands  of  retailers  ait  a  certain  date,  as  style  plays  such 
an  important  part  in  their  value;  that  a  week  or  two 
too  late  will  make  a  wonderful  change  in  the  price  that 
can  be  obtained  for  them.  Because  of  all  these  condi- 
tions, the  cloak  manufacturer  has  to  go  to  the  retail 
trade  for  orders  months  ahead  of  the  time  when  the 
retailer  will  put  the  garments  on  sale.  The  cloth  for  the 
cloaks  and  suits,  etc.,  that  the  manufacturer  will  be 
bringing  in  under  the  extension  were  nearly,  or  very 
nearly,  all  sold  before  the  budget   speech  was  made. 

As  the  old  tariff  was  in  force  when  the  sales  were 
made,  prices  were  based  upon  it,  and  if  the  extension  of 
time  had  not  been  granted,  it  is  upon  the  manufacturer 
that  the  loss  would  have  come,  for  he  would  have  had 
to  bear  it  himself,  or  find  that  cancelled  orders  and  irri- 
tated customers  wene  his  lot.  This  six  and  one-half  per 
cent,  extra  would  have  considerably  lowered  his  profits 
for  the  season,  as  his  rate  of  wages  is  lixed,  and  factor- 
ies must  be  kept  up  to  the  Government  standard,  and  other 
expenses  met.  Even  though  he  had  to  hear  this  loss,  the 
woolen  mills  woidd  not  have  received  any  benefit,  as  the 
goods  were  sold,  and  would  have  to  be  delivered,  no  mat- 
te;- what   the  tariff  changes  were. 

It  is  pretty  hard  as  yet  to  get  all  the  bearings  of  the 
changes  that  the  working  of  the  new  tariff  will  make,  but 
it  is  contended  thai  it  will  not  be  to  the  advantage  of 
the  cloak  manufacturer— possibly  it  will  prove  somewhat 
of  a   handicap  in   his  competition   with   the   German   cloak 
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OUR  RANGE  OF  FALL  LINES 

IS  COMPLETE  IN  JACKETS, 
SUITS  and  SEPARATE  SKIRTS 


The  finest  models  we've  ever  shown — whether 
you  judge  them  on  the  style — the  quality — 
variety  and  good  values — we  shall  be  pleased 
to  show  them  to  you  through  our  represen- 
tatives on  the  road — or  will  welcome  you  to  the 
warehouse     but  see  them. 


JOHN   NORTHWAY   CEL  SON,  LIMITED 

91  WELLINGTON  STREET  WEST,  er         j&         TORONTO 
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makers  a  competition  thai  is  keen  enough  in  some  lines 
already,  though  others  do  not  feel  it  to  the  same  degree. 
The  wages  the  German  manufacturer  pays  are  very 
low,  and  only  the  cutting  and  shipping  is  done  al  the  fac- 
tory. The  garments  are  made  in  small  workshops,  and 
mostly  ai  the  workpeoples'  own  homes,  and  according  to 
pretty  authoritative  reports,  in  nol  the  best  of  surround- 
ings. ||  is  this  very  way  of  manufacturing,  however, 
thai  gives  the  Canadian  cloak  maker  his  advantage,  as. 
though  the  Germans  can  give  the  little  turns  and  touches 
thai  catch  the  eye.  they  cannot  give  the  careful  super- 
vision thai  is  bestowed  in  the  Canadian  factories.  In 
consequence,  the  Canadian-made  garments  are  better  tail- 
ored, better  cut  and  finished,  and  have  fewer  faults; 
and,  as  they  are  made  in  exactly  the  same  manner,  by 
I  he  same  class  of  hands,  the  standard  for  every  garment 
is  the  same— a  poinl  that  cannot  be  claimed  for  the  Ger- 
man cloaks.  It  is  in  the  fitting  and  in  the  keeping  of 
its  shape  that  the  German  cloak  falls  down,  and  it  is  for 
this  scry  reason  that  the  complaint  is  so  frequently  heard 
that  the  largesl  percentage  of  left-overs  at  the  end  ivc 
the  season  come  in  the  foreign-made  cloaks. 

THE  PARSIFAL  SUIT. 

A  LATE  model  of  a  "Paquin"  walking  suit,  which  the 
American    manufacturers      copied      and    named    the 
"Parsifal."  shows  some  of  the  new  style  ideas,  and 
though  not  exactly  suited  to  the  late  Fall  trade,  may  crop 
up   here   another   Spring.      This   suit    has   a    short    jacket 
and   a   double-breasted    pique   vest. 

The  New  York  people  have  had  such  a  pronounced 
success  with  the  "Parsifal"  suit  that  they  are  now 
bringing  out  a  "Parsifal"  raincoat,  made  in  gloria,  pon- 
gee and  cravenette.  It  has  a  band  of  saffron  colored 
cloth  to  outline  the  fronts,  while  the  vest  is  of  white 
with    handsome   gold   buttons. 


THE  NEW  SLEEVE. 

SLEEVES  show  siiiiis  of  returning  to  more  moderate 
proportions.  The  fullness  is  being  pushed  further 
up  the  arm,  and  the  new  sleeves  that  give  the  broad 
shoulder  effect  may  herald  other  changes— changes  that 
are  sure  should  Directoire  styles  come  in  as  rapidly  as 
predicted.  The  new  sleeves  are  so  made  that  they  til 
I  he  arm-hole  without  gathers,  the  place  of  which  are 
taken  by  a  number  of  darts.  Tucks  and  other  trimmings 
arc  used,  not  down  the  sleeve,  hut  parallel  with  the  top 
of  it.  This  sleeve  changes  the  whole  outline  of  the 
shoulders,  and  totally  destroys  the  drooping,  bottle-neck 
shaped  effect  that  we  have  seen  so  much  of  this  Sum- 
mer. 

THE  BUTCHER    OR  TOURIST  SUIT. 

1>0K    the  early    Autumn    trade   there   is  a   new  coal    mak 
oil:  its  appearance  thai   is  likely  to.be  a  strong  rival 
to   the   raincoat,   and    to   help   to  drive   it    back   to   its 
proper  use.   This  is  the  butcher,  or  the  tourist  coat.   This 
coal    will    be    made    in    tweeds,   cheviots    and    the    new    man 

uish  suitings,  and  covert  cloths,  etc.  Generally  speaking, 
the  length  will  be  l.">  inches  or  thereabouts,  and  as  one 
of  its  names  implies,  it  is  in  loose  effects,  either  with  or 
without    collar,   and   belted    in   at    the   back. 


SUITS  FOR  FALL. 

MANUFACTURERS  are  now  busied  with  their  suit 
lines  for  Fall.  Military  or  semi-military  effects  are 
strong  in  them,  and  the  coat  is  much  after  the 
shape  of  the  Fall  cloaks,  only  shorter.  Just  about  hip 
length  is  what  is  showing  now.  The  drooping  shoulder 
effect  is  strong,  and  is  gained  by  continuing  tire  shoulder 
in  a  kind  of  epaulette  fashion  over  the  cap  of  the  sleeve 
'tins  gives  a  very  long  line  to  the  shoulders,  and  this 
effect  will  be  heightened  when  the  new  sleeve  is  shown. 
This  sleeve  is  very  much  fuller  al  the  top,  and  the  full- 
ness is  put  in  with  darts,  and  the  sleeve  top  stands 
straight  out  from  the  shoulder,  to  which  it  gives  a  pro- 
nouncedly broad  effect.  Braids  are  again  the  popular 
trimming,  and  some  persian  braids  are  used  with  telling 
effect.  Contrasting  trimmings  of  broadcloth,  either 
stitched  or  braided  with  lines  of  soutache  braid,  are 
shown.  The  vest  in  many  styles  and  modifications  is 
seen.  Buttons  are  much  used  for  trimmings,  and  loops 
of  soutache  braid  are  used  to  simulate  button  holes. 
There  is  not  much  novelt}'  in  skirls,  and  the  shape  is 
about  the  same.  Some  prominence  is  given  to  plain 
tailored,  gored  skirts.  Though,  with  many  linns,  the 
Fton  has  been  rather  a  doubtful  style,  just  a  few  are 
shown  tentatively  in  some  manufacturers'  Fall  lines. 
Brown  is  banked  on  as  a  leading  color  for  Fall,  and 
some  quiet  fancies  in  brown,  made  up  into  suits,  should 
he  among  the  best  sellers. 


KEEP  YOUR  EYE  ON  CORSET  STYLES. 

It  is  not  only  the  buyer  and  salespeople  in  the  corset 
department  that  should  keep  posted  in  changes  and 
styles  in  corsets,  but  it  is  of  the  very  greatest  import- 
ance that  all  connected  with  the  ready-to-wear  depart- 
ments should  be  familiar  with  all  these  changes.  They 
should  know  when  the  woman  they  are  fitting  is  wearing 
the  corset  that  best  suits  her  figure,  or  if  she  puts  it  on 
properly,— for  the  way  corsets  are  adjusted  makes  a  vast 
amount  of  difference  and  they  should  be  able  to  point  out 
mistakes  in  lacing,  the  wearing  of  supporters,  etc.;  and 
to  suggest   the  remedy. 

The  return  to  styles  in  dress  that  more  closely  define 
the  figure  is  going  to  make  corresponding  changes  in  cor- 
sets; and  is  going  to  increase  the  dependence,  which  is 
already  great,  of  the  ready-to-wear  department  on  the 
corset  manufacturer.  It  would  be  a  very  good  practice, 
and  one  that  would  increase  the  efficiency  of  the  selling 
staff  in  the  ready-to-wear  department,  to  get  the  latest 
styles  in  corsets  and  fit  each  other  carefully,  noting  the 
different  figures  and  which  corset  is  best  suited  to  them, 
— the  corsets  that  give  to  slender,  medium  and  full  fig- 
ures the  measurements  that  make  them  approximate  the 
nearest  to  the  sizes  in  ready-to-wear  garments,  so  that 
salespeople  will  know  what  numbers  and  makes  to  advise 
in  order  to  make  the  garments  in  your  department  fit  to 
best    advantage. 

The  object  of  the  corset  manufacturer  is  to  so  fit  the 
many  different  figures  that  he  reduces  them  to  the  one 
type,  and  on  his  .success  the  verv  life  of  the  readv-to-weai 
trade  depends.  In  helping  the  corset  manufacturer  to 
do  this,  the  ready-to-wear  department  is  helping  in  the 
best  possible   manner   its  own   business. 


ERROR. 
In   the  Toronto   Fire   Directory  of     last    month's   Dry 
•  loiuis    Review,  the   address  of  the   Kleinert    Rubber  Co. 

was    Linen    as    14S7    King    slivet    west.       This    should    have 
lin    1487  Queen  street    west. 
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Specially  Designed  to  Suit  Present  Fashion 

The  Strength  of  These  Belts  is  tested  by  a  weight  of    112   lbs. 
Guaranteed  by  Hanufacturer.     Best  Quality  and  Workmanship. 

This  Belt  has  already  proved  itself  a  seller.     Get  your  orders  placed  for  Fall. 
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()  understand  lace  in  the  pres- 
ent extent  of  its  manufac- 
ture, in  all  its  varieties  and 
changes,  in  the  intricacies 
of  its  construction,  requires 
the  devotion  of  a  lifetime 
to  the  study,  that  is  pos- 
sible only  to  him  who  can 
visit  the  markets  of  Eur- 
ope and  obtain  his  ideas 
first-hand.  The  consumer, 
the  retailer,  and,  without 
doubt,  three  out  of  five  of 
the  large  importing  wholesales  acquire  sufficient  infor- 
mation only  to  suit  their  particular  cases,  without  that 
delving  into  history,  thai  observation  of  the  process  of 
manufacture  necessary  to  the  thoroughly  qualified  lace- 
nian.  Even  the  works  on  this  subject  are  crude  and 
incomplete,  and  lace  buyers  of  acknowledged  eminence  are 
loth  to  impart  the  results  of  their  many  years  of  study. 
In  an  article  of  this  kind,  the  faintest  idea  only  can 
be  given  of  what  was  and  is  in  lace,  and  the  ideas  ex- 
pressed may,  in  some  cases,  be  matters  only  of  personal 
opinion,   rather  than   of   unimpeachable   authority. 

Origin  of  Lace. 
Lace  in  the  proper  sense  can  be  traced  to  the  beginning 
of  the  sixteenth  century,  but  whether  Italy  or  Flanders 

lias  the  best  claim  to  the  invention  is  a  matter  of  opin- 
ion. Certain  it  is,  that  every  nation  of  Northern  Europe, 
at  least,  learned  the  art  from  the  Flemings.  Venice  was 
well  to  the  front,  however,  and  divides  the  honor.  Not  be- 
hind them  came  France  and  England,  and  it  was  in  the 
Conner  of  these  that  the  art  developed  more  quickly  than 
elsewhere.  Venice  point  attracted  so  much  attention  in 
France  that  Colbert,  in  power  in  1073,  recognizing  an 
important  possibility,  forbade  the  importation  of  lace, 
and  established  an  industry  at  Alencon,  and  made  the 
wearing  of  its  productions  compulsory.  In  a  few  years 
sprang  up  industries  in  a  number  of  towns,  including 
Chantilly  and  Valenciennes,  both  of  which  have  given  their 
names  to  laces  which  have  long  been  made  elsewhere 
in  larger  quantities  than  in  the  original  towns. 

Belgium  and  England  were  quickly  deeply  interested 
in  the  ait,  principally  through  the  arrival  of  exiled  Hu- 
guenots, who  numbered  among  them  many  of  the  best  lac 
makers  of  France.  In  fact,  every  country  of  Europe  has 
added  something  of  value  to  lace  history,  and  each  has  de- 
veloped at  some  time  a  peculiarity  that  has  afforded  a 
pleasing  variety  and  furnished  ideas  for  the  modern  manu- 
facturer. 


The  Two  Great  Divisions. 

Real  lace  may  be  divided  into  two  classes— bobbin,  or 

pillow  lace,  and  needle,  or  point  lace.  Of  late  years  has 
sprung  up  and  practically  driven  out  the  real  article  ma- 
chine made  lace,  but  this  is  made  in  imifation'of  both 
the  classes  mentioned. 

Needle  lace  was  the  first  invention.  In  this  variety 
the  first  step  is  the  preparation  of  the  pattern  represent- 
ing some  small  separate  portion  of  the  whole  design.  The 
outline  is  marked  in  white  dots  on  a  blue  paper,  and  the 
worker  begins  by  tacking  this  paper  upon  a  backing  of 
linen  or  calico.  Next,  taking  together  four  or  five  threads 
and  treating  them  as  a  single  thread,  she  tacks  this  down 
with  fine  stitches  all  along  the  outline.  And  after  this 
comes  the  real  making.  Since  only  a  tiny  portion  can 
be  done  at  a  time,  and  since  cleanliness  is  demanded,  the 
pattern  is  usually  protected  at  this  stage  by  a  bit  of  toile 
eiree,  having  only  a  small  hole  through  which  the  part  to 
be  worked  is  left  exposed.  Stitches  of  extraordinary 
fineness  now  fill  in  the  outlines.  The  solidity  of  the  thick- 
er parts  varies,  and  delicate  openwork  is  generally  put  in 
by  a  special  worker.  "When  the  mat,  or  thicker  parts,  is 
finished,  coarser  thread  is  used  to  button-hole  the  out- 
lines, and  then  the  original  tackings  that  held  the  first 
tracing  of  the  thread  to  the  pattern  are  cut,  and  the  piece 
is  ready  to  receive  the  openwork.  Afterwards  the  piece- 
are  joined  together  in  a  manner  that  would  almost  deceive 
the  closest  inspection. 

Bobbin  or  Pillow  Lace. 

To  make  bobbin  or  pillow  lace  the  maker  has  a  cushion 
ii  pillow  well  stuffed,  and  generally  mounted  on  a  stand. 
Within  or  behind  the  cushion  is  a  drawer  to  contain  the 
completed  portion  of  the  lace.  On  this  pillow  a  stiff  piece 
of  parchment  is  fixed,  with  small  holes  pricked  through. 
to  mark  the  pattern.  Through  these  holes  pins  are  stuck 
into  the  cushion.  The  threads  with  which  the  lace  is 
formed  are  wound  upon  "bobbins."  formerly  bones,  but 
now  small,  round  wooden  affairs,  of  which  the  upper  pari 
forms  an  elongated  reel,  and  the  lower  part  a  handle.  Each 
thread  has  its  bobbins,  and  the  number  varies  from  four 
to  twelve  hundred  or  more.  By  the  twisting  and  crossing 
of  these  threads  the  ground  of  the  lace  is  formed.  The  pat- 
tern or  figure,  technically  called  "gimp,"  is  sometimes 
made  by  interweaving  a  thread  much  thicker  than  that 
forming  the  groundwork,  according  to  the  design  pricked 
i  n  the  pattern. 

'there  are  two  kinds  of  bobbin  lace  — those  made  in 
small,   separate    pieces   and    afterwards   sewn    together   or 
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applied  on  net,  and  thosi   which  have  the  ground  net  woven 

at  the  bi ■  time  as  the  figures  of  the  pattern,  and  with 

tlir   same   threads,   such   as    Valenciennes,   Chantill)    and 
Mechlin.  The  Brsl  kind  requires  twelve  to  fourteen  I *« •  I > 
bins,  ami   (lie  second,  being   mure  complicated,  calls  into 
nse  a  much  greater  number. 

Machine  Made  Laces. 

It  i-  in  the  realm  of  machine-made  laces  that  the 
interest  of  the  presenl  daj  is  centred.  Real  lace  has  be- 
come bo  expensive,  and  the  imitation,  or  machine-made 
has  become  such  a  perfeel  eopj  thai  man;  kinds  <>f  hand- 
made have  almost  disappeared,  and  others  are  too  expen- 
sive i"  allow  of  general  distribution.  A  hand-mode  Val- 
enciennes i-  an  unknown  quantity  in  Canada,  and  has  1 n 

for  years,  the  price  being  absolutely  prohibitive.  Chan- 
tilly  is  just  as  difficull  to  find.  There  are,  however,  real 
Maltese,  Torchon,  Brussels  Point  and  a  few  less  import- 
ant   varieties   that    are  obtainable  al    il   good   price. 

The  first  machine  for  lace  making  appeared  iii  1 7<1^. 
and  in  1809  a  Nottingham  machine,  invented  for  bobbin 
net,  provided  the  foundation  for  lace  making  by  machin- 
ery. When,  in  l^'J.'i.  the  patent  ran  out, Nottingham  went 
mad  oxer  the  making  of  bobbin  net,  and  has  ever  since 
supplied  more  of  this  foundation  for  lace  than  all  the  res! 
of  the  world.  The  Jacquard  attachment  in  1837  rendered 
possible  the  imitation  of  Valenciennes  and  other  kinds, 
and  the  principle  is  involved  in  almost  all  modern  imi- 
tation lace. 

Machine-made  lace  is  a  product  of  almost  every  coun- 
try, and  il   is  in  the  knowledge  of  the  hest   towns  in  which 

to  buy  each  kind  thai  one  buyer  may  have  an  advantage 

over  another.  These  little  points  they  are  loth  to  di- 
vulge. Nottingham  is  the  centre  of  the  net  industry,  and 
is  not  behind  in  the  manufacture  of  many  kinds  of  fin- 
ished lace.  Calais  is  one  of  the  hest  known  lace  mar- 
kets, containing  over  WO  manufacturers.  Plauen  in  Saxony 
ami  St.  Gall  in  Switzerland  are  noted  for  their  imitations 
of    the    more    solid    laces,    and    in    addition    have    worked 

in  several  varieties  with  original  ideas.  Bohemia,  Russia, 
Belgium  and  Germany  have  mills  of  more  or  less  import- 
ance. 

Home  of  Hand-Made  Lace. 

The  home  of  hand-made  lace-  at  the  present  day  is 
Belgium.  In  this  country  the  industry  has  an  import- 
ance that  is  telling  upon  it  since  the  decrease  in  the  de- 
mand for  real  laces.  Some  of  the  Belgian  lace-  are  made 
from  a  thread  of  such  fineness  that  it  is  almost  impossible 
to  see.  This  thread  is  said  to  he  spun  in  dark  under- 
ground rooms,  as  contacl  with  the  dry  air  causes  the 
thread   to  break.      It    is  spun   by   the   feel,  hut    the   room   is 

so  arranged  as  to  admit  a  single  ray  of  light  upon  the 
work. 

The  lace  maker  works  at  home,  although  a  few  are 
kept,  during    the   tourist    season,   in   small    factories   for  the 

benefit  of  travelers.  In  her  home,  the  weaver  sits  un- 
der a    window    to  do   her   work,   and    in    the  evening    ha-   a 

lamp  lit.  before  which  i-  placed  a  bottle  <d'  water  to  con- 
centrate the  light.      Occasionally  a  little  sulphuric  acid  is 


added  to  the  water  to  give  a  blue  tone,  and  make  the  light 
less  hard  on  the  eyes.  The  boura  of  tjork  an-  usually 
twelve  in  number.  The  wort  i-  all  sold  through  an  agent, 
who  gives  such  low  paj  a-  to  discourage  the  manufacture 
to  a  great  extent.     The  high  price  of  real  lace  to  the  eon 

-inner   is   eau-eil    i •,.   |,y    (he    number  of   middlemen.    The 

difficult)   of  manufacture  of  Valenciennes  lace  can,  how 

ever,   he   fairlj    undei-t |    u  Inn    il    i-   mentioned   that    only 

"Me   and    a  half   inches  of  -..me    kind-   of   the  old    lace   have 

been  made  in  a  day,  ami  a  more  intricate  pattern  was 
produced  at  the  rate  of  onlj  twenty-four  inches  a  year. 

Ai    present    the   different    Btages  of   mi facture 

usually  divided  among  Beveral  Bpecial  workers.  The  pa 
tronneuses  weave  the  first   piece  of  lace  from  a  new   de 

sign,  and  prepare  the  pattern:  the  pigneuses  prick  out 
the  patterns:  the  strigueuses  apply  the  laces  upon  the 
net:  the  monteuses  put  together  the  lace-  not  applied,  and 
(he  foneuses  put  in  the  jours,  or  openwork  pail-  of  needle 
lace. 

Some  Technical  Terms. 

Some    of    the    technical    term-    applied    in    the    different 

parts  of  lace  are  "toile"  or  "gimp,"  the  pattern  proper; 

"brides,"    the    thin    loops   or   plaits    which    pa—    from    the 

edge  of  one  portion  of  a  pattern  to  another;  "reseaux," 
the  meshed  ground- ;  "cordonnet,"  the  outline  t  >  the  edges 
of  the  pattern;  '•modes."  insertions  of  fanciful  designs; 

"picotS,"   the   little   loop-. 

The  contributions  of  Great  Britain  i"  the  laces  of  the 

world    are    centred    in    a    few    cities    and    towns   of    Ireland 

and  England.  Nottingham,  as  ha-  been  said,  is  known  for 

its    nets    and    machine-made    laces.    But    there    are    Beveral 

homes  of  real  lace  that  are  keeping  themselves  before  the 
world.  Honiton  and  Beer,  two  small  villages  of  Devon- 
shire, are  producing  Honiton  lace  under  the  patronage 
of  royalty  and  a  society  of  ladies.     Each  of  these  ladies 

pledges  herself  to  giv( •  order  a  year,  and  both  Queens 

Victoria  and  Alexandra  have  done  much  for  the  industry. 
Ireland  in  Limerick,  Carrickmacross,  Kinsale.  Newry  and 
Crossmagen  is  manufacturing  a  popular  lace  ami  crochet 
lace.  The  Irish  Industries  Association,  established  in 
L886,  sold,  through  its  London  branch  alone,  lace-  valued 
at  £28,000,  in   1900. 

Change  in  Lace  Centres. 

One  of  the  interesting  detail-  in  connection  with  the 
history  of  lace  i-  the  movement  of  lace  centre-  without 
affecting  the  name  of  the  lace,  although  this  in  nearU 
every  case  is  derived  from  the  town  where  il  was  manu- 
factured. Chantilly  .'ace  was  first  made  in  a  town  of 
that  name  situated  near  Paris.  The  Revolution,  however, 
killed  oft'  most  of  the  .vorkers  and  patrons,  and  labor  be- 
came loo  high  priced  -o  near  the  city.  The  result  was  that 
(aeu  and  Bayeux  in  Prance  and  Grammont  in  Belgium  be- 
came   the    centre-.     Brussels    point     is    made    for    the    most 

part  in  (Cast  Flanders;  Mechlin  at  Turnhout;  AJencon  at 
Burano,  near  Venice,  and  Brussels,  Alencon  and  Bayeux; 
Valenciennes  ai  Vpres,  Courtrai,  Bruges  and  Ghent;  and 
Point  d 'Angle terre  is  a  misnomer  lor  Brussels  Point,  re- 
ceived on  account  of  the  vast  amount  smuggled  into  Eng- 
land  when   the   importation   was   forbidden. 
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Just  a  line  to  say  that 
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FLOWING    ENDS    OF    TALK. 


EVEN   hi  Canada  everything  is  Jap,   Their  capa 
bilities  tor  overrunning  Corea  and   Manchuria 
have  extended   to   Canada,   and   whatever  can 
be  labelled  with  a  Japanese  name  goes.   Jap 
anese  silks  and   carpets  are   staples,   but    this 
year  has  seen  a  boom  tor  them.  Now  we  are  pushing  Jap- 
anese wall  paper,  and  the  latesl   is  Japanese  cravats.    A 
Toronto  honse  shows  a  line  of  Japo-crepe 
Mikado  cravats  in  plain  colors,  which  look  very 

Cravats.  much  like  pongee  silk,  excepi   thai  they 

are  not  silk.  An  English  linn  carries  the 
idea  still  further,  and  are  showing  a  line  originating  from 
the  "Paradise  of  Fujiyama" — Japan.  The  Japanese 
characteristic  is  brought  out  in  the  pattern,  which  is  of 
that  peculiar  slightly  conventionalized  floral  design  which 
that  nation  effects  in  its  art.  Such  names  as  "The  Chry- 
santhemum," "Pagoda,"  "Landscape"  and  the  "Bam- 
boo" arc  descriptive  and  effective  names  for  these  cra- 
vats. To  further  carry  out  the  idea,  the  manufacturers 
have    issued    show    cards,    which    are    made    id'    rice    paper 

imported  direct  from  Japan.  The  cravats  are  of  the  wide 

end  variety,  hut  tie  in  a  small,  neat  knot,  and  the  intro- 
ducers   feel    certain    of    a    ready    sale.     There    are    sure    to 

he   imitators,  however,  who  will  snap     up  much  id'  the 

trade. 

• 

EVERY    man   has   his   taste   in   materials   for  shirts,   hut 
it    lias    always    heen    understood    that    newsboys    ami 

such  like     were  satisfied  at   wearing  anything  that 

would  cover  their  nakedness.  It  has.  therefore,  heen  left 
to   a   miuister   to  discover   that    the   street    urchin   selects 

his  material  with  as  careful  an  eye  as 
"Printed"  the    most     fastidiously    dressed    "toff." 

Shirts .  There  are  inherent  qualities     in  certain 

newspapers  of  the  world's  metropolis 
that  qualify  them  to  a  greater  extent  than  others  for 
making  into  shirts.  Provided  the  gamin  has  a  choice,  he 
unhesitatingly  treasures  up  "The  Times.  "  It  his  resources 
•  xtend  more  to  <  ther  sheets  he  usually  rummages  around 
until  he  finds  one  Times,  and  places  it  in  the  most  vital 
-pots.  "Them  radical  newspypera, "  to  use  his  own  Eng- 
lish, "why  they  ain't  worth  a  tinker's  cuss  for  wear." 
Some  of  the  "newsies"  exhibit  a  great  care  for  the  ar- 
tistic appearance  of  these  shirts  by  pasting  a  glaring 
illustration  on  the  bosom  or  manipulating  the  slice'  -■• 
that  some  striking  advertisement  receives  a  free  circu- 
lation. A  New  York  yellow  journal  is  a  "strike"  that 
is  distributed  over  the  bosoms  of  a  hoy  ami  his  "pals," 
ami    is   certain   of   a   candid    fostering     until   another   is 


found.  The  lad  who  had  analyzed  the  Btanding  of  Radi 
oal  papers  had  on  a  Daily  Telegraph,  and  was  bemoaning 

tlie   tact    that    it    would   last   only  a  few  days,   whereas  a 
Times  need  not  he  discarded  tor  a  week! 

* 

TEERE  have  not  heen  many  radical  changes  iii  the 
materials  used  in  the  manufacture  of  -tuff-  Buit- 
ahle  for  wearing  material.   Silk,  wool  ami   lias   were 

all  used  thousand-  of  year-  ago  in  very  much  the  same 

way  as  they  are  to-day.  Cotton  and  jute  may  hi'  addi- 
tions to  the  raw  materials  id'  more  re- 
cent date,  whilst  the  various  chemicals  Cloth  of 
used  for  weighting  silk  and  (doth  are  The  Future. 
doubtless  modern  adulterations.  The 
manipulation  of  shoddy,  too,  is  an  acquirement  which  has 
heen  the  result  of  aeons  of  education .  Hut  the  verj  latest 
is  the  belief  expressed  by  weavers  that  the  turning  of 
stone  into  clothing  material,  and  the  making  of  flexible 
granite  trousers,  black  marble  coats,  and  fancy  onyx  waist- 
coats, may  he  a  possibility  of  the  future.  Already  cur- 
tains are  made  ot  asbestos,  and  cloth  is  manufactured 
from  chalk,  while  a  certain  spinner  has  an  armchair  cov- 
ered with  a  soft  and  silky  fabric,  which  he  wove  labori- 
ously out   of  a   rock-red  shell. 

* 

ACCORDING  to  an  English  writer  of  nun'-  fashion-, 
whose  article  appeared  in  the  Court  Circular,  jew- 
eiry  is  bee mi:  more  popular  for  male  wear  every 

year,    the    trinkets    worn      including     bracelets,    anklets, 
jewelled    ami    other    foh-cliains,    and    even    necklace-.    The 
latter  ornaments,   we  are  told,  consisl   of 
gold  chains  with  heart,  amulets  or  ininia-  "Police." 

tures  set  with  pearls  or  brilliants 
attached,  these  being  worn  inside  the  waistcoat,  while 
the  chains  show  over  the  shirt  front.  The  favorite  brace- 
lets are  -old  curhs  or  bangles,  sometimes  set  with  minia- 
tures or  jewels:  and  the  anklet  most  in  demand  appears 
to  he  a  gold  chain  of  fantastic  design,  jewelled  or  other- 
wise, "hut  the  plain  gold  hand."  says  the  authority, 
"i-  also  worn,  just  above  the  hoot  .  "  In  the  same  way  that 
the  old-fashioned  locket  of  solid  gold  has  given  place 
to  the  pendant   of  quaint    workmanship,  so  ha-  the  -old 

seal   at    the  end  of  a    fob  chain   heen   superseded    bj    - - 

thin-   newer,   and    is   now    replaced   by   any   quaint    trinket. 

such  as  a  bullet  i  with  a  history),  embedded  in  jewi 
-old  filigree;  a  gold  nugget,  or  a  curious  stone.  Relics  ot 
the  late  war  are  freely  used  as  ornament-  to  fobs.  The 
jewelry  craze  is  naturally  a  very  profit abli e  to  -old- 
smiths,  for  the  jewelled  bracelets,  etc..  worn  by  men  are 
costly  things,  and  a  decorative  fob  easilj  run-  to  a  couple 
of  hundred  pounds.  It  is  said  thai  a  certain  well-known 
Marquis  has  personal  H''"1'!-  to  the  value  of  C40.000. 
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FADS    AND    FASHIONS. 


DT  was  a  natural  tiling  that,  after  the  .severe  Winter 
and  cool  Spring,  the  idea  should  have  become 
popular  thai  we  were  going  to  have  a  Summer 
built  on  the  same  principles  as  those  of  the  past 
iwo  years.  Strong  men  hustled  down  to  the  office 
in  May,  and  rushed  back  again  to  the  warmer  atmos- 
phere of  the  home,  and  shiveringly  talked  of  the  prospects 
of  snowstorms  in  .June.  And  it  is  willingly  admitted 
thai  thej  have  lost  their  reputations  as  prophets.  June 
has  been  almost  all  that  could  be  desired.  Its  average. 
has  been  higher  than  that  of  other  years.  It  has  been  a 
source  of  the  greatest  satisfaction  to  tailors,  clothiers 
and  men's  , furnishers  that  this  has  been  so,  for  upon  the 
temperature  depended  the  success  of  the  season's  business. 
This  hoi  weather  has  brought  out  a  brisk  demand  for 
Summer  furnishings— suits,  hats,  belts,  cravats,  shoes, 
collars- that    has    fulfilled    the  highest    expectations. 

*       * 
* 

I  am  perfectly  safe  in  saying  that  never  before  has  the 
Summer  suit  been  so  prominent  a  feature  of  a  man's 
wardrobe,  and  no  month  of  June  has  made  it  such  a 
regular  article  of  wear.  This  year,  from  the  numbers  I 
see  on  the  streets,  the  unlined  coat  and  belt  must  be  con- 
sidered as  essential  as  a  collar  and  hat,  for  everyone 
seems  to  be  wearing  one.  And  it  is  not  by  any  means 
the  flimsy  affair  that  was  allowed  to  fill  the  bill  in  other 
years,  unless  the  purse  was  full.  From  the  number  that 
are  wearing  them,  I  would  judge  that  the  Summer  suit 
must  be  the  only  suit  that  many  of  them  possess.  And 
yet  when  one  examines  the  prices  and  quality  of  ready- 
made  clothing  for  Summer,  this  extra  suit  is  not  by  any 
means  the  serious  affair  it  appears  to  be. 


The  most  decided  preference  is  shown  light  grey  home- 
spuns. Perhaps  three  out  of  live  are  of  this  material,  or 
its  imitation  (which  is  by  far  the  commoner),  and 
varied  as  the  cut  is,  there  is  at  first  glance  a  monotony 
of  appearance.  The  advantage  of  the  greys  is  that  they 
are  so  serviceable,  amid  the  lounging,  dust  and  heat  of 
Summer  weather.  There  are  many  light  flannels  and 
fancy  tweeds  and  worsteds  in  light  weights  unlined,  but 
the  former  is  apt  to  get  "raggy,"  and  the  last  two  do 
not  look  so  cool  as  the  homespun.  There  is  a  great 
liking  shown  for  blue  serges  among  the  best  dressed  men, 
and  when  properly  made  its  position  is  well  deserved. 
There  is  nothing  so  neat  and  dressy  as  the  well-made 
serge.  And  coolness  need  not  be  sacrificed.  A  great 
many  of  the  homespuns  are  made  in  the  Norfolk  style. 
This  is  affected  by  young  men  particularly.  But  the 
single  breasted  sack  seems  to  be  superseding  the  Norfolk 
in  the  better  class  of  trade,  and  the  best  tailors  are  ad- 
vising it.  The  blue,  serge  adheres  to  its  usual  cut— the 
double  breasted.  An  exceedingly  neat  and  cool  blue  serge 
can  be  made  as  follows  :  Have  only  sham  pockets  in  the 
sides,  or  rather  only  the  flaps  of  pockets.  This  is  to 
avoid  the  lining  of  tin;  entire  front  widths  as  supports 
to  pockets.  The  breast  pocket  can  be  omitted,  as  it  is 
of  little  use,  and  cannot  be  said  to  be  an  addition,  par- 
ticularly in  the  patched  style.  Inside  there  could  be  two 
pockets  and  a  small  ticket  pocket.  A  fairly  long  lapel  of 
only  moderate  width,  and  the  coat  buttoning  three  are 
features  of   the   latest    style.     This  coat    would   require    a 


lining   through   only  half  of  each  of   the  from    widths,   and 

wmild   be   much  neater   than   with   the  outside  pockets. 

•       • 
* 

It  has  always  been  an  opinion  of  mine  that  the  Nor- 
folk coat  is  out  of  place  in  its  present  popularity.  Eng- 
lish as  it  is  in  origin,  the  English  are  careful  to  confine 
it  to  the  realms  of  sport.  They  wear  it  almost  entirely 
while  shooting,  fishing,  golfing  or  bicycling,  but  outside 
of  this  it  is  never  seen  on  a  well-dressed  man.  We  Am- 
ericans, in  our  copy  of  English  styles,  have  seized  the 
cut  withoul  taking  notice  of  the  proper  surroundings  and 
accompanying  conditions.  For  street  wear  the  Norfolk 
coat  is  improper  and  rather  unsightly.  There  is  no 
doubt  of  its  popularity,  and  tailors  and  clothiers  are 
compelled  to  do  as  they  are  ordered,  but  a  little  judici- 
ous argument  will  convince  many  who  merely  follow 
what  they  think  fashionable  without  a  commonsense 
view  of  its  appropriateness.  The  Norfolk  coat  cannot  be 
beaten  as  a  sporting  style,  but  there  it  should  stay,  if 
one  would  be  precise  in  his  apparel. 

*       * 
* 

The  appearance  of  the  Summer  coat  this  year  is  not 
at  all  similar  to  what  was  presented  by  too  many  of 
them  in  former  years.  The  entirely  unlined  coat  is  the 
exception,  and  though  this  interferes  somewhat  with  the 
coolness  of  the  garment,  it  improves  its  "hang"  so  much 
as  to  make  this  a  matter  of  little  moment,  particularly 
as  it  makes  it  little  warmer.  Many  tailors  line  the  two 
front  widths,  in  this  way  allowing  for  the  regulation 
number  of  pockets  put  on  in  the  usual  way.  This  is  un- 
necessary, however,  since  a  sufficient  number  of  pockets 
can  be  inseited  with  a  half  width  lining,  and  the  "hang" 
is  almost  as  good  as  where  fuller  lining  is  used.  A  coat 
without  lining  will  not  keep  its  shape,  especially  if  it  is 
of  light  material.  The  back  is,  of  course,  always  un- 
lined. The  breast  pocket,  almost  always  at  a  slant,  is  a 
part  of  most  of  the  coats,  and  it  is  quite  likely  that  this 
will  create  a  larger  demand  for  handkerchiefs  with 
fancy  borders. 

•  • 
* 

There  is  not  the  partiality  shown  turn-up,  or  cuff, 
trousers  that  one  would  expect.  In  other  years  nine  out 
of  ten  Summer  trousers  had  this  finish  to  the  legs,  but 
this  year  there  are  just  as  many  made  with  the  plain 
finish.  Both  are  proper,  but  the  elimination  of  the  cuff 
is  a  new  idea,  and  therefore  is  meeting  with  favor.  For 
my  part,  I  lather  prefer  the  cuff,  as  it  not  only  prevents 
the  slipping  down  of  the  trouser  over  the  shoe  when  sus- 
penders are  omitted,  but  it  has  a  more  summery  neglige 
appearance,  and  accordingly  suits  the  purpose  and  other 
features  of  the  suit.  If  the  coat  has  patch  pockets,  cuff 
trousers   are  an   accompaniment   that   carries  out   the  idea 

throughout   the  suit. 

*  * 

* 

Bow  ties  are  gradually  working  their  way  into  popu- 
larity, but  not  by  any  means  driving  out  four-in-hands. 
The  long  four-in-hand  of  last  year  is  not  so  prominent, 
although  many  men  will  wear  it  as  a  matter  of  prefer- 
ence, on  account  of  its  neatness.  Well  dressed  men  will 
avoid  the  extremely  narrow  bow  tie.  The  graduated 
four-in-hand  is  vicing  with  the  straight  sbape  for  first 
place.  Pongee  silk  is  the  newest  thing.  Wash  ties  are 
out    of    it.  THE    DON. 
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ALWAYS  AT  THE  TOP 


THE  HOT  WEATHER  IS  HERE. 
HOW  ARE  YOU  FIXED  FOR  IT  ? 
HAVE  YOU  GOT  YOUR  SOFT  SHIRT  STOCK  IN  SHAPE  ? 
HOW  ARE  YOU  PREPARED  ON 

SUMMER  COLLARS  ? 

WE  CAN  TAKE  CARE  OF  YOUR  WANTS, 
LET'S  HAVE  THEM  NOW. 


The  Williams,  Greene  &  Rome  Co. 

LIMITED 

BERLIN,   ONTARIO. 
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Important  toTailors&Clothiers 

Black  Italians,  Alpaca,  Mohair  and  Lustre  Linings  in; 


THE    MERITS    OF   THIS    FINISH    ARE 
1.     Proof  against   Damp   Cloth   and   Hot-pressing   Iron. 
2      Finish   and   Handle   unequalled   by   any   other   Process. 
3.    Goods   kept   in   stock   gain   in   appearance. 

GOODS  ARE   STAMPED   ON   THE    BACK  AT   REGULAR   DISTANCES. 

S.KIRK&  SONS' PERMANENT  FINISH 

Facsimile  of.  St»mp 

STRENGTH   UNEQUALLED 


, 


SUPPLIED    BY   ALL  THE   LEADING   HOUSES   IN 

Bradford,London,Manchester.GIas30w. 
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EFFECTIVE  WINDOW   CARDS 


\  si  MMONS  TO  SUMMER  NEEDS 


TKV  THESE  OVERALLS 

AND 
\\  Ale  II    I  HEM  WEAR 


A  LEAP  YEAR  PROPOSAL— 
USE  OUR  HBADWBAH 


THE  STYLB 
THE  MAKE 
THE    PRICE 


JUST  RIGHT 


WINSOME  CRAVATS  POR 

WINNING  TRADE 


HOSIERY    IN  VARIETY 


COLLARS    IN   OUARTER   SIZES 
TO  SUIT  NECKS  IN  ALL  SIZES 


ATTENTION  PAID  TO  EVERYTHING 
THAT  TENDS  TO  MANS  COMFORT 


SAMUEL   SMITH 
V01  R  BOSOM  FRIEND 


CHIC  CHASTE  CRAVATS  FOR 
CRAVAT    CONNOISSEURS 


LOW  COLLARS  AT  LOW  PRICES 


FOR  WEAR 

FOR  LOOKS 

FOR  PRICE 


PARTICULAR  CRAVATS  FOR 

PARTICULAR    MEN 


SUMMER  SIITS  THAT  SUIT 
THE  SUMMER 


EVERYTHING  RIGHT,  RIGHT    HERE 


Tin-:  Newest  Shades — Bbowh  and  Champagne 
Tin    Newest  Shapes— Foob  in-Hand  asm  Bows 


IT  TO  DATE  AND  I  P  TO  Vol 
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Buyers  of  AiVoollens 
—  Tailors'  Trimmings 


Are  unani-  :  : 
mous  in  their 
opinions  that 
our  lines  for 
Fall  were  : 
never  better 
selected.    :    : 

MERCHANT 
TAILORS  :  : 

who  are  ex- 
hibiting our  : 
lines  have  no 
trouble  in  :  : 
pleasing  cus- 
tomers.   :    :    : 


VIEW    OF    OUR    SAMPLE    ROOM 

We  have  a  very  choice  selection  in 

TWEEDS,  SERGES,  SUITINGS, 

OVERCOATINGS,  Etc.,       CANVASES,  ITALIANS, 

ASSORTED  SILKS,  HAIR  CLOTHS,         SLEEVE  LININGS, 

HOLLAND  POCKETINGS,  Etc. 

We  have  35  per  cent,   more  samples  than  we  have  ever  carried  before. 


Sole  proprietors  of  the  celebrated  "TYKE"  and  "BLENHEIfV  Serges,  also  of 
Salt's  "YOTSMAN"  Serges,  the  best  goods  in  the  trade.    Send  for  sample  of  them. 


Branches: 

McKINNON    BUILDING.    TORONTO. 
JARVIS  BUILDING,  ST.  JOHN. 
37  QUEEN   STREET,  TRURO. 
BRIDGE  STREET,  QUEBEC. 


FREE  SAMPLKS  ON  APPLICATION. 

A.  McDOUGALL  &  CO. 

196  McGill  St.,  MONTREAL. 
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"WOOLENS 

CLOTHING 

TRIMMINGS 


THE  MERCHANT  TAILOR 


S  1    •)   I    t   S     A  I 
1 1  O  M  E     AND 

AllKOAI) 


■fi 


MMER   -uii-   are    tbe   centre  of 

ait pad i"n  now,  and  are  in  PTeal 

er  numbers     than   ever  before. 

Thai  man  is  badlv  "IV  indeed  w  ho 

c<  nsidei a     himself       unable     to 

spend    his  $8   to  +•>•">  on   a   Bpe- 

(O ])\ Ss^~~ ^ ^Sl  rl:l'  >inl   ''"'  ''"'  wann  weather. 

•sir?-*        w»*TlO  ,.,. 

I  lie  various  cuts  seen  are  singli  • 

breasted,    double-breasted      and 

Norfolks,     with   the  Brat   the  more  popular,  Bave  in  blue 

.  which  is  always  of  the  double-breasted  Btyle.   The 

Norfolk  is  not  as  much  worn  as  last  Beason,  a  facl  which 

"as  i iths  ago  predicted  in  these  columns.    What   there 

is  of  it    is  mostly  provided   by   the  clothier,   rather  than 

by  the  tailor.  The  blue  serge  is  especially  prominenl  this 

year   for  it,  and   well-dressed   men   are   rapidlv   realizing 

its  value  as  a  Summer  ilress.   The  turned-up  trouser  is 

nut  a  necessity,  hut  it  is  as  frequent  as  the  plain.  Trousers 

are   quite   roomy   with    the   Summer   suit,   as   such    a   size 

locks  and   feels  < hi-.   The  lapel  is  quite  long,  with  the 

double-breasted  coat,  ami  where  a  \est  is  worn  one  button 

of  it  show,  above  the  opening. 

*  * 
* 

Tlie  material  that  is  the  choice  of  the  greater  number 
is  homespun.  Some  lightweight  worsteds  ami  flannels  also 
are  worn.  Colors  are  usually  very  light,  in  many  ease- 
being  almost  white.  White  with  splashes  of  hlaek  is  a 
popular  shade.  Many  materials  show  a  quite  pronounced 
stripe.  Pawns  ami  various  shades  of  brown  are  also  much 
seen.  These  light  homespuns  are  single-breasted  or 
Norfolk,   while   the   worsteds  are  often  double-breasted . 

*  * 
* 

Ready-made  clothing  is  Belling  far  more  readily  to  the 
higher  elass  of  trade  than  ever  before.  Of  course,  there 
are  very  many  men  who  will  never  purchase  clothing  any- 
where but  at  a  tailor's,  but  with  the  rapid  advance  in 
factorv  garments,  there  are  many  who  consider  them  sat- 
isfactory.  Clothing  manufacturers  should  have  credit  for 
the  exceptional  care  they  have  taken  in  the  choice  of  ma- 
terials they  are  showing  lor  Summer  suits,  and  ill  the  cut 
and  lit.  Good-appearing  sUits  are  to  be  had  for  $8  and 
for  $12  there  are  what    many  a   tailor  would   be  proud  of. 

• 

The  belt  is  oi'inu  lo  be  a  staple  article  of  wear  this 
Summer,  and  is  even  now  worn  in  large  numbers.  The 
plain  black,  dull  finish,  inch-wide  affair,  with  nickeled  or 
leather-covered  buckle,  is  the  proper  thing.  Tans  are  still 
in  demand,  however,  ami  are  worn  freely  with  the  lie.hi 
suitings.  Patent  leather  belts  are  not  selling.  White 
trousers  have  had  no  chance  as  yet.  but  the  chances  are 
they  will  sell  in  the  usual  way  for  Bummering.  No  self- 
respecting  man  dons  them  on  the  street;  that  day  is  long 
past  .  There  are  a  great  many  white  canvas  slioes  worn, 
a. nl  the  number  will  increase  during  July.  No  other  color 
will    be   accepted. 


CLOTH  ADULTERATIONS. 
L  TRONG  censure  has  been  handed  out  to  the  manufac 

v'       Inters    of    shoddj     goods,     which    are     spoiling     I 

adian  trade.  An  English  journal  recent  Ij  commented 
"n  the  adulterations,  in  the  manipulation  oi  wind,  the 
English   maker  is  an  expert . 

Cotton   and    other   vegetable   substances   arc   hem 
skilfully  Bcuffled   in    with   the  yarn   thai    h    i-  almost    nil 
possible  io  tell   b\    a  cursory  examination   that   cotton   is 
present.     Tins  practice  has  grown  with  astonishing  rapid 
ity  sine,,  the  introduction  of  the  black  and   white  stripes 
became  fashionable,  mercerized  cotton  having   very  much 
the  appearance  of  silk,  being  used  lor  the  stripe.   In  some 
cases    we    have    found   quite  a    substantial    foundation   of 
cotton  in  cloths  sold  ai   from  ii,  i;,|  to  Ss  fid  per  yard,  and 
which,    if    not    s,,|,|    as   all    wool,    have   been    inferred    to   be 
such  . 

Simple  Tests. 
The  presence  of  cotton   ma\    be  easilj    discovered   bj 
dissolving   all    the    wool,    which    may   be   done   b\    boiling 

m  a  bath  of  Strong  caustic  potash,  which  acts  on  all  the 
animal  mailer,  but  leaves  the  vegetable  fibres,  such  as 
"•"on  and  linen,  intact  .  After  the  tested  material  is  I  a  ken 
out  of  the  causic  bath,  wash  in  clean  water  ami  dry.  On 
il ther  hand,  the  cotton  may  be  all  destroyed  by  im- 
mersing the  sample  in  a  dilute  sulphuric  acid  bath  for 
hall  an  hour,  and  after  wringing  and  drying,  put  it  where 
(he  temperature  is  180  to  200  degrees  Fahrenheit,  ami  in 
about  an  hour  you  can  rub  out  all  the  cotton,  which  has 
changed  to  carbon.  Puller  particulars  of  these  tests  ap- 
peared in  the  "'Tailor  and  Cutter"  for. Inly  2,  1903, when 
I'm     subject    of    adulteration    was    I'ulW    dean    with. 

A  Warning. 

Caustic  potash,  oi  sodium  caustic,  can  be  obtained  at 
any  chemist's,  but.  as  it  -  name  implies,  it  i-  burning  salts. 
and  il  handled  will  injure  the  user.  It  dis-,,]\os  quickly 
iii  boiling  water,  ami  sufficient  for  testing  purposes  can 
!)••  made  in  a  saucer,  which  may  be  heated  over  the  gas. 
Stir  with  a  wooden  or  idass  stick,  an  I  when  'he  water 
boils.  pU |  in  your  pattern  of  cloth,  which  will  curl  up  like 
burnt  paper.  After  a  time  the  wool  will  be  all  dissolved, 
and  only  the  cotton  or  linen  foundation  will  be  left.  When 
this  Stage  has  been  obtained,  lake  out  the  remains  and 
wash  in  clean  water,  and  dry.  The  experiment  is  both 
practical  ami  interesting,  ami  will  be  of  service  in  many 
ways.  It  will  prevent  people  from  paying  for  goods  as 
all  wool  thai  are  part  cotton,  and  the\  will  be  saved  from 
selling  material   as  all    wool   that    is   not. 

One  of  the  most  practical  issues  at  stake  from  the 
cutler's  standpoint  is  how  this  cotton  adulteration  affects 
the  tit.  and  what  alterations  be  should  make  lo  adapt 
his  cutting  to  the  (doth.  In  the  first  place,  it  must  be 
borne  in  mind  that  cotton,  being  practically  unshrink- 
able, anj  cloth  thai  has  a  substratum  of  that  material 
will  not  lend  itself  to  manipulation,  in  the  same  way  that 


■2\  1 


Dry    Goods 


MEDI'S   FURNISHER 


July.  190-4 


mi  all-wool  cloth  would,  aa  the  nature  of  woo]  is  to  sin-ink, 
so  iliai  ii  can  be  moulded  to  almosl  any  form  desired; 
hence  ii  follows  thai  garments  made  from  cotton  cloth 
iiiusl  be  made  in  such  a  way  as  to  do  away,  as  far  as 
possible,  with  manipulation.  This  means  a  straighter  style 

of  Cut,  and  the  reliance  on  V's  and  pull's  to  produce  form. 
Needless  lo  say,  the  most  artistic  results  are  not  to  he  ob- 
tained   by    this    method. 

Cotton  and  Wool. 
The  relative  properties  of  cotton  and  wool  should  also 
be  borne  in  mind.  Cotton  is  a  good  conductor  of  heat, 
and,  consequently,  does  not  keep  in  the  warmth  of  the 
body.  Wool  is  a  non-conductor,  and  does.  Wool  is  very 
.much  stronger  and  more  elastic  than  cotton,  the  latter 
being  a  vegetable  fibre,  and  the  former  an  animal  hair. 
Cotton  can  he  washed  again  and  again  without  injuring  it 
to  any  appreciable  extent,  hut  wool  suffers  in  many  ways 
by  contact  with  water,  and  especially  so  by  its  constant 
tendency  to  shrink  and  cockle.  Hence  it  will  be  seen  how 
desirable  it  is  the  tailor  should  know  whether  he  is  using 
(loth  made  of  all  wool  or  an  admixture  of  cotton,  shoddy 
and   wool. 

A  Difficulty. 

Discussing  this  matter  with  one  of  the  largest  woolen 
merchants  in  London,  he  said  the  reason  for  adulteration 
was  to  he  traced  to  the  demand  for  cheap  clothing.  Tail- 
ors who  have  common  sense  ought  to  know  that  at  the 
prices  at  which  cloths  were  now  offered,  it  was  impos- 
sible  for  them  to  he  all  wool.  Still,  lie  said,  it  is  quite 
possible  to  sell  an  all-wool  suiting  for  4s  per  yard,  not, 
of  course,  of  the  finest  wool,  hut  still  all  wool.  Suggesting 
to  him  the  desirability  of  marking  the  cloths  "All  Wool," 
or  "Unions,"  he  said  it  was  a  very  difficult  matter  to 
tell  what  a  (doth  really  was  made  of,  as,  owing  to  the  in- 
genious way  in  which  cotton  was  scribbled  into  the  yarn, 
ned her  the  manufacturer  nor  the  woolen  merchant  could 
tel]  apart  from  the  chemical  test.  Still,  he  acknowledged 
the  desirability  of  letting  the  tailor  know,  and  wished 
he  could  see  some  practical  way  of  giving  the  necessary 
information . 


THE   SMALL  MANUFACTURER. 

IT  has  been  said  that  one  of  the  reasons  of  the  failure 
id'  Canadian  woolen  mills  to  make  their  business 
pay  is  that  they  cannot  manufacture  in  sufficient  quan- 
tity. The  large  British  mill  can  make  goods  more  cheaply 
on  this  account,  and  has  an  advantage  over  the  smaller 
mills.  In  England  there  is  the  same  difficult1"  met  by  the 
mill    that    manufactures   on    a    limited   scale. 

In  a  discussion  of  this  question  the  Textile  Mercury 
of  England  says: 

We  live  in  an  aye  of  big  things.  Big  organizations 
and  "combines"  seem  not  unlikely  to  sweep  the  smaller 
concerns  either  out  of  existence  or  into  their  own  gigantic 
nets.  The  woolen  manufacturing  industries  have  not  yet 
experienced  much  id'  combines  and  trusts,  and  there  does 
not  seem  any  immediate  prospect  of  the  creation  of  such 
organizations.  The  nearest  approach  to  such  monopolistic 
trading  in  woolen  circles  is  the  Yorkshire  Woolcombers' 
Association,   which,   however,   has   thus   far  offered  little 

inducement  to  the  further  welding  together  of  independent 
linns.  Moreover,  it  is  now  an  accepted  fact  that  the  gen- 
eral public  do  not   like  the  trusts  and  combines,  and   the 


fate  of  the  small  trader,  which  was  at  one  time  said  to  he 
sealed,  is  now  much  more  hopeful  than  of  late;  and  if  he 
can  hut  hold  his  own  for  a  little  while  longer,  it  is  not 
unlikely  to  become  yet   more  assured. 

Nevertheless,  the  small  mills  feel  acutely  the  competi- 
tion of  the  lamer  concerns,  although  these  cannot  be 
described  as  "combines";  and  whereas  once  upon  a 
time  there  were  quite  a  number  of  manufacturers  who 
owned  but  a  few  looms,  and  made  only  a  few  pieces  of 
cloth  every  week,  which  they  sold  without  difficulty,  to- 
day there  are  very  few  such  tiny  concerns.  The  develop- 
ment of  the  fancy  trade  in  woolens  and  worsteds  lias 
largely  caused  their  disappearance. 

When  the  woolen  trade  was  almost  entirely  confined 
to  plain  goods  (such  as  broadcloth,  beavers,  doeskins. 
etc.)  these  small  men  were  always  certain  of  their  stock 
—even  if  they  accumulated  any,  which  was  not  often: 
for  there  was  no  continual  changing  of  colors  and  de- 
signs as  at  the  present  time.  Men  used  to  be  able  to 
start  in  business  as  manufacturers  on  their  own  account 
with  little  capital,  which  they  had  managed  to  save  out 
of  their  personal  earnings,  and  from  this  class  have  sprung 
many  of  our  older  manufacturing'  firms.  These  men,  who 
had  learned  manufacturing  by  actual  work  at  the  Loom, 
became  often  large  employers  of  labor  and  successful 
business  men,  whose  practical  experience  served  them  well 
in  dealing  with  the  operatives  they  employed,  and  with 
the  problems  of  cloth  manufacture.  Having  nothing  to 
depend  upon  but  their  own  efforts  and  energy,  they  were 
far  more  likely  to  succeed  than  many  of  those  who  came 
after  them  and  found  businesses  and  capital  ready  to  hand, 
which  their  fathers  and  grandfathers  had  made  by  strenu- 
ous and  intelligent  work.  It  is  thus  a  legitimate  subject 
for  regret  that  so  few  men  of  brains  are  able  to  start 
woolen  manufacturing  to-day  with  what  little  capital  they 
have  managed  to  save  from  their  weekly  wages;  the  in- 
dustry is   the   poorer  for  losing  these   valuable   recruits. 

The  Difficulties  of  Small  Woolen  Mills. 

Although  the  very  small  manufacturer,  with  his  two 
or  three  or  a  dozen  looms,  is  no  longer  with  us,  his  fel- 
low of  thirty  or  forty  looms  may  still  he  found.  Unhap- 
pily, however,  he  stands  no  great  chance  of  survival. 

At  the  best  of  times  these  small  firms  feel  the  keen- 
ness of  competition,  even  when  the  small  orders  that 
big  firms  sneer  at  when  times  were  good  are  finding  their 
way  info  the  smaller  mills.  But  when  things  are  quiet, 
the  larger  mills  are  glad  to  secure  these  orders— which 
they  can  do  by  cutting  in  price.  Thus  small  and  big  or- 
ders are  swept  into  their  nets.  In  woolen  manufacturing 
much  depends  upon  the  turnout  of  a  mill,  and  it  stands  to 
reason  that  the  firm  which  can  produce  20Q  pieces  per  week 
is  better  able  to  do  things  much  lower  in  price,  and  at  the 
same  time  make  a  profit,  than  the  firm  turning  out  only  100 
pieces  per  week,  the  cost  in  the  one  case  being  by  no  means 
double  that  of  the  other. 

The  only  chance  for  small  mills  is  to  specialize,  produc- 
ing fabrics  upon  which  they  can  put  a  good  profit. 
When  they  try  to  compete  with  larger  firms  on  goods  which 
almost  everyone  can  make,  their  position  becomes  hope- 
less. Merchants,  while  not  too  kind  to  small  firms,  toler- 
ate them  for  their  own  particular  ends,  but  lose  no  oppor- 
tunity to  grind  them  down.  They  take  liberties  with  small 
firms    which    they    dare   not    do    with    big   ones:    for   if   one 
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Specials  for  Fall    Trade 

Grey  Meltons, 
Beavers, 
Serges, 

Vicunas, 
Tweeds 

AIM  , 

Farmer's  Satin,  Italian  (loth,  Etc.  :: 


SILKS    AND    SATINS     A    SPECIALTY. 


The  British  American  Import  Co.  | 

Wholesale  Dry   Goods.  *} 

364  St.  Paul  Street      -      MONTREAL    4 
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JOHN  FISHER 

SON  &  CO'Y, 

WOOLLENS 


AND 

Tailors'  Trimmings 
♦♦♦♦♦♦♦♦ 

WAREHOUSES  : 

Victoria  Square,  flontreal, 

65  and  67  Yonge  St.,  Toronto 

55  and  57  Dalhousie  St.,  Quebec. 

and 

JOHN  FISHER  &  SONS 

HUDDERSFIELD,  ENO. 


Woollens  and  Tailors'  Trimmings 


We  have  now  in  stock  a  larger  assortment  than  ever 
of  the  above  goods  for 

TALL,  1904 

We  assure  yon  of  good  values  in  all  onr  lines,  and  ask  yon  to  look  through 
our  samples,  in  the  hands  of  onr  travellers  and  special  men.  We  feel  sure  it 
will  be  to  your  advantage  to  do  so. 


R.  F.  GERMAN 


Toronto,   Ottawa  Valley 

Main   Line  Grand  Trunk 


SPECIAL  MEN  : 

A.  P.  MILLER 

Western  Ontario 
J.    H.     BEDARD.     Pro.,  of  Qu.bac 


GEO.   L.  HOLLAND 


Maritime    Provinces 


GREENSIIIELDS  LIMITED 

MONTREAL 
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of   the   Bmal]   < cerna   sells   goods   where   they   think   it 

oughl   not,  thej   casl   it  off  light-heartedly,  while  winking 
at   the  same  practices  by  an  influential  bouse. 

T 1 1  the  matter  of  terms,  where  the  big  firms  can  fix  and 
insist  on  their  own  dates  of  payment,  the  small  firm  lias 
to  take  what  is  offered.  Also,  merchants  are  getting  more 
and  i e  averse  to  giving  appointments  to  small  manu- 
facturers, as  they  like  to  see  a  large  variety  of  ranges 
when  they  do  take  the  trouble  to  go  through  a  selection. 
A  possible  remedy  is  to  he  found  in  combination,  reason- 
ably carried  out.  For  instance,  there  are  manv  districts 
where  co-operation  of  the  small  firms  making  much  the 
same  goods  would  enable  them  to  turn  out  their  goods 
so  much  cheaper  that  they  would  be  in  a  more  favorable 
position  in  the  market.     They  could  concentrate  their  dif- 


and  Richard  Leary,  to  succeed  J.  A.  Humphrey  &  Son. 
They  will  carry  on  the  manufacture  of  woolens  'i.  a  more 
extensive •  scale .      The   capital    is  $500,000,   consisting    of 

5,000    shares    of   .+  100    each.       The      head    office    will    1"     ai 

Humphrey's  Mills.  Business  is  to  be  extended  into  every 
province  of  Canada,  and  for  this  reason  a  Dominion  char- 
ter  has  been   taken   out . 


THE  NEW  TARIFF. 

HE   complete   effect    of   the   changes    in    the   tariff  01. 

imported    woolen    goods    cannot    yet    be    estimated. 

The  duty  on  English  goods,  which  form  by  far  the 

greater  part    of   what    is   imported,    is   raised   from  2-'!    L-3 

per  cent,    to  30   per  cent.,   the   general   tariff  and   surtax 
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ferent    departments   and   have   one   dye-house      for  all    the       remaining  the  same, 
mills,    one    mill    for   one    class    of   goods,    another    for   an-  The   general    impression   seems   to   lie   that    Mr.    Field- 

other  and  so  on.  The  objections  advanced  against  "com-  ng's  remarks  in  his  budget  speech  referred  only  to  ma- 
bines"  would  not  apply  to  co-operation  on  the  lines  thus  ferial,  but  an  examination  of  tariff  item  304  reveals  the 
indicated.  fact    that   manufactured   clothing     is   also   included.    The 

principal  objection  to  the  change  is  its  going  into  imme- 
diate effect,  just  when  all  orders  are  taken  from  their 
customers  by  importers,  and  before  the  goods  have  been 
received.  Unless  some  allowance  is  made,  the  importers 
will  lose  the  6  2-3  *per  cent.,  since  their  prices  were 
based  on  the  old  duty.  Another  fault  found  is  with  the 
extent  of  the  application  of  the  higher  duty,  including 
as  is  does,  dress  goods,  cloths,  and  linings  not  attempted 
by  any  Canadian  manufacturer. 

Interviews  with   several  of  the  leading  firms  interest- 
eded  are  given  under  a  separate  heading. 


ENGLISH  WOOLENS  FOR  1905. 

THE  outlook  on  the  woolen  market  in  England  is  not 
very  encouraging.  Money  is  short,  and  this  restricts 
buying  and  gives  a  feeling  of  lack  of  confidence. 
The  weather  has  been  unfavorable  for  the  most  part,  but 
not  even  the  line  days  in  April  and  May  stimulated  buyers 
as  the  scarcity  of  money  was  a  more  pressing  condition. 

Buyers  are  very  cautious  and  select  only  the  patterns 
of  most  exceptional  value.  Tweed  suitings  are  receiving 
great  attention,  as  it  is  felt  they  will  be  as  strong  as  ever. 
There  is  a  very  brisk  demand  for  fancy  covert  coatings 
when  the  patterns  are  "catchy."  No  one  wants  stripes  in 
any  material,  but  overcheeks  of  design  and  color  are 
sought  for.  Silk  stripes  and  mercerized  cotton  are  ne- 
glects. A  stronger  demand  is  materializiii"-  for  plain 
goods. 

Prices  are  down  to  the  bottom,  and  manufacturers  are 
looking  for  very  little  profit.  If  prices  go  up  as  they  are 
tending,  hard  times  are  in  store  for  them;  but  competi- 
tion   will    not    have    it    otherwise. 


NEW  WOOLEN  COMPANY. 

IT  is  said  that  a  movement  is  on  foot  by  which  a  num- 
ber of  YVestville,  N.S.,  business  men  will  reopen  the 
woolen  mills  at  Eureka.  The  prospectus  has  been  is- 
sued, in  which  it  is  sought  to  enlarge  the  capital  stock 
to  $150,000.  The  movement  is  meeting  with  great  suc- 
cess and  the  outlook  tor  early  reopening  of  the  mills 
under  improved  conditions  is  becoming  brighter.  The 
new  company  will  be  known  as  the  Nova  Scotia  Woolen 
Mill  Co.,  Eld. 

Since  the  changes  in  the  tariff  several  mills  through 
the  country  have  drawn  up  plans  for  extension.  The 
woolen  mills  <d'  Ryan  &  Goodlands,  at  St.  Boniface, 
Man.,  which  have  been  shut  down  for  four  months,  have 
been  reopened,  and  Ml'.  Ryan,  one  of  the  members  of 
the    linn,   has  every   hope  of   its  success. 

Incorporation  has  been  granted  John  A.  Humphrey 
&  Son.  Eld.,  consisting  of  Win.  E.  1  Iuinnhicy.  Senator 
Wood,  Charles  S.  Hickman,  Fred.  W.  Sumner,  P.  S. 
Archibald,  -I.    H.    Harris.  J.    P.    Sherry,  0.  M.  Melanson. 
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OPEN  SHOPS  IN  NEW  YORK. 

'HE  open  shop  was  made  a  permanent  institution  by 
the  Labor  Bureau  of  the  National  Association  of 
Clothiers  at  a  special  meeting  held  in  New  York. 
Delegates  from  the  five  clothing  centres.  New  York. 
Chicago.  Baltimore,  Philadelphia  and  Rochester,  were 
present.  The  unions  have  been  beaten  in  Rochester  al- 
ready on  this  question. 

There  has  been  talk  of  a  big  strike  in  New  York  for 
the  recognition  of  the  unon.  If  it  takes  place  the  strik- 
ers are  apt  to  be  beaten,  as  the  employers  are  well  or- 
ganized. Although  the  unions  are  really  more  powerful 
in  the  United  States  than  here,  they  have  in  a  few  in- 
stances won  most  of  their  demands  in  the  tailoring  trade 
in  Canada,  while  they  are  now  being  beaten  right  and 
left   across   the   line.    Organization   does    it    all. 


MARRIED    IN    A    WINDOW. 

AN  interesting  event  was  advertised  to  take  place  in 
the  window  of  Workman's  clothing  store,  at  the 
corner  of  McGill  and  Notre  Dame  streets,  Mon- 
treal, on  Tuesday,  June  15,  hut  much  to  the  disappoint- 
ment of  hundreds  of  people  who  gathered  to  witness  it, 
there  was  a  hitch  in  the  proceedings  and  it  did  not  come 
off.  This  event  was  no  less  than  a  marriage.  Mr. 
Workman  offered  $100  in  gold  to  the  couple  who  would 
consent  to  get  married  in  his  window,  and  the  offer  was 
taken  up,  hut  the  young  couple,  as  well  as  Mr.  Workman, 
got  so  much  free  advertising,  and  the  crowd  to  witness 
the  ceremony  was  so  large  and  full  of  grin,  that  the 
bride's  father  prevented  it   from  going  on.     It  afterwards 
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Mark  Fisher,  Sons  &  Co., 

lite  Woollens,  Cailors'  Crimmings,  $c. 

Montreal,    July  2nd,  1904. 

nt  Tailors, 
Dominion  of  Canada  : 

We  again  invite  your  special  attention  to  our  stock  of  Fall 
Winter  Importations  in  Woollens  and  Tailors'  Trimmings,  which  in 
opinion  is  better  than  ever  ;  as  to  being  larger,  that  is  beyond 
question. 

:  will  find  our  stock  of  Imported  Goods  replete  with  every- 
thing that  is  new  in  Worsted  and  Tweed  SuiLings,  and  Trouserings  ; 

tings.   In  Rainproof  Overcoatings  we  have  a  varied 
assor-     .   QUALITY  keeps  pace  with  STYLE. 

rd  here  about  staples,  Black  and  Blue  Worsteds,  Serges, 
vicunas  and  Cheviots  may  not  be  amiss.   A  large  proportion  of  the 
tailoring  trade  is  done  with  staples.   We  carry  the  largest  stock  of 
these  goods  in  the  Dominion  ;  when  you  are  thinking  of  adding  to  your 
stock,  if  you  have  not  bought  from  us  in  the  past,  give  us  a  trial 
order,  and  we  will  guarantee  satisfaction. 

Whilst  giving  our  Imported  Goods  Department  its  due  share  of 
attention,  we  are  not  neglecting  Canadian  manufactures.   We  keep  the 
best  of  Canadian  productions  in  stock  ;  and  justly  claim  to  keep  an 
up-to-date  Canadian  Woollen  Department. 

In  our  Tailors'  Trimming  Department  we  are  showing  new  designs 
in  Sleeve  Linings,  and  carry  a  large  range  of  Alpacas  and  Mohair 
Linings.   Special  attention  paid  to  Italian  Linings.   Our  Italian 
cloth  P208,  and  S525  serge  linings,  are  leaders.   Our  canvasses  are 
used  by  the  leading  Merchant  Tailors  from  the  Atlantic  to  the  Pacific. 
Samples  forwarded  on  application. 

Yours  truly, 

MARK  FISHER,  SONS  &  CO. 

BRANCHES  :  TORONTO,  Ont .  WINNIPEG,  Man. 

SAMPLE  ROOMS  :        HALIFAX,  N.S.  ST.  .JOHN,  N.B. 

OTTAWA,  ONT.  LONDON,  Ont. 
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WILL 

NOT 

SHRINK 


EVERY 


GARMENT 
SHRUNK 


WILL 


in  Weights  Suitable  for  all  Seasons. 


SUPPLIED  THROUGH  THE  LEADING  WHOLESALE  HOUSES. 

DUNCAN  BELL,  MONTREAL  and  TORONTO,  CANADIAN  AGENT. 
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took  place  in  the  store,  .mil     the    sign  on  the  window, 
"Workman  keeps  hie  word,"  gave  notice  to  all  and  sun- 

iii\   tiuii  the  bride  and  gr< i  had  received  the  HOO  anj 

way.     The)    were  also    preaented     with  various  presents 

from  enterprising  merchants,  whose  presents  were  placed 

in  the  window  and  ticketed  with  the  names  of  the  donors, 

Tin  •  advertising  has  been  used  before,  .mil    in 


The  Crowd  in  I'ront  of  Workman's  Windows 

the  present  instance  it  certainly  gave  a  ^reat  deal  of 
prominence  to  Workman's  store.  Whether  it  was  of  real 
value  in  selling  goods  is  a  question  on  which  there  may 
be  some  disagreement.  Unless  it  be  possible  to  repeat 
the  occasion,  or  to  have  some  other  event  of  like  interest 
i. ike  plate  from  time  to  time,  it  is  likely  that  what  ad- 
vertising benefits  may  he  derived  from  it  will  be  of  hut 
short   duration. 


NOTES  OF  THE  FURNISHERS. 

1'..  l'.annett.  elothier  and  men's  furnisher,  Keinie. 
B.C.,  has  sold  out. 

John  K .  Pauley,  tailor.  St.  John,  X.R.,  lias  discon- 
tinued business. 

P.  J.  Kelly,  men's  furni-lier.  Steal  ford,  has  opened 
ii|>   his   new   store. 

British  American  Flat  &  Cap  Mfg.  Co..  Montreal, 
have   dissolved   partnership. 

Leeh  Bros.,  halters  and  furriers.  Peterboro',  have  re- 
modelled their  premises. 

John  Jewkes.  tailor.  Belmont,  Man.,  has  been  burned 
out.      Loss   covered   by    insurance. 

Ii  .  T.  Kidd.  of  Kidd  Bros.,  clothiers  and  men's  fur- 
nishers, Wiarton,  Out.,  is  dead. 

Turner  £  Watson,  tailors,  Saskatoon,  Man.,  have 
Buceeeded  by  R.  J.  Turner. 

Richmond  &  Class,  clothiers,  Vancouver,  B.C.,  have 
advertised   dissolution   of  partnership. 

Geo.  McClure,  Thorold,  Out.,  has  added  a  stock  of 
men's  furnishings  to  his  tailoring  basin 

The" New  York  Neckwear  Co.,  Montreal,  is  the  style 

new    firm   manufacturing   men's  neckwear. 

J.  T.  C.  Lang  and  J"-,  liaher  are  opening  a  new- 
men's  furnishings  and  elothing  store  in  Peterboro'. 

William  Wetmore,  men 's  furnisher,  and  ('.  Brager  & 
Son,  clothiers.  St.    John.  N.B.,  have  been  burnt   out. 

Qervan  &  Co.,  men's  furnishers,  Ottawa,  Ont.,  have 


[ved;  bii  .tinned  b\   J.    II 

Btyle  unchanged, 

R .   A.   t larral  i    ix    Co.,   clothiei 
solved  partnership;  business  continued  bj   R.   A 

under  old    Btj  le. 

A    firm   of   hai    manufacturers    in    the    United    Rl 

have   been    iii tinting1  for  the   re-opening   "I    Ihe    Union 

Mat   Wm  ks,  Brocks  die . 

15.    B.   Clements,   formerly    in  charge  of  the  tailoi 
department  of  Rutledge  &  Jackson,   Fori   William,  i 
ting  up  business  for  himself. 

W.   A.  Zwicker,  Lunenburg,  N.S..  is  bnilding  n  la 
addition   to   hi-   men's   furnishing  establishment,   and    in 
the  meantime  has  moved  to  temporarj  quarters. 

Ball  &  Co.  ha\e  disposed  of  their  Btore  at  '_' i  ■ 

east,  Toronto,  and  are  now  devoting  their  ti t< 

Buspenders   for  the  wholesale  «trade  at   ti">l    Que 

east  . 

s.  R.  Mi. nlni.  representing  II.  K.  Bond  &  Co.,  cloth- 
ing manufacturers,  Toronto,  has  returned  from  a  three 
months'  trip  iii  the  Northwest.  He  reports  business 
good. 

On  the  last  day  of  May  a  fire  of  considerable  propor 
lions  took  place  in  the  building  occupied  bj  M.  Saxe  ^ 
Son.clothiersainliiirreliani  tailors,  at  1462-1464  St.  Cath- 
erine street.   Montreal.    The  fire  slatted  on  an   upper  floor, 

which  was  occupied  by  a  Bkirt  factory  belonpin 
Lamoureux,  and  in  spite  of  the  firemen's  efforts,  it 
quickly  Bpread  through  the  building,  the  whole  of  which 
was  badly  gutted.  M.  Saxe  &  Son's  loss  is  pla<  ed  at  about 
$10,000,  all  covered  by  insurance.  The  building,  which 
was  also  fully  insured,  was  damaged  to  the  extent  o(  about 
$4,500. 


THREE  GOOD  ADS. 

Vmong    the   displays    in    the   St.    Jem    Baptiste    proi 
sion  in  Montreal,  on  June  24,  were  those  of  the  Dominion 
Cotton  Co.,  and  the  Colonial  Printing    r.     Bleach  in 
Bach  had     a     large     wagon  handsomely  decorated.     The 
Colonial   Printing   &    Bleaching   Co.   used   samples  of    all 
their   new    prints,    and    the     effect      was    very    fine       Their 
motto      was,      "Support       Canadian    Industry  "      The    Do- 
minion   Cotton    Co,    showed    a    loom    in   operation,   one  of 
the  most    interesting  of  all   the  procession.       The     Ostcr- 
moor  mattress  was  also  shown   in   the  making,  and  pi 
■  in  attractive  feature  of  the  parade. 


The  trade  journal  ad  that  aims  at  nothing  more 
than  immediate  orders  interests  that  very  small 
fraction  of  readers  who  are  contemplating  pur- 
chases. But  the  advertising  built  for  general  pub- 
licity impresses  every  reader,  and  when  purchases 
are  made  a  year  later,  or  five  years  later,  the  ad- 
vertiser is  still  a  factor  to  he  reckoned  with.  —  Ma- 
hin's  Magazine. 


A  FUR  MAN  MARRIES. 

A  HAPPY  event    took-    place    on    June  8  in    M 
when   Mr.  A.  J.  Alexander,  manufacturing  and   im- 
porting furrier,  was  married  to  Mi--  Bessie  M 
daughter  of  Mr.   M.   I,.   Morris,  wholesale  elothier       Mr. 
and  Mrs.  Alexandor  have  recently  retur 
moon  trip  -pent  down  the  St.  Lawrence  and 
Saguenay.      The   popularity  of   the  bride  and    erroom    in 
business  circles    is  evidenced   by   the   mam    pn 
reived   from   friends   in   the   trade. 
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To  the  Merchant  Tailors 

of  Toronto. 


• 


We  desire  to  advise  our  customers  and 
friends  that  we  have  secured  one  of  the  best 
sites  on  Bay  Street,  where  we  shall  erect 
premises  as  soon  as  plans  are  completed. 

In  the  meantime,  we  desire  to  express 
our  thanks  for  the  forbearance  extended,  and 
ask  for  continuance  of  same  in  our  temporary 
offices 


* 
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Mark  Fisher,  Sons  &  Co. 


July.  1904 
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CURRENT    STYLES    IN    NEW  YORK. 


Office  ni  The  Drj   Goods  Re^  lew, 

New    ,i  ork,  June  27,   1904. 
— — 

I'll   the  middle  ol  June  m  of 

Summer  goods    onlj     opens  up.     We 

have  Forgotten  .ill  about   dress  suits, 

st  ill  limit  shirts,  fell  ha  I   .  ..>  ercoats 

and    tlic   other    pieces    tli.it    are    SO    im- 
portanl     to    us    four    months   hence   ami 

three     months    ago.     Even   the  fancy 
vest,     the     wing     collar,     the 
cravat,   that   class  that    includes    the 
accessories  of  earlj  Spring,  of  only  a 

i     couple    of    weeks      ago,    ale    so    far     in 
the    past    as    to   seem    for   ever    unworthy    of   consideration. 

Now,  we— meaning  furnisher,  tailor,  clothier,  battel 
and  customer— are  all  interested  in  the  soft  front  shirt, 
si  raw   hat,  homespun  suit,     bell   and     lightweighl   under- 

weai  of  the  season,  thai  calls  tor  a  c. ireful  consideration 
of   what    is    lightest,    what    is   coolest.      Only    a    tew    months 

'.i-  studied  everj    well  dressed  man's  costume  for    a 

knowledge  of  what  was  correct;  now  we  study  just  as 
anxiously,  hut  it  is  to  discover  what  is  cool.  \  care- 
lessness oi  propriet]  pervades  our  overj  intention  and 
plan      that    would    seem    to    implv     the  careless    man.      And 

\et   a  quarter  of  a   year  forward  and     straight    standing 

collar    with   anything   hut    a   dress   suit    may    shock   us,   and 

a  crease  in  the  coat  skirl  may  seem  a  positive  disgrace. 
It  is  surprising  how  a  week  of  90  weather  takes  the 
Starch   out    of  a   man's    tastes. 

We  ate  always  the  heller  for  our  slight  lapses  of 
dignity  and  formality,  a  fact  so  generally  recognized  that 
the  sin'test  of  men  willinglj  resigns  himself  to  the  lark 
of  restrictions  m   the  Summer  time. 

A  shoit  account  might  he  given  of  the  freaks  that 
come  oul  at  .ill  times  of  the  year,  and  which  are  not 
omitted  from  the  offerings  for  Summer.  Hut  these  are 
neither  here  nor  there  in  a  consideration  of  what  are  cur- 
rent stvles  here,  nor,  to  tell  the  truth,  are  they  of  such 
a  number  as  is  usual.  In  some  Way,  men  of  no  class  are 
so  loud  of  what  makes  them  more  prominent  than  their 
fellows,  as  they  were  some  years  ago,  and  the  inventor  of 
new  styles  must  he  discouraged.  A  few,  hut  very  few, 
things  of  especial  merit  have  come  ,,ut  this  Spring.  The 
novelties  that  have  become  styles  may  he  summed  up  on 
the  lingers  of  one  hand,  and  most  of  these  are  rejuvena- 
tions or  of  immaterial  importance. 
Cravats. 

Cravats  this  Summer  ate.  as  for  other  years,  built  for 
comfort.  Four-in-hand  and  ties  may  he  said  to  he  alone 
worthv  of  mention  Kour-iii-hands  are  wider  than  would 
perhaps  bfi  chosen  for  the  greatesl  facility  of  tying,  hut 
this  is  accounted  for  by  the  influence  of  Spring.  Two 
and  a  half  inches  is  the  favorite  width,  and  a  greal  fancy 

is   shown    plain      colors      of   grey,    fawn,    brown,    blue,   etc, 

without   an>     ornamentation     in   pattern  or  embroidered 

ends.  Bow  ties  have  a  place,  hut  they  are  of  rather 
ample  proportions;  at  least  they  .ire  not  the  insipid  half 
inch  kind  that  look  like  a  cob, red  strum  There  is  some- 
thing rather  strong  here  in  Windsor  tics,  many  of  these 
being  made  up  for  the  cheaper  class  .if  trade  These,  of 
course,  are  Stricth  OUting  cravats,  and  are  in  plain  od- 
ors. One  should  mention,  too,  the  number  of  loose 
scarfs,  like  very  large  handkerchiefs,  that  are  shown  ami 
worn   for  outing  neckerchiefs 

Poulard  is  the  favorite  material,  or  it  may  be  a  China 
bilk,  or  some  such  soft  fabric  that  appears  cool  and  airy. 


These  foul. lid.  Would  lie\  el  be  I  rco|/n  i/rd  ,  so  dltlelelitls 
ate  they   made  up  liom   t  hi'  oiiliii.u\     foul.ud  mini 

bei  "i  hadi  ol  brown  are  een  In  ever}  material  In 
which  a  craval  Is  made  Brown  maj  be  aid  to  be  the 
coloi 

i;.i  t  hei   a     bui  pi  i  te     has     been    ,pi  ung   on    thi 

llianul.M  I  i.i.  i       bj     the    BUCCeS  I    thai    ha  ■    met     then 

oi   w  ashable   t  le  ■      Thi  ha     been  a  •  dead 

■    well     could  be  foi   a   number  oi   years,  and   it    was 
with   trepidation     that    retailers    ihowed    them   tin.   yeai 

The  sales  have  shown    them,   however,    that    no  man.   how 
ever      Closely      he      may    keep    in    touch    with    luinnl       and 
past    events,    can      stake    much    on    bis    abilitv     to    piophrcv 
what    will    he    worn.       Manv    ol    the  6    ties    come    in    nunii 

ized  material,  and  the  patterns  shown  are  verj   mat 

Collars. 

There  is     a  surprising  number  of  wing  collars     i" 

worn,  and  most  of  the  bighesl  class  haberdashers  predicl 

a  continuance  of  tins  through   the  entire  Summer,     This 

depends,    in    all   probability,    upon    the   height    to    which    the 

thermometer  goes.  Men  are  not  likelj  to  wear  the  wing, 
however  low  it  may  he,  if  a  few  very  warm  days  show 
them  the  wilting  abilities  of  a  single  band  collar,  ami  the 
sharpness  and  harshness  that  seems  to  be  a  part  of  every 
Mich  collar  in  warm,  sticky  weather.  Nevertheless  it  is 
still  freely  worn,  and  if  it  should  be  forced  out  of  the 
run  will  crop  up  in  the  Kail  Stronger  than  ever.  With 
this  collar  the  cravats  are  of  substantial  size,  as  becomes 
the   collar    with    the    tab. 

I. .i,t  Summer  nine-tenths  of  the  double-band  collars 
were  very  low,  varying  from  one  ami  a  quarter  inch 
one  and  three-quarters.  This  season  the  lowest  heights 
are  not  so  popular,  the  best,  being  one  of  about  two 
inches  with  round  corners  and  medium  close  trout  Then- 
have  been  quite  a  few  sharp  cornered  fold  collars  worn, 
and    there  still   are  some,   but    their   time   is  almost    gone 

The  newest  shape  is  the  deep-poinl  collar,  a  cross  be 
tween  the  fold  and  the  old  turn-down  shape.  In  this  the 
points  extend  a  couple  of  inches  down  on  the  shirt  front 
and  arc  sometimes  very  sharp.      It    is   the  younger  set    who 

effect    this  style,  hut    there  is  nothing  very  objectionable 

in  it,  and  on  this  account  it  has  not  been  suppressed.  One 
enterprising  manufacturer  has  produced  a  collar  of  this 
kind  wilh  two  holes  m  the  back,  one  above  the  other,  so 
that  a  high  or  low  shape  may  be  made.  The  under  hole 
runs  horizontally  and  the  upper  perpendicularly. 

Those  stock  collars,  which  admirers  so  often  misuse, 
are  not  a  necessary  part  of  a  nun's  wardrobe,  but  the 
Steadv  sale  of  an  article  that  has  its  place,  although 
limited,  is  meeting  it. 

Suits  and  Materials. 

There  is  quite  a  Variety  of  materials  open  to  the  man 
desiring  a  Summer  suit.  The  homespun  is  perhaps  the 
more  frequently  worn  among  the  rougher  materials. 
With  it  fancy  worsteds  occupy  a  high  position,  and  the 
list    is    completed    with    serges,    cheviots,      tweeds,    flannels 

and  cassimeres.  Grev  is  m  much  greater  evidence  than 
anv  other  color,  and  while  appearing  mostly  in  plain, 
with  only  a  dot  or  dash  of  black  or  white,  it  is  often  re- 
lieved by  a  spot  of  color,  red  or  green.  These  colors  are 
often    worked    in    in    inconspicuous    stripes   and    overchecks. 

Flannel  is  much  less  worn  tins  Summer,  perhaps 
because  it  does  not  keep  its  shape,  nor  wear  as  well  as 
I  he    more    popular    homespun. 

The    blue      serine   suit    has    taken    its    old    time    position 
It    i-     a      thoroughly    satisfactory    suit    for    the   ordinary 
Summer  city   wear,  and   for   the  more  dressy   Summi 
s""       Most    men   realize   the  neatness   that  charactei 
SUCh    a    suit    and    nine-tenths    of    the    men    who    can    k.  • 

couple  of  suits  for  Summer  include  a  serge,  while  ,, 
number  weai   nothing  else 

Summer  suits  ,,re  lined  in  all  degrees— half,  qui 

not  at  all.  This  depends  to  quite  an  extent  upon  the 
pockets  desired. 


210 


JmIx.   1*0-4 


Review 


AS  SEEN   ON   LONDON   STREETS. 


Office  Hi  The  Drj  Goods  Review, 

London,    Eug.,   June  21,    L904. 

SI  MMER  suits  and  Summer  wear  arc  engaging  the  en- 
tire attention  of  everyone  during  this  month.  With 
us  (he  Summer  or  outing  suit  of  Canada  is  called 
the  liver  suit,  or  at  least  the  two  correspond  very  close- 
ly. The  river  provides  the  popular  outing  for  this  city, 
and  men  and  women  of  all  classes  crowd  to  it  at  the  end 
of  even  working  da>  .  Such  a  universal  relaxation  re- 
quires, then,  a  special  costume  that  has  come  to  be  con- 
sidered the  most  important  of  the  warm  weather  garbs, 
and   one  of  the  most    closely  studied   of   the  whole  year. 

The  River  Suit. 

Flannel  has  always  held  a  place  in  this  suit  that  has 
imt  been  deserved  since  that  material  is  entirely  unsuited 
for  such  use  on  accounl  of  its  lack  of  stability,  meaning 
ils  tendency  to  lose  the  crease  in  the  trousers  and  to 
hang  loosely  and  untidy.  .Men  seem  to  have  been  gradu- 
ally  learning    this,   and   this  year   serge  and   cassimere  are 


A    lapanese  Cravat. 

receiving  the  preference.  The  majority  of  suits  are  of 
pure  white,  hut  the  blue  serge  is  not  an  unusual  sight, 
although  perhaps  not  as  suitable  in  appearance  as  the 
white.  The  jackets  are  single  breasted  and  possess  a 
prominent  rounding  at  the  corners.  Patch  pockets  are 
used,  but  the  breast  pocket  is  a  matter  of  choice,  and  in 
fully  half  the  coats  is  omitted.  The  flap,  where  it  is  in- 
cluded, has  rounded  corners,  often  carried  to  a  ridiculous 
extent.      As  a    rule  no   waistcoat   is   worn. 

Considerable  size  is  allowed  in  the  trousers,  more  than 
with  the  ordinary  suits.  They  are  turned  up  at  the  bot- 
tom. 

The  collar  to  accompany  this  suit  is  a  fold  with  a 
(dose  opening  in  front,  and  of  medium  height.  The  round 
comers  arc  favored.  Plain  colors  are  most  popular  in  the 
cravats,  which  arc  of  the  knot  variety,  and  usually  dark 
in  tone.  There  is  a  greatei  demand  for  buckskin  or 
while  canvas  shoes  than  for  the  brown,  which  were  worn 
last  year. 


All  jackets  this  vear  are  more  deeply  cut  away,  and 
this  point  is  emphasized  in  outing  jackets.  When  a  waist- 
coat  is  worn  it  is  single-breasted. 

The  Panama  hat,  as  I  have  said  before,  is  not  the 
favorite  it  has  been,  on  account  of  its  imitations,  which 
can  be  sold  at  a  few  shillings  and  resemble  to  a  disagree- 
able extent  the  hat  that  costs  pounds.  The  boater  is 
most  worn,  chiefly  in  rather  narrow  brims  and  medium 
height  crowns,  although  these  vary  to  the  extent  of  an 
inch  or  more.  The  band  is  always  black— at  least  on  the 
hats  of  the  better  dressed  men. 

Shirts  and  Collars. 

There  is  a  loudness  in  shirts  and  shirtings  that  is 
positivelv  annoying  to  a  great  number  of  men.  Of  course 
they  do  not  have  to  wear  them,  but  their  friends  are 
abroad  in  all  the  effulgence  of  vivid  colors,  and  one  to 
whom  they  are  disagreeable  cannot  shake  off  the  feeling. 
The  quietness  in  almost  all  other  lines  of  wearing  ap- 
parel is  a  satisfactory  feature,  as  it  tones  down  the  glar- 
ing colors  and  patterns  of  the  shirt. 

Soft-fronted  white  shirts  are  worn  by  a  great  many 
careful  men,  and  the  pleated  front  has  a  good  name. 
Plain  flannel  is,  as  usual,  a  staple,  and  shows  no  sign  of 
being  driven  back. 

The  very  best  thing  in  collars  at  this  season  of  the 
vear  is  the  fold  style  described  with  the  river  suit.  But 
it  depends  very  much  on  the  suit  worn,  and  in  this  coun- 
try men  adhere  very  closely  to  the  decrees  of  fashion  in 
the  proper  dress  for  different  occasions,  even  in  the 
warmest  weather. 

The  formal  dress  requires  a  wing  collar  this  season. 
This  shape  has,  on  account  of >  its  popularity,  taken  on  a 
variety  of  shapes  that  fits  to  all  occasions,  formal  and 
semi-formal.  Strange  to  say,  it  is  the  rounded  corner  on 
the  flap  that  designates  the  most  formal  dress,  while  the 
pointed  corner  is  used  only  on  semi-formal  occasions, 
when  the  dinner  jacket  and  informal  morning  coat  is 
worn.  The  wings  are  larger,  appearing  more  as  separate 
parts  of  the  collar,  since  their  outline  is  not  a  continua- 
tion of  the  line  of  the  collar  itself.  The  size  is  really  a 
part  of  it  that  will  sooner  or  later  tell  against  its  popu- 
larity, and  unless  quickly  changed  to  a  more  moderate 
shape  will  help  to  drive  the  wing  collar  out.  At  present 
there  is  no  sign  of  this  however,  but  it  is  always  noticed 
that  eccentric  and  conspicuous  shapes  are  doomed  to  a 
short  life. 

Cravats . 

In  the  illustration  is  shown  a  new  cravat  being  pushed 
by  a  prominent  London  manufacturing  firm  who,  by  the 
way,  are  soliciting  Canadian  trade.  This  firm  has  seized 
upon  the  war  and  the  affection  shown  the  Japanese  to  in- 
troduce this  product  of  Japanese  artists.  The  patterns 
are  all  Japanese  in  character,  and  very  easily  recognized. 
Crvsanthemums,  pagodas,  bamboo,  and  other  Japanese 
effects  are  cleverly  worked  out.  There  are  forty  color- 
ings.    The  shape  is  one  of  the  best  known  in  this  countrv. 

Naturally  with  the  jacket  and  river  suit  the  knot  is 
the  cravat  that  demands  attention.  When  formal  dress 
is  donned  the  same  puffs  and  ascots  accompany  it,  but 
there  are  fewer  occasions  for  formal  dress  now  than  some 
months  back.  The  flowing  end  is  one  of  the  shapes  most 
favored  bv  the  better  class  of  men.  There  is  a  grey 
shade  material  with  a  dot  of  color  that  is  quite  new  and 
very  effective. 
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ROOSTER 
BRAND 


UNION    MADE 

If  your  Overall  Depart- 
ment is  sickly,  try  the 
celebrated  business  tonic 


ROOSTER  BRAND  OVERALLS 

The  improvement  will  surprise  you. 


ROBERT  C.  WILKINS, 

gyufot"^  MONTREAL. 


©GO 


BIRD" 

COAT  SLEEVE  CUFF  HOLDER 


J> 


CUTS 

LAUNDRY 

BILLS 

NEARLY 

IN  HALF. 


WHEN   A    MAN    TAKES    OFF 
HIS     COAT      HE      USUALLY 
exactsize  PUTS    HIS     CUFFS     WHERE 

THEY  WILL  GET  SOILED  OR  MISLAID. 
"THE  BIRD"  SATISFACTORILY  AT- 
TACHES  THE  CUFFS  TO  THE  COAT 
SLEEVE  LINING-WHEN  THE  COAT  IS 
REMOVED    THE     CUFFS    COME.    TOO 


Costs  You 
SellslFor 


$1.50  Per  Doz.  Pairs 
25   Cents  Per   Pair 


ORDER  FROM  YOUR  JOBBER,  OR 

J.  V.  PILCHER  MFG    CO 

LOUISVILLE,  KV 


\ 


*V* 


YALE   Belt  Supporter 


IS  BETTER  THAN   LOOPSit  ■  U 

JUL 
BECAUSE  &***«* 

It  keeps  the  drawers  in  place. 

It  covers  the  suspender  buttons  and  top 
of  trousers. 

It  looks  neat  and  natty. 

It  NEVER   RIPS  Or  TEAKS. 

AL  WA  YS  HOLDS 

[f  vou  try  a  pair  of  tliese  you  will  never  wear 
a  belt  without  them. 

MANUFACTURED  BY  ...  . 


25  cts.  A  PAIR 


ONTARIO  NOVELTY  CO., 

7+    York    Street  TORONTO 
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THE  STAR  SHIRT 

JULY  and  AUGUST 

1904. 


We  have  a  large  range  in  Soft  Bosoms,  Print  and 
Madras  with  exclusively  confined  patterns.  Also  a 
great  variety  of  Soft  Fancy  and  Pleated  Bosoms,  in 
white  and  colored  shirts. 

If  our   Traveller  has   not   called  and  taken  your 
order,  write  us,  we  will  send  samples  at  once. 


E.  Van  Allen  ®>  Co 


Hamilton,  Ont. 
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THERE  is  nothing  to  be  spoken  <>f  but  boII  front 
hut  as  tax  aa  present  Belling  and  buying  is 
concerned.  No  matter  how  men's  tastes  ma) 
differ,  they  apparentlj  agree  on  the  poinl  oi 
the  suitability  In  looks  and  comfort  ol  the 
sou  Hunt  shirt  for  wear  in  the  hot  weather.  There  are 
men  who  avoid  the  belt  as  they  would  unclean  linen; 
there  are  others  who  consider  an  unbuttoned  coat  a  mark 
ot  the  "bounder,"  and  yel  whether  the)  weai  waistcoat 
or    preserve    a  rigid     shape  in  the  closed  front  ol  their 

coat,    there    is   always    the   soft    shut.      This   shirt    has   lie- 
come    a    staple    that    threatens    to    supplant    the    stilY-fiont 

all  the  year  round,  in  Summer  it  has  its  own  way  abso- 
lutely, and  its  sales  for  Winter  weai  are  evei  on  the  i ii— 
\nd  manufacturers  are  knowing  enough  to  bend 
their  energies  to  the  encouragemenl  of  the  fancy  by  pro- 
ducing a  variety  Of  design,  color  and  material  that  leaves 
lit  t  le   to  be  hoped   for. 

•  * 

* 

For  two  months  almost  the  stiff-front  section  of  the 
men's  furnishings  stock  has  been  as  quiet  as  belts  in  Win- 
ter. Sou. chow  men  have  had  the  idea  that  the  Summer 
was  to  lie  warm,  and  they  have  prepared  lor  it  for  some 
time.  The  two  or  three  weeks  of  warm  weather  have 
shown  the  haherdasher  what  possibilities  there  are  for 
this  Summer's  trade.  His  best  business  has  been  in  these 
soil  shirts,  plain  and  pleated.  The  popularity  of  the  belt 
countable  for  a  great  deal  of  this  It  is  now  three 
or  foul  years  since  this  article  of  wear  has  been  worn  to 
any  extent,  but  this  Summer  it  has  been  accepted  with- 
out the  slightest  questioning.  The  result  is  that  1 
stocks  of  soft   shirts  are  carried   than  ever  before. 

•  • 
• 

Both  plain  and  pleated  are  in  the  greatest  demand,  the 
latter  perhaps  outselling  the  former  to  the  better  trade. 
Plain  fronts  are,  however,  much  more  worn  than  they 
were  a  couple  of  weeks  ago,  a  late  popularity  having 
sprung  up  nn  account  of  the  number  of  pleateds  worn. 
The  wide  pleats  are  right  at  the  top,  hut  a  11  pleat  shirt 
is  receiving  some  attention.  Light  backgrounds  are 
monopolizing  the  trade,  with  a  fine  pattern  in  black  con- 
sisting of  lines  or  dot  patterns,  or  a  combination  of 
both.  There  may  be  said  to  be  nothing  but  white  and 
black  at  the  present  time,  but  this  does  not  seem  to  have 
restricted  the  range  in  the  least.  A  few  darker  shades 
have  been    shown    latterly,    merely    for   variety. 

•  • 
• 

The  plain  white  soft-front  shirt,  which  at  the  begin- 
ning of  the  season  was  not  very  prominent,  is  now  a  part 
of  most  window  displays,  and  is  beginning  to  be  worn 
more  extensively.  It  is  almost  always  pleated,  and  pre- 
ferably with  the  line  pleats  of  two  years  ago  The  II 
pleats  makes  a  neat  front  for  this  shirt.  A  few  plain 
white,  or  at  least  unpleated,  shirts  are  worn,  but  then'  is 
included  some  self  pattern  that  takes  the  place  of  the 
pleats.  For  instance,  a  stripe  of  open  work  runs  every 
inch   or     two,   or     coarser      threads   are   noticeable.        The 


former  has  become  quite     prominent     in  new    itock,  and 
furnishers  remark  a  ready     ale  foi   it       The  white  d< 
require  onlj   a  little  pushing  to  make  them  populai 

alter    veal.      .\     man    can    never    go    !,.i    .i.liav      in    Wearing 

one  of  them,  their  only  disadvantage  being  the  ease  with 

which   thev    become   soiled. 

• 

Several  of  the  large  department  re  running  oft 

their  Summer  shirts,  ■  of  them  having  just   completed 

a    We.  While     the    pilliciple    ol    deposing    of    slock 

before  it   becomes  old  or     out  ol  demand  is  a  good    one, 

there  is  no  reason  for  disposing  ol  such  goods  in  the 
middle  of  June.  A  month  lalei  is  earl)  enough,  and  in 
any   event    it    is   less  called    for   now   on  account    of   the     all 

year   demand    mi      oft   it    shuts.      The  size   of   the    stock 

mast   be  cut    down,   however,    in  order   lo   allow    the   stock- 

ol  a  sufficient    variety     of     stiff-fronts  tor   Kail     and 

Winter    trade. 

* 
Common  sense  has  a  lot    to  do  with   the  general  accept 
.line   of   the   flannel   Shirl    lor   outing   wear.      It    is    taking   a 
higher   place   this   year    than    for   a    long    time,    and   appears 
to  have  struck   its   level.      It   is,   of  course,    in   light   colors, 
the    background    being   cream    with    a    line   of    pale   color    in 
silk   or   mercerized.      Very    often    a    while    stripe   alone   .ip 
pears.      .Many    are    made    without    collar,    and    have   a     SU1 

prisingh    good  appearance  with  a  stiff  collar 

*        * 
* 

It  almost  unnecessary  to  again  stale  that  the  fold 
collar  is  almost  monopolizing  attention  in  this  line.  The 
\ei\  low  shapes  of  last  year  do  not  appear  to  be  receiv- 
ing the  same  favor  this  Summer,  the-  best  seller  being  the 
medium  height  of  about  two  inches.  It  has  rounded 
corners  and  does  not  tit  quite  so  close  in  front  as  the 
Staple  Winter  shape.  The  low  folds  will  still  be  a  feature 
of  the-  trade,  however,  and  must  be  provided  for.  The 
deep  pointed  combination  told  and  turn-down  collar  th.it 
has  met  with  approval  by  a  certain  clas^  ol  voiing  men 
in    the    I  Inited  States   is  not    seen   le 

• 

There  is  almost  certain  to  be  a  revival  of  the  wing 
collar  this  Fall  that  will  far  surpass  its  Spring  demand. 
A  great  many  of  the  best  dressed  men  wore  it  then,  and 
a  remarkable  feature  of  Summer  collars  is  that  more  of 
the  wings  are  seen  now  than  for  some  years  That  means 
a  strong  position  for  it  when  the  warm  weather  is  not  a 
consideration  in  favor  of  the  fold.  The  wings  are  medium 
size  and  sensible.  The  well-dressed  man  eill  adhere 
to  this,  however  popular  large  wings  or  "snippy''  little 
affairs  become.  If  the  wing  collar  hopes  in  Canada  to 
arrive  at  any  elevated  station  in  collar  wear  it  must 
adhere  to  the  reasonably  shaped  wing,  and  manufacturers 
will  be  serving  their  own  interests  to  remember  this 
The  "Hash''  young  man  will  never  make  any  line  a  pro- 
fitable investment,  and  it  is  to  the  steadier  classi 
maker    must    cater. 

* 

During  the  month  of  .June  every  other  furnisher  in  To- 
ronto has  undertaken  to  handle  quarter-size  collars.    The 
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majority  ol  Ihem  did  so  unwillingly,  but  [elt  l.hcy  were 
Forced  into  il  bj  the  fad  thai  competitors  were  carrying 
them.  The  quartet  size  collar  is  an  unsatisfactory  line  to 
earn  as  everj  one  who  lias  tried  n  can  vouch  for,  hut  if 
there  is  a  demand  thai  settles  it.  One  large  furnisher 
started  it,  and  advertised  it  so  extensively  that  the  others 
had  to  follow.  In  I  he  I  nited  States,  loo,  it  has  gained 
renewed  vigor.  It  is  by  no  means  a  new  thing,  as  ten 
years  ago  several  retailers  tried  it.  .Most  of  these  odd 
sizes  eonie  from  across  the  border. 


TWO  PAIRS  OF  CUFFS. 

Editor  Drj    Goods  Review  : 

SIR,— I  notice  in  your  .June  number  a  letter  from 
someone  who  is  dissatisfied  with  the  single  culled 
shirts  sold  in  Canadian  stores,  lie  states  that  he 
never  had  any  difficulty  in  obtaining  shirts  with  two 
pairs  of  cutis  in  the  United  States.  As  a  Canadian  manu- 
facturer, I  keep  in  touch  with  the  firms  across  the  border, 
but  I  know  of  very  few  who  supply  two  pairs  of  cuffs, 
and  when  they  do  it  is  with  a  few  of  the  best  lines  only. 
Docs  your  correspondent  realize  that  an  extra  pair  of 
cuffs  would  raise  the  price  of  the  shirt  25  cents,  and  it 
would  be  so  difficult  to  obtain  this  extra  quarter  that 
we  would  be  unable  to  sell  many  since  the  retailer  would 
not    risk   carrying   them.     It  is  shirts  at  a  price  that  are 


wanted  and  not  a  lot  of  specials  that  would  sell  only  in 
driblets. 

Personally,  I  fail  to  see  the  necessity  for  two  pairs  of 
cuffs.  A  double-ended  pair  will  remain  clean  almost  as 
long  as  two  pair,  and,  unless  the  work  of  the  wearer  is 
exceptionally  dirty,  (in  which  case  he  should  remove  his 
culls),  one  pair  will  last  as  long  as  his  shirt. 

Canadian  manufacturers  are  willing  to  do  all  in  reason 
to  please  the  consumer  and  their  patrons,  but  they  can- 
not be  expected  to  waste  time  and  money  on  what  would 
not  be  in  demand  save  by  a  very  few,  who  could,  if  they 
tried,  suit  themselves  to  the  prevailing  fashions. 

manufacturf:r. 


NEW  SHIRT  AND  COLLAR  FACTORY. 

MR.  H.  H.  HAGEN  has  opened  a  new  shirt  and  collar 
factory  on  King  street,  Berlin,  Ont.  Twenty-four 
of  the  latest  sewing  and  other  machines  have  been 
installed  and  will  be  running  in  a  short  time.  It  is  ex- 
pected that  about  forty  employes  will  be  needed  at  the 
start.  Mr.  John  Dreger,  who  has  been  with  Mr.  Hagen 
for  some  years,  remains  as  cutter. 

Two  flats  are  to  be  made  use  of,  the  upper  one  for  the 
factory  and  the  lower  one  for  offices,  packing  and  ship- 
ping.    In  all  there  is  5,300  feet  of  floor  space. 


HATS    AND     GLOVES. 


PLITS  and  sennets,  or  what  are  more  familiarly 
known  as  smooth  and  rough  straws,  are  almost 
equally  in  favor.  Hatters  assert  that  up  to  a 
couple  of  weeks  ago  they  sold  four  splits  to  one 
sennet,  and  although  there  was  not  this  dis- 
proportion on  the  street,  the  smooth  straw  was  certainly 
the  most  worn.  But  about  the  middle  of  June  the  de- 
mand began  to  change,  and  sales  are  rapidly  going  the 
other  way.  This  shifting  of  taste  is  a  characteristic  that 
every  hatter  has  to  prepare  for.  Last  year  the  first  few 
weeks  of  the  season  saw  nothing  but  sennets;  but  so  com- 
mon did  they  become  that  exclusive  men  determined  to 
depart  from  the  accepted  style,  and  turned  their  atten- 
ion  to  splits.  This  Summer  it  is  simply  reversed,  and 
at  the  present  time  the  rough  straw  is  selling  fully 
as  well  as  the  split,  and  gradually  supplanting  it.  The 
same  condition  as  last  season  exists,  in  the  fact  that  it 
is   the   younger   man   who   especially    prefers      the      rough 

straw. 

*  * 

* 

The  shape  of  these  hats  differs  little  from  what  was 
must  worn  last  year,  with  the  exception  that  a  greater 
partiality  is  shown  narrower  brims.  Splits,  particularly, 
ate  narrower.  A  popular  shape  in  a  rough  straw  has  a 
three  inch  crown,  with  a  two  ami  a-half  inch  brim.  Very 
wide  brims  arc  seldom  seen.  The  rough  braids  are  selling 
far  more  readily  in  the  liner  grades;  the  coarser  material 
has  a  cheap,  loose  appearance. 

*  • 

* 

Bands  are  almost  always  black.  A  few,  very  few,  col- 
ored bands  arc  worn,  but  they  render  the  wearer  very 
(conspicuous  in  the  present  style.  A  narrow  white  line 
through  t'ne  centre  of  the  band  is  a  compromise.  More 
common  is  the  drab  band  with  a  black  line  in  the  centre. 


By  dint  of  much  pressure,  the  Panama  has  pushed 
itself  to  a  position  where  it  is  worthy  of  some  considera- 
tion. A  few  hatters  are  specializing  on  it,  and  several 
windows  lately  have  shown  a  five  dollar  line  that  is  re- 
ported to  be  taking  well  with  young  men.  The  shape  is 
a  full  round  crown,  with  raised  line  running  over  it,  and  a 
brim  of  good  width,  with  a  fairly  deep  roll.  On  account 
of  this  boyish  roll  the  front  of  the  brim  has  to  be  worn 
turned  down,  and  the  effect  is  anything  but  pleasing  for 
street  wear.  Its  place  is  very  limited,  and  while  quite  a 
number  are  worn,  the  wearers  are  not  of  the  class  that 
makes  a  shape  correct,  but  rather  otherwise.  A  newer 
shape,  and  one  that  is  sure  to  strike  a  better  class  of  men, 
is  the  fedora  with  wide  brim.  These  are  just  now  being 
shown.  A  few  of  the  same  shape  are  seen  in  splits,  but 
there  is  little  sign  of  a  revival  of  the  fedora  shape  of  two 

or  three  years  ago. 

*  • 
* 

The  reason  for  the  slightly  renewed  .  popularity  of 
Panamas  is  the  low  price  at  which  they  can  now  be  pro- 
cured. Real  Panamas  are  sold  as  low  as  $22  a  dozen, 
and  retailed  at  $3.25.  And  they  are  not  of  bad  weave, 
either.  Some  Porto  Ricans  which  can  be  had  for  $12  a 
dozen  are  a  good  imitation  Panama.  Hats  that  four  years 
ago  retailed  at  $10  can  be  had  now  in  a  regular  way  at  $5 
or  less. 

*  • 

* 

Retailers  should  not  be  in  too  great  a  hurry  to  get  rid 
of  their  hat  stocks.  A  few  have  already  been  offering 
them  at  greatly  reduced  prices.  If  an  inconvenient  supply 
is  on  hand,  it  is  certainly  wise  to  dispose  of  them  while 
they  will  sell  freely.     But  an  ordinary  stock  need  not  be 
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ESTABLISHED    1868. 


During  the  more  than  30  years  success  of  our  business,  we  have  always  been  at  the  front  In  all 
that  pertained  to  Improvements  In  the  production  of  Gloves  and  Mittens-  We  have  brought  out  new  Ideas 
We  have  given  the  trade  splendid  values— goods  which  have  possessed  style,  given  satisfaction  and 
long  service. 


Our  representatives  will  call  on  the  Trade  In  due  season.    Make  It  a  point  to  see  our  samples  before 
placing  your  orders.      We  guarantee  satisfaction,   and  the  maximum  In   value  at  the  minimum    of   cost. 


KETURNED 


*  /:• 


T»NNERIFS 


W.  ft.  STOREY  &  SON 


The  Glovers   of   Canada. 


LIMITED 
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rushed  off  until  perhaps  July  10  or  thereabouts,  as  the 
season  has  been  a  little  backward. 

* 
The  very  latest,  and  by  the  same  token,  the  most  non- 
sensical, in  hats,  is  the  serge  blue  or  blue  serge  fedora 
and  derby.  Nothing  is  known  of  it  in  Canada,  but  a  great 
push  is  being  made  with  it  by  a  number  of  manufacturers 
in  the  United  States.  As  the  name  indicates,  it  is  a  blue, 
somewhat  of  the  same  shade  as  the  popular  blue  in  serge. 
'It  is  certain  to  have  only  a  temporary  lease  of  life. 
,ll  is  said  that  in  the  United  States  fully  a  third  of  the 
Spring  orders  were  for  brown  hats,  and  on  this  manufac- 
turers are  basing  their  hopes  for  a  brown  Fall. 

UNION  HAT   COMPANY  AFFAIRS. 

A  MEETING  of  the  creditors  of  the  Union  Hat  Works 
was  held  in  Brock ville  at  the  end  of  May.     At  the 
meeting  were  representatives  of  the  town,     of     the 
proprietors,   of  Yankee   creditors   of  the   National   Bank, 
Quebec,  and  of  Montreal  creditors. 


A  Straw  Hat  Display.  Ceiling  and  half  way  down  back  in  half  sun- 
burst effect ;  lower  part  of  background  puffed  with  tissue  paper. 
Each  letter  is  on  the  end  of  a  box  in  which  is  an  electric  light.  Floor 
covered  with  rye  straw. 

The  assets  were  shown  to  be  $45,140,  made  up  of  $17,- 
490  in  stock,  $15,659  in  machinery,  and  $12,000  in  the 
building.  The  liabilities  were  $39,176,  exclusive  of  the 
mortgage  of  $20,000  held  by  the  town. 

Mr.  Saulnier,  one  of  the  proprietors,  made  a  state- 
ment. He  said  he  did  not  see  his  way  clear  to  make  an 
offer  by  way  of  compromise,  and  would  not  do  so  unless 
Mr.  de  Celles,  his  partner,  withdrew  permanently.  This 
that  gentleman  decided  to  do.  The  assignee  was  given 
power  to  proceed  to  dispose  of  the  assets  under  direction 
of  the   creditors. 

A  week  later,  at  a  second  meeting,  Mr.  de  Celles  made 
an  offer  of  $14,000  to  the  town  if  the  town  would  turn 
$2,000  of  it  over  to  the  assignee  for  the  benefit  of  the 
creditors,  and  take  the  balance  in  a  mortgage.  This  he 
offered  to  pay,  by  the  assistance  of  an  associate,  in  six 


years.  The  council  could  not,  however,  accept  this 
without  a  by-law.  Mr.  Saulnier  offered  twenty-live 
cents   on    the   dollar,    and    to   continue    the    business.    This 

the  Yankee  creditors  refused  to  accept. 

On  the  22nd  a  call  was  made  for  tenders  for  the  stock- 
in-trade  and  tools  of  the  Union  Hat  Works,  and  for  the 
(inlerest  of  the  firm  in  the  land,  buildings,  machinery, 
etc. 


INJUNCTION  AGAINST  A  GLOVE  COMPANY. 

THE  Sovereen  Mitt,  Glove  &  Robe  Co.  has  secured  an 
injunction  against  the  Simcoe  Mitt,  Glove  &  Robe 
Co.,  restraining  them  from  selling,  offering  for  sale, 
passing  off  or  representing  their  goods  as 
the  goods  of  plaintiffs,  and  from  making  representations 
(that  the  Sovereen  Co.  had  gone  out  of  business,  or  that 
the  Simcoe  firm  were  successors  in  business  of  the  other, 
and  from  making  any  representations  calculated  to  de- 
ceive the  public  or  to  induce  the  belief  that  the  business 
carried  on  by  the  Simcoe  Co.  was  the  same  as  that  of  the 
plaintiffs,  or  in  any  way  connected  therewith. 

An  attempt  to  further  restrain  the  Simcoe  Co.  from 
using  their  corporate  name  without  clearly  distinguishing 
it  from  plaintiff's  name,  was  defeated  on  the  ground  that 
the  first  mentioned  injunction  was  sufficient  on  the  evi- 
dence. 

LABOR  TROUBLES. 

A  STRIKE  has  been  declared  in  the  glove  factory  of 
F.  Galibert,  Montreal.  The  strikers  say  the  trouble 
has  been  brewing  for  a  long  time  on  account  of  the 
piecework  system,  or  rather  because  of  the  foreman's 
new  rule,  which  reduced  the  earning  capacity.  The  offi- 
cials of  the  firm  say  the  affair  is  of  little  consequence. 

The  Fulton  County  Glove  Manufacturers'  Association 
have  won  their  fight  with  their  employes,  who  have  been 
on  strike  since  December  12.  The  employers  absolutely 
refused  to  treat  with  the  employes,  although  the  latter 
kept  lessening  their  demands.  The  operatives  have 
nearly  all  oone  back  to  work. 

The  Hat  Manufacturers'  Association  of  Banbury  and 
Bethel  notified  the  local  association  of  makers  and  fin- 
ishers that  they  would  close  their  factories  on  a  certain 
date,  pending  arbitration  of  several  matters  which  have 
caused  trouble  for  some  months.  The  agreement  which 
the  manufacturers  submitted  to  their  employes  contained 
nothing  but  what  should  be  understood  to  be  the  rights 
of  any  employer.  Absolute  control  by  the  proprietors  and 
independence  of  unions  was  the  gist  of  the  document. 

The  J.  B.  Stetson  Company  and  the  E.  M.  Knox  Com- 
pany are  included  in  the  Federation  of  Labor's  unfair 
list,  because  they  refused  to  allow  the  walking  delegate  to 
manage  their  businesses. 


TO  CLEAN  STRAW  HATS. 

A  STRAW  hat  can  be  restored  to  its  former  whiteness 
by  washing  it  with  a  strong  solution  of  oxalic  acid. 
Use  a  brush  to  get  into  the  cracks.  Keep  the  brim 
ilat  and  clean  the  crown  on  a  pail  that  will  go  inside  of 
jit.  To  dry,  place  the  hat  in  its  proper  shape  on  a  level 
surface,  and  if  necessary  place  weights  on  it  to  keep  it 
straight.  Cover  with  a  handkerchief  to  prevent  dust  fall- 
ing on  it  while  wet.  When  dr>-  the  hat  will  be  stiffer 
than  before  washing.  To  make  the  straw  lie  Ilat  iron  over 
quickly  with  a  warm  iron,  immediately  after  washing. 
placing  a   cloth  between  the   iron  and  the  hat. 

A  white  felt  hat,  when  soiled,  may  be  whitened  by 
applying  to  it  a  paste  made  of  magnesia  and  water.  When 
dry,  brush  out  the  powder. 
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All  the 


principal 

wholesalers 
stock 


The  "Torris"  Hat 


our 


The  "  Motor." 


Hats 


The  "Coif 


AND 


Caps 


The  "  Lounge"  Hat. 


A  few  of  this  season  s  patterns  are  illustrated 
herewith.  These  are  all  correct  shapes  and  will 
rule  during  the  present  and  coming  season.  En- 
sure success  in  your  Hat  Depart  me  tit  by  stocking 
these  goods. 


GAUNT&HUDSON.Ltd 

Hat  and  Cap  Manufacturers 
LEEDS,    England. 

J.  W.  HOLDEN,  Canadian  Representative,  2,  3,  and  4  Carey  Lane,  E.  C,  London,  and  ~fl  Piccadilly,  Manchester. 
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IN     CRAVATDOM. 


A  GREAT  number  of  new  cravats  have  appeared 
upon  the  market,  chiefly  of  Yankee  origin. 
Among  these  are  the  Japo-crepe,  a  linen  crea- 
tion of  rough  appearance,  in  plain  white,  blue 
and  tan  only;  the  "Geisha,"  of  pongee  or 
raw  silk,  and  also  in  plain  colors;  the  "Fish-tail,"  a  plaid 
in  black  ami  white  silk  taffeta,  and  deriving  its  name 
from  the  diagonal  piece  of  black  grosgrain  across  the  end, 
finishing  in  a  sharp  point  at  one  side;  the  neckerchief, 
an  outing  affair  resembling  a  very  large  silk  handkerchief 
in  Paisley  effects,  and  tied  loosely  around  the  neck  over 
a  flannel  shirt;  and  foulards  galore.  All  of  these  have 
met  with  success,  since  an  effort  has  been  made  in  their 
manufacture  to  adhere  to  common  sense  lines  in  shape 
and  color.  The  "Fish-tail"  is  not  at  all  eccentric,  al- 
though  the  name  would  make  it  appear  so.  The  "Geisha" 
and  Japo-crepe  are  in  graduated  shapes,  and  the  "Fish- 
tail," a  straight  four-in-hand.  The  neckerchief,  with  its 
handkerchief  effects,  is  one  of  the  newest  and  best  things 
for  the  purpose.  The  cut  shown  is  from  the  New  York 
Haberdasher. 

• 
One  of  the  best  selling  materials,  both   here   and   in 
the  United   States,   is  foulard.    And  they  are  not  at  all 
(he  common  blues  with  dot  or  irregular  pattern  that  char- 


The  Outing   Neckerchief. 

acterized  the  dress  foulards  of  a  couple  of  years  ago.  One 
of  the  best  shades  in  it  is  a  tan  or  light  brown,  with  simple 
dots  of  color,  red,  black  or  dark  blue.  It  comes  in  all 
colors,  but  the  plain,  simple  patterns  on  a  light  back- 
ground seem  to  be  claiming  most  attention.  As  a  cravat 
material  for  rural  districts  it  is  not  just  so  successful, 
its  lack  of  lustre  telling  against  it.  A  silk  lie  to  sell 
at  its  best  in  certain  districts  must  show  its  silkiness 
at  a  glance.  All  the  city  haberdashers  are  featuring 
it.    and    so    strongly    that    china    silks    and    even    taffetas 

a iv  pushed  as  foulards. 

*       * 

* 

The  color  par  excellence  in  the  crava!  trade  at  present 
is  brown.      The  shades  run    from   the  light    Ian   to  a  deep 


brown,  the  tans  seeming  to  be  favored  for  the  moment. 
A  few  weeks  ago  the  darker  shades  were  most  popular. 
Brown,  especially  in  the  tan  shades,  is  a  color  which 
shoidd  never  come  into  use  as  a  popular  shade,  since  so 
few  men  can  wear  it.  It  is  here,  however,  and  is  being 
worn  without  much  regard  to  complexion,  color  of  hair, 
etc.  Unfortunately,  too,  it  is  prominent  during  the  sea- 
son when  the  sun  makes  the  complexion  about  the  shade 
of  the  cravat,  although  its  summery  appearance  is  some- 
thing in  its  favor.  To  be  strictly  up-to-date  you  must 
be  able  to  show  browns  or  tans.  Some  plain  tan  Ascots  are 
shown  by  a  few  high-class  furnishers,  the  cravat  pins 
worn  with  them  being  of  the  large  sporty  kind. 

•       • 

Champagne  is  simply  a  shade  of  brown,  very  light 
and  complicated.  At  first  it  did  not  seem  to  take  with 
the  trade,  but  of  late  there  has  been  a  greater  demand 
for  it. 

• 

There  is  no  sale  for  wash  ties,  and,  outside  of  a  few 
special  lines,  there  will  be  nothing  worn  in  these.  It  is 
prophesied,  however,  that  next  Summer-  they  will  be  re- 
vived with  their  old-time  popularity.  In  the  United  States 
there  have  been  quantities  ordered,  and  a  sudden  demand 
has  sprung  up.  Mercerized  stripes  are  used  in  many  of 
them,  and  take  off  the  dead  effect. 

*  * 

* 

An  attempt  is  being  made  by  some  manufacturers  to 
push  the  Windsor  tie.  Its  newness  will  sell  it  for  a 
time,  and  if  it  is  confined  to  its  proper  place,  it  may  be- 
come fairly  proper.  The  obstacle  to  the  acceptance  of 
these  new  cravats  by  the  best  trade  is  the  tendency  there 
is  to  wear  them  on  all  kinds  of  unsuitable  occasions.  This 
it  was  that  caused  the  death  of  the  stock  collar,  and  it 
is  showing  itself  in  the  Norfolk  coat. 

•  • 

The  shape  for  Summer  is  the  four-in-hand,  principally 
in  straight  lines.  Graduated  ends  are  rapidly  coming 
to  the  front,  and  are  readily  accepted,  since  they  have  a 
more  finished  appearance  than  the  straight  shape.  Cra- 
vats are  not  as  long  as  they  were  a  couple  of  years  ago, 
and  seldom  go  under  the  belt.  They  are  made  quite  wide, 
particularly  for  the  better  trade.  An  inch  and  three- 
quarters  and  two  inches  are  most  frequent.  There  n'-e 
quite  a  number  of  bow  ties  being  worn,  a  few  of  them 
being  of  the  bat-wing  shape,  but  the  greater  number  are 
the  straight,  narrow  seven-eighths  to  an  inch  and  a-quarter 
widths . 

• 

There  is  not  much  doubt  that  the  proper  thing  for 
Fall  will  be  the  large  shapes,  ascots,  squares,  etc.,  with 
four-in-hands  of  greater  volume  than  heretofore.  If  wing 
collars  have  the  run  that  is  foretold  for  them,  these  are 
certain  to  be  most  worn,  since  that  collar  calls  for  large 
cravats.  The  wide  four-in-hand  will  never  take  with  the 
popular  trade  on  account  of  the  difficulty  of  tving  it, 
and  the  same  may  be  said  of  the  ascot.  Colors  promise  to 
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Struck  by  Lightning. 

That's  the  kind  of  an  impression  '  Pinto"  Shell 
Cordovan  has  made  on  the  mitt  and  glove  trade  of 
Canada.  It  is  so  different,  so  much  better  than 
any  other  mitt  and  glove  stock,  so  much  easier  to 
sell,  so  much  stronger  to  wear,  so  different  and 
better  in  appearance,  that  it  has  simply  taken  the 
trade  by  storm. 

Dealers  who  ordered  a  dozen  last  year  are  order- 
ing ten  dozen  this  year-  -will  probably  sell  five  to 
ten  times  as  many  for  next  fall  as  for  last. 


Hudson  Bay  Knitting  Co.t 

Montreal         <£         Winnipeg 
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be  more  pronounced  than  ever,  a  reaction  from  1  he  quiet- 
ness of  the  past  year.     Light  shades  will  be  few. 

•      * 

* 

Varied  opinions  are  expressed   by   the   manufacturers 
as  to  the  need  and  effect  of  the  recent  change  in  the  tariff 

on  cravat  silks.  A  few  consider  it  a  good  thing,  but  the 
majority  express  themselves  as  satisfied  with  former  con- 
ditions, since  there  is  little  English  goods  to  keep  out.  and 
the  customer  must  get  the  benefit  of  the  reduction,  it 
is  a  pretty  well-known  fact,  however,  that  made-up  cra- 
vats were  coming  into  this  country  under  the  preference 
that  were  not  made  in  England.  It  is  feared  by  many 
that  the  reduction  will  be  the  means  of  starting  up  a 
number  of  new  factories.  Within  the  last  few  davs  Mr. 
Fielding  has  extended  the  application  of  the  low  tariff  to 
include  silks  imported  for  the  manufacture  of  ladies' 
neckwear. 


NECKTIES  OF  NOTABLES. 


of  the  occasions  on  which,  despite  clamors  for  copy  from 
various  sources,  he  does  not  fail  to  sport  a  tie  of  the 
(•(dor    now    fashionable    for    picture    frame-. 

.Mi-.  Joseph  Chamberlain  very  often  appeals  with  a 
choice  strip  of  some  quaint  and  costly  silk;  at  other  times 
it  is  merely  the  tie  that  may  be  bought  in  any  one  of  a 
hundred  different  London  hosiery  establishments.  But  the 
Colonial  Secretary  is  not  content  with  a  necktie  unadorn- 
ed; he  puts  round  it  a  ring  of  gold  that  somehow  fails  to 
give  to  his  always  well  dressed  figure  the  last  little  fin- 
ishing touch,  ere  he  is  ready  to  adjust  his  eyeglass  and 
spring  to  his  feet  for  the  puroose  of  silencing  a  political 
opponent . 

Sir  William  Harcourt's  necktie  always  strikes  one  as 
being  very  small  for  the  size  of  the  neck  that  it  decor- 
ates. Like  the  Prime  Minister,  Sir  William  has  a  fond- 
ness for  the  simple  black  bow;  but  while  Mr.  Balfour 
wears  a  tie  that  we  should  say  is  at  least  a  good  inch 
in  diameter,  the  ex-Chancellor  of  the  Excbeouer  is  con- 
tent with  one  that  probably  is  only  half  as  wide. 

The  tailors  of  London  have  recently  placed  in  their 
shop  windows  a  good  natured  but  not  true  portrait  of 
Lord  Rosebery  dressed  in  a  suit  of  extraordinary  Harris 


HIS    MAJESTY    the    Kin--   perhaps      wears      as   many 
different   types  of  neckties  as  any  living  man.  His 

predilection,  however,  is  toward  ties  that  have  j^d?  As  £  believer  in  the  virtues  of  this  ^articular 
been  made  from  some  spotted  material,  preferably  dark  elothj  Lor(1  jjosebery  has  lately  offered  his  testimony;  but 
with  spots  of  a  light  gray  or  white  upon  it.  The  King,  there  is  not  a  tailor  in  London  w'ho  has  ever  seen  his  Lord- 
however    occasionally   wears   a   light   striped     tie   of   the  ship  dressed  in   anything  but  black.    On   his  yacht,   and 


^washing"  order.  When  on  his  yacht,  His  Majesty  often 
wears  a  dark  blue  tie,  almost  of  the  same  shade  as  his 
jacket   and   peaked  cap. 

The  Prince  of  Wales,  like  a  true  sailor  prince,  is  nearly 
always  seen  in  a  tie  done  up  in  faithful  copy  of  a  sail- 
01 's  knot.  A  Bond  street  tradesman  might  inform  our 
future  kin-  that  the  tie  is  tied  a  little  too  tightlv  some- 
times, were  he  asked  for  an  absolutely  candid  criticism. 
The  Prince  is  also  given  to  wearing  that  pattern  of  tie 
that  is  known  to  the  West  End  clubmen  as  the  "pigeon 
breast"  tie.  When  this  last  mentioned  pattern  is  worn 
It-  the  heir  apparent  it  is  always  made  up  of  black  satin, 
or  else  of  a  slightly  figured  and  very  dark  material. 

Perhaps  of  all  distinguished  men  in  Great  Britain  Mr. 
A.  J.  Balfour  appears  to  be  the  least  fastidious  as  to  his 
neckgear,  for  he  has  for  the  v>ast  twentv  years  at  least 
always  worn  a  plain  black  bow  tie  tightly  tucked  beneath 
the  corners  of  his  equally  unambitious  turndown  collar. 
On  all  occasions,  save  when  in  evening  or  court  dress, 
this  simple  black  bow,  that  could  be  purchased  anywhere 
for  a  very  modest  sum  indeed,  is  worn  by  the  Prime  Min- 
ister of  the  United  Kingdom.  Even  when  on  his  speedy 
motor,  and  half  hidden  in  his  topcoat,  Mr.  Balfour  is  not 
parted    from   his  bit    of  black  tie. 

Any  member  of  Parliament  who  has  an  eye  for  detail 
will  agree  that  Mr.  John  Morley  is  nearly  always  seen 
wearing  a  distinctly  red  necktie.  The  right  honorable  gen- 
tleman has  for  many  years  shown  his  fondness  for  red, 
tied  always  in  the  same  neat  way  round  a  No.  l(i  size 
collar.  Close  observers  have  of  late  noticed  that  the  tie 
affected  by  Mr.  Morley  has  deepened  in  color;  it  is  not 
of  quite  such  a  bright  red  as  it  was  in  the  davs  when  red 
cravats  were  fewer  in  the  House  of  Commons  than  they 
lire     to-day. 

Another 'political  and  literary  gentleman  who  not  in- 
frequently wears  a  quiel  red  tie  is  Mr.  T.  P.  O'Connor. 
"T.  P."  has  also  been  seen  flitting  through  the  lobby  in 
a  beautiful  green  tie.     The  17th  of  March  is  usually  one 


very  occasionally  in  Scotland,  Lord  Rosebery  has  donned 
other  colors,  but  in  town  and  on  the  Continent  it  is  noth- 
ing but  black. 

This  being  so,  it  follows  that  Lord  Rosebery 's  neck- 
ties are  seldom  of  any  other  color  but  that  of  his  coat.  He 
has  been  seen  wearing  a  faintly  striped  tie,  but  as  a  rule 
it   is  severely  black  or  deeply  blue. 

Sir  Francis  Burnand.  the  genial  editor  of  Punch,  must 
receive  mention .  His  neckties  positively  demand  it .  They 
are  ample  and  spreading  and  flowing,  and  they  are  alwavs 
in  taste.  But  they  are  not  of  the  pattern  that  can  be 
tied  and  tucked  away  out  of  harm 's  way  at  the  hands  of 
the  passing  breeze.  They  must  be  out  and  untrammeled. 
Under  the  trim  gray  beard  they  nestle  with  all  the  attrac- 
tiveness of  a  Parisian's. 


A  PAPER  FOR  MEN. 


^PIIE  position  that  the  Military  Gazette  is  taking  as    a 

paper  for  men  should  be  of  the  greatest   importance 

to   men's   furnishers  as   an   auxiliary   in   their   efforts 

to  educate  men   to   what    is  correct   and   fashionable 

in  men's  dress.     The  circulation   of  this  paper  is   rapidly 

increasing,  as  men  are  realizing  more  fully  the  place  that 

observance   of   dress  etiquette   is    taking,    and    the   sensible 

discussion  of  this  problem  that   is  one  of  the  features    of 

the  Gazette. 

Were  men  generally  more  alive  to  what  is  correct,  it 
would  be  a  great  saving  to  the  men's  furnisher,  since  it 
is  this  catering  to  a  variety  of  tastes,  good,  bad  and  in- 
different, that  piles  up  stock  on  the  shelves  and  leaves  at 
the  end  of  the  season  a  long  line  that  has  not  sold.  If 
the  haberdasher  were  only  selling  to  men  of  good  taste, 
men  who  knew  what  was  demanded  for  every  occasion, 
his  business  could  be  carried  on  with  much  less  capital 
and  with   less  loss  on  slow  selling  goods. 

All  the  delicate  points  in  men's  attire,  all  the  fashions, 
and  many  of  the  fads,  are  treated  in  a  logical,  authori- 
tative manner  in  the  Military  Gazette,  and  it  is  to  the 
interest  of  furnishers  that  men  should  he  in  touch  with 
this  paper,  and  thereby  be  encouraged  in  a  closer  atten- 
tion to  theii  dress.  The  men  who  know  are  enthusiastic 
in  its  praise;  the  men  who  care  observe  its  tenets,  and 
men  who  have  never  before  studied  their  attire  are  find- 
ing in  it  an  intelligent  solution  of  the  worries  for  which 
they  are  not  prepared  by  practice, 
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A  Full  Range 


of  samples 

of  our  newest  productions 

for  the  Fall  Season 

is  now  in  the  hands  of 

our  Agent, 

JAMES  GILMOUR, 

and  may  be  seen  at  his  address, 

205  Coristine  Buildings,    Montreal 


Welch,  Margetson  &  Co. 

Manufacturers  of  16  Moor  Lane,  E.C., 

SHIRTS,  COLLARS,  TIES,  BRACES,  Etc.  LONDON,  ENGLAND. 


(Linen-Mesh) 


It  has  the  peculiar  property  of  at  once  appealing  to  a  very 
large  and  intelligent  class  of  people  as  something  superior  to  any 
other  underwear  they  have  ever  worn. 

There  is  not  only  a  most  substantial  profit  on  every  garment 
sold,  but  the  satisfaction  of  hearing  purchasers  praise  the  article, 
and  sending  their  friends  for  it,  which  fact  also  appeals  to  the 
merchant,  who  appreciates  this  commendation  for  the  good  it 
does   the   store. 


LONDON,      E.   C   ,      ENO 
10-11-12    Bread   St. 


Send  FOR  DESCRIPTIVE  BOOKLET  AND  particulars  op  wholesale  TERMS  to 

The  Deimel  Linen-Mesh  Co. 

(ORIGINATORS  OF  "  LINEN-MESH"). 

2202  St.  Catherine  St.,  Montreal,  Canada. 
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MR.  DONALD  MACKAY. 

MEMBERS  of  the  dry  goods  trade  throughout  the 
Dominion  of  Canada  are  congratulating  Mr.  Donald 
Kay,  president  of  the  firm  of  Gordon,  MacKay 
&  Co.,  Toronto,  upon  the  attainment  of  his  eighty-ninth 
birthday,  which  occurred  on  June  22.  Mr.  MacKay  is  as 
hale  and  hearty  as  he  was  twenty  years  ago,  and,  al- 
though not  actively  engaged  in  business,  still  looks  in  at 
his  warehouse  every  day  just  to  see  how  things  are  get- 
ting on,  as  he  says. 

Mr.  .MacKay  was  born  in  Kildonald,  Sutherlandshire, 
Scotland,  in  1815,  of  good  old  Scotch  farmer  stock. 
When  quite  a  youth  he  came  to  Canada  and  entered  the 
wholesale  dry  goods  business  with  his  older  brother, 
James  MacKay,  who  was  at  the  time  one  of  the  leading 
wholesale  merchants  of  Montreal,  his  contemporaries 
numbering  such  firms  as  J.  G.  MacKenzie,  Torrence's,  J. 
Redpath  &   Co.,  and  Frothingham  &  Workman. 


Mr.  Donald  Mackay, 
who  has  just  celebrated  his  eighty-ninth  birthday. 


Shortly  after  Mr.  MacKay  emigrated  the  rebellion 
broke  out,  and  for  a  year  or  two  there  were  exciting 
limes  in  Upper  and  Lower  Canada.  Like  a  loyal  Can- 
adian, he  enlisted  as  a  volunteer  and  served  until  the  re- 
bellion was  quelled.  "It  was  my  misfortune  not  to  be 
present  in  any  active  engagements,"  said  Mr.  MacKay  in 
an  interview  with  The  Dry  Goods  Review,  "but  I  never 
enjoyed   life  more  than  when  I  slept  in  the  guard-room." 

Ten  years  later  Mr.  MacKay  moved  to  Hamilton, 
where  he  engaged  in  the  clothing  business,  along  with  his 
nephew,  John  Gordon,  under  the  firm  name  of  Gordon, 
\la<  Kay  <V  Co.  Hamilton  was  then  the  distributing  cen- 
tre for  the  west.  The  following  wholesale  firms  were 
already  doing  a  large  business  :  I).  Mclnness  &  Co., 
Isaac  Burck  &  Co.,  J,  Yonge  &  Co.,  and  Jnssen  &  Co. 
Al  this  tunc  Toronto  was  comparatively  unimportant 
as  a  business  centre.  The  Great  Western  Railroad  had 
not  yet   been  completed  and  cartage  was  the  only  means 


of  transportation.  The  drummer  fraternity  was  a  thing 
unheard  of;  retailers  traveled  to  town  twice  or  three 
times  a  year,  made  their  purchases  from  the  wholesaler 
and  carted  them  away  in  freight  wagons  through  the 
woods.  Traveling  was  all  by  stage.  Mr.  MacKay  has  a 
vivid  recollection  of  one  trip  from  Montreal  to  Albany 
and  back  via  Niagara  Falls,  in  the  depth  of  Winter  some 
forty  years  ago. 

In  1859,  the  same  year  that  the  present  Kinf;  visited 
Canada,  Mr.  MacKay  sold  his  Hamilton  business  and 
moved  to  Toronto.  The  wholesale  interests  of  Toronto 
at  the  time  were  represented  by  Ross  Mitchell,  Gilmore 
&  Co.,  McMaster  and  John  Macdonald  &  Co.  With  the 
exception  of  the  last  Mr.  MacKay  has  witnessed  the  pass- 
ing of  all  of  these  firms. 

"There  is  a  great  difference  between  the  wholesale  dry 
goods  trade  in  1859  and  that  of  to-day,"  said  Mr.  Mac- 
Kay. "Then  the  bulk  of  trade  consisted  of  such  staples 
as  cottons,  prints  and  woolens,  and  these  within  a  com- 
paratively limited  range.  To-day  there  is  no  end  to  the 
variety  of  goods  to  be  found  in  a  wholesale  dry  goods 
warehouse.  Novelties  have  won  an  important  place.  The 
most  striking  feature,  however,  is  the  rapidity  with 
which  stvles  change,  necessitating  frequent  and  continual 
alterations  in  the  character  of  the  goods  stocked  by 
wholesale  firms.  Another  thing  to  notice  is  the  rapidly 
growing  sales  of  dry  goods  of  Canadian  manufacture. 
Forty  years  ago  comparatively  little  woolen  and  cotton 
material  was  made  at  home,  the  bulk  being  imported 
from  Great  Britain.  To-dav  a  large  percentage  of  the 
goods  sold  are  'made  in  Canada.'  " 

A  leading  feature  of  Gordon,  MacKay  &  Co.'s  business 
was  the  establishment  by  them  12  years  ago  of  a  cotton 
mill  between  Thorold  and  St.  Catharines.  This  mill  was 
later  sold  to  the  Montreal  Colored  Cotton  Co.,  who 
still  control  the  water  powerx  although  they  are  not 
manufacturing  at  the  present  time.  As  a  proof  of  the 
popularity  of  Gordon,  MacKay  &  Co.'s  home-made  cot- 
ton among  the  trade,  Mr.  MacKay  mentioned  that  there 
are  still  frequent  inquiries  for  it  from  old  customers, 
who  prefer  the  old  make  to  any  other  available. 

Gordon,  MacKay  &  Co.'s  first  Toronto  warehouse  was 
on  Wellington  street,  Toronto,  near  the  present  site  of 
the  Ontario  Bank.  In  the  70"s  they  moved  to  Front 
street  west,  to  the  premises  which  they  occupied  until 
they  were  destroyed  by  fire  a  few  months  ago.  Their 
Front  street  warehouse  was  for  a  long  time  the  only 
place  of  business  between  the  Bank  of  Montreal  and  the 
Queen's  Hotel. 

When  questioned  as  to  the  development  of  the  whole- 
sale trade  of  Toronto  during  the  last  thirty  years,  Mr. 
MacKay  said  it  had  been  steady  but  rapid.  To-dav  his 
own  firm's  trade  extends  from  Vancouver  on  the  west  to 
the  Ottawa  Valley  on  the  east.  Toronto  has  a  bright 
future  before  her  as  a  commercial  and  manufacturing  cen- 
tre. The  next  hundred  years  mean  much  to  Canada  as  a 
whole,  and  the  development  of  the  next  fifty  vears  will  be 
something  unheard  of  in  her  history.  "I  look  back  over 
the  many  years  I  have  spent  in  Canada  as  being  full  of 
interest,  marking  as  they  have  the  evolution  of  a  great 
nation." 

He  sums  up  the  secret  of  his  success  in  business  in  the 
words,  "perseverance"  and  "self-reliance."  "The  suc- 
cessful business  man,"  said  Mr.  MacKay,  "will  never  be 
satisfied  until  he  has  surpassed  the  other  man,  and  even 
then  he  will  never  cease  striving  to  outdo  his  own  form- 
er achievements." 
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Changes    in    TKe    W.    R.    BrocK    Co. 


Mr 


To  nil  the  vaeancj  caused  bj  the  death  of  the  lab 
Jermyn,  viee-prcsident  of  the  W .    R.   Brock  Co.,  a 
meeting   of   the   directors    was   held    in   Toronto    in 

June.   Mr.   It.   11.  Cronyn,  foreign  buyei   for  tin mpany, 

hati    been   elected    to   the    vacant    position,      and    Me 
Jamee  A.  ratio,  secretary  treasurer,  and  J.  B.  Anderson, 
representative   in   Northwestern  Ontario,  bave  been   made 


RETURNED 
AUG  1]  190  i 


Mr.   B.   B.  Cronyn. 
Vice  President  of  The  W.  R    Brock  C 


directors.  The  three  directors  so  honored  retain,  for  the 
time  being  at    least,  their  former  positions. 

Mr.  Cronyn  who,  although  a  young  man.  has  received 
such  a  mark  of  appreciation  of  his  work  of  former  years, 
entered  i  he  sen  ices  of  the  company  as  a  .junior  in  1880. 
Five  years  later  be  was  given  charge  of  the  staples, 
prints  and  linens,  and  in  1894,  at  the  death  of  Mr.  Craw- 
ford, a  member  of  the  firm,  and  the  buyer,  Mr.  Cronyn 
ami  Mr,  W.  L.  Brock  were  admitted  into  partnership, 
the  former  becoming  foreign  buyer.  In  1897,  when  the 
company  was  converted  into  a  joint  stock  company,  he 
was  elected  to  the  directorate.  Mr.  Cronyn's  ahility  as 
a  buver  is  recognized  by  all  who  know-  him.  and  by  the 

customers  of  the  linn.  His  experience  has  heen  gained 
b\    a    life-long  careful   stud-    of   markets  and   materials. 

Mr.  .lames  A.  Catto  entered  the  office  in  1880,  an  I 
live  years  later  took  charge  of  the  hooks.  In  L894  be 
was  given  lull  control  of  the  financial  and  credit  depart- 
ments. Upon  the  re-formation  of  the  company  in  L897 
hi'  was  given  the  important  position  of  secret  ar.v-l  rea- 
mer,  which   position   he  has  held  ever  since. 

Mr.  .Ianie>  S.  Anderson,  llie  other  new  director,  was 
a  new  clerk  the  same  year  a-  Messrs.  Cronyn  and  Catto. 
At  firsl  in  the  office,  he  soon  became  second  in  the  hosier) 
and     smallwares    department,    under    Mr.     \Y .     \{  .     Small- 

peice.  Shortly  afterwards  lie  was  appointed  traveler 
for  the  company  in   Northwestern  Ontario. 

Since  the  lire  in  Toronto  the  \V .  R.  Brock  Co.  has 
bought  the  old  Harvey,  Van  Norman  warehouse,  a  build- 
ing .>.">x17ii  feet,  of  three  stories  and  a  basement,  situated 
i  |>|  i  site  the  Queen  's  Hotel . 


Their  new    building  on   tl Id   location,     with     more 

ground  added.  i»  under  way.     This  warehouse  will 

a  frontage  on  Baj  street  of  72  feet,  and  on  Wellington  of 

162.    In    addition    to   this.    tl,,,,.    will    I..-   an   ell    10x132    feel. 

The  former  Ralph  Smith  i\  Co.   property   has  hen  Recur 

ed     and     added     In    the     former    large     lot.         With    the     lour 

stories  ami  basemen!  this  will  give  a  fiooi  area  "i  over  two 

acres.      .\   lane  of  II  feel   width  in  front  and  '_'!    feel  at   the 

hack   runs  from   Wellington  street   to  Piper  street. 

The    new     building    will    he    huill     with    the    closesl    alien 
tiou     to    lire    protection.        Wire    i;lass,    niel.il   Irai I     win 

doWs,  with  water  curtains,  will  he  on  Wellington  and  Baj 

stieets.  ami  on  all  extensions.     There     will     he  a  g I 

sprinkler   system,   and    strain   ( •ciioi tside.      Fire- 
proof vaults  will  he  provided,  and  a  vault   in  the  basemen! 

to:    department    hooks.    The   space   will   he   increased   bj 

area8   under   the   sidewalks  on    both    fronts.    Special    alien 

lion  is  being  paid  the  entering  ami  shipping  r as,  which 

will  he  as  complete  as  is  possible  to  make  them.     In  every 
respect  the  accommodation  in  the  large  warehouse  will  be 

up-to-date,  and  designed   to  bandle  any   volni »f  business 

w  nli    facility   and    rapidity. 

INQUIRIES  RELATING  TO  CANADIAN  TRADE. 

relating  to  Canadian     trade 

the  Department  of  Trade    and 

Commerce.     Persons  desiring  anj   of  these  addresses 

will    please   quote    Hie  office   miller     which      the   iinpiirv    ap 
pears  am!  the  numbei 

Inquiries  From  the  High  Commissioner  for  Canada, 
London,  Eng. 

Tii.  A  gentleman  with  experience  of  the  London  mat 

and   of  I  he  South    Mriian    trade  desires   to  obtain    the   rep 

RE 


THE  following    inquiries 
have   been    received   at 


1  oiu\£D 

JUL  14  i-  i 


***% 


•  I 


sis  *>* 


a  r  9    96 


The   present    Warehouse  of  The  W.  R.  Brock  Co..  Toronto   situated 
opposite  the  Queen's  Hotel. 

reseiitation      of     a      few      Canadian    manufacturers,    more 
especially   in  hank,  church  and  office  furniture,  joiner}   and 

bent     WOOd 
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77.  \  Can. idian  gentleman  resident  in  London  is  look- 
ing .out  tot  agencies  on  commission  or  otherwise  for  Can- 
adian   exporters 

81.  A  London  house  is  prepared  to  act  as  buying  and 
shipping  agcnl  tor  Canadian  importers,  and  offers  special 
advantages  in  this  connection.  They  are  also  open  to  re- 
ceive consignments  of  produce  for  sale  on  commission. 

82     \   firm  o!  leather  merchants  having     a  full  know! 
edge  of   the    requirements    tor  leather  lace  manufacturing 
desires    to     correspond      with    Canadian    buyers    Of    leather 
Kips    calf,  porpoise  hides,  etc. 

90,  A  resident  o!  (lei  many,  who  has  a  good  connect  ion 
m       the      leather      trade,    is    seeking    a    few    g I    Canadian 

agencies. 


Inquiries   From   the    Curator,    Canadian    Section, 
Imperial  Institute. 

15.  a  tannmg  company  in  the  North  of  England  in- 
vites correspondence   from   Canadian   shippers  of  hides. 

lfi.  Enquiry  is  made  for  the  names  of  Canadian  manu- 
facturers who  are  in  a  position  to  supply  materials  for 
office  roll-top  desks  which  would  subsequentlj  he  fitted  up 
mi    this  side. 

I,s.  A  firm  of  leather  manufacturers  asks  to  he  put  into 
communication      with     a    first-class    manufacturer   of   iaw 

hides. 

53.  A  house  interested  in  col  ton  piece  goods  such  as 
flannelettes,    and    also   in    men's    fleeced    underwear,    invites 

RETURNED     D 


The  New  Warehouse  of  Tne  W.   R.  Brock  Co.,  Toronto,  in  course  of  erection. 


91      V    London   firm   of    general    merchants   and    agents      correspondence    from      Canadian      manufacturers     of    their 
doing'  pusiness   in   hardware,   dry   goods,   and   comestibles,      iines  seeking  export    trade,   and   preferably  those  who  are 
etc.,   are  seeking  openings   in   Canada  and   desire  to   corre-       no)   a]1(,.i(|v  doing  business  in  other  colonies 
spoi'id  with  biryers  in  these  lines.  

9f>      \    firm  of  hosiery     manufacturers     make  injuiry   re- 
specting the  opening  that   exists  in   Canada  for  such  goods 
as  they  turn  out. 
Trade  Inquiries  Received  From  Commercial  Agent, 
Melbourne,  Australia. 

1  One  of  the  largest  hoot  and  shoe  importers  in  Aus- 
tralia desires  to  he  placed  in  communication  with  Can- 
adian   manufacturers. 


NEW  BRANCH. 

A    new    branch    at    Lloydminster,    Saskatchewan,    has 
.just    been    opened    by    the    Canadian    Rank    of    Commerce, 
This    makes    the    one    hundred    and    fourth    branch    of    the 
Mg  Toronto   institution    in   Canada. 
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Distributors: 

STOBART    SONS    4    CO., 

Winnipeg. 
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STANFIELD'S 


"The  UNDERWEAR 

with   a 

Reputation." 

It  has  quality  in  ils  construc- 
tion and  years  of  experience 
in  underwear-making  back 
of  it. 

STAN IH  ELD'S  is  the  oldest 
unshrinkable  underwear  on 
the    market. 

It  is  the  only  underwear  in  the 
world  manufactured  from  pure 
Nina  Scotia  combed  wool. 

STANFIELD'S  underwear  is 
sold  to  Reliable  Dealers  by 
our  own  travellers. 

Write  for  our  proposition   and 

'•STICK  TO  THE  UNDERWEAR 
fHATDOLS  NOT  SUCK  TO  YOU" 


TRURO-KN1T 


• 


Never  were  so  many  sold. 
Sales  increase 

1,200 
In  seven   years. 
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A  NEW  UNDERSKIRT. 

AKrOVELTY  in  skin  lines  which  is  being  introduced 
to  the  Canadian  trade  is  a  "knit-top"  skin.  The 
top  of  this  skirt  is  made  of  knitted  fabric,  and  in 
consequence  fits  like  a  glove.  The  Pact  that  it  is  knitted 
gives  lightness  to  the  skirt,  and  is  much  more  hygienic 
than  it'  made  <>r  a  densely  woven  fabric.  Then,  too,  it 
gives  extra  warmth  without  extra  weight,  a  very  desir- 
able quality  in  an  underskirt.  The  illustration  given  is 
shown  by  R.  II.  Cosbie,  who  is  introducing  the  skirt  into 
Canada.      The  flounce  is  made  of  farmers'  satin. 


PERSONAL  MENTION. 
Mr.  Wm.  Guthrie,  of  S.  F.  McKinnon  A-  Co.,  i.as  sailed 
for  England. 

Mr.   Camille  Labreche,     dry     goods     merchant,  had  or, 

furrier,   etc.,    Joliette,   Que.,   is  dead. 

'fhe  wile  of  Mr.  E.  E.  Hewson,  vice-president  <>!'  the 
Hewson  Woolen  Mills,  died  recently. 

Mr.  W.  P.  White,  of  Deckerhoff,  Raffloer  &  Co.,  To- 
ronto, is  on  a  buying  trip  to  England. 

Mr.  B.  B.  Cronyn,  vice-president  of  the  W.  R.  Brock 
Co.,  has  gone  abroad  on  a  buying  trip. 

Mr.  P.  Bellinger,  of  the  Semi-Ready  Co.,  Toronto,  has 
returned    from   an    extended    visit    to   Europe. 

Mr.  II  G.  Cook,  woolen  buyer  for  (he  W.  R.  Brock 
( 'o  ,   Tononto,  has  returned   from  a  buying  trip  abroad. 

Mr.  W.  .J.  McMastor,  of  W.  J.  McMaster  &  Sons,  dry 
goods  commission  merchants,   Vancouver,  B.  C,  is  dead. 

Mr.  II.  M.  Burritt,  manager  of  the  Corticelli  Silk  Co. 
for  British  Columbia,  has  gone  east,  accompanied  by  bis 
wife. 

Mr.  I).  R.  Mcintosh,  dry  goods  merchant,  Lucknow, 
Out.,  is  on  a  pleasure  trip  to  the  coast,  and  will  ;i"  ab- 
sent   for   some  weeks. 

\l r.  A  B.  Cooch,  formerly  connected  with  the  men's 
furnishings  department   of   the   W.    K.    Brock   Co.,     Toronto. 


has  gone  into  business  in    Montreal   as  a  dry    ;oods  com- 
mission   merchant 

Mr.  P.  II.  Burton,  manager  oi  the  Merchants'  Dyeing 
and  Finishing  Co.,  has  gone  abroad  on  a  buying  trip. 
This  is   Mr.   Burton's    1  10th   trip  across   the  ocean. 

The  marriage  has  been  solemnized  of  Mr.  George  K 
Matthews,  manager  of  the  carpet  department  of  -J.  II. 
Chapman  &  Co.,  London,  to  Miss  Rose  Russell  of  that 
ci  t  y  • 

Mr.  Alfred  Ilawksworth  has  resigned  the  managership 
oi  i be  Merchants'  Cotton  Co.,  and  is  to  be  succeeded  by- 
Mr.  A.  Houghton,  manager  of  the  cotton  mills  at  Rock- 
land, Mass. 

Mr.  Smith,  who  is  known  to  many  rea-lers  of  The 
Review  as  a  popular  representative  of  the  firm  of  Deben- 
liam.  Caldecott  &  Co..  is  spending  a  few  weeks  in  the 
Old  Country. 

Mr.  William  Mawhinney,  of  the  firm  of  Mawhinney  & 
Co.,  dry  goods  merchants,  Sturgeon  Falls,  Ont..  was  re- 
cently united  in  marriage  to  Miss  Daisy  Wardeil,  of 
Huntsville,  Ont. 

Mr.  B.  Cohen,  of  Manchester,  England,  manufacturer  of 
the  Premier  waterproofs,  is  spending  some  weeks  in  Can- 
ada, on  a  visit  to  his  son,  manager  of  their  Canadian 
branch  at  Montreal.  Mr.  Cohen,  who  is  among  the 
pioneers  in  the  waterproof  trade,  is  very  much  impressed 
with  the  prospects  for  business  in  Canada.  The  firm  here 
have  recently  shown  their  faith  in  this  prediction  by 
moving  into  much  more  commodious  premises  at  98  Mc- 
Giil  street. 

Amongst  Canadian  business  men  wiio  have  recently 
found  their  way  round  to  the  office  of  The  Dry  Goods  Re- 
view in  London,  England,  is  Mr.  T.  Richmond,  of  Mon- 
treal, with  Whitfield,  Mayall  &  Co.,  of  that  city.  The 
English  markets  are  by  no  means  'new  to  Mr.  Richmond, 
as  for  several  years,  prior  to  his  going  to  Canada,  he 
represented  a  Manchester  house  throughout  the  provinces. 
He  is  now  a  Canadian  enthusiast,  and  is  picking  up  some 
very  promising  agencies  for  his  firm  for  the  coming  sea- 
son. 

Mr.  G.  M.  R.  Morse,  of  the  Hospital  Sheeting  Co., 
Boston,  Mass.,  recently  made  a  flying  trip  through  Can- 
ada, visiting  the  chief  business  centres.  The  Hospital 
Sheeting  Co.,  in  addition  to  manufacturing  sheeting,  also 
make  waterproof  diaper  covers  for  babies  under  the  brand 
name  of  "Stork"  pants.  The  business  of  the  Hospital 
Sheeting  Co.  in  Canada  has  grown  so  rapidly  that  it  iias 
recently  established  a  factory  at  Yarmouth,  N.  S.  This 
factory  has  been  running  since  April,  and  the  employes 
are  all  Canadians. 

Mr.  J.  H.  Parkhill,  the  sales  manager  of  the  Alaska 
Feathei  &  Down  Co.,  Limited,  is  in  Great  Britain.  He 
v\ill  spend  several  weeks  in  the  English  markets,  where 
most  of  his  company's  quilt  cloths  are  printed.  The 
average  daily  consumption  of  quilt  cloth  in  their  factory 
is  about  four  thousand  yards,  and  most  of  their  grades 
of  cloth  are  specially  woven,  and  all  are  printed  exclu- 
sively for  them  in  controlled  designs.  This  is  Mr.  Park- 
hill's  first  trip  across,  but  he  has  been  selling  quilts  for 
his  company  for  over  eight  years,  and  is  well  acquainted 
with  the  needs  of  the  trade.  Mr.  Parkhill  is  an  enthusi- 
astic bowler,  and  expects  to  play  in  some  of  the  Canadian 
games  while  over.  He  was  accompanied  by  Mrs  Park 
lull   and   Master   Row 
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Ladies'    Jackets,    Costumes,    Skirts, 

Fancy  Silk  Garments,   Etc. 

Embroidered  Goods  a  Specialty. 


Choice  Line  Fall  San 
FOR       SALE        BY        LEAD 

pies  no* 
NG 

rrady . 

WHOLESALERS 

223-9 

McGill 

h.u-tory  urn 

Street, 

Offloe 

Montreal 

"Wearwell'     Brand 
of  HOSE. 

If   you    want    Worsted    Hose,    -ply,    with 
•'!  ply  foot  and  knee,  let  us  hear  from  you. 

Made  also  in  a  heavier  '.i-ply  ami  3-ply.  All 
English  yarns.  Full  size.  Packed  in  boxes. 
'    Write  for  samples  and  prices. 

CLINTON  KNITTING  CO.,  Clinton,  Ontario. 

SELLING   AGENTS: 

The  Richard  L.  Baker  Co.,  60  Yonge  St ,  Toronto. 


The  "Lion"  Brand 

Boys'  Knickers 

We  make  2,500  pairs  of  Boys'  Knickers  a  week.      We 
make  them  so  good  and  strong  that  our  factory  is  always 

crowded  with  orders. 
They  are  made  from 
all  wool  Tweeds  with 
double  seats  and  double 
knees,  and  outwear  '_' 
pair  of  the  ordinary 
kind.  The  Boys'  trade 
is  worth  looking  after 
and  every  live  merchant 
should  see  what  we  can 
do  for  them. 

A    Post  Card   will 
bring  you  samples. 


u 


THE  JACKSON  MANUFACTURING  CO. 

CLINTON.  ONT. 

Selling  Agfjrfl 

BLACK  CAT    HOSIERY        WHITE    CAT    UNDERWEAR 

BLACK   CAT   GARTERS 


WREYFORD  &  CO. 

Wholesale  Men's  Furnishers. 
Underwear  Specialists, 

Melon'  ordering  youi  Winter  Underwear  see  oui  I  n- 
■hrinkable  Fine  Natural  Wool,  No.  lin,  at  $lt.50,  Double- 
breasted,   Draughtproof. 

As    good    value    as   our    Summer    Line    at  $6.50,    of 

which  have  fresh  delivery,  and  can  till  all  size*. 
DOMINION    AGENTS    FOR 

"Aertex"  Cellular  Underwear,Etc 

HEADQUARTERS   FOR 

JERSEYS,  SWEATERS  >G0LF  BLOUSES 

We  ran  show  you  very  tine  range  of  fancy  and  black 
neckwear,  to  retail  at    2">  rents. 


wvwwwwwww, 


Young  &  Rochester 

LONDON,    ENGLAND 

SHIRT,  COLLAR  and    NECK- 
WEAR    MANUFACTURERS. 


Orders  for  Y.  &  R.    Summer  Vests  *verc   largest  on    record, 

but    there  is   scarcely    a  dealer   but    wishes   lie   had 

doubled  orders.      Fancy   Vests  will  be  worn 

in  Kail,  we  have  equally  f^ood  ran^'c 

of  patterns. 

Dressing  Gowns  and  Smoking  Jackets. 

Make  your  selection  early   while  there  is  large 
choice  of  designs. 

English  Dress  Shirts  at  $9  and  $12  doz., 
in  Stock. 

^vwwwwwww\ 

Tress  &  Co., 

High-ciass  Hat  Manufacturers, 

LONDON 

KNOX,  of  New  York,  knows  a   (,'ood  hat.      He  considers 
TRESS  the  best  English  maker. 

Every  dealer    who  makes  a    specialty   of  the  TRESS    hat 
stamps  his  store  as  hi^h-class. 

Orders   for  the    "  King    Edward"   in  black  for  September 
shipment  are  coming  in  fast. 

$19.25,        $2100,        $24.00, 

shipped   from   Toronto. 

WREYFORD  &  CO.,  Dominion  Agents 


TORONTO 
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E  take  a  justifiable  pride  this  month  in 
the  beautiful  color  effects  t<>  be  found  on 
The  Review's  cover.  The  tones  arc  rich 
and    the   blending  of  the   colors   perfect. 

And  it  is  all  the  work  of  our  own  print- 
ers. Readers  of  The  Review  will  doubtless  wonder  how 
these    lavish    color    effects    were    produced,    and    they    will 

wonder  still  more  when  it  is  explained 
The  July  how   extremely  simple     in   principle  the 

Cover  Design.       whole  process  is.     The  printing  of  The 

Review  cover  this  month  is  based  on 
what  is  technically  known  as  the  "three-color  process." 
That  is,  the  printer  utilizes  the  principle  that  every  tint 
exhibited  in  pictures,  flowers,  scenery  and  natural  objects 
can  be  reproduced  by  combination  in  varying  degrees  of 
red,  blue  and  yellow.  First,  the  photographer  comes  for- 
ward and  takes  three  successive  pictures  of  the  painting 
or  natural  scene.  Each  of  the  three  pictures  is  made  by 
rays  of  light  corresponding  to  one  of  these  colors.  For  the 
yellow  negative,  he  uses  a  screen,  which  permits  only  yel- 
low rays  to  fall  upon  the  photographic  plate,  and  similarly 
for  the  rv<\  and  blue.  From  these  negatives  three  half- 
tone blocks  are  prepared.  The  first,  printed  with  yellow 
ink,  gives  us  the  vellow  of  the  picture;  oxer  this  a  red  is 
printed;  over  this  a  blue;   and  the  composite  result   is  a 

facsimile  of  the  original  in  its  true  colors. 

*       * 

IT  is  truly  gratifying  to  learn  from  our  representative 
in  the  Maritime  Provinces.  Mr.  Geo.  E.  Eraser  that 
in  most  places  the  mere  mention  of  The  Drv  Goods 
Review  secured  him  a  cordial  reception.  A  good  many 
subscribers  have  also  learned  to  use  The  Review  as  a 
ready  reference  guide  in  their  buying. 
Numerous  instances  came  to  light  where 
The  Review  was  the  medium  of  an  intro- 
duction to  them  of  linns  with  whom  they 
are  now  regular  customers.  The  major- 
ity of  country  general  stores  realize  the  importance  of 
keeping  in  touch  with  trade  centres,  and  as  a  rule,  readily 
subscribe.  it  is  safe  to  say  that  there  are  very  few- 
stores  in  the  Maritime  Provinces  who  ought  to  be  subscrib- 
ers, who  are  not . 

NO.   88  Fleet   street,  London,   England,  the  building  in 
which  are  now  located  the   European  offices  of  The 
Dry  (ioods   Review,  stands  on  a  historic  site,  in  the 
centre  of  a   district    teeming  with   literary  and  other  asso- 
ciations.    Near  by  is  the  Church  of  St.   Bride,  built   from 
designs    by    Sir    Christopher    Wren    be- 
Our  London  tween  1680  and  170:5.     No.  SS  was  for  a 

Office.  long  time  one  of  the  best    known  book- 

stores in  London.  No.  86,  next  door, 
was  a  stationer's  shop.  No.  85,  the  buildinsr  on  the  cor- 
responding corner  of     St.    Bride's  passage,  opposite   to 


Popular  in 
The  Maritime 
Provinces. 


No.    86,   was   for  twenty-five  years   after   1845   the  home 

of  "Punch,"   the    famous   comic   weekly.    Associated  with 

the    neighborhood    are    the    names    of    Milton.    Richardson, 

Goldsmith,  .Johnson  and  Pry-den.     To-day  No.  88  is  at  the 

very   centre   of  the   printing-  and   publishing  interests  of 

London. 

*       * 

MR.  J.  MEREDITH  McKIM,  manager  of  the  European 
branch  of  The  Pry  Goods  Review,  whose  head 
office  is  at  London,  Eng.,  has  been  elected  honor- 
ary secretary  of  the  Canadian  Club  in  London.  In  a  re- 
cent letter  Mr.  MeKim  points  out  that  among  the  offi- 
cers there  are  no  less  than  three  gentlemen  connected 
with   the  Canadian  pi-ess. 

* 
Nearly   every   mail   brings   us   kind    words   from   some 
subscriber,   and   we    really   feel    most   grateful  for  the  ex- 
pressions  of      appreciation      which      are 
daily  being  showered  upon  us.   In  a  let-  Kind 

ter    received    recently    from      McDonald  Words. 

Bros.,  men's  furnishers,  Sarnia.  Ont.. 
they  say:  "We  look  upon  The  Pry  Goods  Review  as  the 
best  trade  paper  published,  and  look  forward  to  the  edi- 
tion each  mouth,  which  we  find  very  valuable."  We  are 
pleased  at  all  times  to  receive  words  of  encouragement, 
but  none  are  more  welcome  than  such  expressions  coming 
from  our  many  friends  in  the  men's  furnishing  trade. 
Among  this  month's  letters  were  received  testimon- 
ials from  two  other  men's  furnishers.  B,  A.  Stuart  & 
Son,  St.  Andrews,  N.B.,  say:  "We  consider  The  Dry 
Goods  Review  a  good  medium  through  which  the  whole- 
sale merchants  may  make  known  their  business  to  re- 
tailers." Jas.  R.  McLean,  Sussex.  N.B.:  "I  find  that 
paper  a  great  help  to  me  in  my  business,  as  it  is  always 
newsy  and  up-to-date  in  every  particular.  1  could  not 
very   well   keep   posted   on    the   styles   and   what   is  proper 

to   handle    in    furnishings    without    its   help." 

»       * 

* 

This  is  a  department  which  The  Review  has  been  pay- 
ing special  attention  to  of  late,  as  we  have  always  claim- 
ed   that    it    is    closely    allied,    in   fact,    a 
part   of,   the   dry  goods  trade.      In     the  Men's 

smaller   towns,   at   least,   and   these   are  Furnishings, 

in  the  great  majority  in  Canada,  as 
elsewhere,  the  men's  furnishings  is  only  one  department 
of  the  dry  goods  store.  This  class,  therefore,  are  inter- 
ested in  a  paper  like  The  Review,  covering  as  it  does,  so 
many  departments,  each  of  which  is  equally  important 
in  its  place.  Then  again,  the  merchant  who  handles 
only  men's  furnishings  gets  a  great  deal  of  information 
from  The  Review:  in  fact,  we  think  that  any  one  of  the 
departments,  even  if  no  interest  at  all  was  taken  in  more 
than  one,  is  well  worth  the  subscription  price  to  any 
reader. 
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RAINPROOFS 


Buyers  who  want  reliable 
Goods  should  ask  for 
those  proofed  by  the 


Co.,  Ltd. 


and  stamped— 


/^EC0TRAnFMARK' 
^PROOFED  8v 


The  "Cravenette"  Co.,  Limited,  affix  their  stamp 
only  to  such  goods  as  are  suitable  in  quality  for  Rain- 
proof purposes. 


Therefore,  this  stamp  is  a  guarantee  not  only  of 
Rainproof  properties,  but  also  of  the  quality  of  the 
material. 


The  "Cravenette"  Co.,  Ltd.,  Bradford,    Proofers  to  the  Trade. 


I  DOMINION  SUSPENDER  CO. 

I  M/IKEItJt      OP 


UiPENDERi 

UAR4NTEED 


NIAGARA  NECKWEAR  C?  Limited 

^       NIAGARA        FALLS 

M/lKERi     OF* 
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Wm.  Croft  &  Sons, 

ESTABLISHED  1855 
Temporary  Premises:  126,    128,    130,    132    QUEEN    ST.    EAST 

TORONTO 


Just  passed  into  stock  large  ship- 
ment of  the  newest  and  latest 
"Peggy  from  Paris"  Bags: 

Number  2212,      black,  -         -         -         $3.50  doz. 

2236,  black,  brown,  -  -  8.00  doz. 
2129,     black,           -         -         -  12.00  doz. 

"       2136,  black,  grey,  brown,  -    15.00  doz. 

2093,  black,  grey,          -  -          18.00  doz. 

2218,  black,      ...  -    21.00  doz. 

2237,  tan,  brown,  -  -  21.00  doz. 
2239,  black,  -  24.00  doz. 
2241,  black,  -  -  -  36.00  doz. 
2217,  black,      ---  -    36.00  doz. 

SNAP     Special  clearing  line. 
No  repeat  orders  filled. 

462-doz.  VASSAR  COMBS,  No.  2530. 

4  inches  long,  1  %  inches  wide,  shell  color, 
assorted   fancy   backs,    75cts.    doz.,    regular 


value.  $1.20  doz. 


RETU  INED 
I  III    ]3  19(W 
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Number  2093,  black  and  grey,  $18.00  doz. 


Right  in  season,  Belt  Buckles: 

6029,  Polished  Gun-Metal  ;  6029,  Oxidized  ; 

6270,  Gun-Metal  ;     6271,  Oxidized  ;     6208,  Gilt  ; 
6208,  Oxidized  ;    6208,  Black  ;     6266,  Oxidized  ; 
6266,  Black  ;       6968,  Oxidized  ;        6238,  Black  ; 
6238,  Oxidized. 
Put  each  Buckle  on  a  card,        -         -     $2.00  doz. 


Belt-BlJCkle    SetS,    Buckle  and  Back  Piece. 

1178,  Gilt  ;  1178,  Oxidized  ;  1171,  Oxidized  ; 
1153,  Grey  Oxidized  ;  1153,  Black  ;  3599,  Gun- 
Metal  ;  3599,  Black  ;  3593,  Black  ;  3593,  Gun- 
Metal  ;  3592,  Black  ;  3592,  Gun-Metal  ; 
3678,  Polished  Gun-Metal  ;  3678,  Oxidized  ; 
3578,  Oxidized. 

$4.00  doz.  sets. 


WAIST  SETS,  (3  pieces),  4893,  assorted,         -  75c.  doz. 

2119  3  2,  gilt,        -     $1.20 

15101,  gilt,      -         -  1.20 

15101,  gun-metal,  1.20 

2119  3/6,       "  1.20 

2119  2/0,       "  1.50 

2119  6  2,       "  1.50 

2.17  2/2,  pearlette,  75c. 

2119  2/2,  gilt,        -  1.50 
103,   pearl  assorted 

fancy,  stylish,  3.00 


sets. 


Nice  assortment  PEARL  VEST  BUTTONS, 

in   sets,   6  buttons   to  a  set,    with   fasteners, 
complete,  -  §4.00  doz.  sets. 


Worth  while  ordering  a  parcel  of  above  lines 
by  Express,  they  are  newest  goods  in  the 
market  and  will  be  quick  sellers. 


WM.  CROFT  &  SONS, 

1  26,  1 28,   1 30,  1 32  Queen  St.  East,  Toronto. 
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LADIES'     NECftWEAR 


FROM  ilns  date  ou1   fewei   novel  ties  in  wash  neck 
ureal  will  make  theii  appearance,  .1-  the    ■ 
in  the  manufacturing  branch     is    on   the  wane, 
though     any     specially     new     Idea    Drill   be  pu1 
through   .it   "Hi  e,   "i   else  by    wme  occull    pro 
the  othei   man     is  sure     to  gel  bold  ol  it      Summei 
tyles  in  wash  neckwear  have  appeared  in  hosts  ol  varie 
ties  and  the  difficulty  lias  been  to  choose  the  bes1  <>nt  ol 
sii  inaii\   good   things.     There  is  one  feature  ol   the  trade 
thai   has    not .    however,  been  quite  so  satisfactory,    and 


1. 11    1  rade  vei s    well   in   thi  1  line  ol  1  hat    therp 

rtraordinary  occasions  and   special  thai  m.i\ 

1t.1t.    .1   lowering  ol  price,  .ill   will  allow .  but 
price  cutting  is  indulged  in,  in  .1  regulai   waj   ol 
such  an  sxtenl   thai  a  figure  much  below 
over  the  counter,  it   seems  rathei   1 1  ki-  a  new    waj  ol  Kill 
nm  the  goose  thai   lays  the  golden  •  bj   no 

means  unknown  in  the  ili\  goods  trade  Neckwear  1 
on  the  tame  plane  as  factory  cotton,  oi  lugai  in  'I" 
eery    trade,  and   when   il    comes   to   fancy       tufl         icfa   a 


R£TURN£D 
ilil  I2i90t/ 


\M  ) 


>ho\vn  by   I'letl.    I.owncies  &   Co.,   Toronto. 


that    is  the  low   price  a1    which  so     many     prettj    styles 
have  been  sold. 

Materials  for  Summer  neckwear  are  not  expensive,  bul 

there   is  ,i    good   ileal  of  brain    work   put    into  a    pretty    neck 

pine    and  35i    in  the  ordinary   waj  oughl  to  hit  the  popu- 


neckwear  really    is.   most    women  educated   in   the  modern 
bargain  idea   think  thai     a  very     low   price  on  an  .uncle 
means     that    its  day    is     passing      Lei   both  mat 
and   retailer  think  over   this  for   the  surest    way    lo  «ill    a 
style  is  to  make  n   too  <  heap,— not   thai   then    is  anj 
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of  the ' decadence  of  ladies'  neckwear,— buf   over  cheapness 

is  Inning  lis  effect  on  sonic  styles  even  now.  Twenty-five 
cents  is  a  low  enough  price  foi  any  sightly  piece  of  neck- 
wear, and  25c  should  be  the  limit.  There  is  no  need  of  a 
price  below. 


FALL  STYLES. 

ADVANCE  samples  of  ladies'  neckwear  are  exceed  in  1, 
airy  and  dainty.  The  "frocks  and  frills"  idea  pre- 
dominates, and  soft  chiffon,  folded,  pleated  and 
shirred,  will  he  very  much  in  evidence.  The  colorings  are 
soft  and  pretty,  and  arc  a  combination  chiefly  of  white 
with  pastel  shades.  .lust  a  hint  of  pompadour  colorings 
and  effects  are  seen.  A  great  deal  of  plauen  lace  in  the 
form  of  hands,  f^i^Uxnis  and  motifs  in  veni.se,  guipure, 
Irish  lace,  rose  point,  not  brussels,  which  is  often  errone- 
ously  called    rose   point,    but    a   delicate    frosty    lace,    after 


parently  they  consist  ol  a  little  ol  many  kinds  of  silk 
materials  and  trimmings,  hut  they  are  combined  with  the 
consummate  art  and  regard  to  the  grouping  of  color  and 
detail  that  French  designers  are  so  completely  the  masters 

of.  Heavy  ring  effects,  padded  cherries  and  berries,  rib- 
bon (lowers,  etc  ,  and  the  use  of  chene  and  pompadour 
silks,  with  introductions  of  net,  cord,  brain  and  fringe, 
are  characteristics.  Nearly  all  have  the  epaulette  in 
some  fanciful  shape  or  other. 

Turning  to  lace  goods,  the  large  collars  are  again  put 
forth  for  Fall,  hut  it  is  said  that  net  effects  will  likely 
he  more  fashionable  than  the  heavy  plauen  laces.  Stocks 
in  lace  and  embroidered  lawn  or  scrim  are  very  much  in 
evidence  and  give  a  very  rich  effect  at  a  very  moderate 
cost. 

Canadian  women  are  developing  a  decided  tas'e  for 
articles   of    real     lace,     and    stocks,   berthas,   collars,    etc 
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Shown  by  Flett,  Lowndes  &  Co.,  Toronto. 


the  order  of  a  very  fine  guipure,  are  the  chief  laces  used. 
Narrow  velvet  ribbons,  narrow  satin  ribbons,  dainty  silk 
embroideries,  crochet  rings,  pearls,  spangles  and  little 
touches  of  gold  and  silver  are  included  in  the  materials 
used  in  the  make-up  of  these  elaborate  pieces  of  neck- 
wear,—in  fact  the  French  term  "confection"  is  the  one 
that    describes   them   best. 

Seeing  that  chiffon  is  so  much  used,  and,  as  it  is  so 
easily  crushable,  extra  attention  is  given  by  the  best 
manufacturers  to  the  shape  of  the  stock,  and  curves  are 
i', it  with  great  care  to  ensure  a  perfect  and  easy  lit.  This 
is  one  feature  that  always  distinguishes  a  well-made  and 
well-designed  collar,  and  has  an  important  effect  on  its 
life.  This  is  a  point  thai  neckwear  buyers  would  do  well 
to  study. 

There  are  some  lovely  things  in  collars  and  stoles 
sent    out    again    from    Paris    for    the     coming    season.      Ap- 


are  all  selling  for  Fall,  and  as  well  there  are  the  long 
neckscarfs  and  barbs  of  net  with  ends  of  Brussels  lace. 
All  these  articles  arc  also  shown  in  the  hand-made  and 
braid  copies  that  have  a  very  good  effect  but  are  cheaper 
than  the  real  lace  article. 

THE  ILLUSTRATIONS. 

TIIK  illustrations  this  month  show  two  novelties  in 
ladies'  neckwear  that  are  particularly  rich  and 
dainty,  both  in  materials,  design  and  coloring.  They 
show  many  of  the  new  ideas  that  are  to  be  prominent  for 
Fall,  and  the  color  schemes  are  very  lovely.  The  butter- 
fly how  in  a  novel  Shape  is  the  feature  of  one  stock,  and 
the  original  of  the  one  illustrated  is  in  a  soft  tone  of 
pastel  blue,  relieved  with  white.  The  jetted  stock  is 
something  new,  and  points  to  the  prominence  of  je1  in 
other   lines 
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If  you  hate  confusion 


get  this  handsome    little 
Card  Index  Tray  with  Cover  — capacity  900 
5x3  in.  cards.  „- 

Selected  quartered  oak,    d*^    A^ 
in  dull  golden  finish  .  .    ty£j  •\J%s 

KEEP  EACH  BnSINESS  RECORD  CLOSE  AT  11 AND 
Till  OtTICt    SPICIALIV  MIG.  CO., limited 

In,  i.      ..       NiuMAiikhT.  OW  55  Vonga  ft..   TORONTO 
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SEE    OUR     NEW     BUILDING     BEING     ERECTED    AT    97-101     WELLINGTON     ST.     W„    TORONTO 


The  Style,    Fit   and  Value  that  is 


in  our  Garments  makes  them  the  Standard  of  Excellence.  They 
are  made  by  Canadian  People,  especially  for  Canadian  Women, 
and  sold  by  leading  merchants  everywhere. 

The  Consolidated  Cloak  Co. 

144  Front  Street  West,  Toronto 


Cdble    Addre3»i 

•    GODWIN."   BRADFORD 


FALL,  1904 


AlsO     H\ 

74  5   Wiitling  Slrt-ft,  London 
51      Buchanan     St..     Glasgow 


JOHN    V.    OODNA/IINI     &    CO. 

BRADFORD,    England 

With  which  is  Incorporated  PARKER.   HODGSON  &  CO.  Established  1851 

HI1  SfiWragJJ  Our    Registered     makes 
of  "Neptune"  Coatings 


LEADING     HOUSE 
FOR 

DRESS    GOODS 

OF   EVERY 
DESCRIPTION 


CANADIAN     REPRESENTATIVE 

MR.    W.    K.    ttENNISH 


tfl&W^Dys 

aBSkaat-         -M 

V^tiaiv 

''^V\^  ty 

♦  4reoR| 

and  Serges  are  of  world 
wide  reputation. 


Perfection  of  make. 


Unequalled    durability 
of  wear. 


REGISTERED 
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R.»view 


THE 


GILLESPIE  FUR  COMPANY 


LIMITED. 


lOO   Front  Street   West, 

TORONTO. 


#  * 


WHOLESALE     ONLY 


Look  for  this  AjLa      The  Best  is 


Trade  Mark     ^P$if||»,         the  Cheapest 


Manufacturers  of  Fine  Furs. 

Importers   and  Exporters   of  Raw 

and  Dressed  Skins. 
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FURS  FOR  SUMMER  WEAR. 

JUST  how  fashion  regards  furs  may  be  gleaned  fr 
the  facl  thai  high-class  furriers  are  showing  whal 
thej  trim  Bummer  furs;  and  in  every  smart  wo- 
man's nuilit  for  mountain  or  other  Summer  resorts,  furs 
of  Borne  description  are  included.  These  are  generally 
neckpieces  of  some  kind,  l>ui  for  those  \\ In «  go  in  for 
"auici"  riding,  a  fur  blouse  is  provided.  The  cool  Sum 
mer,  while  ii  has  helped  the  development  of  Hiis  fad,  is 
by  no  means  responsible  for  it . 

A  Toronto  furrier  lias  been  showing  Bome  of  these 
"auto"  blouses.  Thej  are  designed  to  protect  the  chest, 
arms  ami  hack,  rather  than  the  throat,  etc.,  as  is  the 
ease  with  Winter  garments.  One  of  these  blouses  was  of 
Beal,  collarless,  and  double-breasted.  The  sleeves  were 
blouse  shape;  that  is,  ju>i  like  those  in  a  washing  blouse, 
ami  gathered  into  a  high  cuff.  The  distinctive  feature 
of  the  garment,  however,  was  a  stole  of  oriental  em- 
broidery, in  dull  greens,  blues  and  reds.  This  stole  was 
stitched  on  as  a  linish  around  the  neck,  and  ended  about 
the  bust  line,  with  a  tassel  of  silk.  It  did  not  follow  the 
V-shaped    cut    of    the      blouse    in    front,    hut    slanted    away 

from  it . 

The  second  hlouse  was  of  Russian  pony,  pie-bald,  in 
hay  and  white,  so  beautifully  dressed  that  it  was  as 
soft  and  as  supple  as  possible.  This  hlouse  titled  up  to 
the    neck,   and    had    a    turned-down    collar   of   green    velvet 

and  Persian  embroidery,  piped  and  edged  with  a  hand  of 

the  pony  skin.  The  sleeves  were  two-piece,  and  as  in 
the  other  model,  were  gathered  into  a  hand  and  finished 
with  turn-hack  cavalier  cuffs,  to  match  the  collar,  and  the 

helt  was  id'  tin'  same. 

The  little  cravats  that  were  so  popular  in  Paris  to- 
wards the  end  of  last  Winter  are  shown  for  Summer  use, 
and  Hat  stoles,  pelerines,  etc..  are  all  in  vogue.  By  those 
who  can  afford  it.  ermine  ami  sable  are  chosen,  but  mink, 
Bquirre]  and  moleskin  are  shown  in  great  variety.  Squir- 
rel, though  it  has  passed  the  "fad"  stage,  is  settling  down 
a-  a  fairly  good  general  Belling  fur,  ami  is  well  repre- 
sented in  the  furs  that  will  be  used  for  Summer  wear, 
and    it    will    he    moderately    well    represented      in    Winter 

lims.  There  is  more  doubt  expressed  about  moleskin,  but 
it  i-  showing  now,  and  most  furriers  have  it  in  their 
sample  lines.  Certainly,  ii  is  best  suited  for  city  trade. 
It  is  not  heavy  enough,  and  some  say  it  is  not  durable 
enough,  for  the  outside  trade.  Tt  seems  prob- 
able, though,  that  this  fur  will  be  pretty  much  in  evi- 
dence again  this  Winter,  as  some  very  attractive  neck 
-     and   sets   are   on    show    made   from    it. 


VISIT  TO  A  FUR  FACTORY. 

1    WONDER    how    many    women,    when    they   are   buying 
rich    and   dainty    furs,   ever   think    of   (he   long    historj 
a   fur  garment    has  behind   it.   from    the  time   that    the 
animal,    which    originally    wore    the    handsome    skin,    first 
opened    its  eve-  on   the   world.       First    comes   the    free,   wihl 


lite  uf  the  animal ;  the. i  H-  death  nl  the  bands  •  t  hunters 

and    trap]  vv  lid  ;    then    long    join  lie 

.   followed  bj    the  main    pn  thai    fur- 

have  to  undergo  before  the}  can  i»-  made  up  into  the 
handsome  garments  that    ladies  love  to  wea 

To  the  kindness  ol   I'ummings  <\  Selli  onto,  the 

writer  was  indebted   foi    the  privilege  of  watching  man} 

of    Ihi'     later    pro.,  dure.        In     the    in 

Ing     r II.     where     I     was    lil-l     takeil,     were     lo    he    seen 

ami    heaps    of    I'm-,    piled    on    the    floor,    on    laid.-    ami    in 

'-:ieai  es,  that  lined  the  walls.  Matching  and 

ing   aie   most    important    points   in    making    up   furs,   and 
i  he    greatest    care    has    to    he   exercised    here.    Kupp 
two  skin-  are  chosen  foi  the  front  or  hack,  or  slei 

.   instead  ot    using  one  skin  for  one  side  anil  tl ther 

for  the  other,  thej  are  divided,  "split"  is  the  term,  and 
the  opposite  halves  an-  sewn  together,  s, ,  that  inequalities 
oi    curl,  fullness,  etc.,  will   be  equallj   distributed. 

Passing  on  to  the  factory,  the  most  interesting  pro< 
noted   was  that   of  "dropping,"  a   process  which  striped 

Inis.    such    as    mink,    L'"    through.        The    object     I-    In    ■_■,  I     a 

tripe  of  dark  fur.  To  the  uninitiated,  a  skin  dropped 
ready  for  Bewing  is  just  about  cut  to  piece-,  ami  looks 
of  no  value,  but  the  cuts  are  scientifically  made,  and  when 
the  fur  sew  it  is  through,  the  short,  wide  Bkin  is  lengthened 
iiit  indefinitely,  and  there  is  a  beautiful  dark  stripe  down 

the  centre,  bordered  with  the  paler  fur.  To  watch  the 
cullers  is  a    revelation,   lor  they  cut    the   valuable   furs  with 

an  easy  confidence  horn  of  long  experience.  Seeing  them 
at  work,  one  realizes  in  a  new  way  the  force  of  tin-  old 
proverb,  that   ''practice  makes  perfect." 

It  is  only  by  seeing  furriers  at  work  that  one  can 
fi  i  in  any  adequate  idea  of  the  quantity  of  labor  that,  even 
in  I  his  da.v  of  short  cuts  and  improved  processes,  is  put 
into  a  fur  garment,  and  of  the  watchful  care  that  has 
to  he  exercised  at  every  point  how  the  fur  ha-  to  he 
matched  and  cut.  damped  and  stitched,  dried  ami  pared 
into    shape,    taped,    stitched    again,    lined,    etc.     When    all 

the  making  up  processes  are  completed,  the  garment  is 
glazed,  to  set  the  hairs  the  right  way.  ami  as  a  final  touch 
it   receives  a  good  beating. 

System  is  a  necessity  in  making  up  furs,  and  a  descrip- 
tive ticket  accompanies  the  furs  from  the  matching  room 
and  comes  hack  with  the  made-up  garment.  From  this 
ticket  can  be  seen  at  a  glance  who  handled  it  in  certain 
stages,  and  other  necessary  particulars  of  the  many  com- 
plicated pn  cesses  that  furs  are  subjected  to  before  they 
are  readv   for  I  lie  selling  t  lade. 


IMITATION  FURS. 


rI"IIK  very  fact  that  BO  many  of  our  leading  furs  can 
be  so  closely  and  successfully  imitated,  and  that 
there  is  such  a  wide  difference  in  the  value  of  the 
skin  of  the  same  animal,  points  to  the  wisdom  of  trading 
only  with  reliable  houses,  as  knowledge  is  imperative  to 
the  successful  handling  of  furs. 

A  movement  is  on  foot  in  England,  to  make  it  a  crim- 
inal offence  to  wrongfullj  describe  any  fur.  Something 
of  the  same  kind  is  needed  here.  Misdescription  is  quite 
as  often  the  result  of  ignorance  as  of  willful  intent     to 

deceive,  but    in  either  case  it    is  the  uninformed  buyer  that 
Liels   the    worst    of    it. 

Mink,  besides  being  blended,  so  that  inferior  grades 
pass  for  the  higher  ones,  has  many  cheaper  substitutes, 
such  as  Japanese  mink,  marmot,  and  inuskrat.  Otter, 
innskral  and  even  rabbit,  are  dyed  to  imitate  seal,  and 
the  imitations  of  mole  are  almost  too  numerous  to  men- 
tion. There  are  also  many  other  furs  that  are  worked  up 
p.  imitate  both  ermine  and  white  to%\  in  fact  almost  all 
of   the   better   known    furs   are    more   or   les-   closely    imit.it 

ed  nowadays.     Onless  the  buyer    is     verj    familiar  with 
furs,  deception    is  easily   practised. 

Scai<elv  to  be  classed  as  an  imitation  is  the  shaven 
white    lamb,    that    under    the    name    of    white    seal    skin    is 

now  used  for  children's  coats,  and  for  smart  little  bl- 
ind theatre  wraps. 
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REQUIREMENTS      F"OR 

THREADS 


FOR     THE    MANUFACTURING    TRADE. 


ANDREW  H.  McDOWELL,  185  St.  James  Street,   MONTREAL 

Tel.   Main   4158.  SAMPLES  ANO  QUOTATIONS  ON  REQUEST. 


RETURN 


Our   specials  are 

Persian 

Lamb, 

Seal  and 

Astrachan 

Jackets. 

Men's 

FuHined 

Coats. 

Ladies'  Fur=lined 

Coats. 

Men's  Fine  Coon 

Coats. 

WHOLESALE   AND  RETAIL 

Write  for  Catalogue  and  Prices  if  you  need  anything  in  Furs. 

Thos.  Barrie  &  Co. 

Manufacturing  Furriers,      Peterboro,  Canada 
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Best   Selections  always  on  hand  of 

Northwest,     Cape, 
Australian,  Buenos  Ayres. 

W.  T.  BENSON   CSL  CO. 

C>4    ST.    JAMES    ST.,  -  -  MONTREAL 

ESTABLISHED     1830. 

KENNING     £>    BAR84LOL 

Oldest  Auction  House  in  Canada. 

Trade  Auctioneers  and  Commission  Merchants 

86  and  88  St.  Peter  St.,  MONTREAL,  Can. 

REGULAR  SEMI- WEEKLY  SALES  OF 

Dry  Goods,  Clothing,  Boots  and  Shoes 
and  General  Merchandise. 

BEST  OPENINO  IN  CANADA  for  Manufacturers  and  Merchants  wishing  to  dis- 
pose of  surplus  stock.    Liberal  advances  made  on  all  kinds  of 
Merchandise  consigned  to  our  care. 

REFERENCE— La    Banque   d'Hochelaga. 

Correspondence  and  Consignments  Solicited. 


"GLOVINE" 

Best  known  cleaner  for 
GLOVES,    SILKS,    VELVETS,     CREPE    DE    CHEfSE,    LACES 

To    Retail   at  25c.    per   bottle. 


Mnfrs'.    Agent 


MONKHOUSE 

19    Mellnda    Street,    TORONTO 


OUR  FURS  FOR  FALL 

combine  STYLE,  SERVICE,  VALUE  and  QUALITY  unequalled. 

Garments  of  the  rarest  and  costliest  furs,  such  as  Russian  Sables,  Persians, 
Broadtails,  Alaska  Seals,  manufactured  by  us.  command  the  attention  of  the  early 
buyer  of  the  representative  houses  all  over  the  country,  for  the  reason  that  the 
stamp  of  "  A.  J.  A."  upon  them  is  a  guarantee  of  something  superior. 

We  could  tell  you  about  them,  whole  volumes,  but  we  want  you  to  see  them  lor 
yourself.   Look  at  other  lines  all  you  like,  but  wait  to  see  Alexandor's  before  you  buy 

Fur-lined  Coats  in  the  finer  grades,  as  well  as  in  the  popular -priced  garments, 
will  be  a  special  feature  in  this  Fall's  display. 

Let  us  know  your  wants.     We  are  at  your  service. 

A.  J.  ALEXANDOR. 


504-506  St.  Paul  St., 


+^  MONTREAL. 
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BADLY    DYED    FLANNELETTES 
HK^    --.i\    that    .ill   trades   have   their   troubles,    and 
wulleweai    manufacturing   is  no  exception     in     the 
rule      Some  • » i     these  troubles  are  accepted   phi lo 
ophically,  .1     the)   arc  in  .1  measure  Inevitable,  but   oth 
its,  thai  arc  preventable  with  .1  little  care,  are  resented 
1. miii'.s   trouble  and   annoyance  has     been   caused   to  one 
mm   in    the  careless  dyeing  ol     flannelettes    thl 
This  compan)  are  verj   part/iculai  aboul  coloi   .    • 
hade  ol  blue  or  pink  is  just  aboul    two  thirds  ol   the  ap 
pearance   ol   .1     fiannclette     garmenl       Samples   i>i   cloth 
were  senl   when  the  ordei    was  given  and  everythini 
sible  was  done  to  ensure  the  cloth  coming  righl       While 
there   u.is  no    possible  cause  for  complaint    about    either 
price  or  t|n.iiit\.  01    general    tone  ol  the  color,   when  cut 


■ 
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The  late  Warring  Kennedy. 

ting  was  commenced  it  was  found  that  the  goods  were 
shaded,  there  being  as  many  as  three  shades  ol  color 
plainly  noticeable  in  one  yard  of  material.  Only  those 
familiar  with  the  manufacturing  of  whiteweai  can  realize 
the  trouble  and  loss  ol  lime  caused.  "Cut  out  the 
shaded  parts  and  return  them,"  was  the  order  given,  but 
as  tins  was  impossible,  the  whole  piece  went  pack.  The 
worsl  feature  for  the  white  wear  maker  is  the  complaint 
ol  the  customers,  who  do  not  gel  goods  on  time  It  is 
no  use  telling  them  ol  the  short-comings  ol  the  English 
maker, -he  wants  his  goods  at  the  time  specified,  ami 
does    nut     expert     to    have    to    Walt         Tbei  iilifort  i 

nate  idea  at  home  in  some  quarters  thai  anything  will 
do  for  the  colonies,  and  inan\   ol  the  home  manufacturers 

seem    to  have    llus   idea,   lint    shaded   llannelet  1 e   is  certainly 

not   wanted 


THE  LATE  WARRING  KENNEDY 

THERE  passed  awaj  on  June  _'•">  one  of  the  best  known 
drj   goods  men   in  Canada,   Wi ig   Kennedy,  ex 

Mayor  of  Toronto,     To  ln~  h r  and  integrity,  to 

his  loyal t j    to  church  and  country,  the  HlrongvHl   tribute 
have  been  paid  bj    public  men  who  have  been  intimatelj 

Co lid  with  him  in  civil  and  business  life. 

The  late  Warring  Ke h\\   was  born  in  Countj   Down, 

Ireland,  in  ls-7.  ami  received  his  earliest  education  in 
Londonderry.       While  yet   verj  young  be  entered    1  small 

drj    n Is  store    in    ECilrea,  and   upon   the  completion   ol 

In-,  apprenticeship  went  t<>  Belfast,  where  he  engaged  with 
Lindsaj  Bros.  In  1857,  tempted  by  the  opening  offered 
li\  Canada,  he  emigrated,  and  settled  in  Toronto.   Ill-  drj 

g Is  experience  gained     him     a   position   with 

the    "Golden     Lion."     the     well  known  Walker 

drj  •- I-  house.  A  few  years  Inter    be    obtain 

11I  a"  department  managership  with  John  Mac 
donald  &  Co.,  and  remained  with  them  until 
1869.  la  that  year,  with  Messrs.  Samson 
ami  Gemmel,  he  established  the  wholesale  drj 
goods  business  of  Samson.  Kenned\  &  Qemmel. 
In  I89n  the  firm  met  with  reverses,  ami  wound 
up  their  business. 

In  Toronto,  Mr.  Kennedy  baa  been  a  con- 
spicuous figure  in  municipal  politics,  being 
Mayor  for  two  year-,  ami  an  unsuccessful  com- 
petitor tor  a  third.  During  liis  terms  ol  office 
several  important  questions  were  discussed  ami 
decided  l>y  the  Council,  including  "the  boodle 
inquiry"  ami  the  strengthening  of  the  Are  de- 
partment . 

lie  was  founder  of  the  Industrial  School  at 
Mimico.  ami  organized  the  Commercial  Travel- 
ers' Association  in  L873.  Positions  have  been 
occupied  by  him  on  the  boards  of  the  Industrial 
School,  House  of  Industry,  Home  for  Incur- 
ables, Newsboys'  II [rish  Protestant  Ben- 
evolent Society,  and  the  Methodist  Deacon 
I  Iniue, 

Mr.  Kennedy's  failing  health  dated  from 
the  death  of  Ins  son  Frederick,  eighl  months 
ago,  ami  since  thai  time  lie  had  severed  all  con- 
nections  with  business  and   social   life.     There 

survive     him  a   si-ter,   tour  >,nis  and   one  daugh- 
ter. 

Dry  goods  men  throughout  Canada  extend  their  sym- 
pathy to  the  stricken  family,  and  The  Dry  Goods  Review 
shares  in  the  widespread   regrel   at   the     death     of   Mr. 

Kennedy. 

AGENT  WANTED. 

On   another  page  will  be   found   an  advertisement   of 
B     Birnbaum  &  Son,  Ltd.,  London.  E.C.,  who  are  seek- 
ing an  agent   for  their  water  ami  rainproof  garments 
ladies  and  gentlemen.     This  form  <h>  an  immense  business 
in  England,  ami  have  been  tempted  by  the  opportunities 

1  anada   to   extend   their   trade   in   this   country.    The 

goods  are  to  be  sold  direct  to  the  retail  trade,  and  one 
who   already   solicits   this   class    1-   asked    for.       All   I 

pendence  is  treated  wmfldentially. 
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HINTS  TO  BUYERS 

From  information  supplied  by  Sellers,  but  for  which  the  Editors  of 
THE  REVIEW  do  not  necessarily  hold  themselves  responsible. 


P.    Garncau,  Fils  &  Cie. 
[NCE   the  firsl   of   June  all   the    departments    of 

;lns  linn's  big  warehouse  have  heen  busy  re 
ceiving  staples  and  fancies  for  the  Fall  trade, 
and  thej  nevci  were  in  a  better  position  to  ''ill 
orders  promptly.  An  inspection  of  the  stock  on 
the  premises,  or  a  look  through  the  samples  of  any  ol 
their  travelers,  will  convince  the  most  difficult  buyers 
ih.,1  this  firm  has  spared  no  pains  in  putting  before  their 
clients  the  newest  patterns  and  styles  produced  by  the 
best    makers  in   the   European  and    Canadian   markets. 

\  I  lent  ion  mav  be  drawn  to  their  large  dress  goods 
department,  where  will  be  found  some  of  the  most  at- 
tractive  lines  offered  for  the  Kail  trade.  Amongst  the 
low-priced  selling  lines  are  :  Zibeline  basket  L107,  knop 
1  weeds  1.1  il,  curl  stripes  L314.  Their  lines  of  mixture 
serges  lor  making  ready-to-wear  skirts  is  excellent  value, 
and  is  stocked  m  black,  blue,  dark  grey  and  mixed 
browns.  L324  knop  curl  stripes  to  relail  at  50c,  a  most 
effective  line,  is  shown  in  live  dark  shades.  Another  re- 
markable line  about  the  same  price  is  the  L322  raised 
stripe  amazon  in  navy  and  black  only,  for  skirting;  no 
slock  is  complete  without  these,  in  all  black  figured 
crispine,  lines  L292-293  are  real  sellers,  and  can  be  re- 
tailed at  ride.  At  this  price  is  also  listed  L370  curl 
snowllakes,  which  has,  so  far,  been  the  most  popular  line 
shown,  combining  style,  weight  and  cheapness.  It  has 
taken  the  fancy  of  the  biggest  buyers,  and  has  already 
been   very   heavily   repeated. 

In  the  higher  priced  grades  some  beautiful  effects  are 
seen  in  Hake  striped  zibeline  L123  to  retail  at  $1.25;  knop 
check  crapes  No.  L333  to  retail  at  $1;  knop  striped 
crepoline  L336,  and  black  knop  wool  fancies  L369,  are  re- 
tailing at  $1.25.  A  remarkably  stylish  line  if  the  knop 
stripe  basket  effect  L335,  shown  in  black  only,  and  re- 
tailing at  big  profit  for  $1.50.  In  heavy  cheviot  serges, 
two  special  values  are  offered  to  retail  at  90c  and  $1.25. 
Fancy  coating  tweed  6-4  wide  is  the  correct  thing  for 
ladies'  suits,  and  3-1  jackets  can  be  retailed  at  75c  as  a 
special  good  value.  Black  fancy  rozanas  L358  and  L308 
are  shown  in  different  prices,  and  are  very  effective.  Plain 
enspines  are  still  in  greater  favor,  and  will  be  found  m 
stock  a1  different  prices.  The  sedan  cloth  in  a  range  of 
shades  will  be  one  of  this  Fall's  favorites  for  tailor  cos- 
tumes. The  best  value  on  the  market  in  a  dress  serge 
will  be  found  here.  Shades  in  slock  are  cream,  blue, 
marine   and  black,   and  can  be  retailed  at   45c   (L144). 

In  the  blouse  material  section  some  very  catchy  effects 
are  to  be  seen  in  tinted  striped  lustres  (L28X),  mercerised 
white  grounds  and  colored  stripes  (L296),  silver  spotted 
crapes,  French  cloths  and  flannels  in  the  very  latest 
printed,  woven  anil  embroidered  effects.  All  these  lines 
are  popular,  and   are  much  appreciated  bv  the  trade. 

Linings— This  department  has  in  stock  some  special 
values  of  Italians  which  can  only  be  found  here.  The 
circassiennes  and  duchesse  finish  are  also  kept  in  stock, 
and  are  well  thought  of  by  the  trade.  Some  nice  lines  of 
fancv  striped   and  cheeked    Italians  are  being  shown. 

Coating  Department— English  and  Canadian  suitings, 
coatings  and  etoffes  are  shown  in  a  variety  of  new  pat- 
terns. Men's  overcoatings  are  a  feature  of  this  depart- 
ment lor  the  Fall  trade,  and  the  assortment  of  stylish 
pat  Inns  offered  is  an  evident  proof  of  the  care  taken  in 
their  selection.  A  remarkable  value  is  being  offered  in  a 
mixed  suiting  a  1  in.  wide,  and  which  can  be  retailed  at 
$1  with  big  profit.  This  is  one  of  the  biggest  leaders 
offered  this  season.  In  this  department  will  also  be  found 
a   huge  assortment   ol   friezes,  both  for  men's  and  women's 

Cotton  Staples— In  Ibis  department  are  to  be  found  all 
the  lines  necessary  in  a  well  assorted  retail  stock.  Some 
cheap  lines  are  offered  in  printed  flannelettes,  printed 
muslins  and  Canadian  prints.  White  and  cream  flannel* 
cites,  lickings,  salines,  greys  and  whites.  All  the  other 
departments,  viz.,  smallwares,  gents'  furnishings,  carpets, 
and  lumbermen's  rennisit  es.  are  kepi  up-to-date,  and  are 
prepared    lo   give  entire   satisfaction    to   clients. 


W.    R.    Brock  Co.,  Toronto. 

In  their  woolen  department  the  W.  R.  Brock  Co.  have 
a  fairly  complete  range,  including  fancv  worsted  and 
tweed  trouserings,  check  and  stripe  suitings,  salt  aire 
black  and  blue  vicunas,  and  serges,  and  dress  worsteds. 
They  have  just  passed  into  stock  700  pieces  of  \  job 
tweeds  which  they  arc  sidling  at  less  than  manufacturers 
prices.  There  is  a  line  assortment  of  costume  tweeds  in 
up-to-date  patterns,  suitable  for  medium  and  high-class 
ladies'    tailor-mades. 

The  carpet  department  has  a  full  range  of  wools  and 
unions,  in  new  patterns,  also  of  art  squares.  A  large 
shipment   of  printed    linoleums  has  just  been  received. 

The  buyer  for  the  linen  department  reports  generous 
treatment  on  the  part  of  the  mills  that  have  previously 
sold  them  their  goods,  and  with  their  assistance  prices 
are  the  same  as  before  the  fire.  AB1  is  a  glass  towelling 
to  retail  5c;  M133  a  23  inch  ditto,  retail  10c;  .JIJ.il  a  ID 
inch  fanch  check  in  yellow,  red,  sky,  navy  and  green, 
largely  used  for  cushion  tops,  retail  10c,  worth  12U-.  In 
crash  towellings  there  is  a  plain  Barnsley  18  inches  wide 
to  be  retailed  at  10c,  a  dark  honeycomb  and  a  dark 
striped  crepe,  retail  10c.  An  18  inch  union  retails  at  8c. 
JB31  is  a  full  20  inch  bleached  huck,  loops  well  raised, 
for  fancy  work  and  hand  towels,  retail  12ic,  extra  value. 
Thev  have  a  stock  lot  of  four  numbers  of  table  napkins  in 
I  size— A,  B,  C  and  D,— to  retail  at  $1.25,  $2,  $2.50  and 
$3,  fully  20  per  cent,  under  value.  JB37  is  a  04  inch 
bleached  damask  tabling,  retail  75c,  a  superior  satin  dam- 
ask,  extra   fine,   heavyweight,   sell   on   sight. 

In  the  hosiery  and  smallwares  department  there  are 
the  following  specials,  which  are  leaders  :  Fifty  cases 
mill  seconds  in  ladies'  white  and  natural  wool  ribbed 
underwear,  first-class,  only  slight  imperfections,  and 
valuable  on  account  of  scarcity  in  low  and  medium 
priced  goods  for  Fall;  a  manufacturers'  stock  of  taffeta 
ribbons,  all  widths  and  colors,  secured  at  low  price;  10  or 
12  cases  lumbermen's  socks  and  toques;  a  line  of  heavy- 
weight mole  pants  to  retail  at  $1  still;  a  surplus  stock 
of  neglige  shirts  in  latest  patterns  and  styles,  retail  50c; 
regular  75c;  a  clearing  lot  of  men's  natural  wool  under- 
wear, all  sizes,  retail  $  1 .  Thev  have  in  stock  two  special 
lines  of  Etoffe  pants— "Cutter"  and  "Killarnev" — retail 
SI. 25  and  $2;  men's  erey  covert  waterproof,  "Guilbert," 
retail  $2  to  $2.50;  "Shamrock,"  "Reliance"  and  "Brock- 
knit"  hosiery,  retail  25c;  111  a  plain  black  cashmere 
hose  and  "New  Cairo,"  a  ribbed  hose,  in  women's  sizes, 
retail  25c;  "Lipton,"  a  cashmere  hose,  retail  40c.  In 
knitted  goods  they  have  in  stock  a  large  range  bought  be- 
fore the  fire,  and  now  ready  for  early  Fall  delivery,  in- 
cluding bootees,  infantees,  hoods,  toques,  caps,  mits, 
coats,  shawls,  etc.  SRilS  is  a  special  honeycombed  shawl, 
retail  50c;  SR99,  retail  75c;  SR103,  retail  $1.  "De- 
vanev"  is  a  line  of  ladies'  vests  and  drawers,  retail  at 
50c,  has  made  a  great  hit,  and  combined  with  "Startler" 
to  retail  at  25c,  make  a  good  combination.  A  great  de- 
mand has  come  for  "Little  Darling,"  a  child's  cashmere 
hose,  in  half  dozens,  separate  sizes  in  box,  retail  25c.  A 
good  stock  of  handkerchiefs  for  Xmas  trade  is  shown  in 
embroidered,  picture,  motto,  and  staple  lines.  No.'s  OS, 
222,  AG  and  llama  are  lines  of  women's  hosiery.  The 
latter  is   extra   value,    retail    50. 

In  the  men's  furnishings  department  "Stampele"  and 
"Champion"  in  Jaeger  shades,  and  "D"  in  stripes,  are 
reliable  fleeced  goods,  retail  50c.  "Manitoulin"  is  the 
name  of  a  line  of  men's  short  reefer,  grey  covert,  water- 
proof jackets  for  teamsters,  lumbermen,  etc.,  retail  $2. 
Their  line  of  sweaters  is  extensive,  boy's  retailing  at  50c, 
75e  and  $1,  also  men's  in  heavy  worsted  $1,  and  extra 
heav     sweaters   and    fancy   goods. 

They  are  carrying  a  large  range,  of  lined  kid  and  mocha 
gloves  and  mits  for  ladies'  and  men's  wear,  including  the 
new  idea,  "Double-1'se"  mit,  which  can  be  chamed  from 
hand  lo  hand,  thus  supplying  the  wear  of  both  si<b  s.  In 
addition  there  are  buck  lined  mits,  A10,  retail  50c;  mocha 
lined   -love,    AB.   and   kid   lined   IIB51,    to   relail   al    $1. 

In  "Her  Ladysiijn"  ready-to-wear  goods  the  W.  R. 
Brock    Co.    report    that    thev   are  booking   a   splendid    lot    of 
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orders  for  Fall  goods.  In  waists,  their  sales  keep  climb- 
ing up,  and  already  they  are  showing  new  ideas  to  lake 
l  lie  place  t>l  lines  on  Which  they  are  full  up.  Their  new 
sleeve,  ml  after  the  BischoB  David  model,  has  proved  a 
greal  success,  and  the  very  latest  designs  tends  to  make 
it   .1  greater  favorite  than     ever.       Their     number  G544 

made  ol  voile,  linen  body,  comes  in  all  the  hest  selling 
ihades,    to  retail   for  $1.50.     Their  lines    of     wrapperette 

waists  to  retail  at  50c,  75c  and  $1,  are  also  splendid 
value.  In  silk  waists  their  number  tilxTX  Jap  taffeta 
lined  body  and  sleeves,  hemstitched,  tucked  throughout, 
is  a  very  large  seller.  The}  can  do  it  in  all  sizes  and 
cidors,  and  il  he. us  a  handsome  prolit  retailing  for  $4.50. 
Then  range  of  overskirts  is  this  season  full  of  choice 
styles.  They  have  the  modish  fullness  without  the  least 
clumsiness.  All  their  skirls  come  taped  throughout,  the 
finish  is  perfect,  and  they  are  all,  with  two  exceptions, 
boxed  separately.  Their  cheapest  line  is  cut  7  gore,  made 
ol  a  III  07.  wool  frei/.e,  nicely  pressed  and  finished  in 
black  and  grey,  which  they  sell  at  $1.50.  In  the  better 
grades  they  show  a  very  large  range  of  styles,  and  their 
enormous  stock  id'  the  very  latest  designs  and  fabrics  is 
at  the  disposal  of  their  customers.  A  catalogue  of  these 
goods,  together  with  clippings  of  cloth  and  special  meas- 
urement hi. inks,  will  he  sent  to  anv  merchant  asking  for 
same. 


Wyld-Darling  Co. 

The  staple  department  has  been  in  good  shape  since 
-lime  1  to  ship  all  orders  promptly.  The  mills  have 
assisted  them  by  rushing  through  their  orders,  and  now 
lull  lines  are  in  stock,  including  bleached  grey  and  white 
•  .coin  ns,  linings,  oilcloths,  shirtings,  cottonades,  flannel- 
ettes,  <|\ed  shakers,  comforters,  flannels,  etc.  They  wish 
lo  draw  special  attention  to  their  line,  XXX  oxford 
shirtings,  to  retail  at  15c.  They  have  had  a  large  sale 
lor  their  special  white  blankets,  "Canada"  and  "Match- 
less," size  60x80,  to  retail  at  leading  prices.  There  is  a 
special  36-inch,  folded  double,  wrapperette,  in  choice 
American  patterns,  retail  line;  also  Nos.  300,  400,  500 
and  700,  special  imported  white  cottons,  and  "Queen" 
and  other  line  madapolams. 

In  the  linen  department  is  carried  a  fine  assortment 
of  crashes,  including  "Minto"  and  "Barnsley,"  at  old 
pi  ices.  There  are  three  numbers  of  plain  bucks  and 
table   linens  coming  daily   to   hand. 

In  the  hosiery  and  smallware  department  they  have 
their  Fall  range  of  flannelette  embroideries  in  all  the 
n.  w  patterns  and  colors,  retail,  5,  8  and  10c;  golf  blouses 
in  the  latest  shapes,  to  retail  at  $1.75  to  $2.50,  with  gilt 
or  pearl  buttons.  A  large  variety  is  carried  of  knitted 
toques  and  tarns,  to  retail  at  25,  35  and  50c,  in  plain  and 
fancy  stripes.  Special  values  are  shown  in  ladies'  and 
children's  ringwood  gloves,  in  black,  white  and  fancy  col- 
■  ors.  A  large  trade  has  been  bad  in  advance  in  these 
goods.  Their  hosiery  is  continually  coming  to  hand; 
fcashmere  ribbed  numbers  for  boys,  with  extra  spliced 
knees,  Nos.  35,  :i(i,  117,  72  and  92.  "Noxall"  and  "Sur- 
prise" are  two  leaders  in  plain  cashmere,  to  retail  at  25c. 
No.  28  is  a  ribbed  top,  and  28  a  llama,  in  50c  lines.  They 
also  have  a  large  line  of  wool  and  worsted  ribbed  goods 
foi  boys'  school  wear,  in  all  sizes.  All  the  popular  sell- 
ing lines  are  shown  in  ladies'  underwear  to  retail  at 
from  25c  to  $1.  The  smallware  stock  is,  as  usual,  well 
assorted .  > 

In  the  men's  furnishings  department  they  carry  a 
huge  range  of  men's  underwear  in  fleeced,  plain  and 
lacy  stripes,  and  ribbed  wool  goods,  including  four 
ranges  of  Wolsey  brand,  imported  cardigan  jackets,  half- 
hose  at  popular  prices,  and  lined  and  kid  mits  and  gloves. 
In  handkerchiefs  this  house  has  always  made  a  bid  for 
trade,  and  it  will  be  found  as  completely  stocked  as  usual 
in  all  lines  of  ladies'  lawn  and  linen,  fancy  lace,  lace 
edged,  and  embroidered;  also  turkey  wd,  navy,  Duplex 
and  Excelda;  men's  lawn  and  linen,  tape  border  and 
hemstitched.    All   these  were  bought    at   idd   market    prices. 

A  particularly  good  sidling  line  for  Kail  with  Ibis  com- 
pany is  a  line  of  fancy  cheviots  in  black,  blue  and  brown, 
to   retail    from  50c   to  $1.25.      They   are   showing   also  a 


fancy  Panama  that  is  greatly  in   favor  in   a  three-toned 
effect,  forty  inches  wide,  lo  retail  at  $1.50. 

Venetians  are  one  of  the  best  selling  cloths  for  Fall, 
and  the  Wyld.  Darling  Co.  have  now  their  old  num- 
bers, 1)15  and  Dili,  in  all  colors,  to  retail  for  $1  and 
$1.25;  this  cloth  is  fifty-two  inches  wide.  They  have 
also  all  old  numbers  in  cheviots,  lifty-two  inches  wide, 
in  navys,  browns  ami  blacks,  lo  retail  from  75c  to  $1.50. 

In  silks  the  Wyld,  Darling  Co.  an;  having  greal  suc- 
cess with  a  special  make  of  taffeta,  twenty  inches  wide, 
in   both    black   and   colors,   which   can   be    retailed    for  50c. 

This  company  have  in  stock  a  complete  range  of  print- 
ed flannel  blousings,  done  up  in  twelve  yard  ends,  t<> 
retail  at  50c;  also  an  extensive  range  of  cloth  shawls  in 
tartan,  grey  and  browns,  to  retail   from  $1.75  to  $5. 


An  Interesting  Booklet. 

The  "Old   Bleach"  Co.   ol'  Randalstown,  Co.   Antrim, 

Ireland,  are  sending  out  a  booklet  that  contains  a  greal 
deal  of  useful  information  about  the  linens  they  manu- 
facture-. These  linens  are  well  anil  widely  known,  and 
used,  both  in  the  Old  Country  and  in  the  States,  though 
they  are  only  just  being  introduced  here  in  Canada,  and 
the  opinion  ol'  such  leading  women's  papers  as  the 
"Queen,  "Ladies'  Field.  "Coming  Modes,"  "Girls'  Own 
Paper"  and  "Weldon's"  are  quoted,  showing  that  diff- 
erent walks  of  life  appreciate  the  sterling  qualities  of 
these  lines.  The  booklet,  as  might  be  expected,  from  the 
high  standard  of  designing  shown  in  their  goods,  is  a 
most  artistic  one;  the  shape  is  unique.  The  cover  is  most 
attractive,  and   is  in  red.  gold  and  white. 

There  are  various  qualities  of  Old  Bleach  linens,  but 
they  are  all  manufactured  and  bleached  in  the  one  way. 
viz.,  the  war])  and  weft  are  equal— the  booklet  explains 
'why  — and  they  are  all  grass-bleached,  in  the  good  old- 
fashoned  style  our  great-grandmothers  used. 

The  Old  Bleach  productions  are  marvelously  soft  and 
silky,  and  appeal  ;  .resist ibly  to  the  inherent  taste  for 
fine  linen  that  all  women  have.  They  contain  no  dress- 
ing, and  purchasers  do  not  pay  for  starch,  etc.,  when 
they  buy  "Old  Bleach"  linens  — they  are  just  the  same 
in  weight   and  texture  after  washing  as  before. 

K.  H.  Cosbie,  30  Wellington  west,  Toronto,  is  sold 
agent  for  Canada 

R.  C.  Wilkins. 

Mr.  R.  C.  Wilkins.  who  just  returned  from  a  trip 
through  the  Maritime  Provinces,  has  been  much  pleased 
with  the  reputation  in  which  he  found  bis  goods  held 
there.  His  house  is  getting'  out  a  new  high-class  overall. 
introduced  this  year  especially  for  men's  wear.  It  is 
meeting  with  great  success,  and  is  to  a  very  large  extent 
displacing  the  American  goods  of  this  kind  that  are  now- 
being  used  in  Canada.  It  is  gratifying  to  reflect  that  a 
"made  in  Canada"  article  like  that  of  Mr.  Wilkins' 
is  taking  the  place  of  foreign  made  goods. 


W.  R.  Brock  Co.,  Toronto. 

The  W.  R.  Brock  dress  goods  department  is  again 
hmiplete  with  the  latest  novelties  from  domestic  and 
foreign  markets.  For  the  Summer  trade,  fine  voiles  and 
Sicilians  are  the  biggest  sellers.  This  firm  have  just 
placd  in  stock  some  handsome  effects  in  black  satin 
striped  etamine  voiles,  silk  spot  crepe  de  chine,  silk 
strips  twine  cloths,  etc.,  in  a  variety  of  designs,  and  at 
prices  to  retail  at  from  $1.50  to  $3.00.  This  company 
are  having  a  great  sale  for  their  "linear"  cord-de-soie, 
and  they  are  showing  this  (doth  in  seven  different  quali- 
ties to   retail   from  50c   to  $3. 

In  suitings,  plain  broadcloths  and  Venetians,  in 
browns,  greens  and  blues,  are  favorites.  Fancy  worsteds 
in  plain  and  canvas  weaves,  and  also  pebble  worsteds, 
with   a   silk  embroidered  spot,  are  all   popular  sellers. 

In  waist  materials  this  firm  is  showing  three  hundred 
different    patterns,     including     all     styles  and  designs— 
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Bwivel   spots,  spotted   Sicilians,  embroidered   fine  ties,   mo       lace  dooi   panel      chenille  tabic  covei      and  and 


bail  striped  flannels,  fancj  embroidered  eashmerettes, 
embroidered  bedford  cords,  lace  Btriped  lustres,  llnma 
cli  ill.  albal roes  cloth,  etc. 

Chinchilla  velveteens  and  chiffon  velveteens  are  a 
new  material  for  coats,  ami  arc  shown  by  the  Brock  <',,. 
in  three  qualities,  in  retail  at  75c,  rl  ami  $1.50  per  yard, 
i  wentj  >i'\  en  inches  w  ide . 

In  silks  the  \Y  .  Iv.  Brock  Co.  have  some  extra  values 
in  plain  colored  ami  black  taffetas,  peau  de  soie,  louiaine 
ami  ilic  new    mousselines. 


tape  foj  uphol  <'-i ing  pui pi 


Thos.  Barrie  &  Co.,  Furriers. 

I'll,,,    Barrie  a   Co  .  ol  Peterboro,  Onl  ,  specialize  pai 
iicnl.iih    in  One  fur  garments,     such  as    ladies1     Persian 
lamb,   seal   ami   aatrachan  jackets,   ladies'   tur lined   ,  ■ 
mens  furlined  coats  .mil   fine  coon  coats.     They  also  can 
give  the  trade  all    classes  ol  lui  goods  as  well,  and     a! 
prices  thai  an-  reasonable. 

Buying  for  cash,  manufacturing  undei  favorable  con 
ill i  n his. ,  selling  ai  close  margins— these  arc  the  induce 
ments  winch  they  extend  to  tbeii  customers.  Catalogui 
lor  the  asking. 


in   stock  a 

all  staple 

Berlins    in 


John  M.   Garland,  Son  &  Co. 

John  M  Garland,  Son  &  Co  ,  are  showing  a  nice  line 
ui  belt  buckles  and  mounted  back  combs,  plain  and  nilt 
finish,  suitable  for  holiday  trade.  The  button  section  is 
attracting  an  unusual  amount  ol  attention.  The  smartest 
things  out  in  the  way  of  gunmetal,  nilt  and  silver  but- 
tons, in  all  sizes,  well  adapted  for  the  finishing  of  the 
populai  shirt  waist  suit,  are  in  stock.  Blouse  sets  are 
shown  which  harinoni/e  splendidly  with  the  newest  de- 
signs  in   but  tons. 

\ew  Swiss  lawn  handkerchiefs,  fancj  edge,  arc  shown 
iii  four  special  numbers  to  sell  at   ">,  10,  15  and  20c. 

Garland's  woolen  department  is  Bhowing  for  Kail 
Made  a  special  line  of  Scotch  HI  suiting  to  sell  at  $2  and 
ST  These  two  lines  are  marked  values  and  trade  win- 
ners. Some  neat  effects  arc  shown  in  fancy  overcoat  inus 
to  retail  at  SI  T">  to  J3.25.  This  department  will  show 
foi  Fall  business  a  larine  range  of  mantle  cloths  for 
ladies'  wear  in  plain  and  fancy  flakes,  plaid  and  black, 
camel's  bail   finish,— prices  from  75c  up  to  S3. 

.John   M    Garland,  Son     &     Co.,  have  now 
full    line  '>:    Baldwin's     '-i     and    I    ply    yarns     in 
shades,     also    A  nd.i  lusian     and     Shetland     and 
single   ami    double.      Their   special    Canadian    yam    will    he 
found  one  of   the  popular  lines. 

Perfumes  put  up  in  artistic  bottles  and  special  holders 
foi  quick  retailing  are  good  goods  to  retail  at  in,  20,  T"> 
and  35c 

In  hot  weather  underwear  for  repeat  orders  they  ban 
die  a   good    safe   line   lo    retail   al    50c   a    garment 

The    trimming    department    reveals    many    new     fads     m 
gimps    of    gold    and    silver    braids,    small    siik    covered    but 
tons,    novelty    laces,      and      insertions.      The    sinarl    buckle 
effects   foj    suit    and  costume  finish   are  shown. 

Fancy   handkerchiefs,   from    the   finest    linen    lawn   down 
lo    the   plain    cambric    goods    in    special    values,    arc     being 
shown  to  retail  at   .").   iii.     15  and   25c,  and  exceptionally 
nice    things    in    Swiss    embroidered    edges    to    retail    at     1  5 
20,  25,   JO  and   35c 

Thev    .how  possiblv  the  largest  variety  of  combs  to  be 

found  in  am  house,  including  latest  novelties  in  side  and 
bnk  goods,  Paris  dip  and  other  popular  shapes,  at 
verv   low   prices. 

Showerproof  covert  cloths  for  raglan  coats,  special 
weaves,  lo  retail  at  SI,  SI. 25  and  SI. 75,  in  navy,  green, 
lawn  and  gunmetal  greys  are  in  stork. 

Sterling  velveteen,  23  inch,  in   12  yard  lengths,  excel- 
lent   quality    (much   wanted    shades)    the  best    boxed    velve 
teen    that    n.isses   (lie  customs   of    this   country,   can    be    re 
'ailed    at    5 

The  white  goods  department  is  now  complete  with  a 
large  shipment  of  315,  316,  318,  319,  320  victoria  lawn 
The  tine  India  linen  finish  on  this  lawn  is  the  secret  of 
its  success.  The  travelers  sell  it  everywhere.  A  letter 
order  for  a  sample  piece  of  each  number  would  convince 
you  of   the  value  represented. 

The  housefurnishing  department  will  show  a  select 
stock  of  muslin  and  bobinet  ruffled  curtains,  lace  curtains. 


Wall  decoration  with  Crown  Frieze,  showing  panel  treatment, 
from  the  new  Staunton  line. 

The  Boyd.  Brumell  Co. 

'Ibis  house  is  carrying  everything  a  fancj  goods  store 
|ean  require,  including  all  kinds  of  novelties  ami  an 
needlework.  A  great  pan  of  these  are  ol  their  own 
manufacture,  and  from  designs  originated  bj  their  own 
artists  ami  workmen. 

A  particularly  Btrong  line  of  new  things  in  canvas  ami 
linen  cushion  tope  and  tabic  centres  is  shown 
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t 1 1 ; 1 1  are  sure  to  Bell.  Some  bright  ideas  have  been 
worked  in  in  laundry  bags,  match  strikers,  shoe  pockets, 
l  in  cushions,  etc.  Tliis  linn  controls  the  entire  output  of 
a  cord  and  tassel  factory,  and  are  prepared  to  lill  orders 
of  all  sizes.  They  ;ils<>  manufacture  several  lines  of 
l);iliics"  woolen  jackets,  bootees  and  hoods,  up  to  the 
highest   priced  articles. 


Nicholson  &  Co. 

Nicholson  &  Co.,  rainproof  specialists  and  wholesale 
clothing  manufacturers,  St.  Albans,  Eng.,  are  exporting 
I, Hue  consignments  of  goods  to  Canada,  and  receiving 
lavish  praise  for  their  merits.  Orders  for  specials  receive 
prompt  attention,  and  special  measure  form  books  are 
supplies  to  customers  on  application. 

Respecting  the  "motor"  coat,  which  is  illustrated  in 
their  advertisement,  it  is  made  up  in  rainproof  (doth, 
mostly  from  whipcords,  lined  with  camel  fleece  for  Winter 
wear  or  Italian  cloth  or  leather  for  Summer.  It  is 
double-breasted,  to  wrap  well  over  chest;  collar  to  but- 
ton  (lose  up  to  throat,  with  hole  and  buttons  at  corners; 


spared  no  time,  monej  nor  brains  to  make  this  an  exhibit 
thai  will  linger  long  in  the  minds  of  their  patrons  and 
friends  who  can  possibly  get  to  St.  Louis  and  pay  them 
a  visit.  Tin  National  Sweeper  Co.  extend  all  visitors  a 
most  cordial  invitation  to  visit  them  and  request  them  to 
make   their   booth    their  headquarters   while   in  St.   Louis. 

"National"  ingenuity  and  cleverness  has  evolved  the 
idea  of  making  the  application  of  the  furniture  art  to 
carpel  sweepers.  How  successfully  the  experts  have  ac- 
complished this  application  to  sweepers  is  at  once  obvi- 
ous when  you  have  seen  the  originals.  Each  sweeper,  ex- 
cept the  Mission,  is  constructed  of  the  choicest  imported 
veneers,  and  the  design  of  each  is  typical  with  its  name 
throughout 


Rug  Fringes. 
A.  II.  Burrows  &  Co.,  Guelph,  Ont.,  manufacturers  of 
rug,  carriage  and  upholstery  fringes,  have  added  to  their 
business  a  complete  plant  for  making  carriage  dusters, 
which,  like  their  fringes,  are  sold  to  jobbers  and  whole- 
sale houses  only.  They  have  experienced  much  difficulty 
in   meeting  the  inroads    of  United     States  manufacturers, 


■■""  n\%4 

6>  o-uj 


Ladies'  Neckwear — Shown  by  Flett,   Lowndes  &  Co.,  Toronto 


perpendicular  welted  pockets;  short  side  slits;  Gordon 
cuffs  to  hiitlon  over  wrist;  inner  elastic  wind  cuffs;  glis- 
sade sleeve  lining;   usually  worn  about    52  inches  long. 

Thev  have  a  large  range  of  Harris  Uvecds  for  suitings 
or  for  making  into  overcoats,  particularly  of  the  "Oban" 
shape,  which  is  a  typical  sporting  garment.  Another 
specially  suitable  coat  for  knockabout  and  sporting  wear, 
which  they  are  making,  is  the  "Glide  On,"  made  up  in 
the  finest  cotton  drill,  and,  of  course,  thoroughly  rain- 
proof. 

The  firm  make  up  also  Harris  tweed  caps,  (excellent 
for  sporting  purposes  and  smart  looking),  and  ordinary 
rainproof  (loth  caps.  Amongst  their  rainproof  cloth 
ranges  there  are  some  very  choice  and  new  designs  in 
West   id'  England,  Scotch  and   English   tweeds. 


who  have  shipped  their  surplus  stock  into  Canada  at 
prices  that  would  not  much  more  than  pay  for  the  ma- 
terial from  which  they  are  made,  hut  the  present  arrange- 
ment of  Mr.  Fielding  as  regards  dumping  goods  into  Can- 
ada ought  to  he  of  some  benefit  in  this  line.  Like  their 
fringes,  Burrows  &  Co.  carry  a  good  stock  of  well  as- 
sorted patterns  and  shadings,  and  expect  to  do  a  good 
business  in  the  coming  season. 


National's  World's  Fair  Exhibit. 

The  National  Sweeper  Co.,  Marion,  Ind.,  certainly 
made  elaborate  preparations  for  exhibiting  their  product 
:ii  the  Louisiana  Purchase  Exposition  in  the  manufac- 
turers' building,  block  12A,  St.  Louis.     This  company  has 


The  Goderich  Knitting  Co. 

The  Goderich  Knitting  Co.  report  that  the  change 
made  in  their  selling  policy  has  been  a  complete  success, 
and  that  after  a  season's  trial  they  are  more  than  satis- 
fied. The  changing  of  the  whole  selling  policy  of  a  large 
concern,  and  Ihe  marketing  of  its  products  through  other 
than  the  usual  channels,  is  a  matter  for  serious  considera- 
tion, and,  though  contemplating  this  change  for  some 
time,  it  was  not  until  last  Fall  that  the  Goderich  Knit- 
ting Co.  saw  their  way  (dear  to  take  the  course  they  did 
Thev  report  that  thev  are  in  a  good  position  for  handling 
Fall  orders,  and  1o  give  prompt   delivery. 


256 


July.     1904 


HOSTS    TO    BUYERS 


p  • 


The  Menzie  Wall  Paper  Co. 

Without    an]      ipocial     flourish   ol    trumpet,    the    Menzie 
Wall    Papei    Co.,   Limited,   Toronto,    Unl  ,    ha     pel  ti 
lis  organization,   equipped    with   machiuer]    t>i    the   i. 
and  mosl   improved   type    "in-    ol   the  largesl   wall  papei 
null,  in  Canada,    sampled    .1    complete  line,  and  has    its 
alcsmen  now   upon  the  road. 

The  wall  paper  fraternity   will  find  in   then    line  ever) 
grade  ol  papei    ha  nown     to  the  trade,— from     the 

granite  for  kitchen  use  up  to  the  highest  qualitj  of  hand 
suitable  for  the  recept  ion  room  ol  .1  kii 

1      1,   though  nol   least,  it   is  announced   thai    the  com 
panj    1     hampered  i>\   no  restrictions  whatever,  controlled 
bj    no  combination  01    trust,  and     makes  its     nun   price 
land   those     will    be  ol     a  special  1 3    attractive  charactei   > 
The    Men/.ie     maxim   will  be   "perfect    goods— prom  pi     de- 
livei  ie 

The  null  employs  none  bul   the  mosl  skillful  operators, 
.unl  has  recently    secured  the  services  of  Mr.  I.    F.  Stone, 
for  man]    years   in    charge     ol    the  manufacturing  deparl 
menl   ol   Warren,   Fuller  a    Co.,    \r«    York,  .unl  later    ol 
the  Pittsburg  Wall  Paper  Co 


John  Macdonald  &  Co. 

John  Macdonald  &  Co.  are  showing  ;i  larpe  range  ol 
men's  fancy  braces,  which  can  be  retailed  ;ii  '_'•"><•  a  pair. 
They  have  now  in  stock  a  lull  line  of  men's  worsted  hall 
with  mending  cards  attached,  in  black,  "rev  ami 
heather,  plain  ami  ribbed,  which  can  he  retailed  al  •_'•"«•  a 
pair.  In  vassar,  puff,  pompadour  ami  side  combs  the'N 
are  showing  a  large  range  to  retail  at  popular  price-..  A 
line  ol  men      fancj   vests  for  Fall  is  shown. 

John  Macdonald  &  Co.  in  silks  have  opened  up  their 
!•'. ill  shipments  of  "Guaranteed"  black  taffeta  silk,  the 
w«:rd  guaranteed  woven  on  the  selvage  every  hall'  yard. 
The.v  are  now   prepared  to  til!  orders  for  their  special  black 

pi  an  de-soie. 

In  the  new   messaline  silk  they  are  showing  a  popular 

priced  line  in  black  ami  all  newest  evening  shade-.  In 
their  Kail  collection  ol'  black  silks  they  are  showing  three 
entirelj  newwea  es  of  silk,  called  the  Regente,  Niobe,  and 
Taffeta  Chiffon,  all  11  inches  wide.  They  have  also  in 
sti  ek  Faille  Duchesse  and  Drap  de  France  at  all  prices, 
in  black  taffeta,  also  .'Hi  inch  black  taffeta  ami  blac'.j  sat- 
ins at    all    prices. 

For  the  coming  Kail  season  thev  have  made  extensive 
preparation  lor  a  tweed  season.  They  are  showin"  latest 
productions  of  the  English,  Scotch  and  German  manufac 
mieis.  h,  plain  cloths  they  show  several  ranges  in  .ill 
the  staple  and  fashionable  shades,  silk  warp  voiles,  crepe 
de    chine,    crepes    de     Paris.      crespines.       hopsacks,       wool 

cheviots,  mohair  bourettes,  crepolines,  plain  ami   noveltj 

cosinme    materials,    in    great     variety  ;    novelty    blouse    I'ah 

rics. 

Their  range  of  hosiery   is  the  largesl    thev  have  ever 

shown,  and  for  value  is  unsurpassed  in  the  trade.  Their 
C  Special,  to  retail  at  25c,  and  their  Ideal,  to  retail  al 
50c,  are  worth  seeing.  A  complete  range  is  always  in 
stock  of  their  312  2-1  rihs  and  then  307s  I08x  I  1  ribs 
with  six-fold   knees  and   spliced   ankle-.      Thev    also  -how    a 

range  ol   worsted  hosiery,  in  plain  and  ribbed,   and   a 
large   range  of  ladies',  misses'  and   children  s  vests;   la 
dies'  and  children's   ringwood   gloves,   in   while,  cardinal, 
grey  ami  black,  all  sizes. 

In  their  -taple  department  for  Fall  are  found  a  beau 
liful  assortment  of  wrapperettes,  kimona  cloths  ami  Han 
nelette  waistings,  in  all  the  latest   colorings  and  patterns. 

They  show  twelve  qualities  in  grey  ami  eight  qualities 
in  w  hite  blankets. 

Prints  for  Kail  are  well  assorted  in  all  the  best  -ell 
mg   numbers.      Their  No-.    200,  201,  '_'i»'_'.  203,  204,  205 

black    sateens   are    being    shown    at    old    price-. 

In  the  linen  department  the  -t'  ck  of  fancy  linens 
comprises  d'oylies,  trav  cloths,  live  o'clock  tea  cli 
sideboard  scarfs,  napkins,  cloths  ami  sets  of  cloths  ami 
napkins  to  match,  bleached  tahlings,  unbleached  (ablings, 
red  and  white  (ablings,  red  ami  green  t :  1 1 » I  i  1 1  •  — .  ami 
towellings. 

In    Ihe    woolen    department    jliov    -how 
prices  in    in  inch   fancy  silesias,  12  l-2c,  I'm-  ami   17  l-2c; 
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Qreenshieldi  Limited 

Grcenshiclds  Limited  have  riovi     .1    1  ompli  1  k   in 

their  underwear  deparl  menl .  bul    ■■  blc  in 

the    woolen    indiisl  rv     ihev    1  an   I 

hers  300  and  -2054,   two  leading    line       an    now   ovci 

In    this    house    is    shown    a    lull    range    Ol 

shirts,  collars  and   cuffs,  as   wen  ,    ami   p|. 

ami  cashmere  hosier) 

Thev     have    sccllleil    from     the    mills    the    balance    ol     ■ 

print   stocks.     These  goods  mi  hide  ,,11   the  •■ 
.mil  coloring   .  and  are  m  price  1'ilh   j."i  pei  ccnl    undei  1  he 
regular  price.     Thej    .1  re      hov  in      in   their  linn 
ment  a  full   range  of  lining  foi    Fall  1  rade      In 
pun   glass    ami    taffatines,     thi 

varied    assort  ment    in    black    and    color,,    jncl  e    new 

shades,  champagne  and  ii  all]    the    old 

prices.     Dress  canvasses,  percalinei 

and    .:ll    staple    liiiiiejs,    are    shown    il  fheii 

51   inch  black  Italians,  proof  against  the  tailor's  iron 

a   special    line 

In    theil    carpet       and      house      fui 
Greenshields   Limited   have   just    received    then    1 

dels    of    different     lines,      and      have    : 

Thev    have  just   received     a     sbipmi 
s i u;  1 1  s  iii  good  qualitj    squares  in     1 

In    the    woolen    department    Greenshiel  ted     will 
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in  September  for  Spring,  I'm".      1     will  he  the  lat    ■ 
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dailv  .    and    hv    dulv     1  alii    ' '  \  ill    he  i  i 

In     the    Slhallwares       department       1 

show   insertion    trimmings     1,1  in 

champagne,   white  and   blai 

jii.u    medallion    trimmings    hv    the     vurA   h 

white     n,i'  v  .    broVi  11.    "icen,    in    p 

fn  leathi  hov 

belts    put    ut:    in      neat     boxes.      Thev      1 

bodlCC    hells         The  ,|       i|e 

soie  and   I  ilk,     in     blai  I 

hrow  n,  nav  7,   '•  inches  w  ide      The  1. 

ither  plain  or  with   e< 
Thev    also  h.iv  e   them    «  1"  but  - 

tons  and  i  ingf .  oi  unect.il  01    black   bu«  ' 

The     ire  p 
-how  iic  ball  metal  but  Ions  in  h 
metal,  in  Half  ball  b 

in   the 

1 
and    10  lit  lvv,  hrow  n.  bl 

-lock  In  ilk  but 
with  the  Ixade  1 
carved  bul  tons  in   I 

eunmetal    are   good     1  I 

have 

I 

eunmctal 
In   » 

hield  brand   m   li 


s:.; 


Dry    Good* 

Review 


HINTS    TO   BUYERS 


July.  I"-  04 


lusians.  They  have  also  wool  mendings  in  b.tlls,  and  the 
useful  peri  lust  re  embroidery  thread.  They  have  their 
own  brand,  "Victoria,"  of  hooks  ami  eyes,  and  they  have 
i he  faggoting  dress  trimming  made  of  wood  fibre  silk  and 
pure  silk,  in  widths  1,  U,  2  and  3  inches. 

They  have  been  booking  Large  orders  for  cashmere  and 
ringwood  gloves.  The  range  comprises  plain  and  dome 
fastener  cashmere  gloves,  plain  and  fancy  ringwood 
gloves  in  an  endless  range  of  prices.  Hosiery  is  on  dis- 
play in  ;i  great  variety  of  woolens  and  cashmeres.  Their 
range  of  ladies'  and  children's  knitted  underwear  is  ex- 
tensive. A  good  many  numbers  are  under  their  exclusive 
control.  A  few  specials  are  numbers  Y27,  to  retail  at 
25c    and   \ "Mi  to  retail  at   50c. 

In  fancj  woolens  may  be  seen  a  full  display  of  infan- 
tees,  bootee-,  milts,  overalls,  gaiters,  toques  in  a  various 
range  of  prices.  Sashes,  children's  headwear  and  knitted 
shawls  also  form  a  part  of  this  department. 

In  their  ready-to-wear  department  many  attractive 
lines  are  shown  to  good  advantage.  They  have  lately 
placed  repeats  of  special  numbers  in  Jap  silk  waists,  also 
black  taffeta  lined  waists,  to  retail  at  $5.  They  have 
pi. iced  large  orders  for  ladies'  raincoats  made  in  newest 
styles,  with  cape,  belt  and  new  sleeve.  They  come  in  six 
prices.  Samples  will  be  in  their  travelers'  hands  in  two 
weeks.  Tbev  show  a  number  of  specials  in  flannelette 
wrappers  to' retail  at  $1,  $1.25,  $1.50,  $1.75- and  $2,  and 
four  specials  in  black  sateen  underskirts  at  $1,  $1.25, 
$1.5(1  and  $2.  The  samples  are  in  their  travelers'  hands. 
Thev  have  a  full  range  of  Fall  waists  made  of  wrapperctte 
material,  black  and  cream  lustres,  voiles,  in  following 
shades,  ivory,  black,  red,  navy,  champagne,  reseda.  A 
full  assortment  of  flannelettcwear,  whitewear,  top  skirts, 
underskirts,  wrappers,  shirtwaists,  infants'  and  children's 
dresses,  ladies'  linen  collars,  silk  waists,  are  in  the  de- 
partment. The  vast  majority  of  these  lines  are  made 
especially  for  this  firm  in  exclusive  designs. 

In  the  dress  goods  department  their  buyer  says  :  "As 
the  season  advances  we  find  that  the  demand  for  broad- 
cloths increases.  There  will  be  a  large  demand  for  this 
class  of  goods  this  Fall.  We  have  prepared  for  this  and 
have   a   complete    stock    in      the    following    shades  :    black, 


naw  and  brown,  which  undoubtedly  are  the  most  popular 
shades.  Tweed  effects  and  hopsacks  in  black  and  colors 
are  also  lines  which  are  good  to  stock.  For  housewear 
we  have  eoliennes,  crepe-de-chene  and  voiles.  In  blousings 
we  have  a  new  and  complete  stock  in  British,  French  and 
German  make.  In  Priest  leys'  goods  wc  show  a  complete 
range  of  mohairs  and  Sicilians  in  black,  navy  and  cream. 
We  have  the  new  est  rella  cloth  in  black  and  colors,  which 
is  sure  to  be  a  good  seller.  Our  slock  is  now  complete 
in  this  linn's  make  in  canvas,  voile,  crepe-de-chine,  black 
and  colored  broadcloths  and  Venetians.  In  silks  and  vel- 
vets we  have  a  complete  assortment.  Velveteen  chiffon 
linish  blacks,  32  in.  wide,  meet  with  good  success.  In 
silks  in  present  wear  for  shirtwaists  plain  taffeta  takes 
the  lead.  For  blouses  .Japanese  silks  arc  selling  well.  We 
have  just  received  a  large  shipment  of  black  peau-de-soie 
and  taffeta  in  36  in.  wide  for  mantles  and  dresses. 


"Makes  the  Crooked  Straight." 

The  Globe  Suspender  Co.,  Rock  Island,  P.  Q.,  are 
showing  to  the  trade  a  novelty  in  a  shoulder  brace.  They 
claim  for  their  Gamble  shoulder  brace  that  it  is  guaran- 
teed to  make  all  crooked  men  straight. 

Mr.  )',.  P.  Hall  is  traveling  through  the  Maritime  Pro- 
vinces, and  Mr.  .1.  M.  Gilmore  through  the  Eastern 
Townships.  Both  these  gentlemen  are  with  the  Globe 
Suspender  Co.,  and  show  a  full  range  of  samples  to  the 
trade.  Mr.  Benoit,  of  the  American  Agency  Co.,  is  this 
(inn's  representative  in  Montreal. 


A  Growing  Concern. 

"C.  II.  Westwood  &  Co.,  Limited,  are  undoubtedly 
the  largest  and  most  progressive  notion  and  small  ware 
house  iii  Canada,"  asserted  Mr.  C.  H.  Westwood  to  a 
Dry  Goods  Review  representative.  "We  are  showing 
everything  coming  under  the  head  of  notions  in  the  dry 
goods    stock." 

The  Westwood  Co.  cater  principally  to  the  select  trade 
and   never  sacrifice   quality    for   price.      In   fact    they   have 


The  Double  Use  Mitten  Co.,  Limited 

Dundas,    Canada 


We  would  especially  solicit  the  attention  of  the  Retail  Merchants  of 
Canada  to  carefully  examine  the  DOUBLE  USE  HITTEN  which  is  now 
being  sold  by  the  leading  jobbers  of  Canada,  and  is  a  Mitt  that  can  be 
worn  on  either  hand  with  comfort,  giving  the  consumer  double  service  by 
wearing  out  both  sides  of  the  Mitts.  Sold  at  the  same  price  as  regular 
Mitts   and    made   in  all    styles   and    leathers. 

If  you  cannot  secure  this  Mitt  from  your  jobber,  write  us  for  samples 
and    prices. 


The  Double  Use  Mitten  Co.,  Limited 

Dundas,  Canada 
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built   up  .1   large  business  bj     itantlj     acting  on     t in- 

principle  ol  consistency  in  theii  dealings  Theii  trade  In 
the  c     \l    C.   hose     supporters,     i"i     Instance,   ha 

iiIiciihiiii'ii.iI,  inasmuch  as  it    I     beii      doubled  from  nth 

to  month  In  the  C.  M,  C.  supportei  they  handle  an  ad 
mirable  line,  possessing  a     mosl     perfect     form  oi  clask, 

which  will  not   tear  the  stocking  01  pull  oil  Irom  th< 

set   01   other  material  it   maj   be  fastened  to      Foi   child 
use  ii   is  exceptionally   fitted,  clasping  flrmlv  to    the 
The  utility   ol   the  clasp  m  this  respect   is  appai 
cni    in  comparison   with   the  Bafelj    puis  bo   much   in  evi 
dence  in  .>il  other  makes. 

Customers  assure   the  Westwwod     Co.     thai    Morrall' 
needles  are  still  having   their  usual   large  sale      The  besl 
people  in     the     country       continue  to  appreciate  a   good 
article     These    needle  thing,  are  adapted  to    the 

merchant  who  wants  to  sustain  a  reputation  foi  handling 
good  goods.  In  addition  to  Morrall's  needles,  tins  Arm 
cum    a   i'ii  1 1     line     ol     Morrall's  toilel    pins  and   general 

Mnalta  ares. 

,h     Westwood   reports   thai    the  company's  new  build 

inn    's    being      erected    as      rapidU       as    possible,    and    it    is 

hoped  n  will  be  readj  foi  occupancy  in  the  course  ol  a 
tew    rrfbnths. 


Tress  &  Co.  's  Hats. 

When  the  celebrated  West  End  hatter,  who  enjoys  the 
i. in-  distinction  ol  purveyor  to  His  Majesty,  gave  Tress 
i  Co.,  manufacturers,  the  order  foi  King  Edward's 
Spring  and  Summer  hats,  all  fashionable  London  was  mi 

the   qui    Vive    as    to    what    particular    stvlc    and    shade    His 

Majesty   had  selected   to  wear  on   Derby   day.     After  the 


Coop  &  Co  ,  Wik.ui    Eng 

The  demand   n>i    rainproo 
ada,  and  with  11   the  bu  iin<  op  d   Co  .  Wlgan,  who 

ire     ho*  H,       pai  i  H  hi. u  [j     attractive     line     ol   cloth 

and     ladie        rainprool  ,     and    ladie      tailoi  made 
jackets     and     costumes      Theii    good     are  known  aa    the 

"i  niit.i.  Hi i,     .mil  are  offered  to  the  wholesale  trade 

niii\ 

Then   Canadian  agent   la    l    H     Holden,  who  la  now   In 
( 'a hada    ,!'nu  ing  t  hese    lupei  ioi    ■• I  i 


RNED 
12  19(W 

cm 


ETU^NED 
l[   12  190</ 


OULQ 


The    King  and  His  Hat. 

model    had    been    formulated    and      received      the    royal    ap 
proval,    the  secret    was1  out,   and    the   hat    was   found    to   he 

a  thing  ol  beauty  in  the  shape  of  a  drab  or  pearl-colored 
derby,  one  of  the  most  becoming  and  attractive;  hats  even 

the   Kinu;  has  ever  worn. 

This  hat,  as  well  as  others  of  Tress  A  Co  ,  are  handled 
he  their  Canadian  agents,  WreyfO/d  &  Co  .  Komain  build- 
ing,  Toronto. 


One  of  the  newest  Raincoats  for  Fall,  shown  by   I  he  Imperial 
Rubber  Clothing  Co.,  London.  Ont. 

Kyle,  Cheesbrough  &  Co. 

This  firm  is  showing  some  beautifnl  It lurtains,  and 

curtain  nets  l>.\  the  yard.  The  lace  curtains  run  from 
l!)  l-i!e  per  pair  upwards. 

A  number  of  novelties  can  be  seen  in  this  warehouse, 

Mich    a>   hair   | •  i 1 1 — .   I>anielt>.   slides,   combs,   etc.,   10   all   the 

ii.  u  shapes.  Their  range  of  gold,  pearl  and  turquoise 
necklets  i-.  certain   to  attract   buyers.   They  also  have  a 

lull    line   of  chains   in   all    the   new   makes. 

This    house    is    making   a    specially    of    robes.       A    iii<"~: 

complete  range  in  Bequin  robes  is  to  1*'  seen.  Tiny 
come  in  while,  black  and  the  new  Paris  shade.  A  varied 
line  of  materials  is  shown,  among  which  is  creoe  de  chine 

in    black    and    while,    ivory    and    black    silk,    cristoline    and 

voile.     Prices  for  these  beautiful  goods  range  from  $13.50 
to   H'11   each.      They   offer  some   interesting   noveltii 
tbeir  stfck  qf  veilings!   Chiffon  veils,  with  large  chenille 

spots,  for  $2  per  do/en.  in  all  the  leading  colors,  such  act 
the  new  shades  from  Paris,  coque  de  Etoehar,  and  a  bright 

-bade  of  cardinal  are  shown  . 

In   the  ribbon  department   a   few  specials  dea 
tention.     They  show  a  line  of  Batin  ribbons   t  7  s  niche- 
in  width,  in  a  great  varietj  of  shades,  foi  per  yard. 
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Kyle,  Cbeesbrough  &  Co.  are  showing  a  large  assort- 
me'nt'of  neck  frillings  and  goffard  pleatings.  They  offer 
tab  collars,  made  witb  a  needle,  al  only  $1.20  per  dozen. 
These  c<  me  in  while  and  the  new  Paris  shades. 

They  show  an  exceptional  range  of  dress  trimmings 
for  Pall,  embracing  goods  from  nearly  all  parts  of  Eur- 
ope and  America.  They  reporl  a  steady  demand  for 
wood  fibre  laces  and  insertions,  which  are  slid  popular 
with  the  trade.  They  are  offering  box  lots  (12  pieces, 
15  yards  each)  of  embroideries  and  insertions  as  low  as 
s|  ecial,  3c  per  yard . 

Children's   f Is   are    a    line    which    they    have   given 

careful  attention  to.  Children's  bear  skin  and  knop 
cloth  .jackets,  cashmere  robes  and  cloaks,  frocks,  etc., 
are  in  stock.  They  also  show  a  careful  selection  of  chil- 
dren 's  white  wool  boas  and  muffs. 

In  their  waist  department  they  are  offering  two  new 
materials.  Silk  blouses  from  $1.50  each  up,  and  nun's 
veiling  blouses  from  SOc  each  up.  These  are  guaranteed 
perfecl  fitting. 

Hosiery  is  a  line  in  which  Kyle,  Cheesbrough  &  <  o. 
claim  to  be  leaders.  They  offer  their  "Queen's  (late" 
fast  black  cashmere  at  $2.25  per  dozen,  to  retail  at 
25c  each . 

Silk  velvets  and  velveteens,  colored  plush  and  while 
bear  skin  are  shown  in  a  large  assortment.  They  offer 
chiffon  velvet  to  retail  at  $1 . 

A  large  display  of  dress  goods,  blousings  and  silks 
is  made/  In  the  blousings  all  the  popular  Fall  lines  are 
shown  in  great  variety.  Basket  cloths,  tweed  suitings, 
Bouton,  Otty.and  Storne  cheviot,  black  boucle  and  rox- 
arias,  all  wool  ho],  sacking,  oak  bark  crepoline,  amazons 
and  Venetians  are  some  of  the  lines  in  the  dress  goods 
department,  comprising  all  the  latest  productions  from 
the  European  markets.  Some  of  the  other  pooular  Fall 
cloths  are  sublime  suitings,  all  wool  momie  cloth,  Panama 
cloth,  Sedan  cloth,  black  moseque  suiting,  and  black  mo- 
hair resille.  Nattie  and  pebble  suitings,  with  a  good 
range  of  boxcloth,  are  important  lines.  They  offer  spe- 
cial value  in  a  41  inch  all  wool  satin  amazon  at  37  ~l-'2c 
per  yard.  They  offer  the  newest  novelty,  called  "Surah- 
line"  silk,  in  plain  colors,  to  retail  at  75c.  A  special  m 
black  peau  de  soie  to  retail  at  $1  is  shown.  Jan  silks 
are  to  he  had  from  1!)  l-2c  upward.  Tamoline  is  seen  m 
a  good  range. 

W.  R.  Brock  Co.,  Montreal. 

Brock's  are  showing  a  very  pretty  range  of  belt 
buckles,  in  gunttietal,  steel,  gold  and  silver.  The  designs 
consist  of  Canadian  emblems,  such  as  maple  leaves, 
beaver  etc  The  goods  retail  from  50c  to  $1  each.  Each 
set  consists  of  three  pieces.  A  very  nice  range  of  chate- 
laine hags  can  be  found  in  the  smallware  department,  and 
lines  to  retail  from  25c  up  to  $2  each  are  included.  Of 
course  this  firm  carries  a  range  of  ladies'  purses,  gentle- 
men's pocket  books,  etc.  Armlets  can  be  found  in  wool, 
cotton  silk  and  wire,  at  Brock's.  An  unusual  demand 
For  Vassar  combs  is  reportedi  by  the  manager  of  the 
smallware  department.  This  comb  helps  to  keep  loose 
hair  from  falling  down  and  this  feature  doubtless  is 
much  appreciated  by  the  users.  Side  combs  to  serve  the 
same   purpose   are   also   a     feature     of   this     (inn's     comb 

stock. 

In  the  bousefurnislung  department  can  be  found  a  line 
of  straw  mattings  which  can  be  retailed  at  from  20c  up. 
The  range  is  an  extensive  one,  and  the  goods  are  just 
what  is  wanted  for  country  houses.  Indeed  the  designs 
are  what  may  be  called  "summery,"  and  carry  a  feeling 
of  coolness  verv  pleasant  in  this  weather,  when  one  is 
tired  of  carpets  and  heavy  hangings  and  rugs.  Brock's 
still  carry  their  usual  well  chosen  range  of  tapestry  car- 
pets. Tapestry  and  chenille  table  covers  and  curtains  arc 
also  a  feature'  of  this  department.  Art  draperies  to  re- 
tail at  from  12c  up  are  a  prominent  feature.  The  pat- 
terns are  well   chosen,  and   should   sell   freely. 

Flannelette  underwear,  says  Mr.  Paquette,  of  the  W. 
R.  Brock  Co.,  is  going  very  well  this  season.  His  stock- 
is  most  complete,  comprising  underskirts,  corset  covers, 
dressing  jackets,   etc.,   etc 

Some  prcttv  Japanese  silk  blouses  to  retail  at  about 
$3.50  are   to     be   found   in   the   Brock   Co.'s   ready-to-weai 


stock.  This  firm  is  said  to  be  the  only  one  in  the  trade 
carrying  a  line  of  christening  robes.  These  goods  are 
very  much  m  demand  in  the  French  centres,  and  the 
prices  they  are  shown  at  by  the  Brock  Co.  enable  them 
to   he   retailed    ver\    profitably. 

In  the  trimming  department  there  are  many  lines 
which  claim  attention.  Laces  are  having  a  phenomenal 
Sale  Two  toned  laces,  in  particular,  are  going  tremend- 
ously last;  to  quote  Mi.  Slessor,  "We  can't  keep  them. 
No  sooner  is  a  lot  opened  up  than  it  seems  to  disappear 
as  if  by  magic.  This  line  has  been  repeated  six  or  seven 
limes."  The  all-over  two  tone  lace  can  be  retailed  at 
$1.75  per  yard,  while  a  prolit  can  be  made  on  the  inser- 
tion  at    10   to   12c  per  yard. 

In  ladies'  neckwear  this  firm  claims  to  carry  the 
"largest  and  best  assorted  stock  in  Canada."  Tab  col- 
lars, particularly  in  Persian  and  Bulgarian  effects,  are 
selling  remarkably  well,  while  there  is  an  unprecedented 
demand  for  embroidered  cull-aiid-collar  sets.  This  firm 
makes  a  specialty  of  ladies'  neckwear,  and  judging  by 
their  slock  are  leaving  no  stone  unturned  to  prove  the 
truth  of  the  foregoing  assertion.  Belts  in  great  variety 
are  to  he  seen  on  this  floor,  in  leather  and  silk,  and  no- 
ticeably in  the  silk  some  very  pretty  effects  are  being 
shown.  Ladies'  wants  are  particularly  well  provided  for 
in  this  department.  In  fact,  as  Mr.  Slessor,  the  manager, 
says,    "Anything   we   haven't   got,    isn't    worth  having  '" 

On  the  staple  floor  some  very  nice  cushion  material 
was  noticed,  SM12  being  a  leader  to  retail  at  10  cents 
per   yard. 

Just  at  this  time,  wdien  excursions  to  seashore  and 
country  begin,  there  should  be  a  demand  for  washable 
fabrics  for  use  in  children's  dresses,  etc.  "Mandarin" 
silks,  linen  suitings,  knicker  suitings,  dress  ducks,  etc., 
are  all  of  this  nature  and  should  prove  useful  as  a  means 
of  inducing  the  purchase  of  other  articles,  when  properly 
displayed. 

Silk  blouses  are  a  feature  of  the  Brock  Co.'s  ready- 
to-wear,  department,  while  the  material  of  which  to  make 
them  is  a  feature  of  the  silk  department.  China  silks  to 
retail  at  from  15c  up,  wash  silks  from  50c  up,  colored 
mescalines  at  $1.25,  shirt  waist  silks  in  checks,  at  75c, 
are  all  1o  be  found  in  many  very- pretty  shades  and  pat- 
terns. A  verv  pretty  rairge  of  fancy  muslins  can  be  found 
on  the  second  floor  of  this  firm's  warehouse.  These 
goods  are  seasonable  now  and  considering  Brock's  range 
can  be  retailed  at  15c  per  yard,  they  should  sell  out 
pretty   soon. 

Extensive  additions  are  being  made  to  the  Brock  Co.'s 
woolen  department,  and  in  future  it  will  carry  a  most 
complete  range  of  woolens  for  men's  wear. 
TBI  black  worsted  Venetians  are  still  de- 
servedly popular,  and  in  many  cases  are 
retailed  at  $1.25  by  merchants.  Black  eoliennes  to 
retail  at  $1  to  $1.7,5',  black  voiles  at  50c  to  $1,  and  lus- 
tres to  retail  at  from  35  to  50c  are  being  very  much 
worn  this  season,  and  the  range  carried  by  the  Brock- 
Co.  is  most  complete,  comprising  all  colors  and  qualities. 

Tartan  rugs  and  shawls  to  retail  at  from  $3.50  up 
should  sell  well,  particularly  at  this  season  of  the  year, 
when  people  are  looking  for  just  this  kind  of  an  article 
to  be  used   in   country  houses  and   at   the  seashore. 

Metal  printed  velveteens  are  being  greatly  used  for 
blouses,  etc.  Mr.  Albright,  of  the  dress  goods  depart- 
ment, states  that  he  has  a  line  which  can  lie  retailed  at 
50c.  Cravenette  is  still  popular.  Brock's  have  several 
very  good   lines   ranging  from   $1   to   $3  per  yard. 

BL1 1  linen  suiting  to  retail  at  12c  is  something  very 
special.  Ginghams  are  particularly  well  attended  to  at 
Brock's  Montreal  warehouse,  and  this  month  a  particu- 
larly nice  line   to  retail  at  25c  was  noticed. 

Prints  are  much  in  demand  at  this  season  of  the  year, 
and  the  stock-  at  this  warehouse  is  still  well  assorted, 
notwithstanding  the  heavy  drains  made  on  it  by  the  To- 
ronto travelers.  Some  nice  designs  are  being  shown,  and 
the  prices  (a  great  argument)   are  right. 

A  Valuable  Skirt  Fastener. 

Placket  buttons  were  a  step  in  advance.  They  facili- 
tated the  process  of  buttoning  up  skirts  and  gloves. 
However,  they  could  not  be  relied  on  to  always  stay 
fastened  when  subjected  to  a  strain.  The  bill  ton  which 
does  this  is  the  "snap  lock,"  which  by  means  of  a  little 
nrojecting  spring  lever  fastens  so  seeurelv  that  only  a 
force   callable  of   tearing   the    two    pieces   apart    is   able     to 
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separate  M      The  bull ■    iniall  ami  neat,  and   the  level 

i.  almost  concealed  from  view  I  I n •  button  id  handled  ii\ 
the  Import  Novelt)  <'",  with  .1  Canadian  office  .1'  109 
c.u  law   building,  T nto 


Pure  Jaeger  Wool. 
rhis  striking  sign  is  alread)  a  well  known  land-mark 
,.11  St.  Catherine  street,  Montreal.  Ii  appears  ovei  the 
store  latelj  opened  in  tin-  Dr.  Jaeger 
Sanitary  Woollen  System  Co.,  Limited, 
of  London,  and  Ihe  -ion-  itself  is  an 
illustration  of  the  "modern  invasion  o\ 
Canada  in  England."  ["hat  the  Jaeger 
Company  has  Failh  in  the  Future  ol  the 
Dominion  i*  evidenced  by  ihe  way  in  which 
it  has  fitted  up  its  head  office.  The  decora- 
linns  and  fittings  throughout  are  unique  in 
Canada  having  been  made  from  special 
designs  bj  the  English  artist,  Ml  Charles 
E.  Dawson,  and  the)  form  .1  suitable  setting 
Tor   the    high-class   goods    the  companj    lias 

foi     sail'. 

Readers  of  rhe  Review,  when  in  Montreal, 
should  rail  at  2Jmi  St.  Catherine  street,  and 
inspect    both  the  premises  and  goods.     The 
accompanying    illustrations    will 
idea  as  to  the    shop    front  ;    tl 
oak  ,i\k\  leaded  glass  is  alter  the  style  kno.v 
as  "ait  noqveau. " 


1     'i  1  <• 
ment  in  ■  in-  in  Lor)  "i   theii   ii 

in    ail      tin-  dem I     1  ill  continui 

I aflel a   and   louisim      I  d  while  ami   |  ' 

w hitc  being  the  tavoril 

l  he      ample      "i         emi-readj      bin  .•«.  n     b) 

Hi  1  )pli \  ,  Cains  A  Co 

look    \  11  \    "nifty,"  ami 
nl.i\  ing  ihe  1   the 

garment    made  up 


HI    },'"■£  some, 
he    i.iieVKfr  JnU! 


Brooby,  Cains  &  Co. 


six  shades,  sell  grounds  with  plain  and 
imii      shades,     with    raised,    plain     ami 


Brophv,   Cains  &-  Co.   are  showing  a    large  am 
variet)    ol  novelties     tor     waistings  and  blousings,     The) 
submit    the  following     list    as  some  ol  then    best     selling 

res  : 

W193— 2]   inch  .   six  shades  in  fancy,  plain  and   random 

si  I  ipes 

Wlfl  1—27  inch. 
spot   stripe: 

\\  L95-  -27    inch 
mottled   stripes. 

\\  1  !)i, — j>  inch,  ten  patterns,  light  ground  knicker,  both 
plain   ami  checked 

D172 — 28    inch,   eighl    colorings,   narrow    ombre  stripes 

With   'J,ie\    and    while    raised    over  checks. 

D176 — 28  inch  .  champagne  ground,  with  wide  ombre 
stripes  in  five  colorings. 

D178— 28  inch.,  champagne,  lighl  blue  and  resida 
grounds,  with  fane)    raised  stripe. 

D 180— 28  inch,  five  colorings,  ombre  snipes,  sell 
grounds,   with   embroidered  spots 

D182— 28  inch  ,  sell  grounds,  with  floral  stripes  ii 11 

ml.. I  il 

W198— 28  imh  ,  si\  shades  with  whin-  polka  dot 

W 199— 28   inch  ,    light    ground,   colored    printings,    Moral 

style,    in   ei^ht    designs. 

W200 — 28   inch,  seven  colorings,  in   fancy   stripe 
W201—  28   inch,   cream   and   colored   self  grounds,    with 

embroidered  silk  spot,  eleven   ways  an  exceptional!)    good 

selling   line 

\\  1  ft 7 — 12"    imh.     in   nine     shades,   self     ground,     with 

broken  embroidered  stripes. 

D17I  — 2*    inch   .    nine    self    shade.,    with    white    emhrojd 

ereii  irregular  strine  effect 

The    mention  the  following  numbers  as  being  more  ex 
I  feme,   more  exclusive,    which   would   be  I  tract  ion 

lo    those   reaching   after   the   hest    class   of  husjness     Special 
mention   is  made  of  • 

D184 — 28  inch.,  eighl  combinations. 

DlSfi— 28  inch  .  eight  combinations 

iM'in     18  inch      siv  combinations 

D 188—29  inch,  five  combinations 

\  ven  desirahle  line  is  W202,  Mack  wool  satin  (doth, 
in  27  inch,  with  white  silk  embroidered  spot  and 

broken   -tripes       Brophy,   Cains    &    Co    report   thai 


Cu£  lAffh'?-1  A  Comb  Tnat  Holds  Up. 

(\)  cxxPJ  LlZt       There  an  hail     combs    and     hail    combs      There     are 

Ch       A    s"""'  combs  which  are     supposed     to     hold   up   the  bail 

and    variety 


PPOSCCI        10       liohl     up 

which,  as  ever)  one  Knows,  come  i.n  short  ol  doing  what 
the)  are  claimed  "1  do.  The  "Evertidy"  comb  winch  is 
put  mi  the  market  h\  Max  <;.  Cohn  a  Co  .  ol  New  York, 
is  not  of  this  kind.  If  not  only  holds  up  the  general 
hod\    of   the  hair,   hut    the  strav    loci  epl    in    position 

as  well  ft  is,  therefore,  a  comb  which  the  merchant  can 
not  onl)  recommend  to  his  customers,  hut  cm  Bell  t" 
them.  \  full  range  of  samples  is  carried  at  the  Canadian 
office,  2»2  McGill  street,  Montreal,  ihe  manage)  being 
\h     (leo.   11.   Evans. 

The  Salem  Co. 
In   their     ladies'     waist     department    the)    have  ■<   few 
specials   t..  offei   owing   to  the    backward      eason      These 

are   the  firsl    jobs   'he  firm   has  offered    tin      ...  on       P01 

Fall    thev    show    a    varied   assort  incut    ol   Scotch    flannels   in 

nlaiu   shales,   principall)     greens,   blues  ami  with 

Persian  stripes.  Ileavv  mercerized  vestings  in  the  new 
shades,  champagne  ami   prey,  are  also  in  stock. 

In    the   men's   department    all    the   latest    novelties     in 

lints    .ire    shown        The    coat    slmi     i,    a    DOVelt]     sho1 

a    full    range  of  colored   goods   with  cuD  ed      Thi 

firm  als ake  a   specialty  of  attached  cufl        <•■ 

champ  ..des  in  neat    stripes  and  inures  in  blacl 

blue    are    the      most     popular    line  The    Salem    Co       .1 1   .. 

show  a  full  line  of  pyjamas      It  might  he  mentioned  that 

their     -ale    of    |  a,     the    ro.nl     has    bl 

live   that    the)    have  had    to  withdraw    samples  from 
travelers'  hands 


Acetylene  Generator 
P    I-".    \\  .1  rd  a    Co.,  m an u fact  urei 
tors,    12   I'ih.  it,    Kingston,   Onl  ,   mam'    - 

their    double  acting   valve,   patented    it    1 
1  nited   states,   is  ,1   positive  guarantee   that    thi 
is  entirely   shut   off  from   the  water   when   1!  not 

being   use. 1       Their     method     of   passing    thi 
water    three   limes   and    then    through    tl" 
approved  "^  niter  before  entei 
v<  ith  tie!  reel  I)    cool   genci  at  ioi 
tiossii  nice    for    pun 

■  ive  -oft.     white,     steailv      Ij 

the  b 

in    (heir    t  ru. 
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Tooke  Bros.,  Limited. 

Tooke's  collars  are  more  in  demand  than  ever.  Evi- 
dently the  firm's  long  experience  as  manufacturers  en- 
ables them  i"  procure  very  reliable  cloths  for  making  up. 
Thru-  prices  are  popular  with  the  trade,  and  the  laundry 
work  is  very  regular. 

Express  orders  alone  for  Tooke's  collars  every  day 
keep  a  special  hand  hustling,  looking  them  out. 

Mr.  Foster,  of  Tooke  Bros.,  Ltd.,  sailed  for  Canada 
on  the  30th  nil.  He  lias  visited  all  the  silk  markets  on 
the  Continent,  and  reports  having  many  attractive  styles 
and   ideas  controlled   for  Canada. 

Tooke's  shirt  department  is  unusually  busy.  They 
have  recently  installed  electrical  cutters  to  keep  up  with 
the  demand'  lor  the  Tooke  shirt.  Some  of  their  shirt 
department  are  working  at  night,  which  is  unusual  at  this 
lime  i  I'  the  year.  Their  Fall  styles  in  stiff  hosoms,  flan- 
nels, tweeds  and  the  new  "Giant"  shirt  are  evidently 
appreciated  bv  the  trade. 

Tooke's  shirt  department  has  become  so  large  that 
they  have  engaged  the  services  of  Mr.  W.  N.  Smith  (for 
many  years  with  .1.  W.  Peck  &  Co.)  to  look  after  the 
neglige  department . 

Tooke's  are  headquarters  for  the  genuine  "French 
(iuyot  Suspenders."  They  alone  carry  a  slock  of  these 
goods  in  Canada. 

H.  B.  K.   "Pinto"  Shell  Cordovan. 

"Pinto"  Shell  Cordovan  is  a  leather  tanned  bv  the 
secret  process  of  the  Hudson  Hay  Knitting  Company, 
Montreal,  a  leather  of  the  highest  merit,  and  of  great  im- 
portance in  the  mitt  and  glove  trade  of  Canada.  II.  B. 
K.    BrandL'jPJn.tpJ'ShjelL Cordovan   leather     is  tough— 
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tough  as  leather  can  be,  yet  its  pliahleness  and  softness 
affords  abundance  of  comfort  to  the  wearer  during  cold 
or  inclement  weather. 

There  is  herewith  illustrated  one  of  their  leading 
"Pinto"  shell  cordovan  scorch-proof  cloves,  being  their 
incited  gauntlet  glove,  which  will  stand  the  worst  pos- 
sible  Usage  without  damage.  The  decay  of  these  mitts, 
gloves  and  moccasins  is  so  long  delayed  that  they  are  an 
extremely  satisfactory  line  to  handle. 

G.  Gouldinp-  &  Sons. 

This  linn  report  that  they  are  making  quite  as  exten- 
sive preparations  as  usual  for  the  Fall  trade,  and  that  in 
spile  of  the  Are  their  slock  will  be  as  in  previous  seasons, 
representative  of  the  richest  and  most  stylish  productions 
of  the  leading  markets  of  the  world,  and  the  trade  is  as- 
sured of  (he  usual  extensive  exhibit  of  choice  millinery 
novelties.  The  warerooms  of  this  linn  are  now  at  Moss 
l'ark  Rink,  123  Shuter  street,  and  the  office  and  sample 
room  at  !)  King  west.  Before  another  season  opens  the 
(i.  Goulding  &  Sons  Co.  will  occupy  a  large  and  modern 
warehouse,  which  they  are  erecting  on  Wellington  street 
west . 


The   Gillespie   Fur   Co. 

One  of  the  firms  whose  business  was  least  interrupted 

by   the   lire  was  (he   Gillespie    Fur  Co..   Toronto,   who  had 

their  new  warehouses  at  100-102  from  street  west,  almost 

completed  at  the  time.     This  building  will  be  one  of  the 


mosi  up-to-date  to  be  found,  being  fitted  out  with  every 
convenience  and  protection.     The     new     heating     svstem 

adopted  by  this  firm  is  a  novelty  in  its  manner  of  ven- 
tilation and  beating,  the  air  being  drawn  over  pi|>es  that 
heal  or  cool  ii  according  to  the  season,  ami  then  force  it 
into  the  different  flats  as  required.  In  the  basement  an 
immense  vault  50x25  is  built,  ami  thoroughly  proofed 
against  lire.  In  this  the  furs  can  be  safely  stowed  at  any- 
time. 

The  building  is  '_''_'■">  feet  long,  and  contains  three  flats 
and  a  basement,  and  will  be  completed  in  a  few  weeks. 
In  the  meantime  the  factory  is  going  on  as  usual,  and 
there  is  no  inconvenience  to  patrons. 

The  Julian  Sale  Leather  Goods  Co. 

To  anyone  who  is  interested  in  the  progress  of  Can- 
adian manufacture,  a  visit  to  the  sample  room  of  the 
Julian  Sale  Leather  Goods  Company  would  prove  pleas- 
ant, profitable  and  instructive,  ami  if  one  word  would 
be  applicable  to  the  occasion,  that  word  would  certainly 
be  "profusion."  There  are  not  only  the  prevailing  ideas, 
which  one  would  expect,  of  course,  to  find,  but  also  an 
i  stensive  variety  of  leather  goods  not  made  by  any 
other    'ompany. 

Leather  goods  are  in  greater  demand  than  ever,  owing 
of  course,  largely  to  (he  existing  good  times,  but  also  to 
the  great  advances  made  in  their  adaptation  to  the  tastes 
and  needs  of  the  people,  and  to  the  improvements  in 
their  production.  It  is  the  aim  of  the  company  not  only 
to  keep  pace  with  the  constantly  advancing  requirements 
of  the  aye.  but,  if  possible,  by  their  enterprise  and  orig- 
inality   to    anticipate    that    advance    in    some    degree. 


Debenham,  Caldecott  &  Co. 

This  Him  will  have  on  hand  for  Fall  a  large  slock  of 
silks,  velvets,  ribbons,  etc.,  as  well  as  black  voiles  and 
black  and  colored  broadcloths,  which  promise  to  be 
among  the  leading  fabrics  for  Fall  wear.  Browns,  dark 
greens  and  navys  are  the  most  sought  for  colors,  and  this 
linn  will  be  in  a  position  to  supply  all  wanted  shades. 
Every  day  sees  an  increase  in  the  selling  strength  of 
taffetine,  as  it  is  one  of  the  best  substitutes  for  silk  for 
dro])  skirls,  linings,  etc.,  yet  introduced  to  the  notice  of 
the  trade,  and  it  is  with  difficulty  that  this  firm  can  keep 
leading  colors  in  stock.  A  new  shipment  is  now  to  hand, 
and  they  will  be  in  a  position  to  fill  all  orders  for  this 
fabric. 

Taffetas  are  the  leading  silk  for  Fall,  and  Debenham, 
Caldecott   have  in  stock  all  shades  and  all  prices. 


Jonathan  Dearden  &  Co.,  Manchester. 

Jonathan  Dearden  &  Co.,  11  and  13  Bridge  water 
Place,  Manchester,  Eng.,  are  manufacturers  of  all  kinds 
of  quilts  in  every  quality  and  price,  and  from  their  ex- 
tended experience  of  over  a  century  are  fitted  to  supply 
•1o  the  trade  the  right  kind  of  goods  at  the  right  price. 
Their  designs  are  noted  for  their  excellence  and  artistic 
character. 

Their  Canadian  representative  is  .1.  W.  llolden.  who 
is  now  in  Canada  carrying  a  comprehensive  range  of 
samples.      They   solicit   from   the   wholesale   trade  only. 


The   National   Rubber    Co. 

The  National  Rubber  Co.  of  Montreal,  the  makers  of 
the  Snow  Shoe  Brand  Waterproof  Garments,  show  in  this 
issue  a  natty  raincoat  for  ladies,  which  thev  call  the 
"Brigadier."  These  coats  are  made  in  (doth,  shower- 
proof and  cravenette,  in  all  sizes.  There  are  also  many 
other  neat  designs.  Their  travelers  are  now  out  for  im- 
mediate  orders,   and   for  Fall. 

This  eoirmaiiv  have  just  issued  a  new  catalogue,  con- 
taining illustrations  of  their  many  new  and  up-to-date 
styles,  for  both  ladies  and  gentlemen.  One  of  these  cata- 
logues will  be  sent  free  on  mentioning  The  Dry  Goods  Re- 
view.    Their  address  is  524  Craig'  street.  Montreal. 
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Peel  &  Co  ,  Drayton. 

The  firm  "i  Peel  &  Co.j  Drayton,  ia  prepared  i"  supply 
Buperior,   medium   and    line    logging*)   and   nvwrgnitera    foi 

men,  bovi  and  wi in.    All  purses  and  all  taxtes  can  be 

suited    in. in   their  large   range.    All   thai    is  necessarj    i" 
obtain  an  idea  "I   the  excellence  of  the  goods  the)   manu 
facture  is  t"  drop  a  line  for  their  price  list,  mentioning 

The  Drj   ti Is  Review,  and  will     be  sent   bj    return 

h|    mail. 


The  Camobell  Shoe  Co. 
The  Campbell  slim-  Co.,  Bituated  as  they  arc  in   the 
verj   bearl  of  the  shm'  industry  of  Canada,  are  in  a  posi 

linn  lu  purchase  from  the  choices!   lines     of  the  var - 

manufacturers,  while  their  system  of  buying,  coupled  with 
the  knowledge  and  experience  of   Mr.    A.    Campbell,  the 
manager,   enables   them    to   Becure   the     closest      possible 
prices.      In   this   issue   they   call   attention    to   three   spe 
eial  lines  which  will  be  of  especial   interest   to  retailei 

Canada  Veiling  Co. 

This  companj  are  able  to  suppl)  many  exclusive  rte 
signs  in  made  veils,  as  i ln>  have  an  extensive  manufac 
turing  plan:,  which  is  constant!]  turning  oul  new  id 
Luckih  this  pan  ol  their  business  escaped  the  fire  In 
mesh  veilings,  and  in  imported  novelties,  their  stuck  is 
up-to-date,  as  having  a  permanent  European  buyer  they 
arc  in  the  closest  possible  touch  with  Tans  and  London 
styles.     Their  new  address  is  93  Vork  street,  Toronto. 


The  Home  of  Whalebone. 
"Hone's  bones  save   man)    groans"    is  a   catch   phi 
thai     has     become     Familiar    to  haberdashery    buyers  in 
Qreal   Britain,  and  is  likely   to  find  verification  in  ('.mala 
as  well.     Daniel  Hone's  reputation  for  whalebone  has  been 
increasing   rapidl]    during   the    past    tew   years,   and   it    is 
doubtful  it   there  is  any  other  house  in  London   that  con 
centrates   its  energies  in   the     manufacture  and   importa- 
tion of  whalebone  to  the  extent   Mr.  Hone  docs.      \   walk 
through     ins  warerooms  reveals  row   upon  row  of  shelves 
with   whalebone   in   every    form,— in   strips,    in   continuous 
coils,  and  in  lengths  cui    to  any  measurement.     The  ma- 
terial  is  supplied   for     dressmakers,     corsetmakers,   whip 
makers   and      for      surgical     appliances.      One   cannot    help 
ledum,  as  lie  walks  about    in    No.    1    Chiswell  street,   that 
he  is  in  the  very  home  ol  manufactured  whalebone. 


THE    MERIHAN1S  MERCANTILE  CO. 

260   St.   James  St.,    Montrail. 

MERCANTILE    REPORTS   AND   COLLECTIONS. 

Our  method  of  furulBhlngconiniercial  reports  to  oursubscrtbers gives  promp 
and  reliable  InforniAtlon  lo  date.  Every  modern  facility  for  the  collection  of  claims 

Tel.  Main  1985. 


It.  FLAWS  &  SON,  Ma,,^8,crB"1K-Me,1"l»s|URONTO 

Dry  fJoods  Commission  Agents. 

8.  4  L.  Ash  Brothers,  Leeds, 

Clotbs,  in  great  variety, 
CartwriqhtA  Warners.  Limited,  Loughborough,  Kng. 

Hosiery  and  t'nderwear, 
Bentlky  &  Tempest.  Leeds.  Kng., 

Casket  Cloth,  Vicunas.  Serges,  Cap  Cloths, 
Hood,  Morton  it  CO.,  Ncwmllns,  Scotland, 

Lace  Curtains 
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The  attendance  at  the 
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CONDENSED  OR  ••WANl'"    ADVERTI5I  mi  Ms 


\.t<. ■  .  undw  mi-  baadlni  1  rHoii   re  » 

word  each  subsequent  Insertion 

Contractions,  ooanl  11  ... 

a-,  ona  a 

< 'ii»li    ri-iiiittiiin  ■■    to   OOVai  my    all   advi 

in  no  case  can  this  ruli  thotll 

remittance  cannot  be  ack now li      ■  1 

Where  replies  come  to  our  care  to  be  forwarded, flvi  ■   1 

to  coal  to  001  ei  1- 

BUSINESS    OPPORTUNITY. 

A  YOUNG  MAN  with  Trom  15,000  to  110000  and 

■  ■  in  Rod    1   rare  opportunity   n>  ai  q  >nr   .1   mai 

< l;<- ii-  v  business  in  di .  1  kindred  line*,  with    1 

established  and  exclusive  trade  and  upo  1    1  Part* 

to  leave  b  1   ilie  hands  of    compi  aftei 

ti.n  Ing  acqu  wnii  the 

fully  secured  until  i>>i\. 

at    on,  ilvenisitrg,  910  '  axton    Building, 

..III  (7) 

FOR    SALE. 

r\RESDEN.  ONT. — The  lea  rurnoverlut) 

*-*     rd  J   .;   .  f  Dry  G  tod  i,  Ri 

Gent's  Furnishing     Hat      1    i|>~    and  Shoes       Will  inventory  bel 

l9,ooo  and  $10  o<  pondence  trom  buyei 

Box  s  i.   I  In   den  (7) 

FOR    SALE. 


I N  best  city  in  British  Columbia,  £10,000  -an.  k   ot  Staple    Dry   Good 
I     splendid  corner  store  ;  low  Iimv  ,  owner  retiring.     Vddn 


Dkv  Goods  Rrvirw,  Toronto. 


(7) 


is    annually    increasing;    because   of   the   thoroii'rtj^r^-r^i 
work   and   the  demand  for  its  graduates.      It  is  situated  iff  the 
MOST  PROGRESSIVE  TOW.\  M   OyTiRIO 
For  particulars  address 

WM.   PRINCLE 
Peterborough,  Ont.  Paw 


TRAVELLERS   SPECIAL    I  INE    WANTED 
CXPERIENC1  l)  retail  Dry  Goods  man,  resalinj;  in  Nova  s<  otia.  is 
I—     desirous  of  securing  good  special  lint-  for  this  territory        Iddreas 

Hoi  149    Dry  G Is  Review,  roronto. 

SELLING  AGENT  WANTED. 
THE  Largest  Manufacturers  in  the  World  of  Cocoa  Fibre  Mats  and 
•  Mattings;  William  Gtodacre  \  Sons.  Limitid,  Ceylon  Mills 
Victoria  Docks,  London  (England),  require  the  services  of  a  repre- 
sentative far  the  sale  of  their  goods  in  Canada.  Application  10  above 
address.  (  1 1  , 

TRWELLERS'  SAMPLES  WANTED 

"TRAVELLER  having   strong  1  East   of  Toronto   with  the 

I       Men's    Furnishing,    Clothing,     Hat,   Cap    and    Dry    Goods  trade 

wants    manufacturers'   samples    on    commission.      Guarantee   results 

security  if  necessary.     Box  ISO,   hm  Goods  RRVIRW,  Toronto 

AGENCIES  WANTED- 
\X/II-I.  represent  on  comrai-sion  liasis  in  the  Maritime  Provinces. 
**  headquarters  Halifax,  Canadian  or  foreign  manufacturers  si 
to  the  diy  goods  trade.  M-ivr  first  class  and  influentia  connections 
amonr;  the  dry  goods  men.  wholesale  and  retail,  of  Nova  Scotia,  New 
Brunswick  and  Prince  Edward  Island  Manufacturers  seeking  trade  in 
named  terrrl  >ry  are  invited  10  submit  their  proposals.  Address 
agei  1.  Box  16— X,  Di  v  Goods  Revirw,  Toronto.  (") 

Business  Chance 

FORSALE-Thc  old  established  Dry  Goods  business 
ol  R.  W.  Robertson  &  Co  ,  In  the  city  of  Brantford 
Stock    not   heavy    and    In  fine  condition-    Very  best 
reasons  for  selling.     For   particulars    address   R-  W. 
Robertson. 

FREE     COLLEGE     COURSE 

JmTROPoumytt 


iii:in  11 

>.iur   • 
l~   il    I 
I  l|wii  BUmmi  riill.l  wml 

R.  A    Farquharson,  B.A 
Di  1     \ 


-  OTTAWA, ONT. - 


VKM-      Agent  Wanted 

Agent  wanted  calling  upon  retail  trade  medium 
And  high  class  to  represent  large  firm  manufactur- 
I  g  high  class  Waterproof  and  Rainproof  clothing  for 
Ladles  and  Gentlemen  Apply,  giving  particulars  of 
firms  already  represented,  and  references.  In  strict 
confidence  to  B.  Blrnbaum  &  Son,  Ltd.,  London,  EX., 
England. 
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CLASSIFIED     LIST     OF     ADVERTISEMENTS 


Accountants  and  Auditors. 
Barber,  Henry,  &  Co.,   Toronto. 
Fahey,  Wm.,    Toronto. 
Hoskins,  David,   Toronto. 
Jenkins  and  Hardy,  Montreal,  Toronto,  New 

York. 
Kidd,  F    H..   Toronto. 
Merson,  Geo.  O.,   Toronto. 
Williamson,  F.  G.,  'Toronto. 

Advertisement  Writers. 
Child  &  Fall,  Wakefield,  Mass. 
Smith,  Geo.,  ).,  Bureau,  New  York. 

Auctioneers. 

Henning  &  Barsalou,  Montreal. 
Stevens,  G.  K,  &  Co.,  Chicago. 

Barristers,  Solicitors,  etc. 
Atwater,  Duclos  &  Chauvin,  Montreal. 
Beatty,     Blackstock,     Fasken    and     Riddell, 

Toronto. 
Burritt,  Jas.  H.,  Pembroke. 
Cameron,  D.  O.,  Toronto  and  Oakville. 
Hamilton,  J.  C,  Toronto. 
Tupper,  Pnippen  &  Tapper,  Winnipeg. 
Vidal,  I.  L.  O.,  Quebec  and  Montrnagny. 

Belts  and  Girdles. 

Brock,  W.  R.,  Co.,  Montreal. 
I'lett,  Lowndes  Co.,  Toronto. 
Caverhill  &  Kissock,  Montreal. 
Greenshields  Limited,  Montreal. 
Phillips  &  Wrinch,  'Toronto. 

Blankets,  Quilts,  Travelling  Rugs,  etc. 
Alaska    Feather  &  Down  Co.,  Montreal  and 

Winnipeg. 
Toronto  Feather  at  Down  Co.,  Toronto. 

Boot  and  Shoo  Laces. 

Faire  Bros.,  Leicester,  Eng. 
Frank  &  Bryce,  Toronto. 

"  Paton's'' — Ross,  Geo.  D.,  &  Co.,  Montreal 
and  Toronto. 

Boots,  Shoes  and  Bubbers. 

McLaren  &  Dallas,  Toronto. 
Campbell  Shoe  Co.,  Quebec. 
Ryan,  Thos.,  &  Co.,  Winnipeg. 
Button  Maohines  and  Buttons. 

Defiance  Button  Machine  Co.,  New  York. 
Shantz,  Jacob  Y.,  &  Son  Co.,  Berlin. 

Carpets,  Curtains,  Rugs,  etc. 
Brock,  W.  R.,  Co.,  Toronto. 
Burrows,  A.  R.,  &  Co.,  Guelph. 
Copestake,  Crampton  &   Co.,  London,  Eng. 
Greenshields  Limited,  Montreal. 
Hamilton  Cotton  Co.,  Hamilton. 
Hees,  Geo.  H.,  Son   &  Co.,    Montreal  and 

Toronto. 
Hirshson,  L. ,  &Co.,  Montreal. 
Imperial  Carpet  Co.,  Toronto. 
Macdonald,  John,  &  Co.,  Toronto. 
Prime  &  Rankin,  Toronto. 
Rylands  &  Sons,  Manchester,  Eng. 

Cash  Registers,  Carriers,  etc. 
Cutting,  F.  C,  Toronto. 
National  Cash  Register,  Toronto. 

Cloaks,  Costumes,  Skirts,  Shirt  Waists,  etc. 
American  Silk  Waist  Co.,  Montreal. 
Baker,  Richard   L.,  Co.,  Toronto. 
P.rock,  W.  R  ,  Co.,   Toronto. 
Canadian  Underskirt  Co.,   Toronto. 
Cater,  Piatt  &  Co.,  London,  E.C. 
Colonial  Cloak  Co.,  Montreal. 
Consolidated  Cloak  Co.,  Toronto. 
Copestake,  Crampton    &  Co.,  London,  Eng. 
Corby,  Palmer  &  Stewart,  London,  Fng. 
Empire  Mfg.  Co  ,  Montreal 
Excelsior  Cloak  Co.,  Montreal. 
French  Art  Embroidery  Co.,  Montreal. 
Garland,  John  M.,  Son  &  Co.,  Ottawa. 
Greenshields  Limited,  Montreal. 
Hirshson,  L.,  &  Co.,  Montreal. 
Hitchcock,  Williams  &  Co.,  London,  ling. 
Kyle,  Cheesbrough  &  Co.,  Montreal. 
Macdonald,  John  it  Co.,   Toronto. 
New  York  Silk  Waist  Mfg.  Co.,  Montreal. 
New  York  Skirt  Mfg.  Co.,  Montreal. 
Northway,  John  &  Son,  Toronto. 
Riplev,  E  ,  &  Son,  London,  Eng. 


Pugh  Mfg.  Co.,  33  Church  St.,  Toronto. 
Rylands  &  Sons,  Manchester,  Fing. 
Sniderman,  Max,   Toronto. 
Star  Mantle  Mfg.  Co.,  Montreal. 
Star  Whitewear  Mfg.  Co.,  Berlin. 
'Telford    &    O'Rourke    Garment  Co.,    Rock 
Island,  Que. 


Cloth  Charts. 
Putnam,  A.  E. 


Milan,  Mich. 


Combs— Fancy. 

Cohn,  Max  G.,  New  York. 

Commission  Agents. 

Birnbaum,    B.,  &  Son,  London,  Fing. 
Flaws,  R.,  &  Sons,  Toronto. 

Corsots. 

Konig  &  Stuffmann,  Montreal. 

Cottons,  Prints,  Shirtings,  etc. 
Brock,  W.  R.,  Co.,  Toronto. 
Brophy,  Cains  &  Co.,  Montreal. 
Canadian  Colored  Cotton  Mills  Co. 
Greenshields  Limited,  Montreal. 
Horrockses,   Crewdson    &    Co.,  Manchester 

and  London,  Eng. 
Rylands  &  Sons,  Manchester,  Eng. 
"  Viyella"— Hollins,    Win.,    &    Co.,    Lon- 
don, Eng. 

Cotton  Batting. 

Brophy,  Cains  &  Co.,  Montreal. 
Dominion  Wadding  Co.,  Montreal. 

Crockery. 

Barnard  &  Holland  Co.,  Montreal. 

Cushions,  Pillows,  Etc. 
Alaska  Feather  and  Down  Co.,  Montreal  and 

Winnipeg. 
Hees,  Geo.  H.,  Son  &  Co.,  Toronto. 
Toronto   Feather  &  Down  Co.,  Toronto. 

Desks. 
Tees  &  Co.,  Montreal. 

Dress  Goods,  Silks,  etc. 

Brock,  W.  R.,  Co.,  Montreal  and  Toronto. 

Brophy,  Cains  &  Co.,  Montreal. 

Canadian  Colored  Cotton  Mills  Co.,  Mont- 
real and  Toronto. 

China  &  Japan  Silk   Co.,  Limited,  Montreal. 

Debenham,  Caldecott  &  Co.,  Montreal,  Que- 
bec and  Toronto. 

Garland,  John  M.,  Son  &  Co.,  Ottawa. 

Garneau,  P.,  Fits  &  Cie,  Quebec. 

Godwin,  John  V.,&  Co.,  Bradford,  Eng. 

Greenshields  Limited,  Montreal. 

Hitchcock,  Williams  &  Co.,  London,  Eng. 

Ishikawa,  K.,  &  Co.,  Toronto.  • 

Knox,  Morgan  &  Co.,  Hamilton. 

Kyle,  Cheesbrough  &  Co.,  Montreal. 

Macdonald,  John,  &  Co.,  'Toronto. 

Nisbet  &  Auld,  Toronto. 

Priestleys' — Greenshields  Limited,  Montreal. 

Rylands  &  Sons,  Manchester,  Eng. 

Salem  Co.,  Limited,  Montreal. 

Wyld-Darling  Co.,  Toronto. 

Dyers,  Cleaners,  etc. 

British    American    Dyeing    Co.,     Montreal, 

Toronto,  Ottawa  and  Quebec. 
Parker,  R.,  &  Co.,  Toronto. 
Worrall,  J.  &  J.  M.,  Manchester. 

Educational. 

Belleville  Business  College,  Belleville,  Ont. 
Canadian  Correspondence  College,   Toronto. 
Metropolitan  Business  College,  Ottawa. 
Peterboro'  Business  College,  Peterboro'. 
St.  Margaret's  College,  Toronto. 
Western  Business  College,  Toronto. 
Willis  Business  College,  Ottawa. 

Engravers. 
Legg  Bros., 
Smith,  Geo. 


Eng.  Co.,  Toronto. 
[.,  New  York. 


Featherbone  Novelties. 

Reid-Featherbone  Mfg.  Co.,  London,  Ont. 

Finanoe,  Insurance,  etc. 

British  America  Assurance  Co.,   Toronto. 
Canadian  Bank  of  Commerce,  Toronto. 
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Confederation  Life  Association,  'Toronto. 
London  Guarantee  ifc  Accident  Co.,  Toronto. 
Merchants  Mercantile  Co.,  Montreal. 
Metropolitan  Bank,   Toronto. 
Western  Assurance  Co.. Toronto. 

Flannels,  Flannelettes,  etc. 
Brophy,  Cains  &  Co.,  Montreal. 
Colonial  Bleaching  &  Ptg.  Co.,  Montreal. 
(Jreenshields  Limited,  Montreal. 
Horrockses,    Crewdson    &    Co.,    Manchester 

and  London,  Eng. 
Rylands  &  Sons,  Manchester,  Eng. 
Salem  Co.,  Limited,  Mon:real. 
Wyld-Darling  Co.,  'Toronto. 

Furs. 
Alexandor,  A.  J.,  Montreal. 
Barrie,  Ihos..  &  Co.,  Peterboro'. 

Cater,  Piatt  &  Co.,  London,  ling. 
Caverhill  &  Kissock,  Montreal. 
Gillespie  Fur  Co.,   Toronto. 
Greenleese,  S.  T.,  &  Sons,  Montreal. 
Hitchcock,  Williams  &  Co.,  London,  Eng. 
Johnson,    Hiram,  Montreal. 
Peck,  John  W.,  &  Co.,   Montreal,  Winnipeg 
and  Vancouver. 

General  Dry  Goods. 

Brock,  W.  R.,  Co.,  Montreal  and  Toronto. 
Brophy,  Cains  &  Co.,  Montreal. 
Garland,  John  M.,  Son  &  Co.,  Ottawa. 
Garneau,  P.,  Fils  &  Cie,  Quebec. 
Greenshields  Limited,  Montreal. 
Hitchcock,  Williams  &  Co.,  London,  Eng. 
Knox,  Morgan  &  Co.,  Montreal. 
Kyle,  Cheesbrough  &  Co.,  Montreal. 
Macdonald,  John,  &  Co.,   Toronto. 
Nisbet  &  Auld.    Toronto. 
Rylands  &  Sons,  Manchester,  Eng. 
Wyld-Darling  Co.,  Toronto. 

Gloves,  Mittens,  etc. 

Baker,  Richird  L. ,  Co.,  Toronto. 

Brock,  W.  R.,  Co.,  Toronto. 

Double  Use  Mitten  Co.,  Dundas,  Ont. 

Goderich  Knitting  Co.,  Gode  ich. 

Hudson    Bay    Knitting  Co..    Montreal    and 

Winnipeg. 
Pewny's — Greenshields  Limited,  Montreal. 
Rylands  &  Sons,  Manchester,  F-ng. 
Storey,  W.  H.  &  Sons,  Acton. 

Handkerchiefs. 

Black,  James,  &  Co.,  Belfast,  Ireland. 

Paquette  Bros.,  Montreal. 

Rylands  &  Sons,    Manchester,   Eng. 

Hats,  Caps,  Etc. 

Gaunt  &  Hudson,  Leeds,  Eng. 
Peck,  John  W.,  &  Co.,  Montreal.  Winnipeg, 
and  Vancouver. 

Jewelry. 

Weese,  G.  A.,  &  Son,  Toronto. 
Laces. 

Canada  Veiling  Co.,  Toronto. 

Hitchcock,  Williams  &  Co.,  London,  Eng. 

Konig  &  Stuffman,   Montreal. 

Kyle,  Cheesbrough  &  Co.,  Montreal. 

Prime  &  Rankin.  Toronto. 

Ladits'  Neckwear. 

Brock,  W.  R.   Co.,  Montreal. 

Copestake,  Crampton  &  Co.,  London,    Eng. 

F'lett,  Lowndes  Co.,    Toronto. 

S.  H.  &  M.  Co..  Toronto. 

Williams,  Greene  &  Rome  Co.,  Berlin. 

Leggings  and  Overgaitets. 

Peel  &  Co.,  Drayton,  Ont. 
Linens. 

Greenshields  Limited,  Montreal. 

Hirshson,  L.,  &  Co.,  Montreal. 

Liddell,  Wm.,  &  Co.,  Belfast,  Ireland. 

Nisbet  &  Auld,   I  oronto. 

Old  Bleach  Linen  Co.,  Rmdalstown,  Ireland. 

Rylands  &  Sons,  Manchester,  Eng. 

Linen,    Silk,  Cotton   and   Woollen   Threads, 
Yarns,  Etc 

Baldwin,   J.  &  J.,  &  Partners,  Halifax,  Eng. 
Belding,  Paul  &  Co.,  Montreal. 
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.    Montreal  and 

Miii 

I  oi.mto 
I  In  i  >nt 

Mel  towel  I    Vndree  1 1  .  Montreal 
< >riental  Silk  •  '<>    Montreal 

Lining!  and  Can*aMi. 

ill. im.  (  'aid  I  oronto. 

i  larll  l«, 
Knk,  Samuel,  A  Suns,  London,  Eng     and 

Man  cheater 
McDougall,   \   .V  i  lo.,  Montreal 
Rylandi  ,v  sons.  Manchester,  i 

Lubricant. 
Cole,  «.   w  ,  i  lo  .  Nee  Vort 

n  Ine  "  H   l ..  Monkhi  nto, 

Matting-. 

Imperial  I  i  oronto. 

Ishilcawa,  K  .  A  Co.,  Toronto. 

Men's     and     Boys'     Ready-Made    Clothing 
(  Overalls,  Bain  ooats,  Sweaters,  etc). 
mi  ted,  Wigan,  Eng, 

<  i  irneaa,  P  .  Pile  A  I  lie,  Q  . 

Macdonald,  [ohn,  A  I  !o  ,  I  oronto. 

Peck,  form  W  .  A  Co  ,  Montreal,  Winnip 
and  Vancouver 

Rock  Island  Overall  Co..   Rock  Island,  Que. 

Rylands  .V  Sons,  Manchester,  i  ng 

Wilklns,  Robert  C,  Montreal 

Metallio  Rooting. 

Metallic   Roofing   Co..    Montreal,     Toronto 
and  Winnipeg 

Millinery,  Ribbons,  etc. 

Bdlbl      I      S      A    Co.,  Ottawa. 
Canada  Veiling  Co.,    Toronto. 

erhillA  Klssock,   Montreal,  Ouebec  and 

( Utawa. 
Debenham,     Caldecotl    &    Co.,    Montreal, 

Quebec  and    Toronto. 
Goulding,  ironto. 

Hitchcock,  Williams  A  Co.,  London,  Eng. 
Kyle,  CheesbroughA  Co  .  Montreal 
May,   I  bomas,  A  Co..  Montreal. 
Mel  all,  D.,  A  Co.,   Toronto 
Taylor,  M.   ).,  &  Co..  New  York. 

Mosquito  Netfngs. 

McLean,  Andrew,  Co.,  New  York. 
Muslins 

Brown,  John,  A  Son   Toronto. 
Greensbields  Limited,  Montreal. 
Knox,  Morgan  A  Co.,  Hamilton. 
Prime  *  Rankin,  Toronto. 
Wyld-Uarling  Co..   Toronto. 

Needles,  Pins,  etc. 

Phillips  A  Wrinch,  Toronto. 

Nicklin,  J .,  A  Co.,  Birmingham. 
Novelties  and  Notions. 

Bowman.  A.  K  ,  Mtg,  (o  .   Greensburg   Pa 

Elliot!  Mfg.  Co..    Toronto. 

Garland,  John  M.,  Son  A  Co.,  Ottawa 

Cole.  (J    W  ,  Co.,  New  York. 

Ontario  Novelty  Co..  Toronto. 

I'hihips  it  Wrinch,  Montreal 

PllcberJ.  W    Mfg.  Co.,  Louisville. 

Porter,  A     1       Importing  Co  .  Montreal 

liilnn.  Leather  Goods  Co.,  Toronto 
\\  eese,  G    V..  A  Son,  Toronto. 
Westwood,  C.  II. .  A  I  lo.,  Toronto. 
Office  Systems,  Supplies,   etc. 
Briggs  Ledger  System  Co.,  Toronto. 

i  n.  Rolla  I...  Co..  Ottawa. 
Dominion  Office  Supply  Co.,  Walkerville 
Hart  A  Riddell,    Toronto 
Office  Speci  ilty  Co..   Toronto. 

Oil  Cloths  and  Linoleums. 

Dominion  Oil  Cloth  Co..  Montreal. 
Garneau,  P.,  Fib  A  ,rC. 

Kylands  A  Sons    Manchester.  Eng. 


Ostrich  Plumes. 

I  aylor,  M    I  .  ,\  •  ,,  .  \v»  \„rk 

Papier  Maohe  Formi,  Wnx  Figure!,  etc. 
CkUworthj 
i  loodwin,  I     I . mid. . 
I  yon  ■    Hugh  •'■  hi  i, 

On     A     S.,    I  or. inlo 

I  oronto  Bra  i  Mfj  I  lo     i  oronto. 
Patterns. 

N  w  Idea  Pattern  Co.,  New  Vork 
Press  Clippings. 

i  lanadlan  Pn  is  (  lipping  Bureau 
Quilts. 

AJ  i  ■  &  Down  I  o    Monti 

Demrden,   |on*n.,  .V   I  lo  .  Mm 
Safes,  etc 

I  aylors,  I  oronto. 

8hirts,  Collars,  Ties,  etc 
Kyle.Chei  lontreal 

Niagara  Neckweai  i  o.,  Niagara  Falls 
Rylands  A  Sons,  Mancbes  er,  Eng. 
Salem  Co.,  I  limited,  Montreal. 
Took,-  Bros  .  Limited,  Montreal 

Van    \ U.-ii .  E    .V  Co.,   Ham  Iton. 

Waller,  |ohn  I.  ,  ,\  Co     Winnipeg, 
Welch,  Margetson  A  Co.,  London,  Eng. 
Williams,  Greene  A  Rome  I  lo.,  Berlin. 
Wreyford  A  Co     I  oronto. 
Wyld-Darling  Co.,  Toronto. 

8how  Cases. 

Detroit  Showcase  Co.,  Detroit 
Dominion  Show  Case  Co.,    Toronto. 
Keid  Mfg.  Co.,  Detroit. 

Skirt  and  Hose  Supporters. 

Import  Novelty  Co,,  New  York. 

Is.. inert,  1    B.,  Rubber  Co.,    Toronto. 

Smillwares. 

Boyd,  Brumell  &Co.,  Toronto. 
Croft,  Wm.,  &  Sons.   Toronto. 
I  ai  e  Bros..  A  Co.,  Leicester,  Kng. 
( ireenshie  ds  Limited,  Montreal. 
Phillips  A   Wrinch,    Toronto. 

Sale,  Julian,  Leather  Goods  Co.,  Toronto. 

Weese,  G     \  . .  A  Son,    Toronto 
Westwood.  C.  IT,  A  Co.,  Tor  .into. 

Store  Lighting. 

Auer  Light  Co.,  Montreal. 

Luxler  Prism  Co.,  Montreal  and   Toronto. 

Ward,  P.  I'.  .  A  Co.,  Kingston,  Ont. 
Suspenders. 

Dominion  Suspender  Co  .  Niagara  Falls. 

c  Suspender  Co.,  Rock  Island,  Que. 
Knox,  Morgan  A  Co.,  Hamilton. 
Welch,  Margetson  A  Co.,  London,  Eng. 

Sweepers. 

National  Sweeper  Co.,  Marion.  Ind. 

Telephones 

Bell  Telephone  Co.  ol  Hamilton. 

Trucks. 

Slingsby,  H.  C,  Montreal  and   Toronto. 

Woollens  and  Tailors'  Trimmings. 

British  American  Import  Co  .   Monir,  al. 
I'aire  Bros..  A  Co.,  Leicester,  I 

■i;  >n  Bros..  Limited,  Cirlisle,  Eng. 

•■■,     |ohn,    Son    A    Co,    Monlreal     and 
Quebec. 

Fisher,  Mark,  Sons  A  Co  .   Montreal. 
Greenshields  Limited.  Montreal. 
Harris  X  Co.,  Rockwood.  Ont. 
Hewson  Woollen  Mills.  Amherst. 


Kirk.  Sara 

Ireal 
Mi  Dougal  ,,,.,) 

Nan 

Wyld  Darllof 

Typ.  writers. 

- 
Umbrellas,  Paraiols,  etc. 

Irving  Urabrell  i 

Ryl 

Underwear,   Hoiiery.  etc. 

I  on, nio 
"  T.ru.irini  i  "    I),,,,,  .,„ 
Brock,  \\ 

trrighl  A  W  i 

i». ind— I  urnbul 
iton  Knitting  I  q  .  Clinton  I  in  I 

Dun- 
Delmel  I  ,ini  n  Me  b  Co.,  Montreal 
Eildon  '    brand— Woods    [ohn  I.     Mont 

i .  ,ii 

E'lis  Mfg.  Co  .   Hamilton. 

Knitting  I 
Goderich  Knitting  Co    Godericfa 

L  ■  !  m  t  real 

"  Hendawick        lis.    Hendi 

Hawnk.  Scotland 

[ai  kson  Mfg   I  ....  Clinton   Ont 

faeger,  Dr   i  ,,.    Montreal 

Knox,  Morgan  A  Co.,  Hamilton. 

Penman  I  lo    Paris,  Ont 

,v"v-  (;    B    Kn  Hamilton 

•   Peeco    -Peter     Scott    &   Co..     Hawick 

Scotland. 
Rylands  A  Sons.  Manchester   Knp 
i  ruro  Knitting  Mills  Co  .    I  ruro   N  S 
Two  Steeples,  Limited    I-ondon    Kn.' 
Viye lla^ -Wm  Hi     .  London.  Kng 

Watson   Mfg    (  o  ,   Paris.  k 

"Wolf"  brand— Henderson,  Robert  ACo 

Montreal. 

"  Wolsey     brand  Underwear. 

Woolnap,    Toronto. 
Wreford  A  I  lo      Toronto. 
Wyld-Darling  Co.,   Toronto. 
Upholsterers'  Supplies. 

Hees,  Ceo.  H     Son  A  Co.,  Ltd  .  Toronto. 
Velvets,  Velveteens  and  Cords. 

•iliam.  Caldecotl  A  Co  .   Toronto 
Hitchcock.  Williams  A  Co.,  London   kng 
Knox.  Morgan  A  Co.,  Hamilton 
Kyle,  Cheeabrough  A  Co.,  Montreal 
May.    I  bomas,  A  Co.,  Montreal 
Worrell.  J.  A  J.  M..  Manchester,   Eng. 
Wall  Paper. 
M.n/e  Wall  Paper  Co.,  Torouto. 
StauntOUS  Limned.    Toronto. 
Watson-Foster  Co..  Limited,  Montreal. 
Water,  roof  and  Rubber  Goods. 
'()  Co..  Limited,  Wigan     ! 
Craveneite  Co  .  Bradford 
Imperial  Rubber  I  Nothing  I  o  ,  London  i  >nt 
Law,  Russell  A  Co.,  Bradford  and    London 
National  Rubber  Co.,  Mon 
Nicholson  A  Co.,  St.  Albans,  I  ng. 
Whalebone 

Hone,  Daniel,  London.   Kng. 
W.ndow   Shadei,  Curtain   Poles,  etc 

He*»'  '"•"    H  Co     Montreal   and 

I  oronto. 

Wool  and  Woolens 

Benson    \V.    !..  A  Co  .   Montreal 
Liylor,  T.  II  .  Co.    Chatham 

Wrapping  Paper.  Paper  Boxei.  etc. 
Canada  Paper  Co..    Toronto. 


BOYS'   KNICKERS. 

Tl"'  Jackson   Ml  ,,i   Clinton,  Ontario,   make    a 

special h   ol  li<>\s'  knickers,  and  their  g Is  are  Found  on 

the  shelves  ol     the     besl   clothing  people  in   the  com 
Inej    have  enlarged     twice  during    the  pasl    three  years 
aiid  are  now   spending  four  thousand  dollars  on  a  big 
Planl       I  hen    big  fat  torj      [a     to     be  Bteam  heated 
lighted   by   eli  They   will   instal  electric  cul 


knives  and   electric  heating     irons,     and  when  comp 
tbej    will   have  prohahly  the  must  up-to-date  plain  in  the 
counl  r>  . 

The  Shu-  Whitewear  Mi       Co.,  of  B 

gelling    mil    new    samples    of    shirtwaists 

range   will   be  l:iii_-<-.  and   some  g 1    values     are 

show  i! . 


.  li  i 
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Have  you  trouble  getting  good  draw- 
ino-c  -Mid  engravings  tor  vour  catalogue 


*CS 


ular  work  . 


Manv  firms  who  have  had  such 
trouble  have  found  peace  of  mind  by 
transferring  their  troubles  to  us. 

We  make  wash  drawings,  pen  and 
ink  drawings,  design  covers,  in  short, 
we  are  a  firm  of  Artists  and  En- 
gravers. 

Color  work  our  specialty. 

We  do  first-class  work  and  guaran- 
tee satisfaction. 

VV e  shall  cheerfully  furnish  estimates 
on  any  kind  of  engraving  desired. 

Correspondence  solicited. 


■^ 


|  RETUKNtLD 

7 


Designed  and  Engraved  by 
Legg  /.'m.s.  Engraving  Co  .  Toronto. 


Legg  Bros.  Engraving  Co. 


5  Jordan  St»reet>, 


TORONTO. 
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In  the  judging  of 

Dress  Goods,  *£  RETURN E 
your  lady  custom-  »yt  jj_  190 
ers  look  to  the  «£  £Ut&oJHxi 

just  as  much  as 
the  quality 


color  and    finish 


Priestley? 
Btrella, 

a  new  material  in 
all  colors ,  will  sat- 
isfy them  in  these 
particulars. 


Costume   made   from    Priestleys'    Lslrella,    as   -worn   by 
Her   Royal    Highness,    Princess   of  ^Wales. 


GREENSHIELDS  LIMITED 

MONTREAL 

GREENSHIELDS   WESTERN,    LIMITED,    WINNIPEG 
GREENSHIELDS   &  CO.,   LIMITED,   VANCOUVER 

SOLE  SELLING  AGENTS  FOR  CANADA 
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UTheM  acLean  Publishing  Ox  Limited 
Mont rea/  Toronto  Mnn/pf^ 


H 


DRESS  GOODS. 

"FT'F'E'N'S 


CLOTHS. 


LIMITED.         DRY  poops 


WOOL  MITTS  and  GLOVES. 


UNDERWEAR. 

MEN'S   WINTER   WEIGHTS 


"WOLSEY"  b 

"PEN-AHXrLl 

in  pla 


HALF-HOSE. 


Standard  Bank  Building, 

18  Wellington  St.  West 


WYLD-DARLING  COMPANY 


Limited 


-3 


mw^kmwm&m 


\  >  -  \  1 


;  r 


EC  THAT 
YOU 

GET THE 

RIGHT  ^B 

KIND.     *l 

STOREY'S  CLOVES  ARE  STANDARD  FOR  EXCEL- 
LENCE OF  MATERIAL,  HT,  STYLE,  WORKMANSHIP 
AND  DURABILITY. 


■p 


VA/c 


ANADA,      Ll 


Note  the  Special  Features : 

tion  Po 

cut  coat  style,  with  very  large  arm  seye.      Double 
made  spi- 
If  ou 

Hlobcvt  C.  Milkins 

manufacturer  .  Gkontveal 
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GREENSH1ELDS  LIMITED 


MONTREAL. 


Every  Line  in  Our 
Different  Departments 

will  bring  you 
Business  and  Profit 


Your  stock  will  be  healthier  and  more  saleable 
if  you  invest  in  some  of  the  Genuine  Snaps  we 
offer    you. 

Our  ever-increasing  business  tells  that  we  have 
the  right  goods  to  offer,  and  that  our  customers  sell 
them   and   find   them 

PROFITABLE. 


Sample  Rooms  During  ROOM  '■  ARCADE  :  •'■  k>y-le  and  f.  j.  zummi  rs, 

CARLAW  BUILDING,  1      Mr.    E.  J.   POWELL, 
U  I  LLINGTON  ST.,      '      W'M.   Bl  I.I.I. 


••    Toronto  Exhibition 


i 


DRY  GOODS  REVIEW 


Aug.,  1^04 


1M  NEWEST  CLOTHS 


IN 


AUG  -5  190f 


A  Tailor-made  Costume  in 
"Panneau"  Face-Cloth. 


Priestleys' 

Dress  Goods 


'PANNEAU"  Face=Cloth 


AND 


"ESTRELLA" 

(REG'D.) 


Let  us  send  you  an  assortment. 


GREENSHIELDS  LIMITED 

Greenshields  Western  Limited,  Winnipeg 
Greenshields  &  Co.  Limited,  Vancouver 


Autf..  100-4 
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RYLAND5&S0NS 


LIMITED 


MAINICH 


R,   EIMG 


Cotton 


Spinners 


♦      ♦      ♦      ♦ 


Merchants 


♦     ♦      ♦      ♦ 


Manufacturers 


&>4&i 


« 


)S;andAqns^ 


w< 


/'** 


i*C  Merchants 
Manufacturers. 


^%nm^# 


3%2oi» 


_Tj^g=.,a!!l.'Hi 


Bleachers 


♦      •      • 


Dyeis 


•      ♦      ♦ 


Finishers 


Makers  of  the  Celebrated  Dacca  Calicoes  and  Sheetings 


WORKS 


Longford  works,      Swinton, 


Wigan, 

Crewe, 


Clmrlcy, 
Bolton. 


Capital,  $14,500,000 ;  Employees,  12,000 


LIST  OF  DEPARTMENTS: 


Plain     DreSS    GOOdS,    British  and  Foreign 
Fancy     DreSS     GOOdS,    British  and  Foreign 

Silks  and  Velvets 

Velveteens 

Irish  and  Scotch  Linens 

Table  Damasks,  Towels  and  Tray  Linens 

Muslins,  Curtains  and  Handkerchiefs 

Flannelettes,  Hosiery 

Flannels  and  Blankets,  Quilts 

Smallwares,  Haberdashery  and  Trimmings. 


Bleached  Calicoes,  Sheetings 

Oxfords,  Harvards,  Galateas 

Dyed  Linings 

Floor  Oilcloths 

Laces 

Prints  and  Cretonnes 

Shirts,  Underclothing 

Ladies'  Blouses 

Boys'  Blouses  and  Sailor  Suits 

Umbrellas,  Gloves 
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Old  Bleach 
Linens 


TOWELS,  TOWELINGS,   DIAPERS. 
PILLOW  OR  EMBROIDERY  LINENS. 
ART   LINENS   IN  FANCY  WEAVES. 
DRESS  AND  SHIRT  WAIST  LINENS. 


Bleach  Green  (100  acres),  Randalstown. 


"Old  Bleach"  Linens  are  the  Sweet 
( Md-Fashioned  Linens  of  Our  Grandmother's 
Day.  They  are  made  of  Pure  Flax  Yarns 
and  are  Bleached  on  the  Grass  by  the  sun 
without  the  use  of  Chemicals,  and  so  retain 
the  Full  Strength  of  the  Fibre  and  its 
Natural  Lustre. 

"Old  Bleach'  on  every  article  and 
every  yard  of  goods. 


411  hirst  Class  Dealers  Kee|>  Them. 

Before  buying  your  Linens,  be  sure 
and  see  "OLD   BLEACH." 


Ask  your  traveller  for  them. 


Booklet  sent  on  request. 


The  Old  Bleach  Linen  Co. 

Randalstown,  Ireland. 


M.     COSBI 


SOLE    AGENT    FOR 
THE   DOMINION. 


30   WEST  WELLINGTON  ST., 

TORONTO. 


(t 


5) 


National's 


stands  for  the  very  best,  the  most  unique,  the 
latest  construction  and  the  greatest  elhciency 
in  Carpet  Sweepers. 
It  is  an  absolute  guarantee 
of  supe'-ior  quality,  finish, 
patented  features  of  actual 
merit  and  those  little  details 
that  go  to  make  an  entirely 
satisfactory  carpet  sweeper 
— small  details  that  have 
added  so  much  and  were 
not  to  be  had  until  intro- 
duced by  us. 

Have  you  ever  stopped  to 
compare  what  you  had  to 
"put  up  with"  in  the  past, 
with  that  which  you  can 
obtain  to-day  from  us? 
Those  who  are  buying 


National 

Roller-Bearing 

Sweepers 

appreciate  this  point,  those  | 
who   buy    them   in  the 
future  will.     Why  not 
supply    your    trade 
with  the  best, when 
you  can  furnish  it 
for  the  same  money 
and    at   a   greater 
profit  to  yourself? 


On  Exhibition  St.  Louis  World's  Fair 
Manufacturers'  Building 

NATIONAL  SWEEPER  COMPANY 


MARION,    IND. 


Canadian  Branch 

45    COLBORNB    ST. 

TORONTO 


Aur..  1904 
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1  He      Lace       W  arehouse   of    Vanad 


We   are  now  showing   for     Spring,    1005,   the  largest 

range  of  Laces,  Lace  Curtains  and  Embroideries  we  have  ever  shown. 

TRIMMINGS 

[fyou  have  nol  seen  our  trimmings  for  Fall,  be  sure  to  d<»  bo.  We  earrj  the  largest 
and  most  varied  stock  of  this  line  to  be  seen  in  this  country.  You  will  see  many  new  tiling- 
ill  our  fall  line. 

NOVELTIES 

We  are  showing  novelties  in  many  lines  for  Fall  trade,  sure  sellers— novelties  in 
Dress  Materials,  Dress  Ornaments,    Veilings,  Silk  and    Chiffon   Allovers,  Hair   Ornaments, 

Belts  and  Belt  Buckles  and  Sets.    Leather  Goods  (Peggy  Bags)  and  Smallwares, 


We  have  Special  Values  in  Silks,  Ribbons,  Velvets,  Velveteens,  Blousin^s  and  Neckwear 


MAIL  ORDERS  RECEIVE  PROMPT  ATTENTION 


Kyle,  Cheesbrough  &  Co. 


WINNIPEG  :  216  Bannatyne  St. 


LONDON  :  35  Milk  St. 


MONTREAL  :  93  St.  Pelei  St. 


meiffin 


KOOKON 


=^> 


HOSE  SUPPORTER 

Holds   the 

STOCKING   LP 

and  the 

CORSET   DOWN 

RETAILS 

25c  to  $1.00  per  pair 


On  Sale  at  all  Leading 
^•^^  Wholesale  Houses  *  »  * 


-i  ■  ~m. 


I.  B.    HI  I  IS!  1*1    RUBBER   CO. 

TORONTO.    ONT. 


Tbe   FOSTER 


Hose  Su|>|>orter 


"The   NAME  Is  on 
the   BUCKLES" 


I.  B.  KLEINERT  RUBBER  CO. 

TORONTO,     ONT. 

Sole  Owners  and  Manufacturers 
for  the  Dominion  of  Canada. 
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No  fabric  in  the  world 
softens  and  enhances 
the  beauty  of  woman 
as  does  velvet. 


That's  why  it  is,  and 
will  always  remain,  first 
favorite    with    womankind. 


Provided, 

it  is  dyed  and  finished  as 
befits  its  royal  worth.  For 
nothing  is  more  tawdry  than 
a  poorly  dyed  velvet. 

You  can  easily  get  the 
perfection  of  dye  and  fin- 
ish. Just  see  that  the 
name  WORRALL  is  on 
the  back  of  every  piece 
you    sell. 

It's  the  stamp  of  satis- 
faction. 

J.  &  J.  M.  WORRALL,  Ltd. 

Dyers  and  Finishers, 
of  Manchester,  England. 


This  Piece 

Is  Warranted  to  Be 

in  Our  Best  Dye  and  Finish. 


Rkoisterkij  Trade  Maek. 
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CAN  \  I)  v'S 

Largest  Dyeing  Establishment 

no  BXAOQBRATiON  Oui  statement,  also  I  ul  ol 
Works,  Ii  absolutely  true  and  unexaggerated 

We  can  save  you  many  a  dollar  by  n   dyeli 
Ing  and  Qnlahlng  old  btocks,  making  them  equal  i"  new 

'JO'  i<ls. 

A  Specialty  made  Ol  Dress  (ioods.  Cloth.  Tweeds, 
Drills,  Ducks,  Cotton.  Velvetrer..  Hosiery.  V  irna' 
Oluvra.  Braids,  also  Leathers.  Stlka,  Velvets,  Mlbbons! 
Laces,  etc. 

Ail  work  guaranteed  unequalled. 
Special  rate-  to  the  trade. 
Bend  fur  prlt  e  list, 

BRITISH  AMERICAN  DYEING  CO. 

Gold    Medilist   Dyars  Joseph  Allen.  Manager 

MONTREAL,  TORONTO,  OTTA  W  A,  QU  E  BEC,  Canida 


EIDERDOWN 

SACQUES    and    GOWNS 

WARM.  COMFORTABLF,  ECONOMICAL. 


Retailers  cannot  attora  to  be  without  these[goods. 

THE  GALT  KNITTING  CO.,  «■•«•  GALT. 


R,  Istiikawa  $  Co. 

Manufacturers  and   Importers  of 

Japanese  Silks, 

Silk  Handkerchiefs, 

Rugs  and  Mattings. 


24  Wellington  St.  West, 


TORONTO.  ONT 


DRY  GOODS  REVIEW 


Aug..  1904 


87    FRONT   ST.  WEST,  TORONTO 

Her   Ladyship's  Skirts 

These  garments  all  come  boxed  separately,  cut  perfectly — finish  and  styles  up-to-date  in  all  respects. 

Lady    Gladys.       16  oz.  Wool  Frieze,  Black  and  Oxford,  cut  7  gore.       To  retail  at  $2.00 

Lady    RaChOI.       Fancy  Tweed,  Black,  Navy  and  Green  mixtures,  cut  7  gore,  trimmed 

with  tabs  and  buttons To  retail  at  $5.00 

Lady    0llV6.      Black    Broad  Cloth,  cut    7  gore,  trimmed  with  self  bands  and  taffeta. 
Stylish  and  modest To  retail  at  $6. 50 

Lady    Eth6lyn.       Fancy  Worsted,  in  Navy,  Black,  Brown  and  Green,  Oatmeal  Flake,  cut 

7  gore,  trimmed  in  combination  with  broadc'oth.      To  retail  at  $6.00 

Black  Sateen  Underskirts 

Our  trade  in  these  garments  is  rapidly  increasing.      Below  we  give  three  of  our  specials  : 

G680.       Fine  Mercerized  Sateen,  light  weight,  trimmed  with  ruffles  and  straps. 

To  retail  at  $1.00 

G68I.       Mercerized  Sateen,  accordeon  plaited  ruffles,  with  under  ruffle.     To  retail  at  $1.00 

G682.       Mercerized  Sateen,  deep  accordeon  plaited  ruffles,    strapped,  with  deep  under 
ruffle To  retail  at  $125 

Waists 

Our  new  sleeves,  made  after  the  Bischoff  David   model,  greatly  help  the  sale  of  the  following  numbers  : 

G539.       Colored  Wrapperette,  trimmed  with  bands To  retail  at  75c. 

G552.       Black  Sateen,  trimmed  with  tucks  and  medallions To  retail  at  $1.25 

G544.       Colored  Wool  Voile,  front  fancy  trimmed.     "  Special." To  retail  at  $1.50 

048 7x.       Colored    Jap.    Taffeta,    lined     body    and    sleeves    hemstitched    and    tucked. 
"  Special." To  retail  at  $4.50 

1014.       Colored  Silk  and  Wool  Vesting,  trimmed  with  tabs  on  front  and  shoulders 

To  retail  at  $4.50 

Catalogue  of  all  our  ready-to-wear  garments,  with  samples  of  material  and  self-measurement  forms, 

will  be  sent  on  application. 
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THE     DRYGOODSMANS     WARES 


Their  Origin  and  Characteristics. 


Till;  kerchief  is  properlj  a  cloth  to  cover  the  head, 
and  was  originally  called  coverchief.     Its  mosl 
familiar  form     dow,  however,  is  the  bandker 
chief.     At   one  time  the  kerchief     was  a  loose 
cloth  wound  around  any  pari  of  the  body,  and 
had  for  a  prefix  the  pari  covered,  such  ms  breastkerchief, 
a  covering  worn  over  the  shirt;  neckerchief,  worn  around 
the   neck,  etc.      As  a    head   covering  ii 
KERCHIEF.         developed  startling  degrees  of  ornamen 
tation.      So   ridiculous  <li<l   this   become 
that   Edward    IV.    passed  a   law  thai    ii    was  not   to  cosl 
more  than   ten  shillings.     Eandkerchiefs     now   range  in 
price  from  the  merest  trifle  of  a  cenl  or  two  i"  $50,  and 
often  inure.     Large  stores  cany  in  regular  stock  lines  as 
high  as  •'rl1*.     These  are  valued  Bolelj    for  the  lace  which 
forms  the  greater  pari  of  the  handkerchief. 

*  • 
* 

KNITTING   is  an  art    allied   in   weaving,  hut   of  com- 
paratively  modern   date.      The   time  of   the   inven 
tion  is  disputed.  Borne  setting  it  in  Scotland  in  1500, 
and  others  maintaining  thai  it  arose  in  Spain  in  the  reign 
of    Henry    Y 1 1 1 .       Knitting    cc.n-.1~1>      in    using    a    single 
thread,  and   with    it    forming   a  continual 
KNITTING.  series  ,,r  loops  across  the  whole  fabric; 

the  next  rov  passes  through  these,  and 
thej  111  their  turn  receive  a  third  set,  tin-  continuing  until 
the  whole  is  completed.  Crocheting  is  analagous,  but 
differs  in  the  facl  thai  each  separate  loop  is  thrown  off 
and  finished  successively.  Until  recently  knitting  was 
employed  only  in  amall  articles,  such  as  stockings,  gloves, 
etc..  bm  the  invention  of  the  knitting  machine  make-  ii 
impossible  for  handwork  to  compete,  and  large  things  are 

easily  turned  oul . 

•  * 
* 

I    UK  wind  kilt  is  derived  from  the  Gaelic,  cealte,  con- 
cealed, "i   covered,  and  is  a  kind  of  shorl   petticoat 
worn  bj   men  m  the  Highlands  of  Scotland,  and  by 
certain   Highland  regimeuts.     The  antiquity  "t"  this  form 
of  dress  is  disputed.     One  interestng  story  says  thai  an 
English  tailor  in  17:27  was  calling  in  ln- 
KILT.  veraess  upon  a  manager  ol   mine-  which 

were  worked  b\  a  company  oi  soldier-. 
During  the  interview  a  Highlander  ran  in  to  lake  shelter 
from  a  heavj  shower,  and  the  tailor,  concerned  al  seeing 


him    stand    in    his   drenched    c in 

change   his  clothes..      II.       a       info  med   in   rep 

was    customary    thereabouts    to    wear    bul 

and  that   a  plaid  bo  folded  as  to  co   ei    the  whob 

The   tailor  suggested   improvements,   In.1 

obiection  thai   the   Highlanders  prided   | 

manner  of  arranging  the  plaid,      lie  thereupon  offei 

imitate  the  folds  or  pleats,  and  lix  them  permani  nil'. 

the    needle,    so    thai     the    skirl     should     he    ol     ii,..* 

l>\   hem-  separated. 

LEATHER    i-  essentially   the   sin,-  .,1    animals  ei,, 
callj    altered    bj    the    vegetable     principles     called 
tannin,  or  tannic  acid,  so  as  ),.  arrest    thai    1 
to   decompose   characteristic   of   sofl    animal    substat 
The  invention  of  the  method  of  manufacture  reai 
down  in  history,  and  there  are  yel  some 
pieces  dating  from  at   least  900  B.C.  In  LEATHER. 

this  method  of  tanning,  hark-  ami  other 
vegetable  Bubstances  are   used.      Another  preparatin 
leather    i-    hv    tawing  with    alum,   bichromate 

and    other    mineral    -alls.     A    third    met! 
nating    the   raw    -kin    with   oil.      The   word    ■ 
plied  to  all  skins  before  they  are  converted  int< 
"rough  leather*'  when  iii  the  state  seen  in  Bhoe  - 

"dressed  leather"  when  curried.      The  -kin  of  all   ai 
may   he    made    into    leather.      Large    ski 
of  cattle  or  horses,   are   railed    hides,  and   of  smallei 
male  skins.      Cow   hide    is 

leather  world,  with  the  sheepskin  comit  •..    In  ad- 

dition ol  these,  leather  i-  i. 
kid.   seal,   horse,    walrus,    rhino  lephant, 

porpoise,  kangaroo,   gnu,  alligator,  snake,   si    rl 
-ea    bear,    monkey,    dog,    mule.       Leather    1  boon 

made   from   the  skin  of  frogs,   and    tl 
method  of  finish  of  leathers  js  more  or 

The  general  principles  are  known,  b 
facturer  has  details  of  his  own  which  assist  ;M  p 
more   or   less    peculiar   finishes.      Tanni 
smaller   details,   has   differed    Iii 
factnrers  are  now  principal  lj   • 
of   ideas   that    will   shorten    the   proci 
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Boons    FOR 

BUSINESS     MEN 

* 

Commercial  Traveling :  its  Features  Past  and  Present. 
By  Algernon  Warren.  London  :  T.  Fisher  Unwin. 
352  pages.      Cloth.      Price,  C  shillings. 

Here  is  a  book  which  every  wholesale  house  and  every 
traveler  might  with  advantage  possess  and  read.  It  is  a 
beautifully  printed  volume,  of  good  size  and  yet  light  in 
weight.  Though  it  is  an  English  book  and  deals  principally 
with  the  English  commercial  traveler,  its  main  features  are 
of  universal  interest  and  apply  to  the  commercial  traveler  in 
whatever  country  he  may  be. 

Information  and  advice  are  the  aim  of  the  writer.  These 
in  themselves  would  be  dry  enough,  were  it  not  that  there  is 
an  interspersion  of  anecdote  and  example  which  adds  a 
brightness  to  the  pages  of  the  book.  Of  considerable  value 
and  importance  are  the  concluding  chapters,  in  which  the 
author  has  collected  and  printed  a  great  deal  of  information 
on  the  conditions  surrounding  commercial  traveling  in  all 
Utj  countries  of  the  world. 

The  Origin  of  Commercial  Traveling. 

Though  it  is  generally  accepted  that  the  commercial 
traveler  is  of  comparatively  recent  creation,  yet  this  is  not  the 
whole  truth.  The  sale  of  merchandise  forms  the  basis  of  a 
great  many  of  the  tales  in  that  captivating  book  of  Oriental 
lore,  "  The  Arabian  Nights' Entertainments,"  and  in  the 
Holy  Scriptures  themselves  there  are  references  made  to 
traveling  merchants,  who  fulfilled  in  some  measure  the 
functions  of  commercial  travelers. 

The  modern  commercial  traveler,  however,  is  the  out- 
come of  increased  volume  of  trade  and  greater  facilities  for 
extending  and  promoting  it,  such  as  improved  means  of  loco- 
motion, diminished  rates  of  carriage,  which  enable  traders  to 
go  to  greater  distances  in  less  time  and  to  send  goods  at 
such  rates  of  freight  as  do  not  prevent  the  purchasers  from 
being  able  to  resell  or  make  use  of  these  on  profitable  terms. 

The  Traveler  Misunderstood. 
A  chapter  is  devoted  to  the  vindication  of  the  commercial 
traveler's  reputation.  "  For  years  past  there  has  been  evi- 
dence of  too  great  a  disposition  to  accept  the  caricatures  and 
exaggerated  portraits  of  fiction  as  veracious  representations 
of  real  life.  What  does  a  novelist  really  know  about  the 
tremendous  force  which  commercial  travelers  exercise  a 
pioneers  of  commerce,  if  he  gather  his  impressions  from  an 
occasional  evening  smoke  amongst  commercials  whose 
good-nature  has  tolerated  his  presence  amongst  them  in 
he  commercial  room?  They  get  written  about  with  a 
coloring  of  truth,  but  a  coloring  only,  and  sometimes  they 
are  put  down  with  a  sweep  of  the  hand  as  '  being  a  fairly 
respectable  set  of  men  who  would  doubtless  behave  better  if 
they  only  knew  how,'  and  it  is  taken  for  granted  that  none 
of  them  have  birth,  breeding,  or  education,  whereas  their 
social  status  is  by  no  means  uniform  in  reality." 

Do  Commercial  Travelers  Pay  ? 

Passing  over  chapters  devoted  to  features  of  commercia 

traveling    in  the  past  and  aspects  of  present-day    traveling, 

the    writer    comes    to    the    conclusion    that   "it  certainly  is 

the  case  nowadays  that  the  margin  of  profit    on    the   orders 


taken  by  not  a  few  commercial  travelers  does  not  pay  their 
working  expenses,  and  that  this  is  much  more  the  case  than 
it  used  to  be  ;  but  conditions  are  so  altered  that  many  busi- 
ness firms  consider  it  pays  to  retain  them  in  their  services  so 
long  as  the  total  result  from  the  localities  to  which  they  are 
sent  shows  a  profit.  They  look  to  their  travelers  to  keep 
the  connection  together.  Sometimes  difficulties  arise  which 
require  adjusting,  and  about  which  customers  have  neither 
time  nor  inclination  to  correspond.  One  of  the  well-worn 
commercial  anecdotes  is  that  of  a  traveler  who,  after  having 
been  a  week  away  from  home,  wrote  to  his  employers  say- 
ing '  that  he  hadn't  taken  any  orders  this  time  but  that  he 
had  made  a  very  favorable  impression  on  the  people.'" 

Qualifications  for  Success. 

Qualifications  for  the  successful  holding  of  a  position  as 
commercial  traveler  occupy  considerable  space.  "  It  must 
always  be  borne  in  mind  that  the  traveler  is  expected  to 
eonduct  himself  for  the  mutual  convenience  of  bujer  and 
seller,  and  save  trouble  which  would  be  incurred  by  any 
other  means  of  intercourse.  Therefore  two  most  important 
qualifications  for  commercial  traveling  are  accuracy  and 
knowledge  touching  the  articles  that  have  to  be  offered  for 
sale.  If  a  traveler  make  mistakes  in  taking  down  an 
order,  and  the  customer  be  ir.  itated  in  consequence,  on 
account  of  not  getting  precisely  what  he  wanted,  or  not  hav- 
ing it  sent  to  him  by  the  desired  route,  the  latter,  feeling 
that  such  errors  would  not  have  occurred  had  he  sent  in  his 
order  by  post  to  the  firm,  will  not  feel  disposed  to  put  him- 
elf  out  of  the  way  to  give  him  a  further  order  when  he  calls 
next  time  ;  and  this  may  result  in  loss  of  custom,  for  some 
other  traveler  may  come  along,  and  so  ingratiate  himself  as 
to  secure  the  order  habitually  destined  for  the  house  repre- 
sented by  the  inaccurate  man." 

Knowledge  Without  Conceit. 

"The  second  requisite  specified — namely,  knowledge 
touching  commodities  offered — is  indispensable.  Unless  a 
representative  have  this  he  cannot  expect  to  benefit  buyers. 
Some  travelers  certainly  are  over-officious  in  volunteering 
unsolicited  information,  and  do  it  sometimes  in  a  way  that 
gives  considerable  offence  to  their  customers,  eliciting  there- 
by such  a  remark  as,  '  That  conceited  fool  seems  to  think 
that  he  knows  everything  and  we  know  nothing.'  But 
when  a  traveler  has  been  closely  following  the  markets,  and 
can  afford  practical  information  on  the  point,  and  has  by 
patient  industry  acquired  sound  knowledge  touching  the 
class  of  goods  which  he  offers,  so  that  he  can  discriminate 
between  good,  bad,  and  indifferent,  he  can  scarcely  fail  to  be 
able  to  impart  some  acceptable  intelligence.  Unfortunately, 
not  a  few  commercial  travelers,  who  are  really  sharp,  are 
so  overburdened  with  self-conceit  that  they  cannot  sink  their 
individuality  for  ten  minutes  together.  Buyers  are  not  in- 
terested in  hearing  self-praise,  nor  do  they  need  to  have  it 
suggesled  that  the  party  addressing  them  is  one  whose  un- 
usual acumen  enables  him  to  say  and  do  extraordinarily 
clever  things.  Time  is  precious  in  business  hours,  and  a 
customer  may  civilly  receive  a  traveler,  and  yet  have  good 
reason  to  grow  impatient  if  the  latter  will  keep  on  trying  to 
impress  him  with  his  sagacity,  instead  of  confining  himself 
to  matters  directly  bearing  on  sale  and  purchase.  This  ten- 
dency is  ordinarily  more  prevalent  amongst  the  younger 
commercials,  who  have  not  yet  realised  that  age  general!} 
brings  experience — and  therefore,  they  should  not  premise 
that  they  can  always  instruct  their  seniors." 
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AT  luncheon  the  other  daj  I  fell  into  a  discussion 
with  .1  well-known  business  man  on  the  subject 
ni  "trickj  business  practices."  The  discussion 
arose  ovei  an  incident  which  I  had  related. 
This  particulai  incident  was  as  follows:  A  well- 
known  manufacturing  concern  the  largest,  by  the  way,  ol 
its  kind  in  Canada  was  short  of  a  certain  line  of  raw 
material  which  it  urgently  needed.  Having*  a  shipment  on 
t lie  way  and  not  wishing  to  make  further  purchases  it  asked 
a  competitor  to  lend  a  supply.  This  was  done.  Between 
the  borrowing  of  the  material  and  its  return,  however,  an 
advance  had  taken  place  in  the  market  price,  and  when  the 
goods  were  returned  an  invoice  for  the  difference  between 
1  ho  price  prevailing  when  the  goods  were  borrowed  and 
when  they  were  returned  was  sent  to  the  firm  which  had 
been  kind  enough  to  acommodate  i  is  competitor.  Of  course 
it  was  nol  entertained. 

•  • 
* 

"I  think  I  know  o(  something  even  worse  than  that," 
added  my  business  friend,  "You  will  no  doubt  remember 
Blank  &  Co.,  well-known  wholesalers  of  some  years  ago. 
At  the  time  they  bought  loo  barrels  of  currants  from  a  large 
importer  ;  but  by  the  time  the  goods  had  been  delivered 
prices  had  depreciated  and  the  purchaser  wanted  to  get  out 
of  the  deal.  He  accordingly  advanced  the  plea  that  the 
goods  were  not  up  to  sample  and  requested  that  lie  be 
allowed  a  rebate.  This  the  seller  refused  to  do,  saying 
1l1.1t  he  would  prefer  having  the  goods  returned.  This  the 
bu\er  agreed  to  do.  but  before  returning  the  goods  he  had 
them  weighed  and  managed  to  make  the  shipment 
500  pounds  heaviei  than  the  weight  at  which  it  had 
been  delivered  to  him.  The  explanation  o(  this  difference 
was  tint  the  seller  in  the  first  instance,  by  giving  liberal 
weight  had  really  supplied  5<>0  pounds  in  excess  o(  the 
stipulated  quantity,  and  this  the  Inner  when  returning  the 
shipment  had  assayed  to  turn  to  his  own  benefit.  When  it 
is  borne  in  mind  that  the  seller  could  have  Compelled  the 
buyer  to  accept  the  goods,  as  they  certainly  were  up  to 
sample,  the  consummate  impudence  of  the  buyer  will  be  fully 
appreciated 

•  • 
• 

"I  have  still  another  instance  of  this  man's  rascality," 
remarked  mj  friend,  "lie  once  had  a  partner,  who  was  an 
easy-going  sort  o(  fellow  and  who  travelled  for  the  firm. 
'"his  man  was  foolish  enough  to  pay  his  own  expenses  on 
the  road  and  when  the  end  of  the  year  came  his  partner 
had    so  manipulated  the  books  as  to  show    that    there  was  no 


prolit  in  the  business.     Ilis  partnei  not  only  lost  the  money 

he  paid  out  during  the  year  for  expenses,  but  there  weir  no 
apparent  profits  in  which  he  might  share.  All  he-  had  l"i 
Ilis  scar's  labor  was  experience.  Possibly  had  hi-  tailed  the 
law  to  his  aid  he  might  have  got  something  else.  But  he- 
was  a  quiet,  easy-going  man  and  evidently  had  not  the 
Courage  to  embark  in  a  law  suit." 

• 

This  instance  of  business  crookedness,  foi  that  is  ,ei- 
tainly  what  it  was,  took  place  years  ago  and  a  new  genera- 
tion of  business  men  has  since  arisen.  There  may  still  be 
business  men  who  are  dishonorable,  but  I  believe  that  the 
sense  of  business  honor  is  better  to-day  than  it  was  a 
generation  ago. 

• 

I  accidentally  ran  across  a  friend  of  mine  the  othei  day 
from  Buffalo  who  is  a  partner  there  in  a  mercantile  concern, 
whose  business  ramifications  extend  into  Canada  as  well  as 
over  a  large  part  of  the  United  States.  He  was  formerly 
in  the  same  line  of  business  in  Canada,  but  found  he  had  a 
larger  field  for  operations  in  the  l'nited  States  ;  and  while 
he  was  very  successful  in  this  country  he  has  been  even 
more  so  since  moving  across  the  border.  During  my  con- 
versation with  him  we  fell  to  discussing  the  respective 
banking  systems  of  Canada  and  the  L'nited  States,  my  claim 
being  that  Canada  had  a  better  system  on  account  of  its 
greater  elasticity. 

"That  is  quite  true,"  he  declared,  "but  the  banks  in  the 
l'nited  States  deal  more  liberally  with  the  business  men 
than  do  the  banks  in  Canada.  I  know  what  I  am  talking 
about,  for  1  have  had  a  great  deal  of  experience  with  banks 
in  both  countries.  The  banks  in  the  l'nited  Slates  are  not 
so  greedy;  they  do  not  try  to  grab  everything.  If  a  man 
has  a  good  character  and  j,'ood  business  ability  the  banks 
will  help  him,  but  character  goes  relatively  hut  a  little 
distance  in  Canada  as  far  as  the  banks  are  concerned. 
Why  look  at  your  bankruptcy  law.  The  only  reason  you 
have  not  got  a  Dominion  law  is  the  opposition  and  the 
insistence  on  the  part  of  the  banks  that  they  be  given  double 
the  security  of  any  other  creditor.     The  idea  is  preposterous. 

I  have  been  recently  examining  the  statements  of  the  Cana- 
dian banks  and  I  am  surprised  at  the  handsome  profits 
which  they  earn.  In  the  l'nited  States  the  banks  seldom 
earn  the  big  dividends  that  their  confreres  in  Canada  do. 
One  thing  is  certain  as  far  as  the  banks  oi  the  l'nited 
States  are  concerned  they  are  more  friendly  and  helpful  to 
the  business  men  than  are  the  banks  of  Canada. 
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A  Chat  About  Fall  Millinery  What  Is 
Being  Worn  in  the  Country  This  Sum- 
mer—The Importance  of  Collars  and 
Cuffs  In  the  Dress  of  To-day. 


FANCY  windows  of  the  "  Maisons  de  Nouveaute" 
and  milliners'  shops  arc,  without  exception, 
showing  one  of  two  things  — either  the  unsold 
season's  models,  now  offered  at  reduced 
prices,  because  the  season  is  already  a  thing 
i  I  the  past,  or  country  gowns  and  hats,  sporting  cos- 
tumes and  bathing  accessories.  These  latter  are  becom- 
ing more  simple  and  infinitely  more  practical,  in  many 
instances  being  copied  from  English  models.  The  hats 
being  sold  for  country  wear  are  eminently  becoming', 
and  made  with  a  view  to  shading  the  face  from  the  sun; 
most  of  the  high  crowns  are  being  left  in  town,  to  be 
worn  again,  the  modiste  says,  in  the  Autumn.  Frilled 
capelines  and  flower  hats  are  the  choice  of  the  moment. 
The  low  crowned  "capelines"  have  two  or  three 
frills  of  lace  or  mousseline  de  soie  on  the  brim,  falling 
about    an   inch,   or  even   two   inches,  beyond   all  around. 


eis  (several  different  varieties  being  bunched  together) 
in  the  front  is  sometimes  added  to  make;  the  hat  more 
dressy. 

The    Sunflower,    or    "Brighton    Plage"    hats,    intro- 
duced  by    Liberty,   are   absolutely   Hat,   the   centre   being 


ami 

a    hand    of    blai 

the   | 

'<'«  n  is  draped 

laig< 

how    behind. 

an  imitation  sunflower.  From  all  round  it  are  quillings  of 
silks  in  exactly  the  same  tone,  giving',  at  a  distance, 
the  effect  of  one  large  flower— these  can  be  had  in  all 
light  colors.  The  English  sailor  hat.  often  worn  with 
a  lace  veil  round  (lie  brim,  with  the  ends  falling  on  to 
the  hair  at  the  hack,  is  quite  taking  the  place  of  the 
more  fanciful,  low-crowned  French  shapes.  The  "Boli- 
var,-' trimmed  with  wide  black  ribbons,  introduced 
from  America,  seems  to  have  caught  the  popular  fancy 
tor  driving  purposes. 

The    "Santos    Dumont,"    with    the    indented      crown. 
wider   from    side    to    side    than    back    to    front,    as    well    as 
the      "Petit     Due."    with    its    high    crown    and    the    wide 
brim  raised  at   the  side,  are  likely  to  lie  two  good  Autumn 
models.      Almost   all   hats  are  bent    very  low  at   the  back, 
thus    doing    away    with    the    lace    drapery.       The    beaut  i- 
k    velvet    or   colored    ribbon    to   match       fully    shaded    aigrettes,    which    are    a    very    favorite    trim- 
round    the  crown  and   finished   with  a       ming.   are   becoming  exaggerated    in   size,   often    falling   to 
\    fancy    buckle    or    bunch    of    How-       below   the  shoulder.      This  exaggeration  is  sometimes  car- 
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BLOUSINGS 


WI92     27  inch  Granite  (J rounds  with  ( lolored  Clouded  Stripes,  -i\  shades 
WI93     27  inch  Granite  Grounds  with  Spot  Stripes,  six  Bhades. 

WI94     27-inch  Clouded  Grounds  with  White  Raised  Stripes  and  Spots,    four 

colorings. 
WI95 — 27  inch  Narrow  Cord  and  Clouded  Stripes,  four  colorings. 
WI96  —  28  inch  Light   and  Cream    Grounds  with    Colored    Knicker   effects,    ten 

colorings. 

Dl  72 —  28  inch  Self  Grounds  with  narrow  Ombre  Stripes  and  Raised  Cord  Over 
Cl  eek,  eight  shades. 

DI76 — 28-inch  Champagne  Grounds  with  wide  Ombre  Stripes,  five  coloring 
DI78     28-inch  Champagne,  Light   Blue  and    Reseda    Grounds    with    Colored, 
Raised,   Stitch  Stripes. 

DI80     28  inch  Self  Grounds  with  Ombre  Corded  Stripes  and  small  Embroidered 
1  )esign,  six  shades. 

DI82 — 28-inch  Self  Grounds,  Champagne,   Red,   Light    Blue  and    Reseda,  with 

Colored  Floral  Stripes,  four  colorings. 
DI88—  28-inch   Self  Grounds  with  Contrasting  Applique  Effects,  two  designs, 

"Haute  Xouveaute." 
WI98—  28-in   Self  Grounds,  with  White  Polka  Dots,  six  colorings. 
WI99     28-inch  Cream  ({rounds  with    Fancy  Stripe  and   Floral    Printings,  eight 

combinations. 
W200 — 28-inch  Self  Grounds  Striped  Floral  Printings,  seven  colorings. 
W20I  —  28  inch  (Yearn  and  Self*  Grounds    with  Contrasting  Embroidered  Pol.'ca 

1  lot.  twelve  combinations. 
WI97     28-inch  Self  Grounds  with  Raised  Embroidered  Stripes,  nine  coloring 
DI74— 28-inch  Self  Grounds  with  medium   wide   Raised    Broken  Stripe,  nine 
colorings. 

DI84 — 28  inch  Self  Grounds  with  Contrasting  Applique  Effects,  eight  combina 

tions. 
DI86     28  inch  Self  Grounds  with  Applique  Effects,  eight  colorings. 
DI90  — 28*inch  Self  Grounds  with  Applique  Ornament  Designs,  six  colorings. 
W202 — 27-inch  Black  Grounds  with  White  Embroidered  spots.  Figures  and  Stri] 

The  lines  described  in  the  foregoing  list  are  Wool,  or  Silk  and  Wool  Goods  only. 
We  could  easily  double  the  list  with  other  lines  and  qualities  which  we  now  have  In  stock. 

Styles  DI74.  DI84.  D186,  DI90,  must    be   seen    In  the  piece  to  get  full  benefit  of 
he  effect,  as  the  designs  are  fairly  large. 

BROPI1Y,  CAINS  £.  CO 


23  Scott  Street, 

TORONTO. 


23  St.  Helen  Street. 

MONTREAL. 
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ried  to  the  hats,  some  of  the  latest  models  being  an 
enormous  size. 

The  country  dresses  are  in  linen,  toile  and  muslin; 
the  linen  adapts  itself  particularly  well  to  the  embroid- 
ered flounces  and  pleats.  For  these,  as  well  as  blouses, 
while  is  more  often  seen  than  any  other  color,  bul  cham- 
pagne\and  beige  are  both  in  demand.  The  newest  skirls 
are  si  ill  very  full,  with  a  narrow  apron  front,  the  full- 
ness being  introduced  cither  by  means  of  gathers  or 
lucks  machined  Hat  Tor  a  quarter  t<>  hall'  the  length 
of  the  skill.  The  taffetas  and  more  dressy  skirts  are 
long,  lying  from  one  to  two  inches  on  the  ground  in 
front,  and  gradually  lengthening  to  ten  or  twelve  at  the 
hack.  There  is  more  than  a  suggestion  of  turned  down 
collars  and  revers  for  tailormades,  and  these  are  likely 
to  come  hack   alter  the  Fall. 

The  lace  collars  have  quite  had  their  day;  becoming 
as  they  are,  cheaply  imitated  and  particularly  showy, 
they  were  doomed  in  advance  to  become  the  property  of 
the  work-girl.  A  good  bodice  trimming  is  the  cape  in 
I  wo  pieces,  which,  fastened  at  the  shoulder,  slopes  to  al- 
most the  centre  of  the  bodice,  back  and  front,  to  three 
inches  above  the  waist  lint — thus  forming  a  V-shaped 
yoke,  and  falls  over  the  sleeve,  reaching-  almost  to  the 
elbow.  A  yellow  ochre  liberty  silk  was  trimmed  in 
this  way,  with  rows  of  guipure  medallions  alternated 
with  rows  of  gathers. 

The  fichu,  which,  curiously  enough,  seems  to  be  im- 
mortal,   is      being    much    used    on      evening    gowns    and 


blouses.     This 
edged    with    a 
and  incrustath 

A    leading 
black   velvetee 


is  ma 
frill   ( 
ins  at 
tailor 
n   cost 


de  of  the  same  material  as  the  gown, 

it    the    same,   or   lace    with    insertions 

choice. 

tells   me   that    they   are   trying  to  put 

umes    on    I  he    Fall    market,    but    vel- 


vets are  Supposed  to  have  had  their  day,  though,  follow- 
ing on  from  that,  sealskin  is  likely  to  he  the  mosi  fash- 
ionable W'iiile]'  fur.  The  furriers  are  making  numerous  va- 
rieties of  the  shoulder  cape,  sometimes  with  stoles  at- 
tached,   hut    very    few    stoles    proper. 

Sketch  No.    I    is  in  striped   taffetas,   with   printed   (low- 
ers  between    every   other   stripe.      The    long    coat   is   tight 
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Illustration  IV. 

fitting  at  the  back,  falling  loose  at  the  sides;  this  is  trim- 
med with  two  shoulder  capes  and  revers  of  lace.  The 
sleeve  is  formed  of  two  puffs  of  white 
lawn        and        two        frills        of       lace.  The        collar 

and  jabot  are  also  of  laee,  and  the  little  double 
breasted  waistcoat  is  of  orange  ribbed  silk,  repeating  tlu 
predominating  tone  of  the  flowers.  The  hat  is  of  black- 
straw,  trimmed  with  lemon,  orange  and  bronze  colored 
roses,  and  a  long  white  feather  tipped  with  gold. 

No.  II  is  a  lace  blouse,  over  which  is  worn  a  narrow 
bolero,  edged  with  venise  lace;  the  "arabesques"  on 
the  sleeves  and  waist  belt  are  of  narrow  velvet.  The 
sit  raw  hat  is  trimmed  with  two  rosettes  of  the  same  vel- 
vet, placed  in  the  centre  of  a  bunch  of  tulle,  from  be- 
hind which  is  taken  a  very  long  aigrette,  white  and  yel- 
low. 

No.  Ill  is  a  blue  taffeta  corsage,  draped,  and  fasten- 
ed in  front  with  narrow  velvet  bands,  the  draped  fichu 
and  sleeve  puff  are  both  of  mauve  tulle,  and  the  sleeve 
is  finished  with  a  band  and  bow  of  blue  velvet  and  fancy 
buckle.  The  large  picture  hat  is  trimmed  with  blue  and 
mauve   feathers. 

No.  IV  is  a  large  straw  capeline,  trimmed  with  vel- 
vet  and  lace. 

Collars  and  cuffs  play  an  important  part  in  the  dress 
of  to-day;  a  new  and  very  practical  collar  for  Summer 
wear  is  the  Eton.  This  is  sold  in  plain  white  linen— just 
the  Eton  boy's  collar  — or  white  linen  edged  with  a  color 
or,  what  is  prettier,  white  linen  with  a  wide  openwork 
hem.  This  same  collar  is  also  worn  in  lawn  and  batiste, 
with  lace  insertions  ami  embroidery,  with  two  short 
stoles  added  in  front. 
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Every 

Day 

Specials 


Belt  Buckles 

and 

Belt  Sets 

Special  novelties  in 
2$c.  and  50c.  goods. 

Send  for  sample  lot. 

Ladies'  Collars 

and 
Fabric  Belts 

Special    25c.    Lines. 

Gents'  String  Ties 

Specially  stocked  lot 
for  present  dema  nds. 
They  are  nice  and  at 
popular  prices. 


Knox, 
Morgan 

4  Co. 


Wholesale 
Dry  Goods 

HAMILTON 


Stock 
Complete 
in  all 
Departments 

Our   Fall   Showing 
is  Good 

We  invite  Inspec- 
tion 

A  strong  feature 
of  this  business  is 
the  quick-despatch- 
system  of  our  ship- 
ping department. 

Give  us   a  trial. 


Fall 
Goods 


Manufacturers  of 
Woolen  Goods  are 
demanding  higher 
prices  for  repeats, 
but  we  are  fortun- 
ately strongly  for- 
tified owing  to  large 
contracts  placed 
early,  and  a  look 
through  our  travel- 
lers' samples  will 
convince  you  that  our 
foresight  in  this  re- 
spect is  oj  benefit  to 
the  trade  and  worthy 
of  a  share  of  your 
business. 
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are 


exclusive  in  manufacture 

and  design. 

We  are  the  leading  House  for 

RAINPROOF  GOODS 

Our  collection  for  the  Fall  season  is  now 
complete.  It  comprises  the  latest  novelties 
in  all  classes  of  Bradford   Fabrics. 

Law,  Russell  &  Co., 

L1HITED. 

Converters  of  Bradford  Fabrics, 

r 

Bradford. 
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CHANGING   FROM   A   CREDIT 
A   CASH   SYSTEM 

A    Symposium    of  Opinions 

TO 

EXPERIENCE  OF  A  CASr!  FIRM. 

i.)  Hi.    i;,i.  i.i-  <   .  .   I.i.i  ,  l:<  II.  v .11. 

!\  years  ago,  when  we  decided  in  adopt  the  cash 
system,   we  firel   of  all   made  up  our  minds  to 
rarrj    il  onl   according   i,>  ii:.'  rules  laid  down, 
mihI  thai  ii  would  n.. i  be  a  i  .!><'  of  n  big  flour- 
ish and  then  ;i  gradual  return  i<>  the  « >  I  *  1  credit 
system.     We  determined  to  stand  <t  Lull  i>.\   it.  Through 
the  daily  papers  ami  bj    circulars     we  wrote  up  the  ad- 
vantages of  the  cash   system   to  onr  customers,  as   well 

n~  i irselves,  ami  announced  thai  on  a  certain  day  we 

would  adopt   ii   in  our  business. 

To  a  certain  number  of  our  largest  ami  perfectly  Bafe 
customers  we  granted  tin'  privilege  of  running  monthly 
accounts;  these  to  be  paid  within  one  week  alter  being 
rendered.  Goods  sent  mil  on  approbation,  or  as  a  matter 
,  i    convenience,  were  to  be  paid   for  or  returned   within 

one    Week.       These    terms    were    clearly    slated    on    all    our 

bills. 

We   have   adhered   to   the   system    for  the   past    six   years 

along  these  lines,  ami  consider  that  it  has  been  a  great 
success.       Our    business    has    greatly    increased       in     that 

lime.  We  have  practically  lost  nothing  through  bad 
debts.  The  present  tendency  with  our  monthly  customers 
is  to  pay  cash,  in  preference  to  having  the  goods  charged, 
our  increase  in  business  being  in  cash  sales  almost  in- 
\  ai  iably . 

We  cheerfully  recommend  the  cash  system  to  any 
merchant  who  will  pledge  himself  to  politely  but  firmly 
carrv  it  out . 


CASH  OR  CREDIT  V 
u>  Cradil 

IN    discussing    the    best    method    of   changing      a    credit 
business   to  a   cash   business   iii   a   town  of  4.(1(1(1  popu- 
lation,   I    would   say    (hat    ii    depends    largely   on    ex- 
isting conditions,  about    which   I   might    make  a   lew    Biig- 

.ns . 

It    the  pers lesiring  the  change  has  at   present    the 

leading  business  in  his  town,  he  Bhould  lie  very  careful 
about   making  such  a  change.      If  he  is  doing  the  better 

class    of    trade,    and    a    .Mod    i Iniin    and    ordinal*}    trade 

as  well,  a  change  from  credit  to  cash  will  make  such  a 
difference  in  a  very  short  time  that  he  may  lose  the  best 
part  oi  hi-  business  ami  put  some  of  bis  struggling  com- 
petitors in  a  position  to  make  him  very  uncomfortable.  In 
mj    opinion,  you  cannot   do  a  strictly  cash   business  and 

do  the  better  class  of  trade,  because  the  belter  class  trade 
aie  entitled  to  credit,  and  can  be  \ery  easily  insulted 
bj  a  refusal.  In  my  experience,  I  liml  thai  there  i-  noth- 
ing thai  pleases  a  woman  s  \anil\   more  than  to  allow   some 

other  woman  to  he.n   bei   ordering  goods,  and  askin 


I"'1"'  "  waiting  on  her  to  charge  them.     Now.  if  j |on'1 

charge  them,  and  if  thej  are  entitled  to  credit,  some  of 
your  competitors  will  be  onlj  i, ,,  ?lnd  to  do  it,  and  h 
Wl"  '■''  :|  mailer  of  consequence  thai  jour  old  customers 
wi"  ""•'•'  »'  your  competitor's  Btore  mid  will  be  heard  to 
remark,  "Oh,  you  are  here  to,,,  are  yout  Isn't  it  such  a 
nuisance  paying   cash*    for  everything  at  '- .'   I   can't 

'"•  bothered  with  n  .       I  find  the  g Is  in  this  store  just 

a-   nice,  anyhow,   ami   cheaper,   if  anything,   too."     Re 
marks  like  these  are  what  you  will  be  certain  to  hear,  and 

•x '    "ll1  customers'  meeting  causes  quite  an  impress 

'""'  °n  another.  Y,,u  will  find  that  your  credit  trad,-  has 
forsaken  you  alter  a  while,  and  your  customers  appar- 
ently are  Retting  Jiisl    ;1s   well   suited  ;ls  t|,e\    did   with   \,,,,. 

And  you  will  |,,se  not  only  your  credit  trade,  but  mam 
of  our  best  cash  customers,  who  find  that  your  competitor 
has  lovely  goods,  since  many  ,.f  then-  friends  are  getting 

their  supplies   there. 

Now.  if  the  civ, in  man  will  take  the  trouble  t,,  in- 
vestigate, I  think  he  will  find  thai  the  undesirable  can 
of  his  credit  business  is  only  a  very  small  percentage  oi 
Ins  business,  lie  is  certainly  going  i,  lose  that  anyway. 
He  wants  to  lose  it.  If  he  has  been  living  in  the  town 
for  some  time  he  ought  to  know  very  nearly  who  i>  en- 
titled to  credit.  To  those  who  are  not  L>  can  make  up  his 
mind  to  refuse  credit  when  they  ask  for  it.  and  settle 
that  pari  of  il  once  fur  all.  It  will  be  a  very  much 
simpler  method  than  disarranging  his  whole  business. 

As    for   doing    a    successful    Strictly    cash    business    in    a 

town  oi  I.ikki  population,  I  don't  think  it  possible;  that 
is.  a  business  of  any  size.  You  haven't  got  enough  people 
to  work  on.  In  my  experience  I  have  seen  man]  -t ri»t - 
l.\  cash  businesses  started,  ami  have  yet  to  see  the  buc- 
cessful  one.  They  all  start  off  with  a  rush,  but  in  a  very 
short  time  it  is  all  over,  and  they  ;.ie  all  looking  tor 
their  good,  reliable  trade,  that  ha-  letl  them  and  gone 
elsewhere . 


STRONG  ARGUMENT  FOR  CASH 

Ii)    II    K    Man.>,    V;u  .  ..no  r 

IMS  is  a  citj  of  about  35, I,  and  perhaps  by  doing 
a  cash  business  in  a  country  town  it  would  make  a 
difference,  but   I  should  judge  thai   if  business  can  be 

done    lot    cash    onl)     in    a    citj     the    same    would    apph     in    a 
Miiallcl    town 

For  an   illustration    of    the  difference  between    ,i 

business   on   (ash   and   on   credit.    I    mighl    mention    that     it 
has  come   to     mj    personal    knowledge   thai    some   people 
have  got   goods  bo  the  amount 'of  f>5  oi   '-in  (which  h  not 
considered  a  \cr\    large  amount)  ami  thai  either  bj   hen. 
in      straitened    circumstances,    or     bv    their     own      ,|. 
the   bill    has    inn    lor   some  one.    two.    three   or    foul    | 
ami   thai  during  all   that    time  they  have  nol   visited    the 
store  in  question,   eithei    to  purchase   g i     ■■    pa\   anv- 


il 
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thing  on  the  account.  It  can  be  readily  seen  thai  you 
have  lost  hundreds  of  dollars  during  those  years  by  just 
advancing  goods  to  thai  amount.  Of  course  you  can  re- 
sort  id  means  of  forcing  them  to  pay  (providing  they  are 

in  a  position  to  pa\ ')  the  bill,  but  even  then  the  trouble 
and  bother  of  getting  thai  five  or  ten  dollars,  and  the 
loss  of  the  customer  (which  has  happened)  makes  it  a 
wise  precaution  to  let  nothing  go  out  unless  the  money 
comes  in.  There  are  any  number  of  stores  in  a  city  of 
35,000  in  the  same  class  of  business,  any  one  of  which 
can  supply  all  tiie  person  or  persons  want,  if  they  desire 
not  to  visit  the  store  where  they  owe  a  small  account. 
furthermore,  the  question  of  whether  they  have,  or  have 
not,  had  a  certain  piece  or  amount  of  goods,  is  avoided 
in  the  cash  system,  as  the  hill  is  made  out  in  the  cus- 
tomer's presence,  and  if  any  mistake  of  any  kind  occurs 
il  can  he  easily  straightened  out  then  and  there  among 
customer,  clerk,  and  employer. 

It  might  he  said  thai  there  is  more  ready  money  in  a 
city  than  there  would  he  in  a  small  town,  hut  if  there 
are  more  people  with  ready  money  there  are  also  more 
people  looking  for  credit,  and  as  the  old  saying  goes, 
it's  as  broad  as  it's  long. 


CONDITIONS  ALTER  CASES. 

By  A.  B.  C. 

IN  converting  a  credit  business  into  a  cash  one,  there 
are  so  many  varied  circumstances  affecting'  business 
conduct  in  different  localities  to  be  considered,  that 
it  is  difficull  to  advise.  What  would  be  quite  practical 
in  one  instance  might  be  entirely  the  reverse  in  another. 
If  a  town  has  factories  that  pay  out  weekly  wages,  it 
should  be  comparatively  easy  to  give  a  reasonable  notice 
to  customers,  and  drop  the  credit,  at  the  same  time  mak- 
ing a  (dear  cut  in  prices  to  demonstrate  to  them  the  ad- 
vantages of  paying  cash. 

If  I  desired  to  convert  my  business  to  cash  only,  I 
would  offer  special  inducements  to  my  customers  (which  I 
do,  anyway)  to  pay  cash,  such  as  coupons  and  tickets  for 
premiums,  or  trading  stamps,  given  only  for  cash  across 
the  counter,  and  hold  on  to  my  credit  business  until  I  bad 
felt  the  pulse  of  my  trade.  Then,  if  satisfied  of  the  ad- 
vantage to  be  gained,  I  would  call  in  all  coupons,  etc., 
and  start  the  net  cash  system,  with  strong  advertising 
and  cutting  id'  prices.  Personally,  I  have  no  desire  to 
cut  out  my  credit  business.  Many  oi  my  good  custom- 
ers simply  could  not  pay  cash  as  they  go.  Credit  is  all 
right   if  not  abused. 

After  all,  it  is  brains  that  build  a  business,  credit  or 
cash,  or  combined.  It  is  brains  that  built  The  Canadian 
(J nicer  and  Dry  Goods  Review,  and  made  them  such 
an  essential  to  the  merchants  of  this  Cfiir  Dominion,  and 
"without  brains  ye  can  do  nothing.  " 


A   TRILOGY   OF    CIRCULARS. 

By  o.   N.  K. 

THE  changing  from  a  credit  system  to  one  of  cash  re- 
quires  careful  and  persistent  advertising;  care 
should  be  taken  in  having  all  y  ur  customers  and 
as  many  more  know  and  understand  what  your  purpose 
is;  why,  and  from  when  you  open  up  as  it  were,  your 
new  business.  Of  course,  there  are  among  the  clientele 
of  every  establishment,  in  towns  especially,  certain  cus- 
tomers who  always  prefer  to  settle  accounts  monthly; 
these,    if   desirable   customers,   should   be    made   exceptions 


and  approached  by  letter  with  the  proposition  of  render- 
ing monthly  accounts,  as  formerly.  In  a  town  id'  four 
thousand  there  should  not  be  more  thai,  a  dozen  such  ac- 
counts, which  would  require  such  a  method  to  retain  their 
patronage. 

Have  a  printed  circular  in  which  \on  set  forth  your 
reasons  (for  such  a  change  requires  explanation),  and 
the  benefits  to  the  customers  in  adopting  the  cash  system, 
iiiul  at  the  same  time  announce  that  certain  well-known 
articles  and  goods  are  i.o  be  had  at  certain  prices,  only  a 
slight  reduction  being  necessary.  This  should  be  just  long 
enough  to  give  an  impression  of  strength  to  your  argu- 
ment. State  why  it  should  benefit  tie-  customers,  reason 
how  the  saving  of  a  loss  through  unpaid  accounts,  in- 
terest on  money,  extra  cost  of  books,  bookkeeping,  etc.. 
would  be  effected,  enabling  you  to  sell  (  n  a  closer  margin; 
and  on  the  other  hand,  explain  how  many  advantages  you 
have  in  effecting  the  buying  for  spot  cash  in  increasing 
your  prestige  and  good  connections  through  the  use  of 
ready  money. 

Advertise  freely.  Follow  up  your  first  circular  in 
thirty  days  with  another  of  bold  and  fearless  reasoning, 
and  back  all  your  arguments  with  a  list  of  special  values, 
which  should  have  the  effect  of  not  only  renewing  the  in- 
terest of  regular  customers,  but  of  attracting  many 
others,  impressed  with  the  force  of  argument  in  the  two 
circulars. 

A  very  good  plan  would  be  to  mai1  a  third  circular, 
written  in  more  cogent  terms,  on  the  success  of  your 
venture,  and  the  signified  approval  of  so  many  friends  of 
the  store.  This  also  should  be  accompanied  with  an 
itemized  list  of  specials,  and  sent  to  (very  household  in 
the  community  by  post . 


NECESSARY  STEPS  DETAILED. 

By  Grenvllle. 
'INHERE  arc  several  methods  to  be  employed  in  chang- 
ing from  credit   to  cash.      One  wculd  be  to  sacrifice 
all   old  stock;   clear  out   the  same  at  a  great   reduc- 
tion  in   price;   purchase   a  new  stock;   secure  new  prem- 
ises,  and    commence   business   under   new   auspices. 

Start  business  under  a  new  name;  advertise  that  on 
such  a  date  you  would  open  up  a  fresh,  new  stock  at  No. 

street,  that  you  have  purchased  a  very  large  stock 

of  fashionable  goods  at  much  below  wholesale  price,  for 
cash,  and  that,  having  bought  this  stock  at  such  reasonable 
prices,  you  would  be  able  to  give  great  bargains  for  cash 
to  your  patrons,  thereby  saving  them  large  amounts  on 
their  investments. 

Send  an  invitation  to  the  public  generally  to  visit 
your  store  and  see  the  advantage  of  dealing  at  your  estab- 
lishment. Have  placards  placed  in  prominent  parts  of 
the  store,  with  the  following  signs,  "Goods  Sold  for  Cash 
Only,"  "No  Credit  (liven,"  "Terms  (  ssh,"  etc 

My  opinion  is  that  the  proper  way  to  do  a  cash  busi- 
ness is  to  move  to  a  new  town,  rent  a  store  in  central 
locality,  open  out  with  bright  new  stock,  and  sell  goods 
on  a  cash  basis.  The  difficulty  with  a  merchant  remain- 
ing in  his  own  town  is,  that  his  association  with  the  people 
is  so  personal,  and  his  credit  following  is  so  great  that  it 
is  almost  impossible  to  break  away  t ;  oni  the  credit  sys- 
tem. He  is  sure  to  offend  his  old  friends,  and  have  them 
use  their  influence  to  injure  his  cash  business.    If  I  were 
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Important  toTailors&Clothters 

Black  Italians,  Alpaca,  Mohair  and  Lustre  Linings  in 


PERMANENT  FINISH 


•      THE    MERITS    OF  THIS    FINISH    ARE 
1.    Proof  against   Damp  Cloth   and   Hot-pressing   Iron. 
2     Finish   and   Handle   unequalled   by   any   other   Process. 
3.    Goods  kept   in   stock   gain   in   appearance.  0 

GOODS  ARE  STAMPED  ON   THE   BACK  AT   REGULAR   DISTANCES. 

S.KIRK&  SONS'  PERMANENT  FINISH 

r»c<iMiL£  or  St»«* 

STRENGTH    UNEQUALLED 


SUPPLIED  BY  ALL  THE   LEADING   HOUSES   IN 

Bradford,London,Manchester,CIasgow. 
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i"  star!  a  cash  business,  I  would  do  ii  in  a  new  town,  with 
new  people,  and  once  you  have  your  cash  business  estab- 
lished, the  people  will  noi  ask  for  credit,  as  they  know 
you  require  cash,  and  your  business  wid  show  good  profil 
al  the  end  of  each  year. 

DO  EXACTLY  AS  YOU  SAY. 

By  T.  A-  Forman,  WoodBtbck. 

IN  reply  to  the  question,  "Whai.  in  your  opin- 
ion, is  the  best  method  of  converting  a 
credil     business     to       a       cash     one     in     a     town 

of  about  4.(100  population.'"  1  would  say:  (1) 
For  one  month  previous  to  the  date  of  change,  advertise, 
through  your  usual  mediums,  thai  the  eLange  will  be  made 
on  thai  date,  on  and  alter  which  no  goods  will  be  sold  ex- 
cept for  cash;  (2)  Then  make  your  change  just  as  prompt- 
ly; (3)  Stand  by  your  decision. 

The  above  rules,  faithfully  carried  out,  are  all  that  are 
necessary  "to  make  the  change,"  and  they  are  all  based 
upon  one  principle— keeping  faith  with,  the  public— or,  in 
other  words,  faithfully  performing  what  you  advertise. 
This  is  where  the  majority  fail  — they  do  not  do  as  they 
say  and  advertise.  Unless  a  man  is  prepared  to  carry 
out  his  promises  he  had  better  far  not  make  them;  but 
once  made,  stand  by  them. 

After  the  change  is  made,  the  merchant  should  do  all 
in  his  power  to  convince  the  public  that  it  pays  to  pay 
cash  and  to  pay  it  in  his  store.  A  certain  margin  of 
profit  is  necessary;  let  him  decide  on  what  it  is.  and  add 
it  to  his  cost,  and  lower,  rather  than  increase  it,  if  in- 
creased business  will  warrant  it.  The  element  of  specula- 
tion involved  in  credit  being  eliminated,  changed  methods 
are  allowable  and  imperative.  It  is  one  thing  to  change  to 
a  cash  business.  It  is  another  to  keep  the  cash  business 
ffoinff. 


SHORTER  SUGGESTIONS. 

"Retailer"  writes:  "I  would  suggest  the  following: 
That  a  discount  of  ten  per  cent,  for  cash  be  given,  as  the 
best  method  of  showing  people  the  advantage  to  pay  cash. 
To  turn  at  once  from  credit  to  cash  in  a  town  of  4.000 
population  would  be  a  difficult  thing,  and  a  big  'wrench' 
to  a  business  when  competith  n  is  so  keen.  " 

.1.  1).  Dennis,  Yarmouth,  N.S.:  "To  place  a  credit 
business  upon  a  cash  basis,  first  there  must  lie  sufficient 
capital  to  enable  you  to  buy  foi  spot  cash,  thus  getting 
the  advantage  of  all  discounts  and  interest  for  prepay- 
ment; second,  the  change  must  be  well  advertised,  point- 
ing out  the  fact  that  prices  under  tic  new  system  will 
be  ten  per  cent,  less  than  under  the  old.  because  the  cash 
customer  does  no1  have  to  contribute  toward  the  bad  debt 
account;  third,  having  made  the  rule  that  you  will  not 
sell  on  credit,  stick  to  'A  through  thick  and  thin;  it  will 
be  hard  at  first,  but  you  are  sure  to  (-nine  out  on  top  in 
t  he  end .  " 

"Head  Salesman":  "It  would  be  a  good  plan  to 
change  the  name  of  the  business,  to  make  it  appear  that 
it  was  controlled  by  a  silent  partner.  In  this  way,  it 
would  not  be  so  hard  to  refuse  old  ciedit  customers.  At 
the  same  time,  you  could  advertise  that  you  w^w  selling 
ten  per  cent,  cheaper  than  when  you  were  doing  a  credil 
business.       The    righl    wav    to   male   VOUi'   credit    customers 


believe  this  would  be  to  show  them  staple  goods  that  they 

know    the    price   of,    red  iced    leu    per   cnl  .  " 

"204"  says:  "My  opinion  is  thai  i  person  wishing  to 
change  from  a  credil   to  a  cash  business  must   firsl  make 

up  his  mind  to  do  less  business,  and  business  of  a  cheaper 
character;  that  is,  in  a  town  of  4.000.  Of  course,  in  a 
larger  place,  with  a  floating  population,  it  would  be  differ- 
ent.    To  change,  he  woald  want  to  advertise  the  change 

some  time  before  makio':  it.  divine,  hi.-  reason  for  so  do- 
ing, which  would  be  to  save  expense,  and  consequently 
sell  cheaper. 

.lames  Vair,  Barrie:  "1  would  suggest  sending  to  all 
Customers  who  have  accounts  their  statement  and  a  cir- 
cular thus:  'After  due  consideration,  we  have  decided  to 
change  our  mode  of  doing  business  fiom  credit  to  cash, 
and  trust  that  you  will  continue  to  deal  with  us  under  the 
new  system.  We  offer  all  our  goods  at  very  close  prices, 
and  will  endeavor  to  meet  the  approval  of  our  valued  cus- 
tomers by  a  more  up-to-date  method  of  doing  business. 
This  change  is  inaugurated  to-day.  Ti.anking  you  in  an- 
ticipation for  a  continuance  of  your  valued  patronage.'  ' 

William  Macklin,  Stratford:  "In  my  opinion,  the  best 
way  to  turn  a  credit  to  a  cash  business  would  be  to  com- 
mence with  the  best  customers.  Many  men  try  the  other 
end,  and  in  consequence  don't  know  where  to  draw  the 
line.      The  result   is  a  failure." 


EIDER-DOWN  AND  EIDER-DOWN  GARMENTS. 


WITH  our  chilly  Winters,  such  a  fabric  as  ek 
is  sure    to  be  a  favorite,  as   it   combines 


dder-down 
softness 

with  durability  and  a  beautiful  appearance,  and  it 
washes  perfectly.  The  plain  eider-down  is  too  well 
known  to  call  for  any  description,  but  there  are  some 
novelties  on  the  market  for  Fall  that  call  for  a  few 
words.  The  first  of  these  is  the  "waved,"  or,  as  it  is 
termed,  the  "ripple"  eider-down.  This  has  a  somewhat 
fur-like  appearance  and  resembles  morie  lamb.  It  conies 
in  the  same  colors  as  the  plain  cloth  and  makes  hand- 
some lounging  robes,  evening  wraps,  or  children's  coats, 
etc.  Another  handsome  new  weave  is  the  niggerhead, 
or  culled  eider-down.  This  is  intended  for  evening  wear 
and   for  children's  coats,   and   comes   in    white  only. 

Eider-down  house  jackets  and  gowns  are  just  the  thing 
for  wearing  on  chilly  mornings  in  Fall  and  Winter.  The 
short  jackets  are  steady  favorites,  and  the  gowns, 
though  not  so  long  on  the  market,  are  now  rivaling 
them.  These  gowns  have  from  their  inception  taken  ex- 
tremely well  with  the  city  trade,  and  this  season  they 
are  being  extensively  bought  by  the  country  merchants  as 
well.  Faggotting  is  used  as  a  trimming  on  some  attrac- 
tive lines,  and  the  higher  priced  ones  are  finished  with 
bands  of   rich   satin. 

The  best  selling  colors  are  the  two  shades  of  cardinal, 
one  of  which  verges  on  scarlet,  and  the  other  is  deeper, 
more  of  a  cherry.  Grey  sells  particularly  well.  Trimmed 
with  black,  it  is  a  favorite  with  elderly  ladies.  The 
lighter  shades,  such  as  sky,  pink,  cream  and  fawn, 
are  also  popular,  but  are  too  delicate  to  compete  with 
the  reds  and  grey.  Some  striped  lines  are  showing,  and 
among  these  there  is  a  dark  green  and  white  that  is 
taking  particularly  well.  Blue  and  white  is  another 
seller,  and  the  other  lines  shown  are  pink  and  white  and 
heliotrope  and  white,  etc.  Sizes  in  gowns  and  jackets 
are  32   to    1! 
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BATTING 


Guaranteed  free  from  threids  and  other 
weak  and  lifeless  stock. 


NORTH   STAR, 
CRESCENT  and 
PEARL 

COTTON  BATTING 

Quality  for  this  season  still  better  than 
ever.  The  best  at  the  price.  Made 
of  good  pure  cotton — not  shoddy. 

Ask   for 

North  Star,  Crescent 
and  Pearl  Batting. 


Cbc  Draper 
of  Australasia, 

The  Organ  of  the  Drapery  and  Kindred 
Trades  of  the  Antipodes. 

SUBSCRIPTION  $2.50  PER  ANN. 

post  free  to  any  part  of  the  world.      A  handsome 
Diary    is   presented   free    to  annual    subscribers. 

Publishing  Offices  : 

Melbourne,  Fink's  Buildings. 

Sydney,  Post  Office  Chambers. 

\merican  and  Canadian  Inquiries  will  receive  prompt  attention 

if  sent  to  the 

British  Offices  :  42  Cannon  St ,  London,  EC. 

Specimen   Copies  frti  on  application. 
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New  Goods  for  Old  ^  <£ 

Up -to -Date  Dry  Goods  Mer- 
chants and  Milliners  Know  That 
Re-dyeing   and  Re-finishing 

makes  many  a  "hard"  piece  easy  to  sell.  In  that  case  do  not  keep  on 
your  shelves  any  faded  or  soiled  stock,  because  wc  can  turn  it  into  new 
goods,  and  at  the  same  time  you  are  saving  money.  We  have  the  largest 
plant  and  most  complete  equipment  for  doing  this  work  in  the  Dominion. 

Drbss  Goods,  Ribbons,    Braids,    Hosiery,    Pbathbrs    ind    Plumbs 

are  handled  successfully  by  us.         WRITE  FOR  ANY   PARTICULARS. 

R.  PARKER  &  CO.,  Dytrs  and 


Finishers 


Head  Office  and   Works:     787-791   Yonge  Street, 
TORONTO,    CANADA. 
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Established  over  a  Century. 


Jonn  Dearden  ®>Co.Ltd 


11  and  13  Bridgewater  Place, 


Every  buyer  knows  that  a  Quilt  of  good  quality  is  sold 
largely  by  its  design.  Our  season's  range,  in  the  new 
Art  styles,  are  the  prettiest  and  most  graceful  designs 
in  the  Market. 


MANCHESTER,  Eng. 

Cotton  Spinners  and  Manufacturers 
of  every  description  of 

ALHAMBRA,  TAPESTRY, 
HONEYCOMB,  SATIN, 
TOILET  ^MERCERISED 

QUILTS 

in  ;ill  Qualities 

from  the  lowest  to  the  best. 


Canadian  Representative: 

J.  W.  IIOLDEN,  79  Piccadilly,  Manchester, 

and  2,  3  and  4  Carey  Lane,  London,  tn<J. 
Branches-Paris,  Milan,   New  York,  etc.  WHOLESALE  TRADE  ONLY 


COOP  &  CO.,  Ltd.,  Wigan,  Eng. 

Wholesale 

Clothiers, 

Men's  Raincoats, 

Ladies' 

Tailor-Made 

Jackets, 

Costumes  and 

Rainproofs 


To  the  Wholesale  Trade  Only 


UTILITAS  BRAND 


Canada  Agent,  j     yy     HOLDEN  79  Piccadilly,  Manchester,  Eng. 

also  2,  3  and  4  Carey  Lane,  London,  Eng. 
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FALL    FASHIONS 
AND    TENDENCIES 


MANUFACTURERS  are  still  (joins  to  historic  and 
picturesque  limns  for  thru-  costume  ideas,  though 
1830  Btyles  are  •  ■  1 1  the  wane,  and  are  passing  into 
the  modes  worn  in  the  "Directoire"  period.  This  is  a 
welcome  change,  as  it  means  ;i  return  I"  less  ornate  and 
elaborate  models.  Possibly,  the  richness  of  the  materials 
employed  ma}  counter-balance  this,  as  ii  may  mean  a  re- 
rival  of  velvets  and  brocades.  The  flrsl  resull  of  the 
change  is  the  favor  shown  i"  waist-coal  fronts  even  in 
jackets  and  boleros,  though  properly  it  belongs  only  to 
tight-fitting  or  semi-tighl    coats. 

Coats  reflecting  "Directoire"  features  will  be  much  in 
evidence  for  Fall,  though  some  prominent  Arms  are  fa- 
voring the  late  Louis  XV.  styles.  There  are  man)  points 
of  similarity  between  the  two,  the  chief  differences  being 
that,  while  the  front  of  the  "Louis"  coal  falls  straighl 
from  the  bust,  and  the  basques  arc  always  long,  those  of 
the  "Directoire"  are  cul  off  at  or  above  the  waist  line 
in  front,  and  show  basques  pnly  at  the  sides  and  back. 
Waist-coats,  jabots,  broad  collars  and  large  lapels,  with 
sleeves  carrying  a  large  gauntlet  cuff,  arc  all  character- 
istics of  this  style.  Skirts  arc  plain,  and  pretty  much 
on  the  lines  now    worn. 

One  thing  that  will  push  these  styles  to  the  fronl  is  the 
IVar  that  most  women  entertain  that  any  further  devel- 
opment of  1830  ideas  may  mean  a  return  to  the  agly  ami 
inconvenient  crinoline,  ami  thai  tear  is  nut  unfounded,  a-- 
is  shown  by  the  description  of  some  late  Paris  go wns. 
They  are  called  crinoline  gowns,  ami  die  skirl  apparently 
is  I,,, i  ai  all  gored,  but  stands  well  out  from  the  waist 
over  a  crinoline  foundation  surel)  this  is  a  very  near  ap- 
proach t"  the  irue  crinoline. 

In  the  new  fashion  idea-,  whether  they  are  taken  from 
the  1830,  Louis,  or  "Directoire"  periods,  the  shape  of  the 
bust  ami  waist  i-  more  clearly  defined,  though  there  is 
nothing  approaching  a  plain,  undraped,  tight  bodice;  hut 
no  matter  what  the  style  of  gown,  the  silhouette  is  much 
the  same — close  waisl  line,  broad  shoulders,  and  full 
hems. 

Suits  worn  in  Paris  now  have  more  than  a  ••Direc- 
toire" suggestion  in  the  coats.  I'or  they  arc  made  with 
I, I,, ad  revere.  The  buttons  are  of  white  silk,  embroidered 
with  gold;  sleeves  are  tight,  with  flaring  cuff  of  white  -ilk 
ami  lace  ruffles.  There  i-  also  an  inside  vest,  closed 
with  gold  buttons.  All  bodices  are  long  and  pointed,  ami 
one  sure   sie.ii  of  the  change   is   that    the  corset    i-   adapting 

itself  to  the  new  modifications.    The  exaggeratedly  long 

effects  an'  giving  place  to  more  moderate  lengths,  ami  the 
bust  is  higher. 

With  the  vogue  of  the  trim  waist  licit-  arc  coming 
into  more  prominence,  and  are  an  item  of  much  conse- 
quence. They  are  of  suede  leather,  -oft  and  wrinkled,  with 
a  simple  buckle  in  front,  or  they  arc  stretched  over  a 
lining,  and  are  embroidered  ami  spangled:  then  there  arc 
fabric  girdles,  shirred  and  button-trimmed,  but  all  take 
on   long  pointed   lines. 


Tailor  made    dreSSOS    an  ■    lie    much     u  . 

military    effects   will    he   strong    in   them.    The    vogue   foi 
-ii   and  light-weight   fabrics  -nil  continues,  and  foi 
(nines  where  warmth  i-  nol  considered  such  material 
chiffon  taffeta,  chiffon  voile,  mi  etc.,  an-  typical. 

There    is,   however,   a    hmlenes    I,,  he   noted    t,.\v.n>U    fabric 
wilh   a   little   more   bod)    in   them,   though   lln-  does   not    In 

an)   mean-  mean  stiffness,  ami  there  will  l>c  gowns  made 
of  taffeta,  supple  cloth  ami  mohair. 

I  abrics    for    Kail    will    partake   of   much    tin-   same   chai 

acteristics  a-  those  thai  prevail  tin-  Summer.  Chiffon  vel 
vel  is  to  he  used;  thai  is,  a  velvet  ,,t  very  light  weight 
and  construction.      Light    weight    broadcloths     are   to  lie 


ver)  much  worn  in  both  medium  and  lighl  shades.  There 
is  also  !■'  he  a  revival  ,,f  crepons,  but  with  new  features 
and  characteristics  to  differentiate  them  from  the  crepons, 

a.-    we    have    had    them    before.     Kolicnne.    crepe    ,|e    Parts 

ami  silk  ami  wool  weave-  generally  will  also  he  favored. 
Combinations  will  he  fashionable,  but  it  will  lie  of  two 
or  inure  shades  of  the  same  color,  thus  brown  will  be  . 

hi 1   with,  saffron,  orange,  ami   Hare  green   will   also  lie 

used    in    combination,    ami      oak      and      gooseberr)      are 

leaders. 
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SEEN    IN    MONTREAL 
RETAIL    STORES 


ONTREAL  stores  hardly  look  as  it 
the  dull  season  had  arrived.  Never 
were  the  window  displays  and  ex- 
hibits  of  goods  brighter  or  more 
interesting;  everything  possible  is 
being  done  to  keep'  up  the  busy 
hum  of  business.  .July  reduction 
sales  and  mid-summer  sales,  ex- 
tensively and  attractively  adver- 
tised, are  the  main  features  for 
drawing   trade  and,   judging   from   appearances,    they   seem 

fairly   successful. 

*  • 
* 

Prices  have  taken  a  wonderful  drop,  especially  in 
Summer  dress  goods,  and  all  qualities  of  muslins,  wash 
goods,  etc.  Several  fine  displays  are  seen  of  seasonable 
goods  at  attractive  reductions.  All  wool  nun's  veiling  is 
seen  at   25c  per  yard. 

* 

A  display  of  ladies'  and  children's  bath  slippers  of  line 
colored  matting,  without  heels,  at  19c,  attracted  a  good 
deal  of  attention.     It  is  a  line  worth  putting  in  stock. 

*  • 
* 

An    entire    window    was     utilized      in    displaying    fancy 

hand-painted     draperies     and    squares.      The   designs     were 

extremely   well   done,    the  shading  being  perfect.     All     had 

open   work  embroidery  at    the  edge.     Flowers  and  bits    of 

scenery    were   most    conspicuous   among    the   many    pretty 

designs. 

*  * 

A  novelty  in  display  work  was  seen  in  pretty  chiffons 
draped  around  ligures,  giving  the  appearance  of  a  many- 
frilled  dress.  They  were  both  attractive  and  advantage- 
ous. 

*  * 

* 

Shrewd,  clever  yet  simple  advertising  cards  were  seen 
prominently  displayed  in  a  leading  departmental  store. 
These  cards  bore  the  headings  "New  Goods  Just  In,"  and 
"Specials  not  Advertised."  They  are  so  arranged  that 
the  cards  may  be  changed  daily  if  so  desired.  Another 
feature  in  the  same  store  is  large  placards  on  stands  in 
prominent  positions,  announcing  the  goods  carried  on 
each  floor.  These  features  avoid  needless  confusion  and 
facilitate  trade. 

The  millinery  trade  are  showing  good  displays  of 
millinery  at   half  price.     Clearing  lots  of  every  description 

are  to  be  seen. 

*  • 

* 

Ladies'  golf  sweaters  were  seen  in  both  double  and 
single  breasted  varieties.  Plain  colors  such  as  while, 
red  and  navy  blue  are  in  evidence.  They  come  with  and 
without  collars.  One  firm  devoted  a  window  to  this  dis- 
play.    The  popular  price  is  $3.75. 

*  • 

Embroidered  tussor  silk  in  the  favorite  champagne 
shade  is  receiving  prominence.  Basket  cloth  mattings  for 
shirt    waists   in  a   variety   of  prices   seemed   to   meet     with 

approval. 

*  » 

* 

A  novelty  which,  judging  from  results,  seems  a  judici- 
ous  and    profitable    advertisement,    is    prominently    adver- 


tised and  placarded  through  a  St  Catherine  streel  store 
The  firm  announce  that  all  purchases    on  one    particulai 

da]  in  -July  will  be  refunded.  To  insure  having  sales 
slips  lor  thai  day  they  gently  hint  II  is  advisable  to 
come  every  day  and  save  your  slips.  The  day  is  to  be 
announced  at  the  end  of  the  month.  II  is  a  feature  which 
is  expensive,  but  the  first  lo  adopt  it  in  any  community 
will   find   it   a  paying  proposition. 

One  slore  has  a  lady  explaining  and  illustrating  the 
merits  of  invisible  fasteners  for  ribbons,  stocks  and 
girdles.  .Judging  from  the  interest  shown  the  fasteners 
have   m ft    with   approval. 

*        » 

Seasonable  goods  for  the  Summer  cottage  and  the  sea- 
side are  given  prominence.  One  firm  shows  a  pretty  win- 
dow in  the  form  of  a  veranda  of  a  Summer  cottage  All 
requisites,  such  as,  wicker  chairs,  rugs  and  slat  curtains 
are  shown  in   this  way   to  advantage. 

* 

Souvenir  goods  along  with  Chinese  and  Japanese  nov- 
elties in  an   endless  variety  are  another  timely   feature. 

*  • 

* 

To  augment  the  sale  of  bathing  suits,  one  firm  shows 
a  complete  line  at  various  prices,  displayed  in  two  silent 
salesmen.  Boating  cushion  tops  in  linen  and  cotton  come 
in  beautiful  appropriate  designs. 

*  • 

The  new  store  of  W.  H.  Scroggie  is  rapidly  being  com- 
pleted. As  fast  as  any  part  is  finished,  goods  are  rushed 
in  and  the  department   is  soon  ready  for  business. 

*  • 
* 

Bath  robes  in  beautiful  materials  and  variegated  de- 
signs are   seen   in   prices   ranging  from   $2.85   to  $1(1. 

*  * 

* 

Whitewear   is     receiving   a  good     deal     of   prominence, 

nearly  every  store  devoting  a  window  or  more  to  its  dis- 
play. Shirt  waists  are  conspicuous  by  the  absence  of 
colors, — nearly  all  are  shown  in  white. 

*  • 

Summer  belts  are  seen  in  beautiful  designs  at  ridicu- 
lously low  prices.  The  fabric  belts  hold  sway  over  the 
leather  ones  just  at  present.  They  are  shown  m  silk 
principally,  with  gold,  silver  or  gunmetal  buckles  at  the 
back  and   front . 

*  * 

Children's  ready-made  goods  are  given  prominence. 
Needless  to  say  it  is  a  boon  to  many  tired  mothers  thai 
children's  dresses  can  be  bought  at  such  low  prices. 

*  * 

* 

Ladies'  neckwear  is  seen  in  a  most  complete  range. 
Beautiful  collars  can  be  purchased  for  25c.  It  is  per- 
haps to  be  regretted  such  a  killing  has  been  made  on  this 
line,  as  such  low  prices  tend  to  discourage  its  popularity. 
Heal  artistic  designs  can  be  procured  at  prices  to  sun 
any   purse. 


The  premises  of  Moulton  &  Co..  manufacturers  of 
trimmings,  12  St.  Peter  street.  Montreal,  were  partially 
damaged    by    lire    Wednesday.   June    15.      The    loss    is   fully 

{covered  by  insurance.  The  best  and  most  modern  machin- 
ery is  rapidly  being  installed,  the  interior  undergoing 
si  me  slight  alterations,  adding  to  the  completeness  of  the 
premises.  There  is  only  a  very  temporary  delay,  and 
retailers  may  expect   prompt   shipment. 
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Horrockses' 

Longcloths,    Nainsooks, 

Cambrics, 

India  Longcloths, 

Sheetings, 

Ready=made  Sheets, 


(plain  and  hemstitched). 
HORROCKSES'  name  on  each  sheet. 


rlannelettes  highest  quality. 


N.B.-SEE    'HORROCKSES"    ON     SELVEDOE. 


Horrockses,  Crewdson  &  Co,  Limited 

Cotton  Spinners  and  Manufacturers. 

PRESTON,         MANCHESTER,         LONDON,  ENGLAND. 
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SUCCESSFUL 
GARMENT    BUYING 

By  C.  E.  Teep:e. 


J& 


ECA1  SE  of  the  fact  thai  my  position  is  so 
pleasant,  so  far  from  frict  ion— because  I  am 
always  able  to  work  in  unity  with  the  mem- 
bers of  my  linn  for  the  common  end— the  suc- 
cess oi'iiny  particular  department  has  often 
led  me  to  consider  the  position  of  many  large  buyers  who 
hold  a  supposedly  envied  position,  and  who  are  yet 
heavily  handicapped  by  the  old-fashioned  business  meth- 
ods, which  some  /inns  still  continue  through  not  con- 
fiding to  the  chief  lieutenant  of  the  cloak  department,  the 
running  expenses  of  his  department. 

Buyers  Must  Have  Confidence  of  Employers. 
Every  successful  business,  from  the  hardware  business 
up  to  the  very  difficult  task  of  pleasing  feminine  fancy, 
and  running  a  cloak  department  in  such  a  way  that  it 
will  continually  grow,  gain  reputation,  and  at  the  same 
time  make  money  for  the  linn,  depends  on  actual  figures 
in  determine  its  profits  at  the  end  of  the  year.  Therefore 
expenses  must  be  the  standard  upon  which  to  determine 
these   profits. 

The  question  is  then  asked  :  For  what  reason,  or 
rather  for  what  sensible  reason,  do,  at  the  present  day, 
so  many  progressive  firms  insist  upon  keeping  their  buy- 
ers absolutely  in  the  dark  in  regard  to  matters  on  which 
they  should  be  fully  informed,  in  order  to  buy  properly 
and   manage  intelligently  ? 

Personally,  many  years  ago,  1  adopted  this  resolution 
as  one  of  my  cardinal  principles.  I  took  charge  of  i  de- 
partment that  had  not  made  a  showing  to  which  it  was 
naturally  entitled.  Consequently  there  was  a  lack  of 
confidence  on  the  ,part  of  the  firm  which  the  buyer  feit 
the  moment  he  entered  the  department.  For  this,  it  is 
impossible  to  blame  the  firm.  For  when  a  department 
has  been  consistently  unfortunate  in  its  showing  it  is 
only  natural  that  the  firm  should  deal  gingerly  in  refer- 
ence to  it,  and  be  particularly  careful  in  making  progres- 
sive moves,  which  naturally  called  for  the  expenditure  of 
liberal   sums  of  money. 

Success  of  Department  Depends  on  Buyer  Alone. 
With  all  due  respect  to  my  linn  I  felt  that  I  was  per- 
sonally responsible  for  that  department  to  them.  Its 
success  or  failure  depended  on  me  and  my  management, 
and  I  adopted  a  very  linn  course,  making  tip  my  mind 
that  if  I  succeeded  they  would  give  me  credit,  and  if  I 
failed,  1  alone  should  bear  the  blame.  I  therefore  adopt- 
ed as  my  motto,  "run  your  own  department,"  and  I 
started   out    with    these   lines. 

I  had  what  I  believed  to  be  some  good  ideas,  which,  I 
felt,  if  carried  out  along  conservative,  aggressive  lines, 
would  be  successful  and  make  the  department  pay  as  it 
should.  For  I  realized  that  the  profits  and  losses  are  the 
great    underlying   principles   of  any   department. 

It  was  not  long  before  my  linn  was  willing  to  place 
confidence  in  me,  and  earnestly  further  all  my  efforts  to 
make  tiie  department  succeed.  They  put  m  my  hands  ail 
the  knowledge  in  regard  to  the  expense  of  the  depart- 
ment, which  should  enable  me  to  buy  intelligently,  mark 
my  goods  properly,  and  altogether  enable  the  department 
to  show  a  soujid  business  profit  at  the  end  of  eaoh  year. 
\lv  extremelj  and  comparatively  easy  work  through  this 
intelligent  course  persuaded  my  firm  in  giving  me  a  stand- 


ard oi  expense  as  a  basis  to  work  upon,  and  this  fact 
has,  as  I  say,  often  caused  me  to  sympathize  with  the 
buyer  whose  firm  has  not  dealt  with  him  thus  intelli- 
gent ly . 

Courage  and  Prudence  Prime  Factors. 


the      necessary    requirements    for   the    successful 
md    buying   for  a   ladies'   garment   department,    I 
combined    with   a  degree  of   prudence, 


Of  a 
limning 

should  say  courage 

is  the  most  necessary  characteristic.  Courage  and  dark- 
ness have  nothing  in  common,  and  the  buyer  who  is  com- 
pelled to  gness  in  regard  to  the  expense  incurred  in  run- 
ning his  department,  is  guessing  from  A  to  Z.  He  is 
guessing  when  be  goes  to  buy  goods,  he  is  guessing  when 
he  marks  them,  and  he  is  guessing  when  he  closes  them 
out  m  bargain  lots,  thereby  making  his  whole  business 
life  a  very  uncertain  proposition;  and  that  man  must  be 
intelligent,  indeed,  who  is  able  to  guess  correctly  at  the 
end  of  the  season  what  the  figures  are  on  the  right  side 
of    the    ledger. 

Individual  Record  of  Sales  and  Purchases  an  Aid. 

One  of 
ful  to  me 
chases     and    all    sales 


my   individual   plans,   which  has  been   very  help- 
is   in    keeping    an   individual    record   of   all   pur- 
Then,    at    the  end   of   each   month, 


one  is  able  to  get  his  expense  account  from  the  firm  for 
the  corresponding  time.  This  method  enables  one  to  tell 
exactly  how  much  has  been  made  for  that  month,  and 
then  on  carefully  going  over  the  stock,  one  can  find  out 
how  much  worthless  matter  is  on  hand,  thereby  regulat- 
ing stock,  expenses  and  profits  in  such  a  way  as  to  con- 
form with  the  sales.  Then  it  the  weather  is  unpropitious 
and  goods  are  moving  slowly,  and  a  buyer  is  compelled 
to  make  a  sacrifice,  he  will  know  exactly  how  much  and 
what  class  of  goods  to  get  rid  of  at  a  price,  for  he 
knows  exactly  the  figures  in  regard  to  his  department  at 
all   times. 

I  remember  one  instance  of  a  certain  house,  which  was 
imbued  with  the  idea  that  it  was  very  unwise  to  allow 
their  buyers  to  know  what  the  profits  of  their  depart- 
ments were,  for  fear  that  this  would  result  in  a  demand 
for  an  increase  in  salary.  Yet,  in  spite  of  this,  the  firm 
was  constantly  calling  a  meeting  of  their  buyers  to  talk 
over  prospects.  The  position  of  the  buyers  was  really 
ludicrous.  Like  a  ship  at  sea  without  a  rudder  or  com- 
pass, thev  were  powerless  to  move  one  way  or  the  other, 
and  knew  neither  their  latitude  nor  longitude,  and  yet 
thev  were  called  together  to  confer  with  the  heads  of  the 
departments.  How  was  it  possible  for  them  to  return 
intelligent  answers  or  make  intelligent  propositions  when 
thev  hardly  knew  the  salary  of  those  employed  in  their 
own  departments  ? 

At  last,  one  of  the  buyers,  holder  than  the  rest,  calm- 
ly got  up  and  told  the  members  of  the  firm  that  he 
could  nol  intelligently  answer  their  questions  and 
could  not  see  the  advantages  of  conferring  unless  they 
would  state  to  him  the  fundamental  expense  incurred  in 
his  own  department.  He  stated  his  position  so  clearly 
and  emphatically  that  the  firm  took  it  into  c  >nsideration. 
and  it  was  finally  concluded  that  they  would  adopt  the 
policy  that  no  secrets  should  he  kept  from  the  buyer  re- 
garding his  department.  This  is  a  position  in  which  so 
many  of  our  best  and  most  intelligent  buyers  are  placed. 
Mercantile  Business  Like  a  Wheel  of  a  Wagon. 

The  mercantile  business  is  like  the  wheel  of  a  wagon. 
The  firm  is  the  hub,  the  buyers  are  the  spokes,  and  the 
salespeople  are  the  felloes;  and  the  whole  must  be  as 
closely  woven  and  intermingled  and  as  firmly  bound  by 
Hie  iron  tire  of  intelligent  common  interests  as  the  wheel 
itself.  Anil  when  withered  and  dried  by  the  drought  of 
bad  business  it  must  be  watered  and  expanded  by  the 
all-healing  water  of  no  secrets  in  business  between  thev 
buyer,  merchant    and   salespeople.— Cloaks  ami    Furs 
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The  High  Class  Washing  Material 


"Viyella" 

H  •   j  1 1  *■>  l  «•  r  ed 


DOES 

NOT 

SHRINK. 

K  *4  Cbe  Greatest 
jh£*         Cextile 
Success  of  the 


FOR 


Nightdresses, 
Day  shirts, 

Blouses, 

Pyjamas,  etc. 


The  famous  "  TWO  GIRLS"  TRADE   MARK   (ReBd.) 


DAY  AND  NIGHT  WEAR. 


Win.  Ho!  I  ins  &  Co., 


Limited 


Spinners  and  Manufacturers 


Friday  Street, 


LONDON,   ENG. 


SOKE  I'ROI'kll   |()Ks 
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THE    YOUNG     MAN     IN 
BUSINESS 


#0^ 


THE  SALESMAN  AND  THE  TRAVELER. 

THKuK  is  a  kind  of  salesman  that  causes  nunc 
w<  iry  to  the  traveler  than  the  selling  of  goods. 
This  kind  of  clerk  has  the  idea  that  the  tra- 
veler is  willing  to  do  anything  to  improve  his 
chances  of  getting  an  order,  and  on  this  basis 
lie  seizes  every  opportunity  to  i^et  all  he  can  mil  of  him. 
These  clerks  give  him  the  "glad  hand*'  the  instant 
he  enters  the  store,  and  hang  to  him  until  they  make 
him  nervous.  They  sioTe  up  to  him  and  whisper  in  his 
ear  little  items  of  information  that  they  think  he  will 
he  eager  to  |>ay  foi",  and  during  lunch  hour  saunter  into 
the  hotel  office  to  give  hiin  a  chance  to  return  their  evi- 
dence of  affect  ion. 

It  makes  very  little  difference  to  them  whether  they 
are  disloyal  to  their  employers  in  the  remarks  they 
make  or  not  — it  is  the  drinks  or  the  Christmas  present 
they  are  after.  If  the  traveler  sells  in  the  store,  why. 
of  course,  there  should  be  a  rake-off  for  the  clerk  who 
does  him  no  more  good  than  to  smile  and  accept  bis 
treats.  If  he  fails  to  make  a  sale,  well,  he  should  let 
the  clerk  help  him  drown  his  sorrow,  or  pay  for  the  nasty 
remarks  the  salesman  is  ready  to  make  about  his  em- 
ployer. And  when  a  clerk  of  this  kind  stalls  to  talk 
he  shows  more  inventive  genius  than  would  be  necessary 
to  put  him  in  a  position  where  he  would  have  such  con- 
trol of  affairs  as  to  make  his  opinions  rule  in  the  buy- 
ing. 

It  is  very  seldom  that  he  pulls  the  wool  over  the  eyes 
of  the  traveler,  who  merely  allows  himself  to  appear  to 
be  "worked,"  since  lie  knows  that  every  salesman  can 
do  him  some  harm.  At  the  same  time,  his  remarks  to 
his  fellow  travelers  are  uncomplimentary  enough  to  thor- 
oughly inform  them  of  the  characteristics  of  the  sales- 
man. 

While  every  employe  in  a  store  can  injure  a  tra- 
veler's chances  to  a  greater  or  less  degree,  the  traveler 
has  it  in  his  power  to.  do  any  of  them  a  far  greater  in- 
jury. If  salesmen  knew  the  value  that  is  attached  to 
the  cpinions  of  the  traveling  man.  by  the  employer,  they 
would  he  mi  re  anxious  to  create  a  favorable  impression. 
And  that  kind  of  impression  is  certainly  not  given  by 
anything  hut  attention  to  business.  If.  bv  this  means, 
he  dees  not  win  his  friendship,  lie  at  least  (and  this  is 
mest  important)  holds  his  respect.  A  casual  word 
dropped  by  the  traveler  will  defer  or  assist  the  advance- 
ment id'  the  salesman,  and  if  this  "toadying"  wins  his 
affection,  he  is  not  ihe  kind  id'  traveler  whose  opin- 
ions  will   count  . 

A  case  comes  to  mind  that  commenced  in  a  town  in 
Western  Ontario,  where  a  traveler,  in  the  course  of  his 
soliciting,  met  a  salesman  in  a  store  where  the  pro- 
prietor had  shown  marked  abruptness  in  his  treatment 
if  the  traveling  representative.  The  clerk  appeared  to 
sympathize  so  strongly  that  he  could  say  nothing  loo  bad 


about  his  employer.  The  traveler  had.  however,  suffi- 
cient sense  to  see  that  it  was  spile,  and  the  desire  to 
curry  favor  that  was  at  the  hack  of  it,  and  without  be- 
ing too  abrupt,  paid  little  attention. 

Some  months  afterwards,  he  was  in  a  town  some  hun- 
dreds of  miles   away,   and   n calling  to  see  f   hi- 

hest  customers,  found  the  salesman  behind  the  coun- 
ter. After  an  exchange  of  salutations,  the  proprietor, 
who  had  noticed  that  they  knew  each  other,  accompan- 
ied the  traveler  to  his  sample  room,  and  plainly  ask"d 
his  opinion  of  the  clerk  who  had  hut  newly  arrive,": 
Without  hesitation,  t he  traveler  told  all  he  knew,  since 
the  merchant  was  a  good  and  regular  customer.  Of 
course  the  clerk  was  soon  seeking  a  new  position. 


LOYALTY. 

LOYALTY  is  the  first  qualification  which  is  required 
of  every  employe  by  the  successful  merchant.  Loy- 
alty does  not  mean  fawning;  it  does  not  imply  the 
currying  of  favor  by  sinking  all  your  own  dignities;  j  t 
it  means  more  than  simply  doing  your  specified  work 
well.  It  means  faithful  service  plus  a  whole-hearted, 
personal  allegiance. 

Loyalty  in  the  employe  is  necessary  to  the  merchant's 
getting-on;  but  it  is  just  as  necessary  to  the  employe 
himself.  Von  cannot  rise  far  nor  fast  if  you  do  not 
have  fervent  faith  in  the  •-hoss":  and  if  you  lack  that 
faith,  change  your  boss. 

The  loyal  employe  dees  not 
ions,  nor  the  right  to 
he  wijil  choose  to  express 
with  the  "boss."  If  it  is  a  good  criticism,  it  may 
carry  weight  and  will  then  he  appreciated;  hut  if  the 
criticism  is  not  worth  while,  is  not  worth  making  to 
him  face  to  face,  the  loyal  subordinate  will  certainly 
not  babble  il  to  the  other  hands,  or  to  his  outside 
friends,  or  at    home. 

Nor  will  you  listen  to  the  babbling  of  others  con- 
cerning your  employer,  except  to  answer  them  then  and 
there  with  a  protest.  You  will  defend  him  any  time, 
anywhere,  with  the  same  spirit  as  if  your  father,  or 
yourself,  were  the  subject  of  the  babbling. 

The  loyal  employe  stands  up  for  his  own  opinions 
before  his  employer  and  stands  up  for  his  employer's 
(pinions   before   the   world. 

Loyalty  in  the  employe  counts  for  much  in  helping 
the  gocd  impression  which  the  shop  attempts  to  make 
i  i  (  n  the  public  at  large.  [f  the  hands  show  lack  of 
enthusiasm  for  the  shop  the  customer  will  soon  show  lack 
ol  confidence.  On  the  other  hand,  if  you  show  in  your 
manner  ami  words  that  you  believe  the  shop  is  "the  real 
thiiu  ."  the  contagion  of  that  belief  will  spread  to  the 
customers  and  must  influence  favorable  opinion  for  the 
store. 


sacrifice  his  own  opin- 
express  them;  but 
them        face      to      face 
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WOLF 


REGISTERED  TRAPE  MARK 


BRAND 


UnshrinKable 

PURE     WOOL 

Underwear, 

The  Very  best  in  MaKe, 
Style  and  Wear, 

For  Men,  Women  and  Children. 

CAN  BE  HAD  FROM  THE  LEADING  WHOLESALE  HOUSES. 

Robert  Henderson  &  Co.,  7S!e  Montreal 


Crescent    fl 
Hosiery  and  Underwear 

&•  Lennard 

&  Sons 


DUNDAS,  ONT. 


Manufacturers  of  all  kinds  of  1. adits', 
Misses'  and  Children's 

RIBBED  UNDERWEAR 

ill  Cotton,  Wool,  Worsted,  Merino, 
and  Silk,  and  "  Bolton's  "  process  for 
Unshrinkable  Underwear. 

GUARANTEED    UNSHRINKABLE     AND 
NON-FELTING. 


SOLE  SELLING  AC1ENTS 

The  Richard  L.  Baker  Co. 


60  Yonge  St., 


TORONTO,  ONT. 


Establshed    1785. 


^A°E    VAr 


BEE  HIVE 
Knitting  Wools 


MADE     BY. 


REGi  STERET 


J.  &  J.  BALDWIN,  & 
PARTNERS,    Limited, 

HALIFAX,  ENG. 

The  Oldest  Established  and  Largest   Taker-,  of 

All  Kinds  of  Knitting  Wools 


KNOWN  ALL  OVER  THE  CIVILIZED  WORLD. 


Scotch  Fingering 
Wheeling 

Petticoat  Fingering 
Soft  Merino 


Berlin  Fingering 
Balmoral  Fingering 
Merino  Fingering 
Soft  Knitting  Wool 


Vest  &  Silk  Vest  Wools 

Lady  Betty 

Shetland 

Andalusian 


All  of  the  BEE  HIVF  Brand,  and  also  Red  Letter  BB  Scotch  lingering 


Cocoon  and  Eider  Wools 

Pyrenees 

Fleecy 

Dresden 

Amending 


Especially  adapted  for  Hand  and  Machine  Knitting. 

We  claim  that  they  will  knit  further  and  wear  longer  than  any  Other  in 

Now   Qualities:      BEEHIVE     Cocoon     and     Eider     Wools. 

Wholesale  Only.  •  Send  for  Samples. 


Agent  . 


Duncan  Bell 


MONTREAL  and  TORONTO 
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PEWNY'S 

Kid  Gloves 

For  your  Summer  Trade 

put  in  an  assortment  of 

these  gloves. 


EVERY  PAIR  IS  GUARANTEED. 

Pewny's  Gloves  are 

GOOD  GLOVES. 
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6REENSHIELDS  LIMITED 


MONTREAL 

AGENTS   FOR  CANADA 


Irving  Umbrella  Company 


LIMITED, 


SORTING  ORDERS 

SHIPPED    SAME    DAY    AS    RECEIVED 


w 


We  have  Children's  Parasols  at  all  prices 


108  Wellington  St.  W„     TORONTO 


BE   SURE   YOU    GET    THE   BEST 


Paton's  Scotch  Boot  and 
Shoe  Laces 


"  BEAT  ALL  GERMAN  IMITATIONS.'' 


See   Name  on  Every   Box. 
Better  value  Cannot  be  Got. 
Send   for  Samples  and   Prices. 


Cotton,   Thread,    Wool,   Silk, 
Leather  and  Porpoise  Hide. 


11  Paton's  Cotton  Twine." 

Paton's  Wax  Machine  and 
Sole  Sewing  Threads. 

Paton's   Tailors'  Linen 

M  reddS,    Unexcelled  in  Quality. 


Paton's  Super  Machine 
Twist. 


r 


The  best  substitute  for  Silk. 
Retains  Color  and  Lustre 
under    Damp  and  Heat. 


"  Milward's  Sewing 
Needles." 


SOLE  AGENTS 
FOR  CANADA. 


GEO.  D.ROSS  &  CO. 


52  Wellington  St.  West,  TORONTO. 
648  Craig  Street,     -     MONTREAL. 
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i  o  do  the  right  thing,  at  iiir  ii»;iii  tftne    in  Iherigbl  way;  to  do  lome  things  bettei  than   they  were  evei  done  before 
eliminate  errors;  to  know  both  aides  of  the  question  ;  to  be  courteous  ;  to  be  an  example  ;  to  work  foi  love  of  the  woik;  toantii 
requirements;    to  develop   resources;    to  recognise  no  impediments ;   to  master  clrcumstanci  from  in  rather  than  • 

10  in-  satisfied  wuii  nothing  -.hoi  i  of  perfection.'  —Marshall,  Field  4  Co      Motto, 


COMPLAINTS 

D\  a  magazine  article  some  montha  ago  there  ap- 
peared a  stor]  u!  a  big  department  store  which 
kept  a  young  man  tor  the  purpose  ol  being  "sacked" 
in  the  presence  ol  customers  who  came  to  entei 
complaints.  The  irate  lady  (it  is  usually  a  lady) 
appeared  before  the  manager  charging  a  certain  depart- 
men!  with  negligence  or  fraud,  oi  some  other  offence  The 
manager  then  summoned  the  young  man.  "You  are  the 
head  o!  tins  department  '"  lie  asked  sternly.  "Yes. 
was  the  meek  reply.  Alter  giving  the  young  man  a 
lecture,  the  manager  formally  "dismissed"  him.  The 
lady,  (whose  hearl  was  sof1  alter  all),  pleaded  for  the 
young  man.  hut  i he  manager  was  lirm;  so  she  went  away 
feeling    as    though    she    had    jusl    drowned     a    kitten,    while 

the    young    man  went   back  to  his  place  in   the  store  to 

Wail    for   his  next    "dismissal." 

1 1  is  ten  to  one  that  the  irate  lady  was  very  careful 
about  entering  complaints  again— especially  before  the 
manager.  Bui  perhaps  it  is  "even  money"  that  she  called 
at    another   store    for   her   next    purchases. 

There  are  probably  lew  stores  where  the  complaints 
ol  customers  are  handled  alike,  and  although  in  a  com- 
paratively small  dry  goods  store  the  methods  of  the  big 
departmental  can  seldom,  if  ever,  he  employed,  vet  it  is 
interesting  to  observe  them,  for  some  idea  may  he  sun- 
bested  which  may  he  put  into  practical  use  hy  the  aver- 
age drv    goods   merchant . 

In  man]  big  stores  it  is  the  custom  to  employ  some- 
one for  the  special  purpose  of  receiving  and  examining 
into  customer's  complaints.  Sometimes  this  official  has 
not  the  power  to  decide  any  differences,  hut  is  only  there 
to  direct  the  customer  to  the  proper  department.  The 
head  of  each  department  in  that  case  deals  with  the  com- 
plaint himself.  If  he  and  the  customer  cannot  come  to  an 
agreement  the  matter  is  referred  to  the  head  of  the  firm 
direct 

In  some  places  the  complaint .  if  it  is  of  a  serious 
nature  and  (anno;  he  settled,  is  handed  from  salesman  to 
department  manager,  from  him  to  the  manager  of  that 
section  of  the  store,  and  so  on  up  to  the  head,  hut  this 
seems  to  he  a  method  which  would  require  a  ureal  deal 
oi  patience  on  the  customer's  part,  and  probablj  irritate 
him  or  her  so  much  that  the  trade  in  future  would  he 
lost. 

Very  often  complaints  are  made  when  the  mistake,  if 
there  was  one,  was  so  slight  as  to  he  hardly  worth  the 
notice,  and  the  manager  of  one  large  dry  goods  store  told 
the  writer  that  some  customers  of  a  certain  class  will 
"manufacture"  grievances  in  order  to  net  the  best  of  the 
salesman  or  his  manager,  thinking  that  some  compensa- 
tion would  he  given  to  pre ven  1  a  customer  taking  his 
trade  elsewhere.  The  svstem  mentioned  above  would  do 
very  wcil  for  such  an  one.  After  having  to  utter  the 
same  trivial  stuff  from  one  to  another,  and  finally  to 
state    the   case    to    the    chief    of    the    lirm.    it    is    not    likely 


that    the  complainant    would     in     again   withoul   a   verj 

good    excuse. 

(>i    course    persons   ol    tin,    son    aie    usual  1)    well    known 
by   the  lirm.  and   i  iea  ted  accordingly 


A  PROFITABLE  COMBINATION 

WHILE  n  is  generally  acknowledged  that  the  ;ucce 
ol  a  ineichanl  depends  upon  his  own  ahilitir 
there    is    an    additional    cause    ol      SUCCCSS,      and    one 

loo  frequently  neglected,  to  he  found  in  the  co-operation 
of  the  salesmen  with  their  employers  Certainly,  pari  ol 
a  merchant's  ability   is     displayed   in     his  selection     and 

treatmenl   of  salesmen,  hut   his  is  not   .ill    the  commenda 
Hon,    their    work      lor    and    with    him    should    he   given     its 
dues. 

The  relations  of  employer    in  employe  are  on  an    en 
tirely  differenl     foundation     now    from   what   existed     not 
man]    years  ago.     An  employer  can't   afford   to  he  ,, 
with   Ins  subordinates;   he  can     feel   assured    thai    as   thej 
think  of  him  so  will   their  work  lie.  and  as  their  work   is 
good  or  had,   so   is  his  husiness. 

In  his  efforts  to  improve  the  feeling  and  susiain  the 
lies!  efforts  of  his  workpeople  in  his  behalf,  he  is  not  re- 
luctant to  provide  entertainment  for  them.  The  holding 
of  picnics  and  of  excursions  is  one  of  the  most  popular 
methods  of  showing  that  all  ol  life  is  not  represented  in 
the  work  to  he  dragged  from  an  employe,  and  these  evi- 
dences of   interest   are   the  hest    investments   to  he   found. 

This  \ear  several  of  these  excursions  have  been  pro 
vided  bj  employers,  and  in  everj  case  there  has  followed 
a  renewed  enthusiasm  in  the  firm's  interests,  in  hist 
month's  Review  was  given  an  account  ol  an  entertain 
mem  given  hy  the  travelers  of  R.  McKay  a  Co.,  drj 
goods  merchants,  Hamilton,   to   the  lirm  and  employes. 

The  Toronto  Carpel  Co.  held  an  excursion  to  Hamil- 
ton tor  their  employes,  at  which  the  games  and  entertain- 
ment were  greatlj  enjoyed  by  stall  and  firm.  The  em- 
ployes oi     Stanley      Mills     &   Co..  ,ir>    g is  merchants, 

Hamilton,   have   held    their   annual   excursion       The    Roberl 

SimpSOn  Co,  Toronto,  -a\e  lo  certain  ol  llieir  elnpluvc. 
whose    work    merited    it,    a    tup    to    St.    LoUrS    Willi    all    ex 

penses  paid  Aboul  fifty  succeeded  in  winning  the  trip, 
and  everything  of  the  besl   was  provided. 

On   a   more  colossal    scale   is    the  excursion    given   hy    that 
model    modem    husiness,    the    National    Cash    Registei 
Dayton.  Ohio.     Everyone  has  heard  of  the  remarkable  in- 
terest   this   lirm   have   taken   in     their    employes     bj      the 
establishment    of  homes,   parks,   halls  and   clubs,   and    the 

Obligation    of    the    workpeople    is    to   he    increased    Mils    year 

by  the  munificent  gifl  of  tickets  to  S1    Louis  and  into  the 
fair    grounds  to    one    thousand  of  the  employes      Foi 
heads  and   assistant   heads  oi   departments,   Foremen 
assistant    foremen,    with    their    wives,    aboul    four    bui 
in    all.    the  company    will    pa]    fare,   sleeper,   and 
and    to    the   entire    female    start'   of    fiOO    will    be    givei 
and    entrance    tickets.      In    all    it    will    cosl    the     co 
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over  $15,000,  In  addition  to  this,  President  Patterson 
has  boughl  a  large  building  to  be  used  as  a  Woman's 
Century   Club,   and   has   thrown   open   for  the  Summer  his 

Summer  home  and  grounds  at  Far  Hills  for  the  benefit 
of  liis  workpeople 

Such    evidences   of   good    feeling   and    mutual    interest    are 
the    mile    stones    in    the    success    oi    an\     business. 


ENTERPRISE. 

By  .1.  H   Thompson. 

t^    NTERPRISE   means   "Willingness   to  engage   in   labor 
_j      requiring  boldness."     Just  stop  for  a  moment    and 
think    how   many   hundred   merchants  of   to-day     are 
"passing    up"    large    profits   just    from    this   lack    of   enter- 
prise,   this    lack    of    willingness,    and    the   lack    of    boldness 
to   vent  ure  out    of  old   ruts. 

It  is  not  ease,  but,  effort,  not  facility  but  difficulties 
that    makes  business  men   and   great    merchants. 

A  merchant  sits  in  his  private  office  or  in  the  quiet  of 
his  home  and  thinks  of  a  good  idea,  a  good  plan  for  pro- 
ducing business.  The  scheme  assumes  magnificent  propor- 
tions and,  in  reality,  if  carried  out  would  produce  large 
profits,  and  "profit"  is  what  the  merchant  of  to-day 
wants. 

A  good  idea  is  like  a  gold  mine,  hut  of  little  value  if 
it  remains  undeveloped.  Do  not,  be  afraid  to  he  original, 
so  long  as  you  do  not  sacrifice  common  sense  to  origin- 
ality. 

(let  a  plan  thoroughly  formulated  in  your  brain;  sit 
down,  work  it  out  on  paper,  study,  analyze  and  sift  it  to 
the  bottom. 

If  you  have  a  confidential  clerk  lay  out.  your  plans  of 
campaign  before  him  and  when  you  both  have  concluded 
you  have  a  good  thing,  then  and  there  "cork  it  up"  and 
with  a  boldness  of  resolution  carry  it  forward  with  such 
a  vim  as  to  surprise  your  fellow  merchants. 

Never  complain  of  "bad  luck."  When  a  man  talks 
about  his  usual  bad  luck  look  around  to  see  which  one 
of  his  weaknesses  is  making  a  fool  of  him. 

You  will  invariably  find  it  either  laziness,  indifference, 
indiscretion,  pleasure  seeking— liquor  habit  or  some  other 
success-consuming  microbe. 

There  is  no  such  thing  as  "had  luck,"  put  it  down  as 
lack  of  enterprise. 

.There  are  two  things  which  are  absolutely  essential 
for  any  man  to  achieve  the  highest  success,  a  good 
knowledge  id'  his  business  and  the  right  kind  of  grit  in 
his  make  up. 

If  a  man   is   "chicken   hearted"   he  is  doomed    to   failure. 

Another  thing  that  is  doubly  dangerous  to  all  enter- 
prises is  waste  of  time.  Even  men  who  can  in  no  sense 
be  termed  idlers,  waste  a  vast  amount  of  time  during  a 
month  by  reason  of  the  few  moments  they  squander  each 
day.  Look  to  yourself  and  see  where  you  are  losing 
time 

Waste  is  an  element  which  often  makes  pitiable  failures 
of   men    who  ought    otherwise   have   been   eminent    successes 

Another    difficultj    to    a    great    many    men    is    failure    to 
discern    or    grasp    opportunities     as      they      present      them- 
selves      Vet    Ibis    is   one   source    ihat    may    be    readily    over 
come    by    being   always   alert   and    courageous. 

Thousands  of  men  waste  hours  talking.  Some  think 
thev  are  elevating  humanity  In  their  incessant  conversa- 
tion while  they  are  really  tiresome  to  a  degree.  Talk 
little — boast    never — work   quietly,   but    work   all    the   time 

I, el  us  endeavor  to  retain  our  own  self-respect.  We 
are  obliged  to  be  alone  with  ourselves  a  great  deal  and 
talking    too    much    begets    ridicule.      There    is    no    servitude 


meaner  than  the  servitude  ol  having  to  regard  yourself 
as  inferior  to  other  men  because  you  have  made  yourself 
ridiculous  with  your  tongue. 

Another  great  and  essential  feature  of  business  life  is 
to  be  prepared   for  all  emergencies. 

The  higher  the  position  your  enterprising  energy  wins 
for  you  in  the  scale  of  commercial  life  the  greater  is  the 
necessity    for    you    to   be   prepared    for   contingencies. 

If  a  man  lacks  the  energy  or  ambition  to  study  his 
business  to  enable  him  to  get  in  the  path  of  enterprise 
and  advancement,  he  must  make  up  his  mind  to  go  to 
the  bottom  ol  the  ladder  and  remain  there  the  resl  oi 
his  life. 


"POPULAR''  PRICE  GOODS. 

IN    every    town      and      farming    community    there    are   at 
least    twenty   people  who   will  come   in   your  store  and 
buy  a  $1   article  to  ten  that  will  come  in  and   buy   the 
same  article  in  a  $2  quality.     Thai    is,   if  you  have   the  (1 
article   in  stock. 

We  think  the  proportion  of  dollar  customers  is  much 
greater  than  this  but  we  accept  this  example  for  the  sake 
of  fairness. 

Then  we  are  to  assume  that  out  of  all  the  consumers 
tributary  to  your  store  one-third  of  them  buy  half  the 
goods  that  are  sold  in  your  town,  and  the  remaining  tWO- 
thirds  buy  the  other  half. 

A  great  many  merchants— we  believe  the  great  ma- 
jority—would prefer  to  cater  to  high  class  trade  only. 
But  is  it  wise  ? 

Is  it  good  business  to  turn  away  half  the  natural  busi- 
ness from  your  store  in  order  to  show  the  other  half  that 
your  store  is  "their"   store  ? 

It  is  business  you  want,  business  in  dollars  and  cents, 
and  whether  you  get  it  from  the  lady  with  the  diamonds 
or  the  lady  with  the  sun-bonnet  ought  not  to  affect  your 
appreciation. 

This  decision  of  many  merchants  that  they  are  going 
to  cater  only  to  the  higher  class  of  trade  in  their  towns 
is  a  decision  that  needs  reconsidering  in  most  cases,  and 
at  its  best  is  a  dangerous  principle  for  the  profit  side  of 
the    ledger. 

There  used  to  be  a  time  when  merchants  were  of  the 
opinion  that  they  must  go  after  one  class  or  the  other, 
and  this  opinion  prevails  to-day  in  many  towns  of  10,00(1 
to  40,000  inhabitants,  but  the  big  department  stores 
throughout  the  United  Stales  have  practically  demon- 
strated   that    if   is  a  fallacy. 

Even  those  stores  that  have  been  noted  in  the  past  tor 
handling  only  the  highest  priced  merchandise  bo-day  ue 
catering  to  the  masses  with  ground  floor  bargain  depart- 
ments  and   bargain    basements. 

And  wherever  we  go  nowadays  it  seems  to  be  the 
opinion  of  the  most  progressive  merchants  in  nearly  all 
trades   that    it    pays  best  to  keep  goods  for  all   the  people 

The  trade  of  the  woman  who  wants  a  piece  of  dress 
goods  at  50c  a  yard  is  not  to  be  ignored  in  preference  to 
the  woman  who  wants  a  piece  of  dress  goods  at,  %\  per 
yard,  foi  the  50c  customer  far  outnumbers  hei  dollai 
sisters,  and  so  it  is  in  nearly  all  lines  oi  the  retail  husi 
ness. 

II  is  our  opinion  that  any  merchant  who  ignores  the 
"popular"  trade  nowadays  will  lose  monej  therein,  and 
we  also  feel  that  no  argument  is  necessary  to  convince 
retailers    that     they    should    not    neglect    the    "upper    ten 

As  near  as  he  can  within  the  limits  of  Ins  capital  it 
will  pa]  a  retailer  to  cater  to  all  the  people  all  the  tune, 
and  by  all  means  not  to  overlook  the  "lower  twenty"  or 
thousands,    if   you   please- Bui  let    Bios.   Drummer. 
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I  lie  mail  order  business  '      Not  one  of  you  who  read-.  Ihil  I  I 
been  ■Acted  by  It 

\nd  Ihb  I  all  \ou  are  not  only  going  to  have  the  ureal  d.-p.u  t 
inent  -.tores  as  competitors,  but  also  a  new  and  greater  menace,  a 
combination  of  non-competing  Toronto  lated 

"comimu  i.il  speri.il 

i  ins  combination  propotei  to  lend  to  ■  combined  list  of  up- 
waids  of  100.000  of  its  mail-order  Bl  vkk\  a  Maga/.ine  (  atalogue, 
containing  not  merely  the  advertising  matter  of  the  different  lines, 
of  the  several  stores,  but  in  addition  a  Canadian  story,  ill 
tions  by  good  artists.— a  boolt.  in  short,  that  recipients  will  pre- 
serve and  prize. 

How  many  of  these  100.000  or  KiO.OOO  mail  order  buyers  are 
your  natural  customers  1  And  arevou  content  to  sit  back  in  your 
chair  and  MC  them  and  others — always  others — led  aw.i\  Irom 
Rather,  with  th*"  remedy  within  your  grasp,  won't  vou  apply 
n  Won't  you  do  everything  you  can  to  make  customers  and 
keep  them  ? 

Your  remedy  ?  What  is  it  that  has  made  the  mail-order  buii- 
ness.  and  built  it  up  to  its  present  magnitude  ?  Aggressive  Adver- 
tising, wholly  and  absolutely  !  And  what  has  made  this  possible  ' 
Your  complaisance  and  the  complaisance  of  your  brother  merchants. 

There  is  your  remedy  I  Advertise  Aggressively.  Admit  un- 
reservedly that  the  old  days  of  sitting  in  the  store  and  wailing  for 
customers  to  come  to  you  are  a  thing  of  the  Past.  You  KNOW  it 
is  the  man  who  goes  after  it  persistently,  insistently,  aggressively, 
yet  judiciously,  who  is  getting  the  business  to-day. 

You  know,  too,  from  the  very  evident  successes  in  the  mail- 
order business,  that  you  can  no  longer  look  on  the  dollar  you 
spend  for  advertising  as  lost — that  when  your  advertising  dollar 
is  judiciously  expended  it  comes  back,  bringing  others  with  it. 

Y'ou  have  certain  obvious  advantages  over  the  mail-order  man 
— personal  acquaintance  with  your  customers,  situation,  quicker 
deliveries,  etc. — and  can  IK  YOU  WILL,  meet  and  defeat  him 
with  his  own  weapon — Aggressive  Advertising. 

We  put  this  weapon  in  your  hand  and  show  you  how  to  use 
it.  It  is  our  business  to  help  you.  We  prepare  the  kind  of 
Aggressive  Advertising  that  will  help  you  most,  because  it  is  our 
business  And  the  dollar  you  pay  us  comes  back  to  you  bringing 
other  dollars  with  it. 

NOW  is  the  time  for  you  to  write  us.  Don't  let  your  com- 
petitors get  any  longer  lead. 

CHILD  &lFALL 

■Advertising, 
WA  IAE.FI  ELD.       MASS 


tfffc*  F% 


PURE     WOOL 


Cartwrigbt  $  Warner, 

LIMITED. 

Loughborough,   England, 

Manufacturers   « ■  1  — a^ 

NATURAL  WOOL 
UNDERWEAR  *  * 


In  addition  to  the  well-merited  reputation  of  this  firm  in  all 
important  markets  in  the  world  we  take  pleasure  in  subscribing 
to  the  fact  that  during  ten  years  that  we  have  represented  them  in 
Canada  this  reputation  has  been  well  sustained  tor  their  dura- 
bility and  unshrinkable  qualities. 

K.  FLAWS  &  SON,  Agents,    :  :    Mclinda  St.,  Toronto. 


You    can   defend 

u[>or>  our 


"MAPLE  LEAF 
BRAND 

of 

Most , 

Half  Hose, 
Over  Most  , 


?  j 


Fine  Mitt*, 
Toques, 

for 

FINISH 
DURABILITY 

and 

SATISFACTION 


PROMPT  DELIVERIES. 


Maple    Leaf    Brnnd 

Retail     Trade     Only 
SATISFACTION  GUARANTEED. 


The  Goderich  Knitting  Co., 


LIMITED, 


EVERY  PAIR  WARRANTED. 

...Goderich,  Ont. 


Established    1893- 


J.  E    LEWITT    Manager. 

SELLING    AGENTS  : 
AfcCLL'.VG  0>  BURyS.  A.   /,  GILPIN,  J   H   PA  YXF  FRFP     s     WHITE, 

17  Jordan  St..  zj   Victoria  Chambers ,  ajf  Mcdill  St.  Box  64 J.  St.   Stephen,  S.B., 

Toronto.  Ont  Montreal.  Quebec  Winnipeg.  Man      If  W  T     BC-  For  Maritime  Provinces. 
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Cloak  and  Suit  Model. 


YOU  WILL  I'ROMOTE  YOUROWN  BUSI- 
NESS BY  INSISTING  UPON  HAVING 


E 


RE 


( Patented  September  15,  rgoj. ) 

For  Manufacturers  and  Reta 


», 


YOUR  DEMAND  FOR 


Store  Fixtures 

CANNOT  POSSIBLY  BE  TOO  GREAT 
FOR  OUR  SUPPLY. 


URN 


17  190 


CT 


It  is  made  in  latest  shapes,  absolutely 
rect  in  style  and  measurements  and  is 
Btructed  so  that  operators  in  fitting  a  garment 
over  it  can  determine  the  exact  position  of  the 
center  lines  by  grooves  in  front  and  back  which 
can  be  readily  felt  through  the  material  of  the 
garment  which  is  being  fitted. 

Arm-hole  caps  are  made  exact  size  and 
shape  of  human  arm  so  that  the  distance  from 
waist  line  to  armpit  can  be  determined 
accurately. 

Of  course  this  form,  being  the  best  made, 
is  also  indispensable  to  retailers  for  their 
store  displays. 


J.  R.  PALMENBERG'S  SONS 

710  BROADWAY,      NEW  YORK,  U.S.A. 

(ESTABLISHED  OVER  50  YEARS.) 

Factory :  89  and  91  West  Third  Street. 
Manufacturers  of  Papier  Mache  Forma,  Wax  Figures, Finest  Metal  Display  Fixtures.etc 


o.  258.      STRING   TIE.   STAND 


We  are  at  all  times  ready  to  make  shipments  within  3 
days  after  receipt  of  order  unless  it  be  some  special  design 
which  would  take  time  to  make.  Write  us  to-day  about 
your  wants. 


CbeCoromo  Brass  IW9.C0. 

98-100  Lombard  Street 
TORONTO,  ONT. 


FIXTURES    FOR    YOUR    STORE 


The  largest  concern  of  its  sort  in  the  world — such  is 
our  Fixture  Factory. 

Largest  because  best  and  best  because  largest. 

Largest  because  more  orders  for  Fixtures  are  entrusted 
to  us  than  to  any  other  makers. 

Our  Fixtures  are  of  the  newest  in  all  ways — the  best 
and  safest  for  you  to  have. 


Window  and  Interior  Display 
Fixtures,  Papier  Mache  Forms, 
Wax  Figures,  Triplicate  Mir- 
rors, Wall  Mirrors,  Stools,  Show 
Cases- 


No.  396 


No.  391 


No.  520 


SEND  POR  OUR  CATALOGUES—  PREE 


Hugh  Lyons  £»  Co. 


CHICAGO  SALESROOM, 
238    MADISON    ST. 


LANSING,  MICH. 


NEW   YORK    SALESROOM, 
679  BROADWAY. 
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DECORATION 


LEARN  FROM  EACH  OTHER. 

0)   K     i:    HcOol] 

THKRE'S  no  better  schooling  than  to  inspecl  the 
efforts  di  others  in  the  same  hue  of  work.  It 
in. ..ulcus  one's  mind,  stimulates  ideas,  and 
spurs  one  on  to  greatei  eBorl  To  sec  the 
work  i>i  others  sets  the  pace  and  benefits  us 
in  man]   « 

^ .  > 1 1  should,  however,  take  extreme  care  thai  your  pace 
maker  is  one  worthy  of  acting  the  pari.  Too  often  the 
young  man   in  oui    smaller     towns  look    with   reverential 


ol    i  "'I   will   in    enjoying  i h  looked   foi    breathing   spells 

or  Summei   vacations  during  this  month      Vou   will  prob 
aM\    visit   one  or  more  good  towns  01  citii  thai 

Lime,   and  you   should   make   the  mosl    ol   youi    opportuni 
ties  in  nil  your  note  book  with    sketches  and  memoranda 
oi  the  decorative  ideas,  units  and  displaj   .  which  you  are 

likely    lo    meet  . 

You'll  Find  Much  Chaff. 

Much  oi  what  vou  may  see  will  be  crude  and  ol  little 
educational  value  but,  again,  even  in  some  ol  the  mailer 
towns  you  are  liable  to  run  across  a  "gem  "     The  write] 


Show  Cards  by  Archie  A.  Arnold,  with  D.  Spencer,  Victoria.   B.C. 


eyes  at  the  window  work  of  his  elder  brother,  who  holds 
a  position  in  a  city  departmental  store.     Because  a  man 

is  fortunate  enough  to  hold  a  position  in  a  large  city 
house  it  is  no  criterion  that  he  is  master  of  his  art. 
There   are    good    and    indifferent    decorators    in    the    largest 

stores,  .mil  sometimes  we  worship  a  false  god.  Resultful 

business-getting   windows  are  not   all   made  in   the  cities. 

Absorb  What  You  See. 
I    wi^h    to   saj    .1    word    to    the   little   army   of    trimmers 

who  scan  this  department  each  issue,  and  it  is  this:  Most 


seldom   takes  a   trip  of  any   length   without    finding  a     new 
wrinkle  in  draping,   folding,  hanging,    displaying,    oi 
ting   some  article   in    the  dry    goods   line. 

Are  all  Different. 

It   is  simplv  astonishing  how    many   n 

tide    lends    itself     to      display    when    handled    hv    the   multi- 
tude   of   decorators,    looking    at    it    from    their    own 
point       None  of  us  see  eye  to  eye,   and   none  ol         think 
exactly   alike,  consequently   none  of   us  execute  our   work 
in  exactly   the  same  manner       I:    h  tin-  . 
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ili.ii  we  axe  ;ill  groping  after,  and  some  of  us  are  fairly 
successful  in  finding,  but  it  must  always  be  a'1  the  ex- 
pense of  sonic  thought  or  study. 

Make  Some  Advancement. 

II  you  but  learn  a  few  new  ways  to  display  a  hand- 
kerchief, a  novel  fold,  or  disposition  of  a  dozen  of  nap- 
kins, a  way  you  have  not  seen  to  arrange  a  towel  dis- 
play, a  dress  goods  drape  that  is  novel  and  fetching,  a 
wash  goods  pull  that  takes  the  eye  and  which  you  had 
never  thought  of,  or  a  ledge  trim  that  is  simple  and  yet. 
effective  in  display— would  you  not  think  that  your  holi- 
days had  been  well  and  profitably  spent  if  you  could  even 
add  one  half  of  the  above  suggested  novelties  to  your 
store  of  ideas  ? 

Ask,  It's  the  Way  to  I>arn. 

If  you  find  a  puzzler  on  your  trips  run  into  the  estab- 
lishment and  introduce  yourself  to  the  window  trimmer. 
Tell  him  you  want  to  "steal  '  that  drape  in  his  window, 
and  your  experience  will  not  be  ours  if  you  meet  with 
anything  but  the  greatest  courtesy.  He  will  be  flattered 
to  think  that  his  work  has  commended  itself  to  a  fellow 
trimmer,  and  anything  he  can  help  you  with  is  yours  for 
the  asking.  And  right  here  let  us  say  that  a  little  judici- 
ous pumping  often  reveals  a  few  hidden  nuggets  that  one 
can  add  to  the  many  good  things  already  garnered  in 
that  precious  note  book.  After  a  little  practice  you  will 
find  that  there  is  scarcely  a  fold  or  drape  but  what  you 
can  copy,  execute,  and  improve  upon  from  a  rough  pencil 
sketch  and  a  little  memoranda.  In  fact,  the  writer  has 
inner  yet  found  but  one  puzzling  wash  goods  drape  upon 
which  he  got  stuck,  and  it  looked  so  simple,  too. 

Travel  a  Good  School. 

Travel,  whether  it  be  far  or  near,  broadens  our  ideas 
and  is  a  school  oi  education  than  which  there  are  few 
better.  Our  forefathers  believed  that  the  young  man 
should  be  kept  close  to  the  home  nest.  To-day  it  has  be- 
come a  common  saying  that  the  boy  will  never  become 
proficient  until  he  is  thrown  out  upon  the  world  upon  his 
own  resources.  While  I  would  not  encourage  roamers,  I 
believe  that  the  decorator  who  has  traveled  and  has 
worked  in  half  a  dozen  different  towns  during  his  career, 
will  be  a  better  man,  all  things  being  equal,  than  he  who 
has  been  planted,  like  an  oak  in  a  forest,  in  one  town  all 
his  life.  Mind  you,  I  am  not  in  sympathy  with  those 
fellows  who  seldom  hold  a  position  more  than  a  month 
or  two,  but  1  refer  to  the  man  who  remains  in  one 
establishment  say  for  a  year  and  then  obtains  a  better 
position,  and  so  on  up  the  ladder,  until  he  reaches  the 
apex,  which,  by  the  way,  few  men  reach  in  a  life  time. 

Hot  Weather,  but  Good  Trims. 

Although  it  is  holiday  time  by  the  calendar,  energy- 
stifling  temperature  by  the  thermometer,  and  the  Summer 
goods  are  getting  somewhat  wearisome,  as  they  annually 
do  about  August  the  first,  yet  you  must  not  let  the 
character  of  your  shows  deteriorate,  although  you  have 
turned  and  twisted  the  goods  of  all  the  lines  in  stock  in- 
fo every  conceivable  kind  of  show.  The  same  troublesome 
situation  rolls  round  each  year.  Hut  don't  despair;  a  Ut- 
ile while,  and  Fall  stuffs  will  be  tumbling  in  and  then 
things  will  be  lovely.  By  the  way,  do  you  keep  as  close 
a  watch  on  the  late  assorting  lots  of  Summer  goods  as 
you  should  ?  They— these  new  lots— quite  frequently  solve 
the  problem  of  making  change  in  the  windows.  Some  of 
the  goods  that  are  not  much  for  looks  in  a  window  all  by 
themselves,  are   wonderfully   aided   by   a  lew   lines  of    \.\\v 


n  >velties  which  every  store  receives  at  the  tail-end  of  the 
season,  or  a  few  of  the  early  Fall  things  that  drop  in  be- 
fore the  weather  warrants  wear. 


A 


SHOW  CARD  WRITING. 

By  A.  A.  Arnold,  Victoria,   III' 

TTRACTIVE  show  card  writing  is  one  of  the  most 
important  methods  of  advertising  used  by  the  pro- 
gressive and  up-to-date  merchant.  It  is  necessary 
that  these  cards  be  inexpensive  in  order  that  regular  an- 
nouncements may  be  made  to  the  public  that  will  interest 
and  draw  trade.  They  may  be  executed  by  a  novice,  and 
in  a  way  serve  tiie  purpose.  But  the  desire  of  every 'mer- 
chant is  to  make  the  show  cards  an  artistic,  and  at  the 
same  time  remunerative,  feature  of  the  window  display. 
No  matter  how  big  a  bargain  he  may  have,  the  goods  may 
lie  on  his  shelves  for  years  if  he  fails  to  use  attractive 
display  cards  and  catchy  announcements. 

The  novice  in  show  card  writing  requires  to  use  a 
goodly  amount  of  patience.  The  one  great  trouble  with 
the  majority  is  to  want  to  be  too  artistic  from  the  start. 
And  right  here  I  might  say  that  nearly  all  the  big  stores 
use  as  plain  a  card  as  possible,  with  a  bold,  striking  an- 
nouncement, and  devoid  of  much  fancy  scrolls,  etc.,  which 
more  often  in  the  case  of  the  beginner  only  tend  to  con- 
fuse the  reader. 

A  white  board  with  a  black  letter,  or  black  board 
with  a  white  letter,  makes  a  very  artistic  and  attractive 
card.  Pictures  may  be  used  to  a  great  advantage  in 
many  lines,  such  as  millinery,  ladies'  cloaks,  men's  hats, 
clothing,  siioes,  etc.  A  neat  illustrated  card  always  at- 
tracts the  eye. 

The  idea  of  a  window  card  is  to  make  it  as  simple  as 
possible,  and  yet  to  be  so  striking  that  it  arrests  the  at- 
tention of  the  passer  by  and  compels  him  to  look  at  the 
goods.  Then  it  remains  for  the  goods  to  be  the  attrac- 
tion which  wiil  bring  him  into  the  store. 

Drop  black  (ground  in  Japan)  will  be  found  about  the 
best  for  ordinary  black  lettering.  The  color  flows  freely 
from  the  brush,  in  an  intense  black,  and  dries  with  a  dull 
surface  a  few  moments  after  the  application.  It  may  be 
prepared  as  follows  : 

Use  a  vessel  that  will  at  least  hold  half  a  pint.  In 
this  put  your  drop  black,  in  bulk  equal  to  a  large  Eng- 
lish walnut,  add  about  a  teaspoonful  of  furniture  varnish, 
stir  until  thoroughly  mixed  and  then  thin  with  turpentine 
until  it  becomes  equal  to  the  consistency  of  cream,  so 
that  it  flows  freely  from  the  brush. 

Brushes  should  be  cleansed  thoroughly  in  benzine  and 
dipped  in  kerosene  before  they  are  laid  away.  The  kero- 
sene should  be  rinsed  out  of  the  brush  before  it  is  used 
again. 

To  mix  white,  use  a  vessel  capable  of  holding  one  pint. 
Mix  dry  white  zinc  with  water  until  it  becomes  a  thick 
paste,  in  quantity  not  to  exceed  two-thirds  the  capacity 
of  the  vessel;  cover  closely  and  allow  this  to  remain  a 
day  or  two,  then  add  a  half  fluid  ounce  of  mucilage.  The 
effect  of  the  mucilage  is  to  size  the  white;  that  is,  to 
cause  it  to  adhere  sufficiently  to  not  rub  off  after  it  has 
been  applied  to  the  card. 

One  of  the  great  features  is  the  designing  and  laying 
out  of  a  carl.  Don't  overcrowd;  a  word  or  two  and  the 
price  is  much  easier  to  read.  Leave  lots  of  space  around 
the  border,  as  it  makes  the  lettering  stand  out  more 
prominent. 

White   oil    color   mixed    with   a    touch  of   black   gives     a 
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THERE    IS  ▼ 

NOTHING  MORE  ARTISTIC  J 

THAN    OUR  ^ 

Embossed  — — .  X 
Steel   Ceilings! 


S.mki  for  Catalogue 
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moderate  in 

prlOC  ami  will 
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Plate  No.  417 


METALLIC  ROOFING  Co 
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THE 


TORONTO 


MONTREAL 


Limited    A 
WINNIPEG     ▲ 


NO.  30      6  AND  8  FT 

DISPLAY  CASE 

This  handsome  Silent  Salesman  Cast.-,  \-j.  m.  In-*  hi^li, 
28  inches  wide,  receding  base,  sliding  glass  doors,  two 
finished  wood  shelves  in  hand-polished  golden  oak  and 
with  Plate  Top  Hoveled,  S">.no  per  fl. ;  with  double- 
strength  glass  top,  $4.00  per  ft.  Boxed  F.O.B.  Detroit. 

THE  REID  MFG.  CO, 

Detroit,  Mich. 


IMPERIAL  JOBBING  CO.,  Lock-Bo*   317, 

WINDSOR,    ONI.,  Agents. 

Write  for  Catalogue. 


J 


Alterations    to    Store    Fronts. 

Now  is  the  Time. 

Do  not  leave  until  winter. 


R|S^: 


This  shows  the  effect  of 

LUXFER  PRISMS  on 
each    ray  of  light. 


Write  us  for 
DESIGNS 

and  IDEAS 


Laxfcr 
Prism  Co. 

LIMITED 

lOOhin^Si.M,  si 
TORONTO 


crum  ifejgjfi  A  LA  U  Av 


iiiolH 


This  shows 

THE  FINISHED 
ARTICLE. 


Laxfer 
Prism  Co. 

LIMITED 

100  kino  !S I. M«  st 
TORONTO 


Ory    Goods 
Kt-view 


THE   ART    OF   DISPLAY 


Aug.,    I90i 


very  ptetty  soft  shade  oi  grey,  which  can  be  trsed  to 
greal  advantage  with  black  or  red. 

A  number  live  red  sable  brush  is  about  the  best  for 
ordinary   cards. 

Too  much  time  cannot  be  devoted  to  practice.  It  is 
onlj  by  practice  that  a  person  can  hope  to  succeed.  A 
half  hour  a  day  is  far  better  than  two  or  three  hours  one 
day  and   then  perhaps  none  for  a  week. 


the  ends  of  each.  The  lower  bow  bin])  is  allowed  to  fall 
softly  into  position,  and  a  garniture  of  fancy  applique 
trimming    finishes   the   whole.     The    surplus     material    is 


ELABORATE  SILK  DRAPE. 

(Illustration  No.  1.) 

THIS  elaborate  silk  drape  is  formed  upon  an  ordinary 
brass  parlor  table,  placed  corner  wise  to  the  glass, 
upon  which  is  placed  a  draped  bust  form  dressed 
with  a  cream  silk  blouse  with  fancy  belt  and  stole  tie; 
with  a  good  firm  taffeta  silk  form  the  end  into  a  large 
bow  and  fasten  to  rear  left  hand  corner  of  table,  allowing 
the  material  to  pass  underneath  the  table  and  touch  the 
platform;  then  tie  another  soft  bow  and  attach  it  to  the 
rear  right  hand  corner,  allowing  the  material  to  drop  to 
the  window  floor,  and  attach  a  third  how  to  front  table 
leg  at  the  height  of  the  platform.  Any  surplus  sil'i  may 
be  disposed  on  the  floor  around  the  table  feet.  This  Hea 
can  be  enlarged  upon  or  modified  by  using  other  lor. us 
for  foundations  as  easels,  fancy  chairs,  or  bric-a-brac. 

AN  UNCOMMON  DESIGN. 

(Illustration  No.  2.) 
The    base  of     this  design   is   formed  of     three     circles, 
as     will     be     noticed     in     the  reproduction.       The       top 


(Illustration  No.  1.) 

piece  runs  straight  up  with  a  cross  piece  nailed  to 
the  upright,  and  the  diagonal  maltese  cross  effect  is 
simply   a  straight    strip   with   cross   sections   nailed   across 


(Illnstration  No.  2.) 

utilized  for  a.  rippled  floor  dressing.  The  material  used  is 
fancy  French  goods,  but  is  quite  pretty  when  draped 
with  any  soft  wash  material.  Both  designs  ,ire  quite  un- 
common and  are  but  a  selection  from  over  sixty  varied 
forms  that  will  appear  from  time  to  time  in  this  tle;>ar< 
ment. 

TIDINESS  IN  DISPLAYS. 

TIDINESS  and  neatness  in  dress  are  to  be  commended 
in  every  walk  of  life,  and  the  well-dressed  man  or 
woman  unconsciously  commands  deference  and  re- 
spect. By  "well  dressed"  is  not  meant  richly  or  gaudily 
dressed,  but  merely  an  appearance  indicating  care  and  at- 
tention. The  sloven  in  dress  rarely  commends  himself  to 
consideration. 

Just  so  is  it  with  the  store  or  the  window.  It  is  quite 
as  important  for  the  drygoodsman  to  have  neat  and  fresh 
displays  as  it  is  for  him  to  be  careful  in  his  dress.  I  lis 
store  will  become  so  much  the  more  interesting,  not 
merely  to  every  customer  who  enters  it,  but  to  every 
passer-by  who  glances  at   the  windows. 

Changes  of  dress  on  the  part  of  persons  arc  frequent'v 
effected  for  the  mere  sake  of  show,  and  are  thus  not  ex- 
actly commendable,  but  it  must  be  said  on  the  other 
hand,  that  frequent  changes  and  rearrangements  of  the 
contents  of  the  store  serve  a  useful  and  praiseworthy  end. 
Every  idle  moment  can  with  profit  be  spent  in  devising 
fresh  ways  for  adding  variety  to  the  stock. 
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A  Substitute   for    TNvine. 

Tape,  containing  your  advertisement,  is  much  neater  and  yet 
very  reasonable  in  price. 

A.  T.  Porter  Importing  Co.,  232  McCill  St.,    Montrea 


r 


"\ 


lluminated 


JOHN  I'ETZ.  Patentee. 

When  you  boy  allow  oaaea  you  want  qualltf    ih.it  »  certain   bo 
wunt  to  i>ii)  any  more,  than  yon  ba< 

Om    ho*  miM  ur.   quality  ilironicli  and  through.    They  poaasai  all  the 

I l  !•■ «  "'  &U  ol  hi  i  ihoa  i  net     and  m  i 

eicellonce  which  placet  them  beyond  tl  ompetition      w 

no  more  for  out  ibi  in  I  be]  are  irorth 

Ontalde  shon  saaai  era  "the  thing     we  make  thi 

Write  to-day  for  ilhi»trau.i  deaorlptlooi  and 

DETROIT  SMOH  C4SE  COMPANY, 

siiuu  Case  Bnil'lersto  Progressive  Uerchauti 
482  to  490  Fort  Street  West,  Detroit,  U.S.A. 

Canadian  Branch— Windsor,  Ontario 

.inns  l'i  i/.  Pits,  and  Bupt  m  >  i  id  i:  i   M  « i.i>i  i .  So     indl 


William  Liddell  &  Co ,  -  BELFAST,  IRELAND, 


TRADE 


MARK 


Beg  to  announce  that  their  new  collection  ol 


The  Celebrated  Gold  Medal  Brand  Linens 


for  the  coming  season  is  now  complete,  comprising  many  new  and  elegant  designs  especi- 
ally produced  to  meet  the  demand  of  a  critical  clientele.  All  lovers  of  high,  artistic  designs, 
combined  with  excellence  in  quality,  at  POPULAR  PSICBS,  should  carefully  examine  THBSB 
WORLD-BBHOWNBD  linens  before  placing  their  orders  elsewhere,  a  full  range  of  which  is 
now  being  shown  by  our  representatives. 

Represented  in  Canada  by  JAS.  A.  CANTLIE,  22  St.  John  Street,    HONTREAL. 


Lam.son  Perfection  Cable  Cash  Carrier 


Serves  any  Dumber 
of  floors  from  one 
cash  desk. 

Hundreds  of  users 
testify  to  its  excel- 
lence. 


Write  for  particulars  .  .  . 

I  ainson  Consolidated  Store  Service  Co.,  no.  73  \dciaidc  street  wmt,  Toronto.  Ont. 
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August  Specials 


Broken  Lines  to  go  Quick 


Samples   for    the   Asking 


In  order  to  make  way  for  Fall  Goods,  now  arriving,  we  wish  to  move  all  small  and 
large  lots  from  all  departments  in  the  shortest  time  possible.  No  old  stuff,  but  bright,  new 
and  right-to-the-minute  goods,  including:  Ginghams,  Muslins,  Shirtings,  Waistings, 
Fancy  and  Colored  Lawns,  Mercerized  Mattings,  English  Percales,  American 
Percales,  Oxford  Shirtings,  Etc. 


IN 


Blouses,  Skirts,  Wrappers,  Etc, 

we  will  sort  you  up  for  the  smallest  prices,  consistent  with  reliable  goods.  Our 
$9.00  doz.  Underskirt  is  made  from  a  High-Grade  Sateen  and  cannot  be  surpassed  in 
Style  or  Workmanship  at  the  price. 


We  invite  YOU  to  spend  a  few  hours  in  our  warehouse  at  this  particular  season  of 
the  year,  believing  that  it  would  be  in  the  best  interests  of  all  concerned.  So  many  worthy 
lines  in  limited  quantities  not  worth  while  sampling,  that  it's  your  privilege  to  secure  a  share 
of  them  at  a  price. 


Fall  Samples  are  not  extreme,  all  carefully  selected  with  an  eye 
single  to  the  Buyer's  and  Seller's  interest.  If  our  Representatives 
do  not  reach  you  a  card  to  our  address  will  bring  one. 


John  M.  Garland,  Son  &  Co. 


Wholesale  Dry  Goods 


PS  —Mail  Orders  filled  same  day  as 

received.     No  charge  for  cases  or  bales. 


Ottawa,  Canada 


-10 


Am*.  I004 


1 


GOOD 


VI DC-AW  A  K  El 


ABVEMtl  S I  NCRETAltERS 


^L 


/ 


LA  A.  A_>.-A.._S_ 


•  This  department  is  conducted  and  prepared  tiy  Mr  |.  '"  Kirkwood,  advertising  ipeciaJtSt,  rorontO,  and  one  enjoying  a  \\\v.\\  reputation  as  an 
expert  and  authority  on  all  advertising  matters.  lie  will  lie  pleased  to  answer  qaestioni  regarding  advertising,  lo  give  the  a.,si,!anre  and 
advice  which  an  expert  is  so  well  qualified  to  Rive,  and  to  criticize  advertisements  which  may  !»•  submitted  to  him.  It  is  intended  that  the  depart- 
ment shall  he  helpful,  practical  and  well  up-to-date.  Correspondents  should  address  their  letters  to  "Good  Advertising  Department,  lux 
PRV  rF'">i>,    REVIKW,    Toronto. 


BUY  STORE  FIXTURES. 

THE  farmers' paj  daj  is  nol  Ear  off.  Ln  Septembei 
there  will  begin  to  be  marketed  the  golden  grain 
and  other  Emits  of  the  farm.  Canada  lias  had 
another  good  year,  and  the  prosperity  continues 

unbroken.    What  all  tln>  means  to  the  drj  ^ Is 

merchant  and  genera]  Btore  keeper  is  nol  bard  to  under- 
stand. The  Pall  trade  for  1904  oughl  to  be  gratifying  iu 
the  extreme.  The  succession  of  good  years  has  been  •> 
boon  i"  the  retailers,  and  has  enabled  them  l"  enlarge 
i  hen-  business  wi  nderfullj . 

Willi  .-in  increased  turnover  and  with  multiplied  profits, 


DO    YOU    READ    ADVERTISEMENTS? 

The  Editor  of  the  department  of  Advertising 
for  Wideawake  Retailers  is  curious  to  know  to 
what  extent  the  readers  of  The  Dry  Goods  Re- 
view read  the  advertisements  of  manufacturers, 
jobters,  and  wholesalers  which  appear  each  month 
in  the  columns  of  The  Review.  What  he  wants 
to  know  in  particular  is: 

Are  you  influenced  in  your  buying  by  the  ad- 
vertisements contained  in  The  Review?  To  tho*.c 
who  will  take  the  trouble  to  send  to  the  Editor 
a  post  card  answering  this  question,  there  will  be 
sent  a  pleasing  acknowledgment. 

The  Editor  has  a  better  reward  for  those  who 
will  send  him  a  statement  from  time  to  time  after 
the  following  manner: 

"I  was  influenced  to  give  Messrs 

an  order  for  goods  through  having  read  their  ad- 
vertisement in  the  (give  name  of  month)  num- 
ber of  The  Dry  Goods  Review. 

A  fuller  statement  of  what  constitutes  the  re- 
ward will  be  made  to  those  who  are  interested 
enough  to  send  a  card  of  inquiry.    Address. 

Editor  Dept.  of  Good  Advertising, 
The  Dry  Goods  Review,  Toronto. 


then?  baa  been  ;i  very  wise  liberality  on  the  pari  of  man} 
merchants  in  the  direction  of  unproved  Btores,  both  i •  i - 
side  and  out.    All  through  the  country  thrifty  tradesmen 


have   taken   advantage  of   these    fat    years,  and    have   in 
•zested   a   portion   of  heir  surplus  earnings   in   puttin 
plate   glass   and    prism   glass,   in   adding   silent    salt 
>lio\\    c ;ases,   111   buying  counter  and   window   fixtures  .>  i»l 
wax  figures  for  the  effective  display  oJ  men's  and  women's 


A  COURSE  IN  ADVERTISING. 


It  is  the  thought  of  the  Editor  of  this  do 
partment  of  advertising  for  wideawake  retailers, 
that  a  series  of  lessons  on  advertising,  to  appear 
monthly  in  these  columns,  would  be  appreciated 
by  many  merchants  and  salesmen  throughout  th> 
country.  The  Editor  would  be  glad  to  have  a 
post  card  from  every  one  who  thinks  well  of  this 
suggestion,  to  assure  him  that  such  a  course  of 
advertising  instruction  would  be  welcomed.  Ad 
ress, 

Editor,  Dept.  of  Good  Advertising, 

The  Dry  Goods  Review,  Toronto. 


clothing,  furs,  hats  and  gloves.  It  takes  a  Large  faith  and 
courage  to  nut k'«-  these  outlays,  but  it  is  the  faith  and 
courage  that  made  merchant  princes  of  men  who  once 
measured  their  business  by  very  modest  standards.  Th  ■-•'• 
investments— for  they  are  investments  are  made  in  the 
times  of  pi'osperity,  and  in  times  when  business  depres- 
sion robs  everybody  of  boldness,  these  substantia]  signs  of 
past  success  enable  a  merchant  to  keep  n|>  a  good  showing, 
remove  the  lean  look  of  reduced  stocks,  and  imparl  a 
brightness  and  smartness  to  the  store  that  insensibly  give 
the  impression  of  prosperity,  even  in  the  midst  of  dull 
t  tmes. 

When  times  arc  brisk  ami  the  public  is  buying  freely, 
and  every  store  is  prospering;  when  si,,dN^  mv  large,  and 
salespeople  an-  busy,  the  lack  of  good  fixtures  is  not  so 
apparent,  and  manj   merchants  become  indifferent  on  the 

subject   of  interior  and   exterior  improvements.      I 
when  trade  has  slackened  and  people  have  become  <•., 

and  require  coaxing  ami  tempting  to  persuade  them  to  ex 
change  dollars  lor  merchandise,  the  Btore  that  i^  most  at- 
tractive,   that    is   tlie    best    furnished    with    fixtures,    mir- 
rors, show    cases,  etc.,   is   the  one   that    will    win   out.  other 


Al 


Dry    Goods 
Ki-view 
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things  being  equal.  It  is  al  such  times 
thai  the  merchant  perceives  the  sell- 
ing value  of  these   inanimate   things 

made  of  w 1.  metal  and  glass,  and 

recovers    the   expenditure   of    former 

years. 

Sometimes  it  is  thought  that  ad- 
vertising begins  when  one  buys  news- 
paper space  and  printer's  ink,  bui 
that  man  may  be  called  a  good  ad- 
vertiser who  spends  his  money  in 
equipping  his  store  with  furniture, 
whose  chief  function  is  the  selling  of 
more  goods. 


WHAT  WOULD  YOU  DO? 

A  correspondent  sends  the  fol- 
lowing   letter: 

"I  opened  up  a  general  store  ill 
tin;,  place  last  November.  1  am  no1 
salistied  with  the  business  I  have 
been  doing,  so  would  like  an  ex- 
pert's advice.  1  am  a  strong  believ- 
er In  advertising  and  in  going  out 
alter  business.  This  town  has  a  pop- 
dation  of  only  two  hundred,  but  the 
surrounding  country  is  good  farming 
land.  The  nearest  competing  towns 
arc  none  of  them  nearer  than  live 
miles,  but  there  are  several  places 
within    a   radius   of   10   miles. 

1  have  one  competitor,  a  firm 
which  has  been  in  this  place  a  long 
time.  It  is  very  wealthy,  and  carries 
a  heavy  stock,  three  times  what  1 
carry.  Their  stock  isn't  attractive 
at  all.  They  have  been  in  business 
for  nearly  40  years,  and  so  you  can 
understand  how  much  dead  stock 
has  accumulated.  They  never  sacri- 
fice old  stock  to  sell  it.  Their  meth- 
ods are  old  fashioned.  The  junior 
partner  has  been  a  life  time  in  the 
linn's  service,  and  is  not  a  whit  nio'e 
progressive  than  the  senior  member 
of  the  firm.  The  salesmen  are  as 
dull  as  their  principals.  The  linn 
do  a  private  banking  business  in 
addition  to  their  trading,  and  have 
money  out  on  mortgage  all  over  the 
country.  People  feel  compelled  to 
trade  at  their  store  because  they  owe 
them  so  much  money.  When  1 
opened  up  a  new  store,  the  firm 
across  the  street  began  lowering 
their  prices,  to  drive  me  out  of  busi- 
ness. 

I  give  no  credit;  my  competitors 
give  credit  to  everybody  who  ;s 
worth  anything.  My  capital  is  very 
limited  where  theirs  is  not.  They 
own  two  creameries  in  the  neighbor- 
hood, and  if  any  customer  owes 
them  money,  they  keep  the  amount 
fioni  his  butter  account  at  the  end 
of  the  month.  You  will  see  that 
they  have  the  better  of  me  in  more 
ways  than  one. 

A    great    many    of    their    old    cus- 


|  House-Gleaning  § 


AND 


A    IN    LI  i 

[Carpet  Season!! 


The  time  when  the  housewife  has  her  most 
severe  trials.  It's  the  time  when  the  housewife 
takes  inventory — as  wc  would  say  in  the  business 
world  Kinds  out  what  is  to  be  promoted  to  anoth- 
er room,  what  is  to  be  replaced,  what  new  things 
aie  necessary.  To  day  we  tell  a  price  .story  o!  new 
goods  that  are  most  in  demand.  Wc  promise 
prompt,  courteous  attention. 


English  Wilton  Carpets. 
Extra  he&vj  Wilton  Carpets,  th< 
to  be  a  yrtat  wearing  Carpet. 

!ul  designs,  with  border    to  match,  the 
laid,  free  of  ih  irge. 

English  Brussels  Carpets 

-  populw 


trough!)' tested  and  proven 
neb  colorings  and  bcauti* 
ie    yard  $i  35.     Made  and 


mplete  range  of  the: 

gns,  with  green,    hi 
t  parlors,  dining  ro. 


A  very  large 
•rsible  pattern 


30  and  1 

Floor  Rugs. 

A  choic 
quetle,  Axn 


K'hes, 

Floor  Oil  Cloths 


display  ol  New  Rugs  in  reversible  patterns,  Mo- 
nster and  Tapestry,  si/.es  18x27  inches,  up  to  36X 
75c,  with  all  the  intermediate  prices  up  to  J5. 


Agn 


all 


vidths  from  1 8- Inch 
wide.  Lovely  pat- 
lly  50c  yard. 


]  sale,  at 


riety  of  new   pattei 
.  the  heavy  floor  oil  cloth    two  yards 
terns  m  Floor  Oil  Cloth,  two  yards  wide,  01 
Jap  Mattings, 

A  splendid  variety  of  that  popular  floor  covet 
the  yard    10,  [t,ia>f.  15.  20,  25  and  35c. 

The  Best  Linoleums. 

Tlie  t>esi  productions  fmm  the  best  makers  In  England  and 
Scotland,     pur    values  and    designs  will    please  you.       Widths 
I  .hi.:  .[  yards  wide,    at  the    square  yard    50,    60,  7<,c  and  $1. 
Our  Linoleums  are  all  thoroughly  seasoned. 

Something  New  — Fibre  Matting. 


and  the  pattern; 


ou   can  wash  it   like  oil 
an.  very  beautiful,  ask 


to  see  it.  the  yard  50, 

Portieres. 

A  liberal  variety  to  choose  from?,  in  Amure  and  Oriental 
effects,  also  Chenille  and  Tapestry.  In  solid  colors  and  stripes, 
at  the  pair  10  00,  9.00,  7.50,  6  00,  5.00.  400,  3.50,  3.00,  $?-50. 

One  Thousand  Pairs  Lace  Curtains. 

A  grand  showing  in  Brussels,  Bobbinet  and  Nottingham 
Lace  Curtains,  splendid  styles,  matchless  values.  25c  to  $10  pair 

Window  Shades  and  Curtain  Poles.  . 

If  you  have  any  sort  of  needs  in  Curtain  Poles,  Brass  Ex- 
tensions, Rods.  Colettes.  Wiodow  Shades.  Etc.,  visit  Norfolk's 
leading  Housefurntshing  Departn 


r  floor  coverings,  all  high- 
,  f.iuu,   ecru  and 
oak.     For  parlors,  dining  rooms,  libraries,    bed  rooms,    etc..    at 
.    nd   $1,35.      Put  on  your 
floor  free  of  charge. 

English  Tapestry  Carpets. 

The  fatuous  Windsor  make  of  Tapestry  Carpets,  for  beauty 
of  design  and  artistic  colorings  they  are  a  close  second  to  Brus- 
sels, the  yard  75,  05,  60,  55  and  soc.  Felt  supplied,  made  and 
laid  free  of  charge. 

Pure  Wool  Carpets. 

A  great  variety  ol  high-class  designs,  all  made  from  the 
purest  of  w.ol  or  an  extra  worsted  warp.  The  ideal  carpet  f>r 
dining  rooms,  bed  rooms  and  upper  halls,  at  the  yard  7S.  85,  yo 
and  $1.     Made  and  put  on  your  floor  free  of  charge. 

English  Velvet  Carpets. 

A  splendid  service-giving  Carpet,  rich  coloring,  lovely  new 
1004  patterns,  a  choice  range,  the  yard  $1.25.  Made  and  laid 
free  of  charge. 

Rugs  and  Art  Squares. 

A  lovely  collection  of  new  1904  styles,  in  Axminster,  Wil- 
ton. Tapestry,  All  Wool  and  Union,  all  the  popular  sizes,  each 
3S  00,  30  00,  2j  00,  15  00,  and  as  low  as  J4.90. 

Moquette  Carpets. 

Perhaps  not  the  best  wearing  carpet  made,  but  certainly 
very  beautiful  in  patterns  ami  colors,  the  yard  $1.2$,  Made 
ready  to  walk  on  free  of  charge. 

Clean  Union  Carpets. 


inge  of  choice,  all  extra  firm  cloths  and  good 
full  yard  wide,    the  yard  bo,    50,  45,  40,  35, 


>«<«»«»JI 


tomers  have  learned  to  go  to  a  neigh- 
boring   'own.      There     are     se 
stores  there,  ;m<l   a  little  opposition 

keeps  juices  down.  I  have  succeed- 
ed in  getting  a  Jew  of  these  peopls 
as  customers,  but  J  should  have  a 
great  many  more.  1  have  not  done 
any  advertising  to  any  extent.  1 
have  a  number  of  signs  tacked  up 
aloug  the  road  for  a  mile  or  so  on 
all    the    roads    leading    into    \V . 

The  people  on  the  whole  are  fair- 
ly well  to  do,  hut  as  a  rule  very 
close.  Most  of  then  are  Scotch, 
and  you  know  what  that  means,  it 
would  be  useless  to  advertise  in  the 
country  newspaper.  Very  few  copies 
of  it  come  to  this  neighborhood.  I 
try  to  keep  my  prices  as  reasonable 
as  possible.  My  trade  has  been  in- 
creasing very  slowly. 

I    would    like    you    to    advise    me 
what  to  do.                   Yours  truly, 
FRANK  J -." 

This  is  a  situation  that  in  its 
main  outlines  is  duplicated  in  a  good 
many  places  in  Canada,  and  Mr. 
J will  find  a  sympathetic  au- 
dience among  his  fellow  merchanto. 
The  Editor  throws  open  his  depart- 
ment for  a  discussion  of  this  problem 
and  would  be  glad  to  have  a  goodly 
number  of  replies  from  those  who 
have  solved  the  problem  for  them- 
selves, or  who  are  able  to  offer  good 
advice.  Correspondents  who  do  not 
want  their  names  or  location  known 
will  have  their  wishes  in  this  re- 
gard observed. 

What  would  you  do? 


GETTING  INFORMATION  ABOUT 
YOUR  SUBJECT. 

By  K    St,    Elmo  Lewis 

iHE  very  first  thing  that  an  ad- 
writer  must  do  is  to  understand 
his  subject.  It  is  not  necessary, 
however,  that  an  ad-writer  should 
know  how  to  build  an  engine  in  order 
to  advertise  one.  Some  people  seem 
to  think  that  because  an  advertising 
man  cannot  make  an  article  he  can- 
not advertise  that  article.  I  venture 
to  say  that  Mr.  John  Wanamaker 
cannot  go  into  a  silk  factory  and 
make  a  piece  of  silk;  but  Mr.  Wana- 
maker can  sell  it. 

The  principal  thing  that  you  want 
to  know  about  poods  is  the  selling 
point:  therefore,  instead  of  going  to 
the  fellow  that  makes  the  goods,  go 
to  the  salesman  who  sells  it.  The 
salesman  who  sells  the  article  learns 
early  in  his  experience  to  judge  his 
people.  The  only  difference  between 
the  salesman  and  the  ad-writer  i< 
that  the  ad-writer  appeals  to  a  num- 
ber of  men  at  one  time,  where  the 
salesman  appeals  to  but  one  or  two. 
Therefore,  before  you  write  an  ad- 
vertisement, go  to  the  man  who  sells 
the  goods  and  who  knows  how  to  sell 
them,  and  get  him  to  talk  to  you  just 
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bOOD   ADVERTISING 
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u  if  yon  were  going  to  buy  th< I  ■  only  you  must  iin- 

press  upon  him  thai  yon  are  Buppoaed  to  be  ■  man  wha 
knows  .1  greal  deal  aboul   them,  therefore  he  has  to  pul 

B verj    strong   argu nts   to   convinee   you    thai    hii 

goods  are  Buperior.  h  you  bave  a  proposition  where  you 
kave  low  priced  goods,  your  salesman  will  talk  to  you 
very  strongly  upon  the  greal  bargain  quality,  tf  yon  bave 
;i  proposition  where  quality  i>  the  consideration,  the 
salesman  will  tell  very  little  aboul  pure-,  bul  a  greal 
deal  aboul  quality,  and  the  character  of  his  establifu- 
ment. 

I  nderstand  thai   you  musl   write  your  advertisements 

i eel  the  kind  of  people  to  which  the  Btore  or  business 

raters.  The  higher  class  of  society  doesn't  make  bo  much 
,.,.ii,i   of  price  ^  it   does  of  quality.     The  lower  classes, 

having  less  ney,  musl   look  more  to  price  and  less  to 

quality . 

It  is  iml  necessary  For  me  to  go  into  any  discussion  as 
to  which  is  the  better  way  of  buying,  any  more  than  to 
show  thai  these  arc  the  conditions  which  the  advertising 
writer  musl  solve;  therefore,  he  has  no  choice  in  the  mai- 
ler, l>ut  be  iiuisi  write  Ins  advertisements  to  interest  the 
class  of  people.  This  principle  applies  to  a  retail  busi- 
ness in  a  small  country  town  as  well  as  ii  does  in  a  bis 
city.  It  applies  to  manufacturers  large  of  small.  It  ap 
plies  in  general  advertisers  everywhere. 

I  want  In  impress  upon  you  one  thing:  Don'1  write 
smarl     advertisemeus     which     contain     nothing     bul     a 

catch)   phrase  ami  s e  glittering  generalities  aboul   the 

business.  For  Instance,  to  start  out  an  advertisement, 
IS  JOHN  SMITH  CRAZY1  and  then  go  on  to  say.  "W  i 
don'1  care  if  he  is.  hut  you  will  think  we  arc  crazy  when 
«c  tell  you  thai  we  arc  selling  our  $1.50  shoes  for  $1.25." 

Now  if  you  analyze  thai  advertisement  carefully,  you 
will  see  thai  the  advertiser  has  been  so  benl  upon  getting 
:i  bright  idea  into  his  advertisement,  thai  he  has  utterly 
tailed  tu  note  that  he  hasn't  said  what  he  intended  t<> 
say.  He  hasn't  said  thai  be  sells  the  $1.50  shoes  Cor 
$1.25,  bul  be  has  simply  said  that  the  buyer  would  think 
he   was  crazy   when   he  said   it. 

1  think  you  will  admit,  with  me,  that  BUcfa  an  adver- 
tisement would  generally  he  considered  evidence  <>t'  in- 
sanity, yel  how  often  do  we  sec  advertisements  exactly 
like  this  in  the  quality  "I'  its  foolishness! 

Don'1  try  to  he  smart,  hut  rather  try  with  all  your 
powers  tu  keep  from  being  smart.  The  smart  man  gen- 
erally lakes  up  !»")  per  cent,  of  his  time  in  living  up  to 
hi-   reputation    for  smartness,   and   the  other  live  per  cent. 

in  devising  some  manner  by  which  his  advertisements  i. in 
I  ,•  I.  •',!(■  to  sell   goods. 

The    thing   that    sells   goods   in    an   advertisement    is   a  i 

argument.  I  don't  tell  yon  to  make  ymu-  argument  cut 
ami  dried,  hut  have  some  information  in  your  advertise- 
ment; therefore,  gel  information.  Gel  hold  of  the  man 
who  sells  the  goods,  a-  I  told  you  before,  and  gel  all  you 

can  out  of  him  -  pump  him  dry.  Ask  such  people  as  you 
may  know,  who  buy  his  class  of  Lroods.  how  he  stands; 
what  kind  of  u'""ds  he  sells,  and  lind  out  what  they  would 
want  to  know  aboul  the  goods  before  they  would  buy 
them.  Remember  that  is  the  principal  thin";.  Tt  is  nol 
what    the   seller   likes   to   talk    about,  but    what    the   buy  -r 

must  know   which  should  go  into  an  advertisement.     Re- 


member,  people  wan!   facts  told  in  an  interesting  and  al 

tractive   way.     Then   apply    your  own   z I  o  the 

information  you  get.    Stud)  human  nature,  and  especially 
the   kind   of   human   nature   to   winch    \..,i  ng   to 

appeal. 

An  you  go  along  you  will  have  a  bright  idea  now  and 
then.    Carry  a  little  book  with  you.    Jol  ii  down.     Keep 


THE   WAN  \M  \KI.K   STORE 


»Qld  Bleach  "  linens— a  special  dis- 
play to-day  in  the  Linen  Store. 

Tearsago.  whenttnen  ra  -j"m.  woten  mi'!  bleached  bj  each  famflj  In 
their  own  home  great  eare  wan  taken  in  the  bleaching  Theololh  wa-  Uided 
wiili  mild  map  and  then  spread  on  the  -.-in-*  i"  be  whiti  oed  bj  the  ran  Unen 
Mrarhni  in  iliia  way  iiail  ■  beautiful  illkj  appearand  ■■  and  gave  .iim"»i  endless 
«.:ir,  being  looked  upon  a*  heirlooms  and  hand"!  'l"wn  ■ 
rations. 

Modern  baste  and  desire  for  aheapnesi  hair  benight  about  bleaching 
wiib  chemicals  This  takes  the  life  out  ol  the  Oax  and  makes  the  linen  wesr 
out  much  more  quickly 

Tiiroi.n  lit. i-  ll  ii   (  iimiasy  was  organized  alKiut   thirty  yeare    ._ 
rc?iM    ii..    old-fashioned  waj  si  grasi  bleaching,  and  al" 
year  ire  hare  r*  i  n   elllng  'In -ir  produol 

Out  Hi.i  m  ii  i.imv  lii  iss  for  eight  or  ten  weeks      It  in  made 

in  the  northern  part  "f  Ireland,  whan  the  climaii   i»  particularly/  adapt 
good  bleaching     (|ii  some  day*  there  ar«  as  many  is  iifty  little  ihowe™  inter 
i  with  bright  sunshine,  which  is  Ideal  bleaching  w-.ither 

only  i  u if  i  ,r  two  stores  m  the  large  oities  ure  permitted  to  sen  Old  HI-...  h 

and  out  side  of  New  Fork  city  there  isn  t  soother  such  ooUectlon  m  we  show 

anywhere 

(raieas  mh.i.ow) 


This  advertisement  is  a  good  example  of  an  advertise- 
ment that  Rets  read  and  fjets  believed.  Wanamaker's  fol- 
lowed up  this  advertisement  by  Others  of  similar  import  and 
style.      The  result  is  not  bard  to  guess. 

that  little  book  with  you  all  the  time.  Don'1  pul  a 
bright  idea  into  an  advertisement  right  away.  Possibly 
it  will  be  a  greal  deal  like  an  advertisement   1  mentioned 

in    the    forepart    of    this    lecture       It    will    sound    ditT 
when  you  come  to  look  at   it   next   day. 

If  you  arc  going  to  advertise  a  subject  which  has 
been  advertised  before,  get  the  other  people's  advertise- 
ments, load  them  carefully.  See  wherein  they  arc 
strong  or  weak.  Criticise  them:  place  your  own  adver- 
tisements alongside  of  them  ami  see  if  your-  are  any  bet- 
ter.—Reproduced   from    Impressions. 
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THE 

EILDON 

UNDERWEAR 

HAS   ACHIEVED   A 

WORLD-WIDE 

REPUTATION 

WHY? 

BECAUSE  IT  IS 
UNSHRINKABLE 

WELL  MADE 

WELL-FITTING 

and 

WEARRESISTING 


Write    for  our  Book   of 

Patterns   and  Price 

List. 

LONDON,  ENG., 

122   WOOD  ST. 

AUSTRALIA  : 

PATTERSON  & 
RUHFUS, 

MELBOURNE 
and  SYDNEY. 

SOUTH  AFRICA  : 

G.  T.   DOWELL, 
JOHANNESBURG,  C.  T. 


AND      UNSHRINKABLE 

UNDE  RWEAR. 


'A^ 


STOCKED   IN 

WHITE  GAUZE 

MERINO, 

INDIAN  GAUZE 
SILK  AND  MERINO, 

SILVER  GREY 

AND  ART  SHADES 

IN  PURE  WOOL  AND 

SILK  AND  WOOL, 


INDIAN   CASHMERE, 
NOVI  SPUN. 


STRIPED  EFFECTS 
IN  SILK  AND  WOOL. 

WHITE  WOOL 

AND 

NATURAL  WOOL. 


EGYPT : 
MACDONALD  &  CO.. 
CAIRO. 


EILDON 


OUR     LEADING    LINE 

Guaranteed    Unshrinkable    Pure   Wool." 


These  compare  favorably  with  any  other  make  on  the  market,  and  we  give  an  unqualified  guarantee  with  every  garment.    These  are 

labelled  "GUARANTEED  UNSHRINKABLE,"  in  addition  to  Eildon  tab. 
If  your  wholesaler  cannot  supply  3rou,  drop  us  a  card,  and  we  will  arrange  to  have  samples  and  a  price  list  submitted  to  you. 

Montreal   Representative:  ^m?1^^  Toronto   Representatives 

THEM 
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A.  ROLANDNA/ILLIAMS, 
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MAX    COHN,    of     188    Broadway,    New 

fork   City,  paid   ■   visil    to     Canada     during 

the     last      month.       Mr.       Conn       is       the 

senior     partner     of     Ma\  G.    Cohn  >S:   Co., 

manufacturers    and    wholesale     dealers      in 

novelties  and    fancj    goods.      In     conversation   with   The 

Dry  Goods   Review,   Mr.    Cobn  said  thai   liis  trade  with 

Canada   «as  growing  nicely,  01 f  the 

A  Visitor  From  best   evidences  i>t'  this  being  the  repeal 

New  York.  orders  which  were  constantly  i liim  to 

hand.  Referring  to  the  Presidential 
campaign  in  the  United  States,  Mr.  Culm  expressed  the 
opinion  thai  it  would  no1  interfere  as  much  as  usual  with 
business.  "In  Cant,"  sai<l  he,  "in  my  recollection  of 
twenty  years  1  think  that. the  present  campaign  will  have 
less  effecl  on  business  than  any  previous  one.  Then,  an- 
other good  siun  is  the  tact  thai  th<'  dry  goods  houses  in 
tlu  West  have  bought  very  heavily  this  year.  What  has 
probably  contributed  to  this  is  the  fad  thai  Mr.  Roose- 
velt, who  has  received  the  Republican  nomination,  and 
Judge  Parker,  who  has  received  the  Democratic  nomina- 
tion, are  both  considered  safe  men  by  the  hnsiness  inter- 
ests of  the  country. 

"Senator  Fairbanks  is  also  looked  upon  as  a  pretty 
safe  man  by  the  business  men.  is  he  nol  .'"  asked  The  Re- 

\  lew  . 

"Yes,    indeed    he    is;      and    I    notice,"      continued    Mr. 

Cohn  with  a  smile,  "thai  Senator  Fairbanks  is  well 
thought   of  in  Canada.    I   suppose   it    is  because  he  has  a 

kindly  feeling  toward  reciprocity." 

*      * 

MIC  FRANK  DEBENHAM,  senior  member  of  Deben- 
ham  A  Co.,  London,  Eng.,  with  warehouses  prac- 
tically all  over  the  world,  has  been  inspecting 
the  Xt  \\  York  and  Canadian  branches  of  his  in.n.  lie 
spent  a  week  in  Toronto,  another  in  Montreal,  and  a 
Pew  days  in  Quebec,  returning  to  Eng- 
A  Prominent  land  by  ss.  Bavarian.  Mr.  Debenhaui 
English  Visitor,  is  a  close  observer,  and  has  considered 
carefully  the  commercial  situation  *•!' 
United  Stales  and  Canada,  lie  expresses  himself  as  well 
pleased  with  the  prospects  for  the  Canadian  trade,  this 
country  occupying,  in  his  opinion,  an  exceptionally  fa- 
vorable position.  In  England  they  now  better  understand 
the  wants  and  requirements  of  Canadian  trade.  He  was 
particularly  well  pleased  with  the  three  cities  in  which 
his  firm  has  warehouses,  and  remarked  a  vast  improve- 
ment  since  his  last    visit   sixteen  years  ago. 

lie  thinks  that  the  time  for  English  emigration  to 
Canada  has  come.  and.  although  there  may  be  some  de- 
pression in  the  United  States,  largely  caused  by  over- 
capitalization,    and  by  the  desire  to  accumulate  wealth 

too  rapidly,  Canadian  trade  -lands  on  a  sounder  founda- 
tion, and  if  Canada  can  keep  free  from  trusts  and  monop- 
olizing combinations,  it'  Canadians  will  devote  themselves 


to  the  development  of  the  immense  natural  resources, 
both  the  population  and  trade  of  the  country  will  con- 
tinue  to    increase   in   a    rapid    manner. 

lie   was   much    impressed    with   the  Toronto  fire,  ami 

pressed  surprise  thai   the  city  did  not  organize  a  system 

u  herein  the  Warehouses  OOuld  he  rebuilt  more  rapidly 
ami    upon    a    mi  re    uniform    principle. 

•        • 

MR.  JOHN    PATERSON,   Benior  partner  of   the   Bra 
of  John  Peterson  &  Co.,  Glasgow  and  Belfast,  manu- 
facturers   of    linens    and    unions,    has    been    touri  tg 
Canada    and    the    United    States    in    the    interest-    of      his 

firm.     Mr.  Paterson  says  that   the  linen  industry    in  tae 
United    Kingdom    is   onlj    a    fair     con- 
dition, hut   i-  sustained  by  the  great  de-  A  Scottish 
mand    for    linen    as    a      dress      material.  Visitor. 
Prices   are    very    stiff,    influenced    to    a 

-real  extent  l>\  the  war,  since  75  per  cent,  of  the  fiax 
used     come-     from     Kussia.       Belgium     and     Midland     L'ro\\ 

some,  but  procure  a  great  deal  from  Russia,  make  it  into 
the  best  class  of  yam  and  sell  it  to  Scotland  and  Ireland, 

the    linen    countries. 

••Our  trade   with   the    United   Stales   in   linens  has  al- 
ways been  large,  but  it  shows  some  sign  of  decrease,  on 
account  of  that  high  tariff  oi   theirs.     J  have  in  my  p 
now   a    letter  from   the  buyer   for  a   large   Boston   house   in 

which  he  says  that  Dingley  and  the  Presidential  election- 
are  going   to  prevent    his  contemplated   trip   to   the   old 

country,  and  this  is  the  first  time  he  has  missed  tor  a 
great  many  years.  They  do  not.  in  the  States,  manufac- 
ture much  hut  unions,  but  there  is  no  doubt  of  approach- 
ing   progress   in    that    line.      We   can    manufacture    much 

more  cheaply  than  they  can  since  our  wages  are  lowl- 
and we  can  gel  the  girls  more  easily.  For  instance,  ii, 
Dunfermline,  the  men  are  engaged  in  the  mines  or  al 
linoleum  making,  ami  the  linen  factories  have  large  fami- 
lies  of    ^irls    available   on    that    account.      At    present    I1:.- 

goods  made  in  the  United  States  are  unsatisfactory  on  ac- 
count of  the  rapidity  with  which  thej  are  made.  The  girls 
are  forced  to  attend  to  to.,  many  looms.    The  business  i- 

nol    a    success   on    this    account,    and    because    of   their   de 

-ire  to  manufacture  in  enormous  quantities  what   i- 

i.i   -mall    lots. 

"However,  they  are  more  progressive  than  the  Eng- 
lish   manufacturers,    and    they    will    learn.      They    are    pe 
fectly  willing  to  instal  new  machinery  at  any  cost,  while 
we  are  always  loath  to  do  so  on  account  of  the  cost." 

Mr.  Paterson  does  not  consider  the  outlook  \ 
bright  for  the  Canadian  linen  mill-  which  are  projected. 
''Those  in  the  United  States.'"  said  he.  "did  not  pay  with 
a  duty  of  ■'*.'!  L-3  per  cent,  and  are  not  a  profitable  invest- 
ment f-y*-n  yet  Of  course  it  yon  put  on  a  prohibitive 
tariff  your  mill-  will  run  a  good  chance  of  prospering." 
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CARMEN     VICTOR 


5  J 


VENTILATED 

DRESS  PADS. 


WOVEN  WIRE 

BUSTLES. 


No  other  forms    create  a  fullness  so  natural,  so  graceful,   or  so   thoroughly 

FASHIONABLE  as  these  correct  and  PERFECT-FITTING  STYLES. 
MADE  IN  WHITE,  GREY  AND  BLACK. 


No.  56. 


Ho.  52. 


No.  65. 


r  "9oy 


No.  279. 


No.  280. 


Kept  by  all   Leading  Jobbing  Houses  in  the  Dominion. 


bh&h 

TRADE   MARK 


GEO.    H.    EVANS, 


232   McGill  St. 


Montreal,  Que 


AGENT  FOR  CANADA. 
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l>ry    Good* 


THE  CITY  MAN  OUT  OF  DOORS. 

A  GENERAL  and  killing  absorption  in  the  business 
of  life  was  once  the  accepted  theorj  of  Ameri- 
can activity.  It  is  true  thai  there  is  siill  tre- 
mendous stress  shown  bj  Americans  in  the  pur- 
suii  qoI  only  of  their  business  vocations  but  of 
their  BoeiaJ  avocations.  Yet  the  business  man's  Summei 
vacation  is  getting  to  be  more  ami  more  an  accepted  in 
stitution.  lie  manages  to  gel  longer  periods  of  complete 
real  and  recreation  and  he  contrives,  moreover,  to  seize 
upon  any  number  of  half  holidays  and  over  Sunday  out- 
ings, especially  in  the  wanner  months.  When  lie  can  con- 
trol liis  time  lie  gives  greater  portions  of  ii  than  ever  be- 
fore i"  horseback  exercise  ami  to  golf  and  kindred  sports. 
The  business  man's  family,  instead  of  being  satisfied,  a- 
<>i  old,  with  a  few  weeks  in  a  crowded  hotel  by  i lie  sea 
ur  mountain,  spend  the  whole  Summer  in  the  country,  as 
boarders  in  hotel  or  farmhouse,  or  as  dwellers  in  a  country 
place  of  their  own,  modes!  or  sumptuous  in  accordance 
with   their  means  and   taste. 

The  city  man's  modern  discovery  of  the  country  an  1 
his  increasing  use  of  it  in  the  Summer  months  has  been  a 
subject    of    comment    now    these    many    years.      There    has 

been  discussion  of  its  effect  upon  the  cit\  people  them- 
selves, and  upon  the  country  people  into  whose  COminuni 

lies  thej  enter  of  its  ell'ect  upon  manners  ami  morals,  oj 
its  economic  bearings  ami  its  relation  to  the  abandon,  1 
farm  problem,  and  of  the  influence  Upon  the  nation  of  tlit 

greater  mingling  of  people  from  various  parts  of  th  ■ 
country. 

With  all  this  search  lor  recreation  ami  health,  whai 
with  westerners  going  eaM  ami  easterners  'join-  west, 
with  northerners  going  south  and  southerners  going  north. 
Summer  ami  Winter:  with  all  this  search  for  the  op- 
portunity to  fish  and  shoot,  or  to  enjoy  social  pleasures; 
with  all  this  interchange  of  national  advantages  one  maj 
look  for  an  improvement  in  the  public  health  and  nappi- 
es well  as  for  a  dissemination  of  a  knowledge  i  I 
our  own  people  and  of  our  own  country,  which  ought  to  be 
decidedly    conducive    to    an    intelligent    patriotism. 


THE  VALUE  OF  VACATIONS. 

NO    man    or    woman    can    work    every    day.   year   in    and 
year  out,  with  no  change,  no  variety  in  his  life,  with- 
out either  getting  into  a  rut  which  will  paialyze  his 
finest  ami  best   faculties  or  breaking  down  altogethei 
Committing  BUCJde  on  years  of  precious  life. 

A  great  many  people,  especially  in  cities,  fail,  lose  their 
health,  and  become  mere  apologies  of  the  men  and   woii,"ii 
they    might    be    it    they    knew    how    to    take    care   of    | 
selves— if  they  were  wise  enough  to  take  a  vacation  when 


they  need  ii.  But  they  voluntarily  cut  themselves  off. 
year  alter  year,  from  the  great  source  of  powei     natur:. 

They  d t   drink    from   the   fountain  of     vitality     an  I 

eternal  youth,  and  energy  in  which  the  earth  is  constant!} 
renewing  itself.     Buried  in  schemes  of  ambition,  of  self 

aggrandizement,  in  dreams  of  wealth  ami  power  and  fame, 
they   -rind   away    in   an   environment    of  bricks  and   mortal", 

in    the   stilling    changeless   atmosphere  of   tin.   city,   until 

the}    bee,  me    nervous,    worn-oiil    wrecks.      Thej    do    not    see 

the  necessity  of  change;  thej  do  not  believe  in  taking  V 
vacation;  they  laugh  at  the  idea  oi  giving  up  their  worl 
and  going  away  to  idle  in  the  country,  as  they  put  i  . 
until  it   is  too  late.     Many  of  these  ceaseless  toiiert>  are 

1 1 villi:  on   their  nerves,  trying  all  sorts  of  patent    in,    ! 

massage  treatments,  and  other  artificial  remedies,  in  the 
hope  of  regaining  health  and  Brength.  But  they  find  th  <e 
things  very  poor  substitutes  for  the  recreating,  rejuvenat- 
ing   forces  of  tin-  country. 

Bovi    much   money   would  you   give  a   physician   if  he 
woM|(|  guarantee  you  strong,  steady,  healthy  faculties,  in 
stead  of  nervous,  exhausted  ones;  if  he  could  restore  elas- 
ticity to  your  lagging  footsteps;  if  he  could  -.iv,-  you  firm, 

vigorous  muscles   instead   of  weak,   dabby  ones;    if  he  cold  I 

put  new  courage  and  hope  into  your  life;  if  he  could,  by 
some  magic,  lake  away  the  fretful,  nervous  irritable  feel 
ing  which  makes  you  so  unhappy,  and  restore  you  to  your 
usual  cool,  calm,  collected,  cheerful  demeanor.'  You  would 
not  -top  at  any  price  you  could  afford  to  pay.  Yet  yon 
can  do  all  this  yi  urself,  if  you  will  only  drop  everything 
ami  By  to  the  country  for  rest  and  change  and  complete 
emancipation   from  business  cares. 


PROGRESS  IN  CANADIAN  TRADE. 

i  Cm.  »  .•!  I;,  riewi  i 
\\      [THIN,    the   pas:    five  years,  Canada'-   total    trade  has 
IV       increase, |    by    Ii.".    per    cent.;    that    of      (he      United 
Stales.   33    per   cent.;    that    of   Britain,    l!»    per  cent. 
Canada'-    foreign    trade    is    $83    per    capita:    that    of    the 
United  Stales,  onlj  $35.     Her  revenue  is  $12.49  per  capita, 
and   her  expenditure  $7.04.      The  public  debt   of  Canada    i- 
but  $66  per  capita,  while  that  ,-t   her  sister  commonwealth 
Australia— is  $230.      Canada's  over-sea    trade   last    year 
was    $451,000,000,      more    than    double    that    of   Japan;    al- 
most equal  to  Russia's.     Her  merchant  shipping  tonnage 
exceeds  Japan's;  her  railway  mileage  is  halt  that  of  Rus- 
sia. 

Kverv    section   of  Canada   has  shared   in   this   wondi 
betterment.     The  fisheries  ol    the   maritime   province-  have 
steadily  mown  in   volume  and   value  through  the  stimulus 
of   an    annual    distribution,   in    bounties,   among    the    ' 

men  oi  |160,000,— the  interest  •>,,  $4.5 .nun  obtained  under 

the  Halifax  award  ol   1897  for  allowing  the  United  States 
fishermen    \'n'<'   entrj    to   Canadian    water-   \',.y  a    term   of 
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years.  The  foresl  wealth  of  the  Laurent  ian  valleys  has 
been  yielding  must  generous  returns  owing  to  the  rapid 
depletion  of  the  American  woodlands  increasing  the  price 
of  I  Ins  commodity.  The  dairy  and  fruit  exports  from 
Qnebec  and  Ontario  have  trebled  in  extent  and  quadrupled 
in  price.  The  manufactures  of  the  eastern  areas  have 
gradually  expanded,  until  they  form  a  noteworthy  feature 
in  the  country's  assets,  while  the  Great  Northwest.  — the 
vast  prairie  country,  the  home  of  the  farmer  and  tire 
ranchman,  — is  pouring  out  annually  a  wealth  of  yellow 
-rain  and  kindred  products  which  represents  a  condi- 
tion unequaled  in  any  region  that  has  lacked  the  talismanic 
influence  id'  gold,  which  caused  the  "rushes"  to  Australij, 
California,  and  the  Klondike.  — From  "Canada's  Commer- 
cial and  Industrial  Expansion,"  by  P.  T.  McGrath,  in  the 
American  Monthly  Review  of  Reviews  for  .July. 


ENORMOUS  GROWTH  OF  LAKE  COMMERCE. 

(The  World  To-Day.) 

'  P  HK  people  of  the  United  States  have  thus  far  scarcely 
1        realized   the  importance  and   magnitude  of  the  traf- 
fic  on    the    chain    of    lakes.      Only    a    short    time    ago 
Detroit    stood   second   as   a    port    of   entry    in    the    United 
States,  and  by  this  time  she  may  possibly  stand  first,  as 


she  handles  over  17  per  cent,  of  the  exports  of  the  en- 
tire series  of  northern  border  and  lake  polls.  It  has  long 
been  a  proud  boast  of  the  City  of  the  Straits  that  more 
than  twice  as  much  tonnage  passes  through  the  Detroi' 
River  during  the  season  of  lake  navigation  as  through 
the  Su'ex  Canal  during  the  entire  year  This  is  literally 
true.  The  figures  for  1002,  for  instance,  as  given  by  th' 
Blue  Rook  of  American  Shipping,  are  48,000,000  tons  for 
the  Detroit  River,  as  against  11,248,413  tons  for  the  in- 
ternational waterway. 

The  summaries  of  the  tonnage  passing  the  government 
locks  at  Sault  Ste.  Marie  afford  the  best  indication  of  the 
enormous  growth  of  lake  commerce,  as  the  greatest  de- 
velopment of  the  grain  and  iron  ore  trades  has  been 
through  ports  at  the  head  of  Lake  Superior.  These  re 
ports  show  that  the  f eight  movement  in  1902  had  reached 
the  enormous  total  of  35,961,146  net  tons,  against  11,21  1,- 
333  tons  in  1892,  only  ten  years  previous,  and  against  only 
1,567,  741  tons  in  1881,  the  first  year  in  which  the  number 
of  li  us  of  freight  was  recorded  Similar  grains  are  shown 
in  the  registered  tonnage  of  vessels,  which  amounted  to 
$31,955,582  tons  in  1902,  as  compared  with  10,647,203  tons 
in  1892.  In  1903  the  totals  were:  Iron  ore,  21.654,898  tons: 
coal,  6,937,633  tons,  and  grain  93.480.198  bushels. 


AFTER     THE     SHUTTERS     ARE     UP. 


Many  years  ago,  before  the  production  of  grain  was 
equal  to  the  demand,  wages  of  farm  hands  were  high,  but 
as  production  increased,  the  prices  lowered  faster  than 
the   rate  of  wages. 

A  farmer  employed  an  industrious  Irishman  for  five 
years,  at  the  rate  of  fifty  dollars  a  month  "and  found" 
—  board,  lodging,  washing  and  mending.  At  the  end  of 
the  term,  he  said  to  his  man: 

"1  can't  afford  to  pay  you  the  wages  I  have  been  pay- 
ing. You  have  saved  money,  and  1  have  saved  nothing. 
At  this  rate  you  will  soon  own  my  farm." 

"Th.en  I'll  hire  you  to  work  for  me,"  said  the  other, 

"and  you  can  yet  your  farm  back  again!" 

•  * 
* 

Many  amusing  things  happen  in  the  great  department 
stores.  One  day  an  old  colored  mammy  as  black  as  the 
proverbial  ace  inarched  up  to  one  of  the  stocking  counters 
and   said, — 

"I   want   some  flesh-colored  hoses." 

The  shop-girl  looked  at  her  intently  for  a  moment  an  1 
asked, 

"Do  you  mean  black.  Madam?" 

*  * 

Sue  was  studying  her  geography  lesson  when  her  moth- 
er  entered    the    room. 

"Mother,"  she  said,  quite  perplexed,  "did  you  know 
that  Queen    Victoria   was  born   before  Christ?" 

"Why,  no,"  answered  her  mother,  "she  was  not." 

"Oh,  but  this  says  so!  If  is  Victoria,  B.  C." 
* 

Customer— Bui  that  umbrella  looks  so  awfully  cheap 
and  common  the  price  you  ask  for  it  is  preposterous. 

Dealer— My  dear  sir,  that's  the  beauty  of  that,  um- 
brella.    It's  really  the  very  best  quality,  but  it's  made  to 


appear   cheap   and   common   so   that    no   one   would   th'nk 
it   worth  stealing. — Philadelphia  Press. 

*  *  V 

* 

Out  Seventh  Street  way  there  is  a  small  store,  whose 
proprietor  evidently  has  faith  in  the  efficacy  of  window 
advertising'.     This  is  the  way  his  huge  card  reads: 

"Examine  our  goods  and  save  your  money. "  —  Washing, 
ten  I  c: 

*  • 

She  came  to  me  in  a  business  whirl—  , 
1   thought    1  was  lucky   to  get   her; 

I  hired  her— my  beautiful  typewriter  girl; 
She  obeyed  me      to  the  letter! 

Shy  and  demure,  and  without  a  flaw, 
No   matter  how  early  or  late   to   her 

I  spok«e,  it   was  final,  my  word  was  law  — 
I   hired  her,  forsooth,  to  dictate  to  \ivv. 

Alas!   but    I    married   that    maiden,  ami   when 
I  made  her  a  partner  and  mate  to  me 

She  lifted  her  eyes  from  the  keys  and  the  pen  — 
And  started   right    in   to  dictate  to  me! 

A  story  is  fold  of  one  of  the  most  prominent  of  New- 
York's  financiers  who  has  a  son  whose  extravagance  is  no- 
torious. Not  long  ago,  at  the  end  of  the  business  day,  the 
banker  left  his  office  and  stood  lor  a  moment  on  the  curb 
before  starting  for  the  elevated  station.  Immediately  a 
hansom  drove  up,  the  driver  seeing  a  desirable  fare  in 
prospect.  The  banker  shook  his  head  and  started  to  walk 
away. 

"1  drive  your  son  up  town  every  day,"  insinuated  the 
driver. 

' '  He  can  afford  it,"  retorted  the  millionaire  :  ' '  he  '*  o- ,{ 
a  rich  father." 
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MONTREAL. 


The  Newest  Autumn  Goods. 

"  Oak    Bark,"    black    fancy    dress    goods. 

"  Knoppe,"    fancy   costume    cloth. 

"  Plush  SpOtS,"  fancy  costume  cloth. 

Gala  Showerproofs,  costume  cloth. 

Also  the   Newest   Trimmings  to   match   and    Fancy 
Brocaded  Ribbons,   in  all  shades. 

Linings,   special    for    Millinery   trade. 


AUGUST  SPECIALS. 

Linen    and  Cotton  Turkish    Towels    just  opened  up. 

New  Huck  Towels  and  Crash  Towellings. 
Terry  Roller  Cloth,  in    brown  and  white. 
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OFFICE  STAFFS  OF 
BUSINESS 
ESTABLISHMENTS 


THE  "FOLLOW  UP"   SYSTEM  AND  ITS 
ADVANTAGES. 

l»y  Hriiry  C.  Hammack. 

EING  assistant  to  the  president  and  general 
manager  of  the  Lima  Locomotive  &  Machine 
Company,  Lima,  Ohio,  who  also  lias  charge  oi 
the  sales  department,  I  found  it  necessary  to 
devise  a  scheme  to  follow  up  our  inquir  es 
from  prospective  customers  for  locomotives.  I  started  a 
system  three  years  ago,  at  first  in  a  rude  manner,  yet  it 
answered  the  purpose  and  brought  the  desired  result,  am; 
since  then  I  have  improved  on  it  as  opportunities  present- 
ed themselves. 

We  have  two  card  index  boxes  of  about  1,200  cards 
capacity  each.  In  these  boxes  the  principal  cards  arc 
carried.  In  one  box  we  have  an  eighty-division  alphabet- 
ical index,  and  in  the  other  box  two  sets  of  monthly  and 
daily  guides.  Now,  when  we  receive  an  inquiry  two 
cards  are  rilled  out;  one  is  filed  in  alphabetical  index  un- 
der proper  letter;  the  other  card  is  filed  ahead  in  monthly 
and  daily  guides,  15  days  from  date  inquiry  is  answered. 

This  is  the  beginning  of  the  usefulness  of  the  "Fol- 
low Up"  system.  In  our  business,  as  well  as  in  other 
classes  of  business  of  similar  nature,  it  often  become-; 
necessary  to  know  whether  we  have  ever  quoted  a  certain 
party  without  wasting  so  much  time  as  would  be  re- 
quired in  order  to  go  through  correspondence  in  letter 
files,  and  the  card  filed  in  the  alphabetical  index  will  -it 
once  be  found  useful  for  this  purpose.  You  can  turn  to 
these  cards  and  find  this  information  in  one-fifth  the  time 
required  to  look  up  correspondence. 

These  cards  also  serve  another  purpose:  Throughout 
the  different  parts  of  the  country  there  are  a  great  many 
commission  houses  and  houses  that  buy  and  sell  second- 
hand locomotives.  These  parties  frequently  write  for 
prices  for  customers,  asking  that  we  quote  price  reserv- 
ing them  a  dealer's  commission.  Our  rule  is  to 
allow  no  one  a  commission  on  sales  to  customers 
whom  we  are  already  in  correspondence  with  or  old  cus- 
tomers whom  we  have  sold  to  before.  As  soon  as  we 
have  inquiries  from  these  commission  or  second-hand 
houses,  we  can  tell  at  once  by  turning  to  the  cards  in  al- 
phabetical index  whether  we  are  in  correspondence  with 
parties  mentioned  or  whether  we  have  made  prices  to 
Ihem.  This  is  also  a  saving  of  time,  probably  money,  in 
case  letters  should  be  misplaced  in  file  by  some  error  and 
could  not  be  found  at  time  of  looking  up  correspondence. 
There  have  been  times  when  we  had  to  rely  on  corre- 
spondence ciil  irely. 

The  cards  carried  in  the  other  box  are  filed  ahead  15 
days  from  date  of  answering  inquiry;  after  the  If)  days' 
time  has  elapsed,  the  card  is  taken  out  and  we  go  oxer 
the  correspondence  in  letter  files  to  see  if  we  have  heard 


from  parties  in  the  meantime,  and  if  not  a  "call  up"  let- 
ter is  written  them.    Then  the  card  is  filed  ahead  another 

fifteen   days. 

If  no  response  is  received  to  our  first  "call  up"  let  lei-, 
a  second  letter  is  written;  if  no  response,  then  a  thii-1 
letter  is  written  and  so  on  until  four  letters  have  been 
written.  Mostly  some  sort  of  a  reply  is  received  to  our 
first  lei  lei'.  If  the  l'eply  is  favorable,  we  file  the  cs«id 
ahead  10  or  If)  days  for  consideration.  It  may  be  that 
before  the  first  15  days  rolls  by  we  have  the  matter  in 
such  shape  that  a  sale  is  about  to  be  effected. 

If  we  receive  favorable  inquiries  from  a  section  of 
country  where  one  of  our  salesmen  is  traveling,  corre- 
spondence is  at  once  forwarded  to  him  for  further  atten- 
tion. Or  if  it  happens  that  a  number  of  inquiries  n>\> 
received  from  one  section  of  the  country,  then  a  sab> 
man  is  sent  out  to  look  after  same.  In  case  orders  are 
received  from  parties  making  inquiries,  cards  are  taken 
out  of  index  box  containing  monthly  and  daily  gui  les 
(which  we  call  "running  cards")  and  marked  across 
face,  "Sold  a  certain  weight  locomotive,"  whatever  it  may 
be,  then  filed  away  in  alphabetical  .index  in  other  boy, 
taking  out  the  card  originally  placed  in  alphabetical  index 
and  destroying  same. 

In  case  it  is  desired  to  file  card  away  containing  in- 
quiry which  is  received  from  parties  from  whom  Axe 
cannot  get  any  response,  or  parties  not  being  in  the  mar- 
ket or  purchasing  elsewhere,  the  card  is  taken  out  of  fh  > 
index  box  containing  "running  cards,"  and  marked  across 
face,  "cannot  get  any  response, "  "are  not  in  the  mar- 
ket, made  other  arrangements,"  "purchased  second-hand 
locomotive,"  "purchased  new  locomotive  elsewhere,'' 
whichever  the  case  may  be.  These  cards  are  filed  away 
in  alphabetical  index  (taking  out  original  cards  and  des- 
troying same)  until  the  end  of  the  year  and  then  filed 
away  in  transfer  case  for  future  reference. 

This  system  having  been  in  use  only  three  years,  has 
saved  the  company  many  thousands  of  dollars.  I  can 
recall  one  instance  where  the  fact  of  this  system  being 
in  use  brought  about  a  sale  of  a  locomotive  which  sr'e 
alone  amounted  to  $7,000.  ll  was  this  way:  We  answovcJ 
an  inquiry  received  from  a  prospective  customer  quoting 
on  an  engine.  We  made  out  cards  as  usual  and  filed 
them  away  in  the  proper  way.  When  the  15  days  rolled 
by  the  card  was  taken  out  of  the  "running  cards"  and 
correspondence  looked  up,  bul  we  found  we  had  received 
no  responce.  We  at  once  wrote  them  a  "call  up"  letter 
and  it  developed  that  bur  first  letter  quoting  price  ha  1 
never  been  received  by  customer.  As  soon  as  he  received 
the  call  up  letter  he  wired  us,  stating  that  letter  making 
price  had  never  been  received  by  him.  and  asked  for  a 
duplicate.  The  duplicate  letter  was  received  O.  K.,  and 
after  considering  our  proposition  wired  us  his  order.   Aft- 
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Write  for  our  Crvat  Special  Offer. 

CABLE   FROM   LONDON. 

London.  May  27,  1004. 
British  Government  to-day  ordered  fifty  more  Oliver 
Typewriter*.  LONDON. 


A  good  line  for  your 
notion  counter.  Kasy 
to  sell  and  makes 
friends  wherever  it 
goes.  Splendid  for 
furniture  and  the  best 
lubricant  in  the  world. 
Sold  by  all  leading 
jobbers.  Write  for 
samples  and  advertis- 
ing. 


G.  W.  COLE  CO. 

143   Broadway,        -        -        New  York. 


385,000  Storekeepers  Use  National  Cash  Registers 


BECAUSE 

They  furnish  an  exact 
printed  record  of  all  trans- 
actions between  customers 
and  clerks. 


Drop  us  a  line  and 
our  traveler  will  call  when 
next  in  your  vicinity  with 
samples. 


BECAUSE 

They  are  the  only  cash 
registers  that  tell  who  made 
the  mistake,  and  thus  pro- 
tect alike  storekeeper,  clerks 
and  customers. 


It  will  pay  you  to  inves- 


tigate. 


/ 


WHEZN   VOU    BUY,    BUY  THE!   BEST 

Ask  any  merchant  in  your  town  and  you  will  learn  that  a  NATIONAL  will  save 
from    50c.    to  $2.00  a   day.       You  will  find   he  would    not    take   that  for    HIS. 


NATIONAL  CASH  REGISTER  CO. 

FACTORIES:  TORONTO.  DAYTON  AND  BERLIN 

OFFICES:  129  King  St..  W.,  Toronto  1685  Notre  Dame,  Montreal 

414  Main  Street,  Winnipeg,  Man., 

And  All  Principal  Cities  of  the  World 


O      Fine 
cP       Booklet 
s       Sent  Free 

CV      Nail.. ik. I 

-v  Cash   i 
_<"     Co.,  129  K 
j> 

Pleaae  send  m 
^v'   printed  mal  ter  ami  In- 
^N    formation  a  - 
jS      merchant    Bhouli 
.^       National  < 

1  er  x>>nr  "ail"  in 
I»kv  Goods  Ri  ■ 


-v 
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erward,  in  writing  us,  explaining  the  matter,  he  stated 
thai  In-  supposed,  as  we  did  nol  answer  his  letter,  we 
did  not  care  to  make  him  a  price  and  he  had  decide. 1  to 
order  elsewhere.  This  simply  shows  the  benefit  of  the 
system  in  one  instance. 

This  system  enables  us  at  all  times  to  have  our  pros- 
pective customers,  also  customers  whom  we  have  sold  anl 
parties  whom  we  were  unable  i<>  effect  a  sale  t<>.  at  oui 
finger  ends,  which  is  quite  a  benefil  to  any  sales  depart- 
ment. 

A  system  along  this  line  could  he  applied  t<>  most  any 
kind  of  business,  and  parties  who  have  not  yet  goi  out  of 
the  "rut  of  the  old  way"  will  do  well  to  establish  it.  I 
am  quite  certain  that  good  results  would  he  Forthcoming 
inside  of  three  months  after  system  was  established. 


A  DOZEN  THINKS  ABOUT  MAILING. 

By  Franklin  Hobbs. 

Think  J.  When  you  desire  your  letter  to  reach  the 
addressed  party,  place  thereon  a  two-cent  stamp.  If  yon 
must  use  a  one-cent  stamp,  send  a  post  card  or  a  printed 
circular,    not    a   letter. 

Think  II.  When  you  use  imitation  typewritten  let- 
ters use  only  exact  reproductions  of  the  original  wit.i 
name  and  addres  tilled  in  to  match  perfectly.  High-grade 
work  may  cost  a  trifle  more,  hut,  is  nothing'  compared  i<- 
the  postage  you  waste  on  low-grade  or  cheap  imitations. 

Think  III.  Never  use  pen  addressed  envelopes.  The 
saving  in  addressing  expense  is  more  than  dissipated  in 
the  loss  in  effectiveness  and  in  non-delivery. 

Think  IV.  Address  the  envelope  with  the  same  siz3 
type  and  the  same  color  ink  as  the  letter. 

Think  V.  Use  a  single  enclosure,  if  possible,  as  too 
many   enclosures   will   kill   the   effectiveness  of  the  entire 

lot. 

Think  VI.  Don't  tell  your  story  on  the  outside  o' 
your  envelope  or  your  letter  may  not  be  read. 

Think  VII.  Use  high-grade  stationery,  not  necessar- 
ily engraved  or  embossed,  but  money  paid  for  good  paper 
and  good  printing  is  never  money  wasted. 

Think  VIII.  If  you  have  a  thousand  or  more  pieces 
of  first  (dass  mail  matter,  telephone  the  collection  de- 
partment of  the  post  office  (if  in  a  large  city)  for  a  mail 
box.  Place  your  mail  therein  all  faced  one  way;  the 
department  will  send  the  box  and  send  for  it.  Mail  sent 
to  the  post  office  in  this  manner  is  seldom  returned  for 
postage,  as  it  escapes  the  rough  handling  which  knocks 
off  the  stamps  while  they  are  still   moist. 

Think  IX.  In  sending  out  large  lots  of  third  class 
mail,  catalogues,  ealenclais,  etc.,  unless  you  are  thoroughly 
equipped  for  handling  it,  use  an  addressing  and  mailing 
concern;  it  will  be  true  < nomy. 

Think  X.  Look  to  your  lists.  Avoid  wasting  postage 
or,  poor  lists,  and   if  a  g 1  list,  be  sure  that   it  is  kept   up 

to-date. 

Think  XI.  Enclose  a  return  envelope  or  post  card  .C 
you  wish,  hut  do  not  stamp  it.  Stamped  envelopes  have 
proven  a  useless  expense  in  most  cases. 

Think  XII.  Advertising  letters  timed  to  reach  the  lid- 
dressed  party  on  Tuesday  are  most  effective.  Never  reach 
him  on  Monday,  hence  Saturday  is  a  bad  day  for  heavy 
mailing  unless  the  destination  of  such  mail  is  more  than 
two  thousand  miles  from  the  mailing  point. 


NEW  TELEPHONE  LINE 

A  new  copper  metallic  line  has  just  been  completed  Irom 
Simcoe  to  Port  Rowan.  The  towns  listed  below  can  now  be 
reached  from  Toronto  at  the  following  rates  : 

PORT    ROWAN  50c. 

ST.  WILLIAMS      -        -        50c. 
VITTORIA  -  -  40c. 


I  The  Bell  Telephone  Co.  of  Canada  I 

YOO  ARE  INTERESTED  IN  SOMETHING, 

Why  not  get  the  best  items 
that  are  printed  on  the  subject? 

We  read  and  clip  thousandg  of  newspapers  every  week— therefore  we 
can  equip  you  speedily  and  economically  for  a  debate,  speech,  lecture 
essay  or  anything  else  requiring  up-to-date  information  and  more  of  it  than 
your  competitors  are  likely  to  get. 

Terms -100  Clippings,  t  6.00 

250            "  12.00 

600             "  22.00 

1,000             "  40.00 

Send  for  our  Booklet  which  fully  explains  the  scope  of  the  clipping 
Industry. 

We  have  also  lists  of  firms  in  every  branch  of  trade  In  the  Dominion, 
the  professions,  club  members,  society,  etc.,  and  we  are  prepared  to  address 
and  mail  circulars  or  letters  to  these  at  any  time. 


THE  CANADIAN  PRESS  CLIPPING  BUREAU, 


232    McGMI   Street, 

MONTREAL. 


10  Front  St.  East, 

TORONTO. 


This  <lesi{,Ti  a  guar- 
antee of  quality. 


WATERPROOF 

WRAPPING 

PAPER 


For  Express  and  Long  Distance  Packages. 
Put  up  in  rolls  36  in.  wide,  250  and  300  yards  in  a  roll. 
Clean  paper  on  both  sides— waterproof  substance  in  the  centre 
—therefore  it  will  not  soil  or  stain  delicate  goods,  as  ordinary 
waterproof  paper  will.  Practically  odorless.  May  be  used 
either  for  case  lining  or  wrapping  packages. 

SAMPLES  AND  PRICES  WITH   PLEASURE. 

Canada  Paper  Co. 


TOROr»I"vj 


MONTREAL 


SAVE  TIME 


K 


BY 

IINJO     YOUR 

ALWAYS    MADE    OUT 


BILLS 


The  Briggs  Ledger  System  Co., 


Lirnit®d 


75  York  St.,    -    Toronto.  Can. 


Write  for  Catalogue. 
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I  hi*  hat  In  fur  ih*  pnrpOM   (rf   I'U'lTiu   rrtnllrr*. 

nuuiufftctureri    j"t.i>rr*.  tod   otbei    i 

t.ni.  h  wiH 

ami   MldltOfl    »|. 

rcjuii.-.i  foi   moh  pwrppMi  ii  opMitni  bi 

Leading     Canadian 
Accountants    and    Auditors 

•      .     ■ 

iccrii,.      m» 
.    ktlOOa,    I,»l.  1 

coif  raloelioi 

DAVID  HOMINB,  V.C  I                    ,•„„„..„,'    ^IZi,  Aldltor, 

Chartered  docoontant, 

Ai|(|:i(>r                                        huh  Mi ■Kiiiriini  Bldg  .          Toronto. 

hi  MiV   BARB! 

1  tsalgaees 

Dili     • 

II  w. -111111(1. in  bi  i   .     Toronto,  Oat, 

ci'cc   c,    hbbbOB 

1   liar                                 ilnnl, 

Auditor,  Assign 

I '..»; ci ixr  hiicI  Bp«  tal  ■ 

27  WeUIni 

'Km Main  1744.                       1  ..t  ..,,    , 

financial  Valuator.                                         JENKINS4    i  1  X  1 1 1  ■  ^.  . 

taataneee,   Chartered    accountants, 
Hfl  Kannlng  Chambers,  cttj  llall  8q.,       (Estate  and   Fir*   insurance    \<inn. 

is1*  Toronto  Street        Toronto 

into,        Canada,                             remple  Building,  Montreal 

100    William  Street,    New  York. 

WILLIAM  TAMMY, 

Ac  <  cnnilucit   Hid    Auditor 

Ml  McKiiiiiccii  Building,      Toronto 

Oabls  Lddreaa :    "  Wigwam." 

Chartered  Ac •c'liiinuiii  unci  Auditor, 

i.s  Toronto  Bt.,  Toronto,  (  anada. 

This  apace  |1.S  a  year 

Thin  apart  |l  >  a  year. 

Thinliot  Is  for  the  purpose  of  placing  mai 
titr«re,whol«sal«and  retail  merohanta  and  other 
readen  throughoul  Oanada,  and  Brma abroad 
doing  buaineai  in  tfenada,  t ■  i  touch  "itlc  the 
legal  profession  throughoul  i  ti>-  Dominion,  (oi 
the  oolleotlonof  aooounta,  legem!  repreeantal 


LEGAL  CARDS. 


organization  "f  i  ompaoiss,  the  «rr»ni,'*ni*nr  .,r 
dissolution  of  partnerships,  >>r  Meignmenta,  »■ 

well  an  all  c.tli.T  matter*  <cf  >  |i-k»i  nature 

Pbi  advertising  ratae  spplj  to  Mac  Lean  I'cii. 
UahlngOo.,  Limited,  Montreal  or  Toronto 


in   IlTTY,  i:i   LI  K8TO*  K,  KasKKN 

.*  BIDDJELL, 
i.i   \  i  i  \  .    BL  tCKBTOCK,    chad 

WICK    .*    HALT, 

Banisters,  Bolldiora,  Notaries,  Etc. 

O&ocs,  Hunk  c»r  Toronto, 
Vol.,  Main  wis.  Toronto, 


JAs.  ii.  bUBBITT,  K.C 
Solicitor,  Notary,  Etc 

Pembroke,         -         -        out. 

I>.  ii    CAMERON,  Barrister. 

Ivinity  Clia I  ennui., 

Branch  Office,  Oakville,  Ont, 


1.    I..  ().    VI  DA  I.. 
KarrlKter,  .solicitor,  elc.     Collection! 

and  Commercial  Ij»w. 
Montmagny  and  Quebec  City,  Que. 

TUPPKR.  PIIIPI'KN  ,t  TOPPER, 
Barristers,  Bol  cltors,  Etc, 

Winnipeg  -         -         Canada. 


J    i     HAMILTON.  I.I.  H  . 
Barrister,  Hollcllor  and   Notary. 

McKinnon  Building,  Toronto 
'Phone,  Main  U.S. 

ATWATKB,  I>l'  l.cc-  I  c  ii  uvin 

A'Doc-ate.      \l 
Aliic-ri  W   Atwater   Q 

■  !  f-T  City  ..f  Montreal 

a    i '  '      •     ii  em  .  N  chauTin 


Educational   Department. 


The  following  Institutions  for  the  education 

of  business  men's  sons  bikI  daughters  are 

recommended  by  this  pnrier  : 


LEARN  TO  ADVERTISE  YOUR  STORE 

or  if  you  have  not  time  yourself,  pay  for  a  course   for  one  of  y.cwr 

bright  clerks      Gel  booklet  cm  our  specialized  course  In  advertising. 

Tells  about  our  now  method  of  advertising  study. 

SEPARATE  COURSE  FOR  EACH  LINE  OF  BUSINESS 

our  method  is  absolutely  new  and  practicable,     it  tc-n>  you  all 
there  is  to  learn  about  advertising  your  particulgj  goods 

GOOD  ADVERTISING  IS  TO  DAY  THE  BASIS  OF  SUCCESS 

Benin  DOW:  take  our  coii  so  of  Stud]  and  learn  to  advertise  unir  store 
\\  I  Iook  after  your  advs.  while  you  take  your  COU1 
Bend  for  our  lxooklel. 


CANADIAN   CORRESPONDENCE   COLLEGE,   Limited 

Phone  /lain  4302  161  Bay  St.,  TORONTO 


Western  Business  College 

Cor.   College  and       TADniVTA 
Spadina  avenue,         »  V/lyvflX  |  \J. 

Thorough   courses  in   Bookkeeping.  Stenography.  Typewriting 
and    Penmanship  ;  individual  Instruction. 

A.    J.     HOARE,     Principal. 


St.  Margaret's  College,  Toronto 

A  Boarding  and  Day  School  for  Oirls. 

Thorough  courses  in  eyery  department 

only  teachers  of  the  highest  academical  and  professional  standing  employed. 

QBOBOI  DICKSON.  M  A  tat 

Wieetot  I-ad>  Principal 


OFFER    NO.  2 


Send  now    '    -     $2     $,5     $4     $5 
l"«\  on  enter- 
ing   i.S     24     23     22 


TELEGRAPHY:  CIVIL  SERVICE : ' 

COMMERGUL :  SHORTHAND. 


And  m  band  bach 

the   t-  '  send 

now.     Enclose  this   adv  and 

cash  and  ad 


R.  A.  FARQUH/.RS0N,  B.A.  Principal, 

JfieTROPOUmgff  D<ei 

uMiieMwueffe>  3— 

-  OTTAWA, ONT.  ~  streets 


1889. 


The  Belleville  Business  College,  Limited. 

iii-  bf  1p1.l1 
"•  ■  >ir  ui  theii  employ. 

c  Istalogue  pi  I  tl 


J.  A.  Tousaw.    1 
t.irv.  I 


BELLEVILLE, 
ONTARIO 


I  J    Frith  Jeffers.  M  A 

I  Pre-I 


This  Space  $45  per  Year. 
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Have  You  Seen  Our  1904-1905  Samples? 

If  not,  it  will  be  to  your  advantage  to  do  so,  before  placing  orders, — and  our  prices  are  right. 

Our  line  is  the  most  extensive  ever  displayed  by  a  Canadian  Wall  Paper  mill,     j*     J-     «* 

It  comprises  all  grades,  from  the  Granite,  for  kitchen  use,  to  the  finest  Hand  Pressed  Stock, 
fit  for  the  Reception  Room  of  Royalty,     ^^j^^^^jtji 


-.:-.--        rr~  -  7~Z7T  —  :~T~r--  ,v...... 


"    r'i.  r  >■■ 


1366  s&  j& 

This  is  one 
of  our  «^  £• 
dainty  &  & 

FrencH 

Panel 

Effects 


1364  &  & 

Period — 

Marie 
Antoin- 
ette   >^ 

PATTERNS— 1364  and  1366. 

The  small  stripe 
can  be  substituted 
for  the  French  |i  | 
Panel  by  the  use 
offpattern'1364. 


SEND  US  A  POSTAL,, 
AND  ONE  OF  OUR  SALES- 
ui    MEN  WILL  CALL. 


TKe  Menzie  Wall  Paper  Co., 


LIMITED 


Head  Office  and  Salesroom  ^   ^    98  Ring  St.  West,  TORONTO,  CAN. 
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CARPETS 


CARPET  DISTINCTIONS. 

IT  is  most  difficull  even  for  some  experienced  carpot 
li"th  fabric  in  a  genera]  way  says  the  Textile  Bee- 
men  tu  distinguish  between  the  different  kinds  of  car- 
pet, particular!}  Brussels  and  tapestry.  Considering 
ord,  from  ji  technical  point  of  view,  the  two  arc 
really  a  similar  fabric,  there  being  little  difference  in  the 
|n •  eess  of  their  manufacture. 

Brussels  Carpet. 
Brussels  ami  Wilton  carpel  manufacture  had  its  origin 
in  Tournai,  Belgium,  from  where  it   was  introduced  into 

Wilton,   England,  and   from  there   into  this  country. 

The  manufacture  of  Brussels  carpets  has  during  the 
last  quarter  century  changed  wonderfully.  Where  l'.")  years 
or  so  ago.  but  one  or  two  standard  qualities  were  made. 

at  present  they  are  made  in  any  dumber  of  grades,  a  fea- 
ture which  later  on  will  be  dealt  with  more  in  detail,  the 
object    in   mans    cases  being  to  trade  off  an  inferior  fabric 

tor  a  better  make.  Another  point  worth  mentioning  is 
the  tact  that  considerable  improvements  have  been  ma  le 
in  the  looms  for  the  manufacture  of  Brussels  carpets.  The 
standard  width  of  Brussels  carpets  is  27  inches,  i.  e.,  three- 
quarters  of  a  yard. 

Brussels  carpel   is  a  warp-pile  fabric  in  which  figures 
are  produced  by  raising  over  a  wire  different  solid  colored 
warp-threads  at  certain  places  according  to  the  design. 
Brussels  versus  Tapestry  Carpets. 

Brussels  carpets  are  of  a  far  superior  character,  as 
Bpects  color,  quality  of  material  used  and  the  structure, 
than  the  tapestry  carpets.  Although  at  a  first  glance 
the]  are  to  the  less  experienced  person  bo  similar  in  ap- 
pearance that  they  might  readil.v  be  regarded,  on  a  casual 
consideration,  as  fabrics  of  the  same  structure:  yet  wild 
the  principles  on  which  the  design  is  obtained  in  the  two 
kinds  of  carpets  are  more  closely  examined,  it  will  bt 
once  seen  that  there  is  practically  no  actual  resemblance 
between  both,  since  in  connection  with  Brussels  the  pat- 
tern is  a  woven  effect,  whereas  in  the  tapestry  carpet-,  the 
same   is  merely   a   print    affair.      Examining  both    kinds  of 


carpels  it  will  be  notice, |  that  the  Brussels  fabric  ha-  sev- 
eral advantages  over  tapestrj  carpiets. 

In  Brussels  carpets,  the  colors     used     are     generally 

••fast."  as  the  yarn  is  hank-dyed  and  not  colored  in  (!;• 
warp  as  is  done  with   the  tapestry  carp 

A-ain.  in  Brussels  carpets  the  pile  is  fuller  an. I  made 
of  better  materials  while  the  body  of  the  fabric  is  not  ;:- 
much  due  to  strengthening  (stuffer)  threads  as  is  the  case 
in  connection  with  tapestry  carpels.  In  Brussels  the  wor- 
sted varus  used  in  the  formation  of  the  pile  are  used 
simultaneously    also,    considerably,    a-    Btuffer    threads    to 

impart  body  to  the  fabric,  thus  making  the  carpel  more 
pliable  and  consequently  resisting  more  weir  than  a  tap- 
estry carpet  will  give;  a  good  four  or  live  frame  Brussels 
carpel  thus  outlasting  in  wear  two  or  three  tapestry  'jar- 
pets. 

Another  point  of  advantage  to  Brussels  carpets  is  I1  ,• 
facl  that  its  pattern  is  moife  pronounced,  each  portion  nl 
the  design  being  dearly  and  distinctly  developed,  a-  com- 
pared to  tapestry  carpets,  where  the  figure  is  always  more 
or  less  indistinct,  especially  at  the  outline  of  a  figure,  aris- 
ing from  the  system  on  which  the  pattern  is  produced 
in  the  fabric.  In  Ibis  case  the  design  i-  printed  on  to  the 
pile    warp    threads,    previously    to    weaving,    and    when    in 

turn  the  change  of  one  color  to  tl ther    considering  each 

pile  warp  thread  cannot  come  up  distinct  in  the  loops, 
the  change  of  colors  -from  one  color  to  the  other 

every  war],  bread  musl  tend  to  blur  at  their  point  of  eon- 
tact,  this  feature  at  the  same  time  being  heightened  by 
the  difference  in  take  op  of  the  pile  warp  during  weaving. 
Construction  of  Brussels  Carpets. 
Brussels  carpets  are  technically  classified  by  '•frame-." 
or.  in  other  words,  by  the  number  of  different  colors  called 

foi  in  a  vertical  low  of  squares  in  the  designing  paper,  a- 
also  in  one  row  of  loops,  considered  in  the  direction  , 
warp,  in  the  fabric.     In  tajtestry  carpets,  one  double  thl 
of  worsted  printed,  according  to  the  design,  is  osed  tor  one 
row  of  loops   (warp-ways),   while  in   Brussels  carp 

similar  double  thread  is  used  for  each  color  a-  required  bv 
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one  row  of  squares,  warp-ways,  in  the  design.  One  color 
only  from  the  frame  is  raised  at  one  time  Cor  forming  the 
loop,  the  other  threads  of  the  frame  then  no!  called  for, 
resting  in  the  body  structure  of  the  fabric.  Therefore  the 
thickness  and  substance  of  the  fabrics  is  uol  so  much  due 
to  <-oi  imi.  hemp  or  jute  thickening  threads,  as  is  in  the  body 
of  the  tapestry  carpet,  but  the  same  pure  worsted  thread, 
which  forms  the  face  (loop-pile)  in  the  fabric,  will  at 
every  place  mil  called  for  for  forming  loops  by  the  design, 
form  pari  of  I  lie  body  of  the  Fabric. 

As  mentioned  previously,  each  color  of  the  pile  warp  in 
a  Brussels  carpet  requires  what  is  technically  called  a  sep- 
arate frame,  and  the  manner  in  which  the  various  colors 
are  controlled— in  other  words,  in  which  they  are  concealed 
from,  or  brought  into  view— is  an  important  factor  in  tha 
manufacture  of  this  carpet  On  '^examining  a  Brussels  ca>- 
pe,  it  will  be  observed  that  the  individual  threads  forming 
the  pile  seem  either  to  be  composed  of  several  colors,  or  to 
be  substituted  by  yarn  of  other  shades,  according  to  tic 
section  of  the  pattern  being  formed.  For  instance,  in  the 
same  line  of  the  design,  looking  at  the  fabric  lengthways, 
apparently  in  the  same  thread,  as  many  as  from  two  to 
six  ciders,  such  as  black,  green,  slate,  scarlet  and  yellow. 
form  the  pile  in  succession.  If  these  effects  are  not  du.' 
to  a  variegated  yarn,  they  are  the  result  of  the  employ- 
ment of  distinct  threads,  each  of  which  is  so  controlled  thai 
it  only  appears  in  the  pile  when  required  to  produce  the 
design.  Effects  of  this  order  are  due  to  changing  the  po- 
sitions of  the  respectve  pile  warp  threads  by  reversing  Hi  • 
weaves.  The  several  shades  of  a  Brussels  carpet  are  ma- 
nipulated on  this  double  weave  principle  of  intertextuiv. 
To  obtain  a  three-frame  pattern  composed,  say  of  black, 
blue  and  green,  at  least  three  separate  weaves  are  neces- 
sary—one for  each  shade.  Thus  the  weave  used  in  form- 
ing the  shed  in  warp  for  the  black  pile  is  so  arranged  as 
to  depress  the  blulo  and  green,  while  that  for  giving  the 
blue  pile  conceals  the  black  an  1  groen  pile  threads,  ar  I 
lastly,  (hat  for  producing  the  green  pile  hides  the  black  and 
blue  pile  ends;  so  that,  by  an  appr<  priate  application  of 
these  respective  weaves  to  the  dos;gn,  the  colors  are 
brought  up  in  the  figure  wherever  required. 

The  surface  of  a  Brussels  ca.rpot  consists  of  loop,-, 
which  result  from  the  warp  threads  being  prssed  over  a 
stout  wire,  which  wire  resembles  in  appcaninte  a  coi^moii 
[mlal  ineat-skewer  .via  Looped  end,  being,  however,  over 
27  inches  in  length. 


CARPET  IMPORTATIONS. 

IN    the    Trade    and    Navigation    reports    for    April    it     r 
shown   that    Canada   has   imported   during  that    month 

349,141  yards  of  carpet  valued  at  $165,996,  and  for 
nine   months  ending  April  2,  650,604  yards,   valued  at   ■>!,- 
1345,216.      During  the  same  period  last   year  it    was  .V.u.l'A 
yards  valued  at   $174,080,  and  2,683,236  yards  worth  $1,- 
299,942. 

It  will  be  seen  thai  while  the  month's  receipts  in  quan- 
tity have  increased  and  the  value  decreased  the  nine 
dm  ntfs'  receipts  in  quantity  have  decreased  and  the 
value  materially  increased.  It  might  be  said  that  the  en- 
tire amount  enters  under  the  preference  since  only  about 
.+34.000  or  2  1-2  per  cent,  is  the  contribution  of  other 
countries. 

When  this  amount  of  importation  for  nine  months  i: 
compared  with  the  tolal  Canadian  production  one  wonders 
that  so  many  mills  have  failed  or  suspended  business 
within  the  year.  In  the  statistical  year  book  for  1903  .just 
issued  the  value  of  the  carpets  produced  is  only  $633,192, 
oi'  less   than   half  what    we  imported   in   nine  months. 


ASSIGNMENT  OF  CARPET  COMPANY. 

ONE  of  the  oldest  carpet  companies  in  Canada  h.83 
made  an  assignment.  The  Empire  Carpet  Co.  of  St. 
Catharines  has  been  in  business  for  a  great  number  of 
years,  and  been  attended  with  a  fair  amount  of  success, 
until  (he  last  four  or  five  years.  Last  Fall  their  fac- 
tories were  destroyed  by  fire  and  al  the  beginning  of  the 
year  a  new  company  was  formed  to  re-open  in  Dundas 
where  a  bonus  of  $10,000  had  been  offered,  and  suitable 
premises  provided.  Difficulties  were  met  with,  however, 
from  the  commencement,  the  company  being  unable  to 
live  up  to  its  part  of  the  agreement,  and  the  holders  ot 
the  old  mortgages  in  St.  Catharines  coming  upon  them. 
As  a  lesull  the  bonus  was  withheld  and  the  firm  went 
out  of  business  in  January. 

The  liabilities  are  thought  to  be  quite  large,  and  the 
property  is  said   to  be  covered   by   chattel   mortgages. 

Lack  of  capital  and  unsatisfactory  business  manage- 
ment are  given  as  the  causes  for  the  failure  of  this  com- 
pany, leaving  only  four  or  five  in  Canada  engaged  in  the 
manufacture  of  the  same  kinds  of  carpet. 


BUDDING. 

COTTON  BLANKETS.  Summer   and    Winter,   according   to   the    weight,   and    ha\  ■■ 

WITHIN    the    past    year   or   two    the    retail    trade    has  been   pushed    to  a    wonderful   extent    across  the   line   with 

begun    to    stock    cotton    blankets,   owing  perhaps   1"  marked   success.     Once    introduced    to   the   consumer,   the;. 

the  urgency  of  the  jobbers.     A  good  many  retailers  meel    approval    on    account    of    their    warmth    in    Winter, 

are    doubtless    unfamiliar    with    the    hold    they    have    uno  i  cheapness,    and    wearing    and    washing    qualities.      It    is    a 

our    friends    across    the    border.      While    on    this    side    two  line  which  deserves  more  attention  by  the  Canadian  trad'. 

Cl"  three  mills  only  are  engaged   in   their  manufacture,  and  While   it    is  safe   to   assert    they   will    never  take   the  place 

jobbers  have  competed  till  any  profit  is  out  of  the  question.  of  woollen  goods,  they  yet   deserve  their  just    position. 
they  form  across  (he  line  a  good  medium  for  profit-making  To  give  a   fainl   idea  of  the  complexity  and  variety  oi' 

to  jobber  and    retailer  alike.      They   can   be   used    both    for  an    American    jobber's    line,    the    fact    might    be    mentioned 
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Geo.  H.  Hees,  Son  &  Co. 


LIMITED 


HAVK  IN  STOCK   NEW   ARRIVA1 


Cushion  Tops.  Lace  Panels  for  Doors. 

Bobbinet  and  Muslin  Curtains,      r  own  make,  \cw  Designs 
Lace  Curtain  Materials,  ail  kinds. 
/Ven  Patterns  of  Tapestry  Curtains  and  7ab/e  Coders, 
/New  Patterns  of  Chenille  Curtains  and  7ab/e  Covers, 

oi'R  own  hake,  at  Special  Prices. 
Silk  and  CottOn    VelOUrS,  plain  and  new  fancy  designs. 

Couch  and   Furniture  Covers,   new  designs  from  our  own 

looms,  and  also  latest  attractions  in  Imported  Lines  of  these  goods 

LACE  CURTAINS. 

We  make  a  specialty  of  Lace  Curtains,  and  carry  in  stock 
ready  to  deliver  an  immense  quantity  of  these  goods,  from 
20  cents  to  $30.00  a  pair.   Having  bought  many  of  these 
saleable  goods  before  the  advance  in  price,  we  are  giving  the 
benefit  to  our  customers.     Please  compare  our  Lace  Curtains 
and  prices  and  you  will  find  it  to  \  our  advantage  to  buy  from  us 


Window  Shades,  Curtain  Poles  and  Fixtures,  Brass 
and  Metal  Goods,  and  a  full  stock  of 
Upholsterers'  Supplies. 


N.B.— Wesell  these  goods  at  a  price  that  affords  the   RETAI1  IK    LARGE 

PROM  I   ■ 


GEO.  H.  HEES,  SON  &  CO., 


TORONTO,      ONT. 


MONTREAL  WAREHOUSE.  No.  20  St.  Helen  St. 


LIMITED 
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thai  a  good  many  of  them  show  a  range  comprising  ovt  t 
loo  styles.  The  range  of  sizes  comprises  a  9-4,  (46x71 
inches)  10  4,  11-1,  12-4  and  l.'i-l.  The  smaller  sizes  an; 
often  used  for  petticoats,  the  preferable  sizes  for  bed 
blankets  being  11-4  and  12-4.  The  colors  shown  are  prin- 
cipally grey,  white  and  tan,  grey  being  preferable  as  be'ng 
hss  likely  to  soil. 

Most  firms  carry  the  same  blanket  in  the  three  colors. 
They  are  elaborately  bordered  in  artistic  and  generally 
guaranteed  last  colors,  the  combinations  of  colors  being 
innumerable  and  varying  greatly  in  width  of  stripe.  The 
most  popular  and  sightly  blanket  contains  a  9-inch  border 
with    pink,    red    or   blue   predominating.      The   edge   is   al- 


called  shoddy  or  army  blankets  used  principally  in  the 
southern  states  are  sold  solely  by  their  weight  by  both 
manufacturer  and  jobber  as  well  as  retailer.  The  ordin- 
ary line,  the  jobber  sells  according  to  his  own  discre- 
tion, the  majority  selling  by  the  size,  thus  enabling  some 
subterfuge  and  misrepresentation  to  creep  in.  For  in- 
stance, an  11-4  blanket  in  weight  may  be  ordered  to  be 
made  in  a  12-4  size  and  be  sold  at  that  value.  The  real 
test  of  the  proper  value  is  the  weight  and  the  quality  of 
cotton    used. 

In  the  actual  making,  the  plain  weaving  is  generally 
preferable,  although  not  contributing  to  as  good  wearing 
qualities  as  where  the  filling  runs  on  the  bias.     The  warp 


ways  protected   by  a   tape,  or  artistic  sheet  stitching,  the       is  made  first,  of  course,  always  of  plain  white  thread,  the 

color  of  the  filling  shot  in  giving  the  color  of  the  blanket. 
Some  beautiful  scroll  or  jaequard  effects  ai_-  sometimes 
employed,  which  tend  to  increase  the  price  of  the  blanket 
considerably,  as  the  machinery  requires  careful  attention 
in   their  making. 

In  regard  to  their  jobbing  price  across  the  border,  it 
naturally  fluctuates  in  sympathy  with  the  raw  materia). 
Early  last  Spring  a  9-4  blanket  was  sold  as  low  as  38tf, 
while  in  the  Summer  the  same  blanket  was  held  at  50--, 
enabling  the  jobber  to  clear  at  a  handsome  profit.  The 
range  of  prices  generally  runs  from  around  40e  to  $2.00 
for  the  heavy  large  sizes.  The  weights  vary  from  1  1-t 
pounds  to  4  1-2  pounds. 

A  sketch  has  been  made  of  this  industry  with  the  ob- 
ject of  interesting  the  retailer  in  a  line  which  should  prove 
profitable.  Canada  shows  a  good  range  and  will  undoubt- 
edly be  more  willing  to  pay  more  adequate  attention  to  the 
line  if  the  .co-operation  of  the  jobber  and  retailer  is 
secured.  There  are  some  objections  to  their  introduction 
on  a  large  scale,  but  the  consumer  is  generally  found  U) 
welcome  them  with  enthusiasm. 


color  df  the  stitching  corresponding  with  the  predominant 
color  of  the  border.  These  features  tend  to  afford  effec- 
tive displays,  when  properly  adjusted,  as  well  as  to  in- 
duce many  sales. 

Fancies  also  have  their  share  and  come  in  beautiful 
effects.  These  are  yet  in  their  infancy;  in  fact,  cottjn 
blankets  are  comparatively  speaking  a  modern  innova- 
tion. Children's  crib  blankets  in  as  complete  a  range  as 
bed  blankets,  sell  well,  especially  the  fancies.  Robes  and 
couch  covers  in  elaborate  colorings  also  find  a  place  in 
the  line.  The  quantity  handled  by  the  trade  is  almost 
beyond  comprehension.  They  are  almost  in  universal  use, 
and  gradually  encroaching  upon  woollen  goods  in  some 
districts.  The  napping  of  the  better  qualities  makes  a 
blanket  as  thick  and  almost  as  heavy  and  warm  as  a 
woollen  one. 

These  blankets  are  made  mostly  in  the  New  England 
states,  although  the  tendency  is  toward  moving  the  mills 
to  the  points  nearer  the  raw  material.  The  .capacity  of 
these  mills  is  exceedingly  great.  The  blankets  are  usually 
sold  to  the  jobber  at  so  much  the  pound  for  the  weight  of 
cotton   in   them,  plus  so  much  for  the  making.     The  so- 


WALL      PAPER. 


NEW  WALL  PAPERS. 

WITH  the  beginning  of  the  month  of  July,  traveler;; 
for  wall  paper  factories  commenced  their  new  sea- 
son. For  months  the  factories  have  been  busy 
working  out  and  printing  new  designs,  and  preparing  their 
hooks  of  samples.  From  the  range  inspected  by  The  Dry 
Goods  Review  they  can  go  on  the  road  with  the  full  con- 
sciousness that  they  have  this  year  the  best  that  was  ever 
shown,  and  that  the  retailer  has  very  little  opening  to 
offer  criticisms. 

In  the  new  samples  there  is  an  attention  to  purity  uf 
color,  symmetry  of  design,  suitability  of  color  to  desigu, 
i.iul  to  novelties  that  excels  last  year's  offerings  to  a  very 
noticeable  extent.  The  innovations,  or  perhaps  rather  de- 
velopments of  new  ideas,  are  shown  in  the  crown  and 
panel  patterns.  These  will  both  be  of  interest  to  retail- 
ers, since  they  are  of  particular  merit  as  to  artistic  ef- 
fects, and  will  be  certain  to  catch  the  eye  of  customers. 
Both  have  been  popular  in  the  United  States. 

A   great    use   has    been    made   of   over    patterns  of   line 


thread,  and  the  result  is  very  pleasing.  It  softens  what 
would  be  too  violent,  and  relieves  the  abruptness  of  a 
great    number   of   designs.      Small    embossed   patterns   are 

'  '  r  icfi  inc.  Particular  strength  is  shown  by  some 
in  parlor  papers,  and  the  quality  of  design  of  the  2  l-2e 
and  other  cheap  papers  is  raised.  Stripes  are  much 
shown,  and  these  are  carefully  worked  into  various  colors 
;  contrasting  and  blending.  The  number  of  embossed  pa- 
pers is  greater  and  the  expensive  pressed  papers  in  imi- 
tation leather  are  shown  for  the  first  time  by  factories. 

The  general  character  of  design  is  a  combination  floral 
and  conventional,  the  floral  very  often  running  in  the 
centre.  As  a  rule  more  floral  are  shown.  There  is  a 
tendency  in  parlor  papers  to  French  effects,  and  with  the 
suitable  delicate  shadings  introduced  these  will  be  sure  fo 
take  well.  Moires  are  still  carried  in  good  qualities,  but 
are  not  so  frequent  as  lust  year,  save  that  they  are  promi- 
nent as  combinations  with  other  designs.  Special  atten- 
tion is  being  paid  to  the  matching  of  frieze  and  wall. 

The  newest  color  is  brown.  This  conies  in  all  shades, 
'.8 
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WHAT  MORE 

COULD  BE  SAID  FOR  THE 

STAUNTON  LINE  FOR  1904-5  ? 

1 1  was  only  the  othei  day  lhal  a  customer,  when  placing  his  order, 

s.iij  to  one  of  mil  travellers  : 

"IT    DOESN'T    NEED   A  SALESMAN  TO 
SELL  YOUR  LINE," 

ukI  if  that's  Hk'  impression  the  Staunton  Samples  made  on  the  dealer,  isn't  it 

nalniil  lo  .suppose  they  would  make  llic  same  impression  on  his  customer  ? 
An)  way,  it's  easier   to  sell  goods  you're  enthusiastic  over  than  a  line 

you  might  be  indifferent  about. 

Our  travellers  arc  on  the  roaJ  with  a  complete  line. 
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A.R.  BURROWS  &  CO. 


Manufacturers  of- 


Rug  Fringes, 
Carriage  Fringes  and 
Carriage  Dusters 

^      QUE!  ph    ONT. 

\\  rite  us  tor  Samples  and  Prices. 


FALL 
GOODS 


BRUSSELS, 
VELVETS, 
TAPESTRIES, 
INGRAINS 

ARRIVED.        A^LOca 

COVERINGS. 


Imperial  Carpet  Co., 

II  Front  St.  East,  TORONTO,  ONT. 
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DO  WIS  COMFORTERS 
WOOL  COMFORTERS 

COTTON  COMFORTERS 
BED  PILLOWS 
WHITE  CUSHIONS 
COSIES,  MUFF  BEDS,  etc. 
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PRICE   LIST  ON   APPLICATION.       FEATHERS 

BOUGHT. 

THE  TORONTO  FEATHER  4  DOWN  CO. 

Limited 

74  KING  ST.    WEST,  TORONTO 
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and  is  freely  used   with  good  effect.     French  greys  and  grain  stripe  which  presents  the  appearance  of  wood,  and 

Pawns  are  also  well  employed.   There  is  a  care  in  blendinsj  another  is  made   up  of  lines  of  several   shades.      Grass 

colors  that   is  especially  apparent   in  the  frieze.     Contrast-  doth    is   a    new  effect.     Choice   designs   are   shown   in   do- 
ing colors  are  frequently  risked,  and  self  tones  are  el'fee-  pies    papers   and    flittered   gold   ingrains. 
five  features.     Gold  and  silver  are  plentifully  employed. 
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STAUNTONS    LIMITED. 
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N  addition  to  the  regular  lines  of  cheaper  papRwhWi"  ™  tl*^fr   ^'^ 
this    year    have    exceptionally    good    patterns,    several  . 

special    lines   are   shown.    The   burlap   effects   A>UG"22    \§M/9± 


MENZIE  WALL  PAPER  CO. 

Commencing  as  a  new  firm,  this  company  is  showing 
a  good  variety  of  pattern  and  color,  continuing  from  tin 
cheapest  blanks  to  pressed  leather  effects  worth  over  a 
dollar  a  roll.  Good  use  is  made  of  oxer  patterns  of  dots. 
uetting,  knickers  and  lines.  Jn  the  very  cheapest  the 
colors  are  (dear  and  the  patterns  distinct.  There  ire 
good  oriental  designs  of  deep  color,  as  well  as  of  tapestry 
papers  and  upper  third  treatments.  Tile  designs  are 
shown  in  greal  variety,  and  the  shading  in  these  is  i>1 
peculiar  merit.  Blended  holders  are  used  even  with  cheap 
papers.  Crown  and  panel  designs  are  well  worked  out. 
both  in  plain  and  embossed  papers.  The  embossing  is  in 
several  styles.  Flowers,  such  as  chrysanthemums,  roses 
and  poppies,  appear  in  very  natural  effects. 

Stripes  of  color,  plain  and  embossed,  granite  and 
cloud  effects,  and  moire  designs  are  in  variety.  Theie 
are  good  shades  of  brown,  yellow  and  blue,  in  addition 
to  the  regular  colors.  In  several  papers  three  or  four  dis- 
tinct   patterns    are    seen.      A    special    effect    is    the    wood 


r\ 


and    with    their  peculiar   mottled   appearance   will/)»e   r||--fA      yTA 

tractive.      Oriental    designs   are    prominent,   and    aVeSvr fr 

worked  out    in  the  colors.     A  fine  over-thread   pattern  fr-&-&&  s*-> 

black    or   .gold    is   one    of   the   features.        Tapestries      are    ~I^Y~. 

strong.     There  are  beautiful   things  shown   in  crown  and 

panel    effects,   as   well    as   in   upper   third   papers   of  floral 

desisni.    with    or  without   the   popular   trellis. 

Remarkable  strength  is  shown  in  parlor  designs,  and 
catchy  French  designs  are  effectively  worked  in.  A  good 
range  of  embossed  bronzes,  and  an  attractive  over  design 
of  floral  embossed,  is  skilfully  employed  in  many  papers. 
Moires  are  shown  in  all  the  delicate  colorings. 

Brown  and  yellow  are  two  colors  of  new  effect,  and 
drab  is  sure  to  go  well.  A  peculiar  pink  is  one  of  the 
exclusive  shades,  and  odd  greens  and  blues  are  features. 
The  most  delicate  and  careful  shading-  characterizes  the 
friezes.  Stripes  of  color  form  attractive  designs,  as  well 
as  unexpected  combinations  of  green  and  red,  two  con- 
trasting reds,  silk  and  gilt  stripes,  etc..  There  are  some 
beautiful  climbing  rose  and  floral  lattice  work  designs.  A 
special  effect  is  in  the  continuation  of  the  stripe  effect  of 
the  side  wall  in  the  frieze. 
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A  new  design  shown  by  Stauntons  Limited. 
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OUR  1904-5  LINE 


IS  ABSOLUTELY  THE  MOST  IMPRES- 
SIVE CREATION  EVER  ISSUED  BY 
ONE  FACTORY  *  J-  IT  CONTAINS 
OVER  3,400  DISTINCT  COLORINGS  IN 
DESIGNS  OF  UNUSUAL  MERIT     jft    j» 

IT  IS  MAGNIFICENTLY  COLORED  AND 
WILL  COMMAND  EQUAL  INTEREST 
FROM  DEALER  AND    CONSUMER. 

TQ  APPRECIATE  IT 


SEE  IT 


Wall  Papers 
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CUSHIONS 

BOATING— CANOEING— HAMMOCK— VERANDAH 

We  have  a  line  at  $6.00   per  dozen  that  will  find  a  ready  sale 

in  your  stock  for  summer.      They   are   covered   in   plain  sateen 

ticking,  very   heavy   and   soft ;  fast  colors---dark  blue  and  dark 

green.      The  filling  is  silk  floss.      One   of  these  Cushions   will 

support  a   man   in   the   water  for   24   hours.      They  do   not  get 

lumpy  or  hard. 

Order  a  sample  dozen— $6.00. 
Write  for  our  complete  price  list. 

THE  ALASKA  FEATHER  &  DOWN  CO.,  Limited 

Factories  at  Winnipeg  and  Montreal 


The  China  and  Japan  Silr  Co.,  Limited 

106  King  St.  West  290  St.  James  St. 

TO  R  O  N  T  O canada MONTREAL 

Yokohama  and  Kobe  Shanghai  and  Hong  Kong 

JAPAN  CHINA 


Importers,  Exporters 

and 

Manufacturers  of 

all  kinds  of 


Chinese  and  Japanese  Silks  and  Silk 
Goods,  Mattings  and  Rugs,  Brushes^ 
Basketware,  Screens,  Porcelain,  Lac- 
quel  ware,  and  Japanese  and  Chinese 
fancy  goods  of  every  description.    <&  <# 
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CHINA     AND     GLASSWARE 


THE  SEASON'S  OFFERINGS. 

rPllK  presenl  season  ii  a  time  of  ureal  activity  in  china, 
1  aroekerj  and  glassware  circles.  Travelers  arc  no* 
abonl  i"  starl  on  their  Fall  trips,  the  m<>si  import- 
ant, bo  far  as  results  go,  during  the  year,  and  all  depart- 
ments of  ili"  trade  are  busily  engaged  in  looking  after 
their  requirements.     A   lew   years  ago  this  time  was  the 

greal    starting  point    for   the   fancj    g Is   trade  of   the 

year,  and  all  fancy  goods  Inns  were  taken  out  for  Pall 
trade  on  this  trip.  Keener  competition,  however,  an  I 
the  race  t"  secure  first  place,  introduced  in  this  line  a 

Package  System, 
samples    of    which    are    HOW    taken    OUl    during    the      lirsl 

months  of  the  year.  This  branch  has  attained  large 
growth  within  the  pasl  couple  of  seasons.  Many  mer- 
chants at  lirst  objected  to  the  arbitrary  assortmenl  ren- 
dered necessary  in  buying  the  "package,"  hut  the  fea- 
ture which  led  to  its  almost  general  adoption  was  the  facl 
that  by  no  means  oj  it  the  retailer  secures  complete  con- 
trol of  the  decoration  contained  in  the  paekage.  The  lead- 
ing houses  carry  a  number  of  different  assortments,  each 
of  which   is  sold   only  once   in  a   town,   thus  confining  the 


Watteau  Design. 

sale  of  the  particular  design  to  one  merchant.  This 
course  would  hardly  have  been  practicable  when  regular 

fancy  g Is   were   sold   from  open  stock   in   any  quantity 

desired,  hut  as  the  paekage  lines  are  only  Bold  in  assort- 
ments, the  buyer  is  sure  of  having  a   line   for  himself. 

These  packages  are  made  up  of  all  grades  and  styles  of 
decorations  and  as  they  are  not  too  large,  and  the  assort- 
ments are  made  up  of  the  best  selling  lines  and  quantities 
that    the  experience  of  able   havers  can   suggest,,   they  are 

more  and  more  taking  the  fancy  of  up-to-date  buyers. 

Many   of    the    trade    remember   their   early   experience 
with  the  "Catch*'  package,  made  up  for  new  buyers  by 

I lager  salesmen,  in  which  the  first   few  and  hest   known 

articles  were  marked  ;.t    very  low   figures,  the  difference 

being    added    to    the    other    articles    in    the    package    with 

the  result  that  the  tirst  were  sold  out  quickly  leaving  the 

others  on  the  merchant's  hands.  To  this  short-sighted 
policy,    which    early    met     its    deserved    fate,    most     of    t  tie 

objection  to  china  packages  is  due,  hut   it   i>  a  fact  that 

the    leading   houses,   through    their   travelers,    find    that    the 

assortments   sold   last    year   have   all   been   closed   out    in 

a  remarkably  even  manner.  The  new  lines  shown  in 
the    assortments    of    fancy    rhinn    ranee    from    the    lowest 


price, I  article,  to  he  retailed  for  1"  oi  I  ■<■  each,  to  the 
finest  pieces  for  jewelers'  trade.  The)  an  adapted  for  all 
kinds   id'    trade,    from    the   bargain    counter   through    the 


Newest  design  in  shading. 

rani f  grocery  and  genera]  Btore  trade,  to  the  most  ex 

elusive  lines,  and  should  be  seen  by  every  merchant  hand- 
ling any  quantity  of  the  line. 

Latest  Designs. 
The    moderate    priced    lines    include    the    popular    figure 
designs  in   both   heads  and  groups,   which   are  Bhown  with 
the   rich  cobalt   blue,  a-  well  a>  mar 1,  and  green  border-. 

the  central -designs  being  new  and  bright  colored  sketches 
after  Watteau  effects.  Another  popular  line  Bhown  bj  a 
leading  house,  and  known  as  " Mother-of -Pearl "  assort- 
ment, has  the  entire  surface  of  the  ware  decorated  witn 
a  shining  irridescent  effect,  after  the  style  suggested  bj 
the  name,  against  which  the  floral  painted  decoration 
makes  a  beautiful  effect.  There  are  also  cheaper  lint 
maroon  and  Russian  green  shadings,  the  shading  being  ap- 
plied at  three  points  instead  of  all  around  the  edge;  Bonie 
floral  decorations  have  heavy  Bplashed  gold  edges,  ami 
there  is  a  wonderfully  popular  line  which  has  an  irregu- 
lar edging  of  lustre  pink  surrounding  a  cream-tinted  body, 

against  which  the  dec, .ration  shows  up  splendidly.  Li 
the  better  lines,  dark  green  bodies  with  painted  decora- 
tion of  large  crimson  American  Beauty  roses  are  very 
popular.  Some  of  the  other  assortments  contain  pieces  in 
which  the  gold  tracing  shows  up  beautifully.     All  the-.. 


Floral   Pattern. 

lino,  a-  well  as  tin'  new  shipments  oi  open  stock  gi 
will  In-  carried  by  the  travelers  on  this  trip,  the  last-m 
making  up  no  insignificant   line,  to  which  maj   he  added 
the  Bamples  of  lamps,  cut   glass,  new    glassware,  and  the 
various  other  lines  shown  bv  the  crocken    bous< 
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Collars,   Cuffs,   White  and  Colored  Shirts 
Hosiery,  Braces,   Neckwear 
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THE  CANADIAN    DRESS  CHART. 

Article. 

BUS  IN 
ash  HORNING 

WEAK. 

Morning 

i    ut.iw  .iv  in  s.u  k 

■  in  k.  ii.    ai  1 1 a 

NOON     IKAS. 
SHOWS. 

KAY    WSDD1NG, 

MA  1  INI  HS.     DAY 
Kh>    1 

■  is'.  vs  n  > 
iusi.\   BA1  i  1, 

KKI   Kll  luNs 

rHSATM   ami 
FORMAL   pin- 

M-KS. 

i  \..  i  U 
i  1  I  li,  INFORMAL 

MM. 

01     1  IN'.. 

si  MMIRI 

Coat. 

Frock  or  cutaway. 

Frock. 

Evening     dress 
wilh  (  hesterfield 
or  skirted    over; 
coat. 

Evening  jacket 
with    ordinary 
overcoat. 

Double  br<- 
or   Norfolk 

Waistcoat. 

Trousers. 
Shirt. 

Of  same  material 
as  or    different 
from  coat. 

>.ime   material 
as  coat  or  <>t 
white  duck. 

Double  or  single 
breasted,  of  same 
material  as  coat, 
orof  white  duck. 

S.    B.    or    D.    B. 
white   or   S,    B 
same    material 
as    coat. 

S.B   or  D.B.  white 
or  s    n.    nine 
material  as  coat 

Fancy 

With  SB.  coat  to 
match, with  D.B. 
either  to   match 
or  not. 

Striped  worsted. 

Striped  worsted  or 
dark  cheviots. 

Same  material  as 
coat. 

Same  material  as 
coat. 

Flannel,    1  weed 
or  Knickers. 

White  or  colored. 
quiet  colors. 

White. 

White. 

White,  with  cuffs 
attached. 

Plain  or  pleated 
white,    with 
cuffs  attached. 

Colored  soft 
front. 

Double  band  or 
stock. 

Collar. 

Wing,    standing, 
poke  or  double 
band. 

Wing,  standing 
or  poke. 

Wing,  standing 
or  poke. 

Standing  or  poke. 

Standing,  poke 
double  band  or 
or  wing. 

Cravat. 

Ascot,  once  over, 
or  flowing   end 
Four-in-hand  or 
tie  with  belt 

Ascot,    flowing 
end    or   once 
over  or  four-in- 
hand. 

Light    or   black, 
Ascot    or    once 
over. 

White   tie   wilh 
broad     or 
blunt  ends. 

Black  silk  or  satin 
with  broad  ends. 

Neckerchief, 
Windsor,  four- 
in-hand  or  tie. 

Hat. 

Derby  or  Fedora, 
with    sack,    Silk 
with  cutaway. 
Split  or  sennet 
straw . 

Silk. 

Silk. 

Silk   or  opera. 
Latter  only  to 
theatre. 

Pearl  or  white 
glace. 

Derby  or  Alpine. 

Fedora,  cap  or 
straw. 

Gloves. 

Ian. 

Tan,  or  light  grey 
suede. 

Grey  suede. 

1 

Tan  or  grey. 

Tan. 
<  'alfskin  or  Ian 

Shoes. 

High  or  low  calf 
skin  or  tan. 

Patent    leather.        Patent    leather. 

Patent    leather 
shoes  or  pumps. 

Patent    leather 
high  or  low. 

Jewellery. 

Gold  studs,  links 
pin  and   watch 
guard. 

Gold  studs,  links      ( iold  links,  studs 
and    pin    and          and  pin. 
guard 

Pearl  or  mother- 
of-pearl     studs 
and  mother-of- 
pearl  links. 

Gold  studs  and 
links 

Pin  links  and  gold 
watch  guard. 

This  Chart  is  corrected  to  date  by  a  Canadian  authority  on  men's  fashions. 
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FLOWING    ENDS    OF    TALK. 


TI I  E  R  I '  is  .1  man  in  England  who  is  gaining  a  great 
deal  of  notoriety  and  perhaps  fame  In  his  strenu- 
ous efforts  to  improve  man's  garments  from  a 
sanitary  standpoint.  Letter  after  loiter  emanates 
from  this  philanthropist  and  reformer,  and  each 
one   contains   an    attack  on  some  new    article   of  wear.       Mr. 

Bishenden,  as  he  is  called,  has  an  exalted  idea  of  his  know- 
ledge on  sanitary   requirements.      He  says 
Hygienic  he  knows  it  all  ;  and  a  great   many   people 

Faddists.  have  dropped  foreign  missions,  East    End 

free  breakfasts  and  woman's  rights  to  tell 
him  they  think  so,  too.  One  of  the  latest  follies  of  man  to 
receive  his  censure  is  the  habit  policemen  have  of  putting 
their  handkerchiefs  up  their  sleeves.  By  this  "the  handker- 
chief becomes  moist  from  the  perspiration  of  the  wrist,  and 
the  refuse  collected  is  drawn  up  the  nose,"  and  vice  versa. 
The  turned-up  trouser  is  a  "  sad  sight,"  and  reminds  one  of 
"a  farm  laborer  in  a  muddy  lane."  But  all  these  lectures 
and  revelations  lose  their  value  when  there  is  discovered  in 
most  of  them  an  advertisement  for  "the  Bishenden 
Hygienic  Suit "  and  "Mr.  Bishenden's  Collar  Substitute." 
And  he  brings  in  mention  of  his  own  inventions  so  carelessly 
and  in  such  a  secondary  position.  For  instance,  after  com- 
plaining of  the  ignorance  of  tailors,  he  says  :  "  In  passing, 
1  may,  perhaps,  be  allowed  to  mention  that  of  recent  years 
I  have  been  most  fortunate  in  having  had  my  clothes  most 
comfortably  made  by  Messrs.  Baker  iV  Co.,  and  that  this 
house  has  secured  the  sole  right  to  make  the  Bishenden  Hy- 
gienic Suit,  with  my  special  invention  to  prevent  disease. 
Tailors  generally  should  act  on  my  advice,  which  is  well 
meant."  Has  the  field  for  temperance  agitation  become  over- 
crowded ?  It  certainly  cannot  be  as  profitable  a  sphere  of 
labor  as  Mr.  Bishenden's. 

* 

Till'.  Yankee  has  gained  more  or  less  fame  by  his  powers 
of   invention    in    and    out    of  books.      It  has  been  said 
that  George  Washington    is  the  most  common  topic  of 
conversation   among  Yankees,    and   the   tale  of  Ananias  the 
most  frequently  read  story  ;  which  accounts  for  Washington's 
fame.     In  the  light  of  this  it  is  interesting 
A   Cravat  to  read  of  a  Munchausen    yarn    which    an 

Barometer.  English    traveler   has   been    telling   a  New 

York  paper,  and  which  has  been  copied  in 
all  good  faith  in  other  papers.  This  fertile  imagination  told 
of  a  tie  which  was  soon  to  be  placed  on    the    London    market 


winch  would  put  meteorological  stations  out  of  the  running. 
This  cravat,  when  il  is  warm,  becomes  blue,  and  when  cold  il 
Changes  to  purple.  A  rain  storm  is  foretold  a  full  day  by  the 
cravat  turning  pink,  and  the  approach  of  snow  is  rcliahlv 
shown  by  a  bright  green  shade.  The  ingenuity  of  the  travel- 
er went  further  to  make  the  story  more  circumstantial, 
bv  describing  the  material  as  a  coarse  linen  which  was  suit- 
able for  any  article  of  dress.  The  happy  possessor  of  a 
gown  of  it  could,  without  change,  present  three  or  four 
entirely  different  effects  in  one  day.  Nothing  was  said  of 
the  wierdness  of  a  woman  during  the  process  of  change. 
One  of  the  London  papers  caricatures  the  idea  in  an  illus- 
tration that  shows  in  one  half  an  old  man  tapping  an 
elaborate  barometer,  and  in  the  other  a  young  dandy 
calmly  watching  a  cravat  change  color. 


A  DISCUSSION  which  has  attracted  quite  as  much 
attention  as  a  War  Office  order  or  a  Japanese  victor]  , 
has  been  carried  on  in  a  few  English  journals.  Some 
small  country  correspondent  of  a  weekly  paper,  through  lack 
of  copy,  expressed  the  opinion  that  this  world  would  bean 
unhappy  place  in  which  to  sojourn  if 
women  were  not  dressed  better  than  men.  Which  Dresses 
That   was   enough   to  get   the  city  dailies  Better? 

and    trade     papers     going,     and     for     the 

moment  Chamberlain's  policy  has  been  forgotten  and  the 
reports  of  the  Thibetan  expedition  neglected.  One  paper 
will  go  no  further  than  to  say  that  it  is  a  debatable  question 
which  shows  the  most  taste.  Another  studies  the  points 
raised  from  all  sides  with  the  seriousness  of  a  tariff  discus- 
sion. Il  expresses  the  opinion  that  the  average  man  is 
better  dressed  than  the  average  woman.  A  man  seldom  re- 
veals an  amateur's  handiwork,  while  a  woman  often  does.  It 
admits  that,  if  the  best  samples  of  both  were  taken,  the 
women  would  in  all  probability  win,  since  they  have  a  larger 
range  of  materials  and  colors  from  which  to  select.  The 
roundness  of  her  figure  and  the  more  graceful  outline  of  her 
body,  give  her  a  great  advantage.  Her  small  earnings  tell 
against  her,  however,  in  that  she  must  make  her  own 
clothes  in  many  cases.  Men  have  less  chance  to  get  oil 
the  track  in  eccentricities  than  women.  Sifted  down,  the 
whole  discussion  is  about  as  solvable  as:  "Where  did  the 
nionev  come    from  ?  " 


•■: 
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I'KKAII  £oi  Muskoka  or  the  Thousand  Islands! 
There  is  a  listlessness  that  accompanies  a 
thermometer  at  90  degrees  that  makes  fashion 
a  second  consideration.  I  may  go  so  far  as 
to  say  that  the  men  who  make  appearance 
and  neatness  a  matter  of  little  moment  are  not  few.  It 
is  how  do  I  feel  ?  Not,  how  do  I  look  ?  And  the  com- 
monness of  this  doctrine  has,  oddly  enough,  worked  out  a 
common  sense  solution  of  many  of  the  minor  difficulties 
that  have  beset  the  musings  of  the  man  who  is  divided 
betwixt  comfort  and  appearance.  It  has  been  discovered 
that  these  two  characteristics  arc  not  antagonistic,  de- 
spite the  uncouth  objects  we  sometimes  see,  whose  ready 
defence  is  that  they  at  least  enjoy  themselves.  What  can 
be  more  comfortable  and  sensible,  and  yet  what  more 
suitable  and  therefore  presentable  than  a  straw  boater, 
soft^front  shirt,  low  double  band  collar,  small  tie,  belt, 
large  trousers,  white  shoes,  and  unlined  coat  ?  And  this 
dress  is  the  exact  thing  for  this  Summer.  If  must  be  a 
task  to  the  "eccentric"  man  to  depart  from  the  style 
and  be  enabled  to  hide  behind  the  comfort  excuse.  His 
only  chance  to  "shine"  is  to  wear  a  Panama,  a  turn 
down  collar,  string  tie,  flannel  rags  for  a  suit,  peg  top 
trousers,  light  tan  ornamental  belt,  and  immense  bows 
on  his  low  shoes.  Hut  in  not  one  of  these  eccentricities 
is  he  gaining  a  jot  of  coolness  and  freedom  for  all  his 
sacrifice  of  appearance.  Vet  where  would  be  the  sphere 
of  our  great  leaders  if  there  weren't  all  sorts  of  men  to 
consider  ?  A  very  strange  characteristic  of  the(e  inde- 
pendent thinkers  is  that,  with  all  their  talk,  they  never 
look  as  comfortable  as  those  who  combine  commonsense 
and  apparel.  And  in  these  days  of  breakfast  foods,  pat- 
ent medicines  and  professional  politicians,  people  g  >  by 
what  they  see,  not  by  what  they  hear.  Of  course  it's 
easy  enough  to  say  that  it  is  these  clothes  go  with  that 
dance-hall-on-a-July-evening  look,  but  I  don't  believe  it. 
I  am  firm  in  the  opinion  that  such  men  make  themselves 
hot  trying  to  think  how  they  can  look  different  from 
other  men,  or  feel  they  have  to  be  "perspiry"  and  lan- 
guid to  carry  out  the  idea  of  the  costume.  The  man  who 
dresses  sensibly  this  weather  never  calls  to  one's  mind  a 
suburbanite  with  a  minute  and  a  half  to  catch  a  train. 


What  I  have  been  sa\  ing  for  a  couple  of  months  about 
Norfolk  coals  being  out  of  it  has  been  fully  sustained  by 
events  during  July.  There  is  not  a  Norfolk  seen  in  a  five 
minutes'  walk,  and  what  there  are  too  often  belong  to 
the  young  "blood"  who  pulls  it  in  around  his  waist  until 
he  looks  like  a  bag  of  wheat  prepared  for  a  saddle 
journey.      And   below    it,    so    that    his  hips    will    project   as 


far  as  his  tailor  has  shoved  his  shoulders  out,  he  shows 
those  voluminous  trousers  that  wrinkle  but  don't  appear 
to  move.  There  are  quite  a  number  of  double-breasted 
Summer  coats  in  light  tweeds,  but  the  single-breasted 
has  all  others  distanced  in  this  class  of  goods.  But  keep 
your  eye  on   that  double-breasted  blue  serge  for  this    and 

next  Summer's  wear. 

•  -     • 
» 

One  of  the  most  interesting  details  of  man's  dress  is 
his  shoes.  It  is  a  great  many  Summers  since  the  white 
shoe  held  the  position  it  is  easily  keeping  now.  In  both 
low  and  full  shapes  there  has  been  a  great  demand  for 
it.  Prices  have  been  greatly  reduced  during  this  month, 
but  just  as  good  a  class  are  wearing  them  as  ever.  There 
are  so  many  polishes  out  now  for  the  white  canvas  that 
one  is  at  a  loss  what  to  buy.  He  usually  settles  it  all, 
however,  by  returning  to  the  old  reliable  pipe  clay, 
which,  if  it  does  not  give  just  as  fine  a  finish  as  some  of 
the  much  advertised  preparations,  has  the  advantage  of 
cheapness  and  absolutely  reliable  results.  Tan  shoes  seem 
to  have  stopped  where  they  were  a  month  ago,  and  it  is 
certain  they  will  not  go  any  further  this  year.  From 
the  start  they  got  it  is  certain  that  they  will  advance 
further  into  general  use  in  the  Summer  of  1905.  But 
it  is  to  be  hoped  that  the  shade  will  darken  a  few  de- 
grees when  that  time  comes.  The  low  shoe  is  the  cooler 
and  it  is  for  this  reason  that  it  is  more  popular  in  can- 
vas than  ever  before.  Quite  a  number  of  low  patent 
leal  hers  are  worn  by  the  masses,  but  its  novelty  has 
worn  off  and  its  sale  has  dropped  a  little  since  last  year. 
An  effort  is  being  made  by  shoe  stores  to  create  a  de- 
mand for  odd  shapes,  and  a  moderate  success  is  met,  but 
an  introducer  of  oddities  has  a  task  before  him  this  year. 
Thanks  be  !  the  shoe  string  that  interfered  with  hang 
of  the  trousers  has  been  unable  to  survive  the  past  popu- 
larity of  sensible  styles.  It  is  a  necessary  accompani- 
ment that  fancy  hose  should  have  their  day  with  low 
shoes.  Toes  are  sharper  than  they  have  been,  but  this  is 
less  noticeable  on  the  low  patent  leather.  The  most 
noticeable  feature  of  low  shoes  this  Summer  is 
the  high  heel  that  appears  on  Yankee  makes.  It  is  de- 
cidedly unmasculine,  and,  if  I  were  much  influenced  by 
such  things,  I  would  say  unsanitary.  They  will  prove  a 
boon  to  short  men,  and  it  will  take  a  deal  of  adverse 
arguments  to  convince  a  short  man  of  the  inadvisability 
of  wearing  anything  that  will  make  him  appear  higher 
These  heels  run  as  high  as  two  inches  and  are  otherwise 
very  much  the  same  shape  as  the  ordinary  heel,  save  that 
they  are  a  trifle  smaller  in  order  not  to  appear  too 
clumsy.  It  is  not  known  yet  whether  the  straight  front 
effect  will  follow  the  high  heel,  but  it  is  nothing  but 
natural    that    the  large  bows  should   appear  with   it. 

THE  DON. 
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ALWAYS  AT  THE  TOP 


Our  Fall  line  of  shirts  is  meeting  with  gratifying  success. 

Have  we  got  your  order  D 

NEGLIGEES  FOR  FALL 

are  a  distinctive  feature  of  our  ranee. 
The  consumer  is  no  longer  satisfied  with  the 

SUMMER  LEFT  OVERS. 

Have  you  bought  some  smart,  attractive  lines  for  Autumn 

trade  ? 

WE  HAVE  GOT  THEM. 


The  Williams,  Greene  &  Rome  Co. 

BERLIN,   ONTARIO 


LIMITKI' 
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TH  E  STAR  SH I RT 

JULY  and  AUGUST,  1904. 

We  have  a  large  range  in  Soft  Bosoms,  Print  and 
Madras  with  exclusively  confined  patterns.  Also  a 
great  variety  of  Soft  Fancy  and  Pleated  Bosoms,  in 
white  and  colored  shirts. 

If  our   Traveller   has   not   called  and  taken   your 
order,  write  us,  we  will  send  samples  at  once. 


£.  Van  Allen  ®>  Co. 

Hamilton,  Ont. 


(Linen-Mesh) 


Do  you  know  what  it  is  to  have  a  Jine  of  underwear  which, 
after  it  once  gets  started  in  your  store,  gathers  business  con- 
stantly, rolls  up  an  ever-increasing  profit  account  and  is  always 
worth  ioo  cents  on  the  dollar  ? 

Dr.  Deimel  Underwear  enjoys  that  prestige,  and  the  best 
stores  in  the  country  are  finding  it  one  of  the  most  profitable  and 
satisfaction-giving  lines  they  ever  handled. 


SAMPLES,    TERMS    AND    FULL    PARTICULARS    UPON    REQUEST. 

The  Deimel  Linen-Mesh  Co. 


LONDON,     E.  C,     ENG  , 
IO-II-I2   Bread  St. 


2202  St.  Catherine  St.,  Montreal,  Canada. 
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SHIRTS    AND     COLLARS 


i  '  OMK  hi  the  later  Suromei  Btylea  in  shirts  have  been 
v  »  more  novel  than  pleasing.  One  la  .1  checkci  board 
plain  iiuiii  In  white  and  blur,  white  and  black,  01 
white  and  tan;  another  La  a  tan  with  wide  black  1 
pleats,  .mil  several  other  patterns  ol  conspicuous  design 
are  shown  Quite  .1  number  o!  edged  tucks  have  been 
old  \  line  ol  English  shirts  haa  .1  very  fine  line  run- 
ning down  the  bosom  less  than  an  eighth  of  an  Inch 
aparl  The  effecl  is  very  good.  Cellular  shirta  have 
taken  very  well,  and  during  the  hoi  weather  presented  an 
appeal  thai  could  nol  tic  resisted.  Thej  are  decidedly  an 
undress  shirt,  bul  are  cool  and  strong.  The  same  prin- 
ciple haa  been  worked  into  the  open  work  or  embroidered 
white  plain  fronts,  the  open  work  being  from  a  half  inch 
in  an  Inch  wide  and  varied  with  three  or  four  stout 
threads  before  the  nexl   stripe  of  open  work.     They  have 

not    taken    as    well    as    was    expected    on    account    of     their 

tlimsv  appearance. 

• 
Manufacturers  report   thai   for  the  Fall  trade  they  have 
been     selling     surprisingly     large   quantities     of   ideated 

fronts,  especially  to  city  furnishers  There  is  not  the 
least  doubt  that  the  pleated  front  is  here  as  a  Fall  and 
Winter  shirt,  as  well  .is  one  for  Summer.  The  same 
tendency  is  noticeable  in  the  United  States.  One  manu- 
facturer sa\s  he  has  sold  more  pleated  fronts  than  stiff 
fronts  for  Fall,  anil  displays  an  excellent  range  of  sam- 
ples in  these  goods  thai  accounts  for  his  success.  Some 
id"  these  are  in  tan  with  line  black  thread  design,  and  of 
course  there  are  the  tasty  whites  and  blacks  of  a  year  or 
two's  fame.  One  of  the  best  sellers  he  has  is  a  tan  with 
line  pleats  and  he  stales  that  every  tan  but  two  styles 
is  sold  up.  The  demand  through  the  Summer  for  tan  was 
enormous,  particularly  in  the  country  towns  and  rural 
•  list  ricts. 

* 

The  Fall  samples  that  have  sold  the  best  are  in  blacks 
and  whites  with  small  all-over  patterns.  This  closeness 
of  pattern  is  one  of  the  most  prominent  features.  There 
are  a  few  gunmetals  shown,  but  they  are  not  meeting 
with  any  success  Patterns  are  small  and  inconspicuous. 
Consisting  for  the  most  part  of  dots  and  small  figures. 
Lines  are  also  shown  and  will  sell  well  as  usual 

* 

Tin"  new  Spring  samples  come  out  about  the  beginning 
of  September,  and  on  these  very  little  information  can  he 
obtained  It  is  almost  certain,  however,  thai  prices  will 
be  higher.  At  least  not  as  good  a  shirt  will  be  retailed 
for  $1  as  has  been  shown  heretofore.  A  dollar  and  .1 
quarter  will  be  the  lowest  at  which  a  satisfactory  shirt 
can  be  bought.  These,  bringing  HO. 50  or  thereabouts. 
will  have  to  be  pushed  by  the  retailer,  .is  the  profit  will 
in-  greater  than  on  the  dollar  shirt,  costing  $0  a  dozen. 
Should  these  higher  quotations  prevail  at  the  opening  of 
the  market  it  is  doubtful  if  merchants  will  not  restrict 
their  buying  until  later  in  order  to  obtain  the  advantage 
of  a  possible  decline  in  raw  cotton.  It  is  the  price  of 
raw  cot  Ion  that  is  influencing  the  level  on  shirts,  and 
should  the  new  crop  be  large  an  increase  in  price  of  manu- 
factured goods,  after  a  year  of  higher  prices  in  raw  cot- 
ton,   will   not    be   favorably   accepted    by    the   trade 

• 
The  dollar  shirt   is  ,1  necessary   part  of  the  shirt   trade, 
and   manufacturers   must    supply    it,   even   if   il    requires  the 

production    of   a    very      much      inferior      material        At    the 
same    time    the    retailer    must    consider    that    although 


ton   is  lowei    than   11    was  a   ycai   .1  ■'•    manufacture!     ..i 
thai    1  imc  did  not   increase  theii   pi  ii  >■    with  tin-  Ini 
in  law  mi  ion,  hoping  thai   the  advani  ■  '   .1  flurn 

Noi   onlj     has     ii   been  maintained,  bul   m   reached 

I  lad     l.ibi  K   .    followed     1  aw     ml  Ion    .1.,   .  |\ 

tion   would   have  followed     during   the  pasl    two  month 
bin   ai   the     pic, cm   quotations  on   the  raw    material    the 

price    o|    l.iln  n  a    is    |J01     too    In 

• 

I  nlcss  .ill  signa  i.ni   there  i     going  i"  be  a  grcal    de 
m. ind   for   win-  .-oil. us   ibis   Fall   .,i,. i    Wintei       Stn 
efforts  have  been  made  iii  make  the  wing  collai  generallj 
popular  foi    the  pasl  couple  ol  Beasons,  and  more  01   lea 

ess  has  been   met    with,  but   it   ha  i  nevei   drivei i 

the  fold,   nor   will   it       Indications,   however,   poinl    t"    .. 
much  greater  general  usage      it   ha     n-   raull      and 

■.renter    than    its   \  irlues.   bul    il    is    lime   foi    a    I  I 

In   England   the  wing  collar  is  the  proper    thing,  and  has 

been     for     a     year.      Il    is   now    .,    lull    dress    collai  The 

round    corner    wing'  is   considered    there   more   correcl 
formal  collar  thai    the  square  cornel      The  round  corners 
an    worn   with   the     evening  dress     coat,   and    the  Bquare 
with    the   dinner   jacket 

•  « 
* 

There  has  sprung  up  a    rather   uncerl lie   for  hand 

kerchiefs    with    colored    borders       Some    ol    the    best    furn- 
ishers are     showing   them     in   silk  and   mercerized  cotton 
These    borders    are    an    inch    and    a    hall    wide,    and    con    i    I 
mostly  of  solid    strips     of     blue  m-  green,   with   dq1 
white  in    vice  versa,    the  laiiei    being   the  better      Some 
have  narrower  stripes     of     color     running   near  the 
The   use  of   these   will   always   be   limited. 

• 

\   trade  that   is  growing  to  considerable  extenl   in  the 

large  centres  is  the  shirt-to-order  business,  so  popular 
across  the  line.  It  has  its  staunch  admirers,  and  not  a 
few  careful  dressers  lend  il  strength.  The  demand  is 
limited  to  the  very  line  trade,  and  the  popular  'i  foi 
Hoods  on  the  other  side  ol  I  he  line  are  seldom  seen  heal- 
ers in  Ibis  line  report  the  most  successful  season  ye1  ex 
perienced. 

* 
A  novelty  that  has  received  considerable  attention 
Hie  run  on  attached  cuffs.  .Main  men  dislike  the  bother 
•hie  to  large  cuffs,  and  to  ibis  class  the  neat  attached 
culTs  especially  appeal  On  the  other  hand,  the  tendency 
to  soil  is  aggravated,  and  for  this  reason  the  trade  i- 
limited  to   those  whose  employment  them   to  in 

Me  physical     labor      Thej    are  essentially    for   the  better 
trade,    ami   are  only    seen    in   high  (lass   goods 

*  • 
* 

The  inn  on  cuffs  is  essentially  in  the  reversible  varii 

although    there    is    a    slighl       interest     taken    by    the    I. 

trade  in  cuffs  with  the  fasteners  at    the  top,  avoiding  the 
■i    holders  entirely,   but    necessitating    the   discarding 

of    the   cult    when    the   one  end    is   soiled        Thja   ,  ,:1:    • 

popularity  due  to  its  smallness  and  consequent   neatm 

• 
A   novelty  which  has  been  on   the  market    tor  some 
tie   time  and    which    is    uist   now    beginnil 
tent  ion    is    familiarly    known    as   the    "patch    cull   and 
band"    shut        The   body    and     bosom    have    'he      ami 
color,    while   the   neckband   and  cuffs  are  of   printed 

This  is  varied  in  several  ways,  a   pi 

in-   the  bosom   and   cuffs  of   Hi.'   printed   vari 

ol   the  shut     being  plain      Various 
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principal!)  seen.  II  is  shown  chiefly  with  attached  cuffs 
They  arc  receiving  [air  demand,  bul  it  is  hard  to  say  ins! 
1o  what  extent  their  reception  tends  to  a  permanent 
fixture. 

The  coat  shirt  which  has  been  introduced  by  some 
manufacturers  has  sold  fairly  well,  and  is  seen  in  the 
Spring  lines  again.  It  has  taken  in  the  hetter  grades 
across  the  holder.  A  lengthened  bosom  is  procured  and 
it  is  certainly  both  handy  and  neat.  It  is  expected  to 
meet    with  increased   favor  for  Spring,    1905. 


The  collar  trade  can  pretty  well  take  care  of  itself, 
but  collar  styles  are  a  never  ending  source  of  discussion. 
No  matter  what  may  be  said  about  prevailing  ai.d  forth- 
coming styles,  they  are  all  subject  to  the  approval  of  the 
consumer,  due  to  his  necessities  or  taste.  For  that  rea- 
son every  conceivable  height  and  variety  is  shown  in 
everv  stock.  It  is  unreasonable  to  try  to  force  a  short 
necked  man  to  purchase  a  3  inch  eolrar,  or  vice  versa,  a 
long  necked  individual  to  purchase  a  H  inch  collar.  The 
fold  collar  in  all  widths,  no  matter  what  may  be  said, 
has  received  the  approval  of  the  customer  for  all  seasons, 
and  has  come  to  stay.  For  Summer  there  is  a  tendency 
shown  to  narrow  widths  and  more  closely  fitting,  neater 
effects,  especially  by  the  younger  generation.  It  is  ques- 
tionable if  anv  collar  shape  can  ever  excel  them  loi  be- 
coming neatness  or  for  comfort.  The  position  of  standers 
always  is  assured  by  certain  conservative  gentlemen  in 
sisting  upon  them.  It  is  doubtful  if  they  make  any  seri- 
ous inroads  on  the  sale  of  folds.  They  are  necessary,  hut 
are  fillers-in. 


THE  QUARTER  SIZE  COLLAR. 

Editor  Dry  Goods  Review  : 

You  mention  in  the  July  Review  the  fad  that  so  many 
retail  merchants  are  handling  quarter  size  collars  I  am 
one  of  the  unfortunate  men  who  have  been  forced  by  com 
pill  i  ion  to  stock  up  with  these,  and  I  can  tell  you  I  wish 
they  had  never  been  heard  of.  Not  only  am  I  forced  to 
carry  a  much  larger  stock,  but  I  have  received  more 
complaints,  I  think,  concerning  the  fit  of  these  collars, 
than  the  whole  business  is  worth.  This  talk  about  h 
quarter  size  collar  being  just  what  certain  sized  necks  re 
quire  is  all  bosh.  We  got  along  well  enough  before  they 
were  put  on  the  market,  and  no  one  complained.  Vow 
they  are  convincing  themselves  that  what  they  have  been 
wearing  was  too  large  or  too  small.  They  buy  the 
quarter  size  less  or  more  as  the  case  may  be,  while  I  sit 
down  and   wait    for  his   return   with  some  complaint. 

1  find  that  the  quarter  size  is  nothing  but  a  myth.  I 
have  taken  the  trouble  to  measure  a  number  and  find  a 
greater  variation  in  size  than  in  the  old-time  sizes;  and 
that  is  what  my  customers  complain  about.  A  collar 
that  is  cut  a  regular  size  will  change  in  the  laundry,  so 
how  can  the  buyers  be  sure  of  getting  what  they  want. 

1  would  like  to  cut  them  out,  but  two  or  three  of  my 
competitors  are  carrying  them  and  I  am  forced  to  do  the 
same.  If  we  can  ever  get  together  I  will  certainly  ad- 
vocate dropping  them.  I  can't  see  why  we  should  always 
play  into  the  manufacturers'  hands.  They  are  the  only 
ones  who  make  out  of  this.  At  least  if  any  of  my  fellow 
merchants  are  making  anything  out  of  quarter  sizes  I'd 
I'd  like  to  hear  from  them  through  The  Review.  You 
can't   do  better  than  talk  them  down  for  our  sake. 

A.  B.  ('. 


HATS    AND    GLOVES. 


THERE  lias  been  no  year  when  more  si  raw  hats  wer-3 
worn.  There  have  always  been  a  few  who  consider 
the  straw  hat  as  unbecoming  or  unnecessary  and  for 
those  reasons  have  stuck  to  the  derby  or  fedora  all  the 
year  round.  The  common  sense  shapes  that  have  pre- 
vailed this  ami  last  Summer  have,  however,  done  much  10 
make  them  more  popular.  Splits  and  sennits  have  had 
the  field  almost  entirely  to  themselves  ami  all  around  the\ 
have  sold  almost  equally  well.  One  retailer  will  dispose  of 
a  greater  number  of  sennits  because  he  has  pushed 
them,  and  others  have  the  same  to  say  of  splits.  Both,  at 
any  rate,  have  been  perfectly  satisfactory  in  their  selling, 
and  next  year's  styles  will  be  no  departure  save  perhaps 
in   height  of  crown  or  width  of  rim,  and  in  both  of  these 

a   man  must    choose   to  suit   his  head. 

*        « 
* 

Panamas  are  being  worked  off  at  great  bargains.  One 
retailer  offers  them  worth  as  high  as  $15  for  $3  and  as 
high  as  $25  for  $7.50,  but  in  all  likelihood  these  values  arc 
exaggerated.  Be  that  as  it  may  they  are  being  offered  ;ii 
ridiculously  low  prices,  much  lower  relatively  than  the 
sailor  shapes.  There  have  not  been  many  Porto  Ricons 
or  Manilas  this  year,  even  the  old  men,  who  usually  affect 
these  straws,  showing  a  preference  for  sailors. 

* 

Straw  hats  of  all  kinds  have  been  offered  at  almost 
half  price   for  a  couple  of  weeks.     They  are  an   unsatis- 


factory stock  to  cany  over  since  they  soil  so  easily  and 
styles  change  so  rapidly.  The  profit  that  is  made  on  them 
allows  a  big  reduction  without  a  loss.  At  any  rate  get 
rid  of  them  if  it  is  possible:  the  money  can  be  used  to 
belter  advantage  in  other  ways.  The  month  of  August 
should  prove  a  good  one  for  getting  rid  of  old  stock,  as 
there  is  still  a  great  deal  of  warm  weather,  and  what  is 
bought    now   will  not  be  worn  next  year,  so  that   a  sale  at 

lull   prices  next   year  is  not  lost  by  selling  now. 

*       * 
* 

A  great  many  merchants  are  preparing  for  a  brown 
hat  Fall  season,  and  feel  confident  that  they  will  not  be 
disappointed.  The  Spring  certainly  gave  the  brown  fe- 
dora a  good  start  and  there  is  every  reason  to  believe  thai 
I  he  Fall  will  follow  on.  Brown  derbies  will  never  sell 
really  well,  but  with  the  fedora  it  is  different.  It  is  a 
young  man's  shape  and  the  color  is  a  young  man's  color. 
The  shades  that  sold  best  this  Spring  were  of  surprising 
merit,  and  were  much  more  becoming  than  one  would 
think,  ixneral  shapes  of  brown  fedoras  are  shown,  but 
all  the  better  ones  are  in  a  staple  shape. 

In  spile  of  the  probable  run  of  brown  the  Kail  season 
is  not  likely  to  prove  any  th^  less  a  derby  season.  Derbies 
were  worn  very  extensively  this  Spring  and  men  never 
looked  better  dressed.  The  best  trade  is  sure  to  demand 
the    derby    and    preparations    must    be    made    for    it.      T1,  ■ 
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Get  Out  or  Get  in  Line. 


Ninety-five  per  cent,  of  the  Mitt  and  Glove  orders  gotten  from  the  trade 
from  coast  to  coast  and  boundary  line  to  the  Arctic  by  H.  B.  K.  Represen 
tatives  this  year  contain  "Pinto"  Shell  Cordovan.  It  is  now  acknowledged 
as  being  the  best  Mitt  and  Glove  stock  in  the  world  for  everlasting  wear, 
toughness  and  all-round  goodness,  and  is  daily  increasing  in  popularity, 
both  to  the  retatiler  and  to  the  wearer,  through  its  meritorious  qualities. 
Those  who  have  not  seen  this  "Pinto"  Shell  Cordovan  should  "get  next." 
It  will  be  worth  your  while.  For  don't  you  want  to  handle  goods  with  a 
reputation,  goods  that  are  constantly  in  demand,  and  providing  you  with  a 
thoroughly  respectable  margin  of  profit  ?     We  are  sure  of  it. 


Hudson  Bay  Knitting  Co., 

Montreal         Winnipeg         Dawson 
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shapes  are  to  be  much  the  same  as  for  the  Spring,  save  thai  demands,    which    included    the   strictest    independence  of 

the  wider,  fuller  shape  will  be  a  Little  more  prominent,  unions  and  their  ndes.     The  hat  manufacturers  are  put- 

Tlie  sensible  style  is  here  to  stay  for  some  seasons,  ac-  ting  up  a  greal   fight,  and  together  with  the  glove  manu- 

cording  to  all  appearances,  facturers  of  Fulton  County  are  likely  to  win  out, 


One  of  the  noticeable  features  of  head  wear  will  iv> 
doubt  be  the  number  of  caps  worn.  During  the  early 
part  of  the  year  these  were  worn  by  all  ages,  and  inter- 
fered particularly  with  the  sale  of  fedoras.  Perhaps  if 
has  been  the  advent  of  the  be-capped  Englishman  that 
has  given  the  cap  a  new  life.  At  least  nine  out  of  ten  of 
the  emigrants  wear  a  cap  only  and  many  a  young  man  is 
doing  the  same  who  never  wore  one  since  he  was  a  small 
boy.  The  best  hatters  are  keeping  several  styles  and  the 
finish  and  general  appearance  has  been  greatly  improved. 

• 

A  new  thing  this  year  was  the  silk  gloves  in  brown  and 
grey  which  a  few  high-class  furnishers  were  showing. 
To  be  sure,  few  were  worn,  but  it  was  a  start  at  least.  The 
colors  were  exactly  similar  to  those  of  kids  and  at  a  short 
distance  the  material  was  deceiving.  The  season  of  dress 
gloves  is  approaching  and  these  must  not  be  neglectel. 
White  glace  is  the  proper  thing  for  evening  and  grey  for 
day  wear. 

* 

The  war  between  the  hat  manufacturers  and  the  unio  is 
in  the  United  States  goes  merrily  on.  The  great  Loewe 
case  has  not  yet  come  to  trial,  but  when  it  does  several 
points  of  the  greatest  importance  will  be  decided  for  that, 
country.  The  hat  shops  of  Newark,  N.  J.,  have  notified 
their  employes  that  a  reduction  of  10  per  cent,  and  an 
increase  of  5  hours  a  week  was  to  go  into  force.  Later  they 
dropped  the  reduction  but  refused  to  reconsider  the  other 


A  few  colored  straws  have  been  shown  but  have  fallen 
Hat,  as  is  evinced  by  the  slashing  they  are  now  receiving. 
The  variety  of  styles  shown  this  season  makes  it  difficult 
to  say  just  what  shape  has  proved  most  popular.  The 
narrow  rims  and  high  crowns  have  been  in  favor  wilh 
high  class  trade.  It  is  safe  to  assert  the  straw  hat  sea- 
son has  been  a  decided  success.  Linen  hats  received  their 
usual  attention. 

BROCKVILLE  HAT  WORKS  SOLD. 

The  Union  Hat  Works  in  Brockville,  which  recently 
assigned,  have  been  sold  by  the  assignee,  and  inspectors 
to  the  Wolthausen  Hat  Corporation  of  South  Norwalk, 
Conn. 

The  purchasers  assume  the  same  position  with  regard 
to  the  town  as  the  late  firm  and  are  planning  an  extensive 
business.  As  soon  as  practicable  an  addition  will  be  built 
to  accomodate  increased  machinery.  Saulnier  &  De 
celles,  the  late  proprietors,  manufactured  soft  hats  only, 
but  the  new  firm  are  going  to  produce  stiff  hats  as  well,  and 
for  this  purpose  new  machinery  is  being  installed. 

The  Wolthausen  Hat  Corporation  has  been  carrying  on 
business  for  a  number  of  years  at  Norwalk,  but  were  re- 
cently burnt  out.  At  this  time  they  heard  of  the  Union 
Hat  Works  and  made  an  offer  which  has  been  accepted. 
Work  will  commence  as  soon  as  the  new  machinery  can 
be  put  in. 


IN    CRAVATDOM. 


'HIS  Summer  there  has  been  a  greater  variety  of  neat 
cravats  than  ever  before.  Several  m.'  cities  with 
distinctly  good  features  have  been  introduced,  and 
the  range  of  shades  and  mixtures  has  been  immense.  The 
Summer  tie  in  shape  has  varied  little  jave  in  width,  being 
a  four-in-hand  from  one  to  two  inches  wide,  or  in  graduated 
shapes  as  wide  as  three  inches  at  the  ends.  They  have 
been  made  to  fall  to  within  an  inch  to  three  inches  of  the 
belt.  An  inch  and  a  half  to  an  inch  and  five-eighths  has 
been  the  favorite  width.  Graduated  shapes  have  taken 
much  better  than  was  expected,  although  not  approach- 
ing in  demand  the  straight  four-in-hand.  Bow  ties  are 
far  less  worn  now  than  they  were  during  the  latter  part 
of  June.  A  few  wash  ties  are  shown  in  some  windows 
but  they  are  remaining  there  with  the  possible  exception 
of  a  blue  grey  rough  fabric  which  has  its  beauties  and 
none  of  the  cheap  appearance  of  the  ordinary  cotton  af- 
fair.    There   arc  some   tubulars   appearing  now,   but    it    is 

too  late  for  them  to  find  an  opening. 

*       * 
* 

There   is   a   decided    partiality    shown   plain      colors     in 

green,     black,   blue   and    even    red,    the     latter     color   in   a 

four-in-hand      having   a     surprisingly     good      sale.       These 

plain   colors   in    rough    weaves   or   ribbed   goods   like   poplin 

are   not     so     objectionable   as    they    sound.      Poplin   as     a 

cravat    material  seems    to  be  more  shown   the  last    month. 

It    is     a   serviceable,    solid     fabric  with     a   soft,    pleasing 


effect.  Grey  had  a  phenomenal  run  during  the  Spring, 
and  on  this  account  dropped  oil  to  a  great  extent  during 
the  Summer.  Now  again  it  is  coming  out  strong,  as  if 
prepared  for  another  good  season  this  Fall.  Browns  are 
holding  their  own  with  surprising  persistence,  the  variety 
of  shades  shown  in  this  color  doing  much  to  keep  it  be- 
fore the  public.  Champagne  is  still  a  good  color,  and  in 
its  newest  shot  effects  it  is  a  catchy  novelty.  These 
shot,  effects  are  epiite  presentable,  and  allow  the  lover  of 
color  to  satisfy  his  cravings  without  showing  too  bad 
taste.  They  usually  come  in  champagne  (or  brown)  and 
red,  champagne  and  green,  champagne  and  blue,  cham- 
pagne and  black. 

*       • 
* 

For  Fall  and  Winter  such  wide  shapes  as  ascots,  once 
overs  and  English  squares  will  be  the  principal  sellers. 
This  is  particularly  true  if  wing  collars  have  the  run  that 
is  expected  of  them.  There  are  many  men  with  whom 
these  large  cravats  arc  always  extremely  popular,  and  as 
they  mean  more  profit  to  the  retailer  their  introduction 
as  a  general  slyle  will  be  gladly  allowed.  What  four-in- 
hands  are  worn  will  be  wider,  that  tendency  being  seen 
in  the  Spring  styles.  Narrower  four-in-hands  and  flowing 
ends  will  still  retain  the  favor  of  a  large  part  of  the 
masses.  These  are  staple  shapes  that  should  never  be 
out  of  stock.  In  all  probability  more  color  will  be  worn 
than  during  the  Spring.  Color  has  been  working  in 
gradually  all  Summer,  and  it  is  only  natural  that  it 
should  come  after  last  Winter's  quietness.  Greys  are 
going  to  continue  a  factor  in  stocks.  They  have  always 
been  accepted  by  the  best  trade,  and  as  such  will  be 
difficult  to  dislodge.  Wore  plain  colors  will  be  worn  and 
black  and  white  will  still  be  a  favorite. 
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60  Yonge  St.,  Toronto* 


Representing  the  following  Manufacturers  : 

S.  Lennard  &  Sons,  DUNDAS  ONT 

(Vescent    /J 

Manufacturers  of  "t>  f*  fl  II  it     ^    - 

Stratford  Knitting  Company, 


HOSIERY 

and 

UNDERWEAR. 


LIMITED 


STRATFORD,  ONT. 


Manufacturers  of  MEN'S,   WOMEN'S,  BOYS*  and  GIRLS' 

KNITTED  GLOVES  and  MITTS. 

Clinton  Knitting  Company,  CLINTON  ONT 

Manufacturers  of  RIBBED  WORSTED  HOSIERY. 


J.  All.  Eisenstuck, 


CHEMNITZ,  SAXONY. 

Manufacturers  of  WOMEN'S,  CHILDREN'S  and  MEN'S 

COTTON,  LISLE  and  SILK  HOSIERY  of  all  descriptions. 

Bean  &  Stewart  Skirt  Co., 


LIMITED 


ST.  STEPHEN,  N.  B. 


Manufacturers  of 
LADIES'  BLACK  SATEEN  SKIRTS 

Latest  New  York  Designs. 

The  Best  Cut  Skirts  in  the 
Market. 


Soliciting  a  continuance 
of  your  esteemed  orders, 
we  are,   yours  truly, 


:.-> 


Dry    Goods 


MEN'S  FURNISHER 
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STANFIELD'S 


Unshrinkable 
Underwear 

is  made  of  long',  silky  NOVA 
SCOTIA  wool— the  best  in  the 
world  for  underwear.  It's 
treated  by  our  own  special 
process  that  insures  every 
garment  being  absolutely  un- 
shrinkable. 

Stanfield's  is  knit  in  all  sizes 
to  fit  every  figure,  and  being 
UNSHRINKABLE  it  holds 
its  easy  shape  no  matter  how 
often  it  is  washed. 
Stanfield's  Unshrinkable  Un- 
derwear is  sold  to  Reliable 
Dealers  by  our  own  travelers. 

Western  Distributors 
STOBART,  SONS  &  CO, 

WlNNITEG 

TRURO  KNITTING  MILLS  CO. 

Limited 
TRURO,  NOVA  SCOTIA 

Inventors  and  Originators 


TRURO-KN1T 


3 


JOHN  FISHER 

SON  &  CO'Y, 

WOOLLENS 


AND 


Tailors'  Trimmings 

♦♦♦♦♦♦♦♦ 

WAREHOUSES : 

Victoria  Square,  flontreal, 

65  and  67  Yonge  St.,  Toronto 

55  and  57  Dalhousie  St.,  Quebec. 

and 

JOHN  FISHER  &  SONS 

HUDDERSFIELD,  ENQ. 


RAINPROOFS 


Buyers  who  want  reliable 

Goods  should  ask  for 
those  proofed  by  the 


Co.,  Ltd. 


and  stamped 


/f?EG?TRAOEMARK 
^PROOFED  Bv 


The  "Cravenette"  Co.,  Limited,  affix  their  stamp 
only  to  such  goods  as  are  suitable  in  quality  for  Rain- 
proof purposes. 


Therefore,  this  stamp  is  a  guarantee  not  only  of 
Rainproof  properties,  but  also  of  the  quality  of  the 
material. 


The  "Cravenette"  Co.,  Ltd.,  Bradford,  Proofers  to  the  Trade. 
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EFFECTIVE  WINDOW   CARDS. 


PALL'S  FADDISH    PAN<  IES 


THESB  HATHINC  SITTS  ARE  MADE    I  OK   i  SE 


ECONOMY  WAITS 

ON  EVFKV  BUYBP 


I'M   NOT   WORTH    MUCH,   HI  T  I  COST 


SATISFACTION  IS  WRAPPED  UP 
WITH  EVERY   PACKAGE 


WE  STUDY  TASTES  AND  PASHIONS 


PROFITS  ARE  ON  THEIR 

VACATION 


YOU'LL  FIND  NOTHING  NEWER 
OK  NEATER 


A  TIP  TO  YOU— 
Bl  \   THIS  CRAVAT   WHILE   YOU  CAN 


A  STRAW    HAT,  FOLD   COLLAR.  POUR-IN 

HAND  TIE,  PLEATED  SHIRT,  BLACK 

IiKLT— THAT'S  FOR  SUMMER 


THESE  HATS  ARK  WORTH  $2.50  TO  YOU- 
THEY'KE   WORTH    ONLY  $1.50  TO  I  S 


WHEN  ADAM  AND  EVE  FELL 
HATHINC,  SUITS  CAME  IN 


CHAMPAGNES  IN  WINES  AND  TIES 
ARF  WHAT  THE  BEST  CLASS  PRIZB 


THIS  SUIT  CASE  WILL  SI  IT  VOIR  CAS1 


STRAWS  THAT  HAVE  NO   FLAWS 


\\  ASHABLE  CRAVATS— CHEAPER, 
CLBANBR,  COOLER 


YOI"  CANT  BE  COOL  WITHOIT  A  BELT 


PLEATED  SHIRTS  ART.  ALL-YEAR  SHIRTS 


Dry  Goods 
Rovi»w 
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WOOLENS 

CLOTHING 

TRIMMINGS 

THE  MERCHANT  TAILOR 

STYLES   AT 
•    HOME    AND 
ABROAD. 

THOSE  extremely  hot  July  days  have  driven  the 
fancy  vest  out.  There  is  nothing  hut  the  belt 
now — a  narrow  black  piece  of  leather,  strong  and 
coarsely  sewn,  with  nickel,  gilt  or  leather  covered 
buckles.  Belts  with  side  rings  have  been  sold 
for  a  song,  there  being  very  little  demand  for  them.  The 
position  of  the  fancy  vest  has  been  peculiar  this  year.  It 
had  an  immense  sale  early  in  the  season,  and  the  encourage- 
ment this  gave  induced  a  great  many  furnishers  to  stock  up 
too  freely.  Thus  there  are  large  supplies  of  them  left  on 
their  hands  and  bargain  sales  are  indulged  in  to  get  rid  of 
them.  Manufacturers  pushed  these  goods  a  little  too  hard 
in  the  early  part  of  the  year.  They  knew  they  would  be 
popular  and  thus  made  the  mistake  of  thinking  there  would 
be  no  limit  to  the  sale.  They  have  sold  well,  but  altogether 
too  much  was  expected  of  them.  The  average  weather  of 
the  last  two  years  was  counted  upon  and  there  has  been  a 
disappointment  in  this  respect,  although  the  warm  weather 
has  worked  out  to  the  general  advantage  of  the  furnisher. 

•       • 
• 

White  trousers  are  seen  sometimes  on  the  street,  and 
when  the  thermometer  registers  97  in  the  shade  one  can 
sympathize  with  the  reasons  for  wearing  them.  Light, 
unlined,  flimsy  flannels  have  been  donned  too,  but  these  are 
worn  only  by  the  older  men  who  are  determined  to  have 
comfort  at  all  costs.  Homespuns,  light-weight  tweeds  and 
worsteds  and  serges  have  had  the  run,  with  a  few  dark 
flannels.  These  are  lined  to  all  extents  ranging  from  the 
unlined  to  the  fully  lined  and  governed  by  the  wearer's  taste 
in  pockets  and  his  desire  for  a  good  "hang."  There  has 
developed  a  much  closer  attention  to  the  manufacture  of 
white  duck  trousers.  It  has  been  almost  impossible  to  find 
them  of  sufficient  length  for  a  tall  man,  but  this  season 
there  is  no  scarcity  of  a  35  and  36  inch  leg.  The  shape,  too, 
is  much  better,  and  that  "  sacky  "  appearance  that  was  the 
greatest  fault  of  white  trousers  has  been  partially  eliminated. 

• 

Suitings  for  Fall  will  follow  closely  the  Spring  materials. 
Tweeds  and  cheviot  finished  worsteds  will  be  the  most 
popular.  The  double-breasted  coat  is  going  to  be  more 
prominent  than  it  was  this  Spring,  and  three  out  of  five  will 
be  of  this  style.  Dark  shades  will  have  a  monopoly  of  the 
market  with  just  enough  indefinite  pattern  worked  in  to 
liven  it  up.  A  novelty  has  crept  into  Canada  from  the 
United  States  and  promises  to  gain  ahold  for  Fall.  This  is 
the  slit  in  the  back  of  the  coat.  Quite  a  few  slits  appear  in 
the  centre  of  the  back,  extending  upwards  about  six  inches. 
This  will  be  a  more  common  feature  and  will  be  varied  at 
times  with  slits  at  the  side  seams  instead.  It  is  not  an 
improvement  by  any  means,  and  on  this  account  will  not  be 
universally  adopted.  The  coat  with  the  slit  is  always 
longer,  and  on  this  account  its  appearance  as  a  fad  or 
fashion  will  be  hailed  with  some  enthusiasm.  It  will  drive 
out  the  unsightly  Eton  jacket  effect  to  which  a  few  young 
men  are  still  clinging.  The  double-breasted  coat  will  be  a 
thrte-button  or  three-show-four  affair  with  a  moderately 
deep  collar  and  lapel.       The   breast    pocket    will   not  be  any 


further  ahead  than  it  was  this  Spring.  Trousers  will  he  the 
same  —  a  fairly  tight  ankle  and  roomy  hips  without  being 
too  loose. 

• 
The  morning  or  cutaway  coat  is  going  to  be  a  favorite, 
as  many  men  feel  it  is  time  to  breakaway  from  the  monotony 
of  the  sack  which  has  been  the  correct  thing  for  so  many 
years.  This  coat  (or  these  coats,  for  there  is  a  little  differ- 
ence between  them)  has  been  gradually  making  its  way  into 
current  styles  for  over  a  year,  and  this  Spring  was  worthy 
of  consideration  by  all  tailors.  It  is  as  yet  only  an  informal 
coat,  but  following  the  English  style,  the  cutaway  will, 
no  doubt,  become  a  style  for  formal  afternoon  wear  together 
with  the  frock. 

*       • 
* 

Overcoats  for  the  coming  Fall  will  be  much  the  same  as 
were  worn  during  the  Spring.  The  covert  will  be  the  leader 
for  day  wear  as  it  was  in  the  Spring,  but  the  long  loose 
Chesterfield  will  be  a  great  factor  in  styles.  This  coat  will 
be  large  and  roomy  and  a  little  longer  than  has  been  usual. 
A  style  that  saw  some  popularity  last  Fall,  and  will  be  more 
conspicuous  in  the  coming  season,  is  the  belted  overcoat. 
Since,  however,  it  is  not,  strictly  speaking,  a  proper  coat  for 
the  street,  it  will  not  seriously  conflict  with  the  Chesterfield. 
Skirted  overcoats  are  certainly  worthy  of  attention,  and  it  is 
just  possible  that  tailors  will  allow  the  demand  for  them  to 
run  away  with  their  judgment.  So  many  cuts  of  these 
skirted  coats  are  shown  that  the  young  man  is  too  apt  to 
branch  out  for  himself  and  order  the  most  conspicuous,  out- 
landish shapes. 

• 
The  advertising  campaign  for  Fall  and  Winter  is  going 
to  be  more  seriously  considered  by  tailors  and  clothiers. 
Advertising  is  the  life  of  any  business.  A  simple  card  with 
name,  address  and  line  of  business  is  not  sufficient  in  present 
day  methods  of  publicity.  The  tailor  and  clothier  to  a 
greater  degree  than  any  other  tradesman  requires  to  use 
cuts.  A  stylish  suit  on  a  well-built  man  will  sell  more 
clothes  than  a  full  page  advertisement  of  any  other  kind. 
Show  the  people  what  you  are  making  and  don't  be  afraid 
to  quote  prices. 


WHETHER  the  increase  of  623 
importations  of  woolens  frc 


ENGLAND  AND  THE  TARIFF. 

!3  per  cent,  in  the  tariff  on 
lportations  of  woolens  from  England  will  have  the 
effect  of  seriously  interfering  with  their  exports  to 
us,  the  English  manufacturers  in  some  districts  themselves 
are  afraid  it  will.  At  a  meeting  of  the  Halifax  Chamber  of 
Commerce  a  resolution  was  moved  to  represent  to  Colonial 
Secretary  Lyttleton  that  the  difference  in  the  preference 
might  seriously  affect  the  interests  of  the  woolen  trade  in  the 
Halifax  vicinity,  and  to  request  that  the  Colonial  Secretary 
endeavor  to  induce  the  Canadian  Government  to  raise  the 
general  tariff  to  45  per  cent,  while  leaving  the  preference 
the  same  as  it  has  been. 

A  great  many  woolen   men  in   England  assert,  however, 
that  their  business  will  not  be  affected  since  Canadians  can- 
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Dry    Goods 
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WEAR    THR    CELEBRATED 


I  UNSHRINKABLE  UNDERWEAR 


THE   VERY  BEST  IN  MAKE,  STYLE  AND  WEAK.     CAN  BE  HAD  FROM  THE  LEADING  WHOLESALE  HOl'SES. 


not  compete  with  them  in  the  manufacture  of  these  goods. 
It  will  be  interesting  to  note  at  the  end  of  the  year  just 
what  difference  appeals.  The  clothing  manufacturers  con- 
sider that  they  have  a  very  strong  case  in  their  efforts  to 
remove  the  increase,  and  think  that  when  conditions  are 
studied  by  the  commission  to  he  appointed,  the  injustice  of 
injuring  them  to  help  the  woolen  manufacturers  will  he 
speedily  reco^ni/ed. 

WOOLEN   MILLS  FOR  SALE. 

Till",  works  o(  the  Canada  Woolen  Mills  were  put  up 
for  sale  some  months  ago  by  order  of  the  Master-in- 
Ordinary,  hut  only  two  offers  have  been  made,  and 
these  were  too  low  to  be  considered  by  the  liquidator.  The 
last  resort  is  to  sell  them  by  private  tender,  and  this  is 
being  attempted.  In  the  meantime  the  mills  are  running'. 
It  is  probable  that  they  will  be  taken  over  by  a  re-organi/.t- 
tion  of  the  old  company.  Since  the  change  in  tariff  it  is 
thought  the  business  might  be  made  to  pay.  Timothy 
Eaton,  one  of  the  directors,  has  been  mentioned  as  i 
probable  purchaser,  the  mills  to  be  used  as  clothing  factories. 


MONTREAL  CLOTHING  FACTORIES. 

MONTREAL  is  certainly  to  be  congratulated  on  the 
observance  of  the  factory  laws  shown  by  tin-  clothing 
trade.  There  are,  it  is  sale  to  Bay,  very  few  "  sweat 
shops."  In  most  places  sanitary  workshops  o(  the  latest 
kind  are  in  operation.  In  this  connection  the  work  of  the 
factory  inspector  deserves  commendation.  At  a  recent 
meeting  of  the  Montreal  Tailoresses'  Union  i  resolution  was 


unanimously  passed  thanking  him  for  his  prompt  action  in 
connection  with  the  clothing  factories  which  have  been 
violating  the  laws. 


NOTES  OF  THE  FURNISHERS. 

G.  S.  Davidson,  men's  furnisher,  Indian  Head,  N.W.T., 
is  dead. 

James  McKewan,  tailor,  Havelock,  Ont.,  has  been 
burned  out. 

R.  McCiillin,  men's  furnisher,  Ottawa,  is  opening  a 
branch  store  on  Rideau  St. 

J.  O.  Trotter,  clothier  and  men's  furnisher,  Woodstock, 
Ont.,  has  been  succeeded  by  Trotter  &  Cau field. 

Hugh  N'ealis,  clothier,  St.  John,   N.B.,    is  dead. 

Frv  Pros.  &  Co.,  clothiers  and  men's  furnishers,  Elgin, 
N.W.T.,  have  been  succeeded  by  J.  E.  I'nderliill  &  Co. 

P.  YV.  George  &  Co..  clothiers,  etc.,  Greenwood,  B.C  , 
are  opening  a  branch  at  Phoenix. 

MeDougall  A  Co.,  tailors,  Carberry,  N.W.T..  have  sold 
out  to  T.  Taillon. 

Jones  &  Paul,  merchant  tailors,  Halifax,  have  dissolved 
partnership,  and  Frederick  Jones  is  to  continue  business  as 
F.   Jones  &  Co. 

Gustave,  J.  II.  and  J.  P.  Lamontagne,  have  registered 
undjr  the  style  of  G.  A.  Lamontagne  .V  Fils,  merchant 
tailors,  etc.,  Montreal. 

s.  Owen  &  Co  ,  merchant  tailors,  rlintonburg,  Ont.,  are 
removing  to  Ottawa. 

Julius     Mclntyre    has    registered    undei     the    sivle    of 

NIi  Intvrc  ,v  Co.,  merchant  tailors,   Montreal. 
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CURRENT  STYLES  IN  NEW  YORK. 


N 


KYY  YORK  lias  the  reputation  of  being  the  sec- 
ond hottest  city  in  America,  and  it  is  a  matti  r 
of  doubt  with  many  if  (he  thermometer  does  n>>t 
run  higher  here  than  in  St.  Louis,  whose  repu- 
tation for  tropical  weather  is  injuring  tli3 
fair.  At  any  rate  if  St.  Louis  is  hotter  than  this  city  at 
some  times  its  residents  are  to  be  pitied.  One  hundred  de- 
grees is  not  at  all  unusual  here  and  we  are  only  a  fev 
miles  from  the  ocean  breezes. 

It  is  for  this  reason  that  every  New  Yorker  who  can 
scrape  together  a  few  dollars  and  convince  the  power" 
of  his  right  to  a  holiday,  spends  them  and  it  in  tho 
mountains  or  on  one  of  the  many  islands  within  a  sho.l 
sail  of  the  city.  If  he  is  a  married  man  and  has  a  f  ?.  v 
hundred  dollars  to  spare  he  will  think  them  well  spent 
in  a  Summer  residence,  whether  it  be  a  tent  or  a  castle. 
■Inly  is  the  popular  holiday  month  here  and  it  is  during 
this  month  that  a  resident  can" notice  the  difference  in  the 
people  he  meets  on  the  streets. 

As  a  month  in  which  to  judge  of  styles  from  what  is 
seen  on  New  York  streets,  July  cannot  be  relied  upon.  Tin 
people  who  are  in  the  city  now  are  mostly  of  the  elms 
who  have  only  a  limited  regard  for  what  should  be  worn. 
So  many  of  them  are  kei-e  simply  because  they  are  unable 
to  get  away,  that  they  are  concerned  only  about  maki  ig 
the  best  of  an  enforced  city  residence  during  an  elevated 
mercury  period.  Also  the  few  men  remaining  who  study 
their  clothes  at  any  other  season  of  the  year,  are  un- 
controlled so  little  by  the  class  of  people  they  meet,  11.  a 
they  seem  to  have  too  little  ambition  to  do  more  than 
cover  their  nakedness. 

•  One  should  be  at  the  Summer  resorts  to  unqualifiedly 
state  what  is  being  worn,  since  there  men  have  at  all 
times  a  consciousness  of  themselves,  not  being  subject  to 
such  warm  weather  and  being  bound  by  more  or  less  for- 
mality, and  accordingly  rules  and  good  taste  are  more 
closely  observed. 

Summer  Weather  Dress. 

One  thins  that  strikes  one  very  forcibly  this  Summer 
in  New  York  is  the  popularity  of  the  belt.  If  has  been 
many  a  year  since  it  was  so  large  a  part  of  men's  dress. 
The  fancy  vest  in  other  years  has  been  maintained 
throughout  the  very  warmest  days,  and  man  has  learned 
sense  as  a  result.  The  vest  is  an  uncommon  sight  on 
warm  days  and  (lie  belt  has,  accordingly,  been  generally 
accepted.  Contrary  to  what  was  usual  other  belt  years, 
there  is  very  little  variety  in  the  styles  shown  in  the  ln»  I 
shops.  Of  course  one  can  buy  almost  anything  that  suus 
his  fancy,  by  making  the  rounds,  but  the  first-class  fur- 
nishers are  finding  sale  for  only  one  or  two  styles,  an  I 
are  showing  nothing  else.  This  is  a  narrow  dull  black  af- 
fair with  nickel  trimmings,  varied  occasionally  with  gun 
metal,  brass  and  leather  covered  buckles.  There  are  no 
rings  at  the  sides,  and  the  entire  affair  looks  much  lik  i 
a  bit  of  harness. 

Furnishers  say  thai  men  are  omitting  the  suspenders 
with  belts  and  from  the  appearance  of  the  trousers  of  a 


few  of  them  I  should  judge  it  was  so.  The  belts  an 
pulled  in,  necessarily,  so  tight  that  wrinkles  appear,  and 
the  present  size  of  the  trouser  is  decidedly  against  airy- 
thing  that  will  confine  them. 

Collars  of  all  Sizes. 

A  great  craze  has  struck  the  furnishers  of  New  York 
for  quarter  size  collars.  It  is  only  within  the  last  coup1" 
of  months  that  this  has  become  apparent,  but  at  present 
almost  every  other  one  of  them  is  advertising  the  advan- 
tages of  such  odd  sizes,  but  in  practice  they  do  not  work 
out  to  such  advantage.  I  have  tried  them  recently.  I  have 
been  wearing  a  sixteen,  and  had  come  to  the  conclusion 
that  they  were  a  little  too  large  for  me.  Fifteen  and  a 
half  was  equally  too  small,  and  so  I  thought  that  a  very 
simple  solution  of  my  difficulty  was  to  adopt  the  medium 
quarter  size  as  my  collar.  I  bought  a  dozen  and  thought 
my  trials  were  over.  Well,  out  of  the  dozen  only  three 
were  according  to  measure.  I  have  no  doubt  the  manu- 
facturers were  fairly  honest  in  their  measurements,  but 
the  modern  laundry  cannot  be  trusted. 
Pyjama  Suits. 

The  most  select  class  of  men  wear  pyjamas,  and  almost 
always  swear  by  them.  The  high-class  furnishers  arj 
catering  to  this  demand  by  showing  excellent  selections  in- 
cluding silk,  linen,  union,  sateen,  etc.  The  favorite  de- 
sign seems  to  be  after  the  style  of  a  military  jacket,  with 
the  same  collar  and  side  vents  and  buttoned  over  on  one 
side  with  silk  frogs.  There  is  nothing  particularly  new 
about  them  save  that  they  seem  to  be  more  carefully  fin- 
ished and  a  departure  from  the  "gown"  affairs  of  a  few 

years  ago. 

Neckwear  for  August. 

The  collar  and  cravat  that  is  the  coolest  is  what  is 
worn  here.  Collars  are  low  —  usually  about  1  1-2  inches 
save   with   very  long  necks  — and  are  of  the  fold   variety. 

I  see  a  few  wings,  but  they  are  so  few  and  far  betw  sen 
as  to  be  easily  counted.  That  there  should  be  any  at  al! 
augurs  well  for  their  sale  when  the  cooler  days  come. 
A  number  of  the  fold  collars  have  quite  wide  openings 
as  belils  a  four-in-hand  cravat  of  goodly  proporion.;. 
These  cravats  are  not  very  large  but  a  widely  opened 
collar  means  a  more  easily  tied  cravat.  How  lies  are  very 
little  worn,  much  less  than  three  weeks  ago.  In  collars 
there  is  a  great  demand  for  brown,  although  it  has  been 
on  the  market    and   much   worn   for  I  he  past  three  months. 

I I  has  practically  driven  out  grey,  the  popular  shade  of 
I  he  early  Spring.  There  are  a  great  many  plain  colors 
worn;  in  fact  the  majority  of  lies  on  the  better  dressed 
men  are  plain  blues,  purples,  browns  and  even  reds.  I; 
looks  as  if  the   Fall   were  to  be  one  of  color  in  cravats. 

The  shirt  this  Summer  is  the  pleated,  without  an. 
doubt.  1  should  think  that  two  out  of  every  three  are  of 
this  style,  and  the  other  one  is  of  some  special  weave  that 
yives  it  a  distinctive  value.  The  pleats  are  of  a  three 
quarter-inch  width,  varied  with  a  few  id'  the  narrow 
eighth-inch  style.  Colors  are  quiet  and  plain  with  the  ex- 
ception of  black  figures  on  white  grounds.  The  black  Hue 
is  seen  the  most,  followed  closely  by  black  figures  ar- 
ranged in  lines. 
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AS    SEEN    ON    LONDON    STREETS. 


J  l  \K  passed  without  the  summery  weather  that  is 
accessary  to  bring  out  the  newest  things  i" 
dress.  Almost  the  entire  month  was  damp  and 
cold  until  the  latter  part,  when  the  sun  came  out 
with  an  energy  that  denoted  a  desire  to  make  up 
for  his  absence  for  so  long  a  time. 

When  the  weather  became  warm  there  was  noticeable 
this  year  a  greater  inclination  on  the  part  of  men  to  suit 
their  garments  to  the  temperature.  The  Englishman,  as 
a  rule,  is  rather  strict  in  his  regard  for  the  etiquette  of 
dress,  more  so  than  the  Canadian,  but  this  year  he  has 
shown  a  sensible  disregard  for  nonsensical  forms  unsuited 
to  the  heat.  Straw  hats,  unlined  flannel  suits  and  belts 
have  been  the  usual  thing,  and  the  men  who  dressed  in 
this  way  presented  a  much  more  agreeable 
appearance  than  those  that  fumed  and  fretted  in  silk  hat, 
frock  coat,  and  the  other  trimmings  of  a  strict  observ- 
ance of  chart  rules.  At  the  same  time  we  have  a  far 
larger  percentage  who  would  rather  die  than  break  a  rule, 
and  through  all  the  torrid  weather  of  the  past  few  weeks, 
great  numbers  are  not  allowing  themselves  the  luxury  of 
the  cool  straw  and  airy  flannel  or  unlined  serge. 

The   Flannel   Suit. 

We  Englishmen,  or  rather  Londoners,  have  one  form  of 
outing  which  fills  in  a  great  deal  of  our  time  when  not  in 
the  office  or  engaged  in  business.  The  River  Thames  af- 
fords a  means  of  enjoyment  that  is  taken  advantage  of 
by  all  classes.  So  common  is  the  river  outing  that  there 
is  what  is  called  the  river  or  boating  suit.  This  is  al- 
most always  of  flannel,  a  material  that  is  used  here  far 
more  than  in  Canada. 

The  coat  is  single-breasted  and  made  with  long  roll 
lapels,  the  coat  being  for  the  most  part  worn  open.  The 
roll  of  these  lapels  extends  often  to  within  an  inch  or 
two  of  the  bottom,  although  narrow  enough  to  permit  of 
being  buttoned  up  two  buttons  without  interfering  with 
the  hang  of  the  front.  There  are  two  side  pockets  of 
good  size  protected  by  flaps  with  rounded  corners.  If 
the  coat  is  unlined  the  pockets  are  patch  pockets,  but  the 
favorite  is  lined  sufficiently  to  allow  flap  pockets.  More 
often  than  not  the  breast  pocket  is  omitted.  The  coat  is 
longer  than  has  been  customary,  and  the  front  corners 
are  rounded.  Very  often  there  is  a  slit  up  the  centre  of 
the  back  six  or  seven  inches  in  length. 

The  waistcoat  to  accompany  this  jacket  is  single- 
breasted  without  a  collar.  But  on  the  river  a  waistcoat 
is  never  worn. 

The  width  of  the  trousers  is  greater  than  in  an  ordin- 
ary suit.  They  are  cut  very  long  and  usually  worn  on 
the  river  turned  up. 

The  Navy  Serge  Suit. 

One  of  the  most  popular  suits  here  is  that  made  of 
n.i\\  serge.  It  is  cool  and  seasonable,  and  combined  with 
these  desirable  qualities  has  a  neatness  and  adaptability 
for  a  variety  of  occasions  that  puts  it  near  the  front  as 
a  Summer  suit.  It  is  made  double-breasted  with  a  collar 
and  lapel  of  good  depth.  Either  patched  or  flap  pockets 
are  used,  the  former  being  preferred  for  their  cool  ap- 
pearance, but  the  latter  suiting  the  entire  idea  better. 
The  trousers  are  of  medium  size  and  seldom  turned  up. 
This  suit  remains  a  staple  garment  year  after  year,  and 
there  arc  no  signs  of  a  decrease  in  its  popularity. 


Of  course  there  are  several  other  cuts  such  as  the 
single-breasted  serge  and  the  double-breasted  light 
flannel.  Some  keep  the  trouser  hot  loins  turned  up  per- 
manently, and  there  is  a  great  variety  of  pockets,  lapels, 
etc. 

Collar  Fashions. 

All  through  the  hot  weather  the  wing  collar  has  been 
very  noticeable.  So  popular  did  this  shape  become  last 
Winter  that  a  great  many  men  are  sticking  to  it  all  the 
year  round.  The  wings  are  of  good  size  with  the  narrow 
opening  maintained.  This  collar  has  now  secured  a  posi- 
tion as  a  dress  shape,  the  round  corners  being  the  more 
formal.  In  fact  there  is  a  tendency  to  round  all  corners 
a  trifle.  A  novel  wing  has  been  seen  a  little.  This  is 
rolled  back  instead  of  being  turned  sharply.  As  yet  it  is 
only  a  fad,  but  one  never  knows  how  these  new  shapes 
will  take,  particularly  when  there  is  nothing  extravagant- 
ly eccentric  included.  I  am  sure  that  for  this  Fall  and 
Winter  there  will  be  nothing  in  it  with  the  wing. 

Of  course,  the  comfortable  fold  collar  has  a  great-  de- 
mand for  warm  weather,  and  it  will  take  a  great  deal  of 
effort  to  oust  it  as  a  Summer  shape.  With  the  river  suit 
it  is  especially  suitable. 

Some  Cravat  Tendencies. 

There  has  been  little  worn  in  cravats  but  the  plain 
colors,  and  mostly  in  blacks  and  whites  where  there  is  a 
pattern.  This  has  been  influenced  by  the  fact  that  the 
materials  we  are  using  in  our  suits  are  full  of  color. 
There  is  sufficient  color  in  a  man  V  garb  without  having 
more  in  his  cravat.  Already,  however,  a  little  bit  of 
color  is  appearing  in  neckwear,  and  shops  are  showing  a 
great  many  quite  vivid  effects.  For  this  reason  I  expect 
to  see  a  run  of  color  for  Fall. 

Shapes  are  sure  to  be  large,  the  ascot  and  the  puff 
being  competitors  for  high  positions.  At  present  the 
flowing  end  is  having  a  great  run  with  all  kinds  of  suits 
save  those  having  no  vest.  With  it  are  worn  the  bow 
and   the  small  knot. 

American  Luxuries. 

The  New  York  correspondent  of  the  Daily  Telegraph 
has  been  writing  on  the  subject  of  "American  Luxuries," 
and  speaking  of  dress  says  :  "There  is  a  class  of  trade 
which  has  sprung  up  to  meet  the  requirements  of  the 
more  luxurious  Americans  in  matters  of  dress.  Many  of 
the  most  fashionable  west  end  tailors  now  send  repre- 
sentatives yearly  to  the  leading  cities  in  the  States, 
merely  to  receive  orders  from  a  private  customer.  The 
price  of  the  visit  is,  of  course,  added  to  the  cost  of  the 
clothes,  but  price,  as  a  rule,  is  no  object.  Millions  of 
dollars  go  yearly  for  elaborate  costumes,  which  are  never 
seen  outside  the  wealthy  circles  of  New  York,  Phila- 
delphia, Washington  and  Chicago.  A  few  days  ago  I  met 
a  'gentleman  tailor'  from  a  well  known  establishment  in 
Bond  street.  He  confided  to  me  that  he  had  just  taken 
an  order  for  twelve  suits  of  clothes  for  the  Spring  and 
Summer  from  a  New  York  railway  king,  and  the  cost 
would  average  £3d  the  suit.  It  is  worth  mentioning  that. 
English  goods  have  a  splendid  reputation  in  America  for 
excellence  of  material  and  manufacture.  British  origin 
represents,  generally,  a  high  standard  of  fashion." 
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at  $2  75  each.  Copied  after  the  imported 
models.  They  are  easy  sellers  with  other 
house's  at  a  Five  Dollar  Hill  each. 


No.   2715.  Price  $2.75  each. 


Canadians   finding  their    way   to   the 
New  York  Market  would  do  well  to  visit  this 

Bargain  Millinery  House 

as  we  have  the  largest  assortment  in  New  \  ork  and  you  will  find 
our  prices — sold  for  cash — on  an  average  about  one-half  those  of 
other  houses. 
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li'-  p reseti I  position  ami  leave  the  details  "i  the  wort  i" 

orae  bright  j ig  man.     At  tint  be  would  not   listen  In 

either  proposition. 

The  pressure,  however,  hai    been  too 
glad  in  report  thai  some  time  ago  s,i    Richard  w  i 

rrj  mil  our  suggestion,  and  placed  the  work  in  the 
put    intelligent  energy   into  In-  work,  with  the  n 
hands  of  one  of  hie  Btaff,  Mr.  E.  T.  C.  O'Hars     Mr.  0  II. n., 
we  anticipated     thai  the  departmenl  is  developing  into  a 
I  useful  adjunct  to  the  Canadian  commercial  commun- 
ity.   The  announcement  is  now  given  out  that  Mr.  O'Hara 
Passim  NT 
-  vicb-Pkksidbni      is  i firmed  in  hie  appointment,  and  will  practically  have 
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Winnipeg,  L.  p.  i.uxton 

Vancouver,    

ST.  John,  N'.B  .    J.  Hunter  White 


Room  308  Mclntvre  Block 
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Geo!  S.  B.  IVrry 
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press,  yet  he  is  personally  held  in  the  highest   respect  be- 
cause of  the  '-Iran  and  honest    record    he  has    borne  .ill 
through  Ins  parliamentary  career,     h  is  a  well-known 
that  he  was  a  wealthy  man  when  In    Hist  entered  public 
lift    while  to-day  he  is  not. 


EUROPEAN  STAFF  CORRESPONDENTS : 

Miss   \.   Mki  han,  Mr.  A.  E.  Dacam, 

London.  Paris. 

ADVERTISING  RATES 
Are  ba*e<l  on  $X>  a  pun*  ami  will  be  fnrnishcil  on  ippUostion  t<>  Mr    A    H    Ouwell 
or  to  the  manager  of  the  nearest  office     The  value  of  Tin    Unv  OOOM  lOvtsw  as 
an  aiUertisinK  medium  is  unquestioned     The  charaotei  'if  the  sdTertisemento  now  in 
Itsoolumns,  iiml  the  Dumber  of  them,  tell  the  whole  story     circulation  considered,  it        more  business  lie  should  advertise  lor  oublicii  v 
is  the  cheapeattrarle  newspaper  t<>  advertise  in     Advertisements,  to  Insnre  insertion  In  '  -   ' 

the  ismie  of  any  month,  should  reach  this  office  not  later  than  the  eighteenth  of  the  «  « 

month   preceding.  • 


tl'/ie/i  a  merchant  or  a  maamacturer  is  too  busy  i<>  court 


MONTREAL  AND  TORONTO.  AUGUST,  1904. 

A  SUCCESSFUL  CAMPAIGN. 

THE  campaign  we  have  waged  for  some  years  against 
the  administration  of  the  Departmenl  of  Trade  and 
Commerce  lias  at  last  been  successful.  Sir  Richard 
Cartwright,  the  Minister,  lias  never  had  a  friendly  feeling 
for  the  manufacturers.  That  he  was  uot  made  Minister  of 
Finance  "hen  the  Lanrier  Government  came  into  power 
was  due  to  i!u'  Premier's  desire  in  cultivate  the  business 
interests,  which  he  feared  Sir  Richard  would  estrange,  as 
he  had  in  the  Mackenzie  Government.  Both  Sir  Richard 
and  his  deputy  showed  n<>  sympathy  for  the  development 
of  Canadian  industry  or  an  export  trade.  They  opp 
the  appointment  of  commercial  agents  abroad,  and  ihs- 
couraged  them  when  they  showed  interest  in  their  work, 
and  a  desire  to  do  things.  Two  of  these  men  were  told 
bj  other  members  of  the  Cabinet  to  di>  their  work  as  they 
thought  best,  and  to  pay  no  attention  to  Sir  Richard  or 
his  deputy. 

As  our  readers  know,  we  have  repeatedly  drawn  the 
attention  of  the  Government  and  of  the  country  to  the 
weakness  in  this  department,  and  urged  that  either  Sir 
Richard  should  be  given  some  other  position  and  an  ener- 
getic Minister  put   in  his  place,  or  that  he  should  retain 


A  DANGEROUS  THING. 
A  DOLLAR  is  sometimes  made  or  Baved  by  a  dish 
-i  *■  action;  but  it  is  a  dangerous  practice.  Prom  an 
economic  standpoint,  dishonesty  is  unprofitable.  Busi- 
ness is  based  on  presumptive  honesty.  .Men  transact 
business  with  each  other  because  they  believe  thai  hon- 
esty is  the  rule  and  not  the  exception. 

"  We  live  by  faith,  nol  by  sight,"  is  jusl  as  true  in 
business  affairs  as  in  orthodox  religious  conduct,  and  i- 
just  as  essentia]  in  the  one  as  in  the  other. 

It  is  true  the  hanks  do  not  se|  much  value  OH  faith. 
They  pin  their  belief  in  collateral  security.  Faith  they 
rarely  practice.  It  is  not  taught  in  their  text  hunk-. 
Business  men.  on  the  other  hand,  walk  l>y  faith  to  a  great 
extent,  and  when  any  of  them  Btoop  t"  dishonest  actions 
they  nut  only  tin  that  which,  in  the  long  run.  is  unprofit- 
able t"  themselves,  but  that  which  tends  in  disabli 
weaken  the  chief  superstructure  of  trade  and  commi 

e         • 

Publicity  is  the  precursor  of  profitable  l>usir« 

« 
NECESSITY  FOR  KEEPING  BOOKS. 

AN    important    amendment    has   been   made   to   the 
regarding  fraudulent  debtors,  which  lias  just 
the  signature  of  the  Governor-General  in  Council. 
It  provides  for  the  impositii  n  ol  .•  fine  ol  eijrht  hum 
dollars,  and  one  year's  imprisonment  on  anj  person  who, 
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being  a  trader  and  indebted  to  an  amouni  exceeding  one 
1 1 1 <  i >  and  dollars,  is  unable  l"  pay  Ins  creditors  in  full  and 
has  not,  for  live  years  nexl  before  such  inability*  kept  snch 
books  of  account  ;is,  according  l"  the  usual  course  of  anj 
trade  it  business  in  which  he  may  have  been  engaged,  are 
necessary  in  exhibil  or  explain  his  transactions,  unless  he 
be  able  !<>  account  for  his  losses  to  (he  satisfaction  of  the 
cciiil  or  judge  and  to  show  thai  the  absence  of  such  books 
was   not    intended    to  defraud   his   creditors. 

]n  ol  her  words,  the  Ad  shows  I  lie  necessity  '  I  lieepin  • 
books  of  account  of  sufficient  clearness  of  del  ail  to  !  e 
a  proper  explanation  of  the  course  of  any  business. 

*       * 
* 

Articles  of  merchandise  which  have  become  standardized 
have  become  so  through  advertising. 

»        • 
* 

THE  DUMPING  CLAUSE. 

A  NUMBER  of  inquiries  have  been  received  from  read- 
ers, asking  ns  to  explain  the  nature  of  the  legisla- 
tion known  as  the  "dumping  clause"  in  the  recent 
tariff  introduced  by  the  Minister  of  Finance.  There  seems 
to  be  considerable  dtt'erence  of  opinion  throughout  the 
country  as  to  what  it  really  means,  caused  mainly  by  the 
different  views  expressed  in  the  daily  newspapers.  To  be- 
gin with,  the  customs  law  of  Canada  now,  and  for  mat;, 
years  past  in  force,  provides,  in  effect,  that  the  value  for 
customs  duty  purposes  of  any  imported  ancle  subject  to  an 
ad  valorem  duty  shall  be  the  fair  market  value  of  sue  i 
article  as  sold  for  home  consumption  in  the  principal 
markets  of  the  country  of  export,  at  the  time  of  export, 
in  the  ordinary  course  of  trade,  and  on  the  usual  terais 
of  credit.  Heretofore,  therefore,  although  any  manufac- 
turer or  merchant  might  sell  goods  to  Canada  at  lower 
prices  than  he  sold  similar  goods  for  home  consumption 
in  his  own  country,  the  Canadian  importer  was  obliged 
to  pay  duty,  not  on  the  special  price  for  export,  but  on 
the  basis  of  the  home  consumption  value  in  the  country 
of  export,  as  above  referred  to. 

Briefly  stated.  Mr.  Fielding  has  now  provided  that, 
in  any  case  where  imported  dutiable  goods  of  a  class  or 
kind  manufactured  in  Canada,  whether  subject  to  speei- 
lic  or  ad  valorem  duties,  are  sold  to  Canada  at  a  price 
below  the  fair  market  value  of  such  goods,  as  sold  for 
home  consumption  in  the  open  market  of  the  country  of 
export  in  the  usual  and  ordinary  way,  and  on  the  ordin- 
ary credit  terms,  (here  shall  be  levied  thereon  in  Can- 
ada, in  addition  to  the  ordinary  duty  established  by  the 
Canadian  tariff,  a  special  duty  equal  to  the  difference 
between  the  selling  price  and  the  said  fair  market  value 
t'er  home  consumption  in  the  country  of  export,  provid- 
ed, however,  that  such  special  duly  shall  not  exceed  one- 
half  the  ordinary  duty  provided  by  the  tariff. 


An  exception,  howi  '  ha  been  made  in  the  case  of 
I  he  following  article 

Rolled  round  wire  rods,  not  over  three-eighths  of  an  inch  in  diameter. 

Pig  iron,  iron  kentledge  and  cast  scrap  iron. 

Iron  or  steel  ingots,  blooms,  slabs,  billets,  puddled  bars,  loops  and 
other  forms,  as  described  it  Tariff  Item  226. 

Rolled  iron  or  steel  angles,  tees,  beams,  channels,  joists,  girders, 
zees,,  stars,  other  rolled  shapes;  trough,  building  or  structural  rolled 
sections  or  shapes,  and  flat  eye  bar  blanks,  as  described  in  Tariff  I  tern  228. 

Rolled  iron  or  steel  plates,  not  less  than  thirty  inches  wide,  and  not 
less  than  one-quarter  of  an  inch  in  thickness. 

As  respects  these  articles,  the  special  dutj  shall  be 
the  difference  between  the  selling  price  and  the  fair 
market  value  for  home  consumption  in  the  country  of 
export,  bul  not  to  exceed  15  per  cent.,  ad  valorem  based 
upon  the  home  consumption  price.  The  reason  for  this 
exception  is  that  the  articles  specifically  mentioned  are 
protected  by  way  of  bounty  or  bonus,  in  addition  to 
duties.  The  rate  of  1">  per  cent,  ad  valorem  is  esti- 
mated to  represent  one-half  the  protection  afforded  by 
such  bounties  and  duties  under  the  tariff.  By  this 
means  the  articles  mentioned  are  placed  on  the  same 
plane  as  all  dutiable  articles  covered  by  the  "eneral  Pro- 
vision . 

It  might  be  well  here  to  illustrate  the  operation  of 
the  new  law.  Take,  for  instance,  the  case  of  an  article, 
say  a  piece  of  machinery,  which  is  sold  in  the  United 
States  for  home  consumption  there,  in  I  he  ordinary 
course  of  trade,  at  $100,  and  it  is  exported  to  Canada  at 
a,  special  price  of,  say,  $85.  The  article,  let  it  be  sup- 
posed, is  dutiable  tit  .)0  per  cent,  ad  valorem,  under  the 
Canadian  customs  tariff.  The  calculation,  in  these  cir- 
cumstances, wculd  be  as  follows: 

In  the  first  place,  duty  would  be  charged  at  /ill  per 
cent.  ad  valorem  on  the  United  States  home  consump- 
tion price,  namely,  .+1(10.  making  $30  to  be  paid  as  the 
ordinary  duty.  The  customs  officer  would  then  compute 
the  special  duty,  on  account  of  there  being  a  difference 
between  the  selling  price  and  the  home  consumption 
value.  Such  special  duly  would  be  the  maximum,  name- 
ly,  one-half  the   ordinary   duly,   or  $15. 

But    supposing   the   article   were      sold    to   Canada    al    a 

price    of   $95,    the    calculation    in    such    case    would    be    as 

follows : 

Duty  on  $100,  at  30  per  cent S30  00 

Special  additional  duty  would  be  the  difference  between  the 
selling  price  and  the  fair  market  value  in  the  country  of 
export,  namely 5  00 

Total  duty 835  00 

ll  will  be  observed  from  Ibis  explanation  that  Ihe 
special  duty  works  automatically.  The  home  buyer  and 
the  foreign  seller  can  determine  whether  any  special 
duty  will  require  to  be'  paid  or  not,  and  if  so,  to  what 
extent.  If  the  selling  price  of  the  exporter  to  Canada 
is  the  same  as  the  home  consumption  price  in  his  own 
country,  there  is  no  special  duty  to  pay,  but  if  the  sell- 
ing   price    is    lower    than    the    said      home,      consumption 
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value,  the  Bpecial  dutj   has  i"  be  paid,  i"  the  extent  <>i 


i.x.iELY   LEGISLATION. 


the   reduction.      Provided,  thai    it   shall   not   exceed   one       r|^IME  alone  can  i'ullj  reveal  the  cfteets  ol  the  anti-d 
lull i    of  tile  ordinary  ilnt\.  or   15  oer  cant,    ad    valorem        *       itui  clauses  of  tin-  new  tariff:  ■  i • . -  »,,ii. 


hall   of  the  ordinarv  duty,  or   15  per  cant,    ad   valorem 
in  the  specific  cases  we  have  referred  to. 

In  effect,  the  amount  of  the  reduction  m  price  to  im 
porters   in  Canada   is  constituted  ;i  duty,  and   placed   in 
the  Government   treasury,  bo  thai   it   is  of  no  advantage 
to  an  importer  to  buj   goods  at  slaughter  prices. 

<>n  June  28,  the  "dumping"  clause  was  amended  bj 
adding  the   following  clause: 

"The    Minister  of   Customs   maj    make   such    regula 
lions  as  are  deemed  necessary    for  carrying  out   the  pro- 
visions of   the   foregoing   sections,   and    for  the  enforce- 
ment  thereof. 

"Such  regulations  maj  also  provide  for  the  tempor- 
ary exemption  from  special  dutj  of  any  article  or  class 
of  articles,  when  it  is  established  to  the  satisfaction  of 
Ike  Minister  of  Customs  that  such  articles  are  not  made 
in  Canada  in  substantial  quantities,  ami  offered  for  sale 
to  all   purchasers  on  equal   terms." 

The  intention  of  the  Government  in  introducing  this 
clause  was  evidently  to  provide  against  lack  of  supply 
of  Canadian  manufactured  articles,  on  account  ol 
strikes,  or  on  account  of  articles  being  manufactured  in 
Canada  on  an  exceedingly  small  scale. 

It  must  be  apparent  to  our  readers  thai  special  mac  tin- 
ci  \    for  carrying  out  the  provisions  of  the  new  enactment 


in-  clauses  ol  the  new  tariff;  t  lie  woi  ki 
change  in  the  law  are  more  oi  lest  veiled.    One  I 
is  1'iiain.  however,  that   tue  attempt  to  protect  ' 

11 : facturers  againal  this  evil  has  been  made  at  ■ 

■  PI"  1 1  une  moment. 

I  tifficult   aa  il   is  to  account    Coj    in  all  it-  pha  i 
presidential  election  year  in  the  I  nited  States  i 

attended  bj  a  serious  slackness  in  trade  that  ia  tl i 

underst I  and  prepared  for  bj  merchants  over  the  enliri 

country.     So  pronounced   i-  the  decrease  in  the  busi 
done  that,  il  i-  Bald,  buyers  have  the  strictest  orders  i 

""""  i'1''"  I rhases  fullj  25  per  cent.     In  tact,  n  i 

unusual  for  foreign  buyeis  to  remain  at  hi  mi   forth    . 
year. 

This  straitened  outlet  for  the  products  ol  the  facto 

combined  with  the  desire  i am, am  prices  al  home, 

for  an  increased  exportation,  and  Canada  has  heretiiVre 

''"•'    lll('  Bral   cl •!•  as  a  customer.     During  the  eli  • 

year,  accordingly,  we  have  been  ll. .  (led  »•,..,  surplus  I    nl  d 
States  goods,  ami  prices  have  correspi  uded  with  the  ■ 
supply.     A   large  part  of  these  receipts  has  been  Bold  al 
!"'"•>  intended  only  as  a  provision   for  the   retention  ol 
workmen  and  aa  a  means  of  disposing  of  what  was  aln 
made.     Pro.      was  a  secondary   consideration. 

This  year  has  witnessed  no  change  in  the  preparations 


will  have  to  be  provided.  The  basis  of  the  legislation  rests  fov  a  smaller  volume  ol  business,  and  the  same  oversupph 
i  n  the  «'  Lerence  between  the  market  price  of  any  article  in  the  I  nited  States  markets  is  sure  to  follow.  I  nder  tin 
ii  the  country  of  production  and  the  price  at  winch  it  .- 
being  disposed  of  in  Canada.    Obviously,  it  will  be  of  1 1 > < 


utmost  importance  that  absolutely  porrect  information  re- 
garding the  former  price  i>e  obtained. 

It  i>  understood  that  the  Government  are  already  begin- 
ning to  i rain  men,  whose  duty  it  will  be  to  secure  data  !or 
this  purpose.  These  men  will  be  required  to  visit  different 
points  hi  tin'  I  nited  States  and  inquire  into  prevailing 
I  rices  there,  and  it  is  understood  a  number  oi  resident  o'li 
rials  will  be  stationed  at  the  principal  markets  uf  that 
country. 

Naturally  men  "I  insight  and  shrew-due  >  will  be  neede  I, 

men  who  are  capable  ol  < lucting  difficult  investigating. 

Por  this  purpose  journalists  are  said  t"  be  far  and  awa\ 
the  I  est  persons  a>  ailable. 

On  the  ether  hand,  men  will  be  n led   i"  study  the 

Canadian  side  of  the  problem  and  watch  the  foreign  goods 
coming  into  the  country.  Taken  all  ami  all.  the  system  i- 
;■  comples  one  and  the  result  of  it-  trial  will  be  watched 
with  keen  interest. 

•      • 

While  manufacturers  and  merchants  are  so  busy  thai  tbe\ 
are  taxed  to  £11  orders,  the}  should  not  allow    thetaaeltes  to 

j^ct  out  of  the  [uihlic  ere. 


T 


new  tariff,  however,  not  only  will  a  great  part  of  these 
-"  df  !:''  keP'  "»'  of  the  country,  but  the  remaindei  is 
likely  to  enter  only  al  regular  prices,  thus  preventing  auj 

mil  i  lerence  with  our  "u  n  production. 

«      • 

Habits  ili.it  hurt  the  merchant,  cripple  his  business 

•       » 

m 

JKAxliBITION    VISITORS. 

Il<il  SAi>DS  of  buyers  will  be  in  Toroi luring  the 

exhibition,  combining  business  ami  pleasure.     Mam 

of  these  will  be  unacquainted  in  the  city  and  aim  isl 

ail  of  them  will  ii  ml  addresses  changed  since  the  lire.     At 

a.i.v  rate,  there  will  he  lnt>  of  information  desired  bj  them 

all  in  their  purchasing  rounds. 

The  offices  oi  the  Urj  Goods  Review  al  1"  Pront  street 
east  will  be  thrown  open  i"  out  readers  as  an  inl'orn 
bureau,  where  answers  ti>  all  questions  regarding  the  •  t\ 
ami  n>  business  firms  will  be  cheerfully  given.  Our  oltiees 
are  situated  almost  in  the  heart  of  the  drj  goods  section 
and  buyers  will  find  them  must  convenient  for  Hnding  out 
what  tin  \  wish  i"  know  or  for  having  a  rest  between  their 
business  rails.  All  the  city  papers  will  be  on  file,  as  well 
a-  the  greater  number  of  newspapers  published  fron 
end  of  (  anaila  to  the  other. 
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Wholesale 


The  House  Famed  for  Millinery 


The 

Pate 
is 

August 
29.        f 


I      We  beg  to  inform  the  Trade  that  we 
have  decided  to  hold  our 

Grand  Opening  Display 


week  commencing    ^ 


r^sssas 


Monday,  August  29. 


■^T^- 


The  Touch  of  the  Artist  will  be  in 

evidence    on   all    our    Trimmed    Millinery  — 


The  Diversity  of  Designs, 

The  Combinations  of  Shades,  and 

The  Artistic  Effects 

of   our    Pattern    Hats   and    Bonnets    direct    from    the   fountain  of 
fashion,  will  win  the  admiration  of   all  who  honor  us  with  a  visit. 

Early    buyers    will    find    our   stock    complete    on    and  after 

August  15th 

THE  TRADE  CORDIALLY  INVITED. 


The 


D.  McCALL  CO., 


Limited 
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FEATURES  IN 

SEASONABLE 
MILLINERY 


Till!  millinery  season  thai  is  past  was  a  most 
unusual  one.  The  weather  from  the  star!  was 
mosl  unfavorable  and  all  milliners  know  how 
close   is     the  connection   between     fine   weathei 

and   good   millinery  sales.     When    the  weather   is 
line   ladies   are  able     In   gel    nut    and    wear    their    new   hats. 

i  .1  itei  weather  was  such  thai  the  business  was  must  dis- 
couraging. In  man;  places  it  was  impossible  to  gel  into 
town  to  inn  the  Easter  hat,  and  in  others  materials 
wanted  had  not  arrived  though  shipped  months  before 
Easter  was  followed  by  .1  Ion;:,  cold  Spring,  and  ye1  with 
the  weather  dead  against   them,  the  retail  trade  have  had 

a  splendid  season,  and  most  milliners  are  verv  much  latei 
in  getting  awaj  for  their  holidays  than  usual  This  has 
been,  both  with  the  wholesale  and  retail  trade,  a  very 
long    season. 

When   the  retail   trade  is  slow,  buying  for  the  coming 

in  is  not  apt  to  be  enthusiastic,  and  it  was  feared 
thai  early  Kail  orders  for  staple  lines  might  nol  be  up  to 
the  mark,  hut  later  developments  made  these  feai 
groundless,  and  ordei  placed  so  i.n  are  very  large,  suffi- 
ciently so  to  warrant  importers  predicting  an  extremely 
good   millinei  v   season  ahead. 

*       * 
* 

\  causal  glance  .11    the  millinery  exhibits  for  Fall  dis 

closes  ,1   few  encouraging   features      Then     is    a     marked 

tendency   towards  a  better  (lass  of  goods,   which   in  itseh 

1-  highly    satisfactory       Better  goods  mean  better  profits 

However,   this  alone  would  be  fai    from  entirely   salutary 

11  extensive  varieties  bad  to  be  shown      There  is  a   tend 

ency   to  uniformity    no1   only     in     shapes,     which   will   be 

more  clearly    shown     as   ihe  season   advances,   but   also  m 

trimmings       There     is     to     be     less    dabbling     in     every 

conceivable   pattern   and   design    than   formerly      The    ex 

peii. ■nre  01  ihe  pasi  has  well  exemplified  the  demoralizing 

eBecl  ol  such  unformed  and  unpronounced  styles      While  at 

the      present      moment      fewer      trimmings      and    materials, 

feathers,    ornaments,     et<   ,  are  spoken  01   than   formerly, 

\et    when  the  actual  season  is  on  even   these  aie  expected 

to  be  shaded  down      It  is  satisfactory    to  note  the  elimin 

ation  ol  these  demoralizing  trade  features. 


Canadian  buyers  on  the  foreign  markets  have  nearly 
all  returned  and  then  purchases  ate  arriving  daily  From 
what  can  be  gathered  .ill  si^ns  point  to  a  good  millinery 
business  for  Ihe  coming  Fall  and  Winter  Novel  effects 
must,  be   shown      to     create   and    sustain    interest,    but    the 

trade  well  realizes  that  too  radical  changes  promote  -low 

selling  at  retail.  .Just  for  that  reason  the  present  season 
should    be     propitious  The     proverbial    happy     medium 

seems  to  have  been  reached  m  introducing  new  styles  \ 
casual  glance  at  the  various  lines  shows  so  much  that  is 
novel  and  so  much   thai    will  (harm   th.it   it    1-  extremely 


haul   to  definitely     forecast     jusl   what  colors  and     nape 

Will    be    most     populal        Shapes,    colors    and    Illinium 

aforesaid,     while     novel,     do  not   deviate  too  much   from 

those    the    Italic    ale    ,0  111  , turned     tO,     UlUS     -llnni;    o|i|i.. 

on  the  pari  of  the  public  need  not  be  feared  to  any 

r\  tent . 

• 

The  general   sentimenl    in    the  millinery    trade  1.  fairly 
uniform  in  favor  ol  high  crowned  hats      Vdvices  from    all 
buyers  confirm    this  change    in     the     general    tendency    ol 
shapes      While  shapes  arc  only   in   their  outline,  vet    it    1 
;afe  to  predid    this  style  will  be  a   feature  for  Kail        II 

seems  pretty  certain  there  will  he  high  crowns,  and  the. 
promise  to  meet  with  favor  Some  are  seen  with  even 
fi  inch  crowns.  Naturally  both  larne  and  small  shapes 
will  be  seen,  but  the  run  is  expected  to  be  on  large! 
- 1 \  l»- -  One  of  ihe  newest  designs  1  -,  termed  Hie  toque 
tricorne  shape,  and  is  expected  to  go  well  These  three 
cornered  shapes  deserve  attention  The  turban  is  al80 
good.       As    the    sea  sun    advances    mote    uniform    shapes     aie 

expected    to   prevail,     which   is  a  commendable   featuri 
ihe  coming     season.     Vagaries  in  shape-  are  the  hardesl 
lights  the  milliner  has     to    contend   with      Ready  to-weai 
hats   partake  of    the   same  characteristics,   although     the 
. .!   1    percentage  ol    the  styles  shown   run   to  lame  shapes 

with    II, it    crowns. 

•  * 

Vdvices   from   Paris     confirm     the  sentiment    expr< 

towards  velvet-  Thev  are  sine  to  be  the  ppuinnPni 
nature  in  Kail  millinery  In  Pari  brighl  finish  velvet 
instead  of  the  familiar  -lull  finish  .ne  in  vogue  t'ouche 
velvets  are  to  be  much  used  a-  the  foundations  foi  the 
Winter  hats  Velour  chiffon  velvet  is  spoken  ol  ■> 
to  gain  extreme  popularity  ramie  chiffon  is  anothei 
noveliv  Plushes  will  be  shown,  but  n  is  essentially  •• 
velvet   season      Chenille  is  especially   prominent,  and   will 

be    folded    in    with    velvets    vvhenevei    possible       It    is    ,poken 

being   much    used    in    bandeaux. 

*  • 
• 

Ribbons  are    again     in  foi   a   good    season      Ottom 
principally   in  black,  are  well  spoken  of      tfoires  are  beau 
tifully    colored     in     francaise     watering      Mousseline 

s„tm      ribbon      with   a    silk   back    in   all   colors  and    width 
will    take   a      proiuliien t    place        Louisinefl    in    all    tin- 
makes     will     be     much   used    f«>r     rosettes  and    shirring 
Taffeta   in   the     staple     black   will  receive  a   fair  demand 
The   run  011    ribbons   will   be  m   widths  from   60   to   7"       Tin 
newest  tiling  in  trimmings  much  m  vogue  in   New    \  ork  is 
large  beads      They  come    m    all     colors    and  principally 
large  si/es       The  general    tendency  noted   in  all  materials 
is      towards      lighl      weighl    goods       In    fact    a    rigid     com 
parison   with   Former    seasons     accentuates   this 
most     effectively        Those     who     remember  the  back   rim 

shape-    with    the    Weighty     gOOdfl    and    heavy     trim:' 
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predate  the  wire  frames  and  the  marked  run  on  light 
weighl  goods.  This  season  will  further  confirm  the  tend- 
ency. Women  arc  in  favor  of  1 1  ^li t  weighl  hats,  and  Dame 
Fashion  commends   the  choice. 

*      * 
* 

In   the  designs  so  far  shown  of  imported  hats  there  is 

mi  wish  to  form  combinations  of  any  colors  with  the  new 

shade  of  orange  outside  of  soft   browns  or  castors.     This 

results  in   very   pretty   and    rich  contrasts  and   eliminates 

the  chances  of     overdoing     what   is    otherwise  a  splendid 

effect . 

TilREE  STRIKING  HATS. 

A  FEATURE   of     the     coming     Fall   is   shown     in      the 
"Maxim,"    a   hat    of   brown   chenille,    turned   extreme- 
ly  high  on   the     righl     side.     Bands  of  rolled   velvet 
with  a  paradise  osprey  in  burnt   orange     effect   form     the 
principal   trimmings  of   this  handsome  design. 

A  favorite  and  what  will  doubtless  prove  a  popular 
toque  is  shown  in  the  "St.  Louis."  This  is  designed  in 
mole  velvet,  the  crown  being  formed  of  brown  velvet  rib- 
bon loops.  The  trimmings  consist  of  a  green  feather  ban- 
deaux  and   a   large  eagle's   wing. 


has  a  great  influence  on  the  Canadian  taste,  does  not  lake 
kindly  to  the  extremely  high  crown.  The  American 
women  like  practical  styles,  and  the  high  crowned  shape 
are  not  suited  to  the  practical  hat  and,  though  they  will 
be  shown,  the  confidence  of  the  trade  is  given  to  the 
medium  crowned  hat.  Felt  hats  are  for  useful  street 
wear,  and  high  crowns  belong  more  appropriately  to  the 
more  dressy  lines. 


RIBBONS. 

I^HOUGH  then'  are  undoubtedly  a  number  of  ribbon 
novelties,  the  importing  houses  do  not  express  great 
confidence  in  them.  They  have  been  a  source  of  loss 
rather  than  profit  to  both  the  wholesale  and  retail  trade 
in  the  past  few  seasons,  as  thev  sell  only  in  limited  quan- 
tities at  the  opening  of  the  season,  and  the  rest  goes  into 
bad  stock.  Said  the  milliner  in  one  large  house  :  "I 
always  favor  the  plain  ribbons.  The  new  shot  moires  are 
too  heavy  and  stiff  for  this  season's  trade."  The  head  of 
another  large  firm  gave  as  his  opinion  that  milliners  got 
the  fancy  effects  necessary  out  of  expert  manipulation  of 
plain  goods,  and  that  fancies  would  not  be  missed;  while 
the   buyer    for   the   ribbon   department     of    another     large 
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Three  striking  hats,  shown  by  Caverhill  &  Kissoek. 


"Autrichienne"  is  a  design  in  moss  green  velvet,  the 
trimmings  of  which  are  tastefully  arranged  in  green 
hackle  feathers,  together  with  a  large  gold  ornament, 
forming    in    all   a   very    smart   effect. 

UNTRIMMED  HATS. 

IN  felts  the  best  sidling  colors  are  brown,  navy,  and 
champagne.  There  is  a  fair  inquiry  for  white.  Black 
is  staple.  The  tendency  is  for  a  smoother  effect  in 
felts;  the  mohair  felt  is  what  is  selling.  In  expensive 
hats  smooth,  rich,  glossy  felts  are  sidling.  This  was  a 
tendency  that  started  last  Fall,  and  is  more  pronounced 
this  season.  Some  hats  are  shown  which  are  a  com- 
promise between  the  two  styles,  and  are  of  smooth  felt 
lined  with  the  rough-.  There  is,  However,  no  indication 
of  a  sudden  turn  over  from  rough  to  smooth,  for  the 
cheap    smooth      fur    tells      have    no     representation    in    Fall 

lines.      Beavers      are    to      be   g 1    .mil    will    continue      last 

season's    success. 

High  crowns  will  be  given  a  representation  in  Fall 
stocks.     1'aris     is   favoring     them,   but    New    York,    which 


house  has  not  one  fancy  ribbon  in  stock.  There  are, 
however,  a  large  number  of  new  colors,  and  it  will  be 
quite  easy  for  milliners  to  get  shaded  effects  by 'combining 
plain  ribbons. 

Milliners  are  preparing  lor  a  large  use  of  ribbons  on 
the  new  hats,  and  there  are  many  new  ways  of  using 
them.  Ribbon  ruches  will  encircle  crowns;  pleatings  of 
ribbons  are  also  used  in  many  ways.  Quite  a  few  moire 
ribbons  are  shown,  and  velvet  ribbons  are  very  good  too 
Ribbons  are  inquired  for  in  all  widths,  from  the  narrow 
baby  ribbon  up  to  Kill.  Some  of  the  extreme  hats  with 
high  crowns  have  long  ribbon  streamers,  but  these  are 
rather   showroom   hats   than   for  ordinary    wear. 

COLORS. 

IT  is  early  vet   to  speak  definitely  on  .just   what  the  sea- 
son's  run    is   going    to   be.      The     tendency     for   shaded 
effects   is     noticed      in    the      three    toned    ribbons.        In 
millinery    the   entire   color    scheme    revolves   on     this     prin- 
ciple.     It    is    the   noteworthy    feature  in   all    trimmings  and 
accessories    in    millinery      this      season.      Whatever      color 
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COMMENCING 


MONDAY,  AUG.  29th 

READY   F"OR   EARLY   BUYERS   AUGUST   15th 


INSPECTION    INVITED 


The  John  D  Key  Co  limited 

TORONTO  MONTREAL  QUEBEC  WINNIPEG 

WHOLESALE  MILLINERY 

Fall  Opening 

Pattern  Hats  and  Parisian  Novelties 

Monday,  29th  August 

and  following  days 
Inspection  by  the  Trade  cordially  invited. 


G.  Goulding   (SL  Sons,  -  Toronto 

Offices  and  Sample  Rooms  Warehouse  and    Show    Room 

5  King  Street  West  123  Shuter  Street 


Mni.  fork  Rink  | 
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91  St.  Peter  St., 
MONTREAL. 

Importers  of  Millinery  and  Fancy  Dry  Goods 

Dealers  in    Exclusive    Novelties 
and     all     Millinery    Accessories. 

Originators    of  Styles. 

Ready  for  early  buyers  on  August  15th, 
\   with  special  Express  shipments    of  ad- 
vance Novelties  and  Staple  Lines.  .   .   . 
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reigns  supreme,  it  is  certain  the  shaded  effects  will  be 
good.  Prominent  models  show  the  foundation  of  a  dark 
brown  blended  hy  reason  of  the  various  trimmings,  which 
themselves  are  shaded  into  five  or  six  lighter  shades 
Coque  de  roche  (burnt  orange)  is  heralded  as  the  coming 
color.  However,  browns,  greens,  and  in  a  lesser  degree 
mauve,  are  favorites.  These  are  blended  into  beautiful 
lighl  effects  and  give  us  champagne,  nile,  ciel  (a  very  light 
blue),  and  rose  It  is  predicted  the  run  will  he  on  these 
colors,  with  their  various  shades  This  hleuding  of  colors 
into  various  lighter  and  darker  shades  gives  an  exquisite 
effect,   which  has   to  he  seen  to  be  appreciated. 

Some  very  high  colorings  will  he  shown.  These  come 
in  touches  and  will  he  seen  in  the  trimmings,  the  shaded 
plumes,  tips,  hackles,  roses,  etc.,  shading  up  to  them. 
Coque  de  roche,  a  brilliant  burnt  orange,  is  one  of  them 
I  <  i  i  a  or  mahogany,  and  sorronto  or  wine  are  others. 
Capucine  or  nasturtium  is  the  name  applied  to  the  yel 
lows  and  orange  shades  that  are  being  shown.  The 
fact  that  there  are  so  many  of  this  class  of  colors  would 
indicate  that  they  will  he  seen.  These  colors  will  he  used 
to  give  life  to  the  sombre  browns,  the  taupes,  or  mole 
shades,  the  castors  and  tans  and  greys,  such  as  elephants 
In  rath,  London  smoke,  which  are  really  gunmetals  under 
a  new  name.  Taupe  is  a  strictly  neutral  shade  between 
brey  and  brown.  The  shaded  effect  is  obtained  by  the 
combination  of  colors  in  the  materials.  There  is  little 
emerald  green,  but  myrtle  is  shown  and  reseda  is  promin- 
ent  in  all  materials. 

Instead  of  the  hat  in  contrasting  color,  the  hat  will 
match  the  dress.  This  is  a  millinery  feature  that  is  al- 
ways popular  with  the  trade,  as  they  find  they  sell  more 
milliner)-  when  the  hat  must  match  the  costume  than 
when  the  contrast  is  admissible. 


ORNAMENTS. 

THERE  are  a  number  of  novelties  in  ornaments  just 
out  this  year,  of  which  beads  in  all  sizes  are  the 
most  prominent.  Parisian  milliners  are  using  a 
large  number  of  them,  and  many  of  the  French  hats  and 
bonnets  show  them.  The  edge  brims  of  quite  large  hats, 
and  the  brims  of  bonnets  are  entirely  edged  with  them. 
A  Paris  bonnet  in  the  Marie  Stuart,  shape  had  the  brim 
of  graduated  satin  heads.  They  are  used  in  simple  pat- 
terns as  an  insertion  around  the  brim  just  as  lace  has 
been  in  the  Summer  season.  They  are  shown  in  all 
colors  and  some  are  shaded.  Tortoise  shell  is  one  of  the 
newest  of  them.  These  beads  are  used  in  the  make-up  of 
many  of  the  handing  and  motifs,  and  are  so  used  that 
they  come  in  strong  contrast  with  sheer  nets,  laces, 
ii<       or  bring  out   the  soft    velvety   finish  of  chenille. 

.lust  how  far  this  feature  will  go  is  difficult  to  say, 
hut  it  is  at  present  the  freshest  of  the  Paris  novelties  so 
far  shown.  Ornaments  of  carved  pearl  tinted  are  the 
latest.  Dragon  Hies  and  beetles  are  in  pearl  set  with 
thine  stones,  anil  also  colored  stones.  Though  steel, 
silver,  and  steel  and  gilt,  are  much  shown,  most  conli 
dence  is  placed  in  gold,  particularly  antique.  Gold,  it  is 
predicted,  will  he  even  stronger  than  last  season.  Jet  is 
;,uie  to  he  good,  as  jet  is  strong  in  all  trimmings,  and  a 
large  range  of  beautiful  jet  ornaments  is  shown.  All  tin- 
black  hats  shown,  and  there  are  a  large  number  of  them 
lui  the  black  hat  is  to  he  a  great  feature,  are  more  or 
less  touched  with  jet.  The  peacock  eve  set  in  ornaments 
is  anoiliei  novelty.  This  is  strong  in  Paris  and  New 
York,  but  is  of  that  extreme  character  that  Canada  so 
often    turns   down. 


FEATHERS  AND  BIRDS. 

PARADISE  ospreys  in  bright  colors  and  in  shaded 
effects  will  he  the  leading  high-class  novelty  this 
Fall,  and  the  new  color,  coque  di  roche,  is  very 
prominent  in  paradise.  These  are  in  long,  sweeping  effects 
that  just  suit  the  picturespue  shapes  that  are  shown  for 
high  class   millinery. 

"In  buds  and  feathers,"  said  the  buyer  lol  a  large 
millinery  importing  house,  "1  find  the  demand  is  of  a 
general  nature,  nearly  everything  is  selling.  Large  birds, 
clusters  of  three  owl's  heads,  wings,  long  quill  effects, 
with  a  whirl  near  the  end  in  pheasant  and  in  peacock 
feathers,  military  ornaments,  aigrettes  m  ostrich  and 
paradise,  and  in  ostrich  and  osprey,  are  in  order.  Ostrich 
in  all  forms,  and  in  black,  white,  and  colors,  are  excel- 
lent      Black  ostrich  is  having  a  phenomenal   run 

Hackle  feathers  and  pompons  are  selling  now,  and  aie 
used  on  straw  sailors  and  continentals,  and  are  also  used 
on  the  early  felts  lor  Fall.  Shaded  01  ombre  effects  are 
strong  in  all  feather  lines,  and  come  in  all  the  leading- 
Fall  colors.  They  shade  from  the  very  lightest  to  the 
darkest  shades.  A  novelty  in  wings  and  quills  is  where 
between  the  outspread  wings  the  quills  stand  up  denuded 
of  feathers. 

Some  new  ideas  are  seen  in  pompons.  Coque  feathers 
are  to  be  used  on  children's  hats,  although  in  vogue  to 
some  extent  on  all  shapes.  Birds  are  seen  again,  al- 
though in  less  variety   than  formerly. 


FLOWERS. 

TIE  radical  change  seen  in  flowers  is  towards  larger 
sizes.  Roses  are  sure  to  go  well  and  deserve  prom- 
inence in  all  stocks.  They  come  in  sizes  ranging 
from  the  American  beauty  size,  in  contrast  to  the  small 
button  effects  seen  last  season.  Chrysanthemums  will 
also  receive  a  fair  demand,  -hut  roses  are  sure  to  be  more 
prominent.  They  come  in  silk,  silk  muslin  and  silk  vel- 
vet. This  change  is  welcomed  by  milliners,  as  when 
small  flowers  such  as  have  been  the  vogue  for  the  last  two 
or  three  seasons  are  in  use,  if  the  quality  is  good  they 
add  so  heavily  to  the  expense  because  such  a  number  have 
to  be  used  to  gain  any  effect.  When  larger  flowers  are 
shown,  because  fewer  are  used,  these  can  be  of  much 
higher  quality  without  unduly  affecting  the  price.  Flow- 
ers and.foilage,  with  a  thick  white  frosting,  like  that  on 
the  eidelneiss,  through  which  the  colors  shine  subdued,  are 
selling   well. 

NEW  YORK  MILLINERY. 

The  millinery  house  of  .John  Miles,  of  Broadway,  New 
York,  is  showing  some  very  choice  lines  of  hats  for  the 
Fall  trade.  This  house  shows  strong  values;  in  fact 
some  of  the  prices  are  truly  astonishing  for  the  quality 
of  the  goods.  Visitors  to  New  York  might  well  visit 
their  establishment . 

A  GENTLEMAN  MILLINER. 

J  NO      Ml  KIM IV     ,v     CO.,    one  of  Montreal's   large  dry 
goods  ami  m.ilinerj   stoics,  have  as  their  head  trimmer 
a  gentleman,   Mr.    Martello.       It     has  been   frequently 
commented    on    that    the    ladies   have    invaded    men's   legiti 
mate   precincts   in   several    lines,   hut    little   is  known   ol   in- 
vasions  of    the   opposite   nature.      This   gentleman    is    be 
lieved    to   be   the   onlv    one  holding   such   a    position   in   Can- 
ada,  and   further     he  is  making  a  huge  success  as  a   trim 
mer. 
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#0,  CALD% 

^       MILLINERY      ^ 

Fall,  1904 

We  will  show  from  August  ioth  a  complete  assortment  of  the  very  latest 
Fall   NOVCltiCS   from  the  Foreign  and  New  York  Markets. 

Below  are  some  of  the  leading  trimmings  for  Fall  Millinery  of  which 
we  have  a  large  stock  in  all  the  newest  shades  : 

Ostrich  Feathers,  Velour  Couche, 

Ostrich  Pompons,  Velour  Chiffon, 

Paradise  Ospreys,  Plushes, 

Ornaments,  Ribbons, 

Chenille  Trimmings,  Laces, 

Beaver  Bandeaus. 

Our  Millinery  Copying  Room   will    be  open   August  ioth  for  the  benefit 
of  our  customers  who  wish  to  use  it  to  copy  our 

Exclusive  French  Models 


Notice    of    Opening    will     be    Sent    Later 


QUEBEC  OTTAWA  mONTREAL 

.  ST.  JOSEPH  ST.  BATE  BUILDING  18     St.     HdlOII     StrdOt. 

NOTE  !  ! — The  color  of  this  ppge  (Coq-d  ,  is  the  most   prominent   shade  used  as  a  Millinery  Trimming  in  Paris. 
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Debenbam,  Calckcott  $  Co. 


COR.  BAY  AND 
WELLINGTON    STREETS 

— 

ON  OLD  SITE 

COR.  BAY  AND 
WELLINGTON    STREETS 


Please  note  that  we  expect  to  be  located 
in  our  handsome  new  warehouse,  corner 
Bay  and  Wellington  Streets,  ground  floor, 
about  the  latter  part  of  August.  We 
shall  carry  a  large  stock  in  our  well 
known    lines. 


SILKS    VELVETS    RIBBONS 


I  TEMPORARY  TORONTO  ADDRESS,  122  WELLINGTON  WEST  | 

DMbam,  Cakkcott  &  £o. 


rLONDON. 


NEW  YORH, 


PARIS. 


DEBENHAM  &  COMPANY      g5S?SSS"    XSS&?w.MA' 


ISYDNEY, 


BRUSSELS, 
ST.  ET1ENNE,  BASLE. 


08 


CANADA 

TORONTO 

MONTREAL 

QUEBEC 
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CAVERHILL  &  KISSOCK. 

Cv\  \  i.kii  n.i.    &     kissock     are     bowing  a   complete 
.     hni'  ol   mijlinery    trimmings      Long  drooping   effec 
;is  well  as  si  in    ride  trimmings    comprise  the  n 
Pompons  are    ieen   in  a  good   range      Large  roses  in  silk, 
silk  and  muslin  and  silk  and  velvel  are  seen  in  profusion 
I  inn    range   ol    fancy    leather   novelties  comprises    wi 
ooques  and  quill  effects  in  an  endless  variety,     in  Bowel  t, 
.mil  chrysanthemums  easilj    take   the   lead   and   are 
in  in-  popular  this  Fall 
i  averliill   &    tvissock   as   usual   hold  their  own   in    rib 
silks  and   velvets.     Velvets  are  sure  to  be  populai 
ilns  Fall,  and  they  show  a  special  in  a  ribhed  chiffon  vel 
m-i  ,   which   the   trade  is   taking  hold  ol  well.     Panne  and 
the  soli    limsli    French   made  velvets  arc   two  othei 
lines      Plushes  foi  a  populai  priced  trimming  are  expected 
in  be  in  favor  again  this  year,  and  thej   arc  exceptionally 
well  supplied      The  long  pile  and  feather  plush  divide  the 
honors      They   come   in   all    popular   shades.      Reseda   and 
emerald   green   meel    the  popular   fancy.       Ribbons  arc  in 
greatei   demand  than  ever  tor   ihis  Fall.     They  are  show 
the  verj    latesl    in  shaded  and   Lliree  toned  effects        \ 
novelty    in    their  moire  antique  effect    in  plain  colors  and 
shot  effects      a   inn-  line  of  soil    finish   taffeta  and  duchess 
ribbons   at  well.       Silks,   in    taffetas,    with   a  full 

.    hi  colors,   form  a  prominent    pari    in   their  display 

The    new      iiicssaline    in    small    checks    and    stripes    is    also 

cell 

I  In  1 1  ready-to-wear  department  shows  increased  busi- 
ness. They  show  a  complete  range  in  all  the  newest 
shapes  and  colors  from  (9  per  dozen  upwards.  Blacks 
predominate,  but  navy  is  meeting  with  favor.  Oxford 
grey  trimmed  with  green,  and  champagne  trimmed  with 
brown  arc  two  very  popular  lines  in  all  shapes.  Their 
stuck  was  never  larger  or  more  complete,  and  they  are 
very  busy  getting  ready  for  Fall  buyers  New  goods  are 
arriving  daily.  In  dress  hats,  shapes  are  not  yet  finally 
determined,  and  it  is  hard  to  say  which  particular  shape 
will  be  in  vogue.  They  are  showing  a  line  range  to  meel 
the  demands  of   the   trade. 


DEBENHAM,  CALI-ECOTT  &  CO.,  MONTREAL. 

r|"Mlls  linn  have  prepared  tor  Fall  the  most  extensive 
and  carefully  selected  range  ol  millinery  ever  shown 
in  their  warehouse.  Their  picture  and  opera  hats 
an-  something  exquisite,  after  patterns  designed  by  the 
most  famous  Parisian  designers.  Needless  to  say  they 
are  ol  the  very  latest  in  every  particular.  They  show  all 
millinery  accessories  in  a  complete  range.  Among  some 
ol  the  new  tilings  they  report  paradise  ospreys  in  the 
whip  elicit  as  good  for  Fall.  These  are  shaded  from  dark 
to  lighl  in  the  popular  colors.  Black  ostrich  feathers  and 
the  three-quarter  tip  are  also  shown.  Among  the  dowers 
seen  roses  are  prominent.  Of  course  this  firm  show  every 
possible  variety.  Feather  pompons  in  aigrette  effeel  also 
ve  mention.  Wings,  quill  effects,  come  in  a  wonder- 
ful complexity  .  Birds  arc  seen  again  ;  seagulls  are  a 
favorite. 

They  show  the  newest  in  ornaments.  Steel  jets  are 
prominent  A  tew  gill  tint  tons  are  seen  and  will  be  in 
fair  demand. 

Their  trimmings,  such  as  cblffon  and  tulle,  deserve  in- 
spection.     Everything  in  this  line  can  tic  seen. 

This  firm  occupy  a  strong  position  in  the  ribbon  trade 
They   show   all  the  latest   novelties.     Mousseline  is  seen  in 

all    colors    and    widths        Moires    in    iraticaisc    watering,    SO 
popular    tln>    season,    ate    on    display.         I.oiiisincs     in      the 


soil     make..    gOOd     I'M  nil       lilllliir,    h.,    • 

representation 

in     the    new     velum   (  lotion    and     p. mm    .  i,i  while 

plush  has  a   i. hi   repre  enta  I  Ion 

i  bey   c.iii  at  lention  lied 

value     The>   offei    Lheii    \\   lain  I..  .. i    ;,;.<     pel    yard  bv 
the  pic.  e      hi    except  ional  value,  ..     the  mammoth 

testily  I'heil     BC    Lillet. i     IB   .UhiHici      .;„-,  i,i|  \      .lupmeiil 

oi    the  newest    In   Boft 

reputation  in   tins  respect   will  he  excelled  in    the  variety 

oi  the  coming  shipment      Foi   early    i 

a  splendid   range  oi   ready  lo-weai    bats  from   tin-    Vmeri 

can  markets. 

o.  uoul.l>in(t  &  sons. 

NOTWITHSTANDING   the  fact   thai   this  mm  will  make 
their   Fall   di  iplay    undei    difficult  ic  i,    they    an-  .  .,i,ii 
dent     that    there   will    he     rather  an   advance    to   be 
noted   ih. hi  a  falling  oh  in  merit.     The    a/,   ol  the  di 
will  he  fully    equal   to  any    they   have  made  before 

Velvets  in    nnioir,  couche,  chiffon   velvets     and     othei 

lines,   chenilles,    leathers,   flowers   will    In;  on    display       They 

are   showing    some    splendid    laces,    particularly    in    black 

chaiitillies    and    lace    veils    in    black,    and    in    while    emhiui 
dered   net,   with   hi.uk   chantilly   border.     A    novelty    they 

show     Ihls      season     Is      the    ruffling    ribbon,     which     will    be 

very    much  used  on  streel    hats      Wink,   mole  and   kid  are 
prominent    in  a  large  collection  oi  novel  tie 


J.  0    IVEY  &  CO. 

'PUIS    is    the    lnsl    opening    in    which    the    trade    will    fully 

I      realize  what  a  handsome  building  the  new   warehouse 

of  The   .)  .   I).    Ivey    Co.   is.      They    iiad    moved    too    late 
last    Kail    to   have  all   details    fully    complete.        That    the 
display  tins  firm  will  make  at    the  opening  will  he  worthy 
of   its   selling    there    is    no    doubt.        Paris     and    New     ,i  ork 
pal  tern  hats  will  he  shown   together  with  models  prepared 
iii    their  own   rooms,   which  are  equally   in   good   taste,  and 
possess    tile  added   merit   of  being   much   more  adaptable   in 
the    Canadian      trade.       By      the      lime      the    opening 
place     the    large     building    will      be    slocked    with    a    well 
selected    slock    ot    the    very    latest    and    choicesj     millinery 
novelties  that    the  European   and   New    York   markets  can 
produce.      Velvets,  plushes,    paradise,   ostrich    |iluuies,   tips, 
etc.,    laces,   embroideries,   etc.,    and    the   made  up   models  on 
show    will   give  visiting  milliners   the   very    latest    method 
and    ideas    for    usin^    the    same. 


blRAW    HATS  1'OR  HOKSES. 

rpHE  millinery    trade  is  nol    without    its  amusing   inci- 

[        dents     to     enliven      the      pros. in      hum      ol      busi 

Recently  in  one  of  Montreal's  essentially  elaborate 
and  high  class  millinery  stores  an  event  occurred  which  a 
lew  in  that  establishment  siill  cherish.  A  ladv  was  be 
i r i s_C  carefully  cultivated  and  attended  to  by  an  efficient 
young  saleswoman  without  apparent  success  Several 
reductions  m  si  raw  hats  were  lavishly  displayed  and  re- 
ceived her  critical  attention,  but  still  she  refrained  from 
purchasing.  Finally  this  difficult  customer  heaved  a 
weary      sigh     and    explained,    "  Don't    you    reallv     think    it 

difficult    to  choose  a   pretty,  suitable  hat   for  a   real  nice 
horse?    I    reallv    must    look  elsewhere.''     She   made  her  de 
parture  before   the  saleslady    cm. Id   recover   fron 

prise        Ibis   is   an    actual    fact    which    occurred    in    the    pre 
sence   of   a    represent  at  iv  e   of     The   Drv    Ooods    Ri  ■  u-w 
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if  it  isn't 


HENDAWICK 

-  it's  some  other  kind. 
If  it  is  "HENDAWICK,"— 
that's  all  you  need  to  know. 


Every  Garment 

bears 
a  woven  label 


with  this 
TRADE   MARK. 


Between  "Hendawick"  and  "other  kind"  there  often  lies 
all  the  difference  between  comfort  and  discomfort,  fit  and 
misfit,  pure  wool  and  shoddy — between  a  reputation  for 
fine  underwear  and  the  reverse. 

You'll  find  it  hard  to  sell  unsatisfactory  underwear  to 
your  customers  a  second  time. 

All  those  little  points  that  go  to  make  up 
the  perfect  garment,  are  to  he  found  in  the 
"HENDAWICK"  makes. 

You'll  find  them  Puke  Wool,  Perfect 
Fit  unshrinkable  made,  and  finished  for 
lasting  wear. 


SPECIALLY  ADAPTED  FOR  CANADIAN  TRADE. 


SHIRTS,  DRAWERS,  COMBINATIONS, 
SWEATER  JERSEYS,  HOSE,  Etc. 

for  Ladies,  Men,  and  Children  in 

ALL  WOOL,  SILK  &  WOOL,  PURE  SILK, 

MERINO,  SILK  &  MERINO, 

IN  PLAIN  AND  FANCY  COLOURS 


SOLE    MANUFACTURERS 


JAMES  HENDERSON  &  CO. 


Canadian  Agent, 

T.  H     FORLONG. 
388  St.  Paul  St..  Montreal. 


HAWICK,  Scotland. 

London  Agent,  C.  L. HAZELL, 

London,  England. 


Wreyford  &  Co.  Koma%oaRONTo 

Wholesale  Men's  Furnishers. 

UNDERWEAR  SPECIALISTS. 

Before  ordering  your  Winter  Underwear  see  our  Unshrinkable  Fine 
Natural  Wool.  No.  110.  at  SIS  SO,  Double-breasted,  Draught  proof. 

As  good  value  as  our  Summer  Line  at  $6.50,  of  which  have  fresh 
delivery,  and  ean  till  all  BiZeB. 

TOMINION   AGENTS   FOR 

"Aertex"  Cellular  Underwear,  Etc. 

Headquarters  for 

Jerseys,  Sweaters  and  Golf  Blouses. 


ONDON 
N6LAND 


Young  &  Rochester,  EL. 

SHIRT,   COLLAR  and  NECKWEAR  Manufacturers 

Orders  for  Y.  it  R.  Summer  Vests  were  largest  on  record,  hut  there  is 
scarcely  a  dealer  but  wishes  he  had  doubled  orders.  Fancy  Vests  will  be 
worn  in  Fall  ;    we  have  equally  good  range  of  patterns 

Dressing  Gowns  and  Smoking  Jackets. 

Make  your  selection  early  while  there  is  large  choice  of  ile-i-i 

English  Dress  Shirts  at  $9  and  $12  doz., 

IN    STOCK 


High-class  Hat  Manufacturers, 

LONDON 


Tress  &  Co. 

Every  dealer  who  makes  a  specialty  of  the  TRESS  hat  stamps  his  'tore  as  high-class. 

Orders  for  the  "King  Edward"  in  hlaek  for  September  shipment  are  coming  ia  fast. 

$19.25,     $21.00,     $24.00, 

SHIPPED    FROM    TORONTO 

WREYFORD  &  CO,  Dominion  Agents 

TORONTO 


If  you  stock  JAEGER  Underwear  you  attract  the 
best  class  of  customers  to  your  store. 

You  are  sure  of  repeat. orders. 

No  underselling  —  uniform  prices  throughout 
the  Dominion. 

LIBERAL  TERMS  TO  THE  TRADE. 


The  Tra 

IE 

Mark  is  a  genuine  guarantee 

of  purity 

NOTE 

TRADE/As.  MARK 

and  quality 

•  IT 

Price  List  and   full  particulars  as   to  terms,  etc 
apply  to  the 

Heap  OFFICE  for  Canada. 


DR.  JAEGER'S 


SANITARY 
WOOLLEN 


COMPANY. 
LIMITED 


2206    St.     Catherine    St., 
MONTREAL. 
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Wear 

i  \i\ii.i:  wcathci  is  here,  and  the  demand  's  f> » i" 
light  weigh  1  materials.  Retail  circles  repon  a 
briskness  in  trade  which  relieves  the  anxictj  ol 
those  who  have  had  a  large  underwear  stock 
which  has  been  u; » » i 1 1 j^;  slowly.  It  is  easj  to  un- 
dei  tand  thai  as  long  as  the  weather  remains  cold  undei 
weal  is  n"i  likely  to  be  changed.  The  wholesale  trade 
reporl  also  a  good  assorting  trade,  which  denotes  thai 
Summei  underwear  lias  been  moving  in  a  lively  manner 


The  hosiery  field  <>f  view  is  the  happy  one  thai  knows 
no  limitations  Now  thai  tan  shoes,  and  light  tan  a1 
that,  are  "en  regie,"  there  is  increased  demand  for  ianey 

hosiery,       which      certainly      makes      men's    footgear    ooth 

brilliant  and  striking  Fancy  hosiery  is  considered  to  be 
oulv  in  its  infancy.  Much  thoughl  and  expense  is  devoted 
to  the  designing  ol  new  ideas  in,  various  combinations  ol 

colors.     Thcj   are  s.ue  goods  to  stock,  for  there  are  many 

men    who   hut      a     shoit    lime  ago    would   consider    nothing 

hut  black  ready  to  increase  then  supply  by  buying  any- 
thing new  and  attractive.  As  predicted,  the  warm  sun 
has   broughl    out    the   summery    stvles.      The  jobbing    trade 

reporl   a  heavj   demand  for   tans,  running  from  lighl    tan 

al  brown.     In  many  quarters  the  supply,  especially  in 

•  the  25c  grade,  is  exhausted.     Next   to  tans,  greys  an-  al 

Mt  having  the  biggest  run.  They  come  in  a  wonder- 
nil  complexity  of  designs.  Grey  grounds  with  white 
stripes  or  large  dots  in  various  colors,  red,  blue  and 
black,  meet  a  readv  sale  Plain  blacks  and  laiiries  in  the 
darkei  shadel  also  are  in  evidence.  The  very  lighl 
I  lace  elicits  seem  to  he  in  evidence,  hut  the  de- 
mand   is    foi     the   cheaper    (lass    ol    goods. 

•  • 
• 

Orders  for  Fall  underwear  are  reported  laitlv  satisfac- 
tory by  the  jobbers.  In  men's  wear  fleeced  goods  will 
still  retain  their  popularity  as  the  medium-priced  i;ar- 
inent  for  the  Working  (less.  As  underwear  designed  for 
those  continually  outside,  there  is  none  to  give  better 
service  and  more  warmth.  A  few  retailers  have  made 
prominence  of  the  tact  that  tins  garment  reallv  is  an  all- 
yeai  our,  from  the  fact  that  a  Winter's  wear  ruhs  ofl  the 
fleece,  leaving  a  plain  balbriggan  garmenl  which  serves 
loi  Summer  wear  There  is  increased  demand  for  high 
priced  goods,  and  the  range  of  prices  is  on  the  whole  for 
a  belter  (lass.  There  is  any  quantity  of  special  lines  on 
the  market,  which  all  seem  to  do  their  share  of 
business  Ladies'  underwear  shows  no  exceptional  fea- 
tures Trimmings  are,  if  possible,  more  elaborate.  A 
good  deal  of  attention  is  being  paid  to  children's  under- 
wear, and  improvements  are  constant  Iv  appearing  'I  he 
new  "Brownie"  garment,  which  does  away  with  the  pin 
in  the  back  ami  has  added  protection  over  both  lungs  and 
stomach,  is  worth  noting. 

•  • 

\  line  which  is  beginning  to  receive  deserved  atten- 
tion 111  knitted  goods  by  the  retail  Irade  is  ladies' 
coatees,   sweaters,    vests,    blouses,  etc.     The  wholesalers 

reporl    a    fair      demand        Cardinals    and    whi  a      to 


meet   i in1  popula i   la  le      Fancies  are  not  ..      afi    ■" 

In  mi  i  iters  the  demand  is  continually    | I    There 

is  a   tendeuc)    to   recede   to  more  sobei   i  Lhe  feeling 

being  thai   fancies  have  about   reached   the  limit 


There  is  a  growing  demand  for  tin-  be  i  quality  ol 
woolen  knitted  goods  In  this  connection  numerous  nov- 
elties in  woolen  goods  have  been  put  on  the  market,  and 
thru  i i-.kI v  reception  in  the  largei  centres  bids  fail  to 
make  them  universally  popular  \  novel tj  in  men's 
drawers  is  the  double  protection  afforded  ovei  the  abdo 
men  without  the  use  ol  anj  extra  hut  ion  The  toed 
woolen  sock  is  another  feature  coming  into  vogue  liven 
in"   wraps,  hoods,  etc.,  come  in  beautiful  weave    a1   mod 


erate  prices     White  is  the  popular  shade      Men's  cardigan 

jackets  for  added  protection  is  a  line  to  which  the  re 
taller  should  pay  more  attention  Men's  fancj  knit  vesis 
for  Kail  and  Winter  wen  u,  sober  shades  will  undoubted- 
lv   prove  at  tractive  ami  profitable  lines 


In  a   totally  differenl    line,  linen  mesh  goods  of  an  es 

pensive    (lass      ,,,-,.    sellin-     well  Thev       have      now     s.n.dv 

d  the  experimental  Stage,  and  most  of  those  who 
stocked  them  this  year  have  nothing  to  regrel  For  Fall 
the  same  styles  predominate  as  for  Summer  in   a 

weave         These    goods    surely    Bell    oil    their    merit    aloni 

..te    to    stock       One    (inn    is    making    a    run    on 
garments  and  reports  good  success      t  uderweai   mad.-  to 
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measure  is  a  novelty   which   those  of  irregular 
be  glad   to   learn  can  be  procured  in   Canada. 


will 


The  Pry  Goods  Review  in  conversation  with  the  head 
of  a  prominent  hosiers-  and  underwear  firm  learned  that 
the  niarkel  was  in  none  too  flourishing  a  condition.  lie 
said,  "  While  orders  lor  Kail  arc  not  falling  oil'  seriousr 
h,  there  is  a  diffidence  in  buying  owing  to  the  unsettled 
condition  of  the  market,  supplemented  by  the  fact  that 
the  severe  Winter  has  left  many  with  a  good  stock  on 
hand,  as  it  was  in  some  districts  impossible  for  buyers 
to  get  to  town.  This  affected  the  Summer  trade  and 
dealers  were  conservative  in  placing  advance  orders.  The 
result  is  now  seen  in  the  rush  of  repeat  orders,  clearing 
the  market  entirely  in  some  lines.  This  seems  a  foolish 
policy,  as  the  dealer  pays  out  his  good  profits  in  express 
charges.  We  are  now  buying  the  lines  for  Spring,  19(15, 
and,  summarized  generally,  prices  remain  about  the  same 
with  no  radical  reductions.  However,  it  is  early  yet  to 
adequately  forecast,  even  the  general  tendency."  In  reply 
to  a  question  re  the  condition  of  the  hosiery  market  for 
Fall,  he  said  :  In  sympathy  with  raw  materials  and 
yarns  it  seems  as  if  an  advance  in  some  lines  may  be  ex- 
pected. Manufacturers  are  not  going  to  accept  orders 
without  a  profit,  unless  they  wish  to  close  down  ;  thus  I 
would   consider  it  wise  for  dealers  to  buy  early." 

Repeal  orders  for  Summer  underwear  have  been  so 
heavy  in  some  cases  as  to  completely  use  up  the  stocks 
of  certain  lines  in  the  wholesalers'  hands.  Manufacturers 
received  such  large  orders  for  Winter  underwear  that  they 
have  commenced  the  making  up  earlier  than  usual,  the  re- 
sult being  that  Summer  underwear  has  ceased  to  be 
available  in  some  cases. 

* 

Agents  have  been  around  for  almost  a  month  soliciting 
orders  for  next  Spring  and  Summer  goods.  This  is  some 
weeks  earlier  than  has  been  the  custom  in  other  years, 
but  the  efforts  to  sell  early  are  not  meeting  with  great 
success.  There  seem  to  have  been  no  sales  np  to  the  last 
wei'k  in  July.  The  wholesale  houses  simply  won't  look  at 
samples  this  early,  and  an  agent's  expenses  are  wasted  in 
trying  to  make  them  do  so.  August  and  the  latter  part 
of  it  is  fully  soon  enough.  It  is  difficult  to  understand 
why  orders  are  solicited  in  July  when  manufacturing  will 
not  start  until  January  or  later  of  next  year.  Of  course 
it  is  good  for  the  mills  to  know  all  about  how  much  yarn 
to  buy,  but  seven  months  is  more  time  than  they  need 
lor  this.  At  least  it  is  not  reasonable  to  expect  whole- 
sale houses  to  place  their  orders  so  many  months  ahead. 
Buying  in  small  lots  is  gaining  ground  among  retailers, 
and  wholesale  houses  are  forced  to  govern  themselves  ac- 
cordingly. As  far  as  can  be  learned  there  is  little  differ- 
ence in  quotations  from  last  year.  Cotton  is  practically 
the  same,  and  wool   is  only' a  little  higher. 


Just  what  effect  lower  cotton  will  have  on  repeat 
orders  for  Winter  is  difficult  to  determine.  Unless  the 
drop  in  raw  cotton  is  far  more  pronounced  than  it  is  at 
present,  there  will  be  no  change.  It  is  said  that  a  lower 
shading  has  occurred  across  the  line,  but  buyers  are 
wailing  for  more.  Prices  for  Spring  in  the  United  Slates 
are  very  unsettled.  There  has  developed  a  disposition  to 
cut,  and  this  has  created  an  irregular  market  that  is  no 
good  to  any  one.  Buyers  are  holding  off  in  hopes  of  fur- 
ther reductions. 


COMPANY  WOUND  UP. 

AN    order   has   been   granted    for    the    winding   up   of   The 
enterprise    Hosiery     Manufacturing    Co.,    of    Toronto 
Junction,     with     assets     of     S2,2H!    over    liabilities. 
Two   creditors    were   seeking     the     order,    one,     Homer     IV 


Snyder,  of  Little  Kails,  New  York,  and,  the  other.  Minnie 
Boucher,  The  claim  of  the  second  was  being  considered 
b\  Hie  judge  without  a.  knowledge  of  the  prior  claim  of 
I  he  first.  The  order  was,  however,  granted  on  the  first 
claim. 


V 


AN  OPENING  FOR  CANADIAN  MILLS. 

'UK,  Canadian  agent  at  Manchester,  Mr.  P.  B.  \Ia< - 
Namara,  reports  to  the  Department  of  Trade  and 
Commerce  as  follows  : 

"I  was  somewhat  surprised,  in  consulting  with  the 
manager  of  one  of  the  largest  wholesale  houses  in  this 
city,  to  find  that  they  obtained  their  stock  of  fleece-lined 
underclothing  from  the  United  States.  The  sample  shown 
me  was  inferior  in  finish  and  weight  to  the  Canadian  ar- 
ticle at  similar  price,  and  a  desire  to  obtain  samples  and 
prices  from  Canada  was  expressed.  Competition  is  very 
keen  amongst  Canadian  manufacturers,  and  prices  have 
been  cut  to  the  wholesale  trade,  so  that  but  little  profit 
resulted  to  the  mill  men.  Would  it  not  be  well  for  them 
to  look  for  an  export  trade  and  maintain  prices  in  the 
home  market.  In  the  matter  of  woolen  underclothing  the 
English   manufacturer  controls  the   market  uuassailably." 

There  is  no  doubt  that  Canadian  underwear  manufac- 
turers have  been  cutting  their  own  throats  for  years  by 
their  foolish  competition  on  many  lines.  It  became  so 
bad  in  fleece-lined  underwear  that  an  actual  loss  was 
being  sustained,  and  it  is  doubtful  if  much  is  made  at 
present  prices.  If  a  good  export  trade  can  be  worked  up 
local  slashing  should  be  unnecessary. 


A" 


REDUCED  DUTY  ON  SILKS. 

CHANGE  of  considerable  importance  to  the  manu-, 
facturers  of  ladies'  neckwear  appears  in  the  emenda- 
tions to  the  new  tariff  regulations.  The  item  of 
silk  fabrics  for  the  manufacture  of  men's  neckwear  is 
altered  so  that  the  privileges  of  reduced  duties  will  not 
be  confined  exclusively  to  the  men's  lines,  but  to  the 
manufacture  of  neckties,  using  the  word  "neckties"  in- 
stead of  neckwear,  and  not  confining  it  to  men's  ties.  It 
will  apply  to  the  manufacture  of  all  neckties  whether 
they  be  used  for  men's  or  women's  wear.  This  change 
will  remove  what  would  have  been  a  cause  of  consider- 
able friction,  not  to  say  injustice,  as  many  of  the  manu- 
facturers of  men's  neckwear  make  women's  as  well,  while 
some  houses  confine  themselves  exclusively  to  women's 
lines. 

NEW  WOOLEN  PRICES. 


THE  early  Fall  pri 
United    States, 


ce  list  issued  by  the  woolen  trust  of  the 


months  ago  showed  a  decline  of  5  to  10  per  cent,  in 
spite  of  the  fact  that  wool  was  dearer  and  the  cost  of  manu- 
facture greater.  During  July  this  company  has  recognized 
the  foolishness  of  selling  at  too  small  a  profit,  and  have 
issued  a  new  list  which  coincides  very  closely  with  last 
Spring  price  list.  The  materials  mentioned  include  thibets, 
wool  cheviot,  Venetians,  granites  and  coverts,  and  in  every 
case  but  one  an  advance  of  2}4  cents  a  yard  is  quoted.  In 
three  or  four  instances  the  quotations  are  -1%  cents  lower 
than  those  of  last  Spring. 

A  later  list  shows  an  advance  of  from  2  J^  to  5  cents  on 
crashes,  homespuns,  clays,  serges,  unfinished  worsteds, 
French  backs  and  cheviots.  Some  lines  are  10  cents  higher 
than  in  January  when  the  first  lists  came  out. 
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flontreal    Fringe    and    Tassel    Works 


165    NAZARRTH    STREET 


Iii  consequence  of  the  recenl  fire  in 
our  Factor) ,  \\ e  hai e  reraoi ed  to  ne\* . 
Large  .unl  commodious  premises  al  the 
above  address,  where  with  new  and 
modern  machinery  and  improved  facil 
ities  generally,  we  are  prepared  to  supply 
our  customers  with  promptness  and 
satisfaction. 


MOULTON  &  CO. 

MANLKACIUKfikS  Ol 

Dress  and  Hantle  Trimmings,  Furriers' 
Trimmings,  Cords,  Braids,  Barrel  But- 
tons, Gimps,   Fringes,  Tassels,  Chenille,  etc. 

165    Nazareth    Street,    MONTREAL 

Plva  minutes'  walk  from  Q.T.R.  lionavmture  Station. 


Putnam's  Cloth  Chart 


PRICE  S5  00  EACH,  COMPLETE. 


Accurately  measures  piece  K""<l>  and  ribbons  with 
out  unwinding  tbem  From  tin-  I, oh. 

All  tnensarementa  printed  upon  tin-  rule  just  as  a 
lumberman's  lojj  ink-;  woik*  on  the  same  principle.  No 
liool<  ol  tables  t<>  refer  to  as  with  other  charts.    Simplesl 

and  best. 

bight  years  in  American  market;  nearly  10,000 
satisfied  customers. 

Booklet  with  description  and  testimonials  sent  free 
on  request.     Address — 

A.     E.     F»UTIMArVI 

Care  of  E.  J.  J0SEI  IN,  Agt 

Factory 

MILAN,    Mich. 


33    Mellnda   Straot 

TORONTO,    ONT 


Every  Wearer  of 

Ellis  Spring  Needle 

Ribbed  Unshrinkable  Underwear 


is  a  living  testimonial  to  its  comfort  and  wearing  qualities. 
Owing  to  the  Spring  Needle  Rib,  of  which  we  are  the 
sole  makers  in  Canada,  there  is  no  tension  or  strain  on 
any  part  of  the  garment  causing  it  to  give  out  in  seam 
or  elsewhere,  thus  assuring  the  wearer  of  not  only  a 
perfect-fitting  and  comfortable  garment  but  also  the 
most  durable  on  the  market.  Our  Combination  Suits  are 
especially  well  fitting. 


The  Ellis  Manufacturing  Co., 


LIMiTED 


SELLING    AGENTS, 

DIGNUM    &    MONYPENNY.  TORONTO  AND    MONTREAL 


1".-, 


Sole      Manufacturers 

HAMILTON,  ONT. 


Dry   Goods 
Review 


Aug  ,  1904 


PLACING  orders  for  the  Fall  trade  are  all  in  now,  Velvets  are  again  shown  for  blouses,  ami  these  follow  the 
and  are  of  a  satisfactory  volume,  though  thera  genera]  rule  of  fineness  and  softness  of  liuish.  Velvet, 
has  been  no  increase  on  the  whole  over  last  sea-  however,  is  not  likely  at  any  time  to  remain  Long  a  popular 
son.  The  interrupted  trade  of  lasl  Winter,  and  waist  material,  as,  even  it'  a  wrap  is  loose,  it  is  a  very 
the  cold  and  late  Spring,  which  killed  the  early  uncomfortable  business  getting  it  on  and  oft',  if  a  velvet 
Spring  trade,  has  not  conduced  towards  enthusiastic  buy-      blouse  is  worn  under  it. 

There  is  practically  an  unlimited  variety  of  materials 
shown,  especially  for  blouses,  and  a  very  great  number 
of  these  are  varieties  of  mohair  and  alpaca  weaves;  then 
there  are  lama  cloths,  lincttelaines,  French  flannels,  alba- 
tross cloths,  Bedford  C(  rds,  and  for  household  use  printed 
I  anneleltes.A  few  zibelinc  stripes  are  also  shown,  but  arc 
not  in  as  great  favor  as  the  softer,  more  drapy  fabrics. 

Stripes  in  many  combinations  and  effects  are  mo.ii 
seen.  There  are  shower  spots  in  many  sizes  and  a  num- 
ber of  other  spot  patterns.  Among  spots  what  is  known 
as  the  swivel  spot  is  a  popular  design.     This  is  a  raise! 


ing  for  the  Fall  trade.  The  weather  and  not  any  weakness 
in  the  trade  conditions  of  the  country  has  been  the  cans,', 
but  should  the  weather  improve  in  the  coming  season,  there 
is  no  reason  why  the  volume  of  trade  at  its  ending  shoi'Jd 
not  show  a  gain  over  the  previous  year.  The  Northwest 
has  been  a  considerable  factor  in  the  Fall  business  so  far, 
and  some  very  large  orders  have  come  from  that  part  i.f 
the  Dominion. 

Broadcloths  and  Venetians  Lave  been  heavy  sellers  fur 
Fall,  as  there  are  decided  indications  of  the  return  to 
plainer  effects  in  dress  goods.     Rough  cheviots  in  herring- 


bone and  other  fancy  weaves  are  also  heavily  sold.  Tweeds      diamond    with    a   round    contrasting   spot    in    the   centra. 

and  tweed  effects  in  the  neater,  quieter  combinations  are  Embroidered  effects  in  small  spots  and  floral  patterns  ai  . 
popular.  Mohair  fabrics  in  a  variety  of  novel  designs  also  good. 
and  weaves  are  among  the  most  enquired  for  fabrics.  Al- 
pacas and  lustres  are  to  be  in  prime  favor  this  Fall;  in 
fact,  in  creams,  ivories  and  pale  shades  the  fact  that  it  is 
Summer  or  Winter  makes  little  difference  in  the  demand 
am!  at  the  present  time  of  writing  some  of  the  most  liked 
fancy  lines  are  decidedly  scarce. 

Next  Spring  will  be  seen  small  shepherd  checks  in  fancy 
lustres  in  blue  and  white  green  and  white,  brown  and 
white,  etc..  and  in  the  persistent  green  am!  blue.  Many 
new  fancy  effects  in  lustres  are  also  to  be  strong  and  the 
mannish  suitings  in  mohairs  are  to  be  in  great  variety. 

There  is  developing,  as  the  season  opens  up,  a  large 
demand  for  friezes  and  homespuns.  Friezes  are  almost 
all  of  home  manufacture  now,  the  Canadian  made  goods 
meeting  the  demand  and  few  being  imported.  For  the 
Spring  of  1905,  homespuns  and  fancy  cheviots  are  showing' 
in  soli   silvery  greys,   neutral  greens  and  browns. 


[3LOUSIN.GS  are  going  to  be  a  great  feature  of  the  Fall 
LJ  dress  trade,  and  the  importing  houses  have  made  pro- 
vision accordingly.  One  firm  is  showing  over  300  d  f- 
Eerenl  samples  id'  blouse  materials.  Variety  of  material, 
variety  of  coloring,  and,  last  but  not  least,  variety  of  price 
characterize  blouse  lines.  Plain  lustres, 
Blouse  Materials  crepe  de  chine,  both  in  silk,  silk  and 
For  Fall.  wool,  mixed,  albatross,  etc.,  are  all  very 

much  in  evidence.  In  Paris  they  arc- 
using  line  soft  broadcloths,  "souple"  (doth  they  call  it, 
in  blouses..  The  colors  most  seen  are  cream,  ivory  and 
the  pastel  shades.  These  (doth  blouses  and  the  soft  silks 
represent    the  fashion  end  of  the  trade. 

Printed    delaines    are    also    used    as    a    blouse    material. 


HP  HERE  is  considerably  more  interest  being  taken  in 
I  silks  for  the  Fall  trade,  as  there  is  a  growing  ten- 
dency in  favor  of  the  whole  costume  of  silk.  Par- 
ticularly in  the  better  trade  will  this  idea  be  in  favor  for 
Fall.  Then  the  blouse  manufacturer  and  the  maker  of 
silk  underskirts  will  use  a  considerable 
yardage  for  the  garments  they  sell,  and  Silks, 

there  will  be  the  counter  sales  of  blouse 
silks  as  well.  Taffetas,  in  the  new  soft  weaves,  chiffon 
taffeta,  etc.,  are  the  silks  selling,  and  they  wear  better  and 
do  not  cut  so  easily  as  the  stiffer  makes.  The  tendency  in 
the  fashion  end  of  the  trade  is  towards  bright  makes  ami 
the  Parisians  are  making  use  of  glace  silks  both  tor  drop 
skirts  and  for  gowns. 

One  of  the  peculiar  things  about  the  trade  is  the  al- 
most absolute  refusal  of  the  retail  end  to  accept  the  -fl- 
inch silks.  Knowing  that  double  fold  goods  are  so  firmly 
established  in  woollen  fabrics,  simply  because  of  the  fact 
that  they  cut  to  better  advantage,  the  non-success  of  the 
wide  width  silks  is  something  to  be  wondered  at.  One 
would  think  that  they  needed  only  to  be  shown  to  se  1. 
It  is  not  the  price  question  that  interferes,  for  it  is  a  ease 
•d'  double  the  width,  and  double  the  price,  and  less  silk  is 
required  in  proportion  and  fewer  joins  are  needed  when 
Mie  wide  fabric  is  bought.  The  retailer  says  he  finds  it 
difficult  to  make  his  customers  see  this  point,  as  they  sejm 
to  lose  sight  of  the  fact  that  only  about  half  the  quan- 
tity is  required  when  they  are  asked  $1.00  a  yard  for  silk 
for  which  •")()(•  has  always  been  the  standard  price.  The 
real  trouble  seems  to  be  that  the  trade  is  so  firmly  wedded 
to  standard  prices. 

Another   argument    used   is   so   trivial    as   to  be  hardly 
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NEW  YORC 
17  K  18. WHITE  STREET. 


w I      \i  I     I  l:  VHK  ONLY 

PAQUETTE  BROS,  -         I  lorOuadi 

Bawd    •!  Trade,  MOM  i  l:r.  \i. 

SPECIAL      NOTICE 

To  the  Drj    timids  /Ylerchunts  uf  Canada. 

OUR    SPECIALTY     IMPORTED    JOB  LINES 
fn  ill  rlaicin  nl  Drj  Qoods  Hid   fancy  Goods,  Bngllih,  French,  Austrian 

,iii<l   (ionium.     Several  Important  lotl  now  mi  liunl 

Silk  and  Fancy  Skirts  and  Blouses,  Silk  and  Lace  Col- 
larettes, Honeycomb  Shawls,  Ladies'  Underwear,  etc.,  a 
Special  Lot  of  Boys'  Washable  Blouses,  Children's 
Dresses  and  Jackets,  Linen  and  Plush  Table  Covers, 
Swiss  Curtains,  Linen  Handkerchiefs,  Silk  Mufflers, 
Hosiery,  Men's  Underwear,  Men's  Ready-Made  Suits, 
Piece  Goods,  etc.,  etc. 


L.  Hirshson  &  Co'y 

.Montreal 


,S8   VICTORIA   SQUARE 


Telephone  Main  2715 


Ladies'  Costume  Cloths, 
Homespuns,  Suitings, 
Overcoatings,  Friezes,  Yarns 


MANUFACTURED      BY 


HARRIS  &  COMPANY,  Limited 


ROCKWOOD,   ONT. 


SELLING     AGENTS 


DIGNUM  &   MONYPENNY, 

8  Colborne  Street,  -  TORONTO. 


PIRLE'  Finish 

Indispensable  for  the  Open-Air  Girl. 

' '  LA  I)  Y'S  RE  A  LM1 '  says  . 

"Too  out-door  girl  who  loves  to  cycle,  walk  and  drive  »m  aevei  near 

anything  t»n t  ■  'Piai  ■'  m-ii when  ibe  inn  once  doi 1  "in-     it  may  ba 

tin-  ibower  ol  Hay  <>r  the  itonn  uf  November,  bei  neat  clotb  draai  will 

remain  unspotted  and  Unsbrunk,  and,  »  lien  dry,  M  111  be  H  frt«li  nil  when 

11  came  From  tbe  tallor'i  bandi  " 


lit'.hl  l  HI    I-     I'll  V  Dl     M  *  I    ■ 


' '  Madge ' '  in  ' '  Tru  th ' '  says  : 

■  kit  ought  ti>  leai  e  nut  ■  bit  cif  selvedge  aomew  here  with 
the 'I'll:  i.k'  itampon  it.  »>  tin.-,  eflordi  an  absolute  guarantee  for  tbe  wearei 
••The  proprletora  undertake  to  make  good  any  material  n stamped  that 
has  been  actaall]  damaged  by  ruin  " 


T<>  BE  OBTAINED  FROM  Tin:  LEADING  IMPORTERS, 

or  full  particulars  from 

E.  RIPLEY  £>  SON,  Limited, 

lOOo..    Otirrn   Mclorlfl    Street.    LONDON,   fX..    I  NOI  \ND 
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worth  consideration  were  ii  no1  thai  it  is  so  frequently  io- 
peated;  ii  is  thai  the  retailer's  fixtures  will  not  hold  the 
goods,  just  ;is  though  fixtures  were  made  of  granite  or 
some  equally  unyielding  material,  or  thai  a  hammer  an3 
a  few  nails  were  unknown  in  a  dry  goods  store.  Even 
it'  fixtures  cannot  be  changed,  that  is  no  argument  against 
buying  the  wide  silks.  They  can  he  kept  under  tin-  coun- 
ter; there  is  plenty  of  room  there.  However  it  seems  it 
present  as  if  it  would  be  some  lime  before  the  trade  in 
Canada  stocks  wide  width  silks,  and  there  are  pessimisJ.'C 
people  that  are  in  close  touch  with  the  trade  who  say 
they  never  will. 

It  is  said  by  those  who  are  watching  the  fashion  indica- 
tions closely  that  there  will  be  a  return  to  favor  next 
Sprint:  of  neat  effect  in  Lancy  silks.  The  checked  and  neat 
stripe  patterns  have  sold  extremely  well  this  Summer, 
and  in  more  lines  than  one  there  are  signs  of  a  change  in 
this  direction.  Some  buyers  are  going  so  far  as  to  predict 
that  small  floral  patterns  will  be  among  them. 

There  is  considerably  more  uncertainty  about  the  velvet 
situation  than  about  silks.  Velvets  have  been  expected 
to  have  a  run  for  the  last  two  seasons,  but  these  expecta- 
tions have  been  disappointed.  They  have  been  worn  by  the 
few,  but  for  some  occult  reason  the  many  did  not  catch  the 
velvet  idea.  Should  "Directoire"  styles  develop  as  quickly 
as  promised  both  velvets  and  satins  will  benefit.  Chiffon 
velvet  is  the  favored  fabric  for  the  high  class  trade,  and. 
though  price  precludes  its  use  for  the  million,  yet  it  strikes 
the  style  note  — it   is  the  soft,  supple,  drapy  fabric  linisi 

that  is  aimed  at   in  the  cheaper  makes. 

•       • 

THERE  is  often  a  good  deal  said  about  the  future 
standing  of  the  dry  goods  clerk;  that  the  evolution 
of  the  present  system  of  merchandising  will  event- 
ually turn  clerks  in  dry  goods  stores  into  mechanical  dum- 
mies, whose  destinies  are  to  become  cogs  in  the  stores' 
machinery  — very  necessary  cogs,  it  i- 
Matching  true,  and  ones  that  can  in  nowise  be  di:s- 

Samples.  pensed  with,  but  ones  that  can  easily  be 

replaced.  This  idea  is  quite  likely  wid  ■ 
of  the  mark,  and  it  is  not  at  all  sure  that  the  time  will  s?er 
come  when  the  man  or  woman  of  quick  brain,  who  has  both 
will  and  ability  to  grasp  situations  and  size  up  customers, 
will  not  be  in  as  great  request  and  as  much  appreciated 
behind  the  counter  as  now.  While  it  is  true  that  many 
of  the  clerk's  old  responsibilities  have  been  shifted  in 
these  days  of  retailing-  made  easy,  yet  the  fact  is  that  they 
have  been  succeeded  by  another  set.  Tf  there  are  any  mere 
cogs  about  now,  a  few  encounters  witli  customers  like  the 
one  who  invaded  an  up-town  departmental  store  lately  will 
be  sufficient   to  give  them  some  rude  jolts. 

"Have  you  anythng  in  brown  to  match  this?"  asked 
the  lady,  coming  up  to  the  counter  in  the  dress  goods 
department.  The  clerk  addressed  held  out  his  hand  for  the 
expected  sample,  but  the  lady  only  repeated  the  questioi, 
and  patted  the  back  of  a  little  brown  Pomeranian  dog  she 
had  deposited  on  the  counter.  The  man  still  held  out  his 
hand  and  looked  dazed. 

"1  want  a  suit  to  match  my  dog!"  explained  the  lady, 
and  the  sample  to  be  matched  barked  knowingly,  as  though 
he  knew  all  about  it.  "A  friend  of  mine."  the  customer 
further  explained,  "has  a   black    Pomeranian   and   she   has 
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just  had  a  black  suit  made  to  wear  with  him,  and  the  i 
is  stunning.     Aa  my  dog  is  just  the  fashionable  shade  of 
golden  brown  J  thought  it  would  be  easy  to  match  linn,  and 
her  suit   won't  look  anything  as  fine  as  mine.'' 

The  clerk,  seeing  that  the  little  animal's  coal  was  just 
about  the  fashionable  shade,  soon  produced  the  right  coloi, 
and  to  make  sure  that  the  match  was  perfect  she  had  dog 
and  goods  carried  into  the  strong  sunlight.  The  lady  g<  t 
her  perfect  match  all  right,  and  departed  all  smiles  am! 
satisfaction,  with  her  precious  sample  tucked  under  a< 
arm,  to  match  hirn  further  in  the  shoe,  hosiery  and  millin- 
<  i.v  d<  i  ailments.  It  requires  something  more  than  a  cog  to 
humor  ami  successfully  serve  such  customers. 

DURING  the  last  few  seasons  complaints  have  bern 
numerous  about  the  lack  of  competent  dressmakers, 
a  lack  that  has  been  a  very  real  setback  to  the  devel- 
opment of  the  dress  goods  and  trimmings  departments  in 
many  a  dry  goods  store.  The  question  how  to  meet  this 
lack  has  been  a  serious  one,  as  it  not  on'; 
restricts  sales  in  the  premier  department  A  Dressmaking 
nut    also   in    the    lining    and    smallwa  <■-;  Scheme 

departments  as  well,  and  even  indirect!." 
the  millinery  department  suffers  too.  as,  if  a  tailored  ready- 
to-wear  suit  is  purchased,  ten  chances  to  one  a   ready-to- 
wear  hat  is  bought  to  wear  with  it,  in  lieu  of  a  more  expen- 
sive dressy  one. 

This  has  led  many  merchants  into  establishing  a  dn 
making  department   of  their  own,  but   for  some  reason  or 
another  it    is  not    in   every  establishment    Lhil    -t   proves 
exactly  satisfactory,  though  there  is-  no  doubt  of  its  bene- 
ficial effect   on  the  other  departments  in  the  store. 

The  plan  adopted  by  the  II.  I'..  Sykes  Col,  of  Elkhart. 
Ind.,  might  be  worth  the  consideration  of  merchants,  who 
are  loath  to  take  the  i  esponsibility  of  a  dressmaking  de- 
partment on  their  hands,  and  are  yet  casting  about  for 
som<.  means  of  saving  the  sales  lost  by  its  absence  m  the 
dress  goods  and  other  departments. 

Speaking  of  their  plan,  II.  B.  Sykes  says:  "We  have 
always  been  opposed  to  the  introduction  into  our  stores 
of  a  dressmaking  department,  but  in  place  of  it  we  hae 
added  a  complete  line  of  charts,  and  take  orders  for  suits, 
which  are  made  for  us  by  a.  Chicago  cloak  firm.  We  have 
a  line  id'  plates,  and  prices,  and  have  (and  this  is  of  first 
importance  to  the  success  of  our  plan)  competent  hands  to 
take  orders  and  measurements.  We  sell  the  dress  goods 
and  trimmings  and  express  the  parcels  to  Chicago.  This 
we  consider  much  more  satisfactory  than  running  a  dress- 
making department   in  our  store." 

There  are,  of  course,  two  points,  however,  that  in  fol- 
lowing out  this  scheme  would  have  to  be  demonstrated 
beyond  the  possibility  of  a  doubt:  First,  that  the  person 
taking  measurements  was  fully  competent,  and,  second,  tb  • 
ability  of  the  cloak  firm  to  make  satisfactorily  from  meas- 
ure. This  method  might  be  well  worth  a  trial  in  the  depart- 
ment where  blousings  are  sold  by  the  yard,  as  if  a  blouse 
is  well  cut  in  the  ordinary  sizes,  it  is  sure  to  til.  and  som  ' 
such  scheme  might  easily  he  worked  to  tin1  benefit  of  the 
sales  in  this  department.  It  would  seem,  however,  if  one 
firm  can  find  in  this  method  a  satisfactory  solution  of  the 
dressmaking  problem,  that  other  firms  might  easily  make 
ii  w orkable  as  well. 
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EXHIBITION 


ON  August  89th,  the  directors  ol  the  Toronto  Ex- 
hibition  Association  will  once  more  throw  open 
the  gates  of  Exhibition  Park  to  the  public,  and 
tor  two  weeks,  what  will  be  known  as  The  Can- 
adian National  Exhibition,  will  be  in  full  swing. 
A-.  in  pasi  o   in    liici.  the   directors  have  spared  no 

effort    to   keep    up   the    reputation    for   sterling   excellence! 
which  the  Toronto  Exhibition  has  always  enjoyed. 
Exhibits. 
The   plan  of  the  Exhibition   covers    two  distinct  fields, 
which  blend  together  into  one  harmonious  whole.      On  the 
one  hand    are    the 
exhibit-,     of     art, 
science,     industr) 
and      agriculture, 
and  on   the   othei 
hand    the  amuse- 
ments,     provided 
in     musii ,      p)  ro- 
te<  hnii      display  s, 
special    acts    and 
the  social  gather- 
ings. 

T  li  e  exhibits 
include,  in  the 
m a  n  n  fa  cturers' 
and  liberal  arts 
section,  all  that  is 
newest  and  best 
in  Canadian  in- 
dustry, and  these 
.uc  displayed  in 
the  h  a  n  d  s  o  m  e 
new  Manufactur- 
ers' Building.  The 
fine  arts  are  repre- 
sented by  a  collec- 
tion of  paintings 
and  sculptuary,  which  is  to  be  found  in  the  Art  gallery,  also 
a  new  and  admirably  arranged  structure.  In  the  live  stock 
and  agricultural  section,  the  exhibits  cover  the  best  of 
everything  that  is  produced  on  the  Canadian  farm.  Pro- 
cesses ot  manufacture  are  illustrated  in  a  special  building 
and    here    the    making    of    various    ai  tides    is     practically 


Band  Concert — Canadiai.   National   Exhibition. 


The    special    acts    before    the   grand    stand     will     include 

Devil  Schreyer  in  his  [08  fool  dive  from  a  bicycle  into 
two  feel  ot  w.itei  ;  Winschermann's  marvellous  troupe  ol 
trained  be. us;  Adjie  and  her  lions  and  the   Bicketl    family 

in  aei  ial  at  mil. itii    teats. 

Corresponding  to  the  "Pike"  at  St.  Louis,  will  be 
"Vanity  Fair,"  a  gathering  ol  interesting  and  entertaining 
spei  ialties,  where  old  and  young  alike  will  derive  instruction 
and  enjoyment . 

The  Black  Watch  Band. 

Apropos  of  the  appearance  of  the  Black    Watch   Hand  in 

Canada,  it  might 
be  explained  that 
the  famous  regi- 
ment, of  which  the 
band  forms  a  part , 
was  organized  one 
hundred  and  sixty- 
five  years  ago  and 
has  been  employed 
almost  continu- 
ous!) in  the  de- 
fence of  the  Ian- 
pi  re  ever  sin.  e. 
Its  first  great  ser- 
vice was  in  Flan- 
ders in  1743,  its 
I  .1  s  i  at  Migers- 
fontein  in  i 
In  the  interim, 
the  regiment 
passed  through 
b  i  t  t  e  r  strugg  li  s 
during  the  Wai 
of  the  Revolution, 
hardships  in  the 
West  Indies,  ar- 
duous service  in 
the  conquest  of  Canada.  This  long  period  of  active  service 
stamps  the  regiment  as  one  ol  the  greatest  in  the  British 
Army. 

The  Black  Watch  Hand  is  a  worthy  adjunct  to  the  42nd 
Regiment.  It  consists  ot  60  pieces,  including  pipers  and 
has    i  reputation    for  excellent  playing  that  is  as  world-wide, 


demonstrated  everyday.      Cats,  dogs,  poultry  and  other  pets       as  is  the  fame  of  the  Regiment  for  brave  fighting. 


have  a  section  devoted  to  themselves,  and  last  but  not  least, 
there  is  the  women's  section,  which  includes  a  great  variety 
of  articles  made  by  or  of  special  interest  to  women. 
Amusements. 
\s  a  special  attraction  during  the  whole   exhibition,   the 
management   have   secured  the  services  of  the  famous    band 


Manufacturers'  Exhibits. 
The  new  Manufacturers'  and  Liberal  Arts  Building  con- 
tains 165,000  square  feet  o(  floor  space,  and  has  been 
especially  constructed  to  permit  ot  the  best  possible  displa) 
of  specimens.  The  enterprise  of  Canadian  manufacturers 
is  becoming  each  year  more  widely  known,  and  even  at  this 


of    the    12nd    Royal     Highlanders      "The     Black    Watch."  early  date,  the  number  of  applications   for    floor  space  indi- 

This    band    will  play  three  times  a  d.i\  .       Before    the    grand  cates    a    completeness    in     the    displays    ,>|    this   department 

stand    this  year  will    be    performed    each    evening    a    pyro-  which  will  far  out  do  any   previous   year.        The    exhibits   c>t 

military    pageant,  descriptive  of  "The    Relief  of   Lucknow."  manufactured  articles  are   being  more   perfectly  divided  into 

This  will  be  followed  by  a  display  of  fireworks.  their  various  sections  than  has  heretofore  been  the  case,  and 
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visitors  are  assured  of  much  interest  and  entertainment  in 
their  examination  of  the  numberless  lines  of  goods  to  be 
found  in  this  building.       So  extensive  will  be  the  display  of 


RETURNED 
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Spoils  of  a  Christian  City,"  by  Benjamin  Constant. 
New  Administration  Building. 
Hitherto  one  of  the  most  annoying  inconveniences  to 
which  exhibitors  have  been  subject 
has  been  the  lack  of  a  concise  and 
systematic  arrangement  in  the  ad- 
ministration department.  The  offices 
of  the  various  departments  were  lo- 
cated here,  there  and  everywhere, 
with  the  result  that  exhibitors  were 
compelled  to  go  from  point  to  point 
to  arrange  for  reservations  and  to 
make  other  arrangements  for  dis- 
playing their  various  lines.  This 
year  a  new  administration  build- 
ing has  been  erected  on  the 
grounds,  which  should  prove  of 
great  convenience  to  exhibitors. 
In  one  large  room  have  been  group- 
ed together  the  representatives  of 
all  the  buildings  and  all  the  depart- 
ments. Whether  one  is  showing  a 
traction  engine,  a  thoroughbred 
horse  or  a  dainty  piece  of  embroid- 
ery, entries  can  be  made  and  dis- 
play arranged  for  by  application  at 
this  central  office. 

Cheap  Railway  Fares. 


n  As    usual  in    past  years,    special 

arrangements  have  been  made 
with  the  transportation  companies,  under  which  the  lines 
entering  Toronto,  will  provide  cheap  rates  during  the 
continuance  of  the  Exhibition.  On  special  days,  extra  low 
rates  will  be  provided.  These  travelling  arrangements  are 
always    carried  out  to  the  letter  and   those  contemplating  a 
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Judging  Horses — Canadian  National  Exhibiti 

manufactured  goods,  that  an  annex    has   been    provided    to 
meet  the  overflow. 

The  Process  of  Manufacture. 

In  the  Process  of  Manufacture  Building  is  to  be  seen  the 
active  work  involved  in  the'production  of  a  great  variety  of 
useful  articles.  The  making  of 
rugs  and  carpets  ;  the  manufacture 
of  silk  materials  ;  the  printing  and 
binding  of  books  ;  the  making  of 
shoes  and  boxes  ;  the  production  of 
almost  countless  articles  of  daily 
.use,  from  the  raw  material  to  the 
finished  article,  are  illustrated. 
These  demonstrations,  completely 
given  and  intelligently  explained, 
will  afford  to  those  who  witness 
them  some  slight  idea  of  the  great 
value  and  importance  which  the 
manufacturing  interests  of  the 
Dominion  possess  in  the  building-up 
of  Canada's  prosperity  and  great- 
ness. 

Three  Masterpieces. 

One  entire  room  of  the  Art 
Building  has  been  set  aside  this 
year  for  the  exhibition  of  three 
original  masterpieces  aggregating 
in  value  $200,000.  These  are  the 
property  of  and  are  exhibited 
through  the  courtesy  of   Sir  George 

A.  Drummond,  of  Montreal.     They  "_  ,„,.,_. 

.  Judging  Live  Stock — Canadian  National  Exhibition 

are  the  "Raising  ot   Janus    Daugh- 

er,"by  Gabriel  Max  ;  the  "Last  of  the  Girondists,"  by  Carl       visit  to  the  Exhibition  will  find  everything  in  this  respect    to 
von    Pilotz,    and     "  A    Moorish    Conqueror    Surveying    t he       their  satisfaction. 
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OFFICERS  : 

W.  K.  M<  \  \t  GH  I  ,  President. 
R.  J.  SCORE,  isi  \  i,  b-Presidbnt. 
S.  E.  BRIGQS,  2nd  Vh  e-Presidbnt. 
J.  P.  EDWARDS,  J.  O.  ORR, 

Treasurer.  M  is  w.ik. 


DAYS 

OF  THE  EXHIBITION  i 

Monday, 

A 

u& 

29 

I'l  ip.ir.il  ion     1  ).i\  . 

Tuesday, 

30 

Opening  Day. 

Wednesda 

y- 

" 

31 

Press  and  School  Children's  1  >.i\ 

Thursday, 

Sept 

.    1- 

Si  <ii  land's  1  >a\ . 

Friday, 

" 

2 

Manufai  turei  s'  1  )ay. 

Saturday, 

3 

Commercial  Travelers'  and   Pioneers' 
Day. 

Monday, 

" 

5 

Labor  Day. 

Tuesday, 

" 

6 

Fai  iiici  s'  Day. 

Wednesday, 

•  ■ 

7 

Sio.  kbreeders'and  Fruil  Growei  s'  1  >ay 

Thursday, 

" 

8 

American  1  >a\ . 

Friday, 

" 

9 

Sociel  v  and  Re\  iew  1  >ay. 

Saturday, 

" 

10 

Citizens'  1  )ay. 

Monday, 

" 

12 

i hi  Away  1  >.iv. 

Visitors 


are  always  welcome  at  any  office  of  The 
Mac  I. can  Publishing  Co.  I  during  the  Toronto 
Fair  Dry  Goods  Review  leaders  are  invited 
tn  make  mir  offices 

10  Front  St.  E. 

the  headquarters  For  receiving  mail,  meeting 
friends,  leaving  parcels,  writing  letters,  tele- 
phoning, etc  l<>  Front  St.  E.  is  just  oil'  the 
corner  where  Y onge  and  Front  Sts.  cross,— in 
the  very  centre  of  the  wholesale  district. 

THE  DRY  GOODS  REVIEW 


If  You  Have 
Time 

and  wish  to  do  some  sight-seeing 
during  your  stay  in  Toronto,  the 
following  list  will  ho  useful  to  you  : 


10  FRONT  ST.  E. 


TORONTO 


'Phoni    No.    Main  2701 


Centre  Inland 

Hanlan's  Point 

Munro  Park 

Reservoir  Pai  k 

All. m  Gardens 

Lome   Park 

Long  Branch 

Queen's  Pai  k 

High  Park 

Riverdale  Park  and  /oo 

Mount  Pleasant  Cemetery 

Si.    Michael's 

St.  James' 

Prospect 

Necropolis 

Rosedale  Drive 


City   1 1. .11 

Parliament  Buildings 

Toronto  University 

Y'h  toria 

Medii  .il  Building 

Wycliffe  College 

Mi  Mastei  I  "i\ ii sity 

Osgoode  Hall 

Si  hool  of  Pi  actical  S<  ieni  e 

Not  mat  Sceool 

St.  Janus'  Cathedral 

Metropolitan  Church 

The  Fire  Territory 

Lambton  ( iolf  Links 

Knox  College 

Upper  Canada  Colh  ge 
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EXHIBITION  BUILDINGS. 

Manufacturers'  and  Liberal  Arts  Building.  — This  buildin  ■:. 
625  feet  long  and  265  feel  wide,  containing  L65,000 
square  feet,  will  contain  specimens  of  every  line  of 
manufacture  which  the  Dominion  contains. 

¥ 
Process  Building.  — Here  the  active  process  of  manufacture 
may  be  witnessed  in  various  lines. 

Dairy  Building.— In  this  building  will  be  shown  I  he  mod- 
ern appliances  and  processes  of  one  of  Canada's  grei  fc- 
esl  industries. 

¥ 

Women's  Building.— Woman's  handiwork  will  be  shown 
here,  supplemented  by  a  loan  lace  exhibit. 

¥ 

Art  Gallery.^- In  addition  to  works  by  the  best  Canadian 
artists,  this  building  will  contain  three  great  original 
masterpieces. 

Cat  and  Dog  Buildings,  Machinery  Hall,  Agricultural 
Building,  Transportation  Building,  Horticultural  Build- 
ing, and  many  others. 

2 


BLACK  WATCH  BAND. 

The  magnificenl  hand  of  Britain's  mosl  celebratea  regi- 
men! will  he  the  leading  musical  feature  of  the  Canadian 
National   Exhibition. 

The  hand  consists  ol  sixty  pieces,  including  pipers,  ami 
will  give  three  concerts  daily,  with  an  entire  change  of  pro- 
gramme al  each  appearance;  al  11  a.m.  on  the  stand  of  the 
Grand  Plaza  in  froni  of  the  Manufacturers'  and  Liberal 
Ails  building;  afternoon  and  evening  before  the  grand- 
stand. 

The  famous  42nd  Highlanders,  organized  some 
hundred  and  sixty-live  years  ago,  have  been  employed 
;  In  i  st  ecntimu  usly  in  flic  defence  of  the  Empire  from  the 
time  they  tirsl  embarked  for  foreign  service  in  Flanders  in 
1743  until  the  terrible  assault  at  .Magersfontein  in  1899. 
Bitter  struggles  during  the  war  of  the  revolution,  hard- 
ships in  the  "West  Indies,  arduous  service  in  the  conquest 
of  Canada,  have  proven  (he  met  lie  of  the  Black  Watch,  and 
have  made  them  the  most  widely  known  and  famous  regi- 
ment  in  the  world. 

Canada  patriotic,  Canada  militant,  and  Canada  music- 
loving,  will  warmly  welcome  the  distinguished  artists  who 
come  as  representatives  of  (his  royal  regiment. 


BEFORE  THE  GRANDSTAND. 

Karsy's  Musical  Myriophone.— An   enormous  musical   in- 


strument. 


¥ 


Dare-Devil  Schreyer.— On  a  bicycle  down  a  chute  103  Ce  i 
high. 

V 

Rae  and  Benedetto.  — In  a  laughable  and  skillful  revolving- 
ladder  act. 

¥ 

Acrobatic  Bears  and  Monkeys.— W.  F.  Winschermann  with 
a  troupe  of  six  bears,  five  monkeys  and  three  people. 

¥ 
Adjie  and  Her  Lions.— 'I'h  ice  African  Lions. 

¥ 
On  the  Bounding  Wire.— Al  Voder  in  a  bounding-wire  act. 

¥ 
Sansone  and  Delila.  — In  their  marvelous  balancing  act. 

The  Hollands.  — Pantomime  and  acrobatic  work. 

Novel  Bar  Act.— Aldo  and  Armour,  as  (downs. 

¥ 
The  Famous  Bickett  Family.— Five  people  on    bars    and 
trapezes  fifty  feel   above  the  ground. 

Tie  Relief  of  Lucknow  and  Pyrotechnics.  — A  stirring  scene 
concluding;  with  brilliant  fireworks. 


SPEEDING  IN  THE  RING. 
Tuesday August  30 


Wednesday August  31. 


Class  1S6 

Trotters  to  wagon. 

Class  18 7 

Pacers  to  wagon. 

Thursday September  1 Class  188 

Road  Drivers'  Parade  (trotters). 

Friday September  2 Class  180 

Koad  Drivers'  Parade  (pacers.. 

Saturday September  3 Class  180 

2:.">0  trot. 

Mcnday September  5 Class  181 

2:50  pace. 

Tuesday September  6 Class  182 

Trotting  stallion  ra 

Wednesday September  7 Class  183 

..     2:30  trot. 

Thursday September  8 Class  184 

2:30  pace. 

Friday September  9     Class  185 

Free-for-all  trot   and  pace. 

RAILWAY  RATES. 
'fhe  Canadian   Pacific  Railway  and   the  Grand  Trunk 

Railway,  together  with  their  connections,  have  granted  r 
rale  that  amounts  to  only  a  fraction  over  one  cent  a  mile 
each  way  for  the  round  t  rip. 

All  tickets  are  goods  to  leave  Toronto  on  any  date  np 
to  and  including  September  13. 

All  roads  in  the  United  Slato  having  connection  with 
Toronto  are  issuing  special   rates. 
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AMPLE  lines  ol  white  wear  for  the  Spring  of  1905  arc 

nisi  aii. .nt  complete  now,  ••mil  in  a  vcrv  sin. tt  time 
travelers  will  in-  on  the  road  with  them  There 
ought  to  be  a  large  selling  of  tlu-  Canadian  made 
garments.as  the  whitewear  designers  have  surpassed 
themsel  res  in  their  new  lines  of  samples.  Last  rear  the  gen- 
neral comment  was  that  there  had  been  a  decided  advance  on 
anything  shown  before  in  whitewear,  and  this  rcai  nut  only 
has  this  advance  been  maintained,  but  last  rear's  lines  have 
been  decidedly  outclassed.  The  travelers,  it  is  said,  are  de- 
lighted with  their  sample  lines,  and,  if  they  are  satisfied,  there 
is  ui)  more  to  he  said. 

Nat  in  all  v  the  next  question  ahout  a  new  line  is  the  one  of 
price,  and  again  there  is  no  doubt  of  the  perfect  satisfaction 
oi  the  buyer,  as  there  are  a  number  of  really  beautiful  gar- 
ments  in  the  moderate  priced  lines  ;  indeed,  the  manufacturer 
has  made,  and  rightly  so,  quality  the  first  consideration,  and 
each  garment  is  made  from  the  very  best  cottons  and  trimmed 
with  laces  and  embroideries  of  the  very  best  quality  consistent 
with  the  price  asked.  The  merchant  need  have  no  fear  that 
prices  on  pretty  garments  will  be  prohibitive. 


The  showy  garment  giving  the  most  fullness  for  the  money, 
no  matter  how  poor  the  material  or  coarse  the  trimmings,  is 
quite  at  a  discount  this  season.  The  manufacturers  have  been 
for  some  time  trying  to  educate  the  trade  away  from  them 
ami  this  class  of  garments  arc  now  giving  way  to  those  made 
on  simpler  and  more  graceful  lines,  with  less  trimming  it  is. 
true,  but  with  both  materials  and  trimmings  of  finer  make 
The  embroideries  and  laces  are  more  effectively  applied  and 
of  a  much  higher  quality,  and  there  is  an  appealing  daintiness 
and  elegance  about  the  garments  that  constitute  the  new  line 
that  is  sure  to  please  both  merchant  and  customer. 


THE  OUTLOOK  FOR  THE  COMING  SEASON. 

SPRING,  1905,  seems  a  long  way  ahead,  but  as  the  retail 
selling  commences  in  whitewear  lines  as  soon  as  the  new 
year  comes  in,  placing  orders  will  have  to  be  given 
shortly.  Notwithstanding  the  unsatisfactory  nature  of  the 
first  part  of  last  season  owing  to  weather  that  will  long  be 
remembered  by  the  Canadian  trade,  the  season  is  drawing  to 
a  very  satisfactory  close.  Stocks  in  the  manufacturers'  ha  nils 
are  low  in  fact,  many  lines  are  wholly  cleared  out— and  as 
those  of  the  retailer  are  well  cleaned  up  also,  prospects  for  the 
coming  season  are  bright. 

Canadian  whitewear  manufacturers  lav  particular  stress 
on  the  fact  that  they  exercise  the  most  particular  care  in  the 
manufacture  of  their  whitewear.  Their  goods  are  most  care- 
fully made  and  so  particularly  examined  that  it  is  utterly  im- 
possible for  any  indifferent  work  to  slip  through;  in  short, 
thorough  workmanship  is  what  the  Canadian  firms  pride 
themselves  on,  and  thev  are  positive  that  in  this  important 
point  they  can  challenge  comparison  and  come  out  ahead  of 
any  of  their  competitors— of  course,  excepting  the  elaborate 
hand-made  French  whitewear.  which  is  largely  out  of  the  use- 
ful class. 

Another  proof  of  the  advancement  of  the  trade  is  the 
steady  increase  from  season  to  season  of  the  sale  of  better 
grade  goods.  It  is  the  cheap  goods  gotten  up  with  the  view 
of  selling  at  the  lowest  possible  prices  are  tht  neglected  ones 
now.      Women  are  buying  neater,  daintier  effects,  and  looking 


more  and  more  to  the  fineness  ami  quality  of  the  mat 
trimmings  used     This  is  a  benefit  all  around,  b  ilarly 

so  to  the  retailer   and  his  Customer,  as  then   an    SO  mam  in  ami 

lai  tuiing  processes  that  cost  identically  tin-  sanu  m  i  h.-  .  heap 
grades  as  in  the  better  ones,  inch  as  cutting,  boxing,  etc.  This 

applies  also  to  the  retailer,  as  his  selling  experts,  k  for  cheap,  or 
rather  low  priced,  garments  and  thoSC  ol  a  mon  expensive 
grade  an-  identically  the  same,  but  the  one  rolls  up  the  total 
value  of  his  sales  and  the  other  does  not.  Then  there  is  DO 
question  about  the  good  done  to  the  department  and  tin-  help 
given  towards  reputation  building  by  the  belter  goods  I 
goods  give  better  satisfaction  ;  they  wear  better,  they  wash 
belter  and  they  look  better  <  >f  course,  by  better  goods  is 
meant  those  that  are  moderately  trimmed  ami  nl  better  ma 
terial,  not  those  that  are  so  elaborate  in  const  ruction  that  a 
very  high  price  has  to  be  asked  for  them 

A  good  deal  has  been  said  in  The  Review  about  the  laces 
to  be  used  for  trimming  whitewear  and  about  the  important 
part  lace  would  play  in  their  make  up,  but  now  that  lines  are 
approaching  completion  it  is  seen  that  embroideries  are  almost 
as  prominent.  The  combination  idea  is  the  latest,  and  the 
new  whitewear  is  both  lace  and  embroider  \  trimmed.  Hroderie 
Anglaise  is  the  newest,  and  is  seen  alone  and  in  combination 
with  heavy  embroidered  blind  effects.  The  Tenerille  idea  is  not 
played  out  yet,  and  some  of  the  prettiest  trimmings  have  lac  e 
stitches  and  TeneritVe  motifs  introduced.  The  high  favor  in 
which  heavy  hand  embroideries  and  any  kind  ol  hand  worked 
stitchery  is  held  will  give  vogue  to  this  class  of  embroideries. 

The  embroidery  manufacturers  have  placed  on  the  market 
a  number  of  embroidered  pieces  so  shaped  that  they  can  be 
made  to  do  duty  for  various  embellishments.  For  instance, 
the  same  piece  will  form  epaulette,  yoke  or  part  of  one,  or  the 
cull' of  the  sleeve.  As  these  fancy  pieces  are  not  likely  to  be 
sold  over  the  counter,  these  effects  will  not  be  easy  to  dupli- 
cate 

The  slip-on  or  chemise  gown  is  the  popular  style,  and 
sleeves  on  gowns  are  works  of  art.  The  higher  priced  gowns 
are  cut  on  such  lines  and  are  so  beautifully  trimmed  that  the\ 
have  all  the  effect  of  a  negligee;  in  fact, they  are  so  prettj  that 
a  woman  may  be  pardoned  for  being  in  no  hurry  to  git  out  of 
them.  Skirts  are  wider  and  have  fuller  flounces,  and  where 
price  permits,  fluffiness  is  the  rule.  Though  there  is  more 
width  around  the  foot,  skirts  fit  as  snugly  as  possible  around 
the  waist  and  hips.  Corset  covers  are  again  built  on  the 
daintiest  and  most  elaborate  lines,  and  there  arc  any  number 
of  pretty  models  to  choose  from.  This  is  the  time  of  the  year 
when  new  ideas  come  to  the  front.  One  shape  that  helps  to 
decrease  the  bulk  of  material  around  the  waist  should  prove 
popular.  It  crosses  over  at  the  back  and  fastens  with  a  but- 
ton a  little  above  the  waist,  under  the  arm.  The  front  is 
seamless  and  sets  plainly  over  the  figure,  and  the  fullness  be- 
low the  bust  is  set  in  small  tucks  in  the  middle  of  the  front. 

Manufacturers  have  made  provision  for  an  extended  sell- 
ing of  trousseau  sets  at  a  popular  price,  as  they  make  com- 
bination sets  of  the  different  garments  that  can  be  sold  either 
together  or  separately.  It  would  be  a  good  idea  on  the  part 
of  the  retailer  to  make  a  showing  of  these  sets  packed  in  spe 
cial  boxes  and  to  advertise  them  as  an  outfit  offer,  and  thus 
make  an  offer  that  would  appeal  to  most  women  on  sight. 

When  a  sale  is  made  of  the  new  embroidery-trimmed 
whitewear  the  attention  of  the  customer  should  be  drawn  to 
the  nature  of  the  patterns,  which  in  the  majority  of  cases  are 
in  very  heavy,  raised  designs.  These  wash  and  do  up  per- 
fectly if  only  the  proper  method  is  used  .  thev  must  be  ironed 
on  the  wrong  side  and  on  a  softly  padded  table.  So  treated, 
thev  look  like  new.  These  heavy  effects  wear  perfectly  it  they 
are  in  solid  patterns,  but  there  is  one  order  that  shows  de- 
tached balls,  and  though  extremely  pretty  and  effective,  thev 
nil)  off  in  the  wash  No  lear  need  be  felt  with  any  other  kind 
of   pattern. 
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Patented  April  5,   1904 

THE 

EVER- 
TIDY 

Canadian  Trade  Mark  No.  X). 


A  COMB  WITH  A  REASON. 
TIDY  WOMEN  WELCOME  IT. 
TIDY  PROFITS  SELLING  IT. 


NEW  DESIGNS 


*"*•»•»  JJJJ  JJJJJJULA.UAA. 

SEND  FOR  SAMPLES 


TRADE   MARK 


THE  THREE  IN  ONE 


Patent   Pending. 


A  serviceable  comb  for  producing  the  new  effect  in  up-to-date  Hair  Dressing. 

ONE  COMB  FOR  THEM  ALL 

The  "3    in  one"  is  simply  made — it  "knows  how"  to  fashion  nat  y  hairstyles. 


^WffiWff^ 


Full  Pompadour. 


Left  Dip  Effect. 


Right  Dip  Effect. 


They're  just  a  matter  of  shifting  the  comb,  and  it  doesn't  even  have  to  be  removed. 

"  Brings  in  the  dollars  morning,  noon  and  night"— that's  what  the  stores  that  have  it  say. 

FOR   SALE    BY   ALL  JOBBERS. 

MAX  G.  COHN  ®>  CO. 

Patentees  and   Manufacturers  of  Combs  and  Celluloid  Hair  Ornaments. 

CAN£A«™ st..  montre^  486  Broadway,  NEW  YORK. 

GEO.  H.  EVANS,  where  a  full  line  of  same  can  be  seen. 
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STYLES  AND  DESIGNS  IN  LACES. 

D\  the  face  o!  recent  developments  even  tin*  most  con- 
servative must  clearlj  recognize  thai  the  coming 
Fafl  will  And  lace  in  extensive  use.  While  the 
Summer  trade  lias  been  [air,  prospects  seem 
foi  the  Fall  Canadians  are  influenced  bj  foreign 
styles,  .mil  the  lacl  thai  Ins  specially  pleased  lace  dealers 
is  the  lavish  use  madr  ol  lace  at  the  Spring  race  meets 
111  France  ami  the  wealth  ol  them  used  as  shown  h\  the 
Paris  tendency,  'The  laces  seen  in  France,  .is  all  the 
ii. iiir  knows,  are  modified  or  developed  into  designs  for 
the  rest  hi   the  world. 

Buyci  ■  an  conservative  in  expressing  their  views  a  -  \<> 
jusl  whai  particulai  class  of  lace  will  receive  prominence. 
The   staples    the    trade   is   familiar    with   arc   expected    in 

.    i lascd  demand,  while  some  of  the  late  Summer 

introductions  are  pronounced  good  for  Kail. 

There  is  a  continual  hesitancj  among  importers  in  pre- 
cipitate mil  goods  on  the  market  I  ill  they  arc  certain  of 
a    reception    as    well    as    a    desire    In    secure    the    vcrv     latest 

goods 

Buyers  seem  united   in  according   lace  berthas,  boleros 

and  collars  a  safe  position   for   Fall         The  Summer  has 

proved  then   popularity,  and  some  wonderful  and  intricate 

ris  are  shown  for  Fall.     Thej    are  works  <>i"  art,  and 

bold   and   striking  designs   in   elaborate,   bewildering   pal 

terns  are  seen  Net  tops  and  orientals  in  ecru,  white  and 
black  arc  features  ol  Fall  lines  shortly  to  be  seen  The 
silk  net  tops  are  extensively  shown.  Swiss  laces  in  ex- 
quisite  patterns  form  a  good  proportion  ol  the  lines. 
Chantilly,  Calais,  plauen  and  Nottingham  laces  of  evcrj 
riptiou,  of  course,  occupy  their  usual  positions 
Spotted  Valenciennes,  a  wonderful  example  ol  machine- 
made  I. ice,  arc  also  sure  sellers.  White  dots  on  blue 
grounds  will  be  good.  Guipures  are  seen  in  a  better 
class  ol  goods  than  formerly.  They  have  been  seen  in 
certain  staple  patterns  continually,  but  the  Kail  mark,  a 
number  ol  new   and   elaborate  ones  Black    is   the   safes! 

color  to  stock  them  in,  although  ivory  is  seen  to  con- 
siderable extent.  Black  silk  guipures  will  play  an  impor- 
tant   pari    in    the   better   trade    this    Kail        Allovei   lace,   are 

expected    in  retain   their  popularity,    and   new   and  more 

costly  designs  are  mi  display.  Galoons  are  seen  in  pat- 
terns enabling  shrewd  dressmakers  to  utilize  them  as 
trimmings   and   embroideries   to   anj    extent,   on   account    of 

the  various   patterns   being   easily   separated   or   detached 

from   each   other. 


GLOVES. 

TRADE  lor  Kail  will  be  done  111  Hie  staple  kind  ol 
glove,  and  there  is  no  sil;h  of  an\  novel t j  monopo- 
lizing the  market.  There  may  be  a  tew  minor  inno- 
vations in  points,  clasp*  or  colors,  but  beyond  the  lacl 
that  a  lew  new  colors  are  shown,  none  pi  these  will  at 
trad  much  attention  This  is  a  good  thing,  for  the  trade 
in  novelties  is  ninst   uncertain,   and    it   is  a   rare  occurrence 

i"!   a    novelty   to  become  so    generally    favored   ih.;t    the 

retailer    makes    moiiev    on    it        Noveltj    goods    are    usually 

seen  somewhal   later  in  the  season,  and  are  only  brougbl 


to    the    front    of    the    Christmas    trade,    when    Hiiiil'      a    little 

out  oi   i he  ordinary   an-  in   reque  t 

Self-colored    clasps    are  new,   and   so  are  embroidered 

p ts    and    welts  oi  a   darkei   01    lightei     hade  than   the 

glove.     Some  ol   the  points  have  a  centre  strand,  a   little 
heavier  and  darkei    than  those  outside,  and   the  well 
clasps  are  ol  the  dark. color.    This  is  a  particularly  pretti 
style  ol   glove      Another  Btyle  noted   has  a  Btrip  ol  em 
broidery     inserted     below     the    welt,  ol    the  coloi    ol    the 
stitching  in  the  points      Lavendei   and  white  are  the  con 
brasting  colors  mosl  in  use,  hut  brown  has  burnt  01 

However,    this   is  not    i h   favored,  as    the  color   i 

showy  for  the  general   taste  in  such  a  position 

While,    which    has    been    the    kej     to    the    glove    situation 

1,11  s"  long  a  time,  is  giving  place  to  tans  and  brown  ol 
a  yellow  shade,  Beavei  is  another  good  color,  and  modes 
are  again   to   the  fore      Oxbl I  is  coming  in  again,  and 

another    red      shown    is    mahogany.        (lunmetal      grey     and 

mole  or  taupe  and  castor  are  again  good  other  i  ilors 
are  shown,  but  only  the  exclusive  trade  will  handle  them, 

and  nnt    tnanv    amount,     The    very    lighl   shades  and   white 
will    sell    better     m    evening     lengths  than   in   the 
gloves. 

New  clasps  are  of   the  sa kid   with   a   metal   rim,   and 

there    arc    some     preltj    enamelled    clasps    shown  Pearl 

clasps  ,iic  noi  very  satisfactory,  and  the  facl  ol  them  be- 
ing employed  on    the  cheap  lambs  and   Schmascheiis  ale  nnt 

in   their  favor. 

Orders  tor  fabric  gloves  are  nisi  beginning  to  be 
placed  tor  next  Spring  ai  Chemnitz,  and  the  reeling  is 
stronglj  in  favor  of  a  two-clasp  instead  ol  a  one-clasp 
pattern.     Berlins  and  I  isles  are  again   to  be  g I  sellers, 

and    pearl    clasps    ale    nn     the    majOrit)     Ol     them 

The  trade  has  taken  so  kindlj  in  nel  backs  that  their 
place  is  assured  for  another  season.  The  more  expensive 
gloves  have  the  hacks  embroidered,  and  some  also  have 
an  embroidered  line  along  the  top  Silk  uh.ves  are  not 
so  much  m  favor,  and  fewer  orders  for  them  are  likely  to 
be  placed.  Silk  tafletas  to  sell  at  50  cents  and  under  are 
in   good  demand. 

LACES. 

Coi  NTER  demand  for  laces  is  pretty  well  over,  and 
price-cutting  is  being  resorted  to  t«.  dear  out  the 
slower  selling  lines      Valenciennes  is  an  except  inn  to 

this   rule,   and    there   is  a    steady   selling   nf   this   lace   which 
is    likely    to  continue    to    the  end    nf   the   Summer    weather 
This    lace    is   used    for    trimming    washing   dresses,    and    lor 
so   iiianv    other   purposes,    that    a    very    large  amount    i 
ing  sold      The  number  ol  pretty  new  patterns  brought  out 
and  shown  in  import   lines  are  calculated   to  stimulate  the 
selling  ot   this  lace       This  is  the    chiel   lace    bought    for 
trimming  underwear,  and   this  year  the  underwear  manu 
ia. tiirers  have  bought    large  quantities,  and   much  ol    the 
attractiveness  of  their  sample  lines  is  due  to  the  beauti- 
ful   patterns  shown   in    these   laces         \    noveltj    seen    the 
other   dav     was   a    fan    pattern    in    drawn    work    .■; 
was    both    new    anil    prcttv 

There    is    a    lar^e  range  <>t  patterns  iii  lootings,  and 
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some  are  edged  with  narrow  maltese.  This  cotton  mal- 
tese  is  a  lace  thai  is  coming  into  use  for  trimming  under- 
garments. Point-de-Paris  is  also  being  used  for  this  pur- 
pose, Where  a  lace  thai  will  wash  and  wear  well  a1  a 
low  price  is  required,  the  fine  cotton  torchons  are  used, 
and  there  are  any  number  of  good  p. litems  in  this  lace 
to  choose  from. 

Contrary  to  mosl  expectations  the  cotton  clunys  are 
again  to  have  a  good  run.  The  manufacturers  of  under- 
wear are  showing  garments  trimmed  with  them  and  are 
confident  thai  the  Hade  is  not  yet  tired  of  them.  They 
say  that  they  cannot  he  dropped  yet,  as  there  has  been 
nothing  brought  out  that  will  take  their  place,  when  ap- 
pearance  and    price   is    taken    into  consideration. 

All-overs,  made  of  row  after  row  of  narrow  inser- 
tions, lor  making  corset  covers,  yokes  of  gowns,  etc.,  are 
likely  to  be  largely  sold,  and  there  are  different  widths 
of  insertions  shown,  made  up  in  I  he  same  manner,  to  go 
with  them.  This  is,  of  course,  Hit-  staple  end  of  the  lace 
business,  bu1  il  forms  each  year  a  larger  portion  of  Hie 
lace  trade,  and  so  much  is  it  deemed  worth  catering  for 
that  most  of  the  large  stores  devote  a  separate  counter 
to  the  sale  of  this  class  of  laces.  This  year  the  manu- 
facturer has  made  a  careful  study  ol  the  requirements  of 
this  part  of  the  trade,  and  it  is  safe  .to  say  that  the 
counters  devoted  to  these  laces  will  be  extra  attractive. 
There  has  always  been  more  or  less  complaint  about  the 
absence  of  linn  edges  on  Valenciennes  insertions,— there 
was  nothing  to  hold  by  when  the  material  was  cut  away 
alter  machining.  This  year,  however,  if  is  possible  to 
procure  insertions  with  a  good  linn  edge,  and  there  will 
be   less  complaint  in   the  future  about  laces  ripping. 

Turning  to  the  novelty  end  of  the  trade,  the  first  ques- 
tion naturally  is,  what  is  to  be  the  standing  of  lace  for 
Hie  fall  season?  At  the  Grand  Prix,  to  which  buyers, 
designers,  etc.,  all  Hock,  il  at  all  possible,  lace  was  much 
more  in  evidence  than  even  those  interested  had  hoped  lor. 
Not  only  was  it  used  lavishly  as  a  trimming,  but  also  as 
a  body  material  for  coats  and  whole  dresses,  thus  show- 
ing that  laces  are  high  in  favor  with  I  hose  who  originated 
the  vogue. 

Net  laces  open  the  season  in  firs i  place,  and  will  be 
strong  sellers  right  through  Autumn  and  Winter,  though 
there  will  likely  be  some  other  novelty  introduced  lor 
mid-Winter  selling.  In  nets  the  repousse 'effect,  is  again 
good,  and  it  would  seem  as  if  il  was  in  lor  a  successful 
season's  selling.  Orientals  will  be  the  popular  net  lace, 
and  are  showing  with  new  effects.  The  one  illustrated 
shows  the  broderie  ang  taise  combined  with  the  snow- 
thike. 

In  heavy  laces,  guipure  will  lead,  and  in  black  they 
will  be  particularly  strong.  Plauen  Venisc  is  again 
brought  out  in  many  effects  and  patterns.  This  lace 
seems  to  have  reached  a  position  where  the  trade  cannot 
do  without  it,  and  it  will  again  occupy  its  old  place  as 
the  popular  seller.  Buyers  should  take  notice  that  the 
tendency  is  towards  the  better  and  finer  effects,  and  Ibis 
is  most  marked,  even  the  ciittiug-up  trade  is  buying  bet- 
ter  and    finer   laces. 

TRIMMINGS. 
Let  the  Dressmaker  Help  to  Buy  Trimmings. 

MERCHANTS  will  find  il'  they  dig  down  to  first 
causes  that  many  dress  goods  sales  are  lost,  just 
because  an  appropriate  selection  of  trimmings  has 
not  been  made,  and  because  the  stock  jji  this  department, 
is  not  up  to  date.  For  this  cause,  1  hough  they  are  sue 
cessiully  meeting  competitors'  prices  on  dress  fabrics, 
the\    cannot   hold    their    trade,    and   orders   are    sent    to    the 


larger  centres,  even  though  the  home  merchant  could  haw- 
sold  customers  exactly  the  same  goods  and  at  exactly  the 
same  prices. 

When  a  retailer  finds  that  his  customers  make  a  prac- 
tice of  sending  to,  or  visiting  larger  centres,  whcnevei 
they  want  to  buy  a  dress,  in  spite  of  the  fact  that  he  has 
the  same  fabrics  just  as  cheap,  he  naturally  begins  to  ask 
I  In-  reason  ol  H.  He  will  find  in  the  vast  majority  of 
cases  that  tin;  answer  is  to  be  found  in  his  trimmings 
department  — flu.'    buying    has    not    been    properly    managed 

Sometimes  the  merchant  does  his  own  buying,  some 
limes  lint  dressmaker  is  responsible,  but,  unless  slit'  is  an 
exception,  it  is  sale  to  say  sin;  does  not  do  so  alone,  foi 
very  many  reasons.  Sometimes  a  salesman  is  entrusted 
to  go  In  market  and  select,  the  season's  stock,  ft  will  be 
found  that  only  in  exceptional  cases  will  any  one  oi  the  B 
methods  oi  buying   bring    the  desired    results. 

The  merchant  himself  is  apt  to  buy  solelv  according  to 
price,  as  he  is  not  posted  on  the  many  ways  of  using  and 
combining  trimmings,  'fen  chances  to  one  he  lays  in  a 
slock  oi  trimmings,  that,  have  as  their  sole  merit,  low 
price — trimmings  that  stamp  a  dress  as  from  the  coun- 
try as  soon  as  seen.  These  are  a  class  of  trimmings  that 
will  never  raise  the  tone  ol  a  store  or  do  much  to  help 
the  dress   goods   department. 

The  dressmaker  when  she  buys  makes  a  good  selection, 
as  she  knows  styles  and  tendencies,  and  as  she  is  going 
lo    use    the   goods    herself.  She   selects   a   class   oi    trim- 

mings that  are  appropriate  to  the  trade.  The  result  is 
I  hat  the  merchant  has  a  good  assortment  oi  salable 
stock,  and  he  sells  a  good  many  trimmings  during  the 
season. 

But  if  is  when  the  season  is  getting  on  and  inventory 
time  draws  near  that  i  rouble  starts  up  in  the  trimmings 
department,  tor  the  average  woman  buys  in  bulk, — she 
does  nol  consider  quantities.  With  her,  if  it  strikes  her 
as  g  good  thing,  it  is,  take  the  whole  piece,  never  think- 
ing thai  from  that  piece  she  will  only  use  at  the  most 
the  trimming  for  a  lew  dresses,  because,  otherwise  it 
would  become  a  badge,  as  it  were.  The  trimming  is 
pretty,  and  in  good  taste,  and  a  customer  likes  it  when 
shown,  but  she  will  not  buy  because  Mrs.  So-and  So, 
and  Mrs.  Somebody-Else  has  her  dress  trimmed  with  it, 
and  so  that  particular  trimming  has  reached  its  limit. 
When  Ibis  happens  with  a  number  oi  trimmings,  at  the 
end  of  the  season  there  is  quite  a  collection  of  partly 
emptied  trimming  boxes,  which  the  owner  ruefully  con- 
templates, and  the  contents  of  which  have  to  be  moved 
out  at  a  price  that  leaves  little  profit  to  show  lor  the 
season's  sidling.  The  fault,  of  course,  does  not  lie  in  the 
trimming,  but  in  the  fact  that  it  has  been  overbought. 
The  quantities  should  have  been  cut  in  halves,  or  even  in- 
to   less    than   that. 

When  such  an  occurrence  as  this  happens,  the  merchant 
feels  like  saving  something  nasty  about  his  trimmings 
depart  meiit  ,  he  has  bought  lor  it,  and  with  no  great 
success  ;  his  dressmaker  has  bought  for  it  with  the  same 
result,  for,  while  the  goods  have  sold  and  have  been  a 
help  to  other  departments,  Ibis  gain  is  offset  In  the  dead 
stock  left  over  at  the  end  of  Hie  season.  So  tbe  retailer 
is  in  a  quandary  ;  trimmings  lie  must  have,  for  he  knows 
that  he  cannot  do  without  them,  so  he  tries  a  third 
scheme.  lie  sends  a  salesman  or  the  buyer  for  another 
department  to  market  with  express  instructions  to  buv 
some  good  trimmings,  and  not  too  much.  The  result  is 
the  purchase  oi  a  few  short  lengths  of  high-pi  iced .  e\ 
t  rente  novelty  stuff— stuff  thai  the  dressmaker  probably 
won't    lie    in    c.iuiiiit    use,    as    she    has    her    reputation     to 
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To  the  Cloak  and  Fur  Manufacturer : 

Skinner's  Guaranteed  Satins 


30  ISC  III  S  WIDE:    BLACK  AND  ALL  COLORS 

A  satin  lining  guaranteed  to  wear  two  seasons  ;    pure  dye  and 

absolutely  the  best  made. 


Genuine    Goods    have     Name 
Woven    in    Selvage 


The  Satin  Lining 

in  this  garment  is 

GUARANTEED  TO  WEAR  TWO 
SEASONS 

MANUFACTURED  BY 

William  Skinner  Mfg.  Co, 


PUT  THIS  LABEL   IN   YOUR   GARMENTS 


To  the  Retail  Dry  Goods  Trade : 


M 


SKINNERS  Op  SATINS. 


27   INCHES  WIDE:  BLACK  AND  ALL  COLORS 

A  satin  manufactured  for  retail  trade,  and  guaranteed  for 

two  seasons'  wear. 


William  Skinner  Mnfg.  Co., 


107-109  Bleecker  St.,  New   York,  N.Y. 

CHICAGO  PHILADELPHIA 

Mills:    HOLYOKE,  MASS. 

n.-. 
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maintain,  and  is  not  going  to  spoil  her  trade  by  using 
unsuitable  trimmings. 

The  proper  way  to  buy  trimmings  is  lo  combine 
forces.  The  merchant,  who  represents  the  practical  end, 
ought  to  decide  what  quantities  should  be  purchased.  At. 
the  same  time  the  dressmaker,  who  represents  the  artistic 
side,  and  who  knows  the  use  that  the  trimmings  will  be 
put  to,  ought  to  select  the  stock.  The  merchant  should 
hold  himself  responsible  tor  quantities,  and  should  make 
the  dressmaker  explain  how  and  why  a  certain  quantity 
can  be  disposed  of. 

This  way  of  buying  will  result  in  a  better  selected 
stock,  and  one  in  such  lengths  that  it  can  be  easily  dis- 
posed of,  instead  of  one  in  unreasonable  lengths.  The 
stock  will  possess  a  greater  variety,  and  there  will  be  a 
reasonable  chance  of  its  being  well  cleaned  up  before  the 
end  of  the  season.  Then  the  merchant  will  be  ready  and 
willing  to  select  new  stock,  because  what  he  bought  be- 
fore has  been  all  disposed  of  and  sold  at  a  profit. 
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BELTS. 

r|^HE  interest  in  belt  lines  is  now  centred  on  F, 
1  styles.  What  is  going  to  be  the  belt  for  Fall  is  t 
question.  The  makers  of  fabric  belts  are  out  with 
a  number  of  splendid  styles,  while  the  manufacturers  of 
leathers  seem  to  have  nothing  newer  than  the  crush. 
Certainly  this  has  been  and  is  yet  a  strong  seller,  but 
there  is  no  novelty  in  it,  and  the  inevitable  cheapening 
process  has  already  set  in. 

The  dressing  of  the  waist  line  is  most  important  now. 
For  a  long  time  the  belt  was  only  the  connecting  link- 
between  the  skirt  and  blouse,  and  anything  that  was  neat 
and  attractive  went  in  belt  lines.  Now  that  the  waist  is 
to  be  accurately  defined  and  fashion  decidedly  looks  with 
favor  on  a  small  waist,  the  question  of  an  appropriate 
belt  in  conformation  to  fashion's  requirements  is  a  most 
important  one. 
•  In  the  higher  priced  lines  little  else  than  girdles  are 
shown.  They  are  folded  and  rucked.  To  give  the  small 
waist  effect  combined  with  these  folds  and  shirrings 
means  that  the  shaping  must  be  carefully  studied  and 
adapted.  In  the  effort  to  get  these  lines  some  of  the  best 
styles  have  only  the  effect  of  half  a  girdle,  both  back  and 
front.  At  the  back  the  half  is  pointed  high  above  the 
waist  and  there  is  a  straight  line  below,  while  the  front 
is  directly  the  reverse.  It  is  not  meant  that  the  belt  is 
in  a  straight  line,  for  it  has  graceful  curves  that  make  it 
fit    smoothly. 

There  are  very  few  figures  to  which  the  girdle  proper 
is  becoming,  and  this  has  led  the  manufacturer  into 
modifying  i's  lines.  The  girdle  is  used  at  the  back,  but 
the  folds  are  drawn  down  into  close  compass  in  front  and 
the  belt    is  fastened  by  a  buckle. 

Crochet  rings  are  used  to  trim  the  back  of  the  neatest 
and  most  favored  belts,  and  they  are  a  change  from  the 
many  back  ornaments  in  metal  that  have  been  seen  for  so 
long.  There  are,  however,  plenty  of  lines  that  still  show 
the  metal  trimmings,  both  front  and  back. 

There  is  a  wide  choice  in  these  metal  trimmings,  — 
bright  gilt,  antique  gold,  steel,  gold  and  steel,  and  orna- 
ments 1hat  show  both  polished  and  dull  finished  effects  in 
contrast.  The  chain  girdle  of  German  silver  rings  with 
a  ribbon  threaded  through,  and  a  quarter  of  a  yard  of 
rings  dangling  in  front,  and  metal  hack-piece,  is  still  a 
good  seller  in  some  districts,  but  the  city  trade  is  pretty 
well   through  with  it . 

One  of  the  smartest  belts  shown  instead  of  having  the 
points  above  and   below   the  waist   at    the  back  was  round- 


ed  off.     This  is  a  very   inadequate  description  of  a  very 
handsome  belt . 

■Some  belts  have,  beside  the  buckle,  quite  an  elaborate 
bow  effect  in  front  that  is  almost  a  sash.  This,  how- 
ever, while  it  may  sell,  seems  a  little  out  of  keeping  with 
the  trim  waist  idea,  and  the  very  Hat  effect  that  is 
soughl    for   in   corset    lines. 

The  cheaper  grades  are  mostly  in  unlined  styles  and 
are  in  crush  shape,  or  else  have  the  girdle  back  held  out 
by  the  high  slide.  The  same  variety  is  seen  in  trimmings 
that  exist  in  the  better  grades,  only  of  course  in  a 
cheaper  finish. 

A  new  belt  with  possibilities  is  a  medium  width  box- 
pleated  straight  satin  belt,  and,  contrary  to  the  general 
run,  this  is  lined.  A  belt -from  which  a  great  deal  is  ex- 
pected is  a  wide  crush,  with  a  contrasting  border  hem- 
stitched on.  This  is  seen  in  some  beautiful  contrasts, 
such  as  brown  with  beige,  blue  with  green,  black  with 
white,  and  many  other  combinations.  As  this  belt  can  be 
retailed  at  a  popular  price  it  shoulh  sell  on  sight.  This 
belt  is  now  running  on  the  New  York  market,  and  so  well 
has  it  been  received  there  that  it  is  impossible  to  keep 
up  with  the  demand  in  making  it. 
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EMBROIDERIES. 

ccess  of  embroideries  in. a  season  depends  large- 


When  they  use  them  largely  a  good  season's  selling 
is  assured.  Last  year  lace  was  used  in  great  profusion, 
and  embroidery  played  only  a  minor  part.  In  the  coming 
season  they  are  about  equally   in  favor. 

Hand-worked  embroidery,  particularly  in  eyelet,  or  a 
jour,  as  the  French  call  it,  is'  used  on  the  smartest- 
gowns  and  lingerie  gowns  trimmed  with  it  share  the 
favor  accorded  to  silks  and  chiffons,  etc.  This  proves 
that  the  fashionable  world  favors  embroideries.  It  is  a 
far  cry  from  these  costly  hand-worked  gowns  to  the  or- 
dinary embroidery  of  trade,  but  the  fashion  end  always 
influences   the  popular   trade. 

Import  lines  are  now  on  view,  and  the  trade  are  lay- 
ing in  the  stock  they  will  show  early  in  the  new-  year. 
Towards  the  end  of  January  showings  begin  to  be  made 
in  the  retail  stores,  and  there  are  many  customers  who 
buy  largely  then  for  Summer  needs,  while  stocks  are 
fresh  and  unbroken,  as  there  is  more  choice  then  than 
when  Summer  selling  commences.  Most  retailers  lik"  to 
have  some  special  bargain  lines  for  sale  at  this  time,  to 
call  attention   to  the  opening  of  the  new  season. 

All  through  the  year  that  is  passing,  embroideries 
have  been  subordinate  to  laces.  With  the  exception  of 
those  made  of  linen,  many  of  which  were  hand-em- 
broidered, expensive  washing  blouses  were  almost  en- 
tirely lace  trimmed,  and  the  same  may  be  said  of  white- 
wear.  This  year  embroideries  are  very  much  more  used, 
and  the  combination  idea,  the  two  trimmings  on  the  one 
garment,  is  in  vogue.  Embroidery  lines  cannot  fail  to 
excite  admiration,  and  the  many  novelties  shown  should 
stimulate  sales. 

Heavy  raised  effects,  particularly  those  of  the  button 
order,  arc  prominent.  Where  these  are  solidly  worked 
there  will  be  no  trouble,  but  the  detached  balls  in  imita- 
tion of  the  blob,  or  mimosa  laces,  while  very  pretty,  will 
not  give  good  service,  as  they  come  off  in  the  wash. 

Lacy   patterns   and   sprays   are      among     those    shown, 
and  blind  and  semi-blind  work  and  broderie  anglaise  effects 
are   the   leaders. 
1C 
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Abound  in  our  line  of 

BRAIDS 


2\p!^    DRESS  TRIMMINGS 
^J/tflLLINERY  TRIMMINGS 
^3l'      COVERED  BUTTONS 

"^OsiLK   SHOE   LACES 

SILK   CORSET  LACES 


This  cut  illustrates  our 

ARTICLE  1015. 
Diamond  Weave  Uraid 
comes  in   all  Colors, 
Weights  and   Widths 
from  '  -  in    to  2'j  ins. 


554   BROADWAY, 
NEW  YOHK. 


Makers  of  the  celebrated  NEW  MANHATTAN  SKIRT  BRAID 


HOSE   SUPPORTERS 


Toronto,  July  28th,  li»04 

to  the  Wholesale  and  Retail  Trade 

We  take  tlii>  opportunity  of  informing  you  thai  we  purchased  about  a  year  ago  all 
the  interesl  of  Messrs.  Phillips  &  Wrinch  in  the  Boston  Manufacturing  Company,  Limited, 
manufacturers  of  Hose  Supporters. 

Though  occupying  the  upper  floor  of  the  building,  8  Wellington  Street  West,  Toronto, 
of  which  Messrs  Phillips  &  Wrinch  occupy  the  ground  floor,  we  have  no  connection  whatever 
with  them  or  with  any  other  smallware  house. 

We  arc  the  only  manufacturers  under  licenses  and  patents  of  our  well  known  brands 
of  I  lose  Supporters,  namely 

"Anchor"     "Princess"    "Cushion  Grip"     "Langtry" 

and  shall  be  pleased  to  forward  you  samples  and  prices  on  application. 

M.   A.  CAMERON, 

President  and  M.-m  i. 

BOSTON  MFG.  CO.,  LIMITED 


8  Wellington  Street  West, 


Toronto 
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DRY  GOODS  REVIEW 

has  enquiries  from  time  to  time  from  manufacturers  and  others 
wanting  representatives  in  the  leading  business  centres  here 
and  abroad. 

Firms  or  individuals  open  for  agencies  in  Canada  or 
abroad  may  have  their  names  and  addresses  placed  on  a 
Special  list  kept  for  the  information  of  enquirers  in  our  various 
oftces  throughout  Canada  and  in  Great  Britain  without 
charge. 

Addressi   Business  Manager, 

Dry  Goods  Review, 

Montreal  and  Toronto. 
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THE      (SAJONIC)   SECURE 


T»AOE     MRU*'- 


HAT    PIN 


KSTAP.LISHED  1830. 


THE    PIN    THAT    WON'T    FALL    OUT. 

Made  by  the  original  safety  pin  firm. 

J.  NICKLIN  &  CO.,   Birmingham,  England. 

Agent— F.  P.  ROGER,  Carlaw  Building.  TORONTO. 
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JOHN  W.  PECK  &  CO. 


LIMITED 


MANUFACTURERS    OF 


D 


Clothing,  Fur  Goods  and 
Shirts,  Hats  and  Caps 


Montreal         Winnipeg        Vancouver 
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Wallers  Shirts 


?? 
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have  the  custom  look.  The  designs  have  been  care- 
fully chosen  so  as  to  bar  the  commonplace,  and  in  every 
way  these  Shirts  are  such  as  a  haberdasher  may  be 
proud  to  hand  over  his  counter. 

If  your  Shirt  Department  is  run  down,  stock  up 
with  "Waller's  Shirts,"  and  they  will  enable  you  to 
keep  your  old  customers  and  will  win  you  some  new 
ones. 


JOHN 


.  WALLER    &    OO. 


Wholesale  Men's  Furnishings  214-218    PHllCeSS    St.,    WINNIPEG 
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THIS  has    been  ■  very  >_;«•< >i I  year  so  lar  lor  the    Cana- 
dian   corset    manufacturers  ami    prospects  for    Pall 
trade  an  excellent.        The    manuci     in  which    corset 
stocks   are    kept    nowadays    prevents    any    heavy 
amount  of  left-over  stock  being  on  hand  at   the  end 
of  the  season.     For  Summer  wear  batiste  as  a  corset  material 
has   whollj    supplanted    nets,    and    for    better   grade    corsets, 
flowered  brocades  in  white  are  very  popular. 

• 

On  the  Canadian  market  at  the  present  time  modifications, 

if  any,  of  existing  styles  will  only  he  of  minor  importance. 
Change!  are  certainly  pending  in  corset  lines,  hut  the  average 

woman  is  taking  to  them  slowly,  as  the  wearing  of  the 
straight  front  has  so  changed  the  figure  that  any  attempt  at 
compression  with  its  attendent  discomfort  is  resented,  hut 
short  of  this  every  possible  means  is  resorted  to,  to  give  the 
small  rounded  waist  effect,  Additional  height  at  the  bust  line- 
is  also  talked  about,  but,  in  the  face  of  this,  more  girdles  than 
ever  have  been  sold  this  Summer  to  the  Canadian  trade.    This 


New  girdle  with  long  hip  effect 
and  hose  supporters  at  the 
front  and  sides. 


has  led  one  Canadian  firm  to  put  on  the  market  a  new  de- 
parture in  girdle  lines,  that  has  the  low  girdle  shape  above  the 
waist,  combined  with  the  long  hip  effect  below.  This  shape, 
though  only  on  the  market  a  short  time,  is  proving  a  great 
success,  and  it  is  anticipated  that  it  will  have  quite  a  run 
through  the  Winter  as  a  corset  for  evening  wear,  a  use  for 
which  it  is  just  suited.  This  is  a  hose  supporter  model,  and 
has  the  supporters  from  the  hip  as  well  as  in  front.  See 
illustration. 


Girdles  certainly  are  favorites  for  women  of  slender  figure 
and  also  bought  as  the  correct  first  corset  for  a  growing  girl 
after  waists  have  been  discarded.  They  give  both  the  necessary 
freedom   and   support    to    the   spine   at    the    waist    line   that 
nature    demands.      Theoretically    women  ought  to  be  able  to 


do  without  this  support,  bnt  they  have  been   wearing  cum  is 

lOI    BO   many    generations    DOW,    that     tin*    Support     is  S 

tity,  and  a  well-shaped  girdle  corset   builds  the  founds 
tion  of  a  correct  figure  by  preventing!  stooping    should,  is 

prominent    abdomen  and  a  thin   bust    by    making    the    v. 
assume  such   a  pose  that  these  defects  are  almost    Impossible 


THE  IMPORTANCE  OF  FITTING. 

1"MI<  )\  i.ll  the  improved  methods  Of  corse!  retailing  have 
been  of  great  benefit  to  the  trade,  and  have  made  I 
selling  very  much  easier,  there  is  one  innovation  that 
most  retailers  are  very  slow  to  adopt ,  and  yet  it  is  tin- 
one  that  would  convert  what  is  now  guess-work,  by  which 
a  woman  goes  from  one  store  to  another,  in  search  of  a  good 
fitting  corset,  tothe  certainty  that  would  make  and  keep  her 
a  regular  customer  for  all  time. 

Corset  fitting  is  a  new  thing  to  most  women,  and  very 
often  when  it  is  suggested  to  her  she  hangs  back,  but  if  the 
merits  of  the  plan  were  only  set  before  her,  in  most  instances 
she  would  only  be  too  glad  to  be  fitted. 

It  is  every  woman's  ambition  to  have  a  good  figure.  If 
she  is  slender  she  wants  a  corset  that  will  make  the  most  of 
any  curves  she  has  got,  or  if  on  the  other  hand,  she  is  fleshy, 
she  wants  her  figure  so  regulated  and  controled,  that  she  does 
not  look  ungainly.  Even  if  a  woman  is  very  stout,  she  need 
never  be  ungainly,  for  some  of  the  most  stylish  figures  are  very 
heavy,  and  a  fleshy  woman,  if  properly  fitted  with  a  corset, 
will  be  shapely. 

A  woman,  to  have  a  good  figure  and  to  look  stylish  and 
feel  comfortable,  must  be  wearing  the  kind  of  corset  the  manu- 
facturer has  designed  to  fit  her.  When  she  goes  to  buy  a  pair 
of  corsets  she  has  in  her  mind's  eye  what  she  requires  and  tries 
to  make  her  requirements  hnown.  She  consults  the  sales 
woman,  and  buys  by  her  advice  generally  the  corset  that  is 
most  in  request  at  that  time.  The  saleswoman  cannot  gauge 
the  peculiarities  of  her  figure  at  a  glance,  unless  she  is  extra 
expert.  But  if  a  fitting  were  urged  (and  the  manager  of  the 
corset  department  should  see  that  it  is  pressed  on  the  custom- 
er) the  proper  shape  would  be  properly  put  on,  and  in  most 
cases  the  result  would  be  a  delighted  customer  and  one  who 
would  return  when  another  pair  of  corsets  had  to  be  pur- 
chased. 

Corset  manufacturers  divide  figures  into  three  distinct 
types— the  stout  or  fleshy,  the  medium  and  the  slender,  and 
for  each  of  these  three  types  there  are  again  three  styles— long- 
waisted,  medium  and  slender.  Now,  it  is  well-nigh  impossible 
to  place  each  figure  in  its  proper  class  without  trying  on  the 
corset,  and  there  is  no  reason  why  this  article— the  one  that 
of  all  others  should  be  properly  fitted  (as  on  it  depends  the  fit 
of  all  the  outer  garments)— should  be  bought  by  measure 
only.  It  may  be  more  trouble  to  take  a  customer  and  try  a 
pair  of  corsets  on  her,  but  it  is  the  only  way  to  insure  a  com- 
fortable fit-  a  fit  that  brings  a  woman  back  time  and  time- 
again  to  the  store,  because  she  is  confident  of  getting  a  corset 
that  will  bring  out  the  good  points  of  her  figure  and  throw 
into  the  background  the  defects.  If  fitted,  she  gets  the  corset 
designed  for  her  particular  type  and  the  one  that  corresponds 
to  her  natural  figure,  and  that  is  the  one  that  will  improve  it 
most.  Many  of  the  principal  corset  manufacturers  maintain 
a  fitting  room  for  the  purpose  of  educating  their  employes, 
and  they  find  the  training  received  there  of  immense  benefit.  A 
retailer  who  instals  a  fitting  room  and  insists  that  it  shall  be 
used  on  every  possible  oecasion  will  find  that  it  educates  his 
salespeople  as  well  as  helps  to  satisfy  his  customers.  Another 
benefit  will  also  come  from  it.  It  will  be  a  means  of  raising 
the  grade  of  corsets  sold  and  of  introducing  higher-priced  nnd 
better  goods. 


II!) 


Dry    Goods 
Re-view 


Aug.,  1904 


* 

WAISTS 

* 

UNFAVORABLE  weather  has  curtailed  the  retailer's 
sales  almost  all  the  past  month,  with' the  result 
that  July  partook  of  May's  characteristics.  This 
was  evinced  by  the  disposition  retailers  showed 
to  give  repeals  in  Spring  and  Summer  lines.  In 
silk  waists,  washable  silks  have  held  sway,  China  silk  being 
to  the  front.  Some  good  offerings  are  to  be  picked  up  at  a 
remarkably  low  figure  and  this  has  tended  to  induce  the 
retailers  to  put  on  special  sales  and  boom  trade.  The  whole- 
sale trade  report  business  as  satisfactory  with  the  exception 
of  some  districts  where  labor  troubles  have  been  experienced. 
The  outlook  for  Fall  is  encouraging,  as  retail  stocks  are  pretty 
well  cleaned  up  and  Fall  orders  are  coming  in  nicely.  The 
waist  has  attained  a  staple  position  and  retailers  show  no 
hesitancy  in  giving  liberal  orders. 


IN  silk   waists,   the   subject   of  Fall   styles,   which  are  now 
fairly  well  determined,  is  of  interest  to  manufacturers  and 
retailers  alike.      It  is  novelty  which  ensures  success  if  the 
change  be  not  too  radical.      The  early  models  shown  give  an 
adequate  forecast  of  the    permanent  features  for  Fall  wear- 
A  striking  feature  in  the  general  make-up  is 
Silk  the  fullness  in  the  sleeve  at  the  elbow,  not 

Waists.  at  the  wrist,  as  worn  last  season.      This  un- 

doubtedly affords  more  ease  and  safety  to 
the  wearers,  preventing  the  soiling  of  many  choice  materials 
while  at  the  table.  Extension  box  plaits  continue  now  to 
the  neck  band,  giving  a  more  dressy  appearance.  Soft 
collars  and  cuffs  are  rapidly  taking  the  place  of  stiff  collars, 
because  in  many  cases  where  a  waist  is  bought  with  a  stiff 
collar,  the  latter  has  to  be  discarded,  as  it  will  not  fit  the 
neck.  The  whole  tendency  is  for  plainer  and  neater  effects, 
having  large  box  plaits  and  tucks,  which  are  replacing  pin 
tucks.  The  cheaper  goods  which  are  in  vogue  are  made  in  a 
shirt  waist  effect,  while  the  better  grades  have  a  good  dress- 
making finish.  If  possible,  the  better  class  are  more  elabor- 
ate, and  all  show  fuller  waists.  In  a  word,  manufacturers 
begin  to  take  cognizance  of  the  fact  that  large  sizes  with  full 
waists  are  in  vogue.  There  is  some  diffidence  expressed  in 
regard  to  the  reception  the  new  sleeves  will  have.  The  broad 
shoulder  effect  is  what  many  strive  for  and  this  requires  care- 
ful workmanship.  The  bishop  sleeve  is  still  shown.  As  a 
whole,  manufacturers  have  produced  some  very  successful 
garments. 


M 


ANUFACTUREKS  are  busy  now  buying  their  materials 
for  Spring,  1905.  At  this  early  date  it  is  gleaned  that 
silk  materials  will  be  about  the  same.  Novelties 
always  appear  later.  China  silk  is  being  freely  bought  on 
account  of  its  success  this  season.  The  tendency  is  for  better 
qualities  than  formerly.  Taffeta  is  also 
Spring,  1905,  receiving  attention,  the  better  qualities 
Silk  Waists.  only   being    procured.     It   is  probable  that 

many  ot  the  late  Fall  novelties  will  be  in 
vogue  in  the  Spring,  the  manufacturers  waiting  to  see  how 
firm  is  their  reception  before  placing  orders.  Embroidery  is 
prone  to  have  a  setback,  as  it  makes  the  popular  China  silk 
waists  too  flat.  Laces  are  sure  to  be  in  good  demand  for 
Spring.  Generally  speaking,  the  materials  finding  favor  with 
manufacturers  are  more  expensive  and  of  a  softer  and  more 
washable  nature.  On  account  of  the  tendency  towards  the 
better  class  shown  this  last  Spring,  more  elaborate  silk  waists 


combined  with  handwork  designs  and  allover   laces   are  likelv 
to  be  seen  for  next  Spring. 

* 

A    strong  feature   in    the    new    waist    materials    for  Fall  is 
Jap  silk.     Soft  finish    taffeta  of  the  chiffon  taffeta  type, 
insuring  good  wearing  qualities,  is   also   in   favor   and 
will  continue   so,   if  the  cheapening   process   doesn't  spoil  its 
sale.      Heavy    China  silk,  crepe  de  chine, 
peau-de-soie,       satin-de-Lyon      and      satin  Materials  in 

duchesse  are  meeting  a  fair  demand.     The  Favor, 

newest  material  seen  is  messaline, 
similar  to  a  liberty  satin,  without  its  high  finish,  and  thus  of 
a  better  wearing  quality.  This  bids  fair  to  become  a  prime 
favorite  for  Fall.  The  other  materials  speak  for  themselves, 
being  of  the  same  character  as  the  trade  has  been  accus 
tomed  to. 


A 


glance   at   the   trimmings  give9   a  -prominence   to   Swiss 
embroideries,  while  Mexican  braids  continue   &s   popular 
as  last  season.     Buttons  are  used  less  than  ever    before 
There  is  a  great  variety  so  far  as  ornamentation  is  concerned, 
and    a   large    number  of  patterns   in   fancy 
stitching  are  shown.     It  is   difficult   to  say  Trimmings. 

just  to  what  extent  each  will   take  but  it  is 
gratifying  to  know  that  there  is  more  certainty  expressed   in 
some   lines,    which   enables  the  retailer  to   avoid   carrying   a 
stock  so  varied  as  to  render  profits  unsatisfactory. 


SILK  waist  manufacturers  are  now  busy  working  on  late 
Fall  novelties  for  the  Christmas  trade.  Investigation 
brings  to  light  two  new  materials,  methalines  and  pay- 
ettes,  also  some  allover  laces  in  fine,  small  patterns  on  a  net 
background.  The  most  expensive  of  these  waists,  which,  b}' 
the  way,  are  in  great  profusion,  the  ten- 
dency being  towards  the  better  class  of  Novelties, 
goods,  are  made  extremely  full  in  front  and 
sleeves.  In  fact  one  model  measured  32  inches  across  the 
sleeve.  This  silk  waist  was  profusely  adorned  in  wood  silk 
insertions  and  edgings.    The  predominant  color  is  ivory  white. 


HEAVY  cotton  waists,  mattings,  piques  and  mercerized 
vestings  are  in  fair  demand  for  Fall.  For  housewear, 
they  are  very  popular  and  retailers  should  not  neglect 
them.  Early  slaughtering  by  some  manufacturers  has  loaded 
up  some  retailers  in  Summer  line,  which  prohibits,  in  many 
instances, theirparticipationin  the  jobsnpw 
thrown  at  them.  The  dulness  of  early  trade  Cotton  and 

forbade  jobbers  giving  expected  repeats  to  Flannel  Waists, 
manufacturers,  who  sometimes  slaughtered 
direct.  The  discontinuing  of  business  by  some  manufacturers 
also  tended  to  glut  the  market.  However,  warm  weather  has 
adjusted  matters  in  Summer  lines,  and  retailers  show  no  hesi- 
tancy in  placing  every  confidence  in  Fall  business  and  are  buy- 
ing freely.  Flannel  waists  for  Fall  and  Winter  are  in  good 
demand  owing  to  the  rigor  of  the  past  Winter  making  retailers 
careful  to  have  a  line  which  is  sure  to  be  in  demand  for  every 
day  use  in  such  severe  weather.  French  and  Scotch  flannel 
waists  are  both  good.  Plain  shades,  after  a  careful  round  of 
the  manufacturers,  seem  to  predominate.  Cardinals  at  pre- 
sent are  in  good  demand;  white,  sky-blue,  navy  and  black  are 
good.  Greens  and  greys  also  demand  attention  by  the  up-to- 
date  retailer,  while  champagne  is  a  novelty  which  must  not  be 
neglected.  In  the  fancies,  various  size  spots  in  F'rench  flannels 
are  shown  and  are  meeting  with  success  to  a  certain  extent. 
Scotch  flannel  waists  in  neat  Persian  stripes  are  another  line 
which  is  safe  to  stock.  As  stated  before,  however,  the  general 
trade  will  be  done  in  plain  effects,  with  a  few  sprinklings  of 
good  fancies. 
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Expecting  a  Heavy  Fall 

Trade,  we  are  prepared  to  give  earlj 

deliveries  on 


FLANNELS     JAPS 
MESSALINES 
BEDFORD  CORDS 


CASHMERES 
CREPE  D£  CHINE 
LUSTRES 


and  other  novelties  in   Waists. 

The  New  York  Silk  Waist  Mnfg.  Co. 

40  St.   Antoine  St  ,  Montreal. 


FALL  SAMrMES 

on  the  road. 

THE  BEST 


<*■+ 


ever 


<>hnwn. 


Orders 
Delivered 
in  10  Davs. 


'*»!/      ]Hl 


9" 


tm^H/m  *« 


•  «^\r* 


■ 


THE  CELEBRATED 


P.D. 


CORSETS 


ARE  THE  RECOGNIZED  STANDARD  OF  ALL 


High  Class 


CORSETS  \ 


This  cut  «howa  one  nf  our  latest  creations  "i  Long 

Hip.  Strnitht-Kront  effect*,  which  we  carry  in 

Mock    hII  prices.     .\-k  for  samples  ami  price 

list 


The}  have  undoubtedly  the  largest  sale 
in  all  countries.  This  has  been  reached 
solely  through  llie  merit  and  high 
qualities  of  the  goods. 


ftONIG  CgL  STUFFMANN, 


SOLE    Mil  si  s    I  op 
CANADA. 


11  Victoria   Square,    MONTREAL. 
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CLOAKS,    COSTUMES    AMD    SKIRTS 
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We  show  for  Fall  the  kind  of  goods  that  bring  business  to  you, 
as  well  as  to  us.  Styles,  prices  and  all  the  essentials  of  quick  sellers, 
profit  bearers,  and  pleased  customers.      What  more  is  necessary  ? 

See  our  samples  if  you  have  not  already  bought  from  us. 

We  want  your  trade,  that's  why  we  advertise. 


"Tf  Merchants'  Mantle  Manufacturing  Co. 


Limited 


LADIES*    READY-TO-WEAR 

Coats,  Costumes  and  Skirts. 


36  WELLINGTON  ST.  C.  and 
I,  3,  5  LEADER    LANE. 


TORONTO,  Canada. 


The  Empire  Manufacturing  Co., 

646  Craig  Street,  MONTREAL. 


Limited, 


The  Skirts  that  give  Satisfaction  to  the  Consumer  are 
the  ones  we  manufacture  to  retail  at  Popular  Prices  in 
all  the  Very  Latest  Designs. 

Our  Representatives  will  call  on  you  shortly  with  a  full 
range  of  Shirts  and  Skirts  in  Seasonable  Lines  for  sort- 
ing and  Spring,  1905. 

™£  Empire  Manufacturing  Co., Limlted 

646  CRAIG  ST.,  MONTREAL 


Skirts 
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THE  FALL  OUTLOOK. 

Tl  I K  opening  of  the  Kail  sejt»on  is  \\  < ■  1 1  within 
now,  and  ilu'  month  of  Angus!  will  sec  a  general 
clearance  of  Summer  linos  preparatorj    to  tin 
advance  Bhowing  of  Fall  garments.     Augu 
the  month   when   Parisian  Btyles,  as  translate! 
American  manufaturers,  are  beginning  t"  be  she  n, 
lumber  of  new   ideas  in  both  coals  and  suits  thai 
will  prove  more  or  less  popular  mtv  be  looked  for. 

Tlic  demi-fltted  24-inch  coal   will  be  the  popular  si 
I,,. i  only  here,  1ml  in  Ilu-  United  States,  as  the  large  maim 
focturers  over  there  arc  showing  fully  two-thirds  of  their 
sample  lines  in  this  style,  the  balance  being  made  up    >f 

e?  I  rn  ami  novelty  lines. 

Trade  promises  well  for  Fall.  At  onetime  it  was  feaivd 
dial  the  <'ol,|  and  laic  Spring,  following  a  most  Bevere 
Winter,  would  have  a  had  effect  on  buyers,  and  that  Pall 
orders  might  not  quite  come  up  to  the  mark.  This  has  in-'. 
however,  been  the  case,  and  orders  have  been  very  larsrs 
larger  considerably  than  those  for  last   Kali. 


THE  TOURIST  OR  BUTCHER  COAT 

FIUST  in  interest  in  novelty  lines  is  the  tourist  coat,  and 
it  is  expected  to  he  good  Tor  the  city  trad",  particu- 
larly   lor  early    Pall,   and.   when   lined,  right    the  ingh 
Winter.     This  coat,  as  the  name  implies,  is  v.n  v  loose 
am1  roomy.     One  merit  which  it  has  that  all  are  agreed  on, 
and  (hat  will  endear  it  to  the  average  buyer,  is  I  hat  it  will 
require  little  or  no  alteration.  For  so  long  as  it  is  a  well- 
eul   garments,  and  the  shoulders  are  well  shaped,  and  the 
curve,  or  rather  lads  of  curve,  in   I  he  under-arm  seam  :s 
ci  rrectly  cut,  no  trouble  in  fitting  will  he  experienced. 
The  three-quarter  length  is  the  popular  one  for  this  co.it 
separate  garment.    Tt  is  not  entirely  now  to  the  trade 
a-  it   has  been  largely  worn  in  the  American  cities  Eor  a 
couple  of  months  or  so.  in  both  linen  ami  pongee. 

The  coat  is  loose-fronted  and  double-breasted,  the  b 

i-  loose  and  is  drawn  in  just  above  the  waist  line  with  a 
bell.  Many  models  show  patch  pockets.  The  neck  is  col- 
larless,  or  it  has  a  collar  of  very  modest  proportions.  The 
Kail  models  are  skeleton  lined  ami  are  made  in  mannish 
mixtures,  tweed  effects,  coverts,  kerseys,  niellons.  etc.-  In 
the  Stabs  they  are  making  the  coats  in  large  plaids,  bot 
they  are  too  conspicuous  for  this  market.  Coats  ol  proof 
doth  are  made  in  this  style  and  will  take  the  place  of  ram 
ci  als.  These  will  also  answer  admirably  as  auto  or  driv- 
ing coats,  ami  for  a  wrap  to  wear  when  an  evening  coal 
would   not    be   desirable.      Tn   short.   Miry  will    fill   main    of 


There  are  always  a  few  styles  in  long  • 
Sunnier  i^  nearlj  over  ami  thoughts  are  turning 
••Id  weather.     A  Ion-  coat  that  has  possibilities  i     ii 

i  ii  coat .  only  in  three  qnai  ter  length. 
'Ihs  coat  is  ea  v  to  make,  as  onlj  the  extra  length  ha 
he  added  t<>  existing  styles;  ami  il  is  not  Unprobabli   that 
ci  als  in  this  style  will  make  their  appearance  before  lonjr. 

The  tourist  coal  is  featured  a-  i  roil  coat,  but  hen 
success  will  he  more  doubtful  than  as  a  separate  garment, 
a;  it   is  too  long  ami  ungainly.      \  shorter  and  somewhat 
mi  dilieil  style,  very  much  in  the  order  of  a  Norfolk  ja< 
w;il  likely  he  used   for  the  walking  suit. 

The  plain  tailored  suit,  will,  the  hip  length  cat  modi 
lied   From  separate  styles,  will  he  the  suit   of  Hi 
hut    for  the  city  trade  more  elaborate  Btyles  will  be 
as  well.    The-,'  will  all  require  Ihe  walking  skirt. 

Buyers  must  take  notice  of  :,  change  in  shape  m  -i     t 

they  are  CUt   with   more   fullness,  ii"l   al    the  top.  tint   from 

the  hips  down.    The  curving  of  tin,  seams,  to  gel  the  Hare 

about    the   feet    is  gone  and   Ihe  new  skirts  are  cut   stramh; 

down.    This  will  he  ihe  regulation  shape  in  Spring  skirts. 
Buyers  should  see  thai  the  Bkirts  they  select  now  an.  not 

cut   on  skimpy  lines,   for  these   will  he  likely  to  he  left   on 
I  heir  hands. 

In   high-class  lines  111   the  Slates,  there  is  a  separate 
coat   being  shown  thai   is  very  much  on  the  dolman  order. 
||   was  shown  late  last   fall  in  high-priced  furs.     Il   i 
mentioned  here  because  of  any  idea  that  it  will  be  one  i  i 
Hie   Styles   to   be    reckoned    with    in    coat    lines,    hut    rat'i    r 

that    its   re-occurrence   this   Kail   marks  a   tendency 

should  be  noted. 

The   broad-shouldered   effect    gained   by   the    built-oul 
sleeve  will  appear  only  in  the  bi  des,  a-  n  requires 

very  careful  tailoring  for  the  effect  to  he  lasting.    Often, 

•'Iter  a   little  wear,  the  sleeve  Bags  in,  in  a  manner  that   to 
say    the  least  of  it   is  nut   smart. 


Til!',  hulk  of  the  cloths  put  into  Kail  coats  ami 
of  staple  kinds,  such  a-  kerseys,  cheviots, 


FALL  CLOTHS. 

sun 
meltons, 

etc.     line    leal  hit    is   the    very   strong  call    for  CO 
lie     Ihe    early    trade.      Small    coats    "|     covert    cloth    had    a 
pionounced  vogue  in  the  Spring,  and  there  is  every  pros 
peel    of   another  good    run   on    them    when    the    Kail   Si 

opens.     Manufacturers  nave  brought  onl  coverts  for  i-aii 
w  ith  checked  hacks. 

The  sale  of  kerseys  has  been  larger  than  that  of  any 
other  (doth,   and    many   of  (hem   haw   been    in    the   hei 

wi  mhis.  though   the  tendency     all   along  the  ii> 
lighter  weight  goods.     For  the  Northwest,  how 

the  extra  uses  that  raincoats  are  often  put  to.  and  mncii      Winters  are  long  ami  cold,  weight  'he  first 

more  acceptably,  as  they  are  both  loose  and  warm.     As  an       siderations. 

extra  coat  for  the  city  trade  this  make  shonld  sell  well  Black  is  'he  heavj  seller  in  all  coat  lines;  cast 

hui   for  country  wear  it  i-  a  doubtful  number.  aT,  and  tl  i  few  browns  and  blues. 
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Oxfords  sell  in  siiinc  sections,  and  tweed  effects  are  also 
good.  Kit  separate  skirts  panama  weaves.  )»< >t  1 )  in  plain 
and  fancy,  are  extensively  shown,  and  lor  suits  plain  chev- 
i'  i  .  in  black,  brown,  and  bine  are  the  prevailing  material. 
Ueavy-weighl  fancies  introduced  tins  season  have  been 
accepted  wuh  favor  1>.\  the  manufacturing  trade  Tor  use 
a.-  the  basic  materials  lor  tin*  prospectively  popular  tourist 
coats.  These  in  a  general  sense  are  similar  to  fancies 
which  have  bad  a  vogue  in  the  men's  wear  trade,  and  will 
in  ;.ll  likelihood  have  a  good  run.  It  is  in  the  held  of  fan- 
cies that  the  speculative  instinct  linds  its  full  vent.  As  one 
prominent  woollen  goods  man  said:  "There  are  two  dis- 
trict sides  to  the  fancy  question.  There  are  those  who 
advocate  and  push  them  because  their  introduction  pro- 
vides an  opportunity  of  producing  novelties  and  hence 
realizing  good  prices  in  the  event  of  success.  But  on  the 
ether  hand,  in  addition  to  the  chance  of  failure,  there  is 
the  bugbear  of  cheaper  and  cheaper  imitations,  which  rob 
the  originator  of  well  deserved  profits.  But  nevertheless 
it  looks  as  if  fancies  will  have  their  due  share  of  attention 
this  Fall  am!  for  certain  elasses  of  trade  there  is  nothing 
to   take  their  place." 


Aug  .ISO* 

retailer     should   see   these  nia- 


NEW  SLEEVES. 

PAYS  an  authority  on  dress  in  New  York,  "The  ultra 
O  iashii  nable  woman  has  already  adopted  the  gigot  or 
leg-of-mutton  sleeve,"  winch  is  a  direct  reversal  of 
sleeves  as  they  have  been  worn  for  some  time  now.  Shir- 
rings  are  much  used  on  these  new  sleeves,  and  the  newest 
way  of  using  them  is  to  run  them  up  the  sleeve,  mosqne- 
taire  fashion.  The  Louis  sleeve  is  an  elbow  sleeve,  is  fin- 
ished with  a  Bounce,  and  is  tight  above;  this  will  influeuce 
dressy  lines.  The  Directoire  sleeve  is  a  pretty  wide  coal 
sleeve,  with  huge  turn-back  cuffs,  m  simple  tailored  styles 
the  coat  sleeve  is  increasingly  popular." 

CONCERNING  SKIRTS. 

MANUFACTURERS  report  a  satisfactory  increase  in 
Summer  business,  notwithstanding  the  drawbacks 
due  to  unfavorable  weather.  Travelers  are  sending 
in  repeals  constantly  and  stocks  of  Summer  goods  are 
pretty  well  cleaned  out.  The  demand  just  at  present  is 
for  light  weight  materials  in  washable  goods.  Crepe  de 
chines,  basket  cloths,  voiles  and  voil  de  Paris  are  also 
receiving   attention    from   careful    retailers. 

'I'he  lines  for  early  Fall  trade  have  been  pretty  well 
seen  bv  the  retail  trade.  There  is  a  marked  tendency  for 
the  better  (lass  of  goods.  Perfect  fits  can  in  most  cases 
be  secured  if  the  proper  care  is  taken  in  underskirts, 
which  form  the  lining  nowadays  of  the  skirt.  The  cer- 
tainlv  of  the  accuracy  of  the  class  of  goods  submitted  has; 
induced   retailers  to  slock  expensive  goods  with  no  qualms. 

The  demand  for  early  Fall  trade  has  been,  as  predicted, 
for  plain  materials  in  black,  navy,  and  the  popular  cham- 
pagne shades.  The  variety  in  which  trimmings  are  used 
forces  manufacturers  to  show  a  wonderful  complexity  of 
styles.  One  manufacturer  showed  a  line  for  Fall  com- 
prising over  two  hundred  samples.  The  retailer  must  here 
make  careful  selection  and  show  proper  discretion,  else  he 
mav  see  lit  to  regret  unjudicious  blunders.  All  told,  trade 
has  been  fairly  satisfactory  to  the  manufacturer.  Tailor- 
made  effects   in    tweeds   and    basket    cloths  divide    the   bulk 


of    the    trade,      .mil      e\er\ 
tcrials  in  his  range. 

A  feature  in  the  trimmings,  which  is  prominent  and 
sure  to  meet  with  popular  favor,  is  the  profusion  and 
intricacy  of  self-buttons.  They  are  arranged  in  an  end- 
less variety  of  designs.  There  is,  m  sympathy  with  the 
demand  lor  a  better  class  of  goods,  a  desire  for  more 
elaborate  trimmings.  Plaits  are  more  plentiful  than  ever. 
There  is  no  recognized  standard,  and  it  is  hard  to  say 
just  what  particular  line  will  meet  with  popular  favor. 
'I'he  retailer  is  on  the  safe  side  when  he  selects  a  line 
with  an  abundance  of  them.  Taffeta  straps  are  employed, 
along  with  innumerable  bits  of  braid  and  folds.  .Just 
what  class  of  trimming  is  most  popular  it  is  impossible 
to  say,  as  all  meet  a  ready  sale.  Tassels  seem  to  be 
about  the  only  trimming  which  a  retailer  is  safe  to  go 
without . 

For  the  late  Fall  trade  heavy  materials  will  soon  be 
shown  the  trade.  Frieze  zibelines  in  a  variety  of  weights 
are  sure  to  be  popular.  In  this  connection  the  retailer 
must  be  careful  not  to  buy  too  freely  of  the  heavier  class 
of  goods.  Two  years  ago  it  was  a  safe  and  judicious  in- 
vestment to  stock  them  largely,  but  there  has  been  a 
gradual  yet  sure  demand  for  light  weight  and  thin  ma- 
terials for  Fall  and  even  Winter  wear.  Manufacturers 
show  a  good  range  of  Venetians  for  Fall,  and  they  are 
safe  goods  to  stock.  This  is  a  perfectly  logical  outcome, 
as  there  are  many  occasions  when  a  heavy  skirt  is  en- 
tirely out  of  place.  Numerous  small  functions  of  a  social 
nature  create  the  demand  for  this  light  weight  class  of 
goods.  This  is  extremely  gratifying  and  satisfactory  to 
the  retailer,  as  it  relieves  somewhat  the  anxiety  caused 
bv  the  overloading  of  a  line  of  Summer  materials.  A 
good  display,  supplemented  bv  a  judicious  use  of  printer's 
ink,   will  awaken  any   latent   desires  for  these  goods. 

Manufacturers  are  busy  on  plans  for  Spring,  19(15,  and 
while  it  is  early  to  forecast  adequately  a  few  indications 
can  be  predicted.  There  always  has  to  be  some  change 
to  provoke  interest,  and  these  novelties  always  come 
after  long,  careful  and  judicious  deliberation,  supple- 
mented bv  the  designs  from  foreign  markets.  Light 
weight  materials  in  washable  goods  are  again  sure  to  be 
in  demand.  From  a  careful  consideration  of  the  trade 
this  season,  and  taking  into  consideration  the  foreign 
forecasts,  it  can  safely  be  predicted  that  basket  cloths, 
voiles,  voil  de  Paris  and  Venetians  will  meet  the  atten- 
tion of  the  trade  for  Spring.  The  colors  outside  of  the 
staples,  black  and  navy,  are  to  see  a  still  further  revolu- 
tion. Champagne  has  met  with  approval  this  season,  but 
is  sure  to  be  still  more  popular  next  year.  There  is  a 
noted  tendency  to  confine  the  shades  to  the  least  pos- 
sible number,  giving  both  manufacturer  and  retailer  a 
better  chance  to  clear  at  a  profit.  This  has  been  stead ilv 
developing,  and  In-  careful  judgment  on  the  part  of  the 
retailer  in  dealing  with  his  customers  can  be.  readily 
carried  out.  For  that  reason  there  will  be  fewer  novel- 
ties  in  colors  shown   for  Spring,    1905. 

'I'he  tendency  to  purchase  high-class  goods  with  a 
variety  of  trimmings  is  growing,  and  next  season  is  sure 
to  see  such  an  abundance  of  trimmings  that  the  popular 
taste  is  certain  to  he  satistied  before  the  season  is  quite 
on,  and  the  inevitable  reaction  is  sure  to  occur.  In  the 
opinion  of  one  manufacturer,  trimmings  will  be  seen  less 
than  this  year,  and  he  predicts  more  sober,  neat  and 
plain  effects.  How  true  this  may  be  is  only  conjecture, 
although  that  is  where  the  present  superabundance  of 
trimmings  is   sure   to  end. 
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c 


OLONIAL 

LOAK 

OMPANY 


7i^ 


\i  \m  i  mm  axRfl  of 
LADIES'  JACKETS,  COSTUMES, 

SKIRTS,  and  CHILDREN'S  REEFERS 
also  LADIES'  BLOUSES. 

Choice  line  of  I  all  Samples  now  ready. 


Wholesale 

trade   itnh  . 


383  St    Paul  St.,  MONTREAL 


Xmas  Goods 

NEW   LINES   JUST   ARRIVED 

TOYS,  FANCY  GOODS 
HOLIDAY  PAPETRIES 


The  finrsi  inn*  e\ir  ihown  t<>  the  tra<l<\  entirelj  new  and  renwrk&bJi 
cheap.     It  «iil  pay  yon  to  ..  »■  I  hose  before  ordering 

C.  A.  WEESE  &  SON 

44  Yonge  Street      £?      TORONTO 

Near  the  Station  and   the  Wharf 


THE  CHEAPEST  OF  THE!  ALL 


OUR 


MANTLES 


are  all   LEADERS  in 
price,  style  and  fit. 


TIT  GUARANTEED 


A  postal  will  brinj 

a  sample 


THE  EXCELSIOR  CLOAK  COMPANY 

Telephone  No.,  Main  3948. 

452  St.  James  St,     -     MONTREAL. 


NORTHWAY  GARMENTS 


We  are  Showing  To-Day  ;" £ , ;; 

DOVelties  in  Coats,  Suits.  Costumes,  Separate  Skirts,  and 
Children's  Garments — without  any  question  the  nicest  line  of 
exclusive  designs  we've  ever  had  the  pleasure  of  inviting  you  to 
inspect.  And  we  bid  you  welcome  at  any  time  to  visit  our  show 
rooms.  See  what's  here  buy  if  you  think  we  can  do  better  for 
\iui     we  believe  we  can. 


JOHN    NORTHWAY   CEL  SON,   LIMITED 

91-93  WELLINGTON  STREET  WEST,      <zr      jzf     TORONTO 
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TAT1STICS  of  failures  in  Canada  for  the  six  months 
ending  June  30  have  been  made  public.  As  com- 
pared with  last  year  they  are  far  from  satisfactory. 
Liabilities  exeeed  in  amount  those  for  any  year  of 
the  preceding  six,  although  the  number  of  failures  is 
less  than  in  1903.  The  total  number  of  failures  was  583,  as 
compared  with  492  last  year,  but  the  liabilities  were  $6,060,- 
733  this  year  and  only  $3,395,637  last  year.  Manufacturing 
failures  numbered  149,  with  liabilities  of  $2,354,498,  as 
against  107  failures  and  an  indebtedness  of  $1,045,843  a 
year  ago.  Trading  failures  were  420  in  number  and  $3,454,- 
968  in  amount,  against  $2,207,691  in  1903.  In  banking 
alone  was  there  any  improvement  over  1903,  two  small  sus- 
pensions of  $30,749  comparing  favorably  with  four  defaults, 
and  $2,139,225  the  preceding  year.  As  to  location,  the  chief 
increases  occurred  in  Ontario  and  Quebec,  but  every  province 
showed  more  or  less  rise  except  New  Brunswick. 

• 

EXPANSION  is  the  key-note  of  the  June  statement  of  the 
chartered  banks  of  Canada.  Since  1896  this  expansion 
has  been  constant  and  even  remarkable.  Naturally, now 
that  the  crops  have  begun  to  move,  an  increase  in  the  circula- 
tion of  bank  notes  was  to  be  expected,  but  it  must  have  been 
surprising  to  many  to  find  that  the  increase  of  June  circu- 
lation over  May  circulation  was  $300,000  more  this  year 
than  last  year.  Deposits  in  the  chartered  banks  expanded 
$2,754,861  last  year  between  May  and  June.  This  year  they 
expanded  $5,205,260.  The  chief  increase  in  deposits  is  shown 
in  the  deposits  without  interest  and  withdrawable  upon  de- 
mand. This  expansion  is  what  one  would  expect  to  find, 
establishing,  as  it  does,  normal  relations  with  current  loans 

and  discounts. 

*  • 

* 

IT  would  not  be  possible  to  find  a  more  intricate  or  compli- 
cated  money  system   than  that   at  present  in   vogue   in 

Manchuria.  This  is  owing  to  the  fact  that  they  have  not 
there  a  fixed  recognized  standard  of  silver  which  can  be  taken 
as  a  basis  for  exchange  operations.  Although  China's  cur- 
rency is  on  a  silver  basis,  yet  there  is  no  standard  of  silver 
common  to  all  their  provinces.  For  instance, the  silver  of  Niuch- 
wang  has  a  touch  of  99.2,  or,  in  other  words,  8  ounces  of  alloy 
to  992  ounces  of  pure  silver.  The  touch  of  the  silver  of  Liao- 
yang,  Mukden,  Kirin  and  Tieling  is  supposed  to  be  the  same 
as  that  of  Yingkou,  but  it  never  is,  Yingkou  silver  usually 
being  finer  by  1  or  2  ounces  in  the  thousand.  Kwangchingtsu 
silver  has  a  touch  of  99,  which  puts  it  below  Yingkou  silver, 
while,  on  the  other  hand,  Harbin  silver  has  a  touch  of  99.8 
which  puts  it  above  that  of  Niuchwang.  When  we  think  that 
the  touch  is  only  one  of  the  items  which  has  to  be  taken  into 
consideration  in  the  everyday  exchange  operations  which 
take  place  between  the  various  Manchurian  towns,  we  can 
understand  that  the  negotiating  ot  a  rate  between  Chinese 
currency  is  not  a  simple  matter.  This  constant  practice  in 
exchange  of  the  Chinese  banker  accounts  for  much  of  his 
quickness  of  perception. 

The  hard  coin  currency  in  Manchuria  consists  of  the  sycee, 
small  coin,  and  of  late  the  ruble  ;  yet  the  bulk  of  the  mer- 
chandise bought  and  sold  is  not  bought  or  sold  against  these 
hard  effectives.  All  prices  and  rates  quoted  are  against  trans- 
fer money  or  mo-lu  yingtzu — in  other  words,  goods  money,  or 
huo  yingtzu.  This  transfer  or  mo-lu  yingtzu  is  a  peculiar  and 
muddled  system.  The  arrival  of  the  ruble  and  the  establish- 
ment of  quick  communication  with  Manchuria,  thus  enabling 


the  rapid  transportation  of  treasure  to  and  from  Manchuria, 
is  in  large  part  responsible  for  the  muddling. 

The  transfer  money  is  a  purel}'  nominal  currency  not  sub- 
stantiated in  any  way  by  an  effective — in  other  words,  it  is  a 
credit.  We  will  say,  for  instance,  that  a  merchant  starts  busi- 
ness in  Niuchwang  and  that  his  capital  is  deposited  in  some 
bank  in  Shanghai.  The  first  thing  he  will  do  will  be  to  sell 
his  draft  on  Shanghai  in  the  market  at  the  market  rate.  The 
purchaser  will  transfer  to  the  credit  of  the  merchant  at  the 
place  where  he  banks  the  equivalent  in  transfer  money  of  his 
draft,  and  with  this  credit  he  can  purchase  his  goods  or  do  his 
banking.  This  transfer  money  can  at  any  time  be  sold  for 
silver  or  ruble  effectives. 

The  Chinese  year  has  four  settling  days  or  mao-kou,  when 
all  transfer  money  which  has  been  issued  has  to  be  released 
The  method  of  redeeming  transfer  money  has  undergone 
several  changes  during  the  last  few  years.  The  first  system 
was  that  transfer  money  should  be  redeemed  at  full  value  in 
hard  silver  at  the  end  of  every  three  months.  This  system  was 
continued  until  about  two  years  after  the  Japanese  war.  Dur- 
ing this  period  the  effective  currency  was  sycee  and  copper 
cash,  small  coin  not  having  then  made  its  appearance  in  large 
amounts. 


NOTES. 

The  International  Association  of  Accident  Underwriters 
will  meet  at  the  Royal  Muskoka  Hotel  in  July,  1905. 

The  Crown  Bank  of  Canada  has  purchased  the  private 
banking  business  of  J.  G.  Hallett  &  Co.  at  Woodbridge. 

The  Crown  Bank  of  Canada  opened  its  Toronto  office  at 
34  King  street   west  on  July   1,  Mr.  J.  A.  Ready  being   local 

manager. 

The  Michigan  Bankers'  Association  were  guests  of  the 
Toronto  bankers  on  July  28.  A  banquet  was  given  in  the 
evening. 

Mr.  Robie  Unioke,  who  died  at  Halifax  on  July  4,  was  for 
years  president  of  the  Halifax  Banking  Company,  recently 
merged  into  the  Canadian  Bank  of  Commerce. 

A  movement  is  on  foot  among  Canadian  manufacturers  to 
establish  a  mutual  fire  insurance  company.  The  Canadian 
Manufacturers'  Association  is  fathering  the  scheme. 

The  shareholders  of  the  Traders'  Bank  of  Canada  passed 
a  bylaw  at  the  last  annual  meeting  authorizing  an  increase  of 
$1,000,000  to  the  bank's  capital  stock  to  bring  it  up  to 
$3,000,000. 

A  new  series  of  notes  for  the  Imperial  Bank  of  Canada  has 
just  been  engraved  in  England.  The  $100,  $50  and  $20  de- 
nominations will  be  almost  double  the  width  of  those  now  in 
use,  though  of  the  same  length. 

The  agents  in  Vancouver  and  New  Westminster  of  the 
British,  Canadian  and  American  insurance  companies  have 
given  notice  to  the  insurers  that  the  rates  of  premium  against 

fire  have  been  advanced. 

The  assets  and  good-will  of  the  Banco  del  Comercio,  Ha- 
vana, Cuba,  have  been  purchased  by  the  Royal  Bank  of 
Canada.  This  is  the  second  Cuban  bank  to  be  purchased  by 
the  Royal  Bank. 

A  new  fire  insurance  company  has  been  organized  in  Lon- 
don, Ont.,  to  be  known  as  The  Universal  Fire  Insurance  Com- 
pany. The  directors  are  :  Francis  Love,  W.  E.  Saunders,  R. 
K.  Cowan,  T.  B.  Escott,  W.  H.  Wortraan,  A.  B.  Greer,  J.  W. 
Jones,  John  Garvey  and  Dr.  W.  F.  Roorac. 
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FINANCE    AND    INSURANCE 


D         I  la 


W 


ESTERN 


Incorporated 
1851 


•     •     • 


ASSURANCE 
COMPANY. 


FIRE 

AISD 

MARIHE 


He.aomce        capital 
Toronto,       Assets,  over 
Oflt.  Annual  Income 

HON.  GEO.  A.  COX.  President. 


$2,000,000.00 
3.546.000.00 
3.678.000.00 


J.  J.  KENNY,  Vice-President  and  Plan.  Director. 

C.  C.  FOSTER,  Secretary. 


sy  Money  *&* 

CAN  BE    SAVED    BY  MEANS 
OF  AN  ENDOWMENT  POLICY. 

YOU  CAN  ONLY  SECURE 
SUCH  A  POLICY  WHILE  YOU 
ARE    IN    GOOD    HEALTH. 


Pamphlets  and  Full  Particulars  regarding  the 

New  Accumulation  Endowment  Policy 

sent  on  application. 


Confederation  Life 


ASSOCIATION. 


W.    H.    BEATTY,    PRESIDENT. 
W.C.  MACDONALD,  J.    K.    M  AC  DO  N  ALD, 

ACTUARY.  MANAGING    DIRECTOR. 


HEAD    OFFICE, 


TORONTO,  CANADA. 


MANUFACTURERS  AND 
MERCHANTS. 

It  may  be  necessary  for  your  staff  to  have  fidelity 
bonds.  We  act  as  surety  on  such.  We  are  known  the 
world  over. 

Write  to  us  for  terms  and  particulars. 


The  London  Guarantee  4  Accident  Co.,  Limited, 

D.  W.  ALEXANDER,  >  .cneral  Manager  for  Canada, 

Canada  Life  Building.         -  -  •  TORONTO. 


BRITISH  AMERICA 
ASSURANCE    COMP'Y 


FIRE    AND    MARINE. 


Incorporated   1833 


JH  CAPITAL,    11,000,000.00 
TOTAL  ASSETS,  12,024,096.02. 
LOSSES  PAID  siMi-:  ORGANIZATION,  f2S.886.006.82. 

HEAD  OFPICE,        -        BRITISH  AMERICA  HUILIMNO. 
Cor.  I'ront  and  Scott  SU.,  Toronto. 

BOH  <.!•'>  a  0OS   President       J.  J.  kknny.  vie- president 

P,  H.  BIM8,  Bei  ivtiiry.  ami  Managing  Director 


THE  CANADIAN  BANK 
OF  COMMERCE. 


Paid-up  Capital, 
Rest, 


$8,700,000 
$3,000,000 


HEAD  OFFICE  :     TORONTO,  CANADA. 

hon.  geo.  A.  COX,  President       B.  K.  walker.  General  Manager. 

The  oflices  of  this  Bank  number  110,  distributed  as  folli 


LONDON.  ENG  . 

60  Lombard  Bl  .  I 
,ii.T"n  Alexander,  Manager. 


m;\v  CORK,  s  v  . 

Place. 
Win  OrajandB  H  Walk«r.  Agent* 


101  Branches  throughout  Canada,  including  the  following  : 


MON1  i:KAI„ 

I  II    Muthcwson,  Manager. 
HALIFAX, 

II  N    Wallace,  Manager, 
w  [NNIPBO, 

John  Ainl.  Manager. 
ST   JOHN,  N.B., 

.1    O.  Tuylor,  Manager. 
DAWSON, 

1)    A    Cameron,    Manager. 


TORONTO, 

John  0    Kemp,  Manager 
VAN!  OTJ\  KB, 

Win    Murray.  Manager 
OTTAWA, 

Robert  Kill.  Manager. 
VICTORIA, 

Manager. 
HAMILTON. 

I)    II    Dcu-ar,  Manager. 


G  Branches  in  the  Tinted   States.    Including  the   principal 
cities  of  the  Tactile  Coasf  i 


s.\N  IT:  LNOI800,  I   \l. 

And    Kuins.  Manager. 
BKAOWAY,  ALASKA. 

II    M    Lay,  Manager. 


BBATTLK,  WASHING  [ON, 

O.  V    II. ill.   Maoagei 
PORTLAND,  OKI  I 

K    A    Wyl.l.   Manager 


A  General  Banking  Business  Transacted. 
Foreign  Exchange  Bought  and  Sold. 

The  distribution  of  its  Canadian  branches  covering  all  the  principal 

cities  anil  towns  throughout  the  Dominion,  its  own    offices  in    Kngland 

and  the  United  Btates,  and  Its  correspondents  In  all  parts  of  the  world, 
enable  The  Canadian  Bank  of  Commerce  to  offer  unexcelled  facilities 
to  merchants,  manufacturers  and  exporters  for   the  transaction  of 

their  bUSi]  I 


CAPITAL    PAID    UP, 
RESERVE    FUND, 


SI.OOO.OOO. 
I.OOO.OOO. 


THE  METROPOLITAN  BAM. 

dii;i  '  rORfl 
B  n   wahdkn.  D.D.,  Pnridanl      B  .1   MOOR]  lent 

D    BL  THOMPSON    I   I     K.<       HtaHonorW    MORTIMRR  OLARB    K' 
T1U>»    BB  \l'-ll  \"    - 

HEAD  OFFICE.     -    TORONTO. 
w   D  tu  >-  -  iCaa  k'>*k. 


GENERAL 
BANKING 
BUSINESS 

TRANSACTED 


SAVINGS   DEPARTMENT 

at  all  Brai 
At  i  "I  n  i  -  BOLK  I  n  D 

Drafts  Bought  and  Sold. 
Letters  of  Credit   Issued. 
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Hitchcock,  Williams  &  Co 

The  Fancy  House  of  London 


JZ.-1_&T 


i,«d 


Established  70  years. 


Special  Attention  to  Canadian  Requirements 

Buyers  will  always  find  the  latest  Novelties  in  Stock,  and  the  Specialties  for  which  this  House  is 
so  widely  known,  are  : 

Millinery  Materials,      Fancy  ace    Goods, 

Prints,  Silks,  Velvets  and 

British  and  Foreign  Dress  Materials, 

Chiffons,  Ribbons  and  Trimmings, 

Blouses,  Fancy  Costumes,  Mantles  and  Furs. 

OUR  CANADIAN  REPRESENTATIVE,  Mr.  Cliffe,  takes  a  full  line  of  samples  of  these  goods  twice  a  year, 
and  if  you  are  not  now  on  his  calling'  list,  drop  him  a  line  at  Windsor  Hotel.  Montreal. 

Requests  for  Samples  sent  direct  to  London  will  receive  immediate  attention. 

Hitchcock,  Williams  &  Co.,  st.paui's  churchyard 

LONDON,  England 


SIR  G.   WILLIAMS,  F.   G.  WILLIAMS, 

H.  WILLIAMS.  A.   T.  WILLIAMS. 
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Somrthinic     Ah. ml      1  allor   madra    lor    Au- 
tumn        ."ummcr      Qmm         kctornicd 
l)fc»i      "lllllncr)    Slylci 

I\()\  IKIES  from  authoritative  sources  lead  to  the 
informal thai  the  rounded  basque  will  be  a 
feature  ol  tailor-mades  foi  the  Autumn,  and  one 
smart  west  eud  tailor  dwells  upon  the  charm  ol  the 
severely  simple  coat,  Bingle-breasted  and  cu1  with 
.i  deep  basque,  the  corners  ol  which  .u<  nicely  rounded. 
With  this  coai.  which  1  should  add  in ..  the  figure  like  a 
glove,  immaculate  cul  is  an  essential.  Ii  is  turned  back 
at  the  neck  like  a  man's  coat,  and  merely  finished  with 
stitching,  the  sleeves  being  small. 

Success  is  also  prophesied  for  the  shorl  Bacque  coal  ol 
velvet,  with  large  sleeves  and  a  large  collar;  and  also  for 
the  baited  coal  ol  velvet,  with  extended',  rounded  fronts, 
lined  with  satin  and  l rimmed  with  gaion,  Pane]  galon 
will,  indeed,  be  the  correci  trimming  for  both  velvel  and 
cloth. 

Bodices. 

The  swathed  bodice,  which  has  been  feeling  its  wav 
latch,  will  be  among  Autumn  modes  in  silk,  velvet,  and 
other  supple  fabrics,  the  foundation,  ol  course,  fitting  the 
figure.  The  swathed  velvel  bodice  is  a  particularly  hand- 
some mode 

Whether  swathed  or  not,  the  coming  tight-fitting 
bodice  concludes  in  a  sharp,  deep  point  in  front.  The  new 
evening  bodice,  in  fact,  is  quite  in  the  old-fashioned  style 
—small  and  tight-fitting,  without  sleeves  save  for  a 
drapery  of  lace  or  chiffon,  and  worn  with  a  berthe  or 
tucker  at  the  neck,  while  the  fastening  occurs  at  tin- 
back. 

Crinoline  as  a  Skirt  Support. 

\  Vienna  correspondent  semis  the  following  interesting 
note  :  "The  Summer  gowns  made  with  ultra  full  skirts 
Call  for  some  support,  and  the  one  most  in  favor  with 
ureal  modistes  is  a  shaped  band  or  crinoline  at  the  bot- 
tom about  nine  inches  deep,  edged  with  three  narrow 
bands  ol  veiv  flexible  Steel.  Some  dressmakers  only  use 
a  narrow  band  with  one  row  of  steel,  lint  this  is  not  so 
satisfactory,  and  the  woman  who  noes  in  for  the  criu 
at  all  must  wear  it  properly.  The  fashion  will  never 
for   men    abhor    it.   and    it    is   amusing    to   note     how 

soon  a  mode  loses  favor  in  the  feminine  eye  if  man  criti- 
cises it   unmercifully." 

Some  vcrv    charming  examples     are     now   being   made 

here  for  wear  at  Ostcnd.  One  is.  of  course,  white  linen. 
with  the  lower  part  of  the  skirt  trimmed  with  insertions 
of  imitation  point  d'lieland.  which  is  so  arranged  that  it 
forms     a     shaped     flounce     of  trellis  work  about    twenty 

niches   deep    in     front,    and   over     a    yard    deep    at    the   back 

Ii  is,  of  course,  mounted  over  white  taffeta,  and  the 
bodice  is  made  to  match  The  general  effect  is  very 
unique  and  cool. 

\  thicker  gown  has  the  skirt  ol  line  white  cloth 
trimmed  witii  two  rows  of  Irish  lace  insertion  between 
broad  bands. 

High  Crowns  in  Hats. 

The  re-introduction  of  the  directoire  bat,  or  ha1    with 

high  small  crown,  is  veiv  welcome,  and  will  lead  to  some 
charming    specimens    of    millinery     for    the    Autumn,      since 

thio  nigh-crown  hat   is  seen   to  particular  advantage     in 


Velvet,     and     the     velvet       li.it      will     In'     ..     slumr     halm 

coming  milliuci  v 

\  surfeit  ol  flat  or  crownless  hat.  has  led  to  .,  general 
feeling  for  high-crowned  millinery,  and  there  i.  something 
particularl)  smart  about  the  delicate  shapeliness  ol  the 
directoire  crown,    which     we  shall    «e    iwathed    with     oft 


satin    ribbons    run    through    buckles    and    plumed      at       (he 
lefl    side 

Reformed  Dreas. 

Considerable    at  tent  ion    is    being    mined    in    England    to 

the   question    ol    reformed    dress        \    study    of    the      many 

charming   designs   "made   in   Germany"    ami    Holland     in 

the   interests    of     reformed     dress   will   speedily   convince 

those      who      are    still    doubtful    about     the    possibi  |i  I  j< 

combining  the  s-rutlv   hygienic  with   the  b<  that 

they   have  no   need    for  anxictv    on    thai    score — at 

with     regard   to    the  house  dn  rests     upon     the 
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ground,  which  can  be  just  as  lovely  as  the  dress  made  m 
two  distinct  portions.  The  short-skirled  reformed  dress 
may  still  diner  iroin  the  fashionable  woman  s  idea  of 
what  suits  her,  but  then  not  all  ol  us  care  to  wear  the 
trottoir  skat  even  though  unattached  to  the  bodice. 

A  reception  toilette  made  for  a  German  lady  is  oi 
mile  can  de  nil  soft  silk,  gracefully  following  the  curves 
ol  the  figure  and  having  sleeves  of  transparent  sea-green 
chiffon,  falling  in  loose  draperies  about  the  arms  and 
caught  at  the  wrists  into  lace  bands.  A  single  stole  of 
wide  lace  falls  from  neck  to  loot,  down  the  centre  ol  the 
gown,  and  is  continued  over  the  shoulders,  where  it  is  ex- 
tended along  the  arms  lor  a  lew  inches  and  attached  to 
bracelets  ol  lace.  This  iorms  an  original  decoration  to 
the  upper  part  oi  the  sleeves. 

The  reformed  coat  is  seen  at  its  best  with  an  empire 
bodice  piped  to  the  skirt  and  trimmed  with  lour  huge 
buttons.  Smgie  or  double  collars  and  pleated  bell  sleeves 
complete  the  design. 

All-in-One  Dresses. 

What  the  Parisian  dress  artist  can  do  in  the  way  ol 
(Haling  all-in-one  dresses  was  publicly  demonstrated 
some  months  ago,  when  English  women  had  the  oppor- 
tunity ol  seeing  in  the  west  end  a  collection  of  the  loveli- 
est French  toilettes  made  on  hygienic  lines.  No  one  would 
have  imagined  from  the  appearance  of  the  dresses  that 
they  differed  in  any  way  from  the  orthodox  fashionable 
two-part  or  three-part  toilettes.  Some  were  built  to  re- 
semble smart  bodices  and  skirts,  others  appeared  to  con- 
sist of  skirt,  blouse  and  bolero.  Yet  each  dress  was 
slipped  on  in  one  and  the  weight  was  borne  by  the 
shoulders.  They  were  triumphs  in  the  way  of  all-in-one 
dresses,  and  quite  the  smartest  examples  of  their. kind 
that  imagination  can  picture. 

Ostrich  reamers  Prominent. 

In  the  preparation  lor  the  new  season  the  majority  of 
I  he  houses  are  counting  on  doing  exceptionally  well  with 
ostrich  leathers  for  the  trimmed  hat  business.  Indica- 
tions now  are  that  ostrich  tips  will  be  revived  in  a  re- 
markable degree.  This  will  be  a  change  from  the  long 
plumes  and  will  afford  greater  opportunity  lor  novel  use 
of  ostrich. 

There  are  new  forms  of  curling  feathers  and  plumes. 
The  Nell  Ci  wynne  feather  is  a  novel  mode  ol  curling  an 
ostrich  plume.  New  arrangements  of  tips  and  leathers 
will  give   them  almost  the  value  of  novelty. 

Velvet  loilage  and  flowers  in  the  new  Fall  colors  will 
In  something  desirable  to  use  in  carrying  out  flic  mono- 
tone elfects  in  hats. 

In  the  ornament  line  there  is  a  good  use  of  jet  indicat- 
ed. The  jet  seemingly  will  be  preferred  by  the  better 
trade  in  preference  to  metal  ornaments. 


.Mr.  \Y.  II.  his.  traveler  for  Koberl  Taylor,  wholesale 
milliner,  was  drowned  at  Stoney  Lake,  July  '_'<>. 

Messrs.  Davidson,  Mitchell,  Denton  and  Dunning,  buy- 
er., Jur  John  Maedonald  &  Co.,  are  in  Europe  on  buying 

I  rips. 

Mi-.  Edwin  Mills,  of  Stanley  Mills  &.  Co..  Hamilt.m, 
Qnt.,  is  seriously  ill  in  Muskoka,  from  inflammatory  rhen- 
m;:t  ism. 

Mr.  (1.  L.  Cams,  of  Greenshields  Limited,  is  spending  a 
well-earned  vacation  with  his  family  at  Little  Metis,  Cnic. 
Qu< 

Mr.  11.  W.  Bonnell,  formerly  of  the  carpet  department 
of  the  W.  H.  Brock  Co.,  Toronto,  has  accepted  a  position 
mi  the  traveling  staff  of  Greenshields  Limited. 

Mr.  Lewis  Dexter  has  resigned  from  the  managership 
of  the  Canadian  Colored  Cotton  Mills  Co.  at  Milltown, 
N.  I!.,  and  been  succeeded  by  Mr.  -I.  W hidden  Graham. 

Owing  to  Hie  ill  health  of  Mr.  G.  K.  Anderson,  of  G.  ft. 
Anderson  &  Bros.,  dry  goods  merchants,  Brampton,  the 
firm  have  sold  out  to  Messrs.  Crawford  &  McCul lough. 
'1  he  Dry  Goods  Review  hopes  that  the  rest  from  business 
will  restore  Mr.  Anderson  to  full  vigor  and  health. 

Mr.  Calmer,  of  Debenham,  Caldecott  &  Co.,  has  just 
returned  from  the  European  markets,  having  purchased 
there  a.  huge  stock  ok  millinery  an  I  fancy  dry  goods. 

Rev.  John  Gillespie,  first;  rector  of  the  Church  of  the 
Messiah,  Toronto,  died  July  -.\.  In  lHnii  he  founded  the 
hat  and  fur  business  of  J.  Gillespie  &  Co.,  now  under  the 
name  of  the  Gillespie  Fur  Co. 

Mv.  Win.  Buell,  representing  Greenshields  Limited,  will 
be  in  Toronto  during  the  millinery  opening  ami  Toronto 
Exhibition,  and  will  make  room  U02  Carlaw  Building,  Wel- 
lington  street,  Ins  headquarters. 

Miss  Annie  Doiroii,  an  employe  of  James  i'afon  &  Co.. 
Charlottetown,  1'.  E.  L,  has  won  a  gold  watch  in  a  compe- 
tition held  by  the  Truro  Knitting  Mills,  for  the  besl  de- 
scriptive name  lor  their  ne\s  ladies'  underwear. 

Mr.  Deiinel,  of  the  Deiniei  Linen  Mesh  Co.,  Montreal, 

his  just   returned  from  a  business  trip  to  the  factories  m 

Germany  ami  England,     lie  leaves  Montreal  again  shortly 

for  a  four  of  inspection  of  the  agencies  ol  the  firm  through- 

•  out  the  L  luted  States. 

Air.  f.  Mishkin,  formerly  of  me  American  Silk  Waist 
Co..  has  severed  his  connection  with  lhat  linn  and  is  now 
manufacturing  for  himself  at  1853  Notre  Dame  street, 
Montreal.     His  factory  is  equipped  with  the  latest  machin- 


A   good   deal   of   talk  is  heard     of   rough   materials     for       erv  :111,i  ;l  specialty  is  made  of  popular-priced  goods. 


millinery.  But  the  falling  off  of  the  demand  in  beavers 
last  Winter  toward  the  close  of  the  season  and  the  cheap- 
ening ol  many  kinds  oi  rough  materials  would  seem  to 
mate  a,  marked   revival  of  the  rough  effects  doubtful. 

A  great  deal  will  doubtless  be  done  with  the  high- 
class  ready  trimmed  hat.  Ahum  lac  Hirers  are  preparing 
most  excellent  lines  in  these  hats  to  offer  the  merchant 
trade.  It  is  getting  more  and  more  toward  two  distinct 
classes  of  goods  in   the  millinery   business. 

A.    ME  CI  IAN. 

PERSONAL  MENTION. 

Mr.  Gaunt,  of  Mark  fisher  &  Sons,  is  on  a  business  trip 
in  the  Old  Country. 

Mr.  S.  A.  Jacobs,  of  the  New  \  oik  Silk  Waist  Co.,  e\- 
pi  ets  to  leave  shortly  for  a  holiday  trip. 


Air.  D.  c.  McNaughton,  accompanied  by  Mr.  L.  M.  Har- 
ris, who  has  charge  ol  the  staple  department  m  (,iee:i- 
shiilds  Limited,  will  be  in  Toronto  during  the  millinery 
opening  and  Toronto  Exhibition  and  will  make  room  u02 
Cailaw   Building,    Wellington  street,  his  headquarters. 

Mr.  Max  G.  Colin,  the  Broadway  (New  iork)  merchant, 
has  had  a  very  enjoyable  trip  to  Montreal  and  Toronto. 
Mr.  Conn  was  very  favorably  impressed  with  the  growth 
.•tin1  sedulity  of  these  two  Canadian  cities.  He  speaks  m 
the  highest   terms  of  the  courteous  treatment  be  received 

In. in  the  business  men  he  called  upon,  and  thinks  that 
Canada  has  a.  great  future,  due  to  its  ningmlieent  resources 
ami  progressive  people. 
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Telephone:    4519    Holborn. 

G00Ds»sWIN 


WHEN   IN   LONDON 

CALL  AT 

119  CMrterlioiise  St, 

AND   SEE 

The  STANDS 
of  TO-DAY. 

CHARMING.  RATIONAL. 

FASHIONABLE. 


ORDERS 


LISTS    FREE 


GOODWINS 

HATTON  WALL. 
HATTON  GARDEN 

LONDON,    EC. 


AMERICAN 
IRAWERS  SUPPOR 

{ ■<■■ 


HOLDS  EM   UP 

FOR   FAT  MEN.  LEAN   MEN,  AND 
ALL  KINDB   OF  MEN. 

WE    WANT  TO   TELL   YOU  ABOUT  OUR 

"AMERICAN"     DRAWERS     SUPPORTER. 

IT  IS  A  NEAT,  INEXPENSIVE,  INDISPENSABLE  AND 
QUICK  SELLING  ARTICLE.  SUPPORTS  DRAWERS 
PERFECTLY.  HOLDS  BELT  IN  PLACE  WHEN  SUS- 
PENDERS ARE  NOT  WORN,  AND 

"IT  HAS  A  CHAIN   HOLD." 
TO    WHICH    WATCH    CHAIN    OR    KEY    CHAIN    CAN 
BE     ATTACHED THIS     IS     A     BIG     THING,     ES- 
PECIALLY IN  SUMMER,  WHEN  VEST  IS  NOT  WORN. 


COSTS    YOU 
SELLS     FOR 


SI.OO  PER  DOZ.  PAIRS. 
15    CENTS    PER    PAIR. 


—ORDER  FROM  YOUR  JOBBER,   OR- 

J.  V.  PILCHER  MFG.  CO.  Louisville,  ky. 


We  will  send  on  trial  to  Works 


any  size 


ofom  HIGH-CLASS 


Corundum  Emery  Wheels 

made  up  to  60  inches  in  diameter,  to  I-  different  systems 
for  any  variety  of  |>  rposes 

Corundum  Emery  Saw-Sharpening  Wheels 

for  automatic  as  well  as  for  ordinary  sharpening  machines. 

On  Sale  for  over  30  years.  Weekly  output  of  Emery  Wheels,  about  20  tons. 

THE  GENUINE  NAXOS. EMERY  COMPANY 

NAXOS-UNION 

Frankfort-on-Main  (Germany) 

Letters  :   Naxos-Union,   Frankfort-on-Main  (Germany) 
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CONDI  riOiNS  in  the  raw  cotton  market  are  no  more 
satisfactory  than  they  have  been  for  a  year  and 
a  half  and  no  one  seems  to  have  much  idea  what 
will  happen.  At  present  cotton  is  quoted  at 
e  lit.!).")  and  around  this  it  has  wavered  for  over 
a  month,  going  up  to  about  11.50  and  then  dropping,  it 
is  certain  that  stocks  of  raw  cotton  arc  small,  especially 
in  this  country.  England  appears  to  be  a  little  better 
lixed  in  this  respect,  and  Liverpool  has  to  an  unusual  ex- 
Uri  controlled  the  market  for  some  time.  It  is  doubtful 
ii  a  mill  could  procure  the  quality  necessary  at  the  pres- 
ent time,  and  at  the  price  quoted  it  is  certain  that  it  could 
not,  Until  the  September  lists  come  out  there  will  be  no 
reduction  iu  cotton  fabrics,  and  mucii  a*  one  may  hope  for 
and  expect  lower  raw  cotton  when  the  new  crop  arrives,  if 
it.  v  cotton  remains  at  11  cents,  Spring  prices  will  not  be 
changed. 

Stocks  of  both  raw  and  manufactured  cotton  are  very 
low.  Wholesale  houses  and  retailers  have  been  buying 
from  hand  to  mouth  for  a  year,  aud  are  pretty  well  cleaned 
our  now.  This  accounts  to  a  great  extent  for  the  strength 
of  raw  cotton  in  face  of  a  Government  leport  of  11,5UU,0UU 
bales,  a  crop  of  about  a  million  above  the  average.  Tho 
consumption  of  cotton  has  decreased  but  little  and  it  is 
the  ught  that  the  extra  million  bales  will  be  consumed  in 
placing  stock  where  it  usually  is  at  tins  time  of  the  year. 
At  the  same  time  this  amount  is  over  a  million  and  a  half 
above  the  estimated  crojj  for  last  year,  so  that  prices  will 
surely  reach  a  lower  level  at  some  time  Everybody  who 
buys  is  waiting  for  the  drop,  but  they  have  waited  for  a 
year  and  more.  It  has  been  threatened  by  some  that  unless 
Canadian  nulls  lower  their  prices  when  the  new  lists  ap- 
pear, more  birying  will  be  done  in  the  States.  They  claim 
that  they  can  now  get  goods  over  there  and  pay  the  duty  at 
the  same  price  as  here^  if  not  less.  A  -igniiicant  step  m 
the  United  States  was  the  lowering  of  prices  on  bleached 
and  colored  cotton  goods  from  5  to  15  per  cent,  but  this  is 
i  ft'set  by  tlie  fact  that  the  nulls  are  not  making  money  at 
present  figures. 

There  is  an  insistent  demand  among  retail  circles  for 
!<  wer  cotton  fabrics.  They  argue  that  cotton  has  dropped 
six  cents,  but  they  fail  to  remember  that  fabrics  never 
wont  above  12.50,  or  thereabouts.  Take  a  quotation  of  11 
cents  and  by  the  time  the  cotton  is  laid  down  it  means 
12  cents  at  least,  and  to  this  must  be  added  the  fact  thai 
a  newspaper  quotation  of  11  cents  does  not  mean  that  cot- 
ton can  be  had  for  that.  It  is  merely  a  stock  exchange 
price  that  represents  very  little  except  for  speculation  pur- 
I"  -os.  in  all  probability,  it'  a  manufacturer  went  into  the 
cpen  market  to  buy  now  he  would  pay  from  111-2  to  12 
cents  for  anything  he  would  use.  The  argument  is  made 
that  futures  are  bringing  no  more  than  91-2  anil  the  ques- 
tion  ashed   why  the  mills  do  not  buy  it   at   that.     It  must 


be  remembered  that  cotton  bought  for  October  delivery 
could  not  be  made  up  into  fabrics  immediately.  It  takes 
a  long  time  to  prepare  the  cotton  for  spinning  and  weaving, 
so  that  October  cotton  would  be  unavailable  for  months. 
In  their  consideration  of  future  prices  the  mills  will,  no 
doubt,  be  strongly  influenced  by  the  present  indisposition 
of  buyers  to  purchase  more  than  is  immediately  required. 

•  • 
• 

The  dividends  paid  by  a  joint  stock  company  are  sup- 
posed to  represent  distributions  of  profit;  and  if  business 
is  bad  and  the  profits  are  not  being  earned  then  it  is  to  be 
expected  that  the  distributions  will  be  interfered  with  if 
the  directors  have  the  courage  to  admit  the  true  state  of 
affairs.  In  this  connection  the  recent  wild  fluctuations  in 
the  price  of  raw  cotton,  both  here  and  m  New  England, 
have  badly  upset  the  trade.  The  result  has  been  another 
cut  in  Canadian  cotton  dividends.  The  Canadian  Colored 
Cotton  Co.  have  announced  the  discontinuance  of  their  4  per 
cent  dividend.  This  places  the  Montreal  Cotton  Co.  in  the 
position  of  being  the  only  large  concern  which  is  now  pay- 
in:  dividends.  The  predicament  of  the  cotton  manufac- 
turing industry  in  Canada  has  thus  resulted  in  one  after 
another  of  the  companies  dropping'  its  dividend  distribu- 
tion to  shareholders.  The  only  radical  conclusion  is  that 
the  most  honest  and  courageous  method  has  been  taken  to 
pint  the  industry  on  a  fair  basis. 

* 
At  a  meeting  of  the  cotton  manufacturers  of  .Fall  River 

on  July  7.  representing  $1,500,000  of  the  $3,000,000  in  that 
city,  it  was  decided  to  reduce  the  wages  of  the  operatives 
12  1-2  per  cent,  jiie  final  announcement  was  made  on  the 
Mh.  and  the  reduction  was  to  date  from  the  25th.  On 
that  date,  however,  the  operatives,  25,000  in  number,  went 
on  strike,  and  indications  point  to  a  prolonged  warfare. 
All  the  mills  are  included  save  one,  and  it  is  certain  thar 
this  will  join  the  demand.  It  is  suggested,  and  with  some 
reason,  that  the  mills  have  forced  matters  in  order  to  bring 
on  a  strike.  At  present  they  are  losing  money,  as  shown 
by  the  selling  price  of  print  cloths  at  201-2  cents  per  lb., 
while  the  cost  is  22  cents.  A  curtailment  in  product!  >n 
was  necessary  on  account  of  sustained  high  cotton,  and  it 
is  possible  that  this  method  was  adopted  as  the  simplest. 
At  any  rate,  the  manufacturers  seem  quite  satisfied  in  clos- 
ing their  mills.  They  have,  it  is  said,  a  million  and  a  half 
pieces  on  hand  and  over  half  a  million  of  printed  goods 
are  in  New  York  or  m  the  mills.  On  the  other  hand,  the 
unions  are  well  prepared  for  a  strike,  as  they  have  $100',- 
000  in  funds.  This  is  their  third  strike  ii:  live  years.  The 
last  one  was  a  failure,  although  it  lasted  for  some  months. 

•  • 
• 

An  interesting  comparison  between  prices  now  and  a 
couple  of  years  igo  is  shown  in  canton  flannels,  which  wera 
then  worth  4  :i-4  cents  and  now  S  cents-  bags,  then  13.50, 
now   19.50;   yarns.  14.25,   now  23.50.     These  are  some  of 
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ih,.  greatest  advances,  and  from  this  n  will  be  Been  that, 
wiih  oitiun  then  al  8  cents,  the  advanced  prices  now  do 
Hi. i  represent  ravi  cotton  worth  more  than  L2  cents. 


LINEN. 

NOTHING  has  transpired  doling  the  month  to  affect 
prices  in  linen  to  any  quotable  extent,  Ai  present 
quotations,  linens  are  firm,  and  n-'j  decline  in  prices 
is  expected  until  nexl  year.  Buying  for  Kail  has 
going  mi  in  moderate  quantities.  Table  linens  are  in 
demand  and  any  special  offering  Bhould  be  taken  advan- 
■  r.  The  wondei  ful  demand  for  linen  dress  goods  <l  ir- 
ing  the  Bummer  lias  buill  np  a  ttrm  foundation  for  high 
prices.  Flaked  goods  or  knickers  are  scarce  and  will  be 
in  acl  ive  demand  nexi  Spring. 

With  the  purpose  of  assisting  the  extension  of  the  ilax 
industry  in  Ontario,  the  Agricultural  Department  has  com- 
missioned an  expert  to  investigate  and  report.  Mr.  A.  L. 
McCredie,  who  last  term  lectured  on  economics  at  the  On- 
tario Agricultural  College,  Guelph,  On;.,  is  studying  the 
growing  of  has  at  uaden,  Ont,  where  it  is  an  important 
industry.     It  is  fully  expected  thai  Canadian  Max  will  be 

found    suitable    for   linen    yarns,   and    if   so    both    seed    and 
fibre  will  be  made  use  of  as  in   Ireland. 

Lille,  the  linen  centre  of  France,  has  had  a  ureal  strike 
of  linen  weavers,  and  great  attention  has  been  paid  con- 
ditions as  a  result.  It  is  said  that  it  has  been  found  that 
cotton  has  lulled  linen  and  for  this  reason  a  measure  is 
Ik  lore  the  Government  to  grant  a  bounty  of  :i0  francs  per 
acre  to  tanners  who  grow  Ilax  and  hem]  .  The  bounty  is 
to  extend  over  six  years.  A  French  paper  thinks,  how- 
ever, that  linen  manufacturing  will  gradually  die  out  in 
France,  and  the  manufacture  of  cotton  goods  take  its 
piece.  For  a  number  of  years  this  change  has  been  creep- 
ing in  and  at  present  many  are  engaged  in  the  cotton  in- 
dustry who  were  eight  or  ten  years  ago  interested  m 
linens. 


WOOL. 

FOR  the  moment  there  is  a  stronger  feeling  in  wool  than 
■i  .  i  t  the  raw  materials.  A  Canadian  buyer  in 
England  writes  that  woolens  are  the  most  difficult  to 
buy  of  all  materials.  ile  >ays  that  tiv  recent  London 
-,  ins  showed  an  advance  of  in  per  cent,  making  wool  !00 
pe  cent  higher  than  a  lew  months  ago,  and  that  the  effeet 
will  be  felt  in  carpets,  dress  goods  and  suitings.  The  situ- 
ation is  that  woolen  goods  are  excellent  value  at  price--  ol 
even  two  months  ago,  and  goods  bought  now  will  be  at 
least  in  per  cent  cheaper  than  a  month  from  now,  when 
old  Stocks  are  consumed.  The  American  Woolen  Co.  has 
advanced  its  prices  2  1-2  cent-  all  around. 

• 
The  fourth  series  of  the  1904  wool  auction  sales  closed 
in  London.  Eng.,  -Inly  l(i.  During  the  series  the  attendance 
was  large.  Competition  was  keen  throughout.  Under  the 
influence  of  large  Japanese  Government  order-  ami  light 
supplies  coarse  descriptions  advanced  considerably.  Com- 
pared with  the  May  sales  the  uains  were:  Merinos.  .">  per 
cent;  medium,  greasy  erossbreds,  7  1-2  to  lit  per  cent; 
coarse  erossbreds,  10  to  15  per  cent;  tine  scoureds,  5  per 


ci  ni  ;  coat  -••  scoured,  I  0  per  cent .    Gi 
good  quality  were  in  demand   for  '  I    mtinental 

American  spinners.     (}roa»j   erossbreds  were  in  good  Bup 
plj  and  Bold  well  throughout.    The  total  withdra 
(1,300  bah  -.    About   18,000       n   taken  foi  export,  incl 
7.i  mi  for  America. 

• 
The  woolen  situation   in  Canada   is   such  as  to  create 
very  high  prices.     The  crop  is  onlj    from  a  half  to 
thuds  the  average  and  dealers  are  anxiouslj   watchir 
offi  rings.     Under  this  stimulus  prices  have  advanced  from 
1  to  3  cents  over  last  month.     Receipts  are  verj   light,  as 
man)  are  holding  back  m  the  expectation  ol  higher  prices. 
The  London  wool  sales  have  Bhown  tin    tendency  of  wool 
quotations.     n'hat  is  received  is  m  Bomowhal   poor  condi- 
tion, and  the  I  nited  states  is  eagerly  bidding  for  all  we 
have  to  spare.     Several  car  loads  have  been  shipped   to 

that    market.      Prices  have  closed   for  the  month  at    w.-, 

1')  to  20;  rejected,  1  I  to  15;  unwashed,  1 1  L-2  to  13;  supers, 
20  to  '-'I  1-2;  extras,  22  to  21.    The  tariff  changes  promise 

to  have  some  effect  and  wool  growers  are  elated.  The  Al- 
berta Wool  Growers'  Association  received  14. Hi  cents  a 
pound  for  their  entire  clip,  a  [.nee  higher  than  ever  before 
received  by  almost  two  cents.  ih<.  clip  will  amount  to 
about  250,000  pounds. 

• 
I  nited  States  markets  are  as  firm  as  ours,  fully  tWo- 
thirds  of  the  .Montana  .-lip  having  been  .old  by  the  first 
week  in  .July  It  is  expected  the  (dip  will  be  five  million 
pounds  short  of  last  year.  Other  sections  of  the  country 
week  in  duly.  It  is  expected  the  clip  will  1„.  five  million 
In  !'>'  st(  n  a  big  scramble  has  gone  on  for  wool,  equalling 
the  boom  years  of   1897  and   18! 


SILK. 


WITHOUT    any    ap parent    increase    in    the    demand    for 
silk   piece  goods,   raw   silk   is  Bteadiry  advancing. 
Even  yet,  however,  it   has  not   attained  an  average 
price,  and  if  silks  came   mon    into   favor  there   would   bo 
some  large  buying.     As  n   is.  buyers  ol   raw  silk  are  hold- 
ing back  until  they  Hud  out  what   the  prospects  are  tor  'he 

fabrics.     Fancy  silks  are. strong  and  have  been  all  year. 

There  is  a  good  -ale  for  taffetas.  At  present  raw  silk  is 
slid  over  17)  per  cent   lower  than  hist  year.      It   is  said  that 

i he  situation  is  relieved  very  much  bv  the  curtailment  of 
proouction  which  has  been  i  arried  oil  for  several  months 
i  i  Europe,  and  the  United  States  has  decided  that  the  best 
way   to  make  a   demand    for  plain   tabric-    is   to   lake   them 

off  the  market.     From  appearances  in  Europe  there 

be  some  increase  in  the  Bales  of  plain  fabrics.    China  and 

Japanese  silks  have  remained  staple  selling  goods. 


ADVANCE  IN  BRITISH  CARPETS. 
On  account  of  the  continued  advance  in  raw  materials 
British  manufacturers  have  made  a  further  advance 

W  iltons  and   Brussels  an'  2d  and   Royal  Axmn 
.'id  higher.     This  is  the  second  advait    •  mis  year, 
mills   are   running   short   time.     Wiltons   an  I    Axmim 
c<  niinue  active.     Wool   ha-  gone  np  so 
spinners  'o  raise  their  prii 
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ONLY  a  few  Fall  lines  in  ladies'  neckwear  are 
near  completion,  and  it  will  he  well  on  into 
August  before  the  hulk  of  them  are  ready. 
Summer  neckwear  is  still  selling,  hut  there  are 
signs  ahead  that  the  demand  is  on  the  wane, 
as  the  retailer  is  devoting  his  time  to  the  clearing  out 
of  odd  lines  and  slow  sellers.  Even  though  the  season 
has  been  so  short,  manufacturers  have  been  kept  busy, 
and  on  the  whole  have  every  reason  to  be  satisfied.  That 
the  retailer  is  also  satisfied  is  shown  by  inquiries  re- 
ceived about  Fall  lines.  Before  they  are  ready  he  is  quite 
prepared   and  waiting  for   them;   a  most  healthy  sign. 

The  change  in  the  position  held  by  ladies'  neckwear 
now  ,  from  that  of  a  couple  of  years  ago,  is  most  marked. 
Then  it  met  with  a  dubious  and  doubting  reception,  and 
many  retailers  would  not  touch  it.  Now,  in  the  words  of 
one  merchant,  "Ladies'  neckwear  is  one  of  the  most  pro- 
fitable lines  in  the  store.''  It  is  given  a  most  prominent 
place.  Just  as  you  enter  most  dry  goods  stores,  a  silent 
salesman  greets  you  showing  ladies'  neckwear.  Like  the 
separate  waist,  it  is  so  firmly  fixed  in  the  affections  of 
its  wearers  that  it  will  not  easily  be  dislodged,  for  it  is 
one  of  the  most  becoming,  and  at  the  same  time  most 
practical,  styles  of  neckdressing  ever  introduced,  and 
while  there  are  so  many  pretty  effects  shown,  and  the 
price  for  them  are  so  moderate,  women  are  not  likely  to 
go  back  on  them. 

It  is  a  pity  that  in  some  lines  of  the  business  manu- 
facturers should  be  so  ready  to  cut  prices.  Price  cutting 
is  a  sword  with  two  edges,  and  the  man  who  uses  it 
rarely  escapes  without  damage.  Then  it  upsets  trade  and 
tends  to  bring  the  article  on  which  the  war  is  waged  into 
disrepute— in  many  cases  it  goes  so  far  as  to  drive  it  out 
of  the  market  altogether. 

Wherever  possible,  the  best  way  to  meet  price  cutting 
is  to  raise  the  grade  of  the  article  affected,  and  to  take 
it  out  of  the  common  rut.  In  some  cases  this  cannot  be 
done,  and  the  victim  has  to  submit,  but  with  the  sorry 
satisfaction  of  knowing  that  honors  will  not  rest  alto- 
gether with  the  other  side.  The  temptation  to  price 
cutting  may  be  great,  but  in  this,  as  in  nothing  else  a 
man  undertakes,  should  he  so  thoroughly  and  completely 
consider   the  end. 


FALL  LINES. 

A  GOOD  deal  of  new  neckwear  is  in  very  light  and  dain- 
ty styles,  chiffon  being  in  most  cases  the  material 
used.  Folds,  ruches,  tucks  and  pleatings,  are  much 
in  evidence,  and  many  of  the  stocks  show  a  line  of  nich- 
ing around  the  neck.  These  stocks,  with  their  soft  folds, 
fluffv  tabs  and  jabots  of  chiffon,  will  be  very  tempting,  as 
nothing  can  possibly  be  more  becoming,  and  once  a  wom- 
an is  pursuaded  to  try  one  of  these  on,  and  sees  her  re- 
flection in  the  counter  glass— for  all  neckwear  depart- 
ments should  have  a  counter  glass,  as  they  help  to  make 
sales  just  the  same  in  this  department  as  in  the  veilings- 
she  will  be  unable  to  resist   the  temptation  to  buy. 

The  trimmings  used  are  fine  plauen  laces  of  a  better 
qualitv  than  have  heretofore  been  used  for  this  purpose. 
Embroidered    silk     galoons,      silk    braids,    silk    trimmings, 
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embroidered  chiffon  motifs,  all  in  delicate  shades  and 
white,  and  particularly  in  soft  colored  pompadour  colors, 
are  used.  Little  touches  of  gilt  in  the  trimmings  are 
also  seen,  as  well  as  gilt  beads,  spangles,  mother  of 
pearl    passementeries,    etc. 

There  is  an  immense  amount  of  hard  work  lavished  on 
these  new  stocks  in  the  shape  of  lace  stitches,  French 
knots,  etc.  Some  of  the  newest  and  prettiest  effects  are 
altogether  hand-made.  They  are  of  heavy,  fancy  silk- 
braid,  with  lace  stitches,  and  are  particularly  smart  in 
appearance.  Faggoting  is  also  much  used.  Taffeta  bow- 
styles  are  still  showing  and  some  manufacturers  have  a 
good  deal  of  confidence  in  them.  Certainly  they  are 
showing  some  nice  styles.  One,  a  New  York  production, 
has  a  four-leaved  clover  on  the  ends  in  contrasting  color, 
outlined  with  French  knots. 

Embroideries  of  the  heavy  type,  such  as  hardanger, 
broderie  anglaise,  and  others,  are  in  such  popularity  as 
trimmings  that  it  is  not  possible  for  the  embroidered 
stock  to  be  dropped,  and  embroidered  stocks  in  both 
white  and  colors  are  again  seen  for  Fall.  There  is  a 
showing  of  colored  effects,  but  not  in  the  Bulgarian  col- 
ors and  patterns.  Pompadour  patterns  in  soft  pinks, 
blues  and  greens,  are  shown,  and  many  of  these  are  on 
silk,  but  the  most  faith  is  expressed  in  embroideries  all 
of  the  same  color.  In  New  York  they  are  showing  them 
in  green,  olive,  brown  and  black. 

The  newest  collar  in  embroidered  lines  is  the  "Buster 
Brown,"  a  style  that  is  all  the  rage  in  the  States.  This 
is  a  turndown  collar  in  the  shape  made  familiar  to  most 
people  by  the  pictures  of  the  irrepressible  Buster,  who 
has  been  the  hero  of  so  many  amazing  adventures  that 
have  been  portrayed  in  the  pictorial  papers  on  the  other 
side  of  the  line.  Many  of  these  collars  are  just  embroid- 
ered, but  a  number  of  them  have  port  holes  on  each  side 
of  the  front,  or  a  series  around  the  collar  through  which 
a  ribbon  or  a  Windsor  tie  can  be  threaded  and  tied  in  a 
bow  or  a  knot  in  front.  Besides  keing  a  novelty,  this 
collar  is  a  very  pretty  style,  and  should  be  as  great  a 
selling  success  here  as  on  the  other  side. 

Long  ties  to  fold  around  the  neck  and  either  knot  or 
bow  in  front  have  sold  well  in  wash  lines,  and  for  Fall 
long  ties  something  after  this  style  are  shown.  Thev  are 
of  faggot  ting  and  silk,  or  in  tucked  silk.  About  six  or 
seven  inches  from  the  ends  they  divide,  and  the  four 
divisions  are  finished  with  an  ornament. 

Turning  to  imported  lace  lines,  there  is  still  the  deep 
plauen  venise  cape  collar,  though  many  thought  that  its 
day  was  done,  but  it  has  come  out  again  with  renewed 
favor  in  Fall  lines.  In  sympathy  with  the  trend  of 
fashion  in  laces  the  newest  of  these  collars  are  in  the  net 
laces  also. 

There  is  to  be  a  \ erv  large  trade  done  in  plauen  stocks 
in  all  the  laces,  and  in  both  white  and  ecru.  These, 
again,  will  be  popular  sellers  in  spite  of  the  fact  that 
they  have  been  freely  taken  all  through  the  Spring  and 
Summer.  The  latest  lines  show  very  large  tabs,  almost 
plastrons,  and  collars  with  plastrons  attached  are  also 
shown.  Collars  with  fanciful  stole  and  epaulettes  are 
shown  in  every  line,  and  some  very  high  class  effects  are 
in  this  style.  These  will  he  utilized  by  dressmakers  in 
tin'  production  of  elaborate  waists 
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\n  White,  i 

AJStd    ColOl       I 


aii  White,  LM8. 
ah  Black,  i 

Ultd.  Color*,  L868. 
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aii  White,  i 


SILK  COLLARS  to  retail  at  25  cents. 
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NOT  ONLY 
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IN  BELTS 


is  our  range  strong  in  the 
popular  priced  lines,  but  we 
now  have  both  the  Materials 
and  Talent  that  produce  the 
Dainty   High-Class  Article. 


'i     i 


While  not  here  illustrating  any 
numbers,  we  have  got  together 
a  range  which  we  think  we  are 
justly  proud  of.  All  prices  to 
sell  from  25  cents  up. 
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All  White.  L862. 

aii  Black,  ; 
.\>-t.l  Colon,  L864 


L899, 
In  any  Color 


All  White,  i 
Uetd  Colon  I  fflf 
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A  TRIO  for  Half-Dollar  selling. 

"LADIES  WEAR"  Limited 

77  Yorh  St.,  TORONTO. 
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KW  YORK  is  undoubtedly  in  most  eyes  regard- 
ed as  the  Mecca  of  fashion  for  America.  How- 
ex  er  literally  true  this  may  be,  there  are  cer- 
tain limitations  and  exceptions.  It  is  un- 
fortunate, but  nevertheless  true,  that  some 
ultra  fashion  seekers  in  furs  have  been  tempted  to  some 
extent  to  do  their  buying  there.  It  is  apparent  to  such 
that  their  hastiness  was  both  ill-timed  and  ill-advised. 
Canada  is  the  home  of  the  fur  trade.  A  momentary 
thought  will  prove  to  such  unwary  ones  that  it  is  im- 
possible for  New  York  to  evolve  styles  suited  to  the 
rigor  of  a  Canadian  Winter.  Further,  the  question  of 
puce  is  a  consideration  which  many  seemingly  overlook 
in  their  craze  for  novelties  in  designs  and  materials.  It 
is  safe  to  say  Canada  easily  takes  prominence  in  giving  by 
far  the  best   value  and  safer  goods  as  well. 

In  this  connection  The  Review  interviewed  a  promin- 
ent Montreal  fur  dealer  who,  in  reply  to  a  query  regard- 
ing this  tendency,  said  :  "An  experience  within  my  per- 
sonal knowledge  occurred  last  Winter.  We  couldn't  satis- 
fy a  rather  fastidious  customer  in  a  fur  ruff.  To  make 
the  story  short  she  bought  in  New  York  some  flimsy 
article,  which  she  afterwards  came  to  us  to  exchange, 
saying  it   was  altogether  unsuited   for  this  climate. 

"Undoubtedly  the  fur  stores  there  go  in  for  more 
elaborate  displays  of  novelties  than  even  we  do,  but  it 
is  safe  to  say  the  goods  are  of  a  character  totally  un- 
suited for  Canadian  trade.  We  confine  our  attention 
pretty  well  to  the  needs  of  the  trade  here,  as  we  have 
found  extreme  novelties  a  bad  proposition.  We  are 
bothered  very  little  by  foreign  buying,  as  we  carry  com- 
plete ranges  of  goods  in  all  prices.  The  furs  manufac- 
tured in  Canada  are  designed  both  for  usefulness  and 
ornament,  but  the  ornamental  part  is  subservient  to  the 
warmth  of  the  garment,  which  can't  be  said  of  American 
furs." 

*  • 

The  fur  travelers  have  now  nearly  all  completed  their 
trips,  and  report  business  as  satisfactory. 

There  are  ho  special  features  to  report  this  month,  as 
the  business  is  practically  over  with  the  exception  of 
some  laggards.  Manufacturers  are  busy  on  Fall  orders. 
The  range  of  styles  and  novelties  is  greater  than  in  any 
previous  season.  Astrachan  jackets  for  medium  priced 
goods  and  Persian  lamb  in  higher  priced  goods  are  the 
popular  materials.  The  styles  are  variegated,  but  24  inch 
lengths   are   safe   to   stock. 

*  * 

In  many  foreign  countries  misrepresentation  of  furs  is 
a  growing  evil.  It  is  gratifying  to  know  that  very  little 
along  this  line  is  heard  in  Canada.  Even  here  the  or- 
dinary consumer  has  little  idea  of  the  extent  to  which 
misrepresentation  is  carried*  on.  It  is  easily  apparent 
with  the  many  different  grades  of  the  same  ma- 
terial, how  easy  it  is  for  the  dealer  to  pass  his  off  as  the 
best.  For  instance,  in  sable,  the  qualities  are  often 
wrongly  described.  Here  it  is  difficult  to  define  the  pre- 
cise stage  at  which  (his  might  he  said  to  begin.  The 
trade  itself  understands  the  exact  gradations  in  value 
between  Fitch,  .Japanese  and  Canadian  sable  before  the 
peerless  true  Russian  sable  is  reached.  Yet  all  belong  to 
the  same   family     in   natural   history,   and   it    is  naturally 


tempting  to  the  unscrupulous  dealer  to  pass  his  off  as  the 
best.  In  this  connection  the  retailer  will  find  the  whole- 
saler a  safe  guide,  and  it.  is  to  his  own  interest  to  treat 
his  customers  in   the  same  manner. 

*  * 
The  true  silver  fox  is  the  rarest  of  skins,  and  fetches 
even  higher  prices  than  the  famous  sea  otter.  An  abso. 
lutely  perfect  skin  was  put  up  at  auction  two  years  ago 
in  London  and  realized  nearly  $3,000.  It  was  taken  to 
America  mounted  with  diamond  eyes,  and  found  ulti- 
mately a  buyer  at  $5,000. 


TICNICS  AND  OUTINGS. 

THE  fifth  annual  picnic  of  the  Consolidated  Cloak  Co., 
Toronto,   took   place   to   Idylwild   Park.     Sports,   in- 
cluding  a  baseball   match,    were  held.     The  commit- 
tee was  composed  of  II.   Taylor,  O.   Grabell,   W.   Godson, 
James  Parsons,  A.  Lindsberg  and  A.  Hardy. 

The  lady  employes  of  the  Guelph  Waterproof  Clothing- 
Co.  held  a  picnic  to  Puslinch  Lake,  and  spent  an  enjoy- 
able time.  About  thirty  attended  and  indulged  in 
games,  races,  and  a  tea. 

The  employes  of  the  Redmond  Co.,  Limited,  Montreal, 
held  a  successful  outing  to  St.  Rose  on  Saturday,  July 
16. 

The  munificence  of  the  National  Cash  Register  Co., 
Dayton,  Ohio,  mentioned  on  another  page,  is  one  of  the 
most  expensive  gifts  given  by  an  employer  to  his  em- 
ployes. All  the  heads  and  assistant  heads  of  depart- 
ments, foremen  and  assistant  foremen,  with  their  wives, 
about  400  in  all,  as  well  as  600  young  women,  had  their 
way  paid  to  the  St.  Louis  Fair.  The  amount  expended 
will  be  about  $14,000.  In  addition  President  Patterson 
has  thrown  open  his  Summer  residence  and  grounds  for 
the  use  of  his  employes  while  he  is  abroad,  and  bought  a 
house  to  be  used  as  a  Woman's  Century  Club.  A  well- 
known  landscape  gardener  has  been  engaged  to  lay  out 
the  grounds. 

Members  of  the  management  and  the  employes  of  the 
Canadian  Rubber  Co.,  Montreal,  held  their  annual  picnic 
at  Lavaltrie.  An  all  day's  outing  was  enjoyed.  The 
steamer  Three  Rivers  left  Montreal  at  8  o'clock  in  the 
morning.  After  a  pleasant  luncheon  a  programme  of 
races  was  held.  The  100  yards  dash  and  hop,  step  and 
jump,  both  won  by  Mr.  Lavallee,  were  closely  contested. 
The  tug  of  war  was  carried  off  by  the  mechanical  goods 
department.  Mr.  Thornton,  general  superintendent,  won 
the  guessing  competition.  Mr.  McGibbon,  the  manager, 
presented  the  prizes  on  the  return  journey.  An  orchestra 
furnished  music  throughout    the  day. 

The  employes  of  R.  McKay  &  Co.,  Hamilton,  Out., 
celebrated  the  beginning  of  the  Wednesday  afternoon  holi- 
day by  holding  a  picnic  at  the  Hotel  Brant.  The  mem- 
bers of  the  firm  joined  with  the  employes  and  spent  a 
pleasant  day.  Baseball  and  tug  of  war  matches  filled  up 
the  day  until  luncheon  was  served.  During  the  evening  an 
entertainment    was   given  by   the   staff. 

Thirteen  coaches  of  employes  of  the  Sanford  Mfg.  Co. 
attended  their  annual  picnic  at  the  Falls.  A  baseball 
game  and  races  provided  amusement  for  the  large  crowd. 

During  the  millinery  opening  and  Toronto  Lxhibition 
(from  August  29th  to  September  10th).  Mr.  F.  J.  Powell. 
Toronto  representative  of  (ireenshields  Limited,  will  be  at 
his  sample  room.  No.  602  Car-law  Building,  Wellington 
street.  He  will  have  with  him  a  full  range  of  Ureci- 
shjelds'  samples. 
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"Wearweir     Brand 
of   HOSE. 

If  you   want    Worsted    Hose,    -ply,    with 
.'!  ply  foot  and  knee,  let  us  bear  from  you 

,       n  .1  iir.n  km  li-ply  and  3-ply.   All 
English  yarns.    Kull  ilie.    Packed  in  boxes. 

•  wi  le  foi  i  irnpU' .  and  pi 

CLINTON  KNITTING  CO.,  Clinton,  Ontario. 

S8LUN0  aui:n  i  b 
The  Richard  L.  Baker  Co..  60  Yonge  St..  Toronto. 


ft 


Make  Yoor  Own  Bnttons 


Willi      I  II  I 


A  CHILD  CAN  O 


NEW  DEFIANCE 
BUTTON    MACHINE 

.11  kind    "I  ■  overed  butloni 
inn    i  .ill  bail  or   flat    i om| 
make  thn  i    lent  of  bat) 

$7.50 

'  '.ill  oi  unpli    ofa 

Defiance  Button  Machine  Co., 

266  Greene  St.,  Cor.  8th  si  . 
NEW    YOKK,   U.vA. 


TURNED 


Veilings, 
Laces, 

Embroideries, 
SF<L&SU  Dress  Trimmings 

We  inv^tairr  eta  Hers  interested  to  visit  our  show-rooms 
in  the<fc©BSlN  HOUSE.  Special  display  MONDAY, 
AUGUST  29th,  and  following  days,    j*    jt    **    j*    & 


CANADA    VEILING    CO 


93    York    St.,    TORONTO 


C^'-Vl^— ■ »-^» 
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Alexander  the  Great 


FURRIER 


Know  all  men  ly  these  presents : 

That  you  arc  herewith   commanded  to  present 

yourself  at  the  first  opportunity  at 

OUR    P(A,LACE 

504-506  St.  Paul  Street,  MONTREAL 

where  you  will  find  on  exhibition  one  of  the 
choicest  selections  o(  ROYAL  ERMINES, 
SABLES,  MINKS,  and  other  FURS  made  in 
the  most  beautiful  and  up-to-date  styles  ever 
offered  to  the  trade. 

Orders  for  Prompt  Shipment 
will  receive  every   attention. 


A.  J.  ALEX  AN  DOR. 


Manufacturing  Furrier. 


Gait  Robe  Co. 

Gait,  Ont. 


Manufacturers  of 


Standard  Buffalo  Robes,  Rugs, 


STANDARD 


Cold  Weather 

<  rarments, 

Buffalo  and 
Astrachan  Coats, 

A  st  radian   Clot  lis., 

and  a  complete 
range  of 


Carriage  Dusters 

sold    by    all    the    leading    jobbers. 
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LEATHER    AND 

FANCY    GOODS 


^ 


FANCY  WOODS,   DOLLS,    TOYS   AND   GAMES. 

AS  might  l)e  expected,  the  range  offered  in  these 
lines  is  larger  than  ever.  Several  novelties  of 
striking  merit  have  been  introduced  and  will 
be  offered  to  the  trade  immediately.  Sample 
slocks  have  not  been  filled  up  yet,  although 
the  travelers  have  a  large  selection  with  them.  Foreign 
goods  are  being  received  all  the  time.     A  large  volume  of 
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New  Rubber  Toys. 

business  is  expected     for  the  Christmas  trade,   and     mer- 
chants will  not   be  disappointed  in  the  lines  shown. 

*       * 

* 

Dolls  are  going  to  occupy  as  important  a  position  as 
ever.  In  their  new  up-to-date  costumes  the  higher  priced 
dolls  are  productions  of  the  highest  artistic  value,  and 
even  "Black  Dinah"  wins  for  herself  a  spot  in  the  heart 
of  the  youngster.  France,  Germany  and  the  United 
States  are  supplying  dolls  of  all  kinds.  France  makes 
the  nattiest,  most  stylish  figures;  Germany  the  cheapest 
as  well  as  good,  high  priced  ones,  and  United  States 
shows  various  novelties  in  medium  priced  goods.  Ger- 
many has  75  per  cent,  of  the  trade  in  spite  of  the  sur- 
tax.    Some  of   the  most     lifelike  dolls  are  shown,     with 


A   New  Bank  and  Lock. 

real   hair,   sleeping  eyes,    silk   dresses,   leather   boots     and 

elaborate  hats. 

*       * 

* 

The   toy    line   is   endless.      Hundreds   of   new    ideas   have 
been    worked    out,   especially    in    the  ever   popular   mechani- 


cal class.  Dancing  and  tumbling  figures  are  shown  in  all 
sizes,  and  worked  by  all  kinds  of  apparatus.  These  can 
be  had  now  for  a  few  cents,  and  the  small  boy  is  as- 
sured of  a  lot  of  fun  for  little  money.  A  great  number 
work  on  scientific  principles  that  instruct  while  the? 
amuse,  and  the  simplest  ideas  are  used  to  obtain  the 
most  interesting  results.  Many  of  these  are  just  being 
received  and  the  movements  of  the  toys  are  wonderful. 
This  branch  of  the  fancy  goods  trade  has  attained  to  a 
position  that  makes  it  worthy  of  the  closest  attention. 
Every  boy  likes  a  mechanical  toy,  and  anything  from  a 
penny  dancer  to  a  $100  complete  engine  is  appreciated  by 
the  lad. 

Pit  and  flinch,  the  two  great  games  of  last  year,  are 
still  selling  in  some  parts  of  the  country,  although  as  a 
rule  they  are  giving  place  to  newer  games.  Flinch  has 
secured  a  stronger  hold  on  the  affections  of  the  people 
than  pit,  but  the  latter  was  immensely  popular  while  it 
lasted. 


URNED 
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URNED 


Christmas  Decoialions  shown  by  Ncrlich  &  Co. 

LEATHER  GOODS. 

rpilE  presidential  election  year  is  felt  in  Canada  in 
leather  goods  circles.  During  this  period  so  much 
less  buying  is  done  in  the  United  States  that  the 
manufacturers  try  to  dump  their  goods  into  Canada,  and 
heretofore  have  succeeded.  There  is  at  any  time  a  severe 
competition  in  this  line,  and  price  cutting  is  a  common 
occurrence.  It  is  said  that  125  travelers  for  leather 
goods  tour  the  New  England  states  alone,  and  the  same 
superabundance  of  firms  are  represented  over  the  whole 
country.  Buyers  for  department  stores  know  the  rivalry 
existing  between  manufacturers  and  make  use  of  it  to  get 
special  values.  But  worse  than  the  price  cutting  thus 
carried  on  is  the  manufacturing  done  by  Jews  in  New 
York.  These  men  hive  together,  live  on  next  to  nothing, 
have  poor  ideas  of  profit,  and  so  sell  their  goods  for 
ridiculously  low  sums.  Their  entire  production  is  often 
contracted  for  a  year  or  more  ahead,  and  the  result  is 
sometimes  hand  bags  at  prices  which  cannot  be  touched 
by  a  legitimate  maker.  Many  of  our  own  buyers  for 
large  stores  get  their  leather  goods  on  the  other  side, 
since   they  can   often  pick   up  bargains   from    the  overstock 
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FEATHERBONE 


NE 


Made  by  an  entirely  new  process,  coin 
hining  the  most  up-to-date  methods 
of  American  and  I  anadian  factories. 
Sample  orders  solicited. 


e,«. 


THE 


Reid  Featherbone  Manufacturing  Co'y. 

Limited 
Manufacturers  of 
Featherbone  and  Featbcrboned  Novelties 


94  CarlinQ  St., 


London,  Ont. 


DISPLAY  FIXTURES 


\\  e  have  lull  lines  of 
ii|»  to  date  Fixtures 
for  even  Depart 
incut,  including  Mil 
linery  Stands  in  great 
variety,  Fine  Wax 
Figures  and  Forms, 
Minors  -  Triplicate 
and  Single  Ribbon 
Cabinets,  Gla  ss 
Counters  and  Show 
Citso,  Store  Stools. 
Our  Re  vol  v  i  n  g 
/7VV#rl/VT\  Metal      Cloak      and 

\J  \J^^Xj  Skirt  Reels   are   the 

finest  on  the  market 
We  carry  the  larg- 
esl  stock  of  Shoulder 
Hangers  in  the  I  »o 
minion.  We  have  for  the  Kail  Trade  a  fine 
line  of  Milliners'  Wax  Figures  thai  defy 
compel  ition,  and  a  low-priced  line  of  first  class 
Hat  Stands.  Send  for  Catalogue  and  Prices,  Hi- 
call  and  see  our  goods  w  hen  in  the  city. 

Clatworthy  &  Co. 


48  Richmond  SI.  W., 


TORONTO 


R&E.W.  KELK 


76  YORK  ST., 


NEARLY  OPPOSITE  THE  McKINNON 
BUILDING,  SIDE  ENTRANCE    .... 


DOLLS     GAMES    TOYS 


FANCY   CHINA 

LEATHER  GOODS 
SMALLWARES 


ALL    KINDS  OF: 


PURSES 

BRUSHES 
Etc.,   Etc. 


Our  range  of  Fall  and  Holiday  Samples  never  was  so  complete. 
Although  prices  have  been  advancing  our  complete  assortment  will  be 
equal  in  value  to  last  year.      Glad  to  have  you  call  during  Exhibition. 
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or  compel  it  ion.  One  large  Canadian  buyer  recently  ap- 
proached several  Canadian  makers  to  get  a  Peggy-from- 
Paris  to  sell  at  $1.  As  his  specifications  were  for  too 
high  a  quality  he  failed,  and  a  trip  was  then  taken  to  the 
United  States.  However,  he  Failed  to  gel  what  he  waul- 
ed,  and    relumed    to   the  home   market. 

* 
Peggys-from-Paris  are  still  prominently  shown  by 
local  makers,  bu1  their  stronghold  is  across  the  border, 
and  Canadian  manufacturers  have  found  thai  only  a 
limited  quantity  can  be  sold  here.  They  are  now  made 
up  in  good  quality  to  retail  at  $1,  and  a  good  sized  one 
was  recently  shown  in  a  department  store  for  l!)c.  The 
newest  of  these  have  bellows  bottoms,  allowing  for  more 
room,  while  closing  into  a  tight  shape.  In  all  probability 
the  ban;  will  sell  in  fair  quantities  during  the  coming 
Fall  season,  but  its  disappearance  from  the  markel  is  cer- 
tain to  be  a  matter  of  a  few  months  only. 

*       * 
* 

Ha.,^  lor  Fall   promise   to   be  of  a     large  size,    running 

about    II  or   111  inches,  and  in  what    is  called   the  pedestrian 

and    avenue  shapes.      These  bags   are   not    conspicuous     and 

are   as   convenient   as   it    is   possible   to   make  them.        The 

leather  handle  seems   to  be  the  favorite,  being  made  up  in 

straight    strips    and    in    woven   or   braided    shapes.      A    new 

braided     handle    is     shown     with   a  stiffening   of  about    U 

inches  in   the  centre   where     the     hand  holds  it,  and     the 


handle    is   shaped    to      (it,     the.      grip    also.      These    handles, 
while  costing   more   than    the  ordinal)'   braided   styles,     are 
put    on    cheap      as      well    as    expensive    bags.      The    leathei 
Covered    frame    is     extremely    popular,    but    as    it    incn 
the  cost   is  not   seen  on   the  cheapest    lines. 

• 
The  interior  lit  tings  are  not   so  extensive  as  formerly 
The   first  idea   was  to   include  in    little  pockets   inside     the 
bag  a  vinaigrette,  card  case  arid   purse,  but    now   the  purse 
alone   is   found    as   the   other   things   make    the   bap    hea 
and    the   cards     can    be   carried    in    the    purse   or   bag       Silk 
linings  are   receiving  the   greatest    attention.      The  brocad- 
ed  effects  are  selling  best. 

*       * 
* 

'Mie  popularity  of  the  leather  belt  for  ^idies  has  been 
all  its  makers  could  wish.  Crushes  have  sold  in  enorm- 
ous quantities,  and  with  silver  trimmings  the  demand 
has  been  great.  New  shapes  are  being  offered  con  tin  u 
ally,  one  of  these  being  a  French  shape,  consisting  of  a 
shaped  piece  of  leather  wider  at  the  back.  Along  it  h 
half  inch  from  the  edge  are  two  slrips  of  lea  I  her  a  ball" 
inch  wide  and  edged  with  white  satin.  The  edging  is 
just,  visible,  and  livens  up  the  dead  effect  of  solid 
leather. 

The   20th    century   coin    purse     is     a   new     idea    in    this 
class  of  goods.     It    is  convenient    to  carry   and   safe. 


FANCY    WORK    AND     NOTIONS. 


HAIR  ORNAMENTS. 

FASHION  is  favoring  the  wearing  of  some  kind  of 
adornment  in  the  hair,  and  for  lull  dress  occasions 
these  are  quite  elaborate,  and  even  for  ordinary  in- 
door wear  a  bow  or  some  other  ornament  is  worn.  This 
tendency  naturally  leads  up  to  the  wearing  of  fancy 
combs  and  pins  on  every  possible  occasion,  for,  besides 
their  ornamental  value,  they  are  distinctly  of  use— they 
keep  the  hair  in  place  and  hold  up  becomingly  what 
would  be  without  them  stray  locks,  and  form  also  a  solid 
support  for  the  hat. 

Combs  are  good  sellers  now,  and  are  likely  to  have  a 
great  run  in  the  coming  season— but  it  is  not  any  comb 
that  will  sell.  There  are  combs  and  combs,  and  up-to- 
date  stock  must  be  kept  on  view  to  keep  trade  coming 
your   way. 

The  puff  comb  has  had  a  season's  trial,  but  has  not 
made  the  anticipated  success.  No  doubt  puff  combs  are 
cooler  and  better  for  the  hair,  but  it  is  impossible  to 
gain  the  fashionable  effect  with  them.  Then  the  com- 
plaint is  made  that  they  are  much  too  short,  and  women 
are  again  buying  rats. 

A  very  great  deal  has  been  said  about  the  vogue  of 
white  combs,  but  they  have  not  sold  up  to  anticipations. 
They  are  in  fair  demand,  and  every  merchant  must  have 
a   represent  at  ion    in   his   stock. 

Another  much  heralded  novelty  that  has  not  panned 
out  as  expected  is  the  amber  comb.  The  fact  is,  amber 
combs  only  go  well  with  amber  tresses,  and  the  day  of 
the  peroxide  blonde  is  over.  There  is  a  new  variety  of 
amber,  a  very  light  shade,  called  "crystal,"  that  is 
said  to  be  a  success  in  the  better  departmental  stores  in 
New  York,  but  it  lias  not  reached  here  yet,  and  shell  is 
the  material  in  which  the  trade  is  being  done.  There  is 
a  growing  revival  in  combs  set  with  paste  or  mock 
diamonds,  and  this  may  be  the  line  novelties  will  take. 


.let  is  going  to  be  strongly  featured  in  trimmings  and' 
millinery  this  Fall  and  Winter,  and  as  jet  is  a  favorite 
for  hair  ornaments  in  Paris,  possibly  it  will  be  seen 
here  before  long.  It  would  be  in  splendid  keeping  with 
the  rich   tones  to  be  used   in  millinery. 

Shell  pins  are  great  sellers,  and  a.  few  are  jeweled. 
Barrettcs  also  sell  well,  as  they  do  their  work  and  are 
built  on  such  a  plan  that  il  is  impossible,  or  next  door 
to  that,  for  them  to  slip  out. 

Many  people  complain  that  the  ordinary  comb  easily 
slips  out  of  the  hair  and  is  lost,  but  there  are  quite  a 
few  styles  being  shown  that  completely  overcome  this  ob- 
jection. Generally  they  turn  over  back  into  the  hair,  and 
the  hair  under  the  turned-over  piece  holds  it  firmly  in 
place.     Waved   teetli   is  another  device. 

Side  combs,  especially  shaped  to  fit  the  side  of  the 
puff  and  with  waved  teeth,  are  new  and  look  likely.  The 
latest  comb,  when  in  the  hair,  has  the  effect  of  a  series 
of  knobs  or  beads  in  shell,  and  this  is  shown  in  white  as 
well. 

It  is  said  that  the  latest  Parisian  stylo  of  hair  dress- 
ing is  taken  from  the  way  a  Japanese  Geisha  girl  does  her 
hair,  and  as  this  is  a  variation  of  the  pompadour  style  it 
may  become  general.  Pins  are  shown  there  that  carry 
out  this  style,  and  should  the  one  come  the  oilier  will 
follow. 


A  sla'_r  party  was  given  Mr.  Charlie  Matthews,  son  of 
Mr.  (J.  C.  Matthews,  of  Matthews,  Towers  &  Co..  at  his 
home,  2D  Duroeher  street,  Montreal,  on  the  occasion  of  his 
departure  for  the  Northwest.  Mr.  Matthews  has  left  for 
Calgary,  where  he  intends  remaining  for  some  time.  He 
slopped  off  at  Winnipeg  L'or  a  few  days  and  took  in  the 
Dominion  Exhibition. 
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ONE  oi  the  rewardi  of  our  effort!  to  make  The 
Review  a  tower  of  strength  to  the  dry  goodi 
trade  is  noticeable  in  tile  appreciation  it  enjoys 
among   subscribers.     The    Review  is  now  in  its 


NP  of    the    rewardi  of  our  effort!  to    make    The 

Is 
re 

ts 
fifteenth  vear.     In   the   early  and    middle  period  ,ol 
its   eareer    the    publishers  thought   The  Review   to    he  a    very 

creditable  trade  newspaper,  and  so  it  was  considered  to  be  by 

others.      Hut    when    one    looks    at  the  fine 

The  Reward         numbers  that   we  have    been  getting   out 

of  Effort.  during  the  past   year  and    a  half    one  is 

compelled  to  say  that  the  past  was  very 
ordinary  indeed.  Of  course  we  cannot  take  all  the  credit  to 
ourselves  for  this  remarkable  enlargement  in  the  size,  scope, 
and  favor  of  The  Review  ;  we  share  it,  and  gladly,  with  our 
subscribers  and  advertisers.  The  enthusiasm  of  success  is 
contributed  to  in  no  small  measure  by  our  partners  in  this 
enterprise — our  readers — and  enthusiasm  works  like  rain  and 
sunshine  and  morning  dews. 


THlv  other  day  one  of  the  principals  in  a  large  wholesale 
millinery   establishment  said:  "'I   don't  get   a  look    at 
The    Review  until  well   on  in  the   month.     It   is   in   use 
among   the   staff  from  the   first     moment   it   comes   into   the 
office."       A     clothing   manufacturer    said:  "I    look   for     The 
Review    with    as   much   eagerness   as   I   do 
Appreciation  the     morning     paper."       From    subscribers 

From  Readers,     we     have    good-will     utterances     of    the 
heartiest   character.     Main-   of  them    say: 
"  We  couldn't  get  along  without  The  Review.     It  is  invaluable 
to  us  in  our  business." 


Mere  is  a  letter  that  has  just  come  to  hand  : 
Gentlemen, — The  Fall  number  (July  issue)  of  The  Dry 
Goods  Review  to  hand,  and  without  exception  I  think  it  is 
the  best  edition  that  we  have  ever  received.  You  deserve  to 
be  encouraged  as  you  improve  every  vear  and  evidently  spare 
no  expense  in  writing  up  and  giving  good 
A    Valued  advice  in  regard  to  purchases  and  styles  of 

Subscriber.  the  coming  seasons.     I  wish  vou  every  suc- 

cess, and  long  may  The  Dry  Good!  Review 
prosper  in  your  hands.  This  number  will  likely  be  the  last 
one  we  will  receive  as  subscribers.  I  am  out  of  business  now 
owing  to  ill  health  and  by  advice  of  my  physicians,  but  I 
have  rented  my  store,  and  recommend  your  book  to  my 
successors.  I  also,  after  perusal,  handed  the  Fall  monthly  to 
them,  and  they  seemed  much  pleas  d  with  it. 
Yours  etc. 

G.  R.  Anderson  &  Bro., 
Rrampton,  July  12th,   1904.  Per  G,  (LA. 

We  thank  Mr.  Anderson  with  all  sincerity  for  these  gen- 
erous words.  We  are  sorry,  however,  to  lose  10  loyal  a  sub- 
scriber. Mr.  Anderson's  friends  among  the  wholesale  and 
supply  trade,  and  among  the  travelling  salesmen  have  known 
for  some  time  that  he  was  being  steadily  forced  to  abandon 
business.  If  he  hadn't  been  a  Scotchman,  he  would  have 
given  up  long  ago— and  perhaps  had  he  done  SO  he  would 
have  spare  I  himself  much  physical  suffering.  The  Review 
trusts  to  hear  that  Mr.  Anderson  will  speedily  regain  his  old- 


time  vigor,  and  that   his  life  will   be  spared   to  hi!  family  for 

many  years. 

*        * 
* 

WH  FN  manufacturers    and   retailers  are  so   mill. ii  nil', 
dial    in    their    words    of   appreciation,    we    leel   that    we 
are    having    our    full    reward  for  the  time  given  and  the 
money  spent  in  making  The    Review  what  it  is  to  day.     How 
ever,    while    we    enjoy    praise,    we     do    not    rest    with    having 
praise.     We    have  it  in    our   mind    to  make 
our  trade  newspaper    better   still,  -  a  news-  Plan8    for 

paper  chiefly,  one  that  informs  the  host  of  The  Future, 

people  who   depend  upon  it  for  their  know- 
ledge  of     what     is    best    and     most    worth    having     in     their 
business.     The    keynote  of  our  business    is  service,     SCI  rice  to 
the  men  and   women  who  subscribe  to  The   Review,  and  read 
it  with  such  fidelity. 


MR.  W.  T.  R0BS0N,  who  has  charge  of  our  New  York 
Office,  was  a  recent  visitor  to  his  home  at  I. in 
Ont.,  his  errand  being  nothing  less  than  his  marriage. 
His  bride  is  a  daughter  of  Lieut-Col.  Sylvester  of  Lindsay.  In 
New  York  Mr.  Robson  has  won  for  himself  a  conspicuous 
place  among  his  fellow  Canadians,  being 
the  president  of  the  Canadian  Club  of  that  An   Event 

city.      Largely  through  his  influence   there  Of  Interest, 

is  being  published  in  New  York  a  periodical, 
the  Canadian,  the  mission  of  which  is  to  foster  Canadian 
loyalty  and  to  keep  the  absent  ones  across  the  line  in  touch 
with  the  homeland.  Mr.  Robson's  hosts  of  friends  will  rejoice 
to  know  of  the  success  that  is  attending  him,— a  BO 
merited  by  his  energy,  business  gifts,  and  hearty  good-nature, 
Mr.  and  Mrs.  Robson  have  had  countless  expressions  of  good- 
will from  their  friends  on  both  sides  of  the  line,  and  The  I>rv 
Goods  Review  has  a  special  pleasure  in  chronicling  the  happy 
event  of  their  marriage. 

IJ)0SSIBLY  our  readers  have  not  considered  the  magnitude 
of  the    MacLean    Publishing   Co.,  and    a  word   on    this 
subject  may  prove  instructive.     The  Mael.ean  Publish- 
ing Co.  has  its  publication  centres  at  Montreal,  Toronto  and 
Winnipeg.     Offices    with    representatives    are     maintained     in 
London,  England,  and  in    New    York.     The 

number  of  people  employed  in  all  capacities    The  Equivalent 
in  the  production  of  MacLean's trade  news-  Of  a  daily, 

papers  is   not  far  short  ot  the  200  mark— 

Is?  to  be  exact— a  large  number  to  be  identified  with  a  news 
paper  publishing  concern.  It  maintains  travelling  representa- 
tives and  correspondents  from  Halifax  to  Vancouver,  who 
provide  news  matter,  solicit  advertising,  and  build  up  the 
subscription  lists.  In  addition  to  The  Dry  Good!  Review, 
there  are  published  five  other  newspapers— The  Canadian 
Grocer,  Hardware  and  Metal,  Bookseller  and  Stationer, 
Printer  and  Publisher,  and  The  Canadian  Military  Gazette 
and  Gentleman's  Magazine.  What  it  means  in  the  way  "I 
labor  to  produce  such  a  list  of  newspapers  can  best  be  under 
-tood  by  other  publishers;  the  ordinary  lay  mind  would  fail 
to  understand  the  amount  of  work  involved  in  this  w.nki.l 
production.  It  has  been  computed  that  we  are  turning  out 
daily  the  equivalent  of  a  daily  newspaper  office— the  lai 
daily  newspaper  office  in  the  country. 


141 


Dry    Goods 


Ang  ..  190 


The  Parisian  Ladies'  Tailoring  Co.,  Montreal,  have  dis- 
solved partnership. 

Paquette  &  Forest,  dry  goods  merchants,  Montreal,  have 
dissolved  partnership. 

iVicKendry's  Limited,  laches'  wear,  Toronto,  nave  added 
a  shoe  department. 

The  Canadian   Colored  Cotton  Mills  Co.  is  opening  a 
third  mil]  at  Cornwall. 

\V.  R.  McColl,  dry  goods  merchant,  Berlin,  has  adver- 
tised his  business  for  sale. 

]'.  II.  Leelit/ier,  dry  goods  merchant,  Winnipeg,  in- 
tend;; retiring  from  business. 

The  Montreal  Instalment  Co.,  dry  goods  dealers,  Mon- 
treal, have  dissolved  partnership. 

The  Alberta  Mercantile  Co.,  Frank,  N.  W.  T.,  have  been 
succeeded  by  The  Western  Mercantile  Co. 

The  Toronto  Feather  &  Down  Co.  have  been  partially 
burned  out.     Loss  covered  by  insurance. 

E.  Lepage  &  Co.,  dry  goods  merchants,  Montreal,  have 
dissolved  partnership;  Juliette  Lepage  has  registered. 

Leon  Fleishman  has  registered  under  the  style  of  The 
New  York  Neckwear  Co.,  manufacturers,  Montreal. 

Mrs.  A.  H.  Horslield  has  registered  under  the  style  of 
A  H.  Horsfield  &  Co.,  wholesale  furriers,  Montreal. 

The  American  Silk  Waist  Co.,  Montreal,  have  dissolved 
partnership;  J.  Cars  and  L.  Shlakman  have  registered. 

Joseph  F.  Clement  has  registered  under  the  style  of 
Clement  &  Freres,  dry  goods  merchants,  Waterloo,  Ont. 

J.  S.  McLeod,  dry  goods  merchant,  etc.,  Vancouver, 
B.  ('.,  has  been  succeeded  by  J.  S.  McLeod,  McBeth  &  Co. 
•  Demand  of  assignment  has  b,v  1  made  upon  the  Euro- 
pean Importing  Co.,  importers  of  dry  goods,  etc.,  Montreal. 

Wolofsky  Bros.,  dry  goods  merchants,  etc.,  Montreal, 
have  dissolved  partnership;  Harry  Wolofsky  has  regis- 
tered. 

Revillon  Freres,  general  merchants  and  furriers.  Ed- 
monton, N.  W.  T.,  have  been  succeeded  by  Revillon  (incor- 
porated). 

The  stock  of  Learoyd  &  Co.,  dry  goods  merchants,  Sea- 
forui,  Out.,  has  been  sold  to  Snively  &  Sauvey  at  60c  en 
the  dollar. 

Daignaull  &  Servigny,  dealers  in  dry  goods,  shoes,  etc., 
Valleyfield,  Que.,  have  sustained  loss  by  lire;  covered  by 
insurance. 

Fire  caused  damage  of  $2,000  in  the  basement  of 
Greene,  Swift  &  Co.'s  Wholesale  clothing  warehouse,  Lon- 
don, Ont. ;  insured. 

John  P>.  Kay  and  W.  T.  Bradshaw  ha\c  registered  under 
the  style  of  The  Montreal  Compressed  Air  Dustless  House- 
Cleaning  Co.,  Montreal. 


The  Baglej  &  Wri-lit  Manufacturing  Co.,  wholesale  dry 
gt  ods  importers,  Montreal,  have  rlittolved  partnership..  The 

ti,-ii  has  bee,,  incorporated  under  the  style  of  Bagley  & 
Wright  Mfg.  Co.,  Limited;  Wm.  Wright,  manager. 

Wm.  Cummings  &  Son,  Truro,  contemplate  very  short- 
ly manufacturing  a  complete  line  of  ladies'  cloaks,  cos- 
tumes  and  skirts. 

The  Eastern  Townships  Corset  Co.,  manufacturers,  Ste. 
llyacinthe.  Que.,  have  dissolved  partnership;  Joseph  N. 
Dubrule  has  registered. 

The  dissolution  is  announced  of  the  old-established  fur 
manufacturing  firm  of  Silverman,  Boulter  &  Co.,  Montreal, 
owing  to  the  death  of  Mr.  Silverman,  and  the  organization 
of  a  new  firm  to  carry  on  the  business.  The  style  of  the 
new  firm  is  Boulter,  Waugh  &  Co.,  the  principals  being  the 
two  remaining  members  of  the  old  firm.  The  business  has 
been  established  since  1870. 

The  massive  addition  which  is  now  being  built  to  the 
rear  of  the  R.  J.  Whitla.  &  Co.  dry  goods  warehouse  at 
Winnipeg  has  been  in  the  course  of  construction  for  the 
past  few  weeks  and  is  now  well  under  way  and  when  com- 
pleted it  will  greatly  add  to  the  general  appearance  of  the 
whole  building.  As  their  present  quarters  were  to  a  great 
extent  inadequate  to  their  requirements  owing  to  the  in- 
crease in  business  the  additional  floor  space  wiil  greatly 
facilitate  the  handling  of  the  orders  for  their  extensive 
western  trade. 

T.  T.  A.  Des  Trois  Maisons,  a  -wholesale  millinery 
hruse,  Notre  Dame  street,  Montreal,  is  in  liquidation. 

As  a  proof  of  the  immense  ene  gv  dispkyed  by  To- 
ronto merchants  in  rebuilding,  the  house  of  Debenham, 
Cr.ldecott  &  Co.  will  be  in  their  new  warehouse  on  the  old 
site,  corner  of  Bay  and  Wellington  street,  by  the  middle 
oi  August  and  will  have  a  fine  stock  of  ribbons,  silks,  laf- 
fetines,  sateens,  etc..  which  will  be  offered  to  their  cus- 
tomers for  the  Fall  season  of  1004. 

The  Truro  Knitting  Mills  Co.,  Ltd.  originators  and 
inventors  of  "Stanfield's  Unshrinkable  Underwear, 
Truro  Knit,"  report  their  mills  to  be  ruiinin  ni'dtt  and 
day  on  their  famous  line  of  underwear.  Just  one  year  ago 
these  mills  doubled  their  capacity,  and  at  the  present 
time  are  busy  installing  new  machinerv.  which  is  exnect- 
ed  will  increase  their  production  nearly  one-half.  Messrs.. 
Stobart,  Sons  &  Co.,  Ltd.,  Winnipeg.  Man.,  are  sole 
distributors   of  "Stanfield's  Underwear  for  the   West. 

T.  Lindsay  &  Co.  are  erecting  a  large  department 
store  in  Hull,  Que.  The  building  will  be  107x157  four 
stories   high,    and    will    cost    about   $00,000. 


Mr.  Harris  Wener,  of  the  Montreal  Waterproof  Co., 
and  Mr.  S.  Hart,  of  Wener  Bros.,  clothing  manufacturers, 
ha-  e  recently  returned  from  a  business  trip  abroad.  While 
absent,  they  visited  England,  Germany,  France  and  Bel- 
gn  m,  and  spent  some  time  in  buying  and  in  getting  new 
ideas  helpful  to  the  trade.  Mr.  Wener  was  accompanied 
by  his  son,  Master  J.  Wener. 
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HINTS  TO  BUYERS. 


From  information  supplied  by  Sellers,  boi  i<h  which  Hu-  Editor!  of 
I  in    Review  do  ""'  Deceuarily  iioiti  thcmseh  1 1 » I •- 


I 


Wyld  Darling  Co.,  Limited. 

\   tlir  staple  department  all  lines  ol  eotton  good 

will     .1 i  icd.     They     an-     spcciall)       ;l  rong     in 

bleached  cottons  i tnbers  confined   to  themselves 

\.. .    500,    100    ami    I  iO      in     rej    col  tons  .'    large 
quantity  has  been  cleared  from  the  mills  al    ipecial 


m>w     lanh      nun 


cut   prices,     Their  stock  ol  flannels     is     m»« 

plete  in  greys,  navies,  scarlets  and  mc.hu  ,  also  ,i  hue  "t 

i.iim  \   shirting  flannels. 

In   the   linen  departmenl    (licit    stock   "i   J125  and     127 
towels  .mil  ui  clashes,  is  in  good  assort  men  1  ol  prices  in 
the  different    makes      They   are  showing  an   extra 
range  ol  table  napkins  ti>  retail  at   60c  in  S2. 

The]    aic  offering  several   hues  ol  heav]    worsted   hose 
uith  extra  spliced   knees  fin   boys1  school   wear,  of   Eng 
list)  manufacture.     The  Nos.  are  202,  204,  203, 
212,  214,       They  can  he  retailed   from    15c  in  50c;    in  all 

In  cashmere  hose  all  ui  their  regular  lines  are  again  In 
stuck  :  Ribbed  Nos  i">.  36,  !7,  7 2,  ti2,  It;  and  is,  plain 
numbers.  "Premier,"  "Surprise"  and  ''Noxail,"  Nos.  17, 
20,  21,  22,   2 1.  26,  28,  29  llama. 

In  cashmere  and  ringwood  gloves,  black,  white  and 
fancy  colors  sell  from  !•">  to  50c.  Golf  blouses  are  popu- 
lar; they  show  the  latest  slvlcs  to  retail  from  51.75  to 
$2.50,  in  cardinal,  navy,  while  or  black.  A  large  as- 
sortmenl  of  knitted  toques,  mitts,  tarns,  booties  and  in- 
fantees,  arc  now  in  slock  at   all  prices. 

They  have  now  in  stock  a  complete  Pall  range  of  the 
'Wolsey"  brand  underclothing  for  men's  wear  The 
"Wni  rment    comes   in   four  different    weights,     and 

can  he  retailed  from  $3  to  $6  a  suit.  It  can  lie  washed 
OVei  and  over  again  by  any  method,  without  losing  Hie 
softness   and   elasticity    for   which    it    is   noted.      The    "W'ol 

ey"   garment    is  also  unshrinkable,   and   should   am 

ment  shrink  in  washing  it  will  he  replaced.  Thev  carry 
this  line  in  all  sizes  from  34-32  to  ~>fl-IN.  It  is  done  up 
l-'l  dozen  in  each  package. 

They  have  an  extensive  range  of  the  Pen-Angle  brand 
unshrinkable  underwear  for  August  delivery.  This  under- 
wear, which  is  made  in  Canada,  comes  in  many  different 
Styles  and  weights,  and  can  be  sold  bv  the  retailer  at 
popular  prices.  The\  also  carry  the  Pen-Angle  brand  in 
men's  half  hose,  which  can  be  retailed  from  20c  to  50c 
per  pair. 


The  W.  R.  Brock  Co.,  Toronto. 

In  the  linen  departmenl  they  have  been  fortunate  in 
Securing  three  excellent  lines  of  table  linen  at  prices  that 
arc  favorable  on  account  of  the  large  quantity  bought. 
The    (lose     quotations     will  be  a   gain   to  the  consumer. 

The  numbers  of  these  special  offerings  are  JB36,  .IB'57  and 
JB38  Thery  are  all  of  extra  line  yams  with  a  beautiful 
soft,  mellow  and  bright  finish,  and  can  be  retailed  at  60c, 
70c  and  Nile  a  yard  There  are  se\  en  different  designs  in 
each  quality,  including  the  verv  latest  anil  most  effective 
designs.  So  cleverly  are  these  goods  made,  and  so  low 
the  price  considering  the  excellence  of  the  material,  that 
thc\  are  sure  to  appeal  to  lovers  of  fine  linens  at  first 
sight.  \nother  special  is  No  2.  a  throe-quarter,  hand- 
bleached  damask  napkin,  to  retail  at  $1.50,  regular  $2 
Thev  are  put  up  in  5  do/en  packages.  The  finish  is  good 
and  the  weight  heavy.  Thev  are  just  the  thing  for  hotel 
or  other  heavy  use. 

In  the  men's  and  women's  furnishings  and  knitted 
"mis  departments,  thev  arc  showing  for  Winter  wear  a 
jersey  (doth  legging,  very  elastic,  in  child's,  misses'  and 
women's  sizes,  three-quarter  or  full  lonnth.  Their  stock 
of  waterproofs  is  extensive,  Including  Gilbert  to  retail  at 
5;  Swell,  retail  $6;  Captured  $7,  Sapper.  $10;  \yles- 
worth,  $12,  in  men's  styles.  In  ladies',  special  values  re- 
tail at  S2  to  S12.  Military  is  a  $6  novelty.  Two  lines  ol 
Children's  retail  at  S2  25  and  $3.  Samples  will  be  sent 
on  application.  Three  or  four  ranges  of  bovs'  sweaters 
retail    from    50c   up.     all   wool;    men's   from    75  ;.     in 

plain    and    fancy,     latter     including   strikiim    stripes    in    de- 


mand   bj    lumbei  men      The   pineapple  8  ■     retail 

I0i      i     a    in   i  •  la    ■     \\'-. i  iii  Vlanitoulin  ubbei 

reefei      foi      ti  boa  i  men    .md     mini 

Merchants    in    lumbei    di  itricl      w  ill    find    "Cutter,      pi 

etoffe    pant  i,    retail    (I  25,    and    "Killarnej  ,      retail 

ood      i  lb  i        No  i   black  overall,  double 

Front ,   2i;2;">     with     bib,  and    1 705     with      .i k,  ..n 

value,   retail   75c      I  nlaundercd       hii  t       are     till     ■ 
"Temptei "  is  tin     lame  old    ihii  I    lo  retail  at    50<     i 
purchases     ol     soft     fronts  have  been  made.   \.,  83  ,,,  all 
sizes,   II   to   17,  new  patterns,  starched  cufl  .  retail 
60c,  regulai   75c  to  $1   line.     One  ol  the  keenest  buyei 
the  west     saw  .  them  opened  and   took   12  dozen  on     the 
spot     103F  ami   104F  are  slifl  rront  ;,    ihort   bo  om  .  retail 
$1.     Tbe\   are  still  Belling  mole  pants,  heavj    wi 
tail  Kl      Thev  havi  d  300  do/en  lumfoermei 

the  balance  of  stock  of  a  retiring  manufacturer,  that  can 
be  retailed  at    10c  to  $]    >:,.     Several  cases  ol  noveltii      in 
men's  neckwear  have  been  received,  retail  25i    in  50i 
.He  offering   1  or  r,  lines  ui  various    ityle  ,  odds  and  end 
"i   best   silk,  made  up  to  sell  at   about   one  third   n 
pi  I"-      In   tailors'   trimmings  th<  re  i     ..    lai  ment 

id'  buttons,  including    American  novelties. 

In  smallwares  anothei  shipment  has  hem  received  ol 
Pi lion's  guaranteed  linen  thread,  retail  5c;  nice  countei 
cabinet  with  each  gross;  assorted  black,  white  and 
drab.  \  novel tj  just  received  is  a  safety  pin  cabinet 
(■ailed  Columbia,  containing  tin  .a   pin  .  to  retail 

a1  .i  popular  price.  In  addition  to  ,,  purchase  ol  taffeta 
ribbons  from  a  retiring  manufacturer,  Nos  :,7  ami 
colored  velvel  baby  ribbons  have  been  secured  Next 
month  a  list  of  the  handkerchiefs  will  be  given,  but  for 
those  buyipg  earlv  it  can  be  said  the  Btock  is  complete 
J2fl  is  a  lace  edge  handkerchief,  retail  IV  Thc\  are 
expecting  at  once  new  dress  trimmings  in  correct  coloi 
and  novelty  effects,  Kilt  and  gunmetal  buttons  ami  eilt 
braids   and    cords. 

The  dress  department   has  been   doing   a   splendid   bu  i 
ness   all    through   July   in   eolines   and    voiles,   and    good      ol 
a    like    nature.       Tbc\     are    making  a   large  showii 

blousings    in       the    very      newest       effects,    such    as    alt 

stripes,   triseenes,   in  plain  green   with  zibeline  stripes    in 
iridiscent    shades,     Avillon      cloth.    Evelyon   cloth,    llama 
(loth    in    ombre   striped    effect,    embroidered    linnet  tes.    fea 
ther  stitch,   Redford   cords,   swivel  spot    lustres   in  bro 
greens,  etc.     These  are  only  a   few  of  the  many   materials 
shown.     They  are  cabling   their  foreign  buyer  to   repeal    a 
number  of  the  above  lines,   so   that    their  stock    will  be  in 
good    shape  and     well     assorted     for   exhibition   busi 
Excellent   values  are  being  shown   in   plain   Venetians    ami 
box  cloths  in  all   qualities  and   shades,    to  retail     from   50c 
to  $2. 

Thev  report    that    they  have  just    passed   into  Her  Lady 
ship     ready-to-weai     department      new      lines      of      vicuna 
skirts.      These  are     trimmed    with    satin    bands   in    various 
styles,    and    are   all      new      designs   and    at    popular    pi 
Thev     are     meeting      with     ureat    success   with    their   Fall 
rantre  of  skirts,      showing     a    large    ranee   of   fabrics     and 
stvles.     Special  mention  might  be  drawn  to  the  followina; 
Lady  Gladys,  a  7-e;ore  skirt  made  ol  16  ox.  wool  frieze,  in 
black,   erev  and   navy,  boxed   separately,   which    thej 
for  $1.50;    I.ad\    Rachel,    7   gore,    trimmed   with    silk    tab 
made  from   fancy   tweed,   which    sell    for   $3.35     I  ndv  Olivp, 
made   from   vicuna,    trimmed    with   self  bands   and     taffeta, 
\et\    stylish,   and    in    no   way   over   trimmed,    which   sell    for 

Their    whole    range   of   skirts    sell    to    the    \en 
trade,    all      being    perfectly      finished      ami    in    good    ' 
Skirts   all   come  boxed   separately   and   open   out    clean 
fresh       Thev  passed   into  stock   three  special  lines  of  under- 
skirts,  two   to   retail   at    <1    and     one     to   retail    for   ; 
Her  Ladvship  waists  are  becoming  more  and   more  in  de- 
mand.    The  ramre  shows  the   latest    materials   in  beautiful 
designs.      In   wool    \oiles  especially    thr\    are  strone, 
show    a    ran^e   to   retail   at    ^  1   25  and    <l   50   which   sell 
sieht.     These  are  made  in  the  verv   latest    style    am! 
new  sleeve  meets  with  approval   wherever  shown. 

They  will  shortly  put  on  the  market  new 
taffeta  silk  waists,  samples  of  which  will  be  in 
of    their    repii  in      the   course   ■ 
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New  lines  in  the  whole  range  of  Her  Ladyship  garments 
are  continually  being  passed  into  stock,  many  lines  ol 
which  sell  so  freely  they  cannot  be  sampled. 

Her  Ladyship  catalogue  is   now    ready    for   mailing,  and 
will  be  sent    on   request. 


Kyle,  Cheesbrough  &  Co. 

This  firm  are  showing  several  beautiful  new  things  in 
neckwear.  The  latesl  novelties  in  imported  collars  in  linen 
and  lace  can  be  had  from  them  for  Fall.  The  local-made 
neckwear  to  be  seen  in  nearly  every  store  rinds  no  share  in 
their  range;  they  show  only  the  latest  novelties  in  neck- 
wear. Aiming  a  full  'range  of  novelties  in  their 
smallware  department,  belts  in  silk  and  leather,  which  are 
sure  sellers  lor  Fall,  are  on  display,  it  is  a  matter  of 
choice.  Some  makers  insist  silk  is  the  popular  one,  others 
say  leather  ones  have  the  call.  They  show  complete  lines 
of  both.  Novelties  in  elastic  makes  deserve  the  particular 
attention  of  the  trade.     They  are  sure  sellers. 

They  call  careful  attention  to  their  ribbon  stock.  Satin 
back  velvet  ribbons  for  Fall  are  easily  foremost.  Their 
number  L333  in  all  widths  is  a  strong  seller.  Samples  and 
prices  will  be  cheerfully  furnished  on  application.  In  but- 
tons, which  are  much  worn  again,  their  line  comprises  the 
very  latest  up-to-date  novelties. 

Their  range  of  la-es  comprises  over  10,000  samples, 
which  are  now  in  the  hands  of  their  representatives.  They 
call  the  trade's  attention  to  wood  fibre  laces  in  an  exten- 
sive range,  which  are  good  for  Fall.  They  have  made  a 
specialty  in  silk  blouses  for  Summer  and  Fall,  and,  judging 
from  the  volume  of  orders  received,  the  trade  has  been 
impressed  with  values.    It  will  pay  to  see  their  range. 

Veilings  for  Fan  are  in  good  demand.  They  have  them 
by  the  yard  as  well  as  in  the  popular  1  2-3  yards  length. 
which  is  used  for  veils  or  trimming.  Chiffon  and  gauze 
are  the  materials  chiefly  shown  in  all  the  popular  shades. 

The  millinery  trade  demands  velvets  and  velveteens. 
supplemented  by  plushes  for  Fall.  They  show  a  full  range 
in  all  colors  at  the  right  prices.  They  show  a  good  range 
of  chiffon  velvet,  which  is  sure  to  be  a  leader. 

In  their  handkerchief  department,  novelties  are  arriv- 
ing daily.  They  show  collars  and  handkerchiefs  in  the 
popular  teneriffe  hand-made  weave. 

Buttons  in  the  smalhvares  department  are  good  for 
Their  range  comprises  metal   and  silk  crochet,  with 


Fall. 


or  without    the   loop.      Those  in   want    of  special   values   in 
cartoon  embroideries  should  see  their  range. 


The  Salem  Co. 

They  report  Summer  lines  well  cleared,  and  are  now 
busily  engaged  in  preparing  for  Fall  shipments.  Their 
stock  is  complete  in  a  full  line  of  ladies'  waists  in 
French  and  Scotch  flannels,  Jap  silks,  lustres,  heavy  cot- 
Ion  goods,  piques,  mattings,  cordes  and  mercerized'  vest- 
ntgs.     These  are  seen  in   the  very   latest   styles  and  colors 

In  the  men's  department  all  (he  latest  novelties  are 
shown.  Plain  effects  with  neat  stripes  are  in  good  de- 
mand, ami  they  show  the  very  newest.  The  new  cham- 
pagne shade  has  a  prominent  place  in  their  line.  The 
coat  shirt  is  having  good  success;  they  show  it  in  a  full 
range  oi  colors,  with  cuffs  attached.  Their  fancy  vests 
are  now  oversold,   a  guarantee  of   their  popularity. 


The  W.  R.  Brock  Co.,  Montreal. 

Brock's  are  showing  a  new  adjustable  pompadour 
comb  ou  the  smallware  floor.  The  comb  can  be  adjusted 
to  suit  three  different  styles  of  dressing  the  hair,  and  at 
the  price,  viz.,  25c,  should  make  a  hit  with  the  retail 
trade.  Blouse  sets  in  gunmetal,  gilt,  and  silver,  are 
greatly  worn  this  season.  Some  vcrv  nice  designs  retail 
at    low    prices 

In  christening  robes  and  cloaks,  children's  dresses  silk- 
capes,  wrappers,  and  lingerie  of  all  kinds,  the  stock  is 
very  well  assorted.  In  this  connection  they  claim  to  lie 
the  only  linn  that  carries  a  stock  of  christening  robes  and 
cloaks  in  Canada. 


In  their  house  furnishings  department  some  very  good 
lines  of  quilts  are  seen.  A  shipment  of  linoleum  has  also 
been  received. 

Fall  goods  are  being  received  daily  and  are  being 
passed  into  stock  just  as  quickly  as  they  can  be  unpacked. 
Comforters  in  great  variety  are  in  stock  to  retail  a1  from 
75c  to  $3.75,  while  down  comforters  can  be  had  at  from 
$5  to  $7  each.  Roman  stripe  furniture  coverings  in  taste- 
ful designs  are  being  shown  by  several  wholesalers. 
Brock's  line  is  especially  prominent  among  these. 

On  the  third  flool  a  special  line  of  tains  with  peaks, 
known  as  "Motor"  tains,  are  being  shown;  the  goods  are 
the  very  newest  thing  out,  and  at  the  price,  50c,  should 
sell  very  well.  Ordinary  tains  to  retail  at  50c  are  also 
shown.  Silk  hoods  for  children  to  retail  at  from  $3.50  up 
are  a  feature  this  season,  and  a  great  many  designs  arc 
shown.  Mitts,  bootees,  infantees,  polkas,  hoods,  clouds, 
circular  and  fancy  shawls,  sashes,  toques,  etc.,  are  all 
commencing  to  sell  for  Fall.  A  line  of  nice  wool  shawls 
and  fascinators  which  they  are  showing  is  very  good  in- 
deed. Golf  jackets  and  vests  arc  popular,  ami  the  mer- 
chant who  carries  a  stock  will  find  they  help  the  sale  of 
other  goods.  Lines  to  retail  at  from  $1.50  to  $3  each 
can  be  had  in  all  the  latest  designs.  "Excelda"  is  not, 
as  some  people  believe,  merely  the  name  of  a  certain  line 
of  handkerchiefs,  it  is  the  name  of  a  mercerized  fabric 
used  for  handkerchiefs,  which  is  now  very  well  known  in- 
deed.    Lines  to  retail  at  from  7c  to  25c  each  can  be  had. 

Blouse  fabrics  to  retail  at  50c  are  being  shown  on  the 
dress  goods  floor.  An  all  wool  colored  serge  and  an  all 
wool  colored  cashmere,  both  retailing  at  25c,  are  features 
and  the  stock  of  these  goods  should  soon  sell  up,  consid- 
ering the  value  of  the  goods.  Lustres  are  just  the  thing 
for  Fall  and  Winter  blouses,  and  the  wholesalers  are  do- 
ing their  level  best  to  obtain  good  values  and  designs. 
The  Brock  Co.,  among  others,  seems  to  have  succeeded 
very  well  indeed.  Fancy  printed  beavers  for  ladies' 
cloaks  and  costumes  to  retail  at  $1  are  on  display  in  a 
good  range.  The  popular  Venetians  and  box  cloths  are 
seen  in  the  new  shades. 

The  linen  department  reports  very  encouraging  busi- 
ness in  crash  towelling  to  retail  at^8,  10  and  12c,  while 
their  job  lines  of  linen  flake  suitings  are  especially  worthy 
of  attention.  It  is  not  often  that  a  25c  line  can  be  re- 
tailed for  10c,  as  this  one  can  be.  A  line, of  ginghams  is 
also  being  shown,  and  at  10c  should  go  very  freely. 
Towellings,  table  cloths  and  napery  of  all  kinds  can  be 
found  in  great  variety  in  this  section  of  the  staple  de- 
partment. Table  covers  with  napkins  to  match  are  a 
feature. 

Grey  and  white  blankets  appear  to  be  very  special 
value  this  season.  Some  very  pretty  patterns  in  carriage 
rugs  are  being  offered  for  sale  in  the  staple  department, 
and  are  going  very   fast. 

The  gents'  furnishings  department  have  some  very  in- 
teresting lines  of  ribbed  worsted  hose  on  sale;  34  at  25c, 
38  at  40c,  and  57  to  retail  at  50c.  are  especially  worthy 
of  mention.  G2  ribbed  soft  wool  hose  to  retail  at  75c  is 
also  a  very  good  line.  Of  course  there  is  always  a  de- 
mand for  grev  wool  socks  at  low  prices  and  to  merchants 
who  wish  to  satisfy  this  want  thev  offer  Gem  and  FCS  to 
retail  at  20  and  15c  respectively.  People  will  soon  be 
looking  for  Winter  underwear,  ami  merchants  should  or- 
der early.  333  and  Zero  Scotch  wool  underwear  are  two 
very  good  lines  which  can  be  retailed  at  50  and  75c  re- 
speethely.  In  the  far  eastern  and  western  mining  camps 
and  cities  there  is  a  great  demand  for  working  shirts. 
The  Brock  Co.,  who  cater  to  this  class  of  trade  have  two 
nice  lines,  S18  black  drill  at  50c,  and  S59  black  drill, 
with  double   front,   at    75c. 


S.  F.  McKinnon  &  Co.,  Limited. 

S.  F.  McKinnon  &  Co..  Limited,  are  making  big  prep- 
arations tor  the  Fall  trade.  In  conversation  with  a  repre- 
sentative of  The  Dry  Goods  Review  one  of  the  company 
said:  "The  season  just  drawing  to  its  (dose  has  been  a 
very  satisfactory  one,  and  the  outlook  for  Fall  bright  and 
most  encouraging.  In  all  departments  sales  are  ahead  of 
a.  year  ago.  For  the  past  two  months  our  large  staff  of 
travelers  have  been  on  their  respective  routes  with  a  large 
and  complete  range  id'  Fall  samples,  and  m  all  provinces 
of  the  Dominion  have  met  with  great  success.  The  many 
large  orders  received  give  abundant  proof  as  to  the  cor- 
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rectness  of  our  Btyles,  designs,  ehecta  and  colors  in  all  do- 
pa  1 1  merits. 

"The  r i « - xv  goods  ,ii  once  BUggest  a  newness  ><\  style  and 
characer,  The  bats  foi  Kail,  1904,  are  verj  efleotive.  Our 
collection  as  usual  is  verj  large.  One  feature  in  oonnec 
tion  with  this  department  is  the  fact  thai  more  good  or 
expensive  bats  have  been  Bold  than  tor  anj  previous  Kail 
beason.  We  cannot,  in  this  Bpace,  fullj  describe  the  merit 
m|  our  bal  stock;  il  musl  be  seen  to  be  appreciated. 

"Plushes,  plain  silk  velvets,  chiffon  velvets  and  fancj 
velvets  will  all  be  largely  employed  in  the  manufacture 
i.i  Pall  millinery,  Ribbons  have  sold  in  great  abundance 
and  promise  to  In-  a  verj  strong  article  for  the  coming  sen 
Bon.  Chenille  trimmings,  galloons,  and  bands  of  all  kinds 
•  r\  popular,  in  ;ill  widths  from  I  1-2  to  i>  inches. 

••In  bal  adornments  there  is  a  large  family.  Ostrich 
effects  will  take  a  leading  place,  principally  in  feathers, 
lips  .'iinl  aigrettes,  wings,  birds  and  paradise  will  !><•  among 
the  leaders.  Also  keep  your  eyes  on  militarj  j  >< « m  |  »<  >  1 1  ■- 
made  from  coque  and  hackle  feathers.  Hat  garnitures  of 
m  flowing  character  will  he  popular  in  the  manufacture  of 
high  class  millinery.  Plowers  in  velvet  ami  plush  effects 
will  lie  more  used  than  usual.  Buckles,  ornaments  and 
buttons  will  he  iii  great  variety.  Last,  ami  perhaps  tin' 
must  popular  id'  all  trimmings,  come  beads  one  of  the 
features  of  the  season.  Those  will  be  used  -mall,  medium, 
ami  large.  You  might  also  Id  the  trade  know  through 
your  popular  and  widely  circulated  journal  that  our  trav- 
elers are  now  taking  holidays,  but  will  all  he  in  the  ware- 
bouse  ready  to  receive  the  trade  by  the  HMIi  of  August. 
Our  large  importations  are  now  well  forward  and  a  double 
entering  room  staff  are  doing  their  level  best  to  gel  our 
many  orders  sent  forward.  Our  general  millinery  and 
mantle  Spring  opening  will  be  held  on  August  29th  and 
following  days,  but  as  usual,  for  the  benefit  <d'  far-off  or 
earl}  buyers,  we  will  be  ready  by  the  15th  to  receive  all 
who  And  it  necessary  lo  make  then  selections  previous  to 
our  general  opening  date." 

American  Silk  Waist  Co. 

The    American  Silt  Waist  Co.  report  their  samples  for 

.    Fall  trade  ready,  and  then    representatives  will  - 

be  in  their  respective  territories.  I'heir  designers  are  now 
l>n-\  mi  the  Christmas  lines.  They  report  prospects  good. 
There  is  increased  demand  tin-  the  better  class  of  goods  and 
they  are  fully  prepared  to  meet  it.  I  neir  range  compri  es 
beautiful   effects  m   handwork   designs  mi  a  dainh 


John  M.  Garland,  Son  &  Co. 
(  hiffon  collar  forms,  everj   Bize  ami  price,  are  now    m 

l::. nk  paillette  blouse  -ilk  i-  a  n»w.  -  fl  we«ive.  which 
doesn't  cul  ami.  a-  a  lining,  commands  the  attention  of  the 
ultra-fashionable  trade.  Same  price  as  good  taffeta,  but 
a  hitter  wearing  -ilk;  retails  90c  and  $i,00. 

Black  taffeta  gloves,  good  for  presenl  selling  ami  !"i 
earlj  Autumn  wear,  come  iii  three  lines  (hat  a  retailer  may 
-•■I!  at  20c,  25c  and  35c  per  pair,  assuring  a  good  profit. 

\"w  in  stuck  at  the  Garland  warehouse  is  a  full  line  ot 
Swiss  tambour  -hams,  centerpieces,  d'oilies,  tray  covers, 
sideboard  runners,  dresser  sets,  toilet  set-,  assorted  sizes: 
some  lines  contain  hut  a  limited  quantity;  nil  (dean  and 
i.i  perfect  condition.  This  lot  embraces  some  stn>nir  lines 
for  holiday  selling  ami  is  25  per  cenl  lower  than  thej  are 
worth. 

Large  Bize,  rich  cushion  curds  in  a  complete  range  id' 
plain,  two  and  triple  colors,  are  shown.  Black  ami  gold, 
dell'  and  red-  are  annum  the  much-wanted  -hades;  t,,  retail 

at  50e, 

Linen  shirt  cases,  made  from  Irish  linen,  will  hold  from 
::  In  li  shirts,  will   tit    into  grip  or  trunk   nicely  and  can  In' 

sold  at    J5c.     Linen  sideboard  runners.   Is  b\   5-1 

w  ill  sell  uiiic!. 


The   new    Raglan   coal    i"i    he 
*l  at  tent  Km ;  the  popular  one  i-  a  practical  2  in  i 
adapted   for  two   neaMons,  ami   i-  ihuwu   in 

and   -hade-. 

Parlor,  drawing  room  ami  bedroom  cluck-  m  beautiful 

models,  extravagant   ■_' I-   in  anj   point   but   price, 

ranges  in  the  retail  waj   from  75c  i"  |10.00,  pa}  all  round 

■I    profit    and   lake   up  a   small   BpaOS   in   lie-   »toP 

Cycle  and  Police  suspenders  retail  at  25c,  35a  and 
The  sin, i  department  at  John  M.  Garland,  Bon  &  < 

clearing  a  I i  colored  top  -hut-,  made  to  retail  at 

".  at  a  puce  enabling  the  retailer  to  Bell  them  at  i 

The   linen    leader  shown   h.\    tin-   lirm    ifl  ;i   .".I   inch 

bleach,  extra  heavj  weight,  and  retails  at  50c  per  yard 

Double  I  *e  muleskin  mitt-  can  be  worn  mi  either  hand, 
which  mean-  double  Bervice;  wool  cuff  ami  wn.d  lined,  to 

i  el  ail  at  50c. 

They  are  offering  a   well  tailored   lot    of  pants,    made 

limn    12-OUnce   tweed,  dark    grey,  at    $12.50  per-  do 

Ib'-ounce  dark  grej  and  Btripes,  $18.00  pei  doa 
Their  tie  section  i-  lull  id'  all  the  newest  exeatii 
?,  flow  in-  end-,  derbys  and  made-up  goods.    The 

III-    in    these    lines    In    sell    al    Inr    I-   good    and    the    sp|c|,dldl\ 

airanged  boxes  for  displaying  the  goods  make  them  par 
t  tenia rly  attractive. 

Thej   are  showing  a  large  line  of  all  wool  6  I  stripes, 
fancies,  canvas  and   basket    weaves  for  ladies'  costumes. 

These  were  secured  long  before  Hie  advance  wa-  mad. 

immediate   delivery   they   handle   Summer  suitings   in   the 
right  colors.  Hie  right  materials,  and  the  correct  pri< 

The  house  furnishings  department  are  showing  an  at 
Ha.  live  Ime  of  curiam  pules  m  oak  and  mahogany.   1 
a  i  e  of  ,\  merican  manufacl  are. 


New  York  Silk  Waist  Co. 

The  New    \  ,uk  Silk   Waist     Co  's     travelei     u 
pleting   then      Kail     trips,  ami     ordei  ;     art 
Then    range  has  nevei    been    10  large  ami  complete      This 
company  are  keeping  up  the  high  standard  ol  then   goods 

noted  by  Hie  Shield  brand  li  is  with  much  p 
"re  iliev  lake  tin  ,  oppoi  tunitj  ol  t-hanl  ing  the  t  radt 
their  patronage 


The  China  and  Japan  Silk  Co..  Limited. 

\  -hmt  time  age  a  company  was  organized  under  the 
style  of  the  China  and  Japan  Silk  Co.,  I. united,  to  deal  in 
all  classes  of  goods  manufactured  in  those  countriea. 

The  name  of  the  linn  i-  slightly  misleading,  for  !>• 
side-  securing  the  very  latest  in  silks  they  intend  handling 
everything  in  the  line  of  fancy  goods.  They  confidently 
expect  showing  siime  useful  novelties  to  the  trade.  In  con- 
nection with  then-  buying  end  they  have  established 
manenl  agencies  with  capable  buyers  at  both  Kobe  and 
Vokohama.  These  will  he  extended  in  the  near  future  t.. 
e-  \er  other  foreign  countries.  These  men  being  constantly 
im  the  spot  can  secure  the  latest  novelties  from  time  i,, 
time.  Mr.  Poole  himself  expects  to  leave  shortly  fur  an 
extended  buying  trip  through  China  and  Japan.  A  dance 
at  the  lines  show  u  at  290  Si.  .!.,•  .  Montreal,  or  106 
King  street  west.  Toronto,  is  ample  testimony  ti>  tin m 

pleteness    of    Hie    display.       Merchants    win.    have    no!    han- 
dled this  class  of  goods  will  do  well  i.,  inspect   them  on 
their  annual    Kail   purchasing  trip,  as  manj    boomers 
trade    can    ea-il\    |,,.    secured    at      ridiculously    low     pi 
I  hnse  in  need  of  artistic  and  expensive  ._'.„„|s  can  also  rind 
a  bewildering  ran<re. 


John  Macdonald  &  Co. 

John   Macdonald  &    Co    are  showing   h    silks 

hue  ol  Bonnet's  peau  de  soie,  -J  in    we.  [rd;  a 

-penal  line  of  guaranteed  black   taffeta   -ilk    - I  In    wide. 

Tic  per  yard;   -peeial   'it;  in.  black  taffeta,  itht . 
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$1    per  yard,   taflets  cbiffon,    II   in.,  $2.25  per  yard,  some- 
thing nice  tor  dresses. 

In  hosiery  they  are  showing  special  plain  cashmere 
with  mending  card  attached,  good  weight,  $2.25,  ladies' 
si/.es  only;  No.  1 0 T ,  wool  hose  in  all  si/.es,  5  to  Ml,  line 
worsted  wool,  with  mending  card  attached,  $3.35  Eor 
ladies'  si/.es;  special  wool  hose  in  all  si/.es  from  5  to  Ml, 
good  weight,  ladies'  sizes  $2.25. 

In  golfers  they  handle  three  special  German  lines,  in 
red,  cream  and  navy,  at  $12,  $16.50  and  $19.50,  all 
special  weaves,  and  live  Canadian  lines  from  $1:5.5(1  to 
$18. 

In  dress  goods  this  firm  show  carded  crepoline  in 
white,  cream,  sky,  pink,  nile,  grey  ami  black,  something 
quite  new  for  evening  dress,  price  $1  per  yard,  11  in. 
wide;  silk  crepe  de  chene  in  while,  sky,  grey,  champagne, 
royal  am!  black,  13  in.,  75c  per  yard,  Kop  crepoline,  in 
navy  and  black,  with  wide  stripe.  13  in.,  70c  per  yard; 
spotted  voile,  in  black,  two  sized  spots,  something  nice 
for  evening  wear,  11  in.  wide.  $1.50  per  yard;  fancy 
striped  waistings,  27  in.  wide,  55c  per  yard;  spotted  vel- 
vet, waistings  in  navy,  brown,  royal,  green  and  black,  22 
in.,  $1.25  per  yard;  fancy  basket  weaves,  in  greys, 
browns,  red,  green,  and  navy,  40  in.  37^0;  fancy  knop 
tweed  in  all  leading  shades,  12  in.,  55c  per  yard;  fancy 
knop  cashmere,  herringbone  effect,  in  royal  and  navy,  43 
in.,  65c  per  yard;  fancy  silk  knop  tweed  mixture,  in  all 
leading  shades,  511  in.,  $1  per  yard,  fancy  check  canvas 
cloth,  in  brown,   navy  and  black,  51   in.,  $1.35  per  yard. 

The  woolen  department  has  some  special  values  in 
Scotch  tweed  suitings,  fancy  worsted  suitings,  British 
and  Canadian,  worsted  and  wool  trouserings  in  a  large 
variety  of  the  newest  patterns,  overcoatings,  meltons, 
beavers,  vicunas,  mixtures  and  fancv  designs.  They  also 
show  women's  costume  suitings  in  plain  and  fancy  colors, 
all  at  popular  prices,  as  well  as  Belwarp  serges  and  coat- 
ings, black,  indigo  and  mixtures,  with  a  large  stock  of 
Belwarp   linings   in   Italian    and    mohair   twills. 

They  report  lines  of  Fall  goods  coming  to  hand  daily 
in  their  ready-to-wear  department.  The  changes  in  the 
styles  of  goods  for  Fall  and  Winter  from  those  which  have 
been  sold  for  the  last  six  months  necessitates  some 
changes  in  the  arrangement  of  stocks,  and  consequently  a 
number  id'  broken  lines  in  Summer  waists  in  white  and 
colored,  and  ladies'  whitewear,  are  being  cleared  out  at 
broken  prices. 

John  Macdonald  &  Co.,  in  their  carpets,  linoleums  and 
house  furnishings  department  have  passed  into  stock  a 
large  shipment  of  No.  2  and  No.  3  inlaid  linoleums;  and 
of  8-4  and  16-4  piinted  linoleums.  They  are  showing  a 
job  line  of  cork  carpets  in  8-4  width  at  a  low  price.  They 
have  also  in  stock  linoleum  runners,  with  key  borders,  in 
2-1,  5-8,  3-1  and  1-1  widths,  in  two  qualities.  Paper 
samples   of   linoleums  arc   supplied. 

Floor  oilcloths,  4-4,  5-4.  (i-1  and  8-1  widths,  stair 
oilcloths,  2-1,  5-8  and  3-4  widths,  and  table 
oilcloths,  5-4  and  6-4  widths,  are  carried  in  every  pat- 
tern the  manufacturers  make. 

Thev  have  received  this  month  new  patterns  in  the 
following  carpets  :  Hemps,  unions,  wools,  tapestries, 
brussels,  velvets,  axminsters,  wiltons  and  are  now  al- 
most through  shipping  early  Fall  orders.  They  have  a 
large  slock  of  carpels,  carpet  squares  and  rugs  on  hand 
for  immediate  delivery. 

Orders  are  coining  in  freely  for  all  lines  of  housefiyn- 
ishing  goods.  They  have  just  received  a  shipment  of 
Swiss  curtains,  a  shipment  of  tapestry  curtains,  a  ship- 
ment of  axminster  squares,  a  shipment  of  cocoa  mats  and 
mattings,  a  shipment  of  art  squares  in  six  qualities,  a 
shipment  of  tapestry  covers,  a  shipment  of  chinelle  cov- 
ers, and  a  shipment  of  white  quilts.  These  goods  will 
interest    keen  buyers. 

Tooke  Bros.,  Limited. 

Mr.  E.  Foster,  of  Tooke  Bros.,  Limited,  has  returned 
from  a  two  months'  trip  on  the  continent,  where  he  has 
been  collecting'  the.  latest  novelties  in  silks  for  Fall  and 
Christmas  neckwear  trade. 

In  their  men's  furnishings  department  they  will  soon 
show  a  full  range  of  fancy  half  hose,  hand-sewn  suspend- 
ers, sweaters,  jerseys,  etc  Their  range  comprises  many 
novelties  which  are  not  shown  elsewhere.  Their  travelers 
start  out  in  September  with  a  complete  range  of  Spring 
shirts,  men's  fancy  neckwear,  etc. 


They  report  a  splendid  sorting  trade  in  shirts,  collars, 
men's  furnishings  ami  neckwear,  necessitating  working 
overtime.  They  offer  a  special  in  men's  socks  which  de- 
serves attention.  Il  is  No.  Ills  ;p  $2.25  per  dozen.  They 
can  book  orders  in  any  quantity  lor  September  delivery. 
The  "French  Guyoi  Suspenders,"  lor  which  they  are  sole 
agents,  can  be  had  in  any  quantity.  A  display  id'  Kneipp 
linen  mesh  underwear  is  taking  well.  They  claim  these 
arc  the  only  pure  linen  garments  in  the  trade.  They  show 
a  stock  of  unbleached  or  brown  linen,  which  gives  twice 
the  wear  of  the  bleached  garment.  This  line  is  guaran- 
teed; any  damaged  garments  are  replaced. 

4'he\  offer  a  range  of  novelties  in  mufflers  tor  Fall. 
Their  black  surah  silk  line  at  $4.75  per  doz.  has  been  a 
success;  almost  2,000  dozen  in  sales  is  the  result.  In 
their  own  manufacture  they  show  some  pretty  designs, 
embroidered  with  silk  medallions  and  a  line  Of  fancy 
stitched  goods.  Silk  mercerized  goods  arc  also  in  de- 
mand for  Fall. 

Their  line  of  celluloid  collars  is  complete.  These  goods 
arc  meeting  with  such  a  demand  there  is  a  scarcity  in  the 
trade.  Tooke  Bros,  have  a  complete  range  always  on 
hand,  and  arc  now  in  a  position  to  till  orders  the  same 
day  as  received.  Their  line  of  silk  handkerchiefs  for 
Christmas  delivery  will  be  a  part  of  their  travelers' 
lines. 


Brophy,  Cains  &  Co. 

In  fancy  woolens  Brophy,  Cains  &  Co.  call  attention  to  the 
following  lines  specially  : — 

Tarns  of  all  kinds  for  misses  and  women,  including  the 
new  peak  or  "  Motor  "  tarn,  the  biggest  seller  of  the  season. 

Toques  in  all  sizes  and  colors,  in  heavy  worsted  for  the 
boys  and  in  fine  wool  for  the  girls,  a  specialty  being  the  heavy 
ribbed  toque  with  th^  .fine  sack. 

Golfers  ;  novelties  "arriving  all  the  time  ;  some  cases  of 
new  makes  not  shown  in  Canada  heretofore  are  just  to  hand. 

Among  the  ladies'  vests  and  drawers  they  are  offering 
several  lines  bought  at  a  -low  figure  to  clear  and  which  are 
moving  out  in  quantities.  They  also  show  something  special 
at  $4.50  and  $6.50  in  heavy  3/1  straight  ribs  and  fine  shaped 
goods,  which  are  considered  extra  good  value. 

Although  the  value  of  Canadian  wool  has  advanced  50 
percent,  during  the  past  six  weeks,  Brophy,  Cains  &  Co.  are 
in  a  position  to  accept  all  orders  at  old  prices,  having  fully 
covered  themselves  before  the  advance.  Ringwood  gloves  and 
wool  mits  are  a  specialty  of  this  firm. 

In  cashmere  hose  they  report  further  receipt  of  the  follow- 
ing lines:  "  Heavy  Weight,"  heavy  plain  ;  603,  2/1  rib,  tuck 
knee;  608,2/1  "Perfect  Foot-"  631,  boys',  a  new  2/1  rib 
tuck  leg,  ranging  from  $2,25  to  $4.50. 

In  their  hosiery  department  this  firm  make  a  specialty  of 
several  numbers  in  their  "  Cedo  Nulli."  Worsted  hosiery,  No. 
41,  2/1  rib  plain  foot  ;  45,  2/1  rib,  double  plain  foot,  pure 
worsted  ;  46,  2/1  ex.  heavy  ribbed  foot,  are  their  leaders  in 
hose,  and  265,  3/1  rib,  heavy  worsted,  and  267,  plain  heavy 
worsted,  are  perhaps  their  two  best  numbers  in  half  hose. 
Samples  of  these  five  numbers  are  put  up  in  boxes  ready  for 
mailing  on  application. 


Premier  Waterproof  Co. 

The  Premier  Waterproofs  and  Rainproofs  are  now  com- 
fortably settled  in  their  new  quarters,  92  McGill  St.,  Moutreal, 
and  with  their  increased  facilities  will  be  in  a  still  better  posi- 
tion to  turn  out  their  high-class  goods.  This  firm  manufacture 
in  Canada  ladies'  and  gentlemen's  waterproof  and  rainproof 
garments,  from  cloth  proofed  solely  by  their  English  manu- 
factory in  Manchester.  They  are  making  an  exhibit  of  these 
garments  at  the  Domiuion  Exhibition  in  Winnipeg.  The  ex- 
hibit is  in  charge  of  Mr.  Michael  Cohen,  brother  of  Mr.  D. 
Cohen,  the  Canadian  manager,  who  has  come  from  the  Old 
Country  to  attend  he  Exposition,  and  also  Mr.  I.  A.  Solomon, 
representative  of  the  Western  Canadian  branch. 


Stauntons  Limited. 
A  very  cordial  invitation  is  extended  by  Stauntons 
Limited,  wall  paper  manufacturers,  934  Yonge  St.,  to  their 
customers  and  the  wall  paper  trade  in  general  to  visit 
their  factory  during  the  Toronto  Exhibition.  The  company 
will  also  have  rooms  at  the  King  Edward  Hotel  during 
the  Exhibition,  and  all  visitors  will  be  made  very  welcome. 
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Waldnian  &  Sommer. 

Perhaps  no  industry  has  developed  io  much  in  *  anad  i 
daring  the  past  few  rears  m  hu  the  manufacture  oi  ladiea' 
read]  to-wear  garments.  A  iiu  years  ago,  it  used  to  be  that 
the  well-dressed  lady  considered  nothing  suitable  except  that 
winch  was  made  id  ordei  by  bei  dressmaker.  Times  have 
.  b  inged,  however,  and  now  man?  of  the  best  dressed  ladies  on 
onr  streets  and  in  our  homes  wen  nothing  bnt  garments  oi 
high-class  tailored  mannfactare,  This  is  largely  elm-  to  the 
immense  strides  made  by  the  manafactmers  oi  tins  class  oi 
goods  towards  catering  to  the  public  taste.  It  has  come  now 
that  almost  any  garment  one  can  desire,  made  from  the  best 
material,  and  finished  in  remarkably  good  style,  can  be  ob- 
tained in  the  ready  to  wear  department  of  the  dry  goods 
stores. 

a  tirm  that  has  sprang  rapidly  into  prominence  in  this  re- 
spect   is  that  of  Waldnian  &  Soinmei,   manutact  nrei  s  of  high- 

class  ladies'  garments,  at  513-515  St.  Paul  St.,   Montreal. 

The  heads  ol  this  linn  are  both  shrewd  business  men,  practi- 
cal designers,    and    have    had    a    long  experience  in   the  maun 

facture  of  ladies'  garments.    Their  factory,  which  a  few  years 

ago  occupied   a   Mat  on   St.  Paul  St.,   now  embraces   the  whole 

bailding  at  the  above  address.  On  the  ground  Boor  are  com- 
modious offices  and  handsome  showroom  Everything  is 
finished    up    in    the    most    approved    style,  rich    carpeting  and 

attractive  fixtures  showing  on  to  the  best  advantage  the  many 

attractive  garments  which  are  there  displayed.  The  upper 
Boors  are  devoted  to  the  manufacture,  and  a  large  stall  of 
high-class  ladies'  tailors  are  employed,  the  majority  of  them 
being  men.  The  firm  cater  to  an  exceptionally  high-class 
trade,  though  they  also  make  a  popular-priced  line.  Their 
goods  are  to  be  found  in  most  of  the  leading  dry  goods  stores 
throughout  Canada.  They  are  offering  the  trade  a  specially 
choice  line  of  coats  and  suits  for  the  Pall,  their  styles  being 
modeled  from  the  very  latest  creations  of  foreign  leaders  of 
lashion. 


Defiance  Button  Co. 

Defiance  Button  Co.  have  enlarged  their  premises,  taking 
in  265  Green  street  and  +2  Bast  8th  street,  New  York,  which 
will  double  their  capacity.  Their  button  machines  are  giving 
universal  satisfaction.  They  have  just  gotten  out  a  new  foot 
power  machine,  which  is  something  every  manufacturer  of 
garments  should  have,  as  the  price  is  exceedingly  low  and  the 
work  it  does  is  beyond  criticism.  If  you  are  interested,  drop 
them  a  line  for  a  circular  describing  this  machine. 


The  Skinner  Satins. 

The  Skinner  linings,  as  has  been  the  case  for  many  years, 
continue  in  high  favor  with  every  manufacturer  who  uses 
reliable  satins  in  finishing  his  garments.  The  guarantee  that 
the  materials  will  stand  two  seasons'  wear  and  the  protection 
afforded  by  the  name,  "Skinner's  Satin,"  woven  in  every  inch 
of  the  selvedge,  has  instilled  a  lasting  confidence  in  both 
manufacturer  and  wearer.  Evidence  of  this  is  found 
frequently  in  the  announcements  of  both  manufacturers  and 
retailers,  calling  at  tenting  to  the  fact  that  garments  are  lined 
with  "  Skinner's  Satin,"  this  being  synonymous  with  the 
statement  that  the  coat  or  suit  is  finished  in  a  high-class 
manner. 


G.  A.  Weese  &  Son. 

G.  A.  Weese  &  Son,  Toronto,  are  showing  a  line  of  Christ- 
mas goods  that  is  well  worth  seeing,  comprising  toys,  fancy 
goods  and  holiday  goods.  Something  new  and  striking  in 
these  lines  is  always  interesting  to  the  trade,  and  the  firm  feel 
confident  that  they  have  what  is  wanted.  A  most  cordial 
invitation  is  extended  to  the  trade  to  make  their  commodious 
office  their  headquarters  during  the  Exhibition.  Desk-room, 
telephone  and  stationery  will  be  provided,  and  customers 
are  welcome  to  have  their  mail  addressed  in  care  of  G.  A. 
Weese  &  Son,  4+  Yonge  St.,  Toronto. 


The  Castle  Braid  Co. 

The  Castle  Braid  Co.,  ol  552  Broadway,  New  York,  are 
displaying  an  unusually  attractive  line  for  the  Fall.  Mr. 
Henry  W.  Schloss  of  the  firm  reports  that  the  coming  season 
on  account  of  the  trend  of  the  mode  will  undoubtedly  make 
the  demand  for  braids  larger  than  it  has  been  within  the 
last  ten  vcars.  This  firm  makes  a  complete  line  of  braids, 
dress  trimmings,  millinery  trimmings,  covered  and  braid  but- 
tons, patent  button-hole  buttons,  silk  corset  laces,  silk  shoe 
laces,    and   cloak    and    suit   buttons  and  trimmings. 


The  National  Rubber  Co. 

This    firm    have    a   choice  line  ol    new    sain  plrs  in  t  lit    hands 

oftheii  travelers    foi  Pall  sorting  and  Spring  placing  trade 
Their  representatives  will  be  on  their  respective  rontes  about 

iiu    1st  of  September       The    firm    have   a    good   itock    of    ladn  IS 

cravenettei  roi  immediate  shipment,  which  they  arc  offering 

at  special  reduction  prices      A  new  catalogue,  fully  illuStl 

explaining    their    various    styles,    will    be    sent     free     upon 
applicatii  >ii 


The  Empire  Mfg.  Co. 
This    firm   reports  a   busk   business   in  summer  lines  ol 
skuts,  and  the  completeness  ol  their  Pall  lines  bespeaks agood 

fall  season.  Travelers  soon  start  out  on  then  sorting  trip, 
carrying  full  lines  ol  heavv  Pall  skirts  in  the  popular  Inns. 
Their  line  of  Pall  jackets  is  mOSl  comprehensive,  in  .all  the 
latest  shapes  and  materials.  They  Bell  direct,  manufacturing 
all  their  own  goods.  A  line  ol  fancy  -kit  Is  deserves  attention. 
Their  Pall  shirts,  under  the  "  Griffin"  brand,  will  soon  be  in 
their  travelers'  hands.  The  range  Comprises  stilt  and  s,,|t 
fronts  in  beautiful-designs.  A  good  Siimmci  season  is  reported 
in  this  line 


Greeiishields  Limited. 

They  are  receiving  heavy  shipments  of  coatees,  golf  jen 

and  sweaters,  and,  judging  from  the  way  orders  are  coming 
in,  the  lines  will  soon  lie  sold  out.  Cardinal  and  white  are 
the  best  Selling  shades,  followed  closely  by  black  and  navv, 
They  also  show  these  in  a  complete  range  ol  girls'  sizes,  which 
have  been  very  much  in  demand  but  hard  to  find  by  the 
retail  trade.  As  trouble  is  anticipated  in  repeats,  they  advise 
the  trade  to  order  early.  From  advices  received,  these  goorls 
can't  be  had  at  old  prices  and  advances  are  expected  in  most 
lines  for  Fall.  Fall  orders  should  be  placed  at  once  to  insure 
the  best  prices. 

The  popular  camel's  hair  material  is  seen  to  advantage. 
Their  stock  is  now  complete  and  orders  can  be  filled  on  receipt. 
Retailers  in  need  of  anything  in  laces  and  ribbons  can  find  a 
complete  stock.  Flannelette  embroideries  are  meeting  with  a 
heavy  demand.  They  are  in  constant  demand  for  trimming 
underwear.  A  full  stock  is  on  hand.  Ribbons  are  seen  in 
great  profusion,  the  range  comprising  a  full  line  of  taffeta  and 
duchess.  Laces  in  the  latest  Summer  cotton  fabrics  can  be 
had  by  those  in  need  of  this  class  of  goods. 

In  their  dress  goods  department.  Fall  goods  are  now 
nearly  all  in  stock.  Sicilians  are  at  present  hard  to  get.  the 
demand  is  greater  than  they  can  supply.  They  have  had  an 
unprecedented  demand.  Lightweight  materials  for  present 
wear  in  voiles,  eoliennes  and  silk  warps  are  receiving  repeats 
continually.  These  are  very  popular  for  housewear.  The 
popular  shades,  brown,  green,  black  and  cream,  are  seen  in  all 
their  lines  Tweed  effects  and  hopsacks  in  black  and  colors 
are  also  seen.  Mohairs  are  meeting  with  a  steady  demand 
also.  Their  range  of  velveteens  and  velvets,  which  are  sure 
to  be  popular  for  the  millinery  trade,  is  now  complete.  In 
silks  they  are  paying  strict  attention  to  plain  goods  in  the 
popular  materials. 

In  the  handkerchief  department  their  range  is  easily  the 
largest  ever  shown.  All  styles  are  shown,  plain  and  hem- 
stitched lawns,  linens  and  silk,  Swiss  embroidered  lace  edges 
and  fancy  drawn  work  in  the  same  materials.  In  this  range 
is  shown  exclusive  designs  confined  to  the  company.  They 
show  a  range  of  novelties  which  can't  be  secured  elsewhere. 
Prices  range  from  35c  to  $15.00  pc.  doz.  This  firm  is  also 
showing  a  complete  range  of  Japanese  silk  handkerchiefs, 
offered  at  very  special  prices,  having  been  bought  previous  to 
advances. 

A  complete  stock  of  wrapperettes  is  in  this  warehouse. 
Both  American  and  English  goods  in  cashmere  and  velour 
finish  in  prices  varying  to  retail  from  1(>  to  35c.  per  yard  are 
offered.  Two  specials  are  shown  in  Saxony  flannels,  in  plain 
cob. is  to  retail  at  10  and  II'1  jr.  per  yard  at  a  good  profit. 
Wool  flannels  are  offered  at  old  prices,  notwithstanding  the 
recent  advances  of  from  1  to  3c.  per  yard. 

In  their  ready-to  wear  department  many  attractive  lines 
for  Fall  are  seen.  Wrappers  are  offered  at  close  prices.  A  full 
assortment  of  whitewear,  shirt  waists,  underskirts  and 
infants'  and  children's  dresses  are  offered  to  the  trade  requir- 
ing s,  >mc  specials.  Silk  waists  in  exclusive,  novel  designs  de- 
serve at  tention.  Their  lines  to  retail  at  $5  in  Jap  and  taffeta 
are  taking  well. 

The    men's  furnishings  department  offers    a    full  range    of 
neckwear,  braces,  shirts,  collars  and  cuffs      Some  novel t 
Xmas    trade    are    worth    inspection.      Hosiery    in    a   complete 
range  is  seen. 

The  lining  department  has  prepared  for  a  busy  season  and 
stocks   are  complete  in   all   lines.     In    spun   glass,    mercerised 
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sateens  and  taffatines  their  range  is  complete  in  black  and 
colors,  in  all  the  new  shades,  including  champagne  and  reseda. 
All  the  staples  such  as  dress  canvasses,  percalines,  silesias 
and  corset  jeans  are  shown  in  great  variety. 

Their  stock  of  Fall  tweeds,  trouserings  and  suitings  is 
now  complete.  Spring  lines  will  soon  be  In  their  travelers' 
hands.  Some  extra  values  in  twills,  serges  and  vicunas  are 
offered. 

In  their  carpet  and  house  furnishings  department,  the 
stocks  are  now  fairly  completed.  Some  pretty  designs  in 
good  quality  squares  are  meeting  a  good  reception. 

Robert  C.  Wilkins. 

This  firm's  travelers  have  now  returned  from  their  trips, 
embracing  all  Canada,  and  they  are  now  busy  on  Fall  orders 
on  all  classes  of  overalls,  which  this  house  makes  a  specialty 
of  shipping  at  short  notice.  They  have  doubled  their  trade 
in  barbers',  waiters'  and  wine  clerks'  white  coats,  vests  and 
duck  pants,  and  can  ship  them  always  at  short  notice.  They 
are  making  a  specialty  of  railway  overalls  and  coats.  There 
is  a  call  for  a  high  class  of  goods,  and  this  is  the  trade  they 
cater  to,  such  as  mechanics',  engineers'  and  railroad  suits. 
They  have  in  stock  about  40  dozen  children's  wash  goods, 
which  they  are  prepared  to  clear  at  a  discount  of  fully  20  per 
cent. 

Caverhill  &  Kissock. 

In  their  mantle  department  they  report  orders  good. 
They  are  showing  a  wide  range  comprising  both  the  tight- 
fitting  and  loose-fitting  back,  in  the  popular  three-quarter 
and  full  lengths.  A  line  which  they  are  paying  special  atten- 
tion to  is  children's  goods,  in  which  they  show  a  complete 
range.  In  their  fancy  goods  department  is  seen  a  line  of  belts 
wh'ch,  they  report,  are  going  well.  Their  range  of  fur  collars, 
ruffs  and  trimmings  for  Fall  and  Winter  trade  was  never  more 
complete.  The  newest  of  laces  which  are  to  be  popular 
this  year  are  receiving  their  careful  attention.  Veilings  also 
are  seen  in  beautiful  and  new  designs.  Honeycomb  shawls 
and  wool  bootees  are  goods  the  trade  should  be  careful  to  see. 

Woman's  Wear 

The  "Victor"  brand  of  bustle  has  the  superiority  of  fit 
and  quality  which  makes  it  a  favorite  with  the  well  dressed 
women  of  Canada.  The  "  Carmen  "  ventilated  dress  pads 
for  this  season  are  also  favorites  conforming  to  the  figure  and 
giving  that  natural  touch  of  roundness  so  essential  to  pre- 
vailing modes.  They  are  reversible  and  extremely  light 
weight.  One  noticable  feature  of  the  "Carmen"  goods  is  that 
they  are  hair  filled.  No  wadding,  batting  or  other  unsanitary 
stuff  is  used  in  their  manufacture. 

Mr.  Geo.  H.  Evans,  of  232  McGill  street,  Montreal,  who 
controls  these  brands  for  Canada,  reports  a  large  demand  this 
season  for  the  above  goods. 


Mr.  James  Paton,  of  James  Paton  &  Co.,  ('hailoUetown, 
P.  E.  I..  \v;is  in  Toronto  during  I  he  furniture  exhibition. 
Mr.  Paton  called  on  the  Dry  (foods  Review  and  spoke  very 
highly  o!'  Prince  Edward  Island,  its  scenery  and  business. 
Trade  this  Spring  has  been  duller  than  usual  on  account 
(if  the  lateness  of  the  season.  Mr.  Paton  took  a  pleas  ire 
excursion  to  Niagara  falls  during  his  visit. 

THE    MERCHANTS  MERCANTILE  CO. 

260  St.  James  St.,   Montreal. 

MERCANTILE    REPORTS   AND   COLLECTIONS. 

Our  method  of  furnishlugcommerclal  reports  to  our  subscribers  gives  promt  t 
nd  reliable  Information  to  date.  Every  modern  facility  for  the  collection  of  clairui- 

Tel.  Main  1985. 

R.  FLAWS  &  SON,  *™*«*r1il**-<™™*%ROtn0i 

Dry  Goods  Commission  Agents. 

rS.  &  L.  Ash  Brothers,  Leeds, 

Cloths,  in  great  variety, 
Cartwriqht  &  Warners,  Limited,  Loughborough,  Eng. 
■  □rasentine  Hosiery  and  Underwear, 

8 \  Bentley  &  Tempest,  Leeds,  Eng., 

Casket  Cloth,  Vicunas,  Serges,  Cap  Cloths, 
Hood,  Morton  &  Co.,  Newmilne,  Scotland, 
Lace  Curtains. 


CONDENSED    OR  "WANT"    ADVERTISEMENTS. 

Advertisements  under  this  heading,  2c.  a  word  first  insertion,  lc.  a 
word  each  subsequent  insertion. 

Contractions  count  as  one  word,  but  five  figures  (as  81.000;  are  allowed 
as  one  word. 

Cash  remittance  to  cover  cost  must  accompany  all  advertisements 
In  no  case  can  this  rule  be  overlooked.  Advertisements  received  without 
remittance  cannot  be  acknowledged. 

Where  replies  come  to  our  care  to  be  forwarded, five  cents  must  be  added 
to  cost  to  cover  postage,  etc. 

WANTED 

MANAGER  FOR  GENERAL  STORE.— Must  have  experience  in 
all  lines  of  Dry  Goods,  Boots,  Shoes,  Clothing  and  Furnishings, 
Groceries,  etc.  Application,  statin;;  salary  expected,  with  references, 
must  be  addressed  to  Gardner  &  Company,  Rat  Portage,  Ont.       (8) 

SELLING  AGENT  WANTED. 

THE  Largest  Manufacturers  in  the  World  of  Cocoa  Fibre  Mats  and 
Mattings  ;  William  Goodacre  &  Sons,  Limited,  Ceylon  Mills, 
Victoria  Docks,  London  (England),  require  the  services  of  a  repre- 
sentative for  the  sale  of  their  goods  in  Canada.  Application  to  above 
address.  (11) 

Agent  Wanted 

Agent  wanted  calling  upon  retail  trade  (medium 
and  high  class)  to  represent  large  firm  manufactur- 
ing high  class  Waterproof  and  Rainproof  clothing  for 
Ladies  and  Gentlemen.  Apply,  giving  particulars  of 
firms  already  represented,  and  references.  In  strict 
confidence  to  B.  Blrnbaum  &  Son,  Ltd..  London,  E.C, 
England. 

Business  Chance 

FOR  SALE— The  old  established  Dry  Goods  business 
of  R.  W.  Robertson  &  Co.,  in  the  city  of  Brantford 
Stock    not  heavy   and   in  fine  condition.    Very  best 
reasons  for  selling.    For  particulars   address  R    W. 
Robertson.  (8) 


ADVERTISE  YOUR  BUSINESS 

Write  for  particulars  about  our  cuts  and  ads.  from  50  cents  up.  To 
advertise  in  newspapers.  Catchy  ideas  to  catch  business.  Given  to  one 
merchant  in  a  town.  Send  us  your  ads.  and  we  will  criticise  them  free. 
Write  Today. 

GEO.  J.  SMITH  BUREAU,  62Ibroadw.y,h.y. 

WE   WRITE   ADS.    IN   FRENCH. 


Canadian  National  Exhibition 

m       TORONTO,  ONT.        ™ 

AUGUST  29th  to  SEPTEMBER  12th. 


Largest  and  finest  exhibits  of  Canadian  manufactures,  agricultural  pro- 
ducts, live  stock,  etc.,  etc.,  ever  shown.  New  buildings,  improved  facilities 
and  greater  varieties  of  attractions  than  ever. 

"BLACK    WATCH     BAND" 

The  Band  of  the  "  Black  Watch  "  (the  famous  42nd  Royal  Highlanders) 
will  attend  the  Exhibition,  by  permission  of  his  Gracious  Majesty  the  King 
and  officers  of  the  Regiment,  and  will  play  three  concerts  daily  throughout 
its  entire  course. 

THE  RELIEF  OF  LUCKNOW 

The  grandest  pyro-military  display  ever  seen  in  Canada  will  be  pre- 
sented before  the  Grand  Stand  each  evening  with  hundreds  of  performers, 
brilliant  costumes,  gorgeous  pyrotechnic  setting,  and  assisted  by  the  pipers 
of  the  "Black  Watch." 

SPECIAL  ATTRACTIONS 

"  DARE-DEVIL  SCHREYER"  in  his  leap  from  a  bicycle  108  feet  into 
a  tank  of  water  ;  THE  BICKETT  FAMILY,  world-famous  serial  acrobats 
WINSCHERMANN'S     WONDERFUL     TRAINED     BEARS;      ADJIE'5 
TROUP  OF  LIONS,  the  most  remarkable  group  of  trained  animals  in  the 
world,  and  many  other  acts  of  equal  merit. 

Special  Railway  Rates.     Ask  your  Station  Agent  for  Particulars. 

Remember    the   Dates,    AUG.    29th    to    SEPT.    12th. 


W.   K.  McNAUGHT, 

President. 


J.  O.  ORR, 
^Secretary  and  Manager 
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CLASSIFIED     LIST     OF     ADVERTISEMENTS 


Accountants  and  Auditors 
Barber,  Hear]    ftCo     I  oroatcj 

Fahey,  Wn     i ' ii". 

lloskms.  i  ).ivi«i .  I  oronto. 

1 «- ii kms  .iii.I  ll.u.lv,  Montreal,   Toronto,  New 

York. 
Kldd,  F.  II  ,  I  oronto. 

I  ..ronto. 
Williamson,  F    G  ,    Toronto. 

Advertisement  Writers. 
Child  &  Fall,  Wakefield,  M  i 
Smith,  Qeo  .  I  .  Bureau   New  York. 

Auctioneers. 

Steveat,  G.  B,  A  Co.,  '  Inicago, 
Barristers,  Solicitors,  etc. 

Atwater,  Duclos  &  Chauvin,  Montreal, 

Beatty,    Biackstock.    Fasken   and    Riddell, 
i  oronto, 

Bnrritt,  |ai.  H.,  Pembroke. 

ironto  and  Oakville. 

I  [amilton,  I   I    .  i  oronto. 

rupper,  Pbippen  ft    rupper,  Winnipeg. 

Vidal,  I    L,  O.,  Quebec  and  Montmagny. 

Belts  and  Girdles. 
Brook,  w.  R„  Co.,  Montreal. 

Greenshields  Limited.  Montreal. 

Blankets,  Quilts,  Travelling  Rugs,  eto. 
Alaska   I  eatbef  .V  Down  Co  ,  Montreal  and 

Winnipeg. 
Toronto  Feather  ft  Down  Co.,  Toronto. 

Boot  and  Shoe  Laces. 

"  Paton'l*' — Ross,  Geo.  D.,  4  Co.,  Montreal 
and  Toronto. 
Braids. 

lie  Braid  Co.,  New  York. 

Button   Machines  and  Buttons. 

Defiance  Button  Machine  Co.,  New  York. 

Carpets,  Curtains,  Rugs,  eto. 
Brock.  W.  R.,  Co.,  Toronto. 
Burrows.  A.  R.,  ft  Co.,  Guelph. 
Greenshields  Limited.  Montreal. 
Hees,  Geo.   IL.  Son   &   Co..    Montreal  and 

Toronto. 
Hirshson,  L.,  ft  Co.,  Montreal. 
Imperial  Carpet  Co.,  Toronto. 
Macdonald,  John,  &  Co.,  Toronto. 
Rylands  &  Sons,  Manchester,  Kng. 

Carriage  Rugs.  eto. 

(..ih  Kobe  Co..  Gait. 
Cash  Registers,  Carriers,  eto. 

1  amson    Consolidated    Store    Service    Co., 
Toronto. 

National  Cash  Register,  Toronto. 

Cloaks.  Costumes,  Skirts,  Shirt  Waists,  etc. 

American  Silk  Waist  Co.,  Montreal. 

Baker,  Richard  L.,  Co.,  Toronto. 

Brock.  W.  R  ,  Co.,   Toronto. 

Colonial  Cloak  <'o.,  Montreal. 

Coop  &  Co.,  Wigan,  Kng. 

Empire  Mfg.  Co  ,  Montreal 

Excelsior  Cloak  Co..  Montreal. 

Gait  Knitting  Co.,  Gait. 

Garland,  John  M.,  Son  &  Co.,  Ottawa. 

Greenshields  Limited.  Montreal. 

Hirshson.  I...  ft  Co.,  Montreal. 

Hitchcock,  Williams  &  Co.,  London,  Bag. 

Kyle,  Cheesbrough  &  Co..  Montreal. 

Macdonald.  John  ft  Co.,   Toronto. 

Merchants  Mantle  Mfg.  Co.,  Toronto. 

Now  York  Silk  Waist  Mfg.  Co.,  Montreal. 

Northway.  John  ft  Son,  'Toronto. 

Ripley.  E.,  &  Son,  London,  Kng. 

Pugh  Mfg.  Co.,  33  Church  St..  'Toronto. 

Rylands  &  Sons,  Manchester,  Kng. 
Cloth  Charts 

Putnam.  A    E. .  Milan,  Mich. 
Combs— Fancy. 

Cohn,  Ma\  <  ■ 


New  York. 


Commission  Agents. 

Birnbaum,   I!.,  *  Son.  London,  F2ng. 

Flaws,  R..  A  Sons,  Toronto. 
Corsots. 

Konig  &  Stuffmann,  Montreal 
Corundum  Emery  Wheels 

Genuine    Navos    1  mery   Co..    Frankfort-on- 
Main.  Germany. 
Cottons,  Prints,  Shirtings,  etc. 

Brock.  W.  R.,  Co.,  Toronto. 

Brophy,  Cains  ft  Co.,  Montreal 


■  ihieldi  1  Jmited,  Mot 
Horn  i  srdaon    ft    Co.,  M  in< 

.mil   I  ..in. Ion,  Eng. 
Rylands  A  Sons.  Manchester,  Kng. 
"  Viyella "— Hollini,    Win.,    *    Co.,    Lon 
don,  E 
Cotton  Batting. 
Bropl 
Dominion  Wadding  Co  .  Montn 

Cushions,  Pillows,  Eto. 
Alaska  Feather  and  Down  i    i    Montreal  and 
Winnipeg. 

1  lees    i  ..-.,     1  I      s""    I  "I" 

Toronto   Feather  ft  Down  Co-,  Toronto. 

Dress  Goods,  Silks,  eto. 

Brock.  W.  K.,  Co..  Montreal  and    Toronto. 
Brophy,  Cains  ft  Co.,  Montreal 

China  8    [apan  Silk    I  O.,  Limited,  Moi 

ii.nn,  Caldecott  ft  Co    Montreal,  Que- 
bec and  'Toronto. 
Greenshields  Limited,  Montreal 
Hitchcock,  William  ft  Co.,  London,  Eng. 

Ishikaw.i.  K..  ft  (  !o  .    loronlo. 
Knox,  Morgan  ft  Co.,  Hamilton. 
Kyle,  Cheesbrough  it  Co.,  Montreal. 
Macdonald    John,  ft  Co.,  'Toronto. 
Priestleys' — Greenshields  Limited,  Montreal. 
Rylands  &  Sons.  Manchester,  Eng. 
Wyld  Darling  Co.,  Toronto. 

Dress  Pads  aud  Bustles 

Evans,  Geo.  II  .  Montreal.     . 

Dyers,  Cleaners,  etc. 

British    American    Dyeing    Co.,     Montreal, 

Toronto,  Ottawa  and  Quebec. 
I'.irker,  R.,  ft  Co.,  Toronto. 
Worrall,  J.  ft  J.  M.,  Manchester. 

Educational. 

Belleville  Business  College,  Belleville,  Ont. 

Canadian  Correspondence  College,   Toronto. 

Metropolitan  Business  College,  Ottawa. 

St.  Margaret's  College,  'Toronto. 

Western  Business  College,  'Toronto. 
Engravers. 

Smith,  Geo.  J.,  New  York. 

Fanoy  Goods,  Toys,  eto. 
Kelk.  F.  ft  E.  W.,  Toronto. 
Weese,  G.  A.,  ft  Son,  Torontor 

Featherbone  Novelties 

Keid-Featherbone  Mfg.  Co.,  London,  Ont. 

Finanoe,  Insurance,  eto. 

British  America  Assurance  Co.,   Toronto. 
Canadian  Bank  of  Commerce,   Toronto. 
Confederation  Life  Association,    Toronto. 
London  Guarantee  ft  Accident  Co.,  Toronto. 
Merchants  Mercantile  Co.,  Montreal. 
Metropolitan  Bank,   Toronto. 
Western  Assurance  Co. .Toronto. 

Flannels,  Flannelettes,  eto. 

Brophy,  Cains  &  Co.,  Montreal. 

Greenshields  Limited,  Montreal 

Horrockses.    Crewdson    &   Co.,    Manchester 
and  London.  Eng. 

New  York  Silk  Waist  Mfg.  Co  ,  Montreal. 

Rylands  A  Sons.  Manchester,  Bog. 

Wyld-Darling  Co.,  'Toronto. 
Furs.    ' 

Alexandor,  A.  J.,  Montreal. 

Hitchcock,  Williams  ft  Co.,  London,  Eng. 

Peck,  John  W.,  &  Co.,   Montreal,   Winnipeg 
and  Vancouver. 
General  Dry  Goods. 

Brock,  W.  R.,  Co..  Montreal  and    Toronto. 

Brophy,  Cains  ft  Co.,  Montreal 

('..uland,  John  M..  Son  it  Co.,  Ottawa. 

Garneau,  P.,  Fils  ft  Cie,  Quebec. 

Greenshields  Limited.  Montreal. 

Hitchcock,  Williams  ft  Co.,  London,  Eng. 

Knox,  Morgan  ft  Co..  Hamilton. 

Kyle,  Cheesbrough  ft  Co.,  Montreal. 

Macdonald,  John,  ft  Go..  Toronto. 

Rylands  ft  Sons,  Manchester,  Eng. 

Wyld-Darling  Co..  Toronto. 

Gloves.  Mittens,  eto. 

Baker.  Richard  L.,  Co.,  Toronto. 

Brock,  W.  R.,  Co.,   Toronto. 

Goderich  Knitting  Co.,  Gode.ich. 

Hudson     Bay    Knitting   Co..    Montreal    and 

Winnipeg. 
Pewny's — Greenshields  Limited.  Montreal. 
Rylands  ft  Sons.  Manchester,  Eng. 
Storey,  W.  H.  &  Sons,  Acton. 


Handkerchiefs. 
Paquettc  Bros  .  Monl 
Rylands  ft   Sons     M  i  ng 

Hats,  Caps,  Eto. 
iv,  k.  [ohn  W 
an. I  Vancouver. 

Jewelrr 

Weeae  G.  A  ,  ft  "son.  Toronto, 
Laces 

nada  Veiling  Co.,  1  oronto, 
Hitchcock    Williams  &  i  o    London    Bog 
Konig  ft  StufTman,  Monti 
Kyle,  i  !hee  ibrougn  ft  Co.,  Montn  el 

Ladies'  Neckwear. 

Brock,  W.  I<     '  o     Montreal. 
"  I  .idles'  Wear."  Toronto, 

Linens. 
Greenshields  Limited.  Monl 
Hirshson,  I...  ft  (Jo..  Montr 
Liddell,  Wm.,  ft  Co.,  Belfast,  Ireland. 
Old  Bleat  h  I  ,inen  ( lo  .  k  indalstown,  Ireland. 

Rylands  ft  Sons,   Maacl  ester,   Bag 

Linen,   Silk.  Cotton   and   Woollen   Threads, 
Yarns   Eto. 

Baldwin,    J.  ft   J  ,  ft  Partners.   Halifax,  Kng 

Harris  ft  Co..  Rockwood,  Ont 
Linings  and  Canvas's. 

Kirk,    Samuel,   ft   Sons.    London.    Kng..   and 
Manchester. 

Rylands  ft  Sons,  Manchester.  Kng 
Lubricant. 

Cole,  G.  W.,  Co..  New  York. 
Hatting. 

Imperial  Carpet  Co.,  Toronto. 

Ishikawa.  K.,  ft  Co.,   Toronto. 

Hen's     and     Boys'      Ready-Hade    Clothing 
(Overalls,  Rain  coats,  Sweaters,  etc.). 
Coop  ft  Co.,  Limited,  Wigan,  Kng 

Garneau,  P..  Fils  ft  Cie,  Quebec. 

Macdonald,  John,  ft  Co.,   Toronto. 

Peck,  John  W..  ft  Co.,  Montreal,  Winnipeg 

and  Vancouver. 
Rylands  ft  Sons,  Manchester.  Kng. 
Wilkins,  Robert  C,  Montreal. 

Hetallio  Roofing. 

Metallic    Roofing   Co.,    Montreal,    Toronto 
and  Wi'.nipeg. 

Hillinery,  Ribbons,  etc. 
Canada  Veiling  Co.,    Toronto. 
Caverhill  &  Kissock,   Montreal,  Quebec  and 

Ottawa. 
Debenham,     Caldecott    ft     Co..     Montreal, 

Quebec  and    Toronto. 
Goulding,  G.,  ft  Sons,   Toronto. 
Hitchcock,  Williams  4  Co.,  London.  Kng. 
Ivey,  John  D.  Co.,   Toronto. 
Kyle,  Cheesbrough  ft  Co..  Montreal. 
McCall,  D .,  ft  Co.,   Toronto. 
McKinnon.  S    I •'.,  ft  Co..    Toronto. 
Miles,  John,  New  York. 

Muslins. 
Greenshields  Limited,  Montreal. 
Wyld-Darling  Co..  Toronto. 

Needles,  Pins,  eto. 
•Nicklln,  J.,  ft  Co.,  Birmingham. 
Novelties  and  Notions. 

Garland,  John  M  ,  Son  ft  Co.,  Ottawa. 

Cole.  G.  W..  Co.,  New  York. 

Knox.  Morgan  ft  Co.,  Hamilton. 

Moulton  ft  Co.,  Montreal. 

Pilcher  J.  W.  Mfg.  Co.,  Louisville. 

Porter,  A.  T.'  Importing  Co  .  Montreal 

Weese,  G   A  .  ft  Son.   Toronto. 
Office  Systems,  Supplies,   eto. 

Uriggs  Ledger  System  Co.,  Toronto. 
Oil  Cloths  and  Linoleums. 

Macdonald.  John,  ft  Co.,  Toronto. 

Rylands  ft  Sons    Manchester.  Kng 

Papier  Haohe  Forms,  Wax  Figures,  etc. 

Clatworthy  ft   Co.,  Toronto. 

Goodwin,  J..  London.  Kng. 

Lyons.  Hugh  ft  Co..  I-ansing.  Mich. 

Palmeoberg's,  f.  R..  Sons.  New  York. 

Toronto  Brass  Mfg.  Co.,  Toronto. 
Press  Clippings. 

Canadian  Press  Clipping  Bureau 
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Quilti. 

Alaska  Feather  &  Down  Co.,  Montreal. 

Dearden,   Jon'n.,   &  Co.,  Manchester. 
Satin  Linings. 

Skinner,  Wm.,  Mfg.  Co.,  New  York. 
Shirts,  Collars,  Ties,  etc. 

Empire  Mfg.  Co.,  Montreal. 

Greenshields  Limited,  Montreal. 

Kyle,  Cheesbrough  &  Co.,  Montreal. 

Niagara  Neckwear  Co.,  Niagara  Falls. 

Peck,  John  W.,  &  Co.,  Winnipeg. 

Rylands  &  Sons,  Manchester,  Eng. 

Van  Allen,  E.  &  Co.,  Hamilton. 

Waller,  John  L.,  &  Co..  Winnipeg. 

Welch,  Margetson  &  Co.,  London,   Eng. 

Williams,  Greene  &  Rome  Co.,  Berlin. 

Wreyford  &  Co.,  Toronto. 

Wyld-Darling  Co.,  Toronto. 

Show  Cases. 

Detroit  Showcase  Co.,  Detroit 

Reid  Mfg.  Co.,  Detroit. 
Skirt  and  Hose  Supporters. 

Boston  Mfg.  Co.,   Toronto. 

Kleinert,  I.  B.,  Rubber  Co.,  Toronto. 
Store  Lighting. 

Auer  Light  Co.,  Montreal. 

Luxfer  Prism  Co.,  Montreal  and  Toronto. 
Suspenders. 

Dominion  Suspender  Co.,  Niagara  Falls. 

Welch,  Margetson  &  Co.,  London,  Eng. 
Sweepers. 

National  Sweeper  Co.,  Marion,  Ind. 


Telephones. 

Bell  Telephone  Co.  of  Hamilton. 
Woollens  and  Tailors'  Trimmings. 

Fisher,    John,    Son    &    Co.,    Montreal    and 
Quebec. 

Greenshields  Limited,  Montreal. 

Harris  &  Co.,  Rockwood,  Ont. 

Kirk,  Samuel,  &  Sons,   London,    Eng.,  and 
Manchester. 

McDougall,  A.,&  Co.,  Montreal. 

Macdonald,  John  &  Co.,  Toronto. 

Wyld-Darling  Co.,  Toronto. 
Typewriters. 

Canadian  Oliver  Typewriter  Co.,  Montreal. 
Umbrellas,  Parasols,  etc. 

Irving  Umbrella  Co.,  Toronto. 

Rylands  &  Sons,  Manchester,  Eng. 
Underwear,  Hosiery,  etc. 

Baker,  Richard  L.,  &  Co.,  Toronto. 

Brock,  W.  R.,  Co.,  Montreal  and  Toronto. 

Cartwright  &  Warners,  Loughborough,   Eng. 

"  Ceetee  "  brand — Turnbull,  C,  Co.,  Gait. 

Clinton  Knitting  Co.,  Clinton,  Ont. 

"Crescent"  brand — Leonard,    S.,  &    Sons,, 
Dundas. 

Deimel  Linen-Mesh  Co.,  Montreal. 

"  Eildon  "  brand — Woods,   John  L.,  Mont- 
real. 

Ellis  Mfg.  Co.,  Hamilton. 

Gait  Knitting  Co.,  Gait. 

Goderich  Knitting  Co.,  Goderich. 

Greenshields  Limited,  Montreal. 


"  Hendawick "     Jas.     Henderson     &     Co., 
Hawick,  Scotland. 

Hirshson,  L.,  &  Co.,  Montreal. 

Jaeger,  Dr.  Co..  Montreal. 

Penman  Co.,  Paris,  Ont. 

Rylands  &  Sons,  Manchester,  Eng. 

Truro  Knitting  Mills  Co.,  'Truro,  N.S. 

"Viyella" — Wm  Hollins  &  Co., London, Eng 

"  Wolf"  brand — Henderson,  Robert,  &  Co. , 
Montreal. 

"  Wolsey  "  brand  Underwear. 

Wreford  &  Co.,  Toronto. 

Wyld-Darling  Co.,  Toronto. 
Upholsterers'  Supplies. 

Hees,  Geo.  H.,  Son  &  Co.,  Ltd.,  Toronto. 
Velvets,  Velveteens  and  Cords. 

Debenham,  Caldecott  &  Co.,  Toronto. 

Hitchcock,  Williams  &  Co.,  London,  Eng. 

Worrall,  J.  &  J.  M.,  Manchester,  Eng. 
Wall  Paper. 

Menzie  Wall  Paper  Co.,  Toronto. 

Stauntons  Limited,  Toronto. 

Watson-Foster  Co.,  Limited,  Montreal. 
Waterproof  and  Rubber  Goods. 

Cravenette  Co.,  Bradford,  Eng. 

Law,  Russell  &  Co.,  Bradford  and    London, 
Window  Shades,   Curtain  Poles,  etc 

Hees,  Geo.   H.,  Son    &    Co.,   Montreal    and 
Toronto. 
Wrapping  Paper.  Paper  Boxes,  etc. 

Canada  Paper  Co.,  Toronto. 
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Alaska  Feather  &  Down  Co 62 

Alexandor,  A.  J 137 

American  Silk  Waist  Co 121 

Auditors  and  Accountants    53 

Auer  Light  Co 39 

A  ustralasian  Draper 21 

B 

Baker,  Richard  L.,  Co 75 

Baldwin  T .  &  J . ,  &  Partners 29 

Bell  Telephone  Co 52 

Belleville  Business  College 53 

Birnbaum,  B. ,  &  Son 148 

Boston  Mfg.  Co 117 

Briggs  Ledger  System  Co 52 

British-America  Assurance  Co 127 

British  American  Dyeing  Co 7 

Brock,  W.  R. ,  Co 8,  49 

Brophy,  Cains  &  Co 13 

Burrows,  A.  R. ,  &  Co 59 

C 

Canada  Paper  Co 52 

Canada  Veiling  Co 137 

Canadian  Bank  of  Commerce 127 

Canadian  Correspondence  College 53 

Canadian  National  Exhibition 148 

Canadian  Oliver  Typewriter  Co 51 

Canadian  Press  Clipping  Bureau 52 

Cartwright  &  Warners 33 

Castle  Braid  Co 117 

Caverhill  &  Kissock 94,  95 

Child  &  Fall 33 

China  &  Japan  Silk  Co 62 

Clatworthy  &  Co 139 

Clinton  Knitting  Co 137 

Cohn,  Max  G.,  &  Co 112 

Cole,  G.  W.,  Co Si 

Colonial  Cloak  Co 125 

Confederation  Life  Association 127 

Coop  &  Co 22 

Cravenette  Co.... 76 

D 

Dearden,  Jon'n.,  &  Co 22 

Debenham ,  Caldecott  &  Co 97,  98 

Defiance  Button  Machine  Co 137 

Deimel  Linen-Mesh  Co 70 

Detroit  Showcase  Co 39 

Dominion  Suspender  Co 81 

Dominion  Wadding  Co. 21 

E 

Ellis  Mfg.  Co io3 

Empire  Mfg.  Co 122 

Evans,  Geo.  H 46 

Excelsior  Cloak  Co 125 

F 

Fisher,  )ohn,  Son  &  Co 76 

Flaws,  R. ,  &  Son 148 
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Gait  Knitting  Co 7 

Gait  Robe  Co 137 

Garland,  John  M. ,  Son  &  Co 40 

Garneau,  P.,  Fils  &  Cie inside  back  cover 

Genuine  Naxos  Emery  Co 131 

Goderich  Knitting  Co 33 

Goodwin,  J 131 

Goulding,  G. ,  &  Sons 91 

Greenshields \ 1,  2,  30,   64 

H 

Harris  &  Co 105 

Hees,  Geo.  H..  Son  &  Co 57 

Henderson,  Jas.,  &  Co 100 

Hirshson,  L.,  &  Co 105 

Hitchcock,  Williams  4  Co 128 

Hollins,  Wm.  &  Co 27 

Horrockses,  Crewdson  &  Co 25 

Hudson  Bay   Knitting  Co 73 

Imperial  Carpet  Co 59 

Irving  Umbrella  Co 30 

Ishikawa,  K.,  &  Co -    7 

I vey,  John  D 91 

J 

Jaeger,  Dr.,  Co 100 

K 

Kelk,  F.  &  E.  W 139 

Kirk,  Samuel,  &  Sons 19 

Kleinert.  I.  B.,   Rubber  Co 5 

Knox,  Morgan,  &  Co '.  15 

Konig  &  Stuffmann 12 [ 

Kyle,  Cheesbrough  &  Co 5 

L 

' '  Ladies'  Wear  " 135 

Lamson  Consolidated  Store  Service  Co ...  39 

Law,  Russell  &  Co 16 

Legal  Cards S3 

Lennard,  S.,  &  Sons 29 

Liddell,  William,  &  Co 39 

London  Guarantee  &  Accident  Co 127 

Luxfer  Prism  Co 37 

Lyons,   Hugh,  &  Co 34 

M 

Macdonald,  John,  &  Co. ..  .outside  back  cover 

McCall,  D.,  &Co 88 

McKinnon,  S.  F.  &  Co   84 

Menzie  Wall  Paper  Co 54. 

Merchants  Mercantile  Co 148 

Metallic    Roofing   Co 37 

Merchants  Mantle  Mfg.  Co 122 

Metropolitan  Bank 127 

Metropolitan  Business  College 53 

Miles,  John 83 

Moulton  &  Co 103 
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National  Cash  Register  Co 51 

National  Sweeper  Co 4 

New  York  Silk  Waist  Mfg.  Co 121 

Niagara  Neckwear  Co 18 

Nicklin,  J.,  &  Co 118 

Northway,   John,  &  Co 125 

.  o 

Old  Bleach  Linen  Co 4 

P 

Palmenberg's  Sons,  J.  R 34 

Paquette  Bros 105 

Parker,  R.,  &  Co 21 

Peck,  John  W.,  &  Co 118 

Penman  Mfg.   Co 66 

Pilcher,  J.  V.,  Mfg.  Co 131 

Porter,  A.  T. ,  I mporting  Co 39 

Putnam,  A.  E 103 

R 

Reid-Featherbone  Co 139 

Reid  Mfg.  Co 37 

Ripley,  E.  &  Sons    105 

Ross,  Geo.  D.,&Co 30 

Rylands  &  Sons 3 

s 

Skinner,  Wm.,  Mfg.  Co 115 

Smith,  Geo.  J 148 

Stauntons  Limited 59 

Stevens,  G.  E.,  &  Co 7 

St.  Margaret's  College 53 

Storey,  W.  H.,  &  Son inside  front  cover 

T 

Toronto  Brass  Mfg.  Co 34 

Toronto  Feather  &  Down  Co 59 

Truro  Knitting  Mills  Co 76 

Turnbull,  C.  Co.,  of  Gait.  .  ..inside  back  cover 

V 

Van  Allen,  E.,  &  Co 70 

w 

Waller,  John  L.,  &  Co 118 

Watson,  Foster  Co 61 

Weese,  G.  A. ,  &  Son 125 

Welch,  Margetson  &  Co 8i 

Western  Assurance  Co 127 

Western  Business  College 53 

Wilkins,  Robert  C inside  front  cover 

Williams,  Greene  &  Rome  Co 69 

"Wolf"  Brand  Underwear 29.  79 

"Wolsey"  Unshrinkable  Underwear.  ... 

inside  back  cover 

Woods,  John  L 44 

Worral,  J.  &  ).  M 6 

Wreyford  &  Co 100 

Wyld-Darling  Co Inside  front  cove 


Tfc  Wolsey 

UNSHRINKABLE 
UNDERWEAR 


I- 

Uncle 
Unshrinkab 
Full-Fasi 


lllllll      ABl      IVM'IU* 
ABLf  ftO-CALI  CD  fill  \ 
Moss    Of     ««HOL*t»," 
Kl  r    MM  I? I    is   NO   si  h 
&TITI/IT     fOB     II      AND 
VIIHIMj  .11  s  I  Aft  0000 


Bcng  Absolutely  Unshrinkable  Pure  Wool.  Durable,  Well-Fitting 

— «re  insisting  on  Win%  supplied  with  "Wolsty,"  which  h.u  stood  H 
AVOID    SUBSTITUTES 


The  C.  Turnbull  Co., 

of  GALT,  Limited. 


QOULDINQ  *  CO.. 

SO  WlllR|ton  St.  test, 
TORONTO. 


JOS.  W.  WE 

7   Bastion   ta.««r« 
TICTQBIA 


fall  1904 


1904  Fall 


Canadian  Woolens  and  General  Dry  Goods. 

Our  ttavellefs  are  now  showing  Fall 
samples  in  all  lines  of  General  Dry 
Goods.  The  Newest,  Nicest  and  most 
Stylish  patterns  in 

Women's   Wear  Men's   Wear 

Children's   Wear 


and 


Ready  -  to  -  Wear  Goods 

P.  Garneau,  Fils  &  Cie,  - 


The  Trade:  AUGUST,  1904. 

Established  1849. 


Ihe  future — anticipating  the  re«iuireint'nt.s  of  the  trade    to  beat 
•cord  in  tin   fi    h  wing  d<  j  ;irtment 

Carpets,  Carpet  Squares,  Linoleums,  Floor, 
Stair  and  Table  Oil  Cloths,  Mattings,  Mats, 
Rugs,  Curtains,  Covers,  Coverings  and 
Sundries. 


Men's    Furnishings,    Haberdashery,    Small- 

wares  and  Rubber  Goods. 

Silks,  Dress  Goods,  Hosiery,  Gloves,  Ladies' 

Underwear  and  Ready-to-Wear  Goods. 

Woolens,  Tailors'  Trimmings  and  Women's 

Costume  Suitings. 

Staples,  Linens,  Prints  and  Flannels. 

Travellers  in  every  pro^ ;        and  territory  in  Canada   vvith  a  I'ull 

>j   samples  [Voir]     til  departments      Long    clista  nee    tele 

■■•■;■  mi,i.  ni      Telegraph  nllict-  in  i  los<  proxi  n 

i  i  our  warehouses.    Our  s        ra  of  filling  !  ttei  ordei      nique. 

romers  visiting  our  warehouses  can  see        large   assortmeul 

of  th  stvalue  ind   ire  assured  oi  prompi  and  courteous 


Wellington  and  front  Streets  East,  Coronto 


SPECIAL    FASHION     AND     MILLINERY    NUMBER 
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WYLD-DARLING 


WHOLESALE 


COMPANY.  LIMITED. 


DRY    GOODS. 


TOWELS— A  few  of  our  Leading  lines,  J125— 20  in.  x  40  in. 
Hemmed.  SlO — 18  in.  x  38  in.  Damask  fringed.  E107 — 
19  in.  x  38  in.  fringed  Huck,  EllO— 18  in.  x  36  in.  Hem- 
med Huck. 

MEN'S  FLANNEL  SHIRTS  in  plain,  Navy  and  Grey,  also 
fancy  patterns,  to  retail  from  50c.  to  $1.50. 

MEN'S  HEAVY  RIBBED  WORSTED  HALF-HOSE  in 

Oxford  Greys,  Heather  and  Plain  Black,  mending  wool  at- 
tached to  every  pair,  to  retail  from  35  to  50c.  per  pair. 

MEN'S  MOCHA  and  KID  LINED  GLOVES,  in  assorted 
tan  shades,  to  retail  from  75c.  to  $2.25  per  pair. 

LADIES'  ALL-PURE  LINEN  HANDKERCHIEFS,  yi, 

%,  X->nch  hems,  to  retail  from  5c  to  35c. 

LADIES'  LACE-EDGED  HANDKERCHIEFS,  Lawn  and 
Linen,  to  retail  from  5c.  to  75c. 

Standard  Bank  Building, 

18  Wellington  St.  West 


LADIES'  SWISS  EMBROIDERED  HANDKERCHIEFS, 

Lawn  and  Linen,  to  retail  from  10c.  to  $2.00. 

CASHMERE  HOSIERY— AH  numbers  and  sizes,  in  plain 
and  ribbed,  now  in  stock. 

FABRIC  GLOVES,  Cashmere   and    Fancy  Knitted  Ring- 
wood,  special  value,  to  retail  at  2*c. 

FANCY  CHEVIOTS,  in  Black,  Navy  and  Brown,  to  retail 
at  50c,  75c.  and  $1.00. 

NOVELTY  PANAMA  CLOTH,  in  Brown,  Navy,  Myrtle, 
etc.,  48  in.  wide,  to  retail  at  $1.50. 

FLAKE  ETAMINE,  in  Myrtle,  Brown,  Navy,  Black,  etc., 
50  inches  wide,  to  retail  at  $1.00. 

MIRROR  CLOTH,  Brown,    Navy,    Cardinal,    Myrtle   and 
Black,  48  in.  wide,  to  retail  at  $1.00. 

AMERICAN  WRAPPERETTES,  Double-fold,  fine  cloth, 
large  range  of  newest  designs  at  job  clearing  price. 


WYLD-DARLING  COMPLr,L 


U  IHEl§li§  A  EWUMiSll 


-&-"?.. i."-;.'»,» 


w 


EC  THAT 

YOU 
GET THE 

EUGHJ 
KIND. 

STOREYS  CLOVES  ARE  STANDARD  FOR  EXCEL- 
LENCE OF  MATERIAL,  FIT,  STYLE,  WORKMANSHIP 
AND  DURABILITY. 

THEY  NEVER  DISAPPOINT. 

We  alio  make  MOCCASINS  and  MITTENS  IN  ALL  NOVELTIES. 

^H.Stf@l3SffSg©EI 

THE  CLOVERS  OF  CANADA.      LIMITED 


ROOSTER  BRAND 


UNION    MADE 

SPRING,    1905 

TRAVELLERS     ON     THE     ROAD     THIS     MONTH 

Overalls,   Pants, 

Shirts,  White  Coats, 
Fancy  Wash  Vests, 
Boys'  Wash  Suits. 


EACH    LINE    A    "WINNER 


'Robert  C.  Milkins 

. .  flhontveal . . 


s.p. ..  1904  pry  GOODS   REVIEW 

FOR  THE 

ASSORTING  SEASON 

You  will  want  lines  to  replenish  your  stock 
and  to  keep  up  your  assortments.  We  can 
give  you 

THE  VERY  BEST  VALUES 

— IN 

Cotton  Goods,     Flannelettes,     Notions, 
Dress  Goods  and  Silks, 
Ladies'  and  Misses'  Underwear, 
Carpets  and  Housefurnishings, 

Men's  Furnishings,  Woollens,  and  Tailors' 
Trimmings,  etc.,  etc. 

You  cannot  fail  to  find 

PROFITABLE  LINES 

in  all  of  our  Departments. 


GREENSEIIELDS  LIMITED 

MONTREAL. 

DURING        El    X    M    I    B   I   T   I   O   fNI 

c        i     i.  .      f  ROOM  602  CARLAW  BLDG.,  )  nmT>  ^XTT^ 

•sample  Rooms  a.       [R0(JM   p     AK(Al„,     W)N(iK  sT       j   1  UKUN  1  O 
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Priestleys 


* 


RETURNED 
SFP  •  1  1904, 
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A  Tailor-Made   Costume   in 
"Panneau"    Face   Cloth. 


"PANNEAU" 


Face  Cloth 


and 


"ESTRELLA" 


(Registered) 


will  be  the 

Leading  Cloths 
for  FALL. 

Get  an  Assortment  Now. 


GREENSHIELDS  LIMITED 

MONTREAL. 


Greenshields  Western  Limited,  Winnipeg. 

Greenshields  &  Co.,  Limited.  Vancouver. 


Sept..  1*0-4 
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RYLAND5&S0NS 


LIMITED 


MANCH 


INI 


Cotton 


Spinners 


♦      ♦      ♦      ♦ 


Merchants 


♦     ♦      ♦      ♦ 


Manufacturers 


Bleachers 


♦      ♦      ♦ 


Dyers 


♦      ♦     ♦ 


Finishers 


Makers  of  the  Celebrated  Dacca  Calicoes  and  Sheetings 


WORKS 


Longford   works,      Swlntnn, 


Wigan, 
Crewe, 


Chorlev, 
Bolton. 


Capital,  $14,500,000 ;  Employees,  12,000 


LIST  OF  DEPARTMENTS: 


Pldin     DreSS     GOOdS,    British  and  Foreign 

Fancy  Dress  Goods,  British  and  Foreign 

Silks  and  Velvets 

Velveteens 

Irish  and  Scotch  Linens 

Table  Damasks,  Towels  and  Tray  Linens 

Muslins,  Curtains  and  Handkerchiefs 

Flannelettes,  Hosiery 

Flannels  and  Blankets,  Quilts 

Smallwares,  Haberdashery  and  Trimmings. 


Bleached  Calicoes,  Sheetings 

Oxfords,  Harvards,  Galateas 

Dyed  Linings 

Floor  Oilcloths 

Laces 

Prints  and  Cretonnes 

Shirts,  Underclothing 

Ladies'  Blouses 

Boys'  Blouses  and  Sailor  Suits 

Umbrellas,  Gloves 
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|  DRY  GOODS  REVIEW 

T  has  enquiries  from  time  to  time  from  manufacturers  and  others 
T  wanting  representatives  in  the  leading  business  centres  here 
T       and  abroad. 

Firms  or  individuals  open  for  agencies  in  Canada  or 
abroad  may  have  their  names  and  addresses  placed  cm  a 
Special  list  kept  for  the  information  of  enquirers  in  our  various 
offices  throughout  Canada  and  in  Great  Britain  without 
charge. 

Address:   Business   Manager, 

Dry  Goods  Review, 

Montreal   and  Toronto. 
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SAJON1C 

r»ADE    MARX 

HAT    PIN. 

Established  1830  A&-- ' 


^ 


THE    PIN    THAT    WON'T    FALL    OUT. 

Made  by  the  original  safety  pin  firm. 

J.  NICKLIN  &  CO.,   Birmingham,  England. 

Agent— F.  P.  ROQER.  Carlaw  Building,  TORONTO. 


k'f- 
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JOHN W,  PECK  &  CO 


LIMITED 


MANUFACTURERS    OF~^) 


Clothing,  Fur  Goods  and 
Shirts,  Hats  and  Caps 


Montreal         Winnipeg        Vancouver 


**-/V* 


**%y 


*s\r<lr 


*/^r 


•v-0 
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OUR     AMBITION     IS     TO     HAVE 

Always  Something  Special 
Always  Something  New . . .  j 

You  will  agree  with  us  when  introduced  to  our  Samples  of  Shirts  for  Spring,  1905. 
Our  travellers  will  call  upon  you  with  a  complete  range,  September  1.  h 

It  will  be  to  your  interest  to  reserve  your  orders. 


JOHN  X.  WALLER   C&   CO. 

WHOLESALE  W  I  XT  VT  Il>  TT  r"* 

MEN'S   FURNISHERS  WlININlrLO 


S.pl..  1004 
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THE  LACE  WAREHOUSE  OF  CANADA 

WE  ARE  NOW  SHOWING  FOR  SPRING,  1905 

the  largest  range  of  Laces,   Lace  Curtains,  and 
Embroideries  we  have  ever  shown. 


TRIMMINGS 


[f  you  have  ool  seen  cur  trimmings  for  Fall,  be  sure  to  do  so.  We 
earn  the  largest  and  most  varied  stoc'<  of  this  line  t<>  be  seen  in 
this  country.     You  will  sec  many  new  things  in  our  Fall  line. 


ju  ^1/1™  I  T!  P  O    VA re  are  showing  novelties  in  many  lines  for  Fall  trade,  sun-  sellers 
ll  1 1  V  I     I    f     iL  w   —novelties  in   Dress  Materials,   Dress  Ornaments,  Veilings,  Silk 

— — — i — -— — ^«mh   and  ChiffoD  Allovers,  Hair  Ornaments,  Belts  and  belt  Buckles  and 

Sets,  Leather  Goods  (Peggy  Bags)  and  Smallwares. 


We  have  Special  Values  in  Silks,  Ribbons,  Velvets,  Velveteens,  Blousin?s  and  Neckwear 

MAIL  ORDERS  RECEIVE  PROMPT  ATTENTION 

Kyle,  Cheesbrough  &  Co. 


WINNIPEG  :  •.'!•;  Bannatyne  St. 


LONDON  :  36  Milk  St. 


MONTREAL  :  93  St  Peter  Si. 


Gait  Robe  Co. 

Gait,  (int. 


Manufacturers  of 


Standard  Buffalo  Robes,  Rugs, 

A  ('..Id  Weather 

[i  I  1,    .  I  raiments, 

\v   \  ]/ i  Buffalo  and 

1 J    *£  S*j,  /        Astrachan  Coats. 

~jf         A.stracban  Cloths, 

STANDARD  and  a  complete 

range  i  >f 


JRAOt  M»RH 


Carriage  Dusters 

sold    by    all    tht'    leading    jobbers. 


. 


1) 


CEETEE 

Underwear 
Unshrinkable 
Full-Fashioned 


Never  gets  hard  with  washing.  Retains  Its  elasticity. 

Keeps  Its  shape.  Is  soft  and  warm. 

Made  from  fine  pure  wool. 

We  replace  any  Lhal  shrink.  Made  in  light  weigh!  InJi.i 
Gauze,  for  Spring  and  Summer.  Medium  and  heavy 
natural  u>r  Winter. 

Elastic  Ribbed  Underwear  for  1904 

Our  Ladies',  Children's,  Infants',  Vests,  Drawers,  Union 
Suits,  Corset  Covers,  Tights,  etc.,  will  be  ripht  at  the  top 
for  quality,  new  designs,  new  trimmings. 

Our   travellers   will   call   on    you    shortly 

The  C.  Turnbull  Co., 


of   GALT, 

Limited. 

QOULDINQ  4  CO, 

JOS.  W.  WEY, 

10  Wellington  St.   East. 

7   Baatlon   Squar 

TORONTO. 

VICTORIA,    B    C 
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You've   noticed   it ! 

Velvets 

are  steadily  advanc- 
ing in  beauty  and 
softness  of  finish ! 

Qjiality  is  rising 
every  season.  It's 
next    to   impossible 

now  to  sell  Velvets 

that  fall  short  o( 
the  Worrall  stan- 
dard of  finish ! 

In  buying  don't 
fail  to  look  for  the 
trade  mark  of 

J.  &  J.  M.  WORRALL 

=  Limited 

Of  MANCHESTER,  ENGLAND 


This  Piece  is  Warranted  to  lie  in  Our 
Best  Dve  and  Finish. 


Registered  Trade  Mark. 


Sept..    1904 
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Cable  Address 
••GODWIN,"   Bradford 


SPRING,  1905 


V 


\\ 


74-75  WatUng  St..   London 
51  Buchanan  St..  Glasgow 


ESTABLISHED  1851 


JOHN  V.  GODWIN  &  CO. 

Bradford,  Eng. 

(With  which  is  incorporated  PARKER,  HODGSON  &  CO.) 

LEADING  HOUSE  1  DRESS  GOODS 


ram 


Our  registered  makes  of 

"NEPTUNE" 

Serges,  Coatings 


and 


Cheviots 


are  Perfection. 


REGISTERED 


They  can  be  relied   upon    for    QUALITY,  DYE, 
FINISH,  STYLE  and  UNEQUALLED  DURABILITY. 

Our  Canadian  representative  (Mr.  W.  R.  Kennish)  is  now  in  Can- 
ada, and  will  be  glad  to  call  and  show  our  splendid  assortment.  He 
carries  all  the  new  styles  in  dress  goods  of  every  description. 

If  you  want  to  be  up-to-date,  do  not  tail  to  see  our  collection. 
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S^pt.    WO-4 


(fXmited) 


TORONTO 


Hosiery,  Qloves  and  Underwear 

3  Important  Lines  to  which  we  give   Special  Attention 

Hose 

"WJC"  plain  heavy  wool to  retail  at  25c. 

"Peg-Top"  and  VN  II  heavy  ribbed "         25c. 

"Ill"  Plain  Cashmere,  "New  Cairo"  and  "Brocknit"  Ribbed '  "         25c. 

"Llama"  and  A  G  plain  Cashmere "         50c. 

"Hummer"  Ribbed  Worsted "         50c. 

Hen's  Sox 

"Brocknit"  Cashmere  and  A2I0  Worsted to  retail  at  25c. 

"Twosole"  plain  Cashmere,  and  AI90  Heather  Worsted "         50c. 

Gloves 

"A3"  Mocha-Lined,  "HB  54"  Lined  Kid to  retail  at  $1.00 

"St.  Thomas"  Cashmere,   D  114,  115,  116  Black,  White,  Grey  and  Cardinal 

Ringwood,  D  119,  120  Fancy  Ringwood "  25c. 

"AH"  Mocha-Lined  Gloves "  75c. 

Heavy  Lined  Mitts "  50c. 

Underwear 

50   Cases   Hill    Seconds— a    Snap 

"Startler"  and  "Lily"  Ladies'  Vests to  retail  at  25c. 

Devaney 50c. 

"Stampede"  and  "Champion"  Men's  Fleeced "        50c. 

"Heather"  Plain  Knit,  in  three  sizes 50c. 

"Unshrinkable    Woolnap "        1.00 

"Major"  and  "Minor     Unshrinkable "         1.00 

The  above  are  all  Special  Value  worthy  of  the  attention  of  close  buyers 
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THE    DRYGOODSMANS    WARES. 


Their  Origin  and 

Till;  finest  ni   all  linen-  is  Lawn,     in  former  days 
ii  has  been  remarkable  tor  lis  general     use  in 
the  Bleeves     in  the  gowns     worn  by     hislmiis. 
Chambers  defines  it  a>  .1  tine  kind  oi!  linen  from 
which   bishops'   sleeves  are   made.     The   word 
comes  perhaps  from  the   Krench     linon     or  lin,  flax.     A 
fanciful  derivation  is  given  it  by  Dr.  Brewer  who  asserts 
thai  H  got  its  name  from  the  fael  of  11  s 
LAWN.  being  bleaehed  on  a  lawn  rather  than  on 

ordinary  coarse  grass.  Stow  1  Idol)  says 
thai  in  the  third  year%of  the  reign  of  Elizabeth  began  the 
knowledge  and  wearing  of  lawn  and  cambric,  which  were 
then  b  rough  I  into  England  in  small  quantities.  This,  how- 
ever, is  wrong,  since  lawn  is  mentioned  several  times  in  the 
inventory  of  the  effects  of  Henry  \.  in  1423.  The 
enormous  ruffs  and  cellars  so  familiar  in  the  pictures  of 
Queen  Elizabeth's  timj  are  of  lawn.  Bool  tops  even  have 
been  made  of  it.  lis  manufacture  at  the  present  daj  is 
earned  on  principally  in  I'Vanee.  and  Belfast  and  other 
parts  <>!   lister. 

*      * 
* 

FLAX,  like  wool,  has  been  used  as  a  material  for  woven 
fabrics  from  a  very  remote  period.    !l   is  frequently 
referred    to   in   Ihe    Bible   and  even   .>•■!    many   linen 
mummy  cloths  of  grsal   age  and  cd'  exceedingly    line  tex- 
ture are  found  in   Egypt.     The  fineness    >f  these  fabrics 
cannot   be  equalled  b\    any  modern  pro- 
LINEN.  duction,  as  many  as  540  threads  to  the 

inch  of  warp  having  been  counted  in  one 
cloth.  A  linen  curs  del  spoken  of  by  Pliny  had  :((i.">  fibres 
i"  each  thread.  A  factory  for  the  manufacture  of  linen 
was  established  in  England  by  the  Romans  durum  their 
occupation,  bul  with  their  departure  the  industry  died  out. 
Ilenr\  Yin  and  Elizabeth  attempted  to  revive  il  by  mak- 
ing the  growing  of  Hax  compulsory  on  a  certain  proportion 
of  the  land,  and  it  was  during  the  lirst  part  of  the  reign  of 
Charles  II.  that  the  manufacture  recommenced,  from 
this  time  forward  ureal  encouragement  was  given  the  in- 
dustry and  in  1711  a  governing  hoard  of  manufacturers  was 
appointed  iM  Ireland,  and  sixteen  years  later  in  Scotland. 
I  11 1 il  L832  a  bounty  was  granted  in  England.  In  17s; 
the  first  mill  for  spinning  linen  yarn  was  established  in 
England  and  in  1790  in  Scotland.  The  Inst  successful 
power  null  tor  the  weaving  of  linen  appeared  in  England 
in  1812.  For  the  manufacture  of  linen  the  flax  is  per- 
pared  as  explained  before  under  that  title  ami  afterwards 
t;.' en  to  a  mill  where  it  i-  ••heckled."    This  is  the  separ- 


Characteristics. 

aim-  of  the  lla\  lulu  line  and  tow.  the  former  Ihe  long 
and  best  portion,  and  the  latter  the  Bhorl  ravelled  parts 
h  is  "prepared"  on  several  frames  the  spreading  1 
where  n  i-  formed  into  a  continuous  ribbon,  tin-  drawing 
frame,  where  ihe  ribbons  are  joined  ami  made  into  a  uni- 
form size  with  fibres  parallel,  ami  the  roomy  frame,  where 
the  ribbons  are  slightly  twisted  ami  wound  on  dyers.  The 
"ro\niL;s"'  are  then  spund  into  yarn  on  'he  ••throstle." 
and  the  weaving  of  the  linen  follows.  The  finest  linens 
are  mmle  in  France,  Belgium  and  Holland,  but  Ireland  has 

long  held  a  verj  important  position.  In  and  around  Bel- 
last  are  made  lawn,  cambric  handkerchiefs,  damask  table 
linen,  sheetings,  shirtings,  towellings,  printed  linen  foi 
dress  goods;  in  Dunfermline  and  other  part-  of  fife.  - 
land,  medium  weight  plainer  fabrics,  hlien  damasks  and 
diaper  towelling  are  manufactured;  m  Kirkcaldy  and 
Yorkshire,  upholstery  linen:  in  Dundee.  Arbroath,  Forfar, 
heavier  fabrics,  and  in  Leeds,  sheetings.  Ill  the  United 
Slates  Ihe  linen  industry  is  very  small,  only  some  ten 
or  twelve  mills  being  engaged  wholly  or  partially  in  its 
manufacture.  The  productions  are  only  unio.i  huck  towels 
and  crashes.  A  dozen  years  ago  more  was  made  than  at 
present,  the  reason  being  that  with  the  present  high  scale 
of  wages,  the  flax  grown  locally  cannot  he  used  lo  compete 
with  foreign  crops.  Canada  is  just  commencing  to  branch 
oil!    in    this   line,   there   being    now   under      way    foul    mills 

which  intend  to  confine  themselves  to  linen  manufactur- 
ing. Due  ot  these  i-  to  buy  its  yarn  abroad.  The  only 
factorj  at  present  engaged  in  tin-  industry  is  situated  in 
Brantford  and  i-  limited  enough  in  its  productions  to 
make   it    -.cry   little  known   in   the  country. 

'P11K  fur  oJ   Ihe  lynx  has  a  ready  sab'  the  world  over  at 

all  times.     The  lynx   is  found     in  Africa,     Syrai, 
Arabia,  Persia,  India  and  in  norther  and  temperate 

regions  in  both  hemispheres.      The  bay  lyns  or  wild  cat  i< 

not   unknown  in  settled   parts  id'  Canada  and   ihe  northern 

State-.      The  hair  of  the  animal  is  Ion?. 

the    body   elevated    at    the    haunches,    the  LYNX. 

tail    i-  short    and   the  ears  tipped   with   a 

tuft   of  hair.      Il    i-   about    three    feet    long  and    proverbial 

lo,-  it-  acuteness  of  sight.     Skins  of  the  European 
arc  of  grey  color,  more  or  less  approaching  black  accord- 
ing to  the  climate.      The  Canadian   lynx     is  generally  a 
hoary  grey  with  a  broad  Bpaee  of  blackish,   brown  along 

ihe    back. 
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BOOTS   AND   SHOES 
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HOW  TO  STOCK  A  SHOE  DEPARTMENT. 

PRIZES  were  recently  offered  by  the  Dry  Goods 
Reporter  of  Chicago  for  the  best  essays  on  the 
subject  :  "How  I  Would  Stock  and  Operate  a 
Shoe  Department  in  a  Department,  Dry  Goods 
or  General  Store."  The  following  essay 
secured   the  firsl   place  : 

My  hist  consideration  of  this  question  is  room  and 
equipment.  I  would  carefully  consider  the  amount  of 
space  that  I  could  afford  to  devote  to  shoes.  This  would 
control  my  buying  to  a  great  extent.  I  would  prefer  to 
carry  my  shoes  on  three  shelves,  if  possible.  I  can  give 
a  number  of  reasons  for  this.  First,  because  they  are 
easier  to  handle.  Second,  it  is  much  easier  for  a  lady 
clerk  to  get  al  them  when  showing.  Third,  because  it  is 
much  easier  to  watch  the  sizes,  and  know  the  numbers 
you  arc  low  on.  However,  when  one  is  crowded  for 
room,  the  bicycle  step-ladder  makes  it  quite  convenient 
for  the  shoes  to  be  carried  very  high.  Many  concerns  pro- 
vide a  place  for  reserve  stock— that  is,  duplicate  sizes  of 
the  shoes  carried  on  the  shelf.  This  is  all  right  where 
such  a  large  stock  is  carried  that  it  is  not  convenient  to 
handle  all  on  the  shelf.  But  as  a  rule,  the  ordinary  stock 
is  carried  on   the  shelves. 

Fixtures  Important. 

As  for  the  other  fixtures,  1  would  use  my  own  judg- 
lnciii   and  select   something  suitable  as  would  be  demanded. 

Much  more  could  be  said  about  this  subject,  but  a 
more  important  point  now  confronts  me.  That  is,  buying 
the  stock. 

Before  going  any  further,  1  would  study  my  class  of 
trade.  Di  no  two' towns  through  the  country  is  the  de- 
mand just  the  same.  The  size  of  town,  the  class  of  trade 
and   the  amount   of  business  must   be  considered. 

Now  I  take  my  point  of  view  from  a  town  of  from 
1,500  to  (i, Odd  inhabitants.  With  my  particular  class  of 
trade,  which  I  have  carefully  studied,  I  consider  myself 
as  doing  a  good,    wide-awake  business. 

This  view  will  include  seven-tenths  of  the  stores 
throughout   the  country. 

Grading  Ladies'  Shoes. 

Now  when  I  came  to  the  buying  of  ladies'  shoes,  I 
would  divide  them  into  classes;  that  is,  the  cheap  shoes, 
which  must  necessarily  be  carried  in  a  general  store,  then 
the  "betweens,"  or  the  shoes  I  would  call  the  medium 
grade,  ami  the  better  shoes.  If  the  shoes  are  divided  in 
this  wav,  one  has  a  clearer  idea,  and  somewhat  of  a  chart 
for  buying. 

Now  for  the  buying  of  mv  belter  shoes.  I  would  pick  a 
line  and  buv  all  of  this  class  in  this  one  line.  I  would 
use  a  great  amount  of  discretion,  and  would  pick  a  line 
that  [could  depend  upon  for  service,  appearance,  and, 
above  all,  for  shoes  that  would  bring  my  customer  to 
buv   again.      Here   is   where  vour  experience  comes  in. 

Don't  pick  a  line  you  can't  depend  on.  I  would  try  to 
buv  from  a  house  that  makes  a  specialty  of  high  grgde 
stuff.  Alter  deciding  upon  the  line,  1  would  start  in  and 
pick  out  all  the  turn  shoes  first ,  then  the  welts.  Of 
course,  the  season  would  have  something  to  do  with 
this. 

In  bluing  a  Kail  fine,  I  would  buv  more  welts  than 
turns.  If  buying  a  Spring  line,  I  would  reverse  this  or- 
der. I  would  be  careful  not  to  buv  two  styles  thai  would 
conl'iet  with  each  other.  That  is,  don'!  buy  two  shoes 
so  ncarlv  alike  that  either  one  would  answer  the  cus- 
tomer's desire.  I  would  buv  two  or  three  good  stvles  Lit 
natciit  leather.  I  would  buv  these  in  B,  ('  and  D  widths. 
The  other  shoes  I  would  buy  in  I?  and  1),  excent  the 
shoes  which  I  intended  for  a  customer  who  wanted  "some- 
thing wide  and  comfortable;"  these  I  would  buy  in  the 
wide  lasts. 


My  experience  has  taught  me  that  out  of  any  two 
lasts,  the  ordinary  foot  is  most  easily  fitted  between  B 
and  I).  I  have  noticed,  too,  that  the  oldest  stock  were 
the  narrow  shoes. 

Study    this   matter  of   sizes  and    widths   very   carefull;. 
and    buy    what    is   necessary    for   fitters. 
Sticking  to  One  Line. 

In  regard  to  the  medium  priced  shoes,  I  would  try  to 
stay  as  closely  as  possible  to  one  line.  Buy  something 
for  service,  looks  and  fit.  I  would  buy  most  of  these  on 
D  and  E;  carry  a  few  Cs.  Get  what  styles  as  you  think 
necessary,  and  remember  about  sticking  closely  to  one 
make. 

Carry  a  good,  serviceable,  neat  shoe.  Don't  buy  from 
so  many  different  concerns,  but  get  a  good  solid  assort- 
ment. Buy  most  of  these  wide,  and  remember  to  get  a 
good  line,  even  if  you  have  to  sell  these  close.  Many 
merchants  pay  $1.17|  for  a  shoe,  and  retail  it  at  $1.50. 
I   would  call   this  one  way  of  advertising. 

People  talk  a  great  deal,  and  many  will  come  to  re- 
alize that  your  shoes  are  "the  shoes." 

Now  for  children's  shoes.  Follow  what  I  have  said 
about  the  other  shoes,  except  sometimes  it  is  best  to  stay 
with  one  line. 

As  for  men's  shoes,  I  would  hardly  attempt  to  handle 
them  in  a  dry  goods  store.  Men's  shoes  go  all  right  in  a 
department  store  or  general  store,  but  not  in  a  dT 
goods  store.  Men's  shoes  are  sold  closer  than  ladies', 
and  if  I  were  to  handle  men's  shoes  I  would  handle  a  line 
that  were  fast  sellers,  and  thus  I  should  not  have  to 
carry  such  a  stock  without  being  able  to  turn  them 
often. 

One  has  to  have  the  staples  in  men's  shoes,  but  as  a 
rule  a  man  is  more  particular  about  service  than  looks. 
in  buving  this  class  of  stuff.  Remember  this  :  give  them 
something  for  wear.  So  many  patent  leathers  are  being 
worn  in  the  better  class  of  men's  shoes  that  one  has  to 
select  a  patent  line  of  these.  Be  careful  here  and  select 
a  patent  shoe  that  is  all  right,  as  there  are  many  patents 
made  that  are  not  at  all  satisfactory.  Much  more  could 
lie  said  about  men's  shoes,  but  advice  along  this  line  is 
not   so  good  as  experience. 

Keeping  Department  Clean. 

Now  as  to  operating.  I  would  first  arrange  the  stock 
in  the  way  most  convenient.  I  find  it  most  satisfactory 
to  take  one  stock  number,  start  the  large  sizes  to  the 
left  and  run  them  to  the  right;  bringing  the  next  size 
smaller  next ,  etc. 

I  would  keep  mv  stock  all  on  the  shelves,  if  possible, 
and  keep  it  up  in  the  best  manner  I  could.  Appearance 
counts   for  much. 

I  would  have  a  man  whose  business  it  would  he  to  at- 
tend  to  this  alone. 

1  would  alwavs  be  willing  to  make  a  concession  on  a 
shoe  that  was  not  satisfactory.  If  I  did  not,  sometimes 
I  should  expect  to  lose  a  good  customer.  Of  course, 
there  are  always  "kickers."  I  would  be  verv  careful 
about  fitting  mv  customer,  because  quite  often  a  laH 
gets  an  ill  lit  and  lavs  it  on  to  the  shoe.  I  would  be  very 
careful  about  m»  odds  and  ends.  Keep  them  pushed  out. 
I  would  not  carrv  them  on  a  high  shelf  where  I  could  not 
get  at  them.  You  forget  about  them  in  your  eagerness 
to  sell  a  good  shoe.  But  there  lies  your  profit.  Suppose 
vim  tret  a  case  of  shoes,  and  sell  but  four  or  five  pairs. 
You  have  not  really  made  a  profit  on  a  case  until  you 
have  sold   them. 

Don't  forget  to  advertise.  Let  people  know  you 
are  in   the  business  and  still  alive. 

Summing  all  this  tin,  I  would  say,  class  your  shoes 
Slav  in.  i|u,  |jlu.  j,,  eacn  class  as  eloselv  as  possible.  Bn" 
onlv  what  is  necessary.  Keep  up  with  the  stvles  Ar- 
ran ■■(■  "our  stock  well,  and  keen  it  so.  Be  W'IMne  to 
make  p-ood  a  poor  shoe  if  nnssible,  and  clear  up  the  odds 
and  ends  as  often  as  possible. 
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TKe    Dominion    ExHibition    at    Winnipeg 


-July    25    to  August    (>,    l°(M 


* 
* 


"  /;;  mj  opinion,  this  is  the  psychological  moment  for  the  holding  of  the  Dominion  oi  I  anada  Exhibition  at   Wim 


1\  1  in-  above  sentence  Hon.  Clifford  Sifton,  Ministei 
ol  the  Interior,  expressed,  in  bis  address  .it  the 
opening  ol  the  Dominion  Exhibition,  the  view  ol 
the  most  progressive  elemenl  of  the  west.  Those 
intimate  with  the  historj  ol  Winnipeg  and  the 
wheal  lands  ol  the  wesl  recognize  thai  the  pa  >1  in  01 
seven  years  have  marked  an  epoch  in  the  history  ol  the 
country;  thai  in  those  years  .1  poinl  of  advancemenl  had 
been  reached  thai  was  worth]  of  more  than  even  national 
;i  1  tenl  ion 

For  ISO  years  Manitoba  and  the  Canadian  Northwesl 
have  attracted  the  attention  ol  the  hard]  pioneei  \t 
insi   the   land   was     exploited    as  a   fur.  country,  and   Ms 


A  Vital  Step. 

The  completion  ol  Ihe  C    P.   R    in.ni.rri  .,  vital     tep  ol 

progress  in  the  Canadian  wesl      The  con  equcnl  inrush  ol 

immigration,     the  boom     in     Winnipeg,  and   latei    the  de 

pression    following,    are  all   pari   ol   thai   era  "i  develop 

incut 

It    is  recognized   thai    the  pasl   si\  01  seven  rears  havi 
constituted  anothei  epoch,  an  era  ol  expansion    iurpa 
in  magnitude  anv  prev  ious  record 

Good  crops  and    good   advertising   (foi    the   we 
Farming  country  lias  been  advertised  in  the  1  nited  state. 
and  Europe  with  a  persistence  and  discretion   thai     would 


City    of    Winnipeg    looking    North. 


fame  as  such  is  still  expressed  in  the  prosperity  of  the 
Hudson  Ba]  Co.,  who  eventuallj  secured  control  of  thai 
trade  Later,  the  hardy  settlers  found  the  soil  fertile 
and  the  climate  suitable  for  farming.  The  most  far- 
sighted  ol  these  predicted,    more  than  a  generation  ago, 

thai  the  Canadian  west  would  some  day  lie  famous  for 
its  wheat   areas 

Opinion  regarding  the  possibilities  ol  the  west  differed 
so  radically  in  cuh  years  that  it  was  only  the  greal  po- 
litical sagacit]  and  the  determined  conviction  ol  Sir 
John  Macdonald.  Lord  Strathcona,  and  a  few  others, 
thai   made  possible  the  construction  of  the  C,  P.  R. 


be  a  credit    to  an\   advertising  expert)  have  made  a  com 
bination  which  has  resulted  in  an  influx  ol  populatioi 
a    remarkable    increase    in    the    area    ol    wheal     lands    under 
cultivation.       A    reflex    result    has    been    an    expansion       in 
Winnipeg  winch,    though     partaking     ol     all     the  chain 
teristics   Ol   a   boom,    is   looked    upon    by   conservative   busi- 
ness men  as  not  merely  legitimate  hut   inevitable 
Time  Ripe  for  Exhibition. 
Realizing  the  extent  ol  this  forward  movemenl  and  the 
impression    it    could    not    fail    to    leave   on    vtsitoi 
recognized  bv  many  thai    the  time  was  ripe  for  an  exhi- 
bition in  Winnipeg  which  should  be  national  in  scope,  and 
which    would   attract    visitors   from    I  well 
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TORONTO  EXHIBITION 

BROPI1Y,  CAINS  £>  CO. 

23  Scott  Street,  TORONTO 

Our  Western  representatives 

Messrs.   F.   A.   RODDEN, 
J.    C.   BURT, 
C.   H.   PASSMORE, 
C.  W.   MORTON, 
J.    P.    SHEPPARD, 
W.  W.  BURLAND, 
A.  DIXON, 

will  be  at  the  above  address  during  Exhibition  and  Millinery  Open- 
ing, from  Aug.  29th  to  Sept.  12th.  Prompt  shipments  of  all  orders 
are  assured  as  our  Fall  purchases  are  now  forward. 


as   from    the     United   States  and  eastern   Canada.        Not 
only   would    the   best    class   of   settlers   be   thus    influenced, 


Display  of  Woolens  at  the  Winnipeg  Exhibition  made  by 
The  Rosamond  Woolen  Co. 


but    the   exhibition    would    serve   to   knit   more   closely 
gether  the  bonds  that  unite  the  east  with  the  west. 


to- 


The  people  of  Manitoba  and  the  Northwest  are  as 
patriotic  in  their  business  relations  as  are  those  in  any 
portion  of  the  Dominion.  They  would  appreciate,  as 
would  the  manufacturers  of  the  east,  any  factor  which 
would  furnish  opportunity  for  the  manufacturers  to  dem- 
onstrate to  them  the  excellence  of  their  wares.  It  was 
deemed  that  if  the  manufacturers  came  into  close  touch 
with,  and  studied  closely  the  needs  of  the  western  trade, 
that  the  result  would  be  to  extend  the  demand  in  the 
Canadian  west  for  Canadian  goods,  and  thus  make  the 
great  expansion  of  the  west  of  direct  benefit  to  eastern 
Canada  as  well  as  to  the  west. 

Many,  however,  have  maintained  that  the  time  is  not 
yet  come  for  a  Dominion  Exhibition  at  Winnipeg.  A 
year  from  how,  they  argued,  would  be  soon  enough.  But 
it  may  be  fairly  said  to  be  characteristic  of  western 
methods  that  if  the  time  is  not  ripe  for  anv  development 
they  force  it,  just  as  a"  gardener  would  force  to  fruition 
a  backward  plant. 

Obstacles  Surmounted. 

Unquestionably  the  obstacles  that  have  been  surmount- 
ed have  been  so  exceptional  that  only  men  of  strong  con- 
viction would  have  attempted  the  task.  In  the  first  place 
the  buildings  were  poorly  placed  and  woefully  inadequate; 
they  were  remodelled  and  greatly  enlarged.  The  hotel  ac- 
commodation for  exhibition  visitors  was  almost  a 
negligible  quantity;  an  accommodation  bureau  was  estab- 
lished, and  although  tents  and  unfurnished  houses  had  to 
be  called   into  service,   all  visitors  were  placed. 

True,  when  the  exhibitors  arrived  the  cartage  and  power 
facilities  were  far  from  satisfactory;  the  buildings  were 
not.  completed;  the  details  of  management  neither  com- 
plete nor  fully  understood.  Yet,  despite  the  difficulties 
met  at  every   turn  by  exhibitors  and  management,  and  dc- 
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Montreal  Millinery  Openings 

BROPHY,   CAINS  £.  CO. 

23  St.  Helen  Street,  MONTREAL 

Our  Local  and  Eastern  representatives 

Messrs.   A.  W.  LAMB, 

J.    W.  ROUSSEAU, 
H.  McBRIDE, 
E.  H.  CODE, 
A.  SMITH, 
L.  LAFOND, 
C.  RICHARD, 
J.   BROSSARD, 
H.  LEDOUX, 
W.TURNER, 

will  be  "At  Home"  during  Montreal  Millinery  Openings  from  Aug. 
29th  to  Sept.  10th,  and  will  be  pleased  to  see  you.  Our  stock  in  all 
departments  is  very  complete. 

We  await  the  pleasure  of  having  you  with   us. 


spite  the  i.ui  that  the  number  of  visitors  .it  the  indus- 
trial displays  was  not  up  to  the  expectation  of  many 
exhibitors,  the  Dominion  Exhibition  at  Winnipeg  in  1904 
will  he  looked  back  to  as  one  of  the  mile  shines  which 
are  marking  the  rapid  progress  of  the  west. 

The  exhibition  was  national  in  c\cr\  respect.  From 
British  Columbia  were  exhibits  of  fruit  and  timber  that 
would  have  been  a  credit  at  a  world's  fair.  From  On- 
tario, Quebec  and  the  Maritime  Provinces  came  a  group 
of  manufacturers— of  practically  everj  class  of  goods— 
Who  had  learned  of  the  great  market  opening  up  and 
wanting  to  win  the  attention  and  patronage  of  the  west- 
ern bin  er 

ROMANCE  OF  FUR  TRADE. 

THE  romance  of  tie  fur  trade  has  evidently  not  yet 
exhausted  itself.  We  had  supposed  that  with  the 
formal  publication  of  the  history  of  the  fur  trade 
in  that  ponderous  volume  by  Bekkles  Wilson  ponderous 
in  Conn  ami  in  substance  the  roma f  tins  occupa- 
tion had  come  to  an  end.  But  no.  A  lew  days  ago  'ii 
New  York,  it  was  discovered  that  the  "United  States 
Fur  Company"  was  in  reality  an  organized  company  of 
thieves,  with  headquarters  in  New  \  oik,  hut  with  ••free 
traders"  in  the  disguise  of  professional  thieves  in  every 
important  city  of  the  country.  The  company  maintained 
warehouses  of  large  proportions  where  their  ill-gol  furs 
were  sold  at  sufficient  prices  to  enable  the  company  fO 
thrive,  and  possibly  to  engage  experts,  hut  also  enabled 
them  to  undersell  their  legitimate  rivals.  This  was  tl  e 
mistake  of  the  Unite  1   States   Fur  Company.      If  it    had 


been  content  to  hold  its  prices  at  figures  corresponding 
directly  with  those  of  the  trade,  the  iniquity  ol  the  organ- 
ization might  nol  have  been  discovered.  A  thief  unt  >r- 
tunately— foi  the  thiet  loses  the  sense  of  values.  With 
him  it  is  easy  come,  easy  go,  and  he  is  content  to  under- 
sell in  order  to  sdl  a.  all.  and  get  rid  of  the  evidence'  ol 
his  ei  line.  Such  a  company  a-  this  ought  to  nave  includ- 
ed in  its  corporation  a  man  or  two  who  were  experienced 
managers— of  course,  entirely  without  conscience,  on  ac- 
count of  the  association,  but  that  is  not  an  impossible  re- 
quisite in  managers  .  ml  these  should  have  engaged  en- 
tirely in  the  placing  ivt  the  fcurs  brought  in  by  the  very 
capable  experts  in  such  fur  ••  trade.  "  It  is  pitiable  to  spe 
low  some  slighi  omission  or  commission  sends  all  these 
carefully-thought-out   plans  into  danger. 

The  most  astonishing  thine  about  this  revelation  is  fie 
thing  it-elf-  the  idea  that  it  is  possible  in  these  modern 
dayf  lor  a  thieverj  of  such  large  proportions,  extending 
ill  over  the  country,  to  go  on  without  detection,  hardly 
xv  ill)    suspicion,   lor   a    hum    time.       It    is   like   a    page    torn 

out  of  Dickens,  or  rather  of  Dumas,  tor  Dickens  might 
I  -\e  felt  the  immoral  side  too  strongly,  might  have  been 
impelled  to  rebuke,  vbereas  Dumas  would  have  rejoiced 
in  the  perfection  of  (!•,»  performance.  \et,  after  all.  what 
"close  corporal  ion " '  did  was  no  more  tinged  with 
guilt  than  what  many  another  close  corporation  do. 
dcr  the  proteeton  ol  the  technical  law.  I  his  does 
excuse  the  "United   State-  I  ompany,'    but   neither 

t'ocs  it  excuse  our  loosely  drawn  law-,  qoi  our  very  I e 

i  onseieni 
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COMMERCIAL  TRAVELERS'   TAX. 


rpHE   following   information   regarding   the 
upon    travelers   selling   goods   in   the   c 


le   tax   imposed 
countries    men- 
tioned, has  been   issued  by   the  Department  of  Trade 
and   Commerce  : 

Argentine  Republic. 
Commercial  travelers,  whether  selling  goods  in  Argen- 
tina or  merely  showing  samples  and  soliciting  orders, 
must  secure  licenses.  The  cost  of  these  in  the  Town  of 
Buenos  Ayres  and  the  national  territories,  as  distinct 
Irom  the  other  provinces  of  the  confederation,  is  $50  cur- 
rency (about  1 1  7s  (id)  per  annum.  In  the  principal 
provinces  the  following  license  tees  are  levied  on  com- 
mercial  travelers  : 

Jujuy,  $2(lil  (about   $85,  Canadian  currency)  per  annum. 
Salta,    $1,680    (about    $715,      Canadian     currency)      per 
annum.      Licenses   are     also     issued    for   the  half   year     in 
Salta. 

Tucumau,  $40(1  to  $800  (from  $17(1  to  $340,  Canadian 
currency)   per  annum,  according  to  class  of  firm. 

Cordoba,  $600  (about  $255,  Canadian  currency)  per 
annum. 

Santa  Fe,  $600  (about  $255,  Canadian  currency)  per 
annum. 

Entre  Rios,  $600  (about  $255,  Canadian  currency)  per 
annum. 

Corrientes,  $505  (about  $215,  Canadian  currency)  per 
annum. 

San  Juan,  $960  (about  $180,  Canadian  currency)  per 
annum.     Monthly    licenses  are  also  issued  in  San  Juan. 

Mendoza,  $600  (about  $255,  Canadian  currency)  per 
annum. 

Santiago  del  Kstero,  $500  (about  $213,  Canadian  cur- 
rency)   per  annum. 

Rioja,  $100  (about  $12,  Canadian  currency)  per  annum. 
Buenos   Ayres,      $400    (about    $170,    Canadian   currency) 
per  annum. 

Samples  without  commercial  value  are  passed  by  the 
Argentine  customs  without  payment  of  import  duty  ; 
samples  of  value  are  charged  with  import  duty,  which  is 
refunded  it  they  are  re-exported  within  six  months. 
Belgium. 
Kecriprocal  treatment  is  accorded  to  commercial  trav- 
elers in  Belgium,  and  consequently  no  restrictions  are  im- 
posed on  them,  nor  is  any  license  duty  charged. 

Samples  imported  by  foreign  commercial  travelers  are 
admitted  "en  franchise  temporaire,"  provided  that  cer- 
tain conditions  are  complied  with  for  the  protection  of 
the  revenue.  Samples  too  small  to  be  used  for  other  pur- 
poses are  duty  free. 

Colombia. 

No   licenses   are   required    by   commercial   travelers. 

Samples  in  small  pieces  are  admitted  free  of  duty, 
provided  that  their  total  weight  does  not  exceed  25  kilos. 
The  import  duty  paid  on  other  samples  is  returned  if  the 
samples  are  re-exported  within  a  period  of  twelve 
months. 

Germany. 

Commercial  travelers  must,  in  order  to  carry  on  oper- 
ations     in      German*,    obtain    a    license    from    (be   German 


authorities.  Commercial  travelers  soliciting  orders  may 
only  carry  samples  or  patterns  and  not  the  actual  goods 
they   offer. 

Samples  of  goods  which  cannot  be  used  for  other  pur- 
poses may  be  imported  duty  free  into  Germany.  If  doubt 
exists  as  to  their  utility  for  other  purposes,  the  importer 
is  allowed  to  render  them  unlit  for  use  under  official  con- 
trol. Samples  of  tobacco,  foodstuffs  and  the  like  are  ex- 
cluded from  free  importation  as  samples. 
Greece. 

Commercial  travelers  are  not  required  to  go  through 
any  formalities  in  order  to  be  able  legally  to  exercise 
their  calling  in  Greece,  nor  are  thej  required  to  take  out 
any  license,  provided  I  hey  come  and  go  merely  as  bearers 
of  samples  and  receivers  of  orders.  Agents  of  foreign 
firms  resident  in  Greece  are,  however,  required  to  take 
out    trade   licenses. 

Samples  without  commercial  value  are  exempt  from 
import  duty.  But  when  they  have  a  value,  as  capable  of 
being  utilized  in  commerce  m  whole  or  in  part,  their  de- 
livery from  the  custom  house  shall  be  permitted  under 
conditions  of  transit,  after  the  identity  of  each  sample 
has  been  assured  by  an  additional  mark  affixed  by  the 
customs  authority,  and  satisfactory  security  has  been 
given  for  the  payment  of  the  import  duty  in  the  event  of 
their  not  having  been  exported  from  the  kingdom  within 
twelve  months  in  the  same  condition  whether  from  the 
same  port,  or  from  another  port  where  importation  is 
allowed. 

Italy. 

In  practice  no  certificates  of  identity  or  licenses  are 
required  from  commercial  travelers,  the  Italian  Govern- 
ment enforcing  the  production  of  certificates  only  in  the 
case  of  countries  which  have  adopted  restrictive  meas- 
ures against  Italian  commercial  travelers. 

Samples  of  no  commercial  value  intended  to  represent 
articles  of  which  they  form  part,  are  exempt  from  duty. 
This  exemption  embraces  also  samples  of  paper  and  tapes- 
try of  sufficient  size  to  show  the  whole  pattern,  as  well  as 
samples  of  porcelain,  tissues,  and  other  goods,  compris- 
ing various  patterns  on  one  article,  provided  that  the  im- 
porter consents  to  render  the  same  unfit  for  use. 

Japan. 

The  business  tax  law  of  Japan  imposes  a  tax  on  per- 
sons carrying  on  inter  alia  the  business  of  agencies,  mid- 
dlemen and  brokers.  With  regard  to  this  tax  it  is  found 
that  merchants  pay  5  yen*  per  10,000  yen  on  wholesale 
transactions,  and  15  yen  per  10,000  yen  on  retail  business 
done.  They  also  pay  1  yen  annually  for  each  of  their  em- 
ployes and    I   per  cent  on  their  office   rent. 

In  the  case,  however,  of  commercial  travelers  who  do 
not  sell  their  goods  to  customers  direct,  no  special  tax 
(beyond   the  ordinary   income  tax)   appears   to   be  payable. 

Under  the  Japanese  customs'  tariff  law  of  .March  2(i, 
1897,  articles  temporarily  imported  as  samples  by  com- 
mercial travelers  are  not  subject  to  import  duty,  provid- 
ed they  are  re-exported  within  six  months  of  the  date  of 
importation;  a  sum  of  money  equal  to  the  amount  of 
duty  leviable,  or  security  therefor,  must,  however,  be  de- 
posited with   the  customs  at   the  time  of  importation. 

*1  yeu  equals  49.8c. 
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SPECIALS  IN 
TOWELLINGS 


Crash,     -  M.~>.   at  7fc. 

(Hygeian)  -  R12,  "  8 

(Hygeian)  -  KI4.  "  '.>! 

Dark  Honeycomb,  D9,  9 

Dark  Striped  Herringbone,  Dl  I. 


"    Checked 
Bleached  Huck, 


D12, 
M24, 
¥30, 

V:;;», 
Did. 


Crepe 

Kilwinning  Crash 

K  KK     ,        KKK 

18  in.  oc'     20  in.    2        22  in.   llc 


SPECIALS  IN 


8 

8 
10 
10 

124 

II 


TABLE  LINENS 


H500  72-iiK'li  Loom  Damask 

YOO  56-inch  Bleached  Damask 

M20  70-inch 

M22  72-inch        "  "      - 


at  37£c. 
•  30 

"  57| 
"  67i 


Knox, 

Morgan 

&  Co. 


Hamilton 


Wholesale 
Dry  Goods 

and 

Smailwares 


These  Numbers  are  in  an  exceptional  sense  "  LEADERS,'' 
but  our  entire  stock  of  Linen  Towellings,  Tablings,  Table  Napkins, 
Towels,  etc.,  are   Ai    value. 

LET      ER  ORDERS    this  month  will  secure  a  share  of  above. 
We  have  stocked  liberally,  anticipating  large  demands. 

15 


DRY  GOODS   REVIEW  sep,.,i904 

""■^L8"-    SPRING  1905. 

Law,  Russell  &  Co., 

BRADFORD  and  LONDON.  lihited 

^  SPECIALITY  j& 


These  goods  are  exclusive  in  manufacture  and  design. 

We  are  showing  in    these  Fabrics  a  large  assortment    in  Plain   and    Fancy 
Mohairs,  Panamas  and  Silk  Warp  Fabrics. 


Lexoltae 

AN  IDEAL  FABRIC. 


SILK  WARP       II      (H>  \Y  (I  W  II  II  IRI  (H>      'n,a11. the  ktest 

colorings. 


Mr.  Haley  will  be  at  the  Windsor  Hotel,  Montreal,  and  the  Queen's 
Hotel,  Toronto,  during  the  months  of  September  and  October,  with  a 
complete    line    of   our    Fabrics. 


THE   LEADING  HOUSE   FOR 


Rainproof    Goods. 

Law,  Russell  &  Co., 

BRADFORD  and  LONDON.  lihited 
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SYSTEM  OF  AN  INSTALMENT  BUSINESS 


[THIN  the  Ias1  decade  there  has 
sprung  into  prominence  a  Btyle  ul 
business  thai  haa  [or  its  aupport- 
era  a  number  oi  people  \\ i < >>  repre 
■-■-ii i  bj  i. u  the  greater  pari  of  the 
buyera  «>f  all  classes  of  goods.  It 
has  developed  Buch  an  Importance 
as  to  be  adopted  iiy  several  ol  the 
i  retail  houses  in  America, 
and  from  appearances  is  spreading 
Into  ever)  branch  of  the  retail 
business,  The  instalment  system  has  found  its  strongest 
adherents  in  the  housefurnishing  trade,  ami  until  recently 
was  confined  almost  entirely  to  that  branch.  There  arc  at 
present,  however,  in  Canada  several  clothiers  and  dry 
goods  men  who  are  confining  themselves  to  this  style  of 
business,  and  claim  that  not  only  are  they  doing  a  large 
trade,  but  they  are  also  filling  a  position  that  is  a  boon 
to  the  working  classes. 

The  latter  claim  they  base  upon  the  fad  thai  verj 
many  people  are  deterred  from  the  purchase  of  articles  of 
rity  or  luxury  because  of  their  inability  to  provide 
the  needed  cash.  They  arc  perfectly  honest  and  compe- 
tent, to  pay  if  given  time,  and  the  man  who  allows  them 
to     hu\    in     instalments    is   a   benefactor.        Whether     the 


customers  being  made  up  by  his  collections  on  good     re 
claimed  01   b)   ins  extra  charge  on  tin-  old. 

In    the    Inst    place   the    prime   necessity    of  an    instalment 

business  is  a  perteel   system,  one  which  meets  every  re 
quiremenl   of   tin-  extended   Intercourse  between  customei 

and  merchant,  thai  lullj  protects  the  merchant,  and  thai 
simplifies  tin1  bookkeeping    which  mighl  he  considered    a 

requisite  feature  of  Buch  innumerable  and  lengthy  transac- 
tions. Without  a  system  that  answei  I  all  lb'-  e  demands, 
an  instalment  business  will  be  beyond  the  powers  of  any 
m. in,  whereas  with  a  Careful  studs  of  the  perieeiions  of 
modern    systems,   and    the   possibilities   afforded   by   a  mind 

that   is  master    of    detail,  there  can  be  evolved  methods 

and  principles  that  make  this  style  of  business  of  aston- 
ishing simplicity. 

In  a  necessarily  abridged  article  like  this  hundreds  of 
exceedingly  useful  details  must  he  omitted  But  with  the 
larger    principles    before    him    any    merchant    can    establish 

a  system  that  will  need  only  the  improvements  offered  by 
the  experience  rapidly  acquired  in  handling  such  a  busi- 
ness. 

At  the  very  outset  the  instalment  merchant  is  faced 
by  the  most  difficult  part  of  the  system— the  selection  of 
risks.  After  a  few  years  experience  the  worry  of  this 
will  wear  of!,  but  at     first   the    success     of   the  business 


APPLICATION  FOR  CREDIT. 

Ledger  No 

Record  of  Previous  Transaction. 

Fir.  1 


Foi in  of  >  'citii  application. 


argument  of  the  opponents  of  the  system,  that  the  in- 
stalment business  is  an  encouragement  to  extravagance 
and  a  discouragement  of  thrift  and  economy,  is  a  question 
which  can  be  settled  ninh    m  individual  ca 

The  principle  of  the  entire  business  is  that,  by  the 
instalment  system,  customers  can  build  up  an  attractive 
home,  without  credit,  without  cash,  and  possessed  of 
nothing  but  honesty  and  an  income  that  is  not  large  hut 
steady.     Lacking  propertj    and  capital   qualification,   the 

merchanl  protects  himself  bj  retaining,  in  the  contract, 
his  title  to  the  goods  sold  until  they  are  entirely  paid 
for.  Mis  protection  is  limited  and  somewhat  unstable 
even  in  this,  but  as  judgment  is  supposed  to  be  used  in 
granting  of  the  privileges  of  the  svste.m,  hi-  is  reas 
unable  and   amply   protected,   his   losses   through   dishi 


seems    to    depend    upon     each    Customer    applying    for    busi- 
ness. 

The  system  treated  here  is  that  of  one  of  the  largest 
houseful  nishiiigs  bouses  in  Canada,  anil  in  it  will  he 
noticed  a  strictness  and  an  attention  to  detail  that  is  not 
treated   as  a  necessity   in   the  smaller  busine 

Every  applicant  must,  of  course,  supply  information 
concerning  himself.  The  upper  half  of  the  form  given  ha- 
lo be  filled  in  at  the  dictation  of  the  applicant,  while  the 
lower  is  compiled  from  the  record  kept  of  previous  tran- 
sactions Every  source  of  information  must  be  taken  ad- 
vantage of,  and  upon  it  all  the  merchant  has  to  pa 
tu  the  safety  of  the  account  The  managei  or  prop: 
should  o    k.  all  accounts. 
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When  an  application  is  o.  k.'d,  or  before  this  has  been 
done,  the  periods  of  payment  have  to  be  decided,  whether 
weekly,  fortnightly  or  monthly,  and  the  salesman  is  then 
ready  to  lake  the  order.  As  a  rule  a  certain  sum  is  de- 
manded down,  varying  according  to  the  size  of  the  ac- 
count   and    the   reliability   of  the  customer.     Thus    a    set 


sum  can  never  be  named   off-hand  by   the  salesman  as    a 
cash  payment. 

The  amount  of  the  instalments  depends  more  closely 
upon  the  size  of  the  account,  and  varies  from  25c  weekly 
to  two  or  three  dollars.  Weekly  is  the  favorite  period  of 
payments,  and  such  payments  are  insisted  upon  by  most 


Ledger  No. 


Credit  O.K. 


J.  G.  CROSBY  &  CO. 

ORDER. 


Name 

Address 

First  payment Terms 


Order  No 

Salesman    

Toronto 1<>. 


Size. 


Ship'er's 
Check. 


Quan- 
tity. 


ARTICLE. 


Lounge 
Chairs. 
Lamp  . 


Pattern 
or  No. 


Color. 


5     'Olive 


180 
206 


Ant  .. 
Ruby 


Quality.    Maker.       Price. 


Cord 
Elm. 


G.  M 


Amount      Price. 


10  00 
5  40 
2  50 

17  90 


Amount 


6  00 

3  24 

1  50 

10  74 


FU.  2 


Original  of  order  form  for  instalment  or  lease  sale. 


J.  G.  CROSBY  &  CO., 

URNITURE,   OARPETS, 
18  Main  Street,  TORONTO. 


TO. 


This  certifies  that  I  have  received  this  day  of  J.  G.  Crosby  &  Co.  goods  as  per  invoice  or  order  on  other  side,  for  which  I 

agree  to  pay dollars,  as  follows cash  down,  and  balance  in payments 

of each  f.  om  the  date  thereof. 

It  is  hereby  agreed  that  the  title  to  said  goods  and  to  all  other  goods  which  are  included  in  contracts  which  may  hereafter 
be  made  by  me  with  the  said  firm  shall  not  pass  from  them  until  the  said  amount  of dollars  is  fully  paid  in  cash. 

And  all  the  dues,  terms  and  conditions  of  this  and  the  said  other  contracts  shall  have  been  fully  complied  with.  And  in 
case  of  failure  to  make  any  of  said  payments,  when  they  come  due.  I  will  surrender  said  goods  to  said  firm,  or  its  agents,  or 
attorney  without  process  of  law.  In  case  I  fail  to  deliver  said  goods  to  said  firm,  or  its  agent  or  attorney  at  any  time  upon 
demand  after  any  breach  of  this  agreement,  I  hereby  grant  to  said  firm,  or  its  agent  or  attorney,  full  authority  to  enter  upon  my 
premises  for  the  purpose  of  removing  said  goods,  without  rendering  them  liable  for  any  manner  of  trespass.  If  full  payment  of 
the  purchase  price  is  not  made  in  the  time  specified,  said  firm  shall  be  entitled  to  retain  all  sums  paid  by  me  as  a  reasonable 
compensation  for  injury  to  and  use  of  said  goods,  and  for  its  trouble  and  expense  in  connection  with  this  transaction  with  me. 

It  is  also  agreed  that  if  said  firm  takes  possession  of  said  goods  for  any  breach  of  this  agreement,  I  shall  have  the  right  to 
redeem  the  same  within  thirty  days  after  such  taking  by  paying  to  it  the  full  amount  of  the  price  then  unpaid,  together  with  all 
lawful  charges  and  expenses  due  to  said  company. 

And  I  also  agree  not  to  remove  said  goods  from  the  premises  I  now  occupy  without  written  notice  to  said  firm,  and 
having  first  obtained  its  written  consent.  And  I  hereby  certify  that  there  is  no  contract  or  understanding,  verbal  or  otherwise, 
between  myself  and  said  firm,  or  any  of  its  agents,  or  salesmen,  other  than  is  here  expressed. 

When  said  goods  have  been  fully  paid  for,  according  to  the  terms  of  this  agreement,  they  shall  become  my  property,  and 
not  otherwise. 

The  first  instalment  after  the  delivery  of  this  agreement  shall  be  payable  within 

after  the  date  hereof,  and  each  subsequent  payment  during  each  succeeding 

In  the  event  of  seizure  for  rent,  I  hereby  authorize  the  said  company  on  my  behalf  to  claim  any  of  said  goods  as  exempt 
by  law  from  distress.     Revised  statutes  of  Ontario,  chapter  19,  and  all  amending  acts,  shall  in  no  way  apply  to  effect  this  contract. 


Toronto 

Signed  in  the  presence  of 


day  of 19. 


(Name  of  Customer.) 


Husband's  occupation Reference . 

Where  employed 

Have  you  had  goods  here  before  ? 

Your  address  at  that  lime 


Fig.  3 


Back  of  order  form  of  lease  sale. 
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^oodhouse 
Dye  Works 


\5 


Leeds 
England. 


jj 


* 


Important  toTailors&Clothiers 

Black  Italians,  Alpaca,  Mohair  and  Lustre  Linings  in 


[[PERMANENT  FINISH 


THE    MERITS    OF  THIS    FINISH    ARE- 
1.    Proof  against   Damp   Cloth   and   Hot-pressing   Iron. 
2     Finish   and   Handle   unequalled   by   any   other   Process. 
3.    Goods  kept  in   stock   gain   in   appearance. 

GOODS  ARE  STAMPED  ON   THE   BACK  AT   REGULAR   DISTANCES. 

S.KIRK&  SONS' PERMANENT  FINISH 

Facsimile  or   ST»»r- 

STRENGTH   UNEQUALLED 


SUPPLIED   BV  ALL  THE  LEADING   HOUSES   IN 

Bradford,London,Manchester.GIasgow. 


T— r- 


-.     -  .-  v — '       AS- J  ,»*."»;-  jr.- 


Dry    Goods 
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merchants.  Almost  all  wages  or  salaries  are  paid  week- 
ly, and  the  oftener  the  payments  are  made  the  more 
likely  the  customer  is  to  be  punctual. 

A  sample  of  the  order  form  is  given.  The  one  shown 
is  the  office  co])y  with  the  cost  price  of  the  various  ar- 
ticles tilled  in  in  the  last  two  columns.  The  customers 
copy  ends  before  these. 

On  the  back  of  the  form  used  for  these  sales  there  is 
printed  the  lease  or  agreement  under  which  the  goods  are 
sold.  The  customer  signs  this  at  the  bottom.  As  will  be 
seen  from  the  wording  the  merchant  is  as  fully  protected 
as  he  can  be.  This  agreement  is  absolutely  necessary  not 
only  to  protect  from  lapse  of  payments,  but  also  from 
seizure  of  the  goods  by   other  creditors. 

There  are  two  methods  of  making  the  periodical  pay- 
ments open  to  the  customer,  lie  can  either  call  at  the 
office  on  the  pay-day,  or  make  the  payment  to  the  collect- 
or, who  is  a  necessary  part  of  all  large  instalment  busi- 
nesses. For  evident  reasons  the  majority  of  customers 
prefer  to  call  and  pay  directly.  In  either  case  the  cus- 
tomer must  be  provided  with  a  pay  card,  which  is  tilled 
out  week  by  week  at  the  oflice  or  by  the  collector.  This 
card  is  too  simple  in  construction  to  need  a  sample.  It 
merely  contains  the  name,  address,  amount  of  bill,  ledger 
number,  and  columns  for  date,  amount  paid  and  collect- 
or's name.     A   convenient     style  is  formed  of  a  sheet  of 


must  characterize  all  transactions  in  1  his  business  of 
trust.  If  a  merchant  should  see  lit  to  adopt  this  style  of 
business  he  must  first  of  all  spare  no  amount  of  trouble, 
study  and  attention  to  every  detail.  Without  a  perfected 
system  failure  is  sure  to  result. 


CONTINENTAL  SILK  TRADE. 

IN  a  recent  issue  of  the  Indian  Textile  Journal,  of  Bombay, 
the  following  item  referring  to  the  continental  silk  trade 
appears : 
"The  continental  silk  manufacturers  are  looking  forward 
with  great  hope  to  better  trade  during  the  coming  year. 
Their  expectations  are  founded  on  the  fact  that  silk  dresses 
are  coming  into  fashion  again.  This  is  particularly  noticeable 
in  Paris,  where  the  tailor-made  costume  has  seen  its  best  days 
as  far  as  the  "upper  ten"  are  concerned.  Woolen  fabrics 
are  still  worn  by  the  lower  and  middle  classes,  but  the  wealthy 
people  are  going  back  to  silk — at  least  so  it  is  said.  For 
this  reason  -the  Lyonnaise  manufacturers  in  particular  are 
jubilant,  as  they  are  confident  that  the  bulk  of  the  orders  for 
dress  materials  will  find  their  way  into  the  Lyons  district. 
The  silk-ribbon  and  velvet  manufacturers  in  the  south  of  France 
have  had  a  very  trying  time  of  late,  and  it  is  estimated  that  as 
many  as  60  per  cent  of  the  looms  engaged  in  these  industries 


JANUARY,  1904. 


DEBITS 

Sales 
No. 

CREDITS. 

Prom 
Ledger 

NAMES 

Ledger 
No. 

Balance    from 
last   month. 

Merchandise 
and  Interest. 

Payments  and  their 
Dates. 

Total 
Cash. 

Sundry 
Credits. 

Amounts   brought  forward 
Thomas  Loney 

18 

33 

50 

12 

70 

A  120 

7 
1  00 

14 
1  00 

21 

1  00 

28 
1  00 

4  00 

1  00 

Fig.  4 


A  page  of  the  ledger. 


ledger  paper,  11  inches  wide  by  8i  inches  long,  folded  in 
the  centre  lengthwise.  The  card  thus  folded  is  printed  on 
all  four  pages,  with  proper  debit  and  credit  spaces.  The 
first  page  is  a  debit  page  and  the  remaining  three  are 
devoted  to  credit  payments.  The  collectors  carry  a 
similar  card. 

The  ledger  is  a  book  specially  prepared  for  this  busi- 
ness and  consists  of  a  small  page  or  section  devoted  to 
the  transactions  of  each  month.  In  the  form  shown  one 
month's  entries  are  made,  occupying  one  page.  Facing  it 
are  a  number  of  half  pages,  each  of  which  is  marked  for 
a  month  of  each  side. 

The  collector,  whether  he  be  an  employe  devoted  only 
to  this,  or  the  proprietor  or  his  clerks,  must  be  con- 
trolled by  a  system  that  shows  no  carelessness  to  cus- 
tomers. Collections  must  be  made  regularly  and  on  the 
appointed  day.  Too  great  care  cannot  be  exercised  in  the 
selection  of  collectors,  as  upon  them  to  a  great  extent 
depends  the  success  of  the  business.  Policy,  firmness, 
honesty,  gentlemanliness,  judgment  and  persuasive  powers 
are  necessary  characteristics. 

There  are,  of  course,  other  forms  of  more  or  less  im- 
portance in  the  instalment  business,  such  as  those  for 
"delivery,"-  "returned  goods,"  and  "changes  of  address," 
but  those  given  will  convey  a  good  idea  <>f  the  outline  of 
the  system,  and  are  prepared   with  a  care  of  detail    that 


have  been  unemployed  recently.     But  a  change  for  the  better  is 
now  reported." 

The  Textil  Zeitung  states  that  the  silk  trade  of  Crefeld, 
Germany,  is  in  a  state  of  stagnation,  and  that  the  only  goods 
in  demand  are  those  used  by  necktie  manufacturers,  while 
reports  from  the  Italian  centres  of  the  silk  trade  are  also 
gloomy. 


DIVERSIFY  YOUR  TRIMS. 

\\j  HEN  you  get  hold  of  a  good  idea  don't  work  it  to 
\  V  death.  For  instance,  there  is  one  trimmer  we 
know  whose  work  could  be  recognized  if  you  saw 
it  in  South  Africa.  He  has  a  certain  drape  which  he  has 
utilized  for  the  past  three  years  or  more.  Another  man 
we  know  can  put  in  handsome  backgrounds  and  beauti- 
ful designs,  but  he  uses  them  for  months,  until  they  be- 
come as  familiar  as  the  store  front,  and  cause  all  his 
work  to  look  stale.  It  is  an  old  time  saying,  trite  and 
true,  that  variety  is  the  spice  of  life,  and  to  nothing  is 
this  more  applicable  than  to  window  work. 

It  is  permissible  to  use  the  same  background  say  two 
or  three  times,  but  even  then  it  should  be  with  a  dis- 
tinctly different  line  of  goods.  For  instance,  to  take  out 
a  wall  paper  show  and  put  in  something  decidedly  dif- 
ferent, such  as  crockery,  glassware,  etc.,  is  the  proper 
way. 
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BATTING 


Guaranteed  free  from  thre ids  and  other 
weak  and  lifeless  stock. 


NORTH   STAR, 
CRESCENT  and 
PEARL 

COTTON   BATTING 

Quality  for  this  season  still  better  than 
ever.  The  best  at  the  price.  Made 
of  good  pure  cotton — not  shoddy. 

Ask:   for 

North  Star,  Crescent 
and  Pearl  Batting. 


Cbc  Draper 
of  Australasia, 

The  Organ  of  the  Drapery  and  Kindred 
Trades  of  the  Antipodes. 

SUBSCRIPTION  $2.50  PER  ANN. 

post  free  'o  any  part  ol  the  world.      A  handsome 
Diary    Is   presented   free    to  annual    subscribers. 

Publishing  Offices  : 

Melbourne.  Fink's  Buildings. 

Sydney,  PoBt  Office  Chambers. 

American  an<l  Canadian  lnqnlnei  win  receive  prompt  attention 

if  sent  to  the 

British  Offices  :  42  Cannon  St ,  London,  E.C. 

Specimen   Co  fits  /ret  on  application. 


Get  Wise  to  the  Fact 

that  you  can  dispose  of  your  dead  stock,  and  at   the  same 
t  ime  be  money  in  pocket.     1  f 

>?  >J*  Dry  Goods  Merchants    and  Milliners 

will  get  wise  to  this  thought,  they  are  going  to  get  good  results 

from  their  unsalable  goods.  Z^r  * 

We  do  all  this  for  you  by  dyeing  and  finishing  your  faded  and  *     &£ 

soiled    stock.       We  have  been   doing  this  for  over  a  quarter  of  a      ~f  v^W  \|mIP  2d 
century  for  the  best  houses  in  the  trade  all  over  Canada. 


I 


R.  PARKER  &  CO.,  "*"  a"d 


Head  Office  and   Works:     787-791   Yonge  Street, 
TORONTO,    CANADA. 


Finishers 
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Established   over  a  Century. 


Jonn  Dearden  ®>Co.Ltd 


11  and  IS  Bridg'ewater  Place, 


Every  buyer  knows  that  a  Quilt  of  good  quality  is  sold 
largely  by  its  design.  Our  season's  range,  in  the  new 
Art  styles,  are  the  prettiest  and  most  graceful  designs 
in  the  Market. 

Canadian  Representative: 
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Branches— Paris,  Milan,  New  York,  etc. 
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COOP  &  CO.,  Ltd.,  Wigan,  Eng. 


RETURNED 

am  l&  my 

Jo 


Wholesale 
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Ladies' 
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Costumes  and 
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Canadian  Agent,    j      ^      HOLDEN 
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79  Piccadilly,  Manchester,  Eng. 
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c>  1  CCESS  in  business  depends  more  upon  Lhe  merchanl 
O     than  upon  the  location  of  Ins  store.     There  may  be 

exceptions  to  tins,  but  I  am  persuaded  thai  this  is 
the  rule.     Two  instances  in  proof  of  tins  assertion  come 

to  my  mind.     In  a  certain  city  there     was  a  drj   g Is 

store  kepi  by  three  maiden  ladies.  The  store  was  on  the 
corner  of  a  thickly  p<  pulated  part  of  the  city.  The  win- 
dows were  always  crowded  and  the  store  was  always  dark 
and  dingy,  while  the  Boor  was  several  inches  helow  the 
sidewalk.  The  business  was  what  mighl  lie  termed  a  two- 
penny ha'penny  one,  and  only  enabled  the  owners  to  eke 
(lit  a  hare  existence.  One  after  the  other  the  proprietors 
died  and  the  store  finally  fell  into  the  hands  of  a  young 
man  who  had  business  ideas.  The  windows  were  properly 
dressed  after  that  and  it  was  not  long  before  other  changes 

made  in  order  to  give  the  store  a  more  modern  ap- 
pearance. That  is  no!  so  many  years  ago  and  to-day  it  is 
(lie  of  the  most  successful  of  the  smaller  class  of  depart- 
ment stores  in  thai  part  of  the  country.  The  windows 
are  modern  in  every  respect  and  the  store  is  well  lighted 
by  day  as  well  as  by  night.  Price  cards  are  freely  used 
and  the  columns  of  the  local  newspapers  are  liberally 
patronized,  I   have     often  thought  that     if  the     original 

owners  were  to  com,'  hack  to  the  old  scene  they  would  he 
prostrated    with    astonishment    at    the    innovations    which 

have  taken  place. 

•  • 

THE  other  instance  which  proves  my  assertion  was  in 
the  same  city  and  was  also  situated  o  i  t'  corner,  for 
years  no  one  ever  seemed  to  remain  in  tt  more  than  a 
tew   months  at    a   time.      Every  proprietor  in   turn    (failed 
and    that,    notwithstanding   that    the    store    was   on    one   of 

the  principal  thoroughfares,  hut  it  was  a  dingy  old  place 

and  had  the  old  time  verandah  hanging  over  it.  which  ex- 
cluded the  sunshine  and  made  the  place  as  dismal  as  n 
could  he.  By  and  by  two  brothers  came  along  and  took 
Ssion  of  the  store.  The  old  verandah  was  removed, 
the    windows    were    modernized    and    success    in    a    large 

measure   is   now   enjoyed   by  the  members  of   the   linn. 

•  • 

IJVERYONE  may  not  perhaps  agree  with  rr.e,  hut  I  am 
_j  convinced  that  a  progressive  merchant  can  succeed 
almost  anywhere.  If  a  man  under-tan  Is  Ins  business 
and  is  able  to  adapt  himself  to  surrounding  conditions  he  is 
practically  sure  of  success,  for  the  goods  he  v  ouid  carry  in 
stock  and  the  methods  he  would  employ  in  getting  cus- 
tomers would  be  in  keeping  with  the  requirments  of  his 

particular  neighborhood.  It  would  be  folly  to  carry 
costly  and  fancy  lines  in  a  poor  neighborhood  and  it  would 
be  equally  unwise  to  keep  a  -tore  stocked  with  poor  qual- 


ity am!  cheap  goods  in  a  locality  where  the  residents  are 
of  tin  higher  ami  wealthier  class  of  citizens.  Success  In 
business  comes  from  conforming  to  the  conditions  of  the 

neighborhood  and  at  the  same  time,  through  g I  window 

displays  ami  bright  advertisements,  endeavoring  to  inter- 
est customers  in  the  better  and  more  profitable  line 

gOOdS. 

• 

IT  is  a  mistake  when  merchants  or  then-  clerks  CO] 
trate  their  efforts  in  pushing  low-priced  and  poorer 
quality  goods.  This  thought  was  impressed  upon  me 
from  a  recent  visit  1  made  to  a  retail  store  foi  lhe  purpose 
of  buying  some  men'-  furnishings.  On  m\  aAiug  tor  u 
certain  garment  1  wanted,  the  oierk  first  showed  me  the 
\er_\  cheapest  line  thai  was  in  the  store  and  i  had  to  make 
no  less  than  three  efforts  before  1  could  yet  him  to  sinus 
what  was  of  good  enough  quality  to  -ml  me.  1  was  very 
much  annoyed  and  thought  thai  lhe  clerk  was  little  short 
of  a  fool.  Possibly  uiy  appearance  may  have  suggested  to 
him  tliat  the  poorer  quality  of  goods  would  be  sufficient 
for  me,  but  whether  this  is  so  or  not,  clerks  should  not  go 
on  appearances.  Appearances  are  often  deceptive.  It 
is  bettei  to  begin  at  the  better  class  article  than  at  the 
lower  one.  A  clerk  with  common  sense  and  who  knows 
us  business  could  often  persuade  customers  b\  a  little 
judicious  argument  to  purchase  the  better  quality  goods. 
.Not  only  are  the  good-  of  better  quality  more  satisfactory 
to  the  customer  in  the  huig  run.  but  thej  are  a-  a  rule 
more  profitable  to  the  merchant.  Push  quality  and  you 
will  earn  profits. 

In  Conversation  tie;  other  day  with  a  gentleman,  repre- 
senting a  well-known  English  house,  we  fell  to  discussing 
the   sale   of    British   and    United   Si,  Is   "ii    the   Can- 

adian market.  My  friend  was  quite  read)  to  realize  that 
in  some  instances  British  manufacturers  were  not  prepar- 
ed to  make  an\  new  departures  in  order  to  secure  a  1. 
share  of  Canadian  I  rade.  "But,  '  -aid  he,  '  •  1  belie \  e  there 
is  a  gnat  deal  of  noiisen-e  about  the  exeii-e  to  the  effect 
that  this  and  that  line  of  goods  of  I  oited  State-  manufac- 
ture is  taken  in  preference  to  British  because  it  js  liked 

heller  by  the  Canadian  people.      Mind  you    I   do  not    mean 

that  there  are  some  Btyles  made  across  the  border  which 

Canadians  prefer,  bui    what    J    want    to  get    at    is  this:   The 
uner   is    not    so    particular   as    to    whether   certain    tex- 
tiles, etc.,  are  of  English  or  I  nited  Stale-  manufactiu 
a  good  many  importer-  allege.     Consequently  if  they  are 
really    a-   anxious    for   doing   trade    with    Great    Britai 

thej  pretend,  they  would  have  no  difficult]  in  dis] 
British  goods  where  they  now  sell   American."     Possibly 
my  friend  was  not  so  far  astray.  If  busi  through- 

out  Canada  were  to  fellow  the  prob- 

ably we  would  see  an  increase  in  thi  British 

at   the  expense  of  America.  MAURI   B 
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SEEN    IN   MONTREAL 
RETAIL  STORES. 


% 


D 


URING  August  the  sole  idea  permeating  Mont- 
real retail  centres  was  the  necessity  for 
early  and  adequate  preparation  for  Fall. 
With  this  end  in  view  "Clearance  Sales  of 
Summer  Lines"  were  the  topic  of  the  month. 
Sacrifices  were  made  in  many  lines  to  stimulate  trade  to 
make  room  for  Fall  goods.  Summer  stocks  had  to  he 
contracted;  a  department  that  once  occupied  a  complete 
section  had  in  a  few  weeks'  time  to  be  condensed  into  a 
very  compact  space,  and  perhaps  moved  to  a  different 
part  of  the  store.  Preparations  were  made  for  Fall 
goods  in  the  "pushing"  of  Summer  lines  to  make  room 
for  them.  Alterations  and  repairs  in  preparation  for  the 
coming  rush  went  on  apace,  while  nothing  was  left  un- 
done to  make  August  a  fairly  busy  month,  as  some  of 
the  following  seasonable  displays  attest. 

* 
The  months  of  July  and  August  have  been  characteriz- 
ed in  the  dry  goods  stores  of  Montreal  with  exceptionally 
well-directed  displays  and  advertising  of  outing  requi- 
sites. One  departmental  store  showed  three  windows  de- 
voted to  this  class  of  goods,  including  such  timely  essen- 
tials as  hammocks,  picnic  baskets,  croquet  sets,  oil 
stoves,  lawn  mowers,  etc.  Another  window  contained  a 
complete  list  of  all  camping  and  fishing  supplies, uniquely 
disported  on  a  miniature  bank.  The  third  window  was 
used  to  depict  a  complete  line  of  men's  furnishings  and 
Summer  requisites,  including  bathing  suits,  outing 
shirts,  etc. 

Children's  linen  hats  in  various  colors  were  seen  in 
profusion.  A  line  of  a  champagne  hue  with  white  stream- 
ers at  59c  was  eagerly  sought. 

• 

Parasols  have  had  an  exceptional  run  this  Summer, 
judging  from  the  abundance  of  the  displays.  Some  fancy 
checks  are  seen,  but  the  run  was  undoubtedly  upon  dark 
brown  and  emerald  green  shades. 

The  vogue  of  fancy  collars  has  caused  a  glut  evidently 
in   this  market.     Some  beautiful   lace  and   fancy   designs 

were  cleared  at  25c. 

*  * 
* 

Some     very     long  but  extremely     narrow  four-in-hand 

scarfs  for    both  men  and   women,   made  of  silk,   in    solid 

colors,  orange,  black  and  green,  were  the  favorites. 

*  * 
* 

A  novelty  attracting  some  attention  was  a  purse  top 

in   silver  and   gold,   displayed   on   a  card   illustrating     the 

pattern     to     be   knitted,     the   directions   for   which   were 

found  on  the  back  of  the  card. 

*  * 

* 

Shirt  waist  suits  were  exhibited  in  many  stores.  One 
in  champagne     shade     of  linen   material,   embroidered     in 

white  in  a  neat  floral  design,  was  especially  noticeable. 

*  * 

* 

A  new  store  on  St.  Catherine  street  courted  publicity 
through  the  manufacture  of  knitted  goods  in  their  show 
windows.  Machinery  was  installed  and  the  ingenious 
mechanical  device  was  in  full  view,  illustrating  1  lie 
knitting  of  the  garments.  All  the  raw  fabrics  from  silk 
to  cotton  from  which  the  garments  are  made,  were  in 
full  view. 


The    housefurnishing     section     has    been     tremendously 

boomed  in  one  big  store  by  a  very  brilliant  two  window 
display  illustrating  a  most  perfect  bedroom  and  a  delight 
til'  dining-room.  The  idea  was  carefully  planned  and  well 
executed.  The  smallest  detail  was  attended  to  and  the 
result  was  exceedingly  happy.  Needless  to  state,  the 
windows  attracted  widespread  attention.  The  idea  might 
be  carried  out  with  less  complication  and  using  a  more 
ordinary  class  of  goods  1o  advantage  in  many  sections 

•  • 
* 

Men's  pocketbooks,  variously  designed  for  different 
purposes,  such  as  for  bills,  car  tickets,  stamps,  and  cards, 
in  crushed  morocco,  American  and  English  seal,  elephant 
hide  and  polished  calf,  were  seen  in  various  places,  indi- 
cating a  revival  in  their  popularity. 

* 

A  window  display  devoted  to  couch  covers  showed 
some  beautiful  designs  in  cotton  goods  at  65c.  Blue  and 
red  stripes  afforded  the  most  pleasing  combination. 

•  • 

Baseball  caps  in  plain  colors,  principally  blue  and  red, 
at    19c,   occupied   one  window  display. 

• 

Leather  goods  were  displayed  in  all  classes  of  stores. 
Some  pretty  hand  bags  in  the  form  of  a  riveted  valise- 
like top,  in  smooth  leathers,  Jn  light  green,  wine  and 
gunmetal,  deserve  mention. 

»       • 

• 

Montreal  is  deservedly  prominent  in  Indian  novelties, 
and  nearly  every  store  reaps  a  harvest  from  their  sale. 
In  one  store  four  large  silent  salesmen  were  utilized  in 
adequately  displaying  a  most  complete  line  of  this  class 
of  goods.  It  is  gratifying  to  note  the  sale  of  these  goods 
keeps  alive  a  very  thriving  industry  at  Lorette,  P.  Q. 
Some  curiosities  which  are  said  to  have  been  in  actual 
use  are  a  porcupine  hat,  and  a  collection  of  bead  slippers. 
Among  the  various  useful  articles  seen  was  the  variety  of 
slippers  and  moccassins  shown.  They  come  in  various 
materials,  such  as  deer  skin,  moose  skin,  buck  skin,  horse- 
hide  and  seal.  A  range  of  sizes  is  carried  to  fit  any  foot 
from  size  3  in  children's  to  12  in  men's.  All  are  pro- 
fusely decorated  with  fur,  beads  and  scroll  designs.  This 
attractiveness  and  usefulness  gave  them  a  prominent  re- 
ception. Indian  basket  work  was  represented  by  beauti- 
fully colored  work  in  such  staple  articles  as  fancy  work- 
baskets,  as  well  as  handkerchief,  collar  and  glove  baskets, 
with  lunch  baskets  in  plain  designs  in  a  class  by  them- 
selves. Household  requisites  and  women's  necessary  ac- 
cessories, such  as  a  case  for  scissors,  a  thimble  holder, 
were  seen  in  great  variety,  made  in  cunning  weaves.  A 
neat  little  box  with  real  maple  sugar  inside  was  a  de- 
cided novelty.  Some  rough  back  frames  for  pictures  in 
prices  ranging  from  15  to  60c  were  also  noticed.  The 
price  of  these  goods  is  moderate,  considering  their 
uniqueness  and  usefulness. 

• 

Unique  cards  were  seen  prominently  displayed  in  one 
store.  Such  headings  as  "August  Whitewear  Sale"  were 
attractive  through  a  combination  of  colors  being  effected. 
Red,  white  and  green  made  the  most  pleasing  combina- 
tion on  a  black  background.  The  effect  is  gained  by  cut- 
ting out  from  the  card  the  various  letters  to  make  the 
sign  as  "August  Whitewear  Sale."  Behind  the  word 
August  was  jiasted  white  tissue  paper,  and  the  desired 
colors  were  pasted  back  of  the  othei  words.  It  certainly 
was  attractive,  and  gains  strength  when  an  artificial 
light  was  placed  just  behind.  Isn't  it  an  idea  worth 
copying  ? 
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Horrockses' 

Longcloths,    Nainsooks, 

Cambrics, 

India  Longcloths, 

Sheetings, 

Ready=made  Sheets, 

(plain  and  hemstitched). 
HORROCKSES'  name  on  each  sheet. 

Hannelettes  highest  quality. 


N.B.-SEE    'HORROCKSES"    ON     SELVEDGE. 


Horrockses,  Crewdson  &  Co.,  Limited 

Cotton  Spinners  and  Manufacturers. 

PRESTON,         MANCHESTER,         LONDON,  ENGLAND. 
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MODERN  BUSINESS  VAMPIRES. 

l!y  Geo.   W.   Alger,  in  the  Atlantic 

WliKN  shall  we  begin  to  consider  the  real  importance 
of  dealing  vigorously  through  the  criminal  courts 
with  the  modern  business  vampire  1  By  what  pro- 
cess of  reasoning  can  we  make  a  moral  distinction  between 
the  larceny  of  the  despised  green-goods  or  gold-brick 
swindler  and  the  equally  real  larceny  accomplished,  for 
example,  by  the  rich  and  quasi-respectable  promoters  of 
the  American  Ship  Building  Company,  that  bubble  of 
fraud  concerning  which  the  public  press  has  had  so  much 
to  say  recently.  The  trustee  who  hazards  the  funds  of 
his  trust  estate  in  Wall  Street  gambling,  and  loses,  speedily 
learns  to  h's  sorrow  that  his  offense  is  embezzlement,  and 
his  punishment  severe.  How  do  we  distinguish  between 
the  conduct  which  places  him  behind  the  bars  of  a  prison 
and  that,  for  example,  of  the  president  and  directors  of 
the  Trust  Company  so  closely  associated  with  the  ship 
building  swindle,  upon  which  the  financial  report  of  the 
New  York  State  Bank  Examiner  has  recently  been  made 
public?  Tha  report  shows  that  these  directors  made  il- 
legal and  practically  unsecured  loans  of  enormous  amounts 
and  permitted  their  president  to  use  his  official  position 
and  the  money  of  the  stockholders  and  depositors  to 
gamble  in  floating  a  so-called  trust  of  the  most  flagrantly 
fraudulent  character.  Illegal  loans  to  this  president  were 
made  to  ten  times  +he  amount  which  was  authorized  by 
the  banking  law,  and  the  Trust  Company  preserved  its 
solvency  only  by  cutting  its  capital  in  half.  "Its  losses 
wiped  out  its  entire  surplus  and  necessitated  the  sacrifice 
by  stockholders  of  over  one  half  their  holdings.  Over  a 
million  dollars  was  charged  to  profit  and  loss." 


JUDGE  PARKER'S  PERSONALITY. 

By  James  Creelman,  in  Review  of  Reviews. 

T^ETE  Chief  Judge  of  the  Court  of  Appeals  of  New 
I  York  is  a  man  of  impressive  stature  and  handsome 
appearance.  He  is  six  feet  tall,  weighs  one  hundred 
and  ninety-six  pounds,  and  has  the  proportions  of  an  ath- 
lete. He  was  fifty-two  years  old  on  May  14.  He  has  a 
large  head  and  the  face  of  a  country-bred  gentleman,— 
strong,  fresh-colored,  and  unwrinkled.  There  is  a  singular 
suggestion  of  power,  courage  and  good  nature  in  his  per- 
sonality. The  eyes  are  large,  brown,  and  luminous— sin- 
cere and  direct.  The  nose  is  aquiline,  the  jaws  large  and 
eurved,  and  the  chin  round  and  massive.  The  teeth  are 
big  and  white,  the  lower  lip  heavy  and  protruding,  and  the 
thick  moustache  coarse  and  tawny.  The  judge  has  a  wide, 
high  forehead.  The  top  head  indicates  penetration,  energy 
benevolence,  reverence  and  firmness.  The  hair  is  reddish 
brown.  It  is  a  head  devoid  of  eccentricity  in  its  lines- 
full,  even,  symmetrical.  There  is  a  simple,  unpretending 
dignity  about  the  man  that  fits  his  massive  physique  and 
easy,   upright    carriage.      He   is   sober,   sincere,   unselfish, 


decent.  Men  in  every  walk  of  life  turn  to  him  instinctive- 
ly with  confidence.  There  is  neither  exaggeration  nor 
self -consciousness  in  his  speech  or  main.«r.  He  does  not 
boast.  He  has  a  hearty  scorn  for  heroics.  Firm  in  spirit, 
even-tempered,  charitable  in  his  judgments  of  others,  loyal 
in  friendship,  loving  work  for  its  own  sake,  seeing  in  law 
only  tne  means  of  justice  and  order1,  he  unites  the  virili- 
ties and  the  sobrieties  in  his  strong,  modest  character.  He 
has,  too,  a  native  sense  of  humor  that  will  never  permit 
him  to  become  pompous. 

Judge  Parker  may  be  said  to  be  a  man  free  from  eccen- 
tricities, unless  intellectual  integrity  and  a  sound  moral 
imagination  are  to  be  considered  abnormal  in  an  age  of 
weak  demagoguery.  He  listens  well,  patiently  searches 
for  facts,  makes  up  his  mind  slowly,  and  aims  at  general 
and  permanent  rather  than  particular  or  temporary  results. 


BECOMING  COLORS  FOR  VARIOUS  COMPLEXIONS. 

By  Kate  Reiley,  in  Ladies*  Home  Magazine. 

TO  certain  complexions  certain  colors— that  is  the  hard 
and  fast  rule  of  good  taste.  Red  hair,  with  the  pale 
complexion  that  goes  with  it,  puts  a  bar  against 
many  beautiful  tints  and  shades;  but  when  once  the  right 
hues  are  chosen,  the  read-haired  woman,  who  has  a  de- 
cided beauty  of  her  own,  wears  them  with  peculiar  dis- 
tinction. She  should  avoid  vivid  colors,  although  certain 
shades  of  green  are  remarkably  becoming  to  her,  and  1 
should  advise  her  to  wear  one  of  the  lovely  shot  blue  taffe- 
tas which  are  the  mode  of  the  moment. 

Fair  complexioned  women  with  golden  hair  are  easy  to 
cater  for.  All  shades  of  pink  from  salmon  and  coral  to 
vieux  rose,  suit  this  type  particularly  well.  Pink  is  an 
ideal  color  for  a  blonde. 

As  regards  a  sallow  complexion,  the  kind  that  usually 
goes  with  dark  hair,  it  is  a  difficult  question.  You  can- 
not give  a  sallow  woman  pinks  or  yellows.  Warm  reds  and 
browns  would  suit  her,  but  she  would  look  her  best  in 
certain  shades  of  turquoise  blue. 

For  most  dark  women  yellow  is  peculiarly  becoming.  1 
lately  made  my  "Pansey"  model  — a  picture  dress  of 
1834— in  yellow  for  a  Jewish  lady,  and  her  dark  beauty 
was  greatly  enhanced  by  it.  Brunettes  can  wear  with  spe- 
cial advantage  the  new  color  "radium."  it  has  only  been 
out  about  a  month,  and  is  a  pale  sulphur  with  dark  shades 
in  it,  almost  the  color  of  a  William  Allan  Richardson  rose. 
In  light  materials  it  is  made  up  over  yellow  to  get  the 
proper  effect,  and  the  evening  bodice  is  supported  by  pale 
pink  tulle  shoulder  straps.  No  one  but  a  woman  with  a 
good  clear  skin  could  wear  it;  but  it  is  quite  ideal  for  a 
brunette  with  a  clear  complexion. 

Medium-haired  women  can  generally  afford  to  dress  in 
bright  colors.  It  is  for  them  to  pick  and  choose.  Red. 
green,  blue,  orange  and  all  shades  of  mauve  are  becoming 
to  most  of  them. 
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The  High  Class  Washing  Material 


"Viyella" 


l<r,;i-!rir,| 


DOES 

NOT 

SHRINK. 

the  Greatest 
textile 
i  Success  of  the 


FOR 


Nightdresses, 
Dayshirts, 
Blouses, 
Pyjamas,  etc. 


The  famous 


"TWO  GIRLS"  TRADE  MARK  (Rcgd.) 

PAY  AND  NIGHT  WEAR. 

Wm.  !  Soiliivs  £»  Co., 


Limited 


Spinners  and  Manufacturers 


Friday  Street,  LONDON,  ENG.  (sole proprietors 

Canadian  Azent  .     Mr.   William  C.  ileredlth.  3  Wellington  Street  Eajt.  TORONTO. 


T)ry  Goods 


BEST  THINGS  FROM  THE  MAGAZINES 


Sept..\*0-4 


ALDERMAN  AMES   OF  MONTREAL. 

By  Albert   ft.  Caiman,  in  Canadian  Magazine. 

I  HAD  the  good  fortune  to  come  into  contael  with  Mr. 
A,,,(.s  at  the  vevj  outsei  of  his  volunteer  public  ser- 
vice, when  he  w.i;  still  on  the  defensive  for  having 
adopted  such  an  extraordinary  attitude  Inward  bisoppor: 
tunity  to  make  more  "shoes"  than  he  wanted.  And  he 
did  not  lack  for  hostile  criticism.  Many  of  his  best 
friends  thought  that  he  was  permitting  the  foolhardy 
enthusiasm  of  youth  to  lure  him  into  a  by-path  where  he 
would  waste  much  precious  time.  But  he  was  not  to  be 
discouraged.  He  resolved  to  answer  criticism  with  re- 
sults. 

At  that  time  municipal  politics  in  Montreal  was  more 
Like  a  cmnic  opera  than  the  sane  business  management  of 
the  affairs  of  a  great  city.  The  people  were  in  a  state 
ranging  from  exasperated  despair  to  amused  despair  in 
proportion  as  they  were  "bled"  for  their  compulsory 
seats  at  "the  play."  The  press  protested  in  the  boldest 
type;  the  people  assembled  and  "viewed  with  alarm"  the 
situation;  but,  when  election  day  came  around,  respect- 
able citizens  long  dead  arose  from  their  graves  to  vote 
for  "the  clique,"  and  men  journeyed  all  the  way  from 
California.  Europe  and  Australia  for  the  same  noble  pur- 
pose, and  the  "reformers"  found  themselves  in  the  usual 
minority. 

Just  at  this  point  young  Mr.  Ames  decided  to  inter- 
vene. He  drew  about  him  a  body  of  young  men,  who 
took  the  name  of  the  Volunteer  Electoral  League,  and 
who  set  out  to  see  just  what  men  had  a  right  to  vote  in 


the  city,  and  what  they  each  looked  like.     Great  was  the 
merriment    at    the    Citj     Hall!      "The      Boys'    Brigade," 

"the  Kindergarten"  was  welcomed  to  the  field  of  battle 
with  a  shout  of  Homeric  Laughter  from  the  veterans.  But 
the    volunteers    went    quietly      to    work,      undertaking    a 
house-to-house    canvass    in    one      of    the    fighting      wards, 
when;   they  undertook    to   see  each    voter  and   to  jot   down 
on  a  card  a  shori  personal  description  of  him  while  they 
held   him   in   conversation.      As  might  be  expected  their 
canvass  was  not    without    its  humours.      One  of  the  mem- 
bers of  the  League  was   a  public-spirited  Japanese,  who 
was  no  larger  than  his  countrymen  usually  are,  and   who 
had  a  full  share  of  their  indominitable   spirit.     But   un- 
fortunately he  mistook  his  instructions.      He  knew  that 
the  real   purpose   of  his   visit  was   to  get  the   "personal 
description"  card  filled  up,  and  he  decided  that  the  safest 
way  to  do  this  would  be  to  ask  each  man  what  the  color 
of  his  eyes  was,  whether  he  were  bald,  what  his  personal 
peculiarities  were,  etc.     The  sequel  showed,  however,  that 
safety  was  not   the  chief  virtue  of  his  method;  for  more 
than  one  big  Irishman   refused     to  submit   to   this   cate- 
chising by  a  "heathen  Chinee."  and  refused  with  vigor. 
However,    the   canvass   of   the   voters   was   completed; 
and  two  results  followed.      The  names  of  the  dead  were 
reverently  struck  from   the   voters'   lists,   and  the   "per- 
sonators"  found  on  polling  day  that  they  could  not  pass 
the   scrutineers   armed   with  these   cards.    After  the  first 
encounter,  the  laughter  at  the  City  Hall  was  not  quite  so 
Homeric.      The  work  of  the  League  was  extended;  other 
wards  were  captured  for  the  reform  element ;   and  finally 
a  reform  majority  sat  in  the  City  .Council. 


AFTER    THE    SHUTTERS    ARE    UP. 


A  country  newspaper  man,  who  is  very  fond  of  honey, 
visited  a  neighboring  city  recently,  and  at  one  of  the 
hotels  he  was  served  with  some  delicious  honey.  lie  en- 
joyed it  so  much  that  he  told  his  wife  all  about  it  when 
he  returned  home.  On  his  next  trip  to  the  city  she  ac- 
companied him.  They  visited  the  same  hotel,  and  when 
the  noon  meal  was  being'  served  he  said  to  his  wife  that 
he  hoped  they  had  some  more  of  that  honey.  It  did  not 
appear,  however,  and  the  •newspaper  man,  therefore,  beck- 
oned to  a  waiter  and  said,  "Say,  Sambo,  where  is  my 
honey  ?"  He  was  almost  paralyzed  when  that  worthy 
grinned  and  replied  :  "She  doan  work  here  no  more, 
boss.  She  done  got  a  job  at  the  silk  mill."  The  wife  re- 
ceived a  handsome  new  dress  before  they  returned  home, 
after  .making  a  solemn  promise  not    to  tell  f ho  story. 

•       • 
* 

Three  women  stood  before  him  in  the  crowded  Chest- 
nut street  car  and  glared  indignantly  at  the  newspaper 
which  he  kept  spread  before  his  face.  This  continued 
from  Sixteenth  street  to  Twelfth.  Then  he  put  down  the 
paper  and  half  arose. 

'"fake  my   seat,  madam,"  he  politely  said. 

The   three  exchanged   underfain  glances. 
"I    mean    the   elderly    lady,"   he   still    more    politely     ex- 
claimed. 

Immediately  all  three  of  the  women  turned  their  eyes 
abstractedly  toward  the  advertising  cards  and  became  im- 
mensely  interested    in   the   legends  written    there. 

Then  the  man  slipped  back  into  bis  seat  and  quietly 
resumed  the  reading  of  his  newspaper. 


During  a  review  of  his  soldiers  the  commanding  offi- 
cer, observing  that  he  could  not  see  the  shirt  of  one  of 
the  soldiers,  approached  him,  unbuttoned  his  coat  and  dis- 
covered that  he  wore  none. 

"How  is  this,  you  dirty  fellow,"  he  exclaimed; 
"whore's  your  shirt  ?" 

"Ah,  captain,"  replied  the  soldier,  "I  sold  it  to  buy 
some  soap  with  which  to  wash  it,  for  it  was  sadly  in 
need  of  it." 

*       * 

"Who  lives  in  that  magnificent  house  with  the  big 
white  pillars  7" 

"Mr.  Sniggsley,  the  manufacturer  of  the  celebrated 
Sniggsley   self-inserting  and   seif-fastening  collar  button." 

"And  I  wonder  what  poor  excuse  for  a  man  it  is  who 
can  give  his  family  nothing  better  for  a  home  than  that 
mean  little  place  down  there  at  the  corner  of  the  alley  '.' 

"That's  the  residence  of  the  genius  who  invented  the 
celebrated  Sniggsley  self-inserting  and  self-fastening  collar 
button." 

Helen  and  Maida  were  at  play  when  Maida  was  over- 
heard saying ; 

"My  mamma  does  not  allow  me  to  use  a  bit  of  slang. 
She  says  it    is  coarse  and  vulgar." 

"That's  just  what  my  mamma  says."  replied  Helen. 
"My!  but  I'd  get  it  right  in  the  neck  if  she  heard  me 
usinu  slang  like  some  little  girls!" 
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THE  CELEBRATED 


WOLF 


lH>B^" 


REGISTERED  TRADE  MARK 


BRAND 


UnsKrinKable 

PURE    WOOL 

Underwear, 

TKe  Very  best  in  MaKe, 
Style  and  ArVear, 

For  Men,  Women  and  Children. 

CAN  BE  HAD  FROM  THE  LEADING  WHOLESALE  HOUSES 

Robert  Henderson  &  Co.,  wA\°S,e  Montreal 


Crescent    fl 
^f?and  I!. 

Hosiery  and  Underwear 

&•  Lennard 

&  Sons 


DUNDAS,  ONT. 


Manufacturers  of  all  kinds  of  Ladies', 
Misses'  and  Children's 

RIBBED  UNDERWEAR 

in  Cotton,  Wool,  Worsted,  Merino, 
and  Silk,  and  "  Bolton's  "  process  for 
Unshrinkable  Underwear. 

GUARANTEED    UNSHRINKABLE     AND 
NON-FELTINQ. 


SOLE  SELLING  AOENTS 

The  Richard  L.  Baker  Co. 


60  Yonge  St., 


TORONTO,  ONT. 


Establshed    1785. 


BEE  HIVE 
Knitting  Wools 


MADE     BY. 


J.  &  .1.   BALDWIN,  & 
PARTNERS,    Limited, 

HALIFAX,  ENG. 

The  Oldest  Established  and  Largest   Takers  of 


REGI  STERET 


All  Kinds  of  Knitting  Wools 

KNOWN  ALL  OVER  THE  CIVILIZED  WORLD. 


Scotch  Fingering 
Wheeling 

Petticoat  Fingering 
Soft  Merino 


Berlin  Fingering 
Balmoral  Fingering 
Merino  Fingering 
Soft  Knitting  Wool 


Vest  &  Silk  Vest  Wools 
Lady  Betty 
Shetland 
Andaluslan 


All  of  the  BEE  HIVE  Brand,  and  also  Red  Letter  BB  Scotch  Fingering 


specially  adapted  for  Hand  and  Machine  Knitting. 

We  claim  that  they  will  knit  further  and  wear  longer  than  any  other  make.     V      W\m  i»aq» 

Now   Qualities  :      BEEHIVE     Cocoon     and      Elder     Wools  UUI   ICmI  DC 

Wholesale  Only.  •  Send  for  Samples.         ) 


1 


Cocoon  and  Eider  Wools 

Pyrenees 

Fleecy 

Dresden 

Mending 


Agent  . 


MONTREAL  and  TORONTO 


99 


DRY   GOODS   REVIEW 


Sept.,  1904- 


PEWNY'S 

Kid  Gloves 

For  your  Summer  Trade 

put  in  an  assortment  of 

these  gloves* 


EVERY  PAIR  IS  GUARANTEED. 

Pewny's  Gloves  are 

GOOD  GLOVES. 


GREENSHIELDS  LIMITED 


MONTREAL 

ACENTS   FOR  CANADA 


THE- 


Irving  Umbrella  Company 


LIMITED 


SORTING  ORDERS 

SHIPPED  SAME  DAY  AS  RECEIVED 


w 


We  have  Children's  Parasols  at  all  prices 


108  Wellington  St.  W.,     TORONTO 


BE   SURE  YOU    GET    THE   BEST 


Paton's  Scotch  Boot  and 
Shoe  Laces 


BEAT  ALL  GERMAN  IMITATIONS.'' 


See   Name  on  Every  Box. 
Better  value  Cannot  be  Got. 
Send  for  Samples  and   Prices. 


Cotton,   Thread,    Wool,    Silk, 
Leather  and  Porpoise  Hide. 


"  Paton's  Cotton  Twine." 

Paton's  Wax  Machine  and 
Sole  Sewing  Threads. 

Paton's  Tailors'  Linen 

ihreadS,    Unexcelled  in  Quality. 


Paton's  Super  Machine 
Twist 


r 


The  best   substitute  for  Silk. 
Retains  Color  and  Lustre 
under   Damp  and  Heat. 


"  Milward's  Sewing 
Needles." 


SOLE  AGENTS 
FOR  CANADA. 


GEO.  D.ROSS  &  CO. 


52  Wellington  St.  West,  TORONTO. 
648  Craig  Street,     -     MONTREAL. 
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"   To   do   the   right    thing,  at  the  right  time,  Ul  the  ri^Ii t  way  ,   to  do  some  thini;^  better  linn    they   were    erei  done  before  .   <•, 
eliminate  errors,  to  know  both  sides  of  the  question  ;  to  he  courteous  ;   to  be  an  example     to   work  foi  love  of  the  WOI  k  ;   to  ant:. 
reqnirementa ;   to  develop  resources;  to  recognise  no  impedimenta ;  to  master  circumstances ;    to  act  from  reason  rather  than  rule; 
to  he  satisfied  with  nothing  short  of  perfection."  —  Marshall,  Kield  A  Co.'s  Motto. 


MAIL  ORDERS  IN  COUNTRY  STORES. 

THE  evolution  ol  the  departmental  Idea  has 
worked  .1  great  change  in  country  store 
keeping.  In  Fact  it  baa  changed  the  whole 
method  and  manner  ol  country  retailing, 
and  the  end  ol  the  changes  Is  no1  yet,  for  othei 
(ones  are  at  work  even  now  which,  when  their 
work  is  completed,  will  go  far  towards  altering  the  con- 
ditions oi  lilt-  in  the  rural  districts.  That  some  ol  them 
will  bear  hard  on  the  small  village  Stores  is  more  than 
probable,  bul  they  will  greatly  benefll  the  towns  where 
a  Fair-sized  stun'  is  located.  The  electric  railways  thai 
are  building,  and  are  projected,  arc  one  of  the  most  im- 
portant oi  these  changes,  as  they  will  make  trips  to  the 
large)  towns  cas\ ,  and  will  he  utilized  in  the  near  future 
in  lower  the  cost  of  the  distribution  ol  goods  from  them. 

Bring  Country  and  City  Closer. 
The  improvements  that  have  been  made,  and   that  arc 

sure  to  come,  arc  bringing   the   farmer  and  bis   family   into 

closer  touch  with  city  life  l>>  supplying  a  large  amount 
of  advertising  matter,  and  as  well  giving  him  the  city 
daily  papers,  etc.,  and  the  weekly  and  monthly  maga- 
zines Though  much  of  this  advertising  matter  comes 
from  the  metropolitan  stores,  which  so  Keenly  compete 
With  the  local  retailer,  and  though  it  undoubtedly  robs 
him  of  a  great  deal  of  the  trade  he  claims  as  his  own,  it 
is  in  a  certain  way  of  henelit  to  him,  as  the  closer  the 
farmer  ami  the  resident  of  small  towns  can  he  hrought  in 
touch  with  the  outside  world,  and  the  more  interested  he 
becomes  in  its  customs  and  habits,  the  more  thought  he 
bestows  on  the  appearance  ami  surroundings  of  himself 
and  his  family.  This  increased  pride  calls  for  better 
clothes  and  more  of  them,  and  for  better  and  richer 
furnishings  for  his  home.  Even  though  he  docs  send  away 
lot  some  of  these  increased  wants,  the  country  merchant 
who  lays  himself  out  to  gather  in  some  of  this  trade 
finds  that  he  has  a  permanent  demand  for  not  <>nl\  a 
better  and  more  profitable  class  of  goods,  hut  for  more 
oi    them. 

Educating  the  Trade. 

Though  it  looks  as  if  all  these  changes  would  favor  the 
(  1 1 \  mail  order  business,  and  it  is  certain  thai  at  present 
this  business  is  hurting  the  country  trade,  particularly  in 
the  smaller  stores,  yet  it  is  becoming  more  and  more  ap- 
paient  that  the  country  merchant  is  determined  to  have 
his  proper  share,  ami  now  that  he  is  waking  up  he  1 
Ing  after  the  mail  order  man  in  a  thorough  and  syste- 
matic manner,  and  he  is  doing  it  in  the  right  way,  too. 
He  is  educating  his  trade;  he  is  perfecting  his  store 
tem,  and  stopping  the  leaks.  In  improved  and  more  scien- 
tific methods  of  running  his  business.  He  is  copying  his 
big  competitors  and  learning  their  methods,  and  in  many 
other    ways    he   is    working    to   gain    the    trade    that    right - 


fullj   belongs  to  him,     Then,  too,  in-  1,  buying  more  care 

full]  ,    and    a, sol  I  mg    his    stock    he!  lei 

Adopting  Departmental  Idea. 
Wherever  conditions  make  it   possible,  the  retailei  out 

side  of  the  large  cities  is  adopting  the  departmental  idea 
to  a  greater  or  less  extent,  and  so  far  have  man 5  01  them 
progressed    in    this   direction    that    the   ne\i    move    mil 

to  light  the  mail  order  department  with  its  own  weapons, 
by  getting  out   a  catalogue  and  establishing  a  mail  oi. In 

depal ■lliient    ol    their   own.      This,    indeed,    is   oiil\     pari    Ol    a 

developmenl   thai  is  hound  to  come,  and  is  in  the  natural 

order  of   things   the   logical    move  ol   the   big    local 

There  is  no  reason  under  the  sun  why  a  mail  order  de 
partment  should  not  be  conducted  hy  the  hig  local  store, 
With    perfect      and     complete   success       The    fad    Ilia  I    these 

stores  must  draw  the  greater  part  of  their  trade  from  the 
farming  community   in   the  surrounding  district,   will  lead 

them  to  use  the  means  that  the  metropolitan  stores  have 
so   successfully    made   use  of. 

The  fact  that  they  have  alreadj  copied  so  many  oi 
their  trading  methods  will  make  il  all  the  easier  to  in- 
stall this  one,  indeed,  the  Country  merchant  made  this 
departure  possible  when  he  put  his  business  on  a  cash 
.  and  this  is  a  method  of  trading  that  he  was  forced 
to  adopl  in  defence,  jusl  as  he  will  the  mail  order, 
he  found  he  could  not  compete  with  his  lame  n\als  on 
any  other  terms.  Wherever  the  departmental  idea  has 
been  introduced,  the  credit  system  has  had  to  give  way, 
and  this  has  become  so  general  that  tin  cash  or  credil 
contention  is  not  so  interesting  at   the  present   time      h 

is  an   issue   that    is  pretty   well  settled,   as  the  majorj 
stores   of   any    pretentions     are    run     on     a   strictly      cash 
hasis,  or  111   some  centres   where   there  are   large  corporate 
interests,    who    pay    monthly,    or    what    is    reckoned    a 
equivalent — thirtj    days'    accommodation    accounts 

Value  of  Catalogues. 
From  an  advertising  point  of  view,    a  g I  catalo 

forms  a  splendid      means   of   placing,   not    for   a    second      or 
two,  hut    lor  six  months,   the  name  of   the   lirm    that    sends 
it  out,  before  the  purchasing  public.     The  list   of  depart- 
ments,  and   the  goods  carried   in    them,   can   be  placed     be- 
fore prospective  customers  in  an   unrivalled  manner  hy   the 
cuts,   descriptions  and   price   lists  m   a  catalogue,   and     th" 
best    of  it   is,  is  that   a  catalogue  is  always  kept   for   I 
enec,  and   to  order   hy   for   the   time  it   covers.     Then,    too. 
merchants     often     claim      that    their     goods   arc   qui 
cheap  as   those  of   the    city      stores,   hut    are  not    abli 
drive   their  arguments  home  because    there   is   qo   meal 
instituting  a   comparison.      They   Mill    find   this   done   bj    a 
catalogue.     This  is  a  comparison   that    the  <■ 
er    must      and     should     be   able    t<>    meet,    as    rei.nlii 
penses   should    not    he   so   high    in    the   smallei  and 

this  ought   to  offset    the  fad    that    the  metropolis 
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can  buy  at  more  advantageous  prices,  because  their  out- 
lei  is  so  ureal  thai  they  can  buy  in  great  quantities.  If 
the  local  merchant's  catalogue  price  and  the  city  mer- 
chant's price  is  the  same  for  an  article,  local  prejudices 
will  operate  in  nine  cases  out  of  ten  in  favor  of  the  local 
store,  ami   it    is   to  it    that  the  order  will  go. 

PERMANENT  POSTERS. 

EVElvV  reliant  who  uses  posters  knows  the  difficulty 
oj  keeping  them  up,  especially  where  they  are  not 
protected  from  the  rain.  if  the  rain  don't  wash 
them  off  some  boy  is  sure  to  tear  them  off  the  first  time 
he  gets  a  chance.  There  are,  no  doubt,  many  who  read 
this  that  have  had  the  above-mentioned  trouble.  It's 
very  aggravating  as  well  as  expensive  to  pay  from  $10  to 
$25  tor  posters  and  have  them  washed  off  by  the  rain 
as  SOOi)  as  you  gel  them  up.  The  way  to  overcome  this 
inevitable  evil  has  been  solved  by  H.  H.  Rosenthal,  Un- 
ionville,  Mo.  "Last  Spring  1  decided  to  do  some  poster 
advertising,"  says  Mr.  Rosenthal,  "and  got  up  some  very 
attractive  sheets.  1  had  men  out  for  several  days  putting 
them  up.  They  had  just  about  finished  when  a  hard  rain 
washed  off  every  one  that  was  exposed  to  the  weather. 
fortunately  I  bad  enough  to  replace  those  washed  off,  but 
before  putting  them  up  1  ordered  a  keg  of  the  very  cheap- 
est varnish  obtainable.  After  hanging  the  posters  1  put 
a  coat  of  varnish  ovor  them.  By  using  a  quick  dryer  in 
the  varnish  it  soon  hi  rdens,  after  which  it  is  almost  im- 
possible to  even  scrape  the  posters  off.  bio  wind  or  rain 
can  damage  them  in  the  least."  — The  Hat  Review. 


WELL  LIGHTED  STORES 

RETAIL  merchants  who  wish  to  keep  abreast  of  the 
limes  should  bear  in  mind  that  this  is  the  electric 
age,  and  the  system  of  lighting  that  was  counted 
good  a  comparatively  few  years  ago,  is  not  satisfactory  to- 
day. People  have  become  accustomed  to  well  lighted 
stores  in  the  downtown  districts  of  the  large  cities,  and 
have  come  to  look  upon  an  ill-lighted  place  as  being  be- 
hind the  age. 

The  retail  merchants  who  pay  exorbitant  rents  in  the 
central  part  of  the  city  have  found  by  experience  that 
money  spent  for  extra  good  lighting  is  a  profitable  invest- 
ment .  in  fact  it  is  found  that  it  does  not  pay  to  spend  a 
lot  of  money  for  rent  and  fixtures,  and  then  get  stingy  on 
lights.  The  merchants  who  have  tried  to  save  lighting 
expenses  have  soon  found  that  it  was  the  poorest  sort,  of 
economy,  and  have  hastened  to  copy  their  neighbors  who 
had  already  learned  that  it  was  a  stroke  of  good  business 
policy  to  light  up  their  stores. 

On  the  more  important  streets,  where  there  is  a  great 
deal  of  travel  after  dark,  the  shrewdest  merchants  keep 
their  stores  well  lighted  after  they  have  closed  their  places 
for  I  he  day.  They  find  if  pays  to  keep  lit  up.  It,  is 
a  good  advertisement. 

When  one  travels  along  the  best  retail  streets  and  sees 
the  stoics  of  the  most  successful  merchants  ablaze  with 
electric  lights  one  is  likely  to  wonder  why  it  is  that  the 
merchants  onlj  a  lew  blocks  away  from  the  centre  of  the 
city  do  not  see  the  necessity  for  keeping  then  stores  well 
lighted  during  business  hours.  Surely  these  successful 
business  men  who  spend  so  much  money  for  their  lighting 
accounts  are   not   in   the   habil   of  throwing     their  monev 


away.  That  is  not  the  road  they  traveled  over  to  reach 
I  heir  present  successful  place  in  the  business  world.  These 
men  calculated  the  value  of  every  dollar  spent  very  closely 
and  one  may  be  certain  that  they  know  the  value  of  light- 
ing. 

The  people  to  whom  these  successful  merchants  cater 
are  no  different  from  the  people  who  live  on  the  outskirts 
id'  town,  or  in  any  residence  district.  In  fact  they  are  the 
same  men.  Everyone  in  these  days  likes  plenty  of  light, 
and  the  retail  merchant  who  will  not  give  it  to  them  will 
lose  busness  as  a  result  of  his  short-sightedness. 

Eight  is  expresesion,  whether  it  be  electricity  or  gas 
that  is  used.  No  matter  which  the  merchant  has,  let  him 
keep  all  his  burners  turned  on  at  a  full  blaze.  A  good 
1  i till  1  makes  a  store  h  ok  cheerful  and  inviting.  A  dark, 
dingy  store  repels.  A  good  light  shows  off  to  an  advant- 
age and  gives  a  store  a  lively  business  look,  whereas  a 
dark  store  gives  the  impression  that  the  merchant  is  tired 
and  does  not  care  for  business.  Besides,  people  get  the 
idea  that  a  man  who  "turns  down  the  gas"  to  save  a  few 
pennies,  is  a  fellow  of  narrow  caliber. 

Be  certain  of  it,  money  spent  for  lighting  is  a  splendid 
investment . 


THE  LEISURE  HOUR. 

NOT  only  on  account  of  your  home,  but  also  on  your 
own  account,  y<  u  should  keep  business  in  mind  all 
the  time.  A  bow  that  is  always  bent  loses  its 
elasticity,  so  that  it  will  not  send  the  arrow  home  with 
force  when  there  is  need.  A  man  who  is  thinking  day 
and  night  about  his  business  weakens  his  faculties,  and 
loses  his  buoyancy  and  "snap,"  by  never  allowing  them 
a  chance  to  become  freshened,  strengthened,  and  rejuven- 
ated. He  becomes  narrow  and  selfish;  his  sympathies 
and  affections  become  atrophied  or  petrified.  Home  re- 
creation  broadens  a  man,  enlarges  his  sympathies,  and 
exercises  many  faculties  that  necessarily  lie  dormant  dur- 
ing the  stress  of  business  hours. 

If  you  will  make  a  practice,  in  your  leisure  hours,  of 
giving  yourself  up  completely  to  recreation,  to  having  a 
grand,  good  romp  with  the  children,  or  a  social  game  with 
the  whole  family,  making  up  your  mind  that  you  will 
have  a  good  time  during  the  evening,  no  matter  what  may 
happen  on  the  morrow,  you  will  find  yourself  in  much 
better  condition  the  next  day  to  enter  the  business  or 
professional  arena.  You  will  be  much  fresher  and  strong- 
er, will  have  much  more  elasticity  and  spontaneity,  and 
will  do  your  work  much  easier,  and  with  much  less 
friction,  than  if  you  think,  think,  think  of  business  all 
the  time  you  are  at  home. 

No  matter  if  your  business  afiairs  are  not  going  just 
as  you  would  have  them,  you  are  only  wasting  the  energy 
and  mental  power  which  would  enable  you  to  overcome 
these  unfortunate  conditions  by  dragging  your  business 
into  your  home,  and  worrying  and  fretting  your  family 
about  things  that  they  cannot  help. 

If  you  would  form  the  habit  of  locking  all  your  cross- 
grained,  crabbed,  ugly,  critical,  nagging  and  worrying  in 
your  store  or  office  at  night,  and  resolve  that,  whether 
your  business  or  profession  a  success  or  a  failure,  your 
home  shall  be  a  success  — the  happiest,  sweetest  and  clean- 
est place  on  earth  to  you  and  yours  you  would  find  it  a 
greater  investment  than  any  you  ever  made  in  a  business 
wav. 
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AND       UNSHRINKABLE 

UNDE  RWE  AR. 
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THE 

EILDON 

UNDERWEAR 

HAS    ACHIEVED    A 

WORLD-WIDE 

REPUTATION 

WHY? 

BECAUSE  IT  IS 
UNSHRINKABLE 

WELL  MADE 

WELL-FITTING 

and 

WEAR-RESISTING 


Write    for   our   Booh    vt 

Patterns   and    Price 

List. 

LONDON,    ENG., 

122    WOOD  ST. 

AUSTRALIA  : 

PATTERSON  & 
RUHFUS, 

MELBOURNE 
and  SYDNEY 

SOUTH  AFRICA  : 

6.   T.    DOWELL, 
JOHANNESBURG,  C.  T. 


*-is: 


STOCKED    IN 

WHITE  GAUZE 

MERINO, 

INDIAN  GAUZE 
SILK  AND  MERINO, 

SILVER  GREY 

AND  ART  SHADES 

IN   PURE  WOOL  AND 

SILK  AND  WOOL, 


INDIAN   CASHMERE. 
NOVI  SPUN, 


STRIPED  EFFECTS 
IN  SILK  AND  WOOL, 


OUR     LEADING     LINE 

EILDON    "Guaranteed    Unshrinkable    Pure    Wool." 

These  compare  favorably  with  any  other  make  on  the  market,  atnl  we  give  an  unqualified  guarantee  with  every  garment.    These  are 

labelled  "GUARANTEED  UNSHRINKABLE,"  in  addition  to  Bildon  tab. 
If  your  wholesaler  cannot  supply  you,  drop  us  a  card,  and  we  will  arrange  to  have  samples  and  a  price  list  submitted  to  you. 

Montreal   Represenlative,  ^T  B?  ^^  Toronto    Representative, 

J.    I_.    WOODS,  A     ROLAND  WILLIAMS, 

2J4     CORISTINE     bill. DISC,  H  E.  IVl  MANCHESTER     mil  DISC 
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Ladies' 
Wear 

KNITTED    GOODS 

Men's 
Wear 

THERE  are  Mine  gratifying  features  to  chronicle 
in  the  Summer  underwear  market  during  the 
past  month.  No1  thai  sales  have  been  of  a 
remarkable  and  unprecedented  extent  but 
simply  thai  they  were  of  such  a  proportion  as 
l<>  satisfy  the  most  exacting  of  retailers.  The  prolonged 
warm  weather  spells  have  given  an  impetus  to  trade, 
forcing  the  tardy  ones  into  the  purchasing  column,  serv- 
ing lo  round  out  what  might  have  been  a  slim  season. 
Retailers  generally  agree  that  the  season  has  been  better 
than  the  past  two  or  three.  The  jobbers  too,  have  felt 
the  increased  demand  though  not  to  the  extent  one  might 
anticipate.  This  is  perhaps  due  to  the  fact  that  the  re- 
tailers' sales  were  cot  all  of  this  year's  purchasing,  if 
the  truth  must  be  told.  The  effect  of  these  "reserve  lots" 
has  caused  a  little  lamentation  among  the  jobbing  fratern- 
ity, although  in  some  lines  the  market  is  well  cleared  at 
the  present  moment.  Balbriggans  are  reported  in  some 
quarters  as  hard  to  procure.  The  general  effect  is  ex- 
tremely  salutory,  enabling  at  least  this  one  division  of 
retail  trade  to  resume  its  former  wholesome  swing.  The 
trade   is   certain   to    be   in   a   fairly   healthy    condition    tor 

next  season. 

*       * 
* 

Wholesalers  are  now  busy  shipping  Fall  orders  and 
prices  and  conditions  remain  about  the  same  as  last 
month.  Many  houses  are  kept  working  overtime  to  get 
goods  in  the  retailers'  hands  as  fast  as  demanded.  The 
advance  order  business  has  been  up  to  the  standard,  but  it 
is  surprising  the  number  of  retailers  who  are  commenc- 
ing to  cover.  This  is  especially  noticeable  in  fleeced 
goods,  many  merchants  ignoring  the  jobbers'  claims  to 
their  continued  popularity  for  Fall  and  Winter  when  these 
lines  were  shown  in  the  Spring.  The  continued  high  price 
of  Canadian  wool  leads  strength  to  the  belief  that  ad- 
vances are  inevitable,  it  is  gratifying  to  note  that  de- 
liveries from  the  mills  in  most  lines  of  underwear  are 
fairly  prompt  and  generally  satisfactory.  It  would  seem 
that  manufacturers  have  been  inclined  to  suffer  loss  rather 
than  turn  out  inferior  and  undersized  goods.  the  retail 
trade  in  this  respect  are  much  better  protected  than  their 
neighbors  across  the  line,  who  are  complaining  of  low 
grade  goods  being  far  from  satisfactory.  Pessimistic 
views  regarding  Kail  and  Winter  trade  can  always  safely 
be  discounted  owing  to  the  steady  demand  underwear 
must  have  in  a  country  subject  to  the  rigors  of  a  steady 
Canadian  Winter. 

• 

Jobbers  are  now  busy  looking  at  Spring  lines.  Some 
mills  have  been  showing  samples  since  June,  while  others 
are  just  now  entering  the  market.  English  houses  were 
among  the  first  to  start  canvassing,  but  a  number  of  Can- 
adian mills  soon  followed.  Early  soliciting  met-  with 
little  success  as  was  natural  and  proper.  There  is  no 
appreciable   difference    in    prices    from    those    which    ruled 


for  this  Summer's  business.  It  was  expected  that  merinos 
and  other  wools  would  have  advanced,  and  had  competi- 
tion been  less  keen  a  substantial  increase  would  have  been 
quoted  since  wool  is  about  100  per  cent,  dearer  than  a 
year  ago.  It  is  another  season  of  prices  like  those  id'  the 
Winter  of  two  years  ago  when  fleeced  underwear  was 
away  below  value  on  account  of  acute  rivalry.  It  is  prob- 
able that  an  advance  will  take  place  immediately  after 
the  placing  orders  and  a  month  or  two  may  see  a  change. 
French  balbriggans,  which  include  a  great  part  id'  the 
colored  goods,  have  gone  up  about   _!.">  cents  a  dozen. 

* 

*  * 

There  has  been  an  advance  in  Winter  Wool  goods 
quoted  on  repeat  orders  by  a  few  firms.  This  took  place 
in  August  and  ranged  from  five  to  ten  per  cent,  accord- 
ing to  the  size.  One  mill  quoting  the  higher  price  ap- 
plies it  only  to  certain  lines,  and  to  deliveries  to  be  made 
lo  wholesale  houses  in  December.  On  these  lines  suffi- 
cient  orders  have  been  taken  to  occupy  the  looms  until 
I  eeember.  Orders  are  being  fairly  well  rilled,  this  month 
being  the  popular  rue  in  which  to  finish  placing  orders. 
Of  course  many  will  be  later  as  usual,  but  there  seems 
to  be  a  more  careful  watching  of  the  capacity  of  the  nulls 

with  the  volume  or  oJ'ders  taken,.  « 

*  * 

For  Winter  wear  in  hosiery  the  market  is  well  supplied, 
although  buyers  who  have  delayed  purchasing  fully  till 
their  Fall  trips  to  markets  are  likely  to  be  disappointed 
if  they  anticipate  picking  up  many  real  snaps.  The  mar- 
ket is  generally  firm,  and  Fall  deliveries  m  some  instances 
to  jobbers  are  slow.  J  I  is  safe  to  say  the  lines  were  never 
more  attractive  than  now.  Canadian  weather  always  en- 
sures heavy  cashmere  hosiery  a  sound  place.  For  men's 
wear  golf  stockings  deserve  attention  owing  to  the  steady 
demand  arising  from  participants  in  our  numerous  outdoor 
sports  such  as  skating,  snowshoeing,  hockey,  etc.  Every 
store  should  show  a  sufficient  variety  to  cultivate  this 
trade.  Orders  are  now  being  placed  for  Spring  lines  In 
the  jobbers,  and  it  is  noticeable  that  samples  shown  ex- 
hibit the  tendency  of  this  last  season  to  a  marked  degree. 
Fancy  hosiery  is  to  have  a  stronger  representation  than 
ever,  in  both  ladies'  and  men's.  The  colored  grounds  are 
increasing  in  number;  medium  weights  are  shown  m  tan. 
navy,  cadet  blue  and  black:  gauze  weights  in  an  etensive 
range  of  color  effects  are  anticipated  to  strengthen  for  the 
coming  Summer  season.  Embroidery  is  well  spoken  of  for 
the  finest  grades.  The  range  is  too  vast  to  enumerate  at 
this  early  date.  The  same  tendency  as  in  underwear  is 
noted  to  delay  purchasing  owing  to  the  unsettled  condition 
of  the  raw  material  market. 

• 
Golf  coatees  or  knit   blouse  waists  have  had  a  profitable 
Summer    trade,    but    the    coming   season    promises    to    sur- 
pass it   in  the  quantity  sold.     Each  season  adds  new  re- 
tailers to  the  number  already  handling  these  lines,  and  as 
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HENDAW1CK 

tiflBHEtf 


Every  Garment 

bears 
a  woven  label 


Pure  Wool,  and 


with  this 
TRADE   MARK. 


Perfect   Fit. 


rhese  goods  are  specially  adapted  tor  Canadian  trade  and  arc  rare  to 

iuUMactM.il  to  both  wearer  un<i   seller.     Urop  u  line  to  our  agent 

for  samples  and  quotations,     t'ompure  with  other  makes  and  note  the 
man;  niperior  points  in  "HKNDAWICK  " 

SOLE   MANUFACTURERS 

JAMES  HENDERSON  &  CO. 


HAWICK,  Scotland. 


Canadian  Agant. 

T     H     FORLONO. 
388  St.  Paul  St  .  Montrsal.         London  Agent.  C.  L.  HAZELL, 

London,  England, 


j^\EK    F/tys 


PURE     WOOL 


Cartwrigbt  $  Warner, 

LIMITED. 

Loug'Hboroug'h,   England, 

M.mul.iclurei-'    <»  f  _a*ss»ss^a». 

NATURAL  WOOL 

UNDERWEAR^  * 


In  addition  to  the  well-merited  reputation  of  this  firm  in  all 
important  markets  in  the  world  we  take  pleasure  in  subscribing 
to  the  fact  that  during  ten  years  that  we  have  represented  them  in 
Canada  this  reputation  has  been  well  sustained  tor  their  dura- 
bility and  unshrinkable  qualities. 

K.  FLAWS  &  SON,  Agents,    :  :    Melinda  St.,  Toronto. 


You    can   defend 
u|)oi)  our 


"MAPLE  LEAF 
BRAND 

of 

Most  , 

Half   Mom-, 
Over  Hose, 


5> 


ifiVmm 


RETURNED  Fine  Mills, 
S|P  •  1  190/    T°qUeS* 

'$%?:■     :^°~f  2^  finish 

DURABILITY 

and 


SATISFACTION 


PROMPT  DELIVERIES. 


Maple    Leaf    Brand 

Retail     Trad©     Only. 

SATISFACTION  GUARANTEED.  EVERY  PAIR  WARRANTED. 


The  Goderich  Knitting  Co.,  "«™>.  ...Goderich,  Ont. 


J.  E.  LEWITT,  Manager. 


SELLING    AGENTS 


Established   1895. 


McCI.UXG  &•  BURNS. 
I  7  Jordan  St., 

Toronto.  Ont 


A.   L.  Gil. II  \  J  II    I'AYM  FRED.   S.    WHITE, 

tl   Victoria  t  liumbers,   j  ;_•  McGill  St.  Box  64 J.  St.   Stephen,  X.B., 

Montreal.  Quebec  Winnipeg    Man      .V  W  T     BC  For  Maritime  Provinces. 
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W.  THOMPSON  &  SONS 

Worsted  and  Lambs'  Wool 
Yarn   Spinners 

ST.  LEONARD'S  WORKS 
LEICESTER,  Enc 


THE  A.  G.  MOOINEY  CO. 

Canadian  Agents 
MONTREAL    -     P.Q. 


William  Liddell  &  Co ,  -  BELFAST,  IRELAND, 

Beg  to  announce  that  their  new  collection  ot 

The  Celebrated  Gold  Medal  Brand  Linens 


MARK 


TRADE 


for  the  coming  season  is  now  complete,  comprising  many  new  and  elegant  designs  especi- 
ally produced  to  meet  the  demand  of  a  critical  clientele.  All  lovers  of  high,  artistic  designs, 
combined  with  excellence  in  quality,  at  popular  prices,  should  carefully  examine  these 
world-renowned  linens  before  placing  their  orders  elsewhere,  a  full  range  of  which  is 
now  being  shown  by  our  representatives. 

Represented  in  Canada  by  JAS.  A.  CANTLIE,  22  St.  John  Street,    HONTREAL. 


Wreyford  &  Co.  -""tSSS'So 

Wholesale  Men's  Furnishers. 

UNDERWEAR  SPECIALISTS. 

Before  ordering  vour  Winter  Underwear  see  our  Unshrinkable  Fine 
Natural  Wool,  No.  110.  at  $13  .">(),  Double-breasted,  Draught  proof. 

GOOD  LINE  FOR  PRESENT   WEAR  IN  STOCK. 

}  $8.75  doz. 


Unshrinkable  Natural  Wool 
y.   B.    Shirts    and    Drawers, 

DOMINION   AGENTS   FOR 


"Aertex"  Cellular  Underwear,  Etc. 

Good  stock  of  GOLF  BLOUSES  for   Ladies  and  latest  In 
MEN'S  and  BOYS'  SWEATERS. 


LONDON 
ENGLAND 


Young  &  Rochester, 

SHIRT,   COLLAR  and  NECKWEAR  Manufacturers 

Travelers  are  now  on  the  road  with  full  ranges  for  Spring,  1905.    WASHING  VESTS, 
NEW  SHIRTS,  PYJAMA  SUITINGS,  etc. 

CHRISTMAS    NECKWEAR 

Dressing  Gowns  and  Smoking  Jackets. 

Muke  your  selection  early  while  there  is  large  choice  of  designs. 

English  Dress  Shirts  at  $9  and  $12  doz., 


IN     STOCK 


^Fmm^±^^       „        {^  *^          High-class  Hat  Manufacturers, 
I    iCSS     «      VsOa  ^mb— LONDON 

Every  dealer  who  makes  a  specialty  of  the  TRESS  hat  stamps  his  store  as  high-class. 

Spring  shapes  will  be  here  Sept.  15th,  and  we  are 
prepared  to  open  agencies  In  towns  unrepresented. 

WREYFORD  &  CO,  Dominion  Agents 

TORONTO 


If  you  stock  JAEGER  Underwear  you  attract  the 
best  class  of  customers  to  your  store. 

You  are  sure  of  repeat  orders. 

No  underselling  —  uniform  prices  throughout 
the  Dominion. 

LIBERAL  TERMS  TO  THE  TRADE. 


The  Trade  Mark  is  a  genuine  guarantee 
Of  purity        TRA0Z/&K  MAR*      and  quality 


IT 


Price  List  and  full  particulars  as   to  terms,  et: 

apply  to  the 

Head  Office  for  Canada. 


DR.  JAEGER'S 


SANITARY 
WOOLLEN 


COMPANY. 
LIMITED 


2206    St.    Catherine    St., 
MONTREAL. 
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.is  novelti  "me  in  appear,  this  line  will  prove 
attractive  i"  all  concerned.  The  increased  production  baa 
resulted  in  closer  prices,  although  this  brand  of  knitted 
floods  i>  "ii  a  much  higher  and  more  profitable  level  than 
oilier  branches.  Hsavy,  bulkj  patterna  arc  being  gradu- 
ally tab 'il  ami  the  unartesl   effects  arc  lighter,  neater 

ami  liner  garments.     Monotone  effects  arc  the  mosl  popn- 
lar  ami  come  in  all  popular  shades. 

• 
In  this  connection  we  omitted  i"  mention  in  our  Augus! 
number  thai  the  excellent  out  of  a  ladies'  golf  coatee  anil 
lam  in  this  department  is  one  of  the  uoveltiea  Bhown  l>> 
Mr.  Jaeger's  Sanitary  Woollen  System  ('"..  Limited,  2206 
si.  Catharine  Btreet,  Montreal.  For  the  benetil  of  onr 
read  era  the  cut  i<  reproduced  under  their  heading  in 
••  Hints  in  Buyers." 

LADIES'  KNITTED  GOODS. 
rpilK  knitting  manufacturers  arc  now  buBy  shipping 
the  advance  orders  for  Kail,  hut  il  will  lie  Borne 
time  yel  before  r<  peats  begin  t>>  come  to  hand.  Wool 
is  steadily  advancing  in  price,  both  here  ami  in  Europe,  but 
ii  is  lei  expeoted  that  these  advances  will  !><'  reflected 
in  the  repeats,  at  any  rate  there  are  no  indications  of  any 
rise,  either  in  Canadian-made  or  imported  lines,  though 
prices  are  verj  firmly  held.  This  would  indicate  that 
manufacturers  have  slicks  on  hand  of  raw  material  thai 
will  see  them  i"  the  epil  i'l'  the  season . 

The  knitting  industry  in  Canada  is  pretty  well  able  in 
take  care  of  itself,  am!  Olil  Country  authorities  admit 
that  it  has  little  to  fear  from  their  competition,  ('ana. la 
possesses  knittinu  plants  that  arc  models  ami  are  not  nut 
into  the  shade  by  any  either  in  Europe  or  the  Slates.   The 


manufacturers  know  jest  the  cla  pi      I  t!ie 

requirements  "i  the  Canadian  trade,  ami  produce  them, 
while  agents  tor  imported  underwear  complain  thai  then 

Hade    is   hampered    i.\    the    fact    thai    then  ,ie   iml    in 

1 1 1 .- •  1 1  \  hues  adapted  to  the  wants  ol  tin-  <  anadiai 

III   this   Pad    lie-   no  dl  >il>!    the   cause  Ol    the   annual   -lei  I 
age. 

I:    buying   knitted   underwear  a   man     wants  to   look 
carefully    over   all   extra    tempting     offers,    lor   in    man) 

cases  things  arc  m>t    what   they  -eem   in  BUCh  •  there 

is  plenty  of  margin  fci  juggling  with  values.  Mo 
the  customers  the  retailei  Bells  to,  buj  by  faith,  ami  quite 
a  leu  of  the  retailers  themselves  do  the  same  though  a 
lew  of  Hie  "canny"  ones  hn\  l>.\  weight.  It  you  have 
done  well  with  a  firm's  goods,  you  should  have  consider- 
able hesitation"  about  turning  it-  representative  down. 
mbei  you  have  proved  then-  g I-     ami  il  will  take 

a  season's  Belling  before  you  can   hi'  sure  of  the   new    one-. 

If  representations  are  made  thai  price-  are  lower  than 
those  of  the  linn  you  have  been  dealing  with,  don't   be 

carried    away,    hut    sit    down    ami    write      to    the    old    firm 

stating  your  case  and  ask  for  quotations. 

Tricks  there  arc  in   dl  trades  and  the  knitting  industry 
I-  no  exception.      A   gfod   many   will   remember  one  that 

worked  like  a  charm  foi  a  slim  I  while  a  few  year-  ago. 
A  new  and  enterprising  drummer  showed  -ample-  of  12, 
instead  of  the  regulation  38,  and  weigh!  told  in  that  case, 
until  deliveries  came  to  hand,  and  then  trouble  began.  Ii 
you  have  had  dealings  with  a  firm,  or  firms,  that  have  gerv- 
ed  you  well  iii  the  past,  ami  whose  goods  have  satisfied 

you.  and  satisfied  your  customers,  hi  sure  beyond  a 
shadow  of  a   doubt    that    it    is   not    to  your  advantage      *o 

change. 


Tfc  Wolseyl  UNDERWEAR 

UNSHRINKABLE 


UNDERWEAR. 


THERE  ARE  INNUMER- 
ABLE SO-CALLED  IMITA- 
TIONS Or  "  ttOLSEY," 
BUT  THERE  IS  NO  SUB- 
STITUTE fOR  IT  AND 
NOTHING  JUST  AS  GOOD 

,i~adian  Public    know- 
ing its  unrivalled  qu  iliiies,  and 

that   il   is  in    rvery    respect    all 

that  ilu-  manufacturers  claim 
for  it  — 


WNSHftNlWitl 


Being  Absolutely  Unshrinkable  Pure  Wool.  Durable,  Well-Fitting 

— arc  insisting  on  heme  supplied  with  "Wolsey,"  which  has  stood  th>- 
test  of  time,  and  is  one  of  the  greatest  -accesses  of  modern  tine 

AVOID     SUBSTITUTES 


TIGER    BRAND 


THE  TIGER  BRAND 


Samples  of  these  well-known  Goods  are 
now  be  ng  shown  to  the  trade. 

Elastic  Rib,  Unshrinkable, 

fine  Worsted,  Unshrinkable, 
Plain  Knit,  Unshrinkable, 

Tleece  Lined,  Unshrinkable. 


Ontario  Quebec  Maritime  Prov.  West 

McCLUNG  4  BURNS.       P.  de  GRUCHY.       J.A.MURRAY.       BRYCE  4  CO. 

THE  GALT  KNITTING  CO ., 

Limited 

GALT. 
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Cloak  and  Suit  Model. 


YOU  WILL  PROMOTEYOUROWH  BUSI- 
NESS BYIN8I8TING  UPON  HAVING 


F 


{Patented  September  /J,  l<)o$.) 

For  Manufacturers  and  Retailers 


Ii  is  made  in  latest  shapes,  absolutely  cor- 
rect in  style  and  measurements  and  is  con- 
structed so  thai  operators  in  fitting  a  garment 
over  it  ran  determine  the  exacl  position  <>f  the 
center  lines  liy  grooves  in  front  and  back  which 
ran  be  readil)  felt  through  the  material  of  the 
garment  which  is  being  fitted. 

Arm-hole  caps  are  made  exacl  size  and 
shape  of  human  arm  so  thai  the  distance  from 
waist  line  to  armpit  can  be  determined 
accurately. 

of  course  this  form,  being  the  besl  mad', 
is  also  indispensable  to  retailers  for  their 
store  displays. 


J.  R.  PALMENBERG'S  SONS 

710  BROADWAY,      N  E  W   YORK,  U.S.  A. 

(ESTABLISHED  OVER  50  YEARS. ) 

Factory  :  80  and  01  West  Third  Street. 
Manufacturers  of  Papier  Mache  Forms,  Wax  Figures, Finest  Metal  Display  Fixtures.etc 


Once  Again 

WE  CALL   YOUR   ATTENTION  TO   OUR   MAGNIFICENT 
DISPLAY  OF 

Store 
Fixtures 


Don't  keep  put- 
ting it  off.  Get 
into  line  now;  for 
now's  the  time. 

Write  us  to-day 
for  Free 
Catalogue. 


No.  22 

PARIS  UISPLAYER 


CbcCoromoBra$$mfg.Co. 

98-100  Lombard  Street 
TORONTO,  ONT. 


FIXTURES    FOR    YOUR    STORE 


No.  396 


No.  520 


The  largest  concern  of  its  sort  in  the  world — such  is 
our  Fixture  Factory. 

Largest  because  best  and  best  because  largest. 

Largest  because  more  orders  for  Fixtures  are  entrusted 
to  us  than  to  any  other  makers. 

Our  Fixtures  are  of  the  newest  in  all  ways — the  best 
and  safest  for  you  to   have. 


Window  and  Interior  Display 
Fixtures,  Papier  Mache  Forms, 
Wax  Figures,  Triplicate  Mir- 
rors. Wall  Mirrors,  Stools,  Show 
Cases  — 


SEND  fOR  OUR  CATALOGLES-f Rf C 


Hugh  Lyons  &  Co. 


CHICAGO    SALESROOM, 
238    MADISON    ST. 


LANSIXG,  MICH. 


NEW    YORK    SALESROOM 
679  BROADWAY 
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DECORATION 


A  BUSINESS  REFLECTOR. 

B)  9    R    M 1 

Tl  1 1 ;  store  fronl  is  a  mirror.  n  reveals  the 
managerial  policj  •  •  t  the  establishment.  It 
reflects  the  class,  condition,  and  style  of  the 
merchandise  bandied.  Ii  reflects  the  progres 
siveness,  alertness  or  backwardness  of  the 
buyer  and  reflects  Bbininglj  just  whether  the  store  is 
managed  upon  progressive  lines  or  whether  ii  is  one  of 
the  standstill  bouses  which  exist  in  spite  of  themselves 
and  their  unenterprising  proprietor. 

Being  such  an  importanl  adjunct  of  progressive  store- 
keeping  the  windows  should  come  in  1  <  >  r  a  goodly  portion 
cf  the  merchant's  attention  when  each  window  is  the 
mirror  which  reflects  to  the  public  a  view  of  the  entire 
store  contents. 

,\>  the  window  is,  so  the  store  is.  that's  the  conclu- 
sion, the  logical  conclusion— at  winch  a  discriminating 
public  arrives. 

[f  the  window  dressing  falls  into  ;i  rut  the  casual  oi>- 
server  is  quite  apt  to  conclude,  and  very  justly,  thai  the 
sti  re  in  the  rear  is  nm  along  thai  line  als  •>.  and  is  there 
anything  more  deplorable  in  connection  with  business 
than  the  nil  e\  U  I 

It  is  like  morphine  or  whiskej  a  Little  diflicull  to 
shake  iff  bul  mighty  easj   to  drop  into  the  babit. 

One  of  the  latter  day  planks  m  the  managerial  plat- 
form of  the  largest  and  best  managed  stores  is,  that  ever} 
department  must  push  its  business  steadily  forward. 
Business  musl  increase. 

Things  Must  Improve. 
Things  generally  trust  improve.  If  a  department 
.-tamls  still  its  condition  is  anxiously  and  immediately  in- 
quired into  because  Ihe  far-sighted  proprietor  knows  lull 
well  that  any  department  which  gets  sluggish,  in  a  rut, 
(  r  ri'iiic-  to  a  suihlen  halt  will  m>t  be  long  in  descending 
the  backward  grade.  Now,  the  decorating  is  a  depart- 
ment in  itself.  It  is  jusl  a-  much  a  department  as  the 
delivery  or  the  mail  or. his.  I  nlike  the  I;. tier  is  cannot 
produce  results  in  dollars  ami  cents  so  directly;  yet  in- 
directly   like   advertising,   results   accrue. 

It  i>  more  to  he  likened  to  the  delivery,  inasmuch  as 
it  is  a  drain  upon  tin'  expense  account  and  can  only  illus- 
tiate  its  real  worth  i«i  an  indirect  way.  I1  i-  required  of 
the  delivery  man  that  he  perform  the  bejftl  possible  sen 
\  ice   lor  the   least    possible  c<  et. 

It    the   c.s-    of   conducting    that    part    •■:    the   business 
:    ,i   stipulated  or  fair  amount    he   i>  apt    to  net    a 


•all 


HOW   II 


so   hi>   commercial   aim    i-   to   give   tin- 


besl     ei  \  i,-c  u  1 1 1 1   lea-'   expend il  ure. 

Decorators'  Responsibilities. 

Now,  the  decorator  or  window    trimmer  i-  jusl   at 

sponsible  lor  the  conduct  of  affairs  in  hi-  branch  ol    tin 

business.      He.  too.  should  closelj    scrutinize  bis  expense 

OCCOUnt.       lie    should    exercise    a    careful    watchfulness      to 

see  that  none  of  Hi1,  goods  winch  are  temporarily  entrusted 
to  his  care  are  in  anj  waj  impaired  m  value  while  in 
his  possession  either  by  Fading,  creasing,  soiling,  pin 
hole,  ,,|-  careless  handling,  lie  should  do  everything  in 
his  power  to  keep  down  the  expenses  of  decorating  the 
store  ami   windows. 

lie   should   study  carefulness   in   the   handling  of   not 

' •  1 1 1 \  the  merchandise  hut  also  the  lixtiires.  stands,  and  ap- 
purtenances, which  have  been  furnished  him  to  work 
with,  lie  in  other  words  should  strive  for  the  besl  re- 
sults al  a  minimum  eosl  . 

There  are  many  frames  and  foundations  of  wood 
which  might  be  re-employed  time  and  lime  again  that  are 
discarded  after  then-  lirsl  service  has  be  mi  performed. 
But  every  trimmer  is  not  to  blame  for  that.  .Much  of 
this  material  is  consigned  to  the  furnace  simplj  because 
the  trimmer  has  no  available  place  to  store  it  where  il 
will  be  kept  clean  from  dust  or  dampness,  and  when  he 
asks  tor  more  storage  room  is  greeted  Willi  tlie  remark 
"You  fellows   want    the  earth." 

So  lie  goes  off  about  his  business  thinking  to  himself, 

well,  "the  boss  is  the  doctor"'  and  it  he  doesn't  care,  or 
mind    the   expense,    why   should   11 

There  is  a   lot   of  - |     clean   monej    wasted   in   this 

way    by    using    discarded    foundations    tor   kindling   and    it 
the   "•boss"   ever   took    the   time     to   figure   up   what    his 
kindling   cost    him    he    would     doubtless     use   a    ch< 
brand . 

If  the  trimmer  would  Ursl  prime  himself  ami  give  a 
(dear  representation  ol  the  tact-  <>t  the  case  to  the  pro- 
prietor much  of  ihe  needless  waste  would  be  eliminated. 

The   trimmer  owes   it    to   himself   to   take   such   action 
because   one  of   his   chief   considerations  should    be   to   keep 
:    expenses. 

September. 

September  is  the  butler  itfa   between  Summer  and 

Autumn  in  the  dry  goods  business;  am!  because  u  i- 
to   brin-    the    tall   and    Winter  things   into   view    i-   no 
son  why  you  should  Fi  rgel  entirely   the  left-overs  ol  Sum- 
mer.     You   maj    live   in   a   (lunate   where     there   i-  still 
much  prospect  of  warm  weather,  and  it   the  spell  has  Ii  ■    i 
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particularly   long   ii    may   result    in   a   general    replenish- 

menl    of   j pics'   needs.      Save   a   little   corner  of  your 

regular  store  news  for  the  Bummer  left-overs,  and  lei 
the  prices  be  so  emphatic  as  to  attract  attention. 

Don't  figure  that  il  is  besl  to  hold  them  over  for  an- 
other season  and  get  more  money  out  of  them. 

That  is  a  mistake, 1  idea.     'I  here  are  very  lew  articles 

where  such     a    rule   liolds     g 1.      Depreciation     works 

rapidly,  while  you  are  asleep  and  while  you  are  awake. 
And  you  must  be  very  much  awake  to  keep  outside  ds 
clutches. 

It  is  time  now  to  he  up  and  doing  lor  b'all.  There 
has  been  little  need  of  it  before;  there  is  such  a  thing  as 


'*  ^v  '/■ 


'    t     .      * 


*     '.       <     'J 


Illustration  No.  i. 

being  in  too  big  a  rush.     There  is  nothing  particularly 

meritorious  about  extremely  early  openings;  sometimes 
they  do  you  more  harm  than  good-.  The  novelty  wears  off 
before  Hie  selling  sets  in  and  that  is  just  what  you  want 
to  avoid. 

Sparkle  With  Originality. 
Every   minute   of   your   store    lite    from    now    through 
Septemb'er  ought    to   sparkle   with   originality.      Conceve 

every  plan  you  can  to  yet   folks  coming  your  way.      If  your 


Kail  goods  are  right,  that  will  go  a  long  way  toward  ac- 
complishing your  object.  Get  into  the  novelty  business 
enough  so  that  your  townspeople  will  know  that  you  are 
up  ami  doing  and  not  taking  naps  in  the  lay  time.  Show 
a  few  of  the  things  that  are  attracting  comment  in  other 
cities  a  i'^w  may  serve  your  purpose.  Get  them  into 
the  window,  and  admiring  glances  will  beam  upon  them 
from  every  side.  Your  neighbor  down  the  street  who 
doesn't  watch  things  closely,  has  not  secured  any  late 
novelties  perhaps  and  you  are  one  step  ahead  in  the  race 
for  favor— another  point  gained.  Jf  (he  buying  com- 
munity find  one  novelty  in  your  store,  th'V  will  come  to 
look  for  more,  and  there  is  no  line  of  good  but  what  fur- 
nishes something  worthy  and  attractive.  Busy  minrts 
and  nimble  lingers  are  thinking  and  working  for  such  as 
you  every  minute  of  the  day.  Skill  helps  them  to  execute 
and  it  is  all  for  you;  did  you  ever  stop  to  think  of  that? 
If  you  don't  grasp  the  plums  somebody  else  will,  that's 
certain. 

Employes  Help. 

Encourage  those  about  you  to  exploit  ideas  to  you. 
Every  head  is  entitled  to  a  think,  and  a  good  many  of 
them  may  do  your  business  good.  We  too  often  under- 
estimate the  importance  of  those  around  us.  The  .$7.1)0 
a  w'eck  man  may  be  a  genius  after  all.  You  can  never  tell 
until  you  give  him  a  chance,  and  remember,  he  is  entitled 
to  one,  if  you  are  paying  him  good  money  for  his  services. 

To  illustrate  more  clearly  my  meaning  the  following 
will  suffice. 

In  the  early  days  of  railroading  the  section  men  had 
great  difficulty  in  making  the  rail  joints  rigid  and  for  that 
reason  the  continual  pounding  of  the  ear  wheels  made 
every  joint  sink  and  resulting  in  an  uneven  road  bed. 
Various  plans  were  tried  without  success,  when  one  day 
Pat  said  to  the  foreman  "  Phy  don't  they  sthrap  'em?" 
The  foreman  heard  the  remark,  caught  the  idea,  patented 
il  and  for  years  enjoyed  a  royalty  of  2c  per  paid  on  every 
pair  used;  and  the  strapped  joint  is  now  familiar  to  every 
(,ne  who  looks  at  a  railway  track.  Learn  from  those  near- 
est  you! 

USE   FOUR  OWN  WINDOW. 

\  T  j  ITH  their  window  space  at  their  disposal  to  use  as 
VV  they  please,  the  merchant  is  too  apt  to  place  too 
low  an  estimate  on  its  value.  Perhaps  from  a 
sense  of  its  object,  ne  uses  some  endeavor  to  fill  the  space 
with  the  goods  he  is  selling,  or  it  may  be  vvm  the  knowl- 
edge that  his  competitors  are  doing  so.  He  may  dress 
his  window  simply  because  it  is  there  and  must  be  tilled, 
or  he  may  have  some  faith  in  its  selling  powers.  But 
whatever  his  reason,  he  too  often  treats  it  in  a  half- 
hearted way,  as  though  it  was  a  disagreeable  necessity 
rather  than  a  valuable  opportunity. 

But  if  a  circus  is  coming  to  town,  or  the  theatre  is  en- 
gaged for  the  week,  or  the  church  is  giving  a  social,  or  a 
lacrosse  match  is  coming  off,  those  who  have  the  adver- 
tising of  the  event  to  k  ok  after  are  not  slow  to  show  ho.v 
great  a  value  they  attach  to  n  couple  of  square  feet  of  the 
window  space.  They  know  that  there  is  scarcely  any 
method  of  advertising  that  is  so  effective  as  these  few 
feel    they  can  secure  from  the  local  merchants.      Almost 
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NO-  30      6  AND  8  FT 

DISPLAY  CASE 

This  handsome  Silent  Salesman  t  ase,  IS  in<  hes  high, 
•2>\  inches  wide,  receding  base,  sliding  glass  doors,  two 
finished  wood  shelves  in  hand-polished  gulden  oak  and 
with  Plate  Top  Beveled,  ffi.00  per  ft.;  with  double- 
strength  glass  top,  $4.00  perft.  Boxed  F.O.B.  Detroit. 

THE  REID  MFG.  CO., 

Detroit,  Mich. 

I'llMIMU     JOBBING  CO.,  Lock-Box    347, 

WINDSOR,    (IM.,    V<|.  nls. 

Write  for  Catalogue. 


A    Substitute    for    TNA/ints. 

Tape,  containing  your  advertisement,  is  much  neater  and  yet 
very  reasonable  in  price. 

A.  T.  Porter  Importing  Co.,   232  McCill   St.,    Montreal 


Telephone:    4519    Holborn. 


G00Ds«sWIN 


ORDERS 


WHEN   IN   LONDON 

CALL  AT 

119  Charterhouse  „, 

AND   SEE  1 
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the  first  tiling  they  do  is  to  solicit  the  stores  for  their  per- 
mission to  post  up  i  few  dodgers  or  bills  thai   telJ  when 

ami  where  the  event  i  (ems.  and  a  few  details  in  i ec- 

tion  with  it.     They  Knew    thai   there  is  no  spot   in  town 
more  likely  to  attract  t ho  eyes  of  the  citizens  than  the 

show     window. 

The  inconsiderable  value  placed  on  the  window  by 
the  merchant  is  taken  advantage  of  by  these  advertising 
agents,  and  in  most  cases  they  find  it  of  little  difficulty 
to  obtain  the  desired  space,  providing  it  is  not  too  Large, 
and  the  event  of  such  I,  nature  as  to  interest  the  merchant 
himself.  The  bribe  offered  is  almost  always  a  free  ticket 
in  the  case  of  a  circus  or  play,  but  in  local  entertainments 


,  — 


• 


BM 
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/ 


,  Illustration  No.  2. 

and  games,  there  is  nothing  given  at  all,  the  agent  count- 
ing upon  the  storekeeper's  unwillingness  to  refuse  the  in- 
sertion of  such  a  bill.  In  fact  the  poor  merchant  is  in 
such  cases  usually  held  up  for  a  few  tickets  at  the  same 
time. 

If  the  merchant  s.arts  to  allow  this  setting  up  of  ad- 
vertising bills  and  posters  in  his  window.  lie  will,  in  some 
towns,  find  that  he  .s  seldom  without  one  or  two  defacing 
his  store  front.  There  are  many  who  allow  only  the  in- 
sertion of  announcements  of  events  of  particular  local 
interest,  such  as  a  chinch  entertainment  or  a  game,  and 
this  is  much  to  be  preferred  to  a  promiscuous  permission, 
where  a  choir  concefl  and  a  melo-drama  are  advertised 
side  by  side.  Hut  .he  only  safe  method  is  to  forbid  the 
placing  of  a  bill  or  dodger  of  any  kind.  The  window  be- 
lt nvs  to  Hie  1nercl1a.it  and  is  his  most  useful  advertise- 
ment,— accordingly  it  should  not  be  sold  at  anj  price,  nor 


given  away  for  any  cause.  By  establishing  i lie  precedent 
of  refusing  all  advertising  matter  the  annoyance  of  peti- 
tioners  for  a   small  space   will  soon  be  stopped. 

II  it  were  for  no  ether  reason  than  that  very  few  c  t 
these  bills  are  works  of  art,  and  none  of  them  impr iva 
I  he  window,  it  would  be  sufficient  to  warrant  a  refusal. 
But  there  is  in  addition  to  this  the  fact  that  tin-  more 
space  that  is  occupied  by  a  poster  the  less  space  there  is 
ti  show  goods,  and  the  less  they  are  to  be  seen.  Cir-us 
and  theatre  dodgers  are  invariably  an  eye  sore  and  no 
store  can  afford  to  have  its  front  defaced  with  unsightly 
bits  of  paper  covered  with  vari-colored  pictures  that  are 
offensive  to  the  eyes  of  most  of  the  townspeople. 

And  one  of  the  most  serious  objections  to  this  disposal 
of  the  window  space  is  the  losing  of  caste  which  results 
to  any  store  that  allows  it.  No  first-class  place  of  busi- 
ness in  any  town  or  city  will  hesitate  to  refuse  any  and 
every  agent  that  ca'.ls,  for  they  are  well  aware  of  the 
"cheap"  impression  given  by  a  window  rilled  with  bills. 
A  customer  is  going  t..  deal  where  business  is  business, 
and  where  interest  in  business  is  displayed  at  every  turn. 
He  will  trade  where  an  effort  to  obtain  his  trade  is  ap- 
parent, and  where  events  outside  of  the  business  circle  of 
the  store  are  kept  outside.  A  store  that  retains  its  win- 
dow space  for  the  purpose  for  which  it  was  built,  will 
have  far  greater  prestige  among  the  resi'dents  of  the  town 
than  the  one  that  thinks  so  little  of  this  space  that  it  is 
willing  to  dispose  of  it  to  any  advertising  agent  that  asks 
for  it. 


THE  ILLUSTRATIONS. 

Illustration  No.  1.— Dress  goods  drape.  The  stand  is 
live  feet  high  and  eighteen  inches  wide  on  top.  Over  this 
is  draped  a  piece  of  colored  silk  velvet,  veiled  with  a  fine 
all-over  lace.  A  large  puff  for  the  top  is  papered  in  the 
centre  of  a  dress  length  and  the  ends  are  allowed  to  drop 
to  the  floor  on  each  side,  forming  a  verv  effective  design. 

Illustration  No.  2.— Dress  goods  or  art  muslin  drape. 
'i  he  stand  is  five  feet  high  with  a  brass  curtain  ring  on 
top.  Across  the  stand  fifteen  inches  lower  is  an  oak  rod 
with  a  curtain  ring  on  each  end.  Drape  the  stand  first 
and  finish  the  ripple  on  the  floor,  then  earrv  the  material 
up  and  push  it  through  the  rear  of  the  ring  to  the  left, 
then  through  the  top  ring  and  afterwards  through  the 
ring  to  the  left.  Drape  out  on  the  floor  in  nice  folds,  be- 
ing careful  to  make  the  side  drapes  balance  in  width  and 
length. 


BURGLARS  FOR  COLD  WEATHER. 
A  daring  burglary  was  perpetrated  on  the  night  of 
August  f)  at  415  St.  Lawrence  street,  Montreal.  The 
premises  are  occupied  by  Mr.  [{.  Davis,  who  does  busi- 
ness under  the  name  of  the  Up-to-Date  Fur  Co.  The 
garments  stolen  were  fur  coats,  and  collars  and  a  num- 
ber id'  pidts  totalling  close  to  $1,200.  They  were  discov- 
ered loading  their  booty  on  a  hand  cart  but  made  good 
their  escape  with  the  furs  in  tow. 

COTTON  COMPANY  EXPANDS. 
At  a  recent  meeting  in  Quebec  of  the  directors  of  the 
Montmorency  Cotton  Co.,  it  was  decided  to  erect  a  bleach- 
ing plant  in  connection  with  their  mills  at  Montmorency 
Tails  to  manufacture  white  cotton  for  the  home  market. 
The  building  and  plant  is  to  cost  $50,000. 
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DYEING  -COY. 


CANADA'S 

Largest  Dyeing  Establishment 

NO  EXAGGERATION    Our   statement,    alto   rut  of 
li  abeolntelj  true  And  utiexagReraten' 

We  can  save^ou  many  a  dollar  by  re  dyeing,  press- 
Ing  and  Qnlahlng  old  itocki,  making  tiicm  e'l'ial  to  new 

\  specialty  made  Ol  Dress  Omuls.  Clolh.  Tweeds, 
Drills,  Ducks.  Cotton.  Velveteen.  Hosiery.  Varna, 
Otovea,  Braids,  also  Feathers,  .silks.  Velvet*,  Ribbons 
Laces  etc. 

All  work  guaranteed  aneqnalled. 
Special  ratei  t,>  the  trade. 
Bend  fur  price  Hit. 

BRITISH  AMERICAN  DYEING  CO. 

Gold   Medalist  Dyers  Joseph  Allen.  Manager 

MONTREAL     TORONTO.  OTTAWA,  QUEBEC,  Canada 


Alterations    to    Store    Fronts. 


Now  is  the  Time. 
Do  not  leave   until  winter. 
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LINOLEUM 

44 Made  in  Canada" 


Our  new  plant  for  the  manufacture  of  this  line  of  goods  is  now  in  full  opera- 
tion and  we  are  turning  out  Linoleum  the  equal  of  any  imported. 

PROMPT  DELIVERY  is  made  a  special  feature,  one  worthy  of  the  con- 
sideration of  all  dealers. 

f  IVE  QUALITIES— A,  B,  C,  D,  and  E,  in  both  printed  and  plain. 

Our  reputation  and  experience  in  the  manufacture  of  Oilcloth  is  a  guarantee 
as  to  the  quality  of  any  goods  we  offer  the  trade. 

Buyers  are  invited  to  inspect  our  new  lines  before  placing  their  orders 

for  import. 


Samples  of  our  Standard  Lines  for  Fall,  comprising  floor,  Table,  Stair, 
Enamelled,  Carriage  and  Linoleum,  are  now  in  the  hands  of  the  Wholesale 
Dry  Goods  Trade. 

We  also  manufacture  DECORATIVE  BURLAPS,  Oil-Coaled  and 
Double-Sized,  an  economical  and  most  attractive  wall  covering.  Can  be  washed, 
and  from  a  sanitary  point  should  be  used  in  every  house 

THE  DOMINION  OILCLOTH  COMPANY,  LIMITED 


Office  and  Works 


MONTREAL 
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<^*         CARPETS        w    «^  j^     CfOCKERY 
CURTAINS     J\  II    II     UPHOLSTERY 
WALL-PAPER  A£T  FURNITURE  DECORATION 

ECORATfOn 


CARPETS 


FALL   BUSINESS. 

DURING  the  month  of  September  !he  Fall  carpet 
season   will   open   up  and   eonti  me   tor  aboul 
two  months,     t'he  volume  oJ  business  done  at 
this  time  is  of  varying  proportions,  some  mer- 
chants asserting  thai   their  trade  in  this  line 
al  iliis  Beason  is  very  satisfactory,  while  others  do  Bucb  a 
small  amount  as  to  discourage  them  in  doiag  special  buy- 
ing for  Kail • 

The  number  of  carpel  sales  during  this  season  depends 
:  great  deal  upon  the  districl  it  is  true,  bu'  more  of  it 
is  the  result  •  ►  t"  the  attitude  of  the  merchant  than  he  i- 
willing  to  allow.      The  stock   that   is  not    replenished   is 

Mire  to  meel  with  1 r  sale-,  irrespective  of  the  demand 

in  the  community;  the  less  the  merchant  buys  the  less  he 
sells.  Hi-  heedlessness  to  possible  demand  and  his  lack 
of  preparation  for  it.  will  discourage  what  little  mighl 
come  his  way. 

Certainly  where  the  demand  is  very  small  he  would  be 

foolish  to  indulge  in  a  large  stock,  hut  he  should  lirst  try 
to  see  what  can  he  don,.,  before     he  unqualifiedly     turns 

<'owu  the  traveler  for  Pall  carpets.  It  is  altogether  like- 
ly that  if  a  few  new  pieces  were  added  to  the  stock  re- 
maining from  Spring,  sales  would  be  larger. 

The  opinion  that  the  rail  season  should  be  used  to 
dispose  of  Spring  remnants  is  based  <>n  experience,  hut 

remnants   Will    never  sell   as   well    as   when   mixed   up   with 

lew  goods,  in  carpets,  'lie--  g is  or  in  any  ether  line  of 

'.!>  goods.  .\  strong  effort  should  he  made  to  gel  rid  of 
old  stock,  and  it  is  in  this  that  lies  the  principle  value 
ot  the  Pal]  carpet  season. 

However   small    the    demand    may    he.    attention    should 

be  paid  to  thi'  carpel   room.  Fixtures  should  he  in  place 

a;  tor  Spring  and  rolls  should  he  neatly  I'.nie  up  and  Bel 
in  position.  Tin1  window  display  should  not  be  neglected 
and  the  same  can  lie  said  of  the  advertisement  in  the  local 
papers.  It  will  lie  found  that  the  amount  of  business 
transacted  will  depend  largely  upon  the  merchant's  en- 
thusiasm and  belief  in  his  ability  to  sell.     Th<  re  are  com- 


munities which   ha  i    been   in  the  habit   of  buying 

dining   the    Fall   simplj    because  they  have   not    been   en- 
couraged  nor  their  attention   directed   to   it. 

The  slowues-  o|  this  Beason  in  carpets  i-  very  difficult 
ie  lerstand,  since  everj   argument   goes  to  prove  it   to 


F  ROM 

as.  Kerr  &  Co. 

DRY  GOODS  AND  HOUSE 

FURNISHINGS, 

326  330  Karn  Si     Oi  i  aw  a. 


.yds. 


No.  873 

yds   laid  by 

Carpet  layer  must  present  tin's  cluck 
when  asking  settlement. 

No.  873. 

yds   sewed  by   

Carpet  sewer  must  present  this  cluck 
when  asking  settlement. 


No    373.  Date 

yds  carpet  delivered  t>> 


Sewed  by 
Laid  by... 
onler  No. 


I,(    the  most   suitable  time  of  the     year.      Farmers  have 

icore  ' ey  to  spend  in  the  Fall  and  are  not  as  busj   as 

in  the  Spring.  The  Winter  season  is  just  approaching. 
when  the  home  should  look  as  bright  and  fresh  as  possible. 
The  Spring  just  precedes  a  season  when  carpets  are  no! 
ssary  and  in  fact  are  being  more  and  more  discarded. 
The  only  reason  that  Spring  is  so  popi  irpel  buy- 
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nig  is  that  house  cleaning  is  largely  done  at  that  time  and 
the  laying  of  carpets  is  little  extra  trouble. 

Merchants  whose  trade  in  Fall  is  successful  often  as- 
cribe it  to  their  efforts  to  capture  it.  Special  sales  of 
remnants  is  a  good  way  to  attract  customers  to  the  ad- 
vantages of  buying  a1  this  tune.  A  popular  inducement 
is  to  sew  and  lay  the  carpel  free.  This  costs  only  a  lew 
cents  a  vard  and  is  appreciated  much  more  than  the  same 
amount  of  reduction  in  the  price.  It.  is  the  trouble  of 
laying  the  carpet  thai  prevents  many  a  sale  in  Kail  and 
te  have  this  off  their  minds  means  a  great  deal  to  buyers. 
A  few  carpetnien  sew  and  lay  the  carpets  for  nothing  dur- 
ing the  entire  Fall  season.  A  good  card  for  keeping  track 
of  this  part  of  the  work  is  shown,  each  seel  ion  being  de- 
tached and  returned  to  I  he  office  by  the  employe  interested. 


CANADIAN  LINOLEUMS. 

''ptlK  Dominion  Oilcloth  Co.,  Limited,  Montreal,  has  re- 
cently installed  a  complete  plant  for  the  manufac- 
ture of  linoleum.  This  is  a  branch  of  manufacture 
which  has  hitherto  not  been  attempted  in  Canada,  owing 
to  the  large  and  expensive  plant  necessary  to  produce 
satisfactory   goods. 

One  of  the  difficulties  overcome  by  the  manufacture  of 
this  commodity  in  Canada  will  he  the  delays  and  disap- 
pointments so  often  occasioned  in  obtaining  imported 
goods.  Foreseeing  this  the  Dominion  Co.  are  making  a 
specialty  of  prompt  shipment.  Again,  the  fact  of  Can- 
adian capital,  labor,  and  material  being  employed  is  a 
feature  which  appeals  to  many  loyal  Canadians. 

The  reputation  which  the  Dominion  Oilcloth  Co.  have 
enjoyed  in  former  years  as  manufacturers  of  oilcloth  of 
high  quality,  is  a  guarantee  that  anything  they  offer  the 
trade  will  be  strictly  first-class. 

They  are  at  present  manufacturing  five  qualities — A, 
B,  C,  I)  and  E,— both  plain  and  printed,  and  a  very 
choice  line  of  samples  are,  now  in  the  hands  of  the  whole- 
sale trade. 

The  company  have  expended  a  very  large  sum  in  the 
establishment  of  this  new  plant,  confident  of  the  future  of 
the  industry  in  Canada.  Besides  purchasing  expensive 
machinery,  it  has  been  neeessarv  to  increase  their  building 
accommodation  considerably,  the  last  addition,  now  in 
course  of  construction,  being  a  warehouse  175x130  feet. 
Their  present  plant  occupies  an  Immense  area  of  nui.d- 
ings,  situated  on  both  sides  of  Parthenais  street,  be- 
tween  St.   Catherine  and    Notre   Dame  streets. 

USES  FOR  TABLE  OILCLOTH. 

SOME  time  ago  a  talde  oilcloth  company  offered  prizes 
to  their  customers  who  could  offer  the  most  useful 
suggestions  on  new  uses  for  table  oilcloth.  The  best 
of  these  the  company  afterwards   issued   m   a   calendar: 

Wall  covering— kitchens,  pantries,  bathrooms,  halls, 
etc. 

As  a  filling  around  rugs.  Covering  floors.  (Proper 
design  to  be  selected.  ) 

Extra  lining  tor  fine  carped s  and  rugs,  dust  and  moth 
proof . 

Covering  screen  doors  in  Winter  for  storm  doors. 
(Wood   pattern   with   brass  tacks.) 

A  bag  to  protect  furs  and  woolens  during  the  Sum- 
mer; for  lining  old  trunks  and  boxes.  Moth  and  dust 
proof . 


Squares  for  under  dining-room  table. 

b'or  use  under  sheets  and  blankets  in  case  of  sickness, 
child's  bed,  operating  cloth,  etc. 

Covering  hotbeds,  young  plants,  etc. 

Drying    fruit— covering    at    night    to    prevent    moisture 
and   heavy  dew    from   banning   fruit. 

Substitute    lor    tarpaulin    cloth— grain    ana    haystack 
covers. 

To   wind   around   young  shrubs  and   fruit    trees   to  pro- 
tect  them  from  woodchucks  and  rabbits. 

Wrapping  silver— spoons,   forks,  dishes,  etc.    Prevents 
tarnish  . 

For  covering  books  —school,  library,  cook  books,  etc. 

Loose  capos  for  home   wear  on   rainy  days. 
■  Aprons  for  scrubbing,  chemical   lactones,  canning  fac- 
tories,  laundry,  etc. 

Lap   robes,   lining   buggy   robes,   ram   covers  for  horses. 

Shaped    covers    for   coal    range    in    Summer;    gas   range 
in   Winter.     Prevents  rust,  etc. 

Covers  for  milliners'  bat   boxes,  etc. 

Covers  for  oil  paintings,  line  pictures,  etc.,  in  Summer. 

For  placing  under  window  sashes  when  house  is  closed. 
lo   keep  out    dust    and    ram;    weather  strips,   etc. 

For  covering  rural  route  mail  boxes. 

For   covering   instrument    cases,    stringed    instruments, 
sewing    machines   and    typewriters,   card    tables,   etc. 

Covering  for  hunters'  guns  and  ammunition. 

For    workingmen's    pants    and    coats    in    tobacco    dis- 
tricts. 

Dressing   sacques   for   ladies    when    washing   hair. 

Ping  pong  covering  for  dining-room   table. 

.Mattress    covering    (buttons    or    hooks).       Keeps    out 
dust. 

Bed   covering   between  quilts  or  blankets.      Keeps  out 
cold. 

Covering  for  bed   springs.      Keeps  out   dust. 

For  covering  bread   while  rising. 

For  covering  backs  of  mirrors  to  prevent   quicksilver 
peeling  off. 

For  covering  showcases,  farmers'  wag  ins,  etc.  —  rainy 
weather. 

For  covering   stalls  of  poultry   dealers. 

Ladies'   working  gloves;   gloves   and   mittens  for  work- 
lngmen,   teamsters,    farmers,   etc. 

Iron    holder,    lo    protect    the    hands;    scissors   case. 

Sponge  pockets  for  bathroom;  sponge  bags  for  travel- 
ing. 

Wall    pockets  for  comb   ami    brush,   soap.  etc. 

Picture    matting.      Chair    bottoms.       Bench      cushions, 
porch    seats,   etc. 

Chair    covers  — barber,    dental    and    reclining    chairs. 

For    decorating    boxes    for    plants    on    porches    and    in- 
doors. 

Lse  under  splashes  and    waslistand   covers;  water  pro- 
tection . 

Enclosure   for   back    porch    in    Winter,   storm   vestibule, 
etc. 

Cover  for  piano  in  halls  and  churches. 

Substitute    lor   tar   paper   on    roofs   of   verandahs,    etc., 
witli   a   rough   coat    of  paint. 

lse   under   paper   tor  gravel   roofs,   etc. 
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Geo.  H.  Hees,  Son  &  Co. 


LIMITED 


HAVE  IN  MOCK   NEW    ARRIVALS  OF 


Cushion  Tops.  Lace  Panels  for  Doors. 

Bobblnct  and  Muslin  Curtains,  01  R  own  make,  New  Designs 

Lace  Curtain  Materials,  ail  kinds. 

New  Patterns  of  Tapestry  Curtains  and  7ab/e  Covers. 

New  Patterns  of  Chenille  Curtains  and  7a5/e  Covers, 

oik  own  MAKE,  at  Special  Prices. 
Silk  aiul  COttOn    VelOUrS,   plain  and  new  fancy  designs. 

Couch  and   Furniture   Covers,   new  designs  from  our  own 

lOOWS,  and  also  latest  attractions  in  Imported  Lines  of  these  goods 

LACE  CURTAINS. 

We  make  a  specialty  of  Lace  Curtains,  and  cany  in  Stock 
ready  to  deliver  an  immense  quantity  of  these  goods,  from 
20  cents  to  $30.00  a  pair.    Having  bought  many  of  these 
saleable  goods  before  the  advance  in  price,  we  are  giving  the 
benefit   to  our  customers.      Please  compare  our  Lace  Curtains 
and  prices  and  you  will  find  it  to  your  advantage  to  buy  fromus. 


Window  Shades,  Curtain  Poles  and  Fixtures,  Brass 
and  Metal  Goods,  and  a  full  stock  of 
Upholsterers'  Supplies. 


X.]',.— We  sell  these  goods  at  a  price  that  affords  the   RETAILER    LARGE 
PROFITS 


GEO.  H.  HEES,  SON  &  CO., 


TORONTO,     OIMT. 

MONTREAL  WAREHOUSE,  No.  20  St.  Helen  St. 


LIMITED 
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For  use  under  stores. 

A  cheap  bathing  suit  case.  Bathing  caps.  School 
hags . 

To  cover  a  wash  when  carrying  it  home.  Clothespin 
sacks,  nail  sacks,  etc.      To  line  clothes   baskets. 

Skirt    lacing    for    ladies'    dresses,    etc. 

Window  shades  kitchens,  factories,  etc.  Colored 
lack).       Porch    shades. 

Farmers'  hays  for  carrying  merchandise  in  rainy 
weather. 

Developing  trays   for   photographers. 

Portable  Light  frame  dark  room  for  photographers'  use. 

Doilies  for  potted  plants,  etc.     ■ 

Lining  show   windows,  jewelers'  cases,  etc. 

For  lining  icehouses,  vegetable  and  fruil  cellars,  damp 
walls,  etc. 

Lining  between   Boors,  bathrooms,  etc. 

Waterproof  lining  for  partition  next   to  water  pipes. 

Chest  protectors. 

For  covering  cheap  tables  in  clothing  factories,  etc. 

Shower  bath   curtains. 

Wrapping  for  campers'  bedding,  etc. 


Waterproof  and  warm  interlining  for  a  cheap  frame 
building. 

Interlining  in  sleeping  bags  used  by  campers;  canopy 
for  outdoor  swing. 

Pillow  tops— prevents  leathers  from  working  through. 
Porch    pillows,    outdoor    pillows,    etc. 

Awnings  for  kitchens,  hack  porches,  launches,  etc. 
( 'overing  tents. 

Temporary  covering  from  sun  and  rain  for  picnic 
parties. 

Collapsible  water  buckets.      Feed  hags  tor  horses. 

Lining  chicken  houses.  Oilcloth  chicken  coops  for 
shipping  purposes. 

For  wrapping  water  pipes  — cloth  side  next  to  pipe- 
as  a  protection  against  freezing. 

Braid  for  floor  oilcloth  edges  when  tacking  to  the  floor. 

Substitute  for  fear  paper  around  the  lower  portion  of 
house  in    Winter. 

For  covering  floor  of  show  windows.  For  covering 
porch  floors. 

Partition  when  tearing  down  walls  — water  and  dust 
proof . 


WALL     PAPER 


PRESENT  DAY  MURAL  DECORATIONS. 

By  Arthur  Seymour  Jennings. 

THE  public  taste  in  mural  decoration  fluctuates  al- 
most as  much,  if  not  as  rapidly,  as  that  in  ladies' 
dresses.  The  requirements  of  to-day  are  very  differ- 
ent from  those  of  ten  years  ago,  and,  no  doubt,  in  an- 
other decade  other  and  dissimilar  styles  will  be  in  vogue. 
Indeed,  the  demand  for  novelty,  while  not  so  pronounced 
in  England  as  it  is  in  some  countries  abroad— the  United 
States,  for  example— is  very  real,  so  that  art  students 
and  designers  may  always  be  reasonably  sure  of  finding  a 
market  for  their  work,  provided,  of  course,  that  it  is 
novel  and   really  decorative. 

We  may  leave  aside  from  present  consideration  those 
features  of  modern  decoration  which  have  proved  to  be 
but  shot  (lived,  and  direct  our  attention  to  the  styles 
which  have  remained  in  favor  for  a  long  time,  or  appear 
to  be  likely  to  do  so. 

Taking  wall  papers  in  their  various  grades  first,  the 
question  has  often  been  asked  whether  the  fashion  is  set 
by  the  manufacturers,  or  whether  it  is  distinct  demand 
on  the  part  of  the  public.  Probably  each  contributes  to 
the  result.  The  wall  paper  manufacturer  who  produces  a 
new  style,  or  a  series  ol  hangings  quite  out  of  the  ordin- 
ary run,  usually  "makes  haste  slowly."  The  production 
of  a  single  new  design  means  the  risk  of  not  a  little 
money,  as  the  cutting  of  the  blocks  or  cylinders  from 
which  the  design  is  printed  is  somewhat  expensive.  For 
this  reason  only  a  tew  patterns  that,  are  distinctly  novel 
are  brought  out  in  one  season.  If  they  meet  with  favor 
—if  the  sales  justify  it— the  "line"  is  largely  increased 
the  following  year. . 

It  is  worthy  of  note  that  a  custom  of  the  wall  paper 
trade,  widely  followed,  is  to  reprint  a  selection  of  cer- 
tain designs  every  thirl  \  years  or  so.  At  present  there  is 
a  demand  for  pearl,  white  moire,  and  striped  papers  that 
were  popular  in  the   "sixties." 


We  may  now  consider  the  new  styles  which  are  most 
sold  to-day,  and  first  among  these  must  be  placed  "in- 
grain" papers,  or  those  which  are  colored  in  the  pulp 
from  which  the  paper  is  made.  This  class  of  paper  is 
usually  either  quite  plain,  or  printed  with  a  stripe,  or 
with  a  small  dotted  pattern  technically  known  as  "pow- 
dering." This  pattern  is  almost  always  printed  in  the 
same  color  as  the  ground,  but  a  little  darker.  Often  the 
difference  in  tint  between  ground  and  pattern  is  so  small 
that  the  design  can  hardly  be  discerned.  The  wide  use 
of  these  plain  or  nearly  plain  papers  is  generally  ad- 
mitted to  be  one  of  the  best  evidences  of  the  process  of 
applied  art  in  mural  decorati6n  in  recent  years. 

It  may,  at  first  sight,  he  thought  that-  the  use  of 
plain  papers  does  not  give  much  encouragement  for  the 
artist.  As  a  matter  of  fact,  however,  they  are  but  rarely 
used,  excepting  in  conjunction  with  a  comparatively 
bright  and  often  elaborate  frieze.  The  reader  who  has 
studied  design  will  be  quick  to  understand 
why  this         combination       gives         such         satisfac- 

tory results.  We  will  take  a  well-furnished  dining-room 
as  an  example.  Here  we  probably  have  a  good  many  pic- 
tures upon  the  walls,  and  the  plain  background,  if  the 
pioper  hue  is  chosen,  forms  a  setting  or  foundation  for 
them,  which  adds  to  their  beauty  instead  of  detracting 
fiom  it,  as  is  almost  invariably  the  ease  when  a  con- 
spicuous pattern  is  employed.  The  "powdering"  design, 
so  unobtrusive,  yet  serves  to  nicely  break  up  those  por- 
tions of  the  surface  where  there  are  no  pictures,  while 
the  broad,  boldly-drawn  frieze,  probably  full  of  coloring, 
gives  a  fitting  cap  to  the  wall  surface,  and  forms  a  com- 
bination effective  and  decorative.  And,  be  it  observed,  it 
hardly  matters  how  strong  the  colors  are  in  the  frieze, 
because  it  is  above  the  line  of  pictures,  while  the  ex- 
panse of  plain  surface  will   probably  require  a  firm  color- 
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in;;;  in  order   to  produce  a   propel  balance  of  parts  and  a 
satisfactory    whole. 

It  is  in  the  design  of  the  frieze  that  the  artist  will 
find  his  greatest  opportunities.  We  do  not  now  refer  to 
tin  ordinary  patterned  frieze  or  border,  designed  on  what 
Mr.  Lewis  F.  Day  calls  the  "turn-over"  principles— that 
is,  of  a  pattern  having  its  left  and  right  identical— hut 
rather  to  that  class  of  design  which  is  most  sought  at 
the  present  time.  There  are  two  divisions  to  this  class, 
01  perhaps  they  might  he  more  properly  considered  quite 
separately.  The  first  is  the  "landscape  frieze,"  the  sec- 
ond   the     "hand-stencilled   frieze." 


COLOR  EFFECTS. 

Till']  study  of  color  effects  is  the  basic     study  of  the 
decorator's  art.     There  is  no  need  to  be  afraid  of 
color.      In    fact,   the   decorator  who     will   use   color 
freely,    (irmly   and    liberally,   and   will   induce    his   custom- 
ers  to  have  colors  use  1   according  to   his  tastes,   will   find 
the  homes  he  decorates  improved  TOO  ]>er  cent. 

Formerly  the  subdued  wall  papers  gave  no  character 
to  the  walls,  and  did  rot   help  out   the  other  home  decor- 


ations. Now  the  whole  room  is  enriched,  the  furniture 
is  given  a  positive  setting,  ami  there  is  a  reflection  from 
the  wall  paper  thai  ;i  eg  the  one  essential  of  all  the  de- 
corations of  a    room   positive   character. 

It  is  sometimes  a  liitle  difficult  to  convince  a  customer 

thai  hold  colors  are  t;:<  proper  ones  to  use.  Many  wo- 
men think  thai  washed-pul  comparatively  insipid  designs 
are  more  refined.  Eowever,  it  has  been  demonstrated  by 
even  green  and  blue,  which,  it  is  often  that,  will  hardly 
go  together,  can  be  made  to  harmonize  beautifully.  Colors 
seemingly  in  glaring  contrast  are  brought  together,  and 
we  find  harmony.  Put  together  properly,  they  are  rich 
and  in  nowise  obtrusive.  In  such  cases  we  will  gen- 
erally find  that  somehow  or  other  a  little  yellow  is  worked 
in.      Yellow  seems  to  be  the  color  that   links  all  others. 

Of  course  we  are  rot  in  favor  of  any  glaring,  incon- 
gruous effects  in  colors.  Bold  colors,  to  be  artistic,  must 
be  used  with  particular  care  to  be  in  harmony.  The 
tendency  toward  such  forms  of  richer  harmony  is  growing 
stronger  and  the  demand  for  bold  designs  and  strong, 
striking  colors  will  be  even  greater  in  the  future  than 
now.  — Painter  and  Decorator. 


CHINA     AND     GLASSWARE. 


OPEN  STOCK  PATTERNS. 

i  \  /I  Y  experience  with  open-stock  patterns,"  commentc 
|Y|     the   uptown  buyer,   as  he  called    the   writer's     a 


' '  IV  /I  *   experience  witli  open-stock  patterns,"  commented 

tent  ion  to  a  table  heavily  laden  with  these 
goods,  "has. taught  me  that  careful  judgment  in  selecting 
must  be  exercised.  Too  many  buyers,  carried  away  by 
the  increasing  popularity  of  open-stock  lines,  choose 
pat  terns  with  little  or  no  consideration  of  the  present  or 
future  requirements  of  their  patrons.  They  seem  to  think 
that  any  thing  in  open  stock  will  move,  and  if  disap- 
pointed they  sweepingly  denounce  the  selling  proclivities 
of  the  patterns  in  general. 

"In  ordering  an  open-stock  line  the  buyer  should  re- 
member that  he  is  virtually  inaugurating  an  endless  chain 
of  china.  The  moment  he  or  his  assistants  make  a  sale, 
that  pattern  becomes  a  permanent  adjunct  of  his  display. 
lie  must  be  ever  afterwards  prepared  to  replace  a  missing 
or  damaged  piece  of  that  particular  set,  no  matter  if  it 
has  been  dignified  by  but  one  order.  It  can  be  readily 
seen,  therefore,  how  easily  a  buyer  might  burden  himself 
with  a  lot  of  'dead  stock'  merely  to  preserve  an  open 
stock  pledge  with  some  patrons  who  had  taken  kindly  to 
slow-selling   lines. 

"Do  vou  see  that  green  bonier  pattern  over  there  ?" 
the  buyer  inquired,  pointing  out  a  neat,  tasteful  design. 
"Yes,  that's  it.  Well,  I  thought  I  had'a  bad  one  in  thai 
pattern  for  a  long  time.  Why,  it  actually  lay  around  'Lis 
department  for  several  months  before  anv  one  ordered  it. 
About  that  time  I  had  begun  to  feel  rather  fearful  of  its 
future,  and  was  seriously  entertaining  the  idea  of  tailing 
it  away  from  mv  open  stock  assortment.  When  I  at  last 
heard  of  the  woman  visitor  who  had  honored  it  with  the 
initial  order  I  fell  rather  regretful,  for  I  had  been  con- 
vinced that  1  would  be  forced  to  maintain  possession  of 
it  for  the  sole  reason  of  fulfilling  our  contract  with  that 
lone  buyer.  Hut  after  a  time  some  one  else  condescended 
lo  order  it.  and  later  others  came  along,  until  now  it  is 
the  best    seller  among  all  mv   open-stock   lines. 

"That  one  instance,"  be  explained,  "merely  illustrates 
the   uncertainty    of   shoppers'    likes   and   dislikes,    and    indi- 


cates how  innocently,  too,  a  buyer  might  permanently 
burden  himself  with  an  open-stock  pattern  for  the  sake  of 
one  or  a   few  purchases. 

"But  the  buyer  who  selects  open-stock  patterns  judici- 
ously," lie  added,  "could  do  nothing  more  beneficial  to 
the  interests  of  his  house  than  to  establish  several  pat- 
terns in  his  department.  The  margin  of  profit  on  them 
is  considerably  larger  than  on  the  ordinary  dinner  service, 
which  is  quite  deserved  by  reason  of  the  much  greater 
risk  assumed.  I  have  found,  too,  that  the  ordinary  run 
of  shoppers,  when  they  become  fully  acquainted  with 
the  significance  of  an  open-stock  pattern,  waste  little 
time  in  deciding  upon  one  of  them.  To  my  mind  ilie 
popularity  of  the  open-stock  pattern  is  really  in  its  in- 
fancy. All  that  is  necessary  to  nurture  its  growth  is  the 
exercise  of  discretion  on  the  part  of  the  buyers,  who,  by 
ordering  patterns  that  will  prove  popular,  will  insure  the 
permanency  of  their  stay  upon  the  display  tables." 

NON-CRAZING  WARE. 

IT   goes   without    saying     that    the   wide-awake  croclcery 
dealer  has  discontinued  tilling  up  his  stock  principallv 
with   a   large  variety  of  dinner  sets,   but   instead     se- 
lects one  or  more  open  stock  patterns.     This  enables  li-in 
at   once  to   supply  his   patrons   with   just   as   few   pieces   as 
may  be  wauled   at    the  time  or  an   entire  dinner  set. 

While  some  discretion  is  generally  exercised  in  the 
selection  of  a  stock  pattern,  it  is,  however,  frequently 
based  only  on  price,  color  and  design  without  regard  to 
quality.  This  is  a  fatal  mistake.  The  first  recommenda- 
tion must  be  the  qualitv  of  the  ware,  and  not  until  that 
is  assured  should  other  considerations  come  into  play. 
The  necessity  of  having  the  best  obtainable  ware  is  quite 
apparent  when  one  reflects  but  a  moment  upon  the  object 
of  carrying  a  stock  pattern;  it  is  to  supply  patrons  with 
their  immediate  wants  whether  large  or  small,  and  at  the 
same  time  afford  them  an  opportunity  of  providing  them 
with  their  future  requirements  in  the  same  pattern,  shape 
and   color,   as  previously   supplied.     Now,   if  (he  ware  or- 
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We  are  getting  the  inosl 
gratifying  reports  from  the  "firing  line-" 
the  trade  is  enthusiastic  ovei   the  Staunton  Samples  for 
1904-5     and  is  showing  practical  appreciation  In  greatly  increased 
01  ders, 

"  THE  BEST  LINE  OF  SAMPLES  YOU  HAVE 
PUT  ON  THE  ROAD'  IS  THE  UNIVERSAL 
VERDICT 

If  you  have  not  already  placed  your  ordei   with  us,  you  are  taking 

no  risk  in  waiting  for  ;>  Staunton  Salesman     for  with  the 

best  line  of  samples  yet  to  inspect,  you  li;i\t- the 

best  yet  to  select  from. 


MANUFACTUIOS  TORONTO     CANADA 


A.R.  BURROWS  &  CO. 


—Manufacturers  of— 


Rug  Fringes, 
Carriage  Fringes  and 
Carriage  Dusters 

GUELPH,  ONT. 


Write  us  for  Samples  and  Prices. 


FALL 

GOODS 

ARRIVED. 


Brussels, 

VELVETS, 

TAPESTRIES, 

INGRAINS 

and 
ALL  ELOOR 
COVERINGS. 


Imperial  Carpet  Co., 

II  Front  St.  East,  TORONTO,  ONT. 


*ir»t»it»»»r»ifr»»»»»»)f»infif»t»»f»»»if«»»r»» 


DOWN  COMFORTERS 
WOOL  COMFORTERS 
COTTON  COMFORTERS 

BED    PILLOWS 
WHITE   CUSHIONS 
COSIES,    MUFF   BEDS.    Etc 


FANCY 
CUSHIONS 


J 

i 


FANCY 
COSIES 


PRICE    LIST   ON    APPLICATION  FEATHERS    BOUGH' 

The  TORONTO  FEATHER  &  DOWN  CO.,  Limited 


74    KING    ST.    WEST.    TORONTO 
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iginally  supplied  was  no1  of  good  quality,  no  matter  how 
iasi\  the  pattern  may  have  been,  the  customer  will  eithei 
not  come  hack  at  all,  or  come  dhlv  to  make  complaints- 
thai  ware  breaks  or  chips  too  easily  or,  worse  than  all, 
is  badly  crazed.  Handling  such  goods  there  is  hut  one 
result,  loss  of  business  to  the  dealer  and  disappoint  incut 
to  the  c ustomer. 


NEW  CHINA  FIRM. 
The  Fleming-Hutton  Co.,  Toronto,  have  been  granted  a 
charter  to  sell  and  deal  in.  as  manufacturers'  agents  and 
otherwise,  earthenware,  china,  lamps  and  glassware".  The 
share  capita!  of  the  company  is  {25,000  anil  the  pro- 
visional directors  arc  T.  ('.  Fleming,  Toronto;  F  W. 
Mutton,  A.  E.  Mutton,  \l,  A  Kumscv  and  S.  C.  Bartlett, 
all  of  St.   Mary's,  Out. 


BEDDING 


SELLING  GOOD  QUALITIES. 

EVERYONE  is  familiar  with  the  cotton  situation, 
and  it  is  generally  regarded  as  inevitable  that 
prices  must  soar  in  connection  with  the  past  ad- 
vances when  manufacturers  had  to  buy  raw  materia). 
Quotations  in  most  lines  had  to  be  advanced,  but  none 
reached  an  advance  comparable  to  the  jumps  of  the  raw 
material.  Bedding,  in  which  cotlon  plays  an  important 
part,  has  naturally  been  affected,  but  it  is  learned  mo 
serious  advances  were  made,  manufacturers  accepting  a 
loss  in  some  instances  rather  than  advance  prices,  Cotton 
batting  has  necessitated  some  advances  in  cotton  com- 
forters, which  are  supplied  by  the  home  market,  but  no 
serious  advance  is  recorded,  and  present  deliveries  are 
offered  at  old  prices.  With  the  gradual  drop  in  cotton 
retailers  have  shown  a  disposition  to  hang  off,  but  no 
drop  in  price  is  anticipated,  as  jobbers  and  manufacturers 
made  no  marked  advance.     - 

In  conversation  with  the  manager  of  a  large  bedding 
company,  the  question  of  the  supply  of  feathers  was 
brought  up.  The  Review  learned  that  the  vast  majority 
were  imported.  China,  Japan  and  other  Asiatic  countries 
supplying   it.      The   importation   of  such   enormous   quanti- 


ties could   certainly   be   materially   lessened    if   the   poultry 
fanners'  of    the   country      would     get    together   and    market 
their    feather    product.      The    prices,    paid    warrant    cat 
attention   to    this   line   by   progressive   farmers. 

In  reply  to  a  question  on  the  class  of  bedding  i  .  de- 
mand, this  manufacturer  replied  :  "It  is  gratifying  to 
note  the  gradual  evolution  of  the  consumer's  ideas,  al- 
though the  retailer  is  in  a  position  to  do  extensive  edu- 
cational woik  along  this  line.  In  fact  the  elimination  of 
cheap,  unsatisfactory  bedding  lies  completely  :n  his 
hands.     We  arc  constantly  urging  better  goods." 

In  this  connection  a  little  foresight  and  some  sM?h1 
ingenuity  on  the  part  of  the  retailer  should  suffice  to  |:ut 
the  trade  on  a  higher  plane.  Even  now,  after  a  most 
expensive  brass  bed  is  procured,  the  average  retailer  is 
content  to  let  the  question  of  bedding,  such  as  mattresses, 
go  without  careful  attention,  and  fostering  of  the  con- 
sumer's inherent  wish  for  the  best  of  mattresses,  etc.  If 
the  retailer  is  wise  enough  to  point  out  the  amount  of 
one's  lifetime  that  is  spent  in  bed,  as  well  as  the  increas- 
ed sanitary  effects  procured  from  good  bedding,  no  seri- 
ous difficult)  should  be  me*  in  selling  the  best  class  of 
goods.  Cheap  goods  are  unsatisfactory,  and  once  the 
better  class  is  introduced  the  increased  satisfaction  is 
bound    to   bring     permanent      connections 
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Just  as  good  as  Alaska 


>> 


is  what  our  competitors  say  of  their 

Eiderdown  Quilts  and  Cotton  Comforters 

Good  ! 

Glad  to  hear  it;  surprised,  too:  guess  they  mean   our  last  year's  line,  but 
are  too    busy   making    them    to    find    out.  It's  up  to   you    to   decide.  In 

the  meantime,  we  have  already  made  one  thousand  dozen  more  than  last  year's 
total — and    repeats   are  coming  merrily. 

Thanks  for  both  compliments. 


THE  ALASKA  FEATHER  &  DOWN  CO.,  Limited 

Factories  at  Winnipeg  and   Montreal 
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To  Our  Friends : 


The  reception  already  accorded  our  line 
for  1 904- 1 905  has  surpassed  in  every  way  our 
expectations,  and  we  wish  to  thank  our  many 
friends  for  their  support.  . 

Dealers  from  Coast  to  Coast  are  empha- 
sizing their  appreciation  by  substantial  orders, 
and,  as  we  are  fully  alive  to  the  merits  of  our 
products,  we  feel  confident  of  their  continued 
support. 

September  is  Exposition  month,  and 
should  you  be  in  the  city,  don't  fail  to  pay  us  a 
visit.  We  will  be  glad  to  see  you,  and  show  you 
through  our  Works. 

TiTe 

Menzie  Wall  Paper  Co. 

Limited 

Mead  Office :  96  King  St.  West,  TORONTO, 
f  actoru, :  New  Toronto. 


.-.3 


■Ory   Gaoda 
R.<2vi»w 


Sept..  I9Q4 


JAPANESE   AND   CHINESE   GOODS. 

ALINE  of  goods  which  the  retail  dry  g Is  trade 
lias,  to  a  greal  extent  ignored  (in  t'aei  it  can 
.'  be  safely  asserted  thai  in  some  respects  the 
trade  is  only  in  its  infancy)  is  Japanese  and 
Chinese  novelties.  The  fault  lies  almost  en- 
tirely with  the  retailer  as  the  fancy  goods  men 
have  been  pushing  them  season  after  season.  For 
the  coming  Fall  and  Winter  trade  as  well  as  for 
Spring  import,  the  lines  this  year  exceed  in  variety,  in- 
tricacy and  beauty  of  design  anything  hitherto  attempted. 
The  success  attained  by  a  few  novelties  this  past  season 
will  act  as  a  stimulus  to  those  who  have  postponed  handl- 
ing this  elass  of  goods  till  their  definite  reception  was 
assured. 

Those  who  are  familiar  with  the  process  of  manufac- 
ture, involving  the  wonderful  cheapness  of  labor,  thus 
enabling  production  a',  a  marvelously  low  figure,  readily 
see  a  good  chance  for  profit  alike  to  retailer  and  jobber. 
The  trade  has  gradually  arisen  through  souvenirs  brought 
home  by  pursers  on  the  Asiatic  steamship  lines  finding 
a  ready  sale.  The  outcome  is  that  direct  importers  are 
now  arising  while  the  fancy  goods  houses  show  a  varied 
assortment. 

To  fully  appreciate  the  cleverness  of  the  manifold  de- 
signs, one  needs  to  be  familiar  with  the  Japanese  people. 
Their  marvelous  power  of  imitation,  supplemented  by  in- 
ventive genius  leads  to  almost  everything  being  made  in 
the   materials   familiar  to   them. 

A  story  is  told  of  an  English  buyer  which  well  illus- 
trates the  genius  of  the  Japanese  as  well  as  the  cheap- 
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A  Boat  that  Floats  and  Moves. 


in  ss  of  production.  The  buyer  was  carelessly  sharpening 
his  pencil  with  the  ordinary  pencil  sharpener,  when  the 
attendant  Japanese.  P  whom  the  article  was  onlirelx 
foreign,  quickly  asked  to  inspect  it.  Alter  an  examina- 
tion, the  Japanese  asked  a  loan.     The  buyer  readily  gave 


him  the  sharpener  and  dismissed  the  incident  entirely. 
However,  shortly  afterwards  while  sitting  in  his  office  he 
was  confronted  by  the  Jap  who  showed  him.  after  the 
usual  circumlocution,  and  undoing  the  precious  handker- 
chief, the  pocket  book  of  a  Japanese,  an  exact  reproduc- 
tion in   lead  of  the  original  sharpener.      He  furthei   offer- 
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A  Mechanical  Musical  Toy. 


ed  to  supply  them  at,  in  our  money  7.")  cents  per  gross.  This 
serves  to  show  the  opportunity  awaiting  importers.  The 
outlook  for  Fall  business  in  these  lines  seems  favorable 
and  the  dry  goods  trade  should  see  it  secures  a  proper 
share. 

The  Fall  and  Christmas  trade  in  this  class  of  goods 
should  receive  stimulus  owing  to  the  prosperity  of  the 
country  lending  strength  to  the  already  well  established 
demand  for  fancy  goods  in  the  Japanese  and  Chinese  lines, 
'frays,  toilet  utensils,  screens  and  fans  are  shown  m  a  pro- 
fusion too  vast  to  attempt  to  enumerate.  They  are  shown 
in  all  prices,  and  a  shrewd  buyer  should  tie  able  to  pick- 
up many  good,  saleable  articles.  A  range  of  Japanese 
and  Chinese  character  sketches  in  wooden  figures  is  sure 
to  attract  attention.  They  depict  in  a  highly  ludicrous 
manner  many  familiar  caricatures  of  all  peoples,  princi- 
pally China  and  Japan.  The  interest  in  Japan  at  the  pres- 
ent time  should  make  them  saleable.  The  screens  come 
ii  elaborate  patterns  and  when  the  intricacy  of  workman- 
ship is  considered,  at  moderate  prices.  They  are  always 
in  steady  demand.  Artistic  lines  of  paper  napkins  many 
a  hostess  may  require.  They  have  met  with  good  de- 
mand for  Summer  trr.de.  Paperweights,  inkstands,  etc., 
deserve  attention  also.  A  novelty  is  seen  m  wood  wall 
paper  which  when  varnished  gives  the  appearance  of  the 
actual   material.      It   is  similar  in  appearance  ami   struc- 
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FANCY    GOODS 
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SflALLWARES 


SKIRT  BELTINGS, 
DUPLEX  BELTINGS, 
WOOL  MENDINGS, 
(iARTER  WEBS. 
LOOM  WEBS, 
ELASTIC  BRAIDS, 
ELASTIC  CORDS. 


A  Few  Points 

We  have  been  established  50  years. 

Our  business  is  the  largest  of  its 
kind  in  Great  Britain. 

Our  plant  is  complete  and  up-to- 
date. 

We  desire  to  serve  you. 


PRUSSIAN  BINDINGS, 
WEBBINGS, 
TAPES, 

CORSET  LACES, 
SHOE  LACES, 
BLIND  CORDS. 
CORK  SOCKS. 


Faire  Bro's.  &  Co.,  u 


u 


Manufacturers 

Canadian  Representative  :  5TAPLETON  CALDECOTT,  TORONTO 


Leicester 


En?;. 


WRIST  BAGS,  PURSES,  k 


If  our  Travelers   fail  to  call  upon  you,  write  us  for 

samples  of  anything    in  Pine  Fancy  Leather  Goods 

for  the  Fall  or  Holiday  trades. 

See   our    Ladies'  Hand    Hags,  emulating    the    most 

practical  innovations  of  the   Austrian   and    French 

styles. 


ALL  MADE  IN 

CANADA 


SPORTING  GOODS,  k 


The  Western  Leather  Goods  Co.,  Limited 

MANUFACTURERS 

Koyal  Arcade,  101  and  101)6  King:  St   W  ,  TOKONiO 


"Wearweir     Brand 
of  HOSE. 

If   you    want    Worsted    Hose,    -ply,    with 
•'?  ply  foot  and  knee,  let  us  hear  from  you. 

Made  also  in  a  heavier  "J-plv  and  .'(-ply.  All 
Knglish  yarns.  Full  size.  Tacked  in  boxes. 
'    Write  (it  sample-;  and  pi 

CLINTON  KNITTING  CO.,  Clinton.  Ontario. 

5EI.I.IN0  AOBNTS 
The  Richard  L.  Baker  Co  .  60  Yonge  St  ,  Toronto. 


FEATHERBONE 

Made  by  an  entirely  new  process,  com- 
bining the  most  up-to-date  methods 
uf  American  and  Canadian  factories. 
Simple  orders  solicited. 


THE 


Reid  Featherbone  Manufacturing  Co'y. 

Limited 
Manufacturers  of 
Peathcrbooe  and    Fcatherboned  Novelties 


94Carlin<*  St., 


London,  Ont. 


DRY  GOODS  REVIEW 


Sept..  1904 
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60  Yonge  StM  Toronto. 

-Representing  the  following  Manufacturers  : 

S.  Lennard  &  Sons,  dundas,  ont. 

(Vp^rpnf      ^7  HOSIERY 

Manufacturers  of    Vf  pJ^plli       ff^  a/7(/ 

OPand     ^^      UNDERWEAR. 

Stratford  Knitting  Company,  stratford,  ont 

LIMITED. 

Manufacturers  of  MEN'S,  WOMEN'S,  BOYS'  and  GIRLS' 

KNITTED  GLOVES  and  MITTS. 

Clinton  Knitting  Company,  clinton,  ont. 

LIMITED. 

Manufacturers  of  RIBBED  WORSTED  HOSIERY. 

J.  iW.  Eisenstuck,  chemnitz,  saxony. 

Manufacturers  of  WOMEN'S,  CHILDREN'S  and  MEN'S 

COTTON,  LISLE  and  SILK  HOSIERY  of  all  descriptions. 

Bean  &  Stewart  Skirt  Co.,  st.  Stephen,  n.  b. 


■«* 


s» 


7^ 


LIMITED. 

Manufacturers  of 
LADIES'  BLACK  SATEEN  SKIRTS 

Latest  New  York  Designs. 

The  Best  Cut  Skirts  in  the 
Market. 


Soliciting  a   continuance 
>f  your  esteemed  orders, 
\Ve  are,  yours  truly, 


S.pt..  1904 


fancy  noons 


Dry    Good) 
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to  the  familiar  birch  bark.     Ho*   g I  a  reception 

a  will  recen e  il  is  hard  to  state 

The  varietj  of  ornaments  and  toys  in  tli>'  form  oJ 
various  animals  is  beyond  comprehension.  Useful  work 
boxes,  etc.,  i>  another  Bpecialtj  among  the  multitude  of 
goods  show  ii.  Careful  discrimination  as  a  safe  knowl 
ciImc  ni  local  conditions  should  make  an  investmenl  in 
these  Inn's  profitable. 

In  the  lines  for  Spring  the  Japanese  ban  Blippers  de 
Berve  attention  bj  the  trade.  They  are  shown  in  all  sizes 
and  their  favorable  reception  this  Summer  makes  them 
a  eertaintj  oezl  Beason.  Mattings  which  arc  becoming 
mure  popular  each  season  are  Been  in  closer  weaves  and 
more  artistic  designs.  A  noveltj  which  is  Bare  b>  be 
popular  is  the  straw  cushion.  h  readily  recommends 
itself  for  outdoor  purposes  and  comes  in  various  sizes  al 
prices  enabling  its  common  use.  A  19-inch  square  can 
be  retailed  a(  about  30  cents.  The  usual  Summer  requis- 
ites such  as  napkins,  Chinese  lanterns  ami  fans  are  ren- 
dered novel  bj  some  entirely  new  and  beautiful  designs. 


at  la'  liuiciil  Peal  I,        gun tal,        Oxidized        I.  i  I 

I  Roman  gold  are  the  chlel  ma  tei  ial 


JEWELRY  NOVELTIES. 

THE  jewelry  business  this  season  has  been  largei  ami 
embraced  more  complete  lines  than  ever  before. 
Mosi   beautiful  designs  in   the  art   nourveau  patterns 

arc  in  rogue  \lanv  accessories  can  readilv  he  handled  in 
the  ordinary  drv  goods  stores,  in  fact  they  form  a  natural 
plate   in    the  line. 

The   extensive    use    of    shirtwaists    and    shirtwaist    suits 
has   created     a   natural    demand   for   shirt  waist    sets  \! 

tractive  new  designs  in  mot  her-of  pearl  and  sterling  silver 
arc  shown.  The  sets  are  of  four  pieces,— a  pin  for  the 
front    or   hack   of     the  Deck,   and    three    little   pins     for     the 


RETU'w^n 

AUG  29  mj 


"Bombarding  Port  Arthur." — Shown  by  N'erhch  it  Co. 

front  ot   the  waisl       \   noveltj    m  hand-painted   porcelain 

sets  has   been   seen,  hut    is  doubtful  of  reception. 

U though  the  majority  of  shirtwaists  certainly  carrj 
their  own  buttons,  which  is  perhaps  the  most  attractive, 
some    low-priced   buttons     in      large    pearl    tot    soft-finished 

waists  arc  seen  Metal  hut  tons  in  the  form  of  pins  at 
popular  prices  can  also  he  had.  Animal  heads  play  an 
important  part  in  the  shirtwaist  sets  to-day.  Some  ot 
them  are  really   works  of  art 

Hat  pins  are  rendered  interesting  through  the  intro 
duction  of  the  automobile  pin  m  oxidized  silver  and  gilt, 
retailing  at  popular  prices.  They  are  patterned  after  the 
safety  pin.  .^or.ie  odd  hat  pins  show  animals'  heads,  an 
owl's  head  seemed  attractive  Hat  pins  and  broaches  ot 
the  same  design,  such  as  violets  and  pansies,  enamelled 
in  natural  colors,  are  seen  \nother  new  one  has  a 
screw  top  and  safetv  attachment.  When  shoved  through 
the  hat  the  top  is  strewed  on  and  the  hall  at  the  end 
does    the   rest    after      the   fashion    of    the   familiar   stick   pin 


SOME  NEW  GAMES. 

A\K  )\(  i    I  he   new  .   I in  rod    loi    the    ( 'In  i    tl 

"ii    .ne    Sherlock    Holmes    ,n,d     Kan    t      K.it<h        'I  he 

foi  mei   1 1  mm  h  like  the  populai   game  ol  li 
fn      I'  partakes  ol  Its  noisiness  and  jollity,  and  la  quite 
well  spoken  ol 

Kan  i    Katch  is  played  with  a   wire  i  <i  on   the 

end  oi  a   handle      Bach  playei    holds  one  ol   these  and  hv 


A  Median 


ailway  and  Elevator. — Shown  by  Nerlich  &  Co 


pulling  back  a  spring  shoots  out  a  lighl  hall  like  ,i  pint; 
pong  ball,  and  the  player  to  whom  it  is  shot  is  expected 
to   catch    it    in    the   cage       The   hall    will   c.nrv     iixteen 

Flinch    and    Pil       are    still    bound      to      have    a     run,    the 

former  being  of  a  nature     ih.it     will  keep  it   populai     tor 
niaiiv    seasons,  and   the  latter  being  particularly  ada 
to  holiday  season  gatherings. 

THE  LATEST  EMBROIDERY. 

WITH     the    revival    of     1830    styles    in    dress,    has     (  ome 
hack    to    us    the      old    kinds   of    tain  v       work        I: 
work    has     come,    hut      as    it    was    too    tedious      for 
modern    lingers    and    tastes,    it    has    passed.      Now     (lie    obi 
'  eyelet"   embroidery,  or,   as   the   French   call    it,      a    lour.' 
work    is    to    have    Us    turn        As   it    is    easilj    done,    ami     i. 

effective  and   washes  and   w e.i i  >   well,   there  is  ever]    rea 

son     why    it      should     be    popular  There   are    verv    many 

uses  to  which  this  class  ol  embroidciv  may  he  put,  and 
'hose  who  are  adepts  ,,  I  i.hicv  work  will  liml  lew  difficul- 
ties in  executing  the  patterns, 

\ll  outlines  are  run  with  a  darning  stitch,  and  should 
he  run  c-.nl  inuouslv  It  is  best  to  make  the  round  hole, 
with    a    stiletto,    which    pushes    the    threads    apart    without 
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\  group  of  hTe  cent  toys. 

cutting  them      The  long  or  oval  openings  must   in-  cut  in 

the  (ciitre,  and  the  stitch  is  a  simple  over  and  over,  laid 
as  (lose  and  as  even  as  possible  The  heavy  edges  are 
padded  hv  three  and  even  four  rows  of  darning,  one  row 
over   the  other  entire!)    tilling    the   space  between   the  lines 


Dry   Goods 
rVevl»-w 


Sept.190-4 


IMPROVING  SALESMANSHIP. 

APPRECIATING  the  high  ideal  of  salesmanship 
which  obtains  with  Marshall  Field  &  Co  , 
Salesmanship  propounded  the  following  ques- 
tions :  1,  What  do  you  consider  the  leading 
characteristics  of  a  good  salesperson,  and  in 
what  order  of  importance  do   they  stand  ? 

Answer— The  first  quality  to  be  desired  is  judgment, 
because  that  includes  courtesy,  tact,  perception  and  per- 
sonal appearance,  and  in  fact  many  other  qualities.  But 
a  man  may  have  good  judgment  without  having  the  am- 
ount of  energy  that  could  be  desired,  and  so  with  a  few 
other  qualities.  He  should  therefore  have  energy,  pa- 
tience, perseverance,  accuracy,  temperance,  and  a  knowl- 
edge of  the  merchandise.  Many  other  desirable  qualities 
might  be  named,  but  taking  them  in  their  broadest  sense 
those  'cited~~wlll  cover  the  others.  The  order  in  which 
they  rank  in  importance  is  largely  a  matter  of  opinion, 
and  largely  dependent  on  the  nature  of  the  position.  A 
man  may  be  selling  some  lines  where  great  tact  would  be 
required,  while  in  other  lines  energy  would  be  more  call- 
ed for.  in  general  we  believe  the  order  named  is  about 
the  right  one,  although  the  absence  of  any  quality  named 
would  do  much  to  annul  the  value  of  the  others. 

2.  In  your  store  what  instruction  methods,  what  gen- 
eral form  of  procedure  do  you  adopt  with  a  newly  en- 
gaged salesperson  who  has  not  had  previous  experience  ? 

Answer.— Except  at  holiday  time  few  people  without 
experience  are  employed  as  salespersons  by  us.  When  new 
employes  are  engaged  they  are  first  given  a  book  of  rules 
with  instructions  to  read  it  thoroughly.  The  head  of  the 
.section  m  which  they  are  to-  work  has  an  individual  con- 
versation with  each  new  employe,  and  gives  him  the  gen- 
eral spirit  of  the  work.  The  assistant  head  or  one  ap- 
pointed to  coach  new  employes  makes  it  his  business  to 
watch  the  progress  and  give  information  about  the  de- 
tails of  the  business  as  may  be  required.  A  good  talk 
with  the  section  manager  at  the  beginning  is  regarded  as 
important  and  helpful.  It  is  also  regarded  as  important 
not  to  discourage  the  new  employe,  and  it  is  often  wise 
to  refrain  from  finding  fault  until  he  has  gained  a  meas- 
ure of  assurance.  On  the  other  hand,  nothing  is  more 
detrimental  to  his  progress  than  to  allow  him  to  go  on 
making  the  same  mistakes  under  the  impression  that  he 
is  doing  the  right   thing. 

?>.  In  what  way  do  you  believe  a  salesman  may  im- 
prove himself  in   the  art  of  selling  V 

Answer— In  the  first  place  a  salesman  should  watch  the 
ways  of  older  and  more  experienced  salesmen,  not  that  he 
may  imitate  them,  but  that  he  may  learn  their  reasons 
lor  their  various  acts  and  deeds,  and  act  upon  those  rea- 
sons. To  imitate  other  persons  may  mean  to  imitate 
their  faults  as  well  as  their  virtues.  It  is  a  man's  duty 
to  himself  to  be  an  individual.  The  best  way  to  learn 
about  merchandise  or  salesmanship  is  to  analyze  the  sub- 
ject arc!  master  it  in  sections.  A  third  requisite  for  suc- 
cessful salesmanship  is  to  be  in  earnest   all  the  time. 

i.  What  general  line  of  reading  would  you  advise  from 
among  standard  authors,  which  would  be  calculated  to 
improve  and   strengthen   the  salesman's   power'.' 


Answer — Any  good  wholesome  reading  which  expands 
the  mind  and  fills  it  with  purpose,  thoughtfulness  and 
sincerity  is  helpful  to  a  salesman,  as  it  is  to  any  person 
in   any  line  of  business. 

5.  Supposing  that  two  employes  were  to  remain  with 
the  house  for  a  period  of  five  or  ten  years,  which  would 
be  of  most  advantage  to  the  house,  one  of  these  being  a 
brilliant  conversationalist  with  plenty  of  enthusiasm,  but 
without  a  rigid  regard  for  truth  and  generally  lacking  in 
sincerity,  while  the  other  lacks  the  power  of  initiative, 
but  is  exceedingly  scrupulous  as  to  statements  and 
actions  in  transactions  with  the  customers  ? 

Answer — There  is  no  room  for  a  dishonest  person  in 
this  organization  in  any  line  of  work.  In  giving  the 
essential  qualities  of  salesmanship  above  stated  we  took 
it  for  granted  that  the  salesman  was  honest  and  sincere. 
Any  defect  in  a  salesman's  integrity  wholly  unfits  him  for 
service  in  this  store,  regardless  of  whatever  other  qualifi- 
cations he  may  have.  Even  if  such'  a  salesman  could  sell 
several  limes  the  amount  of  goods  an  honest  salesman 
would,  his  detrimental  influence  on  his  associates  would 
so  greatly  offset  this  that  we  could  not  afford  to  keep 
him.  On  the  other  hand,  the  scrupulous  salesman,  even 
if  less  energetic,  would  have  a  good  influence  which  would 
go  a  long  way  to  make  up  for  his  short-comings  in  initi- 
ative, although  that  may  be  regarded  as  a  desirable 
quality. 

6.  Is  it  better  for  a  salesman  to  put  in  all  his  time  in 
learning  his  special  line,  or  is  it  well  to  use  part  of  it  in 
studying  other  lines  '.' 

Answer— After  the  salesman  has  thoroughly  mastered 
hi:,  own  line  of  work  will  be  time  enough  to  study  other 
lines,  although  if  special  opportunity  offers  to  get  a  few 
ideas  on  other  lines  of  salesmanship  they  should  not  be 
lightly  esteemed,  as  they  may  illustrate  principles  which 
are  applicable  to  salesmanship  in  general.  For  instance, 
a  knowledge  of  human  nature  is  especially  advantageous 
to  a  salesman,  but  some  lines  may  afford  better  oppor- 
tunities than  others  for  its  study,  but  in  the  information, 
however  gained,  will  be  an  advantage  no  matter  what  the 
line  it  is  used  in. 

The  book  of  rules  is  a  complete  mentor  for  the  em- 
ploye and  begins  with  courtesy,  which  is  especially  en- 
joined "whether  the  goods  are  being  paid  for  or  charged; 
whether  the  customers  are  acquaintances  or  strangers  ; 
whether  richly  or  poorly  dressed — absolutely  no  difference 
must  be  shown."  Neglect  in  this  respect  is  a  subject  for 
reprimand  or  dismissal. 

The  progress  of  the  employe  is  carefully  observed  and  a 
record  is  kept  of  each  one,  and  good  service  is  recognized 
by  advancement.  Thus  the  stock  of  boys  and  girls  often 
becomes  salespeople,  and  it  is  a  pleasure  to  the  house  to 
see  a  bright  boy  or  girl  develop  into  a  high-class  em- 
ploye. Many  of  the  best  employes  are  "brought  up"  so 
to  speak,  in  the  store. 

The  advantage  of  dull  days  is  recognized  and  they  are 
made  among  the  busiest,  on  the  principle  that  time  of 
peace  is  the  proper  season  for  war  preparation.  The 
stock  is  then  gone  over  and  everything  put  into  the  "up 
and  dressed"  condition  which  is  characteristic  of  the 
store. 
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John  .  \/.  Garland,  Sou  &  Co. 

II  holes  ale  Dry  Goods, 


45  TO  51  O   CONNOR  STREET 
146  TO  152  QUEEN   STREET 


■*£?8*&7>  ' 


Ottawa , 


Aug      16/04. 


To  Dry  Goods  Merchants 

Everywhere . 
Dear  Sirs: 

We  trust  that  you  will  decide  to  attend  The  Central 
Canada  Exhibition  which  takes  place  here  from  September  16th 
to  24th.   This  is  the  second  largest  Exhibition  in  Canada,  we 
understand,  and  is  more  successful  each  year.   You  will  also 
see  a  most  beautifully  situated  city,  which  is  rapidly  becoming 
the  "Show  Place"  of  this  country. 

Our  Warehouse  is  centrally  located  in  the  vicinity 
of  the  leading  hotels.   Call  and  see  us.   We  promise  not  to 
bore  you,  merely  wishing  to  impress  upon  you  our  facilities  for 
doing  business;  doing  it  well  and  quickly.   Our  Warehouse, 
stock  and  assistants  will  be  at  your  service,  and  if  you  are 
a  stranger  to  the  City,  we  may  be  of  considerable  help  to  you. 
Have  your  mail  addressed  to  our  office. 


Yours  truly, 


Trusting  to  have  the  pleasure  of  seeing  you,  we  are, 
RFT,M",MED 

AUG  ?sd  I90<f 
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Successful  Advertising  and  How  to  Accomplish  it.— By 
J.  Angus  MacD  maid.  Philadelphia:  The  Lincoln 
Publishing  Co.  roronto:  The  MacLean  Publishing 
Co.     100  pages,  $9.00. 

Here  is  a  book  which  might  be  studied  with  advantage 
not  only  by  the  advertiser  just  beginning  to  court  publicity 
but  by  the  old  hand  at  the-  advertising  game  as  well. 
There  is  plenty  of  food  for  both  elasses,  and  not  only  the 
advertiser,  but  the  buyer,  floor-walker  and  clerk  can  de- 
rive benefit  from  its  pages. 

The  book  is  divided  advantageously  into  live  divisions. 
First  there  is  the  question  of  "Ad.  Building" ;  then  fol- 
lows a  section  devoted  to  "Retail  Advertising  all  the 
Year  Around";  next  are  discussed  "Special  Features  in 
Retail  Advertising";  after  which  come  "Mail  Order,  Ad- 
vertising"  and  lastly,  "Miscellaneous  Advertising'." 

Ad.  Buildin£. 

In  a  short  review  of  the  book,  such  as  this  necessarily 
is.  it  will  only  be  possible  to  outline  its  general  contents. 
Therefrom  the  readers  can  obtain  some  idea  of  its  scope 
and  it  is  to  he  hoped,  will  be  lead  to  make  a  purchase  cf 
the  volume . 

"Ideas  mean  the  basis  of  ad  writing,  of  advertising, 
for  without  ideas  nothing  can  be  stated  — the  better  the 
ideas  the  better -the  statements  and  the  stronger  the  ad- 
vertising." Thereto!-.-  the  student  of  advertising  is  urged 
to  study,  absorb  and  think  out  ideas.  The  question  natur- 
ally arises,  what  are  ideas,  and  several  pages  are  de- 
voted to  a  discussion  of  their  nature  and  scope. 

The  next  step  in  Hie  art  of  advertising  is  the  expres- 
sion of  the  ideas  in  words,  and  here  the  doctrine  of  sim- 
plicity is  preached.  "The  shortest  words  are  best.  The 
briefest  sentences  are  best .  The  ad-writer  finds  that  a 
clean-cut  distinct  impression  is  best  conveyed  by  short 
words  and  short  sentences.  "  A  lesson  on  words  and  their 
uses  forms  the  subject  of  the  next  section. 

Prices,  just  as  much  as  words,  are  of  the  utmost  im- 
portance, "in  retail  advertising,"  asserts  Mr.  Mac- 
Donald.  "I  consider  prices  absolutely  necessary.  They 
are  specific  and  vital.  Every  reader  of  a  retail  ad. 
whether  man,  woman  <  r  child,  wants  at  the  first  blush  to 
learn  the  price  id'  111"  goods  in  which  he  or  she  may  he 
interested." 

"Displaying  Items  and  Prices"  and  "Preparing  Cony 
for  the  Printer"  are  reckoned  as  essentials  and  though 
they  are  apparently  si;i;  li  points  in  a  big  subject,  yet  they 
are  points  thai  assume  enormous  proportions  when  you 
come  to  figure  up  resu'ts  in  a  year. 

"Types"  and  "ll'ustrations"  form  the  embellish- 
ments. The  former  are  the  vehicles  of  words  and  con- 
sequently wield  a  phyehological  influence  to  a  certain  ex- 
lent.  As  for  the  latter  they  have  been  part  and  parcoj 
of  advertising  for  a  I  ug  time  and  they  will  always  re- 
main an  important   factor  for  the  advertiser  to  consider. 
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Both    types   and    illustrations  occupy   the   attention  of   tie 
author   lor  several    pages. 

Advertising  the  Year  Round. 

And    now.    Inning  a ''lorded    the    reader     some   idea   of   the 

technicalities  of  advertising,  .Mr.  MacDonahl  proceed 
give  detailed  information  regarding  a  year's  adverti 
campaign,  lie  accordingly  starts  out  to  describe  just  how 
to  conduct  and  advertise  "The  Great  .January  Mark-Down 
Sale."  So  clearly  a  id  ably  is  this  handled  that  even  the 
most  ignorant  retailer  ran  readily  understand  it.  Various 
other  January  sales  are  taken  up  and  illustrated  before 
the  "Mid-winter  Sale"  in  February  is  reached.  Hints 
are  given  as  to  how  L-o  keep  business  moving  during  the 
Winter  months. 

"Advertising  Spring  Stocks,"  "Introducing  Spring 
Millinery,"  "April  Advertising, "  "Movements  in  May 
Merchandising"  comprise  the  sections  devoted  to  Spring- 
trade.  "Early  Summer  Advertising,"  "Warm  Weather 
Sales."  "Mid-summer  Clearance  Sales,"  with  general  hints 
for  the  hot  weather,  follow.  "Autumn"  and  "Holiday" 
advertising  complete  tnis  section,  which  is  .veil  worth  the 
price  of  the  whole  book. 

Special  Features. 

The  third  section  <"-f  the  book  sets  out  with  the  prob- 
lem of  advertising  a  department  store.  Passing  this  h.v, 
the  reader  comes  to  an  important  chapter  devoted  to 
"Clothing-  Advertising."  "Advertising  a  New  Store" 
gives  pointers  to  the  man  about  to  set  up  in  business, 
which  should  not  be  missed.  "Furniture  Advertising" 
covers  a  large  number  of  articles^ 

Advertising  Schemes. 

The  next  section,  occupying  some  forty  pages,  com- 
prises a  species  of  catalogue  or  directory.  All  manner 
of  wares  are  listed  and  under  each  heading  are  given  a 
number  of  schemes  \.  inch  have  actually  been  carried  out 
by  dealers,  whose  names  are  all  given.  The  value  of  this 
section  cannot  be  minimized.  Here  are  hundreds  of  bright 
schemes,  any  one  of  which  may  lie  duplicated  or  imitated 
to  advantage. 

"Sayings  to  Swing  Trade"  is  the  name  given  to  a 
long  series  of  shore,  sharp  phrases  and  sentences,  alpha- 
betically arranged  an  1  extremely  useful  in  ad-building. 

Mail  Order  Advertising. 
Beginning  with  the  requisites  for  a  mail  order  depart- 
ment. Mr.  MacDonald  inserts  a  number  of  Specific  Talks 
on  mail  order  advertising,  which  he  originally  wrote  for 
Printers'  Ink.  They  include  "P>est  Mediums,"  "Book- 
keeping and  System  of  Handling  Letters  and  Orders," 
"Securing  Names,"  "Best  Articles  to  Advertise,"' 
"Catalogue  Making,"  "Concerning  Correspondence," 
"Promptness  and  Thoroughness,"  "Good  Mail  Order 
Help,"  "Have  a  Mad  Order  Plan,"  "Mail  Order  Terri- 
tories." "Compiling  Mail  Order  Literature,"  and  "The 
Value  of  Persistence.'' 

Two-thirds  of  the  contents  of  this  admirable  book  have 
now  been  outlined.  It  would  be  impossible  even  to  at- 
tempt to  supply  a  list  of  the  remaining  contents  of  this 
page.  The  reader,  who  has  had  his  interest  awakened. 
would  do  well  to  e.jmmunicate  with  tin'  publishers,  the 
MacLean  Publishing  Co.,  Limited,  Toronto. 
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AMERICAN 
JRAWERS  SUPPOR 


HOLDS  EM   UP 

FOR   FAT  MEN.  LEAN   MEN,  AND 
ALL  KINDB   OF  MEN. 

WE    WANT  TO   TELL   YOU  ABOUT  OUR 

"AMERICAN"     DRAWERS     SUPPORTER. 

IT  IS  A  NEAT,  INEXPENSIVE,  INDISPENSABLE  AND 
QUICK  SELLING  ARTICLE.  SUPPORTS  DRAWERS 
PERFECTLY.  HOLDS  BELT  IN  PLACE  WHEN  SUS- 
PENDERS ARE   NOT  WORN,  AND 

"it  has  a  chain  HOLD." 

TO  WHICH  WATCH  CHAIN  OR  KEY  CHAIN  CAN 
BE  ATTACHED THIS  IS  A  BIG  THING,  ES- 
PECIALLY IN  SUMMER,  WHEN  VEST  IS  NOT  WORN. 


COSTS    YOU 
SELLS     FOR 


SI.OO  PER  DOZ.  PAIRS. 
15    CENTS    PER    PAIR. 


-ORDER  FROM  YOUR  JOBBER,   OR- 
J.  V.  PILCHER  MFG.  CO.  LOUISVILLE,  KY. 


R.  Ishikawa  &  Go. 

Manufacturers  and  Importers  of 

Japanese  Silks, 

Silk  Handkerchiefs, 

Rugs  and  Mattings. 


24  Wellington  St.  West. 


TORONTO.  ONT. 
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UNDERWEAR 


THAT  WILL 


WEAR 


F0R  SUMMER  l905 


Samples    are  now  being  shown  of  the  choicest 
RIBBED      KNIT      SUMMER      UNDERWEAR 
for   Ladies  and  <  hildren,  ever  shown   in<  ANA  I  >.\, 
both  inSTYLE  and  QUALITY. 


MANUFACTURED  BY 


T/n 


H  'atson  Mfg.   Co. 

I  .muled 
PARIS,       -       ONTARIO 
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MADE  IN  CANADA 

PREMIER  Brand  WATERPROOFS 
and  SHOWERPROOFS  are 
MADE  IN  CANADA  from 
the  best  British  Cloths  imported 
direct,  from  head  works, 
MANCHESTER,  ENG. 


GUARANTEED 


Works 


chestei 


They  are  the  only 
absolutely  guaranteed 
garment  in  the 
Dominion. 

Thoroughly 
waterproof 
and  will  not 
harden. 


fATERPROOF 

GUARANTEED 
TO  RESIST  ALL  CLIMATES 


Head  Office,  Warehouse 

and  Factory  for 

CANADA: 

92  McGill  St,  Montreal 


Western  Stock  Rooms: 

216  Portage  Ave.,  Winnipeg,  Man. 


GUARANTEED 


STANDARD  OF  THE  WORLD 
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DRESS    GOODS 

KKATURES     Of    THE    TBADK 
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DRESS  goods  buyers    arc    now    returning    from 
the    European    markets,   and     a     general    Idea 
nay  now  be  gleaned  oi  the  character  ol  dress 
Fabrics  pul  forth  [or  the  Spring  of  L905,    Buy 
inn   for  next      Spring    lias     been   no   easy    task, 
owing  i"  the  firm  tone  ol  the  wool  market.     Thia  is  not 
attributable  to  anv  tendency   to  speculation,  bu1  is  due  to 
the    increasing   demand    for    woolen    fab- 
State  of  rR:S|  aIH|  lo  1|u,  lat.t  lilal  Australia  has 

Woolen  Market.    |1()t  yvi   mlly  recoVered   from   the  effects 

of     the     late     protracted    drouth.         The 

Bradford  market  gives  the  key  to  woolen  situation  of  the 
world  and  a  correspondent  from  there  thus  outlines  the 
situation.  "Notwithstanding  the  endeavors  ol  users  oi 
wool  to  curtail  their  requirements  as  much  as  possible 
for  some  time  past,  and  the  complete  absence  oi  specula- 
tive   buying,    the    value   of    all    kinds   of   home   and    colonial 

wool   is  gradually  hardening. 

"At    the   nexl    series   of  colonial    wool    sales   which    open 

on  Julj   8,  some  120,000  bales  of  wool  will  be  offered  for 

sale,  and  there  is  every  indication  that  this  comparatively 
small  amount  will  be  readily  absorbed  at  pi  ices  which 
will  show  a  distinct  advance  on  the  closing  rales  of  the 
last   sales. 

"Pure  merinos  are  not  plentiful,  and  as  the  consump- 
tion of  these  line  grades  of  wool  is  largely  on  the  in- 
crease they  are  likely  to  be  dearer  both  at  and  after  the 
pending  sales  The  better  grades  ol  cross-bred  wools  arc- 
also  slightly  advanced  over  last  year's  prices,  but  it  is  in 
the  cheaper  grades  that  the  advance  has  been  phenomenal, 
.is  they  have  more  than  doubled  their  price  in  a  little 
over  two  vears." 

in  Canada  the  stocks  of  foreign  wools  are  reported  to 
be  light,  and  the  manufacturers  are  buying  largely  oi  the 
native  wools.  It  is  said  that  a  Canadian  mill  has  sent  a 
large  shipment  of  our  wool  over  to  England  which,  when 
converted  into  yarn,  is  to  be  resbipped  here — this  is  the 
tirst    instance  in   which   it   has  been   done. 

The  retailer  must,  therefore,  be  prepared  for  advanced 
prices  when  he  comes  into  the  market  for  his  Spring 
goods— indeed  on  Canadian-made  fabrics  advances  have 
already      been    made       On    imported      goods    also    the    duty 

will  have  to  be  figured  on  shortly. 


and   there   is  absolutely   no  necessity    for  sacrifli 

oi   voile       i  in-   a  is.-  one  .  in   authority , 

hang  on  to  nun   voile  Btock  and  buy   for  pi 

.iienl    from    the  jobbing   houses. 

rhough     the     uiic>    voiles— the  embroidered,  the   .mall 

.becked    elicits,    etc.,    shown    this    Summer  — have    only     nn'l 

a  ith  a  limited  amount  of  encouragement   rrora  the  general 

,  yet  as     they   .ue     finishing  up  n 
vogue  with     tin-    Bmartly  woman  it   is  to  i,r  ?\ 

peitcd    that    tbe\    will   be   looked    upon    with   a   mini,   greatei 

degree  of  approval  in  the  populai  end  nexl  yeai  Checks 
oi  a  quiet  and  unobtrusive  charactei   an-   strong  favi 

now    in    both    Tails   and    New    York,    particularly       lii 
Combinations  as   brown    and    white,    with   a   da   h    ol    01 
or    in    the     plain    shepherds'     checks       Newer    still    are     the 
~neck.s  in   the  weave  ol     the  material,  and  many  oi   them 
are  alternately    in  piain  ami   lacy   or  leno  weave.     Crepe 

and  crepe  effects  are  all   favored,  and   the  opinion    is  strong 

ih.it  m  the  coming  Spring  we  shall  again  ■•<•  anothei 
greal  season  for  sheer  fabrics,  though  there  is  gradually 
creeping  in   a   feeling  for  weaves  with  a   In  tic  more  body 

in    them. 

*        * 

IT  is  decidedl\    too  early    vet    to  arbitrarily    h\  on  just 
the  righl   Spring     colorings,  but   it   looks    as  though 
son   neutral  shades  and  tones  were  to  predominate 

Silver  grev   is  certainly     the     color   most    seen,   and   -itv 
villi  a    leaning   towards  maiivcs,   blues,  brown.-,,  reds,  etc 
are     very     prominent.       Fust     on       the 
Sprint;  color  card  come  t;reys  with  a  de  Broadcloths 

cidedly      lavender     tinge,     then     two     or  for  Spring. 

three  shades  on  the  taupe  or  mole  or- 
der, and  .liter  that  a  range  of  cold  bines.  Stone  cirabs 
are  next,  followed  by  seven  brown,  m  golden  tones,  from 
a  medium  shade  to  a  very  dark  one.  In  greens,  reseda 
leads,  and  some  lovely  shades  oi  this  COloi  are  shown, 
but  there  is  a  second  range  of  greens  following  in  yellow- 
ish shades.  Perhaps  the  two  brightest  colors  shown  are 
two  bright  pinkish  helios.  Lavender  blues  come  next. 
then  two  shades  of  wine  or  old  rose  There  is  quite  a 
range  of  reds  running  n bright  scarlet   to  a  deep  claret 

or  burgundy.  Then  there  is  a  series  ,,f  deep,  rather  dull 
tones   in    navy    lor    the    last    series   on    the  card. 


THE  fact   that    the  light    bright   fabrics   that    the  retailer 
is  now    carrying    will   cost    him   more   to   replace  next 
Spring   makes   the   advance  indications  of   special   im- 
portance  to   him    as   he  can   better    |ud^e   as    to   what     ma- 
terials  he   has   in    stock    that    can    be    with    advantage   kept 
over   until    another   Spring.      There    is     ,1 
Silk  Warps  strong  undercurrent,   particularly  in   the 

and  Voiles.  better    trades,    towards    the   adoption     oi 

silk  warp  fancies,  such  as  eoiiennes. 
silk  warp  crepes,  etc.,  in  fact,  there  is  a  feeling  for 
brighl  fabrics,  and  the  fact  that  they  will  sell  well  for 
next   Spring  mav  be  accepted     with    confidence.     Though 

their   position    will   be   good,   it    has  not   even    toughed    that 

oi  voiles      [n     tact     a  voile  cra/e  is  predicted  next   year, 


TllKKi:  i.  a  very   large  range  of  fancy  mixtures  in   thi 
Spring  cloths,  and,  though  an  illuminating  thread  "i 

white  or    twist    of  color   is  seen,   the  prominent   white 

Heck  and   raised   nub  idea  have  i , >  all   present   appearance 

run   their  course,  and   their  'lav    1-  over  for  the   time  o 

Minute     dashes     oi      color       are     largely       Tweeds    Home. 

used,   and   among   these  orange   and    v i-l  _  ,    . 

.  .  spnns.  Debeige 

low     are    beginning      to      be    represented 

There  is     a     decided     tendency   to  <erv 

light    colorings,   and   some   of   the  new    tweeds,   lii   mix! 

oi      black      and    white,    are      wholly,  or   ne.irU    ti 

white       Silver   grey  s  are  also   slroiiu    in    tweeds,   and    there 

are  indistinct   checks  m  black  and  win  tweeds 
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are   shown      with     a  quiet  flecking,   but    it    is  more   in    the 
weave,  and   is  not   far  removed  from  a  plain  cloth. 

Soil  silver  greys,  silvery  shades  of  fawns,  greens  and 
blues,  etc.,  point  naturally  to  homespuns,  as  these  are  tin- 
tones  in  which  Ihcv  show  up  to  best  advantage,  and  it  is 
not  surprising  thai  this  sterling  fabric  will  be  a  very 
strong  iactor  in  the  Spring  trade.  There  is  to  be  also  a 
revival  of  another  fabric  known  for  its  wearing  qualities 
thai  also  looks  its  best  in  the  class  of  colorings  featured 
for  Spring,  and  thai  is  debeige.  The  leno  weave  figures 
and    spots  have   been    introduced   into    this   fabric   also. 

Whipcords  and  coverts  promise  well  for  early  Spring 
selling,  as  they  will  not  onlv  be  used  for  coats,  but  lor 
the  whole  suit    as   well. 

Delaines,  hut  in  the  plain  cloth  with  an  embroidered 
figure  or  spot  in  color  on  white  or  cream,  is  to  be  largely 
used  for  shirtwaist    suits,  kimonas,  house  gowns,   etc. 

Cravenettes,  besides  the  well-known  form  of  the  cloth, 
are  shown  in  tweeds,  and  in  mannish  effects,  for  coals, 
wraps,   raincoats,   and   rainy   day   suits. 

For  some  years  past  now  the  Fall  lines  have  shown 
the  same  style  idea,  as  those  put  out  for  Spring;  due 
allowance  being  made  for  difference  in  weights  and  col- 
ors, but  for  the  coming  Spring  the  idea  is  reversed,  and 
Spring  fabrics  are  on  the  order  oi  Kali  styles.  Take  the 
mannish   cloths   as   an    instance. 

THE  Canadian  mills  have  just  put  on  the  market  lines 
for  next  Spring  of  exceptional  selling  strength,  and 
the  remark  is  often  heard  that  the  new  samples 
show  a  not  inconsiderable  advance  over  those  oi  any  pre- 
vious season.  The  popularity  of  homespuns  should  dis- 
tinctly favor  those  mills  that  make  a 
specialty  of  this  fabric.  In  tweeds,  and 
in  tweed  effects,  in  twine  cloths,  basket 
weaves,  and  pebble  cloths,  etc.,  the 
Canadian  manufacturers  are  showing  lines  that  ought  to 
hsd  a  representation  in  every  dry  goods  store  in  the  Do- 
minion. ( 

* 

DURING  the  past  months  travelers  have  been  taking 
holidays,  and  many  of  them  have  been  off  their 
routes.  Until  Fail  dress  fabrics  have  been  put  on 
show  and  stocks  somewhat  broken  into,  large  repeats 
cannot  be  looked  for.  Buyers  when  in  town  for  the 
millinery  openings  will  be  able  to  round 
off  their  stocks  for  the  Fall,  as  the 
dress  departments  in  the  .jobbing  houses 
will  then  make  a  special  display  of  the 
Present  indications  point  to  broadcloths 
as  the  leading  fabric  this  season,  and  the  demand  for 
them  in  all  qualities  is  very  great.  The  range  of  colors 
is  very  large,  and  this  in  itself  is  a  proof  of  the  growing 
demand.      The    fashionable   cloth    is      soft,      supple   and     of 

light    weight. 

The  new  French  model  suits  which  have  been  sent  to 
New  York,  are  made  with  the  long  basqued  coal,  quite 
smooth  over  the  hips,  and  hanging  in  graceful  folds  be- 
low. The  skirts  to  go  with  them  are  full,  and  yet  on 
account  of  the  soft,  supple  nature  of  the  cloth  clinging  in 
effect.  In  fact  thev  are  modern  modifications  of  the  hunt- 
ing suits  of  the  time  of  Louis  XV. 

Basket  weaves,  pebble  chevoits,  fancy  worsteds,  etc., 
in  plain  colors,  are  also  lines  that  will  be  extensively 
shown  this  Fall.  After  these  plain  cloths,  the  mannish 
suitings  are  next  favorites.  They  are  shown  in  immense 
variety,  and  in  cloths  that  in  pattern  are  close  copies  of 
those  designed  for  men's  wear,  but  of  course  they  are  of 
lighter  weight. 


Canadian 
Made  Fabrics. 


Fall 
Notes. 

later  novelties. 


In  the  veilings,  which  are  now  an  indispensible  part  of 
the  Winter  dress  stock,  silk  and  wool  crepes  are  taking 
the   lead,   and   aii   silk   and    wool   fabrics  such  as  eolionnes 

an-   \er\    prominent. 

«       * 

* 

ONE  notable  feature  of  (be  display  oi  sample  lines  for 
.Sj/iuig  is  the  conspicuous  place  given  to  mohaii 
and  lustres.  Strange  as  it  may  seem,  it  is  owing 
To  the  American  women  that  these  fabrics  are  coming  to 
the  front.  She  declared  in  their  favor  a  couple  of  seasons 
ago,  and  Paris  and  London  are  now  fol- 
lowing suit.  All  merchants  have  done  Lustres  and 
well  with  lustres  and  mohairs  this  Sum-  Mohairs, 
mer,  and  expect  them  to  sell  well  again 
this  Fall.  Considering  the  character  of  the  material, 
mohairs  have  been  remarkably  well  sold  for  the  Fall 
trade,  and  in  the  States,  where  the  climate  is  not  quite 
so  severe  as  in  Canada,  they  will  Form  a  strong  feature 
in  the  season's  selling.  Here  they  will  be  used  for  out- 
door wear  early  in  the  season,  and  for  a  house  goWn 
later  on. 

They  have  formed  one  of  the  best  selling  materials  of 
the  Spring  and  Summer  that  is  passing,  and  duplicate 
orders  have  been  very  large,  so  large  that  in  some  of  the 
more  popular  lines  there  has  been  considerable  difficulty 
experienced   in  obtaining  repeats  from    the  manufacturers 

Mohairs  in  some  form  or  other  have  been  bought  by 
all  classes  of  shoppers.  The  vast  majority  of  bathing 
suits,  both  those  bought  ready-made  and  those  made  to 
order,  have  been  of  some  kind  of  mohair. 

In  the  face  of  this,  the  assertions  of  some  fashion 
writers  that  mohairs  are  damaged  by  getting  wet  is 
absurd.  This  was  undoubtedly  true  of  these  fabrics  when 
they  were  first  introduced  many  years  ago,  but  better 
finishing  processes  have  eliminated  this  fault.  Some 
fabrics  with  little  or  no  mohair  in  their  make  up,  but 
finished  to  deceive,  may  very  possible  cockle  if  they  re- 
ceive a  wetting,  but  a  mohair  or  lustre  made  by  a  re- 
liable firm  will  not  do  so. 

The  chief  Spring  novelty  in  mohairs  is  the  mannish 
effects  made  in  close  imitation  of  the  mannish  suitings  so 
favored  for  this  Fall.  The  patterns  are  in  every  respect 
correct,  but  the  fabric  is  crisp  and  pliant,  and  has  in  ad- 
dition a  sharp  lustrous  appearance,  and  yet  the  finish  is 
so  soft,  that  it  makes  up  beautifully  into  tailored  suits. 

Silver  grey  and  soft  silvery  neutral  tones  in  blue, 
grey,  fawn,  brown,  mauve,  etc.,  are  the  class  of  colors 
shown  for  next  Spring,  and  mohair  is  a  fabric  that  brings 
out    the   full   beauty  of    these  colorings  to   perfection. 

Next  to  the  mannish  effects  in  popularity  are  those 
that  are  patterned  in  the  weave.  Ribbed  stripes  and 
checks  are  shown  in  this  class.  The  spot  idea  lias  little 
novelty  about  it,  but  the  diamond  has  at  least  some 
element  of  freshness,  and  the  mohair  manufacturers  have 
produced  some  decidedly  attractive  patterns,  with 
diamonds  used  in  different  sizes  arid  combinations,  as  the 
motif, — small  diamonds  used  as  the  shower  spot,  etc.  The 
ground  is  the  mannish  cloth  in  grey,  or  blue,  but  in  so 
unobtrusive  a  manner  is  the  pattern  managed  that  it  is 
only  in  some  positions  that  it  is  clearly  seen.  There  is 
reason  to  believe  that  this  diamond  idea  is  one  that  we 
shall   see  more  of  later. 

The  list  of  mohairs  is  by  no  means  finished  when  these 
mannish  effects  are  shown.  Shepherds'checks  in  mohairs, 
similar  to  those  in  taffeta  that  have  been  so  extensively 
worn  for  shirt-waist  suits  this  Summer,  are  very  much  in 
evidence.  These  come  in  the  four  small  sizes,  in  black 
and  while,  green  and  white,  brown  and  white,  etc.  Be- 
sides the  shepherds'   check  there  are  a  lot  of  small  fancy 
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NEW    AND  EXCLUSIVE 


LINES    IN 


NECKWEAR 


"Standard"  Neckwear  is  being  recognized 
as  a  leading  seller  in  many  stores.     Our 

NEAT  SHAPES, 

LATEST  PATTERNS, 

EXCLUSIVE  DESIGNS  AND 

VERY  REASONABLE  PRICE 

has  made  it  extremely  popular  with  the  general 
public     A  j^ood  profit  for  you  too  ' 

THE  NEWEST  THING  OUT.    Our 

Dainty  String  Tie  in  RED,  BROWN,  GREEN  and 
BLUE,  sella  al  sight     A  leader  at  $2.25. 

\\Y  will  be  pleased  to  have  you  call  on  us,  or 
to  bear  from  you  through  our  representatives,  or 
by  mail. 


The- 


Standard  neckwear  Co. 

1853  NOTRE  DAME  STREET,  MONTREAL. 


Making  the 

Best  Values  in 

Black  Underskirts 

in  Canada 

Not  the  cheap,  narrow,  sloppy  stuff,  but  good,  wide' 
generous  garments,  "  Perfect  in  Make,  Fit  and  Finish." 
Underskirts  that  make  a  customer  a  permanent  one. 

Prices  $6.90  doz.  to  $46.00  doz. 

Our  $<).'.K>  line  with  two  frills  is  a  daisy. 

All  garments  at  $!•.(><)  a  doz.  and  up  we  brand  "The 
Pugh   Brand  "  and  stand  back  of  every  garment. 

Our  travellers  cover  Canada.       See  their  samples. 

Terms:  2  per  cent.  H>  days,  or  net  'M).  Discounts 
small,  likewise  prices. 

The  Pugh  Mfg.  Co. 

33  Church  Street,  -  Toronto 

Montreal    O-Ffice 

J.  R.  McKERNAN  &  CO.,  Agents,  68  Beaver  Hall  Hill 


The    r*J»\A/es"t   in 
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mm 


■ 


Bhowerproof    • 
Garments 

RETURNED 


The  above  represents  one  of  our  many  new 
styles  in  ladies'  Waterproof  and  Showerproof 
garments. 

Made  in  all    shades,  Crey.  Fawn,  Green, 

Drab,  Olive,  Etc,  also  plain  cravenette.     Buttons 
to  match,  Brass,  Gun  Metal,  Etc 

Our  travellers  are  now  out  with  lull 
line   of  samples    for    Spring   1905,  and    Fall 

immediate  delivery. 

Large  new  illustrated  catalogue  free 

for  the  asking. 


THE  NATIONAL  RUBBER  CO. 

524  Craig  Street,  Montreal 
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plaids  shown  ill  black  and  while.  Shepherds'  checks  in 
pasted,  and  other  fancy  colors,  and  many  of  them  with 
the  added  embellishment  of  an  embroidered  silk  spot  form 
another  large  line.  Black  and  white  checks  also  show 
these  embroidered  spots  in  colors,  such  as  blue,  green, 
helio,  red,  etc.  For  the  extreme  trade  tartans  in  mohair 
are  brought  out,  but  these  are  top  pronounced  for  gener- 
al selling.  A  pretty  idea  is  to  embroider  the  alternate 
dark  chinks  in  a  shepherds'  plaid  with  a  white  siik  spot, 
and  the  result  is  very  attractive.  A  Stripe  made  up  of 
smail  embroidered  dots  on  a  checked  ground  is  also  new. 
Designs  made  up  of  alternate  plain  and  leno  weave  checks 
are  another  large  class,  and  there  is  quite  a  range  in 
diamonds,  cubes,  cherrons,  etc.,  in  leno  weave,  on  a  plain 
ground. 

A  great  many  of  these  fabrics  are  designed  with  a 
view  to  their  being  made  into  shirtwaist  suits,  as  this 
style  is  expected  to  be  more  popular  than  ever  next  Sum- 
mer. Buyers  should  note  this,  as  its  presence  will  ma- 
terially alTeci  the  counter  sale  of  blouse  materials,  and 
a-,  a  protection  they  should  select  such  patterns  and  ma- 
terials as  are  suitable  for  the  shirtwaist  suit,— if  the 
blouse  is  wanted  a  blouse  can  be  sold,  but  materials  that 
oniv  will  soil  for  blouses  should  very  sparingly  he  repre- 
sented. 

As  this  class  of  fabric  appeals  to  all  classes,  the 
prices  and  qualities  are  as  varied  as  the  ranges  and  pat- 
terns in  which  thev  come.  A  useful  and  pretty  (loth  can 
be  retailed  profitably  at  the  popular  price  of  2,r>c,  and  of 
which  an  attractive  shirtwaist    suit     can     be  made,   while 


the  other  end  of  Ihe  scale  is  reached  by  the  handsome 
gown  of  chiffon  mohair  which  the  smart  society  woman 
orders  for  reception  wear,  and  has  trimmed  with  the 
richest  of  embroidery  and  laces. 


A  BRADFORD  correspondent  writes  that  according  to 
advices  from  manufacturers  there,  wearers  of  dress 
g(  <  ds  and  costume  cloths  do  not  seem  to  be  at  all  til- 
ing of  fabrics  of  I  lie  tweed  character  for  Winter  wear,  and 
already  some  good  repeat  orders  in  both  greys  and  hlak 
and  while  effects  have  been  placed.  In 
'/Vhat  Bradford  ]  lain-eoiored  fabrics  for  Winter,  both 
Decrees  dark  and  light  shades  of  navy  blue  con- 

tinue to  bo  popular,  and  milled  cloths  of 
a  good  weight  and  with  a  soft  warm  handle  appear  likely 
lo  be  in  good  demand. 

For  the  next  Spring1  season  it  is  still  early  to  ascertain 
on  what  lines  fashionable  taste  in  dress  goods  will  run,  but. 
with  walking  dresses  worn  shorter,  costumiers  will  be  able 

to  use  rather  more  weighty  fabrics,  and  voiles  may  to  some 
extent  be  replaced  by  fabrics  of  a  closer  texture. 

As  the  Summer  season  always  opens  a  wider  field  to 
Bradford  manufacturers  than  does  the  Autumn,  our  earliest 
makers  have  already  prepared  much  fuller  ranges  of  nev. 
styles,  amongst  which  will  be  found  some  distinct  novel- 
ties, although  these  are  quiet  in  character. 


ARTIFICIAL    FLOWERS    OF    HOME    AND    FOREIGN    MAKE. 


THE  use  of  flowers  in  millinery  and  dress  trimmings 
has  grown  steadily  of  late  years  into  such  large  pro- 
portions that  it  is  one  of  the  most  important  items 
nearly  every  season,  and  in  many  seasons  it  is  the  most 
important  of  all.  There  are  a  few  manufacturers  of 
artificial  (lowers  in  Canada,  and  their  pro- 
ducts are  in  high  favor  with  wholesale  and 
retail  milliners.  There  are  factories  in  both  Montreal 
and  Toronto  which  are  working  up  quite  a  nice  business. 
Hut  of  course  France  is  the  great  manufacturing  and  ex- 
porting centre  of  these  flowers,  and  with  a  nation  with 
so  tine  a  sense  of  the  artistic  if  is  not  to  be  wondered 
at  if  she  leads  in  the  production  of  the  most  beautiful 
sorts.  England,  however,  is  also  a  great  producer, 
though  she  is  also  a  large  importer  from  France,  and 
from  Belgium   and   Holland  as   well. 

Process  of  Manufacture. 

In  France  thousands  of  shops  where  these  flowers  are 
sold  may  be  seen,  and,  of  course,  the  industry  gives  em- 
ployment to  a  good  many  thousand  people,  principally 
women  and  girls.  But  there  is  also  no  lack  of  men. 
They  generally  do  the  most  important  part  of  the  work, 
cutting  out  the  patterns  of  the  flowers  with  machines 
which  stamp  out  some  couple  of  dozen  folds  at  once. 
Each  of  these  is  colored  in  the  shade"  of  the  flowers  and 
petals  to  be  represented. 

Then  each  piece  is  turned  by  a  hand  tool  with  light- 
ning speed  into  something  resembling  the  shape  of  the 
flower  which  is  being  imitated— very  roughly  at  first. 
Other  hands,  however,  follow,  and  each  petal  soon  takes 
on  the  exact  shape  and  size  of  those  of  the  real  flower. 
From  here  it  goes  to  another  operator,  who  fastens  the 
petals  to   the     wire     stem.     The  petals  are  then  goffered 


and  take  on  the  appearance  of  the  real  flower,  and  in  the 
final  stages  the  glossing  over  and  sometimes  fine  powder- 
ing with  glass  give  the  desired  resemblance  to  the 
flower. 

Fine  Hand  Work . 

Most  of  the  finer  specimens  of  artificial  flowers  owe 
their  beauty  to  the  hand  work  on  them,  and  though  many 
manufacturers  have  special  methods  and  subtleties  known 
onlv  to  themselves,  the  general  method  of  manufacturing 
is  the  same.  While  there  have  been  many  improvements 
in  the  manufacture  of  flowers  in  recent  years,  and  in  the 
facilities  at  the  operator's  disposal,  the  beautiful  pro- 
ductions of  skilled  hands  remain  at  the  front,  and  as  in 
other  lines  of  manufacture,  are  valued  higher  than  ma- 
chine made  goods;  not  always  because  the  latter  are  in- 
ferior in  quality,  but  only  that  the  art  of  the  brain  is 
desired  before  that  of  the  machine. 

In  spite  of  the  fact  that  there  is  so  much  manipula- 
tion of  eaoh  flower  by  the  hands,  and  that  each  must  be 
a  perfect  imitation,  they  are  turned  out  with  wonderful 
rapidity,  and  thousands  can  be  made  in  a  factory  in  one 
day. 

Importations . 

The  importations  into  Canada  come  principally  from 
France  and  England,  and  thev  range  in  quality  from 
flowers  to  suit  the  medium  Canadian  trade  up  to  the 
finest  that  are  produced  in  Europe.  Such  excellent  fa- 
cilities have  some  Canadian  millinery  houses  for  import- 
ing them  thai  it  is  doubtful  if  there  can  be  seen  any- 
where in  the  United  States  an  array  of  the  finest  (lowers 
at  such  low  prices.  And  the  assortment  is  also  not  to 
he  excelled  on  this  continent. 
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IN  OUR  NEW  QUARTERS 


now  (  omfol  i.iMv 
iettl<  il  in  our  new  Mid 
I  irgei  prem 


165  Nazareth  St. 


Here  wt  have  installed  new  end  modern  machinery,  and  have  ini  reased  om  »tnff,  to  tli.it 
we  will  hereaftei  be  in  a  ^iill  bettei  position  to  supplj  youi  wants. 

Montreal  Fringe  and  Tassel  Works 

165     NAZARETH     STREET. 

MOULTON  &  CO. 

MANUFACTURERS  OF  DRESS  AND  MANTLE  TRIMMINGS,    FURRIERS'  TRIMMINGS,    CORDS,   BRAIDS, 
BARREL  BUTTONS,    GIMPS.    FRINGES,    TASSELS,    CHENILLE,    ETC. 

Five  minutes1  walk  from  (i.  T.  R.    Bonaventure  Station.  ^/l  ^D  IVJ  ~T  F^  El  A  L_ . 


We  are  looking  for  a  man ! 


Who    can     say,     tfter      handling     Imperial 
raincoats,   that  they  do  not  give  the  wearer 
the  highest  standard  of  satisfaction. 
They  are  unexcelled  in  Style,  Fit  and   Finish 
and  are  Absolutely  Guaranteed. 

Requests  for  samples  will  receive  prompt  attention. 


jffttmvf 


Raincoats 


THe    Imperial    Rubber     ClotHing    Coy 

London,    Canada. 


Debenham,  Caldecott  ®>  Co. 
COMPLETE  NEW  STOCK 


SILKS 


TAFFETAS 

PAILLETTES 
LOUISINES 

PEAU  DE  SOIE 

TAFFETA   CHIFFON 
MISSALINES 

TAMOLINES 

DUCHESSE  SATINS 
JAPANESE 

IN  ALL  WIDTHS 

LARGE  RANGE  SH  KDES 
KLSO  BLACKS 


RIBBONS 


TAFFETA  RIBBONS 
VELVET    RIBBONS 
DUCHESSE  RIBBONS 

IN  ALL  WIDTHS. 

SPECIAL  LINES  TO  RETAIL 

AT  POPULAR   PRICES. 

ALL  THE   NEW  SHADES, 


VELVETS 


Au 


BLACK    RIBBONS 


MILLINERY  VELVETS 
LYONS  VELVETS 
BLACK  VELVETS 

Large   K  inge.        Ai  i    Prn  i  s. 


COLORED   VELVETS 

LARGE   K  VNGE    SHADES,    INCL1   D 

ING   ALL  TIIK  NEW   COLORS 
FOR    FALL    1904,    IN    OUR    NOTED 

"PREMER"  VELVET 


NhW   DrtESS  FABRICS.  FAFFEllNE  LININGS 

NOVELTIES    IN   LACES. 


BAY  AND  WELLINGTON 


Please  Note  Our  Nr\\    Address. 


Debenhan,     Caldecott     &     Co 
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*  This  department  la  conoucteu  aim  ptcparcd  by  Mr.  J.  C  K  rkwood,  advertising  specialist,  Toronto,  ana  one  enjoying  a  mgli  reputation  as  an 
expert  and  authority  on  all  advertising  matters.  He  will  be  pleased  to  answer  questions  regarding  advertising,  to  give  the  assistance  and 
advice  which  an  expert  is  so  well  qualified  to  give,  and  to  criticize  advertisements  which  may  be  submitted  to  him.  It  is  intended  that  the  depart- 
ment shall  be  helpful,  practical  and  well  up-to-date.  Correspondents  should  address  their  letters  to  "  Good  Advertising  Department,"  THE 
Dry  Goods  Review,  Toronto. 


THE    HAND    OF    THE    EXPERT. 

THERE  is  no  lack  in  the  number  of  men  able  to 
write  good  "copy."  One  has  but  to  pick 
up  the  magazine,  or  the  newspaper,  and  read 
over  the  advertisements  of  the  larger  adver- 
tisers to  discover  how  smooth  the  style  is, 
how  aptly  everything  is  expressed,  how  interesting  is  the 
story.  One  is  pretty  safe  in  concluding  that  every  bit  of 
such  advertising  lias  been  prepared  by  the  trained  writer, 
—a  man  whose  daily  task  is  a  traffic  in  words.  It  fol- 
lows with  all  certainty  that  the  man  skilled  in  the 
choice  of  words,  who  has  learned  the  economies  of  speech, 
whose  mind  is  concerned  with  the  problem  of  influencing 
other  minds,  to  persuade  them  to  buy  the  things  whereof 
tliev  write,— it  follows  that  such  a  man  can  write  adver- 
tisements infinitely  better  than  can  he  who  takes  up  his 
pen  reluctantly  and  who  labors  long  and  hard  in  an  effort 
to  write  a  ,good  advertisement.  Every  man  to  his  trade. 
It  is  strictly  business  for  Hie  merchant  who  feels  that  he. 
cannot  prepare  good  copy  to  entrust  this  work  to  a 
trained  writer.  It  will  cost  money  to  give  out  this  work 
— $5  a  month,  $111  a  month,  $25  a  month,— but  it  will  be 
money  well  spent.  The  good  that  will  result  from  the 
work  of  the  trained  writer  may  not  be  perceived  immedi- 
ately, but  Hie  effect  and  the  returns  are  as  certain  as  the 
sunrise. 

Proofs  of  Hie  rightness  of  such  a  declaration  are  readi- 
ly forthcoming.  The  writer  has  in  his  mind  the  case  of  a 
dry  goods,  merchant  in  a  Canadian  city  whose  advertise- 
ments are  being  prepared  by  a  professional  writer  who 
resides  nianv  hundreds  of  miles  away.  The  advertisement 
appears  daily,  and  is  of  small  si/.e,  but  it  stands  out 
sharp  and  clear  on  a  page  that  is  given  up  entirely  to 
advertising.  This  merchant  pays  $5  a  month  for  the  ser- 
vice given.  He  supplies  an  outline  suggestion  of  what 
he  wishes  advertised,  and  leaves  the  rest  to  the  man 
whom  he  employs  to  prepare  his  advertisements.  The  re- 
sults have  been  satisfactory  in  the  highest  degree,  and 
the  $5  charge  is  paid  with  genuine  pleasure.  This  man's 
advertising  has  a  freshness,  a  directness,  a  charm  not 
found  in  his  competitors'  announcements  of  larger  size. 
This  store  has  acquired  a  reputation  for  goodness  that 
stands  it.  in  good  stead  every  day  of  the  year.  The  pro- 
prietor who  before  was  not  more  aggressive  than  bis 
fellow  merchants  has  caught  the  enthusiasm  of  his  own 
advertising,  and  has  responded  to  its  spirit  of  superiority. 
His  windows  are  better  dressed,  his  counters  have  been 
made  more  inviting.  I  lis  salesmen  have  smartened  up. 
The  good  done  him  and  his  business  has  evidence  in  the 
daily  sales,  and  flic  prospects  of  this  store  are  of  the 
brightest.     It  is  upwards  of  a  year  since  the   new  influ- 


ence began  to  be  exerted.  It  has  cost  the  merchant  so 
:'ai  $50  for  the  service  of  an  expert.  He  has  made  sev- 
eral times  that  amount  in  extra  profits,  and  has  given  a 
spurt  to  his  business  that  is  worth  in  prospect  no  small 
sum. 

This  history  can  be  repeated  in  hundreds  of  instances, 
and  one  of  the  gratifying  signs  of  the  times  is  that  mer- 
chants in  all  parts  of  the  country  are  inquiring  for  the 
names  of  specialists  for  the  preparation  of  their  adver- 
t  isements, 


GREAT   SOUVENIR   SALE 

Commencing  Monday,  August  1st,  and  continue  for  balance  of  Month. 


Here    is   What   We    Intend    Doing  : 

S0UV6nirS  MONDAY,  Aifgust  ist,  w    inaugura  e 

a  unique  event  that  will  add  another  link 

FREE  to   our    great    chain  of  merchandising 

movements.    This  time  it  is  a  "  Souvenir 

Sale,"  which  besides  offering  many  bargains  at  reduced  pricts 

will  enable  customers  to  obtain  acceptable  and  useful  Souvenirs 

free — as  follows  : 


Every  purchaser  of  from 

may  have  the  choice 

TABLE  No.  i. 
Every  purchaser  of  from 

may  have  the  choice 

TABLE  No.  2. 
Every  purchaser  of  from 

mav  have  the  choice 

TABLE  No.  3. 
Every  purchaser  of  from 

may  have  the  choice 

TABLE  No.  4. 
Every  purchaser  of  five 

have  the  choice  of  anv 

No.  5. 


one  to  two  dollars'  worth  of  goods 
of  any  article    Free  of  Charge  on 

two  to  three  dollars'  worth  of  goods 
of  any  article  Free  of  Charge  on 

three  to  four  dollars'  worth  of  goods 
of   any  article  Free  of  Charge  on 

four  to  five  dollars'  worth  of  goods 
of   any  article    Free  of  Charge  on 

dollars'    worth   and    upwards   may 
article  Free  of  Charge  on  TABLE 


These  Souvenirs  are  for  Cash  Purchases  Only 

You  will  find  the  Souvenir  Tables  in  the  centre  of  the  store 
and  ticketed  Nos.  I,  2,  3,  4  and  5. 


It  would  take  columns  to  tell  you  all  about  the  good  values 
we  have  here  for  you.  From  week  to  week  we  11  let  you  know 
what  to  expect.  That  will  show  you  in  part  what  we  are 
doing,  although  nothing  like  a  personal  visit  will  give  you  an 
idea  of  our  values.  So  visit  the  store  as  often  as  you  can. 
Come  alone  or  with  friends.  The  oftener  you  come  the  more 
you'll  want  to  come. 

On  Monday  Morning,  August  Ist,  we  commence  our  Great  Souvenir  Sa'e 


A  SOUVENIR  SALE. 

('.  W.  Hendershot,  of  Kingsville,  Out.,  writes:  "I 
am  sending  you  my  advertisement.  The  souvenir  sale  ad- 
vertised is  not  original  with  me.  I  had  the  same  kind  of 
a  sale  last    year  and  found  it  a  very  good  ide^.     It  does 
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INCREASE    YOUR 

\\ >  .-.in  .in  it.     Here  i  evidence 


No 

BUSINESS 


I                                           I                                ■  I  I      «•       Ilinl    I  hit    u«    In.  I      i.l.t.    1    ■ 
III. ml  h't   bill                                             ■      ill.l     .1 I...I.      lh.  Illlllll  li     III 

.Inn.'  I.i 'I    •  fllle,   I. .ill. I     I nil  I  i-iiii 

tin   inoreaav  iii  .mi  (in. I.   ...   ,it.   rerj  nau<  li  |>I-  ..*■  -I  .nth  ..hi  a. I 

is  .*  in'  .i  i  ustomec  In  Montreal  w  rite    ui      We'll  il<>  tin-  same  kind  of 

win  k  It't   von 

Am.i  .i.>  not  think  thai  preparing  your  advertising  is  .ill  we  will  do 
lot  von,  though  it's  all  a  foi      Some  of  the  idea 

.mi  advice  we  give  von  on  business  problems— foi  business 
bell  tnn-iit    in. iv  prove  Invaluable  io  yon. 

A  merchant  recently  wrote  us  that  he  didn't  see  bow  we  could  make 
iU|;Kfstions  o(  value  in  increasing  trade  unless  we  were  familial  with 
ihf  .auditions  surrounding  the  business      Maybe  von  have  fell  the 
s.iin.-  way,  so  we'll  say  we  cannot,  with  surety  ol  their  belli 
,m\  in. .i.-  than  your  phvsiciao  can  give  you  aid  unless  you  d< 
the    \  mptoms  •  i  \  oui  ailment 

li  is  only  \i  in;  the  physician  know-,  the  symptoms,  that,   it 

his  knowledge  oi  principles  be  prescribes  the  run-  We 
knowledge  ol  certain  basic  principles  which  have  been  learned  by 
ex|rrience,  which  knowledge  tells  us,  \i  ikk  we  study  the  condi 
donH surrounding  your  business,  .is  you  lay  them  before  us.  the  be  t 
comse  to  pursue,  enables  us  to  give  you  suggestion!  to  better  those 
conditiona,  and  suggest  and  carry  out  ideas  in  your  advertising  that 
will  increase  vour  trade. 

We  have  a  customer,  lor  example,  in  a  city  in  Nova  Scotia,  who 
wrote  us  be   was  inst   making  ends   meet,   didn't   know    what   to  do, 

was  about  ready  to  give  up,  etc.,  and  .isked  our  advice  We  wrote 
him  a  letter  containing  four  closely  typewritten  pages      He  saw  the 

w i .  i  mi  in  it  it  dispelled  his  doubt*,  He  engaged  us',  and  we  have 
sin.  c  written  him  three  more  equally  long  letters  of  advice  and  in- 
structions, some  ails,  locals,  a  circular  of  a  special  plan,  etc.,  and  all 
we  are  charging  htm  is  lor  preparing  his  advertising. 

We  help  just  such  c.<  I  where  conditions  are  more  favor 

able,  and  ease  where  conditions  arc  most  favorable— all  of  ihetn. 
Kvcn  if  your  business  is  very  prosperous,  an  infusion  of  new  ideas 
cannot  help  being  beneficial 

Wi  WOULD  LIKE  MORI  IKIHI  '  Why  not  put  us  lo  the  test  ? 
Write  us  a  full,  frank  letter,  and  see  if  we  do  not  offer  suggestions 
and  ideas  which  you  will  regard  as  commonsense  and  practical,  and 
which  you'll  want  carried  out  in  your  advertising  for  YOl'K  PRO!  I  I 

Ill's  won't  cost  you  anything. 

«      h.ive  an  aiUi-rtiwuiK  I'hin  especially  adapted  lo  Genera]  Sl  " 

CHILD  &  FALL 

Advertising     -     Business  Building, 
WArlCriELD,       MASS. 
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QUICK  SALES  AND  MORE  SALES  ASSURED  8V  OUR 

^  UUC ■// %Jot6d 
Illuminated    Show    Cases 

(JOHN  METZ,  Patentee 

'I'h..  .itir».  in.  iii.liii.lii.ilii)  of  our  Show  I  is.  ■  in  1. 1  tie  ir  great  advantages 
in  displaying  ic Is.  full  bt 

ire  of  better  material,  an  madi  better  and  poaaess  mora 

exciustvt  features  of  excallanoi  than  any  othi  i.     Bold   »i 

th..  ritlit  |»ii.  - 

Ini.  mi. i  and exterioi    wall,  pillar,  vertibuli 
adorn  mm. I  »  n  g Is 

DETROIT  SIIOW  CASE  COMPANY, 

siiow  Case  Builders  t"  Progressive  Men  bante, 
482  to  490  Fort  Street  West,  Detroit,  U.S.A. 

Canadian  Branch     Windsor,  Ontario 

.Inn  s  I'ii/   Free,  and  8upt  ll  I  i  u>  i .  i   m  .  i  ■■    ■ 


Lamson  Rapid  Spring 
Carrier 


Modern  Labor  and   Money  Saver. 


Write  for  particulars 


LAMSON   CONSOLIDATED 
STORE  SERVICE  CO. 

73  Adelaide  Street  West,  IIIKONTO. 


THE    CORONATION     Patented) 

s     I    VKTII  II* 

Alicia-  R      eoodftaaM  u.'.\t:  ,.r  uii.i  M.tl 


Double  Your  Sales 

it  is  possible,    n  bus  been  dona.    The  outlay  oat  as 
Miry  in  Inconsiderable  when  the  Increased  buatnt 

taken  into  aCQ  iiint. 

A  CORONATION  SHOW  CASE 

I-  the   beat  sh.iw  i  use  madi  made 

deliberately.    Investigation  Invited.    P 
ur  catalogue  ami  price  list. 

DOMINION  SHOW  CASE  CO. 

N.    R.    LlBDSAY,    Manager 
Office   and    Factory  : 

53   Richmond   St.   E.,   Toronto 

Phone    Mjin    3611 


Dry  Goods 
rVe-viww 


GOOD  ADVERTISING 
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;i\v;iv  with  premium  giving  or  the  trading  stamp  idea." 

There  is   reproduced   elsewhere   that   part  of  Mr.   Hen- 
dershot's  advertisement  that  relates  to  the  souvenir  sale. 

The  idea  will  doubtless  be  new  to  many,  and  is  likely  to 
be  used  Ii  approves  itself  as  being  an  excellent  means 
of  stimulating  interest  and  cash  sales,  and  the  fact  that 
there  is  offered  a  large  choice  is  sure  to  commend  itself 
to  the  customer.  Supposing  that,  the  cost  of  the  sou- 
venir represents  111  per  cent,  of  the  sale  made,  it  will  be 
perceived  what  a  satisfactory  article  can  he  provided. 
Such  a  sale  excites  talk,  and   talk  is  advertising. 

Air.    Ilendershot    is   also    the   author   of   the  hair    ribbon 
idea  given  in   this  issue  of  the  Review. 


THREE     MEN     ON    A    TRIP 

Sent  by   G.   B.   Ryan  &  Co. 

To  Search  the  Old   Country  for  New  Goods. 


At  daybreak  on  the  morning  of  June  17th  the  Allan  Line 
Steamship,  "  Bavarian,"  sailed  from  Montreal  to  Liverpool. 
On  board  were  three  European  buyers  sent  by  G.  B.  Ryan  & 
Co.— Mr.  J.  C.  Ryan,  of  Owen  Sound  ;  Mr.  C.  H.  Milla,  of 
Berlin,  and  Mr.  H.  G.  A.  Ryan,  of  Guelph.  They  will  have 
a  busy  time  of  it  for  the  next  two  months,  buying  extensively 
of  the  new  merchandise  and  new  fabrics  for  our  Fall  and 
Winter  Trade. 

The  great  manufacturing  and  commercial  centres  of  the 
world  are  in  the  "  Old  Country."  It  is  there  that  the  buyers 
from  South  Africa  and  Australia  go  at  this  time  of  the  year  for 
their  supplies  of  Spring  and  Summer  Goods.  And  it  is  there 
that  the  enterprising  American  and  Canadian  business  houses 
send  their  buyers  now  for  the  new  merchandise  for  Fall  and 
Winter. 

Ireland  and  Scotland  supply  the  beautiful  and  serviceable 
linens,  damasks,  etc.  England  is  the  place  for  carpets,  cur- 
tains, collars,  and  certain  classes  of  dress  goods.  France  for 
millinery,  dress  goods  and  silks, — the  French  are  the  great 
originators  of  new  styles. 

Germany  for  mantles,  dress  goods  and  trimmings. 

Austria  for  laces  and  fancy  dress  trimmings. 

Switzerland  for  embroideries,  curtains  and  laces. 

This  sending  our  buyers  direct  to  the  fountain  of  supply 
enables  us  to  offer  our  customers  many  advantages,  a  large 
choice  of  the  newest  materials,  and  the  best  of  the  new  styles 
and  patterns.  And,  through  buying  in  large  quantities  forour 
three  big  stores,  we  are  able  to  get  prices  lower  than  would 
otherwise  be  possible  for  merchandise  of  high  quality. 

We  promise  you  a  rare  treat  for  Fall.  Keep  your  eye  on 
G.  B.  Ryan  &  Co.'s  store. 


G.    B.    RYAN    &    CO 


Guelph,  lune  18,  1904- 


We  Do  What  We  Say 


The  Fall  Preparation. 

WHITE  SPACE  AND  MARGINS. 

THE  following  excellent  article  dealing  with  a  phase  of 
advertising     preparation     is     by     Frederick     Flagler 
llelmer,  and  appears  in  August  number  of  the  Inland 
Printer.        The     article    is     entitled      "White    Space     and 
Margins  :" 

Generally  speaking,  white  is  the  groundwork  of  all  dis- 
play. The  black  impression  which  the  type  leaves  upon 
the  paper  builds  upon  it  a  certain  structure,  more  or  less 
complete,  which  we  too  often  consider  to  lie  the  whole 
thing,  forget  ting  that  the  white,  though  plain  and  nega- 
tive in  itself,  is  what-  makes  the  black  distinguishable.  It 
is  the  white  that  holds  the  letters  apart  so  they  can  he 
recognized,  that  separates  the  words  so  they  can  be 
readily  found,  that  breaks  the  matter  into  paragraphs  to 
rest  the  reader,  that  emphasizes  the  various  parts  so  no 
one  can   miss   what  is  important,   and  binds  the  whole  by 


a   margin   so  as  to  preserve  unity  and  distinctness  of  sub- 
ject. 

White  spate     is  the    building     ground     for  which     the 
advertiser  so  eagerly  bargains,  at  a  certain   amount    per 


WASHABLE  DRESSES 
AND  COSTUMES 
FOR  THE  CHILDREN. 

Bright,  new  and  attractive  styles 
just  added  to  our  stock,  and  with 
them  a  very  nice  range  of  Girls' 
Cashmere  and  Serge  Frocks  and 
Pretty  Sailor  Suits.  These  "Ready- 
to-wears"  are  a  regular  boon  to 
the  busy  mothers  who  must  sew 
early  and  late  to  get  the  girls  fit- 
ted out.  See  our  stock.  Guess 
we  can  suit  you.  Special  prices 
for  this  week. 

ALEX.  SCOTT, 

18  New  Gower  St. 


Good  example  of  small  ad. 

inch  or  agate  line;  and  when  he  has  bought  it  he  generally 
desires  to  cover  the  property  as  completely  and  heavily  as 
the  building  laws  allow.  The  building  laws  for  typo- 
graphical construction  are  even  ruthlessly    transgressed  in 


End  of  Season 

Bargain  Prices. 

We  are  bound  to  have  something 
left  over,  even  after  an  excep- 
tionally good  season.  Our 
policy  is  to  clear  out  quick  and 
early  any  odd  lines  of  surplus 
summer  stock,  while  yet  there 
is  a  good  while  for  using  the 
goods.  True  to  this  policy  we 
are  this  week  giving 

Genuine  Bargains  in  Children's 

Costumes  and  Pelisles, 

Boys'  and  Girls'  Blouses, 

and  other  washable  goods.  See 
Prices.  Buy  early.  The  chance 
is  yours — now. 

ALEX.  SCOTT, 

18   New  Gower  Sr. 


Good  example  of  small  ad. 

order  to  overload  the  spaces  and  crowd  in  typographical 
tenants.  But  nothing  is  really  gained  by  these  trans- 
gressions. The  advertiser  does  not  get  ahead  at  some 
o<ther  man's  loss.     He  has  to  assume  the  loss  himself,  lie 
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Dry    < Ii 

I'  ■         •  - 


must  take  .ill     ii  il     "i,     in      own  Bhoulders,      Vnd  n   La 
merelj    through  Ignorance  or  preoccupation   thai   i » «-  doe 
not   recognize  his  losses. 

Overcrowding  in  typography,  while  11  alarms  no  health 
board,  turns  readers  awaj   from  copj    thai   mighl  in-    "i 

interest,      It    humus  the  missing  of  at  lent  ion,   the   repelling 

oi  the  reader's  Interest,  a  (allure  through  overreaching. 
Overloading  in  typography  does  not  bring  aboul  an  actual 
demolition  ol  the  construction,  but  it  causes  its  settling 
io  .1  lowei  level  .it  winch  the  matter  ma]  be  overlooked. 
The  onl\  loss  ot  luc  is  in  the  life  of  the  printed  mattei 
crowding  and  overloading  deaden  display— and  the 
loss  is  to  the  purchaser  of  the  space,  because  lie  (ailed  to 
make  tin-  be*1  'use  ol  ins  ground. 

Sonic  of  the  typographical  building  laws  (section    on 

while    space   and    margins)    aie   these: 

Do  not  build  too  close  t<>  your  neighbor's  property 

If  possible  always  sin  round  your  stun  tin  c  with  a 
good  open  space,  it  shows  oft'  the  structure  better  and 
lets   light    into  it . 

Provide  plenty  of  windows,  air-shafts  and  skylights. 

Do  not  till  your  structure  so  full  ol  partitions  that  no 
lighl  can  gel   through  it. 

Do  not  use  heavy  black  material  throughout;  on  tlii- 
other  hand,  light  stuff  alone  is  not  sufficiently  suhslan- 
t  in  I 

Any  word  is  clearer  for  a  setting  of  white  aboul   it 
If  advertisers  an-  to  gel    the  credit   of  owning     what 
they    pay    for,   care   should   he    taken    to   preserve   unity     in 


HERE  IS  SOMETHING  FOR  THE  CHILDREN 

We  were  pleased  to  see  so  many  children  in  the  store  last 
Saturday  in  response  to  our  invitation.  We  are  going  to  show 
the  children  out  appreciation  by  giving  free  of  charge  to 
pvery  little  girl  under  the  age  of  12  years  a  hair  ribbon  of  her 
own  selection,  providing  that  she  piesents  this  advertisement 
at  die  ribbon  counter. 


A  good  idea 

their  matter  ami  to  sec  there  is  a  distinct  separation 
from  the  space  belonging  to  others.  Unity  and  isolation 
may  he  obtained  in  various  ways,  hut  the  simplest  is  by 
letting  the  background  of  while,  or  whatever  may  he  the 
color  of  the  paper  upon  which  the  type  is  impressed, 
show  between  or  around  the  type  forms.  To  revert  to 
"the  typographical  building  laws,"  surround  your  struc- 
ture with  a  good  open  space,  this  shows  it  off  better  and 
lets  lighl    into  it. 

Such  is  the  reasonableness  of  margins,  and  they  are 
needed  not  e\cii  so  much  in  hooks  as  in  the  congested 
districts   of  newspaper  and    magazine   pages. 

If,  then,  surrounding  while  space  adds  emphasis  to  a 
word,  and  the  focal  distance  at  which  the  matter  is  to 
he  read  is  th.it  of  the  ordinary  "arm's  length,"  why  not 
use  the  emphasis  of  white  in  place  of  the  emphasis  of 
black,  gain  a  little  force,  s.ue  a  little  space  perhaps,  and 
incidentally  give  the  type  freer  play  to  increase  the  pos- 
sibility  of  artistie  effect. 


ODDS  AND  ENDS. 

Till-:  response  to  the  inquiry  made  in  the  August  num- 
ber  of    The    Review,    namely,    "Is   a  course  ,.f   lessons 
on    the   preparation   of  advertising;   desired  hv    Review 
readers?"    has    been    gratifying,    and    the    first    lesson    will 
appear   in    the  October   issue. 

The  response  to  the  other  inquiry,  namely,  "To  what 
extent    arc    you    influenced    in     your   buying    hv    the   adver- 


appcai  in     'in     i  he  Kt  ha     not   bo 

good 

There  should   be  no  In-  si  t  .1 1 1  •  .n   m   making   a   npU    in  tin 

inquiry   made,  ami   tin-  editoi    will  be  glad   to  rt 
idh  .  even  v el 

Then-  .He  reproduced  In  this  number  two    .mall  advei 

tisementa  which   Illustrate  verj    uicclj    wbal   can   he  d ■ 

with  small    ipace      Alex    Scott,  ol  si     John's,   Mid  ,  ha 
been  providing  capital  example    ..i   good  advertising,  and 

he    says    that    since    he    began     a      (CW    I itbs    .1    "    '"    U   I 

newsp.ipei    ipai '     he  h.i     been  able 
his  advertising,     "One  thin/  at   .>   time"  is  in     idea,  and 
a  Iresh  statement  each  daj    ma  \>.\.a-  readable  and 

v  aluable. 

\     -', I     II  lend      of    The    Review    called    on    US    Hie    otOCI 

day  and  asked  that  we  provide  in  this  department  mole 
sample  advertisements  lie  .ml  thai  he  found  it  verj 
helpful    when    in   a  hurry    or    when   at    a    I0S8    foi    a   good   he 

ginning  t<>  he  able  to  turn  io  the  pages  of   The  Drj  <■ i 

Review  and  iinil  there  something  suited  to  in-  need  This 
suggestion  to  the    editor     is  timely,  and  more  attention 

will    he    paid    to    this    aspect    ol    the    reader's    need      in      the 

future, 

The  editor  would  be  glad  to  receive  from  readei  ■  ol 
this  department  examples  ot  their  work  m  advertisements 

which   have  commended    themselves   to   the   readei    a      being 

especially   good. 

THE  MAIL  ORDER  BUSINESS  AGAIN 

THE  mail-order  business  seems  to  | per  more  and 
more.  The  great  department  tores  and  nidividu.il 
merchants  arc  pushing  their  mail-order  departments 
vigorously.  Rut  the  combination  that  is  proposed  amoug 
several  of  the  large  non-competing  Toronto  stores  is  per- 
haps the  latest  evidence  of  this  prosperity.  The  aim  of 
this  combination  is  primarily  to  save  expense,  and  to 
make  a  Campaign  much  more  extensive  and  much  more 
effective  than  would  he  possible  were  each  Btore  acting 
indiv  idually. 

This,   so  far  as  is  known,   is  a  new   plan.      At    leasl 
working  out    will  he  new.     It   promises  great    profil    to   the 
originators,  and  if  these  promises  are  realized,  where  will 
it      lead      to  1      What    is    to   prevent    other    such    dangerous 

combinations  9 

The  mail-order  business  now  is  cutting  into  the  local 
merchants  seriously.  Merchants  in  the  small  cities  and 
towns  are  most  affected  hy  it  And  the  worst  of  it  Is 
that  only  spasmodically  and  ill  isolated  cases,  here  and 
there,  are  the  local  merchants  doing  anything  to  protect 
themselves. 

Advertising  has  made   the   mail-order  business        \dver- 
tising   is   your   cure   for     it.      Advertising,    however,    i        .i 
force   which,    to   hit    the   mark— to  bring   about    desired    re 
suits— has   to   he  aimed   exactly   right. 

The  mail  order  men  have  organized  advertising  depart 
tnenls,  with  men  to  prepare  the  advertising  and  generally 
direct  the  advertising  campaign.  Why  shouldn't  mhi  have 
an  advertising  man  to  prepare  your  advertising  and  <  1 1 
net  your  campaign  ?  It  may  cost  you  less  than  a  dollai 
a  week  to  have  such  a  man  work  for  you,  whose  work 
will   bring   you    many   dollars. 

Child    A    Fall,    the   Wakefield,    Mass.,   ad-men,   have   full 
knowledge   of    the   situation,    and    more    important,    an   un- 
derstanding of  how    to   remedy    it.      In    the   battli 
you    and    the      mail-order      men,      they    are   offering      their 
knowledge,    training    and    experience    i->    ajd    you      in      the 

fight. 
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(jQymiled) 


MONTREAL 

Imported  Scotch   and   Fancy   Suitings  for  men 

our  Woollen  Dept.  can  do   your   sorting  trade,  as 

all  the  goods  in  this  dept.  are  perfectly  new  and  the 

very  latest 


Our  travellers  can  now  show  you   new  Samples 

of  "Ready-to-wear"  Goods  for  Spring,  1905.     We 
are   "first   in   the  field." 


You     cannot     afford    to    place     an    order    for 

Carpets  without  seeing  our  range  for  Spring,  1905. 
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f2  n  year. 

■fl  11  si-ur 

JO  eolith. 


aj5    "i  the  length   itated  bj   the  union— 150  da]      eaofa  we 

Idleness  mean     the  Increased  pa)   demanded  ol  a  third  ol 
.1  year,    10  that   the  fifteen  weeks  the)   have  i>i*<-t,  nil,-  al 
in   the  past    t  wo    jreai  ■  « ill  equal  i  mppo  ing     thej 

win)   the  additi i  earnings  ol   five  years  .it    the  h 

wage.  The  strike  w.il',1  must  nol  be  considered  incc  this 
should  in  justice  be  returned,  during  bus)  ycai  roi  the 
benefil  ol  Btriklng  laborers  who  have  helped  to  contribute 
the  amount   In  qucsl  Ion 

Ami  in  tins  strike,  as  very  other,  there  are  .1    ;real 

number  ol  married  men  with  Families  who  are  Forced    to 
qui!   work,  much  against   theii   will.     In  thl         •       ei   .1 
quartet  ol  those  .it   the  meeting  voted  against   thi 
and  It  is  natural  to    suppose  thai  ;i  greater  majoritj    ol 
the  disaffected  attended   than   those  who  desired   to    con 
1 1nue  work 

However,  justice  or  injustice  has  very  little  to  do  with 
branch  offices  and  representatives :  ' '"'  snll,li""  "'  a  Toronto  Btrike.     Might   is  right,  and  a 

London,  Bno.,  J.  M.  McKim,  European  Manager,  88  Fleet  St.,  E.C.      stand  once  taken  will  be  adhered   to  to  the  last   moment 

Telephone,  Central  rjyiO.  ,        ,     ,,             .  ,       , , 

Mahchksikk,  H.  S.  Ashburner,    -        -        -         -        92Mark.-1Strt-.-t  DJ    lmUl   parties.  In    llic   mean  I  tine  such    large   buildin 

Niw   YORK,  W.  T.   Kolison,          -         -          1241  New  York  Life  Building  Minca   nf    1 1 1 .  ■    VV  I?      U.-....I     (•..        ..1  c     .1          \i       1                  n 

WlNN.tKo,   I.    IM.ux.on          -         -          -       Room  ,08  Mcln.vre  Block  UlOS<    °'    ' '"     W'  R     l!r'"  k    ("     •""l  <•""'""    MackaV    &     Co 

Vancouver. GeT s^h.  Perry      "*  Mn6  ha,f  fin»*ed,  although  the  wage  demanded  with- 

St.  John,  N.B.,   j.  Hunter  White  -  No.  3  Market  wharf     <,ut  recognition  of  the  union,  has  been  offered. 


SUBSCRIPTION   PRICE  : 
('iiimclii,  cr.-iil  Britain  nml  I '  1 1  i t *- < t  state:., 

1  it  iirr  Countries, 

single  Ooptaa 

Iiiviirnil'ly   ill  lulvmiee. 

DIRECTORS: 
I    B.   MACLEAN,  Montreal, 
\V    I      EDMONDS,  Toronto,   - 
A.  It    CASWELL,  Montreal, 


Prksidknt 

-     Vl<  K-1'KKsllU  s  1 

Managing  Dirk.  i"K 


CHIHF  OFFICES  : 


MONTR  KA  I., 

332  Mctiill  Street. 
Tel.  Main  1256 


TORONTO. 

10   Front  Stir. 

Tel.  Main  2701. 


EUROPEAN  STAFF  CORRESPONDENTS : 
Miss  a.  MlKHAN,  Mk.  A.  E.  Dacam. 

London.  Paris. 

ADVERTISING  RATES 

Are  based  on  $3o  a  page  ami  wiU  be  furnished  <>n  epnttoatloa  to  Mr  A  H  Caswell 
or  to  the  manager  of  the  nearest  oBoe.  The  ralue  of  Thi  i»hv  Qoodb  Review  us 
an  h.Ititi  ikhik  medium  li  BnoneatloDod.    The  ohanotar  of  the  ■dTertiaemenu  now  In 

itscoliimns,  and  the  numlier  of  theui,  tell  the  whole  story.  Cireiilatinii  considered,  it 
is  the  cheapest  trails  eewspepei  to  advertise  in.  Advert iseinentH,  to  insure  Insertion  in 
the  miii'  of  any  month,  should  reach  this  offlee  not  later  than  the  eighteenth  of  the 
month  preceding 


MONTREAL  AND  TORONTO,  SEPTEMBER,  1904. 


IN  RESTRAINT  OF  TRADE. 


The  way  to  make  trade  brighten  up  is  t<>  advertise 

e 

A  LOSS  THAT  MIGHT  HAVE  BEEN  MINIMIZED. 

A  RECENT  Fire  in  the  top  Bat  ol  the  six-store)  whole 
sale  warehouse  ol  the  Bby-Blain  Co.,  Limited,  To- 
ronto, did  (60,000  worth  of  damage.  The  greater  part  ol 
this  damage  was  caused  by  water.  Probably  not  a  gallon 
more  water  than  was  necessary  was  poured  into  the 
building,  hut  it  does  not  require  an  expert  in  Fire-fighting 
to  realize  that  if  the  lire  department   had   been   provided 

JUST  when  Toronto's  fire  district  was  being  covered  "i"1  a  properly  equipped  salvage  corps  the  loss  would 
with  sightly  buildings,  just  when  the  unfortunate  have  been  a  great  deal  smaller  than  it  was.  And  what 
business  men  were  in  strongest  hopes  ol  being  safely  ''^  happened  is  quite  likely  to  happen  again, 
housed  for  Winter,  and  of  seeing  a  resumption  of  business  When  Toronto  was  much  smaller  than  it  is  to-day  it 
that  has  been  delayed  for  almost  five  months,  all  their  had  a  fairly  well  equipped  salvage  corps  in  connection 
hopes  and  those  of  the  city  for  the  building  up  of  an  un-  With  the  lire  department,  its  support  being  jointl)  borne 
sightly  block  in  the  centre  of  tin-  wholesale  district  are  by  the  lire  insurance  companies  and  the  civic  authorities 
dashed  to  the  ground  by  the  strike  of  the  builders'  labor-  This  department  was  equipped  with  tarpaulins  and  did 
ers.      And    although      they    represent    unskilled    labor,      the       g I   service,   but    the  insurance  companies    withdrew    theil 

Masons'    Union,  contrary   to   the  established   practice    of  support,  and  the  corps  became  practicall)  non-existent 
unionism,  and    in    direct    contravention  of  their  contract  The  lire  in  the  Bb)  HI, tin  Co  's  warehouse  \\.i-  confined 

With   the  master  builders,  have  inaugurated  a  sympathetic  to   the   flat    in    which    il    started,    but    the    water   d.iin.i 

strike.  m  ami   in  many    instances    destroyed— the    merchandise     on 

In    the   burnt    district    to-day,   over   one   week    alter     the  ever)    Hat    beneath.      It    is    true    the    firemen    spread    a    lew 

commencement    of   the  strike,   scarcely   a   hammer   is  heard,  tarpaulins  over  some  of  the  g Is,   hut    they    were  next    to 

and   not   a   brick    is   being   laid   save  in    the  cases   where   the  no  good,   simpl)    because  onlj    an   iiilinilesim.il   pari    ol    the 

imminent    completion   of   the   work   induced   contractors     to  slock    was   protected. 

grant    the  extra   three  cents  an   hour  demanded.      Ami   it    is  The   equipment    of    Toronto's     lire    brigade   in    this    par- 
all    because    a    union    of    unskilled    laborers    are    unsatisfied  licular  was  evidently  designed   for  small  private  dwelli 
with  two  dollars  a  day  of  eight  hours.  Wholesale  warehouses  must   have  been  altogether  out     of 

Last      year      the     same   union,    after   a    thirteen    weeks'  mind  of   the  civic  worthies. 
light,   during   which    they    were  offered   2\c  an   hour  extra—  The   subject    of   an   ellicient    Salvage   corps    it,    connection 

within  a  half  cent  of  what   they  asked— were  forced  to  re-      with  the  lire  brigade  is  of  sufficient  importance  t,.  att 

sume   work    at    the   old    wages.      Taking    the    working    year       the  attention  of  business  men  in  Toronto,   and  not   only  in 
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that  city,  but  in  others  as  well.  Such  organizations  as 
boards  of  trade  and  the  Canadian  Manufacturers'  Associa- 
tion should  certainly  interest  themselves  in  the  matter. 
And  it  ought  not  to  he  impossible  to  secure  the  co-opera- 
tion of  the  lire  insurance  companies.  Until  the  business 
men  do  interest  themselves,  and  that  actively,  they  are 
not  likely  to  see  any  improvement.  City  councils  are,  as 
a  rule,  recruited  from  the  ranks  of  the  ward  heelers,  not 
from  Hie  ranks  of  business  men. 


When  n  business  is  not  pushed  dry-rot  attacks     its   found 
atiort. 


BUSINESS   MEN   AND   ELECTIONS. 

A  GENERAL  election  is  evidently  not  very  far  away. 
The  political  organs  are  already  beginning  to  play 
afresh  the  tunes  that  did  service  in  the  past,  and  the 
politicians  are  busy  getting  into  condition  for  the  fray. 

As  far  as  the  business  interests  of  the  country  are 
concerned  it  matters  little  which  of  the  two  parties  are 
in  power.  The  only  difference  between  them  is  in  name; 
and   that    is  not    vital. 

But  while  it  does  not  matter  to  the  commercial  inter- 
ests of  the  country  which  party  is  in  power,  it  does  mat- 
ter a  great  deal  what  manner  of  men  compose  the  respec- 
tive parties. 

Worth,  unfortunately,  is  not  always  the  determining 
factor  in  the  selection  of  representatives,  either  at  the 
party  nominations  or  at  the  polling  booth.  Those  who 
have  ever  had  a  glance  at  the  inside  working  of  the  party 
machine  scarcely  need  to  be  reminded  of  this.  But 
business  men  need  to  be  put  on  their  guard  against  it. 
And  if  they  want  good  government  they  must  be  on  their 
guard  against  it. 

A  well-known  politician  told  the  truth  when  he  de- 
clared that  elections  are  not  won  by  prayer.  They  are, 
however,  often  won  by  preying  upon  the  susceptibilities 
of  the  passive  electorate.  Obviously  the  results  which  are 
obtained  from  such  election  methods  are  not  conducive  to 
the  commercial  welfare  of  the  country.  It  is  within  the 
power  of  business  men  to  minimize  this  evil.  And  the 
first  step  is  to  refuse  to  support  the  incapable  men  that 
the  political  heeler  has  set  up.  Get  business  men  into 
line  and   support    them. 

* 

Indiscreet  business  methods  produce  unhealthy  business 
results. 

•  m 

• 

WILL  IT  PAY? 

IT  was  with  great  enthusiasm  that  Canadians  lirst 
heard  of  (he  proposed  establishment  of  a  linen  indus- 
try in  four  towns  of  Canada.  Almost  simultaneously 
came  the  news  that  Bracebridge,  Orillia,  St.  Joseph  and 
Edmonton  were  to  have  factories  erected  for  the  manu- 
facture of  linen  goods,  and  no  time  has  been  lost  in  push- 
ing the  enterprises  to  the  point  of  operation.  At  present 
the  Bracebridge  mill  is  about  to  commence  work,  and  the 
•  iic  at  St.  Joseph  is  under  way.     Edmonton's  factory  is 


waiting  only  for  the  building,  but  the  Orillia  mill  is  at 
a  standstill  on  account  of  water  power  developments  and 
lack  of  local  interest. 

It  is  not  with  a  view  to  discourage  the  new  industry 
that  The  Review  has  made  a  study  of  the  possibilities, 
but  for  the  purpose  of  arriving  at  some  conclusion  based, 
not  on  a  prospectus,  but  on  facts  and  events  that  have  a 
bearing  on  the  future  of  the  industry.  While  heartily  in 
sympathy  with  any  introduction  into  the  manufacturing 
world,  and  anxious  to  promote  the  interests  of  Canadian 
enterprises,  it  must  be  admitted  that  from  present  pros- 
pects the  establishment  of  the  linen  factories  was  pro- 
moted with  too  optimistic  views  of  their  probable  suc- 
cess. 

For  many  years  flax  has  been  grown  in  Canada  only 
for  the  seed,  but  the  utilization  of  the  fibre  is  not  by 
any  means  a  novelty  in  this  country.  Forty  years  ago 
the  fibre  was  successfully  used  in  Canada,  and  during  the 
Civil  War  in  the  United  States  several  factories  were 
successfully  operated;  but  when,  at  the  conclusion  of  the 
war,  cotton  dropped  to  its  normal  level,  there  was  no 
profit  in  sight,  andl  all  the  mills,  with  a  single  exception, 
ceased  operations.  Lord  Mount  Stephen  was  one  of  those 
who  at  that  time  lost  money  in  the  closing  of  the  mills. 

The  principal  obstacles  to  the  success  of  the  present 
mills  are  the  necessity  of  co-operation  between  the' farm- 
ers and  the  mills,  the  doubt  as  to  the  suitability  of  Can- 
adian-grown flax,  the  lack  of,  the  necessary  help  in  the 
pulling,  and  the  competition  of  such  countries  as  Ireland 
and  France,  who  have  for  a  greatv  number  of  years  been 
acquiring  an  accurate  knowledge  of  the  manipulation  of 
fibre  and  the  manufacture  of  linen. 

The  farmer  has  been  found  always  an  unstable  quan- 
t it y  and  not  to  be  depended  upon  for  stated  crops.  Wit- 
ness the  failure  of  a  couple  of  beet  sugar  factories  due  to 
their  inability  to  obtain  supplies  of  beets.  In  the  linen 
industry  the  mills  that  hope  to  draw  their  supplies  from 
Canada  must  depend  upon  their  ability  to  convince  the 
farmer  that  he  should  drop  several  acres  of  his  present 
crops  and  introduce  flax  instead.  The  growing  of  (lax, 
which  was  at  one  time  a  large  part  of  the  farming  of 
central  western  Ontario,  has  diminished  until  there-  are 
not  a  half  of  the  flax  mills  of  some  years  ago,  and  the 
acreage  is  less  than  half. 

Even  when  sufficient  supplies  arc  assured  there  is  the 
one  all-important  point  as  to  the  quality  of  Canadian 
fibre  yet  to  be  decided.  Heretofore  what  use  has  been 
made  of  it  has  been  for  the  roughest  fabrics,  such  as 
twine,  bags  and  stout  upholstering  purposes,  and  of  the 
tlax  grown  this  was  the  very  best  that  could  be  done 
with  it.  Where  is  the  proof  that  linen  yarns  such  as  will 
be  necessary  for  the  manufacture  of  the  proposed  goods 
can  he  produced  from  the  home-grown  (lax?  There  have 
been  rumors  of  the  fitness  of  that  grown  near  Edmonton, 
buti  rumors  will  not  run  a  mill. 

The  number  of  working  people  required  in  the  flax- 
fields  will  have  to  be  scriou^y  considered,  as  well  as  the 
wages  demanded  1  in  this  country,  compared  with   those  in 
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,in  and   Russia,  the  two  great     flax     growing  ooun  The  arrival  "f  new  .,    temptation   to 

tries.     Flan  musl  be  pulled  by  band  as  yet,  and  the  work  the  merchant     to     give  displa)   and  prominence  to  them 

is  both  wearisome  and  alow,  The  reeling  i     pcrfcctlj    natural,     as    .ill  merchant       art 

The  experience  oi   the     linen     industry    In    the   i  nited  anxious  to  pul   them  on   the  market   before  thcii   novel tj 

States,  where  .ill     kinds  oi    climatic     conditions  can  be  has  worn  of)  <>r  before  their  competltoi   bas  bad  .1  cl 

secured,  where    capital  is  more  plentiful,  and  where    the  u>  show  Bimilai   articles 

tarifl  affords  a  substantial  protection  to  home  industries,  Furthermore,   it    Is   the  inherent    policj    ol   man)    Arm 

should   be   thoroughlj    digested   bj    Canadians.     Although  ,u  UlU''  advantage  of  the  dating   furnl  bed  bj    the  whole 

flax-spinning  was  carried  on  .1  hundred  and  twentj    years  ■•'lrl   •ltl<l   utilize   to   the  fullest   extent    the  capital   which 


there  are  to-daj  only  twelve  mills  oven  partially  en 
gaged  in  linen  manufacturing,  and  their  productions  In- 
clude  only  union-huck  towels  and  towelings,  and  era 
Do/ens  of  mills  have  (ailed,  three  within  the  year.  The 
growing  of  Ha\  is  not  at  .ill  enthusiastically  carried  on, 
and  experiments  pointing  towards  the  utilization  of  do- 
mestic  Bas  have  been  dropped  with  disgust. 

Two  of  our  nulls,  (hose  at  Orillia  anil  Braceb ridge, 
are  nut  even  situated  in  a  (lax  growing  locality,  although 
the  latter  is  in  a  surer  position  than  any  of  the  others, 
as  it   at   present    intends   to  import  the  yarn  and   weave 


the  wholesaler  has    extended.     In  general  thl     policj     1 

commendable,  but  In  the  ease  of  holiday  1 1     It   Is  well 

to  avoid  being  premature 

\n\  merchanl  who  gives  the  matter  his  careful  attcn 
lion  will  see  thai  more  1  lo  1  than  gained  l>\  thcii  pre 
mature  displa)  In  the  first  place,  no  urei  "i  quicker 
method  could  be  experimented  with  to  dispel  .ill  the 
charm  of  novelty.  It  is  apparent  that  people  do  not  latei 
on  feel  disposed  to  buy  holiday  presents  [amiliaritj  with 
which   lias   already    satiated    them       The   inevitable  craze 

for  goods   tli, it    hears   (he  stamp  nf  newness   must    be  eater 


onlv.    Edmonton  provides  the  possibilities  of  anew,  rich     ',|1  to  a1  the  i""i"'r  moment. 

country,  hut   is  at  .,  disadvantage    on  account  of  its  re-  Further  than   this,  ami   in   many   ways    the     .....  -t   im 

muteness  from  the  largest  centres,  ami  the  St.  Joseph  Portan1  slsl'™,l  "r  thc  case,  the  attention  of  the  public 
mill  is  going  to  confine  itself  for  a  lime  lo  twines  alone. 
Experience,  ton.  appears  to  he  lacking  in  the  management 
although  the  Pracebridge  company  has  secured  an  Irish- 
man ui  experience,  ami  he  intends  to  import  Irish  work- 
men. 

On  the  whole,  despite  the  unknown  virtues  contained  in 
Canadian  soil  and  the  enthusiasm  that  greets  a  new  en- 
terprise, it  appears  that  the  linen  mills  that  have  ob- 
tained charters  in  Canada  have  not  made  a  sufficiently 
careful  study  of  conditions  and  requirements,  and  have 
been  influenced   too     strongly   by   the  fact   that    we  grow 

quantities  of  flax,  that  linen  is  in  active  demand  without 
a  local  supply,  and  that  we  are  favored  with  a  protection 
of  from   twenty   t<>  thirty-live  per  cent. 

It  would  he  exceedingly  gratifying  to  Canadians  to 
possess  a  prosperous  linen  industry,  hut  oue  cannot  shut 
one's  eyes   to   the  obstacles   that   will   lirsl    have   to   he    !U1 

mounted. 


should  not  he  diverted  or  distracted  from  the  important 
matter  of  buying  seasonable  garments  ami  a'' 
Four  or  five  weeks  before  Santa  Claus  hitches  In.  rein 
deer  is  ample  time  to  do  the  holiday  trade;  before  th.it 
date  buying  is  sure  to  he  desultory  and  to  divert  atten- 
tion from  regular  lines.  The  following  of  this  method 
should  ensure  an  even  distribution  of  business,  and  pre 
vent    undue  neglect     of     any  departments  whose  bu 

should    he   at    high   ebb   for   the    Kail    trade. 

Push  for  business  ;in<l  you  will  draw  customers. 


A 


ton. 


//  advertising  was  not  proStabk  it  would  hare  been  dis- 
carded long  ago  by  progressive  business  men 


DON'T  BE  PREMATURE. 


T 


A  CASE  OF  INADEQUATE  PROTECTION. 
GENTLEMAN   who  until   recently   was  carrying  on 
business  in  Western  Ontario  1^  looking  for  a  Bitua- 

A   short    time  ago  he   was  burned  out,  and   a-  he   had 

not  taken  proper  precautions  in  regard  to  insurance  he 
is  now  in  his  present   predicament. 

This  is  not  a  new  experience.  Those  who  watch  the 
lire  losses  closely  will  haw.  no  doubt,  noticed  the  fre- 
quency with  which  little  or  no  insurance  1-  carried  by 
business  men  who  are  unfortunate  enough  to  lie  burned 
out  . 

Insurance  against  tire  is  as  much  a  part  of  a  man's 
business    as    window    dressing,    bookkeeping,    advertis 


III.  month  oi  September  always  witnesses  the  arrival 
of  a  goodlj   supply  of  holiday  goods  in  man)    retail 
stores,  especially  at     far  away  points.     Earl)   deliveries 

arc   made  by   wholesalers   for   various   reasons,   partly     to      f,,('-      When  merchants  are  negligent   in  tin-  res] 
avoid    the   congestion     of    their    packing    rooms    at    a    later       cither    do    not    carry    sufficient     insurance.    .*•    a-    in 
date,  and  also  to  give  ample  time  to  recti!)    an)    unavoid-      instances,  none  at  all.  they  are  following  a  practice  which 
able  errors  made  by   the  railroads.  is  as  unbusinesslike  a-  it  1-  onwif 
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■few  apsje^j  i  pi  ■ 


A'otrvtjVs 


O'lly  high  grade  machine  made  in  Canada. 
Long  or  short  carriage  interchangeable 
|n   use  by  both  great  Canadian  railways. 
Visible  writing  wins. 
Every  machine  guaranteed  perfect. 
Regarding  the  price,  we  save  you  $25 

which  you  DON'T  have  to  pay  in  DUTY. 

WRITE  FOR  CATALOGUE 


Canadian    Oliver 
Typewriter  Co. 

183a  St.  James  Street,  MONTREAL 


A  good  line  for  your 
notion  counter.  Easy 
to  sell  and  makes 
friends  wherever  it 
goes.  Splendid  for 
furniture  and  the  best 
lubricant  in  the  world. 
S  >ld  by  all  leading 
jobbers.  Write  for 
samples  and  advertis- 
ing. 


G.  W.  COLE  CO. 


143   Broadway, 


New  York. 


ISEW  TELEPHONE  LOSE 

A  new  copper  metallic  line  has  just  been  completed  Irom 
Simcoe  to  Port  Rowan.  The  towns  listed  below  can  now  be 
reached  from  Toronto  at  the  fo'lowing  rates  : 


PORT  ROWAN 
8T.  WILLIAMS 
VITTORIA 


50c. 
50c. 
40c. 


The  Bell  Telephone  Co.  of  Canada 


. 


100  ARE  INTERESTED  IN  SOMETHING. 

Why  not  get  the  best  items 
that  are  printed  on  the  subject? 

We  read  and  clip  thousands  of  newspapers  erery  week — therefore  we 
can  equip  you  speedily  and  economically  for  a  debate,  speech,  lecture 
essay  or  anything  else  requiring  up-to-date  information  and  more  of  It  than 
your  competitors  are  likely  to  get. 

Terms -100  Clippings,  |  5.00 

250           "  12.00 

500             "  22.00 

1,000              "  40.00 

8end  for  our  Booklet  which  fully  explains  the  scope  of  the  clipping 
industry. 

We  have  also  lists  of  firms  in  every  branch  of  trade  in  the  Dominion, 
the  professions,  club  members,  society,  etc.,  and  we  are  prepared  to  address 
and  mall  circulars  or  letters  to  these  at  any  time. 


THE  CANADIAN  PRESS  CLIPPING  BUREAU, 


232  MoOIII  Street, 

MONTREAL. 


10  Front  St.  East, 

TORONTO. 


RED- 
BROWN 
WRAPPING 


IfOR   FURNITURE  PACKING. 
All  Weights.  AH  Sizes. 

Strong,  Tough  and  Stiff.        A  Sure  Protection  to  Destination 


SAMPLES   AND  PRICES  WITH   PLEASURE. 

Canada  Paper  Co. 


TORONTO 


LIMITED 


MONTREAL 


Save  Time      Save  Money 

—  USE — 

THE  BRIGGS  LEDGER  SYSTEM 


Write  for  Catalogue. 

The  Briggs  Ledger  System  Co., 

Limit**  <1 

75  York  St.,    -    Toronto,  Can. 


76 


= 


Sept..  1904 


Dry    «  • 

KrvlfW 


THE    OFFICE    END 


DEVOTED  TO  THE 
OFFICE  STAFFS  OF 
BUSINESS 
ESTABLISHMENTS 


A  SUGGESTION  FOR  THE  COLLECTION  DEPART 
MENT. 

lly    Hunt)    WtlMlCf 

A  GREAT  deal  <>f  unnecessarj  trouble  and  detail 
i  gone  mto  in  making  collections  on  the  ac- 
counts  <>f  the  average  retail  bouse  \  study 
ol  the  ledger  cards  is  usually  made,  and  efforts 
made  to  colleol  once  a  month  or  oftener.  ihe 
writer  bas  Found  thai  o  good  way  i<»  handle  these  matters 
iv  to  bave  a  statement  made  oi  everj  accouni  which  is  due. 
Of  course  this  Btatemenl  Bhould  be  made  in  duplicate, 
using  carbon  paper  for  the  duplicate  copy.  Thus  one 
Btatemenl  can  be  sent  to  the  customer  and  the  other  re- 
tained Cor  a  colleetioj  record. 

A  suitable  file  (provided  with  guide  cards,  Bhowing 
days  of  the  month)  is  used  :1|||1  ;ls  :l  Btatemenl  is  sent  mil  to 
a  customer,  its  duplicate  is  placed  in  an  appropriate  di- 
\  i-ioii  oi   ihe  file. 

We  will  say  thai  the  cashier  makes  up  his  mind  thai 
this  account  should  be  paid  in  ten  days  or  something 
further  done  aboul  it.  He  will  thus  put  the  duplicate 
Btatemenl   into  his  hie   ten  days  ahead  of  the  date  the 

statement  is  sent.  Kach  day  he  lakes  mil  of  its  com- 
partment the  papers  applying  to  that  day  s  work,  and 
In  is  then  in  a  position  to  take  whatever  action  he  deems 
necessary . 

The  duplicate  statement  shows  just  how  old  the  ac- 
count is  and  a  reference  to  the  ledger  will  show  whether 
an\  payment  has  been  made.  As  the  ledge  folio  or  the 
card  number  will  appear  on  the  statement,  reference  to  the 
ledger  will  be  verj  easj  . 

[f,  alter  investigating  this  particular  ease,  he  comes 
to  the  conclusion  it  will  be  wise  to  wait  a  little  longer,  he 

can    tile    the   statement    o\vr   again    under   the   date    he    .1. 
termines  on  for  the  next    action  on  the  subject  . 

[f  be  thinks  it  would  be  expedient  to  write  a  letter  to 
the  debtor  just  at  that  time,  the  letter  can  be  written  and 
the  whole  thing  tiled  ahead  to  come  up  when  he  expe<  I 

take    further   steps    to   collect  . 

In   Writing  collection   letters,   n    |S  always  well   to  set    a 

certain  definite  date  on  which  you  expect  a  response.  It 
the  response  is  not  forthcoming  at  that  time  you  bave 
something  definite  on  which  to  base  your  demand  upon 
the  debtor. 

Thus  the  account,  when  it  becomes  delinquent,  is  al- 
ways kepi  before  the  party  who  has  charge  of  the  col- 
lections ami  it  is  never  in  danger  of  being  overlooked  or 
"sidetracked." 

It  i-  sometimes  deemed  expedient  to  mark  the  ledger 
page  or  ledger  card,  Bhowing  that  the  accouni  has  been 
placed  in  the  bands  >-\'  the  collection  department  for  ac- 
tion, and  thus  the  cashier  or  bookkeeper  is  relieved  of  the 

necessity   of    making   a    new    statement    each    time    a    set    of 

statements  is  drawn  off. 


It    is   usually   Hie   .-as,,   m    most     establishments   that 
delinquent    accounts  cease   to   he  active;   thai    i,  t,. 

while  the}  are  delinquent  no  further  •_• I-  are  purcfa 

ami  so  long  as  tin-  is  the  ease  then-  would  he  oo  necessity 

ol    a   new   Btatemenl    until    the   account    was  settled   and    the 

delinquent  debtor  could  again  become  a  customer  and  his 
accouni   again  becomes  active.     The  Boob  keeper. 


HIS  ROYAL  HIGHNESS  -THE  BOOKKEEPER. 

Bf  Bart!  W    Mai  n,  si    i\,„i,  m 

I'M  IK   term   "bookkeeper"  is  last    tailing  Into  disfavor; 
it  is  ^»-i  t  in u;  too  common  tor  the  average  young  man 
ami  gives  the  impression  ol  a  second-hand  amateur 
This  calls  to  mind  a  little  incident  which  occurred  In  one 
ol     our     wholesale     di  tablishments  on  Third 

b,  'waj    back   in     the     seventies.     The  linn  had 

completed    an    anniversarj   aftei   a  year  ol  verj    g I  re 

suits,  and  of  which  the]   were  not  ashamed,  as  thej  seem 

to  be  now.      It    was    the   good   old    times   Of  Small  sales   and 

large  profits.  Their  employes  were  all  called  together  one 
afternoon  and  "refreshments"  liberally  passed  around  and 

considerable  self-laiul.it ion    indulged  in.     In  the  mid 

the  general  jollification  a  voice  was  heard  from  some- 
where in  the  piles  of  dry  goods  '  "Hi  !  and  I'm  the 
bookkeeper  !"  Johnny  was  bound  to  have  his  Bhare  ol 
the  glory. 

For  one,    I    do   not  believe   in    the   passing   of   the   bo 
keeper,    the   name     tits     him     all    right   if  he  upholds      the 
standard  of  his  duties  to  his  employer.     An  accountant  i^ 
his  own  master;  he  is  never  graduated;  he  is  evolved  out 

of  the  school  of  varied  experiences.  'Ihe  duties  (d  an  ac- 
countant ale  as  responsible  as  those  of  an  attorney,  and 
his  thoroughness  and  skill  can  do  much  to  make  or  mar 
the  business. 

Our  subject  then  will  consider  Ihe  bookkeeper  as  hi 
or,  if  preferable,  he  can  be  viewed  as  the  account  ant- 
bookkeeper,  a  man  selected  bj  the  concern  for  his  In- 
tegrity, accural]  and  ability  to  execute  the  duties  of  the 
position,  and  necessarily  worthy  of  the  confidence  which 
must   be   placed   in   him.      We  arc   not    speaking  of   the 

ing  and  adding  machine,  the  mechanical  doer  of  things, 
whose  thinking  and  habits  are  m  the  rut,  but  of  the 
hard-working,  old-time  confidential  clerk  of  a  large  mer- 
cantile establishment  Let  us  consider  our  friend  under 
three  different  phases  :  His  relation  to  the  credit  depart- 
ment, his  relation  to  members  of  the  firm;  his  relation  to 
himself. 

The   credit    man    is    the      extra      Bpecial    express    of    Hie 
Whole   business   system,    and    the    track    must  be  kept   clear 
lor  his   run       It    makes  no  difference   what    other    li 
to  be  sidetracked  or  what   inconvenience  it   I- 
track   signal   must    ,„,.,.,    jlls  eye  _,,    ,.  ii(||(j 

be   the  bookkeeper's  chief  dutj    to   find   out    iron 
ence  what    information  tin-  credit   depart 

in    their    work,   he   should   so    keep   his   books    that    tin 
formation    is    instantly    obtainable    without    the    .: 

•An  bl.ln«i  iWHoad  l*f,,r.  itha  KtanaapoUi  So  ,.   )     r    v      mutant*  and 
B<» 
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of  hunting  up  original  entries,  or  wasting  time  looking 
for  letters;  tbe  postings  must  be  always  kept  up  as  close 
as  possible,  and  never  behind;  charges  posted  as  soon  as 
hilled,  casta  posted  as  soon  as  received,  allowances  can 
show  what  made  for,  and  notes  can  be  entered  to  tell 
when  due  and  if  paid;  the  account  should  show  at  a 
glance  if  discounts,  how  much  owing,  due  or  past  due, 
when  last  statement  sent,  whether  draft  made,  and  much 
other  information  which  if  not  at  hand  would  require  con- 
siderable time  to  ferret  out.  Every  facility  must  be  af- 
forded the  credit  man,  whether  it  comes  in  the  daily 
routine  or  under  some  special  or  extraordinary  informa- 
tion, lie  should  he  advised  daily  of  amount  of  collec- 
tions, amounts  of  due  notes  on  hand  or  discounted,  am- 
ount of  outstanding  accounts,  as  well  as  of  payments. 
The  credit  department  may  often  seem  unreasonable  in 
their  demands  on  the  bookkeeper,  and  their  methods  may 
seem  open  to  improvement,  but  the  annoyance  should  not 
he  considered.  Every  nerve  must  be  strained  to  facilitate 
the  safe  placing  of  orders  and  quick  collection  of  ac- 
counts. This  means  a  great  deal  of  unnoticed  work  on 
the  hooks,  with  considerable  nervous  energy  expended  and 
unappreciated  zeal,  but  it's  the  necessary  duties  of  the 
position;  it's  the  place  of  the  bookkeeper  to  furnish  the 
steam  for  the  motive  power  and  let  the  engineer  and  the 
powers  that  be  do  the  rest. 

Our  friend's  relation  to  his  employers  is  one  requiring 
very  delicate  adjustment  and  must  necessarily  be  of  a 
confidential  nature.  The  trouble  seems  to  be  with  the 
majority  of  bookkeepers  that  when  they  acquire  certain 
information,  the  microbe  of  a  swelled  head  and  self-con- 
ceit go  with  it,  and  they  are  liable  to  imagine  that  the 
whole  business,  profit  and— no,  not  losses — depend  on 
themselves.  Employers  evidently  have  occasional  mirth- 
ful soliloquys  over  the  theme,  "Who  owns  the  business?" 

The  employers  should  advise  the  bookkeeper  what  cer- 
tain information  they  desire  for  the  running  of  their  busi- 
ness, and  then  it  is  up  to  him  to  keep  them  advised  of 
this  information  in  a  compact  form  with  all  details  ready 
for  inspection.  He  must  first  satisfy  them  in  regard  to 
his  methods,  which  must  be  open  in  every  particular  and 
so  well  safeguarded  that  one  section  dovetails  into  an- 
other, and  the  whole  scheme  may  be  intelligently  inspect- 
ed by  any  of  the  firm  at  any  time.  A  system  of  daily 
and  weekly  reports  and  monthly  comparisons  may  prove 
of  great  value.  A  monthly  balance  sheet  can  demand  in- 
teresting and  profitable  consideration  and  is  more  than  a 
mere  grouping  of  figures;  and  yet  too  much  detail  would 
be  tiresome  and  make  the  correct  conclusion  hard  to  ar- 
rive at.  In  a  mercantile  house  a  correct  monthly  asset 
and  liability  statement  of  affairs  is  almost  an  impossi- 
bility because  the  actual  amount  of  merchandise  on  hand 
is  not  obtainable  (though  it  may  be  closely  estimated), 
as  well  as  many  other  accounts  which  cannot  be  equit- 
ably adjusted  every  month.  The  balance  sheet  can  only 
serve  as  a  regulator  of  the  business  by  comparison  and 
percentage  estimates;  it  is  not  so  much  a  question  of 
how  large  the  sales  are  as  it  is  how  do  the  expenses  com- 
pare with  the  percentage  of  profits;  can  the  expenses  be 
made  elastic  in  proportion  to  the  sales;  it's  an  easy  mat- 
ter to  increase  the  sales  and  probably  increase  the  gross 
profits,  but  does  the  capital  invested  reap  the  benefit  ? 
Here  is  where  the  accountant  makes  himself  valuable  by 
showing  information  along  this  line,  Probably  the  best 
form  of  balance  sheet  is  one  based  on  the  published  hank 
statements,  grouping  the  accounts  together  in  eight  or  a 
do/.en  items,  thus  enabling  the  eye  to  see  the  state  of 
affairs  without  wading  through  a  wilderness  of  figures;  of 
course,   the  detailed  statement    is  ready  when  required. 

The  yearly  balance  sheet  should  prove  a  source  of 
threat  pride  to  the  bookkeeper,  as  does  the  finished  struct- 
ure  to    the  architect.       This   is   what  makes   tbe  drudgery 


throughout  the  year  bearable.  The  gathering  together  of 
all  the  numerous  items  and  grouping  them  intelligently 
into  facts,  proving  tbe  soundness  of  past  and  future  hear- 
ings by  percentages,  showing  where  the  weak  spots  may 
ue  and  making  a  basis  for  future  operations.  There's  a 
sea  of  innumerable  figures  between  the  two  inventories, 
but  it's  a  great  satisfaction  to  let  the  employers  know 
just  where  they  stand,  and— "virtue  is  its  own  reward." 

The  bookkeeper's  relation  to  himself  is  something  of  an 
understudy  which  requires  the  pen  of  an  artist  to  do  it 
full  justice.  He  has  to  do  a  great  deal  of  work  which 
does  not  show  for  the  amount  of  time  spent  upon  it,  and 
he  has  to  do  his  work  as  the  opportunity  otiers— it  fre- 
quently seems  like  crossing  a  swift  stream  by  jumping 
from  one  stone  to  another  and  being  continually  on  the 
alert.  The  daily  work  must  be  kept  up  to  enable  the 
credit  man  to  have  a  clear  track— this  might  be  easy 
enough  except  that  usually  ninety-nine  days  out  of  a  buii^ 
dred  a  snag  of  some  kind  interferes  and  occupies  a  good 
many  minutes  of  time;  then  there  may  be  a  long  state- 
ment to  average  or  a  complicated  account  to  adjust,  and 
meanwhile  the  regular  work  is  grinding  out — or  it  is  very 
much  like  digging  into  a  pile  of  sand;  as  fast  as  one 
shovelful  is  taken  away,  more  sand  is  falling  down.  No 
wonder  the  poor  fellow  has  nerves.  Even  all  these  inter- 
ruptions might  prove  of  value  to  the  discipline  of  his 
character,  but  when  it  comes  to  trial  balances,  the  pati- 
ence of  Job  has  a  strong  rival.  It  matters  not  what  sys- 
tem is  used,  nor  how  correct  one  may  be,  it's  the  nature 
of  figures  to  elude  your  vigilance.  It  has  been  said  that 
on  the  large  passenger  boats  on  the  eastern  waterways 
they  are  required  to  keep  two  pilots  constantly  on  duty, 
as  it  is  claimed  that  the  human  mind  is  likely  to  make  a 
blunder  unconsciously.  Such  a  thing  may  happen  very 
seldom,  but  where  human  lives  are  concerned  there  must 
be  no  chances.  A  bookkeeper  may  surround  his  work 
with  all  possible  proofs  and  safeguards,  but  sometimes 
the  eye  gets  tired  and  the  mind  becomes  mechanical  and 
the  brain  is  indulging  in  some  happy  reverie;  then  it  may 
be  that  a  little  error  creeps  in  while  the  work  goes  on 
under  the  calm  assurance  that  a  mistake  would  be  de- 
tected at  once.  When  the  trial  balance  is  taken  off  there 
is  something  wrong.  Then  comes  the  weary  hours  of 
proving  up  and  hunting  for  the  trouble.  It  might  be  a 
pleasant  piece  of  detective  work  to  ferret  out  a  mistake 
and  run  it  to  cover,  but  think  of  the  time  it  takes  !  and 
time  that  don't  count,  and  meanwhile  the  sand  pile  is 
growing  larger.  Here  is  where  the  employer  is  unap- 
preciative;  he  is  paying  for  results  and  cannot  understand 
why  so  much  time  is  required  on  a  small  balance  sheet, 
never  thinking  of  the  trial  balance.  A  bookkeeper  must 
do  all  his  hunting  after  hours,  and  between  bites,  as  it 
will  not  do  to  allow  any  of  the  machinery  to  run  slow  or 
interrupt  the  routine  of  others.  A  large  percentage  of  a 
bookkeepers  time  is  burned  up  looking  for  mistakes  of  his 
own  or  of  others.  It  is  the  nature  of  the  business  !  If 
he  were  infallible  and  trial  balances  were  not  necessary, 
his  position  would  be  of  a  decidedly  pleasant  nature.  The 
trial  balance  is  a  great  trial  of  patience,  energy  and 
nerves;  it  is  not  the  work  itself,  but  the  time  it  takes  to 
go  over  the  ground.  Great  progress  has  been  made_  with- 
in the  past  decade  to  facilitate  this  branch  of  work,  and 
properly  handled,  it  may  be  robbed  of  many  of  its  terrors. 

The  hard-working,  conscientious  bookkeeper  frequently 
develops  into  a  machine  capable  only  of  thinking  and 
talking  shop,  and  has  lost  all  power  of  exercising  bis 
other  nature.  There  is  no  easy  time  for  him;  there  is 
always  something  awaiting  his  talents,  and  no  telling 
what  a  (lav  may  bring  forth.  The  accountant  bookkeeper 
is  frequently  held  responsible  for  certain  states  of  affairs 
over  which  he  has  had  no  control;  many  entries  have 
been  made  in  the  dark,  no  details  being  given  to  enable 
him  to  intelligently  describe  the  transaction.  He  has 
grave  responsibilities  in  his  trial  balances,  for  errors  of 
principle  or  of  omission  tan  easily  cause  serious  trouble, 
behind  them  that  give  the  stamp  of  accuracy  and  the  pro- 
per grouping  of  them  which  speaks  their  value. 
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u  in  their  employ. 
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LIGHT  ON  SOME  FUR  BARGAINS. 

ALL  Hie  trade  is  conversant  with  some  of  the 
wonderful  fur  bargains  offered  to  a  confiding 
public  from  lime  to  time,  by  some  well-known 
stores.  There  are  few  retail  furriers  who 
have  not  at  one  time  or  another  had  these 
prices  quoted   to  them. 

A  report  made  by  a  vigilance  committee,  appointed  by 
the  Furriers',  Association  of  Great  Britain,  to  take  in 
hand  certain  misrepresentations  in  the  marking 
of  furs  and  skins,  and  a  list  they  have  prepared  of  imita- 
tions of  the  real  thing,  may  possibly  shed  some  light  on 
the  bargain  question  here. 

Neutria,  pulled  and  dyed,  is  sold  as  seal,  and  neutria 
natural  is  sold  as  bear. 

Rabbit,  pulled  and  dyed,  is  sold  as  seal,  or  electric 
seal. 

Otter,  pulled  and  dyed,  is  sold  as  seal. 

Marmot,  dyed,  is  sold  as  mink  or  sable. 

Fitch,  dyed,  is  sold  as  sable. 

Rabbit  is  dyed  and  sold  as  sable. 

Hare  is  dyed  and  sold  as  sable. 

Musquash  is  dyed  and  sold  as  mink. 

White  rabbit  is  dyed  and  sold  as  ermine. 

White  hare  is  dyed  and  sold  as  fox. 

Goat  is  dyed  and  sold  as  bear. 

Dyed  skins  of  all  kinds  are  sold  as  "natural." 

White  hairs  are  inserted  in  foxes  and  sables,  and  also 
sold  as  real  or  natural  skins. 

To  these  should  be  added  the  numerous  imitations  that 
their  popularity  of  mole  skin  has  called  out. 

No  exception  is  made  to  the  fact  that  skins  are  dyed 
and  manipulated,  in  truth  much  of  the  popularity  that 
furs  are  now  enjoying  is  due  to  the  dyer's  art,  notably  in 
the  case  of  foxes.  The  sable  and  the  Isabella  and  other 
colors  are  all  obtained  by  dying,  but  it  is  the  labelling 
of.  a  substitute  with  the  name  of  the  real  fur  that  is 
complained  about. 

When  a  merchant  comes  across  a  customer  who  tells 
him  about  "how  cheap  so  and  so  is  selling,"  he  should 
quietly  explain  the  probable  reason,  and  show,  if  possible, 
the  real  and  the  imitation  fur  side  by  side,  and  give,  as 
he  easily  can,  the  reasons  for  the  difference  in  price. 

If  customers  are  unconvinced,  and  decide  to  try  the- 
tempting  offer,  ask  them  to  bring  the  garment  when  ob- 
tained and  to  sample  it  against  what  you  have  in  stock, 
and  point  out  to  them  that  they  must  also  add  postage 
and  express  charges  to  the  cost  of  the  garment. 


THE   CANADIAN  MARKET. 

THERE  are  two  elements  that  make  for  the  success  of 
the  fur  trade  in  Canada,  and  both  are  favorable  this 
season.  One  is  the  climate,  which  is  always  on  the 
side  of  furs,  and  the  other  is  Dame  Fashion,  who  some- 
times turns  her  face  the  other  way,  but  who  this  season 
is  giving  furs  her  most  marked  approval.  Then  the  pock- 
ets of  the  people  in  all  parts  of  the  Dominion  are  pretty 
well  lined  at  present,  and  this  is  another  condition  that 
makes  for  the     prosperity  of   the   fur  trade,   because  furs 


are  a  luxury  with  most  people  and  money  must  be  circu- 
lating freely  for  quantities  of  them  to  be  sold. 

With  everything  so  much  in  their  favor  it  is  not  sur- 
prising to  find  that  initial  orders  placed  with  the  manu- 
facturing furriers  were  unusually  large,  double  in  fact,  and 
even  more  than  that  in  some  cases.  Travelers  who  have 
gone  east  have  sent  in  particularly  large  orders.  This 
shows  that  the  retail  trade  share  to  the  full  measure  the 
confidence  felt  by  the  manufacturing  end  as  to  the  posi- 
tion of  furs. 

A  great  deal  has  been  said  in  many  quarters  about  the 
decline  in  the  price  of  furs,  but  those  in  close  touch  with 
the  trade  can  best  appreciate  how  misleading"  such  state- 
ments can  be  made.  Undoubtedly,  taking  the  market  all 
round,  furs  are  easier,  but  the  difference  will  not  be  very 
apparent  in  the  prices  of  furs  at  retail,  it  is  too  small, 
though  it  no  doubt  will  have  its  influence  on  the  volume 
of  the  trade. 

Already  it  is  said  there  are  signs  that  prices  on  some 
desirable  furs  arc  stiffening,  indeed  it  would  seem  that 
the  turn  has  been  reached. 

Heavy  declines  are  practically  confined  to  articles  which 
have  been  largely  used  by  high-class  Russian  furriers, 
the  Russo-Japanese  war  causing  the  withholding  of  their 
orders  on  the  usual  large  scale.  Russian  sable  is  one  of 
these  furs  which  has  declined  20  per  cent.  Silver  fox  is 
another  and  has  gone  down  40  per  cent.  Blue  and  cross 
fox  have  declined  respectively  40  and  27£  per  cent.  Cop- 
per and  Lobos  Island  seals  are  down  30  per  cent.,  and 
Cape  Horns  25  per  cent.  In  the  face  of  these  declines, 
ermine  advanced  30  per  cent.,  and  the  price  is  now  so 
high  that  only  those  furriers  catering  to  the  fashionable 
trade  can  use  it,  as  the  cost  is  practically  pro- 
hibitive for  the  general  run  of  trade.  Chinchilla  is  an- 
other fur  that  has  seen  a  moderate  advance,  solely  be- 
cause of  the  demand,  which  is  very  good,  particularly 
from  the  furriers  in  the  United  States.  Chinchilla  is  a 
favorite  trimming  fur  with  high-class  furriers.  Persian 
lamb,  which  is  perhaps  the  most  popular  fur  on  the  Can- 
adian market,  shows  every  sign  of  a  decided  stiffening  in 
price.  It  is  in  very  great  demand,  and  there  is  a  fear  ex- 
pressed that,  owing  to  the  war,  the  breeders  of  this  lamb 
will  not  be  able  to  give  it  the  close  attention  needed  to 
produce  the  proper  skins. 

For  several  seasons  back  there  has  developed  a  craze 
for  some  one  fur;  two  seasons  ago  it  was  squirrel,  last 
year  it  was  mole,  this  year  it  is  likely  to  be  mink.  Brown 
is  the  leading  Fall  color,  and  mink  tones  in  beautifully 
with  the  rich  golden  shades  that  are  shown  both  in  dress 
fabrics  and  millinery  materials.  Then,  too,  it  looks 
lovely  on  the  greens,  wines,  blues  and  violets  that  come 
next  in  favor.  We  may  therefore  expect  that  those  who 
make  a  point  of  keeping  up  to  the  latest  vogue  will 
wear  this  fur.  Evidently  Canadian  furriers  were  fully 
alive  to  the  situation  when  purchases  of  raw  furs  were 
made,  as  they  have  stocked  mink  largely. 

Should  these  indications  be  borne  out,  and  the  fact 
that  the  orders  for  mink  have  been  very  large,  lends  color 
to  them,  it  is  not  unlikely  that  we  shall  hear  of  advanced 
prices  in  this  fur  before  long. 

In  neck  pieces,  the  long,  flat  effect  leads,  and  the 
fashionable  neck  piece  is  very  large.  Mink  is  "Queen"  in 
this  class,  and  great  use  is  made  of  the  stripes.  A  few 
beads  arc  noticed,  but  tails  are  in  evidence.  If  a  mink 
bad   two  tails  the  furriers  would  not  object. 

Pelerines,   or  capes,  reaching   to     near   the  elbow,     are 

well    shown,    finished    in    front    with    long    stole   ends;    and, 

by   the  way,    the  novelty   in    these  stole  ends  is  the  torpedo 

point,     with     an     inverted  box  pleat   of  the  fur.     Though 
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JRNEDLong  Fur  Pelerines 

0/1    JQflil  Mrlce  E,ch'  Nel 

faTt    NJl/OyiX.    Black  French  Coney,  total  length  2  yards; 

finished  with  _  large  brushtaila  and  chain Si .80 

No.  7616,    Blacli  French  Coney,  total  Ieng<h2${  yard*; 

finiahed  with  4  tails  and  tail  trimmed  -^lik  girdle..   I.A2M 
No.  7001.   Choice  quality  Black  French  Coney,  total 
length  2'/a   yards;   finished  with  2  large  brushlails 

and  tassel-trimmed  silk  girdle 1.87M 

No  7515.  Black  French  Coney,  total  lengih  2Vi  yards, 
finished  with  G  tails.  '2  silk  braid    ornaments  and 

tail  i  rimmed  silk  girdle 2.50 

No  7517.  Black  Fi  ench  Coney ,  total  length  2V4  yards; 
ti  imitation  black  fox  tails;   2  silk  braid  ornaments 

and   tail-trimmed  silk  girdle .'I  (HI 

Nn  7604.  Choice  quality  Black  French  Coney,  total 
length    "2yL    yards,   finished    with    G   tails  and  fur- 

trimnicd  silk  girdle  (  Broad  Stole  effect) 8.26 

No.  7024.  Choice  quality  Black  French  Coney,  total 
length  2K  yards  ;  finished  with  6  tails  ;  2  silk 
bra^d  ornaments  and  tail-trimmed  girdle.     (Broad 

Stole  effect)     3.00 

No.  7044.  Choice  quality  Black  French  Coney,  total 
length  2K  yards;  finished  with  6  tails  and  fur- 
trimmed  silk  girdle.     (Broad   Stole   effect;  width 

at  neck  G  inches,  at  tabs  7  inches) 4  (X) 

No.  7078.  Hudson  Bay  Sable  Opossum,  total  length 
2K  yards  ;  finished  with  4  tails   and   2  silk  braid 

ornamen  ts 0.00 

No.  7074.      Same  as  No.  7078.  in  Isabel. a  Opossum. .     0.00 
No.  7047.      Hudson    Bav   Sable  Opossum   (lined  with 
Russian    Grey   Squirrel),  total    length    2K  yards; 
,-,  N  .  .finiihed    with    2   large    brushta  Is  and  2  silk  braid 

HlNiai^nents 0.00 

No.  70*12/   Same  as  No.  7047.  in  Isabella  Opossum...  0.00 
^»,  jtjjTT    Hudson  Bay  Sable  Opossum,  finer  quality, 
totarlength  2>i  yards  ;    finished  with  4   tails   and 

2  silk  braid  ornaments G  00 

No.  70G8,     Same  as  No.  7070.  in  Isabella  Opossum.. .     6  "" 
No   7037.       Hudson     Bay    Sable     Opossum.     XXXX 
quality,  total  length  2  yards  ;  finished  w  th    6   fox 

tails  and  2  silk  braid  ornaments 6  70 

No   7038.     Same  as  No.  7037.  in  Isabella  Opossum....   6.75 
No   7519.      Hudson     Bav    Sable     Opossun-.      XXXX 
quality  (lined  wih   Russian    Grey    Squirrel ).  total 
length   '2'A    yards  ;    finished  wiih  G  black  marten 

tails 7,20 

No.  7018.     Same  as  No.  7019,  in  Isabella  Opossum.. .  .   7  '_'."> 
No. 7699.     Hudson  Bav  Sable  Opossum,  choice  qual- 
ity, total  length    2'/i    yards;    finished    with   G   fox 

tails  and  2  silk  braid  ornaments 7.25 

No.  7540.     Same  as  No.  70.3".»,  in  Isabella  Opossum  .  .     7  26 
No.  7008X.     Hudson    Bay    Sable    Opossum,    choicest 
ty.  total  length    'l\i    yards  ;    finished    with    G 

fine  tails  and  2  tine  silk  braid  ornaments S  00 

No    7.Ve.l\,     Same  as  No  7008X,  in  Isabella  Opossum  8.50 
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It  Costs  you  Nothing! 
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"Best  Things"  in 
Popular-Priced  Furs ! 

The  Style  and   ( 'hie  of  High 
Grade  Furs  reproduced  in 

"  Popular-Priced 

Fur    Neckwear" 

is  only  "  ONE  "  of  the  strong 
points  of  our  line.  "  I'(  )IT- 
LAR-PRICED"  FURS  will 
be  the  MONEY  MAKERS 
this  Fall  !  Have  von  planned 
•  V\HAT"  and  "  WHERE" 
to  buy  I  Now  is  the  time  ! 
Were  READY  for  von  I  We 
otter  the  LARGEST  stock  of 
VVR  MERCHANDISE,  the 
most  complete  assortment  of 
Fur  Neckwear,  made  of  relia- 
ble, selected  skins  and  noted 
for  careful  workmanship  ! 

Write  to-day  for  complete 
Price  List  or  Samples  ! 
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MAXNEUBURGER&CO. 


Nos.  97,  102,  110  &  112  Greene  St. 


NEW  YORK  CITY 
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many  of  them  do  not  protect  the  nock,  there  is  a  tend- 
ency to  a  collar  effeel  drawn  into  the  V  in  front,  hut  one 
neck-piece  thai  was  evidently  of  new  design  had  a  high 
daring  collar  of  the  fur.  This  is  a  style  that  will  he 
welcomed  in  Canada,  as  furs  are  for  use,  as  well  as  orna- 
ment, here. 

Skunk  is  always  in  good  demand,  and  this  year  has 
sold  exceptionally  well,  both  here  and  abroad.  The  Can- 
adian furriers  are  showing  skunk  made  up  in  long  flat 
boas,  and  in  much  better  and  more  likely  selling  styles 
than   those  of  last.  year. 

Opossum  is  another  popular  fur,  and  long  boas  made 
up  in  similar  style   to   the   foxes  are  likely   te  sell  well. 

Fox  is  again  looked  upon  as  one  of  the  best  selling 
furs  in  the  market,  noVf  that  the  tendency  towards  prices 
getting  beyond  what  the  majority  of  people  could  pay  has 
received  a  check.  This  is  a  dyed  fur,  and  one  that  is 
none  too  durable,  but  the  perfection  with  which  shades 
and  colors  are  produced  in  this  fur  keeps  it  in  favor. 
Isabella,  sable,  smoke  and  baum-marten  are  the  popular 
colors. 

The  motor  car  has  been  the  means  of  introducing  many 
modes  and  materials  to  general  use,  and  another  example 
•is  in  Russian  pony  skin.  This  has  been  found  to  be  a 
most  useful  fur,  and  is  now  being  introduced  into  general 
use.  In  Europe  many  garments  are  being  made  of  pony 
skin  that  are  obviously  not  designed  for  auto  wear.  The 
fact  is  that  the  skin  was  such  a  success  as  a  specialty 
that  manufacturers  saw  possibilities  in  it  for  general 
wear.     Monkey  is  another  of  the  untried  novelties. 

Fur  jackets  are  likely  to  be  very  fashionable  this 
Winter,  and  Persian  is  the  popular  seller.  Seal  is  in  high 
demand  for  the  better  trade.  Mole  will  continue,  in  favor, 
but  at  present  it  seems  to  have  declined  from  the  popu- 
lar point  it  reached  last  season.  Squirrel  is  likely  to 
meet  with  a  fair  reception,  and  one  handsome  coat  seen 
was  made  of  perfectly  matched  squirrel  skins.  For  the 
popular  trade  electric  seal  is  always  in  demand,  and  this 
year  is  no  exception. 

The  ultra  trade  are  showing  the  collarless  coat,  both 
in  the  loose  three-quarter  and  shorter  lengths,  and  also 
in  the  semi-fitting  box  front  coat.  These  coats  are  all 
hip  length.  For  the  more  staple  trade  this  style  of  coat 
is  made  with  wide  revers  and  high  rolling  collar.  This  is 
the  best  selling  style  of  garment,  but  a  close  second  is  the 
bloused-fronted  coat  with  collar  in  the  same  style  as  the 
first  named  coat  and  basque  pointed  in  front. 

Victorenes  in  flat  shapes  that  either  knot  or  tie  are 
noted,  and  on  these  and  neck  pieces  quite  a  marked  am- 
ount of  fringes  and  passementerie  trimmings  are  to  be 
seen.  Mole  and  squirrel  are  made  into  handsome  neck 
pieces  and  an  attractive  set  for  misses'  wear  was  shown 
by  one  firm  made  from  squirrel  lock.  Ermine  tails  are 
used  also  as  a  trimming,  chiefly  on  mole.  Muffs  are  of 
the  flat,  granny  order,  and  most  neck-pieces  have  muff 
to  match.  Thibet  sets  in  both  black  and  white  are 
shown  for  misses'  and  for  evening  wear.  Some  very 
handsome  flat  stoles  are  of  fox,  dyed  either  sable  or  isa- 
bella. 


MONTREAL   STYLES. 

THE  retail  trade  is  already  making  advance  showing 
of  furs.  In  conversation  with  a  prominent  Mont- 
real retailer  Who  caters  to  high-class  trade,  he  re- 
marked :  "Prospects  for  the  coming  Winter  season  arc 
good,  due,  perhaps,  to  the  novelty  in  fur  shapes,  ensuring 
a  desire  upon  (he  part  of  rich  women  for  possession  of  the 
new  garments."  In  this  connection  the  retailer  must 
lake  cognizance  of  the  fact    that    fashion   takes  as  promin- 


ent a  place  in  the  eyes  of  the  average  tiade  as  even 
quality  or  workmanship.  Along  the  line  of  fashion  as 
depicted  in  early  showing,  a  variety  of  lengths  is  shown, 
hut  all  contain  an  abundance  of  fancy  effects.  The  ma- 
terials in  vogue  are  hard  to  determine,  but  a  round  of  the 
manufacturers   revealed  many   interesting   facts. 

Jobbers  and  manufacturers  are  busy  shipping  Fall  and 
Winter  orders,  and  the  opinion  is  general  that  trade  has 
been  satisfactory.  The  staples,  such  as  Persian  Lamb, 
Astrachan  jackets,  have  held  their  usual  prominence.  One 
manufacturer  reports  increased  demand  for  fancy  electric 
seal  jackets,  trimmed  with  mink  and  fancy  steel  buttons. 
This  short  and  frivolous  bolero  style  is  sure  to  be  popu- 
lar, the  reason  of  its  prominence  in  cheaper  grades  is  the 
diffidence  manufacturers  have  shown  to  its  ready  recep- 
tion by  the  trade,  rendering  them  careful  not  to  make 
them  up  in  expensive  furs.  The  abundance  of  attractive 
styles  is  really  remarkable.  Each  manufacturer  is  found 
to  specialize  some  particular  fur  and  style  in  order  to 
create  and  sustain  interest  in  his  line,  thus  the  diversity 
of  styles  shown  is  bewildering.  All  however,  show  the 
effect  of  the  Parisian  styles,  and  partake  of  fancy  em- 
broidered effects,  showing  the  Louis  XV  and  XVI  styles 
in  embroidered  vests  and  cuffs.  Mink  and  sable  coats, 
with  the  coronation  muff  to  match,  are  predicted  as  sure 
sellers. 

In  men's  lines  the  prominent  topic  among  manufactur- 
ers is  the  increasing  popularity  of  fur  lined  garments. 
These  now  come  in  a  complete  range  of  prices,  but  the 
trade  should  be  careful  not  to  select  too  cheap  a  line,  as 
dissatisfaction  is  sure  to  occur.  Along  this  line  coon 
coats  are  at  present  a  good  purchase,  being  almost  10 
per  cent,  cheaper  than-  last  season.  Retaifers  who  re- 
member the  abnormally  high  price  last  yeai  are  perhaps 
unaware  that  it  was  due  to  a  combination  of  the  skin 
merchants.  The  same  manoeuvre  was  tried  this  year,  but 
the  jobbers  and  manufacturers  held  off  their  buying  from 
January  till  as  late  as  May,  forcing  down  the  price.  The 
result  is  seen  in  the  cheaper  level  to-day.  Fur  caps  are 
undoubtedly  on  the  decrease  in  large  centres,  but  small 
centres  will  still  find  them  profitable  lines  to  handle. 

The  trade  is  advised  to  purchase  their  wants  as  far  as 
possible  on  the  present  market,  as  prices  always  tend  to 
go  higher  later  in  the  season.  Further,  there  is  extreme 
difficulty  in  securing  good  skins  at  a  later  date.  In  fact, 
at    any    time  it   is  impossible  to   secure  exact  duplicates. 

Spring  lines  will  be  shown  the  trade  this  month,  com- 
prising .the  usual  range  of  attractive  novelties.  Ruffs, 
stoles  and  muffs  show  enough  change  to  ensure  attrac- 
tiveness. The  flat  muff  is  here  to  stay,  and  is  particu- 
larly commendable  on  account  of  its  easy  adaptability  to 
the  round  styles  in  case  of  a  sudden  change  in  style, 
which  would  not  work  the  other  way  around.  Ruffs  in 
Alaska  and  Korean  sable,  as  well  as  American  stone 
martin,  show  a  tendency  to  lower  in  price.  One  firm 
makes  a  specialty  of  a  mink  marmot,  as  weli  as  Japanese 
mink,  which  from  their  cheapness  and  durability  should 
prove  popular.  In  stoles  white,  blue  and  biack  thihet  are 
to  the  fore.  In  this  connection  blue  is  moie  prominent 
than  ever,  with  a  good  showing  of  white,  and  a  decided 
decrease  in  black.  The  bulk  of  the  business  is  predicted 
to  be  done  on  blue  thibet. 

It  looks  somewhat  like  a  season  in  which  good  Can- 
adian furs,  mink,  skunk  and  other  skins,  might  be 
brought  to  the  front  by  furriers  alert  to  the  interests  of 
Canadian  consumers.  Canadian  furs  have  more  than  held 
their  own  in  public  sales,  and  are  always  to  be  relied 
upon  in  giving  satisfaction.  This,  of  course,  need  not  he 
done  to  the  exclusion  of  line  foreign  furs,  but  simply  t<> 
afford  goods  of  home  production  their  proper  share  among 
the  leaders  of  quality. 
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About  up  to  the  Neck 


in  l'.ill  business— orders  coming  in  freely,  each  a 
distinct  Compliment  lor  our  line. 

Don't  believe  in    "  blowing  "— never  did;  and 

aren't  doing  so  now  ;  but  what  other  buyers 
>  and  clever  buyers,  too)  approve  of  and  buy, 
must  have  merit. 

Our  line  of  FURS  is  well  worth  your  inspection. 

Stoles  in  all  the  staple  furs,  such  as  American 
oppossum,  beaver,  sable,  Alaska  sable,  mink, 
stone  marten,  etc.,  are  going  to  be  fashionable 
this  season.    Also  the  flat  Coronation  Muff  is 

the  leader  in  mull's. 

See  that  we  send  you  some. 

Orders  for  prompt  shipment 
receive  every  attention. 


A.  J.  ALEXANDOR,  ?„*■? 

504  and  506  St    Paul  Street.  MONTREAL. 


MANFC. 

PIER 


:TUR 

,ug  31  mi 


An  Attractive  Store 

■link' 

w.  iM.,k.-    ion    atti  • 

Hat  Stands 

h  ..in  - ..'  l  no  pei  doi 

Window  Fixtures 

I'.  |  ill  llul    new    cli  vijjiis 

Ribbon  Cabinets 
Kid  Glove  Cabinets 
Mirrors 

for  Show   Room,   Wall    or 
Cl  .miter. 

Wax  Figures 

1 1  igh-claM  at  low  CI  111 

Forms 
Drapery  Figures 

of  the   latest   si  vie. 

Mantle  Racks— Metal   and   Wood,  and 
Shoulder  Hangers  of  every  description. 

Send  fur  our  Catalogue. 

You  will  find  it  useful  and  suggestive. 

Clatworthy  &  Co. 

48  Richmond  St.  W.,  Toronto 


FOUR  REASONS  WHY 


"  OLD    BLEACH'  are  so  much  SUPERIOR  to  any  other  LINEN  GOODS  : 


Trade 
"OLD  BLEACH" 

Mark. 


l.—They  are  made  of  PURE  FLAX  only. 

2 — Elaborate  precautions  arc  taken  to  ensure  perfect  weaving. 

3. — They  undergo  the  troublesome  and  tedious  process  of  GRASS  BLEACHING 
practised  by  our  forebears,  who  relied  not  on  injurious  and  weakening 
chemicals,  but  on  the  generous  rays  of  the  sun  to  whiten  their  Flaxen 
Treasure.  '•  OLD  BLEACH  "  thus  retains  the  extraordinary  natural 
strength  which  was  Justly  claimed  for  Flax  Fabric  in  years  gone  bj. 

4.—  They  are  finished  without  a  grain  of  starch  by  OUR  SPECIAL  ■•  OLD 
BLEACH"  PROCESS— the  only  one  which  can  produce  the  everlasting 

Silky  lustre  ami  delightful  soft  feel  characteristic  of  ••  OLD  BLEACH  " 


Trade 
OLD  BLEACH" 

Mark. 


TOWELS,  HUCKABACKS,  DIAPERS, 
LINENS,  Holland  -  Colored  LINENS, 
SHEETS,  SHEETINGS,  PILLOW-SLIPS, 
BABY     TOWELS,     APRONS,     <Sc,     art. 

Sole  Agents 

for  the  Dominion  : 


The  Old  Bleach  Linen  Company,  Limited 

GIVE  FLAX   FAIR   PLAY,  and   afford   the    public     the    LONG- 
SOUGHT  OPPORTUNITY  of  procuring  Linen  as   It  used  to  be. 

R.  H.  COSBIE 

jo   IV.    Wellington  Street, 

TORONTO. 
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Two   of    Our 


THirty 
Styles 

To  Retail   at 

01  *8  190?  "_ 


*& 


5342     Taffeta  with  Chiffon  and  Val.  Lace. 


RETURNED 


AUG  *1  190 


5352— Taffeta.  White  Binding,  Silk  Medallions. 


-M 


Two  of   Our 
RNED 


Fifty  RETUh  .* 
6  31  190V Styles       .    vry^V^ 

^  J-vp       .To    Retail   at 


(fe 


- 


-  J 


^e 


5326    Taffeta  Silk  Lace  Braid,  with  Silk 
medallions. 


OUR    RANGE.    CON- 
TAINS  200    STYLES 

or 


5314— Taffeta  Colored  Chiffon  Ribbon,  Fine 
Val.  Lace. 


BELTS    and    NECKWEAR. 

FLETT,  LOWNDES  &  CO.,  Limited 


142-144   West  Front  Street, 


TORONTO. 
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THERE  is  mi  doubt  about  either  the  popularity 
..i  the  profitableness  ol  ladies'  neckweai  to  the 
di\  goods  merchant.  Both  in  the  cities  and  In 
the  smaller  towns  alike,  and  nol  in  Canada 
alone,  bul  in  the  States  also,  the  most  prom 
inenl  position  in  the  stoic  is  given  to  it. 

One  sometimes  wonders  how  long  it  will  last,  but  tins 
is  best  answered  by  endeavoring  to  find  something  to 
take  its  place,  for  it  would  require  an  extremely  radical 
change  to  banish  ladies'  neckwear.  -lust  so  long  as 
manufacturers  turn  oul  prettj  novelties,  jusl  so  long 
will  ladies'  neckwear  flourish. 

The  retail  Hade  is  bUSJ  >el  selling  Job  lilies,  and 
clearing  oi.t  odds  and  ends  ol  Summer  Stuff,  and  it  looks 
as  though  it  would  be  into  September  before  Kail  neck- 
wear     would      be   Shown.      While    the    Wcathei     keeps    warm 

Summer  goods  w  ill  sell. 

Win.  I  wonder,  will  some  stores  who  are  bis;  enough 
io  know   better,  when  they  have  anything  that  hangs  (ire 

1  in  tacking  on  to  the  article  the  name  ol  a  popular 
seller  ?  Do  they  think  the  public  do  not  know  ?  Ill  a 
handsome  show  window  lately,  among  a  lot  of  washing 
neckwear,  was  displayed  a  pile  of  limp  and  dejected  look- 
ins;  sailors,— the  if-you-  won't  -takc-me-at-t  his-pr  ice, -vou- 
ch, havc-mc-at-a-lower  kind,  and  they  were  ticketed  as 
Buster  Brown's.  This  is  a  piece  of  poor  policy,  for  the 
natural  inference  the  customer  must  draw  is  either  you 
do  not  know  "Buster  Browns"  when  you  see  them,  or  if 
vou  can  fool  the  public  with  a  name  you  do  not  mind  do- 
ing it  Then  what  about  the  efYecl  on  the  real  "Busters" 
when  they  come  along,  as  they  are  bound  to  do  in  Fall 
lines  ' 

Though  i"  most  cases  this  is  done  through  waul  of 
thought,  it  creates  a  distinctly  bad  impression,  and  one 
that  reflects  on  the  management  of  the  store  where  it  is 
allowed.  Another  little  trick  noted  scrxes  to  show  the 
Standing  Ol  sets.  The  cuffs  from  embroidered  sets  were 
very  neatly  joined  together,  and  sold  1  for  15c.  Perhaps 
this  may  furnish  a  useful  hint  for  others  with  superfluous 
culls   to  dispose  of. 

Orders  for  Kail  neckwear  are  beginning  to  come  in  Io 
the  manufacturers  pretty  freely  now,  as  its  selling  at  re- 
tail cannot   be  much   longer  delayed.     Neckwear  is  never 

ordered  much  ahead  of  the  selling  time,  as  new  styles  arc 
being  constantly    brought   out. 

There  is  a  mreal  deal  of  hand  work  on  the  new  Kail 
samples,  and  Jabots  and  long  tab  effects  are  most  favor- 
ed, though  if  a  style  is  prettj  and  embodies  some  novel 
idea  it  is  sure  to  be  a  winner.  Though  the  dully,  frilly 
jabots   are  selling   well,    the   llattei    styles   are  newer. 

A  greal  ileal  of  chiffon  is  used  on  the  new  neckwear, 
bul  besides  these  soil  and  pretty,  but  somewhat  perish- 
able, affairs,  there  is  a  call  for  plainly  tailored  lines  in 
taffeta      Taffeta  stocks  with  chiffon  ends,  and  trimmings 

of  lace,  are  also  seen,  and  in  tlu.s  class  something  new  is 
shown.  The  lab  or  jabot  is  formed  of  a  square  of  silk 
or  ihiilon.  variously*  trimmed,  and  box  pleated  lengthwise 
and   attached   with   motif,   etc.,   b)    one  point    to   the  stock 

There  seems  to  be  some  uncertain  t)   on  the  part  ol 
tailers   about    accepting    neckwear    with    a    little   goM    mix- 


ed  in   the  trimmings      Uold,  and   nothing   in:'    rold    ■<     ■> 

trimming  is  dead,  in  fact   it  ncvei  a in  ted  to  much,  but 

trimmings  brightened  i>\   a  touch  ol  gold,  p ilarlj   b) 

the    introduction      ol      goW    1  li  i  •  much    the 

vogue  as    ever,  in  fact   thej   an-  a  leading  feature  ol  the 
latest    trimmings  used   in   Pari  and     took     with 

the  touch  of  gold  arc  right   in  line  with  the  latest   v< 
In   the  long  lour  in  hand  lies,  brown  and  Paddj    green     .li- 


Shown  by  Flett,  I-owndes  &  Co. 
now    in    the   lead,    though    red    and    blue   are   also    well 

for      These  colors  are  safe  to  be  introduced   into  general 
neckwear   lines  before  long,   ami    tangerine  ■  >;    bun 
also,   tnough   this  last    will  onlj    be  as  a    trimming  i 
it   is  thought 

In      the      embroidered      "Bustei       Bro1  i    pullPJ 

collars,  all  the  new   shades  are  m  evidence,  embroiden 
solid     colors     on   white.        These    collars   have   port-holes 
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bhtough  whicli  a  tie  or  ribbon  to  match  can  be  threaded 
and  tied  with  a  bow  or  knot  in  front.  These  eollars  are 
in  great  favor  on  the  oilier  side,  and  are  likely  to  win 
popular  favor  on  this  market.  Embroidered  stocks,  in 
oriental  colorings,  are  included  in  Fall  lines,  and  are  re- 
ported on  as  selling  well  to  the  general  trade.  There  is 
an  immense  demand  for  plauen  lace  stocks,  and  there  are 
some  particularly  cheap  lines  on  the  market  now  that 
would  serve  splendidly  as  leaders  to  open  Fall  trade  wit1  . 
These  are  not  quite  of  tftie  latest  patterns  and  shapes, 
hut  come  at  such  a  price  that  they  sell  on  signt  1  he 
new  stocks  have  very  large  tabs,  in  fact  in  Smiie  eases 
they  reach  nearly  to  the  waist  line.  They  are  intended 
to  till  in  the  fronts  of  the  new  Dircctoirc  coats. 

The  large  cape  collars  in  plauen  lace  are  still  selling  to 
the  popular  trade,  hut  the  newer  forms  are  those  that 
are  taken  by  the  up-to-date  shopper.  They  are  short  in 
the  hack,  and  have  epaulettes  over  the  shoulder  and  stole 


*> 

VEILINGS 

* 

ETURN 
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Shown  by  Flett,  Lowndes  &  Co. 

ends  in  great  variety  in  front.  If  they  are  of  Venise  ihey 
have  introductions  of  net  laces.  Some  shorter  eollars  in 
the  shorter  round  shapes  and  in  the  net  laces,  are  selling 
well  for  the  Fall  trade.  Dressmakers  use  these  collars  as 
trimmings  for  dressy  blouses,  and  embellish  them  by 
rims,  ribbons,  or  velvet,  through  spaces  made  or  left 
for  this  purpose.  A  new  trimming  is  to  put  a  ladder  of 
little  bows  up  the  front. 


Mr.  I.  Frankenberg,  of  I.  Frankcnberg  &  Sons,  manu- 
facturers of  "Distingue"  brand  of  waterproofs,  Manches- 
ter, England,  spent  some  weeks  in  Canada  recently  on  a 
\isit  to  the  Canadian  branch  of  their  firm  in  Montreal. 
Whilst  here  he  made  some  changes  in  the  management  of 
1  In'  linn,  Mr.  S.  S.  Lagovitz  being  appointed  general 
sales  a^ent  for  Canada,  and  Mr.  E.  L.  Rosenthal,  the 
former  manager,   retiring. 


ONE  of  the  best  patronized  counters  in  the  retail 
stores  is  that  devoted  to  veilings,  and  tais  counter 
has  been  a  money  maker  for  those  who  have  carried 
the  right  stock  all  through  the  holiday  months.  This  is 
not  wonderful,  seeing  the  manner  in  which  women  have 
taken  to  wearing  veils.  Out  of  every  four  women  you 
meet  on  the  street,  three  of  them  will  be  wearing  a  veil 
of  some  kind  —indeed  some  of  them  wear  the  net  bang 
veil,  and  also  a  drape  veil  around  their  hat.  In  New 
York  and  at  the  Summer  resorts  on  the  other  side,  some 
of  these  drape  veils  worn  are  of  extreme  length,  reaching 
down  to  below  the  waist. 

The  vogue  of  the  chiffon  veil  is  not  to  wane  with  the 
Autumn,  but  will  continue  right  through  the  Winter,  and 
it  is  predicted  that  just  as  a  decade  ago,  all  women  wore 
a  barage  veil  for  comfort's  sake,  so  will  the  chiffon  veil 
satisfied  with  comfort  alone— she  must  have  becoming- 
ness  as  well,  and  the  novelties  in  veils  are  picturesque  to 
a  degree. 

They  are  shown  in  all  the  new  Fall  colorings,  and  can 
be  worn  either  over  the  face,  when  facing  the  icy  winds, 
or  can  be  raised  in  an  instant  when  their  protection  is 
no  longer  needed. 

The  colored  veil  is  decidedly  in  the  ascendant,  as 
women  are  finding  out  that  it  is  so  much  more  becoming 
than  a  black  one. 

The  latest  novelty  is  the  umbrella  veil.  It  might 
easily  be  taken  for  a  chiffon  cover  for  an  umbrella.  It  is 
very  easy  to  drape,  as  it  is  simply  thrown  over  the  hat 
and  raised  in  graceful  folds  a  little  to. trie  left  side  of  the 
back  of  the  hat. 

The  "Alice  Roosevelt"  is  a  veil  that,  as  one  authority 
puts  it,  "New  York  is  just  crazy  over."  This  is  some- 
thing like  the  umbrella  in  shape,  but  dips  lower  over  the 
face  in  front.  One  of  the  novelty  chiffon  veils  is  accordian 
pleated  over  the  front.  The  old  automobile  veil  has  got  a 
new  name — the  Newport. 

Parrot  green  and  myrtle  lead — but  all  colors  are 
shown,  including  burnt  orange,  or  tangerine,  as  the  veil- 
ing people  call  it.  Shaded  effects  are  seen  in  all  the  new 
Fall  colors,  in  the  parrot  green,  in  myrtle,  in  tangerine, 
in  taupe,  castor,  brown,  grey,  etc.  An  inch  wide  duchess 
satin  ribbon,  briar-stitched  on,  is  the  finish  to  many  of 
these  veils,  and  there  are  others  that  have  double  rows 
of  the  new  bright,  soft  taffeta  ribbons  as  an  edge.  Water- 
proof chiffon  crepe  is  a  new  veiling  which,  as  its  name 
implies,  will  stand  a  wetting,  only  it  must  be  shaken  out 
and  hung  straight  to  dry. 

Net  veils  with  a  festoon  lace  border  are  good,  but  not 
quite  so  new,  as  the  net  veils  with  borders  of  fanciful  pat- 
terns of  narrow  satin  baby  ribbons  and  pressed  velvet 
dots. 

Lace  veils  in  brown,  blue,  green,  champagne  and  every 
tint  that  is  just  off  white,  are  sure  to  find  favor  with 
women  who  dress  elegantly. 

In  mourning  veils  there  are  some  neat  borders  in 
graduated  folds  that  are  new,  as  well  as  those  with  the 
regulation  embroidered  edge.  A  shaped  mourning  veil  in 
net  is  also  shown  that  requires  no  draping,  and  has  a 
small  pattern  worked  in  for  a  border. 

The  showings  of  tuxedos  and  other  nets  is  unusually 
large,  and  though  the  patterns  are  pretty  there  lis  not  a 
great  deal  of  real  novelty  about  them.  The  hair  nets  in 
both  single  and  double  mesh  are  about  the  best  sellers. 
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LADIES'  SEC  k  WEAR 


Kavlvw 


TWO 


Stylish  Ladies'  Collars 


t  pom  Tin:  i. ink  or 


FRENCH  (&  CO. 

583   Broadway,   New  York,    U.S.A. 


We  make  remarkably  swell  goods  at  re 
markably  low  prices,  specially  figured   for 
the  Canadian  market. 


FRENCH  ®»  CO.,  583  Broadway,  New  York,  U.S.A. 


The  "DIANA"  Belt  Buckle 

sells   itself  wherever  shown,  and  each  one  sold  creates  a  demand  for  more 

because   it   is   SO   practical   that  the  wearers  do  the  advertising. 

Get   started   with  a  few  sample  dozens  and  you  will  be  surprised  at  the  number  of   repeat    orders   you 

will  soon  be  sending  in.     We  sold  the  first  dozen  in  Canada  less  than  three  weeks  ago  and  are  more 

surprised  each  day  with  the  results. 


^B 


showing  front  effect  of  buckle. 


Back  view  of  buckle  detached  and  oi>en. 


The  feature  of  this  Buckle  is  its   ATTAC HAB1 LITY  to  any   Ribbon,  Belting  or   Fabric  without  sewing 
or  pinning.      A  few  seconds  only  required  to  change  the    Buckle  from  one  Belt  or  Ribbon  to  another. 

A  1'olished  Gold,    plain  $.V><>  per  doz. 

B  Satin  Gold,  "  3.50       " 

D  "  Shield  with  Enamelled  Maple  Leaf  "Canada"      L50 

E  "  "  Fleur-de-Lia  i  50 

F  "  "  Dominion  Coat   of   Arms  1.50 

Controlled  for  Canada  by 

L/VDIES'  WEAR  LIMITED,    -    TORONTO 
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Merchants 


— We    carry    the   most   complete   stock    of 
Notions  in  Canada. 

Call  at  60  Yonge  St.  when  in  town,  or  write  us 
A  TEW  GOOD  THINGS  FROM  OUR  STOCK  OF  HAIR  COMBS 


When  we  specify  All  Colors  we  mean  Shell,  Amber,  Black  and  White 


EP  -2  1 


ETL 


Verticle  Bach  Comb.l 
No.  427,  at  -51.50  per  dozen,  all  colors. 


E.vertidy   Bach  Comb. 
No.  8427,  at  82.00  per  dozen. 

RETURNED 


Evertidy  Bach  Barelto. 

No.  433,    at  S2.00  per  dozen. 


Vassar  Bach  Comb. 
No.  426,  at  $3.00  per  dozen,  good  quality. 


Hair  Baretto. 
No.  3471,  at  $1.25  per  dozen,  all  colors. 

URNEa 


RETU 

EP  -219 


Evertidy  BacK  Comb. 
No.  8428,  at  *2.25  per  dozen. 


Olivette    BacK   Comb. 

No.  421,  at  $1.50  per  dozen,  all  colors. 


Verticle    BacK   C   omb. 

No.  4uB,  at  $2.25  per  dozen,  all  colors. 

RETURNED 


RETU 

r*rp  -219 

RETURN 

RFP  .2191 


Side   Combs. 

No.  5  3,  at  $2.25  per  dozen  pairs,  all  color?. 


Verticle   BacK   Comb. 

No.  4)11,  at  si.uO  per  dozen. 


Olivette   BacK  Comb. 

30  per  dozen,  extra  h 
finished. 

URNED 


No.  412,  at  #3.60  per  dozen,  extra  heavy  and  well 
finished. 


Side   Combs. 

No.  2012,  at  $2.25  per  dozen  pairs,  all  colors 


*3-in-l"   Pompadour   Comb. 
No.  26,  at  $2.2.">  per  dozen. 


Pompadour  Comb. 

No.  386,  at  *2  25  per  dozen. 


Side  Combs. 
No.  469,  at  s2.00  per  dozen  pairs. 


Sole  Selling  Agents     f  -Abel    Morrall's   Celebrated  Needles   and  Smallwares, 

forCanadat  |       Q^    Jvf^    £       HoSe     Supporters     (the     clasp    that    won't     come    off    nor    tear.) 

C.  11.  WESTWOOD  £>  CO. 


TEMPORARY  PREMISES 
60  YONGE  ST. 


TORONTO 


LIMITED 
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Pry    Cioodi 


TRIMMINGS. 


T 


mings  in  combination  with  chenille  are  univereallj  nh< 
Even  stock  collars  are  made  in  jet,  deep  cape  collars  comi 


UK  ••  pU||  braid  ' '  is  heralded  at  the  verj   newest 

.  ..   ,.         ,,  ,    ,  ,,.   i, ,     i hi  it,  and  stole  and  epaulette  affair's  an    shown  in  it 

l,\    mam      I    ihe   |obbers  and   win   be   shown   in  ' 

even  color  nnd  pattern.     The  wlid  and  Btaple  Metallic  trimmings  in  grey,  and  in  silver  are  showing,  bnl 

shades  >nl.   as   navy,   brown,   black,  grey   and  '"">   canno,   ,"'  M  '"  "'>  ]"'       •'"'   Mo™ 

.  ,,  iii..    i  .,    ■•  Rure,  and  also  tin-  bands.      I  In-  straighl  edged  bands  ire 

sonic  ct  ili.'  greens  easilj  lead  in  tavoi  . 

the   Parisian  Btyle,  hut    the  Canadian   trade  has  .1   liking 


for  the  irregular  galoons. 

Epaulette  effects  are  prettj  Bure  to  take  whethei   I 
arc   in   braid,  jeta,  embroideries  or  lace,  as  dn 
will  aol   be  long  in  taking  them  up.     Thej   make  il 
in  give  the  fashionable  Bhonlder  effi 

Embroidered    silk    trimmings    in    festoons,   bands, 
e<  ii~  in  separable  motifs,  will  also  !><•  popular  as  there  will 
be  a  use  for  this  class  of  trimming  whether  18 
Louis  and  Directoire  models  arc  followed.   Should   Direc 
toire  styles  come  to  the  front,  as  is  now  expected,  il  would 


^A** ,  1U-3&...  k»Hry,- .  -  .~a&*  .  M 
***1&        *^|B*        "^fto* 


Braids  are  i«>  be  the  accompanying  trimming  I"  1  In- 
plain  cloth  Buits  tins  Pall.  Por  Borne  time  paal  il  has 
been  the  custom  to  'rim  all  colors  with  black,  bnl  this 
year  the  braids  will  be  the  same  color  as  the  cloth, 
thongh  possibly  nol  id  Ihe  same  Bhade.  h  is  earlj  yel 
in  be  sine  aboul    this  point.  * 

The  medium  widths  arc  those  likely  to  be  called  for, 
hut  both  the  soutac'je  and  verj  wide  braids  are  shown. 
Such  weaves  as  diamond  and  Hercules  as  well  as  those 
of  a  mure  fancy  character  will  be  used,  bnl  the  trade  will 
nol  gel   verj    far  from  a  plain  braid. 

The  simpler  effects,  however,  will  hardly  be  ousted  by 
the  pnll  braid,  which  bo  readily  lends  itself  to  the  <<«ii- 
.  ..I  1  mil  1.1  an  innumerable  array  of  designs.  The  diamond 
pattern  1-  well  spoken  of.  I  his  braid  lever  may  to 
some  extent  cul  into  the  vogue  <>f  soutache  medallions, 
made  in  button  effects,  as  the  "pull  braid  can  be  made 
into  all  suris  of  designs  for  the  ornamentation  of  cos- 
tumes and  coats,  etc. 

A  further  word  aboul  colors  would  be  a  consideration 
1  i  the  favor  burnt  orange  1-  having  abroad,  for  when  judic- 
ious!) nscil  a  splendid  effect  is  gained.  A  slight  touch 
of  gold  is  often  seen  in  braid  brands. 

Patterns  are  heralded  by  many  i"  run  on  the  diamond 
shape,  hnl  perhaps  the  simple  basket  weave  will  be  the 
li>t  sellers.  Progs  and  gimps  used  for  military  effect  are 
certain  oi  recepl  ion. 

Braids  made  <>f  plaited  cords  are  new,  ami  are  very 
likely  to  take,  as  they  have  great  possibilities  in  the 
bands  of  an  expert . 

Snl'i  buttons  like  the  ones  illustrated  in  the  July  num- 
ber are  favorably  considered.     They  arc  formed  of  sou- 
tache braid  or  bias  folds  of  silk  wound  round  and  round 
and  are  either  plain  or  embroidered.  The  French  call  them 
pastilles.      In  a   recent    Parisian   play  an  actress  wore  a      nol  be  alow   in  meeting  it.     A   few  Persian  bands  will  be 
I  lack  cloth  gown  designed  by  Doucet,  trimmed  with  these     shown,  but  they  arc  being  replaced  by  the  Japanese  or  bo 
pastilles.      The   skirt    \\a-   mounted     in   box-pleats   held     called   Japanese   effects.      Trimmings     with   Btamped-out 
down  for  a  quarter  of  a  yard  or  so  from  the  waist   with      motifs  of  kid  applied  are  new  and  arc  likely  to  have 
these   pastilles,  after  which    it    was  allowed   to   How    lice       vogue,  as  kid  is  being  taken  np  in  millinery  and  nod. 
The  bottom  of  the  skirt  showed  three  nun's  tucks,  each  set       to  some  extent. 

in   with  a  silk  braid,  and  at   -paced   intervals     on  them  The  able  and  shrewd  buyer  who  never  neglects  t"  hold 

were  placed  the  pastilles,  all  round  the  skirt.  in  mind  the  conditions  of  the  Beason  just  waning  and  to 

Cloth  tailored  suits  will  be  often  elaborately  trimmed  calculate  Ijow  permanent   may  be   the  popular  whim   of 

with  braid  in  both  Vandykes  and  festoons  *nd  often  stitch-  the  present  is  an  interesting  personage  to  wnom  to 

•.ill  follow   the  lines  of  the  braid.  The  Review  in  conversation  with  such  a  buyer  of  trim- 
Jet   is  one  trimming  thai   there  seems  to  be  no  doubt  mings,  etc.,  in  Montreal  learned  that  the  future  generally 

about,    and    jetted      g&loons,    bands,    net*,    and      jel    trim-       is    looked    at    with    hopeful    eyes.         Continuing,    he    said: 


Jetted  Net  Galoon    I  rimminKv 

give  quite  a  new  impetus  to  dress  trimmings,  a-  handsome 

braids,  embroideries,  and  other  trimmings  vv 1  he  called 

for  for  ornamenting  vests,  cuffs,  revere,  etc.,  while  hand- 
some buttons  would  attain  a  high  place. 

Silk  ruffles  and  silk  or  ribbon  ruches  arc  among  pos- 
sibilities and  should  demand  come  the  manufacturer  will 
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"Perhaps  the  mosl  notable  feature  of  dress  accoutre- 
ment is  the  practically  unanimous  belief  in  the  vogue  for 
braids.  Even  those  who  do  not  relish  tins  must  admit 
that  braids  are  to  have  their  'fling.'  The  introduction 
of  the  'pull'  braid  will  be  seen  here  and  the  striking  ef- 
tects  in  the  'Persian'  patterns  also  influence  this  tend- 
ency. Black  silk  gimps  and  chiffon  appliques  will  still 
continue  ir  tj.vor. " 


dispensible,  particularly  in  black.  Silk  Battenburg  and 
Battenburg  motifs  are  much  used  lor  millinery  purposes, 
while  planeus,  Venetian  and  crochets  still  nold  their  place. 


LACE. 

THOUGH  there  is  somewhat  of  a  reaction  against  the 
extensively  trimmed  street  gowns  and  in  cloth  cos- 
tumes, the  season  will  begin,  at  any  rate,  with  plain- 
ly tailored  suits,  as  soon  as  we  get  into  the  realm  of  more 
dressy  gowns,  laces  and  trimmings  are  again  to  the  fore. 

The  net  laces  certainly  lead«and  such  laces  as  Orientals, 
U'Alencons,  Chantillys  and  others  with  a  line  net  ground 
are  most  in  evidence.  Brussels  applique  is  another  net 
lace  that  is  holding  for  favor.  Lovely  sprigged  allovers 
are  shown  in  it  and  there  are  different  widths  of  bandings 
and  flouncings  to  match,  with  which  to  make  up  the  cos- 
tume. 

Point  de  gaze  is  another  lace  Paris  is  using  at  present . 
An  imported  French  gown  was  lavishly  trimmed  with  wide 
bandings  of  this  delicate  lace.  It  was  used  to  outline  the 
narrow  yoke  and  the  tablier,  and  to  give  fullness  to  the 
skirt  one  banding  was  slightly  gathered  to  the  other.  A 
good  deal  of  lace  was  used  on  the  draped  waist,  and  on 
the  elbow  sleeves  of  the  gown,  which  was  of  printed 
chiffon  in  black  and  white.  This,  by  the  way,  had  the 
French  unexpectedness  of  design,  for  the  ground  was  of 
dotted  pattern  while  the  pattern  was  of  rounds  of  plain 
white. 

For  millinery  also,  net  laces  are  first  choice,  though 
the  heavier  makes  are  used  for  special  purposes.  Mimo- 
sia  lace  in  great  width  seems  to  be  the  favorite  draping 
lace  on  the  large  dress  hats.      This  is  the  lace  in  which 


BUTTONS. 

IF   the   truth   were   told   many     a     store  has  had   serious 
trouble   in    the  button   department.      A    good    percent- 
age of   merchants   regard    their   but  ion   department  as 
an  eye  sore.     Overbuying  is  the  secrel   of  it  all.     Practical 
knowledge  of  their  voge  isn't     alone  sufficient     to    ensure 


Oriental  Galloon. 

the  pattern  is  composed  id'  a  succession  of  tiny  balls. 
Some  handsome  jetted  laces  are  also  used,  but  these  should 
rather  be  classed  as  a  trimming  than  a  lace,  though  it  has 
ai,  the  effect  of  the  latter. 

While   light   laces   are    the   height    of  style   the  heavier 
makes  are  still  fashionable.     Guipure  is  spoken  of  as  in- 


Oriental  Banding. 

success,  as  the  past  has  proved  to  many  a  merchant's 
sorrow.  Undoubtedly  buttons  are  strengthening,  necessi- 
tating a  good  range  being  shown.  Perhaps  the  best  cri- 
terion to  live  up  to  is  :  Stock  many  styles  sparingly, 
and  have  dressmakers  or  practical  girls  select  the  styles, 
while  the  proprietor,  with  shrewd  business  instincts, 
should  limit  the  Quantity.  A  careful  procedure  after  this 
manner  should  eliminate  any  serious  over-stocking. 

A  glance  at  the  lines  of  cloaks,  costumes,  skirts, 
waists,  etc.,  reveals  to  a  remarkable  degree  the  use  of 
various  sizes,  materials  and  designs  in  buttons.  Cloaks 
and  costumes  show  buttons  both  in  back  and  front,  and 
on  the  sleeves,— in  fact  everywhere  where  the  ingenuitv  of 
clever  designers  can  display  them.  The  skirts  show  self- 
cloth  but  tons  in  numerous  designs,  but  perhaps  the  gold 
and  black  embroidered  buttons  predominate.  At  the  bot- 
tom of  the  vogue  of  buttons  lies  the  art  shown  by  the  de- 
signer in  their  proper  designing  and  placing.  Many  hand- 
some gowns  may  be  spoiled  by  inartistic  placing.  The 
French,  who  profusely  use  buttons,  always  manage  to  ob- 
tain  the  proper  effects. 

Anv  discussion  of  buttons  is  limited  by,  and  neccs- 
sarilv  hinged  with,  the  various  versions  of  jobbers  and 
manufacturers.  Perhaps  the  most  interesting  feature  is 
the  steady  fight  between  gilt  and  gunmelal  buttons.  As 
each  has  its  merits,  it  would  seem  wise  to  stock  both, 
avoiding  the  eccentricities  of  freak  designs  shown.  In 
this  connection  metal  buttons  in  the  dull-finished  gold,  as 
well  as  the  brightly  finished  ones,  are  reported  by  lead- 
ing retailers  as  sidling  well,  and  likely  to  continue.  In 
the  gunmetal  buttons  the  duller  ones  are  the  more  popu- 
lar, new  designs  constantly  appearing.  Fine  filigree  but- 
tons, naturallv  high  in  price,  are  taken,  but  the  cheap 
imitations  will  probably  go  belter.  It  must  be  remem- 
bered that  the  quality  of  workmanship  is  not  carefully 
attended  to,  many  people  insisting  upon  a  showy  article 
at  a  liltle  price.  Larcp  coarse  buttons  look  well  on  al- 
most any  kind  of  fabric,  and  should  repay  stocking.  En- 
amel buttons  arc  in   striking  and   effective  designs.     Dee]). 
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FANCY  SHELL  HAIR  PINS  IN  CABINETS 


No    C 


Itfmi  i'iih  in  cui'intt,  assoi  ted  ibi 

-lull  color,  $2.2 


|ht  cabinet 


A  good  5  cant 
•  In*. 


I  Mo    0 


*  good  10  cent   '  No. 
line.  1 


'.j  «rc>«»  i'imh  in  Cabinet,  assorted 
Him|«ii.  i  'lo/.  shell.  i  dot  black, 
L-doa,  aiiukt  13.25  per  cabinet 

-  Plni iblni  I   ii it-, i 

shapes,  ihell  color.  MM  i- 


THE    EVERTIOV    LITTLE    BEaUTV.       No 

lulu-  Id 


Shell  Hair  Pins  in  Stock,  packed  1  Doz.  on  Card 
Six  Cards  in  Box. 


-    Straight  plain  pattern,  shell 11.78 

Loop  pattern,  shell i  BO 

mii  :    Loop  pattern,  larger  (bell 1.40 

SOU     Holdfast  pattern,  shell 

•    Straight  plain,  shell I 

Horseshoe  pattern,  shell  8.00 

Horseshoe  pattern,  heavier  shell       1.60 

HoneshoH  pattern,  shell,  black  color 1.80 

1008    Pane;  twist,  shell  color  7.20 

1912  - 7.20 

1861-    "       loop.      -  9.80 

1591       "       curved,"       "      very  stylish  •. 14.40 

1600  loop  put  tern,  heavy 14.40 

1801—    ••      curved,"         "      16.00 

1870  - 15.00 

Fine  Smooth-Finished   Horn  Hair  Pins, 
Shell  Color. 


No.  12—       86C.  ki-ofs. 
"    20-$l.75 


No    19    81  mi  Kross. 
"     II      2.25      - 


No.  li1..-  18.60 gross 

••    in         i.20     - 

i        1.80 


3-IN-ONE"  Pompadour  Puff  Comb." 


82.00  doz. 
I 


&w* 
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doz. 


NO.    3029 


OLIVE  COMB,  No.  2271-  A  good  seller $1.75  doz. 


SIDE  COMBS.  POMPADOUR  COMBS,  VASSAR  COMBS,  OLI- 
VETTE COMBS,  Ac- New  goods  just  passed  into  stock.  Illustra- 
tions cannot  t>e  made  in  time  for  this  advt..  hut  the  up-to-date  man 
cannot  go  astray  in  ordering  a  sample  lot,  now,  when  stock  is  new 
and  fresh.  No  risk  attached  to  it.  If  you  do  not  like  the  goods, 
return  them  to  us. 

A  Shipment  of  Steel  Belt  Buckles, 
Paris  Goods. 

No.  12829— Steel  belt  buckle jl  75  doz 

••    nim- 1.78  "' 

"    12280- 2.00  •• 

"    13081—    '■  "    set.  with  back  piece  to  match   1.00  "    sets 

"    13o:s_>,  i3i»:W-Stcel  belt  buckle  set.  with  buck  piece  to 

match,  two  patterns,  assorted fi.00  " 

•'    15098  "II— Steel  belt  buckle  set.  with  back  piece  to  match  7  20  "      " 

"     15091  92- 9.00  "      " 

"     12419  20— 

two  patterns,  assorted 9  00  ■' 

•'    15099  100-Steel  lielt  buckle   set,    with  back  piece  to 

match  12.00  "     " 

Factory  only  sent  us  one  half  of  our  order,  sowecanonly  till  lirst  orders, 
no  repeats. 


OOd  line  of  other  style.-  Kelt  Bocklesand  Bets  iii  Oxidized    (inn   ' 

Black,  silver.  Gilt,  Polished  Qua  Metal,  from  $1.76  to  $4.00  per  doc. 
BLOUSE  SETS,  75c.  to  SI. 00  doz.  sets.  Nothing  very  new.  lair  values. 


SPECIAL  PURSES. 


No.  103.  In::.1 ,  -Assorted  Colors  Leather.  Pink.  Blue,  Red.  Tan. 

Brown,  Fancy  id  It  ami  Silver  Frames 81.80  gros 

•    268— Ox  frame,  tan.  black,  brown  leather 1.25  doz. 

"    Jiil—  "        "       black  leather  2.00    " 


i( 


PEGGY  FROM  PARIS  BAGS." 


No.  179— Black $2.00 doe.       No.  98  -Black.  ...?i.oodox. 

"      50—    "      "a  cracker-jack"  2.25    "  70—  f,  00    " 

::  y.oo  " 

Lots  more  higher-price<l  regular  lines  in  stock, 
but  above  are  "specials." 

SNAP  IN  BRUSHES. 

No.  256R-ls7-dos.  Hair  Brushes $2.00  do/. 

5 —  28-doc  Hat        "       4  >ki   •• 

••    209  3-120-doz.  Cloth       "        

•■    209/2    ISO-doc.     -  "        l  20    " 

"       410-280-doz.      "  -         2.00    " 


New  lines  invoiced,  will  be  here  September  1st. 
Can  deliver  after  September  1st. 

No.  77191  —  Coiffure  Casque  Combs $1.75  doz 

"    77192—        "  "  "     2.00   " 

•  to-New  Style  Pompadour  Combs 1.60    " 

-I-     "        "  "  "         2.00    " 


We  have  arranged  to  carry  a  stock  of  the  "AROHER  BRAND  "  Needles  in  Canada— new  needles  to  us.  but  have  been  sold  in 
London,  Paris,  Berlin,  New  York,  &c,  since  the  year  17.V),  with  increasing  sales.  We  tlnnk  (  anadian  people  waul  .is  good  a  needle  as  can 
be  made,  and  have  a  stock  of  these  needles  coming  ;  price  $1  20  per  M.,  no  more,  no  less— large  or  small  lots,  no  other  price.  The  go- 
a-head  man  is  always  ready  to  try  a  "  new  line  "  which  has  established  a  reputation  in  older  countries. 


WM.  CROFT  &  SONS,  q^s;30^2,  TORONTO 
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rich  red  is  very  fetching.  Fancy  pearl  buttons  arc  also 
to  be  good  this  Fall,  while  crochet  buttons  are  heralded 
bv   the     manufacturers.       Speaking     generally  of  shapes, 

round  ones  probably  predominate,  while  the  dome  and 
pyramid  shapes  lend  themselves  to  various  materials.  A 
summary  of  conditions  shows  a  vast  held  to  choose  from 
with  novelties  such  as  leather-covered  ones,  and  colored 
cloth  embroidered  with  various  designs  constantly  ap- 
pearing.  In  buying  both  the  wear  and  artistic  qualities 
should    be   considered. 


UMBRELLAS. 

THE  brisk  business  in  parasoldom  has  encouraged  re- 
tailers to  look  for  renewed  activity  in  ladies'  um- 
brellas this  Fall.  The  outlook  generally  summarized 
shows  some  interesting  details,  among  which  might  be 
mentioned  the  cheapening  process  and  an  abundance  of 
plain  styles. 

Recently  a  large  Montreal  departmental  store  showed 
a  window  of  serviceable  umbrellas  at  45c.  This  idea 
might  be  copied  and  extended  bv  showing  some  lines  of 
cheap  goods  early  in  September  for  school  opening  pur- 
poses. Good,  serviceable  goods  can  be  procured  if  care  is 
taken  in  avoiding  expensive  handles.  Stress  should  he 
laid  upon  securing  eood  frames  and  covers,  as  the  handle 
will  generally  take  care  of  itself.  The  sale  can  be  made 
of  permanent  advertising  benefit  if  reliable  goods  at  a 
cheap  price  are  shown.     Try  it  Ibis  September. 

The  cheapening  process  alluded  to  is  causing  some  lit- 
tle comment.  Perhaps  the  splendid  metal  effects  in  trilt 
and  silver,  in  imitation  of  the  real  thins  in  handles  is  the 
chief  cause.  Women  are  not  going  to  expend  lame  sume 
in  securing  umbrellas  of  unique  gold  and  silver  handles  of 
which  her  servant  mav  have  the  exact  duplicate  in  imita- 
tion metal  effects.  Avoidance  of  this  state  can  only  be 
secured  bv  retailers  refusing  to  handle  cheat)  imitation 
handles.  However,  cheap  goods  have  such  a  hold  on  the 
public  is  seems  an  impossibility  to  advance  anv  argu- 
ments to  curtail  their  sale.  The  best  class  of  goods  will 
be  sold  in  good  silk  with  plain  handles  consequently. 

Stocks  generally  are  low  and  buying  is  of  fair  order. 
As  intimated,  plain  styles  with  a  little  ornamentation  at 
certain  points  are  to  prevail.  Utility  is  the  keynote  of 
the  various  lines,  consequently  serviceable  handles  and 
materials  are  prominent.  The  handles  show  a  tendency 
to  straight  effects,  although  the  crooks  occupy  a  fan- 
place.  Novelty  styles  are  conspicuous  bv  their  absence, 
except  in  a  few  odd  lines  which  are  doubtful  of  popularity. 
Partridge  wood,  ash,  olive  wood  and  congo  are  the  best 
sellers.  The  tops  show  gold,  silver,  ivory  and  gunmetal, 
with  caps  and  bands  of  gold  and  silver.  This  would 
seem  to  indicate  that  pearl  and  ivory  are  somewhat  on 
the  wane,   although  early   selling  finds   them  in   demand  at 

retail. 

These  conditions  are  certainly  healthy  and  generally 
encouraging,  except  perhaps  as  regards  the  lessening  sale 
of  high-price  goods.  The  absence  of  extreme  novelties  is 
always  a  welcome  note  to  retailers,  as  novelties  involve 
extra  stock  with  no  appreciable  results  in  sales.  Un- 
saleable and  impractable  styles  always  form  a  drawback 
to  a  successful  season   in  umbrellas. 


SILKS. 

MANUFACTURERS   and    jobbers   speak    confidently    of 
the  future,  and  are  acting  accordingly.     The  move- 
ment   of   silks   during    the    past    month    has   been    be- 
yond  expectation,     confirming      in   most    respects    the   lines 
shown  in   the  Spring.     The   vogue  of   the  silk   gown   is  be- 


ing quickly  accepted,  and  will  tend  to  increase  the  sale 
of  silks  from  a  yardage  standpoint.  So  tar  as  present 
demand  is  concerned  the  materials  and  colors  which  re- 
tailers have  run  out  of  serve  as  a  safe  criterion  for  the 
sure  sellers  for  Fall  and  Winter  trade.  The  principal  call 
in  plain  materials  has  been  for  taffetas  in  blues  and 
browns.  Browns  running  to  the  light  onion  shade  are 
particularly  strong,  and  form  a  prominent  part  in  the 
lines  ordered  out  for  Fall.  These  taffetas  come  in  soft 
finish;  manufacturers  realizing  that  they  must  conform 
to  the  present  demand  for  soft,  floating  effects  in  dress, 
which  naturally  call  for  soft  materials.  This  further 
calls  for  the  best  quality  of  silk,  and  affords  the  retailer 
a  chance  to  popularize  a  better  class  of  silks.  The  de- 
mand for  fancies  is  strengthening,  and  il  is  extremely 
likely  they  will  retain  their  popularity  tiuoughout  the 
Fall.  The  Spring  season  is  likely  to  see  a  larger  variety 
of  weaves  and  designs  in  fancy  neat  effects  than  ever  be- 
fore. Japs,  peau  de  soie,  louisiene,  in  light  weights,  are 
holding  their  place,  closely  followed  by  lightweight 
satins.  Jobbers  now  buying  Spring  lines  are  confining 
their  attention  to  the  staples  in  vogue  this  vcar;  the  not- 
ed exception  is  the  prominence  of  small  fancv  checks. 


T 


HANDKERCHIEFS. 

HE  trade  is  beginning  to  think  of  the  Fall  and  holi- 
day handkerchief  season.  Perhaps  the  holiday  sea- 
son witnesses  the  heaviest  selling  of  tne  year,  and 
adequate  preparation  must  be  made.  There  is  nothing 
startling  to  record.  Novelties  and  innovations  are  rather 
less  numerous  than  heretofore,  indicating  a  healthful  tend- 
ency. There  are  a  lot  of  new  patterns,  of  course,  in  em- 
broidered, lace-trimmed  drawnwork  and  printed  goods, 
but  no  new  classes  have  been  introduced. 

Perhaps  the  most  interesting  and  profitable  knowledge 
for  the  retailer  is  in  regard  to  the  relative  stylishness  of' 
embroidered  and  lace  goods.  It  can  be  safely  said  that 
hemstitched  embroidered  goods  will  remain  favorites  for 
Fall  and  even  holiday  trade.  Scollop  embroidered  are 
perhaps  next  in  favor,  while  the  lace-trimmed  ones  will 
be  seen  in  come  very  cheap  and  some  high-priced  lines. 
The  hemstitched  embroidered  goods  have  been  brought  to 
a  wonderful  pitch  of  perfection,  and  arc  beautiful  speci- 
mens of  work.  Machine  embroidered  lines  at  popular 
prices  compare  very  favorably  with  the  elaborate  needle- 
work designs.  Drawnwork  and  blind  stitches  are  com- 
bined to  form  medallions  and  perfect  elaborations.  This 
perfect  work  tends  to  prove  the  majority  of  the  trade 
will  be  done  on  medium-priced  numbers.  Cheap  laces, 
however,  will  of  course  be  in  demand  because  of  their 
sightliness,  while  high-priced  grades  are  a  necessity  for 
those  who  value  their  intrinsic  worth.  Nothing,  how- 
ever, will  displace  in  fancy  handkerchiefs  the  hemstitched 
and  scolloped  embroidered  goods,  because  of  the  fineness 
and  beauty  of  the  stitches  and  the  artistic  patterns  at 
moderate  prices. 

In  printed  goods  the  most  noticeable  feature  is  the 
presence  of  mercerized,  silk  and  cotton,  silk  and  linen,  and 
all  silk  ones  of  a  high  character  in  the  lines.  These  arc 
perhaps  safe  to  handle,  as  a  growing  demand  is  expected 
for  ordinary  use.  Small,  neat  effects  predominate.  The 
fad  for  these  goods  has  probably  been  somewhat  restrict- 
ed bv  the  sale  of  goods  in  the  piece  suitable  for  pillow 
tops,  etc.,  and  such  uses  as  these  printed  handkerchiefs 
were  put    to. 

For  informal  use  colored  border  handkerchiefs  arc 
spoken  of,  and  are  seen  at  large  retailers.  It  conforms 
with  the  general  color  trend  of  fashion,  and  is  copied 
after   this    fashion      in    men's   goods.      Devotees  of   outdoor 
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To  the  Cloak  and  Fur  Manufacturer : 

Skinner's  Guaranteed  Satins 


3G  IM  III  S  WIDE:    BLACK  AND  ALL  COLORE 

A  satin  lining  guaranteed  to  wear  two  seasons  ;    pure  dye  and 

absolutely  the  best  made. 


Genuine    Goods    have     Name 
Woven    in     Selvage 


W     v 


The  Satin  Lining 

in  this  garment  is 

GUARANTEED  TO  WEAR  TWO 
SEASONS 

MANUFACTURED  BY 

William  Skinner  Mfg.  Go. 


PUT  THIS  LABEL   IN    YOUR   GARMENTS 


To  the  Retail  Dry  Goods  Trade : 


SKINNER'S 


SATINS. 


27  INCHES  WIDE:    BLACK  AND  ALL  COLORS 

A  satin  manufactured  for  retail  trade,  and  guaranteed  for 

two  seasons'  wear. 


illiam  Skinner  Mnfg.  Co., 


107-109  Bleecker  St,  New   York,  NY. 
CHICAGO  PHILADELPHIA 

Mills.    HOLYOKE,  MASS. 
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games' will  probably  accept  the  fad,  but  it  is  doubtful  if 
they  will  meet  even  a  fair  demand  till  the  Spring,  and 
even  then  the  most  optimistic  don't  regard  them  as  in  a 
manner  certain  to  attain   their  old-time  popularity. 

A  glance  at  the  lines  of  children's  goods  would  indi- 
cate that  the  retailer  might  increase  his  sales  by  a  judici- 
ous selection.  Novelties  are  more  evident  here  than  else- 
where, and  are  worth  attention,  as  it  is  a  line  which  the 
ordinary  retailer  has  never  pushed.  Children's  colored 
initialed  goods  in  good  qualities  are  worth  stocking. 
Various  designs  in  the  corners  help  to  render  them  attrac- 
tive. In  boxed  goods  more  attractive  novelties  in  many 
pictures  have  never  been  seen  before.  The  children's  pic- 
ture prints  are  more  elaborate  than  ever. 

The  opinion  was  expressed  by  the  head  of  one  hand- 
kerchief department  that  the  hesitancy  shown  by  a  few 
m  placing  orders  for  cotton  goods  was  utterly  useless, 
as  priced  had  not  been  advanced  in  sympathy  with  raw 
material,  and  no  reduction  could  be  expected  at  a  later 
date.  This  was  generally  confirmed  by  all  jobbers,  and 
puces  show  no  signs  of  weakness  as  yet. 


BELTS. 

MMIE  coming  selling  season  ought  to  be  a  particularly 
good  one  in  the  belt  department.  Paris  gowns  have 
for  some  time  decidedly  favored  the  deep  girdle,  or 
crush  effect,  and  this  tendency  is  becoming  more  marked 
as  the  Fall  styles  are  shown.  The  easiest  way  in  which 
this  waist  finish  is  obtained  is  by  means  of  one  of  the 
new  belts  properly  adjusted;  in  fact,  when  a  blouse  is 
worn  it  is  the  only  means  by  which  the  fashionable  waist 
can  be  come  at. 

The  manufacturers  have  grasped  the  possibilities  of  the 
situation,  and  have  put  on  the  market  a  very  large  line 
of  novelties  embodying  the  new  ideas,  and  it  is  now  up 
to  the  retail  trade  to  put  these  ideas  in  a  proper  form 
before  the  buying  public,  a  thing  that  should  not  be  hard 
to  do,  as  every  fashion  paper  has  been  for  some  time 
past,  and  is  now,  advocating  this  particular  fashion. 

In  introducing  these  new  belts  a  blouse  on  a  stand 
with  the  belt  adjusted  as  worn,  and  showing  how  the 
fashionable  outline  is  gained,  by  pushing  up  the  fullness, 
and  defining  the  waist,  should  be  used,  either  as  a  coun- 
ter or  fixture  trim.  In  adjusting  the  belt  make  a  study 
of  a  good  fashion  plate,  and  follow  it  as  closely  as  pos- 
sible, and  show  the  plate  along  with  the  blouse  and  belt. 
Two  of.  these  figures  might  be  used  with  advantage —the 
one  with  a  crush  belt,  and  the  other  with  a  girdle. 

Though  the  crush  idea  has  been  so  well  exploited  this 
Summer,  it  is  still  one  of  the  leading  ones  for  Fall  —in 
fact  the  new  belts  divide  naturally  into  two  classes,  the 
crush  and  the  girdle.  The  narrow  belt  is  down  and  out, 
or  nearly  so.  The  fashionable  tendency,  particularly  in 
crushes,  is  to  very  wide  effects,  and  some  of  the  imported 
belts  are  extreme  in   this   respect,   almost   ridiculously   so. 

There  has  been  some  talk  of  velvet  belts  on  the  other 
side,  but  manufacturers  here  have  little  faith  in  them  — 
the  material  is  too  bulky  for  the  present  styles,  they 
say.  With  the  exception  of  satin,  there  is  no  novelty  in 
the  fabrics  employed. 

The  tendency  towards  brighter  makes  of  silk  should  be 
rioted.  Instead  of  the  sober  black  or  white  belt.,  with 
black  or  gunmetal  trimimings,  belt  lines  nave  blossomed 
out  into  all  the  fashionable  colors,  with  buckles  and 
trimmings  of  gilt,  silver  and  steel,  etc.  It  is  certain  that 
colored  belts  will     be  strong,     as   fashion   will   no  longer 


tolerate  the  black  belt  at  all  times  and  seasons.  Colors 
not  only  make  a  much  more  attractive  showing,  but  also 
add  to  the  difficulties  of  buying.  They  will  call  for  more 
salesmanship  to  sell  belts  also,  and  in  advising  customers 
one  fact  should  be  kept  in  mind— a  belt  that  will  tone  in 
with  the  waist  will  give  a  long  waisted  appearance  U>  the 
figure,  and  one  matching  the  skirt  the  reverse.  Thus,  if  a 
belt  is  wanted  to  go  with  a  champagne  waist  and  a 
brown  skirt,  the  belt  chosen  should  be  light  in  color  for 
a  short  waisted  woman,  as  it  will  give  the  appearance  of 
length  to  the  waist,  but  if  for  a  long  waisted  woman  the 
belt  should  be  brown,  or  some  dark  color,  and  it  will 
make  the  waist  appear  shorter. 

Browns,  Paduy  greens — the  real  Irish— and  red  are 
pernaps  the  most  prominent,  burnt  orange,  or  ooq-de- 
roche  is  also  expected  to  appear,  but  this  is  rather  a 
brilliant  color  for  the  whole  belt,  and  it  is  much  more 
likely  to  be  siiown  in  the  edges,  as  a  brown  belt  with 
border  of  burnt  orange,  also  as  the  binding  color — not 
piping— that  appears  on  quite  a  few  lines. 

A  belt  that  has  had  a  remarkable  success  from  the  in- 
stant that  it  was  put  on  the  market,  is  a  wide  crush, 
with  the  centre  in  bright  tatieta,  and  edged  with  satin  in 
contrasting  colors,  ihis  line  is  shown  in  a  very  iar6e 
number  of  colors  ana  combinations,  and  is  commentl) 
backed  by  its  makers  as  a  sure  winner  in  belt  lines. 

A  good  deal  ot  shirring  is  used  on  the  new  belts,  and 
many  nave  shirrings  as  well  as  pleats— the  pleats,  ny  tut- 
way  ,  are  ail  facing  up,  and  this  is  one  of  tne  special  fea- 
tures whose  presence  stamps  the  design  as  new  this  sea- 
son. Crochet  rings,  crochet  buttons,  and  silk  rosettes 
centred  with  a  button,  are  very  much  used,  and  particu- 
larly at  the  back,  and  are  taking  the  piace  of  metal 
ornaments.  For  the  crush  belts,  some  very  nigh  buckles 
are  coming  into  favor.  The  harness  buckle  is  still  very 
much  in  evidence. 

There  is  a  wide  range  of  novelties  in  both  buckles  and 
back  ornaments,  and  the  metals  and  materials  are  as 
varied  as  the  styles.  There  are  gilt  ones  in  bright,  dull 
polished  and  antique  finished;  silver  in  bright,  dull  polish- 
ed and  bronze  finished,  etc.,  and  steel  both  cut  and  press- 
ed, together  with  many  combinations.  For  very  smart 
lines  dull  polished  gilt  buckles  and  ornaments  are  shown 
set  with  rhinestones  that  are  warranted  to  be  fast  set. 
Some  particularly  swell  belts  for  the  Christmas  trade  in 
pastel  shades  are  finished  with  these  buckles  and  orna- 
ments. 

Among  novelties  noticed  was  a  new  shape  of  buckle 
that  follows  the  outline  of  the -girdle,  being  a  wide  V  at 
the  bottom,  about  4  inches  across,  curving  at  the  top  and 
about  2  inches  high.  Another  novelty  was  the  back  orna- 
ment on  a  handsome  belt  of  Paddy  green.  This  was  a 
pointed  oval,  and  had  as  a  design  a  horse  and  lady  rider 
leaping  through  it  beautifully  executed  in  bronzed  silver. 
Another  novelty  is  the  Diana  buckle  described  elsewhere. 


WHITE  COMBS. 

WHITE  hair  combs  are  quite  in  evidence  among  the 
ladies  from  the  United  States  who  are  visiting 
Canada  this  season.  These  combs  appear  to  find 
special  favor  with  the  Southern  ladies,  who  are  staying 
at  our  Summer  resorts.  While  not  so  much  in  evidence 
among  the  Canadian  ladies,  we  may  certainly  expect 
them  to  gradually  become  (mite  fashionable  here. 
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BRILLIANT      SILK 

Pull  Braids 

IN     FANCY     PLAIDS,     AND     SOLID     COLORS 

PREPARE   FOR  THE    DEMAND! 


ORDER   THIS    BRAND 


DO  BUSINESS! 

RETURNED 
NOV  23  190  W 


GET  THERE! 

These  braids  are  being 

widely  advertised  in 
leading  fashion  maga- 
/.  lies  and  journals. 


lSEtiir 


£J^B2B!5I238 


HOLD  THE  STRING 

PULL  THE  BRAID 

AND 

YOU  HAVE  THE  RING 


We  furnish   cuts  like 

this  free  to  the  trade 


ALL  OF  OUR 
DIAMOND  WEAVE 

BRAIDS 
akk  PULL-BRAIDS 


EVERY     WOMAN     CAN 


readily    adjust    these    braids    without    the  least    trouble  because  they 
are  almost  self-conforming,  if  you  hold  the  string  and  pull  the  braid. 

WRITE    FOR    Ol'R   NEW   COLOB   CARD  OF    DIAMOND    WEAVE    BRAIDS 

the  CASTLE    BRAID   CO.,  54£ebw0yaoDrkay 

MAKERS  OF  THE  CELEBRATED  fl^U/   MANHATTAN   SKIRT   BR  AID 1qO  COLORS  TO  SELECT  FROM 
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OUR  LARGE  INCREASE  MEANS  SUCCESS 

The  increase  in  our  wholesale  business  over  last  year  since  the  fire  is  over  35   D6T  CGflt 


THE  REASONS  OF  OUR  SUCCESS. 

We  have  the  best  assorted  stock  of  Smallwares,  Needles  and  Notions  in  Canada.  Carrying 
saleable  goods  at  popular  prices.  We  carry  over  one  hundred  lines  of  Ladies'  Hair  Goods. 
Our  Notions  and  Novelties  are  always  up-to-date  and  ready  sellers.  Our  Staple  Smallwares 
are  second  to  none: 


RETURNED 
SEP  -2 


RETURNE 

SEP  -2  fg0y: 


The  Public  Schools  of 

Toronto,  Hamilton  and  Guelph 

use  our  needles. 


Our  needles  stand  the  test 
of  years. 


Our  New  Warehouse,  78  Bay  St.,  which  we 
will  occupy  about  November. 

A  LITTLE  NEEDLE  TALK. 

Needles  are  small  things,  but  small  things  bring  trade.  Chas.  Laight  &  Sons'  Celebrated 
Needles  have  a  world-wide  reputation.  For  100  years  they  have  given  satisfaction.  Do  you 
use  them  ?     If  not,  why  not  ?     They  cost  no  more  than  ordinary  needles. 

OUR  GUARANTEE 

We  guarantee  Laight's  Needles  to  give  entire  satisfaction  and  to  be  second  to  none. 
$1.00  frer  M.  $1.30  frer  M.  $1.30  [)er  M.,  Cloth  Stuck. 

We  carry  over  fifty  different  styles  of  Needles. 

in  fact,  WE  ARE  THE  NEEDLE  HOUSE 

sole  seinng  (    chas.  Laight  Celebrated  Oval-eyed  Needles 

Agents  for  Canada   (  The  Celebrated  Patent  Soft  Rubber  Curler 

Will  not  injure  the  hair,  and  will   last  a  life  time.       This  is  the  greatest  invention  of 
the  day. 

The  Allcock,  Laight  &  Westwood  Co.,  Limited 

TEMPORARY   WAREHOUSE,  9  JORDAN    STREET. 
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THE  MARITIME  BOARD  OF  TRADE 

Tenth  Annual  Convention,  held  at  rioncton,  N.B.,  August   17,    iH  and  19,   too-4 

A   Kaport  uf  Proceeding*     Yarmouth.   INS,,   the  Next   I'lmc  uf   Mcetioif 


Tri  K  tenth  annua]  meeting  of  the 
Maritime  Board  of  Trade  at 
Ifoneton,  N.F.,  on  august  17, 
Is,  and  I!',  nun,  was  a  re 
markable  one  in  many  trays. 
Tins  me. M11-  marked  the  close  of  ilu* 
first  deeade  in  the  board's  historj  and 
musl  have  been  peculiarly  gratifying  to 
those  wliu  during  these  years  have  work- 
ed -"  diligently  to  bring  the  business 
men  of  the  Lower  Provinces  to  a  better 
understanding  and  a  closer  unit]  for  the 
furtherance  of  common   interests. 

The  meeting  at  Moncton  this  year  was 
one  of  the  most  numerously  attended 
in  the  history  of  the  hoard  and  the 
matters  considered  and  passed  npm 
were  both  many  and  important.  As 
might  be  expected  the  transportation 
problem  in  its  many  phases  was  the 
elii  >f  consideration  of  the  hoard,  and 
the  practical  business  insight,  the  thor- 
ough familiarity  with  detail  and  the 
splendid  breadth  of  outlook  brought  to 
hear  in  the  discussion  of  such  matters 
as  Hie  "Fas!  Atlantic  Service,"  and 
"Steel  Ship-building"  at  once  raised 
the  deliberations  of  the  Board  to  a  high 
plane. 

The  board  is  well  called  "The  Mari- 
time." The  flavor  of  the  sea  permeates 
its  very  atmosphere.  It  is  the  source  of 
their  wealth  of  the  Maritime  Provinces, 
the  foundation  of  their  industries  and 
lli.'\  know  it  like  a  hook;  a  slip  in  nauti- 
cal information  calls  down  upon  the  per- 
petrator the  reprimand  of  some  veteran 
of  the  seas,  stern   for  the  truth. 

Senator  Josiah  Wood,  of  Sackville, 
presided  at  the  meetings,  which  were 
held  in  the  hall  of  the  T.M.C.A.  build- 
in  >_'. 

The   Convention    Opens. 

Shortly  after  in  o'clock  the  president, 
the  Hon.  Senator  Wood,  of  Sackville. 
took  the  chair  and  called  the  meeting  lo 
order.     Before  proceeding  with  the  iv.'n- 

lar  n  utine  of  business  the  president   had 

the  pleasure  of  introducing  to  the  mem- 
bers  Mayor  .Tames  T.  Ryan,  of  Moncton. 

Welcomed  to  Moncton. 
Mayor   Ryan,   on   behalf  of     the  City 

Council   welcomed   the  Board   to  the  ci'v 
of   M'  BCti  rred    t..    his   city's 


interest  in  t  ranspoi  tal  ion,  and  expri 
the   <  1  u\  id  ion    thai    nothing     but 

could  come  from  the  disCUSBion  h\  BUCfa 
a   bodj    as   lli*'   Maritime   Board   of  Trade 

of  tli"  problems  relating  to  inter-provin- 
cial l-nde,  railway  and  water  transporta- 
tion, and  other  kindred  subjects  to  some 
under  consideration.  The  \isit  of  any 
members  of  the  board   to   Moncton   was 

always  welcomed.  The  hope  was  fur- 
ther  expressed    that    at    no    distant    date 

the  city  might  again  have  the  pleasure 
of  welcoming  the  hoard.     Mayor  Ryan's 

address    was    received    with    applause. 


WHERE  THEY  MET. 

UoactOD,  thfl    MM  DC    "I    bhil    V   "   -  M m it 1 1 111  •' 

hoard  of  Trade  meeting,   is  a  thriving  city  ol 
12,0m»  Inhabitant*,  situated  one  bena  of  the 

hi*-  EUve!    ^O    mil.  s  up  ti-.iii  1 1  ■ 

Fundy,  and  formerly  known  u  Moncton-on 
I  1  !■  ad  The  city  is  tin;  headquarter!  >-t  ti,« 
[nterooIoniaJ  Railway,  the  road  dividing  hm  , 
one  branch  running  '"  Bl  John,  and  th«  other 
bo  Halifax  It  i*  distinctly  ■  railway  city,  o 
large  percentage  of  the  population  finding  em 
ploymenl  either  on  the  intercolonial  itself  or 
in  the  shops  in  connect  Ion  therewith  In  these 
•hope  repairs  are  attended  to,  and  most  of  the 
rolling  stock  used  on  the  road  consti 
The  other  Industries  uf  the  city  Ini 
foundry  and  machine  shop,  an  engraving  com- 
pany, s  woolen  mill  and  a  cotton  few  tory 

The  city  is  also  a  wholesale  centre 
importance,  boasting  In  th<  -t  two 

ale  groceries,  one  wholesale  hardware 
and  one  on   goods  establishment      Blghl  '»r 

kndsome  churches  sttesl  the  piety  oi  the 
Inhabitants,  while  the  private  residences  sppeai 
comfortable  and  home-like  Wnai  Mom  ten 
chieflj  prides  its.  It  on,  huweter,  is  the  "  Bore 
other  cities  have  bores,  but  Moncton*!  novel 
stays  long  enough  to  tire  one  It  hurls  Itseli 
up  1  he  PeUtoodiac  EUrer  twice  ever]  das  Ave 
feel  high  andal  the  rate  of  lu  miles  an  hour, 

Ltlj  a  wonderful  sighl  ami  draws  manj 
tour)  ta  end  sightseers  during  the  Bummer 
st  sson 

Already  a  railroad  centre,  Moncton  expects 
greai  things  from  ih«-  Grand  Trunk  Pacific 
which   will  probably  have   Its  terminal    lure. 

SS  Well  as  tr the  M  cd    Mann  Ini--. 

which  thai  enterprising  firm  are  const 
down  here  Owing  to  its  favorable  situation 
11  is  bound  to  figure  largely  >"  the 
transportation  question,  as  it  concerns  the 
Maritime  Provinces  and  may  not  inaptly  be 
termed  the  "  itaiimad  Oity  of  tbi 


The  Roll  Call. 
The    roll    was   culled    by    the   secretary. 

Charl  is  M.  Creed,  and  a  very  fair  repre- 
sentation found  to  he  present,  some  dele- 
gates lioin  distant  points  arriving  dur- 
ing the  day.  The  list  of  representatives 
from  the  local  boards  was  as  follow-;: 

-  ckville,  N.B.  Senator  Josiah  Wood, 
(his.  1).  Stewart,  J.  M.  Baird,  Prof. 
W.  W.  Andrews.  Geo.  A.  Fawcett. 
A.  I'..  Copp,  Tims.  R.  Anderson,  H. 
('.    Head,   J.    Smith. 

Halifax.  X.S.  Q.  S.  Campbell.  A. 
M  Bell.  J.  E.  DeWolfe,  0.  E.  Smith, 
Ed    Stairs,     \      u      Payne.    \lc\    Ste- 


phen.  W.    Ross,   [I.    S.    Colwell,   II 
ill,   II.    R.   Silver,   B.    I  .    Pi 

MP   I'. 

St.   John,  N.P..     W .     M .   Jai   ■■  .    1 
Hunter   While.     II.    I>.    Mott,     \\ 
Fishor,  I'.   II.   Bullock. 

Ring's  <'o.,  N.S.  Jas.  A.  Kin-man, 
('.    ').    Allen. 

K  mtville,  N.s.     C.  W.   Webster,  M. 

0.  DeWolfe,  Wm.  V,,,il«l.  E.  J.  Weid. 
B.    :..   Dodge. 

S.    Kings,   P  E.I.     K.ed  <;.    Bovyer. 

Summeraide,  P.E.I.  Capt.  Jos.  Read. 
.1 .    F     Lefurgey. 

•  irlottetown,  F.F.F  W.  F.  Tid- 
in.u-,1,  I).  Nicholson,  S.  N.  Rattenburr, 
Geo.  E.   Hughes. 

Wolfville,  N.S.      R.    W.   Starr.  .1 
Oakes. 

Chatham,  N.B.  D.  G.  Smith.  W. 
S.    Loggie. 

Amherst,  N.s.  -B.  I).  Bent,  W.  A. 
Fillmore.    W.    I.    Logan,    M.l'..   J.    A. 

I. aw  s. 

Digby,  X.S.     0.   Jameson. 

Newcastle,  NJB.J.  1) .  Creagha  1, 
P.   ''•    Anslow. 

Annapolis,  N.s.     A .    F.   atlee. 

Yarmouth,   N.S.      F.    If.    Armstrong. 

Sydney,  C.B.  F.  Shaver,  A.  W. 
Crul 

Canso,  N.S.  II.  A.  Rice,  Dr.  W. 
A .    M<  rgan . 

Mhcrton  and  Wet  Prince,  P.E.I. - 
J.    F.    Birch.   II.    W.   Turner. 

Pictou,  N.s.     .1.    D.    MacDonald,  A 
I).  Craig. 

Souris,   N.S.-H.   H.    Acorn. 

Louisburg,  ('.IF-  Wm.   Louis. 

Moncton,    V     B. — F.     W.     Sunnier,     D. 

1.  Welch,  H.  H.  Ayer.  J.  Doyle.  A. 
IF  Jones,  J.  IF  Harris,  J.  T.  Hawk-. 
P.  McSweeney,  J.  E.  Masters,  F.  N. 
Carthy. 

Committee  on  Orders. 

On  motion  of  M.  G.  DeWolfe  the  ini-i- 
ntes  (  t  the  last  meeting  being  in  the 
hands  of  the  members  in  pamphlet  form 
were  taken  as  read  and  the  board  pro- 
cee  led  to  the  appointment  of  a  com- 
mittee to  determine  the  order  in  which 
the  vaiions  subjects  proposed  by  the 
local  boards  mi^ht  be  discussed.  The 
committee  was  selected  as  follows:  TV. 


:<: 


Dry  Good* 

r\evi<i-w 


maritime  board  of  tradb 


Sept..  \964 


S.  Loggie,  P.  W.  Sumner,  ("lias.  Stew- 
art, W.  !\1 .  Jarvis,  ('apt.  Jos.  Read,  F 
G.  lY\yer.  II.  W.  Turner,  A.  E.  Atlee, 
•I.  A.  Laws.  II.  A.  Rice,  ('.  James m, 
J.  Fl.  DeWolfe,  Win.  Yould,  Capt.  C. 
o.  A-ltn,  A.  J.  Craig,  R.  W.  Starr, 
C.    II.    Armstrong,   A.    W.   Cruise. 

The  committee  retired  immediately, 
and  tin-  veteran  secretary  of  the  hoar  1, 
('.  M.  ('iced,  of  Halifax,  submitted  his 
report,   which   was  as  follows: 

Secretary-Treasurer's  Report. 

To   the    President  and   Members   of     the 

Maril  iine    Hoard    of  Trade  : 

Gentlemen,  —  Your  secretary-treasurer 
begs  to  herewith  hand  you  his  reporl  for 

the  current,  year.  All  the  various  reso- 
lutions and  recommendations  passed  at 
the  last  annual  meeting  were  forwarded 
as  directed,  and  copies  of  important 
resolutions  which  required  the  attention 
of  the  Federal  and  Local  Governments 
were  forwarded  to  the  Ministers  of  the 
various  departments.  Copies  of  the  pro- 
ceedings of  the  annual  meeting  as  con- 
tained in  The  Dry  Goods  Review,  of 
Montreal  and  Toronto,  were  forwarded 
to  every  board  of  trade  in  the  Maritime 
Provinces,  as  also  to  the  delegates  who 
attended  the  meeting.  At  the  opening 
of  the  Federal  Parliament  copies  of  the 
resolutions  were  again  forwarded  to  the 
Minister  and  the  members  of  Parliament 
from  the  Maritime  Provinces  interested. 
The  correspondence  connected  with  the 
same,  as  also  the  correspondence  with 
the  various  boards,  being  too  volumin- 
ous to  read,  are  now  on  the  table  for 
the  inspection  of  members. 

CORRESPONDENCE    WITH    BOARDS. 

This  has  been  steadily  kept  up,  and  I 
have  much  pleasure  in  being  able  to  re- 
port, that  the  majority  of  the  secretaries 
have  promptly  responded  to  my  notices, 
and  the  subjects  for  discussion  at  the 
annual  meeting  have  this  year  been  for- 
warded to  the  various  boards  in  ad- 
vance. This  is  most  desirable,  as  it 
gives  the  delegates  something  to  think 
about,  and  enables  them  to  come  to  the 
meeting  prepared  to  join  in  the  debates 
on  the  subjects  suggested. 

ANNUAL    REPORT. 

As  instructed  at  the  annual  meeting, 
I  prepared  and  published  a  report  with 
the  date  on  which  the  board  was  or- 
ganized, the  officers  and  council  for  the 
year,  a  list  of  the  past  presidents,  and 
the  places  at  which  the  annual  meeting 
hail  been  held  each  year,  and  a  list  of 
the  affiliated  and  the  unalliliated  boards 
and  the  by-laws,  copies  of  which  were 
forwarded  to  all  boards  of  trades  in  the 
Maritime  Provinces,  and  circulated  gen- 
erally as  occasion  presented. 

NEW    HOARDS. 

During  the  year  three  hoards  have 
been  formed  in  Nova  Scotia,  viz.:  An- 
tigonishe,  Chester  and  Mahone  Hay.  An- 
tigonishe  and  Chester  have  affiliated,  and 
so  soon  as  Mahone  Hay  gets  in  working 
order,  I  hope  to  have  it  affiliated  also 
The  affiliated  hoards  now  number  35, 
the  unalliliated  boards  now  number  12; 
total,  47. 


UNAFFILIATED    BOARDS. 

The  unaffiliated  boards  have  had  every 
attention  paid  them.  1  have  written 
them  frequently  and  sent  them  notices 
«-f  the  date  of  the  annual  meeting,  and 
asked  them  if  they  were  not  ready  to 
affiliate  to  send  delegates.  They  seem 
to  be  taking  more  interest  in  their  own 
hoards,  and  many  boards  that  have  been 
inactive  1  feel  during  the  coming  year 
will  be  working  with  renewed  vigor. 

I  have  used  my  best  energies  during 
the  past  year  for  the  advancement  of 
the  board,  at  the  same  time  doing  all 
in  my  power  to  assist  your  worthy 
president,  in  which  effort  I  had  the  ad- 
vice and  able  assistance  of  Mr.  M.  G. 
DeWolfe,  of  Kentvillc,  and  the  corre- 
sponding secretary,  Mr.  Chas.  D.  Stew- 
art, and  am  pleased  to  report  the  result 
of  the  year's  work  has  been  most  en- 
couraging. 

ACCOUNTS    FOR    THE    YEAR. 

The  accounts  for  1he  year  arc  all  pre- 
pared, but  as  several  boards  will  pav 
their   per  capita  before   the  cdose  of   this 


E.  K.  Spinney,  Yarmouth.  N    $..  Piesident 
Maritime  Board  of  Trade  1904-05. 

dav's   meeting,     they     will  be  presented 
tomorrow     for     your   approval.      All   of 
which    is   respectfully    submitted. 
(Sgd.)       CHARLES  M.  CREED, 

Permanent    Secretary-Treasurer. 


M.  G.  DeWolfe,  in  moving  tbe 
adoption  of  the  report  of  the  secretary, 
together  with  the  thanks  of  the  boa>'d, 
said  lie  had  been  in  touch  with  the  secre- 
tary throughout  the  year  and  it  was  difli- 
culi  to  appreciate  the  amount  of  work 
that  had  been  carried  through  by  Mr. 
Creed.  He  had  been  particularly  ener- 
getic pi  stirring  up  the  local  boards,  and 
keeping  up  the  interest  in  the  larger 
body.  It  was  a  difficuli  mailer  at  times 
to   get   the   local   secretaries   to   answer 
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communications  from  the  larger  board, 
but  he  had  much  pleasure  in  knowing 
that,  much  improvement  was  to  be  noted 
in   this  direction. 

W.  M .  Jarvis  had  much  pleasure  'n 
seconding  the  motion  proposed  by  Mr. 
DeVYoife.  lie  quite  coincided  in  what 
the  la  tier  had  said  in  regard  to  the  sec- 
ret try  and  he  was  glad  io  find  that  Mr. 
DeWolfe  had  lost  none  of  his  old-time 
eloquence. 

Tbe  president,  in  putting  the  motion, 
which  was  carried  unanimously,  remark- 
ed on  the  energetic  and  faithful  manner 
in  which  the  secretary  had  discharged 
his  duties. 

Mr.  Creed  expressed  his  appreciati  m 
of  lie;  kindly  feelings  of  the  board  and 
protested  he  had  done  nothing  more  than 
bis  duty.  He  had  been  secretary  of  the 
Halifax  board  for  43  years  and  was  now 
superannuated,  but  not  laid  on  the  shelf. 
He  igain  thanked  them  for  kindness 
shown  and  expressed  the  hope  of  living 
to  meet  them  another  year. 

Communications. 

A  Utter  was  read  from  the  secretary 
of  the  Moncton  Y.M.C.A.  in  whose 
ball  Lie  board  met,  extending  to  the 
members  the  privileges  of  the  associa- 
tion (hiring  their.stay  in  the  city.  The 
secretary  was  instructed  to  convey  the 
appreciation  of  the  board  to  the  Y.M. 
C.A.  for  their  courtesy. 

Letters  of  regret  at  not  being  able  10 
be  present  were  also  read  from  H.  W. 
Kittsn,  president  of  the  Hamilton 
Board  of  Trade;  Geo.  A.  Drummond, 
president  of  the  Canadian  Manufactur- 
ers' Association;  the  president  of  Otta- 
wa Board  of  Trade;  W.  L.  Edmonds, 
Managing  Editor  the  MacLean  Trade 
Newspapers;  P.  Gifkins,  general  man- 
ager Dominion  Atlantic  Railway;  C.  W. 
Y.  Coding,  president  Portland  Board  >»f 
Trade;  and  the  president  of  the  Mont- 
real Board  of  Trade. 

The  president's  address  was  the  next 
ord  ir  of  business,  but  in  the  absence  of 
the  gentlemen  on  the  committee  on  orders 
it  was  decided  to  await  their  return  be- 
fore receiving  the  address.  Discussion 
naturally  turned  on  the  inconvenience 
of  hiving  this  committee  meet  at  so  late 
a  time  and  in  their  absence  from  the  de- 
liberations of  the  board.  Various  plans 
were  pioposed  to  obviate  the  difficulty 
and  ov.  motion  of  G.  D.  Smith  and  A. 
M.  IU11  a  committee  of  two  was  appoint- 
ed to  draft  an  amendment  to  the  consti- 
tution providing  that  the  council  of  tbe 
board  should  meet  an  hour  or  so  before 
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the  "j  i  ning  of  thi  m   and  decide 

on  Die  order  of  business.  This  wee 
eona.dcred  t"  1"'  in  accord  with  i  notice 
of  motion  made  ai  Sidney  by  Goo,  B\ 
Palkiner.  The  preeidenl  appointed  the 
:iinl  seconder  to  eonsl it 1 1 1 <»  the 
eommil  tee. 


1 1  exceptional      i<  i   proxlmll  \    to 
tin-  coal   mine  i,  and   facilil  lea  foi    < 
portation  by   watei  aa  well  .is  by   rail, 
ensure  cheap  fuel       \    large  portion    ol 
the  people  have  .1  fondness  and 
aptitude  I'm    iinhisiii.il   pursuits,  and    .1 
plentiful  supplj  of  skilled  mechanics  and 
cheap  labor  is  never  lacking.     Its  manu 
fai  tin  in'.;   Intere  il  •  are  among    the 
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Tli.'  committee  on  orders  having  u^w 
retu.  ted,  President  Wood  proceeded 
with  .us  address. 

The  President's  Address. 

Gentlemen  o!    the    Maritime    Board    ol 
Trade  : 

i  w.is  imi  presenl  at  the  meeting  in 
Charlottetown  last  year,  and  embrace 
tins,  the  first  opportunity  1  have  had  oi 
thanking  you  lor  the  honor  conferred 
ii|iiin  me  in  electing  me  to  the  presidency 
of  tliis  association. 

I  [eel  thai  I  should,  at  the  opening  of 
our  proceedings,  express  our  apprecia 
tion  of  the  courtesy  and  kindness  ol  the 
Moncton  Board  of  Trade,  and  on  behall 
of  the  association  thank  them  for  the 
invitation  extended  us  to  hold  our  annu- 
al meeting  in  this  city.  Il  is  especially 
gratifying  to  myself  that  1  was  chosen 
to  preside  over  this  meeting.  1  have 
.\  a  i  died  the  growth  ami  progress  of 
Moncton,  from  a  country  village  to  a 
City,  With  a  great  deal  Of  interest  and 
satisfaction.  1  have  been  to  some  ex- 
lent  identified  with  its  interests;  some 
ol  my  most  intimate  business  associates 
and  friends  have  been  among  the  active 
and  progressive  business  men  of  this 
city,  and  it  affords  me  pleasure  to  tost i- 
l  their  energy,  enterprise  and  busi- 
ness capacity,  evidences  Of   which   are   to 

in  everywhere  around  us. 

Moncton    ranks    today   among    the   most 

progressive  cities  in  the  Maritime  Prov- 
inces.   It  owes  much  to  its  geographical 

position.       Its    situation    on    the    bend    of 

the  Petitcodiac  River  fixes  it  as  a  rail- 
way centre  and  an  excellent  point  for  the 
distribution  of  merchandise.  These  ad- 
vantages have  attracted  to  it  a  large 
share  of  the  trade  of  an  extensive  dis- 
trict.  It  is  surrounded  on  almost  even 
side  by  extensive  areas  of  fertile  farm- 
ing country,  and  is  the  natural  market 
for   the   products  of   the  farmers       It    has 

advantages   (ox   manufacturing   in     some 


healthy  and   prosperous  in   the   Dominion 
i  am  glad  there  are  so  large  .i  number 
oi   delegates   present    from   so   manv   dil 
incut   parts  of  these  provinces,  and  that 
thev  will  have  the  opportunity  of  seeing 
tor    themselves     the  advantage  it   offei 
for  business,  by  visiting  its  different    in 
dustries     and     meeting    the   business   men 
of  the  city,  and  I  am  confident  they  will 
be  favorably   impressed. 

I  am  glad  to  note  that  the  programme 
prepared  bv  the  Moncton  Hoard  of  Trade 


that 

IDS  Ol     i  in    DOMINU  ■ 

Before  entei  in     upon   the 
the  vario  d   foi    the 

[deration     ol     thi  ,  il     will 

not   be  deemed   inappropi  la  tc   foi    n 
oflei  ion  .  upon  the 

i  iade  ..i   the  Dominion. 

i  be  official   r<  iiou    thai    the  to 

tal    imports    foi     the    Dominion    mI    Canada 
cunt  mne    to      I  in  l'  .  I     w  ill    lor     the 

veai   end!  10,     1904,  amount    to 

upward  i  0,000,000,     the   hi 

reached  in  the  hi  torj  ol  the  coun 
The  impoi  is  will  be  I  00  in 

the  pre*  ediaj    ••  ei  i ,   and   more 
i  ban  double     t  he     impoi  ts  oi   ten  \  eai 
i   ■■      The  expoi  ts     for   the  v  eai    ending 
June  30,  1004,  do  nol  maki  irable 

i    iliow  ing       !■  hi    the  fit  tt    i  ime  In  manj 
I  eai   ,   i'  ■■■' '  p 

The  do  ii    the 

pa   t    jreai    will   be   Mi;, nun, less   than 

[oi    1903      Thej    will  be  aboul    the 

as  for  190  i i  ;ei    than   foi   .mv    ol 

the  j  ears    pre  i  The  da  rea 

animals    and 
.i  ;ricultural  pi  oducf   .  in   this  item  alone 

amounting   to  nearlj    $12, ,000     There 

i  .  .i l  o  .i  dei  rea  e  in  the  lumbei  exports 
ol  aboul  (2,000,000,  and  a  mall  de 
i  rea  e  ol  about  (1,000,000  in  the  pro 
ducts  ol   the  fishi  i 

Taking     the    trade     of     the   Maritime 
I'nn  inces  apai  t  from  the  re  si  of  the  Do 
minion,  the  imports  for  the  vear  ending 

June   30,    1904,    a ited     to   $22 

linn,   an   increase    over    190  0,000 

'l  nis  increase  is  propi  with   the 

g«  nei  al    increa  se     throughout      the     Do 
minion,  the  increase  in  bo1  being 

aboul    ■'■'.    per     cent.      Our    dome. lie     ex 

pui  ts  fin    the  la  i   j  ear  amount   to 

inn, nun.      This    is    a      decrea   e      ol    al t 

{ i  ,000,000  compared  with  the  expoi 
t;u      preceding     > ear.     The     dei  rease    i 
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includes  a  visit  to  the  oil  wells  of  the 
sew  Brunswick  Petroleum  Co  This  is 
a  new  enterprise  in  which  several  oi  the 
enterprising  men  of  this  town  and 
neighborhood  have  embarked,  and  in 
which  the  representative  of  Ibis  county 
in  the  Dominion  Parliament  has  taken  a 
special  interest      it  is  very  gratifyi 

be  able   to  stale   that    then    operations   BO 

far  have  been  attended  with  anccene,  and 
99 


relatively   nol 

the  Dominion.     For  the  whole  Dominion 

the  decrea  se  in  our  ex| 

bile     the    de*  i    the 

Mai  it  ime    Prov  im  .  per 

cent. 

It    will   be  seen    from    the  that 

Maritime   Provinces  have  shared    in 

the  remarkable  increase  of   trade  which 

has    developed    throughout    the    Dominion 
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within  ihe  last  few  years.  Our  imports, 
which  for  several  years  fluctuated  be- 
tween   $13,000,000  and   $15,000,000,   have 

within  the  last  live  years  rapidly  risen 
until  they  reach  this  year  the  total  all 
ready  mentioned  of  $22,785,000,  the 
largest  in  our  history  and  an  increase 
over  the  imports  of  live  years  ago  of 
about  50  per  cent.  Our  domestic  ex- 
ports, which  were  a  little  over  $18,000,- 
i"J0  in  1894,  have  gradually  increased  to 
upwards  of  $35,000,000  in  1J04,  an  in- 
crease in  the  ten  years  of  ne-uly  100  per 
cent.,  viz.:  94  per  cent. 

It  is  not  prudent  for  me  to  attempt  a 
forecast  for  the  coming  year.  1  note, 
however,  that  the  shipments  of  wheat 
from  Montreal,  since  navigation  opened 
tins  season,  are  less  than  half  the  ship- 
ments for  the  same  period  last  year.  The 
decline  in  lumber,  the  low  prices  now 
prevailing  and  the  difficulty  of  finding 
buyers  even  at  the  low  prices,  will  no 
doubt  curtail  lumber  shipments  during 
the  present  season.  It  does  not  seem 
probable  under  present  circumstances 
fiat  our  general  trade  will  show  better 
results  than  it  has  during  tne  year  just 
closed. 

In  some  respects  the  trade  of  the  last 
year  has  been  highly  satisfactory, 
especially  so  far  as  Maritime  Province 
interests  are  concerned.  The  Winter  ex- 
port trade  shows  a  decided  increase. 
There  were  92  steamers  loaded  at  St. 
John  last  Winter,  and  the  cargoes  they 
carried  away  amounted  to  $lo,745,501, 
the  largest  figure  reached  since  this 
business  began.  It  was  an  increase  over 
tiie  previous  year's  business  of  $1,907,- 
5'JO,  and  almost  double  that  of  two 
years  ago. 

There  has  also  been  a  very  satisfactory 
growth  in  our  trade  with  the  British 
West  India  Islands  and  British 
Guiana.  The        volume        of  ex- 

port        trade         has         been  main- 

tained. For  the  year  ending  June  30, 
1904,  it  is  about  equal  to  that  of  the 
year  ending  June  30,  1903,  both  years 
showing  an  export  trade  of  little  up- 
ward of  $2,630,000.  In  the  import 
trade  there  has  been  a  very  gratifying 
increase.  The  total  imports  for  the 
year  ending  June  30,  1903,  were  $2,- 
115,608,  and  for  the  year  ending  June 
30,  1904,  $4,491,566,  an  increase  of  up- 
wards of  $2,000,000.  This  increase  is 
largely  accounted  for  by  the  increased 
importations  of  sugar  from  the  British 
West  India  Islands  and  British  Guiana, 
a  large  quantity  of  sugar  having  been 
purchased  in  these  markets  which  we 
had  hitherto  imported  from  Germany. 
The  official  returns  show  that  for  the 
year  ending  June  30,  1903,  we  imported 
from  Germany  189,000,000  lbs.  of  sugar. 
J<  or  the  eleven  months  ending  May  31 
last,  our  imports  from  Germany  only 
amounted  to  30.000,000  lbs.  From  the 
West  Indies  our  imports  for  the  year 
ending  June  30,  1903,  amounted  to  94,- 
(100,000  lbs.,  and  for  eleven  months  end- 
ing May  31,  1904,  they  amounted  to 
212,000,000  lbs.  This  decrease  last  year 
in  the  imports  of  sugar  from  Germany 
ol  upwards  of  150,000,000  lbs.  is  made 
up  by  the  increase  in  the  imports  from 
the  West  Indies  and  British  Guiana, 
which  fully  equal   that  quantity. 

It  will  be  remembered  that  the  pro- 
\isions  of  our  preferential  tariff  of  33  1-3 
per  cent,  extend  to  imports  from  the 
British  West  Indies,  and  also  that  since 
April  16,  1903,  imports  from  Germany 
have     been  subject  to  a  surtax   or  duty 


ol  33  1-3  per  cent,  in  addition  to  the 
duty  imposed  upon  imports  from  other 
countries.  The  effect  of  this  tariff  legis- 
lation has  enabled  us  to  purchase  this 
year  upwards  of  150,000,000  lbs.  of 
sugar  in  the  British  West  Indies,  which 
we  formerly  bought  in  Germany,  and 
furnishes  a  practical  illustration  of  the 
influence  which  preferential  duties  can 
exert  in  directing  the  course  of  trade. 

PREFERENTIAL    TRADE    WITHIN    THE    BRITISH 

KM  PI  RE. 

The  question  of  preferential  trade 
within  the  British  Empire  is  of  great 
interest  and  importance  at  the  present 
time,  and  it  is  well  to  note  the  trend  of 
public  opinion  in  regard  to  it.  It  has 
received  more  attention  from  our  press 
and  our  public  men  than  any  other  ques- 
tion during  the  past  year.  In  Canada 
tnere  is  practically  a  consensus  of 
opinion  on  this  question.  The  public 
press  and  the  leaders  of  both  political 
parties  admit  its  advantages.  Resolu- 
tions  favoring  it    have    been  passed    by 
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the  principal  boards  of  trade  through- 
out the  Dominion.  It  was  the  subject 
which  occupied  the  most  time  and  was 
most  warmlv  debated  at  the  Congress  of 
Chambers  of  Commerce  which  met  in 
Montreal  in  August  last.  At  that  meet- 
ing where  upwards  of  350  delegates  were 
present  from  every  portion  of  the  Bri- 
tish Empire  representing  all  its  import- 
ant interests,  after  a  discussion  of  the 
subject,  a  resolution  was  unanimously 
adopted  :  "That  in  the  opinion  of  this 
congress  the  bonds  of  the  British  Em- 
pire would  be  materially  strengthened 
and  a  union  of  the  various  parts  of  His 
Majesty's  Dominion  greatly  consolidat- 
ed, by  the  adoption  of  a  commercial 
policy  based  upon  the  principal  of  mutu- 
al benefit,  whereby  each  component  part 
ol  the  Empire  would  receive  a  substan- 
tial advantage  in  trade  as  a  result  of 
iis  national  relationship,  due  considera- 
tion being  given  to  the  fiscal  and  indus- 
trial needs  of  the  component  parts  of 
the  Empire." 

In  New  Zealand  legislation  has  already 
been    enacted    giving   Great   Britain   con- 
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siderable  preference  and  in  the  Australi- 
,1.  Commonwealth.  The  leaders  of  both 
political  parties  have  expressed  their 
leadiness  to  adopt  this  policy  in  com- 
i'  on  with  other  sections  of  the  British 
Empire. 

The  campaign  inaugurated  by  the  Hon. 
•  Joseph  Chamberlain  in  September,  1903, 
in  Great  Britain,  in  favor  of  preferential 
trade  within   the     British     Empire,  has 
been   prosecuted   since   with   great   vigor 
and  with  a  fair  measure  of  success.  Pub- 
lic meetings  have  been  held   which  have 
been    largely     attended      by    all    classes, 
indicating  the  intense  interest  which  the 
general  public  feel  in  the  question.       In 
tiie   British    Parliament     the   resignation 
ot   Mr.    Chamberlain   and  other  members 
of  the     Government     rendered     a  recon- 
struction   of   the  cabinet  necessary,   but 
the     reconstructed     Government   declare 
themselves  that     they     are  in  sympathy 
with  this    general    policy,  although  they 
are  not  committed  to  its  details,  and  do 
not    consider     the  time  has  yet  arrived 
for   its     adoption.       Several     important 
resolutions  have  been  moved  in  the  Bri- 
tish House  of  Commons  during  the  pres- 
ent session  which     have     presented     the 
question   in   different   phases,   and   which 
1  ave  fairly     tested     the  opinion  of     the 
House.      A   resolution   which   raised     the 
issue  directly  between  the  advocates    of 
fiee   trade  and  free  food,   and  the  advo- 
cates of  preferential  duties  protective  in 
their  character,   was  introduced  by    Mr. 
Morley,    and    was    the     most     important 
resolution     bearing     upon     this  question 
brought  before   Parliament.     It  was    an 
amendment    to    the   address   in   reply     to 
Hie  speech  from  the  throne,  and  read  as 
follows  :     "That  the  removal  of  protec- 
tive    duties     has  for  more  than  half     a 
century     actively    conduced    to  the  vast 
extension  of  the  trade  and  commerce  of 
the  realm,   and     to     the  welfare  of     its 
population;  and  the  House  believes    that 
while   the  needs  of     social   improvement 
are  still  manifold  and  urgent  any  return 
to   protective     duties,   more  particularly 
when  imposed  on  the  food  of  the  people, 
v,  ould  be  deeply  injurious  to  our  nation- 
al strength,  contentment  and  wellbeing." 
No  person  who  believed  in  adhering  to 
the   present    free   trade   policy   of     Great 
Britain,  or  who  was  opposed  to  placing 
any   duty    upon    food,    could   consistently 
vote  against     that     motion.     Yet  when 
the  vote  was  taken  the  resolution    was 
rejected  by  a  majority  of  51,  327  voting 
against  and  276  in  favor  of  the  motion. 
It  is  worthy   of  note  in  this  connection 
that    69    Irish   members   voted   with     the 
minority  and     against     the  Government, 
and     Mr.   Redmond,     the     leader  of  the 
Irish  party  affirmed  that  they  did  so  in 
I  ursuance  of   their  general   policy   of  en- 
deavoring    to     break  down     the  Govern- 
ment in  the  interest  of  Home  Rule,  and 
that     thev     were     not     voting  upon   the 
merits  of  the  fiscal  policy  involved. 

On  the  first  of  August  last  a  resolu- 
tion was  moved  by  Sir  Henry  Campbell 
Bannerman,  leader  of  the  Opposition, 
condemning  certain  members  of  the  Gov- 
ernment for  joining  an  association  which 
was  in  sympathv  with  and  organized  for 
the  purpose  of  advancing  tariff  reform. 
This  motion  was  rejected  by  a  vote  of 
"88  to  210.  giving  the  Government  a 
majority  of  78. 

The  action  of  the  House  on  these  reso- 
lutions furnishes  a  fair  test  of  the  atti- 
tude of  the  British  House  of  Commons 
upon  this  question,  and   it  is  not  unfair 
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to    assume    that     the  British  Hou 
Common  ■  fairlj    reflects  the  public  opin 
ion  ,,i  ii„-  people  ol  Qreal  Britain  whom 
the]   repi 

in   the  discussion    upon   the  resolution 
moved   bj    Sit   Henrj    Campbell   Bai 
man,    S4r     Balfour  expressed     his  adher 
,.,,,-,■'  to  the  \  lews  he  had  formei  lj    ex 
i       n,.    expressed     his  Bympathj 
n  itb   the  general  policj ,  even   though   II 
involved  duties  on  tood,  but  he  thought 
the  country     was  not   yet  read]    toi   11 
adoption.     The    Hon.   Joseph   Chambei 
lain,  .in  the  other  hand,  In  the  com 
the  debate,  expressed  his  belief  thai   the 
tune  had  come  tor  the  submission  ol  the 
question  to  the  people  at  the  polls,  thai 
he  would  welcome  an  Immi  e  it  ol 

public  opinion,  and  felt  confident  the 
verdict  would  be  favorable  to  his  po 

i   [eel  thai    the  action  of  Canada    and 
\.-w  Zealand   In  granting  Greal    Bi 
a  preference  in     their    markets,  thi 
laration  ol  the  political  leaders  in  Aus- 
tralia, the  tone  ol  the  press  throug 
the   Empire,  and     the    discussions     and 

in    the      British      Parliament    show 

that       the      sentiment      in      favor    of    this 

policy  is    gaining    strength  ami  justifies 

the  conclusion   that   the  time  is  not    far 

distant     when    closer    trade    relations    will 

be  established  between  Great  Britain 
<in,l   the     other  portions  ol  the  Empire, 

and  we  do  not  doubt  th.it  as  the  result 
the  trade  of  Canada  with  Great  Britain 
will  be  largeh  developed  and  increased 
to  our  mutual  advantage. 

I  RANSPOR  I  VI  ION. 

Another  sub  which  is  ol 
,1,,.  i  importance  to  Can- 
ada i>  transportation.  since  oui 
lasl          meeting,         legislation  has 

been  passed  to  secure  the  construction 
a  second  transcontinental  railway. 
The  object  of  the  Government  in  pass- 
this  legislation  is  to  promote  inter- 
provincial  trade  and  give  the  west  and 
central  portions  of  the  Dominion  more 
rapid  and  cheaper  communication  with 
Atlantic  and  Pacific  seaports.  The  t'M\ 
of  Moncton,  in  which  we  are  now  meel 
ing  has  been  selected  as  the  eastern 
terminus  of  this  railway.  The  hope  is 
entertained  bv  many  in  the  Maritime 
Provinces  that  when  this  railway  is  eon 
structed,  it  will  be  the  means  of  bring- 
ing  a    larger    share   of    the    western    trade 

to  our  seaports.     Whatever  benefit   n 
ultimately   come  to  us  in  this  way,  it   is 
apparent    that    manj    years   must   elapse 

before  the  railway  can  lie  finished  ami 
open  for  traffic  and  the  benefits  hoped 
for  realized.  In  the  immediate  future 
we  must  base  our  hopes  for  the  growth 
ami  development  of  this  trade  upon  such 
facilities  as  the  present  systems  of 
transportation  may  afford  us. 
The  experience   of   the   last    few    years 

has  proved  the  value  of  our  canals  and 
inland  waterways  as  means  of  economic 
transportation.'  There  have  been  ureal 
improvements  in  the  vessels  used  up- 
on the  Creat  Lakes  in  recent  years,  and 
great  reductions  have  been  made  in  Cu- 
rates charged  for  heavy  freight.  During 
the  last  season,  -ram  was  carried  from 
Lake   Superior   ports   to   Quebec   for   3c 

per  bushel,  and  the  latest  quotation  I 
have  seen  for  the  present  season  is  low- 
er still.  2Jc  per  bushel  from  Chicago  to 
Montreal  It     is    impossible    to    believe 

that  any  railway,  even  under  the  most 
favorable  conditions.  can  compete 
againsl  these  rates  for  this  traffic.  The 
best    authorities    now    place    thi 


carrying  heavy    freight  bj    rail  at    from 

sl\     to    ten     time  .     the    COSl     ol    ..il  I  \  Ing     it 

bj    water       Tins   large  difference  In   the 

freighl       rales       in       faVOl     ot     the       walei 
haS    in       the    past,    anil     I 

t    time,  giving   them   the  prii 
shaie  of     the     he. iv  v    freighl   traffic     be- 

I  ween    the   ea  -I    and    West  .   and    While 

cost  ot   transportation 

lj    in   theii    i.ivoi    thej    musl   continue  t" 

[ii.ii  t  h  all)    monopolize   the  business.     It 

hat     the    water    routes    are 

open  during  hall    the     year,  but  experi 
ence  proves  that   shippei  i  prefei    to  hold 

the  principal   portion  of  theii    g Is  un 

nl  na\  igal  ion  open:,  m  the  Spi  Ing  rathei 

than    pav     the   high    freight    i. i'cs   chi 
during    the    Winter    season. 

I  XPOR  i    i  R  vol    >>i    >   v\  vn  \. 
These   facts   have  an   important    be 

upon   the  expoi  t    I  the  S1     Law 

e  and  upon  the  \\  intei   expoi  t    trade 

lie      Maritime      Provil  well 

win. it,   which  Is  the  principal  exporl   ol 

the  west,   will     find   its   wav    to   the  sea- 

i   during   the  Summei    month  ■.   and 


\V    S.  Kishcr,  St  John.  N.  P..   2nd   Vice   President, 
Maritime  Hoard  of  Trade  1004-05. 

must  either  go  forward   by   the  St.    Law 

route  to  its  destination  in  Europe 
or  be  stored  at  convenienl  points  for 
shipment  as  the  market  prices  warrant 
during  the  Winter  season.  Grain  from 
our  Northwest  Territories  and  from  the 
states  around  and  west  of  Lake  Michi- 
gan, can  torday  be  carried  from  Chicago 
or  Port  William  by  water  to  Montreal 
and  Quebec,  at   a   le  'hat    it   can  be 

carried    to   any    other   ocean    port,    and    it 
can    under    present    condi ti  tored 

at    Montreal,  shipped   '  St.   .John 

or    Halifax     during      the     Winter    - 
ami  delivered  free  on  board  there  a' 

•han  in  any  other  wav.  and  at  ap- 
proximately the  same  cost  as  it  can  be 
delivered  free  on  board  by  any  route  at 
New  York.  Portland,  or  anj  • 
lantic  seaport.  With  greater  storage 
accommodation  at  Montreal  and  other 
convenient  points,  it  is  to  be  hoped  that 
our   Winter  export    trade   from    the  Mari 
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nine  Provinces  will  continue  li 
inch., i.-   tii  1 11 1  ■ 

in   'lit-  i,, 
Tie-  of  the  Georgian    H.>v 

Canal     would 

that 
bv    thi 

•  ■   Superioi    ;■ 
. .  1    Quebei     could   be  redui  ed   to   i  [c  per 

bushel,    about     Cm-     ..Hue    I. it,-    now     paid    to 
Buffalo        'The    State    ol     New      *, 

voted   5100, 101      tin-  en  I 

,,|     the        111.'     Canal  If     that       alji-Ii   ■ 

can  led  through,   the  <  ■•  on  ol  the 

Ian    Baj    '  'anal   w  i'i   i  i 
in  Midi  1  to  enable  us  to  retain  the 

em    trade    bv     the    St       Law  [enee    route      I 
glad     tO    note     thai      1: 

tation   which   waited   upon   Sii    Wil 
Hid   Laurier     a  few   wi  o,  he  e« 

pressed     the  opinion   that   although     I 
time  was  not  opportune  for  entering  up 
work     at    present,    the  Georgian 

al    must    eventually    tie    built 
FAS!     All    \\  I  n     sii    wisnir     SKR\  l>  B. 

Closely  connected  with  the  question  of 
transportation  is  the  question  of  a  fast 

\tiaiiti  hip   service.     'This     h 

Often    discussed,    and    its    main    lea 
res  are  well  known.     It   is  on   the   li 
ol  for  discussion  at   this  me 

ing,  and   it   is  nol   necessary  for  me    to 
discuss  it    now.     I   may,     however,   re 

mark    that    under      the    present    conn 
this   service   some   improvement     n 
be    looked    for,    but    it    still    is    far    short 
of    what     we    have    hoped    for.    and     what 

must  in-  required  before  we  can  com  pi 
with    rival      routes     and    attract    to   our 
Canadian    route   anv    considerable    portion 
of    the      travel    which    now    goes    to    New 
York.      'The    pre  is    with    the 

Ml, ins  It  provides  for  two  new  steam 
ers  on  the  turbine  principle.  They  are 
about  in, nun  tons  register  tonnage,  have 
a  speed  of  17  knots,  are  expected  to 
lie  trip  in  Summer  from  Moville 
to  Rimouski  in  six  days,  and  in  Winter 
to  Halifax  in  six  and  a  half  to  seven 
These  steamers,  with  the  Tuni- 
sian and  the  Bavarian,  are  to  perform 
the    service.      The    latter    are    about     10,- 

000    regislei .    have  a  speed  of  i  I  to  1:. 

knol  i      make   the      t  rip   in    Summer 

from  Moville  to  Rimouski  in  six  anil  a 
half  to  seven  days,  and  in  Winter  in 
seven  to  eight  days.  'The  subsidies  p 
under  the  present  contract  are  E 
Sterling  per  round  trip  for  the  new 
amers.  ,u:d  £1,000  sterling  per  round 
trip  for  the  Bavarian  and  Tunisian.  This 

is   an     increase   of    about    S85, >   on    the 

subsidj  formerly  paid,  which  last  year 
amounted  to  (170,000.  The  prospect  for 
a  :u  knot  service  in  the  near  future 
not  verv  bright.  Sir  Richard  < 
wright  stated  in  Parliament  in  Julv  last 
thai  the  cfTorts  of  the  Government  to 
obtain  a  2"  knot  service  had  not  been 
essful.  Two  tenders  only  were  re 
ived       One     asking     for   a    subsidy     of 

(1  ,000, I,   the  other  for  11.250, 

conditions   were   attached    with   which    il 
was  no'    in   the  power  of  tl  inent 

omply. 

UNION  OF  M  vi;i  1 IMI   PR 

'There   are   a   number   of   other 
to  which  reference  might  be  made  if  time 
permitted      Si 
for  di 

the    ui  the      Maritime    Pro 

brought     up  fast 

veal    towards    the 
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Jts  discussion  was  deferred  until  this 
meeting.  It  is  not  a  new  question.  It 
will  be  generally  admitted  that  a  legis- 
lative union  of  the  Maritime  Provinces 
is  desirable  both  in  the  interest  of  eco- 
nomical Government  and  in  order  If)  en- 
able those  provinces  to  retain  in  the 
future  their  legitimate  influence  in  the 
councils  of  the  country.  It  is  in  the 
adjustment  of  details  that  differences  of 
opinion  naturally  arise. 

III1-:  ADMISSION  OF  NEWFOUNDLAND   INTO 
THE  CANADIAN  CONFEDERRATION, 

is  an  equally  important  question.  The 
desirability  of  consolidating  under  one 
government  British  interests  in  the 
northern  portion  of  the  American  con- 
tinent- will  not  be  questioned.  During 
the  past  year  the  French  shore  question 
has  been  settled.  In  return  for  some 
concessions  by  Great  Britain  in  connec- 
tion with  disputed  territory  in  Africa, 
the  French  have  relinquished  their  trea- 
ty rights  on  the  Newfoundland  coast. 
This  terminates  a  condition  of  things 
which  was  a  hardship  and  constant 
source  of  irritation  to  the  people  and 
detrimental  to  the  progress  of  the  col- 
ony, and  one  of  1he  harriers  to  its  union 
with  our  Dominion.  Experience  shows, 
however,  that  the  ultimate  accomplish- 
ment of  such  desirable  objects  as  the 
legislative  union  of  the  Maritime  Prov- 
inces and  the  union  of  Newfoundland 
with  our  Dominion  is  attended  with 
difficulties  which  will  require  patience 
and  statesmanship  to  overcome.  If  anv 
action  of  this  board  can  hasten  their 
consummation,  it  will  do  Canada  a  use- 
ful  service. 

IU'SSO-JAI'aNESE  war. 

I  will  bring  my  remarks  to  a  close  by 
a  very  brief  reference  to  the  most  not- 
able event  of  the  year,  the  war  bet  ween 
Russia  and  Japan.  This  has  proved  to 
be  nne  of  the  greatest  conflicts  of  mod- 
ern times.  It  has  already  been  the 
cause  of  an  enormous  sacrifice  of  life 
and  destruction  of  property.  It  has  not 
yet  affected  .Canadian  interests  to  any 
appreciable  extent,  nor  has  it  had  any 
very  marked  effect  upon  the  commerce  of 
Great  Britain  or  other  nations  of  the 
world.  Its  result  must,  however,  have 
an  important  influence  upon  the  future 
development  of  trade  and  commerce  in 
the  distant  east,  and  its  progress  is  be"- 
iug  closely  watched  by  the  statesmen 
and  leading  men  in  commercial  life  in 
Europe  and  America.  Fortunately,  no- 
thing has  up  to  the  present  time  oc- 
curred to  involve  any  other  nation  in  the 
strife,  and  it  is  to  be  hoped  that  it  may 
be  terminated,  and  that  peace  may  be 
established  on  a  satisfactory  and  per- 
manent  basis  at  an  early  date. 

JOSIAH  WOOD,   President. 

W.  M.  Jarvis  was  sure  there  was 
but  one  feeling  in  the  meeting,  namely 
thai  they  were  deeply  indebted  to  the 
president  for  his  address  and  for  the 
able  way  in  which  lie  had  dealt  with  the 
subjects  to  be  brought  before  the  board, 
lie  thought  the  address  should  be  re- 
Inn  d  to  a  committee  to  deal  with  and 
1'..  therefore  moved  "that  the  thanks  of 
the  board  be  given  (lie  president  for  bis 
table  address,  and  thai  it  be  referred 


to  a  committee  to  report  as  the  first  mat- 
ter for  consideration  at  the  evening  ses- 
sion. 

The  motion  was  seconded  by  J.  E. 
DeWolfe  and  the  committee  was  made 
to  consist  of  the  mover,  seconder  and  M. 
(i.    DeWolfe,  of  Kentville. 

l*'oi  the  benefit  of  the  reporters  M.  G. 
DeWolfe  requested  that  each  speaker 
on  rising  should  give  his  name  and  board. 
Mr.  DeWolfe  also  drew  the  attention  of 
the  board  to  the  fact  that  Dry  Goods 
Review  had  again  sent  one  of  their  edi- 
tors to  repori  in  full  the  proceedings  of 
the  board.  This,  he  said,  showed  in 
what  respect  the  board  was  held  and  the 
interest  taken  by  Dry  Goods  Review 
in  the  affairs  of  the  Maritime  Provinces. 

The  report  of  the  committee  on  orders 
was  now  received,  the  order  of  subjects 
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to  be  discussed  as  laid  down  therein  be- 
ing as  follows: 

Subjects  for  Discussion. 

1.  Dumping  clause  in  recent  tariff 
changes  — Halifax  Board. 

2.  The  Acts  of  Nova  Scotia  with  re- 
ference  to  the  protection  of  forests 
against  fires  — Annapolis  Board. 

3.  Belter  export  facilities  on  Inter- 
colonial Railway— Antigonishe  Board. 

4.  Improved  Express  Service  accom- 
modation over  the  Intercolonial  Railway 
— Canso  Board. 

5.  Daily  Steamer  between  St.  John, 
N.P. .,   and  Digby— Digby  Board. 

6.  What  is  the  most  advantageous 
way  to  advertise  the  resources  of  the 
Maritime  Provinces,  whereby  a  desirable 
(lass  of  British  emigrants  may  be  se- 
cured and  retained  as  permanent  citi- 
zens— Kentville   Board . 


7.  Minas  Basin  Steamboat  service- 
Wolf  ville   Board . 

8.  Marine  Insurance  rates  —  Louisburg, 
C.B.   Board. 

9.  Prince  Edward  Island  communica- 
tion for  Winter  via  Cape  Torinentiuo  — 
Sackville  Board. 

10.  Whereas  municipal  corporations 
in  the  Province  of  New  Brunswick  hava 
been  applying  for  and  obtaining  author- 
ity to  impose  a  license  fee  upon  me- 
chanics and  laborers  working  within  an! 
residing  outside   the  municipality. 

Therefore  resolved  that  in  the  opinion 
of  this  Board  of  Trade,  such  legislation 
is  not  in  the  best  interest  of  the  Pro- 
vince, and  that  such  power  should  not 
be  granted  to  municipal  corporation 3  — 
Moncton,   N.B.,   Board. 

11.  Circularizing  merchants  through 
the  Maritime  Provinces  as  to  the  amount 
of  tire  insurance  carried  by  them  on 
their  stock— St.    John,  N.B.,  Board. 

12.  Subsidy  for  Steamer  to  ply  be- 
tween ports  on  North  Side  P.E.I. ,  the 
Magdalen  Islands  and  North  Sydney— 
West    Prince,    Alberton,    P.E.I.,    Board. 

13.  Whereas  Lobster  hatcheries  have 
proven  to  be  of  great  value  in  conserving 
our  fisheries;  Resolved  that  in  the  opin- 
ion of  this  Board  it  is  advisable  in  order 
to  preserve  the  Lobster  fisheries,  that 
hatcheries  be  established  along  the 
coasts  of  the  Maritime  Provinces  at  such 
places  as  will  enable  the  spawn  of  lob- 
sters caught  for  canning  purposes  all  to 
be  collected  and  hatched— Southern 
Kings,  Montague,  P.E.I.,  Board. 

14.  The  adjustment  of  freight  rates 
between  points  on  the  P.  E.  Island  Rail- 
way and  points  on  I.C.R.,  making 
through  rates  instead  of  what  is  prac- 
tically three  short  haul  rates  as  at  pres- 
ent, Winter  and  Summer,  both  ways  — 
Chariot tetown,  P.E.I.,  Board. 

15.  Necessity  of  an  open  port  at  Syd- 
ney for  the  shipment  of  coal  and  sted 
at  all  seasons  and  means  of  obtaining 
same— Sydney   Board. 

16.  The  Dog  Fish  pest— Digby  Board. 

17.  Steel  Shipbuilding-Halifax  Board. 
IS.  Should  the  Intercolonial     Railway 

be  double  tracked  and  improved— Wolf- 
ville  Board. 

19.  Extension  of  the  Intercolonial 
Railway  from  Sydney  to  Louisburg— 
Louisburg,   C.B.,   Board. 

20.  Most  practical  way  to  spend  Gov- 
ernment appropriation  for  the  encour- 
agement of  agriculture  — Sackville,  N.B., 
Board. 

21.  Making  it  compulsory  for  pack"  is 
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lo  have  weight  of  oontenta  stamped  <n 
package    Bt.  John,  N.I '• .  Board. 

22.  Requestii  Quebec  Steamship 
Company,  the  Dobel  Line,  and  other 
steamship  lines  running  to  Bnnuneraide, 
lo  land  their  freight  at  the  railway  wharf 
thus  Baving  truekage     and   wharfs 

Prince,  Aiberton,  P.E.  1 .,  Board. 

23.  Protection    of    Wool      [ndustrj 
Southern     Kings,     Montague,     P.E. I., 
Board. 

•_':;  i  ■■_'.  Publication  of    advertisements 
in  reference  to  undesirable  investment 
Digby  Board. 

24.  Fast  Atlantic  Service  Halifax 
Board. 

•_'.">.  Purchase  of  historical  places  in 
Maritime  Provinces     Wolfville  Board. 

26.  Better     Mail     Borvice     Louisburg, 

C.B.,    Hoard. 

27.  33  1-.'!  per  cent,  preferential  rebate 
only  applying  when  goods  are  imported 
through  British  ports  St.  John,  N  .1'.., 
Board. 

■JS.  Exchange  on  cheques  between 
banks  and  their  agencies  in  the  Maritime 
Provinces     Balifas   Board. 

•J!).  Government  ownership  of  cables 
;:ml  telegraph   lines     Halifax   Board. 

The   Dumping   Clause. 

V.  M.   Bell,  on  behalf  of  the  Halifax 

board  began  the  discussion  on  the  duuip- 

i  lause  of  the  new  tariff  by  mov:ng 

the  following  resolution,  which  was  see- 

,  ml-.l  by  J.  E.  DeWolfe. 

"That  in  the  opinion  of  this  meeting 
the  recent  tariff  legislation  known 
e  'dumping  clause'  is  in  its  presenl 
form  detrimental  to  the  interest! 
tr.i  le  and  should  not  be  put  in  operati  m 
till  fuller  information  is  secured  and 
details  for  carrying  it  into  effect  pu  • 
tected." 

iking  to  his  motion  Mr.  Bell  brief- 
ly outlined  the  provisions  of  the  "dump- 
ing" clause,  instancing  eases  to  show  its 
working.  He  complained  that  the  de- 
tails had  not  been  worked  out  before  the 
clause  was  put  in  operation,  as  a  rc.j-.ilt 
i<\'  which  business  men  were  not  in 
sitim  to  know  what  to  expect.  ea"n 
cust  mi  officer  placing  a  different  intjr- 
pretation  on  the  clause.  Things  were 
thus  in  a  chaotic  state  and  the  matter 
of  trade  discounts  was  instanced  as  a 
in  point.  It  was  essential  that  'he. 
word  dumping  be  defined,  and  whve 
men  were  engaged  in  legitimate  trade 
they  should  be  protected  from  annov- 
ance,  imposition  and  uncertainty.  He 
had  addressed  Mr.  Fielding  on  the  mat- 
ter end  the  reply  was  that  we  must  rely 


.>n  the  intelligent   admini  itration  oi 
law  i  j  the  officals.     This,  s.M.l  Mi.  Bell, 

was    the    last    thing    in    the    world    t" 

peri  from  the  gentlemen  of  the  cust 
who,    appointed    lor    political    rea 

were    not     familiar      with       the    ways    . 
trade. 

Senator  McSweeney  thought  the  little 
difficulties  would  soon  work  themseh 

out  . 

'.  E.  DeWolfe,  in  seconding  Mr. 
I'.eil'.-  motion,  urged  that  there  were  radi- 
cal differences  of  interpretation  among 
customs  officials.  Distinct  instruct 
should  he  given  so  that  such  diversity 
would  he  impossible. 

\V .    S.    Loggie    thought    there    was    no 

more  fricl  ion  than  is  usual  in  such  • 
lie  ilid    not    think    there   was   any   cb 

in  Ihe  way  >d'  treating  trade  discounts. 
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If   they   were   genuine   and      not      special 
they    would  be  allowed. 
.1 .    A.    Laws     favored     the  dumping 

clae.se    and    showed    in    the    case    of    ca  - 
riages  how    it  operated   to  protect  Can- 
adian  manufacturers   from   unfair   1 
pet  it  icn. 

John  1).  MacDonald,  of  Pictou,  re- 
marked that  the  manufacturer  viewed 
the  (  lause  one  way  and  the  importer  an- 
other. It  was  designed  to  protect  l'ie 
manufacturer  and  seemed  to  be  doiog 
it.  To  say  it  Bhould  not  be  put  in  tore 
because  of  a  flaw  here  and  mere  was  not 
the   thing.     They  should   impress  upon 

the  Government  rather  the  itnportau 'e 
of  •  akinu'  their  instructions  more  clr^r 
and  definite. 


J .   E.   I  teWolfe  explained  that  he 

ly  in  1  avor  uf  1  lo-  clause  hut   t  b  it 
,a   of  eni 
eous. 

■  lap! .  .1  B  the  opini  "• 
that   the  wa\   to  i"  1  feet   the  da 

to  put   it   in  operation      8<  ece  of 

machinery  in  motion  and  you  would 

find     the     hot     phi. 

I.i    .    E.    lurch   declare. I   he   was   fa 

vor  of  the  clause,  if  intelligently  en- 
forced ;   hut    this   was   not    the   CS 

. '.    Jameson   disagreed    w ith    the   I ••  t 
speaker.      New    laws    always    brought 
differences     of   opinion.      Lawyer-   dif- 
fered.    These  matters  could  only  be 
tied  l\   rulings  made  by  the  departnwil 

as    c;.ses    came    up. 

).  B.  Oakes  recognized  that  the  im- 
porter labored  under  a  hardship  but 
thought   the  motion  should  take  the  form 

of  ..  request  for  adequate  information 
and   instruction   a-  soon  as  possible     n 

the    ('umping   clause. 

\.  s.  Campbell  moved  in  amendment. 

ided    h\    John    D.     MacDonald: 

■  That  in  the  opinion  of  this  meeting 
the  lecent  tariff  legislation  known  as 
the  dumping  clause,  a- at  present  admin 

ist< I.  is  in  some  respects  detrimental 

to  tie  interests  of  1  rade  and  the  cus- 
toms department  is  herebj  requested  t  > 
imin  idiately  make  such  necessary 
chmv.es  in  the  administration  of  I  he 
law  as  will  remove  all  unnecessary  re- 
st in  1  ions    to    trade.  " 

Mr.  I'.eil  complained  that   the  amend- 
ment  did   not   cover  the  poinl    at    if 
The  department  were  making  what  bas'.e 

they  could  now.  hut    in  tin    meantime  the 

importer  might   he  mulcted  owing  to  a 

diif.-ence  of  opinion  among  customs 
officers. 

The  discussion  was  continued  by  I. 
II  inter    White.      V. .     X.    CartliN,    .1.     V. 

Lefurgey,  -I.  T.  Hawk.-,  c.  D.  Stewart, 
C,    II.    Armstrong,     T.    \i .    Audi 
('apt.   Jos.    Read  and   W'm.  Yould. 

On  being  put  to  a  vote  the  amendme  it 
carried  and  was  made  unanimom 
motion  of  the  mover  ami  seconder  of  the 
original  motion.  Mr.  Bell  remarking  that 
he  favored  the  amendment  except  tint 
it  vas  not  stroiiv  enough.  They  had 
put    too  much   water  in   the   whisky. 

The  board  now  rose  for  noon. 

The   Afternoon    Session. 

ween    half      past       two    ami    three 

eh  the  board  re-assen  bled,  ami  ad- 

•li'imal   members     having     arrived    the 

(in -1  e  daj   was  taken  op  trWi 
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rcii  swed  zest.      The   first   subject   on  the 
list  ready  for  discussion  was 

St.  John,  Digby,  Daily  Line. 

The  matter  was  brought  before  the 
board  by  C.  Jameson,  of  Digby,  who  on 
introducing  the  subject,  referred  to  tV 
number  of  times  it  had  previously  been 
presented  to  the  board.  He  urged  tlie 
members  to  remember  their  motto  "Unite 
and  Work."  They  now  had  a  service 
of  '.-\  trips  during  the  year  and  for  a 
pro  lata  increase  could  have  it  increased 
to  'I'3  trips,  giving  a  daily  service  wl'h 
the  exception  of  Sundays.  The  in- 
crease in  traffic  made  the  service  very 
necessary.  He  therefore  moved  that: 
"Whereas,  the  increased  requirements 
of  commerce  in  the  soutnwestern  sec- 
tion of  Nova  Scotia  coupled  with  tho-e 
of  i  lie  Annapolis  Valley  demand  greater 
transportation  facilities  and  ij»  particular 
a  daily  mail  passenger  and  freight  ser- 
vice between  St.  John  and  Digby,  N.S., 
whhh  it  is  understood  the  D.  A.  R.  Co. 
will  operate  for  a  pro  rata  increase  i'i 
the  subsidy  now  paid. 

•' Resolved:  that  the  Maritime  Board 
of  Trade  urge  the  Federal  Government 
to  i  rovide  daily  steamboat  communica- 
tion between  St.  John  and  Digby  by 
grafting  such  pro  rata  increase  in  such 
subsidy;  further  resolved,  that  as  the 
four  previous  requests  of  this  board  for 
an  improved  bay  service  have  been  ov^r- 
lo:>,:ed  by  the  Government,  the  pres-'it 
be  submitted  with  the  respectful  requ  vt 
that  it  be  dealt  with  immediately." 

J.  E.  De Wolfe  declared  that  to  th? 
best  of  his  recollection  this  project  had 
nevor  been  endorsed  on  account  of  t!.e 
excessive  subsidy  demanded  by  the  rail- 
way. 

C.  II.  Armstrong,  of  Digby,  in  see- 
on  iing  the  resolution,  stated  that  the 
business  men  of  Yarmouth  were  entira'y 
in  ai  cord  with  the  resolution.  Acco  n- 
modation  was  required  for  the  increased 
traffic.  The  amount  of  the  subsidy  wis 
a  matter  of  detail. 

M.  G.  DeWolfe  outlined  the  history 
of  the  movement  for  a  daily  line.  7t 
had  been  started  in  Middleton,  and  Digby 
and  Yarmouth  were  to  blame  in  n.it 
having  this  improved  service  before. 
Improved  facilities  were  required  by  the 
increase  of  freight,  passengers  and  mail. 

W.  M.  Jarvis  for  St.  John  was  mist 
anxious  to  develop  their  relations  with 
all  parts  of  the  provinces.  There  w  vs 
no  i  pposition  to  the  project  from  Hali- 
fax. St.  John  and  Halifax  always 
treated  each  other  fairly.  There  w^.'C 
difficulties  in  the  way.     It  had  not  been 


found  easy  to  deal  with  the  D.A.R.  Co. 
If  ;ou  gave  them  an  inch  they  wanted 
a  mile.  But  lie  present  state  of  affairs 
was  awkward  in  Winter.  They  should 
do  ;:li  they  could  but  not  press  the  mattsr 
so  i-Jiat  the  Government  would  be  at  the 
mercy  of  the  D.A.R.   Co. 

•J  E.  DeWolfe  concurred  in  tint 
(her.:  was  no  opposition  from  Halifax. 
The  D.A.R.  had  been  demanding  an 
excessive  amount.  He  thought  pro  ra^a 
reasonable  and  would  support  the  reso- 
lution. 

W.  S.  Fisher  of  St.  John,  though  pro 
rata  hardly  sufficient. 

The    resolution    was    adopted. 

Forest  Fires. 

"Whereas,   at    the   last    session   of   the 

Nova  Scotia  Legislature,  in  the  Act  for 

the    protection    of    woods    against    tires. 

provision    was    made    whereby    the    Gov- 


M.  G.  DeWolfe,    Kentville,  N.S. ,  Auditor  Mari- 
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ernor-in-Council  might  appoint  chief 
forest  rangers  whose  duly  it  was  to  en- 
force the  provisions  of  said  Legisla- 
ture,  and 

"Whereas,  the  Act  has  been  made  in- 
effective in  many  counties  owing'  to  the 
fact  that  the  municipality  having  to 
make  provisions  for  the  salary  of  said 
official  has  declined  to  make  any  recom- 
mendation to  the  Government  for  the 
appointment  of  such  an  official  or  has 
openly  opposed  such  an  appointment, 
and 

"Whereas,  in  the  opinion  of  this 
board  the  subject  is  of  sufficient  impor- 
tance to  justify  the  Government  in 
making  said  appointment  in  every 
municipality,  and  whereas,  in  the  opin- 
ion of  this  board  it  would  be  advisable 


to  replant  the  burnt  districts  for  the 
beneficial  effect  such  replanting  would 
have  in  increasing  the  welfare  of  the 
people. 

"Therefore,  resolved  :  That  the  Gov- 
ernment of  Nova  Scotia  be  asked  to 
forthwith  make  said  appointments  in 
the  municipalities  where  none  have  al- 
ready been   appointed,  and 

"Further   resolved,    that    the    Govern- 
ment  of     Nova     Scotia     be  asked     to 
take   into   consideration    the  advisability 
of  replanting  such  portions  of  the  burned 
districts  as  may  be  found  practicable." 

The  above  resolution  was  introduced 
by  A.  E.  Atlee,  of  Annapolis.  His  sec- 
tion, he  said,  was  much  interested  in 
the  manufacture  of  lumber  and  had  suf- 
fered much  from  fires.  The  question 
affected  not  only  the  lumber  districts 
but  all  parts,  even  the  fruit  and  fish 
men  depending  for  their  packages  on 
the  lumber  industry.  The  increase  in 
tires  would  be  a  disaster  to  all.  They 
had  ;i  good  law  but  no  machinery  to 
enforce  it.  He  asked  the  support  of  the 
board   in  favor  of  this  resolution. 

J.  B.  Oakes,  of  Wolfville,  seconding 
the  motion,  emphasized  the  need  not 
only  of  protection  against  fires  but  of 
re-foresting.  No  subject  brought  before 
the  board  was  of  greater  importance, 
and  he  instanced  the  evil  effects  that 
had  ci  me  to  some  parts  of  Europe 
through  poor  treatment  of  their  forests 
similar  to  what  was  going  on  here. 
New  Brunswick  was  even  more  vitally 
interested  than  Nova  Scotia.  Already 
he  had  seen  great  tracts  reduced  to 
barrenness  on  account  of  forest  fires. 
The  climatic  effect  of  forests  was  most 
important.  Streams,        temperature. 

Hoods,  droughts  and  late  Springs  were 
all  related  to  the  depletion  of  the  for- 
ests. 

The  most  effective  way  of  preserving 
the  forests  was  the  diffusion  of  know- 
ledge. Re-planting  would  pay  and  pay 
handsomely,  as  it  was  doing  in  Germany. 

W.  M.  Jarvis,  of  St.  John,  seconded 
by  W.  S.  Loggie,  of  Chatham,  moved  a 
rider  that  "The  Government  of  New 
Brunswick  be  also  requested  to  take  in- 
to immediate  consideration  the  exten- 
sion of  the  Nova  Scotia  forestry  sys- 
tem as  well  as  the  provision  recently 
enacted  for  the  County  of  Westmore- 
land, over  the  whole  of  the  Province  of 
New  Brunswick. 

(!.  D.  Smith, of  Chatham,  informed  the 
Board  that  New  Brunswick  already  had 
a  stringent  law  against  fires,  and  ha/l 
special  guardians  of  the  forests  in  their 
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fisher]  •_:  1 1 ;  1 1 . 1 1 : 1 1 1  - .  who  filled  this  double 
office. 

Proi  iudrews,  of  Baeta  ille,  expp 
ed  bis  pleasure  at  finding  this  snbjeet 
bronghl  before  -"  many  business  men. 
In  Ontario  they  bad  a  las  so  effective 
that  sven  the  [ndians  would  put  <>ui 
their  fires  before  breaking  camp,  :in<l 
the  rrsnlt  bad  been  eminently  satisfac 
tory.  Hi'  explained  the  Westmoreland 
fire  las  and-  said  that  already  a  nes 
realization  of  responsibility  was  preva- 
lent. In  his  university  they  bad  1 
oonrse  of  lectures  so  thai  their  students 
mighl  go  "ut  imbued  with  an  apprecia- 
tion of  the  value  of  the  forests.  The 
City  ol  Baden  In  Germany  paid  pari  ol 
their  taxes  with  the  profit  from  their 
timber  lot. 

B.  H.   Dodge,  of   Kentville,   N.S..  ob- 

.1  thai  in  Ins  county  the  owners  of 

tli,.    forests   bad    u"t    them    very   cheap. 

anil  i»  was  iml  right  that  the  people 
Should  pay  to  protect  these  private 
rights.         The    owners    should     at    least 

pay    the   greater  part   of  the  expense. 

The  resolution  with  rider  was  adopt- 
ed. 

Minas  Basin   Steamboat  Service. 

.1.  B.  Oakes.  of  Wolfville,  moved. 
seconded  by  J.  10.  DeWolfe,  of  Halifax, 
that. 

"Whereas  subsidies  have  been  pro- 
vided for  carrying  into  effect  a  more 
effective  steamer  service  between  Parrs- 

boflO,  Cingsporl  and  Wolfville,  and 
whereas  Wolfville  has  not  yet  been  in- 
cluded in  this  service  in  consequence  of 
the  damage  last  Spring  to  the  new 
wharf  near  the   month   of  Mud   Creek, 

"Therefor  resolved  that  this  Board 
express  it-  appreciation  of  the  building 
of  the  wharf  and  the  granting  of  sub 
sidies  to  render  the  service  possible,  as 
also  of  I  he  recent  vote  of  $6,000  for  the 
reconstruction   of  said   wharf. 

"Further  resolved  that  thi<<  Board 
urge  upon  the  Department  of  Public 
Works  the  necessity  of  an  early  recon- 
struction of  this  pier,  and  recommend, 
if  found  practicable  that  Mud  Creek 
be  deepened  by  a  Government  dredge, 
in  order  to  render  transportation  to 
and  through  the  port  of  Wolfville  less 
difficult,  thereby  increasing  the  volume 
of  trade  between  the  several  cities  and 
towns    interested    in    this   service." 

Mr,  OaJ  &   that   this  was  not   a 

mere  local  matter  but  would  redound  to 
the  good  of  trade  in  all  the  central  part 
of  the  provinces. 


Mi-.  DeWolfe  believed  that  as  'In-  piei 

was  there  it  si id  be  made  a-  service 

able  able  without   delay. 

The  board  concurred. 

Coasting   Laws. 
Mi      Louis,  of   Louisville,  complained 

of  I  he  ill  OOndil  ion  ol'  our  shipping  due 
I"  the  cojisIiiil:  laws  under  which  we 
live  and  asked  lor  a  committee  to  draft 
•liilion  mi  the  matter. 
The  request  was  granted  ami  a  cm 
mittee  appointed  as  follows:  Capt.  Louis, 
1  lapl  .    Allen,   Capt.    Kead. 

The  Tormentine  Route. 
A  lively  discussion  developed  from  the 
motion  brought  in  by  Capt.  Anderson, 
of  Sack\  ille,  declaring  that  in  the  opin- 
ion of  the  convention  the  most  feasible 
route  for  Winter  communication  between 


Hon    Senator   Wood,  Sackville,   N.B.,    Retiring 
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Prince  Edward  Island  and  the  mainland 
would  be  between  n  point  on  the  smith- 
em  coast  of  said  island  at  or  near  Carlo- 
ton  Head  and  Cape  Tormentine  at  the 
extreme  easterly  point  of  New  Brunswick, 
and  asking  that  the  Dominion  Govern- 
ment be  memorialized  to  provide  a  pier 
and  safe  terminal  facilities  at  said 
Carleton  Head  on  Prince  Edward  Island, 
and  as  soon  ms  possible  have  a  Bteamer 

put  on  the  said  proposed  Cape  Tormen- 
tine   and    Carleton    Head    route. 

Capt.  Jos.  Read  seconded  the  resolu- 
tion and  explained  how  the  action  of  the 
tides  kept  the  ice  open  at  this  point  part 
of  nearly  every  day  throughout  the 
Winter.  He  made  ,i  Btrong  plea  for 
this  resolution,  showing  the  disadvantage 


the   people   labored   under   without    this 

sen  ice . 

I'i  id  1 1     Bovyer,  of  G 
strongly  against   tin-   resolution. 
John  !■'..   Birch,  AJberton,  asked  I 

Ian     t  i  i.il    of    the    Torment  im     route,    'fill 

late   Fall   and   up  till     February     there 
would    he   very    little   difficult} , 
Ceo.    k.    Hughes,   Charlottetown,  did 

not  think  the  board  were  in  a  position 
to   dictate    to    (he    Dominion    Govei  I 

how      they     were     to     <;i  t  f  \      out      then      con 

1 1  act  w  ith  the  island  .     He  contended  the 

Scheme   proposed   had    been    tried   and    tail 

ed .  [t  wa-  not  suitable  for  freight,  lie 
disputed  Capt.  Read's  assertion  that 
the  people  of  the  island  thought  the 
Torment ine  route  the  host . 

X .  Rattenbury  had  no  prejudice 
against    the   Tormentine    route,   but    die 

freight     rales    were    against     the    route. 

Wm.    Yould,    Kentville.    asked    if    the 
delegates  from  the  island  were  not  ;i 
on    the    route    how    could    the    board    bo 

expected  to  instruct  the  Government  1 

The  Hon.  Wm .  1,'n^,  Halifax,  believ- 
ed the  matter  could  safely  he  left  to  the 
representatives  of  the  island  in  tin-  Do 
minim  parliament.  No  part  of  Canada 
was  better  looked  after  than  Prince  Ed 
ward  Island,  and  last  year  the  mail  and 
freight  service  had  been  a  wonderful 
success. 

The  Hon.  Senator  McSweeney  urged 
the  necessity  of  uniting  before  n-sults 
could   he  expected. 

M .  ti.  DeWolfe  :id\  ised  that  tht 
solution    he    withdrawn. 

A.  B.  Copp  claimed  great  advant 
for   the   Tormentine    route. 

Mr.  Hughes  protested  that  there 
no  jealousy   of  Summerside  mi  the  part 

of  Charlottetown.  but  the  facilities  and 
rates  by  this  route  were  not   inviting. 

Capt.    Read    retorted    that    then- 
no  more   jealousy  between  Charlottetown 
than    there    was    between    St.    John    and 
Halifax.     (Laughter.) 

Geo.  A.  Fawcetl  gave  his  experience 
in  shipment  of  cattle  to  and  from  the 
island.  From  this  he  favored  the  Tor- 
mentine route. 

John  D.  MacDonald,  of  Pictou.  moved 
in  amendment  that  from  the  information 
before  them  at   present    the  board   should 
not    make   any    further   recommends 
to   the   Government . 

The  amendment   was  carried. 
The  Preferential  Tariff. 

St.  John's  preferential  tariff  resolu- 
tion was  moved  by  W.  s  who 
was  very  brief,  ms  he  wished  the  board 
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to    hear  H.    J.    Logan,   M.P.,   of  Am- 

ln  i-l.    who    had    given      the    matter    his 
especial  attention. 

The  resolution,  seconded  by  G.  S. 
Campbell,   of   Halifax,    read   as  follows: 

"Whcieas.  under  our  present  tariff 
the  preference  of  331-3  per  cent,  on 
British  goods  applies  to  merchandise 
imported  via  foreign  ports  as  well  as  to 
goods  coming  direct  through  Canadian 
pons,  and  in  consequence  of  this  a  very 
large  proportion  of  goods  destined  Eor 
Canada  under  this  law  -is  received 
through  foreign  ports  to  the  detriment 
and  loss  of  Canadian  commerce. 

"Resolved,  that  the  Government  of 
Canada  be  asked  to  apply  the  rebate  only 
to  goods  coming  direct  to  Canadian  ports 
so  that  our  ports  and  transportation 
companies  m*y  be  built  up  by  the  busi- 
ness  of  our  country." 

Mr.  Logan  believed  the  resolution 
should  commend  itself  to  the  men  of 
the  Maritime  Provinces,  confining  as 
it  did  the  effect  of  the  preferential  tariff 
to  goods  coming  through  Canadian  ports. 
Last  year  we  imported  $1:1, 000. 00(1  in 
British  goods  through  Boston  that  should 
have  come  through  St.  John  or  Halifax. 
Shipping  companies  complain  of  the 
difficulty  in  getting  return  cargoes.  Such 
a  provision  would  meet  the  situation. 
The  United  States  could  not  object  as 
we  would  be  but  following  their  example 
in  their  coasting  laws,  which  were  shut- 
ting •  nt  Costa  Rica  and  the  Philippines 
from  thu  commerce  of  the  world.  We 
should  be  Canadians  first,  last  and  all 
the  time  and  be  loyal  to  the  interests  of 
our  country. 

J.  E.  De Wolfe  expressed  the  feeling 
that  the  board  lay  under  an  obligation  to 
Mr.  Logan  for  his  fine  address.  He 
hoped  the  resolution  would  have  the 
unanimous   support   of   the  board. 

The  Hon.  Senator  McSweeney  con- 
tended that  imports  came  through  the 
United  States  because  of  cheaper 
freights.  The  proposal  would  hamper 
trade. 

Capt.  Read,  speaking  as  an  old  sailor, 
former  ship-broker  and  now  a  shipper, 
believed  the  freight  question  would  be 
solved  by  this  proposal.  Freights  were 
high  because  loads  could  be  got  only 
one  way.  He  believed  we  could  divert 
this  trade  to  our  ports  jusl  as  New  York 
had    diverted    trade    from   Baltimore. 

The   resolution   carried. 

The  Evening  Session. 

On  resuming  in  the  evening  D.  G. 
Smith,  on  behalf  of  the  committee  ap- 
i"  inle  1  at   the  morning  session  to  draft 


an  amendment  to  the  constitution  cover- 
ing the  fixing  of  the  order  of  business, 
moved    the   following   resolution: 

''That  by-law  three  be  amended  as 
follows:  Subjects  for  consideration  at 
the  annual  meetings  and  resolutions  deal- 
ing therewith  shall  be  forwarded  to  the 
secre'ary  at  least  twenty  days  prior  to 
the  date  of  the  annual  meeting  and  the 
secretary  shall  have  them  printed  and 
distributed  to  the  local  boards  at  least 
ten  days  before  the  date  of  such  meet- 
ing: and  the  council  of  the  board  shall 
aivar.ge  the  order  in  which  the  subjects 
may  be  discussed,  so  that  they  may  be 
dealt  with  at  the  opening  of  the  annual 
meeting. 

The  amendment  was  lost . 

W.  M.  Jarvis,  Halifax,  as  convenor, 
reported    that    the    committee    appointed 


Horace  Haszard,  M.P.,  ex-President  Maritime 
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for  the  consideration  of  the  president's 
address  had  much  pleasure  in  recom- 
mending that  the  warm  thanks  of  the 
hoard  lie  given  the  president  for  his 
valuable  address  and  the  important  in- 
formation contained  therein,  and  further, 

That  the  president  be  requested  to 
furnish  the  board  with  a  copy  of  his 
address  and  that  the  same  be  published 
under  direction  of  the  council  with  the 
annual  report  of  the  hoard. 

Seconded  by  J.  E.  DeWolfe  the  re- 
port was  adopted. 

The  president  thanked  the  board  for 
this  compliment  and  said  he  was  happy 
to  have  done  anything  that  had  con- 
tributed to  the  object  for  which  they 
had    met. 


A.  M.  Bell  moved  and  G.  S.  Camp- 
bell seconded  that  hereafter  time  de- 
voted to  any  subject  except  with  the 
permission  of  the  board  be  one-half  hour 
and  speeches  be  limited  to  live  minutes. 

It  was  moved  in  amendment  that  the 
rules  allowing  10  minute  speeches  be 
adhered  to. 

The  amendment  carried. 

I.  C.  R.  Express  Service. 

The  discussion  over  the  express  ser- 
vice on  the  I.C.R.  was  decidedly  inter- 
esting. It  was  participated  in  gener- 
ally, and  at  times  narrowly  escaped  be- 
ing heated.  The  question  was  brought 
up  by  H.  A.  Rice  of  Canso,  moving  as 
follows: 

"Whereas,  under  the  Railway  Act  all 
express  companies  may  have  same 
privileges  over  all  railways  in  Canada 
except  over  the  Intercolonial  railway, 
and 

"Whereas,  under  the  contract  between 
the  Government  and  the  Canadian  Ex- 
press Co.  paragraph  15  stipulates  that 
this  agreement  is  subject  to  the  condition 
that  equal  facilities  and  equal  terms 
shall  and  may  be  granted  to  any  or  all 
express  companies  which  may  contract 
with  His  Majesty  for  the  conduct  of  an 
express  business  over  said  railway,  or 
any  part   thereof,   and 

"Whereas,  over  the  I.C.R.  railway 
between  Montreal  and  Moncton,  and 
from  Truro  eastward  in  Cape  Breton  and 
in  P.E.I.,  there  is  only  one  express 
company  permitted  to  do  business,   and 

"Whereas,  the  shippers  of  fish  and. 
other  merchandise  from  Eastern  Nova 
Scotia  and  P.E.I.,  and  shippers  of  fruit 
from  Western  Canada  to  points  on  I. 
C.R.  east  of  Truro  are  handicapped  by 
being  shut  out  from  a  competing  express 
service  and  compelled  to  pay  extra  rates 
of  carriage  and 

"Whereas,  numerous  resolutions  have 
from  time  to  time  been  addressed  to  the 
Government  asking  that  Dominion  K\- 
press  Company  be  granted  same  privi- 
leges over  Government  railways  as  are 
granted   to   Canadian   Express   Company. 

"Therefore,  resolved  that  this  Mari- 
time Board  of  Trade  endorses  said  reso- 
lutions and  urges  upon  the  Governn  f  it 
the  early  granting  of  said  express  privi- 
leges to  other  companies  than  that  one 
now  having  the  monopoly  of  the  express 
business. 

"Further  resolved,  that  copies  of  this 
resolution  be  forwarded  to  Minister  of 
Railways  and  Canals.  Minister  of  Fin- 
ance and  Maritime  members  al  Ottawa." 

The  resolution  was  seconded  by  J.  E. 
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DeWolfe,  of  Halifax.  Thirty  similar 
resolutions  had  been  forwarded  to  the 
Government.  The  agreement  with  the 
company  provided  for  granting  equal 
privileges  to  others  and  he  had  cor- 
respondence from  fruit  and  Bah  men  all 
over  the  province  supporting  the  reso- 
lution. 

EC.  D.  Smith.  If. P.,  Winona,  Ont., 
a    fruil    grower  of   thai    province,  said 

thai    last    Winter   a    resolution    was    pass 

i'il  asking  the  Qovernmenl  tu  put  the 
Bystem  upon  tin'  road  as  is  now  on  a 
portion  of  it.  These  resolutions  were 
tak«'ii  before  the  Minister  of  Railways. 
Thej  were  cordially  received  and  the 
Minister  promised  to  take  the  matter 
into  consideration.  He  suggested  that 
objections  might  be  raised  and  these  ob- 
jections have  been  raised  by  the  com- 
pany having  the  monopoly  user  the  Mari- 
time Provinces.  The  first  argument  is 
that  the  I.C.K.  will  lose  seme  portion 
of  its  revenue  through  employing  ex- 
tra ears,  l'.ut  the  Dominion  Express 
Company  has  guaranteed  the  Govern- 
ment that  there  shall  be  no  loss  of 
revenue.  The  other  argument  is  that  it 
will  derange  the  system,  through  the  in- 
creased  traffic.  This  is  exactly  what  the 
i  i  I.',  wants  and  its  aide  management 
will  be  able  to  distribute  it  without  any 
Ins-,  of  revenue.  This  is  a  Government 
road    and    ought    to    be    available    ti>    all 

who  wish  to  take  advantage  id'  it.  The 
fruit  growers,  Mr.  Smith  said,  felt  very 

earnest    about    this. 

John  T.  Ilavvke  said  that  we  were 
told  that  this  question  means  merely 
competition  Cor  the  Maritime  Provinces. 
It  was  a  well  known  fact  that  there  was 
a  rjast  iron  agreement  between  these  two 

express  companies  in  regard  to  rates, 
and  that  allowing  them  to  compete  on  the 
l.C.K'.  would  not  cause  the  lowering  of 

th  •   rotes  one  dollar. 

If.  he  said  these  gentlemen  really  wish 
competition,  they  would  have  no  objec 
tion    to    the    following      rider    which    he 

moved : 

"Th;.;  this  only  be  granted  on  condi- 
tion  that    the  C.P.R.    give  other  express 

companies  equal  running  right  over  their 
1;  e  with  the  Dominion  Express  Co.,  in 
tin-  Maritime  Provinces  and  Quebec." 

Senator  Mi-Sweeney  seconded  the 
amendment. 

J.  K.  DeWolfe  spoke  at  some  length 
on  this  question  and  could  not  see  why 
the  two  express  companies  enuld  not  be 
granted  equal  rights  on  the  T.C.R.  He 
l'ii»'iwed    letters    from    many    fruit    im- 


porters of  th.  and   fish   ship] 

eing   with   the   motion     and   giving 

their  assent    and   BUporl    to   the   proposal. 

Mr.    DeWolfe    said    that     it     was    not     the 

Dominion  Express  Co.  win.  were  asking 
for  these  privileges,  but  the  fish  ship- 
pers of  Nova  Seotia.  and  the  fruit  grow- 
ers of  ( tatario. 

A.   Shaffer,  of  Sydney,  said  he  could 

not    see    why    any    business    man    should 

oppose    (his    proposal.       It    was    a    privi- 

w  Ii it'll    every    man    should    vole    for, 

as  it  would  bring  revenue  into  tin.  lower 
provinces. 
Mr.    DeWolfe,     Kentville,   wished    to 

know  what  was  behind  this,  to  keep  any 
man    from    voting   for   this    resolution. 

A.  W.  Cruise  thought  there  was  some- 
thing behind  this,  but  it  was  on  the  other 
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side  of  (he  feme.  He  said  that  there 
was  no  complaint  id'  the  express  service 
at  Sydney.  This  board  was  no  doubt 
canvassed    by    the   C.P.  K  , 

Mr.  darvis.  St.  John,  had  a  resolu- 
tion adopted  by  the  St.  John  Board  of 
Trade,  urging  the  Government  to  grant 
to  all  express  companies  equal  rights  and 
privileges  on  all   Government    railways. 

Competition,  he  said,  wakens  everybody 
up  and   was  a  good  thin-  for  the  public. 

J.  E.  DeWolfe  took  exception  to  Mr. 
Cruise's  remarks  and  said  the  Halifax 
boa ni  was  not  canvassed  by  any  express 
company. 

•  1.  T.  TTawke  said  that  articles  bad 
be,  11  published  in  the  Halifax  news- 
papers, purporting  to  be  public  opinion 


m  favor  of  this  quest  ion .  Thest .  it  is 
understood,  were  i.-.dlv  accepted  and 
publi  advertisement  .  and  not  ,,-, 

an  unsolicited  expression  of  opinion. 
Continuing,  the  speaker  -aid  that  bis 
amendment  did  not  oppose  the  spirit  of 

the  resoluti but  aimed  to  give  1 1 

called  benefit  of  competition  to  ti p 

pi'   -el  people  of  the  St .  .John  Valley. 

W.    S.    Loggie,  «  'hatham.  could  Qol 

what  benefit  could  be  obtained  by  two 

express    companies. 

('apt .  Read,  Summerside,  said  then- 
were  only  two  express  agents  on  the 
whole  island  and  thej    were  shamefully 

careless.       He    tl ght    the    P.E.     Island 

Railway  should  be  put  on  the  same  basis 

as   the    I.C.K. 

If.    II.    Acorn,    Souris,    P.E. I.,    said 
that  more  express  privileges  were  need- 
ed on  the  I'.   E.   [eland  Railway,  as  well 
as  an  increase  in  the  number  of  expn 
offices. 

The    amendment       was      lost     and    the 

original  motion  carried. 

P.   W.   Sumner,  president  of  the   M 

ton  B<  ard  of  Trade,  announced   that    •! 

was    the    intention   of   the    local    board    to 

1  atertain  the  delegates  to  a  trip  to  the 
Memramcook  and  si.  Joseph  oil  fields, 
leaving  the  station   at   8.30.     All   were 

cordially     invited. 

The   inv  itation   was  accepted  . 

To  Secure  Emigrants. 

The    Kentville    Board    of    Trade    raised 

the  question  of  '-What  is  the  most  ad- 
vantageous way  to  advertise  the  re- 
sources  of  the  Maritime  Provinces; 
whereby  a  desirable  class  of  British 
emigrants  may  be  secured  and  retained 
as  permanent   citizens.  " 

The  question  was  put  forward  bj  (apt. 
Allen  and  seconded  by  M.  G.    DeWolfe. 

The   latter  said   that    in   the   Annapolis 

ami  Cornwallis  Valleys  thej   were  i -h 

handicapped  through  lack  of  help.  They 
needed  a  good  class  of  emigrants.     The 

trend  was  westward;  streams  passed 
through  Halifax  and  never  stopped  in 
the  lower  provinces.  In  his  district  they 
had  got  out  some  illustrated  pamphlets 
portraying  the  advantages  of  the  Valley 

but   if  they  were  to  keep  up  their  indus- 
tries   in    the    Maritime    Provinces    tiny 
must  unite  in  this  work.     He  hope,] 
practical  suggestions  would   be   bro 
out. 

W.    S.    Fisher,   of     Sf .    John,   agl 
that    there   was   a    need    for   more   people. 
The    conundrum    was    how    t«>    get    them. 
He  believed  something  might  be  done  by 
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preparing   literature    for   circulation    in 
Britain  through  the  immigration  officers. 

<!.  S.  Campbell  concurred  in  what 
Mr.  Fisher  had  said.  A  book  should  be 
prepared  telling  the  advantages  of  the 
Maritime  Provinces.  These  should  be 
distributed  to  prospective  immigrants. 

C.  Jameson  moved  the  matter  be  re- 
ferred to  a  committee  of  five  to  devise 
a  scheme  and  report  before  the  board 
adjourned. 

1).  G.  Smith  seconded  the  amend- 
ment. 

J.  E.  Birch  said  the  root  of  the  diffi- 
culty lay  in  the  fact  that  the  young'  men 
\  int   to  the  United  States. 

Cant.  Read  inquired  what  was  the  use 
of  bringing  people  from  outside  when 
they  could  produce  better  at  home.  He 
said  the  C.P.R.  werp  taking  young 
men  to  the  Northwest  for  $10  and  charg- 
ing them  $20  to  come  back.  He  thought 
that  should  be  prohibited. 

The  amendment  was  carried  and  the 
president  named  the  mover,  seconder, 
Capt.  Allen,  Mr.  Dodge  and  Mr.  Fisher 
as  the  committee  to  report  on  the  mat- 
ter. 

Steamer  to  Magdallens. 

J.  E.  Birch,  Alberton,  introduced  the 
subject  of  a  subsidy  for  a  steamer  to 
ply  between  ports  on  the  north  side  of 
Prince  Edward  Island,  the  Magdallen 
Islands  and  North  Sydney.  The  dis- 
tance of  the  whole  route  is  about  625 
miles.  Mr.  Birch  moved  that  a  subsidv 
of  $200  per  trip  be  given  for  this  steam- 
er to  ply  a  weekly  service  between  Prince 
Edward  Island,  Miramichi,  Sydney  and 
the  Magdallen  Islands. 

The  motion  was  seconded  by  H.  H. 
Turner,  West  Prince,  and  carried. 

Lobster  Fishing. 

"Whereas  lobster  hatcheries  hava 
proven  to  be  of  great  value  in  conserv- 
ing our  fisheries;  Resolved,  that  in  the 
opinion  of  this  board  it  is  advisable  in 
order  to  preserve  the  lobster  fisheries, 
that  hatcheries  be  established  along  the 
coasts  of  the  Maritime  Provinces  at  such 
places  as  will  enable  the  spawn  of  lob- 
sters caught  for  canning  purposes  all 
to    lie    collected    and   hatched." 

The  above  resolution  was  introduced 
by  F.  G.  Bovyer  and  C.  Jameson,  both 
speaking  strongly  on  the  matter  and 
pointing  out  how  the  lobster  fisheries 
have  been  depleted. 

A.  W.  Bell  inquired  whether  it  were 
not    illegal    to   can    seed    lobsters. 

Mr.  Bovyer  said  it  was.  but  it  was 
d(  tie   nevertheless. 


W.  S.  Loggie,  Chatham,  moved  as  a 
rider  thai  the  Government  be  asked  to 
prohibit  the  fishing  of  lobsters  by  "cur- 
leys"  as  these  "curleys'"  are  fished 
close  to  the  shore  and  only  small  lob- 
sters are   taken. 

Hon.Wm.  Ross  thought  we  should  make 
every  effort  to  improve  our  lobster  fish- 
eries . 

The  motion  was  carried. 

On  motion  of  A.  M.  Bell  it  was  de- 
cided to  appoint  a  committee  to  report 
on  the  names  of  officers  for  the  coming 
year. 

The  committee  as  constituted  by  the 
president's  nomination  were  the  mover, 
the  seconder  and  Messrs.  De Wolfe, 
Jameson  and  Loggie. 

To  Meet  at  Yarmouth. 

A   letter   was   read   by   the    secretary 
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from  the  Yarmouth  Board  of  Trade  in- 
viting the  board  to  make  Yarmouth  its 
next   place   of  meeting. 

On  motion  of  W.    S.    Loggie,  second- 
ed b\   J.   E.   DeWolfe  the  invitation  of 
the  Yarmouth   Board   of   Trade   to  meet 
in  their  town  next  year  was  accepted. 
A  Field  Day. 

The  board  took  Thursday  off  and  'is 
the  guests  of  the  local  Board  of  Trade 
enjoyed  a  delightful  trip  to  the  Dover 
and  St.  Joseph  oil  fields  now  being  de- 
veloped. 

It  threatened  rain  in  the  morning,  but 
despite  this  most  of  the  delegates,  to- 
gether with  a  large  number  of  Moncton 
business  men,  in  all  a  party  of  about 
200,  boarded  the  special  train  at  8.30  in 
the  morning  and  were  soon  landed  al 
the  quaint  little  village  of  Memramcook 


in  the  centre  of  the  beautiful  Memram- 
cook  Yalley. 

The  party  were  met  at  the  station  by 
the  farmers  of  the  vicinity  and  driven 
through  the  valley  around  to  the  Dover 
wells,  where  the  pumping  station  and 
holing  rigs  as  well  as  the  wells  them- 
selves were  inspected,  the  party  coming 
away  impressed  with  the  bright  pros- 
pects of  this  field. 

From  here  the  party  were  driven 
around  to  St.  Joseph  College,  where 
they  were  given  a  most  hearty  welcome 
by  the  Rev.  Father  Cormier  and  the 
young  ladies  of  the  village  who  had 
volunteered  to  assist  in  extending  the 
hospitality  of  the  college  to  the  visitors. 
Dinner,  which  was  served  immediately, 
re  Heeled  the  highest  credit  on  the 
menage  of  the  college  and  gave  the  great- 
est satisfaction  to  the  hungry  visitors. 
The  afternoon  was  spent  inspecting  the 
college  buildings  and  grounds  and  the 
oil  wells  situated  thereon.  A  special 
attraction  was  the  shooting  of  one  of 
these  wells  with  nitro-glycerine,  a  sight 
seldom  witnessed  by  any  present.  A 
further  demonstration  of  the  power  of 
this  explosive  was  given  by  setting  off 
a  can  that  had  been  nearly  emptied.  The 
detonation  -was  tremendous  and  sig- 
nally impressive. 

The  train  met  the  party  at  college 
bridge,  but  before  returning  a  hearty 
vote  of  thanks  was  passed  to  Rev.  Fath- 
er Cormier  who  had  proved  himself  the 
"Prince  of  Hospitality"  and  to  the 
young  ladies  who  had  volunteered  their 
assistance  for  the  occasion. 

Next   Year's    Officers. 

On  resuming  in  the  evening  after  re- 
turning from  the  oil  fields  the  board  im- 
mediately received  the  report  of  the 
nominating  committee  appointed  the 
previous  evening.  The  report  was  pre- 
sented by  C.  Jameson  and  recommended 
tiic  following  gentlemen  for  the  respec- 
tive offices: 

President — E.    K.    Spinney,    Yarmouth. 

1st  Yice-President— Capt.  Jos  Read. 
Summerside. 

2nd  Yice-President  — W.  S.  Fisher. 
St.    John. 

Permanent  Secretary-Treasurer  — C. 
M.   Creed,  Halifax. 

Corresponding  Secretary  — C.  H.  Arm- 
strong, Yarmouth. 

Auditor— M.    G.    DeWolfe,  Kentville. 

On  motion  of  Messrs.  Bel!  and  Smith 
nominations  were  closed  and  the  secre- 
tary instructed  to  cast  a  formal  ballot 
for  each  gentleman  on  the  list  proposed 
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by  the  nominating  oommittee  oonflrming 

i  Inn    cirri  ion . 

.1.    E.    DeWolfe,  m  ehairmi f   the 

oommittee  on  orders,  asked  thai  •! 
limi  proposed  i>\  the  Charlottetown 
Board  of  Trade  as  to  the  best  means  of 
developing  the  fisheries  of  the  Maritime 
Provinces  and  inadvertently  omitted,  !>'• 
added  to  the  list.  The  reqnesl  was 
granted . 

Immigration. 

Capt.  Allen,  chairman  of  the omit  tee 

appointed  i«>  consider  the  question  of 
securing  immigration  In  the  Maritime 
Provinces,  moved: 

" Thai  in  tin'  opinion  of  this  board  i be 
Governments  of  Nova  Scotia,  NVu 
Brunswick  and  Prince  Edward  Island 
should  co-operate  in  the  publication  ami 
distribution  in  Greal  Britain  and  Ireland. 
among  a  desirable  rlass  of  prospective 
emigrants,  id'  literature,  showing  the  ad- 
vantages offering  to  Bettlers  in  the 
Maritime  Provinces  of  Canada;  and  that 
< imittees  consisting  of  three  members 

of  [his  hoard  from  each  id'  BUCh  prov- 
inces he  new  appointed  to  bring  the  sub- 
ject before  the  respective  Governments." 

Speaking  to  the  resolution  ('apt.  Allen 
emphasized  the  need  of  immigrants,  es- 
pecially in  No\a  Seoiia.  which  had  been 
behind   Now    Brunswick   in   this  matter. 

The  resolution  was  seconded  by  C. 
Jameson,  who  added  the  suggestion  that 

the    heal    hoards    supply    the    committee 

with  pictures  illustrating  the  attractions 

i  I    their  several   districts. 

The  resolution  was  carried  unani- 
mously and  the  appointment  of  the  com- 
mittees left  to  the  president,  who  nam- 
ed the  committees  as  follows: 

New  Brunswick  W.  M.  Jarvis,  St. 
John;  Hon.  Senator  McSweenSy,  Monc- 
ton:  I).   <!.   Smith.  Chatham. 

Nova  Scotia— G.  S.  Campbell,  Hali- 
fax; c.  Jameson,  Digby;  Dr.  W.  B. 
Moore,  Keutville. 

Prince  Edward  Island  X.  Ratten- 
bury,  Charlottetown;  J.  !■'..  Lefurgey, 
Snmmerside;  H.  H.  Acorn.  Souris. 

Capt.  Wm.  Louis,  of  Louisburg,  fell 
that  the  shipping  intei  the  prov- 

inces  needed    protection   and   moved : 
'That   whereas  the  shipping  intei 

of  the  Maritime  Provinces  are  every 
year  decreasing,  and  whereas  the  chief 
eause    of    such    decrease    is    a    treaty    or 

treaties  existing  between  the  Imperial 
Government   of  Great    Britain   ami 

era]  European  nations,  said  treaty  or 
treaties  allowing  the  shipping  of  such 
European  nations  to  become  common 
carriers  in  the  Canadian  coasting  trade. 


much  to  the  injury  of  our  merchant 
mai  1:1",  be  n  i herufore  1 1  solved  t bat  this 
Maritime  Board  oi  Trade  respectfully 
ask  tin   Canadian  Government  at  Ottawa 

to  use  it*  g I   influence  with   the   Im 

pei  i.d   <  lovernmenl   of  <  treat    Bril to 

have  such  treat}  or  treaties  as  far  a* 
concerns   the   Canadian     coasting   trade 

amended. 

Proceeding,  the  mover  argued  that  all 
knew  our  coasting  trade  was  falling  off. 
The  reason  was  that  foreigners  were  tak- 
ing our  coasting  trade  away   fr our 

Canadian  sailors  and  ships.  Their  Bhips 
were     built     abroad,     their    sailors    hired 

abroad,   and    their   supplies     purchased 

share  in  our  coasting  trade  to  the  injury 
abroad,  and  yet  they  were  allowed  to 
i  f    Canadian    shipping. 

('apt.  Allen,  in  seconding  the  resolu- 
tion,   said    the    foreigners    who    were    tak- 
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ing  away  our  carrying  trade  would  live 
on  half  what  our  own  sailors  required. 
If  we  were  to  preserve  our  mercantile 
marine  we  must  take  some  such  action 
as  proposed  by  the  resolution. 
Cant.   Read  explained  the  working  of 

Coasting  laws.  Canadian  ships  could 
not  coast  in  United  Stale-,  or  United 
States  ships  in  Canada,  but  owing  to 
treaties  between  Great  Britain  and 
Xorwax  and  Sweden,  ships  of  these  coun- 
tries could  coast  on  Canada  while  Can- 
adian ships  did  not  have  reciprocal 
rights  in  these  countries.  They  wanted 
the  Government  to  ask  Britain  to  de- 
nounce the  treaties  with  these  countries 
.ir  as  they  concerned  Canada,  and 
thus  put  us  on  a  fair  basis  to  build  up 
our   shipping    interests. 
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.1 .   L.   DeWolfe.  .,  a  chan 

the  wording  of  the  resolution  which 
concurred   iu   as  appearing   ah 

Senatoi   Ro  opinion  thai 

no  haim  would  result   from  passing  the 

ution.      Greal      Britain,     ho. 
was  verj   conservative  in   regard  to  her 
treaties,  and  he  did  not  think  -he  would 

be   likely   to  alter  them.      Put 

the   resolution    was  given   effect    when?, 

he  ask,  ,|,  were  I  he  Bhips  to  carry  oq 
existing  trade? 

Mr.   Campbell     rose    to   remarl     that 

there    existed     \ei\  action 

in  Great  Britain  itself  among  ship  own- 
ers over  the  coasting     laws  along  the 

lines    just     indicated.       He    thought    the 

passing  of  the  resolution  would  ha. 

effect. 

The    resolution    carried. 

The  Lobster  Fisheries. 
Wm.  T.   Tidmarsh,  of  Charlottetown, 

on  behalf  of  the  South  King's  board,  in- 
troduced  the   following  resolution: 

"Whereas     the     rapid     decline     of     the 

lobster  fishery,  as  Bhown  by  the  reports 
of  the  fishing  affair-  in  the  Maritime 
Provinces,  is  viewed  with  alarm  by  this 
hoard    and    as    the    decline    appears    to    be 

greatest  m  those  sections  where  illegal 
fishing  is  carried  on. 

"Resolved,   that    it    is  desirable     that 
the  Government  take  active  measures  to 
enforce   the   regulations   foi    the   protec 
lion  of  the  lobster  fishery  by  instructing 
Hie  ,  li, rials  .  I    the   Marine  and    Fisheries 

Department    to   suppress    illegal    fishing 

alter  the  season  in  their  respective  dis- 
tricts. 

''.Further  resolved  that  fishing  sta- 
tions for  educating  our  fishermen  be  es- 
tablished by  the  Government  at  suitable 

places  along  the  Atlantic  coast  ami  the 
Gulf  of  St.    Lawrence;  and  further,  that 

it  is  desirable  that  the  Government  take 
into  consideration  the  re-orgaiuzation  of 

the    fishing    service      with      the    view    of 

bringing  it  up  to  a  higher  state  of  effi- 
ciency. 

"'That    a   copy   of   this   resolution   be 
sent  to  the  Minister  of  Marine  and  Eish- 
eries   and    to   the   Maritime   membei 
parliament. 

In  support  of  his  resolution  Mr.  Tid- 
marsh read  a  very  able  and  exhaustive 
paper  on  the  fisheries  of  the  Maritime 
Provinces   in   general. 

"'apt.   Jos.    Lead  seconded  the 
Hon   "without    remarl 

H.  A.  Rice,  of  Canso,  explained 

was  being  done  at   Canso    by  ti       - 

fishermen  brought   over  by  the  Govern-* 

mint    to    experiment    with    the    herring 
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fisheries.  Their  meshes  were  too  small, 
but,  despite  this  they  had  shown  reason 
to  expect  our  herring  would  yet  com- 
mand the  same  price  as  Scotch  herring. 
The   resolution  carried. 

Sydney's  Harbor. 

Sydney's  claim  for  the  use  of  a 
steamer  pari  of  the  Winter  to  keep  her 
port  open  was  presented  by  S.  Shaver 
of  that  (own,  and  seconded  by  Mr.  Fra- 
ser,  of  Summerside. 

On  advice  of  Messrs.  Raltenbury,  Ross. 
Read  and  Allen  the  mover  and  seconder 
changed  their  resolution  to  a  request 
for  a  steamer  for  themselves  and  secur- 
ed Hie  endorsation  of  the  board  for  the 
following  resolution: 

"Wheres.3,  Sydney  being'  a  steel  and 
coal  centre  of  great  importance  to  the 
commercial  interests  of  the  Dominion 
of  Canada  by  and  through  her  splendid 
geographical  position  on  one  of  the  most 
useful  and  beautiful  natural  harbors  in 
the  world,  enjoying  as  she  does  the  dis- 
tinction of  being  the  second  largest 
shipper  in  the  Dominion,  and  aspiring 
to  the  claim  in  the  near  future  of  being 
Jhe  largest  shipping  port  in  Canada, 

"Resolved,  that  this  Board  of  Trade 
representing  the  bone  and  sinew  of  the 
commercial  and  other  interests  of  the 
Maritime  Provinces,  do  petition  and  re- 
quest the  Government  of  Canada  to  sup- 
ply an  ice  breaking  boat  to  be  located 
permanently  at  Sydney,  thereby  making 
Sydney  harbor  an  open  port  to  the 
world  in  Winter  as  well  as  Summer,  fa- 
cilitating as  it  will  the  easy  and  safe 
shipment  of  steel  and  coal  from  our 
port  at  all  seasons . ' ' 

The  Dog  Fish  Question. 

C.  Jameson,  on  behalf  of  the  Digby 
board,  animadverted  on  the  ravages  of 
the  dog  fish  which  now  made  fishing  i;, 
some  months  unprofitable.  He  had 
learned  from  the  papers  that  the  Gov- 
ernment proposed  to  establish  three 
plants  for  the  destruction  of  dog  fish. 
He  moved  that: 

"Whereas  the  Federal  Government 
contemplate  the  establishment  at  cer- 
tain points  in  the  Maritime  Provinces 
of  fish  reduction  plants  for  the  exterm- 
ination of  the  dog  fish,  and  the  litiga- 
tion of  the  products  of  such  plants  foi 
fertilizing  purposes, 

"And  whereas  it  is  feared  that  the 
proposed  plants  may  hoi  be  of  sufficieni 
capacity  nor  so  situated  as  to  render 
them  capable  of  treating  all  the  mater- 
ia] available, 

"Therefore,    resolved,    that    the    Gov- 


ernment be  respectfully  requested  fur- 
ther to  grant  a  bounty  of  reasonable 
amount  to  any  person  or  company  pro- 
posing t(l  establish  similar  works  as  a 
private  enterprise  at  such  places  in  the 
Maritime  Provinces  as  may  be  approved 
by  the  Department  of  Marine  and  Fish- 
eries. 

The  motion  was  seconded  by  W.   M. 
Jarvis  and  adopted. 

Amherst  Wanted  Board. 
J.  A.  Laws,  of  Amherst,  wished  to 
re-open  the  question  of  the  next  meet- 
ing place.  Amherst  was  very  anxious 
to  nave  the  board  next  year  and  were 
surprised  the  matter  had  been  decided 
so  oarly  in  the  meeting.  The  board  ap- 
preciated very  much  the  invitation  from 
Amherst  but  were  unable  to  re-open  the 
question.     The  invitation,  however,  was 


Chas.  D.  Stewart,  former  Corresponding- Secre- 
tary Maritime  B  art!  of  Trade. 


ordered  placed  on  the  minutes  to  give 
Amherst  a  claim  the  next  time  the  board 
meets  in   Nova   Scotia. 

Steel  Ship  Building. 

This  very  important  subject  was 
brought  before  the  board  by  J.  F.  De- 
Wolfe,  of  Halifax,  who  moved  as  fol- 
lows: 

"Whereas  the  substitution  of  steel 
for  wood  in  the  construction  of  ships  has 
reduced  Canada  from  her  position  as  one 
of  the  four  ship-building  and  ship-own- 
ing countries  of  the  world  to  a  place 
amongst   the   most   unimportant  ; 

"And  whereas  her  coast  line  on  two 
oceans    of    over    two    thousand     (2,000) 


miles,  with  enormous  lake  and  river 
navigation  leading  to  the  interior  of  the 
continent,  has  produced  not  only  a  great- 
coastwise  and  foreign  trade,  but  a  large 
population  skilled  in  maritime  affairs; 

'And  whereas  Canada  possesses  all 
the  natural  facilities  and  materials  for 
the  production  of  steel  vessels,  but  is 
]  ire  vented  from  utilizing  them  by  reason 
of  the  skill  and  capital  employed  in 
British  yards,  which  have  established 
England's  supremacy  in  this  industry, 
the  pi oduets  of  which  are  admitted  free 
to   nil-  coastwise  as  well  as  foreign  trade; 

"And  whereas  the  above  conditions 
prove  that  Canada  can  never  regain  her 
position  as  a  maritime  country  unless 
the  Government  offers  inducements  by 
bonus  or  otherwise  to  shipbuilding  com- 
panies to  establish  that  industry; 

"Whereas  several  municipalities  and 
Boards  of  Trade  in  the  Maritime  Prov- 
inces have  memorialized  the  Dominion 
Government  to  grant  aid  to  the  industry 
by  means  of  bonus  or  otherwise,  and; 

"Whereas  a  similar  memorial  from 
parties  interested  in  this  industry  in 
Western  Canada  has  also  been  presented 
to   the  Government; 

"Resolved,  that  the  Maritime  Board 
of  Trade  hereby  endorses  and  approves 
the  principle  of  a  bonus  to  steel  ship- 
building, as  offering  a  new  and  profit- 
able field  for  the  utilization  of  our  steel 
products,  the  employment  of  skilled 
labor,  and  more  than  all,  in  the  creation 
of  a  new  mercantile  marine,  which  was 
formerly  a  great  source  of  wealth  to  our 
country . ' ' 

Weights  of  Packages. 

The  last  item  to  be  discussed  at  the 
evening  session  was  the  one  from  St. 
John  in  regard  to  the  weights  of  pack- 
ages. 

J.  Hunter  White  moved,  seconded  by 
W.   M.   Jarvis: 

"That  whereas  the  interests  of  con- 
sumers are  materially  affected  by  a 
growing  custom  of  short  weight  in  put- 
ting up  of  various  kinds  of  goods  sold 
either  canned  or  in  packages,  and  where- 
as the  reputation  of  wholesale  dealers 
in  such  goods  is  also  prejudiced  thereby, 

Therefore  resolved,  that  this  Mari- 
time Board  of  Trade  submit  to  the  Gov- 
ernment the  importance  of  providing  In- 
law that  in  the  case  of  such  goods  each 
can  or  package  shall  be  marked  with  the 
net  weight  of  the  article  contained 
therein  and  that  suitable  penalties  be 
imposed  for  infraction  of  the  law  where 
it   s!.?ll    appear   that     there    was   short 


110 


Sept..  1904 


MARITIME  BOARD  OF  TRADE 


kjry   Coodi 

Hevii.w 


i   .-it   the  time  of  putting  up  such 
goods.  " 

Messrs.    Jarvis,    Bell,   Smith,    Ander 
son,   Read,   Moore  end   Bin  li  expri 
their  approval  of  the  resolution,  end  it 
pa  sod  as  read. 

The  Final  Session. 

The  board  resumed  business  Frida\ 
morning  at    9.80,   Imbued   with   a   detei 

iniii.it  mil  to  dispose  ol  ni.it  ters  with  dl 
patch,  ainl  a  large  amount  ol  work  was 
concluded  before  rising  at  one  o'clock. 

Labor  Legislation. 

'tin-  lust  111. liter  considered  was  Mono- 
ton's  resolution  on  tin-  labor  question, 
.1.  T.  Hawke  and  Capt.  Jos.  Read 
standing  sponsors  for  it.  The  resolu- 
i  ion   read  : 

"Whereas  municipal  corporations  in 
the  Province  ol  New  Brunswick  have 
been  applying  for  and  obtaining  au- 
thority to  impose  ,i  incuse  fee  upon  me- 
chanics and  laborers  working  within  and 
residing  outside  the  municipality. 

"Therefore,  resolved  that  in  the  opini- 
on of  tins  board  ol  trade,  such  legisla- 
tion is  not  in  the  hesl  interest  of  the 
province,     and     that     such     power   should 

imi    lie  granted     to     municipal  corpora 

t  ions." 

The  mover  of  the  resolution  protested 
against  the  agression  of  the  labor 
unions,  especially  as  in  Alonctou  it  was 
almost  impossible  to  secure  labor.  The 
resolution      nut    with    the    favor    of      the 

board. 

Fast  Atlantic  Service. 

The  father  of  the  movement  for  the 
fast  Atlantic  service,  A.  M.  Payne,  of 
Halifax,  again  brought  the  subject 
briefly  to  the  attention  ol  the  hoard, 
and    proposed    this    resolution  : 

"Whereas  the  construction  of  a  second 
Canadian  Transcontinental  Railway,  and 
the  growing  expansion  of  Canadian  ex- 
ports and  imports  indicate  the  impera- 
tive necessity  of  utilizing  Canadian 
shipping  ports  to  the  fullest  possible  ex- 
tent, in  order  to  keep  pace  with  con- 
stantly  increasing  internal  development; 

"And,  whereas,  the  maintenance  of  a 
separate  Summer  and  Winter  Atlantic 
mail  service  between  Britain  and  Can- 
ada has  proved  inadequate  to  the  re- 
quirements of  Canadian  commerce  ; 

"And,  whereas,  it  has  been  admitted 
in  the  Dominion  Parliament  that  nine- 
tenths  of  the  Canadian  mails  to  and 
from  Qreat  Britain  are  dispatched  ami 
received  \  ia  New   York  ; 

"And,  whereas,  the  Home  Government 
has  recently  granted  the  largest  ocean 
mail  subsidies  on   record   to  assist    in   the 

construction  of  the  two  lastesl  steam- 
ers in  the  world  for  .service  at  foreign 
ports  ; 


"Ami,   whereas,   the  eatabli  ihmenl    ol 

a  Canadian  last  Atlantic  sci  v  ice  .ilim.1. 
,i    material    all    round    dccie.i  .e   in    mi 

and    consequently    a  more  rapid  convej 
ance  of  the  Impel  ial  mails  to  ami  from 
the  Orient  , 

-And,   wherea  ■.   the    Atlantic  poi  I 

c.m. id. i  are  Beveral  b lied  nub' .  closei 

to  the  Mdthei  land  than  other  poi  Is,  and 

belter  adapted  for  rapid  oee.ni  mail 
t  l. in  .it    mi    modern    lilies  ; 

"Theiei ,    resolved  :   Thai    the    Mari 

Mine  Board  of  Trade  st  renuoiisl y  pro 
tests  against  the  present  divided  Bystem 
..I      Atlantic    mail       transit,    which,    at      a 

cost  of  over  a  thousand  dollars  per  day, 

only  provides  an  ocean  mail  Service 
very  Blightly,  if  at  all,  in  advance  ol 
the  average  time  of  delivery  for  the  At- 
lantic  mails   at      the      inception    ol   ocean 

steamer  navigation,  three-quarters  ol  .i 
century   ago  : 

"And  further  resolved  :  That  m  view 
of  the  fact  that  over  tvvcntv  steamers 
with  a  speed  of  from  twenty  to  twenty 
three  knots  arc  now  plying  on  the  North 
Atlantic,  the  time  has  arrived  for  the 
people  of  this  Dominion  of  Canada, 
with  the  aid  of  its  Government,  to  in- 
augurate the  long-promised  fast  Atlan- 
tic service  on  the  basis  recently  sug- 
gested by  an  acknowledged  authority  on 
the  subject  as  'The  fastest  ocean  steam- 
ers on   the  shortest   ocean   passage.'  ' 

Capt.  Read,  in  seconding  the  resolu- 
tion, urged  that  the  board  keep  agit.it 
in-  l"i  as  fast  lines  for  Canada  as  are 
lo  be  had  at  New  York.  Halifax  har- 
bor, he  said,  was  excelled  by  no  harbor 
in    the  world. 

Capt.  Allen  supported  the  resolution, 
and  referred  to  the  immense  quantities 
of  produce  Camilla  would  soon  have  to 
export.      Trade   would   become  congested, 

and  he  thoughl  the  Government  should 
subsidize  a  fast  Atlantic  service  which, 
contrary  to  prevalent  opinion,  would 
carrv    large  quantities  of  freight. 

\h\.  Stephen  of  Halifax  believed  the 
time  had  arrived  for  a  fast  Atlantic 
serviic.  A  seventeen  knot  service  was 
not  good  enough.  He  did  not  think  it 
creditable  that  Canadians  should  if  - 
the  Atlantic  via  New  York.  He  gave 
the  board  a  motto  he  had  seen  on  the 
tent  of  a  party  of  campers,  "Whilst  we 
live,  let  there  be  no  doubt  about  it 
They  should  adopt  this  motto  in  then 
efforts  to  get  a  fast  service. 

lion.  Win.  Hoss  thoughl  it  unfortu- 
nate to  have  to  pay  heavy  subside 
a  line  which,  after  all,  would  i;ive  onlj 
a  IT  knot  service.  "Let  us  have  the 
lastesl  and  best  possible,  continued 
Mr.  Ross,  warming  up.  The  people  in 
Ontario  were  narrow  minded  on  this 
matter.  They  should  eat  more  fish,  and 
forget   their  prejudices. 

Ill 


The    resoluti 

.illy. 

[mprovemenl  of  Intercolonial, 

R,  I,,  st.m,  of  Woltville,  Hi: 

i  thai   the  Inten  oloni 

al    had    been    built     when 

impoi  tant  as  at   pre  'ni       I  le  mentioned 

man]   plat  es  w  here  the  i". i  ild  i- 

proved      This   was   nei  «  •  ary,   e  ; "••  ia.ll . 
u   we  wen-  to  bav<  V Man ti< 

Vice,     and     wele     In     cnmpetr     With      \lliell 
(an     lines         ll        would        Ial. i-    :.ome 

and  should  be  begun  at   once.   He  there 
tore  moved  that 

"Whereas,     11    Is     considered  ad\  I 
by   tins    board     that     the     Intercolonial 
Railway  shall  be  so  Unproved  in   double 

t  lacking      where      needed,      by    lin|U 

terminal     facilities    at    Halifax,  and  in 
shortening     and     Improving    tin-   grades 

where    possible    BO    as    to    provide   loi 

and  increased   traffic     winch     will  r< 
[rom  tin-  establishment  "i  a  fasl   li 
steamer    from    Halifax     to    Great    Bri 

tain  , 

"Therefore,    resolved  :     That    the    Do 
minion    Government   be  respectfullj     re 

quested     to    take    this    matter    into    care 

ful    consideration    and     inquiry;     to  ap 

point    a   competent    pel  , on   01    COmmi 

to  survey  ami  report  upon  the  possible 
improvements,     the     estimated     >■ 

such    changes,      as      ial     a  I    pos   ible      the 

benefits     likely      to    accrue     from   such 
changes,  and   tin-  extra  speed    I"   I"-    ai 
tamed    by    last    trains  ovei    the   imp] 
line." 

J.    B.   Oakes   remarked    thai     the     im- 
provement    of      the      Intercolonial       Was 
vitally   related    to    the  other   reform 
sired  by   the  board. 

Hon.  Win.  ROSS  had  a  good  wold  to    sav 

for  the     present     Minister  ol   Railways 
The  road  could,  he  said,   be  shortened    1- 
miles  between  Moncton  and  Amherst. 
The   resolution     was     carried    without 

opposition. 

P.  E.  I.  Freight  Rates. 

Prince     Edward     island     had  another 
grieyance  in   the  excessive  freight    rates 

to  ami  from  inland  points  on  the  main- 
land. In  this  connection  (J.  11.  Hughes, 
ol  CharlottetOWn,  moved,  seconded  In 
Capt.    Head,    that  : 

"Whereas,   shipments     from   points  on 
the    1*.    E.    1.    Railwaj    to    points   on     the 
1      C.      K.,    and    shipments    troin    Stations 
on   the  1.   C.   R.   lo  stations  on   the  I'     I. 
I.  an-  subject   practicallj    to  three  shorl 
haul   rail  rates,   Winter  and  Summei 
lei  I  v     sci  v  ii  e    oh    the   Si  rails    i  h.  : 
short    haul  rate,   and 

"Whereas,      shippi  tin-    I     C     R 

from  points  on   tin-  mainla 
in     Cape    Breton,     notwithstan   i 
ii-i i >     service  at   the 
Cause,   an-  onlj     charged     a   continuous 
.ulway   haul,      the     result!  narge. 
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on  shipments  to  and  from  the  Island  on 
fifteen  ton  carloads  of  8th  class  produce 
on  an  80-mile  haul  is  equal  to  the  dif- 
ference between  $45  and  $28,  as  com- 
pared with  an  equal  haul  on  the  Inter- 
colonial. Kates  on  first-class  goods 
show  a  much  greater  injustice  against 
Island  shippers  to  the  mainland  than 
mainland   shippers   to   the  Island  , 

"Therefore,  resolved  :  That  in  the 
opinion  of  this  board  the  rates  of  freight 
from  all  points  on  these  Government 
roads  to  and  from  the  Island  should  be 
adjusted  on  the  basis  of  a  continuous 
rail  haul  ; 

"Resolved,  that  the  same  principle  ap- 
ply to  shipments  originating  at  Island 
points  and  transferred  to  the  Interco- 
lonial ; 

"Resolved,  that  copies  of  this  resolu- 
tion be  sent  to  the  Minister  of  Rail- 
ways and  our  Maritime  representative 
at  Ottawa." 

The  resolution  was  adopted. 

The  Wool  Industry. 

F.  G.  Bovyer,  South  Kings,  P.  E.  I., 
seconded    by    Capt.    Read,    moved    that  : 

"Whereas,  the  Maritime  Provinces  are 
eminently  adapted  to  the  wool  raising 
industry,  and  woolen  cloths  at  times 
manufactured  contained  inferior  sub- 
stances ; 

"Therefore,  resolved  :  That  it  is  de- 
sirable that  the  Government  be  request- 
ed to  place  such  restrictions  on  manu- 
facturers that  will  compel  all  woolen 
fabrics  to  be  plainly  markes  as  to  pro- 
portion of  pure  wool  or  adulterations 
therein  contained,  in  a  manner  similar 
to  the  legal  restrictions  placed  by  Gov- 
ernment on  manufactured  imitations  of 
dairy  products,  such  as  oleomargarine 
filled  cheese,   etc." 

The  resolution  was  adopted  with  little 
discussion. 

Undesirable   Advertisements. 

C.  Jameson  of  Digby  found  a  griev- 
ance in  undesirable  advertisements  that 
sometimes  crept  into  newspapers,  tend- 
ing to  deceive  the  public,  such  as  wild- 
cat stock  promotions,  and  proposed  a 
resolution  as  follows  : 

"Resolved,  that  this  board,  having  in 
mind  the  patriotism  and  sense  of  fair- 
play  of  our  Canadian  newspapers  as  a 
whole,  cannot  but  regret  the  occasional 
publication  therein  of  prospectuses  and 
advertisements  inviting  and  encouraging 
investment  in  ventures  the  commercial 
standing  of  which  is  entirely  doubtful  as 
unknown,  and  the  object  of  which  is  to 
enrich  the  promoters  at  the  expense  of 
the  public,  thereby  prejudicing  the  flota- 
tion of  legitimate  enterprises  calculated 
to  aid  in  the  development  and  stimulate 
Hie  production  of  the  country  ; 


"Further  resolved,  that  this  board  en- 
tertains the  hope  that  by  the  increased 
care  and  discretion  of  publishers  the 
prospectuses  and  advertisements  of  un- 
scrupulous promoters  may  in  future  be 
denied  space  in  the  Canadian  press." 

M.  G.  DeWolfe  seconded  the  resolu- 
tion, although  rather  at  a  loss  to  know 
how  it  could  be  made  effective. 

The  motion  was  adopted. 

To  Preserve  Historic   Spots. 

A  lesolution  of  unique  but  most  com- 
mendable nature  was  brought  forward 
on  behalf  of  the  Wolf  ville  board  by  J . 
B.   (Jakes,  who  moved  that: 

' '  Whereas  places  of  historic  interest 
in  the  Maritime  Provinces  constitute  one 
of  the  leading'  attractions,  inducing  tour- 
ist travel  and  the  circulation  of  consid- 
erable money,  and  whereas  most  of  these 
places  are  now  owned  by  private  per- 
sons and  are  unsightly  and  unmarked 
by  any  monuments  and  in  consequence 
of  which  they  are  disappointing  to 
strangers  visiting  among  us,  and  where- 
as our  historical  societies  could  probably 
secure  the  erection  of  suitable  monu- 
ments thereon  by  private  subscription 
and  thus  foster  in  a  higher  patriotism 
and  mere  firmly  cementing  the  ties  bind 
ing  our  English  and  French  people  to- 
together,  therefore  resolved  that  the  Do- 
minion and  Provincial  Governments  be 
respectively  memorialized  and  requested 
to  take  such  steps  as  may  result  in  the 
public  ownership  of  the  more  import- 
ant of  these  places  commemorative  of 
and  binding  us  to  our  past." 

Hon.  Wm.  Ross  agreed  it  was  very 
desirable  that  our  children  should  be 
made  familiar  with  our  glorious  history. 
He  supported  the  resolution,  which  was 
carried  enthusiastically. 

Bank  Cheques. 

0.  B.  Smith  drew  the  attention  to  the 
prevalence  of  paying  accounts  by 
cheques  and  the  loss  resulting  from  the 
excessive  exchange  on  cashing  such 
cheques,   and   moved: 

' '  Whereas  chartered  banks  have  es- 
tablished  agencies  at  different  points  in 
the  Maritime  Provinces,  and  cheques 
drawn  on  these  agencies  have  come  into 
general  use  as  a  circulating  medium, 

"And  whereas  such  cheques  do  not 
represent  their  face  value  outside  the 
town  or  city  in  which  they  are  drawn, 
and  through  custom  the  receiver  is 
obliged  to  lose  the  exchange,  an  item 
which  in  the  aggregate  represents  many 
thousands  of  dollars  annually  to  the  job- 
bing and  distributing  trade  in  the  Mari- 
time Provinces, 


''And  whereas  the  present  charges 
made  by  the  banks  for  cashing  such 
cheques  are  considered  excessive  par- 
ticularly for  small  amounts  up  to  thirty 
dollars, 

"Therefore  resolved,  that  this  board 
confer  with  the  Clearing  House  Asso- 
ciation at  Halifax  and  St.  John  with  a 
view  to  adjusting  present  exchange  rates 
on  ,i  basis  at  least  equal  to  that  charged 
by  express  companies  for  transmitting 
similar  amounts." 

The  motion  was  seconded  by  A.  M. 
Bell  and  passed  without  opposition. 

Cables   and   Telegraphs. 

J.  E.  DeWolfe  complained  of  injus- 
tice in  the  rates  charged  for  sending 
mess?  (os  by  wire  to  and  from  the 
island  and  supported  by  Capt.  Jos4. 
Read,  moved  as  follows: 

"Resolved,  that  this  board  puts  itself 
on  -ecord  as  in  favor  of  the  Government 
ownership  and  operation  of  telegraphs 
as  'n  the  United  Kingdom,  and  that 
pending  the  general  acquirement  of  the 
various  systems  the  Government  be 
memorialized  to  expropriate  and  operate 
the  lines  and  cable  of  the  Anglo-Ameri- 
can Telegraph  Co.  from  Sackville,  New 
Brunswick  to  Prince  Edward  Island,  in- 
cluding the  land  lines  in  the  latter  prov- 
ince. 

The  resolution  was  adopted. 

Financial  Report. 

As  the  ordinary  business  of  the  board 
was  t^cw  concluded  (item  22  and  one  or 
two  others  having  been  withdrawn  ow- 
ing to  lack  of  time)  the  secretary  pre- 
sented his  financial  report. 

THE  MARITIME  BOARD  OF  TRADE. 

In  account  with  Chas.  M.  Creed, 

Permanent  Secretary. 
To  general  expenses  for  1904     $121.49 

To  Secretary's  salary 125  00 

8246.49 

CREDIT. 

By  balance  from  1903 £183.15 

By  subscriptions  for  1904 238  18     421.33 

Balance $174.84 

Examined  and  found  correct. 

M.  G.  DeWolfe, 

Auditor. 

Notes. 

F.  W.  Sumner,  president  of  the  local 
board,  directed  the  trip  to  the  oil  fields. 

Senator  Wood  made  an  admirable  pre- 
siding officer  and  never  the  least  fric- 
tion was  noticed  in  the  proceedings. 

Secretary  Creed,  despite  his  three 
score  and  ten  and  four  years,  retains 
all  his  old-time  vigor  and'  good  fellow- 
ship. 

Sevmty-three  delegates  registered,  re- 
preseiting  twenty-two  boards,  making 
one  of  the  most  representative  Maritime 
Boards  for  some  vears.. 
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DRY   GOODS    REVIEW 


RHYS    D.    FAIRBAIRN    (LIMITED) 


M .» 1 1  \i  i .. .  turan     *>l 


Ladies*   Nechwear  and  Dry  Goods   Novelties 

8-10    Wellington   Street   East,    Toronto 

Our  new  factory  is  equipped  with  the  latest  and  best   machinery    made.      We  manufacture  a 
lOmplfctC  range  of  Ladies'  Neckwear,   Ruchings,   PrillingS,  and   Plaited  Goodl 

"  BOSTON  "  FOUNDATION  COLLAR 

RHys    D.    Fairbairn    (Limited),    Toronto 


LATEST    VEILS: 


A   FEW  OF   THE     THE  ALICE  ROOSEVELT 

THE  NEWPORT 

THE  UMBRELLA 

THE  TOURIST 
THE  LEADING         TANGERINE 

^s~  nYRTLE 


.RETURNED 
|SFP3I,1^, 


BROWN 

CHAMPAGNE 


nit  piace  to  get  High-Class  Novelties  and  Sure  Sellers  in  Veilings, 
jy-frpk *yA  1  -aces,   Dress-Trimmings,  Allovers  and  Kmbroideries. 

**  VEILING  CO,  93  York  St,  Toronto 


THE    CELEBRATED 


P.D. 

CORSETS 

ARE  THE  RECOGNIZED  STANDARD  OF  ALL 


High-Class 


Corsets 


PD' 


r 


They  have  undoubtedly  the  largesl  sale 
in  all  countries.  This  has  been  reached 
solely  through  the  merit  ami  high 
qualities  of  the   goods. 

KONIG  &  STUFFMANN 

11  Victoria  Square,  MONTREAL 

SOLE    AGENTS   EOR  CAN4B4. 
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W 


ESTERN 


Incorporated 
1851 

ASSURANCE 
•  •  COMPANY. 


FIRE 

AIHD 

MARINE 


Hc»aoit,ce        Capital 
Toronto,       Assets,  over 
Otlt.  Annual  Income 

HON.  GEO.  A.  COX.  President. 


$2,000,000.00 
3.546,000.00 
3.678.000.00 


J.  J.  KENNY,  Vice-President  and  Man.  Director. 

C.  C.  FOSTER,  Secretary. 


s3*  Money  ^ 

CAN  BE    SAVED   BY  MEANS 
OF  AN  ENDOWMENT  POLICY. 

YOU  CAN  ONLY  SECURE 
SUCH  A  POLICY  WHILE  YOU 
ARE   IN   GOOD   HEALTH. 


Pamphlets  and  Full  Particulars  regarding:  the 

New  Accumulation  Endowment  Policy 

sent  on  application. 


Confederation  Life 


ASSOCIATION. 


W.  H.  BEATTY,  president. 
W.  C.  MACDONALD,  J.    K.    MACDONALD, 


MANAGING    DIRECTOR. 


HEAD    OFFICE, 


TORONTO,  CANADA. 


MANUFACTURERS  AND 
MERCHANTS. 

It  may  be  necessary  for  your  staff  to  have  fidelity 
bonds.  We  act  as  surety  on  such.  We  are  known  the 
world  over. 

Write  to  us  for  terms  and  particulars. 


The  London  Guarantee  &  Accident  Co.,  Limited, 

D.  W.  ALEXANDER,  General  Manager  for  Canada, 

Canada  Life  Building,         •  -  •  TORONTO. 


BRITISH  AMERICA 
ASSURANCE   COMP'Y 


FIRE    AND    MARINE. 


Incorporated   1833 


CASH  CAPITAL,    $1 .000,000.00. 

TOTAL  ASSETS,   $2,024,096.02 

LOSSES  PAID  SINCE  ORGANIZATION,  $23,886  005.32. 

HEAD  OFFICE,        -        BRITISH  AMERICA  BUILDINO, 
Cor.  Front  and  Scott  Stg.,  Toronto. 

HON.  GEO.  A.  COX,  President.         J.  J.  KENNY.  Vice-President 

P.  H.  SIMS,  Secretary.  and  Managing  Director 


THE  CANADIAN  BANK 
OF  COMMERCE. 


Paid-up  Capital, 
Rest, 

HON.  GEO.   A.  COX,  President. 


$8,700,000 
-      $3,000,000 

B.  E.  WALKER,  General  Manager. 


HEAD  OFFICE  :     TORONTO,  CANADA. 

This  Bank,  with  110  branches,  covering  all  the  principal  cities  of  Canada  and 
the  Pacific  coast  of  the  United  States,  and  its  own  offices  in  London,  En&  ,  and 
New  York,  is  able  to  offer  to  those  engaged  in  mercantile  business  of  any  kind 
unexcelled  facilities  for  any  legitimate  banking  business. 

LIST     OF     BRANCHES  : 
BRITISH  COLlinBIA  : 

Atlin  Greenwood  Nanaimo  Vancouver 

Oanhrook  Kamloops  Nelson  "        East  End 

Feruie  Ladysmith  New  Westminster       Victoria 

MANITOBA  AND  NORTHWEST  TERRITORIES  : 


Calgary 

Carman 

Dauphin 

Dawson 

Edmonton 

Lloydminster 


Elgin 
Elkhorn 
Gilbert  Plains 
(Jrandview 
Innisfail 
Medicine  Hat 


Moose  Jaw 

Moosomin 

Neepawa 

Ponoka 

Portage  la  Prairie 

Red  Deer 


ONTARIO  AND  QUEBEC : 

Ayr                         Dundas  Ottawa 

Barrie                     Dunnville  Paris 

Belleville               Fort  Frances  Parkhill 

Berlin                     Gait  Peterboro' 

Blenheim              Goderich  Port  Perry 

Brantford              Guelph  St  Catharines 

Cayuga                   Hamilton  Sarnia 

Chatham                London  Sault  Ste  Marie 

Collingwood          Montreal  Seaforth 

Dresden                 Orangeville  Sinicoe 

MARITIME  PROVINCES  : 

Canning  New  Glasgow 

Halifax  Parrsboro' 

Lockeport  Sackville 

Lunenburg  St  John 

Middleton  Shelburne 

IN  THE  UNITED  STATES 
Portland,  Ore 
Seattle,  Wash. 

LONDON,  ENGLAND,    OFFICE  : 

A  general  banking  business  transacted. 


Amherst 
Antigonish 
Barrington 
Bridgewater 


New  York 


Regina 
Swan  River 
TYeheme 
White  Horse 
Winnipeg 

North 


Stratford 

Strathroy 

Toronto,  8  offices 

Toronto  Junction 

Walkerton 

Walkerville 

Waterloo 

Wiarton 

Windsor 

Woodstock 


Springhill 
Sydney 
Truro 
Windsor 


San  Francisco. 
Skagway,  Alaska 

60  LOMBARD  ST.,  E.C. 

Foreign  exchange  bought  and  sold 


CAPITAL    PAID    UP, 
RESERVE    FUND, 


$1,000  000. 
1,000,000. 


THE  METROPOLITAN  BANK, 

DIRECTORS 
R.  H.  WARDEN,  D.D.,  President      S.  J.  MOORE,  Esq.,  Vice-President 
D    E  THOMPSON,  Esq.,  K.C.     His  Honor  W.  MORTIMER  OLARIC,  K.C 
THUS.  BKADSHAW,  Esq. 

HEAD  OFFICE.    -    TORONTO. 

W.  D.  ROSS,  General  Manager. 


GENERAL 
BANKING 
BUSINESS 
TRANSACTED 


SAVINGS   DEPARTMENT 

at  all  Branches. 
ACCOUNTS  SOLICITED 

Drafts  Bought  and  Sold. 
Letters  of  Credit  Issued. 
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FINANCE    AND    INSURANCE 


CHARTERED  BANK  STATEMENT. 

THE  si.iiiinini   I'm nished  l>y  the  tbirt]  tout  char 
tered  i). mks  ft » i   the  month  ol  Julj   shows  cvi- 
dence    nt   steady    but*    continuous    expansion, 
even    when    compared    with     the    mosl     expansive 

oi  Canada's  recenl  prosperous  periods.  As 
compared  with  June,  the  note  circulation  ol  the  banks 
shows  slight  contraction— a  natural  development  during 
July.  As  compared  with  July  last  yen-,  the  note  circu 
lation  has  expanded  more  than  two  million  dollars,  and 
the  expansion  Is  about  eleven  million  when  compared  with 
July,  1901 

The    deposits    of    the  public  with  Canadian  chartered 

hanks  also  continue  to  increase  in  the  most  encouraging 
\\.i\  The  total  deposits  amounted  to  (431,045,762  for 
Julv,  as  compared  with  (423,874,030  for  June,  and 
1382440,101  for  July,  1903.  Deposits  after  notice  con 
tunic  to  show  the  greatest  relative  expansion,  hut  the 
expansion  in  deposits  on  demand  has  been  quite  appreci- 
able, being  nearly  two  and  a  hall  million  dollars  as  com- 
pared With  June. 

Deposits  of  the  publk  on  withdrawal  after  notice  have 
more  than  doubled  since  July,  1896.  They  were  then 
(122,100,074,  whereas  for  July,  1904,  thev  were  (312,713,- 
82.5.  When  the  July  deposits  withdrawable  after  notice 
are  compared  with  those  of  June,  an  expansion  of  nearly 
live  million  dollars  is  shown. 

Current  loans  and  discounts  amounted  to  (2Q8,759,940 
(or  July,  1896,  and  to  (414,096,802  last  month,  a  sain  of 
(205,336,862,  or  nearly  a  hundred  per  cent.  There  is  a 
slight  gain  in  discounts  comparing  Julv  with  June,  and 
hi  exceeding  fifty  millions  as  compared  with  July  a 
yeai  ago.  It  is  also  significant  to  note  that  call  loans 
which  went  up  to  $45,876,667  in  July,  1902,  are  now 
down    to    $31,924,405. 

Foreign  business  has  contracted  appreciably  since  last 
year,  which  goes  to  show  that  the  Canadian  banks  have 
now  pretty  nearly  enough  Canadian  business  to  keep 
them  busy.  The  total  assets  of  the  banks  now  amount 
to  (696,409,519,  or  $110,000,000  more  than  the  liabilities, 
as  compared  with  $641,985,609  a  year  ago  and  (319,582,- 
621  for  July.  1898.  At  that  time,  July,  1896,  there  were 
thirty-eighl  chartered  banks,  so  that  the  average  assets 
amounted  to  $8,410,000,  whereas  now  there  are  only 
thirty-four  chartered  banks,  and  the  average  assets 
amount    to   $20,482,632. 

AUSTRALIAN  OPPORTUNITIES. 

IN  his  latest  report  on  trade  conditions  in  Australia, 
I).  II.  Ross,  Canadian  Commercial  Agent  at  Mel- 
bourne, remarks  that  up  to  the  present  no  Canadian 
or  United  States  banks  have  opened  blanch  banks  in 
Australia  or  New  Zealand.  There  appears  to  he  a  splen- 
did opening  for  an  extension  of  tin;  Canadian  banking 
svstein  to  Australia,  which  would  he  appreciated  by  all 
Canadian  houses  doing  business  there,  as  well  as  by  Bl 
porters  to  Australia.  At  present  all  exchanges  are  made 
through  London,  which  is  Inconvenient,  expensive  and 
pregnant  with  delay.  Gold  can  he  shipped  from  Austra- 
lia   to   Vancouver  or   San    Francisco   at    less   rates    than    to 

London.     The  i  nited  states  Government  exchanges  gold 


.ii  p.u   between  its   tub  trea  uri   In  San  Fran md  the 

Lreasur]  at  Washington  or  othei  ub-trea  iri<  In  the 
different  i  nited  states  cities  This  would  enable  a  Can- 
adian hank,  having  offices  In  Australia,  San  Franc!  '■• 
ami  New  York,  to  secure  the  greatei  portion  of  the  pro 

Stable   exchanges  on   Canadian   and    t   nited   States    bu 
which    i,    now     all     settled     through    London.       Iii     Ho      i  oh 

nee t ion,  it  may  be  of  interest  to  banket  to  note  the 
Australian  shipments  ol  gold  to  San  Franci  co  in  recenl 
yeai    ,  the  values  ol  which  are  as  follows:— 

1900  £3,710,156 

1901     2,150,363 

1902  1,601, 

1903       1.500.1 


INSURANCE  IN  MONTREAL. 

OWING    to  unsatisfactory  conditions  prevailing  at    the 
Montreal   Water  Works,   the   Executive  ol  the  Cans 

dian       Fire       I  nderwril  els'       Association     decided     on 

Aug.  ll    to  charge  in  the  congested  districts  ol   Montreal 

50  cents  i i  Hum   the  existing  tariff  on   lire  insurance 

since  then  the  underwriters  have  taken  the  ground  that 
the  congested  city  districts  were  getting  insurance  too 
cheaplv  ,  from  which  the  inference  may  be  drawn  thai  the 
old   level   is  not   to  be  restored  even   after   the  requisite 

repairs  to  the  water  works  shall  have  been  completed. 
Considerable  dissatisfaction  has  been  expressed  bv  the 
mercantile  interests  of  Montreal  over  this  alleged  unjusti- 
fiable action  ol  the  fire  underwriters,  and  some  di.i  til 
measures   mav   be   taken   as   a   result 


FINANCE  NOTES. 

\     Guilbaull    &   Cie.,   bankers,     Montreal,   have   n 
tered. 

The  Impel  lal  Securities  Co.,  Toronto,  has  obtained  a 
charter. 

Mi  J.  M.  Robinson,  banker  and  investment  broker, 
St.  John,  N.B.,  has  been  succeeded  bv  J  \1  Robinson 
&    Sons. 

The  thirtieth  annual  con  v  en  I  ion  ol  the  American  Hank- 
ers' Association  will  be  held  in  New  York  on  September 
II.    la  and    111. 

The  shareholders  of  the  Consumers'  Gas  Co  ,  Toronto, 
have  passed  a  resolution  authorizing  an  increase  in  capi- 
tal of  (1,500,000. 

The  National  Ageucv  Co  ,  of  Toronto,  have  taken  over 
the  assets  ami   affairs  of   the   Century    Life    Assurance   Co., 

of  Vancouver,  B.C. 

I  larsthoriie,  Bogcrt  i\  Hat  telle,  bankers  and  brokers. 
Montreal,  have  registered. 

The  Hritish  America  Trust  Co.,  Grand  Forks,  B.C., 
has   increased    its   capital    stock    to   $111(1, nun 

Mr.  S.  B.  Fuller,  of  Woodstock,  Out.,  formerly  man- 
ager of  tin-  Imperial  Hank,  has  been  appointed  manager 
of  the  branch  of  the  Crown  Hank,  to  be  opened  in  Wood 
slock  about  September  1.  The  Crown  Hank  has  also 
opened  brain  lies  at  Comber,  Out.,  Bracchi  iiige.  Out  .  and 
Av  liner    East,    P.Q. 

According  to  a  recenl  ruling  of  the  Hritish  'I 
Department  the  exemption  from  income  tax  on  premiums 
paid  in  the  United  Kingdom  on  life  insurance  oi  on 
tracts  for  deferred  annuities,  which  has  heretofore  ap- 
plied only  to  premiums  paid  to  companies  holding  char- 
ters under  the  laws  of  Great  Britain,  will  in  the  future 
apply  to  any  or  all  Insurance  companies  legal I5  estab- 
lished in  anv  Hritish  possession  This  matter  is  ol  great 
significance  to  the  large  colonial  offices  doing  business  in 
Greal  Britain. 


115 


Dry    Goods 
IVeview 


WAISTS 


Sept..  1904 


Expecting  a  Heavy  Fall 

Trade,  we  are  prepared  to  give  early 
deliveries  on 

FLANNELS     JAPS     CASHMERES 
MESSAL1NES  CREPE  DE  CHINE 

BEDFORD  CORDS         LUSTRES 

and  other  novelties  in  Waists. 

The  New  York  Silk  Waist  Mnfg.  Co. 

40  St.  Antoine  St.,  Montreal. 


OPEN   LETTER  TO   ALL 
DRY  GOODS  MERCHANTS. 

DO  NOT  IMPORT 

We  make  American  Waists  on  this   side 
and    sell    them   minus   the   duty  of  40}  . 

If     oui     travellers    have    not    called    on 
you    kindly    advise     us     by     first     mail. 


THE    AMERICAN 
SILK   WAIST  CO. 


&«"•.. 


30 

St.  George 
Street, 

MONTREAL 


THE  WELL-KNOWN 

I.  MISIIkIN 


PIONEER  OF 


SILK  WAIST 

Making  in  Canada 


IS    NOW     AT- 


1853  Notre  Dame  St.,  MONTREAL 

His  Taste  is  Good    .  . 
fit  and  Finish  Perfect 


Values  Right 


•     •     • 


None  Better  Made 

Order  a  few  Sample  Waists  by 
Mail  and  be  convinced.  I  am 
sure  you  will  repeat. 


Ladies'  Costume  Cloths, 
Homespuns,  Suitings, 
Overcoatings,  Friezes,  Yarns 


MANUFACTURED     BY 


HARRIS  &  COMPANY,  Limited 


R0CKW00D,   ONT. 


SELLING     AGENTS: 


DIGNUM  &  MONYPENNY, 
8  Colborne  Street,  TORONTO. 


no 


S.pt.,  1904 


Hry  C |a 

I'   ■   •   I  .    A 


* 

WAISTS 

* 

FEATURES  OF  THE  FALL  WAIST  TRADE. 

AMONG  Bilk  i  aist  manufacturers  ami  jobbers 
cnily  Full  shipments  arc  the  engrossing  sub- 
ject. Travelers  have  finished  their  rounds 
ami  wiili  'he  exception  of  scmic  laggards  an. I 
a  tew  novelties  for  Christmas  trade,  supple 
mented  l>\  repeats  winch  never  materialize,  business  tor 
Fall  mi  their  pari  -  well  over.  The  outlook  in  the  re- 
tail trade  is  good,  tie'  waist  has  reached  Buch  a  Btaple  i" 
■sit ion  that  retailers  h;  \e  thrown  strong  enough  interest 
in  them  to  ensure  a  good  representation  winch  natural  I) 
creates  a  favorable  impression.  The  volume  of  orders  is 
estimated  as  one  of  the  largest  ever  booked  by  the  manu- 
facturers. 

For  the  benefit  of  those  who  have  neglected  placing 
idvanee  orders,  as  well  as  a  guide  in  the    general  lines 

which    seem    prone    from    every    standpoint    to   prove    g I 

sellers  Pot  Kail  and  Winter,  a  summary  of  conditions  is 
given, 

Retailers  are  constantly  fearful  of  running  amuck  in 
the  way  of  loading  up  with  a  number  ol  "off"  styles. 
The  Bubject   "t    style,   "that    indefinable     something"   :- 

really  the  happy  tieid  that  has  no  limitations,  and  it  max 
he  safely  said  that  t'l.'  use  of  good  common  sense  will 
eliminate  any  serious  difficulties.  To  use  the  words  of 
a  prominent  manufacturer.  ".Make  ji  nice  waist  and  i'.  "s 
a  gO."  The  idea  expressed  signifies  that  the  general  ai>- 
pearance,  il   pleasing,  '1  hound  to  attract  both  retailer  ami 

consumer.      However,  there     are  certain   broad     general 

rules  which  are  observed.  Large  sizes  with  full  waists 
are  in  vogue,  ami  these  must  he  plain  and  neat.  Iii  fact 
tailor   made   and    military   effects   confine    the   attention   of 

the  better  trade.  In  regard  to  sleeves  this  season  has 
seen  two  varieties  exploited  extensively,  the  bishop  sleeve 

with  the  fulness  at  i  ie  wrist,  and  the  one  with  the  ful- 
ness at  the  elbow.  !n  conversation  with  a  prominent  re- 
tailer he  said:  "I  ordered  my  waists  in  ahoui  equal  quan- 
tities of  each  variety  of  sleeve,  although  I  am  inclined  to 
believe  the  one  with  the  elbow  puff  will  prove  most  popu- 
lar With  the  tiade.  " 

The  matter  might  well  he  summarized  by  noting  that 

the  whole  tendency  1*  towards  fullness  of  sleeves,  parti- 
cularly in  the  dressy  waists.  Each  manufacturer  is  con- 
stantly evolving  some  new  feature  to  add  distinctiveness 
(o  his  line,  the  result  being  that  new  styles  arc  on  the 
market  continually.  h,.i  as  yet  nothing  has  been  brought 
0111  which  will  displace  the  neat  tailor-made  effects  mi 
the  dressy  waists. 

The  important   changes  which   predominate   in  all   lines 
are    rung   on    the    stitched    tucks   and    plaits      for    the    silk 

tailored  garment,  some  of  the  higher  priced  ones  being 
embroidered.  Tt  is  reasonable  t"  suppose  that  the  early 
demands  at  retail  will  accord  with  these  general  styles. 
The  general  senciment  as  expressed  by  the  tra'de  i< 
the  growing  strength  of  -oft  finish  taffetas.  The  late 
placing  indicates  a  Btrong  revival  m  tin-     respect.      Phe 


ncu  chiffon  taffeti  1..  stock  for  ex< 

would  iw  certain  to  otli tensive  popularity  hut  fur  1  - 

expensi veness .  Retailers  are  serving  their  best  int< 
by  supplying  goods  to  retail  at  $5  ami  under,  of  e 
with    a   sprinkling  of   noveltii  ms   nf 

hand   Work    to   retail   ;:■.   high   as   *'->-r>.      This  latter  trade   i« 
'inly    limited    ami    caution    should    hi'    Died,    subject    ro 

local   conditions.     The   bulk   of  the     business,   cert 

nine-tenths   is   always   done   on    lines   around    -."  .      Taffeta 
of  <_roi.,i  body  and  of  a  fair-  grade  ''an  be  bought  to  retail 

at    these   prices,   and   CflTly    Fall   trade   is   likely  to  demand 

silk  waists  of  that   character.     High  priced  ones  occupy 

quite  a  prominent  place  but  the  opening  of  the  retail  trade 
will   decide    their  faie. 

Jap  Bilks  -are  still  strong  and  are  being  ordered  out  m 
good  qualities.  Messalines  are  still  in  demand  and 
should  occupy  a  sound  position  owing  to  the  triple  ad- 
vantages afforded  by  this  silk.  Tt  has  the  appearance  of 
a  Louisino.  with  the  woarine  qualities  of  «ntin  mervc  while 
retaining  the  high  finish  of  a  taffeta. 

There  is  no  change  to  record  in  the  run  on  colors  nn- 
less  it  be  the  introduction  of  peculiar  shades  in  some 
staples.  Cardinal,  navy,  white  ami  black  occupy  their 
usual  position.  Lace  waists  as  well  as  hand-made  designs 
are  moving  out  quite  freely.  These  elaborate  trimmed 
"roods  satisfy  a  certain  high-class  trade  which  is  on  the 
increase  and  it  would  not  be  wise  to  neglect  this  trade 
although  using  due  caution. 

An  nnlooked  for  feature  in  Fall  waists  is  the  accept- 
ance by  the  trade  of  wool  waists.  The  materials  shown 
comprise  nun's  veiling,  mohair,  alpaca,  etc.  Lustres, 
which  is  our  popular  Canadian  name  for  alpacas  OT 
scillians.  are  bound  to  assume  a  strong  position  in  the 
retail  trade  due  to  their  practical  wearing  qualities  and 
the  averseness  to  quick  soiling.  They  are  shown  in  tail 
ored  designs  in  cream,  black  and  navy.  Tobacco  brown. 
which  lias  had  a  phenomenal  run  in  the  State-,  is  also 
prominent.  Considering  thai  this  color  has  been  ordered 
more  than  ever  before  in  the  dress  goods  and  among  the 
cloak  and  suit  trade  ■:  would  seem  a  safe  purchase  for 
the  waist  buyer. 

Sleeves  are  of  the  simple  style,  generally  of  the  bishop 
ivpe.  with  a  -J  l-2-ineh  cuff.     Plain  effects  in  fiannel  waists 

-'ill    continue   good.       flic   tendency   is  observed    for  higher 

priced  goods,  especially  in  a   few    plaids  ami  checks  tor 

exclusive    trade. 

Cardinal    is   the   popular   color,     followed   closel)    b) 

navy,  white  and  black.  Sky  green  is  the  newest  introduc- 
tion and  is  likely  to  prove  popular  owing  to  its  vogue  in 
the  United  States.     The  new  onion  shade,  an  offshoot  ol 

the  tendency  in  all  lines  tor  browns,  is  sure  of  a  reception. 

The  oyster  shade  1-  another  color  spoken  of  by  manufac- 
turers Which  the  retail  tiade  has  not  taken  -Iron-  hold  of. 
It  i-  likely  to  prove  a  seller  as  the  season  advance-.   [ 

stripes  and  -pot-  are  gaining  in  strength  and  tl pet 

of  the   retail   trade   i-  prone   to   find   them   earl) 
sellers. 

Ileavv    cottun    waists,   which    have  ?hted,  duo   to 

the  popularity  of  the  shirt-waist  suit,  are  being  ordered 
■  in  in  fair  quantities.     Nothing  ,-;<•    -.,■  women 

like  a  neat  white  cotton  waist,  ami  the)  are  holding  their 
place  fairly   well.     T!  •  demand   i-  for  a  higher  clasc 
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goods  and  one  manufacturer  reports  a  good  demand  for 
them  to  retail  as  high  as  $6.  Plain  effects  in  neat  tucks 
and  pleats  in  white,  grey  and  champagne  confine  the  at- 
tention of  the  trade.  These  waists  were  introduced  into 
Fall  lines  some  two. years  ago,  attended  with  considerable 
excitement.  Manufacturers  now  predict  the  wool  waist 
will  entirely  eclipse  them,  hut  retailers  catering  to  a  <ine 
trade  are  likely  to  still  find  them  in  demand. 


A  EETROSPECT. 

ANY  moralizing  on  the  past  season  in  silk  waists  might 
be  induced  by  a  general  retrospect  of  the  trade,  as 
well  as  a  summary  of  conditions  for  Fall,  reveals  a 
decided  tendency  for  one  or  two  unhealthy  conditions. 
Not  that  separate  waists  are  to  be  displaced  by  suits,  but 
more  in  respect  to  the  demoralizing  tendency  of  the 
cheapening  process  which  invariably  follows  in  the  tail 
of  popular  goods.  This  season  has  seen  a  good  run  on 
Jap  silks  with  the  same  result.  Strenuous  competition 
to  catch  the  demand  of  the  retailer  has  knocked  prices  to 
a  point  where  quality  is  out  of  the  question.  Thin,  gauzy, 
unwearable  goods  may  sell,  but  ultimately  spell  ruin  to 
the  retailer.  Quality  is  always  remembered  longer  than 
price  by  the  average  woman,  and  once  cheap  Jap  silks 
have  entered  her  catagory  as  unsatisfactory,  she  is  in- 
clined to  in  future  taboo  all  Japs.  The  trade  is  familiar 
some  two  years  ago  with  a  similar  occurrence  in  taffeta 
silk  waists.  The  cheapening  process  forced  the  price  to 
below  $2.50  and  had  the  effect  of  killing  the  material  for 


a  season,  in  fact  it  is  only  now,  with  the  introduction  of 
the  soft  finished  goods,  necessitating  high-priced  goods  in 
taffetas,  that  their  popularity  has  returned,  ensuring  them 
a  sound  position.  Unless  retailers  realize  it  is  to  their  own 
interests  to  sell  high-class  goods  in  Japs,  the  same  con- 
dition as  in  taffetas  is  likely  to  occur.  Manufacturers 
are  bound  to  supply  these  cheap  goods  if  retailers  insist, 
and  while  a  certain  small  clientele  demand  such  goods, 
the  vast  majority  of  the  retailer's  trade  is  willing  to  buy 
good  goods.  When  Japs  are  sold  as  low  as  $1.50  it 
eliminates  profit  and  is  derogatory  to  the  best  interests  of 
the  trade .  In  Spring  materials  manufacturers  are  attend- 
ing to  high-class  goods  and  it  is  trusted  their  endeavor  to 
put  the  business  on  a  high  level  will  meet  the  support  and 
approval  of  the  trade. 


NEW  YORK  TRADE. 

A  prominent  manufacturer  who  keeps  in  close  touch 
with  New  York  markets  had  the  following  to  say  in  regard 
to  trade  conditions  there:  "The  manufacture  of  waists 
in  New  York  is  in  the  hands  practically  of  three  or  four 
large  concerns,  with  innumerable  small  firms  constantly 
encroaching  upon  the  field.  The  result  of  these  small 
firms  in  the  field  has  been  an  overproduction  which  has 
demoralized  the  trade,  forcing  large  dealers  to  slaughter 
desirable  materials  and  designs.  Fall  outlook  is  none 
too  good  as  most  retailers  must  be  loaded  with  Summer 
lines  and  an  indisposition  to  place  assorting  orders  must 
be  felt." 


GOSSIP    OF    THE    TRADE 


HENRY  J.  SIMS  &  CO.,  Montreal,  dealers  in  hats  and 
furs,  have  dissolved  partnership;  business  continued 
by  H.  J.  Sims,  style  unchanged. 

Charles  Lunn,  jobber  in  dry  goods,  Winnipeg,  has  as- 
signed to  John  W..  Lord. 

P.  H.  Lechtzier,  dry  goods  merchant,  Winnipeg,  has 
sold  out  to  Morris  Halter. 

Eugene  Viau,  dry  goods  merchant,  Montreal,  is  adding 
boots  and  shoes  to  his  stock. 

II.  Gilmore,  Carberry,  Mam,  dealer  in  dry  goods, 
clothing,  etc.,  has  suffered  loss  by  fire. 

The  Geo.  II.  Rodgers  Co.,  dry  goods  merchants,  Win- 
nipeg, have  sold  out  to  Chisholm  &  Mackenzie. 

The  estate  of  Robt.  Barrett,  dry  goods  merchant,  Port 
Hope,  Out.,  is  advertising  the  business  for  sale. 

The  Canadian  House  Furnishing  Co.,  Ottawa,  dealers 
in  dry  goods,  clothing  and  furniture,  are  adding  stoves. 

The  Eureka  Woolen  Mfg.  Co.,  Eureka  Mills,  N.S.,  has 
reopened  for  the  manufacture  of  Dlankets  and  cloths. 

George  Younger,  dry  goods  merchant,  Moncton,  has 
moved  his  store.     The  new  premises  are  very  attractive. 

Stanley  Mills  &  Co.,  dry  goods  merchants,  Hamilton, 
have  celebrated  their  first  anniversary  in  their  new  store. 

R.  D.  Fairbairn,  Limited,  Toronto,  have  bought  the 
ladies'   neckwear  department  of     the   Ontario  Neckwear 

Co. 

The  Helena  Costume  Co.,  London,  Out.,  held  their 
annual  picnic  at  Port  Stanley.  The  day  was  very  pleas- 
antly  spent. 


The  Excelsior  Shoe  Co.,  Iroquois,  has  gone  into  liqui- 
dation. Assets  are  said  to  be  $28,000  and  the  liabilities 
much  larger. 

Summers  &  Orrell,  Vancouver,  B.C.,  have  closed  out 
their  entire  business  save  the  manufacturing  branch,  on 
account  of  ill-health. 

The  annual  picnic  of  the  Imperial  Dry  Goods  Co.,  Win- 
nipeg, was  held  to  Winnipeg  Beach.  A  special  train  car- 
ried the  300  employes,  where  a  very  enjoyable  afternoon 
was  spent. 

The  Oriental  Silk  Co.,  Montreal,  are  entering  upon 
the  manufacture  of  colored  sewing  silk,  which  they  will 
be  offering  shortly  to  the  trade.  They  have  for  some 
time  been  manufacturing  black  sewing  silk  very  success- 
fully. 

Messrs.  J.  E.  Hales  &  Co.,  vVolfville,  N.S.,  have, 
owing  to  the  demand  for  space,  due  to  increasing  business, 
erected  an  addition  of  two  storeys  to  their  large  building, 
giving  them  a  floor  space  of  20x60  on  each  storey.  They 
speak  favorably  of  prospects  for  .ball  business  in  the 
Annapolis  Valley. 

The  Winnipeg  branch  of  the  Kyle,  Cheesebrough  &  Co., 
wholesale  laces,  silks,  ribbons,  velvets,  velveteens,  blous- 
ings  and  neckwear,  have  found  that  their  present  accom- 
modation is  inadequate  to  their  requirements  for  the 
handling  of  their  extensive  western  trade,  and  will  now 
move  to  the  second  floor  of  the  same  building  (Bullman's 
Bros,  block)   October  1st. 
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SHIRT  WAISTS 

. AND . . 

SHIRT  WAIST 


SUITS 


WRITE     US 


the  Mcelroy  manufacturing  co. 

i.i  miii  r- 

47  SI.VtCOE   STREET 

TORONTO 


i     I      VANNORMAN 
Prei. 


THE   STANDARD    BRANDS   OF 

LINEN  THREADS 


BARBOUR'S 


FINLAYSON'S 


KNOX'S 


Toronto 


also     DUNBAR'S     and     STEWARTS. 

Always  reliable — You  might  as  well  have  the  BEST. 

FRANK  £*  BRYCE,  Limited 


■VIOIMTREAI- 
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We  shoWToT  Ffcfl^flTe  kind  of  goods  that  bring  business  to  you, 
as  well  as  to  us.  Styles,  prices  and  all  the  essentials  of  quick  sellers, 
profit  bearers,  and  pleased  customers.      What  more  is  necessary  ? 

See  our  samples  if  you  have  not  already  bought  from  us. 

We  want  your  trade,  that's  why  we  advertise. 


T"  Merchants'  Mantle  Manufacturing  Co. 


LADIES*    READY-TO-WEAR 


Limited 


36  WELLINGTON  ST.  E.  and 
I,  3,  5  LEADER    L4NE. 


Coats,  Costumes  and  Skirts. 

TORONTO,  Canada. 


SHIRTS 

■for 

the:    rviEzrsi 

The   change  of   one  letter  represents  our  two  great  selling    lines. 

Our  SKIRTS  and  SHIRTS  for  Spring  1Q05  and  Fall  sorting 
will  be  found  new  and  up-to-date  in  every  respect.  A  POPULAR 
SELLER  at  a    POPULAR    PRICE,   with  a     POPULAR    PROFIT   for 

the   dealer 

If   our   representatives  do  not  see  you  shortly,  let   us  know. 


646  Craig  Street 


THE 

EMPIRE 

MANUFACTURING 

COMPANY 


Montreal 
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THE  OUTLOOK. 

EPTEMBEH   s,ts     the   opening   up 
o!  tin'  hi, hi  1 1  .•iii-  iM   Pall  in  bhe 
cloak   and   suit   department,    and 
buyers   who  are  In   town   for   the 
milliner)   openings  are  also  look 
mil;  up  the  later  novel  I  ies  of  the 
i&%\\  >*^V^*i2/    A?)         eason  —  novelties    thai     alwa] 
s*^*~        ^fTci        make  their  appearance  jus!  aboul 
this     lime   of    (lie    year       The   .mI 
vent  of  the  buyers  to  the  markel 
is  nut  hi  such  moment   bo  tin-  cloak  manufacturers  as  it 
is  in  some  branches  ol  the  dry  goods  trade,  as  the  greal 
bulk  nf  the  buying  is    done  on  the  road,  yel  ,i  visit     to 
""''''  showr s  is  not   withoul   interest,  as   their  whole 

line   is   now   on    show,   as   well   ,,s  a   lew    choice   specials  that 
'•ni    tin-   ultra    novelties  of   the   season. 

The  advance  trade,  on  the  whole,  has  been  verj    prom 

isinp,   anil      large      orders      have  come      in    from    the    west 

There  is  complaint  in  some  quarters,  however,  of  a  besi 
tation  in  placing  orders  in  Ontario,  due,  it  is  felt,  to  no 
lack  of  faith  in  the  styles  put  on  the  market  Ibi  Kail 
hut  owing  to  accumulations  of  stock  left  over  from  last 
Winter  and  Spring,  which  did  not  move  on  account  ol 
weathei  conditions  Merchants  in  tins  predicament  an 
purchasing  limited  quantities  of  new  goods,  to  help  them 
to  work  oil  these  accumulations,  and  their  stocks  will 
have    to    be    considerahlv     lightened    before    thej     can    come 

into  the  markel  w  ith  anj    freedom. 

It  will  need  extra  effort  and  extra  push  on  the  part  ol 
the  retailer  to  gel  out  these  goods,  and  lor  this  reason  - 
early  retail  Bhowings  are  sure  to  he  the  rule  The  mei 
chant  will  strive  to  create  an  interest  as  early  as  pos 
Bible  and  to  waken  up  the  buying  instinct,  so  that  each 
purchase  may  create  room  for  a  new  instalment  lor  the 
regulai    season's  husiness. 


on    IbeSe    sleeves    is    now     pushed    above    the    elliow  .    .Hid  end. 
With    a    deep    i  nil    o|     II  ills    heloW  . 


SLEEVES. 

WHEN  there  ate  changes,  or  bints  ol  a  change,  the 
sleeve  is  the  first  place  where  Dame  Fashion  gets 
husv  It  is  .1  f,ii  crv  from  the  ample  sleeves  oi 
our  Summer  frocks  to  the  straight  plain  affairs  with  ,i 
Raring  cuff,  th.it  are  shown  in  the  Dinctoire  modes  that 
Paquin  and  the  other  Paris  fashion  makers  are  advocat 
Ing  now. 

Paquin   was   the   promoter,   it   is  said,   of   the  drooping 
shouldered    [830   modes,   and    he   is   now   held    to   be   respon- 
sible for  the     launching  of    the  threatened    Directoire  re 
vival      These  Directoire  sleeves  lit  snuglv  though  not    too 
closely,  <ind  end   with  a   broad,   flaring  cuff  and   frills    ol 

\ -.  vet  lew  of  these  sleeves  have  beet;  seen,  hut  ,i  I 
readv  the  tendency  is  felt  in  the  plainer  sleeves  shown  on 
the  late  coat  and  suit  models,  and  in  the  return  to  the 
broad-shouldered  effect  Sleeve  Nos  l  I  and  15,  though 
not  in  true  style,  show  its  Influence,  while  No  it  i> 
taken  from  the  Louis  stvles  \,,  1 1,  is  seen  on  some  of 
the  plainer  blouses,  while  Nos.  II,  12,  13  and  1*  are  all 
popular    stvles    foi   reception    and    di  vns.      The   puff 


SEPARATE  SKIRTS. 

all]     well     foi 
till. 

•  Mil  has  something  i"  do  with  it .  and  .ii  o 
that  shirtwaist  suits  in  hem  materials  do  not  take  The 
skirts  are  much  in  the  same   it  \  le  a  i   tbo  le  foi 


CJ  EPARA1  E     kn  '  i   have     old     exi  eptiona 
^     this   Fall        \o  •doubt     the     facl    thai 


Artistic  Gown  of  crepe  de  chene,  showing  the 
fashionable  mode  of  gaugeing  in  Pans. 


various  pleated  effects.     The>   define  the  waist    and 

and    from    there      they    widen    down       There    is   no    lb 

the  skirts  as  now   made,  and  as  much   width   is  introduced 

as   is  consistent    with    the   price  of    the   skin 

\..     B   and   !l   are  fairlv    typical   of    'he  Mo 

in  i^  a  separate  skirt  in   voile,  01   in  or  other 
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similar  material.  The  front  panel  and  short  yoke  is 
edged  with  a  fancy  hraid,  and  the  material  is  shirred  onto 
the  yoke. 


THE  COAT  FIELD  FOR  FALL. 

AT   this   time  of  the  year  there  is  always  a  great  deal 
of  interest  displayed   in    the  separate  coat  question. 
"Have  wo  gotten  hold  of  the  right  idea  ?"   is  what 
troubles  buyer  and     manufacturer     alike  until   the  retail 
season  gets  into  full  swing. 

In  the  January  number  of  The  Review  what  would  be 
the  coat  for  Fall  was  outlined— that  is,  the  coat  that 
would  be  the  popular  seller— the  one  on  which  the  sea- 
son's profit  would  be  made  ;  and  ,in  spite  of  talk  of  other 
novelties  and  shapes  The  Review  sees  no  reason  to  go 
back  on  the  style  chosen  last  January.  The  Canadian 
manufacturers  have  all  put  this  coat  on  the  market,  of 
course  embodying  in  their  several  lines  special  and  indi- 
vidual conceptions  of  the  central  idea.  Evidently  buyers 
have  been   well     satisfied  as  to   the     possibilities  of  this 
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Tourist  Coat — Shown  by  John  Northway  &  Son. 


This  coat  will  gain  added  popularity  from  the  fact 
that  in  general  shape  it  has  much  in  common  with  the 
Louis  and  Directoire  shapes,  that  are  the  highest, expres- 
sion of  the  changing  styles,  and  it  would  seem  as  though 
the  whole  trend  of  Fashion  is  in  this  direction.  On  the 
authority  of  the  head  of  one  of  the  most  exclusive  ladies' 
tailoring  establishments  in  Toronto,  it  is  stated,  that 
the  "smart  set"  are  ordering  for  Fall  short,  close-fitting 
coats  in  plainly  tailored  styles  ;  and  this  coat  in  lighter 
cloths  and  with  suitable  modifications  is  sure  to  appear 
in   the  Spring   lines. 

Fashion  never  stands  still  ;  it  is  always  adding  or 
modifying  something  in  some  manner,  and  these  tenden- 
cies are  already  at  work  on  the  Fall  coat.  There  are 
changes  seen  in  the  sleeve — the  fullness  is  creeping  up  the 
arm,  and  while  the  coat  shown  as  No.  6  is  right  in  line, 
the  sleeve  in  the  suit  No.  4  is  more  in  accordance  with  the 
latest   ideas. 

Military  styles  are  gaining  ground.  This  means  the 
passing  of  the  drooping,  and  a  return  to  the  broad- 
shouldered  effect,  and  also  the  cropping  of  the  cape. 
Many  buyers  will  be  glad  of  this  news,  as  they  contend 
that  a  cape  is  out  of  place  on  a  short  coat.  The  belt  is 
optional,  and  coats  are  equally  smart  either  with  or 
without. 

"The  marked  characteristics  of  the  month  that  is  pass- 
ed in  the  American  market"— to  quote  from  an  exchange, 
"is  the  development  of  the  tourist  coat  and  the  intro- 
duction of  the  dolman  type  of  garment."  The  Yankee 
manufacturers  are  expecting  to  do  a  good  business  this 
Autumn  with  the  tourist  coat,  and  are  showing  it  in  a 
great  variety  of  styles.  This  coat  will  be  taken,  to  a 
certain  extent,  by  the  city  trade  in  Canada,  and  most 
buyers  will  have  a  few  to  show,  if  only  to  demonstrate 
that  they  keep  in  touch  with  the  latest  novelties.  Co- 
verts, mannish  mixtures,  tweeds,  and  plain  cloths  are 
used  for  the  tourist  coat,  both  as  a  separate  garment 
and  for  the  suit. 

The  separate  coat  is  generally  about  40  or  45  inches, 
and  for  the  walking  suit  the  coat  is  30  inches,  or  per- 
haps a  little  shorter. 

The  suit  with  the  tourist  coat,  in  the  shorter  lengths, 
is  favorably  considered,  as  it  embodies  many  of  the  points 
that  made  the  Norfolk  popular. 

The  dolman,  the  wing,  the  Garrick,  etc.,  are  all  differ- 
ent forms  of  the  same  idea,  which  is  one  that  has  only 
come  to  the  front  in  the  last  few  weeks, though  a  tenden- 
cy towards  a  wrap  of  this  nature  has  been  noticeable  for 
some  time.  The  exclusive  furriers  were  the  first  to  intro- 
duce the  style,  and  for  this  season  at  any  rate  it.  would 
seem  that  dolmans  will  he  found  only  among  carriage  and 
theatre  wraps.  Those  shown  by  Canadian  manufacturers 
have  a  sleeve  in  addition  to  the  cape.  No.  7  is  one  style 
of  the  tourist  coat  made  in  black  melton  and  skeleton 
lined. 


coat,  for  advance  sales  have  been  very  large,  and  this 
coat  has  been  taken  up  by  the  retail  trade  in  a  manner 
that  shows  a  perfect  reliance  on  the  exactness  of  judg- 
ment and  the  sound  basis  on  which  the  forecast  was 
made.  Coats  in  the  same  style  are  now  being  shown  and 
designated  as  "sure  winners"  by  the  Yankee  manufac- 
turers. 

There  are  other  styles  that  will  sell  well,  particularly 
in  the  more  extended  market  to  the  south  of  us,  yet  the 
demi-fitted,  box-fronted  coat,  in  lengths  from  26  to  28, 
or  perhaps  a  little  shorter,  is  looked  upon  as  the  leading 
coat  for  the  Fall  and,  Winter  of  1904-5. 


FALL  SUITS. 

IT  is  a  decided  change  from  the  he-f  rilled  and  hc- 
llounced  gowns  worn  this  Summer  to  the  severely 
plain  lines  of  the  tailored  suits  shown  for  Fall. 
Buyers  cannot  complain  that  faulty  iines  arc  hidden  by 
elaborate  trimming  schemes.  All  the  trimming  that  is 
allowed  on  the  Fall  suits  is  just  a  touch  of  braid— gener- 
ally soutache—  and  plainly  covered  cloth  buttons,  either 
to  match  or  of  silk  the  same  color. 

Workmanship   will     count     for     much  on   these   plainly 
tailored   suits,   and     careful  cutting   and   finishing   will   be 
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Practical  Knowledge  Counts. 

We  are  practical  cloak  and  suit  makers, — know  how  to  build 
garments  from  sponging  to  finishing.  The  result  is  that  in 
our  line  you  find  garments  that  not  only  sell,  but  give  absolute 
satisfaction  to  the  WEARER,      This  aids  you  to  hold  trade. 

We  have  prepared  for  a  heavy  Fall  and  Winter  business,  and 
can  assure  our  patrons  of  prompt  and  proper  deliveries. 

Styles  That  Are 
Distinctly  Different 

ARE  WHAT  WE  OFFER— N OT  THE   CONVENTIONAL 
HACKNEYED  DESIGNS  THAT  YOU  SEE  EVERYWHERE 

All  our  goods  are  made  after  the  latest  New  York,  Berlin  and 
Paris  ideas,  remodeled  and  varied  to  suit  the  Canadian  trade. 

Our  Reputation 

for  stylishness  and  for  quality  is  well  founded  upon  successful 
past  achievements,  and  is  a  perfect  guarantee  of  our  ability  to 
serve    you    well. 

SEE  OUR  SUITS  and  COATS,     NONE  LIKE  THEM  IN  ALL  THE  DOMINION. 


WALDMAN  ®>   SOMMER, 

513-515  St.  Paul  St.,  Montreal. 
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the  rule.  "The  safe  suit,"  as  one  manufacturer  aptly 
put  it,  is  some  form  of  the  class  shown  in  No.  4,  with 
some  form  or  other  of  the  pleated  skirt  in  walking 
length.  In  fact  the  walking  length  is  the  universal  skirt 
length  now. 

No.  3  shows  a  misses'  or  young  woman's  suit,  with  a 
coat  that  is  of  a  more  fitted  style  of  the  "tourist,"  and 
is  a  garment  that  is  likely  to  take  with  the  trade.  No. 
5  shows  a  more  dressy  elaboration  of  the  walking  suit 
idea. 

No.  1  is  a  Paris  model  in  broadcloth,  and  this  and 
No.  2  are  shown  with  the  idea  of  noting  tendencies,  such 
as  the  shape  of  the  sleeves,  the  rounding  of  the  corners  of 
the  coat  in  front  and  the  vest,  revers,  etc.,  as  well  as  to 
show  thai  the  plain  tailored  idea  is  just  as  marked  in  the 
exclusive  styles  as  in  ready-to-wear  lines. 

Vest,  effects  are  growing  in  favor,  for  not  only  do  they 
add  a  novel  touch  to  the  suit,  but  they  are  also  excellent 
aids  to  lit  ting  if  around  the  waist.  Men's  vestings  are 
used,  and  also  plain  cloths  in  contrasting  color,  or  in  a 
color  matching  the  trimmings,  and  there  are  great  possi- 
bilities for  the  clever  designer  in  this  vest  idea. 

A  smart  suit  made  by  one  of  our  Canadian  firms  was 
of  navy  serge,  and  the  coat,  which  was  quite  of  mannish 
cut,  had  a  vest  of  navy  and  red  vesting.  Another  seen 
was  of  tweed  with  a  red  fleck,  and  the  vest,  which  was 
double-breasted,  was  of  red  broadcloth. 

Blouse  effects  are  sparinglv  shown.  "They  may  do 
for  indoor  wear  in  thin  materials,  but  are  no  good  for 
the  general  trade,  and  we  won't  touch  them,"  was  the 
verdict,  of  one  manufacturer.  In  this  class  of  suit,  which 
has  only  a  limited  sale  in  Canada,  the  skirt  that  lies  two 
or  three  inches  on  the  ground  all  round,  or  perhaps  a 
little  longer  at  the  back,— known  as  the  "bobby  train," 
is  shown,  but,  it  is  onlv  a  few  stores  that  show  if,  and 
the  generally  accepted  skirt  is  the  walking  length. 


UNDERSKIRTS. 
npHOUGH  elaborate  and  high-priced  lingerie  skirts  sell 
well,  there  does  not  seem  to  be  from  the  medium 
trade  a  corresponding  demand  for  dainty  silk  skirts, 
and  there  is  a  good  deal  of  educational  work  to  be  done 
by  the  skirt,  department  before  this  branch  is  put  on  a 
proper  basis.  Many  very  low-priced  skirts  are  selling 
that  cannot  possibly  give  satisfaction.  The  trimmings 
and  general  get-up  of  the  skirt  is  necessarilv  on  skimpy 
lines,  and  for  this  cause  they  do  not  give  the  proper  set 
to  the  over-skirt. 

The  buyer  of  this  class  of  skirt  would  be  on  a  deal 
safer  ground  if  he  was  handling  a  stylish  and  well  cut 
tafietine  or  some  other  good  -cotton  fabric,  whose  wear- 
ing and  other  qualities  would  be  double  that  of  a  cheap 
and  flimsy  silk. 

The  imported  skirts  show  many  devices  for  leaving 
the  waist  line  clear.  One  has  a  narrow  yoke  of  China 
silk  that  is  intended  to  fasten  to  the  edge  of  the  corset  ; 
indeed  all  the  new  samples  show  the  same  snug  fit  over 
the  hips,  and  the  salespeople  in  the  best  New  York  stores 
are  advising  their  customers  to  adjust  the  skirt  well 
down  over  the  hips,  and  not  to  draw  it  closely  up  into 
the  waist  line,  as  it  has  been  worn.  The  small  round 
1830  waist  and  the  still  newer  Directoire  modes  require 
that  the  hulk  of  the  skirt  shall  be  placed  as  far  down 
;is  possible.  In  the  better  grades  pleats  are  used  in  pref- 
erence to  the  drawing  suing. 

Some  of  the  extreme  styles  in  skirts  have  a  hustle 
effect  made  of  taffeta  ruffles  across  the  back  gore,  and 
another  new  petticoat    had    these   ruffles  running  down   the 


back  breadth  to  meet  the  circular  knee  flounce.  Every- 
thing possible  is  done  to  emphasize  the  flare  and  to  give 
a  full  effect  around  the  feet.  Stiff  canvas,  hair  cloth, 
cane,   featherbone  and   other  devices  are  all   used. 

The  deep  circular  flounce  runs  from  the  knee  down, 
and  in  (lie  newest  models  is  covered  with  small  frills.  A 
style  that  is  new  is  to  make  these  frills  of  plain  or 
striped  or  spotted  silk  alternately.  The  hem  is  often 
corded  to  make  the  skirt  stand  out. 


RAINCOATS. 

PERHAPS  no  branch  of  the  dry  goods  trade  has  made 
more  pretentious  strides  in  the  matter  of  style 
without,  sacrificing  usefulness  than  the  manufacturers 
of  raincoats.  Their  increased  sale  is  the  truest  criterion 
that  the  trade  welcomes  the  setback  given  to  shapeless, 
rubber-smelling  garments  in  vogue  only  a  short  time 
ago.  Manufacturers  report  an  exceptional  Fall  business, 
and  the  cool  wet  weather  of  the  past  month  has  aug- 
mented retailers'  sales,  necessitating  repeats  at  this  early 
date  in  a  few  instances.  Undoubtedly  style  is  playing 
such  a  prominent  part  this  Fall  in  raincoats  that  they 
are  being  put  to  many  other  uses.  Raincoats  are  not 
only  weather  protectors  but  are  gradually  but  surely 
coming  into  vogue  as  travelling  and  carriage  wraps  and 
dust  and   theatre  cloaks. 

Fall  lines,  with  which  the  trade  is  now  so  familiar, 
are  as  varied  in  cut,  style  and  finish  as  the  cloaks.  Both 
short,  and  long  coats,  with  and  without  capes,  form  part 
of  the  line.  Early  selling  would  tend  to  show,  however, 
that  the  long  full-length  coat  to  the  hem  of  the  gown  is 
prone  to  be  the  most  successful.  This  fact  is  proven  in 
the  garments  to  sell  at  all  prices,  with  the  added  feature 
of  the  gradual  noticeable  encroaching  upon  the  styles  of 
cloaks.  The  semi-fitting  coats  with  shoulder  capes  and 
the  belted  backs  are  sure  of  a  sound  reception  in  these 
full-length  garments.  Elbow  sleeves  and  neat  trimmings 
in  self  buttons  serve  to  accentuate  the  style  element. 
Double  and  triple  capes  as  well  as  those  having  a  medium 
collar  and  small  revers  have  all  been  taken,  although  the 
early  demand  at  retail  would  favor  the  capes  giving  the 
desired    broad-shoulder  effect. 

In  materials  and  colors  there  is  a  wide  latitude,  but 
a  successful  business  can  be  done  on  a  few  good  tweed 
effects  in  staple  colors.  These  tweeds  come  in  varied 
beautiful  designs,  and  confine  the  attention  of  a  good 
share  of  the  trade.  Such  colors  as  drabs  and  olives  are 
being  ordered  out  on  repeats,  and  indicate  where  the  run 
will  be. 

Manufactujers  are  forecasting  Spring  styles,  and  just 
as  straws  show  which  way  the  wind  blows,  the  alert  de- 
signer must  adequately  grasp  fashion  modes.  In  conver- 
sation with  a  prominent  manufacturer,  some  interesting 
changes  were  predicted  which  will  be  features  of  their 
lines. 

In  general,  a  better  and  more  expensive  class  of  goods 
was  spokei  of,  in  sympathy  with  the  added  development 
in  style.  Pockets,  which  are  a  boon  to  so  many  women, 
will  still  be  countenanced.  Continuing,  he  said,  "belted 
styles  are  to  remain  good,  with  perhaps  more  of  the  mil- 
itary effect  in  loose  garments.  Any  garment,  that  can  be 
both  loose  and  smart  is  always  in  good  style.  This 
must  be  subjected  to  some  extent  to  the  increased  favor 
given  semi-fitting  coats,  which  all  manufacturers  will 
give  a  prominent  place  for  Spring. 

A  novel  feature  will  he  the  introduction  of  the  shoul- 
der capes  in  added  length,  reaching  in  some  cases  to  the 
waist.       Short     coats,   which   have  had   a  varied  career, 
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"MADE   IN    CANADA." 

Four  of  our  good  styles,  to  retail  at  popular  prices. 
Will  be  pleased  to  send  samples  to  the  trade. 

Returned  return 

mW     S.  FT  McKINNON  2l 
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will  be  prominent,  showing  the  trend  of  copying  cloak 
models.  Such  ligfat-weighl  materials  as  coverts,  in  fancy 
mixtures  and  stripes,  will  be  shown  in  the  popular  shades 
i Ins  Fall,  such  as  grey,  olive  and  blue.  However,  like 
all  women's  garments,  variety  is  the  dominant  note,  and 
vagaries  in  styles  pertaining  to  the  sleeves  and  trim- 
mings  are  intricate  and  require  detailed  attention.  The 
military  effect,  for  instance,  requires  the  use  of  brass 
buttons    and    an    increased   use  of   pipings." 


^ 


SPRING  SKIRTS. 
SHOULD  the  vagaries  of  style  tafce  us  into  the  "Direc- 
O  toire"  period  foi  our  models.  -k'Jts  will  emphasize  a!i 
the  tendencies  apparent  this  season,  ami  there  will  lie 
a  call  tor  breadth,  ami  still  more  breadth.  The  hesitation 
expressed  by  manufacturers  when  rail  preparations  were 
made,  as  to  the  continuance  of  the  tidier  skirt,  must  now 
er,  for  lately  skirts  have  gone  trom  clinging  to  full, 
■•ml  extremely  lull  styles. 

Paquin  lias  been  the  man  behind  tins  skirt  tor  some 
seasons,  and  now  Fenx,  Doucel  and  the  other  autocrats  of 
style  are  chipping  in,  and  skirts  lull  and  unlined  are  to  be 
v.  hat  i-  worn.  The  fullness  starts  from  just  below  the 
hips,  and  is  disposed  in  all  manner  of  pleats.     These  pleats 

Stitched,  but  not  nearly  so  far  as  the  knee,  and  after 
tin.-  stitching  (hushes,  they  hang  full  and  tree.  Hip  yokes 
are  on  many  of  the  Spring  skirts,  and  also  the  pleats  up  to 
the  waist. 

The  latest  skirt  Paquin  has  put  out  measures  eight 
yards  around  the  hem.  and  though,  of  course,  ready-to-wear 
sknts  show  nothing-  like  this  extreme  width,  yet  the  tend- 
ency to  much  wider  skirts  must  be  noted.  Another  point 
must  be  noted,  too  -inure  material  means  higher  price,  and 
if  a  lady  will  have  the  fashionable  skirt,  she  must  pay 
more  for  it. 

The  latest  Paris  skirt  is  only  a  little  gored  around  the 
top,  and  s^t  into  the  band  with  close  pleats  around  the 
The  trout  is  box-pleated.  the  sides  side- 
pit  ated.  and  the  back  set  in  double  box-pleats. 
These  pleats  are  stitched  for  "four  or  rive  inches 
down,  and  then  let  fly  loose.  This  is  not  quoted  as 
a  model  tor  ready-to-wear  skirts,  but  rather  as  the  central 
i.!"a  which  the  manufacturer  has  to  take,  and  modiiy,  ami 
make  practical. 

Another  tendency  to  be  noted  is  that  in  many  instances 
If.  band  is  also  a  belt— narrow  in  most  cases,  and  care- 
fully titled  and  trimmed  to  accord  with  the  suit.  Or  else 
the  belt  may  be  in  a  measure  separate  but  still  form  part 
<  f  the  band. 


MISSES'  AND  CHILDREN'S  WEAR  FOR  FALL. 

A  DEPARTMENT    in    which    the    possibilities    are   not. 
in  111,11,'.  atered  to  as  they  should  he  (though 

there  are   Mgns  of  an    improvement    m   man]    quar 

is    the  one   devoted    to    misses'    afid    children's   outer 
garments. 

The  fact  that  dressmakers  are  none  too  plentiful  these 
ami  that  lew  of  I  hem  care  to  make  children's 
clothes,  is  helping  along  sales  in  this  department,  and 
|nett\  and  practical  stvles  lor  children's  wear  meet  with 
a  read)  sale  For  the  Fall  the  coal  is  of  first  impor- 
tance For  the  child  that  is  between  the  years  of  4  to 
14 — the     loose    bOS   bail,     i  oat     Ulth    elbow     length    cape      is 


first  choice.  Beaver,  kerseys,  zibelines,  and  fancy  camel's 
hair  mixtures  are  all  shown  in  these  coats,  and  rows  of 
braid,  satin  strappings,  and  pipings,  and  fancy  gilt  but- 
tons are  used  as  trimmings.  Some  of  these  coats  are 
belted   in   at   the  back. 

Another  popular  style  bus  the  wing  cape,  coming  from 
under  a  stitched  collar  piece.  This  style  has  a  belt  that 
buttons  in  front  and  passes  through  tabs  on  the  side 
seams. 

Box  modes  retain  their  popularity,  and  some  smartly 
finished  and  shaped  little  coats  are  shown  in  this  stjle, 
both  in  hip  and  three-quarter  length.  They  are  often 
double-breasted  and  frogs  are  used  to  trim  the  fronts. 
The  coat  sleeve  is  seen,  as  well  as  the  bishop. 

Some  smart  coats  for  the  smaller  children  come  in 
dark  silks,  or  in  white  bengaline.  These  ale  pleated  onto 
a  yoke,  Empire  fashion,  and  have  deep  falling  collars  in 
Venetian  point. 

The  sailor  suit  in  serge,  and  flannel,  is  a  stand-by    for 

children   all   the  year  round,   and  some  few  blouse  suits  in 

have  the  skirts  accordion  pleated.     This  style,  how- 

e\er,    does    not    take   as     well    as    the    kilted    or    plain    full 

skirt. 

Suits  all  in  one  piece  and  yet  having  the  effect  ol  a 
blouse  and  .skirt  are  always  well  received.  Square  yokes 
of  tucked  silk,  or  lace  over  a  colored  lining,  are  a  teature 
of  these  dresses.  Lingerie  frocks,  beautifully  made  with 
clusters  of  i ticks,  frills,  and  insertion^  of  lace  and  em- 
broidered, and  with  ribbon-rin  headings,  etc.,  as  trim- 
mings, and  made  of  fine  lawn  ur  muslin  are  shown  for 
party   frocks. 

.Misses'  styles  for  Fall  do  not  so  slavishlv  copy  those 
of  their  elders.  Both  tourist  coats  and  tourist  suits  are 
likelv  steles  for  growing  girls.  Another  good  style  coat 
is  in  hip  and  three-quarter  lengths,  and  has  tuck  seams 
and  a  wing  cape  coming  from  under  the  tucks  and  a 
regulation  sleeve  to  give  the  necessary   warmth. 

Children's  and  misses'  raincoats  are  worthy  of  atten- 
tion, and  so  are  misses'  dressing  saques  and  kiinonas. 


A  RECORD  MOVING 


T 


night  and  at  8  the  next  morning  to  be  settled  in  a 
new  store  is  a  possibility,  as  shown  by  the  firm  of 
James  Stark  &  Sons,  Vancouver,  B.C.  Stock  and  all 
was  moved  and  no  interruption  in  business  was  suffered. 
It  meant  a  great  deal  of  work,  and  a  system  that  had 
to  be  adhered  to  in  every  move,  but  in  little  over  four 
hours  the  transference  was  made,  and  everything  under 
cover  in  the  new  building.  After  the  stock  was  in  place 
a  banquet  was  held  and  toasts  drunk  and  responded  to. 


HISTORIC  WAREHOUSE  GONE. 

The  old  historic  landmark  known  as  Warehouse  \... 
4,  erected  In  the  Hudson  Baj  <  '"..  in  rYinnrpeg  in  the  veal 
18/1,  well  deserves  the  distinction  of  being  one  of  the 
first  warehouses  built  in  the  Province  of  .Manitoba.  Lo- 
cated on  the  banks  of  the  Red  River  slightly  to  the  east  of 
.Mail'  street  bridge  for  the  accommodation  of  the  steam- 
boat trade  on  the  Red  and  Assnnboia  Rivers,  it  has  been 
razed  to  the  ground  to  make  room  for  new  developments. 
but  the  spot  will  always  remind  old  pioi.eeis  of  the 
days  of  the  frontier  life. 
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M.  J.  Taylor  £»  Co. 

30-32  E.  10th  St., 
r"-rl  NEW  VORK,  U.S. 

OSTRICH  PLUMES 

lUiih  Amazon,  French  and  Demi  Plumi 

Feather    Boas,     Stoles,       Pompons, 
and  Novelties 

Writo  for  prices. 


NOR.THWAY  GARMENTS 
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AT    HOME 

during  the  period  of  the  Toronto  Fair  to  Friends  and  Visitors.       You  are  very  welcome. 
We  are  showing  all  the  new  styles  in  Coats,  Suits,  Costumes,  Separate  Skirts,  and  Children's  (jarments. 


JOHN    NORTHWAY   (EL  SON,   LIMITED 

91-93  WELLINGTON  STREET  WEST,      &      j&     TORONTO  \ 
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When  Going  Through  Our  Samples 

BE  SURE  AND  ASK  OUR  TRAVELLERS  EOR 


>*   The  New   >* 


EPELLA 


(Registered   No.  260,901.) 

SILIi    FINISH 


Cadies'  Showerproof  £oat$ 


—now    showing    for 


Early  Spring  1905 


The    nobbiest    and    most  durable   fabric    ever    made. 


FOR    SALE    ONLY     BY 


Brophy,  Cains  &  Co., 

MOITTBEAL. 
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WHAT  MEN  ARE  WEARING. 

FROM  what  the  leading  tailors  say  them  is  a 
tendeni  j  to  cu1  lounge  coats  higher,  and  with 
moii.'  tightly  fitted  backs.  They  are  to  be  of  good 
length,  a  characteristic  which  will  appear  par- 
ticularly strong  in  the  refer.  Quite  a  popularity 
is  greeting  the  double-breasted  lounge  suit. 

In    vests    then.'    is    a   new    material    which    has    a    great 

following.    It  may 

be  described  as 
''hone  y  c  o  m  h 
wool  "  from  lis 
general  effect. 
The  appearance  it 
presents  is  very 
smart  and  the 
variety  of  good 
and  subdued 
shades  adds  to  its 
value.  Many  very 
smart  looking  tat- 
tersalls  are  show- 
ing, and  all  new 
vest  styles  are  cut 
high. 

Overcoats  in 
the  newest  Winter 
styles  are  "  full 
and  skirty  "  with 
close  fitted  backs. 
The  checked  back 
in  reversible  cloths 
is  now  passed 
over.  It  does  not 
show  in  the  present  overcoat  styles,  lining  throughout 
having  superseded  it. 

There  is  nothing  special  to  record  ol  trock  coats,  save 
thai  grey  materials  pre  not  nearly  as  popular  as  they 
were,  black  having  taken  its  place  almost  exclusively. 
Double-breasted  and  long  skirted  patterns  remain  the 
correct  style.  There  was  an  attempt  made  to  work  in  a 
single-breasted  frock,  I  ut  justly  it  me!  with  failure  and 
at  the  present  time  is  unheard  of  save  with  those  who 
were  influenced  into  thai  cut  by  one  m  those  ••new" 
tailors,  and  who  feel  they  cannot  attord  to  throw  a  suit 
over  until   it    is  worn  out  . 

The  morning  coal  lias  attained  a  high  position  in  popu- 
lar favor  among  all  ages  of  men.  it  is  cut  to  tit  will 
into  the  hack  and  the  .-kirts  are  ample.  I* or  a  number  of 
months  this  style  of  c  at  has  been  gradually  working  its 

way  in.  and  from  the  first  received  a  very  good  reception. 
A  mollification  of  it.  called  the  cutaway,  is  used  for  more 
formal  wear,     Many  of  the  leading  tailors  are  making  a 


London  OMice  of  THE  DRV  Gi 


specialty   of  ;i    double-breasted    morninjj     cat.   cut 
double-breasted  reefer,  bul   with  cut  away  skm.->.     There 
is  in  this,  however,  an  incongruitj  that  will  deter  it  from 
any   decided   run. 

Trousers  as  wor >w  are  more  Bightly  than  they  have 

ever  been.  At  the  ankle  the)  are  cut  rattier  tighl  hut 
slop,,  gracefully  outward  up  to  the  hips,  where  the)  are 
takes  in  to  prevent  a  looseness  ami  bagginess  that  is 
characteristic  of  the  ''peg  top."  :,  style  svnich  has  never 

become    popular    here,    bul     which     I    am    conversant     with 

through    tourists,    illustrations,   ami    descriptions    in    The 

I  >l  y    Goods    Review    ami   elsewhere. 

A    color  that    has   bad   a   good    run    m    London    is   brown, 
thai  shade  being  used  in  almost  everything  a  man  wears 


The  newest  "  Stipon  "  in  game  feather  tweed,  sketched  tor  The 

Dry  Goods  Review  at  Burberry's,  I  Uym.irket. 

London,  England. 

from  his  slmes  to  his  hat,  and  including  hose,  Buit,  and 
cravat.  It  does  not  stand  the  chance  ot  as  greal  demand 
in  the  Fall  as  it  had  during  the  warmei   months,  hut  many 
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tailors  arc  featuring  it.     Many  of  tue  shades  are  extreme  The   latest   raincoat     for   sporting 

lv  attractive.  W'CJIide  On"  with  talma  shoulders,  and 

Cravats  appear  to  In  departing  a  little  from  the  vivid 
colors  of  the  earlier  season.  During  this  Summer  the;  ■  r»fc.  I  U  R  N  E  D 
lias  been  a  Leaning  towards  such  conspicuous  things  as 
reds,  greens,  purples,  bright  blues  and  so  on.  Many  of 
the  old  time  fabrics  and  patterns  of  decades  ago  are  be- 
ing revived,  and  arc  accepted  with  ready  willingness. 
Four-in-hands,  Bowing  ends  and  Ascots  arc  all  in  favor, 
the  larger  shapes  suiting  the  wing  collar  which,  is  now  and 
was    last    Spring   the    most    talked   of   style.       It    stands   to 

•   t't •  I <  1  style  was 


purposes 
new  sleev 


is    the 
es   spe- 


SEP  •/  iSQ 


reason,  of  course,  that 
I  he  most   worn  . 


with   the   heat,   tin 


MEN'S  RAINCOATS. 

IN  seeking  the  newest  styles  in  raincoats  for  men,  the 
"Perramus"  proof  goods  of  the  linn  of  Nicholson  ■% 
Co'.,  of  St.  Albans,  England,  and  l.">  Aldermanbury, 
London,  E.C.,  claim  attention,  as  being  things  apart  from 
the  ordinary  waterproof  garments,  and  possessing  a 
smartness  and  other  advantages  that  render  them  at  once 
becoming  coats  for  all  weathers.  Each  coat  is  made  by 
an  expert  tailor  under  the  best  possible  sanitary  condi- 
tions, in  a  new  and  up-to-date  factory,  and  the  designs 
are  on  Cue  very  latest  approved  principles  of  fashion.  The 
goods  are  made  in  the  choicest  shades  of  covert   coatings 


RETURNED 
.  7  19o4 


£fP 


V7  X^JL- 


''  The    Russell,"   shown   by   Nicholson 
&Co. 


and  cheviot  overcoatings,  from  an  all-wool  cloth  that  is 
porus  and  ventilated,  and  yet  so  rainproof  that  a  garden 
hose  turned  on  to  simulate  a  heavy  shower  of  rain  may 
be  played  on  it  for  an  hour  or  more  without  penetrating 
tlie  cloth. 


\/V 


The  GliJe  On."  a  sporting  coat  with  P.  uss.aii  collar,  strap  on 
cuff,  free  action  sletves ;  usually  made  in  drill  cloth. 
Shown  by  Nicholson  &  Co. 


cially  cut  to  give  free  action,  strap-on  cuffs,  a  centre  seam 
and  long  slit,  ami  a  Prussian  collar,  buttoning  close  round 
the  throat,  with  a  hole  and  button  at  the  corners.  It  ;s 
a  capital  coat  for  the  sportsman,  and  is  usually  made  in 
drill   cloths. 

Another  new  raincoat  is  the  "Russell,"  which  has  a 
centre  scam  and  lapels,  square  pockets,  and  overlaid 
seams,  and  is  a  very  smart  model. 

The  variety  in  the  styles  of  the  rainproof  coats  for 
the  new  season  is  immense.  The  "Talma"  coat,  cut  very 
full  and  baggy,  with  a  whole  back  without  slits  or  seams, 
is  a  favorite  with  sportsmen,  who  are  also  provided  with 
shooting  or  driving  capes  and  Norfolk  jackets  of  rain- 
proof cloth,  the  full  capes  having  Prussian  collars,  'fy 
fronts  and  arm  slings;  with  long  riding  coats  with  raised 
seams,  curved  pockets  'r.nd  skirts  cut  full  for  use  in  the 
saddle;  and  with  "Oban"  fishing  coats  of  Harris  tweed, 
cut  baggy  and  with  Talma  shoulders,  giving  complete 
Freedom  to  the  arms. 

For  fashionable  purposes  the  "Duke,"  with  plain 
seams  and  whole  back  with  slits  at  each  side,  and  the 
"Burlington"  coat  are  great  favorite:..  The  latter  is  cut 
Fairly  full  and  easy,  with  3-ineh  cuffs  sewn  down  on  the 
sleeves,  a  front  yoke  and  top-sleeve  cut  in  one  piece,  a 
hack  yoke  and  underside  sleeve,  and  perpendicular,  s'it, 
side  pockets. 

Those  are  some  of  the  leading  styles  in  rainproof 
coats,   but    the   "Beaumont"   is   another   favorite   model. 
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Manufacturers 


TPADr       M»»» 


LEADING  SHAPES 


The       1V*..1<   ii   Powell" 
Lock  Front.     All  Depths. 


Factories: 

London,  England. 
Londonderry,   Ireland. 


The   "Nobleman" 
All  Depths. 


16  MOOR  LANE, 

LONDON,  E.  C,  ENGLAND. 


The    "Dominion' 

All  Depths. 


Agent: 

James   Cilmour, 
205  Coristine  Bldgs., 
Montreal. 


Small  social  orders  of  collars  to  pattern,  etc.,  can  be  made  and  sent  off  by  post  within  seven  days  of  receipt  oi  order. 


RAINPROOFS 


Buyers  who  want  reliable 

Goods  should  ask  for 
those  proofed  by  the 


Co.,  Ltd. 


EC?TradfMark\ 


and  stamped 


PROOFED  3V 


The  "Cravenette"  Co.,  Limited,  affix  their  stamp 
only  to  such  goods  as  are  suitable  in  quality  for  Rain- 
proof purposes. 


Therefore,  this  stamp  is  a  guarantee  not  only  of 
Rainproof  properties,  but  also  of  the  quality  of  the 
material. 


The  "Cravenette"  Co.,  Ltd.,  Bradford,  Proofers  to  the  Trade. 
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ll  is  eui  with  a  broad  strap  down  the  centre  of  the  back 
and  a  narrower  strap  over  the  shoulder  and  down  the 
sleeve,  and  is  altogeth  >r  a  very  fashionable  coat.     So,  too, 

is  the  ''Heath."  with  overlaid  seams,  stitched  broad,  t lie 
back  having  a  centre  seam  with  a  long  slit. 

A  shorter  coal  is  the  "Chesterfield,"  with  plain  seams 
and  square  pockets,  the  back  being  whole  or  cut  with  a 
centre  slit;  and  the  "Albemarle"  is  another  very  good 
coat,  with  three  outside  square  pockets  with  flaps;  a  full 
skirt,  and  Gordon  cuffs.  The  Nicholson  &  Co.,  raincoats 
not  only  afford  perfect  protection  from  rain  but  are  com- 
fortable overcoats  lor  fine  days,  and  give  the  greatc-d 
satisfaction   lor  either  purpose. 


MENS  FURNISHINGS. 

IT  was  an  interesting  visit   I  paid  a  few   days  ago  to  the 
London    warehouse    of    Welch,    Ajargetson    &    Co.,    in 
Moor  Lane,  to  be  shown  the  samples  tor  the  Spring 
and  Summer  trade  of  1905,  that  are  now  being  shipped  *o 
Mr.   .1.   Gilmour,  their  Canadian  agent. 


London     Fashions — The   latest   style  in    fur-lined   coats,   showing   the 
loop   buttonhole. 

Drawn  for  the  Dry  Goods  Review. 


London    Fashions — Lounge  suit  with  close  fitted  back  and  fuller  length. 
Drawn  for  the  Dry  Goods  Review. 

On  entering  the  building  1  was  at  once  struck  with 
the  handsome  appearance  of  two  large  upright  show 
cases,  most  tastefully  dressed  with  belts,  braces,  ties, 
mufflers,  etc.  Upon  enquiry  1  found  these  two  cases  were 
awaiting  shipment  to  youth  Africa,  to  be  shown  at  the 
Cape  Exhibition.  Amongst  other  things  exhibited  were 
four  large  printed  twilled  silk  handkerchiefs  which  were 
shown   in   the  exhibition  of   1S.">1    in   London,  and  some    if 
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Ihe  "lil  blocks  used  in  printing  these  handkerchiefs  were  a-*  yet,  bul   the}    will  undoubtedly   make  their  appeal 

also  exhibited.     Bide  bj  aide  with  the  tiog  ol  to-day,  made  before   long.     The   noticeable   thing  aboal    the   mat 

of  most  beautiful  materials,  were  four  of  the  old  original  was  the  range  ol   bright  and  very  decided  colors.     G 

Btock  ties  of  nearlj  a  centui-j  ago.    One  ol  them  I  noticed  and  black  are  beginmng   to  recede,  and     ties     of  almost 

was  stamped  "Welch,  Margetson  &  Co.,  Makers  to  Wil  everj  Inn- an-  coming  forward.     Another  noticeable  thinu 

ham   »».  was  thai   figured  satins,  that   have  nol  been  in  vogue  for 

I  pon  going   into  the  tie  department,   i    was  Bhown  .1  seven  or  eighl  years,  are  now  «■ ing  in  again.     Besides 


-A 


l-Dndon   Fashions— The     Bond  street  form'    in  winter  overcoats,   made 
of  dark  grey  cloth,  and  lined  throughout 

Drawn  for  the  Di:\  Doom  i:rvi>» 


wonderful  variety  of  lie  materials.  Ihe  ties  themselrss 
did  inn  differ  much  in  shape  from  whal  we  are  at  present 
wearing;  the  shapes  most  notice*'  were  the  1  i-'J  inch  nat- 
ron Derby,  ami  the  1  1-2  inch  Oxford.  There  was  also 
the  silk  Derby  with  very  wide  enas.     It  might  be  men- 


g  ... 


London  Fashions— Golf  suit  in  g  mefeather  tweed,  showing  in  detail 
the  chief  points  in  the  correct  sporis  costume,  also  the  new  leather 
anklets,  as  built  by  the  smart  sporting  tailcrs. 

Drum  for  1  h<    DB1    OOODR  BjVlMH 


pure  s'lk   Barathea  I  noticed  Bome  excellent   I. >< >k i n _ 
terial  called  Rep  Cloth  with  white  ami  colored  figures.    \ 
peculiarity  of  tins  weave  was  thai  formerly  one  could  only 
get  it  with  a  black  figure,  but  now  it  i>  possible  to  procure 


tioned  just   here  that   there   is  a   feeling     now  for  wider      white  or  colored  figures  as  desired,      the  manager  of  this 
Derbys  than  formerly.     The  wider  ties  are  not  being  mid      deportment,  who  was  naturally  proud  of  an  -ample- 
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marked  Bomewhal  Bigniflcantlj  thai  there  was  no  Qerman 
stuff  in  tlic  whole  eolleetion. 

Chatting  with  the  manager  of  the  collar  department,  I 
found  thai  be  had  ever)  confidence  in  double  collars  from 
I  i  2  inch  in  3  inches  deep,  which  shil  hold  and  will 
continue  t"  hold  their  place  for  Bome  time  to  come.  Wing 
collars  with  round  corners  are  Belling  Bomewhat,  bul  the 
double  collar  undoubtedly   remains  the   favorite. 

I  .;i«  the  full  range  of  Bamples  of  shirts  tor  the  Spring 
trade,  also.  For  the  Spring  and  Summer,  naturally,  the 
tunic  Bhirl  was  given  preference,  and  the  designs  were  in 
everj  case  striped.  \  Little  point  noticeable  in  this  con- 
nection is  thai  when  the  shut  is  made  simply  with  a  wrisl 

hand,    the   stripe    runs    round    the      wrist,    hut    in    all    cases 

where  the  shut   was  provided  with  a  dressed  cuff,  either 

attached  or  separate,  the  stripes  run  the  reverse  way. 
Shuts    of    net     (mesh)     material    have      up    to    the    pre  sen  I 

been  almost  entirely  manufactured  tn  white,  bul  I  noticed 

some  beautiful  patterns  in  colored  net,  which  are  hound 
to  be  very  popular  nexl  season.  these  colored  nets  were 
also  in  fancy  stripes,  mostly  olues  and  heliotropes.  This 
has  been  a  record  year  for  fancy  Manuel  shirts,  the  pat- 
terns are  so  much  more  tasty,  that  men  who  arc  particular 
in  matters  of  dress  do  not   mind  showing  a  portion  id'  the 

shirt  between  the  waistcoat  and  collar.  As  a  rule,  how- 
ever, the  waistcoats  are  cut  so  high  thai  the  shirt  fronl 
is  almost  completely  covered.  1'or  country  wear  flannel 
collars  to  match  the  whirls  are  also  supplied.  In  white 
dress  shirts  1  noticed  that  the  coal  shirt  was  beginning  to 
take  a  place.  It  has  taken  a  long  time  lor  men  to  make 
up  their  minds  about  the.  shirt  cut  to  the  coat  pattern, 
opening  all  the  way  down  the  front,  but  alter  years  of 
deliberation  the  idea  si  ems  to  have  been  accepted,  and 
quite  a  number  of  shirts  are  being  made  this  way  now. 
They  are  chiefly  for  dress  wear,  for  putting  it  on  over  the 
head  is  avoided,  and  there  is  not  so  much  gaping  while 
being  worn.  Dress  shirts,  as  a  rule,  seem  to  have  holes 
for  one   stud    only.      Since    the    linen    manufacturers   have 

conducted  several  prosecutions  against  those  who  sold 
imitations  as  pure  Imcn.  there  has  been  a  tendency  on  the 
part  id'  particular  buyers  to  have  all  linen  shirts,  and 
while  they  are  somewhat  more  expensive  than  the  ordin- 
ary articles,  they  are  beginning  to  sell  very  satisfactorily. 
I  saw  some  plain  front  tunic  shirts  in  linen,  also  some 
pleated  tunics,  the  latter  being  most  tasty  and  dressy. 
1  was  informed  that  the  pleated  tunic  was  being  worn  no! 
a   lit  tie   for  dress  purposes 


SANITARY   WEAR. 

rpil.\T  it  is  possible  to  be  healthful!)  ami  well  dn 
1       at  one  and  the  same  time  ha-  been  proved  beyond 
doubl  by  the  Jaeger  Company,  lor  a  \i-n  i"  an)  of 
the  numerous  establishments  where  a  representative  Btock 

of    their   sanitai\     WOoldn    - I-    IS    l.epl    will    -.how    al 

the  beautj   ami  elegance,   i aterial   and   shape,  of  the 

Jaeger  wear  which  long  ago  won  a  name  for  unsurpu 
h\ gienic  excellence. 

The  latest  developments  of  this  well-known  wear  lie 
chief!)  in  (lie  direction  of  wool  taffetas,  wool  cambrics, 
wool  delaines,  and  a  new  lattice  web  woolen,  suitable  for 

blouses,    shirts    and       pyjamas,    and      shown    both    m    pure 

white  ami  decorated  with  colored  Btripes.  <  >i  course  the 
pure  wool,  undyed  stockinette  materials,  which  have  besn 
appreciated   for  years,  are  not   a  whil   less  popular  than 

they    were    for    underclothing,    bul     it    I-    the    newer,    u, 

fanciful  woolens,  for  jerseys,  blouses  and  coatees,  thai, 
on  the  even  of  a  new  Beason,  seem  to  call  lor  more  partic- 
ular attention.  The  wool  taffetas  produce  the  most  fash- 
ionable ami  seasonable  i  f  blouses,  and  the  flannel  ranges 
in  fancy  varieties  are  equally  useful.  I'rettilv  colored 
woolen  moreen  underskirts  with  plain  or  fancy  Burfaces, 
self-fitting  stockinette  jerseys,  braided  or  otherwise  trim- 
med, and  sporting  jerseys  of  mixed  wool,  decorated  with 
fancy  buttons,  are  among  the  Jaeger  fashions  jus!  out, 
which  also  include  shower-proof  and  other  traveling 
coats  and  cloaks  for  Autumn  and  Winter  wear,  a  feature 
i<\'  the  wraps  being  the  exquisite  softness  of  the  material, 
especially  that  of  the  fleecy  variety,  of  which  some  of  the 
most  comfortable  deep  capes  and  .steamer  wrap-  with  storm 
e<illars    are    made. 

In  corsets,  too,  the  Jaeger  Company,  are  showing  some 
improved,  comfortable  models  for  the  new  season.  One 
of  the  most  novel  patterns  consists  of  a  bus'  girdle  and 
hips  girdle,  leaving  the  waist  free:  another  corse!  i-  made 
of  straps  of  Jaeger  webbing  with  a   bust   girdle  above; 

and  for  those  who  prefer  them  there  are  closed,  knitted 
corsets  and  woven  corsets,  uiis|  ilfeneil.  and  stitched  cor- 
sets titled  with  "feather-steel-.  '  which  arc  soft,  lighl 
and  pliable,  and  are  specially  protected  agains!   rust. 

The  linn  has  recen  ly  opened  a  depot  foi  the  exclu- 
sive sale  of  Jaeger  goods  at  2,206  m.   Catherine     Btreet, 

Montreal,  and  il  is  noticeable  that  the  taste  displayed  in 
the  designs  and  make-up  of  their  specialties  is  carried 
even  into  the  decoration  of  then-  establishments. 


LADIES*     WEAR. 


THE  FASHION  OUTLOOK. 
A*  Seen  !>y  «  London  NewspajM  r  OoiTMpoiident 


C 


all   browns,  and   many  blue-  have   leiind  the  readiest    favor 
Bo   far. 

The  most  elaborate  ami  expsnsive  furs  are  being  em- 
HECKS  and   cleverly   wrought    mixtures  are   favorite     bellished,  if  such  a  word  is  permissible  when  Bpeaking  ot 

selections   for  the   Autumn   purchases.      Materials   in      „ |    rurs    „;,|,    braid    and    lace.      Only    the    master-mind, 

pronounced  cheeks  have  a  tendency  to  look  heavy,     however,  should  be  allowed  to  determine  h^  use.     Long 


bul    the    latest    tweeds    are    beautifully    lighl    and    graceful 

-t nil's,  ami  lend  themselves  admirably  to  th'  new  tnv?r- 

shape  of  coat    and   eape.      A   mixture  of   brown   ajid 

white,  with  just  a  dash  of  orange,  is  taking  a  foremost 

place  in  favor,  and  there  is  a  new  color  in  mat!  rial  spoken 


chiffon  and  ribbon  stoles,  bordered  with  fur  and  enlivened 
with  lace,  will  be  the  Winter  substitute  for  the  Hat   feather 

stoles  which  fashion  ro  untiringly  favored  tin-  last 

son  . 

Autumnal   millinery   is     delightful.      Hats   are  either 


o\'  as  copper-head,  but  not  yet  named.     Cardinals,  cense,     large  or  small,  for  the  medium  style  ha-  d  no  eon- 
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sideration   ;il    the   milliners'   hands, 
have  created  the  Directoire  hats,  and 
elties  in  the  Autumn  fashions,  mostly 


I  tirecti  uv     dresses 

there  are  many  nov- 

I  rininic  '   with  bird- 
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The  Bexhill,"  unlined,  lapels  faced 
to  edge  with  Victoria  silk  ;  usually 
worn  36  inches  long.  Shown  by 
Nicholson  &  Co. 


cf-paradise  pinnies.  Brown  is  easily  the  favorite  shade 
with  orange. 

Just  for  the  moment  the  high-crowned  chip  hats  are 
considered  first,  but  I  hey  are  becoming  so  quickly  com- 
mon that  their  day  is  certain  to  be  shortened.  Their 
place  will  be  taken  by  fibre-braid  French  hats  upon  which 
many  wing's  and  birds  are  to  be  used.  Some  very  becom- 
ing soft  felts  arc  being  shown  in  the  wholesale  depart- 
ments—large, wide-brimmed,  in  pastel  shades  of  fawn 
and  bine,  with  a  simple  golden  cord  trimming.  Straw 
leather,  and  chenille  are  being  used  on  the  new  felt  sailors, 
and  with  capital  effect. 

Ribbons  are  more  beautiful  than  ever,  the  newest  and 
prettiest  being  shot  on  white  °  "  ou'nds  with  iridescent 
effects.  Long  strings  are  predicted  for  Winter  hats,  too, 
so  the  impetus  given  by  the  Summer  fashions  to  the  rib- 
bon industry  will  be  continued.  But  it  is  impossible  to 
enumerate  all  the  novelties  which  the  hade  are  launching 
forth  to  assist  Fashion  to  make  up  her  tickle  mind  for 
another  season . 

LADIES'  RAINCOATS. 

'•"MIK  new  styles  in  raincoats  are  admirably  demonstrated 
by  thai  first-rate  firm  of  rainproof  specialists 
Messrs.    Nicholson  &  Co.,  of  St.  Albors,   England, 


which  arc  distinguished  by  an  unexcelled  smartness  of 
cut  and  becoming  grace,  are  made  from  an  all-wool  (doth. 
thai  is  not  merely  shower  proof,  but  prool  :. gainst  heavy 
rain,  and  is  yet  porous  anil  healthy.  Their  "Perran 
and  other  goods  have  now  a  world-wide  reputation,  be- 
cause they  are  adapted  for  all  temperatures,  never  over- 
heat the  body,  and  serve  the  purpose  01  ordinary  coats, 
being  made  up  from  choice  and  exclusive  cloths,  no  rub- 
ber being  used. 

Among  the  latest  designs  for  iadies'  wear  is  the  "In- 
verness" raincoat  usually  worn  about  44  mcl  ef  long-,  and 
provided  with  perpenliftular  slit  pockets,  and  a  belt  across 
the  back,  the  front  of  the  "wings''  being  lined  with  shot 
Victoria  silk. 

Another  new  model  is  the  "Bexhill,"  a  raincoat  with 
semi-fitting  back,  rolled  lapels  wuh  rounded  corners  and 
Victoria  silk  facings,  a  stand  cellar,  and  pruch  sleeves, 
gathered  into  extension  cuffs,  l!  is  usually  worn  about 
36  inches  long,  and  lias  perpend.' u I ar  slit  pockets. 

There  are  several  other  excellent  patterns  suitable  for 
Autumn  wear,  the  "Granville"  dovble-breas m  d  coat,  with 
full  saeque  back  and  belt,  Gordon  wind  cuffs  which  can  be 
turned  over  the  hand,  slit  poekots,  and  s'and  and  fall 
collar,  beiii"-  among  them.      The  "Sackvilh"  of  similar 


London  Fashions— A  sabh-  stol  •  ;md  muff  set,  shown  in  the  west  end. 

length,  about  4-1  inches,  is  also  double-bl '  asled  and  a 
smart,  useful  raincoat  for  driving;  and  the  " semi-sacque " 
models  are  very  comfortable  and   becoming  to  the  figure, 


and    1.")    Aldermanbury,   London.   E.G.,   whose   garments,      some  of  them  having  strapped  shoulder  capes. 


138 


S«-pt..  1904 


DRY   GOODS   REVIEW 


HOSIERY 

I i 

The  Brantford  Hosiery  Co. 

beg  to  Announce 


Limited 


Thai  they  have  just  established  ;i  factory  to  make  fine  Cotton  and  Cashmere 
Hosiery,  and  equipped  it  with  the  latest  and  most  improved  machinery,  and  are 
now  in  a  position  to  supply  the  Retail  Merchant  with  Hosiery  at  factory 
prices,  direct  from  the  mill,  at   Brantford,  Out. 

We  have  made  arrangements  whereby  our  samples  will  be  submitted  to  the 
trade  by  the  travellers  of  the  Slingsby  Manufacturing  Co.,  the  celebrated  Blanket 
Manufacturers,  and  we  ask-  your  careful  consideration  and  inspection  of  same 
when  called  upon. 

Our  goods  will  be  found  first  class  in  every  particular,  the  style  and 
finish  being  equal  to  the  fine  German  goods  and  guaranteed  absolutely  fast 
and  stainless. 

This  line  will  be  sold  under  the  Registered  Trade  Mark,  "ROYAL  OAI\" 
BRAND 


Represents 

the   Best 


Hosiery  made 
in    Canada 


which  will  stand  for  all  that  is  best  in  socks  and  stockings  in  cotton,  lisle  and  cash- 
mere. Our  travellers  are  now  on  the  road  with  a  complete  range  of  Cotton  and 
Lisle  Hose  for  the  Spring  Season  of  L905,  and  we  promise  careful  attention  and 
prompt  deliveries  of  all  orders  entrusted  to  us. 

Write  direct   to  the   Mill  for  samples  of  Girls'  and  Boys'  School  ribbed 
Hose.     They  are  the  Strongest  in  the  market. 


THE  BRANTFORD  HOSIERY  CO.,  Limited 

Brantford,  Canada. 
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The  firm  in  question  devotes  great   attenl  on  to  child- 
ren's outfits,  and  t lie  young  folks'  woolen  goods  for  Win- 


•**• 


Among  the  lull  Length  coats  are  (lie  "Regent,"  with  motifs  lor  the  adornmenl  of  tailor-mades  anJ  silk  dresses. 
three  seams  in  the  hack,  and  cul  rather  clo.vr  fitting  than  The  new  patterns  are  mostly  pointed.  Sill,  strappings 
a  semi-sacque  and  the  "Long  Talma"  very  full  and  baggy,  also  promise  to  he  conspicuous  decoration.-  on  Autumn 
with  extension  cull's  and'  French  seams— a  perfect  sport-  gowns, 
ing  coat.  There  is  also  a  "Short  Talma,"  with  the  dis- 
tinguishing shoulder  sleeve  and  :  lit  pockets. 

An  advantage  of  the  "N.  &  C."  specialties  is  that 
while  the  rainproof  quality  of  'he  cloth  is  permanent, 
light,  can  he  seen  through  (he  material  and  perfect  ventila- 
tion is  assured.  Moreover,  the  shades  of  cloth  used  are 
the  newest  and  mosl  fashionably,  and  the  garments  are 
thoroughly  well  made,  ;  nd  light  h    weight. 

TRIMMINGS  AND  MILLINERY. 

WITHIN   the   last    few   years   the  use  of   I;  ce   has  been 
encouraged  to  an  unprecedented  degrc-e,  and  never 

before  has  it  raken  so  important  a  place  in  every- 
day fashions.  A  great  London  house  for  lace  is  Messrs. 
Copestake,  Crampton  &  Co.,  5  Bow  Church  Yard,  E.C.,  the 
foundation  of  the  Large  business,  where  now  everything 
in  the  way  of  clothing  can  be  obtained,  having  been  the 
lace  trade.  A  specialty  is  made  of  all  kinds  of  lace,  from 
the  most  beautiful  hand-made  qualities  to  the  cheapest 
machine-made  laces.  A  feature  of  the  season  are  the 
new  guipure  and  Saxony  laces,  and  also  lace  nets  for 
fronts.  The  piece  laces  and  lace  collars  and  capes  are 
produced  in  great  variety,  both  in  black,  white  and  ficelle 
tints.  Black  sequin  collars  and  short  stoles  will  be  fash- 
ionable, and  black  lace  and  braid  collarettes  and  rabats 

„  .     i:k„,.„n„  ,™,,o,.0>l     ,,-ifi,    o   -.-ir.Av  in  k0„,„.  i,,   nvoof   Aa  Sketched  for  the  Dry  Goods  Review  at  Messrs.  Debenham's  Mill, 

are  liberally  prepared,  with  a  Mew   to  being  in  great  de-  Hill  Place,  London,  Eng. 

mand,  the  same  kind  of  things  being  shown  in  champagne 

tints,  while  one  of  the  newest  .':nes  is  the  canvas  collar      ter  wear  are  prepared  with  every  consideration  for  pret- 
with  cut  ornaments  of  colored  silk  and  gimp.     Lace  cur-      tiness  of  aspect  as  wall  as  for  their  primary  purpose  of 

protection.  The  leading  pelisses  for  babies  are  of  white 
and  cream  plush  matelasse  silk,  lamb's  wool,  and  white 
or  grey  fur.  A  pretty  corded  cloth  and  white  serge  are 
also  used  for  similar  garments,  and  white  Thibet  fur, 
swansdown,  plush,  silk  cord,  and  silk  appliques  are  the 
principal  trimmings.  Many  of  the  warm  pelisses  are  pro- 
vided with  gathered  collars  of  Soft  silK  and  silk  strings, 
and  a  great  deal  is  also  being  done  with  white  silk  bear, 
which  forms  entire  coats  or  is  used  as  capes  and  borders 
to  coats  of  other  material. 

Brown   beaver   cloth    and     mole    cloth     and   imitation 
yichilla  are  made  up  into  warm    comfortable  coats  for 
lildren  and   colored   cioth   coats,  of  stout  duality,   with 
ur  collars  and  other  desirable  wraps  for  cold  climates 
Cashmere  frocks,  in  white  and  pretty,  pale  colors,  honey- 
combed at  the  neck,  and  accordion-pleated  silk  frocks,  lace 
inserted  and  trimmed,  are  charming  features  of  Children's 
Autumn  fashions,  and  little  hats  and  bonneis  of  silk  and 
hear  to  match  the  pelisses  are  tasteful  and  necessary  parts 
of  the   new  outfits  for  juveniles. 

Everything  in  the  way  of  corsets,  and  of  ladies'  un- 
derwear, in  woolens  and  linens,  is  to  be  me*  with  in  the 
house,  and  a  comprehensive  collection  of  new  underskirts 
includes  models  of  moreen,  moirette,  melton,  felt,  glace 
silk,  and  a  special  quality  of  untearable  silk. 

The  tailor-made  over-skirts  afford  a  splendid  choice  for 
the  Autumn  and  Winter,  and  are  principally  in  such  ma- 
terials as  tweed,  face  doth,  melton  cloth  They  are  well 
cut    and   made,  exceptionally  pretty   in   styi?    and  of  tin- 
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Hill  Place,  London,  Eng. 

tains  from  their  Nottingham  manufactory  are  also  among 
the  firm's  specialties. 

In  the  trimming  department  are  quantities  of  new 
galloons  for  the  Autumn,  narrow  Dussia  braids,  light  and 
black  silk  passimenteries  of  all  sorts,  embroidered  orna- 
ments, cockades,  tassels  and  trellis  trimmings,  and  various 
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Hitchcock,  Williams  &  Go. 

The  Fancy  House  of  London 


Established   70  years 


OUSES: 

aul's   Churchy   d 
rnostar  Row 
Hous*  Yard 

ORIES  : 
arnoster  Bldgs. 


Special  Attention  to  Canadian  Requirements 

Buyers  will  always  find  the  latest  Novelties  in  Stock,  and  the  Specialties  for  which  this  House  is 
so  widely  known,  are  : 

Millinery  Materials,      Fancy  Lace  Goods, 

Prints,  Silks,  Velvets  and 

British  and  Foreign  Dress  Materials, 

Chiffons,  Ribbons  and  Trimmings, 

Blouses,  Fancy  Costumes,  Mantles  and  Furs. 

OUR  CANADIAN  REPRESENTATIVE  Mr.  Cliffe,  takes  a  full  line  of  samples  of  these  goods  twice  a  year, 
and  if  you  are  not  now  on  his  calling  list,  drop  him  a  line  at  Windsor  Hotel.  Montreal. 

Requests  for  Samples  sent  direct  to  London  will  receive  immediate  attention. 

Hitchcock,  Williams  &  Co.,  st  Paui-s churchyard 

LONDON,  England 


SIR   G.    WILLIAMS.  F.    G.   WILLIAMS. 

H.   WILLIAMS.  A.  T.  WILLIAMS. 
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limited  variety,  showing  round  tanks,  inverted  box-pleats, 
silk  strappings,  straight-pleated  flounces,  an<l  many  other 
designs.  A  good  choice,  too,  is  offered  of  stitched  can- 
vas skirts   and    flounced   voile   skirts  for  the   Autumn. 

In  the  silk  department  sum.'  special  Mid  attractive 
novelties  arc  met  with  m  the  new  pleated  fancy  sat  ins,  in 
black  and  colors,  that  have  the  appearance  of  fine  velvet 
and   arc   most  effective    and    in   the   latest    make  of   taffeta, 


A  nournlng  flown  in  Black  Henrietta. 

Shown  at  the  Bradford  Exhibition. 
The  bodice  is  pouched  and  crossed  in  front  with  a  frill  of  embroid- 
ered lisse  ;  the  collar  of  black  peau-de-soie  is  hand  embroidered  with  a 
few  chiffon  roses  edging  the  design  ;  the  vest  and  neck  band  being  of 
the  lisse.  The  full  sleeves  finish  at  the  elbow  with  a  frill  of  lisse 
embroidery  and  a  band  of  peau-de-Soie.  The  skirt  hangs  full  from  the 
waist  with  four  large  tucks  commencing  half  way  down,  with  smaller 
tucks  alternately. 


which   is   without   finish    and   can    be   crushed    through    a 
finger-ring,  the  creases  coming  out  instantly.     By  a  spe- 


tiny  spots  that  take  lovely  shades  as  they  are  draped. 
They  are  worn  in  pale  green,  apricot,  pale  blue  and  other 
colors  lor  blouses  and  millinery,  and  the  same  sort  of  silk 
is  produced  without  s;  ots.  Included  in  this  particular 
department  arc  dress  silks,  shot  with  different  ranges  of 
(•(dors;  new  ottoman  silks  of  g  >od  weight  and  moderate 
price;  soft  finish,  unerushable  ehi.'lon  velvets  lor  hats  and 

dresses,  panne  velvets,  and  fancy  plushes  those  with 
while  grounds  going  particularly  well.  [Some  are  spot- 
ted with  black,  in  resemblance  of  miniver,  olhers  bear 
soft,  blurred  designs  (  I  star-flowers,  etc..  also  in  black. 
and  these  novel  fabrics,  some  of  which  are  ol  u  specially 
fleecy  character,  adapt  themselves  to  me  service  of  mil- 
linery   and    dresses   with    equal   success. 

As  regards  Autumn  millinery,  veivel  bat*  are  largely 
in  the  ascendant.  Flam  velvet  and  gathered  velvet  are 
alike  used,  and  shawls  of  ve<\  predominate.  Plaited  chen- 
ille shares  with  velvt  in  the  make-up  of  some  of  the 
smallest  hats,  and  chenille  flowers  are  a  novelty  of  the 
season,  other  trimmings  resting  with  wide,  soft,  luminous 
ribbons,  shot  or  plain,  flowers,  foliage,  berries,  pompoms 
and  feathers.  Hats  ol  black  or  coioreu  cot  cloth  and 
chenille,  and  felt  hats  and  toques  with  chenille  brims,  are 
features  of  the  new  millinery  fashions,  and  in  the  matter 
of  shape,  the  millinery  department  shows  that  tall, 
pottle  crowns  and  picture  brims  prevail  and  that  toques 
are   wide  and    frequently  pointed. 

All  that  is  newest  in  the  way  of  dressing-gowns,  and 
morning  wrappers,  and  toilet  jackets,  of  cc^hmere,  flan- 
nel and  py-rennees  wool,  may  be  gathered  trom  a  glance 
at  the  large  department  devoted  :<>  such  articles,  and  the 
shirts  and  blouses  of  fancy  flariueis,  cashmere,  and  other 
Autumn  materials  are  a  big  business  in  themselves,  no 
less  than  are  the  mantles  and  jackets  that  all  appear  in  the 
latest  styles  and  materials,  and  the  furs,  of  which  the 
stock  is  immense. 

Messrs.  Copestake,  Crampton  &  Co.  are  well  posted  in 
Paris  fashions,  and  cleverly  adapt  French  ideas  to  home 
and  colonial  markets.  Moreover  their  snipping  orders 
may  be  relied  upon  for  being  absolutely  fresh,  the  goods 
never  being  sent  from  the  home  counters,  hut  straight 
from  the  needle. 


DRESS  ACCESSORIES. 

I^HE  importance  of  a  good  dress  shield  m  order  to  pre- 
serve.the  freshness  of  a  blouse  or  bodice  is  obvious, 
and  the  Kleineri  dress  shields  till  the  want  in  every 
way.  The  newest  variety  is  ihe  "Beauty,'  a  rubber 
shield  proofed  with  nainsook,  and  it  has  the  advantage  of 
readily  submitting  to  washing  and  ironing.  The  three  dis- 
tinct varieties  of  Kleinert  dress  shields  are  the  "seamless 
stockinette.7'  the  "pure  rubber''  and  the  "  rubber  proof- 
ed." Of  the  former  .lass  the  "Invincible''  and  "Am- 
bassador" maintain  their  high  irestige.  Hie  latter  being 
the  lighter  of  the  two  qualities]  and  among  the  pure  rub- 
ber shields  the  "Gem"  remains  unexcelled  It  is  made 
of  light    and   absolutely  impervious  Para  rubber,  and   is 


cial  method  of  manufacture  the  silk  does  not  split,  and  it      covered    either    with    nainsook,    fine    sateen,    or    Japanese 


even  can  be  washed,  and  through  being  pure,  bears  upon 
its  surface  a  lovely  bloom  that    s  shown  up  particularly 
well    in   pink.      The   newest  color,  however,   is  a  rich    red 
brown  that  cannot  be  beaten  for  Autumn  wear. 

Charming,  again,  aie  the  new  soft  silks  covered   with 


silk,  and  takes  up  no  room  when  worn,  beng  quite  the 
linesl  imaginable  shield.  Tlie  "featherweight"  is  an- 
other excellent  dress  shield,  made  of  line  nainsook  proof- 
ed with  pure  Para  rubber— a  method  that  ei.sures  great 
durability,    perfect    shape   and    lightness.      A   specialty   is 
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(I   be  in   the  hands  of 

EVERY   BUSINESS  MAN 

ADVERTISES 

MANAGER 

BUYER 

AD  WRITER 
FLOOR- WALKER 

CLERK     and 

STUDENT  OK  ADVERTISING 


"SUCCESSFUL 

ADVERTISING- 
HOW  TO  ACCOMPLISH  IT" 

BY 

J.    ANGUS    MACDONALD 


If  your  business  drags,  if  your  methods  are 
faulty,  if  you  are  wondering  why  another  house 
gets  the  trade,  if  you  are  anxious  to  succeed, 

GET  THIS   BOOK 

Sent,  postage  paid,  to  any  address 

in  Canada,  upon  receipt  of  price,  $2.00 

■  lr  i*  without  inception  the  most  oomplets  uMjrolopodift of  a<lv»M 
tisins  information  I  overcame  amiss 

-  boOS  is,   in   short.  UM   must    sensible    and    practical   tr.-.il 

the  enbjecl  which  hat  y<  t  been  publish 

•   It  expounds  the  whole  phuosophj  of  push  and  publicity.' 
"Full  of  interest,  Ideas,  sound  practical  talk. 


ADDRESS  BOOK   DEPARTMENT 

M.M  LEAN    PUBLISHING    CO,    LIMITED 

10  FRONT  STREET    EAST,  TORONTO 


THE 


'PIRLT  Finish 

Indispensable  for  the  Open-Air  Girl. 

"LADY'S  REALM"  says: 

"The out-door  girl  who  loves  to  cycle,  ireJli  and  drive  trill  never  wear 

anything  but  tk  'I'ikik'  ((isttiiiir  win  -ii  the  lull  Once  *  Aimed  one.     It  may  be 

tin-  ihowei  <>(  Mny  or  tin-  itorm  of  November,  her  Deaf  oloth  dres*  win 

remain  unspotted  and  unshrunk,  ami,  when  dry.  will  be  as  fre-di  as  w  hen 
it  MOM  from  the  tailor's  hands 


n  urn  TriAnr.  Mark 


'  'Madge ' '  in  ' '  Tru th ' '  says  : 

"Every  dressmaker  ought  to  leave  out  a  bit  of  Reived  ire  somewhere  with 
the' Pi  ri.e'  stamp  on  It,  as  this  affords  an  absolute  guarantee  for  the  wearer. 

"The  proprietors  undertake  to  make  good  any  material  so  stamped  that 
has  been  actually  damaged  by  rain." 


TO  BE  OBTAINED  FROM  THE  LEADING  IMPORTERS 

or  full  particulars  from 

E.  RIPLEY  £*  SON,  Limited, 

100c,    Queen  Victoria    Street,    LONDON,  C.C.,    ENGLAND 
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also  made  of  detachable  shields,  Iho  three  varieties  of 
which  are  known  as  ' '  OnaiulolT/'"  "Chic  and  "Trulit," 
the  latter  being  the  newest  design.  An  accommodate 
themselves  most  excellently  to  easy  adjustment,  the 
"Chic"  and  "Tnilif"  shields  be\ng  designed  with  a  spe- 
cial view  to  use  with  evening  (Ires  or  transparent  sleeves. 

A  hint  thai  should  be  home  in  mind  when  buying 
dress  shields  is  that  it  is  most,  important  thai  the  size 
should  be  sufficiently  large  to  protect  the  bodice  from  soil. 
Shields  that  are  too  small  are  of  little  real  use,  even 
though  the  material  of  which  they  are  maae  is  the  per- 
fection of  its  kind. 

In  connection  with  hose  suspenders  the  name  of  Klein- 
ert    is     as  closely   linked     as     with   dress     shields.      The 


London    Fashions — A  black  cloth  coat  trimmed  with  velvet,  siIk  braid 
and  ippliques. 

Shown  by  Corby,  Palmer  &  Stewart. 


"llookon"  hose  supporter  remains  one  ot  the  leading 
articles  of  its  class,  and  is  procurable  in  silk  elastic  and 
cotton  elastic,  in  black,  white  or  colors.  Of  a  different 
wind  are  the  "Clipon"  and  "Scwon"  side  supporters, 
to  be  attached  to  either  side  of  the  corset,  some  having 
sateen,  others  elastic  sliaps.  These  are  the  Lest  and  most 
desirable  things  for  the  support  of  stocking?. 


FURS  AND  CLOAKS. 

FOP  the  fur  season  great  provision  has  been  made  by 
Messrs.  Corby,  Palmer  &  b.ewart,  of  :*!),  40  and  41 
St.  Paul's  Churchyard,  London,  L.C.,  who  have 
laid  in  an  enormous  supply  of  the  most  fashionable  furs 
for  Autumn  and  Wilder  wear.  The  demand  is  at  present 
particularly  great  for  the  new  butterfly-shape  stole,  in 
marmot,  which  is  likely  to  he  a  ■  cry  popuhii  form  of  fur 
neckwear  during  the  coming  months. 

Another  novelty  is  a  squirrel  lie,  squirr.  1  in  grey  and 
white,  ranking  among  fashionable  furs  of  the  moment. 
It  is  made  up  into  sacque  coats,  and  dyed  squirrel  also 
fashions  similar  wraps. 

( )ne  of  the  leading  ideas  in  fur  is  Caracul  paw-dyed 
grey.  The  same  fur  is  also  much  used  in  black,  brown 
and  natural  colors,  but  the  grey  dye  is  the  newest. 
Sacque  coats  of  this  grey-dyed  iur  aid  leading  special- 
ties of  the  firm,  who  are  also  showing  a  new  dye  in 
martens  and  some  fur  wraps  of  grey  ivrn- mer  paw;  of 
sable  and  imitation  fox,  built  in  an  the  i  i  west  shapes, 
and  they  supply  also  muffs  to  correspond. 

The  warm  fur-lined  coats  are  other  important  wraps 
just  now,  the  outsides  being  of  mi.\ed  tweed  or  face-cloth . 
A  handsome  coat  of  grew  twee  J.  lined  with  squirrel,  has 
the  addition  of  cuffs  and  collar  ot  oppossum.  Full  length 
coats,  and  others  of  thiee-quarter  length,  dot  ble-breasted 
and  fur-lined;  paletots  with  strapped  seams,  in  charming 
ranges  of  tweed;  and  warm  driving  coat*  ot  box  cloth 
and  light  prettily  colored  blanket  cloth  a"e  among  the 
wraps  most  necessary  tc  the  coming  season. 

One  of  the  newest  and  leading  ..styles  is  the  Inverness 
coat  or  cape,  a  graceful  model  in  grey  clotn  having  wing 
sleeves  and  a  fitting  back,  while  <  thers  are  arranged  with 
double  capes,  or  with  the  regular  Inverness  cape  and  a 
hood,  and  are  smartened  with  applique  or  \elvet  stitched 
collars . 

A  fair  number  of  Russian  coa's  will  be  worn,  sacque 
coats  are  also  fashionable  and  another  varieiy  of  costume 
coats  is  long  and  tight-fitting  with  simple  sleeves.  The 
loose-fitting  coats  are  often  provided  with  either  a  wide 
bell  sleeve  or  a  sleeve  gathered  into  a  wide  cuff. 

Among  the  dressy  mantles,  those  of  black  plush  with 
collars  of  black  guipure  lace  and  Thibet  or  c*ber  fur  trim- 
mings and  jackets  of  black  peau  de  soie  with  capes  trim- 
med with  gimp  and  fur,  are  chiefly  conspicuous.  A  new 
model  in  silk  capes  has  a  deep  border  or  flounce  of  cara- 
cul, and  handsome  appliques  a«  introduced  on  other 
mantles. 

Costume  skirts  in  the  latest  styles,  and  of  the  new 
Autumn  materials,  including  cloth,  tweed,  and  voile,  are 
shown  in  great  variety,  and  girls'  cloth  costi.mes  and  coats 
are  other  features  of  the  St.  Paul's  Churchyard  estab- 
lishment, which  deals,  also,  particularly  well  with  the 
important   question   of  rainproof  garments. 

In  waterproofs,  as  in  other  coats,  the  Inverness  shape 
is  coming  back  again,  ,vid  associates  itself  with  full  length 
and  three-quarter  garments.  A  long  coat  of  waterproof 
cloth  is  becomingly  provided  with  a  double  sleeve,  and 
under  one  being  an  ordinary  coal  sleeve  eo\cred  by  an  In- 
verness sleeve,  and  in  this  way  i)  has  all  the  grace  of  the 
loose  "wing''  while  thoroughly  pn  leeting  t.J  dress  sleeves 
beneath.     Long  coats  of  showerproof     ( '  •»!)     in  pretty 
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shades  of  pale  grej  ond  biscuit,  rome  with  stitched  col- 
lars, some  with  shape!  capes,  and  double  I  roasted,  and 
other  coats  of  gloria  silk,  in  shades  ol  Fawn  and  Bilver 
as  well  as  in  dark  colors,  are  among  the  most  fashionable 
-i  \  Irs  in  rainproof  garments. 


STYLES  IN   FURS   AND  DRESS   GOODS. 

TIIK  aew   season's  noods  naturally  include  a  large  as- 
Bortmenl  of  I'm-,  and  it  i-  expected  thai  among  the 
mosl   popular  will  be  marmot.     At  anj    rate,  much 
oi   this  fur  has  been  stocked  bj    iiouses  ol   uote.     Messrs. 
Cater,  Platl  &  Co.,  of  Old  Change  Buildings,  London,  E.C., 

have  a  very  g I  show  of  furs,  including  tr»armot,  Bable, 

stone  martin  and  other  varietias,  made  u|  into  Btoles, 
collars,  capes  and  muffs,  of  the  uewesl  shapes.  The  Btoles 
varj  in  length  in  a  great  extent,  some  being  extra  long. 
The  newesl  shape  appeals  to  be  the  cape  or  deep  collar 
of  fur  with  lluieii  Btole-ends,  dtttering  entirely  from  the 
well  known,  straighl  siole.  As  a  rule  the  ends  are  ol 
moderate  length  and  Lhe  (lutes  are  fastened  at  the  top 
with  ornamental  buttons  or  clasps.  Ostrich  and  marabou! 
leather  stoles  are  als  >  liberally  provided  for  the  coming 

months  and  will  be  fasii able   iliernatives  lo  the  heavier 

tiu>.  Other  specialties  of  the  firm's  are  ladies'  coats 
and  costumes,  blouses,  skirts  and  mackintoshes,  of  which 
they  have  an  excellent  choice.  There  are  some  very  good 
gored   skirt>  of  Light    Iweed,  stitched     over  the   hips   to 

simulate    yokes;    costumes    with    Russian    coats    and    deep 

basques;  and  costumes  with  sacque  coats,  tweeds  and 
plain  cloth,  in  black  and  quiel  colors,  leading  the  way, 
while    for   afternoon   and   evening   wear   there   are   lined 

voile  skirts  of  a  very  <  oo<i  quality. 

s e  of  the   new   blouses  <d'  cream-colt  ted   Jap  silk 

show  a  return  to  the  front  fastenings, so  arranged, however, 
that    it    is   invisible.     The  slopiag   shoulder '     that    have 

marked  the  blouses  of  lhe  past  \>ar  characterise  also  for 
the  Autumn  and  Winter.  Skirts  and  blouses  of  flannel, 
flannelette   and    cashmere  are    in    Hie   front    rank   of   useful 

fashions  for  the  Beasons  ahead,  -ml  are  smrotly  made  in 
the  newest  styles  al  si.'  address  alluded  to. 

In  another  department  are  to  be  found  l. ..lies'  Imper- 
ials ami  mackintoshes  that  are  distinguished  by  great 
taste  and  charm  of  appearance.     The  made-op  waterproof 

materials  in    fawns.   greys,   blues  .-.ml   blacks,  show  endless 

variety  of  style,  and  are  cut  to  full  length  and  three- 
quarter  size. 

Elsewhere  are  fur-lined  paiel  >ts  and  jati.tts,  mantles 

of  black  plush,  velvet  and  silk,  and  Dlack  (aracule  coals 
that  are  particularly  well  cut  and  seasonable.  Nor  are 
the  children  overlooked,  for  the  juvenile  department  has 
als,,  a  display  of  cloth  paletots  mi  dark  ami  light  colors, 
some  of  the  coals  being  of  reversible  cloth,  ;  rranged  with 
capes  and  straps.  Gins'  reefer  .oats  m  bla'k.  grey,  blue 
ami  red  are  other  warm,  serviceable  wraps  fo  the  Autumn 
i"  be  met  with  in  the  firm's  showrooms  utHh  r  very  favor- 
able conditions. 

In  fact  an  acquaintance  with  t ho  mod-;-  of  Messrs. 
Cater.  Platl  A  Co..  sh  ,ws  tli.it  o;  every  department  their 
range  i-  great  and  then-  ideas  are  infinitely  \nried. 

Among  dress  materials  many  old  favorites  are  to  be 
found   leading   the  way,  often  despised,  however,  under 


the  dignitj    ol    fresh  -lesions,  and  showing     various   Im 
provements  where  buuu  are  desirable. 

The  ,  '  .-I  popular  •  •  \  iyella"  .-.  stume  cloth  is  produced, 

lor   the    Autumn    and    Winter   sea-«>us,    in    all    -.it-    ,.|    -ml 

able  el,,!-,  and  h  1 1  h  fancy  ami  piam  -mi.,,,  Possessing 
all  its  former  advantagee  Buch  as  softness  and  warmth, 
and  the  verj  desirable  quality  n  being  uriFhrinkable,  it 
i-.  at  the  bi ■  time,  characterised  bj  a  new  range  ol  col- 
ors, and   the  dark  greys  and   blue-,  flnelj    stliped   111   while. 


London   Fashions — Sacque  coat  in  fawn  cloth,   trimmed    with    opossum 
and  lined  with  squirrel  fur. 

Shown  liyl'orl.y.  PllDMTa  steH;,,t 

are  certain  to  be  especially  popular,  while  a  design  Hint 
strikes  .me  of  the  most  fashionable  notes  01  the  moment 
is  the  black  ami  white  small  chicked  Viyeiln.  Very  ef- 
fective and  becoming  are  the  fawn-colored  paterns  faintly 

striped  with  white,  and  excellent  wear  ;s  premised  by  the 
indigo  varieties,  while  tor  shuts  and  Dlouses  there  i-  a 
choice  of  white,  pale  blue,  and  ilove-Colorc '  "Yiyellas" 
and  other  pretty  samples  showing  line  Btrip  -  ol  red.  blue, 
or  black  on  a  white  background,  this  high-(iass,  durable 
material  is  made  in  three  substances  ligL!  medium  and 
heavy,  and  Buffers  no  I'.ss  of  so!",,  ss  and  |  :  ability  from 
frequenl   immersions  at  the  laundry. 


SUN-BLEACHED  LINEN. 

IT    i-   a   common   complaint    nowadays     fh  •<    linen   wears 
out   quickly,  and   'In-   reason    for  the  cm  plaint    i-   not 
far  to  seek.     In  t';e  old-fashioned  day-  grass  bleach- 
ing   was   the    rule,    not    the   exception,   and    linens   bleached 
in    this    way    lasted    from    genera'ion    to   c  I  t  ration,    and 
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always  retained  their  beautiful,  silky  appearance,  giving 
practically  everlasting  wear,  it  is  thi.  introduction  of 
injurious  chemicals  into  the  bleaching  process  that  ruins 
linen,  and  the  old-fashioned  genuine  gloss  is  new  replaced 
by  a  sham  lustre  produced  by  stareh  pressed  into  the  sur- 
face of  the  material.  Careless  weaving  is  also  respon- 
sible in  nti  small  measure  for  the  degeneracy  of  modern 
linen.  Haste  is  made  at  the  expense  of  wear,  cheapness 
is  considered  at  the  expense  of  quality.  I're  well-known 
"Old  Bleach"  linens  stand  out  as  exceptions  to  the  rule, 
and  are  as  fine,  pure,  and  durable  as  the  linens  of  olden 
days  thai  were  whitened  without  the  use  ot  chemicals — 
in  fact,  it    was  with   the  object  of  reviving  the  old-fash- 


London  Fashions — A  coat  and  skirt  in  grey  tweed. 
Shown  by  Corby,  Palmer  &  Stewart. 

ioned  system  of  linen  manufacture  and  giass  bleaching 
that  the  "Old  Bleach"  Linen  C  vnpany,  of  Handalstown, 
Ireland,  started  business  some  thirty  years  or  so  ago. 
The  greatest  care  has  ever  sines  been  exei  cised  in  the 
manufacture  of  their  linen,  and  the  old-fashioned  grass- 
bleaching  strictly  adhered  to,  with  the  result  that  the 
marvellous  wearing  properties  which  the  grass-bleach  im- 
parts, added  to  the  silky  finish  and  perfect  quality  of  the 
Company's  goods,  has  given  the  "Old  Bleach"  special- 
ties a  recognised  name  and  value,  and  they  justly  stand 
very  high  in  the  regard  of  the  public.  These  celebrated 
linens  are  made  of  pure  Max  yarns,  and  are  bleached  on 
the  grass  by  the  sun,  without  the  use  of  chemicals,  and 
so  retain  the  full   strength   of  the  fibre     and  its  natural 


lustre.  Their  superiority  is  unquestionable  and  they 
are  in  demand  for  all  tune  and  in  every  heme,  being  on- 
affected  by  season,  such  things  as  towels  and  traveling 
pillows  and  bolster  cafes,  art  linen.-  lor  embroidery,  and 
drawn  work,  aprons,  shirts,  etc.,  being  wanted  year  in  and 
year  out.  tiood  bleaching  consists  in  wintering  the  fibre 
all  round  without  penetrating  to  its  h^a-',  and  this  is 
attained  by  the  action  of  the  sun's  rays,  and  the  (.zone 
from  the  grass,  and  is  tiie  method  used  exclufively  by  the 
"Old  Bleach"  Linen  Company,  who  put  the  sheen  or 
finish  on  their  goods  with  a  mod?rn  adaptation  of  the  old 
beetle  beating,  and  not  by  using  starchy  si  1  stances. 

It  is  important  when  buying  to  observe  the  firm's 
stamp  "Old  Bleach"  is  on  every  article  and  every  yard 
of  linen  sold.  The  sole  agent  lor  the  Doriinion  is  Mr. 
R.   H.   Cosbie,  30  West  Wellington  street,  Toronto. 


FALL  AND  WINTER  MODES. 

THERE  is  every  indication  of  a  big  velvet  season  ahead, 
and  Messrs.  Hitchcock,  Williams  &  Co.,  of  St.  Paul's 
Churchyard,  E.C.,  realising  the  good  outlook  and 
possibilities  for  one  of  the  most  Dcautiful  of  dress  fabrics, 
have  laid  in  a  large  stock  of  the  newest  and  most  attrac- 
tive samples  of  velvets  for  dresses  and  ci'lhnery  pur- 
poses. The  leading  line  is  chiffon  velvet,  destined  for 
blouses  and  entire  dre-ises,  and  produced  in  the  most  beau- 
tiful range  of  colors.  For  trimmings,  thrre  are  fancy 
velvets  with  large  and  small  designs,  and  for  costumes 
and  other  dress  purposes  the  new  couche  \ rivet,  crushed 
so  that  it  can  be  rubbed  either  way  without  spoiling,  will, 
it  is  expected,  be  a  great  feature 

Great  success  is  ais.0  prophesied  for  the  new  pile 
plushes  and  smooth  names.  They  are  pioduced  in  fur 
shades— the  novelty  of  the  season,  so  far  as  colors  go  — 
and  also  in  brilliant  tangerines  pud  flames,  as  well  as  in 
every  other  fashionable  color.  The  fur  shades  include 
soft  beaver  and  silver  tint  — but  <he  variety  m  the  plain 
and  fancy  British  made  plushes  battles  descnj  hon.  Suffice 
it  to  say  that  the  velvets  and  plushes  show  a  magnificent 
assortment,  both  in  black  and  ;u  colors,  a:ir'  that  among 
the  leading  novelties  a-e  soft,  ombre  velvets  in  the  latest 
French  tints,  the  graduations  of  tangerine,  green,  beaver, 
and  other  colors  being  most  artistic.  Quite  a  novelty  too. 
among  the  plushes  is  a  soft  fieec/  variety  mat  is  used  for 
millinery  as  well  as  dresses. 

British-made  crepe  de  Chine  is  also  going  well,  and 
soft  taffeta  and  other  silks  will  be  run  thn ughout  the 
Autumn  and  Winter  for  blouses  and  dresses. 

The  ribbons  at  Messrs.  Hitchcock,  Williams  &  Co.  form 
a  very  large  and  important  department.  Shot  effects  are  a 
strong  feature  of  novelties  in  this  way.  and  there  is  not 
a  ribbon  that  is  not  absolutely  sift  and  creaseless.  One 
of  the  newest  ideas  is  a  broad  fancy  ribbon  in  five  shades. 
that  has  the  appearance  of  being  pleated  in  parts  and  is 
much  used  on  French  millinery.  Amongst  the  correct 
things  is  a  French  moile  ribbon  in  narrow  and  wide 
widths;  also  the  dark  ground  Chine  ribbons  that  are  ex- 
pected to  be  very  fashionable,  while  one  of  the  smart  est 
patterns  is  the  new  >  ihbon  that  bears  a  pl&flf  back  and 
mine  front  an  effect  that  can  only  be  produced  m  a  rih- 
bon  of  really  good  qrality.  The  colorings  are  in  ex- 
quisite   taste.     One   ribbon,   for     .nstance,    ;S   in   the  new 
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terra  ootta  shade,  with  a  pale  green  baak,  another  ii  in 
two  Bhadea  of  green  with  ;i  bine  back,  and  a  third  ahowa 
an  ombre  fronl  of  grej  and  pink  and  ia  backed  with  a 
beautiful  Bbade  of  deep  rose  color.  Verj  attractive,  also, 
are  the  shot  moire  ribbons,  showing  mixtures  ol  Bkj  and 
champagne,  mauve  and  pink,  or  shades  ol   peacock;  the 

ombre   broehe    ribbouh;   others   oi    sofl,   wnite   Ottoi ; 

mill  ilic  embroidered  canvas  ribbons.  I'm  colorings  are 
glorious,  orillanl  tangerine  Bbades  being  considerably  to 
the  fore. 

These  ribbons  are  » i —*  *  1  to  ;i  gieal  extenl  in  tbe  millin- 
ery showrooms,  where  il  is  pointed  out,  tin  aewes!  hat 
shapes  show  talj  Direetoire  crowns,  or  high  crowns  thai 
lean  forwards  and  are  sliced  off,  as  n  wer»    ;it  the  back. 

Bhaded  effects  arc  saongly  in  evidence,  nol  only  in  re- 
gard i"  ribbons,  with  which  many  of  the  bats  are  trim- 
med, bul  also  in  connection  with  feathers,  felts  and  chen- 
illes and  chenille  takes  an  impoitanl  part  in  millinery 
modes.  Many  of  the  smartesl  hats  are  of  plain  or  gath- 
ered velvel  and  eheml'e,  the  latter  being  used  as  a  plaited 
brim  or  crown. 

On  the  whole,  brims  arc  wide,  ami  show  a  tendency  to 
dip  down  at  the  hack.  Large  siiu  roses  will  be  worn  as 
well   as  plumes,   and   a   novel    feature   of   son  e  of   the   new 

toques  is  the  use  of  the  fleecy  plush  already  alluded  to,  for 
the  brims. 

The  principal  veilings  for  the  season  are  bordered  and 
covered  with  graduated  chenille  bpots. 

In  connection  with  blouses  there  is  a  teeJing  for  those 
of  plain  cloth  and  cashmere  with  circular  \okes,  as  well 
as  for  blouses  of  fancy  flannel  and  flannelettes;  and  foi 
more  delicate  wear,  ivory  silk  fashions  some  charming 
blouses,  arranged  with  round  yokes  trimmed  to  give  a 
hert ha  effect. 

The  leading  materials  for  tailor-made  costumes  are 
plam  cloths,  cotille,  in  various  ".ciors,  hopssrks,  suitings 
ami  embroidered  amazons;  and  they  arc  dimmed  when 
made  up,  with  braid,  silk  embroi  'ery,  Japanese  embroid- 
ery, narrow  mixed  bra»d, galloon  and  (doth  and  braid  orna- 
ments. Frogs  are  coming  in  again,  and  oni  of  the  rich- 
e-t  trimmings  for  revei  facings  is  of  imitation  Caracul 
black  or  white,  embroidered  with  colored  designs  in  thick 

wool. 

Messrs.    Hitchcock,  Williams  ly  Co.,  are  also  showing 

some  very  good  styles  in  Newmarket  costumes,  sacipie  coats 

and  skirts  of  tweed  and  doth,  and  Inverness  coats,  and 
their  collection  of  plush  and  silk  mantles,  fur-lined  coats 
and  other  attractive  and  -  features  in   the  many 

departments  of  their  establishment  is  most  C(  mprehensive. 
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modes   for   the    Autumn   and    Winter   favor 
beavers   and   others,    which    rather   sup- 
ede    plain,    smooth    felts,    though    the    latter     are 
naturally    a    strong      feature   of   millinery   styles    just    now. 

All  thai  is  newest  in  hat  fashions  is  known  t<«  Messrs. 
Debenham  &  Co.,  of  London,  who  are  sending  out  large 
and  choice  supplies  of  ready-to-wear  and   untrimmed   hats. 

and     are     showing     a   verj    comprehensive  range  of     the 
!   trimmings. 

Among  these,  large  round  heads  take  an  important 
place;  chenille  plaits  and  chenille  embroideries  in  wide 
widths   are  used   in   profusion;   soft    moire   ribbons  decorate 


.1  large  proportion  ol  fa  hionable  hats    and  quills,  o  trlch 
and     tancj     tea i hei      and  pa i adi  e   plume      .i re 

powerful  factors  In     the     trimming  ol 
.let   ornament  verj   con  in  the 

Some  handsome     i> i  to  velvel  vith 

hands  ol  plaited  chenille  set   with  large  beads,  and  moire 
ribbon  is  effectively  used  as  in^,  pleated  how      tandl 
agalnsl     the     new     high  crowns  and  centred   h>    tal 
ornaments. 

The     newesl      colors      are    coq-de-roi  rich     red 

brown  -and  a  beautiful  shade  ol  bronze  green.     Hal 
toques  in  shaded  velvet,  manchon  cloth  and  beaver,  illu 
tiaie  the  new  ((dors  \ei\   charmingly, 
in.L;    won    by  a  pointed   toque     ol      shaded     coq-de-roche 
beaver,  and  another  ol  manchon  beavei  cloth  in  tour    oi 
five  ahades,  graduating  from   russet    red    to  cream,    Bach 
piece  of  cloth  being  oul  oul   In  scallops  at   the  edge       Vn 
advantage  ol     manchon     cloth     is  that  iderably 

i    in    weight    than    ordinal  \    cloth,    and   can    he   used    in 

hnii  <>i  five  thicknesses  withoul   being  weighty. 

Much  variety-  is  seen  in  the  Shape  and  si/e  ol  bat 
crowns,  equallj  fashionable  being  the  high  Amazon 
crowns  and  wide  pointed  or  oval  crowns,  tin-  two  points 
being  directed  to  the  righl  and  lefl  >:  back  and  Ironl  ol 
the  hat 

Large  hats,  plainly  covered  with  black  or  colored  vel- 
vet, the  brims  inlet  with  chenille  and  heads  and  bearing 
on  the  outer  or  under  side  ostrich  leathers  or  par  adi  e 
plumes,  are  striking  fashions  among  picture  milliner] 
Broad  sailor  hats  with  pointed  crowns  an-  also  among 
Autumn  modes,  a  smart  example  being  of  white  rough 
felt  trimmed  with  a  hand  oi  orange  velvet,  covered   with 

black    chenille      ornaments      round      the   crown,    and    white 
wings  ai    the  lett    side. 

Sott  American-shape  beaver  hats,  with  round,  upturned 
hrims  and  quills  and  ribbons,  are  made  in  black  and 
many   fashionable  colors,  and    layer     hats  with  sweeping 

brims  and  pointed  crowns,  that  are  going  well  and  arc 
novelties  of  the  season,  are  made  of  Otter  in  natural 
colors,  the  uppei  pari  ol  the  hats  being  cream,  with 
sell-colored  underhrims.  ]ica\er  and  fell  Hop  hat 
white,  blaek,  beaver  shades,  brighl  reds,  the  new  full 
green,  reseda  and  others,  wire  up  well  and  are  othei 
sonable  styles  for  cold   weather  wear. 

Hats  of  felt,  or  beaver  and  felt,  in  mixed  colors,  are 
also  among  the  newest  ideas  tor  Winter  millinery.  A 
prettv  hat  with  a  wide,  round  brim  ol  Colored  beaver  and 
a  white  felt  crown,  is  trimmed  with  a  couple  of  big 
rosettes  id'  velvet  pleated  at  cither  side  id"  the  Ctt 
across  which  lies  a  long  shaded  quill,  and  a  lew  folds  id' 
velvet  run  round  the  base  of  the  crown.  This  is  a  typi- 
cal hat  of  the  moment  and  is  made  in  various  Colors.  An- 
other favorite  style  is  the  hat  of  beaver,  with  upturned 
brim  Strapped  across  on  either  side  of  the  centre-front 
with  ribbon  velvet,  th.it  passes  across  the  crown  to  the 
back,  Where  il  is  tied  in  a  smart  little  how.  The  front 
brim,  at  the  points  where  it  is  caughl  hack,  is  decorated 
with  two  fancy  feather  ornaments,  the  stems  of  which 
lav   across   the  centre-front. 

Fell    hats   with    indented    crowns   and    brims   curling   up 
wide  at    the  sides  arc   variations   from    the   round   croi 
hats,    and    arc   produced    in    white   and      colors,      the   brims 
bound  with    ribbon     and     the  base  of  the  crowns  di 
With    wide      ribbon    to    match,      tied    in    big    loose    bov 
front.      Then,   .main,   a    leading    style    is   expressed    in    hats 
of  plain   colored    fell    with   crushed   crowns   trimmed    below 
with  a   band  of  velvel    to   match,   piped    with   white  silk,  a 
dahlia   rosette  of  similar  materials  being   fixed  at    the  left 
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side,  where  a  shaded  quill  aids  the  seheine.  The  brim, 
which  is  turned  up  all  round,  widening  at  the  hack  and 
taking  a  spout-shape  in  the  front,  is  piped  with  velvet 
and  silk  to  match  the  rest  of  the  trimming. 


VLYELLA"  i 
wear,   nig] 


SPECIAL  LINES. 
IYELLA"  is,  of  course  an  old  iavorile  tor  under- 
rht  Cresses,  pyjamas,  daj  shirts,  and 
dressing  gowns,  tor  winch  purposes  it  will  hold  its 
own  throughout  the  Winter.  its  greate-jt  development, 
however,  at  present  is  m  the  wav  of  costwov.  cloths,  and 
whereas  ordinarily  it  runs  to  a  width  ol  ol  to  315  inches, 
in  its  newest  aspect  it  reaches  a  width  ot  4{  and  even  54 
inches,  accommodating  itself  to  uil  the  demands  of  the 
newest  dress  fashions.  Clearly,  it  is  one  of  those  excep- 
tional fabrics  that  give  practically  everlas'.ing  wear  and 
adapt  themselves  to  a  multitude  of  needs. 

Two  of  the  clress  materials  which  will  undoubtedly 
take  an  important  place  among  fashions  for  clay  and  even- 
ing wear,  respectively,  are  1'riest leys'  "I'anneau"  cloth 
and  "Estrella."  It  will  be  remembered  tlmt  the  Princess 
of  Wales  brought  both  these  charming  fabric*  into  notor- 
iety by  not  only  expressing  her  admiration  for  them  at 
the  time  of  the  Bradford  Exhibition,  bin  uy  ordering 
dress  lengths  for  her  own  use.  Thus  stamped  with  royal 
approval,  they  take  an  unusually  high  pla-  c  among  fash- 
ionable materials.  "Panneau"  i.-i  an  all-wj-  i  cloth  which 
should  be  seen  and  worn  by  all  weil-dresred  ladies,  and 
being  of  the  smooth  "faced'  variety,  winch  leads  the 
way  this  season  in  preference  to  rough  cioths,  it  takes 
•its  place  as  one'  of  tne  best  fabrics  ot  it  •  class  and  it 
may  be  seen  in  black  and  cob  i 

"Estrella,  winch  is  a  mixture  of  silk  and  wool  is 
in  the  foremost  rank  of  fashion  for  evening  wear,  and  is 


duced  in  plain  and  printed  vanciics,  and  are  suitable  for 
all  kinds  of  underwear  as  well  as  for  blO'..Qes.  Another 
novelty  is  "Ventaire/  Horrockses'  opet.-mesh  cloth- 
healthy,  porous  and  protective,  and  well  adapted  to  under- 
clothing of  all  kinds. 

Jt  is  well  known  that  the  heaith  of  the  body  depends 
a  good  deal  upon  the  sound  way  in  which  the  feet  are 
shod,  and  the  choice  ol'  stockings  should  receive  careful 
consideration.  Cartwright  &  Warners'  celebrated  hosiery 
ranks  high  in  the  repaid  of  those  who  stin'\  both  hygiene 
and  fashion,  being  chiefly  all  wool,  and  therefore  specially 
suited  to  cold  climates,  and  at  thj  same  time  imbued  with 
the  latest  ideas  in  regard  to  color  and  style.  These  well- 
known  stockings  are  to  be  recommended  also  on  account 
of  their  being  unshrinkable  and  perfect  II  ting,  and  for 
Autumn  and  Winter  wear  give  the  acme  or  comfort. 

Immense  strides  ha\e  been  made  in  tnc  production  of 
waterproofs,  none  of  which  exec,  the  C-pvenette  goods 
for  elegance  of  appearance  and  perfect  protection.  The 
Cravenette  rainproof  garments  aie  now  in  >  gnized  as  es- 
sential to  a  fashionable  outfit  cairyiiig  with  them,  so  far 
as  appearance  goes,  no  suggestion  of  the.,-  primary  pur- 
pose, but  being  as  lightweight  \nd  becoming  as  an  or- 
dinary face-cloth  garment,  suitd'de  for  lair  as  well  as 
foul  weather.  They  i.re  made  up  in  chairing  styles  for 
the   coming  seasons. 


T 


A   NEW    COTTON   INDUSTRY. 
HE   incorporation   of   the   Drummond     Pleaching   and 


Cotton  Company   with  a  capital  stock  of  $150,000, 
marks  an  important  addition  to  Canadian  manufac- 
turing industries.      The  plant  is  to  be  situated  at  Drum- 
moudville.  Que.,  where  the  latest   facilities  for  bleaching 
produced  in   the   most   delightful   range   of   colors.      It   is      an(j  finishing  will  be  installed.      Important     concessions, 
very  soft  and  graceful,  drapes  beautifully,  and  lights  up      such   as   cash   bonus,   exemption     from   taxes     have  been 

granted  and  indications  point  to  the  fact  that  iurtlier  ex- 


well. 

One  of  the  most  important  points  t..  be  considered 
with  regard  to  costumes  for  all  weathers,  i-  the  power  of 
the  material  to  withstand  injury  from  storms  and  showers. 
Many  a  dress  has  been  spoiled  after  once  w°i  ring  through 
the  destructive  influence  of  a  downpour  of  rain,  and  a 
cheap  material  has  in  consequence  proved  expensive  in  the 
end.  It  is  better  to  buy  the  best  in  the  first  instance.  A 
new  season  is  dawnimr,  but  nothing  new  m  the  way  of  a 
durable  dress  material,  to  defy  e  heavu^,  shower,  has 
arisen  to  drive  out  "Pirle"  finish  cloth,  which  is  the 
cyclist's  boon  and  remains  unspotted  and  unshrunk  no 
matter  to  what  weather  it  has  been  exposed.  Being 
smooth  of  surface  ii  accords  particularly  well  with  the 
present  dictates  of  fashion  in  tins  respect,  and  is  at  once 
one  of  the  most  fashionable  types  of  materials  as  well  as 
possessing  the  great  advantage  of  refusui"  to  mark  or 
cockle  with  ram.  "Pirle"  finish  (doth,  which  is  appear- 
ing in  all  the  leading  Autumn  stvles,  is  tr.--  indispensable 
material  for  the  open-air  girl. 

For  years  past  Horrockses'  longcloths,  i/amsooks,  cam- 
brics and  sheetings  have  given  excellent  satisfaction,  and 
now  Horrockses'  llancleltes  are  hicely  to  L&ke  as  import- 
ant a  place.  They  are  most  comfortable  an  I  protective, 
and  for  the  season  upon  which  w;  are  enter.iig  are  a  most 
agreeable  exchange  ler  cooler  materials.  These  new 
flannelettes,  which   are  of  a   very  high  qui'ity,  are  pro- 


tensive  developments  may  be  looked  for. 

The  incorporators  are  Senator  Mitchell,  Drummond- 
ville;  J.  W.  Woods,  Ottawa,  and  Ceo.  A.  Catehouse,  M. 
L.  Hersey,  C.  Bothomly  and  E.  W .  Hibbard,  of  Mont- 
real. Messrs.  Catehouse  and  Bothomly,  who  have  had 
widespread  experience  in  the  cotton  industry,  are  the 
originators  of  the  enterprise.  Mr.  Geo.  A.  Catehouse 
is  known  as  a  former  manager  of  the  sales  dejiartment 
for  the  Dominion  Cotton  Mills  Co..  and  later  as  selling 
agent  for  the  Montmorency  Cotton  stills  Co.  Mr.  Both- 
omly has  had  a  long  practical  experience  in  cotton  bleach- 
ing and  finishing,  having  had  charge  of  large  plants  in 
England,  Mexico  and  Canada.  For  the  past  three  years 
he  lias  been  superintendent  of  the  Dominion  Cotton  Mills 
Co.'s  bleachery  at  liochelaga,  and  is  in  a  good  position  to 
fulfill  the  requirements  of  the  Canadian  market. 

The  head  office  of  the  company  will  be  in  Montreal.. 
and  the  exact  location  will  be  decided  upon  during  Sep- 
tember. Operations  are  expected  to  commence  by  Novem- 
ber. The  provisional  directors  are  Senator  Mitchell,  .1. 
M.  Woods.  Ceo.  A.  Gatehouse,  M.  L.  Hersey.  and  C. 
Bothomly. 

When  questioned  regarding  the  developments  hinted 
at  Mr.  Catehouse,  as  well  as  Mr.  Bothomly,  had  nothing 
to  say.  If  may  be  added,  however,  that  the  capital  stock 
has  been  verv  largely  subscribed. 
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Change*  In  MMVe)  style-.  Cloake  and 
Jacket*  Embroidered  luri  A 
White  See.on. 


TIII-1  most  noticeable  change  for  Fall  styles  will  be 
in  the  Bleevesthe  fullness  will  be  taken  from 
the  elbow  to  the  shoulder  a  renovation  of  the 
"Gigot"  or  leg-of-mutton.  This  change  of 
course  comes  gradually  and  dressmakers  are 
a  1  read)  putting  a  crescent  Bhaped  stiffening  of  canvas 
under  the  upper  pan  of  the  puff  sleeves  (thai  have  been 
so  much  worn  this  Summer)  to  make  them  set  oul  from 
I  he  arm;  this  makes  the  Bhoulder  effect  both  higher  ami 
wider  ami  the  broadening  of  the  Bhoulder  will  be  the  rul- 
ing note  all  through  the  coming  Beason.  Some  bolster- 
like Bleeves  arc  being   worn  jusl   now  for     traveling  ami 

country  jackets,  these  are  lull  ami  Blight ly  raised  at  the 
shoulder  ami  again  gathered  into  a  narrow  wrist-hell 
this  would  seem  a  compromise  between  the  past  ami  fu- 
ture. The  furriers  and  some  leading  tailors  such  as 
Francis,  Mauby  &  Bechoff-David  have  already  made  up 
several  models  of  the  "Gigot,"  certainly  without  exag- 
gerated fullness  hul  high  and  wide  at  the  shoulder  and 
gradually  lessening  to  the  (dhow  from  where  it  is  tight- 
fitting   and    finished   with   a    narrow    wrist-hand. 


No.  1 — A  beige  cloth  jacket. 


No   2 — An  evening  wrap  of  pale 
green  taffeta. 


trimming   there   is.   invariable    lies   Hat    obviously   tor  the 
same  reason  of  not  offering  resting  places  to  the  du 

In  the  wa\  of  clonks  the  MacFarline  and  many  evolu- 
tions of  ii   are  being   readih    --old.      .\   o |   idea   in  tln>- 


style  is  a  small  check  cloth  having  the  cape     continued 

from  the  waist  (where  it  usually  terminates)  unite  to  the 
bottom  of  the  cloak.  The  fronl  <>t  the  cape  has  a  revere, 
narrowed  at  the  neck  wuh  an  application  <>t  kid.  This 
revere  gradually  widens,  nil  at  height  of  the  wrist  it  1- 
linished  oil'  and  the  cape  itself  gradually  cut  awa.v  so  that 
il    reaches  the  edge  of  the  cloak  m  a  point.     The  collar 

reproducing  the  kid  applical a,  is  very  high  ami  can  be 

worn  up  or  down  "a'voloute."  Another  smart  addition 
to  this  garment  is  a  kid  button  with  a  narrow  run  of  the 
th  th.  Iii  connection  with  these  fashionable  cloaks  another 
mode  affected  i>  the  pointed  cape,  recalling  the  "visite" 
of  last  Winter.  This  will  he  a  long  sacque  jacket  minus  the 
slee\<s  which  will  he  replaced  by  a  pointed  shoulder  • 
sometimes  onlv  one  each  side  hut  more  ot'te  i  "a'  deux  on 


Particular  ami  significant   attention  has  been  given  to 
the  demand   for  traveling  costumes  and  tor  these  alpaca      irois  etages." 

has    I n    much    used,    which,      on    account      <  f    its    neither  •   .   • 

creasing   nor  holding   the  dust    i-  most    suitable.      These  Long   tight-fitting  jackets,   with   and   without    basques, 

costumes  are   made   without    frills  or  quillings  and   what      will  be  very  much   worn  and  as  to  look   well,  the}    must 


149 


Dry    Goods 

Review 

absolutely  be 

made 

lo  measure 

and  that 

they    are    IK'I 

lik. 'In 

!n  become 

common 

Id   all    these  . 

ackets 

and  cloaks, 

collars  a 

PARIS   FASHIONS 


Sept..  1904 


by  a  good  tailor, 
garden  property. 
nd  revers  arc  be- 


mouseline  in  the  same  shade.  A  drapery  or  "eapuehou" 
crossing  at  the  back  is  taken  from  each  shoulder.  Fast- 
ened in  front  under  a  black  velvet  bow. 


An  evening  gown  in  black  striped  white  silk.  The  fichu- 
pointed  vest  and  underskirt  are  in  white  mousseline. 
The  sleeves  and  frills  are  of  lace,  decorated  with  roses, 
shaded  red  to  pink  and  black,  ribbon  velvet  border  to 
the  lace  frills. 


ing  added,  it  is  only  the  still  popular  little  bolero  that  is 

finished  oft  at  the  base  of  the  neck. 

*  * 
* 

One  sketch  shows  a  beige  cloth  jacket,  buttoning  only 
to  the  waist  and  simply  ornamented  with  machine  stitch- 
ing; the  fullness  is  at  the  top  of  the  sleeve.  The  hat  is 
a  dark  "marrow"  straw  trimmed  with  pale  green  tulle 
and  white  shaded  green  and  "marrow"  feathers. 

#  * 

■k 

Capes  or  "Pelerines"  as  they  are  called  here,  of  all 
descriptions  are  being  worn;  lor  instance  a  gown  of  fancy 
cloth,  the  skirt  trimmed  with  gathers,  will  have  a  very 
high  corselet  of  silk  or  velvet  — double  breasted,  fastened 
with  fancy  buttons,  rounded  at  the  back  and  brought  to  a 
long  point  in  front.  Over  this  will  be  worn  a  cape  of  the 
same  cloth  as  the  skirt,  reaching  to  about  an  inch  short 
of  the  elbow,  slightly  pointed  back  and  front,  and  with 
fancy  rovers  to  correspond  with  the  corselet.  The  sleeve 
will  be  made  with  a  puff  just  showing  below  the  cape  and 
tight-fitting  to  the  wrist.  Evening  wraps  are  also  often 
made  in  the  form  of  a  cape— see  sketch  Mo.  2.  This  is 
more  than  a  wrap  and  might  almost  be  called  a  "man- 
telet."   It  is  in  pale  green  taffetas  with  little  "ruches"  of 


Furs  are  likely  to  be  as  much,  or,  if  possible,  more 
enriched  with  embroideries,  lace  and  chiffons,  than  last 
year  and  grey,  fawn  and  white  kid  will  be  used  for  belts, 
buttons  and  edgings;  it  may  even  be  introduced  in  the 
embroideries.  Seal  and  good  imitations  of  this  fur  will 
be  "la  grande  mode,"  and  ermine  seems  likely  to  be  Avorn 
again  as  stoles  and  capes  or  trimming  for  other  furs.  The 
velvet  dresses  of  last  year  are  not  likely  to  be  revived 
but  the  silk  seems  to  have  come  to  stay  till  skirts  are  no 
longer  worn  full.  A  change  has  taken  place  in  the  falls 
this  Summer— very  few  net  veils  are  seen— in  the  contrary 
for  town  and  traveling  alike  one  sees  nothing  but  gauze, 
\ery  transparent  and  also  more  becoming  to  the  face  than 
lace.  These  are  in  all  colors,  golden  brown,  grey,  blue, 
etc,  to  harmonize  with  the  costume. 

• 
The  season  has  indeed  been  a  white  one— hats,  gowns, 
parasols,  gloves,  shoes  and  stockings— all  white— and  quan- 
tities  of   English   embroidery.      Mats   made   of  this   lace, 


Evening  gown  in  strawberry  colored  voile  "  Ninon 
Both  bodice  and  skirt  are  trimmed  with  bovillonnes 
of    mousseline   and  bunches   of   "  ribbon   work  "  ; 
flowers  in  natural  shades. 


resembling  those  sold  for  children's  sun  hats,  with  gen- 
erally and  more  distinct  and  higher  crowns  are  embel- 
lished with  a  large  rose  or  bunch  of  mixed  liowers,  and 
selling  very  readily.     The  paper  "Brighton  Plage"  hats 
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Sable  bolero,  trimmed  with  er- 
mine, turned  down  collar,  and 
ermine  insertions  in  sleeves, 
front  strapped  with  sable  tails; 
a  bunch  of  three  tails  at  the 
neck. 


Seal  skin  bolero  trimmed  with  sable 
collar,  revere  and  cuffs,  with  a 
scroll  of  sable  tails  over  each 
shoulder.  The  hat  is  "  marron  " 
colored  felt,  trimmed  with  Bird 
of  Paradise. 


AN  OKLAHOMA  VISITOR. 

AMONG  the  callers  at  the  Montreal  office  ol  The  Dry 
Goods  Review  during  the  past  month  was  Mr.  Wil- 
lard  Foster,  of  Black  Hock,  Okla.  Mr.  Foster. 
as  manager  of  the  Foster  Mercantile  Co.,  is  a  representa- 
tive American  retail  man,  and  this  being  his  first  trip  to 
Canada,  his  impressions  are  interesting.  Fie  has  toured 
a  good  share  of  Ontario  and  Quebec,  spending  some  time 
in  the  study  of  business  conditions,  resulting  in  very  fav- 
orable and  flattering  remarks  about  Canada.  To  use  his 
own  words  :  "Like  manv  Americans  who  have  never 
visited  Canada,  my  views  were  tinned  with  a  vision  of 
snow  and  ice,  mingled  with  business  inactivity.  On  the 
contrary,  T  find  a  delightful  climate,  magnificent  scenery 
and  splendid  business  policy  in  every  line.  The  dry  <j;nnds 
stores  in  small  eentres  are  a  revelation  for  progressive- 
ness,  while  Toronto  and  Montreal  have  extremely  credit- 
able departmental  stores.  Needless  to  say    I  shall  always 

cherish  im  trip  through  Canada  as  highly  interesting  and 
certainly  instructive."  En  passant  he  remarked  that 
The  Drv  floods  Review  was  a  noble  monument  in  the  field 
of  trade  journalism,  and  compared  very  favorably  with 
any  with   which   he  was  familiar. 


Ml  J  M  Campbell,  manager  of  the  smallwares  de- 
partment; Mr.  .1.  IF  Elliott,  manager  of  the  men's 
furnishings  department,  and  Mr  \.  S.  Binns,  manager  of 
the  dress  goods  department,  for  the  R.  .1.  Whitla  &  Co  . 
wholesale  dry  goods  firm  at  Winnipeg,  are  now  on  an  ex- 
tensive purchasing  trip  to  England  and  the  Continent. 
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And  Here's 

Another 


One  more  of  those  Little  features  that 
make  National  Roller  Bearing  Sweepers  more 

perfect,  more  desirable.  It's  our  patented 
Axle  Buffer  and  Washer . shown  in  above  cut. 
[f  you  are  interested,  we  have  a  circular  de- 
scribing it  in  detail,  which  is  yours  for  the 
asking. 

Mr.  Buyer  :  This  is  only  one  of  a  number 
of  desirable  patented  features  that  can  be  ob- 
tained only  in  our  line.  Features  of  actual 
merit  (not  mere  talking  points)— features  that 
make  sweepers  more  eflicient  in  operation, 
more  durable  and  more  satisfactory  to  the 
user.  Take  them  all  as  a  whole  ;  patented 
Dust  Proof  Roller  Bearings,  patented  Brush 
Release,  patented  Anti-Tip,  Steel  Handle  Fer- 
rule, patented  Axle  Buffer  and  Washer,  as- 
sembled into  the  finest  finished  cases,  under 
our  trade  mark,  "  Nationals,''  standing  for  all 
that  is  good  in  sweepers,  packed  in  our  pat- 
ented carton,  making  not  only  as  good,  but 
the  best  sweeper  made,  at  a  lower  (nice  than 
you  have  paid  heretofore. 

Yon  can't  afford  to  ignore  these  facts. 
They  mean  better  satisfied  customers,  more 
of  them  and  a  greater  profit  to  your  firm. 
There  is  a  demand  for  Nationals,  and  vour 
stock  is  not  c  mplete  without  them. 

NATIONAL  SWEEPER  COMPANY 


Toronto  Office 
45  Colborne  St. 


MARION,    IND. 

San  Francisco  Office 
617  Mission  St. 


Chicago  Office 
1411  Michigan  Ava 
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FLOWING    ENDS  OF    TALK. 


•  i  "ii     ii 
should. 

Fad  or 
Fashion? 


THERE  i-  a  certain  class  of  men  who  are  ever 
i>n  the  look  oul  for  novelties  of  whatever  meril 
they  may  l><\  and  there  is  another  class  whose 
only  l .-ml i  is  thai  they  are  too  easy  to  with- 
Btand  the  eulogistic  comments  <>!'  the  furnish 
new  line  thai  is  not  solium  n>  well  as  i< 
*(>r  a  long  time  ever  since  Pierponl  Morgan  re- 
turned from  Europe,  those  who  know 
him  by  sighl  are  trying  to  discover 
whether  be  belongs  to  either  <<\  these 
•lasses,  if  Ins  valel  had  a  moment  of 
mental  aberration  on  the  homeward  trip,  ol  it 
,1 .  P.  is  unaware  of  the  presence  of  Ins  naval  or  trous- 
ers. At  an\  rale  when  he  stepped  from  the  boat  with  his 
trousers  creased  down  the  sides,  the  fashion  Bheets  of 
Vankeedom  were  anxious  to  know  whore  he  "got  it." 
.  erhapa  the  great  financier  has  a  particularly  slim  leir. 
ami  devised  this  Bcheme  to  make  him  present  a  better 
front  view;  oj  it  may  be  he  <li<l  nol  u<'t  near  enough  to 
notice  that  King  Edward  still  wears  the  front  crease.  Al 
any  rate  ;i>  a  piece  lent  the  side  crease  fell  as  low  as  the 
shipping  combine  of  like  origin. 

• 

IX  is  a   fact   that   modern  business  is  tending  to  crowd 
into  n  low  stores,  that  the  specialist  is  gradually  dis- 
appearing, and  that   the  place  of  business  supplying 
a  dozen  lines  has  a  greater  chance  of  success  than  that 

which  sells  one  line  alone,  however  carefully  it  may  at- 
tend to  it-  Merchants  throughout  the 
Departmental  country  are  always  looking  around  for 
Haberdashers.  what  tbe  traveler  calls  a  "side  hue."  and 
the  men's  furnishings  end  is  concerned 
just  as  much  as  any  other.  For  instance  nine  out  of  ten 
tailors  deal  in  men'-  furnishings,  such  n>  cravats,  shirts, 
collars,  suspenders.  gl<  ves  and  oftentimes  hats  and  shoes. 

Hill    further  than   this  they   have   not   gone  in   this  country. 

An    ftnglfah  exchange  comes   forward   with   an   advertise- 
ment  which  says:  "Perhaps  one  of  the  host   side  lim 
outfitters    and  men's  wear  dealers'  establishments  is  the 
selling  of  cycles,  an  I  a  display  of  machines  would  most 
likely  be  a  possible  suggestion1  towards  the  puiyhasii 
a  suit   by  the  Cycling  customer.      This  would  tend  to  goo™ 

business  in  either  direction."  Bicycles  would  l>e  almost 
the  last  lino  to  be  included  by  our  furnishers.  In  Can- 
ada such  things  are  lefl     to  special    stores    or  carriage 


agents  where  they  right I3   belong.     A  window  oi  bicycles 
would  not   be  considered  a  fitting  adjunct   to  an  arrange 
incut  of  cravats 'and  collars,     Even  our  department  stores, 
with  few  exceptions,  omit  cycles  along  with  motor  vehicles 
and  carriages. 

HA.1TERS  in  the  I  nited  Stale-  are  building  up  - 
hopes  on  the  present  Fall  season.  To  an  outsider 
there  seems  little  cause  for  it  since  Presidential 
election  year  is  always  rather  slow.  Hut  it  is  on  account 
of  the  coming  electons  thai  the  hatters  are  rubbing  their 
hands,  and  beaming  on  everyone.  The 
hat    is  the  popular  bet   and  win  or  lose,  Election 

the    hatter    is    sure   of   a    -ale.       "I'll    hel  Hats. 

you  a  hat  Roosebell  (or  Parker)  will 
get  in."  has  taken  the  place  of  '.Good  day,''  in  all  kind- 
of  society,  and  friends  and  enemies  alike  mingle  assidu- 
ously in  the  betting.  One  man  at  the  last  election  was 
force, I  to  eat  his  hat  through  a  bet.  A  clever  hatter  un- 
dertook to  boom  bis  business  by  betting  s  hat  with  a 
friend,  thinking  to  get  the  bat  betting  started.  Ho  did, 
and  spent  many  a  pleasant  moment  a<=  reports  of  bets 
came    in    every    day.       When    the    results   came   out    hi 

peited  to  reap  a  harvest,  but  what  was  hi?  surprise  to  find 

that   his  friends  had  outwitted  him.      The  man  with   whom 

he  bet,  bet  with  a  friend  on  the  Bame  candidate  as  had  been 
chosen  by  the  hatter  and  this  was  continued  through  the 
entire  list,  the  result  being  that  the  only  hat  used  to  paj 

the   hots    was   the   one    the   hatter   himself  Supplied. 

•        • 

A  GREAT  deal  of  criticism  1-  falling  on  the  British 
soldier  concerning  the  care  ho  takos  id'  his  uniform. 
habits  and  person.  The  unfortunate  s**)dier  who  is 
clothed  in  khaki  ha-  at  the  -tart  somethniL' •  to  overcome 
in  the  matter  of  appearance,  and  however  carefully  ho 
111:1/  attend  t'  •'•is  outfit  lie  is  never  a 
pleasant    Spectacle    as    far   as    oloanlin.  '  Slouchy* 

and  tidiness  goes.     lint  apart  from  this  Tommy  Atkins. 
some   men   in   high    position   have   spoken 
verj    adversely  of   the   unbnished   and   impressed    trousers, 

cap-  worn  awry  and  cigarette  habits  of  the  British  army. 

With  hands  in   their  pockets,  a  muffler  around   their  1 
in  cold  weather  and  the  faults  already  mentioned  T.   Atkins 
nts    a    slovonly   appearanoe    that      -peak-    ill    for    t*io 
discipline  of  the  officers  and  acquirements  of  the  soldier. 
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ECEN'ILY  I  had  the  pleasure  of 
calling  on  a  few  country-town 
tailors  and  was  very  favorably 
impressed  with  the  taste  they 
had  shown  in  their  selection  of 
material  in  quality,  color  and 
pattern.  Incidentally  1  may  re- 
mark that  there  was  a  large  pro- 
portion of  Canadian  made  tweeds 
and  homespuns  shown  for  Summer  wear,  although  they 
all  maintained  that  for  the  fined  qualities  popular  for 
cold  weather  the  demand  was  almost  entirely  for  import- 
ed iabrics.  Whether  this  demand  is  justified  is  a  matter 
for  the  customer  to  decide.  The  prices  which  these  tail- 
ors are  getting  are  quite  good,  a  business  suit  bringing 
$16  to  $18  on  ordinary  material,  a  fair  price  for  a  small 
town.  One  tailor  showed  me  a  couple  of  pieces  for 
which  he  was  receiving  $25,  and  which  were  selling 
readily. 

out  what  struck  me  as  particularly  worthy  of  criti- 
cism was  the  fidelity  with  which  all  of  them  adhere  to  the 
plates  in  the  making  np  of  the  garment.  Of  course  it  sim- 
plifies matters  both  to  the  customer  and  to  the  tailor  to 
stick  to  the  plate,  but  it  is  an  unsatisfactory  method  in 
the  long'  run .  Tf  a  customer  is  perfectly  satisfied  it  is 
perhaps  not  wise  to  confuse  him  with  possible  changes, 
but  the  sooner  tailors  realize  that  the  plates  sent  out  bv 
Yankee  fashion  companies,  or  by  any  other  country,  do 
not  bv  any  means  decide  what  is  proper  to  wear,  the  more 
satisfied  customers  thev  will  have.  Personally  I  have 
never  seen  a  plate  T  would  accept  in  toto.  and  there  are 
not  a  few  men  who  think  the  same.  Fashion  plates  are 
all  veirv  well  as  sn^srestions.  and  to  erive/  a  customer 
an  idea  of  what  a  certain  style  of  cut  looks  like:  but  to 
arp-ue  that  a  departure  from  the  lines  set  down  would  be 
off  stvle  is  as  ridiculous  as  to  tell  a  man  he  is  incorrectly 
dressed  if  he  refuses  to  -wear  a  red  tie  when  that  color 
happens  to  be  popular.  "No  man  who  pretends  to  be  care- 
ful about  his  dress  will  build  his  clothes  on  a  model .  A 
Ynnkep  plate  maker  fets  his  ideas  from  n  study  of  the 
situation  and  prevailing  styles  and  tendencies  just  the 
same  as  any  other  student  of  conditions:  bv  which  T  mean 
to  emphasize  that  they  do  not  set  the  styles  but  chronicle 
them,  assisted  by  a  study  of  conditions.  They  merely 
relate  what  in  their  opinion  will  be  popular.  As  a  natur- 
al result  they  lean  strongly  towards  innovations,  and  re- 
cord with  partiality  what  differences  are  noted  from  last 
season's  styles  rather  than  picture  a  cut  wherein  there 
has  been  no  change.  For  his  own  well-being  he  must 
illustrate  styles  with  distinct  novelties. 


Every  tailor  knows  that  on  every  fashion  sheet  are 
shown  styles  that  no  well-dressed  man  would  simulate 
in  his  clothes,  and  I  maintain  that  what  a  man  wlyise 
taste  is  above  that  of  the  "bounder"  will  not  wear  should 
not  be  shown,  nor  encouraged.  Of  course,  1  fully  realize 
that  the  tailor  must  suit  all  tastes  and  for  many  of  his 
customers  these  plates  of  eccentricities  are  necessary; 
but  this  gioes  to  prove  that  it  is  not  correct  simpfly  bo- 
cause  it  appears  on  a  fashion  plate. 

*  * 

* 

Again  it  must  be  remembered  that  we  Canadians  are 
not  at  all  subservient  to  what  the  Yankee  considers  cor- 
rect, and  most  of  our  fashion  plates  for  popular  trade 
come  from  there.  In  fact  were  a  census  taken  among  the 
high  class  tailors  it  would  be  found  inat  our  styles  are 
almost  as  close  to  the  English  as  to  the  Yankee  plates. 
i>nt  we  have  styles  of  our  own,  and  every  season  they  are 
growing  more  independent  of  New  iork  and  London  dic- 
tation. In  this  way  it  is  the  case  that  the  fashions  that 
hold  in  Yankeedom  are  not  only  not  binding  on  a  man  in 
this  country  but  are  positively  incorrect  in  many  ways. 
When  I  say  incorrect,  I  mean  not  accepted  by  the  men 
who  know.  Chapter  and  page  can  be  given  for  this.  For 
instance  there  was  a  time  when  the  military  coat  and  peg- 
top  trousers  were  immensely  popular  across  the  line,  but 
here  they  never  got  past  a  very  small  number  of  youths; 
and  in  this  we  showed  our  inherent  good  taste.  To  come 
down  to  the  last  fashion  plates  there  .re  again  several 
differences.  The  plates  show  very  deep  lapels  on  double- 
breasted  coats  and  show  and  talk  about  lengths  for  this 
coat  to  which  we  will  never  agree.  The  Canadian  style 
for  Fall  will  have  Only  a  medium  depth  of  lapel  and  the 
length,  while  a  trifle  greater  than  formerly  will  run  fully 
an  inch  shorter  than  obtains  in  the  United  States.  The 
slit  which  appears  in  the  back  of  all  the  sack  coats  there 
will,  I  venture  to  say,  be  used  in  much  less  than  half  of 
the  new  Canadian  coats.  From  season  to  season  as  great 
a  number,  and  as  important  differences  could  be  noted. 

•  * 
• 

Thus  it  would  be  well  for  both  customers  and  tailors 
to  endeavor  to  do  a  little  thinking  for  themselves,  to  re- 
member that  common  sense  controls,  or  should  control, 
style,  and  that  no  man  or  collecton  of  men  dare  say  a 
becoming  cut  is  incorrect.  It  is  the  customer  must  wear 
the  suit,  and  it  behooves  him  to  act  independently  of 
fashion  plates,  confining  himself  only  to  the  most  broad 
lines  set  down .  The  tailor  who  resents  su<r<restions  from 
his  customer  is  a  good  man  to  shun,  as  well  as  he  who 
merely  advises  following  a  plate  in  every  particular. 
Tailor  and  customer  can  work  together  to  produce  a  suit, 
an  improvement  on  any  plate  ever  drawn  as  far  as  details 
are  concerned. 
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Tooke's  Shirts. 


DESIDES  making  a  name  for  themselves 
by  their  matchless  fit,  make  and  finish, 
they  have  a  good  reputation  by  a  kind  of 
unsolicited  advertising  by  the  public. 
Tookefs  Shirts  are  known  in  every  City, 
Village  and  Hamlet  in  Canada  and  in 
many  centres  of  the  Empire.  England  and 
Australia  are  both  asking  for  samples  of 
Tookefs  Shirts.  They  are  sought  wherever 
men  prefer  original  designs  and  comfort 
to  goods  that  are  merely  made  to  sell. 
No  merchant  can  afford  to  neglect  an 
inspection    of   this    line  for    iooj 


TOOKE  BROTHERS 

MONTREAL. 


LIMITED. 
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SHIRTS   AND    COLLARS 


THE  outcome  of  the  question  of  price  on  staple  lines 
of  shirts  for  Spring,  referred  to  last  month,  is 
hard  to  determine.  Undoubtedly  the  $9  shirt  is  a 
necessity,  and  of  course  will  be  shown,  but  present  con- 
ditions render  it  almost  impossible  for  the  same  quality 
to  be  maintained.  However,  this  seems  to  afford  an  ex- 
cellent opportunity  for  the  average  retailer  to  educate  his 
trade  to  the  increasing  demand  for  a  better  class  of 
goods,  which  is  highly  satisfactory,  due  to  the  increased 
profits  which  naturally  result.  Spring  lines  seem  to  ac- 
centuate this  tendency  and  never  before  have  such  natty 
effects  been  shown  in  the  higher  priced  goods. 

•       • 
* 

A  shirt  manufacturer  of  many  years'  experience  dis- 
cussing the  matter  of  shirting  patterns,  after  giving  the 
information  that  Spring  lines  would  be  shown  this  month, 
delivered  himself  as  follows  :  "While  you  are  asking 
about  Spring  negligees,  I  want  to  say  a  word  about  Fall 
lines.  The  stiff  bosom  is  certain  to  revive  in  favor,  that 
is.  the  medium-sized  comfortable  one.  In  regard  to 
Spring  lines,  however,  a  noteworthy  feature  in  mine  is 
the  discarding  of  the  multitudinous  system  of  sample 
pattern  cards  known  as  "endless  variety,"  and  the  con- 
fining of  my  offerings  to  a  choice  selection  of  the  few  in  a 
better  class  of  goods  which  are  more  carefully  made,  and 
thus  better  fitting.  This  bewildering  assortment  has 
made  an  endless  variety  of  trouble  for  us  all.  It  puts  the 
retailer  in  a  quandary  when  too  many  good  things  are 
thrown  at  him.  It  embarrasses  his  selection,  and  his  af- 
ter thoughts  are  often  the  cause  of  substitutions  after  his 
orders  are  placed.  Further,  I  think  there  is  room  for  im- 
provement in  the  acceptance  of  the  novelties  shown  to  the 
trade  in  Canada.  At  great  expense  are  these  sought,  and 
sometimes  diffidence  is  expressed  at  their  reception.  Af- 
ter a  time,  when  they  hear  the  Yankees  are  showing 
them,  there  is  a  clamor  which  perhaps  comes  after  we  are 
out  of  the  lines."  There  is  undoubtedly  food  for  thought 
in   these  observations. 

•       * 
* 

Fabrics  and  patterns  designed  for  Spring  will  soon  be 
shown  to  the  retail  trade.  A  round  of  the  different  lines 
reveals  nothing  startling,  but  just  enough  novelty  in  de- 
sign to  ensure  good  selling  at  retail.  There  seems  in  the- 
popular  lines  to  be  about  an  equal  division  of  dark  and 
light  grounds.  In  the  line  end  the  dark  grounds  lead  in 
some  lines,  and  while  the  exhibits  of  these  suggest  the 
somber  side,  they  are  yet  rich  in  effectiveness.  Pleated 
fronts  and  tucked  fronts  are  more  to  be  seen  than  ever, 
doubtless  due  to  their  sale  the  past  season.  Especially  is 
this  so  in  the  solid,  tans,  buffs,  champagnes  and  natural 
linen  color  Summer  shirts.  The  figured  and  striped  Mad- 
ras goods  contain  a  fair  proportion,  however.  Large 
pearl  buttons,  with  a  tendency  to  match  bosom  color,  is 
a  feature  of  the  aforesaid  pleats  and  tucks.  White  shirts 
with  pleated  fronts  are  strong  in  the  lines  and  should  be 
popular  for  really  hot  days.  In  colors  light  mixtures  are 
good,  while  steel  greys,  steel  blues  and  black  mixtures 
have  a   good    showing.      Among    the   new   things   is   a   shirt 
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of  solid  color  body  with  pleated  fancy  front  composed  of 
the  bodv  cloth  and  white  stripes  of  a  fancy  weave  inter- 
vening. Another  is  the  "patch  cuff  and  neckband"  Sum- 
mer style-,  wherein  and  whereon  appear  solid  colors  of 
body  and  bosom,  with  attached  cuffs  and  neckband  of 
printed  checks,  plaids  and  hairline  stripes  -very  effective 
contrasts.  Solid  colors  are  principally  tans,  blues  and 
greys.  Striking  color  effects  attained  by  intricate 
weaves,  as  well  as  color  arrangements,  are  on  view  in  the 
finer  class  of  goods.  Lacquard  Madras  and  Oxfords  are 
the  materials  favored  for  these. 

• 
"Cuffs  attached"   is  a     stronger     feature     this  coming 
season   than   ever  before,   as  well   as   the  coat    shirt.     Ma- 
terials run  on  the  familiar  cambrics,  fancy  woven  madras, 
percales,  Oxfords,  etc. 

*       * 

The  renewal  of  interest  in  slanders,  pokes  and  wing 
conies  with  every  Winter  season.  Again  and  again  it 
has  been  "  served  up  in  several  ways  that  the  high 
fold  collar  will  continue  its  popular  sway.  Why  certainly 
The  wing  collar,  we  risk,  will  be  worn  and  will  meet  with 
perhaps  an  enlarged  scope  of  demand,  to  the  delight  of  the 
neckwear  manufacturers.  There  will  be  several  widths  of 
medium  and  extreme  pokes,  and  as  usual  the  showing  of 
meeting,  overlapping  and  spaced  slanders.  A  sage  sug- 
gestion would  be  that  the  3-inch  variety  of  the  high-fold 
classic  collar  will  be  tabooed  by  the  genteel  for  the  gen- 
eral width  of  2  and  2J  inches.  All  the  rest  of  the  many 
accessories  regarding  points,  widths  at  front  and  back, 
round  corners,  etc.,  will  be  of  little  interest.  Round 
corners,  perhaps,  save  the  shirt,  but  pointed  ends  look 
neat,  and  even  if  they  do  wear  out  the  shirt  and  prevent  a 
tie  being  neatly  placed,  a  few  are  going  to  have  them. 
We  may  expect,  of  course,  an  increased  width  at  the  back 
for  Fall  and  Winter  wear. 


MADE  IN  CANADA. 

A  CORRESPONDENT    whose    faith    in    Canadian    made 
collars    is    very    strong,    writes    the    following    letter 
to  The  Drv  Goods  Review.     The  truth  of  the  state 
nients   he   makes   should   be    thoroughly   examined   into   by 
furnishers. 

Editor  of  The  Dry  Goods  Review  :— I  cannot  under- 
stand level  headed  merchants  and  the  public  in  Canada 
buying  a  collar  made  in  the  United  States  or  in  Austria. 
I  make  this  statement  because  I  am  possessed  of  infor- 
mation which  every  merchant  should  know.  Recently  I 
was  permitted  to  see  three  or  four  standard  makes  of 
American  collars  and  the  same  in  Austrian  goods  ana- 
lyzed. The  starch  was  taken  out  of  the  goods,  the  folds 
separated  and  the  threads  in  each  fold  carefully  counted 
and  examined.  1  was  then  shown  the  Canadian  collars 
treated  in  the  same  way  and  I  am  now  in  a  position  to 
slate  that  any  merchant  can  buv  a  Canadian  collar  at  $\ 
or  $1.1(1  that  is  as  good  and  in  most  cases  better  value 
than    either    the    American    or    Austrian   collar,    laid    down 
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WOOLNAP  has  now  become  renowned 
For  keeping  out  the  cold.  keturni 

Rheumatics  can't  exist  'tis  f^*|^fL 
Where  WOOLNAP  underwear  is  solcfc^  n 
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0  UNSHRINKABLE  © 

Carried  by  Leading  Wholesale  Houses. 


THE  STAR  SHIRT 

JULY  and  AUGUST,  1904. 

We  have  a  large  range  in  Soft  Bosoms,  Print  and 
Madras  with  exclusively  confined  patterns.  Also  a 
great  variety  of  Soft  Fancy  and  Pleated  Bosoms,  in 
white  and  colored  shirts. 

If  our   Traveller   has   not   called  and  taken   your 
order,  write  us,  we  will  send  samples  at  once. 


E.  Van  Allen  ®>  Co. 


Hamilton,  Ont, 
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RETURNED 
AUG  31  19(W 


Life  to  Your  Business- 

Enraptured  the  wearer  by  its  good  and  lasting  qualities — proved  a 
veritable  gold  mine  to  the  retail  trade — and  has  taken  the  market  by 
storm  generally.  That's  the  record  of  "Pinto  Shell  Cordovan,"  without 
exception  the  best  Mitt  and  Glove  stock  in  the  world  to-day.  You  don't 
have  to  talk  up  "Pinto"  goods,  they  make  a  big  holler  wherever  shown. 
Stock  goods  with  life  in  them,  good  sellers,  and  at  a  profit ;  not  stuff  that 
is  inferior  as  regards  workmanship  and  material ;  they're  the  kind  that 
are  dust  catchers  and  store  dingers. 

"Pinto  Shell  Cordovan"  stands  pre-eminent. 

Hudson  Bay  Knitting  Co., 

Montreal         Winnipeg         Dawson 
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111  Canada  at  prices  from  Si  10  to  (1  ">"  per  dozen      How      20c  la   wanted,   .1  collai    thai    la   linen    ihould  be  bo 

absurd  11  La  toi  .1  merchant   to  band  bis  customei  .1  collai      and  loubl  about   it      These  can 

with  nothing  bu1   cotton  on   the  tace  ol  II   and  ask   him 

20c  each   tot  It,   when 1  .1  collai   can  be  bough  1 

from  the  Canadian  manufacture!  .11   W<    pei  dozen,     li  be 
were  desirous  ol  giving  hia  customer  Qrsl  class  valm 


an  ordinarv  collar    he  would  sell  him  two  collai 

.mil   would  make  good   money   on   the  transaction  besides 

giving  him  perfect   satisfaction.     When  n  collai   to  Bell  at 


class  manufacture!    In  Cam  l  pei   dozen 

will   do   Ins   trade   good   and   gi  1 

Hun.     \  furnishei  Bhould  not  be  carried  away  with 

out  Bide  ui   Canada      <  'anadian   manufa  !  now 

the  want*  ol    the  public  here,  and  catei    lo  them  bi 
giving  honest   value 

R      \     \lc 


HATS    AND    GLOVES. 


IT  is  Interesting  to  note  that  Bhapea  In  men's  hate  are 
gradually    working  hack     to   the  flatter  brim,   which 

„»  suited  so  many  men,  and  never  looked  as  bad  as  the 
narrow  brims  do  on  some  men.  Some  first-class  hatters 
are  showing  brims   just   as  flal   as  they  were  three  yeara 

ago,    and    while   the\    do   not    form    the   staple   stock,    every 

confidence  is  expressed  in  their  reception.  The  general 
shape  lor  Fall  is  a  trifle  Matter  brim  than  was  worn  last 
Spring,  combined  with  a  higher  crown.  The  top  of  .the 
crown  is  somewhat  square.  Many  are  featuring  the 
exact   shape    01  a   year  ago  last   Spring,     a  brim   which 

stands  out  about  two  inches  from  the  crown,  and  a 
crown  of  about  ;")',  to  5£  inches  high  with  the  top  not 
much  rounded.  A  special  line  shown  has  this  hrim  com- 
bined with  a  crown  of  li  to  li ',  inches  high,  which  narrows 
in   at    the   top  and   finishes  off  quite  abruptly. 

*  •  • 

Brown  is  going  to  he  a  strong;  color  for  Fall.  Both 
in  derbies  and  fedoras  it  is  much  shown,  almost  entirely 
in  the  darker  shades,  although  -some  lighter  fedoras  prom- 
ise to  meet  with  success.  Black  is  going  to  sell  in  the 
rati.,  of  ten  to  one,  but  the  ideas  held  of  the  coming 
sales  of  brown  are  demonstrated  by  the  fact  that  every 
hatter  is  carrying  a  stock  of  some  size. 

*  *  * 

Fedoras  are  going  to  he  a  Utile  more  popular  than 
during  the  past  two  seasons,  and  many  of  the  manufac- 
turers have  been  exerting;  themselves  to  aid  the  move- 
ment by  creating  new  and  attractive  shapes— shapes  that 
will  catch  the  young  man,  for  it  is  he  that  governs  the 
sales  of  the  fedora.  A  staple  shape  fedora  is  not  a  suc- 
cess, for  the  simple  reason  that  it  does  not  attract  the 
class  who  make  a  specialty  of  wearing  that  shape  of  hat. 
If  it  is  not  an  "Irishism"  it  might  he  said  that  the  man 
who  would  he  attracted  by  a  qiyetly,  reasonably  shaped 
fedora    is    the   man    who    would    wear   a   derby    and    nothing 

else. 

*  *   * 

Buying  in  next  Summer's  straws  is  already  being  done 
in    some  quarters,   and.   as   already    predicted,    sennets   and 


splits   will   again   monopolize     the   market,   although   one 

lirm  has  still  greal  faith  in  Panamas,  '.1  '.'.huh  they 

say  they  sold  more  this  pear  than  ever  before     That 

ise  they  wen-  Bold  at   very  much  lower  prio 

There  is  nothing  ol   remarkable  interest    i"  arouse  the 

fancy    of  anyone  looking  for  decided  novelty   in   'he  glove 

market   this   month.      The   bulk    of    the    trade    i      Certain    to 

he  done  on  staple  lines,  although  enough  novelty  is  shown 

to      arouse      attention.         Novelties    as    a    rule    never    gain 

strong  enough  foothold   to  make  them  profitable  lini 
stock.     Thus  their  absence  is  commendable,  although 

tain   such    lines   are   sure    to   appear    i"i    holidaj    trade 

*  *    « 

The  fabric  wool  gloves,  which   were  regarded  by  some 

few  as  the  correct  thing  last  veal,  ale  again  seen,  and 
manufacturers  predict  a  sound  popularity.  White  is  the 
predominant    color,    while  double   palms   and   closer    weaves 

give  them  better  wearing  qualities  and  a  nattier  appear- 
ance. In  unliiied  as  well  as  lined  kid  gloves,  tans  and 
browns  are  again  the  key  to  the  situation.  Of  course 
other  colors  are  shown  in  abundance,  hut  it  is  safe  to 
s.iv  only  the  exclusive  trade  can  prolitahlv  handle  them 
Ox  blood  and  mahogany  red  are  seen  in  no  little  quantity. 
Light  shades  are  seen,  too,  but  the  colors  worn  must  be 
gauged  by  the  use  to  which  the  glove  is  put.  Ouiimetal 
grey,  SO  popular  the  last  season  or  so,  is  not  so  promi- 
nent  this  vear. 

*  «  * 

For  heavy  out-door  wear  combined  with  driving  pur- 
poses, the  lines  are  interesting  In  this  climate  such 
goods  are  in  constant  demand,  and  the  range  ol"  gloves 
and  mitts  of  this  class  should  not  be.  neglected  by  the 
retailer.  Gussets  are  in  a  good  many,  ensuring  adequate 
protection  from  wind  and  snow.  Others  show  elastic 
tops  which  serve  the  same  purpose,  eliminating  buttons 
entirely.  These  are  more  featured  in  the  heavy  mitts. 
The  patent  knit  wrist  along  the  same  line  is  certainly 
commendable.     These  vary  considerable,  and  in   the  lines 

shown  can  be  found  gloves  and  mitts  suitable  for  any 
purpose  Novelties  in  fasteners  and  insertions  of  mitts 
in   roomier  ones  are  in   abundance. 
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IN    CRAVATDOM. 


ALL  tilings  point  to  a  good  Pall  business.  If  there  is 
any  season  of  the  year  which  directly  influences  the 
neckwear  business  it  is  Fall,  and  everything  9eems 
in  accord  with  a  successful  season's  business  to  both 
manufacture!  and  retailer.  While  every  conceivable  var- 
iety in  design  and  color  is  shown  which  must  be  subord- 
inated to  local  conditions,  last  month  we  outlined  some 
of  the  safest  novelties  to  stock.  A  further  word  would 
signitv  thai  in  colors  tans,  blues  and  reds  will  predomi- 
nate, particularly  if  waistcoats  from  suitings  attain  a 
strengthened  position.  The  demand  is  expected  to  again 
i  mi  practically  on  four-in-hands  and  squares  with  a  fair 
sprinkling  of  puffs  and  bows.  The  narrow  four-in-hands 
have  attained  a  steady  position,  due  to  their  general 
neatness,  but  the  best  trade  is  going  to  accept  the  wide 
2.; -incli  style.  Ascots,  both  the  lined  and  reversible 
styles  in  various  widths,  are  seen.  If  standing  and  wing 
collars  attain  their  expected  popularity  wide  styles  in  all 
varieties  will  become  an  important  factor.  The  new  bow 
lie  is  wider  and  fuller  than  before,  and  is  of  neat  pat- 
terns. 

* 

An  interesting  phase  of  the  neckwear  situation  has 
been  brought  to  the  attention  of  The  Review  by  a  manu- 
facturer in  the  fact  that  "Yankee"  neckwear  has  been 
slaughtered  on  this  market.  Trade  is  not  built  entirely 
upon  sentiment,  and  if  the  quality  of  such  neckwear  were 
of  such  a  nature  as  to  warrant  good  value  for  even  the 
ridiculous  prices  asked,  little  could  he  done  to  stop  the 
pernicious  practice.  However,  a  glance  at  conditions 
shows  the  utter  impossibility  of  such  an  event,  and  ren- 
ders it  a  mystery  why  some  merchants  have  been  deluded 
into  buying  neckwear  of  this  type.  The  question  of  style 
is  settled  by  the  enterprise  shown  by  home  manufac- 
turers in  scouring  foreign  markets  for  the  latest  designs 
in  silks.  Price,  which  perhaps  is  the  element  sought  by- 
all,  is  of  unquestioned  advantage  to  Canada.  The  recent 
change  in  the  tariff  leaves  about  10  per  cent,  as  the  duty 
on  tie  silk  coming  in  to  Canada,  as  against  the  (>5  per 
cent,  the  Americans  are  burdened  with.  This  is  sufficient 
to  prove  to  anyone  that  the  retailers'  best  interests  are 
served  bv  home  manufacturers. 


This  same  reduction  in  the  tariff  is  causing  much  spec- 
ulation and  a  few  uneasy  moments  for  some  manufac- 
turers. It  is  rumored  some  lines  will  show  a  reduction 
in  price.  The  popular  25  and  51k'  retail  lines  are  to  be 
shown  at  $2  and  $1.  If  this  is  carried  out  others  will 
inevitably  have  to  follow  suit.  However,  the  average 
retailer  has  nothing  to  complain  about  in  reference  to  his 
profit  when  paying  $2.25  and  $4.50  for  these  lines,  as  an 
investigation  will  easily  prove.  Further,  these  lines  have 
not  been  big  money  makers  for  the  manufacturer,  and  it 
is  more  than  likely  the  extra  saving  would  be  put  in 
quality,  and  the  same  prices  maintained.  Bach  side 
will  have  a  good  argument,  and  undoubtedly  exponents  of 
both  will  find  their  adherents.  Some  shrewd  retailers 
will  welcome  a  $2  tie  which  can  he  retailed  at  25c.  The 
only  question  is,  will  the  qualitv  be  maintained  ?  Others 
will  insist  upon  a  better  article  at  the  old  price,  which 
will   perhaps  be   the  outcome  of  the  issue. 

*       * 
* 

Men's  furnishers  have  long  been  familiar  with  the  in 
per  cent,   discount  which  has  been  given  by   the  manufac- 


turers on  holiday  goods.  This  was  started  by  one  of  the 
first  manufacturers  to  enable  him  to  compete,  with  his 
shorter  datings,  with  the  wholesale  house,  who  would 
give  April  1  dating.  Of  late  years  the  manufacturers 
have  discovered,  however,  that  their  business  is  steady 
enough  to  drop  this  extra  discount,  and  one  by  one  they 
are  doing  so.  Several  of  the  largest  and  oldest  linns 
have  already  stopped  it  and  report,  no  interference  with 
business.  The  smaller,  newer  firms  are  simply  waiting 
for  each  other  to  do  the  same.  It  is  doubtful,  at  any 
rate,  if  the  retailer  made  much  on  this  discount,  as  it  is 
likely  that  in  some  cases  the  amount  was  made  up  in  the 
material  or  workmanship.  Special  discounts  are  a  con- 
sideration, but  they  serve  to  confuse  the  trade,  and  n 
prices  are  satisfactory  there  should  he  no  extra  induce- 
ments. 

* 
Travellers  will  be  out  with  the  holiday  goods  during 
September,  and  furnishers  can  expect  to  see  a  great  col- 
lection of  novelties  of  great  and  little  merit.  Browns 
are  good  and  crop  up  in  a  great  number  of  the  samples 
There  is  also  a  strength  developing  in  shot  effects,  some 
of  the  most  pleasing  materials  being  of  this  style.  These 
are  sure  to  take  in  every  part  of  the  country,  and  mer- 
chants should  have  them  and  talk  them  up.  There  is  a 
great  deal  of  color  being  worked  in,  and  it  is  not  the  ex- 
ception to  see  three  distinct  colors  in  one  cravat.  Pat- 
terns tend  to  be  very  large  on  account  of  the  importance 
of  the  large  shape.  Irregular  conventionalized  floral 
designs  with  connecting  ivy  is  one  of  the  most  common 
tvpes,  and  is  worked  out  in  every  form.  Stripes  are  not 
nearly  so  common,  hut  are  always  in  good  taste  when 
not  glaring.  Some  of  them  are  particularly  bold.  These 
are  said  to  have  a  great  chance  outside  of  the  cities. 
One  line  consists  of  bright  colors  on  white  grounds— a 
combination  that  is  effective  as  a  window  decoration  in 
towns  and  villages.  In  the  cities  there  is  a  great  de- 
mand for  quieter  styles,  or  if  colors  axe  used  they  must 
be  utilized  in  some  peculiar  way.  Large  diamonds,  ir- 
legular  circles,  decorated  spots,  cic,  are  prominent. 
Some  new  things  that  promise  to  go  quickly  are  gun- 
metal,  sealskin  silk  (an  imitation  of  tne  graining  in  seal- 
skin), ribbed  goods  in  two  colors  with  black  as  a  foun- 
dation, and  colored  swivels.  Among  high-class  trade 
there  is  a  predilection  for  four-in  hands  with  French 
seams  and  French  squares.  The  French  seam  is  one  run- 
ning down  the  centre  of  the  back  of  the  tie.  This  leaves 
both  edges  thin  and  of  equal  thickness,  and  it  is  said  the 
i  ravats  tie  very   much  neater. 


T 


A  CHANGE  IM   NECKWEAR  CIRCLES. 

'HE  Ontario  Neckwear  Company,  Limited,  have  sold 
out  their  ladies'  neckwear  department  to  Rhys  U. 
Fairhairn,  Limited,  and  will  in  future  devote  their 
entire  energies  to  men's  neckwear  and  wash  vests,  which 
departments  thev  are  at  present  enlarging  to  enable  them 
to  cope  with  their  heavy  Fall  orders.  Their  travellers 
are  now  on  the  road  with  an  extensive  line  of  samples, 
including  the  newest  effects  in  neckwear  for  the  Fall  and 
Christmas   trade  and   wash  vests  for  Spring,   1905. 
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4]  Fresh    from     the     looms.      Newly 
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TRIMMINGS 


THE  MERCHANT  TAILOR 


STYLES  AT 
HOME  AND 
ABROAD. 


AUTUMN  goods  arc  now  on   the  market.     Perhaps  Jn  commenting  upon  the  various  styles  and  materials, 

the    most    stylish    goods    are    m    cashmere   suit-        certain    limitations    present    their    ready    adoption    by    all 
Lngs.       Although    there    is    nothing    very    novel       classes   and   types  of  men.      For  instance    while   both   the 
they    are    yel    different    f  roin    those    of    the    last       cheap    and    high    class    materials    show    an    abundance    of 
few  seasons.      The  designs  are   in   light   checks,      overehecks,   combining   both    the   brown   and   grey   popular 
stripes   and   overehecks,   enlivened    with   a   mixture   of  silk 
threads.      There  is  almost   a  preponderance  in  some  lines 
of  grey  designs  in  stripes,  although  there  is  a  number  of 


shades,  it  is  ridiculous  to  attempt  to  push  them  for  either 
very  tall  or  very  stout  men  for  obvious  reasons.  The 
same  may  be  said  of  the  double-breasted  style.  A  tend- 
ency, however,  which  :s  sure  of  a  following  is  the  vogue 
of  the  morning  coat  and  vest  with  separate  trouser.  The 
well  dressed  man  this  Fall  will  insist  on  quiet  unobtru- 
sive patterns  in  trousers.  In  fact,  at  all  times  the  most 
correct  dressers  accentuate  the  sober  shades  and  mater- 
ials. A  dark  grey  or  black  worsted  certainly  meets  these 
requirements  in  trouserings. 

•       • 
• 

it  is  gratifying  to  note  the  abundance  of  Canadian 
made  materials  even  in  the  expensive  goods.  To  use  one 
jobber's  words:  "Our  lines  of  Canadian  goods  are  the 
strongest  and  most  satisfactory  we  ever  had."  The 
popularity  of  rough  materials  such  as  nomespuns  and 
tweeds,  for  wear  during  the  past  Summer,  meant  a  great 
ileal  to  Canadian  mills.  By  far  the  greater  part  of  these 
were  supplied  by  local  mills,  and  men  were  thoroughly 
satisfied  with  it  in  every  respect.  It  is  when  it  comes  to 
the  liner  cloths  for  heavy  wear  that  many  men  have  be- 
come accustomed  to  demanding  foreign  made  materials, 
particularly  strong  in  them,  tending  more  to  greys,  but  all  h  nas  Deen  found  that  Jt  is  necessary  with  many  of  this 
unite  in  according  them  a  prominent  place,  in  sympathy  class>  to  merely  talk  of  a  Canadian  piece  as  foreign-made 
with  women's  goods  and  men's  accessories,  thr>  retail  tra.h  to  yive  i*  a  much  greater  value  in  their  estimation,  even 
predict  their  popularity.  Worsteds,  wool  fairies,  scrg-s  though  it  may  be  next  to  another  piece  of  superior  ap- 
and  basket  waves  contain  sprinklings  of  the  nut  brown  Pearance  and  wear  acknowledged  as  Canadian  made. 
shade.       fancy    patterns    also    show    the    same    tendency.       Canadian    mills   are    learning     many   things,   and    not    the 

least  of  these  is  the  fact  that  wear  is  by  no  means  the 
most  important  characteristic  demanded  by  the  average 
man.  With  this  knowledge  their  sales  are  bound  to  in- 
crease. 


both  lighl  and  dark  materials  to  select  from,  showing  the 
tendency  of  brown.  Speaking  generally,  the  rougher 
makes  of  goods  in  the  middle  prices  predominate,  while 
in  the  higher  priced  materials  they  are  well  finished  and 
smooth.  The  favorite  material  is  undoubtedly  a  tweed 
effect  worsted,  or  worsteds  got  up  to  .ook  much  like  tweeds, 
bannockburn  effects  will  be  more  popular  than  ever,  most 
of  the  newer  lines  containing  it  to  a  more  or  less  pro- 
nounced extent.  This  "pepper-and-salt"  appearance 
guarantees  a  suit  against  much  that  is  conspicuous,  at  the 
same  time  including  neatness  and  service.  Over  all  there 
is  an  invisible  check  in  color.  The  tendency  appears  to 
be  a  gradual  working  away  from  the  tweeas  which  have 
been  so  popular  for  two  or  three  years,  and  there  is  not 
much  doubt  that  smoother  worsteds  will  be  as  prominent 
next   spring  as  tweeds. 

*       * 

• 

Perhaps  the   most    noteworthy   leature  of  conditions   is 
the  strengthening  of  brown  materials.     Some  lines  are  not 


The  double-breasted  coat  of  either  three  or  four  buttons 
which  is  to  have  a  run  this  Fall  ami  Winter  particularly 
adapts  itself  to  this  color.  But  while  brown  is  of  decided 
importance  as  a  suiting  shade,  it  must  !,<■  carel'i,!!v 
handled  by  the  merchant  tailor,  especially  in  country 
towns.  Brown  has  never  been  found  entirely  satisfactory. 
The  best  of  it  will  tan,  although  this  is  not  nearly  so  true 
of   present    dyes  as  formerly.      Where  a  suit  is  intended 


When  it  comes  to  styles  for  Fall,  an  excellent  preface 
is  to  say  that  every  man  may  and  should  suit  his  own 
taste,  provided   it    runs   in   ordinary  channels.      The  suit 


to  last    over  one  season  or  a  few   months,  it   is  good   ad-      of  suits  is  to  be  the  double-breasted  without   any  doubt, 

at  least  until  the  middle  of  November.     At  that  time,  it 


vice  to  give  a  customer,  to  tell  him  .o  steer  clear  of  solid 
browns.  Of  course  as  color  spots  or  lines  it  is  anything 
but  undesirable.  Greys  are  very  strong  and  will  be  the 
best  popular  sellers.  The  greys  that  are  most  shown  are 
darker  than  the  term  grey  may  denote  to  the  average 
mind.  The  groundwork  is  rather  a  black  with  dots  of 
while  or  grey  more  or  less  thickly  sprinkled  over  it.  In 
all  probability  greys  will  be  very  strong  for  next  Spring. 
In  all  shades  with  or  without  a  dim  overcheck  it  is  the 
safest,  material  for  a  tailor  to  handle,  since  it  is  always 
acceptable*  Lines  are  not  nearly  as  prominent  as  form- 
erly, and   what  do  appear  are  usually  broken. 


is  as  certain  that  the  single-breasted  will  come  in  for 
Winter  wear.  A  great  many  men  prefer  a  single-breasted 
saeque  for  wear  under  the  overcoat,  as  the  other  cut  is 
bulky,  and  throws  (he  overcoat  out  of  shape.  Next 
Spring  will,  however,  see  the  double-breasted  coat  revived. 
Of  course,  the  single-breasted  style  is  always  in  good  form 
and  in  the  towns  will  be  as  much  seen  as  the  double- 
breasted. 

It  will  be  well  for  the  tailor  to  build  his  coats  on  his 
own   lines,  using   the   fashion   plates  merely  for  showing  a 
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SORTING  TRADE 


Smoking  Jackets  and  Dressing   downs 

Worsted  and  Cask  mere  Half  Hose 

Embroidered  Cask  mere  Half  Hose 

Embroidered  Plated  Silk  Half  Hose 

Austrian  Collars  and  Cuffs- 
full  range  in  stock 

Football  and  Hockey  Pants 
Football  Jackets  and  Vests 


MGISTEREO  "TRADE-MAM 


k.-vx-v\-v\x-v-\-vx'\-\A-v-\-\A.-v\-V'VA.- 


UnsKrinKable  Underwear 


AllWooiUnderclothinc 


mmi 


WASHING. 

EVERY 

GARMENT 

GURMIHD 


.UNSHRINKABLE 

UAa(oi(KiMia  *  Ouldrciu  IMervur  I 


in  Weights  Suitable  for  all  Seasons. 


"fA  yWip range  of  Britannia  Brand 
JAWSfriBCtoWool  Underwear — every 
(^^rj^p^^ic'jt'^iteecl   unshrinkable. 

No/j^to  Y^Llie  in  the  market. 

OurJr^eUers  will  be  out  in  a  few 
days  Y&y  a  complete  range  of 
Spring^Tfmples,  including  Import 
Underwear  and  Hosier)',  and  the 
largest  and  best  selected  range  of 
Shirts,  Vests  and  Summer  Cloth- 
ing  ever  shown   by   us. 


Caulfeild,  Burns  ®>  Gibson 


WAREHOUSE  AND  OFFICE 
20  FRONT   STREET   EAST 


FACTORY 


144-146  KING  STREET  EAST 
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Our  Stock  was  never  better  or 
more  complete  in 

TWEEDS,  SERQES,  SUITINGS, 

OVERCOATINGS,    ETC, 

CANVASES,  ITALIANS, 

ASSORTED  SILKS, 

HAIR  CLOTHS, 

SLEEVE  LININGS, 

HOLLAND  POCKETINGS,  and 

every  supply  for  tailors. 

We  have  the  largest  variety  of 
samples  than  we  have  ever  carried 
before  and  can  stand  competition. 

Sole  proprietors  of  the  celebrated 
"TYKE"    and   "BLENHEIM" 

Serges.also  of  Salt's  "YOTSHAN" 
Serges,  the  best  goods  in  the  trade. 
Send  for  samples  of  them. 

Free    Samples    on     Application. 

A.  McDougall  &  Co. 


Branches— 

McKinnon  B  aiding,  Toronto. 
Jarvis  Building,  St.  John. 
37  Queen  St.,  Truro. 
Bridge  Street,  Quebec. 


196  McGill  St. 
MONTREAL. 


JOHN  FISHER 

SON  &  COY, 

WOOLLENS 


AND 


Tailors'  Trimmings 


WAREHOUSES  : 

Victoria  Square,  flontreal, 

65  and  67  Yonge  St.,  Toronto 

55  and  57  Dalhousie  St.,  Quebec. 


and 


JOHN  FISHER  &  SOvS 

HUDDERSFIELD,  ENQ. 


1905     SPRING     1905 

Greenshield  Limited 

MONTREAL. 


WOOLLEN  DEPARTMENT 

Our  travellers  will  be  out  about  the  1st  Sept.,  with  a  full  line  of 
Woollens  and  Tailors'  Trimmings.  They  will  offer  some  special 
values  in  Serges  and  Worsted  Suitings.  We  will  also  show  for 
Spring  a  special  line  of  Scotch  Tweeds,  which  will  be  unsurpassed. 
It  will  pay  you  to  see  our  range  before  buying. 

Our  buyer,  Mr.  Thewles  has  just  returned  with  &am|>le.s 

of  Latest  Novelties. 
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customer.  Lapels  on  the  double  breasted  arc  not  going 
to  oe  u  deep  as  illustrated  and  the  opening  ii  quite  shal- 
low. A  three-button  coal  is  not  at  all  necessary,  the 
button  three-show  four  —  i  >  l  *  -  being  preferable  and  sure  i" 
take  «iili  Canadian  trade.  The  two  button  affair  will 
n<t  be  "in  ii  "  for  a  moment.  A  good  Bquare  shoulder 
is  siill  considered  tin'  proper  thing,  bul  no  extremes  will 
1),.  allowed.  The  mosl  importanl  change  ia  in  the  length, 
winch  will  he  greater  than  was  usual  during  the  Spring. 
However,  in  this,  care  musl  !)<•  exercised,  since  the  thirtj 

one  inch  cats  thai  are  g ".  in  meet  with  some  Favor  on 

the  other  side  <>t  the  line,  will  i;"t  be  in  favor  here  A 
man  of  five  feel  ten  or  eleven  inches  cannot,  in  the  ordin 
any  way,  wear  a  coal  Longer  than  thirty  inches  in  the 
hack,  not  counting  of  course  the  collar,  ami  twenty-nine 
ami  a  half  is  preferable.  The  top  coal  effect  ol  the  long- 
er styles   is  anything  bul    pleasing.     The  short   military 

coat  is  hack  with  the  narrow  trousers  ami  spots.  There 
is  to  lie  more  shape  to  the  hack,  the  waist  line  being  de- 
lined  l>_\   a  little  shaping.     The  single-breasted  sack  will 

close  quite  tightly  around  the  throat,  and  the  bottom  cor- 
ners will  he  quite  square.  Then'  is  a  slope  from  the  bot- 
tom button  which  leaves  tlie  coat  about  two  of  three  in- 
ches apart  at  the  corner-.  Leave  the  breast  pocket  out. 
and  one  is  sure  to  be  right.  The  breast  pocket  .lid  not 
meet  with  a  meat  deal  of  favor  last  Spring.  Jt  is  neither 
useful  nor  ornamental.  Frock  coals  will  remain  double- 
breasted,  the  single-breasted  style  having  had  a  short, 
small  run.  The  skins  will  be  a  trifle  more  ample,  and 
the  waist  line  will  be  distinct.  the  slit  will  be  entirely 
optional  in  the  back  of  the  sack  coat.  Jn  general  it  had 
better  be  omitted  as  it  but  rather  detracts  from  the  ap- 
peal anee.      It  has  a  place  in  a  very  long  coat. 

• 
Trouserings  are  shown  in  a  greal  variety  of  design  and 
price.  <ire\  stupes  and  tine  lines  approaching  the  hair- 
line design  are  seen.  Speaking  of  trousers  it  is  gratify- 
ing thai  the  day  of  Uirned-up  types  is  past  except  is 
applied  to  the  outing  trousers  as  originally  intended.  An 
increased   width   in  the  irouser  bottom  is  spoken  of.      The 

best  shape  will  be  fairrj   snug  at   the  bottom  ami  widen- 
gradually  and  gracefully  to  the  nips,  where  the  bag- 
Liiness  disappears.      In  general     appearance     there  is  9 

roominess  of  pleasing  proportions. 

•      * 
• 

In  overcoat-  the  covert  top  coat  and  (  liestertield  will 
have  the  run  for  Fall.  The  top  coal  will  not  lie  as  popu- 
lar as  it  was  this  Spring,  simply  because  n  is  Fall.  Men 
lean  more  to  Winter  Styles  in  the  Fall.  The  Chester 
held  is  always  good.  I  Isters  promise  to  be  very  much 
in  demand  and  fancy  materials  will  be  frequently  used. 
The  Winter  overcoat  will  be  of  melton  in  the  better 
grades,  and  of  beaver  in  the  cheaper.  Cheviots  will  sell 
quite  well  as  it  is  a  staple.  High  class  tailors  expect  to 
do  very  little  in  rainproof s.  This  garment  is  dropping 
out    as    a    tailor-made    garment,    what    is    worn    of    it    (and 

that  i-  a  lot )  is  in  the  readymadi 

* 

In  imported  goods  there  is  a  natural  strengthening  in 
price  due  to  the  change  in  the  preference  and  to  the  priee 

of   wool.      Retailers   musl    bear   this   in    mind    and    repeats 
should  be  given  at   the  earliest     opportunity,  as  jobbers 

must    at    least    ask     the     extra    63-4    per  eenl     when     re- 

1 


<  rders  are   found   uece  \     1  he  1 1  ade 

arriving  up  to  September  I  are  free  ol  the  ne- 
ed duty,  but   the  advance  1-  irrevocable  aft  it*- - 
Wool  prices,  too,  are  htrengtbening  and   verj    firm,  tend- 
ing  to  aggravate  the  inevitable  advance      rhe  mon 

"buj  early."  •      • 

• 

In  another  part  0]    The  Review  will  be  found  ■•'ii-  ol 
the  newest  English  mode-,     these  should  sei  tsbion 

plates   ami    can    be   accepted    a-   correct    Styles   ancii-    Bng 

lishmen.  English  Btyles  are  gaining  more  strength  in 
Canada.     These  cuts   were  drawn     for  The   Dry   G 

Ke\  icw  .  

WOOLEN  MILLS  CLOSE. 

SATURDAY,  the  -1Mb  August,  the  .Montreal  Woolen 
.Mills  (dosed,  and  will  in  I  in  uii-  he  operated  on  frac- 
tional time,  runniUg  alternate  week-,    the  livelihood  of 

200  men  is  affected  ami  the  nulls  are  kept  running  on  frac- 
tional time  to  present  their  niter  lack  of  work.  Further, 
this   is   the  firsl   year  the  C panv    ha-  not    paid   a  dividend 

averaging  ii  per  cent.,  and  the  directors  blame  English 
competition  under  the  present   tariff.     The   reduction  of 

the  preference  on  British  g I-  bj   ii.!-:!  per  cent,  seems 

to  hardly  relieve  the  conditions  owing  perhaps  to  the  fact 

that  before  it  could  become  operative  a  surplus  of  stand- 
ard   woolens   bad    been   imported. 


TO   PREVENT   DECEPTION. 

'IMIF  Maritime   Board  of   t'rade  winch  met   August   1  ■'. 

1       18  and   19,  among  other  questions,     discussed   the 

shoddy  thai  is  being  Bold  for  wool  in  woolen  goods 

The   following  resolution  expressed   the   idea   which   they 

entertained,  as  well  as  their  method  ol   prevention: 

"Whereas  the  .Maritime  Provinces  are  eminently 
adapted  to  the  gool  raising  industry  and  woolen  cloths  at 
tine-    manufactured   contain    inferior  substances. 

"Therefore,  resolved,  that  it  is  desirable  that  the 
Government  be  requested  to  place  such  restrictions  on 
manufacturers  that  will  compel  all  woolen  fabrics  to  be 
plainly  marked  as  to  -he  proportion  ol  pure  wool  or  adul- 
terations therein  contained  in  a  manner  similar  to  the 
legal  restrictions  placed  by  the  (ioveriiment  on  manufac- 
tured   imitations  of  dairy   products." 

NEW  BUILDING  FOR  CLOTHING  FIRM. 
II.    Kellcrt   t\   Co.,   wholesale  clothiers,   Notre     Dame 
street,   Montreal,  have  purchased     Nos.  349   to  355a  St. 

■  lames,  having  a  frontage  of  58  feet   and  an  area  of  :;.]->;, 
feet,  and  N'os.  1 2  to  L6  Little  St.  Antoine  street,  with  a 
frontage   of   52    feel    and   an   area   ot    3,650   feci.      A    five 
storey  building,  for  which  contracts   na\e  been   let,  will   be 
erected  on   the   St.    .lames  street    property.      The   building 

is  to  be  of  I.aprairie  pressed  brick,  with  steel  construc- 
tion and  all  modern  improvements. 


MONTREAL  CUTTERS'  AND  TRIMMERS'  HOLIDAY. 

The    annual    excursion      and    outing      01    the    M 
wholesale    clothing    eu'ters    and    trimmers      was    held      on 
August    IF     The  steamer  St.    Laurent    earned    the  jolly 
crowd  down  the  river  where  a  landing  was  mad 
an  enjoyable  lunch   a  Btrenuous     gamx  baseball   was 

played.       A    silver      cup,    donated       by    a     large    wholesale 
house,    was   the   prize    tor   the   victorious   team. 
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UMBRELLAS,  CANES,  BATH  ROBES,  ETC. 


r->  NOUGH  cool  wet  wieathet  has  been  experienced  this 
i  Summer  to  furnish  a  fair  demand  for  umbrellas. 
It  is  safe  to  say  the  proverbial  umbrella  borrower 
is  being  gradually  transformed  into  a  buyer  to  the  relief 
of  both  the  individual  lender  who  suffers,  as  well  as  to 
the  happy  retailer.  Makers  and  retailers  have  nothing  to 
complain  of  in  this  line.  The  most  noteworthy  feature 
of  the  trade  is  the  "improvement  in  goods  lo  retail  at  a 
popular  price.  Even  a  few  years  ago  an  umbrella  to  re- 
tail at  $1  was  composed  of  the  cheapest  handle,  with 
heavy,  coarse  cotton  covering  and  solid  ribs.  What  a 
contrast  with  the  trimmed  root  handles,  or  polished 
horn,  or  the  silver-trimmed  Congo  ones  with  good  para- 
gon frames  and  tine  mercerized  cloth  trimmings.  In  no 
branch  of  the  trade  has  improvement  been  so  marked. 
Self-openers     are    increasing    in    popularity,      the    one    and 

two   bulb   runner  .styles. 

*       • 
* 

.  Don't  neglect  this  line.  Display  goods  at  opportune 
times,  and  instruct  clerks  to  give  useful  information  to 
the  trade.  How  few  know  how  to  properly  roll  an  um- 
brella !  A  little  instruction  will  do  no  harm.  The  bot- 
tom of  the  ribs  should  be  circled  with  the  left  hand,  then 
use  the  right  to  take  each  fold  at  the  point,  throwing  it 
over  in  its  proper  place.  Then  roll  with  the  left  hand, 
which  is  at  the  bottom  of  the  ribs,  gradually  bringing 
the  right  down  to  the  fastener,  and  the  folds  will  go 
smooth  and   tight. 

A  growing  tendency  is  observed  for  the  average  man 
to  use  a  cane.  A  good  showing  will  often  foster  latent 
desires.  Medium  weights  are  displacing  the  "sporty" 
light  ones,  and  the  most  popular  ones  are  in  partridge 
wood.  Beautiful  inlaid  silver  designs  attract  the  most 
attention.  The  proper  trimmings  arc  in  silver  or  gun 
metal,  although  gold  occupies  an  extreme  secondary  place. 
A  gradual  change  in  handles  is  taking  place.  Square 
handles  are  surely  superseding  hooks,  due  perhaps  to  the 
added  comfort.  Cherry,  oak  and  Congo  canes  still  are  in 
favor,  and   the    stocking    of    various  materials  must     be 


subjected  to  local  conditions.  Englishmen  are  prone  to 
favor  plain  oaks,  while  cherry  meets  a  current  demand 
from  the  average  trade.  A  novelty  causing  some  little 
stir  is  plain  straight  sticks,  .sometimes  with  silver  bands, 
and  always  with  silver  heads.  They  have  had  extreme 
popularity  in  the  States,  and  arc  likely  to  gain  in 
strength  here.  Plain  ivory  and  silver  trimmings  are  the 
chief  features   in  a  general   impression  of  the  lines. 

•  • 
• 

Pyjamas,  in  a  variety  of  materials,  in  prices  ranging 
from  $15  to  $15  per  dozen,  are  being  stocked  in  the  mosl 
successful  stores.  Time  was  when  only  a  certain  exclu- 
sive class  wore  them,  but  gradually  men  in  all  walks  of 
life  are  learning  that  they  are  the  most  comfortable, 
most  satisfactory  and  most  convenient  sleeping  garments. 
The  retailer  should  see  he  gels  his  part  of  this  increased 
trade. 

* 

Another  feature  which  has  lacked  attention,  with  the 
exception  of  large  dealers,  is  a  showing  of  smoking  jack- 
ets, bath  robes,  lounging  robes,  etc.  This  trade  can  be 
kept  at  home,  and  the  retailer  should  prepare  for  the  as- 
sured Christmas  demand.  Nothing  excels  these  as  gifts 
for  a  man.     Any   price  can  be  put  on    them. 

•  • 
* 

Colored  handkerchiefs  are  taking  an  important  place 
in  high  class  trade.  All  the  best  city  furnishers  are 
showing  them  in  a  variety  of  colors  and  patterns.  Red, 
and  several  shades  of  blue  appear  to  have  a  monopoly, 
but  the  patterns  embrace  all  styles,  from  the  smallest 
dots  at  the  very  edge  to  broad  stripes  around  the  border 
or  irregular  dottings  over  the  entire  handkerchief.  When 
these  hankerchiefs  first  appeared  they  were  in  rather 
quiet  effects,  but  the  success  which  met  them  induced  a 
departure  from  this  rule,  and  the  bandanna  effect  is  now 
common.  Combined  with  it  all,  however,  there  is  little 
cheapness  in  the  appearance,  as  the  colors  are  clear  and 
the  patterns  odd.  Both  silk  and  linen  are  used.  Several 
furnishers  are  devoting  whole  windows  to  their  display. 


PERSONAL     MENTION 


Mr.  Geo.  B.  Fraser,  of  Greenshields  Limited,  has  left 
Montreal  for  the  Old  Country  on  a  buying  trip. 

Mr.  Parkhill,  of  the  Alaska  Feather  &  Down  Co., 
Montreal,  is  expected  home  from  a  buying  trip  in  foreign 
markets  shortly. 

Miss  M.  W.  Harvey,  manufacturer  of  ladies'  costumes, 
etc.,  near  Manchester  England,  paid  a  visit  to  Canada 
recently,  seeking  information  with  regard  to  this  indus- 
try here. 

Mr.  .1.  Frith  Fraser,  manager  of  G.  E.  Fraser  Sons, 
Picton,  Out.,  dry  goods  merchants,  was  a  caller  at  the 
officers  of  The  Dry  Goods  Review  in  Montreal  during  last 
month. 

Mr.  .John  11.  Britt,  of  the  tailoring  firm  of  Britt  & 
McCarthy,  St.  .John,  N,  B.,  died  last  month  after  a  long 
illness,  lie  was  one  of  the  best  known  business  men  in 
St.    John. 

Mr.  II.  W.  Walker,  buyer  fori  Greenshields  Limited 
smallwares  department,  leaves  shortly  on  a  buying  trip 
to   the  Old   Country. 

Mr.  W.  B.  Birkelt,  of  Chicago,  buyer  for  Marshall 
Field  &   Co.'s  retail  dress  goods  department,  favored  The 


Dry  Goods  Review,  Montreal,  with  a  call  the  past  month. 
He  was  passing  through  Montreal  on  his  way  to  the  Old 
Country. 

Messrs.  M.  Simon,  T.  Drennan,  J.  A.  Grant,  and  I). 
Solomon,  hustling  knights  of  the  grip  for  Premier  Water- 
proofs, have  enjoyed  a  month's  holidays  during  August. 
They  spent  a  merry  time  and  return  to  their  various 
routes  keen  for  Fall  business. 

Mr.  II.  R.  Silver,  for  the  last  two  years  house  man- 
ager for  R.  0.  Wilkins,  has  decided,  owing  to  ill  health, 
to  become  a  knight  of  the  road.  He  will  call  upon  the 
trade  of  New  Brunswick  and  Prince  Edward  Island  for 
R.  C.  Wilkins,  as  well  as  with  a  line  for  Coppley,  Noycs 
&    Randall. 

Mr.  Harry  S.  Powley,  late  of  the  Dominion  Show- 
case Co.,  has  been  filling  with  complete  satisfaction  for 
the  past  month,  the  arduous  task  of  manager  of  the  Pub- 
licity Department  of  the  Hudson  Bay  Knitting  Co.  He 
has  had  a  widespread  experience  in  this  line,  and  the 
well-known  "ads-"  of  this  company  arc  his  best 
encomiums. 
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ALWAYS  AT  THE  TOP 


Out  representatives  start  your  way  early  in  Septem- 
ber. They  will  have  the  latest  creations  in  exclusive 
shirtings. 

Novelties  Shown  By  Us  Alone 

=3f? 

Do  not  commit  yourself  before  you  have  seen  our 
line. 

THINK  THIS  OVER 
IT'S  WORTH  WHILE 


The  Williams,  Greene  &  Rome  Co. 

LIMITED 

BERLIN,   ONTARIO 
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ANTI-DUMPING    CLAUSE    DEFINED 


THE  Customs  Department  lias,  after  careful  de- 
liberation, promulgated  regulations  giving 
effect  to  what  is  popularly  known  as  the 
"anti-dumping  elause."  In  view  of  the  facts 
that  the  new  law  has  an  important  bearing  up- 
on the  trade  and  commerce  of  the  country  and  that  it  is 
the  adoption  of  an  entirely  new  and  striking  idea  in  tariff 
making,  if  is  considered  that  it  would  be  beneficial  to  the 
business  community  to  give  a  full  explanation  of  the 
principal  features  of  the  legislation  and  the  regulations 
thereunder. 

The  Canadian*  Parliament  has  now  provided  that  in 
any  case  where  imported  dutiable  goods  of  a  class  or  kind 
manufactured  or  produced  in  Canada  (whether  subject  to 
specified  or  ad  valorem  duties)  are  sold  to  Canada  at  a 
price  below  the  fair  market  value  of  such  goods  as  sold 
for  home  consumption  in  the  open  market  of  the  country 
of  export,  in  the  usual  and  ordinary  way,  and  on  the 
usual  credit  terms,  at  the  time  of  export,  there  shall  be 
levied  thereon,  in  addition  to  the  ordinary  duty  estab- 
lished by  the  customs  laws,  a  special  duty  equal  to  the 
difference  between  the  selling  price  to  Canada  and  the 
said  fair  market  value  for  home  consumption  in  the  coun- 
try of  export,  provided,  however,  that  such  special  duty 
shall  not  exceed  one-half  the  ordinary  duty  provided  by 
law. 

The  "Workings  of  the  Law. 
To   illustrate    the  working  of  the  clause  the  following 
suppositious  instances  may  be  cited  : 

No.  1.  Take  the  case  of  a  piece  of  machinery  sold  from 
another  country  to  Canada  at,  say  $90,  but  which  is 
usually  sold  for  borne  consumption  in  the  country  of  ex- 
port for  $100,  the  calculation  under  such  circumstances 
would   be  as  follows  : 

1st.  Ordinary  dutv  at  25  per  cent,  on  the  fair  mar- 
ket value  for  home  consumption,   viz.,    $100 $25.00 

2nd.  Add  for  special  duty  the  difference  between 
the  selling  price  and  the  fair  market  value, 
viz 10.00 


.$35.00 


Total   duty    

If  the  difference  between  the  selling  price  and  the  fair 
market  value  as  aforesaid  had  been  $12.50,  or  more,  the 
maximum  special  duty  would  be  imposed,  viz.,  $12.50,  or 
one-half  the  ordinary  duty  charges  based  upon  the  fair 
market  value. 

No.  2.  Take  the  case  of  bar  steel,  sold  from  abroad  to 
Canada  at,  say,  $23  per  ton,  but  which  is  usually  sold 
for  home  consumption  in  the  country  of  export  at,  say, 
$2-7  per  ton.  The  rate  of  duty  is  $7  per  ton.  The  calcu- 
lation would  be  as  follows  : 

1st.   Ordinary   duty  as  $7  per  ton   $  7.00 

2nd.  Add  for  special  duty  one-half  the  ordinary 
duty,  or  $3.50,  the  difference  between  the  sell- 
ing price  and  the  fair  market  value  in  the  country 
of  export,  being  equal  to  and  in  excess  of  that 
amount 3.50 

Total' duty   $10.50 

Exemptions. 

11  is  provided  in  the  law  that  exemption  from  the 
special  dutv  mav  be  allowed  in  respect  of  any  article 
which  is  rated  for"  duty  in  the  tariff  at  50  per  cent,  ad 
valorem,  or  upwards,  or  at  specific  rates  of  duty  equal 
to  50  per  cent,  ad  valorem,  or  upwards,  based  upon  the 
fair  market  value  for  home  consumption  in  the  country  of 
export. 

For  instance,  take  the  case  of  certain  soap  which  is 
dutiable  at  two  cents  per  pound  under  the  tariff.  If  the 
fair  market  value  of  such  soap  for  home  consumption  in 
tlic  count ry  of  export  is  four  cents  per  pound  or  under, 
the  equivalent   ad  valorem  duty  would  be  50  per  cent.,  or 


upwards,  and  the  exemption  referred  to  in  this  paragraph 
would,   therefore,  applv. 

Provision  has  also  been  made  for  exemption  from  the 
special  duty  when  the  difference  between  the  fair  market 
value  as  aforesaid  and  the  selling  price  to  Canada  am- 
ounts to  only  a  small  percentage  of  such  market  value. 
With  regard  to  this  provision  it  has  been  determined  on 
the  advice  of  the  board  of  customs  that  the  special  duty 
shall  not  be  applicable  when  the  difference  between  the 
fair  market  value  and  the  selling  price  of  the  goods  to 
Canada  does  not  exceed  five  per  cent,  of  such  fair  market 
value,  the  whole  difference,  however,  when  exceeding  5 
per  cent,  to  be  taken  into  account  for  the  purpose  of  im- 
posing special  duty. 

The  special  dutv  clause  does  not  apply  to  articles  of  a 
class  which  are  subject  to  excise  duty  in  Canada. 

It  should  be  particularly  observed  also  that  the  law 
docs  not  apply  to  articles  of  a  kind  or  class  which  are 
not  made  or  produced  in  Canada. 

It  is  declared  in  the  regulations  that  when  the  value 
of  goods  for  duty  purposes  is  determined  bv  the  Minister 
of  Customs  under  the  provisions  of  the  Customs  Act,  by 
reason  of  the  goods  being  exported  or  imported  under  un- 
usual conditions,  the  value  so  determined  shall  be  held  to 
be  the  fair  market  value  thereof  within  the  meaning  of 
that  term  as  used  for  duty  purposes. 

Forms  to  be  Filled. 

The  regulations  require  in  the  first  place  that  invoices 
in  duplicate,  properly  certified  to,  shall  be  delivered  to 
the  customs  house  with  the  bills  of  entry  for  all  import- 
ed goods.  Heretofore,  the  regulations  only  required  one 
copy  of  each  invoice  to  be  produced  and  left  with  the  cus- 
toms. Such  copy  was  filed  at  the  port  of  entry,  and  was 
not  forwarded  to  the  department  at  Ottawa  unless  when 
called  for.  The  idea  of  the  department  in  requiring  in- 
voices to  be  produced  and  delivered  in  duplicate  is,  that 
one  copy  shall  be  filed  as  usual  at  the  ports,  and  that  the 
other  shall  be  sent  with  a  copy  of  the  entry  to  a  special 
checking  branch  at  headquarters  in  Ottawa.  This  is  a 
very  important  reform,  and  will  undoubtedly  be  of  much 
benefit,  inasmuch  as  it  will  tend  greatly  to  insure  uni- 
form collection  of  the  revenue  in  accordance  with  the 
law.  It  is  the  intention  to  have  all  invoices  closely 
scrutinized  and  compared  at  the  checking  branch  at 
headquarters  by  a  competent  staff. 

It  may  be  noted  here  that  the  United  States  customs 
authorities  require  two  copies  of  each  invoice  to  be  pre- 
sented and  left  with  them. 

The  regulations  further  provide  that  each  invoice  shall 
show  in  one  column  the  actual  price  at  which  the  articles 
have  been  sold  to  the  importer  in  Canada,  and  in  a  sep- 
arate column  the  fair  market  value  of  each  article  as  sold 
for  home  consumption  in  the  country  of  export.  Under 
the  old  regulations  the  exporter  was  required  to  note  the 
fair  market  value  in  the  margin  of  the  invoices  only 
where  there  was  a  difference  between  such  market  value 
and  the  selling  price,  and  the  practice  was  to  make  a 
very  brief  notation,  which  very  often  only  referred  to  the 
total  cost,  and  not  to  the  cost  of  each  article.  The  new 
requirement  will,  it  is  believed,  impress  more  firmly  up- 
on the  minds  of  exporters  the  importance  of  the  informa- 
tion as  to  the  home  value,  and  will  probably  result  in 
more  accurate  information  in  that  respect  being  given. 

The  department  has  prepared  and  approved  a  form  of 
invoice,  and  it  is  intended  that  such  form  shall  be  adopt- 
ed bv  all  exporters  to  Canada  as  soon  as  possible. 
Specimen  copies  of  such  forms  for  the  information  and 
convenience  of  importers  and  exporters  will  be  furnished 
at   the  various   custom  houses. 

The  New  Certificate. 

\n  important  change  has  been  made  in  the  form  of 
certification  of  invoices.  The  certificate  known  as  form 
"J,"   which   heretofore  has  been   required   on   all  invoices 
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(Linen-Mesh) 


01 '  \\   ben   years'    efforl    to   replace   unsanitary    woolen    underwear — which 
causes     more    illness    than     is     generally     understood — by    ;i     trul] 
healthful   and  comfortable  garment  has  been  crowned  with  bucci 
The  Dr.   Deimel  Underwear  is  now  sold  l>\  the  besl   houses  in  everj   city 
where  good  underwear  is  known. 

We  quote  a  remark  of  Mr.  James  MeOutcheon,  of  the  famous  "Linen 
Stoic"  of  New  York,  which  lias  sold  over  $200,000  worth  of  these  garments. 
Speaking  to  Dr.  Deimel  a  few  months  ago,  he  said  :  "  Every  one  of  my  friend-  gives 
unstinted  praise  to  the  healthrulness  and  comfort  of  the  Dr.  Deimel  Underwear 
It  is  a  pleasure  to  sell  it. 

The  Dr.  Deimel  Underwear  is  made  in  such  a  wide  variety  of  sizes  that  we  can  lit  everybody. 


DESCRIPTIVE    BOOKLET    AND    PARTICULARS    OV    WHOLESALE   TERMS    IJV    ADDRESSING 


IO- 1 1-12   Bread   St. 
LONDON,      E.   C  ,      ENG   . 


he  Deimel  Linen-Mesh  Co. 

2202  St.  Catherine  St.,  Montreal,  Canada. 
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of  goods  except  for  entry  under  the  British  preferential 
tariff,  has  been  abolished,  and  a  new  and  more  compre- 
hensive one  substituted.  The  said  form  ,;J,"  which  is 
abolished,   read  ay  follows  : 

"This  invoice  is  true  and  correct,  and  where  there  is  a  difference 
between  any  of  the  prices  shown  therein,  and  the  ordinary  credit  prices 
at  which  the  same  articles  are  now  sold  bona  fide  by  the  exporter  in  like 
quantity  and  condition  at  this  place  for  consumption  in  this  country,  the 
latter  prices  on  the  margin  or  elsewhere  on  such  invoice. 

The  new  certificate  reads  thus  ; 

I,  the  undersigned,  do  hereby  certify  as  follows  : 

(i)  That   I   am  the   (a)     (insert  the  words  partner,  manager,  chief 

clerk  or  principal  official,  giving  rank  as  the  case  may  be) 

exporter  of  the  goods  in  the  within  invoice 

mentioned  or  described  ; 

(2)  That  the  said  invoice  is  in  all  respects  correct  and  true  ; 

(3)  That  the  said  invoice  contains  a  true  and  full  statement  showing 
the  price  actually  paid  or  to  be  paid  for  the  said  goods,  the  actual  quan- 
tity thereof,  and  all  charges  thereon  ; 

(4)  That  the  said  invoice  also  exhibits  the  fair  market  value  of  the 
said  goods  at  the  lime  and  place  of  their  direct  exportation  to  Canada, 
and  as  when  sold  at  the  same  time  and  place  in  like  quantity  and  condi- 
tion for  home  consumption, in  the  principal  markets  of  the  country  whence 
expor  ed  directlv  to  Canada  without  any  discount  or  deduction  for  cash, 
or  on  account  of  any  drawback  or  bounty,  or  on  account  of  any  royalty 
actually  payable  thereon  or  payable  thereon  when  sold  for  home  con- 
sumption but  not  payable  when  exported,  or  on  account  of  the  exporta- 
tion thereof,  or  for  any  special  consideration  whatever; 

(5)  That  no  different  invoice  of  the  goods  mentioned  in  said  invoice 
has  been  or  will  be  furnished  to  any  one,  and 

(6)  That  no  arrangement  or  understanding  affecting  the  purchase 
price  of  the  said  goods  has  been,  or  will  be  made  or  entered  into  between 
the  said  exporter  and  purchaser  or  by  anyone  on  behalf  of  either  of  them, 
either  by  way  of  discount,  rebate,  salary,  compensation,  or  in  any  other 
manner  whatsoever,  other  than  as  shown  in  the  said  invoice. 

Signature 

Dated  at this day  of 19 

A  comparison  of  these  two  forms  will  show  the  im- 
provement now  effected.  The  new  certificate  gives  a 
succinot  statement  of  the  law  in  regard  to  the  value  for 
duty,  and  the  value  of  the  certificate  is,  therefore,  en- 
hanced. The  clause  referring  to  secret  arrangements  or 
rebates  affecting  the  price  is  worthy  of  careful  attention. 
It  was  phrased  with  the  object  of  providing  as  far  as  a 
certificate  can,  against  evasion  of  the  special  duty.  This 
certificate  is  to  be  written,  printed  or  stamped  on  all  in- 


\ oices  of  imported    goods,   including  invoices  of  goods    for 
enlrv   under   the   British   preferential   tariff. 

The  special  form  of  certificate  under  such  preferential 
tariff  which  has  heretofore  been  furnished  is  continued, 
and  is  to  be  furnished  in  future  on  invoices  in  addition  to 
the  above  certificate. 

fhe  German  surtax  certificates  are  also  to  he  provided 
hereafter,  as  in  fhe  past. 

Improved  Forms  of  Oath. 

Changes  necessitated  by  the  dumping  clause  have  also 
been  made  in  the  form  of  oaths  to  be  taken  by  import- 
ers when  making  entry  of  goods,  and  also  in  the  form  of 
declaration  required  to  be  made  by  foreign  owners  of 
goods  shipped  to  Canada  011  consignment  without  sale  by 
the  exporter  prior  to  shipment. 

With  regard  to  the  oaths,  t he  principal,  anil,  indeed, 
only  important  change  is  the  addition  of  a  clause  as  to 
arrangements  or  understandings  affecting  the  purchase 
price,  hut  which  are  not  disclosed  on  the  invoice.  This 
clause  is  practically  the  same  as  that  in  the  certificate 
Form  "M,"  quoted  above. 

The  regulations,  including  the  new  forms  of  oaths  and 
certificate,  are  to  take  effect  on  the  first  of  October.  Re- 
cognizing, however,  that  it  takes  time  to  disseminate  in- 
formation among  exporters  in  foreign  countries  in  such 
matters,  and  that  it  may,  therefore,  be  some  considerable 
time  before  the  regulations  can  be  complied  with  entirely, 
collectors  of  customs  arc  being  instructed  that  they  may 
for  a  temporary  period  after  the  first  of  October,  hut  not 
later  than  December  31,  accept  entries  on  invoices  hear- 
ing the  old  certificate  "J"  instead  of  the  new  form  "M." 
Duplicate  invoices,  however,  are  required  to  be  delivered 
with  bills  of  entry  after  the  first  of  October  in  all  cases, 
but  to  enable  importers  to  comply  with  the  regulations 
in  this  respect  collectors  may  permit  them  to  make  an 
additional  copy  of  the  original  certified  invoice,  such  copy 
to  be  compared  and  initialed  as  a  true  copy  by  the  cus- 
toms officer. 

The  department  has  also  matured  plans  for  securing 
full  information  as  to  foreign  market  values.  In  this  con- 
nection officers  have  been  and  are  being  assigned  to  make 
investigations  in  other  countries. 


PERSONAL      MENTION 


James  Thorbun,  a  Windsor,  Out.,  dry  goods  merchant, 
has  died   at    the  age  of  72. 

J.  Allen  Belyea,  of  Belyea  Bros.,  dry  goods  merchants, 
is  visiting  European  markets. 

J.   Haley,  of  Law,   Russel   &   Co.,   Bradford,   Eng.,     is 
commencing  a  business  tour  of  Canada. 
•     Mr.   E.   W.   Fisher,    Jr.,   of  Fisher  &   Co.,   Huddesfield, 
England,  is  on  a  business  trip  in   Canada. 

Mr.  John  Edgar,  of  Edgar,  Coristine  &  Co.,  has  just 
returned   from  e.  purchasing   trip  to  Europe. 

Mr.  James  Kyle,  of  Kyle,  Chessbrough  &  Co.,  left 
Montreal  on  August  2(>  for  England,  on  a  buying  trip. 

W.  11.  Stewart,  vice-president  of  the  Novi  Modi  Cos- 
tume Co.,  Toronto,  and  formerly  of  Boulter  &  Stewart, 
has  died. 

I).  W.  MeConnell,  of  Miller's  dry  goods  house,  Kincar- 
dine, was  married  to  Miss  Elizabeth  Mago,  daughter  of 
Dr.  Price,  Walkerton. 

Mr.  and  Mrs.  O'Mally,  Quebec,  have  celebrated  their 
diamond  wedding.  Mr.  O'Mally  was  for  years  in  the  dry 
goods  business  in  Quebec. 

Mr.  (ieo.  II.  Evans,  21V2  McG-ill  street,  Montreal,  well- 
known  among  the  dry  goods  trade,  is  off  on  a  pleasant 
holiday   trip   to  Old  Orchard   Beach,   Maine. 

Archibald  Wright,  dry  goods  merchant,  Winnipeg,  has 
been  in  Europe  on  a  purchasing  trip.  This  is  Mr. 
Wright's   fifty-sixth    voyage  across   the   Atlantic. 

John  Anderson,  floor  manager  in  Ogilvie's  dry  goods 
store,  Ottawa,  was  married  to  Miss  Agnes  MeConnell, 
youngest  daughter  of  James  MeConnell,  Carrickfergus, 
Ireland. 

Mr.  L.  Kennedy,  manager  of  the  men's  furnishings  of 
the  (iault  Bros.,  Limited,  wholesale  dry  goods  firm  at 
Winnipeg,    is   at    present    on   a   purchasing    trip   through    the 
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east,  visiting  both  the  Toronto  and  the  Montreal  mar- 
kets. 

Geo.  D.  Mackay,  formerly  of  the  dry  goods  firm  of 
John  Murphy  &  Co.,  has  returned  from  a  buying  trip  to 
Europe.  Mr.  Mackay  is  now  in  business  for  himself  in 
Winnipeg. 

Mr.  Alexander  B.  Bethune,  manager  of  the  John  W. 
Peck  &  Co.,  Limited,  wholesale  clothing  firm  at  Winni- 
peg, is  now  enjoying  a  few  weeks'  recreation  on  the  Pa- 
cific Coast  in  his  Summer  home  at  Vancouver,  B.  C. 

Mr.  E.  L.  Rosenthal,  formerly  manager  for  I.  Frank- 
enberg  &  Son,  manufacturers  of  "Distingue"  brand  water- 
proof garments,  has  left  the  employ  of  that  company  to 
take  a  position  on  the  road  for  the  London  Rubber  Co. 

The  death  has  occurred  at  Gait,  Out.,  of  Jas. 
Doughty,  at  one  time  superintendent  of  the  old  Robinson 
&  Howell's  knitting  factory,  and  later  engaged  with  the 
Gait  Knitting  Co. 

Mr.  J.  W.  Holden,  representing  Garside  &  Co.,  Limit- 
ed, of  Manchester,  and  several  other  British  manufac- 
turers, made  one  of  his  periodical  visits  to  Canada  last 
month.  Mr.  Holden  is  well  known  to  the  wholesale  trade 
in  Canada,  having  been  a  regular  visitor  for  eleven  years. 

Mr.  II.  W.  Bonnell,  late  of  the  W.  R.  Brock  Co.,  To- 
ronto, has  joined  the  staff  of  Greenshields  Limited.  He 
starts  out  this  month  with  a  full  line  of  housefurnishings, 
carpets,  etc.,  in  western  territory.  He  has  had  a  wide- 
spread experience  in  this  line,  and  The  Review  wishes 
him   every  success. 

Mr.  A.  R.  Wilson,  advertising  manager  of  Greenshields 
Limited,  Montreal,  sails  on  September  3,  per  steamer 
Canada,  on  a  visit  to  his  old  home  in  Scotland,  from 
which  he  has  been  absent  for  twelve  years.  Mr.  Wilson 
is  accompanied  by  his  brother,  Mr.  W.  P.  Wilson,  with 
Lyman,  Sons  tv  Co.,   Montreal. 
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DRY  GOODS   REVIEW 


A  CHILD  CAN  OPERATE  IT 


Make  Yonr  Own  Buttons 

w  nil  nil. 

NEW  DEFIANCE 
BUTTON    MACHINE 

Makes  all  Mods  ol  corered  buttons, 
■  in    ball  ball  <>r  Bat,  com] 
make  thn  t  li  es  ol  buttons, 

$7.50 

i  .ill  en  tend  i"i  samples  ol  oui  \\<>i  k 

Defiance  Button  Machine  Co., 

266  Greene  St.,  Cor.  8th  St., 
NEW   YORK,  U.S.A. 


Xmas  Goods 

NEW   LINES   JUST    ARRIVED 

TOYS.  FANCY  GOODS 
HOLIDAY  PAPFlRTIES 


'l'ii»  •>>>'"'  Unai  hit  ihown  to  Um  trade,  sntiralj  new  and  remarkably 
cheap,     It  »ill  |,.i>  jrou  ■    baton  ordering  ■    • 

G.  A.  WEESE  &  SON 

44  Yonge  Street      &      TORONTO 

Near  the  Station  and   the  Wharf 


Putnam'*  Cloth  Chart 


Accurately  measures  piece  k(,(,(1s  ;""1  ribbons  with 
out  unwinding  them  from  the  holt. 

All  measurements  printed  upon  the  rule  just  as  a 
lumberman's  log  rule;  works  on  the  same  principle.  No 
book  ol  tables  to  refer  to  as  with  Other  charts.  Simplest 
and  best. 

Bight  .vears  in  American  market;  nearly  10,000 
satisfied  customers. 

Booklet  with  description  and  testimonials  sent  free 
on  request.     Address — 


PRICE  $5.00  EACH,  COMPLETE. 


Factory  — 
MILAN 


A.     EI.     PUTNAM 
Care  of  E.  J   JOSELIN,  Agt. 

33   Mellnda  Street 
.   Mich.  TORONTO,    ONT 


I      .-^VSVV        'fbRH 

22  l&L 


Direct   from   Goods. 


Do  your  engravings  suit  your  crifTfc 
judgment?  jt         &         «<         , 

We  make  the  illustration,  designs  ari 
cuts  of  every  descriptionof  merchandise 

Satisfaction  guaranteed  *>*         j* 

LEGG  BROS.  ENGRAVING  CO., 

5  JORDAN  ST.     £?     &     &     £>    TORONTO 


EC1 


STANFIELD'S 


•I 


— m 


Unshrinkable 
Underwear 

is  made  of  long,  silky  NOVA 
SCOTIA  wool-  the  best  in  the 
world    for    underwear.        It's 

treated     by     our    own     special 

process  that  insures  every 
garment  being  absolutely  un- 
shrinkable. 

Stanfield's  is  knit  in  all  si/es 
to  I'll  every  figure,  and  being 
UNSHRINKABLE    it    holds 

its  easy  shape  no   matter    how 

often  it  is  washed. 
Stanfield's  Unshrinkable  Un- 
derwear   is    sold    to    Reliable 
Dealers  by  our  own  travelers. 

Western  Distributors 

stobart,  sons  &  co. 
Winnipeg 

TRURO  KNITTING  MILLS  CO. 

I. mi    ed 
TRURO,  NOVA  SCOTIA 

Inventors  and  Originators 


TRURO-KN1T 


ARETURNE 
JAN   W  190 
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Wholesale  Millinery 


Big  ,  .  .  II 


Correctness   Unquestioned 
Value  Convincing 
I     Assortment  Extensive 

Features  I  -  - «.  * — - - 


spicuous  in 


Our  Magnificent  Stock 


and  which  has   made   the   unusually  heavy   trading  of 
the  past  few  weeks  possible. 

Aq  in  thp  nact    the  assortment   in  a11 

HO    III    II IC    paOL     departments       will       be 
maintained    throughout    the    season. 


New  6oods  and  Novelties 
will    be    arriving    Daily. 

TheD.   flcCALL    CO.,  L'rn'*d 
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Dry   Gun 
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It 

Illl;   l\LL 

OPENINiS 

AND  FALL 
STYLES. 

THE  RETAIL  FALL  MILLINERY  OPENING. 

HEN,    ami   even    before,    this    issue 

reaches    the    trade,    it    is    high    time 

the  up-to-date  and  progressive 
retailer  began  to  think  of  his  Fall 
openings  ami  what  to  do  to  make 
them  especially  attractive  and 
profitable.  The  astute  manager 
and  milliner  has  given  thoughl  to  the  purchase  of  the  new 
Pall  stulT  and  has  in  a  measure  prepared  tor  the  coming 
Beason  by  ordering  'he  righl  sort  of  goods.  This  is  only 
the  tirst  opening  of  the  battle  and  other  preparations  must 
be   made,  particularly   bj    those  who  desire  to  attract    the 


putting  th<  m  in  it  is  found  far  more  economical  in  the  long 
i  un  to  buy  reliable  goods.  For  instance  handsome  mir 
mis  are  a  necessity  and.  these  should  lx-  ol   the  best   with 

the  woodwork  of  a  character  thai    will   last.      A   cheap  one, 

at  the  end  of  a  couple  of  seasons,  will  he  found  in  a  very 
dilapidated  condition . 

The  question  of  fittings  lor  the  millinerj   Bection  is  a 

very    broad    one    and    the    besl    that    can    he    done    m    Case    a 

lew    have   not    already   proved   themselves   sufficiently   in 

this  connection,  is  to  la\  down  a  few  broad  general  rule-. 
No  matter  how  handsome  the  room  or  how  much  monej 
(lie    is   prepared    t . .   expend    upon    it,    the    fittings    should    be 

of  an  extremely  plain     and  quiel     nature.      Any  lavish 


No.  i. 


\  0  1  T.»ri;i'  Aniii/on  hut.  liy  Btotl  Boxer,  I'uris 
Mack  oonobe  rerret,  trimmad  with  a  tuft  of  teetbeni 
nifl  ■  Pura-lise  aigrette  In  front. 


Shown  by   Debenham 


No  -  Luge  hat,  b]  Antoinette  Deaohamps,  Paris. 
Pretty  ohenille  bandeau,  daintily  trimmed  irith  ootricb 
feather  and  lar^,-  moire  bow.  atta,  tbed  al  the  l>a*k  with 
»  oomb-ahaped  tteel  omamenl  and  two  long  black 
moire  itreamen, 


S  Toque  bat,   bi    M*l»n»'    Pui 

maroon  brown  reWet,   tnmtn-u  with  bird  ol  ' 
tails,  iii  coq-de-Boche  sh.i.l. .  edged   with  tinj 
leaves  in  the  name  sha.lt',  flniaheo  wch  ■  oomo-ahapad 
irkle 


high-class  trade  of  t in  11-  town  and  assuredly  some  adequate 
preparation  by  all  concerned. 

In  regard  to  the  actual  preparations  for  the  Fall  open- 
ing  it   is  almost   superfluous  to  state   thai    the  millinery 

store  or  section  should  present  as  attractive  and  as  new 
an  appearance  as  possible,  with  the  handsomest  hats  dis- 
played to  the  greatest  advantage.     It  is  recognized  by  all 

that  B  certain  amount  of  money  is  well  invested  for  dis- 
play. The  millinery  section  is  proverbial  for  its  hand- 
some fixtures.      Every  store  must   have  its  fittings  and  in 


decoration  or  over-ornamentation  would  but  distract  at- 
tention from  the  merchandise,  the  main  subject.  As  many 
mirror-  as  possible  should  be  provided.  The  color  d< 
at  ion  should  partake  <  1  the  tendency  of  the  woodwork.  It 
possible  cast's  should  be  arranged  to  contain  the  hand- 
somest hats,  enabling  a  customer  to  get  a  general  idea  of 
the  stock  in  a  short  time  as  well  as  saving  time  for  the 
salespeople,  etc. 

Assuming  that  everything  possible  in  this  '<oon 

done  in  the  way  of  fittings,  die  queston  of  ement 
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presents  itself.  After  you  and  your  neighbors  have 
agreed  upon  lli^  date,  how  besi  nan  the  opening  be  herald- 
ed? In  these  days  of  keen  competition  it  would  seem 
hardly  sufficient  to  announce  through  the  medium  of  your 
country  weekly  or  daily  thai  you  have  "the  greatesl 
showing  of  hats  you  ever  had."  To  l>e  sure,  Uns  feature 
niusi  mil  be  slighted,  hut  he  original  without  being  Tunny. 
An  idea  practiced  by  many  city  stores  with  success,  and 
which  should  be  productive  of  results  for  all,  is  to  gel  out 
invitations.  Don't  spoil  the  idea  by  getting  out  cheaply 
printed  ones,  but  gel  them  handsomely  engraved,  and  send 
these  around  to  your  regular  customers,  as  well  as  to  the 


(low  dis] day.  which  is  a  very  important  item  and  should 
he  treated  as  such.  Don't  crowd  a  great  number  of  hats 
into  the  window.  Nothing  can  mark  a  more  serious  mis- 
lake.  II'  your  trade  is  high-class,  don't  make  the  mistake 
of  showing  anything  bul  high-class  hats,  and  don'l  use 
price  tickets  in  this  initial  display.  The  people  will  then 
have  lo  come  in  to  know  the  price,  and  once  they  are  m 
the  department  bring  out  styles  to  suit  the  pockets  of  each 
and  every  purchaser.  Eighl  hats  should  he  sufficient  for 
the  ordinary  window  of  a  display  of  this  nature.  Even 
if  your  I lade  is  solely  of  the  popular  nature  follow  this 
plan.      Grouping  the   popular   forms   around   a   centrepiece 


Hat  of  taupe  velvet  and  taffeta,  shaded  roses  in  wine  color;  paradise  plume  in  grey  and  white. 

From  Coming  Modes. 


most   prominent  women  in, town.      Home     way  or  other,  of  high-class  hats.     They  are  a  splendid  advertisement  for 

women  like  to  think  they  are  of  importance,  and  that  you  both  classes  of  stores. 

think   enough   of   them    to   specially   invite   them   to   your  A  summary  of  conditions  to  be  obtained  according  to 

opening,   creates   such   a    favorable   impression   that    even  one's  view   is   that   of  a   high-class  and   rather  conserva- 

those  who  have  not  been  in  the  habit  of  purchasing  from  live  plan  for  the  opening  id'  nie  season  and  the  advertis- 

you  in  the  past   will,  bi    very  apt   to  visit  you  on  opening  ing  along  these   lines  too.      Let   "world   beating"  prices 

day,  merely  out   of  curiosity.      Then  if  your  hats  are  styl-  take   a   back    seat    for  once,   in   favor     of   style.      Impress 


ish  and  your  prices  right,  some  would-be  lookers  should  he 
converted  into  actual  buyers. 

Another  interesting  phase  of  the  opening,  is  the  win- 


upon  the  trade  that  >ou  have  the  most  beautiful  hats  you 
have  ever  shown,  and  later  it  will  he  found  time  enough 
to  dilate  11)1011   the   tremendous  bargains  offered. 
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fpETURNED 
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MILLINERY 
SORTING 


Fall 
1004 


CAVERH1LL  &  KISSOCK 


HONTREAL 


Accessories 


Staples 


Novelties 


^TURNED 
■  2  190^ 


During  September  we  will  receive  daily 
special  express  shipments  of  New 
York  Novelties  for  Sorting  requirements. 

Ladies'  Felt  Hats,  Millinery, 

Plushes,  Chenilles,  Fancy 

Trimmings,  Ornaments,  Rnchings, 

Hackle  Feathers,  Silks,  Ribbons, 

Ospreys,  Feathers,  Velvets,  Laces, 

Veilings,  Chiffon,  etc. 

176 


L>ry    Oooas 
Review 


MILLINERY 


Sept..  1904 


\ 


'   *-     *X 


THE  NEWEST. 

'IMIK   Importing   triillinery   houses   have   been   bumming 

1       with  Hie  and  movement  all  August,  tor  buyers  from 

long'  distances,  such  as  British  Columbia,  and  the 
Northwest,  came  on  early  in  the  month,  and  came  in  large 
numbers. 

The  manner  in  which  the  season  has  opened  up  leaves 
nothing  to  be  desire  i,  and  the  only  uncertain  feature  is 
the  weather.  The  weather  plays  a  very  important  part 
in  the  making  or  marring  of  a  millinery  season  and 
should  we  have  a  typical  Canadian  Fall  the  millinery  trade 
will  have  no  cause   i'oi    complaint. 

Paris  is  (he  centre  from  which  fashions  emanate,  and 
Paris  has  again  declaied  in  favor  of  the  high-crowned 
hat,  hut  this  style  has  been  so  thoroughly  turned  down  on 
this  side  of  the  ocean    lor     the   past     two  seasons,  that, 


"  The  Lady  Minto." 
The  arrangement,  of  corn  flower,  blue  velvet  and  contrasting  shades  of  silk  on  this 
model  is  very  novel.     The  silk  is  shirred  in  two  tones  to  form  the  top  and  the  faoing  is 
of  velvet  in  a  shirred  effect.     Blue  silk  puffings  are  tastefully  arranged  along  the  back 
of  this  model,  and  hackle  feathers  are  the  only  trimmings  used. 

though  milliners  are  showing  a  considerable  number  of 
high-crowned  models,  they  have  more  confidence  in  the 
moderate  shapes,  For  this  reason  there  is  a  familiar  air 
about  most  of  the  shapes,  though  there  is  enough  novelty 
in  them,  to  mark  them  from  styles  that  have  been  worn 
before . 

Small,  moderate  sized,  and  very  large  hats  are  all 
displayed.  There  are  toques,  continentals,  turbans,  etc.,  and 
picture  ha  Is,  while  for  street  hats  in  both  felt  and  fancy 
braids  the  New  York  sailor  is  well  to  the  fore. 

The  crown  from  3  to  4  inches  high  is  most  favored.  It 
would  take  a  whole  chapter  to  describe  the  many  fanciful 
effects  in  crowns,  for  no  two  seem  to  be  just  alike.   There 


are  hearts,  diamonds,  scoops,  almond  and  nianv  more 
shapes,  while  the  gutter  brim   is  the   latest  one. 

The  real  novelty  in  the  Fall  millinery  lies  in  the  colors, 
and  in  the  way  they  i;re  combined.  Colors  are  rich  and 
striking  and  some  of  the  shades  are  very  bright,  but  when 
used  hi  I  lie  proper  combinations  they  are  toned  down 
with    beautiful   effect. 

There  bids  fair  to  be  a  craze  for  nnrnt  orange  in  all 
its  shades.  This  color  lias  quite  a  tew  names  given  to  it 
this  season.  The  cue  most  used  is  coq-de-roche,  but 
tangerine,  capucine,  and  nasturtium  are  others.  This  last 
name  just  tits  the  color  as  all  the  shades  of  the  growing 
flower  from  the  palest  to  the  deepest  are  among  the  fash- 
ionable colors.  There  is  a  color  that  has  come  to  the 
front  in  the  last  few  weeks.  The  French  call  it  coq-de- 
cuivre,  literally  copper  cock.  This  color  is  just  about  the 
same  as  the  old  terra  cottas.  There  are  many  odd  shades 
of  red,  such  as  mulberry,  wine,  rose  geranium,  but  none 
of  them  are  clear  red-;,  but  so  toned  with  other  colors,  that 
they  are  becoming.  Brown  is  the  leading  color  in  the 
yellow  tones  that  give  rich  golden  browns  in  the  darker. 
and  onion,  saffron  and  pale  mustards  as  the  lighter 
shades. 

In  green,  both  resedas  and  myrtles  are  seen,  and  the 
parrot  or  Paddy  greens  are  very  strong.  The  blues  are 
mostly  of  the  delft  order,  and  one  of  these  cold  blues 
known  as  Parsifal  is  likely  to  come  into  some  prominence. 
Royal  blue,  or  Napoleon  as  it  is  called,  is  another  color. 
Mauves  and  violets  are  again  good  for  the  exclusive  trade. 
and  leather,  or  cuir  and  mushroom  are  colors  that  need 
no  describing.  Taupa  or  elephant's,  breath  is  very  much 
used,  and  as  it  is  a  groy  with  both  green  and  brown  shades 
in  it,  it  can  be  used  with  almost  all  the  trimming  colors. 
These  colors  show  up  to  perfection  in  the  rich  velvets  that 
are  so  much  in  evidence  for  the  velvet  hat  is  to  be  the  hat 
of  the  season. 

The  new  velvets  are  of  lustrous  surface  and  are  very 
light  and  pliable.  Chiffon  velvet  strikes  the  style  note, 
and  this  beautiful  material  is  so  sheer  and  soft  that  the 
milliner  may  shir,  pleot  or  fold  it  at  will,  and  if  of  fair 
quality  is  uncrushabic.  Couche,  panne  and  ostrich  are  all 
known  to  the  trade,  but  it  would  seem  as  though  they 
were  of  softer  and  lighter  make  this  season.  Mirror 
velvet  is  also  used,  an  i  the  old-fashioned  Lyons  velvet  is 
also  in  evidence.  Rich  terry  velvets  are  used  to  a  limited 
extent,  as  their  price  is  too  high  for  the  general  trade. 
Lovely  shaded  velvets  are  selling  extremely  well,  and  so 
are  shaded  silks.  TEese  silks  are  in  exceedingly  soft 
bright  makes,  and  both  pleated  and  shirred  make  strik- 
ing hat  trimmings. 

It  would  seem  as  though  ribbons  in  a  much  more  ex- 
tended variety  than  lor  the  j>ast  few  seasons  were  to  be 
very  much  used.  Besides  the  taffeta,  satin  taffetas, 
duchesse,  etc.,  ottoman,  and  faille  are  also  used.  Every 
width  is  used  and  many  of  the  newest  trimming  effects  are 
worked  out  with  riDDOns  and  shaded  ribbons  are  coming 
strongly  into  favor.  A  narrow  baby  ribbon  was  darned 
through  in  a  star  shaded  motif,  the  brim  and  crown  of  one 
Paris  hat.  and  wide  ottomans  were  shirred  down  the  centre 
and  used  in  three  shades,  as  flounces,  around  the  crown  of 
another. 

Kid,  leather,  broadcloth  and  furs  are  all  among  ma- 
terials used  as  well  as  velvet. 
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The  lighl  ohantilly  ond  other  nel  laeee  are  seen  in  good 
widths  for  draping  laces,  and  there  are  also  a  tew  narrow 

two  toned  lacea,     M sis  is  one  ol  the  fashionable  laeee; 

jetted  laces  and  Buk  Battenburg  are  alao  much  in  evi- 
dence. 

Mention  was  mad  i  lasi  month  of  the  prominenee  "i 
feathers  and  birds.  In  the  new  hats  shown,  this  tendency 
i-  confirmed.     Paradise  plumes  and  ostnefa  arc  very  much 

ll-ed  . 

(■'lowers  for  a  trimming  for  l" all  hats,  ai  least  in  any 
profusion,  are  somewhal  of  an  innovation,  bul  those  in- 
troduced this  season  arc  too  beautiful  to  be  neglected. 
Rowers,  particular!}  roses,  and  toliage,  ami  fruit,  arc  all 
shown.  They  arc  of  shaded  chenille  ami  velvet  ami  some 
of  them  arc  covered  with  a  soft  -ilk \  white  fuzz  through 
which  the  colors  shine.     Little     branches  ol     plums,  in 

emerald,    in    Orange,    and    in    shaded    effect     with    leaves    in 

darker  -hade-,   are   to   be   used.       Bunches   ..I    shaded    velvet 

berries,  roses  varying  from  large  to  very  large,  bunches 

of  Scotch  thistle  and  foliage,  and  shaded  leaves  of  all 
poll  rs   and    kinds   an-   -how  u . 

After  velvet    the  principal   material     undoubtedly    is 

chenille.  Chenille  enters  into  almost  everything.  Chen- 
ille ami  jet  embroidered  bandings  are  largely  shown. 
These  bandings  show  the  influence  of  lares  and  trimmings 

and    are    mostly    of    conventional      design.       Wheels      and 

rounds  are  the  chief  motifs  and   the  new  bandings  can 

easily     he    told    from    those    id'    last    season    by    the    pattern 

alone.      All   the  new    colors  are  shown  in  these  hands,  and 

I    are  in  shaded  effects.      The  chenille  used  is  not  only 


hum   ami  Huffy    hut    al-  >   in   close  CUl    effects,   and   some   rich 

designs  are  made  up  i  i  a  combination  ol  both  kinds. 
(  henille  and  jet  motifs  an-  verj  handsome  and  general!} 
come  in  ->  t-  ol  tin--  of  graduated  -i/'--.  Handsome 
ornaments  tor  the  fronts  ol  hat-  are  Bhown,  ami  girdles 
with  beads  of  clienill ;  ami  pear-shaped  dropa  an-  among 
the  beautiful  trimmings.  Plateaux  ol  chenille  thai  .in- 
land made  ami  -hap-.1  coverings  in  ctienille,  a-  well  as 
bands  that  closelj  imitate  Persian  lamb,  an-  ready  to 
make  up  into  differeii!   Bmarl   -hap 

Bands  (which  one  cl< es  not  need  to  t>e  told  come  from 
Paris,  because  then-  coloring  i-  al  once  in  Buch  daring  ami 
harmonious  combinations)  are  shown,  ami.  as  a  late 
novelty,  come  cabochon  trimmings  in  chenille.  Lovely 
chenille  plume-,  will  be  u-ed  on  expensive  hats,  foi  these 
beautiful  g I-  are  uv  no  means  cheap. 

Ready   to   trim    na  -  of  chenille   in   all   colors  and   shad- 
ings  in    Directorie   shapes,    in    toques,   income-,   etc.,  are 

likely  to  he  g |  sellers.     Feather  hats  arc  also  -no-  t., 

Bell  to  a  certain  extent  also. 

S.  F.  McKINNON  &  CO..  LIMITED. 

1)R0BABL^    the   most    successful    millinery   opening    in 
the  history  of  S     f  .   McKinnon  &  Co.,  Limited,  was 
commenced   on    Monday,     29th    inst.,   and   continued 
during  the  week.     During  the  past  ten  days,  buyers  from 
the  more  distant  points  have  been  making  selections  ami 

having  their  parcel-  sent    forward.      As  Canada    I-  a   coun- 
try of  such  magnificent  distances  n  take-,  m  some  ■ 


Dcbcnbam.  Caldccoii  $  Co. 

Wholesale    Millinery. 


HAT    DEPARTMENT 


Very  latest  shapes  arriving  weekly,  both 
in  Ready-to-wear  and  Untrimmed. 


Special  shapes  in     J-     j*     j* 

>    *    *    CHENILLE  HATS. 


MILLINERY  TRIMMINGS— Large  assortment  in  the  newest  designs. 
RIBBONS     See  our  Special  Values      SILKS 

Be  sure  to  write  us  for  samples  of  DCioo  Colored   Taffeta   Ribbons  in   widths   3,  5,  9,   16,  32,  40. 


ny2  sr.  Joseph  st. 


QUEBEC 


HI  SPARKS  ST.,    Richmond   Bdg. 

OTTAWA 


18  St.  Helen  St. 
MONTREAL 


NOTE — Travellers  are  now  out  with  a  complete  range  of  Spring  Line9  for  1905 
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from  three  to   four  weeks  for  freight  packages  to  reach 
their  destination   after  Leaving  Toronto. 

The  styles  this  season  are  most  varied.  A  greal  var- 
iety of  untrimmed  ha  s  is  shown  on  the  fiist  door. 

On  the  second  Boor  of  S.  I*'.  McKinnon  &  Co.,  Limited, 
is  shown  millinery  novelties  in  bewildering  variety,  also, 
ribbons,  silks,  velvets,  velveteens,  etc.  Jn  ribbons,  taffeta, 
satin  monsseline,  ottoman  cord,  and  moire  will  he  evident 
in  millinery  during  the  coming  season,  the  popular  widths 
being  Nos.  40,  (it),  80.  The  colorings  that  will  be  mostly 
in  demand  are  greens,  in  emerald,  reseda,  and  myrtle; 
golden  brown  and  fawn,  while  coq-de-roche,  or  tanger- 
ine, the  latter  being  .1  sort  of  burnt  orange,  will  prove  a 
prime  favorite.  Chiffon  velvet,  panne  velvet,  also  press- 
ed or  squashed  velvet  are  greatly  shown,  while  feathered 
plash  is  in  as  great  demand  as  any  of  the  above  materials. 
Taffeta  silks,  peau  de  soie,  and  satin  mervilleux,  will 
adorn   many  hats  during  the   Fall. 

On  the  third  floor  oj  this  establishment  is  to  be  found 
feathers  and  flowers;  birds  and  wings  are  shown  most 
plentifully;  breast  effects  are  very  good,  while  military 
pom-poms  promise  to  be  a  feature;  ostrich  feathers  of 
every   description   are   considered   good    style,   a   somewhat 


seem  to  be  very  strong  for  the  coming  season.  Some^ood 
values  in  lace  curtains,  in  Swiss,  Nottingham  and  French 
makes,  are  shown,  la  this  department  is  also  shown  dress 
trimmings. 

A   very  important   branch  of  s.   p.    McKinnon  tk  Co. 
is   the    manufacturing   department,    where   all    the   Latest 

ideas  in  cloaks  and  skirts  are  found.  They  have  recently 
issued  a  Pall  catalogue  ef  ladies',  misses'  and  children's 
cloaks,  also  ladies'  skirts,  which  will  he  sent  to  the  trade 
on  application. 
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THE  JOHN  D.  IVEY  CO. 

IT  was  only  those  who  had  a  good  stock  of  patience  that 
went    up   to   the   showroom    in    the  elevator  in   J.    D. 
Ivey's  at   the  opening,  on  account  of  the  crush.      The 
quickest   way  to  get  up  to  the  showroom  was  to  mount  the 
stairs.       The    large    showroom,    in    spite    of    its    size,    Avas 
crowded. 

The  most  beautifil  hat  in  die  display  was  of  a  rich, 
clear  violet  chenille  hi  aid.  A  band  of  velvet  of  an  ex- 
actly matching  shade  ran  around  the  outer  brim.  The 
crown  was  of  medium  height,  slightly  higher  in  front 
and  a  little  pointed,  while  the  brim  drooped  a  little  on 
the  right  side,   swept   in  graceful   curves  high  up  on  the 
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Na.  1 — New  style  of  camel's  hair  hat,  trimmed 
with  velvet,  satin  and  buttons.  This  is  shown  in  all 
colors. 


Shown  by  Caverhilt  &  Kissock. 
No.  2— Camel's  hair  hat,  trimmed  with  velvet  ami 
buttons.     The  edge  of  the  hat  trimmed  with  velvet. 
This  is  shown  in  all  combinations. 


No.  3. 


No.  3-  Camel's  hair,  trimmed  with  satin  and  but 
tons.  The  edge  is  bound  "with  bias  satin,  with  severa 
rows  of  stitching.     This  is  shown  in  all  colors. 


new  idea  being  the  fox-tail  feather.  Velvet  flowers  and 
foliage  are  certainly  a  very  dainty  trimming',  and  will  be 
greatly  in  evidence  as  a  millinery  adornment  in  a  few 
weeks  hence. 

During  opening  days  the  Mecca  of  millinerydom  is  the 
department  where  the  New  York  and  Paris  models  are 
shown  as  well  as  some  elegant  creations  of  S.  F.  Mc- 
Kinnon &  Co.'s  own  artists.  Among  the  many  charming 
hats  shown  was  one  made  of  shirred  castor  velvet,  with 
high  crown  (which  is  quite  a  feature)  chenille  underbrim, 
the  front  top  of  brim  trimmed  with  handsome  applique 
lace,  at  the  back  velvet  roses  in  pastel  shades,  and  in 
front  large  oxydized  buckle;  the  whole  effect  was  most 
(harming. 

On  the  fifth  floor  of  S.  K.  McKinnon's  is  the  lace 
department.  This  company  sends  a  special  lace  buyer  to 
Europe,  and  this  doubtless  accounts  for  the  extensive 
business  done  in  laces.     Applique  effects  and  Irish  point 


left  and  was  slashed  at  the  back  and  brought  close  to  the 
crown.  The  sole  trimming  was  a  rich  scarf  of  shaded  silk 
in  violet  tones  shaded  out  to  a  light  pinkish  shade  which 
was  draped  around  the  crown  and  gathered  over  the  brim 
at  the  back  into  a  kind  of  chow  fixed  with  a  long  pointed 
cut  steel  buckle.  This  is  a  most  difficult  hat  to  describe 
for  its  beauty  consisted  in  just  those  little  touches  that 
an  artist  gives  to  her  work  that  must  not  only  be  seen, 
but  must  be  looked  for. 

Another  hat  that  attracted  a  great  deal  of  attention 
was  a  large  toque  with  an  elongated  point  in  front.  The 
brim  was  covered  with  a  band  of  silk  and  chenille,  the 
silk  white  and  the  chenille  black,  and  a  puffing  of  white 
chiffon  velvet  followed  the  line  of  the  brim.  The  crown 
was  draped  with  black  velvet  with  (dose  rosettes  of  black 
ladle  and  a  white  plume  in  a  jetted  holder  started  on  the 
crown  a  little  to  the  left  and  drooped  gracefully  over  the 
hair  at   the  back. 

Another  beautiful  hat  was  a  large  Louis  Xlll.  shape 
in  pale  yellow  beaver,  the  brim  cut  away  and  silk  Bat- 
tenburg,  which  is  one  of  the  novelties  inserted.     The  high 
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Canadian  Trad*   Hark,  No.  39. 


Bi-wave 

Pal    Pendinf 

For  arranging  theLttest  ColHuro, 

"  Ihe  Partad   PompaJour  " 


TRADE    MARK 


THE  THREE  IN  ONE 


Left  Dip  Effect. 


Patent  Pending. 


•WMWMlMSPl 


Full  Pompadour. 

ONE  COMB  FOR  THEM  ALL 


Right  Dip  Effect. 


rT#;\ 


The  Twist  Comb. 


1 


The  Twist  Comb 


The  Tip  Top  Pin. 

The    Latest,    Newest    and    Best-selling    Novelties    in    Combs 
They    bring    Profitable    Business. 

FOR   SALE    BY   ALL   JOBBERS. 

MAX  G.  COHN  ®>  CO. 

Patentees  and    Manufacturers  of  Combs  and  Celluloid   Hair  Ornaments. 

"""^co^tmoktre.,  486  Broadway,  NEW  YORK. 

GEO.  H.  EVANS,  where  a  full  line  of  same  can  be  seen. 
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crown  had  frills  of  mustard  colored  ottoman  ribbon  shir- 
red through  the  centre  round  it,  and  a  leather  of  a  deeper 
tint  started  at  the  hack  of  the  crown  in  an  ornament  of 
gold,  and  a   little  to  the  left    was  pulled  through   the  brim, 

I  he    end    id'    the    feather    resting   on    the    hair. 


G.  GOULDING  &  SONS. 

LACK  of  room  and  a  building  unsuited  to  the  purpose 
to  which  it  is  being  put,  must  have  been  a  greal 
obstacles  to  he  surmounted  by  G.  Goulding  &  Sons. 
The  magnificent  display  both  of  millinery  materials  and 
of  trimmed  models  show  the  results  that  can  be  achieved 
when  all  concerned  go  to  work  with  energy  and  enthus- 
iasm . 

Though  quite  a  few  high  crowned  Directoire  hats  were 
shown,  the  greater  number  were  id'  moderate  height  and 
toques,  turbans  and  "marquise"  shapes  were  very  much 
in  evidence 


THE  D.  McCALL  CO. 

AN  opening  that  drew  the  crowd  was  thai  of  the  D.  Me- 
Call  Co.  They  had  on  view  a  large  collection 
of  fashionably  trimmed  millinery.  A  good  idea 
adopted  in  this  warehouse  was  to  show  a  hat  in  the  diff- 
erent departments,  showing  how  the  trimming  shown  was 
used  on  the  hat.  Here  too,  like  in  the  other  displays, 
though  the  high  crowned  hats  were  on  show,  there  was 
evidence  of  the  confidence  placed  in  the  medium-  sized 
crowns.  Toques  and  turbans  were  also  here  in  numbers, 
and  one  particularly  noticed  was  of  white  velvet  trimmed 
with  shaded  orange  ribbon  that  was  used  in  a  particularly 
happy  manner.  The  twin  bows  at  the  back  were  united 
by  a  folded  band  of  ribbon  and  the  centre  of  the  bow 
was  shirred  for  three  or  four  inches,  with  heavy  loops 
over  the  crown  and  shorter  ones  falling  over  the  hair  at 
the  back.  The  brim  was  covered  with  chenille  in  a 
chequered  white  and  brown  pattern  and  a  white  osprey 
trimmed    the   side. 
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Models  from  the  Trimming  Department  of  Tne  D.  McCall  Co.,  Limited. 


This  firm  always  shows  some  lovely  sets  and  this 
opening  was  no  exception.  Perhaps  the  palm  should  be 
given  to  the  mink  one,  though  the  chinchilla  and  black 
and  white  leather  with  touches  of  orange,  and  the  white 
sheered  lamb,  and  terry  one  were  very  close  candidates 
for  the  place  of  honor.  A  new  feature  was  the  substi- 
tuting of  the  Gretchen  bag  for  the  muff  in  the  chinchilla 
set  . 

Some  very  quaint  round  toques  are  a  novelty.  One 
had  a  band  of  mink  and  a  band  of  ermine  around  the 
brim.  The  under-brim  was  corded,  and  the  crown  laid 
in  flat  box  pleats  with  a  sweeping  white  paradise  feathei>- 
at  the  side.  Another  handsome  hat  was  a  Napoleon  ins 
mole  with  crown  draped  in  grey  lace  over  grey  taffeta,  and 
white  paradise  plume  placed  in  the  right  side.  This  was 
only  one  of  many  mole  hats. 

One  of  the  prettiest  hats  seen  was  in  the  new  olive 
shade  of  green  that  is  the  latest  color  favored!  now  in 
Paris.  This  was  in  bright  finished  taffeta  with  a  number 
of  line  shirrings  and  the  crown  and  brim  covered  with 
a  pattern  in  chenille  cord.  Around  the  brim  were  cut  out 
motifs  backed  with  chiffon  and  outlined  both  on  the  upper 
and  the  under-brim  with  the  chenille.  The  shape  was 
Directoire  with  a  brim  in  graceful  sweeping  curves,  raised 
high  both  on  left  and  righi  sides  and  the  only  trimming 
was  a  shaded  bird  and  paradise  plume  poised  on  the 
edge  of  the  brim  on  the  left  side. 

Street  hats  were  shown  in  a  room  by  themselves.  A 
great  deal  of  fancy  braid  is  used  for  these  hats  and  wings^ 
birds,  quills  owls'  heads  and  ribbons  are  used  as  trim- 
mings. One  noticed  had  a  much  pleated  ivory  velvet 
about   one  inch   wide  as  the  trimming. 


T 
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A  NEW  HAT  FASTENER. 

eliminate  unsightly    pin   holes,   so  destructive  to    a 


good  hat,  as  well  as  to  avoid  the  pin  pressing 
against  the  head,  sometimes  causing  headache,  a  hat 
fastener  has  been  invented  which  is  said  to  render  such 
contingencies  impossible.  The  illustration  shows  tl  i  ex- 
act position  of  the  fastener  when  sewn  into  the  hat. 
The   adjusting     is     carried    out    by   simply    pushing    in    the 


The  New  Fastener. 


ends,  which  will  hold  the  hat  on  securely  in  the  strongest 
gale.  The  spoon  shaped  points  are  a  securitv  from  the 
tearing  of  the  hair  or  the  causing  of  a  wound.  There 
will  be  no  searching  for  lost  hat  pins  with  these  in  use. 
It    is  of  nickel   plated   ware  and   ladder,  and   retails  at  25c. 
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China  &  Japan  Silk  Co.,  Ltd. 

290  St.  James  Street,  Montreal 


Samples  n<>\\  complete  for  the  Easter 
Trade.  Finest  assortment  of  Japanese 
Baskets,  Easter  Eggs,  Chickens  and 
Novelties  ever  shown  in  Canada. 
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NEW  YORr. 
17  X  19.  WHITE  STREET. 


\\  HOLE8ALE  TRADE  oNl.Y 
PAQUETTE  BROS.,  Bole  Agents  f"r  Canada, 
1  -  -  MjDNTBEAX 
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LEADERS  In  prii  e 

I  in. 

F'i't   Guaranteed. 

A  postal  will  lirine,  I  I  .nn; 

The  Excelsior  Cloak  Company 

Talephons    «o   ,    Main    3948 
IS-'    M.  .I.ini.  s  SI.,        -         HIIMl'UI. 


SPECIAL     NOTICE 

To  the  Dry  Uooda  Merchants  of  Canada 

OUR    SPECIALTY     IMPORTED   JOB    LINES 

In  all  classes  of   DryUoolB  and    Fancy   Ooodt,   English,  French.  Austrian 
ami  (iernian.    Several  Important  lots  now  on  band 

Silk  and  Fancy  Skirts  and  Blouses,  Silk  and  Lace  Col- 
larettes. Honeycomb  Shawls.  Ladies'  Underwear,  etc.,  a 
Special  Lot  of  Boys'  Washable  Blouses.  Children's 
Dresses  and  Jackets,  Linen  and  Plush  Table  Covers, 
Swiss  Curtains,  Linen  Handkerchiefs,  Silk  Mufflers, 
Hosiery,  Men's  Underwear,  Men's  Ready-Made  Suits, 
Piece  Goods,  etc.,  etc. 

L   Hirshson  &  Co'y 

Montreal 


58  VICTORIA  SQUARE 


Telephone  Main  2715 


I.  B.  Kleinert  Rubber  Co. 

Toronto 

Manufacturers    of    the    following    rVDipCC      ^T-ffTTT    T^^ 
celebrated    brands    of        j&        J&    JL/jrvJ)wOO      0 11 1  JLy -L/ \J O 


WASHABLE 


THEGEM„ 

DOUBLE  COVERED 


On    sale    at    all    leading    wholesale    bouses 
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THE  COTTON  MARKET. 

Tl  I  !•:  most  important  event  in  the  eyes  of  the 
wholesale  houses  and  of  the  retail  as  well,  is 
the  impending  publication  of  the  Spring  price 
lists.  At  the  moment  of  writing  these  are 
promised  during  the  week  beginning  August  28. 
If  there  is  a  chance  to  include  them  in  The  Review  which 
will  be  issued  August  31,  a  great  effort  will  he  made  to 
do  SO,  but  at  present  the  chances  do  not  appear  bright. 
These'  lists  have  been  delayed  over  two  weeks  now,  on 
account  of  the  indefinite  condition  of  cotton.  This  delay 
has  been  nerve  trying  on  all  concerned  -on  the  manufac- 
turer for  obvious  reasons,  and  on  the  wholesale  and  re- 
tail houses  on  account  of  their  present   small  stocks. 


It  is  certain  that  prices  will  be  lower,  at  least  in  the 
majority  of  lines,  although  the  market  of  the  past  week- 
has  fended  to  disappoint,  hopes.  There  are  even  some  who 
maintain  that  no  decline  will  occur,  but  the  majoritv  con- 
fident Iv  expect  thai  the  lines  in  Which  the  greatest  ad- 
vance took  place  will  recede  to  a  lower  level.  Thev  are 
supported  in  this  bv  1he  fact  that  batting  and  wadding 
has  already  been  quoted  lower.  Cotton  battinu:  was  re- 
duced August  1  10  to  12  per  cent.,  or  2hv  on  each  of  the 
three  lines.  Black  wadding  went  down  5  per  cent.,  but 
cream  remained  unchanged.  It  will  be  no  surprise  to 
manv  buyers  if  the  entire  list  is  down,  but  that  the  drop 
will  not  be  great  can  he  gathered  from  the  present  price 
of  raw  cotton  and  the  evidences  of  strong  bull  support. 
A  request  for  quotations  sent  to  a  New  York  house  by  a 
Canadian  wholesaler,  was  met  by  the  advice  that  the  in- 
quirer had  better  wait  for  a  week  or  two  as  in  all  prob- 
abilitv  a  lower  price  could  then  be  quoted.  The  new 
price  list  will  likely  apply  to  prints  for  next  Spring 
stock,  but  to  staples  immediately.  Retailers  and  whole- 
sale houses  continue  to  buy  only  in  driblets,  although 
some  retailers  are  tiring  of  the  constant  buying  and  at- 
tendmg  worry,  and  have  commenced  to  stock  up  more 
freely. 


CONDITIONS  IN  WOOL. 

THERE  is  nothing  undecided  about  the  prices  of  woolen 
goods.  These  are  going  up,  and  going  up  surely  and 
steadily.  The  wool  market  is  not  as  much  affected 
bv  speculation  as  cotton,  and  prices  are  based  on  supply 
and  demand.  The  enormous  advances  in  wool  on  the 
London  market  for  the  past  six  months  have  been  instru- 
mental in  raising  the  price  of  all  woolen  goods.  The  new 
season  in  Australia  is  opening  up  and  the  opening  date  of 
the  Adelaide  season  has  been  fixed  for  September  29.  It 
is  expected  that  the  Australian  clip  of  1903-04  will  be  in 
the  vicinity  of  1, '350, 000  bales,  a  decrease  of  65,000  bales 
from  the  previous  season.  On  the  Canadian  market  wool 
is  very  firm  at  20  to  21c  for  unwashed,  15c  for  rejec- 
tions, and  12  to  13c  for  unwashed.  That  is  the  price 
dealers  are  offering,  but  at  even  this  high  price  holders 
are  keeping  their  stocks  for  a  cent,  or  two  more.  Wool 
growers  are  making  a  lot  of  money  in  Canada  this  sea- 
son. 

An  ad\ance  has  taken  place  in  blankets  equal  to  about 
10  per  cent.,  and  even  at  the  advance  are  so  scarce  that 
supply  and  demand  are  not  by  any  means  meeting. 
Manufacturers  sav  that  thev  are  paving  10c  a  pound  more 
for  wool  now  than    a  year     ago.     Flannels,  too,  are  ex- 


ceedingly scarce,  and  flannel  sheeting  is  up.  Worsted 
yarn  is  quoted  about  10  per  cent,  higher.  This  will  affect 
lingering  wools  and  woolen  cloths  using  this  class  of 
yarn.  Just. after  the  last  London  wool  sales  of  six  weeks 
ago  worsted  yarn  prices  were  withdrawn  on  account  of 
the  advance  in  wool.  These  new  prices  are  the  first 
issued  since.  All  classes  of  cloths  using  wool  will  be 
higher. 


THE   new   Spring   lists 
August    2!)    shows    in    ; 


SPRING  PRICES  ISSUED. 

Montreal,  Aug  30. 
for  Canadian  prints  issued 
almost  every  case  a  slight  re- 
duction. Many  and  various  are  the  opinions  ex- 
pressed regarding  them,  due  no  doubt  to  the  fact  that  all 
concerned  are  more  or  less  weathercocks,  although  much 
sound  information  regarding  the  forecasting  of  present 
prices  can  be  gleaned  therefrom.  Owing  to  the  sharp  ad- 
vance in  the  raw  material  the  past  week  (almost  l|c  per 
pound)  continued  hesitancy  was  shown  in  offering  the 
prices  to  the  public,  but  now  they  are  public  they  may 
be  taken  as  valid  for  at  least  the  first  showing  to  the 
trade.  Generally  summarized  they  are  on  a  par  with  the 
prices  submitted  last  Spring,  based  on  raw  material 
around  9c.  This  means  that,  the  low  lines  of  print  now 
quoted  at  6Jc  will  be  shown  at  W\q,  which  held  good  at 
the  outset  of  last  season.  In  better  grades  the  familiar 
8c  line  is  now  7|c,  while  the  10c  line  is  to  be  had  at  9^c. 
CC,  the  best  grade,  which  has  touched  lie,  is  down  to 
10c,  less  15  per  cent. 


Diffidence  is  expressed  in  regard  to  Spring  prices  on 
woven  goods,  and  all  are  hoping  for  a  strong  level  of 
prices.  These  prices  are  being  withheld  from  the  pubiic, 
but  it  is  likely  they  will  partake  of  the  same  character- 
istics as  the  printed  goods.  Tickings,  demins,  etc.,  are 
bound  to  assume  a  lower  level,  temporarily  at  any  rate, 
in  sympathy  with  printed  goods. 

* 

The  new  Spring  price  list  of  the  Colonial  Bleaching  & 
Printing  Co.,  together  with  a  comparison  of  last  Spring's 
and  this  Fall's  list,  is  here  given  : 

PRINTS.  LAST  SPRING.  THIS  FALL.    NEXT  SPRING. 

L.  P.2454-25in b%  ..  bX 

M.P.28in IVi  ..  1% 

H.P.31-32in 8  ..  954 

CC.    32  in 10  ..  10 

DUCKS. 

Light   27 -28  in 8  10  854 

Dark   27-28  in 10  12  10 

TWILLS. 
Heavy,  32  in 11V4  13H  11% 

MOLES. 
Light  moles  tweeds  27-28  in..       10  12-i  1254 

Light  moles,  aniline  and  navy 

27  28  in 11  13'i  13>/2 

Heavy  moles  28-29  in 15  18li  16% 

Extra  heavy  moles  28-29  in. . .       18'/*  22)4  20 

FLANNELETTE. 

N.  F.   27-28  in 8  ..  8 

A.  A.  27-28  in 8  954  954 

B.  B.   27-28  in 8  954  '.»', 

Royal  waist  flannels  27-28  in..  8  94  954 

ART  TICKING. 

259,  28  in ..  12 

265, 32-33  in ..  15 

But  the  regular  lists  were  advanced  by  special  prices, 
so  that  in  some  of  these  higher  prices  than  those  quoted 
ruled  during  a  great  part  of  the  year.  For  instance,  11. 
P.  advanced  to  10c,  and  many  others  fluctuated  up  and 
down.  The  percentage,  too,  varied  so  that  abstract 
prices  do  not  exactly  denote  the  fluctuations.  A  higher 
price  was  often  quoted,  but  with  2h  per  cent,  greater 
discount. 
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Prom  information  supplied  by  Sellers,  but  for  which  tin-  Bditon  of 
I'm  i    Review  do  nol  nnrniarllj  hoiii  the 


Debcnham,  Caldccott  &  Co. 

A  Tot  K' through    tins   handsome     warehouse    dis 
closes  much  thai  is  novel,  and  much  that   will 
ever  remain  as  a  charm  to  the  lovers  ol  artis 
tic   millinery,      \t    this   writing  everything  is 
in  ordei    i"i    the  official  opening  •  on    Monda] 
Vugusl   29. 
On  entering  the  Brsl   floor  is  found   t"  be  given  up  to 
an  excellent     display     of     read]  to-wear  and   imtrimmed 
Every  conceivahle  material  and  design  maj  be  had, 
but   .1   few   deserve  partdculai   attention.     Roughly,     lai 
shapes  in  camel's  hair    and  fell    in   the  populai   milliner] 
shades,  such  as  fawn,  green,  navy,  champagne,  while    and 
black  predominate.      \  new   sailor  bat   similai    lo  the  low 
French  sailor  was  trimmed  with  a  niching  of  tibbon,  the 
whole  giving  a  very  Mat  effect.     Another  novel  shape  has 
tin-  hand  of   the     material,   whether  felt   or  camel's  hair, 
raised    to   imitate  a   large    crown.      This     hat      is   seen    in 
brown,  black  and  champagne,  trimmed  with  gilt   buckles, 
which,  by   the  way,  are  popular   for   ready  to-wears,  and 
is  tipped  with  a  band  of  coq-de-roche  shade  of  velvet. 

The  so-called  mushroom  effect  is  trimmed  with  satin 
ribbon,  and  the  whole  is  set  off  with  gill  buttons.  The 
three-cornered  effect  in  the  fell  hats  show-  the  pompom 
effect  on  the  side.  An  extensive  range  is  seen.  A  novelty 
in  a  child's  ready-to-wear  hat   is  seen  in  the  sailor  with 

the  high  crown  crushed  in  the  middle,  similar  to  a  fedora 
hat.  Streamers  and  gilt  buttons  complete  the  effect.  A 
plain  velvet,  with  a  low  crushed  crown,  trimmed  with  a 
rim  of  No  It  velvet  ribbon  in  two  tones,  such  as  white 
and  black,  black  and  brown,  deserve  attention.  Heaver 
bats   are     to   be  had   in   all   shape;' 

Ascending  lo  the  ribbon  department  a  preponderance  of 
lightweight  lustrous  ribbons  is  seen.  Mousse-lines,  satin 
is,  messalines,  Duchesse  and  louisine,  all  have  a 
place.  Some  effective  Styles  are  also  seen  in  moires.  The 
newest  is  perhaps  heralded  in  the  two  lone  effects  to  meet 
the  demand  for  ribbon  trimmed  hats.  They  come  in 
louisines  and  duchesse,  showing  self  color  on  one  side  and 
shaded  on  the  other  in  all  the  good  syndicate  shades. 

Colored  velvet  in  all  widths  and  colors  is  also  reported 
BJS  a  good  buy  for  millinery  purposes.  Some  special 
values  are  shown  in  ribbons.  The  DC100  taffeta  in  all 
widths  and  colors  is  an  example;  samples  senl  upon  re- 
quest. Tulle,  which  is  displacing  chiffon  for  lightweight 
trimming,   is  also   to  he  bad  on   this  floor. 

Tin'  range  of  feathers,  birds,  ornaments,  etc.,  is  pecu- 
liarly bewildering,  and  a  full  description  is  impossible. 
Coque,  hackle  and  breast  effects  seem  almost  staple.  The 
shaded  paradise  feather  is  the  high  novelty.  It  is  the 
paradise  of  brilliant  hue,  all  of  whose  vivid  tones  are 
well  thought  of  by  the  Irade.  Large  roses  in  exquisite 
shaded  effects  are  also  good.  Coq-de-roche  and  reseda 
green  seem  the  popular  shades.  Tips  arc  prominent, 
three  of  which  go  to  make  the  pompom  effect  Long 
plumes  in  black  and  white  arc,  of  course,  staple.  The 
range  of  fancy  bandeaux  is  particularly  line  and  should 
meet  with  success  The  introduction  of  the  crowned  bat 
has  fostered  the  demand  for  large  beads.  They  come  in 
all  sizes  and  the  popular  colors.  The  range  of  ornaments 
comprise  every  shape  and  design  imaginable.  Steel  and 
gunmetal  and  jets  possibly  lead  with  a  good  showii 
gilt  and  a  fair  amount  of  the  gilt  and  steel  intermingled. 
The  newest  effect  seen  here  is  the  shaded  tones  seen  in  the 
steel  and  gunmetal  ornaments.  The  new  shapes  might  be 
classed    as   horseshoe   and   comb   effects. 

The  mere  mention  of  such  well-known  designers  of  im- 
ported hats  as  Furley,  Maurice  and  Pouzanne,  is  sufficient 
assurance  that  the  stock  is  of  the  best  and  the  style  the 
latest    that    can    be  procured 

Caverhill  &  Kissock. 

Everything  in  this  house  is  prepared  to  lessen  the 
arduous  task  of  buying,  and  everv  visitor  is  assured  of 
having   every   attention   and   every   facility    is   provided    to 

make   the  Fall   purchasing   trip  comfortable  and   profitable. 

Among   the  novelties  in   ornaments  out   this  year  heads 

jn  all  sjzes  are  the  most  prominent.     They  edge  the  brims 


of  quite  i  and  the  brims  ol  bonnets     Tbej   inn,' 

out    vcrj    nicelj      the    10ft     velvet]    finish  ol  chenille 
rhej   come  in  all  sizes  ami    the  populai    tyndicate  coloi 
in     millinei  \     1 1  immings  par  ad  i  e  o  iprej    i     a   leat 

novel tl    and    is   seen    in    the    vivid    shade,   ol 

and   coq-de-roche.     Large   birds,    wings,    long  quill   el 
and  .1  art    iii  ordei .  and  can   be  had  in  an  endle  ■  i 

Pompons  are  a    feature   this    Fall,  and  come    in 
coq-de-roche,  black,   white,  emerald   green,  nav]   blue  and 
dark  myrtle.     These,  in  fact,  are  the  Bhades  foi   the  vari 
oiis  range  of  trimmings.     Flowers  have  a  goodh    bowing, 
the  large  roses  in  shot     shaded  efft  Ing  prominent 

Emerald  green,  mauve,  burnt   orange,  are  the  coloi 

in    some   roses     which,      used    three    in    a    bunch,    produce      a 

prettv    effect.     Chenille  trimming  is  especiall)    prominent, 
and  the  range  leaves  nothing  to  be  desired. 

In    the     reads  to-weai     department     even    c ■eivable 

fashionable  material   is  shown,  and   silk,   velvet,   fell 
camel's  hair  hats  all  receive  attention.     Rough  material 
in   felts  and   camel's     hair     are  going    well.       \    new     shape 

spoken  of  as  the  collar  hat  with  a  raised  rim  is  shown  in 

champagne,   brown   and    navy   trimmed,    usually    with  emei 
aid    green    and    coq-de-roche.      Two    tone   effects    are    highl] 

praised    by    the    trade.      Special    attention   has   been    paid    to 

children's  ready-to-wear  hats,   which   the  trade  has  some- 
times  found   hard    lo  get.      A    full    range  of  while   ha1 
the  earlv  Fall  Irade  is  on  new.     Cut  rimmed  goods,   which 
the   (lever   milliner   may    turn   into   fantastic  and   artistic 

designs,    are   on    display    in    a    bewildering    range.      Beaver 
hats    in    the   small    shapes      are      interesting.      Black    | 
staple    in    all    shapes      and      materials,    and    brown,    green, 
champagne  and   navy   are   the   best    sellers   in    the  colors. 

Among  the  pattern     hats  of  Caverhill  A-   Kissock    are 

many   beautiful   productions   bearing    the  names   of   fa s 

Tans  and    Nienna  houses.     Among  many   handsome  shapes 
a    toque    tricorne,    with    an    exquisite    fancy    chenille    band 
can,    trimmed   with   moire   ribbon   and    set   off   with   a 
ornament,    looked   attractive.     A   striking   bonnet    w  a 
black    velvet    in    the   cast  wheel      style,      with    the    favorite 
large    bead     centre,    and    the   chenille   bandeau    in    which     a 
touch  of  while  chenille  is  seen.     The  simple  trimming   was 
Composed    Of   ottoman    ribbon    and    white    paradise    pompon 
With    ostrich    base.       A    lovelv    large    black    \ehet     picture 
hat    had    the    bandeau    of   beads   and   chenille    with    caboch- 
ons   and   while  birds   of  paradise,   the  whole    set    off     with 
moire  silk    ribbon. 

Ribbons    for    Kail    have   now   centred    on    watered    efft 
by    a    good    majority    of   the   trade.      They    show    moires    in 
colors  and     black,   in    both     fancies     and  plains.      Another 
high-class    ribbon    on    view    in    the   newest    colorings    is    the 
soft   louisinea 

Black  velvets,  as  well  as  a  few  colors,  are  on  display 
in  a  good  range.  The  panne  \el\et,  much  used  in  Paris 
hats,  also  the  very  soft  effect  which  is  gamed  b]  the 
chiffon  velour  ribbed  velvet,  are  to  be  had  in  all  qualities 
and  shades.  A  full  range  is  seen  in  all  colors  and  four 
different  qualities.  Fancy  velveteens  in  crushed  effects, 
are  to  he  had.  While  the  metal  printed  velvets,  which 
are  the  latest  for  costumes  and  blouses  in  Paris  and 
London  are  on  display,  they  also  report  a  good  range  of 
plain  and  corduroy  velveteens. 

On  another  page  some  cuts  of  the  very  latest  and  best 
selling  lines  of  read v-to-w  ear  hats  for  the  coming  season 
shown  by  Caverhill  &  Kissock  are  seen  These  hats  are 
carried  in  all  colors,  and  at  the  prices  sold  are  certain  to 
command  the  attention  of  all  buyers.  In  ordering,  it  is 
simply  necessary  to  give  the  name  of  the  hats  and  the 
colors  required. 
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Brophy,  Cains  Co. 
Brophy,  Cains  &   Co.  call  attention   to  their  advert 
mer.t    on     another    page  of    their    new   "Kpella"     shower 
ptoff  cloth     ladies'   garmenls.     They  claim    to   have     the 
most   sightly  and  best    wearing   medium-priced   garments  in 
the  market. 

.For  sorting  this  linn   have  full   ranges  ,,f  tarn 
mitts,     ringwood   and  cashmere  gloves,  etc      Tbej-     have 
made  a  specialty  of     ringwood   gloves   (bis    season     with 


Dry    Goods 
Review 


HINTS    TO    BUYERS 


Set  t..  1904 


greal  success,  and  propose  to  carry  a  full  line  right 
through   the  Fall. 

For  the  Christmas  trade  they  will  have  something 
extra  in  assorted  boxes  of  short  ends  of  corset  cover 
embroideries.  These  goods  have  been  specially  put  up 
for  Brophy,  Cains  &  Uo.  They  are  of  specially  good 
value,  and  being  put  up  in  this  way  customers  can  have 
a  large  assortmenl  of  patterns  without  having  to  stock 
up   with  a  quantity   of   full   length  pieces. 

Among  Brophy,  Cains  tV.  Co.'s  parasol  range  for 
Spring,  1905.  are  several  assorted  lines,  and  to  meet  an 
unexpected  demand  they  have  made  up  some  of  the  lines 
and  can  deliver  at  once.  Anyone  wanting  a  few  novel- 
ties to  brighten  up  a  stock  at  $6.50,  $9,  $10.50,  $1_. 
$13.50  or  $15  per  dozen  should  write  for  boxes  of  assort- 
ed dozens,  which  may  be  returned  at  the  firm's  expense  if 
not  all  that  is  claimed  for  them,  viz.;  the  best  and 
nobbiest  goods  in  the  market.  They  would  also  call  at- 
tention to  770,  772,  771  and  77ti,  men's  self-openers,  at 
$!),  S10.50  and   $12;  all  "Cedo  Nulli"  goods. 

Special  mention  might  be  made  of  a  few  lines  of  dress 
materials  much  in  demand,  which  will  certainly  be  scarce 
later  in  the  season.  Black  and  colored  crepolines,  black 
and  colored  voiles,  black  and  colored  eoliennes,  black  and 
colored  etamincs,  black  and  colored  satin  cloths,  black 
and  colored  box  cloths,  black  and  colored  vicunas,  black 
and  colored  drap  de  dames,  scarlet,  cardinal,  navy  and 
black  blanket  cloths,  Mackinaw  rainproof  blanket  cloth  in 
scarlet,  cardinal,  navy  and  black;  cream  bearskin,  "Kio- 
wa" beaverskin  in  natural,  brown,  grey,  shaded  and 
black;  eiderdown  cloth  '[  and  6-4  in  white,  cream  and  col- 
ored; ripple  cloth,  \  in.,  white,  cream,  scarlet,  cardinal, 
pink  and  sky,  are  all  seen. 

Everv  line  in  their  dress  goods  department  is  quoted 
at  old  prices,  while  they  have  the  stock.  In  many  cases 
the  manufacturers  are  asking  an  advance  of  over  20  per 
cent,  for  repeat  orders  for  many  of  the  goods  referred  to 
above. 


We    were   permitted    to    see   a    few   of   the   advance   sam- 
ples i  i    the  new   range   of   shirts   being   produced   by   Tooke 


!  Ti£  Standard  Umbrella  Co. 


6    LEMOINE  ST.,    MONTREAL 


ALL    OUB    CMBRELLA8    HEAR   THIS  TRADE    MARK. 

Are  showing  the 

FINEST    RANGE   OF    UMBRELLAS 

for  the  coming 

SPRING  and  HOLIDAY  SEASONS 

Tub  Latest  Novelties  in  Handles  from  the  leading  markets 
of  Kurope  and  America 

Travellers  now  on  the  road  with  a  full  rantje.  Do  not  order  until  you 
see  their  samples. 

Samples  I'i'dn  APPLICATION.        CORRESPONDENCE  Solicited. 


Bros.,  Limited,  for  Spring,  1905.  They  are  of  great 
merit.  When  buyers  see  the  complete  range  they  will  be 
astonished  at  the  original  ideas  introduced,  they  are 
unique  in  every  respect  and  reflecl  the  highest  credit  on 
this  enterprising  company.  Every  garment  in  their  sam- 
ples is  made  in  their  own  factory.  "Made  in  Canada"  is 
one  of  the  first  principles  in  the  conduct  of  their  business. 
In  order  to  create  the  novelties  introduced  new  machinery 
has  been  purchased,  enabling  them  to  produce  the  newesl 
effects. 

"Made  in  Canada"  shirts  are  usually  reliable.  Many 
a  buyer  has  had  sad  experience  during  the  past  year  in 
buying  from  attractively  finished  samples,  and  in  the 
execution  of  the  order  receiving  goods  that  are  unfit  to  be 
seen  out  of  any  factory  in  size,  make  or  finish.  Tooke 
Bros.,  Limited,  have  a  full  range  of  these  goods,  not  only 
the  shirts  made  in  Canada  but  the  material  in  the  shirts 
as  far  as  can  be  consistently  done. 

Tooke  Bros.,  Limited,  have  handed  to  The  Review 
their  new  collar  catalogue.  It  contains  information  valu- 
able to  the  merchant,  and  is  a  guide  to  him  when  order- 
ing either  by  letter  or  through  a  traveler.  Their  collar 
department  is  increasing  enormously,  owing  to  the  satis- 
faction experienced  in  handling  their  goods.  Orders  can 
be  shipped  almost  the  day  received,  which  is  a  general 
source  of  satisfaction   to  the  merchant. 

In  the  men's  furnishing  department  samples  for 
Spring,  1905,  are  arriving.  They  will  have  the  range 
complete  about  1st  of  September,  and  without  doubt  it 
will  be  the  strongest  and  most  attractive  assortment  yet 
placed  on  the  market  by  this  company.  On  account  of 
their  representatives  going  direct  to  England  and  Euro- 
pean markets,  good  values,  new  ideas,  and  a  large  line  of 
novelties  will  be  offered.  One  of  the  specialties  is  men's 
half-hose,  and  they  carry  a  greal  range  in  plain  black 
cashmere,  worsted,  and  cotton  goods,  and  in  fancy  silk 
embroidered.  They  have  bought  freely  tan  and  brown 
shades  for  Spring,  which  are  beautifully  embroidered,  and 
retail  from  25c  to  50c. 

In  imported  sweaters  and  jerseys,  fancy  knitted  and 
fancy  stripes,  as  well  as  plain  worsted  jerseys,  Tooke 
Bros,  have  a  splendid  assortment  for  Spring.  Other 
strong  lines  include  umbrellas,  handsewn  braces  and 
belts,  a  new  line  in  gloves,  Dents. and  other  well-known 
makers.  They  are  sole  agents  for  genuine  Guyot  sus- 
penders, as  well  as  Kneipp  linen  mesh  underwear. 

In  the  neckwear  department  new  silks  for  Fall  and 
Christmas  are  arriving,  and  they  will  have  their  entire 
new  range  of  beautiful  silks  on  the  market  by  Sept.  1. 
They  are  introducing  a  number  of  new  styles  in  puffs  and 
derbys  of  their  own  creation.  Values  will  be  better  than 
ever,  and  in  a  number  of  styles  a  considerable  quantity 
more  silk  is  used  than  heretofore.  This  will  give  a  larger 
and  better  spread.  In  black  ties  they  have  a  full  stock 
of  all  leading  styles,  orders  for  which  can  be  filled  im- 
mediately. 

Caulfeild.  Burns  &  Gibson. 

Something  new  in  the  underwear  trade  is  always  ap- 
preciated, and  Caulfield,  Burns  &  Gibson,  ever  on  the 
alert,  have  secured  for  Spring,  1005,  several  valuable 
lines.  One  is  a  very  fine,  bright  finish  yarn  made  on  the 
spring  needle  machine  in  colors,  tan,  cadet  blue  and 
black,  to  retail  at  75c  per  garment.  They  call  special  at- 
tention to  the  finish  of  these  goods.  All  seams  are  beau- 
tifully overlocked  and  stayed,  the  trousers  being  double 
seated,  thus  giving  extra  strength  and  wear.  Another 
line  is  a  lower  grade  of  these  elastic  ribbed  lines  to  re- 
tail at  50c  per  garment,  in  colors,  cadet  blue  and  brown 
balbriggan. 

The  range  of  French  balbriggan  and  French  natural 
wool  health  brand,  introduced  to  the  trade  by  this  firm, 
will  still  be  found  among  their  extensive  range. 

Novelties  in  half-hose  are  very  essential  to  the  suc- 
cess of  a  good  business.  The  different  lines  in  their  im- 
mense collection  are  too  numerous  for  individual  men- 
tion. The  markets  of  England  and  the  Continent  have 
been  thoroughly  searched,  resulting  in  an  excellent  as- 
sortment. 

In  the  clothing  trade  for  Spring,  1905,  men's  fancy 
waistcoats  form  one  of  the  predominating  features.  Caul- 
field,  Burns  &  Gibson,  who  always  pay  particular  atten- 
tion to  this  particular  branch  of  the  trade,  are  confident 
the  demand  next  season  will  equal,  is  not  surpass,  the 
one  just  closed,  and  are  showing  aiv  exceptionally  strong 
range  selected  with  great  care  from  the  reading  manu- 
facturers   of   Great    Britain     and      United    States 
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Ike  Diana  Buckle. 

Belts  .in-  i"  in, iii  h  costumes  tins  Fall,  at  least  tint 
is  whal  fashion  dictates,  and  .1  buckle  thai  permits  | 
quick  change  from  one  belt  t"  another  is  sure  to  find  .1 
welcome  it\  nn-.ui--  ol  .1  powerful  spring,  which  is  ea  ilj 
worked,  bul  which  holds  on  tight  when  rinsed,  11  onlj 
takes  .1  lew   seconds  in  make  the  chan 

Another    thing   thai    will   be   appreciated   by    the   busy 
woman  is  the  easj   manner  in  winch  It   fastens— no  Bpend 
iug  five  in    ten  minutes  hooking  .1   Diana.     Tins  buckle  is 
confined   to   Ladie      Wear,   Limited,   for  Canada,   and    an 
advertisement      on   another  page   gives  .1  cul   ol   it 

Debenham,  Caldccott  &  Co. 

The  insi  Hi  the  burned  out  drj  goods  bouses  in  I" 
ronto  to  net  back  to  their  old  stand  is  Debenham,  Calde 
cnti  &  Co.,  ui  the  corner  ol  Wellington  and  Baj 

Though  thej  are  hack  in  the  Bame  building  as  before 
the  lire,  they  have  changed  their  location,  and  are  now 
much  more  convenient Ij  situated,  and  will  be  much  more 
rible  in  customers,  as  they  have  the  iwn  firsl  floors 
,iinl  the  entrance  is  righl  on  the  corner  ol  the  two 
ets  Thej  will  also  have  mine  space  at  then  com- 
mand—space that  is  needed  owing  to  their  rapidly  grow- 
ing trade 

They  now  have  arrangements  complete  so  that  tlu-\ 
have  direct  connection  in  cable  with  the  London  house, 
and    should    goods    he    Wanted    that    are    not    in    slock    here. 

it  will  mean  a  delaj  of  only  8  or  in  days,  and  anothei 
advantage  is  the  early  knowledge  ol  all  Paris  and  London 
novelties,     and    the     making     ol     them   available  at    the 

earliest   possible  date  for  the  Canadian  market. 

Debenham,  Caldecott  &  Co.  reporl   that   there  is  greal 

interest    taken  by   the     trade  in  silks  for  Pall,  and  >  it   is 

main     years    since    lhe\     were    so    neeU     taken    as    they    have 

been  tins  season.    'The  demand  is  in  plain  taffeta,  particu 
huh    in    brown,    green    and    blue.     Their   guaranteed    tal 
feta,    warranted   pure  dye,   is  in  great    demand,   and   they 
carry   a   Inn-  ol   taffetas  in    II    in.   width. 

They  are  showing  all   the  new   soil   makes  so  fashion 
able  now,  such  as     Bengaline,   Frow     Frow,  satin  messa 
line,  chiffon   taffeta,     voile  de  soie,    satin  chiffon,   Roman 
satin,   satin    solid,    taffeta  el  incelant  ,    Trevana    satin,    Hun 
de  velours,  velour  de  laine  in  black  and  colors. 

Greenshields  Limited. 

The  silk  department   is  prepared  for  an  extensive   sort 

111K    trade    in    the    latest    materials   and    colors       .lap    silks 

in  both  -ii  in  and  27  in.  widths  can  be  had  in  all  colors 
These  goods  are  a  good  buy  on  account  01"  their  strength- 
ening in  price— almost  2c  a  yard  is  what  the  mills  de- 
mand.    Taffetas,   peau   de  soie     and     louisine  in   the  soil 

makes    have      a    strong    representation        Corduroy     corded 

velveteens  and     metallics    or     metal     printed  velvets,  so 

popular  for  blouses  this  Fall,  are  still  strong,  and  a  good 
showing    is   made       The   new   onion    shade   or   lighl    brown, 
wilh    the   popular    navys,    are     the      safest    colors    in    silks 
I rish  green  is  another  no\ eltj . 

The  range  <>l  handkerchiefs  comprises  some  special  de- 
signs th.it  have  been  confined  to  this  firm.  The  varieties 
include   such    sure     sellers      as   Swiss    scallop    embroidered . 

hem-stitched  embroidered  and  corset  cover  handkerchiefs. 

The  last  named  can  be  fashioned  to  make  corset  covers 
of  a  dainty  nature  Openings  are  left  to  insert  baby 
colored  ribbon  Exclusive  styles  cannot  in-  repeated  alter 
placing  orders  are  exhausted.  I. ac-e  handkerchiefs  als.. 
have  a  good  showing.  The  popular  ezceldas  are  in  a 
wonderful  range.  Both  white  and  fancy  colored  borders 
are   seen    in     the   plain      and      hemstitched    variety.      Trices 

range  from    15c  to  S3  per  dozen.     These  lines  are  a  good 

buv  mi  account  of  the  tendency  shown  towards  colored 
goods  in  both  men's  and  women's  lines  Thev  have  been 
fortunate  in  securing  a  complete  line  of  Japanese  silk 
handkerchiefs  at  old  prices  As  everyone  knows,  since 
the  war  prices  have  advanced  in  to  20  p.  c  Both  narrow 
and    broad    plain    hemstitched    ones   are   seen       A    range     of 

Venetian  goods  deserves  attention. 

I. allies'  gloves  in  the  cashmere  and  ringwood  materials 
are  on  displaj  in  an  immense  varietj  of  colors  and 
stvles.      Large    sales    are    being  made  iii  white,  grejrB, 

slates  and  beavers.  In  the  range  will  be  found  some  ex- 
tra values  in  silk  lined  goods,  which  seem  to  be  getting 
ven    popular.      Thev    are  offered    at    reasonable   prices 

\  splendid  range  of  both  wool  and  ice  shawls  can  be 
had  at    prices  ranging   from   >l  50  to   (20      Golf  coats  arr 


■  till  ell,  and   the\    are  in  .1   ,i..  ition   '••  nil  .ill   r< 

pe.i  I 

Thej    also     report    anothei      ihipi I      ol    tin-  populai 

Annum      belt .      in   iet.nl    at  $1  I   50       Pillow 

shams      and      cushion  ff,i 

<  'hi  1st  m. 1     1 1  ade      1  lose     luppoi  tei  1,   fam  \  and 

armlets,  especially     designed  •  foi     <  hi  i 
worth   .stocking       The   new    dinette  comb     are   e  pcciallj 
mentioned  A    novelt)       in      a    hat    pin    1  .    the   1 

arrangement,     which  absolutely    prevent 
Tin-  king  hat   fastenei    shown  in    tin-  firm  1     lewn  Into  the 
hat  ami  cannot  fall  out  oi     net     lo  t,  avoiding,  too,    un 
sighth   pin  holes      Another  novelty    is  known  .is  the  keep 

dose    placket     l.i.leiiu         Tin      clevel    device       iV(       a    feeling 

oi   absolute  security,   and    is    said    to  alwaj     convert    the 
mosi  skeptical.     It  discards  buttons,  hooks  and  1 
ami  retails  .m  2"n   w  ith  a  good  profit 


Jaeger  Pure  Wool. 

In   addition    to   then    large  range  ol  natural    wool 
derclothing,   Dr    Jaegei        Sanitary      \.  lolen   Sj  item  Co 

bowing  .1  great  varietj  ol  men's    iweatei    .  cardi 
fancy    waistcoa  1  s,     ladies'     coat  ilfei     and    I ai 

new     ,1  \  les    lot     Fall    I  lade 


NED 
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Men's  and  ladies'  hosiery  in  pure  natural  wool,  with 
"i"-  or  five  iocs,  instead  ol  the  ordinarj  shape,  are  also 
shown  They  carry  mam  specialties  outside  the  usual 
run  of  hosiery  goods,  such  as  knitted  collie  bands.  ,,i> 
(luminal  belts,  aim,  knee  and  shoulder  warmers  foi  rheu 
matic  subjects,  corsets,  chest  protectors,  dressing  gowns, 
shirtwaists,  etc  Thej  also  do  a  large  business  u,  woolen 
bedding  and  sheets,  and  their  camelhair  fleece  blankets 
are  a  revelation  a^  to  what  can  be  produced  in  high-class 
goods.  For  softness  and  warmth  they  cannot  be  sur- 
passed 

The     company     keeps     a    fully  equipped   laboratorj 
their    head    office,    95      Milton      street,      London,    England, 
where  all   articles  sold  by    them  are  careful  I  j    u 
punt  v    and    durabilit  \ 

Removal. 

Moiilton    &     Co     are   now      installed       in     commodi 
premises  at    165  Nazareth  street,   Montreal     \s  the  trade 

is   aware,    the   lire   111    their  old   quarters   at    1251    St 
street   was  the  occasion  ol   then   seeking  a  nevi 
\dded    facilities    and    impnn enieiit s    ts    a    logical    0 
and  they  have  lived  up  i<>  the  maxim      The  new 
are  in  ,i  central  part  of  the  city       Increasing 
well  as  the  damage  to  old  machinery,  ha  1  the 

installation   of   the   newest    and   most    complete   line       \n 

increased    stall    has    also    been    found  to    handle 

the  increased  output    of  their   trimmings,    bi 

etc 
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W.  R.  Brock  Co.,  Montreal. 

Amongst  the  hosiery  lines  shown  No.'s  34  and  138 
ribbed  worsted  hose,  to  retail  at  40c  per  pair,  are  especi- 
ally prominent,  while  57  spliced  knee  to  sell  at  50c,  and 
62  soil  ribbed  wool  hose  at  75c,  are  good  value. 

Some  very  nice  lines  in  ribbed  shirts  and  drawers  are 
being  shown  among  these,  333  to  retail  at  50c. 

"Pinette"  Scotch  wool  underwear  retails  at  the  popu- 
lar price  of  50c,  and  D50  and  "Zero"  are  extra  value. 
Two  very  nice  lines  of  llceced  top  shirts,  70X  and  72X, 
sell  in  the  mining  towns,  and  at  the  price  are  decidedly 
interesting.  They  can  be  retailed  at  75c.  Some  very 
nice  lines  of  bop  shirts  are  being  offered  by  the  men's 
furnishing  department,  among  others  a  shirt  which  can  be 
retailed  very  profitably  at  60c.  The  shirt  is  of  the  latest 
pattern,  with  detached  cuffs;   material  is  lirst-class. 

A  very  nice  line  of  wool  carpets  is  being  shown,  com- 
prising very  tasteful  designs,  many  of  which  are  confined 
to  this  firm,  while  in  rugs  and  mattings  it  would  be  hard 
to   find    a   prettier   range. 

How  about  your  wrapperette  stock  ?  Goods  to  sell  at 
8.  Ml.  liA  and  15c  are  shown  in  the  latest  designs.  Lines 
ot  crash  towelings  to  retail  at  from  8  to  12|c  per  yard 
arc  being  shown.  A  line  of  special  job  towels  to  retail 
at  from  $1.25  to  -SI. 50  is  a  leader.  Several  numbers  of 
black  sateens  to  retail  at  from  12 1  to  25c  per  yard  are 
being  shown,  and  the  early  buying  is  in  order. 

Just  at  this  season  of  the  year  mothers  are  looking 
for  material  for  school  children's  dresses.  A  f  line  of 
serge  to  retail  at  25c  is  shown  here. 

Two  very  good  lines  of  white  blankets  are  "Beatrice" 
and  "Our  Special,"  retailing  at  $3  and  $4  respectively; 
while  the  stock  of  grey  blankets,  horse  blankets,  and  car- 
riage rugs  is  hard  to  beat.  Those  who  ,are  looking  for 
heavy  flannelette  will  find  that  "Loch  Lomond"  30-1  in., 
to  retail  at  15c,  is  good.  A  line  of  grey  cottons  to  re- 
tail at  7c  is  also  one  of  the  features  on  this  floor,  as 
well  as  a  line  of  72  inch  cream  flannelette  sheeting  to  re- 
tail at  30c.  "Ravenswing"  Italian  linings  and  "Sunbeam" 
velveteens  are  on  the  market  for  Fall. 

Showerproof  cloth  is  still  deservedly  popular.  Cus- 
tomers will  soon  be  looking  for  material  for  new  cos- 
tumes, cloaks,  coats,  etc.,  for  Fall.  The  dress  goods  de- 
partment is  showing  "a  very  special  line  of  56  in.  shower- 
proof cloth,  suitable  for  either  ladies'  or  gentlemen's 
wear,  to  retail  at  $2  per  yard.  A  very  complete  range  of 
materials  for  Fall  blouses  is  being  carried  by  this  firm. 
They  are  also  showing  a  very  special  54  in.  cheviot  in 
blue  and  black,  which  can  be  retailed  profitably  at  $1. 
Messalines  and  chiffon   taffeta  silks  are  very   much  worn. 

An  article  in  this  journal  last  month  called  attention 
to  the  great  importance  of  store  fixtures,  and  in  this  con- 
nection we  would  call  attention  to  the  line  carried  by  the 
Brock  Co.  A  postcard  will  bring  their  catalogue,  which 
contains  illustrations  of  fixtures  of  all  kinds. 

Ladies'  and  children's  woolen  boas  are  a  feature  on 
the  third -floor;  these  are  just  the  thing  for  school  girls. 
The  36  in.  retails  for  25c,  while  the  48  in.  sells  for  50c. 
Swansdown  and  lamb's  wool  trimmings  for  children's 
coats  can  also  he  had  in  this  department. 

A  large  shipment  of  tapestry  cushion  tops  has  just 
been  received,  comprising  many  very  pretty  designs.  They 
report  the  first  shipment  was  all  sold  up,  which  says 
something  for  the  goods. 

A  very  large  assortment  of  knitted  woolens  is  now  in 
stock,  comprising  toques,  sashes,  golf  jackets,  mittens, 
bootees,  infantees,  fascinators,   shawls,  clouds  and  hoods. 


John  Macdonald  &  Co. 

Their  haberdashery  is  fully  assorted  with  wools, 
handkerchiefs,  tailors'  trimmings  and  dressmakers'  sup- 
plies. Special  lines  in  their  men's  furnishings  depart- 
ment—Scotch knit  underwear  in  small  men's,  men's  and 
().  S.  men's  si/.es;  a  line  of  tweed  pants,  regular  $15 
goods,  for  $12  per  dox.cn. 

They  are  showing  in  their  silk  department  black  and 
white  neck  ribbon,  also  a  very  pretty  range  in  fancy  neck 
ribbons;  black  taffeta  silk  and  white  taffeta  silk,  to  re- 
tail at  50c  per  yard;  several  specialties  in  dressgoods  and 
waistings.  Three  lines  in  ladies'  collarettes,  white  and 
cream,  can  be  retailed  from  40c  to  75c  each.  There  is 
also  a  new  line  in  ladies'  golfers,  roll  front,  with  large 
pearl    buttons. 

They  are  showing  in  their  linen  and  staple  department 
superior  value  In  linen  tablings,  towelings,  table  napkins 
and   towels,  also  a  line  of  Loch  Lomand  shirtings  below 


regular  price.  Every  department  is  now  fully  assorted 
for    the  Kail  season's  trade. 

Some  special  .clearing  lines  in  the  wool  department 
are  :  5,000  yards  6-4  men's  tweed  suitings,  regular  price 
$1.25  to  $2,  reduced  to  $1  per  yard;  L.000  yards  0-1 
ladies'  fancy  costume  suitings,  regular  75c  and  $1,  for 
50c  per  yard.  There  is  special  value  in  blue  and  black 
worsteds,  new  weaves  and  finish;  also  an  excellent  range 
of  Scotch  tweed  suitings  and  trouserings,  newest  designs 
in  worsted  suitings  and  trouserings;  men's  overcoatings, 
large  variety  in  all  makes  and  juices. 

In  the  carpet  and  housefurnishings  departments  there 
are  Fall  shipments  of  Wiltons,  Axminsters,  Brussels,  tap- 
estries, wools,  unions  and  hemp  carpets  now  complete; 
also  8-1  and  16-4  linoleums  and  floor  oilcloths.  They  are 
ready  for  the  large  demands  which  they  expect  their 
stocks  will  be  called  upon  to  supply.  They  are  showing 
a  line  of  twenty-four  patterns  8-4  linoleums  at  a  clearing 
price;  also  a  line  of  six  patterns  in  8-4  cork  carpets, 
printed  patterns.  Their  stock  of  lace  curtains  is  large 
and  good  value.  They  have  passed  into  stock  their  new 
lines  of  Swiss  curtains.  Their  stock  of  tapestry  and 
mercerized  portiers  is  now  complete  for  Fall  trade. 

The  following  quilts  are  extra  value  :  "Bruce,"  "O. 
P.,"  "Ill,"  "840."  These  are  all  new  goods  much  be- 
low present  market  prices.  They  are  showing  a  large 
stock  of  carpet  rugs  and  squares  in  twenty  different  sizes; 
also  a  large  stock  of  straw  mattings  from  10c  yard  up. 

They  are  jobbing  out  a  large  range  of  Smyrna  rugs  be- 
low mill  prices,  for  which  quotations  will  be  given  on  re- 
quest. 

The  Hudson  Bay  Knitting  Co. 

A  representative  of  The  Dry  Goods  Review  had  the 
pleasure  during  the  last  month  of  inspecting  the  Fall  and 
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Winter  underwear  and  hosiery  lines  of  the  Hudson  Bay 
Knitting  Co.  The  lines  are,  broadly  speaking,  of  a  more 
expensive  class,  but  a  casual  glance  discloses  many  ad- 
vantages and  added  features  which  readily  recommend 
them  to  the  consumer.  The  garments  are  all  pure,  un- 
shrinkable, elastic  ribbed  wool,  very  thick,  heavy  in  ap- 
pearance, giving  increased  warmth  and  wearing  qualities, 
although  when  actually  weighted  the  garments  are  ex- 
tremely light.  The  lines  are  made  with  a  peculiarly 
smooth  finish,  avoiding  any  bulkiness  at  any  point.  What 
might  be  called  "sweater"  underwear  eliminates  all  but- 
tons, with  a  perfect   elasticity  at  the  neck. 

They  are  at  present  turning  out  Kail  orders,  and  all  is 
bustle  and  work.  Their  aim  is  to  completely  fit  out  the 
outdoor  man  with  the     maximum     comfort  and   warmth, 
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combined  wild  the  minimi >i  Inconvenience     Thej   have 

placed  .in  excellent  line  ol  goods  on  the  market  with  the 
linn  beliel  that  the  trade,  as  well  aa  the  consumer,  wel 
comes  high-class  goodB.  Their  lines  ol  gloves  and  mitl  i, 
moccasin  .  larrigans,  underwear,  shirts,  boxs,  cap  ,  Blip 
pcis,  en. Ms,  etc  .  are  the  mosl  complete  thej  have  jret 
shown  Thej  are  al  presenl  busj  on  .1  new  Fall  and 
Win  lei    catalogue. 

The  variety   ol  the  line  1-  the  mosl  noticeable  lea  tun — 

gloves  ' 1   file  imcst    h>i    sticci    weai    i<>   thost 

1,, 1  .,11  classes  of  outdoor  laboi  Their  ''Pinto"  shell 
cordovan  leathei  comes  into  prominence  here,  being  seven 
kinds  ni  proof— rain,  wet,  rip,  tear,  scorch,  boil  and 
crack   proof.    Theii    driving  glovea  contain  elastic  bands 

around   the  wrist,  ensuring   tin  1    protection   fi 

severe  weather  Such  goods  .in  reversible  vests  eliminate 
the  use  ol  .1  coal  ol  the  Bleeve  variety,  while  serving  the 
place  ol  two  ordinary  vests  and  affording  .1  waterproof 
protection.  Every  small  detail  is  mosl  carefully  looked 
after  In  shuts  their  roomy  nukes  are  described  as  "A 
Hit;  Shin    l  ale." 

W.  R.  Brock  Co.,  Toronto. 

This  iiiin  have  recently  secured  From  a  manufacturer 
•j.">ii  men's  coverl  rainproofs  in  grej  and  olive,  well  made, 
boughl  al  25  per  cent,  below  regular  values,  and  sold 
correspondingly  cheap.  There  is  a  good  slock  ol  Scotch 
lams  in  retail  at  10,  .">o  and  75c  in  solid  colors  or 
fancies.  A  special  line  of  underwear  has  been  cleared 
from  a  null  wanting  cash,  natural  wool,  all  sizes,  retail 

$1.      There     is     a      good   assortment    of   ladies'   black      and 

scarlet  wool  tights  to  retail  50c  to  $1.50;  also  children's 


In  the  staple     department     thej     are     ihowing    15,000 
in''  -■  ■   »  rapperet  le  .ill  m-w     .1  j  |< 

pi  mi  in:',.     \uii!  tic  wi  apperet  be,  1 

10c,  rcgulai    1 2,c;   \..     i  i  In.,  retail    1  I 

18  in  ,  retail   15c.      These     were  purcha  ed   in 
printed  ami     finished     i>\    tins  firm,     ami  are   in  pei 
cheaper  than     regulai       No     Mm  is  a  29  in.  grcj   do 
retail   10c,  regular  I2^c;   No    110  is  .1  30  In  .  retail 
regulai    1  ■<       No     140  is  a    12  in     bI  i  ip  d   (launch:)  U 
1. nl  8c,   1.    mI. 11    Mir.   No    205  1  1.,  very    bca\  v,  re 

1. ni   1  ilai    15c.     .1  it  1 1  1  ■  .1     60  in.  cream    damask 

tabling,   retail    15c,   regulai    15c;   JB36  Is  a  58  In     lupei 
inn-  bleached    tabling,   retail   50c,   n  1  .  .1 

70   in    tabling,   retail    i  ulai    SI.      \u   18  Inch  dark 

check     toweling    can    he    retailed    at     \<U-,    regulai     IJ;.' 

greal   bargain  la  offered   in  a  clearing  mill  lot,  boughl  at 

2."i    pel     cent.       below    regulai     values 

In   "Her   Ladyship"   ready  to-wear  department    several 

new     lines   have   been    added  .Id    the    stock    which    are    Worthy 

of  attention  on  the    part     ol  all  merchants  handling     the 

higher   class      of      ladies'    goods.      Two    lines   of   sill,    midei 

skirls,  selling  at    J4.50  ami  (6,  made  irom  a  bright   rust 

lint;  taffeta,  with  deep  flounce  of  tinted  frills,  si/es  38  to 
12,  aie  exceptional  value,  ami  are  worth  from  25  to 
33  l  i  per  cent.,  more  than  ihc  price  quoted.  Another 
line  of  underskirts  which  should  sell  freely  is  one  Fashion- 
ed From  silk  limnetic  iii  .  black,  royal  and  brown,  deep 
lull    flounce,   si/es  38   to    12.      These   sell   for   53.50,   and    foi 

a  servicable  skirt     with     all     the  appearance  ol  Bilk  ami 

much    better      lasting      qualities,    they    cannot    be   excelled 
They  have  also  added  to  stock  a  line  of  silk  waists  made 
from   a     tamaline     silk   of  a   beautiful   finish,   of    the    very 
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Made  by  Grip  Limited,  Toronto. 


blacks  ,,ll  sizes,  \os.  101F,  102F,  103P,  L04F,  are  colored 
shirts   to  retail  a'  'I       Overalls   in   black   and   blue, 

Willi  oi  without  bib,  ale  extra  value  at  75c  and  (1.  Nos. 
31  and  31S  are  black,  retail  $1.  Their  stock  of  knit  led 
wo..!  goods  is  complete,  including  honej  comb,  fancy  knit 
and  umbrella  shawls,  wool  toques,  hoods,  clouds  ami 
jackets.  ('Ill  is  a  pineapple  sweater  in  men's  sizes.  The 
stmk  of  men's  box  was  never  larger,  including  everything 
from  the  cheapest  grey  mixed  wool  to  the  finest  cash- 
mere Two  new  lines  of  hosiery  added  are  A  2Tn  and 
"Hummer."  The  other  special  lines  are  si  ill  retained. 
Two  guaranteed  kid  gloves  for  ladies  are  Hilda,  retail  (1; 
Olive,  retail  (1.25  or  [  i  50  V6J  is  not  guaranteed  for  a 
7   hand,    but    with      lit,    these  carry    a    guarantee 

In  men's  wear  there  is  a  large  selection  of  underwear, 
pants,  suspenders,  mufflers,  etc.  "Hraco  Up,"  "Sam- 
son," "Durable,"  "Adjustable"  and  "Special"  are  braces 
to  retail  at  25c.  "Wolsey"  underwear  is  absolutely  un- 
shrinkable, made  of  pure  wool,  durable  and  well  fitting 
There  is  a  full  ram;c  of  plain  and  fancy  handkerchiefs  for 
Christmas  trade  Nicely  put  up  5x5  Saxonj  wool,  8 
skeins  to  a  box,   to     retail     at     10c  per  skein,   is   shown. 


latest  design,  in  black,  ivory,  reseda,  ami  all  the  leading 

colors.  This  waist  .it  S3  is  very  special  value,  and  as  the 
quantitj  is  limited  they  will  not  last  long,  and  (hey  can- 
not be  repeated.  Thej  have  also  added  two  new  lines  ol 
black  satin  waists,  one  at  .yi  and  one  at  5- 1 J ,  which  thev 
can  do  in  all  sizes  'i-   to    n; 


A.  J.  Alexandor. 

shrewd  buyers  are  now  on  the  lookout  f„r  completing 
their  lines  of  furs  for  Kail  ami  Winter.  In  this  connec- 
tion A.  .1     Uexandor,  504  St.  Paul  street,  Montreal,    re 

ports  that  he  is  in  a  position  to  supply  a  number  of 
specials  at  a  minimum  cost.  Square,  honest  values  are 
his  maxim  Some  novelties  in  electric  seal  jackets 
trimmed  with  mink  are  still  on  hand,  and  are  splendid 
to  tone  up  trade  The  Persian  lambs  occupy  then 
usual  place.  White  and  blue  thibet  stoles,  one  of  par 
ticular  interest  a'  J5.75,  deserve  inspection.  The  corona- 
tion or  Hat  muffs,  so  popular  this  year  in  all  popular  ma- 
terial era  at  attractive  prices.  \  specialtj  l- 
made  in  fur  lined  garments,  which  are  gaining  strength 
continually.     A   marmot   lined  black  beaver  garment,   with 
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German  otter  collar  and  lapels,  is  good  value  at  $27.50. 
An  entire  novelty  is  shown  iii  an  electric  sable  stole  15 
inches  long,  with  8  ermine  tails,  lined  with  squirrel,  at 
the  moderate  price  of  $19 


The  Montreal  Waterproof  Clothing  Co. 

A  pleasing  feature  of  this  (inn's  business  is  the  num- 
ber of  repeal  orders  constantly  arriving,  so  early  alter 
regular  Fall  shipments.  The  popular  iweeds  made  in  lull 
semi-fitting  lengths,  with  shoulder  capes  and  belted  hacks 
.nc    receiving    the   hulk   of   repeats   at    old   prices 

They  ate  now  hus\  on  Spring  samples  which  will  he 
shown 'to  the  trade  this  month.  Soiee  novelties,  such  as 
the  28-inch  short  coal,  becoming  a  necessity  for  some 
women  who  desire  neat  rainproof  garments,  are  shown. 
The  range  of  styles  is  bewildering,  all  showing  a  tend- 
ency   to   semi-fitting   effects    in    the   military    stylt 


Sanitary  Apparel. 

One  of  the  most  radical  changes  of  modern  limes  in 
sanitary  hygienic  apparel  is  to  be  found  in  the  introduc- 
tion of  the  Deimel  Linen  Mesh,  which  was  brought  before 


poratioii  for  their  Toronto  branch  only.  Charles  A. 
Meek,  who  has  managed  this  branch  for  some  time  past, 
and  who  is  now  the  managing  director,  is  the  M.  in  the 
Canadian  firm.  This  was  one  of  the  firms  that  was  burn- 
ed out  at  the  time  of  the  (ire,  and  they  have  been  ham- 
pered since  by  want  of  room.  They  have  now  possession 
of  the  immense  Hat  at  112  Front  street  west,  right  op- 
posite the  Union  station,  and  a  line  of  high-grade  silk- 
blouses  and  underskirts  will  he  the  first  of  the  additions 
made. 

The  Goderich  Knitting  Co.  has  its  agents  on  the  road 
for  Kail  sorting  orders,  and  are  prepared  to  give  immedi- 
ate delivery. 

Wy Id-Darling  Co. 

In  their  staple  department  Wyld-Darling  Co.  are  show- 
ing a  good  stock  of  blankets,  including  their  two  speci- 
als, "Canada"  and  "Matchless,"  at  old  prices  and  in  all 
sizes;  also  regular  sizes  in  union  and  all  wool  blankets. 
In  bleach  cottons  they  have  seven  numbers  of  import 
lines  bought  when  cotton  was  cheaper  and  offered  at  old 
prices,   including  their  numbers  50,   350,  400  and  700.     In 
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The  Store  of  The  Deimel  Linen  Mesh  System  Co. 


the  public  notice  through  the  discoveries  of  Dr.  II.  L. 
Deimel  in  1894,  and  which  has  since  become  recognized 
throughout  the  world  as  one  of  the  best  materials  for 
wear  next  the  body.  From  a  modest  beginning,  the  Dei- 
mid  Linen  Mesh  Co.  has  become  one  of  the  largest  and 
most  successful  enterprises,  operating  extensive  mills  and 
manufacturing  establishments  of  its  own  in  various  parts 
of  the  globe,  supplying  all  the  principal  markets  of  the 
world. 

The  prejudice  formerly  existing  in  the  trade  against 
linen  underwear  has  gradually  given  way  to  enthusiastic 
co-operation  on  the  part  of  the  great  retail  distributors 
of  merchandise.  The  underwear  departments  of  the  lead- 
ing dr\  goods,  clothing  and  furnishing  houses  to-day  con- 
sider the  Dr.  Deimel  underwear  an  addition  to  their 
stock,  and  even  in  comparatively  small  communities  some 
house — one  which  carries  an  excellent  class  of  merchandise 
—is  prepared  to  supplv  the  Deimel  demand. 

Trado  Notes. 

The  Stewart,  Howe  &  Mav  firm— S.,  II.  &   M.,  as  thev 

are   generally       styled — of     New 'York,    have   secured    ineor- 


grey  cottons  they  are  well  provided  for  the  same  reason. 
There  is  a  well  assorted  stock  of  flannels  in  unions  and 
all  wools,  in  grcv  and  navy,  greys  to  retail  12|  to  10c, 
navies  25   to    ltic. 

The  linen  department  is  well  filled  with  goods.  A 
large  assortment  of  crash  towelings,  including  "Minto," 
"Barnsley,"  and  dark  check  and  striped  towelings,  at  old 
prices.  Thev  have  just  opened  up  a  shipment  of  J 125  and 
.1120  towels.  The  stock  of  satteens  in  plain  colors,  mer- 
cerized, to  sell  at  12Ac  is  complete.  Mercerized  cloths 
have  been  very  scarce. 

The  Salem  Co. 

Some  lines  <d'  Scotch  and  French  flannels,  so  popular 
in  the  neat  tailored  designs,  can  be  had  in  white,  grey 
and  champagne,  at  reasonable  prices.  They  report  an  ex- 
ceptional demand  for  these  goods.  Heavy  cotton  waists 
in  plain  white,  with  neat  lucks  and  pleats,  are  in  good 
demand  to  he  retailed  as  high  as  $5  or  $6.  Lustres,  SO 
popular  lor  Kail,  are  shown  in  a  complete  range.  The 
S titiii'j-  lines  of  men's  goods  will  be  shown  the  trade  this 
month.         In      negligee      shirts    covered    grounds    in    grey, 
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champagne  and  canarj    are    ipukon  highlj    "i      The 
novelties  air  Included  In   then   line,  and   theii   standard  is 

|iri  led    fitting    Hoods. 

Skinnor's  Satius. 

li  is  the  worsl  p< «^-.in ii-  mistahe  foi  .1  manufacture!  "i 
garments  to    economize  1  r >  the  (|ualit\   ol   the  linings    he 

uses   in    Ills   goods,        \    lew    iruls   saved    per    Vald    in    COSl    "I 

linings  will  often  lose  thousands  ol  doliai  ["here 

will  be  little  1  l-^u  taken  ii>  the  manufacturer,  retailei  or 
wearei  when  "Skinner's  Satins"  .ire  used,  because  thej 
haw  the  absolute  guarantee  ol  the  manufacture!  in  weai 
two  seasons,  and  Lbesc  goods  have  been  thorough!}  tested 
b\    the  \cais  iiu'\   have  been  on  the  market. 

These  satins  have  the  name  woven  in  the  selvedge,  and 

buyers  are  thus  protected   Irom   the     man)      <"  .p  imita 

now   mi  tin'  market,     "Skinner's  Satins"  have  won 

their  reputation   by   merit,  and   aiw.ivs  give  satisfaction 

11  pays  in  sell  reliabli 

Castle  Braid  Co. 

The  above  engraving   is   an   excelleul    reproduction    ni 
one  ni'  tin-  recent     stvles    of  button  hole  loop  buttons  in 


This  compain    1  ■  undi  r  m  Mr.  McElroj 

ha.  1 1 1  t-z.  rcl  1 1  <  ii  from  1 1    ion  •  ■  linn 

put    forth  tl  <  1  .til   1  •  1 1 

in  the    extent,    quality  and   ■■  iwn 

urn  hi       Be  '    mai 

novelties      Tin-  ver)   bi  on  the  Continent   have 

been  ■  and    the   ran  ed   will   1. 

ahead  "i  anything  evei      ihown  bv      the     Canadian   trade 
l  Inn    representatives  are  now    on  'in-  road 
large  Sp  ide 


Robert  C.  Wilkins. 

The  accompan)  ing  cu1   1     .1    1  likene      ■<>  \li    Elobei  I 

('    WiLkins,    the  makei    ol   the  Rooslei    brand  ol  overall 
I  lis  1 1  a  ill  he  on  tiir  1. 1. ni  iin  j  month  \miIi  .1 

line  i"i    •'  .mil  complete  and   novel   feat 

Spring       Mi    Will  1  ell   will  covei   Cape  Breton,  and 

hold   himsell    m     readini         foi     ;pei  ial    trips       l  •.  <;      \ 
Woodill   1  .'I    Nova    Scotia,   while   in    II     !.    Silver 

1, ills   New     Brunswick  and     Prince     Edward    Island       Mi 
ii    Pellel  ni    :     fall)   able   to  covei  Onti  1   \ii 

Robt     i»     VIcDonald       ...        to     Manitoba   and    North 
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troduced  bj    the  Castle 

a  brilliant    silk   crochet 


mis   solid    01    combination   colors. 


Braid  Co.,  of  New    ^  ork 
covering  and  can  be  had 


Dominion  Suspender  Co. 

The  Dominion  Suspender  Co.  reports  thai  their  sale  on 
the  President  and  Cyclo  suspenders  have  exceeded  all  pre- 
vious sales  on  these  two  mosl  popular  lines.  They  are 
large  advertised,  both  in  the  1  nited  states  and  Canada, 
and  easil]  sold  ovei  the  counter.  There  are  very  few 
men's  shops  who  do  not  keep  them. 

The  Niagara  Neckwear  v  <>.,  Limited,  are  snowing  a 
beautiful  line  of  Castalian  and  Brown  Onibers  Exclu- 
sive designs  of  their  ow n 


New  York  Silk  Waist  Co. 
representatives  ol   the  New    York  Silk 


Waisl     Co 
a  lull  range  of  tin.  most  popu- 


The 

are  now   on  the  road  with 

lai  Pall  models,  lo  winch  have  been  added  several  novel 
Mrs  ior  the  early  Kail  trade.  These  goods  are  the  result 
Of  their  latest  ideas  secured  from  New  York,  Vienna  and 
Paris      They    report    themselves  as  up  to  the  moment   in 

price  and 'Style.  Another  feature  is  the  added  lines  ol 
popular   priced    goods      to    meet      the      growing   demand    for 

these  articles.     Although  these  goods  are  much  lower    in 

price    than    they    have   ever   shown,    the   high    standard 

by    the   linn    will   be   maintained    both    in    regard    lo   lit    and 

finish. 

The  Imperial  Rubber  Clothing  Co. 

This  linn   report    that   owing   to  the  enormous   increase 

in  the  number  of  orders  received   for  immediate  delivery, 

as  well  as  maiiv  of  their  customers  calling  for  their  Kail 

orders      to      be   shipped    more    than    a    month    earlier      than 

usual,  it  has  been  almost   impossible  in  gel   u Is  out    on 

time  By  the  time,  however,  thai  The  Review  goes  to 
press  they  expect  to  have  caught  up  and  be  111  position 
lo  give  all  future  orders  prompt  attention  Orders  re- 
ceived during  August  this  year  represent  exactly  four 
times  'he  amount  received  during  the  corresponding 
month  lasi  year.  This  goes  to  show  the  rapidly  increas- 
ing popularity  of  the  Imperial  Raincoat. 
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The  McElroy  Mf>. 
This  firm  have  made  great  strides  during  the  past  year 
in  the  production  of  verv  choice  and  artistic  lines  m 
shirtwaists  and  shirtwaist  suits,  in  fact,  thev  claim  10  be 
the  pioneer  specialists  in  these  goods.  Their  reputation 
tot  high-class  garments  extends  from  the  Atlantic  to  the 
Pacific,  their  goods  being  in  the  hands  of  the  verv  best 
trade  in   the  Dominion. 


k .  1      \v  ! 

Territory.  Mr  •!  \l  Hamilton  completes  the  western 
ground  bv  looking  aftei  British  Columbia  Quebec  has  ,is 
vei    not    been   assigned,   but    a  capable  man    will   be   sent. 

Among   the  specials  which  deserve  attention    the  high- 
class  overalls  oceiiov    a    prominent    place       These   goods  arc 
patented     and      specially      designed     foi    railroaders,   me 
chanic  •.  minei  s,  et<       1  ow   i > « •  \    pad  should  n 

particulai   mention  in  the  spun:;  lines.     In  men's  pai 
extensive   range   1-   to   be   had    ranging   in   price   irom   •inl- 
and upwards       Vmong  the  range  is  seen  a  line  of  all  wool 
tweeds   made   bv    the   llewson    woolen   mills.   Ambers:.    \ 
S.     Each  pair  ol   pants     will   bear   the  guarantee  of   the 
llewson   ticket,  as  well  a-  the     'Rooster  Brand"   label 

The  Standard  Umbrella  Co. 
'The  Standard    I  mbrella  Co  ,  i;  Lemoine   »treet,    Mo 
real,   are  out      foi     Spring,    1905,   also   foi    'lie  Christ 
holidav    season,    with   a    remarkablv    line   ratine   .•:      . 
'The  handles  include  some  of  the  lati  Ities  from  the 

leading  markets,  while  the  name  and  cover  are  of  the 
usual  bigh-class  ol   'he  Standard  Co.  manufj  Their 

travelers  are  now  on  the  road  with  a  full  range      1 

who   are  not      called      upon,   or      who   maj    be   desirou 
placing   eallv    orders,    thev     will    be   verv     pie, 1  limit 

samples  upon   application. 


1-.. 


Dry   Goods 
rV«vi»w 


HINTS   TO   BUYERS 


Sept..  1904 
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A  New  Patent. 

The  accompanying  illustration  is  a  lull  sized  cut  of  the 
National  Sweeper  Co.'s  combination  washer  and  axle 
buffer,  on  which  they  have  just  been  allowed  a  very  broad 
patent  by  the  patent  odice,  and  will 
serve  to  make  this  company's  product 
even  more  desirable  than  ever.  This 
combination  washer  and  buffer  is  fitted 
over  the  roller  bearing  axle  and  serves  the 
double  purpose  of  keeping  the  dust  and 
dirt  confined  in  the  case  while  the  sweeper  is  in  opera- 
tion, and  from  the  washer  standpoint  makes  a  much  more 
perfect  device  than  the  ordinary  paper  washer  used  by 
other  manufacturers.  The  extending  tube  extends  through 
the  axle  hole  in  the  end  of  the  case  and  acts  as  a  buffer 
between  the  axle  and  the  hole,  thereby  making  the 
sweeper  noiseless.  This  device  is  furnished  on  all  Na- 
tional Holler  Bearing  Carpet  Sweepers  without  extra 
charge. 

Fancy  Hair  Combs.  ^ 

Ceo.  H.  Evans,  232  McGill  street,  Montreal,  repre- 
senting Max  (1.  Conn  of  New  York,  reports  a  busy  trade 
in  fancy  hair  combs.  Speaking  of  the  puff  comb,  Mr. 
Evqns  says  that  the  great  majority  of  ladies  who  wear 
their  hair  pompadour  use  this  comb.  It  is  made  in  all 
lengths,  so  that  none  need  complain  of  not  being  able  to 
get  them  long  enough.  Mr.  Evans  recently  spent  some 
time  in  Boston,  where  he  says  white  combs  were  becom- 
ing popular. 

The  National  Rubber  Co. 

The  increased  interest  in  ladies'  waterproof  and 
showerproof  garments  is  being-  fostered  by  the  National 
Rubber  Co.,  in  as  far  as  stylish,  reliable  goods  at  fair 
prices  can  do  SO.  Their  range  is  most  extensive,  as  a 
glance  at  their  traveler's  samples  for  Spring,  1905,  will 
prove.  All  popular  shades  such  as  fawn,  green,  drab, 
olive,  etc.,  art;  represented  with  the  latest  trimmings  such 
as  brass  and  gunmeta]  buttons,  giving  the  popular  mili- 
tary effect. 

A  New  Waist  Factory. 

The  waist  business  recently  established  by  Mr.  I. 
Mishkin,  at  1853  Notre  Dame  street,  Montreal,  bears 
every  evidence  of  a  successful  issue.  The  long  experience 
of  Mr.  Mishkin  in  the  silk  waist  industry  peculiarly  fits 
him  for  the  intricate  and  particular  work  of  the  designer, 
which  arduous  task  he  is  personally  looking  after.  This 
ensures  the  trade  the  very  latest  models  in  the  way  of 
style,  fit  and  finish.  In  addition  every  facility  in  the 
way  of  improved  machinery,  etc.,  has  been  provided.  His 
aim  is  perfect  goods  in  fit,  style  and  workmanship. 

Standard  Neckwear  Co. 
A  glance  at  the  lines  of  the  Standard  Neckwear  Co., 
Montreal,  reveals  a  completeness  which  cannot  fail  to 
satisfy  the  most  exacting.  Business  for  Fall  is  opening 
up  nicely  and  their  travelers  are  booking  good  orders. 
Attention  is  directed  to  their  popular  $2.25  line.  This 
year  especial  effort  has  been  made  to  give  increased 
quality  and  newness  of  design,  and  their  lines  bespeak 
their  success.  Neat  strings  and  bows  are  a  sure  "go" 
this  Fall  for  a  good  share  of  the  trade,  and  their  range 
leaves  nothing  to  be  desired. 


CALENDARS  FOR  HUDSON  BAY. 

rp  HE  handsome  calendar  issued  to  the  wall  paper  trade 
by   Sf  aunt ons   Limited,   Toronto,   has  found   appre- 
ciation and  wide  spread  use  as  is  shown  by  Hi.'  fol- 
lowing letter: 

Quebec,  August  15,  1004. 
Messrs.  Stauntons  Limited.  Toronto,  Ont. 

Gentlemen — Capt.    Bernier,     the    commander     of   the 
"Arctic"  which  will  soon  sail  for  Hudson  Bay,  etc.,  for 


two  or  three  years,  asked  us  to  try  to  procure  him  a  few 
of  your  splendid  calendars  such  as  he  has  seen  in  our 
office,  and  which  among  numerous  qualities  has  that  of 
lasting  until  July,  .1005.  If  you  have  a  few  more  to  dis- 
pose of  in  favor  of  Capt.  Bernier  we  shall  be  pleased  to 
receive  them  for  him.         Truly  yours, 

SYNDICAT  DE  QUEBEC. 


Mr.  R.  Richmond,  formerly  with  Whitfield,  Mayall 
&  ('<).,  Montreal,  is  in  Toronto. 

HOTEL    DIRECTORY. 

NEIL  MoCAHNKY,  Prop.  W.  C.  MrCARXEY,  Ma.vahek. 

THE    PROVINCIAL 

Leadimj  Commercial  Hotel.  GANANo<H'E.  ONT. 

Located  in  Heart  of  Business  Section.  Ten  First-class  Sample  Rooms. 

HOTEL   GRAND 

O.  F.  BAKER,  Prop.  GALT,  ONT. 

First-class  accommodation  for  Commercial  Men. 

CONDENSED  OR  "WANT"    ADVERTISEMENTS. 

Advertisements  under  this  heading,  2c.  a  word  first  insertion,  lc.  a 
word  each  subsequent  insertion. 

Contractions  count  as  one  word,  but  five  figures  (as  81.000)  are  allowed 
as  one  word. 

Cash  remittance  to  cover  cost  must  accompany  all  advertisements 
In  no  case  can  this  rule  be  overlooked.  Advertisements  received  without 
remittancecannot  be  acknowledged. 

Where  replies  come  to  our  care  to  be  forwarded, five  cents  must  be  added 
to  cost  to  cover  postage,  etc. 

AGENCIES  WANTED. 

MR.  WALTER  WICK.SON,  who  is  very  well  known  and  has  a  good 
connection  in  the  Dry  Goods  line  in  Manitoba  and  the  West,  is 
now  in  Toronto  for  two  weeks  looking  for  Agencies  for  manufacturers. 
He  can  produce  excellent  references  and  anyone  wishing  an  Agent  will 
do  well  to  have  a  chat  with  him.  Address  letters,  470  Church  Street, 
Toronto. 

SELLING  AGENT  WANTED. 

THE  Largest  Manufacturers  in  the  World  of  Cocoa  Fibre  Mats  and 
Mattings ;  William  Goodacre  &  Sons,  Limited,  Ceylon  Mills, 
Victoria  Docks,  London  (England),  require  the  services  of  a  repre- 
sentative for  the  sale  of  their  goods  in  Canada.  Application  to  above 
address.  (11) 

Agent  Wanted 

Agent  wanted  calling  upon  retail  trade  (medium 
and  high  class)  to  represent  large  firm  manufactur- 
ing high  class  Waterproof  and  Rainproof  clothing  for 
Ladles  and  Gentlemen.  Apply,  giving  particulars  of 
firms  already  represented,  and  references.  In  strict 
confidence  to  B.  Blrnbaum  &  Son,  Ltd.,  London,  E.C., 
England. 


ADVERTISE  YOUR  BUSINESS 

Write  for  particulars  about  our  cut8  and  ads.  from  50  cents  up.  To 
advertise  iu  newspapers.  Catchy  ideas  to  catch  business.  Given  to  one 
merchant  in  a  town.  Send  us  your  ads.  and  we  will  criticise  them  free. 
Write  To-day. 

GEO.  J.  SMITH  BUREAU,  """«>»»"»*• 

WE  WRITE   ADS.    IN   FRENCH. 


THE    MERCHANTS  MERCANTILE  CO. 

260  St.  James  St.,  Montreal. 
MERCANTILE    REPORTS    AND   COLLECTIONS. 

Our  method  of  furnishing  commercial  reports  to  our  subscribers  gives  promp 
and  reliable  information  to  date.  Every  modern  facility  forthecollectlouofclainis 
Tel.  Main  1085. 

R.   FLAWS  &  SON,   ^^e^Bl^MelladaSj^^^ 
Dry  (louds  Commission  Agents. 

8.  &  L.  Ash  Brothers,  Leeds, 

Cloths,  in  great  variety, 
CartwriohtA  Warnkrs,  Limited,  Loughborough,  Eng. 
_  „»i„o  Hosiery  and  Underwear, 

g    Benti.ky  &  Temi-est,  Leeds,  Eng., 

Casket  Cloth.  Vicunas,  Serges,  Cap  Cloths, 
Hood,  Morton  &  Co.,  Newmilus,  Scotland, 
Lace  Curtains. 
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CLASSIFIED     LIST     OF     ADVERTISEMENTS. 


Accountant*  and  Auditor*. 
Barber,  Henry.  &  Co.,  Toronto. 
Fabry,   Will  ,    I  miintO. 
Hoskins,  David,    Toronto. 
) t-nkms  and  h.imIv.  Montreal, Toronto,  New 

York. 

Kidd,  F   II  .  Toronto 
Merson,  i  ieo,  0.,   I  oronto. 
Williamson,  F    1 1. .   I  oronto. 

Advertisement  Writer*. 
Child  ft  Pall,  Wakefield,  Mass. 
Smith,  Geo.,  I  .  Bureau,  Now  York. 

Auctioneer*. 

Stevens,  G.  I'..  &  Co.,  Chicago, 
Barrister*,  Solicitor*,  etc 

Itwater,  Duclos  ft  Chauvin,  Montreal, 

Beatty,    Blackitock,    Fasken    and    Kiddell, 
Toronto. 

Burritt,  |.is.  1 1  ,  Pembroke 

Cameron,  l>.  O.,  Toronto  and  Oakville 

1 1  .mill ton .  I.e.  I  oronto, 

Tupper,  Pnippen  .\    I  upper,  Winnipeg. 

\i.i.ii.  i    I.  0  ,  Quebec  and  Montmagny. 

Belt*  and  Girdles. 
Brock.  W.  l\..  Co.,  Montreal. 

Greenshields  Limited,  Montreal. 
"  Ladies'  Wear,"    Toronto. 

Blankets,  Quilts,  Travelling  Ruga,  etc 
Alaska    Feather   >V  l>own  Co.,  Montreal  and 

Winnipeg 
Dearden,  Jon'n,  Manchester,  Eng. 
Toronto  Feather  &  Down  Co..   Toronto. 

Boot  and  Shoe  Lace*. 

"  T.iton's'' — Ross,  Geo.  D.,  4.  Co.,  Montreal 
and  'Toronto. 
Braid*. 

Castle  Braid  Co.,  New  York. 
Button  Machine*  and  Button*. 

Defiance  Mutton  Machine  Co.,  New  York. 

Carpet*,  Curtains,  Rugs,  etc 

Brock,  W.  R.,  Co.,  Toronto. 

Burrows.  A.  R.,  ft  Co.,  Guelph. 

Greenshields  Limited,  Montreal. 

Hees,  Geo.   11..  Son   &   Co..    Montreal  and 
Toronto. 

Hirshson,  L.,  &Co.,  Montreal. 

Imperial  Carpet  Co.,  Toronto. 

Isliikawa,  K.,  ft  Co.,   Toronto. 

M.icdonald,  John,  A.  Co.,  Toronto. 

Rylands  &  Sons,  Manchester,  Eng. 
Carriage  Rngs.  etc 

Gall  Robe  Co..  Gait. 
Cash  Registers,  Carriers,  etc 

Lamson    Consolidated    Store    Service    Co., 
Toronto. 

Cloak*,  Costumes,  Skirts,  Shirt  Waists,  etc 

American  Silk  Waist  Co..  Montreal. 

Baker,  Richard   L.,  Co.,  Toronto. 

Brock,  W.  R.,  Co.,   Toronto. 

Coop  it  Co.,  Wigan,  Kng. 

Empire  Mfg.  Co  ,  Montreal 

Excelsior  Cloak  Co..  Montreal. 

Gait  Knitting  Co..  Gait. 

Greenshields  Limited,  Montreal. 

Hirslison.  L  ,  ft  Co..  Montreal. 

Hitchcock,  Williams  &  Co.,  London,  Eng. 

Kyle,  Cheesbrough  &  Co..  Montreal. 

Macdonald,  lohn  &  Co.,  Toronto. 

Mcl'.lroy  Mfg.  Co.,  Toronto, 

McKinnon.  S.  P.,  it  Co.,  Toronto. 

Merchants  Mantle  Mfg.  Co.,  Toronto. 

Mishkin.  I.,  Montreal. 

New  York  Silk  Waist  Mfg.  Co.,  Montreal. 

Northway,  |ohn  &  Son,  Toronto. 

Ripley,  E.,  &  Son,  London,  Eng. 

Pugh  Mfg.  Co.,  33  Church  St..  Toronto. 

Rylands  A  Son:..  Manchester,  Eng. 

Waldman  ft  Summer,  Montreal. 
Cloth  Chart* 

Putnam,  A.  E  .  Milan.  Mich. 
Comb*— Fanoy. 

Cohn,  Max  (1.,  New  York. 

Croft,  Win.,  it  Sons.  Toronto. 

Westwood,  C.  H..  it  Co.,  'Toronto. 
Commiision  Agent*. 

B  rnbaum.   B  .  it  Son,  London,  Bag. 

Elaws,  R.,  it  Sons,  Toronto. 
Corset*. 

Konig  &  Stuffmann,  Montreal. 


Cottons,  Prints,  Shirtings,  etc. 
Brock,  W   R  mo. 

Hrophv.  (.mis  ft  Co  .  Montreal 
Greenshields  Limited.  Montreal 
Horrockses,  Crewdaon    ft    Co.,  Manchester 

and    London,   I  Dfl 

Rylands  n  Sons.  Manchester,  Bug 
"Viyella"     Holllns,    Win.    ft    Co.,    Lob 
don,  Bog. 
Cotton  Batting 
Brophy,  <   -  Montreal 

Dominion  Wadding  Co.,  Montreal 

Cushion*,  Pillows,  Etc 

Alaska  Feathei  and  Down  Co.,  Montreal  and 

Winnipeg. 

Hees,  Geo    II  .  Son  &  Co.,  'Toronto. 

'Toronto   Feather  it  Down  Co-,  Toronto. 
Dress  Goods,  Silks,  etc 

Brock,  W.  R.,  Co.,  Montreal  and    Toronto. 

Hrophv.  ( '.lins  ft  Co.,  Montreal 

China  ft  | span  Silk   Co.,  Limited,  Montreal 

Dehrnham.  Caldecotl  &  Co.,  Montreal,  Que- 
bec and  'Toronto. 

Godwin,  Jno.  V.,   X  Co.,  Bradford,  Eng. 

Greenshields  Limited,  Montreal. 

Hitchcock,  Williams  &  Co.,  London,  Eng. 

Isliikawa.  K.,  ft  Co.,    Toronto. 

Knox,  Morgan  it  Co  ,  Hamilton. 

Kyle.  Cheesbrough  ft  Co.,  Montreal. 

Macdonald,  John,  &  Co.,  'Toronto. 

I'riestleys' — Greenshields  Limited,  Montreal. 

Rylands  &  Sons,  Manchester,  Eng. 

Wyld-Darling  Co.,  Toronto. 
Dyers,  Cleaner*,  etc. 

British    American    Dyeing    Co.,     Montreal, 
Toronto,  Ottawa  and  Quebec. 

Barker,  R.,  it  Co.,  Toronto. 

Worrall,  J.  ft  J.  M.,  Manchester. 
Educational. 

Belleville  Business  College,  Belleville,  Ont. 

Canadian  Correspondence  College,   Toronto. 

Metropolitan  Business  College,  Ottawa. 

St.  Margaret's  College,  Toronto. 

Western  Business  College,  Toronto. 
Engravers. 

EeBg  Bros.  Eng.  Co.,  Toronto. 

Smith,  Geo.  J.,  New  Y'ork. 
Fancy  Goods,  Toys,  etc. 

Fancy  Goods  Co.,   Toronto. 

Weese.  G    A.,  &  Son,  'Toronto. 

Featherbone  Novelties 

Reid-Featherbone  Mfg.  Co.,  London,  Ont. 
Finanoe,  Insurance,  etc 

British  America  Assurance  Co.,   Toronto. 

Canadian  Bank  of  Commerce,   Toronto. 

Confederation  Life  Association,   Toronto. 

London  Guarantee  it  Accident  Co.,  Toronto. 

Merchants  Mercantile  Co.,  Montreal. 

Metropolitan  Bank,   Toronto. 

Western  Assurance  Co. .'Toronto. 

Flannels,  Flannelettes,  etc 

Brophy,  Cains  ft  Co.,  Montreal. 

Greenshields  Limited,  Montreal. 

Horrockses.    Crewdson   &   Co.,    Manchester 
and  I^ondon,  Eng. 

New  York  Silk  Waist  Mfg.  Co  ,  Montreal. 

Rylands  it  Sons.  Manchester,  Eng. 

Wyld-Darling  Co.,  Toronto. 
Fur*. 

Alexandor,  A.  J..  Montreal. 

Hitchcock,  Williams  <fe  Co..  London,  Eng. 

Neuburger,  Max,  it  Co.,  New  Y'ork. 

Peck,  John  W.,  &  Co.,   Montreal,   Winnipeg 
and  Vancouver. 
General  Dry  Good*. 

Brock,  W.  R.,  Co.,  Montreal  and  Toronto. 

Brophy.  Cains  &  Co.,  Montreal 

i  ..irland,  John  M..  Son  it  Co.,  Ottawa. 

(iarnraii,  I'  ,  Fils  it  ( Je,  Quebec. 

Greenshields  Limited.  Montreal. 

Hitchcock.  Williams  it  Co..  London.  Eng. 

Knox,  Morgan  &  Co..  Hamilton. 

Kyle,  Cheesbrough  it  Co.,  Montreal. 

Macdonald,  John,  it  Co.,  Toronto. 

Rylands  ft.  Sons,  Manchester,  Eng. 

Wyld-Darling  Co.,   Toronto. 
Glove*.  Kitten*,  etc 

Baker.  Richard  L  ,  Co.,  Toronto. 

Brock.  W.  R  .  Co.,  Toronto. 

Goderich  Knitting  Co.,  Gode  ich. 

Hudson    Bay    Knitting   Co..    Montreal    and 
Winnipeg. 


I'.- .in-,        I  in  enshields  Lin  Teal 

Kyi-         '  estei 

Sloiry,  \Y.   II    A  Sons,    A( 

Handkerchief*. 
Pmquette  Bros  ,  Monl 
kvianiL  ,t  Sons,   Manchester,   Eng 

Hat*,  Caps,  Etc. 
I'eik,  [oho  w  ,  A  Co  .  Montreal,  Winnipeg, 
and  van  ouvei 

Jewelry. 

Weese,  <  ■  A  .  ft  Son,  I  oronto. 
Laos* 

i  lanada  Veiling  Co.,  1  oronto. 

Hitchcock   Williams  ft  <  o    London,  Eng 

Konig  A  Stufiman,    Montreal. 

Kyle,  Cheesbrough  «t  Co  ,  Monl 
Ladies'  Neokwear. 
Brock   W.  R    Co  .  Montreal 

Pairbairn,   Rhys  I  >  .    Toronto 

I  lett ,    I  .o  a  mlc   ft  Co.,    I     ronto. 

French  .t  <  o  ,  New  York 

"  Ladles'  We. n ,'     i  oronto, 
Leather  Good*  and  Novelties. 

Western  leather  Goods  Co.,  Toronto 
Linen*. 

Greenshields  Limited    Montreal 

Hirslison,  I.  .  it  Co.,   Montreal. 

Liddell,  Win  .  it  Co..  Belfast.  Ireland 

Old  Bleach  Linen  Co..  Rindalslown,  Ireland. 

Rylands  it  Sons,  Manchester,  Eng 

Linen,   Silk.    Cotton   and   Woolen   Thread*, 
Yarn*,  Etc 

Baldwin,    J.  ft  J  .  ,t  Partners.   Halifax,  Eng. 

Frank  ft  Bryce,  'Toronto. 

Harris  ft  Co.,  Rock  wood,  <  >nt 

Mooney,  A.  G  ,  Co.,  Montreal. 
Lining*  and  Canva***. 

Kirk,  Samuel.  ft  Sons,  I^ondon.  Eng.,  and 
Manchester. 

Rylands  &  Sons,  Manchester.  Eng. 
Lnbrioant. 

Cole,  G.  W.,  Co.,  New  York. 
Matting. 

Imperial  Carpet  Co.,  Toronto. 

Isliikawa,  K.,  ft.  Co.,  Toronto. 

Men's  and  Boys'  Ready-Made  Clothing 
(Overalls,  Rain  coats,  Sweaters,  etc.). 

Coop  it  Co.,  Limited.  Wigan.  Eng. 

Garneau,  P.,  Fils  ft  Cie,  Qael>ec. 

Macdonald,  John,  &  Co.,   Toronto. 

Peck,  John  W  it  Co.,  Montreal,  Winnipeg 
and  Vancouver. 

Rylands  it  Sons,  Manchester.  Eng. 

Waldman  it  Sommer,  Montreal. 

Wilkins,  Robert  C,  Montreal. 

Metallio  Roofing. 

Metallic    Roofing   Co..    Montreal,    Toronto 
and  Wi'.nipeg. 
Millinery,  Ribbons,  etc. 

Brophy.  Cains  &  Co.,  Montreal. 

Canada  Veiling  Co.,    Toronto. 

Caverhill  &  Kissock,  Montreal,  Quebec  and 
Ottawa. 

Debenliam,  Caldecott  &.  Co.,  Montreal, 
Quebec  and    Toronto. 

Hitchcock,  Williams  A  Co.,  London,  Eng. 

Kvle.  Cheesbrough  it  Co.,  Montreal. 

McCall,  D.,  ft  Co.,  Toronto. 

McKinnon,  S.  F.,  it  Co.,   Toronto. 
Muslin*. 

Greenshields  Limited,  Montreal. 

Wyld-Darling  Co..  Toronto. 
Needle*,  Pins,  etc 

Allcock,  Lngit  ,t  Westwood  Co.,  Toronto. 

Nicklin,  J..  ft  Co.,  Birmingham. 
Novelties  and  Notion*. 

Allcock,  Laigfal  it  Westwood  Co.,  Toronto. 
Cole.  G.  W  ,  ork. 

Croft,  Win  ,  ,t  Sons.,  Toronto. 
Pairbairn,  Rhys    D.  Toronto. 
Pairs  Bros.,  it  Co,  Leicester,  Eng. 
Garland,  John  M  .  Son  .t  I  ',o.,  Ottawa. 
Knox.  Morgan  ft  Co..  Hamilton. 
Kyle.  Cheesbrough  ft  Co..  Montreal. 
Moulton  it  Co.,  Montreal 
Pilcher  J.  W    Mfg.  Co..  Louisville. 
Porter.  A.   T  '  Importing  Co  .  Montreal. 
Taylor,  M.  J..  ft  Co.,  New  York. 
Weese,  G.  A.,  4,  Son,  Toronto. 


Dry    Goods 

Review 

Office  Systems,  Supplies,   etc. 

Briggs  Ledger  System  Co.,  Toronto. 
Oil  Cloths  and  Linoleums. 

Dominion  Oil  Cloth  Co.,  Montreal. 

Macdonald,  John,  &  Co.,  Toronto. 

Kylands  &  Sons.  Manchester,  Eng. 
Ostrich  Plumes. 

Taylor,  M.  J.,  &  Co.,  New  York. 
Papier  Mache  Forms,  Wax  Figures,  etc. 

Clatworthy  &  Co.,  Toronto. 

Goodwin,  J.,  London,  Eng. 

Lyons,  Hugh  &  Co.,  Lansing,  Mich. 

Palmenberg's,  J.  R.,  Sons,  New  York. 

Toronto  Brass  Mfg.  Co.,  Toronto. 
Satin  Linings. 

Skinner,  Wm.,  Mfg.  Co.,  New  York. 

Shirts,  Collars,  Ties,  etc 

Empire  Mfg.  Co.,  Montreal. 

Niagara  Neckwear  Co.,  Niagara  Falls. 

Peck,  John  W.,  &  Co  ,  Winnipeg. 

Standard  Neckwear  Co.,  Montreal. 

Tooke  Bros  ,  Montreal. 

Van  Allen,  E.  &  Co.,  Hamilton. 

Waller,  John  L.,  &  Co..  Winnipeg. 

Welch,  Margetson  &  Co.,  London,  Eng. 

Williams,  Greene  &  Rome  Co.,  Berlin. 

Wreyford  &  Co.,  Toronto. 
Show  Cases. 

Detroit  Showcase  Co.,  Detroit 

Dominion  Showcase  Co.,  Toronto. 

ReicLMfg.  Co.,  Detroit. 
Skirt  and  Hose  Supporters. 

Kleinert,  I.  B.,  Rubber  Co.,  Toronto. 
Store  Lighting. 

Auer  Light  Co.,  Montreal. 

Luxter  Prism  Co.,  Montreal  and  Toronto. 


Suspenders. 

Dominion  Suspender  Co.,  Niagara  Falls. 

Welch,  Margetson  &  Co.,  London,  Eng. 
Sweepers. 

National  Sweeper  Co.,  Marion,  Ind. 

Telephones. 

Bell  Telephone  Co.  of  Hamilton. 

Typewriters. 

Canadian  Oliver  Typewriter  Co. ,  Montreal. 
Umbrellas,  Parasols,  etc 

Irving  Umbrella  Co.,  Toronto. 

Standard  Umbrella  Co.,  Montreal. 
Underwear,  Hosiery,  etc. 

Baker,  Richard  L.,  &  Co.,  Toronto. 

Brantford  Hosiery  Co.,  Brantford. 

Cartwright  &  Warners,  Loughborough,  Eng. 

Caulfeild,  Burns  &  Gibson.,  Toronto. 

"  Ceetee  "  brand — Turnbull,  C,  Co.,  Gait. 

Clinton  Knitting  Co.,  Clinton,  Ont. 

"Crescent"    brand — Lennard,    S.    &   Sons, 
Dundas. 

Deimel  Linen-Mesh  Co.,  Montreal. 

"  Eildon  "  brand — Woods,   John  L.,  Mont- 
real. 

Ellis  Mfg.  Co.,  Hamilton. 

Gait  Knitting  Co.,  Gait. 

Goderich  Knitting  Co.,  Goderich. 

"  Hendawick "     Jas.     Henderson     &     Co., 
Hawick,  Scotland. 

Hirshson,  L.,  &  Co.,  Montreal. 

Jaeger,  Dr.  Co..  Montreal. 

Penman  Co.,  Paris,  Ont. 

Truro  Knitting  Mills  Co.,  Truro,  N.S. 

"  Viyella" — Wm  Hollins  &  Co., London, Eng 

Watson,  Mfg.,  Co.,  Paris. 


Sept..  190-4 

"  Wolf"  brand — Henderson,  Robert,  &  Co., 
Montreal. 

"  Wolsey  "  brand  Underwear. 

"  Woolnap" — Millichamp  &  Coyle,  Toronto 

Wreyford  &  Co.,  Toronto. 
Upholsterers'  Supplies. 

Hees,  Geo.  H.,  Son  &  Co.,  Ltd.,  Toronto. 
Velvets,  Velveteens  and  Cords. 

Debenham,  Caldecott  &  Co  ,  Toronto. 

Hitchcock,  Williams  &  Co.,  London,  Eng. 

Worrall,  J.  &  J.  M.,  Manchester,  Eng. 
Wall  Paper. 

Menzie  Wall  Paper  Co.,  Toronto. 

Stauntons  Limited,  Toronto. 

Watson-Foster  Co.,  Limited,  Montreal. 
Waterproof  and  Rubber  Goods. 

Coop  &  Co.,  Wigan,  Eng.  | 

Craveneite  Co.,  Bradford,  Eng 

Imperial  Rubber  Clothing  Co.,  London. 

Law,  Russell  &  Co.,  Bradford  and    London, 

National  Rubber  Co.,  Montreal. 

"  Premier  "  Waterproof,  Montreal. 
Window  Shades,   Curtain  Poles,  etc. 

Hees,  Geo.   H.,  Son   &    Co.,   Montreal    and 
Toronto. 
Woolens  and  Tailors'  Trimmings. 

Fisher,    John,    Son    &    Co.,    Montreal    and 
Quebec. 

Harris  &  Co.,  Rockwood,  Ont. 

Kirk,  Samuel,  &  Sons,   London,    Eng.,  and 
Manchester. 

McDougall,  A.,&  Co.,  Montreal. 
Wrapping  Paper.  Paper  Boxes,  etc 

Canada  Paper  Co.,  Toronto. 


INDEX    TO    ADVERTISE 


Alaska  Feather  &  Down  Co 

Alexandor,  A.  J 

Allcock.  Laight  &  Westwood  Co . 

American  Silk  Waist  Co 

Auditors  and  Accountants    

Auer  Light  Co 

A  ustralasian  Draper 
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52 

8} 
96 
116 
79 
41 
21 


Baker,  Richard  L. ,  Co 

Baldwin  J.  &  J.,  &  Partners 

Bell  Telephone   Co 

Belleville  Business  College 

Birnbaum,  B.,  &  S  >n 

Brantford,  Hosiery  Co 

Briggs  Ledger  System  Co 

British-America  Assurance  Co 

British  American  Dyeing  Co 

Brock,  W.  R.,  Co 8 

Brophy,  Cains  &  Co 1  >,  13, 

Burrows,  A.  R. ,  &  Co 


56 
29 

76 
79 
190 
139 
76 
114 

43 

72 

130 

Si 
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Canada  Paper  Co 76 

Canada  Veiling  Co 113 

Canadian  Bank  of  Commerce 114 

Canadian  Correspondence  College 79 

Canadian  Oliver  Typewriter  Co 76 

Canadian  Press  Clipping  Bureau 76 

Cartwright  &  Warners 35 

Castle  Braid  Co , 95 

Caulfeild,  Burns  &  Gibson 163 

Caverhill  &  Kissock 175 

Child  &  Fall 69 

China  &  Japan  Silk  Co 181 

Clatworthy  &  Co 83 

Clinton  Knitting  Co 55 

Cohn,  Max  G.,  &  Co 179 

Cole,  G.  W.,  Co 76 

Confederation  Life  Association 114 

Coop  &  Co 22 

Cravenette  Co 133 

Croft,  Wm.  &  Sons 91 

D 

Dearden,  Jon'n. ,  &  Co 22 

Debenham ,  Caldecott  &  Co 67,  177 

Defiance  Button  Machine  Co 171 

Deimel  Linen-Mesh  Co 169 

Detroit  Showcase  Co 69 

Dominion  Oil  Cloth  Co 44 

Dominion  Showcase  Co 69 

Dominion  Suspender  Co 169 

Dominion  Wadding  Co. 21 

E 

Ellis  Mfg.  Co inside  back  civer 

Empire  Mfg.  Co 120 

Excelsior  Cioak  Co 181 

F 

Fairbairn,  Rhys  D 113 

Faire  Bros.  &  Co 55 

Fisher,  John,  Son  &  Co 164 

Flaws,  R.,  &  Son 190 

Flett,  Lowndes  &  Co 84 

Frank  &  Bryce 119 

French  &  Co 87 


G  PAGE 

Gait  Knitting  Co 37 

Gait  Robe  Co 5 

Garland,  John  M. ,  Son  &  Co 59 

Garneau,  P.,  Fils  &  Cie inside  back  cover 

Goderich  Knitting  Co 35 

Goodwin  ,  J 41 

Godwin,  John  V.,  &  Co 7 

Greenshields 1,  2,  30,  136,  164 

H 

Harris  &  Co 116 

Hees,  Geo.  H..  Son  &  Co 47 

Henderson,  Jas.,  &  Co 35 

Hirshson,  L. ,  &  Co 181 

Hitchcock,  Williams  "j.  Co 141 

Hollins,  Wm.  &  Co 27 

Horrockses,  Crewdson  &  Co 25 

Hotel  Directory 190 

Hudson  Bay   Knitting  Co 158 


Imperial  Carpet  Co.. 
Imperial  Rubber  Co 
Irving  Umbrella  Co.. 
Ishikawa,  K.,  &  Co.. 


Jaeger,  Dr.,  Co 


Kirk,  Samuel,  &  Sons 

Kleinert.  LB.,    Rubber  Co 

Knox,  Morgan,  &  Co 

Konig  &  Stuffmann 

Kyle,  Cheesbrough  &  Co 

L 

' '  Ladies'  Wear  " 

Lamson  Consolidated  Store  Service  Co . 

Law,  Russell  &  Co 

Legal  Cards 

Legg  Bros. ,  Eng.  Co 

Lennard,  S.,  &  Sons 

Liddell,  William,  &  Co 

London  Guarantee  &  Accident  Co .... 

Luxfer  Prism  Co 

Lyons,   Hugh,  &  Co 


M 

Macdonald,  John,  &  Co .  .  .  .outside  back 

McCall,  D,  Co 

McDougall,  A.,  &  Co 

McElroy  Mfg.  Co 

McKinnon,  S.  F.  &  Co 

Menzie  Wall  Paper  Co 

Merchants  Mercantile  Co 

Merchants  Mantle  Mfg.  Co 

Metallic    Roofing   Co 

Metropolitan  Bank 

Metropolitan  Business  College 

Millichamp,  Coyle 

Mishkin,  I 

Mooney,  A.  G.,  Co 

Moulton  &  Co 


National  Rubber  Co. 
National  Sweeper  Co. 


N 
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Neuburger,  Max,  &  Co 81 

New  York  Silk  Waist  Mfg.  Co 116 

Niagara  Neckwear  Co 169 

Nicklin,  J.,  &  Co 

Northway,    John,  &  Son i2g 

o 

Old  Bleach  Linen  Co 83 

'  P 

Palmenberg's  Sons,  J.  R 38 

Paquette  Bros 181 

Parker,  R.,  &  Co 21 

Peck,  John  W.,  &  Co 4 

Penman  Mfg.  Co 152 

Pilcher,  J.  V.,  Mf<.  Co 61 

Porter,  A.  T.,  Importing  Co 41 

"Premier"   Waterproof 62 

Pugh  Mfg.  Co 65 

Putnam,  A.  E 171 

R 

Reid-Featherbone  Co 35 

Reid  Mfg.  Co 41 

Ripley,  E.  &  Sons    143 

Ross,  Geo.  D.,&Co 30 

Rylands  &  Sons 3 

s 

Skinner.  Wm.,  Mfg.  Co 93 

Smith,  Geo.  J 190 

Standard  Neckwear  Co 65 

Standard  Umbrella  Co 184 

Stauntons  Limited 51 

Stevens,  G.  E. ,  &  Co 43 

St.  Margaret's  College 79 

Storey,  W.  H.,  &  Son inside  front  cover 

T 

Taylor,  M.  J.,  &  Co 129 

Tooke  Bros.,  Limited 155,  161 

Toronto  Brass  Mfg.  Co 38 

Toronto  Feather  &  Down  Co 51 

Truro  Knitting  Mills  Co 171 

Turnbull,  C.  Co.,  of  Gait 5 

V 

Van  Allen,  E.,  &  Co 157 

W 

Waldman  &  Sommer 123 

Waller,  John  L.,  &  Co 4 

Watson,  Foster   Co 49 

Watson  Mfg.  Co 61 

Weese,  G.  A. ,  &  Son 171 

Welch,  Margetson  &  Co 133 

Western  Assurance  Co 114 

Western  Business  College 79 

Western  Leather  Goods  Co 55 

Westwood,  C.  H.,  &  Co 88 

Wilkins,  Robert  C inside  front  cover 

Williams,  Greene  &  Rome  Co 167 

"Wolf"  Brand  Underwear 29 

"  Wolsey  "  Unshrinkable  Underwear.  ...  37 
inside  back  cover 

Woods,  John  L 33 

Worral,  J.  &  J.  M 6 

Wreyford  &  Co 36 

Wyld-Darling  Co Inside  front  cove 
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Every  Wearer  of 

Ellis  Spring  Needle 

Ribbed  Unshrinkable  Underwear 


TH 

7 


}^M^  RIBBED 
I, '-ir*  UNSHRINKABLE 


is  a  living  testimonial  to  its  comfort  and  wearing  qualities. 
Owing  to  the  Spring  Needle  Rib,  of  which  we  are  the 
sole  makers  in  Canada,  there  is  no  tension  or  strain  on 
any  part  of  the  garment  causing  it  to  give  out  in  seam 
or  elsewhere,  thus  assuring  the  wearer  of  not  only  a 
perfect-fitting  and  comfortable  garment  but  also  the 
most  durable  on  the  market.  Our  Combination  Suits  are 
especially  well  fitting. 


The  Ellis  Manufacturing  Co., 


LIMITED, 


Sole 

SELLING   AGENTS, 

DIGNUM   &   MONYPENNY.  TORONTO  AN   D  MONTREAL 


Manufacturers 

HAMILTON,  ONT. 


Pall  1904 


1904  Pall 


Canadian  Woolens  and  General  Dry  Goods 

Our  travellers  are  now  showing  Fall 
samples  in  all  lines  of  General  Dry 
Goods.  Ihe  Newest,  Nicest  and  most 
Stylish  patterns  in 

Women's   Wear  Men's   Wear 

Children's   Wear 


and 


Ready  -to-  Wear  Goods 

P.  Garneau,  Fils  &  Cie,  -  Quebec 


Uo  ZCfjc  Grade. 


Established 

***1&49 


Mn  invitation 


The  Toronto  Industrial  Exhibition  and  Wholesale  Millinery  Openings  commence  Monday,  August 
29th,  the  Millinery  Openings  continuing  for  one  week  and  the  Exhibition  for  two  weeks.  During 
these  weeks  more  merchants  and  their  buyers  visit  our  city  than  at  any  other  time  during  the 
year.  To  them  and  their  friends  we  extend  a  cordial  invitation  to  call  at  our  warehouses.  The 
facilities  we  have  for  our  visitors'  accommodation  are  complete  in  telephone  connection,  tele- 
graph dispatch,  letters  addressed  to  our  care  delivered  when  called  for,  a  place  for  resting,  meet- 
ing friends,  and  doing  your  correspondence,  stationery  and  writing  material  supplied,  your  wraps 
and  valises  taken  care  of,  Exhibition  programs,  railway  time  tables,  city  directory,  and  useful 
information  always  available.  We  want  to  make  everyone  feel  thoroughly  at  home  when 
visiting  our  warehouses. 

profitable  *  * 

Our  object  is  to  make  your  visit  pleasant  and  profitable,  both  to  you  and  ourselves.  You  are  in 
business  to  make  money,  and  so  are  we.  In  these  days  of  keen  competition  buyers  must  buy  in 
the  best  markets,  and  sellers  sell  on  the  smallest  possible  margin  of  profit.  The  battle  of  com- 
petition is  often  won  before  it  is  fought.  To  buy  advantageously  you  must  have  a  thorough 
knowledge  of  the  requirements  of  your  customers  and  the  market  value  of^  the  goods  you  are 
buying.  Our  stock  has  been  selected  by  men  who  know  every  detail  in  the  manufacturing  of 
the  goods  they  have  bought.  We,  therefore,  face  any  competition  with  the  assurance  of  success 
in  receiving  orders  from  those  who  are  experts  and  compare  values.  We  do  not  sell  one  or  two 
lines  in  different  departments  at  less  than  cost,  to  try  and  make  buyers  believe  that  we  sell  so 
much  cheaper  than  others.  Some  one  has  said — "  Real  honor  and  real  esteem  are  not  difficult 
to  be  obtained  in  this  world,  but  they  are  best  won  by  actual  worth  and  merit,  rather  than  by 
art  and  intrigue  which  run  a  long  and  ruinous  race,  and  seldom  seize  upon  the  prize  at  last." 
What  we  ask  is  a  comparison  of  values  right 

Ttt)vougi)Out  Our  Stock 


DEPARTMENTS: 


Staples,  Linens,  Woolens,  Tailors'  Trimmings,  Ready-to-wear 
Goods,  Dress  Goods,  Silks,  Hosiery,  Gloves,  Men's  Furnishings , 
Haberdashery,  Carpets,  and  House  Furnishings 


JOHN  MACDONALD  &  CO 

Wellington  and  Front  Sts.  East,  TORONTO. 


HOUSEFURNISHINGS    AND    HOLIDAY    GOODS    NUMBER 


THE, 

MACLEAN 
CONMNY 


MONTREAL-  TORONTO  *  WINNIPEG  ' 


<T>rtoee 


DRY  GOODS   REVIEW 
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OUR  AGENTS  ARE  NOW  ON  THE  ROAD  FOR  FALL  SORTING  ORDERS. 


You    can   defend 
u|>on  our 

"MAPLE  LEAF" 
BRAND 

of 

Hose, 

Half  Hose, 
Over  Hose, 


PROMPT  DELIVERIES. 


Maple    Leaf   Brand 

Retail    Trade    O 
SATISFACTION  GUARANTEED. 


nly. 


Tine  Mitt*, 
Toques, 

for 

FINISH 
DURABILITY 

and 

SATISFACTION 


EVERY  PAIR  WARRANTED. 


The  Goderich  Knitting  Co.,  "-""»■  ...Goderich,  Ont. 

J.  E.  LEWITT,  Manager.  Established   1895. 

SELLING    AGENTS: 

McCLUNG  <S-  BURNS.  A.  L.  GILPIN,  J.  H.  PAYNE,  FRED.  S.    WHITE, 

1 7  Jordan  St.,  22  Victoria  Chambers,  232  McGilt  St.  Box  643,  St.  Stephen,  N.B., 

Toronto,  Ont-  Montreal.  Quebec  Winnipeg,  Man-,  NWT-,  B.C.  For  Maritime  Provinces. 


The  Standard  Umbrella  Mfg.  Co. 


6    LEMOINE  ST.,    MONTREAL. 


RETUR 


Lead 


Self=closin»A 

Self=opening 

and 

Sukram 

Waterproof 

Umbrellas. 


ALL   OIK    IMP.REI.LAS    BEAR    THIS  TRADE    MARK 

Are  showing  the 

FINEST    RANGE   OF    UMBRELLAS 

for  the  coming 

SPRING  and  HOLIDAY  SEASONS 

The  Latest  Novelties  in  Handles  from  the  leading  markets 
of  Europe  and  America. 

Travellers  now  on  the  road  with  a  full  range.  I>o  not  order  until  you 
see  their  samples. 

Samples  Upon  Application.        Correspondence  Solicited 


ROOSTER   BRAND 


"I  CROW  OVERALL" 

OVERALL 

is  the  best 

OVERALL 

O  V  E  R  -  A  L  L 

CANADA 

It's  Union   Made. 


TRobevt  C.  UMlkins 

. .  fllontveal . . 


Oct..  19Q4  urn    GOODS    REVIEW 


GREENSHIELDS   LIMITED 


MONTREAL 

FOR  .  .  . 


SPRING  1905 


If  you  want 

the  latest  in 


PRINTS, 
MUSLINS, 
WASH  POOPS,  Etc. 

see  our  samples  before  placing  your  order. 

We  are  showing  a  choice  selection  of  the  newest 
designs  and  colorings. 


DRY  GOODS  REVIEW  Oct..  t»04 


Priestleys 


♦ 


"PANNEAU" 

(Registered) 

Face  Cloth 

and 

"ESTR.ELLA" 

(Registered) 

will  be  the 

Leading  Cloths 
for  FALL 


A  Tailor-Made  Costume  in 
"Panneau"  Face  Cloth. 


Get  an  Assortment  No 


w. 


GREENSHIELDS  LIMITED 

MONTREAL. 

Greenshields  Western  Limited,  Winnipeg. 

Greenshields  &  Co.,  Limited,  Vancouver. 


Oct..    1904 


DRY  GOODS   REVIEW 


RYLANDS&SONS 


LIMITED 


MAINICH 


R,   EISJG 


Cotton 


Spinners 


♦      ♦      ♦      • 


Merchants 


♦      ♦      ♦      ♦ 


Manufacturers 


Bleachers 


♦      •      ♦ 


eis 


«      ♦      • 


Finishers 


Makers  of  the  Celebrated  Dacca  Calicoes  and  Sheetings 


WORl^Q        Bcapey,  Gorton,  Wlgan, 

YY  V/  111X0        Longford   works,      Swlnton,  Crewe, 


Cliorlev. 
Bolton. 


Capital,  $14,500,000 ;  Employees,  12,000 


LIST  OF  DEPARTMENTS: 


Plain     DreSS     GOOdS,    British  and  Foreign 

Fancy  Dress  Goods,  British  and  Foreign 

Silks  and  Velvets 

Velveteens 

Irish  and  Scotch  Linens 

Table  Damasks,  Towels  and  Tray  Linens 

Muslins,  Curtains  and  Handkerchiefs 

Flannelettes,  Hosiery 

Flannels  and  Blankets,  Quilts 

Smallwares,  Haberdashery  and  Trimmings, 


Bleached  Calicoes,  Sheetings 

Oxfords,  Harvards,  Galateas 

Dyed  Linings 

Floor  Oilcloths 

Laces 

Prints  and  Cretonnes 

Shirts,  Underclothing 

Ladies'  Blouses 

Boys'  Blouses  and  Sailor  Suits 

Umbrellas,  Gloves 


DRY  GOODS   REVIEW 


Oct.,    1"04 


<5.  M.  fflleese  &  Son 

WHOLESALE. 

The 

China  &  Japan  Silk  Co.,  Limited 

Toronto  and  Montreal,  Canada 
Yokohama,  Japan 

All  the  latest  Chinese  and  Japanese 
Silks  and  Novelties. 

Stationery. 

SCHOOL  SUPPLIES 
OFFICE  SUPPLIES 
HOLIDAY  GOODS 
PRINTING 

Fancy  Goods. 

NOVELTIES 
NOTIONS 
JEWELERY 
SMALLWARES 

TORONTO,  ONT. 

44  YONGE  STREET. 

Putnam's  Cloth  Chart 


Accurately  measures  piece  goods  and  ribbons  with- 
out unwinding  them  from  the  bolt. 

All  measurements  printed  upon  the  rule  just  as  a 
lumberman's  log  rule ;  works  on  the  same  principle.  No 
book  of  tables  to  refer  to  as  with  other  charts.  Simplest 
and  best. 

Eight  years  in  American  market;  nearly  10,000 
satisfied  customers. 

Booklet  with  description  and  testimonials  sent  free 
on  request.     Address — 

A.     E.     PUTNAM 
Care  of  E.  J.  JOSELIN,  Agt. 

33  Mellnda  Street 


Factory- 


PRICE  $5.00  EACH,  COMPLETE. 


MILAN,  Mich. 


TORONTO,   ONT 


K.  Ishikawa  &  Go. 

Manufacturers  and  Importers  of 

Japanese  Silks, 

Silk  Handkerchiefs, 

Rugs  and  Mattings. 


24  Wellington  St  West, 


TORONTO,  ONT. 


Ladies'  Costume  Cloths, 
Homespuns,  Suitings, 
Overcoatings,  Friezes,  Yarns 


MANUFACTURED     BY 


HARRIS  &  COMPANY,  Limited 


ROCKWOOD,  ONT. 


SELLING     AGENTS: 

DIGNUM  &  MONYPENNY, 

8  Colborne  Street,  TORONTO. 
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('nine,  lei  as  pull  together.     We  are  doing  our  utmost   to  gel  our  orders  completed,  bul  <>n 

many  lines  we  have  been  literally  snowed  under  with  orders  this  season,  and  it  has  been  im- 
possible to  keep  pace  with  the  demand  [four  friends  will  hear  with  us  a  little  longer  we 
will  soon  have  all  balances  completed.  Our  samples,  specially  re-arranged  for  the  Assorting 
Trip,  are  now  out  again,  and  will  interest  all  up-to-date  buyers  who  wish  to  keep  their  stock 
well  assorted  in  attractive  and  saleable  novelties.  Avoid  all  chances  of  late  delivery  for 
Spring  ityoj  by  giving  us  your  order  early.  Our  full  set  of  advance  lines  is  now  being 
shown,  and  it's  •-ii|)  to  you"  to  give  yourselves  and  us  a  chance  for  early  delivery. 


Kyle,  Cheesbrough  &.  Co.,  Montreal,    JSS?^ 


THE   STANDARD    BRANDS   OF 

LINEN  THREADS 


BARBOUR'S 


FIIMLAYSON'S 


KNOX'S 


Toronto 


also     DUNBAR'S     and     STEWART'S. 

Always   reliable — You  might  as  well  have  the   BES1 

FRANK  £>  BRYCE,  Limited 

Q 


MONTREAL 


cjebec 
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FAST  BLACKS 


AND 


FAST  COLORS 


VELVETS 


VELVETEENS 


A  Difficult  Problem  Solved. 


J.  &  J.  M.  Worrall,  Limited,  are  now  producing  Velvets 
and  Velveteens  in  Fast  Blacks  and  Fast  Colors. 

Velvets  and  Velveteens  dyed  by  these  new  processes 
will  not  rub  off. 

This  undoubtedly  marks  a  very  great  advance  in  the 
art  of  dyeing  and  finishing  Velvets  and  Velveteens,  as  not 
only  is  the  above  mentioned  great  improvement  effected, 
but  the  new  processes  impart  also  a  much  greater  lustre 
and  depth  of  tone  to  the  cloth. 

Fast  Blacks  and  Fast  Colors  are  only  dyed  and  finished 
in  the  higher  grades  of  Velvets  and  Velveteens. 

Worralls  wish  to  call  the  attention  of  the  trade  to  the 
fact  that  they  only  guarantee  that  goods  are  so  dyed  when 
they  are  stamped  on  the  back — "FAST  COLOR" — in  con- 
junction with  their  Registered  Trade  Mark. 


J.  &  J.  M.  WORRALL, 

LIMITED 

Dyers  and  Finishers, 

of  Manchester,  Eng. 
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ALWAYS  AT  THE  TOP 


Our  representatives   are    now   on    the    road  with  the 
latest  creations  in  exclusive  shirtings. 


Novelties  Shown  By  Us  Alone 


■***" 


Do   not   commit  yourself  before  you    have   seen    our 
line. 

THINK  THIS  OVER 
IT'S  WORTH  WHILE 


The  Williams,  Greene  &  Rome  Co. 

LIMITED 

BERLIN,   ONTARIO. 
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E.  DEPARTMENT 


TORONTO 


CARPETS 


AND      " 


SE  FURNISHINGS 


FOR  SPRING  1 905 

our  stock  of  Carpets,  Linoleums,  Floor  and  Table  Oil  Cloths, 
Curtains,  Draperies,  etc.,  will  be  the  largest  and  most  complete 
ever  shown  by  us,  and  for  style  and  value  will  be  unsurpassed. 

Many  of  the  patterns  of  Wilton,  Velvet,  Brussels,  Tapestry, 
Wool  and  Union  Carpets  have  been  specially  designed,  manu- 
factured for  and  confined  solely  to  ourselves. 

Our  travellers  are  now  on  their  respective  routes  with 
samples  of  these  goods  and  we  would  advise  our  customers  to 
place  their  orders  early  as  prices  are  advancing. 


CANADIAN 

VRY  3005S  RCVICW 


Vol     XIV. 
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THE    DRYGOODSMANS    WARES. 


Their  Origin  and  Characteristics. 


MANTLE  is  ;i   loose  outer  garment,  a   kind  ol      rpilK  use  of  the  mask  originated  perhaps  in  the  harvest 
cloak.     In  the  Middle  Ages  it  was  a  long  flow-        I       festivities     of  the  Grecian    peasantry    of  the   most 


Aing  robe  worn  over  the  armor  and  fastened  by  ancient    time,  and    appears   subsequently    associated 

;i  fibula  in  front  oral  the  right  Bhoulder.  From  with   the  representation  ol  Satyrs,  Silenus  and    Bacchus 

its  simplicity  of  form  it  must  have  been  one  of  in   the  orgies  of   Bacchus.   Greek    tragedy   havin 

the  earliesl   of  garments  and   there  are  evidences  as  far  :l,«''1   '"   "lose  connection   with   the   wor- 

as  authentic  historj    goes.   The  Bimplesl    Porm  of  it      "h E  Bacchus,  masks  were  employed  in  MASK. 

had  ;i  hole  in   the  centre  for  the  head 


MANTLE.  this  is  still   worn  among  savage  tribes. 

In  Biblical  tinios  it  is  found  worn  among 
the  Jews  ami  in  more  modern  history  we  find  the  Nor 
mans  introducing  it  into  England  in  many  extravagant 
and  expensive  forms.      The  money  expended     on  mantles 


it  from  the  first.  In  connection  with  the 
masks  was  often  used  a  large  metallic  mouthpiece  01 
funnel  which  served  to  increase  the  power  of  the  voice. 
This  was  found  necessary  in  the  vasl  theatre-  of  those 
days.  The  mask  is  yei  used  to  a  large  extent  among 
Indians  and  other  uncivilized  peoples,  Hie  primary  object 
of    it     being    to    scare    away    (lemons    and    spirits,    win. 


was  in  many  eases  exceedingly  great.  Henry  T.  was  given      supposed  to  bring  disease,  misforl •  and  death.     The-, 

one  worth   £1.500   and   Richard   T.   possessed   one   worth    a      masks  are  yet    worn  by  certain   American   Indian  tribes  it 


some  of  their  tribal  dances  and  are  fashioned  in  the  most 
fearful  shape-.  Among  the  Greeks  the  laces  of  the  dead 
were   covered    with    masks   to   scare   away   demon-   during 

the  trip  to  the  abode  of  the  shades.     Son f  these  n 

were  of  brass  and  gold.     At  the  presenl  time  the  ma 
more    closelj     connected    will,     Hallowe'en    than    with    any 
other  event   or  day. 


sreat  deal  more  money. 

*       • 
* 

THE  marten  is  an  animal  much  resembling  the  weasel, 
but  differing  from  it  in  bearing  an  additional  false 
molar  on  each  side  above  and  below,  a  small  tubercle 
on   the  inner  side  of  the  lower  carnivorous     cheek-teeth, 
and   tongue   not    rough     characteristics   regarded   as  indi- 
cating   h'ss     carnivorous      propensities 
MARTEN.  The  body  is  elongated  and  supple  as  |n 

the    weasel,    the    legs    are    short    and    the 
top?  are  separate  with  sharp  long  claws.     The  eai 

larger  than  those  of  the  weasel  and  the  tail  is  bushy.  The 
marten  is  very  expert  in  climbing  trees  and  lives  among 
them  in  hollows  or  confiscated  nest-,  it  js  found  usually 
in  the  northern  hemisphere  in  Siberia  and  North   America. 

Tf  taken  when  young  it  can  be  domesticated  ami  has  been  sprung   up  in  those  manufactured   from  cocoa  fibre.      [i 

utilized  to  clear  a  house  of  rats.     There  are  two  kinds  of  dia  produces  the  most   expensive  matting,  the  manipula- 

marten  that  bear  fur  with  a  commercial  value;  the  com-  tion     of     color  and     pattern  being     marvellous     in  sonu 

mon  or  beach,  or  as  it    is  heller  known,  the  stone  marten.  instances.      Japan   and   China   are  actively  engaged   in   tie- 

and  the  pine  martin.    The  fur  of  the  latter  is  more  valu-  manufacture  of  matting,   the   industry   having  bet   n 

able   than   the   former,  but    skins  of   the   stone   marten    are  of    the    most    important    in  ountries.       Durinj 

often   dyed   and   sold   as   inferior  sable.      The   skin   i-  of   a  past    ten    years    the    importations    into    America    have 

dark   tawny  color,  the  common  or  stone  having  a   white  rapidly  increasing.     To  others  than  the  large  dealei 

throat  ami  the  pine  a  yellow  throat.     The  fur  is  of  two  matting  it  is  indifferently  called  Chinese  ,„•  Japanes 

sorts,  the  inner  which   is  short,  soft   and   thick,  and  the  ting  with  no  attempt  to  distinguish  and  no  kilo 

long  outer  hair,   from   which   the  wh.de  fur     derives  its  the  difference.     While  the  greater  part  of  what 

color.     The  fur  varies  greath   according  to  the  age  and  is  from  China,  the  Japanese  i-  the  finer  a 

sex  of  the  animal   and   the  season   m   which   it    is  caught.  better  workmanship. 


MATTING    is   a    woven    or   plaited    fibrous    material    used 
for  covering    tl or   furniture.      It      i-  made     in 

India.  China.  Japan   and    Russia    for  the   most    part, 
lut    almost    all   semi-civili/ed    nations   and    | pie   manufac- 
ture for  home  use  ;i  species  of  matting  made  from  a 
variety   of    materials.      The    material    for 
the  export    trade  is  usually  straw,  grass  MATTING, 

or   rushes,    while    a    great    business    has 
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*  This  department  is  conducted  and  prepared  by  Mr.  J.  C.  Kirkwood,  advertising  specialist,  Toronto,  and  one  enjoying  a  high  reputation  as  an 
expert  and  authority  on  all  advertising  matters.  He  will  be  pleased  to  answer  questions  regarding  advertising,  to  give  the  assistance  and 
advice  which  an  expert  is  so  well  qualified  to  give,  and  to  criticize  advertisements  which  may  be  submitted  to  him.  It  is  intended  that  the  depart- 
ment shall  be  helpful,  practical  and  well  up-to-date.  Correspondents  should  address  their  letters  to  "  Good  Advertising  Department,"  THE 
Dry  Goods  Review,  Toronto. 


LESSONS  IN  ADVERTISING. 

IN  the  series  of  lessons  on  advertising  herewith  be- 
gun  the  aim  will  be  to  make  each  paper  practical. 
The  course  will  not  pretend  to  cover  the  subject 
of  advertising  in  any  elaborate  or  exhaustive  fash- 
ion. There  are  aspects  of  advertising  which, 
while  they  may  be  interesting,  have  little  or  no  value  to 
the  merchant  who  is  concerned  with  the  advertising1 
problem  only  as  it  relates  to  his  own  business.  The 
series  of  instruction  papers  will  deal  (1)  with  the  physi- 
cal features,  so  to  speak,  of  the  advertisements — the 
things  which  appeal  to  the  eye  — type,  white  space,  rules 
and  borders,  illustrations;  (2)  with  the  text  or  reading 
matter,  its  style,  sentences,  words,  phrases,  divisions. 
display;  (3)  with  the  argument,  or  persuasive  character 
of  the  advertisement;  and  (4)  with  certain  imperative 
features  which  should  characterize  all  advertising  in  order 
to  make  it  effective. 

I.— The  Appeal  to  the  Eye. 

An  advertisement  to  be  read  must  first  be  seen.  One 
has  but  Jo  pick  up  the  average  newspaper  to  find  that  a 
majority  of  the  advertisements  provoke  no  interest.  The 
eye  falls  upon  them  but  there  is  nothing  in  them  to  ar- 
rest the  attention,  and  they  are  passed  over  unread.  This 
is  true  of  advertisements  using  big  space  and  of  adver- 
tisements using  very  small  space.  On  the  other  hand 
there  are  some  advertisements  that  hold  the  eye,  com- 
mand the  attention,  interest  the  reader,  and  convey  clear- 
ly and  effectively  the  advertiser's  message.  If  the  reader 
were  to  define  what  it  was  that  in  the  first  place  held  the 
eye  and  led  on  to  an  interested  perusal  of  the  whole  ad- 
vertisement, it  would  be  found  that  there  was  something 
pleasing  about  the  appearance  of  the  advertisement  and 
also  something  in  the  way  things  were  said.  Tt  may  have 
been  a  harmonious  effect  of  the  whole,  or  the  headline,  or 
the  illustration,  but  whatever  it  was.  the  advertisement 
"stood  out"  beyond  the  others,  and  as  a  consequence  re- 
ceived the  attention  desired  by  the  advertiser.  Tt  is  to 
assist  the  advertiser  to  secure  for  his  advertisement  this 
outstanding  effect  that  this  first  study  paper  will  concern 
itself  with. 

First  of  all  there  must  be  a  quiet  orderliness  in  the  ad- 
vertisement—in  its  display.  A  very  common  tendency  is 
to  over-emphasis  or  to  peculiar  arrangement.  An  easily 
read  advertisement  is  infinitely  better  than  one  that  ex- 
ercises the  eye  over  much,  and  that  makes  undue  demands 


upon  the  reader's  attention.  A  study  of  the  advertise- 
ments of  the  big  stores  or  in  the  Ladies'  Home  Journal. 
Delineator,  or  any  of  the.  leading-  magazines  will  illustrate 
the  point  here  made.  It  is  gratifying  to  see  the  marked 
improvement  in  this  regard  in  the  advertisements  of  many 
Canadian  merchants;  yet  there  are  some  who  yield  to  a 
desire  to  underscore  almost  every  word  they  write.  Pos- 
sibly some  of  the  credit  for  the  better  appearance  of  ad- 
vertisements is  due  to  those  who  set  up  the  copy.  Print- 
ers are  earnest  students  of  the  artistic  side  of  their  craft, 
and  an  immense  amount  of  excellent  work  is  being  done 
by  the  printers'  trade  journals  in  the  line  of  instruction 
in  the  art-side  of  printing. 

Many  sizes  of  type,  many  varieties  in  the  style  of  type, 
and  tricky  or  difficult  arrangements  of  type  are  an  abom- 
ination. It  is  almost  impossible  to  lay  down  hard  and 
fast  rules  in  this  matter  of  what  styles  and  sizes  of  type 
to  use,  but  it  is  not  hard  for  the  man  who  wishes  to  turn 
out  a  good  advertisement  to  choose  type,  both  in  the  size 
and  style  of  face,  that  will  ensure  a  good  effect. 

It  may  seem  a  little  soon  to  introduce  this  question  of 
type,  yet  in  dealing  with  the  division  of  our  subject  which 
treats  of  those  things  that  appeal  to  the  eye  type  faces 
or  styles,  and  type  sizes  are  of  the  first  consideration  to 
the  man  who  wants  to  secure  the  very  best  results. 

Tt  may  be  said  at  this  point  that  there  are  several 
hundred  varieties  in  type  faces,  but  the  advertiser  needs 
to  know  of  only  a  very  few  of  these,  and  the  average 
printing  office  is  supplied  with  only  a  very  few  varieties 
and  sizes  of  type.  The  styles  and  varieties  of  type  illus- 
trated are  common  enough,  yet  it  is  quite  possible  that 
many  a  newspaper  office  throughout  the  country  lacks 
some  one  or  other,  perhaps  several  of  them. 
(Continued  in  November  Issue.) 
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AN  INTERESTING  INCIDENT. 
AST  month  there  appeared  an  article  in  this  depart- 
ment entitled  "The  Hand  of  the  Expert,"  in  which 
was  told  the  story  of  a  merchant  who  is  enjoying 
an  enviable  prosperity  brought  about,  lirst,  by  the  efforts 
of  the  expert  whom  he  had  been  f'oresighted  enough  to 
employ  to  take  charge  of  his  advertising;  and  second,  by 
the  merchant's  own  efforts  to  live  up  to  the  standard  of 
his  ads.,  which  all  resulted  in  the  betterment  of  all  de- 
partments of  his  store,  and  in  largely  increased  trade. 

Messrs.    Child    &    Fall,    advertising   specialists.   'Wake- 
field,  ]\lass,   bring    forward      another     illustration     of  the 
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poinl  emphasized.  One  <>r  their  clients,  ;i  successful  mer- 
chant of  Rounthwaite,  Kan.,  acknowledges  ili«'  benefit  re- 
ceived Prom  their  expert  service,  and  bia  letter  i>ii>»li^li«-.l 
elsewhere  will  '»■  read  attentive!]  by  man]  merchants 
whose  iniiiils  arc  turned  towards  the  advertising  problem. 


CLOTHING  ADVERTISEMENTS  IN  A  SMALL  CITY. 

By   K    H    >no».  111  "Printm    Ink 

IN  this  country  there  are  several  thousand  clothing 
merchants  in  cities  of  Erom  .">,iiiiu  t.>  50,000,  who  use 
from  four  t.>  six  inches  of  Bpace,  Bingle  column,  ami 
write  their  own  advertisements.  Some  <>t  them  change  the 
advertisements  every  da]  and  till  the  Bpace  with  good, 
business-bringing  ads.  A  great  many  of  them  change  their 
ads  inn  once  a  week,  '.id  the  copy  used  is  so  poor  that  they 
tail  to  gel  a  fair  return  for  their  investment.  The  major 
p. in  of  these  merchants  Know  that  advertising  is  of  tre- 
mendous value  in  building  tip  a  business  quickly,  and  that 
the  ads  ought  to  be  changed  frequently  daily  hut  the 
work  of  constructing  a  good,  readable,  convincing  ad  is 
apparent!]  so  difficult  that  they  content  themselves  with 

dashing  oil'  something  once  a  week   that   does  not   do  their 
......Is    justice. 

If  a  merchant  loves  his  clothing—  and  no  one  can  hope 
tor  any  considerable  success  in  business  unless  lie  does 

love  his  goods      he  will  he  thoroughly  familiar  with  every 

detail  of  ever]  garment  he  handles.  This  knowledge  will 
enable  him  to  talk  intelligently  and  enthusiastically  to  a 
customer;  to  show  ..If.  to  the  hest  advantage,  any  piece 
under  consideration.  Now,  the  arguments,  language  and 
enthusiasm  that  will  induce  a  customer  to  purchase  an 
article  will,  when  placed  in  an  ad.  influence  those  who  are 
interested    in    the    line   of   goods   offered    to    come    to   your 

place  of  business  to  investigate,  and  of  course  this  is  the 
principal  thing  expected  of  retail  advertising.  I  am  ,s.roin"; 
to  offer  a  few  suggestions  and  criticisms,  and  a  working 
model  that  may  prove  of  value  to  those  who  experience 
difficulty  in  preparing  copy. 

In  considering  the  Bubject  we  should  first  take  account 
of  the  six  principal  factors,  outside  of  the  personality 
of  the  proprietor  and  clerks,  that  make  for  the  permanent 

success  of  the  husiness.    They  are:  First,  quality;  s »nd, 

style;    third,   lit;    fourth,   durability ;    fifth,   holding  shape; 

sixth,  price. 

Let  us  first  consider  what  you  are  going  to  tell  your 

customers  in  regard  to  these  six  things,  and  what  you 
know  about  them,  or  ought  to  know  about  them.  You 
are  constantly  talking  about  them  in  your  store;  they 
should   make   their  influence   fell    in  your  ads. 

First— Quality.      What   do  you  know  about   the  fabrics 

that  enter  into  the  manufacture  of  the  clothing  you 
handle  .'  Are  they  imported  or  domestic  ?  If  imported, 
why  are  the]  better,  if  any.  than  the  domestic  ?  Do  you 
know  where  the  best  wool  is  produced,  how  it  is  treated, 
step   b]    step,    from    the    lime    it    leaves    the      sheep's      back 

until  it  is  in  the  form  of  (doth  .'  Have  you  a  general 
idea  of  what  precautions  are  taken  in  the  coloring  of  a 
piece  of  (doth  to  insure  permanency  of  color  and  to  avoid 
the    rotting   of    the    threads  ?      What    process    is    the    (doth 

put  through  before  cutting  up  for  clothes  to  guard  against 

shrinkage  and  consequent  distortion  ?  What  methods  are 
employed  in  the  factory  where  your  u'oods  are  manufac- 
tured to  insure  perfect  workmanship  ?    Finally,  could  you 


take  a  piece  of  (doth  thai  I  might  bring  you  ami.  bj  exam 
ining  it  carefully,  tell  me  the  kind  ami  grade,  and  ap 
proximate  its  wearing  value  •'     AM  ••!    tin-  information, 

which    I    know     would    be    invaluable    in    voiir    business    and 

in  your  ads,  your  manufacturers  would  be  -lad  in  furnish, 
..i    \ou  could  secure  the  most  of  it   from  extile 

s(l I.     There  is  nothing   that   so  in-piie,  confidence  in, 

and  enthusiasm  for,  >.ne*s  goods  as  a  thorough  knowledge 
of  them,  ami  confidence  is  contagious. 

Second     Style.      I-   tin-   year's  style   materiallj    dif 
ferent    from   that   of  last   year  .'     I-  the  coat    Bhorter  or 
longer  .'    Are  the  shoulders  broader  and  higher,  or  is  the 

tendency  towards  a  slope  .'  What  change,  if  any.  has 
there  been   made   ill   the  cut   of  the   Waislc.,.,1     .'      Ale   Ihe  legs 

of  the  trousers  to  be  cut   fuller  during  the  present   sea 

SOD  .'  What  is  there  new  in  fabric  designs  !  and  what 
kind  of  goods   is  -our:   to  be   the   mode   .'     The  answer-   to 

these  questions  are  of  interest  t.>  nearly  ever]  possible 
purchaser. 

Third  fit.  A  garment  may  lit  perfectly  and  lack- 
style,   but    style   without    a   g I    lil    is   hardly   conceivable. 

Does  the  coat  lil  around  the  neck,  across  and  oil  top  of 
the   shoulder8   and    under    the    arms   .'       \  re    your   garments 

s.i  constructed  that  they  hang  easily  ami  gracefully,  and 

if  so,  why  .'  Are  you  prepared  to  accomodate  short,  stout 
or  tall,  thin  men  .'  If  a  •rarmenl  doe-  not  tit  in  every 
particular,  but   in  other  ways  is  desirable,  are  you  prepared 

to  quickly  make  the  trifling  changes  necessary  to  insure 

a   perfect-lit  I  in-  garment    .' 

Fourth  —  Durability .  What  can  you  say  in  regard  t" 
the  durability  of  the  different  kind-  ami  grades  of  goods 
I  hat  you  have  in  stock  ?  Have  you  any  customers  I" 
whom  you  can  point  as  having  secured  unusual  wear  out 
id'  a  suit  of  (dollies  from  your  store  ?  Are  you  willing 
to  reimburse  a  patron  if  he  does  not  gel  value  received, 
and  have  you  the  courage  to  make  this  statement  a  part 
of    your    ad  ?      Durability    is    an    important    consideration 

with  nearly  every  buyer  of  ready-to-wear  clothing,  and  its 

value  as  a  trade  puller  should  not  be  overlooked. 

Fifth— Holding  shape.  One  of  the  chief  objections,  a 
few  years  ago,  to  ready-made  clothing  was.  that  after 
being  worn  a  few  times  it  lost  its  shape,  and  that  no 
amount  of  pressing  would  restore  it.  Doubtless  this  ob- 
jection has  been  overcome  to  a  great  extent  and  possibly 
your  manufacturer  may  be  in  the  lead.  What  special 
methods  does  he  employ  in  treating  Ihe  (doth,  cutting  and 
making  the  garments  to  insure  permanency  of  correct 
form  ?  If  a  suit  becomes  a  t  title  -oiled  or  mussed,  will 
you  Bponge  and  press  it  tree  T 

Sixth     Price.     Price  ha-  it-  value  and  it  becomes  very 

powerful  when  a  small  price  i-  attached  t"  extra  qual- 
ity.    Standing   alone,    without    an    idea   of   the   qualities   of 

the  roods  being  conveyed,  it  is  meaningless  ami  devoid  of 

drawing  power.  It  necessarily  follows  that  you  must  tir-t 
convince  the  buying  public  that   your  goods  possess,  in  an 

eminent  degree,  quality,  style,  tit.  durability  and  perman- 
ency of  shape.     The]    are  then   ready   to  credit   your  si 
nicnt    that    the    price    is   a-   low   a-    i-   consistent    with 
business  conduct . 

Now  for  the  method  that  will  enable  you  to  put  • 
thoughts  in   form   for  the  advertisement.      First   jot    down 
on  a  slip  of  paper  the  names  ,,f  twenty-eight  artices  that 
you    think    would   be   the   proper  one-    !••   call   attention    to 
during   the    next    four   weeks.      You   sec    thi-   calls   for  a 
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different  ad  every  day,  and  tliis  is  surely  none  t •  > « >  often  to 
presenl  the  merits  of  your  goods.  With  the  completion  of 
tlu*  list  you  have  one  of  the  most  difficult  parts  of  the 
work  off  of  your  hands,  for  it  generally  takes  more  time 
to  decide  what  shall  be  advertised  than  to  prepare  the 
copy,  once  the  decision  is  made.  Suppose  the  first  item 
on  the  list  is  a  spring  overcoat.  Stop,  for  a  moment,  and 
think  what  you  said  to  your  last  customer  who  wanted 
to  purchase  an  overcoat.  'What  did  you  say  about  the 
quality  of  the  goods,  style  of  cloth,  eolor  and  cut:  the 
way  it  fitted  him  in  those  places  that  are  usually  diffi- 
cult to  fit;  your  guarantee  in  regard  to  its  wear;  the  proba- 
bility of  its  holding  its  present  shape  until  well  worn,  and 
finally,  the  price,  which  you  doubtless  assured  him  was 
very  low,  taking  everything  into  consideration  ?  What 
you  said  to  him  will  make  a  good  advertisement  when 
condensed  sufficiently  for  your  space.  In  your  store  you 
talk  to  but  one  customer  at  a  time.  You  concentrate  upon 
him;  give  him  your  undivided  attention;  that  is  the  only 
way  you  could  hope  to  sell  goods.  Successful  orators  state 
that  they  pick  out  some  one  in  the  audience  and  address 
their  remarks  to  him.  That  is  the  way  to  write  ads.  Select 


some  customer  and  tell  him,  in  imagination,  all  about  the 
article  you  have  to  offer,  then  write  it  down  quickly— it 
will  find  thai  out  when  you  read  it  over.  Just  keep  your 
mind  fixed  upon  your  customer  and  the  many  admirable 
and  incomparably  valuable  features  of  what  you  are  try- 
ing to  sell  him.  I  feel  sure  that  if  you  follow  this  method 
for  a  short  time  you  will  be  surprised  at  the  ease  and 
facility  with  which  you  are  able  to  express  yourself,  and 
the  few  moments  that  it  will  take  you,  after  a  little  prac- 
tice, to  write  a  convincing,  business-bringing  ad  will  be 
the  most  valuable  of  any  employed. 

Just  a  word  in  respect  to  headings.  They  should  be 
something  that  plainly  name  or  suggest  the  line  of  goods 
offered.  Probably  over  ninety  per  cent,  of  the  men  and 
boys  wear  more  or  less  ready-made  clothing,  and  doubt- 
less the  major  part  of  them  are  influenced  in  their  buy- 
ing by  wives  or  mothers,  so  that  the  majority  of  the  people 
are  interested  in  the  line  of  goods  you  handle,  and  you  do 
not  have  to  resort  to  tricks  to  get  their  attention.  Once 
establish  a  reputation,  by  advertising  and  fair  dealing,  and 
you  are  assured  of  a  very  large  andience  that  is  always 
ready  to  listen  to  what  you  have  to  offer.— Printers'  Ink. 


PARIS     GOWNS     AT     ST.     LOUIS. 


IT  is  reported  in  the  American  papers  that  damage  to 
the  extent  of   $500,000  has  been  done   to  the  exhibit 
of  Paris   gowns,     shown     there   by    the   most   famous 
dressmakers  of  the  world. 

Each  of  these  fashion  authorities  have  an 
individual  exhibit,  and  in  another  saloon  a 
collective  one  is  made,  so  that  it  is  an  easy  mat- 
ter to  make   a  conipanson   between  a  Paquin  model  and 


suit  we  have  three  distinct  styles  facing  us  for  the  Fall, 
and    these    three    as    related    to    evening   toilettes,    dressy 

costumes  and  street  suits  are  exploited  in  a  more  or  less 
convincing  manner  in  the  'confections  pour  Dames'  shown 
in  the  collective  display  of  which  we  speak. 

*       * 

* 

'As  we  have  touched  upon  the  evening  dresses  let  us 


one  by  Felix,  or  one  made  by  feara  Mayer,  and  another      finisn   them  before   taking  up  the  other  branches  of  the 
from  the  hands  of  Callot  Soeurs. 

A  correspondent  to  (Jrerand's  Cloak  Journal,  gives  an 
interesting  description  of  the  exhibit  from  which  we 
quote.  He  says:  "in  this  collective  display  the  ideas 
run  mostly  to  evening  gowns,  with  here  and  there  an 
elaborate  day  toilette  of  taffeta,  chiffon,  velour  or  broad- 
cloth. Perhaps  it  is  because  the  evening  gown  is  sus- 
ceptible to  a  wonderful  degree  of  dainty  manipulations 
and  feminine  extravagances  that  it  appeals  so  strongly  to 
the  genius  of  the  French  artist. 


These  gowns  where  the  extremes  of  fabrics  are  met 
happily  together  and  which  were  best  exploited  in  the 
array  of  evening  toilettes,  tend,  if  anything,  to  emphasize 
the  growing  vogue  of  the  voluminous  skirt.  By  this  we 
do  not  mean  the  full-breadth,  loosely  plaited  skirt  of  the 
grandmother  type,  with  sagging  shoulders  and  special  fea- 
ture of  the  waist,  but  s  certain  spreading  out  of  the  ma- 
terial from  the  hips,  above  which  point  it  is  somewhat 
closely  confined  and  below  which  it  falls  in  very  ample 
but  gracious  folds. 

*       * 

* 

This  treatment,  as  the  passing  season  has  demonstrat- 
ed, is  altogether  possible  with  soft,  pliable  fabrics  such  as 
are  ordinarily  used  in  the  make-up  of  gowns  for  formal 
and  semi-formal  occasions;  the  difficulty  heretofore  has 
been  to  accommodate  the  style  to  more  stubborn  materials 
or  subjugate  the  material  in  favor  of  the  style.     As  a  re- 


costumers'  art.  Blanche  Lebourier  rather  distinguished 
herself  by  the  gorgeous  colors  introduced  in  the  toilettes 
labeled  with  her  card.  Coral  liberty  was  the  material  of 
one  evening  gown,  the  skirt  a  succession  of  festooned 
flounces  and  sprays  of  artificial  flowers  in  the  same  shade 
as  the  dress.  The  decollette  waist,  which  was  draped 
about  the  neck,  had   a   high  pointed  girdle  of     silk     and 

flowers   and    the   sleeves     which  stopped   short  just  above 

the  elbow  wei*e  formou  of  little  flounce  cascades  carrying 

out   the   same  idea   eipressed  in   the   arrangement  of  the 

skirt  trimming.     As  to  length  the  skirt  swept  the  ground 

all  around,  being  just  a  little  longer  at  the  back. 

•       * 
* 

"Another  gown  almost  barbaric  in  its  splendor  was  of 

filet  net  darned  back  and  forth  in  gold  and  silver  threads 

from  waist  to  knee;  here  the  threads  ran  into  and  formed 

part   of  a  gorgeous  dado  whose  principal  motif  was  the 

thistle   worked    out    in    velvet    (in   thistle    shades),     lace, 

crystal    beads    and    bold    and    silver   sequins.      This    was 

further  supplemented  by  a  fringe  of  silk  petals  in  shades 

of  faded  pink,  a  delicate  tint  of  which  formed  the  silken 

foundation  of  the  gaiment. 


"The  bodice  was  cut  square  back  and  front  and  had  a 
little  cross  brettelle  affair  of  the  thistle  embroidery,  be- 
neath which  the  gold-threaded  filet  mesh  hung  in  full 
folds  and  was  confined  in  a  narrow  pointed  belt  of  gold 
embroidered   velvet.      The   sleeves   were   of   pink   chiffon 
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DRESS  GOODS 

SUGGESTIONS 


No  doubt  you  have  difficulty  at  times  in  pro- 
curing the  right  class  and  style  of  "  Dress  Materials" 
to  meet  the  requirements. 

We  can  help  you  in  this  matter,  as  we  give 
more  than  ordinary  attention  to  our  "Dress  Goods 
Department"  and  have  this  season  made  special 
provision  for  the  assorting  season. 

We  might  mention  the  following  as  some  of 
the  more  desirable  styles  for  present  needs  and 
which  we  are  now  showing  in  large  variety  from 
stock :  Box  Cloths,  Drap  de  Dames,  Vicunas, 
Cheviots,  Meltons,  Zibelines  in  self  colors,  Mixtures 
and  Tuft  Effects,  Coverts  in  plain  and  mixtures, 
Basket  Cloths,  Granite  Cloths,  Pebble  Cloths,  Home- 
spun Tweeds  in  endless  variety  of  styles  and  prices, 
Blanket  Cloths,  Mackinaw  rainproof,  Jersey  Cloths, 
Eiderdown  Ripple  Cloths,  Curl  Cloths  in  black  and 
cream,  Kiowa  Beaver,  Cream  Bearskin,  Sealette, 
Mantle  Velvets,    Velveteens,  Silk  Velvets,  Etc. 

Samples  sent  on  request. 


Brophy,  Cains  &  Co., 
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terminating  above  the  elbow     in  a  shower  of     silk  rose 

petals. 

*  • 
* 

"('allot  Soeurs  also  entered  the  lists  in  an  outburst  of 
color,  for  in  the  ease  devoted  exclusively  to  their  exhibits 
bright  orange  consorted  with  deep  rose  pink  and  turquoise 
blue  coquetted  with  scarlet.  These  colors,  be  it  under- 
stood, were  not  mingled  in  one  'creation,'  but  sort  of 
stoo.l  guard  one  in  each  corner  of  the  little  glass  room 
(for  the  case  was  laige  enough  to  warrant  the  special 
designation)  and  attracted  the  attention  and  admiration 
of  the  enthusiastic  fair  visitor.  One  bold  color  challenge 
was  given  in  a  white  dress  over  pink,  with  an  orange 
sash . 

*  * 

* 

"The  white  gowns,  by  the  way,  were  not  so  numerous 
as  might  have  been  expected.  To  be  sure  they  were  to 
be  found  here  and  there  in  this  'collection'  or  that  indi- 
vidual exhibit,  but  they  seemed  to  retire  of  their  own 
accord  into  the  background  and  give  way  to  the  more  pre- 
tentious beauty  of  the  gaily-colored  and  splendidly  con- 
trived models  which  surrounded  them  on  all  sides.  The 
reason  for  all  this  maj  be,  possibly,  that  the  Fall  and 
Winter  is  less  a  while  season  than  the  Spring  and  Sum- 
mer and  the  majority  of  the  garments  sent  to  St.  Louis 
from  Paris  are  said  to  be  heralds  of  the  Fall  fashions. 

*  * 
* 

"Among  the  white  gowns  especially  worthy  of  notice 
was  one  by  Grunwaldl.  The  material  was  white  taft'eta, 
and  it  was  shirred  heavily  all  about  the  hips  to  form  an 
old-fashioned  flounce  'o  the  knee;  at  this  point  a  band  of 
ermine  was  placed  about  the  skirt  and  then  another  knee- 
deep  flounce  of  the  silk  with  a  band  of  ermine  finishing 
the  hem.  The  front  of  the  skirt  where  the  plaits  turned 
in  to  form  a  panel  was  garnished  with  black  velvet  rib- 
bon and  passementerie  ornaments  of  black  and  white  silk 
cord  intertwined  with  threads  of  gold  and  silver. 

* 

"The  bodice  was  cut  high  at  the  hips  and  in  a  deep 
point  back  and  front.  A  scarf  of  ermine  formed  a  fichu 
across  the  shoulders  ?nd  served  to  break  the  line  of  the 
lace  yoke  and  vest.  Where  the  scarf  fastened  at  the 
bust  line  there  was  a  fall  of  rich  lace,  and  lace  completed 
the  three-quarter  sleeves,  being  gathered  over  a  frill  of 
chiffon  threaded  with   a  narrow  band  of  chiffon. 

*  * 

"Drecoll  was  represented  by  a  white  cloth  costume, 
heavily  embroidered  in  crewels  and  paillettes  and  com- 
bined with  Italian  filet  lace,  ermine  and  sable.  The  skirt 
was  cut  in  crosswise  sections  with  skillful  introductions  of 
the  fur,  lace  and  embroidery.  The  waist  was  an  Eton 
effect  of  the  lace  and  fur  over  a  chiffon  blouse,  with  capes 
and  waist  tabs  of  cloth  and  lace,  and  the  sleeves  were  en- 
tirely of  the  lace  with  a  frill  headed  by  a  band  of  sable 

and  edged  with  a  quilling  of  chiffon. 

*  * 
* 

"A  compromise  between  the  highly  colored  costume 
and  the  all-white  one  was  effected  by  Sara  Mayer  in  a 
sheperdess  gown  of  cream  silk  embroidered  in  pompa- 
dour fashion.  There  was  an  underskirt  of  lace,  the  front 
of  which  formed  a  pane]  and  the  skirt  proper  was  draped 
over  this  high  up  in  little  bunches  over  the  hips  and  fall- 
ing away  into  a  square  train  at  the  back.  The  waist 
was  sharply  pointed  back  and  front  and  decorated  with 


graj'-green  choux,  with  falling  ends  of  velvet  and  lace. 
The  sleeves  were  the  merest  puffs  with  lace  and  chiffon 
terminations   and    knots   of   the    green    velvet    ribbon. 

*  * 

* 

"What  may  be  expected  in  the  up-to-date  dressy  cos- 
tume for  Fall  wear  was  shown  by  Ney  Soeurs.  It  was  of 
lilac  taffeta  (though  cloth  could  have  been  utilized  in  the 
same  fashion)  plaited  in  at  the  waist  an*]  with  deep! 
insertings  of  applique  lace,  embroidered  in  colors  just 
above  the  three-inch  hem.  The  jacket  was  modeled  on 
Directoire  lines,  the  front  somewhat  reminiscent  of  Eton 
influences,  with  the  sharply  pointed  lower  ends;  the 
basque  pieces,  begun  at  the  sides  directly  under  the  arms, 
were  about  twelve  inches  deep  and  extended  all  around 
the  back,  and  were  embellished  with  a  border  of  fleur-de- 
lis  woi'Ked  in  natural  tints.  The  shoulders  and  cap  of 
sleeve  were,  in  effect,  one  piece  and  were  composed  of 
fine,  pinched  shins,  with  the  material  beneath  caught  into 
perpendicular  gathers  to  form  two-inch  flounces  and  then 
gathered  in  at  the  elbow.  These  upper  sleeves  were  but 
medium  full  and  the  lower  part  was  snugly  fitted  to  the 
forearm  and  embroidered  in  the  fleur-de-lis  design.  There 
was  an  underblouse  of  fine  lace  and  broad  revers  done  in 
silk  embroidery.  The  skirt  was  the  same  length  all 
around  and  was  decidedly  long. 

*  * 
* 

"A  white  broadcloth  gown  with  thirty-six-inch  length 

Directoire  coat  attracted  considerable  notice  and  elicited 

much  praise.      The  skirt  was  circular  in  shape  and     had 

three    stitched   folds   put    around    it    at   regular   intervals 

from   the   knee  to   me   hem.      Between   the   folds      were 

applications  of  Renaissance  lace,  embroidered  velvet  bands 

(the  velvet  in  golden  brown)    and  'mould'     buttons     of 

velvet  overspun  with  gold  threads. 

*  * 
* 

"The  jacket,  as  we  have  said,  was  of  the  Directoire 
style  and  fitted  sungly  over  the  hips  to  the  centre  of  the 
back,  where  it  was  opened  from  waist  to  hem.  Brown 
velvet  appliques  outlined  in  gold  threads  formed  a  border- 
all  about  the  coat  aril  garnished  the  flaring  cuffs  and  wide 
revers.  There  was  a  vest  of  old,  yellowish  lace  mounted 
on  cream  satin  and  fastened  down  the  centre  with  the 
gold-webbed  buttons  such  as  decorated  the  skirt.  Half 
way  there  was  a  jabot  of  lace  caught  up  with  hanging 
ornaments  consisting  of  raisins  made  of  silk  and  gilt 
cords.  There  was  an  ivory  belt  buckle  with  gold  orna- 
ments. The  sleeve  wac  three-quarter  length,  moderately 
full,  with  broad,  square,  flaring  cuff  trimmed  with  the 
velvet  and  with  a  drop  of  lace  from  the  outer  seam.  The 
collar  was  very  high,  closely  fitted  and  finished  to  match 
the  vest. 

*  • 

* 

"The  conclusion  one  draws  after  visiting  and  revisit- 
ing this  fascinating  section  of  the  Manufacturers'  Build- 
ing is  that  notwithstai  ding  the  rumors  of  the  past  few 
weeks  to  the  effect  that  a  more  quiet  tone  will  prevail  in 
the  realm  of  clothes,  color  and  still  more  color  will  be  the 
thing  in  gala  garments--seini-toilettes,  evening  gowns  and 
dressy  costumes.  As  for  waists  and  waist  portions  of  cos- 
tumes, less  blouse  wiil  be  seen  than  heretofore,  and 
draped  and  fitted-ahout-the-w  aist  style  being  decidedly 
in  favor  at  the  presenl  moment  and  undoubtedly  to  be  a 
stron"'  factor  in    Fall  reckoning's. 
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Knox,  Morgan  &  Co. 


WHOLESALE 


DRY     COODS 


Hamilton 


Hosiery  Department 

Quick  Sellers 


533  Ribbed    WoOl    HoSe,  siz<-'s  4%  to   10.      Best  25c.  retailer  on  the  market. 

C3  FleeCe-Lined,  sizes  S'L,  to  10.      Easy  seller  at  2.">c.  pr. 

W66  6-Fold    Knee  Cashmere  Hose,  sizes  .".  to  9%,     ('Food  25c.  lender. 

N69  6-Fold    Knee  "  "         "      5to9%.     Retails  50c,  large  sizes. 

N50  Plain  Llama      8y2toio.    •«     soc,    ■• 


SPECIAL      OFFER— 200     dOZ.  Cashmere    Half    Hose   at   $2.00  doz. 
No.  0   will  sell  readily  at  25c.  pair. 


Shawls 


Large    Assortment   Wraps. — Velvet    Reversible  and  Double 
Shawls  at  from  $1.00  to  $4.00. 


Special  Values  in  Knitted  Shawls,  $4.50,  $6.00,  $9.00  dot 

Fancy  Woolens 


We     are     Showing   this    season    an    extensive   range  of   Toques,    Hoods,   Caps, 
Mufflers,  Golfers,  etc.,  at  popular  prices. 


ENT 


3CpCP|A|    C    FROM  READY-TO-WEAR 
OrLUIHLO  GOODS  DEPARTM 

Sheep-lined  Coats,  Fur  Collar.  $5 50 each. 

"  "  "  Corduroy   Collar.    $3.90  each. 

Rubber-Mned  Jackets  at  $18.00doz.  Sizes  36  to  44.  Make  and  finish  first-class. 


A    OdlTipl6    Urd6r   will  convince  you  that  these  are  Money-makers. 
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SPRING  1905. 


Law,  Russell  &  Co., 

BRADFORD  and  LONDON.  lihited 

j&  SPECIALITY  jz? 


aa&mdo/tiJhccd. 


These  goods  are  exclusive  in  manufacture  and  design. 

We  are  showing  in    these  Fabrics  a  large  assortment    in  Plain   and   Fancy 
Mohairs,  Panamas  and  Silk  Warp  Fabrics. 


LexoMee 

AN  IDEAL  FABRIC. 


SILK   WARP        II       ft-»  \Y  fl  ft  II  II  ini  ((-»       lolorings6  ^^ 


Mr.  Haley  will  be  at  the  Windsor  Hotel,  Montreal,  and  the  Queen's 
Hotel,  Toronto,  during  the  months  of  September  and  October,  with  a 
complete    line    of    our    Fabrics. 

THE  LEADING  HOUSE  FOR  ^ 

Rainproof    Goods. 


Law,  Russell  &  Co., 

BRADFORD  and  LONDON.  united 
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THE     DUMPING 

CIRCULAR  TO   EXPORTERS  CONCERNING 

CLAUSE. 

SHIPMENTS  TO  CANADA. 

THE  following  summary  from  the  customs  laws 
and  regulations  concerning  Canadian  customs 
requirements  in  respecl  of  goods  exported  to 
Canada,  is  published  for  the  informatu 1  es 

porters  and  others  concerned  by   the  Commis- 
sioner of  Customs. 

SPECIAL    ATTENTION     is   directed     to     the   following 
new   provisions  In   the  regulations,  In  effect  1st  Octo 
bar,   1904,  viz.  :— 
(;i)    Duplicate  invoices    on   approved   form    required 
I01  customs  entry  , 

(b)  New    certificate  on   invoice   (form    "M"   Instead 
ol  form    '•)"); 

(c)  New  declaration  on  invoices  of  goods  shipped  on 
consignment   (form  "N"  instead  of  form  "6"). 

Note.— The  certificates  <>n  invoices  for  entry  under  the 
preferential   tariff  as  heretofore  prescribed  are  continued 

in   force,   tint    such    invoices    (for    preferential    entry)    must 

also  bet u  certificate  form  "M"  in  the  case  of  goods  sold 
by  the  exporter  prior  to  shipment,  and  declaration  form 
"N"  in  the  case  of  goods  shipped  to  Canada  on  consign- 
ment. 

The  certificate,  form  "M,"  takes  the  place  of  the  old 
certificate,  form  "J,"  on  invoices  of  all  goods  sold  prim 
to  shipment  to  Canada  (from  1st  October,  1901.) 

The  declaration,  form  "N,"  takes  the  place  of  the  old 
declaration,  form  6   (which  is  repealed  from  1st  October, 
1904,)  on  invoices  of  goods  shipped  on  consignment. 
Summary  From  the     Regulations  and  Customs     Laws   of 

Canada. 

INVOICES    TO    SHOW    CONTENTS    OF     EACH    PACKAGE. 

It  is  required  that  invoices  from  exporters  to  import- 
ers in  Canada  shall  show  the  marks  and  numbers  on  the 
packages,  in  such  a  manner  as  to  indicate  truly  tin- 
quantities  and  values  of  the  articles  comprised  in  each 
exportation  package,  the  packages  to  be  legibly  marked 
ami  numbered  on  the  outside  when  of  such  a  character  as 
to  enable  such  marks  and  the  numbers  to  be  placed 
thereon. 

If  in  any  package  any  goods  are  enclosed  which  are 
not  included  in  the  invoice  of  such  package,  the  enclosure 
(to  avoid  seizure)  should  be  noted  on  the  invoice  of  the 
outside  package  containing  the  enclosure,  thus — "3  par- 
cels enclosed"  (or  as  the  ease  may  be). 

(ioods  certified  for  entry  under  the  British  preferential 
tariff  shall  be   invoiced   and   packed   separately    from   othci 

goods. 

INSTRUCTIONS  As  It)  WAY  BILLS  ASP  MAKKS  AND  NUMBERS 
ON  P  \i  K  IGES, 
III  order  to  facilitate  the  customs  entry  of  goods  im- 
ported  from  all  countries  (and  especially  from  the  United 
states)  into  Canada,  shippers  are  advised  that  the  way- 
bills should  show  full  information  regarding  name  and 
address  of  Consignee,  marks  and  numbers  ol"  packages  and 
description  of  packages. 

Where  goods  are  shipped  in  bulk,  the  number  of  pieces, 
bundles,  bushels,  etc.,  is  required. 

In  the  ease  ol  agricultural  implements,  the  number 
and  description  of  each  class  of  implement  is  to  tie  stat- 
ed,   except    when    packed    in      cases,      crates    or    other    con- 


tainers,   when    the   number     and   description    of    such    pacll 
ages  should    be  stated 

it  is  verj  important  bhal  waj  bills  and  lull,  of  lading 
show     the  required     Information,  in  ordei   that   the  "cai 
rier"  may  furnish  the  reports  required  to  be  mad.-  at  the 
customs  house  and  prepare  manifests  for  transporting  the 
goods  in  bond; 

VALUATION    I  ok'    i  I  s  I OMS    Dl    IV. 

Customs    Act,    Section    "».s        Wln-nevei    any    dul\    ad    v.i 
lorem   is   imposed   on   anj    g Is   unpolled   into   Canada,   the 

value  f"i   duty   shall  be     the     tan    market    value  thereof, 

when  sold  for  home  consumption,  in  the  principal  maikels 
of  the  Country  whence  and  at  the  time  when  tin-  .urn- 
were  exported  directly    to  Canada       Id'   V.,  c.    1^,  s     i- 

Customs  Act,  Section  59.    Such  markel  value  shall  he 

the   fair   market    value  of   such   goods   in    the   usual      and   01 

dinary  commercial  acceptation  of  the  term,  at  the  usual 
and  ordinary  credit,  and  not  the  cash  value  of  such 
goods,  except  m  cases  in  which  the  article  imported  is, 
by  universal  usage,  considered  and  known  to  he  a  cash 
article,  and  so  bona  tide  paid  for  in  all  transactions  in 
relation  to  such  article,  and  all  invoices  representing 
cash  values,  except  in  the  special  cases  herein  referred  to, 
shall  be  subject  to  such  additions  as  to  the  collector  or 
appraiser  of  fhe  port  at  which  they  are  presented  appeal 
just  and  reasonable,  to  bring  up  the  amount  to  the  true 
and  fair  market  value,  as  required  by  this  section.  46 
V.,  c.  12,  s.  69. 

VALUE    FOR    DUTY    UNDER    SPECIAL  CONDITIONS. 

Customs  Act,  Section  64.  The  fair  market  value  of 
goods  shall  be  taken  to  include  the  amount  of  any  draw- 
back which  has  been  allowed  by  the  Government  of  any 
other  country,  also  the  amount  of  consideration  or  money 
value  of  any  special  arrangement  between  the  exporter 
and  the  importer  or  between  any  persons  interested 
therein  because  of  the  exportation  or  intended  exp 
tion  of  such  goods,  or  the  righl  to  territorial  limits  for 
the  sale  or  use  thereof,  and  also  the  amount  of  money 
value  of  anv  so-called  lovaltv,  rent  or  charge  for  use  of 
any  machine  or  goods  of  any  description,  which  the  seller 
or  proprietor  does  or  would  usually  Charge  thereon  when 
the  same  are  sold  or  leased  or  rented  for  use  In  the  coun- 
try whence  they  have  been  exported  to  Canada.  When 
the  amount  of  such  drawback,  consideration,  money  value, 
i  civ  ally,  rent  or  charge  for  use  has  been  deducted  from 
the  value  of  such  goods,  on  the  face  of  the  invoice  under 
which  entiv  is  to  be  made,  or  is  not  shown  thereon,  the 
collector  of  customs  or  proper  officer  shall  add  the  am- 
ount of  such  deduction,  drawback,  consideration,  money 
value,  royalty,  rent  or  charge  for  use,  and  cause  to  be 
paid  the  lawful  duty  thereon.     r>2  Y  ,  c.  1 1,  a    6 

Customs  Vet,  Section  65.  No  deduction  of  any  kind 
shall  he  allowed  from  the  value  of  aiit  goods  imported 
into  Canada,  because  of  anv  drawback  paid  or  to  In-  paid 
thereon,  or  because  of  any  special  an  angemen  t  between 
the  seller  and  purchaser  having  reference  to  the  exp 
tion  of  such  goods,  or  the  exclusive  righl  to  territorial 
limits    for    the      sale      thereof,    or    because-    of    an]     royalty 

payable  upon  patent  rights,  but  not  payable  when  goods 
are  purchased  foi   exportation,  <>r  on  accounl  of  any  other 
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consideration  by  which  a  special  reduction  in  price 
might  or  could  be  obtained  :  Provided,  that  nothing  here- 
in shall  be  understood  to  apply  to  general  fluctuations  of 
market  values.     46  V.,  c.   12,  s.   71. 

2.  Whenever  goods  are  imported  into  Canada  under 
siuh  circumstances  or  conditions  as  to  render  it  dillicult 
to  determine  the  value  thereof  for  duty,  either  because 
such  goods  are  not  sold  for  use  or  consumption  in  the 
country  of  production,— or  because  a  lease  of  such  goods 
or  the  right  of  using  the  same  is  sold  or  given,  but  not 
the  right  of  property  therein,— or  because  such  goods  hav- 
ing a  royalty  imposed  thereon,  the  royalty  is  uncertain 
or  is  not,  from  other  causes,  a  reliable  means  of  esti- 
mating the  value  of  the  goods,— or  Decause  such  goods 
are  usually  or  exclusively  sold  by  or  to  agents,  or  by 
subscription,  or  are  sold  or  imported  in  or  under  any 
other  unusual  or  peculiar  manner  or  conditions,  of  all 
which  matters  the  Minister  of  Customs  shall  be  sole 
judge, — the  Minister  of  Customs  may  determine  the  value 
for  duty  of  such  goods;  and  the  value  so  determined 
shall,  until  otherwise  provided,  be  the  value  upon  which 
the  duty  on  such  goods  shall  be  computed  and  levied. 
51    V.,  c.  14.  s.   15. 

PITIABLE    CHARGES. 

Customs  Act,  Section  66.  No  deduction  from  the 
value  of  goods  contained  in  any  invoice  shall  be  allowed 
on  account  of  the  assumed  value  of  any  package  or  pack- 
ages, where  no  charge  for  such  package  or  packages  has 
been  made  in  such  invoice;  and  where  such  charge  is  made 
the  customs  officer  shall  see  that  the  charge  is  fair  and 
reasonable,  and  represents  no  more  than  the  original 
cost  thereof.     46  V.,  c.  12,  s.  72. 

Customs  Act,  Section  67.  No  deduction  from  the 
value  of  goods  in  any  invoice  shall  be  made  on  account  of 
charges  for  packing,  or  for  straw,  twine,  cord,  paper, 
cording,  wiring  or  cutting,  or  for  any  expense  incurred 
or  said  to  have  been  incurred  in  the  preparation  and 
packing  of  goods  for  shipment,  and  all  such  charges  and 
expenses  shall,  in  all  cases,  be  included  as  part  of  the 
value  for  duty.     46  V.,  c.   12,  s.  73. 

New  Regulations. 

INVOICES,    CERTIFICATES    AND    DECLARATIONS. 

On  and  after  1st  October,  1904,  invoices  in  duplicate 
properly  certified  shall  be  delivered  at  the  customs  house 
with  the  bills  of  entry  for  all  imported  goods. 

Every  such  invoice  shall  contain  a  sufficient  and  cor- 
rect description  of  the  goods,  and  in  respect  of  goods 
sold  by  the  exporter  shall  show  in  one  column  the  actual 
price  at  which  the  articles  have  been  sold  to  the  im- 
porter, and  in  a  separate  column  the  fair  market  value 
of  each  article  as  sold  for  home  consumption  in  the  coun- 
try of  export. 

The  "price"  and  "value"  of  the  goods  in  every  case 
aforesaid  are  to  be  stated  as  in  condition  packed  ready 
for  shipment  at  the  time  when,  and  at  the  place  whence 
the  goods  have  been  exported  directly  to  Canada. 

When  the  value  of  goods  for  duty  purposes  is  deter- 
mined by  the  Minister  of  Customs,  under  the  provisions 
of  the  Customs  Act,  by  reason  of  the  goods  being  ex- 
ported or  imported  under  unusual  conditions,  the  value 
so  determined  shall  be  held  to  be  the  fair  market  value 
thereof. 

The  following  certificate  of  value  is  prescribed  for  in- 
voices of  goods  sold  and  exported  to  Canada,  to  be 
signed  by  the  exporter  or  by  a  partner,  official  or  em- 
ploye of  the  exporter  having  a  knowledge  of  the  facts 
cei  tided  to,  and  to  be  written,  printed  or  stamped  on 
the  invoice 


FORM    M. 

1,   the  undersigned,  do  hereby  certify  as  follows  :— 

(1)  That  I  am  the  (a)  exporter  of  the 
goods  in   the  within  invoice  mentioned  or  described  ; 

(2)  That  the  said  invoice  is  in  all  respects  correct  and 
true  ; 

(3)  That  the  said  invoice  contains  a  true  and  full 
statement  showing  the  price  actually  paid  or  to  be  paid 
for  the  said  goods,  the  actual  quantity  thereof,  and  all 
charges  thereon  ; 

(4)  That  the  said  invoice  also  exhibits  the  fair  mar- 
ket value  of  the  said  goods  at  the  time  and  place  of  their 
direct  exportation  to  Canada  and  as  when  sold  at  the 
same  time  and  place  in  like  quantity  and  condition  for 
home  consumption,  in  the  principal  markets  of  the  coun- 
try whence  exported  directly  to  Canada,  without  any 
discount  or  deduction  for  cash,  or  on  account  of  any 
drawback  or  .bounty,  or  on  account  of  any  royalty  actu- 
ally payable  thereon  or  payable  thereon  when  sold  for 
home  consumption  but  not  payable  when  exported,  or  on 
account  of  the  exportation  thereof  or  for  any  special  con- 
sideration whatever; 

(5)  That  no  different  invoice  of  the  goods  mentioned 
in  said  invoice  has  been  or  will  be  furnished  to  any  one; 
and 

(6)  That  no  arrangement  or  understanding  affecting 
the  purchase  price  of  the  said  goods  has  been  or  will  be 
made  or  entered  into  between  the  said  exporter  and  pur- 
chaser or  by  any  one  on  behalf  of  either  of  them,  either 
by  way  of  discount,  rebate,  salary,  compensation,  or  in 
any  manner  whatsoever  other  than  as  shown  in  the  said 
invoice. 


Dated  at 


this 


•   (Signature) 


day  of 


19 


The  following  declaration  is  prescribed  to  be  maJe  by  the 
foreign  owner  or  exporter  or  his  agent  in  the  coun- 
try whence  the  goods  are  exported,  in  regard  to 
goods  shipped  to  Canada  on  consignment  without 
sale  by  the  exporter  prior  to  shipment,— to  be  at- 
tested to  in  British  countries  before  a  collector  of 
customs,  notary  public  or  other  official  authorized 
to  administer  oaths;  and  in  other  countries  before 
a  British  or  other  consul,  notary  public  or  other 
official  authorized  to  administer  oaths. 


I,  (a)  of  (b) 

do  solemnly  and  truly  declare  as  follows  : 

(1)  That  I  am  (c)  the  owner  of  the  goods 
shipped  on  consignment   to  (d)  at 

in  Canada,  and  described  in  the  annexed  invoice  ; 

(2)  That  the  said  invoice  is  a  complete  and  true  in- 
voice of  all  the  goods  included  in  this  shipment  ; 

(3)  That  the  said  goods  are  properly  described  in  the 
said  invoice  ; 

(1)  That  there  is  included  and  specified  in  the  said  in- 
voice the  true  value  of  all  cartons,  cases,  crates,  boxes 
and  coverings  of  any  kind,  and  all  charges  and  expenses 
incident  to  placing  the  said  goods  in  condition  packed 
ready  for  shipment  to  Canada  ; 

s '- ^ 

(a)    Inert  the  word  partner)  manager,  chief  clerk  or  principal  official,  giving 
rank  as  the  case  may  he. 

(a)    Name  of  party  subscribing   to  this  declaration,     (b)    City,  or  town  and 
country,     (c)    A  member  of  the  firm  of  ,  giving  the  name  of  the  firm  when 

the  shipment  is  made  by  a  tirin  or  an  officer,  director  or  manager  of  ,  giving 

the  name  of  the  corporation  when  the  shipment   is  made  by   u  corporation,     (d) 
Name  of  consignee. 
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Important  toTailors&Clothiers 

Black  Italians,  Alpaca,  Mohair  and  Lustre  Linings  in 


PERMANENT  FINISH  1 


THE    MERITS    OF  THIS    FINISH    ARE 
1.    Proof  against   Damp   Cloth   and   Hot-pressing   Iron. 
2      Finish   ahd   Handle   unequalled    by   any   other   Process. 
3.    Goods   kept   in   stock   gain   in   appearance. 

GOODS  ARE  STAMPED  ON   THE   BACK  AT   REGULAR   DISTANCES. 

S.KIRK  &  SONS'  PERMANENT  FINISH 

FtCMMJ  or   St»mp 

STRENCTH    UNEQUALLED 


\S 


SUPPLIED   BY   ALL  THE   LEADING   HOUSES   IN 

Bradford,London,Manchester.Glasgow. 
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(5)  That  none  of  the  said  goods  have  been  sold  by  or 
on  behalf  of  the  owner  aforesaid  to  any  person,  firm  or 
corporation  in   Canada; 

(6)  That  the  said  invoice  contains  a  just,  and  faithful 
valuation  (if  such  goods  at  their  fair  market  value  as 
sold  for  home  consumption  in  the  principal  markets  of 
the  country  whence  the  same  are  exported  directly  to 
Canada,  and  that  such  fair  market  value  is  the  price  at 
which  the  said  goods  are  freely  offered  for  sale  in  like 
quantity  and  condition  by  me  or  by  dealers  therein  to 
purchasers  in  said  markets  in  the  ordinary  course  of 
trade  at  the  usual-  credit,  without  any  discount  or  de- 
duction for  cash,  or  on  account  of  any  drawback  or 
bounty,  or  on  account  of  any  royalty  actually  payable 
thereon,  or  payable  thereon  when  sold  for  home  con- 
sumption, but  not  payable  when  exported,  or  on  account 
of  the  exportation  thereof,  or  any  special  consideration 
whatever  ; 

(7)  That  if  the  value  for  duty  of  any  goods  as  stated 
in  this  invoice  is  other  than  the  value  thereof  as  above 
specified,  such  value  for  duty  has,  to  the  best  of  my 
knowledge  and  belief,  been  fixed  and  determined  under  the 
authority  of  the  Customs  Act  at  the  value  stated  in  the 
said  invoice;  and 

(8)  That  no  different  invoice  or  account  thereof  has 
been  or  will  be  furnished  to  any  one  by  me  or  oh  my  be- 
half. 

Declared  at  | 

this  day  of  19  (Signature) 

before  me 


The  following  forms   of  invoices,   marked    (1— M.)    and 
(2— N.),  are  approved. 

form  (I — m.  ) 
Invoice  of  goods  sold  by   the  exporter  prior   to    their 
shipment  to  Canada. 

(Place  and  date)  

Invoice  of  purchased 

by  of 

from  of 

to  be  shipped  per 


Marks 

and 

Numbers 

on 
Packages. 


Quantities  and  Description ol  Goods. 


Fair  market 

i  aiue  as  sold 

for    omecon- 

siimpl  ion. 


Selling  price  to  the 
purch's'rin  Canada. 


(Signature  of  seller  or  agent) 

FORM  (-2  —  N.  ) 

Invoice  of  goods    shipped    to     Canada  on   consignment 
without  sale  by  the  exporter  prior  to  shipment. 

(Place  and  date)  

Invoice   of  -    consigned 

by  of 

to  of 

to  be  shipped  per 


SURTAX    CERTIFICATES. 

(Same  as  heretofore.) 
Further  certificates  from  exporters  (in  all' countries) 
prescribed  to  be  written,  printed  or  stamped  and  sub- 
scribed on  invoices  of  goods  exported  to  Canada,  except 
such  goods  as  are  admitted  under  the  British  preferential 
tariff  in  Canada  :— 

(L) 
"Whereas,  German  goods  are  subject  to  surtax  in 
Canada,  I  certify  that  none  of  the  articles  included  in 
this  invoice  are  the  produce  or  manufacture  of  Germany, 
and  that  the  chief  value  of  none  of  said  articles  was  pro- 
duced in  Germany — save  and  except  all  articles  opposite 
which  the  word  'Germany'  is  written  on  this  invoice." 

(Signature) Exporter. 

Further  certificate  from  exporters  prescribed  to  be 
written,  printed  or  stamped  on  all  invoices  of  goods  for 
entry  under  the  British  preferential  tariff  in  Canada,  and 
to  be  subscribed  by  the  persons  heretofore,  authorized  to 
make  and  sign  "preferential  certificates." 

(K) 
"Whereas,   German  goods   are  subject   to   a  surtax  in 
Canada,     I  certify  that    the    chief    value  of  none  of  the 
articles   included   in     this     invoice  was   produced   in   Ger- 
many." 

(Signature)    Exporter. 

EXPLANATORY     NOTES. 

The  above  certificate  "K"  may  be  added  as  the  last 
clause  in  the  certificates  heretofore  authorized  for  the 
British  preferential  tariff  in  Canada,  or  may  be  certified 
to  separately  on  the  invoice. 

The  above  certificate  "L"  may"  be  added  as  the  last 
clause  in  the  certificate  "M,"  or  may  be  certified  to 
separately  on  the  invoice  and  declaration  "N." 


M' 


Marks 

ami 

Numbers 

Quantities  and  Description  of  Goods, 

Fair  market  value  assolit 
for  hemic  en    smtijil  ton. 

111) 

Packages. 

<a 

AiniHiiii 

MAKING  COLLECTIONS. 

"ANY  merchants  who  do  some  credit  business  have  a 
lot  of  trifling  accounts  on  their  books  which, 
although  small  in  themselves,  go  to  make  a  very  respectable 
total.  These  accounts  should  be  attended  to  as  system- 
atically as  though  they  were  larger.  If  small  accounts  are 
allowed  to  run  for  a  long  time  people  forget  them.  Then 
there  are  some  people  who  do  not  like  to  go  into  a  store 
where  they  owe  money  and,  as  a  consequence,  not  onlv  the 
money  that  they  owe  is  lost  but  their  trade  as  well. 

In  no  department  of  business  is  more  diplomacy  required 
than  in  the  collection  of  bills.  The  man  chosen  for  this 
work  should  be  especially  qualified  for  his  work.  He  should 
be  tactful  and  discreet  and  ever  on  his  guard  against  giving 
offence.  Many  good  customers  have  been  lost  through  the 
indiscretion  of  a  too  persistent  collector.  Women  are  more 
likely  than  men  to  take  offence  at  the  collector's  methods 
and  he  should  be  especially  careful  when  collecting  from 
them. 

These  remarks,  of  course,  do  not  apply  to  the  debtor 
whose  account  is  long  standing  and  who  shows  no  inclina- 
tion to  pay.  But  even  with  this  class  of  debtors,  more  may 
often  be  accomplished  by  diplomacy  than  by  more  drastic 
measures. 


The  Geological  Survey  of  Canada  reports  for  the  past 
year  show  a  further  decrease  in  the  output  of  gold  in  the 
Yukon    region.      In    1900    $22,000,000   was   produced  ;    last 

(Signature  of  owner  or  agent) year  the  total  production  was  only  $12,500,000. 
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BATTING 


Guaranteed  free  from  thre  ids  and  other 
weak  and  lifeless  stock. 


NORTH   STAR, 
CRESCENT  and 
PEARL 

COTTON  BATTING 

Quility  for  this  season  still  better  than 
ever.  The  best  at  the  price.  Made 
of  good  pure  cotton — not  shoddy. 

Ask   for 

North  Star,  Crescent 
and  Pearl  Batting. 


Cbe  Draper 
of  Australasia, 

The  Organ  of  the  Drapery  and   Kindred 
Trades  of  the  Antipodes. 

SUBSCRIPTION  $2.50  PER  ANN. 

post  free  to  any  part  of  the  world.      A  handsome 
Diary    Is   presented   free   to  annual    subscribers. 

Publishing  Offices  : 

Melbourne,  Fink's  Buildings. 

Sydney,  Post  Office  Chambers. 

American  Mid  Canadian  Inqninet  trill  receive,  prompt  attention 

if  Bent  to  the 

British  Offices  :  42  Cannon  St.,  London,  E.C. 

Specimen  Cofiiti  frte  on  application. 


SETl 


RNED 


C^^- 


Do  Not  Lose  Money 

An  opportunity  to  save  money  is  to  take  advantage 
of  our  modern  way  of  dyeing  and  finishing.      All 

Dry  Goods  Merchants 


have  goods  that  have  become  soiled  through  handling  or  being  used  for  window  dis 
play.     We  can  make  these  goods  resemble   new  stock  so  closely  that  it  takes  an 
expert  to  detect  the  difference.     This  converts  unsaleable  goods  into  attractive  and 
saleable   materials. 

•WRITE     FOR     INFORMATION. 

R,  PARKER  &  CO*,  SScrs 

Head  Office  and  Works:     787-791  Yonge  Street, 
TORONTO,    CANADA. 


DRY  GOODS  REVIEW 


Oct..    1904 


Xmas 
Umbrellas 

Our  representative  will  call  on 
you  shortly  with  our  complete 
line  for  sorting  and  Xmas  trade. 


Alt  orders  receive  prompt  and  careful  attention. 


THE- 


Irving  Umbrella  Company 


LIMITED, 


108  Wellington  St.  W.,     TORONTO 


PEWNY'S 

Kid  Gloves 

For  your  Summer  Trade 

put  in  an  assortment  of 

these  gloves* 


EVERY  PAIR  IS  GUARANTEED. 

Pewny's  Gloves  are 

GOOD  GLOVES. 


GREENSHIELDS  LIMITED 


MONTREAL 

AGENTS  FOR  CANADA 


William  Liddell  &  Co ,  -  BELFAST,  IRELAND, 

Beg  to  announce  that  their  new  collection  ot 

The  Celebrated  Gold  Medal  Brand  Linens 


MARK 


TRADE 


for  the  coming  season  is  now  complete,  comprising  many  new  and  elegant  designs  especi- 
ally produced  to  meet  the  demand  of  a  critical  clientele.  All  lovers  of  high,  artistic  designs, 
combined  with  excellence  in  quality,  at  popular  prices,  should  carefully  examine  these 
world-renowned  linens  before  placing  their  orders  elsewhere,  a  full  range  of  which  is 
now  being  shown  by  our  representatives. 


Represented  in  Canada  by  JAS.  A.  CANTLIE,  22  St.  John  Street,    HONTREAL. 


CANADA'S 

Largest  Dyeing  Establishment 

NO  EXAGGERATION -Our  statement,  also  Cut  of 
Works,  is  absolutely  true  and  unexaggerated. 

We  can  save  you  many  a  dollar  by  re-dyei'  g.  press- 
ing and  finishing  old  stocks,  making  them  equal  to  new 
goods. 

A  specialty  made  of  Dress  Goods,  Cloth,  Tweeds, 
Drills,  Ducks,  Cotton,  Velveteen,  Hosiery,  Yarns, 
Gluvi  8,  Braids,  also  Feathers,  Sl'ks,  Velvets.  Ribbons. 
Laces,  etc. 

All  work  guaranteed  unequalled. 

Special  rates  to  the  trade. 

Send  for  price  list. 

BRITISH  AMERICAN  DYEING  CO. 

Gold   Medalist  Dyers  Joseph  Allen,  Manager 

MONTREAL,  TORONTO,  OTTAWA,  QU  EBEC,  Canada 
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PARIS    FASHIONS 

By    A.    K.    DACAM,   for  "Dry   Good*    Review." 


Chanel  In  >l<r\c  su|r.>  Itlmitre 
and  I  rimming!  Slilii  In 
Pari       Faahlom    <>f    the  li  ay. 


Tl  1 1  mosl  Doliceable  change  between  Summit  and 
A ii i u inn  fashions  will  be  iii  tin'  Bleeves,  which 
are  veritable  works  of  arl  and  which  with 
theii  huge  mills  between  shoulder  and  elbow, 
giving  .uUliiion.il  helghl  and  width,  completely 
change  the  Btyle  ol  a  costume.  No  nunc  drooping  shoul- 
ders with  graceful  draperj  ol  stoles  and  Bchus  will  be 
Been,  tor  it  would  be  quite  impossible  to  weai  a  shawl 
ovei  ,i  high  put!  oi  leg-of-mutton  sleeve;  on  the  contrary 
collars  and  their  appendages  are  once  more  to  the  fore. 
These  are  rolled  hack,  leaving  a  yoke,  or  tight-fitting  to 
the  neck,  and  on  several  tut   garments  and  cloaks  I  have 

seen  moic  than  suggestions  of  the  meilicis,  which  can  be 
tinned   down  at    will. 

* 

New    blouse  sleeves  are  veiv    mil   and  generally   wired 

or  stiffened  with  camas  to  make  them  stand  out  iioin 
the  shouldei  They  are  often  formed  of  two  puffs  with 
close   gathers    in      the   centre    and    from    the   elbows   down- 

waids,  or  just  one  loose  pull  trimmed  with  narrow  lace 
ii  ills,  some  of  which  will  be  put  on  inversely.  A  rather 
new   idea  is  to  haw  a  wide  pine  of  the  material  gathered 

i  r  |ileated  unto  the  shoulder  iloin  where  it  opens  and 
tails  over  the  arm,  ending  in  a  point  at  the  elbow.  This 
style    is   used    mote   especially    in    heavier    goods. 


A    pretty    blouse    in    pale   blue   taffeta   chiffon    has  a    yoke 
and    frills    of   ectu    lace,    and    is    trimmed    with    a    gallon    of 


No.  I.  —  Hal  from  die  Maison  Linn  Faulkner, 
13  rue  du  yuatre  ^rptembre. 


pink  and  a  deeper  blue  bioche.  The  back  is  formed  in  a 
box  pleat  with  two  additional  tucks  each  side,  narrowing 
at  the  waist  where  it  i>  cu1  into 'two  tabs,  Forming  an 
inverted   Y.      (Both    wide  ami   naiiow    basques  ate  seen   on 


blouses   ,,ini    jackets;   sometimes   thej    reach   from   lnp    to 
lnp)      The  Bleeve  1-  1 led  ol  two  puffs,  then  .1  lace  frill 

and    below       the    elbow     is    a    light-fitting    hand    ol    in.. 
1  ill    falling    OVd     Hie   band. 


Anoibei    pale  blue   taffets  is   made   with  deep  fold 
ilk   taken  from  the    centre    ol  the  bach  to  the  bust 


No.  2. — Hat  from  the  Maison  Linn  Faulkner, 
13  rue  du  Quatre  Septembre. 


(where  they  ate  finished  bj    two  knots  of  lace)  and  which 

aie   allowed    to   fall    well   over    the  sleeve,    the   two    folds   .1 1 

the  top  of  the  sleeve  being  wired.  The  lace  yoke  is  em- 
broidered with  scrolls  of  red  and  gold  taffeta  and  gold 
tinsel,   the    whole    being  outlined   with  black.     The    silk 

folds    011       the    sleeve      an-    continued    to    the    elbow,    where 

there  is  a  double  frill  of  mousseline-de-soie;  then  it  1^ 
completed  with  another  lace  band  and  another  double  frill 
01  mousseline.  The  bloused  fronl  is  trimmed  with  incrus- 
tations of  ecru  lace  ovei    black  net  motifs  and  the  draped 

belt    is    very    pointed    in    front. 

•  * 
* 

Vgain  another  blouse  of  taffeta,  'bis  time  In  salmon 
pink,  has  a  lace  collai  and  voke  trimmed  with  narrow 
quillings  and  scrolls  of  pink  and  lighl  olive  green  babj 
ribbon,  one  side  of  which  is  lightly  gathered.     The  cors 

age  is  dtaped  ami  gathered  up  to  the  bust  undet  ,i  large 
butterfly  bow,  showing  a  lace  vest  which  is  gathered  into 
the  pointed  silk  waist  belt  The  sleeve  is  formed  ol 
n.ii  tow  mousseline  quillings,  well  boned  at  'he  lop,  al- 
1 11 11.1i  1-1I  with  lace  mils       \i   the  elbow   is  ,1  draped 

of  the  silk. 

•  * 

l'oiupadoui  trimming  is  being  much  u  ••  ■!  foi  blouses 
and  evening  gowns;  button  roses  and  forgcl  me-nots  with 
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their  leaves  embroidered  in  their  natural  tints  with  rib- 
bon, chenille,  mousxcl ine  and  gold  gallon  braided  for 
stalks  and  outlining  the  flowers— the  effect  of  this  style 
oi  embroidery  is  particularly  rich.  As  regards  color, 
both  white  and  pale  blue  will  be  much  used  for  evening 
and    house    wear,    as   well      as      white     cloth    gowns,    white 


«** 


No.  3.— Model  of  the  Maison  Linn  Faulkner, 
13  rue  du  Quatre  Septembre. 


broad-tail     fur  and     white  velvet  hats,  but  the  palm     of 

novelty  will  be  divided  between  a  very  deep,  rich  biscuit 

color  called  chamois,     and     a    curious   tint  of  vieux-rose, 

very  difficult  to  dye.     This  latter  color  is  being  used   by 

tailors  in   velvet    for   the  revers  of  collars  and  cutis    and 

looks  extremely  well  on  a  grey  coat. 

*       * 
* 

In  furs   the  Louis   XVI   jacket  and   the   long  directoire 
cloak   are   the  smartest   thing  of   the   moment.      A   Louis 


XVI  redingote  has  a  narrow  embroidered  waistcoat,  the 
ground  of  cream  satin  and  a  copy  of  the  old  pattern  car- 
lied  out  in  red  and  blue  silk— the  same  trimming  is  re- 
peated at  the  fop  of  the  large  gauntlet-like  cuff.  The 
redingote  is  cut  with  a  basque  and  is  perfectly  tight 
fitting,  the  waistcoat  being  boned  at  the  waist,  giving  a 
very  smart  tailor-made  look  to  the  jacket.  Another 
novelty  is  an  imitation  seal  cape  reaching  to  the  wrist 
and  so  full  that  it  allows  of  a  certain  amount  being 
pleated  into  the  upper  part  of  a  large  cuff.  When  being 
worn  the  deep  folds  almost  meet  under  the  arm  and  it 
looks  like  a  large  and  very  wide  sleeve.  This  cape  was 
slightly  raised  on  the  shoulders  by  means  of  a  little  ex- 
tra fullness  being  gathered  into  the  seam.  A  Louis  XVI 
bolero  and  basque  has  a  fleur-de-lys  belt  of  black  velvet 
edged  with  mohair  braid,  and  at  each  point  of  the  bolero 
are  two  small  pockets  made  of  the  same  embroidery  as 
is  used  for  the  vest  and  cuffs. 

* 

No.  1  model  is  a  blouse  of  beige  colored  cloth,  the 
revers  and  sleeve  bands  are  embroidered  with  blue  and 
red  silk,  straps  under  the  revers  and  bow  of  black  velvet 
and  linen  cuff  and  vest.  Soft  kid  belt  and  fancy  buckle. 
The  Tricorne  hat  has  a  crown  of  "reseda"  kid,  very  pale 
and  the  large  velvet  brim  is  a  deeper  shade  of  the  same 
color,  being  plain  on  the  top  and  gathered  under  the  brim. 
Hound  the  crown  is  a  band  of  white  kid  mixed  with  gold 
and  the   same  galon  catches  the  brim. 

No.  2  is  a  "voile"  corsage  draped  to  the  bust  with 
lace  vest  and  yoke;  the  sleeves  are  of  voile  and  lace  and 
the  bow  of  taffetas.  The  hat  is  covered  with  white  velvet, 
the  under  brim  being  covered  with  chenille  and  a  feather, 
both  "marrow"  colored.  The  high  crown  is  trimmed 
with  two  frills  of  white  ribbon  moire,  held  in  place  by  a 
band  of  white  embroidered  kid.  A  long  white  feather 
fastened  on  the  right  side  of  the  crown,  curls  round  onto 
the  hair. 

No.  3.  Black  velvet  hat  trimmed  cream  guipure  motifs 
over  gathered  white  tulle,  with  a  black  moire  ribbon, 
white  aigrette  and  white  feather. 


AFTER     THE     SHUTTERS     ARE     UP. 


IT  was  a  newly-opened  haberdasher's,  and  one  window 
was  resplendent  with  neckties  and  cravats  of  glori- 
ous brilliancy.  Confidentially  they  announced  in 
gilt  letters,  "Any  Article  Removed  from  the  Windows!" 
So  when  Smithson  walked  in  last  Saturday  and  requested 
to  see  that  "bright  pink  and  green„  shot  with  peacock- 
blue,  in  the  front  row,"  the  polite  shopman  disarranged 
the  front,  and,  after  some  considerable  trouble,  brought 
out  the  desired  object. 

"Rather  bold,   isn't   it1?"   remarked    Smithson. 

The  affable  shopman  was  in  complete  accord.  "Cer- 
tainly a  bit  striking.  " 

"I  thought  so.     You  needn't  put  it  back." 

"Very  well,  sir."  and  the  man  began  to  wrap  up  the 
thing  of  beauty  in  its  bed  of  (issue  paper.  "Anything  else 
to-day,  sir?"  , 

"Oh,  I  don't  wanl  it,"  said  Smithson;  "only  you 
know  you  advertise,  'Any  article  taken  from  the  window,' 
and  as  this  hideous  thing  offends  my  aesthetic  taste  T 
though  I'd  ask  you  to  remove  it,  that's  all.     Good  day." 


Then  that  shopman  philosophized  audibly  and  with 
much  fervor. 

*       * 
• 

He  was  a  young  man  in  lodgings  and  he  was  learning 
to  play  the  cornet.  There  was  no  disputing  the  earnest- 
ness and  perseverance  of  this  embryo  cornetist. 

Every  evening  during  the  late  heat  wave  he  threw  his 
window  open  and  blew  away  at  the  "Lost  Chord."  Tt 
was   ever   the   "Lost   Chord." 

In  the  commercial  room  of  the  hotel  opposite  the 
"knights  of  the  road"  sat  scribbling  off  their  orders  and 
hurling  anathemas  at  the  head  of  the  young  man  player. 

Finally  they  held  a  council  of  war  and  determined  on 
his  destruction. 

Cutting  off  a  window  cord,  they  rang  for  the  boots  and 
ordered  him  to  take  it  across  to  the  musician,  with  the 
following  note: 

"Dear  Sir,  — Make  no  more  trouble  over  your  'Lost 
Chord.'  We  send  you  a  substitute  which  we  hope  you 
will  find  long  enough." 

The  doleful  notes,  of  the  "Lost  Chord"  were  not 
beard  in  the  street   afterwards. 
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ESTABLISHED   1791. 


Horrockses' 

Longcloths,    Nainsooks, 

Cambrics, 

India  Longcloths, 

Sheetings, 

Ready=made  Sheets, 

.  (plain  and  hemstitched). 

H0RR0CKSE5'  name  on  each  sheet. 

Mannelettes  highest  quality. 


N.B.-SEE    "HORROCKSES"    ON     SELVEDQE. 


Horrockses,  Crewdson  &  Co.,  Limited 

Cotton  Spinners  and  Manufacturers. 

PRESTON,         MANCHESTER,         LONDON,  ENGLAND. 
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SA  F"  ES 

Guaranteed  fire  and  burglar  proof 

44  The  Winnipeg  Safe  " 

That's  "OURS" 

Country  Merchants,  we  want  to  job  with  you  and  will 
make  a  very  low  price  on  a  sample  safe.  Corres- 
pondence solicited. 

EASY  TERMS 

Winnipeg       Safe      Works 

Office,  Cor   Princess  and  McDermott 
Winnipeg,  Man. 


Only  h'gh  grade  machine  made  in  Canada. 
Long  or  short  carriage  interchangeable. 
|n   use  by  both  great  Canadian  railways. 
Visible  writing  wins. 
Every  machine  guaranteed  perfect. 
Regarding  the  price,  we  save  you  $25 

which  you  DON'T  have  to  pay  in  DUTY. 

WRITE  FOR  CATALOGUE 


Canadian    Oliver 
Typewriter  Co. 

183a  St.  James  Street,,  MONTREAL 


THE    MERCHANTS  MERCANTILE  CO. 

260  St.  Jamas  St.,   Montraal. 
MERCANTILE    REPORTS   AND   COLLECTIONS. 

Our  method  of  furnlshlngcommercial  reports  to  oursubscrlbers  gives  pronip, 
and  rellablelnformatlon  to  date.  Every  modern  facility  for  the  collection  ofolalnih 
Tel.  Main  1985. 


DO  YOU 
PUBLISH  A 
CATALOGUE? 


IF  YOU  DO    YOU  SHOULD  USE    "CANADIAN-MADE"  PAPER 

All  grades,  from  the  highest  "Glossy  Finish  "  to  the 

rough  "Antique  "  and  bulky  "Featherweight." 

YOUR  PRINTER  CAN  SUPPLY  IT. 

Canada  Paper  Co. 


iTORONTO 


MONTREAL 


NEW  TELEPHONE  DIRECTORY. 


THE   BELL   TELEPHONE    CO. 

OF  CANADA,  LIMITED, 

will  issue  a  new 

Subscriber*  Directory 

for  the 

District    of   Toronto,  about   the   15th  of    October,   1904. 

Orders  for  new  connections,  changes  of  Firm  names  or  addresses 
should  be  sent  in  before  the  1st  of  October  to  insure  their  appear- 
ance in  this  book. 


Toronto,  Sep*.  15lh,  1901. 


K.     J.    DUNSTAN, 

Local  Manager. 


Mistakes  Cost  Money 


When  you  send  out  an  account  with  a 
mistake  in  it  you  lose.  If  the  error  is 
in  your  customer's  favor  you  lose 
money.  If  the  error  is  in  your  favor 
you  lose  your  customer 

Mistakes  are  impossible  when  you  i  se  the 

BRIGGS    LEDGER    SYSTEM 

Briggs  Ledger  System  Co 

Limited 

75  York  M.,    -    Toronto,  Can. 
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TO  THE  OFFICE  EMPLOYE. 
i       ,  ■ ',.    i  World 

'      !•'  yon  work  for  another,  j '  own  beel  inti 

served  bj   Irving  to  pn1  yourself  in  the  pla 

the  Mum   who  employs  you     nol   too  literally,  ol 

of  course.       To     ehieve  an)     greal     success  for 

yourself  you   must   'I"  something   for  him.     Gel 

a    position     thai     permits    you    to  have    his  view- 

t.     See     things     with     his    eyes.     Think     of    them 

he     does.       Lei     the     day's     affairs     come     before 

yOUi   eyes  as  the)  come  before  bis.     Reach  ou1  ahead  foi 

n.u   things,  and  handle  tlu.se  al   youi   side  oow,  from     a 

policy  which  you  see  is  the  policy  ol  the  house;  with  the 

same  purpose  and  end  as  thai  which  animates  its  head 

"it   won'1  matter  a  i>i>  how  smarl   you  are,  how   gifl 
ed,  how  able,  how  strong— unless  your  gifts  and  strength 
ami  abilities  are     exerted     in     harmony   with   the  efforts 
which  your  concern,  as  a  whole,  exert. 

"You  .ue  'in  the  same  boat'  as  the  firm  tor  whom  you 
work.  It  you  would  help  them  'and  thus  only  can  you 
help  yoursell  ')  you  must  pull  on  your  oar  so  as  to  fall 
into  stroke  with  the  others  sitting  near  you.  Otherwise 
what  '  Well,  otherwise  your  strength  will  either  he 
wasted  oi  it  will  ser\e  to  stop  the  boat's  headway.  Re- 
member you  ate  noi  sculling,  hut  rowing;  and  yours  is 
hut  one  of  many  oars.  The  old  Bong  sa\s  '  \  long  pull, 
a  strong  pull,  and  a  pull  all  together.'    The  long,  strong 

pull  were  better  omitted  unless  the  rowers  pull  all  to- 
gether. 

"Occasionally  there  is  a  little  business  started  where 
one  man  is  the  whole  thing.  He  can  stand  in  the  stern 
ol  his  diminutive  craft  and  scull  his  boat  where  lie  will. 
:ess  means  his  strength,  his  judgment,  his  knowl- 
edge of  the  way.  Hut  as  business  grows  and  increases, 
this  method  must  be  exchanged  for  one  yielding  greatci 
power   of   propulsion. 

Now  he  calls  in  others.  Now  his  progress  depends 
on  unity  of  action  on  the  part  of  all  those  who  are 
working  togethei    tor  his  good,     if  you  are  in  his  boat 

Keep  your  eye  on  the  same  light  he  does,  adopt  the 
same  rhythm  of  stroke,  pull  at  the  same  lime,  in  the 
same  Way,  and  for  all  you're  worth.  Work  hard  and 
faithfully  for  him  Forgel  yourself  and  struggle  toward 
his  harbor  by  harmonious  means.  If  you  gel  him  there, 
you    must,    yourself,   gel    there." 

The  above  article  contains  the  secret  of  success 
The  young  man  to-day,  because  his  ability  is  not  im- 
mediately recognized  in  the  way  he  desires,  relaxes  his 
efforts  to  please  his  employer,  losing  thereby  the  impetus 
which  spurred  him  on  before  If  his  efforts  are  not  a|> 
predated   exactly   as   he  considers   should   be    the  case,    win 

should  Ins  capacity  toi  work  and  determination  to  succeed 
dwindle  into  a  mere  daily  labor'  His  determination  a' 
lust  was  to  succeed,  to  master  the  business  with  which 
he   had    become   connected.    h\     relaxation    of    this    ambition 

nothing  is  gained;  by  steady,  determined,  energetic  work 

success   will  surely  come. 


C ircu mat ;i nccs.  —  t he  mnn  ofgenhts  creates  them:  the  man  <>f 
t file nt  uaca  them,  the  tool  looks  ;it  them   without  seeing  them 

— Success. 


THE  DRAFT  SYSTEM. 

M  H  W 

A      SHORT     time     agO     an     article     appealed     on     'III 
bj       \     I!    C      on   the  Inconvenience  '«,  the  retailct 
ot     .ei  1  in,".  ,111  ounl      bj     drafl      \ii        \     r.    I 
state     thai    il   the     retailei   faired  to  meet   an  acceptance 
through   miscarriage  of     the     mail,,     ihe  drafl    would  be 
protested,   thus  proving  expensive  and  .il  .1  lojuriou 

his    credit         It    mlghl     be      aid     in    answei     to    this    that     the 

majorit)  of  house  doing  business  with  drafts  have  the 
"no  protest"  slip  attached  1.,  draft,  and  a  diaft  is  rarelj 

protested    unless    specially    instructed    01     to    hold    an    en 

dorser.     Mr.   "A     B.  C         Iso    itates   that     the  retailei 

cannot     always    'all    111    his      money      jusl     as    be    wants    it 

This  is  also   tine  of  the  wholesale  merchant,   in   fact,  he 

I-  \ei\  often  l  eq  lies  led  to  n  I  ii  li  1  extensions  on  lines  foi 
which  he  has  paid  spot  cash,  and  although  Working  on  ., 
larger  capital  finds  it   difficull    to  finance  a  large  bu 

at    certain    seasons    ol     the      yeai         Hanks    in    Canada      are 

opening  up  branches  all   through   the  countrj    to  such   an 

extent  that  there  are  few  towns  which  cannot  be  reached 
by  drafl . 

If  the  retailer  will  look  reasonablj  on  this  drafl 
tern,  he  will  without  doubt  agree  that  the  wholi 
could    not    conduct    his    business    successfully     unless     some 

such   method     were    adopted.     We  will   sa\    foi    example, 

that    the   wholesale   house   lias    some   eighl    ol     ten    thou 

accounts  on  the  books,  of  these  about  six  thousand  being 
out  of  town  accounts.  If  no  practical,  systematic 
method  of  collection  were  adopted,  it  would  be  iiopossibli 

in    look     after     such     a  large     number   of   accounts       No 

wholesale    merchant    prefers    to    make    drafts    and      pa\    e\ 

change,   provided    remittance   is   received   for   the  account 

either  by  postoffice  ordei  01  express  order,  but  the  dii 
firiilly  is  that  the  retailer  does  not  remit  within  the  time 
in  which  cash  discount  may  he  allowed,  but  sometime, 
thirty  days  after,  and  still  deducts  cash  discount,  and 
the  wholesaler  is  obliged  to  give  special  attention  to  the 
individual  account,  necessitating  thereby  a  verj   largi 

expensive   olhce   staff. 


Our  real  measure  of  ability  and  willingness  is  in  our  <l<>ing 

t lie  little  th.it  we  can  •!",  and  n<>t    the  great    deal  thai    we 
would  like  to  (In  —Success. 


A  HELP  IN  DICTATION. 
Prom 

ATHOl  SAND  and  one  ways  to  save  time  are  over- 
looked by  main  a  busy  man  Bimpl]  because  the  tune 
saved    seems      to      be    BO    liiconsidei  able      that       it       i 

(  arcel)    worth  not  ii  e 

The  modern  business  man  usually  spends  a  considerable 
portion  of  his   time  in     dictating  letters,  often  dicta 
from  T.">  to  lint  in  a  single  day's  work.    This  dictation  i 
a   verj    important   pari   of    ins  work  as  a   rule,  and 

with    the    best    and      most      expert    stenographers 
much    time    which    he    would    be    glad    to    spend    ■•• 

oi  course  il  goes  without  saying  that  it  is  i 

but    economical    to    provide      foi    ei 

sistance,  foi    i'   will  easily  he  seen  thai   it 

my   to  us,-  Qve  dollai  s'   woi  th  of  j  •  di< 


Dry   Good* 

Karltw 
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tating  a  batch  of  letters  when  you  could,  by  paying  a 
trifle  more  to  the  stenographer,  have  one  who  would  use 
only   two  dollars'   worth  of  your  time  instead  of  live. 

In  dictating  one  hundred  letters  you  must  of  necessity 
dictate  one  hundred  addresses  as  well.  Now,  to  write 
one  hundred  separate  addresses  will  take  your  sten- 
ographer a  full  hour  or  more,  and  this  hour  is  wasted 
lor  you  as  well  as  for  her,  as  you  must  wait  while  she 
writes  the  address.  This  two  hours'  time  is  well  worth 
saving  of  course,  and  here  is  presented  a  method  of  ef- 
fecting its  saving. 

A  letter  is  usually  dictated  from  an  original  letter  or 
from  a  memorandum  bearing  the  name  and  address  of  the 
parly  written  to,  and  it  follows  that,  if  it  were  possible 
lo  hand  the  memorandum  to  the  stenographer  merely 
saying  write  him  thus-and-so,  all  the  labor  of  writing  the 
name  and  address  would  be  saved,  but  in  most  cases  this 
is  not  possible.  It  is  possible,  however,  to  put  an  identi- 
fying mark  on  the  letter  or  memorandum  and  let  the 
stenographer  use  this  identifying  mark  in  her  notes,  in- 
stead of  writing  the  name  and  address  in  each  instance. 

The  most  convenient  identification  is  a  number,  and  it 
is  a  simple  method  to  commence  each  day's  dictation 
with  number  one,  placing  the  number  on  the  letter  or 
memorandum  and  calling  it  to.  the  stenographer  instead 
of  the  name  of  the  party  addressed. 

The  use  of  a  numbering  machine  which  will  print 
numbers  in  consecutive  order  makes  the  use  of  this  plan 
still  easier  for  it  relieves  the  dictator  from  the  necessity 
of  remembering  what  was   the  last  number  used. 

This  plan  has  been  used  by  the  writer  for  a  long  time 
and  in  taking  care  of  from  150  to  175  letters  a  day,  he 
finds  that  it  works  very  satisfactorily  and  causes  no 
mistakes. 

Remember  to  show  courtesy  to  others,  not  because  they  are 
gentlemen,  but  \iecause you  are  one. 

*        * 

* 

THE  STATEMENT  CHEQUE. 

H.R.W. 

A  FORM  of  cheque  being  adopted  very  largely  now 
by  business  houses  is  that  with  the  statement 
form  either  at  the  left  of  the  cheque  proper  or  on 
the  reverse  side.  The  advantages  are  obvious.  The 
regular  endorsement  is  sufficient  receipt;  full  particulars 
of  the  settlement  appear  on  the  statement  form,  and 
where  no  statement  is  received  from  the  parties  from 
whom  goods  were  purchased,  as  is  so  often  the  case,  it 
is  a  very  convenient  form  of  remittance.  The  advantage 
of  having  the  statement  form  at  the  left,  on  the  face  of 
the  cheque,  is  that  the  amount  is  before  the  person 
drafting  the  cheque  and  is  less  likely  to  be  transposed 
than  if  it  were  carried  from  the  statement  on  the  re- 
verse side.  The  only  extra  work  involved  in  preparing 
this  form  is  the  insertion  of  the  amount  from  statement 
received  from  the  creditor,  the  vouchers  when  received 
fiom  the  bank  being  uniform.  These  forms  should  be 
numbered  consecutively  before  being  sent  out,  entered 
direct  in  the  bank  book  or  in  the  bank  column  in  cash 
book,  doing  away  entirely  with  cheque  stubs,  which  re- 
quire to  be  entered  again,  and  when  returned  by  the  bank 
at  the  end  of  the  month  sorted  and  filed  numerically, 
after  being  attached  to  any  corresponding  vouchers,  such 
as  statements,  vouchers  for  impersonal  accounts,  freight 
bills,  etc.,  which  have  already  been  given  the  same 
voucher  number  as  the  cheque. 

It  is  hardly  necessary  to  say  that  no  other  form 
should  be  sent  out  with  these  cheques,  such  as  a  notice 
that  cheque  for  a  specified  amount  for  an  account  to  a 
certain  date  is  enclosed,  as  this  form  gives  full  particu- 
lars of  the  account  being  settled. 


DUTIES  OF  OFFICE  EMPLOYES. 

Hi'.W. 

WH'EN  a  large  staff  is  employed  it  is  very  often  a 
good  plan  to  have  each  employe  furnished  with  a 
list  of  duties  for  which  he  is  responsible.  When 
the  work  becomes  congested  in  any  pari  ol  'lie  oflice  it 
may  he  necessary  to  revise  these  lists,  rearranging  the 
duties.  It  has  caused  considerable  annoyance  to  the  of- 
fice manager  when  an  employe  is  away  for  a  day  or  so 
to  find  work  accumulating  with  no  one  at  hand  to  relieve 
the  pressure.  To  overcome  this  difficulty  it  would  be 
found  an  excellent  plan,  when  the  full  staff  is  at  work,  to 
shift  the  duties  for  a  day  or  two  at  a  time  so  that  one 
or  more  would  be  familiar  enough  with  other  work  to 
take  charge  during  the  absence  of  another  employe. 

The  work  should  also  be  properly  distributed;  a  more 
expensive  employe  should  be  relieved  of  all  possible  de- 
tails, which  should  be  given  to  junior  clerks.  Imagine, 
if  you  can,  an  oflice  where  eight  or  ten  are  employed,  the 
bookkeepers,  after  writing  the  statements  on  the  first  or 
second  of  the  month,  being  obliged  to  address  the  en- 
velopes, stamp  and  mail  the  statements.  This  is  actu- 
ally the  case  in  some  offices,  and  no  doubt  such  things 
are  quite  common. 

The  bookkeeper  who  is  obliged  to  write  the  statements 
each  month  and  then  take  a  trial  balance  should  be  re- 
lieved of  all  detail  work  which  can  possibly  be  distribut- 
ed to  others. 

* 
PROCRASTINATION. 

THERE  is  hardly  anything  more  destructive  to  effec- 
tive work  and  high  accomplishment  than  a  habit  of 
"putting  off"  disagreeable  tasks.  This  postponing- 
of-the-disagreeable  habit  is  also  demoralizing  to  charac- 
ter.    It  produces  superficial  work  and  superficial  living. 

There  is  something  lacking  in  the  quality  and  solidity 
of  character  of  a  man  who  is  always  shirking  disagree- 
able duties,  sliding  along  the  line  of  least  resistance,  and 
just  trying  to  do  those  things  which  are  agreeable  and 
easy.  It  is  struggling  with  difficulties,  with  boldness 
and  determination,  that  gives  stamina  to  character  and 
backbone  to  life. 

A  man  who  has  been  accustomed  from  boyhood  to 
plow  straight  furrows  regardless  of  obstructions,  who 
will  not  swerve  a  hair's  breadth  from  his  purpose,  and 
who  will  not  go  around  or  over  but  through  obstacles, 
has  a  solidity,  a  substantiality  about  him  that  is  not 
found  in  a  man  who  stops  when  he  finds  a  hard  place, 
and  drifts  along  the  line  of  least  resistance.  It  is 
struggling  with  the  difficult  and  wrestling  with  ob- 
stacles that  give  nerve  and  fibre  and  stamina  to  charac- 
ter. 

A  habit  of  always  taking  up  the  most  disagreeable 
duties  first,  when  possible,  takes  the  drudgery  out  of  a 
task  and  gives  a  delight  to  life  which  is  never  experi- 
enced by  those  who  postpone  distasteful  or  dreaded 
duties. 

There  is  a  sense  of  triumph  which  comes  from  the 
consciousness  that  you  have  mastered  what  discomposed 
you  and  was  obnoxious  to  you,  and  that  you  have  con- 
quered what  seemed  difficult  and  have  gotten  it  out  of 
the  way. 

A  man  who  shirks  unpleasant  duties  and  goes  around 
obstacles  has  a  sense  of  inferiority.  He  has  a  sort  of 
contempt  for  himself,  his  cowardice,  his  shrinking  na- 
ture, and  his  laziness.  He  does  not  respect  himself  so 
much  as  Ihe  man  who  sweeps  everything  before  him, 
whether  uninviting  or  not. 


Criticisms  and  replies  to  articles  which  appear  on    this  page 
may  be  sent  to  the  MacLcan  Publishing  Co.,  "The  Office  End'' 
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This  list  Is  for  ths  puipaM   of  placing  r«l»llem. 
manufacturers     |obbeff    and    other    renders    in 
touch  with  reliable  ami  OOUpetent   itccuuutaiits 
ami  auditors  whose  semces  are  so  ffiqmntlf 
fHpitrrt    fur    null    nurmises    i*s   apajfjlsvj   hooks, 

Leading     Canadian 
Accountants    and    Auditors 

adjusting  ami  auditing  »  rmnits.  arranging  part 

iisrninpi  or  nty nlilni            *           peaeM, 

devising  special   offloa   systems,   making  ■  ',lleo- 
liomi  and  infesturations,    hAiMling  r»l»'»§    mat 
nig  faluate  n 

I)  Will    lllNKINS     K.C.A. 
Chartered   Accountant, 
Auditor, 
Financial  Valuator. 

17  WelUniti  d  Btraal  rcaat. 

Torouto,          Canada 

1       II      KISS, 

Chartered  Accminliuit,  Auditor, 

Av^lK I  10 

SOS  McKlnnon   lililkf .              Toronto. 

II  1    N  KY    l!A  UKK.lt   .1    III. 
aVOCOuntanta  ami  Assignees 

OfflOH 

It  Wellington  M    1           Ion, mo.  ilul 

OKO.  ().    MKIIHON, 

chartered  Accountant. 
Au. Inc. r,  Assignee,  etc. 

Htlllll  111(1  Bpt  lal  Ainllla. 

27  Wellington  Hi.  K., 

•I'lione  Xattt  4744.                    Toronto. 

JKNKINM  A   MAKDY, 

Assignees,    Chartered    Accountants, 

1  state   ami    Klre    1  nsuram  e  Agents. 

\h\  Toronto  Sinn          Toronto. 

4«S    Temple  llullilinii.  Montreal 

100    William  Street,    New  York. 

WIM  IAM  KAIII   I 

Accountant  and  Auditor 

402  McKlnnon  Building,       Toronto. 

ThlK  lial  In  for  the  |HIHIOM  "f  l>licink'  nianufuc 
tnrfrs.wholrsule  and  retail  merchants  and  Other 
reader!  throughout   Canada,  and  tirnis  abroad 
dafaw  husincss  in   fmmdu,   in    tou.h    with   the 

lci;ul  profession  throughout  t  lie-  Dominion,  for 
the  collection  of  accounts,  legal  represents  ion. 

LEGAL  CARDS. 

organization  of  IWMII|Mllll  the  erran.eiiifrnt  <»r 
difmnlution  of  partnerships,  Of  assignment*,  as 
well  ah  ull  other  matters  of  a  legal  nature 

For  H'lTertiniiiK  rates  apply  to  Ma<  l,ea n  Pub 
lulling  Co  .  Ijtlilltll,  Montreal  or  Torouto. 

HKATTY,  IU.A(  KSTorlC,  KASKKN 

A  KIDOELL, 
KKA'ITY,     IM.ACKSTOCK,     CHAD 

WICK   A  GAI.T, 
Barristers.  Solicitors,  Notaries.   1  i. 

Offices,  Bank  of  Toronto. 
Tel.,  Main  88IS.               Toronto,  tint 

1.  L.  0.   VIDAI.. 

__  ,    „           .  .       ..                            Barrister,  solicitor,  etc.    Collections 
This  Space  $15  n  \  rar.                                                            '        ,  . 

and  Commercial  Law. 

Montmagny  and  Quebec  City,  Que. 

J.   C.    HAMILTON.    LL  H  , 

Barrister,  Hollrllor  anil  Notary. 

McKlnnon  Building,  Toronto. 

'Phona,  Main  H, 

D.  O.  CAMKHON,  Barrister.                 TOPPER,  I'HIPPKN  4  TUPPKH, 
Equity  Chambers,                  Toronto.                  Barristers,  8ol  cllors,   Etc. 
Braaab  ofllce.  Oakvllle,  Out.                  Winnipeg,         -        -         Canada. 

ATWATKK,  I>UCM>HA  CHACVIN 

Advocates.     Montreal 
Albert  W    Atwater.  Q            Consulting 
Counsel   for  City   of   Montrenl        Chas 
A    Duclor     Henry  N    ChauTln 

■■— *     j                                .                           s.        -mpk                                                                                      The  following  Institutions  for  the  education 

Ly  ClVlCcitlOncil       1J  G  P  «3s  T  t  HI  Cnt.                  of  bu,,1,le»8  menigom)  and  daughter!  are 

'                                                                               recommended  by  thlt  paper  : 

TELEGRAPH  OPERATORS 

SUPPLIED      AND      TRAINED      BY 

jMAlrieUwime' 

-  OTTAWA, ONT.  ~ 

R.   A.    PAJifJUllAltStjM,  B.A.,   Principal. 

St.  Margaret's  College,  Toronto 

A  Boarding  and  Day  School  for  Girls. 
Thorough  courses  in  erery  department. 
Only  teachers  of  the  highest  academical  and  professional  standing  employed. 

GEORGE  DI0K8ON,  M.A.,                                 MRS.  GEORGE  DICKSON 
Director.                                                   Lady  Pnnoipal 

1889. 

The  Belleville  Business  College,  Limited, 

Business  linns  gfltthfl  t"'St  results  by  applying  to  us  10  days  In-fore  vacancies 
occur  in  their  employ. 

See  Catalogue  panes  21.  27.  33,  41. 

J.  A.  Tousaw,   )            BELLEVILLE,     |  J.  Frith  Jeffers,  M.A., 
Secretary.          J                  ONTARIO.          t               President. 

.         One  [neb  space  in  tln^  rlept    -I  ■  per  year. 

A  CHILD  CAN  OPERATE  IT 


Mate  Your  Own  Buttons 

WITH  THE 

NEW  DEFIANCE 
BUTTON    MACHINE 

Makes  all  kinds  of  covered  buttons, 
rim,  half-ball  or  flat,  complete  to 
make  three  sizes  of  buttons. 

$7.50 

Call  or  send  for  samples  of  our  work. 

Defiance  Button  Machine  Co., 

266  Greene  St.,  Cor.  8th  St., 
NEW  YORK,  U.S.A. 


YOU  ARE  INTERESTED  IN  SOMETHING. 

Why  not  get  the  best  items 
that  are  printed  on  the  subject? 

We  read  »nd  clip  thousands  of  newspapers  erery  week— therefore  wt 
can  equip  you  speedily  ami  economically  for  a  debate,  speech,  lecture 
essay  or  anything  else  re'iuirniK  up-to-date  information  and  more  of  It  than 
your  competitor!  are  likely  to  get. 

Terms    100  Clippings.  I  5  00 

IV)  "  12.00 

600  "  22.00 

1.000  "  40.00 

Send  for  our  Booklet  which  fully  explains  the  scop*  of  the  clipping 
Industry. 

We  have  also  litti  of  Arms  in  every  branch  of  trade  In  the  Dominion, 
the  professions,  club  members,  society,  etc.,  and  we  are  prepared  to  address 
and  mall  circulars  or  letters  to  these  at  any  time. 


THE  CANADIAN  PRESS  CLIPPING  BUREAU, 


III    Mceill   Street, 

MOHTREal. 


10   Front  St.   Cast, 

TORONTO 
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Crescent   fl 
Hosiery  and  Underwear 

S.  Lennard 

•S*  Sons 


DUNDAS.  ONT. 


Manufacturers  of  all  kinds  of  Ladies', 
Misses'  and  Children's 

RIBBED  UNDERWEAR 

in  Cotton,  Wool,  Worsted,  Merino, 
and  Silk,  and  "  Bolton's  "  process  for 
Unshrinkable  Underwear. 

GUARANTEED    UNSHRINKABLE    AND 
NON-FELTING. 


SOLE  SELLING  AOENTS 

The  Richard  L.  Baker  Co. 


60  Yonge  St., 


TORONTO,  ONT. 


CEETEE 

Underwear 
Unshrinkable 
Full-Fashioned 

Never  gets  hard  with  washing.  Retains  its  elasticity. 

Keeps  its  shape.  Is  soft  and  warm. 

Made  from  fine  pure  wool. 

We  replace  any  that  shrink.  Made  in  light  weight  India 
Gauze,  for  Spring  and  Summer.  Medium  and  heavy 
natural  for  Winter. 

Elastic  Ribbed  Underwear  for  1904 

Our  Ladies',  Children's,  Infants',  Vests,  Drawers,  Union 
Suits,  Corset  Covers,  Tights,  etc.,  will  be  right  at  the  top 
for  quality,  new  designs,  new  trimmings. 

Our  travellers  will  call  on  you  shortly. 

The  C.  Turnbull  Co., 

of  GALT,   Limited. 


GOULDING  &  CO., 

30  Wellington  St.  East, 
TORONTO. 


JOS.  W.  WEY, 

7  Bastion  Square, 
VICTORIA.   B.  C. 


Establshed   1785. 


BEE  HIVE 
Knitting  Wools 


MADE     BY. 


J.  &  J.  BALDWIN,  & 
PARTNERS,   Limited, 

HALIFAX,  ENG. 

The  Oldest  Established  and  Largest   Takers  of 


R  EGI STERET 


All  Kinds  of  Knitting  Wools 

KNOWN  ALL  OVER  THE  CIVILIZED  WORLD. 


Scotch  Fingering 
Wheeling 

Petticoat  Fingering 
Soft  Merino 


Berlin  Fingering 
Balmoral  Fingering 
Merino  Fingering 
Soft  Knitting  Wool 


Vest  &  Silk  Vest  Wools 
Lady  Betty 
Shetland 
Andalusian 


All  of  the  BEE  HIVE  Brand,  and  also  Red  Letter  BB  Scotch  Fingering 


Cocoon  and  Eider  Wools 

Pyrenees 

Fleecy 

Dresden 

Mending 


specially  adapted  for  Hand  and  Machine  Knitting. 

We  claim  that  they  will  knit  further  and  wear  longer  than  any  other  make. 
New  Qualities  :     BEEHIVE     Cocoon     and     Eider    Wools. 


Wholesale  Only. 


"^Send  for  Samples. 
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'   In   do    tin-   n^lit    thing,  al   the  right  (imp.   in  ibe  right  way;   lo  ilo  some  thing!  bettei    than    Ibey    » 
eliminate  erron;  to  know  both  sides  of  the  question ;  to  be  courteous ;  to  be  an  example    to  work  for  love  of  the  w oik  ,  to  anticipate 
requirements;   to  develop  resources;   to  recognise  no  impediments    to  master  circumstances ;    to  act  from  reason  rather  than  rule. 
to  he  satisfied  with  nothing  sbort  of  perfection.' — Marshall,  Field  s)  Co    •  Motto. 


ENCOURAGE    CRITICISM. 

BT  is  never  priven  to  man  "to  Bee  himself  as  others 
ne  linn."  arid  do  more  is  ii  the  privilege  of  the 
merehanl  to  form  a  true  estimate  of  the  excellence 
of  bis  methods  of  d %  business,  of  the  arrange- 
ment of  bis  store  or  of  liis  choice  of  clerks.  Were 
the  merehanl  less  complacently  satisfied  with  his  super- 
iority over  rival  firms,  and  were  he  gifted  with  the  abilitj 
in  read  the  minds  of  his  customers,  it  is  certain  thai  many 
a  shock  would  be  given  his  vanity,  and  numerous  improve- 
ments would  be  made  without  loss  of  time. 

At  Aral  glance  it  may  seem  strange  that  the  most  cas- 
ual buyer  can  discover  faults  that  will  escape  the  notice 
lit'  the  proprietor,  or  will  uoi  appear  as  faults  to  him  on 
account  of  his  intimate  connection  with  them.  It  is  the 
same  in  mercantile  life  as  in  everything  else.  The  surest 
critic  of  a  game  of  lacrosse  is  the  onlooker,  the  best 
judge  of  the  merits  of  a  new  play  is  the  man  who  witnesses 
the  performance,  and  the  most  unbiased  opinion  of  a  store 
is  that  held  by  the  customer. 

There  are,  too,  various  happenings  which  do  not  <><■- 
fur  while  the  proprietor  is  around,  and  inconveniences 
which  are  not  inet  nveniences  to  him  on  accounl  of  his 
knowledge  of  the  store  and  its  system.  And  herein  the 
latest  customer  is  of  more  value  in  the  matter  of  sug- 
gestion than  the  old  customer  who  lias  must  things  con- 
nected with  the  si.  re  at  his  finger  tips.  It  is  not  unusual 
in  see  a  bewildered  look  on  the  lace  of  a  new  customer 
who  has  .just  entered  the  store,  caused  by  his  inability  to 
place  things,  to  decide  where  tn  go  to  find  what  he  wants. 
This  is.  in  the  usual  run  of  things  dismissed  as  i»f  no 
account  since  the  visitor  is  no1  supposed  to  know  the 
store,  but  this  is  one  of  the  most  important  features  of 
the  successful  business.  There  should  be  at  hand  means 
of  obtaining  information  without  delay  either  by  means 
of  signs,  floorwalkers,  or  courteous  clerks. 

The  suggestions  of  every   customer     are  likely   to  be 

helpful  and  are  always  interesting.  There. are.  of  course, 
a  number  of  cranks  who  appear  to  delight  in  finding  fault. 
whose  opinions  are  of  very  little  value  as  a  rule,  but  in 
the  multitude  of  faults  found  by  them  there  are  apt  to 
be  a  few  of  value  and  at  any  rate  it  seems  to  help  a  cranky 
customer  to  provide  him  a  means  of  "letting  himself 
loose,"  and  airing  hi-  complaints.  The  chances  are  that 
lie  merely  wants  to  complain,  and  pays  little  attention  to 
the   results.      To   these   chronic  "kickers"   the   same   cour- 

tesj  should  be  shown,  up  to  a  wide  limit,  as  to  the  one 
whose  judgment  is  formed  on  a  sound  basis. 

With  the  exception  of  certain  parts  of  the  office  sys- 
tem every  detail  of  the  business  is  judged  by  its  effect 

on  the  customer,  and  no  one  is  in  a  better  position  to 
criticise    than    the    customer   himself.      The   entire    success 


of  the  business  depends  upon  what  the  customer  thinks 
of  it.  and  the  very  Pact  that  his  opinions  are  of  weight 
makes  a   Favorable  impression  upon  him. 

Every  large  business  of  to-daj   attaches  great   import 
a  nee   to   the  suggestions  of  it-  employes  and   customers; 

in    very    many    cases    rewards    are   offered    and    in    this    way 

criticism  is  encouraged.  A  good  plan  is  to  hang  a  sign 
in  a  prominent  plan',  containing  wording  like  the  follow- 
ing : 

"Customers  arc  requested  to  criticise  this  store. 
We  will  lie  glad  to  know  what  you  think  ot  ua  and 
niiy  criticism  will  receive  careful  consideration,  It 
you  can  think  <>t  any  way  in  which  we  can  hitter 
our  service,  we   will  appreciate  your  suggestion  " 

for  the  use  of  employes  a  box  i-  often  provided  in 
which  their  suggestions  are  dropped.  To  offer  prises  oi 
rewards  to  them  will  often  result  in  great  improvements. 


H 


BUSINESS  HONESTY. 
J  ONESTY  is  the  best  policy"  ha-  long  been  held  to 

be    a    g I    business    maxim,    although    latterly    it 

is    not     considered    to    exemplify    the    best     moral 
precept.       The    Sunday    scl I    teacher    win.    in    these    days 

weekly  exhorts  the  young  idea  how  to  travel  in  the 
Straight  and  narrow  path  tells  him  that  he  should  do 
right  tor  right's  sake,  not  because  it  turns  out  to  be  pro- 
fitable   in    the    long    run.       However.      the    quotation     with 

which  the  paragraph  begins  is  •  that   modern  business 

houses  are  beginning  to  find  out  is  the  besl  that  can  be 
nailed   up  over  the  door. 

A  Western  minister,  thinking  to  find  out  the  popular 
view  of  'he  question,  recently  sent  out  in  the  form  of  a 
circular  letter  to  the  business  men  of  In-  town  the  follow- 
ing queries: 

1.  Is  it  possible  in  these  days  to  attain  large  business 
success  ami  n  aintain  a   high  standard  of  personal   inte^- 

ritx  .' 

2.  I-  tin-  Golden  Rule  practicable  in  business f 
'■'<.  Is  it  observed  by  business  houses t 

Thirty  replies  were  received,  and  all  Imt  two  answer- 
ed the  three  questions  in  the  affirmative.  One  of  the  tun 
exceptions  was  anonymous  and  equivocal,  ami  the  other 
has  been  characterized  as  "doubting  and  despairing." 

That  the  business  world  is  growing  better  and  more 
inclined  to  look  at  business  questions  from  ;i  strictly 
moral  point    is  exemplified  in  the  record-  of  ever)   day's 

experience  .      Nearly  all   business  houses  inn ;cas 

dispute-  with   their  customer-,  but    we  believe  it   could  be 
easilj   proven  that   a  greater  percentage  now   a. 
compromise  than   was  the  case  even   five  years  It 

is   now    the    rule   rather  than   the  exception    tor  a    house   to 
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write  back  in  response  to  a  complaint:  "We  leave  the 
matter  entirely  to  your  judgment;  whatever  settlemenl 
yon  think  oughl  to  be  made  will  be  agreeable  to  us." 

The  millennium  bas  not,  of  course,  arrived.  Secret 
commissions  to  buyers  are  still  common,  although  prob- 
ably not  so  common  as  was  the  case  a  few  years  ago. 
The  one  price  to  all  system  seems  also  to  be  gaining  a 
more  extensive  vogue. 

Making  things  right  has  a  whole  lot  to  do  with  a 
(inn's  success.  There  always  comes  a  time  when  some- 
thing goes  wrong.  The  goods  delivered  are  not  according 
to  order  or  not  up  to  the  sample.  It  may  be  through  no 
fault  of  the  house,  and  is  often  a  whim  of  the  customer. 
However  it  may  come  about,  the  customer  wants  it  made 
right.  If .  the  customer  has,  or  thinks  he  has,  an  honest 
grievance,  then  it  is  time  to  clinch  that  customer.  It 
will  cost  something,  in  both  time  and  money,  but  what 
a  hold  you  will  have  on  the  men  whom  you  impress  with 
the  feeling  that  you  are  just  and  generous;  that  if  there 
is  any  doubt  who  should  stand  the  loss  you  are  not  will- 
ing to  allow  him  to  go  away  dissatisfied. 

Diplomacy  of  this  character  is  good  advertising.  It 
leaves  a  good  impression.  It  can  safely  be  done,  because 
the  majority  of  men  are  honest.  They  may  be  mistaken 
about  their  supposed  trouble,  but  they  are  generally  hon- 
est in  their  convictions.  To  haggle  <over  the  matter,  and 
then  give  in  grudgingly,  is  bad  business.  There  must  be 
the  same  anxiety  to  make  good  that  there  is  to  protect  the 
house  against  loss.  It  is  the  spirit  with  which  it  is  done 
that  counts.  I  have  known  firms  to  spend  thousands  of 
dollars  in  advertising  and  lose  its  entire  force  by  exact- 
ing the  last  cent  in  settling  a  disputed  claim.  A  good 
man  to  do  business  with  is  the  one  who  sees  the  other  fel- 
low's side  of  things.  He  Is  the  one  that  generally  makes 
the  most  money.— Business  World. 


however  exactly   they  may  express  the  sentiments  of  the 
merchant. 


A  PLAIN  CIRCULAR. 

THE  trading  stamp  has  given  almost  its 
last  gasp  in  Canada,  but  it  is  appar- 
ently just  coming  into  life  in  England. 
A  great  number  of  retailers,  in  their  knowledge 
of  its  uselessness  and  the  reasons  for  making  it  advan- 
tageous not  to  have  anything  to  do  with  it,  are  fighting 
its  advance  with  the  greatest  energy.  One  merchant  in 
Ipswich  has  issued  a  circular  which  contains  his  ideas  on 
the  subject  regardless  of  any  extraneous  considerations 
Here  it  is  in  all  its  force  and  recklessness  : 

SPECIAL  NOTICE. 

We  do  not  give  Trading  Stamps,  but  we  do  give  value  for 
cash  every  time. 

Take  special  notice  of  the  shops  that  exhibit  the  sign  "  We 
give  Trading  Stamps,"  and  you  will  observe  that  they  are  all  the 
smallest  and  dearest  shops  in  Ipswich. 

You  don't  see  this  notice  in  any  of  the  better  class  shops. 

Why  ?  Because  the  proprietors  of  high-class  establishments 
will  not  allow  themselves  to  humbug  their  customers,  and,  more- 
over, as  they  sell  their  goods  at  lowest  cash  prices,  they  have  no 
surplus  profits  to  give  away  to  the  Trading  Stamp  Company. 
They  give  their  customers  all  the  benefit. 

Do  not  be  humbugged  by  Trading  Stamps. 

Do  not  have  dust  thrown  into  your  eyes. 

Let  folks  know  you  are  too  intelligent  to  be  deceived. 

No  high-class  establishment  will  have  anything  to  do  with 
Trading  Stamps. 

No  decent  customer  will  deal  with  the  low-class  tradesmen 
who  descend  to  such  practices. 

In     Canada    "Marquis  of  Queebsberry"     rules,     so     to 
speak,  prevent   the  publication  of  such  acrimonious  sheets, 


HINTS  FOR  BUYERS. 

A  GENTLEMAN  who  has  been  on  the  road  for  thirty 
years  and  who  has  been  a  partner  in  one  of  the 
largesi  bouses  in  the  trade  for  a  great  many  of  the 
thirty  years  be  lias  been  selling  goods  has  compiled  the 
following  list    of  hints   lor  buyers: 

Don't  be  finicky. 

Remember  that    absolute  perfection   is  impossible. 

Be  critical,  but   not  hypercritical. 

Remember  that  manufacturers  do  the  best  they  know 
how  to  do. 

Don't  forget  that  men  and  machines  often  go  wrong. 

Don't  forget  that  human  nature  is  the  same  thing  in 
the  factory  that  it   is  elsewhere. 

Leave  a  little  latitude  for  things  that  might  happen. 

The  habit  of  complaining  is  easily  acquired. 

Returning  goods  that  are  not  absolutely  perfect  is  not 
always  just. 

It  does  not  always  pay  to  antagonize  the  men  who  sell 
the  goods. 

Buyers  ought  to  have  confidence  in  the  men  from 
whom  they  buy.  If  they  cannot,  they  ought  to  hunt 
around  until  they  can  find  somebody  whom  they  can  trust. 

Houses  that  have  a  good  reputation  can  only  preserve 
it  by  protecting  the  buyer. 


A  DEPARTMENT  OF  COMFORTS. 

A  new  department  was  opened  in  a  store  in  the  United 
States  recently,  which  has,  according  to  Printers'  Ink,  be- 
come exceedingly  popular.  It  is  called  the  Department 
of  Comforts  and  is  located  on  the  main  floor— by  the 
post-office.  Here  wraps  and  parcels  are  checked,  postal 
and  express  rate  estimates  are  made,  and  accurate  in- 
formation is  given  as  to  the  best  method  of  sending.  No 
charge  is  made  for  any  of  this  service.  Parcels  bought 
during  the  day's  shopping— no  matter  where  —  are  wrap- 
ped together  and  cared  for.  In  the  main  waiting  room 
—mezzanine  floor— there  are  'phones  and  desks,  and  many 
comforts,  and  a  hospital  nurse  for  those  taken  ill.  A 
graduated  nurse  is  in  charge. 


BOUGHT  A  BUSINESS. 

Mr.  T.  J.  Kuggle,  late  junior  member  of  A.  Kugglc  & 
Son.  general  merchants,  Ploradale,  Out.,  has  bought  D.  h. 
Pollock's  stock,  and  will  continue  that  business  in  Liu- 
wood,  Ont.,  under  the  name  of  The  Theo.  Ruggle  Co.  Mr. 
Kuggle  is  a  man  in  the  prime  of  his  vigor  and  enters  upon 
his  new  career  with  every  promise  of  success.  He  leaves 
a,  prosperous  concern  and  takes  with  him  an  experience 
that  should  make  his  business  in  Linwood  a  sound  one 
from  its  very  beginning.  Being  of  German  descent  Le 
counts  on  a  large  patronage  from  the  German  element  that 
is  rapidly  growing  up  in  and  around  Linwood.  This  vill- 
age expects  large  things  because  of  its  being  situated  on 
th.  new  line  of  the  C.  1*.  H.  to  run  from  Guelph  to  God- 
erich.  Mr.  Kuggle  will  cany  a  first-class  stock,  and  being 
an  ardent  believer  in  advertising,  be  confidently  expects 
to  make  things  hum.  Linwood  is  but  12  miles  from  his 
former" home,  so  that  he  enters  bis  new  abode  not  exactly 
a  stranger.  Needless  to  say,  he  became  a  subscriber  to 
The  Dry  Goods  Review  as  a  preliminary  act. 
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$    THIS    MEANS    $ 
IN    YOUR    POCKET. 

Read   This  : 

.1  untfl   II  \l:i  IV 
oam 

Ml  1  •  HA  NT, 

limi.i.  rv  Hardwan    1                 BouwmwAm,  M.m  .  flap)  dn.  r«n 

Mi  mm  in  11  d  1  i'»i  1 . 

Win M  i--.. 

1  ><iti 

1  ion  utj   unit  h  plAAMd  "ilh  tht  w.-ik  you  lm\-'  dODS  twi  tin  .  itn.l 
1   trv\  1  hul    \"U  liHT.-  k'i\rn  ■  ciral  <lrul  fin  llip  ltll!<  ■nut    1   Inor  |ml'l 

i(,ii                        11.1  nigsesttoiiA  too.  hATt  been  helpful. And  l  aava 
kppraaUktad  then     i  musts  my  tdTertUIni  monry   ir  no» 

bolter  iptnt  ttnm  rvt-r  lirforr.  uml  llial  tin-  plAn  whll  1'  J""  l'uv'    I'11' 

Into  opsrstlon  '■"  rat  ihould  writ  rqaAUj  w«ll  f"i  adj  general  itore, 

And  1  HAD  li«»rtil]r  reenn ml  1  "Hi  y.ni  And  >"Wr  work   1"  nil  i  in.  I 

prl  Ins  nun  li»nt»                               I  truly,         JAMES  MARTIN 

In  offering  you  our  Hn  Icel  (eMietly  the  same  kind  tluit 

bave called  forth  tins  letter)  nin  offering  you  un  oppor 
luuitv  lor  PROFIT.    We  thoroughly  understand  thai  no 
mercnant  is  going  to  employ  us  just  for  the  pleasure  of  tin. 
Intercourse.    We  understand  that  rou  are  In  business  for 
money  and  »imt  we  do  i«    HKI.P    YOU    maiii, 
MORE  MONEY. 

Doesn't  the  wleiman  who  gives  you  cogenl  reatoni  why 
ins  goodi  are  I  lie  be«1  ralne,  And  «  bo  puts  those  reasoni  In 
tin- most  Interesting  and  convincing  way,  get  your  b 
just  so,  do  we  make  your  advertisements  the  best  of  lalei 
men  in  your  beball    make  them  wet  YOU  trade. 

We,  too.  will  make  you  mich  practical  suggestloni  on 
baying  goods,  on  how  lar^e  a  stock  to  carry,  on  bow  tn 
keep  clear  of  remainders,  on  how  to  best  meet  the  ma  i 
order  man,  on  special  Advertising  plans,  etc.,  etc.,  and  l-i\.- 
you  Rich  Ideas,  as  we  believe  will  help  and  benefit  you. 

Ami  we  know  so  well  we  can  belp  you,  we'll  allow  you 

to   make  a   trial  of  our   services   for  three   months-  to   the 
tune  W  hen  you  are  ready  to  \\  rite  us  just  -urli  a  letter  as  Mr. 
Martin's     at  '.regular  rates,  so  you'll  have   to   pay   us  very 
little.     What  we  do  will  hri.u;  you  in  AgreAl  deal. 

Now  Act. 

We'll   only    work   for   one  meiehant  in  a  town.     He  the 
tirst   to  write   us     Remember,  the  fuller  your  letter  i>  the 
more  it  will  help  us  to  help  you.     Write  us  NOW. 

CHILD  &  FALL 

Advertising     -     Business   Building, 
WAKEFIELD.       MASS. 

j  SPECIAL  NOTICE  \ 

I                To    the    Dry    Goods                 J 

J                  Merchants  of  Canada. 

j  Out  Specialty — Imported  Job  Lines  \ 

0              In  all  Clanee  of    DRY  GOODS    and    l\\i  V    h-               . 

•  ENGLISH,  FRENCH     AUSTRIAN  and  GERMAN                    • 

•  Several  Important  lot-  now  on  band,                          • 

•  Silk   and   Fancy  Skirts  and  Blouses,    Silk  and     • 

•  Lace  Collarettes,  Honeycomb  Shawls,  Ladies'     • 

Underwear,    etc.,    a   Special   Lot    of  Boys' 

•  Washable  Blouses,  Children's  Dresses  and     • 

•  Jackets,  Linen  and  Plush  Table  Covers,  Swiss     J 

•  Curtains,  Linen  Handkerchiefs,  Silk  Mufflers,  • 
s>            Hosiery,   Men's  Underwear,  Men's  Ready-     m 

Made  Suits,  Piece  Goods,  etc.,  etc.                • 

I  L.  HIRSHSON  &  CO'Y  i 

•    58  Victoria  Square,     MONTREAL    • 

Telephone   Main   2715. 

Eall   1904 


1904  Fall 


Canadian  Woolens  and  General  Dry  Goods 

Our  travellers  are  now  showing  Fall 
samples  in  all  lines  of  General  Dry 
Goods.  The  Nezoest,  Nicest  and  most 
Stylish  patterns  in 

Women's   Wear  Men's   Wear 

Children's   Wear 


and 


Ready  -to-  Wear  Goods 

P.  Garncau,  Fils  &  Cic,  -  Quebec 
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TURNED 
B  22  1905 


A  Substitute    for    Twine. 

Tape,  containing  your  advertisement,  is  mucli  neater  and  yet 
very  reasonable  in  price. 

A.  T.  Porter  Importing  Co.,  232  McCill  St.,    Montreal 


Decide   at   Once 


TO  PLACE  YOUR  ORDER  FOR 


STORE 

FIXTURES 


that  you  may  be  enabled 
to  display  to  the  best 
advantage   your    .... 


TURN 
17  190 


Late 
Designs' 


No.  22 

PARIS  D1SPLAYER 
WRITE    FOR    FREE   CATALOGUE. 


CbeCoromo  Brass  IW9.C0. 

98-100  Lombard  Street 

TORONTO,  ONT. 


'Phone 
M  81-4 


FIXTURES    FOR    YOUR    STORE 


The  largest  concern  of  its  sort  in  the  world — such  is 
our  Fixture  Factory. 

Largest  because  best  and  best  because  largest. 

Largest  because  more  orders  for  Fixtures  are  entrusted 
to  us  than  to  any  other  makers. 

Our  Fixtures  are  of  the  newest  in  all  ways — the  best 
and  safest  for  you  to   have. 


Window  and  Interior  Display 
Fixtures,  Papier  Mache  Forms, 
Wax  Figures,  Triplicate  Mir- 
rors, Wall  Mirrors,  Stools,  Show 
Cases- 


No.  391 


No.  f)'2« 


SEND  rOR  OUR  CATALOGUES— FREE 


Hugh  Lyons  &  Co. 


CHICAGO    SALESROOM, 
238    MADISON    ST. 


LANSING,  MICH. 


NEW   YORK    SALESROOM, 
679  BROADWAY. 
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Dry    0**4a 


WINDOW 
DRESSING 


IfsntRlOB 
DECORATION 


ARE  YOU  READY? 
Bj  w    B    Mcioii 

IT  is  Fall!  ami  your  business  should  meel  the  weather 
conditions  i"  a  nieety.  The  inside  of  the  Btore 
of  1  \ <■  1  \  -lore  and  its  windows  should  reflect  the 
out-of-door  conditions  at  the  moment.  Are  you 
read]  foi  a  >i\  months'  campaign  in  Winter  work  I 
Have  you  transformed  your  business  Into  a  Winter  busi- 
ness .'    Ftfr  yon  know  thai  the  heavy  goods  season  is  upon 

,\ou   ami    there   should    HOl    remain    more    than    a    Vestige   of 

stock   of   lightweight     or  Summery     appearance   in   your 

sioek.  To  <Jp  a  live  ami  progressive  business  you  require 
ever}  1  > ■  I  of  room  and  attention  to  what  is  selling  and 
what  should  be  nicely  displayed  at   the  moment. 

Forget  Yesterday. 

The  mistakes  thai  are  in  the  shelves  are  nol  to  be 
thought  of  in  the  work  of  to-day.  The  thing  is  to  forget 
them,  and  let  your  Customer  forget  them,  and  do  not  push 
your  Summer  things  in  your  Fall  ""ads."  and  window  dis- 
plays. 

If  you  bought  loo  much  last  season  yon  can't  remedy 
that  now  it's  too  late!  but,  you  can  run  this  Beason  on  the 
quick-turnover  principle. 

Remember  that  there  are  always  more  goods  than  you 
can  buy;  more  goods  than  you  can  pay  for.  But,  it's  m/t 
with  you  a  question  of  "pay  for"  but  of  being  loaded  up 
with  wrong  goods,  in  the  wrong  place,  at  wrong  prices 
when  the  things  you  do  want  at  right  prices  are  not  to 
be  bought  because  of  the  already  too  heavy  load  which 
you   are  carrying   in  certain   lines. 

Better  buy  a  week's  supply  and  sell  it  ill  three  days 
than  to  buy  what  you  think  will  last  a  month  and  then 
not   move  it    at   all. 

As  Others  See  It. 
.lust  here  let  me  remind  you  that  the  smaller  merchants 
of    the    country    do    not    devote    sufficient    attention    to    the 
appearance  of   the  exteriors  of  their  establishments.    1 

shrewd  business  men.  judged  from  a  merchandizing  stand- 
point, are  woefully   lav   in  affairs  of  this  kind. 

Kntei     the    average    inland    store    off    the    main    lines    ot 

railway;  you  find  clean  stocks,  neatly  kept,  representa- 
tive assortments  of  g N;  willing  and  capable  Bales- 
people;  all  of  which  is  in  striking  contrast  to  the  exter- 
ior appearance  of  the  store.  In  matters  of  buying  ami 
selling  these  merchants  are  all  right;  in  matters  of  store 
decoration  ami  window  display  they  are  all  wrong.  They 
fail  to  realize  that  the  outside  appearance  at  least  counts 
for  much.  They  ought  to  remember  that  every  customer 
must    have   a    "first    time"    to    vi-it    the   Btore.   and    it'   the 


windows  are  dull  ami   the  general  exterior  unattractive, 
one  is  apt  to  hold  off  that  "first  lime  visit"  perhaps  for 

all   time   to  (Mine. 

A  Common  Cry. 

A  cry  which  is  raised  quite  frequently  i-:  "We  can't 
afford  lo  pay  talented  window  trimmers,  and  can't  Bpare 
the  time  to  get  up  elaborate  displays  ourselves." 

It  isn't  contended  that  even  Btore  can  emploj  an  in- 


Illustration  No.  i. 

dividual  to  do  nothing  but   decorate,  but   it    is  claimed  that 
veiv    inanv    bright    young   men    are   filling   positions   behind 
the    counter,    who    could,    if   given    the   opportunity, 
improve  the  store  and   the   windows'  appearance. 

Would  it  not  be  a  good  idea  to  offer  a  prize  ;•■  the 
employe  const  ruct  in-  the  best  displav  and  thus  bring  oul 
any   latent    talent   that   may  be   possessed    bj    your   help? 


3". 
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your  si. >rc  will  benefit,  and  H  may  be  the  means  of  giv- 
ing your  business  an  upward  lift. 

Don't  Spoil  Good  Work. 

To  those  who  are  employing  competent  decorators  we 
would  suggesl  lluil  they  confine  their  oversight  and  au- 
thority to  the  things  which  they  fully  understand  and 
give  the  decorator  full  sway  in  his  own  department. 

No  man  can,  or  will  do  his  best  work  when  the  pro- 
prietor or  manager  hampers  him  with  instructions,  sug- 
gestions and  modifications  of  everything  which  he  un- 
dertakes. 

The   completed    trim   is   then   not    the  decorator's  con- 


Illustration  No.  2. 

ception  and  the  result  often  anything  but  creditable  or 
desirable,  being  a  blending  of  ideas  that  have  no  affinity 
and  cannot  be  made  to  harmonize. 

It  is  the  best  of  g 1  policy  to  let  the  trimmer  severely 

alone  and  the  resulting  trims  are  more  likely  to  be  tree 
from  any  jarring,  note,  or  anything  that  should  not  be 
projected  into  a  display  without  rhyme  or  reason,  to  mar 
the  general  effect . 

Mistake  Their  Forte. 

There  is  just  as  much  reason  why  the  proprietor  <>f  a 


to  those  things  which  he  understands  as  there  is  for  an 
employe  to  stick  to  his  own  department  or  his  own  place 
at  the  counter.  The  trouble  is  that  so  few  are  content 
to  do  this.  It  is  a  peculiarity  of  successful  men  to  think 
that  they  have  a  particular  bent  in  some  particular  direc- 
tion—one in  which  they  are  usually  failures.  Our  advice 
to  the  successful  merchant  (and  we  know  that  except  from 
a  doctor  or  lawyer  it  is  a  commodity  seldom  asked  or 
taken!  is:  remember  that  you.  like  others,  have  your  limi- 
tations. 

Don't  be  too  fond  of  sticking  your  fingers  in  between 
the  col:s  of  the  machinery.  The  machine  won't  work  so 
well,  and  you  are  in  danger  of  getting  your  fingers 
pinched . 

Beginning  the  Season. 
Should  not  the  choice,  the  better  things,  receive  the 
greatest  attention?  Should  not  the  windows  be  made 
to  tell  of  the  newest,  most  attractive  articles  which  have 
been  selected  from  the  stock?  Of  course  they  should!  And 
they  are  made  to  do  it  generally.     But  how? 

Too  often  in  exactly  the  same  way  as  a  "sale"  win- 
dow. There  lies  the  mistake.  Tt  is  in  the  "treatment" 
of  these  exhibits  of  "good  goods"  that  too  many  decor- 
ators   fall    down   ungraciously. 

They  think  — or  at  least  the  majority  of  them  seem  to 
—  that  line  goods  hunger  for  gingerbread  surroundings. 
They  are  loath  to  depart  from  the  "design"  window  be- 
cause the  plain,  or  mirror  backed,  draped,  or  sparsely 
arranged  window  is  not  ornate  enough  for  them.  A  few 
trimmers  here  and  there  have  discarded  the  highly  decor- 
ative style  of  window;  they  arrange  a  few  choice  speci- 
mens in  artistic  fashion  and  show  them  to  the  best  pos- 
sible advantage;  because  they  do  not  surround  them  with 
wonderfully  constructed  arches  of  cheese  cloth  and  puff- 
ing.  They  show  fine  goods  in  a  "fine"  conservative 
way  — and  they  are  right. 

Have  you  not  sometimes  noticed  a  good  sized  window 
on  »  ne  of  the  best  streets  of  a  city  with  only  a  few  dress 
lengths  tastefully  draped,  with  plenty  of  room  between 
each;  and  around  that  window  there  was  always  an  ad- 
miring group  of  ladies?  The  goods  being  handsome  in 
themselves,  the  draping  done  with  care,  and  the  stands 
so  nicely  placed  that  each  shows  perfectly,  and  none  are 
crowded;  here  there  is  nothing  to  confuse  or  tire  the 
eye ;  each  piece  is  individualized  as  it  were,  and  more 
easily  remembered,  therefore  the  passer-by  cannot  help 
carrying  away  a  good  impression  of  the  store  and  its 
display. 

It  is  Noticed. 
The  writer  in  sneaking  about  this  matter  recently  to 
a  friend  was  told  that  he  saw  not  long  ago  a  window  with 
an  oak  finished  platform  upon  which  was  displayed  a 
single  end  of  panting  in  a  neat  and  attractive  quiet  gray 
stripe.  He  said  it  was  so  unusual  to  see  but  a  single 
piece  displayed  that  he  took  a  second  look  at  it  and  could 
not  resist  the  temptation  to  order  a  pair  of  trousers  from 
the  tempting  but  lonely  tweed.  He  saw  other  new  things 
in  the  store  but  fancied  that  the  piece  in  the  window 
looked  nicer  through  the  glass. 

J   wonder   when   all    the   other  decorators    for   "good" 
stores   will   fall    into    line   and    pay    more    attention    to    the 


business  or  one  of  the  firm  should  confine  his  operations      sparse  trim 


for  "fine"  goods? 
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Telephone:    4319    Holborn. 
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WHEN   IN   LONDON 

CALL  at 

119  Ctiarlerlionse  St, 

AND   SEE 

The  STANDS 
of  TO-DAY. 

CHARMING.  RATIONAL. 

FASHIONABLE. 


ORDERS 


LISTS    FREE 


GOODWINS 

HATTON  WALL. 
HATTON  GARDEN 

LONDON,    EC. 


FOR   TIE    EFFECTIVE   DISPLAV   OF   GOODS   OUR 

oJtuenJweA 

Illuminated    Show    Cases 

(JOHN  PlilZ,  Patentee) 

has  nevei  been  equalled     Toil  In  the  testimony  ol  hanta 

everywhere      A   merchant   who  ha  ither 

The)  bare  a  quality,  style  ami  Individualit) 

used  ia  the  i»-.-i     <>ui   i  t ■ »      >.  ad  ■  rhich  will  be 
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DETROIT  8I10W  CASE  COMPANY, 

"3hon  i  !ase  Ball  len  nits." 

482  to  490  Fort  Street  West,  Detroit,  U.S.A. 

Canadian  Branch     Windsor,  Ontario 
John  Pb </,  Pn  a  and  siq.t  Herbert  M 
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Lam.son  Perfection  Cable  Cash  Carrier 


Serves  any  Dumber 
of  floors  from  one 
cash  desk. 

Hundreds  of  users 
testify  to  its  excel- 
lence. 


<r , 


Write  for  particulars  .  .   . 

I  aiiison  Consolidated  Store  Service  Co.,   no.  73  Adelaide  street  west,  Toronto,  Ont. 


We  Make  RETWfe'rj 

Show  Cases  __ 
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—all  klnda  and 
required. 
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Send  for  catalogue 
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Our   Fi.mous     'CORONATION"   Case  ( Patent*  -li 
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Distribute  the  Labor. 

There  are  cumbers  of  men  who  can  execute  a  decor- 
ative scheme  must  elaborate  in  ils  nature,  and  there  ace 
others  many  others  who  succeed  in  making  Hie  windows 
and  the  store  itself  exceedingly  attractive  and  pretty  by 
constant  hard  work  and  applied  study.  Bui  how  few 
there  are  who  cultivate  the  habit  of  directing  the  work  of 
others.  They  are  few  and  far  between.  He  only  can  lie 
called  successful  in  executive  ability  who  trains  the  hoys 
under  him  to  execute  the  work  which  he  designs;  and  not 
stand  idly  by  and  gaze  stupidly  upon  the  head  trimmer's 
efforts. 

I  know  of  good  men  who  can  hold  their  own  with  ally- 


ing at  t.hi'  base  cover  the  box  smoothly  arid  set  it  diag- 
onally to  the  front.  Bring  down  the  first  drape  at  for- 
ward corner  then  throw  the  material  over  Ihe  top  of 
stand  and  form  the  drapes  at  either  side,  then  ripple  ma- 
terial for  floor  finish  and  finish  top  dressing  with  loose, 
crinkled  cap.  This  drape  makes  a  fine  centre  piece  for 
a  window  and  is  quite  uncommon. 

Illustration  No.  II.— Dress  goods  drape.— The  stand  is 
upright  with  Y  shaped  base  and  to  the  top  is  attached  a 
cone  or  funnel  such  as  is  used  in  graphophones  with  the  tip 
pointing  forward.  Size  of  funnel  30  in.  in  length  by  20 
in.  at  base,  made  from  strawboard  attached  to  wood 
foundation  and  hollow  inside.  The  funnel  is  attached 
with  an  L  shaped  brace  screwed   to  top  of  the  stand  and 


S 

■  - 


Illustration  No.  3— Interior  of  store  of  Arch.  Wright,   Winnipeg,  Man. 


one  in  the  business  when  it  comes  to  personally  construct- 
ing an  effective  exhibit.  But,  let  them  attempt  to  tell 
anyone  how  to  do  it  and  an  ignominious  failure  follows. 
The  man  who  teaches  the  assistants  to  do  their  share  id' 
the  work  and  sees  that  they  do  it.  will  accomplish  much 
more  on   account   of  this  division  of  labor,  and   the  result 


of  it    all    will    be    that    his   store   and    ''front 
his  ability  both  as  manager  and  decorator. 


ill    relied 


THE  ILLUSTRATIONS. 

Illustration     No.    I.— Single    fold    dress    goods    drape.— 
Draping   stands    1  ft.   high   and   10  in.  square.     Commenc- 


nicely  balanced.  Trim  stand  first  and  funnel  last,  mak- 
ing the  puffs  by  tying  string  12  in.  apart  around  ma- 
terial  and  place  surplus   goods   inside  funnel. 

Illustration  No.  III.— In  this  interior  attention  has 
been  paid  to  the  trimming  of  the  ledges,  and  the  effect 
obtained  is  good.  The  pillars  can  be  built  up  of  sheets 
of  pasteboard  tacked  together  and  tied  in  a  circular 
form.  The  puffing  is  done  in  the  usual  way,  and  cheap 
white  ribbon  forms  the  lattice  work.  The  arch  in  the 
centre  is  adorned  with  handkerchiefs.  Great  use  is 
made  of  goods  displayed  in  unusual  positions  and  shapes, 
every  available  point  being  occupied  by  separate  articles 
arranged  for  display.     Seats  are  plentifully  supplied. 
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NO.  30      6  AND  8  FT. 

DISPLAY  CASE 

["his  handsome  Silent  Salesman  Case,  At  inches  high, 
26  inches  wide,  receding  base,  sliding  f^lass  doors,  two 
finished  wood  shelves  in  hand-polished  golden  oak  and 
with  Plate  Top  Beveled,  |6.00  per  ft.;  with  double- 
strength  glass  top,  $4.00  per  ft.  Boxed  F.O.B.  Detroit. 

THE  REID  MFG.  CO., 

Detroit,  Mich. 

IMPERIAL  JOBBING  CO.,  Lock-Box   347, 

WINDSOR,   ONT.,  Agents. 

Write  for  Catalogue. 
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Send  for  Catalogue. 
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Alterations    to    Store    Fronts. 


Now  is  the  Time. 


Do  not  leave  until  winter. 
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|  DRY  GOODS  REVIEW  J 

has  enquiries  from  time  to  time  from  manufacturers  and  others        a 

wanting  representatives  in  the  leading  business  centres  here       X 

X      and  abroad.  X 

+  Kirms  or   individuals  open  for  agencies  in  Canada  or 

abroad  may  have  their  names  and  addresses  placed  on  a 
Special  list  kept  for  the  information  of  enquirers  in  our  various 
otices  throughout  Canada  and  in  Great  Britain  without 
charge. 


Address:   Business  Manager, 


Dry  Goods  Review, 


Montreal    and  Toronto. 
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BEGIbrERe& 


Nicklin's  (sajonic)  Duplex 


T"ADE     MAR* 


SAFETY    F>ll\l 

are  ENGLISH   MADE 


Size  2 


NOTICE  COIL-GUAHn- 


U    Size  2 


5  Sizes,  Nickeled  or  Black. 


Mr.  F.  P.  ROGER,  Carlaw  Bldg  ,  TORONTO 
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LIMITED 
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Clothing,  Fur  Goods  and 
Shirts,  Hats  and  Caps 


Montreal        Winnipeg        Vancouver 
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CHRISTMAS  NOVELTIES 


We  are  showing  choice  selections  in  Neckwear,  Silk    Hand- 
kerchiefs, Silk  and  Fancy  Cotton  Web  Suspenders, 

Silk    Mufflers,    etc. 

We  have  these  put  up  one  each  of  a   kind  in  fancy  picture  box. 
They  are  big  sellers  and  afford  the  retailer  a  handsome  profit. 

Place  your  order  now  while  our  stock  is  complete. 


JOHN   L.  WALLER  CgL  CO. 


WHOLESALE 

MEN'S   FURNISHINGS 


t/^f* 


«J^/t 


•J^/M 


i*££  s,.  WINNIPEG 


Oct..    1»0« 


Dry    c  .       - 


T1 


ans  dnj  and  in  Canada 


'HE  Scotchman   wherever  he  be  nevei    forgets  his  na 

live  land  and     costume      To  him   the  Bound  of    the 

bagpipes     brings  visions     ol  heather  and  mountain, 

and   the  sighl   of  the  sporran,  plaid  oi    bonnet   arouses  a 

sentiment   and  feeling   thai   explains  why  a  Scotchman  is 

always    ;i    Scotchman.     The  Scotch 

(jo,sjjjinc   remains   to  him    the  height 

R  Nifc.  W'gaui  c,      and,      although    lit'      is 

as  the  Rom- 
ia  he  differs  in 
appearance  in  no  way  [rom  any 
Canadian-born,  a  Highland  regiment 
hi  a  lone  bagpiper  will  draw  him 
inilcs.  There  is  do  doubl  bul  the 
visil  oi  the  Black  Watch  to  the 
Canadian  National  Exhibition  at 
Toronto  was  ihc  feature  of 
greatest  Interest  to  thousands  <>t 
Scotchmen. 

[1  is  Miis  uevei  dying  enthusiasm  that  sustains  in 
Canada  a  steady  demand  for  tartans,  bonnets,  and  the 
ornaments  lh.it  adorn  a  Highlander's  dress.  The  senti- 
ment  in  his  being  creates  an  opening  for  the  sale  of  the 

parts  of  the  Seoteh  costume  that  has  been  taken  advant- 
age oi  h>  a  lew  large  dry  goods  stores  in  Canada.  One 
of  these  shows  two  hundred  designs,  and  will  supply  any 
pattern  desired  within  a  short  time.  A  larger  stock  is 
(allied    than    is    shown    even    by    any    Scotch    house.        The 


A 


r^ETURNE 
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Men's  Highland  Suits. 

distance   of    the    source   of   supply    accounts    for    this    in     a 
great    measure.      Only    high    class    goods    are    in    stock,     a 

No  ik— For  the  information  and  cuts  in  this  article  Thi  Review  is 

indebted  to  John  Catio  &  S0n,   Toronto. 


greal   man}   ol   the  designs  making   It  unprofitable  to  pro 

duce    in    .Hi)    cheap    glades. 

All  the  goods  come  from  Scotland,  and  the  fabrit 

of  i wool      \lo  i  ol  ii   is  made  in  the  home  i,  the  varn 

being  bought   at    fa'i  I ■  i  and    the  cloth   returned       \n\ 

"  can  be  made  bj   .my  oi   the  weavers,  although,  ol 
course,  they   prefei    theii   own  plaid 


* 


e^co 


Boys'  Highland  Suits. 

In    this   country    the   greater   amount    of    the   plaids   are 
Used    for    dress    skirts,      capes    and    rugs.      A    favorite   CO 
tunie   for   children    is   the    familiar   kilt,    tunic   and    bonnet 
There   is   not    a    great    demand    for    men's   costumes   outside 

of  the  Highland   regiments,  but    the  latter  are  increa 


URNE^ 


■  7  ml 


RETURNED 

mi 


A    I  irtan  Travelling  Cloak 


Utan  RrvrrMt'l'  Rug. 


in  numbers  ,im|  require  large  quantities      Th( 

ment  of    Hamilton,    with  a  membership  <■!  about   three 
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hundred,  was  recently  fitted  out  by  John  Catto  &  Son, 
Toronto.     Shawls,    ties,     scarfs,     belts,    stockings,   caps, 


One  of  the  interesting  technicalities  of  Scotch  cos- 
tume  is  the  two  pronunciations  of  the  word  plaid,  re- 
ferring to  different  things.  The  ordinary  method  of  pro- 
nouncing  it     refers     to     the   design,    while   spoken  as     if 

spelled   "played"  it   refers   to  the  shoulder  shawl  that  is  a 
part   of  the  dress. 

A  costume  for  a  man  costs  in  the  ordinary  way  about 
$38    to    $18,    although    with    the    most   expensive   sporran, 


Sporrans. 


OCT  -7 


RETLR 


Caps  and  Bonnets. 

etc.,   are  made  of     plaid   material,   and   are   regular  lines 
irrespective  of  the  wearer's  nationality. 


Dirks  and  Skean  Dhus. . 

belt,  dirk,  skean  dhu,  shoes  and  shoe  buckles,  this  can  be 
raised  to  over  $100.  A  boy's  suit  is  worth  from  $22  to 
$28,  according  to  style  and  age,  and  this,  too,  with  all 
the  ornaments,  can  be  made  to  cost  about  $55.  A  dirk 
is  worth  as  high  as  $30,  a  skean  dhu  $10,  shoulder 
hrooches  $1.75,  shoe  buckles  $2.50,  clan  hose  $4.50,  and 
other  ornaments  up  to  high  limits.  But  all  of  these  can 
be  had  at  much  lower  prices. 


BEST    THINGS     FROM     THE:     MAGAZINES 


T 


JAPANESE  RAILWAY  TRAINS. 

Harold  Bobc  in  the  Booklovers. 

HE  railway  traveler  in  Japan  buys  a  first,  second,  or 
third-class  ticket;  or,  if  he  wishes  to  go  cheaper 
still,    he  can  get  a'  ticket  entitling  him   simply     to 


stand   on   the   platform 


Ianv     of     the  cars  can  be  en- 


tered either  .from  the  side  or  the  end.  The  principal  dif- 
ference between  the  first  and  second-class  coaches  is  the 
color  of  the  upholstery.  None  ol  the  cars  are  very  clean. 
Many  of  the  third-class  coaches  could  serve,  without 
much  alteration,  as  ordinary  pigsties.  This  is  all  the 
more  remarkable  when  the  incomparable  cleanliness  of 
the  Japanese  home  life,  even  of  the  humblest,  is  taken 
into  consideration.  An  explanation  of  this  may  he  that 
the  Japanese  have  little  regard  for  the  cleanliness  of  any 
place  where  they  keep  their  shoes  or  clogs  on.  The 
Kuropean  room,  for  example,  which  has  been  established 
in  a  few  Japanese  homes,  is  the  only  apartment  in  the 
whole  house  that  is  not  kept  scrupulously  swept,  dusted, 
oiled,  and  burnished.  So,  too,  with  the  Japanese  inns. 
Those  that  are  maintained  in  native  style  are  sweet  and 
clean;  those  that  have  become  Kuropeanized  are  usually 
littered  with  cigarette  stumps,  fruit,  peelings  and  cores, 
and   other  debris. 

An  American  Pullman,  with  its  crowded  and  unavoid- 
able intimacies,  is  a  decent  and  polite  hermitage  com- 
piled with  a  packed  coach  in  Japan.  All  sorts  of  unex- 
pected things  happen.  Daring  ablutions  are  performed 
and  complete  change  of  raiment  is  frequently  effected,  the 
constantly  recurring  tunnels  serving  to  screen  the  as- 
tonishing character  of  these  programmes. 

The  floor  of  third-class  coaches  is  an  unswept  riot  .>i 
the   flotsam   and   jetsam    that. usually   follow   in    the   wake 


of  certain  kinds  of  human  craft  the  world  over.  A  Bow- 
ery picnic  crowd,  abandoned  to  peanuts,  popcorn  and 
bananas,  never  marked  a  more  conspicuous  trail  than  a 
lot  of  Japanese  peasants  en  route.  Only,  with  the  Jap- 
anese, it  is  all  a  very  solemn  affair.  Travel  seems  to 
afford  fitting  opportunity  to  discard  all  kinds  of  personal 
wreckage.  All  forms  of  abandoned  odds  and  ends  of 
things  begin  to  identify  the  itinerary  from  the  very 
start.  Of  course,  the  foreign  traveler  who  wades  through 
this  car-strewn  waste  does  so  to  gain  experience.  It  is 
not  a  pursuit  of  happiness. 

THE  POLITICAL  SITUATION  IN  ENGLAND. 

Blaukwood'B  for  September. 

THE  broad  issue  is  :  Would  preferential  duties  on 
colonial  produce  be  for  the  good  of  the  Empire  '.' 
That  is  for  the  colonies  and  the  Mother  Country  to 
decide  by  means  of  business-like  consultation.  Another 
colonial  conference  which  would  bring  to  bear  on  the 
question  robust  unconventional  minds,  fearless  alike  '  of 
Cobdenite  bogeys  and  traditions,  might  well  be  the  first 
step  out  of  the  present  impasse.  If  Mr.  Chamberlain  be 
willing,  as  he  evidently  is,  to  accept  this  as  a  first  in- 
stallment, what  difficulty  should  there  be  in  adopting  it 
as  the  unionist  platform  at  the  coming  election?  The 
division  on  Sir  Henry  Campbell-Bannerman's  latest  no- 
confidence  motion— which  was  specially  directed  against 
preferential  duties — showed  that  an  overwhelming  ma- 
jority of  Unionists  is  in  favor  of  it.  Every  member  of 
the  Cabinet  is  an  avowed  preferenl ialist ,  including  the 
Prime  Minister  himself.  Mr.  Balfour  holds  hack  simply 
because   he   doubts  if  public  opinion  is  ripe  for   it.     But 
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The  High-Class  Washing  Material 


"Viyella" 

(  Registered 


DOES 

NOT 

SHRINK. 

Cbe  Greatest 

textile 
Success  of  the 

fl9e. 


FOR 


No,ofcourseriot,its 

hasVot  shrunk!"         "VIYELLA' 


The  famous  "  TWO  GIRLS"  TRADE  MARK  (Regd.) 

DAY  AND  NIGHT  WEAR. 


Nightdresses, 
Day  shirts, 
Blouses, 
Pyjamas,  etc. 


W m.  I  lollins  &  Co., 


Limited 


Spinners  and  Manufacturers 


Friday  Street, 


LONDON,   ENG. 


(SOLE  PROPRIETORS  . 


Canadian  Agent.     Mr.   William  C.  leredlth.  j  Wellington  Street  Ea<t.  TORONTO. 
Sample?    and    particular*   can    be    Had    on    application. 
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maj   we  with  .ill  respecl  remind  him  thai  11  la  also 
ol  the  dutj   ol  Prime   Ministers   to  .1    iis1   public  opinion 
i(l  ripen  '     A  definite  word  from  him  In  favoi   ol  colonial 
preferences  Is  all  thai  Is  Deeded   to  make  them  a   li 
issue  in  the  coming  elections      And  as  such  they  have  nol 
a   few  obvious   merits.     Thej    might   no1   <  >n  I  \    furnish    a 
rallying  poinl    for   the  Unionists,  bul   thej   have  .1     siill 
better  cli. nice  of  dividing   the  Cobdenitcs  and   Free  Food 
cis.     Unless  Lord   Roseberj    i.   to  run  awaj   again    from 
his  declaration   In   favor  of  .1   new    colonial  conference,   il 
will  create  a  fresh  dilemma  foi  his  party.   11  thej   adhere 
id   their  original  shibboleth,   "No  colonial   preference  In 
volving     food     taxes,"   thej     will   be  virtually   declaring 

againsl   any   kind  ol  fiscal  1 ;otiation   with  the  colonies 

They  will  be  launching  a  non  possumus  againsl  all  future 
.ii  tempts  in  draw  closer  the  internal  bonds  which  hold 
the  British   Empire  together. 

li  may  be  doubted  il  even  the  mosl  rabid  of  the 
Campbell-Bannerman  Radicals  are  foolish  enough  to 
push  their  anti-Chamberlain  craze  to  thai  extreme.  If 
they  are,  so  much  the  better  foi  Mr.  Chamberlain  and 
his  programme.  In  either  evenl  he  can  score  of!  the 
Free  Fooders  it  the  Unionists  as  a  party  will  bul  give 
bim  their  supporl  on  this  special  point,  which  they 
easily  may.  If  the  Free  Fooders  abandon  their  opposi- 
tion to  a  new  colonial  conference,  he  will  secure  a  free 
hand   .  "Is  an   important    In. inch  of  his   programme. 

In  the  other  event,  it  the  Free  Fooders  obstinatelj  ad 
here  to  their  parioi  crj  :  "No  colonial  preference  involv- 
ing  food    taxes,"    the  electors   will   see    that    thej    ale   mere 

obstructives,  ami   treai    them  accordingly. 


THE  DUKE  OF  DEVONSHIRE. 

I  Booh  Loven    Magazii  i 

IT  may  l>e  objected  by  some  that  tbo  name  of  the  Duke 
of  Devonshire,  lor  211  years  a  Unionist,  should  not  fig- 
ure  at   all   in   the   list   of   possibilities   for   the   Liberal 
premiership.     Yet   there  is  no  doubt   that   he  is  well  in  the' 
race,    though    perhaps    rather    againsl     his    will.       He    is    a 

greal  force  wherever  lie  is,  and  in  whatever  party  he  is 
found  he  must  he  somewhere  near  the  top.  In  the  tariff 
controversy  he  has  declared  himself  an  uncompromising 
free  trader,  and  his  face  is  firmly  set  againsl  any  tariff 
change  in  the  direction  of  Mr.  Chamberlain's  policy.  The 
Duke  has  the  reputation  of  being  constitutionally  indolent, 
and  indisposed,  therefore,  to  take  on  himself  such  burdens 
as  the  premiership  would  entail.  This  is,  however,  large- 
ly a  delusion,  for  a  close  study  of  his  career  shows  how- 
active  he  has  been  during  his  45  years  of  political  lit'e. 
Certainly  the  Duke's  mind  works  slowly;  certainly,  also, 
it  never  seems  in  waver.  A  decision  once  taken  is  taken 
for  good  reason  and  is  irrevocable.  He  takVs  little  in- 
ti  resl  in  an  academic  discussion,  but,  given  a  tangible 
t,  he  brings  the  greatest  energies  into  play  and  shows 
an  extraordinary  power  of  concentration  and  grasp  of 
detail.  He  doubtless  works  only  from  a  sens,.  ,,f  duty,  and 
lather  obtrudes  on   the   public  the  fact   that    he  finds  litt'« 

pleasure   in   fulfilling  some  id'  the   inevitable  obligations 

of  public  life.  Perhaps  the  best  example  of  this  is  the 
famous  incident  of  the  tremendous  yawn  given  by  him  in 
the    middle   of   his   tirst    official    speech    in    the      Sous 

Commons.     Disraeli,  looking  on,  is  said   to  have  smiled 


and  remarked  in  In-  ■>  nical  waj     "11'  'il  'i-  "  A  lad 

whom     the    -loiv     of    lie      yaWH     ...i-    told    Bfl    an    Hide 

of  the   Duke's  general   air  of  boredom, 

how    he  could  possiblj    have  yawned   in  the  mid 

own  Bpeech;  to  which  the  Duke  replied:  •"Ah.  you  should 

have    heard    tin-   -pcech! "    The    Duke    i-    not    lacking   in    lact 

or  energy,  and  he  is  regarded  as  eminently  typical  of  the 
peculiarly  English  qualities  of  patience,  tenacity,  an.: 
practicality.     He  probably  wieli  mal  influ 

ence  than  any  other  man    in    England,   with  lie'  -••lil.ii 
cept  ion   of    M  r.   (  'hainlici  lam. 

CANADA  AT  THE  WORLD'S  FAIR. 
World  ■  w 

YOl'    cannot    escape    Canada.       lis    building      i-    on    the 
main    traveled    road    thai     lead-    to    the    doors    of    I  he 

Palace  of     Agriculture,  ami  jusl      below    the   Moral 

clock.     Crowds  are  i atantly  streaming  in  and  out,  and 

passers-bj   -top  to  resl   on  the  hospitable  verandahs.    Be 
hind   is  a   building' given   over  entirelj    to   the  Canadian 

forestry  display.      Nobod}    can   pa--  the  effective  Canadian 

agricultural  exhibit    without    stopping   to  comment   and  a 

sinking    collection    of    Kl like    -old    m    the      Palace      of 

Alines     electrically   illuminated   in  a  glass-fronted  sale 
i-  Inn   an  inescapable  invitation  to  learn  of  the  other  min- 
eral resources  of  British  North  America  from  the  visible 
proofs  set    out    beside   it.      The   Canadian    Department      ol 
Agriculture  has  a   regular   Exhibition  Bureau. 

Walk  straight  through  the  Canadian  building  to  the 
rear.  You  step  into  a.  well-lighted  picture  gallery.  The 
tirst  painting  on  the  left  shows  a  Northwest  pioneer 
breaking  his  furrows  of  Canadian  soil.  Step  l>v  step  the 
paintings  recite  his  rise  to  prosperity.  The  last  shows  a 
limit  ul  farm,  with  a  comfortable  residence,  barns,  herds 
and    Wonderful    crop.,.       As   you    turn    away    from    the    final 

picture— they  were  ail  made  from  photographs  oi   actual 

scenes— the  door  that  confronts  you  leads  into  what.' 
An  immigration  office!  And  already  many  an  American 
fanner  lia>  studied  those  pictures  (malting  vivid,  as  they 
do,    the    fact    blazoned    in    the   agricultural    building   where 

he  has  fingered  the  heads  of  wheat  ami  barley),  has  step- 
ped mto  the  immigration  office,  picked  out  a  location  on 
the  huge  wall-map  of  British  North  America,  and  made 
arrangements  lor  transportation.  Not  tor  nothing  has 
the    Canadian    commissioner   spent    lour  years    in    forming 

their  exhibit,  gathering  grain  lor  then-  dei istration  all 

the  waj  from  Peace  River  country  to  the  international 
boundary,  ami  Canadian  products  from  Vancouver  to 
Prince  Edward  Island.  Canada  at  St.  Louis  means 
business. 


Gun  ton's  Magazine  W.v  September  has  a.  usual  a 
weighty  bill  of  fare.  The  political  situation  in  the  United 
States  takes  ,,p  considerable  -pace  There  i-  an  instruc- 
tive  article  on  "England's   Self-Governing  Colonies 

-i  "Our  Motley  Geographical  Nai 
attack  on  "Pedantry  in  Fiction."  besides  numei 
articles  on  questions  of  moment. 
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SEEN     IN     MONTREAL 
RETAIL     STORES 


ALTHOUGH  the  heat  of  the  Summer  just  i>asi 
cannot  be  complained  of,  there  is  a  subtle 
something  in  the  October  air  which  makes  us 
feel  as  though  we  want  to  "keep  moving,"  for 
although  the  first  keen  breath  of  Winter  has 
not  really  touched  us  still  there  is  a  premonition  of  it  in 
the  atmosphere.  Especially  is  this  true  in  the  big  de- 
partmental stores,  as  every  one  seems  to  be  very  busy 
at  this  season  of  the  year-.  Such  lovely  things  that  one 
sees  this  year!  There  are  beautiful  ribbons  made  into 
all  shapes  and  fashions,  for  the  hair,  neck  or  waist,  hand- 
some buckles  for  hats,  belts,  etc.,  and  so  many  pretty 
things  that  it  would  really  take  a  whole  book  to  describe 
them. 

*  * 

* 

Silk  moreen  underskirts  are  very  pretty  and  sensible 

for  street  wear. 

*  * 

* 

Burnt  orange  and  emerald  green  still  hold  sway  for 
trimmings,  belts,  collars,  etc.     They  are  also  used  a  great 

deal  in  millinery. 

*  * 
* 

For  Fall  shirt-waist  suits,  taffeta,  louisines  and  pail- 
lette is  very  extensively  used.      The  popular  shades  for 

these  useful  dresses  are  browns,  greens  and  navies. 

*  * 
* 

Messaline     satins    make    up    into     beautiful      evening 

gowns.      This  satin  is  soft,  sheeny     and  uncrushable  and 

trimmed  with  filmy  soft   lace;   it  can  hardly  be  excelled. 

*  * 

* 

In  hosiery  the  lace  open-work  stocking  holds  the  fem- 
inine fancy,  and  lace  stockings  with  silk  embroidered 
dots  or  figures  are  very  pretty.  Mottle  gray  is  a  leading 
color  in  hosiery  and  sells  very  freely. 

*  * 
* 

In  one  of,  the  big  up-town  stores  a  whole  table  of  em- 
broidery ends  were  selling  very  cheaply,  and  they  are  very 
useful  things,  for  they  can  be  used  for  trimming  under- 
wear, etc.,  and  come  in  very  handy  for  many  little  things. 

*  * 
* 

Allover  laces  are  just  as  popular  as  ever  and  nothing 
makes  a  prettier  evening  waist.  They  come  in  white, 
cream,  very  light  butter  and  ecru  or  Paris  colors. 
(fuipure  and  net  laces  are  also  very  much  worn,  and  inser- 
tion is  very  largely  used. 

*  * 

* 

Embroideries  will  be  much  more  in  favor  this  year 
than  they  have  been  for  two  or  three  years  past.  In  fact 
the  embroidery  manufacturers  think  that  they  will  spoil 
the  lace  trade,  but  laces  are  selling  quite  up  to  the  usual 
standard,  notwithstanding  the  increasing  popularity  of 
the  embroideries. 

*  • 

* 

In  dress  goods,  corduroy  velvets  are  selling  largely, 
and  they  are  seen  in  large  and  medium  cords.  This  is  very 
good  wearing  stuff,  and  should   figure  largely  in   walking 


dresses,  etc.  It  comes  in  street  colors  mostly,  such  as 
browns,  navies,  greys,  dark  greens,  and  garnets,  and 
makes  very  smart  looking  costumes. 

*  * 
• 

The  Fifth  Avenue  bow  or  stock  is  very  new  and  ex- 
ceedingly pretty.  It  is  made  by  taking  one  and  five- 
eighths  yards  of  ribbon,  and  fashioning  both  ends  of  it 
into  a  bow,  putting  the  two  bows  together  and  letting  both 
ends  lie  the  same  way.  The  loop  that  is  thus  made  en- 
circles the  neck  for  the  collar  and  altogether  it  is  a  very 
neat  and  stylish  stock. 

*  * 

* 

Montreal  has  participated  in  numerous  unique  special 
bargain  sales  which  in  some  cases  doubtful  of  permanent 
value,  seem  to  have  had  at  least  a  transient  effect  in 
every  case.  One  store  found  the  idea  of  refunding  one 
day's  purchases  during  a  month  so  attractive  and  profit- 
able that  it  has  been  continued  during  September.  An 
"Up  and  Down"  sale  proved  especially  attractive. 
Premium  goods  are  having  an  abundance  of  attention  from 
even  high  grade  stores.  Watches  and  dictionaries  are  the 
chief  inducements. 

*  * 
* 

Velutina,    in    broad-tailed      effects      is    very    new    and 

pretty.     It  has  the  appearance  of  crushed  velvet  at  first 

sight   but   when    brought   nearer   to   the   eyes   it   shows   a 

pattern  or  figure  running  up  and  clown  in  the  velvet  and 

looks  very  modish,  and  rich  for  costumes.     It  is  seen  in 

myrtle   green,  greens,  browns,  navies,  garnets  and  black. 

In  fact,  greens,  browns  and  navies  are  to  be  very  popular 

colors    for   all    street     garments,      yelveteens   in     tweed 

effects   are   very   stylish   and     new   and     will   be   used   for 

walking  costumes  a  great  deal. 

*  * 

* 

The  abundance  of  artistic  cards  profusely  used  in 
both  windows  and  in  every  conceivable  place  of  advantage 
in  the  interior  is  constantly  on  the  increase  both  in  quan- 
tity and  originality.  A  dollar  hat  display  was  enhanced 
by  a  large  card  reading  "This  is  the  hat  that  made  the 
dollar  line  famous."  Another  card  to  the  point  read 
"If  you  don't  buy  of  us,  we  both  lose  money.  "  A  win- 
dow of  mosque  table  covers  and  portieres  showed  a  card 
reading  in  that  way  rendered  novel  by  the  introduction  of 
shaded  effects  in  the  red  coloring  used  to  design  the  card. 

*  * 
* 

Large  lines  of  Oriental  and  Smyrna  rugs  in  small  and 
carpet  sizes. 

Window  displays  of  suitings  showing  the  brown  and 
gray  mixtures. 

French  and  Scotch  flannel  waists  in  artistic  patterns, 
with  the  bishop  sleeve. 

Ladies'  raincoats  with  the  cape  extending  to  the  wrist, 
as  well  as  the  familiar  shorter  varieties. 

Among  the  most  striking  effects  noticeable  in  the  new 
goods  arriving  daily  might  be  mentioned  the  following: 

Traveling  bags,  both  fitted  and  plain,  in  either  black  or 
tan  leathers,  as  well  as  traveling  rugs  in  a  wide  range  of 
patterns . 

Handkerchief  boxes,  cuff  and  collar  boxes,  glove  boxes 
and  boxes  for  numerous  other  uses  also  are  displayed  in 
large  numbers.  These  are  seen  in  varieties  simply  covered 
with  paper  or  made  of  rich  and  expensive  woods  and 
metals. 


46 


Oct..    1904 


DRY   GOODS   REVIEW 


gj*\Efi  ty, 


PURE     WOOL 


eartwrigbt  $  Ularner, 

LIMITED. 

Loughborough,   England, 

Manufacturers   i > I"  .  sss— 

NATURAL  WOOL 
UNDERWEAR  *  * 


In  addition  lo  the  well-merited  reputation  of  this  firm  in  all 
important  markets  in  the  world  we  take  pleasure  in  subscribing 
to  the  fact  that  during  ten  years  that  we  have  represented  them  in 
I  ui.ida  this  reputation  has  been  well  sustained  tor  their  dura- 
bility and  unshrinkable  qualities. 


R.  FLAWS  &  SON,  Agents, 


Melinda  St.,  Toronto. 


[fyou  stock  JAEGER  Underwear  you  attract  the 
besl  class  of  customers  to  jroai  Mint-. 

Vou  are  sure  of  repeal  ordt 

No  underselling  —  uniform  prices  throughout 
the  I  >ominion. 

LIBERAL  TERMS  TO  THE  TRADE. 


The  TRADI  Makk  is  a  gcnuitu-  guars 


Price  List   and    full   particulars  as    to  terms,  eU'. 
apply  to  the 

Head  Office  fob  Canada. 


DR.  JAEGER'S 


'CI      SANITARY 
WOOLLEN 


COMPANY. 
LIMITED 


2206    St.    Catherine    St. 
MONTREAL 


"PESCO" 

UNSHRINKABLE  UNDERWEAR 


PES  CO] 


is  ALL-WOOL  or 

SILK   and    WOOL. 

Is  ELASTIC,  SOFT, 

and  COMFORTABLE. 

Made  for  MEN,  WOMEN 

and  CHILDREN. 

GUARANI  BSD    ABSOl  I   I  KI.V 

I    ssiikink  \l;i  i:. 

Any  garment  shrinking  in 

washing  will  be  replaced. 

Manufacture'!  solely  by 

PETER  SCOTT  &  CO. 

limited 

HAWICK.   SCOTLAND 


*    \\l   PI     F<S  CaXAIM  1.1    , 

)'     '  .  .IAM1S..H.MOI    I:.  M)\\l  \|   ||.   II 

.  .  .  A  1        Boom  MS,  Oorirtne  BaUdtog.  3i«,  Outr»I  ChamtHr*. 

.-  9      Muoireei.  S3.  Hope  St. 
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SUCCESSFUL   MEN. 

IGII  on  the  wall  of  one  of  the  great  business 
houses  of  America  is  printed  a  motto  that 
reads  :  "Plan  your  work;  work  your  plan.'' 
And  in  this  motto  this  house  has  found  the 
keynote  of  its  greatness.  It  is  not  alone  en- 
thusiasm or  honesty  or  energy  or  ability  that  builds  our 
fortunes,  it  is  how  we  use  them.  It  is  enthusiasm  and 
energy  and  honesty  and  ability  directed  to  the  one  great 
purpose — the  working  of  our  plan,  writes  System. 

Any  man  who  wins  success  compels  our  attention. 
And  when  this  man  starts  out  in  life  with  no  force  back 
of  him  but  ambition  and  energy,  and  within  a  period  of 
twenty  or  thirty  or  forty  years  builds  up  one  of  the 
largest  and  most  widely  known  business  houses  in  the 
world,  that  attention  becomes  an  interest  and  an  admira- 
tion. 

It  is  sometimes  gratifying  to  us  to  credit  a  man's  suc- 
cess in  the  commercial  or  industrial  field  to  opportunity. 
But  opportunity  comes  to  all  of  us.  We  are  taught  to 
credit  success  to  enthusiasm;  but  enthusiasm  must  be 
harnessed  and  made  to  count.  We  all  know  men  whose 
enthusiasms  are  misdirected  and  wasted.  Work,  honesty, 
ability — these  are  some  of  the  qualities  on  the  long  list 
of  "secrets  of  success."  Yet  we  all  know  men  who  are 
honest  and  work  hard,  men  who  are  abfe,  who  are  still 
laboring  near  the  bottom  of  the  ladder. 

But  it  is  not  enough  to  know  that  a  man  succeeds,  we 
must  know  how.  It  is  not  enough  to  know  that  a  man 
has  the  qualities  of  a  business  builder;  we  must  know 
how  he  applies  them.  And  the  answer  is  summed  up  in 
the  word  system. 

When  a  traveling  salesman  in  New  England  begins 
business  for  himself  at  twenty-three  and  before  he  is  fifty 
builds  up  the  largest  wholesale  house  in  the  world,  we 
are  ready  to  hear  what  he  has  to  say  on  business 
methods. 

When  an  office  boy  reaches  the  head  of  the  house  as 
president  or  manager,  we  are  ready  to  take  a  hint  as  to 
how  he  did  it. 

When  a  man  reaches  the  top  of  the  business  ladder 
which  he  began  to  climb  at  nineteen,  he  may  have  some 
observations  to  make  that  will  help  us. 

Following  are  statements  of  leading  wholesale  mer- 
chants of  the  world— men  who  have  started  with  little 
and  made  much — who  tell  what  system  means  to  them — 
tell  how  they  have  made  their  enthusiasms  and  their  en- 
ergies count,  how  they  have  worked  their  plans. 

Edward  B.  Butler,  president  of  Butler  Bros.,  of  New 
York,  Chicago  and  St.  Louis,  the  largest  constructive 
jobbing  establishment  in  America,  whose  goods  go  prin- 
cipally to  the  department  stores,  a  man  who  has  risen 
from  a  New  England  clerkship  to  the  head  of  the  great- 
est wholesale  house  in  the  world,  says  :  "The  captain  of 
industry  of  to-day  learned  in  his  youth  that  a  mental 
plan  was  needed  for  any  undertaking.  Out  of  this  plan 
ning  grew  his  system;  out  of  this  system  grew  his  suc- 
cess. I  have  never  known  a  successful  merchant  who 
was  not  systematic.  A  greal  mercantile  business  is  pos- 
sible only  when  the  minutest  details  are  given  their  full 
measure  of  importance. 


"The  captain  of  industry  must  hold  the  helm;  but  he 
must  depend  upon  his  ship — system— and  upon  those  who 
operate  it." 

Adolphus  C.  Bartlett,  president  of  Ilibbard,  Spencer, 
Bartlett  &  Co.,  of  Chicago,  a  man  who  began  his  busi- 
ness career  at  nineteen,  who  in  six  years  became  a  part- 
ner, then  successively  secretary,  vice-president  and  presi- 
dent of  what  is  now  the  greatest  wholesale  hardware 
house  in  the  world,  observes  :  "After  forty  years  of  ex- 
perience I  am  convinced  that  success  in  business  depends 
not  only  upon  natural  ability  but  upon  a  thorough  pre- 
paration and  training  in  improved  systems  and  exact 
methods.  This  preparation  is  specially  valuable  in  these 
later  years  when  information  about  the  organization  and 
methods  of  business  houses  has  become  more  general  and 
competition  more  keen. 

"The  difference  between  a  good  and  a  poor  prepara- 
tion in  business  method  is  just  the  difference  between  sys- 
tem and  carelessness,  between  success  and  failure." 

John  V.  Farwell,  one  of  the  pioneer  wholesale  mer- 
chants, who,  with  his  brother,  Charles  B.  Farwell, 
established  in  1862  what  is  now  the  John  V.  Farwell 
Co.,  one  of  the  leading  dry  goods  wholesale  houses  in 
this  country,  whose  central  offices  are  in  Chicago,  claims 
"In  its  best  and  broadest  sense  success  means  the  de- 
velopment of  a  man  for  service.  And  this  development 
for  service  in  the  business  world  is  dependent  upon  the 
control  of  the  powers  within  us,  upon  the  systematic  ap- 
plication of  our  abilities  and  our  energies. 

"Our  energies  may  be  wasted  and  our  genius  misdi- 
rected unless  we  can  guide  them  to  definite  ends,  unless 
we  can  use  our  forces  to  get  specific  results. 

"And  this  organization  and  application  of  our  powers 
is  based  on  system." 


SUGGESTIONS  TO  CLERKS. 

EARN  more  than  your  salary.  Don't  wait  for  a  raise 
in  salary  before  working  harder.  If  you  do  you 
will  never  get  it.  A  clerk  has  to  do  more  than  he 
is  paid  for  before  he  can  attract  attention.  Then  the 
increase  of  wages  must  come. 

Get  customers  in  the  habit  of  asking  for  you  to  wait 
upon  them.  Many  a  clerk  has  gotten  enough  trade  of  his 
own  that  way  to  start  a  business. 

Don't  expect  a  vacation  in  the  quiet  season  if  you 
aren't  willing  to  work  nights  in  the  busy  season. 

The  least  desirable  of  all  clerks  is  the  irresponsible 
one.  You  must  make  your  employer  understand  that  you 
have  his  interests  at  heart  as  much  as  though  they  were 
your  own. 

Look  around  eagerly  for  a  chance  to  go  into  business 
for  yourself. 

Every  clerk  ought  to  study  his  business  with  the  in- 
tention of  some  day  becoming  a  proprietor  and  managing 
a  business  on  his  own  account.  Of  course  if  every  man 
did  become  a  proprietor,  there  would  presently  be  no 
clerks,  and  certain  large  businesses  would  go  to  smash. 
But  you  needn't  worry  about  that.  There's  not  much 
danger  of  more  than  one  man  out  of  every  ten  making 
himself  fit  to  accomplish  what  you  intend  to  do.  Just 
make  up  your  mind  to  become  one  of  the  successful. 
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oUUTEI_V     REC| 

AND       UNSHRINKABLE  ^     *^»     f  ■■■— 

U  NDE  RWEAR. 


THE 

EILDON 

UNDERWEAR 

HAS    ACHIEVED    A 

WORLD-WIDE 

REPUTATION 

WHY  ? 

BECAUSE  IT  IS 
UNSHRINKABLE 

WELL  MADE     - 

WELL-FITTING 

and 

WEAR-RESISTING 


Write    for   our   Book    of 

Patterns   and   Price 

List. 

LONDON,  ENG., 

122    WOOD  ST. 

AUSTRALIA  : 

PATTERSON  & 
RUHFUS, 

MELBOURNE 
and  SYDNEY 

SOUTH  AFRICA  : 

G.   T.    DOWELL, 
JOHANNESBURG,  C.  T. 


STOCKED   IN 

WHITE  GAUZE 

MERINO. 

INDIAN  GAUZE 
SILK  AND  MERINO. 

SILVER  GREY 

AND  ART  SHADES 

IN  PURE  WOOL  AND 

SILK  AND  WOOL. 


INDIAN   CASHMERE. 
NOVI  SPUN. 


STRIPED  EFFECTS 
IN  SILK  AND  WOOL. 

WHITE  WOOL 

AND 

NATURAL  WOOL. 

ALL 
UNSHRINKABLE. 


EGYPT : 
>1ACDONALD  <*  CO.. 
CAIRO. 


PA  RIS  : 

C.  COHADE. 

CONSTANTINOPLE  : 

G.    STRATI. 


OUR     LEADING     LINE 

EILDON    "Guaranteed    Unshrinkable    Pure   Wool." 

These  compare  favorably  with  anj  other  make  on  the  market,  and  ire  giTe  an  unqualified  guarantee  with  every  garment.    These  are 

labelled  "GUARANTEED  UNSHRINKABLE,"  in  addition  to  Bildoa  tab. 

It  \onr  wholesaler  cannot  supply  you,  drop  us  a  card,  and  we  will  arrange  to  have  samples  and  a  price  list  submitted  to  v.iu. 

Montreal    Kt-fu  Miii.iiiM-  TF  ^3  ^e'  Toronto    Representative! 

VI*  A.  ROLAND  WILLIAMS, 

HEIYi  M    \NCHESTER     BUILDING 


J.    I_.    XA/OODS, 

214     CORlSTINt     bVJILDING. 
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The  Moore  Carpet  Co. 


Limited 


SHERBROOKE,  QUE. 


Manufacturers  of 


High-Grade  Brussels  and  Wilton  Carpets  and  Rugs. 


<s 


We  wish  particularly  to  call  the  attention  of  the  Canadian  carpet  trade  to  our 
"Windsor"  Brussels.  We  guarantee  Windsor  Brussels  to  be  full  five  frame,  full  pitch, 
and  nothing  but  the  best  quality  of  worsted  yarn  is  used  in  their  manufacture. 

Our  "Balmoral"  Brussels  is  the  best  middle  grade  Brussels  on  the  market,  at  a 
popular  price,  and  has  proven  a  quick  seller. 

Our  "Kashmir"  Wilton  Carpets  and  Rugs  are  the  result  of  years  of  experience  in 
manufacturing,  and  the  rich  finished  appearance  of  this  grade  of  carpeting  makes  them 
exceedingly  popular  with  the  trade. 

Exclusive  and  private  patterns  for  our  customers  a  specialty. 

Special  orders  executed  at  short  notice. 

Low  price  ;  high  quality  our  motto. 

Spring  line  of  patterns  now  on  show. 

Wait  until  you  see  them  and  get  our  prices  before  placing  your  Spring  orders. 
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CARPETS. 


CANADIAN  CARPETS  FOR  1905. 

j&^jr      N    the    new    lines    lor   Spring    (lie    feature    wliich 
W  i-    es|»'cially    noticeable    is    t lie    avoidance    of 

^^Hp^      dashing   colors,  and     loud     and   conspicuous 

^^PrT        patterns,  and  a  choice  of  shades  thai  not  only 
lg  blend  well  but   arc  suited     to  the  pattern  ir 

^nH  which    they    are    worked.      The    Care    which    is 

V^^  manifesl     in    this    choice    of      colors    should    he 

appreciated     by  the     trade,  as  combinations 
which   have  heretofore  been  temporarily     popular     have 

b aroused  distaste  after  a   few   weeks  usage.      It     is 

not   considered  everything  in  this     day  to  sell  a  carpet. 

The   impressions  which   are   sustained   through   the  months 

to  follow  are  estimated  at  their  true  value  and  the  result 
Lb  ■  disinclination  on  the  part  of  the  manufacturer  to  even 
BUpply    the   demand    which    crops   up   for   Btyles    which    BOOB 

give  dissatisfaction. 

The  colors  for  oexl  Spring  promise  to  be  fairly  light 
in  tone  as  far  as  ingrains  are  concerned.  A  really  dark 
wool  carpet,  Bave  tor  certain  rooms  such  as  halls,  has 
been  found  to  be  not  generally  in  demand,  while  com- 
binations of  light   reds,  greens,  yellows,   fawns,  etc,  are 

always  intensely  popular.  Bine  ha-  come  to  hold  quite 
an  important  position,  although  introduced  only  a  few 
seasons  ago   in   this  class  of  goods.      Colors,  while   not    too 

loud,  are  distinct  and  clearly  defined  and  bring  out  the 
pattern. 

In  patterns  then'  is  a  further  following  out  of  the  ideas 
that   have  been  prominent   the  past   two  seasons.     Floral 

design8  are   in  abundance,  but   are  conventionalized   in  such 

a  way  as  to  form  no  breach  of     good  taste.      A  perfect 
or   leaf  on    a    carpel    would    be    an    incongruity      that 

would  readily  appear  when  laid  on  the  floor.     For  thai 

•  i  leaves  in  carpel  patterns  usually  ha\c     one     side 

straight,  with  the  other  indented,  and  the  length  is  much 

greater  than  in  nature.  Flower-  are  Been  thai  can  be 
identified  as  roses,  but  one  does  not   feel  he  i-  tramping 

on  a  flower  bed  when  walking  over  the  carpet  . 

There  are  the  usual  run  of  small  purely  conventional 

designs    which    are    intended    lor    OSCS    to    which    any    other 


style  of  design  could  not  be  put.  These  are  manufac- 
tured   lor  public   halls,   churches,   halls    in    resiliences,   den-. 

etc.,  and  appear  in  wool,  brussels,  wilton  and  axminster. 
Oriental  designs  are  extremely  popular  and  are  prominent 
among  wiltons  and  axminsters.      When   worked   in  dark 

colors   the   effect    is   extremely   pleasing    . 

The  strongest  feature  id'  the  carpet  trade  is  the  rapidly 
increasing  demand  for  rugB  and  ail  squares.  The  Review 
has  for  two  years  called  particular  attention  to  this  part 
of  the   trade   and    those    who   have    heeded    the   advice   given 

have  been  the  gainers.  The  old  cry  of  difficulty  of  carry- 
ing  sufficient    variety   ha-  been   found   to  be   to  a   great 

extent  unfounded.  They  are  essential  to  ever]  stock, 
and   can   even   be   carried   without    the   piece   goods. 

It  is  interesting  and  welcome  to  merchants  to  know- 
that    the   carpet    mills   at    Sherbrooke    formerly   run   by   the 

Dominion  Carpel  Co.,  have  been  reope 1  for  some  months 

and  arc  now  in  active  operation  by  the  Moore  Carpet  Co. 

This  brings  into  the  market  ;i  further  BUpply  of  Canadian 
made    brussels    and    wiltons.       In    addition       the    Toronto 

Carpet  Mfg.  Co.  is  now  engaged  in  the  manufacture  of 
brussels.  That  then-  is  room  for  these  is  evidenced  by 
the  large  importations  for  the  past  year. 


OILCLOTHS  AND  LINOLEUMS. 

Tills  month  sees  the  advance  showing  for  Spring,  19 
of    oilcloths    and    linoleums,    and    a    word    to    the    v- 
tailers  IS  especially  fitting  jnsl   now.      It   is  undoubt- 
edly true,  proper  attention  has  not  always  been  given  t> 

fostering  the  Bale  of  these  goods.     Display  has  not  l 

attempted  to  any  great  extent  and  ignorance  of  tie- 
plexity  of  designs  to  be  had  and  the  various  uses  to  which 
these  '.: 1-  may  be  put    has  curtailed  trade  in  many  quar- 
ters.     It   i-  -elf-evident  that  a  slight  expenditure 
Btrong  fixtures  for  floor  oilcloths  is  a  paying 
as  it  affords  ample  opportunity  for  display,  v  eeping 

the   goods   in   splendid      condition.      These      a     ills      have   a 

rteady  demand  and  afford  meat  chances  •!  profits, 
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if  sufficient  stock  is  caiiicd  to  create  a  favorable  impres- 
sion. 

The  Review  has  inspected  the  multiplicity  of  the  var- 
ious grades  of  Canadian  oilcloths  for  Spring.  Table  oil- 
cloths can  be  had  in  an  ever  increasing  number  of  designs, 
Colors,  and  widths,  but  it  is  perhaps  the  safes!  policy  to 
carry  only  staples  in  medium  widths  as  a  starter.  Floor 
and  stair  oilcloths  show  a  decided  tendency  to  centre  upon 
certain  well  defined  patterns  and  colors  and  upon  these 
the  bulk  of  the  business  will  be  done.  Subdued  shades 
in  green  sprinkled  sometimes  with  red  form  the  back- 
ground of  most  designs,  while  vividness  and  life  is  lent 
the  entire  pattern  by  artistic  floral  designs.     These  char- 


especially  with  the  Northwest,  is  a  veritable  landslide." 
The  mosaic  patterns  closely  imitate  mosaic  work  and  are 
especially   suitable  for  halls   and   public  buildings.      The 

blue  tile  effects  commend  themselves  to  effective  use  in 
bathrooms  and  kitchens.  A  complete  range  of  patterns 
may  be  had  for  each  and  every  purpose. 


THE  MOORE  CARPET  CO. 

THAT  brussels  and  wilton  carpets  can  be  made  in  Can- 
ada, which  are  in  every  respect  the  equal  of  similar 
carpets  of  English  manufacture,  was  fully  demon- 
strated beyond  all  doubt  bv  the  artistic     exhibit     of  the 


acteristics  are  carried  out   in  manifold  ways,  all   tending 
to  iiive  life  and  color  to  the  general  effect. 

Canadian  linoleum  is  made  in  five  qualities,  in  both 
printed  and  plain— a  range  that  leaves  nothing  to  be  de- 
sired. A  comparatively  new  line  known  as  decorativs 
burlaps  is  receiving  attention  due  to  the  involuntary 
praise  which  arises  from  its  cleanliness  and  other  sanitary 
and  decorative  merits.  It  is  used  like  wall  paper  and 
can  be  washed  and  kept  perfectly  clean  and  fresh  in  ap- 
pearance. As  a  manufacturer  says:  "Its  durability  and 
sanitary  qualities  should  endear  it  to  every  household, 
as  indeed  it  is  fast  doing  so.     In  fact  the  business  in  them, 


Moore  Carpet  Co.,  Limited,  of  Sherbrooke,  Que.,  at  the 
annual  exhibition  of  the  E.  T.  A.  A.,  held  at  Sherbrooke, 
Que.,  last  week . 

The  display  was  composed  of  a  beautiful  color  scheme 
of  two-tone  effects  in  brussels  and  wilton  carpets  in  reds 
and  greens  against  a  background  formed  of  the  new  car- 
pet size  Kashmir  Wilton  Rugs  which  the  firm  has  recent- 
ly put  on  the  market,  the  whole  display  combining  to  make 
a  rich,  harmonizing  effect  which  was  exceedingly  pleasing 
to  the  eye. 

Particular  mention  should  he  made  of  the  Kashmir 
Wilton    Rugs,    which    are   exact    reproductions   of   Oriental 
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WHICH  WOULD  YOU 
RATHER  DO^^ 

CHOOSE  YOUR  WALL  PAPER  FROM 
A  COMPARATIVELY  LIMITED  SAMPLE 
COLLECTION,  OR  FROM  A  LINE  IN 
WHICH  THE  LARGEST  BUYER  IN  CAN- 
ADA FINDS  EVERYTHING  HE  NEEDS 
IN  VARIETY,  PRICE,  EFFECT  ;  A  LINE 
WHICH  HAS  THE  FRESHNESS  OF  OR- 
IGINAL COLOR  TREATMENT  AND  THE 
STAMP    OF    QUALITY    AND    SUCCESS? 
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designs,  and  <>l'  ;i  very  high  quality,  a  Eact  which  bas  been 
recognized  by  merchants. 

The  display  of  five-frame  body  brussels  showed  a  large 
range  of  choice  patterns  and  colorings,  which  with  the 
excellent  quality  left  nothing  to  be  desired. 

The  Moore  Carpel  Co.,  Limited,  manufacture  only  the 
higher  grades  of  carpetings,  using  the  best  materials  ob- 
tainable, spinning  and  dyeing  their  own  worsted  yarns 
and  employing  only  experienced  help.  They  are  conse- 
quently in  a  position  to  know  exactly  what  goes 
into  their  product  and  can  absolutely  guarantee  every  roll 
of  carpel   to  be  perfect  before  it  leaves  their  mills. 

The  company  has  a  clear  title  to  a  450  horse  power 
water  privilege,  and  as  there  are  five  different  buildings, 
some  idea  of  their  dimensions  may  be  gathered  from  the 
fact  that  they  cover  three  acres  of  land  along  the  Magog 
River.  The  company  owns  its  own  electric  light  plant, 
and  new  machinery  has  been  installed  throughout. 

Mr.  Moore,  the  managing  director,  was  formerly  head 
of  one  of  the  largest  United  States  carpet  manufactories. 
His  firm  had  the  contract  for  supplying  the  Government 
of  the  United  States  in  1902,  which  ran  into  something 
exceeding  $50,000.  Mr.  Moore  is  a  practical  experienced 
carpet  manufacturer,  and  has  brought  to  bear  not  only 
his  capability  in  the  actual  carpet  making  department, 
but  in  advanced  business  methods  which  have  placed  the 
company  upon  a  basis  enviable  indeed. 

The  directors  of  the  company  include  some  of  the  most 
prominent  and  wealthy  men  of  Sherbrooke,  namely: 
Messrs.  Wm.  Farwell,  L.  A.  Bayley,  W.  R.  Webster,  S. 
Jenckes,  Wm.  Morris.  The  first  vice-president  is  Mr. 
6.  M.  Howard,  son  of  the  famous  "Gat"  Howard,  who 
died  in  South  Africa  serving  in  the  Canadian  militia. 
The  second  vice-president  is  Mr.  John  T.  Fox.  The 
president  is  Mr.  L.  A.  Bayley,  one  of  the  best  known 
dry  goods  merchants  east  of  Montreal,  and  who  handles 
some  of  the  finest  carpets  that  can  be  produced. 

The  capital  of  the  company  is  $100,000,  and  they  have 
abundant  resources  to  cany  on  one  of  the  largest  carpet 
industries  in  the  Dominion.  There  are  great  possi- 
bilities for  the  Moore  Carpet  Co.,  and  certainly  the  energy, 
enterprise  and  ability  displayed  during  the  first  period  of 
their  career,  would  indicate  a  very  successful  future. 

Mr.  II .  A.  Moore,  managing  director  of  the  firm,  will 
call  upon  the  entire  trade  during  September  and  October, 
with  full  and  complete  lines  of  samples. 


The  figures  in  brussels,  tapestry  and     wool  for  L903 

and  1904  are  as  follows: 


1903. 
Brussels....   855.792yds  5551,026 
Tapestry....  1.851,035  "    671588 
Wool 370  165  "    257,841 


1904. 
824,945  yds.  $546  299 
1,730,323  "    695.000 
430,964  "    272.488 


THE  YEAR'S  IMPORTATIONS. 

OUR  importations  in  carpets  for  the  fiscal  year  of  1904 
amounted    to   2,997,976    yards,    valued    at   $1,519,410, 
against  2,095,225  yards  in  1903,  valued  at  $1,491,490. 
The  increase  in  value  is  seen  to  be     $28,000  but  100,000 
yards  less  were  received  this  year  than  last  year. 

,The  details  that  go  to  make  up  this  total  show  some 
interesting  facts.  Great  Britain  sent  us  2,933,539  yards, 
valued  at  $1,480,203;  United  States  17,757  yards  valued 
at  $11,SU3,  and  Germany  13,384  yards,  worth  $8,216. 
Last  year  the  amounts  were:  Great  Britain,  3,032,606 
yards,  worth  $1,459,274;  United  States,  21,10(5  yards, 
worth  $11,4,88,  and  Germany,  37,279  yards,  valued  at 
$17,597.  From  this  can  be  observe]  the  great  effect  of  the 
surtax.  The  quantity  which  we  have  been  receiving  from 
Hi,.  United  States  has  decreased  year  by  year  until  the 
last   three  years  when  it  has  been  about   the  same. 


From  this  it  is  seen  that  while  the  quantities  of  brussels 
and  tapestry  have  decreased  the  value  has  increased,  and 
that  wool  carpets  are  received  in  a  quantity  lb'  per  cent, 
greater. 

An  interesting  fact  is  the  increase  in  the  value  pet- 
yard  in  brussels  and  tapestries.  In  brussels  the  average 
price  was  64.3  in  1903  and  in  1904  was  66.2;  in  tapestry 
it  is  40.1  against  36.3  last  year.  To  offset  this  wools 
averaged  this  year  63.2,  while  last  year  the  figure  was 
69.6.  Much  of  the  cause  of  the  increase  in  average 
price  is  the  advances  that  Ave  re  made  on  the  English  mar- 
ket, but  it  is  in  some  measure  due  also  to  the  greater  de- 
mand for  higher  priced  goods. 

Importations  of  jute  carpets  and  carpeting  have  in- 
creased from  $94,205  to  $97,832.  Straw  carpets  and  car- 
peting have  decreased  from  $60,668  to  $42,552. 


ENGLISH  CARPETS  FOR  1905. 

INTRINSIC  beauty  enhanced  by  soft  colorings  charac- 
terizes the  import  lines  for  Spring,  1905.  There  are 
no  decided  and  abrupt  colorings  to  chronicle .  It  is 
rather  a  pronounced  showing  of  past  tendencies,  balanced 
by  a  judicious  use  of  suitable  patterns.  The  lines  will 
shortly  be  shown  the  trade  and  even  at  this  time  the  ma- 
jority of  buyers  are  convinced  of  the  futility  of  looking 
for  lower  prices  than  heretofore. 

A  thorough  inspection  of  the  lines  brings  into  decided 
prominence  the  beautiful  range  of  colorings.  Of  courst 
the  usual  large  range  is  seen  in  all  grades,  but  there 
seems  less  dabbling  in  every  conceivable  variety  than 
formerly,  and  the  tendency  is  noted  to  confine  attention 
as  far  as  possible  to  various  shades  in  greens,  blues,  and 
old  rose.  This  is  a  natural  and  particularly  happy  out- 
come, as  these  subdued  tones  lend  themselves  very  charm- 
ingly to  furnishing  almost  any  room,  and  minimize  the 
possibility  of  distracting  from  other  accessories.  To  be 
sure  such  a  staple  as  fawn  is  well  represented  in  all  var- 
ieties but  the  fine  trade  is  expected  to  be  done  on  var- 
ious shades  in  the  above  colors. 

Those  who  remember  the  vivid  flower  designs  which, 
while  proving  attractive  to  a  limited  clientele,  invariably 
brought  disaster,  will  welcome  the  self-colors  in  the  re- 
tained flower  designs.  Axminsters,  brussels,  wiltous,  and 
tapestries  in  the  three-quarter  width  all  show  the  flower 
design,  but  it  is  noticeable,  especially  in  the  better  grades, 
that  vivid  colorings  are  avoided  and  usually  the  flower  is 
shown  in  self  colors.  Subdued  shades  predominate  and 
the  general  color  scheme  is  expected  to  run  on  this  prin- 
ciple. 

Patterns  partake  of  the  same  quiet,  subdued  nature, 
affording  ample  opportunity  for  the  adequate  display  of 
the  various  other  accessories.  Conspieuousness  is  en- 
tirely barred  from  the  best  lines.  Many  exclusive  designs 
will  of  course  be  shown  by  various  importing  houses,  but 
none  will  tend  to  elaborateness,  and  over  ornatencss.  V 
return  is  seen  to  medallion  designs,  with  perhaps  the  art 
nouveau  patterns  as  the  most  striking.      What  is  known 
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Geo.  H.  Hecs,  Son  &  Co. 


LIMITED 


HAVE  IN  STOCK   NEW    ARRIVALS  OF 


Cushion  Tops.  Lace  Panels  for  Doors. 

Bobblnet  and  Muslin  Curtains,  our  own  make,  New  Designs 
Lace  Curtain  Materials,  ail  kinds. 
New  Patterns  of  Tapestry  Curtains  and  Table  Covers, 
ISew  Patterns  of  Chenille  Curtains  and  Table  Covers, 

oi.'R  own  MAKE,  at  Special  Prices. 
Silk  and  COttOn    VelOUrS,   plain  and  new  fancy  designs. 

Couch  and   Furniture   Covers,   new  designs  from  our  own 

lOOmS,  and  also  latest  attractions  in  Imported  Lines  of  these  goods 

LACE  CURTAINS. 

We  make  a  specialty  of  Lace  Curtains,  and  cany  in  stock 
ready  to  deliver  an  immense  quantity  of  these  goods,  from 
20  cents  to  $30.00  a  pair.   Having  bought  many  of  these 
saleable  goods  before  the  advance;  in  price,  we  are  giving  the 
benefit  to  our  customers.     Please  compare  our  Lace  Curtains 
and  prices  and  yon  will  find  it  to  your  advantage  to  buy  from  us. 


Dry    Goods 

H  v  v  lew 


Window  Shades,  Curtain  Poles  and  Fixtures,  Brass 
and  Metal  Goods,  and  a  full  stock  of 
Upholsterers'  Supplies. 


\.li._\Ve  sell  these  goods  at  a  price  that  affords  the    RETAILER    LARGE 
PROFITS 


GEO.  H.  HEES,  SON  &  CO., 


TORONTO,      ONT. 
MONTREAL  WAREHOUSE.  No.  20  St.  Helen  St 


LIMITED 
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as  the  Lord  Rosebery  design  is  prominent.     Perhaps  the  ing  and  the  medium  priced  lines  are  heralded  as  particu- 

iikjsI  interesting  novelty  is  observed  in  the  so-called  elim-  larly  good.      Velvets,   wiltons   and    brussels  occupy   their 

inated  borders.     These  show  the  body  of  one  color  with  usual  place,  bul  as  stated  the  demand  is  expected  to  con- 

a  design  in  another  color  along  the  edge  of  the  border,  tirme  upon  axminsters 

While  and  green,  as   well  as  white  and   hlue.   with   a  good  The  question   of  juice   is   peculiarly  interesting   and   as 

sprinkling  of  white  and  old  rose  are  particularly  brilliant.  is  to  he  expected,  while  present  prices  are  higher,  a  fur- 

The    Victorian   axminsters   in   the   Empire   pattern  give   a  ther  advance  is  likely  to  come,  as  manufacturers  are  ask- 

distinctive  note  to  the  ultra  goods.      Small  designs  are  in  ing   increases   on    any   repeats.      The    advance   will    he   es- 

increasing  evidence   and   thej    are   particularly  adaptable  pecially  noticeable  on  popular  lines,  and  the  trade  will  be 

lor  a  bedroom  carpet.  Axminsters  have  an  increased  show-  serving  their  own  interests  by  placing  orders  early. 


WALL     PAPER. 


TENDENCIES  OF  WALL  PAPER  DESIGN. 

BEFORE  attempting  to  outline   the  tendencies  of  wall 
paper  design   at  the  present  time  I  should     like  to 
earnestly    direct    the    attention    of    architects    especi- 
ally  to  a  kindred  subject,   one   at    least    inseparably   con- 
nected  with    the   decorator's     work.      I   think      I   can   say 
without   exaggeration   that   decorators  approach  the  work 
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No.  416.     The  Rosalind,  shown  by  the  Watson    Foster  Co.,    Limited, 

A  feature  is  the  striped  background  which  is  reflected  in 

lattic  form  in  the  frieze. 

of  covering  the  plaster  walls  of  houses  and  other  build- 
ings erected  of  late  years  with  trepidation  amounting  al- 
most to  terror  as  to  the  results.  To  see  one's  best  laid 
plans  and  most  cherished  schemes  completely  frustrated 
by  the  treacherous  under  surface  is  more  than  disappoint- 
ing.    The  "skin  or  putty  coal'*  no  much  in  use  to  impart 


that  beautiful  snowy  smooth  surface  which  so  strongly 
appeals  to  some  people  has  usually  no  actual  adhesion  to 
the  coat  beneath  it  and  only  waits  the  application  of  some 
material  to  sever  its  weak  connection  and  destroy  the 
decorator's  work.  The  so-called  sand  finish  of  many 
plasterers  is  almost  as  great  a  delusion.  On  walls  thus 
treated  many  patches  will  be  found  into  which  no  sand 
and  very  little  plaster  of  Paris  has  entered  — nothing  but 
lime.  Plasterers  freely  admit  these  imperfections  and  also 
that  it  is  possible  to  get  as  good  results  as  were  obtained 
in  houses  a  generation  ago.  but  they  claim  that  current 
prices  do  not  admit  of  the  use  of  sufficient  plaster  nor  of 
sufficient  time  being  given  to  the  work.  Surely  it  is  a 
false  economy  to  cheapen  a  material  which  is  admittedly 
imperfect  at  best,  which  covers  so  much  surface  and  which 
places  a  stamp  of  dilapidation  on  the  house  out  of  all 
proportion  to  its  relative  cost  to  the  total  cost  of  the 
building.  I  feel  satisfied  that  this  work  does  not  receive 
the  attention  it  deserves  at  the  hands  of  the  architect, 
and  that  not  only  would  the  problem  of  decoration  be 
greatly  simplified  but  that  the  life  of  the  plastering  would 
be  materially  lengthened  if  honest  work  were  insisted 
upon. 

Another  feature  in  the  preparatory  work  of  ceilings 
and  walls  for  decoration  deserves  more  than  passing 
notice.  I  refer  to  the  obtaining  of  true  perpendicular 
and  horizontal  lines  in  the  angles  of  the  room.  It  is  no 
uncommon  thing  to  see  the  ceiling  run  from  one  to  one 
and  one-half  inches  out  of  true  ha  a  wall  of  twelve  or 
fifteen  feet.  The  upright  angles  of  the  room  are  fre- 
quently as  much  out  and  in  many  cases  meander  in  and 
out  of  line  as  they  climb  to  the  ceiling.  Many  rooms  are 
two  or  three  inches  wider  at  one  end  than  at  the  other. 
Tt  can  be  easily  understood  how  difficult  it  becomes  under 
these  circumstances  to  apply  pattern  of  any  sort  so  that 
if  shall  not  appear  to  be  leaning  one  way  or  the  other. 
These  defects  are  not  by  any  means  confined  to  cheap 
buildings  but  may  be  seen  in  some  of  our  most  pretentious 
structures.  In  almost  every  other  trade  if  the  work 
proves  defective  in  itself  it  has  to  be  made  good.  Why 
should  not  a  guarantee  be  required  from  the  contractor  for 
plastering  that  his  work  shall  successfully  meet  the  de- 
mands made  upon  it  in  the  decoi-ation  which  may  subse- 
quently be  applied  to  it 

And  while  T  am  on  this  portion  of  my  subject  I  should 
like  to  point  out  what  is  always  to  the  decorator  at  least 
the  unexplainable  practice  of  many  architects,  of  carrying 
doors  and  windows  in  the  room  to  two,  three  or  more 
different   heights.      My   own    dining     room   has   five   such 
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Our  line  is  the 
best  that  money 
can  produce  «£ 

It  will  insure 
larger  sales  and 
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TRADE  ONLY  SUPPLIED. 
A    POSTAL  WILL   HRING  OUR  SALESMAN 


TEe  Menzie  Wall  Paper  Co. 


Head  Office  and  Salesroom 


LIMITED 


98  King  St.  West,  -  TORONTO,  can 
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openings  and  every  one  is  of  a  different   height,  varying 
from  the  others  by  several   inches.      There   was  no  reason 


s 


3& 


[W'W  * 


OCT  .4  190^fy£,  ]g$% 


* 


(*& 


&vm/v. 


5ii. 


.*. 


1. 


Upper  Third  Treatment,  manufactured  by  Stauntons,  Limited, 
Toronto. 


why  the  three  doors  at  least  should  not   have  been  of  the 
same  height. 

The  foregoing  are  some  of  the  difficulties  in  the  path 


of  the  decorator,  whose  remedy  lies  in  the  province  of  the 
architect.     And   their  connection   with   my  subject  is  in 

this.  When  the  standard  of  design  and  the  value  of  ma- 
terials iii  wall  coverings  have  advanced  as  they  have  done 
of  late  years  it   becomes  increasingly  necessary  thai  the 

remedy  should  be  applied  and  more  perfect  results  ob- 
tained. The  various  canvases,  burlaps,  denims,  buck- 
rams, etc.,  now  manufactured  solely  for  decorative  pur- 
poses are  undoubtedly  great  acquisitions  to  the  resources 
of  the  decorator  and  are  all  perfectly  practical  on  pro- 
perly plastered  walls.  But  the  risk  and  labor  of  applying 
them  to  the  ordinary  conglomeration  of  sand,  lime  and 
plaster  is  so  great  as  to  greatly  restrict  their  use. 

Pattern  has  been  sparingly  applied  to  these  materials 
partly  because  their  own  texture  and  coloring  is  quite 
satisfying  and  partly  because  the  ordinary  printing  pro- 
cess necessitates  too  frequent  repetition  and  the  consequent 
wall-papery  appearance.  Block  or  hand  printing  has  not 
been  so  used  to  any  great  extent  though  T  can  see  no  rea- 
son why  excellent  results  might  not  be  obtained  by  block 
printing  or  stenciling. 

Book  cloths,  that  is  cloths  used  in  book  binding,  the 
process  of  manufacture  being  slightly  altered  to  adapt 
them  to  the  purposes  of  wall  covering,  are  sold  under  the 
trade  name  of  Holliston   cloths. 

To  what  are  known  as  the  sample-book  houses  and  the 
departmental  stores  is  due  much  of  the  cheapening  of 
design  and  materials  in  wall  paper  as  in  so  many  other 
lines.  Something  with  a  semblance  of  merit  but  spiced 
up  with  touches  of  color  to  catch  the  popular  taste  has  to 
he  provided  at  a  price  which  will  insure  large  sales.  Thus 
it  becomes  increasingly  difficult  year  by  year  to  purchase 
designs  sufficiently  distinct  from  these  meretricious  vamp- 
ed up  piracies.  Apparently  the  only  safe  course  is  to 
confine  oneself  to  flat  quiet  effects  in  two  or  three  tones 
of  analogous  colors  and  yet  there  are  some  glorious  walls 
to  be  had  in  strong  color  from  the  collections  of  the  lead- 
ing British  makers. 

The  French  designers  adhere  pretty  closely  to  their 
traditions  in  the  direction  of  marvellous  reproductions  of 
the  effect  of  silk,  leather,  tapestry,  etc.  As  I  pointed  out 
in  a  former  paper  there  is  no  pretense  in  these  creations, 
that  they  are  the  actual  material  themselves,  and  it  is 
therefore  perfectly  legitimate  in  such  an  intrinsically 
valueless  material  as  wall  paper  to  produce  any  effect  that 
will  make  a  good  wall.  No  objections  of  this  sort,  how- 
ever, can  be  raised  against  the  beautiful  flocks  or  velvet 
papers  in  which  the  French  excel  and  which  have  come  in 
with  the  neAV  styles  or  revived  styles  in  architecture.  No- 
thing can  quite  take  their  place  in  the  white  and  gold 
rooms  of  the  Empire  or  the  Colonial  of  New  England  and 
Virginia. 

Of  the  best  American  lines  it  can  only  be  said  that 
they  are  good  in  so  far  as  they  so  closely  follow  the  Eu- 
ropean makers  as  to  be  almost  indistinguishable  from 
them  except  to  the  trade  expert.  When  originality  is  at- 
tempted it  is  not  of  an  order  to  commend  itself  to  a  cultured 
taste.  The  craze  for  much  display  at  little  cost  has  con- 
trolled the  output  of  a  majority  of  the  American  factories. 

Our  own  manufacturers  have  not  yet  reached  a  stage 
where  the  designing  and  coloring  of  their  wall  papers  can 
be  seriously  considered  from  an  artistic  standpoint.  This 
condition  of  affairs  is  likely  to  continue  for  some  time  to 
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OUR      FIRST 

CONSIDERATION 

in  making  the  Staunton  wall  papers  for  1904-5  was  to  have  a  line  that  would 
sell  on  its  merits    -and  this  very  point  should  he 

THE    DEALER'S    FIRST   CONSIDERATION 

in  buying  his  wall  paper  stock.  -The  Staunton  Samples  have  all  the  "  earmarks" 
of  saleableness,  popularity,  and  profit  making  —  and  dealers  who  have 
handled  the  Staunton  line  in  largest  quantities  in  foimtr  seasons  are  the  most 
enthusiastic  about  the  selling  qualities  of  the  L 904-5  line. 

WAIT  FOR  OUR  SALESMAN     OR 
WRITE  FOR  SAMPLE  BOOKS 


r 

w 

BSiffiiiluFoi 


NTONS  Lirll 


TORONTO    CANADA 


A.R.  BURROWS  &  CO. 


Manufacturers  of- 


Rug  Fringes, 
Carriage  Fringes  and 
Carriage  Dusters 

GUELPH,  ONT. 


Write  us  for  Samples  and  Prices. 


CARPET  BUYERS     ^      ^» 

Our  travellers  are  now  on  the  road  with 
SORTING  and  NEW  SPRING  DESIGNS. 

Buyers  will  do  well  to  inspect  their  samples 
and  values  before  placing  orders.  A  card 
requesting  our  representative  to  call  will  be 
promptly  responded  to  ::  ::  :: 


IMPERIAL   CARPET  CO., 

II  Front  St.  East,  TORONTO. 


*ftr*rxitr*'t****x******'tv*x*t*v****ft*rr 


DOWN  COMFORTERS 
WOOL  COMFORTERS 
COTTON  COMFORTERS 

BED   PILLOWS 
WHITE   CUSHIONS 
COSIES,    MUFF   BEDS,    Etc. 


FANCY 


PRICE   LIST  ON   APPLICATION.  FEATHERS   BOUGHT. 

The  TORONTO  FEATHER  &  DOWN  CO.Ximitei 

7*    KING   ST.   WEST,   TORONTO. 
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Wake  Up ! 


If  you  haven't  already  discovered  the 
selling  qualities  of  "Alaska''  Quilts, 
we'dlike  to  show  you  how  much  we 
think  your  trade  is  worth.  "  Nowhere 
else  so  good  for  the  money"  is  the 
general  verdict,  and  the  more  you 
make  comparisons  the  surer  we  are 
of  your  orders.     The  output  of 


a 


Alaska"  Quilts 


is  vastly  larger  than  any  other  made 
in  Canada,  and  we  persist  in  taking 
every  bit  of  extravagance  out  of  prices. 
You  can't  by  any  possibility  get  your 
money's  worth  out  of  inferior  quilts. 
Ours  are  made  with  an  eye  to  long 
and  satisfactory  service,  and  tying 
your  trade  to  us. 

ALASKA  FEATHER  &  DOWN  GO. 

^         MONTREAL 


come,  those  wishing  really  good  design  and  coloring  be- 
ing- ready  to  pay  the  difference  in  price  for  the  imported 
lines.  It  is  gratifying,  however.  to  note  that  even  in  the 
domestic  lines  the  showy  pressed,  embossed  gilts,  glim- 
mers, and  other  sueli  abominations  have  disappeared. 

Rome  curious  revivals  come  upon  the  market  at  times 
and  enjoy  a  short  run  of  popularity  out  of  all  proportion 
to  their  merit .  An  old  house  in  Boston  was  pulled  down 
the  other  day  and  on  the  walls  of  one  room  was  exposed 
a  panel  treatment  in  old  Chinese  hand  painting  on  small 
square  silk  sheets,  the  subjects  reminding  one  of  the  old 
tea  chest  pictures.  At  once  there  was  a  demand  for  sub- 
jects of  this  sort  and  an  enterprising-  importer  engaged 
Japanese  artists  to  produce  hand  painted  wall  hangings 
fifty  yards  long  without  repeat  by  any  required  width  up 
to  five  or  six  feet.  The  painting  was  done  on  fine  muslin 
with  a  backing  of  strong  thin  paper.  Of  course  this  re- 
vival of  Japanese  design  is  merely  a  fad  and  yet  it  in- 
dicates how  keen  is  the  pursuit  of  novelty  in  the  decorat- 
ing field.— W.  H.  Elliott,  in  The  Canadian  Architect. 


BEDDING. 

KAPOK  AND  ITS  USES. 

E^VERY  year  that  busy  centre  of  commerce,  Amsterdam, 
j  says  Chambers's  Journal,  receives  nearly  1.000 
pounds'  weight  of  a  curious  and  interesting-  vege- 
table substance  known  in  Java  and  in  the  trade  as  kapok, 
which  is  found  very  useful  for  stuffing  cheap  mattresses 
and  pillows,  among  other  purposes'  Tt  is  a  sort  of  yellow 
wadding  which  nature  uses  as  a  covering  for  the  seeds  of 
certain  trees  in  the  Malacca.  Its  fibres  being  very  non- 
resisting,  it  has  been  found  impossible  to  spin  or  weave 
it.  but  it  gives  excellent  results  for  bedding,  making  a 
mattress  delightfully  soft  if  it  is  exposed  to  the  sun  be- 
fore being-  used.  It  is  exceedingly  light  and  buoyant,  in 
this  respect  greatly  surpassing  cork,  as  it  will  support  in 
the  water  thirty-five  times  ils  own  weight.  The  tree 
whence  it  is  derived  (Eriodendron)  grows  rapidly,  and  in 
the  second  year  is  twelve  to  fifteen  feet  high,  but  it  does 
not  fruit  abundantly  until  the  fourth  year.  Like  the  cot- 
ion  plant,  it  bestows  two  gifts  on  man.  the  special  wadding- 
mentioned,  which  lines  the  husk,  and  the  oil  extracted 
from  the  seeds,  which  is  used  especially  in  the  Chinese 
markets.  The  threads  of  the  soft  fibre  taken  from  the 
pods  are  light  yellow,  rather  silky,  and  only  about  an  inch 
in  length.  They  are  made  into  thin  rings.  Kapok,  it  is 
said,  never  decays.  Among  the  ever  increasing  uses  to 
which  this  curious  vegetable  product  is  put  — causing  the 
culture  of  the  Eriodendron  to  make  great  strides  in  the 
Dutch  Indies,  while  efforts  are  being  made  to  cultivate  it 
in  similar  climates— it  has  been  suggested  that  excellent 
life-saving  apparatus  might  be  made  from  it.  which  should 
he  in  the  form  of  mattresses  and  cushions,  easily  obtain- 
ed in  moments  of  danger.  Three  hundred  grams  of  kapok 
(101-2  ounces)  will  support  a  man  of  ten  stone  five  pounds 
(14n  pounds)  in  the  water:  and  experiments  by  a  Erench 
society  with  articles  made  of  this  wadding,  which  had 
previously  been  soaked  in  water  for  eighteen  hours,  gave 
excellent  results.  One  small  mattress  supported  several 
men.  Tt  is  probable  that  soon  all  ships'  beds  will  be 
made  of  kapok. 
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Linoleum 

MADE 

IN 
CANADA 

Our  new  plant  for  ihe  manufacture  of  this   line  of  goods  ia 
now    in  lull  operation,  and  we  are  turning   out  Linoleum 
the  equal  of  any  imported. 

Prompt  Delivery       i     ,,   >  , ■ 

iini',  one  worthy  of  the  consideration  oi  ail  dealers. 

Five  Qualities  A  B»c-  D-and  ■      •  ,h 

printed  and  plain. 

Samples  of  our  Standard  Lines  for  Fall,  comprising 

Floor,  Table,  Stair,  Enamelled 
and  Carriage  Linoleum, 

are  now  in  the  hands  of  the  Wholesale  Dry  Goods  Trade. 

...  "'" '  ' 

• 

-  V  ' 

Buyers 

are  invited  to  inspect 
our  new  lines  before 
placing  their  orders 
for  import. 


rf1 


j*: 


Wt     ALSO     MANUKACTURt 

Decorative  Burlap  ™zS££Z££t 

an    economical    and    most    attractive    wall    covering.     Can 

he   washed,    and   from   a    sanitary    point    should    be    used    in 
every  house. 


The  DOMINION  OILCLOTH  COMPANY 


Office  and  Works:    Montreal 


I.IMITF.I) 
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CANADA'S  WEST  INDIAN  TRADE. 


M 


K.  (HAS  V.  PICKFORD,  of  Pickford  &  Blaek, 
Halifax,  N . s..  arrived  in  Toronto  on  the  -1st 
inst.  Il«'  baa  recently  returned  Prom  a  Beven 
mi >i 1 1  h-  *  visit  id  the  West  [ndies,  and  is  in 
Western  Canada  "n  his  annual  mission  trying 
to  interest  business  men  in  the  West   [ndies. 

"While,"  he  said,  "business  between  the  West  [ndies 
and  Canada  is  improving  we  are  nol  altogether  pleased 
with  the  increase  from  Ontario.  Considerable  shipments 
are  going  forward  all  the  time,  but  they  do  aol  increase 
as  they  should.  Take  flour  from  Ontario  mills,  for  in- 
Btance.  Much  of  it  goes  via  New  York  instead  of  via 
Canadian  ports.     A  great  deal  more  sugar  is  going  from 

the    Weal    [ndies   to   Canada.       In    fact    practically   all    the 

raw  Bugar  produced  in  the  West  Indies  new  finds  its  mar- 
ket in  this  country,  hut  at  the  same  time  the  trade  from 
Canada    to    the    West    Indies    is    not    nearly   so    large    as    it 

might  he,  and  our  steamers  frequently  go  back  with  light 

cargoes.      The    people    in    the    West    Indies    are    willing    to 

buy  from  us  provided  we  can  give  them  the  goods.  This 
we  certainly  can  do  if  our  manufacturers  and  exporters 

will  eater  to  the  trade.  As  it  is  one  Beldon)  sees  a  com- 
mercial traveler  from  Canada  in  the  West  Indies,  while 
travelers  from  United  State-  houses  are  to  he  Been  on  every 

Bide.  The  trouble  is  that  we  are  too  spasmodic  in  our 
efforts    to   Beeure    the    trade    with    the    West    Indies.       Then' 

is  one  class,  however,  id'  Canadian  enterprise  which  is  do- 
ing well  iii  the  Wot  Indies  and  that  is  the  life  insurance 
companies.       They    are    sending    their      men    down      there 

regularly  and  are  meeting  with  good  returns.     These  are 

about  the  only  people  in  Canada  who  are  Btieking  to  busi- 
ness systematically. 

••With  regard  to  cotton  growing  in  the  West  Indies, 
the  acreage  is  increasing  all  the  time.     In  fad  in  Mont- 

-errat.   one   of   the   -mailer   islands,   they   are    planting   very 

little  sugar  this  year  ami  turning  their  attention  very 
largely  to  cotton.  The  hulk  of  the  cotton  is  what  is  known 
a-  the  Sea  Island  variety,  which  brings  the  biggest  price. 
This  year's  crop  in  the  West  Indie-  realized  a  splendid 
price  and  gave  the  people  encouragement  to  proceed  and 

increase  the  acreage.  There  i-  an  immense  demand  for 
Sea  Island  cotton  and  tht  Weal  Indie-  can  -ell  all  they  can 
raise.  The  trouble  has  been  that  up  to  the  present  time 
they    have    been    very    much    hampered    by    the    pest    which 

destroys  the  cotton.  In  some  places  where  the  growers 
have  been  slow  in  tackling  it  the  pest  ha-  wiped  out  the 
whole  crop.     Tin-  is  particularly  true  of  the  crop  in  afont- 

serrat  .      The   Imperial  Department  of  Agriculture,  of  which 

Sir  Daniel  Morn-  i-  chief,  has  been  doing  great   work  in 

connection   with    cotton    growing. 

••Cotton  growing  in  the  We-i  [ndies  began  in  1902. 
I.a-t  year  there  were  1,000  acre-  under  cultivation  and 
for  the  [904  crop  seed  for  8,000  acre-  ha-  been  distributed. 


The  s I  i-  imported  by  the  Agricultural  Department  and 

sold  out   to  the  farmers.   Thej   are  now    practically   grow- 

ing    cotton     in    all    of    the    West     India    i-land-.       (  )|     oiu-e 

with  the  improvement  in  the  pine  of  sugai  there  may  not 
be  -I.  man}   going  into  cotton  production  a-  might  other- 
wise  have   been    the   case.       If   the   crop   is   reaped    iii 
order    there    is    much    more    tnonev     in    growing   colt. .11    than 

in   producing   sugar.      I   mighl   Bay   that    there   i-  only  a 
limited  acreage  in  the  West    Indies  suitable  tor  growing 

Sea     Island    cotton,    but    there    are    large    area-    adapted    to 

'b"    Cultivate f    the    Upland    variety,    which,    of    .• 

is  nol   so  valuable  as  the  Sea    l-land  kind.      All  the  cotton 
at   present    raised   in   the   West    Indie-  i-  marketed   in  (Ileal 

Britain." 


CANADIAN  TRADE  WITH  THE  ANTIPODES. 

MIC   c   J.    MILLER,  representing  Collin  &  Co.   Pro- 
prietary,   Limited,   of    Australia    and    New    Zealand, 
has  been    in    Canada    and    the    United   States   during 
the    past    tew    weeks    in    the    interest    of   his   firm,    who   are 

one  of  the  largesl  commission  firms  in  the  antipodes,  hav- 
ing offices  and  warerooms  in  Melbourne.  Sydney,  Adelaide, 
Wellington  ami  Bub-agents  ami  representatives  in  even 
large  town  in  Australia  and  Xew  Zealand.  The  Collin 
Co.    are   dealers   in    almost    every   line  of   merchandise,   ami 

realizing  that  there  are  meat  possibilities  for  Canadian 
manufactured  products  in  Australia  and  Xew  Zealand. 
have  deputed  their  Mr.  Miller  to  visit  this  country  and 
form  additional  connections  to  those  which  they  already 
possess. 

Mr.  Miller,  who  has  visited  Montreal  and  Toronto.  i~ 
Confident  that  our  possibilities  for  trade  in  his  part  of 
the  world  are  excellent,  provided  Canadians  will  only 
reach  out  after  it.  As  every  one  knows,  tbe  United  State- 
have  obtained  a  Btrong  foothold  there,  but  with  the  pre- 
ferential tariff  Canada  ha-  been  given  an  enormous  ad- 
vantage  over   that    country   and    Germany. 

Mr.    Miller   informed    The    Dry   (i I-    Review    that    his 

firm  would  be  glad  to  supply  information  to  any  one  writ- 
ing in  regard  to  trade  matter-  in  the  antipodes. 

••Canadians."  he  said."  do  not  realize  that  their  i- 
in  Australia  and  N'ev  Zealand  trade  tor  them.  Our  con- 
suming power  is  enormous,  and  it  would  pay  them  to  reach 
out  after  our  trade.  I  find  that  at  present  the  Canadian 
manufacturers  are  all  very  busy  supplying  the  home  mar- 
ket, and  have,  consequently,  very  little  de-ire  to  reach 
alter   the   export    trade,   but    I    certainly    think      that    they 

should  make  an  effort  t<>  increase  their  business  with  our 

part    of    the    world.       New    Zealand,   as   you    know,    fives 

preference,  and  I  feel  certain  that   Australia  will  ■■ 

ally  do  the  same.        A-   tar  a-  New   Zealand    i- 

1    believe   the    preference   will    be   ultimately    it.'.  "." 

Mr.  Miller  [eft  tor  the  coast  on  Septet  ;  13,  en 
route  home. 
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Ggntlemen;s&  BoysCo&fo 
~Bg&r  thlsldpel 


RETURNED 
SEP  27  1904 


Ladies  d-Giri: 
Be&rTfiIst& 


GUARANTEED  #TO  RESIST  ALL  ^CLIMATES 


NEW   SPRING  RANGES     OF    RAINPROOFS    AND    WATERPROOFS 

ARE    NOW     IN    THE    HANDS    OF    OUR    TRAVELERS, 


Head   Worhs, 
MANCHESTER,    tNGLAND. 


Head   Office,  Warehouse 

and   Factory   for 

CANADA, 

92  McGILL  ST..  MONTREAL. 
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AN  analog}  can  readily  be  deduced  Prom  the 
specializing  of  a  distinct  departmenl  in  giving 
readers  of  The  Review  news  regarding  Bhower- 
proof  garments.  Drj  goods  Btores  or  ex- 
clusive furnishers  who  have  nol  already  a  de- 
partmenl devoted  to  these  garments  should  consider  the 
question  seriously.  The  volume  of  business  done  is  enorm- 
ous and  stores  thai  are  nol  getting  their  -hare  of  ii  Bhould 
specialize  this  departmenl   and  pul    in   a  Btock  of  Bmarl 

garments. 

*  * 

* 

September  has  been  an  exceptionally  busy  month  for 
both  the  retailers  and  manufacturers  and  shows  how 
gladlj  the  trade  has  welcomed  the  setback  given  to  the  <>id 
rubber  Bmelling  garments.  Raincoats  arc  wonderfully 
good  early  sellers  in  the  clonk  departmenl  and  the  t'acl 
is  (irmly  established  thai  they  arc  here  to  stay.  They 
are  no  passing  fad,  as  the  increased  purposes  to  which 
they  have  been  put  readily  attest.  Last  month  we  dis- 
cussed at  length  what  the  demand  at  retail  indicated  as 
the  best  Fall  Btyles  and  there  sppins  no  reason  to  change 
our  predictions  made  at  thai  time.  Everything  is  Bell- 
ing to  some  extent  in  ladies'  garments,  both  three-quar- 
ter and  long  coats  in  the  collarless  style  as  well  as  those 
with  capes,  but  perhaps  the  ultra  trade  are  demanding 
the  long  full  coat  to  the  hem  of  the  garmenl  more  than 
the  three-quarter  coat.  Each  individual  manufacturer 
has  Borne  distinguishing  feature  in  his  lines  and  on  these 
the  travelers  find  their  talking  points.  While  travelers 
arc  already  oul  for  Spring  and  assorting,  the  bulk  of  the 
trade  is  confining  its  attention  to  repeats  on  lines  which 
are   proving   g 1   sellers,   as   the   early   trade   in    the   mantle 

departmenl  is  picking  up  raincoat-  eagerly.  In  ladies' 
goods,  fancy  styles  generally  are  going  in  greys,  olives 
and  fancy  striped  mixtures.  In  men's  goods  plainness 
characterizes    the    best    garments,    and    even    for    Fall    a 

good   many  show   the  plain  sleeve  without    the   fancy   cuff. 

•  * 
* 

As  stated.  Spring  sample-  are  now  out  and  manufac- 
turers have  vied  with  each  other  in  meeting  the  demand 
for  novelty.  Striking  individual  styles  are  shown  in  the 
many  extensive  linos,  but  certain  broad  principles  are 
followed  by  all.  Men's  goods  are  in  plainer,  neater 
Btyles,  and  more  attention,  if  possible,  is  paid  to  the  many 
little  devices  which  go  to  make  perfect  lit  and  workman- 
ship. Slighl  changes  are  rung  in  on  the  pockets,  a  good 
many    showing    the    side    flap    DOekets,    while    the    trade    is 

pretty  well  agreed  upon  discarding  cuffs.  There  is  just 
enough  novelty  to  promote   and  Bustain   interest,  Berving 

as  a  sound  inducement  for  ready  Belling  at  retail.  Fancies 
in  variegated  stripes  and  mixtures  as  well  as  plain  greys 
and   olives   are   the   prominent    col..' 

The  women's  garments  style   i-   the  chief  considera- 


tion, ami  this  element  of  Buccess  has  caused  the  manufac- 
turers to  evolve  beautiful  creations,  Borne  oJ  which  .-in- 
sure  to   meet    with    favor.      The   Bize  of  the    line-   i-   beyond 

comprehension,  one  line  show-  over  30  different  Btyles, 
although  various  similar  tendencies  may  be  noted.  In 
general,  there  is  in  sympathy  with  cloak  Btyles,  a  decided 
individualit]   shown.     All   partake  of  very   fancj   effects 

and  each  manufacturer  u-e-  In-  own  judgment  m  pro- 
ducing this  general  effect.  Three-quarter  coats  are  per- 
haps more  prominent  ami  the  collarless  coat  is  featured. 
Belted  backs  are  again  seen  and  Borne  extreme  models 
show  rows  6f  pleating,  the  little  Bleeve  pocket  adding  the 
finishing  touch  id'  novelty.      Buttons  are  used   profusely 

and   while  gilt    buttons  lend   charm   to   the   military  effects, 

the  neatset  designs  show  self  buttons  ami  wherever  the 
ingenuity  of  the  designer  can  as-i^n  them.  Long  lengths 
arc  still  banked  upon  and  show  every  likelil d  *>f  con- 
tinuing in  favor.  The  retailer  doe-ii 't  go  fara-trav  as  the 
various  st  v  les  don't  eliminate  the  question  of  usefulness 
ns  well  as  serv  iceableness.  thus  he  i-  -ate  in  using  his 
own  judgment   as  to  what    local   trade   will   take  up.    Capes 

are  -ecu  in  every  variety,  the  newest  one  reaching  to  the 

sleeve. 

*  • 
• 

Materials  show  the  usual  range  of  lightweight  coverts 
and  on  these  little  can  be  said,  but  the  question  of  color 
is  an  ever  important  one.  The  introduction  of  light  colors 
such  as  fawn,  indicates  that  there  is  a  revival  in  thi-  re- 
spect. Two  years  ago  they  were  a  drug  on  the  market, 
but  now  they  are  heralded  as  a  "go."  Fancy  mixtures, 
and  both  light  and  dark  stripes  will  confine  the  greater 
attention  of  the  trade,  although  plain  greys  and  olives 
will   still    have   a    fair   place,   especially    in    the   staple   trade. 

*  • 

Waterproofs  are  not  altogether  out  of  it  according  to 
good  authorities.     The  new  materials  show  an  increasing 

similarity  to  rainproof  material,  and  the  fact  that  they 
arc  cut    on   the  same   patterns   in   good   tailor-made  designs 

makes  them  a  splendid,  serviceable  garment  suitable  f,<\- 
any   purpose. 

*  * 
• 

An  interesting  novelty  to  enliven  a  neat  display  of 
Bhowerproofs    was    seen    in    a    Montreal    store    last    month. 

and  judging  by  the  attention   it   attracted,  proved  itself 
entirely  salutary   and   a   worthy,   attractive  advertisement. 
It    was   in    the   form   of   a   small   li-inch   stand   about    2 
long   by    1    foot    wide,   over   the    top   of   which    was   lot 
tacked   some  rainproof  materia!.      This  sai.r,_'ed   and  afford- 
ed the  opportunity  for  the  holding  of  a  fair  quantit 

water,    which    was    further    rendered    more    interesting   by 

having  three  small  gold  fish  disporting  then  -  round 

it  it.     The  whole  was  prominently  placed  ml  of 

a   good  display  of  raincoats,  and  certainly  did   much  to 
•    the  quality  of  the  material,     fen'!  it  an  idea  worth 
copying) 
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As  an  example  of  the  increasing  demand  for  raincoats, 
manufacturers  report  in  some  cases  a  shortage  in  ma- 
terials, although  no  famine  is  anticipated.  The  goods 
cannot  be  rushed  over  to  Canada  quickly  enough  to  sup- 
ply  the  increasing  demand. 


•  ,n  ed  the  question  of  adequate 
publicity  is  of  the  utmost  importance  and  the  cheapest 
form  of  it,  window  display,  deserves  careful  considera- 
tion. Don't  make  it  a  mere  side  show,  along  with  a 
general  clothing  window,  but  show  a  representative  line 
and  use  tickets  prominently  on  the  cheaper  lines.  This 
method  should  foster  any  latent  desire  and  change  hesi- 
tating ones  into  buyers. 


An  interesting  topic  with  manufacturers  is  the  recent 
tariff  revision.  All  agree  they  are  not  in  as  favorable  a 
position  as  formerly,  but  there  is  a  philosophical  senti- 
ment prevalent  that  they  must  pocket  their  loss  as  the 
retailer  won't  stand  for  a  rise  in  price.  It  is  learned 
home  manufacturers  have  not  given  up  hope  for  some  re- 
vision of  the  tariff  as  yet.  The  imposition  of  an  extra 
6  2-3  per  cent,  on  woollen  goods  without  a  corresponding 
increase  in  duty  on  the  imported  garments  has  not  been 
meekly  accepted. 


BOOKS  FOR  BUSINESS  MEN. 

Canadian  Customs  Tariff,  1904.  Montreal:  Morton,  Phil- 
lips &  Co. 
This  is  an  extremely  valuable  little  handbook,  deserv- 
ing of  a  foremost  place  in  every  office  having  dealings 
with  the  Customs.  It  is  pocket  size  and  strongly  bound 
in  stiff  covers.  The  contents  include  full  information  on 
the  British  preferential  tariff,  a  reprint  of  the  Franco- 
Canadian  treaty,  regulations  regarding  the  surtax,  a  list 
of  the  1904  tariff  changes,  the  customs  tariff  itself  in  de- 
tail, the  free  list,  prohibited  imports  and  exports,  tables 
of  weights,  excise  duties,  ports  of  entry,  outports,  pre- 
ventive stations  and  currency  tables. 

Short  Talks  on  Advertising.     By   Charles  Austin  Bates. 
New  York:  Charles  Austin  Bates. 

This  is  the  kind  of  book  for  a  merchant  to  slip  in  his 
pocket,  take  home  with  him  and  while  away  his  idle  mo- 
ments in  reading,  ll  is  both  instructive  and  amusing  and 
throws  light  on  many  phases  of  advertising.  It  is  cleverly 
illustrated  and  each  illustration  presses  home  some  truth 
which  the  reading  matter  has  suggested.  All  who  know 
Mr.  Bates'  prominence  as  an  authority  on  advertising 
will  understand  the  merits  of  the  book,  without  further 
comment. 

Cheer  Up  and  Seven  Other  Things.  By  Charles  Austin 
Bates.  New  York:  Charles  Austin  Bates. 
This  book  is  full  of  epigrams— pithy,  meaty  ones,  on 
advertising.  It  sounds  an  optimistic  note  and  encourages 
the  doubter.  In  its  dainty  make-up  it  attracts  the  eye 
and  it  is  small  enough  to  be  carried  around  in  the  pocket. 
The  illustrations  help  the  text. 
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A  NEAT- 


Rainproof  Garment. 


RETURNED 
OCT    10  IQQ<£ 


I 
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"EflPRESS." 

The  newest  style  for  Spring  1905.  Made  in  all 
shades,  three-quarters  or  full  length.  Buttons  to 
match. 

Travellers  now  out  with  this  and  many  other 
nobby  samples. 

Large  illustrated  catalogue  with  new  supplement 
just  off  the  press  sent  free  to  any  merchant. 


x  155  National  Rubber  Co. 

524  Craig  St.,  Montreal. 

I 
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SHOWERPROOF  OARMI-NTS 

ASSURED  SATISFAC 


10  Wearer  ..ml  Seller  is  ibe 
\  erdicl  of  all  who  handle  our 

CLOTHING 

See  our  Spring  Productions 
for  Season  IQ05> 


DONALD  FRASER  &  CO., 

Warehouse     Cor.   McDermott  &   Rorie  Sts.,   WINNIPEG. 

FACTORY.     MONTREAL 


We  are  looking  for  a  man ! 


Who    can    say,    after      handling     Imperial 
raincoats,  that  they  do  not  give  the  wearer 
the  highest  standard  of  satisfaction. 
They  are  unexcelled  in  Style,  Fit  and  Finish 
and  are  Absolutely  Guaranteed. 

Requests  for  samples  will  receive  prompt  attention 


Raincoats 


RETURN 
14  l<    T 


TKe    Imperial    Rubber     ClotKing    CoV 

London,    Canada. 

RAIN  PROOFS 

Buyers  who  want  reliable 

Goods  should  ask  for 
those  proofed  by  the 


and  stamped 


Co.,  Ltd. 


/^EG?TraofMark\ 
^PROOFED  3v 


The  "Cravenette"  Co.,  Limited,  affix  their  stamp 
only  to  such  goods  as  are  suitable  in  quality  for  Rain- 
proof purposes. 


Therefore,  this  stamp  is  a  guarantee  not  only  of 
Rainproof  properties,  but  also  of  the  qualit_\  of  the 
material. 


The  "Cravenette"  Co.,  Ltd.,  Bradford,  Proofers  to  the  Trade. 
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Review 

*  4 

4*               We  wish  to  thank  our  numerous  customers  for  their  liberal  patronage  in  the  4 

past,  and  to  announce  that  our  travellers  are  now  out  on  their  routes  with  a  full  4 

a,      line  of  Samples  of  our  well-known  "Elite*'  Brand  Rainproof  and  Waterproof  a. 

«r      Garments  for  Ladies  and  Men,  for  Spring  1905.  -■£ 

*  4 
£t               Here  are  the  names  of  our  popular  salesmen  and  their  respective  territories  :  -i. 

Maritime                        North-West  and                             Cities  of  Hontreal        Quebec  4 

Provinces,                      British  Columbia,                          and  Quebec,                   Province,  4 

|[          H.  S.  DAVIS.      JOE  YOUNQHEART.       C  H.  QUERY.       H.  GIRARD.  f 

Eastern  and  Northern  Ontario,  Toronto  and  Western  Ontario, 

J!       R.  E.  HART  and  LYON  LEVY.         J.  GITTLESON.  % 

*  4 
"$*               The  "Elite"  Samples  for  Spring  comprise  many  of  the  NOBBIEST  GAR-  4 

±t       MENTS  it  has  yet  been  our  pleasure  to  offer  to  the  trade.  ^ 

The  markets  of  Europe  and  the  United  States  have  been  searched  for  the  - 

^       latest  fashions  and  these  designs  have  been  manufactured  in   all  the  popular  ^ 

*r      Shades  of  the  best  Fabrics  with  Trimmings  to  Match.  4 

*  4 

4*               Merchants  who  have  been  handling  the  "  Elite "  Waterproof  Garments  for  4 

years  are  fully  aware    of    the   selling  and  satisfaction  giving  qualities  of 

^       these  goods.     Merchants  who  have  not  done  so   have    been  missing  their  oppor-  T 

4*       tunity  to  popularize  this  department  of  their  business.  *£■ 

4*  .4 

4*               See  these  samples  and  be  convinced.     Next  month  we  hope  to  illustrate  some  &> 

4*       of  the  latest  designs.  4 

f  4 

*  4 

*  FALL  SORTING   ORDERS   FOR   QUICK   SHIPMENT  $ 


^  WILL  RECEIVE  OUR  PROMPT  ATTENTION.  4 

f  4 

$ Montreal  f 


• 


The  "Elite"  Brand 
rainproofs  are 
proofed  by  the 
"Millerain"  pro- 
cess, which  is  the 
best  and  most  re- 
liable in  the  world. 


Waterproof         f 
Clothing 
Company, 


4 

4 
4 
4 
4 
4 
4 


MONTREAL  Limited    | 

*  4 
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SEEN     IN     TORONTO     STORES 


EPTEMBER  being  an  extra  month,  bv  reason  ol 
the  Fall  openings  and  the  Exhibition,  the  re 
tail  treated    the    Toronto    and    visiting 

public   to    Borne     magnificent    window   displays. 
Fiist,     of  course,     came  millinery,     which   this 
yr.u   because  of  the  rich  colorings  was  more  manageable, 
and  tin-  retail  openings  weir  indeed  notable  events. 

• 
w     \     Murray's  Fall     opening     was  one  of  .the     most 
edoctive  evei    planned  in  Toronto  because,  tor  one  thing, 


Toronto     retailers  bave  quite     a   few   ol    theii    Spi 
Etons  on  hand  vet,  and  are    using    everj   eflorl    to  cleai 

them    OUt.       They    9h0W     then     new    Stock    in     the    windows 

one  da]  calling,  of  course,  attention  to  11  In  the  dailj 
papers,  and  next  they  will  have  a  window  full  of  Etona 
ticketed  at  a  price  thai  brings  sale,.     Quite  a  numoei  ol 

these    suits    are   seen    in    (lie    streets    now,    hut    won.    In      a 

class  thai   makes  cheapness  the  firsl  consideration. 

The  tourisl  suil   in  r,,\,-,\;  and  tweeds  seem«    to  be  .. 


the     decorations     supplemented  the  show   id'  goods,    and      suit    that   is     taking     well  here,     particularly   with     the 
were  not  on  such  an  overpoweringlj  elaborate  scale  as  to      youngei   element.     It   takes  the  place  of  last  year's  Nor- 


make  the  display  second, u  \  to  the  decorations.  On  the 
top   of   low   fixtures    that   divided  the  store  into  aisles  were 

double     arches     of  benl    wood     lightly     stained   and   not 

polished        Between    them    ran    a    row    of   electric    lights    in 

ground  glass  bulbs,  and  here  and  there  dropping  from 
thi'  arches  were  tailing  Autumn  leases  Nothing  more 
effective  could  have  been  contrived,  for  the  springing 
arches  gave  an  appearance  of  airiness  and  grace,  and  the 
long  lines  of  lights  showed  the  size  of  the  store,  while 
the  softened  lighl  was  the  best  one  possible  for  display- 
ing  the   rich   silks,    line   woolens,   laces,   millinery,  etc. 

•        • 
• 

In  the  millinery   department,  of  course,   Paris  and   New 

York    weic    well    represented,    though    there    were    quite     a 


folk  suits,  and  price  as  well  as  style  will  make  these 
suits   with    the   shoi  tel    mat    most    popitlai 

• 

In  coat    lines     three-quarter   lengths   in  wraps    of    the 

dolman  or  the  box  variety,  with  hanging  bell  sleev.  s,  are 
shown  i,,  li^ht  grey,  -olden  brown,  burnt  onion,  etc'  |„ 
the  departments  short,  loose-backed  stvh-s  in  i,ia.-k  are 
being  pushed  for  all  they  ate  worth,  but  there  has  as  vet 
been    no   window  display   of    the   shorter  coats. 

*        * 
• 

In  the  dress  depart ment  it  is  a  deepening  and  darken- 
ing of  shades  and  colors,  and  the  heavier  weight  of  the 
cloth  that  marks  the  return  of  the  Fall  season.  IM  the 
veiling   department    there   is   not    much  change.      Retailers 


few   pattern   hats  from   local  linns   that   were  among   those       who  have   not    made  ample   provision   for   a  brown   season 

even  at    this  early  date,  are  hard  put    to  it    to  gel   brown,' 
either   in   materials  or  silks. 


admired    at    the    wholesale   openings. 

• 

Some  very  line  displays  of  Fall  suits,  both  in  the 
windows  and  in  the  departments,  have  been  made  during 
this  month,  though  no  regular  ready-to-wear  opening  has 
yet  taken  place.  Walking  suits,  with  the  short  21  inch. 
box    front,    and    demi-litting    back    coat,    are   decidedly     in 


Brown  is  fulfilling  all  the  predictions  made  aboul  it 
earlier  in  The  Review,  and  undoubtedly  is  the  leading 
Fall  color.  The  dyer  has  much  to  do  with  this,  for  the 
browns  shown  are  exceptionally  clear  and  beautiful  being 
the  majority,  and  are  beginning  to  make  their  appear-  of  rich  golden  tones  and  they  are  most  becoming  Then 
ance  on   the  street    on  cooUlay^s.  the    trimming   colors,      the   oranges    and   coppers,   and    the 

Other  reds,  tone  in  splendidly  with  hi  own,'  and  Un- 
fashionable browns  and  the  popular  greens  form  the 
happiest    of   combinations. 

»       * 
* 

A  window  display,  thai  drew  the  crowd  lately,  though 
it  was  no  meat  tax  on  the  decorator,  was  used  to  adver 
Use  the  merits  of  a  new  collar  button.  A  heap  of  but- 
tons were  piled  up  like  pickling  spice  in  the  front  of  the 
window.  At  frequent  intervals,  a  man  in  his  shirt  sleeves 
stepped  into  the  window,  ami  displaying  a  card  with  the 

legend,  "the  old   way."  on   it.   proc led   to   pi,t   on   his 

collar,  ami  that   was  a   troublesome  business.      ][,■  made 

wry    faces,    used    had    language    in    pantomime,    pricked    his 

fingers  and  finally  dashed  the  offending  collar  into  a  cor- 
ner.     The   married    ladies   in    the   crowd    looked    as   though 
they  had   seen   that    performance  before,  and   one   who  had 
her  husband  along  remarked  to  him:  '-There.   I   havi 
von    do    that    lots    of    times."      The    new      way    showed     a 

complete  change  ami   was  over  in   a   Becond.       All   was 

smiles    ami    serenity,    as    the    collar    with    the    new    b 
gare  no  trouble.     Inside  the  Btore  all  the  time  a  rushing 
trade  in   the  buttons  was  going  on.     This  j-  a  window 
display  that    would  draw    no  end  of  a  crowd   in   a   country 


In  high-priced  suits,  the  Louis  and  Directoire  styles, 
with    the  coats    made   with    vests,    and    fuller  basques,  are 

leaders.  The  fronts  are  straight  and  smooth  lilting,  but 
the  sides  and  backs  are  fuller.  When  there  is  a  seam 
down  the  centre  of  the  back  there  is  a  full  double  box- 
pleated  effect  to  the  skirt  of  the  coat.  The  back  that 
has    no    seam    down    the   centre    is    very    much    in    evidence 

this   Fall,   and   SO   are  belts. 

*  • 
• 

Skirts  are  much  fuller  and  are  only  stitched  down  to 
a  little  below  the  hips,  and  the  rest  is  left  loose.  An- 
other style  has  a  circular  tabliei  for  gored  top  to  the 
skirt  that  meets  a  pleated  or  box-pleated  flounce  below. 
This  is  a   very   full  skirt. 

*  * 
• 

'l'he    ladies'    tailors    are    showing    very    plainly    tailored 

that    are    tight,    or   nearly    tight    fitting       There   are 

small   collars    with   lapels   of   velvet,   or   of    the  (loth,    and 

the  only    trimming    is    the   plain    cloth-covered   buttons,    or 

at    the      most    a    little    braid.        These      coats    are    either 

three-quarter    length   or    about    21    or    jr.    inches   long,    and 

the   sleeves    are   just    about    the    same    width    all    the     way 

down       There  [S  no  droop   to   the  shoulders,   and    the  effect 

is   veiv    well   set    up   and   square.      The  coiners  of    the  coat 

aie  often   rounded   in  front. 
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John  M.  Garland  Son  &  Co. 


Wholesale  Dry  Goods 


We 

are 

Distributers 

of 

the 

Celebrated 

Britannia 

Unshrinkable 

Natural 

Wool 

Underwear. 

Sizes 

Shirts,  32  46 
Pants,  30-44 


Nothing 

Better 

made 

for 

the 

Price. 


Ottawa 


October 


Sortings 


House  Furnishings 


New  Carpets,  Rugs,  Squares,  Mats,  Floor,  Stair  and  Table  Oilcloths,  Linoleums, 
Drapery  Cretonnes.  Window  Shades.  Special  sizes  to  order.  We  are  now  show- 
ing the  best  wood  Curtain  Pole  in  the  market,  it's  a  sure  seller  and  pays  the  best 
profit  of  any  cheap  pole,  Oak,  Grain  and  Cherry. 


Smallwares  and  Notions 


The  Newest  things  in  Button  Trims  in  Gold,  Steel,  Gun^INletal,  imitation  Cut 
Steel,  all  sizes  that  Fashion  demands.  Faggotting  Trimmings  in  Black  and 
White,  Fancy  Colors,  full  range.  New  designs  in  Black  Sequins,  all  widths  in 
fancy  Black  Gimps  and  Fine  Silk  Braid  Finishes. 


Dress  Goods  and  Mantle  Cloths 


We  are  showing  some  very  comfortable  materials  in  the  Zibeline  and  Fliche  Finish, 
all  good  dark  colors  for  out-side  wraps.  Such  as  J^-Coats,  Golf  Capes  or  Girls' 
Ulsters.      Can  be  retailed  at  50,  75,  $1.00,  1.25,  1.50,  1.75,  2.00  and  2.50. 


Men's  Furnishings 


Sweaters,  plain  and  fancy,  boys'  and  men's  sizes,  to  retail  50,  75,  $1.00,  1.50  and  2.00. 
Leather  Mitts  and  Gloves,  lined  and  unlined,  to  retail  25,  35,  50.  75  and  $1.00. 

Men's  Cardigan  Jackets — 

Best  makes  and  good  shapes,  to  retail  75,  $1.00,  1.25,  1.50,  2.00  and  2.50. 


Women's  Furnishings 


This  department  is  showing  marked  values  in  Women's  Ready-to-wear  Skirts, 
Wrappers,  Drop  Skirts,  Hosiery,  Gloves  and  Knitted  Goods.  Ask  for  our 
special  Ringwood  Glove,  to  retail  at  25c,  plain  or  fancy. 
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CANADIAN     NATIONAL    EXHIBITION 

TORONTO 

EXHIBITS    or     INTEREST     TO     DRY     GOODS      MERCHANTS 


H 


IS  Honor  the  Lieutenanl  Governor  -- 1  r 1 1 <- k  the 
righl  oote  in  his  address  ;u  the  official  open- 
ing <>l  the  Canadian  National  Exhibition  on 
\ I ■  ■  1 1 <  1 ; i \ .  A 1 1 •_; u > l  29,  "lien  he  remarked  "This 
Exhibition  is  the  greatesl  Exhibition  of  tin' 
kind  which  bas  ever  been  beld  in  Canada.  Ii  is  a  sub 
jeet  "i   general  remark  thai   tin'  Exhibition  of  Toronto  is 

the  largesl    animal   fair  in   the  world." 

'Phis  year's  Exhibition  was  no  exception  to  the  rule  ami 
reflected  the  greatesl  possible  credit  upon  the  directors  ami 
all   who  have  taken  an  active  pari     in  its  management. 

What    struck    one    most    was   the   enormous   strides    the    Ex- 

hibition  had  made  during  the  past  year.  New  buildings 
have  been  added,  ami  the  grounds  improved  generally  un- 
til the  prospects  resembled  a  miniature  city  of  palatial 
-i  ructures. 

Improvements. 

The  most  important  addition  is  the  new  Administration 
Building,  a  fine  hull'  brick  structure  two  stories  high,  buill 
in  colonial  style.  The  directors  ami  business  managers 
occupied  handsomely  appointed  quarters  there  and  made 
the  Administration  Building  their  centre  id'  official  opera- 
tions. The  Toronto  Exhibition  is  now  assuming  such  large 
proportions  thai  increasing  accommodation  of  the  besl 
possible  sort  lias  become  a  necessity  and  it  is  hoped  that 
the  time  is  not  far  distant  when  the  Horticultural.  Ma 
chinery  and  various  other  exhibits  will  he  housed  in  build- 
ings approximating  the  palatial  Manufacturers  ami  Liberal 
Arts  Building,  which  compares  Favorably  with  anything  of 
the   kind   not   only  in  this  country  hul    abroad. 

Another  noticeable  improvement  is  the  out-door  ap 
pearance  of  the  grounds.  Now  that  the  Exhibition  has 
been  placed  on  a  satisfactory  financial  footing  there  is  no 
doubl  hut  thai  the  "powers  that  he"  will  pay  more  at- 
tention to  landscape  gardening.  Tin.  natural  beauty  of 
Exhibition  Park  would  he  difficult  to  excel.  There  i-. 
however,   much   room   for   further  improvement.      There   is 

reason  to  believe  the  Toronto  authorities  are  thoroughly 
imbued  with  the  idea  that  tin  reputation  of  "Toronto 
the  beautiful*'  must  be  upheld,  and  that  "The  Canadian 
National  Exhibition"  must  be  second  to  none.  Accord- 
ingly visitors  to  the  Exhibition  next  year  may  look  for- 
ward to  seeing  a  wonderful  transformation  in  the  park. 

A  Golden  Harvest  for  Toronto. 
The  Exhibition  season  lias  come  to  be  a  golden  harvest 
for  Toronto.  Merchants  report  a  big  increase  in  the  vol- 
ume of  business:  the  manufacturers  are  jubilant  over  hav- 
ing placed  their  products  in  the  most  favorable  light  be- 
fore the  largest  number  of  actual  and  prospective  con- 
sumers that  have  ever  v  isited  the  Toronto  Exhibition;  the 
factories  are  busier  than  ever  owing  to  their  output  having 
to  be  materially  increased;  proper  food  has  been  provided 
for  nursing  the  national  commercial  and  industrial  spirit 


among  Canadian  citizens,  ami  lastly  a  mean-  of  annual 
education  has  lion  provided  visitors  to  the  Exhibition 
w  Inch  it   i-  difficull  to  o\ eresl  imate . 

From  an  EducationaJ  Point  of  View. 

from  an  educational  point  of  view  the  Exhibition  "this 
year  was  far  ahead  of  any  ol  its  predecessors.  The  Grand 
Trunk,  the  Intercolonial  ami  the  Canadian  Pacific  railways 
had  each  creditable  exhibits,  the  first  consisting  of  a  large 

-cries  of  scenic   view-   taken    at    Various   points  on    the   -v-- 

tem;   the  second   in  charge  of     Mr.    A.    K.    Barton,  was 

similar  in  nature,  and   won   the  approval  of  all   who  visited 

the    Transportation    Building.      The   C.P.R.    authorities 

had    a   building   all    to   themselves,    in    which    i se   heads, 

buffalo  horns,  samples  of  grain  ami  view-  of  mountain 
scenery  figured  prominently.  Thank-  to  them  also,  Beveral 
pack  horses  with  regular  mountain  outfits  ami  riders  made 
the  rounds  of  the  Exhibition  daily,  while  Ojibway  Indians 

plied  their  birebbark  cai a  along  the  waterfront  for  the 

entertainment  of  pleasure  seekers.  The  Gravenhursl 
Sanitarium  authorities,  moreover,  were  to  be  highly  com- 
mended for  having  placed  their  institution  before  the 
public  eye   in   such   an   attractive   way. 

Under  the  grand  stand  were  a  number  of  perfect 
models  of  British   and  Japanese  battleships  ami  cruisers 

as   well    as  an   extensive   display    of  Canadian    wild    flower-. 

The  growing  west   was  written  large  in  the  Edmonton  ex- 
hibit,  which   gave   an    easterner     a    fair   idea     of  the 
agricultural  resources  of  the  district  of  Alberta. 

The  aesthetic  tastes  of  Exhibition  visitors  were  nol 
_'iten  this  year.      In  the  Art   Building  was  perhaps 
most  interesting  collection  of  valuable  paintings  ever  seen 
on  public  exhibition  in  Canada.  Hi-  Majesty    King  Edward 
VTI.   having  loaned    for   the     occasion     ■"The   Death     of 
Wolfe."    while    the    public    was    indebted    to   Sir   George     \. 

Drummond,  of  Montreal,  for  a  series  of  three  large 
rases,  all  by  leading  European  artists. 

In  the  way  id'  amusement   this  year's  Exhibition  was 
quite  up  to  the  high  standard  of  former  years.     The  I 
Watch   band   was  of  course  the  principal   attraction.      The 
performance   before    the    -rami    stand    was    never   better, 
while  "Vanity   Fair"  honestly  earned    it-   reputation   ol 

being   the   place   where   one   •_"  e-   to    laugh    and   gTOW    fat  . 

The  Exhibits. 

It   is  a  matter  of  no  little  regret   that   the  wool  let 
hibits  of  last  year  were  not  a  feature  of  this  yeai  '-  M 

facturers  Building.     In  fact   the  largi rnei   d< 

textiles  was  last  year  one  of  the  surprises  and  ■ 
interest   of  the   Exhibition.     Only    otic  firm.  John 

Limited,   made   a   display    this   year  of   dress I-.      The 

other  textile   exhibits   were   in   carpets,    t  trs.    underwear, 

silks,  and   real   homespuns.      A    feu    sewing   mad 

seen,  as   well  as  a  display   "i    rubb  mat- 
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tresses,  and  of  robes  and  hall 
rugs.  Many  manufacturers  were 
prevented  by  lack  of  space  from 
making  a  showing  and  it  is 
altogether  likely  that  these  will 
make  a  point  of  applying  earlier 
in  the  year  for  next  year's 
Exhibition. 

The  Penman  Mfg.  Co. 
It  was  unfortunate  that  the 
exhibits  of  this  firm  and  the  Wat- 
son Mfg.  Co.  were  crowded  out 
of  the  Manufacturers  Building 
and  were  forced  to  display  theii 
wares  in  the  Woman's  Building. 
These  exhibits  were  two  of  the 
best  on  the  grounds  and  would 
have  added  much  to  the  appear- 
ance of  the  interior  of  the  larger 
building.  A  large  central  space 
was  divided  into  three  parts,  the 
two  end  sections  being  built  to 
represent  store  fronts  and  the 
centre  being  a  waiting  room. 
These    store    fronts    as    will    be 

seen  from  the  cuts.  wei-e  of  the  most  attractive  design  and 
would  serve  as  a  model  for  any  merchant  contemplating 
a  new  store.  The  two  windows,  the  entrance,  the  door, 
the  ornamental  glass,  etc.,  were  exact  models  in  life  size 
of  an  up-to-date  store  front  and  the  window  trimming 
was  of  as  high  a  class  as  was  possible  witli  a  rather  full 
display  of  productions  of  the  two  mills.  The  Penman 
windows  contained  a  set  of  useful  fixtures  on  which  were 
arranged  men's  underwear  of  the  different  kinds  manu- 
factured by  the  firm,  as  well  as  a  few  lines  in  ladies' 
wear.  Great  use  was  made  of  the  original  sketches  drawn 
by  The  Dry  Goods  Review  artist  and  used  in  the  Penman 
advertisement  in  the  same  paper. 
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Gowans,  Kent  &  Co. 

An  imposing  display  of  glassware  was  shown  at  the 
handsome  booth  of  Gowans,  Kent  &  Co.  The  booth 
itself  was  built  of  solid  oak  with  an  attractive  sign 
hearing  the  firm's  name  in  gilt  lettering.  Inside  the 
brass  rail  surrounding  the  exhibit  were  two  handsome 
glass  cases  filled  with  beautiful  specimens  of  cut  glass 
articles.  In  the  rear  against  large  mirrors  were  dis- 
played three  more  elegant  cases  on  a  purple  velvet  cov- 
ered stand  containing  a  wide  assortment  of  that  elegant 
glassware  so  well  known  to  the  trade.  On  the  top  of 
these  cases  were  ranged  a  number  of  handsome  lamps, 
vases,  etc.,  all  in  cut  glass.  The  whole  formed  a  most 
si riking  and  creditable  display  and  in  every  way  deserved 

the  universal    attention  that  was 

bestowed  on  it. 


The  Watson  Mfg.  Co. 

With  a  display  of  the  same 
•kind  as  that  of  the  Penman  Com- 
pany, described  above  this  firm 
made  a  most  unique  and  pleas- 
ing showing.  The  fixtures  used 
in  the  window  displays  were  the 
most  serviceable  for  the  purpose 
and  over  them  as  well  as  over  a 
few  forms,  were  arranged  the 
ladies'  and  children's  knitted 
goods  and  underwear  which  this 
firm  produces.  A  display  novel 
in  Canadian  exhibitions,  and  ably 
conceived  and  executed,  it  drew 
constant  remarks  of  commenda- 
tion from  the  women  who  were 
there  to  criticise  fancy  work,  but 
whom  such  an  exhibit  would  not 
allow  to  pass. 
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The  Toronto  Carpet  Co.  weaving  of  Smyrna  rugs.     Tl whanging  iheeti  on  1 1 • . - 

'I'll i  —  linn  had  two  exhibits,  in  the  Manufacturers     brussels  loom  contain   the  pattern  and   the  foui    proji 

Building   and   the  other  in   the    Process     Building,   which      ti"iis  a<  the  back  hold  the  hundreds  of  bobbins  which  lup 
were  of  a  high  class  order  and  showed  to  perfection  the     ply   the  warp.     "Made  in  Canada"  cards  were  promin 

iiiil)  displayed  throughout  the 
two  exhibits. 

National  Cash  Register  Co. 
A  i  entre  of  attrsu  tion  was 
the  <  ommodioua  booth  of  r  lie 
National  (.ash  Register  Co.  It 
was  square  in  formation  with 
hlue  velvet  hangings,  a  i  olor 
which      harmonizes     beautifully 

with      the      metal      exhibits.        A 

fringe  of  the  velvet  edged  with 
gold  also  hung  gracefully  from 
the  roof.  On  the  floor  space 
stood  a  number  of  square  antique 

cabinets,  the  lour  sides  of  which 
displayed  beautifully  illuminated 
pictures  of  the  company's 
factories  and  of  various  institu- 
tions established  for  the  benefit 
of  their  employes.  On  each  of 
these  cabinets  were  displayed 
different  styles  of  National  (ash 
registers.  The  firm's  chef 
d'oeuvre  is  the  National  Multiple 
Register  which  is  really  si\ 
registers  in  one.  It  is  built  to  be 
operated   by  six  different    clerks, 
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carpets  and  rugs  which  they  are  manufacturing.  The  ex- 
hibit in  the  Manufacturers  Building  was  divided  into  six 
sections,  one  being  a  corner  room  with  the  walls,  ceiling 
ami  Hour  covered  with  rugs.     These  were  well  shown  by  a 

cluster  of  electric  tights  in  the  centre  of  the  ceiling.  Out- 
side the  five  seel  ions  were  hung  with   rugs,  squares  and 

piece  goods.      The  end  of  each  partition  was  concealed  with 

piles  of  rolls  topped  by  a  couple  of  rngs  pulled  into  a  fan 

shape.  Axminster,  wool,  union 
and  brussels  carpets  were  freely 
used,  and  the  various  colors  and 
patterns  combined  with  pots  of 
ferns  and  artistic  chairs  combined 
to  give  a  good  effect.  One 
division  was  of  particular  inter- 
est  on  account  of  the  showing  of 
the  first  brussels  carpets  made 
in  Toronto.  Alongside  were  the 
new  velvets  ol  the  company.  On 
the  railing  was  a  rase  containing 

the  various  wools  used  in  carpet 
yarns. 

The  exhibit  in  the  Process 
Building  consisted  of  looms  for 
Smyrna  rugs,  brussels  and  art 
squares,  all  in  operation.  Very 
few  had  ever  before  seen  a 
brussels  carpet  in  process  of 
weaving  and  the  large  machine 
in  use  .una.  ted  much  attention. 
The  cut  shows  first  the  art  square 
loom,  next  the  brussels  loom  and 
in  the  distance  the   loom    for    the 


each  of  whose  transactions  is  separately  recorded  and  affords 
a  positive  and  complete  check  on  every  transaction  of  theday. 
At  the  hack  of  the  booth  against  the  velvet  back- 
ground were  displayed  individual  component  pari-  of  a 
cash  register,  the  number  of  which  would  probably  Bur- 
prise  most  people.  In  the  National  Multiple  Register 
there  are  in  the  neighborhood  of  3,000  separate  and  dis- 
tinct parts,  which  explains,  as  the  firm's  notice  says, 
"why  good  cash  registers  cost  something." 
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K.  Ishikawa  &  Co. 

The  goods  shown  by  this  firm 
were  for  the  most  part  enclosed 
in  a  large  glass  case,  after  the 
style  of  a  store  window.  Some 
of  the  lines  were  crepe  du  Japan, 
Shang  Tung,  Louisine,  Messa- 
line,  crepe  de  Chine,  Japanese 
taffeta,  Japanese  karki,  habutai, 
etc.  In  addition  to  the  piece 
silks,  were  silk  handkerchiefs, 
some  of  them  with  silk  lace  bor- 
ders ;  teneriffe  work,  and  other 
novelties.  A  piece  of  silk  shown 
was  said  to  be  perspiration  and 
rainproof.  In  the  centre  of  the 
case  was  a  Japanese  figure  in 
full  costume.  Outside  of  the 
case  and  all  around  it  were 
sample  rolls  of  the  different  lines 
of  matting  handled  by  this  firm. 
One  of  these  rolls  had  been 
awarded  the  silver  medal  at  the 
Fourth  National  Exhibition, 
Kyoto,  1895.  The  Canadian 
branch  of  this  firm  commenced 
business  in  1894  in  Montreal,  but  two  y 
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Recently    they  have   added   English,  Swiss  and 
French  silks  to  their  lines. 
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The  Merchants  Rubber  Co. 

This  firm,  which  has  its  head 
offices  and  factory  in  Berlin,  had 
a  most  interesting  display  of 
rubber  in  its  different  stages  of 
preparation  for  rubber  boots. 
The  cut  shows  quite  distinctly 
the  care  in  arrangement  that 
caught  the  eye  of  so  many  specta- 
tors. The  manufactured  goods 
shown  included  rubber  footwear 
of  all  styles  and  qualities  from 
the  tiny  infant's  rubber  to  the 
lumberman's  rubber  shoe  or  the 
elegant  long  boot  of  finest 
quality.  Great  patience  was 
shown  by  the  attendants  in  ex- 
plaining the  process  of  manu- 
facture through  which  the  rub- 
ber passes. 

John  Dick,  Limited. 

The  only  display  of  woollen 
cloths  was  made  by  John  Dick, 
Limited,  whose  factories  are  at 
Seaforth  and  Cobourg.  The 
pieces  were  draped  over  a  tall 
stand,  and  while  crowded  into 
loo  small  a  space  to  do  them 
justice,  were  very  interesting  in 
that  they  showed  the  excellence 
of  Canadian  made  goods.  A 
variety  of  colors  and  patterns 
were  carefully  used  to  make  the 
best  of  the  line  shown. 
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J.  W.  T.  Fairwcather  &  Co. 
"Fairweathers"  had  :i  large    actios  to  Ihe  east  centre 
of  the   Manufacturers   Building,  and   the  displaj   of  furs 
made  here   was  of  a   ftrsl  class  order.     The  more  el ■■■ 
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admiration  and   "■>     really     •  beautiful    ipecimen  ol 
wui  kmanship.     In  tide  on     tand     wi  re   ■  i »  plaj 
circular  group  of  samples  ol  exterioi  and  Interioi  d« 
t  ion  in  different     tyle    and  coloring         Vnothei   line  thai 
was  displayed  waa  the  i  ompan 
firepi ool    n indow.       I  he   ^  1 » 
guishing  feature  of  thii    wind 
is  the    way    in    which    tin-     • 

tting  is  made  inside    the    gla 

The  advantage  of  this  is  thai  in 
case  of  fire,  while  the  glass  maj 
i  rack  it  will  nevei  Fall  out  and 
thus  allow  a  draught  of  nil  i<> 
fan  the  flames.  At  the  ba<  l<  ol 
the  booth  against  a  ii>h  velvet 
hanging  was  displayed  an 
tractive  line  of  rim  and  coppei 
ornaments  eminently  suitable  t"i 
decorative  cornice  work. 

The  Marshall  Sanitary 
Mattress  Co. 

\  mattress  whit  h  is  covered 
by  an  extensive  guarantee  and 
one  that  is  well  spoken  of  by  its 
users  is  the  Marshall  Sanil 
Mattress.  In  t lie  section  used  by 
this    firm    were    shown   a   few  of 
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garments  and  smaller  furs  were  enclosed  in  large  glass  die  different  uses  to  which  the  invention  is  applied, 
pases  while  figures  placed  among  the  casts  wore  dressed  including  mattresses,  pillows,  cushions,  Morris  (hair 
ill  the  Purs  of  which  this  firm  makes  a  specially.  A  pair  cushions,  yacht  cushions,  etc.  An  old  mattress  on 
n|  skins  that  attracted  much  attention  were  from  the  grej  the  floor  had  stood  the  wear  of  eight  years  and  was  np- 
lox.  An  immense  buffalo  head 
had  a  use  to  itself.  Among  the 
special  garments  shown  were  a 
Russian  cold  automobile  coat 
which  besides  being  warm  and 
comtortable  possessed  the  advan- 
tage of  being  rainproof,  a  coat  in 
moire  lamb,  another  in  moleskin 
with  ermine  trimmings,  while  a 
most  beautiful  garment  was  of 
sealskin  with  collar  and  cuffs  of 
Russian  sable.  The  railing 
around  the  display  was  covered 
with  robes  of  different  varieties 
of    fur. 

Metallic  Roofing  Co. 
The    exhibit    oi    the     Metallic 

Roofing    Co.    was   by    universal 

consent  one  of  the  finest  at  the 
Exhibition     and      reflected      the 

greatest  credit  on  that  enter- 
prising firm.  The  structure  in 
which  the  exhibits  were  displayed 

was  in  itself  a  source  of  much 
admiration.  It  was  a  building 
of  striking  proportions  in  the 
Eastern  style  o(  architecture. 
Everything  was  constructed  of 
metal,  but  it  had  the  appearance 
ol  a  stone  structure,  supported  b\ 
marble  pillars.  The  metallic  roof- 
ing of  the   interior  evoked    much  Canadian  National  Exhibition— Exhibit  of  Marshall  Sanitary  Mattress  Co. 
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parently  as  sound  ;>s  ever.  The  original  sample  <>n  which 
the  first  patent  was  obtained  was  also  shown,  as  well  as 
a  mattress  opened  to  show  the  interior  construction.  A 
bedstead  fitted  up  with  a  mattress  and  pillows  allowed 
any  interested  man  to  satisfy  himself  of  the  feel. 

Dunlop  Tire  Co. 

As  will  be  seen  from  the  accompanying  photograph, 
the  exhibit  of  the  Dtmlop  Tire  Co.,  Toronto,  was  one  of 
the  most  striking  in  the  Manufacturers  Building.  The 
exhibit  was  a  booth,  the  front  of  which  was  formed  to 
make  a  horseshoe,  to  emphasize  the  fact  that  the  Dunlop 
Tire  Co.  are  headquarters  for  "Ideal"  horse  pads,  which 
were  shown  in  a  large  pile  at  the  back  of  the  booth. 
"Comfort"    heels,    interlocking    floor    tiling,    rubber    mat- 


Canadian  National  Exhibition — Exhibit  of  Dunlop  Tire  Co. 

ting,  carriage  and  motor  tires,  rubber  hose,  etc.,  were 
also  shown  to  excellent  advantage,  the  whole  exhibit  be- 
ing as  attractive  inside  as  it  was  striking  from  without. 
In  the  Transportation  Building  a  super])  display  of  car- 
riage and  bicycle  tires  were  shown  to  advantage,  the 
position  being  particularly  effective  for  the  display  of 
carriage  tires.  Many  hardware  dealers  who  handle  "Dun- 
lop" lines  visited  the  displays  made  by  the  firm.  Those 
who  did  not  are  invited  to  send  in  for  samples  of  their 
Canadian-grown  peanuts.  They  are  the  newest  thing 
ottering  to-day. 

Gutta  Percha  and  Rubber  Co. 

The  Gutta  Percha  &  Rubber  Mfg.    Co.,   Toronto,  held 
their  usual  space  in   the  Manufacturers  Building,  but  had 

7(5 


increased  space  and  a  more  attractive  exhibit  than  last 
year.  In  their  display  were  many  lines  of  particular  in- 
terest to  the  hardware  trade,  notably  a  big  case  of  fire 
hose  and  nozzles;  a  pyramid  of  rubber  belting,  fourteen 
feet  in  height  and  containing  all  sizes  from  36  inches  to 
one  inch;  rolls  of  garden  hose;  the  "Kelly"  Springfield 
carriage  tire;  the  "Fisk"  detachable  motor  tire,  etc. 
Plumbers'  rubber  supplies  and  connections  were  shown  in 
great  variety,  and  in  such  a  way  as  to  arouse  general  in- 
terest of  the  trade.  "Maltese  Cross"  interlocking  rubber 
tiling,  sanitary,  durable  and  noiseless,  and  sheet  and 
spiral  rubber  packing,  were  displayed  to  excellent  ad- 
vantage, while  a  case  of  rubber  shoes  and  boots,  and  of 
rubbers,  and  a  big  pile  of  rubber  heels,  demonstrated  the 
high-class  productions  in  these  lines  made  by  the  Gutta 
Percha  &  Rubber  Mfg.   Co. 

Standard  Silver  Co. 

The  highest  point  that  has 
been  attained  by  Canadian  manu- 
facturers of  silverware  was  shown 
in  a  convincing  manner  in  the 
display  of  the  Standard  Silver 
Co.,  of  Toronto.  President  W. 
K.  George  has  made  it  his  am- 
bition to  produce  a  quality  of 
silverware  that  would  compare 
with  the  best  imported  into  Can- 
ada. Many  of  those  interested 
in  this  class  of  goods  spent  con- 
siderable time  around  the  large 
case  in  which  was  shown  the 
large  variety  of  silver  trophies 
for  marksmen  and  sports  of  all 
kinds,  the  beautiful  table  silver- 
ware and  the  artistic  silver  orna- 
ments of  all  kinds.  In  some  in- 
stances surprise  was  expressed 
that  such  a  high  standard  of 
ware  should  be  produced  in  Can- 
ada, but  the  trade  have  long 
learned  to  look  upon  the  pro- 
ductions of  this  firm  as  of  the 
highest  standard  attainable.  The 
fact  that  the  firm  are  now  ex- 
porters to  all  parts  of  the  British 
Empire  is  proof  sufficient  of  the 
quality  of  their  product. 

The  Kurtze  Acetylene  Gas  Co. 

The  Kurtze  Acetylene  Gas 
Co.,  of  St.  Williams,  Ont., 
in  many  ways  was  one  of  the  most  interesting  on  the 
grounds.  It  is  unnecessary  to  dwell  upon  the  nature  of 
the  acetylene  gas  generator;  suffice  it  to  say  Mr.  Kurtze 
claims  for  his  machine  that  it  is  the  most  advanced  and 
the  safest  made  to-day.  An  attractive  showing  was 
made  of  60,  40,  20  and  10  light  generators,  with  stove 
and  table  attachments  and  all  commodities  derived  from 
gas,  in  actual  operation.  "The  Kurtze"  generator  was 
exhibited  last   year  and  was  awarded  a  bronze  medal. 

Mr.  Kurtze  may  be  considered  a  mechanical  genius. 
He  has  already  built  a  large  number  of  engines  and  is  at 
present  engaged  in  the  construction  of  an  automobile  af- 
ter  an   original     pattern.      Although   a   German   by  birth 
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Aii  Kurtae  in.  lettled  in  Canada  and  will  in  all  proba 
i)iin\  allow  i lit-  land  ol  the  maple  leal  Its  Bhare  ol  credit 
i. /i   Lhe  creations  of  his  inventive  brain 

Chas.  Stark  &  Co. 

The  only     ezhihitoi     ol     general  Bporting  goods   was 

Chas,  Stark   a    Co.,     i rto.      The  display    v..^  such, 

however,  thai  anyone  seeking  sporting  goods  of  any  de 
Bcription  could  examine  high-class  samples  of  the  goods 
desired.  \  central  feature  of  the  displaj  "a.  a  large 
case  in  the  foreground  ol  which  were  shown  guns, 
Miles,  hunting  knives,  ammunition,  decoy  ducks,  and  In 
ihe    bach  boxing  gloves,  baseball  mitts,  halls,  etc.     La- 

B,  tennis,  football,  (ticket  ami  gold  supplies,  gym 
iiasiiim  equipment,  snowshoes,  in  short,  everything  in 
sporting  goods   were  shown. 

in  conjunction  with  this  display   then-  were  exhibited 

several  ol   the   "World   Famous  White"   sewing  machines, 
the   Canadian   business   in   which   is   looked   after   bj    U       \ 
Dover,   senioi    member  ol   the  company.     This   firm    sell 
both    wholesale   and   retail,   and    would   be   pleased    to  send 
their  catalogue,   with   discount,    to   any  of   the    trade. 

East  &  Co. 

To  include  in  the  small  space  available  a  sample  of 
the  various  lines  of  umbrellas  and  leather  goods  manu- 
factured by  Past  &  Co.,  was  impossible.  From  the 
selection  shown,  however,  a  fair  idea  of  the  range  and 
merit  of  their  productions  was  obtainable.  A  display 
rack  sufficed  to  show  the  umbrellas,  and  the  remainder  of 
the  section  was  piled  up  with  trunks,  suitcases,  glad- 
stones,  kit-hags,  grips,  etc.  Some  of  the  special  lines 
emphasized  included  a  bureau  trunk,  that  modern  con- 
venience for  traveling;  kit-bags  of  all  leathers  and  col- 
ors, one  a  most  beautiful  walrus  selling  for  $18,  canvas 
and  linen  suitcases,  with  one  made  of  leather  and  linen, 
the  ends  and  outside  of  the  sides  being  of  leather  and  the 
centre  of  the  sides  of  linen;  and  leather  trunks  in  a 
Variety  of  sizes.  A  case  of  wrist  bags  and  purses  con- 
tained the  novelties  and  staples  which  this  firm  have 
commenced  to  manufacture.  All  the  newest  shapes,  as 
well  as  several  special  designs,  were  shown. 

Other   Exhibits. 

Power  ft  Chantler  showed  their  ruhberiiie  Collars  and 
cull's  in  a  very  tasty  booth  lined  with  a  white  metallic 
sheet  ing. 

The  Berlin  Rubber  Mfg.  Co.  had  an  exhibit  id'  rubber 
footwear  witli  rubbers  in  every  stage  of  the  process  ol' 
manufacture. 

The  Singer  Mfg.  Co. 's  exhibit  was  decorated  with  pic- 

tures.    fancy    work,    curtains,    screen-,    etc..    done    by    their 

Bewing  machine. 

Walker.  Parker  &  Co..  used  a  large  show  case  for  the 

exhibition  of  their  shoes.      The  walls  were  decorated  with 
tanned    whole  skins. 

.John  Kay.  Son  &  Co..  decorated  live  rooms,  including 
two  bed  rooms,  drawing  room,  dining-room  and  hall.  The 
furniture,  draperies  and  style  of  decoration  were  of  a 
high  "hiss. 

The   Edmonton  Woollen   Mills  were   represented  by  a 

showing  of  blankets,  heavy  wool   cloths,  yarns,  etc.,  which 
iming   from   the   west,   were   closely     examined      by   a 
great  many  people. 

The  Process  Building  contained  demonstrations  id'  the 
making  of  a  Goodyear  welted  shoe:  of  the  weaving  of  fine 
urey  cotton  and  seamless  cheese  bandages  woven  by  (he 
Merchants  Cotton  Co.;  and  of  the  weaving  of  silk  labels 
such  as  eoat   hangers  and  labels,  cloak  labels,   fur  labels, 


dress   belts,  -1 facings  and   labels,  shir!     Iiai 

labels,  mackintosh   labels,  mill rv    label-,  etc. 

The  Hah  Robe  Co.  showed  in  the  Transportation  Build 
ing  a   large  assortment   of  robes,  dust    rugs,   rubber  knee 
in--,   imitation   fur  robes,  gauntlets  and     ..v<-n. 
baby  carriage  rugs.     In  the  centre  was  a  pyramid  ol   Ian 

rims. 

The  tin-  displays  of  \v .    P.   On  A  Co.,  and  of  Stan. 
Walker  were  carefully  arranged,    the    latter    having  the 
walls  of  the  booth  covered  with  squirrel  linings.     A 
rial  Bhowing  was  made  iii  that  display  of  grej   lamb  coat« 

and  skins. 

Qoulding,   Shannon    ix    MaeParlane,    in    tin-    Manufactui 

eis  Annex,  hail  on  displaj   a  large  number  of  noveltii 
fancy   goods,   including   burnt     leather.   Indian   novelties. 

fancy  work,  pin  cushions,  etc.     The  I tli  was  decorated 

in  i wo  shades  of  green . 

In    the    Woman's    Building      displays      were    made      bv 

Cooper  &  Son-,  with  ;(  patented  slipper  sole,  the  World's 
Only  Dustless  Floor  Brush  Co..  the  Clark  Mfg.  Co.  with 
the  C.  M.  C.  hose  supporter,  and  French-Canadian  women 

with   Canadian   homespuns  made  on   their  own   looms. 

.Jockey  colors,  horse  shoes,  etc..  are  quite  in  keeping 
with  the  spirit  of  Packard's  shoe  dressing  for  varioii- 
colors  and  qualities  of  leather  and  combination-  of  liquid 
and  paste,  bo  familiar  to  all.  Packard  &  Co.  \r.\<\  a  com- 
pact, but  artistic  exhibit  with  color  effect  in  black  and 
yellow— a  sort  id'  open  lattice  nt  the  side-  being  formed 
of  satinv  black   oblong  horse-hoes. 


MYSTERIOUS  TIBET. 

cIkiImi  r-  Roberta  in  World  ■  w..rk 
'IBET  is  perhaps  the  last  land  of  mystery  remaining 
in  the  world.  Certainly,  every  other  land  with  as 
st  long  a  claim  to  civilization  has  long  since  lien, 
explored,  hut  this  one  great  semi-savage  land,  guarded 
by  the  highest  mountains  in  the  world,  re- 
mains the  last  place  from  which  the  inno- 
vating white  man  is  fiercely  excluded.  Here 
one  woman  may  -have  many  husbands,  hut  a  man 
n  ay  have  only  one  wife,  many  brothers  often  sharing  the 
privilege  of  hushandship  to  the  same  woman;  the  ruler  of 
the  land  is  forever  a  child,  for  every  ruler  dies  before  be 
Comes  of  age;  the  inhabitants  wash  themselves  with 
grease,  and  praying  is  done  by  machinery.  Within  the 
walls    of    Lhasa      itself,      the      great    mystery    where      the 

Grand 'Lama  dreams  away  his  sacred  but  brief  existence, 
i  nly  three  white  men  are  known  to  have  set  foot.  In 
1811,  an  Englishman  named  Manning  entered,  disguised 
.is  a  lama  or  priest.  In  1846,  two  French  priests  did  the 
same  tiling;  but,  since  then  no  returning  traveler  has 
penetrated    the   stronghold. 

Tibet    has     an     absolutely     religious    Government, 
theocracy,    the      head      of    which    is    supposed    to     he 
Grand   Dalai-Lama,   looked  upon  as   the  reincarnation    of 
Buddha,  although  the  real  ruler  is  a  temporal  chief 
ed   the  Gyalpo      The  Grand     Lama     Is   usually  chosen   at 
the   age   of  five   oi    six.      He   is    kept    in    a    palace  at    Lhasa 
ami   is  never   seen   by   the  outside  world.      The   Gyalpi 
regent,   has  charge  of   the   Lama,   and,   at    the   age   of  fif- 
teen or   sixteen,    the    Lama   dies   of  some   mv  dis- 
It  is  then  announced  that  his  spirit  ha-  pa 

another  infant,   who   will  be   found   ,i  t    a  certain    pi    Ce   in   a 
certain    family.     The  child   is   always   found   a-    din 
and  duly  installed  with  great  pomp  and  man;    weird 
monies. 
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HOSIERY 


Buy  the  "ROYAL-OAK  BRAND"  if  you  want  the 
very  best  in  High-class  Cotton  and  Cashmere  Hosiery, 
manufactured  by 

The  Brantford  Hosiery  Co.,  Limited. 

The  latest  and  most  important  addition   to  the  Knit  Goods 
manufacturing  trade. 

Samples  of  Cotton  Hosiery  for  Spring  of  1905  are  ready 
and  will  be  submitted  to  the  Betail  Trade  direct  by  our 
travellers  who  are  now  on  the  road. 

A  trial  order  will  convince  you  that  this  Hosiery  "made 
in  Canada"  is  equal  if  not  superior  to,  the  best  imported 
gooas  in  elasticity,  color,  style  and  finish. 


The  Brantford  Hosiery  Co. 


BRANTFORD,  CANADA. 


LIMITED 
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EIDERDOWN 


SACQUES    and    GOWNS 

WARM,         COMFORTABLE,  ECONOMICAL. 


Retailers  cannot  afford  to  be  without  these  goods. 

THE  GALT  KNITTING  CO.,  ™  GALT. 
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Men's 
Wear 

PERHAPS  nevei  before  in  the  bistorj  ol  the  re 
tail  trade  was  there  Buch  a  rush  to  unload 
Summer  lines  ;it  bargain  prices  as  was  the 
i  during  the  past  month.  Cool  weathei 
made  matters  look  like  an  overplus  ol  produc 
tioo  and  an  underplus  ol  buyers.  Strange  enough,  how- 
ever, the  cutting  was  particularly  noticeable  among  the 
■ii\  goods  bazaars,  and  a  shrewd  guess  would  infer  thai 
there  was  no  loss  a1  that.  Retailers  are  generally  In 
shape  i"  look  aftei  a  good  Fall  trade,  and  of  tliis  we 
chronicle  a  tew  interesting  Facts. 


Jobbers  reporl  a  decided  improvemenl  in  knil  under- 
weai  circles,  and  orders  arc  now  asserted  in  some  quar- 
ters as  reaching  a  fair  total.  The  presence  ol  buyers  in 
the  market  who  are  Increasing  original  purchases  tends 
lo  prove  that  a  tew  retailers  have  at   last   awakened   to 

the  lael  that  there  will  he  no  lowering  of  prices  even  in 
tot  ton    goods.       In    woollen      goods      the    advance    is    more 

noticeable  in  sympathy  with  raw  materials.,  manufac- 
turers quoting  wool  goods  6  per  cent,  higher  than  last 
veai,    and    those    who      are      buyers    of    the    hand-to-mon  t  li 

style  may  have   to  change     their   tactics   to  avoid    being 

Caught.  .Jobbers  ate  daily  advancing  prices,  .Hid  there  is 
no  telling  when  the  end  will  come.  First  deliveries  from 
the  mills  have  been  fairly  prompt  and  satisfactory,  in 
fact  a  decided  improvement  over  last  season,  but  there  is 
ever]  likelihood  of  delay  in  repeats,  and  this  causes  seri- 
ous apprehension  that  there  will  be  a  scarcity  ill  some 
lines.  Retailers  undoubtedly  had  a  surplus  in  some  Win- 
ter lines  last  season,  hut  it  is  safe  to  assert  that  staple 
goods  were  well  cleared.  In  fact  it  can  be  said  that  at 
all  times  there  is  a  hue  and  cry  for  staples.  The  late 
Ball  is  bound  to  witness  a  scarcity  of  <2  2.">  and 
lines,  and  while  plunging  is  always  to  be  avoided,  we 
would  strongly  advise  liberal  buying  at  these  prices  to 
the  extent  of  former  requirements  on  lines  that  are 
known  to  be  reliable. 


While  .deliveries  from   Canadian   mills   are  good,   reports 

11  mil  foreign  quarters,  especially  in  England  where  some 

manufacturers   are   only   working   half    time,    indicate    that 

deliveries     are     slow   and     rumors     of  higher   prices    for 

duplicates  are  current  among  the  trade. 

*       • 
• 

From  reports  about  linen  mesh  underwear,  it  is  re- 
garded by  retailers  as  in  a  class  by  itself,  and  it  is 
learned  this  underwear  did  well  in  the  Sununei  days  that, 
according  to  the  calendar,  have  gone  past.  These  gar- 
ments keep  steadily  growing  in  favor  season  bv  season, 
and  those  who  use  the  heavy  Winter  grades  seem  to  re- 
gard them  as  being  as  "hygienic"  as  undergarments  made 
of  wool. 


Advanced    showings   of   Spring   underwear   are   now   be- 
ing shown   to   the   trade  but,  as   expected,    there   is   some 
ition   in     placing   orders,    which   seems   only    natural 
and   right.     This   is   deduced    from    the   fact    that   specula- 
tors are    predicting   lower  cotton     How    true    this   may    be 


can    oiih    be    surmised,    but    an    iiiq"iiii  \  *in  to    actual   Condi 

tions  would  tend   to  minimize   the  value    of  this   theory 

The    fanners    of    the    South,    owing    to    the    high    |> ■  i<  • 
last    ye.ti     foi    cotton,    have    money,    and    it    i      more     than 

likely    thej    will     show    a  disposition    to  curtail    salt 
such  an  extent    ih.it    shrewd  buyers   will  have  bard   work 
to  avoid  paying  high  prices.     However,  present   prio 

the    trade   on   Spring   undeiweai    an-   lowei    and    there     are 

various   opinions     expressed    regarding  eithei    an   upward 

ol  lowei  trend.  It  seems  safe  to  sav  pi  ices  will  go  no 
lower,  as  they  are  now  based  on  cotton  at  a  much 
lowei    figure    than    the  present    price  of    law   material 


The    lines  so   far     examined   seem   distinctly    lacking     in 
uovelties,  as  well  as  showing  a  lessening  variety.     Can 
adian  mills  show   a  disposition   to  (online  production    to 
specialties  after   the  maiinei    of    Yankee  mills,   which   has 
( aused    a    peculiar     situation    in    the    advance    shown. 
Spring   lines.     Staple  goods   are  extremely   scarce   in   both 
men's,   women's  and  children's,   indicating   that    mills  have 
plenty  of  orders     on  hand   to  run   full  capacity    on   bettei 
grades.     This    affords  the  retailer  some  benefit,  bu1 
there   is   always  a   crying   need    for   these   goods    it    i>     ex 
1 1  enidy   doubtful   if  a  high-class  educational  campaign  can 
he    successfully    indulged    in.         Certain    working  men    for 
instance  always   will  have   the  habit   of  paying  50c  a   suit 
and    these  goods    must    be   had.      They   can't    afford    to    pay 
mote,  and   it      is  up   lo   the   buyers    to  cover   well   on   all 
low    grades,  anticipating  future  demands  at   every   favor- 
able   opportunity.       The    fact     that    where    nulls    last    yeai 
held    100    bales,      to-day      sees      a    bare   20    bales,    indicates 
most   strongly   that    low  grade  lines   will   be  scarcer. 


Fall  samples  of  men's  hosiery  show  how  the  cry  for 
novelty  has  met  response  from  the  manufacturers.  The 
latest  goods  for  holiday  trade  show  a  preponderance  of 
dark  ground  work,  relieved  with  jacquard  effects  in  many 
combinations.  To  be  sure  slates  and  drabs  in  various 
stripings  are  prominent  also.  However,  all  eves  are 
turned  even  at  this  early  date  on  Spring  lines,  and  a  re 
trospect  of  the  past  season  might  induce  some  well  di- 
rected  moralizing. 

• 

How    many    merchants      anticipated      the    demand      for 

talis   this   Summer''      How   many  followed   our  Suggestions 
in    this    matter  '     The    rush     for      them    in    the    late   Sum- 
mer,   when    some    were    disappointed,    indicates    a    lack    of 
faith,  a  disposition   to  avoid  banking  upon  any  particular 
stv'le  or  color.      Is   there   not    too   much    tardiness   and   dis- 
trust   shown''     Every    line   of  samples   looked   at    piobablv 
contains   at    least    one   or   two   specials    that    sound    judg- 
ment  shows  are  bound   to  sell  better    than   others 
sequently     these     should     receive    the   bulk    of   your   ordei 
And   then  create     a   favorable     impression   by   advert! 
them   in  every  conceivable  manner.     In   this  way   the  dan- 
ger  of   being    "stuck"    is    minimized.      Be   in   advance     of 
your   customers.      Next    month    will     be     given  a  general 
summary   of  Spring   lines,     along   with     an    idea   "f    styles 
and  colors   that   may  be  banked  upon. 


Rl.vifw*'1*  KNITTED 

HOSE  SIZES. 

HOW  many  salesmen  can  tell  a  buyer  off-hand  just  the 
size  of  hose  he  requires  for  a  certain  size  of  foot? 
Not  one  man  or  woman  in  ten  bothers  to  remember 
the  size  of  hosiery  worn,  and  it  falls  upon  the  salesman  to 
determine  it,  otherwise  the  buyer  has  to  stand  and  think,  or 
place  the  hose  beside  the  foot.  It  is  well  to  keep  a  list  in  a 
convenient  place  for  reference  and  thus  avoid  the  annoyance 
that  is  caused  by  a  lack  of  knowledge.  The  following  table 
can  be  depended  upon  to  be  correct : 

Children. 

Size  of  Hose.  bize  of  Shoe.  Age. 

4  Up  to  2V2 Up  to  1 K  years. 

4  54    3  1 K  years. 

5   3  to  4     2  years. 

SH    4V2  tosH  2H  years. 

6 6  to  8     ' 3  to  4  years. 

6lA    8  J4  to  9 K 5  to  6  years. 

7   10  to  12  7  years. 

7%   13         8  years. 

8   1  to  2     9  to  10  years. 

8V4   2V2  to  3V2 11  to  13  years. 

9  4  to  454    14  years. 

9V2    5to5J*    

10   6  to  6%    

Women. 

Size  of  Hose.  Size  of  Shoe. 

8   2  to  3 

S%   3V2 

9   4  to  S 

9%  SH  to  6 

10  ; 6V2  to  7 


GOODS  °ct '  19°4 

Men. 

Size  of  Hose.                                                            Size  of  Shoe. 
g'A    k'A  to  6 

10  654  to  7 

io'/i    7l/i  to  8 

11    8 'A  to  9 

ii'A    g'A  to  10 

It  is  well  to  remember  that  the  size  of  the  hose  represents 

in  inches  the  length  from  toe  to  heel. 

RETAIL  MERCHANTS'   FEDERATION. 

AT  a  meeting  of  the  Montreal  Retail  Merchants'  Fed- 
eration on  September  14,  in  which  the  retail  Mont- 
real dry  goods  trade  is  especially  interested,  several 
broad  questions  were  discussed  of  interest  to  the  trade  in 
general . 

A  representative  gathering  unanimously  agreed  on  the 
pernicious  influence  exerted  by  the  use  of  $4  Dominion 
bills  as  well  as  20  cent  pieces.  The  trade  is  aware  of  the 
nuisance  and  even  the  source  of  loss  that  they  involve. 
A  resolution  was  passed  to  request  the  Government  to 
discontinue  their  circulation. 

Another  interesting  feature  was  the  question  of  found- 
ing an  assurance  fund  in  connection  with  the  organization 
The  plan  was  laid  before  the  association  and  after  some 
discussion  it  was  decided  to  make  the  project  the  firsi 
order  of  business  at  the  next  meeting. 

Mr.  Gareau,  a  prominent  Montreal  dry  goods  man.  is 
president  of  the  Federation,  while  Mr.  A.  (iiroux  is  an- 
other prominent  member. 


UNSHRINKABIE 


SpklngNeedleRLBbed 

NDERWEAR 


Noth  i  n&equal  to  this  make  in 

all  the  ranee  of  Knitted  Goods 


Unshrinkable 

S  pec  1  ally  Elastic 


The  Elli  s  Manufacturing  Company 

HAMILTON,  ONT 


LIMITED. 


&l>  I 


80 


Oot..    1904 


KNITTED    GOODS 


Dry   Coodi 
Revl»w 


HENDAWICK 


ABSOLUTELY 

PERFECT. 


SATISFACTION 
GUARANTEED. 


NO  riSkS  are  taken  by  the  dealer  who  buys  of  us. 
Our  floods  are  absolutely  perfect  in  fit,  finish,  material  and 
workmanship.  The  unshrinkable  finish  keeps  them  soft  and 
elastic  after  washing.  The  wearer  is  certain  of  satisfac- 
tion. See  that  every  garment  bears  woven  label  of  above 
Trade   Mark. 

JAMES  HENDERSON  &  CO. 

"rTAV^..  HAWICK,  Scotl.nd. 

388  St.  Paul  St  .  Montreal.         London  Agent,  C.  L.  HAZELL, 

London,  England. 


Tfc  Wolsey 

UNSHRINKABLE 
UNDERWEAR. 


THERE  ARE  INNUMER- 
ABLE SO-CALLED  IMITA- 
TIONS OF  "  WOLSEY," 
BUT  I  til  IM  IS  NO  SUB- 
STITUTE FOR  IT  AND 
NOTHING  JUST  AS  GOOD 

The  Canadian  Public,  know- 
ing its  unrivalled  qualities,  and 
that  it  is  in  every  respect  all 
that  the  manufacturers  claim 
for  it- 


Being  Absolutely  Unshrinkable  Pure  Wool,  Durable.  Well-Fitting 

— are  insisting  on  being  supplied  with  "Wolsey,"  which  has  stood  the 
test  of  time,  and  is  one  of  the  greatest  successes  of  modern  times. 

AVOID     SUBSTITUTES 


UNDERWEAR 


THAT  WILL 


WEAR 


""SUMMER  '»«« 


Samples     »<"e    now    bein^    shown   o(    the  choicest 
RIBBED       KNIT       SUMMER        UNDERWEAR 
for   Ladies    and   Children,   ever  shown    in    QAKA 
both  in  STYLE    and  QUALITY. 


MANUFACTURED  BY 


Tk 


Watso/i    Mfg.   Co. 

Limited 
PARIS,      -       ONTARIO 
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AN  "UP  AND  DOWN"  SALE. 

KEEN  competition  has  led  to  an  abundance  of  novel 
ideas  and  numerous  ingenious  devices  fur  catching 
trade.  A  noteworthy  bargain  sale,  called  an  "up 
and  down"  sale,  which  judging  from  results  seemed  satis- 
factory, was  recently  put  into  effect  l>y  Armand,  Giroux, 
"Le  Louvre,"  of  Montreal.  Twelve  items  were  put  in  the 
sale  column.  As  a  starter  four  items  were  placed  on 
sale  at  8  o'clock  in  the  morning  at  L-10  of  (lie  regular 
prices.  At  !'  o'clock,  an  hour  later,  and  at  each  following 
hour,  the  prices  were  regularly  increased.  Needless  to 
sav  crowds  id'  women  thronged  at  the  doors,  notwith- 
standing unfavorable  weather,  to  catch  the  bargains  be- 
fore they  had  ascended   very   far. 

The  principal  interest,  however,  centred  in  the  other 
eighl  items  that  were  going  down.  They,  too  were  put 
on  sale  at  S  o'clock.  Each  hour  the  price  was  reduced. 
The  bargain  storm  readied  its  climax  between  5  and  li 
o'clock  in  the  evening,  when  every  one  of  the  eight  bar- 
gains on  the  "declining  scale"  were  to  go  at  ridiculous 
figures.  Blouses  worth  50c  were  to  be  sold  at  20c.  Kress 
skirts  worth  $2  could  be  bought  at  Sf)c.  Dress  goods 
commencing  at  30c  were  offered  at  121-2c.  In  the  early 
morning  handkerchiefs  worth  5c  were  going  at  l-2c, 
worth  15c  at  1  l-2c,  thus  an  equilibrium  was  in  a  sense 
maintained.  It  must  be  remembered  that  those  who 
waited  for  the  final  hour  found  that  hundreds  of  their 
bargain-wise  sisters  had  been  there  an  hour  or  two  be- 
fore, and  had  scooped  in  the  best  things  at  a  few  cents 
above  the  bottom  prices.  It  was  an  auction,  and  the  best 
bidder  got  the  goods. 

Every  woman  was  bound  for  the  bargain  Mecca,  to  the 
accompaniment  of  almost  the  proverbial  moaning',  wailing 
and  gnashing  of  teeth  in  an  effort  to  get  at  the  good  tilings. 
The  store  was  swiftly  swept  of  its  bargains  at  closing 
hour.  How  permanent  an  effect  such  a  sale  will  have  is 
however,  another  question. 


CHANGE  OF  CONTROL. 

The  New  York  Silk  Waist  Co.  is  now  under  the  sole 
control  of  Mr.  S.  A.  Jacobs.  As  he  has  grown  up  witli 
the  waist  trade  in  Canada,  his  new  move  should  prove 
entirely  successful.  The  size  of  the  plant  will  be  increas- 
ed somewhat  which  will  further  render  them  able  to  sus- 
tain their  reputation  for  prompt  deliveries. 


AUCTION  HOUSE  ASSIGNED. 

Benning  &  Barsalou,  St.  Peter  street,  Montreal,  the 
oldest  auction  house  in  Canada,  have  caused  a  stir  in 
Montreal  business  circles  by  filing  a  petition  in  bank- 
ruptcy. Particulars  are  not  forthcoming,  but  it  is  learn- 
ed the  liabilities  total  $85,000,  notes  under  discount 
amounting  to  $52,075.  Among  the  principal  creditors 
are  James  Armand  &  Co.,  $3,056;  J.  C.  Garneau  Fils  & 
Co.,  Quebec,  $1,641;  Greenshields  &  Co.,  Limited.  $395; 
Waterloo  Knitting  Mills,  Waterloo,  $570.  Among  the 
firms  with  notes  under  discount  are  Dominion  Oilcloth 
Co.,  $5,101;  Canadian  Costume  Co.,  $1,517;  Dominion 
Woollen  Co.,  $1,921. 


"Wearweir     Brand 
HOSE. 

LINEN  is  STRONGER  than  COTTON 

THEREFOR  l£,  we  are  splicing  our  cotton  hosiery  with 
LINEN  YARN',  which  will  improve  their  already  good 
wearing  qualities. 

You  should  see  them  befo  e  placing  your  orders  lor 
next  season. 

CLINTON  KNITTING  CO.,  Clinton,  Ontario. 

SELLING   AGENTS: 

The  Richard  L.  Baker  Co.,  60  Yonge  St ,  Toronto. 


*MeK)OCOCO0tQK)fc 


..:.-)_  .:..t. 


......... 


French  Art  Embroidery  Co.  | 

Manufacturers  of  High-Class  -fc 

Ladies'  Jackets,  Costumes,  Skirts,  | 

Fancy  Silk  Garments,  Etc. 

Embroidered  Goods  a  Specialty.  | 


CHOICE  LINE  FALL  SAMPLES  NOW  READY. 
&      FOR  SALE  BY  LEADING  ■WHOLESALERS 

i|2  Factory  and  Office 

I    223-9  McGill  Street,    -     Montreal. 

>^ir;-fr:t-r:t^t^ir;trir;tr'.K':tfNtr:ir';tr:tr 

■FTfZTTT.TI     *     I   "     tit     -It  JiUKTP 
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A  STORY  ABOUT 

BLACK  CAT  HOSIERY. 


BLACK  CAT   BRAND 

CHICAGO-ROCKFORD 
HOSIERY   COMPANY 

Kenosha.  Wis. 


The  Factory  where  BLACK 
CAT  Hosiery  is  made  is  the 
largest  in  the  World,  and  the  fol- 
lowing figures  will  be  of  interest 
to  the  Agents  of  this  famous  line 
of  goods  :— 

Average  production  per  day,  3,000 
doz.  pairs. 

Production  per  year,  967,200  doz.  pairs, 
or  production  per  year,  11,606,400  pairs 
or  production  per  minute,  124  pairs. 

Employees,  1,200. 

Travelling  Salesmen,  25. 

Coal  used  in  a  year,  8,000  tons. 

Water  used  in  a  year,  50,000,000  gals. 

Paper  boxes  per  year,  1,872.000. 

BLACK  CAT  HOSIERY  IS  THE 
BEST  ON  THE  I1ARKET. 

Colors  warranted  fast. 

Guaranteed  to  give  satisfaction- 
A  line  that  is  strongly  advertised' 
Special  advertising  features 
for  the  retailer. 


A  BRAND  THAT  THE  PEOPLE  ARE  ASKING  FOR. 

Have  you  got  this  line,  or  do  you  want  the  Agency  ?    Hold 
your  orders.    Our  Representative  will  see  you  shortly. 


The  Jackson   Manufacturing  Co., 


CLINTON, 


ONTARIO. 


SELLING        AGENTS        FOR        CANADA. 
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(jimiled) 


MONTREAL. 


The  Great  Assorting  House 

of  Montreal, 

We  are  giving  extra  attention  to  all 

sorting  orders  this  month.  Every  Dept. 

is   replete    with    the   lines  that  are 

proving  themselves  to  be  the  fast 

sellers  and  profit-makers  of  this  season 
for  the  retail   trade      :     :     :     :     : 


IT   WILL   PAY    YOU   TO   VISIT  OUR  WARE- 
HOUSE THIS  MONTH. 


B3 
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60  Yonge  St.,  Toronto. 

Representing  the  following  Manufacturers  : 

S.  Lennard  &  Sons,  dundas,  ont. 

&ocmrc±r\\     J*:         hosiery 

Manufacturers  of    VI  t>al>t>ill       #^  a/7C/ 

OPand     ^^       UNDERWEAR. 

Stratford  Knitting  Company,  stratford,  ont 

LIMITED. 

Manufacturers  of  MEN'S,  WOMEN'S,  BOYS*  and  GIRLS' 

KNITTED  GLOVES  and  MITTS. 

Clinton  Knitting  Company,  olinton,  ont 

Manufacturers  of  RIBBED* WORSTED  HOSIERY. 

J.  1VI.  EisenstUCk,  chemnitz,  saxony. 

Manufacturer  of  WOMEN'S,  CHILDREN'S  and  MEN'S 

COTTON,  LISLE  and  SILK  HOSIERY  of  all  descriptions. 

Bean  &  Stewart  Skirt  Co.,  ST  Stephen,  n  b. 


LIMITED. 

Manufacturers  of 


LADIES'  BLACK  SATEEN  SKIRTS 
Latest  New  York  Designs. 

The  Best  Cut  Skirts  in  the 
Market. 


Soliciting  a  continuance 
of  your  esteemed  orders, 
we  are,  yours  [truly, 
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Dry    Goodt 
Kt»vi»w 


SUBSCRIPTION   PHICH  : 

i  uiir'Iu.  Qiwi  Britain  nii'i  United  State*, 

Other  Countries. 

Blngle  Copies. 

hiTariiilily  In  iidvuiire. 


$2  ft  \ciir 

.   ji  11  fear. 
cento. 


DIRKCTORS: 

[.  B.  MAi  I  kan    Montreal, 
W.   I      EDMONDS,  Toronto.   - 
A.    B     C  ^SWE  I.I..    Montreal. 


Prbsideni 

-    VlCK-PRKSIDl  N  l 
M  tNAGINU    DlRKl    fOB 


CHIEF  OFFICES: 


MON  I  'RE A  I 

232  McGill  Street 

Tel.   Main    1266 


TORON  M' 

10  Front  Street   East, 
fel    Main  2701 


BRANCH  OFFICES  AND  REPRESENTATIVES: 


London,  Eng.,  I    M,  McKim,  Kuropean  Manager,  88  Fleet  Si  ,  E.C, 

Telephone,  Central  19960. 
Manchester,  H.  S   Ashburner,   ...       -       oa  Market  Street 

Nkw  Yokk.  W.  T.  Kobson,         -         -         1241  New  York  I. iff  Building 

Winnipeg,  i    P.  Luxton        -       -       -     Room  515  Mcintvre  Block      l,:"'<  of  the  tang] teurred 

Telephone  1846 

VANCOUVER, Geo.  S.  B.  Perry  , 

ST.  JOHN,  N.B.,    J.  Hunter  White  -  No.  3  Market  Whar 

AUSTRALIA,    W.    H.  Sharland,  Jr.,     -      Steamships   Building.  Adelaid 


j    devising  .ill   mannei   "i    means  i"  gel   ba  ad   when 

closelj  pressed  resorting  to  bargain  sales  which  wen- 
nothing  bill  sacrifices  A-  an  instance  "I  the  latter,  thej 
.ii  .'in-  time  sold  standard   1 -'  I  2  cent   print*    ii    i  cents. 

Ii  is  feared  thai  no  accountant  will  In-  able  to  untangle 
the  crossed  notes  and  renewed  m  pari  paid  paper,  And 
1.1  increase  tin-  confusion  real  estate  was  dabbled  in 
-i'li'  line.  All  these  transactions  have  become  interwoven 
i"  -H«li  .in  extent  that  mere  estimates  can  If  arrived  -it 
without  tin-  most  minute  inspection.  This  state  of  affairs 
'•"tilil  not  long  remain  secret,  and  ;>t  last  man}  travelers 
refused  to  sell  the  house  without  good  security. 

Ii  is  unfortunate  i.>  both  the  Brm  and  its  creditor* 
that  ii  sliuuM  have  bo  little  considered  matters  before 
entering  into  a  business  involving  such  large  transactions, 
as  in  neglect  that  prime  necessity,  capital  It  is  still 
more  unfortunate  that  an  earlier  recognition  of  this  ne- 
cessity did  imt  dawn  nn  the  minds  of  the  heads  of  the 
lit  in  so  that  the  net  deficit  could  have  been  kept  within 
smaller  limits  bj  :i  more  speedj  assignment  before  a  great 


EUROPEAN  STAFF  CORRESPONDENTS : 

Mis-,  a     Mm  HAN,  Mk.   A     I'..   DACAM, 

London.  Paris. 

ADVERTISING  RATES 

Ar«  t.ase.l  .in  $3G  ft  nee  and  "'ill  be  famished  on  enpttcetiot]  to  Hi  a  B  Ceewel] 
or  to  the  transfer  of  the  newest  office  The  ralne  of  TBI  Dai  Goons  RJtncw  as 
An  adTertisinK  iii>'«linni  i>  onaiiestioned  The  ohsmotor  of  the  Advertisements  noe  in 
it*  columns,  uii.i  iiu-  number  of  them,  tell  the  whole  story     Circulation  conaldeied,  it 

is  the  cheapest  trade  n.wspup.i  to  udverlise  in  Advertisements,  to  insure  insertion  in 
the  issue  ,,f  any  month,  should  reaeh  this  oftVe  not  later  thun  the  eighteenth  of  the 
month  preeedlng 


MONTREAL  AND  TORONTO.  OCTOBER,  1904. 
THE  RESULT -FAILURE. 


\  \  investigation  into  an  important  recent  assignment 
»  v  in  Western  Ontario  has  revealed  a  combination  of 
conditions  each  of  which  was  sufficient  in  cause  the  fail- 
ure. 

After  ;t  most  thorough  scrutiny  of  present  and  past 
conditions  the  following  points  were  evident  :  The  linn 
has  ;<  deficit  of  over  $800,00,  and  still  they  had  and  have 
:i  got  il  reputation  for  both  honestj  and  financial  ability. 
'I'lu-  latter  may  seem  strange,  but  lacs  of  capital  will  advertises  it  at  tin  cents,  thereby  causing  seriou  and 
render  the  greatest  financial  talents  of  no  avail.  That  irreparable  damages  i<>  plaintiff, 
appears  to  have  been  the  initial  difficulty,  and  from  it  re-  (1)   Tne  defendant   pleads  thai    the  agreement    in  q 


Courtesy  attracts  customers  and  good  merchandise  holds 

them. 


IMPORTANT  LEGAL  DECISION. 

ALL  retail   merchants  as  well  as     the     trades   particu 
lath    Interested   will  lie  interested  in    Hie  ruling    of 
the  judge  in   the  recent   dispute  between  II.   K.  Wampole 
a   Co,  proprietary  medicine  manufacturers,  Toronto,  and 

.1.  T.  Lyons,  druggist,  Montreal,  the  former  of  whom 
petitioned  for  an  injunction  in  prevent  the  latter  from 
selling  Wampole's  Tasteless  ('ml  Livei  Oil  for  less  than 
one   dollar.     The   decision    is   as    follows  : 

The  plaintiff  presents  a  petition  foi  an  Injunction  to 
prevenl  defendant,  druggist,  of  Montreal,  selling  for  less 
than  one  doll.u  a  preparation  of  tod  liver  oil,  known  as 
Wampole's  Tasteless  Cut  Liver  Oil  He  is  the  manufac- 
ture!   01    Uiis   preparation,  and     an     agreement    had   been 

made  by    which    the   plaintiff    ag d    to  sell    the  defendant 

his  preparation  at   a  fixed  price,  equal   to  58  cents  a  hot 
tie,    the   defendant    agreeing    not    to    retail    i1    at    less    than 
on.    dollar  a  hot  tie      Plain tifl  alleges  that   defendant    has 
violated  his  contrad   in   selling  it   ,it    85  cents,     He  even 


siilied  all  the  subsequent   acts  of  poor  judgment  ami  dis 
astrons  results. 

With   a   small  capital   such   a   lame  em rn   was   I'm- 1 

->rl  In  methods  that  while  temporarily  helping  them 
along,  simply  further  involved  them  in  trouble.  It  is 
thought    that    they   had    for   a    lone    time   been   borrowinp 


tion  is  illegal  and  against   the  freedom  of  trade 

That   tlie  agreement   was  cancelled  by  lettei   ■•■■■ 
.lime  17,  which  the  defendant  had  a  perfect   right  to  'in  as 
said  agreement   was  foi   no  specified  time  am!  also  'hat  he 
had   sold   all   the     cod   liver     oil   purchased   from   plaintiff 
under    said   agl  cement  . 

That     the    oil    he    was    Selling  "i  t  le 


money  at   ruinous  rales,  renewing  their  paper  constantly,      had  not  been  bought  from  plaintiff  but  fro       »thi 
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Affidavits    were     produced     from  both  parties  to  sustain 
their  pretentions  and  had  not   been  contradicted. 

\n  interlocutory  injunction  is  asked  for  to  prevent  de- 
fendant from  selling  at  less  than  $1  until  the  case  is 
heard  on  its  merits.  On  the  question  of  the  legality  of 
the  contract  I  see  nothing  to  interfere  with  freedom  of 
trade  or  the  interest,  of  the  public  in  a  manufacturer 
agreeing  with  a  retailer  that  his  goods  he  sold  at  a  fixed 
price  when  it  is  to  the  manufacturer's  interest  to  do  so, 
hut  what  interest  has  Wampole  to  stipulate  that  his 
preparation  be  sold  al  8(1  or  DO  per  cent,  profit  ?  When 
I  put  the  question  to  petitioner's  lawyer,  "What  interest 
has  your  client  in  asking  for  this  injunction?"  he  said  the 
object  was  so  as  not  to  confound  his  preparation  with 
others  of  inferior  quality.  This  reason  which  is  of  doubt- 
ful value  is  not  the  true  reason.  I  find  the  reason  in  the 
petition,  in  the  contract  itself  and  in  an  affidavit.  The 
plaintiff's  petition  alleges  that  without  an  injunction  to 
prevent  defendant  from  selling  bis  oil  at  less  than  $1.00 
the  price  agreed  upon,  he  would  sutler  serious  and  irre- 
parable damages,  because  be  is  sure  that  if  he  continues 
to  cut  the  price  that  all  other  druggists  will  do  likewise, 
considering  themselves  free  from  their  similar  contracts. 
But  I  do  not  see  in  this  any  great  injury,  the  benefit 
would  be  for  the  public.  I  can  see  the  injury  it  will  do 
to  retail  druggists  who  reckon  more  on  small  sales  and 
large  profits;  but  Lyons,  like  the  departmental  stores, 
believes  in  a  quick  turnover  and  small  profits  and  is  sat- 
isfied with  a  profit  of  HI  cents  on  each  bottle.  What  in- 
jury does  this  inflict  on  Wampole  who  still  gets  the  same 
amount,  viz.,  58  cents,  for  his  preparation  ?  The  lower- 
ing of  the  price  and  competition  cannot  affect  him  nor 
force  him  to  reduce  his  price  to  the  dealer.  It  is  the 
Retail  Druggist  Association  combined  who  have  decreed 
that  this  oil  shall  be  sold  at  $1.0(1  and  not  less,  and  it  is 
in  their  interest  that  Wampole  has  brought  on  the  pres- 
ent action  in  which  he  has  no  apparent  or  appreciable  in- 
terest. This  is  evident  (1)  From  the  heading  of  Wam- 
. pole's  contract  with  the  wholesalers  (exhibit  No.  1) 
where  the  policy  of  the  members  is  stated  as  the  price 
restrictive  plan  as  adopted  by  the  drug  section  of  the 
Retail    Merchants'    Association    of    Canada. 

I  conclude  from  these  documents  and  the  nature  of  the 
agreement  that  it  was  the  retail  druggists,  associated 
and  combined,  who  have  in  their  own  interests  fixed  the 
price  of  an  article,  at  $1.00  that  costs  them  58  cents, 
the'reby  making  a  profit  of  nearly  80  per  cent.,  certainly 
an  exaggerated  profit,  and  against  the  public  interest. 
He  who  asks  a  judge  to  prevent  another  from  doing  a 
certain  thing  should  prove  like  all  plaintiffs  an  actual  and 
tangible  interest  in  the  case  and  also  prove  that  without 
an  injunction  being  granted  he  would  suffer  serious  and 
irreparable  damages. 

Supposing  that  Wampole  had  a  personal  Lnteresl  in  the 
case  he  has  taken  against  Lyons  for  violation  of  contract, 
an  interest  that  does  not  seem  to  me  to  exist,  the  dam- 
age would  he  neither  serious  nor  irreparable.  Wampole 
still     has   the     right  to  institute  an  action   for   damages 


without  the  judge's  consent.  Should  he  succeed  he  can 
force  the  defendant  to  pay  the  amount  of  the  damages. 
The  injury  he  would  have  suffered   would  be  reparable. 

Injunctions  are  extraordinary  proceedings,  and  are  al- 
lowed only  in  eases  determined  by  law,  viz.:  When  the 
Commission  or  the  continuation  of  an  act  or  an  opera- 
tion during  the  time  being  would  cause  a  serious  or  ir- 
reparable  injury. 

Another  reason  for  refusing  the  injunction  is  that  the 
defendant,  did  not  sell  any  oil  at  a  reduced  price  that  had 
been  bought  from  plaintiff,  but  had  been  obtained  from 
other  sources.  The  agreement  between  the  parties  was 
that  in  consideration  of  Wampole  supplying  the  defendant 
with  his  oil  at  a  price  mentioned  in  schedule  "D"  Lyons 
agrees  not  to  sell  at  a  less  price  than  the  one  mentioned 
in  schedule  "E."  What  is  the  meaning  of  this  contract  7 
It.  means  that  if  Lyons  does  not  carry  out  his  agreement 
Wampole  will  not  he  hound  to  sell  him  any  more  oil  at 
the  price.  If  Lyons  had  on  hand  any  oil  bought  under 
the  contract  Wampole  could,  if  the  contract  was  a  legal 
one,  force  Lyons  to  return  it  to  him  on  returning  him 
the  amount  he  had  paid  for  it,  or,  if  not,  he  could  claim 
damages.  But  when  Lyons  has  no  more  on  hand  and  can 
get  some  elsewhere,  what  right  can  Wampole  have  to  pre- 
vent Lyons  from  disposing  of  it  ? 

Oil  bought  elsewhere  does  not  come  under  .the  terms 
of  the  contract.  The  plaintiff  in  his  petition  advances  a 
strange  pretention,  that  is  that  the  contract,  being  for 
an  indefinite  period,  cannot  be  annulled  only  by  the  con- 
sent of  both  parties.  The  fact  is  the  contrary  in  part- 
nership. Any  partner  can  terminate  a  contract  at  any 
time,  where  the  length  of  duration  of  the  contract  has 
not  been  determined.  In  the  present  instance  the  parties 
are  bound  only  as  long  as  both  parties  consent  to  execute 
it,  only  that  perhaps  the  retailer  could  force  the  manu- 
facturer to  sell  him  his  oil  at  the  price  agreed  upon  as 
long  as  he  had  lived  up  to  his  contract.  But  as  soon  as 
the  retailer  does  not  wish  to  buy  any  more  of  his  oil,  or 
if  he  wishes  to  sell  it  at  a  reduced  price,  the  manufac- 
turer cannot  force  the  retailer  to  buy  his  oil  from  him. 

Lyons  has  not  hound  himself  to  do  so,  he  simply  prom- 
ised to  retail  at  $1  oil  bought  directly  from  Wampole. 
Therefore  Lyons,  having  no  more  oil  purchased  from 
Wampole,  there  is  no'  reason  to  prevent  him  from  selling 
Wampole's  Cod  Liver  Oil  at  less  than  $1.00  a  bottle. 

For  these  reasons  I  refuse  the  interlocutory  injunction 
asked  for,  and  revoke  the  order  ex  parte  in  favor  of  the 
petitioner,  and  suspended  by  us  until  the  actual  judg- 
ment is  given. 

2nd  September,   1901. 

The  Court  of  Appeal  on  September  16,  confirmed  the 
refusal  of  Judge  Pagnuelo  to  grant  the  II.  K.  Wampole 
Co.  an  interlocutory  injunction  restraining  J.  T.  Lyons 
from  selling  their  dollar  bottles  of  cod  liver  oil  for  85 
cents.  The  court  refused  to  hear  the  appeal  on  the 
ground  that  an  interlocutory  judgment  could  not  be  car- 
ried to  the  higher  courts  without  permission  of  a  Su- 
perior Court   judge. 
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I\   man]    respects   the   thirtj  third  annual  meeting  <>f  The     suggestions     o!     Mr.   McKinnon,    \li     Ulai  ,  Mi 

the    Canadian    manufacturers'    Association    held    in  Waldman  and  Mr.  S.    \    Jacobs,  were  pregnant  ol  an  in 

tin'  Windsor  Hotel,  Montreal,  September  -",  21  and  teresl   thai   bespeaks  the  successful  work  <.f  the  Beet  ion 
11,  was  like  other  conventions,  warm  In   words  ol  Mr.   Waldman     urged    the     showing  ol  both   Fall     and 

welcome    and    appreciation,     only  vastlj    magnified  Spring   lines  at   a  later  date,  as  being  a    rnrei   and 

even  In  this  superficial  aspeel  as  befitting  the  largcsl  as  method  ol  curtailing   the  Importation  of  German  cl< 

sociation  of  Its  kind  in  the  world.     Bui   when  the  deeper  while  Mr.   Allan   thought   it   more     feasible  to     show    the 

significance  ol  the     meeting    of  the  .leading  businezs  men  lines  alongside  ol  German  ones,  al   even  an  earlici   date, 

from  British    Columbia,     Manitoba,  Ontario,  Quebec  and  when    the    superiority     ol  Canadian   goods  could   ihus   be 


the  Maritime  Provinces  is 
considered,  thegigantir  task 
the  association  has  set 
itselt    strikes   home    with 

full    force,    and    it    i-    fully 

realized  the  association 
needs  all  the  strength,  en- 
ergy and  earnestness  it 
can  mustei  to  bring  to  a 
successful  issue  the  ardu- 
ous  duties  undertaken. 

Tuesday  morning  and 
afternoon  were  devoted  to 
the  meeting  of  the  vari 
ous  sections,  those  par- 
ticularly interesting  to 
Dry  Goods  Review  read- 
ers being  the  cloak,  wooll- 
en  and    hat    sections. 

The  Cloak  S.  ction. 

The  report  ol  the 
chairman,  Mr.  .J.  S.  Mc- 
Kinnon, on  the  work  done 
during  the  pasl  year  is 
•specially  inst  cuclh  e. 
Such  matters  as  engaging 
help  and  custom  entries 
were  now  shown  to  he 
well  regulated,  and  the 
resolutions    passed    on    the 

tarifi  problem  had  been  in 

a  measure  acceded  to.  Of 
vital  interest  to  retail- 
ers was  the  report  on  the 
work  that  has  been  done 
during  the  year  in  converg 


The  Woollen  Section 


RETURNED 

\J\j\   ^1  fl    hlnil  ' '"'      voollen     section, 

A  A        .         '^Thich      met     at     12    o'clock, 


-a? 


the      same      hour     aS      the 

cloak    Section,     Was     pie    l'l 

ed  over  h\  Mr.  John  Dick, 
and  as  Diighl  he  expected, 
tarifi  questions  loomed 
O  -Larue  in  the  discussions. 
^Trfe  report  showed  that 
much     had      been    done      to 

conserve  Canadian  inter- 
ests, and  even  nil  thei 
progress  was  not  despair- 
ed  of.  The  election  ol 
officers  resulted  in  'he  re 

election    nf    Ml.    .loin    Dick 

as      chairman,     and      Mi 
1  leu  ton,    ui    Kingston 
hail  man. 
Respecting   the  woollen 
industry,     the      following 

resolution    was   adopted    a' 

the  general  meeting 

"Whereas   the  slighl  in- 
crease    made     at    the    Ias1 

session    of    the    Dominion 
Pal  liaineiit  in  the  Del  tarifi 
on  certain  lines  of  woollen 
ing   towards  uniformity  of  style  in hoth    Kail   and    Spring      goods,   is  altogether  insufficient    to  redeem   the  Canadian 

lines.      It   makes   ,,    better   and    more   profitable   season   for       woollen  industry   from   the  serious  condition   into  which   it 
both    retailer    and    manufacturer.      In    conclusion,     i'      was       has    lapsed,     many    of    the   mills    being    in    a   more   hopi 


W.  K.  George,  Toronto. 
Stated  by   I  !        dent  of  tha  Omnllm  Manafa 

Hirers    Association    1  «■ ! 


attested.  The  bntbei  in 
\  ol\  ed  in  making  spe<  ia  i  , 
which  were  often  ic turn- 
ed, \>. a  al  o  touched  up 
on,  Mr.  S.  A.  Jacob 
ing  a  standard  pj  i<  e  for 
such  work. 


pointed  out  that  it  behooves  Canadian  cloak  makers  to 
perfect  the  manufacture  of  cloaks  so  as  to  have  and  to 
hold   Canada  for   the  Canadians. 

The  discussions  indulged  in  were  of  such  a  varied  and 
intricate  nature  that  a  report  is  impossible.  The  date 
for  showing  lines  was  left  an  open  question,  as  well  as 
such  a  question  as  discounts. 


and   unsatisfactory  condition    than  aver  before. 

"And    whereas    the   general    conditions    of    the    indu 
have  not     improved  since  the     slight     increase  has  been 

bed.     The  competitors  of  the  Canadian  mill 
ducing  pi  ices,  which  more  than  counter  balai  bene- 

fit,  of  the  tarifi  change,  and   the  importations,  especially 
in     lines    of    cheap    cloths,    continue  'o  and 
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whereas  the  greater  difficulty  is  experienced  in 
securing  and  retaining  with  Iho  wages  available  even  a 
limited  number  of  workers  necessary  to  keep  a  part  of 
the  mills  in  operation. 

"Therefore  resolved  : 

"That  the  woollen  section  of  the  C.  M.  A.  request  the 
association  assembled  in  annual  meeting,  to  bring  the 
strongest     pressure   to  bear   upon   the    Dominion    Cfovern- 


INQUIRIES  ON  CANADIAN  TRADE. 


rPM!K  following  inquiries  have  neen  n 
I       part  me  nl   of  Trade  and  Commerce 


C.  C.   Ballantyne, 
Vine-President  Canadian  Manufacturers    Association.  1904-1905, 


ment  to  grant  a  sufficient  increase  to  afford  it  relief. 

"2.  That  this  increase  should  be  made  at  once  if  the 
industry  would  be  saved. 

"3.  That  it  should  apply  not  only  to  certain  lines  of 
woollen  cloths,  but  equally  to  all  classes  of  woollen 
goods  manufactured  in   Canada." 

The  hat  section  at  3.30  was  not  as  well  attended,  and 
matters  were  left  over  to  a  subsequent  meeting. 


The  election  of  officers  : 

President — W.  K.  George,  Standard  Silver  Co.,  Toronto. 

First  Vice-President — C.  C.  Ballantyne,  Sherwin-Williams  Co., 
Montreal. 

Ontario  Vice-President — J.  O.  Thorn,  Metallic  Roofing  Co.,  Tor- 
onto. 

Quebec  Vice-President — Geo.  E.  Amyot,  Dominion  Corset  Co., 
Quebec. 

Nova  Scotia  Vice-President — D.  W.  Robb,  Robb  Engineering  Co., 
Amherst. 

British  Columbia  Vice-President — John  Hendry,  British  Columbia 
Timber  Trading  Co.,  Vancouver. 

Manitoba  Vice-President — E.  L.  Drewry,  Winnipeg. 

Prince  Edward  Island  Vice-President  —  Bruce  Stewart,  Bruce 
Stewart  &  Co.,  Charlottetown. 

Treasurer — George  Booth,  Booth  Copper  Co.,  Toronto. 
The  election  of  officers  of  the  local  branches  at  Toronto 
and  Montreal  resulted  thus  : 

TORONTO. 

Chairman— R.  A.  Donald,  the  Pure  Gold  Mfg.  Co. 
Vice-Chairman — W.  B.  Tindall,  the  Parry  Sound  Lumber  Co. 
Secretary — J.  F.  M.  Stewart. 

MONTREAL. 

Chairman — J.  J.  McGill,  Montreal. 

Vice-President — Lieut. -Col.  J.  H.  Burland,  Canada  Engraving  and 
Litho.  Co. 

Secretary — E    H.  Cooper,  B.A. 


received  at   the  De- 
r-e.      Persons  desir- 
ing  any  of  these  addresses   v.  ill   please     quote  the 
office  under  which  the 'inquiry  appears  and  the  numbers. 


Inquiries  From  the  High  Commissioner  for  Canada. 

127.  A  London  manufacturer  of  paper  bajrs  and  wrap- 
pings is  looking  out  for  a  reliable  firm  in  Canada  willing 
to  take  up  his  agency. 

134.  A  Berlin  firm  of  agents  and  genera]  merchants 
desire  to  be  placed  in  touch  with  Canadian  exporters  re- 
quiring such  representation  in  Germany  as  they  can  offer. 

135.  Inquiry  is  made  for  a  Canadian  firm  who  would 
take  up  an  agency  for  labels  printed  in  one  or  more  col- 
ors suitable  for  all  classes  of  trade.  The  same  party 
would  be  glad  to  accept  the  agency  for  any  good  Canadian 
house  dealing  in  anything  appertaining  to  the  printing 
and  stationery  trades. 

137.  A  Copenhagen  firm  with  good  business  experi- 
ence desire  to  correspond  with  Canadian  exporters  who 
may  be  seeking  a  market  in  Denmark  for  any  goods  ex- 
cept provisions. 

IDS.  A  London  millinery  firm  manufacturing  ladies' 
hats,  bonnets,  etc.,  of  a  high  grade,  desire  to  extend  their 
business  with  Canada,  and  have  asked  to  be  placed  in 
touch   with    some    reliable   importers. 

Inquiries  Received  at  the  Department  of  Trade  and 
Commerce,  Ottawa. 

12.  A  manufacturer  of  metallic  supplies  for  umbrellas. 
in  France,  wants  an  agent  to  sell  his  products  in  this 
country. 

14.  An  exporting  firm  from  Calcutta.  India,  supplying 
gunnies,  either  in  baas  or  cloths,  wants  to  be  put  in  com- 
munication with  Canadian  firms  importing  same  goods. 

15.  A  French  firm  of  artistic  chinaware  and  crockery 
wishing  to  establish  a  manufacture  of  such  goods  in  the 
Province  of  Quebec,  is  anxious  ro  get  information  about 
such  a  scheme,  and  wishes  to  know  what  would  be  the 
best  place  in  that  province  to  be  chosen  for  that  purpose. 

Inquiries  from  Commercial  Agent  at  Leeds  and  Hull, 
England. 

35.  A  Yorkshire  firm  of  hemp  spinners  for  twine 
manufacture  ,etc,  desire  communication  direct  with  Can- 
adian manufacturers  requiring  their  goods. 

47.  Hull  firm  of  foreign  importers  and  general  mer- 
chants, desire  to  develop  a  good  Canadian  agency  for  the 
sale  of  a  good  marketable  article  in  England,  and  would 
be  pleased  to  hear  direct  from  Canadan  firm  desiring  re- 
presentation on  the  east  coast. 

Trade  Inquiries  from  Commercial  Agent,  Yokohama. 

!).  An  extensive  importing  house  wishes  to  communi- 
cate with  exporters  of  nickel  and  lead  in  ingbts. 

10.  A  mercantile  importing  firm  desires  to  enter  into 
correspondence  with  Canadian  exporters  of  shovels;  and 
importers  of  lacquer  ware,  bamboo  poles,  and  all  kinds 
of  Japanese  goods.  They  make  a  specialty  of  lacquered 
and   bamboo  ware. 
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the  ORIENTAL  SILK  Co + 

An  old  firm  with   new   prices. 


LIMITED 


Spools 


100  yds   Black  and  Colored,  75 
50  yds. 37' 

TERMS,  6  30. 


I 


Length,  Strength  and  Quality  guaranteed. 
Send  for  sample  order  and   be  convinced. 


59-65  DALHOUSIE  ST.,  MONTREAL  % 

I 


FEATHERBONE 

Made  by  an  entirely  new  process,  com- 
bining the  most  up-to-date  methods 
of  American  and  Canadian  factories. 
Sample  orders  solicited. 


Reld  Featheibone  Manufacturing  Co'y. 

Limited 
Manufacturers  of 
Featherbone  and  Featherboned  Novelties 


94CarlinQ  M., 


London,  Ont. 


National's 


Cash  Prizes 


FOR 


Advertising  Managers 


Commencing   with   Oct.    1st.  we    introduce  oui  original 

and  unique  plan  of  paying  Monthly  Cash  Prizes,  divided 
into  a  1st,  2nd  and  3rd  cash  prize,  foi  the  three  best  adver- 
tisements of  NATIONAL  Roller-Bearing  SWEEPERS 
appearing  in  the  local  papers  o(  the  United  States  and 
Canada. 

We  have  cuts  of  all  the  numerous  Sweepers  we  manu- 
facture, also  cuts  illustrating  the  special  advantages  of  our 
Sweepers,  which  we  will  lurnish  free  of  charge,  further,  we 
will  furnish  cuts  to  illustrate  any  special  ideas  of  your  own. 

The  advertisements  of  those  entering  into  this  contest 
will  be  submitted  to  a  disinterested  committee  of  three  expert 

advertisers  of  national  reputation,  whose  decision  will  be 
announced  on  the  10th  of  the  month  following,  and  our 
checks  for  the  amount  of  prizes  will  be  mailed  to  tlu-  winners. 
The  prize-winning  advertisements  will  be  reproduced  in  the 
trade  papers,  also  published  by  us  together  with  a  write-up 
of  the  winners  and  their  firms  and  mailed  to  our  entir?  list 
of  customers,  thereby  giving  you  an  opportunity  to  exchange 
ideas  with  hundreds  of  other  advertising  managers,  which 
feature  alone  is  well  worth  the  little  trouble  necessary  to 
enter  this  contest. 

Remember,  this  is  monthly  and  not  (or  a  short  period 
or  a  season.  Ever]  contestant  has  .it;  chances  to  win  a 
prize.  This  is  but  a  brief  outline  o(  our  plan.  Write  at 
once  for  full  particulars  and  enter  the  contest  at  once. 
Write  for  the  plans,  whether  you  wish  to  enter  the  contest 
or  not.      We  believe  you  will  profit  by  the  ideas  submitted. 

We  know  NATIONAL  Roller  Hearing  Sweepers  have 
no  equal.  85  to  90  of  the  trade  freely  admits  that 
NATIONALS  are  far  superior  in  every  respect  to  any 
other  sweeper  manufactured.  There  is  a  growing  de- 
mand for  NATIONALS.  Let  your  customers  know  you 
sell  them,  and  you  will  reap  lor  your  firm  the  handsome 
margins  of  profits  obtained  iii  NATIONALS. 

NATIONAL  SWEEPER  COMPANY 


Toronto  Office 
45    Col bor no   St 


MARION.    IND. 

San  Francisco  Office 
6>7  Mission  St 


Chi:i|o   Offica 
1411  Michigan  Ava 
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CREDIT  INSURANCE. 

INSURANCE  against  loss  by  fire  and  insurance 
againsi  the  risk  of  death  are  familiar  phenomena 
in  modern  business.  There  is.  however,  a  new 
phase  of  the  insurance  question,  just  beginning  to 
occupy  the  attention  of  the  public.  This  is  no  less 
than  the  protection  of  merchants  against  the  loss  which 
occurs  through  the  granting  of  credit.  The  basic  prin- 
ciple of  this  credit  insurance  is  that  the  accounts  entered 
upon  the  books  of  a  business  firm  or  corporation  are  as 
essentially  "property"  as  the  buildings  or  stock  of  that 
business,  and  for  the  same  reason  ought  to  be  insurable. 
As  the  buildings  or  stock  may  be  damaged  or  destroyed, 
so  may  these  debts  depreciate  or  altogether  disappear, 
through  the  misfortune,  incompetence,  fraud  or  death  of 
the  debtor.  Insurance  of  credits,  although  not  yet  trans- 
acted on  so  extensive  a  scale  as  other  forms  of  insurance, 
has  nevertheless  long  passed  the  experimental  stage,  and 
abundantly  proven  its  safe  and  profitable  character  when 
judiciously  conducted. 

It  must  not  be  understood  that  credit  insurance,  as 
practised,  covers  the  whole  loss  of  a  firm  or  corporation. 
It  does  not  cover  all  bad  debts,  but  simply  the  loss  by  bad 
debts,  which  is  in  excess  of  the  ascertained  normal  loss. 
In  the  case  of  a  merchant,  whose  total  sales  amount  to, 
$500,000  a  year,  assume  his  average  of  loss  by  bad  debts 
to  have  been  one-half  of  one  per  cent.,  for  six  years  past, 
that  is  $2,500  per  annum.  This  constitutes  his  normal  or 
"own"  loss  and  is  not  covered  by  his  credit  insurance. 
If  his  total  loss  for  the  year  insured  does  not  exceed  $2,500 
he  has  no  claim  under  his  policy.  But  if  his  losses 
amount  to  $4,000,  he.  himself  bears  the  first  $2,500  and 
the  company  bears  the  balance  or  $1,500. 

The  similarity  in  principle  between  credit  indemnity 
and  fire  insurance  is  manifest.  Both  are  the  provision 
made  by  prudent  men  against  the  unexpected.  Credit 
insurance,  properly  understood,  is  no  incitement  to  undue 
extension  of  sales,  but  a  safeguard  against  abnormal  los^i 
through  causes  which  cannot  possibly  be  foreseen.  It 
in  effect  gives  an  absolutely  responsible  endorser  and 
strengthens  the  position  of  the  insurer  with  his  banker, 
who  is  assured  that  disaster  cannot,  befall  him  through 
loss  by  bad  debts. 

A  company,  known  as  the  Canadian  Credit  Indemnity 
Co.,  Limited,  has  just  been  formed,  to  undertake  the  in- 
surance of  credits  in  Canada.  Its  board  of  directors  in- 
cludes such  men  as  John  W.  Langmuir,  John  F.  Ellis. 
Peleg  Howland  and  W.  K.  McNaught,  of  Toronto.  Tin- 
authorized  capital  of  the  company  is  one  million  dollars 
in  10,000  shares  of  $100  each. 


writing  of  what  are  known  as  "joint  life"  policies.  The 
firm  in  this  case  carries  one  life  policy,  and  in  the  case 
of  the  death  of  one  of  the  partners  the  insurance  money 
is  paid  into  the  firm,  and  thus  there  is  compensation  to 
the  surviving  partners  for  the  loss  of  their  colleague. 
The  disadvantage  that  this  form  of  firm  insurance  labors 
under  is  the  fact  that  in  case  of  dissolution  of  partner- 
ship there  is  no  way  of  satisfactorily  arranging  the 
policy.  The  only  thing  that  can  be  done  is  to  surrender 
the  policy,  and  this  means  a  considerable  loss  of  cash  to 
the  policyholders. 

As  a  result  of  this  disadvantage  the  joint  life  system 
is  being  replaced  by  another  system,  under  which  each 
partner  carries  an  individual  policy,  the  firm  in  each 
policy  being  named  as  the  beneficiary.  Then,  if  there  is 
a  dissolution  of  partnership,  the  different  policies  can  be 
adjusted  in  any  way  the  holders  desire,  and  anyone  else's 
name  may  be  substituted  as  beneficiary  for  that  of  the 
firm. 

The  joint  life  system  is  still  in  use  in  cases  where  there 
is  practically  no  danger  of  dissolution  of  partnership,  as, 
for  instance,  when  the  members  of  one  family  are  the 
partners. 

Often  this  variety  of  insurance^  takes  the  form  of  a 
single  policy  on  the  life  of  but  one  man  connected  with  a 
business.  This  is  generally  the  active  manager.  In  the 
case  of  a  company,  with  a  number  of  silent  partners  or 
shareholders,  it  would  obviously  be  a  heavy  loss  to  them 
to  lose  a  successful  manager.  They  accordingly  insure 
his  life.  A  case  was  recorded  recently  of  the  advertis- 
ing man  of  a  company  being  the  one  on  whom  a  large 
policy  was  placed.  The  success  of  the  business  was  con- 
sidered to  be  due  to  him  and  the  company  decided  to  put 
$50,000  on  his  life. 


FIRM  INSURANCE. 

A  FEATURE  of  life  insurance  that  is  being  rapidly  de- 
veloped in  Canada  is  the  department  of  firm  insur- 
ance in  which  one  or  all  the  members  of  a  firm  carry 
insurance  on  their  Lives  for  the  benefit  of  the  firm.   Firm 
insurance  is  clone  in  two  ways.     The  older  method  is  the 


NOTES. 

The  Metropolitan  Bank's  head  office  is  now  located  in 
the  Canada  Life  Building,  Toronto. 

Mr.  James  Boomer,  Toronto  manager  of  the  Manches- 
ter Assurance  Co.,  died  on  September  13. 

The  German-American  Insurance  Company  of  New- 
York  is  said  to  be  about  to  enter  Canada. 

The  Montreal  office  of  the  Imperial  Bank  of  Canada 
has  been  transferred  to  the  reconstructed  building  at  the 
corner  of  St.   James  and  McGill  streets. 

Mr.  William  MacKay  has  been  appointed  Canadian 
manager  of  the  Royal  Insurance  Company,  succeeding  the 
late  Mr.  George  Simpson.  Mr.  J.  H.  Labelle  has  be- 
come assistant  manager  and  Mr.  George  Jacoby  general 
superintendent. 

The  Trusts  and  Loan  Company  of  Canada.  Limited, 
have  sold  out  their  various  mortgage  interests  in  Ontario 
to  the  Toronto  Mortgage  Co.,  Limited,  and  will  in  future 
confine  their  attention  to  the  Province  of  Quebec  and 
Western   Canada. 
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FINANCE    AND    INSURANCE 


I)r  x     Goodt 

Kvvitw 


W 


ESTERN 


Incorporated 
1851 

ASSURANCE 
•  •  •  COMPANY. 


FIRE 

AISD 

MARIISE 


■MtfMMM        capital 
Toronto,       Assets,  over 
Out.  Annual  Income 

HON.  GEO.  A.  COX.  President. 


$2,000,000.00 
3.546,000.00 
3.678.000.00 


J.  J.  KENNY,  Vice-President  and  Man.  Director. 

C.  C.  FOSTER,  Secretary. 


&-  Money  ^j 

CAN  BE    SAVED    BY  MEANS 
OF  AN  ENDOWMENT  POLICY. 

YOU  CAN  ONLY  SECURE 
SUCH  A  POLICY  WHILE  YOU 
ARE    IN    GOOD    HEALTH. 


Pamphlets  and  Full  Particulars  regarding  tbe 

New  Accumulation  Endowment  Policy 

sent  on  application. 


Confederation  Life 


ASSOCIATION. 


W.     H.    BEATTY,    PRESIDENT. 

W.  C.  MACDONALD,  J.    K.    MACDONALD, 

ACTUARY.  MANAGING    DIREOTOB. 


HEAD    OFFICE, 


TORONTO,  CANADA. 


MANUFACTURERS  AND 
MERCHANTS. 

It  may  be  necessary  for  your  staff  to  have  fidelity 
bonds.  We  act  as  surety  on  such.  We  are  known  the 
world  over. 

Write  to  us  for  terms  and  particulars. 


The  London  Guarantee  4  Accident  Co.,  Limited, 

D.  W.   ALEXANDER,  Oetieral  Mamwr  for  Canada, 


Canada  Life  Building, 


TORONTO. 


BRITISH  AMERICA 
ASSURANCE    COMP'Y 


FIRE    AND     MARINE 


Incorporated   1833 


CASH  CAPITAL,    11.000,000.00 

TOTAL  ASSETS,  18,094,006.03. 

LOSSES  PAID  SINCE  ORGANIZATION,  0)8,886,006.82. 

MEAD  OFFICE.         -        BRITISH  AMERICA   IH  ILDINti. 
Cor.  l-'ront  and  Scott  SU.,  Toronto. 

iion  Q mi.  .\.  cox.  iT.-.Hi.ii-nt.       J.J,  ki:nn  v.  Vice  President 

p   ii.  sims,  Becretarj  nn< t  Managing  Director 


THE  CANADIAN    BANK 
OF  COMMERCE 


Paid-up  Capital, 
Rest, 

HON.   GEO.   A.   COX,  Pi 


B.  E 


$8,700,000 
$3,000,000 

WALKER,  General  Manager. 


HEAD  OFFICE  :  TORONTO,  CANADA. 


LONDON,  ENO..  OFFICE. 
6o  Lombard  St.,  E.C. 


NEW  YORK    AOENCY. 
16  Exchange  Place. 


The  attention  of  exporters  and  Importers  is  requested  to  the.  andemoted  Itat 

of  correspondenU  of  tins  bank,  embracing  nil  parts  ol  the  vorld     I njunction 

with  its  widespread  Byate f  i. run.  lies.  numbering  110  aod  covering  all  in 

pointa  In  Canada  and  on  the  1  it  ol  tht   I  nited  States,  it  la  thna  enabled 

to  offer  them  unexcelled  facilities  For  the  transaction  of    domestic  or  foreign 
banking  Imsineas. 

List  of  Bankers  and  Chlet  Correspondents : 


(IREAT  BRITA1N- 
Tli.-  Bank  Of  KnKland  ,  The  Hank  of 
Scotland  ;  Lloyds  Hank  Limited  :  The 
Union  of  London  and  smiths  Hank, 
Limited  I  Parrs  Hank.  Lull 
UNITED  STATES- 
New  York  The  American  Kxchange 
National  Hank.  The  Fourth  Nntinnal 
Hank,  Boston  The  Bank  of  Nora 
Scotia,  The  National  Bhawmul  Hank, 
The  National  Suffolk  Hank:  Buffalo, 
The  Marin*  National  Hank  :  Chi- 
cago, The  Northern  Trust  Company; 
Detroit,  The  People  ■  Savingi  Hank, 
The  Commercial  National  Hank  ; 
Minneapolis,  The  North  Western 
National  Hank;  New  Orleans, 
The  Commercial  National   Hank, 

FRANCE- 

Credit  I.yonnais,  Paris,  Messrs.  hazard 

Freres  k  Cie,  Paris. 

OBR/IANY- 

Deutsche  Bank. 

HOLLAND- 

Diseonto  Maatschappn.  Rotterdam, 

BELOItin- 

M       n   .1    Matthieu  A    BUS,    Brussels; 
Banque  d  Anvers.  Antwerp 
SWITZERLAND- 

I.a  Bantpie  KederBle,  Zurich. 


INDIA,  CHINA.  JAPAN  and    tbe 

PHILIPPINE  ISLANDS 

Chartered    Hank   of    India,     Australia 

and    China;   Hongkong    and    Shanghai 

Hanking  <  'or|Hiration. 

SOUTH  AFRICA  - 

Standard  Hank  of  South   Africa.    Pun 

Hed.   Hank  of  Africa.  Limited 

AUSTRALIA  and  NEWZEA- 

LAND- 

rjnlon     Hank    of    Australia,     Limited 

Hank  of  Australasia  ;    National   Hank 

of  Australasia.  Limited 

HAWAIIAN  ISLANDS- 

Ftrst  National  Hank  of   Hawaii.  Mono 

lulu ;  Biahop  1  (  o  .  Honolola 
SOUTH  AMERICA- 
Britiah      Bank     of     South      America. 
Limited;     London    A.    Brazilian    Kank, 
Limited  .  Hank   of  Tarapaca  and    Ar 
gsntina,   Limited 

riExico- 

Banooda  Londresj  Mexico. 
WEST  INDIES- 

Hank   of    Nova  Scotia.    Kingston,  Ja- 
maica. Colooial   Hank  and    Hran-  lies  . 
al  Bank  of  Cuba,  Havana.  Cuba; 

Hank  of  Hcrmuda. Hamilton.  Hermuda 


Foreign  Exchange  Bought  and  Bold.       Commercial  Letters  of  Credit  Issued 


CAPITAL    PAID    UP, 
RESERVE    FUND, 


SI, 000  000 
1.000.000. 


THE  METROPOLITAN  BANK. 

into  OTO 

R    II    WABDatH    D  0  .  President       S   .1    Muni;!'..  l'.-i  .  Vic.   Pre. 

,,    i     iii'iM  PSOrf.  Ksq.,  K.C     ttls  Honor  W   HOBTIMKB  OLAKB   K.t 

TH<>-    hi:  \i»h  \" 

HEAD  OFFICE..     -    TORONTO. 
w    D    BOB  M»<; Ansa. 


GENERAL 
BANKING 
BUSINESS 
TRANSACTED 


SAVINGS   DEPARTMENT 

at  all  Branches. 
At  t  ..I    M-   -"IH   III  D 

Drafts  Bought  and  Sold. 
Letters  of  Credit   Issued. 


91 


Dry    Good) 
Review 


MEN'S   FURNISHER 


Out   ,1904 


\  penman  e 

Ji  "Big  Three" 


*  ^^ 


7s^0    Thread  Egyptian   B albriggan    Offering 

for   Spring,   IQ05 


208 


'30o 


,„«  finished. 

V        TaUorSeaH*. 


Circular  Cuff. 

Laid  Seams. 


Full 


p,'nished. 

La,d  srams 


Fully  guaranteed  Double  Thread 

Having  this  advantage  over  all 
Imported  Lines— which  are  only  Single  Thread — 

Consequently — wear  better — fit  better — and  are  finished  better 
than  Single  Thread  Inferior  goods. 

Boxed  in   White  Boxes  with  our  Pen- Angle  Guarantee  as  above  cuts. 
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lUcns  furnisher m 
Clotbier 


Devoted   to  tKe  Canadian 
Dealer  in  Men's  Goods  V 


CLOTHING 
Nt.t   l\WKAK 
UNDLRWI.AK 
HOSItRY 


*t\f*~t%y~S\i»~nfl/~f%j* 


SHIRTS 

COLLARS 

CLOVES 

Nicn-NAcns 


FLOWING    ENDS  OF    TALK. 


A  GARMENT  which  can  be  turned  al  will  into  .1 
[rock,  morning,  evening  or  dress"  coat  is  an 
invention  of  a  tailoring  firm  in  Cape  Town, 
Which    deserves   at      least       the    interest    i,f      all 

travelers.     The  change  is   said   to  be  effected 

by  the  use  of  detachable  ami  interchangeable  skirts,  which 

ale      fastened    to      the     body    of    the    coal     b\     an    ingenious 
svsiem   of    lacing.      In      two     minutes     a 
A  Quick  Illan  can     change     a  [rock  coat   into     a 

Change  Coat.       morning    coat,  and  it  is  Impossible     to 
distinguish  the  joining  [rom  an  ordinary 
seam.     The  advantage  of  cheapness  might    make   tins  in- 
genious invention  acceptable. 


ONE  evidence  of  the  manner  in  which  Theodore  Koose- 
velt  lias  impressed  the  spectacular  phase  of  his  per- 
sonality upon  the  public  may  be  seen  in  this  year's 
style  of  masculine  headgear.  The  fashionable  undress  hat 
tins  season  is  a  modification  of  the  style  of  headwear  al- 
most exclusively  affected  by  the  Western 
The  Cowboy  cowboy  and  later  adopted  by  the  Rough 
Hat.  Riders.      The     width     of    the   brim      lias 

been  lessened  to  harmonize  with  con- 
ventional apparel,  but  even  this  concession  to  Eastern 
taste  is  nullified  by  the  requirement  that  the  bat  shall  be 
worn  with  the  brim  turned  down  in  front  and  up  behind, 
and  the  crown  indented  at  the  cardinal  points  of  the 
compass.  Possibl]  no  other  waj  is  the  popular  opinion 
ol  Mr.  Roosevelt  so  death  expressed  as  by  this  sartorial 
accessory.  The  average  American  thinks  of  Theodore 
Koose\elt  a-  '•Teddy,'1  and  'lie  popularity  of  the  new 
style  of  cowboy  bat  reflects  in  a  measure  bis  own  popu- 
larity in  the  role  of  a  spectacular  hero.  It  is  to  lie 
hoped  that  campaign  enthusiasm  will  not  bring  about 
other  innovations  in  tin-  way  of  chapparegos,  spur,  and 
si\  shooters.— Chicago  Chronicle. 

l^  OME  years  ago  the  Japanese  developed  quite  a  large 

Jj      trade  in     paper     garments,   which     is  now    booming 

again   and    becoming    verj    popular,   chiefly    owing     to 

the  war       The   expenses  ,,f  ordinal  y    wearing   apparel   have 

increased  considerably  since  the  outbreak  of  the  war,  so 

that  paper  clothes,  which  aie  extienieh 
Paper  Wear  cheap,  are  now  generally  worn  b\  the 
in    Japan  poorer  classes.      These  clothes  aie  made 

of  a  very  durable  grained  paper  lined 
with  linen,  and  though  they  are  not  actually  waterprool 
will  stand  a  good  deal  of  rain  \  paper  suit,  says  the 
British  Empire  Paper,  Stationery  and  Piinting  Trades 
Journal,  costs  about  £1  of  our  money  The  "riksha" 
coolies  of     .Japan   wear     mantles  of   oiled   paper    when   it 


rains  Thej  cosl  it;  01  is  cents,  and  last,  with  a  little 
care,  a  year  or  more.     Bui  perhaps  the  most   remarkable 

of  all  papers  which  find  a  common  use  in  Japan  an-  the 
leather  papers  of  which  the  tobacco  pouches  are  made. 
Thej  are  almost  as  tough  as  French  kid,  so  translucenl 
that  one  can  neatly   see   through   them,  and  as   pliable  and 

soft   as   calfskin. 

•        * 

IN  ,1  Dublin  daily  of  July,  1804,  is  contained  a  sketch 
of  the  styles  of  men's  dress  prevailing  .it  that  time 
The  piopei  thing  for  evening  chess  is  described  as 
"shades  (if  dark  chocolate  and  olive  coats  made  to  touch 
the  knee,  with  long  waist,  and  with  hip  buttons  rathei 
far  apart."  Again  we  learn  that  "vel- 
vet collars  are  worn,"  and  that  "white  Fashion!  in 
Marseilles     quilting     waistcoats''     con-  1804. 

tinue     to     be     fashionable     onlj    "with 
colored  clothes."     Breeches  should   be  "of  light  drab  and 

are  to  descend  below  the  knee,  there  to  be  tied  with  a 
silk   string  The  swell   ol  that    day  had   to  wear   "silk 

stockings  of  the  natural  coloi  and  not  those  of  A  pink 
shade  as  formerlj  "     For  morning  weai    the  propei    thing 

is  "a  single-breasted  coal  CU1  awaj  to  show  the 
breeches.  Striped  waistcoats  are  to  be  worn  and  are  of 
a  loud  pattern  "     "The  breeches,"  101  morning  wear,  "are 

1o  be  of  double  milled  Kerseymeres  with  buttons  at  the 
knee  and  made  sufficiently  long  to  come  into  the  Hessian 
boot."     "Pantaloons"  came  in  about    tins  \. 


A  LONDON  evening  paper,  the  Globe,  has  been  invoking 
the  aid  ol  the  scientists  to  rescue  us  from  the 
umbrella.  Most  of  us  would  he  sorry  to  see  that 
much-abused  appliance  depart  from  its  sphere  of  useful- 
ness, [or  a  vaiietv  of  reasons.  You  cannot  borrow  a  ha' 
or  an  overcoat  [rom  the  restaurant 
without  incurring  the  risk  of  a  dan  The 

reputation.       No     such    restriction     oh  Umbrella. 

tains   in    the  ease  ol   the   umbrella       The 
carrying  of  such  an  implement   throughout   a  lot 
sion  of  tainv  davs  is,  moreover,  excellent  discipline  in  the 
gentle  art     of     preserving   an  unruffled    temper— a   distinct 
asset  to  the  business  man      From  the  purely  Bentimental 
standpoint    too,     the  record  of  the  umbrella   is  long     and 
honorable.        It    has     been    regarded    as    the    advance    guard 
of  civilization;   for  have  we  not,  upon   unimpeachahli 
thority,    the    tradition    thai    the  gamp   and    a   pair   of  cuffs 
generally   constitute   the  earliest  essay  ol  the  awaki 
savage  in    the     direction  of  clothing''     Granted   thai     11 
furnishes  hut   little  protection   to  its  owner,  and  that    the 
water    which    it    collects    is    deposited    upon    the    shoulders 
of  your  companion,  what   docs   the  Globe 
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FADS    AND    FASHIONS 


I'l'll  the  Fall  season  right  upon  us 
every  man  must  decide  just  how  lie 
is  going  to  dress.  II  depends  en- 
tirely upon  his  tastes,  of  course, 
but  unless  he  cares  little  how  he 
looks  he  is  going  to  be  confronted 
with  a  variety  of  offerings  that 
will  make  him  stop  to  think.  In 
all  probability  he  will  meet  first  of  all  the  novelties,  and 
as  it  is  out  of  these  the  furnisher  and  tailor  makes  the 
greater  part  of  his  profits  he  will  have  to  squirm  to 
avoid  being  outfitted  in  some  things  that  will  become 
him  like  a  silk  hat  would  a  goat.  He  will  be  shown  a 
galaxy  of  plates  that  are  intended  to  convince  any  man 
that  such  and  such  things  are  "the  only  way."  And  this 
is  where  lie  has  to  use  his  judgment.  If  he  is  freakishly 
inclined  he  will  clutch  every  innovation,  however  com- 
mendable it  may  be,  and  may  work  in  a  few  of  his  own 
or  his  tailor's.  If  he  is  a  sensible  man  he  is  going  to 
be  forced  to  consider  the  virtues  of  the  several  novelties 
whether  he  finally  accepts  them  or  not.  In  many  cases 
it  requires  no  time  to  discard  them,  but  in  others  there 
may  be  an  improvement  or  the  combination  of  novelty 
and  lack  of  faults  may  allow  him  to  adopt  a  new  idea. 


In  last,  month's  article,  in  spite  of  the  universal  use 
of  the  centre  slit  in  the  coat,  I  deprecated  it  and  pre- 
dicted for  it  a  limited  run.  Now  that  some  opinion 
can  be  expressed,  based  upon  actual  facts,  I  still  with- 
draw no  jot  of  my  prophecy.  The  centre  slit  is  much 
used,  it  is  true,  but  on  very  few  of  the  men  who  are 
credited  with  good  taste  is  it  seen.  The  extreme  length 
that  has  been  introduced  with  it  has  told  against  the 
slit,  as  no  sober  minded  man  will  allow  himself  to  be 
arrayed  in  those  overcoat-jackets.  With  some  it  has 
gone  so  far  as  to  necessitate  a  look  at  the  front  to  see 
whether  he  has  an  overcoat  on  or  not.  Such  a  style  can 
have  no  more  general  acceptance  save  among  the  youth- 
ful than  the  skimpy,  short  military  jacket  had  two  or 
three  years  ago.  I  have  noticed  a  few  who  are  intro- 
ducing slits  in  the  sides,  but  not  with  the  extreme 
length  that  accompanies  the  centre  slit.  If  this  is  a 
little  more  worn  I  bespeak  for  it  quite  a  run.  In  the 
cities  it  is  likely  to  grow  in  favor,  but  in  country  towns 
and  villages  where  styles  run  much  more  closely  to 
fashion  plates,  it  will  be  slow  to  appear,  since  it  is  not 
seen  on  any  plates  that  have  come  to  my  notice.  The 
man,  however,  who  orders  a  plain  back  as  in  seasons 
past  is  going  to  stamp  himself  as  one  who  considers  ap- 
pearance above  novelty. 


Another  point  wherein  I  differed  from  the  then  popular 
style,  that  of  having  four  buttons  in  the  front  of  a 
double-breasted  coat  rather  than  three,  is  being  amply 
pi  oven  during  the  last  two  or  three  weeks.  The  four 
button  front  is  far  to  be  preferred  to  the  three  button 
both  in  appearance  and  in  "set,"  and  a  great  many  men 
have  come  to  realize  it.  Another  advantage  of  it  is  that 
the  tailor  is  not  so  liable  to  make  an  over-deep  opening. 
This  is  where  the  "set"  is  improved,  for  the  fourth  but- 
ton is  not  intended  to  In'  buttoned  unless  desired.  As 
hinted,  too,  there  is  a  slight  dropping  oil'  in  the  double- 
breasted  style  due  to  the  approach  of  the  overcoat  sea 
son,    when    a   double-breasted   coat    is    more   or    less    of      a 


nuisance.  And  the  breast  pocket  is  not  nearly  as  much 
Worn  as  it  promised  to  be.  The  materials  for  Fall  suils 
are  of  dark  lone,  often  with  check  pattern  and  vei\  often 
containing  a  brown  in  some  part  of  it. 


With  October  comes  the  season  of  the  dress  suit.  This 
uniform,  while  it  is  the  most  easy  to  wear  properly,  is 
the  most  often  donned  with  all  manners  of  incongruities 
and  bad  taste.  The  very  formality  of  evening  dress  sets 
very  firm  lines  to  follow,  lines  which  inflict  discomfort 
on  inconvenience  in  no  way  but  which  are  so  often  de- 
parted from  through  man's  carelessness  and  lack  of 
thought.  The  coat  will  differ  in  no  way  from  last 
year's  style,  and  this  means  a  step  collar,  narrow  tails 
and  close  fit.  It  would  seem  unnecessary  to  emphasize 
that  a  dress  suit  be  a  close  fit,  but  the  number  of  coats 
that  are  made  loose  at  the  waist  line  are  innumerable. 
In  no  other  way  but  with  a  tight  waist  line  will  the 
coat  lie  snugly  and  neatly,  and  particularly  important  is 
this  in  dancing.  A  coat  that  falls  away  at  the  sides  or 
hangs  loose  in  the  back  is  fit  only  for  a  waiter.  The 
best  dress  coat  lies  so  tight  as  to  carry  no  suggestion  of 
the  sides  of  the  tails  from  the  front,  even  though  these 
are  in  sight,  upon  close  examination,  lying  snugly  in  at 
the  hips.  There  should  be  a  distinctly  visible  opening 
between  the  waist  and  the  arms  when  the  latter  are 
suspended  at  the  sides.  Even  the  plates  of  styles  issued 
by  some  of  the  best  tailors  err  in  these  respects  and 
make  a  $60  suit  look  like  a  cast-off. 


The  trousers  of  the  dress  suit  are  loose — much  looser 
than  in  the  ordinary  suit.  The  vest  opening  is,  of  course, 
a  good  U  and  the  collar  and  edges  are  edged  in  most 
cases  with  two  or  three  rows  of  fine  wavy  silk  braid. 
White  waist  coats  will  be  much  worn  on  the  most  formal 
occasions.  The  shirt  will  be  a  plain  white — nothing  else 
is  permissible  with  the  best  dressed  men.  The  collar 
will  be  a  straight  stander,  lap-front  or  poke,  and  the  tie 
will  be  perhaps  a  trifle  larger  and  looser  than  was  in 
general  vogue  last  Winter.  Although  a  few  men  will, 
following  a  small  number  last  year,  combine  the  wing 
collar  with  the  dress  suit,  I  insist  that  it  is  improper, 
and  my  opinion  will  be  supported  by  the  only  men  who 
are  known  as  correctly  dressed  men.  Of  course  the  ties 
will  Ibe  white.  Patent  leather  shoes  or  dancing  pumps 
are  indispensable.  No  jewelry  in  gold  will  be  visible,  it 
being  accepted  as  correct  to  even  forego  the  fob  which  has 
been  so  closely  associated  with  the  dress  suit.  Cuff 
links  of  pearl  with  no  gold  visible,  as  is  also  the  shirt 
stud.  Diamond  shirt  studs,  and  even  the  kid  covered 
studs  affected  by  a  few  are  not  what  would  be  called 
proper  and  are  confined  to  the  "ultras." 


I  must  say  a  word  about  overcoats,  although  I  have 
not  room  to  treat  the  subject  thoroughly.  In  a  general 
way  it  can  be  said  that  Chesterfields  are  the  best  tor 
tf'all  and  Winter.  That  does  not  exclude  the  shorl  top 
coal  of  covert  cloth  which  has  its  place  and  holds  it  well, 
but  for  more  stylish  wear  the  Chesterfield  will  control 
the  situation.  This  is  in  fair  length  for  Fall  and  a  little 
longer  for  Winter.  The  velvet  collar  will  be  seen  m 
(Pinter,  while  the  silk  facing  for  Fall  wear  is  entirely 
optional.  The  belted  overcoat  has  a  small  place  among 
properly  dressed  men.  THE  DON. 
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(Linen-Mesh) 


Every  wearer  of  the  Dr.  Deimel  Underwear  is  its  friend 
and  those  who  have  worn  the  Fall  and  Winter  weights  are 
enthusiastic  in  its  praise.  It  is  especially  invaluable  during 
the  colder  seasons  of  the  year. 

There  are  hundreds  of  people  in  your  city  who  are  tired 
of  the  moist,  sticky,  enervating  warmth  of  wool,  with  its 
irritation  and  constant  shrinkage.  These  people  will  gladly 
welcome  the  Dr.  Deimel  Underwear  with  its  dry  warmth,  its 
comfort,  protection  and  cleanliness.  Are  you  going  to  sell 
the  Dr.  Deimel  Underwear  to  those  "weary  of  wool"  cus- 
tomers, or  is  your  neighbor  going  to  do  it  ? 


The  Dr.  Deimel  Underwear  is  made  in 
such  a  wide  variety  of  sizes  that  we  can  fit 
everybody. 

Write  for  descriptive  catalogue  and  par- 
ticulars of  wholesale  terms. 


ADDRESS 


The  Deimel  Linen-Mesh  Company, 

2202  St.  Catherine  Street, 
Montreal,  Canada. 


NEW   YORK : 
491    Broahwvv. 


SAN   FRANCISCO 
110  SUTtER  St. 


LONDON",    I.C,    I.N..I  and: 
10-11-12  Bread  St. 
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TH  E  STAR  SHI  RT 


We  have  a  large  range  in  Soft  Bosoms,  Print  and 
Madras  with  exclusively  confined  patterns.  Also  a 
great  variety  of  Soft  Fancy  and  Pleated  Bosoms,  in 
white  and  colored  shirts. 

If  our   Traveller  has   not   called  and  taken   your 
order,  write  us,  we  will  send  samples  at  once. 


E.  Van  Allen  @>  Co 


Hamilton,  Ont. 


Welch,  Margetson  &,  Co. 


.  .  Collar 


Manufacturers 


LEADING}  SHAPES 


The  "Baden  Powell' 

Lock  Kront.     Ail  Depths. 


Factories: 

London,  England. 
Londonderry,   Ireland. 


The    "Dominion' 
All  Depths. 


£TIRNED 


9  wf 


y 


C+A^s/drtA 


<f*J 


The  "Nobl 


ema  ri 


All  Depths. 


16  MOOR  LANE, 

LONDON,  E.  C,  ENGLAND. 


Agent : 

James  Cilmour, 
205  Coristine  Bldgs., 
Montreal. 


$ 


Small  special  orders  of  collars  to  pattern,  etc.,  can  be  made  and  sent  off  by  post  within  seven  days  of  receipt  of  order. 
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SHIRTS    AND     COLLARS. 


IN  the  domain  of  Bhirtdom  for  Fall  and  Winter,  radi 
eal   innovations  and   noteworthj    developments  can 
scarcely  be  chronicled.     Almost  everything  i-  Bell 
ing  ai    the   moment]  and   the  demand   al    retail   as 
evinced     l>>   sorting  orders     various  according     to 
various   parts  of   the  country.     Si. me     sections  demand 
colored  grounds  whereas  others  eschew  colors  and     con 
tint'   themselves   i"   Btaples.      Plaited     fronts     and   plain 
bosoms  may  likewise  be  classed  in  ili<'  Bame  category. 

* 
One  tendency,  however,  may  Bafely  be  said  to  be  com- 
mon in  all  parts  of  the  country  if  the  manufacturers  and 
retailers  in  large  centres  count  for  anything.  There  is 
a  distinct  revival  of  interest  in  the  stiff-bosom  fancies, 
a  proper  renaissance  awakened  by  the  Btrenuous  cam- 
paign waged  by  manufacturers  this  Pall.  Notwithstand- 
ing thai   across  the  line  shirt  authorities  constantly  urge 

that    the  soft    front   shirt   is  the  January   to  January  seller. 

Canada  is  going  to  furnish  adequate  evidence  that  the 
Btrong  Kail  and   Winter     seller  is  going     to  he   the  stiff 

bosom   shirt  .      This   is   really   the  only   development    worthy 

of  note  in   Pall  business  thus     tar.      In   seeking     for  a 

Cause,   it    may   he  explicable  on   the   theory  thai    a   reaction 

was  due,  the  inevitable  "revivaj  of  interest"  had  arrived 

after  the  trade  bad  been  pushed  too  far  with  soft  fronts. 
At  any  rate  a  reeent  conversation  with  a  Montreal  manu- 
facturer would  show  that  they  have  all  at  last  realized 
that  an  all  year  round  vogue  of  soft  fronts  is  inimical  to 
their   best    interests. 

•  • 
* 

Tt  will  he  remembered  that  in  the  past  The  Review 
ha-  pointed  out  the  advantage  of  encouraging  the  sale  of 
negligees  in  the  Fall  and  Winter,  in  view  id'  the  fact  that 
any  overstock  from  those  seasons  can  he  worked  off  in 
the  ensuing  Spring  and  Summer.  With  this  in  view  it 
i-  nol  at  all  surprising  that  there  arc  a  \'f\v  who  show 
reluctance  in  stocking  stiff  bosoms,  believing  it  their  bet- 
ter policy  to  promote  the  sale  of  negligees.  It  is  more 
than  probable  though  that  as  the  season  advances  these 
will  be  found  in  the  minority.  If  stiff  bosoms  become  the 
vogue  more  shirts  will   be  sold   this    Pall   and   Winter  than 

if  negligees  were  "it."    If  stiff  front  shirts  increase  in 

popularity  this  Fall  and  Winter,  as  there  seems  every 
likelihood,  it  means  that  the  negligee  will  become  a  re- 
Bpecter  of  seasons  and  will  occupy  its  proper  sphere  for 
Summer   wear,    for   which   it    was  originally   intended. 

•  • 
• 

Coat    shirts  are  being  pushed   by   some  enterprising  re- 
tailers who  are  truly  interested  in   their  trade.      The  pub 
lie   has   no|    a-  yel    learned   their  good   points,  but    for  even 
im:  wear  some   whites  are  steadily   going.      Is   there   anv 
reason  why  a  shirt  should  not  be  of  the  same  handy  type 

a-     i    coal  *      Think    it    over. 

•  « 

In  connection  with  Fall  shirtdom,  for  the  information 
of  our  provincial  subscribers,  it  may  be  mentioned  that 
our  city  window  dressers  have  arranged  their  shirt  dis 
plays  with  the  garments  surmounted  by  wing  collars 


oil'  with  the  broader  descriptions  of  neckwear.  Some 
neat  fanciful  effects  this  Fall  are  made  up  of  small 
Figure   printings  on   percales  ami   cambrics,   which   appeal 

lul  he   e\  e    of    persons   o|    line    I  aste  . 


Spring  lines  of  shirts  have  been  receiving  the  atten 
lion  of  buyer-  during  September  and  01 ■  two  develop- 
ments are  already  to  hand.      There  i-  an  impression  thai   a 

•400,1   many   retailers  carried  over  a   large  stock     of  Bofl 

goods  in  some  quarters,  whiefa  will  he  worked  ,,\'(  to  some 

extent    this    Fall,    but     thai    the    bulk    will    he    carried    over 

till  Spring   to  form  the  nucleus  of  a  oul   price     opening 

Sprinu    sale.       To    say    the    least,    a    BeaSOn    -larled    b\    eut 

prices   is  demoralizing.      It   seems   far  the   better  policy 

to    take    losses    on    a    bad    SeaSOH    and    -lart    the    new     -ea-011 

with  a  stock  new  and  large  enough  to  wipe  out  the  losses 
incurred  before.  Good  merchants  take  a  loss  quickly 
and   have  done   with   it  • 

There  is  the  comfort  tin-  year  that  Spring  ■_: I-  -how 

enough  new  fashions  to  sell  on  their  merits,  and  by  all 
mean-  should  not  In-  included  in  such  early  slaughtering. 
There  is  absolutely  no  good  in  holding  over  old  stock  for 

eut    -ale-    next    Spring,    better   (dear   them    out    now. 

*  * 
* 

In    a    totally    different    line,    a    noteworthy      feature    of 

Spring  trade  deserves  continued  comment.     The  onteome 

of  the  $0  shirt  has  been  in  a  few  extreme  cases  the  offer- 
ing of  this  line  as  low  as  $7.50,  used  probablj  as  a  bait. 
This    i-   certainly   surprising    ami    deserves    investigation, 

although  retailers  cannot  be  blai I  tor  snapping  up  such 

offerings.      It    is  an   unsatisfactory   feature   to   manufac 

tillers,  but  since  the  practice  is  in  u-e  a  little  advice  on 
the  subject    may   not    be   amiss.      Eschew   plain   whites  ami 

\i'i\   simple  patterns  on  all  goods  regularly  at   or  below 

•+!)  the  dozen.  This  year  especially,  on  account  of  the 
skyward  proclivities  1  f  raw  cotton,  the  goods  it  imt  tilled 
with  color  look  like  a  cheese  (doth  tilled  up  with  dry 
standi.  These  goods  need  color  to  give  them  a  pleasing 
appearance.      When   the   pattern    i-   large   it    leaves   little 

of  the  white  exposed,  and  the  -nod-  a-  a  whole  look  much 
better.  In  idieap  Madias  shirls.  it  i-  better  to  avoid 
whites. 

•  • 
* 

The  incoming  of  new  collar  s'yles  ha-  given  activity 

to  this  branch  of  trade  and  orders  show  that  the  confi- 
dence placed   ill   the  new  style-  ha-  imt   been   mi-placed,  nor 

misjudged   as  to  bulk   or  steadiness.     The   wing  collars 

placed  on  the  market  reveal  lines  not  radically  different 
from  those  recently  described.  Some  popular  ones  show 
large  wimjs  ami  generols  spacing.  The  narrow  spaced 
-mall  wing  collar  i-  not  comfortable,  although  it  catches 
certain   exclusive  young  men.      Perhaps     the  besl     style 

shows  well   balanced   natural   wings   with   Comfortable   front 

spacings.  The  stander,  which  is  growing  in  strength 
shows  very  little  lap  while  high-banded  collar-  are  a-  far 
away  a-  ever  from  being  stricken  off  the  buyer's  li-t  :  the 
best  type  of  '•folds"  ha-  round  corner-  and  1-  -till  keep- 
ing up  it-  big  Belling  record. 
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H.  B.  K.  Leather  Coat, 

The  only  practical  coat  in  the  market  for  COLD-BACKS. 

They  turn  into  GREEN-BACKS  faster  than  any  other  garments  of  the  kind. 


RETURNED 

OCT  -4  1904 

fo£H 


"Tough  as  a  bull's  lug." 
"A  terror  to  wear." 

Cut  tells  characteristics  better  than  words. 

Built  on  our  own  improved  plans.     Solid  leather,  corduroy  collar,  plaid  lining 
and  "knit  wristers,"  which  are  one  of  the  strongest  features. 
Catalogue  shows  other  kinds  too.     It's  free. 

Hudson  Bay  Knitting  Co., 

Montreal         Winnipeg         Dawson 
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I  N     CR AVATD O  M 


Bi  VERS  visiting  the  markets  thia  Pall  should  have 
carried  awaj  the  Impression  thai  the  new  neckweai 
shoukl  lend  Itsell  to  an  orderlj  arrangement  which 
would  give  a  beautiful  appearance  by  using  It  appropri 
atelj  Nothing  can  enhance  a  beautifully  decorated  Btore 
like  good  displays  ol  neckwear.  The  customers  will  Boon 
form  a  habit  of  visiting  .1  stoic  where  beautiful  arrange- 
ments predominate.  Nothing  can  help  trade  and  exert  an 
Influence  so  great  as  good  displays  of  neckwear  thai 
daily  hi  lug  new  custon 

*         * 
• 

The  reports  thai  have  been  received  from  all  sections 
ol  country  Indicate  thai  neckweai  is  to  be  an  important 
lactor  in  nun's  furnishings  this  Fall.  Old  and  new 
have  moved  ofi  quite  satisfactorily  the  past  month,  and 
there  is  a  veritable  enthusiasm  In  neckwear  circles.  The 
most  remarkable  feature  is  thai  there  is  a  strong  and 
healthy  demand  tor  Oner  goods. 


Now  buyers  are  using  carefulness  and  discrimination 
in  adding  to  their  stock  the  novelties  and  new  produc- 
tions to  "sweeten''  their  lines  and  make  them  good  for 
holiday  selling.  All  realize  that  around  Christmas  time 
the  male  public  awaken  to  the  fact  thai  their  ueckweai 
attire  has  heen  woefully  neglected  and  they  become  par- 
ticularly exacting.  It  is  the  duty  of  every  stole  to  sup- 
ply   cravats    which   are  cravats   and   not    apologies. 


The  public  are  slowly  recognizing  the  suitability  ol 
wing  and  standing  collars  to  wide  ties.  This  change  is 
by  no  means  general,  hut  is  gradual  and  sure,  and  in- 
volves a  change  in  the  style  of  silks.  Small,  neat  effects 
are  good,  but  medium  and  large  figures  are  more  prom- 
inent. For  the  holiday  trade  manufacturers  seem  to  have 
used  more  taste  than  usual.  Some  exquisite  things  are 
shown  in  Oriental  effects  in  very  rich  textures.  The  color 
combinations  are  exceedingly  handsome,  and  green, 
brown,  grey  and  scarlet  colors  have  been  liberally  utiliz- 
ed. As  usual,  however,  the  same  old  favorite  is  monopo- 
lizing the  lion's  share  of  the  trade  and  evinces  no  inclina- 
tion of  making  way  for  less  favored  aspirants.  The  four- 
in-hand  is  as  supreme  as  ever,  and  the  styles  shown  are 
the  lined,  the  French  seam  and  the  folded  types.  In 
first-class  trade  as  well  as  in  a  good  many  sections  for 
holiday  trade,  there  is  going  to  be  a  strengthened  demand 


foi    w  iiiei    vaj  letii         Variet  [<      mi  have 

been  -ecu  in  ex<  lu  alreadj ,  but  It 

J  to  J!   inches  will    be   ihe  best    telling   width  The  e 

wide    styles  need  careful  handling   to   tie  up  neatly,    the 
coi  icct   eRi  ot       In  tin     ampli 

these  t"i  holiday  Belling  dark  coloi  chemi  preponderate, 
although  the  new  orange  and  golden  browns  are  promin 
en1 


For  evening  dress  mufflers  and  Bquari  own    ad 

infinitum.       These    hum  colored     '."'     and  are 

-een  in  the  best  grades  and  weaves  of  silk  foi   weal   with 
day  clothes,     The]    an-  principally    in    'he  aeati 
Some  are  shown  in  which  all  lining  i^  avoided,  espcciallj 
in   the     higher     grade  goods.     Some  exclu  ive  gentlemen 
show   an  aversion  towards  any   good  .  ol  the  muffle]  class 

which    are   made   up,    and    the   demand    foi    hi^li  grade   goods 

cons  tan  tl  j    and   consequently   Increases.     Plain   Mac: 
well  as  plain  whites,  are  particularly  dressy.     The  lattei 
class  are  especially     pleasing  tor     the     fastidious   young 

man. 


The   strongest     color     in   cravats   for    the   moment 
brown.     Almost   every   furnisher  of  any   importance    has 

made  a  showing  of  this  color  thai  has  sold  it  in 
large  quantities.  And  the  varietj  is  sufficient  t.i  relieve 
the  monotony.  While  brown  is  worked  in  copiously  with 
other  shades,  it  is  to  the  plain  color  alone  thai  reference 
is  here  made.  Almost  all  of  these  are  in  the  popular 
four-in-hand  shape.  Some  are  in  a  plain  brown  of  a  nut 
shade,    with    a      fine   basketweave      material      ol    a    poplin 

effect.  Hut  the  majority  are  worked  out  in  self-tones,  the 
pattern  being  Jacquard  and  the  coloi  of  the  design  being 
varied  through  the  difference  in  the  texture.  The  rich 
nut  brown  is  a  most  beautiful  material,  but  there  have 
heen  shown  some  most  unattractive  greenish-browns  that 
not  only  look  bad  in  themselves,  hut  will  go  with  no 
complexion    or    colored    suiting. 


Some  election  cravats  are  shown  and  strongly  adver- 
tised in  the  United  States,  consisting  of  long  black  four- 
in-hands  on  the  ends  of  wDich  are  embroidered  "Roose- 
velt and  Fairbanks,"  or  "Parkei  ami  Davis."  Bverj 
event  in  that  country  is  utilized  In  the  manufacturers  to 
effect    a   few  additional   sales. 


HATS     AND     GLOVES 


GRADUALLY  there  appears  to  he  a  tendency  to  work 
back   to  the   Hatter,  wider  brims.      Scarcely    a   hatter 

of  any  importance  is  not  showing  a  lot  of  this  style 
in  ln's  window.     Some  of  them  are  very   "English"  ill 

shape  ami  will  not  meet  with  a  large  demand.  They  have 
brims  two  ami  a  half  inches  wide  and  are  almost  perfectly 
tlat  with  a  curl  at  the  edge.  Many  of  the  wide  brims 
have  a  very  sharp  turn  in  at  the  edge,  while  others  have 
the  curl.      The  crown  remains  a  good  height. 

Fedoras  are  developing  a  greater     demand,  but   the 

derby  stil!  holds  the  main  position,  even  among  the  yonng 


men.      Brown    is   in    good    demand    in    both    shapes,   but    i- 
i"t    creating  any  excitement.      Many  hatters  an-  urging 

tweed   fedoras.      These  are  shown   almost   entirely  in   large 

plaids  with  a  grey  background,  with  plaid  of  darks 
lighter  grej  or  even  of  brown.     The  general  tone  is  lighl 

and  *he  texture  very  coarse. 

In  the  baying  of  straw  hats  for  next  year  t;  ■  •     must 
he  -•me  allowance  made  for  Panama1:.  1" 
to  knock   them  out,   including   trade  journi  mer- 

chants, but  the  fact  remains  that  a  very  large  numbi 
them    sold    dining   the    jmsf    Summer.       ft    is    true    as   lias 
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been  said  in  these  columns  that  they  have  been  repudi- 
ated by  well-dressed  men,  but  as  well-dressed  men  do  not 
absolutely  control  the  market,  there  are  others  to  consider 

in  the  stock.  The  young  man  lias  favored  the  Panama  and 

will  to  a  great  extent  next  year.  What  lias  really  hap- 
pened to  this  oiitin™  hat  is  its  relegation  to  a  certain  class 
and  its  cheapening  in  the  limit  of  price.  There  were  no 
high  priced  Panamas  selling  this  Summer  and  as  long  as 
they  can  be  got  from  $5  to  $10  they  will  sell.  The  re- 
markable sales  of  five  or  six  years  ago  have  made  the 
sales  of  other  years  seem  small  whereas  other  than  com- 
paratively speaking  they  have  been  a  good  size. 


There  is  a  probability  that  the  price  of  split  straw  hats 
for  next  season  will  be  much  higher  than  for  the  past 
Summer.  The  war  has  materially  lessened  the  quantities 
of  this  straw  shipped  by  Japan  and  the  straw  for  a  hat 
costs  from  fifteen  to  twenty-five  cents  more.  In  sennits, 
however,  there  has  been  no  change  and  on  his  account 
the  sennit  may  be  the  most  worn  next  year.  This  will 
give  the  split  a  higher  position  but  not  as  popular  a  one. 
Brims  are  going  to  be  narrow,  thus  continuing  a  tendency 
commenced  in  1904.     The  crown  will  be  as  high  or  higher. 


A  great  many  merchants  have  been  troubled  with 
gloves  spotting  when  kept  for  any  time  or  when  exposed 
to  the  air.  An  English  recipe  for  the  curing  of  this  is 
to  place  a  little  ammonia  in  the  bottom  of  a  wide-mouth- 
ed jar,  and  to  suspend  the  gloves  over  it  inside  with  a 
thread;  cork  up  tight  and  allow  it  to  remain  until  the 
spotting  has  disappeared.  Care  must  be  taken  that  the 
"loves  do  not  touch  the  ammonia. 


A  NEW  GLOVE   COMPANY. 

A  CHARTER  has  been  granted  to  the  Canadian  Glove 
and  Mitten  Company,  Limited,  to  manufacture,  sell 
and  deal  in  gloves,  mittens,  overalls  and  underwear. 
Two  of  the  names  mentioned  in  connection  with  the  com- 
pany are  residents  of  Ohio,  and  the  remainder  belong  to 
Ingersoll,  Out.  The  provisional  directors  are  Sherman 
McKenney,  Angus  McKay,  and  John  Alexander  Neff,  all 
three  physicians.  The  share  capital  of  the  company  will 
be  $30,000.  divided  into  300  shares  of  $100  each;  the  head 
office  will  be  at  Ingersoll. 


A  STRIKING  SIGN. 

BUSINESS  signs  are  recognized  as  a  valuable,  perman- 
ent, publicity  medium,  and  in  this  connection  a 
Montreal  firm  has  courted  daily  the  past  month  the 
attention  of  a  great  crowd  of  people.  The  firm  of  R.  C. 
VVilkins  is  alive  to  their  advantageous  situation  at  the 
corner  of  St.  Catherine  and  Bleury  streets,  one  of 
Montreal's  busiest  corners,  and  have  erected  a  striking 
sign  on  the  corner  of  their  building  fully  50  feet  by  20 
feet.  The  upper  part  exhibits  their  rooster  11  feet  in 
height;  an  exact  imitation  of  an  English  game  cock,  the 
slogan  "1  crow  over  all"  being  an  apt  part  of  this  sign. 
Beneath  on  a  black  background  the  following,  which  is 
novel  enough  to  hold  attention  :  "I  crow  over  all.  Over- 
all is  the  best  overall  overall  Canada.  Made  here." 
Wisely  no  punctuation  is  included,  and  the  crowds  de- 
ciphering the  sign  afford  at  least  a  transient   publicity. 
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A  GREAT  strength   has     developed     in  brown   in  li  has  been  found  too  serviceable  a  coal  t<>  be  driven  en 

Baiting    material.      This    was     mentioned    la»1  tirely  out  by  il ver  popular  Chesterfield.     A  lew  belted 

month  bul   from  thai  statement   was  formed  n  overcoats  are  Been  and  without  doubt  an  attempt  will  be 

misconception.      Wholesale     merchants     have  made  to  improve  on  their  reception  of  last   year,     li   i- 

been  asked  for  plain  browns,  based,  no  doubt,  doubtful   if  this  will  succeed  save  among     a  few   of  the 

upon  the  information  that   brown  was  popular.     This  is  younger  set.      Winter  overcoats   «ill     be  long  and   full 

not    what    was  meant,     however,      li    is  not     that     plain  Bome  of  Ihem  Tallin-  in  folds  >■  t  the  bottom.     There  will 

browns  have  attracted  so  much  attention  although  these  be  a  velvet  collar  and  of  course  no  cuffs, 
are  worthy  of  notice,  l>ut  that  brown  is  worked  in  as  th<  •      « 

prevailing  tone  or  as  a  Btrong  supplementary  color.  A 
great  many  of  the  pieces  looked  at  contain  s  brown  dol 
or  line  or  a  plaid  effect  in  brown.  Jn  Pad  this  lias  come 
to  be  a  brown  season  with   the  number  of     articles     of 

men's  wear  that  have  been  and  are  shown  in  that  shade. 
There  are  hats,  cravats,  suits,  sines,  stockings,  hand- 
kerchiefs, underclothing,  etc.,  and  all  are  favorably  re- 
ceived. As  a  color  for  suiting  material  there  has  always 
been  a  prejudice  against  brown  and  at  one  time  it  was 
well  founded,  bul  with  the  modern  methods  of  dyeing  the 

color  is  almost  as  permanent  as  any  other,  and  when  in- 
troduced only  in  spots  or  lines  it  is  very  sightly,  bright 
ening  up  what  might  otherwise  be  a  trifle  sombre.  Red 
has  heretofore  taken  the  place  in  cloth  that  is  now  occu- 
pied by  brown,  bnl  so  long  lias  it  been  seen  thai  men  are 
tiring  of  it   and  sensibly  turning  to  the     soberer     hue. 

Brown  as  a  dol  or  line  has  much  better  effect  than  red  as 
it    shades  off  more  gradually   from   the  black   and   white 

that    have   come   to   be   the   staple   mixtures   in   suit    cloths. 


The  patterns  that  are  prominent  for  Fall  and  will  con- 
tinue so  for  Spring  are  not  by  any  means  confined  to  lines 
and  pepper-and-salt  effects  as  was  evident  through  the 
last  two  seasons.  There  is  a  ready  acceptance  of  checks 
and.  while  these  may  at  lirst  appear  not  so  attractive  as 
the  lines  they  will  gradually  creep  into  the  position  of 
equal  importance  with  lines.  Checks  are  particularly 
suitable  for  tall  thin  men  as  lines  always  add  to  their 
tallness.  As  a  rule  the  chock  is  about  an  inch  square 
atid  is  in  quite  dark  shades.  These  darker  tones  have  the 
tield  to  themselves  to  quite  an  extent,  what  greys  are  sell 
big  being  mostly  oxford  greys.  Fancy  tweeds  and  wor- 
steds are  the  besl  Belling  materials  with  a  leaning  for 
the   time  being  towards  the  former. 


Last    Wilder   much   attention    was   drawn   to   the   skilled 
Overcoat    such    as    the    paletot    or  Blirtoul    as    ||,,.\    are    I <■ 

often  called-in  the   United  States.      A   gTeal   manj    men 

were   taken   with   this  style  ami    il    appeared  on   the  B< 

in   all   varieties  as  to  detail   and    was  used   fur  all  occasion-. 

This  Winter  it   is  likely,  however,  as  predicted  last  year 

1)V  The  Review,  to  tall  back  to  its  proper  place  as  a 
formal    overcoat    for   use    with    the    dress   suit.       Here    it    is 

righl   in  place  and  is  even  preferable  to  the  Chesterfield, 

but   as  a  street   coat   it   is  not   worn  by  thoughtfully  dr< 

men.     It  will  he  made  with  or  without  the  velvet  collar. 

principally  without  and  with  a  cloth  collar  may  have  a  silk 
facing  on  the  Lipids.  The  tit  at  the  waist  will  be  fairly 
Snug  as  becomes   the   style  of  coat. 

»        » 

Trouserings  are  more  favorably  commented  upon  this 
year  than  ever  before,  the  taste  and  good  judgment   in 

pattern  ami  shading  being  of  (be  very  best.  Stripes  ,,i 
good    width    and    not    too    abrupt    are    mostly    seen. 

Canadian  trouserings  examined  were  of  this  class  of  de- 
sign and  were  beautiful  goods.  The  merchant  Bhowing 
them  spoke  of  a  verj    large  demand  ami  said  that   he  could 

not   begin  to  gel   sufficient     supplies     of  the  designs     he 

wanted . 

*       * 
* 

Dress   suits    will    continue    to    be    made    from    vicuna   or 

unfinished   worsted    with    the   leaning    perhaps   more   to   the 

latter. 


WOOLLEN  PROPERTIES   SOLD. 

AN"  auction   of  the   properties  of     the   Canada      Woollen 
Mills  was  held  at  Osgoode  Hall  about   the  middle  of 


September,    but    no    bid    was    accepted    at    that    time. 

*  Seven  parcels  were  offered   consisting  of  the   woollen   mill 

Melton  and  beaver  will  be  the  cloths   for  Winter  over-  and    shoddy   mill    at    Eespeler;    the   woollen    mill    at    Carlc- 

COats    with    cheviots    for    Fall.       Meltons    will    occupy    the  ton   Place,   known   as   the   Cillies   mill:    the   woollen   mill   at 

higheT    posit,, ,11       as    being    more    expensive      in    lirst-class  Carletoii  Place  known   as  the   Hawthorne  mill:   the  site  ,.| 

qualities.     Put   with   these  there  is  going  to  be  a  larve  the  woollen  mill  at  I.amhtoii:  the  manufacturing  supplies, 

demand  for  rough  finished  fabrics  ami  many  of  those  will  tools,   raw   materials   and   office    furniture:   and    the   manu- 

be   in   checks   of  dark   tone.      This    is   something   new   and  faotured  stock  of  woollen  goods, 

just  how  it  will  be  received  is  Uncertain.      If,  however,  the  Those   in    attendance   at    the   sale   were    John    Diek,    W. 

check  is  not  too  conspicuous  it   will  be  certain  to  sell.  An  D.    Long,    Hamilton:    Thos.    Waterous,    ! 

obtrusive  check  on  a   large   surface   like   an   overcoat    is  Milne,  Montreal ;  George  Gillies,  Carleton  Place ;  Nicholas 

t,,.  bad  taste  to  be  very  popular.     The  short   loos,,  t,,,,  Garland,    A.    W.    Bradshaw,    F.    W.    Hurley,     Norman 

reat  still  holds  its  own  and  will  for  Ainley,  George  Smith.  0.   A.    Qowland,  Wm.    Turnbull, 
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SPRING 


Our  travellers  are  now 
out  with  exclusive  pat- 
terns and  designs  in 


SUMMER 

CLOTHING, 

Tweeds  and   Flannels. 


FANCY  SUMMER 
WAISTCOATS, 

Single  and  Double 
Breasted. 


SHIRTS, 

Soft  Front,  Negligee, 
Stiff  Bosom. 


BELTS. 


BALBRIGGAN   AND  NATURAL  WOOL   UNDERWEAR, 

Canadian  and  Imported  Lines. 


CASHMERE   AND   COTTON  JERSEYS   AND   KNICKERS, 

Navy,  White,  Maroon,  Green,  Royal. 


BATHING   SUITS   IN   MEN'S   AND   BOYS', 

Single  and  Two-pieced. 


CAULFEILD,  BURNS  ®L  GIBSON, 


OFFICE,  and  "WAREHOUSE. 
20    Front   St.   East. 


TORONTO 


FACTORY, 

144-146    I\inB-  St.   East. 
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(I,.,,!-,,  Redd,  T.  W.  Bailey,  E.  <;.  Coyle,  Job.  Horeefall, 
M.  Taylor)  C.  ES.  Calveri  ;m<l  l>.  A.  Ferguson.  Pew 
bids  were  made,  one  ,l"1  for  the     Waterloo  mill, 

;m,l  another  oi  $1,500  for  the  Lambton  site  were  refused. 
Twenty-eighl  cents  on  the  dollar  was  offered  Cor  the  Bup 

lilies,  and  jl  eeats  for  the  woollen  g la,  bul  neither  was 

accepted. 

September  22,  however,  W.  D.  Long,  of  Eamilton, 
purehaaed  the  entire  assets  tor  $253,000  and  possession 
will  be  taken  as  soon  as  the  titles  have  been  searched. 
Mr.  Long  was  not  only  the  largesl  shareholder  in  the 
company  bul  next  to  the  bank  was  the  largesl  creditor, 
having  ;i  claim  nf  $180,000.  Mr.  Long  will  either  con- 
tinue the  mills  himself  or  form  a  company  to  operate 
them . 


SMUGGLED  CLOTHING 

T1IK  United  States  Treasury  Departmenl  is  very  much 
exercised   over   the   smuggling     of   clothing     from 

Canada  into  the  United  Slates.  The  ever-willing 
Pullman  car  porter  iris  been  the  go-between  in  almost 
every  case  and  a  t'(,\\  have  recently  been  arrested.  It  »s 
said  that  a  large  Canadian  clothing  house  is  interested. 
One  hundred  and  six  cases  of  clothing  have  hern  con- 
fiscated at   Boston. 

The   method   adopted   by   the   Canadian   house   was  said 


to  be  i  he  emploj  menl  id   i  sited 

States  ai  prices  which  neglected  the  duty.  A-  slothing 
is  much  cheaper  in  Canada  than  across  tin-  border,  these 
prices  were  verj  tempting.  To  supply  tin-  orders  a  por. 
ter  concealed  the  clothes  in  a  sleeping  car  and  delivi 
them  in  the  agent.  The  business  is  -am  to  have  been 
cariied  on  for  many  j  i 

Whether  thej  Bueceed  in  stopping  this  practice  or  not, 
il  is  certain  thej   will  rever  prevent  1 1n-  great  trad. 
lied  on   by  Toronto  and    Montreal   tailors     with   \  .< 
customers  win.  run  over  here   tor  thousands     of  dollars 
worth   of  suit-.      A    first    i  l    inadian     tailor   is   well 

thought  of  across  the  border  and  the  difference  in  price 
rolls  their  local  tailors  of  a  great   number  of  customers. 


NOTES  OF  THE  FURNISHERS. 

Shapiro  Bros.,   tailors,   Montreal,  have  dissolved  pari 
rui  ship. 

Henry  Sandison,   tailor,  Winnipeg,  has  sold  ou1    to  u 
P.   Pease. 

Thomas  &  Grant,   tailors,   Victoria,   B.   c .,  have    dis- 
solved  pai  t  nei  ship. 

Geo.    B.    Sadler   &    Co,    tailors,    Montreal,   have    dis 
solved   partnership. 

\    high-class,  up-to-date  clothing  store  was  opened    in 
Montreal   during  September  at    the  cornel    of   Craig  and 


THE  CANADIAN   DRESS  CHART. 

Article. 

BUSINESS 
AM)    MORNING 
WEAR. 

CHURCH,     AFTER- 
NOON    TEAS, 
SHOWS. 

DAY   WEDDING, 

MATINEES,     DAY 

RECEPTIONS. 

EVENING  WEDDINGS, 

BALLS,  RECEPTIONS, 

THEATRE      AND 
FORMAL   DINNERS. 

STAC  PARTIES, 

CLUB.  INFORMAL 

DINNERS. 

Coat. 

Mornirg  Coat.  Cut- 
away or  sack,  with 
covert  or  Chester- 
field overcoat. 

Frock    or   cutaway 
with   Chesterfield 
overcoat. 

Frock  with  Chester- 
field overcoat. 

Evening  dress  with 
Che  s  terfield   or 
skirted    overcoat. 

Evening      jacket 
with       ordinary 
overcoat. 

Waistcoat. 

Of   same     material 
as     or     different 
from  coat. 

Same     material    as 
coat  or   of  white 
duck. 

Double    or     single 
breasted,  of  same 
material  as  coat, 
or  of  white  duck. 

S.  B.  or  D.  B.  white    S.B   or  D.  B.  white 
or     S.     B.      same        or    S.     B.     same 
material    as    coat         material  as  coat. 

Trousers. 

With  s.  B.  coal  to 
match,  with  D.B. 
either    to     match 
or  not. 

Striped  worsted. 

Striped  worsted   or 
dark   cheviots. 

Same    material     as 
coat. 

Same    material     as 
coat. 

Shirt. 

White   or    colored, 
quiet  colors. 

White. 

White. 

White,     with    cuffs 
attached. 

Plain     or     pleated 
white,    with  cuffs 
attached. 

Collar. 

Wing,     standing. 
poke    or    double 
band. 

Wing,    standing  or 
poke. 

Wing,   standing  or 
poke. 

Standing  or  poke. 

Standing,  poke 
double    band    or 
wing. 

Cravat. 

Ascot,    once    over, 
flowing     end    or 
Four-in-hand. 

Ascot,   flowing  end 
or  once  over   or 
four-in-hand. 

Light    or    black, 
Ascot     or     once 
over. 

White  tie  with  broad 
or  blunt  ends. 

Black   silk  or  satin 
with  broad  ends. 

Hat. 

Derby    or    Fedora, 

with     sack.      Silk 
with  cutaway. 

Silk. 

Silk. 

Silk  or  opera.     Latter 
only  to  theatre. 

Derby  or  Alpine. 

Gloves. 

Tan. 

Tan,  or   light  grey 
suede. 

Grey  suede. 

Pearl  or  white  glace. 

Tan  or  gTey. 

Shoes. 

Black   calf  skin   or 
tan. 

Patent   leather. 

Patent   leather. 

Patent    leather 
shoes  or  pumps. 

Patent  leather,  high 
or  low. 

Jewellery. 

Gold    studs,    links, 
pin  and    watch 
guard. 

Gold    studs,     links 
and     pin      and 
guard. 

Gold     links,    studs 
and  pin. 

Pearl  or  mother-of- 
pearl    studs   and 
mother-  of -pearl 

links. 

Gold  studs  and 
links. 
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The     style  of  the  firm  is   the  Male 


Alan.,   lias   removed 


his 


Lake,     Man.,  has  adver- 


A 


St.   Peter  streets. 
A 1  tire  Co. 

A.    Kopeken,   clothier,   Arden 

stock   to  Swan  River. 

.James    M.    Paul,    tailor,    Oak 
tised  his  business  for  sale. 

Ficd.  Thompson,  tailor,  Blairmore,  N.  W.  T.,  has  re- 
moved to  Coleman,  N.  W.  T. 

Camille  Bourdon  has  registered  the  firm  of  L.  E.  Gin- 
gras   &    Co.,   men's    Furnishers,   Montreal. 

Gold  &  Levine,  dealers  in  clothing  and  shoes,  Portage 
La  Prairie,   Man.,  have  dissolved   partnership. 

W.  C.  Hamilton,  dealer  in  clothing,  shoes,  etc., 
Frank,  N.  W.  T.,  has  sold  to  Cobley  &  Smith. 

Moiino  &  Walters,  dealers  in  clothing  and  shoes, 
Coleman,  N.  W.  T.,  have  closed  up  their  business. 

J.  D.  McKay,  dealer  in  shoes  and  men's  furnishings, 
Fredeiicton,  N.  B.,  has  been  succeeded  by  McKay  &  Co. 

Mr.  Edward  Monahan,  of  White  &  Monahan,  wholesale 
clothiers,  Winnipeg,  has  been  visiting  in  Perth,  hunting 
and   fishing. 

Claims  on  the  estate  of  George  S.  Davidson,  men's 
furnisher,  Indian  Head,  N.  W.  T.,  are  to  be  filed  with  II. 
G.  W.  Wilson,  Indian  Head. 

.J.  Walker,  clothier  and  men's  furnisher,  formerly  on 
Cordova  street,  Vancouver,  has  opened  a  new  store  ir 
the  former  Drysdale-Stevenson  Co.'s  store. 

The  stock  of   the  estate  of  E.   Zimmerman,   dealer    in 
men's     furnishings,  boots  and   shoes,   Harrow,   Out.,     has  y(J  | 
been  sold  at  71c  on  the  dollar  to  H.  Rotz. 

A  shirt  and  collar  factory  has  just  been  started  in 
Berlin,  Ont.,  by  H.  H.  Hagen,  who  expects  to  employ 
about  forty  hands  when  he  gets  everything  in  running 
order. 


each  contains  the  ligure  of  a  girl  to  represent  a  different 
city.  The  cities  are  Montreal,  Toronto,  Winnipeg,  Hali- 
fax, Hamilton  and  Ottawa,  and  each  figure  is  engaged  in 
the  favorite  pastime  of  the  city  it  represents.  The  Ot- 
tawa girl  is  golting,  the  Winnipeg  girl  playing  hockey, 
the  Montrealer  skating,  the  Ilaligonian  yachting,  the 
Torontonian  driving,  and  the  Hamiltonian  playing  basket 
ball.  The  cards  are  in  brown,  and  the  figures  are  in 
colors.  As  wall  ornaments  they  are  very  attractive,  and 
as  advertisements  they  mark  a  step  forward  that  proves 
the  belief  of  the  issuers  in  catchy  publicity. 


A  CANADIAN  ELECTED. 

C   "ie  recent  coi  vtntion  of  the  National  Association 

of  Window  Trimmers  of  America,  held  at  St.  Louis. 

the  first  Canadian  who  ever  held  the  office  of  second 

vice-president  was  elected  to  that  office,  in  the  person  of 


RETURN 


FURNISHERS'   SUNDRIES.  SkWL/V. 

rpHE  colored  handkerchief  situation  is  very  strong. 
I  There  is  a  large  demand  and  furnishers  speak  of  it 
as  one  of  the  most  satisfactory  lines  at  present. 
Some  very  neat  designs  examined  were  of  French  silk 
with  white  centres,  plain  and  designed  in  self  tones,  with 
borders  of  blue,  brown,  pink  and  red.  In  the  border 
which  was  an  inch  and  a  half  wide  were  diamond  and 
square  shaped  designs  of  white.  A  few  had  tan  and 
brown  centres.  A  great  variety  of  browns  are  shown. 
Fully  half  of  the  styles  in  the  windows  are  what  would 
appear  at  first  sight  as  very  loud,  but  many  of  them  im- 
prove upon  acquaintance.  Solid  colors  are  not  nearly 
as  popular  as  the  plain  white  centres  with  colored  bor- 
ders.    Oriental  designs  are  attractive. 


A.  A.  Garon, 
2nd  Vice-President  M.A.W.T. 


Are  pyjamas     gaining     in     favor  ?     Judging  from   the 

showing   made   by    retailers    one    must    conclude    that,    the 

demand  has     wakened     up.     The  wearing  of  pyjamas     is 

rather  an  acquired  taste,  but  those  who  once  wear  them 

are   always   strong   supporters.     Made   of   a  good   quality 

of  flannelette   they     are   turned   out   in   neat    designs     and 

with  trimmings  that   assist   materially  in  the  appearance. 

Some     most     beautiful    silk    mixtures    are   shown    for    the 

higher-class  trade. 

•       • 
• 

The  Dominion  Suspender  Co.  have  issued  to  the 
trade  some  exceedingly  neat  and  well  executed  advertis- 
ing cards  about  13x9  inches.     They  go  in  sets  of  six,  and 


A.  A.  Garon,  head  window  dresser  for  Z.  Paquet 's  stores 
Quebec. 

The  work  of  Mr.  Garon,  whose  picture  is  given  here, 
lias  attracted  a  great  deal  of  attention  as  beinu-  of  the 
highest  order,  combining  simplicity,  economy  and  effect. 
the  three  great  points  that  go  to  make  a  successful  win- 
dow dresser.  Mr.  Garon  has  consented  to  contribute 
some  of  his  windows  to  the  window  dressing  department 
of  The  Dry  Goods  Review. 


The  celebration  of  the  Hundredth  anniversary  of  the 
establishment  of  the  Phoenix  Assurance  Corporation  in 
Canada,  was  marked  by  the  holding  of  a  banquet  on  the 
15th  of  September  in  Montreal,  at  which  were  present 
about  400  leading  business  men. 
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Spring,  1905 
Fall  Sortings,  I9Q4 

SPECIAL  VALUES   IN 

WOOLENS 

AND 

TAILORS'     TFRIIVIIVIIIMOS 


w»/)/W 


TWEEDS,  SERGES. 

SUITINGS, 

OVERCOATINGS.  Etc.. 

CANVASES,  ITALIANS, 

ASSORTED  SILKS. 

HAIR  CLOTHS, 

SLEEVE  LININGS, 

HOLLANDS  POCKETINGS.  Etc. 


«-W/*—-» 


Our  travellers  are  now  out  with  a  full  range  of  samples 
for  immediate  anil  Spring  delivery.  It  will  pay  you  to 
KC  t  hem. 

A.  McDougall  &  Co. 


Sole  proprietors  of  the  celebrated 
"TYKE"  and  "BLENHEIM" 

S.-r^rs.  also  of  Salts  "  YOTS- 
MAN  "  Serges,  the  best  goods  in 
the  trade.  Send  for  samples  of  them. 


196    McGUl  St. 
MONTREAL. 


Lt, 


^r^f^ 


^)UU 


^ 


"BIRD" 

COAT  SLEEVE  CUFF  HOLDER 

CUTS  /fr^" 

LAUNDRY/    V'  A 
BILLS 
NEARLY  CTT 
IN  HALF.' 


WHEN  A  MAN  TAKES  OFF 
HIS  COAT  HE  USUALLY 
PUTS    HIS     CUFFS     WHERE. 


EXACT  SIZE 

THEY  WILL  GET  SOILED  OR  MISLAID. 
••THE  BIRD"  SATISFACTORILY  AT- 
TACHES  THE  CUFFS  TO  THE  COAT 
SLEEVE  LINING-WHEN  THE  COAT  IS 
REMOVED    THE     CUFFS    COME.    TOO. 


Costs  You 
Sells  For 


$1.50  Per  Doz.  Pairs 
25   Cents   Per    Pair        f 


ORDER  FROM  YOUR  JOBBER,  OR 

J.  V.  PILCHER  MFG    CO 

LOUISVILLE,  KV 


JOHN  FISHER 

SON  &  CO'Y, 

WOOLLENS 


AND 

Tailors'  Trimmings 

♦♦♦♦♦-♦-•♦-♦ 

WAREHOUSES  : 

Victoria  Square,  flontreal, 

65  and  67  Yonge  St.,  Toronto 

55  and  57  Dalhousie  St.,  Quebec. 

and 

JOHN  FISHER  &  SO^S 

MUDDERSFIELD,  ENQ. 


T«£l  A  WFMK 


M  &\L@W 


EE  THAT 
YOU 
GET THE 

RIGHT 

KIND. 

STOREYS  CLOVES  ARE  STANDARD  FOR  EXCEL- 
LENCE OF  MATERIAL,  FIT,  STYLE,  WORKMANSHIP 
AND  DURABILITY. 

THEY  NKVER  DISAPPOINT. 

We   also    make   MOCCASINS  and  MITTENS  IN  ALL  NOVELTIES. 

THE  GLOVERS  OF  CANADA.       limited 
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CURRENT  STYLES   IN  NEW  YORK. 


New  York,  September  21,   1904. 

AWKIUC.WS  arc  great  workers  when  they  work,  but 
it  cannot  be  denied  that  they  are  also  fairly  en- 
thusiastic about  their  holidays.  Everyone  here  that 
can  arrange  matters  takes  a  holiday  that  is  limited  only 
by  necessity.  That  is  why  even  at  the  present  time  of 
writing  there  are  not  a  great  number  of  well  dressed  men 
in  town  to  stay.  There  are  sufficient  to  form  some  idea 
of  what  Ihey  are  going  to  wear  this  Fall,  but  when  the 
crowds  are  settled  down  for  the  Winter  season  it  may  be 
that  some  of  these  styles  may  change. 

As  a  rule  the  better  dressed  men  are  those  who  have 
sufficient  money  to  dress  according  to  their  taste,  and 
it  is  these  same  moneyed  men  who  can  afford  to  spend 
from  June  to  the  middle  of  September  out  of  town.  The 
St.  Louis  Fair,  too,  is  attracting  a  great  many  of  this 
class  during  this  month,  since  the  heat  of  the  earlier 
season  presented  obstacles  to  an  earlier  visit. 

However,  the  best  tailors  have  laid  their  plans  for 
the  coming  season,  and  while  they  do  not  by  any  means 
control  the  styles  they  keep  in  such  close  touch  with 
conditions  and  novelties  and  with  the  effect  they  have  on 
the  more  carefully  dressed  men  that  they  are  always  in  a 
position  to  judge  what  will  be  accepted  and  favored,  and 
are  sure  to  govern  themselves  by  this  knowledge. 

The  Fall  Suit. 

Although  the  term  "Fall  suit"  really  designates  noth- 
ing definite  in  the  words  themselves,  it  has  come  to  de- 
note the  Fall  business  suit  which  has  been  for  so  many 
seasons  the  sack.  In  the  first  place  the  materials  will  be 
and  are  tweeds  and  worsteds  almost  entirely,  although 
a  few  are  adopting  what  is  familiarly  known  as  cheviots, 
which  really  refers  only  to  the  finish.  In  these  cloths 
the  patterns  differ  a  little  from  the  past  Spring  in  that 
they  are  somewhat  more  conspicuous,  consisting  of  more 
definite  colors  and  more  decided  designs.  Checks  are 
freely  used  and  brown  is  one  of  the  favorite  colors.  In 
fact  brown  has  acquired  a  position  of  strength  in  every 
line  of  wear.  Quite  a  variety  of  weaves  are  shown  in 
brown,  and  this  is  retaining  the  color  where  otherwise 
.monotony  would  drive  it  out. 

The  general  characteristic  of  the  suit,  particularly  in 
the  coat,  is  the  roominess  that  is  shown.  In  spite  of 
some  tailors'  plates  to  the  contrary  I  doulbt  if  there  will 
be  much  shaping  at  the  waist  or  any  adherence  to  the 
outline  of  the  figure.  The  coat  will  fall  loosely  from  the 
shoulders  and  in  many  instances  there  is  such  an  amount 
of  extra  material  that  there  is  a  suggestion  of  folds 
around  the  hips.  The  feature  of  the  coat  which  is  at 
present  quite  prominent  but  which,  in  my  opinion,  has 
not  sufficient  recommendation  to  retain  it  in  favor  of 
men  who  dress  well,  is  the  extreme  length.  This  is  an 
introduction  of  the  Fall,  and  as  such  will  be  sustained 
by  a  more  or  less  extensive  popular  demand.  It  is  not 
my  intention,  however,  to  dwell  at  length  in  these  let- 
ters on  what  the  young  man  or  the  cheaper  class  of 
dressers  are  wearing,  but  on  what  is  approived  of  by 
those  whose  taste  can  be  relied  upon.  For  that  reason 
I  say  that  the  thirty  (or  more)  inch  coat  will  be  a  pass- 


ing fad,  and  has  never,  in  fact,  been  accepted  by  a  great 
number. 

Another  point  that  has  been  pushed  and  accepted  by 
the  popular  trade  and  by  many  whom  I  quote,  is  the  slit 
in  the  centre  of  the  back.  This,  too,  I  predict,  will  not 
be  long  lived.  At  the  present  time  there  is  a  strong 
tendency  to  depart  from  it  and  introduce  two  side  slits. 
The  two  styles  are  about  equally  divided  among  the  bet- 
ter class,  but  on  the  streets  the  principal  one  is  the 
centre  slit.  , 

Doubles-breasted  or  single-breasted,  the  depth  of  open- 
ing will  not  be  great,  although  the  efforts  of  tailors 
have  been  directed  towards  this  innovation.  The  double- 
breasted  coat  will  be  much  worn,  but  it  will  not  take 
away  the  demand  for  the  single-breasted.  This  latter 
will  be  almost  square  at  the  front  corners.  There  will 
be  a  slight  slant  at  the  bottom  but  a  decided  corner.  A 
greater  heaviness  and  solidity  of  appearance  is  given  by 
the  deeper  lapels  and  collars,  and  the  breast  pocket  has 
come  to  be  a  matter  of  taste,  which  means  that  it  is 
usually  omitted. 

There  is  not  much  change  in  the  trousers  from  the 
familiar  styles  of  the  Spring.  There  is  perhaps  notice- 
able a  trifle  more  smallness  and  shaping,  controlled  in 
all  likelihood  by  the  dislike  of  superfluous  cloth  which 
does  not  keep  in  position.  The  ankles  of  the  trousers  are 
fairly   tight. 

The  Cutaway. 

The  position  of  the  cutaway  is  rather  indefinite  at 
the  present  time.  A  number  arey  being  worn,  but  for 
some  reason  the  prophecies  of  Spring  are  not  sustained 
in  the  fulfillments  of  Fall.  It  is  likely  that  it  will 
settle  down  to  the  position  of  a  medium  aged  gentle- 
man's garment.  In  the  Fall  garment  the  narrow  opening 
at  the  bottom  of  the  front  is  not  seen. 

Overcoats. 

The  overcoat  that  is  far  ahead  of  all  is  the  Chester- 
field of  loose  build.  It  is  made  in  good  length  and  for 
Winter  will  be  fitted  with  a  velvet  collar.  The  short  top 
coat  is  very  prominent,  especially  for  popular  trade.  The 
belted  style  is  but  little  worn  among  careful  dressers. 
Skirted  overcoats  also  form  a  class  that  is  worn  with 
judgment.  This  cut  has  not  by  any  means  the  general 
acceptance  as  a  garb  for  all  kinds  of  wear  that  it  once 
had.     With  the  dress  suit  it  remains  the  proper  cut. 

Initialling. 

One  of  the  strongest  details  of  men's  wear  is  the 
craze  for  initialling.  The  initials  of  the  wearer  are  run 
in  on  anything  he  wears  from  his  hose  to  his  cravats, 
and  includes  his  underwear,  shirts,  nightgowns,  handker- 
chiefs, and  almost  everything  that  provides  a  free  spot. 
These  initials  are  extremely  attractive  in  some  designs, 
and  add  as  much  as  a  dollar  to  the  price  of  the  article. 
While  the  single  letter  is  the  cheaper  and  often  the 
neater,  the  monogram  is  very  often  favored.  The  hand- 
kerchief that  is  used  by  preference  with  evening  dress  is 
the  large  linen  kind  with  a  well  worked  single  initial  or 
monogram  in  the  corner. 


106 


Oct..  1904 


MEN'S    FURNISHER 


r 


Komain  Building, 
TORONTO 


Wreyford  &  Co 

Wholesale  Men's   Furnishers. 

UISDERWFzAR  SPECIALISTS. 


>l  Double-   ,    C|0    cn    J__ 

Drawer.,  }  $13.50  dOZ. 


Wo  rim  miii  up  > i.nr  Winter  Underwaar       Imported  llni  9.60 Op. 

ul  i;  l.KVLI  R 

urt.ikable  Natural  Wool  Double- 
breasted       Shirts       anil 

dominion  tanna  roi 

"Aertex"  Cellular  Underwear,  Etc. 

Oood  stock  of   UOLK   BLOUSES  tor    Ladles  and   latest    in 
MEN'S  and   BOYS'  SWEATERS. 


0ND0N 
NOLAND 


Young  &  Rochester,  eln 

SHIRT,   COLL 4 R  and  NECKWEAR  Manufacturers 

Traveler*  art  non  on  the  road  with  full  ranfea  for  bpi  W ASHING  \  BHTS 

m  w   Mill;  W   PTJAMA  B1  i  I  i  WG 

CHRISTMAS    NECKWEAR 

Dressing  Gowns  and  Smoking  Jackets. 

M.ik.-  yum  ktlaol  Ion  .  .niy  while  there  is  large  ohoioa  of  .Ic-iki^ 

English  Dress  Shirts  at  $9  and  $12  doz., 

IN     STOCK 


Tress  &  Co. 


K\<  ry  daalSI  who  Biakl 


High-class  Hat  Manufacturers, 

■  LONDON 

nuliy  ofth*TRE8£  hal  Btamja  oil  itan  aiMi 


Spring  ahapes  are  here,  and  we  are  prepared 
to    open    agencies    In    towns    unrepresented. 

WREYFORD  &  CO,  Dominion  Agents 

TORONTO 


ETURIS 
AN  19  1 


THIS  IS  THE  WAY  WE  HELP  YOU 

We  mi  ike  ]  nderwear  that  you  can  guarantee  am  on 

ditionally.     We  advertise  n  in  over  i'*>  ol  the  lead 
ing  Canadian  papers.      Tell  your  customer!  thai    i 

"  Stanfield's    Unshrinkable ' 
or  "  Stanfield's   Truro  Knit ' 

should  shrink,  you'll  refund  their  money  and  well 
refund  yours. 

These  are  four  of  the  ads.  were  using  in  the  leading 
papers.  There  are  a  do/en  more  Nearh  every 
dealer  in  high-class  Roods  handles  the  Si  am  hi  D 
UNDERWEAR.  If  you  are  not  selling  it  you  are 
losing  an  opportunity. 


TRURO  KNITTING  MILLS  CO.,  Limited,  TRIRO,  N.S. 


♦♦♦♦♦♦•*>♦♦♦♦♦♦♦♦♦♦♦♦  ►♦♦♦•♦♦♦•■♦♦♦♦-♦-^♦.♦♦♦^ 


your  YM  AS 

NECKWEAR 


BUSINESS    WILL    BE    BETTER 
THAN    LAST  YEAR'S 

if  proper  efforts  are  made  to  push  it. 

A  good  way  to  improve  it  is  to  SELL  OUR 
MAKE,  which  includes  some  very  nobby 
patterns  and  shapes. 


! 


fTURNEJ 

r  10 190 
u 


I 


Our  S2.25  line  is  very  popular. 

Write  us  for  Samples   or  particulars,   or 
see  our  travelki 


M  i  STANDARD  NECKWEAR  Co. 
|     1853  Notre  Dame  St.,    -     Montreal     i 

♦^♦♦♦^♦-♦♦♦♦♦♦♦♦♦♦♦t  ♦♦♦♦♦»♦♦♦♦♦♦♦  ♦»♦♦♦♦♦♦ 


Our   Metal 

Revolving 
Rack 


e|d;ao*w 


is    the 


most  beautiful,  as  it  is  also  the  best 
on  the  market.  It  is  built  with  greatest 
care  in  all  its  parts,  handsomely  finished 
in  Antique  Copper,  with  or  without 
Card   Holder. 

Prices  reduced  for  balance  of  the 
season. 

Also  Shoulder  Hangers,  largest  stock 
in  the  Dominion,  at  prices  that  defy  com- 
petition. Name  of  Firm  printed  on 
side  if  desired. 

( >ui  general  line  of  Fixtures  is  more 
complete  than  ever  and  orders  filled 
promptly.  Anticipating  your  wants  for  the 
present  season  and  the  coming  Christ- 
mas trade  we  have  novelties  in  nickel 
and  oxidized  Display  Stands,  etc. 

Writ*  for  large  catalogue. 


Clatworthy  &  Co. 

t-S  Richmond  St.  ^..    Toronto 
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'  •   ,.'»■■<.,, 


ALlAz^lA-3  Ji  JUi  1'AlAC- 


NEW  YORK, 
17  X  19,  WHITE  STREET. 


WHOLESALE  TKADE  ONLY. 

PAQUETTE   BROS.,  Sole  Agent-;  for  Canada. 

527  Board  of  Trade,  MONTREAL. 


EXPERIENCE   IS   KNOWLEDGE. 


IN  MAKING  UP 

LADIES'  SILK  WAISTS 


be  sure  to  buy  yours  from  the  originator. 


Order  a  few  samples  from 


HIS- 


I.  niSHKIN. 
$5.00  to  retail  Silk  Waist 

will  bring  you  good  results,  as  it  does  others.  Should  you  want 
one  to  retail  for  less  with  good  profit  advise  him.  He  is  always  at 
your  service.    The  address  is 

1853  Notre  Dame  Street,  Montreal. 


RHYS    D.    FAIRBAIRN    (LIMITED) 


M 


anu 


facturers 


THE    "BOSTON"    FOUNDATION    COLLAR 

is  shaped  to  fit  the  neck  perfectly.    Every  collar  guaranteed.    Our  representatives  : 

P.  F.  Paton,  E  E.  Starr,  F.  J.  Knight,  E.  N.  Harcourt, 

carry  a  complete  range  of  samples  of  Ladies'  Neckwear,  Ruchings,  Frillings,  etc. 

RHys    D.    Fairbairn    (Limited),    Toronto 

8-10  Wellington  Street  East 


OPEN   LETTER   TO   ALL 
DRY  GOODS  MERCHANTS. 

TO 

^/MST  |£IJYER$ 

No  visitor  to  this  market  can 
have  a   right    understanding  of 
its  splendid    waist   possibilities 
unless     our     line     is    given    a 
generous   consideration. 

DO  NOT  IMPORT 

We  make  American  Waists  on  this   side 
and    sell    them    minus   the    duty  of  40%. 

If     oui     travellers    have    not    called    on 
you    kindly    advise    us     by     first     mail. 

In   all    the    essentials  of  waist 
perfection — variety  and   mater- 
ials, beauty  of  designs,  quality 
of  workmanship  and  reasonable- 
ness in  price — our  offerings  are 
pre-eminent. 

THE    AMERICAN 
SILK   WAIST    CO. 

^|^|!|||5|s                  Street, 

^|p1|F        MONTREAL. 

We     can     still     give     10  -  day 
deliveries.       •     Now      showing 
novelties   for  Holiday  Trade. 

The  New  York  Silk  Waist  Mfg.  Co. 

40  St.  Antoine  St.,  Montreal. 
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EMBROIDERED  JAPAN  WAISTS. 

JAPAN  silk  waists  of  good  qualitj  are  deservedly 
popular,  for  they  have  been  tried  and  not  found 
wanting.  They  wear  well  and  ii  is  a  material 
thai  lends  itself  easily  t"  any  manipulation,  so 
thai  anything  in  the  way  "!'  novelty  in  Japan  silk 
waists  will  receive  a  warm  welcome.  The  new  feature  in 
these  waists  is  the  beautiful  embroidered  fronts,  Borne  in 
while  and  others  in  white  and  champagne.  The  manner  of 
working  the  embroidery  is  new,  as  there  is  a  drawn  work 
Bard  anger  effect  empjloyed,  mixed  with  flora]  and  leaf 
effects  in  filet  net.  The  embroidered  flowers  and  scrolls 
are  nol  so  distinctly  novel,  bul  the  ensemble  is  both  new 

and  striking,  and  the  waists  arc  distinctly  an  appeal  to 
the  better  trade. 

Some  of  the  more  expensive  ones  open  down  the  back 

a  style  that   is  almost   universal   in  the  more  elaborate 
and  expensive  waists,  hut  there  are  also  shown  very  smart 

waists  with  the  opening  in  front.  These  waists  are  made 
with  the  new  sleeve  and  one  that  was  shirred  from  wrist 
to  elbow,  with  puff  effect  above  and  soft  frills  of  line 
Mechlin  at  the  wrist,  is  so  pretty  that  it  ought  to  go  far 
towards    making    this    new    sleeve    popular. 


THE  QUESTION  OF  SLEEVES. 

Rl   MORS   are   rife  concerning   a   coming     change  in   the 
modish    sleeves.       The    popularity    id'    the    Directoire 

models  in  fashionable  circles  is  perhaps  responsible 

for  the  persistent  rumors  that  sleeves  are  to  be  modified 
and  shorn  id'  exaggerated  fullness  at  the  wrist.  Even  late 
Summer  models  show  that  the  fullness  lias  crept  up  the 
arm  until  it  is  at  or  well  above  the  (dhow.  They  are 
slowly  lint  surely  gaining  in  breadth,  and  it  is  predicted 
the  day  is  not  far  distant  when  the  waist  will  lie  all  sleeves. 
Manufacturers  are  diffident  over  its  reception  expecting 
opposition  from  the  Hade:  in  fact,  those  who  have  made 
advance  showing  of  Spring  stuff  say  there  is  hesitancy  in 
placing  orders  on  models  along  this  line. 

In  this  connection  a  prominent  waist  manufacturer  said 

to  The  Review:  "We  are  showing  OUT  newest    models  with 

the    complete       fullness      more      to      the 

shoulder,   in   fact    here  is  a   model   which 

will   remind  you  of  the  balloon  effect   in 

v.uur  some  five  years  ago.  I  antici- 
pate no  serious  trouble  in  introducing 
them  as  the  bishop  sleeve  has  rendered 

si  iling    unavoidable    and    does    not    lend 

itself   to   tight-fitting     jackets     at    the 

wrist,  as  it  crumples  most  easily.  An- 
other adequate  reason  is  that  monotony 
soon  satiates  and  this  newest  touch  of 
our  fashion  will  prove  itself  in  time  in- 
dispensable to  every  type  of  woman." 
There  is  increased  talk  of  a  return 
to  leg  o'  mutton  lines,  with  broad,  full- 
top    and    cloaelj        fitted       lower    sleeve. 


This  >''a^",,  has  seen  the  exploiting  of  the  bishop 

well  as  the  leg  o'  mutton  and  undoubtedly  tin-  bishop  nleevd 

held  first  place.     However,  there  i-  ever)  likelil i 

change  for  Spring.     While     manufactut  showing 

tin-  new  sleeve  already,  in  case  a  Budden  reaction  eo 
the  goods  will  he  made  up  in  Februarj  or  March  upon  an 
entirely   different    Btyle.      But    tin-   seems   altogether   un- 
likely. 

Another  change  attendant  upon  tins  itl  the  tailored 
sleeve  is  that  the  In.p.id  square  Bhoulder  effect  will 
strengthen  rather  than  the  long,  doping  round-shouldered 


ETURNED 
0CT  10  190*/ 


the    Lego    Mut 
ton  Sleeve. 


Christmas  Novelty  —Shown  by  New  York  Silk  \Va;st  Co.  in  ^ky-blue 
crepe  de  chene,  shirred  in  front  and  back,  trimmed  with  champagne 
wood  silk  lace  and  champagne  taffeta  straps  showing  a  sprinkling  ol 
champagne  French  knots. 


scheme  in  vogue  not  so  long  ago.     Although  old  bIi 
appear  in  some  "iiisc  ,,,•  other  on  Winter  models,  they  are 
surely  on  the  decline  and  it  is  probably  then-  "last  fare- 
well"  unless   the   unexpected   happens   and    the   publii 

-  to  part  with  them.  The  separate  waist  "s  Bleeve  will 
also  show-  a  lessening  of  lengthened  Bhoulder  devices,  if 
Directoire  civics  are  the  reigning  rogue. 

Along    with    the   desire    to   get    away    from    the   rv;i. 
ated    long   shoulder,   besides   the   tendency   to   bead    shoul- 
dered effects,  the  cuffs  are  to  -how  a  change.     Even  now 
many   of   the    very    newest    models    imported    from    (,.■ 
markets,   show    the   cuff  which    tits    the   arm   sim-lv    to 
elbow.      The  shirt   cuff  as  well  as  the  Hare  cuff  will,  how- 
ever, be  retained. 
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VEILINGS. 

OTHING  especially  novel  has  been  introduced 
since  the  beginning  of  the  season,  but  veils  of 
all  kinds  are  more  than  holding  their  own  and 
the  variety  of  styles  shown  at  the  veiling 
counters  in  all  the  leading  stores  speaks  vol- 
umes as  to  the  popularity  of  veils.  The  made  veil  is 
most  certainly  the  leader,  and  those  best  liked  are  in 
soft  crepe  weaves,  as  these  wear  better  and  drape  more 
effectively  than   the  stiller  plain  weaves. 

The  vogue  of  colored  veilings  is  by  no  means  confined 
to  the  chiffons,  but  the  mesh  veils  share  it.  These  veils 
are  heavily  (lotted  in  chenille,  and  the  border  is  of  gradu- 
ated si/.ed  dots  and  shaded  with  the  darker  shade  next  to 
the  edge  and  the  lightest  above.  These  veils  hang  full 
over  the  face  from  the  hat  brim  and  are  about  1^  yards 
in  length.  This  veil  should  match  some  tone  in  the  hat. 
The  leading  milliners  are  showing  hats  with  the  veil 
to  match,  and  this  is  an  innovation  that  results  in  the 
selling  of  a  number  of  veils. 

The     drapery     veils      mentioned    last 

month  have     proved     themselves     great 

sellers,    particularly     the     Alice    Roose- 
velt, and     the  umbrella  styles.        These 

veils  are  easy  to  adjust  gracefully    and 

can     be     worn   either  hanging  over    the 

edge  or  draping  the  crown  and  falling  in 

free,  graceful  folds  at  the  back. 

In  the  illustration  a  veil  of  this  kind 

is     shown     as  it  appears     when  thrown 

hack  over  the  crown  of  the  hat. 

The     flowing     chiffon     veil  three  and 

four  yards  in  length  is  generally  adopted 

for     driving  as  well     as   for  auto  wear, 

and  it  is    more     than  probable     that  it 

will  be  in   favor  as  a  protection  for  the 

head  and  face  in  Winter  weather.     It  is 

pretty  and  picturesque,  and  as  it  is  not 

drawn  close  over  the  face  it  escapes  the 

usual    unpleasant    results    of    wearing     a 

veil  over   the  mouth   in  Winter.     Brown 

in  all  shades  continue  in  the  lead,    but 

green  is  certainly  a  close  favorite;  navy 

is     much  worn  and     there     are  quite  a 

number   of  other   colors.     Tangerine  has 

not  been  taken  up  here  as  it  has  in  the 

States,  and    is  not    much  seen  in  veils. 

The  copper  shades  are    coming    in   it  is 

said,   and    a  few    shot   veils   are  shown. 

Shaded  effects  are  very  good. 

The  latest  veil  is  very  striking  as  it 

is   quite  out   of   the  ordinary — too   much 

so  to  have  any  great  vogue,  but  is  very 

quaint     and     picturesque     on   the    right 

woman.     It  is  a  veil  3  or  4  yards  long 

with  coin  spots  the  size  of  a  25c  piece 
pretty  thickly  sprinkled  over  it.  It  is  27  in.  wide  and  is 
thrown  over  the  hat  like  a  scarf  and  bowed  in  immense 
bows  and  long  ends  under  the  chin.  The  veil 
comes  down  onto  the  shoulders  at  the  back  and  leaves 
Hie  face  free.     The  idea,  is  evidently   taken   from   some  of 


the  hats  with  gauze  strings  that  come  over  the  brim  and 
tie  under  the  chin,  that  some  of  the  18th  century  paint- 
ers,  notably  Konniey,  show  in  their  pictures. 


GLOVES. 

CURRENT  Fall  trade  is  expanding  but  no  remarkable 
conditions  can  be  chronicled.  11-  is  rather  a  healthy 
tone  which  needs  careful  discrimination  on  the 
part  of  buyers  to  avoid  in  a  measure  ruining.  The  main- 
lines of  leathers  and  fabrics  are  going  in  even  quantities 
and  the  retail  trade  has  not  as  yet  sounded  a  response 
which  would  indicate  any  particular  leaders.  For  this 
reason  plunging  at  the  outset  is  to  be  avoided,  although 
current  demand  indicates  the  strengthening  of  one  or  two 
lines. 

The  hue  and  cry  which  has  been  raised  to  the  effect 
that  mochas  and  suedes  are  superseding  glaces  is  almost 
entirely  erroneous.  Jobbers  report  current  demand  for 
glaces  is  about  five  times  the  volume  as  compared  with 
suedes  and  mochas.     This  does   not  mean,  however,   that 


The  Alice  Roosevelt  Veil  thrown  back  and  draping  the  crown. 


suedes  and  mochas  are  not  strengthening.  Glaces  un- 
doubtedly have  superior  wearing  qualities  and  unfinished 
materials  cannot  be  expected  to  attain  a  strong  position 
with  this  fact  in  view,  even  if  glaces  are  billed  to  satiate 
popular   taste.     What    is   true,   however,   is   that    there  is  a 
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ALL   GOODS   BEARING   THESE  MARKS 

are  reliable  and 

HIGH -CLASS 

BRAIDS 


DRESS  TRIMMINGS      at     MILLINERY  TRIMMINGS 

COVERED  CROCHET  BUTTONS 

SILK  CORSET  LACES  and  SILK  SHOE  LACES 
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RETIJP\j£ 

We  make  a  specialty  of 

BRILLIANT  SILK 

DIAMOND  PULL-BRAIDS 

in  plain  colors  or  fancy  plaids. 
Write  for  Color  Card. 


CASTLE 
PULL  BRAID 
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^  23  Ji 
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We  manufacture  the 

NEW    MANHATTAN 

SKIRT  BRAID. 

100  colors  to  select  from. 
W'kitf.  for  Color  card. 


Advertising   Cuts   Free. 


Factories  : 
BRAIDS     Brooklyn,  N   V. 

TRIMMINGS— 

472   Broadway. 
BUTTONS     Newark,  N.J. 


Office  and  Salesroom  : 
552  BROADWAY,  NEW  YORK. 


n-THE  (JltffLE  RRA.I  D  C°- 


m 


Dry    Goods 
Review 


DRESS    ACCESSORIES 


Oct..    1904 


growing  feeling  for  mannish  gloves  calling  into  vogue  a 
style  similar  to  English  cape  goods.    This  is  parried  out 

!i\  using  either  prick  or  pique  seams,  the  first  of  which 
shows  the  raw  edg«S  laid  together  and  then  sewn 
through,  the  latter  having  one  edge  laid  on  top  of  the 
other  and  then  sewn,  both  contributing  to  give  the  same 
over  seam  effect.  These  have  been  on  the  market:  some 
little  time,  but  there  is  certainly  an  increasing  demand 
in   all   lines   for   them. 

The  undressed,  heavier  skins,  such  as  mochas  and 
suedes  are  recognized  by  many  retailers  as  good  gloves 
to  push  for  cold  weather,  and  the  small  number  of  colors 
mochas  can  he  produced  in  adds  stimulus  to  their  safety. 
Browns  and  greys  confine  attention,  while  the  silk  lined 
varieties  are  proving  the  most  popular.  Suedes  for  a 
medium  weight  glove  are  going  well  in  the  darker  colors 
principally,  as  the  leather  does  not  lend  itself  readily  to 
light,  shades,  soiling  so  easily.  These  two  lines  are 
hound  to  assume  a  stronger  position,  but  it  is  not  wise 
to  bank  heavily  upon  them. 

Colors  in  leather  goods  unfortunately  run  the  gamut 
of  the  scale,  but  close  investigation  reveals  the  fact  that 
special  orders  for -matching  purposes  Gause  this  condition. 
In  this  connection  it  is  always  wise  to  consider  the  dress 
goods  stock  when  selecting  colors,  not  necessarily  to 
match  popular  shades,  but  at  any  rate  to  harmonize.  An 
unprecedented  demand  is  now  felt  for  browns  in  all  grades 
tobacco  shades  receiving  the  bulk  of  the  attention. 
Greens  are  coming  into  favor,  although  the  mrytle  green 
is  more  often  only  for  special  orders.  Navy  is  also  in 
the  same  category,  while  whites  are  not  materially 
lessening  in  sale. 

Novelties,  so  called,  although  they  have  been  on  the 
market  for  years,  are  the  cuff  or  gauntlet  style.  Silk- 
lined  gloves  turned  over  to  make  a  cuff  are  not  found  here 
in  the  cheaper  lines,  and  for  this  reason  their  revival  is 
sure  to  be  restricted  "pretty  well  to  city  trade.  They 
have  the  advantage  of  being  exclusive,  and  while  there  is 
no  utility  to  recommend  them  their  sale  will  be  of  a 
certain  limited  quantity,  as  they  match  quite  well  with 
the  directoire  style  of  dress. 

Fabric  gloves  show  almost  an  appalling  variety  in  ma- 
terial and  color,. and  reports  of  leaders  are  tinged  with 
the  quantities  of  stock  held.  Undoubtedly  all  lines  are 
selling  in  cashmere  and  ringwood  gloves,  mercerized  cot- 
tons, silks,  mittens,  etc.  In  colors  whites  have  been 
slated  by  some  as  slow,  but  a  conversation  with  a  prom- 
inent Canadian  manufacturer  revealed  an  opposite  tend- 
ency. He  said  in  part  :  "Jobbers  are  howling  for  whites 
to  my  sorrow,  as  it  necessitates  cleaning  out  the  rooms, 
higher  wages  to  operatives,  and  no  extra  pay.  They  are 
increasing  in  favor  much  to  my  regret." 

It  is  interesting  to  note  that  the  English  fancy  ring- 
woods  in  jobbers'  hands  this  year,  rendered  necessary  by 
the  German  surtax,  compare  very  favorably  with  Ger- 
man goods.  These  bright  colored  knitted  goods  reveal  a 
scarcity  in  whites  and  retailers  would  do  well  to  cover 
at  fust  opportunity.  Blacks,  whites,  browns  and  reds 
are  the  favored  colors  and  mixtures.  Cashmeres,  if  the 
Winter  is  cold,  should  prove  a  fair  leader,  although  there 
is  always  the  objection  that  they  do  not  have  the 
stylishness  of  leather;  still  their  popular  price  contributes 
to  their  favor.  Plain  colors,  as  well  as  mixtures,  ore  all 
taken,  tweed  and  homespun  effects  occupying  their  usual 
staple   position. 

Perhaps  the  mosl  valuable  reminder  for  the  glo'e  de- 
partment is  to  urge  the  necessity  for  the  proper  care  of 
gloves.  A  little  preliminary  instruction  to  customers 
will  do  no  harm  and  will  tend  to  avoid  that  long  list  of 
complaints  which  finds  its  fountain  bead  at  the  manufac- 


turer's door,  emanating  usually  from  gross  carelessness. 
The  following  points  can  be  profitably  used  by  sales- 
people, and  should  tend  to  eliminate  much  trouble.  Al- 
ways urge  customers  to  have  gloves  fitted  when  bought, 
and  be  careful  and  don't  pull  them  on  in  a  hurry,  seeing 
that  lingers  are  fitted  straight  and  way  on.  Tell  cus- 
tomers to  do  the  same.  Sell  good  qualities,  as  cheap 
ones  mean  trouble  in  the  long  run.  Instruct  customers 
in  the  correct  way  of  pulling  of!  gloves;  it  will  be  ap- 
preciated. The  wrist  part  should  be  turned  over  the 
fingers  and  then  pulled.  The  finger  tips  should  never  be 
tugged  at.  It  might  also  be  pointed  out  that  gloves 
should  then  be  smoothed  out  and  stretched  full  length, 
never  rolled  into  a  hall.  In  conclusion,  urge  customers 
to  mend  the  slightest  broken  stitches  with  silk,  and  give 
a  stimulus  to  the  use  of  glove  powder  and  stretchers. 


HANDKERCHIEFS. 

MANUFACTURERS  are  beginning  to  show  Spring 
samples.  Prices  are  about  the  same  as  last  year, 
and  it  is  said  that  there  is  very  little  prospect  of 
a  decline.  Linen  and  union  handkerchiefs  are  very  firm 
and  some  of  the  lower  grades  are  in  scarce  supply  The 
hemstitched  handkerchief  with  a  little  neat  embroidery 
as  an  embellishment  is  cutting  into  the  trade  for 
scalloped  and  lace  edges,  and  this  is  a  tendency  that  is 
growing.  In  cheap  cotton  lines  the  scallops  and  lace 
edges  are  still  most  popular,  and  they  are  also  best 
liked  in  the  more  expensive  lines. 

It  looks  as  though  the  colored  broidered  handker- 
chiefs with  embroidered  springs  to  match  was  gaining  in 
popularity,  and  that  we  should  see  more  of  them  in  the 
coming  Spring.  The  fact  that  the  vogue  of  white  is 
waning  and  that  light  colors v are  coming  into  favor  is 
said  to  be  the  cause. 


TRIMMINGS. 

FALL  business  is  opening  up  in  a  most  satisfactory 
manner,  for  all  but  the  useful  suits  and  coats  are 
again  lavishly  trimmed;  and  even  on  the  majority 
of  the  tailored  suits  there  are  little  touches  of  braid, 
principally  soutache,  that  in  the  aggregate  accounts  for 
a  large  yardage. 

Combinations  of  braidings  of  fancy  braids,  cord, 
soutache,  etc.,  in  conjunction  with  passementeries,  and 
silk  braid  and  lace  stitch  trimmings,  are  used  on  the 
more  elaborate  garments,  for  combination  trimmings 
offer  too  many  possibilities  to  the  dressmaker  to  be 
lightly  discarded.  Indeed  this  is  the  best  field  in  which 
she  can  display  her  skill  and  taste. 

Two  or  more  varieties  of  braids  worked  up  into  trim- 
mings with  round  or  square  pastilles  of  mohair  biaid  at 
intervals  are  very  much  in  demand,  and  are  also  showing 
for  early  Spring,  as  also  are  trimmings  and  motifs  in 
silk  braid  and  lace  stitches.  These  last  mentioned 
trimmings  come  in  some  beautiful  color  effects  and  com- 
binations, such  as  brown  and  copper,  brown  and  mode, 
burnt  orange,  red,  etc.,  and  black  and  white  and  a  whole 
host  of  others. 

Every  description  of  plain  and  fancy  braid  is  used  and 
in  all  widths  from  the  narrowest  soutache  to  wide  dia- 
mond and  I  lei  rules  weaves;  and  there  is  no  end  to  the 
patterns  and  color  combinations  in  fancy  braids  and 
gimps. 

The  colored  silk  open  work  trimmings  that  came  into 
vogue  last  Fall  are  still  very  popular,  and  are  selling  in 
all  widths  and  in  the  popular  colors  and,  of  course,  black 
and  white.       Velvet  promises  to  be  of  considerable  vogue 
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To  the  Cloak  and  Fur  Manufacturer : 

Skinner's  Guaranteed  Satins 


36  INCHES  WIDE:  BLACK  AND  ALL  COLORS 

A  satin  lining  guaranteed  to  wear  two  seasons  ;    pure  dye  and 

absolutely  the  best  made. 


Genuine    Goods    have     Name 
Woven    in     Selvage 


The  Satin  Lining 

,  in  this  garment  is 

'*         GUARANTEED  TO  WEAR  TWO 

/  SEASONS 

MANUFACTURED  BY 

William  Skinner  Mfg.  Go. 


PUT  THIS  LABEL   IN   YOUR   GARMENTS 


To  the  Retail  Dry  Goods  Trade : 


SKINNER'S 


SATINS. 


27  INCHES  WIDE:    BLACK  AND  ALL  COLORS 

A  satin  manufactured  for  retail  trade,  and  guaranteed  for 

two  seasons'  wear. 


William  Skinner  Mnfg.  Co., 


107-109  Bleecker  St.,  New   York,  N.Y. 

CHICAGO  PHILADELPHIA 

Mills:    HOLYOKE,  MASS. 
us 


BOSTON 
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as  a  trimming  material,  bul  is  always  edged  and  used 
with  some  of  the  above  mentioned  trimmings. 

The  latest   fad  is  [or  leather  trimmings,  bul  of  course 

this  is  a  fad  of  limited  application.  Suede  and  other  soil 
finished  leathers  are  introduced,  but  they  are  not  much 
used  except  for  automobile  garments.  Leather  colored 
and  burnt  onion  cloth,  used  as  the  velvet  trimmings 
above  spoken  of,  have  a  certain  vogue.  For  evening 
gowns  and  for  dressy  wear  some  magnificent  trimmings 
in  jets,  spangles,  silk  embroideries,  etc.,  on  chiffon,  and 
of  silk  and  cloth,  are  seen.  .Jet  trimmings  are  one  of 
the  features  of  the  season.  The  touch  of  gold  is  by  no 
means  eliminated  from  trimming  lines,  and  silver  is  also 
used    combined    with  jet. 

RIBBONS. 

RIBBONS  may  well  be  said  to  reign  supreme.  Rumor 
is  rife  to  the  effect  that  they  are  showing'  continued 
strength  as  a  trimming  lor  the  bonnet,  bat  and  gown. 
They  are  an  essential  form  of  trimming,  which  nothing 
can  displace  and  milliners  and  dressmakers  are  uniting  in 
giving  thein  new  expression.  Their  popularity  denotes 
I  he  needs  of  the  retailer  and  a  representative  stock 
should  be  had.  Manufacturers  also  find  mnch  encourage- 
ment in  the  reports  from  Paris  as  well.  From  every 
source  both  retailers  and  manufacturers  forward  encour- 
aging reports  and  undoubtedly  increased  interest  is  felt  in 
ribbons,  especially  for  some  higher  qualities.  This  present 
demand  is  confidently  expected  to  strengthen  as  the  season 
progresses..  To  illustrate  their  vogue  the  words  of  a 
Montreal  manufacturer  will  succinctly  although  abruptly 
summarize  the  situation:  "Ribbons  are  used  by  women 
from  the  bows  on  their  shoes  to  the  tip  of  their  hats.  " 


The  demand  is  wonderfully  centred  upon  lightweight 
lustrous  finished  ribbons,  and  this  is  a  decidedly  encourag- 
ing feature  for  retailers,  although  manufacturers  express 
some  desire  for  the  broadening  of  the  trade.  Soft  finish 
taffetas  are  easily  foremosi  and  the  colors  are  exceedingly 
few  in  demand.  Greens,  browns  and  orange  occupy  an 
overwhelming  position,  and  a  good  trade  can  be  done  in 
these  in  the  various  shades.  Mousselines,  satin  taffetas 
messalines,  duchesse  and  louisines,  all  of  a  soft  easily 
adaptable  nature  come  in  for  a  good  demand  also.  Xew 
tints  in  the  various  popular  colors  are  almost  weekly  in- 
novations. Plain  ribbons  with  expert  manipulation  can 
be  made  into  many  fancy  effects. 

These  soft  makes  avoid  crushing  which  so  easily  musses 
and  creases  so  many  good  ribbons.  Milliners  should  re- 
member that  their  best  profit  is  made  by  working  up  the 
ribbon  stock  before  it  is  cold.  Use  any  latent  ability  in 
making  up  stylish  bows. 

A  surprising  feature  of  the  trade  is  the  number  of  im- 
ported novelties  which  have  met  with  success.  The  limit- 
ed quantities  they  sell  in  has  usually  been  a  source  of  loss 
to  both  wholesaler  and  retailer  and  it  is  trusted  the  retail 
trade  will  not  experience  the  same  old  story  this  year. 
The  watered  effects  such  as  moires  ami  ottomans  are  pro- 
fusely used  in  the  millinery  trade  in  the  popular  colors 
as  well  as  blacks.  To  meet  the  demand  for  the  toned  or 
shaded  effects  prevalent  in  the  trade,  both  louisine  and 
duchesse  ribbons  show  a  self  color  on  one  side  and  beau- 
tiful shaded  effects  approaching  seal  brown,  dark-  green 
and  yellow.  The  range  of  fancies  is  bewildering  in  some 
houses,  but  yet  all  agree  the  demand  is  for  soft  finish 
plain  makes,  with  a  good  sprinkling  of  fancies. 


NEW   SHIPMENTS   JUST   RECEIVED    OF    SPECIALS    IN     .     .      . 

Veils  and  Veilings,     Allover  Laces, 

Fancy  Cotton  Laces,   Novelty  Insertions, 
Net  Tops,  Vals  and  Embroideries 

All  our  travellers  on  their  respective  routes  with  full   range  of  samples.      We  particularly  call 
your  attention   to  our  line  of  collars  and  collarettes. 


CANADA   VEILING  CO.,    93  York  St.,  TORONTO 


V 
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M.  J.  Taylor  £>  Co. 

30-32  E.  10th  St., 

Headquarters^  N£W    YORK,    U.S. 

OSTRICH  PLUMES 

Both  Amazon,  French  and  Demi  Plumes. 

Feather   Boas,     Stoles,      Pompons, 
and  Novelties 

Write  for  prices. 
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Debenham,  Caldecott  ®>  Co. 


Corner   Day   and    Wellington   Streets, 


j& 


j& 


TORONTO. 


Constantly  receiving  into  Stock    NEW    GOODS   in 

RIBBONS      SILKS       VELVETS       LACES 

All  shades  in  Stock   of  our    F»KE\  I K  R     VELVET. 

Black  and  Colored  Taffetas 
Black  and  Colored  English    Silks 
Black  and  Colored  Taffeta  Ribbons 
Black  and  Colored  Duchess  Ribbons 

A  choice  lot  of  ALL-WOOL  DRESS  FABRICS  in  the  new  shades. 

Debenham,  Caldecott  &  Co. 


TORONTO 


J& 


MONTREAL 


£? 


QUEBEC 


,«-»■«*»■>—■*»*'■»■»«*  >*»»W^«U^^*l*J*»^*>«»W[*»U»»,.>»»«»«M.«»l>i»)|g»*.S 


THE    CELEBRATED 


P.D. 

CORSETS 

ARE  THE  RECOGNIZED  STANDARD  OF  ALL 

Corsets 


High-Class 


They  have  undoubtedly  the  largest  sale 
in  all  countries.  This  has  been  reached 
solely  through  the  merit  and  high 
qualities  of  the   goods. 

KONIG  &  STUFFMANN  I 

11  Victoria  Square,  MONTREAL 
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THe  Pattern  tKat  Pays 


Some   women   like  simple  costumes  ;   others  care  only   for  elaborate 
confections.      If  you  sell 

THe  New  Idea 
lOc  Pattern 


you  will  be  able  to  suit  all  ta 
our  models   are  designed  wi 
purpose  in  view,  to  be  adaptabl 
all  classes  of  society,  to  all  g 
material,  and  even'  shape   an 
ot  figure, 

From  Matron  to  Maid 
From  Grandma  to 

That  is  a  pretty  wide 
field  to  cover  (and  we 
don't  forget  the  boys 
either),  but  we  do  it,  and 
do  it  well;  none  better; 
so  well  that  our  patterns 
are  celebrated  all  over 
the  North  American  con- 
tinent.    It  has  been  called 

The 
Popular 
Pattern 

because  by  its  absolute 
reliability  and  consistent 
excellenceit  makesfriends 
and  keeps  them.  That's 
why  so  many  thousands 
of  merchants  have  found 
it  profitable  to  sell  it.  If 
you  will  write  to  us  we 
will  prove  to  you  that  it 
is  all  we  claim  for  it,  and 
a  necessity  to  the  Dry- 
goodsman. 


TB1E  NEW  IDEA  PATTERN  CO. 

Home  Office:  636=638  Broadway,  NEW  YORK  CITY. 
Western  Office:   232-234  Fifth   Ave.,  CHICAGO,  ILL.  202   Board  of  Education  Building,  St.  LOUIS,  1*10 

Canadian  Office  :  36  Toronto  St.,  TORONTO. 
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THE  fact   thai  stocks  hi  Fall  di  ods  are  be 

ginning  to  be  broken  into  througboul  the  coun 
ii\  is  emphasized  i>>  the  demands  made  <>n  lin- 
stocks in  the  wholesale  houses,  where  trade 
lias  been  verj  brisk  all  through  the  month. 
The  feature  of  the  month's  selling  lias  been  the  immense 
call  fni  brown  in  all  lines,  a  call  thai  began  when  buyers 

weir    in      town    for      the      Kail    openings, 

Features  of  when   n    was  so  greal    thai    the  suppfy 

The  Month.  in   some    departments     was   wiped   out, 

ami  this  demand  has  continued  all 
through  the  month,  so  much  so  that  in  some  materials 
there  is  at    present   a  decided  shortage. 

Blown  in  the  usual  run  of  trade  is  a  color  that  is 
only  in  fair  demand,  and  dies-,  -nods  buyers,  while  buying 
it  freely,  hail  its  past  character  in  mind.  This  of  course 
is  good  buying  policy,  but  the  result  only  serves  to  show 
forcibly  the  difficulties  that  beset  the  trade,  for  no  soon- 
er had  the  retail  season  opened  up  than  the  rush  for 
blown  materials  struck  the  trade— not,  as  usual,  from 
the      cities      first,      but     from    the    whole    Dominion      fimn 

I  lalif.tx  to  Vancouver. 

loaders  of  The  Review  will  remember  that  The  Re- 
view predicted  ileal  1\  when  Kail  lines  were  lirst  talked  of 
that    blown   would   be    the    leading  color. 

One  reason  for  the  wide  popularity  of  brown  is  the 
\ei\  attractive  nature  of  the  fashionable  shades,  begin- 
ning as  they  do  in  golden  browns,  shading  out  to  lightest 
fawns  and  modes.  New  shades  such  as  pain  brule,  burnt 
bread  and  burnt  onion,  a'e  coming  out,  anil  the  end  is  not 
\et  as  there  is  even  indication  of  the  vogue  of  brown 
continuing  right    into  Spring. 

Then,  too,  all  the  new  trimming  shades— the  burnt 
oranges,  coppers,  new  reds  and  "Paddy''  greens— all  tone 
in  with  the  fashionable  browns,  and  this  makes  it  pos- 
sible for  women  of  all  complexions  to  becomingly  wear 
brown.  Green,  however,  is  beginning  to  take  the  place  of 
brown  in  the  mole  exclusive  t  lades,  and  is  likely  to  be 
in  better  demand  next  Spring— for  one  thing  it  is  always 
a  good  Spring;  color,  and  many  beautiful  shades  of  it 
are  shown  in  the  new  materials.  Lines  of  Spring  ma- 
terials are  fairly  complete  now  and  travelers  are  out  on 
the  road    with    them. 


MANUFACTURERS     have     delayed     showing     Spring 
lines   and   importers   and   jobbers   have   been   dilatory 
in  putting  out    their  best    lines.     Two   reasons  mighl 
lie   assigned,    the   feat    of   the  copying   of   designs   and    in     a 

greater  measure  the  haggling  over  price.     However,    the 

lines  ale  pretty  well  complete  now,  and 
Spring  Cotton  although  judging  by  initial  purchases 
Goods.  the     current     demand    is    hard    to    gauge. 

the  general  tendencies  as  well  as  the 
various  phases  of  the  different    lines  afford  comment. 

The  prominence  of  sheer  cotton  fabrics  in  popular 
priced  goods  is  remarkable  and  affords  food  for  1  bought 
in  discussing  the  better  grades  While  these  sheer  and 
meditim-weight  plain  fabrics  can't  be  said  to  dominate 
the  situation,  when  the  prevalence  of  fancies  in  these 
materials  is  considered,  it  closely  approaches  .11  least 
mole    than   half    the   showing       These   fancies   are    in    piofu- 


.1' >ii  in  cheap  lines,   while  foi   the  delectation  ol   Me    very 

select     some     novelties     In     highpliced      line,     ale     a     m., 

of    the    pi  inter's    ail,    and    show    the    iiitiic.nv    and    be.iuiv 

oi  colored  openwork  effects  \s  mighl  be  expected,  or- 
gandies, muslins,  lawns,  tulles  and  smnlai  light  and 
medium   weigh!    fabrics  are   the  materials  chosen. 

Muslins      ina\       be    touched    upon    as    showing    the    open 

work  eileci   prominently    In  cheap  lines,  with  a  consequent 

lessening    tendency   in   better    glad. 

Among   lawns,   silk-finished    Persian    goods   de  erve   men- 
tion,   while    the   demand    for  cotton    goods    having    the     ap 
peal  ante    oi    wool,      vet     retaining    Hie    coolness    of    cotton, 
has    brought      out       new    fabrics    classed    undei     the    ie 
name     of     crepelas.      These     designs     aie   copied    Horn     the 

latest  in  French  wool  diess  goods,  and  show  an  Intricacy 

of  woven  dots  as  well  as  stiipes  Magpie  goods  on  'his 
oiclei  seem  sure  of  attention,  while  among  the  new  col- 
ors  Puritan    greys    look  good      Silk   tussores  are    again 

good  also.  The  fancies  lend  themselves  to  ultra  Hade 
Among  sheer  goods  cotton  \oiles  with  of  course  a  much 
heavier  effect  might  be  classed  Plain  goods  aie  seen, 
but  interest  is  sure  to  be  centred  upon  the  terry  cold 
stripes,  woven  spot  effects  and  fancy  checks  The  fine 
dressier  weaves  call  into  prominence  the  Swiss  spot 
muslins  and  the  printed  goods  Printings  partake  of 
(lowered  designs  in  two  and  three  lone  effects,  while  the 
lace  cord  snipes  and  terry  cord  effects  are  no  less  sure  Of 
reception.  A  last  word  emphasizes  printed  organdies  .is 
well. 

\  good  many  of  these  lace  and  openwork  weaves  in  the 
lawns,  muslins,  brocades,  etc.,  ale  effective  in  medium 
and  low  priced  goods  While  the  demand  for  these  soft 
finished,  light,  supple,  pliable  goods  is  predicted  to  am- 
ount to  almost  ,i  craze,  retailers  must  yet  remember 
thai  the  "stand  out"  effect  which  is  heralded  demands  a 
good  man]    si  in   finished  goods. 

In  considering  goods  of  a  stiffer  and  heavier  finish,  the 
fact  that  cheap  lines  ale  prominently  showing  soft  finish- 
ed   fabrics,    lends    strength    to    the   belief    that    the    medium 

weights  will  be  in  good  demand  in  better  grades    Piques, 

Canvases,  madrases,  etc,  will  be  in  good  demand  for 
shirtwaist  suits,  etc  These  goo<ls  show  a  remarkable 
finish  midway  between  the  oldfashionisd  stiff  finish  and  the 
starchless  one  in  many  lines  Mercerized  goods  exhibit 
the  same  tendency  Heavy,  stiff  effects  would  spell  their 
ruin,  but  Hie  new,  medium  weights  incline  to  a  drapj 
effect  which  is  the  desideratum,  while  giving  a  good 
"stand  out"  appearance.  Linen  suitings  ale  heralded  as 
good.  The  plain  goods  ale  not  as  strong  as  those  show- 
ing the  woven  spots  Among  the  pretty  combinations 
seen,  while  spots  on  a  blue,  pink  or  green  ground  look 
pretty,  while  a  dark  blue  on  a  pale  blue  ground  or  a 
light   blue  on  champagne. 

The   washing  qualities  of  these  goods   must    be  consid- 
ered,   however,    as    many    so-called    pure    linen    goods 
that    in   name     only,   and     the   fastness  of   thi 
chimera.       Ginghams     show     the   usual    small    checks 
overchecks,  the  single-fold  goods  being  tin-  more  promin- 
ent     as      they      avoid      soiling     and    look   bet 
Zephyrs   show   many     woven    figures    with    spared     eff< 
These   two  classes   will  be  as  strong  as   evei    for    Spring. 

Prices  aie  causing  furrows  in  many  buyers'  brows,  hut 
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if  the  new  Spring  lists  on  Canadian  goods  may  be  taken 
as  a  guide,  it  would  seem  to  mean  that  jobbers  are  not 
going  to  record  any  serious  advance. 

The  mention  of  Canadian  prices  recalls  the  words  of 
a  prominent  Mont  leal  wash  goods  buyer  on  Canadian 
goods  :  "A  noteworthy  development  this  season,''  he 
said,  "is  the  improvement  in  all  lines  of  Canadian  Roods 
They  are  feeling  their  way  in  several  lines,  and  are  surely 
and  safely  occupying  serious  attention.  Printed  goods 
and   fancies  are  surprisingly  commendable." 


MATERIALS   for  Spring 
and   the  preference  is 


:ing   are  all    very    light    in    weight 
for  a  hright    finish,   with   just 
a  suspicion  of  a  little  more  firmness  in  it   than   was 
in    demand    last    year.      For    the   early    trade,    which    is    in- 
creasing   in    importance,    light    weight    tweeds    and    tweed 
effects  in  neat   designs  and  colorings  are 
Spring  shown.      Quite     a     number    of    indistinct, 

Lines.  check  effects   are   noted,   but    there  is    a 

complete  absence  of  the  prominent 
white  fleck  and  the  nubs  of  last  year.  Homespuns  are 
also  featured,  and  also  plain  and  fancy  leno  patterned 
basket    cloths  and  debeiges. 

Mannish  effects  and  melanges  in  mohairs  and  lusters 
are  represented  in  great  variety  and  seem  to  be  general 
favorites  with  the  buyers.  The  same  may  be  said  of 
lustres,  mohairs  and  Sicilians  in  plain  colors  and  neat 
fancy  weaves,  showing  spots  and  small  figures,  and  also  nr\-r 
with  silk  embroidered  spots  and  figures.  Lace  stripes  UL  I 
and  leno  checks  are  shown  in  lustres,  and  are  likely  to  be 
good . 

Sheperds  checks  in  lustres  are  likely  to  be  much  in 
evidence  for  shirtwaist  suits,  and  these  are  also  em- 
bellished with  silk  embroidered  spots,  and  in  very  pro- 
nounced colorings  such  as  burnt  orange,  Paddy  green, 
coral,   etc. 

It  seems  at  present  as  though  light  colors  would  to 
some  extent  supersede  cream  next  Summer,  and  both 
plain  and  spotted  lustres  are  shown  in  light  colorings. 
There  is  perhaps  no  other  material  that  comes  in  such  a 
wide  range  of  qualities  and  price,  and  lustres  can  be 
stocked  to  sell  from  the  popular  price  of  25c  to  $2  and 
over  per  yard.  The  movement  in  favor  of  broadcloths 
continues  and  they  are  very  well  thought  of  for  Spring  in 
the  soft  supple  light  weight  makes  that  are  showing. 
Amazons,  Venetians  and  boxcloths  will  share  their  popu- 
larity. 


SPRING   creations  are  about    ready  ami  judging1  by  the 
range,  every  confidence  is  expressed   for  Spring,  1905. 
That    this  is  not    misplaced     is  certain.        One  of     the 
most   cogenl   and   forcible  reasons  is  tin1     old     standby     of 
price.      The   price  of   cocoons   renders  the  production     of 
silks  of  good  wearing  qualities  at  popit- 
Spring  Silks.  lar  prices  feasible.      Another  reason  as- 

signd  by  a  keen  Montreal  buyer  is  the 
VOgue  in  large  centres  for  silks  adapted  for  the  shirt- 
waist suits.  Continuing,  he  said.  "As  the  vogue  in  the 
large  centres  usually  spreads  to  smaller  towns  in  the  fol- 
lowing season.  I  look  for  a  general  gain  in  favor  for  silks 
next  Spring."  Still  another  reason  which  is  bound  to 
ultimately  affect  Canada,  is  the  strong  representation  silks 
had  at  the  proverbial  fashion  centres,  emanating  from  the 
Spring  race  meets  at   Pans. 

All  lines  exemplify  the  continued  strength  of  soft 
taffetas,  and  there  is  every  indication  they  will  increase 
their  present  prestige.  Among  other  materials  Japs. 
Chinas,   peau   de   soie   and  light  weight    satins  occupy    their 


usual  place.  Light  weight  satins  are  prone  to  increase  in 
favor  as  a  lining. 

Novelty  styles  comprise  apparently  silks  that  are  sure 
of  more  than  a  casual  reception.  The  sale  of  neat  effects 
in  louisines  and  taffetas  from  a  yardage  standpoint  should 
be  good.  Their  vogue  for  shirt-waist  suits  in  foreign 
centres,  as  well  as  across  the  line  lends  strength  to  the 
belief  increased  interest  will  be  felt  for  Spring.  Hair 
line  stripes  with  a  small  figure,  as  well  as  invisible  cheeks, 
oi-  very  small  checks  or  designs  comprise  the  neatest 
effects.  That  this  tendency  may  bring  into  favor  such 
ultra  effects  as  tartan  plaids  is  not  unlikely.  Already 
they  are  shown  in  large  centres  such  as  New  York  ami 
Chicago  and  have  been  adopted.  New  weaves  are  likely  to 
arise  also  with  this  restoration  to  favor  of  silks.  Sombre 
effects  in  plain  goods  are  seen,  being  only  a  natural  out- 
come of  the  shaded  effects  in  vogue  in  the  millinery  trade 

Colors,   outside   of   the   staples,   deserve   careful   atten- 
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Mr.   D.  A.   Blackburn. 


(ion.  A  buyer  on  a  holiday  trip  to  Chicago  reports 
windows  of  silks  with  such  ultra  shades  as  peacock  blue. 
and  burnt  orange  prominent  as  well  as  various  shades  of 
green.  Although  the  first  two  are  seen  here  they  are 
doubtful  of  reception.  Various  shades  of  brown  and  green 
are  to  be  the  favored  novelties. 


MR.    I).    A.    BLACKBURN,     formerly    Monti 
sentative   for   Wyld-Darling   Co.,    has   bee 


A  NEW  REPRESENTATIVE. 

treal    repre- 
been    engaged 
by  Cordon,   Mackay  A    Co.,   to  occupy  the  same  po- 
sition on  their  staff.     Mr.  Blackburn  has  had  considerable 
experience  in  business  and   is  well  known  to  the  Montreal 
trade,    where  he   has  won   a   large   list   of  friends. 

His  offices  will  he  at  Room  11,  Norheitner  Building, 
2(17  St.  .James  street.  Mr.  Blackburn's  enthusiasm  as  to 
prospects   speaks   well    for  his    future  success. 
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Hitchcock,  Williams  &  Co 

The  Fancy  House  of  London 


Established   70"years 


WAREHOUSES: 
69  to  74  St.  Paul's   Church,   d 
jPf?    •  43  to  50  Paternoster  Row 

I  to  8  London  House  Yard 

MANUFACTORIES: 
Warwick  Lane  ft  Paternoster  Bldgs. 


Special  Attention  to  Canadian  Requirements 

Buyers  will  always  find  the  latest  Novelties  in  Stock,  and  the  Specialties  for  which  this  House  is 
so  widely  known,  are  : 

Millinery  Materials,      Fancy  Lace  Goods, 

Prints,  Silks,  Velvets  and 

British  and  Foreign  Dress  Materials, 

Chiffons,  Ribbons  and  Trimmings, 

Blouses,  Fancy  Costumes,  Mantles  and  Furs. 

OUR  CANADIAN  REPRESENTATIVE  Mr.  Cliffe,  takes  a  full  line  of  samples  of  these  goods  twice  a  year, 
and  if  you  are  not  now  on  his  calling  list,  drop  him  a  line  at  Windsor  Hotel.  Montreal. 

Requests  for  Samples  sent  direct  to  London  will  receive  immediate  attention. 

Hitchcock,  Williams  &  Co.,  st.  Paul's  churchyard 

LONDON,  England 


SIR   0     WILLIAMS.  F     G.   WILLIAMS. 

H.    WILLIAMS.  A.   T.  WILLIAMS 
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Repeats  of  Fall  and  Winter  numbers  are  receiving  prompt  and 
careful  attention. 

26  in.  to  28  in.  Coats,  Demi-fitting  back  and  Tourist  Coats  26 
to  28  in.  and  three-quarter  lengths,  are  correct  for  this  season. 

To  those  who  buy  early,  we  shall  be  in  a  position  to  show 
samples  for  Spring  \  905  shortly.  See  our  lines  before  you  place 
any  orders. 

We  want  your  business.     That's  why  we  advertise. 


^v 


Vi  Merchants'  Mantle  Manufacturing  Co. 


Limited 


LADIES*    READY-TO-WEAR 

Coats,  Costumes  and  Skirts. 


36  WELLINGTON  ST.  E.  and 
I,  3,  5  LEADER    L4NE. 


TORONTO,  Canada. 


i 


: 
i 


A  FIRST-CLASS  SHIRT 

AT  A  MEDIUM  PRICE. 

OUR  SKIRTS  AND  SHIRTS  COMBINE  THE  QUALITIES  OF 

NEA  TNESS,    STYLE, 

^~^FIT  and  WEAR 

With  a  very  reasonable  price.  We  are  offering  them  to  the  trade  at  ,prices 
which  cannot  fail  to  make  business,  while  the  profit  is  satisfactory  to  any 
reasonable  merchant. 

It   will    pay  you  to  see  our  samples  for  Spring  now  in  the  hands  of  our 
travellers. 

THE  EMPIRE  MFG.  CO.,  646  Craig  St.,  Montreal 


t 


i 
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CLOAKS,    COSTUMES 
AND  SRIRTS 


DIVERSITY   OF    STYLES   HURTS   TRADE.  Btock,  bul  as  all  buyers  are  in  the  same  predicament,  and 

Till;   United   States  trade  papers,   relating   to   the  ;l^  ""'  cloak  ma"  has  in  man)   cases  to  wail   for  cloth,  il 

cloak  trade,  are  loudly  calling  attention  to  the  is  impossible  for  him  to  give  satisfactory   delivei 

fad  thai  owing  to  the  delay  of  buyers  in  plac-  The  trade  papers  in  the  States  lay  ;ill  the  blame  to  the 

bag  orders,  the  manufacturers  cannol  lill  them  door  of  the  unfortunate  buyer,  bul  a  buyer  must  be  pr 

in  time  for  the  opening  <>t'    the  retail     trade,  sure  before  he  can  •-•"  ahead  and  place  orders,  and  how  i- 

The  manufacturer  is  onlj  one  link  in  the  chain  of  Buppl)  it  possible  \'<>v  him  to  be  Bure,  when  si>     many  and 

fur  he  too,  has  i<>  place  liis  orders  in  time  i"  have  the  ma-  contradictory  styles  are  presented     as  bave  been   in  the 

terials  he   wants     manufactured,  and  just     as  the  cloak  States  this  Fall,  Eor  lii-  choice?     A  buyer  wants  varetv, 
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maker  will  nol  make  up  garments  ahead  of  orders,  neither  and  he  wants  novelty,  bul  a  wealth 

will  die  mills  turn  nut  cloths  on  speculation.  diverse  and  opposite  kind-,  musl  make  him,  in  sell  d< 

The  buyer  over  there  is  moving  now  with  a  vengeance,  conservative  in  liis  buying,  be  musl 

for  the  sidling  season  is  opening  up,  and     he  is  without  wail  for  some  indication  to  guide  him  i 


1S1 


dry    Goodi 
Review 


CLOAKS,    COSTUMES  AND   SKIRTS 


Oct..  1904. 


Happily  in  Canada,  the  trade,  this  year,  is  exempi  from 
the  troubles  thai  are  worrying  both  manufacturer  and 
buyer  alike,  in  the  country  to  the  south  of  us.  The  tnanu 
facturers  here  are  practically  unanimous  and  put  out  tli" 
one  leading  style  not  of  course  to  the  exclusion  of  novel- 
ties   but   as  the  staple  coat.     Practically     all  thai   were 

shown  were  the  same  in  broad  essentials,  but  varied  and 
diversified  by  the  individuality  of  the  different  designers. 

Tli  is  coat  is  in  strict  accordance,  with  the  prevailing  fash- 
ion ideas,  it  is  smart,  and  it  is  practical,  and  contains  all 
the  elements  of  successful  selling.  The  buyers  accepted 
it  with  a  confidence  that  was  justified,  for  their  custom- 
ers are  taking  it  as  is  shown  by  the  many  repeats  that 
are  coming  in  daily. 

The  cloak  trade  of  the  Dominion  is  behind  that  coat, 
and  the  fact  that  it  is  shown  so  universally  impresses 
customers  with  the  fact  that  it  is  the  right  coat. 

For  the  woman  who  wants  something  different  to  what 
the  majority  is  wearing,  jr  the  one  who  can  afford  more 
than  the  one  coat  in  a  season,  there  are  quite  a  number 
of  wrap  styles.  Most  retailers  will  show  a  few,  and  on 
these  they  may  or  may  not  make  good,  but  their  safe  trade, 
their  profitable  trade,  will  be  done  on  the  semi-fitted  coat. 

Travelers  are  now  setting  out  for  the  Northwest,  and 
soon  will  be  covering  the  rest  of  the  Dominion,  for  the 
Spring  trade.  The  Spring  season  is  beginning  to  be  of 
much  greater  importance,  and  Spring  lines  of  samples  are 
consequently  very  much  larger  than  they  were  a  few  years 
ago. 

Fashion  is  favoring'  the  separate  coat  and  skirt— not 
that  she  has  altogether  discarded  the  tailored  costume, 
but  the  coat  and  skirt  certainly  stand  first.  Shirt-waist 
suits  are  outside  this  ruling  as  a  separate  waist  can  lie 
and  is  worn  over  a  shirt -wraist  suit. 

Three  styles  of  coats  are  likely  to  be  shown  for  the 
coming  Spring,  I  hough  some  of  the  manufacturers  may 
for  obvious  reasons  narrow  their  line  down  to  two.  • 

The  staple— the  popular  coat,  will  be  22  to  24  inches 
long,  and  have  an  almost  tight  fitting  back,  and  a  nearly 
loose  front.  This  coat  will  come  in  coverts  and  whipcords, 
and  possibly  also  in  modes  and  drabs  in  box  cloths,  and 
also  a  few  in  black. 

The  second  coat  likely  to  be  popular  is  a  loose  sack 
in  mannish  effect— something  like  the  short  tourist  coat 
now  known  to  the  trade.  This  coat  presents  no  difficulties 
in  fitting,  provided  it  is  well  tailored,  and  well  cut.  and 
will  take  care  of  figures  thai  are  immature,  and  hard  to 
lit.  Whipcords  and  coverts  will  also  be  the  chief  cloths 
lor  this  coat,  but  light  weight  tweeds  will  be  quite  fre- 
quently used.  This  coat  will  be  a  little  longer  than  the 
preceding  one,  as  a  loose  effect  needs  a  longer  length  to 
lend  it  graceful  lines,  and  about  25  to  27  inches  will  be 
the  usual  run. 

There  will  also  be  a  three-quarter  coat  for  carriage 
wear,  and  for  a  wrap  over  light  weight  garments  — this  will 
more  probably  be  developed  in  silk. 

The  styles  indicated  are  strictly  in  accordance  with  (he 
prevailing  and  indicated  modes,  and  yet  there  is  ample 
scope  for  the  variety  that  is  the  spice  of  the  cloak  trade 
just  as  it  is  in  other  walks  of  life. 


THE 


'PIRLE'  Finish 

Indispensable  for  the  Open-Air  Girl. 

"LADY'S  REALM"  says: 

"The  out-door  girl  who  loves  to  cycle,  walk  and  drive  will  never  wear 
anything  but  a  'Pirle'  costume  when  she  has  once  donned  one.  It  may  be 
the  shower  of  May  or  the  storm  of  November,  her  neat  cloth  dress  will 
remain  unspotted  and  unshrunk,  and,  when  dry,  will  be  as  fresh  as  when 
it  came  from  the  tailor's  hands." 


Registered  Trade  Mark. 


"Madge"  in  "Truth"  says: 

"Every  dressmaker  ought  to  leave  out  a  bit  of  selvedge  somewhere  with 
the 'Pirle'  stamp  on  it,  as  this  affords  an  absolute  guarantee  for  the  wearer. 

"The  proprietors  undertake  to  make  good  any  material  so  stamped  that 
has  been  actually  damaged  by  rain." 


TO  BE  OBTAINED  FROM  THE  LEADING  IMPORTERS 
or  full  particulars  from 

E.  RIPLEY  £*  SON,  Limited, 

100c,   Queen  Victoria  Street,    LONDON,  E.C.,   ENGLAND 
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828 


830 


828  —AH    Wool    Kersey   D.  B.   Coat,   lined  with  satin  finished   Princess.       This  coat   has  a  helt, 
turn  back  cuffs,  six  rows  of  stitching  around  bottom,  and  silk  covered  buttons.    Black  only. 

858— Frieze  coat  with  velvet  collar.      Cape  trimmed  with  kersey  strapping  and  small   buttons,  fly 
front,  mercerized  lining.      Colors:    Black  and  Oxford. 

830      All   Wool    Kersey    IX  B.    Coat.    2*   inches  long.       Satin   lining,    fancy  inlaid  velvet  tabs,  silk 
covered  buttons.      Black  and  fawn. 

■  WRITE   FOR    A   SAMPLE    LOT  ■■ 


S.  F.  McttlNNON  &.  CO.,  Limited 


• 


• 
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THERE  is  a  great  deal  of  washing  neckwear  yet 
on  sale  at  the  retail  stores,  but  this  will  soon 
have  to  make  way  for  Fall  lines.  As  yet, 
however,  particularly  in  the  better  trades, 
quite  a  little  business  is  likely  to  he  done  in 
wash  goods. 

Fall  displays  are  beginning  to  he  made,  and  one  or 
two  very  attractive  windows  have  been  shown  dressed 
entirely  with  Fall  neckwear.  Neckwear  is  used  largely 
also  lo  brighten  up  and  give  relief  to  both  lace  and  dress 
windows. 

The  trade  is  full  of  rumors  of  the  downfall  of  different 
styles,  and  if  you  believe  some  of  them,  ladies  neckwear 
is  dead  and  done  for;  but  it  is  a  very  lively  dead  one, 
so  you  can  delay  a  little  longer  the  withdrawal  of  this 
department  from  its  prominent  place  in  the  front  of  the 
store.  No  doubt  there  is  a  lack  of  any  startlingly  novel 
effect,  and  that  something  of  the  kind  would  be  eagerly 
welcomed  in  the  trade,  as  the  fact  that  something  start- 
ling must  lie  brought  out  once  in  a  while  to  hold  the  at- 
tention of  the  buying  public  is  an  accepted  maxim. 

The  pronounced  success  of  ladies  neckwear  has  been 
due  to  the  fact  that  it  forms  a  pretty  finish  to  the  neck 
of  the  dress,  and  at  the  same  time  it  is  a  becoming 
frame  for  the  face,  and  whatever  novelty  is  introduced 
will  have  to  combine  these  two  elements  to  be  a  suc- 
cess. To  these  strong  points  it,  in  its  present  form, 
adds  convenience,  as  a  few  moments  and  a  few  pins  put 
it  in  place.  There  is  not  the  trouble  experienced  that 
was  oTie  thing  against  a  ribbon— there  is  no  long  process 
of   tying   and   fixing. 

Turndown  collars  are  rumored  to  be  gaining  on  the 
stock,  but  their  advocates  should  remember  that  they 
arc  not  nearly  as  becoming  and  do  not  admit  of  the 
infinite  variety  of  trimmings  and  materials  that  a  stock 
and  tab  does.  Nor  does  it  round  the  shape  of  the  neck, 
cover  up  imperfections,  and  help  to  give  grace  to  the 
curves  of  neck   and    throat    so   well. 

Linen  collars,  which  are  another  substitute  spoken  of, 
are  even  less  likely  as  they  are  too  set  and  formal  to  be 
used  with  the  light  fluffy  styles  in  vogue.  Even  with 
tailored  styles  they  are  not  a  great  success  on  account 
of  their  severity.  Of  course  they  are  in  demand  to  a 
certain  extent,  and  some  women  always  wear  them,  but 
on  the  other  hand  there  are  those  who  have  a  positive 
aversion    to    them. 

If  in  ladies'  neckwear  a  style,  he  it  stock  and  fab, 
jabot,  turn-down  or  bow,  be  pretty  and  becoming  and 
possess  some  clement  of  novelty  in  its  make  up,  it  is 
sure  of   a  good    reception. 

Perhaps  the  basis  of  many  of  the  rumors  is  that  a 
firm  excels  in  the  production  of  one  class  and  their  trade 
runs  in  that  direction.  One  man's  personal  experience 
cannot  be  taken  as  a  guide.  It  is  the  whole  field  that 
must  be  viewed;  and  it  would  seem  that  all  lines  are 
selling.     Tailored   silk   neckwear   is   good,    bows   are   good, 


jabots  in  both  fluffy  chiffon,  in  gathered  effects  and  in 
lace,  also  in  close  plaits,  are  popular.  Stocks  are  seen 
with  tabs  and  with  butterfly  bows  of  chiffon.  To  the 
better  trade,  embroidered  Persian  effects  are  being  sold 
that  retail  for  $1.50  and  over.  These  are  almost  always 
relieved  by  touches  of  gold  thread  and  the  patterns  are 
purely  eastern  in  coloring. 

Long  narrow  tabs  are  favored,  and  two  or  three  curv- 
ing tabs  are  very  much  used. 

Stocks  made  of  silk  braid  and  lace  stitches  are  among 
the  most  popular  lines.  These  are  all  white,  all  black, 
champagne,  and  in  combinations,  such  as  champagne  braid 
with  the  stitcheiy  in  black  and  other  colors  such  as 
brown,  green,  blue,  red,  etc.  A  very  pretty  line  was  of 
Dresden  braid,  and   white  silk   lace  stitches. 

Lace  stocks  are  selling  in  quantities  for  the  Fall 
trade  and  at  all  prices  from  10c  up.  One  merit  of  lace 
is  that  the  sale  of  cheap  goods  does  not  interfere  with 
those  of  a  better  grade,  as  it  is  easy  to  pick  out  the 
good  ones.  Every  one  knows  the  difference  between  a 
cheap  Plauen  and  a  good  Plauen  vVenise,  while  when  it 
comes  to  Bruges  and  the  Brussels  lace  the  difference  is  as 
marked  and  as  easily  known  as  that  between  a  five  cent 
grey  cotton  and  the  finest  Scotch  cambric. 

The  newest  of  these  lace  stocks  have  tabs  that  may 
almost  be  ranked  as  plastrons,  and  as  lapel  coats  and 
waist  coat  effects  are  gaining  ground  these  are  likely  to 
be  very  much  worn  as   they  fill  up  the  V  left   in   front. 

The  large  cape  that  has  been  such  a  popular  seller  is 
at  last  relinquished  and  the  collar  with  epaulets  and 
short  back  has  taken  its  place.  Stole  ends  are  on  many 
of  these,  and  as  a  dressy  trimming  can  be  fashioned  out 
of  them  by  the  dressmaker  they  are  finding  a  great  deal 
of  favor. 

The  craze  for  brown  and  green  is  reflected  in  neck- 
wear, and  like  all  other  branches  there  is  trouble  in 
keeping  stocked  up  in   these  colors. 

The  other  popular  new  shades  have  hardly  been 
touched  by  the  neckwear  manufacturers  yet,  but  doubt- 
less they  will  come  as  they  are  all  trimming  colors,  and 
should  be  well  adapted  to  the  purposes  of  neckwear  de- 
signers. 

Omhre  ribbons  that  have  been  introduced  in  the 
States  have  been  used,  and  that  to  a  very  limited  extent, 
by  only  one  Canadian   firm. 

An  imported  stock  shown  in  one  of  our  retail  stoics 
caught  the  eye  just  because  it  was  new  in  coloring.  It 
was  a  stock  and  tab  with  nothing  new  in  the  shape,  but 
it  was  of  taffeta  in  one  of  the  new  shades — a  color  be- 
tween copper  and  burnt  onion.  Four  large  motifs  in  the 
same  shades  and  a  little  dull  blue  and  gold  were  the 
trimming,  one  on  the  tab,  another  where  the  tab  joined 
the  stock  and  two  on  each  side  of  the  front.  In  one 
neckwear  house  some  pretty  brown  taffeta  stocks  bound 
with   white   were  shown. 
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SILKETTE 


SKIRT 


i     i 


Made  with  lour  one  bach 
Taffeta  Silk  Frills. 

The  Silk  is  ■  light  weight 
hut  si rong  and  wiry; 
we  have  made  it  up  in 

this    way    to    clear    it 
quickly. 

Price  $24.00  a  doz. 


A    rattling    good    loader 
at  $3.00  each,   it   liav 

iug  all  the  appearance 

of    an    All-Silk    Skirt, 
also  the  rustic. 

Made  as  all  i 
are  made  — 
'Perfect  i  n 
Make.  Pit  and 
Pininh"  and  a 
gi  ii  >il  generous 
widtli 
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THE  PUGH   MFG.  CO. 


33    CHURCH    ST.. 

M0NrREAL  OFFICE,  68  Beaver  Hall  Hill 


TORONTO. 

J.  R.  McKernan  L  Co.,  Agents, 


,-> 


"The  Cheapesl   of  Them  All  " 


CUH 


' 


MANTLES 

LEADERS  in 
and   lit. 

F'i-t  Guaranteed. 

A  postal  will  bi  iple 

The  Excelsior  Cloak  Company 

Talsphon*    "o   .    Main    3948 

452  St.  James  SI.,       -        'Kisil'l  vl. 


Fur  Repairing 

Having  had  thirty  years  experience  with  such  liims 
as  Guenther  Sons,  New  Vork  ;  |.  B.  Laliberte,  Quebec; 
Robertson  &  Co.,  Montreal,  in  manufacturing  and 
repairing  fine  furs,  I  am  prepared  to  supply  this 
class  of  work,  puickly  and  satisfactorily  at  special 
prices  to   the  trade. 

Correspondence  solicited.  Best  of  references  fur- 
nished. 

Charles  Nebelung 

2102  St.  Catherine  Street,  -  Montreal 


NOR.THWAY 
GARMENTS 

ffi.SKIRTS 

eople  who  sell  North  way  Skirts  arc  unanimous 
le  opinion  that  they  are  the  best  sUirt->  on  the 
market  to-day  best  styles  -bet  fitting;-  best 
"hanging"  best  tailored,  and  altogether  the  best 
values.  Northwa)  garments  all-round  make  a 
good  line  to  build  a  ready-to  wear  garment  trade- 
on,  we  are  honest  in  our  estimate  of  their 
worth  for  we  know  leadership  has  come  to  the 
Northwav  garments  on  merit.  See  our  tra\ellers — 
visit  the  house— write,  'phone  or  wire. 


JOHN  NORTHWAY  &  SON,  Limited 

91-93  WELLINGTON  STREET  W..  TORONTO. 
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Wholesale 


THE  DEMAND  IS  STRONG. 


THE 

House 
Famed 

FOR 


inery 


HATS-Ready-to-Wears 

Select  and  Exclusive  Styles 

FRENCH  CROWN  SAILORS— very  popular. 
CREASED  CROWN  DRESS  SHAPES, 
PLAIN  VELVETS,  COUCHE  VELVETS, 
CHIFFON  VELVETS,  SATIN  LIBERTY 
RIBBONS,  TAFFETA  RIBBONS,  PLAIN, 
COLORED  and  SHOT  TAFFETAS,  OS 
TRICH  FEATHERS,  FANCY  FEATHERS, 
ORNAMENTS       :::::::: 


Our  Supply  is  Ample. 

BEST  ATTENTION  AND  QUICK  DELIVERY  GIVEN 

TO  ALL  ORDERS. 


The  D.  flcCall  Co.,  Limited 

TORONTO 


WINNIPEG 


QUEBEC 


MONTREAL 


OTTAWA 
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THE  IALL 
OPENINGS 
AND  IALL 
STVLES. 


THE  OPENINGS. 

Willi  the  object  of  discovering  whal  was 
Belling  in  Fall  and  Winter  millinery  at 
representative  retailers,  a  good  many 
have  been  interviewed  aftei  openings  by 
The  Review.  Sales  generallj  are  report- 
ed as  satisfactory,  many  embracing  the  golden  oppor- 
tunities offered. 

Naturally  the  lighl  ready  to-weai  hats  have  occupied  a 
place  in  the  selling  end.  During  the  past  few  sea- 
sons Hiis  hat  has  become  a  regular  pari  of  the  average 
woman's  wardrobe,  and  is  regarded  as  such  a  necessity, 
and  now  n  is  to  be  wondered  how  women  evei  did  with- 
out them.  Every  material,  every  shape,  every  color 
seems  to  have  sold,  and  one  shrewd  millinery  man  ex- 
pressed  the  opinion   that    women  at    last    reaching    a 

•  in  the  game  where  they  are  choosing,  irrespective 
Of  fashion,  what  is  the  most  becoming  to  their  own 
peculiar  style.  To  be  sure  that  has  certain  limitations. 
A  large  numbei  oi  so-called  "useful"  hats  have  alread] 
sold,  hats  which  withstand  severe  usage  and  stil!  look 
presentable.  Leather  hats  are  in  this  category.  Large 
hats  generally  seem  to  he  the  favorite  in  felts,  camel's 
hair,  etc  In  the  colors  greens,  coq-de-roche  and  hi  own 
have    taken    the   hest. 

From  an  attractive  standpoint  dress  hats  have  con- 
fined attention,  and  as  to  the  most  ultra  fashionable  it 
is  as  vet  hard  to  form  an  opinion  according  to  the  sales 
recorded.  "Hats  are  large  and  hats  are  small,"  and  as 
to  colors,  like  .Joseph's  coat,  they  aie  legion.  The 
Gainsborough  effect  which  has  established  itself  as  a  mos1 
charming  frame  for  a  pretty  face  has  sold,  while  the 
Directoire  shape,  with  its  wide  brim  and  high  crown, 
giving  a  most  dignified  bearing  to  the  daintiest  of  the 
fair  sex,  is  well  taken  hold  of.  These  hats,  generally 
built  of  mirror  or  chiffon  velvet,  give  a  most  softening 
effect  to  the  face,  and  -added  to  the  graceful  and  hand- 
some long  plumes  and  bird  of  paradise  feathers  with  the 
favorite  coq-de-roche  or  other  new  tints,  make  almost  an 
irresistible  combination.  These  fetching  creations 
couldn't  help  hut  sell.  A  coloi  which  is  generally  well 
spoken  of  is  brown.  This  color  is  undoubtedly  well 
suited  and  becoming  in   weathei    with  a  chill   in   it,    and 

the  various  tones  it  is  shown  in,  as  well  as  the  many 
contrasting  shades,  are  especially  appropriate  to  the 
Kail  of  the  year.  Women  who  perhaps  confine  their  pur- 
chases to  hut  one  hat  have  strongly  hanked  on  hlack 
hats,  and    the  variety   of   these  is  endless 


rrm-: 
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REVIEW  OF  THE  MONTH 

past  month  generally  has  been  devoted  to  the 
all  openings  of  the  retail  trade  This  usually  is 
rather  a  featureless  month  in  the  wholesale  houses, 
as  thev  are  awaiting  the  indications  from  the  retail  trade 
as  to  what  lines  the  trend  of  the  Fall  fashions  ate  likely 
to  lake  The  weather,  always  a  large  factor  in  the 
millinery  trade,  has  been  generally  favorable. 


Tin-  high  crowned  hats  are    meeting  with  more  favoi 
than  was    at   lust  expected.     This  is  no  doubt   owing  to 

the-    lad     that      thev     ale    111      keeping    With     the    piclui 

Directoire    and   Louis  styles      Brown,  ol  com  <,   i       the 

leading    Color,    and    a    gOOd    deal    of    cocf-de-ioche     is      used 

with  it,  hut  still  there  is  a  little  in-, nation  aboul  plac- 
ing this  shade,— a  hitch  thai  may  mean  something  oi 
nothing. 

The  moie  exclusive  circles  In   millinerydom  an-  favor- 
ing copper  shades,   and  green   is  also  a  slioritz;  sellei 

The  great  novelty  of  the  season  lies  in  the  colors,  and 

the    new       shades      are    very    nuiiieious       Then-   an-      inaiiv 

shades  oi  brown  and  yellow,  then  there  are  the  coppers 
oi  cuivre  shades,  and  oignon  brule  oj  burnt  onion  Then- 
are  many  soft  shades  of  red  that  shade  into  brown— such 
as  tei  ia  cotta,  brick  shades,  mahogany  and  insset.  in- 
deed, the  .striking  feature  of  the  new  colorings  is  the  way 
in    which    they   blend   and   shade   into  each    othei 

Colorings,  shapes  and  trimmings  are  alike  picturesque, 

and   all   show      in   a  high   degree  a   harmony   and  grace     oi 

outline  and   color    that    should   make   for   a   most    sued 
season. 


BE  FORESIGHTED  THIS  FALL. 
iefness  of  the  Fall  season  makes  the 
I  work  arduous  ami  lull  of  responsibility.  Materials 
must  be  worked  uj>  ill  as  short  a  time  as  possible 
to  be  saleable  ami  time  must  be  saved  in  the  workroom. 
The  trimming  department  must  produce  a  certain  number 
id'  hats  within  a  given  time.  Remnants  "I  braid  and 
scraps  must  not  be  neglected . 

Above  all  there  is  nothing  like  being  foresighted  in 
your  work.  It  means  bigger  sales  at  the  beginning,  a 
genera]  clearing  out  of  the  first  purchases  before  the  end 

of  this  month,  ami  then  the  conducting  of  a  careful  but 
bright   sale  of  novelties  during  the  next    three  months. 

Another  word  would  suggest  that,  if  the  criticisms  and 
suggestions  of  customers  would  indicate  that  your  hats 
are  too  heavily  loaded   with     profit   or  that     undesirable 

purchases  have  been  made,  now  is  the  time  to  inaugurate 
quick  mark  downs  backed  up  by  a  little  urging,  which 
should  eliminate  mistakes  in  quick  order  while  the  in- 
spiration of  new  purchases  will  help  sales  ln  general.  The 
end  of  this  month  is  time  enough,  however,  to  ereate  a 
tall  amount  of  town  talk,  with  cuts  in  stylish  ready-to-wear 

hats  ami  beautiful  trimmed  n Is.  Pounding  down  mil- 
linery pi  ices  at  the  opportune  moment  is  going  to  bring 
Hie   Whole   trade  of  the  district    into   vour  -tore. 


MILLINERY  IN   QUANTITY. 

An    idea   of   the    number   of   new    hats    which    are   worn 

by  members  ol   the  fair  sex,  may  be  gathered  from  the  tact 

that    one    wholesale    house    in    Montreal    alone.    durini:    a 

Spring    season,    sold    no    less    than    260,000    hats      to    their 
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various  customers  in  the  trade.  As  there  are  quite  a 
Dumber  of  millineijy  wholesale  houses  in  Canada,  all  of 
whom  musl  be  getting  a  share  of  business,  the  total  figures 
would  run  into  a  pretty  respectable  number. 

MILLINERY  OPENINGS  IN  WINNIPEG. 

A  I  GUST  brought  forth  the  season's  millinery  openings. 
The  windows  of  Winnlpeg|s  many  fine  establish- 
ments presented  to  the  admiring  public  headdresses 
in  a  profusion  of  ingenious  new  shapes.  The  flat  top  hat 
thai  had  such  a  popular  run  is  evidently  out,  and  the 
high  crown  was  a  distinctive  feature  of  the  season's 
offering.  Novel  shapes,  ever  more  unique  and  oftentimes 
really  smart  and  pretty,  are  still  being  weaved  by  the 
industrious  fashioners  of  millinery,  whose  fertility  of  de- 
sign seems   to  be  absolutely  inexhaustible. 

ENGLISH  MILLINERY  HOUSE  SEEKS  CONNECTION. 

A  high-class  millinery  house  in  London,  England,  is 
anxious  to  be  put  into  communication  with  Canadian 
houses  who  might  be  interested  in  their  millinery  novel- 
ties, etc.  They  make  their  own  original  designs,  using 
the  finest  materials,  combined  with  best  work,  and 
furnish  genuine  millinery  novelties  at  right  prices.  Ad- 
diess  all  inquiries  "Millinery  Novelties,  care  Dry  Goods 
Review." 


MATERIALS. 

Ribbon  is  very  much  in  evidence,  and  it  takes  yards 
and  yards  to  trim  a  -  fashionable  hat.  Practically  all 
widths  are  in  use.  'Many  hats  are  trimmed  only  with 
1  ibbons   and   a  buckle. 


Velvet  is  undoubtedly  the  leading  material  for  the 
Fall  hats.  It  is  used  in  every  way,  it  is  elaborately 
lidded  and  shirred,  or  the  shape  is  plainly  covered. 
Taffeta  is  often  used  with  velvet,  and  a  great  deal  of 
chenille  is  seen. 

Prills  ot  i  ibbons  are  used  to  encircle  the  high  crowns, 
and  shaded  effects  are  produced  by  using  three  or  more 
shades  oi  color,  often  beginning  with  a  dark  tone  of  one 
Color  and  shading  out  in  the  lighter  to  another  color.  A 
collar  around  the  crown  is  another  popular  fashion  that 
has  all  the  effeel  of  a  high  crown.  A  few  shapes  of 
enormous  size  are  seen,  but  the  moderate  sizes  are  most 
favored. 

The  flare  of  the  brim  at  the  left  side  is  anothei 
noticeable  feature  on  many  of  the  new  shapes,  and  hats 
do  not  now  flare  off  the  face,  but  are  set  well  forward 
over  the  brow  and  fit  closely  down  over  the  hair  at  the 
back. 

There  are  any  amount  of  fancy  feathers  and  quills  ; 
pom  poms  are  in  many  kinds,  but  the  novelty  in  them  is 
made   of   peacock — not   the   feathers   but   strands. 

The  flowers  most  in  evidence  are  roses,  dahlias  and 
chrysanthemums,  and  it  would  seem  as  though  the 
bigger  they  are  the  more  fashionable  they  are.  Foliage 
in  every  possible  combination  is  shown  and  can  be  had 
to  tone  in  with  any  and  every  color.  Berries  and  fruit 
are  also  shown,  and  flowers,  foliage  and  fruit  are  all  of 
the   velvet    and    plush  order. 

Hollow  jet  and  colored  glass  beads  are  used  in  great 
variety  and  novel  effects  are  gained  by  the  clever  use  of 
them.  Cabochons  in  strings  of  chenille,  both  in  black 
colors  and  in  shaded  effects,  are  prettier  than  the  beads. 
Indeed  chenille  must  rank  next  to  velvet  in  prominence  in 
the  Fall  millinery,  and  the  new  Fall  colors  take  on  an 
added  brilliancy  when  seen  in  this  fabric. 


Debenbam,  Caldccott  $  Co. 

Wholesale    Millinery. 


Assorting 

for  the 

Dominion 


Stocks  are  fully  assorted  in  all 
departments   at  all   centres. 

Letter  orders  to  Montreal  ware- 
house or  our  agencies  have  special 
attention. 


QUEBEC 

43 y2   ST.   JOSEPH   ST. 


OTTAWA 

111  SPARKS  ST.,   Richmond  Bdg. 


MONTREAL 


18  St.  Helen  St. 
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Caverhill  &  Kissock 


Everything  New  and   Nobby. 
Prices  Right. 


Millinery 


From  New  York  new  arrivals  of  Novelty 
Ready-to-wear  and  Plain  Felt  Shapes. 

Ribbons,  Silks,  Chiffons,  Velvets, 
Plushes,  Laces,  Veilings,  Feathers, 
Pompoms,  Ospreys,  Fancy  Trimmings, 
Crape,  Grenadines. 


91  St.  Peter  72  St.  Joseph  19  Elgin 

MONTREAL  QUEBEC  OTTAWA 
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FANCY  GOODS 
TOYS 
DOLLS 

HOLIDAY    GOODS 

LEATHER  GOODS 
GAMES 

IT  is  in  the  realm  of  fancy  goodie  Including  toys,  games, 
etc.,  that  more  new  things  are  produced  each  year 
than  in  any  other  line.  The  children  soon  tire  of 
a  toy  or  a  game  and  a  new  doll  is  a  delight,  however 
many  more  there  may  he  around.  The  knick- 
knacks  of  the  fancy  goods  department  form  the  chief  re 
sort  of  the  holiday  buyer.  Presents  can  be  purchased  here 
by  everyone  for  everyone  and  at  almost  any  limit  of  price, 
and  no  matter  what  it  is  it  is  always  acceptable. 

Thai  is  why  it  pays  to  have  an  attractive  department 
for  the  handling  of  these  goods.  A  good  corner  of  the 
store  which  is  distinctly  separate  from  the  other  depart- 
ments will  be  found  to  pay  and  too  much  attention  cannot 
he  devoted  to  the  arrangement  of  it.  It  is  not  so  import- 
ant that  this  line  should  have  the  benefit  of  daylight,  as 
fancy  goods  are,  in  the  majority  of  cases,  improved  by 
artificial  light.  A  bank  of  shelves  up  the  wall  will  hold 
any  amount  of  goods  in  little  space  and  display  them  to 
advantage.  If  artificial  lighting  is  used  a  background  id' 
dark  cloth  is  advisable.     For  tovs  there  should  be  an  un- 


nien,  animal  faces,  clowns,  and  all  the  other  weird  effects. 
Among  the  useful  toys  is  a  typewriter  that  can  be  bough  1 
for  a  few  cents  and  produces  very  creditable  work. 

And  combined  with  all  these  novel  ideas  and  interest- 
ing manoeuvres  of  the  mechanical  toy  is  a  cheapness  that 
makes  one  wonder  how  it  can  be  done.  No  one  is  too  poor 
to  be  able  to  afford  a  toy  for  the  boy  that  will  keep  him 
in  ecstacies  for  a  long  time.  For  five  cents  he  can  have 
performing  animals,  jumping  figures,  etc.,  and  for  a 
(|uarter  of  a  dollar  the  most  complicated  motions  are  at 
one's  command. 


HOLIDAY  SPECIALS. 

FANCY   goods   for  the   holidays  are  becoming  of  more 
and  more  interest  to  the  dry  goods  trade.      Samples 
of  the  most  attractive  and  novel  goods  contain  strik- 
ing creations  from  the  Japanese  and  Chinese  markets. 

Lines  of  china  which  many  dry  goods  men  have  found 
they   can   handle   to  excellent   advantage     have  been   very 


Cherry  Ripe  Kmbroidery. 


Queen  Anne  darning  on  Venice  Canvas 


Katrine  Embroidery. 


occupied  table  for  the  display  of  the  workings  of  me-  greatly  enlarged  this  season  and  need  to  he  seen  to  he 
chanical  toys,  as  these  make  up  !)()  per  cent  of  the  toy  appreciated.  Cups  and  saucers  iu  multitudinous  designs 
stock.       Bunting    around    for   a    clear  space   or   using   the      are  featured.     The  general  line  of  these  goods  is  so  varied 


floor  loses  many  a  sale.  Dolls  can  be  set  up  on  shelves, 
laid  in  glass  show  cases  or  enclosed  in  upright  glass  wall 
cases,  the  latter  two  keeping  the  dust  off  the  delicate 
finery  of  the  model  doll.  Fancy  work  must  be  shown  in 
tdass  cases.  Leather  goods  are  usually  displayed  on 
tables. 


that  an  adequate  impression  is  impossible  and  only  an 
outline  can  be  given  of  some  particularly  noticeable  lines 
suitable  for  holiday  selling. 

A  novelty  which  is  gruesome  enough  to  be  enthralling 
is  a  Japanese  bust  in  the  form  of  a  hat  rack.     Doubtless 
searchers  for*  oddities  will  pounce  with  avidity  upon   this 
object.      The    variety    of   paper   decorations      in    fantastic 
IN  TOYLAND.  patterns    leaves    nothing   to    be    desired,    in    fact    the   chief 

TIll'l   mechanical    toy   occupies  the   centre   and   all   sides      care  in  buying  is  to  avoid   undesirable  patterns.      Screens 
of  the   field.      Other   lines   are   merely  auxiliaries   to      a»d  umbrellas  are  in  deserved  prominence.      Screens  have 
this,  and  for  this  reason   a   wonderful   development      s°ld  well  for  import,   and   assorting  orders  are   heard     id' 
has  taken  place  in   the   ideas  included  in  cheap  and  dear      already.    The  large  6-feet  varieties  are  in  best  favor    al- 
loys that  twist   and   turn,  swim,  jump,  climb,  tumble  and      though  the  smaller  ones  are  highly  spoken  of. 
do  everything  else  we  see  in  life.     Musical  toys  are  strong  Tobacco  jars,  which  always  demand  attention  at  holi- 

features  and  will  amuse  the  smallest  youngster.  Some  of  day  time,  are  seen  in  fantastic  Japanese  designs  and  can 
the  cuts  show  a  few  of  the  newest  offerings.  Masks  must  be  retailed  at  moderate  prices.  Jardinieres  in  various  sizes 
be  laid   in  Eor  Hallowe'en.      They  include  negroes,  China-      and  patterns  are  also  good  for  holiday  trade.     Handsome 
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SHALLWARES 


SKIRT  BELTINGS. 
DUPLEX  BELTINGS. 
WOOL  MENDINGS. 
GARTER  WEBS. 
LOOM  WEBS. 
ELASTIC  BRAIDS. 
ELASTIC  CORDS. 


Skirt   Beltings 

We  are  now  miking  a  variety  of  Shaped  Duplex 
webs.  They  are  made  y^  inch  wide,  and  have  a  double 
flap,  the  edge  of  the  skirt  being  inserted  between,  and  as 
the  web  is  shaped,  the  skirt  fits  neatly  and  closely  to  the 
figure,  giving  a  trim  appearance  to  the  waist. 

Our  regular  lines  of  Single  and  Duplex  (straight)  webs, 
1  y£  inch  wide,  include  every  variety,  from  the  cheapest 
to  the  best. 


Faire  Bros.  &  Co., 


PRUSSIAN  BINDINGS, 
WEBBINGS. 
TAPES. 

CORSET  LACES. 
SHOE  LACES, 
BLIND  CORDS. 
CORK  SOCKS. 


Lt'd. 


Manufacturers 

Canadian  Representative     5TAPLETON  CALDECOTT,  TORONTO 


Leicester 


Eng. 


1.  B.  Kleinert  Rubber  Co. 

Toronto 

Manufacturers    of    the    folio-wing    *T\"D1P^C      ^f-flTTT    T^^, 


celebrated    brands    of       j&       J& 

ETURN' 
If  25  W  ' 

P  25  W 


RETURNED 

1 


WASHABLE 


.THE  GEM. 

POLBLE  COVERED 


/ 

-7 


On    sale    at    all    leading    wholesale    Houses. 
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tea  cosies  in  pale  blue  and  other  colors  arc  wonderful 
pi. ■ccs  of  work.  Waste  paper  baskets  in  sets  of  three,  of 
square  shape  in  Japanese  designs  in  an  unlimited  range, 
arc  priced  l"  prove  popular  at  retail. 

Advance  Bhowing  is  made  at  this  early  date  of  Easter 

g Is,  and  while  the  various  animals  occupy  their  usual 

place,  a  distinct  novelty  is  in  the  form  <d'  an  Easter  egg 
showing  a  hatching  chicken,  the  whole  set  upon  a  little 
box  which  may  he  filled  with  chocolates.  RE  ]   UR 


points  of  a  number  of  other  games.  Some  ten  distinct 
games  can  he  played  with  the  cards,  each  differing  from 
the  other  so  completely  a-  to  make  the  pack   a   ncver-end- 

RETURI 


RETURNED 
OCT  19  1904 


OCT  19 


Hallowe'en  masks  shown  by 


ing  source  of  pleasure.     Each  game  is  quiet  hut  intensely 

interesting  and  cannot  he  played  without  thought  and  care. 
One  bi»  point  in  favor  of  the  sales  of  these  games  is  the 
fact  that  they  are  advertised  in  a  great  many  of  the  popu- 


lar magazine 
A  group  of  5c.  toys  shown  by  Nerlich  &  Co.  ntTURNED 

GAMES.  OCT     19 

FOK  old  and.  young  games  are  essential  for  the  Yule- 
tide.  The  season  is  one  of  festivity  and  joy,  and 
while  toys  are  not  supposed  to  amuse  grownups,  they 
are  not  loath  to  indulge  in  the  holiday  games.  Last  year 
such  games  as  Pit  and  Flinch  captured  the  public  and 
were  sold  in  such  quantities  as  to  make  the  supply  in- 
adequate for  the  demand.  These  games  are  still  shown 
and   are  freely   selling. 

Bui    the  two   new  games  that  beat   them   both  in   inter-      A  season's  novelty.     A  terrify- 
ing squirmer. 


RETURN 
h  19  1 


Trix,  the  new  game,  shown  by 
Nerlich  &  Co. 


RETURNED 
OPT  19  190 


RETURNE 
CT  19  190  t( 


LEATHER  GOODS. 

N  leather  handbags  the  envelope  and  avenue     bags  are 
among  the  most  popular.     The  former  was  originally 
after  the  shape  of  a  wallet  with  handles  attached  but 
has  not   been   closed   at    the  ends  and  becomes  the   avenue 
bag  or  much  similar  to  it.     'The  handles  to  these  are  two 
ong   straps   fastened    one   on   each    side.      A    Map   buttons 
over  on  one  side.     Some  have  two  Haps  covering  two  dif- 
ferent sections. 

A  new  design  of  handbag  has  a  triple  frame  like  some 
large  purses.      The  handle  is  then  attached  to  the  middle 


A  musical  rabbit.  A  ladder  climber. 

est  arc  Sherlock  Holmes  and  Trix.  The  former  is  an 
adaptation  of  the  terms  that  would  be  connected  with  a 
detective's  career,  such  as  burglar.  robber,  thief,  run. 
clue.  etc.  and  the  object  is  to  collect  as  many  of  the  lirst 
three  named  as  possible.  From  three  to  eight  can  play 
and  an  everpresenl  attention  is  required  to  succeed.     It  is 

a  jolly,  interesting  game  that  demands  rapidity  of  thought. 
As  such  it  is  a  typical  Christmas  game  and  one  of  which 
one  will  not  quickly  tire  in  spite  of  the  tension  existing 
from  beginning  to  end  . 

Trix    is    a    more    complicated    application      of    the    best 


A  walking  alligator  that  can  be  sold  tor  25c. 

frame.  Another  stvle  shown  in  New  York  has  a  buckle  at 
the  side  id'  the  frame.  Patent  leather  envelopes  are  being 
pushed,  as  well  as  those  made  of  decorated  leather.  A 
handbag  of  Japanese  frog  skin  has  caught  on.  on  the  other 
side  of  the  line,  as  also  have  bags  made  id'  calf  and  antelope 
skin    with    the   hair  on.      The   pedestrian    bag    is   still    sell- 
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About  up  to  the  Neck 

in  Fall  business — orders  coming  in  freelv,  each  a 
distinct  compliment  for  our  line. 

Don't  believe  in  "blowing" — never  did;  and 
aren't  doing  so  now  ;  but  what  other  buyers 
(and  clever  buyers,  too)  approve  of  and  buy, 
must  have  merit. 

Our  line  of  FI'KS  is  well  worth  your  inspection. 

Stoles  in  all  the  staple  furs,  such  as  American 
oppossum,  beaver,  sable,  Alaska  gable,  mink, 
stone  marten,  etc.,  are  going  to  Ik-  fashionable 
this  season.  Also  the  flat  Coronation  Muff  is 
the  leader  in  Brats, 

See  that  we  send  you  some. 

Orders  for  prompt  shipment 
receive  everv  attention 


A.  J.  ALEXANDOR, 

504  and  506  St    Paul  Street,  MONTREAL 


MANFC. 
FURRIER 


Gait  Robe  Co. 

Gait.  Ont. 


Manufacturers  of 


Standard  Buffalo  Robes,  Rugs, 


STANDARD 

JRADl    MARK 


Cold  Weather 

<  raiments, 

Buffalo  and 
Astrachan  ( !oats, 

Astrachan   Cloths, 

and  a  complete 
range  of 


Carriage  Dusters 

sold,  l»y    all    the    leading    jobbers. 
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in-  to  some  extern  as  is  the  Peggy.     One  bag  has  the  in- 
side purse  attached  i"  the  frame. 

The  braided  h:>-  'It    is  in  good  demand,  but   the  strap 


RETURNED   \ 
OCT  19  190f 


A  cheap  but  useful  typewriter  for  children. 


namlle  is  more   favored.     Some  of  these  are  exceedingly 

long. 

A   novelty  in  ladies'  leather  belts  is  one  along  which 

two  straps  of   leaiher  extend,   edged  with   white   cloth. 

These  are  usually  in  black  or  white.  They  are  likely  to 
lake   with   t lie   trad    . 


NOTES  OF  THE  TRADE. 

The  stock  of  T.  (J.  Wiskard,  dry  goods  merchant. 
London,   has  been   sold. 

S.  Hoffman  &  Son,  dry  goods  merchants,  Chatham, 
Out.,  have  been  burned  ovH 

M.  McGillivfay,  dry  goods  merchant,  Listowel,  Ont., 
has  sold  out   to  .1.   R.   Grant  &  Co. 

The  stock  of  S.  Karam,  dry  goods  merchant,  Ottawa. 
Out.,  has  been  sold  at  60  l-2c  on  the  dollar. 

J.  II.  Hamilton,  dry  goods  merchant,  Collingwood, 
Out.,  has  sold  out   to  Kennedy  &  Tewsley. 

Lucy  Leonard,  dealer  in  dry  goods  and  groceries, 
Oshawa.  Out.,  has  sold  out   to  W.    S.   Bowden. 

Sentnor,  Trainor  &  Co.,  dry  goods  merchants  and 
clothiers,  have  been  succeeded   by  M.    Trainor  &  Co. 

Richard  K.  Malouf  and  Nageeb  Thoun  have  registered 
as   .Malouf,  Thoun   &   Co.,  dry  goods  merchants,   Montreal. 

The  slock  of  the  estate  of  Charles  Lunn,  jobber  in  dry 
goods,  has  been  advertised   for  sale  by  auction  October  1  . 

Ernest  Lain-  and  Victor  Gelinas  have  registered  un- 
der the  name  of  Laing  &  Gelinas,  dry  goods  merchants. 
Mont  real . 

John  Karley  and  John  S.  Teskey  have  registered  as 
Karley.  Teskey  &  Co.,  dry  goods  merchants,  Montreal 
( Westmount) . 

The  stock  of  Jessie  Hae,  dry  goods  merchant,  New 
Westminster.  B.C.,  has  been  sold  to  T.  H.  Smith,  and  a 
compromise   has  been   sought. 

E.  W.  Kludge  &  Co..  commission  dry  goods  merchants. 
have  dissolved  partnership,  and  E.  W.  Mudge  and 
Thomas  I).   Watson  have  registered, 

Messrs.  (I.  1).  McKay  &  I'n.,  milliners*  ladies'  tailors 
and  habit  makers.  Winnipeg,  have  opened  up  their  hand- 
some new    three-storey  brick  building. 

R.  J.  Deckie  &  Co.,  Vancouver,  B.C.  have  purchased 
a  boot  and  shoe  factory  in  that  city  and  will  manufac- 
ture  miners'   and    loggers'   shoes   for  the   local   market. 

The  premises  of  the  Canada  Thread  Co.,  Debresoles 
street.  Montreal,  were  damaged  by  smoke  and  water  in 
(he  Montreal  lire  on  Wednesday,  September'  21.  They 
slate    the    delay    in    shipments    will    lie    only    temporary    as 


they  have  large  stocks  on  hand  in  the  two  warehouses  in 
the  outskirts  of  the  city. 

Property  has  been  acquired  a.l  Toronto  Junction  tor 
the  building  of  a  large  knitted  goods  factory.  The  ex- 
cavating has  already  started.  It  is  said  that  Yankee 
capital  is  financing  the  business. 

Joseph  A.  Newman  and  D.  A.  Shaw  have  opened  up 
a  new  dry  goods  store  at  122  Princess  street,  Kingston. 
The  interior  is  handsomely  fitted  out.  Both  members  of 
the   firm    are   native   Kingstonians. 

The  Dr.  Jaeger  Woollen  Co.  were  awarded  the  gold 
medal  of  the  Nova  Scotia  Provincial  Exposition,  held  in 
September,  for  manufacturers  of  high-class  woollen 
good.      There  were  several  competitors. 

Among  the  losers  in  the  quarter-million  dollar  tire  lose 
at  Halifax  on  September  1(i,  the  two  buildings  occupied 
by  R.  R.  Kennedy,  dry  goods  merchant,  suffered  a  loss 
of  $9,000,  while  the  damage  to  stock  was  estimated  ;ii 
$40,000. 

With  the  additional  two  tloors  to  the  R.  J.  Whitla  & 
Co.  wholesale  dry  goods  warehouse  at  Winnipeg  it  is  con- 
ceded to  be  one  of  the  largest  of  that  line  of  business  in 
Canada.  It  is  now  only  a  matter  of  a  few  weeks  before 
this  extra   floor  space   will  be   in   readiness  for  the  stock. 

A  raid  on  the  warehouse  of  H.  &  L.  Freedman.  mer- 
chant tailors,  3158  Notre  Dame  street.  Montreal,  brought 
the  thieves  skins  to  the  value  of  about  $1,450,  the  list  in- 
cluding 31  otter  skins  worth  from  $15  to  $20  a  piece.  20 
mink  skins,  30  Persian  lamb  coats,  4  black  beaver  coats 
and  ruffs  of  many  descriptions. 

On  the  authority  of  one  of  the  directors  of  the  Allan 
Mfg.  Co..  Toronto,  the  rumor  that  they  are  about  to  sell 
out  their  umbrella  manufacturing  plant,  is  denied.  The 
firm  have  been  entirely  satisfied  with  the  results  of  this 
venture  from  the  first,  and  at  no  time  have  they  had  the 
slightest  intention  of  dropping  out.  Fall  orders,  they 
report,  have  been  so  large  that  it  will  tax  their  present 
equipment   to  the  utmost   to  fill  them. 

Mr.  Chas.  Nebelung,  has  opened  an  establishment  at 
2102  St  .  Catherine  street,  Montreal,  for  the  manufacture 
and  repair  of  all  kinds  of  fur  garments,  etc.  Mr.  Nebe- 
lung has  had  thirty-three  years'  experience  in  the  States 
and  Canada  in  this  class  of  work.,  his  Canadian  experience 
being  with  such  firms  as  Laliberte.  Quebec:  and  Robert- 
son &  C<>..  Montreal.  He  is  prepared  to  execute  all  orders 
for  the  trade  in  a  first-class  manner  at  very  reasonable 
prices. 


AN  AUTUMN  AND  WINTER  CATALOGUE. 

THE  catalogue  of  Autumn  and  Winter  fashions  for 
1904,  sent  out  by  Copestakc,  Crampton  &  Co.,  ."> 
Bow  Churchyard,  London,  E.  C,  is  an  artistic, 
carefully  prepared  piece  of  work  from  cover  to  cover.  In 
size  12x16  inches,  and  containing  46  pages,  it  is  filled 
with  well  executed  drawings  of  the  goods  handled  by  this 
house,  including  cloaks  and  mantles,  waists,  lace  goods, 
trimmings,  furs,  skirts,  dressing  gowns,  underclothing, 
infants'  and  children's  clothing,  millinery,  corsets,  etc. 
Every  line  represented  is  distinct  and  the  figures  are  true 
to  life  and  pleasing  to  the  eye.  The  millinery  depart- 
ment is  particularly  strong  in  this  point.  The  paper 
used  is  of  hea\  \  stock  with  a  smooth  finish  that  brings 
out  the  cuts  with  clearness  and  precision.  The  announce- 
ment is  made  on  the  cover  that  electros  of  any  cut  may 
be  had   for  8d    to  2s  each,  with   full   figures  3s  6d  each. 
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UNLIKE  in. un   illustrations  of  business  premises,  worked,  showing;  io  the  Editor's  satisfaction  "  thai  it 

the  accompanying  view  of  St  Margaret's  Works,  indeed,  the  nicest  plan  u>  work  in,  which  could  be  found  in 

Leicester,  England,  includes  nothing  hm  what  the  United  Kingdom."      The   pri/e  was   awarded  to  one  ol 

is  actuall]  a  part  of  the  great  hosiery  business  of  the  St.  Margaret's    wo'rks   employes,   and    the   reasons  the 

Cooper,  Corah  &  Sons.     The  works  cover  nearly  assigned   as  showing   that  the  conditions  of  work  "could 

five  acres,  and  are  thought  by  some  to  be  the  most  extensive  not  he  excelled  either    from  an  employe's  or    an    employer's 

in    the   trade   in   the   Mother    Country    and    probably   in   the  point  of  view  ".  arc  the  following  : 

world.       Founded   in    L803  by   Mr.  Nathaniel  Corah,  grand-  l.-It  to  an  estenslve.  sir,  place.  coverinK  M  immense  amount 

father    of  the    two   brothers  who    now    manage    the   concern  of  ground,  with  grass  lawn  in  front,  and  has  all  the  modern 

,x.       ~               ,        .                       ,    r                                  ..  .       ..           ,  appliances   for    heating,     ventilation    and    lighting,    thus 

(Mr.  Cooper  having   retired  from  active   participation   three  enabling  the  workers  to  do  Ibetr  dnttos  with  the  greatest 

years  ago),    the   firm  has  a  record   of  progress  which   may  amount  of  comfort. 

well  excite  the  admiration  of  business  men  and   the  wonder-  '-'  -Sanitation  is  made  an  especial  point,  the  floors  being  washed 

each  day  with  disinfectants.    I  his  is  a  very  wise  precaution 

ment  of  the  "  man  in  the  street."  when  one  realizes  that  the  number  of  employes  to-day  is 

Situate  100  years    ago  in  Talbot  Lane,  the  premises  had  .,.,   v                          ,     , 

,    .       ,                                  .            •,,.,.,  .i.— I  he  wages  are  paid  fairly,  no   grinding  is  allowed,  and  no 

soon  to  be  vacated  tor  larger  ones   and,  until  something   like  unjust  spying  of  any  sort  is  encouraged.    Should  a  dispute 

40  years  ago,  the  home  of  this  industry  was  in  Granby  Street,  arise,  everything  is  fully  inquired  into  by  the  masters  before 

'               °                                                            J                               J                '  any  stringent  measure  is  taken,  such  as  dismissal 

where    the   Post    Office    now  stands,    when    St.    Margaret's  4-The  masters  encourage  ability  by  asking  for  suggestions  lor 

Works  were  built  to  accommodate  the  ever  increasing  needs  new  ideas  from   employes,  and  every  encouragement  is 

given  for  employes  to  raise  their  positions 

ot   the  business.      At    that   time   the  front  building,  which   is  5— Old  hands  are  not  discarded  but  given  lighter  work 

the    warehouse,     and  6.— The  masters  keep  a 

,,         c     »                     .i  convalescent  home 

the     factory     on     the                                                            in      the     country. 

right  side  of  the  ilhis-                                            _--^^^ia»lfi  isinW                                                                   where     their     em- 

.                                                ^^-^^Ss,  Hfek^^.                                                  ployes    may    go   if 

tration,    was    the  ex-                        ^  ^-^                                     tl.ey  wish  to  recruit 

tent     of    the     works,                  /   '                                                    ^f*~  their  health 

but  it  was  soon  neces-              /  •                                        \                 "  —The  local  infirmary  is 

,                 /  \                           contributed  to  each 

sary     to      erect      the          /                         fe                           J  A)                       week.       Employes 

end  of    the  sard.       In          la!               ^G&S%£l0  '  "^S^W^^^^^1                         medical    skill    and 

,                                                                               " insistedon;  but  any 

time     two     or     three                                                _      ,,             .,,,,,■  ,                                                                   fine*  whirh  ma.i,. 

St.   Margarets  Works,  Leicester,  l-.ng.  nnes  wnicn  may  De 

further  extensions  incurred  are  haul 

ed    to   the  local  in- 

have   been    essential,  firmary. 

consequent    upon     the    enormous    demands    for    the   "St.  There  is    an    arrangement    between    the  firm   and   their 

Margaret  "   hosiery  and  novelties.  workpeople  that  all  shall  contribute  one  penny  per  week  to  a 

The    firm    adopted    the   words   "St.  Margaret"  as  their  local  charity  fund,  and  when  wages  are  paid,  the    "  hands  " 

trade  mark.       Altogether  there   are   1,700  people  employed.  return  a  penny  to  a  box  placed  conveniently  for  the  purpose. 

Being  like  a  huge  bee-hive,  with  everything  up  to  date,  it  is  Any    fines    indicted    for    late    attendance,  etc.,  are    used    to 

considered    a    model    factory,    and    those    who     have     been  augment  this  fund.       The  money  is  distributed   at  the  latter 

fortunate    enough    to    get    permission    to     go    through    the  end  of  each  year,  and  it    will    no  doubt    surprise  our  leaders 

works,  have  been  delighted  with   what   they  saw.       Cleanli-  to  know    that    for   the    year    1903,    this    penny    contribution 

ness  is  a  special  feature  of   the  place,    and   with    good   light  allowed  of  the  following  amounts  being  paid   over: 

and    ventilation    the    operatives     work    under    the     best     o(  £       s     i> 

conditions.  Leicester  Infirmary       

Provident  Dispensary   Un 

The  relations,  too,  between  employers  and  employed  are  People's  10 

very    pleasant,  and   i,    is    a    rare    thing    for  anything  in  the  ^^Z^^ .  ^V.'"".           '?    '°    ° 

nature    ot    serious   trade    disputes    to    affect    St.    Margaret's  District  Nurses  Institution ."i 

works.       An  insight    into  the  mutual  good   feeling,  and   the 

workers'  appreciation  of   the    conditions  under   which   they  £W~    VI    0 

labor,  may    be  gathered  from    the  fact  that  in  the  Spring  of  By    this    arrangement    the    employes    are    able    to    get 

this  year,  a  magazine    entitled    "  Yes  or   No"    offered  in  its  recommendations,    when    required,    entitling    them     to    the 

first  number,  a  special  prize  of  a  silver  brush  and  comb    "  to  very  best  medical  advice  and  attendance,  free  of  charge. 

that    girl  worker  in  a    factory    employing  over   200  hands  "  Cooper,    Corah    &l    Sons    are    makers    of    all    classes    of 

who    should    send    a    description    of   the    place    where     she  hosiery,  both  for   home,  colonial    and    foreign    consumption. 
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THE  PASSING    OF 
WYLD-DARLING    COMPANY 


DURING  ilif  month  of  September  there  passed 
into  history  the  firm  of  Wyld-Darling  Com- 
pany, Limited,  one  of  the  oldest  dry  goods 
bouses  in  Canada  as  well  as  one  of  the  most 
respected.  II  is  with' the  regret  .of  Canadian 
manufacturing,  wholesale  and  retail  circles  that*  this  suc- 
cessful firm  has  disappeared  from  business  life. 


F.  Wyld. 
President  Wyld-Darling  Co. 

Not  the  slightest  trace  id'  the  causes  tor  this  step  can 
he  found  in  any  lack  of  success  in  carrying  on  the  busi- 
ness. The  buying  public  is  well  aware  of  the  esteem 
which  this  lirm  always  retained  and  have  not  been  slow 
in  expressing  their  opinion  both  at  the  time  of  the  lire 
and  since  the  announcement  of  the  sale  was  made.  It  is 
wholly  resultant  on  the  great  Toronto  fire.  The  destruc- 
tion of  the  commodious  warehouse  at  the  corner  of  Bay 
and  Wellington  streets  left  them  without  premises  for 
business  purposes  and  try  as  they  might  no  suitable  quar- 
ters could  be  obtained  on  account  of  the  great  demand  for 
room  and  the  space  required  to  handle  the  large  volume 

of   business    to    which    they    had    attended.         To    make    the 

outlook  more  gloomy  no  agreement  could  be  arrived  -it 
with  the  English  owners  of  the  former  lot  and  building, 
and  there  was  no  prospect  of  tin;  negotiations  reaching  a 
satisfactory   conclusion . 

Mr.   Wyld,  the  president  of  the  company,  lias  attained 


sons  to  continue  his  name  in  a  sphere  in  which  it   has  long 
been  known,  lie  has  considered  it   best   to  drop  the  worries 
of  a  large  business     and   retire     to  a  quieter     life.      Mi 
Darling,  the  other  member  of  the  firm  is  unwilling  to  con 
tinue  without  Mr.  Wyld's  copoeration. 

From  its  commencement  Mr.  Wyld  has  been  connected 
with  the  firm,  while  Mr.  Andrew  Darling  has  been  a  mem- 
ber since  1888.  In  1S72  Mr.  Wyld  removed  his  sum  — 
fill  woollen  business  from  Hamilton  to  Toronto  and  open- 
ed up  in  August  with  Henry  W.  Darling,  uncle  of  the 
present  vice-president,  in  the  old  Iron  Block.  Six  years 
later,  in  1S7S,  the  company,  Wyld  &  Darling,  united  with 
W.  R.  Brock  &  Co.  and  formed  the  firm  of  Wyld,  Brock- 
et Darling.  Their  place  of  business  was  on  the  southwest 
corner  of  Bay  and  Wellington  streets,  where  the  present 
W.  R.  Brock  building  stands.  This  firm  continued  .11 
business  for  several  years,  until  Mr.  Darling  joined  the 
firm  of  McMaster  &  Co.,  when  the  name  was  changed  to 
Wyld.  Brock  &  Co.  During  the  year  of  1SSS  Mr.  Wyld 
left  the  former  lirm  and  associated  with  him  Mr.  A.  W. 
Grasett    and    Mr.    Andrew    Darling      under    the      stvlc    <  f 


Andrew    Darling. 

Vice  President  Wyld-Darling  Co. 


Wyld.  Grasett  &  Darling,  occupying  the  large  new  build- 
ing which  Mr.  Wyld  had  erected  on  the  southeast  corner 
"I  Bay  and  Wellington  streets  and  during  its  continuance 
a  large  business  was  built   up.      Six  years  ago  Mr.   Crasett 


an  age  and  has  had  a  business  career  id"  sufficient  duration      dropped  out.  and  the  present   Wyld-Darling  Co.  was  form- 
am!  success  to  warrant  him  in  taking  a  vest.     Having  ne      ed.      The   new   building  bad   been   sold    to   the  Carnarvon 
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"state  and  bo  when  the  Hre  earn*  the  linn  had  neith< 
noi  building. 

The  drj  goods  hoaae  thai  baa  bad  the  _ I  fortune  to 

acquire  the  stock  and  good  will  of  the  Wyld  Darling  Co, 
i-  Gordon  Mack  a}  &  Co.|  Limited,  of  Toronto,  whose  busi 
ness  premises  were  also  destroyed  in  the  great   fire.   N..i 
onlj    bas  the   latter  firm  taken  over  the  business  of  the 
former,  bnt   has  als..  enj       d  a  great   pari   of  the  Btafl 
A h<;i<l\  five  travelers,  four  heads  <>t  departments  and  se> 
era!  of  the  office  staff,  department    assistants  and    ware 
housemen  of  the  old  company,  numbering  over  twenty  in 
all,  have  been  included  in  the  Btaff  "t  Gordon  Mack  a}   & 
Ctt,  and  several  more  are  expected  i"  follow, 

Gordon   Idaekaj   A  Co.,  will,  by  the  utilization  "l   the 

three  fiats  occupied  bj   the  Wyld-Darling  C pany,  In-  In 

a  good  position  ;is  regards  space,  even  though  their  new 
building  has  been  considerablj  delayed  l>.\  the  recent 
strike.  Prom  the  firal  of  October  these  three  fiats  will 
in'  taken  up  by  the  men's  furnishings  and  smallwares  de 
partments.     In  the  completed  storey  and  basement  of  the 

new   building  will  be  settled  tli<'  woollen,  dressg Is  and 

knitted  goods  departments  and  the  present  premises  will 
contain  the  remainder. 

The  business  <>i  tin-  Wyld-Darling  Co.  covered  Canada, 
but  was  centred  for  the  mosl  pari  in  Ontario,  where  the 
high  (das^  of  goods  carried  and  the  strict  integritj  of  the 
firm  won  the  confidence  of  a  high  class  of  customers.  The 
heads  of  departments  in  tin'  warehouse  were  among  the 
besl  in  the  business  and  were  recognized  as  authorities  in 

their  several    lines.       To    them    Messrs.    Wyld    and    Darling 


Donald    Mackay. 
t'r.  •l.lr-nt .    Dordon 


credit    a   great   part  >.!    the  Buccess     which     attended  the 
Sun's  eareer  and  it  is  with  reluctance  that  they  part  with 
eea. 

Bnbscribers  t.>  The   Dry   <i I-    Review   will   miss   the 

advertisement    of   the   Wyld-Darling   <"«>..   which    has   run 
regularl]  since  the  firal  I  publication  and  for  man] 

years  has  appeared  on  the  inside  of  the  front  cover.     The 


be  firm  wen  rendered  brigfatei  to  the  bead< 
l.\   thi  ..I   letters  ol 

ada    expression*  ol   appreciation  ol   the  paai   record 
business   methods   thai    bave   made     the   name  of   Wvli 
Darlin te  never  to  be  disassociated  with  the  d 


John  W.  Woods. 
Vtm-Praidral  Oordon,  Maotaj 


business  of  Canada.  Mr.  Darling  is  still  in  the  prime  of 
life  and  The  Dry  Goods  Review  wishes  him  everj  bu< 
in  any  new  venture  he  may  undertake.  To  Mr.  Wyld 
it  is  comforl  and  good  health,  and  a  long  retention  "I 
•Inise  strong  faculties  and  remarkable  energy  that  came  ~" 
strongly  to  the  fore  since  the  great  tire. 


PERSONAL  MENTION. 

Mr.  (' ,  of  Qreenshields  Limited,  has  returned  from 

a   well   deserved   holiday    trip 

\li     I  lain    Russell  has  been  appointed  assistant   man 
age]  ol  R.   McKaj   a   Co.,  Hamilton. 

Mi     Calmei    is   again   scouring   the   European   markets 
in   the  interests  ol   Debenham,  Caldecotl  a    Co. 

Mr.  Joshua  Rosenthal,  of  the  London  Rubbei   Co.,  has 
accepted  a  position  with  the  ('<dom.il  cloak 

\h     Irchibald   Wright,  drj   goods  merchant,  Winnipeg, 
has  returned   trom  an  E pean  purchasing  trip. 

\li     Joseph   Beaudry,  of   the     Montreal     Umbrella    a 
Suspendej   Co.,  is  in  \ew    York  picking  up  novelties 

\h    dr..    n    Prasex,  oi  Qreenshields  Limited,  is  expeel 
pd  back  from  foreign  markets  the  first   week  in  Octobel 

Mr.  Cook,  inner  for  Qreenshields  Limited  wash  go 
department,   lias   returned   to  Montreal   from   English   mar 

kets. 

Mr.    T.    Jackson,    formerly   head    of    the   staple   depart 
metit   of  Wyld-Darling  Co.,  has  been  engaged  in   Gordon, 
Maeka\    A:   Co. 

Mr.    .1.    1)     Kuppenheimer,      president      of    the    Oriental 
Silk    Co.,   Limited,    Montreal,    leaves   on    the   SS.    Km; 
of   India    this    month    for    China   and    .Japan    on    a   bii1-: 
tup      M  is  his  intention  while  their  :,.  establisl    .,  baying 
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office  for  his  firm  for  the  purpose  of  being  in  touch  with 
i he  best  markets  for   raw  silk. 

Mr.  A.  E.  Gingrich,  formerly  a  dry  goods  merchant  in 
Toronto,  has  opened  an  office  at  6'J  Bay  street  for  a 
manufacturers'   agency. 

Mr.  B.  B.  Cronyn,  vice-president  of  the  W.  R.  Brock 
Co.,  has  returned  to  Toronto  after  a  three  months  buy- 
ing trip  in  foreign  markets. 

Mr.  Moore,  of  the  Moore  Carpet  Co.,.  Sherbrooke, 
made  a  friendly  call  at  the  Montreal  office  of  The  Dry 
Coods   Review   the  past   month. 

Mr.  R.  D.  B.  Timmins,  of  Timmins  &  Co.,  dry  goods 
merchants  and  grocers,  Almonte,  Ont.,  paid  a  visit  to 
the  Toronto  office  of  The  Review. 

Mr.  Thos.  Ryan,  of  the  Thos.  Ryan  &  Co.,  wholesale 
boot  and  shoe  firm  at  Winnipeg,  is  at  present  on  a  buy- 
ing trip  through  the  eastern  markets. 

Mr.  Lorne  D.  Bradwin,  who  has  been  in  charge  of  the 
dress  goods  department  in  James  Shea's,  Hamilton,  has 
secured  a  position  with  the  T.  Eaton  Co. 

Mr.  R.  C.  Brassington,  of  W.  H.  Mullins'  Advertising 
Novelties,  Salem,  Ohio,  was  a  caller  at  the  Montreal 
office  of  The  Dry  Coods  Review  last  month. 

Mr.  H.  L.  Holstein,  Whitney,  Ont.,  favored  the  office 
of  The  Dry  Goods  Review,  Montreal,  with  a  call  last 
month.     His  ecomiums  of  the  paper  were  appreciated. 

Mr.  Alfred  0.  Bulling,  of  the  Stohart,  Sons  &  Co., 
Limited,  wholesale  dry  goods  firm  at  Winnipeg,  left  for 
Montreal  and  other  eastern  points  on  the  first  of  October. 

One  of  the  visitors  during  September  to  the  Toronto 
office  of  The  Review  was  Mr.  F.  Stanfield,  of  the  Truro 
Knitting  Co.  Mr.  Stanfield  was  in  Toronto  to  meet  his 
travelers. 

Mr.  Markus,  of  the  Standard  Umbrella  Co.,  has  re- 
turned to  Montreal  after  an  extensive  scouring  of  the 
New  York  market  in  search  of  novelties  suitable  for 
Canadian  trade. 

Mr.  Alexander  Bethune,  manager  of  the  John  W.  Peck 
Co.,  wholesale  clothing  firm  at  Winnipeg,  has  returned 
home  after  a  pleasant  few  weeks  recreation  at  his  Sum- 
mer home  in  Vancouver. 

Miss  Raine,  formerly  with  the  firm  of  A.  R.  Kerr  & 
Co.,  Hamilton,  has  accepted  a  position  with  Stanley, 
Mills  &  Co.,  Hamilton,  as  buyer  and  manager  of  the 
ready-to-wear  department. 

Mr.  Frank  Whilpley,  formerly  of  Sinclair,  Man.,  has 
opened  up  a  most  up-to-date  store,  splendidly  equipped 
with  a  complete  stock  of  clothing  and  men's  furnishings, 
etc.,  in  the  City  of  Winnipeg. 

Mr.  S.  H.  Johns,  with  S.  D.  Crothers,  dry  goods  mer- 
chant, Wallaceburg,  was  a  visitor  at  the  Toronlo  offices 
of  The  Dry  Goods  Review.  It  is  rumored  that  Mr. 
Johns  was  taking  unto  himself  a  wife. 

Mr.  B.  Stanley,  formerly  of  the  Commonwealth  Store 
at  Winnipeg,  has  opened  up  a  very  imposing  store  on 
Main  street,  near  the  corner  of  Logan  street,  with  an  up- 
to-date  stock  of  clothing  and  men's  furnishings. 

Mr.  R.  L.  Smith,  formerly  manager  of  R.  McKay  & 
Co.,  Hamilton,  has  become  a  partner  in  the  firm  of  G. 
W.  Robinson  &  Co.,  of  the  same  city.  Mr.  C.  P.  Hoff- 
man has  succeeded  Mr.  Smith  as  manager  of  R.  McKay 
&  Co. 

Mr.  Shaw,  manager  of  Greenshields  Limited  silk  de- 
partment, has  returned  from  an  extensive  holiday  trip 
embracing  Winnipeg,  St.  Paul,  Minneapolis,  Chicago,  and 
the  St.  Louis  Fair.  He  reports  silks  as  strong  or  the 
other  side. 

A  very  pretty  wedding  took  place  in  the  Fort  Rouge 
Methodist  Church  in  the  City  of  Winnipeg,  September  21, 
when  Mr.  John  L.  Waller,  the  wholesale  men's  furnish- 
ings merchant,  was  married  to  Miss  Clara  M.  Bull, 
daughter  of  Mr.  M.   Bull. 


Notes  of  the  Travelers. 


Mr.  W.  V.  Sparling  has  been  engaged  as  city  traveler 
for  Toronto  by  the  W.  R.  Brock  Co.,  Limited. 

Mr.  H.  S.  Arnold,  of  the  New  York  Silk  Waist  Co., 
will  show  late  novelty  waists  to  the  trade  after  Octobel 
15th. 

Mr.  George  N.  Scott,  a  representative  of  Parker's  Dye 
Works,  died  at  Clifton  Springs  Sanitarium,  where  he  had 
gone  for  his  health. 

Mr.  John  Dttrmigan,  traveling  representative  of  S.  F. 
McKinnon  &  Co.,  Toronto,  has  retired  from  the  road  and 
will  reside  in  future  at  Cacouna,  P.Q. 

Mr.  J.  L.  Gittleson,  of  the  Montreal  Waterproof 
Clothing  Co.,  leaves  the  first  of  this  month  for  western 
territory  in  the  interests  of  the  London  Rubber  Co. 

Messrs.  J.  A.  Roden,  C.  H.  Haun,  D.  A.  Blackburn 
and  A.  P.  Porter,  formerly  representatives  of  Wyld- 
Darling  Co.,  have  been  engaged  by  Gordon,  Mackay  & 
Co. 

Messrs.  R.  J.  Walker  and  S.  D.  Stewart,  western  rep- 
resentatives of  Arthurs  &  Co.,  Glasgow,  Scotland,  are 
at  present  covering  their  respective  routes  in  the  North- 
vest  for  Spring  orders. 

Mr.  H.  W.  Bonnell,  a  new  addition  to  Greenshields 
Limited,  is  the  special  man  from  their  houseful  nishings 
department.  He  is  calling  upon  the  trade  this  month 
with  a  complete  line  from  this  department. 

The  engagement  is  announced  of  Miss  Margaret  John- 
ston, youngest  daughter  of  Mr.  and  Mrs.  L.  W.  John- 
ston, Fredericton,  N.  B.,  and  Mr.  George  H.  Ferguson, 
the  popular  traveler  for  the  Hartt  Boot  &  Shoe  Co. 

Mr.  A.  Glover,  formerly  of  the  D.  McCall  wholesale 
millinery  house  of  Toronto,  has  been  transferred  to  the 
Winnipeg  branch,  from  which  centre  he  will  travel  the 
Province  of  Manitoba,  making  his  first  trip  about  Novem- 
ber 1. 

Mr.  S.  Wener,  one  of  the  proprietors  of  the  Mont- 
real Waterproof  Clothing  Co.,  at  the  termination  of  a 
recent  visit  to  Winnipeg  presented  his  representative  for 
the  west,  Mr.  Geo.  Youngheart,  with  a  diamond  ring,  in 
appreciation  of  his  efforts  to  extend  the  company's  busi- 
ness. 


CATALOGUES,   BOOKLETS,   ETC. 

The  foreign  and  colonial  list  of  Walpole  Bros.,  Limit- 
ed, Belfast,  Ireland,  contains  a  detailed  catalogue  of  the 
household  linens  handled  by  them.  Fifty  pages  are  neces- 
sary to  cover  the  ground  in  intelligible  form.  An  insert 
contains  cuts  of  men's  shirts,  sheeting  and  table  damask, 
with  small  samples  of  the  material. 

A  booklet  issued  by  the  Onsamequin  Ciub,  Bridge- 
water,  Mass.,  and  dealing  with  their  exhibition  of  arts 
and  crafts  has  been  received.  It  is  in  reality  a  catalogue 
of  the  different  exhibits  in  the  collection  which  has  been 
gathered  by  this  club  to  "encourage  all  movement  to- 
wards more  abundant  life  and  more  beautiful  living." 
Each  department  is  written  up  by  an  authority  and  pre- 
sented in  readable  form. 

A  very  neat  booklet  is  that  sent  out  by  the  Willcox  & 
Oibbs  Sewing  Machine  Co.,  to  announce  there  return  to 
the  old  "Willcox  &  Gibbs  corner,"  Broadway  and  Bond 
streets.  The  cover  is  in  a  delicate  tan  and  the  same 
shade  is  used  throughout  the  book,  which  contains  cuts 
of   their   machines  and  buildings. 

"What  we  are  doing  to  help  you,"  is  the  title  of  a 
booklet  issued  by  the  Truro  Knitting  Mills  Co.,  Limited, 
Truro,  N.  S.  Each  page  is  decorated  with  a  neat  design 
enclosing  the  reading  matter,  which  is  an  exposition  of 
the  merits  of  Stanfield's  unshrinkable  underwear  and 
Truro   knit    underwear. 
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FALL  LINES. 

FALL  placing  orders  are  all  shipped  now,  and  a*, 
t ;i i  a>  the  niaiiiii 'jh-i nivr  i^  concerned  repeats 
are  all  thai  are  to  be  looked  for,  and  these 
are  now  coming  to  hand,  and  arc  expected  t" 
in  do  so  for  some  time  yet.     Lor    some  time 

back  the  trade  has  fell   the  need  of  sun ther  material 

to  supplement  flannelette  for  the  making  of  Lall  under 
wear.  Flannelette  is  one  of  the  must  useful  materials 
known  to  the  trade,  and  from  ii  mosl  desirable  Winter 
garments  aiv  made.  It  is  cheap  and  warm  and  wears 
and  washes  well,  and  for  tlicst  who  require  nothing  more 
ii  satisfies  every  demand.  Bui  the  trouble  is  that  it  loses 
the  suit  pretty  finish  when  washed,  and  for  those  who 
require  a  garment  thai  will  please  the  eye,  in  addition  to 
its  other  qualities,  flannelette  emphatically  dues  not  fill 
the  bill,  and  manufacturers  have  for  Borne  time  been  cast- 
ing about  t"i  s c  other  fabric  from  which  to  make  the 

garments  for  the  better  class  trade. 

This  Lall  some  of  them  are  showing  gowns,  drawers 
and  even  corset  covers  made  of  nun's  veiling,  and  it  would 

seem  that  it  is  well  adapted  for  the  purpose,  for  it  is  soft 

and  pretty  and   washes  well,  and  loses  little  or  none  of  its 
prettiness  in  the  wash. 

Of  course  the  underwear  made  of  this  fabric  has  none 
of  the  elaborateness  of  those  made  id'  lawn  or  nainsook, 
nor  is  it  at  all  desirahle  that  they  should,  but  they  arc 
verj  prettily  trimmed  with  embroideries  executed  in  silk 
on  the  veiling,  and  with  tine  torchon  laces  and  wash  rib- 
bons. The  gOWttS  are  the  open  front,  yoke  variety,  and 
I  he  sofl  folds  the  malcrial  naturally  takes  ,give  the  chief 
part    of   the   effect , 

Nun's  veiling  is  not  too  high  in  price  to  make  garments 

made  from  it   too  dear  for  the  purse  of  the  average  buyer. 

and  it  seems  as  though  this  materia]  should  answer  ad- 
mirably tor  making  up  into  better  class  underwear  for 
Winter.  This  season  it  is  of  course  put  out  as  an  experi- 
ment, and  as  with  all  novelties  the  price  is  somewhat  high 
higher  than  it  would  most  probably  be  if  it  comes  into 
general  wear.  To  ensure  success  it  should  be  shrunk  be- 
fore   making   up.   but    certainly   the    material    is    worthy   of 

a  trial,  for  if  it  can  be  demonstrated  lo  be  a  g 1  thing, 

it    would    help    to    give    importance    to    the    Winter    Belling 
season,  and  to  increased  sales. 


CONDITIONS  OF  THE  MARKET. 

TRAVELERS  are  out   now  with   whitewear  for  Janu- 
.11  \    trade,    and   sample   lines   are  unusually   complete, 

and  also  unusually  attractive      .lust    to  show   how 

the  Canadian  whitewear  trade  is  growing,  and  how 
aggressive  some  of  our  manufacturers  are,  it  might  be 
mentioned  that  the  travelers  for  one  house  alone  are 
carrying  with  them  over  1,200  different  samples  •■: 
whitewear  and  lingerie  blouses— quite  a  respectable  stock 
in  itself. 

It  is  hinted  that  stocks  are  not  in  as  clean  a  condi- 
tion as  is  desirable  at  this  time  of  the  year,  a  condition 
towards   which   many  causes     have     contributed,   two  of 


which  .in-  tiu>  backward  Spring  ami  cool  Summer,  .net 
ihc  Toronto  Are,  which  threw  two  large  .'oil.  into  the 
malkel  late  in  ihc  leason  and  at  tempting  pines.    .Linn 

.ii  \.  however,  is  i long  months  away,  and  before  'ti.ii 

nine,  uiiii  a  little  effort  seconded  as  11  i  hoped  It  will 
be  ti>  seasonable  weather,  stocks  In  the  bands  ol  the  re 
tail   trade  should  t>e  reduced  to  normal,  a       trade  pro 

peels    lol     Fall   ai  c   \ci  \     la\olalilc 

What,  however,  Is  likelj   to  prove  a  more   lerioui  mat 
ici    is   the  f.Kt    thai   whitewoai    prices  maj   be 
owing  to  the  drop  in  cotton  in  the  past  few  months,  ami 
alread)    there  an-  indications    thai    ionic  bouses  axe  re 

vising  their  price  lists  and  basing  theil  new  pi  ice.  on  the 
laic      at       Which      Cotton    is    now    selling.      'I'liis    will    give 

them  a  great,  advantage  ovei  competitors  who  maj  have 
been  caught  by  the  drop.  Such  a  market  calls  foi  verj 
careful  buying  on  the  part  oi  the  retailei  who,  by  the 
way,  is  apt   to  i lunL  in  ready-made  goods  thai  price    is 

the  whole  name;  when   really    it   is  only   part   of  it 

Low    pi  ices  do   nol    always    stand    for    actual    Value,   foi 

skimpy,  ill-cut  garments  are  dear  ,it  anj  price— not  thai 
all  goods   that    are  boughl   cheap  are  deficient    in  cut  and 

width,  hut   too  often  ii   is  because  the  material  is  econo 
mized    that    they    arc    low    in    price.      Lei    the    retailer     be 
careful    to     see     that    the     whitewear    he   buys   has    no  de- 
ficiencies   of    this    soi  I—  even    the    trying    of    a    few    of     the 
garments  on   would  not    he  a  bad  plan. 

Skiinpyness  is  a  fault  that  serves  more  than  an) 
other  to  discredit  bought  whitewear,  for  not  only  is  a 
skimpy  garment  uncomfortable  to  wear,  hut  the  seams 
aic  always  giving  away,  and  as  one  CUBtomei  complained, 
"the  continual  mending  is  more  trouble  than  making  a 
new  one."  A  garment  of  this  kind,  even  if  you  can  Bell 
it  for  10c  or  15c  or  even  a  quarter  of  a  dollar  less  than 
one  that  has  ample  width,  sends  more  trade  awaj  than 
it  brings  to  your  department.  Less  (heap  trimmings  ami 
more  material  in  the  body  of  your  garments  is  what  re- 
tailers should  demand.  Appearances  attract  and  cannot 
be  neglected,  but    il    is  wear   that   keeps  the  CUStomei 


GOWNS. 

THE  new  lines  emphasize  the  favor  in  which 
the  chemise  or  slip-on  gown  is  held,  for 
almost  all  of  the  more  expensive  gowns 
are  of  this  shape.  These  gowns,  as  the 
name  implies,  slip  over  the  head  in  chemise 
fashion,  and  do  not  open  in  front.  There  is  a  beading 
run  with  ribbons  to  draw  the  gown  in  at  the  neck,  and 
verj  often  a  wider  one  joins  yoke  and  body.  \  new 
shape  has  a  beading  at  the  waist  with  some  of  the  full- 
ness gathered  to  it  so  that  when  the  ribbon  run  through 
the  beading  is    tied    the  gown   blouses   in   front. 

In  fact  when  the  gown  has  a  flounce  on  the  bottom, 
as  some  have,  the  difference  between  a  gown  and  a 
neglige  robe  is  very  slight.  Ribbon  is  a  very  important 
adjunct  to  the  new  whitewear,  and  in  most  cases  washes 
with  it  Sleeves  arc  quite  a  feature  and  are  large  and 
elaborate.  Some  of  the  newest  arc  really  only  an  im- 
mense frill,  and  do  not  reach  much  below  the  (dhow 
Others  are  full  and  hanging  and  have  deep  Bounces  ol 
lace.  \  alenciennes  has  for  many  seasons  been  the  onlj 
lace  as  far  as  whitewear  is  concerned,  but  there 
others  this  year.  Point  dc  Paris  is  Ihc  besl  of  the  new 
laces,  and  there  is  a  fine  machine-made  Mai  Use  that 
makes  a  very  pretty  trimming.  Fine  Torchon  i^  ured  on 
the  cheaper  gowns  and  is  very  satisfactory,  foi  besides 
being  cheap  it    washes  and  wears  extremelj    well. 

Embroideries    arc    more    in    evidence    than    was    at    lirst 

anticipated,  and   this  must   be  set  down   to  the  fact   that 

us  arc  so  good      Many  daintj   patterns  in  verj   line 
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work  arc  used,  and  in  strong  contrast  arc  those  of  bold 
patterns  in  bold,  heavy  button  and  drawn  work  effects  — 
in  fact  drawnwork  embroideries  are  more  popular  than 
ever,  and  in  "broderie  anglaise"  some  old  timers  are  in 
evidence  again. 


SKIRTS,  CORSET  COVERS,  ETC. 

SKIRTS  and  drawers,  trimmed  with  (Tuny, 
are  meeting  with  an  exceedingly  good  re- 
ception. It  certainly  forms  a  moderate 
priced         and  effective  trimming         for         skirts 

and  drawers,  but  is  not  so  well  suited  to  corset  covers 
and  gowns.  The  knee  flounce  is  universal  on  skirt 
lines,  and  to  get  the  fashionable  "frou"  effect  over  the 
dust  frill  is  placed  another  and  deeper  one  edged  with 
lace.  A  few  have  the  circular  flounce,  narrow  in  front 
and  deeper  at  the  back.  Flounces  of  five  sided  pieces  set 
godet  fashion  and  joined  with  insertion  and  flounced  with 
lace  are  on  many  of  the  elaborate  skirts.  A  bow  knot 
or  some  other  device  of  insertion  generally  takes  the 
place  of  the  motif  in  use  last  year.  Motifs  are  used  but 
are  not  as  prominent  as  they  have  been  on  either  skirts 
or  other  garments. 

Fully  half  of  the  samples  shown  are  trimmed  with 
embroidery,  and  some  of  the  patterns  are  very  fine. 
Drawnwork,  blindwork  and  button  effect  are  the  most 
popular.  The  fact  that  all  embroideries  are  made  in  sets 
and  that  wide  and  narrow  fiouncings  and  insertions  come 
to  match  is  a  great  help  to  the  designer  and  is  respon- 
sible for  some  of  his,  or  her,  as  it  may  be,  happiest  in- 
spirations. 

Corset  covers,  as  usual,  are  very  elaborate  and  point 
to  the  continued  use  of  semi-transparent  fabrics.  The 
majority  of  them  end  at  the  waist  in  a  wide  beading  and 
the  inevitable  ribbon,  though  they  can  be  had  with  little 
peplums.  The  fashionable  woman  will  want  the  short 
corset  cover  as  the  effort  is  to  keep  the  waist  as  trim 
as  possible,  and  to  do  this  she  will  buy  a  short  cover 
as  well  as  drop  the  hand  of  the  skirt  well  down  onto  the 
hips.  Corset  covers  will  have  to  be  extremely  well  cut 
to  stay  down  and  not  wrinkle.  These  are  little  matters 
on  which  it  is  necessary  for  the  selling  staff  to  keep 
posted  and  to  be  able  to  explain,  as  there  is  said  to  be 
some  complaint  about  short  waisted  corset  covers. 


* 

FEATURES 
IN     STAPLES 

* 

WHITEWEAR   AT   THE   EXHIBITION. 

IT  must  have  been  a  matter  of  regret,  tinged  with  a  feel- 
ing of  resentment,  to  the  majority  (if  retail  dry  goods 
men,  that  the  display  of  whitewear  at  the  Toronto 
Exhibition  was  left  wholly  in  the  hands  of  two  retail  firms 
the  T.  Eaton  Co.  and  the  R.  Simpson  Co. 
It  must  be  confessed  thai  these  firms  made  a  splendid 
use  of  their  opportunity.  They  each  had  an  immense 
showcase  filled  with  the  daintiest  and  choicest  of  white- 
wear:  and  shown  in  such  an  attractive  manner  that  it  fur- 
nished in  itself  no  mean  lesson  in  the  art  of  display.  Not 
only  was  the  city  dame  interested,  but  her  country  sister 
was  fascinated,  and  the  lovely  garments  shown,  must  have 
been  a  revelation  of  undreamed  of  possibilities,  to  many  of 
the  women,  who  feasted  their  eyes  upon  them,  and  a  reve- 
lation that  ought  to  help  the  country  merchant  to  sell  bet- 
ter goods,  for  it  would  be  given  to  few  women  to  see  such 
a  display  without  doing  a  little  coveting  on  their  own  ac- 
count, and  it  is  just  this  feeling  that  the  retailer  should  be 
able  to  turn  to  his  advantage. 


COTTON. 

AS  foreshadowed  last  month,  the  new  prices  that 
have  been  issued  in  cotton  goods  show  a  drop 
save  in  a  few  instances.  The  Colonial  Bleach- 
ing &  Printing  Co.'s  list  was  given  last 
month,  having  just  arrived  in  time  for  inser- 
tion. Up  to  the  moment  of  writing  the  Dominion  Cotton 
Co.  has  issued  only  its  Magog  price  list,  which  includes 
prints;  the  Montreal  Cotton  Co.  has  not  yet  sent  out 
any  prices,  and  the  Cornwall  &  York  Cotton  Mills  Co. 
have  simply  met  the  Canada  Colored  prices,  so  that  no 
settled  prices  are  out  apart  from  prints,  flannelettes  and 
a  few  other  lines.  In  the  lists  of  the  Canada  Colored 
Cotton  Co.  there  is  a  drop  of  a  quarter  to  a  half  cent. 
They  claim  that  the  only  reason  for  the  drop  is  that 
they  raised  their  prices  more  during  the  recent  flurries  in 
cotton  than  did  the  other  companies.  But  as  compared 
with  prices  of  a  year  ago  there  is  an  advance  in  one  line 
of  flannelettes  of  three-quarters  of  a  cent,  in  another  of 
a  half  cent,  and  the  entire  list  runs  about  the  same. 
Domets  have  dropped  from  a  half  cent  to  a  cent.  Such 
things  as  awnings,  cottonades,  denims,  tickings,  galateas, 
shirtings,  saxonies,  are  all  down. 


The  print  list  of  the  Dominion  Cotton  Co.  contains 
the  following  prices  among  its  leaders  : 

New  price.       Last  Fall.  High  price. 

H  print t,yt  sH  6 

No.  i  print 6%  6& 

No.  2  print q%  8 

C  print io  io                  ii 

A  duck 854  8 

A  A  duck io  io                  ii 

Drills io  io 

H  drill n'4  nV4 

Summer  suiting g]4  8  gM 

From  this  it  will  be  seen  that  while  there  is  a  sub- 
stantial drop  in  most  cases  from  the  high  level  prices  are 
still  above  last  Fall's  prices  in  all  but.  two  or  three.  The 
lines  chosen  are  merely  representative  ones. 


Just  what  will  happen  in  cotton  is  a  mere  guess.  The 
past  few  days  have  seen  a  drop  in  raw  cotton  on  account 
of  the  somewhat  bearish  Government  report.  The  crop 
is  exceptionally  early  and  this  is  bringing  the  level  down 
as  receipts  are  unprecedented.  Whether  this  will  have 
the  later  effect  of  sending  prices  up  remains  to  be  seen. 
Competition  among  the  United  Stales  mills  will  prevent 
too  high  quotations  on  manufactured  goods,  although 
that  does  not  mean  that  cheap  goods  could  be  bought. 
Lancashire  mills  and  many  of  those  in  the  United  States 
are  running  short  time  or  are  closed,  and  while  this 
means  a  lowering  of  prices  to  be  obtained  for  raw  cotton 
at  the  moment  it  means  a  longer  retention  of  the  present 
level  or  a  higher  one,  since  these  mills  are  just  looking 
for  a  chance  to  get  into  the  market  again.  Manufac- 
turers of  yarns  in  Carolina  have  put  their  prices  up. 


The  United  States  consul  at  Glauchau,  Germany,  in 
speaking  of  mercerized  goods,  says  : 

As  prophesied  one  year  ago,  the  lively  American  de- 
mand for  mercerized  cotton  effects  continued  until    April. 
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since  which  time  there  has  been  icarcelj  i  yard  sold  01 
;in  ordei  booked  American  buyai  .  aftei  examining  the 
manufacturers'  collections  and  prices  * » f  mercerised 

have  placed  no  orders,  claiming  thej   ran  buj     i 
good  goods  al   bettei   prices  al  home.     American  de 

and  patterns  continue  t « >    be  senl   here  and   Hi anufai 

turers  realize  more     than     evei    the  importance  'ii   theii 

\  in «- r  k  .in  competitor,     The  exports  ol  mercerized  cottoi 
goods  from  Olauchau  during  the  pasi   real    amounted    to 
(51,112.04,  iiui  it  is  the  opinion  oi  the  principal  manufac 
unci-   and  exporters  thai    ibis  class  ol  dress  goods  have 
bad  theii   <l.i \   and  that   the  return  for  the  rear  ending  In 

I will  show   a     decided    decrease  in  theii   exportation 

from    llus  ilisli  lei  . 


LINEN. 

BELFAST  linen   trade  is  verj   dull  al   presenl   and  yci 
prices  remain  ai  a  high  level,     it  is  impossible    to 
lowei    these  so  as   to  attract    trade,  since  the  price 
of  the  ia\\   material  prevents  it.      The     flax  acreage     In 
Ireland  this  year  ahows  a  decrease  ol  398  acres  as  com 

p;ired    Willi      last      season.      For    the   past    ten      veal's      the 

showing  has  been  as  follows  : 


Acres. 

1894  101,081 

1895 95202 

1896 72.353 

'897 45576 

1898 34.489 

1899 34989 


Acres 

100° 4745« 

1001 

•  9°2 49.742 

«9°3 44.685 

IQ«4    44292 


The  Russian  crop  is  yet  in  doubt,  although  there  i>  ,1 
-1  eat  deal  of  lain  and  frost  ma]  catch  the  crop  before  it 
matures.  Crops  in  Austria  and  Germany  are  poor  The 
Canadian  agent  in  Japan  reports  considerable  impairment 

to  the   flax  crop.      It    is  estimated   the  crop   will   he  25  per 
cent      less    than   last    veal 


WOOL. 

Till-!    sixth    series   of   wool      sales      now      on    at    London, 
Eng.,  is  showing  a  strong  market    with  slight     ad- 
vances  111   line  merinos  and  superior  crossbreds.     The 
level    is   very   linn    and   a    furthei    advance   may   take   place 
any   day.     America  and  Germany  arc  strong  bidders. 
The  production  ol   wool   lor  export   in   Australia  during 

the     season      ending      June     30,    1901,    was    995, hales, 

against    1, nil, nun  bales  in   1902-1903,  a  decrease  of   19, I 

hales  Adding  the  New  Zealand  production,  which  de- 
clined from  136,000  in  1902-1903  to  .57:2, HIM)  hales  in  1903- 
1904,  makes  the  total  in  Australasia  1,367,000  hales. 
againsl  l.lin, hales  in  1902-1903.  While  the  total  pro- 
duction loi  export  decreased  73,000  hales,  the  local  salc^ 
dropped  only  23,667  bales,  viz.,  from  8r!l,l7l  bales  to 
K.i7,l!)7  bales. 

Blankets  are  verj    scarce  on   the  market,  son"-  whole 

sale    houses      having    a    very    few     for    sale.       If    stocks     arc 

low   111  these  among  the  retail  trade  not  a  moment  should 

he    lost    iii    laying   in    the    Winter's   supply. 


lime  and  i : ■•  low       When    I   left   it    w i,  Idered 

falrlj  certain  thai  price    would  ■■■>  still  higbei 

"in   linen  conditions  are  no  bettei      Belfast   1     feelJ 
irerj   much  tin-  presidential  yeai   In  the  1  nited  S 
that  eountrj   1,  the  largest  buyei   ol  Irish  linen  ,  and  foi 
'.his   year,   .1     everyone   know   ,    trade  aero       the   line    1 
hound   to  be  pool       Prices  are  high,  uinoe  no  lowerin 
possible  with  the  present  price  of  flax 

"Wool  is  verj  high  ami  going  bighei  Uh.it  1.  more, 
ihe  qualltj  in  band  is  poorei  than  usual,  and  l  ,ni,  afraid 
that   ihe  materials  made  from  it  will  show  it. 

"li   is  iii     silk   where     ihe  strangest  condition      bold 
Raw    silk     is     down   hut    manufactured   goods  are     much 
higher.     This  is  caused  bj    the  loss  winch  mills  sustained 

last    yeai    in   order    to  create  a  demand   lor    .ilk   piece  good 

There  is  no  demand  at  ihe  present  time  foi  anything  but 
a   icu    plain  goods  and  some  fancj    taffeta!   such   as    are 

used      for    the      populai    shir!      waist    suit        The    trade      in 

glaces  is  moderate.  The  cause  of  the  poor  market  in 
silk  goods  is  the  wonderful  imitations  thai  have  been 
produced  in  mercerized  fabrics,  \s  .,  manufacturer  said 
to  me,  'How  can  you  expect  mj  silks  to  sell  with  the 
price  a  1  which  thai  (referring  to  a  mercerized  cloth)  can 
he  sold  Even  ihe  tarn  v  taffetas  arc  being  closely  Imi- 
tated   in  cotton    Hoods.'  " 


WINNIPEG  NOTES. 


01  I;  numerous  wholesale  dry  g Is  linns  are  now  anx- 
iously waiiiii  the  return  of  theii  dress  goods  buy- 
ers from  the  European  markets.  Km-  ihe  past  five 
months  they  have  been  solving  their  Spring  dress  fabrics 
propositions,  securing  lor  the  Spring  of  1905  the  usual 
slocks  of  the  various  lines,  to  cope  with  the  opening  re- 
quirements of  the  western  1  rade . 

*  * 
* 

The  travelers  for  the  Greenshields  Western  1, unite. I 
arc  now  preparing  lor  the  big  rush  of  the  holiday  season. 

They  will  he  able  to  show  their  customers  a  splendid  as- 
sortment of  samples  of  the  various  lines  of  ( 'hrist  ma- 
toys  and   the  newest    novelties  ami   most    up-to-date   fads. 

*  • 

A  most   attractive  exhibit  of  the  Belding,  Caul  A  Co. 

samples  ..I  silk  embroidery  work  which  won  the  prizes 
offered  !>y  the  company  at  the  recent  Dominion  Exhibition 
were  displayed  by  Mr.  .1.  |{ .  Galbraith,  western  man- 
ager for  this  company,  in  the  store  window-  ..t  .1.  Rob- 
inson &  Co.  ai   Winnipeg . 

*  * 
* 

The  Kyle.  Cheesbrougfa  < '".  westem  branch  at  Win- 
nipeg will  goon  have  in  readiness  their  large  commodious 
sample  ami  stock  rooms  "ii  the  third  floor  of  the  Bulman 
Bros,  block,  ami  it  will  greatly  facilitate  the  handling  '•' 

ihe    Spiini;    Orders    f"r    their   extensive    western    trade. 


TRADE  ABROAD. 

AN  interview  with  Mr.  B.  B.  Crony n,  vice-president  ol 
the  \\ .  R.  Hrock  Co.,  Limited,  who  has  nisi  returned 
from  a  three  months  buying  trip,  elicited  Ihe  fol- 
lowing information  :  "The  situation  abroad  is  exceeding- 
ly unsatisfactory.  Trade  is  very  dull  and  the  general 
deadness  of  things  is  reflected  in  every  line  Cottons  arc 
difficult    to  hu\       The  Lancashire  nulls  are  running  shorl 


During  the  last  few  seasons  the  ready-to-wear  dep 
meni  of  R.   J.    Whit  la  A  <""..  wholesale  dry    goods  house 
at   Winnipeg  has  been  greatly  hampered  through  the 
of  room.     With  the  extensive  alterations  and  the  increas 
ed  floor  space  of  this  department  Ihey  intend  to  break  all 
records  ami  promise  to  add  greatly  i<>  Hie  interests  ol  the 
buying  public   in   the   many    lines  and   the   wide   rang* 
\  alues  offered . 
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HINTS  TO  BUYERS. 

From  information  supplied  by  Sellers,  but  for  which  the  Editors  of 
The  Review  do  not  necessarily  hold  themselves  responsible. 


John  M.  Garland,  Son  &  Co. 

FOR  1!)04  fleeced  lined  goods,  the  men's  furnish- 
ing department  are  showing  their  special  values 
in  smooth  seam  shirts  and  pants  to  retail  at 
50c,  75c  and  $1 .  In  this  same  department  is 
a  large  range  of  men's  raglan  coats  made  up 
from  a  fine  dark  grey  cravenette,  tailor  finished,  lined 
throughout,  sizes  34  to  4(i.  This  line  should  interest 
buyers  looking  for  something  good  to  sell  at  a  medium 
price. 

Every  house  is  out  with  lots  of  good  things  for  the 
holiday  trade,  John  M.  Garland,  Son  &  Co.  are  among  the 
number  looking  for  up-to-date  handkerchief  and  notion 
buyers.  This  season's  showing  of  handkerchiefs,  dolls, 
albums,  clocks  and  purses  is  certainly  good  and  deserving 
of  a  look  over. 

Hauson  socks  and  mitts  will  be  found  in  the  outfitting 
department  at  Garland's.  This  line  needs  but  a  word, 
the  name  does  the  rest . 

Montreal  Waterproof  Clothing  Co. 

Mr.  J.  L.  Gittleson,  representative  of  the  Montreal 
Waterproof  Clothing  Co.  for  Western  Ontario,  begs  to 
announce  to  his  customers  and  friends  that  he  is  starting 
out  the  first  of  October  for  his  Spring  trip  with  the 
finest  novelties  and  styles  that  could  be  procured.  The 
Montreal  Waterproof  Clothing  Co.,  after  experimenting 
in  various  proof  cloths  have  adopted  the  "Millerain"  pro- 
cess proofing  for  all  garments  manufactured  by  them. 
They  claim  that  they  have  found  this  system  most  satis- 
factory. "Millerain"  cloth  is  proofed  by  the  British 
Millerain  Co.  of  Halifax,  England,  who  have  years  of 
practical  experience  in  this  business.  Their  cloth  has  a 
large  sale  in   Canada. 


Caverhill   &   Kissock. 

Fall  trade  is  now  in  full  swing,  following  upon  a  pro- 
pitious opening  at  which  the  novelties  shown  by  this  firm 
excited  rare  admiration. 

A  picture  hat  at  Caverhill  &  Kissock 's  made  of  brown 
chenille  and  trimmed  with  a  steeple  bow  of  brown  moire 
ribbon,  finished  with  a  long  steel  dart  which  runs  through 
the  brim  and  touches  the  bandeau  was  noticeable.  An- 
other large  black  velvet  hat  rolled  high  to  the  left  side. 
trimmed  with  shirred  silk  and  black  coque  wings,  shaded 
to  a  flame  color  was  a  feature  of  this  department.  Stil! 
another  was  of  the  new  blue  color  in  three  shades,  trim- 
mer] with  shirred  velvet  and  the  crown  with  shirred  rib- 
bon and  a  wreath  of  coque  feathers  gave  an  odd  but  very 
pretty  effect. 

Beads  went  well  and  are  prone  to  be  very  popular. 
Ribbons  of  all  descriptions  are  in  demand.  Moile  rib- 
bons in  soft  facings  as  well  as  ottomans  are  good  property. 
Jn  materials  bright  finished  as  well  as  chiffon  velvet  with 
the  soft  pile  make  a  fashionable  trimming  and  they  have 
a  good  slock  to  select  from. 

In  feathers,  birds  and  ornaments  the  stock  is  in  good 
shape.      Paradise   ospreys  are  quite   the   vogue   and     they 


look  very  pretty.  The  auto  pin  is  a  new  ornament  for  a 
a  .  Comb  shaped  ornaments  in  steel  make  a  neat  ha' 
finish.  Roses,  owls'  heads  and  hackle  feathers  have 
stamped  themselves  as  new  trimmings  and  they  have  a 
goodly  stock. 

The  ready-to-wear  department  is  rushed  and  all  the 
popular  shapes  and  colors  have  taken  well.  For  Eall  as- 
sorting this  firm  are  prepared  in  the  way  of  novelties  and 
staples  fin-  any  demand  that  may  be  made  upon  them  for 
the  next  six  weeks.  White  hats  went  well  for  early  sell- 
ing and  now  the  demand  is  centred  upon  various  shapes 
and  materials  in  brown,  green,  black,  navy  and  champagne. 
Children's  ready-to-wear  hats  are  featured. 


John  MacdonaJd  &  Co. 

A  special  purchase  of  ladies'  jersey  cashmere  gloves 
at  considerably  below  regular  price  is  worth  attention. 
They  have  been  marked  close  to  clear  quickly,  in  ladies' 
ringWood  gloves  they  show  a  range  of  popular  prices  in 
black,  white,  grey,  cardinal  and  fancies,  also  a  large  range 
of  children's.  They  have  a  complete  range  of  prices  in 
ladies'  cashmere  gloves  with  dome  fasteners. 

Their  stock  of  ladies',  misses'  and  children's  cash- 
mere and  wool  hose  in  ribbed  and  plain  is  very  complete. 
Four  lines  of  fancy  neck  ribbons  just  opened  show  latest 
novelties.  Woo]  goods  comprise  shawls,  golfers,  mitts, 
hoods,  clouds,  infanteries,  bootees,  etc..  in  great  variety. 
Their  special  black  peau  de  soie  at  75c  is  now  in  stock. 

The  carpet  department  stock  is  now  complete  for  the 
Fall  sorting  trade  and  consists  of  wiltons,  axminsters, 
brussels,  tapestry  and  wool  and  union  carpets  of  the  new- 
est and  latest  designs;  also  a  complete  range  of  squares 
in  axminister,  velvet,  tapestry,  wool  and  union.  They 
have  just  opened  a  special  shipment  of  Turkey  carpets  in 
room  sizes  at  medium  prices.  Tn  linoleums  and  floor  oils 
the  stock  never  was  as  complete  or  as  large  and  well  as- 
sorted as  the  present.  Samples  can  be  sent  on  applica- 
tion. Lace  curtains,  twills  and  table  covers  are  well  as- 
sorted and  many  special  lines  are  being  shown.  A  special 
line  of  8-4  linoleums  consists  of  26  patterns. 

They  are  showing  in  their  woollen  and  tailors' 
trimming  department  Scotch  tweed  suitings  in  all  the 
latest  designs,  fancy  worsted  suitings,  fancy  worsted  and 
Scotch  trousering's  in  a  large  variety  of  patterns,  over- 
coatings, in  meltons,  beavers,  vicunas,  naps,  friezes  and 
fancy  makes.  Special  lines,  40  inch  fancy  silesias  and 
Itaiian  cloths  at  old  prices 

They  are  showing  in  their  staple  department  grey 
blankets  in  ten  different  lines  from  low  union  to  pure 
wool:  a  mill  clearing  line  of  all  pure  wool  white  blankets 
in  6,  7,  and  8  lbs.  at  much  less  than  regular  prices;  bed 
comforters  in  good  style  of  patterns,  well  made,  and  filled, 
in  ten  qualities;  special  value  in  black  satteen  at  "10c, 
121-2c,  1.r)c.  17  1-2c,  1P1-2c;  cream  damask  (ablings  well 
assorted,  with  a  special  quality  60-inch  cloth  at  25c; 
bleached  damask  t ablings  with  one  at  35c,  371-2c  and  .")0-» 
as  leaders;    fancy   linens     for   the   Christmas   trade,   em- 
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Something  New  in  Hair  Combs 


IMI    COM  I  I  1*1    CASQUE  COMBS. 

4 


Just  Passed  into  Stock 

RETURNED 
OCT  10  19o4 

SIDE  COMBS 


>o.  78104.  •  78  'lc  /    pali 

"    77604.  1.20 

"    7.t«  ;;**;.  l.Sfi 

••    T » ; :  i .",  i  [.ao 

75767.  1.75 

"    diDTT  II  -1. i») 

"    713    I.  2.00 

"    30666.  2.i "i 

"    72402.  3.00 

"    7737(;.  3.60 

RETURN 


No.  77I01  -Price.  $4.00  per  Doz.  Setts. 


NEW  STYLE 

POMPADOUR 

COMB. 

RETURN 


LA  LIANE  I1AIR  PINS. 


OCT  10  10. 
3o  Qu^ua 


Something  very  new,  useful  and  practical 


No.    6880  -Pri<e.  $1.60   per  do/. 
No.  '.'.15*1  -Prlc*,  12.00  |>er  doz. 

POMPADOUR  COMBS 

No     6828.       1.50  doz.         No.  77168.    1.78  doz. 

■■    73398  28.  L.80    "  "       5624.    1.76    " 

No.  7348a    3.0C  doz. 


We  arc  showing  ■   new   line  ot 

f rcnch  Perfume 

which  is  particularly  good  value. 
I    Perfume,  fa.:.1.  i~r  100       886  Perfume,  *i  76iMrdiM 

l*r.lo/  ..  ••         -2  00 

2224  •'  1.00     '  2280  ••        :!  ."hi      " 

IJ6    "  2287  -        1-.110      •• 


No.  31124     Price,  $4.50  per  gross. 

HAIR   PINS 

60A— Celluloid  Hair  Pins.  61.00  pel  gro-.-        70666— Celluloid  Hair)']- 


K30P 
1030P 


1.20 
1.75 
2.00 

2  in 


U46F 

:;il.>4 
11926  II 

K 


t  00 
1  00 

1.50 
(.00 
9.00 

000 


All  the  Above  lines  are  NEWEST  goods.     Look  them  over  carefully 
and  order  a  sample  package 

WM.  CROFT  (©,  SONS,  Q'^r  £,  Toronto 


D 

\>4 


% 
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bracing     doilies,     tray     clot  lis.     sideboard    cloths,      live 
o'clock    tea   cloths,   damask    towels,     hemstitch     cloths; 
cloths  ami  napkins  to  match  all  in  stock. 

In  the  haberdashery  depart  incut  they  show  special 
gents'  lawn  hemstitched  handkerchiefs  at  45c  dozen: 
swansdown  trimming,  three  widths,  $2.25,  $3  and  $4.50 
dozen;  narrow  gimp  trimming,  black  and  white;  fane) 
silk  braids   in   black,  different    widths. 

Jn  gents'  furnishings  they  show  white  laundered  shirts 
that  can  be  retailed  at  50c;  black  cashmere  SOX  "Our  Spe- 
cial." at  $2.25;  black  rib  worsted  sox  to  retail  at  25c; 
sweaters,  black  and  navy,  $9;  four  specials  in  cardigans, 
$0,  $10.50,  $12  and  $1.");  heavy  etoffe  pants,  $12,  $15  am! 
$18. 


Debenham,  Caldecott  &  Co. 

This  linn  is  much  pleased  with  the  result  of  their  Fall 
opening,  which  was  more  successful  than  their  fondest 
hopes  could  look  for.  Opening  and  following  days  wit- 
nessed immense  crowds  thronging  their  handsome  ware- 
house and  while  stocks  were  well  depleted  they  are  still 
in  a  good  position  to  look  after  assorting  and  novelty 
trade . 

The  ready-to-wear  department  is  daily  in  receipt  of 
new  ideas  and  every  conceivable  material  and  popular  de- 
sign may  be  had.  Exclusive  novelties  are  the  watchword 
of  this  firm.  The  newest  effects  such  as  the  raised  brim 
and  the  pompom  effect  in  the  three-cornered  hats  are  tak- 
ing   well. 

The  ribbon  and  silk  department  continues  most  active. 
The  range  leaves  nothing  to  be  desired.  Soft  finish  rib- 
bons in  taffeta,  duchesse  and  louisines  in  the  millinery 
widths  are  going  well.  The  two  toned  effects  in  these 
soft  makes  is  the  latest  novelty.  All  articles  of  infants 
wear  constitute  part  of  this  department  also. 

The  trimming  department  is  an  especially  busy  one. 
Steel  and  gilt  ornaments  in  every  conceivable  shape  con- 
tinue good.  Their  fancy  bandeaux  are  noticeable. 
Flowers  such  as  large  roses  and  some  fruit  take  well. 
while  beads  have  proved  themselves  indispensable.  Ooque. 
hackle  and  breast  effects  have  proved  staple,  the  paradise 
osprey  being  the  high  novelty. 

Debenham.  Caldecott  &  Oo.'s  pattern  bats  proved 
both  novel  and  charming.  As  the  most  famous  designers' 
products  were  imported  the  reputation  established  this 
year  is  deserved.  The  high  crowned  hat  and  the  intro- 
duction of  streamers  on  extreme  novelties  were  appre- 
ciated. This  firm  is  well  prepared  to  look  after  all  as- 
sort ine  orders. 


Viyella. 

A  change  of  address  of  the  Canadian  agent  of  Viyella 
arrived  too  late  for  insertion  in  the  advertisement.  His 
address  will,  in  future,  be  Mr.  .1.  Frank  Rupert.  60  St. 
Peter  sheet.  Montreal.  Great  success  is  meeting  the 
sales  of  this  fabric  in  Canada. 

The  McElroy  Mfg.  Co. 

Though  the  old  name  is  retained  this  is  literally  an 
old  linn  under  new  and  aggressive  management.  Some 
of  the  many  lines  made  by  the  old  linn  are  being 
dropped  and  the  present  management  intend  to  confine 
their  efforts    to  the  making  of  shirtwaists  and  shirtwaist 


Milts,  and  they  are  specialists  in  these  their  chosen  lines. 
Their  registered  mark  is  the  word  "Royal,"  and  all 
waists  bearing  this  trade  mark  are  guaranteed  perfect  as 
to  cut  and  tit.  As  their  staff  of  designers  are  the  best 
procurable  styles  ate  always  up-to-date,  and  though  lines 
may  he  shown  at  lower  prices  an  examination  of  the 
"Royal"  waists  and  suits  will  convince  the  most  exact- 
ing that  values  are  unequalled.  This  firm  claims  to  be 
putting  on  the  market  the  largest  and  most  extensive 
range  of  .Japanese  silk  waists,  and  special  mention 
should  be  made  of  the  beautiful  embroidered  waists  in- 
cluded in  it.  These  are  beautiful  high-class  waists  and 
are  in  both  self  and  two  lone  effects,  and  differ  greatly 
from  the  usual  run  of  embroidered  Japs.  There  are  over 
100  different  styles  alone  shown  in  Japanese  silk  waists. 
The  shirtwaist  suit  will  he  more  popular  than  ever  next 
Spring,  and  the  "Royal"  line  contains  over  300  samples 
of  different  styles  and  materials  in  white  lawns,  mus- 
lins, linens,  voiles,  lustres,  and  also  in  countless  other 
cloths,  and  all  staple  shades  and  fashionable  combina- 
tions and  colorings  are  shown  in  this  line.  The  McElroy 
Co.  are  the  pioneer  house  in  shirtwaist  suits  in  Canada. 
and  mean  to  continue  in  the  leading  place.  Richard  A 
Stapells  is  president,  and  C.  C.  Van  Norman  manager,  of 
the  new  company. 


W.  R.  Brock  Co.,  Toronto. 

Some  specials  in  the  linen  department  are  as  follows: 
Xo.  2  is  a  3-4  size  extra  heavy  bleached  damask  napkin, 
hemmed,  retail  at  $1.50  dozen,  regular  wholesale  price  $2. 
All  are  of  one  pattern  and  are  a  manufacturer's  over- 
make  for  a  special  contract:  No.  41  is  a  17x35  fringed 
buck  towel  and  No.  51  is  an  18x36  ditto,  both  to  retail  at 
20c,  regular  25c;  P55  is  a  20x44  hemmed  buck  towel,  re- 
tail 50c  pair,  which  is  regular  wholesale  price;  Al  is  a 
fiO  inch  cream  damask  tabling,  retail  25c.  regular  30c, 
heavy  weight.  5  different,  designs;  No.  44  is  a  60  inch 
superfine  cream  damask  tabling,  retail  35c.  regular  45<  : 
JB38  is  a  72  inch  extra  fine  bleached  damask  tabling,  re- 
tail 75c,  regular  $1,  seven  designs,  brighl    finish. 

The  woollen  department  has  a  large  range  of  Winter 
overcoatings  including  meltons  and  beavers  in  black,  blue 
and  grey  in  all  prices;  also  many  fancy  overcoatings  in 
Mack  and  white  tweed  effects,  and  plain  cheviots  in  Ox- 
fords and  blacks.  Their  stock  of  coverts  and  waterproof 
material  is  complete. 

The  smallware  department  is  well  stocked  and  mer- 
chants visiting  the  house  during  the  fair  were  greatly  sur- 
prised at  the  assortment.  Some  special  25  cent  lines  are: 
Startler  vests;  new  Cairo,  Brockbest  and  M50X  ribbed 
cashmere  hose;  B107  and  St.  Thomas  cashmere  gloves; 
D113,  D114  black,  and  OUT.  D112.  R101,  white  ringwood 
gloves;  special  ringback  and  durable  braces:  .T2fi  lace 
handkerchiefs;  AA20.  AA10  embroidered  handkerchiefs: 
Frost,  TT.  Scotchknit  and  gold  wool  socks.  A170X  heather 
ribbed  worsted:  A230  plain  black  worsted.  Fifty  cent 
specials  are:  000,  2-1  ribbed  cashmere  hose;  AC  and  333 
ribbed  top  black  cashmere  hose:  B266  black.  B274  white 
B275  grey  cashmere  gloves;  D72  heavy  braces:  BSX  em- 
broidered mourning.  SXX  embroidered  white.  AA22  em- 
broidered linen  handkerchiefs ;  SSO.  plain  llama.  S100  rib- 
bed black,  cashmere  sox;  VTP  tarns.  The  guaranteed  kil 
gloves  Hilda  and  Olive  are  meeting  with  success.  Large 
stock  of  dress  trimmings  laid  in  from  Berlin,  Germany. 
In   ribbed   worsted   hose  Holeproof  is  good   value  to  retail 
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t-fry    Good* 


.'15c  Toeproof,    I"-,   llniiiin \   new   oollar  button 

that  promisee  t"  be  ■  bit  ia  nuule  with  an  « - 1 1 « I  thai  tuna 
after  iii>'  collar  ia  on,  ensuring  ease  of  inaertion  and  rare 

bold      Tan  oaaaa  of  nil!  seconds  in  ladies'  vesta  have  i" 

rccciv i'il  and  will  aoon  be  aold.  A  special  ia  1,200  pairs  of 
men  V  mole  pants,  retail  $1,  worth  30  per  cent  more;  an* 
other  ia  200  nun'-  rainproofa  in  grsj  and  olive,  26  pei 
cciii  I »«■  I . » w  regular  value. 

The  \V.  i\ .  Broek  Co.  reporl  thai  the  demand  foi 
brown  ia  ;ill  materiala  ia  phenomenal,  and  it  is  almoal  im 
poaaible  to  keep  them  in  stuck.     Plain  materiala  and  seal 

fancies  are  .-ill  g I   in  this  eolor  and  there  is  every  in 

dication  thai  the  popularity  of  brown  trill  extend  to  the 
Spring  aeaaon.  Next  in  favor  eomea  preen,  which  has  a 
proapeel  of  becoming  -till  more  popular  in  the  Spring  sea 
son  as  it  is  shown  in  beautiful  new  tints  and  shades  in  the 
lighter  weigh!  materials.  For  Spring  wear  Sicilians  an  I 
lustres  are  indicated  as  the  leading  line,  followed  by  very 
One  Venetians  and  light  weight  bozcloths;  the  latter 
nmst  be  fine  in  finish  and  light  in  weight.  Leading  cloths 
also  will  be  all  make-  of  panamas,  cord  de  soie  and  cord 

ilc   Chine,    for   shirt-waist    suits,   ate.      One   of   the   newest 

among  the  Spring  fabrics  ace  the  shepherd's  check  lustre 
shepherd's  check   voiles,   and   Bhepherd's     check   louisine 
silks.     Tn  lighter  weight  fabrics  are  shown  some  beautiful 
things    in    One    French    llania    cloths,   silk    warp   San    Toys, 
fancy   oolioiine-.   fancy   voiles,  etc.      The   travelers   for  the 

w    B.  Brook  Co.  are  now  out  with  a  complete  range  of  the 
above  goods  for  Spring  at  prices  that  it  would  be  impost 
aible  to  duplicate  to-day. 

Tn  the  ready-to-wear  department  they  are  busy  get- 
ting out  their  Spring  range  of  samples  of  "Her  Lad\ 
ship"  garments.  The  range  is  for  SpriMg  the  largest  and 
fullest  they  have  ever  shown  comprising  overskirts,  waists, 
whitewear.  underskirts,  chilli's  dresses  and  aprons.  In 
overskirts  it  start-  at  $1.25  and  runs  to  $10.  Their  lines 
at  $2.75  to  $.1.50  are  especially  strong.  Their  range  of 
waists  comprises  over  100  numbers,  every  one  of  which 
is  brand  new.  a  point  to  be  remembered  this  season  of 
fashion  changes  and  new  sleeves.  Tn  underskirts  the\ 
have  extra  values,  some  of  their  specials  at  $9  and  $ll!  be 
ins:  very  strong;  in  silk  and  moreen  goods  also  they  are 
quoting  low  prices.     From  present  showing  they  expeet  to 

about  double  their  last  year's  whitewear  trade  as  their 
orders  are  all  large  and  for  a  better  class  of  goods.  Their 
representatives  will  have  a  full  line  of  all  these  goods  in 
their  hands  by  the  time  this  comes  Prom  press.  In  prep 
enl  goods  they  are  prepared  to  give  bargains  and  are 
cleaning  up  their  stock  preparatory  to  moving  into  their 
new  warehouse.  Customers  can  see  the  samples  with  the 
travelers  OT  when  in  town  can  drop  into  the  department 
and  piok  up  some  of  the  clearing  lots. 


line-,  arrive   week  I  j    and   the   range  con 

of  dr\   L- la  and  fanoj   lines      Almoal     aeedli 

then-  clientele  is  increasing  dailj  aa  they  fulfil  a  long  fell 

want.      The  -tuck  at   all  time-  is  large  and  g I  as 

mcllts   can   alw  a\-   lie    had  . 


L.  Hirshson  &  Co. 
.\|.>-t  merchants  realize  the  necessity  at  all  times  <>f  the 
year   for  special-   to   attract    and   hold      trade.      With    the 
modern  craze  for  specializing  this  has  called  into  exist- 
ence a  firm  who-e  business  is  to  secure  the  best  of  these 

desirable  snaps  from  all  source-,  and   in  turn  -upph    them 
to    the   trade.       I,.    Hirsh-on    A    Co.,    London.    Eng.,    is    the 

specialty   house     referred  to.     They     have     a  Canadian 

branch  at   58  Victoria  Bquare,   Montreal,  with    Mr.   Ilarri-. 
an   efficient   manager,  in   charge.      Shipments  of  attractive 


The  Skinner  Satins. 
Among    the    vari  teriala     familiar     i"   garment 

manufacturers  all  over  the  country,  mine  i-  held  in  higher 

esteem    than    "Skinner   Satin-."    Whether   a    question      of 

price  or  general  reliability,  the  linings  shown  by  the  Skin 
ner  Manufacturing  Co.  will  hear  the  strictest  comparison, 
and  this  fact,  coupled  with  the  guarantee  thai  material « 
will  wear  two  seasons,  i-  a  recognized  safeguard  nol  onlj 
to  the  maker  hut  to  the  wearer.  To  provide  against 
cheaper  imitations,  these  satins  have  the  name  woven  in 
every  inch  of  the  Belvedge,  and  buyers  always  have  a  Bure 
means  of  knowing  whether  Linings  represented  as  "Skin 
ner's"  are  genuine. 

The  fact   that   more  importance  i-  given  to  the  lining 
of  garments  each  season   in  the  cloak   trade,  buyers  in 
sisting  on  greater  reliability  in  1 1» i --  respect,  is  one  of  the 
strongest   reasons  for  the  continued  growth  in  popularity 
Of  the   "Skinner   Satin-.  " 

This  satin  is  effectively  advertised   by  the  gratuitous 
claim  of  many  salesmen  in  exploiting  their  lines  thai  "it  is 

just  as  good  a-  Skinner'-."  Tf  this  can  be  urged  as  H 
Strong  point  for  any  other  kind  of  -at  in.  it  argues  well  for 
the  position  of  the  Skinner.  Their  Win.  G.  Hamilton 
will  oall  on  the  manufacturing  trade  of  Canada  early  in 
November. 


Oreenshields  Limited. 

Their  stock  of  houscfurnishings  has  lately  been  added 
to  by  many  new  designs  in  carpets  and  squares.  Oil- 
cloths and  linoleums  in  every  width  may  be  had  Not- 
tingham and  Swiss  curtains  are  also  ready,  as  well  as 
the  newest  and  prettiest  designs  in  an  extensive  ran 
art.  muslins  and  cretonnes.  Their  travelers  are  now  on 
the  road  for  Spring,  1005,  with  new  and  complete  ranges 

In  the  dress  goods  department  current  demand  seems 
centred  on  lustres  and  mohairs  in  browns  particularly, 
with  all  staples  running  a  good  second  Spring  line- 
will  be  shown  the  last  of  the  month,  and  in  these  lustre-. 
mohairs,  Sicilians  and  a  variety  of  lightweight  materials 
predominate.  Voiles  and  crepes  are  strong  Prices,  not- 
withstanding the  change  in  tariff,  are  on  a  particular!] 
fair  basis.  In  the  silk  department  novelties  designed  foi 
shirtwaist  suits  are  prominent  Small  invisible  check-. 
as  Well  as  small  dots  and  designs,  are  featured  The 
large  tartan  plaids,  which  are  the  rage  on  the  othei  side 
just  now.  are  also  seen  Soft  finish  tafTeta-  and  louistnes 
—  the  materials  favored  in  these  changeable  silks— are 
again     in     the     collection  Plain    materials    in      taffeta- 

will  undoubtedly  lead,  although  .laps  and  Chinese  have  a 
good  showing  Satin-,  which  are  used  so  much  for 
llningB,   are   featured. 

Spring  cotton  dress  goods  samples  will  be  -ecu  in 
October.  The  class  of  goods  shown  is  almost  an  equal 
division  between  sheer  and  heavier  fabrics  for  the  tail- 
ored garments  White  as  a  Coioi  Is  good  and  will  run 
more  into  children's  and  misses'  good-  than  evel  In  the 
first-class  ol  fabrics  organdies  and  muslin-,  both  plain 
and  printed,  are  strong,  while  silk-finished  Persian  lawns 
and  India  linens  ate  in  increasing  strength.  Silk  tin 
and  the  new  eropelas  are  seen       DoK  and   stripes  are  good 
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in  these  lines,  while  magpie  goods  and  Puritan  greys 
seem  sure  of  reception.  Plain  cotton  voiles  are  good,  but 
the  most,  popular  ones  will  be  with  pique  colds,  terry- 
cord  stripes  and  spot  effects,  as  well  as  fancy  cheeks. 
Mercerized  goods  in  medium  weights  are  also  good,  while 
plain  linens  as  well  as  two  tone  effects  and  those  with 
woven  spots  have  a  stronger  showing. 

The  handkerchief  department  shows  plain  and  hem- 
stitched lawn  and  linen,  scalloped  embroidered,  hem- 
stitched embroidered,  lace  edged  and  drawn  work  edge 
Many  designs  are  confined  to  this  firm.  Silk  handker- 
chiefs in  narrow  and  broad  hemstitched  are  a  good  buy. 
•  Jap  silks  were  bought  previous  to  the  advance  and  are 
offered   at    prices   favorable   to   buying. 

The  hosiery  department  offers  nearly  all  lines  at  old 
prices.  They  call  attention  to  the  following  lines  :  Soft 
wool  ribbed  hose  A 166  at  $2.25;  worsted  ribbed  hose  K60 
at  $2.25;  worsted  ribbed  hose  K70  at  $3;  worsted  ribbed 
hose  W2  at  $4.50;  soft  wool  ribbed  hose  F  at  $4.50; 
children's  sizes  can  also  be  had  in  any  of  the  lines. 

The  firm  are  offering  plain  cashmere  hose  No.  130  at 
$2.25;  136  al  $3.25,  and  66  llama  at  $4.50;  children's  sizes 
in  any  of  the  lines.  They  show  three  lines  of  heavy 
spliced  knees  ribbed  cashmere  at  $2.25  No.  8;  at  $3.60 
No.  735;  and  $1.50  No.  14.  These  also  can  be  had  in 
children's   sizes. 

In  ladies'  and  children's  underwear  the  range  shown  by 
the  company  comprises  almost  everything.  Tn  women's 
elastic  ribbed  vests  and  drawers  they  offer  good  values 
at  $2.25  No.  V27;  at  $3  V30;  at  $3.60  V32;  and  many 
other  and  better  lines.  The  range  of  children's  goods  is 
also  very  large,  their  A10  size  1  a*t  90c  to  size  9  $1.95; 
A15  size  1  at  $1.25  to  size  9  $2.80;  A20  size  1  at  $1.75 
to  size  9  $3.75,  are  popular  lines.  Combinations  for 
women  and  children,  black  tights,  are  also  shown  in 
various  qualities.  Plain  natural  wool  and  Scotch  knit 
vests  and  drawers  can  also  be  had. 

The  glove  department  has  the  following  :  In  plain 
cashmere  special  lines  are  offered  at  $1.25  L20;  at  $2.25 
L29;  at  $3  L36;  and  at  $4  No.  L41;  cashmere  with  dome 
fasteners,  special  lines,  at  $2.25  DF24;  at  $3,  DF32;  at 
$4.25,  DF36.  The  firm  show  very  pretty  range  silk  lined 
at  $2.25,  N20;  at  $3,  SL1;  and  at  $4.25,  SL9;  had  in 
black,  white,  slates,  browns  and  navys,  also  the  new 
homespun  mixtures  which  are  selling  well  at  $3,  H50; 
and  at  $4,  H70. 

In  plain  ringwood  gloves  their  special  values  are  :  Oil 
at  $1.35;  G12  at  $2.25;  G26  at  $3;  and  SG36  at  $4,  and 
can  be  had  in  black,  white  and  slates.  Fancy  colored  at 
$2.  S54i;  at  $3,  R10,  and  R15.  The  range  of  children's 
in  cashmere  and  plain  and  fancy  ringwood  is  very  exten- 
sive, and  are  offered  in  black,  white,  slates,  reds,  navys, 
and  many   Hues   of  fancies. 

The  stock  carried  in  ribbons,  laces,  veilings,  lawn, 
muslin  and  flannelette  embroideries,  is  very  large,  and 
values  offered  exceptional.  Retailers  can  depend  on  get- 
ting their  orders   filled  promptly. 


Brophy,  Cains  &  Co. 

Travelers  are  now  showing  trimmings  of  all  descrip- 
tions for  Spring.  The  line  of  laces  comprises  the  very 
Infest.  What  might  be  culled  the  button  effect  is  heralded 
as  the  eorreel  thing,  ami  they  show  a  complete  range  of 
this  style  in  all  grades.  Wash  guilds  are  now  being  taken 
hold  of  by  the  trade  and  the  range  of  this  linn  comprises 
many  new  effects.  Linens  are  strengthening  continually 
and  judged  by  its  beauty  of  this  range  deservedly  so. 
Mercerized  s|mls  look  very  neat,  as  well  as  the  newest 
plain    colors    in    the, popular    shades.       White,    black    and 


ecru  of  course  remain  the  staple  colors  for  Spring  in  all 
lines.  Muslins  in  the  finer  grades  are  unique  by  the 
plainness  shown,  although  the  cheaper  lines  show  the 
popular  openwork  effect.  Mercerized  cut  inn  goods  in  an 
ever  increasing  range  which  is  bound  to  assure  their  con- 
tinneil  popularity  are  seen.  The  prices  may  he  depended 
upon  as  giving  extra  value  on  a  rising  market.  The  vol- 
ume of  business  already  booked  is  large  comparing  favor- 
ably with  a  year  ago. 

Ribbons,  which  are  improving  continually,  are  boomed 
by  the  offering  of  specials  in  taffetas  and  satin  dUehesse. 
The  hosiery  department  is  replete  with  tempting  offers. 
Two  specials,  to  be  had  in  both  black  and  tan  are  MC 
and  TMC.     The  price  is  $2.25  per  dozen. 

A  specialty  in  a  strengthening  underwear  market  looms 
up  in  an  elastic,  ribbed  balbriggan  shirt  which  may  lie 
profitably  retailed  at  40  cents. 


Truro  Knitting  Mills  Co. 

Every  dealer  in  men's  furnishings  has  had  his  under- 
wear troubles,  it  is  very  easy  to  get  underwear  that  is 
"guaranteed  unshrinkable":  it  is  very  hard  to  get  under- 
wear that  is  unshrinkable.  Many  a  retailer  has  lost  good 
customers  because  the  underwear  he  sold,  did  shrink.  The 
dealer  seldom  gets  the  opportunity  to  explain  that  the 
manufacturer  guaranteed  the  underwear  to  him.  and  that 
he  will  refund  the  money.  The  customer  simply  r-efuses  to 
deal  with  him  again.  And  he  is  helpless  to  make  it  other- 
wise . 

The  only  way  a  retailer  can  protect  himself,  retain  his 
trade,  and  build  up  his  underwear  department,  is  to  stock 
a  line  of  goods  which  he  personally  knows  will  not  shrink'. 
Such  underwear  is  made  right  here  in  .Canada.  The  Truro 
Knitting  Mills  Co.,  Limited,  of  Truro,  N.S.,  does  make 
unshrinkable  underwear.  A  dealer,  who  handles  "Stan- 
field's  Unshrinkable"  for  men,  and  "Stanfield's  Truro 
Knit"  for  women,  has  two  lines  that  are  as  safe  as  Gov- 
ernment bonds.  These  brands  are  time-tested.  They  are 
worn  by  thousands  of  men  and  women,  all  over  Canada, 
and  have  proven  their  quality. 


"Premier"  Brand  of  Waterproofs. 

The  new  ranges  for  the  Spring  of  the  "World  Renown- 
ed Premier  Waterproofs"  are  now  in  the  hands  of  all  the 
leading  merchants,  and  include  very  full  ranges  both  of 
gentlemen's  and  ladies'  garments.  This  year  has  wit- 
nessed a  very  distinct  revival  in  the  demand  for  water- 
proof coats.  The  manufacturers  of  the  "Premier"  water- 
proofs are  also  large  producers  of  reliable  rainproof 
goods,  both  for  ladies  and  gentlemen,  and  these  are  fully- 
represented  in  the  Spring  samples,  and  include  many  very 
smart  novelties.  Among  the  "Premier"  samples  there 
are  waterproofs  which  can  be  rolled  into  next  to  no  space, 
and  which  can  be  quite  well  carried  in  the  pocket.  Fine 
canton  cloths  are  largely  employed  for  this  class  of  water- 
proof. The  heavier  coats  for  wet  or  cold  weather  show 
a  distinct  advance  in  point  of  style.  In  the  ladies'  water- 
proofs the  development  in  point  of  style,  fabric,  and  finish 
employed  is  quite  remarkable.  The  firm  have  used  some 
of  the  very  finest  fabrics  obtainable  fur  the  purpose  of 
these   garments,    and    the    result      shows      (hat      these    tine 

fabrics  arc  admirably  adapted  to  the  purpose.     The  gar- 
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nts  are  shown  m  must  delicate  tints,  1 » •  •  1 1 1  outside  and 

for  tin-  lining.  In  tome  very  excellent  Bamples  which  we 
inspected  there  seemed  to  be  much  more  decoration  than 
has  hitherto  been  the  ease,  and  altogether  there  is  no  < i<  •  1 1 1> t 
thai  the  latino*  waterproofs  "i  this  Mason  will  deserve 
in  rank  among  the  tnosl  fashionable  of  garments.  The 
tii  hi  do  all  their  own  proofing  bj  tin-  latesl  processes.  The 
growth  of  the  trade  has  necessitated  a  removal  of  their 
offices  ami  showrooms  i"  much  mine  commodious  premises. 
'I'lif  new  offices  ami  showrooms  arc.  however,  onlj  Ave 
minutes'  walk  from  the  old  premises,  bo  that  buyers  will 
iiml  them  quite  convenient.  Merchants  can  obtain  copies 
"i  tin'  very  artistic  "Premier"  show  card  mi  application 
at  92  MeCill  Btreet,  Montreal 


Castle  Braid  Co. 
Tlir  introduction  for  the  Kail  Beason  of  pull  braids  hav- 
ing Mat  edges  has  in  no  way  lessened  the  demand  I'm-  ser- 
pentine effects.      'I'lic   impressions  here  shown  arc  supplied 


Unique  Prize  Competition. 

Tin-  National  Bweeper  Companj  bring  to  tb<   attention 
of  the  trade  t'm  the  firs)  time  in  this  issue  their  proposed 

plan  to  'diVr  i thlj   cash  prizes  for  the  li«si   three  ad 

vertisements  of  their  product  appearing  in  the  local  paper, 
id'  the  dealers  handling  "National  Roller  Bearing"  sweep 
era.  In  this  daj  of  advertising,  all  live  dealers  take  ad 
rantage  "I  every  advertising  plan  or  Bcheme  that  thej 
possibly  can  ami  the  dealers  are  coming  tn  appreciate  more 
and  more  every  daj  the  value  of  the  assistance  in  tin-  ad 
trertising  line  offered  bj  the  manufacturer  and  an-  readilj 
giving  sueh  manufacturers  preference. 

The  plan  of  the  National  Sweeper  Companj  is  most 
original.  It  is  certainly  unique  and  Bbows  nut  onlj  an 
unbounded  faitb  of  the  National  Bweeper  Companj  in  their 
product  hut  their  extreme  willingness  tn  assist  the  dealer 
in  advertising  "National  Roller  Bearing ' '  Bweepers.  Ever) 
live  advertising  manager  can  benefit  bj  studying  the  plan 
if  nothing  more  ami  those  who  take  advantage  of  the  offer 
made  bj  the  National  Sweeper  Companj  do  nut  only  have 
thirty-six  chances  in  a  year  to  ge\  a  cash  prize,  hut  thej 
p-j  MR[\JF£jV(  ""'  benefit  id'  the  ideas  and  thoughts  "t  the  numei 
pas  other  advertising  managers,  copies  of  whose  advertise 

ifents    will    he    furnished    them    from    time    In    lime,    hut    il 

PftrjV ->    ^7i"  increase  the  sale  id'  this  profitable  line  lor  their  firms 

VDt  a      /he  National   Sweeper  Company  have  led   in   advertising 

y~p  T      plans  ever  since  they  started  iii  business,  four  years  ago, 

C«K\/)     which  has  much  to  do  with  the  wonderful   progress  they 

t.  I  URNE©'   made   and    the   establishment    "I    their  product    mi   a 

[)\l    'v>  9    in/*libstantial  basis  in  all  parts  ,,('  the  world.     The  National 

"    **M^reeper  Companj   wil 

inquirers. 


>v  n 


will  be  pleased  to  supply  full  detail-  to 


The  Dominion  Oilcloth  Co. 
L*0^gP  ;"The  complete  linoleum   plant    erected   by   the   Dominion 

f^^?**J*  no    in/iQ*^oth  ^'n-'  Limited,  has  been  welcome  news  to  the  trade. 

■*•  v-  Ts  prompt  shipments  of  reliable  goods  at  right  prices  can 
Flg- 3-  be  depended  upon.     Doubtless  the  magnitude  of  the  en- 

terprise, and  the  energy  and  faith  displayed  in  •'made  n 
Canada"  linoleum  are  not  fully  realized  or  appreciated, 
it  is  the  only  linoleum  factory  in  Canada,  and  one  ol  the 
few  in  America;  its  installation  involved  a  vast  expendi 
lure;  nothing  but  indomitable  energy  and  firm  belief  in  the 
future  of  this  trade   in   Canada   could   have  carrier!   the  in 


by  the  Castle  Braid  Co..  of  New  York,  and  are  reported  to 
be  three  of  their  best   sellers  for  the   Fall  season. 

Figure  1  can  be  had  iii  twenty  styles  including  solid 
colors  in  fanej  effects  ranging  in  widths  of  3-16  of  an 
inch  to  1   inch . 

Figure  2  is  largely  being  used  in  white  and  black.  The 


oddity  of  this  design   with   its  raised   and  oval   self-colored       dustry   to   its   present    condition.      The    latest    development 


nodules  has  made  il  a  prominent   factor  among  trimming 
buyers. 

Figure  3  is  reproduced  iii  exact  size  fmni  the  original 
and  is  made  in  a  variety  of  combinations  in  colors  having 
a  black  soutache  braid   winding  through   its  centre. 


involved  in  this  industry  is  the  necessity  for  more  ade- 
quate warehouse  room,  to  contain  complete  stocks  at  all 
time,  and  with  this  end  in  view  a  six-storey  warehouse 
175x128  is  now   in   the  course  of  construction. 

During  this   month   jobbers   in   all   parts  of  Canada    are 
showing    their    Spring    line-    ot     floor,    table    and  stair  oil- 
The  Salem  Co  cloths,  which  are  in  <rrcater  variety  both  as  regards  colors 

,,,,.„.  ,.,,,.  .  ,  and    designs    than    ever    before.       Decorative    burlaps    oil 

Pall   waists  for  immediate  deliverv  in  silk,  cotton     and  .    ,         ,,,,-,  ■     .         ,     , 

,.,,....,  i      *    i   '  u      i      i     f         t  coated    and    double-sized    are    economical    and    durable   and 

wool  in    the   latest    shades   and  styles  can   be  had.    French 

flannels   in   all  combinations   are  good   property   and    they  make  v,'rv  -ittractive  wall  coverings  -u, table  for  dwellings 

offer  them  at  attractive  prices.  and  pnblic  buildings. 

The    men's    department    is    filled    with    a    complete    line  

of  shirts,     collars,    vests,  etc.     Spring   lines  are  now  on  Qeo    jj    gees    gon  &  Co 

the  road  and  the  high  standard  of  goods  set   bv  this  firm 

is   appreciated       Men's   and    boys'    vests   arc   offered   in    an  Cre"     "      Hee8>   S""   *   r"'  s   t™*1*™   ■""   BOW   on    the 

extensive   range     at      prices      saving   any   duty   on    foreign  road  w,th  snniD'«^  of  all  the  newest   and  best   in  furniture 

goods.      The    neat    patterns   and    novelties   shown    in    their  coverings   in   all   their  variety  of  material.      Lace  curtains 

shirts     make    them  splendid  sellers.     The  Salem  brand   is  of  which   they  are   making  a   specialty,     and   carrying  in 

the  criterion   of  novelty   and  excellence.  stock  an  average  of  100.000  pairs.      Bobbinet   and   muslin 


147 


Dry    Good) 


HINTS    TO    BUYERS 


Oct.,  1904 


curtains,  in  a  great  variety  of  their  own  make,  and  up- 
holstery supplies  general  I  \  . 

While  largely  engaged  in  the  upholstery  business,  they 
are  by  no  means  neglecting  their  original  business  of 
manufacturing  window  shades,  curtain  pules,  and  man; 
other  kinds  of  goods,  which  they  sell  at  a  price  that  afford 
the  retailer  large  profits. 

Their  new  plant  tor  manufacturing  bobbinet  and  mus- 
lin curtains  which  they  established  a  couple  of  years  ago. 
has  more  than  trebled  in  size  and  is  still  growing.  Their 
goods  have  become  very  popular  and  they  are  safe  goods 
to  stock  as  they  never  go  out  of  fashion  and  are  very 
profitable  to  the  retailer. 

New  tapestry  goods  from  their  plant  at  Valleyfield  are 
very  attractive  this  Fall,  new  patterns  are  constantly  be- 
ing added  and  their  line  grows  better  every  year. 


Worrall's  Velvets. 
J.  &  J.  M.  Worrall  are  now  producing  velvets  and 
velveteen  in  fast  black  and  colors.  A  fast  black  has  been 
on  the  market  for  some  time  but  now  the  fast  colors  are 
shown  and  having  been  tested  the  dyers  wish  to  make 
known  the  fact.  The  colors  will  not  rub  off,  a  great  de- 
sideratum in  velveteens.  They  are  also  dyed  and  finished 
in  high  grades.  This  ability  to  procure  fast  colors  will 
help  velveteen  sales,  especially  since  the  new  process  also 
improves  the  lustre  and  depth  of  tone  of  the  cloth . 


The  New  York  Silk  Waist  Co. 

As  stated  elsewhere  Mr.  S.  A.  Jacobs  is  now  sole  pro- 
prietor and  it  goes  without  saying  that  the  reputation  es- 
tablished for  high  grade  goods  will  be  maintained.  Im- 
provements are  the  watchword  under  Mr.  Jacobs'  super- 
vision, and  in  this  connection  the  designing  staff  has  been 
increased,  and  the  plans  will  soon  be  enlarged,  ensuring  in 
the  first  place  the  latest  styles  and  secondly  prompt  de- 
liveries which  are  already  appreciated  by  the  trade. 

Their  travelers  are  now  on  the  road  for  early  Fall  re- 
peats as  well  as  extreme  novelties  for  immediate  delivery. 
Their  new  designing  staff  is  showing  the  latest  creations 
from  Paris  and  New  York.  The  beautiful  effects  of 
lustres  are  brought  out  in  all  the  leading  shades.  A  larger 
range  of  medium  priced  goods  is  shown  than  ever  before. 


I.  Mishkin. 

Business  has  opened  up  favorably  and  repeats  on  Kail 
silk  waists  are  coining  to  hand  nicely.  Two  specials  in 
tafteta  are  offered  this  month,— a  soft  finish  taffeta  of 
light  weight  ami  good  trimming  to  retail  at  $4,  and  a 
splendid  good  taffeta  showing  the  latest  trimming  to  re- 
tail at  $5. 


Tooke  Bros.,  Limited. 
Browns,  greens  and  wine  shades  are  the  most  popular 
for  men's  neckwear.  A  good  many  blues  and  greys  are 
selling  in  both  fancy  and  plain  colors,  a  large  variety  of 
weaves  and  different  fashions  being  shown.  The  popular 
makes  are  derbys,  ranging  from  2  to  21-2  inches.  The 
French  derby  is  the  most  popular.  Puffs  in  both  hand 
and  shields  are  taking  well,  while  flowing  ends  and  Eng- 
lish squares  take  a  prominent  place.  Tooke  Bros..  Limit- 
ed, have  all  the  newest  shapes  and  have  brought  out  sever- 
al  popular  styles   of   their  own.      Their   factory   is    filled 


with  orders  and   they  are  working  overtime  endeavoring 
to  execute  them. 

Mr.  E.  Foster,  of  Tooke  Bros.,  Limited,  visited  West- 
ern Ontario  cities  recently  with     samples     of  Christmas 

neckwear   and    succeeded    in    doing   a    good    business.       Mi- 
lines  were  particularly  popular. 

A  noticeable  feature  is  the  large  line  of  fancy  half  hose 
shown  in  beautiful  grades  of  tan  silk  embroidered.  They 
are  very  strong  in  fancy  half  liose  to  retail  for  25c,  as 
well  as  in  lisle  threads  and  cashmeres,  to  retail  at  50c. 
Tooke  Bros.,  Limited,  are  showing  a  very  large  range  of 
fancy  underwear  for  Spring  that  will  retail  from  50c  per 
garment  to  $3.  They  succeeded  in  securing  several  lines 
confined  to  them  in  Canada. 


Standard  Neckwear  Co. 
Business  on  popular  priced  lines  which  this  firm  make 
a  specialty  of  is  reported  as  good.  Their  $2.25  and  $4.50 
lines  suit  all  possible  tastes  and  make  good  sellers.  Novel- 
ties for  Christmas  trade  comprise  fancies  in  browns,  greys, 
greens  and  wines.  A  postal  card  connects  anyone  in  the 
trade  with  a  traveler. 


Standard  Umbrella  Co. 

Travelers  are  showing  Spring  lines  and  a  casual  in- 
spection discloses  many  novel  and  attractive  features, 
among  Avhich  may  be  mentioned  the  following:  The  popu- 
lar self-closer,  the  sliding,  single  bulb  runner  which  is  a 
growing  favorite,  the  silk  rain  waterproof  umbrella  and 
a  storm  umbrella  which  braves  the  severest  weather,  the 
circular  ribs  preventing  the  episode  of  an  inside  out  um- 
brella. The  range  of  handles  is  truly  bewildering  and 
leaves  nothing  to  be  desired.  Some  specials  are  offered  in 
ladies'  pearls,  ivories  and  silver  mounts.  The  latest 
novelty  seen  in  both  men's  and  women's  is  aeedyue,  a 
burnt  wood  style.  Another  fad  of  showy  proportions  in 
the  United  States  is  the  use  of  animals'  heads.  This 
firm  shows  them  carved  in  wood  and  ivory  and  they  should 
prove  popular  as  they  can  be  retailed  at  popular  prices. 

The  Standard  Umbrella  Co.  advise  the  trade  of  a  new 
advertising  novelty  which  will  be  sent  to  anyone  in  the 
trade  upon  request.  Tt's  a  daisy.  They  also  give  eus- 
tomers  purchasing  a  certain  amount  an  umbrella  stand, 
which  is  a  work  of  art  and  aids  selling  considerablv . 


W.  R.  Brock  Co.,  Montreal. 

The  Perfection  cloth  measure  is  having  a  good  sale. 
The  merits  of  this  measure  consists  in  its  ability  to 
measure  goods  in  the  piece  without  unwinding  or  cutting 
the  goods  in  any  way.  The  mode  of  operation  is  exceed- 
ingly simple. 

The  travelers  are  now  on  the  road  with  samples  of 
carpets,  many  patterns  of  which  are  confined  to  the  W. 
R.  Brock  Co.  A  large  assortment  of  rugs  and  mattings 
is  also  being  shown.  In  curtains  and  table  covers  the 
cloth  is  fully  up  to  the  mark  and  the  patterns  and  prices 
are  just  right 

In  the  ready-to-wear  department  the  buyers  have  done 
good  work.  Outside  skirts  in  great  variety  are  being 
shown,  200  at  $2,  21  at  $3,  28  at  $4,  etc.,  being  especi- 
ally worthy  of  mention.  Some  pretty  Japanese  silk 
blouses  are  being  offered,  and  the  prices  a1  which  they 
can  be  retailed  should  move  them  rapidly. 

Mothers  are  always  on  the  lookout  for  boys'  woollen 
suits  at    low     prices.     Brock's   Bl,    B2,   B3,  B4,    B5,   B6, 
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Ing  in  price  from  BOc  to  U  ""  »vill  ted  very  readj 
Bale  and  will  commend  them  elvi  to  retailers  and  con 
Burners  bj   theli  nattj  appearance  and  line  qualit] 

in  whitewi  ,11  Borne  prettj  goods  are  being  offered.  One 
ol   the  Innovations    Lb  a  complete  set   ol  whitewear,    all 
ling,  and  this  should  take  well  with  the  battel  clas 
of  trade. 

Wholesalers  report  an  unprecedented  demand  tor  noli 
waists.  Brocks  were  sxoeedingrj  tortunate  In  having  a 
good  stock  a1  the  beginning  ol  Hie  season,  add  In  addi 
lion  have  ouite  ■  f«u  orders  still  due  them  from  the 
manufacturers  Children's  knitted  wool  gaiters  are  a  de 
cided  noveltj 

\  large  shipmcnl  ol  Japanese  silk  handkerchiefs  has 
been  received.  They  retail  profitably  at  88c  apiece  and 
are  mst  the  iiiinn  toi  the  Christmas  trade.  Excelda 
handkerchiefs  are  also  populai  and  can  be  had  for  i>< > ' it 
ladies  and  gentlemen  with  either  plain  01  colored  borders 
Knitted  woollen  sets,  consisting  ol  toque,  sash  and 
mittens,  are    popular 

\  complete  stock  ol  fancy  collars  is  shown.  Bavarian 
and  Persian  effects  are  prominenl  in  the  display,  while 
some  pretty  lines  oi  fancj  white  embroidered  cufl  and 
c.illai  sets  are  being  shown  In  mitts  "Special"  is  pai 
ticularl]  worth]  <>f  mention.  The  line  can  be  had  as 
-oiied  black,  scarlet  and  oardinal  t<>  the  dozen,  or  in 
dozens  of  black,  and  retails  from  12'  to  15c.  Children's 
fancy  silk  hoods   in  some   tasteful   designs  are  on   view. 

Brock's     staple     department     have   been   shipping     oul 
Wrapperettes    to    their   customers   and,   although    the   stock 

is  greatly  1  educed,  it  still  affords  a  ^<>"<l  choice.  Some 
good  values  in  crashes  and  natural  and  black  canvas  are 
to   be   had,     crashes    retailing   at    8,    It'    and    12c,    and   can 

vases  id  to  20c. 


I. .idles  are  looking  foi   material  foi    Kail  ■ 
at  tins  season  ol   the  rear,  and   Venetians  and  boxcloths 
are  much  In  demand      Brock's  line  ol   Venetian 
tailing  at    11.38,  Is  especially    worthy    oi  mention        P01 
those  who  wish  ,1  cheapei   material,   they   are    Ik >v% in^    .1 
Lai  line  ol  M  In    blue  and  black  ehei  lot  ii    ,ii 

tl  M 

Sunbeam   velveteen    and   Ravi  Italian  an-  both 

meeting  with  ,(  fall  share  ol  luccesa  in  the  ill 
ment  ohlffon,  taffeta  and  louisine  ailka  foi  ihirtv 
iiiines  are  popular,  as  well  as  silk  crepe-de-chene 

Wools  have  gone  away    up  in  pine,  hut  not  withstand 

inn    this      fact     Brook's    value    in    hlankets    and    Ilalinels      i, 
Hood         Then     stock     ot      dolnels,    llannelet  I  is,    shakei     fla.Ii- 

nels,  and  grey  and   white  cottons  is  good,   then   special 
21  in.  llannelet  te  sheeting  being  something  extra  special 
The  Bmallware  department  is  showing  .1  line  of  white 

hack  and  side  eomhs..  These  goods  are  populai  with  Am 
ericas    ladies    and    ate     gaining      in    favor    with    Hun    ('an 

adian  Bisters      Indeed,  an  item  in    The  Review  appeared 

last    month    ahoul      these      k"<kIs       The    bell    buckle      stock 
comprises    some    pretty    designs;    Canadian    emhlems, 

as  beavers,  maple  leaves,  etc.,  being  especially  promin- 
ent.    The  sets  can  he  had    in    silver,    gunmetal,  bronze, 

etc. 

It    is  not    generally    known    that    this   firm   catties  a   line 

of  tailors'  trimmings.  The  range  is  deservedly  populai 
with     the     tailoring     concerns  in   this  country,     litock's 

have  always   prided    themselves   on   their   button   stock. 

The  new  skirl  hanger  has  been  shipped  to  retailers  all 

over  Canada.  The  price  at  which  Ihe  hanger  can  he  sold 
should  find  favor,  to  say  nothing  of  the  universal  satis 
faction  given. 


flcLaren  &  Dallas 


WHOLESALE  DEALERS  IN 


BOOTS  and  SHOES 


and 


Maple  Leaf 
RUBBERS 


Our  Spring  Samples  will  ho  on  the  road  ahout 
October  15th,  and  we  would  call  special  atten- 
tion to  our  Oxford  Shoes  in  Tan.  Patent  and 


Dongola. 


OUR  SPECIAL  BRANDS 

THE  IMPERIAL  SHOE,"  a  high-grade 
shoe  for  men  and  women,  in  all  fine 
leathers,  and  on  newest  lasts  and  patterns. 
McKay  Sewed  and  Goodyear  Welt. 

"MAPLE  LEAF  BRAND"  Solid  Leather 
Staples.  Every  pair  positively  guaranteed. 

Sorting  orders  shipped  same  day  as  re- 
ceived. Letter  orders  are  given  special 
attention. 


McLARCN    &    DALLAS 


Temporary  premises  :     74k    York    Street, 


TORONTO 
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The  China  and  Japan  Silk  Co,  Limited. 

A  glance  at  the  personality  of  the  directorate  of  this 
firm  gives  ample  proof  that  they  are  to  occupy  a 
permanent  and  reliable  position  in  the  trade,  as  well  as 
filling  in  some  respects  a  long  felt  want.  Mr.  E.  S. 
Hassberger,  the  president  of  the  new  firm,  needs  no  intro- 
duction. He  has  been  long  and  favorably  known  to  the 
trade  as  the  successful  representative  of  Total  Broadhurst,  of 
Manchester,  England.  He  will  be  connected  with  the  sell- 
ing end  of  the  new  business,  and  is  in  a  position  to 
throughly  advise  the  trade  as  to  the  safest  and  surest  goods 
to  stock  from  his  personal  experience  in  China  and  Japan. 
Mr.  A.  J.  Moreland,  the  secretary-treasurer,  has  a  wide- 
spread, favorable  publicity,  due  to  his  position  of  trust,  with 
the  T.  Eaton  Co.,  Limited.  For  the  past  seven  years  he  has 
been  secretary-treasurer  of  that  firm.  Needless  to  say  he  is 
well  fitted  to  ably  conduct  the  finances  of  the  new  firm.  To 
Mr.  Poole  is  left  the  arduous  task  of  buying,  and  his  experi- 
ence peculiarly  fits  him  for  such  a  duty.  He  has  been  a 
buyer  for  the  T.  Eaton  Co.  for  the  past  11  years,  and  during 
that  time  has  explored  as  has  no  other  man  the  interior 
regions  ot  both  China  and  Japan,  where  the  actual  manu- 
facture of  the  goods  is  carried  on.  His  aim  is  to  place  before 
the  trade  everything  that  can  possibly  be  secured  from  these 
countries. 


If  the  Imperial  Government  are  prepared  to  adopt  the  pre- 
ferential policy  and  give  our  products  exemption  from  the 
duties  now  imposed  or  hereafter  to  be  imposed  on  foreign 
goods,  we  will  be  prepared  to  grant  further  preference. 
— Hon.  W,  S.  Fielding,  Finance  Minister  of  Canada. 


r 


in  mind  that  we  are  able  to  give  you  every 
satisfaction  in  Fur  Garments. 

Our  stock  for  this  season's  trade  was 
never  better  selected  or  more  complete. 

We  have  some  exceptional  values  in 

Thibet  Stoles  and  Muffs 

in 

White,  Black  and  Blue  Shades 


SORTING     ORDERS      FILLED 
ON  THE  SHORTEST  NOTICE 


A.  J.  ALEXANDOR, 

The  Reliable  Wholesale  Furrier 

504-6  St.  Paul  Street,    -    Montreal 


V. 


HOTEL    DIRECTORY. 


NEIL  McCARNEY,  Prop. 


W    C    M<(  AKNF.V.  Manaoek 


THE   PROVINCIAL 

I.KAi.i.No  Commercial  Hotel.  GANANO^UE,  ONT 

Located  in  Heart  of  Business  Section.  Ten  First-class  Sample  Rooms 


HOTEL   GRAND 

O    F    BAKER,  Proj\  GALT,  ONT 

First-class  accommodation  for  Commercial  Men. 


CONDENSED  OR  "WANT"    ADVERTISEMENTS. 


Advertisements  under  this  heading,  2c.  a  word  first  insertion,  lc.  a 
word  each  subsequent  insertion. 

Contractions  count  as  one  word,  but  five  figures  (as  $1,000)  are  allowed 
as  one  word.    • 

Cash  remittance  to  cover  cost  must  accompany  all  advertisements 
In  no  case  can  this  rule  be  overlooked.  Advertisements  received  without 
remittancecannot  be  acknowledged. 

Where  replies  come  to  our  care  to  be  forwarded, five  cents  must  be  added 
to  cost  to  cover  postage,  etc. 


AGENT  WANTED. 


GOOD  Selling  Agent,  on  commission,  to  sell  European  Fleeced  Piques 
and  Mercerized  White  Goods,  from  New  York  Bonded  Warehouse. 
Reply  Box  175,  Dry  Goods  Review,  Toronto. 


(9) 


SELLING  AGENT  WANTED. 


THE  Largest  Manufacturers  in  the  World  of  Cocia  Fibre  Mats  and 
Mattings ;  William  Goodacre  &  Sons,  Limited,  Ceylon  Mills, 
Victoria  Docks,  London  (England),  require  the  services  of  a  repre- 
sentative for  the  sale  of  their  goods  in  Canada.  Application  to  above 
address.  (11) 


Agent  Wanted. 

Firm  of  High-Grade  Clothing  Manufacturers,  making 
a  specialty  of  Raincoats,  Flannel  Suits,  Fancy  Vests. 
Travelling  Caps,  etc.,  require  services  of  reliable 
agent  calling  upon  Retail  Trade.  Must  have  sound 
connection  and  experience.  Full  particulars  and 
references  (In  strict  confidence),  to  Wallace,  Scott  £ 
Co.,  Limited.  27  Cadogan  Street,  Glasgow.  (10) 


TORONTO. 


R.   FLAWS  &  SON,   MancheSterBldg.,Mellnda8t.6 
Dry  Goods  Commission  Agents. 

8.  <&  L.  Ash  Brothers,  Leeds, 

Cloths,  in  great  variety, 
Cartwriqht  &  Warners,  Limited,  Loughborough,  Eng. 

Hosiery  and  Underwear, 
Bentley  &  Tempest,  Leeds,  Eng., 

Casket  Cloth,  Vicunas,  Serges,  Cap  Cloths, 
Hood,  Morton  &  Co.,  Newmilns,  Scotland, 

Lace  Curtains. 


Representing 


BUY  THIS  BOOK 

SUCCESSFUL  ADVERTISING  -How  to  Accom- 
plish it. — By  J.  Angus  MacDonald. 

Every  Merchant  and  Salesman 

will  find  it  full  of  invaluable  matter  relating  to  the  selling 
of  goods.      Chuck  full  of  suggestions  and  instruction. 
Enthusiastically  endorsed  by  press  and  advertising 
authorities. 

Sent  postpaid  for  $2.00. 

MacLEAN   PUBLISHING  CO.,  Limited, 

TECHNICAL  BOOK  DEPARTMENT.  TORONTO. 
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CLASSIFIED     LIST     OF     ADVERTISEMENTS 


Accountants  and  Auditor* 
Barbci    I  leni  i    ft  Co.,  1  oronto. 

Kill.-*     Win       Toronto. 

Hosklns,  i  >.n Hi,  i  oronto. 

lenkins  and  Hardy,  Montreal,  I  oronto.  New 

V.    ,k 

Kidd.  F    1 1      I  .M..HIO. 

Menon,  Geo.  0.,  1  oronto. 
Advertisement  Writers 

Child  I  I  .ill.  Wakefield,  Mass. 
Auctioneers. 

Stevens,  Q    i.  ft  Co.,  (imago. 
Barristers,   Solicitors,  etc 

Atwater,  Ductus  ft  Cli.iuvin,  Montreal. 

Beatty,     Blackstock,     Fasken    anil     Riddell, 
I  01     I 

Cameron,  l>.  O  .  roronto and  OakviUe. 

I  l.uniltoii,   |    i     ,   1  monto. 

rapper,  Pnippen  A    rupper,  Winnipeg. 
Vni.ii    I    I.  1 1  ,  Qaebei  and  Montmagny. 
Belts  and  (Indies. 

Brock,  W.  R.,  Co.,  Montreal, 

Greenshields  Limited,  Montreal. 

Bindings  and  Webbings 

Paire  Bros.  &  Co.)  Leicestei    Eng. 
Blankets,  Quilts.  Travelling  Rags,  etc 

Alaska    Feather   ft  Down  Co.,  Montreal  and 
W  nnipeg 

Toronto  Feather  ft  Down  Co..   Toronto. 
Boot  and  Shoe  Laces 

Faire  Hros.  ft  Co.,  Leicester.  Kng. 
Boots.  Shoe-  and  Rubbers. 

McLaren  ft  Dallas,  Toronto. 
Braids. 

Castle  Braid  Co.,  New  York. 
Button  Machines  and  Buttons. 

Defiance  Button  Machine  Co..  New  York. 
Carpets,  Curtains,  Rugs,  etc 

Brock.  W.  R.,  Co..  Toronto. 

Burrows.  A    R..  &  Co.,  Guelph. 

Greenshields  Limited,  Montreal. 

Hees,  Geo.   IL.  Son   &   Co..    Montreal  and 
Toronto. 

Hirshson,  L  ,  ft  Co.,  Montreal. 

Imperial  Carpet  Co.,  Toronto. 

Ishikawa.  K.  ft  Co..    Toronto. 

Macdonald,  John,  ft  Co.,  Toronto. 

Moore  Carpet  Co.,  Sherbrooke,  Que. 

Rylands  ft  Sons,  Manchester,  Eng. 
Carriage  Rags,  etc 

Burrows,  A.  R.,  ft  Co.,  Guelph,  Ont. 

Gait  Robe  Co..  Gait. 

Cash  Registers,  Carriers,  etc. 

I   mi-Lin    Consolidated    Store    Service    Co., 
Toronto. 
Cloaks,  Costumes,  Skirts,  Shirt  Waists,  etc 

American  Silk  Waist  Co..  Montreal. 

Baker.  Richard   I..,  Co.,  Toronto. 

Brock,  W.  R.,  Co.,   Toronto. 

Cooper,  Corah  ft  Sons,  Leicester,  Eng. 

Empire  Mfg.  Co  .  Montreal 

Excelsior  Cloak  Co.,  Montreal. 

Trench  Art  Embroidery  Co.,  Montreal. 

Gall  Knitting  Co..  Gait. 

Greenshields  Limited,  Montreal. 

Hirshson,  I.  .  ft  Co.,  Montreal. 

Hitchcock,  Williams  &  Co.,  London,  Eng. 

Kyle,  Cheesbrough  &  Co..  Montreal. 

Macdonald.  John  ft  Co.,   Toronto. 

McKinnon,  s.  P.,  ft  Co..  Toronto. 

Merchants  Mantle  Mfg.  Co.,   Toronto. 

Mishkio,  [.,  Montreal. 

New  York  Silk  Waist  Mfg.  Co..  Montreal. 

Northway,   |ohn  ft  Son,  'Toronto. 

Ripley,  E\,  &  Son,  London,  Eng. 

Pugh  Mfg.  Co.,  33  Church  St.,  Toronto. 

Rylands  &  Sons,  Manchester.  Eng. 

Waldman  ft  Sommer,  Montreal. 
Cloth  Charts 

Putnam,  A    E     Milan,  Mich. 
Combs— Fancy. 

Croft    Win.,  ft  Sons,   Toronto. 
Commission  Agents 

Birnbaum,  B.,  ft  Son,  London.  Eng. 

Flaws.  R.,  ft  Sons,  Toronto. 

Wallace.  Scott  ft  Co..  Glasgow. 
Corsets. 

Konig  &  Stuflfmann,  Montreal. 
Cottons,  Prints,  Shirtings    etc. 

Brock,  W.  R.,  Co.,  Toronto. 

Brnphy,  Cains  ft  Co.,  Montreal. 


Greenshields  Limited,  Montreal, 
Horrockses,  Crawdson    ft    Co.,  Manchester 

and  London,  i  nj 
Rylands  A  Sons,  Manchester,  Eng 
Viyella"     H  Ulns,    Wrn  .    A    Co.,    Lon 
don,  i 
Cotton  Batting 
Bropl  Montreal 

I >. muni. ,ti  Wadding  I  1 1     Montreal, 
Cushions,  Pillows,  Etc 
Alaska  I  eathei  and  I  'own  <    <    Montreal  and 

Winnipeg. 
i  lee    i  leo   1 1    Son  I  into. 

I  oronto  Feathei  ft  I  town  mo. 

Dress  Goods,  Silks,  etc 
Brock,  W    i<  ,  Co.,  Montreal  and    Toronto 

Bropby,  I     tin  I  ft   Co.,    Montreal 

China  A  fapan  Silk   Co.,  Limited,  Montreal 
Debenham,  I  laldecott  ft  Co..  Montreal,  QueJ 

bee  and  'Toronto. 
Garland,  John  M.,  Son  ft  Co.,  Ottawa 

( in  in  .In, -hi     I  .united.  Montreal. 
Hitchcock,  Wilha  us  ft  Co.,  London,  Eng, 
Hirshson   L.,  ft  Co.,  Montreal. 
Ishikawa,  K..  ft  Co.,    Toronto. 
Knox,  Morgan  ft  Co.,   Hamilton. 

Kyle.  ( 'Imesbrough  ft  Co.,  Montreal. 

Macdonald    John,  ft  (Jo..    Toronto. 

Oriental  Silk  Co.,  Montreal. 

tleys' — Greenshields  Limited.  Montreal 

Rylands  A  Sons.  Manchester,  Eng. 
Dyers,  Cleaners,  etc. 

British     American     Dyeing    Co..     Montreal, 
Toronto,  Ottawa  and  Quebec. 

Parker.  R..  ft  Co.,   Toronto. 

Worrall,  |.  ft  |    M.,  Manchester. 
Educational. 

Belleville  Business  College,  Belleville,  Ont. 

Metropolitan  Business  College,  Ottawa. 

St.  Margaret's  College,   Toronto. 
Embroidered  Goods 

French  Art  Embroidery  Co.,  Montreal. 
Fancy  Goods,  Toys,  etc. 

Weese,  G    A.,  ft  Son,  Toronto. 
Featherbone  Novelties. 

Reid-Featherbone  Mfg.  Co.,  London.  Ont. 
Finanoe.  Insurance,  etc 

British  America  Assurance  Co.,   Toronto. 

Canadian  Bank  of  Commerce,   Toronto. 

Confederation  Life  Association,   Toronto. 

London  Guarantee  ft  Accident  Co.,  Toronto. 

Merchants  Mercantile  Co.,  Montreal. 

Meiropolitan  Bank,   Toronto. 

Western  Assurance  Co..  Toronto. 
Flannels,  Flannelettes,  etc. 

Brophy,  Cains  &  Co.,  Montreal. 

(ireenshields  Limited,  Montreal. 

Horrockses.    Crewdson    &    Co.,    Manchester 
and  London,  Eng. 

Rylands  ft  Sons,  Manchester,  Eng. 
Furs 

Alexandor.  A.  J.,  Montreal. 

Hitchcock,  Williams  ft  Co  ,  London,  Eng. 

Neuburger,  Max,  ft  Co.,  New  York. 

Peck,  John  W..  &  Co.,   Montreal,  Winnipeg 
and  Vancouver. 

General  Dry  Goods. 

Brock.  W    R..  Co.,  Montreal  and    Toronto. 

Brophy.  Cains  ft  Co.,  Montreal. 

Garland.  John  M..  Son  ft  Co.,  Ottawa 

Garneau,  p  .  Fiis  ft  Cie,  Quebec. 

Greenshields  Limited.  Montreal. 

Hitchcock,  Williams  ft  Co.,  London,  Eng. 

Knox.  Morgan  ft  Co..  Hamilton. 

Kyle,  Cheesbrough  ft  Co..  Montreal. 

Macdonald,  John,  ft  Co..   Toronto. 

Rylands  ft  Sons,  Manchester,  Eng. 
Gloves,  Mittens,  etc. 

Baker.  Richard  L,  Co.,  Toronto. 

Brock.  W.  R..  Co..   Toronto 

Goderich  Knitting  Co.,  Gode  ich. 

Hudson    Bay    Knitting   Co..    Montreal    and 
Winnipeg. 

Pewny's— Greenshields  Limited.  Montreal.  ' 

Rylands  ft  Sons.  Manchester,  Eng. 

Storey.  W.  H.  ft  Sons,  Acton. 
Handkerchiefs. 

Paquette  Bros.,  Montreal. 

Rvlands  ft   Sons.    Manchester.    Eng. 

Waller,  John  L..  &  Co..  Winnipeg. 
Hats,  Caps,  Etc 

Peck,  John  W  .  ft  Co  .  Montreal.  Winnipeg, 
and  Vancouver. 


Hotel  Directory 
md   Hotel   i 
Proviiit  i.tl  I  lotel    i  i-i' 
Jewelr  v 

into. 
Laces 

■  la  \  eiimg  i  ■>  .  i  oronto 
I  In,  in  ii.  k    William    v  idon,  Eng 

Konig  ft   Sliitlniann.    Moot 

Kyle.  Cheesbrough  ft  I  lo  .  Montreal 
Ladies'   Neckwear. 

k    W.   R     (  !o      Montreal. 

Taiiliairti,   RhfS  I  >  .    Toronto 
Linens. 

ihlelds  l  limited   Mob 

i  in  il  I  I  '<>..  Mont 

Llddell,  Win  ,  ft  Co.,  Belfast,  In 
Rylands  ft  Sons,   Mi  Bg 

Linen,   Silk.    Cotton   and   Woolen   Threads. 
Yarns   Etc 
Baldwin.    |.  ft   |  .  ft  Partners    Halifax,  Eng 

Frank  ft  Bryce,    I  oronto 
Harris  ft  (Jo..  Rockwood,  <>nt 
Linings  and  Canvas's. 

Kirk,    Samuel     &   Sons.    London.    Eng.,   and 

Manchester, 

Rylands  ft  Sons,  Manchester,  Eng, 
Matting. 

Imperial  Carpet  Co.,  Toronto. 

Ishikawa,  K.,  ft  Co.,  Toronto. 
Mending  Wools. 

I  aire  Hi  Leicester.  Eng 

Men's    and    Boys'    Ready  -  Made     Clothing 

(Overalls,  Leather  and  Rain-ooats,  Sweat 

ers.  etc). 

Caulfeild.  Burns  &  Gibson,  'Toronto. 

Fraser.  Donald,  ft  Co..  Winnipeg. 

Garneau,  P.,  Fils  ft  Cie,  Qaebec. 

Hiishson,  L. ,  ft  Co.,  Montreal. 

Hudson  Bay  Knitting  Co.,  Montreal. 

Macdonald,  John,  ft  Co  .  Toronto. 

Peck,  John  W.,  ft  Co.,  Montreal.  Winnipeg 
and  Vancouver. 

Rylands  ft  Sons,  Manchester.  Eng. 

Waldman  ft  Sommer,  Montreal. 

Wilkins,  Robert  C,  Montreal. 
Metallic  Roofing. 

Metallic    Roofing    Co.,     Montreal,     Toronto 
and  Wi'.nipeg. 
Millinery,  Ribbons,  etc. 

Brophy.  Cains  ft  Co.,  Montreal. 

Canada  Veiling  Co.,    Toronto. 

Caverhill  ft  K'oNOCk,   Montreal,  Quebec  and 
Ottawa. 

Debenham.      Caldecolt     ft     Co..     Montreal, 
Quebec  and    Toronto. 

Hitchcock,  Williams  ft  Co.,  London,  Eng. 

Kyle.  Cheesbrough  ft  Co..  Montreal. 

McCall,  D.  Co..  Toronto. 

McKinnon    S.  1  ■'.,  ft  Co.,    Toronto. 
Mufflers. 

Waller,  John  I...  ft  Co  .  Winnipeg. 
Muslins 

Green-hieHs  Limited.  Montreal. 
Needles,  Pins,  eto. 

Nicklin,  J  ,  ft  Co.,  Birmingham. 
Novelties  and  Notions. 

Croft,  Wm  .  ft  Sons.,   Toronto. 

I  airbairn,  Rhys    D.  Toronto. 

Faire  Bros.,  ft  Co,  Leicestei    Eng. 

Garland,  John  M  .  Son  ft  Co.,  Ottawa 

Knox.  Morgan  ft  Co..  Hamilton. 

Kvle.  Cheesbrough  ft  Co.,  Montreal. 

Pilcher  J.  V.  Mfg.  Co.,  Louisville. 

Porter,  A.    IV  Importing  Co  .  Montreal. 

Taylor.  M.  J.,  ft  York. 

Weese,  G.  A.,  ft  Son,   Toronto. 
Office  Systems,  Supplies,   etc. 

Briggs  I  .'■  Toronto. 

Oil  Cloths  and  Linoleums. 

Dominion  Oil  Cloth  Co..  Montreal. 

Macdonald,  John,  &  Co.,  Toronto. 

Rylands  ft  Sons    Manchester.  Eng 
Ostrich  Plumes 

Taylor,  M.  J.,  ft  Co..  New  York. 
Papier  Maohe  Forms,  Wax  Figures,  etc 

Clatworthy  ft   Co..  Toronto. 

Goodwin,  J..  London.  Eng. 

Lyons.  Hugh  ft  Co  .  Lansing;,  Mich. 

Palmenberg's.  I.  R.,  Sons.  New  York. 
Toronto  Brass  Mfg   Co..  Toronto. 
Patterns. 

New  Idea  Pattern  Co.,  New  York. 


Dry    Cooaa 
Review 

Freti  Clippings. 

Canadian  Press  Clipping  Bureau,  Toronto. 
Safes 

Taylor,  J.  &  ].,  Toronto. 

Winnipeg  Safe  Works,  Winnipeg. 
Satin  Linings. 

Skinner,  Wm.,  Mfg.  Co.,  New  York. 

Shirts,  Collars,  Ties,  etc 

Caulfeild,  Burns  &  Gibson,  Toronto. 

Empire  Mfg.  Co.,  Montreal. 

Niagara  Neckwear  Co.,  Niagara  Falls. 

Peck,  John  W.,  &  Co.,  Winnipeg. 

Standard  Neckwear  Co.,  Montreal. 

Van  Allen,  E.  &  Co.,  Hamilton. 

Waller,  John  L.,  &  Co..  Winnipeg. 

Welch,  Margetson  &  Co.,  London,  Eng. 

Williams,  Greene  &  Rome  Co.,  Berlin. 

Wreyford  &  Co.,  Toronto. 
Show  Cases. 

Detroit  Showcase  Co.,  Detroit 

Dominion  Showcase  Co.,  Toronto. 

Reid  Mfg.  Co.,  Detroit. 
Skirt  and  Hose  Supporters. 

Kleinert,  I.  B.,  Rubber  Co.,  Toronto. 
Skirt  Beltings. 

Faire  Bros.  &  Co.,  Leicester,  Eng. 
Smallwares. 

Croft,  Wm.,  &  Sons,  Toronto. 

Faire  Bros.  &  Co.,  Leicester,  Eng. 
Store  Fixtures. 

Clatworthy  &  Co.,  Toronto. 

Toronto  Brass  Mfg.  Co.,  Toronto. 
Store  Lighting. 

Auer  Light  Co.,  Montreal. 

Luxfer  Prism  Co.,  Montreal  and  Toronto. 
Suspenders. 

Dominion  Suspender  Co.,  Niagara  Falls. 

Wa'ler,  John  L.,  &  Co.,  Winnipeg. 


Welch,  Margetson  &  Co.,  London,  Eng. 
Sweepers. 
National  Sweeper  Co.,  Marion,  Ind. 

Tapes. 

Faire  Bros.  &  Co.,  Leicester,  Eng. 
Telephones. 

Bell  Telephone  Co.  ot  Hamilton. 

Typewriters. 

Canadian  Oliver  Typewriter  Co. ,  Montreal. 
Umbrellas,  Parasols,  ete. 

Irving  Umbrella  Co.,  Toronto. 

Standard  Umbrella  Co.,  Montreal. 
Underwear,  Hosiery,  etc. 

Baker,  Richard  L.  Co.,  Toronto. 

Brantford  Hosiery  Co.,  Brantford. 

Cartwright  &  Warners,  Loughborough,   Eng. 

Caulfeild,  Burns  &  Gibson,  Toronto. 

"  Ceetee  "  brand — Turnbull,  C,  Co.,  Gait. 

Clinton  Knitting  Co.,  Clinton,  Ont. 

"Crescent"    brand — Lennard,    S.,  &   Sons, 
Dundas. 

Deimel  Linen-Mesh  Co.,  Montreal. 

"  Eildon  "  brand — Woods,   John  L.,  Mont- 
real. 

Ellis  Mfg.  Co.,  Hamilton. 

Gait  Knitting  Co.,  Gait. 

Goderich  Knitting  Co.,  Goderich. 

"  Hendawick  "     J  as.  •  Henderson     &     Co., 
Hawick,  Scotland. 

Hirshson,  L.,  &  Co.,  Montreal. 

Jaekson  Mfg.  Co.,  Clinton,  Ont. 

Jaeger,  Dr.  Co..  Montreal. 

Penman  Co.,  Paris,  Ont. 

"  Pesco "  — Peter    Scott   &    Co.,     Hawick, 
Scotland. 

Truro  Knitting  Mills  Co.,  Truro,  N.S. 

"  Viyella" — Wm  Hollins  &  Co., London, Eng 
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Watson,  Mfg.,  Co.,  Paris. 

"  Wolsey  "  brand  Underwear. 

Wreyford  &  Co.,  Toronto. 
Upholsterers'  Supplies. 

Hees,  Geo.  H.,  Son  &  Co.,  Ltd.,  Toronto. 
Velvets,  Velveteens  and  Cords. 

Debenham,  Caldecott  &  Co.,  Toronto. 

Hitchcock,  Williams  &  Co.,  London,  Eng. 

Worrall,  J.  &  J.  M.,  Manchester,  Eng. 
Wall  Paper. 

Menzie  Wall  Paper  Co.,  Toronto. 

Stauntons  Limited,  Toronto. 

Watson-Foster  Co.,  Limited,  Montreal. 
Waterproof  and  Rubber  Goods. 

Cravenette  Co.,  Bradford,  Eng. 

Greenshields  Limited,  Montreal. 

Imperial  Rubber  Clothing  Co.,  London. 

Law,  Russell  &  Co.,  Bradford  and    London, 

Montreal  Waterproof  Clothing  Co.,  Montreal 

National  Rubber  Co.,  Montreal. 

"  Premier  "  Waterproof,  Montreal. 

Whalebone. 

Hone,  Daniel,  London,  Eng. 
Window  Shades,   Curtain  Poles,  etc 

Hees,  Geo.   H.,  Son   &    Co.,  Montreal   and 
Toronto. 
Woolens  and  Tailors'  Trimmings. 

Fisher,    John,    Son    &    Co.,    Montreal    and 
Quebec. 

Garneau,  P.,  Fils  &  Cie,  Quebec. 

Harris  &  Co.,  Rockwood,  Ont. 

Kirk,  Samuel,  &  Sons,   London,    Eng.,  and 
Manchester. 

McDougall,  A.,&  Co.,  Montreal. 
Wrapping  Paper.  Paper  Boxes,  etc. 

Canada  Paper  Co.,  Toronto. 
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PAGE 

60 


Alexandor,  A.  J..   150 

American  Silk  Waist  Co 

Auditors  and  Accountants    

Auer  Light  Co 

A  ustralasian  Draper 


108 
29 

34 
21 


Baker,  Richard  L. ,  Co 84 

Baldwin  J .  &  J . ,  &  Partners 30 

Bell  Telephone  Co 26 

Belleville  Business  College 29 

Birnbaum,  B.,  &  Sin 146 


Brantford  Hosiery  Co. 
Briggs  Ledger  System  Co.,  . . . 
British-America  Assura'.ce  Co. 
British  American  Dyeing  Co. . . 

Brock,  W.  R.,  Co 

Brophy,  Cains  &  Co 

Burrows,  A.  R.,  &  Co 


Canada  Paper  Co 

Canada  Veiling  Co 

Canadian  Bank  of  Commerce... 
Canadian  Oliver  Typewriter  Co. . 
Canadian  Press  Clipping  Bureau. 

Cartwright  &  Warners 

Castle  Braid  Co 

Cau'feild,  Burns  &  Gibson 

Cavei  hill  &  Kissock 

Child  &  Fall 

China  &  Japan  Silk  Co 

Clatworthy  &  Co 

Clinton  Knitting  Co 

Confederation  Life  Association . . 

Cooper,  Corah  &  Sons 

Cravenette  Co 

Croft,  Wm.  &  Sons 


Debenham,  Caldecott  &  Co 115, 

Defiance  Button  Machine  Co 

Deimel  Linen-Mesh  Co 

Detroit  Showcase  Co 

Dominion  Oil  Cloth  Co 

Dominion  Showcase  Co 

Dominion  Wadding  Co 
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Waldman  &  Sommer 

5I3-SI5  St.   Paul  St.,     -      MONTREAL 


^&r*^ 


FALL  AND  WINTER 
LADIES'  GARMENTS 


Thoroughly  up-to-date  designs  of 

HAVELOCK  COATS, 

TOURIST  COATS, 

and  JACKETS 


Reflecting  the  latest  American  and  European  Ideas  executed  in  the 
choicest  fabrics  of  the  season. 

The  correct  goods  are  the  cheapest.  The  correct  ones  are 
those  THAT  SELL.  The  most  desirable  are  those  that  customers 
cannot  find  fault  with,  either  as  to  style,  fit  or  workmanship. 

Because  an  article  is  low-priced,  it  is  not  necessarily  cheap. 

Superb   and    practical     new,  stylish   and    as    correct    as    in    human 
|        power  to  make  it. 

Good,  honest  merchandise  at  all  times. 

Delivery,  ten  days. 

=  Leading  styles  always  In  stock  during  the  season. 


>•  m    •  ■»■-»••#"♦"• 


DRY  GOODS   REVIEW  °c»  •  19°* 


j      £o  tb,e  Vvabe:     j  j  Established  1849  ! 

The"  Tide  of  Keen  Competition 


and  improved  systems  to  facilitate  trade  is 
ever  advancing.  We  are  going  with  it  and 
therefore  have  no  stagnant  business  in  the 
sea  of  commerce  The  channels  of  business 
between  the  manufacturer  and  retailer 
through  which  we  are  doing  the  Fall  Season 
Assorting  and  Spring  Season  1905  placing 
business  are  straight,  safe  and  swift. 

The  goods  we  are  buying  and  selling  are 
right  value  and  suitable  for  every  Province 
in  Canada. 

Our  ensign  has  floated  in  the  breeze  of  cri- 
ticism for  fifty-five  years  and  is  still  at  the 
mast  head. 

We  are  doing  business  in  General  Dry  G-oods, 
Men's  Furnishings,  Haberdashery,  House- 
furnishings,  Carpets  and  Woollens  from 
Ocean  to  Ocean  over  the  finest  country  on 
the  face  of  the  Earth— 

The  Dominion  of  Canada 


JOHN  MACDONALD  &  CO. 

WELLINGTON  and  FRONT  STS.  E, TORONTO 


SPECIAL  FEATURE-Dress  Goods  and  Accessories* 
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I  TAEPieCLEaM  PUBLISHING  CO.Limited 
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OUR  AGENTS  ARK  NOW  ON  THE  ROAD  FOR  PALL  SORTING  ORDERS. 


lou   can  defcercd 


c( 


of 


tto»e, 

Half  Hlose, 
0ver  S1o*e, 


PiWMPT  DELIVERIES. 


Fine  Mitt*, 
Toquea, 


for 


FINISH 
DURABILITY 


and 


SATISFACTION 


Maj»l*  JLvaf  Brand 

Fte-fcaif    Trade    Only. 
SATISFACTION  GUARANTEED.  EVERY  PAIR  WARRANTED. 


The  Goderich  Knitting  Co.,"*^,  ...Goderich,  Ont. 


J.  B.  LBWITT,  Manager. 

SELLING  AGENTS: 

itcCLVNG  O-  BORES,  A.  &.  GIWIK,  J.  H-  PAYNR 

11  Jordan  St.,  ^  **  Victor  imChnntbirtj  333  McGill  St.  _  B*s  643, 


Established  1895. 


FRBD.  S.   WHITE, 


TferMrJ.,  Ont' 


Mtttrtmt,  Qu4b*c 


Winnipeg,  linn.,  WW.T..  BC  for 


St.  Sttphtm.N.B., 

Mdfm  mliTiM  m     KaV  ma1*.  ra«. 
JiSfinHHI  XTvTHWW. 
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The 


Standard  Umbrella  Mfg.  Co. 

a  LEMOINE  ST.,   MONTREAL. 


lakers  of 

wm  inn— m — — — 

Self-dosing, 

Self-opening, 

and 

Snkram 

Waterproof 

Umbrellas, 

Ladles', 

Gentlemen's, 
*nd 
Childr,  i 


¥ 

¥ 
¥ 
¥ 

¥ 

¥ 
¥ 

¥ 
¥ 
¥ 
¥ 
¥ 
¥ 


1U,  OL'R  UMWi.ar,LU  U»i«.  WHS  THADB  JUJIK. 

FINEST   RANGE  OF    UMBRELLAS 

(or  ths  coming 

HOLIDAY  and  SPRINQ  SEASONS 

Th»  Lat.st  XovattiM  in  -om  th»  leading  markata 

(if  Europa  aud  America. 

TmaUsri  oixr  oo  thy  toad  with  a  full  raofe.  .'Jo  not  order  until  you 
dm  tbnir  aamplea. 

8a*»:j»  TJjpo*  XreiAOt-tiov.      Ookkbstokbbhooi  &oz.iarti>. 


ROOSTER  BRAND 


"I  CROW  OVERALL" 

OVERALL 

is  the  best 

OVERALL 

O  V  E  R  -  ALL 

CANADA 

!*•»  Union  Mads. 

— 

Wobett  C.  Wilkins 

. .  QRontreal . . 
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GREENSHIELDS  LIMITED 


MONTREAL 
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Before  Stocktaking 

(NOVR.    30th) 

we  have  a  number  of  clearing 
lines  to  offer  at  special  figures, 
which  in  many  instances  are 

Below  Mill  Prices 


^V^AVWWVWWWW 


It  will  be  to  your  advantage  to 
visit  our  warehouse  during  this 
month,  or  see  our  travellers' 
samples. 


DRY  GOODS   REVIEW 


Nov..  190-4 


Priestleys 


» 


44 


PANNEAU" 

(Registered) 

Face  Cloth 


The  popular  goods  for 

women  for 

FALL  and  WINTER. 


A  complete  assortment  of 

all  PRIESTLEYS' 

lines  in  stock. 


GREENSHIELDS  LIMITED 

MONTREAL. 

GREENSHIELDS  WESTERN  LIMITED,  WINNIPEG. 
GREENSHIELDS  &  CO.,  LIMITED,  VANCOUVER. 


Nov..  1004 
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RYLANDS&Sons 


LIMITED 


MAINIOH 


INI 


Cotton 


Spinners 


♦      »      ♦      ♦ 


Merchants 


♦     ♦      ♦     ♦ 


Manufacturers 


TED 


r>  XMerchants 

Manufacturers. 


England 


Bleachers 


♦      ♦      ♦ 


Dyers 


♦      ♦      ♦ 


Finishers 


Makers  of  the  Celebrated  Dacca  Calicoes  and  Sheetings 


WORKS 


Longford  works,      Swinton, 


Wigan, 

Crewe, 


Chorley, 
Bolton. 


Capital,  $14,500,000 ;  Employees,  12,000 


LIST  OF  DEPARTMENTS: 


Pldin     DreSS     GOOdS,    British  and  Foreign 

Fancy  Dress  Goods,  British  and  Foreign 

Silks  and  Velvets 

Velveteens 

Irish  and  Scotch  Linens 

Table  Damasks,  Towels  and  Tray  Linens 

Muslins,  Curtains  and  Handkerchiefs 

Flannelettes,  Hosiery 

Flannels  and  Blankets,  Quilts 

Smallwares,  Haberdashery  and  Trimmings. 


Bleached  Calicoes,  Sheetings 

Oxfords,  Harvards,  Galateas 

Dyed  Linings 

Floor  Oilcloths 

Laces 

Prints  and  Cretonnes 

Shirts,  Underclothing 

Ladies'  Blouses 

Boys'  Blouses  and  Sailor  Suits 

Umbrellas,  Gloves 
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WE  DO  NOT 

Charge  for  Bales  or  Cases 

THIS  SAVING  SHOULD  INTEREST  YOU 


Spring  Samples 

are  now  in  the  hands  of  our  travellers  and  we  would  ask  you  to  give 
them  a  look  over,  they  will  appreciate  it,  and  from  the  large  range 
we  are  showing  you  are  sure  to  find  some  things  the  other  fellow  did 
not  have. 


Foreign 

and 

Domestic 
English 

and 

Canadian 

An  Extra 
Special 
in  a  Lawn 


Woollens 

Prints 

Blouse 


Galashiels  Scotch  Suitings,  Large  Over  Checks 
in  Browns,  stamped  every  three  yards,  Home- 
spun Novelties,  New  Greys  and  Mottled  Effects, 
unusual  large  range. 

The  unprecedented  demand  of  last  season  for 
good  Prints  in  smart  selling  patterns  has  called 
forth  special  attention  from  the  buyers  of  this 
Line,  and  our  new  samples  will  reveal  all  that's 
new  in  these  goods. 


Our  Furnishing  Department  offers  a  fine  Lawn 
Blouse,  trimmed  with  Lace  Insertion  of  good 
quality.     All  sizes  can  be  retailed  at  50c. 


THE  COLLECTION  of  new  things  in  the  Notion   Department  should  interest  Notion  buyers  for 
Holiday  Goods. 

Men's  Furnishing  Dept. 

THIS  DEPARTMENT  embraces  all  that  pertains  to  Men's  Wear  and  is  deserving  of 
the  reputation  of  being  the  best  arranged  Outfitting  Department  in  Canada. 


John  M.  Garland,  Son  &  Co. 


Central  Canada's 

Reliable 

Sorting  House. 


OTTAWA 

Canada 


—    i»o*  DRY  GOODS   REVIEW 

"TRIED  BY  FIRE" 


* 

»»->  \A/''"    '   '  'N  '      ''"'    -l"1'1"11-    prairie  when  singed.    -  [  1 1  i  1 1  _■    up    Iresher  .». 

***  and  stronger  than  ever,     The  late  tire  which  destroyed   our  *t* 

^  stock  al  Winnipeg  will  cause  us  some  inconvenience  through  loss  of  ^T 

*jjt»  samples,  l>ut   will   in  no   way  interfere  with  our  business.     All  our  .»- 

***  travelers  are  still  on  their  respective  routes  and  deliveries  will  be  *i* 

^  made  without  the  slightest   interruption.     The  greater  part  of  our  X 

»ff  Spring  samples  are  now    in  our  travelers    hands,  ami    Dress  Goods  *j» 

***  and  other  Spring  1905  lines  are  on  the  way  to  them  *& 

*  * 

tjt  \\  e  thank  our  hundreds  of  friends,  who.  thinking  we  encountered  .». 

***  a  serious  loss  in  Winnipeg,  wrote  us    ind  letters  of  condolence  *4* 

*  * 

|    KYLE,  CHEESBROUGH  &  CO.  | 

MONTREAL  * 

£  WINNIPEG,  LONDON,    ENGLAND.  J 

rfrrlrrlrTlrTlTrlrrlrrlr  *lr  *ir  4r  ^  *?*  *J*  i?  rt»  -I*  i*  *t»  «J?  ^  *j*  Hr  **•  tJ*  «t»  »|»  «4»  i?  *t*  «i»  »t*  H*  ^  4»  *l?  *J* 


fall  1904  1904  Fall 

Canadian  Woolens  and  General  Dry  Goods 

Our  travellers  are  now  showing  Fall 
samples  in  all  lines  of  General  Dry 
Goods.  The  Newest,  Nicest  and  most 
Stylish  patterns  in 

Women's   Wear  Men's   Wear 

Children's    Wear 

and 

Ready  -  to  -  Wear  Goods 

P.  Garneau,  Fils  &  Cic,  -  Quebec 
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THE  ORIGINAL  AND  ONLY  SUCCESSFUL 


lOc.  Pattern 


Be  Sure  You  Are  Right, 
Then  Go  Ahead. 


But  be  very  sure  with 
regard  to  paper  pat- 
terns. Good  patterns 
increase  your  busi- 
ness. Bad  patterns 
work  incalculable 
harm. 


The 

New  Idea 
10c. 
Pattern 


has  in  the  past  10 
years  achieved  a  repu- 
tation for  absolute  re- 
liability and  genuine 
worth  that  is  second 
to  none.  In  fact,  hun- 
dreds of  thousands  of 
the  women  of  America 
will  buy  no  other,  and 
assert  that  it  is 

THE 
BEST  PATTERN. 

Need  We  Say 
More? 

We  offer  an  absolutely  first- 
class  paper  pattern,  of  proven 
worth,  that  sells  at  a  uniform 
price,  10c. 

Isn't  That 
Attractive  ? 

Write  to  us  and  we  will 
make  it  more  so. 


THE  NEW  IDEA  PATTERN  CO. 

Home  Office  :    636-638  Broadway,  NEW  YORK  CITY. 
Western  Office:   232-234  Fifth  Ave.,  CHICAGO,  ILL.  202  Board  of  Education  Building,  ST.  LOUIS,  MO. 

Canadian  Office  :   36  Toronto  St.,  TORONTO. 
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This  Piece 

is  warranted  to  be  in  our 

Fk~t    Dye  iiiul    Finish. 


Kei.isi  kkki>  Trai>k  Mark 


T~f Tis^<C*-~ 


(ioods  bearing 

the  Registered    Trade  Mark 

opposite  are  guaranteed. 

Look  for  this  Mark. 


Fast  Colors  in  Velvets  and  Velveteens 


"Worrall's  I'ast  Blacks"  are  well  known  to  the  entire  trade. 
Fasl  Colors  is  a  new  achievement.      The  Tests  have  been  thorough. 


"Worrell  dved   and 


finished"  applies  only  to  the  higher  grades  of  Velvets  and  Velveteens,  and  the  Worrall 
Stamp  is  a  guarantee  both  of  quality  in  the  goods  and  o(  thoroughness  in  the  dyeing. 
Worrell  dyed  and  finished  Velvets  and  Velveteens  are  remarkable  tor  their  lustre  and 
depth  of  tone. 


J.  &  J.  M.  WORRALL,  i 


mited.  finishers.  MANCHESTER,  Eng. 


DRY  GOODS  REVIEW 


Nov..  1*0-4 


Wm.  Liddell  &  Co's 


TRADE 


Gold  Medal  Linens 

have  again  proved  their  supremacy,  the 
judges  at  the  Louisiana  Purchase  Exposition 
having  awarded  this  celebrated  product 

The  Grand  Prize 

and    in    addition    Two     Gold     Medals    for 

superiority  and  general  excellence. 

Lovers  of  the  best  in  linens  should 
examine  these  goods.  Full  range  now  being 
shown  by  our  representatives  at  popular 
prices. 


**XE!  F'% 


PURE     WOOL. 


Cartwrigbt  $  RParnm 

LIMITED, 

LoughborougH,   England, 

Manufacturers  of __m^mia. 

NATURAL  WOOL 
UNDERWEAR  *  * 


In  addition  to  the  well-merited  reputation  of  this  firm  in  all 
important  markets  in  the  world  we  take  pleasure  in  subscribing 
to  the  fact  that  during  ten  years  that  we  have  represented  them  in 
Canada  this  reputation  has  been  well  sustained  tor  the  dura- 
bility and  unshrinkable  qualities  of  their  underwear. 

R.  FLAWS  &  SON,  Agents,    :  :    Melinda  St.,  Toronto. 


Establshed   1785. 


BEE  HIVE 
Knitting  Wools 


MADE     BY. 


J.  &  J.  BALDWIN,  & 
PARTNERS,   Limited, 

HALIFAX,  ENG. 

The  Oldest  Established  and  Largest  Spinners  of 

registered  A"  Kinds  of  Knitting  Yarns 

KNOWN  ALL  OVER  THE  CIVILIZED  WORLD. 


Scotch  Fingering  Berlin  Fingering  Vest  &  Silk  Vest  Wools 

Wheeling  Balmoral  Fingering  Lady  Betty 

Petticoat  Fingering  Double  Knitting  Shetland 

Soft  Merino  Soft  Knitting  Wool  Andalusian 

Also  Red  Letter  BB  Scotch  Fingering  and  Capstan  Soft  Knitting  Wool 


Cocoon  and  Eider  Wools 

Ivorine 

Fleecy 

Dresden 

Mending 


specially  adapted  for  Hand  and  Machine  Knitting. 

We  claim  that  they  will  knit  further  and  wear  longer  than  any  other  make. 


Wholesale  Only. 


Send  for  Samples. 


Agent  .    .    ■ 

Duncan  Bell 

MONTREAL  and  TORONTO 
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RETURNFH 


RETURNED 


ALL  GOODS  BEARING  THESE  MARKS  ARE 
RELIABLE  AND  HIGH-CLASS 

BRAIDS 


DRESS    TRIMMINGS  *         MILLINERY   T 

COVERED    CROCHET    BUTTONS 
SILK    CORSET    LACES    and    SILK    SHOE    LACES 


GS 


Mr.  Retailer 

Our  distribution  of  these 
two  advertisements  among 
leading  magazines  places 
our    staple    articles    before 

RNogGjan  UtiN 


XOUR  MERCHANT 


CASTLE  BRAID  S0lDBYTHE 


BEST  TRADE 


If    your   merchant   does  not   have 
them  write  to  us  far  a  tree  simple. 

THE  CASTLE  BRAID  COMPANY,  552  Broadway,  New  York 

i 


MILLII 
CONSUMERS 

many  of  whom   live  in  the 
great    purchasing   districts 

in 

CANADA. 

Do  you  realize  how  this  will 

help  you  ? 
Prepare  for  the  demand  ! 


match  any  fabric. 

I^radingDressmalcers  and  Ladies' 
I  ailors  appreciate  the  merits  of  the 

New  Manhattan 

Mohair 

Skirt  Braid 

Because  it  is  made  of  the 
final  Mohair  lightly  braid- 
ed,steam  shrunk  and  dyed 
in  the  yarn.     Its  quality 
and   durability  are   un- 
questioned. 

Sold  in  5  yd,  pieces  at  15c. 
Can  be  had  in  reels  of  36  yds. 

THE.  CASTLE  BRAID   CO. 
552   Broadway  Nt  w  Yorh 


Factories  : 
BRAIDS      Brooklyn     N   V. 
TRIMMINGS 

472    Broadway. 
■  UTTONS     Howard.  R.J. 


RETURNED 


y&  -;MJi5t 


Office  and  Salesroom  : 
552  BROADWAY,  NEW  YORK 


v 
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TORONTO 


November  Specials 

300  pieces   new  silks,   the  very   latest  novelties  for  shirt  waists  and  shirt 
waist  suits. 

250  different  pattemS)  38  to 46 in.  Mohair  Blouse  goods,  lace  and  corded 
stripes,   in   a   nice   selection   of  colors,  to  retail  from  50c.  to  $1.00 

KGI2   44  in.  Black    Etamine     with     white     flakes,     to    retail    at   $1.00 


<( 


<< 


a 


K6I3 
KGI4 
K6I5 

JA  44/46 
JA  44/46 
LM  44/46 
All   Wool    Co 

I6IX     Turkish     Towels 


Fancy  Stripe  Mohairs  "  50c. 

Etamine  with  fine  hair  line  stripe  "  75c. 

Fancy  Cord  de  Soie  kl  75c. 

French     Eolienne    to    retail     from   $1.00  to  $2.00 

$1.00  to  $1.50 
75c.  to  $1.50 


<< 


(C 


"       Crepe  de  Chene 
Fine  French  Voile 

ored    Cashmeres,   to  retail   at    25c,   35c,    50c. 

18x40,  to     retail     for      25c.    per   pair. 


cc 


a 


35c. 
50c. 


844L       "  "  20x50 

895X       "  "  22x47 

No.  2  %  Bleached    Damask    Napkins,  to  retail   at   $1.50    worth    $2.00 

Striped    Flannelettes,   a   clearing    Mill    Stock    Lot,  32/33   in.  to   retail 
at  8C.      30/37  in-  to   retail  at  IOC,  70  patterns.      10%  below  value. 
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THE    DRYGOODSMAN'S    WARES. 


Tlloi  (MI  merino  refers  more  properly  to  the 
sheep,  il  luis  come  to  denote  more  often  the 
wool  from  the  merino  sheep,  especially  in  the 
Countries    Where    thai    sheep    is    not    found.      The 

tahrifc   also     woven   from     the     wool   is  called 
merino       For      centuries      Spain    alone    reared    the    merino 
sheep,  it  having  been  introduced  into  that  country  by  the 
Romans,  and  so  jealously  was  it  guard 
MERINO.  ed  b\    Spanish  kings  that   it   was  not   un- 

til 1765  thai  another  country  procured  a 
few  specimens  to  experiment  upon.  It  was  through  all 
those  years  a  most  strictly  enforced  law  that  only  the 
wool  could  be  exported.  So  highly  were  Ihe  sheep  and 
the  industry  they  represented  thoughl  of  in  that  country 
that  the  sheep  had  the  free  run  of  the  country,  even- 
landowner  being  forced  to  forego  fences  and  provide 
walks  which  the  sheep  might  use  in  their  Spring  and 
Fall  migrations.  Attended  by  shepherds,  or  unattended, 
if  the  shepherds  were  slow  to  start  the  movement,  the 
sheep  traveled  to  and  from  the  Pyrenees  and  plains  of 
Southern  Spain,  where  the  pastures  were  best  Traveling 
at  the  rate  of  eighteen  or  twenty  miles  a  flay,  or  less  if 
feeding  was  good,  they  stripped  a  large  tract  of  land  as 
they  progressed,  and  left  the  landowners  with  Utile  for 
their  own  flocks.  The  shearing  was  done  during  the 
journey.  Tn  17R5  Saxony  received  a  few  specimens.  Hun- 
gary in  1 775.  France  in  177fi.  England  in  17S7.  and  the 
United  States  in  1S02  King  George  TTT.  assiduously  cul- 
tivated the  species  in  England,  and  in  later  years  Vus- 
tralia  started  the  raising  of  them.  This  was  the  be- 
ginning of  the  great  Australian  wool  industry,  which  is 
the  product  of  the  Merino  sheep  crossed  with  South- 
downs  and  T.eicesters.  From  this  country  is  now  sup- 
plied the  merino  wool  of  the  world  Merinos  have  large 
limbs  and  the  cheeks  and  forehead  are  covered  with  wool 
The  fleece  is  long,  fine,  soft  and  twisted  into  silky  spiral 
ringlets,  abounding  in  oil  and  attracting  so  much  dusl  as 
to  make  the  sheep  always  dirty.  The  -am  has  spiral 
horns  whirh  do  not  rise  above  the  head.  The  Me.  ino  is 
unsuited  for  mutton  as  it  fattens  slowly,  but  the  'l<^ce  is 
valuable  and  on  a  good  sheep  will  weigh  as  much  as 
thirty    pounds. 


MILLINERS  ,   wl 
tion     with     I 


.hill1    it    is   a    H 01  il    now    used    m   I'ODI 

hats,   bonnets,     caps,     etc.,     worn  bv 
women,     is     supposed    to     have     meant    originally 
nothing    more    than  the  wares  handled  by  one  from  Milan, 
Italy,  or  wares  coming  from  thai  city.     Its  derivatii 

usually    conceded    to   be    from    Mila'icr,    a 

man  of  Milan,  but    many  -ontend   that    it       MILLINERY 

comes     from     the     Latin    word    mille,    .1 

thousand,    ami    their   contention    is   supported    by    the   fact 

that    the   milliner,    who   was   always    a    man.    was   a   dealer 

in     haberdashery     and     miscellaneous  smallwares.     Milan 

was.    however,   always   noted   for   its  silk  and   ribbons,  and 

these  make  up  much  of  a   milliner's  stock. 

*       * 

* 

TH'E    mink    is    a    species    of    weasel    Inhabiting    northern 
Europe,  Asia  and    America,  and  found  principally  in 

Poland.    Finland,   norlhern   parts   of   Russia,    and     in 
Canada.     The  mink  of  the  easiern  hemisphere  differs  from 
that    of   the   weslern      in     being  smaller   and   having   more 
white  on  the  under  pari   of  its  bodv.   In 
America   it    is   about    eighteen    inches     i-  MINK 

length  from  nose  to  the   root   of  its  tail 
or   six     inches   longer     lhan   is  usual    in    Europe  and    Asia 
It      inhabits     Ihe     neighborhood     of     streams,     lakes   and 
marshes,  and   with   its   semi-palinated   feet    is   an   excellent 
swimmer  and  diver,   retaining  almost  all  of  its  body  save 
its  nose     under    water   while   it   swims,   and   being   able   to 
remain   under   water   for  a    surprising  lencth  of   time.        It 
lives  on   fish,  frogs  and   other  aquatic  animals,   as  well     ,1- 
birds   and    poultry       It    is   very   bold    and    strong,   carryine 
a     large  fowl    with     the  greatest   ease.      Unlike   its     con- 
geners, however,     it   is  easily     tamed     and  becomes     verj 
fond  of  those  who  pat  and  play  with  it      The  disagreeable 
odor      as     often    connected    with    it    is   emitted    only 
irritated   or  alarmed.      It    is  covered   with   a    thick   downy 
fur  which   is   interspersed    with   longer   and   strong) 
It    is  of  a   chestnut   brown   color   with   more  or   less    white 
underneath    the   body.      The   fur   of     those     found    firthes' 
north    is    the   mosl    valuable    as    it    is    softer    and    bn_: 
For  trimmings  of  fur  garments,  for  linings 
neck    pieci  mink    fur   has   a   !>la< 

other  fur. 
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A    COMMERCIAL    IiNIGHT 


Sir  George  A.  Drummond,  K.  C.  M.  Q. 


* 
^ 


WHEN  the  news  of  the  King's  birthday 
honors  flashed  across  the  continent,  on 
the  morning  of  June  24,  one  of  Canada's 
most  successful  business  men  was  given 
the  distinguished  honor  of  Knight  Com- 
mander of  St.  Michael  and  St.  George.  That  man  was 
the  Hon.  Geo.  A.  Drummond.  In  every  commercial  in- 
terest in  the  Dominion,  his  influence  has  been  at  work  for 
close  on  half  a  century.  Yet  if  one  were  asked  what 
characteristic  about  him  was  more  prominent  than  an- 
other,     the    answer    would     have    to    be    "  unostentation." 

Sir  George,  the  Man. 

A  glance  at  the 
man  himself  would 
disclose  a  medium- 
sized,  closely-knit, 
broad-chested  man, 
with  a  ruddy  face, 
fresh  and  clear  as  a 
boy  of  twenty,  and  a 
head  broad  and  full, 
stamped  with  re- 
ft e  c  tiveness.  The 
portraits  of  Sir 
George  A.  Drum- 
mond do  not  in  any- 
way flatter  him,  for 
his  half  century  of 
strenuous  life,  striv- 
ing towards  higher 
ends,  has  not  lett  a 
trace  of  worry  upon 
him. 

It  would  be  im- 
possible to  detail  the 
manifold  services 
which  Sir  George 
has  rendered  to  the 
community,  to  say 
nothing  of  describing 
their  value  to  the 
Dominion  at  large. 
That  peculiar  unos- 
tentation   which    has 

made  him  so  little  known  anywhere  has  been  described  as  a 
certain  aloofness  of  manner,  which  may  have  tended  to 
shade  the  light  which  usually  blazes  on  conspicuous  people. 
Perhaps  this  is  one  of  the  reasons  for  the  serenity  which 
marks  the  life,  both  private  and  public,  of  the  newly  chosen 
Knight.  Neither  the  world  of  commerce,  the  world  of 
politics,  nor  the  world  of  art  has  held  him  entirely  for  its 
own,  yet  he  may  be  said  to  have  trodden  every  stage  with 
success.  His  mind  may  be  said  to  gravitate  between  the 
moral  and  material  interests  of  the  age,  and  rests  in  neither. 
In  fact,  it  is  amazing  to  all  his  friends,  how  in  every  walk 


Sir  George  A.   Drummond. 


of  important  or  semi-private  life,  he  has  maintained  that 
unfailing  reticence  which  has  often  prompted  the  question 
from  disinterested  parties  :  "Who  is  this  Mr.  Drummond, 
and  what  did  he  do  to  obtain  such  distinction  ?"  To  reply- 
to  that  would  require  a  short  history  of  the  House  of  Com- 
mons, a  resume  of  the  proceedings  of  the  Senate,  an  outline 
of  the  most  important  doings  of  the  Montreal  Board  of 
Trade,  and  a  chronological  statement  of  all  the  meetings  of 
the  Bank  of  Montreal  for  half  a  century.  Of  the  Bank  of 
Montreal  he  is  vice-president,  yet  for  years  he  has  taken  the 

position  of  president, 
owing  to  the  absence 
of  Lord  Strathcona 
in  the  Old  Country. 
Perhaps  his  peculiar 
quietnesson  all  occas- 
ions is  caused  by  his 
peculiar  tempera- 
ment. It  has  pre- 
vented him  from  ever 
needing  to  be  excused 
for  sincere  miscon- 
ceptions, which  are 
just  as  hurtful  as  dis- 
honest opportunism. 
Sir  George  talks  little 
himself,  and  being 
studious  of  human 
personality  listens 
contentedly  even  to 
per.sons  who  he  al- 
ready knows  well  are 
boring  him. 

An    Unostentatious 
Man. 

Sir  George  has 
followed  the  policy  of 
improving  the  world 
without  noise,  with- 
out the  blaring  of 
trumpets,  either  in 
the  press  or  the  pul- 
pit, and  has  illustrat- 
ed how  good  the  world  would  be  if  each  man  was  as  fond 
of  his  neighbor  as  he  is  of  beauty  and  of  power ;  in  short,  if 
we  were  all  as  good  as  we  are  clever  the  machinery  of  life 
would  wheel  more  easily  on  its  rounds.  If  he  had  accom- 
plished nothing  else  than  the  founding  of  St.  Michael's 
Home  for  Incurables  this  alone  would  be  a  monument  of 
which  knighthood  would  be  a  poor  reward  in  comparison. 

However,  though  a  manv  sided  man,  he  is,  above  all,  a 
representative  of  the  best  type  of  business  man.  One  who 
has  not  only  attained  a  remarkable  success,  but  whose  mul- 
tiplicity of  activities  have  connected  htm  with  many  branches 
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A    COMMERCIAL    KNKiHT 


of  commei ce  and  its  li.nulni.ii J     banking,     since  the  depar-  to  commerce  he  has  given  i  he  majorit]  ol  his  mental  po 

ture.pi  Lord  Strathcona  Sii  George  A.  Drummond  h. is  been  Thus,  it  ia   the  more  gratifying  to  note    thai    itoclci  and 

described  as  easily  the  Brsl  citizen  of  Canada.     He  has  re-  bonds  and  sugai  refining  have  nol  sapped  the  well-spring  of 

ceived  an  honoi   al   the   hands   of  the   Sovereign  which   is  his  being,  foi  the  things  that  he  prizes  most  are  the  love  foi 

shared  with  many  merchant  princes  of  Great   Britain,  but  and  the  stud]  of  art,  wherein  Ms  best  pleasures  have  been 

ii  would  be  i.u  too  narrow  .1  i  lew  of  his  set  t  k  es  to  limit  the  found. 


vision  of  his  accomplishments  to  mere  business  success.  In 
the  larger  domain  of  national  life  he  has  been  a  staunch 
Imperialist,  desiring  always  the  binding  together  of  all 
parts  of  the  Empire.  To  give  an  idea  how  extended  and 
strenuous  his  life  work  thus  far  lias  been  if  need  only  be 
mentioned  thai  nearly  fort]  years  ago  he  had  attained  to 
such  a  prominent  place  in  the  community  as  to  be  made  h 
candidate  foi   the  House  of  Commons  for  one  of  the  most 

important  constituencies  in  Canada  Montreal  West.  It  is 
ovei  a  quarter  of  a  century  since  he  was  elevated  to  the 
Senate.  There  he  has  been  a  conservative  and  yet  progressive 
ton  I-,  always  striking  the  note  of  sanity  and  dignity  and  re- 
ticence.  While  a  lucid  speaker  he  has  never  been  styled  a 
popular  orator.  The  well-stored  mind,  coupled  with  the 
aesthetic  sense  and  the  deeper  taste  I'or  literature,  tends 
towards  the  nice,  the  exact  and  the  polished  utterance 
Ben  Jonson  wrote  of  one  of  his  contemporaries:  "No  man 
evei  spake  more  neatly,  more  ptessly,  more  weightily,  or 
Suffered  less  emptiness,  less  idleness  in  what  he  uttered." 
This  might  easily  he  applied  to  Sir  Cieorge  Drummond. 
When  he  speaks  anywhere,  on  the  public  platform,  bis 
words  are  notable  for  knowledge,  suitable  gravity,  and  a 
constant  souse  oi  weight  and  dignity. 

Sir  George,  the  Citizen. 
In  the  early  days  of  the  Montreal  Board  of  Trade  Sir 
George  was  a  power.  As  member  of  the  council,  as  vice- 
president,  and  as  president,  bis  weight  was  always  felt.  In 
fact  iio  important  movement  in  half  a  century  past,  which 
had  for  its  object  the  welfare  of  Montreal,  could  leave  the 
name  oi  Sir  George  Drummond  out  oi'  its  history.  It  was 
just  a  little  over  a  year  ago  that  the  chambers  of  commerce 


Lady  Drummond 

\     word    ma\     be    said    about     l.adv     Drummond,    who    in 

most  of  the  essentials  is  like-minded  with  her  distinguished 
husband.     In  many  movements,  philanthropic,  educational. 

and  relating  to  Social  sciences,    Lad]    Drummond    has   taken 

an  earnest  and  active  interest.  The  Countess  of  Aberdeen 
Once  said  about    Lady   Diummond:    "  She  unites  with  a  most 

distinguished  presence  a  great  personal  charm,  gifts  of  rare 
eloquence  and  power.*'  Better  than  that,  Lady  Drummond 
possesses  a  sympathetic  and  charitable  nature  ;  she  has  been 
a  wide  reader;  she  lias  studied  life  as  she  saw  it,  as  well  as 
many  of  the  most  complex  psychological  problems  of  the 
times.     The  Drummond  home  in  Montreal  is  the  scene  of 

many  of  the  most  brilliant  social  and  intellectual  functions, 
and  some  of  the  most  important  charitable  movements  of 
the  time  have  been  initiated  within  the  walls  of  that  attrac- 
tive mansion. 

At  a  meeting  of  the  council  of  the  Montreal  Hoard  of 
Trade,  held  June  30,  the  president  made  reference  to  the 
honors  which  had  fallen  to  the  lot  of  two  prominent  mem- 
bers of  the  board,  Sir  Cieorge  A.  Drummond  and  Sir  Hugh 
Montagu  Allan,  and  observed  that  he  was  sure  every  mem- 
ber of  the  council  had  been  greatly  pleased  thereat. 

The  council  then  embodied  the  feeling  of  the  members  in 
this  connection  in  the  following  resolutions  ; 

"That  the  Council  of  the  Montreal  Hoard  of  Trade  wel- 
comes with  great  satisfaction  the  announcement  that  the 
Hon.  Cieorge  A.  Drummond,  a  past  president  of  this  board, 
has  been  created  a  Knight  Commander  of  the  most  distin- 
guished Order  oi'  St.   Michael  and  St.  Cieorge  ; 

"That  Sir  Cieorge  Drummond's  record  in  this  city  his 
of  the  Empire  met  in  Montreal,  and  Sir  tieorge  Drummond       llome  for  Bftv  >ears— as  a  leader  among  commercial   men, 


was  instinctively  turned  to  as  a  merchant  preeminent Iv 
suited  to  represent  Montreal  as  one  of  the  delegates  to  that 
congress.  It  was  there  that  he  made  a  most  notable  speech, 
in  which  he  struck  the  keynote  of  larger   Imperialism. 

His  Labors  for  Charity. 

His  charitable  work  has  been  of  the  most  unassuming 
character.  He  has  been  interested  in  public  health,  in  the 
prevention  oi'  consumption,  in  improved  sanitary  conditions, 
and  in  arranging  a  scientific  method  of  carrying  on  charit- 
able work.  He  made  generous  contributions  to  charitable 
objects,  not  only  to  the  Home  for  Incurables  in  Montreal, 
but  in  active  aid  to  the  Victorian  Order  of  Nurses,  of  which 
he  is  a  trustee,  and  of  countless  private  benefactions.  Char- 
acteristic of  the  broad-minded  culture  which  he  possesses, 
he  has   snipped   off  the   frayed   edges  oi    life   by   his  love   for 

pastoral  scenes,  and  has  solaced  himself  with  the  country  whose  intellectual  qualifications,  social  and  charitable  work 
air  in  the  breeding  of  blue-blooded  stock.  He  is  an  ardent  a,lJ  charming  personality  have  won  for  her  a  high  place  in 
lover  of  art,  possessing  one  of  the  best  private  collections  oi 
paintings  on  this  continent,  in  the  gathering  of  which  his 
exacting,  sound  and  critical  judgment  has  aided  much.  He 
has  been  one  of  the  best  and  most  enthusiastic  patrons  of 
the  Ait  Assoc  ration  oi  Montreal,  to  which  body  he  has  loaned 
his  fine  collection  again  and  again.  His  counsel  and  sup- 
port have  also  been  of  great  value  to  the  association.  His 
success  as  a  business  man  has  been  most  conspicuous,  and 


as  a  wise  director  and  friend  of  charitable  institutions,  as  an 
energetic  and  capable  worker  for  the  improvement  of  civic 
conditions,  as  a  generous  and  discriminating  patron  of  the 
arts,  as  a  gracious  dispenser  of  generous  hospitalities, 
together  with  his  valuable  services  as  a  Senator  of  the 
Dominion  Parliament,  have  long  marked  him  out  as  one 
specially  worthy  to  be  honored  by  the  Sovereign,  and  that 
the  council  rejoices  that  the  King  has  been  pleased,  in  his 
wisdom  and  graciousness,  to  thus  confirm  the  views  arid 
fulfil  the  wishes  o(  Sir  Cieorge  Drummond's  fellow-citizens  ; 

"That  to  Sir  Cieorge  Drummond  the  council  tenders  its 
heartiest  congratulations  that  his  many  services  to  the  City 
of  Montreal  and  to  the  country  in  general  have  been  recog- 
nized by  His  Majesty   with  the  order  ol   knighthood. 

"  That  the  council  is  very  glad  that  the  honor  which  has 
been  conferred  upon  Sir  Cieorge  Drummond  is  shared  by  a 
lady  SO  eminently  fitted  to  grace  it  as  is   Lady    Drummond. 


the  regard   of  the  citizens   of  Montreal   and   indeed   of  Can- 
adians in  general. 

That,  in  conclusion,  the  council  prays  for  Sir  Cieorge 
and  Lady  Drummond  continued  happiness  and  prosperity, 
together  with  health  and  strength  to  enable  them  to  fulfil 
the  duties  attendant  upon  their  position,  the  discharge  of 
which  in  the  past  has  won  for  them  honor  from  our 
Sovereign  and  the  warm  esteem  of  their  fellow-citizens." 

C.  D.  C. 
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For  the  Holiday  Trade. 

We  have  something  to  say  regarding  exclusive  high-class  ready- 
to-wear  dress  skirts.  They  are  not  the  ordinary  ready-mades,  but  are 
selected  from  our  New  Fall  1904  importations  of  Novelty  DrOSS 
GoodSj  and  are  most  modern  in  style  and  finish.  We  have  not  the 
space  to  give  a  detailed  description,  as  they  are  made  from  various 
ranges  and  in  a  variety  of  styles.  If  you  have  not  an  opportunity  of 
seeing  them  with  our  representatives,  the  surest  way  to  get  them  in 
time  is  to  send  us  an  open  order  for  the  quantity  required,  giving 
particulars  regarding  the  sizes,  and  we  shall  use  our  best  judgment  in 
sending  you  a  choice  selection. 

We  are  showing  two  lines  of  Black  Sateen  Underskirts  at  special 
prices.     You  might  include  a  sample  dozen  of  each  in  your  order. 


BROPHY,  CAINS  &  CO.,  Montreal 


BEST    THINGS    FROM    THE 


MAGAZINES. 

THE  PROPORTION  OF  UNIONISTS. 

WHAT  pari  of  All-of-Us  is  the  labor  organi- 
zation ?  Or,  on  what  basis  of  representa- 
tion does  it  assume  representative  power? 
On  a  "liberal  estimate,"  unionists  num- 
ber 2,000,000,  says  Professor  Carver,  in  a 
population  recently  estimated  by  the  census  bureau  as 
barely  short  of  80,000,000.  .The  proportion  of  unionists, 
then,  to  the  total  citizenship  is  1  to  every  40  citizens. 
Again,  the  proportion  of  unionists  to  the  total  of  those 
"engaged  in  gainful  occupations" — the  technical  descrip- 
tion of  what  is  popularly  called  "labor"— is,  Professor 
Carver  says,  "about  1  to  every  14^."  To  concede  the 
ethics  of  the  claim  of  organized  labor  to  representative 
or  irresponsible  authority  is,  from  the  standpoint  of  the 
community,  to  confer  that  authority  on  1  in  every  10 
citizens;  and,  from  the  standpoint  of  labor  as  a  whole,  to 
confer  it  on  1  in  every  14^  laborers. — Scribner's. 


EFFECTS  OF  THE  TYPEWRITER. 

THE  invention  of  the  typewriter  has  given  a  tremend- 
ous impetus  to  the  dictating  habit,  especially  among 
business  men.  The  more  ephemeral  literary  produc- 
tions of  the  day  are  dictated,  sometimes  to  a  stenogra- 
pher for  transcription,  and  often  directly  to  the  machine. 
In  either  case  the  literary  effects  of  the  dictating  habit 
are  too  manifest  to  need  elaboration.  The  standards  of 
spoken  language,  which  in  the  days  of  the  past  stood  out 


in  marked  contrast  with  the  terseness  and  precision  of 
written  composition,  giving  rise  to  the  saying  that  no 
good  speech  ever  read  well,  have  crossed  over  to  the 
printed  page.  This  means  not  only  greater  difiuseness, 
inevitable  with  any  lessening  of  the  tax  on  words  which 
the  labor  of  the  writing  imposes,  but  it  also  brings  foi- 
ward  the  point  of  view  of  the  one  wno  speaks.  There  is  the 
disposition  on  the  part  of  the  talker  to  explain  as  if 
watching  the  facial  expression  of  his  hearers  to  see  how 
far  they  were  following.  This  attitude  is  not  lost  when 
his  audience  becomes  merely  a  clicking  typewriter.  It  is 
no  uncommon  thing  in  the  typewriting  booths  at  the 
Capitol  in  Washington  to  see  congressmen  in  dictating 
letters  use  the  most  vigorous  gestures  as  if  the  oratorical 
methods  of  persuasion  could  be  transmitted  to  the  print- 
ed page.— Atlantic. 


ON  HIRING  MEN. 

IN  hiring  new  men  you  want  to  depend  almost  alto- 
gether on  your  own  eyes  and  your  own  judgment. 
Remember  that  when  a  man's  asking  for  a  job  he's  not 
showing  you  himself,  but  the  man  whom  he  wants  you  to 
hire.  For  that  reason,  I  never  take  on  an  applicant  after 
a  first  interview.  I  ask  him  to  call  again.  The  second 
time  he  may  not  be  made  up  so  well,  and  he  may  ha1,  e 
forgotten  some  of  his  lines.  In  any  event,  he'll  feel  that 
he  knows  you  better  and  so  act  a  little  easier  and  talk  a 
little  freer. 

Very  often  a  man  whom  you  didn't  like  on  his  first  ap- 
pearance will  please  you  better  on  his  second,  because  a 
lot  of  people  always  appear  at  their  worst  when  they're 
trying  to  appear  at  their  best.  And  again,  when  yo;: 
catch   a   fellow  off  guard,   who  seemed  all   right  thp   first 
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Dress  Goods  Problem 

FOR  SPRING  1905. 

We  could  write  a  prolonged  story  about  the  dress  goods  question 
for  the  incoming  season,  but  after  all  an  ocular  demonstration  is  the 
best  way  to  get  and  give  satisfactory  proof,  and  we  can  say  with  the 
utmost  confidence  that  our  showing  in  all  classes  of  dress  fabrics,  silks, 
etc.,  for  Spring  1905  are  more  than  usually  attractive  and  exclusive 
in  styles  and  qualities. 

Our  representatives  are  now  showing  a  complete  range  of  samples 
for  Spring,  and  we  can  assure  you  that  your  commands  through  them 
will  have  our  closest  and  best  attention. 


BROPHY,  CAINS  &  Co.,  Montreal 


time,  you  may  find  that  he  deaconed  himself  for  your 
benefit  and  that  all  the  big  strawberries  were  on  top. 
Don't  attach  too  much  importance  to  the  things  which  an 
applicant  has  a  chance  to  do  with  deliberation,  or  pay  too 
much  attention  to  his  nicely-prepared  and  memorized 
speech  about  himself.  Watch  the  little  things  which  he 
unconsciously,  and  put  unexpected  questions  which 
demand  quick  answers. — Pearsons. 


THE  COUNTRY  STORE  A  SUCCESS. 

TWO  years  ago  this  November,  John  L.  Wilde,  a  store- 
keepei  ol  Williams,  devised  a  trade-getting  and 
trade-keeping  plan.  lie  persuaded  the  merchants  ol 
the  town  to  combine  into  a  general  company,  the  \\ il 
liams  Exchange.  The  Exchange  was  to  buy  all  produce 
for  sale,  paying  for  it  eithei  in  cash,  at  the  regular  mar- 
ket value,  or  in  currency  good  only  in  Williams  stores,  at 
an  advance  of  Id  per  cent,  over  the  regular  market  value. 
The  exchange  was  to  supplj  the  merchants  and  ship  the 
over-stock  to  eastern  markets.  After  discussion,  how- 
ever, it  was  decided  to  restricl  the  operations  ol  the  Ex 
change  to  butter  and  eggs,  for  the  members  believed  that 
enough  of  those  were  bought  to  offset  what  the  farmers 
needed   to  buy. 

The  Exchange  began  with  the  capital  stocK  of  $5,000, 
divided  into  shares  of  $50  each,  with  a  paid-up  capital  of 
$1,000.  With  this  money,  it  secured  and  equipped  with 
the  latest  cieamery  machinery  a  large  warehouse  and  a 
work-room,  hired  two  competent  creamery  men  to  attend 
to   the  business  of  the  Exchange  and   purchased   specially 


coined  aluminum  currency  of  the  face  value  of  $2,000. 
This  aluminum  currency  was  made  in  the  same  denomina- 
tions as  regular  coin. 

One  side  icad  "Williams  Exchange,  Williams,  Iowa." 
The  reverse  read  "Good  for  50,  or  25,  or  100,  or  5,  or 
10" — "cents"  understood— "in  .Merchandise."  Each  in- 
corporator signed  an  agreement  to  accept  the  aluminum 
currency  in  payment  for  any  and  all  merchandise.  The 
Exchange  began  business  in  February,  1903,  after  n 
cation  to  the  farmers  in  the  neighborhood  that  an;.  <  ue 
who  brought  his  butter  and  eggs  to  Williams  would  be 
given  twelve  cents  a  do/en  toi   eggs  and   thirteen  cents  a 

pound    for    but  lei    in   cash.    €ls    h,,,l    been    dOOD    toi    >eai 
thirteen    cents      a      dozen    toi    eggs    and    fourteen    cents      a 
pound     for     butter,       in    aluminum     currency,    good    in   all 
Williams  stores.     These  stores   had   meanwhile  laid  in  at- 
t ractive  slocks. 

To-day   fanners  dine   twelve   miles   to  bring  their  but- 
ler  and  eggs   to     Hie     Williams   Exchange,   passing  othei 

towns  on    the   way.      In    the  first    twelve   months,   (30, 

worth  of  butter  and  eggs  was  bought  by  the  Exchange 
of  which  91  per  cent,  was  paid  (or  in  Williams  aluminum 
currency,  and  but  :i  pet  cent,  m  actual  'ash  Almo  t  one 
half  the  cash  was  spent  subsequent!;,  m  Willian 
so  that  actually  hut  $1,500,  in  currency,  was  paid  out  for 
the  S30,00fl  worth  of  produce  bought.  The  remaining 
-pent  in  Williams  stores  within  the  vear  — 
the  best  year     in     the  history  of  Willi.  The 

trade  of  the  stores  is  double  what  it  ws  n  months 

ago— The  World's  Work. 
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THE  HOLIDAY  SEASON. 

WHEN  this  issue  reaches  the  trade  it  is  high 
time  to  begin  planning  the  details  of  the 
holiday  season.  It  is  generally  conceded 
nowadays  that  the  last  week  of  November 
or  the  first  week  in  December  should  see 
the  formal  holiday  opening,  and  against  this  adequate 
preparation  must  be  made.  Individuality  must  charac- 
terize every  opening,  and  lopalism  plays  a  goodly  part, 
but  certain  broad  generalities  apply  to  all,  and  these 
should  not  be  overlooked. 

In  the  planning  and  providing  for  the  handling  of 
Christmas  trade  undue  haste  and  needless  confusion  must 
be  avoided.  This  would  lessen  and  clog  the  development 
and  steadiness  of  legitimate  Fall  trade,  and  any  interfer- 
ence with  this  is  a  loss  rather  than  a  gain.  Preparations 
must  be  made  early  and  gradually,  and  with  this  in  view 
suggestions  are  made  here  somewhat  prematurely.  The 
incoming  of     special   holiday  goods  and  the  troubles  inci- 
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A  Doll  in  Summer  Costume.  A  Doll  in  Ball  Dress. 

Shown  by  Nerlich  &Co.  and  retailing  at  75c.  or  less. 

dent  upon  marking  and  slocking  them  mean  much  loss  of 
time  and  oftentimes  undue  congestion  in  the  business  part 
of  the  store.  If  at  all  feasible  and  practicable,  good-, 
should  be  marked  and  ticketed  apart  from  the  hum  of 
trade.     A  warm,  well-kept  cellar  is  often  useful. 

A  Special  Department. 

Perhaps  a  new  attractive  holiday  department  will  be 
a  necessity,  and  proper  attention  must  be  paid  to  its 
arrangement.  Fixtures  of  various  kinds  must  sometimes 
be  installed  and  some  extra  shelving  found  needful.  These 
matters  should  be  looked  after  early.  With  all  these  ac- 
cessories carefully  planned  and  followed  out,  there  then 
comes  the  general  plan  for  conducting  a  bright,  practical 
and  profitable  sale. 


This  is  the  crux  of  the  situation,  and  all  other  plans 
are  mere  accessories  and  entirely  subsidiary.  However, 
these  general  fixtures  must  not  be  slighted,  as  upon  then 
practicability  and  thoroughness  depends  the  real  success. 
Without  them  the  facilities  for  quickly  handling  trade 
would  be  impossible.  For  upon  the  rapidity  with  which 
customers  are  served  depends  the  success  of  holiday  trade 
financially.  Every  store  secures  a  goodly  quota  of  cus- 
tomers, and  it  is  really  a  question  of  how  to  make  every 
hour  count. 

The  Arrangement  of  Stock. 

No  mailer  what  plan  has  been  followed  in  displaying 
goods,  it  is  imperative  that  they  should  be  so  arranged 
as  to  make  selection  and  delivery  easy  and  swift.  The 
ideal  in  this  direction  is  to  make  holiday  goods  sell  them- 


A  Waltzing    Pig. 

selves.  This  can  be  carried  out  by  having  everything 
placed  where  inspection  is  facilitated  without  the  con- 
stant attention  of  a  sales  person.  This  is  not  very  easy 
but  is  necessary,  as  salespeople  at  holiday  time  often  have 
to  look  after  more  than  the  wants  of  one  customer.  This 
is  a  debatable  question,  however. 

Inexperienced  help  is  mostly  necessarily  attendant  upon 
the  crush  of  Christmas  crowds,  and  every  retailer  knows 
the  annoyance  such  people  cause.  With  this  in  view  and 
to    further    facilitate    trade,    goods    should   be    marked     in 

/ 


Air  Bulb  Toys. 

plain   figures,   no  matter  what    the   policy  of  the  store  in 
that   particular     may   be. 

Avoid  Crowding. 

Still  another  move  in  this  direction  is  the  avoidance  of 
crowding  displays  into  aisles  and  otherwise  congesting 
the  store,  thus  rendering  it  impossible  for  people  to 
readily  move  about.  This  is  a  fatal  error.  Nothing, 
perhaps,  is  more  detrimental  to  holiday  trade  than  undue 
crowding.  Plenty  of  floor  space  is  not  only  a  disidera- 
tum,  but  a  necessity.  Fixtures  placed  upon  the  counters 
will  do  much  to  avoid  congestion. 
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Knox,  morgan  $  £o. 

WHOLESALE  DRY  GOODS 

HAMILTON,   *    ^    ONTARIO. 


THIS  IS  STOCK-TAKING  MONTH 


SPECIAL  OFFERINGS 
IN    DRESS  GOODS 

to  clear  out  odd  lines. 

Send  for  samples.     Ask 
travellers  to  show  them. 


VELVETEENS 

are  much  in  faiwr.  Our 
values  best  in  this  market. 
Order  the  "Pearl"  quality 
at  J~lc,  in  black  and  colors, 
it  will  please  your  customers. 


HOSIERY 

Get  acquainted  with  our  Hos- 
iery Department.  We  have 
2$  and  50c.  lines  of  Ladies" 
and  Men'' s  Hose  which  simply 
cannot  be  excelled.  They 
will  bring  trade  to  you. 

LADIES'  STOCK 
COLLARS 

Just  in  —  some  of  the  very 
latest  novelties  in  25  and 
50c.  goods. 

Order  now  for  Christmas  Trade. 


WE  HAVE  ON  SALE 

some  good  things  in  LADIES  FLANNELETTE  NIGHT  GOWNS, 
WRAPPERS  and  UNDERSKIRTS,  SPECIALS  picked  up  from 
manufacturers  clearing  lots  to  sell  75c,  $1.00,  $j .50,  etc. 

Letter  Orders  have  prompt  attention. 


Knox,   Morgan  (BL   Co., 

HAMILTON. 


DRY  GOODS  REVIEW  Nov.,  1904 

sasStPa    SPRING  1905. 

Law,  Russell  &  Co., 

BRADFORD  and  LONDON.  lihited 

jz?  SPECIALITY  jz? 


These  goods  are  exclusive  in  manufacture  and  design. 

We  are  showing  in    these  Fabrics  a  large  assortment    in  Plain   and   Fancy 
Mohairs,  Panamas  and  Silk  Warp  Fabrics. 


in  all  the  latest 
colorings. 


silk  warp  Lexolloe 

-*-AN  IDEAL  FABRIC. 

Mr.  Haley  will  be  at  the  Windsor  Hotel,  Montreal,  and  the  Queen's 
Hotel,  Toronto,  during  the  months  of  September  and  October,  with  a 
complete    line   of   our    Fabrics. 

THE  LEADING  HOUSE  FOR  — 

Rainproof   Goods. 


Law,  Russell  &  Co., 

BRADFORD  and  LONDON.  lihited 
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retailing. 
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MOVING  "STICKERS." 

NE  "i   ili"  si   \it;il  eonsiderat'ons  in  retailing 

is  how  in  gel  rid  of  the  old  poods.  It'  tliis 
problem  were  simple  of  solution  a  great  many 
more  Bueeesaes  in  the  drj  goods  trade  would  be 
recorded,  and  much  worrj  saved  the  proprietor 
and  salesman.  In  many  Btores  a  BV9lem  is  adopted 
whereby  a  salesman  1-  awarded  a  certain  percentage  on 
all  old  or  slow  moi  ing  stock  thai  he  sells,  ami  in  some  cases 
this  has  proved  fairly  satisfactory.  To  make  it  an  as- 
sured success  a  -real  deal,  however,  depends  upon  lh" 
character  and  ability  of  the  clerk.  With  a  greal  'leal  de 
pending  upon  his  sales  of  old  stock,  it   often  happens  that 

the  customer  sees  nothing  of  the  new  goods  unless  he  spe- 
cially demands  that  they  he  shown  to  him.  The  clerk  will 
hustle  out  the  "stickers"  and  peg  away  at  them  regard- 
less of  all  merits  they  possess,  ami  of  the  apparent  dis- 
satisfaction of  the  customer.  Arguments  of  little  or 
ureal  value  are  used  and  statements  of  little  truth  are 
commonly  made. 

The  result  of  this  method  is  that  the  customer,  if  he 
buys,  does  so  with  reluctance  and  is  soon  convinced  that 
he  has  been  "done,"  or  he  leaves  with  the  idea  that  the 
stock  carried  is  no!  up-to-date  or  that  a  small  opinion  is 
entertained  of  his  intelligence.  At  any  rate,  whether  he 
buys  or  not,  and  even  if  new  stock  is  finally  submitted  to 
him,  he  retains  the  impression  that  in  doing  business  with 
that  firm  a  knowledge  of  what  is  new  is  necessary  to  pro- 

A  New  Plan. 

A  different  plan  of  overcoming  this  serious  difficulty 
in  the  way  of  profit  making  will  be  submitted.  It  will  be 
found  advisable  to  make  a  clerk's  promotion  depend  upon 
his  ability  to  sell  old  goods,  combined,  of  course,  with  a 
consideration  of  his  general  merits  as  a  salesman.  Make 
him  feel  that  the  old  stock  in  his  department  tells  against 
him  and  that  every  sale  he  makes  from  this  stock  is  no- 
ticed and  appreciated.  Tn  this  way  his  ardor  in  selling 
will  not  be  cooled  nor  will  shelf-worn  or  old  goods  be 
disposed  of  at  any  cost. 

One  of  the  most  difficult  features  of  this  plan  is  to 
keep  touch  with  just  what  sales  of  these  lines  have  been 
made.  To  overcome  this  a  system  peculiarly  adapted  to 
this  must  be  adopted  from  the  entrance  of  the  goods  into 
the  store. 

When  the  goods  are  opened  upon  receipt,  each  line  is 
entered  in  a  stock  book  with  date  of  receipt  and  cost.  Or 
simpler  -till  each  shipment  is  given  a  letter  of  the  alpha- 
bet or  a  number,  corresponding  with  the  same  letter  or 
number  in  the  stock  book.,  opposite  which  is  the  date  of 
receipt.     By  this  a  reference  to  the  stock  book  will  tell 

just  when  the  goods  arrived.  A  certain  letter  can  he  as 
Bigned  to  each  season,  that  is  two  to  (he  year  and  the  let- 
ter marked  on  the  price  ticket.  Thus  (!  may  show  that 
the  goods   were   received   in   the   Spring     of      1904,   ami    II 

would  denote  the  Fall  of  the  Bame  year.     The  glance  at 


tin'  price  would  then  reveal  the  time  that  the  iiin-  had  been 
in  st< 

l  "i  large  stores  ami  tor  goods  in  constant  demand  a 
letter  to  represent  the  yeai  ami  a  figure  the  month,  would 
be  better.     Thus  C3  might  mean  that  the  receipt   was  in 

March,    1904.       Such    a    plan    Would    allow    the    culling    out 

of  "stickere"  without   tie-  slightest  difficulty. 

Watchine  the  Sales. 

In  older  thai  each  clerk'-,  Bales  of  these  old  g |-  may 

he   kept    track    of,    he   should    he    provided    with    two   counter 

hook-.  In  one  of  these  he  enter-  In-  -ah--  of  regular 
goods,  in  the  other  those  of  g l-  that  have  he larked 

down   on    account    of   slow    selling    or    have    been   drawn    to 

his  attention  as  line-  to  he  pushed.     To  enable  him  to  tell 
these  special  articles  at  a  glance  the  head  of  tie-  depart 
men)  should  go  over  the  stock  a-  often  as  possible  and  on 

every    slow     moving    line    hi'    should    mike    a    mark,    one    to 

he  recognized  at  a  glance  by  the  sale. man,  hut  of  course 
conveying  no  idea  to  the  customer.     When  a  -ale  of  this 

line    is    made    it    is   entered    in    il-   special    -ale-    book   or    if 
preferred,  in  the  regular  -ales  book  with  the  mark  preced 
ing  the   name  of  the  art  iclc . 

Unless  some    tab   he   kept    OH    llie-e   -ale-   I  hi-   clerk    might 

he  dishonest  ami  enter  goods  in  this  way  thai  were  from 
the  regular  stock.     To  prevent  this  each  entry  Bhould  be 

marked  by  the  head  of  the  department  With  hi-  initial-,  or 
if  the  quantity  of  goods  in  each  piece  can  be  marked  on 
the  ticket  attached  to  it.  the  clerk  can  note  on  the  ticket 
the  amount  at  hi-  sale,  ami  hi-  -ale-hook  each  night  must 
correspond    with    these   marks.       While    this    would    not    be 

absolute  proof  without  a  measurement  each  night,  the  last 

-ale  would  show  that  someone  had  marked  an  untrue  mark 
and  the  too  ureal  quantity  remaining  would  show  with 
some  degree  of  certainty  who  was  guilty. 

Recognition  of  Sales. 

All  these  sales  should  be  entered  by  the  department 
head  opposite  the  clerk's  name,  or  on  his  own  page  in  a 
book  kept  for  that  purpose.  A  percentage  could  be  given 
on  the  amount  at  the  end  of  the  year  or  the  clerk  could  be 
given  to  understand  that  his  promotion  ami  wages  for  the 
following  year  depended   upon  it. 

Should  his  sales  of  old  stock  be  very  small  within  a 
given  time  a  talk  to  him  will  doubtless  increase  the 
amount.  With  this  must  be  laken  into  consideration  the 
amount  of  old  goods  remaining  in  his  department,  ami  for 

this  purpose  every  line  marked  with  the  private  sign  of 
age  should  be  entered  in  hi-  department  in  a  book,  and  the 
sales  marked  off  every  night. 

The  department  that  has  no  "sticker-"  or  the  smallest 
amount  of  them  reflects  credit  both  on  the  buyer  and  on 
the  salesman  and  neither  of  them  is  entitled  to  the  whole 
of  it  .  The  -ale-man  who  i-  able  to  move  old  stock  with- 
out injuring  the  reputation  of  the  store  is  the  one  whose 
salarv    is  too  -mall  year  after  vear. 


EVERY  STROKE  COUNTS. 
On  the  wall  in  the  salesroom  of  the  Castle  Braid  Co., 

New  Fork,  bangs  a  clock  on  the  ula-s  dooi  of  which  i-  an 
interesting  device  which  should  be  an  inspiration  to  all 
business  men.  ll  read-  "May  every  stroke  cunt  as  I 
do." 
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THE      SALESMAN 
AND     HIS     WORK 


MISREPRESENTATION. 

TO  the  salesman  who  has  sufficient  intellect  to 
know  when  he  is  injuring  his  employer,  and 
who  has  an  interest  in  the  business  that  will 
make  his  employer's  success  his  own,  it  is 
scarcely  necessary  to  say  that  misrepresenta- 
tion in  the  selling  of  goods  does  not  pay.  And  yet  it  is 
doubtful  if  it  is  lack  of  intellect  or  interest  in  every  case. 
Often  it  may  be  nothing  but  thoughtlessness  or  an  over 
desire  to  make  a  sale  at  any  cost.  It  seems,  for  the  mo- 
ment, such  a  trivial  thing  to  say  that  a  piece  of  print  will 
wash  when  its  washing  qualities  are  unknown,  or  that  a 
web  of  dress  goods  is  all  wool  when  it  is  known  that  it  is 
not  pure  wooi .  It  may  even  be  that  the  customer  will 
never  discover  the  false  deception  as  in  the  latter  case 
few  would  be  able  to  prove  that  cotton  was  a  prominent 
constituent. 

A  salesman,  when  he  sees  a  customer  wavering  in  his 
determination  to  buy,  will,  on  the  spur  of  the  moment, 
make  statements  which  he  would  never  make  had  he  time 
to  think.  Immediately  afterwards  he  may  be  sorry  he 
said  it,  but  it  cannot  be  taken  back  and  the  customer  in- 
fluenced possibly  by  this  untrue  remark  will  purchase  the 
goods  quite  satisfied  with  the  price. 

But  it  is  safe  to  say  that  in  three  cases  out  of  Ave  the 
falseness  of  the  description  is  discovered  and  in  one  of 
the  remaining  two  there  is  a  dissatisfaction  fe'e  that  will 
turn  the  buyer  against  the  store.  In  a  case  of  discovery 
of  misrepresentation,  of  course,  the  custom  of  that  buyer 
is  lost  and  as  an  angry  customer  can  do  more  harm  than 
a  pleased  customer  can  do  good  the  bad  effects  spread. 
It  often  happens  that  the  same  is  laid  before  the  proprie- 
tor and  while  one  instance  mav  no;  result  In  dismissal 
very  few  of  them  will  be  endur?  1  by  :i*iy  mer,  jar.t  whose 
store  is  worth  working  in. 

A  customer  leaving  a  store  without  buying  counts  so 
little  compared  with  the  buyer  who  will  afterwards  be 
dissatisfied,  that  too  much  stress  cannot  be  laid  on  the  ad- 
vice to  salesmen  not  to  sell  at  any  cost  but  to  sell  an  article 
only  on  its  merits,  and  above  all  things  not  to  misrepre- 
sent. 

In  this  connection  is  to  be  considered  the  question 
whether  all  the  faults  of  a  line  should  be  drawn  to  the 
notice  of  the  customer  as  well  as  the  virtues  possessed  by 
that  line.  Without  hesitation  the  rule  can  be  laid  down 
that  every  flaw  should  be  pointed  out.  Whether  an  in- 
herent objection,  that  is,  one  that  is  a  necessary  feature 
of  the  article,  should  be  exposed  is  another  matter.  This 
must  be  left  to  the  common  sense  of  the  salesman.  It 
will  often  be  found  that  the  evident  desire  to  be  honest 
displayed  by  an  exposure  of  the  faults  will  sell  the  article, 
when  high  sounding  praise  would  render  the  customer  sus- 
picious. At  any  rate  it  will  create  a  confidence  in  the 
store  and  its  methods  that  will  result  in  increased  patron- 
age. 

The  public  soon  discovers  the  clerk  whose  word  can  be 
depended  upon  and   is  not    backward   in   asking  that  that 


particular  clerk  be  placed  at  its  commands.  It  is  in  this 
that  the  clerk  becomes  a  more  important  pail  of  the  busi- 
ness, and  as  his  importance  grows  so  does  his  salary. 

The  salesman  who  proves  his  ability  to  sell  anything 
to  anybody  can  often  never  do  it  the  second  time,  and  the 
customer  will  keep  away  from  him.  After  a  month  or  two 
his  value  to  the  store  is  so  small  that  the  proprietor  is  not 
long  in  finding  out  the  cost.  He  at  first  may  commend 
his  dishonest  clerk's  selling  abilities,  while  his  estimate  of 
the  other  style  of  salesman  may  be  low.  But  while  the 
value  of  the  former  is  constantly  decreasing  that  of  the 
latter  grows  and  with  it  the  business  of  the  store. 

The  clerk  should  not  fear  that  his  importance  to  the 
business  will  not  be  appreciated .  Every  proprietor  quick- 
ly notices  the  popularity  of  his  several  clerks  and  sensibly 
bases  his  estimation  of  the  value  of  that  clerk  on  the  way 
in  which  he  lakes  with  the  public. 


GIVE  YOUR  BOYS  A  CHANCE. 
i  k  O  PEAKING  of  passing  bills  or  dodgers,  as  we  usually 

O     called  them,  recalls  an  incident  of  my  first  job," 

said  Mr.  X.,  to  some  friends  the  other  day. 
"Tell  it  to  us,"  we  all  exclaimed. 

"Well,  this  occurred  when  I  was  a  lad  about  fifteen 
years  of  age.  I  had  been  attending  school,  but  it  was 
then  vacation  time.  A  friend,  a  boy  about  my  own  age, 
named  William,  'Bill'  we  called  him.  lived  in  our  block. 
Bill  had  been  at  work  for  some  time  at  one  of  the  leading 
dry  goods  stores  of  our  town,  and  one  day  Bill  asked  me 
if  I  wanted  a  job  as  cash  boy  at  their  store.  Naturally  I 
was  delighted  and  reported  bright  and  early  on  Monday 
morning  to  Bill,  who  was  the  head  cash  boy.  Well,  it 
was  a  busy  time  for  me.  I  was  proud  of  being  at  work 
and  kept  on  my  Sunday  clothes  to  look  neat  and  nice.  The 
manager  noticed  me  occasionally  and  I  looked  forward 
to  a  busy  vacation.  On  Thursday  Bill  and  I  were  told 
to  be  ready  to  pass  bills  announcing  a  special  sale.  About 
one  o'clock  Ave  started  out  from  the  store.  We  had  de- 
cided that  one  should  go  east,  the  other  west,  starting 
down  one  central  street  and  back  by  another.  The  route 
mapped  out  was  a  long  one,  but  I  set  to  work  with  deter- 
mination to  do  it  right.  I  fairly  ran  at  times,  leaving  a 
dodger  at  each  door,  ringing  the  bell  and  away  to  the  next 
house.  Probably  I  was  too  ambitious,  but  I  know  I  cov- 
ered that  route  from  end  to  end  arriving  back  at  the  store 
about  5  o'clock.  I  was  closely  questioned  about  my 
route  by  the  manager,  who  thought  I  had  slighted  my 
work,  especially  as  Bill  hadn't  returned  and  did  not  un- 
til about  6  o'clock,  just  closing  time.  Naturally  Bill  had 
the  confidence  of  the  bosses  and  was  not  quizzed  about  the 
time  he  had  taken.  I  wondered  why  it  had  taken  him  so 
long  and  on  our  way  home  I  asked  him  where  he  had  gone. 
Laughing  at  me  he  said  he  had  been  to  the  public  library 
all  afternoon.  'And  what  about  your  dodgers?'  'Chucked 
'em  in  the  sewer,'  said  Bill.  Well,  Saturday  I  was  fired. 
1  had  worked  too  hard,  but  Bill  kept  his  job.  I  soon  left 
school  and  went  to  work  to  learn  my  trade,  and  by  a 
strange  chance,  within  ten  years  I  owned  that  very  store." 

"And  what  became  of  Bill?"  one  of  them  asked. 

"Passing  bills  yet,  I  guess.  But  one  thing  more. 
Give  your  employes  a  fair  show.  Don't  form  too  hasty 
a  conclusion .  You  may  have  excellent  material,  which 
time  and  opportunity  will  develop.  Therefore.  I  say. 
again,  give  your  boys  a  chance." 
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Important  toTailors&Clothiers 

Black  Italians,  Alpaca,  Mohair  and  Lustre  Linings  in 


[(PERMANENT  FINISH 


THE    MERITS    OF  THIS    FINISH    ARE 
1.    Proof  against   Damp  Cloth   and   Hot-pressing   Iron. 
2     Finish   and   Handle   unequalled   by   any   other   Process. 
3.    Goods  kept   in   stock  gain   in   appearance. 

GOODS  ARE  STAMPED  ON   THE   BACK  AT   REGULAR   DISTANCES. 

S.'KIRK  &  SONS'  PERMANENT  FINISH 

FtCMIU  or    -  '.«r 

STRENCTH   UNEQUALLED 


\3 


SUPPLIED   BY   ALL  THE   LEADING   HOUSES   IN 

BradfordXondon.ManchestenGIascjow. 
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PARIS    FASHIONS 

By  A.   E,.   DACAM,  for  "Dry  Goods   Review." 


The  New  Jacket*  and  Waiatcoats— The 
Range  of  Colors—  Elaborate  Evening 

downs       A  Pew  New  Ideas. 


IN  spite  of  the  very  mild  weather  and  the  Eact  that  t lie 
great  majority  of  people  are  si  ill  wearing  their 
blouses  in  the  street,  almost  everything  new  in  the 
way  of  costumes  is  being  made  with  long,  full 
basques  or  in  an  evolution  of  the  Louis  XVI.  or 
Directoire  coats.  These  are  not  strictly  speaking  tailor- 
made,  being  particularly  feminine  as  to  trimming  and 
general  finish  off.  In  fact,  the  so-called  tailor-made  with 
gentleman's  collar,  cuffs  and  sleeves  was  never  really 
popular  with  French  women  and  is  now  rarely  seen. 


Illustration  No.   I. 
Carriage  or  Evening  Cloak. 

Fancy  waistcoats  made  of  brocades  or  hand  embroider- 
ed are  worn  under  the  Louis  XVI.  jackets  and  these  are 
sometimes  made  with  stand-up  collar,  plain  sleeves  and 
the  back  nicely  finished  and  embroidered  so  that  the  coat 
may  be  taken  off— or  sometimes  they  are  only  little  vests 
sewn  inside  the  jacket.  The  buttons  with  which  they  are 
fastened  arc  of  great-variety  and  are  often  set  with  stones 
to  harmonize  with  their  color  and  some  of  the  "art 
nouveau"  buttons  are  very  beautiful;  the  vests  are  invar- 
iably made  to  end  in  a  long  point  in  front  and  short  at 
the  back. 


The  lonv,  jackets,  even  when  worn  without  a  waist- 
coat, are  often  cut  open  from  the  waist  as  in  the  illus- 
trated sealskin  coat  and  are  trimmed  with  a  contrasting 
color.  They  are  often  made  with  a  waist  belt  which  is 
half  Swiss  at  the  back,  the  point  going  upwards,  and 
wholly  Swiss  in  the  front.  The  sleeves  are  either  gigot 
shaped  with  a  trimmed  waist  band  or  bolster  shaped, 
which  is  rather  full  both  at  the  shoulder  and  waist  and  is 
gathered  into  a  cuff.  The  collars  are  either  close  fitting 
to  the  neck  or  cut  in  a  farcy  shape  and  turned  back  from 
the  base  of  the  neck  with  cuffs  cut  in  the  same  form. 
The  length  01  these  jackets  varies  considerably,  reaching 
sometimes  only  to  a  little  above  the  knee  and  at  others 
almost  to  the  edge  of  the  skirt. 


The  range  of  colors  is  very  wide  and  of  unusually 
bright  shades.  Amongst  the  most  worn  are  golden  brown, 
blue  which  is  almost  violet,  purple,  dull  red  and  green;  in 
lighter  shades  are  pale  blue,  white  and  cream,  saffron, 
coq-de-roche  and,  of  course,  pink  is  always  seen. 

So  far  veivets  have  not  been  much  seen;  the  season  is 
hardly  far  enough  advanced,  but  they  are  now  being  or- 
dered and  are  expected  to  be  very  much  worn  both  for 
evening  and  carriage  gowns.  The  velours-mousseline,  which 
is  not  only  very  bright  and  silky  loo'king  but  almost  as 
soft  as  the  softest  silk,  is  very  suitable  to  the  present 
fashion  of  gathers  and  frills.  These  are  also  being  shown 
in  veiy  wanu  colors  and  are  mostly  without  design, 
though  the  Scotch  plaids,  the  stripes  being  of  satin,  are 
very  smart  and  some  of  them  have  black  or  white  spots 
or  are  just  powdered  with  white. 


A  very  quaint  lace  evening  gown  was  being  shown  the 
other  day;  the  skirt  was  formed  of  two  deep  lace  frills, 
or  to  be  quite  correct,  of  two  white  mousseline  frills,  very 
elaborately  incrusted  with  lace.  The  sleeveless  bodice 
was  of  the  same  mousseline  simply  crossed  over  in  front, 
the  two  long  ends  finished  with  tassels  falling  almost  to 
the  hem  of  the  skirt.  Over  this  was  a  redingote,  three- 
quarter  length  of  black  chantilly  lace  well  open  in  front 
with  revers  of  incrusted  mousseline  turned  back  from 
the  shoulder  and  short  bell  shaped  sleeves,  not  quite  reach- 
ing to  the  elbow  and  cut  open  quite  up  to  the  shoulder  and 
under  which  fell  an  under  sleeve  of  mousseline  quite  a 
yard  long  and  tapering  to  a  point.  This  redingote  was 
lined  with  white  mousseline  and  the  edges  fluted  and  orna- 
mented with  fancy  jet  buttons. 

•      • 
• 

Another  evening  gown  of  white  mousseline  was  trim- 
med with  pink  and  pale  blue  embroidery  and  numberless 
pale  blue  velvet  bows.  A  string  of  them  were  taken  from 
the  centre  of  the  back  almost  at  the  top  of  the  decollete 
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BATTING 


Guaranteed  free  from  threads  and  other 
weak  and  lifeless  stock. 


NORTH  STAR, 
CRESCENT  and 
PEARL 

COTTON  BATTING 

Quality  for  this  season  still  better  than 
ever.  The  best  at  the  price.  Made 
of  good  pure  cotton — not  shoddy. 

Ask  for 

North  Star,  Crescent 
and  Pearl  Batting. 


Cbe  Draper 
of  Australasia, 

The  Organ  ol  the  Drapery  and  Kindred 
Trades  of  the  Antipodes. 

SUBSCRIPTION  $2.50  PER  ANN. 

post  free  to  any  part  of  the  world.      A  handsome 
Diary   Is   presented   free   to  annual   subscribers. 

Publishing  Offices  : 

Melbourne,  Fink's  Building's. 

Sydney,  Post  Office  Chambers. 

American  and  Canadian  inquiries  will  receive  prompt  attention 

if  sent  to  the 

BritlBh  Offices  :  42  Cannon  St.,  London,  E.C. 

Specimen  Copies  /roe  on  application. 


URN£ON'T  WASTE 

4  Opportunity 


You  have  only  to  ask  Dry  Goods  Merchants 
and  Milliners  who  have  tried  our  system  of  dyeing 
and  finishing  dead  stock,  and  they  will  tell  you  they 
never  fail  to  have  their  faded  and  soiled  stock  sent 
here  to  be  made  new.     We  save  you  money  as  well 

as  put  new  goods  on  your  shelves.     Our  equipment  is  perfect  and 

more  than  twenty-five  years'  experience  proves  our  methods. 

All  kinds  of  dry  goods,  ribbons,  braids,  hosiery,  feathers  and 
plumes  are  handled  successfully. 


R.  ParKer  &  Co. 


Dyers  and  Finishers 


Head   Office   and   W 


U^NED 

787-791  Yonge  St.,  Toronto  isfe>. 


»«|.»4»»4,«4,«4,»+*4,»+»4,*+*+*4,»4,»+*+*4,*4,*+*+*4'*4,*+*4,*4,*4,*+*4,«+«+«4,»4,*4,«+»+» 


23 


Dry  Goods 

Review 


PARIS  FASHIONS 


Nov.,    1904 


neck. to  the  waisl   and  continued   Cor     the  same  distance, 
ending  in  two  long  streamers. 


In  must  ,-ases  evening  gowns  and  blouses  nave  a  drap- 
ery brought  across  froin  under  the  arms  to  the  bust,  where 
it  is  tightly  gathered.  This  mode  gives  an  inverted  V  at 
the  waist  which  forms  the  upper  part  of  the  Swiss  shaped 
vest  or  belt  as  the  ease  may  be.  These  very  deep  belts 
are  likely  ti>  Le  so  generally  worn  that  drapers  are  selling 
canvas    forms,   already    honed    to    be    covered    at   will,   and 


BOOKS    FOR 
BUSINESS     MEN 


Illustration  No.   II. 
Directoire  Cloak. 


although   they  vary  slightly  as  to  shape,  all   have  a  top 
point  at   the  hack  and  double  points  in  front. 


Illustration  No.  1  is  a  useful  carriage  or  evening  cloak 
in  Avhite  broad-tail,  trimmed  with  seal  bands  and  stole; 
the  cape  and  cuffs  are  ornamented  with  black  silk  cord 
and  seal  tuitions;  the  stole  has  a  clasp  of  two  broad-tail 
buttons  with  corded  stripes  and  white  cords  and   tassels. 


No.  2  is  a  Directoire  cloak  with  embroidered  revets  and 
waistcoat.  Both  the  high  collar  and  gauntlet  cuffs  have 
an  edging  of  the  same  embroidered  satin.  The  waistbelt 
is  of  a  rathfr  coarsely  plaited  black  silk  braid  and  the 
buttons  are  if  the  fur  outlined  with  a  silver  ring. 


Manufacturing  Cost.  By  H.  L.  Hall.  Detroit:  The 
Book-keeper  Publishing  Co.  For  sale  in  Canada  by  the 
MacLean  Publishing  Co.,  Toronto.  192  pages,  half-leather. 
$3.00. 

Old  methods  and  old  systems  are  rapidly  giving  place 
lo  new.  The  manufacturer,  who  sticks  doggedly  to  his 
system  of  ten  years  ago,  is  finding  himself  sadly  out- 
distanced in  the  commercial  race.  Year  by  year  young 
firms  are  springing  up,  who,  through  the  adoption  of  mod- 
ern methods,  are  driving  the  older  and  more  conservative 
fiims  to  the  wall. 

Especially  in  manufacturing  has  there  been  a  remark- 
able development  amounting  almost  to  an  upheaval. 
Manufacturers  are  no  longer  content  to  know  that  their 
eceipts  are  in  excess  of  their  expenditure.  They  probe 
deeper  and  strive  to  discover  whether  or  not  their  cost  of 
production  is  excessively  high  and  wherein  it  can  be  re- 
duced.    Economies  of  material  and  time  are  studied. 

This  book  on  "Manufacturing  Cost"  has  been  prepar- 
ed by  an  expert,  H.  L.  C.  Hall,  vice-president  of  the  Inter- 
national Accountants'  Society.  Unlike  the  majority  of 
books  on  cost  accounting,  this  volume  aims  at  elucidating 
basis  principles,  which  are  applicable  to  any  and  every 
kind  of  manufactory.  It  is  consequently  a  book  which  all 
manufacturers  will  find  of  value.  In  that  it  does  not  elab- 
orate a  system  for  this  or  that  business  but  is  universal  in 
its  application,  it  need  not  be  set  aside  as  of  no  practical 
utility.  On  the  contrary  it  is  a  practical  treatise  from 
start  to  finish. 

Opening  with  a  few  general  remarks  on  the  need  of  a 
system  of  cost  accounting,  on  the  question  of  organiza- 
tion and  on  the  system  of  recording  costs,  the  author  passes 
on  to  deal  with  the  three  main  items,  raw  material,  labor 
And  expense.  Following  this  he  elaborates  the  general 
plan  for  recording  production  and  takes  up  supplementary 
operations.  A  chapter  is  devoted  to  mechanical  devices 
and  a  method  for  arranging  pay  rolls  is  outlined. 

Business  Short  Cuts  in  accounting,  advertising,  book- 
eeping,  correspondence,  card  indexing  and  management. 
Compiled  by  the  Board  of  Experts  of  the  Book-Keeper  and 
Business  Man's  Magazine.  Detroit:  The  Book-Keeper 
Publishing  Co.  For  sale  in  Canada  by  the  MacLean  Pub- 
lishing Co.,  Toronto.     Half-leather,  157  pages.     $1.00 

There  is  a  wealth  of  good  things  in  this  book  and  a 
profusion  of  new  ideas,  that  will  make  the  heart  of  the 
bookkeeper  glad  within  him.  The  very  first  article  has  a 
most  cheerful  title  and  serves  as  a  pleasant  introduction  lo 
the  numerous  excellent  articles  which  follow.  It  is 
headed,  "Rules  for  Locating  Errors  in  Trial  Balances." 
and  there  are  some  54  separate  pieces  of  counsel  and  ad- 
vice, to  the  brain-fagged  seeker  after  a  lost  balance. 

Following  this  are  to  be  found  sections  entitled  "Gen- 
eral Rules  for  the  Detection  of  Transpositions  of  Dollars 
and  Cents,"  "A  Labor  Saving  Method  for  obtaining 
Trial  Balances."  "Lightning  Addition,"  "Labor  Saving 
Method  of  Recording  Bank  Deposits  and  Cheque  "With- 
drawals," "Special  Form  for  Customers'  Ledgers,"  "Sys- 
tem of  Handling  Drafts,"  "Some  Arithmetical  Short 
Cuts." 
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ESTABLISHED   1791. 


Horrockses' 

Longcloths,    Nainsooks, 

Cambrics, 

India  Longcloths, 

Sheetings, 

Ready=made  Sheets, 

(plain  and  hemstitched). 
HORROCKSES'  name  on  each  sheet. 

niannelettes  highest  quality. 


N.B.-SEE    "HORROCKSES"    ON    SELVEDGE. 


Horrockses,  Grewdson  &  Co.,  Limited 

Cotton  Spinners  and  Manufacturers. 

PRESTON,         MANCHESTER,         LONDON,  ENGLAND. 


25 


Dry   Good* 

Review 


Nov.,   190-* 


MONTREAL. 

CLOAKS  and  sails  deservedly  bad  prominence  at 
the  openings  in  Muni  real,  and,  although  styles 
ar-J  distinctly  characteristic  in  exclusive  stores, 
there  is  yd  a  certain  strong  resemblance  among 
them  all  denoting  a  recognized  fountain  head. 
All  these  garments  show  a  superabundance  of  trimmings, 
silk  braids  seeming  to  be  the  most  prominent.  To  ade- 
quately meet  a  demand  for  all  figures,  all  styles  are  shown 
and  it  was  Lard  to  elicit  just  what  one  definite  style  is 
meeting  the  approval  of  the  trade.  Perhaps  the  short, 
loose  or  semi-loose  garment  about  28  inches  or  even 
shorter  which  The  Review  banked  upon  is  proving  the 
most  ready  seller.  It  is  a  coat  which  readily  accommo- 
dates itself  *o  all  sorts  and  degrees  of  figures  and  altera- 
tion is  also  avoided.  It  conceals  the  lines  of  a  poor  figure 
without  reallv'  destroying  good  figures.  This  coat  has  evi- 
dently met  the  approval  of  the  great  middle  class  trade. 

*  * 

* 

A  black  velvet  corduroy  coat  strapped  with  broadcloth 
with  military  capes  and  brass  buttons  was  seen  in  one  of 
the  up-town  windows.  The  shoulder  capes  were  slashed 
over  the  shoulders  and  trimmed  with  the  strappings  of 
broadcloth.  Another  jacket  was  of  tan  broadcloth  with 
tight  high-culfed  sleeves  and  the  inevitable  cape  over  the 
shoulder.  This  coat  was  lined  with  tan  farmers'  satin  and 
was  36  inches  long.     It  was  a  very  handsome  jacket. 

Very  pretty  black  coats  were  seen  in  the  popular  27 
inch  length  trimmed  with  braid  and  gunmetal  buttons.  A 
serviceable  long  tweed  coat  was  seen  also.  This  coat  had 
the  novelty  of  two  big  roomy  pockets  one  on  each  side, 
in  which  handkerchief,  purse  and  other  itineries  could 
easily  be  carried,  thus  leaving  the  hands  free  to  carry  a 
muff.  Black  and  tan  broadcloth  coats  lined  with  squirrel 
skin  looked  very  comfortable  and  inviting  in  an  up-town 

store . 

*  * 
* 

A  navy  blue  velvet  costume  showed  the  skirt  shirred 
half  way  to  the  knee  and  again  a  little  below  the  knee  on 
either  side.  The  front  was  plain  and  resembled  a  panel. 
The  coat  of  this  very  pretty  suit  was  collarless  and  trim- 
med with  black  and  white  applique  braid.  The  leg  o' 
mutton  sleeve  was  finished  with  a  high  cuff  and  altogether 

it  looked  stunning. 

*  * 
* 

The  long  pelerines  of  fur  are   very  popular  this  year 

and  are  also  very  graceful.     The  muffs  are  of  a  medium 

gaze  and  are  seen  with  three  tails  banging  over  the  front 

of  them. 

*  • 
• 

Hats   seen     in   the   milliners'    windows      are    all      high 

crowned   and   trimmed    with   beads,   wings,  etc.      A   pretty 

velvet    hat   was  of  gunmetal   shade   with   high   crown  and 

rolling  brim.     Its  only  trimming  was  a  row  of  large  gun- 


metal beads  around  the  crown  and  a  coque's  feather  held 
in  place  mi  the  side  by  a  steel  buckle.  Another  odd  look- 
ing hat  had  the  high  crown  of  dark  blue  felt  and  the  brim 
of  white  beaver. 

TORONTO. 

rV*  HE  window  displays  have  been  of  unusual  merit  this 
1  month  though  in  the  case  of  Eaton's  and  Simpson's 
they  have  not  been  strictly  confined  to  "dry  goods" 
as  these  two  firms  have  been  holding  housefurnishing  and 
china  sales  all  the  month  and  have  devoted  quite  a  few 
windows  to  the  showing  of  these  goods.  Some  really 
beautiful  dress  windows  have  been  put  in  and  also  quite  a 
few  good  millinery  windows  also. 

Dress  goods  windows  have  been  exceptionallv  interest- 
ing because  of  the  large  show  of  fancy  silks.  These  are 
almost  all  in  checks  and  small  patterns  such  as  spots, 
pointelle,  etc.,  and  generally  with  a  large  spot  at  inter- 
vals making  the  check  or  small  pattern  the  ground. 
Shadow  patterns  are  also  popular.  Changeable  effects 
are  well  shown.  Soft  taffetas  in  the  lovely  golden  browns, 
bronze  greens,  and  copper  reds,  with  a  small  velvet  figure 
form  another  line  that  was  justly  admh'ed.  Taking  all 
the  displays  together  it  is  some  years  since  silks  were  so 
extensively  featured. 

• 
Quite  a  feature  is  being  made  of  the  new  crushed  vel- 
vets, and  besides  these  some  beautiful  dress  velvets  are 
shown. 

•  .  • 

Quite  a  few  trimming  and  lace  windows  have  been 
shown  during  the  month.  The  most  noticeable  one  was 
dressed  almost  exclusively  with  the  new  spangled  nets. 
These  spangled  nets  are  the  newest  and  latest  in  trim- 
mings and  there  are  some  magnificent  robes  shown  of 
them,  and  a  particularly  beautiful  one  in  black  occupied 
the  centre  of  this  window.  There  were  all-overs  am!  bands 
of  various  widths,  and  circular  flounces  festooned  across 
all  of  these  glittering  spangles  in  black,  silver,  gold,  pearl, 
and  combinations. 

With  them  were  a  few  pieces  in  colored  sequins  and 
embroidery.  These  were  on  white  chiffon,  and  were  work- 
ed into  exquisite  patterns  with  narrow  lace  braids,  gold 
beads,  colored  beads,  silver  spangles,  pearl  spangles,  an  1 
touches  of  raised  silk  embi'oidery. 

*  • 
• 

A  lovely  coat  that  caught  the  eye  of  all  passers  —  (hat 
is  of  the  feminine  persuasion  — was  a  bolero  of  ermine 
with  stole  in  black  and  white  silk  passementerie.  The 
most  noticeable  feature  of  this  coat  after  the  bfauty  of 
the  fur  was  the  fact  that  the  coat  had  no  belt  but  was 
fitted  snugly  down  to  the  waist.  In  the  same  window  was 
shown  an  auto  coat  of  yetta — one  of  this  season's  novel- 
ties. 
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Xmas 
Umbrellas 

Our  representative  will  call  on 
you  shortly  with  our  complete 
line  for  sorting  and  Xmas  trade. 


All  orders  receive  prompt  and  careful  attention. 


THE- 


living  Umbrella  Company 


LIMITED. 


108  Wellington  St.  W.,      TORONTO 


PEWNY'S 

Kid  Gloves 

For  your  Summer  Trade 

put  in  an  assortment  of 

these  gloves. 


EVERY  PAIR  IS  GUARANTEED. 

Pewny's  Gloves  are 

GOOD  GLOVES. 


GREENSHIELDS  LIMITED 


MONTREAL 

ACENTS   FOR  CANADA 


Putnam's  Cloth  Chart 


Accurately  measures  piece  goods  and  ribbons  with- 
out unwinding  them  from  the  bolt. 

All  measurements  printed  upon  the  rule  just  as  a 
lumberman's  log  ryle;  works  on  the  same  principle.  No 
book  of  tables  to  refer  to  as  withothercharts.  Simplest 
and  best. 

Bight  years  in  American  market;  nearly  10,000 
satisfied  customers. 

Booklet  with  description  and  testimonials  sent  free 
on  request.     Address — 

A.     E.     PLJTIMAIVI 

Care  of  E.  J.  J0SELIN,  A<jt. 

33   Mellnda  Street 


Factory 


PRICE  $6.00  EACH,  COMPLETE. 


MILAN,   Mich. 


TORONTO.    ONT 


CANADA'S 

Largest  Dyeing  Establishment 

NO  EXAOdERATION     Our   statement,    also   Cut  of 

Work.-,  i>  absolutely  true  and  uiH-xaggerated. 

We  can  save  you  many  a  dollar  by  re-dyeing,  pre**- 

Ing  ami  lim'shlng  Old  storks,  making  them  equal  t..  new 

mlty  made  of  Dress  (ioods.  Cloth.  Tweeds. 
Drills.  Ducks,  Cotton.  Velveteen,  Hosiery.  Yarn*, 
(ilove*.  Braids,  also  heathers.  SUka,  Velvet*,  Ribbons. 
Laces ,  etc. 

All  work  guaranteed  unequalled. 
Special  rates  to  the  tnd< 
Send  for  price  li*t 

BRITISH  AMERICAN  DYEING  CO. 

Gold    Medalist  Oyars  Joseph  Allan.   Manager 

MONTREAL.  TORONTO,  OTTAWA,  QUEBEC,  Canada 
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THE    MERCHAMS  MERCANTILE  CO. 

260  St.  Jamas  St.,   Montraal. 

MERCANTILE   REPORTS   AND  COLLECTIONS. 

Our  method  of  rurnls^lug commercial  reports  to  ourBUbitcrlbersglveBpromp, 
and  rellablelnformatlon  to  date.  Kvery  modern  facility  for  the  collection  of  claims 
Tel.  Main  1085. 
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SA  F"  ES 

Guaranteed  fire  and  burglar  proof 

The  Winnipeg  Safe  " 

That's  "OURS" 

Country  Merchants,  we  want  to  job  with  you  and  will 
make  a  very  low  price  on  a  sample  safe.  Corres- 
pondence solicited. 

EASY  TERMS 

Winnipeg       Safe      Works 

Office,  Cor.  Princess  and  McDermott 
Winnipeg,  Man. 


THE  BELL  TELEPHONE  CO. 

of  Canada,  Limited 

has  extended  its 

Long  Distance  Service 

From 

BRANTFORD 

to 

HOHAWK,  OAKLAND  and  SCOTLAND 


Rates  may  be  obtained  from  any  of  the   Long  Distance 
Toll  Stations  of  the  company. 


Simplicity 


is  one  of  our  strong  points. 
Only  those  who  have  used 
our  system  can  testify  to  its 
simplicity.  Any  one  can  be 
a  book-keeper. 

Write  for  our  free  illustrated  catalogue. 


THE 


Briggs  Ledger  System  Co. 

Limited 

75  York  St.,      -    -     -     Toronto,  Can. 


Special  Advertising  Rates  have  been 
arranged  for  space  in  "The  Office," 
and  will  be  gladly  quoted  on  request. 


HOTEL    DIRECTORY. 


NEIL  MnCARNEY,  Prop.  W.  C.  McCARNEY,  Manager 

THE   PROVINCIAL 

Leading  Commercial  Hotel.  GANANOQTJE,  ONT. 

Located  in  Heart  of  Business  Section.  Ten  First-class  Sample  Rooms. 


HOTEL  GRAND 


O.  F.  BAKER,  Prop.  GALT,  ONT 

First-class  accommodation  for  Commercial  Men. 


R.  FLAWS  &  SON,  MMChMterBldK-M«»»n<1»8*-6RONTOi 

Dry  Hoods  Commission  Agents. 

r8.  <Jt  L.  Ash  Brothers,  Leeds, 

Cloths,  in  great  variety, 
Cartwrioht  &  Warners,  Limited,  Loughborough,  Eng. 
»«nrm«niino  Hosiery  and  Underwear, 

^  Bentley  &  Tempest,  Leeds,  Eng., 

Casket  Cloth,  Vicunas,  Serges,  Cap  Cloths, 
Hood,  Morton  &  Co.,  Newmilns,  Scotland, 
^  Lace  Curtains. 


ALCOHOLISM 

The  best  treatment  for  all  persons  afflicted  with  the 
disease  of  drunkenness  is  known  only  to  Dr.  MacKay. 
Address  :  City  Hall,  Montreal,  Que.  Absolutely  private 
treatment. 


BUY  THIS  BOOK 

SUCCESSFUL  ADVERTISING  -How  to  Accom- 
plish it. — By  J.  Angus  MacDonald. 

Every  Merchant  and  Salesman 

will  find  it  full  of  invaluable  matter  relating  to  the  selling 
of  goods.      Chuck  full  of  suggestions  and  instruction. 
Enthusiastically  endorsed  by  press  and  advertising 
authorities. 

Sent  postpaid  for  $2.00. 

MacLEAN   PUBLISHING  CO.,  Limited, 

TECHNICAL  BOOK  DEPARTMENT.  .       TORONTO. 


This  design  a  guar-  ] 
antee  of  quality. 


WRAPPING 
PAPERS 


ALL  GRADES  AND   BEST  OF  EACH  

GREY,  RED-BROWN,  MANILA,  FIBRE,  TEA,  ETC. 

SAMPLES  AND  PRICES  FOR  THE  ASKING. 

Canada  Paper  Co. 


TORONTO 


MONTREAL 


■2$ 
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DEVOTED  TO  THE 
OFFICE  STAFFS  OF 
BUSINESS 
ESTABLISHMENTS 


FORMING  A  JOINT  STOCK  COMPANY. 

A  b«  point-,  ol  interest  to  the  bookkeeper  in  changing  from  ■  partner- 
ship to  a  Joint  stock  i  ,'ompany  or  In  1 1 ic  Amalgamation 
ol  Industrial  Concerns. 
B]  it    B    w 

FROM  the  legal  point  of  view,  the  parties  ap- 
plying [ox  a  chartei  ol  incorporation  must  be 
noi  less  than  thtee,  also  twenty-one  years  of 
age,  anil  may  petition  the  Lieutenant-Governor 
through  the  Provincial  Secretarj  loi  the  issue 
ol  letters  patent. 

The   provisional   directors   ol  a  company   are  usuall) 

the  applicants   for    t lie  chattel,  ami  constitute  a  commit- 

who  manage   the  affairs  of  the  company   up   to  the 

tune  of   the  first    general   meeting    of   the  shareholders, 

when  a  board  of  directors  is  elected. 

A  company  may  be  incorporated  under  special  act, 
such  as  banks  or  mining  companies,  or  by  letters  patent 
under  the  great   seal. 

In  case  of  amalgamation,  the  directors  of  the  different 
companies  may  enter  into  a  joint  agreement  to  be  BXe 
CUted  under  the  corporate  seal  of  each  company,  prescrib- 
ing the  terms,  conditions,  the  name  of  the  new  company  , 
the  last  word  of  which  shall  be  the  word  'Limited," 
which  must  be  written  out  in  full  when  the  word  imme- 
diately preceding  it  is  neither  "Company,"  "Club"  nor 
'Association,"  but  when  any  of  these  words  precede, 
the  word  "Limited"  may  be  abbreviated,  provided  the 
letters  "L"  and  "D"  shall  be  the  first  and  last  letters 
respectively.  The  prctix  "The"  in  the  name  of  a  com- 
pany may  be  omitted  where  any  of  the  three  wouls  men 
tioned  above  form  part  of  the  name.  The  use,  or  rather, 
misuse,  of  the  word  "Limited,"  has  been  the  source  of 
legal  disputes  to  some  extent,  and  it  might  therefore  be 
well  to  call  attention  to  the  responsibilities  of  the 
directors  and  ofhcials  of  a  company  in  this  connection 
The  word  must  be  used  on  all  the  letter  paper  of  the 
company,  on  the  signs,  in  the  advertisements,  on  the 
corporate  seal,  in  fact,  everywhere  the  name  of  the  com- 
pany   is    used. 

Every  company,  director,  manager  or  odicei  who 
knows  of  the  omission  of  the  word  "Limited,"  or  of  its 
abbreviated  form  as  before  described,  and  does  not  com- 
ply with  the  provisions  in  regard  to  its  use,  shall  incur 
a  penalty  not  exceeding  ten  dollars  for  each  and  ever) 
offense  and  may  be  liable  to  a  penalty  of  one  hundred 
dollars  for  a  second  offense. 

With  their  joint  petition  for  chartei  the  various  com- 
panies shall  deposit  with  the  Provincial  Secretary  an 
original  ot  the  agreement  of  amalgamation,  the  Lieu- 
tenant-Governor in  Council  may  then  by  letters  paten  1 
confirm  such  agreement,  and  from  the  date  of  such  con- 
firmation the  said  company  shall  be  deemed  consolidated, 
and  the  new  company  shall  possess  the  rights,  privill 
etc  ,    ol    each    ol    'be   companies    so   consolidated. 

An  action  pending  against  any  one  of  the  different 
companies  would  not  abate,  nor  would  the  right  of  credi- 
tors be  affected  in  any   way  hy   the  amalgamation. 

If  the  number  of  shareholders  is  less  than  five  >n  any 
limited  company  for  a  period  ot  six  months  after  the 
number   has    been    so   reduced,    every     person     who    is     a 


shaii  iholdei    ol   tin-  company   during   the   time  that    > 
carries  on  businei  uich  period  ol    lis   months,  and 

knows  the  fact,  is  individually   liable  loi   the  payment  ol 
the  debts  oi   the  company  contracted  during  such  time. 

The  petition   (01   chartei    Bhould    set    forth   the  obji 
oi   the  amalgamating  companies;  should   state  where   the 
head  office  was  to  be  situated  ,  tin-  provisional  dire 
their   addresses,    tin-   nominal    and    paid-uii   capital;    the 

iiumbei    oi  and    the   value  of  each.      It   must    be   vci\ 

specific,  as  the  chartei    will  only  be  granted  loi    the  pui 
poses  enumerated   in   the  petition,  and   the  companj    ha 
no   righl    to   ^o     beyond    that    unless     additional    letters 
patent   are  applied   for   through   Hie  usual   formalities. 
The  proposed  name  of  the  company  should  be  as  Bhorl 

as   possible,   and   must   not    coiillict    with   that   ol   any   known 

company. 

The  Ontario  and    Dominion  acts  difici    in   some   icspects 

in   regard   to  joint    stock  companies.      Under    the   Dominion 

•  iie-half    the    total    amount    of    capital    stock    must    be 

subscribed  before  applying  for  a  charter. 

Usually  after  the  required  amount  has  been  subscribed 
the  company   commences  business  before  disposing  of  the 

balance,    hut      if    no    business     should    be     done    for     three 
years,    the  chartei    will    be  forfeited. 

A  company  is  governed  by  the  laws  of  the  province  or 

state   which   granted    its  charter,   no  mattei    where  it    is 
carrying   on   business,    although   a    fine   or    tax   may    be    im 
posed     according    to    the    laws    of     any    othel    province    in 
which    business    is    being   conducted. 

If  the  company's  capital  has  been  impaired,  the  share 
bidders  cannot    be   held    liable   foi    any   of    Hie  debts   of    the 
company    provided    their   stock    has    been    paid   up    in   full  . 
if    this    is    not       Hie    Case,    Hiev     are      liable    toi     the    unpaid 

portion. 

Certain  books  are  required  to  be  kept   by  law    —A  copj 

of  the  letters  patent  ,  a  copy  of  the  by-laws  which  ijov- 
ern  the  annual  meeting  ,  Hie  number  which  constitutes  a 
quorum;  the  time  of  election  of  directors,  their  qualifi- 
cations ,  transfer  of  shares,  etc..  the  names,  addri 
and  calling  of  shareholders  and  the  number  of  shares  held 
by  each,  the  amount  paid  and  unpaid  on  each  share  .  the 
name,  address  and  calling  ol  directors  and  date  when 
each  became,  and  leased  to  be.  a  director,  and  a  reg 
of   transfers. 

These   books   shall    during    busin.-ss    bonis    be    kept    open 

for  the  inspection  of  shareholders  and  creditors,  who  maj 

take   extracts    therefrom. 

An    annual    statement     must    be    tiled     on    Government 
forms,  for   which   a   fee   is  charged. 

n    is  necessary    that    a  certain  number  of  Bha^ehol 
shall    be   present    in   older    to  constitute  a   meeting,    Hie   i. 
quired    number   being   called   a   quorum. 

If  Hie  shareholders  at   the  time  of  meeting  do  noi 
coed    'en,    the   quorum    shall   be   three  ;    if   they    el 
add    to    the    above    quorum    one    for    every    additional 
up  to   fifty,   and   one  for  every  additional    ten   af  ■ 

\  fen   general  items  of  interest  along  this  li"<       H  be 
given   in   next   issue. 

■The   clerk    who    nates    the    jrardaticl 

men  bant." — Success. 
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Dry    Goods 
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CHARTERED   ACCOUNTANTS'   STUDENTS'   ASSO- 
CIATION. 

THE   annual    meeting   of   this   organization    was   held    at 
the  offices  of  the  Institute  of  Chartered   Accountants 
of   Ontario,    '27    Wellington    street    east,    Toronto,    on 
Monday   evening,  October  3,  at    K  o'clock,   Mr.    \.   O.  Ross, 
president,  in  the  chair. 

The  following  officers  woe  elected  for  the  ensuing 
year  :  W.  T.  Kernahan,  V.A.,  hon.  president  ;  V.  II.  Mac- 
Pherson,  P.O. A.,  hon.  vice-president  ;  A.  F.  Park,  presi- 
dent ;  G.  M.  Begg,  vice-president  ;  Howard  R.  Welling- 
ton, secretary-treasurer  ;  A.  L.  C.  O'Brien  and  A.  (J. 
Ross,   executive  committee  ;   G.    Noble,    librarian. 

The  report  of  the  retiring  president  evidenced  a  most 
satisfactory  condition  of  affairs  and  showed  that  the 
elloris  of  the  Association  to  raise  the  standard  of  effi- 
ciency among  the  more  advanced  office  men  in  Toronto 
had    been   highly   successful. 


Wealth  is  not  acquired  by  speculation  and  splendid  enter- 
prises, but  by  daily  practice  of  industry,  frugality,  and 
economy.  He  who  relies  upon  these  means  will  rarely  be 
found  destitute. — Success. 


THE  VALUE  OF  SYSTEM. 

rPHE  motto  for  every  successful  enterprise  to-day 
1  should  be,  and  is,  to  a  great  extent,  "Be  Progres- 
sive," or,  in  other  words,  "keep  up  with  the  times 
in   which    you    live." 

The  tendency,  however,  with  concerns  who  have  been 
in  business  for  a  number  of  years,  and  who  are  also  do- 
ing an  immense  volume  of  trade,  is  to  stubbornly  adhere 
to  the  old  methods  which  have  been  in  vogue  for  the  past 
50  years,  contending  that  as  a  certain  amount  of  success 
has  attended  their  efforts  so  far,  no  change  should  be 
made.  Especially  is  this  the  ca.;e  in  regard  to  office 
systems. 

By  adopting  an  up-to-date  system  and  arranging  the 
accounts  in  a  systematic  manner,  statistics  may  be  ob- 
tained in  regard  to  the  business  which  are  simply  inval- 
uable to  every  progressive  business  man  ;  excessive  ex- 
penses in  certain  departments  or  branches,  sma'l  profits 
on  certain  lines  of  goods,  heavy  purchasing,  slow  sales, 
may  be  instantly  localized  by  a  systematic  arrangement 
of  accounts  and   records. 

There  is,  of  course,  in  some  instances,  a  possibility  of 
"too  muich  system,"  but  with  reasonable  care  and  com- 
mon sense  this  may  be  avoided. 

Every  new  system  which  is  put  upon  the  market 
should  not  be  adopted,  as,  in  some  cases,  it  will  necessi- 
tate increasing  rather  than  decreasing  the  staff  of  an 
office,  hut  there  are,  without  a  doubt,  systems  which  will 
produce  far  more  satisfactory  results  at  a  greatly  re- 
duced cost  than  the  methods  now  employed  by  a  number 
of  our   leading  commercial   houses. 

Conditions  have  changed  wonderfully  within  the  last 
few  years,  and  office  methods  and  systems  must  change 
accordingly  to  keep  up  with  the  new  condition  of  affairs, 
although  it  is  quite  natural  for  the  office  man  who  has 
been  running  in  a  rut  for  so  many  years  to  be  prejudiced 
against  anything  new  along    this  line. 

There  are  retail  merchants  running  monthly  accounts 
with  customers  right  in  our  large  cities  to-day  who  rare- 


ly furnish  a  bill  of  goods  with  a  purchase.  What  satis- 
faction is  there  for  the  customer  to  have  a  large  item- 
ized bill  rendered  irregularly,  sometimes  a  month  after 
the  goods  were  bought,  with  nothing  in  the  way  of  a 
delivery  slip  to  check  it  with  ? 

Suppose  the  wholesale  merchant  sent  a  lot  of  goods 
without  an  invoice.  What  would  the  retail  merchant 
say  ? 

Don't  use  a  scrap  of  paper  to  take  an  order  on  ;  it 
does  not  pay.  You  will  probably  lose  the  memo,  of  your 
order   and  perhaps   a  customer   also. 

The  cost  of  duplicate  cash  sale  and  charge  books  js  so 
small  that  every  dealer  should  use  them,  and  it  would 
be  much  more  satisfactory,  both  to  the  dealer  and  cus- 
tomer. 

Don't  be  too  severe  on  "New  Systems,"  as  they  are 
called  ;  each  system  has  been  specially  adapted  to  some 
business  to  reduce  expense  and  labor,  although  possibly 
not  suitable  for  your  own  peculiar  business. 

When  your  attention  is  called  to  an  error  in  your 
work — when  it  is  suggested  that  you  might  improve  along 
a  certain  line  of  work— when  you  are  advised  to  do  a 
thing  in  a  different  manner  from  that  to  which  yoM  have 
been  accustomed— don't  flare  up  or  go  around  all  day 
with  a  long  face  ;  it  is  for  your  own  good.  Rather  bene- 
fit by  the  suggestions  ;  guard  against  such  errors  in 
future  ;  strive  to  improve. 


From  Bradstreet's : — "  Between  capital  and  credit  there 
is  always  a  relative  proportion.  Capital  is  the  foundation, 
while  character,  ability  and  circumstance  govern,  qualify  and 
create  credit." 


BUSINESS  LOGIC. 

A  retailer  has  the  following  in  a  neatly  printed  window 
card: 


I  believe  in  Advertising  when  I  am 
busy  so  that  I  will  get  continuous 
orders  when  business  is  slack. 


SELF-RELIANCE  A  GOOD  TEACHER. 


WE*f 


jften  find  that  boys  who  have  educated  themselves 
the  country,  almost  without  schooling  or  teach- 
ers, make  the  most  vigorous  thinkers.  They  may 
not  be  quite  as  polished  or  cultivated,  in  some  ways,  but 
they  have  something  better  than  polish,  and  that  is  mental 
vigor,  originality  of  method,  and  independence.  They  do 
not  lean  upon  their  schooling,  or  depend  upon  their  di- 
plomas; necessity  has  been  their  teacher,  and  they  have 
been  forced  to  act  for  themselves  and  be  practical;  they 
know  little  of  theories,  but  they  know  what  will  work. 
They  have  gained  power  by  solving  their  own  problems. 
Such  sell-educated,  self-made  men  carry  weight  in  their 
communities  because  they  are  men  of  power  and  think 
vigorously  and  strongly;  they  have  learned  to  concentrate 
the  mind. 

Self-help  is  the  only  help  that  will  make  strong,  vigor- 
ous  lives.      Self-reliance  is  a  great     educator  and   early 
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poverty  ii  a  8 1  teacher.     Neeeeeitj  baa  ever  been  the     the  man  who  helps  himself  and  doea  ool  wail  to  be  helped, 

priceless  spur  which  baa  called  man  put  of  himaelf  and         thai  makes  the  strong  thinker  and  ri 

.purred  him  on  to  hia  goal.  "  *  he  uh"  ,|:,,v;  '"  U"  l,""~""'  :""'  '" 

,,  ..  .  i    r    .     i.       i    ,,  .    i    ,,  ii  ...        own  programme,  witl i  imitating  otlu-rH,  who  \\in>. 

(irit    is  more  than  ;>  muti-h   ten-  a<mosl   am    handicap. 

•      • 

li  overc )a  obstacles  and  abolishes  difficulties.     Ii  is  the 

Remember  t>>  •.//<>»■  courtesy  to  others,  not  because  they 
man  who  makes  an  opportunity  and  doea  nol  wail  for  ii  are  gentlemen,  bai  because  you  an  one 


This  list  tt  for  the  purpose   Of  pla.-mt:  retailers, 
manufacturers    Jobbttl   and    olh.r    readers    in 
tomh  with  reliable  ami  competent  aci-nnntunta 
ami  auditors    whose  IHllUM  are  to  frequently 
required    for    such    purposes    AJ   opening   Lmuka, 

Leading     Canadian 
Accountants    and    .Auditors 

adjusting  anil  auditing  a.  coiinta.  arranging  part 
l.ips   or    organizing    Joint    sl.-ck   •  oinpei.ies, 
ilrvinniK   special    Dffloa    ">st.tnv    mlfchlltg  colleo- 
tioiinaud  IlllWllHflolH.   Iiainlling  estates,  mak- 
ing ValllAtlollH.  Ma 

DAVID  HOHKINS,  F.C.A. 

Chartered  Accountant,    Auditor,    r'luanclal    Valuator. 

*7  WaUtagtoa  street  Kant.                     -                                         Toronto,  Canada. 

Tim  Bpac*  ii')  »  vt-iir. 

.1  f;nk  ins  .*   ll  a  itnv, 
AaWlMMsM,    chanered    Accountants, 
and    Fire    [nauranna   Agents 
IBWj  1  OrODtO  BtrMl              1  < •  r. . riT <. 

4A5   Temple  Bonding.  Montreal 
100    William  BU—t,    New  York. 

Thlalist  la  for  the  purpose  of  placing  inanufae 
lurers,  wholesale  and  retail  merchants  a  in  I  otJu  r 
readers  throughout  Canada,  and  rinna  ahroad 
doing  husincua  in  Canada,   in    touch    with  the 
legal  profession  throughout  the  Dominion,  for 
the  oolleotiooof  accounts,  legal  representation. 

LEGAL  CARDS. 

organization  of  companies,  the  arrangement  or 
diavolutlorj  of  partnerships,  or  assignments,  aa 
well  as  all  other  matters  of  a  legal  nature 

For  advertising  rates  apply  to  Mac  Lean  Pub- 
lishing Co  ,  Limited,  Montreal  or  Toronto. 

II'IM'KK,   I'llll'I'KN  A  TUPPXB, 
RarrUters,  Solicitors,    Klc. 

Winnipeg,         -        -         Canada. 

ATWATKK,  DUCI.OS&  CIIAI  VIN 

Allocates.     Montreal. 
Alhert  W   At  water.  Q.      .   Consulting                                    '          T 
Couniel  for  City  of  Montreal.      Chaa. 
A.  Ducloi.     Henry  N.  ChauTin. 

1.   L.  O.   \TDAI. 
Barrister,  Solicitor,  etc.    Collectlona 

and  Commercial  I-aw. 
Montmagny  and  Quebec  (lty.  Que 

Educational   Department. 


The  following  Institutions  for  the  education 

of  business  men's  sons  and  daughters  are 

recommended  by  tins  paper  : 


1889. 


The  Belleville  Business  College,  Limited, 

HuAinoss  tiruis  got  the  bust  results  by  applying  to  us  10  days  before  vacuncios 
occur  in  their  employ. 

See  Catalogue  pages  21.  27.  33.  41. 


J    A.  Tousaw,    | 
Secretary.         J 


BELLEVILLE, 
ONTARIO. 


J   Frith  Jeffers,  M.A. 
President. 


St.  Margaret's  College,  Toronto 

A  Boarding  and  Day  School  for  Girls. 
Thorough  courses  in  erery  department. 
Only  teachers  of  the  highest  academical  and  professional  standing  employed. 


GEORGE  DICKSON,  M.A, 

Director. 


MRS.  GEORGE  DICKSON 

Lady  Principal 


TELEGRAPHY  SHORTHAND 

-OTTAWA,  ON  T.  - 

BOOK  KEEPING  TYPEWRITING 


( >ne  inch  space  in  this  dept.  $45  per  year. 


8XK 


A  CHILD  CAN  OPERATE  IT 


Mate  Your  Own  Buttons 

with   i  mi: 

NEW  DEFIANCE 
BUTTON    MACHINE 

Makes  all  kinds  of  covered  buttons, 
rim,  half-ball  or  ll.it.  complete  to 
make  three  sizes  of  buttons. 

$7.50 

(all  or  sent!  for  samples  of  our  work. 

Defiance  Button  Machine  Co.. 

266  Greene  St.,  Cor.  8th  St., 
NEW   YORK,  U.S.A. 
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Telephone:   4519   Holborn. 

GOODsJIN 


WHEN   IN   LONDON 

CALL  AT 

119  CliarterliousB  SI, 

AND  SEE 

The  STANDS 
of  TO-DAY. 

CHARMING.  RATIONAL 

FASHIONABLE. 

LISTS    FREE 

GOODWINS 

HATTON  WALL, 
HATTON  GARDEN. 

LONDON,    E.  C. 


ORDERS 


SETUfiMED 


Spend 
a  few 
Dollars 


No.  005 


Prlc«,  $1 


in  buying  fixtures. 

Every  dollar  you 
spend  ~7udr^u>l^  in  this  direction  will 
yield  excellent  returns. 

For  example,  the  Paris  Display  Stand  illustrated 
herewith  costs  but  Si. 45.  It  is  a  capital  device  for 
displaying  Gloves,  Handkerchiefs,  Ties,  Ribbons. 
It  will  return  to  you  its  cost  in  extra  sales  made  in 
a  very  short  time— one  day  might  do  it. 

Send  for  our  Complete  Catalogue  of  Store 
Fixtures. 


THE 


We  design  special  fixtures  for  special  needs. 


TORONTO  BRASS  MFG.  CO, 

98-100  Lombard  St.,  TORONTO,  ONT. 


No.  399. 


Store 
Fixtures 

No  other  concern  equals  ours 
for  size  of  plant  and  extent 
of  output. 

It  follows  that  we  can 
quote  better  prices  and  offer 
a  greater  variety  than  any 
other  concern   in    the  world. 

Send  for  Catalogue. 


No.  387 


SEND  FOK  OUR  CATALOGUE. 


It  costs  you  nothing.  It  will  tell  you  what  to  buy.  What  to  pay.  It  will  suggest  to  you  ideas  for  store  equipment  that  will  make  yours 
a  better  store.  Send  to-day.  Window  and  Interior  Display  Fixtures,  Papier  Mache  Forms,  Wax  Figures,  Triplicate  Mirrors,  Wall 
Mirrors,  Stools,  Show  Cases,  etc.,  etc. 


HUGH  LYONS  &  CO.,  LANSING,  MICH. 


Chicago  Salesroom — 238   Madison  Ave. 


New  York  Salesroom — 679  Broadway. 
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T°F  DISPLAY 


IN/IERIO& 
DECOR  AHOV 


I 


SPECIAL  OCCASIONS  AND  SPECIAL  ADVICE.  (owns  including  one  of  our  small  cities;    nol   in  a  critical 

Bj  B   B  m  ion  mood  looking  for  faults  In  the  window  and  store  decorating; 

T  is  now  time  to  think  of  Thanksgiving    preparation  ;  but  rather  with  an  eye  wide  open  to  take  in  every  tiling  it 

and   do   try    this   season  to  make  the   spirit    of  this  canned  ;  and  w  c  feel  compelled    to  sa\    that    the  average 

holiday   evident    throughout    vour  entire  store.     Let  country   town  .trimmer     speaking     collectively      has    tiot 

the     .ids"  speak  of  it  with  no   uncertain   sound,   and  forged  ahead  in  the  matter  of.  decorating  as  have  his  brothers 

make    the    windows,  ledge   trims    and   general   decora-       of  the  city. 

According     to    observations    he    continues    to    show    his 

wares  in  the  same  careless   and    primitive    ways  that    were 
favored  by  the  past  generation. 

Few    of  the   overhead    ledges   are   trimmed    and    stock 
thereon    is    piled  in  broken  and    unclassified    form     while    in 

main      towns     the 


tion  of  the  establishment  correspond. 

It  Pays. 
From   a  financial  point  alone  it  pays  to  show    the    people 
that     your    store   takes   an    interest    in    all    celebrations    and 
festive    occasions  ;   it    brings  it  a  step   nearer   to   the   people, 
and  a  large  section 


o\  v  out  public  lake 
a  deeper  interest 
in  your  store  than 
you  might  think 
possible. 

K  very  com- 
munity is  proud  ol 
i  t  -.      m  e  re  a  n  t  i  I  c 

houses  and  points 

with  pride  to  them 
w  h  i  I  e  entertain- 
i  n  g  friends  and 
visitors. 

The  closer  your 
store  gets  to  the 
public,  the  firmer 
(hat  fickle  but 
necessary  public 
will  stick  to  it. 

Improve   This 
Time. 

The  usual  was 
too  many  stores 
attend     to     the 


Dressed  by  A.  A.  Garon  for  /..  Paquet.  Ouebec. 


ledges  are  admir- 
ably adapted  both 
in  w  i  d  t  h  and 
height  for  decora- 
tive treatment. 

The  rear  wall 
Spaces  (oo,  art- 
left  blank  and  un- 
inviting and  but 
fewof  the  winJows 
are  properly  ven- 
tilated ;  in  fac  t 
main  of  (hem  are 
lett  open  in  the 
rear  allowing  dust 
and  tlies  an  un- 
inter  rupted  en- 
trance. 

K  v  en  at  this 
early  date  (the 
middle  of  Octobei  ) 
many  windows  are 
so  sweated  with 
the   slightest    cold 


The  background  of  this  display  was  steel  grey  velvet  hung  in  close  folds  and  extending  along  !>oth 
I   hanksgl  vmg     sides  of  the  window.     The  frames  at  the  top  were  white  (eh  with  a  trimming  of  orange  silk  and  the  t  ll  a  t     so     far     as 
celebration     is     to     ornament  in  the  middle  was  bronzed.     In  the  foreground  was  a  small  table  set  as  if  for  an  afternoon  showintr    the    win- 
tea.     On  the  opposite  side  was  another  small  table.      This  was  a  most  attractive  display.  ° 
put  in  one  thanks-  dow's  contents  the 

giving    window,  advertise  a  linen    sale  and  let  it  go  at  that.  glass  might  as  well  be  the  "ground"  variety. 

This  is  very  commendable-   for  a  beginning     but    (he    most  Thcre    are  vet  altogether  loo  many    old    fashioned   plate 

y,u.  en  say  is  that  it  is  a  beginning.  Klass  troiUs,  sn  twelve  feet  high,  demanding    top   dressing 

Go  farther  than  that  '  Make  your  whole  front  and  the  anj  over  whicl,  usua||y  hangs,  or  rather  droops,  an  un- 
interior  breathe  the  spirit  of  the  holiday  and  don't  let  you.  flghtly  awning.  We  noticed,  however,  that  wherever  new- 
efforts  be  hall-hearted.  store-   are   being   completed  or  others    renovated,     there  i>  a 

Half-hearted   efforts  merit  like  results  ;   and  it  is  onlv   (lie  tendencj   to  introduce   the  low-ceiled  window  with   overhead 

man  who  exhausts  every  available    resource    who    reaps    the  lighting  and  neat  awnings  upon  rollers  beneath  the  overhead 

full  measure  of  his  reward.  or  upper    lights.      This   feature  doe-  aw  av   Utrgel)    with    top 

Having  a  Look  Around  or  ceiling  displays  upon  which  so  much    valuable    time  and 

During  (he  past  month  the  editor  of  ibis  department  has  goods  are   expended,  with  little  benefit  to  anybody,  as   the 

vi-itcd     perhaps    a    score  or  more  of  our   average    Canadian       beholder  upon  the    pavement     seldom     looks    up    sufficiently 
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high  te  see  the  trim,  while  to  those  who  view  it  at  long 
range  from  the  opposite  pavement  it  matters  little. 

Our  Work  Appreciated. 

I  was  exceedingly  pleased  to  note  the  number  of  stores 
that  are  making  use  of  the  designs  published  in  The   fir- 


Single  Fold  Dress  Goods   Drape. 

view  from  month  to  month.  In  several  towns  were 
noted  recently  published  dress  drapes  splendidly  copied  in 
different  heights  of  draping  stands,  while  the  ledge  trims 
published  not  long  ago  were  admirably  duplicated  and 
executed  in  the  original  colors;  due  credit  in  each  ease 
being  given   to  The  Review. 

In  another  place  two  houses  who  had  adopted  the 
paneled  backgrounds  to  their  windows,  which  were  the 
subject  of  two  recent  articles  in  this  department,  were 
observed. 

There  has  been  a  vast  amount  of  advice  written  upon 
this  page  for  years  which  was  aimed  at  the  window 
trimmers'  fraternity  in  general.  Some  of  it  has  been  in- 
tended for  the  men  who  have  reached  nearly  to  the  top 
of  their  profession — men  who  preside  over  the  decorative 
departments  of  establishments  whose  business  runs  into 
the  hundreds  of  thousands.  But  it  has  not  all  been 
written  for  these  big  fellows.  .Many  of  the  big  fellows 
have  a  great  deal  to  learn — all  have  that  to  do— but  that 
is  another  story. 

It  seems  as  if  very  many  small  trimmers— by  which 
term  they  will  be  referred  to  for  the  sake  of  brevity  — 
must  have  labored  under  the  impression  that  much  of  The 
Review's  advice  has  not  been,  intended  for  them.  Per- 
haps they  have  thought  that  such  treatment  as  was  sug- 
gested for  the  windows  was  "all  right  for  big  stores" 
but  wouldn't  do  for  ours. 

At  anyrate  it  was  not  with  a  little  astonishment  that 


on  the  occasion  of  the  trip  above  referred  to  the  primitive 
appearance  of  the  show  windows  of  otherwise  enterprising 

establishments   was  noticed. 

Our  Ideas  are  lor  Big  and  Little. 

If  he  has,  when  reading  this  page  every  month  taken 
it  for  granted  that  our  window  dressing  stories  and  then 
morals  are  not  intended  for  him,  that  they  shoot  over  his 
head,  he  had  better  get  rid  of  the  idea,  for  his  impres- 
sion is  an  erroneous  one. 

There  is  scarcely  an  issue  of  this  paper  that  does  not 
contain  one  or  more  valuable  pointers  for  every  class  of 
merchant,  from  the  largest  to  the  smallest.  But  the 
smallest  is  the  one  who  should  study  it  most  closely,  be- 
cause the  field  of  merchandising  in  which  he  finds  him- 
self is  capable  of  the  greatest   improvements. 


SINGLE  FOLD  DRESS  GOODS  DRAPE. 

(See  Illustration). 

Draping  stand,  strawboard  cylinder  ten  inches  in  di- 
ameter and  5  feet  high.  Commence  at  the  base  and  lay 
material  on,  smoothly  working  to  top,  pin  and  drape  ma- 
terial to  floor  to  left;  now  carry  up  to  centre  of  cylinder 
and  bring  a  soft  fold  around   its  centre;    then  carry  over 
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Dress  Goods  Drape. 

to  right,  attach  to  floor  and  carry  up  to 
rippled  top  dressing  and  carry   material 

floor  and  base.  

DRESS  GOODS  DRAPE 

(See  Illustration). 

Draping  stand  four  feet  high  with  cir 
each  side  of  the  circle  to  left  and  right 


top,  form  a  soft 
down  behind   to 


cular  top.       On 
nail  a  small  up- 
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OueffJausd 

Illuminated    Show    Case 

(JOHN  PETZ,  Patentee) 

Our  Interior  endexterioi   -ii"«  him  pay  you  big  dWIdendi  in  quick 

sulis    utuI   mora  Hiilcs     bj  ton  inn    attention   t"  your  ►; Is       Dor  shun 

poaeaae  sterUiui  quality,  durability ,  style  individuality  ami  are  miM 

M   the  .ih'ln    price     Don't   let  tlio  full  nthi  paai  irithout  equipping 

your  store  a it  I)  our  show  oaaoa. 

Send  to-da)  for  Dlustrmted  deaeriptiona  and  priOH 

DETROIT  SIIOW  CASE  COMPANY, 

i>>  ii    i; 

"Shov  Cue  BoiHeri  to  ProgreMive  Merchtnta, " 

482  to  490  Fort  Street  West,  Detroit,  U.S.A. 

Canadian  Branch     Windsor,  Ontario 
.inns  Cir/.  Proa  andBupl  Bvbbeki   Baioti    Sec  uidTreu 


EMBOSSED  STEEL 
CEILINGS  and  WALLS  i 
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Most  Handsome 

and  Economical  Interior 

Finish. 
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METALLIC  ROOFING  Co 
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Do  not  fear  to  invest  your  money  to  get  good  light 


IT  PAYS  OTHERS. 


Luxfer 
Window 
Prisms 

The  best  imprm  e 
nient    for     business 
premisi  - 


Send  for 
Information 


Wll       PAY  YOU. 

Luxfer 
Haiti 

Prisms 

The  best  <  lav  I  i<i  lit 
medium  for  base 
ments. 


Show  room  magnificent);  lit  in  Ground  Floor  ami  Basement 

with  Luxfer  Window  Prisms. 


See  our 
Test   Room 


LUXFER    PRISM    CO.,    LIMITED 

100  KING  ST.  WEST.  TORONTO 
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right  stick  a  fool  lush-  Attach  the  material  under  the 
circular     top     to  upright   and  drape  in  side  pleats   to     V 

shaped  foundation;  finish  with  rippled  goods.  Now,  vising 
the  goods  folded  double  lay  side  pleating  all  around  the 
circular   top,   making   the  pleats  four  inches  wide  and   when 


description.  Semicircles  of  wood  are  nailed  on  each  side 
and  two  slicks  form  the  legs.  For  the  shaping  of  the 
hody  thin  strips  of  wood  or  stiff  cardboard  will  serve  the 
purpose.  The  tail  is  made  separately  of  thin  pieces  of 
wood . 


Fig.  1 — A  Show  Window  Turkey. 

completed  raise  each  side  at  the  centre  and  pin   to  lop  of 
upright  sticks. 


A  SHOW  WINDOW  TURKEY. 

By  W   L  A. 

FOR  Thanksgiving     there     is  usually  a  special   window 
constructed,  one  that  combines  the  picture  with  the 
advertising   style.     As     a   turkey    is   so  closely     con- 
nected  with   the  season   a  simple   method  of  constructing 
one  is  here  given. 

The  frame  work   is   shown     in   Fig;.    1,  and  needs  little 


Fig.  2 — A  Show  Window  Turkey. 

When  the  shape  is  constructed  it  can  be  covered  with 
handkerchiefs,  doylies  or  odds  and  ends  of  almost  any 
description   to  represent   the   feathers. 


A  rather  new  idea  for  a  muff  is  to  have  it  mad?  to 
open  flat  and  fasten  by  means  of  invisible  buttons  or 
springs  at  th_>  top.  The  idea  is  that  it  can  be  used  for  a 
cushion  while  traveling;. 


Lamson  Rapid  Spring 
Cash  Carrier 


The  Modern  Labor  and  Money  Saver. 


Write  for  particulars 


LAMSON  CONSOLIDATED 
STORE  SERVICE  CO. 

73  Adelaide  Street  West,  TORONTO. 


We  Make   RE"R 
Show  Cases     mq 

—all   kinds   and    sizes 
required. 
Our    "  CORONATION 

show  case  is  emphatically 
the  finest  made  on  this 
continent. 

We  make  this  case  in  K. 
D.  style.  The  best  on  the 
market. 

Send  for  catalogue. 


We  Fit  Up 

Stores  and  Offices 

We  do  all  sorts  of  fine,  high 
grade  wood  work. 

All  work  of  the  very  best 
quality.  No  poor  work 
done.  Estimates  fur- 
nished. Correspondence 
solicited. 

All  kinds  of  mirrors  and 
frames. 

Bent.  Bevelled  and  Fancy 
Glass. 

Cases  repaired. 

Second-hand  cases  taken 
in  exchange. 


Our  Famous  "CORONATION"  Case  (Patented! 


DOMINION  SHOW  CASE  CO.,  90  Church  Street,    TORONTO     2^XZ*%yenMana,ier 
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CLATWORTHY  &  CO. 


Ihc  leading  DKhla>  fixture  firm 

are  Sole  Agents 
in  thia  Territory 
lor  tlic   Celebrated 
HALL BORCHERT 

TURN^XPANDIN6 
v  .4 19RPRMS 


psea  Dy  all  the 
tO     leadrsa  Fashion 
r  jHftArishments 
^ofMew  York. 
"riot  thf  genuine  article 
from  us  and  save  your- 
self trouble 

Do  not  forget  thai  we  carry  in 

ItOCI   More   Hxi.rts  of  all  sorts.  a>MU 

ing  you  of  reliable  quality  and  lowest 

iiiie  price.      We  bare  novelties  in 

nickel  stands  for  the  Christmas  Trade 

Send  for  catalogue. 

Clatworthy  &  Co. 

48  Richmond  St.  W.,  ■  Toronto 


Dry    < la 

H  ^  V  .  r-  w 


vm    \\  11. 1.  PBOMOI  1    IfOI  ROW  ' 


E 


For  Manufacturers  and  Retailers 


lolutel) 
I  in  ■tyle  and  neMamnanli  and  i* 
ooiutructed  ao  thai  operators  m  ritttnii  a 
garnv  1  »n  aetennim 

Ion   ■•(  1  he  ■  1 
html   and   bach  irhlch  oaa   be  r « -;•>- 1 1  j >  r.  it 
through  the  material  <>t  the  Rannanl  which 
i-  being  fitted 

form    1-    Lndtapeneable    to     R© 
tailors  ore  diaplaj. 

1    1     iall)     adapted    for    the    walking 
length  iMrta 

■  pi  protrude 
ili«-  nkirt  (which  la   no  common  with  the 
,rj  forma) 
Suits  displayed  on  thla  form  ihowofl  t<> 


Write  for  Catalog  No.  12- 


J.  R.  PALMENBERG'S  SONS 

FACTORY  710  BROADWAY.     NEW    YORK,   U.S. A 

89  and  91  W.  Third  St.  B  ABLWBBD  oveb    0  YBABB.) 

Miumfari  urersol  Papier  Macbe  Fo  I 


"PESCO" 

UNSHRINKABLE  UNDERWEAR 


ALL-WOOL  or 

SILK  and   WOOL. 

Is  ELASTIC,  SOFT, 

and  COMFORTABLE. 

Made  for  MEN,  WOMEN 

and  CHILDREN. 

Gl  ARAM  i  BSD    ABSOl  i    i  I  i  \ 

Unshrinkabi  B. 

Any  garment  shrinking  in 
washing  will  he  replaced. 

Uannfactttred  sole];  by 

PETER  SCOTT  &  CO. 

Li  un  ted 
HAWICK.   SCOTLAND 


AMPLES 


1    «'    •  QLASOOK 

James  oilmoi  ldam  veituu, 

»1         K 1 906,  Corutine  BnUdiafm.  lift.  Ontr»l  Chamber*. 

■  ..  ^       Montreal.  •     B 
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Royal  Oak  Brand  f 


Hosiery 


m 

BRANTPOmi  .HOSIERY  .-   --COMPANY 


INCOBPO0*TCQ 


A  NEW    FACTORY 

equipped  with  ihe  latest  improved  machinery,  making  the 
finest  CANADIAN  HOSIERY  yet  attempted,  SELL- 
ING DIRECT  to  the  Retail  Trade  at  MANUFAC- 
TURERS PRICES,   FREE  from  commissions. 

The  goods  we  make  : 

Cotton,    Lisle    and    Cashmere    Hose  for 
Men,  Women  and  Children. 

Travellers  now  on  the  road  with  SPRING  SAMPLES 
of  Cotton  and  Lisle  goods. 

Why  not  buy  the  BEST  when  they  are  also  the 
CHEAPEST? 


The  Brantford  Hosiery  Co. 

BRANTFORD,  CANADA. 


LIMITED 


UNDERWEAR 


TIGER    BRAND 

THE  TIGER  BRAND 


Samples  of  these  well-known  Goods  are 
now  being  shown  to  the  trade. 

Elastic  Rib,  Unshrinkable, 

Tine  Worsted,  Unshrinkable, 
Plain  Knit,  Unshrinkable, 

fleece  Lined,  Unshrinkable. 


Ontario  Quebec  Maritime  Prov.    •  West 

McCLUNG  &  BURNS.       P.  de  GRUCHY,       J.A.MURRAY.       BRYCE  4  CO. 

THE  GALT  KNITTING  CO , 

GALT. 


Limited. 


ST.  MARGARET  NOVELTIES 


For     AUTUMN     WEAR 


Ladies'  Blouses 

In  Silk,  Cashmere  and  Delaine. 
The    smartest,     best-fitting 
and  most  extensive  show 
in  Great  Britain. 
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Ladies' 
Wear 

KNITTED    GOODS 

Men's 
Wear 

FROM  everj     notion     the  reports  regarding     the 
opening  ol  Pall  business     arc  highly  favorable, 
Indicating   thai    last    pear's  slowness  is  baldly 
likely  to  be  duplicated.     The  general  condition 
of  the     agricultural  sections  ol  Canada    give 
encouragement  to  retailers,  and  satisfaction  is  in  a  meas 
ure  expressed  bj  .ill  regarding  the  opening  ol  trade.    Job 
hers  and  manufacturers  have  undoubtedly  experienced    an 
advance  order  business  ol  smaller  volume  than  las,   yeai 

hut    re-orders    and    repeals    show     every     likelihood    ol    neiii" 

so  plentiful  as  to  bring  the  season's  takings  to  almost  an 
unprecedented  amount.  \s  indicated  last  month,  retailers 
have  shown  an  inclination  to  corner  which  is  commend- 
able, as  the  stocks  held  by  manufacturers  -.i  [others  ure 
not  of  a  si/e  which  would  induce  slaughtering.  The  ad- 
vice given  last    month  still   holds  good   regarding   undei 

Weal 


Alie.uh  the  murmurings  for  Fall,  1905,  'lnderweai  are 
heard,  and  judging  from  present  conditions  chaus  seems 
likely  to  prevail.  An  Impartial  view  of  the  situation  in- 
dicates that  the  element  of  price  is  sure  to  cause  all  con- 
'  lined  to  cudgel  their  brains  to  the  fullest  extent.  Tak- 
ing into  consideration   the  price  of  wool,  an  advance    of 

four  cents  per  pound  in  grease  is  noted,  Which  means  ,ii 
most  7c  advance  in  the  yarn.  'sing  as  an  example  a 
Scotch  knit  line  running  !i  lbs.  per  do/en.  it  is  apparent 
that  this  means  an  advance  in  this  case  of  63c  the  dozen 
and  when  the  manufacturer's  margin  is  added  We  comi 
(lose  to  75c  per  dozen.  This  also  means  thai  jobbers 
who  ate  not  covered  on  Fall  goods  must  pay  this  ad- 
vance, although  it  is  safe  to  say  very  few  are  in  this 
category.  In  extreme  cases  the  working  out  of  these  con- 
ditions is  met  in  the  absolute  refusal  of  mills  to  accept 
repeat  orders  at   any  price. 


tain  aii  extra  amounl  ol  cotton,  which  if  cleverl]  doni 
the  average  man  will  not  notice  to  an)  appreciable  ex 
tent .  thus  a\  oiding  am  conl  re  temp  i 


i   i -I  month  the  question  ol  Spring  under w<  iii 

cussed    and    the    predictions    then    made    still    show    no    like 

lihood  of  change  The  quotations  on  Spring  cotton  line* 
are  generally  on  a  pai  with  last  pear,  Some  fluctuations 
ate  apparent,  however,  ami  shrewd  buyers  should  take 
advantage  ol  these  at  ever)  favorabli  opportunit]  Thai 
these  puces  will  be  maintained  is  undoubtedl)  true. 
Manufacture!  covered  on  law  cotton  '.wo  oi  three 
months  ago,  and  the  prices  ate  based  ,,n  these  quotations 
consequent!)  an)  lowering  seems  almost  an  improbabilit] 

In   fact    as  has   been   hinted,    the   most    reasonable  aspect    ol 
the  case  is  a    threatened   advance  in   sympath)    with   the 
amount  of  raw   material  held  winch  seems  likely   oi  being 
duplicated     at  higher  prices.     Where  the  supply   held 
year  was  plentiful,   to-da)    witnesses  in   man  .,   de 

pleted  stock 


A  feature  of  the  Spring  trade  is  the  presence  ol    Am 
erican     underwear     in     Canada    in    increasing   quantities 

I  sing  as  an  example  several  line.  ,,t  vests  around  vl  25 
the  peculiarity  is  in  the  finish,  which  closel]  res  rubles 
lisle,  having  almost  the  appearance  of  silk  It  is  said 
that  this  is  obtained  by  singeing  the  cotton  thread  giving 
a  clean,  haul  product,  thus  rendering  the  elastic  ribbed 
vest  a  veritable  lisle  product  It  this  finish  is  found  ,,) 
tractive  to  the  trade  the  Canadian  manufacturei  will 
quickl)  meet  the  possi  hie  pom  pel  1 1  ton .  At  any  rale  it  is 
wise  to  produce  all  v.iiieties  of  finishes   to  experiment  on 

the    taste   of    the    public        The      mallei       is    worth]     of    the 

closest   at  tent  ion  hv   out   mills. 


These     threatened     and    inevitable   advances   naturall) 
give  rise  io  speculation,  and   the  question  of  anticipating 

next    veal's    needs    looms    very     large.      The    mat  tei    ma)     be 

summarily  dismissed,  how  ever,  by  urging  an  irrevocable 
waiting  polic]  for  the  general  trade,  although  n  is  recos 
nized  that  extremely  large  houses  will  undoubtedl;.  in  a 
measure  speculate,  and  perhaps  owing  to  the  quantity 
handled  make  money  .  provided  the  orders  will  lie  accepted 
which  seems  extremely  doubtful.  At  the  outset  it  is 
dearly  recognized  woolen  goods  are  at  presenl  consider- 
ably highei  than  earl)  quotations  The  standard 
unshrinkable  rib  is  in  some  quarters  already  bringing 
S7  20.  (it  .Kited,  however,  that  in  a  general  sunvnarj  a 
further  advance  for  next  Fall  ol  sa]  8  per  cent  is  a  cer- 
tainty, would  it  be  a  saving  to  cover  now  ?  It  .seems 
not.  The  capital  used  would  be  worth  that  6  pel  cent 
very  fully  when  not  only  interest  but  insurance  and 
storage  is  considered  The  outcome  will  be  the  same  old 
story  of  the  same  price  to  the  retailer  but  with  a  wotul 
lack  of  quality  For  instance,  retailers  need  no-  worry 
lot    the   vf.  "ill  line  will   be  retained,   but    it    is   going    to  con 


The  dearth  of  Fall  underweai  this  year,  thai  is  a 
weight  suitable  for  mid-season  wear,  has  been  felt  by 
wholesale*  and  retailei  Some  wholesale  houses  were  un 
able  to  procure  more  than  a  very  limited  supply  ol  this 
weight,  ami  have  absolutely  nothing  lilt  'm  repeat  or- 
The  shortness  was  due  to  ,t  meat  extent  to  the 
bursting  of  the  dam  belonging  to  one  of  the  largest  mills. 

an   accident    which    had    delayed    them    lot    main    weeks     The 
demand      for    this    class    of    goods    is    practicall]     ovei     now 
but    it    w  as    i  alhei    se\  etelv    felt    for   a    I  il 


Cold  vvcalhei  has  gol  in  Us  work  SUfficientl]  sIioiil;  l" 
set  (he  Winter  movement  in  action  not  only  in  ii 
weai  but  in  hosier]  as  well  However,  n  is  certainly 
noticeable  how  the  big  departmental  stores  show  ,,  dis- 
position to  lush  things  when  weathei  con,!'  none 
loo  favorable  Fines  attendant  upon  such  conditions 
shock  the  sieadv  going  letallel  Happily  these  conditions 
aie  thus  fat  avoided  The  trade  i  long  with  an 
even   swing     which   bet. .kens   .,   healthy    condition 
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We  are  now  in  a  position  to  fill  all  Repeat 
orders  for  FALL  GOODS  in  Ladies'  and  Children's 
Ribbed   Knit  Underwear. 
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Watson    Mfg.   Co. 

Limited 
PARIS,      -       ONTARIO 


furnishers  in  particular  are  already  making  preparations 
tin  exploiting  holiday  lines,  and  it  is  an  innovation  which 
smaller  stores  might  do  well  to  popy.  It  should  mean  a 
larger  volume  of  trade  and  give  vim  to  staple  lines.  It 
is  not  necessary  to  confine  the  sale  to  men's  half  hose,  as 
women's  goods  of  a  holiday  nature  are  bound  to  prove 
attractive.  Prices  on  Fall  lines  of  hosiery  are  continu- 
ally stiffening,  and  future  wants  should  be  anticipated  on 
goods  that   are  known  to  be  reliable. 


Spring  hosiery,  however,  now  occupies  the  limelight  of 
attention,  and  shrewd  buyers  when  not  worried  over 
threatened  advancing  prices  by  manufacturers  are  busy 
making  forecasts  of  Spring  popular  lines  which,  perhaps, 
are  individually  colored  by  orders  placed.  Large  dealers 
have  already  covered  on  Spring  lines,  and  the  trade  gen- 
erally is  becoming  more  interested  in  them,  although  the 
tendency  is  .yearly  becoming  more  apparent  to  delay  pur- 
chasing. The  question  of  colors  furnishes  rare  food  for 
prediction,  and  The  Review  takes  the  stand  that  colors 
which  were  favorites  at  the  close  of  the  last  season  are 
prone  to  be  again  strong.  This  has  been  proved  continu- 
ally in  the  past.  With  this  in  view  tans  and  greys  are 
certain  to  occupy  a  strong  position.  In  this  connection 
it  must  be  borne  in  mind  that  the  new  tan  is  of  a  darker 
hue  in   sympathy  with  the  shade  predicted   for   shoes. 

*       * 

Another  feature  noticeable  in  women's  and  children's 
goods  which  is  deserving  of  careful  attention  is  the  pres- 
ence of  white  goods.  Champagnes  still  are  retained  and  a 
good  clientele  is  going  to  demand  them.  Delicate  shades 
of  pinks  and  blues  in  women's  goodsvaie  also  heralded  and 
for  these  discretion  should  be  advised,  although  some  sec- 
tions can  profitably  stock  them.  In  the  realm  of  fancies 
the  clock  effect,  a  barbed  arrow  resembling  the  hand  of  a 
watch  is  particularly  noticeable.  Embroidered  goods  are 
to  retain  their  popularity.  Vertical  stripes  show  an  in- 
creasing prominence,  due  perhaps  to  the  reason  that 
horizontal  ones  have  been  proven  to  make  the  leg  look 
clumsy.  Prices  to  the  retail  trade  call  for  no  serious 
apprehension.  A  good  bright  mercerized  can  still  he  had 
at  $1.25,  while  a  reliable  lisle  thread  goes  at  $4.50  or 
less. 


Some  opposite  tendencies  can  be  chronicled  in  men's 
lines.  Lace  goods,  for  instance,  which  show  increasing 
strength  in  ladies'  lines,  are  not  so  plentiful  in  men's 
goods.  That  this  is  only  just  and  reasonable  there  is 
every  reason  to  believe.  Men  are  not  fond  of  changing 
sox  twice  daily,  and  lace  goods  necessitate  this.  Trousers 
pick  up  dust  readily  and  in  turn  sprinkle  it  on  lace  goods 
with  the  aforesaid  consequences.  This  is  decidedly  in  op- 
position to  ladies:  goods,  which  show  the  finest  lisle 
threads  and  the  lightest   weights. 


In  men's  goods  embroideried  lines  are  stronger  than 
ever,  and  the  retail  trade  can  strongly  bank  upon  them, 
as  it  must  be  apparent  to  all  that  men  who  formerly 
eschewed  such  so-called  novelties  have  dropped  over  into 
the  purchasing  columns.  Men's  horizontal  stripes  are 
also  again  heralded  and  jobbers  have  banked  upon  them. 
No  reason  can  be  adduced  1o  predict  their  failure.  In 
colors   tans   and   greys   are   to  be  again   strong. 
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OUR     LEADING     LINE 

EILDON    "Guaranteed    Unshrinkable    Pure   Wool.' 

These  compare  favorably  with  anv  other  make  on  the  market,  and  we  give  an  unqualified  guarantee  with  everv  garment.     Tin- 
labelled  "GUARANTEED  UNSHRINKABLE,"  in  addition  to  Bildon  tab. 
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Manufacturers  of  all  kinds  of  Ladies', 
Misses'  and  Children's 

RIBBED  UNDERWEAR 

in  Cotton,  Wool,  Worsted,  Merino, 
and  Silk,  and  "  Bolton's  "  process  for 
Unshrinkable  Underwear. 

GUARANTEED    UNSHRINKABLE    AND 
NON-FELTING. 


SOLE  SELLINd  AGENTS 

The  Richard  L.  Baker  Co. 


60  Yonge  St., 


TORONTO,  ONT. 
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CEETEE 

Underwear 
Unshrinkable 
Full-Fashioned 


Never  gets  hard  with  washing.  Retains  its  elasticity. 

Keeps  its  shape.  Is  soft  and  warm. 

Made  from  fine  pure  wool. 

We  replace  any  that  shrink.  Made  in  light  weight  India 
Gauze,  for  Spring  and  Summer.  Medium  and  heavy 
natural  for  Winter. 

Elastic  Ribbed  Underwear  for  1904 

Our  Ladies',  Children's,  Infants',  Vests,  Drawers,  Union 
Suits,  Corset  Covers,  Tights,  etc.,  will  be  right  at  the  top 
for  quality,  new  designs,  new  trimmings. 

Our  travellers  will  call  on  you  shortly. 

The  C.  Turnbull  Co., 

of  GALT,   Limited. 


GOULDING  &  CO., 

30  Wellington  St.  East, 
TORONTO. 


JOS.  W.  WEY, 

7   Bastion  Square, 
VICTORIA.   B.  C. 
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WOLSEY 

PURE   WOOL 

UNDERWEAR 


Specially  made  for  Canadian  climate,   in  a  great  v;ir 
qualities  and  textures.    Sound  English  materials ;  ne  ■ 
or  felts  in  washing.     Defies  the  ordeal  of  the  roughest  and  meal 
careless  laundry  work. 

Trade  mark  showing  Cardinal  Wolsey's  head  on  each  artfa  le. 
EVERY  GARMENT  GUARANT1  I  D. 


Does  not  Harden, 
Thicken  or  Felt. 


\   BRITISH  OKKICEK 
writes 
"No  Underwear  corner 
anywhere  near  it." 


Ask  your  dealer  for  and 
insist  on  having 
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BRAND. 
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CURTAINS 

WALLPAPER                        DECORATION 

CROlKrRY 

UPHOLSTtRY 

DECORATION 

CARPETS. 

SPRING  TRADE  DEVELOPMENTS.  ,limdk.     Conventional    designs   are    prominent,  and  much 

Till    buying  of  spring  carpets  is  in  Pull  swing  and  a  Favoritism  is  shown  those  of  an  Oriental  nature, 
large  sale  is  reported  by  the  manufacturers  and  The  strongest  thing  in  the  market  is  rugs  and  art  squares. 

jobbers.    The  mosl  noticeable  feature  of  (lie  busi.  These  have  now  acquired  a  position  never   dreamed  of  a  few 

neSS  J> 'in-  is  the  demand  for  high  grade  lines  and  years  ago.       The  merchant  who  has   never  carried    rugs,    or 

the  small  quantities  of  cheap  unsatisfactory  unions  never  made  an  attempt  to  push  them,  does  not  realize  the 

that    are   being   accepted.      Time    was    when    the    twenty    to  trade  he  is  missing.      While  it  may  mean  a  Utile  less    monev 

twenty-five  cent  lines  were  considered  a  necessary  part  of  the  spent  for  the  carpet  of  a  room  it  precludes  remnants,  non- 
stock, but  for  the  past  Four  years  this  has  been  growing  less 
until,  at  the  present  time,  to  the  satisfaction  of  manufacturer, 

wholesaler,  and  retailer,  as  well  as   the  ultimate  gain   of  the 
consumer,  there  is  a   plaee   found   for  very   little  of  it.      The 


matching  and  a  great  deal  of  handling.      Ku^s   ate   here   to 
stay. 

With  regard    to   prices:    there  is  a  stiffening-up  which 

will  be  felt  by  the  retailer,  but  when  he  considers  the  price 
demand  for  wool  ingrains  continues  of  the  first-class  order,  of  wool  and  the  difficulty  ot  securing  suitable  yarn  he  will 
the  recognized  merits  of  this  class  of  goods,  especially  for  see  that  advances  in  carpets  have  not  kept  pace  with  the 
bedroom  use,  pro- 
viding it  with  a 
large  liM  o\'  ad- 
mirers. Its  wear 
ing  qualities,  n - 
versible  nature, 
and  variety  o\  pat- 
terns and  color 
effects  are  well 
known. 

Canadian  three 
quarter    goods 
Brussels  and  Wil- 
tons       are    being 
seized  with  avidity 

by  Canadian  mer- 
chants. All  recog- 
nize the  inherent 
merits  o(  these 
gooJs,  and  are  not 
slow  to  commend 
t  he  manufacturers 
and  show  their  ap- 
proval by  buying 
liberally.  The  two 
or  three  firms  now 


advance  in  varus. 
I"  the  United 
States  some  manu- 
facturers are  find- 
ing it  impossible 
io  proi  tire  suf- 
ficient supplies  of 
varus,  and  have  in 

rURfM'ED^0"6 

v  °.nrt# 
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A  corner  in  tin-  Oriental  An  Rooms ol  Courian,  Babayan  i  ronto 


rugs 

ihcTE^ex 
ence  to  tne  ncli 
ness  of  the  material 
from  which  the) 
aie  made  and  to 
i  he  identity  of  de- 
signer and  vv  ork- 
nwii,  a  condition 
essential  to  the 
highest      develop- 


ment of  any  deco- 

engaged  in  the  production  of  these  goods  are  entering  into  rative  ail.  In  all  of  the  old  Persian  rut;s  of  tine  design  one 
their  work  with  enthusiasm  and  a  strong  faith  in  their  c.\\)  see  this  identity  of  designer  and  workman.  In  these 
ability  to  satisfy  the  trade.  cases  some  part  ot  the  design  is  always  repeated,  and  it  is 
One  of  the  most  popular  colors,  speaking  generally,  is  impossible  for  a  person  who  has  worked  a  ru^  to  say  at 
green.  Red  always  retains  a  strong  position,  with  browns,  vvliiih  end  the  work  was  begun.  In  an  ornament  executed 
tans  and  such  shades  well  to  the  front.  Blue  is  well  received,  in  the  early  pai  t  of  the  w  oik  some  change  can  be  detl 
although  the  demand  is  based  upon  its  suitability  for  certain  in  the  same  figure  farther  on,  where  the  detail  is  worked 
rooms  only.  A  blue  ingrain  is  considered  good  for  bedrooms.  out  better  and  in  some  cases  altered,  showing  that  the  work- 
A  great  many  ot  the  newest  patterns  are  small  compared  man  found  a  difficulty  in  executing  the  work  or  desired  to 
with  what  were  shown  three  or  four  years  ago.  But  while  improve  it.  Scroll  work  and  ornaments  which  appear  con- 
small  they  are  manipulated  in  such  a  way  as  to  take  oil"  too  fused  at  first  are  improved  and  made  intelligible  when  re- 
much  prominence  in  the  smallness.  Art  nouveau  designs  peated,  and  colors  are  altered  in  a  manner  which  shows  a 
are  new  and  striking  and  will  prove  to  be  anion-  the  best  to  knowledge  of  the  original  conception  ot  the  designer.    A  rug 
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owned  by  a  prominent  English  gentleman  of  London  con- 
tains ;il)(nit  four  and  a  half  square  yards,  if  one  person 
worked  ten  hours  per  day  on  it  it  could  not  bave  been 
completed  in  less  than  twenty  years.  Tbe  labor  would 
have  cnsl  about  $2,100  and  its  selling  price  would  have 
been  aboul  $2,500  of  the  money  of  t  lie  seventeenth  cen- 
tury. To  imitate  it  to-day  would  cost  from  $20,000  to 
.+40,000. 

Nearlj  all  of  the  Persian  rugs  and  carpets  fire  made 
from  goats'  hair,  and  the  carpet  made  from  sheep's  wool 
comes  from  Smyrna,  and  is  made  in  Asia  Minor.  A  great 
deal  of  this  goats'  hair  comes  from  Afghanistan  by  way 
<d'  Bombay,  India. 

In  the  buying  of  Oriental  rugs  the  most  important 
points  to  be  considered  are  age,  color,  design,  and  quality. 
Few  buyers  have  any  conception  of  the  amount  of  trouble 
and  expenditure  required  in  bringing  them  to  the  Euro- 
pean and  American  markets.  They  are  brought  in  cara- 
vans to  Ispahan,  Shiraz,  Tabriz,  or  Teheran  from  the  vil- 
lages in  the  interior,  and  here  they  lie  for  a  long  time  be- 
fore they  are  taken  to  Tifiis,  Trebizond,  and  Smyrna  or 
Constantinople.  Then  they  are  assorted  according  to  the 
sizes  and  grades  and  made  ready  for  foreign  shipment. 

The  beautiful  silk  lustre  found  in  the  fine  Oriental 
rugs  is  due  to  the  washing  of  them  in  the  rivers  and  lay- 
ing them  out  to  dry  on  the  sand.  The  Oriental  always  re 
moves  his  shoes  on  entering  the  house,  and  so  does  not 
injure  it  by  constantly  treading  upon  it  with  the  hard 
shoe.  This  latter  is  the  cause  of  so  many  rugs  in  this 
country  losing  their  silky  effect  after  being  in  use  only  a 
short  time. 


THE  PASSING  OF  THE  BROOM 

AN  ingenious  and  portable  air-pump  will  probably  take 
the  place  of  the  old-fashioned  broom  in  house-clean- 
ing operations.  The  carpet  renovators  are  of  various 
sizes,  ranging  from  12  to  .'16  inches  in  width.  They  con- 
sist of  a  steed  framework  which  lies  flat  on  the  surface  of 
the  fabric.  This  is  termed  a  hood,  and  contains  an  ex- 
panded nozzle  connecting  with  the  hose.  In  the  bottom 
of  the  hood  is  a  slot  about  1-100  inch  in  width,  through 
which  the  air  passes  in  what  might  be  termed  a  sheet.  It 
is  forced  into  the  fabric  at  various  pressures,  according  to 
the  thickness  of  the  latter  and  the  amount  of  dirt  which 
has  accumulated.  The  usual  pressure  varies  from  60  to 
70  pounds  to  the  square  inch.  This  is  sufficient  to  blow 
the  dirt  out  of  and  from  under  the  covering.  It  passes 
upward  through  two  other  slots  into  the  hood,  as  it  cannot 
escape  outside  of  the  machine  on  account  of  the  weight  on 
the  surface.  It  is  prevented  from  escaping  into  the  air 
by  a  cloth  bag  which  collects  it,  but  is  loose  enough  to  al- 
low the  air  to  pass  through.  The  dirt  settles  into  a  pan 
especially  designed  to  collect  it.  When  filled,  this  can  be 
readily  removed,  by  taking  off  the  bag,  and  emptied.  To 
the  renovator  is  attached  a  handle  for  moving  it  over  the 
floor.  The  handle  also  acts  as  a  conduit  for  the  coin- 
pressed  air,  the  supply  of  which  is  regulated  by  an  ordin- 
ary valve.  The  apparatus  is  usually  pushed  over  the  car- 
pet and  does  its  work  so  thoroughly  that  it  will  remove 
any  kind  of  substance  which  can  be  driven  out  by  air  pres- 
sure. In  several  instances  flour  was  thrown  upon  a  rug 
and  trod  in  with  the  feet.  When  the  renovator  was  ap- 
plied  it   apparently  collected  every  particle  of  the  flour! 


COURIAN,   BABAYAN    &.    CO. 

Canada's  Only  Direct  Importers  of  Genuine 

Oriental  Rugs 


From  TURKEY,  PERSIA  and  INDIA. 

Moorish  Lamps,    Eastern  Draperies,    Brassware,    etc.,  etc, 

(WHOLESALE     AND     RETAIL.) 

Our  Fall  Importations  for  this  year  enable  us  to  put  before  the  Canadian  buyers  the 
largest  and  finest  stock  of  real  Eastern  Rugs  ever  exhibited  in  this  country. 

As  Native  and  exclusive  Rug  Importers  we  have  exceptional  opportun  ties  of  buying 
our  goods  at  very  low  prices,  we  are  therefore  able  to  sell  Oriental  Rugs  25  to  30%  cheaper 
than  others.     All  out  of  town  orders  always  given  our  most  careful  attention. 

COURIAN,  BABAYAN  &  OO. 


\A/ir»nipog. 


40  King  Street  East,  TORONTO. 


I— os  Angeles, 
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The  Moore  Carpet  Co. 


SHERBROOKE,  QUE. 


Limited 


Manufacturers  of 


High-Grade  Brussels  and  Wilton  Carpets  and  Rugs. 


We  wish   particularly  to   call   the  attention  of  the  Canadian  carpet  trade  to   our 
£    "Windsor"  Brussels.     We  guarantee  Windsor  Brussels  to  be   full    five  frame,    full 
pitch,  and  nothing  but  the  best  quality  of  worsted  yarn  is  used  in  their  manufacture. 

Our  "Balmoral"  Brussels  is  the  best  middle  grade  Brussels  on  the  market,  at  a 
popular  price,  and  has  proven  a  quick  seller. 

Our  "Kashmir"  Wilton  Carpets  and  Rugs  are  the  result  of  years  of  experience 
in  manufacturing,  and  the  rich  finished  appearance  of  this  grade  of  carpeting  makes 
them  exceedingly  popular  with  the  trade 

Exclusive  and  private  patterns  for  our  customers  a  specialty. 

Special  orders  executed  at  short  notice. 

Low  price;  high  quality,  our  motto. 

Spring  line  of  patterns  now  on  show. 

Wait  until  yon  see  them  and  get  our  prices  before  placing  your  Spring  orders 
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WALL     PAPER 


HANGING  FLOCK  PAPERS. 

B]  Joseph  Dillon. 

''PJIK  firsl   requisite  is,  an  intelligent  paperer    one  who 
1       has  bad  experience  in  his  art,  and     with  sufficient 
pride  in  his  work  to  make  him  aim  as  near  perfection 
as  a  mortal  may. 

The  Hock  itself  must  be  handled  with  exceeding  care, 
particularly  avoiding  repeated  rolling  and  unrolling, 
which  has  a  tendency  to  crack  it  and  irreparably  mar  the 
artistic  effect. 

The  application  of  the     paste  should  be     rapid     and 


RETURN 
NOV  .  3  li 


The  Sappho — A  four  color  pattern  specially  successful  in  self  shades. 
Shown  by  The  Watson  Foster  Co. 

thorough,  particularly  remembering  that  only  the  best 
flour  paste,  free  from  various  preservative  agents,  will  in- 
sure the  integrity  of  the  delicate  coloring  of  the  flock.  T 
strongly  advise  making  the  paste  yourselves. 

The  edges  should  lie  trimmed  after  pasting,  as  in  this 
way  only  can  we  be  certain  of  an  even  pasting  of  the 
surface,  without  the  danger  of  paste-smeared  edges. 

The  paper  should  not  he  allowed  to  lie  on  the  pasting 
hoard  long  after  the  paste  has  been  applied,  permitting 
the  moisture  of  the  paste  to  strike  through  the  giound  if 
the  flock,  and  perhaps  producing  a  permanent  stain,  but 
it  should  he  transferred  with  reasonable  rapidity  from  the 
pasting  board  to  the  wall,  which  has  previously  been  pro- 
perly cleaned  and  lined  with  good  lining-  stock. 


Probably  on  no  one  detail  will  so  much  of  the  success 
of  I  he  hanging  of  a  flock  depend  as  upon  the  careful  but- 
ting and  setting  of  the  edges.  Avoid  rolling  the  edges, 
butt  the  flock  true  and  flatten  with  a  soft  brush;  avoid 
any  extra  pressure  on  any  one  part  of  the  paper  and  treat 
all  in  the  same  manner.  Any  paste  spots  will  ruin  the 
work,  and  no  amount  of  trade  juggling  will  remedy  it. 
Its  cure  lies  in  its  prevention. 

One  word  more,  and  you  will  have  the  gist  o^  my  ex- 
perience in  flock  hanging:  Avoid  the  hanging  of  flocks  or 
any  delicate  goods  in  damp  weather.  The  moisture  is 
sure  to  penetrate  the  paper,  thus  preventing  the  firm  grip 
which  the  setting  paste  would  otherwise  take,  leading  to 
the  formation  of  blisters  and  the  separation  of  the  paper 
edges  and  causing  for  the  manufacturer  of  that  paper  an 
undeserved  complaint.  I  consider  it  safe  to  state  that  90 
per  cent,  is  owing  to  defective  hanging,  and  not  to  the 
manufacture  of  the  goods. 


AN  ADVERTISEMENT 

IN  the  following  advertisement  used     by  a     prominent 
manufacturer  of  the  United  States  there  are  several 
ideas  that  can  be  made  use  of  in  retail  advertising. 
The  plan  was  catchy  at  any  rate : 
Have  you  ever  been 
Persuaded 
Just  to  try 
One  of  those 
Six-fifty 
Hand-me-down 

Fit-anybody  suits  of  clothes  '? 
Then  slunk  home  by  the  back  way 
Avoiding  your  own  watch-dog 
And  your  wife's  keen 'eye, 
And  had  a  fit 
Of  blues, 

And  wished  that  you  were 
Back  upon  the  farm, 

That  you  could  see  your  mother  once  again, 
And  finally  you  give  the  suit  of 
Shoddy  stuff 
To  some  poor  relative 
And  go  and  blow 
Yourself  to  a 
Silk-lined 
Custom-made 
A  No.  1  west-end  suit 
And  strutted  down  the  street 
With  chesty  air? 
In  buying  wall  paper. 
It's  just  the  same. 
Don't  be  persuaded 
To  buy 

Any  old  thing 
Just  because 
It's  cheaper 
Or  just  as  good, 
Or  copied  from 


Get  the  real  stuff 
From . 
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Our  new  Factory  will  be  in  operation  January 
1st.  We  will  guarantee  our  Empire  Brand  of  Opaque 
Shade  Cloth,  equal  in  quality  to  any  Canadian  or 
American  make.  Lowest  prices  for  Stock  Shades, 
Rollers,  etc. 


Smith,  Carter  &  Smith,  Limited 

68 1 ,  683,  685  Craig  St.     ■    Montreal 


•-•■••..«..«.  .•..*..•.■•..•»*..«..•..*..•..•.*•..•.  .•..•*.•..•..< 


2000 


Axminster  Mats 

14X30 

Perfect  goods,  at  $6.50  per  doz.  net. 

CAREFUL  ATTENTION  TO 


LETTER  ORDERS. 


IMPERIAL   CARPET  CO., 

II  Front  St.  East,  TORONTO. 


»»*»»»»»««»f«»«»»»»f»»»f»f»f»»f«f»f*ft» 


DOWN  COMFORTERS 
WOOL  COMFORTERS 
COTTON  COMFORTERS 

BED    PILLOWS 
WHITE   CUSHIONS 
COSIES,    MUFF   BEDS.    Etc 


FANCY 
CUSHIONS 


I 


f 

J 


FANCY 
COSIES 


PRICE    LIST   ON   APPLICATION.  FEATHERS    BOUGHT. 

The  TORONTO  FEATHER  &  DOWN  CO.,IMei 

74   KINO   ST.   WEST.   TORONTO. 
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WOOL  BLANKETS. 

IP  blanket  and  comforter  sales  at  retail  thus  Ear  I  his 
season  haeve  not  equalled  the  average  for  previous 
seasons  something  is  radically  wrong.  Cool  weather 
has  given  a  stimulus  to  early  buying  which  should  be 
taken  advantage  of.  Cotton  goods  of  all  kinds,  including 
flannelette  blankets  and  comforters,  are  at  a  premium,  but 
the  bulk  of  attention  just  now  is  confined  to  wool  blank- 
els,  and  although  many  are  covered  on  future  needs,  job- 
bers report  a  steady  demand  indicating  many  have  pur- 
sued a  wailing  policy.  Prices  necessarily  are  higher  and 
should  be  so  as  mills  in  some  cases  refuse  orders.  Some 
jobbers  report  they  are  fully  covered  and  can  meet  all 
demands  at  old  prices,  preferring  to  please  the  trade  rather 
than  to  take  advantage  of  a  rising  market.  These  prices 
should  be  taken  advantage  of. 

A  paramount  question  is  What  can  be  done  to  foster 
trade  and  convince  customers  of  the  necessity  of  pur- 
chasing wool  blankets  at  once?  Naturally  both  window 
and  interior  displays  should  be  utilized.  The  colored 
borders  lend  themselves  to  this  very  readily.  String 
these  over  lines  in  the  interior  of  the  housefurnishing"  de- 
partment, or  pile  neatly  with  the  borders  showing. 

Howrever,  a  most  effective  visual  demonstration  was 
once  observed,  which  brought  the  desired  results.  The 
advance  of  about  20  per  cent,  in  wool  makes  this  apt  at 
the  present  moment.  A  large  old-fashioned  balance  was 
set  up  in  the  centre  of  a  blanket  window,  balanced  by  a 


five   pound   all-wool   blanket  in  one   pan,  and   five   pounds 

of  wool  in  the  other.  A  card  on  the  wool  pan  read: 
"This  wool  is  worth  50  cents  more  than  when  the  blanket 
was  made."  On  the  blanket  a  card  read:  "If  you  buy 
the  blanket  now  you  get  the  50  cents.  If  you  delay  we 
shall  get  it."  A  special  sale  of  blankets  will  help  this 
along . 

This  weight  question  is  the  corner  stone  of  the  intrin- 
sic value  of  all  wool  blankets  and  retailers  should  insist 
on  buying  after  this  plan.  Often  a  five  pound  wool  blan- 
ket meant  to  be  a  11-4  size  is  stretched  into  a  12-4  blanket 
bringing  a  12-4  size  jn-ice,  yet  costing  the  jobber  no  more 
than  an  11-4  size.  Such  nefarious  practices  are  almost 
foreign  to  Canada,  however.  Other  novel  catches  are 
varigated  borders  and  different  stitching  and  taping  on 
the  same  weight  of  blanket,  yet  various  prices  are  asked 
for  the  finished  product.  These  methods  are  rampant  to 
tlie  south  of  us. 

Another  point  to  insist  upon  is  that  borders  are  fast 
colored;  some  Jacquard  effeets  are  oftentimes  not  so.  Ex- 
amine the  closeness  of  the  weave  and  the  fineness  of  the 
wool,  examining  strands  of  so-called  pure  all  wool  to  be 
sure  cotton  is  not  mixed.  Use  the  old-fashioned  test  of 
placing  the  so-called  wool  in  the  mouth  and  noting  whe- 
ther it  rolls  into  a  ball  of  not. 

A  good  trade  can  be  done  just  now  on  the  shoddy  or 
r.imy  blankets  suitable  for  camping  purposes.  Every 
stock  should  have  a  representation  of  these. 


RETURNiD 

DIC  1      ■*' 
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The   everlasting  cry  of  cheapness   isn't  the   only 
way   to    make    business.      It    pays  to    insist  on 


%  ^^i^^^z/i/         quality,  and   be   sure   in   advance  that  everything 
%c^/^*~i  5f  tftf    you  sell  is  precisely  as  represented.    In  regard  to 


precisely  as  repi 

"ALASKA"  QUILTS 

you  give  satisfaction  because  you  get  it.  We 
have  facilities  for  making  them  perfect,  and  we 
never  try  to  skimp  the  quality  for  the  sake  of  a 
lower  price. 

Which   means — that   the    very    best    quilts 
are  none  too  orood  for  the  trade  we're  after. 


The  Alaska  Feather  &  Down  Co.,  Limited,  tS.aDd 
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Wall  Papers 


"A  QUOTATION" 


Your  papers  are  first-class 
— up   to   the   mark   in    every 
respect." 


A  pleased  customer  is  the  most 
convincing    "ad."       Merit  counts 
every  time. 

Our    line  comprises    the    most 
up-to-date  in  design  and  effect; 

and  for   permanency   of  color 

and  right  prices  is  unequalled. 

Only   mills  in   Canada  outside 
the  combine. 

Sample    Books    forwarded    on 
request,  or  our  salesman   will   call 
on  receipt  of  a  postal. 

Trade  only  supplied. 


v 


THE 


MENZIE  WALL  PAPER  CO. 


MMITLD 


98  King  St.  West    *    TORONTO,  CAN. 
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THE  CARPET  IN  DECORATION. 

WRITING  on  this  subject  an  American  authoress  t,a>s 
that  one  of  the  most  important  factors  in  the 
question  of  decoration  is  the  law  of  contrast.  In 
the  furnishing  of  a  room  the  treatment  of  the  walls  de- 
termine, more  than  anything  else,  what  its  atmosphere 
is  to  be— whether  it  shall  be  cool  and  reserved,  as  in  a 
drawing  room  somewhat  rarely  used,  where  the  paper 
may   be  light    and  formal  in   design;   or  in  a  library,   icn- 


A  doorway  drape,  with  lambrequin  and  drapeiy. 

dered  warm  and  livable  by  the  presence  of  an  insistent 
deeper  note;  or  in  the  dining-room  furnished,  if  possible, 
with  an  effect  deep  enough  to  suggest  the  substantial 
character  of  the  hospitality  to  be  expected  there. 

In   any  of    these  or    other  schemes  of  decoration     the 


floor  covering  fills  exactly  the  same  position  that  the 
pedals  of  a  piano  fill  to  the  musician.  It  should  be 
selected  to  soften  or  to  accentuate  the  effect  suggested  by 
the  treatment  of  the  walls.  Many  a  room  otherwise 
perfect,  has  been  hopelessly  marred  by  ignorance  of  this. 
Next  to  harmony,  the  law  of  contrast  should  govern 
its  selection  most  strongly.  When  the  walls  of  a  room 
are  covered  with  a  variegated  paper  of  a  strong  and 
forceful  character,  a  plain  carpet  of  plain  color  is  usuailv 
just  the  restraining  note  needed;  when  the  walls  are  cov- 
ered with  tapestry  full  of  softly  blended  indefinite  tones, 
the  introduction  of  some  one  of  those  tints  into  the  floor 
covering  may  add  the  one  full  note  needed  for  breauth 
and  serenity  of  the  rooms  as  a  whole.  On  the  other  hand, 
plain  walls,  hangings  and  furniture  coverings  may  hear 
the  same  relation  to  a  beautiful  rug  that  a  frame  pears 
to  a  beautiful  picture — acting  as  a  negative  vet  most  im- 
portant background  for  the  accentuation  of  its  perfec- 
tions. 

TO  MAKE  THE  HOME  BRIGHTER. 

Dollie,  in  a  Woman's  Column, 
Read  a  discourse  semi-solemn, 
Telling  how  she  might  delight  her 
Husband,  "  making  home  life  brighter." 

Bits  of  color  here  and  there, 
Pillows  on  a  couch  or  chair, 
Poster  pictures  on  the  wall, 
Turkish  corners  in  the  hall. 

Jugs  and  bronzes  Japanese, 

Imitation  tapestries, 

Indian  blankets  ziggy-zaggy, 

And  burnt  leather,  smooth  and  shaggy. 

Candlesticks  of  gilt  and  brass, 
Bric-a-brac  of  delft  and  glass,   ' 
"These,"  explained  the  household  writer, 
"  Go  to  make  the  home  life  brighter." 

To  a  large  department  store 
Dainty  Dollie  fairly  tore, 
Buying  parti-colored  freaks 
Labelled,  "  Up-to-date  Antiques." 

Then  into  the  drawing-room, 
Erstwhile  elegant  in  gloom, 
Dollie,  scorning  fabrics  duller, 
Brought  a  carnival  of  color. 

Husband,  hastening  home  that  night, 
Heard  the  colors  quarrel  and  fight, 
Heard  the  laughter  of  the  chairs 
As  he  hurried  up  the  stairs. 

Burst  into  the  room  to  find 
Radiance  that  struck  him  blind, 
As  the  crimson  and  the  blue 
At  the  pink  and  purple  flew. 

No»v  a  shattered  husband  passes 
Daily,  wearing  dark  green  glasses, 
Looking  for  the  fiendish  writer 
Accused  of  "  making  home  life  brighter." 


G  jL  ASSW  A^R  E  . 


FIRING  AND  DECORATING  LIMOGES  CHINA. 

ANEW  kiln  for  firing-  Limoges  china  is  being  tried  just 
now,  which  promises  to  revolutionize  the  whole  sys- 
tem of  firing.  The  form  of  the  old-fashioned  kiln  is 
entirely  changed.  The  saggers  containing  the  china  are 
placed  on  cars  or  slabs  made  of  fireproof  material,  which 
are  pushed  or  drawn  into  a  hot-air  chamber,  whose  tem- 
perature gradually  increases  as  they  are  advanced  to- 
wards the  firing  chamber.  At  this  point  a  water-cooled 
damper  lined  with  fireproof  bricks  is  raised,  so  that  the 
cars   proceed   into  the  firing  chamber  where   the  heat  is 


concentrated.  It  remains  here  until  the  china  is  baked; 
then  another  water-cooled  damper  is  raised  to  let  the  car 
1'ass  out  into  the  cooling  chamber,  where  the  ears  m>>  • 
slowly  towards  the  exit  of  the  kiln.  By  a  careful  arrange- 
ment of  drafts,  the  hot  air  from  the  highly  heated  sag- 
gers is  drawn  under  the  firebox  thus  saving  all  waste  heat. 
The  advantages  obtained  by  this  system  of  firing  are  (1) 
economy  of  fuel,  (2)  saving  of  time  (it  is  estimated  that 
china  paste  can  be  made  into  china,  passing  through  the 
several  processes  of  bisque,  glazing,  and  decorating,  in 
from  thirty  to  forty  hours),  (3)  cheapness  in  constructing 
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Geo.  H.  Hees,  Son  &  Co. 


LIMITED 


HAVE  IN  STOCK   NEW   ARRIVALS  OF 


Cushion  Tops.  Lace  Panels  for  Doors. 

Bobbinet  and  MuSlIn  Curtains,   our  own   make,   New   Designs 

Lace  Curtain  Materials,  ail  kinds. 

New  Patterns  of  Tapestry  Curtains  and  Table  Covers. 

New  Patterns  of  Chenille  Curtains  and  Table  Covers, 

our  own  MAKE,  at  Special  Prices. 
Silk  and  COttOn   VelOUTS,  plain  and  new  fancy  designs. 
COUCh    and     FumltUTe     COVerS,     new  designs   from   OUT  OWn 
lOOWS,  and  also  latest  attractions  in  Imported  Lines  of  these  goods 

LACE  CURTAINS. 

We  make  a  specialty  of  Lace  Curtains,  and  carry  in  stock 
ready  to  deliver  an  immense  quantity  of  these  goods,  from 
20  cents  to  $30.00  a  pair. 

We  are  now  carrying  in  stock  a  large  assortment 
of  BURLAPS  for  wall  decorations,  also  a  full 
range  of  DEIS  I  MS. 


Dry     r.ood. 


Window  Shades,  Curtain  Poles  and  Fixtures,  Brass 
and  Metal  Goods,  and  a  full  stock  of 
Upholsterers'  Supplies. 

N.B.— We  sell  these  goods  at  a  price  that  affords   che    RETAILER    LARGE 
PROFITS. 


GEO.  H.  HEES,  SON  &  CO. 


TORONTO,     OISIT. 

MONTREAL  WAREHOUSE,  No.  20  St.  Helen  St. 


LIMITED 


■ 


M 
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the  kilns  and  repairing'  them,  (4)  the  saggers  last  much 
longer,  (5)  a  gain  in  the  quality  of  liie  goods,  ((>)  reduc- 
ing the  number  of  men  required  to  tend  the  fires,  (7)  as 
the  ears  or  slabs  are  loaded  before  entering  these  kilns, 
as  large  a  force  of  men  is  not  required  as  is  necessary  in 
lilling  a  down-draft  or  old-fashioned  kiln,  (8)  a  perfect 
control  and  knowledge  of  all  parts  of  the  kiln  can  be  had 
all  the  time  the  fire  is  going  on,  (9)  this  kiln  can  be  used 
for  every  purpose  in  making  china,  viz.,  bisque,  glazing, 
and  decorating,  this  latter  process  being  done  by  covering 
the  cars  with  a  muffler  or  hood. 

The  decoration  of  china  has  been  reduced  to  a  very  fine 
ail  in  Limoges.  The  beautiful  designs  — floral,  fruits,  and 
landscapes— so  much  admired,  are  produced  in  such  quan- 
tities and  so  rapidly  that  it  would  be  impossible  to  make 
one-thousandth  part  of  the  decorations  by  hand.  The 
process  of  lithographing  and  decalcomania  have  replaced 
all  hand  painting,  except  for  rich  decorations  and  special 
orders.  The  small  decorators  purchase  the  decalcomania 
sheets  ready  prepared.  They  employ  girls  to  stick  tin- 
pictures  on  the  china.  After  the  paper  has  been  removed 
therefrom  the  articles  are  fired  in  "moufles"  to  set  the 
colors. 

The  large  manufacturers,  however,  make  their  own 
decalcomania  sheets,  work  out  their  d'(igns,  and  control 
their  decorations  themselves.  The  design  is  cut  upon  a 
stone  in  the  same  manner  as  a  chromo-lithograph,  each 
color  having  a  separate  stone,  which  is  passed  through  a 
machine.  The  color,  which  is  in  powder,  is  sprinkled  on 
the  paper  after  it  has  received  the  impression  from  the 
stone.  Only  that  portion  which  should  receive  the  given 
color  is  impressed,  so  that  after  the  different  paints  are 


passed  upon  the  sheets  called  for  by  the  design  the  sheet 
is  ready  for  transferring. 

Much  alarm  was  caused  some  time  ago  by  lead-poison- 
ing  from  I  lie  colors,  but  now  the  powdering  is  done  under 
cover.  The  top  of  the  tables  are  in  glass,  the  backs  and 
sides  are  of  wood,  but  the  front  is  of  cloth,  in  which  are 
armholes  fitted  with  elastic  bands,  so  that  the  hands  can 
be  thrust  through  and  the  powdering  done  without  the 
danger  of  inhaling  the  dry  colors.  The  work  is  seen 
through  the  glass  top. 


THE  BELGIAN  GLASS  INDUSTRY. 

THE  Etoile  Beige  recently  published  an  interesting 
article  on  the  crisis  in  the  glass  industry  in  Belgium 
from  which  the  following  is  extracted  : 
"During  many  years  the  glass  industry  of  Belgium  has 
rapidly  increased.  Jealous  of  us,  the  United  States,  form- 
erly our  tributary,  developed  the  industry  mostly  with  our 
workmen,  who  emigrated  in  great  numbers  and  finally 
formed  in  America  a  union,  which  was  successful  in  some 
disputes  with  the  employers.  Imitating  the  example, 
Belgian  glass  workers,  on  October  1,  1894,  formed  a  feder- 
ation called  the  New  Glass  Union.  Instead,  however,  of 
remaining  a  union  to  resist  the  reduction  of  salaries  or  to 
assist  in  raising  them,  it  became  purely  a  political  ma- 
chine and  an  arm  of  oppression.  Later  certain  workmen 
tried  to  escape  from  the  yoke,  and  in  their  turn  founded, 
m  1898,  opposing  unions.  In  1900  +.be  union  attempted 
to  force  the  seceders  back,  and,  the  directors  and  owners 
of  the  glassworks  refusing  to  aid  them,  a  general  strike 
ensued  July  1,  1900.  After  a  long  time  the  owners  gave 
in,  but  not  before  France  and  England  had  become  form- 
idable competitors. 


BANKRUPT  STOCK  of 
UPHOLSTERY  GOODS. 


We  beg  to  notify  the  trade  that  we 
have  purchased  the  entire  bankrupt 
stock  of  Upholstery  and  Drapery 
Goods  of  the  Wm.  Taylor  Bailey  Co., 

Ute  of  Montreal. 

We  have  thoroughly  assorted  this 
stock  and  intend  to  offer  it  to  the  trade 

at  VERY  ATTRACTIVE  PRICES. 

We  are  also  sole  agents  for  several 
large  mills  in  these  lines. 

SAMPLES    FREE  UPON    REQUEST 


CHRISTMAS 


Toilet  Set*, 
Shaving  an 
curing  Set 


fitted    in   real  Ebony, 
dile   leather   cases, 
fully  upholstered  in  silk 

We  also  carry  a  large  stocks  kw^ 

Silverware, 
Clocks, 

Austrian  Glass 
and  Gilt  Goods. 

These    will   complete  your  l«3  -  a 

Xmas  stocks.    Our  prices  will    Si"' 
please  you.     Ask  for  ihem. 


REINHARDT  M 

301    ST.   JAMES    STREET,    MONTREAL. 
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MADE  IN  CANADA 
LINOLEUMS 


Our  new  riant,  equipped  with  all  the  latest  ma<  hinery  for  the  manufai  - 
lure  of  this  line,  is  now  in  full  operation,  and  we  are  turning  out 
Five  Qualities  in  both  Plain  and  Printed  goods,  the  equal  in 

QUALITY,  DESIGN  and  PRICE 

ol   any   imported. 


/ 


Our  Spring  Samples  for  these  goods,  as  well  as  for  our  Standard  lines  ol 

Floor,  Table,  Enamelled,  Carriage, 
and  Stair  Oil  Cloths 

which  will  be  found  to  contain  New,  Original  and   Up-to-date  designs, 
are  now  in  the  hands  of 

The  Wholesale  Dry  Goods  Trade 

and  it  will  he  to  the  advantage  of  buyers  to  see  our  samples  before  plac- 
ing their  orders  for  import. 

We  have   large  producing  facilities  and  can  gi\e  Prompt  Delivery. 


The  Dominion  Oil  Cloth  Co. 


MONTREAL. 


Limited 


• 
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Through  haying  when  the  mar- 
ket for  FRENCH  OPERA 
FLANNELS     WAS     LOW 

WE   NOW  Of  PER 

65  Dozen  Waists 


best  quality,  heavy,  all-wool 
flannel.  Six  large  tucks  on  front 
and  back  ;  sleeve  tucked  ;  ex  ten - 
tion  pleats  to  neck  band  ;  latest 
shapes.  Colors  :  Black,  White, 
Sky,  Pink,  Biscuit  Brown,  Helio, 
Lavender,  Cord,  Navy.  Packed 
<>  in  a  box,  assorted,  32  in.  to 
38  in.      Good    value   at    $2.75. 

Our  price  Jk]  Q5  while  they  last. 

The  New  York  Silk  Waist  Mfg.  Co. 

40  St.  Antoine  St.,  Montreal. 


OPEN  LETTER  TO  ALL 
DRY  GOODS  MERCHANTS 

DO  NOT  IMPORT 

We  make  American  Waists  on  this   side 
and    sell    them   minus   the    duty  of  40%. 

If     oui     travellers    have    not    called    on 
you    kindly    advise     us    by     first     mail. 


THE   AMERICAN 
SILK  WAIST  CO. 


30 

St.  George 

Street, 

MONTREAL 


THE    CELEBRATED 


; 


P.D. 

CORSETS 

ARE  THE  RECOGNIZED  STANDARD  OF  ALL 

Corsets 


High  Class 


They  have  undoubtedly  the  largest  sale 
in  all  countries.  This  has  been  reached 
solely  through  the  merit  and  high 
qualities  of  the   goods. 

KONIG&STUFFMANN 

11  Victoria  Square,  MONTREAL 

SOLE  AGENTS   TOR  CAN4D4. 
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TRAVELERS  are  now  on  the  road  In  search    ol 
repeats,  as  well  aa  with  hues  ol  holidaj  n< 
tics,     it   is  questionable  II  repeats  attain  an] 
material  volume,  g  ■  'in-  backward  weather  has 
certainl]   in  sonic  sections  made  tales  .it  n 

slow  ami  lias  left  slocks  in  a  measure  Unbroken.  Silk- 
waists  in  all  materials  ami  a  wide  range  ol  coloi 

ing  well,  but  undoubtedly  the  most  noto- 
Features  of  worth]   development  in  Kail  trade  is  the 

Fall   Trade.  surprising     strength     of     wool     wa 

Representative  retailers  and  even  manu- 
facturers  who  are  not   personally  interested  in  the  added 
stimulus     given    to    wool    waists,    are   unanimous      in 
cording     them     ever  Increasing  strength  and,   when     the 

manufacturers  of  wool  waists  are  interviewed,  most  opti- 
mistic and  encouraging  reports  are  heard.  To  use  the 
words  of  one  prominent  manufacturer,  "we  have  doubled 
i>iir  sales  in  both  plain  and  printed  French  flannel  Waists 
over  one  year  ago,  and  we  look  for  a  goodly  number  of 
repeats  as  late  as  January." 

Plain  cashmeres  are  surprisingly  Rood,  and  in  this  con- 
nection it  is  noticeable  how  navy  blue  and  tobacco  brown 
dominate  the  color  situation.  Retailers  should  note  this 
development  in  Fall  trade  as  it  is  fairly  uniform  through- 
out the  entire  country  and  offers  an  opportunity  tot 
expanding  trade.     Lustres  are  also  in  this  category. 


AGENEROl  S  amount  of  material  is  needed   to  fashion 
next   Spring's  creations,   as    waists   will   still   be   full, 
yet    close     fitting   at      the   waist.      The   principal     de- 
velopment   in   new   styles   takes   its  cue  from    these  charac- 
teristics     The  changes   rung  in     on   the  sleeves  were  dis- 
cussed  at    length   last    month,   and  it    is 
Styles.  onl]    necessary    to     add    that    tin    leg   o' 

mutton  sleeve  shows  increasing;  strength 
daily.  The  leg  o'  unit  ton  sleeve  is  the  new  sleeve  and  in 
seeking  foi  a  further  cogent  reason  it  is  apparent  Ilia 
it  is  a  natural  outcome  of  the  development  in  waist 
style,  showing  the  outline  of  the  waist  line.  This  neces- 
sitates the  sleeves  being  cut  in  such  a  way  that  they  will 
not  interfere.  The  fullness  is  thus  pushed  above  tin 
(dbow  and  the  cull  is  fitted,  closely  following  the  natural 
lines  of  the  arm.  This  conforms  admirably  with  the 
broad  shouldered  and  small  waisted  effect  of  the  corsage 
It  certainly  adds  much  to  the  contour  of  the  figure  anil 
agrees  with  the  general  tapering  aspect  of  the  waist,  al- 
together giving  a  general  natural  appearance.  The  body 
of  the  waist  remains  aljout  the  same.  Thus  far  many 
beautiful  models  are  shown  with  sleeves  showing  th" 
fullness  at  the  elbow  also.  This  means  a  straight  full- 
ness from   the  shoulder  enlarging  at   the  elbow. 


MWV    lines   have   already     been   shown    the    trade     for 
Spring,   but    it    is   questionable   if   the   volume   of   or- 
ders so  far  placed  have  reached  ,1    iatisfactor]    pic. 
portion.     Retailers  evince  more  and  more  a  disposition   to 
delay  purchasing,  especially    'he  larger   linns.     There  is  an 
under   current    of   feeling    prevalent    that 
Spring  style  changes  may   later   appear   as   well 

Forecasts.  as  some  new  material,  which  the]   would 

be  unable   to  handle  if  large  advance  or 
dels  had  been  placed      Manufacturers  undoubtedly  'onform 


to  tins  view,  ,,    it  i.  Ilkelj  Spring  tines  will  be    bo 
lections  whii  b  will  enable  retailei  i  to 

myelin  I  ;  ....     roaj     |„.    ^    ,,|     al,,|     ,. 

It  is  a     wl  c-     move  foi    retailei 
Naples,   as     it   c'ii  lure     them   more  Loi  v    del. 

manufacturers  thus  being  in  .,  po  Ition  i>>  more  adeq 

l>     gauge    the    needed    output 

The   Review    h.r.  examined   with  extreme   thoroughne 

'is  Spi  in-  lines  about     to  be  shown  the  ti 

while  nothing   is   ia. In. cllv    new    thei.  enough  C* 

in  promote   in  teres  1    and   enliven   trade      Extreme   - 

lie  conspicuous   l,\    ti,.  Qd   ,,11     i    D     ,„,,„■ 

to  anothei  successful  season.  It  is  undoubted!]  true  thai 
spice  is  lent  tiade  bj  changes  in  style  and  material,  bul 
when  anything    radipall]    novel     appears   M  -lallv 

taken  hold  of  with  diffidence  by  retailer   and  pla 
in   an   embarrassed    position       Furthei    developments    will 
take  place  in   lire  waist    field   as   the  months   i,,||   |, 
signers    ate   now    busy    in      foreign    fields    and    their      home 
coming    means      the    presence   of   new   styles    and    mat. 

Present  indications  point  to  health]  ,md  encouraging  de 
\  elopments  in  ever]  pai  ticular. 


A    MOST  interesting  novel tj    to  chronicle  in    the  realm 
of   silk    waists,    and   one    that    shows   every   likelihood 
of     success,    is   seen    in    the  neat    checked    taffetas     in 
shades  of  brown   and     blue      Tins   is   a   logical   OH 
their    presence    in   Spring    silk    lines,    and    from    the    feeling 
displayed  lor   them   this   Kali   in  Canada 
Materials.  and  across  the  line  during  last  Summei 

they     should      prove  a     decided    s 
Peau    de   soies    in    black    and    ivory    have   assumed   a  staple 
position      and      are    safe     goods    to    stock.      The    new    silk 
known    as    niessalines,    with    its    triple    qualities,    has    been 

tried  and  not  found  wanting,  so  a  measure  of  continued 

approval   for   the  better  class  ol   trade  may   be  predicted 
for   them. 

Lustres  and  crepe  de  chines  in  black,  ivory  and  nav  v 
blue  are  in  increasing  strength  for  Spring,  and  nothing 
can  displace  them.  .Japs  and  Chinas  occupy  their  usual 
place.  It  is  noteworthy,  however,  that  a  lessening  sale  is 
predicted  for  .Japs  as  the  range  ol  colors  the]  ale  shown 
in  is  of  a  lessening  variety.  Black  and  ivory  almost 
confine  the  range  .Japs  are  practically  a  dead  issue  in 
high  colors.  It  is  interesting  and  highly  gratifying  :•■ 
chronicle  that  the  presence  of  cheap  .Japs  is  [ell  no  • 
The  Review  some  tvv,,  months  ago  called  attention  to  Ihe 
detrimental  features  of  cheap  .Japs  and  urged  retailers  to 
demand  better  qualities,  as  it  meant  more  complete  and 
lasting  satisfaction  to  all  concerned  Manufacturers  in 
their  Spring  lines  are  showing  .laps  of  a  silk  10  •■ 
per  cent,  heaviei  and  costing  25c  to  50c  more  tin 
meht.  It  is  a  wis,,  move  on  the  part  of  manufacturers, 
and  one  that  consumers  will  appreciate.  It  deserves  the 
co-operation  of  the  retail   trade. 


PIN    tucks    have    evidently    had    their   day.      The    ne . 
models      for    Spring    show    wide   box    pleats    and    side 
pleats.      These   certainly    will   stand    the   wash     much 
better  and   will  emerge  m  a   more  dressy  and   neat    appear- 
ance after  being  pressed.     It  is  noticeable    howevei     thai 
the  lavish     use.  of   trimmings  employed 
Trimmings.  during  last    season     has   made  manufac- 

turers    careful,    being   fearful   of   a 
tion.      Consequently      in     some   of    the   ultra    models    trim 
mings  are  conspicuous  by   their  ahsence 

In    these   dressy    models   what    trimmin  :iar 

take  of  the  same  color  as   the  waist       This 
not    fully   developed   as   yet.    and    it    remains   for    the    I 
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trade  to  impress  either  the  stamp  of  approval  or  disap- 
proval on  it.  While  buttons  are  not  considered  as  good 
for  Spring  as  in  the  past,  when  every  designer  taxed  his 
ingenuity  to  place  them  in  every  conceivable  advantage- 
ous spot,  they  are  retained  in  a  lesser  degree.  Self  but- 
tons in  various  sizes  aie  most  prominent.  These  are  al- 
ways, of  course,  in  the  same  (Color  as  the  material 
shown.  Enamelled  buttons  in  beautiful  designs  are  also 
seen,  while  artistic  designs  ol  moulded  glass  have  a  fair 
showing. 

*       * 
* 

WHILE  colors  are  a  matter     of  individual  taste    and 
conformity    to  certain     types     and   styles   of  com- 
plexions,  dominating     features   are   always   preva- 
lent.      Retailers     must  always  bear  in  mind  that  a  fair 
representation  of  colors  must  always  be  stocked,  but  it  is 
welcome     news     when  it  is  irrevocably 
Colors.  heralded   that  the  color  field  is  essenti- 

ally limited.  The  Review  unhesitating- 
ly takes  the  stand  that  various  shades  of  brown  from 
tobacco  to  the  light  onion  shade  and  champagne,  along 
with  a  medium  navy  blue,  will  occupy  the  centre  of  at-  . 
traction  and  confine  the  calls  of  the  consumer  to  a  vast 
degree.  These  colors  have  been  talked  in  all  fashion 
magazines  ad  infinitum,  and  women  by  next  Summer  will 
clamor  for  them,  as  indeed  Fall  trade  has  already  proved. 
These  colors  look  particularly  charming  in  the  new  neat 
tailor-made  designs.  These  two  colors  should  receive  the 
bulk  of  orders,  along  with  the  staple  blacks  and  ivorys. 
and  a  few  sprinklings  of  odd  shades. 


THOUGH  travelers  are  now  on  the  toad  with  Spring 
washing'  blouses,  and  orders  for  them  are  coming  to 
hand,  the  question  that  is  uppermost  in  the  mind  of 
both  manufacturer  and   retailer  is  What  is  to  be  the  pro- 
per sleeve  for  the  coming  season"?     The  manufacturer  of 
washing'  waists  lias  prob'ems  to  face  that 
Lingerie  do  not    affect    the  mak<  1  s    of    silk  and 

Waists.  fabric  waists.      He  has  to  consider  not 

only  the  appearance  of  the  waist  before, 
but  what  it  will  look  like  after  the  wasn,  and  a  little  diffi- 
culty in  the  doing  up  of  ;'  waist  greatly  affects  its  sale. 

The  manufacturer  of  washing  waists  is  not  altogether 
satisfied  with  the  leg  of  mutton  sleeve  when  it  comes  to 
be  translated  into  wash'ng  fabrics.  There  seems  to  be 
considerable  difficulty  in  ft  ting  it  to  the  (■  :mming  schemes. 
Said  one  manufacturer:  "I  think  that  the  present  shape 
of  sleeve  will  be  confined  to  fabrics  and  that  there  will  be 
a  tighter  and  more  modified  sleeve  for  the  Summer 
blouse.  " 

"On  the  New  York  market,"  said  another  authority, 
"it  seems  as  though  every  style  of  sleeve  almost  was  re- 
presented and  it  would  be  a  matter  o"'  extif-me  difficulty  to 
decide  which  is  most  worn,  but  all  are  ag-eed  on  the  one 
point  — the  puff  at  the  wrist  will  be  seen  no  longer." 

The  fact  that  sleeve  styles  are  by  no  means  settled  on 
is  no  drawback  to  the  selling  of  waists,  as  it  is  a  problem 
that  always  crops  up  at  this  season,  and  the  retailer  knows 
that  it  is  understood  that  when  orders  ar?  tilled  the  latest 
sleeve  will  be  used. 

There  seems  to  be  a  Peeling  lor  the  tailored  waists  and 
some  of  them  are  quite  plain.  A  tnatcnai  that  is  sellina' 
well  in  this  style  is  the  linen  finished  duck.  Linen  is  sure 
to  be  much  "en  evidence''  for  the  better  waists,  and  em- 
broidered linen  waists— the  linen  of  ihe  fine  handkerchief 
variety— are  expected  to  be  a  feature. 


NOVELTIES  FOR  HOLIDAY  TRADE. 

rPIIE  sounding  of  the  death  knell  of  the  separate  waisl 
1  is  now  an  old,  old  story:  separate  \\ai>ls  are  not  loo 
monotonous  to  be  modish. The  new  waists  tor  Autumn 
wear  are  being  well  taken  bold  of  and  they  reveal  the  very 
newest  touches  of  fashion.  The  holiday  novelties  shown 
Ihe  trade  this  month  emphasize  the  tendencies  of  fashions 
wonderfully  well.  They  emphasize  the  vogue  lor  I  rim- 
ming; they  display  to  advantage  marvellously  beautiful 
buttons,  they  show  plainly  how  the  sleeve  is  changing  and 
they  tell  the  story  of  the  popular  colors. 

In  materials,  for  morning  wear,  the  heavy  cotton  vest- 
ings  will  continue  to  he  worn,  yet  mohair  shirtwaists  will 
he  strong  rivals.  Never  before  has  there  been  such  a 
large  list  of  materials  to  choose  from  and  all  seem  to  have 
lair  attention.  There  seems  unanimity  among  the  retail 
trade  that  women  must  have  separate  waists  and  in  as- 
sorting for  Fall  and  picking  up  novelty  goods,  the  indi- 
vidual buyer  should  be  the  best  judge  of  what  his  clientele 
demands.  The  new  wool  waists  and  the  well-tried  favor- 
ites in  the  silk  lines  as  well  as  the  medium-weight  cotton 
waists  are  all  going  well  according  to  the  city  retailers. 

French  and  Scotch  flannels  in  various  sized  dots  in 
variegated  colors  as  well  as  a  few  stripes  and  plaids  for 
the  athletic  girl  with  a  good  sprinkling  of  plain  colors  are 
good  property  for  this  Fall  and  continued  demand  is  ex- 
perienced. There  is  a  distinct  revival  in  this  respect. 
There  is  no  change  in  colors  from  those  noted  last  month. 
A  Christmas  novelty  worthy  of  mention  is  in  ivory 
woollen  armure  cloth,  trimmed  in  sky  blue,  tucked  in 
sleeve,  front  and  back,  showing  nobby  collar  with  the  wash 
tie  effect. 

In  the  realm  of  silk  waists/ the  manufacturers  have 
outdone  themselves  in  producing  the  loveliest  of  soft 
materials  in  the  daintiest  of  tints  in  artistic  models.  A 
few  particulars  best  illustrate  the  general  tendencies.  A 
beautiful  model  was  in  sky  blue  crepe  de  chene  trimmed 
with  champagne  wood  silk  lace  and  showing  champagne 
taffeta  straps  as  well  as  the  champagne  French  knots. 
This  model  would  retail  at  $15.  A  theatre  model  in  ivory 
Jap  silk  showed  the  three-quarter  full  sleeve  trimmed  with 
5-inch  val.  insertion.  The  neck  was  low  showing  a  trim- 
ming of  val.  lace  and  China  silk  box  pleats.  Shirring 
completed  the  effect.  In  fact  shirring  is  displacing  the 
small  pin  tucks.  A  waist  of  champagne  taffeta  with  an 
allover  lace  yoke  of  the  same  color  with  cuffs  to  match,  the 
whole  touched  up  with  sky  blue  French  knots,  showed  an 
accordion  pleated  front  with  wide  cuffs.  This  model 
would  retail  at  $10.  An  ivory  white  China  silk  model  was 
beautifully  trimmed  in  Mexican  braids  profusely  decor- 
ated in  shirrinjae-  with  cuff  and  sleeve  to  match.  A  num- 
ber of  models  show  the  yoke  forming  the  complete  shoul- 
der, the  yoke  continuing  into  the  sleeve  at  front  and 
back. 


WILL  REPRESENT  CANADIAN  FIRMS. 

Any  Canadian  firm  desirous  of  appointing  an  agent  for 
their  goods  »n  the  Manchester  district  of  England,  might 
communicate  with  J.  M.  Waite.  33  Mosley  street.  Man- 
chester. Mr.  Waite  has  an  excellent  office  and  is  well 
established  as  an  agent  to  the  dry  goods  trade.  He  at 
present  represents  five  or  six  European  manufacturers  and 
wishes  to  represent;!  well  established  Canadian  firm. 
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IfcfflP       V^aUUOn    Walsis  from  the  originator 

Ik 

China  &  Japan  Silk  Co.,  Limited 

Toronto  and  Montreal,  Canada 
Yokohama,  Japan 

All  the  latest  ( Ihinese  and  Japan* 

silks  and  X«>\ fli iea 

dual  mindi  itrc  Mivt'iiiiiiK  kU  ktndi  oi  macbintfy  to  >»vr  labor, 
1  have  create. 1  it 

Silk   Waist  to  retail  at  $5.00 

Unit    HTM   you   all    the  talking  as  It  sells  it»elf  anil  at  a  very  i<oo<l 
profit. 

i  Mb  n  few  samples  -  the  repeat*  are  sure  to  follow. 

1.  HISHKIN 

1853  Notre  Dame  St.,    -     Montreal 

Am  prepared  t<>  rneet  your  wants  for  your  lioli<lay  trade 

EXTENSION  ! 
EXTENSION  ! !  EXTENSION  ! ! ! 

The  continual  arrival  of  new  stock  exclusively   of  jobs  in  Dry  Goods  in  all  its  depart 
ments  has  compelled  us  to  extend. 

We  have  now  added  the  1st  Moor  of  our  premises,  which  doubles  our  carrying  capacity, 
so  that,  we  can  now  offer  and  show  a  larger  selection  of  job  lines. 

The  only  wholesale  jobbers  of  Dry  Goods  and  Fancy  Goods  in  Canada. 


.   HIRSHSON   &   CO 


Telephone;  Main  2715. 


S3  Victoria   S<q.,    MONTREAL. 


READY -MADE -WEAR 

Cloaks,  Skirts,  Muslin  Underwear, 


TO 


PREPARE  for  your  Whitewear  trade.  The  "Victor"  brand  on  Undermuslins  is  proof  positive  of 
success.  The  "nicest  known"  Undermuslin  must  naturally  be  the  best  selling,  unless  something 
is  wrong  with  the  price.  Price  is  one  of  the  best  points  about  the  "Victor"  brand.  It  has 
placed  them  well  within  the  reach  of  the  multitude  of  women  who  admire  them,  yet  it  adds  a  liberal 
profit  to  the  laurels  of  popularity  which  form  the  merchant's  reward. 

We  offer  every  dealer  an  opportunity  to  see  these  Undergarments.     Samples  can  go  where  sales- 
men cannot.     Send  for  them.     Do  it  now  ! 


VICTOR  MANUFACTURING  CO. 

Quebec 
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For  Style,   Quality,  Assortment  and  Value, 

our  line  of 

CHIFFONS,      NETS,      LACfS, 
ALLOVERS  and  EMBROIDERIES 

cannot  be  surpassed. 

It  is  to  the  interest  of  every  buyer  to  see  our  line  before  completing  his  purchases.       Our  representatives  are  now 

on  their  way  to  your  city. 

CANADA   VEILING  CO.,    93  York  St.,  TORONTO 


VV.  THOMPSON  &  SONS 

Worsted  and  Lambs'  Wool 
Yarn   Spinners 

ST.   LEONARD'S   WORKS 
LEICESTER,  Eng. 


THE  A.  G.  MOONEY  CO. 

Canadian  Agents 
MONTREAL    -    P.Q. 


K90K0N 


HOSE  SUPPORTER 

Holds  the 

STOCKING  LP 

and  the 

CORSET  DOWN 


RETAILS 

25c.  to  $1.00  per  pair 


On  Sale  at  all  Leading 
Wholesale  Houses  &  & 


^Z 


I.    B.    KLEINERT    RUBBER   CO. 

TORONTO.   ONT. 


The   POSTER 


Hose  Supporter 


"The  NAME  is  on 
the  BUCKLES" 


L  B.  KLEINERT  RUBBER  CO. 

TORONTO,  ONT. 

Sole  Owners  and  Manufacturers 
for  the  Dominion  of  Canada 
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SPRING  STYLES  AND  DESIGNS  IN  LACE. 

JOBBERS  have  been  doing  a  fair  business  tor  Spring 
delivery  <>n  laces,  principally  of  course  in  Btaple 
l;i"h!s,  of  which  there  is  no  doubi  aboul  their  be 
ing  popular  and  bum  sellers.  The  large  import- 
en  ami  specialty  houses,  however,  are  only  now 
beginning  i"  make  adequate  preparations  Cor  Spring1.  Re- 
presentatives from  Montreal  houses  are  in  the  foreign 
markets  in  Bearcfa  of  novelty  and  staple  laces.  What  the 
novelties  will  be  is  still  a  problem. 

In  conversation  with  a  Montreal  buyer  about  to  leave 


insertions  and  galloons  will  naturally  be  in  high  demand 
foi  ilii>  purpose,  r^rom  present  indications  the  laces  to 
be  worn  will  be  all  of  a  lighl    nature,  chiefly  in  keeping 
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Net  top  luces  shown  by  Konig  ifc  Stutt'mann.       Insertions  .ind 
galloons  can  be  had  to  match. 
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Net   top  laces  shown  by  Konig  &  Stuffmann.      Insertions  and 
galloons  can  be  had  to  match. 
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for  foreign  markets  he  admitted  that  advices  thus  far 
received  from  foreign  centres  indicated  thai  nothing  radi- 
cally new  had  yet  appeared.  He  h>«>ks  forward  to  another 
good  lace  season  and  believes  all  indications  poinl  in  that 
direction. 

Vals,  torchons  and  the  various  English  laces  will  occupy      with  the  <ot'i   drapery  materials  that   are  t..  be  warn  in 
their  usual  place  for  Spring  and  Summer  selling  as  they      Spring. 
are  indispensable  for  the  trimming  of  Summer  dresses  and  That  soft  fluffy  effects  will  lead  foi   anol        at    boo  is 


Net  top  laces  shown  by  Konig  &  Stuffmann 
galloons  can  be  had  to  match. 
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now  certain,  and  laces  and  trimmings  will  have  it.  All 
this  points  to  iifi  effects  which  it  may  be  unhesitatingly 
said  will  be  in  high  favor  for  Spring  and  Summer. 
Changes  will  be  probablj  rung  in  on  various  new  patterns. 
In  this  issue  are  shown  some  designs  in  new  net  tops  suit- 
able for  both  Pall  and  Spring.  A  further  word  about 
vals  would  indicate  that  the  immense  trade  done  upon  them 
the  past  season  would  lead  to  their  becoming  more  rele- 
gated to  the  background  in  ultra  trade  as  popular  trade 
will  perhaps  take  hold  of  them  extensively  next  Spring 
and  Summer. 

Said  one  lace  buyer:  "Styles  of  laces  seem  to  be  hark- 
ing back  to  those  worn  in  I860,  and  there  are  any  quantity 
of  machine-made  imitations  of  the  hand-made  that  were 
in  vogue  then." 

Lace  robes,  and  lace  coats  he  thought  would  show  con- 
siderable vogue  for  Spring,  and  in  variations  of  the  cape 
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Paris  Gown  Sliowing  the  Manner  of  Combining  Different  Trimmings. 


idea  most  probably.    Not  only  will  these  be  in  the  Renais- 
sance lace  but  in  the  lighter  net  laces  also. 


STYLES  IN  TRIMMINGS. 

AS  the  season  opens  up  there  is  a  distinct  departure  from 
the  severely  plain  styles  shown  in  the  early  models. 
For  street  gowns  braids  and  buttons  are  the  chief 
trimmings  in  use.  Gold  buttons  are  to  the  fore  particu 
larly  on  misses'  and  children's  coats  and  wraps.  Braid- 
ing with  soutache  is  another  popular  mode;  indeed  all  the 
new  suits,  however  severe,  show  a  touch  of  braid  as  well 
as  cloth  covered  buttons. 

Velvet  is  gradually  coming  to  the  front  as  a  trimming 
material,  and  not  unfrequently  it  is  again  ornamented  with 
rows  of  soutache  in  the  same  or  in  a  contrasting  shade. 
Burnt  orange,  Paddy  green,  and  some  of  the  new  blues  are 
used  with  good  effect  in  this  manner  for  enforcements,  col- 
lars and  cuffs,  etc. 

Suede  was  pushed  at  the  beginning  of  the  season  for 
this  purpose  and  also  for  vests,  but  cloth  has  taken  its 
place  now,  and  the  new  burnt  onion,  copper  reds,  greys 
and  green  face  cloth  are  used  to  a  great  extent.  The 
graceful  godet  flounces  are  among  the  imported  trimmings 
and  spangled  with  jet,  and  gold,  they  are  things  of  beauty. 

Few  trimmings  assume  the  same  shape  on  the  costume 
that  they  have  in  the  shops,  for  it  is  to  the  dressmaker's 
individuality  and  artistic  taste  these  trimmings  owe  much 
of  their  effect.  Some  trimming  schemes  are  intricate  in 
the  extreme,  and  all  are  marvels  of  combination,  in  the 
matter  of  material  and  color. 

The  Paris  gown  shown  gives  a  good  idea  of  the  extent 
to  which  this  combining  of  trimmings  is  carried.  The 
net  top  lace  is  used  for  festoon  flounces,  the  points  of 
which  are  caught  with  medallions  of  embroidered  Venica 
lace.  This  embroidery  on  lace  is  executed  in  silks  and 
shaded  ribbons,  and  is  most  effective.  The  whole  is  head- 
ed by  chiffon  applique.  The  waist  is  an  elaborate  scheme 
in  the  lace  medallions,  applique  ribbon  and  crochet  rings. 

A  lace  novelty  that  is  being  shown  is  embroidered  in 
wool. 


VEILINGS. 

AS  the  season  advances  the  wearing  of  veils  becomes  more 
and  more  noticeable,  and  it  is  not  wit'  out  a  sense  of 
pleasure  that  the  fashion  is  oKerved.  The  thin 
edge  of  the  wedge  was  inserted  some  time  siuce  at  the 
fashionable  watering  places,  and  now  it  Las  been  pushed 
so  far  that  one  finds  women,  who  at  one  time  never  dream- 
ed of  wearing  a  veil,  appearing  both  day  and  night  in 
public  places  with  as  many  as  three  veils  on 

The  veil  is  one  of  the  daintiest  adjunct?  of  a  woman's 
toilette.  It  is  always  characteristic  of  its  wearer:  it  has 
an  undoubted  air  of  refinement  about  it  and  moreover  it 
is  clean  and  hygienic.  To  say  that  without  it  a  woman 
does  not  look  finished  or  that  she  appears  less  dainty  and 
less  dignified  is  perhaps  a  trifle  exaggerated,  but  at  least 
it  is  a  fact  that  inattention  to  such  elegant  trifles  as  veils 
marks  a  deterioration  in  a  woman. 

It  would  seem  as  though  the  veil  is  here  to  stay,  as  it 
is  being  accepted  with  enthusiasm  in  its  many  kinds  and 
forms.  There  is  the  fine,  almost  universal  ''hair  net" 
veil,  "the  nose"  or  "kissing"  veil,  the  "complexion" 
veil,  the  "rough  weather"  veil,  and  most  popular  of  all 
the  soft   "drape"   veil   floating  from   the  hat  in  graceful 
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The  High-Class  Washing  Material 


"Viyella" 

(  Registered  ' 


DOES 

NOT 

SHRINK. 

the  Greatest 

textile 
Success  of  the 


FOR 


Nightdresses, 
Day  skirts, 
Blouses, 
Pyjamas,  etc. 


The  l«mou."TWOG!RLSMTRADE     MARIA   (Regd.l 

DAY  AND  NIGHT  WEAR. 


Wm.  Ilollins  £>  Co., 


Limited 


Spinners  and  Manufacturers 


Friday  Street, 


LONDON      ENG.  (sole  proprietors). 

Canadian  Afcent  .     Mr.  J.  Frank   Rlepert,  fto  St.  Peter  Street.   MONTREAL. 
Sample*    and    particulars   con    be    Had    on    application. 
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folds  and  just  giving  the  finishing  touch  to  the  best  efforts 
of  the  milliner  and  costumer. 

Perhaps  the  newesl  veil  and  the  one  most  desired  by 
the  dressy  woman  is  the  "ramage  lace"  \ei',  which  ranges 
in  price  from  $3  up  to  a  most  extravagant  Sgure.  The 
colored  veil,  chiefly  in  soft  crepy  chiffon  thai  carries  out 
the  color  scheme  of  the  rest  of  the  costume,  is  certainly 
the  best  liked,  and  many  milliners  are  showing  veils  to 
match  the  hats. 


tainly  is  the  lack  of  enterprise  in  installinc  new  machin- 
ery and  following  up  new  inventions,  Germanv  and  France 
have  now  the  lion's  share  of  the  world's  lace  trade.  There 
are  signs,  however,  that  British  manufacturers  are  mak- 
ing an  attempt  to  regain  lost  ground,  and  the  two  illus- 
trations show  what  tliev  are  doing  in  this  direction. 


TRIMMINGS. 

THE  better  New  York  houses  are  all  showing  a  la  rue 
range  of  sequin  applique  trimmings  in  all  styles  an  1 
widths.  The  majority  of  them  are  on  net  grounds 
so  that  they  drape  softly,  for  it  is  the  soft  pliable  effect 
that  is  the  vogue  and  nothing  on  the  stiff  order  can  be 
federated. 

Black,  silver  and  gold  are  principally  shown,  either  in 
self  or  in  combination,  and  mother  of  pearl  is  also  shown 
in  these  trimmings.  Circular  flounces  in  these  trimmings 
ar-e  used  as  a  bertha  on  waists  as  well  as  to  trim  skirts. 
These  circular  flounces  are  in  light  patterns  with  a  heavy 
edge. 

Sequin  goods  are  very  much  in  demand.  They  are  in- 
dicative of  what  is  to  follow  in  a  more  modified  form  for 
popular  wear.  Black  sequin  goods  are  undoubtedly  the 
more  prominent,  colored  goods  occupying  not  much  less 
than  10  per  cent,  of  the  line.  Many  beautiful  robes  an  1 
spangled  nets  are  offered. 

Braiding  is  one  of  the  most  popular  forms  of  dress 
decoration  this  Fall,  and  braids  will  be  exceptionally  good 
for  the  coming  Spring  in  black  and  colors  and  in  all  widths 
from  1-2  inch  to  2  inches.  Many  of  the  best  selling  lines 
are  shown  in  two  or  three  color  combinations  of  the  same 
braid  and  are  very  effective  when  adapted  to  the  garments. 
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BRITISH  LACES. 

THIS  is  a  line  that   has  been     hear.!     little     of  lately, 
though   it   was   in    England    that    tne  making  of  ma- 
chine-made lace  was  first  brought   to  perfection.    Of 
course  these  early  laces  were  very  different  from  the  lovely 
fabrics   made   new,   and    would    totally   fail    to   satisfy   the 
needs  of  the  woman  of  to-day  who  must    have  an  almost 


Net  Top  Lace  of  British  Manufacture. 

The  laces  illustrated  were  selected  at  random,  out  of  a 
large  line  of  beautifully  designed-  patterns ;  and  particular 
notice  should  be  taken  of  the  fineness  and  perfection  of 
the  finish,  and  the  fineness  and  evenness  of  the  net 
ground,  although  the  laces  shown  are  very  moderate  in 
price . 

When  it  is  remembered  that  owing  to  fhe  preference 
which  Canada  gives  to  British  manufactures,  this  lace 
pays,  roughly  speaking,  only  23  per  cent,  duty  while  with 
the  surtax  added,  the  duty  on  German  laces  i?  47  per  cent, 
ihe  retailer  will  easily  recognize  that  it  is  profitable  as 
well  as  patriotic  to  encourage  trade  within  the  Empire, 
by  buying  British  made  lace. 

Net  top  laces,  are  the  laces  of  the  moment,  and  it  will 
be  seen  from  the  cuts  shown,  that  for  beauty  of  design 
and  finish  these  net  tops  compare  most  favcrahly  with 
those  of  foreign  manufacture.  Add  to  this  the  fact  that 
there  is  a  preference  and  they  have  a  decided  advantage 
on  this  market. 

The  line  of  samples  from  which  the  originals  of  the 
ilustrations  were  taken  is  a  large  one.  The  patterns  and 
designs  are  registered  and  confined  to  Dcbeuham,  Calde- 
cott  &  Co.  for  Canada. 


Net  Top  Galloon  of  Britisli  Manufacture. 

perfect  imitation  of  the  lovely  band-made  laces,  before 
she  is  satislied,  and  she  gets  them  too,  and  at  an  aston- 
ishingly low  price. 

For  a  long  time  it  was  Nottingham  lace,  and  Notting- 
ham  only,   but  for  numerous  reasons,  one  nf  which   cer- 


REVIEW  OF  THE  LACE  TRADE. 

^1  HAT  the  confidence  of  the  trade  in  the  strength  of 
I  laces  was  not  misplaced  is  shown  by  the  fact  that 
the  month's  selling  has  given  an  impetus  to  retail 
trade  which  is  cutting  into  lace  stocks  considerably  au.l 
re-orders  id'  a  lair  volume  are  now  I'ult  to  be  a  necessity. 
Net  laces  are  the  principal  feature  of  the  season,  and  are 
shown  in  all  widths  of  edging.     They  are  especially  good 
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NEW  YORK. 
17  X  19. WHITE  STREET. 


\\  noli.-  \i  i    i  i:  IDE  ONLY 
PAQUETTE  BROS.,  Beta    igtota  for  On 

527  Bo»rJ    uf  T>  ,i  HOD  I  U  M 


Nicklin's  (sajonic)  Duplex 


r"AOK    MARK 


SAFETY    F>IIM 

are  ENGLISH   MADE 


Size  2 


NOTICE  COIL-GUARD 


Size  2 


5  Sizes,  Nickeled  or  Black. 

APPLY 


Mr.  F.  P.  ROGER,  Carlaw  Bldg  ,  TORONTO 


CAN(  V  BRAIDS,  Chenille  end  Silk  FRINGES, 

Cords,     Gimps,     Tassels,     etc      Ornaments 

and  Trimmings  for  Fun-nrw   designs  and   besl 

rallies   in    tin-    market.     Al    the   >>ld   and   reliable 

"Montreal  Fringe  and  Tassel  Works." 


MOULTON  &  CO., 

165  Nazareth  St.,    MONTREAL 

|  French  Art  Embroidery  Co.  | 


MitiiiifarturtTt  of   lliu-1 


<L> 


Ladies'  Jackets,  Costumes,  Skirts, 

Fancy  Silk  Garments,  Etc. 
Embroidered  Goods  a  Specialty. 

CHOICE  LINE  FALL  SAMPLES  NOW  READY 
FOR  SALE,  BY  LEADING  WHOLESALERS 

Factory  and  Office  ^ 

223-9  McGill  Street,     -     Montreal. 


**9f*e*er 


GREENSEIIELDS  LIMITED 

feel  justly  proud  of  their  range  of 


It  is  positively  the  most  extensive  in  this  market  and  comprises  all  the 
very  latest  productions  from  the  best  English,  Irish,  Scotch  and  Swiss 
Markets.  Any  retailer  wishing  to  secure  quick  selling  lines  of  these 
goods  should  make  his  selection  at  once  and  thus  secure  the  prettiest 
and  newest  Handkerchiefs  suitable  for  Christmas  trade. 

PRICES  RANGE  FROM 

30c.  to  $15. OO  doz. 

GREENSEIIELDS  LIMITED 

MONTREAL. 
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iii  the   various  flouncing  widths  and   are  much   employed 

both  on  skirts  and  waists. 

Typical  of  the  accepted  style  was  a  blouse  shown  by 
a  leading  New  York  house,  the  body  and  sleeves  of  which 
were  completely  cascaded  in  six-inch  net  lace,  mimosa 
pattern.  The  trade  on  the  above  class  of  goods  does  not 
appear  to  have  affected  to  any  material  extent  the  great 
demand  for  lace  appliques  of  the  trimming  order,  for  the 
best  New  York  stores  in  all  their  displays  are  still  show- 
ing them. 

Net  allovers  have  been  well  cut  into  for  ultra  trade  and 
repeats  are  taxing  the  importing  houses.  Among  patterns, 
snowball  or  mimosa  effects  perhaps  lead,  although  many 
others  are  highly  spoken  of  such  as  the  Spring  effects. 

Heavier  laces  should  not  be  neglected  by  the  average 
retail  trade,  as  these  are  used  to  some  extent  on  the  more 
dressy  walking  suits.  Allovers  are  prominent  in  this  class 
and  venice  and  guipure  laces  are  still  in  considerable  de- 
mand. Popular  trade  accentuates  their  vogue.  It  is 
hardly  necessary  to  state  that  all  staples  such  as  the 
English  Nottingham  varieties,  torchons  and  vals  are  sell- 
ing everywhere  and  are  always  in  demand.  White  chan- 
tilly  should  have  a  representation  among  silk  laces  also. 

Chantilly  is  a  lace  which  is  in  good  demand  according 
to  jobbers  and  importing  houses.  Blanck  chantilly  galloons 
are  especially  good  for  trimmings. 


RIBBONS. 

rPHE  ribbon  display  this  Fall  has  been  unusually  large 
1  and  varied,  and  every  means  has  been  taken  to 
bring  into  prominence  the  fact  that  ribbons  are  high 
in  fashionable  favor.  Though  quite  a  few  fancies  are  in 
the  field,  as  usual  the  lion's  share  of  the  trade  falls  to  the 
plain  ribbons. 

Milliners  are  using  large  quantities  of  ribbon  and  are 
getting  the  fashionable  shaded  effects  by  using  three  or 
more  shades  together.  There  is  a  decided  leaning,  how- 
ever, towards  shot  effects,  and  it  would  seem  they  are 
destined  to  occupy  a  much  stronger  position  later  than  they 
do  now. 

Some  of  the  newer  colors,  notably  browns  and  greens 
are  very  scarce  now,  for  they  have  shared  in  the  run  on 
these  colors.  Navy  is  another  color  in  ribbons  that  is  not 
in  as  plentiful  a  supply  as  the  trade  would  like. 

Some  very  bright  soft  makes  of  ribbons  are  shown  for 
Spring  and  browns  as  well  as  greens  in  both  resedas  and 
in  myrtle  shades  are  very  much  in  evidence. 

There  are  quite  a  number  of  beautiful  Spring  like 
effects  in  greens  that  are  almost  sure  to  become  promin- 
ent. The  fashionable  range  shades  are  still  in  Spring 
lines  but  are  placed  much  further  down  on  the  list  of  col- 
ors. The  cold  hyacinth  blue  or  the  Parsifal  blue,  as  it  is 
beginning  to  be  called,  is  also  much  in  evidence,  and  tlu 
rose  reds  are  also  shown.  Pinks  in  the  usually  accepte  1 
shades  are  quite  in  the  background,  but  there  is  a  new 
shade  something  on  the  order  of  the  old  ashes  of  roses  of 
which  much  is  expected. 


There  arc  said  to  be  si^ns  of  a  revival  of  interest  in 
fancy  ribbons  in  the  Spring,  and  it  will  be  interesting  to 
note  if  the  future  course  of  the  trade  bears  this  out.  The 
wise  ones  in  the  game  always  go  slow  when  it  is  a  question 
of  fancies,  for  they  have  a  disagreeable  habit  of  dropping 
out  all  at  once. 


J 


EMBROIDERIES. 

UDGING  from  the  liberal  use  of  embroideries  on 
Spring  whitewear  and  blouses,  the  position  of  this 
trimming  should  be  a  strong  one  next  season.  There 
is  always  a  call  for  embroideries  for  some  uses,  simply 
because  of  their  wearing  and  washing  qualities,  but  for 
the  last  few  years  lace  has  been  the  fashionable  under- 
wear and  blouse  trimming.  However  the  Spring  of 
1905,  it  would  seem  from  present  indications,  is  to  see  a 
change. 

Embroidery  is  beginning  to  be  used  on  high-grade 
whitewear,  and  a  beautiful  skirt  priced  at  $30  and  a  set 
at  $75  seen  lately  in  a  leading  store  was  trimmed  alto- 
gether with  embroidery— not  French  hand-worked  em- 
broidery, but  fine  Swiss. 

It  is  not  only  the  cheaper  lines  of  blouses  that  are 
trimmed  with  embroidery  but  the  better  ones  also.  There 
is  a  new  corset  cover  embroidery  on  the  market.  Be- 
sides the  beading  worked  in  the  pattern  at  the  top  there 
is  a  beading  also  and  hem  at  the  lower  edge. 

Drawnwork  patterns  certainly  are  very  much  seen,  but 
practically  all  kinds  are  shown,  and  there  are  many  pat- 
terns that  should  not  be  passed  over  because  their  merit 
is  high  in  all  the  popular  kinds.    * 

Blind  work,  semi-blind,  broderie  anglaise  lacy  effect, 
ball  and  button  effects,  etc.,  are  all  worked  up  into  very 
attractive  patterns  for  the  Spring  of  1905.  Embroid- 
eries like  laces  come  in  sets  and  usually  allovers,  fiounc- 
ings  and  different  widths  of  insertions  and  edgings  are 
to  be  obtained  in  each  pattern. 


BUTTONS. 

IN  the  little  touches  that  go  to  complete  the  fashionable 
costume,  there  is  none  more  necessary  or  more  in  evi- 
dence, than  buttons.  All  the  imported  models  are 
trimmed  with  them,  and  in  all  fashion  centres,  their  use 
is  a  marked  feature.  The  new  coats  afford  a  splendid  op- 
portunity for  the  use  of  liandsome  buttons,  and  there  never 
was  a  time  when  buttons  were  so  much  i.«ed  for  fur  gar- 
ments . 

Metal  buttons  from  the  smallest  sizes  to  36  line,  in 
gold,  silver,  and  gunmetal,  with  enamel  patterns  and  with 
turquoise,  or  opal  centres  are  shown  quite  extensively  in 
New  York. 

The  principal  demand,  however,  is  for  covered  buttons, 
and  they  have  not  had  such  a  run  for  many  years.  One 
United  States  manufacturing  house  shows  as  many  as  fifty 
thousand  gross  on  back  orders,  which  they  claim  it  is  im- 
possible to  keep  up  with.  The  principal  demand  is  from 
14  to  30  lines,  in  a  great  variety  of  shades  for  trimming 
purposes,  both  in  taffetas  and  twills. 
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HAS    RISEN 


ON 


™L  ORIENTAL  SILK  CO 

165    Dalhousie   Street,    MONTREAL 

Which   is  the  Standard 


SflALLWARES 

\V00l    M.enClingS.      BlacK,  Colours,  and  Assorted  Shades 

All  lengths,  in  best  j-fold  soft  wool,  and  other  qualities. 

Put  up  on  tasteful  cards,   or  in  skeins  with  an  elegant  band,  and 

neatly  boxed. 
Ball  Mendings,  \.  %,  %  ounce  and  below. 

£^  Wholesale  Houses  can  be  supplied  with  their  own  Special  Cards  and  Bands 


SKIRT  BELTINGS,    DUPLEX   BELTINGS,   BOOT,    SHOE  AND  CORSET  LACES, 
ELASTIC  BRAIDS,    CORDS,   GARTER  ELASTICS,    PICTURE   CORDS,    CORK  SOCKS, 
PRUSSIAN  BINDINGS,    COTTON    WEBBINGS,    TAPES,    PETERSHAMS,   CORSET    WEBS. 


FAIRE  BROS.  &  CO.,  Leicester, 


EN6. 


Representative  for  Canada,  STAPLETON    CALDECOTT,  70  Bay  Street,  TORONTO 
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LININGS. 

TROUBLPLS  have  been  endless  in  the  lining  department 
of  most  stores  during  the  past  year  or  so.  The 
elite  trade,  following  the  whims  of  fashion,  have 
ignored  the  use  of  linings  of  any  description,  and  all  this 
has  meant  a  lessened  output.  Rumors,  silent  but  im- 
pressive, are  rife  to  the  effect  that  Spring  styles  call  tor 
a  stand-out  effect  which  will  necessitate  a  wider  use  of 
linings  than  present  fashion  demands.  There  is  a  germ 
of  truth  in  this,  and  at  any  rate  a  strengthening  may  be 
predicted.  Not  that  in  the  realm  of  cotton  linings 
silesias  and  corset  jeans  are  to  occupy  an  overwhelming 
place,  but  rather  a  tendency  for  a  more  extensive  use  of 
the  lighter  weights  classed  as  percalines  and  spunglass. 
Silesias  and  corset  jeans  always  occupy  a  certain  staple 
position  which  even  the  deadening  influence  of  the  past 
two  years  could  not  quell. 

For  medium  trade  the  beautiful  effects  given  various 
grades  of  mercerized  cottons,  pei'icalines  and  spunglass 
have  created  a  steady,  clientele  to  whom  the  rustle  of  cot- 
ton seems  like  the  swish  of  the  real  silk.  For  these  cot- 
ton fabri/cs,  principally  employed  for  drop  skirts,  increased 
trade  is  predicted.  While  the  sheen  depicted  so  prettily 
on  spunglass  is  of  doubtful  stability,  the  material  from 
its  appearance  and  general  cheapness  is  a  ready  seller. 
Retailers  should  avoid  getting  a  board-like  finish,  as  per- 
haps the  desideratum  for  a  ready  seller  is  a  smooth 
fabric  with  a  good  gloss.  This  does  not,  contain  the  same 
superabundance  of  filling  and  gives  better  service.  The 
quality  of  linings,  as  indeed  is  the  basic  quality  of  all 
fabrics,  is  judged  by  weight  and  count.  The  eye  is  gen- 
erally a  fair  test  for  count,  and  the  difference  between  a 
64x64  cambric  and  an  80x90  glace  taffeta  is  readily  seen. 

Percalines  have  steadily  grown  in  favor  and  have  been 
heralded  as  encroaching  upon  the  sale  of  silesias.  In  the 
better  grades  where  filling  is  not  too  noticeable  they  are 
a  useful  fabric  The  twilled  finish  does  much  to  impart 
the  desired  rustle.  Some  have  been  seen  with  this  finish 
on  one  side,  and  the  spunglass  finish  on  the  other,  form- 
ing a  reversible  lining.  Plain  goods  are  the  best  sellers 
in  spins  and  percalines.  Fancies  have  been  tried  in  the 
past  with  some  little  sorrow  by  all  concerned. 

Mercerized  cotton  fabrics  now  occupy  an  enviable 
position.  The  process  of  mercerizing  has  been  brought  to 
such  a  high  pitch  of  perfection  that  the  better  class  of 
goods  closely  imitate  silk.  It  is  stated  a  material  has 
been  evolved  which  will  not  crack  and  will  withstand 
water.  This  is  done  by  mercerizing  in  the  yarn.  Our 
Canadian  mills  have  been  particularly  successful  in 
mercerized  goods,  and  the  range  is  highly  commendable. 
This  fabric  is  in  high  favor  for  drop  skirts  and  even  for 
waists.  It  is  this  broadening  aspect  that  the  lining 
counter  must  attend  to.  It  is  somewhat  hazardous  to 
predict  a  return  to  canvases.  This  medium  trade  should 
be  appealed  to  for  there  is  a  vast  clientele  who  do  not 
sport  either  satin  or  silk. 

Roman  satins,  sateens,  taffetines  and  other  mercerized 
imitations  of  silk  are  sure  sellers  for  drop  skirts,  etc. 
Mercerized  sateens  with  printed  stripes  and  figures  are 
largely  sold  for  skirtings. 

Owing  to.  the  advent  of  a  wider  skirt  more  interest  is 
being  taken  in  moreens,  moriettes  and  moire  fabrics. 
They  are  selling  in  the  same  shades  as  silk  taffetas  for 
skirts  and  while  black  is  staple,  brown,  reseda,  Paddy 
green  and  blue  are  the  leaders.  These  fabrics  also  come 
with  stripes  or  spots  of  brilliant  color,  such  as  tangerine 


or  cardinal  on  a  black  or  brown  ground,  and  also  a  few 
plaids    are    shown. 

A  handsome  new  fabric  introduced  for  Spring  and 
suitable  for  waists  also  is  the  onyx  moire.  This  is  an 
ombre  material  that  shades  into  several  colors,  and 
should  make  up  into  very  effective  skirts,  etc. 


UMBRELLAS. 

HOLIDAY  time  means  brisk  business  in  the  umbrella 
department,  and  it  is  gratifying  to  learn  from 
manufacturers  and  jobbers  that  retailers  are  re- 
sponding to  offerings  along  this  line  in  a  creditable 
manner.  For  this  season  of  the  year  retailers  must  bear 
in  mind  that  staple  goods  must  be  given  a  setback,  and 
good  stocks  of  a  higher  class  of  goods  should  be  shown. 
Umbrellas  sold  during  this  month  are  bought  entirely  for 
utility  and  due  to  necessity,  but  the  approach  of  the 
holiday  season  witnesses  a  large  sale  of  umbrellas  for 
gift  purposes.  An  assortment  of  these  should  be  shown 
early. 

Novelties  well  repay  stocking,  and  dealers  show  an 
assortment  which  will  interest  the  most  exacting.  Cau- 
tion should  be  duly  used  in  choosing  goods  of  a  service- 
able as  well  as  of  an  ornamental  nature.  Quality  is  al- 
ways remembered  longer  than  anything  else,  and  the 
seller  of  an  umbrella  whose  fixtures  soon  become  tarnished 
would  eventually  lose  the  purchaser  for  a  customer. 

Among  the  novelties  in  fancy  handles,  balls  and  flat- 
top round  affairs  in  gunmetal  in  women's  umbrellas  seem 
to  be  quite  a  favorite.  Some  of  these  are  inset  with 
jewels. 

Animals'  heads,  principally  birds,  in  metal  are  well 
spoken  of.  Plain  handles  of  a  heavy  description  are  com- 
mendable. Acedyue,  a  burnt  wood  style,  is  the  latest 
novelty  in  this  line.  Metal  caps  usually  accompany  these 
styles.  All  these  umbrellas  showing  a  lavish  use  of 
trimmings  should  be  generously  used  for  show  purposes, 
and  there  is  little  danger  of  being  "stuck,"  as  they 
should  go  well  with  high-class  trade. 

Spring  lines  of  umbrellas  and  parasols  are  now  being 
shown  the  trade  in  an  even  larger  variety  than  ever  be- 
fore. Medium  and  cheap  lines  are  confining  the  attention 
of  the  trade,  and  while  in  no  branch  of  business  is  there 
such  a  marked  improvement,  it  is  undoubtedly  true  re- 
tailers stock  and  sell  a  great  deal  of  cheap  truck.  In 
this  respect  there  is  room  for  a  great  deal  of  missionary 
work,  and  a  splendid  opening  for  a  high-class  educational 
campaign.  Umbrellas,  like  everything  else  in  merchan- 
dise, must  stand  the  wear  test,  and  cheap  truck  means 
dissatisfied  customers,  and  inevitably  spells  ruin  to  the 
department.  Guaranteed  umbrellas,  whether  of  silk  or 
cotton,  are  satisfactory  goods  to  handle.  By  no  means 
should  good  cheap  lines  be  eschewed.  These  have  come  to 
stay  and  will  always  occupy  a  staple  position.  The  75c 
as  well  as  the  $1  umbrella  is  a  desideratum,  but  should 
not  overshadow  and  dominate  the  better  grades. 

Colors  in  Spring  lines  of  women's  umbrellas  deserve 
passing  notice.  While  black  is,  of  course,  a  favorite, 
green,  red,  blue  and  brown  have  a  showing  and  deserve 
a  representation,  and  will  repay  stocking.  These  colors 
in  umbrellas  are  to  match  costumes,  and  the  vogue  and 
continued  strength  of  brown  in  all  articles  of  women's 
apparel  would  readily  suggest  the  stocking  of  brown 
umbrellas. 
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A.R.  BURROWS  &  CO. 

—Manufacturers  of— 

Rug  Fringes, 
Carriage  Fringes  and 
Carriage  Dusters 

^     GUELPH,  ONT. 

Write  us  for  Samples  and  Prices. 

Cotton  and  Linen 

TAPE 

OF  EVER"!   DESCRIPTION 
OUT   OF   STOCK   OR    FOR    IMPORT. 

A.  T.  Porter  Importing  Co.,  S'clurcrs' 

332  McUIII  Street,         -        MONTREAL 

"Wearwell'     Brand 
HOSE. 

Fur  Repairing 

Having  had  thirty  .years  experience  with  such  firms 
as  Gucnther  Sons,  New  York;  [.  B.  Laliberte,  Quebec; 
Robertson  &  Co.,  Montreal,  in  manufacturing  and 
repairing  fine  furs,  1  am  prepared  to  supply  this 
class  of  work,  puickly  and  satisfactorily  at  special 
prices  to   the  trade. 

Correspondence  solicited.  Best  x>(  references  fur- 
nished. 

Charles  Nebelung 

2102  St.  Catherino  Street,               -             Montreal 

LINEN  is  STRONGER  than  COTTON 

1              THEREFORE,  we  are  splicing  our  cotton  hosiery  with 
LINEN  YARN,  which  will  improve  their  already  good 
wearing  qualities. 

You  should  see  them  befo-e  placing  your  orders  lor 

CLINTON  KNITTING  CO.,  Clinton,  Ontario. 

SELLING   AGENTS  : 

The  Richard  L.  Baker  Co.,  60  Yonge  St.,  Toronto. 

THE   STANDARD    BRANDS   OF 

LINEN  THREADS 


BARBOUR'S 


FINLAYSON'S 


KNOX'S 


Toronto 


also     DUNBAR'S     and     STEWART'S. 

Always  reliable— You  might  as  well  have  the  BEST. 

FRANK  «5>  BRYCE,  Limited 

Quebec 


MONTREAL 
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Hitchcock,  Williams  &  Co 

The  Fancy  House  of  London 


'S.'IJA': 


«*r-/~ 


Established  70  years 


:hy'd 


MANUFACTORIES: 
Warwick  Lane  &  Paternoster  Bldgs. 


Special  Attention  to  Canadian  Requirements 

Buyers  will  always  find  the  latest  Novelties  in  Stock,  and  the  Specialties  for  which  this  House  is 
so  widely  known,  are  : 

Millinery  Materials,      Fancy  Lace  Goods, 

Prints,  Silks,  Velvets  and 

British  and  Foreign  Dress  Materials, 

Chiffons,  Ribbons  and  Trimmings, 

Blouses,  Fancy  Costumes,  Mantles  and  Furs. 

OUR  CANADIAN  REPRESENTATIVE  Mr.  Cliffe,  takes  a  full  line  of  samples  of  these  goods  twice  a  year, 
and  if  you  are  not  now  on  his  calling  list,  drop  him  a  line  at  Windsor  Hotel.  Montreal. 

Requests  for  Samples  sent  direct  to  London  will  receive  immediate  attention. 

Hitchcock,  Williams  &  Co.,  stPaui's  churchyard 

LONDON,  England 


SIR  0.   WILLIAMS,  F.  G.  WILLIAMS, 

H.  WILLIAMS.  A.  T.  WILLIAMS. 
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SUBSCRIPTION  PRICE  : 

CuiibiIh,  (ir.-iil  liritiiiu  mill  Pnited  OtatM,           -        l'Ja\.-iir 
Other  i  ouiitncs, H  n  yi-iir. 

single  Oopiw, aoomn 

Iuvarinbly  In  iiilvinice. 

DIKKCTORS : 

I.   B.   MACLEAN.   Montreal. I'kkmmm 

W    I..  EDMONDS,  Toronto, VlCI   PRBSIDKN1 

A.    B.   CASWELL,    Montreal.        -         -         -        MANAGING  DlR»  TOR 

CHIEF  OFFICES  : 

MONTREAL.  TORONTO. 

232  McGill  Stn  10  I-'ront  Streel  But. 

■.I.un    V1X,  Tel.  Main  2701. 

BRANCH  OFFICES  AND  REPRESENTATIVES: 

LONDON,  Em:..  I.  M.  McKim,  European   Manager.  88  Fleet  St 

J  Telephone,  Oantml  129C0. 

Mani  IIES1ER.  H.  S.  Ashburner,    -  92  Market  Street 

Nku ■  York,  W .  T.  Kobson.        -        -         1241  New  York  Life  Building 

WlNNIPXG,   L.  P.  Lnxton  -        -  -       Room  515  Mclntyre  Block 

Telephone  1846 

Vancouver. Geo.  S.  B.  Perry 

St.  John.  N.B..    J.  Hunter  White  -  No.  3  Market  Whar 

Ai  -in  \i  1  a,  W.   H.  Sharland,  Jr.,     -      Steamships  Building,  Adelaide 


EUROPEAN  STAFF  CORRESPONDENTS : 

Miss  a.  meehan.  Mr.  a.  E.  Dacam, 

London. 
ADVERTISING  RATES 


Paris. 


Are  haaed  on  $35  a  page  ami  will  be  furnish,  ,1  on  appUoftUon  I"  Mr  A.  B.  Oaewi  II 
or  to  the  manager  of  the  nearest  office.  The  value  of  Til  K  Dry  GOODS  ltK\ir.w  aa 
an  advertising  medium  is  onqueetloned.  The  character  of  the  advertisements  now  in 
Itaoolumna,  and  the  Dumber  of  them,  teD  the  whole  story     •  ondderad,  il 

is  the  cheapest  trade  newspaper  to  advertise  in,  Advertisements,  to  insure  insertion  in 
the  isaue  of  any  month,  should  reach  this  office  not  later  than  the  eighteenth  of  the 
month   preceding 


MONTREAL  AND  TORONTO,  NOVEMBER,  1904. 

AIDING    BRITISH    EXPORTS. 

A  GOOD  example  has  been  set  recently  by  some  of  the 
Canadian  importers  which,  if  generally  followed, 
would  go  a  long  way  to  enlightening  British  exporters 
and  dispelling  the  doubt  and  uncertainty  existing  there 
regarding  the  latest  changes  in  the  Canadian  tariff  laws. 
A  notice,  in  the  form  ot  a  letter,  is  being  senl  by  some 
jobbers  to  all  the  British  firms  with  whom  they  deal  in- 
forming  them  to  the  letter  of  the  requirements  necessary, 

and   they    ale  not   a  few,   in   fulfilling   the  law   when  sending 

goods     to  this  country.     Although  do  doubt    the  British 

importer  is  already   aware  of  what    is  required  of  him    in 
this   direction    to  a    certain   extent    at    least,   and    more     or 

vaguely  perhaps,  \et  a  letter  sent,  as  the  one  men- 
tioned, coming  from  a  customer,  is  going  to  bring  the 
matter  before  him  more  prominently  and  in  a  more 
definite  manner  than  would  be  possible  of  accomplishment 
in   any  other  way. 

The  form  of  the  declaration   to  accompany  all  invo 
jiven     in     full,  in  six  clauses,   ai  called  foi    by     the 
Dumping  Act.  with  a  note  added  regarding  German  goods. 


i  appea  <  ■■  an  Invoice  bo  m  ■  quired  bj   the 

department,  and  underneath  the  specific  direction 
inn   triplicate   invoices,   add  re   .oil;  and   marking 

Inserting  extra  - i      bill    ol  lading    eU     condud 

oil;;  with  the  request   thai   all   regulatio 

If  this    practice    were  m generallj   observed  11   would 

doubtless  do  awa)  with  a  lo1  ol  Inconvenience  and  d< 
thai     ai     present  exist.     Tin-  British  jobbei  01  manufac 
1  hi ct   would  probably  not  appreciate  such  a  lettei    as  '-ir 
as  the  notice  itself  is  concerned,  but   will   recognize    the 

spirit  iti  which  it   is  sent,  and   that   it    v.  uted   with 

,'.   to  helping  both  paJ  He    and  to  obi  late  the 

tious   delays   attendant  upon  the    non-fulfillment    ol    the    re 
quired  regulations. 


Every  good  Mdvertiaemtni  u  a  paving  stnur  in  the  />:ith- 
wny  of  success. 


USE  YOUR  LARGE  COMPETITORS. 

SMALL  retailers  are  continually  commenting  on  the  in- 
roads of  the  city  departmental  stores  upon  their  legit- 
imate trade.  Some  retailers  have  nol  faced  the  prob- 
lem, but  have  gone  "ii  in  the  old  rut,  carefully  watching 
the  fellow  across  the  street,  ignoring  the  neighboring  town 
or  village,  sitting  quietly  by  ami  watching  express  parcels 
ci  me  down  ;he  street,  sometimes  emitting  a  futile  howl, 
but  not  taking  the  initiative  to  prevent  it. 

Undoubtedly  the  consumer  is  the  person  to  be  rrot  at. 
and  it  must  be  clearly  proven  to  hmi  that  his  own  best 
interests  are  served  by  spending  his  ready  cash  at  home. 
Many  and  varied  are  the  means  devised,  and  there  is  un- 
doubtedly siime  virtue  in  each.  We  do  not  propose  to 
solve  the  problem,  but  we  wish  to  call  attention  t<>  a  phase 
of  the  situation  which  is  only  too  apparent. 

We  refer  to  the  diffidence  expressed  by  retailers,  when 
in  large  centres,  to  visiting  and  studying  the  methods  of 
th'  large  departmental  Btores.  Many  are  the  excuses 
offered.  Sum,'  ignore  these  stores  through  petty  jealousy 
and  foolish  rivalry;  others  consider  it  useless  to  Bpend 
their  valuable  time,  owing  to  a  limited  stay,  m  seeing  what 
they  consider  is  altogeher  beyond  their  sphere,  and  utterly 
useless    as    applied    to    them.      In    tin-    connection    we    take 

issue  with  retailer.  \\  bile  agreeing  with  him  that  the  mul- 
tiplicity of  departments  and  intricacies  of  store  manage- 
ment are  entirely  out  of  his  scope,  >el   there  are  many  am! 

valuable  lessons  to  be  learned  by  a  walk  throngs  one  of 

thest 

Moreover,  the  visiting  retailer  musl  nol  think  himself 
unwelcome.     He  should  mention  the  fad  that  he  is  in  the 
dry  goods  business,  and  thai  generally  insures  him  a  cor 
dial  welcome,  suplemented  sometimes  by   a  personal  tour 
through  the  premises.    This  1-  eertain  to  make  him  a  bel 

lev  and  wiser  merchant,  [f  he  labors  under  the  impr  s- 
sio'i  that  his  particular  trade    loes     ol   want  a  neat,  up-to- 
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date  store,  let  him  be  sure  to  be  the  first  to  inaugurate 
these  things  or  perhaps  he  may  regret  it  too  iate.  it  is 
generally  a  hard  prohlem  to  get  a  store  too  good  lor  a 

town.  In  most  cases  such  an  one  usually  takes  the  legiti- 
mate business  of  some  neighboring  town  or  village  as  well 
as  the  best  part  of  its  own. 

It  is  easily  apparent  that  the  system,  order  and  neat- 
ness displayed  b.>  large  concerns  will  wake  up  the  retailer 
to  many  weak  spots,  which  were  formerly  ignored,     l'er- 


re-elected,  will  make  a  proposal  to  Canada  to  discuss  the 
subject  of  reciprocity.  It  is  gratifying  to  Canada  to 
learn  that  public  opinion  (or  perhaps  it  would  be  more 
correct  to  say  commercial  opinion)  has  become  powerful 
enough  to  induce  the  executive  head  of  the  United  States 
to  act,  but  it  will  be  a  long  time  indeed  before  public 
opinion  in  Canada  will  be  strong  enough  to  induce  even  a 
solitary  politician  to  champion  such  a  cause. 

Reciprocity     of  the  right  kind  might  be  a  good  thing 
for  both  countries,  but  there  is  no  one  in   Canada    who 


hap?  he  will  return  with  the  impression  that  his  windows      believes   the  right     kind  of  reciprocity     with   the   United 
might  be  used  for  display  purposes,  and  with  the  reahza-      States  is  possible. 


tio,i  that  they  are  his  best  and  cheapest  advertisements. 
Or  he  may  be  imbued  with  the  idea  that  a  more  carcfui 
supervision  of  his  stock  would  not  be  amiss,  not  counting 
the  many  little  improvements  at  a  slight  cost  which  mean 
wonders  in  the  general  appearance  of  his  store.  He  may 
even  realize  that  a  few  fixtures  are  perhaps  a  sound  invest- 
ment.   Old  methods  cannot  help  but  be  revolutionized. 

By  all  means,  the  local  paper  should  be  informed  as 
to  what  is  being  done.  The  dealer  will  find  the  paper  quite 
re.'^dy  to  co-operate  in  giving  him  a  place  in  its  news  >-i>l- 
umns.  All  this  tends  to  discourage  foreign  dealing.  It 
will  soon  be  found  that  the  catalogue  will  be  used  as  a 
last   resort  — the   local   merchant    win   get   the   preference. 

•  * 

Good  advertising  brings  good  trade. 

*  * 
* 

RECIPROCITY  A  DEAD  ISSUE. 

IN  spite  of  the  attention  reciprocity  with  Canada  is 
receiving  in  the  United  States  not  a  word  in  favor  of 
reciprocity  with  the  United  States  has  been  heard  in 
Canada  during  the  Federal  campaign  now  drawing  to  a 
close.  Thirteen  years  ago  the  reverse  was  the  case.  It 
was  then  the  pivotal  question  upon  which  the  general 
election  turned. 

The  McKinley  tariff,  specially  designed  to  injure  and 
humiliate  Canada  had  gone  into  force  the  year  before,  and 
there  were  a  great  many  people  who  feared  that  its  effect 
would  be  disastrous  to  the  trade  and  commerce  of  the 
Dominion.  How  unwarranted  their  fears  were  time  has 
shown.  And  to-day  there  is  not  a  politician  in  Canada 
to  do  it  reverence,  although  in* the  Presidential  cam- 
paign in  the  United  States  there  arc  many  public  men 
who  are  ardent  champions  of  reciprocal  trade  with  Can- 
ada. 

Reciprocity  with  the  United  States  is  defunct,  and 
there  is  not  a  public  man  in  Canada  aspiring  to  a  seat  in 
the  House  of  Commons  who  has  the  courage  to  make  it  a 
plank  in  his  platform,  or  to  advocate  it  in  any  shape  or 
form.  Reciprocity  is  practically  dead  and  buried.  In  no 
province  of  the  Dominion  is  there  any  sentiment  in  favor 
of  it. 

It  would-  be  unwise  to  attempt  to  foretell  what  the 
future,  may  bring  forth.  We  are  told  in  well  informed 
circles  in  the  United  States  that  President  Roosevelt,  if 


Even  goods  of  quality  cannot  be  sold  until  they  are  given 

publicity. 


A  RED  TAPE  POSTAL  SYSTEM. 

THE  red  tape  system  of  permanent  officials  in  the 
British  postoffice  is  proverbial.  Several  instances  of 
this  have  recently  come  under  the  observation  of 
The  Dry  Goods  Review,  two  of  which  might  be  cited. 
For  instance,  a  letter  was  addressed  to  the  editor  of  the 
Daily  Post,  London,  Eng.  Now  while  there  is  no  Daily 
Post  there  is  a  Morning  Post  published  in  London,  Eng., 
but  the  postoffice  authorities  could  not  deliver  a  letter 
thus  addressed,  and  forthwith  returned  it  to  this  office, 
stamped  with  the  words  "insufficient  addiess."  The 
editor  also  sent  a  letter  addressed  to  "Mr.  Harold  Cox, 
secretary  of  the  Cobden  Club,  Manchester,  Eng."  Mr. 
Harold  Cox  is  known  the  world  oyer  as  the  secretary  of 
the  Cobden  Club,  but  the  postoffice  authorities  in  Man- 
chester did  not  know  him.  It  was  doubtless  infra  dig. 
for  them  to  look  up  a  city  directory  and  get  Mr.  Cox's 
city  address,  and  so  this  letter  was  also  returned  stamp- 
ed with  the  words  "insufficient  address." 

In  Canada  the  postal  system  may  not  be  perfection, 
but  Postmaster-General  Mulock  would,  we  fancy,  de- 
capitate the  official  head  of  any  one  if  he  turned  over  to 
the  dead  letter  office  letters  similarly  addressed. 

Canada  is  a  country  of  magnificent  distances.  From 
the  Atlantic  to  the  Pacific  it  stretches  over  3,000  miles, 
but  in  spite  of  this  letters  sent  to  this  country  from 
Great  Britain,  often  with  addresses  much  more  obscure 
than  those  sent  by  this  office  to  the  Morning  Post  and  to 
Mr.  Harold  Cox,  would  have  reached  their  destination. 
For  instance  we  often  get  letters  addressed  to  The  Dry 
Goods  Review,  Canada,  and  not  long  since  a  letter  ad- 
dressed by  a  business  firm  in  London,  Eng.,  to  a  Mr. 
John  Blank,  Owen  Sound,  Toronto,  United  States,  was 
delivered  by  the  Canadian  postal  authorities  into  the 
hands  of  the  person  for  whom  it  was  intended. 

Surely  if  Canada  can  deliver  letters  which  do  not  con- 
tain the  street  number  of  the  person  to  whom  they  are 
sent,  the  postoffice  authorities  of  Great  Britain  with 
their  relatively  circumscribed  territory  ought  to  bp  able 
to  do  the  same,  and  particularly  when  the  letters  are 
addressed  to  well-known  men. 

It  is  a  bad  thing  for  postoffice  officials  as  well  as 
business  men  when  they  become  so  tied  up  with  red  tape 
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that    they  cannot    turn  over    the  leaves  ol  .1  Cit)    directory 

to  find  the  address  oi   to  do  anything  which  necessitate 

their  stepping  aside  toi  a  momenl   I 

and  hard  fasl  role     The  laws  of  the  Medea  and  Pei 

arc  unalterable.     Bo,   too,  appear  to  be  the  methoda    oi 

the  British  postal  sci  \  ice. 

•      * 

Continuous  advertising  COUrtS  COntlHUOUS   business 

• 

A  TRADE  FOR  CANADIAN  FUR  GARMENTS. 

ON  account  of  the  increased  interest  which  has  taken 
place  of  late  in  foreign  countries  in  Canadian  pro- 
ducts, The  Dry  Goods  Review  is  to  he  found  in  the 
reading  rooms  of  the  Canadian  Commercial  Agencies 
abroad.  In  a  letter  which  The  Dry  Goods  Review  re- 
ceived a  leu  weeks  ago  from  Australia  it  was  stated  that 
llacLean's  trade  journals  were  eagerly  looked  for  by 
business  men  in  that  country,  who  were  interested  in 
Canadian  trade. 

In  the  weekly  report  of  the  Canadian  Trade  and  Com- 
merce Department  of  August  29,  is  a  report  from  Mr.  D. 
H.  Ross,  the  Commercial  Agent  for  Victoria,  South  Aus- 
tralia, West  Australia  and  Tasmania.  The  first  paia- 
graph  in  that  report  states  that  quite  an  inquiry  has  de- 
veloped in  Melbourne  for  catalogues  and  price  lists  of 
Canadian  fur  garments  as  a  result  of  the  perusal  of  Can- 
adian dry  goods  journals.  In  other  words  in  consequence 
of  a  perusal  of  The  Dry  Goods  Review. 

Nol  only  is  the  gradual  expansion  of  the  influence  of 
The  Dry  Goods  Review  satisfactory  to  the  publishers,  but 
it  is  also  an  indication  of  the  influence  which  trade 
journals  exercise  in  the  development  of  foreign  trade. 

Mr.  Ross  in  his  report  says  that  several  firms  are 
waiting  for  the  fur  catalogues,  and  it  is  to  be  hoped  that 
the  wholesale  fur  dealers  in  this  country  will  forward 
copies  as  soon  as  possible. 

Work  prearranged  is  half  done. 
• 
DEPARTMENTAL  READING. 

THK  aim  of  The  Dry  Goods  Review  is  to  cover  all  the 
ground,  to  provide  the  latest  information  connected 
with  every  department  i'.  the  dry  L^oods  and  men's  fur- 
nishing trade.  On  this  account  it  is  important  that  every 
head  of  department  be  ensured  a  perusal  of  the  paper, 
and  to  accomplish  this  a  couple  of  schemes  have  been  sug- 
gested and  tried. 

The  best  thing,  of  course,  is  to  subscribe     for  two  or 
more  copies.     At  present  we  have  a  number  of  subscrib- 
ers who  take  two  or  three  and  even  five  or  six  copi> 
that  each  department  cap  keep  one  convenient  at  all  times. 

To  those  who  do  n^t  care  to  subscribe  for  more  than 
one  copy  a  plau  successfully  used  in  several  stores  is  to 
place  The  Review  in  a  special  position  in  the  office  or  on 
a  counter,  and  to  make  it  a  rule  that  each  department 
head  when  he  removes  it.  leave  a  slip  of  paper  with  name 
and  date  in  its  place,  no  one  to  keep  the  copy  longer  than 


one  or  two  days  at  d  time.  In  this  way  if  special  refer 
ence  to  it  i*  desired,  the  bolder  can  be  ascertained  from 
the  slip. 

a  tew  prohib'l  the  removal  even  temporarily,  bul  this 
is  nol    o    ati  ince  it  would  necessitate  the  exam 

ination  being  made  after  hours,  and  would  mean  thai  dur- 
ing the  entire  day  the  oopy  would  be  unused. 

Some  of  our  reader-  may  have  plana  more  suitable  to 
them,  [f  so  we  would  like  to  sear  of  them  in  order  thai 
others  ma\  receive  the  benefit.  Every  department  bead 
feels  it  the  greatest  help  to  him  to  read  over  the  section 
devoted  to  his  lme  of  goods,  and  some  system  is  advisable 

to  ensure  that  all  have  the  opportunity. 

Hot  words  from  a  salesman  sometimes  create  a  cold 
customer. 

• 
CARNEGIE'S  FOOLISH  DREAMS. 

ANDREW  CARNEGIE  has  been  a  great  dreamei  in  his 
day,  and  particularly  in  his  eailier  days.  When  a 
youth  he  dreamed  of  great  iron  and  steel  industries,  with 
himself  at  their  head.  And  his  dreams  were  realized.  Hut 
his  latter  day  dreams  are  not  what  might  be  termed 
practical  dreams.  The  high  living  of  a  Scottish  laird 
may  possibly  have  impaired  his  digestive  organs.  He  has 
been  dreaming  many  foolish  things  of  late  For  example, 
he  has  been  again  dreaming  that  Canada's  destiny  is 
annexation  to  the  United  States.  Nothing  but  a  very 
bad  dreamer  could  dream  anything  so  atsurd. 

Mr.  Carnegie  should  consult  a  doctor;  or.  possibly  an 
interpreter  of  dreams  might  set  him  right. 

• 
He  is  an  unwise  business  man  who  uses  his  bands  and  feet 
so  much  that  he  has  not  time  to  exercise  his  thinking-  powers. 

•        • 
• 

ADVANCE  IN  SEAL  SKINS. 

Till']  wreck  of  the  steamship  Mineola  near  Tifrel  Rax- 
on  September  5,  while  on  her  way  from  Pretropav- 
losk,  Siberia,  to  San  Francisco,  promises  to  have  a 
very  serious  effect  upon  the  price  of  seal  skins.  T ? . 
saure  she  called  at  Copper  Island  and  took  on  board  the 
entire  catch  of  the  Commercial  Company  and  this  has 
gone  down  with  the  boat. 

Although  no  fissures  of  the  number  of  skins  on  hoard 
can  be  obtained  it  is  estimated  thai  they  could  not  have 
been  less  than  twelve  thousand,  as  there  was  a  consider- 
able increase  over  last  year's  stock,  which  numbered 
seven  thousand  seven  hundred.  The  entire  catch  for  the 
year  is  placed  at  about  thirty-six  thousand,  an  amount 
which  shows  those  lost  to  represent  fully  one-third  of  the 
supply.  Tt  can  lie  seen  that  the  loss  of  this  number  will 
be  certain  to  send  prices  higher.  The  skins  are  said  to 
be  worth  fully  fourteen  dollars  each. 

The  number  available  now  seems  to  be  only  about  ten 
thousand  eaught  by  the  Victoria  Sealing  Company  in  the 
Rehrinsr  Sea  and  fourteen  hundred  on  the  coast.  Japan 
will  supply  about  seven  thousand,  and  with  the  catches 
at  the  Falkland  Islands  and  other  less  important  points 
there  will  not  he  over  twenty-five  thousand  skir 
amount  entirely  inadequate  to  supply  the  demand  of  the 
past  few  years. 
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ASSURANCE 
•  •  •  COMPANY. 


FIRE 

AISD 

MARINE 


Head  Office 


Capital 
Toronto,       Assets,  over 
Otlt.  Annual  Income 

HON.  GEO.  A.  COX.  President. 


$2,000,000.00 
3,546,000.00 
3,678.000.00 


J.  J.  KENNY,  Vice-President  and  Man.  Director. 

C.  C.  FOSTER,  Secretary. 


t^  Money  °^i 

CAN  BE    SAVED   BY  MEANS 
OF  AN  ENDOWMENT  POLICY. 

YOU  CAN  ONLY  SECURE 
SUCH  A  POLICY  WHILE  YOU 
ARE   IN   GOOD    HEALTH. 


Pamphlets  and  Full  Particulars  regarding  the 

New  Accumulation  Endowment  Policy 

sent  on  application. 


Confederation  Life 


ASSOCIATION. 


W.   H.  BEATTY,  president. 
W.C.  MACDONALD,  J.    K.   MACDONALD, 


AOTDARY. 


MANAGING    PIREOTOR. 


HEAD    OFFICE, 


TORONTO,  CANADA. 


MANUFACTURERS  AND 
MERCHANTS. 

It  may  be  necessary  for  your  staff  to  have  fidelity 
bonds.  We  act  as  surety  on  such.  We  are  known  the 
world  over. 

Write  to  us  for  terms  and  particulars. 


The  London  Guarantee  4  Accident  Co.,  Limited, 

D.  W.  ALEXANDER,  General  Manager  for  Canada, 

Canada  Life  Building,         -  •  •  TORONTO. 


BRITISH  AMERICA 
ASSURANCE    COMP'Y 


FIRE    AND    MARINE. 


Incorporatsd  1833 


CASH  CAPITAL,    81,000,000.00. 

TOTAL  ASSETS,   $2,024,096.02. 

LOSSES  PAID  SINCE  ORGANIZATION,  $23,886,005.32. 

HEAD  OFFICE.        -        BRITISH  AMERICA  BUILDINO, 
Cor.  Front  and  Scott  Sts.,  Toronto. 

HON. "GEO.  A.  COX,  President.        J.  J.  KENNY,  Vice-President 

P.  H.  SIMS,  Secretary.  and  Managing  Director 


THE  CANADIAN  BANK 
OF  COMMERCE. 


Paid-up  Capital, 
Rest, 


$6,700,000 
$3,000,000 


HEAD  OFFICE  :     TORONTO,  CANADA. 

HON.  GEO.  A.  COX,  President.        B.  E.  WALKER,  General  Manager. 
The  offices  of  this  Bank  number  111.  distributed  as  follows  : 


LONDON,  ENG., 

60  Lombard  St.,  E.C., 
S.  Cameron  Alexander,  Manager. 


NEW  YORK,  N.Y., 

16  Exchange  Place, 
Wm.  Gray  and  H.  B.  Walker,  Agents 


104  Branches  throughout  Canada,  including  the  following : 


MONTREAL, 

F.  H.  Mathewson,  Manager. 
HALIFAX, 

H.  N.  Wallace,  Manager. 
WINNIPEG, 

John  Aird,  Manager. 
ST.  JOHN,  N.B., 

J.  G.  Taylor,  Manager. 
DAWSON, 

D.  A.  Cameron,  Manager. 


TORONTO, 

John  C.  Kemp,  Manager. 
VANCOUVER, 

Wm.  Murray,  Manager. 
OTTAWA, 

Robert  Gill,  Manager. 
VICTORIA, 

Geo.  Gillespie,  Manager. 
HAMILTON, 

D.  B.  Dewar,  Manager. 


5  Branches  in  the  United  States,   including  the  principal 
cities  of  the  Pacific  Coast : 


SAN  FRANCISCO,  CAL., 
Arch.  Kains,  Manager. 

SKAGWAY,  ALASKA, 

H.  M.  Lay,  Manager. 


SEATTLE,  WASHINGTON, 
G.  V.  Holt,   Manager. 

PORTLAND,  OREGON, 
E.  A.  Wyld,  Manager. 


A  General  Banking  Business  Transacted. 

Foreign  Exchange  Bought  and  Sold. 

The  distribution  of  its  Canadian  branches  covering  all  the  principal 
cities  and  towns  throughout  the  Dominion,  its  own  offices  in  England 
and  the  United  States,  and  its  correspondents  in  all  parts  of  the  world, 
enable  The  Canadian  Bank  of  Commerce  to  offer  unexcelled  facilities 
to  merchants,  manufacturers  and  exporters  for  the  transaction  of 
their  business. 


OAPITAL    PAID    UP,    -        -    SI.OOO.OOO. 


RESERVE    FUND, 


I.OOO.OOO. 


THE  METROPOLITAN  BANK, 

DIRECTORS 
R.  H.  WARDEN,  D.D.,  President      S.  J.  MOORE,  Esq.,  Vice-President 
D.  E.  THOMPSON,  Esq.,  K.C.     His  Honor  W.  MORTIMER  OLARK,  K.C 
THOS.  BRADSHAW,  Esq. 

HEAD  OFFICE,    -    TORONTO. 
W.  D.  ROSS,  General  Manager. 


GENERAL 
BANKING 
BUSINESS 
TRANSACTED 


SAVINGS   DEPARTMENT 

at  all  Branches. 
ACCOUNTS  SOLICITED 

Drafts  Bought  and  Sold. 
Letters  of  Credit  Issued. 
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A  GOVERNMENT  blue  book  containing  official 
figures  relating  to  the  life  insurance  busi 
in  Canada  has  recently  been  issued.  The  reporl 
affords  reliable  evidence  of  the  growth  of  pros- 
perity and  the  systematic  thrift  and  carefulness 
of  our  population.  In  LS83  the  total  amounl  of  Life  in- 
surance effected  in  Canadi  was  onlj  $21,572,960  and  the 
total  in  force  totalled  $124,196,875;  the  return  jus!  issued 
shows  thai  $91,567,805  of  new  policies  were  effected  Inst 
year  and  thai  the  record  amounl  of  $548,443,000  was  in 
force. 

In  L875  American  companies  held  over  one-half  of  the 
total  life  insurance  in  force  in  Canada,  British  companies 
nearly  twenty  millions  and  Canadian  companies  only  $21,- 

957,296.  For  the  year  L903,  tins  situation  shows  a  remark- 
able change.  Canadian  companies  held  $335,638,940;  Am- 
erican companies,  $170,676,800,  and  British  companies, 
$42,127,260. 

Satisfactory  evidences  of  the  stability  id'  the  Canadian 
companies  are  afforded  by  the  blue  book.  To-day  Beveral 
of  them  are  Rnfling  a  remunerative  field  for  their  opera- 
tions outside  Canada. 


AT  the  forty-ninth  annual  meeting  of  theMolsons  Bank, 
which  took  place  on  October  17,  the  directors  had  the 
pleasure   to   announce   another   prosperous  year.      A 
notable   feature  of  the  animal  statement   was  the  addition 
of  $150,000  to  the  reserve  fund,  which  brings  that  account 
up  to  a  level  with  the  paid-up  capital,  or  $3,000,000.   That 

is  b  very  strong  position.  The  net  profits  amounted  to 
$457,290,  or  about  fifteen  and  a  quarter  per  cent.  Two 
half-yearly  dividends  have  been  paid  at  the  rate  of  nine 
per  cent,  per  annum,  and  another  year  it  is  extremely 
probable  that  the  bank  will  be  in  the  ten  per  cent,  dividend 
class.  A  few  years  ago  the  directors  were  asked  to  in- 
crease the  dividend  to  ten  per  cent.,  but  they  preferred  in- 
stead to  increase  the  reserve  fund  until  such  time  as  it 
equalled  the  capital,  and  they  were  wise.  The  reserve  of 
three  million  dollars  having  now  been  obtained,  and  the 
whole  of  it  invested  so  a  to  be  promptly  realizable  and 
available  to  meet  any  demands,  the  prospects  for  a  ten 
per  cent,  dividend  next  year  are  very  brighl  indeed,  espe- 
cially now  that  the  assured  good  harvest  and  high  prices 
promise  another  year  of  expansion. 

*      * 
* 

FAILURES  in  Canada  for  the  nine  months  ending  Sep- 
tember 30th,  were  Din.  Liabilities  aggregated  $8,- 
0SS,140,  compared  with  721  last  year  for  $5,332,611. 
It  must  be  remembered,  however,  that  1903  was  a  phen- 
omenally prosperous  year  ii  Canada.  Manufacturing  fail- 
ures were  225  in  number  and  $3,642,161  in  amount,  againsl 
167  for  $2, OOn.744  in  1903;  trading  insolvencies  numbered 
665,  and  involved  -  36,  which  compare  with  538  fail- 
ures and   $3, 1,986   liabilities   a   year  ago;   other   failures 

were  unimportant  in  both  years,  except  for  a  few  lnrcre 
banks  in  "lOOfi.     Losses  in  Ontario  were  slightly  larger  than 


in  Qnebec,  while  British  Columbia  and  Nova  Scotia  were 
ually  close  together  in  this  respect. 
Lor  the  quarter  ending  30th  September  a  slight  inert 

in  both  number  and  liabilities  of  manufacturing  insolven- 
cies   was    reported    by    the    Dominion    of   Canada.       Bui 

branches  of  business  showed  ,-i  decrease,  and  in  three  i 

there    were   no   liabilities   recorded    in   either  year,    while   in 

six  classes  there  was  a  large  balance  in  favor  of  last  year 
The  striking  changes  wen'  in  the  wood  ami  miscellaneous 
branches,  due  to  heavy  suspensions  this  year  of  saw  and 

pulp  mills.  As  to  trading  failures,  the  statement  is  much 
leBS  satisfactory  than  that  id'  lfMI.'i,  which  was  an  unusually 
good  year.  Only  four  occupations  reported  smaller  li 
one  was  unchanged,  and  nine  showed  more  or  h-sv  iiuM 
Genera]  stores  BUSpended  with  almost  double  last  year'- 
liabilities,  and  there  was  a  still  more  striking  increase  in 
the  amount  involved  by  failures  in  dry  goods  defaults. 
This  was  due  to  a  few  large  failures,  as  the  total  number 
was  not  exceptional. 

NOTES. 

An  office  of  the  Crown  Bank  of  Canada  has  been  open- 
ed at  Woodstock,  Ontario,  under  the  management  of  Mr. 
S.  B.  Fuller. 

Mr.  W.  K.  McNaught,  president  of  the  Toronto  In- 
dustrial Exhibition,  has  been  elected  a  director  of  the 
Sovereign  Bank  of  Canada. 

The  Canadian  Bank  of  Commerce  have  added  another 
branch   to   their  already  long  list   in  Canada.      The   | 
branch  to  lie  opened  is  at  Nanton,  Alta. 

The  aggregate  of  the  bank  clearings  in  Toront  for 
the  week  ending  October  20  is  $19,329,254,  as  againfrt 
$10.700,4SS  on  October  13  and  $20,816,800  on  October  6. 
The   present   situation  is  particularly  satisfactory. 

La  Banque  Nationale  has  opened  two  new  branches  in 
the  Province  of  Quebec,  one  at  Amqui,  under  the  man- 
agement of  Mr.  Ernest  Bilodeau.  and  the  other  at  Des- 
ehaillons  (formerly  St.  Jean  Deschaillons),  under  the  man- 
agement of  Mr.  A.  A.  Oionne.  This  bank  now  has 
branches,  all  but  one  of  which  are  in  the  Province  of  Que- 
bec, the  branch  being  the  exception  bein":  at  Ottawa. 

ESTABLISHED  1874 

JOS.  B.  REED  &  SONS 

Insurance,  Toronto 

ADVANOED    METHODS 

Our   Insurer's   Advice   Sheet   system. 
"  Sate  Deposit   Vault. 

Bond    (guaranteeing  our  work). 

Free  of  cost  to  our  customers. 
ABSOLUTE   SECURITY 

Wc  represent  the  strongest  and  best  companies  in 
existence. 

Write  for  our  pamphlet  illustrating  the  superior  advan- 
tages of  our  office  and  methods. 
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MONTREAL. 


Costume  Materials  for  Spring  1905 


We  commend  to  the  trade  the  following  materials,  samples  of  which  our  travellers  are 
showing  this  month  : 


Etamines. 

Voiles. 

Panamas. 

Llama  Taffetas. 

Corde  de  Soie. 

Figured  Crepes. 

Wool  Matting. 

Voile  Shepherd  Checks. 

Plain  Colored  Lustres. 

Metal  Printed  Lustres. 

Bedford  Cord. 

Lace  Striped  Blouse  Cloth. 

San  Toy  Taffetas. 

Venetians. 

Basket  Suitings. 

Printed  Voiles. 


Crepe  de  Chene. 
Eoliennes. 
Canvas  Cloth. 
Albatross  Cloths. 
Corde  de  Chene. 
Melange  Fancies. 
Mohair  Shepherd  Checks. 
Mercerized  Cotton  Shepherd  Checks. 
Plain  Colored  Sicilians. 
Pekin  Check  Lustres. 
Satin  Striped  Voiles. 
Bengaline  Striped  Blouse  Cloth. 
Poplins. 
Box  Cloths. 
Printed  Muslins. 
+Over  Voiles. 


We  are  also  soliciting  orders  for  staple  Dry  Goods,  Prints,  Zephyr  Ginghams,  Knicker 
Linens,  etc. 
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ORTINQ  orders  arc  not  of  an  exeeptional  volume, 
due  doubtless  to  the  Pad   thai     retailers  have 
found    the   weather   unfavorable     and   cutting 
into  tin'  heavier  materials  for  Fall  Belling  has 
thus  been  of  a  Blight  volume.     Rather  are  the 
leu    repeats  which  are  coming  to  hand  an  indication  of 
what   colors  and  staple  materials  are  must   active.   Job- 
bers in  smile  instances  are  offering  spe- 
cial   lots    to    keep    Kail      trade      normal. 
The  transition  between   Pall  and  Spring 
lines    always    means    a    period    of    ftlighl 
Among  materials  for  high  class  trade  broad 


blue  had  been  Bold  in  one  particular 
the  trade  feels  1 1 1< -  voeue  for  brown. 


fabric   Everywhere 


Features  of 
the  Month. 

inacl  i\  it  v. 


No.   1. 

cloths  have  fulfilled  all  the  predictions  made  for  thorn. 
One   has  hut    to  glance  at    gowns   worn   upon   the   street    to 

fully  bear  this  out. 

Repeats  are  coming  in  nicely  on  eoliennes,  voiles  and 
crepes.  These  goods  are  good  property  for  next  Spring 
and  by  no  means  should  they  be  sacrificed.  A  steady  de- 
mand is  tell  at   retail   for  them  now.  tor  the  making  up  of 

gowns  for  afternoon,  dinner  and  evening  wear.     Lustres 

and   mohairs   have  also  gone  well    for  early   trade. 

In  heavier  g 1>  suitings  are  being  taken  hold  of  well. 

Window  displays  are  prominent  with  a  variety  of  them. 
Cheviots  are  also  spoken  highly  of. 

Among  colors  brown  and  its  shade-  covers  the  entire 
field.       One    jobber    showed    The    Review      his    order    hook, 

which  stated  that  37  pieces  of  brown  to  8  pieces  of  navy 


IT  has  been  before  mentioned  in  Tin-  Review  that  the 
Canadian  manufacturers  have  put  on  the  market  for 
Spring,  fabrics  that  are  a  decided  advance  over  any 
i hey  have  shown  before,  ami  The  Review  is  pleased  to 
give  by  means  of  photo-engraving,  some  idea  as  to  the 
appearance  and  nature  of  these  fabrics. 
They  are  made  to  meet,  the  tendency  Canadian  Made 
toward-  lightweighl  materials  and  are  Novelties  in 
a    distinct    departure    from    the    heavier  Fabrics. 

\\ea\es   that   the   Canadian  manufactur- 
ers have  hitherto  produced.     They  are  made  from  closely 

twisted    yarn    which    gives    to    the    fabric    the    linn    bright 
finish  now    in  favor. 

No.    1    is  a    mannish  effect    in   a    fabric   that    closely  re- 


No    -' 
sembles  a   Panama   voile.     The  pattern     is  obtained  by 

the  use  of  a  thread  id'  white  twisted  in  with  the  hlack 
;.nd   brought    up  at    Bpaced   intervals. 

The  other  sample  shown  is  in  an  open  fancy  weave 
that  needs  a  silk  lining  to  show  it  up  to  perfection.  This 
latter   sample    has    the    white    thread    twisted    in    with    the 

colors,  and  this  uives  a  mingled  effect  to  the  fabric. 
Besides  hlack  and  white,  these  and  kindred  cloths  are 
shown  in  rich  shades  "t  golden  brown,  navy  and  green. 

•      • 
• 

BOTH   plain   and    fancy   mohairs  and    voiles,  the     latter 
term    used    in    its    widest    significance,   are      stated    to 

occupy  an  overwhelming  position  for  Spring  in  the 

realm  of  wool  dress  goods.  All  merchants  .lid  well  with 
these  fabrics  the  past  Summer,  and  they  are  winning  their 
accepted  season  in  high  favor.  The 
opening  of  the  season,  as  was  pointed  Styles  in  Wool 
out  some  two  months  agoj  is  hound  to  Dress  Goods 
find  these  materials  in  lively  demand  for  Spring,  1905. 
obvious  reasons.  Every  jobber  and  spe- 
cialty house  shows  an  increased  range     for     Spring  and 
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greal  is  the  rivalry  to  obtain  exclusive  designs  and  novel- 
tics.     These  will  all  be  shown  the  trade  during  November. 

Lustres  and  mohairs  are  principally  plain,  although 
an  increased  showing  of  fancies,  running  the  gamut  from 
hair  line  stripes  to  shepherds  checks,  is  seen.  Melange 
spot  mohairs  are  regarded  as  essentially  novel.  In  our 
September  issue  is  given  a  full  discussion  of  the  premier 
place  mohairs  and  voiles  occupy  in  Spring  lines,  as  well 
as  a  comprehensive  list  of  the  novelties. 

An  increased  showing  is  made  in  fancy  voiles  and  this 
calls  into  undoubted  prominence  fancy  etamines  and 
eoliennes.  An  embroidered  chenille  spot  did  much  to 
enliven  an  etamine  cloth,  while  small  silk  figures  in  self 
colors  looked  pretty  in  a  range  of  eoliennes.  Some  are 
seen  also  with  splashes.  The  popular  colors  are  gray, 
sky,  fawn,  navy  and  brown,  such  weaves  as  crispiners 
have  also  been  introduced  in  all  colors.  Another  light, 
airy  fabric  along  this  line,  suitable  for  street  wear,  is 
silk  warp  gloria,  a  material  which  very  closely  imitates 
silk.  A  pleasing  feature  of  some  of  the  high  class 
eoliennes  is  the  beautiful  effect  of  the  shades. 

Lightweight  broadcloths  and  Venetians  are  again  in 
the  Spring  range  alone  with  Sicilians.  A  sedan  finished 
boxcloth  is  spoken  of  as  a  permanent  finish  fabric.  This 
means  a  decided  boon  to  many  ladies'  tailors  and  dress- 
makers as  sponging  will  not  affect  it. 

*  * 

* 

CHIFFON  velvets  and  velveteens  are  spoken     of     by 
jobbers  as  going  well  and  that  repeats  are  to  hand. 
It  is  trusted  retailers  will  have  no  trouble  in  dis- 
posing of  stock  as  among  the  costumes  one  sees  here  in 
Canada  velvets  are  none  too  prominent.     One  reason  for 
this  is  that  velvet  is  too  light  in  weight 
Velvets.  for  our  climate,  but  certainly  the  style 

favors  velvet  for  costumes,  and  also 
velvet  trimmed  suits.  Very  probably  more  of  velvet  will 
be  seen  in  the  early  Spring. 

Undoubtedly  from  a  yardage  standpoint  velvets  are 
very  strong  for  they  are  extensively  used  as  trimmings, 
and  the  millinery  trade  is  lost  without  them.  The  small 
retailer  is  hardly  yet  alive  to  the  strong  position  of  vel- 
vets, but  fashions  travel  fast  in  these  days.  A  large  To- 
ronto firm  had  recently  a  splendid  window  in  brown 
velvets.  All  shades  of  brown  were  in  evidence,  in  plain 
velvets,  paune,  cords,  etc.,  but  all  in  mid  browns.  The 
relief  was  obtained  by  creamy  laces  and  shadded  trim- 
mings and  foilage. 

*  * 

THERE   has  been   a  marked   hesitation     displayed   by 
buyers  about  placing  orders  for  washing  materials 
for  1905,  for  in  both     buyers'  and     sellers'  minds 
there  is  more  or  less  uncertainty  as  to  just  what  particu- 
lar classes  and  styles  are  to  be  leaders.     As  a  result  buy- 
ing has  been  limited,  and  selections  for 
Wash  Goods.  Spring  are  in  a  backward  state  as  buy- 

ers are  waiting  for  a  little  more  light, 
and  are  cautiously  feeling  their  way.  The  weather  ex- 
perienced for  the  last  two  Summer  seasons  has  not  been 
of  such  a  nature  as  to  encourage  enthusiastic  buying  of 
Summer  cotton  goods.  Cotton  fabrics,  that  is  all  fabrics 
away  from  what  are  regarded  as  staple  lines  such  as 
prints,  galateas,  etc.,  are  exhibiting  the  same  tendency  so 
pronounced   in    the   woollen   lines,     namely,   the   tendency 


towards  a  lightweighi  fabric,  and  many  lines  will  be  in 
evidence  that  are  not  new  in  appearance,  only  in  very 
much  lighter  weights  than  Canadians  have  hitherto  been 
accustomed  to.  This  is  specially  true  of  mercerized 
fabrics,  the  waistings,  etc.,  in  poplin  and  satin  grounds, 
with  stripes  of  jacquard  patterns.  These  are  in  evi- 
dence for  the  coming  Spring,  but  in  much  lighter  weights. 

Though  it  will  not  be  such  a  pronounced  white  season 
as  the  past  two  or  three  have  been  yet  the  demand  for 
white  materials  is  sure  to  be  very  large,  and  it  would  not 
be  a  matter  of  much  astonishment  if  white  was  in  greater 
vogue  than  at  present;  seems  probable,  particularly  if 
there  comes  a  seasonable  Summer.  White  is  still  ex- 
tremely popular  with  smart  dressers,  even  now,  and  in 
the  past  two  or  three  seasons  its  usefulness  has  been 
amply  demonstrated  for  Summer  wear.  Here  in  Canada 
there  is  an  absence  of  smut  and  smoke  that  makes  the 
wearing  of  white  economical,  and  as  there  is  no  color 
problem  to  tackle  as  in  the  washing  of  colored  goods,  there 
is  a  great  deal  in  favor  of  white  for  Summer  wear. 

Colored  cotton  materials  are  growing  in  favor  for  the 
fact  that  white  has  been  worn  so  largely  and  so  long  is 
bringing  colored  goods  to  the  fore.  Cotton  voiles  are 
very  prominent  in  the  new  lines  and  deservedly  so  as  they 
have  all  the  crispness  of  the  worsted  fabric.  Besides  the 
plain  colored  cloth,  the  printed  voiles  are  very  much  in 
evidence,  and  also  voiles  with  embroidered  spots  and 
small  neat  patterns.  These  plain,  printed,  and  embroider- 
ed voiles  form  the  first  choice  of  the  majority  of  buyers, 
particularly  in  the  high  class  trades. 

Etamines  in  very  fine  weave  and  also  printed  and  em- 
broidered are  also  well  thought  of ..  Indeed  what  may  be 
termed  woven  effects  are  placed  as  the  leaders  in  cotton 
dress  goods  for  1905. 

In  these  woven  fabrics  is  a  new  fabric  in  granite  or 
marl  effect  like  a  chambiay  or  gingham,  only  it  is  woven 
and  is  not  like  it  as  far  as  the  cloth  goes.  This  is  sell- 
ing well  and  is  one  of  the  cotton  novelties  of  the  season. 
All  the  above  lines  show  handsome  embroidered  styles. 

Embroidered  Swisses  in  all  white,  and  white  with  a 
colored  figure  in  30-inch  and  in  40-inch  are  likely  to  be 
good  sellers,  but  not  quite  so  much  in  popular  favor  as 
they  were  last  season. 

In  printed  goods  the  trade  will  be  largely  confined  to 
the  above  mentioned  woven  materials  and  printed  mus- 
lins will  only  occupy  a  very  minor  place.  Organdies  in 
the  better  grades  will  have  a  high  place,  and  Louis  XV. 
and  pompadour  patterns  and  colorings  will  be  closely 
copied  and  followed,  and  some  there  are,  and  by  no  means 
the  least  attractive,  that  are  close  copies  of  the  shape  and 
tints  of  natural  flowers. 

Leno  and  warp  printed  stripes  and  small  bars  and 
checks  are  also  to  be  popular.  The  checks,  however,  are 
all  small,  and  there  is  little  or  nothing  of  the  broken 
check  or  plaid  order. 

Though  some  buyers,  particularly  those  buying  for  a 
high-class  trade,  rather  frown  on  linens  for  the  coming 
season,  believing  as  they  do  that  they  have  reached  the 
height  of  their  popularity,  and  that  the  trade  wants  a 
change,  there  seems  to  be  no  doubt  about  the  fact  that 
they  are  likely  to  have  a  good  run  with  the  popular  trade. 
Not  perhaps  in  the  high-prices  effects  at  50c,  75c  and  $1 
a  yard,  but  in  the  cheaper  lines  and  in  unions  also.  These 
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I  DRY  GOODS  REVIEW 

hai  enquiriei  froni  lime  io  lima  from  manufiu  turei  ■  ind 
wanting  repreeentadvei  in  the  leading  business  centres  here 
and  abroad. 

Finns  or   Individuals  open  for  agem  ida  Ol 

I    in. iv    ha  imei  and  addrc  I  on  a 

Special  list  kept  for  the  information  of  enquirers  in  our  various 

throughout    Canada    and    in    Great     Britain     without 

charge. 

Addrvssi    Business    Manager. 

Dry  Goods  Review, 

Montreal    and   Toronto. 


♦T-f- 


3  /paving  Bcpnvtments 

FOR  TIIIv    DRV   GOODS  STORK 


SMALLWARES      JEWELERY     STATIONERY 


We  can  keep  vou  supplied  with  t  ho  newest, 
brightest  and  best  selling  goods  on  the 
market    for  these  departments.       ::       ::       :: 

(5.  B.  Weese  &  Son 


4  1  Yonge  Street 


TORONTO.  Out. 


FEATBERBONE 

Made  by  an  entirely  new  process,  com- 
bining the  most  up-to-date  methods 
of  American  and  Canadian  factories. 
Sample  orders  solicited. 


THE 


Reid  Featherbone  Manufacturing  Co'y. 

Limited 
Manufacturers  of 
Featherbone  and  Featherboned  Novelties 


94Carlin<r.  St., 


London,  Ont. 


THt: 


'PIRLE'  Finish 

Indispensable  for  the  Open-Air  Girl. 

"LADY'S  REALM"  says  : 

"The  OUt-door  girl  WOO  loVM  to  cycle,  walk    and  drive  Will  never  wear 

an)  thing  but  a  'Pirj  ■'  costume  n  hen  ibe  hai  one-  donned  one    it  may  be 
iwcr  of  May  or  the  storm  of  November,  hex  neat  oloth  'iren»  win 

remain  unspotted  and  unsliruiik,  and.  When  dry,  (Till  beat  fre«h  an  wlien 
it  came  from  the  tailor's  hands." 


Redistekf.d  Trape  Makk 


'  'Madge ' '  in  ' '  Tru th ' '  says  : 

"Every  dressmaker  ought  to  leave  out  a  hit  of  selvedge  somewhere  with 
the'PiRi.E'  stampon  It.  as  this  affords  an  absolute  guarantee  for  the  wearer. 

'The  proprietors  undertake  to  make  good  any  material  so  stamped  that 
has  been  actually  damaged  by  rain." 


TO  BE  OBTAINED  FROM  THE  LEADING  I.\fI><>RTERS 
or  full  particulars  from 

E.  RIPLEY  «5*  SON,  Limited, 

100c,    Queen  Victoria   Street,    LONDON,  C.C.,   CNOLAND 
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n 


are  now  on  the  road  with  samples  of  all  the  most  exclusive 
Novelties  for  Spring  in  Dress  Materials,  Silks,  Ribbons,  Fancy 
Cottons,  Linings,  Laces,  Etc.  Some  of  our  leaders  in  Dress 
Fabrics  are  Silk  Warp  Effects  in  Voiles,  Eoliennes,  Poplins, 
Crepoline  Taffeta  Cloths,  Embroidered  Plaids,  Etc.  Our  Fancy 
Cottons  are  shown  in  an  exceptionally  large  range  in  all  the 
newest  patterns  and  colorings  of  French,  English  and  German 
Manufacture.  We  have  a  range  of  British  made  laces  which  are 
registered  and  confined  to  our  customers.  Inspect  our  range 
before  placing  your  orders. 

Debenham,   Caldecott  ®>  Co. 


Corner  Bay  and  Wellington  Streets, 


j& 


j& 


TORONTO. 


K.  Mikawa  h  Go. 

Manufacturers  and  Importers  of 

Japanese  Silks, 

Silk  Handkerchiefs, 

Rugs  and  Mattings. 

24  Wellington  St.  West,         -         .        TORONTO,  ONT. 


New     and     Elegant     Designs 

in 

Spring  Suitings 

for 

Men     and     Women 


MANUFACTURED     BY 

HARRIS  &  COMPANY,  Limited 

ROCKWOOD,  ONT. 

SOLD     BY 

DI6NUM  &  MONYPENNY, 
8  Colborne  Street,  TORONTO. 
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fabrics  though  lacking  some  of  the  ulkmess  of  the  pure 

fabrics,  presents  almost  as  good  an  appearai and  al  a 

much  smaller  price.  The  opinion  is  expressed  by  buyers 
that  the  generality  of  wai  :  >ld  will  be  white,  and 

thai  when  colored  fabrics  are  asked  for  the  whole  oos- 
1 1 1 m«-  will  lit-  what  is  wanted.  There  is  a  feeling  for  light- 
weight Bateens  and  mercerized  cloths  in  shepherd's  checks 
much  on  the  order  of  those  seen  in  >ilk-  and  these  are 
likelj   i"  take  w ith  the  popular  trade. 

CONDITIONS  in  the  silk  markel  arc  improving  steadily 
as  the  Beason  advances,  and  there     is  evidence  on 
ever;   Bide  thai  Bilks  are     occupying  a  mucb     more 
prominenl   position   than   they   have  done   for  some  time 

l>ast .     Not  only  is  there  a  large  demand     for  silks  for 
cutting  u|>  purposes— for  blouses,  skirts. 
Silks  and  neckwear,   etc.,    but    besides    the    popular 

Velvets.  shirtwaist    suits,   which   are     still    being 

worn,  there  is  a  Large  demand  also  for 
evening  and  reception  gowns,  indeed  it  would  seem  that 
we  are  neaiimr  the  time  when  the  all-silk  gown  is  to  be 
a  prominenl  factor.  In  some  make-  and  in  popular 
Colors  there  i-  a  decided  scarcity  a  BCarcity  that  is  not 
Confined    to    the   Canadian    market,    for   cables      to    Europe 

bring  the  reply  that  it  will  he  March  before  orders  can 
he  filled  there. 

The  Bhowing  of  silks,  at  retail,  cover  a  much  larger 
range  of  weaves  and  designs  than  heretofore,  and  fancy 
silks  and  novelties  in  color  combinations  are  daily  gain- 
ing ground.     The  vast  majority  of  them  are  in  patterns 

suitable   for  shirtwaist   suits  and  chamel i  or  changeable 

effects  are  beginning  to  be  very  prominent.  There  are 
a  vasl  number  of  check  small  designs,  more  of  them  on 
the  fancy  order  than  in  Shepherd's  checks,  though  they 

are    well   shown . 

A  window  display  made  recently  of  this  class  was  of 
silks  all  of  the  one  pattern,  viz..  a  cheek  so  small  as  to  be 
almost  invisible  and  in  every  color  and  combination. 
These  had  almost  the  effect  of  a  shot.  The  beautiful  col- 
orings in  millinery  are  reproduced  in  these  silks,  there 
are  orange  and  green  shots,  bronze  greens,  hunter's  greens, 
coppers,  wine.-,  burnt  onion  and  serpen!  blue,  etc.  The 
interest  of  the  trade  is  centred  in  the  soft  makes  and 
there  is  no  denying  that  they  are  decidedly  in  the  lead. 
The    stiff    heavy    taffetas,    etc..    are    only    boughl    by    those 

customer!  who  have  the  old-fashioned  idea  that  weighl 
marks  the  quality  of  the  silk. 

Aery  brigJM  weaves  are  also  much  in  evidence.  The 
new  silks  are  all  on  the  soft  order,  and  the  list  is  long- 
there  are  chiffon  taffetas,  glace  taffetas,  messalines,  louis- 
inee,  tamolines,  paellettes,  surah  weaves,  Batin  soiled,  and 
many  others.  These  are  all  ordered  out  for  Spring  wear, 
as  well  as  the  fancies  suitable  for  shirtwaisl  suit-  and  it 

i-  certain  that  silk  fabric-  will  occupy  a  premier  place 
for  the  fashioning  of  such  suits.  Spring  silk  collections 
have  evidently  been  made  with  this  in  view,  and  that  this 
confidence  is   not    misplaced   we   feel   certain. 

Retailer-  niu-t  bear  in  mind  that  in  urging  the  adop- 
tion of  shear  materials  for  the  undoubted  call  that  will 
Come    tor  shirtwaisl    suit-,   the   impression   need   not    • 


-arils    be  given   that    these  checked  effects  are  to 
the  strongest    position     in  silk     fabrics.     Plain     tail 
-houhl   receive  the  bulk     of  attention  and     the  inperior 

finish  given  them  bj   manufacturers  is  01 f  the  • 

est  factors  m  popularizing  this  vogue.  What  i-  certain, 
however,  >^  thai  the  Btrength  i-  bound  to  be  further  in- 
creased tor  Sprin 

Soil    make-   of   silks   are    heralded    and    urired    by   all    in 

the  trade  Inn  retailers  must  not  forget  that  a  goodly 
clientele  insist  upon  a  silk  which  gives  the  desired  rustle 
ami   soft    makes     are   woefully   lacking     in   tin-   respect. 

Plain   taffetas   will   certainly  Bee  a   ^ I     finish     in   flrsl 

I  lace  for  Spring.  Present  -ale-  ;it  the  retail  counter 
bear-  out  this  prediction    Louisines,  the  cross  between  soft 

mousselines  and  crisp  taffetas  fall  naturally  into  second 
place,  then  come  a  host  of  soil  makes  of  -ilk.  It  may  be 
that  the  crisp  taffetas  will  be  ousted  before  tie-  W 
is  entirely  over,  but  at  any  rate  it  i-  almost  certain  that 
the  majority  of  the  trade  will  be  done  upon  them  for  next 
Spring  and    Summer.      Soft    makes     of  silks     are   steadily 

gaining  in  favor. 

Still  another  line  of  silk-  which  make  up  prettily  for 
shirtwaists  are  lightweighl  silk  crepe-.  Evening  -hades 
are  most  attractive.  A  narrow  crepe  Jacqueline  known 
as  sozeuse  is  especially  noticeable  in  novelty  silks  for 
shirtwaists.  Its  sponsors  testify  to  a  good  call  at  this 
early  date. 


EARLY    Sprin-    trade    always      sees    a      fair   movement 
of    Buitings,    and    every    indication  points    to    an 
exceptional     movement     from     a     yardage     stand- 
point     for      Spring,      1905.        The      past      season      closed 
with      them      in     strong     demand     and      retailers     as  well 
as    obbers      have      banked    upon      them    liberally.       Early 

placing  orders  show  retailers  have  ord<    >1  in  no  sparing 
quantity.      This   confidence    would   seem 
Suitings.  not  to  he  misplaced,  as  Btrong  favorites 

Spring  at  the  end  of  a  season  gem  rally  open  well 

the   following   season        The  hue  and   cry 
for  mannish  effects  lend  Btrength  to  this  belief. 

Spring  collections  exhibit  a  complexity  and  range  that 
renders  it  certain  jobbers  as  a  whole  have  eery  confidence 
that  the  movement  bids  lair  to  excel  any  previous  .-ale. 
There  is  no  especial  change  in  the  range  of  fabrics  shown 
but  rather  an  increased  size  of  the  line.  .Mohair  suitings, 
established  as  being  lighl  in  weight  and  cool  and  com- 
fortable, are  in  good  demand.  This  dm  ability  rentiers 
them  a  popular  fabric.  They  give  BO  et^ccf  which  com- 
pare-  every    favorably   with    high-class    WOlSted   material-. 

Basket   Buitings  also  readily  commend  themselves.     The 
high  class  worsted  Buitin&S  are  also  due  for  increased  sale 
due  to  tin'  general  move  in  this  direction.     Fabrics 
inch  variety  are  being  taken  well  in  many  grades.     Shell 
cheviots  also  range  in   tl  i-  category  and  are  worthy  of 

more  than   passing   notic.      While  The   Review,  of  cour-e, 

refrains  from  «_ri\  inu  Buttings  in  general  a  foremost  place, 

it   is  at   any  rate   fair  {<>  -tate  that   a  lively  intere-t    i-  felt 
in  them   ami  an  increased  clientele  seem-  assured. 

Plain  colors  predominate  and  brov  n,  ;  avy  and  black 
py  an  overwhelming  position. 
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Velveteen 
is  to  be 
supreme 
as  a  Dress 
Material 
for  every 
occasion 
during  the 
coming 
winter. 
Some  one 
has  said  : 

The 

supremacy 

of 

the 

Velvet 

gown 

is 

positively 

assured." 

This  favor 
to  Velveteens 
is  a  just 
tribute  to 
their  merits. 


You  can  confidently  recommendf"  Imperial"  Velveteen  to 

your  customers. 


JoKn  Macdonald  (SL  Co. 

Wellington   and    Front   Sts.  E.,    TORONTO. 
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Established  1849 


"Imperial"  VelveteeD  has 
finish,  depth  of  color  and 
bloom,  produced  by  a 
special  process  of  dyeing 
and  finishing  thai  is  creat 
in^:  for  it  an  extraordinary 
demand. 

In  colors  we  have  it  in 
two  qualities,  and  in  black 
eight  qualitii  - 

We  herewith  reproduce 
the  different  -hades  in 
stock  as  near  as  we  possibly 
can. 

Samples  and  quotations 
sent  on  application. 

Every  quality  guaranteed 

fast  color  and  fast  pile. 

See    that   every   piece   is 
marked  ••Imperial"  Velvet 
een  Superior  Silk  Finish. 


This  Velveteen  is  con- 
trolled and  sold  by  us 
throughout  the  Dominion 
of  (  anada. 


JoKn  Macdonald  (SL  Co. 

Wellington    and    Front  Sts.    E.,  TORONTO. 
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THE  FALL  OUTLOOK. 

ETAIL  business  in  the  cloak  ana  suit  depart- 
ments is  now  in  full  swing,  and  the  fact  that 
garments  are  moving  out  to  the  satisfaction 
of  buyers  is  evidenced  by  the  number  and 
frequency  of  repeat  orders— orders  that  are 
keeping  the  manufacturers  well  employed.  Though  trav- 
elers are  as  yet  covering  only  the  more  distant  parts  of 
the  Dominion,  and  Spring  lines  are  not  as  full  nor  as 
representative  as  they  will  be  later,  they  are  meeting 
with  a  good  reception  and  some  nice  sized  orders  are 
resulting. 

A  marked  feature  is  the  inquiry  for  shirtwaist  suits; 
indeed  in  some  cases  where  samples  have  not  been  in- 
cluded in  the  line  travelers  have  been  asked  for  them,  and 
have  written  in  to  the  firms  they  represent  for  the  sam- 
ples to  be  expressed  to  them.  Where  this  has  been  done 
satisfactory  orders  have  been  the  result.  Of  course  these 
have  been  in  Sicilian  and  mohairs,  for  silks  have  not  yet 
been  shown.  The  feeling,  however,  in  both  the  retail 
trade  and  in  the  manufacturing  houses  is  that  shirtwaist 
suits  are  going  to  form  a  strong  feature  of  the  Spring 
season. 

Said  one  manufacturer  of  great  experience:  "The 
leaders  for  the  next  season  are  going  to  be  the  separate 
coat,  the  shirtwaist  suit  and  the  separate  skirt,  and  the 
coat  can  either  be  worn  with  a  shirtwaist  suit  or  with 
blouse  and  skirt." 

Coats  made  of  covert  cloths  are  now  in  high  favor  and 
this  favor  will  be  most  marked  in  Spring.  Box  cloths 
will  also  be  in  evidence,  and  for  the  loose  mannish  poat 
there  will  be  tweeds  and  tweed  effects.  The  checked 
backed  covert  is  regarded  with  favor  for  the  Spring 
trade.  It  is  selling  in  the  States  for  Fall,  but  is  hardly 
heavy  enough  for  the  Canadian  season. 

Among  novelty  coats  put  out  now  for  the  city  trade 
are  ^  coats  in  the  semi-fitting  and  in  the  modified  tourist 
styles — that  is  in  the  tourist  that  has  a  much  tighter- 
fitting  back  and  is  also  further  confined  to  the  figure  by 
a  belt  that  extends  all  round  instead  of  being  confined 
to  the  back  only. 

Velvet  in  tan,  burnt  onion  or  golden  brown  was  used 
as  the  trimming,  and  some  were  further  embellished  by 
rows  of  soutache  on  the  velvet.  Both  cloth  covered  and 
gilt  buttons  are  pretty  freely  used,  and  the  newest  gilt 
ones  are  conical  in  shape. 

There  is  a  decided  call  for  brown  in  suits  that  is 
somewhat  difficult  to  fill,  as  brown  in  all  materials  is 
decidedly  scarce.  The  extreme  popularity  of  this  color 
comes  rather  as  a  surprise  to  the  whole  trade,  as  it  has 
always  been  held  as  only  a  minor  seller. 

The  Canadian  garment  trade  seems  generally  to  have 
escaped  the  peck  of  troubles  that  has  fallen  to  the  lot  of 
both  buyer  and  manufacturer  in  the  country  to  the  south 
of  us— troubles  that  seem  to  be  the  outcome  of  putting 
too  many  styles  out.  It  takes,  as  all  who  are  conversant 
with  the  trade  know,  quite  a  large  number  of  garments 
to  stock  a  style  on  a  selling  basis,  and  buyers  are  not 
going  to  do  this  until  it  is  reasonably  sure  that  a  style 
is  right,  and  as  there  was  such  a  diversity  and  such  a 
multiplicity  of  styles  shown   when  sample  lines   were  put 


out  buyers  just  nibbled  at  them  until  the  openings  were 
over  and  there  was  some  chance  of  seeing  which  were 
the  favored  ones.  Now  that  the  selling  season  is  on 
comes  a  rush  of  re-orders  that  the  manufacturer  is  hav- 
ing the  greatest  difficulty  in  filling,  and  this  difficulty  is 
further  aggravated  by  the  fact  that  the  woollen  manufac- 
turer has  also  been  waiting  for  his  orders  from  the 
converter,  and  that  buyer's  orders  have  in  the  garment 
manufacturing  houses  to  be  shelved  until  the  woollen 
manufacturer  can  make  the  material. 

Those  in  touch  with  the  trade  who  know  the  great  im- 
portance of  deliveries  up  to  date  will  be  able  to  realize 
the  disastrous  effect  of  this  state  of  affairs. 


THE  CLOAK  TRADE  IN  TORONTO. 

ONE  of  the  most  progressive  industries  in  the  Queen 
City,  and  one  that  gives  employment  to  a  large  and 
an  increasing  number  of  hands,  is  the  manufacturing 
of  ladies'  cloaks  and  suits.  The  majority  of  the  work 
people  employed  in  this  industry  are  of  the  highly  skilled 
type,  and  the  wages  paid  are  correspondingly  high— indeed 
it  is  said  that  the  women  operatives  in  the  cloak  fac- 
tories earn  the  highest  wages  in  their  class. 

The  quality  of  the  garments  made  also  ranks  high,  and 
the  manufacturers  point  with  pardonabfe  pride  to  the 
perfect  manner  in  which  they  are  finished  and  tailored. 

It  is  10  years  or  so  since  J.  Northway  &  Co.  started 
the  first  cloak  factory  in  Toronto  with  12  employes,  and 
now  they  have  about  300;  while  S.  F.  McKinnon  &  Co., 
who  have  been  established  7  years,  now  employ  160.  The 
Consolidated  Cloak  Co.,  which  started  in  the  business  6 
years  ago,  now  have  150  employes;  and  the  Merchants' 
Mantle  Mfg.  and  the  Continental  Cloak  companies,  who 
both  started  5  years  ago,  now  employ  respectively  100 
and  125  hands.  Besides  these  there  are  the  Merchants' 
Dyeing  &  Finishing  Co.,  Ladies'  Ready-to-Wear  Xovi 
Modi,  Canada  Cloak  Co.,  the  Globe  Co.,  and  others,  who 
employ  a  smaller  number.  Altogether  the  number  of 
employes  in  the  cloak  industry,  in  Toronto  alone,  must 
total  up  to  considerably  over  1,000  hands. 


A  DIARY  OF  THE  CLOAK  TRADE  FOR  THE  LAST 
TWENTY  YEARS. 

JUST  imagine  the  length  and  volume  of  a  record  that 
follows  the  turns  and  twists  of  the  cloak  trade  for 
the  last  20  years,  and  it  is  only  those  who  are  con- 
nected with  the  trade  who  can  gauge  its  value  or  inter- 
est. The  cloak  trade  was  very  young  when  this  diary 
was  commenced,  and  I  believe  only  cloaks  were  then 
made,  the  separate  skirt  and  the  suit  and  costume  trade 
being  comparatively  recent  developments. 

This  valuable  diary  describes  the  fashions  for  each 
Spring  and  Fall,  and  tells  just  when  and  how  they  came 
out.  It  shows  all  the  changes  and  fluctuations  of  and 
all  the  fads  in  cloaks,  their  rise,  decline  and  fall  for  all 
the  time  since  it  was  commenced. 

Those  who  make  a  study  of  feminine  fashions,  know 
how  they  run  in  cycles,  and  what  a  knack  they  have  of 
harking  back  to  old  styles— though  it   is  invariably  an  old 
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What  we  said  In  the  October  Issue  of  tbls  Journal  we  repeat  this  month  : 


Repeats  of  Fall  and  Winter  numbers  are  receiving  prompt  and 
careful  attention. 

26  in.  to  28  in.  Coats,  Demi-fitting  back  and  Tourist  Coats  26 
to  28  in.  and  three-quarter  lengths,  are  correct  for  this  season. 

To  those  who  buy  early,  we  shall  be  in  a  position  to  show 
samples  for  Spring  1905  shortly.  See  our  lines  before  you  place 
any  orders. 

We  want  your  business.     That's  why  we  advertise. 

LETTER  ORDERS  RECEIVE  PROMPT  ATTENTION. 


Ti  Merchants'  Mantle  Manufacturing  Co. 


LADIES'    READY-TO-WEAR 


Limited 


V 


36  WELLINGTON  ST.  C.  and 
I,  3,  5  LEADER    L4NE. 


Coats,  Costumes  and  Skirts. 

TORONTO,  Canada. 


THE  writer  was  in  a  store  a  few  days 
ago  showing  Underskirts.  The 
merchant  took  our  §18.00  Silkette  Under- 
skirt and  showed  to  a  lady  customer  stand- 
ing near.  Without  looking  at  it  she  said  : 
"Oh,  I'm  tired  of  ready-made  petticoats, 
they  are  all  so  narrow."  When  she  saw 
the  width  of  ours  she  ordered  one. 

MORAL.-  Handle  the  I'nderskirts  that 
are  extra  wide  and  "Perfect 
in  Make,  Fit,  and  Finish,"  not  the  narrow, 
poorly  made  stuff  that  drive  your  custom- 
ers away  from  ready-mades. 

Prices,  $6.90  to  $54.00  doz. 

Quick  deliveries. 

Our  travellers  cover  Canada. 

See  them  or  write  us  for  samples. 


The  Pugh  Mfg.  Co. 

33  Church  St., 
TOR  ONTO. 


"BIRD" 

\T  SLEEVE  CUFF] 

CUTS 
LAUNDRY/;/ 

BILLS 

NEARLY 
IN  HALF. 


WHEN    A    MAN    TAKES    OFF 

HIS     COAT      HE      USUALLY 

Exactsize  PUTS    HIS     CUFFS     WHERE 

THEY  WILL  GET  SOILED  OR  MISLAID. 

••THE     BIRD"     SATISFACTORILY     AT- 

TACHES   THE  CUFFS    TO    THE    COAT 

SLEEVE    LINING-WHEN  THE  COAT    IS 

REMOVED    THE     CUFFS    COME.    TOO. 


Costs  You 
Sells  For 


$1.50  Per  Doz.  Pairs 
25    Cents   Per    Pair 


ORDER  FROM  YOUR  JOBBER.  OR 

J.  V.  PILCHER  MFG    CO 

LOUISVILLE,  KV 
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style  with  modern  innovations  and  only  copying  the  main 
features — can  appreciate  how  valuable  a  book  oi  refer- 
ence this  diary  is. 

Mr.  Calkins,  the  managing  director  of  the  Merchants' 
Mantle  Mfg.  Co.,  who  has  kept  this  interesting  record, 
says  that  styles  each  year  are  becoming  more  sensible 
and  practical,  and  that  when  he  turns  over  his  diary  to 
the  record  of  seasons  long  past  he  wonders  how  the 
trade  managed  to  sell  the  garments  made  then,  for  he  is 
sure  the  2()lh  century  woman  would  decline  to  have  any- 
thing to  say  to  them. 

The  keeping  of  such  a  diary  shows  the  deep  and  inti- 
mate interest  that  binds  a  successful  man  to  his  busi- 
ness and,  judging  from  the  rapid  growth  of  the  ploak 
trade  in  Toronto,  this  is  not  the  only  diary  that  could  be 
consulted. 

MURMURINGS  OF  SPRING. 

ALTHOUGH  many  cloak  lines  are  already  in  the  mar- 
ket for  Spring,  a  few  linns  have  refrained  from  early 
showing,  although  the  general  type  is  forecasted  even 
at  this  date.  In  conversation  with  a  Montreal  manufac- 
turer, some  interesting  views  were  disclosed.  He  thought 
no  type  would  be  settled  upon  till  at  least  December. 
"However,"  he  continued,  "while  I  don't  imagine  all 
Canadian  manufacturers  are  going  to  bank  upon  and  pro- 
tect their  customers  in  pushing  one  good  style,  yet  the  most 
suitable  length  for  a  Spring  cloak  is  a  22  or  24  inch  coat 
and  that  is  undoubtedly  what  will  be  the  correct  length. 
This  short  coat  will  be  tight-fitting,  hardly  the  old  corset 
model,  however.  Another  style  which  will  occupy  a 
staple  position  is  the  butcher  coat.  These  general  char- 
acteristics are  bound  to  be  carried  out  by  every  Canadian 
manufacturer  alike.  Each  will  place  distinguishing  marks 
upon  his  models.  In  regard  to  the  length,  sound  judg- 
ment commends  it  for  the  consideration  of  buyers  gen- 
erally, for  short  women  a  24  inch  coat  will  not  cut  off 
their  length  perceptibly,  while  for  the  tall,  slender  figure  it 
is  certainly  a  smart  style. 


be  a.  leader  in 
It  has  obtain- 


THE  SHIRT-WAIST  SUIT 

THE  shirt-waist  suit   again  promises  to 
the  trade  next  Spring  and  Summer. 
ed  a  strong  hold  on  the  city  trade  this  Summer,  and 
there  is  every  indication   that  it  Avill  hold  this  trade  in 
future  and  also  that  its  vogue  will  extend  to  the  country 
trade  as  well. 

Though  there  are  certain  fundamental  lines  to  be  ob- 
served, the  cut,  style,  and  finish  of  the  shirt-waist  suit  is 
varied,  and  affords  considerable  scope  for  individuality  in 
make  and  trimmings.  A  shirt-waist  suit  can  be  charm- 
ingly simple,  or  by  the  additions  of  trimmings  and  em- 
bellishments, it  can  be  made  extremely  elaborate. 

Those  first  to  be  taken  into  account  are  the  silk  stuffs 
that  have  claimed  the  shirt-waist  suit  as  their  own.  These 
include  soft  taffetas,  shepherds  and  small  fancy  checks  in 
taffetas  and  louisines,  satin  liberty,  pongees  and  the  new- 
tussores  and   many  other  novelty  silk   fabrics. 

Lustres  and  mohairs  in  both  plain  and  the  many  fancy 
weaves  will  be  very  pronaineni  and  some  of  the  best  sell- 
ers are  sure  to  be  picked  from  the  wide  range  in  these 
materials. 

Of  course,  wash  fabrics  occupy  a  huge  space  in  the 
manufacture  of  shirt  -waist  suits,  and  almost  all  of  the  popu- 
lar wash  fabrics  have  been  pressed  into  service.     Linens, 


cotton  voiles,  zephyr  ginghams,  etc.,  are  all  shown.  The 
new  sateens  and  mercerized  cloths  in  shepherds  checks 
are  sure  to  be  popular  as  these  simulate  the  checks  in 
silks.  In  linens  it  is  the  coarse  crushes  and  etamine 
weaves,  as  well  as  linen  duck,  line  zephyrs  and  other 
cloths.  Many  cloths  that  duplicate  woollen  fabrics  are 
made  into  smart  shirt-waist  suits. 

Though  of  course  different  materials  call  for  a  differ- 
ence in  the  mode  of  treatment,  the  general  lines  are  essen- 
tially the  same  of  whatever  fabric  the  shirt-waist  is  made. 

The  particular  feature  of  this  season's  suits  lies  in  the 
shape  of  the  skirt.  The  lines  are  wide  and  full  and  de- 
part radically  from  those  of  a  year  ago.  Broad,  flat  pleats 
are  stitched  down  to  a  little  below  the  hips  and  below  there 
they  spread  out  in  loose  full  lines.  Some  few  show  ar- 
rangements of  patterns,  but  the  pleated  styles  are  most  in 
evidence.  Nun's  tucks  and  groups  of  wide  tucks  are  seen 
around  some  of  the  skirts.  Wash  braids,  heavy  laces- 
many  of  them  two-toned,  as  well  as  faggotting  and  fancy 
stitches  are  used. 

The  waist,  of  course,  adheres  to  the  shirt-waist  prin- 
ciples and  is  easy  fitting.  The  drooping  shoulders  have 
given  way  to  the  broad  effect  and  the  sleeves  follow  those 
of  the  plain  tailored  shirt-waists,  the  untrimmed  lines  of 
which  are  shown  in  another  part  of  the  paper.  The  broad 
up-and-down  pleats  either  stitched  down  all  the  way  or 
only  to  the  bust  line,  are  the  most  accepted  treatment 
and  this  is  varied  to  the  designer's  fancy. 


THE  QUESTION  OF  STYLE. 

RETAILERS  are  fully  aware  that  their  cloak  section 
is  kept  alive,  not  so  much  by  the  wearing  out  of 
garments,  but  by  the  changes  in  style,  "that  in- 
definite something"  which  is  oftentimes  the  bugbear  of 
a  peaceful  business  life.  With  the  latter  part  of  the  pre- 
ceding sentence  in  view,  too  many  vagaries  in  the  style  of 
cloaks  means  not  only  trouble  to  manufacturers  but  spells 
ruin  to  the  retailer. 

In  this  connection  it  is  not  only  interesting  but  in- 
structive just  at  this  time  to  sum  up  Fall  styles  not  only  in 
the  Canadian  market,  but  across  the  line  as  well.  It  is 
safe  to  say,  buyers  across  the  line  this  Fall,  when  they 
came  to  market  were  confronted  by  an  array  of  styles 
which  in  point  of  diversity,  had  never  been  equalled  in 
the  trade.  For  their  delectation  were  presented  all  lengths 
from  extremely  short  to  extremely  long,  and  various  types 
and  various  distinct  styles — in  fact,  everything  from  a 
tourist  coat  to  a  Directoire  model  or  Louis  mode.  With 
what  result?  Business  for  manufacturers  has  been  more 
than  disappointing,  in  some  cases  being  placed  at  one- 
half  the  previous  season.  This  inevitably  is  going  to  af- 
fect the  retailer.  He  has  no  model  to  bank  upon  and  to 
push.  With  such  conditions  it  is  only  natural  that  retail- 
ers placed  orders  with  only  a  delicate  regard  for  quan- 
tities 

In  the  Canadian  market  such  disastrous  conditions  have 
hardly  approached,  as  at  least  two  types  of  cloaks  have 
dominated  the  market .  However,  many  companies  have 
worked  out  their  own  ideas  and  if  the  style  question  is 
not  more  carefully  and  earlier  settled,  trouble  might 
readily  ensue; 

From  this  preface,  it  may  readily  be  deduced  that  a 
uniformity  of  style  for  both  Spring  and  Fall  seasons  is  a 
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desideratum.     Snob   a  view  almost     Beemi     like  a  vain 

chimera,  l>u t   it    the  < peration  of  retailers  can   be  ob 

tained,  and  a  little  fosterng  of  the  i Burner  indalged  in, 

there  ii  do  adequate  reason  why  such  an  experiment  mighl 
not  be  carried  to  a  successful  issue,  Ii  the  design  be  new 
and  practical,  and  incorporate  the  In— i  from  foreign  mar 
Lets  adapted  to  Canadian  needs,  and  the  price  afford  tlie 

retailer  a  g I  profit,  such  an  event  would  lose  its  chimer 

it-:i I  aspect.  These  matters  to  be  rare  each  need  careful 
working  oul  hut  this  Pall's  results  tend  to  prove  such  a 
conl  ingency  is  possible. 

Retailers  musl   embrace  such   a   uniform  condition   is 

nothing  less  than  a  I n.     It  would  eliminate  the  furrows 

from  many  a  brow,  caused  by  the  worrj  involved  in 
knowing  just   whal   Canadian  cloaks  to  buy.     With  one 

good    Canadian    sl\le   of   cloak,    he   can    then    go   ahead    and 

confident  1}  tell  his  trade,  "This  is  the  Btyle"  and  there 
is  verj  little  doubt  but  what  such  a  course  would  boom 
trade.  It  musl  he  home  in  mind,  however,  thai  by  1 1 •  ■ 
means  i>  a  Uniform  use  of  accessories  advocated,  rather  \s 
the  length  and  general  selling  qualities  regarded  as  the 
uniform  desideratum.  The  various  types  and  designs  in 
the  accessories  incorporated  by  various  manufacturers 
musi  he  used  not  only  to  attract  but  to  sustain  a  varied 
clientele  and  afford  that  distinguishing  exclusive  touch 
which  charms  the  heart  of  every  woman.  Retailers'  past 
experiences  hear  out  not  only  the  trouble  but  the  loss  iu- 
volved  when  no  particular  type  occupies  a  dominant  posi- 
tion. Unfortunately  women  are  qo)  hound  to  hu\  just 
what   is  most    becoming,  that    part    is  onl\    p< gnized   when 

the  st_\le  of  cloak  show  n  them  is  recognized  as  the  most 
fashionable. 


■       J?. 


Novelty  Cotton   Material— A  design  popular  for  Art  Tickings 
and  Bedroom   Draperies. 

NOVELTY  COTTON  MATERIAL. 

IN    the  accompanying     illustration     The   Review     takes 
pleasure  in  showing  its  readers  a  prettj  sample  of  an 

attractive  cotton  material,  which  i-  verj    popular  at 

the  present  time.     The  g I>  are  shown  in  a  large  variety 

of  colors  in  twills  and  patterns  and  are  used  for  art  tick- 
ings and  bedroom  draperies,  etc.  It  has  met  with  large 
sales.  The  design  shown  i>  No.  1865  of  the  Colonial 
Bleaebing  and  Printing  Company  's  line. 
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This  curious  looking  figure  stands 
for  the  only  difference  in  the  names  of 
the  two  lines  which  we  manufacture. 

Takeaway  tin'  right  hand  vertical 
and  the  horizontal  bars  and  you  have 
the  principal  Letter  in  the  Dame  of  our 
line  for  ladies. 

Or,  take  t\\a\  the  two  oblique 
bars  and  what  is  left  forms  the  princi- 
pal letter  in  our  line  for  gentlemen. 

(  'an  you  "iicss  it   ! 

I  [ere  is  the  answer 

SKIRTS    for  the  ladies. 

jl    IK  ID    for  the  gentlemen. 

Our  samples  for  Spring  l!'<>.">  now 
in  the  hands  of  our  travellers,  com- 
prise one  of  the  most  complete  ranges 
we  have  ever  offered  to  the  trade. 

No  pains  orexpense  have  been 
spared  in  making  them  as  good  <>r  a 
little  better  than  those  of  any  other 
manufacture. 

Our  skirts  are  patterned  after 
the  latest  styles  froma  choice  range 
of  materials. 

Our  shirts  are  the  kind  that  look 
well  ami  fit  well     two  important  f  c 

tors  in  shirt   making. 

We  offer  these  goods  to  retail  at 
a  popular  price. 

[f  our  travellers  have  not  reached 
you  yet,  write  us,  and  we  will  send  lull 
particulars. 
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ABVEifeTISINGRetAItERS 


*  This  department  is  conducted  and  prepared  by  Mr.  J.  C.  Kirkwood,  advertising  specialist,  Toronto,  and  one  enjoying  a  high  reputation  as  an 
expert  and  authority  on  all  advertising  matters.  He  will  be  pleased  to  answer  questions  regarding  advertising,  to  give  the  assistance  and 
advice  which  an  expert  is  so  well  qualified  to  give,  and  to  criticise  advertisements  which  may  be  submitted  to  him.  It  is  intended  that  the  depart- 
ment shall  be  helpful,  practical  and  well  up-to-date.  Correspondents  should  address  their  letters  to  "Good  Advertising  Department,"  THE 
Dry  Goons  Review,  Toronto. 


LESSONS  IN  ADVERTISING. 

(Continued  from  last  issue  ) 

THAT  plain  type  is  desirable  and  effective  for  ad- 
vertising is  shown  by  the  fact  that  it  is  used 
largely   by  advertisers   whose  expenditures  are 
among  the  thousands  of     dollars.     Among  the 
styles  of  type  which     can  be  used     effectively 
are  old-style   Roman,  light-faced  Gothics     and   Latin  An- 
tique.    Nol  only  are  these  types  well  adapted  to  advertis- 
ing pages,  hut  also  to  the  very  highest  grade  of  artistic     Grotto,  the  Merry  Gnomes  and  the  Goblins' 

work.  It  is  interesting  to  note  that  almost  all  frequent 
advertisers  in  the  dailies  are  identified  with  some  special 
face  of  type. 


are  what  she  saw  in   her  dream. 
There  is  the  Village  Church  with 

Example  of  12-Point  Latin  Antique  Series. 

its    loaded    Christmas     tree\     then     the 
Country  of   the   Fairies   that    she    went 

Example  of  12-Point  Harvard  Italic  Series. 

through;    next   the   lied    Grotto,    the    Green 


A— Type. 

Some  of  the  common  and  popular  type  faces  are  known 
as  De  Vinne,  Jensen,  Post,  Roycroft,  Old  Style,  Gothic, 
Ionic,  Antique,  Italic,  Pica,  Nonpareil,  Agate.  Some 
are  most  useful  for  "display,"  others  are  "body"  type. 
Herewith  are  provided  specimens  of  the  type  faces 
named  : 

The   Wanamaker    Christmas    Show 
for  children  this  year  is  called   "The 

Example  of  12-Point  DeVinne  Series. 

Man   in  the   Moon."     It   is  a   story  told  in 
pictures,    and   as   a  consequence   the   store   is 

Example  of  12-Point  Jensen  Series. 

Constantly    crowded    with    a    throng 
of     delighted      little     ones  —  brought 

Example  of  12-Point  Post  Series. 

Lhere,   of  course,  by  their  mothers  and 
sisters  who  come  bo  buy.    On  the  fourth 

Example  of  12-Point  Roycroft  Series. 

floor  is  the  first  picture — the    little    girl    who 
lived  in  the  Land  of  Nod  and  who  started  out 

Example  of  Old  Style  Pica  Series. 

to  find  who  was  the  man  in 
the  moon.     She  is  depicted 

Example  of  12  Point  Gothic  Series. 

Sound  asleep  in  her  little  white 
bed,  and  the  pictures  that  follow 

Example  of  12-Polnt  Ionic  Series. 


Example  of  12-Point   Series. 

Den.    After  that  Paradise  Glen,  with  lovely  colored  birds  floating  through 

the  air,  then  the  Crystal  Cave  and  the  Arctic  Regions  with  the  Aurora 

Example  of  Nonpareil. 

Borealis,  and,  finally,  the  Man  in  the  Moon.    The   Wanamaker  Christmas  Show  for 

children  this  year  is  called  "The  Man  in  the  Moon."    It  vis  a  story  told  in  pictures, 

Example  of  Agate  Series. 

The  foregoing  are  useful  as  examples.  It  is  not  neces- 
sary to  study  them  in  an  effort  to  memorize  the  styles 
with  their  names.  Their  quick  recognition  will  come 
with  their  use.  It  will  suffice  in  the  meantime  to  note 
the  different  styles  and  to  consider  their  different  effects, 
and  to  contrast  them.  It  will  be  found  expedient  to  clip 
this  exhibit  of  type  faces  and  to  paste  same  on  a  card 
or  in  a  book  for  reference  later  on. 

There  is  another  aspect  of  this  question  that  must  be 
dealt  with,  namely,  the  designation  of  type  sizes.  The 
old  method  of  type  measurement  was  by  a  distinctive 
name.     Thus  type  sizes  were  known  for  example  as  : 

An  advertising  man    is   a   born  optimist. 


It    his     business    to    see    the    possibilities    of   things. 

Long  Primer. 

An  advertising  man  is  a  born  optimist.    It  is  his  business  to  see  the  possi- 

Nonpareil. 

An  advertising  man  is  a   born   optimist.     It  is  his  business  to  see  the  possibilities  of 

Agate. 

The  modern  system  of  designating  the  size  of  type 
faces  is  called  the  Point  System.  Thus  type  is  said  to 
be  8  point,  10  point,  12  point,  18  point,  36  point,  48 
point,  72  point,  and  so  on. 

There  are  in  theory  72  points  in  an  inch  of  space. 
Thus  a  36  point  type  would  measure  one-half  inch  in 
depth,  a  24  point  face  one-third  of  an  inch,  a  12  point 
face  one-sixth  of  an  inch,  or,  to  state  it  differently, 
there  are  six  lines  of  12  point  type  to  the  inch,  four 
lines  of  18  point  type,  two  lines  of  36  point  type. 

An  appreciation  of  the  point  system  of  type  measure- 
ment   is   desirable   in    that   it  enables    the   constructor   of 
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MERCHANTS 

MAKE    MORE 

MONEY 


Wt  "if'T  jfOO  the  opportunity.     Han  li  good  evldeni 
tractt  from  t>  pica i  letters  ol  merchant!  ire  work  for:— 
FROM    WINDSOR.    N.  S. 

"The  "'ii  ..i  Baptambei    u parad  irlth  laal  y»r.  Iiaboul 

|4Q0  ahead  of  laat  yeai     lothi  lutdownlnthe 

i  i  linn  *.  iiin-  ■mi   n>  i  too  bad  " 

(ROM    MONTRtAL.    QUE. 

"  in  Hi  ii  »v  appreciate,  row  narj 

I'.iliiy  I.,  wni.   iIh  in     The;  are  oertalnly  nlgn-clau  and     • 
i in-  Highest  credit        "Our  August  trade  wu«  about  -i  per  oenl   orei 
leal  real 
FROM    KOUNTHWAITE,    MAN. 

"  l  l  tu  v.  ry  amah  plneend  with  the  work  jou  hare  done  foi  n 
[fee]  'luii  you  ban  great  deal  fo  10I  I  have  paid 

jnii.    !f  oar  ideu,  uid  suggestions,  i<»>.  ban    been  helpful,  and  l  bare 
appn  olated  t  hem. 

"I   behave  my  adrartlelng  key  i«  now  being  better  spent  than 

•  \.  i  before,  and  that  the  plan  vrhton  you  put  mi"  operation  fur  ine 
fthoull  vMirk  equally  wall  for  any  general  store,  and 

"lean  heartily  recommend  both  yim  and  your  «"rk  toallentei 
priehig  merehant! 
The  lirst  letter  from  a  merchant  in  a  small  city,  the  - 
from  a  merchant  in  a  great  metropolli,  toe  third  from  a  merchant 
in  »  imall  town,  all  are  alike  in  expressing  their  Mtiatactlon  with 
what  we  have  done  ami  are  doing  for  them. 

And  r»o  mutter  How  large  or  how  small  your 
bvi»ir»<?9»  is,  wo  will  help  you  rauKt  more  money 
by  increasing    your  trade. 


When  we  >ay  tin-,  ueare  olTeririR  you  no  untried  experiment. 
It's  a  straight,  honest,  business  projiosition— we  offer  to  do  for  you 
what  WK  IRE  I  «  IING  for  others. 

It  la  not  alone  by  the  ail  vert  Islng  we  prepare  that  we  will  PROFIT 
you.  As  our  cnatomen  will  tell  you.  the  business-getting  rogges- 
tions  we  -rive,  the  helpful  aid  on  the  troublesome,  puzzling,  daily 
problems  of  store  management  and  policy,  on  money-making  plans, 
on   special   advertising  plans,  etc.,  are  worth  all   they   pay  us.     To 

■el  vim  to 

Try    Us 

we  are  going  to  cut  our  regular  term-  in  half.  90  that  you   will   pay 
us  hut  a  trifling  amount,  no  more  that  an  evidence  Ol  good  faith— it 

may  be  less  than  a  dollar  a  week,  according  to  the  number  ol 
ads.  you  use. 

You   Can  TaKe   No   rvisK. 

To  gfrfl  you  absolute  assurance  that  you  make  NO  mistake  In 
giving  ib  the  trial,  we  make  tin-  guaranti 

If  you  are  not  satisfied  at  the  end  of  three  month- 
that  we  can  accomplish  what  we  promise,  and  if  vou 

do  not  think  we  have  given  you  m<>kk  than  pout 
money's  worth,  vou  have  but  to  a-k  it  and   WX 
WILL  REFI'NH  ALL   UONKYrJ   PAID. 
Could    we  give  Stronger  evidence  that  it's  voir  SUCCI8B  that 
mean-  our  success 

If  you  are  interesteil  in  Increasing  your  trade,  write  US,  We'll 
only  work  for  one  merchant  in  a  town  — write  us  NOW, 

CHILD  &  TALL 

A dverti»tng     -      Business    Building. 

WAKEFIELD.       MASS. 

Canadian  Officc-i    Room   W .  IO  Front  St.   E.,  Toronto. 


National 

Roller  Bearing 

Cajii  Sweepers 


edal 


Tftr-rrrKliest  award 

on  carpet  iweepi 

an  article  of  furniture, 

ornamental  as   . 

useful.  Also  as  an 
article  of  household 
utility. 


Gold    Medal 


•  award 

■  r-  for 
•  Itiallty     of     material-. 
■ 
pinny     of     pstltl     and 

tlon. 


GRAND 
PRIZE 

'he  supreme   prize 
in    sweeper    group. 


The  Triple  Medal  Line 

The  Grand  Prize  and  Two  Gold  Medals,  as  above,  have 
been  awarded  by  the  International  Jurj  of  Awards  of  the 
Louisiana  Purchase  Exposition  on  National  Roller  Bear- 
ing Carpel  Sweepers,  the  highest  award  ever  made 
Carpet  Sweepers.  This  is  an  incomparable  honor  for 
"NATIONALS,"  having  been  on  the  market  but  four 
years,  a  record  not  even  approached,  let  alone  equalled, 
clearly  demonstrating  the  superiority  of  modern  ideas, 
applied  in  modern  features,  along  modern  lines,  of  the 
quality  and  finish  to  stand  the  most  severe  lest.  And.  \-l, 
this  is  but  a  confirmation  o(  the  verdict  of  the  thousands  ol 
dealers  who  are  selling  our  product  and  who  have  always 
pronounced  it  far  the  superior. 

The  Grand  Prize  and  Two  Gold  Medals  will  not  add  to 

the  price  of  "  NATIONALS."  Our  high  standard  o\  qual- 
ity, workmanship,  finish  and  general  extreme  simplicity 
which  gained  for  us  this   highest  honor,   will  be  maintained. 

Mr.  Buyer,      Thousands  upon  thousands  of  women,  the 

users  ol  sweepers,  have  daily  visited  our  booth  and  examined 
our  snoods.  Our  demonstrators  have  shown  and  explained 
the  merits  of  "NATIONALS."  The  opportunity  has  Iveu 
presented,  as  never  before,  of  making  comparisons,  ;lnd 
our  visitors  vour  customers  havegone  home  with  the  fact 
firmly  impressed  upon  their  minds,  that  in  "NATIONALS" 
they  can  obtain   something  different,  something   better  and 

all  that  is  good  in  carpet  sweepers.  Don't  you  wan!  to 
meet  the  demand  of  your  customers?  It's  The  Triple 
Medal   Line. 


NATIONAL  SWEEPER  COMPANY 


Toronto  Offics 
45  Colborna    St. 


MARION.    IND. 

San  Francisco  Office 
6i7   Mission   St. 


Chicago  Office 
1411  Michigan  *>•. 
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advertisements  to  indicate  to  the  printer  in  a  definite, 
intelligible  way  just  what  size  of  type  to  use.  For 
example,  a  certain  display  line  would  look  well,  so  the 
writer  determines  on  a  .'56  point.  So  he  indicates  on  his 
copy  that  he  wishes  ;i  type  measuring  one-half  inch  high. 
Or  it  may  be  that  a  21  point  or  an  18  point  or  a  36 
point  si/.e  is  wanted,  meaning  thereby  a  face  measuring 
one-third,  one-quarter  or  one-half  an  inch  in  depth. 

To  illustrate  there  are  here  given  examples  of  differ- 
ing type  faces  and  sizes  with  the  names  and  sizes  in 
points   indicated    below  : 

Advertise 


Example  of  48-Point  Devinno  Series. 


ments  Should  be  busi 

Example  of  24-Point  Devinne  Series. 

nesslike.  There  are  no  frills 

Example  of  18-Point  Devinne  Series. 

About  business.  Is 


to  their  being.    To  be  sure,  they  do  not 

nles  of  18  Point  De  Vinne  Condensed  Series. 

The  "extended"  letter  has  width,  the  "condensed"  is 
narrow.  Sometimes  the  advertising  constructor  wishes 
a  word  or  phrase  in  a  certain  size  of  type  to  go  in  a 
single  line.  With  an  extended  letter  it  may  not  be  pos- 
sible, with  a  condensed  letter  he  may  achieve  his  will, 
and   at  no  sacrifice  of  strength. 

Type  is  still  further  distinguished  by  the  terms  "upper 
case"  and  "lower  case,"  the  former  meaning  the  capital 
letters,  or  "caps,"  as  they  are  commonly  called  ;  the 
latter  meaning  the  smaller  letters  which  accompany  the 
capitals. 

Possibly  what  has  been  written  on  the  subject  of  type 
will  be  sufficient  for  the  student  for  the  present,  hut  the 
subject  is  by  no  means  exhausted. 

(To   he  continued.) 


Example  of  36-Point  Jensen  Series. 


is  a  matter  of  fact,  direct*     It  is 


Example  of  18-Point  Jensen  Series. 


Not  only  fo\m 


Example  of  36-Point  Post  Series. 


dation,    but    tKe    Super- 

Example  of  18-Point  Post  Serios. 

structure,  as  Well,  of 


Example  of  24-Point  Roycroft  Series. 


modern     Civiliza- 

Example  of  24-Point  Extended  Gothic  Series. 

tion.    Men  who  sell 

Example  of  24-Point  Avon  Series. 

Are   in  earnest.     Those  who  sell  are  in  earn- 

Example  of  12-Point  Series. 

est.     Those  who  earn  their  money  by  labor  know   that    it 

Example  of  10-Point  Seriee. 

is  hard   to  get,  and  they  part  with  it  as  a  necessity  to   their 

Example  of  8- Point  Series. 

being.    To  be  sure,  they  do  not  spend  it  reluctantly  or  gingerly,  but  they  part  with  if 
Example  of  Si-Point  Series. 

It  will  be  found  useful  to  clip  these  examples  and  to 
paste  them  in  a  book  or  on  a  card  for  future  reference. 

There  is  another  feature  of  some  type  styles  that  is 
worth  noting,  namely,  that  some  are  "extended"  while 
others  are   "condensed"  : 

As    a     necessity 

Examples  of  18-Point. Gothic  Extended  Series. 


STRIKING  ADVERTISEMENTS. 

HAVE  you  ever  picked  up  a  newspaper     to  find  your 
eye   immediately     arrested     by     an   advertisement 
which  stands  out  bold,  clear  and  inviting?     It  will 
no!   lose  itself.     It  catches  the  eye  at  every  turn,  and  at 


Unless 
money's 
no  object 

No  young  man  objects  to  getting  for 
$10  a  Fall  overcoat  that  was  anywhere 
from  $14  to  $25. 

We've  about  200  such  coats,  sizes  32, 
33  and  34  chest ;  and  the  lot  includes 
both  tan  coverts  and  medium  length 
blacks  and  Oxfords. 


At  the  same  time,  most  any  young 
man  of  the  same  size  can  pick  out  a 
Fall  suit  to  his  fancy  —  the  stock's 
complete. 

$12  to  $25. 

Rogers,  Peet  &  Company 


every  look  it  pleases.  By  and  by  you  read  it,  even  though 
you  are  not  in  the  market  for  the  wares  it  proclaims. 
Not  a  big  advertisement  either,  there  is  not  even  an  illus- 
tration Tells  its  story  briefly,  smartly;  doesn't  weary 
you,  and  leaves  an  impression  of  favor.  Look  at  it  again 
and  you  find  that  it  is  exceedingly  simple  — indeed  it  is 
difficult  to  imagine  anything  much  simpler. 

1  am  submitting  this  month  two  or  three  examples  of 
the  advert  isment  that  is  in  my  mind,  and  invite  the  read- 
er's close  study  of  them.  Note  the  "white  space"  that 
surrounds  them,  the  simple  border,  the  plain  type  — a  type 
face  known  as  "old  style.'  Any  printing  office  can  re- 
produce this  style,  and  as  I  see  it,  many  a  mrehant  would 
do  well  to  employ  it.  Such  advertisements  even  of  mod- 
erate size,  are  quite  as  effective— more  so  in  fact  — than 
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large  Biaed  ones  thai   have  do  attractiveness  ;il t   them. 

At  ;m\    rate,  the  style  of     advertisements     illuatratad  is 
worth  cultivating. 


WHAT  NEW  YORK  STORES  SPEND  IN  ADVERTIS- 
ING. 
A  conservative  estimate  of  the  amount  of  monej  Bpenl 
l>\   ilic  big  department  Btores  in  Greater  Sc»   York  is  as 

follows  : 

John  Wanamaker,  $500,000;  Siegel-Coopei   Co.,   MOO, 


The  Swish  of  a 
Silk    Petticoat 

Something  eminently  satisfying  to  the 
wearer  in  the  rustle  and  frou-frou  of  a 
Silk   l'etticoat. 

These  attractive  new  ones  possess 
more  than  the  rustle — they  are  full  of 
style,  with  their  accordion  and  umbrella 
flounces  and  pretty  trimmings  of  lace, 
plaits  and  ruchings ;  and  the  prices  are 
quite  within  reason. 

Al  ■<.">  Taffeta  1'ettuoaU,  in  all  the  ui 
Rhodes  or  black;  deep  accordion-plaited  llouncc 
or  circular  ruttle,  with  plaits 

At  46.50  Of  gloria  or  taffeta;  ilcep  grail 
Dated  Bonnoe,  with  two  gathered  rattles  at 
lioitom. 

At  $7.50  Of  Poogee,  in  natural  color;  soft, 
clinging  and  light  weight  :  deep  umbrella 
tlounca,  with  giithrre<l  rufia  at  bottom. 

At  SS  Of  taffeta,  in  light  or  dark  shades, 
also  black  ;  dent  umbrella  limine*  with  plaits; 
gathered  plaited  rutHe  at  bottom. 

Root  &  Carmack, 

1M   Prospect  St. 


000;  Simpson-Crawford  Co.,  $400,000;  B.  II.  Macy  &  Co., 
$360*080;  Adams  Dry  Goods  Co.,  $300,000;  Bloomingdalo's 
$300,000;  Hearn,  $260,000;  Enrich  Bros,  $200,000;;  Fred- 
erick Looser  A  Co.,  Brooklyn,  $200,000;  Abraham  & 
Strauss.  Brooklyn,  $100,000;  Rothenherg  &  Co.,  $175,000; 
H.  O'Neill  &  Co.,  $150,000;  Saks  &  Co.,  $100,000;  P>. 
Altaian  &  Co.,  $100,00(1;  A.  I).  Mathews'  Sons,  Brook- 
lyn, $100,000;  Chapman  &  Co.,  Brooklyn,  $100,000;  Stern 
lit..-..  $75,000;  II.  Batterman,  Brooklyn,  $7.">,000;  Lord  & 
Taylor,  $50,000;  Koch  &  Co.,  550,000;  Arnold.  Constable 
&  Co..  $35,000;  small  departmental  stores.  $150,000.  Total. 
$4,l(i0,000. 

The  expenditure  is  about  twice  that  paid  Cor  rent  by 
the  big  Btores.  Advertising  is  exceeded  by  only  one  other 
item  of  expense  that  of  salaries  and  wages  which  is  aboul 
double  the  advertising  appropriations.  Practically  all 
this  publicity  is  newspaper  advertising. 


THE  PROBLEMS  OF  YOUR  BUSINESS. 

BylrvingC  IhiH.of  Child  \   Full.  ftrtiwtWm  sjmm mints. 

CONSTANTLY  coming  np  in  the  course  of  every  busi- 
ness are  the  interesting,  yel  perplexing  and  difficult 
problems,  whose  eorreei  solution  means  so  much  to- 
wards Buccson  -or  failure. 

How  much  easier  it  would  be.  how  much  worry  it 
would  save,  if  you  could  turn  for  aid  to  someone  whom 
you  knew  to  be  competent  to  tell  you  what  is  best,  and 
show  you  the  course  which  will  make  a  profit,  and  the  one 
which  will  entail  a  |oe  ^ive  the  reasons  why. 


Suppose,  for  example,  you  have  m  mind  the  adoption 

oJ    a    new    plan.       YOU    would    like   U)    know    if  another 
chant    has    used    a    similar    plan    under    similar    Gondii 

how  it  worked  out,  and  in  what  particular  the  plan  could 
be  varied  and  improved  upon  to  suit  your  particular  eon 
dil  ions. 

To  whom  can  yon  turn  for  helpful  assistance  1  You 
cannot  go  to  your  competitors.  Your  friends  are  not 
competent  to  advise  you.  It  is  on  all  such  points  as  this 
that  the  true  advertising  expert  pro  lelpful  ami  so 

profitable    to    the      merchants    for      whom    he    works.       He 

knows. 

The  hue  iidvertising  expert  does  not  OOnflne  his  ef- 
forts  to   writing  advertising   by  any   means.      That    is   but 

a  part  of  his  work.     The  value  of  bis  services  lies  iM  the 

competent    advice   and   help   he   gives  on    these   multitudin- 
ous problems,  all  important,  ami  in  the  fact  that  advertis 
in-  he  prepares  is  prepared  to  meet  the  special  conditions 
which  confront  each  business  and  i-  along  the  lines  which 

will   best    promote  it. 

His  mind  is  trained  on  these  lines.  It  i-  his  daily 
task  to  do  these  tilings.  His  success  depends  upon  his 
being  correct.  He  is  in  constant  touch  with  merchants  of 
all  conditions,  and  both  large  ami  small;  he  knows  what 
plans  are  working  successfully  and  the  conditions  they 
are  working  under,  lie  devises  new  plans  and  adapt - 
ones,  he  understands  how  to  find  points  of  loss  and  how 
to  stop  them,  he  suirirosts  new  ways  to  make  money,  and 
in  innumerable  ways  works  for  the  betterment  of  the  busi- 
ness he  identifies  himself  with. 

Is  it   Btrange   that   such   men      men   whose  everv  enerirv 


Wallach's 
Hats 


This  Autumn  has  seen  a  great  revival  of 
the  Light  Colored  Hat. 

Not  all  hatters  knew  it  was  coming — we 
didn't  Know  it,  but  we  Believed  it 
strongly  enough  to  make  up  the 
fullest  line  in  town. 

We  have  Havana,  Java— all  the  good 
shades  in  all  right  shapes. 

$1.90 — $2.90 — $2.40 
Proper  and  Popular  ShadM  in  QIotm 

W  ALLACH'S 

Nelson  Street. 


is  trained  alone;  the  lines  of  business  promotion  can  help 
to  success  merchants  who,  their  attention  divided  by  the 
multiplicity  of  their  affairs,  can  '.rive  but  a  small  portion 
of  their  time  to  the  promotion  of  their  busii 

oadian  merchants  are  enterprising  and  progressive, 
and  we  feel  positive  that  it  is  only  necessary  for  them  to 
really  grasp  and  fully  appreciate  .iiist   what  he  do. 
them,   when   very  many   will    take     advantage     of  the  ad- 
vertising specta';st's  services, 
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SHOWERPROOF 
GARMENTS. 


IF  any  additional  proof  were  needed  to  attest  the  popu- 
larity of  showerproof  garments  the  pafct  month 
has  given  ample  testimony.  The  retail  trade  seems 
to  have  awakened  fully  to  the  fact  that  shower- 
proof garments  are  seasonable  articles  and  should 
be  carried  in  stock  all  the  year  around.  It  is  fully  recog- 
nized  that   showerproof  coats     as  made  now     by  skillful 


A  Three  Quarter  Model,  shown  by  National  Rubber  Co. 

manufacturers  are  garments  of  great  utility  and  appeal 
nut  only  to  the  aesthetic  but  to  the  practical  instincts  of 
both  men  and  women.  The  continuing  repeat  orders  on 
all  grades  makes  this  assertion  more  valuable  and  bears 
testimony  to  the  widespread  purchase  of  raincoats  by  buy- 
ers in  all  sections. 


Tn  looking  over  samples  either  for  repeats  or  Spring 
business  which  are  being  shown  to  the  trade  now,  discre- 
tion should  be  used  in  accordance  with  local  conditions. 
It  must  be  remembered  that  only  the  movement  of  the 
fabrics  and  styles  as  a  whole  can  be  given  and  that  local 
conditions  may  sometimes  render  some  of  the  innovations 
urged  impractical.  In  fact  many  shrewd  merchants  in- 
sist upon  manufacturers  conforming  to  their  own  particu- 
lar views  after  a  stylish  garment  has  been  banked  upon. 

*       • 
• 

In  defining  and  settling  upon  any  particular  style  of 
garment  which  may  be  banked  upon  as  the  newest  and 
the  safest  model,  one  is  met  at  the  outset  by  the  different 
demands  from  the  various  sections  of  the  country.  What 
might  be  called  the  three-quarter  coat  as  well  as  the  one 
reaching  to  the  hem  of  the  garment  are  undoubtedly  the 
best  sellers  svith  the  latter  having  the  largest  output. 
This  may  be  l.'ade  perfectly  clear  when  it  is  realized  what 
a  protection  I  be  long  full  coat  is  to  a  lady's  dress,  making 
it  acceptable  for  the  great  middle  class,  while  the  other 
coat  meets  th.i  demand  of  a  more  particular  class  who  in- 
sist upon  novelty  and  exclusiveness.  There  is  also  an  ad- 
vantage in  the  latter  coat  for  short  figures.  Another  coat 
which  is  being  exploited  again  for  Spring  is  the  short 
corset  coat  about  26  inches  in  length.  It  had  a  fair  sa'e 
last  Spring  but  is  hardly  meeting  with  the  same  success 
this  season. 

*       * 
* 

While  these  are  the  general  rules  followed  by  all  manu- 
facturers, the  diversity  of  styles  produced  is  almost  be- 
yond comprehension.  Though  each  manufacturer  shows 
for  Spring  certain  styles  characteristic  of  his  own  factory, 
and,  in  a  way,  distinct  from  his  several  competitors,  there 
are  certain  strong  resemblances  among  them  all,  denoting 
a  recognized  fountain  head  of  fashion,  an  acknowledged 
authority  beyond  whom  there  is  no  appeal  Judging, 
however,  from  the  embairassment  of  styles  shown,  one 
definite  style  seems  not  to  have  been  settled.  That  this 
may  arise  from  the  fact  that  Paris  even  has  not  pro- 
nounced upon  any  particular  style  is  perhaps  feasible. 
At  all  events  it  is  a  generally  recognized  axiom  that  too 
great  a  diversity  of  styles  hurts  trade.  The  Canadian 
trade,  however,  is  not  confronted  by  any  such  threatening' 
calamities.  The  medium  and  the  long  coat  cover  the  field 
and  it  is  a  perfectly  legitimate  aim  that  manufacturers 
should  strive  to  give  individuality  to  their  lines.  Enough 
variety  can  +Lus  be  attained  to  give  spice  and  vim  to  the 
trade  which  is  highly  salutary  and  commendable.  This 
spice  is  given  sometimes  by  a  peculiar  weight  or  color  of 
material  but  usually  by  the  many  fancy  effects  rung  in  on 
a  certain  sleeve,  an  odd  style  of  cape  or  collar,  a  touch 
of  braid  here  and  there,  on  odd  buttons  placed  in  advant- 
ageous places.  The  extent  to  which  these  novel  effects  are 
employed  is  endless.  Consequently  the  discussion  can  be 
summarily  dismissed  by  stating  the  whole  tendency  in 
ladies'  garments  is  towards  fancy  effects.  In  men's  goods 
as  noted  last  month  an  opposite  tendency  is  at  work. 
Plainness  yet  neatness  is  the  desideratum.  Next  month 
will  be  given  an  accurate  summary  of  the  tendencies  of 
Spring  business  as  well  as  the  most  popular  materials. 
cclors  and  styles. 
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MADE     IN     CANADA 


~^kem$k 


GenHcnwv-.BoysCOAts 
bear  [his  LdJpeT 


GUARANTEED  'TO  RESIST  ALL  ^CLIMATES 


NEW    SPRING    RANGES  ,  OF    RAINPROOFS    AND    WATERPROOFS 

ARE     NOW     IN     THE     HANDS    OF    OUR     TRAVELERS, 


Head  Worhs  . 
MANCHESTER.  ENGLAND. 


Ht.*acl    Offict*.    Warehousv 

and    Factory    for  m 

CANADA . 
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Western  StocK    Room  ■ 
21t>  Portage   Ave,  "WINNIPEG.   Man. 
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!  n«n  ARLINGTON  j 

I    LlUMQ£fl  COLLARS,  CUFFS,  Etc.         * 

^  WATERPROOF  A 

^     Superior  to  linen.    Do  you  carry  them  ?    If  not,  why  not  ?    They're  the  very  best  made-      *if 

AGENTS: 
Eastern  :  DUNCAN  BELL,  Montreal.  Western  :  POWER  &  CHANTLER,  Toronto,  Ont.       T 

* * 
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NATIONAL  BRAND 

Rainproof  and  Waterproof  Garments  for  Ladies,  Gentlemen,  and 
Children.  Newest  styles.  Made  in  all  shades.  Three-quarter  or 
full  length.      Trimmings  to  match. 

Large  illustrated   catalogue   and   price   list  on   application. 


NATIONAL  RUBBER  CO., 


524  Craig  St., 

Montreal. 


RAINPROOFS 


Buyers  who  want  reliable 

Goods  should  ask  for 
those  proofed  by  the 


and  stamped 


Co.,  Ltd. 


^PROOFED  8v 


The  "Cravenette"  Co.,  Limited,  affix  their  stamp 
only  to  such  goods  as  are  suitable  in  quality  for  Rain- 
proof purposes. 


Therefore,  this  stamp  is  a  guarantee  not  only  of 
Rainproof  properties,  but  also  of  the  quality  of  the 
material. 


The  "Cravenette"  Co.,  Ltd.,  Bradford,  Proofers  to  the  Trade. 


N< 


1*0* 


Dry    < 'o.W» 

r  -  v..  w 


INDUSTRIAL     CONDITIONS 
IN     BIRMINGHAM 


Ity    II     B 


liMlM.IIAM  is  the  home  oJ  many  British  in 
dustries,  .'mil  daring  times  of  general  trade  de- 
pression ii  seldom  happens  that  work  is 
short  in  Jill  of  them.  At  the  presenl  time, 
however,  trade  is  very  quiet  all  round.  Manu- 
facturers of  liulit  articles,  such  as  jewelry,  light  brass 
goods  and  the  thousand  and  one  knick  knacks  which  the 
central  great  cii\  of  England  supplies,  are  Peeling  the 
benefit  of  the  customary  demands  Cor  the  Autumn  b< 
and  the  Christmas  trade,  hut  on  the  v.  hole  business  may 
be  regarded  as  fiat,  stale  and  unprofitable.  The  depres- 
sion consequent  npon  lavish  national  expenditure  in  a 
great  war  with  ever  increasing  for  i:»n  competition,  seems 
for  the  moment  to  have  practically  paralyzed  the  home 
industries  and  Birmingham  is  suffering:  throughout  her 
commercial  system,  as  a  natural  concequence . 

• 
In  countries  whose  business  limitations  are  fairly  de- 
fined, trade  ebbs  and   Hows  in  urvit   waves  of  certain  vol- 
ume,  hut    the  steady   decline   in    the  Cutput    of  some   of  Our 

local  industries  and  the  sharp  and  ever    sharper  Foreign 

competition  which  this  country   expediences  as  the  result  of 

her  ■•  unprotected"  condition,  is  bringing  .Mr.  Chamber- 
lain's great  scheme  of  tariff  reform  more  and  more  within 
the  range  of  practical  statesmanship.     We  are  suffering 

not  merely  from  the  depression  which  is  to  he  generally 
d  for  after  years  of  plenty  terminating  in  a  big  war, 
hut  also  from  the  excessive  dumping  of  tin'  surplus  stiicks 
of  other  countries,  who,  when  Birmingham  was  regarded 
as  the  "toy  shop  of  the  world,"  used  to  look  to  her  as  a 
source  of  supply,  hut  have  now  become  her  fiercest  rivals. 
This  change  in  the  relationship  of  the  hardware  city  to- 
wards those  who  were  once  her  customers,  combined  with 
the  pinch  she  is  experiencing  in  the  home  trade,  is  cans 
ing  her  to  turn  more  and  more  to  "protection"  for  relief, 
and  when  tin1  time  comes  for  Mr.  Ch  uniiei  'ain  to  make  his 
appeal  to  the  country  upon  the  question  of  fiscal  reform, 
Birmingham  will  he  found  practically  3olid  at  his  back. 


Government  requirements  have  !  tpl  the  military  urun 
trade  fairly  busy,  and  happily  a  ov.nl  order  to  restrict 
the  output  of  the  new  army  rifle,  ■-,,  Mr  as  the  Birming- 
ham manufacture  of  it  is  concerned.  ',  's  in  en  rescinded,  or 
at    least    modified,   in    view   of   the   coming    Winter   and     Is 

privations.  Otherwise  '.hi'  gun  trade  wou'd  have  been  "a 
ji  sorry  state.  Sporting  guns  have  been  in  poor  demand 
considering  this  is  tin1  season  for  them,  but  orders  for 
cartridges  have  been  sufficiently  lai  prove  that   to 

economy   rather  than    to  any   decliu3     in    the   sportinj 
stinct.   must    be   credited    the   unsati  condition      f 

this  important  Birmingham  industry.  On  all  sides  the 
cry   is   the  same  —  "Money     is    -  Luxuries     nunt 

therefore  tie  curtailed.    So  the  man  thai  ;    ordering  a 
motor  car  dispenses  with  a  new  gun 


Large  orders  tor    tiniiv   appointe  I  for 

South    American    railroads   and  for   the 

have  enabled   railwaj   carriage  builders  to  face  the 
situation    with   greater  equanimity    ih.ni     otherwise   they 
might  have  done,  hut  bridge  builders      nd  prod 
structural  materials,  gird  >rs,  joists  a  ml    ties  and  angles  and 

channels  througl t  the  Midland  distuct,  though  partially 

occupied,  cannot  lie  said  to  he  busy.  Then'  is  m  \';,i,-  de- 
mand for  heavy  iron  founders  work  m  so:  ie  quarters,  bil 
signs  of  a  general  revival  throughout  local  iron  industries 

are  not   yet   apparent . 

•  _    • 

IIea\y  sales  of  War  Office  stores  ha\  ■  had  a  depn 
ing  effect  upon  the  saddlery  trade  in  the  neighboring  town 
of  Walsall,  and  though  si  me  cycle  companies  have  been 
able  to  submit  good  balance  sheets  nunon  of  cheapening 

the  make  of  cycles  for  the  Spring  season  point   to  speci.i] 
efforts  being  made  to  suit   buyers  WD     ha\c  been  aff 
by  bad  trade. 

•  • 

The  button  trade  was  once  peculiar  to  Birmingham,  and 
probably  the  active  output  is  greater  to-aay  than  ever  it 
was  in  certain  lines.  In  this  connection  it  is  satisfactory 
to  observe  that  Plant.  Green  &  Martin.  Limited  at  the  recent 
annual  meeting  of  the  company,  were  able  to  report  a  most 
satisfactory  year's  trading  and  to  declare  a  dividend  ;it 
the  rate  of  11  per  cent,  per  annum  on  Cheir  ordinary  shares, 
after  making  liberal  piovision  for  all  contingencies. 
There  is  hope  also  in  lasl  month's  official  trade  returns. 
While  the  exports  of  the  country  show  an  increase  upon 
last  year's  returns  for  the  same  period  and  imports  have 
diminished,  Birmin'_rhnm  has  benefited  by  an  increase  in 
her  output. 

•       a 

We  .He  indebted  here  to  Mr.  T>  W.  Bull,  the  Canadian 
Government  commercial  agent  Btationed  in  Birmingham 
for  much  public  information  reirardinj-  Canada.  Mr.  Ball 
has  recently  given  a  very  clear  expvti  in  of  the  effect  of 
the  regulations  recently  issued  by  flic  (  anadian  Customs 
Department  to  give  effect  to  the  "  ant  i- dumping  da 
of  the  tariff  act.  Tn  effect  Mr.  Ball  tpiains  th  it  the  new 
lations  have  been  framed  in  the  ting  Brit- 

ish manufacturers  and  effectually  ci  he  dumping  so 

extensively  carried  on  by  American  producers  in  the  past. 
The  friendly  attitude  Canada  is  adopting  in  her  commer- 
cial relations  with  the  Mother  Country  is  gradually  be- 
ing understood  and  appreciated  by  oui  ative 
hardware  community,  and.  as  t! 

cial  agents  who  have  recently  been  dispatched  to  enquire 
on   the  spot     into     Canadian     possibilities     of  trade, 
thoroughly  digested,  there  is  little  doubt  ch.se-  relations 
and  much  personal   friendship  will  In  pron 

these  objects  Mr.  Ball  is  a  verj    i" 
midst . 
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IN 

THE     'GRAND 

PRIX 

d'AUTUMN" 

By    C 

>ne     Who    Was    There. 

Paris,  October    10,   1904. 

FOR  an  Autumn  race  meeting  the  weather  was 
ideal,  there  being  enough  sun  to  show  off  the 
costumes  to  advanatge,  and  a  sharp,  crisp  air 
thai  made  it  possible  to  wear  Winter  furs  and 
heavy  velvets  with  a  certain  amount  of  com- 
fort. It  is  rarely  that  a  gathering  of  even  fashionable 
Parisiennes  has  presented  a  more  brilliant  "tout- 
ensemble"  than  was  the  case  at  Longchamps.  This  was 
partly  owing   to     the  fact   that  bright  and  daring  colors 


Coat  in  reseda  velvet,  embroidered  waistcoat  and  lace  vest.     Skirt 

of  cloth  in  same  shade,  two  velvet  bands   one  ornamented  with   red 

cherries  and  leaves.     Hat  reseda  velv-t  buckle  and  white  feathers. 

Worn   at  Longchamps. 

were  well  to  the  fore,  (purple  and  mauve,  olive  and  re- 
seda greens,  deep,  bright  blue  being  well  represented,  as 
well  as  red,  which  latter  was  more  especially  used  for 
hats),  and  also  to  the  richness  of  materials  employed. 

Such  a  profusion  of  soft,  sheeny  velours,  rnousseline, 
draperies  of  rich  laces,  soft  looking  ermine  capes  and 
stoles,  and  to  crown  all  cloaks,  boleros  and  tail  trim- 
mings  of   that    jewel   of     all     furs,    Russian   sable.     Long' 


directoire   cloaks,   as     well   as   redingotes,   were  much    in 
evidence,    but    smarter     than  all  were  the  swallow   tailed 
coats   made   with   deep  revers     and   worn  over  Louis    XVI 
waistcoats. 

A  Swallow  Tail  Model. 

A  charming  model  in  swallow  tail  style  was  made  in 
reseda  green,  the  skirt  being  of  cloth,  rather  full  but 
clinging  and  having  a  deep  band  of  velvet  at  the  hem.  The 
jacket  was  of  velvet,  tight  fitting  with  a  three-quarter 
length  basque  cut  away  from  the  hips  and  tapering  off  to 
rounded  ends.  This  basque  was  finished  off  in  exactly  the 
same  way  as  is  a  gentleman's  dress  coat.  The  front  of 
the  jacket  was  open  with  wide  revers  falling  into  pleats 
and  showing  collar  and  vest  made  of  narrow  lace  frills, 
ornamented  with  velvet  buttons,  studded  with  brilliants. 
The  sleeve  was  rather  full,  being  gathered  into  the  arm- 
hole  and  finished  from  the  elbow  with  lace  frills.  With 
this  was  worn  a  large  picture  hat,  the  high  crown  having 
a  band  of  box  pleated  velvet  round  it  towards  the  top 
and  three  ostrich  tips  shading  from  green  to  cream  were 
posed  as  the  left  side. 

A  Rich  Swallow  Tail  Costume. 

A  particularly  rich  costume  was  composed  of  a  brown 
cloth  skirt,  very  full,  being  made  with  alternate  bands  of 
gathers  and  tucks  for  about  20  inches  below  the  waist 
and  a  band  of  green  velvet  taken  all  round  about  6 
inches  above  the  hem.  The  band  itself  was  about  the 
same  depth  and  ornamented  with  motifs  composed  of  red 
velvet  cherries  with  their  leaves  and  a  design  in  brown 
and  green  chenille.  The  bodice  was  in  green  velvet  with 
swallow  tails  reaching  to  the  hem  of  the  skirt,  trimmed 
with  two  rows  of  brown  embroidered  buttons.  Over  this 
was  worn  a  sable  stole  and  cape,  lined  with  ermine,  just 
thrown  open  to  show  a  vest  of  cream  lace.  The  large 
blown  felt  hat,  well  raised  at  the  left  side,  was  trimmed 
with  two  very  handsome  feathers  shaded  from  brown  to 
pale  green.  Nothing  could  be  more  rich  looking  and  at 
the  same  time  more  picturesque. 

Smart  Russian  Sable  Bolero. 

Very  smart  also  were  twro  Russian  sable  bolero  capes 
worn  by  sisters.  They  were  simply  crossed  over  at 
both  front  and  back,  leaving  a  small  V  shaped  yoke  at 
the  neck  which  was  filled  in  with  brown  velvet,  and  this 
cross-over  bolero  had  the  effect  of  being  cut  in  one  with 
the  cape  which  formed  a  bell  shaped  sleeve,  reaching  to 
the  elbow,  from  below  which  fell  a  deep  frill  of  cream 
lace.  Finishing  the  bolero  was  a  corselet  of  brown  vel- 
vet, closely  gathered  and  very  high,  being  finished  in  a 
point  at  the  waist  in  front.  The  fur  that  was  folded 
over  was  fastened  to  this  corselet  under  a  brown  velvet 
rosette.  With  one  of  these  boleros  was  worn  a  purple 
skirt  made  with  hands  of  narrow  tucks,  carried  around 
below  the  waist,  the  tucks  themselves  being  vertical. 
The  hat  was  of  purple  velvet  with  a  wide  brim  well  rolled 
up  at  each  side  and  a  high  crown  looking  a  little  bit  like 
a  large  boat-shaped  hat,  trimmed  with  long  white 
feathers.  Worn  with  the  other  bolero  was  a  cream  cloth 
"skirt,   very   full     and   trimmed   with   a  row  of  sable   tails 
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Now  Patented  by   Canadian   Letters   Patent 

No.   89346 


THE  THREE  IN  ONE 


TRADE    MARK 

Patented  Sepl  27,  1904. 


Combination   Pompadour  and   French   Dip   Comb. 
Can   be  used   eitHer   for 


^MVMUrWT* 


Full  Pompadour. 

ONE  COMB  FOR  THEM  ALL 


Left  Dip  Effect. 


Right  Dip  Effect. 


We  beg  to  call  the  attention  of  the  trade  that  we  are  the  sole  manufacturers  under  this  patent  and 
all  other  combs  of  the  same   nature  are  infringements  on  our  rights. 

ANOTHER  WINNER 


ijimm 


OGEE 

Trade    Marh. 

OUR   NEW    SPRING   LINE,    INCLUDING   MANY   NOVELTIES,   IS    NOW   READY. 
FOR   SALE   BY   ALL   THE   LEADING   JOBBERS. 

MAX  G.  COHN  <&  CO. 


Manufacturers  of  Combs  and   Hair  Ornaments. 


canageo.fh.eevans,  486  Broadway,  NEW  YORK. 

232  McGILL  ST.,  MONTREAL. 


y: 


DRY  GOODS   REVIEW 


Nov.,190-4 


I  have  just  returned  from  a  most  successful  personal  trip  through 
the  West,  where  I  picked  up  many  sorting  orders  for  quick 
shipment  for  Fall  trade. 

On  every  hand  I  have  been  complimented  on  the  excellent 
quality  and  appearance  of  my  samples. 

A  LEADER  FOR  THIS  MONTH 

Mink  Marmot  Stole,  3°  inches  from  neck>  8 

inches  wide  in  back.     The 

finest  imitation  of  mink  ever  produced.  Price,  with  flat  muff  to 
match,  $18  00  the  set. 


We  pay  half  charges  on  all  longdistance 
telephone  orders  or  enquiries. 


Fill  in  the  gaps  in  your  stock  now,  before  the  demand  sets  in  in 
real  earnest. 

A.    J.    ALEXANDOR 

EVERYTHING   IN    FURS 
504-6   St.  Paul  St.      -      -      MONTREAL        I 


Gait  Robe  Co. 

Gait,  Ont. 


Manufacturers  of 


Standard  Buffalo  Robes,  Rugs, 


STANDARD 

TRADE  MARIS 


Cold  Weather 

Garments, 

Buffalo  and 
Astrachan  Coats, 

Astrachan  Cloths, 

and  a  complete 
range  of 


Carriage  Dusters 

sold    by    all    the    leading-    jobbers. 


just  above  the  hem  and  a  brown  frieze  toque  trimmed 
with  brown  velvet  rosettes  and  tips.  In  very  good  taste 
was  a  white  cloth  gown,  with  cape  and  sleeves  trimmed 
with  sable  tails  and  rosettes  of  gold  and  green  velvet 
carried  down  the  front.  The  tucked  skirt  was  raised  to 
show  from   f;   to  8  inches  of  Japanese  sable  hem. 

An  Elegant  Demi  Mondaine. 

One  of  I  lie  smartest  of  demi  mondaines  wore  a  mouse 
colored  velvet  costume.  Around  the  full  skirt  about  6 
inches  above  the  hem  was  a  deep  insertion  of  motifs, 
making  a  waved  line  and  embroidered  in  art  shades  of 
chenille  and  silk.  The  bolero  was  an  elaborate  arrange- 
ment of  velvet  tucks  and  gathers  and  lace  frills.  With 
this  was  worn  a  ichenchilla  cape  and  stole,  also  trimmed 
with  lace.  The  very  chic  hat  was  wide  brimmed,  as  in- 
deed they  almost  all  are,  and  both  crown  and  brim 
sloped  down  at  the  back.  The  only  trimming  was  a 
scarf  of  blue  mousseline-de-soie,  with  grey  shades  in  it, 
draped  round  the  crown,  brought  down  over  the  right 
shoulder  under  the  chin,  back  again  over  the  left  and 
from  (Centre  of  back  falling  to  well  below  the  waist. 

Several  evolutions  of  the  tri-corne  were  seen,  some 
wKJi  round,  semi-ball-like  crowns,  others  very  flat,  with 
part  vpf  the  brim  turned  up  and  down  onto  the  crown.  A 
few  toques,  of  which  the  most  striking  was  of  brown 
cloth,  and  chenille  trimmed  green  velvet  roses. 


A  SCOTCH  VISITOR. 


MR.  THOMAS  0GILVY,  JR.,  of  Thomas  Ogilvy  ,V 
Sons,  Aberdeen,  Scotland,  woollen  merchants,  is 
spending  a  few  days  in  Toronto  inspecting  the  To- 
ronto house  of  Thomas  Ogilvy  &  Sons.  This  is  Mr. 
Ogilvy's  first  visit  to  America,  and  his  opinion  of  Canada 
is  very  high.  He  says  that  as  soon  as  he  entered  Canada 
he  felt  at  home,  and  has  during  his  stay  been  treated 
well  by  a  generous,  open-hearted  people.  Of  New  York, 
where  he  landed,  he  has  nothing  good  to  say.  "Over 
there,"  said  he,  "there  seems  a  lack  of  human  sympathy, 
a  rush  and  roar  that  is  carried  on  at  all  costs,  a  schem- 
ing and  planning  that  is  purely  selfish.  I  was  very  glad 
to  get  out  of  the  country,  and  will  go  direct  from  the 
train  to  the  boat  as  I  leave  America." 

In  speaking  of  the  woollen  business  he  said  :  "The 
woollen  trade  in  England  is  entirely  unsatisfactory-,  and 
has  been  for  a  couple  of  years.  It  is  all  caused  by  the 
South  African  war,  and  it  will  take  us  some  time  yet  to 
get  things  in  full  swing  again.  Everything  else  is  just 
the  same.  There  is  at  present,  however,  a  bright  outlook 
for  next  year,  and  I  think  we  will  be  doing  as  large  a 
business  then  as  we  did  before  the  war.  Wool  has  gone 
up  very  much— 100  per  cent,  in  two  years— and  one  would 
naturally  expect  woollens  to  be  very  much  higher  than 
they  were  last  year.  This  would  be  the  case  were  it  not 
for  the  poor  business  done.  As  it  is  we  all  keep  our 
prices  down  to  capture  as  much  trade  as  possible. 

Mr.  Ogilvy,  as  a  member  of  the  Gordon  Highlanders, 
woollen  trade,  save  in  the  Wesl  of  England,  where  an 
tique  methods  have  led  to  the  downfall  of  what  was  at 
.me  time  an  immense  business.  The  cotton  situation  is 
improving,  but    Lancashire  is  still  in  dire  straits." 

Ah.  Ogilvy,  as  a  member  of  the  Gordon  Highalndeis, 
was  interested  in  our  army  system,  and  expressed  him- 
self as  delighted  with  the  regiments  in  Toronto.  He 
spoke  enthusiastically  in  favor  of  outside  officering  of 
regiments,  instancing  the  good  effects  on  his  own  High- 
landers. 
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YOU  SHOULD  BUY 


"The  Sovereen  Goods" 


Nothing  to  equal  them  on  the  market.  Do  not  get  fooled  into 
giving  your  order  to  other  people.  Send  us  your  "Repeat  Orders,"  they 
will   be   attended    to   with   promptness   and   to   your   satisfaction. 


j&      THE    OLD    RELIABLE      jZ? 


The  Sovereen  Mitt,  Glove  &  Robe  Co-, 

DELHI, ONT. 


LIMITLD. 


The  BISHOP 

Fur  Robes  and  Fur  Coats 


Your  jobber  has  them 


—  Look     for     the     Bishop     Label. 

— If  you    don't    find   it,   don't  take  the  goods. 

— Safety    and  sales  are  in  the    Bishop    Label. 

The  J.  H.  Bishop  Co.,  -    Sandwich,  Ont 

Wyandotte,  Mich.  Tientsin,  China  354  Broadway,  New  York 
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ASSURED  SATISFACTION 

to  Wearer  and  Seller  is  the 

verdict    of  all    who  handle  our 

CLOTHING 

See  our  Spring  Productions 
for  Season  190$. 


DONALD  FRASER  &  CO., 

Warehouse— Cor.  McDermott  &  Rorie  Sts.,  WINNIPEG. 

FACTORY,     MONTREAL. 


>*'•.*•- 


l  j 


.  4 


I  i|j5S ,'S.[  I, 


i  rn  11 


JOHN  W.  PECK  &  CO. 


LIMITED 


MANUFACTURERS    OF    ^ 


Clothing,  Fur  Goods  and 
Shirts,  Hats  and  Caps 


Montreal         Winnipeg        Vancouver 


tfiSfe* 


>m********+*S\t*+*<*>***l,***S\f* 


rJ^jt>^\^*l+*iB*\imfy^*f^*i*i+»/^fi 


-V-O 


During  the  past  two  years  we  have 
established  a  name  for  ourselves  in  the  shirt 
trade. 

Line  for  1 905  has  been  selected  from 
the  best  productions  of  Canadian,  American 
and    Austrian    factories. 

Be  convinced  by  an  introduction  to  our 
Spring  line   before    placing   your   order. 


JOHN   L.  WALLER  C&  CO.    | 

MEN'S   FURNISHINGS  WINNIPEG,      MAN. 
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* 

NOTES     OF     THE 
GREAT     WEST 

* 

ARRANGEMENTS  have  jusl  been  completed  be 
iween  E.  I!  Nash,  presidenl  and  manage)  ol 
the  E  it  Na  ih  Co  .  Limited;  \ii  Carson,  o( 
Pasadena,  California,  and  Mr.  Nay  lor,  ol 
l  hatham,  Ont.,  lot  the  foi  ming  ol  a  I 
company  under  the  name  ol  the  Nash-Carson-Nayloi  Co., 
Limited,  which  will  take  over  the  business  ol  the  E.  B. 
Nash  Co.,  Winnipeg.  Sprott,  Ralph  &  Chrysler,  archi 
tects,  have  jusl  completed  plans  for  the  extensive  Lm 
provemcnts  lo  the  presenl  premises.  The  interioi  will  he 
entirelj  remodeled,  and  in  the  Spring  the  depth  will  be 
greatly  extended,  the  largq  store  on  the  t-ornei  of  \i.m 
and  Alexandei  avenue 'adjoining  the  presenl  store  will  be 
ei  at  once,  and  the  entire  from  will  be  taken 
•  nil  .1  in i  .!  new  one  pul  in,  wnich  will  be  one  ol  the  finesl 
in  the  in\ .  giving  a  glass  frontage  ol  LOO  feel  for  dis- 
play purposes.!  When  the  store  is  completed  h  will  be 
one  ol  the  handsomesl  departmental  stores  in  Canada. 
Mr  Nash  has  been  in  business  in  Winnipeg  for  a  numhei 
of  years,  and,  is  well  Known  to  the  buying  public  as  an 
enterprising  and  pushing  business  man.  Mr.  Carson's 
wide   knowledge     oi     buying  and   selling  systems   will  be 

adopted,    and      large)       sincks    will      be    earned    and    every 

modem  convenience  will  be  installed.  Mr.  Naylqr  is  con- 
nected with  one  of  the  largesl  departmental  stores  in 
Ontario,  is  thoroughly  conversant  with  every  branch  of 
the  business.  He  is  now  actively  engaged  in  the  busi- 
ness m  Winnipeg.  The  firm  of  Nash,  Carson  &  Nayloi, 
Limited,  will  be  an  importanl  factor  in  Winnipeg  business 

houses. 


(;'"  E  Ellis  &  Co.,  Winnipeg,  who  were  formerly 
ted  in  the  Bulman  block,  which  was  burned  io  the 
ground  Oct.  11,  have  moved  to  the  Odd  Fellows'  block. 
corner  ol  Princess  &  McDermotl  streets,  where  they  have 
secured  ample  accommodation  to  facilitate  the  handling 
oi"   their   western  business. 


The    Kyle,    Cheeseborough    &    Co.    branch    at    Winnipeg 
are  now     located     in    temporary   quarters   in   the  Strong 

block,    231    Fort    street,   having   moved    there  shortly    aftei 
Iheir  SI."., fire  in  the  Bulman  block. 


Mr.     A      Glove)   and   Mr.  II.   K.   lions,  boih  representa- 
tives of  tlie  1)     McCall   Co.   branch  at   Winnipeg,   lefl    No 
vember   .">  on   the     respective   trips   through    the   Province 

of   Manitoba 


The  late  Fall  opening  on  Oct.  IT  of  the  1)  MeCaU 
Cos  wholesale  millinery  branch  at  Winnipeg  proved  a 
tiemendous  success.  A  splendid  assortment  of  the  latest 
Kail  and  Uinlei  shapes  in  the  beaver,  velvet  and  black 
hats  were  laid  out  in  the  most  attractive  order  in  their 
beautiful  sample  rooms  in  the  Greig  building  on  Arthui 
street 


The  Winnipeg  Importing  &  Jobbing  Co  having  found 
their  former  quarters  inadequate  to  then  requirements, 
have  now   moved  to  228  King  street,  where  there  presenl 


imodalioi)    will    greatlj    facilitate    the    handlii 
i  ben  c\  tensive  westei  n  bu  ini 


The   Vmea  Holden  <'o.,  whole  ale  bool    and    ho<     Arm, 
at   Winnipeg,  are  now  adding     two  floors     to  thcli 
pai atively    new    « ai ehoui  e     on     McDci  mol  I 
having  found   then   accommodation  inadequate   to  the  di 
tnands  ol   t  tiel  i    bu  sine 


Foi    the  in  if    time     foi    ovei    20  j  ea  be    touth 

wall  ol  the  Rialto  block  expo  ed  to  view  when  the 
retail  hardwai  e  store  ol  '  he  .ill  \  hdo»  n  Co 
bin  ned   to  the  ground     on     9ct     1 1 .     The  .  and 

pushing  Mien',  furnishings  retail    »tore  undei    the  name  ol 
Geo    .1.   Hyndman  <v   Co.,  which  is  located  in   the  Rialto 
block,   suffered     slightly      from    the  effect*    ol   watei 
smoke      They    soon  saw    that    there   wa  table     and 

available  opportunity    foi   displaying  on   this   wall,   a   fire 
sale  advertisement    which   they    immediately    look   advant- 
age   of.      The    linn    in    the   Mam    itreet    at     this     point 
(anses  the  Rialto  block  to  be   seen  a  very   long  way   down 
South    Main   street,   a   fact    which   greatly    added    to     the 
conspicuous  nature  ol  'his  advertisement   gotten   up  with 
appealing  directness  and  simplicity       The  splendid  di 
window   which  was  always  neatly  and  attractively  dri 
was  now  ornamented   with  nothing  but  sale  bulletin 
nouncing  the  big  inducements  broughl    about    by    the  fire, 
and  the  curiosity   of  the  general   public  was  diosf   io 
as  regards  the  ascertaining  to  what  extent   the 
damaged     to  bring  about   such  a  great   \ainc  ^,ib        The 
whole  enterprising  scheme  proved  a  mosl    profitabfc  inno- 
vation, through  which  a  splendid  turnovei   ■■  [zed. 


Cummings  &  Sellers,  fashionable  furriers,  Toronto, 
hive  opened  a  Winnipeg  branch  at  318  Main  street,  under 
the  management  ol  Mi  l»  c.  McKenzie,  who  welcomed 
the  public  at  his  formal  opening  Saturday,  Oct.  22,  ai 
318  Mam  street,  south  of  the  Leslie  Furniture  Co.  store. 


Mr.  .lames  Campbell,  Mr.  .1  S.  Burns  and  Mr.  J.  II. 
Elliott,  buyers  for  the  different  departments  uf  the  R.  .J. 
Whitla  Co.,  wholesale  dry  goods  house  at  Winnipeg,  have 
just  returned  from  their  purchasing  trips  through  the 
Hi  ii ish   isles  and  the  conl inent. 


\   (20,000  lire  has  occurred  in   the  departmental 
ol    F.    A.   Alabei    Co.,    Winnipeg.      Much   groceries  and   dry 
goods   were  destroyed.     Tenants   residing  over   the 
had   some     difficulty   in  escaping,   and   several   se 
incidents    occurred    in    getting    out     the    children    and    sick 
people.     The  weather  was  bittei  cold.     The  insurant 
si  I. on    the  building   and   $14,01 n    the   slock. 


DRY  GOODS  AND  PREFERENCE 
Secretary    Morley    of  the  Toronto  Board  ol  Tradi 

received  the  following  official  ruling  as  to  the  working  ol 

the  preference  on  dry    goods  import; 

"Goods  certified   for  entry   under   the   British 

nal  tai  ul  are  to  be  placed  m  p.  but 

one  or  more  of  such  packages  may  be  shipped  in  the 

case  along     with     othei    goods,   if  the  end 

packages  be  noted  on  the  invoice  of  out 

taining   the  i  nclosure,  and     also  on     thi  i     in- 
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Circular  Cuff. 
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Fully  guaranteed  Double  Thread 

Having  this  advantage  over  all 
Imported  Lines — which  are  only  Single  Thread — 

Consequently — wear  better    Jit  better — and  are  finished  better 
than  Single  Thread  Inferior  goods. 

Boxed  in    White    Boxes    with  our    Pen- Angle    Guarantee  as  above  cuts. 
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Mgplanation" 


On  the  page  opposite  we  reproduce  the 

Penman  Manufacturing   Company's 

October  advertisement  which  appeared  in  the 

Dry  Goods  Review. 

Owing  to  the  Brown  color  of  the  Egyptian  Yarn 

not  coming  out  to  our  satisfaction  and 

in  justice  to  our  advertiser  we  take 

much  pleasure  in  reproducing  last  month's 

advertisement. 
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Devoted  to  tHe  Canadian 
Dealer  in  Men's  Goods  >J* 


CLOTHING 
NECIVWEAR 

UNDERWEAR 
HOSIERY 


^/W^/H^V"^*^/* 


SHIRTS 
COLLARS 

GLOVES 
NICK-NACKS 


ODDS  AND  ENDS  OF  TALUS 


THE  newest  thing  in  umbrellas   is  one     that  will 
.   told  up  so  sme.H  as  to  make  H  a  pocket  edition. 
A  Minneapolis  man  is   responsible  for  it   and 
the   promoters   are   confident   of  making'     it   a 
gieat  deal  more  than  a  toy.      The  umbrella  is 
thirty-six  inches  long  and  by  ingenious  schemes  will  fold 
up,  frame  and  all,  into  a  small  case  that  fits  the  coat  pocket. 
The  handle  and  ribs  are  simply  fine,  but 
A  Pocket  very  strong,  steel  tubes  in  sections  which 

Umbrella.  telescope  into  one  another.   The  wooden 

handle  is  hollow  and  receives  all  the 
rest  of  the  umbrella  when  shut  up.  The  covering  is  of 
finest  silk  and  thus  can  be  confined  in  the  smallest  of 
spaces.  The  case  is  constantly  carried  in  the  pocket,  and 
the  owner  is  thus  protected  not  only  from  the  most  sud- 
den showers  but  is  insured  against  thieves,  or  more  pro- 
perly speaking,  borrowers.  It  is  almost  certain  that  were 
the  invention  introduced  into  "old  Lordon"  the  fortune 
of  the  promoters  would  be  made  within  a  few  weeks. 
In  Canada  storms  are  iut  of  such  a  sudden  nature  as  to 
catch  the  careful  man  very  often.  An  umbrella  with  a 
'  crook  to  hitch  over  the  arm  is  convenient  enough  in  this 
country  and  the  innocent  freedom  allowed  in  promiscuous 
borrowing  affords  a  man  sufficient  opportunity  to  supply 
his  needs  mi  a  rainy  day. 


cd  member  likely  remain  j  out  of  the  ballot  for  the  follow- 
ing year.  To  make  the  plan  fair  no  ballot  should  be 
taken  after  the  first  year  since  no  member  would  require 
a  suit  a  couple  of  weeks  after  he  received  his  last  suit  and 
it  would  be  disastrous  for  him  to  remain  without  a  suit 
for  almost  two  years,  as  he  might  if  it  were  left  to  chance. 
The  merits  of  it  all  lie  in  the  certainty  of  the  new  suit 
a  year,  and  the  saving  of  a  shilling  a  week  out  of  the 
wages  which  will  be  sure  of  devotion  to  a  good  object. 


A  t] 


USUALLY  serious,  interesting  writer  in  an   English 
trade  newspaper  devoted   to  men's  furnishings  has 
come  forward  as     an  advocate  of     the  insertion  of 
shields  in  the  sleeve  scyes  of  jackets  and  coats,  other  than 
overcoats.     Everyone  is  familiar  with  that  requisite  part 
of  a  woman's  dress  and  the  woman  her- 
self   will    quickly    explain   the    necessity  Shields  for 
of  it,  buy  why  should     man     be     loaded  Men. 
with  any  more   clothing     than     he  now 
wears  and  cover  up  his  armpits  with  a  material  more  or 
less  impenetrable  by  the  air?     The  writer  who     saw  its 
benefits  says:  "The  inevitable  moist  heat  in  the  axilla  or 
armpit,  has  always  been  a  source  of  trouble.     It  is  pre- 
cisely here  that  a  coat  first  begins  to  lose  shape  and  get 
wrinkled  and  untidy  looking.     The  introduction  of  shields 
for  this  use  would  add  very  little  to  the  cost  of  any  coat, 
and   the   effect  would   assuredly     be  good  for   business." 
How  many  men  are  seriously  troubled  with  perspiration 
in   England,  and.  employes  are  often  banded  together  for      in  that  part  of  their  body,  and  how     many   well-dressed 


X  Canada  the  co-operative  system  has  not  attained  the 
position  that  it  is  seen  to  hold  in  other  parts  of  the 
world.     Co-operative  stores  are  frequently  met  with 


the  mutual  benefits  of  co-operation  in  different  lines.  One 
of  the  latest  of  these  schemes  has  devel- 
Co-operative  oped    in     Australia     where     labor    runs 

Clothing.  capital  and  incidentally  the  entire  coun- 

try. The  employes  of  the  Bendigo  Co- 
operative  Distribution  Society  have  united  in  an  idea 
which  is  innocent  in  nature  and  has  its  merits.  Each 
member  of  the  club,  which  is  called  a  clothing  club,  con- 
tributes a  shilling  a  week  to  a  fund.  At  stated  intervals, 
possibly  every  week,  as  there  are  fifty-two  members,  a 
ballot  is  conducted  and  the  lucky  number  receives  a  suit 
of  clothes  or  a  dress  of  a  certain  value.     The  newly  cloth- 


men  find  their  coats  "go"  there  first"/  The  smalluess  of 
the  cost  is  no  consideration,  since  if  it  were  a  good  thing 
a  man  would  have  it  at  any  cost.  The  real  reason  is  in 
all  probability  exposed  in  the  last  part  of  his  last  sent- 
ence. It  might  he  good  £01  trade,  that  is  a  tailor  might 
make  a  few  cents  a  suit  more  by  the  extra  profit  on  the 
shields,  but  even  this  is  doubtful,  as  a  twenty-live  dollar 
suit  would  not  sell  for  an  extra  titty  cents  with  the  shields, 
and  the  tailor  would  stand  to  lose  some  of  his  profit.  It 
would  not  do  to  let  the  consumer  learn  that  he  was  easy 
enoueh  to  be  "worked"  for  a  few  extra  cents  of  profit. 
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Always  at  the 
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HAVE  YOU  RECEIVED  OUR  FOLDER  ON  WING  COLLARS  > 

IF  NOT,  WRITE  FOR  A  COPY. 

PREPARE  FOR  THE  DEMAND  ON  THESE  STYLES. 

WE  CAN  DELIVER  THEM  NOW. 

HOW   IS   YOUR   WHITE   SHIRT   STOCK? 

HAVE  YOU  PREPARED  FOR  YOUR  FULL  DRESS  SEASON  ? 

WE  CAN  GIVE  YOUR  WANTS  IMMEDIATE  ATTENTION. 

WRITE  US  ABOUT  IT. 


The  Williams,  Greene  &  Rome  Co. 

LIMITBD 

BERLIN,   ONTARIO. 
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Welch,  Margetson  &  Co. 

16  Moor  Lane 

London,    England 


Fancy 

Colored 

Shirts 

n   all   styles 


and     varieties 


AGENTS 


James  Gilmour, 

205  Coristine    Buildings,     MONTREAL. 

Manufacturers    of 
SHIRTS,  COLLARS,   TIES.    BRACES,   Etc 


J.   SHeasgreen, 

921  Thurlow   St.,    VANCOUVER,  B.C. 

FACTORIES. 
London,  England;    Londonderry,  Ireland. 


(Linen-Mesh) 


It  is  especially  invaluable  for  the  colder  seasons  and  has  the  peculiar  property 
of  at  once  appealing  to  a  very  large  and  intelligent  class  of  people  as  something 
superior  to  any  other  underwear  they  have  ever  worn. 

The  peculiarly  pleasant  sensation  of  wearing  linen  next  to  the  skin  is  so 
foreign  to  wool  that  once  a  person  wears  the  Dr.  Deimel  Underwear  he  becomes 
an  enthusiast  on  the  subject,  and  before  one  is  aware  of  it,  scores  of  his  friends 
are  asking  for  the  goods. 

The    Dr.    Deimel   Underwear  is   made  in  such  a  wide  variety  of  sizes 
that  we  can  fit  everybody. 

Write  for  descriptive  catalogue  and  particulars  of  wholesale  terms. 

ADDRESS 

The  Deimel  Linen-Mesh  Company, 


2202  St.  Catherine  Street,  Montreal,  Canada. 


NKVV  YORK  : 
491    Broadway. 


SAN   FRANCISCO 
110  Sutter  St. 


LONDON,  E.C.,  England. 
10-11-12   Bread  St. 
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FADS    AND    FASHIONS 


AST  month  1  closed  with  :>  short 
word  about  overcoats,  bul  the 
question  deser\es  ;i  far  longer 
paragraph  than  was  allowed  it  in 
thai  issue.  Fusl  and  foremost 
Btands  Hi"  Chesterfield,  the  best 
general  wear  overcoal  thai  was 
ever  introduced.  Its  sphere  is  in 
all  walks  of  life  and  for  all  oc 
casions.  Any  attempl  to  drive  ii 
out  would  In-  nu't  by  an  even 
stronger  resistance  than  thai 
which  has  kepi  the  fold  collar  Btrongly  entrenched  in 
spite  of  the  dictates  of  manufacturers  and  fashion  makers, 
together  with  the  assistance  of  the  retailers.  The  Ches- 
terfield for  Pall  is  aol  as  often  adorned  with  the  silk 
lapel  as  formerly.  For  Winter  it  will  l>"  constructed  very 
looselj  and  will  be  seen  at  its  best  when  extending*  t<> 
about  three  inches  belt  ■»  the  knee.  There  may  or  may 
not  be  a  centre  seam,  the  one  piece  hack  being  a  favorite 
among  younger  men.    Stripes  and  checks  and  other  fancy 

effects  are  very  strong,  but  black  melton  will  be  for 
highest  Class  wear.  There  are  at  present  and  will  be  during 
I  lie  Winter  a  ureal  manv  belted  overcoats.  Young  mini 
show  a  particular  fondness  for  it  on  accounl  of  its  break- 
in-    away    from    straight    quiel    lines,   but    outside      of   this 

i  lass  it  will  be  used  only  r.s  a  motoring  or  driving  coat. 
the  belt  allowing  a  fullness  that  is  comfortable  to  a  man 

when  sitting  down.  Another  style  of  overcoat  which  is 
worn  entirely  out  of  its  proper  place,  in  my  opinion,  is  the 
skirted  style.  A  number  of  men  have  been  trying  t<>  in- 
troduce it  as  a  popular  style  coat,  at  least  have  been 
wearing  it  on  every  occasion,  and  at  that,  usually  in 
striking  shades  and  even  fancy  patterns.  The  adopters 
have  not.  as  yet.  however,  passed  the  "stagey"  class  ex- 
cept in  the  case  of  a  few  tailors  whose  best  advertisement 
is  their  own  clothes,  and  who  wear  skirted  overcoats  for 
Bomewhal  the  same  reason  that  they  would  run  cuts  and 
large  capitals  in  their  paper  advertisements.  The  skirted 
overcoal  is  excellent  with  the  evening  suit  and  frock  coat 
but  apart  from  thai  it  is  safer  to  leave  it  alone. 


should  be  ;i-  low   ■!,  i~  possible  without  exposing  it   bi 

the    \e-l  ;    and    the    shn  i     i  ,,,|il    »| Id    I,,  uiH 

till  up  the  vest    t 'nnii .     This  i-  w  I 

shut   finds  it-  strongest     position.      I'.- 

there  can  be  allowed   three  or  four  inches     between  the 

shirt  from  and  the  trouser  band,  sufficient  to  prevent 

of  the  crumpling  and  discomfort.     High  '-la--  tailoi 

attaching  a  loop  of  elastic  to  the  bottom  of  the 

the    vest,    to    he    fastened    to    a    button    in    the    trout    of    the 

trousers.     This  will  prevenl  the  vesl  and  tro 

company.     Another  little  detail  worth  consider] 

bottom  button  on  the  coat.     The  ev<  d  i~  not  made 

to  button   at    any    tune,  a-  a   siillici.-nl    loo  •  allow    of 

buttoning  would  mean  that  the  set  ol   the  coal   would  not 

he     close     when     llllbut  I  unci  .        Still     when       an    overcoat    is 

worn  the  under  coat  mus'  be  fastened  in  Bome  way.     To 
admit  of  this  th^  bottom  button  takes  the     form  ol 
buttons  lit'  that   is  ,,oi   i,„    [rish)    fastened  together  with 
a  covered  cor, I  three-quarters  of  an  inch  in  length.     The 
cord  passes  loosely  through  a  small  buttonholed  hole  thus 

placing    a    button   on   each   side   of   the    material.      The    in 
side    button    can    then    be    pulled    through    and    fastened    in 
the  button  hole  of  the  opposite  side  .,f  the  coat,  firmly 
fastening  the  sides  but  leaving  them  some  distance  aparl 


An    English  authority    on   men's  wear      lays  di 

genera]   rule  that    the  wi  Ith  of  the  bosom  of  the  di 

Should    be   an    inch    less      than    ohe-quarter      of    the      chest 

measure.      A    forty-inch   chest    would    wear,   therefore,   a 

nine-inch  bosom.  This  may  do  for  a  general  rule  but  the 
heighl  and  measurement  of  the  chest  itself  is  most  im 
portant.  The  high,  round  chested  man  has  the  mosl 
trouble  with  his  shirt  front  since  it  is  practicably  impos- 
sible to  build  a  -shirt  to  lit  his  curves.  Too  wide  a  shirt 
front  means  a  badly  fitting  vest  and  a  ditch  or  two  in  the 
front  after  a  few  minutes'  wear.  The  only  solutio 
t'e  problem  where  there  is  -real  difficulty  s,.,.ms  to  !».•  t.. 

purchase  a  shirt  of  g 1  hi;  and  suitable    vi  1-  l,    md  to 

have   the   \esr    made  to   lit    it      an   inch   narrower  on  either 

side. 


1  have  been  asked  lo  give  a  fuller  description  id'  what 
is  pmper  tor  evening  Buit.  In  my  last  letter  I  described 
the  coat  and  there  is  little  more  to  mention  save  that  the 
trousers   be   large   and    the    waistcoat    be   adorned    with    two 

or  three  line  rows  of  braid  if  desired  by  the  wearer.  There 
are  in  additi  >.i  several  small  points  in  the  making  of  an 
evening  suit   that  constitute     the  differences     between  a 

tiist  and  second  rate  tailoi  .  Tin-re  are  a  number  of  tea- 
lures  that  must  be  observed  much  more  closely  in  the  even- 
ing than  in  the  ordinary  suit.  It  is  a  <•,  mparatively  small 
mailer  how  the  top  of  the  trousers  of  a  business  suit  are 
made,  but  this  portion  of  the  dress  is  all  important  in  the 
uniform  for  formal  occasions.  Every  man  knows  the 
difficulty  of  keeping  the  shirt  front  in  perfect  shape  but 
has  tew  ideas  that  will  Ik  of  use  to  his  tailor.  The  top 
of  the  trousers  should  be  quite  loose  so  as  to  let  the  shirt 
I  nut    slide   inside   when    the   wearer   is  seated.      The   band 


Several    attempts    have    been      made    of      late   yea- 
break  in  on  the  "monotony"  of  evening  dress  by  intro- 
ducing innovations  that  will  indue.'  a  man  to  drop  bis 
Season's    mil    and    purchase    •'the      newest."      |r     ; 

colored  material  has  be..,,  tried  with  no  per- 

manent nature.     Knee  breeches  have  been  pushed  bj 
becomingly-calfed   men.  and     all   kinds  0f     oddities  haw 

"ained  a  temporary  prominence  in  the  cut  of  the  vest,  the 
materia!   of   the   shin    ••-,!    lie  and    in    the   si  collar 

ami  tie.     This  year  I  hove  been  shown  some  fancy  <■ 

material    lla«    was   described    as    the    very    latest.       T 
fro.lucer   has   sens,,   enough    to    stick    to    black    but    h. 
tried  i..  work   in  a  little  inconspicuous  patti  the 

manner.:    a  herringbone.      Bui   it    won't   •■. 
plain  black      material   is  the  suiting  and  plain  white  ■■ 

collar,  tie  and  shin.      \m]  there  it  should  n 

ha\e   the   sat  ^faction  of  knowing  that    then    it    wil 

main.  IK  H  DON 
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CURRENT  STYLES  IN  NEW  YORK 


New  York,  October  25,  1904. 
F  course  at  this  season  of  the  year 
the  Leading  topic  of  dress  is  the 
evening  suit .  The  season  cannot  be 
said  to  commence  in  anything  like  its 
full  swing  for  a  couple  of  weeks  yet, 
but  preparations  are  already  under 
way  for  many  of  the  season's  fes- 
tivities and  the  man  who  intends  to 
be  present  has  to  attend  to  his  dress 

for  the  occasion  by  getting  things  in  shape  some  weeks 

before . 

Naturally  men  put  off  the  donning-  of  the  evening  suit 
with  all  its  formality  and  change  from  the  freedom  of 
Summer  until  the  last  moment.  It  is  not  that  he  is  not 
comfortable  in  the  "swallow  tail,"  but  that  it  carries 
with  it  a  restraint  that  is  felt  somewhat  keenly  for  a  short 
time,  after  the  golf  links  and  mountain  climbing'.  The 
average  man  dislikes  the  feeling  of  Winter  and  the  closed 
in  season,  and  the  evening  suit  is  the  sign  of  its  approach 
or  presence. 

We  all  know  how  little  is  changed  from  year  to  year 
in  the  dress,  and  its  accessories,  and  yet  we  all  feel  the 
necessity  of  some  little  variation  if  only  to  satisfy  our- 
selves that  we  have  donned  something  new  for  the  new 
season.  A  man  can  wear  his  evening  suit  from  hat  to' 
boots  year  after  year  (if  it  will  last  him)  and  be  just  -is 
correctly  dressed  the  last  year  as  he  was  the  first.  True 
there  is  usually  some  little  change  in  the  shape  of  the 
skirts  from  year  to  year,  but  very  many  men  are  not  con- 
trolled by  this  and  make  no  effort  to  change  the  smallest 
detail  in  this  respect. 

The  Evening  Suit. 

Try  as  they  might,  fashion  makers  have  been  unable 
to  alter  the  material  used  for  this  suit.  Plain  black  un- 
finished worsted  or  vicuna  are  the  materials  and  will 
continue  so.  On  the  newest  models  the  skirts  slant  down 
form  the  centre  of  the  hips  and  the  bottom  is  finished  off 
in  a  curve.  The  shoulders  are  built  up  to  a  good  breadth, 
the  silk  on  the  lapels  extends  to  the  edge,  and  the  fit  is 
close  in  every  part.  The  lapel  is  stepped,  the  roll  style 
being  only  a  fad  as  it  is  seen  now. 

The  trousers  are  of  good  size  and  almost  shapeless  as 
far  as  shrinking  and  curves  is  concerned.  They  slant 
almost  straight  down  from  the  hips  to  the  ankle.  There 
may  or  may  not  be  a  strip  or  two  of  braid  down  the  sides. 
Pockets  are  an  almost  never  used  feature  and  for  this 
reason  as  well  as  to  prevent  the  flare  of  side  pockets,  the 
style  is  perpendicular.  Hip  pockets  are  usually  omitted, 
but  there  is  a  small  band  pocket  for  the  watch. 

Nothing  has  occurred  to  alter  waistcoat  styles.  The 
black  vest  is  single  breasted  and  is  usually  trimmed  with 
two  or  three  rows  of  narrow  braid.  The  white  vest  has. 
however,  become  the  more  common.  It  is  usually  made 
double-breasted,  with  a  collar  and  has  three  buttons, 
which  are  always  pearl  on  the  best  dressed  men,  every 
touch  of  gold  or  color  being  omitted  in  the  evening  suit. 
Some  effort  has  been  made  to  introduce  gilt  buttons,  and 
pearl  buttons  with  gold  centres,  but  only  a  few  have 
turned  from  the  all  pearl. 
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Shirt,  Collar,  Cravat,  Etc.. 

As  has  happened  during  every  season  for  a  number  of 
years  there  is  sure  to  be  some  prominence  given  the  pleat- 
ed shirt.  A  few  men  have  worn  it  for  years  and  heartily 
support  it,  but  the  plain  white  is  the  safer  and  is  the 
choice  of  the  select.  The  general  idea  of  plainness  tights 
hard  against  any  frills  or  furbulows.  It  is  unnecessary  to 
argue  about  the  propriety  of  one  or  two  studs.  As  a 
rule  the  one  stud  shirt  is  preferred,  but  there  is  no  ob- 
jection  to  the  two  if  it  is  the  choice  of  the  wearer.  In 
England,  I  understand,  they  get  quite  worked  up  about  a 
small  detail  like  this,  but  we  don't  seem  to  have  time  to 
fight  it  out  here  and  a  man  does  as  he  pleases. 

The  collar  is  always  the  lap  front,  straight  stander  or 
peke.  The  former  is  seen  more  often,  but  a  great  many 
w  ho  can  do  so  with  comfort  are  showing  favor  to  the 
poke.  I  thing  1  mentioned  some  time  ago  the  effort  to 
put  the  wing  collar  on  a  level  with  the  straight,  but  it  has 
met  with  a  just  result.  A  wing  collar  cannot  be  worn 
with  the  evening  suit  by  a  careful  man. 

There  is  little  change  in  the  cravat,  unless  it  be  that 
it  is  wider  and  more  loosely  tied.  This  is  to  a  great  ex- 
tent a  matter  of  choice  but  I  notice  that  the  loose  two- 
inch  tie  is  gaining  in  popularity  among  the  men  whom  I 
watch  for  styles. 

Boots  and  gloves  remain  the  same  as  last  season.  The 
former  are  preferably  buttoned  patent  leathers,  and  the 
latter  plain  white  glace. 

The  Handkerchief  Problem. 

Styles  have  changed  decidedly  since  the  time  of  the 
old  silk  handkerchief  worn  conspiculously  in  the  vest 
front.  There  are  still  quite  a  few  men  who  cling  to  the 
silk  on  account  of  its  lightness  and  the  small  space  it 
occupies,  but  most  have  found  the  yellowness  objection- 
able, and  no  one  who  cares  for  his  appearance  shows  his 
handkerchief  at  the  bottom  of  his  shirt  front.  The  most 
favored  style  now  is  to  use  a  plain  white  linen  handker- 
chief and  to  keep  it  in  the  inside  coat  pocket,  out  of  sight 
and  yet  convenient  for  use.  If  a  silk  handkerchief  could 
he  kept  white  it  would  perhaps  still  be  above  all  others. 

The  studs  worn  in  the  shirt  and  the  links  in  the  cuffs 
are  pearl  without  a  vestige  of  gold  showing.  Even  the 
connecting  parts  of  the  links  are  best  of  pearl.  Diamonds 
in  the  shirt  front  are  vulgar  to  say  the  least,  and  such 
oddities  as  kid  covered  studs  or  whole  pearls  set  in  gold 
are  almost  as  bad,  simplicity  is  to  be  sought  for  in  every 
detail. 

Cravats  and  Collars. 

A  great  partiality  is  shown  in  large  cravats.  Ascots  and 
onceovers  are  particularly  strong  and  are  shown  in  shades 
that  would  have  told  against  them  last  year.  For  formal 
day  wear  the  favored  shades  are  white  in  self  tone  de- 
signs or  light  and  dark  grey.  Most  beautifully  delicate 
materials  are  made  up  in  onceovers  for  this  class  of  wear. 
Four-in-hands  are  not  unusual  as  wide  as  2  3-4  inches,  but 
few  men  can  tie  these  neatly  and  2  1-2  inches  are  worn 
much  more  freely. 

The  wing  collar  for  day  wear  is  advancing  as  the 
Winter  approaches.  Folds  will  not  be  supplanted  en- 
tirely but  every  high  class  furnisher  is  specializing  on 
wings. 
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Sftfiree  out  of  Four 

( 

oi  your  customers,  who  want  Winter  Un- 
derwear, would  be  perfectly  satisfied  if  you 
sold  them 

"Stanfield's  Unshrinkable" 

for  men 

"Stanfield's  Truro  Knit" 

for  women 

If  they  want  Service— no  other  woolen  un- 
derwear wears  as  long  as  Stanfield's. 

If  Comfort— Stanfield's  is  cut  in  all  sizes  to 
fit  all  figures,  so  you  can  correctly  fit  every 
customer. 

If  Warmth — there  is  nothing  that  keeps  out 
the  cold  and  retains  the  natural  heat  of  the 
bodv  better  than  the  woven  texture  of 
Stanfield's.  By  drawing  the  perspiration 
from  the  Inside  of  the  garment  to  the  out- 
side, where  it  evaporates,  it  prevents  chill. 

If  your  customers  are  accustomed  to  buying 
the  expensive  imported  goods,  tell  them  that 
Stanfield's  give  equal  service,  comfort,  and 
all  around  satisfaction,    AT   LESS   COST. 

If  your  customers  are  used  to  buying  cheaper 
grades,  you  can  readily  prove  that  Stan- 
field's, at  even  5<i  per  cent,  more,  will  give 
double  the  service  and  satisfaction. 

We  aim  to  help  you  sell  more  of  our  goods 
by  keeping  their  merits  before  the  public  — 
and  you  will  see  our  advertisements  in  over 
160  of  the  leading  Canadian  papers. 


TRURO  KNITTING1  MILLS  CO. 

LIMITED 


TRURO,  H.S. 


Some  S 


TANDARD  OAYINGS 


\TianDard 


STANDARD  NECKWEAR  leads      II 
in  sales  wherever  show  I  m 
The  newest  styles  and  shapes  ■■ 

are  in  our  lin  ^v 
A  choice  range  of  Silks  English,      ^ 
French,  Japanese  and  Germani^^ 
Nobby  goods  in  endless  variety         I  # 
from  which  to  pic  T\ 
Dozens  of  customers  can  be  1  1  f 

attracted  to  your  Xmas  windo  II 
Although  we  make  the  best,  we  p 

have  also  a  cheaper  lin^v 
Reliable,  up-to-date  goods  M  > 

which  are  "  Made  in  CanadrA 
Do  not  purchase  until  you  have         ^^ 
see.    STANDARD  NECKWEAI1 


C  PECIAL  Values  for  Christmas 
trade.      ::      Full  particulars 
cheerfully  furnished  by  mail,  or 
see  our  representatives. 


TTe  Standard 
Neckwear  co 

1853  Notre  Dame  St.,  MONTREAL 
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/fOS(ERY^GENcyoPCANA 

60  Yonge  St.,  Toronto. 

Representing  the  following  Manufacturers  : 

S.  Lennard  &  Sons,  dundas,  ont. 


Manufacturers  of 


Wscent   /J 


HOSIERY 

and 

UNDERWEAR. 


rand 

Stratford  Knitting  Company,  stratford,  ont 


Manufacturers  of 
MEN'S,  WOMEN'S,  BOYS'   and  GIRLS' 

KNITTED  GLOVES  and  MITTS. 


BEAVER  BRAND 


Clinton  Knitting  Company,  clinton,  ont 

LIMITED. 

Manufacturers  of  RIBBED  WORSTED  HOSIERY. 

J.  M.  Eisenstuck,  chemnitz,  saxony. 

Manufacturer  of  WOMEN'S,  CHILDREN'S  and  MEN'S 

COTTON,  LISLE  and  SILK  HOSIERY  of  all  descriptions. 

Bean  &  Stewart  Skirt  Co.,  st.  Stephen,  n  b. 

LIMITED. 

Manufacturers  of 

LADIES'  BLACK  SATEEN  SKIRTS 

Latest  New  York  Designs. 

The  Best  Cut  Skirts  in  the 
Market. 


Soliciting  a  continuance 
of  your  esteemed  orders, 
we  are,  yours  truly, 


"'"""Awe"5"* 
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SHIRTS  AND  COLLARS 


AN    interesting  development   in  shirtdom  as  attested  bj 
one  keen  manufacturer  who  i-  quick  to  interprel  the 

Bigns  "i    the  trade,  \t   the  acceptance  bj   g I  trade 

"i  the  coal  Bhirl  for  Spting.  It  has  been  recognized  for 
Mime  little  time  a-  q  i  . ■  > •  I \  Beller  Cor  evening  wear,  and 
man}  BUggesI  'I  'ie  i-  no  valid  reason  \\  1 1 >  ii  should  nol 
have  ;i  place  in  Snniroei  lines.     Across  the  line  ii  has  cm 

joyed  during  the  past   Summer  .1  g My  clientele  and  all 

--11^ M—  point   to  its  vogue  here  ai g     fashionable  trade. 

To  use  a  manufacturer's  words  who  is  interested  in  it- 
development:  ''Is  there  any  good  reason  why  a  man 
should  be  compelled  t"  i  nil  a  shirl  over  his  head,  muss 
up  his  hair  an*l  during  this  undeniably  ridiculous  position 
often  Bquirm  and  double  himself  up  to  accomplish  the  art 

successfully  f" 

•  » 
• 

Spring  shiri  tendei  riec  have  already  been  well  dis- 
cussed  and  nothing  radically  new  has  appeared  to  disturb 
tin-  even  swing  <>r  trade.  Enough  new  designs  and  colors 
have  appeared  to  create  sustained  interest  and  the  boys 
on  the  road  have  met  with  fair  success.  Locality  plays 
a  strong  pari  in  Spring  selections  and  as  noted  last  month 
light  and  dark  effects  as  well  as  plain  and  pleated  are  sub- 
ject tn  this.  It  is  simply  a  question  of  buyers  catering 
to  the  individuality  of  their  locality.  For  ordinary  wear 
the  pleated  bosom  should  prove  mure  popular,  while  for 
outing  the  plain  front  is  considered  proper. 

• 

Stiff  bosoms,  as  The  Review  has  predicted,  are  gain- 
ing in  favor  for  Fall.  Retailers  seem  to  have  co  operated 
with  manufacturers,  and  the  result  is  that  present  window 
displays  partake  entirely  of  stiff  bosoms.  Scroll  work 
mi  champagne  blue  or  while  grounds  occupy  a  foremost 
position  with  a  variety  ol  variegated  dots  and  stripes  on 
an  endless  number  of  grounds  running  a  (dose  second. 

•  • 
• 

It    has  been  pointed   out  clearly  in  the  past    thataJanu- 

arty  to  Januarj  sale  of  negligee  shirts  while  beneficial  in 

a  tew  respects,  is  on  the  whole  detrimental,  meaning  a 
lessened  output  ami  a  consequent  loss  of  profit.  Silently, 
hut  surely  the  told  collar  ha-  crept  into  the  same  category 
in  collardom  and  from  it-  general  acceptability  has  won 
its  way  into  all  classes.  While  recognizing  that  to  oust 
this  collar  from  Winter  sales  is  almost  an  impossibility 
and  not  to  he  attempted,  still  the  -ante  reasoning  applies 
as  in  the  shirt  trade.  However,  the  thin  end  of  the  wed-,' 
ha-  been  implanted  in  the  wing  collars  which  have  been 
heralded  forsooth  by  a  hosl  of  trade  journals  and  manu- 
facturers.    The  Review  dies  not  attempt  to  belittle  their 


undoubted  strength,  in  fact  The  Review  forcibly  advoi 
that  win^s  are  tin-  proper  type  "i  collar  to  form  the  line 
c.f  demarcation  between  Summei   ami   Winter.     It   i-  ap 
parent   that   the  threatened  elimination  of     alrrn 
other  type  of  collar  bj  the  fold  collar,  while  avoidin 
feature  of  overstocking,  mean-  a  lessened  output   of  col 
I  are.      It   a  separate  collai   style     can  he  established   foi 

Winter    il     mean-    increa-ed    iiu-iue  —    and    greater    profits. 

Besides  tin-  customers  will  find  stock-  brighter  and  fr< 

anil   their   intere-t    in   the  Collar  slock   can   he   iinim-a-ii  ra  hi  J 

increased.     This  point  is  worth  while  considering. 

• 
Mans  ami  various  are  the  objections  raised  a-  to  the 
feasibility  of  the  scheme.  The  Review  i-  told  the  wing 
collar  -oon  breaks  ami  i-  altogether  uncomfortable.  Manu- 
facturer- have  vied  with  each  other  in  producing  -t.vle- 
with    which    il    i-   hard    to   find    fault.      Tin-   -tvh-   of   wings 

shown  h\  pi ineiii  retailers  runs  the  gamut  ol  ingenuity 

hut  it  looks  as  if  the  moderate!}  large,  generously  Bpaced 

tahs  will  prose  the  staple  sellers.     In  the  rush  ami  craze 

predicted   for  wings  all  styles  are  going   to  go,  and   it    i-  not 

till  the  season  i-  well  advanced  that  any  particular  Btyle 

max    he  -aid   to  dominate  the  situation.      Everj    indication 

points  to  tlie  increased  vogue  of  some  form  of  the  wing 
model   ami   The   Review    thoroughly   believes     the  crucial 

moment  has  ai  last  arrived  when  ii  will  paj  lo  -tuck  thi- 
style.  By  no  means  i-  ii  suggested  that  a  lessened  stook 
of  fold  collars  should  he  kepi,  as  for  business  wear  it  has 
been  irrevocaOly  proven  that  no  model  has  yet  been  evolv- 
ed which  is  i e  comfortable.  Retailers  maj  consequent- 
ly expect    a   continued    \'v<f  call    for  them. 

* 
Some  collars  have  been  seen  with  double  button  hole-, 
which  while  by  no  means  an   innovation,  is  cutting  quite  a 
wide  swath.      Both   a   perpendicular  and   horizontal   slit    in 
the  back  is  used,  accommodating  any  style  of  button. 

*  * 
* 

"Rubber  collars."  -aid  one  manufacturer,  "an-  Blowl) 
becoming  more  and  more  popular.  It  is  apparent  they 
are  being  worn  in  the  city,  town  and  countrj  bj  many 
classic  of  .1.1  n  and  ho».-.  Some  are  of  such  superior  finish 
that  it  is  with  great  difficulty  that  they  can  he  told  fron 
the  linen  article.  " 

*  * 
• 

It  has  often  been  asked  what  is  the  superior  men' 
an  all  line.i  ,'o'lar  over  one  lined  and  interlined  with  cot- 
ton. It  certainly  feel-  pleasanter  on  the  neck  and  wears 
better.  Cheap  collars  are  inclined  to  hlister  after  the 
third  or  fourth  laundering.  Like  all  things  that  have 
merit  the  all  linen  collar  costs  more  hut  manv  will  ha 


IN  CRAVATDOM 


EXCLUSIVENESS  is  the  rigid  demand  for  holidaj 
trade  which  is  now  interesting  retailers.  Manu- 
facturers have  evolved  novel  efiects  in  various 
weaves,  which  ale  already  being  well  taken.  The  in  hues.- 
of  colors  and  oftentimes  the  boldness  ol  patterns  1-  re- 
markable, while  again  the  heautifuj  subdued  ^onas  i-  in- 
describable. It  all  means  retailers  must  exercise  ex- 
treme care  to  avoid  overbuying,     lively  indication  points 


to  a  good,  health]  holiday  trade,  and  what  is  important, 
,c  profitable  <>ne  The  return  to  large  scarfs  brings  with 
ii   better  prices,  .mt\  if  nol   a  largei   percent  bainly 

a    larger    profil    in   amount       .lust    at    this   tn 

i-  verj   gratifying  that   there  seean  to  he  -• 

tion  to  pay  more  tor  neckwear.     Retail  tradi  :»•  in 

a   very  fair     condition   a-   repeat    and   holidi 

coming  in  vei  actoi  ilj . 
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Pinto  Shell  Cordovan  Mitts 
and  Gloves 

Have  the   greatest   PULL 

In   the   trade    for 

.    Toughness   unapproached. 

Are  boil   proof,    scorch  proof,    rip   proof,    tear   proof, 
rain  proof   and  wind  proof; 

Still   possess   warm,   light,    flexible  and    pliable   qualities. 

PINTO  SHELL  CORDOVAN    the  greatest   trade 
PULLERS. 


None   genuine  without   this  brand* 


H.B.K 


Hudson  Bay  Knitting  Co., 

Montreal         Winnipeg         Dawson 
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Bayers  insist  upon  new  tilings,  both  in  color  and  de 
sign,  and  the  extenl  to  which  this  demand  lias  been  me1 
is  truly  bewildering,  n  is  clearlj  ■  leason  ol  ipecial 
colors.  \i'\\  Bhapei  are  constantly  coming  oul  and  meel 
ing  with  a  measure  ol  sucoess,  bu1  the  four-in-hand  un- 
doubtedly  holds  its  gup  on  the  top  rung  ol  the  ladder, 
although  English  Bquares  and  Bowing  ends  are  Increasing 
in  I'.ivm  The  four-in-hand  is  occupying  its  old  position, 
.is  retailers  will  testily,  and  every  description  ol  it  is 
still  going  well,  it  Beems  to  till  the  bill  to 
clientele  and  no  style  has  yel  been  evolved  which  is  more 
practical  oi  sensible.  Is  noted  last  month,  widths  ol  2; 
oi  S4  inches  are  increasing  theii  Bales  The  extent  ol 
tins  varies  according  to  locality  and  character  of  trade 
The  wide]  varieties  are  for  ultrs  trade,  and  a  limited 
sale  is  predicted  due  to  the  difficulty  of  making  a  neat 

knot. 

•  * 
• 

Regarding  colors  cravats  follow    in   the  wake  of  othei 

fashions,  and  manufacturers  are  keen  in  in t inducing 
shades  which  have  been  successful  in  other  lines.  In  tins 
connection  the  vogue  for  brown  suitings  has  lent  con- 
tinued strength   to  brown  neckwear,  generally  plain    hut 

oftentimes  with  polka  dots  or  scrolls.  Burnt  orange  and 
onion   shades   following   upon   their   success,   in   ladies'    neck 

we.u  are  also  going  well.  Plain  colors  with  stripes  and 
various  designs  in  contrasting  colors  are  selling.     Pearl 

grej  and  dark  gunmetal  are  also  extremely  popular 
shades,    while  shades   of   wine   and    green   occupy    no   mean 

position. 

*  * 
• 

Burnt  orange  is  the  novelty  of  the  moment,  and  is 
shown  by  every  manufacturer  in  shades  varying  from 
what  should  be  called  a  brown  up  to  yellow.  The  lighter 
brighter  shades  are  rendered  less  objectionable  by  the  in- 
terweaving of  black  or  dark  brown  A  few  frosted  effects 
in  this  shade  are  exceedingly  attractive,  at  least  at  first 
glance,  while  some  watered  patterns  will  sell  themselves 
It  will  be  well  to  use  judgment,  however,  in  the  pur- 
chase of  these  conspicuous  colors  as  they  are  no  more 
than  fads  and  will  die  out  after  the  holiday  season. 
Greens  are  strong  and  are  promising  a  fairly  well  ex- 
tended sale.  Spot  patterns  are.  at  the  moment,  the  fav- 
orites,   with   round     spots     of  different   sizes  the  best     of 


Then-  id)    demand   tol    grej    and    will    lx 

igh  the  \cai      Ore)   1  ■  thi  11  to  pni 

•  lapal.es,-       de  11    of  \     new 

shape  shown  is  a  pull  tie  'ha'  can  be  worn  with  anj   kind 
"i  collar.     When  used  with  .•  fold  collai    tin-  band  can  he 

•  lied    and     the    |  bened     to    tin-    COlUl     DU 

with    a    hOOk 

The  attempt   of  Bome  of  tin-  manufacturers  to  ren 


Collar  and  Cuff  Button  Window — Dressed  by  A.  A.  Garon 
for  Z.  Paquet,  Quebec.     Size  of  window  is  6  x  8  x  it. 


the  extra  discount  that  is  usually  granted  on  holiday 
goods  has  met  with  failure.  It  was  fully  expected  thai 
all  would  agree  this  year  to  a  withdrawal  of  the  10  per 
cent,  discount,  as  there  is  a  brisk  business  and  no  mill 
■roes  begging.  It  is  rumored,  however,  that  one  large 
firm  refused  to  fall  in  with  the  idea  and  it  had  to  he 
dropped. 


HATS  AND   GLOVES 


I  like  the  man  who  stands  four-square 

To  every  wind  that  blows  ; 
Who  does  not  dodge  and  duck  his  head 

As  on  his  way  he  goes. 

It  is  not  for  his  virtues  rare, 

Ah,  no,  'tis  none  of  that ; 
It  is  because  I  like  to  stand 

And  watch  him  chase  his  hat. 


When   the   brown   hat    was   introduced   a   ureal    run   was 

predicted   tor  it   by  a  greal   many  dealers,  ami  to  Bhoiw 
their  faith  in  their  own  opinioins  they  stocked  largely  in 

it.      That  accounts  tor  the  entirely  brown  display  windows 

arranged  by  some  high-class  hatters.     They     have  done 

their   best    for   it.   ami    have   been   enthusiastically   assisted 

by  manufacturers.      United   States     trade   papers     have 

boomed   the  shade  ami  advertising  has  been  indulged  in 
without  regard  t"  expense.     It  is  even  true  that  in  Borne 

towns    in    the    United    States    the    clothiers   and    furnishers 
end  their  salesmen  hav  ediscarded  then-  black  hats  ami 


taken  to  brown.  All  these  things  have  had  their  effect, 
but  the  strongesl  factor  has  been  the  commonsense  shades 
which  have  prevailed  during  this  season.  In  spite  of  all 
ihsi  , however,  the  brown  hat  has  disappointed  the  hatters 
who  have  had  such  faith  in  its  success.  It  has  gold  ami 
sold  well,  but  it  has  imi  sei  Canada  on  tire.  No  amount 
of  booming  will  bring  in  any  color  to  drive  oul  black. 
Sales  of  brown  are  perhaps  one  to  six  as  compared  with 
black,  but  that  is  the  limit,  and  it  will  never  go  any  fur- 
ther. Next  Spring,  again,  it  will  be  seen,  but  it  - 
tremely  doubtful  if  it  will  be  any  stronger  than  it  has 
been  this  Fall.  Thi'  brown  hat  does  nol  look  at  its  best 
with  a  black  suit  oro  vercoat.  and.  ami  a  man  if 
ing  to  buy  either  o  fthem  to  match  his  hat,  but  rather  the 
other  wax   aroiuml . 

There  is  a  much  greater  demand  for  -  than  a 

month  ago.     Young  men  appear  i"  !"■     developing 
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It's  the  detail 

in  finish, 

construction 

and  packing 

from  choice  silks 

through  the  hands 

of  high-salaried 

expert  cravat 

makers  that 

sells  them  over 

your  counter  and 

increases  your 

business. 

Not  indifferent 

cravats   purchased 

at  low  prices, 

catchy  discounts 

or   dating. 


Niagara 
Neckwear  Co, 


Limited 


Niagara  Falls. 


tiewed   fancy   for  their  old  love,  the  fedora,     It    is  seen 

now  iii  wide  brims  almost  entirely,  ami  for  the  most  pari 
in  black,  although  various  shades  of  brown  are  really  bel- 
ter in  the  fedora  than  in  the-  derby.  The  crown  tapers  in 
to  the  top  and  has  the  conventional  dip.  Some  are  push- 
ing the  tweed  hats,  and  are  showing  them  in  good,  sensible 
shapes  and  inconspicuous  patterns.  A  new  hai  is  in  the 
fedora  shape  with  narrow  curled  brim  and  round  crown, 
called  the  "Oxford  Drey."  perhaps  because  it  is  not 
Oxford  grey  but  rather  Cambridge  grey. 

*  * 

* 

Don't  forge!  that  the  big  thing  at  present  in  the  hat 
business  is  the  class  of  display  you  make  in  your  wind 

Have  a  window  or  at  least  a  portion  of  a  window  devoted 
exclusively  to  hats.  These  divisions  of  a  large  window 
can  be  satisfactorily  effected  by  a  mirror,  a  light  wooden 
hit  icework,  an  ornamental  wooden  fence  sloping  down  to 
the  front,  or  a  i'rw  lengths  of  ribbon  radiating  back  from 
a  low  point  in  the  front.  One  plan  is  to  arrange  the  bats 
on  two  stands  of  baby  ribbon  suspended  from  the  ceiling, 
but  fixtures  are  always  to  be  preferred.  There  are  regular 
hat  fixtures  and  nothing  can  beat  them.  The  individual 
stand  is  the  best,  the  height  of  these  slanting  down  to  the 
front.  Don't  show  too  many  hats  together.  A  small 
neatly  printed  card  containing  price  or  name  of  hat, 
stuck  in  the  band  improves  the  appearance  and  relieves  the 
stretch  of  blackness.  The  floor  can  be  either  hardwood 
highly  finished  or  some  soft  material  over  it.  In  fact  the 
hat  window  can  be  decorated  in  almost  any  way. 

•  * 

The  season  for  knit  gloves  fs  on  ami  should  be  taken 
advantage  of  without  delay.  It  is  the  first  of  the  season 
that  sees  the  largest  sales,  and  in  some  seasons  they  have 
all  been  during  November.  White  and  drab  wool  as  well 
as  the  fancies  will  sell  well  this  month.  When  the  wea- 
ther gels  too  cold  many  will  go  to  gauntlets,  etc.  There 
is  always  some  sale  for  the  fancy  knit   white  wool  glove's. 


A  TWENTY  THOUSAND  FUR  ROBBERY. 

INFLUENCED  and  doubtless  emboldened  by  a  number 
of  successful  fui-  robberies  throughout  the  country, 
it  has  remained  for  clever  Montreal  thieves  to  eclipse 
in  magnitude  all  previous  fur  robberies.  On  the  morn- 
ing of  October  27  it  was  discovered  the  premises  of  C'has. 
Desjardines  &  Co.,  Montreal,  one  of  the  largest  fur  houses 
in  the  world,  had  been  relieved  of  expensive  mantles, 
boas,  pelerines,  rugs  and  the  like  to  an  extent  aggregat- 
ing about  $20,000.  Haste  had  evidently  been  found  neces- 
sary as  furs  totalling  $5,000  in  value  were  found  in  the 
yard.  Like  a  number  of  previous  fur  robberies  the 
affair  was  evidently  carefully  planned  and  carried  out  by 
experts.  It  was  noticeable  that  the  cream  of  valuable 
goods  was  carried  off  and  the  proper  time  had  been 
chosen.  Traces  were  found  of  an  entrance  from  the  rear, 
but  thus  far  by  what  means  the  goods  were  carried  off  is 
a  mystery. 

Detectives  have  been  put  on  the  case,  but  no  develop- 
ments are  at  hand.  These  robberies  partake  of  a  sys 
tematized  and  organized  body,  as  everything  goes  off  with- 
out a  hitch  and  mystery  shrouds  them  all.  Thi>  series 
of  robberies  parallels  a  similar  campaign  in  the  United 
Stales  one  year  ago. 
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Snilcli  Made 

HENDAWICK 

Scotch  Made 

+oA}H\& 

P\       MARK.. 

\j€  ^^  ^|  f*^  ^\  1^\  ^^                             There  arc  our  hundred  and  <  me  reasons  why 
Iwl        IlwQOwl    IO«"                 you  should  be  selling   HENDAWICK   UN- 
DERWEAR, but  they  roll  themselves  into 

one,      "  Best  goods  and  best  value."      It  isn't  altogether  what  one   pays   for   underwear      rather 
what  one  gets  for  what  he  pays.      In  the  case  of  HKNDAWK  k  (JNDERWI  \u,  your  customers   get 
absolute  perfection,  in  material,  manufacture,  finish  and  durability.      Nothing  left  to  be  desired 

SHlRTS,DRAWERSa»dCOMBINATIONS1»rWOMEN,MENa„dCHILDREN 

in  WOOL,  MERINO,  SILK,  and  SILK  &  WOOL. 

Our  Canadian  Agent  is   ready  to  quote  and  submit  samples.      Write  him. 

JAMES  HENDERSON  &  CO.,  HAWICK 

Canadian   Agent,  T.  H.  FORLONG,  388  St.  Paul  St.,  Montreal.                                    SCOTLAND. 

TFMlEI  A  ®0[FFgM(SE 


m  (§l®^[ 


EE  THAT 
YOU 

GET THE 
RIGHT 
KIND. 

STOREY'S  cloves  are  standard  for  excel- 
lence OF  MATERIAL,  FIT,  STYLE,  WORKMANSHIP 
AND  DURABILITY. 

THEY  NEVER  DISAPPOINT 
We   also    make   MOCCASINS  and  MITTENS  IN  ALL  NOVELTIES 

THE  GLOVERS  OF  CANADA.       limited 


Komain  Building, 
TORONTO 


Wreyford  &  Co. 

Wholesale  Men's  Furnishers. 

UNDERWEAR  SPECIALISTS. 

We  can  sort  op  you*  Winter  Underwear      Imported  lines  from  910 

"I  l;  LEADER 

Unshrinkable  Natural  Wool  Double-   >    >..    -*.      ■ 
breasted      Shirts       and       Drawers,  \   2> '  J   •>«    QOZ. 

DOMINION   ai.k.nt-  rOB 

"Aertex"  Cellular  Underwear,  Etc. 

Ciood  stock  of  GOLF   BLOUSES  for   Ladies  and   latest  in 
MEN'S  and  BOYS'  SWEATERS. 


Young  &  Rochester,  EL„0GMLzzD 

SHIRT,    COLLAR   and  NECKWEAR  >lanu/fltrurcr.«. 

!  ,.1  with  roll  i  WASHING  VESTS 

M.u   SHIRTS,  PTJAM  \  SI  I  I  tSOt 

CHRISTMAS    NECKWEAR 

Dressing  Gowns  and  Smoking  Jackets. 

■I  .  irlj  Mill!-  ■     i.i,- 

English   Dress  Shirts  at  S9  and  $12  doz., 

IN     STOCK 


Tress  &  Co.  londjn 

Brer]  deala  who  m  . 

5prlnjr  thapet  are  here,  and  ue  are  prepared 
to    open    agrencle*     in    towns    unrepresented. 

WREYFORD  &  CO.,  Dominion  Agents 


TORONTO 
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Spring,  I9Q5 
Fall  Sortings,  I9Q4 

SPECIAL  VALUES  IN 

WOOLLENS 

AND 

TAILORS'    TRIIVIIVIIIMOS 


MEN'S   FURNISHER  N.v.,  wo* 


w*/^|W 


TWEEDS,  SERGES. 

SUITINGS, 

OVERCOATINGS,  Etc., 

CANVASES,  ITALIANS, 

ASSORTED  SILKS, 

HAIR  CLOTHS. 

SLEEVE  LININGS, 

HOLLANDS  POCKETINGS,  Etc. 


— Vt/*»» 


We  have  still  a  big  quantity  of  Fall  goods  left,  and 
any  firm  wishing  to  complete  their  assortment  will 
benefit  by  paying  us  a  Tisit. 

A.  McDougall  &  Co. 

Sole   proprietors  of  the   celebrated  ^*«it      c 

'  TYKE"  and  "BLENHEIM"  196    McGlII     St. 

Serges,  also  of  Salt's  "  YOTS-  = 

MAN  "  Serges,  the   best   goods  in  MONTREAL. 

he  trade.  Send  for  samples  of  them. 


To   Clear   Before 

Stocktaking 


3,000  yds.  Worsted  Trouser- 
ings,   at  -         -  50c. 

5,000  yds.   Worsted  Trouser- 
ings,  at  60c. 


WRITE  FOR  SAMPLES. 

JOHN    FISHER, 
SON    &    CO'Y 


6  Victoria  Sq.  , 


MONTREAL. 


^sO^K>»<>»K>,»<>'»,<>»K>»'<>«K>»K>*<>»'<>«^>«K>'«»C>**<>»^ 


Woollen  Department 


Spring  lines  now  ready  for  1905. 

Throughout  our  immense  assortments  of  Woollen  goods  and 
Tailors'  Trimmings  there  is  an  indefinable  something,  an  air  of 
distinction,  which  instantly  commends  them  to  merchants  who  buy 
on  the  basis  that  right  goods  is  a  mighty  argument  towards  win- 
ning and  holding  better  trade. 

Our  travellers  are  already  booking  liberal  orders  for  Spring 
Delivery,  and  have  every  reason  to  believe  that  their  range  of 
Scotch  Tweeds  and  Worsted  Suitings  is  unsurpassed  in  variety, 
quality,  and  price. 

GREENSHIELDS  LIMITED 

MONTREAL 
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I'  ■   view 


WOOLLENS 
CLOTHING 
TRIMMINGS 

THE  MERCHANT  TAILOR 

STYLES    AT 

HOME     AND 
ABROAD. 

THE  demand  foi  brown    baa  been  just  wbal    tin- 
Di\  Goods  Review  predicted  i«<>  months  ago— 
.1    I, nl    iol       the    inoinciil         While      ll    lasted    il     I 
true  that  it  developed  a  strengtb  thai  was  is 
convenient    to   many    wholesale  houses,   but   al- 

il    lias   [alien   off    to  quite   an   extent.      At    thai    time 

merchants   were  a<hised  to  buy   carefully  and   in  not   too 

quantities.       The    wholesale    houses   are   now    rathei 

low      in      supplies     of     brown   and    will    re-stock    in   small 

quantities  only,  as  the  requirements  of  the  market  will 
bave  materially  decreased  bj  the  time  the  new  stocks  are 
received.  Thej  bought  only  a  limited  amount  and  would 
nut  reorder  until  that  was  sold  as  they  were  fanly  <er 
tain  that  it  would  not  long  he  asked  for.  Both  for.  suits 
and  overcoats  brown  sold  well,  and  there  are  still  orders 
for  Overcoating  of   that   shade. 


Some  of  the  nobbiest  trouserings  that  have  ever  been 
offered  are  shown  this  Fall.  In  general  they  have  quite 
pronounced  stripes  either  wide  or  in  line  widths.  The 
parts  of  the  pattern  usually  stand  an  inch  apart.  Man] 
materials  are  of  a  solid  black  or  very  dark  grey  back- 
ground with  broken  lines  of  white  every  inch.  Some  are 
shown  in  self  tone  black,  effected  by  a  fancy  weave.  The 
shades  are,  as  a  rule,  darker  than  has  been  shown  for  the 
past  season.  The  cut  of  trousers  is  roomy,  tapering 
gradually  in  down  to  the  ankle  where  the  lit  is  quite 
snug.     There  is  no  shaping  save  below   the  calf. 


"ill  conceal   the  pattern  at  certain  angles       \   nuinbei   ol 
fancj    weaves   In     Bolid   black   01    with  i   broken, 

unobtrusive  designs    in  coloi     an-  effective  and  sure    to 
sell      These  styles,   together  with  man]   more  of  ju 

merit,  are  procurable  In   the  ready-made   • 
number  of  high-class  turn!  pushing  leathei 

l"l     celt. nil     Uses,     anil     to     increase     the    Bales     .He     -.bowing 
m   in  all  colors   and    in   soft    finish. 


Spring    Vests    are    on    the    lo.ol    and    reveal    not    a    great 

number  of  novelties,  hut  a  high-grade  of  excellence.  The 
cut  will  he  single-breasted  with  or  without  collar,  but 
many  of  the  double-breasted  styles  will  sell.  A  rathei 
new  cut  is  double-breasted  with  a  very  Long  lapel.  The 
opening  is  as  high  as  usual  but  the  outside  laps  over  to 
a  greater  distance  than  usual,  throwing  the  two  rows  ol 
buttons  far  apart  at  the  top,  but  Blanting  in  well  to 
wards    the   bottom.      A    button   is   sewn   on    the   under   Lapel 

just    where   tl liter  one  eiosses   it,   and   by   buttoning   the 

outer  one  to  this  that  disagreeable  flare  common  to 
double-breasted  vests  is  avoided.  The  bottom  of  the 
\ests  is  usually  Y  shaped.  Tan  shades  promise  a  great 
strength  during  the  Spring  and  attention  should  lie  paid 
to  this  as  the  supply  was  shorl  at  the  end  of  last  season. 
The  trade  m  white  dress  vests  has  increased  wonderfully, 
this  style  now  being  recognized  as  an  important  accessory 
to  the  dress  suit.  A  few  fancy  materials  m  self  tone 
white  or  cream  are  shown  in  these.  Some  very  natty 
silks    aie   certain    to    be   excellent    stock. 


The  favorite  overcoating  for  Winter  is  melton  in  black 
and  dark  blue  shades,  especially  the  former.  Popular 
trade  is  demanding  fancy  worsted  and  the  ready-to-wear 
branch  is  catering  freely  to  this  by  producing  some  very 
neat  effects.  The  patterns  are  either  inconspicuous 
broken  threads  about  a  half  inch  apart  or  invisible 
checks.  The  colors  used  are  always  black  and  white.  The 
fancy  material  seems  particularly  adapted  to  the  helled 
style  of  overcoat  which  is  taking  so  well  with  young  men 
The  very  dark  grey  of  a  couple  of  years  ago  seems  to  be 
regaining  favor  and  many  pieces  of  it  are  carried  by 
good  tailors.  The  gre]  consist,  merely  of  white  hairs 
here  and  there  in  the  cloth.  The  cut  is  of  Large  dimen- 
sions and  leaches  some  inches  below  the  kn< 


There  is  a  \ei\  strong  movement  in  the  realm  of  fanc\ 
waistcoats.  This  is  a  line  that  is  now  a  steady  seller  all 
the  year  round  and  should  be  carried  much  as  cravats  and 
shirts.  Summer  and  Wintei  have  their  different  r1 
hut  still  it  is  the  fancy  vest.  Some  of  the  newest  styles 
,ue  in  knitted  effects  in  solid  black  or  with  dots  of  red. 
blue,  or  purple  showing  up  from  beneath.  .Many  are 
bound  with  wide  braid  while  others  have  a  margin  of 
cloth  about  an  inch  and  a  half  in  depth  extending  back  of 
the  button  holes.  The  vestings  shown  are  so  varied  and 
of  such  particular  merit  that  it  is  little  wonder  trade  is 
good.  Some  have  a  raised  pile,  usua.ly  in  black  or  dark 
grey  with  a  depressed  pattern  of  lighter  grey.  blue,  red 
or  green.     This   gives* a  kind  of  shot  effect    since   the  pile 


\  good  stock  of  dressing  gowns,  smoking  jackets  and 
hath  robes  should  be  laid  in  for  the  holiday  season.  These 
articles  have  taken  a  place  as  gifts  that  make  them 
necessarj  to  every  first-class  furnisher's  and  clothier's 
stock.  .Men  appreciate  them  as  thej  would  few  other 
things,  sinfje  thej  are  to  main  of  them  a  Luxury  and  yet 
such  a  comfort.      These   little   extras   in  a   stock   ale   what 

demonstrates  the  difference  between  a  progressive  and  an 
unprogressive  merchant. 


High-class  tailors  report  a  good  trade  in  light  grey 
suitings  with  a  large  check  pattern.  Dark  tweeds  and 
worsted  have  had  the  larger  run  among  the  general  trade 
and  will  continue  to  hold  their  high  position.  Grey  is  a 
shade  that  always  sells  as  a  great  many  men  will  weal 
nothing  else. 


JIM  THE  TAILORS  PRICE  CARDS. 

BIT  for  its  location  on  a  dingy  side  stieet.  Montreal's 
modest  little  tailoring  establishment  known  undei 
the  firm  name  of  ".Jim  the  Tailor,"  would  bid  fan 
to  attract  attentive  if  ludicrous  publicity  due  t.>  Un- 
generous, if  peculiar,  use  of  price  cards  in  the  window  is 
of  any  importance.  The  proverbial  2x4  window  i^  dressed 
with  an  orderly  array  of  suitings,  etc.,  which  are  render- 
ed remarkably  striking  as  each  has  fastened  to  n  with  a 
huge  safty  pin  a  sheet  of  scribbling  paper  upon  which  is 
scrawled  in   the  latest    phonetii  >me  choice  [nduce- 
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The  hand  of  a  master,   if  in  an  embryo  state,   is 
betrayed,  as  some  of  the  following  attest. 

As  a  starter  you  may  read,   "God   Bless  dear  old   lie- 
land   and  Jim    the  Tailor."     Near   this  is   the  choice— 

"Where   arc   you   going   my   pretty  maid? 
To  .Jim   the  Tailor,  sir,  she  said." 

To  assure  one  thai  full  value  is  Riven  several  addenda  say : 
"Hole  one  not  a  half  one  fit  like  se  paper  on  se  wall;" 
in  avoid  crowding  perhaps,  "Please  don't  call  all  at  ones 
hut  one  at  se  time."  He  guarantees  the  wear  thus  :  "A 
real  handsome  suit  sure  will  last  5  years  no  bogie." 
Material  is  thus  attested:  "Worsted  cord  not  to  he 
equal  in  price  and  stuff."  It  must  be  said  price  is  given 
both  in  English  and  Canadian  money,  one  card  reading 
"£2  or  $11.50." 

The  sign  at    the  door  reads  :   "Never  to  late  to  mend — 
Jim   the  practical   English  ladies'  and  gents'   tailor." 


CANADA  WOOLLEN  MILLS  AFFAIRS. 

LAST  month  The  Review  reported  the  sale  of  the  pro- 
perties of  the  Canada  Woollen  Mills  to  W.  D.  bong, 
Hamilton,  for  $253,000,  and  the  appeal  of  Geo.  F. 
Benson,  Montreal,  against  the  sale  on  the  ground  that 
the  sum  paid  was  not  as  much  as  might  have  been  re- 
ceived, as  well  as  that  Mr.  Long,  as  an  inspector,  was 
debarred  from  using  his  inside  information  to  his  own  ad- 
vantage. 


Mr.    Benson   offered   $275,000   and   appealed   to   Referee 
Cartwright    to  set  aside   the  sale.     This  was   refused  and 
ac    appeal    was   then   made   to  a  higher  court,    Judge    Mi 
Mahon  giving  his  opinion.     By  him  the  sale  has  been  set 
aside  and  a  new  auction  is  to  be  held. 

H  is  evident  from  the  price  offered  by  Mr.  Benson,  and 
from  the  amount  at  which  the  several  properties  were 
held  by  Mr.  Long,  that  the  latter  had  made  a  good  bar- 
gain, and  i1  is  no  doubt  on  the  ground  that  his  position 
as  inspector  gave  him  an  advantage  over  other  purchasers 
that  Judge  McMalion  decided  against  him.  It  is  probable 
that  the  matter   will   be  fought,  out  to  the  highest  court. 

Mr.  Benson  holds  shares  in  the  company  to  tiie  am- 
ount of  $65,000,  and  his  firm  is  a  creditor  for  $25,000. 


GARMENT  WORKERS  MEET. 

AMASS  meeting  of  over  two  thousand  men  and  women 
employed  in  the  clothing  industry  assembled  Sun- 
day, Oct.  23,  in  Montreal,  to  discuss  ways  and 
means  of  improving  the  conditions  of  the  garment  work- 
ers in  that  city.  The  meeting  was  held  under  the  joint 
auspices  of  the  Contracting  Tailors'  Association  and  the 
United  Garment  Workers  of  America. 

Conditions  in  the  clothing  industry  were  painted  in 
their  blackest  form,  one  man  saying  that  hundreds  of 
garment  workers  were  out  of  employment  and  the  rest 
were  employed  half  time.  Of  course  a  drive  was  made  at 
the  encouragement  given  to  emigration  under  such  condi- 


THE  CANADIAN   DRESS  CHART. 

Article. 

BUSINESS 
AND   MORNING 
WEAR. 

I 
CHURCH,     AFTER- 
NOON   TEAS, 
SHOWS. 

DAY  WEDDING. 

MATINEES,    DAY 

RECEPTIONS. 

EVENING  WEDDINGS, 
BALLS,  RECEPTIONS, 

THEATRE     AND 
FORMAL  DINNERS. 

STAG  PARTIES, 

CLUB,  INFORMAL 

DINNERS. 

Coat. 

Morning  Coat.  Cut- 
away or  sack,  with 
covert  or  Chester- 
field overcoat. 

Frock    or   cutaway 
wilh   Chesterfield 
overcoat. 

Frock  with  Chester- 
field overcoat. 

Evening  dress  with 
C  h  e  s  terfield   or 
skirted    overcoat. 

Evening      jacket 
with       ordinary 
overcoat. 

Waistcoat. 

Of   same     material 
as      or     different 
from  coat. 

Same     material    as 
coat  or   of  white 
duck. 

Double     or     single 
breasted,  of  same 
material  as  coat, 
or  of  white  duck. 

S.  B.  or  D.  B.  white 
or     S.     B.      samf 
material    as    coat 

S.B   or  D.  B.  white 
or    S.     B.     same 
material  as  coat. 

Trousers. 

With   S.  B.  coat  to 
match,  with  D.B. 
either    to     match 
or  not. 

Striped   worsted. 

Striped  worsted   or 
dark   cheviots. 

Same    material     as 
coat. 

Same    material     as 
coat. 

Shirt. 

White   or    colored, 
quiet  colors. 

White. 

White. 

White,     with    cuffs 
attached. 

Plain     or     pleated 
white,    with  cuffs 
attached. 

Collar. 

Wing,     standing, 
poke    or    double 
band. 

Wing,    standing  or 
poke. 

Wing,    standing  or 
poke. 

Standing  or  poke. 

Standing,  poke 
double    band     or 
wing. 

Cravat. 

Ascot,    once    over, 
flowing     end    or 
Four-in-hand. 

Ascot,   flowing  end 
or   once  over   or 
four-in-hand. 

Light    or    black, 
Ascot     or     once 
over. 

White   tie  wilh  broad 
or  blunt  ends. 

Black   silk  or  satin 
with  broad  ends. 

Hat. 

Derby    or    Fedora, 
wilh     sack,     Silk 
with  cutaway. 

Silk. 

Silk. 

Silk  or  opera.     Lattei 
only  to  theatre. 

Derby  or  Alpine. 

Gloves. 

Tan. 

Tan,  or   light  grey 
suede. 

Grey  suede. 

Pearl  or  white  glace 

Tan  or  grey. 

Shoes. 

Black   calf  skin   or 
tan. 

Patent   leather. 

Patent   leather. 

Patent    leather 
shoes  or  pumps. 

Patent  leather,  high 
or  low. 

Jewellery. 

Gold    studs,    links, 
pin  and    watch 
guard. 

Gold    studs,     links 
and     pin      and 
guard. 

Gold     links,    studs 
and  pin. 

Pearl  or  mother-of- 
pearl    studs   and 
mother-  of -pearl 

links. 

Gold  studs  and 
links. 
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t ions .  The  employer!  were  exonerated  from  all  blami 
thej  ion  were  Buffering.  A  one-time  empioyei 
stated  that  he  bad  been  forced  oul  of  business  by  the 
competition  He  characterized  11  as  a  shame,  thai  the 
Montreal  clothing  workers,  who  paid  high  renl  and  I 
siioiiiii  be  compelled  t<>  compete  foi  .1  livelihood  with 
people  who  lived  outside  the  city  and  did  nol  depend  upon 

nenl  making  foi  .1  livii 

\  tnembei  of  the  Contracting  Tailors1  Issociation 
s.inl  thai  ii  \\ ;is  no  use  foi  theii  employes  to  demand 
highei  wages  and  better  conditions  until  competition 
with  unfair  trade  was  stopped       Iftei   several  resolution 

EXCELSIOR  MILLS  CLOSING. 

MK.   (i.   11.   BISHOP,  selling  agenl   for    the   Excelsioi 
Woollen  Sdills,  Montreal,  writes  thai  the  mills  were 

nni    to    close  down  Oct.    ij  as  currently   reported, 

but    that    the    taking   ol   orders    would   eease   at    that    time, 

the  mill  running  on  until   these  were  filled,  which   would 

not    he  foi    two   months  more. 

\li.  Bishop  claims  that  it  is  the  preference  th.it  is  to 
blame  foi   ii  all,  and  that   the  increase  in  tarifl  came  too 

L.te  to  benefit  them.  He  asserts  that  the  mills  have  nol 
shut  down  on  account  of  their  inability  to  supply  the 
Clas  Is   that    is  demanded. 

The  mill  is  to  he  sold  either  entire  01  with  the  ma- 
chinery   removed. 

NOTES  OF  THE  FURNISHERS. 

Michael    Connolly,   clothier,    Montreal,    is    dead. 
Louis   CadieUX,    men's   furnisher,    Montreal,   is   dead. 

\  .1.  Smith,  men's  furnisher,  Lethbridge,  N  W.  T.  is 
dead. 

s  Weaver,  clothier,  Vancouver,  has  been  succeeded  by 
M.  Cameron. 

Schatei  Bros.,  clothiers,  Gladstone,  Man.,  nave  as- 
signed to  c.  II.  Newcombe. 

Fire  « 1  i « I  seme  damage  to  the  store  of  Hodgens  Bros., 
clothiers,  Clinton,  Out. 

The  Oxford  Clothing  Co.,  Oxford,  N.  S.,  is  running 
full  time  with  their  new  machinery. 

Charles  A.  Workman  has  registered  under  the  name  of 
C.   A    Workman  &   Co.,  clothiers,   Montreal. 

A  meeting  of  the  creditors  of  the  Star  Sliiit  a  Over- 
all   Co.,    Montreal,    was   held  on    tin-   11th   inst. 

A.  .1.  Hill.  merchant  tailor  and  men's  furnisher, 
Collingwood,  Out.,  has  assigned  to  F.  W.  Churchill. 

Mcl'herson     &     Sons     have     opened     a     new   store      for 

woollens  and  men's  furnishings  in  Vancouver. 

Mr.  Thos.  H.  Rumford,  merchant  tailor.  Foresl  City, 
(int..  has  been  married  to  Miss  Amy  Morgan,  Lucan,  Ont. 

Florence  McCarthy,  St.  John,  N.  M..  is  continuing  the 

business  of  Butt  &  McCarthy,  tailors,  under  the  same 
style. 

John  McDonald,  formerly  with  Andrews  a  Co,  has 
opened  up  a  men's  furnishing  and  clothing  store  in  Bran- 
don, Man. 

The  Excelsior  Woollen  Mills,  Montreal,  are  closing 
down  on  account  of  their  inability  to  secure  the  neces- 
sary orders. 

.Mr.  William  F.  Higgins,  merchant  tailor.  St.  John, 
X.I'...  has  been  married  to  Miss  Laura  May  C.albiaith.  of 
the  same  city. 

Evans  A  Co.  clothiers.  Call,  have  made  an  offer  to 
their  creditors  of  50c  on  the  dollar.  Their  liabilities  are 
about    >1 1,000. 

Colwell   Bros.,    men's   furnishers,    Halifax,   are  building 


,  to  then  building.    The)  have  added  a 

li.it    and    1  I 

The  British  Amei  l<  an  1  lal  ami  Cap  Mi      Co.,  W 
have  dissolved   partnership,     Harrj    Popkin  and   Ike  Sol 

insky    li.r  1  I  ed. 

.).   11.   McBi ,oi\    ha  •  opened     a     new    men 
establishment  In   Fori   William      The  besl   ol  '■  v.  • 
intei  mm   decoi  al  ion  at  e  1.  ted. 

Mi     Harrison,  a   New    Brunswick  merchant,  h 
the  Btore  formerlj    occupied   i>>    John   McMillan   in   \i 

.law  ,    ami    is   slal  I  ing    a    clothing    stoic. 

Joseph     Durand,     formerlj     manage)   ol   the  Canadian 
Qlove  and    \litteu  Co,   fngersoll,  Ont.,  has  gone   to 
states.     Joseph   McKaj   is   the  new   manager. 

Messrs.  John    Cried  ami   Walter  Ii.   I.   Wright,  of  the 
wholesale  hat  ami  fur  firm  of  Fried,  Wrighl  &  < 
don.  have  dissolved   partnership.      Mr.   Wrighl   continues 

the    business. 


NEW  FIRM  NAME. 


A  charter  has  been  granted  Grafton  &  Co.,  Limited, 
to  manufacture,  buy,  sell  and  deal  in  clothing,  white- 
wear,  shuts,  mantles,  millinery,  dry  goods,  carpels  and 
similar  commodities,  and  to  acquire  the  business  now 
carried  on  by  Grafton  .A.  Co.,  Dundas,  Out.  The  pro 
visional  directors  are  .lames  Beattj  Grafton,  James  .John 
Grafton,  William  Arthui  Davidson,  and  Charles  James 
O'Connor.  The  share  capital  is  to  be  S :"> 0 u ,  1 J 1  j 0 ,  divided 
into  5,000  shares  of  $10U  each.  The  head  otlice  will  be 
Uundas. 


CATALOGUES,  BOOKLETS,  ETC. 

A  NEAT  little  6-page  folder  has  been     issued     by  the 
Williams,  Greene  &   Rome  Co.,  Berlin.  Ont.     Four 
of   their   leading   wing    collars   are   shown    with   shorl 
description,  and  surrounded  by  some  dainty  color  work. 

Wm.  E.  Orr  &  Co.,  furriers,  Toronto,  have  sent  out  a 
small  booklet  of  eight  illustrations  of  fur  style-,  for  men 
ami  women.     The  paper  i-  of  very  heavy  stock  and  tin' 

cut.-  are  excellent  works  of  art.  The  cover  is  grey  ami 
neatly  lettered. 

The  catalogue  of  W.  &  D.  Dineen  ('...  for  1904  and 
1905  contains  a  well  illustrated  descriptive  list  of  the  furs 
and  their  prices  shown  by  the  company.  The  cover  is  in 
shaded  red  with  a  beaut liul  picture  of  a  lady  in  white 
furs  and  dress. 

A  small  leaflet  of  the'  old  Bleach  Linen  Co.  i-  devoted 

to   their  new    ime  of  art    towels. 

The  October  "specials''  of  the  H.  B.  Claflin  Co.  con- 
tains an  assortment  of  special  lines  fur  this  month  in- 
cluding  linens,    handkerchiefs,     ladies'   collars,     holiday 

goods,   cut   Lilass,  and   silverware. 

PRESENTATION. 
On  the  evening  of  Oetcd>er  :.  a  presentation  was  made 
to  Mr.  Foreman,  who  i<  severing  bis  connection  with  the 
linn  of  I).  Morrice,  Sens  ..x;  Co..  t,.  take  up  an  appoint- 
ment with  the  Cataract  Refini  I  of  Buffalo.  Mr. 
Foreman  was  presented  with  a  pun  gold  by 

the  members  of  the  linn    and  a  -old   waieh   by  his  fellow- 

employes,  ami  they  joined  in  wishing  him 
in  bis  future  sphere  of  employment. 
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COTTON. 

COTTON  remains  still  the  most  uncertain  quan- 
tity in  the  raw  material  market.  Even  those 
who  have  been  so  confidential  airing  their 
views  for  the  past  year  and  a  half  have  de- 
cided that  they  know  no  more  about  what  will 
happen  than  the  novice.  Arguments  do  not  seem  to  stand 
for  anything.  One  man  who  has  always  been  considered 
something  of  an  authority  will  predict  higher  prices  and 
support  his  statements  with  the  most  lucid  arguments, 
but  next  day  an  equally  authoritative  source  is  reported 
as  saying  prices  must  come  down,  and  although  he  has 
fewer  strong  arguments  the  trend  of  the  market  has  sup- 
ported him.  Cotton  is  quoted  now  at  10.20  for  spot,  a 
price  thai  is  (if)  points  lower  than  at  the  beginning  of  the 

month. 

*  * 
* 

The  arguments  used  by  "bulls"  are  plausible  and  num- 
erous. They  say  that  the  crop  is  going  to  be  not  over 
11 f  million,  and  that  the  difference  between  that' and  last 
year's  crop  will  not  equal  the  extra  demand  that  was  un- 
supplied  last  year,  and  is  now  clamoring  the  more  loudly; 
that  while  the  south  is  holding  some  cotton,  it  has  be- 
come wealthy  enough  to  hold  it  until  holders  get  their 
price;  that  supplies  on  hand  at  the  beginning  of  Septem- 
ber were  never  as  low;  that  labor  is  more  expensive;  that 
the  country  can  afford  to  pay  high  prices  for  goods.  A 
cotton  authority  writes  The  Review  from  Philadelphia  : 
"I  am  informed  that  one  of  the  greatest  movements  ever- 
known  in  the  cotton  markets  is  about  to  be  consummated. 
Cotton  is  going  up,  up,  up.  The  December  option  is  in 
the  hands  of  a  few  men,  who  can  put  the  price  to  any 
figure  they  select.  That  these  men  are  not  in  the  habit 
of  selling  anything  cheap  is  an  assured  fact,  and  there  is 
every  evidence  that  they  will,  before  the  last  day  of  De- 
cember, cause  December  cotton  to  sell  at  a  figure  that 
will  astonish  the  commercial  world."  Sully  and  Brown 
are  the  cotton  bulls  again,  but  while  the  latter  is  a 
strong  bull  in     talk  he     is     reported    to  be   taking  small 

profits. 

*  * 
* 

On  the  other, hand,  the  bears  maintain  that  the  crop 
will  reach  very  nearly,  if  not  quite,  12  million  bales,  and 
that  this  will  mean  greatly  reduced  prices.  One  large 
New 'England  miller  maintains  that  if  the  crop  is  that 
large  it  will  bring  the  price  to  6ic,  basing  a  crop  of  10 
millions  on  (He.  The  United  States  Government  report 
places  the  condition  of  the  cotton  crop  at  75.8  per  cent., 
which  would  mean  a  12  million  bale  crop.  The  Journal 
of  Commerce  estimates  almost  the  same  condition.  These 
reports  are  10.7  per  cent,  and  3.1  per  cent,  higher  than 
last  year.  There  were  5li0,000  bales  in  sight  one  week  in 
October,  compared  with  379,000  in  the  same  week  last 
year.  The  closing  down  of  the  mills  has  had  a  great 
effect  on  the  keeping  down  of  cotton  prices,  and  will  al- 
ways be  used  as  a  drag  on  speculation. 

*  * 
* 

It  is  certain  that  stocks  both  in  Canada  and  the  Tint- 
ed Slates  are  low  in  almost  every  line  of  col  ton  goods. 
The  mills  have  been  idle  so  long  across  the  border,  as 
well  as  in  England  and  Canada,  that  supplies  have  been 
well   exhausted.      It  is   rumored     that  a   New   York     com- 


mission house  has  ordered   a  certain  line  of  cottons  from 
a   Canadian     mill     for   export    bo    .Japan,    paying    the     full 

price  asked   by   the  mill. 

*       * 

* 

All  the; price  lists  have  been  out  for  some  time,  and 
wholesale  orders  have  been  placed  thai  show  that  there 
is  little  hope  in  the  possibility  of  lower  prices.  Whole- 
sale houses  have  ordered  freely  for  Spring  and  nothing  of 
great  importance  is  liable  to  happen  to  influence  prices  to 
tiie  trade.  Two  changes  have  occurred  since  the  first 
lists  were  offered.  On  account  of  competition  denims 
have  been  lowered  one  cent  in  price  within  the  past  week 
or  ten  days,  and  about  the  same  time  an  advance  of  J  to 
}c  was  recorded  in  grey  cottons  possibly  on  account  of  a 
shortage  in  that  line.  The  medical  profession  will  feel 
the  advances  in  absorbent  cotton. 


SILK. 


Better  things  are  expected  of  silk  goods  during  the  ap- 
proaching year  and  season. than  have  prevailed  for  a  few 
years.  The  fine  dress  silk  trade  is  good,  and  if  regularity 
of  price  can  be  sustained  in  the  raw  silk  market  there 
will  be  further  improvement.  This  promises  to  be  at- 
tained to  some  extent,  but  it  is  found  extremely  difficult 
to  get  spinners  and  manufacturers  to  meet.  Raw  silk 
prices  have  fluctuated  so  rapidly  and!  unreasonably  that 
the  mills  have  been  unable  to  place  any  set  price  on  their 
productions  from  week  to  week.  Just  as  soon  as  raw 
silk  goes  up  there  is  a  curtailment  in  production.  This 
has  had  an  excellent  effect  and  at  present  there  is  an 
evidence  of  a  more  stable  price  list. 

*  * 
* 

An  immense  business  has  developed  in  silk  shirtwaist 
suitings.  These  are  undoubtedly  the  backbone  of  the  in- 
creasing demand  for  silks,  and  on  their  success  depends 
that  of  auxiliary  silk  lines.  So  large  have  the  orders 
been  on  certain  colors  that  a  firm  of  manufacturers  who 
sent  a  re-order  in  recently  were  told  that  it  could  not  be 
filled  until  March.  Silk  linings,  underskirts,  etc.,  have 
been  picking  up,  and  are  now  satisfactory  stocks.  Euro- 
pean demand  for  silks  is  increasing  and  it  is  a  sure  thing 
that  1905  will  be  a  good  silk  season. 

*  * 
* 

Advices  from  St.  Etienne,  France,  report  that  rib- 
bons are  advancing  in  price.  On  some  lines  an  advance 
to  the  extent  of  10  per  cent,  takes  place  immediately,  and 
on  others  at  an  early  date.  These  advances  are  due  not 
to  scarcity  or  cost  of  raw  material,  so  much  as  to  the 
increasing  demand  and  inability   to  fill  orders  on   nine. 

LINEN. 

Business  in  linens  has  been  more  satisfactory  during 
the  past  months.  No  concessions  of  any  importance  have 
been  allowed,  but  buyers  in  many  cases  held  the  opinion 
that  prices  would  have  to  come  down.  Their  steadiness 
has,  however,  shown  them  that  they  cannot  hope  for  a 
reduction  in  the  near  future.  It  is  not  likely,  either,  thai 
there  will  be  appreciable  advances  since  the  later  move- 
ments of  that  kind  have  been  met  with  a  curtailment  of 
the  demand.  The  crop  of  flax  in  Russia  is  now  said  to  be 
of  promising  quality.  Sales  of  house  linens  have  been 
large  and  the  quality  in  demand  has  been  good.  In  some 
cases  it  has  been  found  a  matter  of  some  difficulty  to 
properly  fill  the  orders  in  these  goods.  It  is  expected 
that  delayed  orders  will  come  in  during  the  next  few 
weeks  and  that  the  tone  of  the  linen  market  will  im- 
prove. 

It   is    hinted    that    Russia    contemplates    placing  an   ex- 
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poii  duty  "ii  lifi  flu  amounting  to  s.  i  a  ton  Thi 
would  mean  ■  serious  adranee  In  the  coal  oi  manulac 
taring  and  1 1 1 1 1 1  ^  would  be  mel  with  the  question  Would 
an  advance  in  clothe  be  feasible?  'ii  is  doubtful  if  it 
would  be  endured  bj  the  consumer,  who  altei  .ill  con 
trols  Hie  nanrkel 

WOOL. 
The   Yorkshire  Dailj    Observei    in   commenting  on   the 
wool     market     says  Fbe  beavj    buying  f"i     tanerfca, 

wlmli  still  continues,  helps  to  Keep  the  market  stiff,  and 
.ils. i  keeps  oof  the  home  consumers,  who  are  oaturallj 
averse  t«>  Betting  up  >  competition  that  could  result  only 
to  their  disadvantage.  Reports  from  Sydney  give  no 
promise  of  iclief  as  i.u  as  lioiaines  are  concerned,  and 
prices  are  exceeding!]  Arm.  The  same  is  the  ease  with 
regard  to  crossbreds,  the  demand  for  which  is  rather 
sinu  English  wool  ol  all  descriptions  is  going  to  Am- 
erica in  considerable  bulk,  and  there  is  even  Bome  in 
quiry  foi  the  long  neglected  Down  suits.  Mohair  is  g1 
present   quite  inactive,   bul     there  is  a   rather  better    in- 

quil  \    for   alpaca 

"In  the  export  trade  the  yarn  situation  is  one  of  ea 
ceeding  difficulty,  and  there  is  no  indication  of  any  im 
mediate  relief.     In  the  Btruggle  over  prices  spinners  can 

not    possibly    give    way,    as    they    are   already    at    rock    bot- 
tom,   and    the   question    that    is    being   anxiously   asked    is 

How   much  longer     can  the    consumers  keep  out   ol     the 

market  ?      Particulars   for  mohair  yams  continue  to  come 


to  hand  with  latlni  muie  freedom,  bul  \ei\  little  la  to  i>. 
obtained  In  the  waj    ol  new  bu  in<  i    ■ 

darkened   ofl   I    little 

••In   the  piece   trade   Heir  i     do  material  change,    the 
complaint  still  being  thai   bu  I  linglj     Ii 

\d\ices  from    Australia     tate  thai    a1   the  second 
ol  the  wool  aucl ion  i  for  thi  0  000  hah  i 

were  broughl  forward  with  active  demand      The   ba 

\  allies     established     .it      the     la  ll       lall  I     (Ol 

tine  merinos,  while  hold  descriptions  and  lai  i   dl 

posed   of   at    suinew  hat    reduced    tat. 

U  I lid.l.  I    A     Co     repOl  t     lh.it    at     the    fifth    wool 

London  good  merinos  opened  firm  at  ."i  pel  cenl    ad1 

w  lule  iniei  ioi  old  i  athei   in  buj  e  I 

breds  ruled  verj  strong,  and  especiall)  in  the  ca  e  if  low 
qualities  the  grease,  frequently  al  an  advance  "i  S  pei 
.■cut  During  the  .ales  the  difference  between  bettei  and 
inferior  merinos  became  mute  marked.  Crossbreds  were 
r>  per  cent,  higher  than  at   the  opening      Thi  ;>"  i 

tiOH  of  the  malket  Is  due  mule  In  the  -,i  a  1 .  1 1  \  ol  law 
material     than     to    prosperity    in     the    consuming    coiiii 

the  value  of  goods  dues  nut  respond,  and  the  position  of 
manufacturers     still     remains  exceedingly  difficull 

sumption    is    reduced,    owing    to    short    supply    and    an      iiii- 

profitable  turnover.  The  impression  remains  that  mei 
inn  wools  will  graduallj  come  into  mote  favor. 

For  Canadian   washed  fleece  wool  2Uc  has  been  paid, 
and   15c  for  greasy.     Pulled    brushed    wools    bring     35i 
Two  years  ago  fleece  wool  was  worth  only  \i< 


with    the:   travelers 


A  VICTORIA  CROSS  HERO. 

ON  the  7ih  of  November,     \Wi),     the  Royal     Canadian 
Dragoons  under  Major-GeneraJ  Smith-Dorrien,  were 
engaged  in  an  action  with  a  Boer    command     near 
Carolina.  Western  Transvaal.     During  the     fighting,  the 
Boers  were  reinforced  t..  such  an  extent  that  the  British 


l>\  a  defective  cartridge;  to  fix  it  was  only  a  matter  <.t' 
a    few    minutes,      hut    the    Boers      were  coming     OH   like  an 

avalanche.  Seeing  it  could  not  he  lived  m  time.  Sergeant 
Holland  detached  the  barrel  from  'he  carriage,  mounted 
his  horse,  and  galloped  of  with  the  gun,  under  a  bail  of 
Boer  bullets.      Out   of  the  troop  of  thirteen  men  who  were 


were  outnumbered,  live  to  one.  ami  General  Smith-Dorrien  with  him.  he  was  the  only  one  to  gel  away,  all  tin 

decided  to  retir  to  Belfast,  their  stationary  camp.  "A'"  were  killed,  wounded  or  taken  prisoners.     Fur  this  act  of 

squadron  of  the  dragoons,  under  Col.  Lessard,  with  two  saving  his  gun  and  Coiling  the  enemy,  from  turning  it  on 

guns  of  "D"  Battery,  u.  charge  of  Captain     Morrison,  the  main   column,  which   was     about   l.ooo     yards  away. 

R.C.F.A.,  ami  the  Coll  machine  gun  in  charge  of  Sergt.  Sergeant  Holland  was  awarded  the  Victoria  Cross. 

Holland,  were  detailed  to  form  the  rear  guard,  and  pro-  This  Mr.  E.  J.   Holland  now  represents     the  Rooster 


ted  the  transporl  in  retiring.  By  this  time  the  Boers 
were  gradually  outflanking  the  dragoons  who  were  up  to 
their  eyes  in  fight,  the  field  uuns  firing  as  fast  as  they  could 

load.  This  did  not  keep  the  enemy  back,  ami  witli  a  de- 
termination unprecedented  in  the  campaign,  the  B 
came  down  on  all  sides.  .  :>  the  gallop,  firing  as  they  came. 
It  was  mins  they  were  after  and  they  made  straight  for 
(apt.  Morrison's  12- pounders.  The  guns  were  limbered 
up.  and  started  off  as  fasl  a-  their  now  thoroughly  tired 
horses  could  gallop,  but  the  Boers  kept  Bteadily  gaining, 
and  two-troops  under  Lieutenant  Turner,  V.C.,  were  or- 
dered to  dismount  and  hold  them  back  at  all  costs.  This 
only  (dieeked  the  advance  of  the  enemy  a  lew  minute-.  BS 
the  Hanks  kept  getting  closer,  and  gradually  galloped 
through  them.  As  a  last  resort,  a  troop  under  Lieutenant 
Cockburn,  V.C.,  ami  the  » '<  It  gun,  were  ordered  to  Btop  the 
flanks,  and  give  the  big  '-runs  a  chance  to  gel  away.  Bullets 
were  whistling  and  cracking  like  lire  crackers,  and  the 
enemy,  about  500  in  number,  came  on  as  determined  as 
ever.      Over   30   of   the   squadron      had    by   this      time   been 

taken  prisoners,  and  several  were  killed  ami  wounded. 
The  Coll  gun  with  Sergeant  Holland,  which  had  been  do- 
bag  yeoman  service  all  BCorning  suddenly  became  jai 


Brand   from   Eastern  Ontario  t.i  the  Soo  via   the  Ottawa 
Valley,  with  permanent   sample  room  at        -    !  •reel. 

Ottawa. 


MR     R     S.    SwitJ 
r,,  .   Montreal, 


NOTES 
i /ei,   formerly   with   Henry    Morgan   a 
is  calling  on   the  trade  for   the   Bri- 
tish firms  Welch,    Margetson  a    ('.>  .   London;   Petei 
Scott   &   Co.,   Howich,   Scotland,   and  (low  a    ('.•  .   Lon 

dun,    Fur:,    whose     Canadian    agent     is      Mi        .lames      (ill 

moui  Mt  Gilmour's  friends  will  he  sorry  t..  learn  that 
ho  has  been  ill  for  some  time  and  has  not  yet  been  aide 
to  return    to  his   duties. 

\h.   Charles      \    Steele,     traveling     representative    ol 
Loewenberg  a    Co.   wholesale     fancy  goods  dealers, 
toria,    B.   c.   has   been  united     in     marriage   t..   Mi 
Rowe 

Through  a  mistake  in   the  Octobei    Drj    Goods   Re1 

\l,     .1     i.    (jit  ties.. ii,     of     the   Montreal   Water) I 

was   noted   as   having  gone   on    the   road   in    the   ii. 

the  London  Rubbei  «"  This  should  have  read  in  the 
interests  ..I  'his  firm."  Mi  Gittleaon  has  no  intention 
of  changing  his  position,  and  will  be  found  callinc  on  the 
1 1  ade  a.s  usual. 
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Wholesale  Hillinery 


..OUR.. 
OBJECT 


From   nOW   till   end   of 

season   the   one    object  before 

us  is  to  clean  up  stock  in 

all  departments. 


Buyers   will    find    our   offerings   throughout    the 
house  such  that  will  make  a  visit  most  profitable. 

The  LI.    IVlCwA-LL  WW-}  Limited 


Tor 

Spring 

1905 


Our  European  Buyer  has  just  returned  having  arranged  for  a 

SPLENDID  RANGE 

of  Samples,  consisting  of  STRAW  HATS,  STRAW  BRAIDS, 
FLOWERS,  MILLINERY  and  DRESS  TRIMMINGS,  Etc. 

OUR  TRAVELLERS  will  start  out  about  November  10th 
with  above  lines. 

r\.LSO  a  complete  assortment  of  our  special  lines  of  SILKS, 
RIBBONS,  VELVETS,  VELVETEENS,  FEATHERS,  Etc. 

Letter  Orders  receive  special  attention.     WRITE  US. 


Debenham,  Caldecott  &  Co. 

43V'2  St.  Joseph  St.,  Richmond  Building,  111  Sparks  St.,  *~     ^^*      nCICll     *>l., 

QUEBEC  OTTAWA.  MONTREAL. 
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S7>e  Canadian 
SHillinerp  TAeview 


llll.  FAU 

OPENINGS 

1MB  1  ALL 

STYLES 

1 

REVIEW  OF  THE  MONTH. 

FOLLOWING  upon  propitious  openings  and  a  Pair 
amount  of  trade  ;ii  retail,  came  ;>  spell  of  warm 
;mil  favorable  weather  which  lias  materially 
lessened  October's  millinery  output.  Although 
weather  conditions  have  undoubtedly  affected 
trade  temporarily,  there  is  the  consolation  in  this  case 
thai  the  business  must  come  later.  Retailers  and  whole- 
salers are  fairly  unanimous  in  this  respect,  excepting  the 
inevitable  few  who  insist  trade  follows  the  barometer 
ami  thai    when   unfavorable  weather  comes  and  business 


\.f 


i rimnieil  ;mil  untrimmed  ready-to-wear  bats  and  the  pre* 
Bure  of  a  fair  Buuply  of  straws  on  the  streel  would  make 
ii  extremely  probable  thai  some  extra  inducements  should 
be  made  to  move  Btocks  of  read}  to- wears.  It  must  be 
clear  to  all  such  retailers  thai  hesitation  should  not  be 
indulged  in.  Cul  profits  in  two  and  commence  slashing  al 
once,  as  styles  will  change  and  liai>  carried  ovei 
sim|i|\  a  dead  loss.  That  all  sections  are  not  in  the  con- 
dition is  attested  by  a  fair  number  of  orders  reported  by 
jobbers.  These  are  probably,  however,  the  result  of  under 
purchasing  by  a  few  retailers  till  style  elements  were 
safely  settled.  Such  orders  as  these  call  for  brown  and 
green  ready-to-wears  in  beaver,  fell  and  camel's  hair. 
The  coq-de-roche  shade  of  trimming  has  been  taken  hold 
of  well . 

Both    retailers    and    jobbers    now    look      forward      to    a 

bright   Bale  of  uoveltj   g Is  and  dress  hats,  to  offset  an 

undoubted  slowness  of  trade  during  October.  The  next 
month  will  decide  the  fate  of  the  high  crown  hat,  and  The 
Review  expresses  the  opinion  it   will  confine  its  sales  to 

certain  types.  The  crowned  hat  is  in  the  realm  of  a  car- 
riage hat.  and  certainly  is  inappropriate  to  a  vast  nniii- 
ber  of  purposes  and  people.  Velvet  hats  should  be  push- 
ed and  all  the  many  accessories  which  go  to  make  a  pro- 
Stable  trade  should  he  urged.  Ostrich  feathers,  pom- 
poms, aigrettes  and  the  endless  amount  of  stcd  and  gill 
buckles,  as  well  as  beads,  roses,  etc..  should  he  plentifully 

displayed.  Any  odd  wants  should  he  picked  up  from 
jobbers   at    once,   although    it    is   hardly      likely   that    many 

stocks  are  in  a  depleted  condition. 


I  in-  Deanville. 

v  onerl  end  I'reey  effect  \»  ihown     A  smell  toque  with  ;i   brim  "(  oheoJlle 
Interiectngi     The  <>nl>  trimming*  need  on  'his  modi  beedi  end   i 

huge  Wrd    f  P  rding  on  'l>« 

i>  poor,  just  that  much  business  is  lost.  Perhaps  it  may 
he  that  fewer  trimmed  ready-to-wear  hats  will  be  sold  as 
a  consequence,  but  even  that  i>  doubtful.  At  any  rate,  if 
these  find  a  Bale  during  November  it  is  going  to  cut  a 
serious  inroad  into  the  taking  of  dress  hats  and  trimmings, 
which   would   hardly  be  either   profitable  or  lilile. 

Undoubtedly   many    retailers   have   a   goodly   suppl; 


SPRING  MURMURINGS 

EVEN  at  this  early  date,  the  murmurings  of  Spring 
millinery  are  heard  in  the  jobbing  trade.  Buyers 
are  straggling  home  from  foreign  fashion  centres  and 
markets,  and  before  Kali  trade  i>  well  over  travelers  will 
he  showing  samples  of  Spring  millinery.  Many  travelers 
will  he  out  this  month  with  staple  lines  ami  a  few  choice 
ami   sure   noveltii 

The  Review  has  talked  with  some  of  these  shrewd  ' 
i-  and  it   is  learned  that  radical  innovatiot 
gards  style,  material  and  color  have  not  been  attempted  in 

foreign  circles.      Novelty  there  is  in  everything  pertaining 
to  Spring  millinery,  hut   it   is  rather  a  natural  and  log 
development  of  past  conditions.     Shapes  partake  of  the 

many    lines   shown    this    Fall    and    straws    will      follow    the 
■  .d  outline  of  many  beavers  and  felts  Been  t; 
"Perhaps    the    most      noticeable    novelty,"      said      one 


\-22 
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buyer,  "is  the  return  to  the  low  English  sailor  hat  which      shapes  arc  to  be  only  of  medium  height,  it  does  not  look 


however  I  consider  very  doubtful  of  reception  here." 

Among  natural  developments  in  trimmings  may  be 
mentioned  the  strengthening  of  ribbons.  All  arc  agreed 
thai  ribbons  arc  to  reach  the  zenith  of  their  popularity 
the  coming  season.  The  most  potent  evidence  of  this 
belief  is  the  independence  of  ribbon  manufacturers,  and 
the  fact  thai  advances  reaching  10  per  cent,  in  a  tew  in- 
stances are  already  recorded  in  some  lines,  ami  in  others 
advances  are  expected  daily.  This,  said  a  millinery  im- 
porter, is  solely  due  to  the  large  number  of  orders  placed. 
St.  Etienne,  say,  reports  from  that  ribbon  centre,  is  ex- 
traordinarily   busy    with    ribbons    for    millinery    purposes 


rosy  I'm  them  next  Spring.     Most  probably  the  medium 

sized    rose    will    come    to    the    front       again    and       Hie    trade 

seem  to  have  mosi  confidence  in  it . 

Kid  as  well  as  sequin  plays  a  strong  part  in  foreign 
fashion  circles  among  trimmings,  and  it  is  likely  the 
tendency  will  be  followed  here  to  a  limited  extent. 

Advices  from  Paris  say  that  khaki  ami  bluet  are  the 
coming  colors,  and  this  seems  reasonable  considering  the 
present  popularity  of  brown.  Brown  and  the  shades 
leading  up  to  it  will  certainly  be  featured,  and  Parsifal 
blue  which  is  more  or  less  of  a  bluet  shade  is  gaining 
ground  as  the  Fall  season  advances.     Green  is  also  lar°-e- 


and   the   bulk   of   the   orders  are   coming   from    the  United  ly  represented  on   the  syndicate  card  and  in  many  shades. 

States.  Among  colors  likely  to  be  prominent  are  "helio,"  which 

Though    the   forecast    is   made    that    fancy    ribbons   will  is  to  some  milliners  an  indispensable  Spring  color,  mauve 

have  a  Large  sale  yet   it  is  said  by  those  who  are  likely  to  which  is  said  to  be  gaining  ground,  and  bordeaux  or  wine 

know    that    it    will   not   be  the   warp  prints  and  pronounced  shades,  or  as   they   are   likely   to   be   known   in   the   Spring 

effects,   but    rather  changeables,   and    shots   in    bright   soft  the   faded   rose,  or  raspberry   reds, 

makes   and   in   ottomans,    which   are   expected      to   be   very  It    is  yet    very  early   to  speak   of  Spring     colors,     and 


largely  used. 

The  demand  for  ribbons  already  exceeds  the  supply. 
Soft  brilliant  makes,  such  as  taffetas  and  mousselines  are 
heralded.  These  naturally  are  most  applicable  for 
rosettes  and  shirring  if  an  all  silk  ribbon  is  employed. 
Among  novelties  in  ribbons  for  which  a  sale  is  predicted, 
the  various  shades  and  ombre  effects  in  millinery  widths 
are  banked  upon.  Paris  is  at  present  wild  over  these, 
and  even  this  Fall  has  seen  a  fair  sale  of  them  here. 
Consequently  there  is  every  likelihood  of  their  opening 
strong  in  the  Spring. 

Moire  francaise  ribbon  in  shot   effects  is  another  style 


these  are  indications  rather   than   positive  predictions. 


THE  MONTH'S  STYLES. 


HPHOUGH  quite  a  few  high  crowned  hats  are  seen,  yet 


the  tricorns  and  toque  effects,  that  are  dear  to  the 
heart  of  quite  a  number  of  women,  are  most  in  evi- 
dence. The  Napoleon  is  another  shape  that  was  largely 
shown  at  the  supplementary  openings  but  not  in  the  small 
and  freakish  effects  shown  in  the  early  Spring.  These 
Napoleons  are  larger  and  more  becoming.  The  brim 
Hares  high  in  front  and  comes  down  over  the  hair  at  the 
which  is  feeling  a  revival  of  interest  due  to  the  reign  of  back,  and  both  brim  and  crown  follow  the  elongated  Na- 
ribbon  and  will  doubtless  have  a  certain  sale.  poleon  shape. 

The   mushroom   shape   will      undoubtedly   be   seen     in  For  the  description  of  the  following  hats  that  were  on 

Spring  lines  and  many  buyers  are     strongly  talking  the      view   at   the   supplementary   openings   The   Review  is  in- 
chiffon  hat,  as  well  as  the  low  crowned  sailor.      In  case      debted  to  Miss  Nevin  of  J.  D.   Ivey  &  Co. 
the  latter  is  a  success,  it  means  an  increased  use  of  Eng-  A  Napoleon  of  white  beaver  had  brim  and  edge  bound 

lish  straws,  as  England  has  been  particularly  successful  with  white  sheared  lamb,  thickly  sewn  with  black  passe- 
in  producing  this  style.  Besides  this  the  benefit  of  the  menterie  drops.  The  trimmings  were  just  a  touch  of 
preference  will  be  felt.  Turbans  will  again  be  good.  black  velvet  held  down  b\  jet  cabochous,  and  at  the  left 
Mowers  are  always  extensively  used,  and  it  is  noticeable  side  of  the  front  poised  on  the  edge  of  the  brim  was  a 
that  the  large  roses  are  to  be  retained.     Ombre  effects  are      stiff  curled  feather  rosette  in  black. 

the  novelty  in  this  respect.  An  extremely  smart  and  at  the  same  time  an  extreme- 

Should  the  very  large  roses  shown  take  with  the  trade  ly  new  shape  was  a  "jockey  cap"  in  mink  and  velvet. 
it  must  mean  that  the  high  crowned  hat  is  to  be  the  lead-  The  crown  was  of  the  fur  and  the  brim  of  shirred  emerald 
ing  shape  next  Spring  for  they  would  be  quite  out  of  green  velvet.  There  was  a  shaded  ribbon  of  orange  and 
place   as   a    trimming     for  a    low    crowned      or  mushroom-      green   twisted  around   the  crown  ending  in  a  chou  centred 

with  a  cabochou  on  the  left  side  at  the  back;  drooping 
over  the  hair  was  a  feather  shaded  from  emerald  green 
to  blue  at   the  tip. 

A  lovely  large  picture  hat  was  of  "borderie  Angl- 
aise"  on  ivory  taffeta.  The  crown  was  a  square  of  this 
embroidery  and  two  other  squares  were  placed  on  the 
upper  and  under  the  brim  exactly  facing,  and  the  rest 
of  the  brim  was  covered  with  finely  shirred  ivory  velvet. 
There  Mas  a  shirred  velvet  collar  around  the  crown  and 
a  Russian  sable  body  with  the  head  at  the  centre  of  the 
back  going  round  the  crown  and  the  tail  and  one  paw  on 
I  he  brim  at   the  righl   side  at  the  back. 

Though  white  is  not  so  much  in  evidence  this  Fall  as 
last    yet   a   great    deal   is  seen.      Fur  is  also     coming  into 


shaped  hat.  As  a  matter  of  fact  it  is  Paris  that  for  rea- 
sons of  her  own,  is  pushing  both  the  high  crowned  hat 
and  the  large  rose.  It  is,  it  is  said,  France  against  Ger- 
many again  and  in  a  trade  war  this  time.  The  Germans 
lately  have  been  cutting  largely  into  the  French  flower 
trade,  and  as  the  Germans  excel  in  the  manufacture  of 
small  roses  and  small  flower  effects  generally,  while 
France  is  unrivalled  in  the  production  of  large  ones,  and 
as  the  fashion  followed  for  the  last  few  seasons  for  small 
flowers  has  made  German  competition  very  keen,  she  is 
endeavoring  to  oust  a  trade  rival  by  changing  the  vogue 
and  introducing  large  flowers. 

Perhaps  as  far  as  the  very  small  roses  which  have  run 
successfully    for   the    last    two   or   three    seasons      now   she 


will  succeed  but   it   is  a  moot   point   as  to  whether  the  very      general  use  as  the  season  advances  and  quite  a  large  num- 
large  ones   will   supplant    them   in   popular   favor,   and,   if      her  of  fur  trimmed  hats  were  shown  at  these  openings. 
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Toronto, 


MILUNF.RY 


Dry    G»oc.» 


McHdnnon  ®L  Co.,  Limited 

London,    Eng. 


Montreal,  Quebec,  Vancouver, 

WHOLESALE    MILLINERY 

AND 

MANUFACTURERS  OF  CLOAKS  AND  SKIRTS 


«£$•  vl»  vJ6 

Our    facilities 
for  prompt 
delivery  in 
our  Manufac- 
turing Dept. 
are  well 
known. 


«e5*»         <J£ 


«£ 


Send  for 
Sample  lot  of 
Cloaks  and 
Skirts. 


«£ 


<J£  <Jfr 


We  have 

some    special 

clearing    lines 

in 

Millinery    and 

Millinery 

Novelties. 


<jfi 


<£ 


<j* 


(TORONTO    WAREHOUSE) 

J.    M.    Alexander.   Prst.  Geo.    C«lillniK.   Vice-Pro. 

Din-dors     John  S.    Mtl\innon,  Wm.  Culhrie, 
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7399— 2-25  <>oz. 

Black  Poplin. 

Buckles-Black,  Nickel, 

Qllt. 


RETURNED 
NOV  -  3  1901! 


7383  -4.00  doz. 

Black  Taffeta, 

Moire  Lining. 

Silk  CrochetaOrnaments. 

returned' 

NOV  -3  190 4 


7403—6.50  doz. 

Black  Taffeta,  Shirred, 

with  Crochet    Buttons 

and  Ring. 

RETURNED 

!■;      i  --■  ' 


7375—7.50  doz. 

Black  Taffeta. 

Silk  Crochet  Ornaments. 


RETURNEE 


Shirred 

Belts 

from 

2.25  to  10.50 

doz. 


Crush 

Belts 

from 

2.00  to  13.50 

doz. 


Folded 

Belts 

from 

2.00  to  12.50 

doz. 


Four  of  our  One  Hundred  and  Fifty  Styles. 


WRITE  FOR  SAMPLES. 


FLETT,  LOWNDES  &  CO., 


TORONTO 


LIMITED 


MANUFACTURERS  OF 


BELTS  asp  NECKWEAR. 
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LADIES*     NECKWEAR 


Most  manufacturer!  of  ladies'  neckweai  are  ruahed  to 
the  limit,  some  so  much  bo  th.it  the]  have  with 
drawn  theii  samples  (or  the  present,  as  they  al- 
ready  have  .is  many  orders  as  they  can  possiblj  execute. 
Tins  rush  is  having  a  disastrous  effecl  on  the  production 
of  the  novelties  that  an'  about  due  foi  the  holidaj  trade, 
and  it  is  onl]  1 1 . i \\  thai  managers  have  managed  to  go 
down  to  Nt-u   Vorh  In  Bearch  of  new   Ideas. 

l!     would    hi-    difficult     to    |>.u  I  icula  i  l/c    any     special    nov 

,  bul  ever]  popular  Idea  is  taken  up  and  worked  for 
all  it  is  worth.  The  new  colors  are  \ei\  slow  iii  making 
their  appearance  In  neckwear  lines,  hut  this  is  owing  to 
the  difficult]  experienced  In  obtaining  these  shades,  llow 
ever,  some  pretty  taffeta  stocks  In  brown  and  tangerine, 
brown  and  green,  white  and  brown,  white  and  green,  are 
now  making  then  appearance.  There  is  quite  a  run  on 
the  stoek  with  a  how  iii  iioiit  hot li  in  taffeta  and  iii  lace 
stoeks  with  butterfly  how  <>f  accordion  pleated  louisine 
oi  chiffon,  la  tins  last  style  their  are  some  wonderfully 
daint]  little  affairs  shown,  particularly  where  the  lace  is 
embroidered  with  spangles. 

Tailored  styles  and  bows  in  hlack  are  also  featured, 
hut  with  the  exception  of  blacks,  brown  and  Paddy  green 
the   call    seems   principally    for    all    white 

Stocks  with  a  bias  piece  of  taffeta  tightly  folded  and 
either  confined  with  tabs  or  pulled  through  rings  are 
something  of  a   novelty. 


Ill     New      X*0Tk     then-    I  .    a     dl    pOSif  ion     to    i  •  the 

fluff]    uboi  ,  in  i.  and  chiffon      The  ie  jabol 

.lie    now     losing    then     ll.iliie.s    .i ml  much 

pulhei     slvle        Some    shown    have    Ion-     lull 

bright  silk  trimmed  with  pleating    and  puffings  ol  chiOon 

Sometimes    the    itOCk    i      "i      ill.      loo.    but    moii-  often   it    i 

oi  I. ice      in   the  cheapei    inn-,  good   use  Is   made    ol    val 

endemics. 

The   high    linen   COllai    with    the    foin    in  hand    tie   i>    what 

the  Parisian  women  are  Baid  to  be  wearing  foi   morning, 
and   for  dressiei    weai    thej    are   turning   to  daint]    little 
chimisettes  of  lace.     While  the  stifl  linen  collai  i>  alwaj 
worn  here  by  a  small     minority,   11  trerj    doubtful 

that    either    the    Ameiican    oi     Canadian    women    will    Lake 

up  the  idea  instead  thej  will  mosl  probablj  take  to  the 
embroidered  turn-downs  of  the  Bustei  Brown  and  I'ullej 
variet]    worn  with   the  Btring  tie,     There  Is  .i  large  con 

■it    that    is   wearing    this  combination  now,   and     the 

demand    loi     string    ties      is      veiv     haul    to    keep    up    with 

Brown,  green,  coque-de-i  iche  and   red    are     the     populai 

(idols,   and  changeables  and   tiny  checks  are  expected 

Should    Canadians  copy    strongly    the   Louj  now 

so  much  worn  in   France,   next   Spring  will  see  the  adop 

tion  of  the  surplice,  or  the  waist,  rucked  across,  which 
leaves  a    Y   shaped  opening  in  front.     Should    this   waisl 

he  adopted,  then  the  chemisette  must  follow  and  will  he 
seen  in  Spring  lines. 


W  H  I  T  E  W  E  A  R 


ORDERS  for  flannelette  underwear  have  hardly  been 
up  to  the  average  this  year,  except  from  the  North- 
west. It  is  from  this  section  also  that  as  yet  the 
repeats  have  been  received.  Weather  in  Ontario  has  been 
too  mild  as  yet  to  induce  any  meat  call  for  flannelette 
underwear,  and  besides  its  popularity  seems  to  be  some- 
what on  the  wane  in  the  more  settled  portions  of  the 
Dominion. 

There  seems  to  be  room  for  the  introduction  of  a  new 
material  for  Winter  underwear,  if  only  a  suitable  one 
can  be  found.  It  must,  however,  possess  a  number  of 
useful    qualities,    viz.,    it   must   be   warm,    light   and    soft, 


and  be  capable  to  being  worked  up  into  attractive  and  at 
the  same  time  not  too  expensive  garments,  and  la.t  bul 
not  least  it  must  wash  ami  weai  well,— quite  a  formidable 
array  of  qualities   to  look   for   in  one  material. 

The  sale  of  bargain  underwear  is  still  going  on,  and 
the  latest  sale  is  in  flannelette  garments,  and  is  being 
held  by  a  large  Toronto  departmental  stole  The  prices 
are  so  low,  considering  the  styles  of  the  garments  sold 
and  the  cost  of  the  material  that  goes  into  them,  that 
the  sale  is  attracting  quite  a  little  bit  of  attention  in  the 
trade.  It  is  said  the  garments  in  question  were  not  made 
in  Toronto 


CORSETS. 


Tut;  progressiveness  of  the  Canadian  corset  manufac- 
turers is  shown  by  the  linn  hold  they  have  on  the 
trade  in  all  grades  that  can  be  profitably  made  here. 
In  the  popular  priced  lines,  particularly  in  the  generally 
sold  dollar  line,  they  are  certainly  in  the  ascendant.  In 
high  grades,  hugely  because  of  the  many  models  that 
have  to  be  carried  in  corset  stocks,  and  of  the  army  of 
designers  and  litters  required  in  their  manufacture,  the 
more  expensive  corsets   still   have   to  be  imported 

The  time  is  near  now  when  corset  manufacturers  will 
begin  to  prepare  their  Spring  models,  and  still  there  is 
no  sign  of  the  radical  change  so  confidently  predicted  in 
some   quarters,    back    to    the   Old    style   curved-front    toiset 

Some   modifications     there     are.   but    the]    are   (ai    from 

radical,  and  onlj  serve  to  bring  the  stiaight  flout  into 
conformity  with  the  changing  stvles  in  the  outer  gai 
ments.  The  waist  is  nipped  a  little  to  give  a  smaller 
effect,  but  it  is  in  the  cut,  and  is  more  appaient  than 
leal,  and  does  not  alter  materially  the  size  of  the  waist 
line. 

The  additional  height  at  the  bust  is  another  change, 
but  when  an  author  it]  talk>  of  this  feature  the  caution 
always    follows    that    though    corsets    are    higher    from    the 


waist   line  up,   there  is   no  high   bust   effect,   and    the  change 
does   not    raise  the  bust    a   fraction  of  an   inch.     The'  C( 
is   so   made   tiiat    it   surrounds   and   encases   it. 

The   latest   change    is,    however,    the   longer   hack,    which 

seems  to  be  regarded   with  greal   favor,  particularlj     foi 
full  figuri 

To  realize  to  the  full  the  changes  made  and  pending,  a 

good  print  of  the  fashions  worn  in  the  tune  of  Mane 
Antoinette  should  be  obtained  and  studied,  for  that  is  the 
figure  that  (insets  are  being  shaped  to  attain.  The  in  w 
models  m  French  corsets  that  an-  now  making  theil  ap 
pearance  are  all  straight  fronts— almost,  one  maj  jay, 
eratedlj    so,     in     spite  of  all   the  vaporings  of  the 

dail]     piess    on    the    sublet  t         The    opinion    of   colset     i. 

not     only     here  bui     also    over  in     the  States  is  ovei 
whelming!}    in  the  favoi    of  the  straight    front,    and     the 
corset   buyei    foi      Marshall   Field  a    Co    onl]    voices     the 

opinion   of    the   trade   when   she  s.ivs         Stiaight    fronts   bv 
all   means,     for   it      would     he  utterl]    impossible    to     ap 
proach    our      customers   on    the    subject    of   curve. 
\nother      wcdl    known    bin  ei     s.ivs  |    am    positive      we 

shall  nevei    return  to     the    curved  steels  that   were  once 

used,   for    the]    aie   both   uncomfortable   and   unsightly." 
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NOTES  OF  THE  TRADE. 

II.  S.  Robinson,  of  the  Robinson  cV  Lindsay  Co.,  To- 
ronto, is  dead. 

Ah.  \.  II.  Beirut's  lias  sold  the  Berlin  Dye  Works  to 
Nelson   Sehaefer. 

B.  Glasserman,  dry  goods  merchant,  Winnipeg,  is  re- 
moving to  Kegina. 

L.  E.  Lortie  a  Co.,  dry  goods  merchants,  St.  .Johns, 
Que.,  have  suspended  business. 

The  slock  of  the  estale  of  Charles  Ounn,  dry  goods 
jobber,  Winnipeg,  has  been  sold. 

Mis.  Elias  Bookstein  has  registered  under  the  name  of 
E.   Bookstein,  drj    goods   merchant,  Montreal. 

Alrir  &  Co.,  dealers  in  dry  goods  and  clothing,  Owen 
Sound,  have  sold   out    to  R.  II.   Benson  &   Co. 

Stanley  Mills  &  Co.,  departmental  store,  Hamilton, 
have  had  a  small  loss  by   lire;  covered  by   insurance. 

W.  I,.  B.  Young  has  been  admitted  into  the  firm  of 
Henry  Young  &   Co.,  dry  goods  merchants,  Victoria. 

R.  B.  McComisky  &  Co.,  manufacturers  of  combs, 
Granby,   Que.,  have  been  burnt   out;   partially  insured. 

The  corset  business  of  Belcher  &  Snider,  Toronto,  has 
been  put  into  the  hands  of  the  Bias   Corsets,   Limited. 

Fire  which  broke  out  m  the  blouse  factory  of  A.  Gag- 
non,  Ottawa,  did  damage  to  the  extent  of  about  $2,000. 

The  strike  amongst  the  silk  waist  operators  of  the 
American   Silk  Waist   Co.,    Montreal,   has  come  to  an  end. 

The  stock  of  Miller  Schwartz,  wholesale  dry  goods  and 
smallwares  merchant,  Montreal,  has  been  damaged  by 
lire. 

W.  H.  Cameron,  dry  goods  merchant,  Southampton, 
Ont.,  has  removed  his  stock  to  larger  premises  across  the 
street. 

Smith    Bros.    &    Co.,    dry   goods      merchants,    Goderich, 


Out.,    have   failed,    liabilities    are  expected    to   reach    about 
$1(1,000. 

Airs.  J.  K.  Boss,  dry  goods  merchant,  Vancouver,  is 
giving  up  the  retail  business  and  is  continuing  in  ladies' 
garments. 

J.  W.  ColCOtt,  St.  Thomas,  Ont.,  has  sold  his  stock  of 
dry  goods,  groceries,  etc.,  at  Shedden,  to  Robert  Baird 
of  that   place. 

T.  W.  Brady,  Winnipeg,  Man.,  grocer  and  dry  goods 
merchant,  has  sold  out  his  grocery  slock  and  is  removing 
his   dry   goods   to  Hamiota. 

Almost  the  entire  stock  of  dry  goods,  etc.,  to  the 
value  of  about  $35,000,  belonging  to  Kirk  &  Whitman, 
North  Sydney,  C.  B.,  has  been  badly  damaged  by  water 
and  fire. 

A  silk  cargo  valued  at  $1,470,000  arrived  at  Vancouver 
on  October  11.  on  board  the  steamer  Empress  of  Japan. 
The  cargo  consisted  of  525  tons  of  raw  silk  and  the  bal- 
ance silk  goods  in  the  manufactured  state. 

Ogilvie,  Lochead  &  Co.,  dry  goods  merchants,  Brant- 
ford,  have  purchased  the  large  stock  of  R.  W.  Robertson 
&  Co.,  of  that  city,  valued  at  $10,000.  Captain  Robert- 
son will  devote  himself  to  his  financial  interests. 

Wims  6i  Co.,  dry  goods  merchants,  Campbellford,  Ont., 
are  closing  out  that  business  on  January  1,  and  have  al- 
ready opened  up  a  new  stock  of  general  dry  goods  in 
Belleville.  They  will  not  handle  men's  furnishings  or 
clothing,   but    will  push  ladies'  ready-to-wear  garments. 

At  the  annual  meeting  of  the  shareholders  of  the 
Montmorrency  Cotton  Mills  Co.  the  following  directors 
were  elected  :  Lieut. -Colonel  F.  C.  Henshaw,  11.  81. 
Price,  John  T.  Ross,  R.  Forget,  N.  Rieux,  Alex.  Pringle 
and  Edgar  McDougal.  Lieut. -Colonel  Henshaw  was 
elected  president  and  John  T.  Ross  vice-president. 


RHYS    D.    FAIRBAIRN    (LIMITED) 

Manufacturers  of  LADIES'  NECKWEAR 

SILK  CHIFFON  FOUNDATION  COLLARS 

THE!   •'ONTARIO"   PRICE.   $4.50   GROSS  NETT.  THE.    "BOSTON"    PRICE.    $6.40    GROSS    NETT 

Both    Collars    shaped    to    fit    the    neck   perfectly. 
The    "Marlborough."      It's  the  latest  Tie,  samples  shown  by  our  travelers. 

RKys    D.    Fairbairn    (Limited),    Toronto 

8-10  Wellington  Street  East 


TUFfNEirjraZT 
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M.  J.  Taylor  £*  Co. 

30-32  E.  10th  St., 

NEW  YORK,  U.S. 


Headquarters 
for  ^ 


OSTRICH  PLUMES 

Both  Amazon,  French  and  Demi  Plumes. 

Feather   Boas,     Stoles,      Pompons, 
and  Novelties 

Write  for  prices. 
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in  (inn depart in  »,•  publiah  queationa  nibmittad  to  Thi  l>i> i»  Barlaa  and 

M         i  iirnlani  r,  the  anawen  to  which  will  bo,  In  i>ur  ntlim 

■  ml  which    email    i,  ,n,  i,  ui 

"iiiiiui.i  n             u.  arealwajra  plaaaad  to  provide  required  Inform  nothing 

Ith    ilir  di>    k,.i>,i»   .111,1   mi  n  k    r < i ■  1 1 1 ~ ■  rill   l„ 

answered  onlj  In  this  department   unlaai  ,i   ipsoiaJ    raquaal    '  •  i  anawei 

l'>  mini 

P  ....  Oct.  7,    L904. 

Editoi   ln\   (; is  Review  and  Men's  Furnishei 

Would  you  kindly  tell  me  uii.it  \  mi  consider  bo  be  the 
value  "i  blown  its  a  materia]  loi  .i  bailoi  bo  taj  In  a 
-luck  of  jus!  ai  i In-  lime.'  I  would  be  greatly  obliged  if 
you  could  answei  immediately,  as  I  notice  some  remarks 
made  bj  yon  Ias1  month  on  the  popularity  ol  brown  and 
I  have  a-  yet  bough!  verj  carefully  and  have  found  only 
a  limited  demand,  l  think  if  I  bad  a  stock  ol  it  to  push 
!   could   do  more. 

V s  truly. 


Answer— While  brown  lias  bad  a  good  run  in  many 
parts  of  the  country  and  wholesale  houses  report  large 
sales,  they  have  themselves  been  very  careful  as  to  the 
amount  earned.  They  realize  lhat  it  is  a  fad  that  will 
pass    and    in    fact     has    almost     passed    ;it    the    present    time. 

Small  quantities  only  should  he  earned  of  sueh  novelties. 

We  would  ad\  ise  you  to  lie  controlled  by  the  local  demand. 
If  browns  are  not  asked  lor  there  is  no  need  of  pushing 
them  as  tliey  will  only  take  the  place  of  other  goods  if 

-old. 


R ,  Octo.  I  I.  linn. 

Editor  Dry  <: Is  Review  and  .Men's  Furnisher: 

I    would    like    if   yoll    could    decide    a    question    oil    which 

there  is  a  bet  between  A  and  B.     A  bets  B  that  the  Spring 

price    lists    ill    cotton    goods   are    as    high    as    they    were    for 

last   Spring.      Who  wins  .' 

Yours  truly, 


Answer— 15  wins.  Must  oi  the  lines  in  the  Spring  lists 
tor  1905  have  dropped  from  5  to  in  per  cent.  Some  arc 
unaltered,  hut   those  that   are  changed  are  lower. 


<i ,  Oct.  is.  L904. 

Editor  Drj   Goods  Review  and  Men's  Furnisher: 
Please  answer  the  following  questions: 

1.  Do  white  dress  vests  have  three  or  four  buttons  1 

2.  Is  the  number  on  the  black  vest  different  .' 

•'!.   When  is  the  white  and   when  the  black   worn.' 

I.  Name  si  me  manufacturers  of  white  dress  vests,  and 

are  ready-to-wear  dress  \eM>  satisfactory! 

Trusting  you  will   accommodate  me  with   the  answers 

I    am 

Yours  gincerely, 

Answer— ill  White  evening  dress  vesta  are  made  with 
three  plain  pearl  buttons.  (2)  The  black  evening  dress 
veal  has  four  and  sometimes  live  buttons.  It  i-  necessary 
that  ihp  black  vest  be  kept  more  closely  fastened  as  being 


single  breasted  il pi  i  ...   Ih  th<    i 

ili''  front,  and  : n i \  pan  of  tin-  shirt  ir would  be  q 

Is  seen  through  the  black       (3)  Il  rail)  beet 

<<\  led  as  the  correct  thing  to  wear  the  whit  I)  on 

I  he  i e  formal  occasions,  but  ol   late  it   has  becon 

''N'' y  *'esl   ii.i   ; 1 1 1 \   occasion,  altl gh  the  black  is  pei 

Pectlj    propei  ,      (4)   The  name-.  ,,i     manufactun 

been  forwarded  b)   mail.     If  a  read)  to  weai   w  bite 

*'**!   li,s  il    will  be  satisfactory,     providing     il   i-   not   too 

cheap,      lake   anything   else,     however,   it    must    suil    the 

wean 


II ,  Oct.  24,  1904. 

Editor  l>i\   Q U  Review   and   Men's  Furnisher: 

I    would   esteem    II    a    .Meal    faVOr   if    \oii Id    giv< 

authentic  answers   to   the  questions  below:    (1)    Whai    is 
ll"'  value  of  manufactured  linens  exported   Prom   Ireland, 
Scotland,  German)   and  the  next   largest   exporting  conn 
try  in  linens  for  1903  or  1902 .' 

(2)  Are  the  choices!  and  best  linens  ol  to  day  madi 
Ireland  or  France .' 

(W   Does  the  lla\  grown  in  Pugel  Sound,  Washing! 
compare  with  thai  of  Belgium  or  Ireland  in  quality  .' 

il)   What  length  of  time  is  required  for  grass  bleach- 
ing   of  linen  .' 

Thanking  you  in  anticipal  ion  , 

I    am   y s,   ver)    truly. 


Answer— (1)  By  this  we  lake  you  literally  that  you 
wish  to  know  the  entire  exports  Mom  th.-s,.  , otries  with- 
out reference  to  Canada.  Ireland  exported  linen  manu- 
factures in  1902,  $148,240,100;  in  1903,  $140,464,400. 
Belgium,  exported  hemp  and  jute  and  the  manufactures 
thereof  to  the  value  of  $15,948,000.  The  complete  figures 
for  the  other  countries  cannot  be  obtained  save  from  the 
countries  themselves.  However,  the  following  figures  ma) 
be  of  interest  to  you.  To  the  United  Kingdom  in  1902 
Germany  exported  $224,414;  France,  $187,948,  and  Bel- 
gium, $207,479.  By  far  the  greater  part  of  Belgium's 
exports   iii    these   lines   is   in   linen   yarns. 

(2)    The    fines!    linens    made    in    France   are    the    linesl    iii 

the  world.     These  include  such   lines  as  cambrics.      Ire- 
laud    is    unsurpassed    for   damasks    hut    for      these    imports 

much  of  the  yarn  from  France  and  Belgium. 

ill  No  flax  mown  in  the  United  States  has  been 
found  entirely  suitable  for  linen  manufacturing.     Belgium 

grows  the  finest  quality,  Ireland  next  and  Russia  the  | r- 

esl  hut  the  most . 

i  h   The  time  required   to  bleach   linen   is  from   tin., 
four  months,  ami   for  heavy  linens  si\-  months. 


tfoqtmagny,  Que.,  Oct.  24,  1904. 
Editor  Dry  <; Is  Review  and  Men'-  Furnisher: 

Please   insert    in   your   paper   that    I    will    be   in    neei 

some   furniture  shortly  and    that    I    would     like   to   r five 

catalogues  of  good  furniture.      It'  you  could  give  me  the 

addn  -  .w   g |  houses,  you  would  ob 

much . 

Your-  truly, 

A.  BELANG 
Answer-A  list  baa  been  s,.,,t  i,v  „,aj|. 
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PERSONAL  MENTION. 

Mr.  Evans,  of  Ladies'  Wear,  Toronto,  is  in  New  York. 

Mr  Lewis  Stuffinan  is  now  in  the  European  markets 
in  search  of  novelties  for  Spring  trade. 

Mr.  B.  Wilson,  of  Caverhill  &  Kissock,  has  returned 
from  a  short  buying  trip  in  New  York. 

Mr.  Baker,  of  the  Flett,  Lowndes  Co.,  Toronto,  is  on 
a   business  trip  to  New   York  and   Boston. 

Mr.  Palmer,  of  Debenham,  Caldecott  &  Co.,  has  re- 
turned to  Montreal  from  foreign  markets. 

Mr.  Michael  Murphy,  of  the  wholesale  dry  goods  firm 
of  J.  &  M.  Murphy,  Halifax,  N.S.,  is  dead. 

Thomas  McWhirter,  dry  goods  merchant,  Georgetown, 
lias  been  married  to  Miss  Traill,  Walkertou. 

Mr.  Cockburn,  of  Cockburn  &  Rae,  wholesale  millin- 
ers, Toronto,  lias  just  returned  from  France. 

Mr.  Geo.  H.  Hees  and  wife  are  taking  a  trip  through 
Egypt  and  other  countries  during  the  Winter  months. 

Mr.  J.  Mishkin  has  left  Montreal  for  New  York  in 
search  of  the  newest  materials  and  styles  in  silk  waists  for 
Si  .ring. 

Mr.  Lewis  Dexter,  St.  John,  N.B.,  has  been  appointed 
treasurer  and  manager  of  the  McGinnis  Cotton  Mill,  New 
( hleans. 

Mi\  E.  E.  Ross,  vice-president  of  the  Parisian  Corset 
Mfg.  Co.,  Quebec,  has  returned  from  a  business  trip  to 
Winnipeg. 

Mr.  Moller  Kokeritz,  of  New  York,  has  opened  an 
office  at.  65  Dalhousie  street,  Montreal,  for  their  lines  of 
fancy  goods. 

Mr.  J.  L.  Gittleson  and  Mr.  Wener  of  the  Montreal 
Waterproof  Clothing  Co.,  were  visitors  at  the  Toronto 
office  of  The  Review. 

Mr.  Kershaw,  formerly  designer  in  the  Canada  Woollen 
Mills,  Waterloo,  paid  a  visit  during  the  month  to  the  To- 
ronto office  of  The  Review. 

Mr.  J.  A.  C.  Poole,  of  China  and  Japan  Silk  Co.,  left 
on  the  21st  ult.  for  Yokohama,  Japan,  where  he  intends 


Mi-.  Francis  Deimel  manager  of  the  Canadian  branch 
of  the  Dr.  Deimel  Linen  Mesh  System  Co..  has  returned  to 
Montreal  after  a  flying  trip  through  the  Maritime  Pro- 
vinces and  Ontario,  lie  brings  glowing  reports  id'  a  suc- 
Cessful    business. 

Mr.  J.  Cars,  superintendent  of  the  American  Silk 
Waist  Co.,  has  returned  to  Montreal  from  a  tour  in 
United  States  markets.     He  comments  on  the  pernicious 

influence  American  politics  has  upon  business  in  that 
country,  but   looks   for  an  improvement  later. 

Mr.  D.  Weiman,  for  many  years  with  Fisk,  Clark  & 
Flag,  New  York,  and  for  the  last  five  years  superintendent 
of  the  Tim  Co.,  Troy,  N.  Y.,  has  joined  the  American 
Silk  Waist  Co.  He  superintends  the  manufacturing  de- 
partment and  his  abilities  in  this  line  are  unquestioned. 
lie  is  known  as  an  expert   on  China  silk   waists. 

Mr.  John  Fisher,  for  many  years  head  of  the  firm  of 
John  Fisher,  Son  &  Co.,  of  Huddersfield,  England,  and 
Montreal,  Toronto  and  Quebec,  Canada,  has  severed  his 
connection  with  the  Canadian  end  of  the  business,  which 
is  now  solely  in  the  hands  of  Mr.  F.  W.  Fisher,  the  son 
mentioned  in  the  firm  name.  The  business  will  be  con- 
ducted as  heretofore,  and  under  the  same  name.  Mr. 
John  Fisher  intends  to  devote  his  time  to  the  English 
business. 


T 


INQUIRIES  FOR  CANADIAN  TRADE. 

HE  following  inquiries  have  been  received  at  the  De- 
partment o'f  Trade  and  Commerce.  Persons  desir- 
ing any  id'  these  addresses  will  please  quote  the 
office  under  which  the  inquiry  appears  and  the  number. 
Inquiries  From  Commercial  Agent,  Melbourne,  Australia. 
2.  The  Agency  Department  of  one  of  the  most  import- 
ant Australian  firms,  with  branches  and  offices  in  various 
states,  desiring  to  make  its  sample  collection  in  its  exist- 
ing agencies  a  representative  one,  is  anxious  to  secure  the 
sole  Australian  representation  of  Canadian  manufactur- 
ers, who  desire  to  exploit  this  country.  The  firm  in  ques- 
tion does  a  very  extensive  indent  business,  and  at  the 
present  time  holds  several  British  and  Continental  agen- 
cies, particularly  in  hardware  and  dry  goods  lines. 


to  establish  a  buying  office  for  his  firm. 

Mr.   J.   I).   Kuppenheimer,  of  the  Oriental   Silk  Co.,      Inquiries  Received  at  the  Department  of  Trade  and  Corn- 
sailed  on  the  19th  ult.  for  Japan,  where  he  intends  open 
ing  up  a  branch  office  for  this  company 


merce. 

22.  A   French  firm  wants  reliable  agents  in  Canada  to 
Mr.  S.  A.  Jacobs     leaves  shortly     for  New     York  in      sell  artistic  engravings  and  frames 
search  of  novelties  in  Spring  creations.     This  firm  already 


has  a  designer  in  that  market  picking  up  the  latest  ideas 

Mr.  Harris,  of  Harris  &  Co.,  woollen  manufacturers, 
Brockville,  Out.,  paid  a  visit  recently  to  the  Toronto 
office  of  The  Review.  He  reports  Spring  business  as  very 
good. 

Mi-.  E.  Foster,  of  Tooke  Bros.,  leaves  about  the  1st  of 
November  for  British  and  European  markets  in  search  of 
novelties  in  neckwear  and  men's  furnishings  for  the 
Spring  and  Faster  trade. 

A  branch  of  the  United  Commercial  Travelers  is  being 
established  in  Vancouver.  It  is  expected  that  a  charter 
will  be  shortly  granted  and  the  grand  organization  meet- 
ing will  he  held  during  Christmas  week. 

Mr.  Joseph  Maokay,  late  of  Gordon  Mapkay  A:  Co.,  has 
been  appointed  representative  for  the  Canadian  Clove  & 
Mitten  Co.,  Ingersoll,  Mr.  Maokay's  friends  in  Orillia 
tendered  him  a  farewell  supper  before  his  departure. 


27.  A  French  manufacturer  of  shirts  and  underwear 
wants  an  agent  to  sell  his  products  in  this  country. 

28.  A  man  expert  in  the  silk  trade,  speaking  French 
and  German,  wants  employment  as  seller  or  buyer  in  a 
good  Canadian  house,  good  references. 

29.  An  experienced  man  wants  to  buy  laces  in  France 
for  Canadian  houses. 

32.  Wanted  by  French  manufacturer  of  silk,  laces  and 
haberdashery,  agents  in  Canada  to  sell  their  goods  on 
commission . 

39.  A  French  manufacturer  of  waterproof  cloths  for 
hospital  supplies  wishes  to  open  up  with  a  house  willing 
to   push   the  sale  of  his  products   in   the  Canadian  market. 

41.  Wanted  by  a  French  linn  manufacturing  silk  ami 
ribbons,  good  agents  in  this  country. 

Inquiries  From  the  High  Commissioner  for  Canada. 

151.  A  firm  of  yarn,  twine,  line  and  cordage  manufac- 
turers from  all  elasses  of  hemps,  [lax,  cotton,  jute,  etc.,  arc 
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Ho!  Attention!  Needles 


TN  calling  youi  attention  tq  the  "  ARCHfcR"  Brai  el  of  Needles  of  all  kinds,  which  have  had  an  unsurpassed  reputation 
in  <ireat  Britain  ilmniAlio  past  150  years,  we  would  mention  the  many  changes  and  amalgamations  in  the  Needle 
Trade  daring  tin   past    nl^^r  three  years  which  have  taken  place.     These  changes  have  resulted  in  reducing  tin 

if  operation  and  increasing  the  c^jili tics,  of  the  different  article!  so  manufactured,  and  out  of  tins  shake  up  or  change*  we 

net  the  "ARCHER"  Brand  <>f  Needles  for  Canada,  and  in  placing  this  Brand 
of  Needles  before  you  we  fire  offering  yon  a  line  of  Needles  not  hitherto  sold 

in  this  market,  Owing  to  the  very   high   priees  that   have  heretofore  prevailed 
kthem,  and  while  baring   the   very  highest  reputation  for  quality,   finish 

•'fc'Qty'*  °*  packing,  and  which,  while  being  sold  at  a  closet  margin 

of  profit  than  this  el  ass  of  Needle  usually  is,  the  aim  is  to  glTC  the  best 

V     *  A.    ffld*l7?/,,r  tnt>  money  to  be  bad,  the  best  of  satisfaction  in  Dtage,  and 


.  A    t9ff\f/nr  t,R"  money  to  be  had,  the  best  of 
tneMJpdest  sale  of  any  line  on  the  market. 


"ARCHER"  Sharps, 

Betweens, 

Also  full  lines  of  other 
Needles  in  Millinery  & 
Needles,  Embroidery, 
Harness,  Glovers,  Darn- 
ers and  Knitting  Pins. 


MAIL  US  YOUR 
ORDERS. 


price   $1.20   per  M. 
1.20 


Some  extra  good 
values  in 

BAGS  '  ™ 

Open 

No.     647  -Blaek  Pebbled  Leather,  with  Chain $    |  80  <loz. 

17'.>—Blaek  Imitation  Walrus  Leather,  with  Leather  Handle 2.00 

M  -Black  Calf  Leather,  with  Leather  Handle 2.25     " 

96   -Blaek  Calf  Leather,  with  Leather  Handle 4.00  0 

"    '.-2  .'>—  Black  and  Brown  Leather,  inside  Pocket  Poise 4.80    " 

(new  and  Very  special) 

II 7 -Blaek  only,  Inside  Pocket  and  Parse,  Fancy  Striped  Lining 4. so 

••    117/6— Black,  Fancy  Plaited  Leather  Handle.      ,.,        6.00 

iO/6— Black,  Brown,  Grey,  Leather  Handle 7.50 

••   117/7 — Black,  Fancy  Plaited  Leather  Handle,  inside  Pocket  and  Parse 8.00                           ^sl 

72  -Black  and  Brown,  extra  large  sise 9.00 

AM— Black.  Brown,  and  Grey,  Leather  Handle,  inside  Pocket  with  Parse  10.00    " 

filn— Black,   Leather  Covered    Kraine.    Leather  Handle,    inside   Po 

and  Purse 1200 

"    JIS'.- Black.  ui;h  Leather  Handle,  large  Acorn  Clasps 15  00 

till— Black.  Leather  Covered  Frame,  inside  Pocket  and  Purse  16.  SO 

613 — Same  as  No.  611,  only  larger 2100 

• » 1     Black  Seal  Leather.   Hat  shai*.  2  Inside  Pockets,   with  Card  I 

and   Purse 3600 

••    2217— Black,  txtra  large.  Walrus  Leather,  inside  Pocket,  leather  Covered 

Frame.  Highly  Finished 36.00 

No.  850/6—  In  Blai  k.  Browo,  an.! 
Pni  e  $7.50    !«>7. 

Also  splendid  line  of  Purses,  to  cost  from  25c.  per  doz.  to  $60.00  per  doz.,  including  a  full  line 
of  Ladies'  and  Gents'  Card  Cases,  Ticket  Purses,  Coin  Purses,  Gents'  Bill  Folds,  Wallets, 
Letter  Cases  and  Dill  .books.  write  for  samples  and  prices. 

WM.  CROFT  &  SONS,  ,u»m 'Shift  St.   TORONTO 
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desirous   oi    getting    into   eommunioation    with    buyers    in 

I  'nuada  . 

L80.  A  firm  of  wholesale  and  export  bool  and  Bhoe 
manufacturers  make  inquiry  respecting  trade  openings  in 
<  'anada . 

Inquiries  From  Birmingham,  England. 

83.  A  very  large  firm  manufacturing  boots  and  shoes 
w  i^lnv-  id  appoint  .in  agenl  in  Canada  for  the  sale  of  their 
children  's  and  ladies '  boots. 

Inquiries  From  the  Curator,  Canadian  Section,   Imperial 
Institute. 

'■Ki.  A  linn  of  worsted  and  woollen  manufacturers  asks 
to  be  placed   in   touch   with  Canadian   importers. 

I).  II.  Ross,  commercial  agenl  for  Australasia,  says: 
'•While  the  quality  "I'  Canadian  cotton  duck  is  quite 
equal  (in  many  cases  superior)  to  thai  produced  in  the 
United  Slates,  and  Canadian  discounts  are  slightly  higher, 
the  export  business  t<>  Australia  is  capable  of  considerable 
expansion.  It  seems  thai  all  exports  are  under  the  con- 
trol of  a  New  York  firm,  and  the  latter  apparently  are 
not  anxious  that  Canadian  cotton  ducks  should  have  direct 
representation  in  this  country.  If  manufacturers  are  in 
any  way  desirous  of  increasing  their  Australian  trade 
they  should  take  steps  to  make  improved  arrangements 
and  remove  the  disabilities  under  which  their  goods  are 
now  placed.  The  older  brands  id'  United  States  duck 
were  first  introduced,  and  are  ordered  as  a  matter  of 
course,  and  many  importers  are  entirely  ignorant  of  the 
excellent  qualities  and  good  value  of  duck  'made  in  Can- 
ada.' " 

The  commercial  agent  for  Jamaica  says  that  boots 
and  shoes  in  the  better  and  middle  grade  should  be  placed 
in  separate  cardboard  boxes,  then  packed  in  convenient 
sized  cases,  paper-lined.  Invoices  must  always  disclose 
the  exact   contents  of  each  ease. 

The  commercial  agents  for  St.  Kills.  Nevis  and  Virgin 
Islands  says  that  Canada  could  do  a  much  better  trade 
than  is  at  present  done,  but  the  keen  competition  of 
American  exporters  is  a  matter  seriously  to  be  reckoned 
with.  The  quality  and  price  of  Canadian  goods  are  con- 
sidered on  the  whole  fairly  satisfactory.  What  is  want- 
ed is  a  medium  priced  boot  ranging  in  value  from  the 
cheapest  to  $2  a  pair.  For  ladies  what  are  known  as 
Oxfords,  polish  and  buttoned,  and  for  gentlemen  bals  and 
Oxfords,  in  dongola  leather,  are  the  kinds  mostly  in  de- 
mand.    The  tariff  is  11   per  cent,  ad  valorem. 

ELABORATE  SHIRTWAIST  SUITS. 

Shirt-waist  suits,  of  white  lawn  and  muslin,  that  arc 
classed  along  with  the  suit  proper,  arc.  if  anything,  more 

elaborate  than  ever  this  year.  Shillings  as  well  as  tuck- 
ings  are  used,  and  the  waists  copy  the  more  elaborate 
fancy  blouses.  The  skirts  generally  show  a  short  train 
and  are  long  ami  full.  Tuckings,  shirrings,  and  lace  arc 
used  as  trimmings  and  Oriental  lace  is  coming  into  vogue 
as  well  as  Valenciennes  and  fine  Mechlin.  There  is  al- 
ways a  call  for  this  class  of  suit  in  Canada  and  practi- 
cally  all    the  year  round   they  should   be   in   stock. 

Kcru  and  champagne  shades,  royal  and  cadet  blues. 
golden   browns  ami    pea   greens  are   all   staple   shades,  and 


are    shown    in    almost    all    of    the    many    fabrics    adapted    to 

the  fashioning  of  shirt  waist   suits. 

JOINT   STOCK   COMPANY 

Spencer's  Arcade,  Victoria,  B.  C,  the  dry  goods  1 

iiess  formerly  carried  on  by  David  Spencer.  Sr.,  has  been 
converted  into  a  joint  stock  company  on  account  of  the 
advanced  age  of  Mr.  Spencer.  The  nominal  capital  is 
(250,000  The  firm  name  is  David  Spencer,  Limited,  and 
the  hoard  of  directors  will  be;  David  Spencer,  Sr., 
managing  director;  Chris.  Spencer,  T.  A.  Spencer.  .J.  W. 
Spencer,  .1.  V.  V  Spencer  and  David  Spencer,  Jr.  The 
■  are  all  sons  of  the  former  proprietor,  who  re- 
mains at  the  head  of  I  lie  new  company.  Mr.  Spencer  lias 
been  in  business  in  Victoria  for  thirty  years,  and  during 
that  time  has  built  up  a  remarkable  trade.  The  new 
store  is  one  of  the  finest   on   the  Pacific  Coast. 


MONTREAL  RETAILERS  WILL  HAVE  BANQUET. 

AtiLO~\YL\<!  tribute  to  the  natural  expansion  of  the 
Montreal  Retail  Dry  Goods  Merchants'  Association 
is  the  announcement  of  the  directors  that  a  banquel 
will  be  held  in  the  Place  Viger  Hotel  on  the  evening  of  the 
24tli  November.  With  their  usual  business  foresight  the 
association  lias  planned  that  the  event  will  serve  as  a 
mutual  intercourse  between  wholesalers  and  retailers.  To 
this  end  leading  wholesalers  have  been  invited  and  have 
already  signified  their  intention  of  attending.  Additional 
spice  will  be  lent  the  affair  by  the  presence  of  Mayor 
Laporte  and  several  noted  politicians.  A  glance  at  the 
personality  of  those  in  charge  renders  it  certain  that  the 
banquet  will  prove  all  that  fondest   hopes  can  desire. 

The  committee  having  the  banquet  in  hand  are:  .1.  0. 
(iareau,  president  of  the  association,  and  the  directors 
E.  Laing,  I'.  Rouleau,  A.  Giroux,  W.  C.  Boivin,  Thos. 
Oakes  and  E.  Viau. 

NEW   QUARTERS   FOR   MILLINERY   HOUSES. 

THE  trade  may  look  for  great  changes  in  the  location- 
id'  a  number  of  Toronto  wholesale  millinery  houses 
before  long,  if  all  the  rumors  flying  materialize  into 
bricks  and  mortar.  A  stormy  opening  day  like  the  mem- 
orable one  experienced  last  March  will  not  be  of  much 
importance;  for  practically  all  the  large  millinery  houses 
will   be  either  just    next   door,  or  just    over  the  road. 

The  centre  of  the  millinery  trade  is  likely,  it  is  said. 
to  be  located  before  long  in  Wellington  west,  between  Bay 
and  York  strets.  Cockburn  &  Rea  are  building  a  little 
to  the  east  of  Oobenham.  Caldecott  &  Co..  and  it  is  rumor- 
ed that  .1.  Green  &  Co..  of  London,  are  to  build  between 
this  and  .1.  1).  Ivey's,  while  I).  McCall  &  Co.  are  to  build, 
it  is  said,  on  the  vacant  land  east  of  S.  K.  McKinnon's. 
While  there  is  no  official  information  of  this  last  rumor, 
it  is  not  denied,  and  it  is  known  that  McCall's  find  their 
present  warehouse  too  small  for  their  rapidly  increasing 
trade. 

(i.  Goulding  i\  Sou-  are  coming  into  the  neighborhood 

also.  They  are  building  a  handsome  fireproof  warehouse, 
to  replace  their  Bay  street  premises,  a  little  further  wesl 
than   W.    R.    Brock   &   Co.'s  new  warehouse. 
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BOOTS     AND 
SHOES 

^ 

STOCK  A  SHOE  DEPARTMENT. 

IN  .1  competition  held  l>\  the  Drj  G le  tteportei  ol 
Chicago  "ii  'li'u  I  Would  Stock  mid  Operate  a 
Shoe  Department  in  a  Department!  Dry  Goods  or 
Itenerul  Store,'  the  second  and  third  prizes  were 
awarded  to  ibe  following  essays.  The  awards 
were  given   for  good  ideas,  nol    tor  g I    English. 

Second  Prize. 
I  liml  thai  ;i  Bhoe  Btock  will  hold  more  dead  sellers  in 
comparison  t"  the  monej  invested  than  any  other  stock 
in  a  store.  Sizes  thai  are  bad  are  always  left  in  good 
styles  and  bo  manj  styles  bought  nowadays  limls  manj  or 
sum.'  Btyles  nol  good  sellers  at  all.  Pint,  to  operate,  I 
would  try  in  buy  shoes  from  bouses  who  carry  stuck  on 
the  floor  and  Bre  able  to  nil  re-orders  at  mice.  Starting 
to  purchase  a  Btock  $3,000  to  $3,500  is  plenty  to  invest  in 
liisi  purchase;  then  find  out  what  your  trade  demands. 
Have  your  salesmen  give  you  a  list  of  shoes  needed  once 
a  week  or  three  times  a  month,  then  re-order.  Keep  new 
goods  coming  in  in  comparison  to  sales  made  during 
that  period,  older  only  si/.e>  sold.  This  Will  keep  your 
slock  lull  as  tar  as  money  invested,  the  same  at  all  tunes. 
Until  you   are   readv    a     the  close  of  the  season   not    to  carry 

certain  lines.     For  instance,  in  low  grades  latter  part  ol'      |)||V 


July   or  early    in    August    is    the   tune    to   clean    up.    Now.  to 

buy    -hoe>    from    lactones   that   only    make   g Is   to   order 

and  do  not  carry  stock  on  Moor;  i  lind  you  have  to  can\ 
loo  much  of  these  lines  and  more  money  is  invested  than 
needed.  When  you  want  to  re-order, you  have  to  wait  from 


i>.  >    < i- 

i '  • 

'"•"    I  I'm.  ii   .,  p. on.,  .  h  the 

heiter.      Anyway, 

''i'"'""'"1    '"   3 -'ore   will   t-nuBe 

plaints  as  your  shoe  department .  but   b  to  the 

"-,"  '  '•■<>   pair  of  sh.es  .,,|,|  |,j   you,  will  help 

'be  department   stronger  and   helpa  thi    store   i 

11   lv  "'"'•  you  "ill  have  Borne  people  who  will  .,-1    \ 

Batisfj    -hen,   on    kicks    who   have    not    much    to    kil 

'""  thai  i>  up  to  you.     Nol  manj  peopl, 

u|'"  ;'"'  ,"-1  "■"•'".ted  to  do  go,  a-  manj  shoes  do  no| 

""'  -•'|i"i."ii,.n   to  your  customei    that    thej    should. 

everj    pair  you  make  g |.  ask  the  house  you  buj   ..t    to 

make  B '  !"  you  what  is  j loss.  Those  that  do, 

i  n  buying  iron,  them;  thus,.  wl„.  do  not,  keep  those  kind 
i  :   shoes  out  of  slook.    Whenevei  you  find  a  lot  ol   shoes 

»"  band  not  selling,  and  yon  are  am -  to  sell  them. 

bargain   tables.      Have   these  shoes   taken  out   of   b< 
P,Hceu  on  counters,  with  placard,  "Prices  at   reduetii 

3 '    Ch0ice>    thi8    lot     BO    much,    this    lot     BO    much."    and    BO 

""'  KeeP  women's,  men  s,  boys',  girls',  children  ■  sep 
arately.  Haye  8izeB  that  are  ,,,  cad,  lot  on  each  placard. 
Ihis  wil]  sell  them.  Your  trade  who  want  a  pair  of  Bhoes 
at  t>  low  price,  n.-i  no  particular  about  the  Btyle,  will  lind 
this  counter,  if  your  salesmen  forget  to  call  their  , 
H'  u  I"  'I.  Sizes  marked  on  each  placard  uelp  your  sales 
"'•'I,  quickly  to  tell  where  the  size  wanted  is  placed.    you 

will    get    rid    ol'   shoes    that    are    not    g I    sellers   ,„,    your 

shelf,  an,|  ihc  kind  your  salesman  don't   show    a.  much  as 

J'01'  U""M  llU-     Also  tell  your  customer  that  j epair 

riPs  !Vl1'  of  charge  on  all  shoes  sold  t.v  you.     Don't 
es  of  any  kind  that  are  not  strictlj  all  leather 


inner    and    Outer   sole 

tell 


-.    as    anj     paper    stock    Vol!    sell     uill 


u  your  sales  in  the  future.  Keep  your  stock  free 
'''"'ii  jobs,  unless  you  can  l.uy  a  lot  you  can  sell  all  in  a 
t<  »  days,  as  jobs  and  samples  that  sell  an-  hurting  your 
sales  <  n  regular  lines  and  your  remnants  of  jobs  are'  the 
BU  to  eight  weeks  to  get  them.  N„  shoe  department  can  things  that  make  your  stock  look  tough  and  your  depart 
afford  to  do  this.     Buying  from  houses  that  cany  slock      men!    the   -am,..      When  you   buy  jobs  and  samples   Vl„, 

in  floor  and  are  ready  to  till  your  re-orders  at  once  two  hardlj  ever  gel  the  sizes  assorted  the  waj  you  would  like: 
pair  tins  si/,.,  three  pan-  this  size,  and  so  on-  m  a  few  lllls  ls  ''"'  reason  you  will  have  remnants  left,  and  you 
days  you  have  your  shoe  stock  complete  and  ready  to  do      !'i,V('  '"  sell.them  because  you  bought  them;  and  they  will 


keep  your  department  companj  tor  quite  a  time  before 
J'0"  are  •'"'  of  tbem  all.  and  there  is  no  doubt  the}  hurt 
Hie  -ales  of  the  regular  department     certainlj   very  large 

stores  win,  could  sell  -Inn  ,,,  500  }l.lu>  samples  in  a  lew 
'lays.    ||„.x    are    warranted    in   buying  samples,   hut    not    or- 

tnem,  some  at  a  loss  or  vers  small  profit,  and      dinar]   stores  with  $3,000  or  $4,000  Btock.      Keep  ti n 

your  stock;   watch   the   styles   that    are   g 1   and   those   no 


husiness  with  good  sellers,  otherwise  buying  large  quan- 
tities from  factories  that  do  not  carry  lloor  stock,  you 
buy  some  shoes  that  do  prove  to  he  just  what  your  trade 
demands,    and    having    your    money    invested    in    them.    \,,u 


then   miss   many   sales   because   you    have   not    what    your 
trade  demands,      'i  on   will  lind  in  making  your  first   pur- 
chases   that    you    should    hu\    good    line    staple      shoes 
men.    women    and   children,   as    the   ordinary    person    wants 

a  sensible  shoe.  Vour  finishing  touches  could  he  on  a 
few  novelties  to  feel  your  way  as  to  what  is  demanded  bj 
your  trade,  and  touch  novelties  lightly  at  the  Hist,  as  the 


good.      Watch  your  sizes.      Keep  your  eye  ■  m  small  sizes. 
Have   your   salesmen    keep   stock.       (lean    up   shoes;    never 

show   a   dust)    shoe   i,,  a   customer.      Have  Burroundings 

in  the  department    mat   and  dean.      Make  it   a  comf. 

shop  in  your  shoe  department.     Have  polite  ami  i ,■ 

salespeople. 


I   follow  the  above  plan  in  m\   s|1(„.  department,  now 

majority  ol   the   popular  class  of  trade  want   shoes  „,  wear       two  years  old.  1  am  d.  ing  quite  well,  and  have  no  "pi 
(while  there  are  son,,,  who  buy  shoes  to  show,  especiallj       for  sale  ami  quite  a  growing  department.      Have  seen  in 


'"^li  grades).      If  your  -tore  eaters  to  the  popular  trade 
in   farming  and   walking  class,  good   3hoes,  solid   leather 

shoes,    good    neat    styles,    are    what    thej     want.       In    man- 
aging the  department    make  up  your  mind   to  guarantee 

••very    pair   of   shoes    ].,    give    the    customer    their   money's 
worth,    and    any    tune    your    customer    brings    back 


i'"'  Pas<  many  sh Icpartments  not  run  like  nunc  hut   I 

will  get  nearer  100  cents  mi  the  dollar  when  tin 
to  sell  than  they  "id.  and  we  carrj  no  -ho,-  n 
show,   hut    there   are   many   shoe   d<  ,at    have 

shoes  on  top  next  to  ceiling  or  so where  that  no  cusl 

ever  L-ets  a  chance  to  buy,  as  thej  are  busj  bnj 
:1   Pa»r      they  warn,  and  salespeople  find  new 

that  did   not   give  satisfaction,  make   it    right    if  it    takes  .-,       sl„e    bought    this  season   and  just    an 


IS:? 
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HINTS  TO  BUYERS. 

From  information  supplied  by  Sellers,  but  for  which  the  Editors  of 
THE  REVIEW  do  not  necessarily  hold  themselves  responsible. 


John  Macdonald  &  Co. 

JOHN  MACDONALD  &  CO.  have  bought  a  big 
quantity  of  t lie  over-made  production  of  the  Can- 
ada Woollen  Mills,  consisting  of  thousands  of 
yards  in  black,  blue  and  grey  friezes,  worsted 
and  tweed  suitings,  and  women's  postume  suit- 
ings. These  goods  are  new  and  are  now  being  shown  to 
the  trade  greatly  below  mill  price. 

Their  staple  department  is  showing  a  large  variety  of 
Canadian,  English  and  American  wrapperettes  and  wait- 
ings, in  all  the  latest  colors.  In  white  all  pure  wool 
blankets  they  have  a  few  hundred  pairs  left  to  sell  at 
less  than  regular  price.  They  show  grey  blankets  in  ten 
different  qualities  from  low  union  to  best  all  wool,  and 
comforters  in  muslin,  sateen  and  Turkey  chintz.  Two 
special  lines  of  cream  damask  tabling  are  quoted  21 1  and 
25c  per  yard.  A  Turkey  red  and  white  tabling  sells  at 
30c  per  yard.  They  have  100  pieces  17  in.  dark  stripe  and 
check  crepe  towelling  to  clear  at  67jC  per  yard. 

Two  special  numbers  in  pillow  cotton,  plain  and  cir- 
cular, 10  to  46  inch.,  are  shown.  Fancy  linens  for  the 
Christmas  trade  include  d'oylies,  8,  9,  11  and  15  in., 
round  and  square;  tray  cloths,  95c  to  $4  doz.,  and  side- 
board covers  $2  to  $6  doz. 

In  their  carpet  department  they  are  arranging  the 
price  of  several  lots  for  their  annual  stock  taking  sale, 
commencing  Nov.  9.  In  these  lots  are  carpets,  linoleums, 
floor  oilcloths,  mattings,  table  covers  and  lace  curtains. 
In  the  meantime  they  are  showing  a  line  of  50  pieces 
8-4  linoleums  in  9  patterns  at  23£c  per  square  yard,  also 
1,200  pairs  of  lace  curtains,  3£  yards  long,  at  70c  per 
pair. 

They  are  showing  for  the  Christmas  trade  sterling 
silver  mounted  umbrellas,  ladies'  fancy  collars,  taflcta 
neck  ribbons  36  in.  and  42  in.  wide  in  all  shades,  and 
ladies'  golfers.  Their  special  is  in  black  peau-de-soie 
silk.  Their  guaranteed  lines  of  blapk  taffeta  silks,  col- 
ored foulard  silks  and  tamaline  silks  in  all  shades,  are 
complete.  Kid  gloves,  tucked  apron  lawns,  ladies'  silk 
blouses,  lustre  and  flannel  blouses,  and  ready-to-wear- 
silks  in  great  variety  are  in  stock. 

They  are  showing  previous  to  their  semi-annual  stock- 
taking, clearing  lots  in  several  lines  of  plain  and  fancy 
dress  goods,  including  tweeds,  fancy  mohairs,  voiles,  etc., 
all  new  goods.  Also  oddments  in  jcashmere  and  wool 
hosiery,  ladies'  and  children's  vests,  Valenciennes  and 
torchon    laces. 


Brophy,  Cains  &  Co. 

The  Spring  dress  goods  collection  in  the  hands  of  tliis 
firm  was  selected  with  a  view  of  fulfilling  every  want 
from  the  lowest  priced  goods  to  the  finest  novelty  goods 
brought  to  Canada.  Suitings,  blousings,  etc.,  come  in  all 
staples,  and  many  exclusive  weaves.  Voiles,  etamines, 
Sicilians,  eoliennes,  etc.,  which  are  to  occupy  a  staple 
position,  are  seen  in  many  exclusive  designs,  which  is  the 
watchword  of  this  firm.  Embroidered  chenille  spot  eta- 
mines look  very  pretty  and  melange  spot  mohairs  deserve 
mention.  A  good  fabric  is  silk  warp  gloria  in  all  shades. 
Permanent  finish  boxcloths  form  another  exclusive  show- 
ing of  this  (inn.  Wool  and  silk  and  wool  crepolines  on 
the  crepe  order  can  he  had  in  the  very  highest  qualities 
and  very  light  shades. 

Blousings  show  a  wonderful  complexity.  Sheer  silk 
organdie  or  cabanas  in  cream,  champagne  and  black  make 


up  very  prettily.  A  23  in.  so/.euse  crepe  Jacqueline  m  all 
evening  shades  is  another  attractive  novelty  for  hlouses 
and  shirtwaist  suits.  In  the  realm  of  cotton  goods  fancy 
snipes,  knickcr  and  knop  effects  contribute  to  the 
charm  of  novelties.  All  grounds  show  these  various 
effects.  Fabrics  are  of  thin  gauzy'materials,  and  make  up 
well.  A  prominent  popular  priced  material  is  poplinette. 
Samples  of 'any  of  these  lines  will  be  sent  upon  request. 

The  silk  department  is  making  extra  efforts  for  Spring. 
This  firm  show  taffeta  in  a  wonderful  range,  along  with 
the  many  soft  makes  in  a  lesser  quantity.  Fancies  such 
as  small  checks  are  also  banked  upon  and  an  exclusive 
line  is  shown  in  shot  silks,  principally  in  taffeta  and 
popular  colors. 

Kyle,  Cheeshrough  &  Co. 

Mr.  Kyle,  Sr.,  European  buyer  for  this  firm,  writes 
that  burnt  onion,  cinnamon,  tan  and  brown  are  perhaps 
the  most  sought  after  shades  in  Europe  to-day.  There  is 
also  a  strong  feeling  for  greens  in  reseda  and  bottle  green 
shades.  Combinations  of  brown  and  green  make  a  very 
pretty  effect.  This  firm  thoroughly  believes  these  colors 
will  predominate  in  Spring  orders.  Their  Spring  collec- 
tions of  dress  goods  and  trimmings  comprise  many  nov- 
elties in  these  shades.  For  neckwear  and  millinery  wear 
the  bright  shades  of  green  and  coque-de-roche  are  among 
the  leaders. 

This  firm  impress  the  trade  that  all  Spring  purchases 
were  made  previous  to  the  last  rise  in  wool,  and  further 
that,  as  long  as  their  contracts  hold,  customers  will  be 
given  the  benefit. 

In  trimmings  they  feel  that  silk  braid  effects  and 
mohair  mixtures  will  be  good  sellers,  with  sequin  trim- 
mings a  strong  favorite  for  evening  and  dress  wear. 

They  have  made  ample  preparation  for  the  holiday 
trade.  They  have  lately  put  in  stock  some  new  Paris  and 
Brussels  gowns  in  lace,  silk,  crepe  de  chene  and  voile. 
Shipments  of  neckwear,  pompons,  cushion  cards,  per- 
fumed sachets,  etc.,  in  fact  all  goods  extremely  salable 
for  holiday  trade,  are  constantly  arriving. 


Debenham,  Caldecott  &  Co.,  Toronto. 

Debenham,  Caldecott  &  Co.,  report  to  The  Review  that 
their  travelers  are  now  on  the  road  with  a  full  range  of 
samples  for  Spring  from  both  their  London  warehouses  — 
a  range  that  is  much  larger  than  they  have  ever  sold  be- 
Fore.  An  examination  of  these  lines  of  beautiful  dress 
goods,  is  in  itself  an  education,  and  the  delicacy  and 
beauty  of  the  shades  and  colors  shown  fully  accounts  for 
the  wide  reputation  that  this  firm  has  acquired.  Great 
attention  is  paid  to  the  mounting  of  samples,  and  though 
the  line  is  large,  because  of  the  convenient  manner  in  which 
the  samples  are  mounted,  no  time  is  wasted  in  going 
through  them  — a  matter  of  first  importance  to  the  busy 
man  who  lias  to  wade  through  set  after  set  in  search  of 
values,  and  materials  that  will  not  linger  on  his  shelves. 

Plain  Amazons  are  to  be  a  leading  fabric,  and  this  firm 
are  showing  them  in  no  less  than  30  shades.  Then  there 
are  silk  wrap  voiles,  taffeta  cloths,  voile  bordure.  fancy 
canvases,  check  hopsaeks,  poplin  de  Chine,  marl  tweed, 
double  cashmeres,  ombre  Pekins,  and  many  others.  In 
such  a  range  it  is  a  matter  of  extreme  difficulty  to  discrim- 
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mate,  but  all  the  aforementioned  novelties  Bhonld  !»■  seen 
bj  alert  buyers.  Silks  and  ribbons  are  to  be  most  im- 
portant factors  for  Bpring,  and  in  these  lines  Debenham's 
[a  well  known.  The  shade  eords  are  a  work  of  art, 
and  here  it  might  be  mentioned  that  all  circulars,  price 
lists,  etc.,  are  printed     at   the  west  end     London   bouse. 

Their  popular  lii f  colored   taffeta  justifies   its  name, 

"Ideal,"  and  comes  in  120  different  shades.  Some  of  the 
man;  fancj  weaves  showing  for  Bpring  are  satin  Orient, 
[ouisine  imperial,  Pailliette,  satin  Boleil,  aerge  place,  and 
many  others.  Though  the  cotton  market  is  still  rather 
high,  ti„.  fact  that  reduced  prices  are  maintained  in  their 
lining  department  Bpeaka  well  for  tins  firm's  manage 
m.'iii  of  the  European  markets.  Debenbam  Caldecott's 
noted  taffetine  is  down,  and  some  other  lines  also.  A 
special  novelty  introduced  is  onyx  moire  a  most 
tive  materia]  for  both  waists  and  skirts 
Othei  prominent  lines  are  Roman  satin, 
n  electro,  regal  taffeta.  Liningi  are  be 
coming    ol  greal   importance  and  all    mei 

chants   should   make   a    special    point    of 
in:;    these  cloths. 

\  special  feature  of  this  Arm's  ven 
large  range  ol  laces  is  a  special  collection 
of  British  laces,  designed  for  and  register- 
ed and  confined  to  Debenham,  Caldecott  & 
Co.,  showing  that  beaut;  ol  fabric  and  de- 
sign is  not  confined  to  Switzerland  and 
Germany.  Tariff  advantages  make  this  a 
valuable  range.  This  firm  is  also  showing 
a  very  large  range  ol  laces,  stoles,  lace 
collars,  fichus,  etc  Merchants  requesting 
samples  of  any  of  these  lines  will  receive 
prompt  attention  as  this  firm  does  a  very 
laree  let  ter  order  business. 


25c,  I '  retail    !  K81   and  Stampede  ■'■ 

lined   underw<  »0o.     H<  1 

12  1  2c  to  50c      Beataall  and  Knoxall,  retail  20c;  II 
proof,  Blizzard,  Frost)   and  Scotch  I 

ore  extra   value.      A10  1-  a   leather  lined  mitt,  wool   top, 
retail  r,  iX  is  a  b  'H  with  bib  and  d< 

front,  retail   <  3c      This  1-  the  month  f<  •■  Inch 

are  shown  here  from  50c  to  $2.50.      A   boy's  wool, 

tod  value,  in  cardinal,  navj  or  Mack.     Pineapple 
stitch  retails  al  ffl.     Worsteds,  H20,  II  10,  II  W  ai  d   B  ■". 
black,  white,  cardinal  and  navy,  retail   |1.     Two  '■ 
lines  of  hosier)  are  Pegtop  and  VN1I  heavj   nl>  for  boys 
or  girls,  largest   •  '  25c.     A210  and  A230  an 

lines  of  men'-,  worsted  socks   retail  25c.     Sun 
-las-  cabinets  containing   3   dozen,  are  supplied     !<•  the 
trade.     Way's  mufflers  and  Wolsej  and  Britannia  under 
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A  novelty  in  a  taffeta  belt  embroidered  with  steel  beads  shown  by  Flett,  Lowndes  &  Co. 

RETURNED 

The  W.  R.  Brock  Co.,  Toronto.  fe^U     „  g    JgQ  (1 

In  the  linen  department  they  are  show- 
ing three  special  lines  of  Turkish  towels, 
»il  X — 18x40  size,  retail  2ac;  8111.— 20x50, 
retail  ■ib,  895X— 22s  ll,  retail  50c.  These 
prices  are  20  per  cent,  below  regular  value. 
They  are  in  plain  heavy  weights,  bought 
out  Of  the  regular  way  and  will  make  good 
leaders. 

The  flanellette  department  has  secured 
two  lines  from  Canadian  mills  of  striped 
llanellettes,  accumulated  stock  in  the  mills, 
which  they  are  Offering  as   follows:    No.    I  A , 

:V2-:VA  inch,  retail  8c;  No.  _'A  36-33  inch,  retail  10c.     These      wear  are  iu  large  stock.     There  is  a  clearing  1"'  ot  men's 
prices  are   lower  than   when   cotton     was  lie  a   pound,   in      natural    wool   underwear,   No.   91,   to     lake   the     place 
fact  only  l-4c  higher  than  when  the  bottom  dropped  out      Penman'-  which  1-  so  scarce.     All  sizes  retail  $1 


A  bodice  effect  tucked  belt  with  silk  crochet  medallions  shewn  by  Flett,  I.owndes  A  Co. 


of   llanellettes    |S   months   ago.      There    is   no   chance  of  se 

curing  more  as  thej  cleared  up  the  entire  mill  stock.  They 
have  just  passed  into  stock  1-2-inch  cushion  check  - 
hams  in  sky  and  white,  navy  and  white,  red  and  white, 
yellow  and  white,  green  and  white,  pink  and  white,  and 
black  and  white,  retail  12  l-2c.  These  are  scarce  and  are 
in  great  demand  for  Christmas  trade.     No.  5  is  a  28-inch 


The  dress  department  has  just  tali  stock  a  band- 

some  assortment  of  fancy  silks  for  shirtwaist  suits,  in- 
cluding shepherds  check-,  and  a  large  variety  of  colored, 
plain   and   fancy   striped   □  s,  Btriped   libertys  and 

plain  mousselines,  also  a  number  of  novelties  for  evening 
wear.     They  are  also  showing  a  large  range  of  ham 
lace  lustres  ami  Sicilian-  in  black  ami   white,  white  and 


mercerized  and  schinered  sateen,  retail    121-2c,  in  black      black,  plain  black,  navys  and  greens.     Also  a  numbi 


ami  a  full  range  of  colors.     It  has  a  very  bright,  glossy 
finish   and    is  extra    v  alue. 

Tn  the  smallwares,  hosiery  and  underwear  department 
they  are  stocktaking  and  offer  a  lot  of  bargains  to  clear 

out   certain  lines  rather  than  enter  them   in  the  new  stock 


cnam  grounds  vvith  colored  spot   embroidered   in. 

In  fancy   tweed  skn  ts  lh< 
value,  cut    from  an   imported  tweed  of     preen     mixl 

Ellen  at  $2.75  cut   from  grey  and  In-own  tw 1  will 

be  a  verv  il  number.     They  are  showing  a  vicuna 


hooks.      There    is   no   old    stock.      Specials      are   shown    in       skirt  in  black  .and  navy  trimmed  with  '.''>-.  cnt  9  pore  full 

ladies'   ribbed   g Is;    vests,    II.   retail    15c,   Startler   retail       flare  This  number  is  run  a  •  ll.      In  vicuna 
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■-kiiis  their  range  is  mosl  extensive,  running  in  price  from 
$2  to  $7.50,  making  a  specially  of  skirls  Prom  $2.75  to 
$3.50.  In  black  and  white  voile  skirls  also  they  are 
strong,  showing  these  goods  at  one  price,  $3.50,  and  For 
style,  Ml  and  workmanship  leave  little  i<>  be  desired. 

In  waists  their  range  is  larger  than  ever  and  prices 
cut  closer.  They  are  showing  a  black  -lap  s'"<  trimmed 
with  wide  tucks  and  black  silk  insertion  for  $1.50,  which 
should  not  be  judged  by  the  price,  as  it  is  worth  .'iiil-.'i 
per  cent,  more  money.  In  lustres  especially  and  white 
muslins  they  are  strong  and  so  far  have  met  with  great 
success.  Their  stock  of  course  is  all  new.  and  cut  on  the 
very  latest  lines.  The  sleeves  in  these  waists,  etc.,  are 
all  the  new  sleeve,  not  an  old  sleeve  waist  being  in  the 
warehouse.  This  is  a  point  merchants  cannot  be  too  care- 
ful about,  as  for  next  Summer  the  call  will  be  for  the  new 
sleeve  almost  entirely.  Their  range  of  shirtwaist  suits 
consists  of  S  styles  only,  in  different  cloths,  but  for  style 
and  price  they  are  something  entirely  new,  being  marked 
so  low  that  they  are  simply  irresistible  to  a  buyer  who 
buys  for   values. 


Willis,  Nelson  &  Co.,  Glasgow. 

There  come  to  The  Review  circulars  from  Willis  Nel- 
son &  Co.,  ribbon  specialists,  Glasgow,  Scotland,  circu- 
lars which  are  being  sent  to  the  Canadian  trade.  These 
are  exceedingly  attractive,  even  striking.  They  are 
handsomely  lithographed.  The  colors  of  ribbons  are 
illustrated  by  small  pieees  of  the  ribbons,  themselves,  ar- 
ranged most  harmoniously.  A  generous  piece  of  ribbon 
is  added  to  allow  the  customer  to  determine  by  actual 
"feel"   the  quality. 

Willis  Nelson  &  Co.  have  provided  an  advertisement  of 
striking  character,  and  one  that  proclaims  the'genius  of 
their  advertising  manager.  The  reading  matter  of  a  third 
circular  is  decidedly  British  in  its  display,  but  has  a  new 
world  smack  to  it.  American  display,  so  the  reviewer 
thinks,  excels   British  styles. 


The  American  Silk  Waist  Co. 

With  an  enlarged  staff  and  new  bloo'dynthis  firm  is  busily 
preparing  for  the  Spring  season.  In 'iiressy  waists,  which 
they  specialize,  their  aim  is  an  educative,  campaign  for 
more  expensive  and  satisfactory  goods,  and'  Bids  "'fair  of 
being  successful.  A  line  for  Spring  is  composed  of  a 
large  variety  of  fancy  dress  '"•waists  to  be  retailed  at 
$25.(11).  Among  a  host  of  staple  goods,  "a-taffeta  waist  of 
exceptional  finish  could  be . jypfilai&ly  retailed  at  $3.49.  A 
large  variety  of  fancy  dress  w^sts  to  be  retailed  at 
waists  will  also  be  shown. 


Debenham,  Cald&eottjSt  Co.,  Montreal. 

This  firm  is  prepared  to  fill  all  sdrting  orders.  Even 
at  this  early  date  they  have  had  to  repeat  on  many  lines  of 
beavers  and  tells  in  popular  shades  such  as  brown  and 
green.  An  undoubted  call  is  to  come  for  dress  hats 
and  materials  for  fashioning  them  are  still  in  stock. 
Ostrich  feathers  are  indispensable  and  they  can  supply 
them  in  all  grades.  Long  black  pompoms  are  also  good 
property  and  retailers'  interests  can  be  looked  after.  Any 
odd  wants  in  the  millinery  trade  can  be  attended  to.     The 

silk  and   ribbon   department   is   replete   with     many  g 1 

things. 

Sprine'  lines  in  millinery  will  be  shown  this  month. 
Their  buyer  has  returned  from  an  extensive  tour  of  for- 
eign markets  and  his  predictions  and  selections  may  be  re- 


lied upon  b\  the  trade.  Straws  and  straw  braids  are  in 
their  usual    variety.    A   novelty   in  si  raw  shapes  is  heralded 

in  the  low  sailor.  Among  the  trimmings  flowers  in  vari- 
ous shaded  effects  are  'rood.  The  large  rose  is  still  used. 
Among  colors  to  be  shown  helio  in  the  bordeaux  shades 
are  to  be  prominent.  Chiffon  bats  are  also  banked  upon. 
The  trade  can  depend  upon  seeing  a  millinery  ranee  fully 
up  to  the  firm's  standard  of  excellence. 


Jaeger  Pure  Wool. 

Dr.  Jaeger's  Sanitary  Woollen  System  Company,  22<"i 
St.  Catherine  street,  Montreal,  arc  showing  a  line  range 
of  new  designs  in  ladies'  coatees,  golf  blouses,  stockinet 

jerseys  and   similar  goods   in   smart    slyles   and    colorings. 
cuts    will   give      some   idea      as   to   the 


The  accompan  ring 

si  vies. 
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Dr.  Jaeger's  Sanitary  Woollen  System  Company,  Limited. 

L.  Hirshson  &  Co. 

As  a  result  of  increased  business  the  above  firm  has 
felt  it  to  be  a  necessity  to  provide  more  ample  and  com- 
modious premises.  Another  storey  has  been  leased  over 
their  present  premises.  53  Victoria  square,  Montreal,  and 
they  are  now  in  a  more  adequate  position  to  look  after 
their  increasing  clientele  This  new  move  has  also  af- 
forded an  opportunity  for  further  increasing  their  job 
lines  of  dry  goods.  Among  (he  many  new  lines  added  the 
following  are  worthy  of  mention:  Bugs,  military  outfits, 
hair  brushes,  shirts  and  hosiery.  This  srives  them  a  most 
complete  stock  and  affords  retailers  an  excellent  oppor- 
tunity to  enliven  trade  by  desirable  snaps.  This  firm  is 
claimed  to  be  the  only  specialty  house  of  its  kind  in  Can- 
ada. Their  aim  is  to  furnish  desirable  and  seasonable 
,;ob  lilies  at  opportune  times  tb  the  trade. 


The  New  York  Silk  Waist  Co. 

Travelers  for  this  firm  are  now  on  the  road  with  a 
full  range  of  novelties  for  holiday  trade,  comprising  Jap 
silks  at  all  prices,  messalines,  pcau  de  soies,  crepe  de 
chenes,   mervellieus   and  all   the  light   woolen  materials. 

This  firm  is  now  devoting  its  entire  time  and  energy 
to    the  exclusive  manufacture   of   waists,   and    their    range 
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shows  quite  cloarl]    the    amounl     oi  care  and   time  thoj 
have  given    the   waist   business,   which  could  not   be  done 
tin   Hi, in  speciall  \  boii 

Tookc  Bros.,  Limited. 

Tooke  Bros    .Hi-  introducing  a  novel  tj   in  the  waj 
pufl     in-     thai     can  be  worn  with  fold  collars,  stiaighi 
mil'  0i   wing  collars,     When  worn  with  a  told  colUi 
the  hand  <  ,ui  be  detached  and  there  Is  .1  fastenei   in  hool 

OVei    the  rcill, 11    hut  ion,   as  in   the  usual  shield   tie.      This  is 

an  entirel]   new  departure,  and   this  nun  are  'he  on 

1 01s  oi  same. 

I'h.  Iving  a  discount  of  m  per  cent    on  Christ 

mas  neckwear,  ami  as   the  usual  discount   is  onlj    .">  pei 
cent.,  SO  days,     this     is  a  splendid  opportunity   for  hut 
chants  to  put  111  ,,  good  stock  of  black  neckwear  to  carrj 
them   over    the     Winter   and   Spring    trade,    as    this   special 
discount    will    he   withdrawn    ,lanuai\    1. 

They  show    a   large   range  of  men's  embroidered   half 
hose    in     tans,   modes,    slates,   browns,  navy  and    black, 

which  can  he  retailed  at  25c,  35c  and  50c  per  pan  In 
lain  \  cashmere  half  hose  thej  have  some  beautiful  tan 
shades,  while  iheii  plain  black  half-hose  are  hard  <o 
duplicate  for  value. 

Thej  aie  the  sole  agents  for  Canada  for  Guyot  sus- 
penders, and  have  ,1  good  Stock  on  hand.  They  also  have 
other  excellent  makes— President ,  Police,  English,  hand- 
sewn,  etc.  In  underwear  they  show  a  fancy  line  foi 
Spring  of  needle  rib  in  brown,  tan  and  sky  blue.  These 
can      he  sold     at    75c   per   suit.      They   also   carry   in 

stock   the  Wolse]    and  other  makes. 

\    new    depart  111  e     is   announced    in    the   fact   thai     this 

firm   has  started     the     manufacture     of  fancy   and  crash 

It    is  needless    to   state    these    will    partake   of     tin 

same   high     excellence     which   characterizes    their     othei 

lines. 


The  National  Rubber  Co. 
in   a  strong  position     to   look   after 


all 


This    lii  111    is 

repeats  m  every  style  and  color  for  showerproof  gar- 
ments. Travelers  are  now  out  for  Spring  with  a  com- 
prehensive range,  showing  many  exclusive  styles.  The 
three-quarters  and  full  length  garments  are  both  shown, 
hut  decided  individuality  is  lent  by  the  many  added  fea- 
tures which  denote  superior  garments.  Materials  run 
the  gamul  ot  the  scale  with  every  fashionable  color.  The 
lUCh  as  to  make  the  brand  "National"  a  stand 
aid  of  excellence. 


Konig  &  Stuffmann. 
A  lour  ii  rough  ihe  warehouse  of  this  Ann  in  Montreal. 
disclosed  much  thai  is  novel  in  laces,  dress  trimmings,  etc. 

Nd    top   laces    in    white   and    eeru    with    a    sprinkling    of 

black  are  found  in  high  favor  ami  the  range  leaves  nothing 

to    be    desired.       Nun,!,.  -       ; ,;7J.    3375    jM    ,.,.,-,, 

and  number  3391  in  net  white  are  particularly  noticeable. 
Venice  and  guipure  galloons  ami  festoons  are  extensively 
used,  especially  tor  flounce*  along  with  chantilly.  Snow-: 
ball  effects  and  the  lines,  imitations  ot  hand-made  lace  are 
1  haracteristic  of  net  top-  Heavy  shoulder  collars  have  a 
strong  representation,  the  circular  or  belted  shape  being 
novel  as  ii   i>  easily  cdap*i>ble  !■•  various  positions. 

Among  the  range  of  staple  laces  which  have  an  entire 
Boor  devoted  to  them,  v.il-  and  torchons,  naturally  are 
strongest.  Embroideries  continue  good  and  will  be  ex- 
tensively used  as  a  trimming  foi  Summer  dresses.  The 
lines!  trade  i>  catered  to  in  their    range.     Among  trim- 


-  brown  and  -•  had  an  unparalleled  no 

they  can  look  after  all  repeal         Evei 
-nitaii. .11  n,  il, .1,  Button  effect 

Crochet  buttons  are  seen  in  all  sizes  to  be    . 

-\" 01  nam.  still  confine     the 

bulk  of  attention.     Braid     too 

",u    *  "1th-  of  h I  til.  ■■  insei  1  ioni  are     in  high   I 

The  extensive  use  oi   seqnin   1-  well     provided 
-1  rong  -i..ek .   Silk  laces  are  seen  in  a  n  id. 

Hand-made  laces  01   real  laces  for  the  ull 
w  iselj    catered   to.     The  fines!   goods     obtainah  ■ 
pari  and  prices  pun  beyon  1  $35  per  yard  in  mi 


Neckwear  and  Suspenders. 

The  Niagara   Neckwear  ('..    are   mowing   a   ma 
line     of     high-class  Christmas  cravat  .,   put   up 
box< 

The   Niagara    Ncckweai    Co      are     showing  verj    wide 
four-in-hands    of    the    French    Btyle.     From  In.  in 

width  is  demanded  i>\    the  best   trai 

The   nonunion   Suspender    Co.'s   Ch 

(client,  containing  exclusive  and     new     fixings  and   web 
bings. 


Courian,  Babayan  &  Co. 
The  onlj   linn  in  all  Canada  devoted  exclusively  to  the 

sale   of  eastern   rugs  and  a  1  1   goods   is    Courian,    Ba 

Co.,  with  stores  in  Toronto  and   Winnipeg      This  firm  im 

direct    and   has   thus   the  advantage  of  better   p 
and   more  satisfactory  and  freshei    goods. 

Everyone  who  has  used  an  Oriental  rug  knows  the 


SIMPLE 


ACCIRATIv 


INEXPENSIVE 


NOV 


Measures  accu- 
rately, without  un- 
winding, all  kinds 
of  fabrics  wound 
in  the  piece,  from 
ribbons  and  dress 
goods  to  carpets 
and  linoleum,  leav- 
ing the  piece  in  as 
perfect  condition 
as  when  new, 
avoiding  the  labor 
of  unwinding  and 
rewinding,  and  the 
unsightly  appear- 
ance and  condi- 
tions which  always  follow. 

Is   mathematically   correct   and    the   only    perfect    system 
invented  for  measuring  goods  in  the  piece 

It   is  so  simple  that  a  piece  of  goods  can  be  measured  in 
one-eighth  the  time  required  by  any  other  method. 

Will  save  many  times  its  cost  in  one  general  in  vein 

Is   invaluable   for   measuring   part    pieces  of  wound  1 
goods. 

Should    always    lie    used     when    receiving    new    B 
proving  the  accuracy  of  the  mill  measurements  or  the  3 
charged  in  the  invoice. 

Is  an  absolute  store  necessity  and  it  is  a  pleasure  I 
SOLO   BY 

THE  W.  R.  BROCK  CO.,  Limited 
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isfaction  il  gives  in  wear  and  appearance.  It  is  not  un- 
usual for  it  to  last  seventy-live  years,  and  it  is  certain 
never  to  weary  the  possessor.  There  is  an  individuality 
about  it  that  makes  il  a  constant,  centre  of  interest 
Vbsolutely  unfadable,  original  and  rich  as  it  is,  it  is  an 
ideal  rug  for  any  room,  and  pays  for  itself  in  a  few 
years. 

Courian,  Babayan  &  Co.  keep  a  very  large  assortment 
in  all  sizes  and  qualities,  as  well  as  draperies  and  other 
art  goods,  and  are  selling  them  wholesale  or  retail. 
Merchants  are  cordially  invited  to  call  at  either  of  their 
stores  when  in  town  and  see  the  stock.  The  best  of  at- 
tention will  he  accorded  all  visitors  and  prices  will  lie 
found  unusual  for  genuine  eastern  rugs.  A  visit  will  be 
found  full   of  interest. 


National  Sweej>er  Co. 

The  "Ye  Mission"  Holler  Hearing  Carpet  Sweeper  is 
unusually  strong,  made  of  the  finest  grade  quartered 
white  oak,  including  the  handle,  finished  in  weathered  oak 
which  will  not  mar,  scratch  or  check,  and  the  finish  can 
be  maintained  indefinitely  by  an  occasional  application  of 
door  wax.  Lettered  in  old  English  with  old  gold  bronze. 
The  metal  trimmings,  including  the  wheels,  arc  finished  in 
oxydized  copper,   which  will  not    tarnish,  peel  off  or  rust. 


'Ye  Mission"    Sweeper. 


The  handle  will  never  come  loose,  as  it  is  fastened  in  the 
Mission  style  with  wooden  wedges  and  pins. 

The  furniture  protector  is  made  of  russet  grain  leather 
to  match  trimmings.  Especially  desirable  for  its  orna- 
mental design  and  while  an  article  of  utility,  is  not  out 
of  place  in  a  ioom  where  the  furnishings  are  of  the  Mis- 
sion style,  such  as  a  den,  dining  room,  etc. 

The  National  Sweeper  Co.  have  established  a  branch 
office  and  warehouse  at  017  Mission  street,  San  Fran- 
cisco, in  charge  of  Baker,  Aust  &  Simpson,  who  are  a 
most  popular  trio,  being  well  and  favorably  known 
throughout    the  en  tire. coast. 

The  jury  at  the  St.  Louis  Fair  have  awarded  the 
National  Sweeper  Co.  the  grand  prize  in  the  sweeper 
group  and   two  gold  medals. 


Stauntons  Limited. 

The  demand  for  burlap  wall  coverings  has  created  an 
extensive  demand  for  a  reproduction  of  burlap  and  other 
fabric  effects  in  wall  papers,  and  goods  of  this  descrip- 
tion arc  taking  the  place  of  the  plain  ingrains  to  a  very 
large  extent.  These  plain  fabric  treatments  have  a 
decorative  value  which  ingrains  do  not  possess, 'and  the 
effect  when  hung  is  exceedingly  rich  and  artistic.  The 
use  to  which  these  goods  can  be  put  is  quite  varied. 
Where  a  dado  is  desired  a  plain  burlap  treatment  is  very 
useful.  The  goods  are  also  used  for  upper  third  work 
above  a  stripe  of  other  wall  hanging.     In  other  cases  the 


lower  portion  of  the  surface  is  decorated  with  the  burlap 
effect,  and  the  upper  third  with  some  bold  and  rich  de- 
sign for  a  f i  i  > 

Some  very  handsome  designs  of  this  class  are  being 
shown  by  Stauntons  Limited,  Toronto,  and  they  have  al- 
ready met  with  appreciative  orders  from  the  trade.  This 
linn  sell  their  goods  only   to   wall   paper  dealers 


Plaid  Goods. 

An  interview  with  the  Castle  Braid  Co.,  of  New  York 
City,  elicited  the  following  information:  "Ten  weeks 
ago  this  firm  announced  that  plaid  braids  would  without 
a  doubt  be  the  style  for  the  Fall  season.  The  majority 
of  trimming  buyers  were  rather  skeptical  about  such  an 
announcement,  but  the  far  seeing  managers  in  the  larger 
retail  establishments  took  advantage  of  the  situation 
and  bought  only  in  fair  quantities.  A  revival  of  the 
plaid  shirtwaists  finds  most  of  the  retail  trade  without 
these  dress  goods." 

Mr.  Henry  VV.  Schloss,  president  of  the  Castle  Braid 
Co.,  with  great  foresight  perfected  plans  for  making  plaid 
braids  in  all  widths.  These  braids  can  be  utilized  in  con- 
nection with  any  kind  of  plain  fabrics  for  women's  wear. 
Storekeepers  who  have  no  piece  goods  in  plaids  need  only 
suggest  the  trimming  of  a  waist  or  garment  with  a  plaid 
braid,  and  the  would-be  purchaser  of  the  dress  goods  will 
he  perfectly  satisfied  to  take  the  trimming  as  a  substi. 
tute,  which  not  only  costs  less  but  can  be  replaced  by 
other  material. 


Viyella. 

A  flannel  that  has  taken  the  fancy  of  English  buyers 
to  such  an  extent  that  its  name  is  a  guarantee  of  excel- 
lence, is  "Viyella."  So  popular  has  it  become  that 
"Viyella"  is  all  that  is  used  in  speaking  of  it,  the  addi- 
tion of  the  word   "flannel"  being  unnecessary. 

Mr.  J.  Frank  Riepert,  60  St.  Peter's  street,  Montreal, 
is  the  Canadian  agent,  and  he  predicts  for  it  just  as 
much  prominence  here  as  abroad.  Already  it  is  well 
liked  where  it  has  been  used,  and  window  displays  of 
"Viyella"  are  frequently  seen.  In  addition  to  its  good 
qualities  as  a  fabric  it  is  a  ready  seller  on  account  of  the 
large  advertising  which  it  always  receives. 


Caverhill  &  Kissock. 

Many  choice  novelties  are  at  hand  to  interest  buyers 
desiring  to  "sweeten"  original  purchases.  The  ready-to- 
wear  department  is  well  depleted,  but  re-orders  have  been 
made  and  stocks  are  in  fine  shape  to  supply  demands. 
Millinery  trimmings  for  dress  hats  such  as  paradise 
ospreys,  wings,  quill  effects,  beads,  flowers,  etc.,  can  still 
be  had.  The  ribbon'  department  shows  a  stock  replete 
with  choice  offerings  in  acceptable  materials.  Taffeta, 
louisines,  duchesse,  mousselines,  and  all  soft,  shiny  makes 
can  be  had.  All  novelties  such  as  toned  or  ombre  effects, 
moires,  ottomans,  etc.,   are  in  a  wide  range. 

Spring  millinery  lines  will  be  shown  the  trade  the 
latter  part  of  the  month,  and  retailers  may  depend  upon 
getting  all  that  is  new.  Travelers  are  also  showing 
raincoats  in  all  styles;  umbrellas  in  a  wide  range,  and 
whitewear  for  early  trade. 


The  Reinhardt  Manufacturing  Co. 

A  firm  from  whom  numerous  profitable  side  lines  can 
be  obtained  is  the  Reinhardt  Mfg.  Co.,  301  St.  .fames 
street,  Montreal.  Among  a  host  of  novelty  lin^s  they 
mention  their  toilet,  as  well  as  shaving  and  manicuring 
sets.  The  fittings  are  in  real  ebony,  enclosed  in  crocodile 
leather  cases,  contributing  to  an  artistic  whole  at  reason- 
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able  prices.     Theli  stock  Is  complete  la  all  nov- 

elties,   as      well    as    staple   sih  ci  vv  ai  r    am!    (lucks. 
desiring  premium   goods   would   do   well    to  consult      tins 
mm       \iMitlici   complete  line  is    Austrian  glass  and   gill 
Is  in  an  endless  and  Inconceivable  variety. 
This  lii itt  desire  t"  announce    an  addition  to  thcii   up 
holster j   and  draper]   departments  winch,  during  the 
two  rears,  bave  been  carried  as  side  lines  m  an  extensive 
.    mi  fancj   goods      To  do  justice  to  an  evei   Increas- 
ing trade,  the)   have  now   made  these  departments  especi 
ally  prominent,     in  this  connection  thej    have  lately  pur 
chased    the  bankrupt   upholstery  and  drapery  stock   ol  u 
I.    Bailey,  and  this  affords  a  Bplendid  nucleus  lor  a  strong 
department.    This  stuck  has  been  assorted  and  man,   bar- 
gains can  be  had.     Samples  will  he  gladlj   furnished  upon 
application.     In    addition    they    have    secured     the     sole 
agency  for  several   larger  mills  In  these  lines 


Greenshields  Limited. 

In  the  dress  goods  department  BUjCh  materials  as  box- 
doths,    velvets   and    velveteens,   can    he    had    in    all    popular 

colors. 

The  firm's  dress  goods  Inner  has  lately  returned  from 
an    extensive    tOUI    01    lareigD    markets,    and    the    range      of 

samples  in  wool  and     cut  tun  dress  goods  for  Spring 

ceeds    any    previous      selections  Lustres      and    mohairs 

oceupv  a  Hist  position  for  shirtwaist  suits.  They  show 
both    plains    and    fancies.      Koliennes,    voiles    and    etamines 

and  suitings  in  eveu  conceivable  variety  aie  also  shown. 
The  silk  departmenl  lakes  its  cue  from  the  fashion  ol 
shirtwaist  suits.  Exclusive  dainty  patterns  are  the 
watchword.  The  strength  of  small,  almost  invisible 
checks   has   been   noticed,   and     taffeta,    tainelmcs,    louisines 

and  othei  soft  makes  of  silks  come  in  designs  which  will 

make  up  beautifully  lot  shirtwaist  suits.  Hiuvvns,  i.avys, 
greens  and  black  and  white  are  some  Of  the  favorite  col- 
ors employed  in  contributing  to  an  artistic  whole. 

Spring  cotton     dress  goods  samples  partake     of     the 

general  completeness  of  the  line.  Many  exclusive  designs 
are  shown  in  organdies,  muslins,  lawns  and  linens.  Spot 
effects,  tin]  COrds  and  pique  cords  are  prominent  in 
fashioning  these  materials  Mercerized  goods  in  medium 
weights  aie  also  good. 

In  the  underwear  department  they  offer  women's  ribbed 
vests  and  drawers.  No.  \'27  to  retail  25c,  V30  to  re- 
tail •■Sac,  V38  to  retail  alio,  V59  to  retail  75,  and  V 1 1  to 
retail  (1.  Children's  vests  and  drawers  are  also  shown 
in  main  qualities.  Purchasers  should  not  delay  buying 
as  prices  are  SUbjecl  to  an  advance  on  all  repeats  made 
hv    this  linn. 

In   the  fabric     glove     department    plain   and    buttoned 

cashmeres  in  white,  slates,  greys  and  Oxfords,  plain 
WOOl  gloves  in  black,  white,  slates,  navys,  hrovvns  and 
reds,  and   fancy  wools  are  shown. 

The  handkerchief  departmenl  shows  many  exclusive 
novelties     for     holiday     trade.      A    wide     range   is   seen     in 

scalloped     embroidered,     hemstitched     embroidered,     lace 

edges,  drawn  work  effects,  and  the  much  called  for  corset 
cover  handkerchiefs.  Slocks  aie  in  condition  to  supply 
all   demands    fur   Christmas    trade 

Retailers   in   need   of  assorting  for   Christmas    trade  ale 

invited  to  inspect  this  firm's  laces  and  embroideries. 
Samples  of  Spring  lines  are  now  in  their  travelers' 
hands   and   they    will   interest    the   keenest    huyei 

Specials  of  exceptional  merit  are  offered  in  plain  wool 

host — No,  Alln  to  retail  &5c,  \<>  1117  to  retail  15c,  No 
Aid  to  retail  50c,  and  in  ribbed  No.  A166  soft  make  to 
retail  85c,  K60  worsted  to  retail  25c,  K7n  to  retail  35c. 
As  these  goods  cannot  he  repeated  at  (dd  prices,  early 
purchasing  is  advised. 


I.  Mishkin. 
repoi  ten  ■  •!       A  t  lent  n. i, 

i"  a   in,.  ilk  waists       Ml   ordei  i  can  he 

looked     aftei       Repeal     on     all     Fall     line 
handled      Preparations  are     now   being   madi 
ami  the  newesl  111  iii.iteii.il  .in. i  de  lgn,will  be    hown  the 
trade. 


W.  R.  Brock  Co.,  Montreal. 
Brock's  report  that  there  is  an  unprecedented  den 
for  golf  waisis,  ami  v,  an-  finding  ii  exceedingly 

difficult  to  keep  Btocks  assorted.  The  goods  can  be  had  '.. 
retail  up  \>>  $2.75  each,  ami  Borne  verj  nice  combinations 
of  colors  arc  being  shown . 

Brock  S   ran'-;'-  of  dress  goods   for  Spring    is   ii.  .u    on   the 

road,  ami  is  pronounced  \>y  many  to  he  the  I >< — t  ever  shown 

l)\    the  house,  ami   this  means  a  good  deal.      The   range  em 

braces  all  the  latest  iniveliies  iii  blousings,  suitings,  etc., 
ami  i he  buyers  have  seen  that  i he  prices  are  right.  Owing 
to  their  being  two  warehouses  occupied  by  this  company, 

lliev   are  aide  to  secure  lilies  at    verv    low    prices,  as  thej   can 


CONDENSED  OR  "WANT"    ADVERTISEMENTS. 


Advertisements  under  this  beading,  2c.  a  word  first  insertion,  lc.  a 
word  each  subsequent  insertion. 

Contractions  count  as  one  word,  but  five  figure*  (as  $1,000)  are  h: 
as  one  word. 

Cash  remittance  to  cover  cost  must  accompany  all  advertisements 
In  no  case  can  this  rule  be  overlooked.  Advertisements  received  without 
remittancecannot  be  acknowledged. 

Where  replies  come  to  our  care  to  be  forwarded, five  cents  must  be  added 
to  cost  to  cover  postage,  etc. 


SELLING  AGENT  WANTED. 


THE  Largest  Manufacturers  in  the  World  of  Cocoa  Fibre  Mais  and 
Mattings;  William  Coodacre  &  Sons.  Limited,  Ceylon  Mills, 
Victoria  Docks,  Condon  (England),  require  the  services  of  a  repre- 
sentative for  the  sale  of  their  goods  in  Canada.  Application  to  above 
address.  (11) 


LADIES'  HANDY  HAT 

fasteners— rr:; 

all  the  leading  magazines.      Write  for  special 

prices  to  dealers.     All  leading  jobbers  sell  them. 

Manufactured  only  by 

THE  FAIR  MFG.  CO.,  42  6th  St,  Racine, Wis, US. A. 


Christmas 


FANCY 

LEATHER 

GOODS 


Best  Belling  novelties  In  Ladle*'  vvrist  Baus  Can  • 

id        1  he     ENVELOPE.    PEDESTRIAN.    AVENUE 
ami   VANITV  FAIR  H;il:s      Anything  in  Ki lie  F.i 
and  Sporting Qoodl.     Send   for  samples. 


The  Western  Leather  Goods  Co.. 

Roytl  Arcide,  101  King  St.  W.,  TORONTO. 
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handle  very  large  quantities,  and  they  always  give  their 
customers  the  benefit  of  these  reductions. 

Carpets  ax*e  all  thai  ean  be  desired,  and  the  line  of 
linoleums  is  up  to  the  high  mark  of  excellence  insisted 
upon  l>\  the  house  in  everj  department.  The  patterns  arc 
excellent  and  the  \  alues  A  1 . 

Showerproof  cloths,  such  as  cravenette,  etc.,  arc  in 
great  demand  just  now  for  costumes  and  coats,  and 
Brock's  range  is  an  excellent  one. 

Belt  buckle  sets  in  cut  steel  arc  going  exceedingly  well, 
and  many  beautiful  designs  arc  being  shown  by  wholesal- 
ers. Of  course  lines  of  pearl,  gilt,  gunmetal,  etc.,  have  not 
Inst  their  popularity,  hut  the  cut  steel  scis  are  certainly 
\  cry  pretty. 

The  hosiery  department  has  not  been  idle  and  the  lines 
shown  are  particularly  good,  No.  .'ill  ribbed  wool  hose  to 
retail  a1  25  cents,  and  No.  32  to  retail  at  40  cents  being 
especially  worthy  of  mention.  The  stock  is  well  assorted 
in  all  lines  of  hosiery. 

In  ladies'  heavy  ribbed  vests  and  drawers,  the  buyers 
have  gathered  together  some  nice  lines.  Alice,  to  retail 
at  25  cents,  and  5.52  white  tleece  lined  to  retail  at  50  cents 
arc  wonderful  value,  while  BF  at  50  cents  should  move. 
Lily  white  ribbed  wool  vest  to  retail  at  $1  is  in  a  class  by 
ll  self. 

The  dress  goods  department  still  lias  a  complete  stock 
of  voiles,  eoliennes,  crepes  de  chine,  etc.,  for  evening  wear 
in  all  the  latest  shades  and  a  nice  range  of  blousings. 

A  54-inch  box  cloth  to  retail  at  $1.25  is  being  shown  on 
the  second  floor,  and  TBI  Venetian,  retailing  at  $1.25,  is 
'  'still  in  the  ring.  " 

The  woollen  department  recently  opened  by  the  Brock 
Co.  reports  very  good  sales  of  the  lines  carried,  which  are 
among  the  best  in  the  trade. 

The  third  floor  is  showing  a  nice  line  of  clouds,  and 
cue  line  is  particularly  noticeable  both  for  its  quality  and 
(he  price.  The  yarn  used  is  exceedingly  soft.  It  retails 
lor  $1  with  a  good  profit. 

Tapestry  cushion  covers  are  a  feature  this  season, 
judging  from  the  quantities  stocked  by  the   wholesalers. 

Bootees  and  infantees  are  shown  in  great  variety,  some 
very  pretty  combinations  of  colors  being  on  view  and  to- 
gether  with   (lie  mitts,   toques,   and     sashes  shown  by  the 


linn  go  tar  to  carry  out  the  manager's  saying  that  he  has 
everything  worth  having.  Price  of  course  is  an  item  to 
t*(  nsider,  but  these  goods  are  cheap,  good,  and  pretty. 


Premier  Waterproofs. 

Mr.  15.  Cohen,  proprietor  of  the  Premier  Waterproofs, 
has  now  all  bis  travellers  covering  their  various  routes 
with  a  splendid  assortment  of  ladies'  and  men's  water- 
proofs and  rainproof  garments  for  Spring,  1905.  Their 
goods  have  been  tailored  after  the  very  latest  fashion  and 
are  made  from  the  best  proofed  cloth  obtainable,  in  all 
colors  and  styles  with  trimmings  to  match.  A  new  de- 
parture is  a  beautiful  line  of  silk  proofed  garments  so 
light  and  soli  of  texture  that  a  whole  garment  can  be 
squeezed  up  in  the  hand  like  a  pocket  handkerchief  and 
go  comfortably  into  a  fair  sized  pocket.  Their  large 
factory  on  McGill  street,  Montreal,  is  particularly  busy 
at  present  in  filling  orders.  The  fact  that  these  goods 
are  made  in  Canada,  and  can  be  obtained  on  shortest 
notice,  is  important  to  intending  buyers. 


A  Congratulatory  Letter. 

It  is  not  often  that  firms  receive  such  unsolicited  and 
involuntary  praise  as  is  contained  in  a  recent  letter  to 
the  Dominion  Oilcloth  Co.  A  pleased  customer  of  Can- 
adian linoleum  writes  to  the  above  firm  as  follows  : 
"Congratulations  on  the  excellent  product  of  the  fust 
Canadian  linoleum  factory." 


Standard  Neckwear  Co. 

This  firm  has  scoured  both  foreign  and  domestic  mar- 
kets in  search  of  the  newest  materials  and  patterns  for 
holiday  neckwear.  The  collection  reflects  great  credit 
upon  the  proprietors  and  leaves  nothing  to  be  desired. 
These  silks  are  made  up  in  a  number  of  new  styles  in 
puffs  and  derbys  of  their  own  creati6n.  Values  are  sur- 
prisingly good  notwithstanding  the  fact  that  more  silk 
is  needed  to  give  the  popular  larger  spread.  Their  new 
bow  tie  is  highly  spoken  of  also. 

Mixtures  in  greys,  browns,  wines  and  olive  shades  are 
among  the  newest  colorings  in  a  beautiful  range  of  new 
silks.  This  firm  are  fully  prepared  to  look  after  an  ex- 
tensive holiday  trade,  and  a  glance  at  the  lines  attests 
the  deserved  confidence  the  firm  have  placed  in  their  lines. 
A  postal  brings  a  traveler,  and  buyers  when  in  the  mar- 
ket are  invited   to  inspect  their  lines. 
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Waldman  (8k  Sommei 

513-515  St.  Paul  St.,  MONTREAL. 


MANUFACTURERS   OF 


Women's  Outergarments 

(  Skilled  Cutters       )  __.,„„ 

THE  BEST  THAT  {  Artistic  Designers  >  CAN  PRODUCE 

(  High-Class  Tailors  ) 


ALWAYS    AT    FAIR    PRICES 


Women's  Stylish  Coats  and  Jackets, 

Tailor-Wade  Costumes, 

Raincoats,  Skirts 

AND   A    PARTICULARLY   STRONG   LINE   OF 

The  Popular  Tourist  Coats 

IN   A   LARGE  VARIETY  OF  HANDSOME  MIXED  Cf 


Waldman  ®>  Sommer 

~"513-515f$t.  Paul  StTMONTREAU 


J 
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Wot..  I904 


TO  THE  TRADE 


Established  55  years 


Novelties  for  the  Christmas  and  Holiday  trade. 

Specials  in  Manufacturers'  Clearings  and  Odds  and 
Ends  of  our  Regular  Fall  Season's  Lines  to  be 
cleared  at  a  big  reduction  previous  to  our  Semi- 
Annual  Stocktaking,  December  1st  This  is  an 
opportunity  to  select  fashionable  goods  greatlv 
below  regular  prices  from  a  stock  of  great  variety. 

The  sale  commences  Wednesday,  November  9th, 
and  will  continue  every  day  after  the  above  date 
(Saturdays  and  Sundays  excepted)  from  8.30  A.M.  to 
5  o'clock  P.M.  daily  until  the  Specials  and  Clear- 
ings are  sold  out. 

To  get  a  true  conception  of  the  extent  and  impor- 
tance of  this  sale,  is  to  visit  our  warehouses  and 
see  the  goods  we  are  showing  in 

Carpets,  House  Furnishings,  Haberdashery, 
Silks,  Dress  Goods,  Hosiery,  Gloves,  Ready- 
to-  Wear  Goods,  Woollens,  Staples  and 
Linens. 


Wellington  and  Front  Sts.  East 

TORONTO 


A.    AVf. 
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URYGCOnSREVIEW 


December 


AND  MENS  FURNISHER, 


1  904 


The  MacLean  Publishing  Co.,  Limited,  Montreal,  Toronto,  Winnipeg 


DRY  GOODS   REVIEW 


Dec.    I90-* 


OUR  AGENTS  ARE  NOW  ON  THE  ROAD  FOR  FALL  SORTING  ORDERS. 

1 


You    can   defend 
u|)on  our 

"MAPLE  LEAF" 
BRAND 

of 

Hose, 

Half  Hose, 
Over  Hose, 


PROMPT  DELIVERIES. 


/ 


and 

fine  Mitt* 

for 

FINISH 
DURABILITY 

and 

SATISFACTION 


Maple    Leaf    Brand 

Retail    Trade    Only. 

SATISFACTION  GUARANTEED.  EVERY  PAIR  WARRANTED. 


The  Goderich  Knitting  Co.,"*™.  ...Goderich,  Ont. 

J.  E    LEIVITT,  Manager.  Established   1895- 

SELLING    AGENTS  : 
McCLUNG  &  BURNS-  A.  L.  GILPIN,  J    H  PAYNE.  FRED.  S.   WHITE, 

•      IJ  Jordan  St..  22   Victoria  Chambers,  232  McGill  St  Box  643.  St.  Stephen,  N.B., 

Toronto.  Out-  Montreal    Quebec  Winnipeg.  Man- ■  NW-T-,  BC.  For  Maritime  Provinces. 


4 


^TheStandard  Umbrella  Mfg.Co. 

6    LEMOINE  ST.,    MONTREAL. 

4j  I  ." 

T  Makers  of 

*H    Self-closing, 
Self=opening, 


J- 


and 


Gentlemen's, 


4 

♦♦     Sukram 

4i  i  Waterproof 
41    Umbrellas. 

4 

^i    f  Ladies', 

_f      and 

4      Children's 

4 
4 

4 

.♦    FINEST    RANGE   OF    UMBRELLAS 

•5-  for  the  coming 

HOLIDAY  and  SPRING  SEASONS 

Th«  Latest  Novelties  i\    Handles  from   the   leading   markets 

^L        Of    Klll'il"'    :iuil    AllM'M.;i 

Travellers  now  on  the  c 1  with  a  full  range.      !><>  not  order  until  you 

«fj    see  '  heir  samples 

Samples  UroN  Application        Correspond]  si  i    Soi  n  [ted. 


\  I.I.  in   B    I   MBRKI.I.AK   BEAR   this  TRADE    HARK. 

\n-  showing  the 


»^«jfc«Jfc*&»>«J»«J»*j^*J»  •-»•••»  »•».•?».•<»  •?%  »«  ••»  mm*^  ' 


ROOSTER   BRAND 


"I   CROW   OVERALL" 

OVERALL 

is  the  best 

OVERALL 

O  V  E  R  -  A  L  L 

CANADA 

It's   Union    Made. 


nobett  C.  Wlilkins 

. .  flhontveal . . 


D.c.   I»04 


DRY   GOODS   REVIEW 


MONTREAL 


Newest  Materials 


and 


Latest  Styles  .-d  Designs 

for  the  coming  season  will  be 
found  in  our  travellers'  exten- 
sive   and    complete   ranges    of 

SAMPLES  FOR  SPRING 

1905. 

Many  lines  are  already  selling  rapidly. 
Place  your  orders  early. 
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Priestleys 


* 


44 


PANNEAU" 

(Registered) 

Face  Cloth 


44 


CARDONO" 

(Registered) 


The  popular  goods  for 

women  for 

FALL  and  WINTER. 


A  complete  assortment  of  all 

PRIESTLEYS' 

lines  in  stock 

For  Immediate  Delivery. 


GREENSHIELDS  LIMITED 

MONTREAL. 

GREENSHIELDS  WESTERN  LIMITED,  WINNIPEG. 
GREENSHIELDS  &  CO.,  LIMITED,  VANCOUVER. 


D.c.   1904 
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RYLAND5&S0NS 


LIMITED 


MANCH 


INI 


Cotton 


Spinners 


♦     ♦     ♦      ♦ 


Merchants 


♦     ♦      ♦     ♦ 


Manufacturers  § 


Hdj 


Merchants 
Manufacturers. 

England 


Bleachers 


♦      ♦      ♦ 


Dyers 


♦     ♦     ♦ 


Finishers 


Makers  of  the  Celebrated  Dacca  Calicoes  and  Sheetings 


WORKS 


Longford  works,      Swinton,  Crewe, 


Cliorley, 

It. .u. ,n 


Capital,  $14,500,000 ;  Employees,  12,000 


LIST  OF  DEPARTMENTS: 


Pldin     DreSS     GoOdS,    British  and  Foreign 

Fancy  Dress  Goods,  British  and  Foreign 

Silks  and  Velvets 

Velveteens 

Irish  and  Scotch  Linens 

Table  Damasks,  Towels  and  Tray  Linens 

Muslins,  Curtains  and  Handkerchiefs 

Flannelettes,  Hosiery 

Flannels  and  Blankets,  Quilts 

Smallwares,  Haberdashery  and  Trimmings, 


Bleached  Calicoes,  Sheetings 

Oxfords,  Harvards,  Galateas 

Dyed  Linings 

Floor  Oilcloths 

Laces 

Prints  and  Cretonnes 

Shirts,  Underclothing 

Ladies'  Blouses 

Boys'  Blouses  and  Sailor  Suits 

Umbrellas,  Gloves 
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Xmas  Holiday  Specials 


/ 


that  may  be 


ordered  with  confidence  through  our 


Mail  Order  System 


Excelda  Handkerchiefs 

Nothing  nicer  known — in  pure  white  goods. 
P534,  507,  104— Assorted  Borders. 
Full  Gent's  Size,  nice  box,  retail ......  J  J5^  ^a'z 

S291— Ladies'  size,  well  boxed,  retail. .  -j  gi^od^ 

8c.  ea. 

85c.  doz. 

f  12>^c.  ea. 

I  $1.35  doz. 


~N 


"-I 


S912— Ladies'    " 
S739-Ladies'    '• 

This  small  list  is  only  a  hint  of  the  stock 


Florodora  Barretts,  made  up  from 

Imitation  Ivory,    set  with  Rhinestones,    the  chief  of 
Hair  Ornaments,      -      retail  25,  35  and  50c   each. 


Patent  Ivory  Back  Combs, the 

largest  range  we  have  as  yet  shown,   -     to  retail  25c. 


Natty  Blouse  Materials 

In  Embroidered  Bedfords,  dainty  broken 
spots  in  Pink,  Sky,  Cardinal,  Navy,  Black, 
Nile.  Will  cut  in  10-yard  lengths,  sufficient 
for  3  blouses,  and  will  sell  at 75c. 

Fancy  Worsted  Blousing,  in  the  newest 
colorings,  Oyster  Grey,  Champagne,  Bis- 
cuit, Reseda,  Old  Cardinal.  Will  cut  in 
10-yard  lengths,  or  3  blouse,  this  line  to 
retail  at 50c. 


r 


^ 


Holiday  Linen 

Special  Napkin,  embossed  gloss: 

No.  600.  .20/20.  .EXTRA.  .Retail  $4.00 

"    650.. 24/24 "        2.75 

'■    39:3.. 24/24 "         2.50 

"      55.. 19/19 "         2.00 

Eider  Down  Dressing  Sacques 

to  retail  at  $2.00  and  $2.50. 
In  Pink,  Sky,  Salmon  and  Cardinal. 

Wool  House  Shawls 

In  Black,  Cardinal,  Pink,  Sky,  and  Chin- 
chilla, in  the  following  numbers  and 
prices — 

A — Line Retail  $  .50 

B—    "     "  .75 

C—     "     "        1.00 

D—   "     : "         1.35 

Christmas  Silk  Blouse 

We  are  offering  for  the  Holiday  trade,  a 
beautiful  Blouse,  made  up  from  Japan 
Wash  Taffeta,  in  new  Brown,  Ivory, 
White,  and  Black,  to  be  retailed  for  $3.75 
or  $4.00. 

Ringwood  Gloves 

The  large  range  in  this  particular  line 
gives  us  a  wide  selection  for  filling  mail 
orders.  Latest  colorings,  all  sizes,  to  re- 
tail at  25c. 

No.  \4 10—  Christmas  Suspenders 

This  line  sells  without  much  effort  and 
makes  a  desirable  gift.  One  pair  in  a 
Box,  and  a  nice  Box  it  is,  to  retail  at  35, 
50,  75c.  and  $1.00. 

p.S. — Mail  orders  filled  same  day  as  received. 


John  M.  Garland,  Son  &  Co. 

Ottawa,  Can. 


Wholesale 
Dry  Goods 


D....1VO*  DRY   GOODS   REVIEW 

"THE  LAST  CALL." 


To  secure  January  deliveries  of  Laces,  Embroideries,  Dress  Goods, 
Underwear,  Skirts,  Blouses,  Dresses,  Pinafores,  Parasols,  Whitewear, 
Muslins,  Sateens,  Piques,  Delaines,  Ginghams,  Buttons  and  Trim- 
mings, it  will  be  necessary  to  get  your  orders  in  this  month.  Full 
sets  of  samples  of  all  the  above  lines  are  now  being  shown  by  our 
travelers  for  Spring  1905. 


Kyle,  Cheesb rough  ®>  Co. 

93  St.  Peter  St.,  MONTREAL,  231  Fort  St.,  WINNIPEG-,  and 

35  Milk  St.,  LONDON,  ENG-. 


UNEXCELLED  IN  APPEARANCE  AND  DURABILITY 


SPHINX  SERGES 


PLAIN    VICUNAS— Permanent  Dyes. 

TWILLED   VICUNAS  -Superior  Finish. 
FINE   TWILLED   SERGES-Best  Materials 


P.  Garneau,  Fils  &  Cie,  Quebec 


SOLE     AGENTS     FOK     ALL    CANADA 


DRY  GOODS   REVIEW 
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Wm.  Liddell  &  Co's 


TRADE 


MARK 


Gold  Medal  Linens 

have  again  proved  their  supremacy,  the 
judges  at  the  Louisiana  Purchase  Exposition 
having  awarded  this  celebrated  product 

The  Grand  Prize 

and    in    addition    Two    Gold     Medals    for 

superiority  and  general  excellence. 

Lovers  of  the  best  in  linens  should 
examine  these  goods.  Full  range  now  being 
shown  by  our  representatives  at  popular 
prices. 


^«*  ty,« 


PURE     WOOL 


Cartwright  $  alarum 

LIMITED, 

LoughborougH,   England, 

Manufacturers  of .^^ia. 

NATURAL  WOOL 
UNDERWEAR  *  * 


In  additi  >n  to  the  well-merited  reputation  of  this  firm  in  all 
important  markets  in  the  world  we  take  pleasure  in  subscribing 
to  the  fact  that  during  ten  years  that  we  1  ave  represented  them  in 
Canada  this  reputation  has  been  w-ll  sustained  lor  ihe  dura- 
bility a  d  unshrinkable  qualities  of  their  underwear. 

R.  FLAWS  &  SON,  Agents,    :  :    Melinda  St.,  Toronto. 


Established   I7S5. 


BEE  HIVE 

Knitting  Wools 


MADE     BY 


J.  &  J.  BALDWIN,  & 
PARTNERS,   Limited, 

HALIFAX,  ENG. 

The  Oldest  Established  and  Largest  Spinners  of 


REGI  STEREt 


All  Kinds  of  Knitting  Yarns 

KNOWN  ALL  OVER  THE  CIVILIZED  WORLD. 


Scotch  Fingering 
Wheeling 

Petticoat  Fingering 
Soft  Merino 


Berlin  Fingering 
Balmoral  Fingering 
Double  Knitting 
Soft  Knitting  Wool 


Vest  &  Silk  Vest  Wools 
Lady  Betty 
Shetland 
Andalusian 


Also  Red  Letter  BB  Scotch  Fingering  and  Capstan  Soft  Knitting  Wool 


Cocoon  and  Eider  Wools 

Ivorine 

Fleecy 

Dresden 

Mending 


!  specially  adapted  for  Hand  and  Machine  Knitting.  )        Avnt 

We  claim  that  they  will  knit  further  and  wear  longer  than  any  other  make.  \      DunCAII    BGl  ' 

Wholesale  Only.  *  Send  for  Samples.  ) 
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THE  HOUSE  OF 

Wlovvall 

WISHES  ITS 

MANY,    MANN    CANADIAN 

FRIENDS 

&  Vcvv  flllevvjp 
Gbvistmas 


Worrall-Dyed 


VeVets  i 


tin  I 


Velveteens 

have  a  never-failing 
popularity  because 
they  are  absolutely 
reliable.     This  stamp 

This  Piece 

is  warranted  to  be  in  our 

Best  Dye  and  Finish. 


KEQISTSBCS  Trade  Mark. 
means  two   thing-.: 

HIGH-GRADE   MATERIAL 

and  FAST  COLORS. 


Fast  Colors  in  Velvets 
and  Velveteens  is  a  new 
arhit  vement.  W.h  e  n 
Worrall's  do  the  work  it 
can  be  depended  upon  to 
be  perfecily  done. 

J.&J.  M.WORRALL 

Oyeraan.l  Kiniih.-ra.         Umtted 

MANCHES1  ER,  ENG. 
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Xmas 
Umbrellas 

Our  representative  will  call  on 
you  shortly  with  our  complete 
line  for  sorting  and  Xmas  trade. 


All  orders  receive  prompt  and  careful  attention. 


THE- 


Irving  Umbrella  Company 


LIMITED. 


108  Wellington  St.  W„     TORONTO 


PEWNY'S 

Kid  Gloves 

For  your  Summer  Trade 

put  in  an  assortment  of 

these  gloves* 


EVERY  PAIR  IS  GUARANTEED. 

Pewny's  Gloves  are 

GOOD  GLOVES. 


GREENSHIELDS  LIMITED 


MONTREAL 

AGENTS   FOR  CANADA 


Putnam's  Cloth  Chart 


PRICE  $5.00  EACH,  COMPLETE. 


Accurately  measures  piece  goods  and  ribbons  with- 
out unwinding  them  from  the  bolt. 

All  measurements  printed  upon  the  rule  just  as  a 
lumberman's  log  rule;  works  on  the  same  principle.  No 
book  of  tables  to  refer  to  as  with  other  charts.  Simplest 
and  best. 

Bight  years  in  American  market;  nearly  10,000 
satisfied  customers. 

Booklet  with  description  and  testimonials  sent  free 
on  request.     Address — 

A.     E.     PUTNAM 
Care  of  E.  J.  J0SELIN,  Agt. 

Factory—  33  Mellnda  Street 

MILAN.  Mich.  TORONTO,   ONT 


RETURNED 


CANADA'S 

Largest  Dyeing  Establishment 

NO  EXAGGERATION—  Our  statement,  also  Cut  o 
Works,  is  absolutely  true  and  unexaggerated. 

We  can  save  you  many  a  dollar  by  re-dyeing,  press 
ing  and  finishing  old  stocks,  making  them  equal  to  new 

soods. 

A  specialty  made  of  Dress  Goods,  Cloth,  Tweeds, 
Drills,  Ducks,  Cotton,  Velveteen,  Hosiery,  Yarns 
Glovrs.  Braids,  also  Feathers,  Silks,  Velvets.  Ribbons 
Laces,  etc. 

All  work  guaranteed  unequalled. 
Special  rates  to  the  trade. 
Send  for  price  list. 

BRITISH  AMERICAN  DYEING  CO. 


Gold   Medalist  Dyers 


Joseph  Allen,  Manager 


MONTREAL,  TORONTO, I0TTAWA,  QUEBEC,  Canada 
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Don  t  wait 

another  minute 

to  begin  your  preparation 
for  your  January  Ad. 
And  send  copy  in  early. 


The  January  Number  is  the  Annual 
Spring  Number  the  biggest  and 
best,  many  think,  in  the  entire  year. 
It  is  mailed  to  every  known  buyer 
of  your  goods  in  the  Dominion,  and 
is  of  such  strength  and  value  that  it 
is  saved  and  consulted  for  months 
afterwards. 

It  is  a  Directory  for  the 
retail  Drygoodsmen  and 
Men's  Furnishers  in 
Canada 


Make  your  ad.  a  good  one  (Seethe 
prize  offer  elsewhere)  and  get  it  in 
early  —  to  ensure  the  best  possible 
position  in  the  best  department. 


^he    [)ry    Qoods    Review 

and    Men's    Furnisher. 
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"~  TORONTO. 

For 

Christmas  Trade 

016  Louisine  Silk  in  Pin  Checks  and  Shepherd  Checks,  Plain  and  Shot  Effects,  40  different  styles, 

to  retail  for .' 75    v 

020     Satin  Fancies,  Stripes  and  Broche  Effects,  all  pure  silk,  can  be  retail,  d  for  50ots,  worth  regular  85  ("*■ 

018     Messallne   Silk,   a   new  weave  which   will  not  cut,  in  all  the  correct  shades  fur  present  we^r,  10 

retail  at 50     ■• 

017  Hair  Line  Striped   Tamoline  Silk,  for  Shirt  Waist  Suits,  a  large  range  of  shades  to  retail  f  .r  50     * 

H840  White  Lawn  Aprons,  to  retail  for 25  *• 

H850  Maids'  White  Aprons,  33  inches  wide,  to  retail  for 25  - 

H854  White  Lawn  Aprons,  heavily  embroidered,  bib  and  bretelles,  to  retail  for 50  s 

H70I  White  Lawn  Skirt,  heavily  trimmed  with  Torchon  Lare,  very  special,   to  retail  for $1.00 

** Lady  Louise"  Vicuna  Skirts,    in   Black   and   Navy,   cut  9goree.ich,  gore  Irimnvrl,  with  2  tabs  and 

buttons,  very  special,  to  retail  for  , 2  75 

"Lady  Ellen"  Fancy  Tweed  Skirt,  in  Grey  and  Brown,  cut  7  gore  with  yoke  effect,  special,  to  retail  for  4.00 

Handkerchiefs — Swiss  embroidered  and  Motto,  to  retail  from 5cts,  10  2.50 

Initial  Linen  in  ^-dozen  boxes. 

Silk  Handkerchiefs,  Brocade  Hemstitched  and  Intial,  to  retail  fiom 25cts.  up. 

Ladies'  Golf  Coats  and  Blouses. 

Fancy  Wool  Knit  Goods,  Clouds,  Shawls,  Hoods,  Toques,  Bootees,  Infantees,  etc. 

A3  and  All     Mocha  Gloves,  to  retail  for 75  tp,  and       1.00 

Hilda  and  Olive  Kid  Gloves,  to  retail  for $1.00  and     |  25 

Nutwig  Black  Ribbed  Worsted  Hose,  to  retail  for 50cts. 

Linen  Table  Cloths  and  Napkins  to  match, sei,  $3-  00  10    20. 00 

N.B. — We  expect  to  occupy  our  new  Warehouse  before  the  end  of  this  month.     Notice  of 

removal  will  be  given  in  daily  papers. 
10 
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OHAIR  1-  commonly  used     i"  designate  cloth 

made   from   the  One  silken   hair  of  the  An- 

gora  goal  of  Asia   Minor,     bul   is  also     the 

name  of  the  hair  itself.     The  word  is  ;i  eor- 

ruption  of  the  German     mohr,  a   Moor,  be- 

eause  the  Moors  supplied  the  first   mohair  thai  Germany 

received.     They  had.  however,  introduced  the  goat  into 

Spain   from   Asia    Minor,  of  which  coun- 

MOHAIR.  I  rv    it    was   a    native.       The   goal    e,"t    its 

name    from       Angora,      a    town    of      Asia 

Minor.  The  hair  of  the  Angora  goal  is  soft,  tine,  silky 
and  pure  white,  and  is  fully  eight  inches  long.  The  fine- 
ness i>  due  to  the  atmosphere  of  the  countries  in  which 
it  i>  raised.  The  clipping  is  done  in  April  or  May.  each 
animal  yielding  two  to  four  pounds  of  wool.  The  Angora 
goal  haa  not  been  acclimatized  in  Europe  to  any  extent. 
but    its    introduction    in    1849    into    the    United    States   has 

I n  attended  with  satisfactory  results,  the  flocks  having 

tinned  and  become  numerous  in  the  Southern  and  West- 
ern States.  An  effort  is  being  made  to  establish  an  An- 
gora goat  farm  in  British  Columhia,  hut  the  movement  is 
only  as  yet  in  it-  first  stages.  From  the  skin  of  the  An- 
gora goal  i-  made  the  tine  Oriental  morocco  leather  so 
popular  for  hook  binding  and   fancy  leather  goods. 


T 


III',  word  moire  comes  from  the  French  verb  moirer, 

to  water  silk  in  a  large  pattern.      It   i-  considered 

bj    Bome  a   corruption   of  mohair,      which      indicated 

originally  an   unwatered     camlet .      Moire     -ilk   is  a  -ilk 

figured  by  the  peculiar  process  called  watering.      For  this 

purpose    the    piece    niu-l    lie    broad    and    of 

MOIRE.  good  substance,  as  the  watering  depends 

upon  the  way  in  which  the  silk   is  folded 

and  the  ability  to  withstand  the  enormous     pressure  to 

which    it    is    Subjected.       The    piece    to    he   treated    i>    folded 
in   such  a   way  that    the  air  which   is  contained   within   the 

fold-  should  not  he  able  to  escape  easily  .  Then,  when  the 
sure  is  applied  the  air.  in  trying  to  effect  it-  escape 
drives  before  it  the  little  moisture  which  is  used  and  hence 
causes  the  watering,  ('are  is  taken,  too.  to  fold  the  piece 
so  that  all  the  threads  may  he  perfectly  parallel,  since  if 
they  ride  one  across  the  other  the  watering  will  be  spoiled. 


Pressure  of  -ixty  to  one  hundred  ton-  1-  used  generally  in 
a  hydraulic  machine.     The  same     process     1-  applied  to 

woolen   fabrics  and   i-  then  called   moreen .      Moire  antique 

is  a  superior  style  of  watered  silk  made  to  resemble  the 

materials  worn  m  olden  time-.  The  -ame  effect  ha-  be 
conic    exceedingly     popular    in     wall     paper-    e-peciall\     for 

ceiling  purpose-.  In  wall  paper,  however,  the  "water- 
ing" is  stamped  on  a-  any  other  pari  of  the  pattern,  the 
apparent  irregularity  of  design  carrying  out  the  moire 
effect . 

MOLESKIN  is  a  generic  term  which  includes  velvt 
fustian,  etc.      It    is  in   fad   of  the  nature  of  velvet, 
with  a   nap  or  pile  upon  the  -urface.      When  a  cloth 

of  this  kind  leaves  the  loom,  the  surface  is  covered  with 
-mall   loops  like  a   hrussel-  carpet,  and   these  are  cut   open 

with   a    ripping  knife  of  peculiar  shape. 

The    hairy    and    uneven    surface    is    then  MOLESKIN. 

improved  by  shearing.  Afterwards  the 
(doth  is  steeped  in  hot  water  to  get  rid  of  the  paste  used 
in  dressing  the  yarn,  and  is  then  ready  to  he  pi 
through  the  brushing  or  teaslimr  machine,  which  consists 
of  blocks  of  wood  with  concave  surfaces  covered  with  card 
Inushes.  working  forward  and  backward  in  a  lateral  di- 
rection against  wooden  rollers  encased  in  tin  plate  over 
which  the  cloth  passes.  The  tin  plate  is  made  rough  with 
burs  of  punched  hole-.  Brushing  and  singing  is  repeated 
three  or  four  times,  until  the  required  smoothness  i-  ob- 
tained. When  thi-  is  finished  the  (doth  is  washed,  bleach- 
ed with  (ddoride  of  lime  and  dyed,  usually  of  some  shade  of 
olive,  -late  or  other  quiet  color.  Smooth  kind-  of  fustian 
of  strong,  twilled  texture  are  called  moleskins  when  shorn 

before  dyeing.  Curderoy  or  king's  cord  is  produced  by 
a  peculiar  disposition  of  the  pile  threads.  Tn  all 
lians  there  i-  a  Warp  and  weft  thread,  independent  of  the 
additional  weft  thread  forming  the  pile:  but  in  cnrdep.v  - 
the  pile  thread  i-  only  "thrown  in"  where  the  <■• 
portions  are.  and  i-  absent  in  the  narrow  spaces  between 
them.  Moleskin  i-  n-nally  applied  to  a  material  with  a 
short,  hairy  -urface.  and  of  a  Btrong,  durable  nature.  Tt 
i-  worn  largely  by  mechanics  and  laborers  on  account  of 
it-  toughness  and  durability. 
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THE  fur  season  of  1904-1905  has  opened  up  in  St. 
Louis  with  bright  prospects.  The  course  of 
the  markets  of  the  entire  country  last  season 
was  considerably  against  the  dealers  and  ex- 
porters. The  London  January  sales  showed 
marked  declines  pretty  much  all  along  the  line  and  fore- 
casted the  disappointing  results  of  the  March  sales  fol- 
lowing. It  was  a  rather  hard  season  on  the  entire  trade 
due  to  the  declining  market  from  the  outset  of  the  sea- 
son, but  owing  to  the  fact  that  the  St.  Louis  market 
turns  over  a  bigger  volume  of  furs  than  any  market  in 
the  country  and  sells  for  cash  on  small  margtins,  the  trade 
here  experienced  a  much  better  season  as  a  whole  than 
any  other  market  in  the  country.  A  very  much  larger- 
volume  of  furs  was  handled  in  the  St.  Louis  market  last 
season  than  at  any  time  previous  in  the  history  of  the 
market,  and  the  prospects  are  that  the  volume  of  furs 
handled  here  this  year  will  be  still  larger.  Almost  the 
entire  fur  trade  of  the  St.  Louis  market  have  made  for- 
tunes in  the  handling  of  wool,  in  which  they  are  engaged 
during  the  Summer  months,  which  has  practically 
doubled  the  capital  of  the  St.  Louis  fur  merchants.  This 
will  enable  them  to  carry  larger  stocks  and  do  a  very 
much  larger  business. 

The  St.  Louis  market  is  growing  more  popular  as  a 
market  for  country  collectors  and  shippers,  and  more  fur 
is  being  marketed  here  every  year.  It  is  decidedly  a  very 
attractive  market  to  manufacturers,  as  they  can  always 
get  furs  in  sufficient  quantities  and  large  assortments. 
The  volume  of  Alaskan  and  northern  furs  coming  to  this 
market  is  also  larger  than  ever,  and  is  growing  rapidly. 

We  predict  an  excellent  season,  as  it  seems  that  values 
are  starting  in  on  the  right  basis  so  that  it  will  enable 
dealers  and  exporters  to  turn  their  purchases  at  reason- 
able profits,  and  give  to  the  manufacturers  their  supplies 
of  furs  on  as  low  a  basis  as  they  can  be  obtained  in  any 
market    in   the  world. 

For  a  more  detailed  review  and  prospectus  on  the  dif- 
ferent  kinds  of  fur,   we  refer  you  to  the  following  . 

Raccoon. 

Raccoon  did  not  hold  up  to  the  high  range  of  values 
that  prevailed  two  years  ago,  and  owing  to  the  high 
prices  established  during  the  previous  season  it  over- 
reached itself  and  the  expected  decline  came.  This  de- 
cline, however,  was  confined  more  to  the  coon  suitable 
for  making  coats.  Much  of  this  was  due  to  the  substi- 
tutes used  principally  by  the  Canadian  coon  coat  trade, 
and  prices  for  the  original  article  were  forced  down.  The 
heavy  furred  northern  coon  suitable  for  dyeing  purposes 
was  not  affected  quite  so  much,  but  in  sympathy  with  the 
decline  in  skunk  it    was  also  forced  down. 

While  prospects  for  coon  are  not  quite  as  encouraging 
at  the  beginning  of  this  season  as  they  were  last,  we  are 
inclined  to  take  a  more  encouraging  view  than  the  rest 
of  the  trade.  We,  being  the  largest  receivers  of  coon  in 
the  world,  probably  know  better  what  the  St.  Louis 
market  will  do  on  this  article  than  anyone  else,  and 
while  we  admit  that  the  outlook  is  not  so  encouraging  as 
it  might  be,  we  believe  that  with  the  sharp  competition 
that    always    prevails    here   a    strong    active    demand    will 


develop  for  this  article  in  the  St.  Louis  market  as  the 
season  progresses,  but  on  a  good  healthy  basis.  The 
season  will  doubtless  start  out  on  the  right  basis  of 
values,  which  will  enable  dealers  and  exporters  to  turn 
their  purchases  satisfactorily.  The  heavy  dyeing  coon 
will  find  a  good  demand  at  the  reduced  prices.  To  show 
that  we  were  right  in  our  predictions  of  last  year,  wc 
quote  from  our  report  of  last  season  :  "The  future  of 
coon  will  depend  much  upon  the  prices  being  kept  within 
reasonable  bounds,  for  if  they  should  be  forced  too  high 
they  would  be  promptly  neglected  and  a  cheaper  substi- 
tute used,"  all  of  which  has  come  to  pass.  Raccoon  be- 
ing one  of  the  principal  American  furs,  we  urge  that  col- 
lectors keep  values  on  a  safe  basis.  If  this  is  done  dur- 
ing the  present  season,  coon  will  be  handled  by  the  en- 
tire trade  with  a  great  degree  ,of  satisfaction. 

Mink. 

Mink  increased  in  its  popularity,  and  being  favored  by 
the  fashions  of  last  season  it  proved  to  be  one  of  the 
strongest  articles  on  the  entire  list,  as  it  sold  well  all 
through  the  season.  The  fashion  for  furs  of  brown  color, 
as  well  as  the  attractive  and  serviceable  qualities  of  the 
article  itself,  combined  to  make  it  one  of  the  most  de- 
sirable furs  to  handle  for  the  entire  trade.  The  rich 
dark  mink  commanded  best  prices  and  were  in  best  de- 
mand. The  very  pale  were  also  about  as  good  sellers  as 
the  dark.  The  medium  colors  sold  well  but  not  com- 
paratively as  high  as  they  should,  as  they  were  not  good 
enough  to  use  in  the  natural  colors  and  yet  were  almost 
too  good  for  blending  purposes;  but  they  were  mostly 
used  in  this  way. 

If  prices  are  not  driven  too  high  and  fluctuations 
normal,  we  see  no  reason  why  mink  should  not  meet 
with  another  very  successful  season, — its  intrinsic  quali- 
ties being  always  in  its  favor  whether  fashionable  or  not. 
We  believe  that  stocks  are  limited,  and  that  this  article 
will  meet  with  active  demand  throughout  the  season. 
Too  much  must  not  be  expected,  however,  with  regard  to 
values,  as  the  success  of  this  article  for  the  coming  sea- 
son depends  a  great  deal  upon  values  being  kept  on  a 
reasonable  level.  If  such  is  done  we  see  no  reason  why 
mink  should  not  have  fully  as  good  a  season  as  last. 

Skunk. 

Skunk  proved  to  be  a  rather  disappointing  article  to 
handle  and  met  with  some  declines  at  the  start.  The 
usual  big  demand  that  comes  from  European  countries 
was  not  as  large  as  usual,  and  with  large  stocks  carried 
over  from  the  previous  season  brought  about  considerable 
caution  in  handling  them.  The  small  catch  of  last  sea- 
son, however,  ajcted  much  in  its  favor.  European  coun- 
tries and  Canada  are  still  the  largest  users  of  this  ar- 
ticle, hut  in  this  country  it  has  been  largely  substituted 
by  the  dyed  fox  and  opossum. 

Skunk,  like  coon,  mink  and  opossum,  is  a  very  staple 
and  strictly  American  fur,  and  we  hope  that  fashion  will 
fav.or  this  article  more  the  coming  season,  which  it 
doubtless  will  if  values  are  kept  on  a  conservative  basis. 
it  must  be  remembered  that  this  article  can  be  substi- 
tuted by  several  other  kinds,— thanks  to  the  improved  art 
of  the  dyers.  The  brown  and  even  lighter  colors  of  fur 
have  been  the  prevailing  fashion,  but  if  skunk  can  be  sold 
on  the  right  basis  it  possesses  merits  enough  of  its  own 
to  force  itself  into  use.  Stocks  of  this  kind  are  fairly 
liberal,  but  if  started  on  the  right  basis  it  should  have 
a   fairly   successful  season. 

Opossum. 

Opossum  added  another  very  successful  year  to  its 
history,  continuing  its  long  run  of  popularity  without    a 
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single  bitch  n  ins  maintained  .1  rerj  high  level  ol 
prices  foi  several  yean  past,  it  was  tonnerl)  used 
prlncipall)  to  Imitate  skunk.  but  due  t"  the  Improved 
methods  of  dyeing  it  takes  the  dye  readilj  and  nan  be 
1  ed  to  imitate  manj   I 

The  prospects  seem  to  lie  \  ei  \  good  foi  i  continuance 
hi  the  populai  demand  i"i  opossum,  but  as  it  i 
prlncipall)  foi  imitating  purposes,  and  to  substitute 
skins  ol  bighei  value,  il  must  be  remembered  thai  il 
should  be  kept  within  certain  limits  ol  price  In  ordei  Lo 
enjoj    the  continued  active  demand  foi   11      On  Ms  present 

basis    opossum    OUght    ti>,    anil    doubtless    will,    enjO)    an   e\ 

cellent   demand  and  prove  another  big  success 

Fox. 

Red  fox  continued  to  demand  good  prices,  due  'argel] 
in  the  continued  demand  foi  brown  furs  Tins  article  be 
one  ol  the  most  successful  dyeing  furs,  and  baving  in 
its  fa\cu  populai  price  and  leal  beauty,  held  its  place 
with  the  consumer  as  one  of'the  popular  furs.  The  pros- 
pects are  thai  the  present  demand  will  continue  foi  the 
red  fox,  [01  as  above  stated  its  adaptable  qualities  for 
dyeing  make  it   quite  desirable.     The  stuck  available    is 

not  larger,  and  we  sec  no  reason  why  it  should  not  en- 
joj   another  good  season. 

Ore]     fOX    continued    as    usual    an    unsat  isfact  ol  y    article 
lo  handle.      The  nature  or   texture  of   the  fur   in   itself   ren 
dered  it  rather  undesirable,  and  the  prospects  are  that  it 
Will   continue   to   rule  low   in  price  and  slow  of  sale  unless 
some  new  use  is  found  for  it.     It  will  probably   remain 

on  about    the  same  basis  of  value,   hut   certainly   no  higher. 

Black  and  Silver  Kox.— These  costly  skins  suffered  a 
sharp  decline  of  111  per  cent,  at  the  last  March  sales. 
which  caused  them  to  be  neglected  for  some  time.  Russia 
has  always  been  a  good  market  for  these  skins,  and  the 
decline  is  doubtless  due  largely  to  the  war  between 
Russia  and  Japan.  The  inquiry  is  improving  for  these 
skins,  however,  especially  for  the  finer  specimens  and 
skins  ot   good  color,   and   the  prospects  aie   that    there   will 

he   a    g I   saleable   demand    for    these  skins,   especially   for 

1  he  liner  sort.  The  pale  and  inferior  skins  will  nave  to 
be  sold    on    their    mel  its 

White  and  Mine  Kox.— White  fox  showed  only  a  small 
decline,  but  were  not  in  anv  greal  demand  at  the  decline, 
while  the  blue  fox  Buffered  a  full  decline  of  40  per  cent., 
and  have  been  rather  slow  of  sale  all  season.  The  pros- 
are  that  prices  will  remain  on  about  the  present 
level    with   sufficient   demand    to    take  available   offerings. 

(ins,  Kox.— The  cross  fox  was  somewhat  neglected  and 
came  in  lor  its  lull  share  of  the  decline.  The  catch, 
however,  is  not  large  and  the  prospects  are  thai  siilhci- 
ent  demand  will  prevail  to  handle  the  catch  on  about 
pleselit    \alue. 

Wolf. 

Wolf,  especially  the  well  furred  heavy  skins  from  the 
north  suitable  foi  dyeing  put  poses,  proved  a  good  seller 
whole,  principally  because  of  its  adaptable  qualities 
foi  dyeing,  which  has  made  these  skins  useful  and  more 
valuable.  A  few  years  ago  these  were  lower  in  pi  ice,  due 
to   limited    usefulni 

Prospects  are  tiiat  this  article  will  continue  in  good 
tavoi  and  bring  satisfactory  prices,  lint  caution  should 
be  used  in  the  collection  of  the  Hat  southwestern  skins. 
the  uses  of  which  are  decidedly  limited,  and  these  skins 
have   to   be  sold   on   iheir  own   merits. 

Lynx. 

Lynx  declined  all  pel  cent,  at  the  March  sales,  which 
nas   not    since  been   recovered.      It   is     another   result     of 


forcing  tin     be\ i  .,   I.- i hi.    basis      Lynn     hould   be 

a  popul.ii  mi  n  pine,  were  kepi  within  the  bounds  ol  rea 

son,    but     altel       Buffering    guch    a    decline    and    net  line       mil 

ot  favoi ,  it  will  take  ii  fullj  i  •  i      Even 

now   it   is  in  good  demand  from  different    .ourcc    .,:,    the 

basis    Ol    present    values,    and    if    attempts    ale    nOt     made    lo 

force     values  up  ii     should   prove  a     atisfactorj    fin      to 

handle      \\ .-    therefore    ui  ge  .ram  on  the  pal  t  ol    'ii  i  u\ 

lectins     lo    keep     then     pni  e  .     within     bound-. 

Marten. 

Marten  showed  Bigns  ol  weakness  and  lacked   the  good 

support   which  ii  met   with  foi  several  Bea p..  I 

land,     which       has    alwav   .    been     I  he    principal    u-.ei     .it       the 

medium     and     palei    colors,     withheld   its   usual   demand 
which  inn  i    the  article  considerably,— even   the  dark     fine 

skins    could    mil    hold    up    lo    the    usual    high    level   ol    price 

Marten   i^  a     beautiful  ami  desirable  mi   and,  like    man) 

A  mei  lean  fin  ,,  if  handled  on  a  sound  and  reason 
able  basis  would  prove  a  profitable  article  lo  handle,  but 
thej     aie    veiy    easily      run    up    to    prohibitive    pine.        The 

prospects  are  that  the  darkei  and  clear  colored  skn.s  that 
would     do  to  substitute  in     theii     natural     coloi    (heap 
aides,    will   meet  with  a   good   demand;    the  othei    inferioi 
sorts  will   probably   move  along  on  about  present    ba 
values. 

Beaver. 

Beavei  seemed  for  a  while  as  though  it  was  coming 
into  fashion  again,  hut  the  collection  was  no:  large 
enough  to  warrant  manufacturers  making  too  much  ol  a 
run  on   the  article. 

The  prospects  are  that  prices  will  continue  about  on 
the  present  basis,  with  a  good  demand  for  all  thai  aie 
offered.  The  dark  skins,  however,  are  not  selling  as  well 
as  the  paler  sort.  There  have  been  several  rumors  from 
furriers  abroad  of  the  intention  of  pushing  this  article 
forward  in  the  fashions  again,  and  in  such  cases  it  would 
of   course    bring   about   better   prices. 

Ottax. 

Otter  met  with  another  very  successful  season.  It  is 
a  fur  of  (considerable  merit  in  itself,  besides  the  lumbei 
of  uses  that  it  can  be  put  to.  The  line  dark  furred  skins 
that  can  be  used  in  the  unplucked  state  are  in  splendid 
demand  at  good  prices.  The  European  otter,  as  veil  as 
the  paler  and  skins  of  medium  quality,  were  used  for 
plucking  and  dyeing.  Seal  is  very  successfully  imitated 
with  plucked  dyed  otter,  and  the  high  price  for  seal  has 
done  much   to  keep   the  price  of  otter  up. 

Prospects  are  that  there  will  be  a  continued  good  de- 
mand for  otter  from  all  sections  at  about  present  values. 

Muskrat. 

Muskrat  was  the  disappointment  of  the  season.  It 
stalled  in  on  much  too  high  a  basis,  which  was  utterly 
impossible  to  sustain.  Tin  boom  m  mole  skins  is  largely 
responsible  for  the  use  and  fall  of  muskrat,  which  made 
when  clipped  and  dyed  a  good  imitation  of  the  mole 
This,  together  with  the  lack  of  demand  from  Russia 
which   has  always   been  about    the   biggest   consumer    lot 

muskrat,  was  more  than  the  article  could  stand.  On  top 
ot  this  came  a  very  large  cat^h,  and  a  large  stock  is 
available   at    present    in  different   markets   of   the   world. 
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For  the  Benefit 

of  those  who  may  not  have  the  opportunity  of  seeing  our  range 
of  Dress  Goods  for  Spring,  1905,  or  making  their  selection  either 
from  stock  or  through  our  representatives  the  following  list  will 
be  very  helpful. 

Every  line  quoted  has  been  bought  for  the  incoming  season 
and  samples  will  be  sent  on  request. 


W326. 

36- 

inch 

Nuns  Veiling, 

9  Colorings, 

Low-priced 

line. 

WX. 

39 

n 

u 

9 

Med.     " 

ii 

W327. 

40 

II 

11 

11 

ii         ii 

.I 

B488. 

42 

ll 

11 

11 

Higher  " 

ii 

W318. 

38 

II 

Colored  Wool  Poplin, 

9 

Med.     " 

a 

Z261. 

40 

II 

"      Crispine, 

10 

Low      " 

ii 

P293. 

42 

" 

11 

10 

Med.      " 

ii 

R470. 

46 

II 

11 

Navy,  Brown,  Blac' 

> 

ii         a 

ii 

R47L 

42 

a 

11 

.i           ii           it 

Higher  " 

ii 

P291. 

40 

(i 

Colored  Panama,     Cream,  Navy,  Brown,  Black, 

Low       " 

ii 

P292. 

42 

n 

11             ii 

ii             ii             i.         i. 

Higher  " 

.  i 

W300. 

38 

i> 

"     Wool  Crepoline,     15  Colorings, 

Low      " 

ii 

AR651. 

41 

i  t 

Soiehine                 " 

10 

Med.      " 

.  i 

B518. 

43 

" 

ii                                                       u 

12 

Higher  " 

1 1 

B519. 

43 

ii 

a                                      a 

6 

Highest  "  goods. 

W360. 

44 

11 

Crepoline,  Fey.  Embr'd  with  Silk,     8  Colorings, 

V  ery  good. 

D346. 

44 

11 

Plain, 

8 

Very  fine  gc 

tods. 

D35;i    . 

44 

11 

Plain  Soielaine, 

8 

High-class  g 

oods. 

P281. 

40 

1 1 

"     Canvas  Voile, 

.T 

V 

ery  low-price 

d  goods 

B509. 

38 

t  1 

ii                          ii                  ii 

s 

Med. 

ii 

D367. 

42 

<  i 

Melange    " 

7 

ii            ii 

ii 

R474. 

40 

u 

Wool  Etamine   " 

Navy  and  Black, 

ii           ii 

ii 

B510 

40 

n 

ii             ii         ii 

Light  Navy,  Navy,  Black 

ii            ii 

ii 

B511. 

41 

II 

Fine 

ii               a 

ii 

ii           ii 

ii 

B512. 

41 

II 

Coarse       " 

a               ii 

ii 

ii           ii 

" 

R476. 

42 

(1 

Wool  Etamine  Voile, 

Navy,  Black 

» 

ii           ii 

line 

B513. 

44 

u 

Fine                 "          Li 

ght  Navy, 

ii           i 

ii 

W351. 

47 

11 

Med.  Fine 

ii           ii 

Higher      " 

ii 

R478. 

42 

(i 

ii         ii         ii 

ii           ii 

Very  choice 

goods. 

v\  307. 

44 

1 1 

Coarse             " 

it           ii 

Extra  good  value. 

D369. 

4x 

u 

Fine                 "          Li 

ght  Navy, 

High  priced. 

D329. 

44 

11 

Coarse  Mesh, 

ii           ii 

Very  good. 

W353 

47 

II 

"             "      Canvas 

in  Champagne,  Bro., 
Mid  Navy,  Black 

} 

A  very  good  line. 

Z60. 

36 

11 

Self  Colored  Lustre, 

16  Colorings, 

Low-priced 

line. 

Z62. 

38 

11 

ii 

14 

Med.      " 

" 

Bro|>hy,  Cains  &  Co 

23  St.  Helen  St.,  Montreal 
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NOVELTIES    CONTINUED 


X<>4. 
Z65. 

/•;<> 
Z68 

/SO. 

/.»;»». 

Z613. 

Z67. 

J206. 

w  352. 

A  Ik' 860. 

B516. 

\V:;i:;. 

\V:;;.i 

H504. 

B487. 

1  ):J48. 

Z606. 

Z607. 

Z611. 

Z608. 

Z609. 

ZttlO. 

Z612. 

Z616. 

F44 

AHIH.». 

P282. 

W356. 

B476. 

v\  :J61. 

D:W0. 

D377. 


A'l  inch 

44  • 

[Q  •• 

4'J  • 

11  " 

12  •• 
:>o  •■ 
48  • 
47  • 

41  • 
4:5  " 
4:5  " 
44  • 
4:3  " 
44  " 
44  • 
36  " 

42  " 
38  " 
36  '• 
4*2  - 
38  " 
42  " 
42  " 
50  " 

41  •' 
40  " 
40  • 

42  " 
38  " 
38  " 

40  " 


\\  355 

36 

AR646 

46 

AB648 

44 

Self  ( lolored  I  ,ua1  re, 
( !ol.  Mohair,, 

"      Sicilians 

Panama, 
Paradigm, 

.Mohair  Sicilian, 


15  ( ioloringn, 


i; 


CI 


.  Bro.,  \;i\  \ . 
8  Colorings, 


I  [igher  priced  line. 

Med. 

Low 

Med. 


A  good 
Col.  Mohair  Sicilian  Self  Strip,  6  Med. 

"    Champagne,,  Bro.,  Navy,  Black,  Very  good 
•■    Self  Cord  and  Check,  7  Cols.,    Extra    " 
Silk  Embroidered  Figure,  Fine  Canvas,    9     "    Good  line,  med 
Chenille  Embroidered  Spot  Etamine, 


priced 


Soielaine  Eolienne, 

(Small  fig'd)  Eolienne, 

(Splash)    " 

Plain 

Eolienne, 
Mohair  Melange, 
Self  Check  Melange.  Mohair, 
Fig.  Mohair,  Pin  Spot 


7  ( lolorings, 

I:; 
s 
9 

10 

I 

5 

3     Ways. 
3         ': 

Pin  Check  Sicilian  3 

Mohair,  Hair  Line  Stripe  Sicilian,  4 
Marie  Spot  and  Chec  ,  7 

Point  Mohair  Suiting,  Navy  Mixture, 

Sicilian  Melange,  5    V\  ays, 

Black  and  White  ('heck  Suiting,    2 
( Jheck  Suiting.  6 

Small,  Med.  and  Large  Chec  ,11 
'•         (  liecx  Etamine,  7 

8 

Black  and  White  Check, 

Silk  and  Wool  Suiting.      4 

Black  and   White  Stripe 

and  ( 'heck,  Silti  and  W  ool 

Suiting,  4 

Assorted  Ch  ck.  Small,   Medium 

and  Large  Suiting,  II 

Solid  Chec  ,    Med.  Dark    Shades 

Suiting,  4 

•■     Chec,  Med.    Light  Shades 

Suiting,  5 


Low   priced     line. 
Med. 

Higher    " 

<i  I. 

Extra  good  value. 
Low  priced    line. 


Med 

Higher 

Low 


Med. 


Low 
Med. 
Better 


The  foregoing  summary  has  reference  only  to  the  Lighter  Weight  Clinging  Fabrics,  Novelties  and 
Colored  Mohair  Goods  in  some  of  the  leading  numbers,  and  as  will  be  noticed  does  not  include 
the  heavier  makes,  Tweeds,  Box  Cloths,  Cheviots,  Satin  Cloths,  Vicunas,  Homespuns,  Hop- 
sacks,  Serges,  Henriettas,  Drap  de  Dames,  etc.,  or  Black  Goods  of  any  kind  except  as  included 
in  the  colored  ranges.  We  are  showing  some  very  dainty  effects  in  Fancy  Silks  in  Hair-Line 
Stripes  and  Checks,  both  plain  and  shots,  the  correct  thing  for  Shirt  Waist  Suits. 

WRITE  FOR  SAMPLES 

Brofrhy,  Cains  &  Co. 

23  St.  Helen  St.,  Montreal 
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JOHN   KNOX   COMPANY,    Limited 

WHOLESALE   DRY  GOODS  and  MANUFACTURERS 

18,     20,     22    KING    STREET    EAST 

HAMILTON,  ONT. 


WE  TAKE  PLEASURE  IN  NOTIFYING  OUR 
FRIENDS  AND  THE  TRADE  THAT  WE  HAVE 
INCORPORATED  UNDER  THE  ABOVE  TITLE  TO 
CONTINUE  THE  BUSINESS  SO  LONG  AND 
SUCCESSFULLY  CARRIED  ON  BY  KNOX,  MORGAN 
&    CO.  AND  THEIR  PREDECESSORS. 

THE  SAME  FAIR  TREATMENT  WILL  BE 
EXTENDED  AS  IN  THE  PAST  TO  CUSTOMERS 
BY    THE     NEW    COMPANY. 

TRUSTING  TO  RECEIVE  A  CONTINUANCE 
OF    YOUR     FAVORS,     WE    ARE, 

YOURS  VERY  TRULY, 


JOHN  KNOX  COMPANY,  Limited 

JOHN  KNOX,   President 


Hamilton,   1st  Dec,   1904 
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A  RECENT  caller  at   the  Toronto  office  of     The 
Drj   Qooda  Bevies    was  Mr.  Arthur  K.  Bcott, 
a  membei  "t  the  Manchester  Chamber  of  Com 
meree,  Manchester,  England.     Mr.  Bootl  while 
mi  a  trip  t"  Canada  tor  biB  health  was  repre- 
senting  Borne   large    English   capitalists   who  an-   looking 
tor  an  opportunity  t"  invest  in  Canadian  industries.   Mr. 
Bcott  arrived  La  Canada  about  the  mid- 
Mr.  A.  R.  Scott,  die  of  October  and,  although  he  is  re- 
turning to  England  for  Christmas,  will 
again    visit    Canada  in   April,  spending     liis   lime     in   the 
ft  c&l . 

The  chief  characteristics  of  Canada  that  impressed 
Mr.  Bcott  were  the  water  power,  the  mining  lands,  the 
Boil  and  liniher.  At  the  moment  he  viewed  with  favor 
the  opening  lor  the  manufactures  of  wearing  apparel, 
kmlled  goons  ana  cottons.  Should  he  settle  on  an  nidus- 
\i  y  tne  capitalists  lie  represents  will  send  out  Jbn^nsu  ma- 
cinneiy  ana  workmen,  ami  lie  remarked,  " "  U  we  can  t  get 
along  witiiout  government  protection  we  have  no  rigm  to 
be  uiauuiacluriug.  lie  considers  Canada  a  grand  land 
ror  ^ouny  men,  out  noi  lor  sucu  an  one  as  was  on  the 
not)'  m  on  nib  trip  over.  One  oi  tne  younger  sons 

i.i  -0»i»n   loiu  spent  uis  time  accompanying  nimseil 

on  in"     .alio  to  '"liin  liaiiey.         Ine  sequel  was  mat  .Mr. 
.s  caned    upon   oy    mis  ^ouug     man  in  Montreal 
some   days   altei  warns,  and   requested   to  give   a   letter   to 
ine  purser  of  Hie  boat  so  •"liili      could  go  Home  again. 

In  speaking  oi  Hie  preference  Mr.  Scolt  said  lhat  he 
though  it  did  England  very  little  good,  at  tlie  tariff  was 
almost  prohibitive  m  many  lines,  ft  should  be  English 
goods  tree  and  others  taxed.  England  —ill  never  eon- 
seui  to  place  a  tariff  of  2  or  3  per  cent,  on  foreign  food- 
si  nils  as  it  would  raise  the  cosl  of  living,  and  the  Lniu-d 
States  would  retaliate  on  cotton.  fn  about  live  year-. 
however,  England  wui  be,  to  a  great  extent,  independent 
ol  the  United  btates  in  collou,  as  sued  sections  as  Hon- 
duras, Egypt,  India,  St.  Kill.-,  and  Montserrat  were 
rapidly  increasing  then  acreage.  The  liberality  of  the 
l.idei -Dempster  Co.  in  providing  free  transportation  for 
cotton    was  duly   recognized. 

"Due  of  the  greatest  c^'ils  in  England  al  the  present 
time,'     said   Mr.   Scott,  ""is   the  expense  and   trouble  con- 

neeted   with   the   transference  of  land.     Until  our  land 

laws   are   changed,    we   can    never   make    the    besl   of    what 

we  have,     a  $2,000  home  can  change  owners  at  the  ei 

pense  of  a   tWO  cent   Stamp  but   a  $100  piece  of   laud   has 

tn  go  through  so  many  lengths  of  red  tape     that  is  not 

worth  the  worry.  Our  laws  were  changed  it  is  true,  but 
there  was  Qot  enough  money  in  transactions  tor  the 
lawyers  and  we  are  always  advised  t • .  use  the  ..Id  methods 
in  order  to  save  trouble.  " 


Mi;.  W.M.  ALEXANDER)  JR.,  partnei  ol  Jamei 
ander  ft  Son,  Glasgow,  Scotland,  manufacturers  "i 
linens,  damasks,  tablecloths,  eic,  was  a  visitor  to 

Montreal    last    month.       Mr.    Alexander   lias   spent    about   a 

month  in  the  Maritime  Provinces  in  the  interest-  ,,i   his 

house    and    as    it    was    his    first    trip 

lo  the  Canadian  trade  in  the  east  Mr.  Win.  Alexander. 
The  Drj  G is  Review  was  pleas- 
ed to  obtain  his  views.  lie  expresses  himself  as  highly 
satisfied  with  the  initial  results  and  feels  satislie.l  thai 
had  he  reached  the  trade  some  months  earlier  In-  orders 
could  have  been  still  more  satisfactory . 

Mr.  11.  Arthur  Peters,  of  Moncton,  N.B.,  who  has 
been  engaged  as  their  representative  and  who     i-     well 

known    to    the    Maritime    drj     goods    trade,    accompanied 

Mr.  Alexander  in  his  introductory  trip.  While  Ln  Mont- 
real Mr.  Alexander  made  arrangements  with  Mr.  Edward 
A.  Davidson,  Room  204  Board  of  Trade,  to  represent  his 
firm  in  the  metropolis  and  district.  A  short  trip  to  To- 
ronto and  Hamilton,  and  a  flying  trip  to  New  York  will 
close   Mr.   Alexander's    first    Canadian    tour. 

Asked  as  to  his  opinion  of  Canada  and  its  merchant  - 
he  stated  that  he  was  very  much  pleased  with  the  recep- 
tion accorded  him  and  impressed  with  the  manner  of 
doing  business  here.  He  looks  for  a  good  share  of  Can 
adian  trade  when  the  territory  has  been  thoroughly 
canvassed.  He  regretted  exceedingly  thai  time  prevent- 
ed him  making  a  longer  stay  ami  study  of  the  conditions 
of  the  Canadian  trade  ami  hopes  on  his  next  visit  to  Can 
ada  to  cover  the  ground  more  thoroughly. 

MR.  H.  NORTHCOTE,  of  the  Utce,  shirtwaist  and  -km 
house  of  Stafford  Northcote  &  Co.,  London,   Eng- 
land, has  made  his  first   trip  to  Canada.      Arriving 
at  Quebec  about  the  middle  of  October  he  visited  in  rapid 
succession  Quebec,  Montreal,  Toronto  and   Hamilton  be- 
fore   "taking    in*'    the      St.      Louis 

Pair.         While      in      Toronto      Mr.       Mr.  H.  Northcote. 
Northcote    called     at     the       olliee    of 
The  Dry  Goods  Review  and   Men's     Furnisher     ami 
lii-   impressions  of  the  country. 

His  linn  sells  a  large  quantity-  of  goods  to  Canada 
through  Canadian  buyers  abroad,  but  it  is  possible  that 
a    resident    agent    will    be   appointed    as    the   oenir 

good.  Mr.  Northcote  made  flying  calls  on  a  few  of  their 
customers  and  was  favorably  impressed  with  the  business 

done  and  the  up-to-datene-s  of  Canadian  methods. 

Large  as  this  (inn  is  at  the  present  time,  the  growth 
has   all    been    accomplished    in    seven      years.      At    pi 
they    employ     over    .".00    -iris.        Mr.     Northcote    expn 
surprise   that    there      was   any   lack   of     servants      in    this 
country    considering  that   we  pay  almost  twice  as  much  as 
is  paid  in  England.     In  workmen  too.  England  could  and 

should  supply  us  with  a  great  number.     Toronto  i, ived 

its   -hare  of  praise,  but    Hie   tangle  of  overhead    win-  and 

poles  wan  severely  criticized. 


DRY  GOODS  REVIEW  d-c.  i"»o* 

Established  1832. 


SPRING  1905. 


Law,  Russell  &  Co., 

BRADFORD  and  LONDON.  united 

jz?  SPECIALITY  ^ 


dduhtid^SjhccA. 


These  goods  are  exclusive  in  manufacture  and  design. 

We  are  showing  in    these  Fabrics  a  large  assortment   in  Plain   and   Fancy 
Mohairs,  Panamas  and  Silk  Warp  Fabrics. 


Lexoline 

AN  IDEAL  FABRIC. 


SILK  WARP        II      YH*  VC  (I  W  II  II  1RI  rt-»      Zlfrintl '""' 


Mr.  Haley  will  be  at  the  Windsor  Hotel,  Montreal,  and  the  Queen's 
Hotel,  Toronto,  during  the  months  of  September  and  October,  with  a 
complete    line   of   our    Fabrics. 


THE  LEADING   HOUSE  FOR 


Rainproof   Goods. 


Law,  Russell  &  Co., 

BRADFORD  and  LONDON.  lihited 
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THE     SALESMAN 
AND      HIS     WORK 

AUSTRIAN  INDUSTRIAL  PASSPORTS. 

A  REFERENCE  from  his  previous  employer  Lb  oi 
greal  value  to  ■  worker  o£  any  kind.  Pew 
employers  will  engage  a  elerk  or  workman 
w  n  lioiu    the    knowledge   of    Ins   past    record    to 

be  obtained  from  ;i  reference.  In  England 
labor  unions  are  working  for  compulsory  references  and 
with  lli is  end  in  vie*  are  Banking  an  Act  of  1'arliainent, 
which  will  eompel  employers  to  give  assistants  references 
which  will  be  their  own  property. 

This  plan  is  already  in  practice  to  some  extent  on  the 
Continent.  Austria,  whore  industrial  affairs  are  regulat- 
ed by  trade  guilds,  enforces  the  issuance  of  ■  personal 
identification  book  which  every  workman  must  have  and 
show  upon  demand.  Employers  are  prohibited  from  en- 
gaging a  workman  without  such  a  book. 

As  the  law  puts  it:  "This  book  must  contain  the 
name  and  address  of  the  owner,  the  date  and  place  of  his 
birth,  his  religion,  conjugal  condition,  and  occupation. 
It  must  be  signed  by  him,  and  also  be  signed  and  sealed 
by  the  authority  issuing  it,  and  also  contain  spaces  for 
entries,  especially  regarding  the  dates  of  entering  and 
leaving  employment.  For  voung  persons  — that  is,  child- 
ren under  10  years  of  age  — it  must  also  give  the  name  and 
address  of  the  legal  representative  of  the  child  engaging 
upon  the  work  applied  for  or  apprenticeship,  and  a  state- 
ment regarding  the  school  attendance  and  the  education 
seemed  by  the  employe. 

"The  labor  books  are  furnished  by  the  communal  au- 
thorities of  the  place  of  residence  of  the  applicant  at  cost 
price.  When  they  are  issued  to  young  persons,  the  con- 
sent of  the  father  or  guardian  must  be  first  obtained,  or, 
if  this  cannot  be  done,  that  of  the  commune  in  which  the 
person  resides.  An  exact  record  of  all  books  issued  must 
be  kept  by  the  authorities. 

"The  labor  book  must  be  presented  to  the  employer 
by  the  working  man  upon  making  application  for  em- 
ployment .  If  the  working  man  is  employed,  his  book  is 
taken  up  by  the  employer,  and  retained  while  he  is  in  the 
latter 's  service.  When  he  leaves,  it  is  returned,  after 
the  dates  of  entering  and  leaving  the  service  have  been 
entered  in  it,  and  after  it  has  been  submitted  to  the 
president  of  the  guild  or  the  local  authorities,  in  order 
that  they  may  see  that  all  the  requirements  of  the  law 
have  been  complied  with.  Any  employer  who,  in  viola- 
tion of  the  law,  tails  promptly  to  surrender  a  labor  book, 
or  to  make  the  required  entries,  or  who  makes  improper 
entries  or  remarks,  renders  himself  liable  tor  damages,  to 
the  employe.  Whoever,  also,  counterfeits  or  copies  a 
labor  book,  or  knowingly  permits  the  entry  of  false  state- 
ments with  reference  to  himself,  or  who  uses  the  book  of 

mii  ther.  or  loans  his  1 k   to  another  tor  such  a   purpose, 

will  be  punished  according  to  the  provisions  of  the  crim- 
inal code. 

"Working  men  employed  in  commercial  establish- 
ments receive  a  certificate  f  Arbeilsverzeichnoiss).  instead 


of   a    hook,   stating    the    nature   and    duration    of    their   en, 

ployment,  ami,  it  desired,  the  degree  of  skill  oi  fidelity 
witb  whieh  they  have  discharged  then  duti< 

■■it  desired  by  an  employe  regularly  leaving  the 

•oe   of   an   employer,    ihe   latter   musl   furnish   him    with    a 

certificate  (Zeugniss),  setting  forth  the  nature  and  d 
tion  oi    in-  employment,  and  the  oonducl   ami  degree  of 
technical  skill  that   he  has  displayed.     The  contents  -i 
this  certificate  may,  it  the  employer  so  desires,  be  entered 

in  the  labor  hook,  and  all.  sled  by  the  local  police  authori- 
ties. The  refusal  to  furnish  such  a  certificate  or  the  wil- 
ful making  of  a  certificate  whieh  is  untrue  is  a  punish 

able  oll'euce.  " 


SALES  BY  SUGGESTION. 

I  N  HIS   Bubjeot   has   been    taken    up   hereiofm  e,   but   it    LS 

I       worth   frequent   repetition  and  diverse  illustration. 

The   good    salesman   or   saleswoman    makes    many   a 

sale    in    this    way    and    furnishes    the    customers      articles 

which  they  had  not  the  slightest  intention  of  purchasing. 

This  does  not  imply  that  the  customer  has  to  he  wheedled 
or  deceived  into  making  an  unwise  ur  undesirable  pur- 
chase. Such  is  often  the  ease,  it  is  true,  but  the  fast  that 
a  customer  is  sometimes  thus  over-persuadad  and  on  the 
strength  of  the  suggestion  of  a  salesperson  has  purch 
something  which  later  judgment  Convinces  was  unwise  or 
unnecessary,  only  proves  the  turth  of  the  assertion  that 
there  is  a  great  deal  to  he  done  by  suggestion,  and  done 
legitimately. 

The  use  of  the  power  of  suggestion,  as  it  should  be 
used,  demands  on  the  part  of  the  salespeople  intelligence, 
judgment,  tact  and  a  keen  sense  of  the  fitness  of  things. 
Many  a  time  the  salesperson  has  a  prospective  customer 
who  is  inclined  to  buy  something  unsuitable.  The  cus- 
tomer, it  must  be  admitted,  is  the  principal  party  in  the 
transaction  and  it  may  be  easier  to  allow  him  to  follow 
his  own  sweet  will,  but  it  is  not  the  best  of  salesmanship 
to  do  so. 

It  may  be  for  instance,  an  item  of  housefurnishing, 
and  the  customer's  idea  of  what  is  fitting  may  be  at 
fault.  Here  the  good  salesman  makes  a  study  of  the  per- 
son, his  environment,  his  occupation  and  associations,  and 
arrives  at  a  conclusion  that  some  other  article  will  be 
better  for  the  customer.  He  delicately  makes  his  BtUj 
tion  — perhaps  by  verbal  explanation,  perhaps  by  some 
concrete  presentation  of  his  own  idea,  but  he  makes  it, 
and  it  serves.  It  he  talks,  he  talks  at  the  right  time  and 
adroitly  leads  the  customer  to  decide,  the  customer  mean- 
time being  unaware  that  any  decision  but  his  own  is 
governing  the  selection  of  goods. 

The  superiority  of  one  salesman  to  another  is  due  more 
to  the  understanding  of  the  power  of  suggestion  than  to 
any  other  one  thing,  tor  the  wise  suggestion  results  in  a 
sensible  purchase,  a  satisfied  customer  and  more  and  more 
business,  by  reason  of  the  establishing  of  confidence  in 
the  mind  of  the  customer.  The  customer's  wrong  ideas 
must  be  corrected  ami  his  lack  of  taste  supplied  by  the 
salesman.  It  a  customer  makes  an  unwise  or  unsuitable 
purchase  from  a  salesman  who  merely  sells  the  customer 
what  he  calls  for.  the  latter  will  probably  learn  from 
•  ne  eventually,  and  place  the  blame  of  the  whole 
matter  Dpon  the  salesman  and  his  bouse, 
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TRADE  CONDITIONS 

IN    BIRMINGHAM 

ti 

By  H    B 

IGNS  are  manifesting  themselves  that  lead  us 
to  hope  with  some  assurance  that  the  iong 
period  of  depression  which  Birmingham  and  the 
surrounding  district  has  been  experiencing  has 
reached  the  high-water  mark  and  that  the  tide 
is  turning.  Both  the  London  Stock  Exchange  and  local 
industries  display  an  upward  tendency.  But  although 
inquiries  are  more  numerous  and  travellers  are  sending 
home  larger  orders,  so  far  the  volume  of  trade  is  not 
more  than  sufficient  to  find  full  employment  for  the  much 
reduced  numbers  of  operatives  who  have  been  retained 
during  the  bad  times.  We  have  to  face  the  Winter  and 
the  question  of  larger  numbers  of  unemployed  at  one  and 
the  same  time.  Luckily,  so  far  as  fine  weather  and  good 
crops  of  grain  and  fruits  are  concerned,  the  Summer  has 
been  most  favourable,  and  fair  mild  weather  is  carrying 
us  well  into  the  midst  of  the  Autumn.  In  spite  of  the 
propitious  weather,  however,  the  building  trade  is  re- 
markably quiet,  and  the  secretary  of  our  local  district 
association  reports  that  only  two  or  three  of  the  large 
firms  are  even  fairly  employed.  This  naturally  affects 
the  home  market  for  constructive  iron  work  and  builders' 
inonmongery. 


Improvement  is  apparent  in  the  brass  and  metal 
trades,  and  in  jewellery,  electro-plate,  hollow-ware  and 
light  steel  toys.  But,  as  I  have  intimated,  there  is 
little  pressure,  and  although  here  and  there  an  improve- 
ment is  to  be  noted  in  orders  for  abroad,  the  demand  is 
still  far  below  the  normal.  In  general  hardware  there 
has  been  some  increase  with  Europe,  Canada,  the  United 
States,  South  America,  and  particularly  with  India. 


With  regard  to  our  local  relations  with  Canada  it 
may  be  stated  with  satisfaction  that  so  many  firms  are 
seeking  information  at  the  disposal  of  the  Canadian 
Government's  commercial  agency,  that  Mr.  Ball  is  ar- 
ranging to  remove  into  larger  offices,  where  the  increas- 
ing business  of  the  agency  may  be  carried  on  with  greater 
convenience. 


In  Wolverhampton  the  demand  has  increased  somewhat 
for  the  heavier  iron  manufactures  of  this  district.  There 
is  a  good  demand  for  iron  hurdles  and  fencing,  and  con- 
structive iron  workers  are  fairly  well  employed.  Edge 
and  plantation  tools  for  export  are  in  some  demand,  as 
also  are  shipmongery  goods.  The  coming  Winter  season 
has  also  influenced  the  demand  for  hollow-ware  and  gal- 
vanized goods  generally. 

In  connection  with  the  market  for  raw  material  it  is 
encouraging  to  observe  that  sellers  are  more  cautious  in 
entering  into  contracts  for  extended  delivery  and  that 
the  quarterly  meetings  of  the  trade  have  resulted  in  in- 
creased orders  for  raw  finished  iron  and  steel. 


While  the  world  generally  is  none  too  busy,  it  must  be 
remembered  that  Great  Britain  is  only  slowly  recovering 


from  a  costly  war.  You  cannot  take  two  hundred  and 
fifty  millions  out  of  even  an  Imperial  pocket  and  spend 
it  mostly  out  of  the  country  from  which  it  has  been 
withdrawn  without  individuals  feeling  the  pinch  and 
money  becoming  scarce.  But,  as  I  have  said,  there  are 
indications  in  many  quarters  that  a  turn  is  taking  place, 
and  but  for  the  knowledge  that  the  Winter  must  oe  met 
with  trade  in  a  state  of  slow  recovery,  we  could  look  to 
the  future  with  increased  hopefulness  if  not  indeed  with 
complacency. 


The  Birmingham  Chamber  of  Commerce  recently  con- 
sidered a  communication  from  the  Liverpool  Chamber 
relating  to  the  requirements  respecting  certificates  of 
value  under  the  new  customs  and  regulations  in  Canada. 
These  regulations  provide  that  invoices  in  duplicate  and 
properly  certified  to  shall  be  delivered  with  bills  of  entry 
for  all  imported  goods,  and  that  every  such  invoice  shall 
contain  a  sufficient  description  of  the  goods  and  shall 
show  in  a  separate  column  the  fair  market  value  of  the 
goods  as  sold  for  home  consumption  in  the  country  of 
export,  without  any  deduction  for  cash,  or  on  account 
of  any  bounty  or  royalty  payable  thereon  when  sold  for 
home  consumption,  and  not  payable  when  exported.  The 
chairman  in  moving  the  adoption  of  the  report  of  a  com- 
mittee to  which  the  matter  had  been  referred  said  it  was 
absolutely  impossible  for  the  Canadian  regulations  to  be 
carried  out,  but  that  any  practical  scheme  that  the  Liver- 
pool Chamber  could  suggest  would  be  cordially  supported. 


TORONTO'S  EPIDEMIC  OF    "JEAMES." 

By  L.  D. 

WHEN  the  King  Edward  Hotel  was  finished  the  man- 
agement added  to  the  frtint,  as  an  extra  decora- 
tion, a  resplendent  individual  in  gold  and  green, 
whose  mission  in  life,  so  far  as  can  be  seen,  is  to  look 
impressive  and  important,  and  to  promenade  up  and  down 
the  front  of  the  hotel. 

Evidently  other  King  street  firms  are  envious  of  that 
extra  special  bit  of  finish,  for  a  short  time  ago  VV.  A. 
Murray  <fc  Co.  added  to  the  front  of  their  store  a  like 
decoration  in  brown  and  gold. 

But  that  is  not  the  climax,  for  it  is  reported,  though 
I  am  unable  to  say  just  on  what  authority,  that  John 
Catto  &  Co.  intend  to  outshine  their  neighbors  by  putting 
on  show  in  front  of  their  store  a  Highlander  in  full  cos- 
tume—bonnet, dirk,  and  all.  But  one  wonders  if  Mr. 
Catto,  when  he  planned  this  coup,  thought  of  the  Janu- 
ary gales  that  sweep  up  and  down  King  street,  and  is  the 
Highlander  to  face  them  with,  ahem — bare  knees  ?  If  so, 
even  if  the  poor  fellow  can  stand  it,  what  about  the 
passers  by,  will  they  not  be  seized  with  sympathetic 
shivers  ? 

Should  Catto's  Highlander  materialize,  what  are 
Stitt's  and  Renfrew's  going  to  do  about  it  ?  They  won't 
want  to  lag  behind.  I  suppose  to  be  in  keeping  Ren- 
frew's will  have  to  import  either  a  Northwest  Indian  or 
an  Esquimaux,  and  Stitt's  a  dapper  little  "monsieur." 

There  may  be  in  some  circles  in  Toronto  a  good  deal 
of  smug  snobbishness,  but  it  is  difficult  to  believe  that 
there  are  any  large  number  of  women  who  really  enjoy 
the  escort  of  these  conspicuous  and  gorgeous  lackeys. 
Nor  do  I  think  the  trade  generally  will  be  likely  to  fol- 
low up  the  King  street  outbreak,  for  they  will  be  sure  to 
recognize  the  fact  that  there  are  many  better  vays  of 
obtaining  publicity. 
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Important  to  Tailors*  Clothiers 

Black  Italians,  Alpaca,  Mohair  and  Lustre  Linings  in 


PERMANENT  finish 


THE    MERITS    OF   THIS    FINISH    ARE 
1.    Proof  against   Damp   Cloth   and   Hot-pressing   Iron. 
2     Finish   and   Handle   unequalled    by   any   other   Process. 
3.    Goods  kept   in   stock   gain   in   appearance. 

GOODS  ARE  STAMPED  ON   THE   BACK  AT   REGULAR   DISTANCES. 

S.KIRK  A  SONS' PERMANENT  FINISH 


Facsimile  or      ■--■ 


STRENCTH   UNEQUALLED 


SUPPLIED   BY   ALL  THE   LEADING   HOUSES   IN 

Bradford,London,Manchester,Glascjow 


■«*>■   -  -: 


Dry    Coed* 
R-eirlew 
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THE  SPRING  TRADE. 

DYING  for  Spring  has  been  engaging  attention 
for  a  couple  of  months  throughout  the  west 
and  is  now  well  under  way  in  Central  and 
Eastern  Canada.  The  volume  of  business 
done  by  the  wholesale  houses  in  the  west  is 
reported  to  be  exceptionally  large,  and  that  in  other  parts 
of  Canada  was  fully  up  to  the  average. 

Probably  the  strongest  feature  of  the  new  lines,  or  at 
least  the  one  most  worthy  of  attention  is  the  number  of 
tans.  Tans  will  undoubtedly  hold  a  high  position  in  the 
sales.  One  large  dealer  estimates  that  fully  25  per  cent. 
of  all  sales  in  men's,  women's  and  down  to  children's 
footwear  will  be  tan.  Whether  his  estimate  is  right  or 
not  the  dealer  who  stocks  tan  shoes  for  Spring  of  1905  is 
going  to  run  little  risk  of  stock  sticking  on  his  hands. 
Of  course  it  is  necessary  to  use  judgment  in  the  buying, 
particularly  as  supply  houses  will  in  all  probability  be 
in  a  good  position  to  supply  orders  at  a  later  date  than 
was  possible  last  year  when  the  novelty  of  tans  made 
them  cautious  in  the  quantities  carried  and  manufactured. 
Tans  are  never  likely  to  acquire  the  position  they  held 
seven  or  eight  years  ago,  but  the  trade  done  in  them  will 
be  large  and  every  progressive  shoe  department  will  have 
to  be  prepared  to  meet  the  demand. 

The  next  feature  of  greatest  importance  is  the  blucher 
style.  The  strength  developed  by  this  during  the  past 
season  was  so  great  as  to  fill  manufacturers  with  the 
greatest  confidence  in  its  sales  during  the  coming  season. 
So  common  is  it  in  the  new  lines  that  even  ladies'  cheap 
shoes  to  retail  as  low  as  $1.25  are  fitted  with  it.  Oxfords 
as  well  as  bals  are  made  in  bluchers. 

Oxfords  are  to  be  ready  sellers  both  in  men's  and 
women's  shoes.  The  oxford  has  been  popular  so  long  that 
it  was  thought  it  would  drop  out,  and  this  would  no  doubt 
have  happened  had  it  not  been  for  the  favor  shown  tan 
leathers,  an  event  which  has  retained  for  this  shape  its 
large  sale. 

The  leather  that  will  be  most  in  demand  will  be  Rus- 
sian calf  for  men  and  vici  kid  for  women.  Russian  calf 
has  been  gradually  working  in,  and,  last  season  was 
strong  in  the  United  States.  It  is  a  lighter,  smoother 
leather  than  box  calf,  but  at  a  glance  is  little  difference. 
Box  calf  if  always  a  safe  leather  to  buy.  A  new  leather 
for  men  is  called  metal  calf.  It  looks  much  like  box  calf 
save  that  it  is  smoother  and  has  a  duller  finish. 

Vici  kid  for  ladies  is  going  to  be  the  proper  thing. 
It  has  almost  driven  box  calf  out,  since  the  demand  seems 
to  be  for  finer  leathers.  Particularly  is  this  so  in  tans. 
Last  season  ladies'  tans  were  all  in  box  calf,  but  next 
Spring  there  will  be  far  more  in  vici  kid.  A  Lynn  manu- 
facturer states  that  of  his  orders  for  ladies'  colored  shoes 
so  far  this  Fall  72  per  cent,  have  been  in  vici  kid.  This 
means  that  they  will  be  of  a  light  chocolate  rather  than 


a  tan  shade  as  vici  kid  will  not  take  the  tan.  This  change 
of  leathers  is  worthy  of  the  closest  attention. 

The  expected  large  sale  of  tans  is  certain  to  interfere 
with  patent  leathers.  Patents  have  sold  quite  well  so 
far,  but  whenever  tan  is  popular,  patent  leather  is  in  less 
demanjd . 

While  soles  for  Winter  are  heavy  and  somewhat  ex- 
tended the  same  size  will  prevail  for.  Spring,  1905,  as  was 
in  vogue  during  1904.  The  closely  cut  light  sole  was  too 
popular  to  allow  a  change  in  one  year.  The  toe  is  also 
unchanged  to  any  extent.  The  odd  one-side-straight-and- 
t  he-other- well-curved  shape  is  most  shown.  This  is  a 
modification  of  the  potay  toe. 

In  the  United  States  there  are  no  great  changes  in 
men's  styles  in  shoes  for  1905.  Tans  are  selling  in  im- 
mense quantities,  and  patent  leathers  are  going  well . 
Some  manufacturers  are  pushing  cloth  tops  and  speak 
highly  of  their  chances  of  placing  them  in  high  favor 
within  two  or  three  years.  White  canvas  shoes  and  Ox- 
fords are  well  thought  of  for  Summer  wear,  and  Oxfords 
in  all  styles  are  strong,  both  in  patent  and  tan  leathers. 
Women's  shoes  are  to  be  laced  although  a  few  manufac- 
turers are  urging  buttons.  A  neat  shape  is  to  prevail  in 
women's  lines,  with  no  heavy  or  extended  sole.  Plain  toe 
caps  and  other  parts  are  to  rule,  perforations  and  fancy 
stitching  having  been  dropped  during  the  past  season. 


CANADIAN  SHOES  ABROAD. 

THE  Canadian  commercial  agent  in  Antigua,  Mont- 
serrat  and  Dominica  writes  that  Canada  is  at  last 
engaging  in  the  competition  for  the  shoe  business  of 
the  British  West  Indies.  England  has  long  had  a  mon- 
opoly but  it  is  being  encroached  upon  by  LTnited  States 
and  Canada. 

Importers  are  well  pleased  with  Canadian  goods  re- 
ceived and  are  showing  their  patriotism  by  purchasing 
from  Canada  rather  than  the  United  States,  all  things 
being  equal .  Canada  is  as  conveniently  situated  for  ship- 
ping goods  as  the  United  States  both  in  service  and 
freight  rates. 

The  finish  of  the  cheaper  grades  of  shoes  must  be  good 
to  sell  them,  and  the  bulk  of  the  trade  is  done  in  goods 
invoiced  at  90c  to  $1.25.  The  duty  is  131-3  per  cent. 
ad  valorem,  and  is  the  same  to  all  countries. 

From  Trinidad  and  Tobago  comes  word  that  Canada 
and  the  United  States  have  advantages  in  the  shipment 
of  shoes  over  Europe  in  freight  charges.  Canada's  trade 
can  be  greatly  increased  from  less  than  two  per  cent,  of 
the  total  trade  as  it  was  last  year.  The  Americans  have 
obtained  their  hold  on  the  market  by  sending  out  active 
commercial  travelers,  and  by  filling  orders  promptly  and 
satisfactorily.  The  finish  of  their  goods  is  commented 
upon.     The  duty  is  5  per  cent,  ad  valorem. 


22 


Dec.    1*0-4 


DRY   GOODS   REVIEW 


BATTING 


Guaranteed  free  from  threads  and  other 
weak  and  lifeless  stock. 


NORTH  STAR, 
CRESCENT  and 
PEARL 

COTTON  BATTING 

Quality  for  this  season  still  better  than 
ever.  The  best  at  the  price.  Made 
of  good  pure  cotton — not  shoddy. 

Ask  for 

North  Star,  Crescent 
and  Pearl  Batting. 


«n» 


ZPALANU. 


Che  Draper 
of  Australasia, 

The  Organ  of  the  Drapery  and  Kindred 


Trades  of  the  Antipodes. 


SUBSCRIPTION  $2.50  PER  ANN. 

post  free  to  any  part  of  the  world.     A  handsome 
Diary   Is  presented  free   to  annual   subscribers. 

Publishing  Offices  : 

Melbourne,  Fink's  Buildings. 

Sydney,  Post  Office  Chambers. 

American  and  Canadian  inquiries  will  receive  prompt  attention 

if  sent  to  the 

British  Offices  :  42  Cannon  St ,  London,  E.C. 

Specimen   Copiet  free  on  application. 
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You  Qan  Save  Money 

During  the  busy  time  of  stock-taking,  a  good 
many  Dry  Goods  Merchants  and  Milliners  will  find 
that  some  of  their  stock  has  become  soiled  and  shop- 
worn. It  will  certainly  be  to  your  advantage  to 
have  this  dead  stock  dyed  and  finished.  We  give 
new  life  to  the  merchant's  dead 
stocks  and  turn  into  money  for  him 
goods  that  are  almost  valueless.  With  our  up-to-date  methods 
and  over  twenty-five  years'  experience  the  work  done  by  us  is  sure 
to  be  satisfactory. 

— All  kinds  of  Dry  Goods,  Ribbons,  Braids,  Hosiery, 
— Feathers  and  Plumes  are  handled  successfully  by  us. 
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R.  Parher  &t  Co. 


i 

4- 
4* 


4- 


Dyers  and  Finishers 


Head    Office   and   WorKs 
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787-791  Yonge  St.,  Toronto 
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SEEN  IN  CANADIAN 
STORES 

* 

At  another  sale  beautiful  colored  peau  de  soie  and  lin- 
ing- silks  were  selling  at  35c. 

(inn  metal  buckles  of  pretty  design  went  freely  at  25c. 


NOVEMBER  saw  all  stores  mak 
for  the  regulai*  heavy  Fall 
ing  from  results,  the  time,  < 
expended   in   making   attrac 


MONTREAL. 
'OYEMBER  saw  all  stores  making  attractive  bids 

trade,  and,  judg- 
energy  and  money 
expended  in  making  attractive  window  dis- 
plays and  doing  a  vast  amount  of  judicious 
publicity  has  been  amply  repaid.  Everything  possible 
was  done  to  enliven  trade  and  every  facility  afforded  for 
handling  the  crowds  by  giving  efficient  yet  quick  service, 
as  well  as  safeguarding  against  the  evil  of  shoplifting. 
The  early  part  of  the  month  was  given  up  in  most  stores 
to  making  striking  and  effective  window  displays,  ex- 
emplifying the  openings  in  various  departments,  as  well 
as  the  Winter  millinery  openings.  The  various  accessor- 
ies classed  as  store  attractions  also  received  prominence 
from  even  the  smaller  stores,  which  is  a  commendable 
feature  to  note.  Towards  the  end  of  the  month  extensive 
preparations  were  made  for  conducting  a  lively  holiday 
trade . 

*  * 

* 

Collections  of  ladies'  Winter  coats  were  never  more 
ample  and  a  stylish  high  class  paletot  was  noticed  in 
beaver  cloth  of  the  tobacco  brown  shade,  deep  yoke  over 
the  shoulder,  full  flare  and  fancy  cuff  priced  at  $27.50. 
A  smart  three-quarter  coat  priced  at  $15.75  was  of  grey 
camel's  hair  cloth,  with  deep  epaulettes  and  high  stock 
collar,  with  the  leg  o'  mutton  sleeve  and  plain  black  cloth 
facings . 

* 
Nothing  looks  or  is  more  comfortable  for  our  severe 
Winter     weather     than     the     garment     known     as   the 
"sweater"  and  they  are  seen  in  all  the  warm  bright  colors 
that  so  enhance  their  attractiveness. 

* 
Top  coats  for  men  are  shown  with     a  small  check  in 

dark  colors  with  fur  lapels  and  collar.  These  small  checks 

seem  to  be  favored  a  great  deal  this  Winter  as  they  are 

to  be  seen  in  all  the  men's  wear-.stores. 

* 
French   blue   and   garnet   four-in-hands     with   flowing- 
ends  looked  very  nobby  in  one  of  the  down-town  windows. 

*  * 

• 

In  holiday  goods  a  small  book  of  gold  which  a  post- 
age stamp  would  easily  cover,  contains  six  of  the  most 
noted  scenes  of  Montreal.     It  is  used  as  a  watch  charrn. 

*  * 
* 

In  the  same  window  a  tobacco  and  match  holder  was 
shown  in  the  shape  of  a  very  forlorn  looking  little  puppy 
with  a  large  muzzle  on  his  toothless  mouth. 

*  * 

A  very  handsome  and  useful  gift  was  seen  in  another 
uptown  window.  It.  was  a  velvet,  box  containing  a  wrist 
bag,  purse  and  car  ticket  case. 

*  * 
* 

Pretty  sofa  cushions  for  college  friends  were  covered 
with  dark  blue  satin,  and  a  single  silk  flag  catstitched  in 
the  centre  finished  and  relieved  the  dark  color. 


TORONTO. 

THE  growing  tendency  towards  a  better  class  of  mer- 
chandise, and  the  increasing  sale  of  high  grade  ma- 
terials in  Canada  have  often  been  commented  on 
in  The  Dry  Goods  Review,  and  striking  confirmation  of 
these  tendencies  has  been  given  this  month  both  by  the 
window  and  store  displays.  One  notable  feature  of  this 
display  has  been  the  large  number  of  imported  gowns  from 
Paris,  New  York  and  Berlin  that  have  been  shown  lately 
by  our  leading  Anns. 

*  * 

* 

Simpson's  and  Eaton's,  as  is  their  wont,  have  utilized 
imported  gowns  for  the  basis  of  a  series  of  window  dis- 
plays that  can  only  be  decribed  as  superb,  while  the  other 
stores,  more  conservative  in  their  methods,  reserve  theirs 
for  inside  display. 

* 
The  evening  and  reception  gowns  are  most  interesting, 
for  they  illustrate  the  changes  in  the  manner  of  using  the 
sheer  silk  and  wool  materials,  and  the  new  soft  silks  that 
are  the  vogue  now.  They  show  how  totally  the  il830 
styles  have  been  dropped  and  superseded  by  the  styles  of 
the  Louis  periods.  All  the  waists  are  made  over  a  fitted 
lining  with  the  deep  girdle  pointed  in  front  with  the  ma- 
terial "rucked,"  and  puffed.  The  surplice  idea  is  com- 
ing into  prominence,  and  with  this  shaped  waist  there  is 
a  V  or  heart-shaped  opening  at  the  neck  that  is  filled  with 
a  chemisette  of  lace,  chiffon  and  ribbon,  etc.  The  skirts 
are  very  full  and  very  much  shirred.  The  sleeves  in  the 
more  elaborate  gowns  come  to  just  a  little  below  the  elbow 
and  consist  of  a  long  puff  and  frills,  wThile  the  majority 
of  the  plainer  ones  have  a  leg-of-mutton  sleeve  'rucked." 
The  space  at  command  is  too  short  to  enter  into  a  detail- 
ed description  of  the  gowns,  but  colors  and  materials  can 
be  noted.  Messaline  was  particularly  prominent,  in 
brown,  in  Parsifal  blue,  in  green,  and  also  in  shot  effects. 
Simpson's  had  a  beautiful  one  in  grey  and  wine.  There 
were  a  number  of  eolionnes  and  sheer  voiles  in  golden 
brown  and  in  "burnt  onion."  Grey  was  another  color 
much  in  evidence,  an  din  the  dressy  tailored  suits,  besides 
brown  and  blue,  Paddy  green  and  red  were  also  seen. 

*  * 
• 

Most  of  the  Toronto  retail  stores  have  held  a  Winter 
millinery  opening  this  year.  They  did  not  use  much  be- 
yond a  few  "mums"  for  decoration,  but  showed  some 
hats  that  were  clearly  new  importations.  Nearly  all  these 
hats  were  more  or  less  trimmed  with  fur,  mink  being  the 
one  most  used.  Shirred  lamb  is  also  popular  and  so  is 
mole  and  chinchilla.  The  Napoleon,  the  pointed  and  the 
round  toque  seem  to  be  the  leading  styles,  and  the  high 
crowned  hat  is  only  used  for  very  dressy  occasions. 

*  * 

* 

Some  very  effective  dress  windows  seen  lately  are  in 
monotone,  and  have  attracted  wide  comment  and  atten- 
tion. One  seen  lately  was  in  wine  reds,  and  another  in 
brown . 
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The  High  Class  Washing  Material 


"Viyella" 


|Kegllt«r«cl 


DOES 

NOT 

SHRINK. 

^  ^  Cbe  Greatest 
"f    '       textile 
Success  of  the 
Ml 


FOR 


Nightdresses, 
Day  shirts, 
Blouses, 
Pyjamas,  etc. 


The  famous  "  T  WOIG I RLS;"  TRADE     MARK  (RegdJ 


DAY  AND  NIGHT  WEAR. 


Wm.  Ilolii.  is  £»  Co., 


Limited 


Spinners  and  Manufacturers 


Friday  Street, 


LONDON,   ENG. 


(SOLE  PROPRIETORS 


Canadian  Agent.     Mr.  J.  Frank  Rlepert.  60  it.  Peter  Street.    MONTREAL. 
Samples   and   particulars  con   be   Had   on   application. 


25 


Orr  Gocdi 


Dec,  1904 


THE    OFFICE    END 


DEVOTED  TO  THE 
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BUSINESS 

ESTABLISHMENTS 


FORMING  A  JOINT  STOCK  COMPANY. 

A   few   items   of  general  interest  to  the  bookkeeper  employed   by   an 

industrial  concern  which  has   amalgamated  or  formed 

into  a  joint  stock  company. 

By  H    R.  W. 

AN  amalgamation  is  usually  formed  for  the  pur- 
pose of  self  defence  against  unjust  competi- 
tion, with  a  tendency,  if  anything,  to  lower 
rather  than  raise  prices.  The  object  of  an 
amalgamation  is  primarily  to  concentrate  in- 
terests, the  entire  business  being  under  one  executive 
head  and  management,  hence  the  policy  governing  the 
business  is  the  same;  to  reduce  expenses,  such  as  man- 
agers' and  foremen's  salaries;  traveling  expenses,  one 
traveler  carrying  one  set  of  samples  covering  the  same  or 
almost  the  same  ground  as  was  previously  covered  by 
two  or  three  salesmen  from  the  different  companies  be- 
fore amalgamating,  who  crossed  and  re-crossed  each 
other's  ground  continuously;  and  lastly,  a  very  important 
feature  to  the  shareholders,  to  increase  profits,  which 
need  not  necessarily  arise  out  of  increased  selling  prices 
but  by  purchasing  raw  materials  in  larger  quantities  at 
lower  prices  and  discounts,  and  turning  out  larger  quan- 
tities of  goods  at  less  cost  of  manufacture. 

A  promoter  is  one  who  brings  about  the  incorporation 
and  organization  of  a  company,  brings  together  the  per- 
sons who  become  interested  in  the  enterprise,  and  aids  in 
procuring  subscriptions  and  in  the  formation  of  the  com- 
pany. 

The  prospectus  issued  when  public  capital  is  solicited 
is  very  often  inserted  in  the  daily  papers,  and  should 
contain  the  proposed  operations,  prospects  and  advant- 
ages of  the  new  company,  names  of  directors,  which  very 
often  influence  the  investor  even  more  than  the  auditor's 
certificate;  the  number  of  shares,  and  anything  else  which 
may  bring  the  company  favorably  before  the  public. 
■  A  prospectus  should  contain  the  truth,  the  whole  truth 
and  nothing  but  the  truth.  Subscriptions  have  been  set 
aside  for  the  misrepresentation  of  material  effects.  As  to 
the  manner  in  which  the  profits  of  the  amalgamating 
companies  should  be  set  forth  in  the  prospectus  there  is 
a  difference  of  opinion. 

The  most  satisfactory  way  to  the  investor  would  be  to 
show  the  annual  net  profits  for  each  company  separately 
for  a  period  of  say  five  years  previous  to  the  amalgama- 
tion, in  this  way  showing  the  earning  power  of  the 
individual  company  each  year. 

Unissued  stock  is  sometimes  called  treasury  stock.  A 
trust  company  will  very  often  underwrite  the  stock  of  a 
company,  i.  e.,  will  for  a  commission  agree  to  take  such 
shares  as  the  public  has  not  applied  for. 

The  paid-up  capital  is  the  money  which  the  company 
has  on  hand;  the  subscribed  capital  the  amount  which  is 
pledged  by  shareholders,  subject  to  call  at  any  time;  the 
nominal  capital  that  to  which  it  is  entitled  according  to 
the   charter. 

Goodwill  or  general  public  patronage,  reputation  of 
goods,  special  brands  and  trade  marks  recognized  by  the 
public,  sometimes  said  to  be  simply  the  sale  of  a  mere 
chance  which  vests  in  the  purchaser  nothing  but  a  pos- 
sibility  that  a   preference,   which  has   generally  been    ex- 


tended, may  continue,  sometimes  considered  a  property, 
forms  a  part,  and  sometimes  a  very  large  item  in  an 
amalgamation.  It  depends  largely  upon  the  nature  of 
the  business  and  its  length  of  operation,  and  is  arrived 
at  simply  by  an  agreement  between  the  vendors,  the  par- 
ties transferring  their  respective  businesses. 

In  some  cases  all  assets,  both  fixed  and  moveable,  are 
transferred  to  the  new  company,  as  well  as  all  liabilities, 
but  the  method  of  effecting  a  transfer  which  meets  with 
general  favor  to-day  is  to  arrange  to  have  the  individual 
companies  collect  all  accounts  receivable  contracted  prior 
to  the  transfer  of  the  business,  and  also  pay  all  accounts 
payable,  and  other  liabilities,  the  new  company  taking 
over  the  plant,  stock,  etc.,  only. 

The  course  of  procedure  with  companies  intending 
amalgamation  depends  largely  upon  the  agreement  with 
the  vendors  and  the  circumstances  of  ea(Ch  case.  Prob- 
ably the  first  step  after  the  documents  necessary  to  the 
transfer  are  completed,  would  be  for  each  concern  to  take 
stock  of  all  merchandise,  and  value  the  plant  and  equip- 
ment, goodwill  and  other  assets,  which,  after  being 
audited  by  an  accountant,  would  be  transferred  to  the 
new  company  and  stock  given  in  payment  of  same. 

Usually  in  a  large  business  it  would  be  almost  impos- 
sible to  have  the  stocks  taken  and  audited  within  the 
short  period  in  which  the  transfer  is  effected,  and  to  over- 
come this  obstacle  an  estimated  value,  based  upon  previ- 
ous year's  stock  and  annual  sales,  is  arrived  at,  and  the 
transfer  effected  accordingly. 

Should  the  estimated  value  prove  to  be  less  than  the 
actual  value  when  ascertained,  the  new  company  would 
either  pay  cash  for  the  amount  transferred  over  and 
above  the  estimate,  or  give  additional  shares  for  such, 
but  if  the  estimate  prove  to  be  more  than  the  actual 
value  of  the  stock,  the  vendors  would,  of  course,  pay  the 
company  the  difference.  If  the  value  may  be  readily  as- 
certained, the  stock  being  small  or  consisting  of  only  a 
few  lines,  no  such  course  would  be  necessary,  the  indi- 
vidual companies  simply  receiving  shares  in  the  new  com- 
pany in  payment  of  amount  transferred. 

After  the  charter  has  been  obtained,  the  prospectus 
issued,  the  stock  subscribed  for  and  allotted,  a  meeting  of 
the  shareholders  is  called  by  the  provisional  directors  to 
transact  any  business  necessary  to  the  operation  of  the 
new  company;  to  pass  by-laws,  elect  officers,  or  rather  a 
board  of  directors,  from  whom  the  officers  are  elected  at 
a  meeting  of  the  directors  held  usually  immediately  after 
the  meeting  of  the  shareholders.  The  directors  are  elect- 
ed from,  and  are  accountable  to,  the  shareholders,  and 
are  usually  elected  from  the  various  officers  of  the  differ- 
ent companies  amalgamating.  In  every  amalgamation  or- 
ganization or  preliminary  expenses,  such  as  lawyer's  fees 
for  searching  deeds,  records,  patent  rights,  etc.;  promo- 
ters' expenses,  such  as  railway  fares,  salary,  etc.;  charter 
fees,  advertising  prospectus,  printing  etc.,  are  incurred 
and  are  settled  by  the  company  on  its  formation. 

If  the  enterprise  is  not  carried  through  each  provision- 
al director  or  promoter  binds  himself  by  his  own  act  only, 
and  the  subscriber  for  stock  may  recover  the  full  amount 
of  his  deposit  and  is  released  from  liability,  unless  he  has 
signed  an  agreement  authorizing  the  promoters  to  def ray 
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D«c  l«»Q-» 


THE   OFFICE 


Dry    Coodi 


Can  You  Write  a  Good  Ad  ? 


We  make  it  worth  trying. 

There  are  thousands  of  people  in  Canada  who  know  a  good  ail. 
ment  when  they  see  it.     Most  of  them  have  the  ability  to  write  a  good  adver- 
tisement— some  have  the  ability,  but  don't  know  it 

We  want  them  all  to  enter  this  national  contest — open  free  to  all — to  try 
and  carry  off  one  of  the  valuable  prizes 

In  case  of  a  tie,  the  first  ads.  received  get  the  pri/.es,  so  get  YOL'K 
advertisement  in  as  soon  as  possible.  Contest  will  be  cloted  December 
15th.  and  priies  awarded  as  soon  after  as  po  Bible 

The  successful  ads  will  be  reproduced  in  this  journal  with  the  names  of 
the  winners,  and  accompanied  by  a  special  article  commenting  on  ilie  entries, 
and  enumerating  the  good  points  of  the  best  of  them. 

CONDITIONS  OF  THE    CONTEST  : 

Ailvertm  in. -Hi-  riiliTf.l  hi. i)   In    f..r  miy  luijincss  tile  ooiiti.'Stnnt    may      1  I 

ul  tut.  1  ill  should  be  accompanied  bj  ■  statement  upooifyinii  what  the  ml  i»  Intended  to 
advertise,  or  what  results  it  ll  tntsml'  'I 

Karti  ail    niu-il  Iiuv.-  ben  written  l.y  I  he  ronti  -*l  mil    either  -pi'iully  for  tbbl 
or  for  publication  In  any  Canadian  newspaper  ilurini;  the  preceding  three  monUu 

ii  shall  uoamifi  i>r  he  Intended  to  ooonpy,  ■  inaos  eot  uumu   than  s  inches, 

ilmilili'  loluiiin 

I  Mint  radon"  may  betUtd  it  neOSeterj  10  illustrate  the  ertiole  advertised,  or  it  thought 
to  make  the  ail  more  result  -prodw m„- 

|(  nil  ion  will  he  shown  li>  the  J  in  luisi  to  the  neatnemof  i|i|if  nr.iin  e  of  1  opy,  the 
display  arranti  111.  ni  ate  .  so  that  ever)  ud  should  be  properly  laid  out  the  same  as  you 
would  send  it  to  the  news]  ap  t  for  publication. 

(iintestiini  s  name  and  uddreds  should  be  written  on  a  separate  piece  01  puper  and 
not  on  the  ad  itself 

All  entries  will  be  stumped  with  the  date  reeeived.  and  in  case  two  or  more  ads.  of 
e«iual  merit  i» re  considered  better  than  all  others,  the  out  first  reoetred  will  be  awarded  the 
pri/.e.     So  don't  delay  111  entering  tin-  I'ontest. 

There  is  no  limit  to  the  number  Of  entries  to  be  niade  by  any  one  person,  but  no 
person  ran  seeure  niori   then  one  prize 

Any  further  particulars  may  be  secured  on  request,  and  all  communica- 
tions and  entries  should  be  addressed  to 

CORRESPONDENCE  DEPARTMENT 

CENTRAL   BUSINESS   COLLEGE 

Y0N6E  AND  GERRARD  STS  ,  TORONTO. 


AD-WRITING 
CONTEST. 

OPEN     FREE    TO     ALL  ! 

12  PRIZES 


FIRST  PRIZE,  $50.00.    Our  Complete  Oram    of  Personal 
Instruction  m  Adeerttetnf,  molndtng  W  spt  sfl  test  books. 

value  s.'iii  ix)      i-"i ■-•■  hi  all  1  i.-t     Awarded  for  the  heat  advertisement 

SECOND  PRIZE     £25.00.      Am  1      i.     Speelallsed 

Course-  ink  [nstruotlon,  tin  lading  text  books,  value  i25.00, 

or.  if  desired,  the  Complete  t  Dune  »i  .'hi    disoounl  from  ngular  eaah 
prios,     Awarded  lor  the  second  t>  sment 

THIRD  PRIZE,  S  10.00.    Thi   Oomplete Course,    eat 
of  the  (Specialised  Course-,  ui  I  from  regular  ea»h 

value  about  *lu.oO     Awarded  for  1  he  third  best  advertisement 

FIVE  SPECIAL  C0N80LATI0N   PRIZE8,   sllovtng 

the  irinnen  a  special  disoounl   if  10    sgnlsj     tehpi  foonsee. 

4  warded  for  the  fire  next  beetadTi 

FOUR  MORE  CONSOLATION  PHIZES,  of  one  rear's 

paid  up  siibseriplion   lo  The  ('unadiiin  I  irm  r,    Hardware  and    Hi 

Tin;  Dry  o is  Review     Awurdi  d  for  the  four  next  h'-si  advertisements 

All  prises  awarded  In  the  order  ef  merit  according 

deeiHion  of  thi-  fudges,  wblofa  decision  is  Hnai. 

w  i  have  s|K'cial  literature  conoeming  i  be  '-nurses  offer  d 

as  prises  which  will  be  gladly  sent    n  request, 


Special  Advertising  Rates  have  been 
arranged  for  space  in  "The  Office," 
and  will  be  gladly  quoted  on  request. 


HOTEL    DIRECTORY. 


NEIL  McCARNEY,  Prop  W    C    McCARNEY.  Manager 

THE   PKOVINCIAL 

Lkadino  Commercial  Hotel.  GANANOQUE,  OXT 

Located  in  Heart  of  Business  Section.  Ten  First-class  Sample  Rooms. 


HOTEL  GRAND 

O    F    BAKER,  Prop.  GALT,  ONT 

First-class  accommodation  for  Commercial  Men. 


Safes  and  Vault  Doors 

GUARANTEED  FIRE  AND  BURGLAR  PROOF. 

"THE   WINNIPEG   SAFE" 

That's    "OURS." 


We  are  the  sole  distributing  agents  in  Canada  for  the  famous 

DIEBOLD  SAFES  and  VAULT  DOORS 

Agents  wanted  h>r  oik  smai  i   Household  Safes 

Winnipeg       Safe      Works 

Office  snd    Salesroom      62    ,    Princess   St., 

Phone  WINNIPEC.    Man. 


BUY  THIS  BOOK 

SUCCESSFUL  ADVERTISING     How  to  Accom- 
plish it. — by  ).  Angus  MacDonald. 

Every  Merchant  and  Salesman 

will  find  it  full  of  invaluable  matter  relating  to  the  selling 
of  goods.      Chuck  full  of  suggestions  and  instruction. 
Enthusiastically  endorsed  by  press  and  advertising 
authorities. 

Sent  postpaid  for  $2.00. 

MacLEAN   PUBLISHING  CO.,  Limited, 

TECHNICAL  BOOK  DEPARTMENT.  TORONTO. 


r#TRADEl 
IB  MARK  J 

Tin*  design  a  guar- 
anteed qaaBtj 


FIBRE 

WRAPPING 
PAPER 


STRONG,  TOUGH  AND  STIFF 

Will  carryall  kinds  of  packages  safely  to  de^i'-atlon. 

WRITE  US  FOE  SAMP1  BS  AND  PR1 

Canada  Paper  Co. 


TORONTO 


MONTREA  L 


Dry-    Good* 

H.  eviitw 
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expenses  of  organization  out  of  the  deposit  paid  upon 
shares.  Promoters  are  very  often  paid  for  their  services 
in  stock  in  the  new  company,  the  entry  being  :  Organiza- 
tion expense,  Dr.     To  capital  stock  account. 

Organization  expenses  usually  form  a  large  item  in  the 
amalgamation  of  companies,  but  it  is  hardly  fair  that  the 
full  amount  be  charged  against  the  profits  of  the  first 
year.  The  opinion  of  expert  accountants  is  that  this 
charge  should  be  spread  over  a  period  not  exceeding  five 
years,  a  proportion  being  written  off  against  the  profits 
each  year,  the  balance  being  carried  forward  from  year  to 
year  as  an  asset  until  it  eventually  disappears. 

A  few  opening  entries  and  points  of  interest  after  the 
amalgamation  or  formation  of  a  stock  company  will  be 
given  in  next  issue. 


A  FEW  SUGGESTIONS. 

By  H.  R    W. 

A  CARD  index  arranged  alphabetically  for  "General 
Information"  in  any  office  will  be  found  almost  in- 
valuable; for  noting  special  terms;  delivery  of  cer- 
tain lines  of  goods;  taxes;  insurance;  water,  gas  and 
electric  light;  employes'  names,  addresses,  duties  and 
remuneration;  special  contracts;  special  freight  rates;  in 
fact  everything  which  is  difficult  to  record  in  any  other 
way. 

When  making  claim  for  shoi-tages  or  breakages  on  the 
transportation  company  responsible  it  is  generally  neces- 
sary to  furnish  the  original  shipping  bill,  the  freight  re- 
ceipt and  a  certified  invoice  covering  the  amount  of  claim. 
To  insure  a  proper  record  of  claim,  a  copy  of  the  invoice 
and  the  letter  relative  to  the  claim  should  be  kept  on  a 
special  file  until  settled.  A  note  should  be  made  at  the 
foot  of  the  invoice  as  to  the  correct  account  to  credit 
when  reimbursement  is  made. 

When  sending  a  cheque  or  money  order  in  payment 
of  an  account  for  which  statement  has  been  received,  it 
is  hardly  necessary  to  send  a  remittance  form  or  a  letter 
along  with  cheque.  Simply  attach  cheque  to  statement 
which  is  receipted  and  returned,  unless  some  deductions 
have  been  made  which  require  explanation. 

ACCOUNTING  ODDITIES. 

EVERY  now  and  then  we  come  across  examples  of 
nomenclature  in  accounting  matters  which  excite 
interest  on  account  of     their   peculiarity. 

Some  business  houses  have  their  accounts  receivable 
ledgers  labeled  "Persons  and  Companies  Ledger,"  "Trust 
Ledger,"  "Charge  Ledger."  One  would  suppose  there 
were  titles  enough  for  this  class  of  ledgers  in  ordinary 
use,  such  as  "Sales  Ledger,"  "Customers'  Ledger,"  etc., 
without  exercising  ingenuity  to  discover  other  alterna- 
tives. 

In  the  course  of  a  recent  audit  an  item  was  discovered 
on  the  credit  side  of  the  cash  book  to  the  following 
effect : 

' '  Trivial   Expenditures    $84 .  50 .  " 

As  no  vouchers  or  other  explanations  were  forthcom- 
ing in  regard  to  this  entry  it  did  not  turn  out  to  be  quite 
so  trivial  as  the  bookkeeper  had  intended. 

In  making  up  a  list  of  fixed  assets  on  a  ranch  a  book- 
keeper included  a  pond.  This  being  somewhat  unusual 
inquiry  was  made,  and  it  was  found  that  the  bookkeeper 
desired  to  discriminate  between  the  land  and  the  water, 


with  a  view  to  debiting  live  stock  with  the  value  of  the 
water  they  drank.  He  said  he  was  instructed  to  charge 
for  the  grass,  etc.,  devoured  by  the  stock  when  grazing 
on  the  land,  and  he  considered  the  water  to  be  as  valuable 
as  the  grass. 

This  is  a  case  where  the  "watering"  of  stock  appears 
to  be  a  commercial  and  physical  necessity. 

The  term,  "Rest"  account,  is  still  used  by  many  book- 
keepers as  a  synonym  for  the  profit  and  loss  account,  the 
idea  being  that  after  an  entry  has  been  chased  from  the 
blotter  clear  through  sales  book,  journal,  cash  book,  etc., 
it  rests  at  last  in  the  loss  and  gain  account  and  thereaf- 
ter stays  dead. 

This  term  is  also  used  in  connection  with  the  periodi- 
cal computation  of  interest  on  current  accounts,  interest 
being  computed  and  the  accounts  squared  off  each  periodi- 
cal rest.— From  the  Bookkeeper. 


SOME  "DON'TS"    FOR  THE  JUNIOR  CLERK. 

DON'T  throw  away  your  chances  for  advancement  by 
too  much  self  assertion.     You  may  never  get  a  raise 
of  salary,  but  then  you  will  have  the  satisfaction  of 
knowing  that  you  have  been  "a  modest  young  man.  " 

Never  call  the  Old  Man  a  fool.  He  may  be,  especially 
when  he  raises  your  salary,  but  remember  the  Old  Man 
generally  pays  you  the  salary  partly  for  the  privilege  of 
calling  you  a  fool. 

Never  dispute  with  the  Old  Man  about  the  desirability 
of  an  order.  It  is  one  of  the  privileges  he  pays  for— to 
issue  all  the  fool  orders  that  come  into  his  head. — From 
the  Bookkeeper. 


THE  CREDIT  MAN'S  SOLILOQUY. 
To  sell  or  not  to  sell? 
That  is  the  question. 
Whether  it  is  better  to  send  the  goods 
And   take  the   risk   of  doubtful  payment, 
Or  to  make  sure  of  what,  is  in  possession, 
And,  by  declining,  hold  them. 
To  sell;  to  ship;  perchance  to  lose- 
Aye,  there's  the  rub! 
For  when  the  goods  are  gone, 
What  charm  can  win  them  back 
From   slippery  debtors? 
Will  bills  be  paid  when  due? 
Or  will  the  time  stretch  out  till  crack  of  doom  .' 
What  of  assignments,  what  of  relatives. 
What  of  uncles,  aunts,  and  mother-in-laws 
With  claims  for  borrowed  money? 
What  of  exemptions,  bills  of  sale,  and  the  compromise 
That  coolly  offers  ten  cents  on  the  dollar; 
And  of  lawyers'  fees 
That  eat  up  even  this  poor  pittance? 
Yet  sell  we  must, 
And  some  we'll  trust. 
We  seek  the  just, 
For  wealth  we  lust; 
By  some  we're  cust; 
And  stocks  will  rust ; 
But  we  skip  the  worst, 
Or  we'd  surely  bust.  — Exchange. 
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This  list  Is  for  Ik*  purpose  of  plarlitf  retailers, 
manilfartlirera  j. .1.1. ere  and  olhfr  readers  in 
tuu.h  Willi  rellal.l*  aii'l  .  ■■iii|.pl.nt  a.-,  militants 
and  auditors  whim  HfVlm  are  lo  frr<|ti6iitly 
required    for    n>  I.    purpoeee    as  openliie*  booka. 


Leading     Canadian 
Accountants    and    Auditors 


I  and  auditing  a  ■    arranging  part- 

nerships  or    orgem/-.  |  i    ■  ... sanies. 

devising  atrial  office  systems,  making  collec- 
tions and  lovaetUratlona,  handling  aitatai  it 
tug  rgklna        •  • 


DAVID    HOMKI.NS,    K.C.A 

riiinuM  Accountant,    Auilltur,    Financial    Valuator 

17  \Vi'1Mii«Ihii  strwt  hist,  Toroulo,  Oauada. 


I  in-  BfUCt  $15  ii   •>  MI 


IENKINH  .*   II  A  RDY, 

AanlejlK-i-n,    l'hart*r*d    A  r  <  ouiilanta 

Mian-    ami    Kir*    I  imurani-*   Agents 

lft>i  '1  (inuiln  Hlrfel  Torn 

Hi    Tempi*  llulldliig,  Montreal 

100     William  Mlrr«.l.     New   York 


Thlallat  la  for  tha  purpose  of  placing  uianufao- 
lurers.wholeealeand  retail  in en-hanta  and  other 
reader*  thr.mgh.mt   lenada.   and  tlrnil  aliroad 
doing  htieiness  in  Canada,   in    l<<m  Ii    with  the 
legal  muf— Inn   throughout  the  1  >i.iiiiiu..n,  for 
tha  oollaotloDof  aocounta,  legal  representation. 

LEGAL  CARDS. 

organization  of  companies  the  arrangement  or 
dlaaolutlon  of  partnerahlpa,  or  aaaigntnanta,  aa 
well  aa  all  other  mattera  of  a  legal  nature 

Kor  advertising  ratea  apply  lo  Ma.  Lean  Cub 
llihing  Co  ,  Limited,  Montreal  or  Toronto 

TUPPKK,   I'HII'I'K.N   .*   TI'l'l'KK, 
Barrlutera,  Solicitor*,   Ktc. 

Wluulpef                              Canada. 

ATWATEK.  DU0L08.  OIIAUVIN 

Advocates      Montreal 
Alhert  \V.  At  water,  y.       .    Conaulllng 
Counaal  for  I'nj  of  Montreal.      Ohat. 
A.  Ducloa      Henry  N.  Chauvln. 

I'll  ii  Spare  |I6  a  Yi'ar. 

Thl»  Space  $K>  a  Year. 

Educational   Department. 


The  following  Initltutlom  for  the  education 

of  Dullness  men'iiom  and  daughter*  are 

recommended  by  this  paper  : 


1889. 


The  Belleville  Business  College,  Limited, 


Busim-as  tirin*  gel  the  beat  result*  by 

-   in  thrlr  rlnploy. 

See  Catalogue  pages  21.  27,  33.  41. 


-pplyiug  to  us  10  days  before  vacancies 


J    A    Toaiaw, 
Secretary. 


BELLEVILLE, 
ONTARIO. 


/'■ 


Frith  Jeffert,  HA. 
President. 


St.  Margaret's  College,  Toronto 


A  Boarding  and  Day  School  for  Girl*. 

Thorough  courses  in  every  department. 

Ooly  teachers  of  the  highest  academical  and  prof* 


lional  standing  employed. 


GEORGE  DICKSUN,  M  A  . 

Director. 


MRS.  GEORGE  DICKSON 

Lady  Prinolpal. 


TELEGRAPHY  SHORTHAND 

rewopoui 

-  OTTAWA, ON T. - 
BOOK-KEEPING  TYPEWRITING 


One  inch  space  In  this  dept.  $45  per  year. 


ALCOHOLISM 


THE    MERCHANTS  MERCANTILE  CO. 


260  St.  James  St..   Montreal. 


The  best  treatment    for    all   persons  afflicted  with  the 


MERCANTILE    REPORTS    AND   COLLECTIONS. 

Our  method  of  furnishing' commercial  reports  to  oumubocrHxTaglvespromp, 
disease    Of    drunkenness     is     known     Only     tO     Dr.   MacKay.         and  reliable  Information  to  date.  Every  modern  facility  for  the  collection  ofclalma 

Tel.  Main  iq8s. 
Address  :    City   Hall,  Montreal,  Que.     Absolutely    private 

treatment. 


THE  BELL  TELEPHONE  GO 

of  Canada,  Limited 


Ten  Seconds 


has  extended  its 


Long:  Distance  Service 


From 


BRANTFORD 


to 


HOHAWK,  OAKLAND  and  SCOTLAND 


Rates  may  be  obtained  from  any  of  the   Long  Distance 
Toll  Stations  of  the  company. 


is  all  it  takes  lo  open,  remove  a  sheet  fn>m  and 
lock  the  binders  when  you  use  the  Briggs 
Ledger  System.  We  jruarantee  them  for  ten 
vcar.  No  key  or  screw  driver  necessary 
Binders  cannot  get  out  of  order.  Write  for 
our  free  illustrated  catalogue. 


THE 


Briggs  Ledger  System  Co. 

Limited 

f  3  York  St.,      -     -      -      Toronto,  Can. 
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SUGGESTIONS     FOR 
CHRISTMAS  PRESENTS 

Cut  this  list  out  and  paste  on  cardboard,  so  that  it  will  he  convenient  for  reference  to  yourself  and  your  customer. 


* 
* 


FROM  now  to  Christmas  time  the  merchants  will  be  constantly  called  upon  by  customers  to  suggest  Christmas 
presents  for  relatives  or  friends.  However  carefully  he  may  have  thought  out  the  situation,  and  however  quick- 
witted and  ingenious  he  may  be,  there  are  dozens  of  articles  which  will  not  at  the  moment  come  to  his  mind. 
This  list  should  be  pasted  on  cardboard  and  hung  in  a  convenient  place,  so  that  it  can  be  readily  consulted  or 
handed  to  the  customer  to  supply  suggestions.  The  intending  purchaser  will  appreciate  the  thoughtfulness  of 
such  an  act  and  the  merchant  will  be  saved  much  time  and  thought,  and  will  find  it  extremely  easy  to  sell  his 
Christmas  stock.  For  convenience  the  list  is  divided  into  three  divisions  containing  presents  suitable  for  ladies,  gentlemen 
and  children. 

PRESENTS  FOR  LADIES. 


Dress  (foods  and  Ladies'  Wear  Departments- 
Material  for  dress,  suit,  waist  or 
skirt  in  silk,  crepe-de-chine,  cash- 
mere, flannel,  mohair,  cloth,  etc. 

Coats. 

Evening  coats  or  cloaks. 

Raincoats. 

Silk,  sateen  or  white  underskirts. 

Kimonas. 

Dressing  sacques. 

Lingerie. 

Bath  robes. 

Golf  vests. 

Fascinators. 

Knitted  shawls. 

Hosiery. 

Garters. 

Belts — fabric,  leather  and  bead. 

Girdles. 

Stock  collars. 

Embroidered  cuffs. 

Handkerchiefs. 

Ribbons. 

Collar  protectors. 

Fancy  combs. 

Fancy   hairpins. 

Bead  chains. 

Lace  and  chiffon  stoles. 

Gloves — kid  and  knit. 

Slippers. 

Fur  Dt  partment— 

Fur  or  fur-lined  coats  or  cloaks. 
Fur  muffs. 


Men's  Furnishing  Department- 
Bath  robes. 
Cravats. 
Cravat  pins. 
Collars. 
Cuffs. 

Cuff  buttons. 
Cufflinks. 
Dress  protectors. 
Dressing  gowns. 
Evening  dress  jewelery. 
Gloves 
Garters. 
Golf-hose. 
Half-hose. 
Handkerchiefs. 
Knit  gloves. 
Mufflers. 
Night  shirts. 
Pajamas. 
Scarfs.  . 


Toys. 

Dolls. 

Games. 

Musical  instruments. 

Tool  boxes. 


Fur  or  ostrich  boas,  stoles  and  sets. 
Fur  gauntlets. 
Fur-lined  slippers. 

Linen  Department- 
Aprons. 
Table  cloths. 
Table  napkins. 
Five  o'clock  table  covers. 
Tray  cloths. 
Sheets. 
Pillow  cases. 
Towels. 
Doilies. 
Centrepieces. 

Housefurnlshlng  Department- 
Cushions. 
Cushion  tops, 
Rugs. 

Mats. 

Pictures. 

Art  furniture. 

Curtains. 

Draperies. 

Blankets. 

Fancy  china  cups  and  saucers. 

China  sets. 

Statuary. 

Bric-a-brac. 

Jardinieres. 

Berry  sets, 

Lemonade  sets. 

Lamps. 

Vases. 

PRESENTS  FOR  MEN. 

Slippers. 

Smoking  jackets. 
Smoking  caps. 
Shirts. 
Suspenders. 
Traveling  rugs. 
Umbrellas. 
Underwear. 
Waistcoats. 
Walking  siicks. 

Fancy  and  Leather  Goods  Dept.— 

Card  cases. 
Purses. 

Bill  books. 

Diaries. 

Address  books. 
Traveling  cases. 
Toilet  cases. 
Shaving  sets. 
Calendars. 

PRESENTS  FOR  CHILDREN. 

Sleds. 

Building  blocks. 

Picture  books. 

Lengths  for  dresses. 

Raincoats. 
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Fancy  and  Leather  Goods  Department - 

Traveling  cases. 
Writing  folios. 
Music  folios. 
Wrist  bags. 
Purses. 
Card  cases. 
Diaries. 

Address  books. 
Suit  cases. 
Valises. 
Grips. 

Work  boxes. 
Pin  cushions. 
Fans 

Blouse  sets. 
Hand  mirrors. 
Fancy  clocks. 
Calendars. 
Match  scratchers. 
Fancy  baskets 
Stamp  boxes. 
Shopping  bags. 
Photo  frames. 
Toilet  sets. 

Glove  and  handkerchief  cases 
Miscellaneous- 
Umbrellas. 
Books. 
Games. 

Traveling  rugs. 
Soap. 

Hat  whisks. 
Brushes. 
Lamp  shades. 


Match  scratchers. 

Match  safes. 

Pipes. 

Collar  cases. 

Cuff  cases. 

Fancy  clocks. 

Military  brushes. 

Glove  and  handkerchief  cases. 

Suit  cases. 

Valises. 

Grips. 

Memorandum  books. 

Miscellaneous- 
Cushions. 
Soap. 

Fur  gauntlets. 
Fur  cap. 
Books. 
Games. 
Pictures. 


Slippers. 
Furs. 

Toboggan  caps. 
Mitts  and  gloves 
Underwear. 
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ESTABLISHED  1791. 


Horrockses' 

Longcloths,    Nainsooks, 

Cambrics, 

India  Longcloths, 

Sheetings, 

Ready=made  Sheets, 

(plain  and  hemstitched). 
H0RR0CKSE5'  name  on  each  sheet. 

rlannelettes  highest  quality. 


N.B.-SEE    "HORROCKSES"    ON     SELVEDGE 


Horrockses,  Grewdson  &  Co.,  Limited 

Cotton  Spinners  and  Manufacturers. 

PRESTON,         MANCHESTER,         LONDON,  ENGLAND. 
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Hitchcock,  Williams  &  Co 

The  Fancy  House  of  London 


jsl-ia^ 


Established  70  years. 


WAREHOUSES: 
69  to  74  St.  Paul's  Churchy'd 
43  to  50  Paternoster  Row 
I  to  8  London  House  Yard 

MANUFACTORIES: 
Warwick  Lane  &  Paternoster  Bldgs. 


Special  Attention  to  Canadian  Requirements 

Buyers  will  always  find  the  latest  Novelties  in  Stock,  and  the  Specialties  for  which  this  House  is 
so  widely  known,  are  : 

Millinery  Materials,      Fancy  Lace  Goods, 

Prints,  Silks,  Velvets  and 

British  and  Foreign  Dress  Materials, 

Chiffons,  Ribbons  and  Trimmings, 

Blouses,  Fancy  Costumes,  Mantles  and  Furs. 

OUR  CANADIAN  REPRESENTATIVE,  Mr.  Cliffe,  takes  a  full  line  of  samples  of  these  goods  twice  a  year, 
and  if  you  are  not  now  on  his  calling  list,  drop  him  a  line  at  Windsor  Hotel.  Montreal. 

Requests  for  Samples  sent  direct  to  London  will  receive  immediate  attention. 

HitchCOCk,  WillJamS  &  CO.,  St  -Paul's  Churchyard 

LONDON,  England 


SIR  G.  WILLIAMS.  F.  G.  WILLIAMS, 

H.WILLIAMS.  A.T.WILLIAMS. 
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—  Fathloni      Irt     Kv«nin|(     Shovi 

—  A     number     of     R  i  c  K    E.  v  e>  r  1 1 1  >  t '. 

^^^^_ 

THE  latest  news  i'kmii  Paris  ia  thai  there  is  ■ 
decided  reaction  . i ^; .ii ■  i^t  the  Directoire  mode  in 
millinery  styles.  Further,  thai  feathers  are 
superseded  by  quantities  of  flowers,  used  in  all 
the  new  color  tones.  On  velvet  hats  these  are 
most  effective.     The  beauty  of  velvet,  with  its  subtle  lights 

and  shades,  lustre  and  softness  of  pile,  finds  no  more 
gracious  expression  for  its  charms  than   in  the    tea  gown    of 

to-day,    whose   simple   character  offers    the    best    possible 

medium  for  t he  display  of  materials  that  are  seen  to  advanl- 

when  falling  in 
long,  unharassed 
lines.  Small  won- 
der,   the  refore, 

that  the  artist  in 
dress     is     making 

the  most  of  sea- 
sonable opportun- 
ities to  utilize 
"  velours  souple  " 
for  the  composi- 
tion oi  some  of  his 
"  chef-  d'eeuvres 
in  tea  gowns  foi 
the  Winter. 

Two  Swell  Tea 
Gowns. 
One  is  of  the 
palest  shade  of 
rose  pink  velvet, 
with  long,  straight 
fronts  tipped  with 
pale  sable  and 
cascaded  with  old 
lace,  the  under- 
dress  being  of  ac- 
cordion plea  ted 
pink  chiffon,  o  f 
vv  hid)  also  t  h  e 
puffed  sleeves 
frilled  with  o  1  d 
lace  are  made, 
above  them  being 
slit  cape-sleeves  of 
v  e  1  vet  bordered 
with  fur  ;  and  a 
narrow     band      oi 

fur  also  forms  the  border  of  the  hem  of  the  robe.  The 
second  tea  gown  is  made  of  Parma  violet  velvet,  the  long 
coal  turned  back  on  the  upper  part  with  big  rovers  faced  with 
hydrangea  blue  panne  embroidered  in  siher  and  frilled  with 
antique  lace.  This  is  worn  over  a  front  of  fine  lace,  lightly 
embroidered  in  hydrangea  blues  and  mauves,  and  pearled 
here  and  there.  From  beneath  wing  sleeves  ol  Parma  velvet' 
Boat  draperies  of  lace,  caught  to  the  wrists  with  bands  oi 
silver  embroidered  plue  panne.  This  and  the  first  quoted 
tea  gown  are  cut  low  in  the  neck'. 


t  Hat,  lined  with  Ermine  and  edged  with  Sable.      1  he  feathers  are  black  and  white 


Chiffon,  Orient  satin,  and  i  repe  vie  Chine  an-  responsible 

in  a  large  degree  for   the  bemlies  of  main   another  lea-gown 
de    luxe. 

A  Novel  Tea  Gown. 
One  of  the  most  novel  tea-gowns  for  the  Winter  is  of 
pale  blue  accordion  pleated  i  hiffon,  with,  over  it,  a  quaint 
coat,  cut  up  in  long  panels,  of  pale  blue  Zenana  silk.  This 
coat  hangs,  cape  fashion,  over  the  shoulders;  two  panels  .'i 
the  material  desi  eiid  down  the  fronts  of  the  gown,  and  two 
at   the   back,  the    chiffon    underdress    tilling    in    the    spaces 

be  t  w  e  e  n  each 
panel.  At  the  bat  k, 
tlu-  Zenana  silk  as- 
sumes the  form  of 
a  yoke, from  whit  h 
t  h  e  extensions, 
disi  end,  and  this 
yoke  is  cut  up  in 
the  centre  and  the 
t  w  o  parts  a  r  e 
lac  e  d  together 
w  i  t  h  blue  silk 
cord,  threaded 
through  moulds 
covered  with  ivory 
twist.  The  lacing 
is  repeated  on  the 
shoulders,  whence 
the  cape  falls  to 
the  elbows,  where 
the  lacing  eord  is 
tied  in  bows,  as  at 
the  back  of  the 
cape.  The  sleeves 
are  of  chiffon, 
softly  pulled ,  and 
depending  from 
them  are  ruffles  oi 
lace,  similar  lace 
covering  the  short 
low-cut  yoke  into 
which  the  tea- 
gown  is  mounted. 
This  yoke  cro^MS 
slightly  from  right 
to  left,  and  is 
caught  a  t  the 
opening  with  a  big  rose-bud  of  pale  blue  chiffon. 
Novelties  in  Tea  Gowns. 
Singularly  fresh  and  daintv  are  the  tea  gowns  of  pale 
pink  and  pale  blue  crepe  de  soie,  inlet  and  frilled  with  ivory 
lace.  There  is  a  tendency  to  gauge  them  deeply  at  the 
waist,  corselet-wise,  and  the  prettiest  models  are  supplanted 
by  long  robes  or  empire  coats  of  unlined  crepe. 

Mere  and  thert)  mav  be  seen  a  tea  gown  of  cigar  brown 
crepe  tie  Chine,  relieved  with  light  lace;  while  the  all  lace 
tea  gown,  in  white,  cream  and   ficelle,    mounted  on   chiffon 
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is  among  the  lovely  fashions  of  t  ho  moment,  and  other 
exquisite  confections  will  be  found  in  "five  o'clock" 
robes  of  champagne  taffeta  mousseline,  with  fichus  and  old 
fashioned  bouillonees,  and  of  cloud  grey  mousseline  do 
soie   falling  over  satin  souple. 

Fichus  and  fielm  effects  grace  a  Large  number  of  the 
new  tea  gowns. 

Fashions  in  Shoes. 

Fashions  in  evening'  shoes  are  a  topic  of  considerable 
interest  just  now,  and  it  is  an  opportune  moment  to  look 
round  and  discuss  the  leading  novelties  in  footwear  for 
Winter. 

The  satin  shoe,  elaborately  worked  over  the  toe-piece 
and  up  the  foot  with  beads  and  sparkling  paillettes,  holds 
foremost  place  among  dress  shoes,  the  satin  corresponding 
with  the  toilette  worn  and  the  shoe  being  of  the  well- 
known  "Court"  or  "Gipsy"  shape. 

A  decoration   that  is  new  and  fashionable  and  occurs 


to  the  sides  of  the  foot  and  frames  each  panel  very  pret- 
tily. 

Crystals,  '•diamonds."  and   colored   stones,  the   size  of 


a  tack  head,  mingle  with  the  smaller  beads  and  produce 
glittering  charming  effects. 

These  trellis  shoes— which  are  highly  effective  in  black 
satin,  embroidered  in  a  floral  design  with  fine  cut  jet 
beads  and  lozenge-shaped  "buttons"  — are  mounted  on 
smart  Louis  heels,  and  give  an  air  of  grace  and  elegance 
to  the  foot.  They  are  also  very  becoming  in  white  and 
in  grey,  as  well  as  in  pale  pink,  red,  and  other  colors. 

Another  style  for  evening  wear  is  the  split  six-bar  satin 
shoe,  encrusted  with  jet,  crystal  or  other  beads  on  the  toe 
piece  and  bars.  Carried  out  with  bronze  beads  on  satin 
to  match  or  with  cut  steel  embroidery,  on  pearl-grey  satin, 
it  is  admirable.  The  mixture  of  steel  and  jet  also  helps 
to  produce  a  lovely  shoe  of  a  similar  kind. 

Evening  Mantles. 
The  season  for  evening  mantles     has  brought  with  it 
luxurious  expressions  of  the  dressmakers'  taste  and  skill 
in   wraps   lor  theatres  and  dinner  parties,  and  never  be- 
fore, perhaps,  has  cloth  been  so  largely  requisitioned  for 
the  composition  of  coats  and  cloaks  for  evening  wear. 
White,  cream,  banana,  and  delicate  shades  of  pink  and 
embroidery,  worked  on  the  shoe  front,  is  continued  round      bine  cloth,  heavily  trimmed  with  lace,  are  especially  fash- 
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on  barred   shoes,   is  the   small   open  panel,  crossed   with 

heads  and   cut    on   either  side  of   the  ankle.      The  beaded 
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ionable  for  theatre  wraps,  which,  owing  to  voluminous 
sleeves  and  amplitude  everywhere,  cul  into  a  large  amount 
of  material.  The  lovely  embroideries  of  -ilk  and  velvet 
help  greatly  to  the  adornmenl  of  evening  mantles  for 
Winter  wear,  and  chenille  fringes  are  the  latesl  addition 
in  the  deep  capes  thai  bo  often  appear  on  coats  and  el< 
in  change  with  which  arc  eleganl  double  cape  mantles, 
falling  m  deep  points  back  and  front,  the  edges  of  raw 
edged  cloth  or  hemmed  and  bordered  with  fancy  galon. 

A  charming  coal  of  eraie  white  cloth,  id'  the  softesl 
quality,  is  gathered  with  four  or  five  rows  of  gauging,  to 
:i  yoke  of  embroidered  lace,  and  the  fronts  arc  softened 
with  cascades  id'  accordion-pleated  chiffon,  similar  frills 
falling  from  the  cuffs  of  the  full  sleeves,  which  arc 
gauged  en  the  shoulders. 

Rich  Evening  Coats. 

Bon i    the  richest   evening  coats     arc  of  velvet,  a 

chef  d'oeuvre  being  id"  apple  green  velours  mousseline, 
bordered  with  Bable  of  finger  depth  ami  lined  with 
white  brocade  patterned  with  large  Bowers  woven  in  pale 
pink  and  blue,  touched  ni'  with  gold  and  natural  colored 
foliage,  the  fronts  being  raffled  with  old  lace,  repeated  at 

the  w  lists. 

Exquisite,  too.  are  the  mantles  of  shell-pink,  opal,  and 
pale  blue  Orient  satin,  gathered  and  lace  trimmed,  and 
s,  inetiines  boasting  Bounces  of  sequined  blonde.     Taffetas 

silk  mantles,  in  all  the  new  evening  shades,  are  equally 
fashionable,  a  favorite  garniture  in  conjunction  with  these 

being    the    self    bouillonne,    while    of      course,    there    is      no 

sparing  of  lace  as  an  accessory. 

Very  handsome  are  the  new  evening  coats  of  brocaded 
-at  in.  some  of  which  are  further  enriched  with  touches  of 
velvet;  while  also  among  fashionable  mantles  are  those 
of  plain  rich  satin  with  nothing  but  costly  lace  to  relieve 
their  simplicity.  Of  these,  a  hum  coat  of  deep  cream 
duchesse  satin  may  be  quoted  as  an  example  of  excellence, 
the  Empire  yoke  and  revets  being  covered  with  ivory 
colored  lace,  and  frills  of  lace  hanging  from  the  revers 
and  sleeves.  Another  coat,  id'  opal  satin,  has  a  deep  stole 
cape  of  Burano  lace. 

The  lightness  of  the  white  ami  pale  colored  evening 
mantles  finds  striking  contrast  in  coat-  id'  black  satin,  with 
chitl'on  ruches  and  frills,  and  jet  sequins  on  the  yokes  and 
elsewhere;  and  in  those  of  accordion-pleated  black  chitl'on. 
falling  over  satin  or  taffetas  -1  i i ■- . 

A.  MKKIIAX. 

PRESENTATION. 

An  interesting  ami  pleasing  presentation  took  place 
Saturday,  November  5,  in  the  office  of  John  Fisher,  Son 
.v  Co.,  Montreal.  Prior  to  the  departure  of  -Mr.  F.  W. 
Fisher  for  Toronto,  the  commercial  travelers  and  Mont- 
real warehouse  stall  of  this  firm,  learning  of  his  marriage 
to  Miss  Nelson,  of  Toronto,  on  the  9tfa  inst  ,  presi 
Mr.  Fisher  with  an  address  and  a  handsome  marble  and 
bronze  clock  and  two  beautiful  ornamented  stands.  The 
address  was  read  and  the  presentation  made  on  behalf  of 
the  employes  by  Mr.  George  Lamothe,  Mr.  Fisher  reply- 
ing m  a  few  choice  words.  Mi.  Fishci  was  also  sur- 
prised by  being-  the  recipient  of  a  valuable  purse  from 
the  "Vies,"  a  striking  testimonial  to  the  regard  with 
which  he  is  held  in  military  circles  The  Review  joins 
in   with  a  host  of  wellwishers. 


THE 


'PIRLE'  Finish 

Indispensable  for  the  Open-Air  Girl. 

"LADY'S  REALM"  says  : 

"The  out-door  Klrl  who  loves  to  cycle,  walk  ami  drive  will  never  wear 
anything  but  a  'Piki.e'  continue  when  she  has  once  donned  one  It  may  be 
the  shower  oi  May  or  the  -torm  of  Novemlier.  her  neat  cloth  dreaa  will 
remain  unspotted  and  unshrunk,  and,  when  dry.  will  I*  as  fresh  as  when 
it  came  from  the  tailor's  hands." 


RsanrzMD  Tradi  mark 


' ' Madge ' '  in  "Tru  th ' '  says  : 

"Every  dressmaker  ought  to  leave  out  a  bit  of  selvedge  somewhere  with 
the'PlRLE'  stampon  It.  as  this  affords  an  absolute  guarantee  for  the  wearer. 

"The  proprietors  undertake  to  make  good  any  material  so  stamped  that 
has  tieen  actually  damaged  by  rain." 


TO  BE  OBTAINED  FROM  THE  LEADING  IMfOKTERS 
or  full  particulars  from 

E.  RIPLEY  &  SON,  Limited. 

100c,   Queen  Victoria   Street,    LONDON,  f.C,   fNOLAND 
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Telephone:    4519    Holborn. 

G00Dst»sWIN 


WHEN   IN   LONDON 

CALL  AT 

119  Ctatertose  St, 

AND  SEE 

The  STANDS 
of  TO-DAY. 

CHARMING.  RATIONAL. 

FASHIONABLE. 

LISTS    FREE 

GOODWINS 

HATTON  WALL. 
HATTON  GARDEN. 


LONDON,    EC.    * 


ORDERS 


WE  MAKE 


STORE 


ilay  stand.  No. 

JStundard, 

gh,  with  7  in. 


The] 
176,   pric 
I  diam., 

base.  3  cfcmhle  enfve'd  anus 
with  6  cross  bars,  J  in.  'di»ui., 
24  in.  long.  With  this  stand 
you  can  make  a  very  effective 
and  striking  display.  It  beau- 
tifies your  store  and  gives  it  a 
modern  air. 


of  every  sort. 

We  are  continually  pro- 
ducing some  new  and  use- 
ful fixture.  We  design 
special  fixtures  to  meet 
special  needs. 


Correspond  with  us  whenever 
in  the  market. 

OUR    CATALOGUE     FREE. 


THE 


TORONTO  BRASS  MFG.  CO. 

98-100  Lombard  St.,  TORONTO,  ONT. 


No.  399. 


Store 
Fixtures 

No  other  concern  equals  ours 
for  size  of  plant  and  extent 
of  output. 

It  follows  that  we  can 
quote  better  prices  and  offer 
a  greater  variety  than  any 
other  concern   in   the  world 

Send  for  Catalogue. 


SEND  FOR  OUR  CATALOGUE. 

It  costs  you  nothing.  It  will  tell  you  what  to  buy.  What  to  pay.  It  will  suggest  to  you  ideas  for  store  equipment  that  will  make  yours 
a  better  store.  Send  to-day.  Window  and  Interior  Display  Fixtures,  Papier  Mache  Forms,  Wax  Figures,  Triplicate  Mirrors,  Wall 
Mirrors,  Stools,  Show  Cases,  etc.,  etc. 


HUGH   LYONS  &  CO.,  LANSING,  MICH 


Chicago  Salesroom — 238   Madison  Ave. 


New  York  Salesroom — 679   Broadway. 
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Dry    Caodi 
rV»  view 


WINDOW 
DRESSING 

THE    ART    OF    DISPLAY 

INTERIM 
DECORATION 

the  advertisement,  is  the  man   *  ho 

outstripping  his  competitors.  There  are  those  in  cities 
who  -I"  nol  follow  iln-  plan;  bul  whal  works  in  :i  city  is 
nol  always  Buitable  for  ;i  smaller  town  \\  1 1 1  j  weeklj  paper* 
'  nIv  in  reach  its  clientele. 

Some  Points. 
Points,  mam   and   important,  are  to  be  considered   in 


ALWAYS  MORE  BEYOND. 
II]   w     i:    MeObll 

WINIxiW    trimming     is     never     completely 
learned.     It  is  perhaps  best  likened  to  an 
advanced  Bcholar,  who,  when   be  reaches 
what  he  thought  was  the  object     of     lu> 
ambition,  -till  finds  so  much  before  him 
thai  he  wants  t"  learn,  and  thai  some  others  already  know, 
thai  li«'  considers  liis  own  attain 
ments   mediocre   indeed. 

Room  Yet  for  Cleverness. 
There  is  ever  newness  being 
c\  olved ;  Borne  clever  plan  of  ar- 
rangement or  construction;  nol 
the  result  nf  one  man's  thought 
ami  study,  Imt  iln'  conception  of 
innumerable  minds  working  for 
similar  ends,  and  in  the  same  ili- 

ll't'lii    II  . 

Keep   Goods  Moving. 

The  initial  object   in  arranging 
a   show   window   is  to  so  display 

g Is  thai   its  tenants  will  move 

mit  at  once  and  for  the  same  rea- 
si  ii  that  the  shoe  man  gave  when 
hf  said,  his  slims  were  all  empty 
ami  In;  wanted  tenants  to  move 
in  at  once. 

To    Sell    Goods    Quickly. 

Windows  should  he  trimmed  nut 
only  tt>  show  goods  well,  bul  t<> 
sell  goods  Bell  more  goods,  ami 
do  it  quickly.  You  can  trim  a 
handsome  window,  ami  spend 
much  time  ami  some  expense  upon 
it-  construction  ami  yel  know 
only  ton  well  that  it  is  not  going 
to  si'll  tin'  lines  upon  exhibition. 
Why.'  Because  you  an'  not  try- 
ing to  sell  goods;  you  are  striving 
tor  effect— beauty,  praise,  or  com- 
mendation—knowing full  well  at 
tin'  same  time  that  yon  could  have 
handled  the  same  materials  in  a 
manner  to  bring  results. 
Special  Lines  for  Special  Days. 

While  tin-  elaborate  ami  artis- 
tic arrangement  of  u Is  ami  the 

beauty  of  the  blending  of  colors 

have  much  to  do  with  attracting 

the   public   eye,  one  cannot   help 

Inil    notice   that   especially   in  onr 

western     Canadian       towns     the 

merchant    who   advertises   special 

lines  for  special  dayB,  and  makes  hi-  window   trim  (even      background,  and  the  character  ol   goods  to  be  used,  and 

tli  r'.'h  it  be  less  beautiful)  and  window  cards  work  with      sold,   must    be   taken    into   consideration   when     dressing. 


A  Window  of  Dress  Accessories  suitable  for  the  Christmas  Trade— Shown  bj 
Arch.   Wright.   Winnipeg    Man 
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arranging  a  window  display.  The  question  of  time,  space, 
ll  takes  time  In  develop  an  idea  and  there  is  the  mak- 
ing of  cards  appropriate  to  the  trim;  besides  the  effect 
arrived  at  must  be  suitable,  yet  artistic  enough  to  delight 
the  beholder.  The  central  idea,  however,  is  something 
that  will  attract  attention  and  sell  goods— the  idea  that 
is  radical   and  embodies  timely  suggestions  is  invaluable. 

Keep  Within  Your  Limits. 
Readers  of  The   Review     in   minor  cities     and   towns 
should   give  over   their   futile     and   expensive     efforts  for 


No.  i. 
Handkerchief  Display — Fold  each  handkerchief  diagonally  from 
corner  to  corner,  and  pleat  the  double  edge,  then  pin  with  small  ribbon 
pins,  and  lay  each  leaf  thus  formed  in  the  shape  here  indicated,  using  a 
rolled  handkerchief  for  stem.  This  is  only  a  hint.  Why  not  enlarge 
upon  it  and  make  a  branching  tree  ? 


schemes  beyond  their  resources  and  strive  for  simpler  de- 
signs—effects that   are  artistic  and  within  their  reach. 

See  that  your  trims  are  seasonable  goods;  and  now 
that  the  Christmas  holidays  are  within  hailing  distance 
make  as  elaborate  and  attractive  a  display  within  the 
store  as  possible.  Bring  out  all  the  fancy  goods,  linens, 
handkerchiefs,  etc..  and  anything  that  will  suggest  a 
present  for  any  age  or  sex. 

Ticket  every  line  even  when  expensive— every  person 
doesn't   want  cheap  stuff! 

He  Has  His  Troubles. 

No  one  bul  the  country  trimmer  realizes  what  they 
have  to  contend  with.  There  are  many  who  strive  to 
make  elaborate  and  trade-drawing  displays  in  their  little 
cooped-up  windows  which  are  in  too  many  instances  too 
small  to  give  the  proper  or  desired  effect. 

The  designs  are  frequently  too  elaborate  for  the  re- 
sources of  the  stock;  for  in  very  many  instances,  as  soon 
as  the  trim  is  completed  the  trimmer  is  compelled  to  dis- 
arrange the  display  by  having  a  customer  ask  for  some 
article  that   composes  the  display. 

The  trimmer  must  be  governed  by  these  limitations; 
and  when  under  these  relative  disabilities  he  produces  a 
display   that    is  attractive     through     its  beauty  and  well 


serves  its  main  purpose  of  drawing  buyers  instead  of 
merely  curious  crowds,  he  deserves  more  than  passing 
commendation. 

Give  Him  Time. 

Some  of  the  country  stores  have  supplied  their  trim- 
mers with  modern  fixtures  or  their  equivalent,  but  too 
often  neglect  to  allow  the  trimmer  sufficient  time  to  plan 
his  displays.  If  the  trimmer  cannot  get  notice  that  he  is 
to  display  so  and  so  tomorrow  and  no  time  for  him  to 
plan,  how  can  his  employer  expect  artistic  and  uncommon 
work  ? 

In  these  progressive  days  a  trimmer's  mind  must  be 
upon  his  work;  and  he  cannot  be  expected  to  make  a  suc- 
cess unless  it  is;  yet,  if  he  does  not  do  so  he  is  looked 
upon  by  bis  townspeople,  and  the  trade,  as  a  man  of  little 
originality  and  taste.  He  is  not  only  expected  to  make  a 
display  which  will  sell  goods,  but  expected  with  all  the 
disadvantages  to  attract  such  attention  to  his  show 
windows  that  the  people  may  behold  a  work  of  art. 

The  Other  Side. 

There  are  two  sides  to  all  questions,  and  while  one  side 
cf  the  question  has  been  briefly  touched  on  there  is  still 
another  to  be  considered. 

The  trimmer  who  has  not  the  time  to  plan  during  the 
day  has  a  few  hours  in  the  evening,  when,  if  be  is  anxious 
to  put  bis  talents  to  the  best  use  and  become  an  artist  in 
the  profession,  he  can  do  so.     It  is  to  his  advantage  to 


No.  2. 
Handkerchief  Unit — Fold  handkerchiefs  to  pointed  design  and  lay 
the  small  points  together  in  radiated  or  star  shape  ;  fill  in  the  angles 
with  double  leaf  effect ;  lay  a  folded  square  handkerchief  diagonally  in 
centre,  and  pin  to  It  a  handkerchief  folded  into  three  equal  parts,  with 
cone-shaped  top. 


study,  for  every  true  artist  studies  and  gains  the  goal  by 
constant   and  sustained  effort. 

Interior  Decorations. 

A  look  into  the  average  store  convinces  one  that  some- 
thing is  wrong.  Above  the  counter  there  is  a  pole  sus- 
pended by  a  wire  or  cord  from  the  ceiling;  upon  which  is 
hung  everything  from  laces  to  boot  jacks,  and  in  the  rear 
of  this  is  a  ledge  which  is  piled  with  boxes  and  bundles 
commonly  designated  as  reserve  stock.     Such  boxes  and 
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THE  SHOW  CASE  TO   BUY. 


Illuminated    Show    Case 

(JOHN  PETZ,  Patentee 

Quality  through  and  through,  with  doraMllty,  style  and  Individuality 
oomblned  with  every-femure  of  ex  cellenoe  wished  for,  and  sold  at  a  prioe  tlmt 
is  ri»ht. 

show  esses  f<ir  the  Interloi  Mid  exterior    wall,   pillar  and  restlbule 
built  to  adorn  the  itora,  and  to  ' 

Write  to-day  fOT  mo  tout 'V^ulck  Sales   9howOates 

DETROIT  SI10W  CASE  COMPANY, 

1)1    IT      B 

•'Show  Case  BulMera  to  Progressive  Merchants." 
482  to  490  Fort  Stroet  West,  Detroit,  U.S.A. 

Canadian  Branch  -Windsor,  Ontario 
.Inns  Priv.  Prei  sndSupt  BlBBBRT  Mw.nri.  Bee  andTreai 


FIREPROOF  WINDOWS 


I IISIBLE 
LINK 


IN    III  E 

BVEN1    OF 

FIRE 

it      close 

locks  itself  au- 
tomatically 

AND 
CERTAIN. 


Hollow    Sbeel 

Metal  Saab 
and  Frame 
(;i  kzed 
Wire  (il  i-.^ 


It    is   the    best 

tire  stop 
known,  hi. i  le 

to 
Underwriters 

Specifications. 

Our  prices  will  Interest  you.      Writ*  for  Illustrated  Circu'ar. 


THE  METALLIC  ROOFING  CO 


TORONTO 


MANOFAI  TURER8 
MONTREAL 


LIMITED 

WINNIPEG 


Do  not  fear  to  iovest  your  money  to  get  good  light. 

IT  PAYS  OTHERS.  IT  WILL  PAY  YOU. 

RETURNFQ 


Luxfer 
Window 

Prisms 

The  best  improve- 
ment   for     business 

premises. 


Send  for 
Information 


Luxfer 
Haiti 
Prisms 

The  best  daylighl 
medium  for  base- 
ments. 


Show  room  magnificently  lit  in  Ground  Floor  and  Basement 

with  Luxfer  Window  Prisms. 


See  our 
Test   Room 


LLXfER    PRISM    CO.,    LIMITED 

IOO  KING  ST.  WEST,  TORONTO 
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bundles  detrael  from  1 1 1 < ■  appearance  of  the  stoic,  while 
the  poles,  !<>  an  artist's  eye  suggest  nothing  but  clothes- 
lines, all  of  which  shows  carelessness  and  a  lack  of  de- 
corative knowledge. 

[f  you  purpose  to  be  a  trimmer  and  are  striving  for  an 
artist's  ability  go  to  your  employer  and  ask  him  to  have 
those  boxes,  bundles  and  poles  taken  down;  have  the 
ledge  cleaned  after  the  store  closes  and  the  dust  covers  are 
up,  and  then  go  to  work  on  those  ledges  and  make  your 
display. 

The  interior  trimming  is  not  supposed  to  be  as  elab- 
orate as  that  of  the  windows,  and  is  only  intended  to 
make  the  store  inviting  and  attractive.  It  would  he  a 
waste  of  time  to  put  a  great  deal  of  work  on  any  one 
piece  except  for  a  millinery  or  gas  light  opening  display; 
but  one  should  rather  make  a  great  many  tasty  little  trims 


tre  Stage.  On  this  were  placed  dolls  in  various  costumes 
and  in  attitudes  thai  represented  action.  Jn  front  was 
a  piano  with  a  doll  pianist  and  nearer  the  glass  still  was 
a  row  of  seated  dolls  to  represent  an  audience.  The  re- 
mainder id'  the  display  was  holiday  goods,  such  as  toilet 
sets,  leather  goods,  etc.  The  background  was  simply 
made  of  a  wooden  frame  with  cheesecloth  or  other  mater- 
ial- stretched  over  it.  On  this,  to  make  it  more  suitable 
for  a  bookseller,  might  be  fastened,  instead  of  handker- 
chiefs, small  toys,  pictures  or  other  lines  in  stock. 


STYLES  OF  2,000  H.G. 

R.    ARTHUR  EVANS, the  Oxford  archaeologist,   who 

has  made  so  many  interesting  discoveries  in   the  so- 
called  palace  of  Minos,  in  Crete,  has  found  in  a  sub- 
erranean  sanctuary  certain  very  ancient,   small,  earthen- 
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A  Holiday  Window  shown  bv  The  Imperial  Dry  Goods  Co.,  Winnipeg,   Man. 


throughout   the  store  and  utilize  all  available  space  with- 
out going  into  extremes. 

Our  Illustrations. 

The  illustrations  for  December  are  specially  selected 
for  their  suitability  as  hints  or  units  for  Christmas  trims 
either  for  window,  ledge,  or  backgrounds.  They  are 
merely  intended  as  types  of  arrangement  and  as  such  are 
susceptible  to  varied  alteration  and  improvement  accord- 
ing to  circumstances,  ability  or  judgment  of  the  trimmer. 

It  should  he  the  ambition  of  every  trimmer  to  improve, 
change,  arrange,  modify,  create,  or  evolve  designs  of  his 
own  on  similar  lines  to  those  here  illustrated. 


A  MINIATURE  WINDOW. 

IN  the  cut  shown  which  is  a  window  used  by  the  Imper- 
ial Store,  Winnipeg,  a  most   simple  and  yet  effective 
arrangement  is  obtained.     Tn  the  centre  was  a  plat- 
form with  a  painted  scene  in  the  rear,  to  represent  a  thca- 


ware  statues,  representing  some  goddess  and  two  of  her 
servants.  The  dress  of  the  figures  is  said  to  be  highly 
modern.  The  goddess,  we  grieve  to  say,  wears  a  corset. 
.just  such  a  corset  as  contemporary  man  shylj  wonders 
at  in  the  windows  of  a  department  store.  The  skirt  of 
the  robe  of  the  goddess  is  "in  Louis  XV.  style."  Her 
jacket  is  "exactly  as  is  worn  in  the  present  day."  Styles 
of  say,  2000  B.  C,  styles  of  1904.  Unless  some  humorisl 
has  "salted"  the  excavations,  you  are  forced  to  hold  that 
much  nonsense  has  been  written  about  the  splendid,  free, 
undamped  bodies  of  the  female  ancients,  by  no  means 
ancient  females,  in  their  time.  And  "we  shift  and  bedeck 
and  bedrape  us"  much  as  our  esteemed  ancestors  did  in 
the  morning  of   the   world.— Everybody's  Magazine. 


Skirts  can  generally  he  summarized  by  these  words — 
slurt.  full  Hnd  plaited.  This  means  continued  comfort 
and  ease  for  followers  of  fashion. 
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THE    AR1    OF    DISPLAY 


Dry    U*odi 

H.»irw 


SIMPLE      ACCURATE      INEXPENSIVE 

Measure*  a<  .  m  ate)) . 
without  unwinding,  all 
kinds  >>i  fabi  i< :s  wound 
in  ili<»  piece,  from  iiii- 
boni  and  tli ess  goods  t>> 
i  .ii  pets  and  linoleum, 
leaving  the  piece  in  as 
perfect  condition  as 
when  new,  avoiding  the 
laboi  of  iinu  inding  and 
rewinding,  and  the  un- 
sightly appearance  and 
conditions  which  always 
follow . 

Is  mathematically  cor- 
rect and  the  onlj  pei  fe»  I 
system  invented  for 
measuring   goods   in   the   piece. 

It  is  so  simple  that  apiece  of  kiH,,-'s  ran  be  measured  in 
one-eighth  the  time  required  b\  an)  other  method. 

Will  s.i\r  many  times  its  cosl  in  one  general  inventory. 

Is  invaluable  for  measuring  part  pieces  of  wound  piece 
goods. 

Should  always  be  used  when  receiving  new  goods  in 
proving  the  accuracy  of  the  mill  measurements  or  the  yards 
charged  in  the  invoice. 

Is  an  absolute  store  necessity  and  it  is  a  pleasure  to 
u  se  it 

Sold   by  ■»■  Price  SI.SO  each. 

THE  W.  R.  BROCK  CO.,  Limited 

MONTREAL  and  TORONTO. 


OTJ  WILL  i  '■<  -I 


FORM 


Suit  For  tit  .\o.  Oo  R. 


For  Manufacturers  and  Retailers 


'      III     «l>  I'       ,tr, 

t'.irin-  i 

■  Ik     I  .mi.  i     : 

rr..nt    unci    ba<  v.  irhii  Ii  •  fell 

i-  betaa  fltted 

Re 

tailors  i»i>Ujr 
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length 

Til'     I    ■ 

ih>.  nkirt  (whloh   i  in   »i'li  n,. 
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Write  for  Catalog  No.  12- 


J.  R.  PALMENBERGS  SONS 

factory  710  BROADWAY,   NEW    YORK,  U.S.A. 

89  and  91  W.  Third  St.  M   4BL1BHSD  OVSB  50  YKABS.) 

Manufacturers  of  Papier  Maohe  Forma,  Wu  Fl|  irea,ete 


I  amson  Perfection  Cable  Cash  Carrier 

Serves  any  number 
of  floors  from  one 
cash  desk. 

Hundreds  of  users 
testify  to  its  excel- 
lence. 

BffL 

Write  for  particulars  .  .  . 

I  ainson  Consolidated  Store  Service  Co..  no.  73  Adelaide  street  west,  Toronto.  Ont. 


BEST  ON  EARTH. 


HAS  NO  EQUAL 


u  r  m  LKI  - 1 1 1  •  w  0  LSS8 
\vf,  KIT  ri>  STORES  am>  0FFI0BB 

Make  Sales  Quicker 

MAKE  MONEY  FASTER. 

A  GOOD  SHOW  CASE  HELPS. 

NOTHING  HELPS  MORE. 

Money   s;H-nt   In   our 

"CORONATION"    SHOW    CASE 

is  dcxin    re-  - 

Thla  oeae  la  beyond  a  donbl  the  beat  In  the  world     \v. 
I'ut  Into  it  the  rery  I*"  «f  renina,  nmteri.il  and  eorkman- 

ship.      It   la    not     ikiniii.il    10    uny    particular,       Pi 

application     Qbniba     Cataj         i    i 


our  Pamooj  ■•  coniiiiitiiin      Cue  (Pel 


DOMINION    SHOW    CASE   CO.,   90  Church  Street,     TORONTO 


N     R     LINDSAY.    Manager 
Phone    Main   3611 
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HOLIDAY  PREPARATIONS. 

N1A  three  weeks  or  thereabouts  to  Christmas! 
Too  many  merchants  think  of  the  intervening 
time  as  almost  a  month  thereby  deluding  them- 
selves into  believing  there  is  lots  of  time  for 
any  special  preparations  to  create  business 
and  to  handle  the  crowd.  If  he  has  not  already  made  his 
plans,  and  commenced  to  carry  some  of  them  out  he  is  apt 
to  find  that  twenty-five  days  is  altogether  too  short  a  time 
to  devote  to  the  details  in  connection  with  the  planning. 
It  often  happens  that  an  idea  which  may  at  first  ap- 
pear excellent  may  be  found  on  further  consideration  to 
be  unfeasible.  Then  the  merchant  is  apt  to  become  con- 
tused when  he  considers  the  few  days  he  has  in  which  to 
change  his  plans.  The  larger  stores  have  decided  upon 
their  attractions  for  the  holiday  season  long  before  this 
and  even  with  the  smaller  businesses  it  is  a  great  load 
off  the  proprietor's  mind  to  have  it  settled  and  awaiting 
only  adoption. 

Everyone  Should  Help. 

Every  head  of  department  and  clerk  should  be  made 
to  feel  that  the  success  of  the  holiday  season  depends 
upon  him,  and  that  everyone  is  invited  to  give  his  ideas. 
The  youngest  boy  will  oftentimes  hit  upon  a  scheme  that, 
while  it  may  be  in  the  rough,  will  provide  a  foundation 
for  more  finished  work  on  the  part  of  those  in  command. 
The  very  knowledge  that  he  is  of  importance  will  urge  a 
clerk  on  to  the  evolution  of  ideas  that  will  raise  him  in 
the  store,  and  no  one  will  be  more  eager  to  help  than  he. 

In  conversation  one  day,  the  manager  of  one  of  the 
largest  department  stores  in  Canada  said  that  the  scheme 
adopted  in  their  most  successful  Easter  display  was  sup- 
plied by  a  young  girl  at  the  ribbon  counter,  whose  ser- 
vices had  been  of  any  value  to  the  firm  during  her  few 
.months  of  service  only  in  consideration  of  the  small 
wages  she  received.  Her  idea  was  given  to  the  head  of 
her  department  in  fear  and  trembling  as  the  firm  had  not 
previously  been  accustomed  to  appealing  to  the  smaller 
salespeople. 

Special  Display  Necessary. 

That  some  extra  effort  to  beautify  the  store  interior 
and  windows,  and  to  provide  attractions  that  will  draw 
the  crowd  is  necessary,  is  admitted  by  every  merch- 
ant whose  success  warrants  any  faith  in  his 
ideas.  Christmas  is  a  season  of  show,  of 
gaiety,  and  of  demand  for  special  lines.  Ac- 
cordingly the  sentiment  must  be  catered  to  by  revealing 
the  same  feelings  in  the  store  arrangement.  The  public 
is  looking  for  novelty  and  pictures  at  that  time  and  their 
business  will  go  where  they  find  it. 

All  that  is  necessary  to  prove  this  is  to  watch  the 
spots  where  the  crowds  congregate  on  the  sidewalks.  Tn 
every  case  it  will  be  around  a  window  of  a  snecial  nature. 
The  evident  desire  to  please  them  draws  them  into  the 
store  to  sec  what  more  has  been  done  there.     Once  in  the 


Store   it  is   the   merchant's   lookout    to  see   that   they  buy. 

The  store  thai  draws  the  crowd  is  almost  invariably  the 

store  that  does  the  business.  The  nature  of  the  goods 
that  are  in  most  active  demand  for  Christmas  precludes 
any  belief  in  the  selling  qualities  of  the  ordinary  dis- 
play. Special  goods  require  special  display.  Staples  are 
well  in  the  background,  as  every  prospective  customer 
knows  they  are  in  stock.  But  every  store  carries  a  dif- 
ferent line  of  holiday  presents  and  it  is  only  through  the 
display  assisted  by  the  advertisement  that  the  public  is 
aware  what  can  be  procured. 

The  Window  Display. 

The  most  important  thing,  first  of  all,  is  to  arrange 
window  displays  that  cannot  be  passed  by.  Although  the 
largest  stores  do  not,  as  a  rule,  spend  so  much  time  and 
money  on  what  are  called  picture  windows,  they  one  and 
all  agree  that  special  arrangements  must  be  made.  Toys, 
mechanical  figures,  dolls,  fancy  goods,  etc.  lend  themselves 
particularly  well  to  this.  Many  a  store  has  found  a  me- 
chanical figure  or  toy  of  inestimable  value,  and  the  centre 
about  which  other  lines  can  be  placed. 

Some  stores  purchase  expensive  mechanical  toys  and 
after  a  season's  use  pass  them  on  in  exchange  with  other 
stores.  In  this  way  money  is  saved  and  every  purpose 
served. 

The  Santa  Clans  window  is  of  never  failing  interest 
and  in  addition  to  being  a  crowd  bringer,  is  excellently 
adapted  for  the  advertising  of  special  holiday  presenta- 
tion goods.  A  boy  operating  mechanical  toys  on  a  table 
in  the  window  will  delight  the  children,  and.  of  course, 
the  parents  stand  by  while  the  children  laugh  and  ap- 
plaud. The  child  will  take  its  parents  where  it  saw  the 
most  amusing  and  surprising  toys. 

Interior  Arrangements. 

When  the  public  has  been  prepared  for  something  out 
of  the  ordinary  through  the  window,  the  idea  should  be 
carefully  carried  out  in  the  interior.  This  will  occupy 
more  time  and  in  all  likelihood  be  more  expensive,  but  it 
will  be  found  to  pay  well.  There  are  two  general  schemes 
<  pen,  one  consisting  of  decoration  only,  and  the  other 
a  combination  of  decoration  and  utility. 

In  the  former  would  be  included  hangings  of  ever- 
green, Christmas  trees  in  full  dress,  a  large  Santa  Claus 
in  the  centre  of  the  store,  and  such  like  schemes.  The 
combination  would  be  provided  by  ornamented  booths  for 
selling  different  lines  of  holiday  goods,  and  sections  or 
corners  divided  off  by  decorative  work. 

The  store  with  an  open  centre  is  supplied  with  the 
greatest  opportunity  for  a  special  display.  In  this  can 
be  set  up  a  large  Santa  Claus,  or  a  Christmas  tree  or  a 
booth  for  toys.  An  excellent  idea  is  to  set  up  a  large 
Christmas  tree  loaded  with  toys,  ornaments,  candles,  etc. 
The  lighting  must  not  be  by  candle,  however.  For  this 
purpose  small  colored  electric  bulbs  scattered  through 
the  tree,  will  be  safe  and  effective.  A  Santa  Claus  can 
be  set  up  beside  it.  with  electric  lights  shining  through 
his  eyes.  A  large  mechanical  toy  will  attract  lots  of  at- 
tention. 

Whatever  form  the  decoration  may  take  let  it  be  of 
such  a  nature  as  to  indicate  that  the  festive  season  is 
recognized  in  the  store.  By  so  doing  not  only  will  the 
season's  buyers  be  attracted  but  the  buying  as  well. 
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DRY   GOODS   REVIEW 


Tfc. 


INDIVIDUALITY 
DURABILITY 
DESIRABILITY 

are     personified     in      our     productions. 

VALUES    UNEQUALLED 


DONALD  FRASER  &  CO., 

Fine   Clothing  Manufacturers     Wholesale 

Warehouse     Cor.   McDermott  &  Rorie  Sts.,  WINNIPEG. 

FACTORY,     MONTREAL 
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JOHN  W.  PECK  &  CO. 

LIMITED 

MANUFACTURERS    OF     ~) 

Clothing,  Fur  Goods  and 
Shirts,  Hats  and  Caps 

Montreal         Winnipeg         Vancouver 
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During  the  past  two  years  we  have 
established  a  name  for  ourselves  in  the  shirt 
trade. 

Line  for  1905  has  been  selected  from 
the  best  productions  of  Canadian,  American 
and    Austrian    factories. 

Be  convinced  by  an  introduction  to  our 
Spring   line   before    placing   your   order. 


JOHN   L.  WALLER  C&  CO. 

WINNIPEG,    MAN. 
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National 

Rainproof  Garments 

Spring  1905 


You  cannot  brush  away  the  individ- 
uality of  National  Brand  Garments. 
They  are  tini$hed*art  and  worthy  to 
be  placed  in  a  class  all  by  themselves. 

A  postal  will  put  you  in  touch  with 
one  of  our  travellers;  and  always  re 
member — samples  can  go  anywhere. 
We  are  sure  it  is  to  our  mutual 
benefit  to  have  your  order.  Let  us 
hear  from  you. 

^  NATIONAL  RUBBER  CO. 

524  Craig  Street,  MONTREAL. 

N.B. — Watch  for  our  illustiation  next  month. 


Gait  Robe  Co. 

Gait,  lint. 


Manufacturers  of 


Standard  Buffalo  Robes,  Rugs, 

Cold  Weather 

Garments, 

Buffalo  and 
P?         Astrachan  Coats, 

Astrachan  Cloths, 

and  a  complete 
STANDARD  K 

TRADE  MARK,  l^ngC    01 

Carriage  Dusters 

sold    by    all    the    leading    jobbers. 


RAINPROOFS 


Buyers  who  want  reliable 

Goods  should  ask  for 
those  proofed  by  the 


Co.,  Ltd. 


and  stamped 


^EG?TraoeMark 

^PROOFED  8v 


The  "Cravenette"  Co.,  Limited,  affix  their  stamp 
only  to  such  goods  as  are  suitable  in  quality  for  Rain- 
proof purposes. 


Therefore,  this  stamp  is  a  guarantee  not  only  of 
Rainproof  properties,  but  also  of  the  quality  of  the 
material. 


The  "Cravenette"  Co.,  Ltd.,  Bradford,  Proofers  to  the  Trade. 
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SHOWERPROOF 
GAR  M  E  N  T  S 


301  N<<    business      is      assuming    .1      nunc      u   Unite 

aspect    and  encouraging  reports  are  beard  from 
all  quarters      Manufacturers  and  jobbers  >  ■■ 
everj   confidence  In  a  record  business,  ami,  judg- 
ing iiom  Initial    purchases     as     well  as  public 

sentiment,  there  is  every  hkellliu.nl  of  loudest  hopes  being 
fulfilled.      Somewhat    mule   definite    tendencies   ale   a  I    work 

than  last  month,  and  the  tiade  generally  bas  accepted 
the  innovations  rung  in  b\    the  various  manufacturers  to 

give  a  distinct  and  individual  note   to  their   h 

• 
Style    is    an    essential    clement     in      ladies'    showcrprool 

garments,   and    while     various     eccentricities    are   found, 

there     is  yel   >'   recognized  Bartorial   fountain  head    1 1 

which  there  is  no  appeal.  Nea1  yel  fancy  effects  are 
bought  and  the  ingenuity  of  clever  designers  is  taxed  to 
create  garments  which  are  the  acme  of  good  taste  and 
style,  >et  retaining  a  useful  shape  and  Length,  and  in  no 
manner  destroying  the  practicability  of  the  garment.  More 

and    mure    do    these   garments    follow    111    the    wake    ol    cloak 

models,  and  it  is  an  indisputable  fact  that  in  men's  goods 
they  are  encroaching  upon  the  top  coat  held.  The  long 
full  length  garment  to  the  hem  of  the  gown  is  now  recog- 
nized as  the  type  ol  coat  fur  popular  trade,  and  this  gar- 
ment is  particularl)  useful  m  waterproof  materials, 
winch  are  used  mostlj  for  protection  against  stormy 
weather.     This  type    of     garment  is  naturally   the  frees  1 

seller.  The  thrce-quai  lei  coat  is  cutting  a  wide  >wath 
and  is  meeting  with  more  favoi  by  the  dressy,  ultra  trade. 
These  garments   hang   full   and   straight    from    the  shoulder, 

with  an  exaggerated  broad-shouldered  effect.  The  most 
interesting  development  in  Spring  lines  is  noticed  in  the 
i  mutton  sleeves,  which  is  but  a  natural  and  sympa- 
thetic movement.  Sleeves  are  usually  of  this  peg-top 
vaiietv  and  always  full.  The  newest  models  ale  of  a 
pleated  variety,  which  is  the  latest  tendency  in  foreign 
cirples  and  is  reported  as  taking  well.  Cuffs,  too.  gener- 
ally accompany  most  models 


Capes  are  gradually  but  surely  coming  into  more 
prominence,  and  the  newest  in  this  lespect  is  seen  in  the 
lied  wing  capes,  extending  full  to  the  cuffs.  Some 
models  even  show  two  and  three  capes.  CollarleSS  and 
capeless  models  are  still  retained,  especially  in  the  Miree- 
quarter  coat.  Belts  are  seen  in  great  profusion,  both 
half  and  full  varieties.  While  a  casual  critic  mighi  infei 
ladies'  showerproofs  show  too  great  a  diversity,  which  is 
rung  in  by  tiie  odd  ingenuity  displayed  in  placing  self- 
buttons  or  a  peculiai  use  of  the  belt  or  cape,  it  may  he 
taken  for  granted  that  all  models  show  a  certain  simi- 
larity  which  entirely  eliminates  the  risk  for  retailers  of 
being  "stuck"    with  off  styles. 


Men's  goods  show  the  same  broad-shouldered  effect,  a 
smooth,  graceful  hang  in  the  back,  and  the  acme  of  pel 
feetion  in  stitching  ami  finish,  which  gives  a  decided 
Charm  to  the  plainness,  unobtrusiveness  and  general 
neatness  which  is  the  desideratum  of  these  useful  and 
fashionable  garments.  A  .">2  inch  model  is  the  regulation 
length  for  the  ordinary  type  of  mail.  Culls  are  gradually 
being  discarded,  and  side  Map  pockets  are  prevalent  The 
fancy   effects   sought    in   women's   garments  ale  eschewed 


u  a  lei  pi  ool  ■  aie  in    increa  ing     itrei  ■  <  ially  In 

pu pul. 11  pi  ii  id   lines    1  hej    .>"•   indi  ipen  abb     and 

it  on  tin-  iame  pat  tei  linp 1  matei  ial 

are  a    splendid,  serviceable   garmenl      One   model     which 
could   hi'  retailed  undei    $1   wa     ob  Mid      It    was    1   lull 

length,    semi  III  I  in  the    Circulai     licit      and 

the  double  cape  widening  .it    tin-  back      Sell  buttons  were 
employed,   and   the  neal   Man-  at    tin-  bottom  combin 

\      In     1  lie    tact     I  hat     this     '.'.n  menl     wa  .     pi  i.\  11,         Vet  V 

successful. 


\   word  ahuiit    raincoats  foi    tin-  urnishing  end 

hi   your     business.     If  thej     haven't   become  a  particulai 

part    ui    youi    stock    it    is  ample    time   tbev    should     Nothing 
is    mure    eel  tain     than    that    .1     I d    amount    of    bit 


fiETUHNEQ 


M^ 


A    Nobbv    Rainproof  to  e«  with  any  .Skirt.       Shown   by 
I  he  Montreal  Waterproof  Clothing  Co. 


being    let      slip      heedlessly    by    if    they    an-   not  stocked     in 

sufficient  variety  in  style  and  price.  The  truest  criterion 
that  raincoats  are  occupying  a  very  important  position  is 
that  factories  have  been  equipped  to  turn  out  nothing 
else.  Various  brands  ol  waterproof  cloths  are  on  the 
market,  rendered  impervious  bj   special  processes,  and  all 

claiming  special  virtues  One  of  the  must  salable  po 
however,  about  showerproof  garments,  is  the  smartness 
put  into  the  raincoats,  a  smartness  reproducing  in  the 
smallest  detail  the  modisliness  of  any  of  the  must  fash- 
ionable of  men's  outer  garments.  The  models  of  •.• 
proof  garments  are  marvellous  in  the  cutting  and  work- 
manship of  such  cloti  • 
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A  few  of  our  styles  in  Rainproof  *« 

We  have  much  pleasure  in  presenting  herewith  some  of  ou 

We  have  scores  more  of  nobb 


RETURNED 

1 


f« 


C^Oi 


No.  200 


No.  517 


We've  never  shown  a  stronger  line— never  such  a  choice  collection  of  exclusive  style 

over  the  country.    Their  finish  is  most  attractive,  in  all  colors,  with  trimminito 

We  especially  invite  your  inspection  of  our  samples  now  in  the  hanJof 


The  "Elite"  Brand 
Rainproofs  are 
proofed  by  the 
"Millerain"process, 
which  is  the  best 
and  most  reliable 
in  the  world. 


The  MONTREA 

CLOTHINCji 

MON 
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Waterproof  Garments  "r  $Pri"g  1905 

wpular  styles  for  Spring  1905.      These  are  only  a   few. 
lesions  from  which  to  choose. 


C    1  1!I<H{ 


No.  535 


Their  correctness  is  guaranteed  by  the  approval  won  from  leading  merchants  all 
to  match.    Our  sales  during  the  past  month  were  very  large  and  encouraging, 
of  our  travellers,  who  are  covering  all  the  leading  towns  in  the  Dominion. 


WATERPROOF 
COMPANY, 

KEAL. 


Our  big  new 
Illustrated 
Catalogue  will 
be  ready 
for  distribution 
in  January. 
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OUR  NEW  GOVERNOR-GENERAL 


A   STRENUOUS   BUSINESS    MAN 

By  \V.  T.  Stkaij  in  Review  of  Reviews. 


ALBERT  HENRY  GEORGE  GREY,  the  fourth 
earl,  was  born  on  November  28,  1851.  He 
came  of  notable  lineage.  His  father,  General 
Sir  Charles  Grey,  had  been  tor  over  20  years 
more  closely  and  confidentially  connected  with 
the  British  court  than  any  other  man,  courtier  or  statesman. 


Mr.  Rhodes  found  in  Lord  Grey  a  man  after  his  own  heart 
full  of  passionate  enthusiasm  for  the  Empire,  and  keen  to  do 
his  part  in  the  revival  of  the  old  Elizabethan  tradition  of 
adventure  and  romance.  He  became  one  of  the  founders  of 
the  chartered  company,  and  was  thereby  committed  to  a 
close  connection  with  the  destinies  of   central    South  Africa. 


General    Grey,   second    son    of   the    great    Lord    Grey    who  He  became  a  Rhodesian,  and  he  is  a  Rhodesian  to  this  day. 
carried  the  Reform  Act  of  183-?,  was  private  secretary  to  his  His  Record  in  Rhodesia, 

father  while  he  was  Prime  Minister  of  the  Crown  from  1830  The  task  which  Lord  Grey  attempted  as  administrator  of 

to  1834.      In- 1849  he  was  appointed  private  secretary  to  the  Rhodesia  in  1896-1898— years  of  native  war  and  of  profound 

Prince    Consort,  a   post   which    he    held  till   Prince  Albert's  political  unrest — did  not  afford    him  much  experience  likel 


death.  He  was  then  ap- 
pointed private  secretary  to 
the  Queen,  and  this  post 
he  held  to  his  death,  in 
1870.  The  private  secre- 
tary to  a  king  or  queen  is 
often  a  more  important 
person  than  a  Cabinet  Min- 
ister. He  is  privy  to  all 
the  business  which  a  sov- 
ereign has  to  transact.  He 
has  access  to  all  the  papers. 
He  knows  all  the  secrets, 
and  he  is  often  much  more 
than  the  private  secretary. 
He  is  the  trusted,  confi- 
dential adviser  of  the  sov- 
ereign. Unlike  the  official 
advisers  of  the  Crown,  he 
is  appointed  for  life,  and 
holds  his  position  inde- 
pendent of  popular  caprice 
or  changes  of  public 
opinion  .  General  Sir 
Charles  Grey  stood  high  in 
the  favor  of  his  royal  mis- 
tress. He  was  devoted  to 
the  memory  of  .he  Prince 
Consort,  of  whose  early 
years  he  published  a  book 
in  1867. 

The  new  Governor-Gen- 
eral   for    Canada  is,  there- 


Lord  Grey. 


to  be  helpful  to  him  as 
Governor -General  of  the 
Dominion.  The  Rhodes- 
ians,  a  handful  of  white 
men,  were  fighting  for 
their  lives  against  over- 
whelming numbers  of  sav- 
age Matabele.  Lord  Grey 
was  a  novice  in  South 
African  affairs,  and  he  was 
necessarily  overshadowed 
by  the  colossal  personality 
of  Cecil  Rhodes.  He  had  a 
divided  allegiance.  He 
was  the  representative  of 
the  Crown,  as  well  as  a 
founder  and  leading  spirit 
of  the  chartered  company. 
He  was  an  English  noble, 
bearing  a  name  that  is 
famous  in  the  annals  of 
Liberalism.  Yet  he  was 
Mr.  Chamberlain's  agent 
in  South  Africa.  After  he 
returned  home,  he  became 
a  director  ol  the  South 
African  Company  and  a 
trustee  and  a  joint  heir  of 
the  Rhodes  estate  under 
Mr.  Rhodes'  will. 

As  a  Peace  Crusader. 

When  the  Russian  Czar 


fore   not  only  the  grandson  of  one  of  the  most  famous  Prime  launched    the    Peace    Rescript,    Lord     Grey    threw   himself 

Ministers  of   the  nineteenth  century,  he  is  the  son  of  a  man  heartily    into  the  popular  agitation  which  secured  the  meet- 

who  from  1849  to  1870  occupied  a  position  which  made  him  ing    of  the    Hague    conference.       As     Lord-Lieutenant     of 

the  personal  friend  and  trusted  confidante  of  the  Queen  in  all  Northumberland,    he    presided    over    the  peace  meeting  in 

the  business  both  of  court  and  of  state.  Newcastle  Town  Hall  at  the  beginning  of  1899.     That  this 

Lord  Grey's  chief  interest   in  politics  has  been  the  main-  did  not  stand  in  the  way  of  his  presiding,  a  few  months  later, 

tenance,  the  extension,  and   the  consolidation  of  the  Empire.  over  a  meeting  in  the  same  place  clamoring  for  the  dispatch 

His  ardent  and  enthusiastic  temperament  predisposed  him  to  of   more  troops  to  South  Africa  to    compel   Mr.    Kruger   to 

be  a  leading  spirit  among  the  young  optimists  who  believed  climb    down,  is  a    fact  thoroughly    in    keeping    with    Lord 

that  in  the  union  of   the  English-speaking  race  there  might  Grey's  impulsive  enthusiasm    for  every    cause  that  seems  to 

be  discerned  the  dawn  of  a  new  heaven  and  a  new  earth.  represent  a  struggle  toward  a  loftier  ideal.    Lord  Grey,  as  is 
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,,uw  will  known,  took  little  part  in  the  annexation  ol  the 
republics  Noi  beyond  iupporting  the  importation  ol  the 
Chinese  has  he  interfered  much  in  the  Bettlemenl  >\  the 
conquered  territories  He  has  been  chief!)  interested  in 
the  affairs  of  the  vasl  territories  acquired  and  'ill  ad 
ministered  undei  the  charter.  He  has  taken  and  atill 
takes  .1  keen  Interest  in  the  development  <>i  the  lalenl 
wealth    ui    tins     great  His     hopeful    disposition 

enables  him  to  laboi  on  cheerfully  where  othei  would  be 
.ipt    to  abandon  t in -i i    task  in  sheei   despaii 

His  Zeal  for  Co-operation  and  Temperance. 

In  home  politics,   Lord  Gre)    lias  devoted  himself  with 
untiring  enthusiasm  to  two  great  causes— the  cause  ol  co 
operation   and    the  cause  ol   temperance   reform.      He  has 
[or    in. in\      years   been     the    most      brilliant    and     hi 
placed  ol  the  advocates  ol  co-operation.     Co-operation  in 
all  lis  forms,  as   the  practical  method  ol  realizing 
tank    the     ideals    which    the   Socialists   can   onl)    attain 
through     legislation,    lias    been    always     neai    ins    heart 
Distributive    co-operation,    productive    co-opertation,    co- 
partnership in  everj    Kind  ol    industry,  have  always  found 
in  him  a  zealous  and  a  sagacious  supporter. 

In  the  advocacj  of  co-operation,  he  was  but  one 
among  many.  In  the  work  of  converting  the  dunk 
traffic  from  being  a  source  of  local  demoralization  into  a 
source  ol  local  amelioration,  he  is  the  leading  spiiil 
Man)  people,  Mr.  Chamberlain  nut  excepted,  had,  from 
time  i.<>  time,  been  fascinated  by  the  working  of  whal 
was  at  nisi  known  as  the  Gothenburg  system  of  dealing 
with  the  suppl)  of  intoxicating  drink.  The  Bishop  of 
Chesiei  had  lot  ined  a  small  company  to  manage  a  public 
house  foi  the  puhlic  good,  and  not  for  private  profil  \i 
this  stage  oi  the  discussion  Lord  Grey  came  into  the 
held.  A  personal  experience,  by  which  he  found  th.it  a 
licensing   authority    gave  awaj     for     nothing     monopolies 

which    were    salable    the   day    aftei     the    grant    tot     BIO, I 

I    opened   Ins   eyes    to    the   frightful    extravagance 

and  waste  oi  ihe  existing  s\stem  of  licensing,  lie  he 
tame    ihe   aposile   of    "The    Bishop   of   Chester's   Trust." 

What    might    have   been   a    mere   local   experiment    was    taken 

up  all  over  the  kingdom.     Everywhere  Lord  Grey   was  to 

the  fore  lie  argued,  pleaded,  persuaded,  until  at  this 
moment  public  house  uusts  have  been  formed  in  nearly 
everj    English  county,   and   everj    month  sees   an   addition 

lo    their    number. 

Public  Conduct  of  the  Liquor  Business. 

The  essential  principle  of  Lord  Grey's  trust  public 
house  i>  that  the  profits  arising  from  a  monopoly  created 
by  the  public  authority  should  be  devoted  to  purposes  of 
public  usefulness, and  not  to  build  up  the  fortunes  of  pri- 
vate individuals.  The  modus  operandi  is  as  follows:  A 
number  of  the  most  influential  ami  public-spirited  persons 
in  a  given  district  meet  together  ami  agree  to  form  them- 
selves into  a  tins!  fur  the  purpose  of  acquiring  a  license 
for  the  sale  of  intoxicants  ami  the  supply  of  refreshment-. 

They  subscribe  Ihe  capital  n led.  the  maximum  dividend 

on  which  is  .">  per  cent.  Then  they  either  buy  an  old 
license  or  gel  a  new  one.  ami  set  up  in  business  on  the 
following  lines:  The  public  house  is  placed  under  the 
management  of  an  agent  of  the  trust,  whose  salary  \s 
affected  by  the  increase  of  intoxicants  sold.  He  receives, 
however,  a  commission  on  all  non-intoxicants  supplied  to 
the  public,  whether  in  beverages  or  in  food.  He  has.  there- 
tore,  a  personal  interest  in  pushing  the  non-alcoholic  side 
of  the  business,  and  he  ha-  no  inducement  to  construe  lib- 
erally ihe  law  against  supplying  intoxicants  to  the  intoxi- 


cated.    Kurt  her,  i  In-  i  rust  >•■  ire  intent     up 

improvement  than  upon  earning  a  dividend,  the    trust  pub 
lie  house  is  more  ol  a  local  club  house  and  l<  quoi 

b.u  than  an)  other  licensed  house.     When  the  y< 

-beet    i-  presented,  a   dn  ideud   uol 
pent,  i-  paid   to  the  shareholders,  ami  the  bn  then 

devoted  to  the  various  local  impro  path 

max    need  to  be  repaired,  a  publii 

maj    be  wanted   foi    the  library,     a   water  fountain 

may   be  needed,  a   hospital   ma)    req 

surplus  profits  of  the  trust  public  house  form  a  modem 
Foi  i  unaiii-*  puiBe  from  which  grants  can  be  made  to  all 
manner  of  deserving  objects  of  public  utihts    nnd   public 

charily. 

An  Opportunist  Idealist. 

I I    Grey,   a-   -ullieienl  l\    appear-   from    this   brief  and 

ra|  id   survey  of   In-   public   career,   i-  a    man   i  pub 

In    -pun.  oi'  keen   intelligence  ami  of  passionate  patrio 
ii-m.      No  man    i-   less     of  a    fanatic  either   m  church     or 
state.     Mi-  i-  a  Liberal  who  supports  the  Conservati 
temperance  reformer  who  run-  public  lion-.-.  .1  fre 
who  take-  tin-  chair  for  Mr.  Chamberlain,  a  peace  crusader 
who  promoted  the  South   African   War.      In  In-  mind   there 
is  room   lor  many  antinomes  or  apparent   contradictions 
Yet   he  is  consciousl)   consistent  even  in  In-  greatest   ap- 
parent inconsistency,    lie  i-  an  opportunist-idealist  of  the 

first  magnitude.    There  i-  langer  that  he  will  fall  foul 

of  the  somewhat   pronounced  prejudices  of  race  ami     re- 
ligion  which   be   will    find   in   Canada.      lie   will   be   toh 
even   of   the   intolerant,   ami    in    hi.-   broad    philosophic  -ur- 
vej   the  Ultramontanes  of  Quebec  ami  the  Orangemen    of 
Toronto  are  all  members  of  the  universal  Catholic  Church 

"Inch  in  it-  essence  i-  a  societ)   lor  doing  g 1.     He  i-  no 

stranger  to  Canada.     He  ha-  twice  visited  the     Dominion 

ami  the  fact  thai  In-  sister  wa-  the  wife  of  hi-  predeci 1 

ai  Government  House  will  make  him  feel  at  home  in  his 
new   position. 

Lord  Grey's  family  seat  i-  at   Bowick,  in  Northuml 
land.    Sir  Edward  Grey,  whose  -eat  i-  at  Palloden,  belongs 

to  the  -amc  family,  altl •_:  1 1  lie  i-  on  the  opposite  side  in 

politics. 

His  Prospects  in  Canada. 

Ladj  Grey  ha-  never  taken  a  prominent  part  in  the 
political  world.  Her  eldest  sou.  Lord  ffowick,  who  was 
horn  in  1879,  act-  as  In-  father'-  private  secretary.  Her 
eldest  daughter,  win,  excites  enthusiastic  admiration 
wherever  -he  i-  known,  will  probably  play  a  considerable 
pari  in  the  social  life  of  Canada.  They  are  in  one  respect 
admirable  fitted  for  their  new  role.  They  are  singularly 
free  fr<  m  the  reserve  that  gives  to 
English  peers  an  air  of  pride  and  aloofness  thai 
harmonizes  ill  with  the  freer  life  of  a  democratic  colony. 
lie  is  a  near  relative  of  the  Lord  Durham  who-. 

played  a  great    part    in   tl volution  of  Canadian   liberty. 

Whatever  else  ma)   he  lacking  in  Government  House  dur- 
ing Lord  Grej  *-  tenure  of  office,  of  one  thing  we  may    be 
quite  certain   there  will   be  no  -tint,  and      that   i-  a   !  • 
sympathetic  camaraderie  with  all  • 

thnsiastic  support  of  all  that  make-  ,,„,] 

greatness  of  ihe  Dominion  ami  of  the  I  :     which 

it  f>  mi  s  a  part. 
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Handkerchiefs  for  Christmas  Selling,  all  prices,  from  one  cent 

each  to  $18.00   per  dozen.      The  largest  stock,  best    assortment,  and  best 
values  to  be  found  in  Canada. 

Messrs.  Wyld,  Darling  &  CO.  purchased  heavily  for  the  Christmas 
trade.  Our  own  purchases  were  equally  heavy,  both  have  been  passed 
into  stock   this   week. 

We  mention  a  few  special  numbers.  We  solicit  your  orders  and 
guarantee  the  goods  will  open  to  your  entire  satisfaction.     April  dating. 

Fancy  Hemstitched  and  Lace 
Handkerchiefs 


37 

T029 
467 

T013 

46 

316 

415 

J557 
416 

T015 
468 

D346 

D371 
422 

T020 
425 

T019 
429 

432 
431 

J559 
434 
436 
439 
438 
441 
442 

D380 

444 
445 


Hemstitched  Lawn  and  Lace  Corners    3"!  }4 

'!  "  40 

"      and  Tamboured  Mottoes.  .      .40 

"      Lace  Corners  and  Revere.. 42^ 

"      Revered  and  Embroidered     .45 

Tamboured  Scalloped  Lawn,  Leno  Woven     .  .      .45 

Lace  Edge  Lawn 45 

"        "     and  Insetted  Lace  Corners  ..      .50 

"      60 

"  "  Revered  and  Lace  Corners.  .  .65 
Hemstitched  Lawn  and  Tamboured  Mottoes.  .  .60 
Lace  Edge  Lawn,  Revered  and  Lace  Corners  .75 
Val.  Lace  Edge  Lawn  and  Inserted  Lace  "  .75 
Tamboured  Scalloped,  Leno  Woven  Lawn  and 

Lace  Insertions 75 

Lace  Edge  and  Lace  Insertions    87  J4 

90 

Val.  Lace  Edge  and  Fancy  Lace  Corners  ...  .$1.10 
Hemstitched  and  Embroidered   Lawn,  Tucked 

and  Revere   1.10 

Lace  Edge  Lawn  and  Tucked 1.25 

Hemstitched  Lawn  and  Lace  Insertions,  Em- 
broidered   Corners 1.25 

Val.  Lace  Edge,  Lawn  and  Deep  Lace  Corners  1.25 
Lace  Edge  Lawn  and  Fancy  Leno  Corners  .  .  1.30 
Val.  Lace  Edge  ,  Lawn  and  Embd.  Corners    .    1.75 

"  .  .  2.25 
2.25 
2.25 
2.25 


Linen  and  Lace  Insertions. 


388 

115 

116 

25 

12 

E79 

392 

26 

13 

394 

395 

397 

398 

16 

19 

18 

399 

400 

402 

22 

401 

24 

27 

45 

46 

25 

47 

48 

49 

50 


Swiss  Embroidered 
Handkerchiefs 

Scalloped  and  Embroidered  Lawn,   3  patterns, 


Hemstitched  " 

Scalloped  '" 

Hemstitched 

It  I « 

Scalloped 

(i  it  * 

Hemstitched 

Scalloped 

ii  ii 

Hemstitched 

Scalloped  " 

Scalloped  and  Hemstit'd  Assorted,  12  patterns, 

"        12       " 
Hemstitched  and  Emb'd   Lawn,       12 
Scalloped  3 

II  II  II  gll 

4        " 
3        " 


4 
4 
4 

12 
4 
3 
4 

12 
3 
3 
3 
3 


Hemstitched  and 

Scalloped 

Hemstitched 

Scalloped 


Emb'd   Linen, 

Lawn,  4 

Linen,  4 

3 

3 

"  Lawn,  4 

Linen,  3 

3 

3 

3 


Hemstitched  Linen  and    Fancy  Drawn  Work 
Val.  Lace  Edge  Linen,  Inserted   Embroidered 

Lace  Corners     3.00 

Val.  Lace  Edge   Lawn  and  Embroidered    ....    3-25 

"  "     Linen  and  Fancy  Lace  Insertions  4.50 

Also  a  complete  range  of  Hemstitched  Lawn,  Linen,  Children's  Picture  and  Silk  Handkerchiefs. 


.90 
.90 
$1-10 
1.25 
1.20 
1.25 
1.35 
1.45 
1.60 
1.75 
2.00 
2.25 
2.25 
2.00 
2.25 
2.25 
3.00 
3.25 
4.00 
3.50 
3.50 
4.50 
4.50 
6.00 
6.00 
6.50 
8.50 
11.50 
15.00 
18.00 
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ADVERTISING  RATES 

Are  IhmimI  on  $3.">  a  pane  ami  "ill  be  tarnished  on  application  Id  Mr    A     It    I 

or  to  the  manager  of  the  nearest  offloe  The  value  oi  Thi  Dai  Qoods  litvmv  as 
an  advertising  medium  is  unquestioned     Th«  oharaotar  of  the  advertisements  now  In 

Itaoolanuis,  anil  the  number  of  them,  tall  the  whole  story  emulation  considered,  it 
is  the  oheapasl  trade  newspaper  to  advertise  In.  Advertisements,  to  insure  insertion  in 
the  issue  of  any  month,  should  reaeh  this  oftiee  not  later  than  the  eighteenth  of  the 

month  preoadinc 


MONTREAL   AND  TORONTO,  DECEMBER,  1904. 

SPECIAL  SPRING  NUMBER. 

THE   January    Dumber   <>f  The   Dry   Goods    Review   ami 
Hen's   Furnisher  is   the  Special   Spring   Number  and 

is  devoted   i<>  the  snies  ami  novelties  tiiat    will  bo 

foremost  on  the  market  for  the  greal  Spring  trade.  In 
si/e  it  promises  now  to  equal  if  not  exceed  am  number 
we  have  issued,  and  in  general  interest  will  far  surpass 
any    previous    issue. 

The  special  numbers  oi  this  trade  newspaper  easilj 
hold  the  record  for  Canadian  publications,  and  are  equal 
to  anything  published  in  the  world  along  similar  lines. 
Letters  of  praise  ami  commendation  pour  in  from  all 
parts  oi  the  world  after  eacb  of  the  two  yearly  numbers 

In  addition  to  enlarged  regular  departments,  eighl  01 
ten  in  teres  tin";  special  articles  written  for  The  Review 
will    he    included,    every    one    of    which    will    he    prized    by 

our   readt 

Advertisers  in  this  number  will  and  a  paper  that 
covers  the  whole  of  Canada  and  finds  its  way  into  every 
general,   dry    goods   and    men's   furnishings   store,    tie   it    at 

■  mntiv    cross    roads   or   in    the    I  My.      And    the 

advertisements  are  .m  id   .is    the   reading 

matter  Ever^  advertiser  is  assisted  by  a  most  artistic 
paper,    a    well-arranged   advertisement,    and    by    the   fact 


that     the     ti.ule    public    ale    alw.iv.    aliMou    l\     R Waiting     the 

appearance  of  the  issue      B3    these  mean     .1  mo      thoi 
nictation   b]    Canadian   merchants   "i   even    ad 
vertisemenl   is  assured       Mreadj    a   large  numbei   ol  new 

advertisers  have  solicited  span-,  ami  when  the  numbei   1 

issued  on  Januarj    l.  there  Is  not   the  hat  doubt   mat  n 

u'ill    leach    a    mark    in      ( 'an. nil. in    journalism    hitherto     un- 

thoughl   of. 

To     leaders     and     advertisers     we     can      av     thi'     it    is 

woj  thj  of  ih,  ,  ,„,  ideration.    To  the  (ormei 

■  >   landmark  ol  Canadian  progress,  and  to  the  tattei   it   is 

full   of  unlimited   opportunities. 


//<■  ia  .111  unwise  baaineaa  in:in    win,  procraatinmtea    when 
opportunities  for  improving  trade  are  coming  bia  tray. 


MAIL  ORDERS  AGAIN. 

S.\i  \i.i,  retailers  have  undoubtedly  Buffered  to  more  01 
less   extenl    through   a    vaM    amount    of   a   certain  <  lass 

'if  cash  trade  going  to  largei  centres,  causing  them 
serious  inconvenience  thtough  the  ni  of  tiding  this 

class  of  people  over  haul  seasons  by  opening  unprofitable 
accounts  and,  in  extreme  cases,  acting  as  then  hanker. 
The    Review    has   constantly    furnished    suggestions    tor    the 

educating  of  the  consumer  to  sec  matters  in  a  fair  light 
ami  to  induce  him  to  see  his  best  interests  are  ierved 
through  supporting  home  merchants.  Bright,  careful 
stocks  and  well-managed  stores  certainly  suffer  the  mini- 
mum in  tins  respect,  yet  the  evil  can't  be  enlireh  eradi- 
cated as  long  as  the  consume!  considers  he  oi  she  (prin- 
cipally she)  is  saving  inone\  h\  sending  oil  to  the  cities 
for  the  most  important  part  of  her  purchases.  Various 
opinions  are  expressed  as  to  whether  these  huge  Mores 
undersell  the  home  store  to  any  appreciable  extent  or 
not.  A  good  many  insist  that,  all  things  considered,  in 
stead]  trading,  the  home  merchant  gives  the  I. 
value.  However,  undoubtedly  manj  baits  are  thrown  out 
by  the  mail-order  houses,  backed  by  courteous  and  care- 
ful   treatment,     which    has    made    steady    customers.        \.S 

• said,    this   evil    can    he    materially    lessened    by   an   ag 

gressive    policy    on    the    part    of    the    home    merchant 

However,  like  all  serious  contingencies,  the  Inst  cause 
must  be  removed  to  adequately  grasp  a  sane  solution 
This  aspect  of  the  mail-order  business  has  been  but 
slightlj  probed,  yet,  upon  careful  consideration,  11  1- 
seen  lo  be  the  real  inherent  seal  of  the  trouble.  All 
merchants  must  agree  that  certain  templing  staple 
branded  goods  are  usually  catalogued  at.  prices  appalling 

lo   small    retailers.      This   is   usually    followed    up    by    othet 

lines  at  almost  correspondingly  low  prices.  A  casual 
supervision  of  any  good  catalogue  will  confirm   this      On 

this  Bide  of  the  line  we  have  not  as  yet  felt  this  slaught- 
ering of  prices  as  much  as  merchants  across  the  border 
Our  firms  here  while  not  exclusively  mail-ordei  after  the 
Style  of  the  American  ones,  are  fast  following  in  their 
footsteps  Nearly  every  class  of  business  feels  the  re- 
sult, but  none  perhaps  more  than  the  thy  goods  trade. 
What    is    the    reason    these    firms   can   offer   such    standard 
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goods  at   such  prices  ?     There  is  hul   one  satisfactory  re- 
ply :     They  buy  direcl  from  manufacturers. 

We  have  reached  what  is  the  secret  of  the  trouble. 
The  manufacturer  must  decide  whether  he  can  afford  to 
ignore  the  rights  of  the  jobber.  Which  is  his  best  and 
soundest  customer,  the  jobber  or  the  mammoth  mail- 
order retail  house7  It  can  be  imagined  that  if  the  pre- 
sent policy  were  carried  to  an  exaggerated  extenl  the 
jobber  would  assuredly  retaliate  by  turning  into  a  mail- 
order house.  Such  extreme  view's  are  only  vain  fantasies, 
yet  a  warning  is  sounded  in  time.  Such  a  chimera  would 
tend  to  eliminate  hordes  of  retailers  and  centralize  and 
concentrate  business  to  an  unprecedented  extent.  As  yet 
Canada  has  no  such  a  contingency  to  face.  Manufacturers 
are  selling  to  large  retailers,  who,  in  turn,  conducl  .1 
mail-Older  business.  However,  the  jobber  is  insisting 
the  price  shall  be  higher  than  is  given  them  or  their  trad  • 
is  given  elsewhere.  This  firm  policy  is  causing  many 
manufacturers  to  hesitate,  as  it  threatens  the  loss  of 
their  jobbing  end.  Splurges  and  sacrifices  will  be  con- 
stantly made  by  embarrassed  manufacturers,  but  it  is 
reasonable  to  hope  the  matter  will  be  satisfactorily  ad- 
justed when  the  manufacturers  clearly  realize  the  choice 
which  is  offered.  When  this  precedent  has  been  lirmh 
established,  and  mail-order  business  can  only  be  done  at 
fail'  prices  which  can  be  met  by  the  average  retailer, 
the  enormous  mail-order  trade  is  certain  to  become 
compressed  into  sober  limits  if  the  retailer  pursues  the 
proper   aggressive   policy. 


Business  men  and  politicians  may  seem  strange  bed-fellows 
but  unless  business  men  take  an  interest  in  politics  we  can 
scarcely  expect  good  government. 


RETAIL  ASSOCIATIONS. 

PROMINENT  and  influential  dry  goods  retailers  of  the 
City  of  Montreal  were  present  at  the  banquet  of  the 
Montreal  Retail  Dry  Goods  Association  on  the  evening  of 
Dec.  1,  and  even  the  most  superficial  view  discloses  many 
interesting  and  instructive  features.  Those  who  have  Col- 
lowed  the  gradual  hut  sure  growth  both  in  members  and 
influence  of  the  association  can  attest  to  the  usefulness  of 
such  a  body.  Many  of  the  matters  discussed  at  various 
meetings  have  been  favorably  eammented     upon  by  The 


band  together  lor  their  mutual  benefit,  we  believe  it  the 
surest,  speediest  and  safest  method  of  eliminating  many 
of  the  local  evils.  Jn  smaller  Localities  all  classes  and 
kinds  of  merchants  should  be  in  this  association,  which 
may  occasionally  meet  in  sections,  and  let  the  meetings  be 
regular  and  systemat ic.  Such  a  paramount  question  as 
price  cutting  may  be  satisfactorily  adjusted,  witli  all  due 
[imitations  and  restrictions  appended.  Even  a  systematic 
effort  may  be  adjudged  necessary  in  taking  a  decided  stand 
against  the  mail  order  question,  while  such  a  contingency 
as  the  approval  system  may  have  much  light  brought  to 
bear  upon  it.  The  many  local  colorings  will  furnish  spice 
lo  all  meetings,  and  business  friendships  will  be  promoted 
which   will  work  for  mutual  benefit.  • 

The  Review  will  be  glad  to  furnish  suggestions  to  any 
merchants  wishing  particulars  of  the  most  approved 
methods  of  organizing  and  conducting  such  an  associa- 
1  it  11. 

*       * 

* 

Business  is  kept  good  l>y  employing  good  business  methods 

* 
A  SHOE  DEPARTMENT. 

MODERN  methods  of  merchandising  involving  keen 
competition,  supplemented  by  innumerable  difficul- 
ties, lender  it  continually  more  necessary  that  the  dry 
goods  store  should  look  around  for  opportunities  of  ex- 
pansion. Many  stores  find  it  sometimes  a  hard  task  to 
hold  their  own,  and  submit  philosophically  to  the  feeling' 
that  their  trade  has  reached  its  largest  turn-over.  There 
is  a  saying  to  the  effect  that  standing  still  is  impossible, 
and  spells  but  stagnation  and  decay.  Even  should  the 
legitimate  share  of  a  district's  trade  be  felt  to  have  been 
obtained,  that  should  not  cause  an  inactive  policy. 

The  surest  and  safest  method  for  expansion  is  the  in- 
stallation of  new  departments.  If  the  consumption  of  dry 
goods  by  your  customers  has  reached  a  high  pitch,  and  no 
more  trade  can  be  expected  in  that  direction,  new  de- 
partures are  essential.  A  shoe  department  offers  many 
tempting  allurements. 

Undoubtedly  a  great  pari  of  our  readers  are  already 
conducting  a   bright,  healthy  and  profitable     shoe  depart- 


Review  in  the  past,  but  we  take  the  occasion  of  the  sue-      ment.     It  is  the  thin  edg-e  of  a  departmental     store,     but 


cessful  banquet  of  the  association  to  ask  why  are  not  such 
associations  more  numerous  among  the  trade  ?  Why  are 
they  usually  restricted  to  cities    ? 

Competition  has  assumed  a  formidable  aspect  in  many 
localities,  and  petty  rivalries  and  jealousies  have  tended 
to  a  cut-throat  policy  which  has  been  the  ruination  nol 
only  of  individual  merchants,  hut  oftentimes  of  the  busi- 
ness of  a  town.  There  can  be  no  truer  application  of  the 
time  honored  maxim,  "In  union  there  is  strength,"  than 
hi  this  case.  If  merchants  will  hut  follow  the  tactics  of 
their  wholesale  brethren  and  the  retailers  of  our  cities  and 


needs  no  appreciable  renovation  and  remodelling  to  in- 
augurate. The  customers  are  already  at  hand,  and  it  but_ 
needs  a  select  stock,  good  management  and  liberal  fixtures 
to  secure  a  steady,  lucrative  trade.  A  dry  goods  store  does 
not  necessarily  suggest  shoes,  but  there  is  no  feeling  of 
incongruity  in  the  combination,  especially  if  proper  care 
be  taken  in  fitting  up  such  a  department. 

Study  to  establish  a  reputation  for  exclusiveness.  Seek 
the  goal  of  reliability  and  avoid  the  semblance  of  a  bar- 
gain Mecca.  Thai  the  idea  is  practical  and  loses  chimeri- 
cal aspects  is  attested  by  (be  experience  of  numerous  dry 
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Kindly  check  and     initial  and  pass    to  the  head 
of  the  next  department: 

DRESS  GOODS    

HOUSE  FURNISHINGS   

MEN'S   FURNISHINGS    

MILLINERY    

THE    OFFICE    

FANCY    GOODS    

WINDOW  DRESSING  


stores,     It's  worth  a  sound,  strong  ezperimenl  To  eael mber,  il  enters  the  offl© 

local  conditions  render  it  not  altogether  impossible.    Oni      pan  be  attached  with  the  m s  of  the  various  departments 

l,,,,.!  and  shoe  department  invites  pertinent  criticisms  ami      then with  the  request  that  the  copj  be  handed  on  from 

ideas  for  conducting  Buch    a    department     in  drj    ^ Is      cue  department  t"  another,  each  head  putting  ln~  initials 

sioi<  opposite  the  department   nan n  the  Blip  a-.  s.,.,M  b 

•  ,  *  examination  i-  completed . 

Keep  on  tin  gu  when  business  is  lugging  f0  facilitate  this  plan  we  are  hi y  printed  slips  n 

•                                                                           as   tollows: 
NEVER  BEYOND  ADVERTISING.  

IF  the  devotion  of  a  small  amount  only  to  an  advertising 
campaign   were  ever  a  safe  principle  to  follow,  • 

would  think  that  il  would  be  more  apparent  in  connection 
with  the  management  of  the  St.  Louis  World's  Fair  than 
anywhere  else.  No  business,  no  enterprise,  ever  received 
so  much  free  advertising  in  magazines  and  papers,  nor  so 
much  notice  for  years  before  the  day  of  its  commencement 
a>  did  tins  great  exhibition,  and  yet,  in  point  of  attend- 
ance it  i>  going  to  go  on  record  as  a  most  dismal  failure, 
as  a  disappointment  that  will  count  againsl  future 
efforts  in  this  direction. 

By  ilif  time  tliis  ia  published  the  greatest  fair  ever  held 
will  be  over,  and  the  total  attendance  will  !)«•  n<>t  over 
19,000,000,  of  which  the  paid  admissions  will  be  little  be- 
yond 10,000,000.  When  this  is  compared  with  a  total 
attendance  at  the  Chicago  World's  Fair  of  27,000,000  with 
19,500,000  paid,  and  with  50,000,000  at  the  Paris  Exposi- 
tion, it  «ill  be  seen  thai  something,  necessarj  to  the  suc- 
cess of  ili«'  St.  Louis  Fair,  was  lacking. 

Walter  B.  Stevens,  the  secretary  of  the  exposition,  is 
in  an  excellent  position  to  judge,  and  he  lias  said:  "The 
exposition  would  have  been  a  greater  success  had  legiti- 
mate advertising  methods  been  used  in  giving  it  pub- 
licity." Progressive,  pushing  advertising  was  wanting 
throughout  the  entire  period,  and  the  same  experience  has 

fallen  to  Us  lot  as  befalls,  sooner  or  later,  any  concern. 
large  or  small,  thai  neglects  to  place  itself  before  the  peo- 
ple via  the  printer's  ink  road.  An  average  attendance  of 
less  than  100,000  per  day  at  a  collosal  affair  like  the  St. 
Louis  Exposition  seems  trifling  when  compared  with  the 
130,000  day  at  the  Toronto  annual  exhibition  of  this  Sep- 
tember. 

It  merely  shows  that  no  business  is  beyond  the  advant- 
ages that  are  derived  from  judicious  advertising. 


The    most    ignorant   business  man  is  be  who  "  knows  it 


nil  " 


A  SUGGESTION. 

FALLOWING   up  the  desire  of  the  publishers  of    The 
DfJ    floods    Review    and    Men's    Furnisher   expressed 
in   the   November   issue,   thai    every   head   of  department    ill 

the  small  or  large  store  be  ensured     an  examination     of 
every  number  of  the  paper,    another    plan  is  suggested, 

wherein  our  services  can   he  made  use  of. 


I  u  case  two  or  more  of  these  departments  are  under  the 

same  head,  the  unnecessary  divisions  can  he  marked  out. 
We    will    he    glad    to    furnish      a    number      of    these    \'n-r    of 

charge  to  any  of  our  subscribers  who  wish  them. 

At  the  same  time  we  cannot  urge  too  strongly  the  siih- 
scribing  for  three  or  more  copies,  especially  in  large  stores, 
as  much  of  the  reading  matter  and  advertising  will  he  of 

greatest    value  when   kept  convenient  l\   on   lilt-  and  at   hand. 

•        * 

Strength  in  business  is  developed  by  the  exercise  oi  energy 
mid  the  practice  of  fair  dealing. 

• 

SMUGGLING. 

IT  is  the  duty  of  the  Dominion  customs  authorities  to 
take  hotter  precautious  to  prevent  the  smuggling  into 
Canada  of  such  large  quantities  of  wearing  apparel.  The 
evil  has  become  a  crying  one  and  merits  careful  attention. 
It   is  not  an  uncomn thing  to  hear  ladies  boasting  of 

how    they    brought    across    two   do/en    blouses,      which    the} 

subsequently  distributed  at  cost  price  among  their  friends. 
Shoes,  gloves,  corsets  all  are  being  brought  in  by  private 
indiv  iduals  in   large  ouantit  ies. 

We    lake    no    exception    whatever    to    a    person    making 

purchases  for  his  or  her  own   private  purposes     ii 
York  or  any  other  American  city.      I'ut  we  do  strenuously 
object  to  a  person  becoming  for  the  nonce  a  merchant,  de- 
frauding  the  customs  and  despoiling     Canadian  biu 

men  of  their  just   means  of  livelil 1. 

Our   merchants   are   heavily    taxed    as   il    is.      The} 

not  and  do  not  wish  to  escape  the  customs  imposts  and  it 
is   due    to   them    that    the   citizens  of   towns   or   cities,   who 
derive  much  of  their  livelihood  from  them,  should  do  them 
the   just  ice  of  t'air  dealing . 
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ESTERN 


Incorporated 
1851 

ASSURANCE 
•  •  •  COMPANY. 


FIRE 

AND 

MARINE 


Memaottice        Capital 
Toronto,      Assets,  over 
Otlt.  Annual  Income 

HON.  GEO.  A.  COX,  President. 


$2,000,000.00 
3.546,000.00 
3,678.000.00 


J.  J.  KENNY,  Vice-President  and  Man.  Director. 

C.  C.  FOSTER,  Secretary. 


&-  Money  ^ 

CAN  BE    SAVED   BY  MEANS 
OF  AN  ENDOWMENT  POLICY. 

YOU  CAN  ONLY  SECURE 
SUCH  A  POLICY  WHILE  YOU 
ARE   IN   GOOD    HEALTH. 


Pamphlets  and  Full  Particulars  regarding  the 

New  Accumulation  Endowment  Policy 

sent  on  application. 


Confederation  Life 


ASSOCIATION. 


W.   H.  BEATTY,  president. 
W.  C.  MAODONALD,  J.    K.    MACDONALD, 


ACTUARY. 


MANAGING    DIRECTOR. 


HEAD    OFFICE, 


TORONTO,  CANADA. 


MANUFACTURERS  AND 
MERCHANTS. 

It  may  be  necessary  for  your  staff  to  have  fidelity 
bonds.  We  act  as  surety  on  such.  We  are  known  the 
world  over. 

Write  to  us  for  terms  and  particulars. 


The  London  Guarantee  4  Accident  Co.,  Limited, 

D.  W.  ALEXANDER,  General  Manager  for  Canada, 

Canada  Life  Building,         •  -  .  TORONTO. 


BRITISH  AMERICA 
ASSURANCE   COMP'Y 

FIRE    AND    MARINE. 
Incorporated  1833 

CASH  CAPITAL,    $1,000,000.00. 

TOTAL  ASSETS,   82,024,096.02. 

LOSSES  PAID  SINCE  ORGANIZATION,  823,886,005.32. 

HEAD  OFFICE.         -        BRITISH  AMERICA  BUILDING, 
Cor.  Front  and  Scott  Sts.,  Toronto. 

HON.  GEO.  A.  COX,  President.        J.  J.  KENNY,  Vice-President 

P.  H.  SIMS,  Secretary.  and  Managing  Director 


THE  CANADIAN  BANK 
OF  COMMERCE. 


Paid-up  Capital, 
Rest, 

HON.  GEO.  A.  COX,  President. 


B.  E 


$8,700,000 
$3,000,000 

WALKER,  General  Manager. 


HEAD  OFFICE  :     TORONTO,  CANADA. 

This  Bank,  with  111  branches,  covering  all  the  principal  cities  of  Canada  and 
the  Pacific  coast  of  the  United  States,  and  its  own  offices  in  London,  Enf,,  and 
New  York,  is  able  to  offer  to  those  engaged  in  mercantile  business  of  any  kind 
unexcelled  facilities  for  any  legitimate  banking  business. 

LIST    OF     BRANCHES  : 
BRITISH  COLUnBIA  : 

Atlin  Greenwood  Nanaimo  Vancouver 

Cranbrook  Kamloops  Nelson  "        East  End 

Fernie  Ladysmith  New  Westminster       Victoria 

MANITOBA   AND  NORTHWEST  TERRITORIES  : 


Calgary 

Carman 

Dauphin 

Dawson 

Edmonton 

Lloytlminster 


Ayr 

Barrie 

Belleville 

Berlin 

Blenheim 

Brautford 

Cayuga 

Chatham 

Collingwood 

Dresden 


Amherst 
Antigonish 
Barrington 
Bridgewater 


Elgin 
Elkhom 
Gilbert  Plains 
Grandview 
Innisfail 
Medicine  Hat 


Moose  Jaw 
Moosomin 
Nanton,  Alta. 
Neepawa         v 
Ponoka 

Portage  la  Prairie 
Red  Deer 
ONTARIO  AND  QUEBEC: 
Dundas  Ottawa 

Dunnville  Paris 

Fort  Frances  Parkhill 

Gait  Peterboro' 

Goderich  Port  Perry 

Guelph  St  Catharines 

Hamilton  Sarnia 

London  Sault  Ste  Marie 

Montreal  Seaforth 

Orangeville  Simcoe 

MARITIME  PROVINCES. 
Canning  New  Glasgow 

Halifax  Parrsboro' 

Lockeport  Sackville 

Lunenburg  St  John 

Middleton  Shelbnrne 

IN  THE  UNITED  STATES  : 
Portland,  Ore 


Regina 
Swan  River 
Treherne 
White  Horse 
Winnipeg 

"         North 


Stratford 

Strathroy 

Toronto,  8  offices 

Toronto  Junction 

Walkerton 

Walkerville 

Waterloo 

Wiarton 

Windsor 

Woodstock 


Springhill 
Sydney 
Truro 
Windsor 


New  York  Portland,  Ore  San  Francisco. 

Seattle,  Wash.  Skagway,  Alaska 

LONDON,  ENGLAND,    OFFICE  :   60  LOMBARD  ST.,  E.C. 

A  general  banking  business  transacted.       Foreign  exchange  bought  and  sold 


CAPITAL    PAID    UP, 
RESERVE    FUND, 


-  $1,000000. 

-  1.000000 


THE  METROPOLITAN  BAM. 

DIRECTORS 
R.  H.  WARDEN,  D.D.,  President      S.  J.  MOORE,  Esq.,  Vice-President 
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I\  .1  compilation  ol  the  [allures  In  Canada  and  the 
United  States  during  the  month  of  October,  Can 
.hi. i.  according  to  the  reporl  ol  R.  O.  Dun  a  Co., 
does  nut  make  as  favorable  a  showing  as  ber  sis- 
ter country,  ('niiiiiinri.il  [allures  during  Octobei 
in  the  States  numbered  888,  Involving  liabilities  ol 
(10,525,278.  This  is  a  striking  improvemenl  as  com- 
pared with  the  corresponding  month  last  year,  when 
there  were  1,088  defaults,  with  Liabilities  ol  Si  i 
In  Canada  there  were  112  defaults  lor  1819,840,  compar- 
ing with  85  failures  and  (747,312  liabilities  last  year, 
while  the  increase  is  still  iiuue  striking  when  the  com- 
parison is  eaiiied  back  still  further,  lor  liabilities  were 
onlj  (502,183  in  1902  and  (594,070  in  L901.  This  pear's 
record  is  good  as  to  manufacturing  failures,  24  lor  $114,- 
136  comparing  with  20  lor  1474,248  Last  year,  when  two 
large  saw  nulls  and  one  mine  defaulted  tor  a  heaV) 
amount.  Trading  failures  numbered  85,  with  Liabilities 
of  $547,463,  againsi  only  62  defaults  for  $269,4)78  a  year 
ago.  Last  month's  total  was  swelled  h\  a  large  hard- 
ware suspension,  ami  the  lnsses  in  general  stores  were 
exceptionally  heavy.  Other  commercial  failures  num- 
bered only  three,  but  provided  $157,111  liabilities,  owing 
to  the  suspension  of  a  stock  broker  in  Nova  Scotia.  Last 
yeai  there  were  also  three  suspensions  in  this  class,  but 
the    aniniint     involved    was    only    $3,588. 

•  * 
• 

ANOTHER  satisfactory  hall-yearly  reporl  has  been 
issued  by  the  Sovereign  Hank  of  Canada.  The 
statement  shows  an  increase  as  compared  with  a 
year  ago  of  $2,800,000  in  deposits,  $2,300,000  in  loans 
and  discounts  ;  an  increase  of  $600,000  in  cash  and  bank 
balances,  Ol  Liu  per  cent.,  and  an  increase  in  total  as- 
sets Of  $3, ,000.  The  report  states  that  the  circula- 
tion of  the  bank  is  practically  up  to  the  legal  limit,  and 
the  figures  generally  represent  an  unprecedented  growth, 
which  not  onL  reflects  credit  on  the  management  of  the 
Sovereign  Hank,  but  is  an  evidence  of  the  prosperity  ol 
the  country.  The  bank  shows  $3,375,000  of  immediately 
available  assets,  or  over  50  per  cent,  of  its  liability  to 
depositors.  The  whole  showing  is  a  credit  to  the  direc- 
tors and  management  and  must  be  very  satisfactiry  to 
the  shareholders  of  the  Sovereign  Hank. 

*  * 
»                 • 

ON  January  1  the  First  National  Bank  of  Chicago  will 
put  into  operation  a  new  scheme  of  bank  manage- 
ment, the  working  out  of  which  will  be  watched 
with  keen  interest  by  bankets.  The  scheme  contemplates 
the  specialization  of  the  various  large  branches  ol  trade 
represented  by  its  deposit  item.  Under  the  new  system 
the  various  lines  of  business  will  be  divided  in  the  bank's 
classification  into  groups  and  divisions.  There  are  to  lie 
seven  groups  and  twenty-six  divisions.  One  group  will 
include  such  divisions  as  collateral  stocks  and  bonds, 
grain,  flour  and  feed,  meat  products,  leather,  wool,  live 
stock  commission  and  coal.  Another  group  will  include 
dry  goods  and  all  branches  of  the  clothing  trade,  and 
still  another  will  take  in  agricultural  implements,  iron 
ami  steel  products,  lumber  and  furniture  and  manufactur- 
ing Sundries.  The  customers  of  the  bank  will  be  classi- 
fied according  to  this  grouping  of  the  lines  of  business 
they   follow.      Under   the   present    system   the  custome 


the    hank    an-    il.i      [fled    in    an    aihlti.uv     alphabetical 

The  mam  object  m  making  tin-  change  is  to  minimize  the 
hank's  losses      The    second  i  .   to     lm  I  ■               bu  tine 

There  will  be  a  deiiaitinent.il     system     lot   handling  the 

business  of   Its     customers    with   a   view    to  making  the 

official  stall  a  group  ol  specialists  in  the  various  Uni  ol 

trade  and  industr)    that   are  followed   bj    people  who  do 
bu  mess   with   the  institution. 


M  OLSONS    BANK    annual    statement    is    a    sat  isfactoi  \ 
one.    The  net  profits  loi   Hh'  yeai   were  $45 

at ling     dividends    as     usual,    at    'I    per     cent,    and 

$150,000  for  the  reserve  fund,  winch  is  now  equal  to  the 

whole  paid-up  capital  of  $3,1 I Next   yeai    tin-  Mol- 

sons  Hank  will  reach  its  50th  anniversary.  Its  record  in 
all  the  time  of  Us  existence  has  been  one  of  cotiserva  t  n  e 
and   careful    management    and    sustained    well    doing    fm    it, 

shareholders. 


NOTES. 

The    Sovereign    Hank    has    opened    a    branch    at    A  ikon. i. 
11  io. 

Mr.  L.  Holster,  formerly  manager  of  the  Toronto 
hi. null    nf    the    Sovereign    Hank,    is    dead 

The  Canadian  Hank  of  Commerce  is  opening  a  branch 
in  Brandon.  This  is  the  seventh  chartered  bank  repre- 
sented  there. 

-Mr.  C.  A.  (Lay,  manager  of  the  Union  Hank,  Wind- 
sor, N.S.,  has  been  appointed  manager  of  the  branch  at 
Unit   "i  Spain,  Trinidad. 

The  Hank  nf  British  Ninth  America  has  started  to 
keep  its  new  St,  John,  N  B.,  branch  open  from  eight  in 
ten   o'clock    on    Saturday    nights. 

Mr.    I)    R.   Wilkie,   vice-president    and   general   manager 
of    the    Imperial    Hank    nf    Canada,    has    been    elected 
director    nf    the   Confederation    Life    Assurance   Company. 

A  rumor  has  gained  currency  that  the  Metropolitan 
Hank     of     Toronto,      the    People's      Hank    of    Halifax,      the 

People's  Hank  of  New  Brunswick  and  a  Prince  Edward 
Island  hank  will  amalgamate  under  the  name  of  the 
Alliance    Hank   of   Canada,    with    a   capital   of   x:>. into 

The  Standard  Loan  Company,  of  Toronto,  has  ab- 
sorbed the  Huron  and  Bruce  Loan  and  Investment  Com- 
pany, the  head  offices  of  which  are  at  Goderich,  Out 
During  the  past  year  the  Standard  has  elicited  amalga- 
mation with  two  other  companies,  the  \ids  Savings 
and  Loan  Company,  and  the  Ontario  Loan  and  Invest- 
ment  Company,  Limited,  both  nf  Toronto. 

M  its  meeting  in  Toronto  on  November  II  the  Cana- 
dian   Hankers'     Association    re-elected    the    follow  r 

Hve   —President,     E.     S      Clous  ton,    nf    Montreal 
presidents,     Duncan    Coulson,    Toronto;    Geo      I! 

tawa  ;    ii.   Stikeman,    Mon1  real      M     .1      \     Prei 
Montreal.      Council-    \\     v.     Walker.    Toronto;    Tho 
Kyshe.    Montreal;     D     R.   wukie.    Toronto;    Thos     M. 
Dougall,    Quebec  ;    .lames    McKinnon,   Sherbrooke  ;    VH 
Staven,   St.   John,   N  it  .   <;     N     Balfour,   Quebec     P     \ 
Lafrance,  Quebec  .   s    p    Reid.  Toronto  .   T  ugh, 

Toronto;  E  I.  Pease,  Halifax.  D.  R.  Clarke,  Halifax. 
II    S,  Strathy,  Toronto 
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MERCHANTS 
MAKE 
MORE 
MONEY 

We  offer  YOU  tiie 
opportunity.     V\e   are 

M  a  k  1  NG  M  on  K  v  for 
merchants,  large  and 
small— in  general  stoie 
ami  metropolitan  es- 
tablishment-and  no 
matter  how  large  or 
how  small  \our  busi- 
ness is,  we  will  help 
yon  make  more  money 
by  increasing  your 
trade  through  your 
advertising  and  by  our 
business -getting  sug- 
gestions. 

We  are  offering  you  no  untried  experiment.  It's  a  straight,  honest,  busi- 
ness proposit  ion     we  otter  to  do  for  you  whai  WE  ARE  DOING  for  others. 

It  is  not  alone  by  the  advertising  we  prepare  that  we  will  PROFIT  you. 
As  our  customers  will  tell  you  (we'll  refer  you  directly  to  them  if  you  like),  the 
business-getting  suggestions  we  give,  the  helpful  aid  on  the  troublesome, 
puzzling,  daily  problems  of  store  management  and  policy,  on  money-making 
plans,  on  special  advertising  plans,  etc.,  are  worth  all  they  pay  us.  To  get 
you  to 

TRY    US 
we  are  going  to  cut  our  regular  terms  in  half,  so  that  you  will  pay  usbul 
a  trifling  amount,  no  more  than  an   evidence  of  good  faith  -  it  may  be  I  ss 
than  a  dollar  a  week,  according  to  the  number  of  ads.  you  use. 

YOU    CAN    TAK.E.    NO     RISK. 

To  give  you  absolute  assurance  that  you  make  NO  mistake  in  giving  us 
the  trial,  we  make  this  guarantee: — 

If  you  are  not  satisfied  at  the  end  of  three  months  that  we  can 
accomplish  what  we  promise,  and  if  you  do  not  think  we  havegiveo 
you  MORE  THAN  your  money's  worth,  you  have  but  to  ask  it  and 
WE  WILL  REFUND  ALL  MONEYS   PAID. 
Could  we  give  stronger  evidence  that   it's  volik  SUCCESS  that  means 
our  success  1 

If  you  are  interested  in  increasing  your  trade,  write  us.  We'll  only  work 
for  one  merchant  in  a  town — write  us  NOW. 

CHILD  &  FALL 

Advertising     -     Business   Building, 

WAKEFIELD,      MASS. 

Canadian  Office:   Room  W,  IO  Front  St.  E.,   Toronto. 
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HAVEN'T  YOU 
AN  ORDER 


for  Wrapping  Papers,  Millinery  Bags  or  Twines? 
Let  us  fill  it  for  you.  It  can't  be  filled  better, 
or  shipped  quicker.  We  have  specialized  in 
papers,  bags  and  twines  to  a  degree  not 
approached  by  any  other  firm  in  the  trade. 

Send  the  order  to  us — on  trial. 

We  guarantee  satisfaction. 

We  are  sharp  shippers. 

Samples  and  Ouotations  furnished  with  jilcasure. 

Douglas  &  Ratcliff 

LIMITED 

30  West  Market  St.,  -  Toronto. 


NEVER  SETS 


ON 


or  on  the   merchants 
who   handle   it. 


ORIENTAL  SILK 

Ask  for  samples  and  prices,  they  will  surprise  you. 

65   Dalhousie   S"t.,       -       Montreal 
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FOR 
WlftB-AWAKEl 


A5VE^TISIN6RETAIUCKS 


•  This  department  is  conducted  and  prepared  by  Mr.   |.  ('.  Kirkwood,  advertising  specialist,  Toronto,  and  one  enjoying  a  high  reputation  as  an 
expert   and   authority  on  all  advertising  matters.        He   will    lie    pleased   to    answer   questions   regarding    advertising,  to  give  the  assistance  and 
advice  which  an  expert  is  so  well  qualified  to  give,  and  to  criticise  advertisements  which  may  be  submitted  to  Inm.      It  is  intended  that  the  dl 
ment  shall  be  helpful,  practiced  and  well  up-to-date.       Correspondents   should  address  their  letters  to  "Good  Advertising   Department,"   TM1 
Dry  Goons  Rkvikw,  Toronto. 


TA  YLOR'S 


ADVERTISING  IS  NEWS. 

ADVERTISING  is  news,  nothing  more,  nothing 
less.  It  is  conveying  to  people  probable 
customers  sui  h  knowledge  o(  one's  business 
as  will  be  good  for  ilii'in  to  have,  with  the  pur- 
pose  thai  these  people 
will  in  turn  respond 
to     the     0  C  i'  a  sio  n     In 

b  e  v  o  in  ing  customei s. 
[f  a  man  believes  that 
he  can  make  announce- 
ments    concerning    his 

business  of  interest  and 
profit  to  those  whom  he 
addresses  he  has  the 
best    of    reasons    therein 

tor  advertising.     He   is 

not  tailed  upon  to  take 
a  page  or  a  half  page 
in  one  or  several  news- 
papers. He  is  required 
to  take  onlv  such  space 
as  will  suffice  to  tell  pro- 
perly the  news  he  has  in 
mind.  And  in  telling 
the  news  of  his  store 
there  is  no  occasion  as  a 
general  thing  to  he 
noisy  over  it.  Some  of 
the  heaviest  advertisers, 
whose  business  depends 
upon  the  success  of 
their  advertising,  pre- 
pare their  advertise- 
ments w  i  I  h  extreme 
simplicity  ,  using  some 
of  them  no  display  type 
at  all,  and  some  just 
enough  o\  it  to  assist 
the  reader  to  c  a  t  c  h 
quickly  the  burden  o( 
the  paragraph.  If  a 
merchant  keeps  before 
him  constantly  the  idea 
that  he  is  writing  interesting  news  concerning  his  store,  he 
will  not  have  much  trouble  in  the  preparation  of  his 
advertisement. 

To  developthe  public  interest  in  one's  announcement  takes 
time.  Willi  some,  blessed  with  a  good  Style,  interest  mav 
he  secured  verj   early  ;  with  others,  owing  to  .i  lack    o\   the 


STORE 
NEWS 


PARIS  COSTUMES 

4(  If  you  haven't  vet  seen  the  exquisite  bl  ick  silk  eosiumes  from  noted 
French  makers,  you'd  better  make  it  a  point  to  see  ihem  without  delay  ;  are 

i    we'll  be   able  to  keep   Ihem    only   a   short  time.      They  doul 
offer  hints  that  you  can  turn  to  good  use. 

^  They're  mule  of  the  long-wearing  Moneybak  silks  thai  we  have  in 
taffeta,  peau  de  soie  and  pe.ui  de  cygne  —  several  widths  of  each. 

4(  Moneybak  silks  are  guaranteed;  but,  better  than  this,  you  can  make  up 
your  mind,  if  you  see  a  silk  with  the  Moneybak  selvedge,  that  it's  almost 
absolutely  sure  to  be  right.  Every  pi-ce  of  Moneybak  silk  is  carefully 
inspected  after  it  leaves  the  loom.  Should  any  piece  show  imperfections, 
the  selvedge  is  detached,  and  that  piece  can  never  be  sold  as  Moneybak. 


MILLINERY 

4  Responsive  to  the  strong  vogue 
of  browns,  we'll  hold  a  "brown 
show"   in  the  millinery  department, 

beginning  today. 

4f  It  will  include  the  brown  con- 
tinentals that  are  so  much  in  de- 
mand, something  very  new  in  brown 
leather  toques;  brown  velvet  toques; 
ami  brown  sailors  and  beavers  for 
girls, 

flf  We  believe  almost  any  woman 
will  find  the  exhibit  interesting. 


HANDSOME   LEATHER  GOODS 

•t    We've    already    received  an  rxcellent  representation  of  the  leallier  g 
that  we  ordered  for  the  Christmas  selling. 

fl(  I  he  leathers  most  prominent  in  the  assortment  are  seal,  sea  lion,  walrus 
and  polar  bear  .  and  we  have  these  represented  in  the  full  range  of  hand- 
bags—  from  the  little  vanity  bag  to  the  larger  automobile  and  carriage  b 

•J  ne  style  ot  carnage  bag.  at  I5.OO,  costs  us  considerably  more  than  a 
JI5.00  bag  should,  but  it's  unusually  well  worth  the  money.  It's  made  of 
polar  bear  leather  in  black,  tan,  champagne,  and  burnt  orange  I  is 
exceedingly  doubtful  that  we'll  be  able  to  get  any  more  of  these  before 
Christmas.     II  ihey  take  your  fancy  you'll  do  well  to  buy  now  and  be  sure. 

THE  WILLIAM  TAYLOR  SON  &  CO.  *,* i  !■:■■■  n.t  a. .■«,.. 
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happ)  faculty  of  saying  things  in  an  entertaining  or  readable 
way,  the  process  is  slower.  The  merchant  who  makes  his 
store-news  mosl  interesting  will  in  all  likelihood  reap  the 
besl  results. 

Bui  alas  for  the  man  who  has  nothing    to  s;i\!     There 

are  hundieds  upon  hun- 
dreds   ol     nun  hauls     in 

ever}  line  of  business 
throughout  the  »  ounti  \ 
who    h  a  v  e     absolutely 

nothing  to  say  about  and 
for  their  business.  They 
rest  satisfied  with  I  In- 
ordinary come-and-go 
of  1 1  ade.  The)  suggest 
nothing  to  their  custom- 
ei  s  until  they  are  actual- 
ly within  the  store  walls. 
They  convey  to  their 
customers  not  a  word  of 
the  provision  they  have 
made  for  their  neces- 
sities or  desires.  Such 
stores  are  absolutely  de- 
void o\  enthusiasm  and 
their  success  or  prosper- 
ity depends  upon  the 
loyalty  of  old  customers, 
upon  theii  own  integrit)  , 
or  upon  some  fortunate 
circumstance  such  as 
the  persona]  influent  c  ol 
the  prim  ipal,  01  .1  foi  • 
tunate  location  which 
lessens       the      perils     of 

competition. 

The  New   Vear 

hand  the  time  men 
take  Stock  and  plan  new 
things.  In  any  inventory 
o\  assets  it  is  pet  ie>  tl) 
proper  to  ret  kon  that 
intangible  thing,  so  dif- 
ficult t(>  represt  nl  in 
figures,  Vi't  which  has  a  real  value  the  worth,  as  a  busi- 
ness asset,  of  all  past  advertising. 

And    the    merchant    who    has    been    careless    in    this 
regard     should      plan      to    take    into      his      emplo)      a     new 
salesman,    of    tried    excellence,     whose    nami 
Ink. 


UTILITY   BOXES 

4J(  Customers  are  already  begin- 
ning to  order  covered  boxes  for 
Christmas — waist  boxes,  skirt  boxes 
shoe  boxes,  and  utility  boxes.  \V< 
make  them  to  order  and  cover  with 
materials  to  match  the   furnishings 

4(  Among  the  newest  are  figured 
burlaps  and  some  excellent  India 
prints  in  Delft  blue,  on  white,  such 
as  many  people  would  find  useful  in 
the  dining  room. 


hT 
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THE  ULTIMATE  GAIN. 

MANY  a  man  in  considering  the  question  of  advertising 
looks  only  at  the  immediate  outlay  he  is  called  upon 
to  make  if  he  begins  to  advertise,  and  neglects  to  give 
due  consideration  to  the  ultimate  gain.  Why  the  conditions 
surrounding  an  advertising  venture  should  be  regarded  as 
being  different  from  the  conditions  attendant  upon  the  open- 
ing up  of  a  new  store  or  a  new  department,  is  hard  to  under- 
stand, but  it  is  a  fact  that  many  a  man  who  has  decided  to 
advertise  looks  for  immediate  and  equivalent  returns.  Sup- 
pose, for  example,  that  John  Smith  goes  to  Edmonton  to 
open  up  a  general  store  there,  what  right  has  he  to  expect  to 
do  a  profitable  trade  from  the  very  first  day  ?  If  he  is  a 
man  of  sound  judgment  he 
is  content  to  do  business 
at  a  downright  loss  for  a 
period  of  many  months  in 
the  confidence  that  the 
future  will  recompense  him 
for  the  unprofitable  begin- 
ning. He  does  not  reckon 
present  loss  but  regards 
only  the  future  gain.  Sup- 
pose, again,  that  William 
Brown,  of  Kingston,  de- 
cides to  add  to  his  general 
dry  goods  business  a  men's 
ready-to-wear  clothing  de- 
partment. It  is  clear  as 
day  that  he  will  have  to  in- 
vest a  good  deal  of  money 
and  wait  and  work  a  good 
many  months  before  the 
new  department  can  be 
made  to  show  an  adequate 
return. 

So  is  it  with  beginning 
to  advertise.  There  must 
be  investment  covering  pos- 
sibly months  before  the 
merchant  will  find  the  new 
influence  he  has  set  at  work 
yielding  the  desired  returns. 
To  look  for  magic  results 
is  so  manifestly  out  of  the 
true  order  of  things  that  it 
would  seem  necessary  only 
to  point  out  the  folly  to 
make  a  man  see  things  in 
their  right  light. 

The  truth  remains, 
however,  that  some  men  find  it  almost  impossible  to  face 
the  question  of  advertising  sanely  and  resolutely,  leaving 
to  the  future  the  sure  reward.  It  is  with  them  a  form  of 
gambling,  legitimate  of  course,  but  the  issue  is  altogether 
doubtful. 


a  sale  makes  a  good  advertising  opportunity.  It  is  not 
too  early  to  begin  now  both  the  preparations  and  the 
announcements  regarding  a  proposed  white  wear  sale — not 
that  the  advertising  should  be  begun  now,  but  rather  that 
the  advertisements,  etc.,  should  be  prepared,  so  that  no  loss 
of  time  for  this  phase  of  the  campaign   need  occur  later  on. 


Good    Taste    is   Good    Stylo  "—New  style  book  for 
season  1904-5  ready.    Call  or  write. 
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Don't  be  surprised  at  the  way  the  elections  went— 
most  men,  the  vote  tells,  expected  it. 

CLOTHES  are  indices  of  business  success  ;  boost  a  man 
up  wonderfully  ;  means  more  money  coming  in. 

We  want  you  to  become  an  E.W.M.  patron — will  you  try 
it  just  once  ? 

Business  Suit     Topcoat  or  Overcoat— made  to  order 
— made  to  measure— made  to  tit— made  to  satisfy- 
over  500  patterns  to  select  from,  including  the  fashion-    $ 
able  new  English  tweeds  and  new  gray  and  brown 
effects,  also  blues  and  black — $15 — either  store. 

Whatever  we  make  for  you  is  subject  to  return  if  anything 
goes  wrong  and  the  fault  is  ours,  that  we  may  make  it  right. 

We  press  and  keep  in  repair  all  garments 
made  by  us,  free  of  charge,  for  one  year. 

EnglisH  Woolen  Mills  Co. 

Fashionable    Tailors    and   Woolen    Merchants. 
191   to    197    Superior   St. 

MAIL    ORDERS    Satisfaction    and    promptness    guaranteed. 

Full  instructions,  making  it  simple  for  you,  easy  for  us,  with  samples, 
self-measuring  blank  and  style-book  sent  on  request. 


A  Suggestive  Advertisement. 


PREPARE  FOR  JANUARY. 

IN  January  a  good   many  stores  throughont  the    country 
hold  a  white    wear    sale,   to    their   distinct    advantage. 
Such  a  sale,   while  apparently  out  of  season,    serves  to 
make  a  dull  month  brisk.      These  can   be   offered  and  must 
be  a  special  inducement  in  the  way  of  prices,  to  get  the  people 
to  buy  earlier  than  they  otherwise  would.      At  any  rate  such 


SHORT  ITEMS. 

JB.    HORRELL  &  SON,  Meaford,  Ont.,  submit    through 
.      their    Mr.  Horn  a  very  creditable  announcement  in  the 
shape  of  a  large-size  4-page  circular.     Typographically 
it  is  a  good  looking  bit  of  work,  and   reflects  credit  upon  the 
designer.      It  is  written  breezily,  and  the  descriptions  gener. 

ally  are  just  right.  It  is  a 
helpful  circular  from  the 
buyer's  point  of  view,  and 
Mr.  Horn  says  it  pulled 
business — and  this,  after 
all,  is  the  supreme  test  of 
any  advertisement. 

Mr.  W.  W.  Mann,  of 
Stittsville,  Ont.,  has  been 
sending  out  to  his  custom- 
ers some  exceedingly  well 
gotten  up  circulars  in  the 
form  of  card-folders.  They 
are  tasteful  in  arrangement 
and  color  work,  and  the 
"Copy"  is  good.  Mr. 
Mann  is  in  the  position  of 
scores  of  other  merchants, 
namely,  that  there  is  no 
local  newspaper  for  him  to 
use,  and  he  must  get  some- 
thing into  his  customers' 
hands  to  offset  the  influ- 
ence of  the  big  city  stores 
who  are  bidding  for  mail 
order  business. 

F  i  t  z  patrick     &     Co., 
Lambton       Mills,     Ont., 
who  operate  a  general  store, 
are    having  a  prize  adver- 
tisement   contest,    open    to 
school  children.     The  idea 
is    that    the    advertisement 
prepared    by  a  schoolchild, 
which    best    sets    forth    the 
firm's  business,  will   be  en- 
titled   to    the    prize.       The 
presentation  will    be  made 
Christmas   Eve.      This    advertisement — perhaps  several    of 
them — will  be  issued  in  dodger  or  circular  form  for  genera 
distribution.      A  good  idea. 

Printers'  Ink,  which  calls  itself  The  Little  Schoolmaster, 
in  the  art  and  practice  of  advertising,  is  undoubtedl}  the  best 
thing  published  anywhere  in  the  line  of  advertising  period- 
icals. Its  helpfulness  is  very  great  to  all  classes  of  people 
interested  in  advertising.  Printers'  Ink  is  published  weekly 
at  New  York.  Its  subscription  price  is  $5. 00  per  year.  A 
temporary  reduction  to  $2.00  has  been  made,  offer  to  expire 
on  December  31. 

The  editor  regrets  that  it  has  been  necessary  for  a  certain 
reason  to  omit  the  third  lesson  on  advertising  from  this 
issue.  It  is  hoped  that  the  series  will  be  resumed  with  the 
January  number. 
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A.R.  BURROWS  &  CO. 

—Manufacturers  of— 

Rug  Fringes, 
Carriage  Fringes  and 
Carriage  Dusters 

GUELPH,  ONT. 

Write  us  for  samples  and  Prices. 

Cotton  and  Linen 

TAPE 

OF  EVERY  DESCRIPTION, 
OUT  OF   STOCK   OR    FOR    IMPORT. 

A.  T.  Porter  Importing  Co.,  ISST""1' 

332  Mctilll  Street,         -        MONTREAL 

"Wearweir     Brand 

HOSE. 

Fur  Repairing 

Having  had  thirty  years  experience  with  such  firms 
as  Guenther  Sons,  New  York;  J.  B.  Laliberte,  Quebec; 
Robertson  &  Co.,  Montreal,  in  manufacturing  and 
repairing  fine  furs,  1  am  prepared  to  supply  this 
class  of  work,  oulckly  and  satisfactorily  at  special 
prices  to  the  trade. 

Correspondence  solicited.  Best  of  references  fur- 
nished. 

Charles  Nebelung 

2I02  St.  Catherine  Street,               -             Montreal 

LINEN  is  STRONGER  than  COTTON 

THEREFORE,  we  are  splicing  our  cotton  hosiery  with 
LINEN   YARN,  which  will  improve  their  already  good 
wearing  qualities. 

You  should  see  them  befote  placing  your  orders  lor 
next  season. 

CLINTON  KNITTING  CO.,  Clinton,  Ontario. 

•                                                SELLING.   ACJENTS  : 

The  Richard  L.  Baker  Co.,  60  Yomge  St.,  Toronto. 

tt£AA#  ggggga  &a§Aaa##t#0A  AfaaM§aiAgaM§f  MiffiMSMfMi  #6VA####A6  #AA4 

I  McLaren  &  Dallas,  ™  york  street-  Toronto 
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BOOTS,    SHOES   and    RUBBERS  | 


Are  you    Ready  ? 

Winter  is  near.  How  is  your  stock  of  Felt  Boots  and  Slippers,  Knit  Socks,  Oil  Tan  Larigans  and 
Rubbers?  Are  you  fully  assorted  so  that  you  can  meet  sudden  demands  for  comfortable  cold  weather 
shoes  ?  We  have  all  the  desirable  lines  in  winter  goods  ready  for  quick  shipment  and  you  can  depend 
on   Rush  Orders  having  our  swift  attention.       Telephone  Main  1458. 

"MAPLE  LEAF"   RUBBERS 

We  handle  exclusively  "Maple  Leaf"  and  "Toronto"  brands  of  Rubbers.  No  better  fitting 
or  wearing  goods  can  be  produced.  If  not  already  a  buyer  of  "  Maple  Leaf"  Rubbers  give  us  a  little  trial 
order  when  next  assorting  your  stock  and  we  think  you  will  become  a  Maple   Leaf  "  Regular." 

Catalogue   and   Price   List  on   application 
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GOSSIP    ABOUT    OURSELVES 


TEE  DRY  GOODS  REVIEW  recognizes  the  mar- 
vellous development  of  Western  Canada,  and 
sees  in  the  great  influx  of  people,  in  the  in- 
vestments made  in  land,  railways,  public 
works,  and  private  enterprises,  the  beginning 
of  a  new  era  of  national  and  permanent  prosperity.  The 
Review  has  a  part  to  play  in  tins  national  expansion.  Its 
mission  is  to  serve  the  dry  goods  and 
The  Review  in  kindred  trades  — retail,  wholesale  and 
the  West.  manufacturing.      In    Manitoba    aim    the 

Northwest  (he  trade  development  is 
almost  beyond  credibility.  It  is  absolutely  necessary 
that  there  should  be  a  medium  through  which  a  knowledge 
of  what  is  doing  and  planned  can  be  conveyed;  a  medium 
having  a  cordial  welcome  from  the  retail  trade,  and  the 
endorsement  of  the  wholesale  and  manufacturing  trade. 
The  Dry  Goods  Review  has  "made  good"  in  both  these 
respects;  its  circulation  in  Northwestern  Canada  grows 
apace.  Jt  was  fitting,  then,  that  we  should  give  to  the 
Winnipeg  Exhibition  oi  our  time  and  money.  It  is  pleas- 
ing to  know  that  our  presence  there  was  properly  appre- 
ciated. 

*  * 
* 

OS'E  of  our  office   boys   with   an  eye  to  figures  has  been 
exerting   himself  on    The   Review.      He    has   taken   it 
during  the   month   of  May   since   its   commencement 
and   finds   the  number  of  pages  of  advertising     for  each 
year  from  1891  to  be  as  follows:  4  1-2.  6,  10  3-4,  18,  211-2, 
331-2,   441-4,     48,   52.     621-2,     571-2, 
How  We  641-2,   671-2,   and   in   May,  1904,  881-2 

Progress.  pages'.      In   only  one  year  was   there   a 

decrease,  and  that  was  during  a  short 
period  of  trade  depression.  That  gives  a  fair  idea  of 
what  manufacturing  and  wholesale  circles  think  of  us. 
Advertising  costs  money  and  it  is  not  going  to  be  indulged 
in  without  careful  consideration.  Look  over  any  number 
of  the  year  1904  and  compare  it  with  the  same  month  in 
1903  or  any  other  year,  and  see  how  we  progress. 

*  * 

• 

ON  January  4  will  be  issued  the  Special  Spring  Number 
of  The  Dry  (ioods  Review  and  Men's  Furnisher,  and 
we  can  safely  say  that   it   will  excel  in  quality  any- 
thing previously  issued  in  Canada  on  similar  lines.     The 
preparation   ul'   such   an   enormous   paper    requires  months 
of  hard   work.      Already  several   special 
The   Special  articles  are  to  hand,  and  many  advertis- 

Spring  Number,  ers  have  sent  in  their  orders  and  copy 
to  secure  good  position.  The  reading 
columns  will  he  lull  of  interest  and  information,  amply 
illustrated  and  carefully  prepared,  while  the  advertising- 
pages  will  form  a  directory  of  the  most  progressive 
wholesale  and  manufacturing  houses  in  Canada.  Our 
subscribers  will  no  doubt  keep  this  copy  by  them  for 
months  as  an   encyclopedia  of  information.      The  descrip- 


tions of  Spring  fashions  will  he  authoritative,  complete 
and  up-to-i  he-moment .  Many  a  merchant  will  govern  his 
I. uying  by  its  remarks  on  what   is  to  he. 

*  * 

DURING  his  vacation  this  Summer  in  a  couple  of  small 
towns  in  Eastern  Ontario,  the  Editor  of  The  Review 
made  it  a  point  to  call  on  the  trade  to  see  how  the 
paper  was  received.  Out  of  seven  dry  goods  and  men's 
furnishings  stores,  he  found  five  taking  The  Review.  There 
were  three  men's  furnishers  and  tailors 
ami  two  of  them  were  subscribers.  Those  Just  for 

who  considered  that  they  could  get  along  Example. 

without  it  were  men  who  took  no  papers, 
read  no  literature  of  any  kind.  Not  a  bad  showing,  is  it  .' 
And  all  who  had  taken  it  spoke  so  highly  of  it  as  to  prove 
that  the  efforts  being  made  to  thoroughly  and  carefully 
cover  the  ground  are  being  appreciated  by  the  trade.  It 
is  safe  to  assume  that  very  few  progressive  merchants 
connected  with  dry  goods  or  men's  furnishings  are  not 
subscribers  to  The  Review. 

*  • 

* 

ALLEN  WEST,  who  has  been  writing  a  very  interesting 
series  of  Success  articles  in  the  Montreal  Star,  in  a 
recent  issue,  dealing  with  the  success  of  the  young 
man  in  a  store,  gives  this  as  one  of  the  essentials  of  suc- 
cess: "He  must  be  a  regular  student  of  the  trade  papers 
that  deal  with  the  goods  lie  handles." 
Mr.  J.  N.  Dupuis,  of  Dupuis  Freres,  The  Sphere  of 
one  of  the  largest  French  retail  dry  Trade  Papers 
goods  house  in  Montreal,  in  an  interest- 
ing interview,  recently  paid  a  tribute  to  the  trade  "news- 
papers of  Canada.  He  said  that  the  clerk  in  the  store 
who  wishes  to  succeed  in  business  should  add  to  his  or 
her  knowledge  by  reading  the  trade  magazines.  Speak- 
ing of  the  success  which  their  business  had  achieved  .Mr. 
Dupuis  said   that    newspaper  advertising  had   supplied   a 

large  part  of  it . 

*       * 
* 

THE  Auer  Light  Co.  carry  a  small  ad.  in  The  Dry  Goods 
Review  and  two  others  of  the  MacLean  trade  news- 
papers,   from    winch    they    have   tune   and   again   got 
remarkably  good  dire.-t    results.      A  few  months  ago  they 
received    an   enquiry   from   a    firm    in    t'atras,   Greece,   who 
had  seen  the  advertisement  in  one  of  the 
papers.      A      sample     of   their  gasoline      Profit  to  Our 
lamp   was  sent    this   firm,  resulting  in   a      Advertisers, 
small  order,  and  during  the  months  which 
followed  they   have  senl   in   repeats,  which   have   amounted 
'o  $2,500  worth  of  business.     The  firm  in  question  is  work- 
ing up  a  splendid  trade  for  this  lamp  in  Greece,  and  the 
end  is  not  yet  .     Results  like  these  give  a  small  idea  of  the 
possibilities  of  an   advertisement    in   a   good   trade  paper. 
It    is   not    always  the   hist  order,  but    the  making  of  a  cus- 
tomer often  results  in  thousands  of  dollars  worth  of  busi- 
ness . 
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Castle  Frogs 

UP        ARE  NOW  IN  SEASON. 

1  w4  ill    -    *■*  R 


rn 


The  utility  of  loops  or  frogs  in  connec 


tion  with  the  much  used  house  gown  give 
retailers  ample  opportunity  to  exploit  this 
popular  trimming. 

We  make  frogs  in  a  great  variety  of 
styles  and  colors. 

You  can  match  all  the  leading  shades 
of  Mohairs,  Cashmeres  and  other  fabrics 
with  "CASTLE"  FROGS. 

Many  women  prefer  to  use  Frogs  or 
Loops  in  original  designs— for  this  purpose 
we  supply 

A  Popular  Silk  Braid 

called  Article  713,  Line  3,  which  can  be 
had  in  a  great  variety  of  colors,  put  up  in 
36  yard  pieces. 

We  supply  this  Frog  Braid  in  Natural 
Silk,  Brilliant  Silk,  Mohair  and  Washable 
Braids. 

GET  THE  BEST. 


3*- 


ARE    YOU    ACQUAINTED   WITH 

"N       It  is   the    dressiest   and 
r       best  selling  braid  button 
ever  placed  on  sale. 
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552  BROADWAY,  NEW  YORK. 


MAKERS  OF  THE  NEW   MANHATTAN   SKIRT   BRAID. 
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FANCY  GOODS 
TOYS 
DOLLS 


HOLIDAY    GOODS 


LEATHER    GOODS 
GAMES 


DT  is  the  fancy  goods,  toys  and  games  department 
that  should  be  made  the  centre  of  attraction  dur- 
ing the  Christmas  season.  Other  lines  are  suit- 
able as  Christmas  presents,  it  is  true,  but  the  gen- 
uine holiday  sentiment  clings  so  closely  around 
toys  and  games,  that  a  store  does  not  suffer  for  keeping 
its  other  lines  rather  in  the  background.  Customers 
know  you  have  dress  goods,  house  furnishings,  etc.,  and 
it  is  unnecessary,  therefore,  to  occupy  a  lot  of  space  at 
the  holiday  season  with  a  display  of  such  goods.  In  the 
realm  of  fancy  goods,  however,  it  is  different.  They  may 
know  you  handle  fancy  goods,  but  that  is  no  guarantee 
that  you  have  what  they  want.  And,  again,  they  are 
usually  undecided  what  they  will  buy  in  that  line  ;  ac- 
cordingly,  a  good  display  is   advisable. 


Many  merchants  find  it  an  excellent  idea  to  clear  out 
a  large  section  that  has  hitherto  been  devoted  to  other 
lines,  and  to  .  fill  it  up  with  fancy  goods  and  special 
Christmas  lines.  It  may  mean  some  trouble  and  ex- 
pense, but  it  will  be  a  profitable  investment.  It  is  the 
unusual  fancy  goods  department  that  draws  the  trade. 
People  who  come  to  look  remain  to  buy,  and  others  who 


Hand  embroidered  linens,  with  fish  net  insertion. 


Stained/jlass  Embroidery. 

come  to  spend  a  dime  increase  it  to  a  dollar.  And  when 
a  good  space  has  been  set  apart  a  special  effort  should 
be  made  to  have  something  out  of  the  ordinary  in  the 
nature  of  display.  Even  if  an  expensive  lot  of  fixtures 
or  erections  are  deemed  unadvisable,  it  is  possible,  for  a 


few  cents,  to  get  a  number  of  mechanical  objects,  with 
moving  heads,  etc.,  which  will  always  arouse  a  laugh 
and  put  the  people  in  good  humor.  These  can  be  made 
use  of  also  in  the  window. 


It  is   a  fact,   and   one  that   is   taken   advantage   of  by 
many  a  large  retailer,   that  toys  shown  by  artificial  light 


Queen  Anne  darning  on  Mosaic  Canvas. 


Queen  Anne  darning  on  Mosaic  Canvas. 

acquire  a  glamor  not  theirs  when  seen  by  daylight.  This 
is  possibly  explained  by  the  fact  that  the  most  pleasant 
hours  of  the  day,  as  well  as  the  time  of  greatest  leisure, 
and  thus  associated  more  with  toys  and  games,  are  in 
the  evening.  There  is  a  "Christmasy"  feeling  about 
night-time  that  is  never  felt  in  the  bustle  and  cold  glare 
of  the  day-time.  It  should,  therefore,  be  considered  no 
disadvantage  if  there  is  no  light  spot  in  the  store  that 
can  be  devoted  to  holiday  goods.  The  electric  or  gas 
light  is  more  suitable  and  the  department  will  seem 
much  cosier  ;  try  it  and  see.  But  see  also  that  there  is 
abundance  of  the  artificial  kind,  except  in  the  case  of 
art  goods,  when  too  great  a  light  detracts  from  t In- 
artistic  effect,   which  should   be   a  feature. 


The  list  of  Christmas  presents  given  on  another  page 
will  be  found  invaluable  as  suggestions  to  both  mer- 
chant and  customer.  Make  good  use  of  it  and  you  will 
be  surprised  what  trouble  it  will  save  you. 
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Monster  Moving  Sale 

Dolls, 
Toys, 
Games, 
Chinaware, 

Fancy 

Presentation 
Goods, 

Celluloid 

Cases, 

Albums, 
Photo  Frames, 
Ebony  Goods, 
Fancy  Mirrors, 
Fancy  Inks, 
Leather  Goods. 

Since  our  announcement  a 
week  or  so  ago,  scores  have 
taken  advantage  of  this  great 
sale. 

The  number  and  size  of  the 
purchases  are  the  best  evi- 
dence of  its  success. 

Have  you 

taken 
advantage 

of  it? 

All   lines   must  be   cleared 
out     before     we     move    in 
January. 

The  biggest  sale  of  the  kind 
ever  attempted  in   Canada. 

Don't  leave  it  till  too  late. 

The  big  difference  between 
regular  prices  and  Moving 
Sale    figures    would    more 
than   justify   a    special    trip 
to  Toronto. 

Purses, 

Ladies'  Bags, 

Wallets, 

Combs, 

Brushes, 

Mirrors, 

Pipes, 

Pouches, 

Cutlery, 

Scissors, 

Hair  Pins, 

Smallwares, 

Pencils, 

Stationery 

Sundries, 
School 

Supplies. 

THE  FANCY  GOODS  COM 

50  Yonge  St.,  and 
6   Wellington    St.  W., 

PANY  OP  CANADA^ 

TORONTO. 
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MONTREAL 


NEW  GOODS  for  the  Holiday  Trade 

IN  STOCK: 


All-wool  Sleigh  Lap  Robes,  new  patterns. 

Fancy  Tapestry  Table  Covers,  especially  imported  from  France. 

Bleached  Damask  Table  Cloths,  with  napkins  to  match. 

Honeycomb  and  Satin  Quilts,  Bed  Comforters,  cotton  and  eiderdown  filled. 

Cretonnes  and  Fancy  Tickings  for  furnittire  covers. 

Fancy  Silk  Blouses  and  Cloth  Skirts,  in  new  designs. 

Ladies'  Christmas  Aprons  in  white  lawn,  to  retail  from  25  to  jjc. 

Fancy  Costume  and  Trimming  Silks  in  the  piece. 

Handkerchiefs  in  lace  and  embroidery,  also  in  Christmas  bo.ves  of  1-2    dozen  to 

the  box,  also  with  initials  worked  in  silk  or  linen. 
Ladies*  Golf  Jackets. 

Lined  Kid  Gloves,  for  men,  youths,  women  and  misses. 
Long  Silk  Gloves  for  evening  wear. 
Tambour  Linen  Pillow  Shams  and  Table  Scarfs. 
Silk  and  Tapestry  Cushion  Tops. 
Children  s  Fancy  Bibs,  in  silk  and  cotton. 
Ladies'  Fancy  Neckwear,  Tab  Collars,  Etc. 
Sets  of  Tuques,  Mitts,  Sashes  and  Clouds. 
Pompadour  Combs  and  Belt  Buckle  Sets. 
Gilt  Top  Hair  Pins. 
Men's  Evening  Neckwear,  also  Fancy  Knot  and  Derby  Ties  in  holiday  patterns. 
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OCTOBER   was  a  verj    bus;   moo 
wholesale  drj   m,"(|,Is  houses,  i> 
weeks   in   Novembei    have 
Hade.       During    OctObei     a     Vet] 


Halilax,  Noi     i  i,  LSHM 
CTOBER   was  .1  ver)    busy   mouth  with  Halifax 

but  i be  in  il  i wo 
seen  .i  (ailing  on  in 
verj  active  demand 
was  experienced  toi  cotton  goods  toi  immediate 
delivery,  which  greatlj  augmented  sales  and  made  the 
month  a  record  one.  The  high  pi  ices  oi  the  past  Sum 
iint  caused  retailers  to  keep  storks  low,  and  when  cot- 
tons were  offered  .it  mote  normal  figures,  merchant: 

(■tally    weir   in   a    position    in    lm\        A    tan    business    in  COl 

tons  toi  immediate  deliver]  is  sun  being  done,  bul  the 
keen  edge  has  been  taken  oil  the  demand,  and  it  is  evi- 
dent thai  the  pressing  needs  of  buyers  have  been  satisfied. 
Some  retailers  perhaps  are  not  inclined  to  buj  [oi  ruture 
wants  in  the  hope  of  a  siill  more  [avorable  turn  in  the 
market,    bul     jobbers   here    advise   then     customers   thai 

Canadian    cottons    are    not       likely     to    he    lower    than    the 

present    quotations. 

•  * 

• 

It     is     between     seasons     with     the     wholesale     milliner] 

trade,  and,  therefore,  business  is  quiet.  Travelers  are 
out    taking  both  assorting  and  advance  orders.     The  la1 

let  have  been  excellent,  and  wholesalers  are  considering 
whether  this  be  only  a  teinpoiaiy  flurry,  or  whether  it  is 
to  be  taken  as  an  indication  of  an  exceptionally  large 
Spring  business.  While  the  state  of  the  forward  business 
is   so   satisfactory,    the    trade    would   much    prefer    to   see   a 

largei    volume     of    orders    for    immediate     requirements. 

They  would  prefei  to  sell  the  goods  now  in  then  ware 
houses  rather  than  to  anticipate  thq  needs  of  the  future. 
Travelers,  however,  find  it  easier  to  interest  then  custo- 
mers in  new  lilies  rather  than  in  those  to  which  they 
have  been  accustomed,  and  the  temptation  to  book  large 
orders  rather  than  to  cater  to  more  petty  requirements 
i>  probabl]  in  pari  responsible  for  the  preponderance  of 
foi  w  aid    business. 

*  * 
* 

In  woolens  the  increasing  stimuli  of  the  markd  ex- 
cites much  comment.  Manufacturers  of  underwear  in  the 
Maritime  Provinces  have  advanced  their  quotations  Mi 
cents  per  dozen,  and  even  this  does  not  represent  he  full 
advance  rendered  necessary  by  the  high  prices  they  are 
compelled  to  pay  for  wool.  The  mills  are  face  to  face 
with  difficulty  in  getting  sufficient  raw  material  to  main- 
tain their  usual  output,  and  this  probable  curtailment  m 
the  supply  should  be  noted  by  buyers,  who  will  do  well 
to  place  their  orders  early,  in  order  to  avoid  disappoint- 
ment   in  deliveries. 

• 

Domestic  manufacturers  of  general  lines  of  popular 
diess  goods  have  also  advanced  their  prices.  In  men's 
wo, dens  the  market  is  very  firm.  Irrespective  of  the 
situation  in  raw  materials  the  change  in  the  British  pre- 
ference has  compelled  importers  to  mark  their  prices  up 
about  tit.  per  cent.  The  demand  for  men's  suitings  and 
overcoatings    has      been    verj     good      this    season,    but     the 

tailoring  trade  would  like  to  see  the  weather  turn  colder, 
to  stimulate  the  sale  of  Winter  overcoatings.     The  I  lew 
son    woolen    mill    at    Amherst,    which    was    opened    a    little 
over   a    yeat    ago,    has    hail    such    success     that    an   addition 

has  already  been  rendered  necessary.  Experts  from  the 
United   Stales   are   now    at    work   installing  a   lot   of   new 


machine)  \   of  the  mo  i   approved   t  ••  mem 

evidcntlj    intend     to  keep   the   plant     up   to 
maintain   the  high   reputation     the    Hen  on     tw< 

I  nine    <  loths    have     alleadi        e.  uied 


A  local  papi  i  bat   Mi     .1    i- .  t  rame,    who 

some  been   manage)     ol    the  0        i     Woolen 

Mills,    has    resigned,    bul    I    have   no  confirmation   of    the 

I epol I 

Mi  \  I  Smith,  oi  the  whole  tale  d  n  of 
Smith  Bros.,  returned  from  Europe  la  ere  he 
foi  his  hou  te  1 i«-  repot  I  thai  no1  with- 
standing the  quietne  <■>  trade  at  many  British  textile 
centres,  prices  are  verj  mm,  and  no  com  made 
in  oi  del    to  stimulate  bu  ti 

\    new    i  ravelei    in    this    territoi  j    w  ho   i,  ,,m 
pleted   Ins   maiden    1 1  ip  on    tin  .    side   the    \  tlantii    i 

\i       HI  lal  I  isnii,  -W  ho    i,    imii     .  ..  the     -ample 

K        COSSej      A      CO.,      Whole, lie     Woolen  \1  I         11,,-M     ,,|,      Was 

for     man]      years    connected      with    a    London,    England 

WOOlen    house,    but    his    son    having   COme   out     I,,   Canada    to 
beltel     his     position    and    grow     up     with  intry,     M: 

Harrison     decided     to     follow  It     is    now     .even     months 

since  s.   u.   Cossej    tool,  ovei    the  business  ol   Nortbup  & 
Cossey,    and    \li     Co  sej    reports  a   considerabli 
in  business.     October  sales   were  largei    than   those  of  the 
like  month   m  any    of   tiH-   previous   twelve  years    the  old 
mm   was  in  business. 

Within  a  little  ovei  a  yeai  the  two  senioi  members  in 
the  firm  of  ,J  and  M  Murphy  have  been  removed  by 
death.  The  business  is  being  continued  bj  the  .,■ 
the  deceased  members,  and  the  young  men  who  have  foi 
years  been  connected  with  the  house,  seem  to  have  a  -up 
of  the  business   that   should  ensure  SUCCI 

The    detail     Merchants'     Association    of    Halifax    has    de 

cided   to  disband  as  a  distinct   organization  and   to  form 
a   special   section   ol    the   Board   of  Trade.      It    is   he] 
this  move  will  be  beneficial  and  will  give  the  represents 
'ions  of   the     retailers  greatei    weight,  as     they   will   be 

backed  by  the  whole  llillileliee  of  the  Ho, ml  of  Trade 
which  has  become  a  Veej  importanl  and  useful  commer- 
cial   body  . 

SHE  RECOVERED  HER  Sr>  BILL. 

••/AOOI)  and  bad  luck  often  come  along  with  the  saHK' 
VI  swish  of  the  wind."  said  the  observanl  man  "I 
was  in  one  of  the  bin  department  Stores  when  a 
lady  rushed  up  m  one  of  the  counters,  evident!]  for  the 
purpose  of  making  some  small  purchase.  She  seemed  to 
be  in  a   meat   hurry.     'Excuse  me.   madam,'  said   one  ol 

the  clerks,    'your   purse   is   open.'      It    was.   and   the    woman 
soon   found    that    a    Inedollar   bill    was   missing. 

1  .Inst  as  she  was  crossing  the  street  she  spied  the  hill 
on    the    street.      She    made    a    rush    for    it,    but    befon 
could   gel    to  it    a   big,   heavy   dray  came   rumbling  out    the 
side    street     toward    Canal,    and    she     was    forced    to 
back  in  order   to  let    the  wagon   pass       It    had   been   raining 
and    the     wheels    of    t'ne     Wagon    were     well    supplied    with 
mud.      The   woman    was   horrified   when   she  found    that   one 
of    the    hindmost     wheels    would    pass    ovei     the    fivi    dollai 
bill,  for  she  knew    the  mud   would   pick   the  m 
is  exactly    what    happened. 

"The  bill   stuck   to  the  wheel,   the  driver   turne 
into   Canal   street    and   was   hurrying   rapidly   oul 
the    lake.      Tin-   woman    left    the   sidewal, 
and    made   a    desperate   dash    foi     the    wa 
the  driver  all   the  while.     The  driver  stoppei 
he  found  he  was  being  pursued  by  a  woman      l 

lushed    up    to    the    wheel,    pulled    the    live    of: 

depai  tmenl   stole  a^ain." 
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CARPETS 


THE  CARPET  WOOL  SITUATION. 

F\i  l\<;  the  carpel  manufacturer  are  conditions 
that  are  bound  to  interfere  with  his  plans  as 
to  prices  The  scarcity  o!  carpel  wool  is  so 
serious  as  to  interfere  in  the  I  nited  States 
with  the  stead]  working  of  the  mills,  and  the 
uncertainty   of   the  niarkel    is   anything   bul   satisfactory. 

Stocks  are  small,   and    little  is   in   sighl    for   import  orders. 

Should  these  conditions  continue  M  is  certain  thai  prices 
will  adyance. 

\  \eu  ^  i u  k  carpel  exchange  in  speaking  of  conditions 
in  that  country  says  :  "We  have  commented  so  often 
upon  the  unsatisfactory  position  in  which  our  carpel 
manufacturers  are  pi, iced  in    the  rise  in  the  cost  of  wool 

that  it  seems  almost  supei  llous  to  say  any  more  on  this 
subject,    hut    in    view   of   the   opening   of    the    new   carpel 

season  neX<  month  and  the  question  of  prices  then  to  be 
settled,  it  ma\  he  pertinent  to  say  just  a  few  words 
more. 

"As  we  have  previously  explained,  our  carpet  manufac- 
turers arc    obliged    to   import    practically     all    the   wool 

used  in  their  industry,  and  the  leading  sources  of  supply 
have  hitherto  been  Russia  and  China.  The  supply  of 
Russian  wool  has  been  diminishing  during  several 
past,  and  is  now  scarcer  than  ever  before  because  so 
much  of  it  is  required  by  the  Russian  Government  for 
army  purposes,  while  the  supply  ol  China  wool  has  also 
been  depleted  by  a  similar  demand  from  the  Japanese 
Government. 

"It  is  said  that  the  exports  of  Russian  wool  to  the 
1  nited  States  this  year  will  not  lie  40  per  cent,  of  the 
amount  S4'iit  here  last  year.  The  average  shipments 
from    China    to   the    United   States    for    the  past    five   years 

have    been      about    21,000,1 pounds    each      year,    or,    in 

other  words,  11,000  bales  In  1903  Japan  took  900,000 
pounds,  or  about  1,800  bales  From  the  beginning  of 
1904,  up  to  and  including  September.  .Japan's  purchases 
amounted  to  1,500,000  pounds,  or  10.00(1  bales.  if  the 
demand  continues  at  the  present  rate  until  the  end  of 
the  year  these  purchases  will  amount  to  about  13,000 
bales,  or  practically  one  third  of  the  China  clip.  These 
takings  by  the  .Japanese  Government  have  run  prices  up 
to  such  an  extent  that  it  is  now  impossible  to  willow 
any  of  these  wools  and  keep  the  cost  within  the  low  duty 
limit.  If  the  wool  is  brought  here  unwillowed  it  will 
contain  from  30  to  lu  per  cent  of  sand  and  dirt,  and 
duty   must    be   paid   on    this   as    well   as  on    the   wool    itself 

"So  the  situation  confronting  carpet  manufacturers 
bete  is  brieth  stated  :  High  and  advancing  prices  foi 
worsted  wools,  while  with  filling  wools  it  is  a  question 
"f  supply   without    regard   to  price 


"These  ale    the   facts    which   must    he   faced    in    the    fixing 

ol  cai  pel   pi  ices  foi    the  coming 

The   Journal- ol   Commerce   reports  a  couple  of   inter- 

\  lews  : 

"Wools      that     ale    usuallj     shipped     to    this    enuntiy     to 

make  caipet  ,    are  this  \e.u   being  used  in  Russia  foi  mad 
ing  rough  clothes  for  the  soldiers.     All  kinds  of  wool,  ex- 
cept    Donskoi,   are  used   by    Russian   manufacturers   to  meet 
Government  orders,  and  tremendous  prices  have  been  paid 
in   Russia  ever  since   the  (dip  started   in    April.      There  has 

hern  a  regular  fighl  among  the  manufacturers  to  net 
material,  and,  naturally,  it  is  impossible  to  gel  inj  foi 
export   to  this  countrj   except  at   prohibitive  prices      Not 

one-third    of    the    quantit]      \vhi(b      usually    comes    to    this 

country  will  be  available  this  year.     It   looks  as  if  there 

would    be   a    famine   in    the   filling    wool    market." 

"We  have  to  pay  seven  cents  duty  pel  pound  on  ditt 
and  everything  in  the  case  of  china  wools.  We  may  have 
to  face  the  proposition  of  washing  the  China  wool  before 
importation,  although  that  is  a  big  question.  In  fact, 
the  carpel  wool  market  is  now  on  a  new  plane  I  do  not 
think    we    will      ever    see    the    low    prices      which    obtained 

some  time  ago,  simplj  because  carpet  wools,  unlike  other 
wools,  come  for  the  most  pari  from  semi-civilized  coun- 
tries, and  as  these  countries  become  more  civilized,  the 
production  of  carpel  wool  is  less  South  America  and 
Russia  are  exporting  less,  the  only  country  which  may 
yield  an  increase  is  Scotland,  where  they  have  the  black- 
faced  sheep  iii  parts  of  the  Highlands  where  they  cannol 
graze  other  sheep      The  problem  is  an  interesting  one." 


F 


NEW  AMERICAN  PRICES. 

OLLOwlNG  the  opening  of  the  auction  aales  of  car- 
pets and  ni--  held  by  the  Alexander  Smith  A  Son- 
Carpel  Co..  Yonkere,  X.Y.,  the  different  manufactur- 
ers of  the  United  States  have  issued  their  price  li-t-.  The 
announcement  of  this  sale  ami  the  condition  of  the  wool 
market  unsettled  the  carpet  market  ami  the  level  of  quo- 
tation-  at    the  sale   was  anxiously  awaited. 

It    is   now    certain    that    price-   will    not    be   advanced   at 
present,  although     all   issue  their     price  li-t   subjeel     to 

change   without    notice.      The   lists  sent    out    in    May.    when 

a    reduction    wa-    recorded,    are    to    hold    p 1.     The    p 

brought  at  the  -ale  were  lower  than  was  expected  hut 
the  advance  in  raw  wool  counteracted  this.  This  again 
i-  discounted  by  the  rather  slow  demand  tor  piece  _ 1-. 

It    i-  confidently  expected  that   prices  in   rngS  will  advance. 
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WALL    PAPER 


ART  IN  WALL  PAPER. 

TELE  present  day  belief  that  good  design  consists  of 
pattern— pattern  repeated  ad  nauseam — is  an  out- 
rage on  good  taste.  A  wall  paper  should  be  a  back- 
ground, pure  and  simple  ;  that  and  nothing  more.  If 
there  is  any  pattern  at  all  (and  a  discreet  pattern  is 
certainly  an  enrichment)  it  ought  to  be  of  the  simplest 
kind,  quite  unobtrusive  both  in  color  and  also  in  its 
motive  and   shape.      The   general    tone   of  a   wall   paper   is 


-'-*'  ■~:'r'-' 
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A  well-known  Louis  XIV  style  of  pattern,  always  in  favor  for  a  higher 

class  of  wall  decoration,  especially  in  self  shades. 

No.  395,  shown  by  The  Watson-Foster  Co.,   Montreal. 


the  important  thing  to  be  desired  ;  pattern  is  a  mere 
trifle  in  comparison  with  tone.  The  art  teaching  of  to- 
day gives  but  little  consideration  to  this  fact.  It  fol- 
lows in  the  steps  of  William  Morris,  a  great  man,  who 
somehow  delighted  in  glaring  wall  papers.  The  kind  of 
paper  hanging  that  we  need  most  of  all  is  what  may  be 
described  for  want  of  a  better  name  as  the  "tone  wall 
paper."  A  dozen  or  so  of  good  patterns — modest  pat- 
terns, well  drawn  and  unassuming — would  be  enough,  if 
only  they  were  printed  in  from  fifteen  to  twenty  pleasant 
tones  of  any  normal  color,  such  as  red,  green,  blue,  gray 
or  yellow,  the  gamut  of  the  color  ranging  from  pale  to 
dark  tones.  How  easy  it  would  then  be  to  choose  a  wall 
paper  to  suit  the  lighting  of  a  large  room  !  At  the  pre- 
sent time,  when  an  apartment  has  to  be  repapered,  the 
decorator  presents  for  inspection  half  a  dozen  thick 
books  filled  with  samples  of  profusely  patterned  papers, 
SO  various  and  so  useless  that  the  patient  examiner  soon 
feels  distracted.  It  is  seldom  that  the  pattern  and  the 
color  are  right  in  the  same  piece  ;  that  would  be  too 
much  to  expect.  The  only  thing  to  be  done  (and  this 
one  thing  is  not  really  safe)  is  to  choose  a  pattern  that 
one  has  seen  elsewhere  and  liked. 

We  all  know  from  sad  experience,  when  ill  and  in  bed, 
what  it  is  to  have  always  in  evidence  a  petterned  wall 
paper,  a  thing  that  transforms  a  wall  into  a  labyrinth 
of  curving  lines,  by  which  the  mind  is  fascinated  and  ren- 
dered anxious  and  feverish.  Surely  we  might  be  spared 
this  distraction.  But  if  wall  papers  should  be  quiet  in 
design  and  color,  how  is  this  principle  of  quietness  to  be 
reconciled  with  the  splendor  of  tapestry,  the  most  beau- 
tiful of  all  coverings  for  a  wall  ?  The  answer  to  this 
question  is  quite  simple.  Tapestry  is  a  thing  apart  ;  it 
has  always,  when  good,  the  desired  quality  of  modest 
reticence,  though  every  square  inch  of  it  is  full  of  entranc- 
ing interest.  It  keeps  its  place  flat  against  the  wall  and 
never  challenges  attention.  All  painters  love  tapestry 
as  the  most  exquisite  of  backgrounds  ;  even  men  in  black 
coats  and  white  ties  look  well  against  it  !  But  good 
tapestry  is  expensive  and  rare,  and  to-day  one  rarely 
sees  a  tapestried  room.  The  material  is  still  used  in  a 
good  many  homes,  but  the  modern  way  is  to  employ  it 
in  strips  and  pieces,  to  frame  it  in  woodwork  and  treat 
it  as  a  picture.  The  real  tapestried  room  has  become, 
or  is  rapidly  becoming,  a  glorious  thing  of  the  past.  In 
such  a  room  the  furniture  is  reduced  to  a  minimum.  He 
would  be  a  vandal  who  placed  a  sideboard  against  a  line 
piece  of  tapestry  ;  and  what  person  of  taste  frould  ever 
dream  of  hanging  pictures  on  a  wall  enriched  with  this 
fabric  and  its  silent  histories  ?— The  Upholstery  trade 
Review. 


UPHOLSTERIES,     DRAPERIES,     ETC 


CHRISTMAS  AND  SPRING  LINES. 

DECEMBER  is  usually  regarded  as  one  of  the  quielest 
months  in   the  year,  a  stagnation  ensuing  after   the 
briskness  of  early   Fall   demand.     It  must   be   borne 
in    mind,    however,    thai    many   goods   which  are  carried  in 
this    department    are    essentially    "Christmasy"    goods. 

Successful  novelties  in  ever-increasing  quantities,  sofa 
cushions,  pillow  tops  and  the  like,  always  have  an  in- 
creased call  during  the  last  month  of  the  year,  and 
should  easily  he  not  only  ready  but  the  best  sellers  in 
the  department.  If  a  college  happens  to  be  located  in 
your    district,    college    pillows    should    not     be    neglected. 


Some  beautiful  embroidered  ones  find  sale  as  high  as  $5 
and  even  $10.  Figure  designs  are  always  charming  and 
oftentimes  unique,  and  many  of  the  goods  seen  in  city 
retailers'  hands  are  veritable  works  of  art.  Leather  pil- 
lows are  again  seen  ;  net-covered  effects  are  still  in  the 
ring  also. 

Window  displays  might  well  be  indulged  in  both  for 
cushion  tops  and  pillows,  or  a  mixture  of  both.  The 
many  printed  designs  of  cushion  tops  typifying  hunting, 
golf  and  society  girls,  as  well  as  the  many  Winter  (lowers 
and  bits  of  scenery,  may  be  artistically  arranged.  Good 
designs   are   procurable   to   retail  at  25c.      Cushions  should 
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48  YEARS 
OF  EXPERIENCE 

In  making  Wall  Paper  is  splendidly  exemplified  in  the  STAUNTON 
1904-5  LINE.  Ir  is  the  consummation  of  the  idea  "ART 
MADE  PRACTICAL"  with  the  commercial  element  a  feature 
in  every  pattern— papers  YOUR  CUSTOMERS  WILL  LIKE 
for  their  DECORATIVE  VALUE,  and  rpapers  YOU  WILL 
LIKE  for  the    PROFIT  there   is  in   selling    them — 

SEE  OUR  TRAVELER  2  WRITE 
FOR  SAMPLE  BOOKS 


irmm 


CANADA 


COURIAN,  BABAYAN  &  CO. 

Canada's  Only  Direct  Importers 
<>i   Genuine 

Oriental  Rugs 

FROM 

TURKEY,  PERSIA  and  INDIA 

Moorish  Lamps, 
Eastern  Draperies,  Brassware,  etc.,  etc. 

(WHOLESALE  and  RETAIL) 

Our  Fall  Importations  for  this  year  enable  us  to  put  before 
the  Canadian  buyers  the  largest  and  finest  stock  of  real  East- 
ern Rugs  ever  exhibited  in  this  country. 

As  Native  and  exclusive  Rug  Importers  we  have  exceptional 
opportunities  ot  buying  our  goods  at  very  low  prices,  we  are 
therefore  able  to  sell  Oriental  Rugs  25  to  30  percent,  cheaper 
than  others  All  out  of  town  orders  always  given  our  most 
careful  attention. 

COURIAN,  BABAYAN  &  CO. 

40    KINQ   STREET    EAST 

Winnipeg  TORONTO         Los   Angeles 


********»****«**»»*♦**»*»*»*»*»»*»«•*»»» 


DOWN  COMFORTERS 
WOOL  COMFORTERS 
COTTON  COMFORTERS 

BED    PILLOWS 
WHITE   CUSHIONS 
COSIES,    MUFF   BEDS,   Etc. 


FANCY 
CUSHIONS 


t 
i 


FANCY 

COSIES 


PRICE   LIST  OH   APPLICATION.  FEATHERS   BOUGHT 

The  TORONTO  FEATHER  &  DOWN  CO.,  Limited 

74   KING   ST.   WEST.   TORONTO. 
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be  displayed  along  with  a  variety  of  cord.  Let  there  be 
a  good  range  of  colors,  including  the  new  green  and  blue, 
as  well  as  the  rich  red  and   brown  shades. 

It  is  commendable  that  a  lively  trade  is  yet  being  done 
in  staples,  although  the  belter  f.dass  of  goods  is  in  de- 
mand at  this  time  of  year.  This  brings  into  a  strong 
position  line  silk  brocades,  silk  hangings,  linen,  and  even 
silk  velours.  Linen  velours  are  spoken  of  as  being  in 
stronger  demand  than  ever  before,  and  stock  should  be 
bought  and  displayed  with  this  in  view.  All  materials 
suitable  for  bedsets,  door  panels,  scarfs  and  shawls  are 
in  demand,  as  well  as  the  class  of  goods  used  for  por- 
tieres, covers,   lambrequins,   pillows,  etc. 

Spring  Features. 

Active  preparations  have  already  been  made  for  Spring 
business,  and  while  nothing  radically  new  is  expected  to 
dominate  the  market,  several  changes  are  rung  in  on  re- 
vivals as  well  as  on  the  elimination  of  unsuitable  pat- 
terns. In  the  realm  of  lace  curtains  there  can  be  chron- 
icled no  startling  changes  or  even  predictions.  Arabians 
are  heralded  as  occupying  a  heavy  place  in  Spring  pur- 
chases, and  the  trade  is  bound  to  follow  upon  this  idta. 
Irish  points  are  still  banked  upon  for  the  great  popular 
trade  along  with  a  wealth  of  Nottinghams.  Brussels, 
loo,  are  in  this  category.  When  bobbinets,  the  \anety 
which  cross  each  other,  or  the  straight  Bonnes  Femmes 
are  considered  and  compared,  it  is  difficult  to  state  which 
style  is  proving  most  attractive,  although  bobbinets  are 
strongly   spoken  of. 

Examining  goods  for  the  better  class  of  trade,  opin- 
ions differ  as  to  the  acceptability  of  many  new  importa- 
tions,  although  it   is  generally  conceded   Madras  curtains, 


both  by  the  yard  and  the  pair,  are  to  be  in  high  favor. 
It  is  eei  tain  that  no  style  is  more  suitable  for  bed- 
rooms, libraries  and  dining  rooms,  in  fact  any  place 
where  a  colored  effect  is  desired  without  seriously  im- 
pairing the  light.  The  stained  or  memorial  glass  effects 
admirably  fulfill  these  purposes.  They  come  on  ecru 
grounds  often.  Another  style  which  is  in  for  a  distinct 
revival  is  guipure  laces.  Curtains  are  seen  generally  with 
a  plain  centre  and  the  heavy  lace  on  the  edge.  Many 
linns  have  needlessly  sacrificed  these  this  Fall,  and  it 
must  be  said  this  policy  has  not  been  pursued  by  those 
closely  following  the  market.  Perhaps  the  newest  and 
most  exclusive  styles  are  after  the  Italienne  fillet  variety. 
These  are  reproduced  in  Swiss  goods.  Arabian  laces  are 
also  heralded  and  are  extremely  suitable  for  panels, 
doors  and  sash  curtains.  Printed  linen  taffetas,  particu- 
larly on  while  grounds,  are  shown  for  Spring  in  beauti- 
ful colorings  along  with  a  host  of  light-weight  cotton 
and  silk,  and  linen  and  cotton  goods  generally  self- 
colored.  Colors  are  of  prime  importance,  and  The 
Review  banks  upon  green  as  occupying  first  place,  fol- 
lowed closely  by  blues  and  yellows.  Red  must  also  be 
shown,  but  it  is  a  rich,  warm  color,  more  suitable  for 
Fall  and  present  selling. 

A  word  to  stores  in  small  centres  which  cannot  ex- 
pect a  large  turnover  and  consequently  are  content  to 
see  the  larger  bills  go  to  the  cities.  Exclusive,  neat  de- 
signs in  the  latest  patterns,  well  advertised,  and  an 
artistic  department  with  a  fair  amount  of  indispensable 
fixtures,  will  do  much  to  assist  the  sales.  While  the 
elaborate  fittings  of  city  stores  are  impossible,  more  at- 
tention should  be  paid  to  the  necessities  of  the  upholstery 
depart  men! . 


The  emphasis  of  trade  just  now  is  in  Quilts.  We  don't 
ask  you  to  buy  cheap  and  trashy  sorts — the  market  is 
full  of  inferior  grades.  Do  as  we  do — insist  on  qual- 
ity.    You  can't  by  any  possibility  go  wrong  in  buying 


"Alaska"  Quilts 

URNED" 

iyU  i  They're  not  only  good  all  through,  but   we  allow  no 

dfast^cs* — '  one  to  give  you  a  greater  equivalent  for  your  money. 

^      y  Our  facilities  for  manufacturing  Quilts,    Pillows  and 

/&***(-  ^v  Mattresses  discount  everything  of  the  sort  in  Canada, 

*    CT  and    we    guarantee     absolute    satisfaction    to   every 

-"■"■"  purchaser. 


Montreal  and 


The  Alaska  Feather  &  Down  Co.,  Limited,  55- 
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Geo.  H.  Hees,  Son  &  Co. 


LIMITED 


I1AVK  IN  STOCK   NEW    ARRIVALS  OF 


Cushion  Tops.  Lace  Panels  for  Doors. 

Bobblnet  and  MuSlIn  Curtains,   our   own    MAKE,    New    Designs 

Lace  Curtain  Materials,  ail  kinds. 

New  Patterns  of  Tapestry  Curtains  and  Table  Covers. 

New  Patterns  of  Chenille  Curtains  and  Table  Covers, 

our  own  make,  at  Special  Prices. 
Silk  and  CottOn    VelOUrS,  plain  and  new  fancy  designs. 

Couch  and  Furniture  Covers,   new  designs  from  our  own 

lOOmS,  and  also  latest  attractions  in  Imported  Lines  of  these  goods 

LACE  CURTAINS. 

We  make  a  specialty  of  Lace  Curtains,  and  cany  in  stock 
ready  to  deliver  an  immense  quantity  of  those  goods,  from 
20  cents  to  $30.00  a  pair. 

We  are  now  carrying  in  stock  a  large  assortment 
of  BURLAPS  for  wall  decorations,  also  a  full 
range  of  DENIMS. 


Window  Shades,  Curtain  Poles  and  Fixtures,  Brass 
and  Metal  Goods,  and  a  full  stock  of 
Upholsterers'  Supplies. 


N.H.— We  sell  these  goods  at  a  price  that  affords  ihe    RETAILER    LARGE 
PROFITS 


GEO.  H.  HEES,  SON  &  CO., 


TORONTO,      OISIX. 
MONTREAL  WAREHOUSE.  No.  20  St.  Helen  St. 


LIMITED 
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IMPERIAL  CARPET  CO. 


A 

Specialty 
House 


Handling 

Floorcoverings 

Only 


Carpet  Buyers 

Have   you   ev«r   considered    the 
pleasure  in  business  when  you  can  suit 
a  customer  "every  time?"    That  is  the  ob- 
ject  of  our   Letter   Order   Department. 
We  gladly  send  samples  and  respond 
to  enquiries  promptly. 

Try  Us 


II  Front  St.  E.,  Toronto 


Window    Shades 

Our  new  Factory  will  be  in  operation  January 
1st.  We  will  guarantee  our  Empire  Brand  of  Opaque 
Shade  Cloth,  equal  in  quality  to  any  Canadian  or 
American  make.  Lowest  prices  for  Stock  Shades, 
Rollers,  etc. 

Smith,  Carter  &  Smith,  Limited 

681,  683,  685  Craig  St.,    ■    Montreal 


A  CHILD  CAN  OPERATE  IT 


Male  Your  Own  Buttons 

WITH  THE 

NEW  DEFIANCE 
BUTTON    MACHINE. 

Makes  all  kinds  of  covered  buttons, 
rim,  half-ball  or  flat,  complete  to 
make  three  sizes  of  buttons. 

$7.50 

Call  or  send  for  samples  of  our  work. 

Defiance  Button  Machine  Co., 

266  Greene  St.,  Cor.  8th  St., 
NEW  YORK,  U.S.A. 


ANTI-DUMPING  LAW  APPLIED. 

Ti  IEBE  is  being  held  at  the  time  of  writing  a  carpet 
sale  in  New  York  that  promises  to  be  of  interest 
to  those  who  are  watching  the  workings  of  the  anti- 
dumping law,  as  well  as  to  the  trade  generally.  It  is 
seldom  that  a  carpet  auction  is  held,  and  it  was  a  mat- 
ter of  surprise  that  this  year,  when  yarns  and  wools 
were  so  high  in  price  and  so  difficult  to  he  obtained, 
should  be  selected  as  one  of  the  sale  seasons. 

Alexander  Smith  &  Sons  Carpet  Co.,  at  their  sales- 
rooms in  New  York  city,  put  up  at  auction,  November 
14,  forty  thousand  pieces  of  axminster,  thirteen  thousand 
of  velvet,  fifteen  thousand  of  tapestry  and  twenty-five 
thousand  bales  of  rugs.  The  sale  lasted  all  week,  and  it 
was  confidently  expected  that  a  number  of  Canadian  buy- 
ers would  be  present  to  take  advantage  of  the  low  prices 
that  were  expected. 

The  low  prices  did  not  materialize,  but,  as  there  cer- 
tainly was  a  difference  between  the  sale  price  and  regular 
quotations,  it  is  interesting  to  know  just  what  price  will 
be  used  as  a  basis  for  the  duty  charged  in  the  case  of 
goods  entering   Canada. 

Some  interested  Canadian  parties,  in  order  to  settle 
the  question  and  prevent  the  dumping  in  Canada  of  auc- 
tion-sale goods,  took  the  matter  up  with  the  authorities 
at  Ottawa.     The  answer  received  was  as  follows  : 

"1  have  the  honor  to  acknowledge  the  receipt  of  your 
letter  of  the  2nd  inst.  respecting  the  value  for  duty  of 
carpets  purchased  at  auction  in  New  York. 

"In  reply  1  may  state  that  the  value  for  duty  will  be 
the  fair  market  value  at  which  similar  carpets  are  oa'ered 
for  sale  in  the  ordinary  (course  of  trade  for  home  con- 
sumption in  the  market  of  the  country  whence,  and  at 
the   time   the  goods  are  exported  directly  to  Canada. 

"Auction-sale  prices  are  not,  as  a  rule,  fair  market 
values  and,  therefore,  cannot  be  accepted  for  customs 
purposes,  and,  in  cases  where  the  goods  are  purchased  at 
such  sales,  a  special  examination  and  appraisement  must 
be  made  at  time  of  entry.  If  the  appraised  value  is  in 
excess  of  the  selling  price,  the  special  duty  clause  will 
apply   thereto. 

I  have  the  honor  to  be,  Sir, 

Your   obedient  servant, 

(Signed)    JOHN   McDOUGALD, 
Comn.   of   Customs." 

At  the  time  of  writing  it  cannot  be  discovered  how 
much,  if  any,  was  bought  by  Canadian  buyers.  Further 
complications  would  have  arisen  had  the  new  price  lists, 
issued  during  the  first  few  days  of  the  sale,  been  an  ad- 
vance, as  was  expected.  Then  would  have  arisen  the 
question  whether  the  goods  bought  at  the  sale  should  be 
entered  under  old  or  new  prices.  Fortunately  the  new 
price  lists  are  unchanged,  so  that  the  question  to  be  set- 
tled was  only  whether  sale  or  regular  prices  were  to  sup- 
ply  the  value  for   the  duty   imposed. 


ELECTRIC  RUGS. 


One  of  the  newest  things  in  the  way  of  rugs  is  the 
electric  rug,  which  is  both  useful  and  ornamental.  It 
looks  as  if  it  were  simply  a  handsome  rug,  except  that 
at  one  corner  a  small  rubber  plate  is  fastened,  and  to 
this  plate  an  electric  wire,  from  a  storage  battery  or  an 
ordinary  electric  light  fixture,  can  be  attached.  The  at- 
tachment is  made  in  an  instant,  and  in  a  few  moments 
after  the  current  is  turned  on  the  rug  begins  to  throw 
out  heat.  Its  use  is  not  attended  with  the  slightest 
risk,  and  its  cost  in  operation  is  only  about  1  cent  an 
hour. 
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Royal  Oak  Brand  i 

Hosiery 
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COTTON  HOSE 

LISLE  HOSE 

CASHMERE  HOSE 
for  Men,  Women  and  Children. 

Our  specialty  at  present  is    Fine   and   Heavy  BIBBED      ^ 
Lisle  and  Cotton.  7|( 

Don't  buy   till  you  see  the  excellence  of  our  goods.     We      (M. 
sell  direct  to  the  trade. 


Write  for  particulars. 


The  Brantford  Hosiery  Co. 


BRANTFORD,  CANADA. 


x*mer-&¥ym-3&& 


I 

i 


LIMITED      <J> 


EIDERDOWN 

SACQUES    and    GOWNS 

WARM,         COMFORTABLE,  ECONOMICAL. 


Retailers  cannot  afford  to  be  without  these  goods. 

THE  GALT  KNITTING  CO.,  u.™  GALT. 


I 


ST.  MARGARET  NOVELTIES 


For     AUTUMN     WEAR 


In  Silk,  Cashmere  and  Delaine. 
The    smartest,     best-fitting 
and  most  extensive  show 
in  Great  Britain. 


Ladies'  Blouses 

vP      * 

*%*/*/  Tam 
CJl^  <//     O'Shanters 


HOSIERY 

of 

every 

kind. 


A  SPECIALTV. 


Great  Variety  of  Shapes 
and  Colors. 


COOPER,  CORAH  &  SONS, 

St.  Margaret's  Works, 
Also  LEICESTER. 

66-67,  Wood  St.,   London,  E.C.,  Ac,  Ac. 
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Ladies' 
Wear 

KNITTED    GOODS 

Men's 
Wear 

A\i<>\<;     numerous     favorable    reports    regarding 
the  underwear   trade   which  altogethei    clearly 
exemplify     thai     the  general  Btate  of  business 
is   probably    encouraging,  a  discordant   note  is 
heard     in    the    shortcomings    attendanl    upon 
spells  of  warm  weather,  as  well  as  local  troubles  n\  vai 
tupporting  industries      Tins   means   .1    lessened   oul 
put   of  medium     weights,    thai    did   so     well   lasl     jreai 
Retailers    when    the]    could    gel    the   goods    from    jobbers 
prepared    for   a   disappointing   demand,    foi    wearers   hung 
on  to  their  Summer  underwear  until   Novembei    in  many 
instances.       Consequently     Wintei     weights    have    proved 
particularly   good,  due  to  cold  snaps,   winch  followed  too 
closely      to     insure     a     satisfactory      turnovei      in     the 
mediums.     As  intimated,   business  in  Winter   weights  be- 
tween jobber  and   retailei    lias  been  ol  a  satisfactory    de 
scription,   duplications   arc     coming   forward    nicely,    and 

the   market    has    .1    good    quota    of    buyers.      There    is    quite 
arcitj     111    some      varieties,    and    prices    are    OH    a    par 

with  earl;  Spring  quotations  in  many  lines,  although  the 

moment   jobbers'   stocks  are  depleted  advances  are  prob- 
able 


Spring  sales  have  fell  the  stimulating  influence  of  a 
healthy  tone  in  Fall  business,  and  records  of  Spring 
busini  ol    a    satisfactory    volume.      Spring    business 

is  steadily  increasing.  Prices  are  conducive  to  interest- 
ing bot'h  jobbei  and  retailer,  as  all  are  agreed  it  is  use- 
less to  anticipate  lower  figures  on  manufactured  products 
tnder  present  conditions.  There  is  a  fair  equalization  of 
■•  allies  in  comparison  with  one  yeai  ago,  although  a  few 
slight  advances  are  recorded.  Jobbers  are  well  covered 
ip  till  Apiil  and  May  delivery,  and  present  prices  ale 
likely  to  be  maintained.  A  notable  feature  111  Spring 
business  is  the  united  effort  of  many  jobbers  to  push 
combination  suits,  which  is  meeting  with  good  success, 
especially  from  the  better  class  of  trade.  In  making 
Spring  selections  linen  mesh  underwear  should  ao1  be 
slighted.  Good  assortments  are  offered,  and  this  under- 
weai  has  long  passed  the  experimental  stage.  \  careful 
inspection  discloses  many  good  features  about  tins  sani- 
tary   underwear. 


As  noted  last  month  several  lines  of  American  under- 
wear are  met  with  in  Spring  lines,  and  as  the  product 
turned  out  by  our  own  mills  is  of  such  a  highly  commend- 
able .mil  satisfactory  nature,  the  peculiai  significance  of 
this  fact  was  fully  investigated.  That  the  matter  will 
be    satisfactorily    adjusted    is    certain.  \     phase    of    the 

question  which  cannot  be  overrated,  and  needs  co-opera- 
tion and  energy  on  the  pari  of  our  mills  to  bring  to  a 
successful  issue,  was  pointed  out  by  a  leading  Montreal 
rperator.  To  use  Ins  words  :— "Yes.  there  is  .1  good 
deal  of  American  stuff  here,  especially  111  women's  vests, 
and  wh.it  I  read  in  The  Review  last  month  was  icrfect- 
ly    collect         However,     the    most     salient     and    significant 

Feature  has,  perhaps,  escaped  you.  In  this  class  of 
goods  the  trimmings  are  of  high  financial  importance 
In  fact,  the  trimmings  often  run  up  to  more  than  the 
body  of  the  garment.  Canadian  mills  are  obliged  to  im- 
port   these  trimmings,   mainly  from   the   United   S1 


a  dui\  ui  ,:.  pei  cent  With  tins  in  view,  you  tee  bow 
11   is  possible  foi    American  mills  to  compile,  placed  fui- 

tnei    in    a    sliongei    position      by     Hie    tact     that    often    they 

specialize  on  two  01  three  lines,  and  confine  then  entire 
output  to  them.  There  is  no  dumping  of  tiimmin. 
this  market,  and  American  mills  are  just  35  pei  cent. 
better  oil  than  we  are  in  the  trimmings,  and,  naturally, 
cotton  yarn  is  "at  a  lowei  figure.  Thus,  you  Bee,  duty 
can  be  paid  on  .1  lew  lines  and  they  come  into  competi- 
tion   with    Canadian    goods    ol   a    sinnlai    character.      It    is 

not    a    very    Berious   movement,    however,   as   only 

lines    with    neat     trimmings    and    good    finish    are    culling 

any   figure  in  Spring  business.     What,  1  think,  should  and 

Will    be   done,    is   a    cut  ling   out    of    Ibis   35   pel    cent,    duty 

on  trimmings  used  foi  underweai  purposes.  Tins  would 
effectually   cut    out    all   American   underwear,   1   am 

The   same    thing    has    been   done    with    complete    satisfaction 

in  cei  lam  cashmere  yarns,  and  the  Government  must 
take  cognizance  ol   our  position." 

"Why     aie    not      these     trimmings    made    in    Canada?" 

asked  The  Review. 

"Simply  because  we  aie  not  large  enough  and  no  mill 
could  exist  doing  tins  alone,  as  certain  American  ones 
do.  1  heard  the  other  day  of  an  order  one  American 
mill  had  given  foi  100,000  gross  of  a  certain  trimming. 
This    lather    overshadows    our    100   and    200   gloss   orders." 

•  * 
• 

With    holiday    business    in   full   swing,    ample  suggestions 

for  promoting  the  interests  of  the  knitted  goods  depart- 
ment are  in  older.  Usefulness  and  desirability  are  be- 
coming more  and  more  requisites  in  compiling  lists  of 
Christmas  gifts,  and  while  often  there  is  an  objection  on 
the  pai  t  of  some  fastidious  and  erratic  individuals  to  in- 
clude some  lines  oi  knitted  goods  m  then  selections, 
much  of  the  old-time  repugnance  against  gifts  of  under- 
wear   and    hosiery      has    entirely      disappeared,    and    while 

these   two     lines  are   perhaps   noi     so   prominent   in   the 

realm    of    Christmas      presents,    at    any    rate      now     is    the 

proper  season  to  indulge  in  proper  advertising  and  ade- 
quate display.  While-  it  is  perhaps  premature  t<>  urge 
that  tins  objection  against  underweai  foi  instance  as  a 
holiday  gift  is  an  exploded  chimera,  i1  must  be  apparent 
to  all  live  retailers  that  what  underweai  lacks  in  this 
icspect    is      amply     made    up    m    the      desirability    of    such 

articles  as  blouses,  sweaters,  pyjamas,  and  a  host  of 
dainty  iries,  classed  under  knitted  goods 

•  • 
• 

It  is  lamentable  bill  true  thai  main  retailers  have 
apparently  wilfully  neglected  this  branph  of  the  knitted 
goods  Made  and  to  all  such  laggards  and  doubling  ones. 
the  present  holiday  season  is  urged  as  the  p 
moment  to  inaugurate  a  blight  and  lucrative  depart- 
ment. Sweeten  that  stock  of  old  favorites  classed  as 
sweaters  with  natty  new  stuff.  Clean  out  the  few  draw- 
ers   of    sweater    stock,    take    inventory    id"    slock    in    hand. 

.uid  buy,  not  with  a  niggardly,  but  shrewd  and  careful 
hand,    a    good    selection    of    blouses,    sweaters,    i  To 

those  who  have  nevei    handled    this  class  of  good 
in  but    a   juvenile  •>,-,  without   saving     that  after 

a  casual  summary  of  conditions,  it  must  be  apparrni 
that  a  fruitful  and  profitable  trade  has  been  lei   slip  can-- 
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UNDERWEAR 


THAT  WILL 


WEAR 


FOR     FALL     REPEATS 


We  are  now  in  a  position  to  fill  all  Repeat 
orders  for  FALL  GOODS  in  Ladies'  and  Children's 
Ribbed  Knit  Underwear. 

CORRESPONDENCE  SOLICITED 

The 

Watson    Mfg.  Co. 

Limited 
PARIS,      -       ONTARIO 


li'ssly  and  heedlessly  by.  Diffidence  has  undoubtedly  been 
expressed  in  slocking  these  goods  through  the  impression 
that  these  goods  were  intended  solely  for  athletic  pur- 
poses, and  consequently  appealed  but  to  a  limited  class, 
which  seemed  hardly  worth  pandering  to,  according  to 
their  views.  Even  if  blouses  and  sweaters  had  remained 
in  this  category,  such  a  course  would  have  inevitably 
proved  a  terrible  mistake. 

*  * 

* 

In  displaying  a  range  of  knitted  novelties,  color 
schemes  should  be  attended  to.  Ladies'  garments, 
blouses,  sweaters,  shawls,  and  infant's  hoods,  as  well  as 
a  variety  of  fancy  sweaters  and  knitted  vests  for  men 
and  children,  should  be  utilized  to  the  fullest  extent. 
Price  cards  would  do  much  to  facilitate  selection  for 
gifts,  as  generally  a  certain  amount  has  been  decided 
upon,  and  cards  would  avoid  any  useless  delay  in  pur- 
chasing. Let  there  be  considerable  time  spent  in  evolv- 
ing good  window  displays. 

*  * 

* 

Procrastination  means  difficulty  in  securing  choice  as- 
sortments of  blouses  and  sweaters  and  even  needed  re- 
quirements in  this  realm.  Jobbers  and  specialty  houses 
report  an  unprecedented  demand,  although  no  scarcity  is 
anticipated,  unless  sales  at  retail  exceed  all  expecta- 
tions. Reds,  whites,  blues,  and  a  variety  of  choice  fancy 
stripings,  are  being  called  for  in  profusion,  and  are  justly 
proving  popular  and   ready   sellers  at  retail. 

*  * 

Tan  and  brown  hosiery,  which  went  in  such  large 
quantities  timing  the  latter  part  of  the  past  season  that 
stock  ran  out  long  before  the  demand  was  supplied,  will 
undoubtedly  ,continue  good  sellers  for  next  year.  It  is 
almost  always  safe  to  go  on  the  assumption  that  what 
was  selling  at  the  last  of  one  season  will  sell  at  the  be- 
ginning of  the  next.  The  helps  to  the  sale  of  tans  will 
be  the  popularity  of  tan  shoes  and  of  brown  in  clothing. 
Several  patterns  in  self-tone  are  being  worked  in  in  tans, 
and  promise  to  take  with  the  public. 


CRISIS  IN  THE  UNITED  STATES. 

TIIK  new  lines  of  fleeced  underwear  for  1905  are  just 
coming  out  in  the  United  States,  and  while,  at  the 
time  of  writing,  no  complete  information  as  to 
prices  can  be  obtained,  it  is  certain  that  there  is  no  de- 
sire  to  lower   prices. 

It  is  said  that  some  $3.37^  lines  will  be  advanced  to 
$3.50,  and  many  others  in  the  same  proportion.  This 
refers  to  standard  weights.  A  great  many  southern  mills 
are  producing  goods  much  below  this,  but  the  quality  and 
weight  is  inferior,  and  they  will  not  compete  with  the 
standard.  One  feature  worthy  of  notice  is  the  growing 
independence  of  manufacturers,  a  fact  which  acts  to  the 
profit  of  all  concerned.  The  slight  reduction  of  one  mill 
is  having  very  slight  effect  upon  another,  as  they  main- 
tain there  is  work  for  all. 

Fleece  goods  are  said  to  promise  well  in  spite  of  the 
predictions  of  some  that  the  demand  was  falling  off. 
Several  new  mills  have  commenced  to  manufacture,  and 
this  shows  faith  in  the  sale  of  such  goods. 

The  strength  of  yarns  is  an  important  factor,  and  the 
usual  reduction  in  price  after  the  first  lists  are  issued 
is  not  expected.  Thus  ribbed  goods,  which  will  not  be 
out  for  a  few  days,  are  in  all  probability  going  to  go  at 
the  old  figure.  Nothing  definite  is  known  of  wool  goods, 
but  it  is  felt  that,  with  the  high  price  of  wool,  amount- 
ing in  some  cases  to  an  advance  of  30  per  cent,  over  last 
year,   there  are  sure  to  be  higher  quotations. 
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Crescent   fl 
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Hosiery  and  Underwear 

S.  Lennard 

*5>  Sons 


DUNDAS,  ONT. 


Manufacturers  of  all  kinds  of  Ladies', 
Misses'  and  Children's 

RIBBED  UNDERWEAR 

in  Cotton,  Wool,  Worsted,  Merino, 
and  Silk,  and  "  Bolton's  "  process  for 
Unshrinkable  Underwear. 

GUARANTEED    UNSHRINKABLE    AND 
NON-FELTING. 


SOLE  SELLINfJ  AfJENTS 

The  Richard  L.  Baker  Co. 


60  Yonge  St., 


TORONTO,  ONT. 
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IS    OUR    BRAND  OF 


Pure  Wool  Underclothing 

SOFT  AS  VELVET,  NEVER  GETS 
HARD  WITH  WASHING. 

Elastic  Ribbed  Underwear 


FOR- 


LADIES,  CHILDREN  and  INFANTS. 

We  can  now  give  prompt  deliveries  of  sorting 
orders  in  all  our  different  lines. 


The  C.  Turnbull  Co., 


of  GALT,   Limited. 


GOULDING  &  CO., 

30  Wellington  St.   East, 
TORONTO. 


JOS.  W.  WEY, 

7  Bastion  Square 
VICTORIA,   B    C. 


"PESCO" 

UNSHRINKABLE  UNDERWEAR 


UNSHFUNKABLE  1 

— AVV^ 
pescqJ 


is  ALL-WOOL  or 

SILK  and  WOOL. 

Is  ELASTIC,  SOFT, 

and  COMFORTABLE. 

Made  for  MEN,  WOMEN 

and   CHILDREN. 

Guaranteed  Absolutely 
Unshrinkable. 

Any  garment  shrinking  in 

washing  will  be  replaced. 

Manufactured  solely  by 

PETER  SCOTT  &  CO. 

Limited 
HAWICK,   SCOTLAND 


fOU  SHOULD  WL« 


PESCO 


1  r  will  NOT  SHRINK. 


VU1PLES 


Canada.                                        GXASGOW.  LOKDOM 

JAMES  GLLMOTJR,                       ADAM  VEITCH,  ALFRED  THOMPSON, 

.   .  .  AT        Room  205,  Coristine  Buildings,           358,  Central  Chambers,  11-12,  Foster  Lane,  E.C. 
.St.  Nicholas  St.   Montreal.           93,  Hope  St. 
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WEAR  IT 


EILDON 

IS  IN   MANY 
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BUT 

\\  I.  WANT 

LVI.RYONE 

lo 

HANDLE    THIS 

LINE     BE(  AUSE 

IT  GIVES 

5A  l  IS!  A(  TION 

TO   ALL  WEARERS 

Or  GOOD  CLASS 

UNDERWEAR 

UNSHRINKABLE, 

DURABLE, 

NON-IRRITANT, 

WELL  SHAPED 
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GOOD   STYLE 


OUR     LEADING     LINE 

EILDON    "Guaranteed    Unshrinkable    Pure   Wool." 

Those  compare  favorably  with  any  other  make  on   the   market,   ami   we  u'ive  an   unqualified  guarantee  with  every  garment.     Tlui-e  arc 

labelled  "GUARANTEED  UNSHRINKABLE,"   in  addition  to  F.ildon  tab. 
Sole  ^^a  J      ^ 

Milker-       ^^Ljkfc.»  M  ^ 
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If  you  stock  JAEGERjUnderwear  you  attract  the 
best  class  of  customers  to'your  store. 

You  are  sure  of  repeat  orders. 

No  underselling  —  uniform  prices  throughout 
the  Dominion. 

LIBERAL  TERMS  TO  THE  TRADE. 


The  Trade  Mark  is  a  genuine  guarantee 

of  purity 

NOT?. 

rRADE^k  MARK     »nd  quality 

kkWv^     IT 

«r 

Price  List  and  full  particulars  as   to  terms,  etc. 
apply  to  the 

Head  Office  for  Canada. 


uB    TAlPPtfB'Q    sanitary 

Un.  JAJbtrM  o  woollen 


COMPANY. 
LIMITED 


2206    St.    Catherine    St., 
MONTREAL. 


(  BRITISH  AND  BEST  \ 

THE    V J 


WOLSEY 

PURE  WOOL 

UNDERWEAR 


Specially  made  for  Canadian  climate,  in  a  great  variety  of 
qualities  and  textures.  Sound  English  materials  ;  never  hardens 
or  felts  in  washing.  Defies  the  ordeal  of  the  roughest  and  most 
careless  laundry  work. 

Trade  mark  showing  Cardinal  Wolsey's  head  on  each  article. 
EVERY  GARMENT  GUARANTEED 


Does  not  Harden, 
Thicken  or  Felt. 


A  BRITISH  OFFICER 
writes  : 
"No  Underwear  comes 
anywhere  near  it." 

v — 

Ask  your  dealer  for  and 
insist  on  having 

"THE  WOLSEY" 
BRAND. 
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Noth  i  n&equal  to  this  make  in 
all  the  ranee  of  Knitted  Goods 


Unshrinkable 

Spec  i  ally  Elastic 


The  Ellis  Manufacturing  Company 
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LADIES'    NECKWEAR 


TH01  I  ill  ladies'  neckwear  is  so  high  in  fashionable 
favor,  ;iinl  those  manufacturers  who  have  not 
yel  completed  their  Christmas  orders  are  busily 
employed,  there  is  Bome  complaint  made  us  in 
price  cuttiug,  and  values  ii  is  claimed  are  ;ill 
in  favor  of  the  buyer. 

A   good   deal   of  nonsense   lias  been   talked   about    certain 

styles  being  dead,  but,  as  noveltj  linked  w  1 1 h  beauty  and 
is  what  all  buyers  are  searching  for,  any 
style  that  combines  these  qualities  sells  on  Bight,  and  the 
style  thai  is  considered  dead  one  month  may  be  on  tin* 
crest  of  the  wave  another.  The  latest  New  Fork  novelty 
to    he    shown    in    Canada    is    a    straight    hand    of  lace 

insertion,  or  a  lace  slock  with  a  short  tab.  The 
neck  is  finished  with  a  niche,  and  there  is  a 
ruffle  of  knife  pleated  lace,  that  falls  over 
the  shoulders  sewn  on  to  the  lower  edge  of  the  stock.  This 
is  decidedly  a  novelty,  hut  whether  it  has  any  future  be- 
fore it   remain-  to  he  seen  . 


The  how  effects  are  very  strong,  particularly  in  t ho 
new  colors.  Then  there  are  taffeta  stocks  with  crochel 
rings,  and  a  long  tie  of  the  silk  knotted  through.  In 
taffeta  stock-  to  Bell  at  25c,  50c,  and  75c,  there  are  num- 
berless good  and  attractive  styles,  and  values,  as  before 
hinted,  are  particularly  good. 


A  very  effective  tie  put  out  by  one  linn,  under  the 
name  of  the  " Marlborough, "  may  he  classed  with  the 
Windsors,  as  it  is  worn  in  the  same  manner.  Two  widths 
of  ribbon  one  inch  wide,  or  on  some  of  them  perhaps  1  1  -'1 
inches  wide,  are  hemstitched  together,  and  at  the  ends  an 
inverted  V-shaped  piece  of  silk,  gathered  a  few  times  at 
the  heading,  is  inserted,  and  the  ribbon  and  hemstitching 
■  tinned   round   it . 


There  is  a  very  strong  feeling  for  Windsors,  and  many 
lace  ones  are  now  selling;  the  prospect  before  them  for 
Spring  i-  extremely  good.  The  latest  novelty  is  a  very 
wide  scarf,  that  reaches  when  knotted  or  pinned  to  well 
below  the  waist  line.  These  are  also  very  wide,  and  come 
in  the  Oriental  laces  with  nets  at  the  ends  in  heavier 
lace.      They   are   also   shown    in   crepe   de    Paris   in    all    the 

fashionable  shades.  The  newest  are  plainly  hemstitched, 
hut  some  also  are  ribbon  trimmed.  The  wearing  of  these 
scarves  in  all  widths  promises  to  be  a  large  feature  in  the 

Spun-  stylo,  and  at  present  they  are  selling  in  the  high 
class  trade  to  wear  with  the  fur  coats  and  they  are  \erv 
small    for   this    purpose. 


I. ace  Btocki    in  both   Venise  and  Orientals  are  ami 
the  moHl   popular  lines    and    there  is  a   new-comet     thai 
imitates    the   high-priced    lawn     ami      lace-stitched    hand 
worked  effects  that  i-  Belling  well,  which  i-  here  illustrated. 


Sequin   stock-  and   collars  are  selling  extremely   well   at 
the  present    lime,  particularly  in  black,  and  then-  i-    - 
tain  amount  of  sorting  being  done  in  elaborate  and  high- 
priced  g Is  for  the  holiday  trade.     Chiffon  jabot 

always  good  tor  this  time,  and  will  also  Bell  through  the 
Winter  season,  as  ihe\  are  suitable  for  dressy  wear. 


While  new  styles  are  likely  to  he  "sprung"  foi 
Spring  and  Summer  one  buyer  hut  recently  returned  from 
the  X.'w  York  market,  and  who  is  m  close  touch  with 
manufacturers,  points  out   thai   manufacturers  there  have 


S*L_  •, 


t 
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Imitation  hand-worked  lawn    stock. 

decided   the  draw    tie  is  to  occupy  a   strong     position   in 
Spring   and    Summer  linos.        At    present    brown   shades, 

navy,   orange   and    wine   are    highly   spoken    of.      The   same 

tendency  towards  men'-  styles  i^  noted  in  the  gossip  con- 
cerning  flowing  ends  which  signifies  well   which   way  the 
wind  is  blowing.     Colore. I  embroidered  effects  and  floral 
designs  are  to  he  just   as  good  as  ever  for  next   year    I 
lar  and  cuff  Bets  have  proven  fairly  good  late  this  Fall  in 

the   hiuh    class   trade    here   and    across      the    line,   and 
daintx    effects    in    guipure    lace    trimmed      with    \als      are 

shown  for  Spring  and  Summer. 


A  style  thai  is  gaining  strength  every  day  is  the  turn- 
down collar  in  silk  or  linen,  generally  embroidered,  that 
can  be  worn  with  a  string  tie.  The  Btring  ties  can  be  had 
in  all  the  new  shades  and  it  is  with  difficulty  thai  neck- 
wear manufacturers  \>n\>  ahead  nf  orders,  and  in  some 
colors,  such  as  brown,  green  and  navy,  silk  for  these  tie- 
has  been  well  nigh  impossible  to  get . 
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Through  buying  when  the  mar- 
ket   for    FRENCH    OPERA 
FLANNELS     WAS     LOW 

WE  NOW  oeeer 

65  Dozen  Waists 

best    quality,     heavy,    all-wool 
flannel.  Six  large  tucks  on  front 
and  back  ;  sleeve  tucked  ;  exten- 
tion  pleats  to  neck  band  ;    latest 
shapes.     Colors  :  Black,  White, 
Sky,  Pink,  Biscuit  Brown,  Helio, 
Lavender,  Cord,  Navy.    Packed 
6  in  a  box,  assorted,   32  in.  to 
38  in.      Good    value   at   $2.75. 

Get  Your  Order  Book  Ready 

XMAS  is  coming. 

Fashionable  Ladies  are  look- 
ing for 

Fancy  Dress  ArVaists 

WE    ARE    THE    ONLY    MAKERS 

— OF    THE — 

AMERICAN  |lil|  BRAND 

Fancy  Dress  Waists 
a^d  Shirt  Waist  Suits 

Our  travellers  are  out  to  see  you. 
Wait  to  see  them  and  make  your  selection. 

THE  AMERICAN  SILK  WAIST  CO. 

30  St.  George  St.,  MONTREAL. 

Our  price  \|  Qj\  while  they  last. 

The  New  York  Silk  Waist  Mfg.  Co. 

40  St.  Antoine  St.,  Montreal. 

m 


THE    CELEBRATED 


P.D. 

CORSETS 

ARE  THE  RECOONIZED  STANDARD  OF  ALL 

as^  corM>tA 

They  have  undoubtedly  the  largest  sale 
in  all  countries.  This  has  been  reached 
solely  through  the  merit  and  high 
qualities  of  the   goods. 

KONIG&STUFFMANN  • 

11  Victoria  Square,  MONTREAL 
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SOLE   AGENTS   FOR  CANADA 
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SILK  WAISTS  FOR  SPRING. 

MAM  FACTl  KKHS     who     ma\    be  classed     as 
Btyle  leaders  are     non    preparing     i<>  show 
their    range   Of  Sprint;   silk    waisis,   ami   ever] 
indication  points     to  an     excellenl 
There  are  several  materials  used  i<>i   the  silk 
i,   iluis  forming   natural  divisions   between   the  high, 
the  medium  and   the  popular  priced  garments  and   stylet 
generally    lollop    In    the    same  category,    although    cer 
tain  broad  rules  are  observable     which     show  .1    n 

in  ml    fountain   head. 

The  cheapening  process  lias  played  its  deadl]  pari  in 
silk  v.  Review   has   often     pointed     out,   and 

this  is  particular!]   regrettable  for  the  coming  season,  as 

there     is      evei  \      indication      that    the    masses    will    have 
money  and  he  eager  as  usual   to  spend  it. 

Jap  silks  have  come  to  stay,  and  are  banked  upon  in 
expensive  goods  as  high  as  $8  or  $9.  Tafieta  is  si  ill 
staple.  Crepe  de  chine  is  still  in  for  continued  prolonged 
favor,  as  it  is  one  of  the  leaders  in  soft,  supple  materi- 
als so  much  in  vogue.  No  new  materials  have  appeared 
to  disturb  the  serenity  of  the  business,  although  buyers 
at  present  m  New  York  in  search  of  style  indications 
may   spring  something  new   on   their   return. 

Styles. 

The  sleeve  has  unquestionably  changed  and  no  discord- 
ant notes  are  heard.  The  thin  end  of  the  wedge  has  been 
firmly  implanted  in  introducing  the  styles  of  live  years 
ago,  which  may  lead  to  a  revolution  in  the  skirt  held  as 
well.  Full  sleeves  gradually  tapering  to  a  tight  tuff  arc- 
to  be  used  on  the  majority  of  Spring  silk  waists.  This 
sleeve  is  hardly  the  real  leg  o'  mutton  which  generally 
signifies  a  tight-fitting  sleeve.  A  new  sleeve  on  this  form 
but  with  a  wide  cuff  suitable  for  dressy  waists  is  being 
exploited  under  the  name  of  the  pompadour  sleeve.  Waists 
are  full  but  naturally  tight-fitting  at  the  waist  due  to 
the  skirt.  Soft,  low  collars,  with  fancy  stitching  and 
plenty  of  room,  are  most  acceptable. 

Colors. 

A  lively  interest  is  evinced  in  forecasting  popular 
colors  in  silk  waists,  and  the  shrewdest  and  most  logical 
are  at  a  loss  to  interpret  just  what  whim  will  seize  the 
consumer.  Browns  have  enjoyed  an  immense  favor  this 
Fall,  and  as  stated  last  month,  various  shades  from 
tobacco  to  light  onion  will  be  good,  especially  in  smaller 
centres,  where  they  have  not  satiated  popular  taste  this 
Fall.  Navy  blue  is  the  old  time  favorite  which  will  un- 
doubtedly occupy  more  than  its  staple  position,  and  a 
nice,  safe  business  can  be  done  on  these  two  colors. 
However,  as  the  season  advan/es  innovations  in  the  way' 
of  novelty  will  be  lent  soft  dress  waists  for  street  wear 
by  the  introduction  of  natural  developments  of  the 
mi  hioun.  This  brings  into  prominence  a  strong 
tendency  for  dark  greens,  which  match  brown  so  well,  and 
myrtles  and  olives  will   likely  Ik-  in   favor  in  early  Spring. 


I  leliol  i  ope   i     also  net  aided   foi    thi 

blend  with  brown     and  a  up 

ale    in     the    liil  t  III  i-    nl       |  > .  <  1 1 1 .  i  t  i  %  .  •    fa 

heliotrope  and  mj  i  tie  w  ill  be   ttron  probable 

Plum  colored  taffeta  i othci  novel tj   which  la  heralded 

io  occupj    more  than  pa    ing   do! 

rVnothei  natural  development  foi  spin  undoubted 

feeling     foi     lace    waists,     generall]    ovei      Chinas      and 
trimmed  with  hand  braid      These  are  particular^   d  ■ 
and     exhibit    tin-  newest     touches    of  fashion      The 
hum  i  i,  seen  also.     Verj  One  clun]   lace  Is  employed,  ami 

some    models    Will    appeal    olilv     to    a     limited    Clientele,    and 

should  be  boughl  accordingly. 


NEW  MANAGER   AMERICAN   SILK   WAIST   CO. 
The    subject     ni    Ihis    sketch    is    but     one    more    "I     | 

from  the  country  to  the  south  of  us  who  has  toughf 
Canada  as  a  home  Mi  Weiman  ha-  lately  joined  the 
American  Silk  Waisl  Co  ol  Montreal,  In  the  capacitj  ol 
manage]   of  the  manufacturing  end  of  the  bu  Ini 

Horn    in    New    York,   his   life   has    been    practical  1]    spent 
in  the  waist  trade,  which  is  not  only  his  businesa  hut  his 


^TURNED 


Mr    D.  N    Weiman 

pleasure.     From   a  widespread  experience   in    New    York 
he  graduated   t<>  Troy,   N.Y.,   the   waist   centre,   and   foi 

the    past    five    years    has    been    superintendent    of    the    Tim 
Company  in  thai  place. 


LINGERIE  WAISTS. 

(A  Ki'.AT     confidence     is     expressed     by     manufacturers 
I     in  I;  for  the 

tensive  lines  now    being  shown  ih>  re  lorrect 

evidence.      As    pointed    out    last    month,    handkerchief   linen 

taken    by     the    ultra     trade,    while    tl  me- 
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60  Yonge  St.,  Toronto. 

Representing  the  following  Manufacturers  : 

S.  Lennard  &  Sons,    dundas,  ont. 


Crescent   /I 
^f?and  \i 


u  6  S  C6  nx 

>r*and  under 


HOSIERY 
and 


Stratford  Knitting  Company,   stratford,  ont. 


LIMITED. 

Manufacturers  of 
MEN'S,  WOMEN'S,  BOYS'   and  GIRLS' 

KNITTED  GLOVES  and  MITTS. 


Clinton  Knitting  Company,   clinton,  ont. 

LIMITED. 

Manufacturers  of  RIBBED  WORSTED  HOSIERY. 

J.  iW.  Eisenstuck,  chemnitz,  saxony. 

Manufacturer  of  WOMEN'S,  CHILDREN'S  and  MEN'S 

COTTON,  LISLE  and  SILK  HOSIERY  of  all  descriptions. 


2$ 


Bean  &  Stewart  Skirt  Co.,   st.  Stephen,  n.  b. 

HETUm^/~^^  M       .    UM,TED  /— ^TURNED 


7 


The  Best  Cut  Shirts  In  the 
Market. 


Soliciting  a  continuance 
of  your  esteemed  orders, 
we  are,  yours  truly, 


Hos.ERv^;NCYOfc^p 


AOENCY 
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(1 1 ii ii i  class  trade  is  banking  upon  the  lawn  waist   trimmed 
with  Valenciennes  01   Swiss  embroidered. 

\   good  raanj    manufacturers  ,nr  showing  a  prcpondci 

an/oe  ol  plain  tailored  styles,  which  is  in  ac I  with  the 

general  crj  i"i  neatness  in  all  lines  \  verj  cogent  rea 
sun  lot    ilns  i  ed   ii\    many   retailers  in   the    desire 

.nut  the  necessit)  foi  manufacturers  to  skimp  the  trim 
inin^s  .is  i.u  as  possible  to  enable  lines  to  be  retailed  .it 
.1  profit   within  reasonable  price  limits. 

Ii  seems  prcttj  generallj  settled  among  manufactu 
thai  the  leu  o1  nun  inn  sleeve,  but  n< >i  in  an  exaggerated 
form,  is  to  be  the  Spring  sleeve  The  newest  certainly 
is  the  plain  sleeve  Man)  buyers  are  a  littie  shj  of  iliis 
sleeve  when  liisi  u  is  shown,  but,  laj  one  experienced 
white weaj  traveler,  "I  carry  a  sample  loose,  and  n\  it 
on  the  model,  and  as  the  shape  Is  becoming  and  In  touch 
with  style  ideas  H  simply  sells  itself,  foi  the  invariable 
comment   is,   'Whal   a   pretty  Bleeve.' 

one  waj  of  trimming  the  sleeve  is  to  bring  a  band  ol 
insertion  from  the  neck  over  the  shouldei  seam  and 
unlit  down  onto  the  sleeve.  Another  new  sleeve  has 
graduated  tucks  }  in.  wide  at  the  cuff  and  running  out  to 
nothing  a1    the  elbow.     The   new    sleeve,    it    is   predicted, 

will    make    a    SUCCeSS,      as    it     is    sensible    and      easy    to    fit. 

There  will  be  no  complaini  about   tighl  sleeves,  and  there 
is  no  sagging  put!  to  dip  into  the  gravy. 

Manufacturers  strenuously  rejeel  the  idea  thai  the 
shirtwaist  suit  is  going  to  cul  to  any  appreciable  extenl 
into  the  demand  for  the  while  washing  waist  The) 
poini  out  thai  in  the  Summer,  and  particularly  in  a 
normal  one.  a  constant  change  of  waists  is  indispensable 
for  comioi  t   and  cleanliness  sake,  and  a  woman  will  si  ill 


buj    hei    N  ii. .1   quota   of  white  foi    while 

ihe  must   weal   hei    tul :  ■     a  whole 

with  a   whin-  Khui  ie  .mil   will  do    to       I  hi      .  iew 

in  ii   n\    the  waj    '  i  ade   went    in   th<  Suinmei 

toi    the  shirtwaist    mil    was  extremely    populai    there 

mi  i    the   *amc  Feat    wa  •  d      'l  he  expel  lence  ol   the 

trade,   however,    was    that    it    made  little  oi    no  difference 

tO    '  he      ale    Ol    W  hlle    w  .i  shing 

\i. H. ni. H  mi.  e   ih. i '     there     i     qui  te  a   call 

while  lingerie  waists  foi    showing  m   the  January    white 
good 


SLEEVE  FASHIONS. 

C(  »\i  i  \<;   \k  IDES  nment  <>i  blou  at   from 

Paris  sets  doubl  at  re  I  concerning  the  trend  ol 
fashion  in  sleeves  The  low  round  shouldei 
p.H  mi-  slowly  but  surely,  and  breadth  is  taking  the 
place  of  the  aqcustomed  slope  al  the  top  of  the  arm  In 
one  al  leasl  ol  the  model  blouses  sent  over  the  shoulders 
were  actually  wiied.  It  is  m  the  mallei  of  width  tathei 
than  height  that  shoulders  are  changing,  the  wires  being 
so  arranged  thai  the  sleeve  stands  out  level  with  the 
shoulder  line,   bul    wniei    than   nature. 

The    wide   elTecl    is    also   encouraged    by     means   of    ph. 

observable  in  a  Wintei  blouse  ol  flame  colored  taffeta 
silk  The  material  is  arranged  on  either  side  of  the  cen- 
tre in  three  folds  or  pleats,  those  on  the  righl  being  laid 
to  the  right,  and  those  on  the  left  pointing  left.  On  the 
shoulders  the  outward  phvis  suggest  epaulettes  and 
stand  out  beyond  the  shouldei  line,  while  towards  the 
waist   the  pleats  are  narrowed  off,  fan  fashion. 


'v 


SILK     WAISTS    THAT    ARE 
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FIT 
FINISHED- 
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WELL 
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I.  HISHKIN&Co. 

1853  Notre  Dame  St.,    -     Montreal 

Order  a  few  by  mail  and  you  will  lie  convinced. 

Special  Lines  for  the  Holidays. 


DRY  GOODS  REVIEW 

has  enquiries  from  time  to  time  from  manufacturers  and  others 
wanting  representatives  in  the  leading  business  centres  here 
and  abroad. 

Firms  or  individuals  open  for  agencies  in  Canada  or 
abroad  may  have  their  names  and  addresses  placed  on  a 
Special  list  kept  for  the  information  of  enquirers  in  our  various 
offices  throughout  Canada  and  in  Creat  Britain  without 
charge. 
Address,    Business  Manager. 

Dry  Goods  Review, 

Montreal   and   Toronto. 


fountain  pens   -   * 

******    as  1'mns  Gifts 


No  more  suitable  Christmas  gift  could  be  found,  and 
there  are  more  being  sold  every  year  for  this  purpose. 

PARKKK    l.l'C'KV  CURVE   FOUNTAIN.    PKXS 

ARE   THE    Bl  -  I 

<5.  M.  Weese  &  Son 

44  Yonge  Street        -        -        -        TORONTO,  Ont. 
CANADIAN  AGENTS. 

Write  for  Price  tist  and  Catalogue  Repairing  done  for  the  Trade 


The 

China  &  Japan  Silk  Co..  Limited 

Tornoto  and  Montreal,  Canada 
Yokohama,  Japan 

All  the  latest  ( Ihinese  and  Japai 
Silks  and  Noveltif 
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FABRIC  GLOVES  FOR  SPRING  AND  SUMMER. 

DYERS  have  now  in  consider  the  Fabric  glove 
situation  for  Spring  delivery,  as  travelers  arc 
mit  with  Bamples.  Price  can  almosl  be  sum- 
mjirily  dismissed  n-  advances  in  ra^  mater 
ial>  are  seldom  of  bo  radical  a  aature  as  to  be 
fell  in  glove  prices.  What  moderate  advances  were  paid 
!i\  jobbers  will  no!  be  felt  by  retailers  either  in  the  way 
of  increased  price  or  a  deterioration  in  quality.  More- 
over, a  dilatory  policy  is  nol  advisable  as  prices  arc  Arm. 
There  is  no  doubt  about  the  favor  in  which  fabric  gloves 
arc  held,  and  whatever  kind  of  weather  obtains  nexl 
Spring  and  Summer  the  demand  for  them  will  be  large. 

Style  tendencies  exhibit  nothing  startling  and  tbe 
situation  has  changed  but  little  since  one  year  ago.  In 
fact  there  is  practically  no  style  leader.  Lisles,  botb 
Milanese  and  suede,  silks,  taffetas  and  laces  are  all  in  for 
a  good  showing,  which  but  emphasizes  the  fact  that  the 
fabric  glove  business  is  billed  for  a  successful  season . 
Lace  cloves  for  the  ultra  fashionable  are  srood  property, 
and  the  "mitts"  that  onr  mothers  admired  will  receive 
some  little  attention  by  extremists,  although  there  is  no 
likelihood  of  the  favor  of  two  seasons  aero  arisinqr.  Buy- 
ers who  have  had  experience  with  these  will  always  handle 
them  cautiously.  T.aee  doves  are  in  various  lengths, 
those  above  the  elbow  of  course  desicned  solely  for  even- 
in?  wear.  They  are  to  he  had  in  black  and  ivory.  Tvory 
will  perhaps  he  found  the  best  to  stock.  The  medium 
lencth,  of  course,  will  be  the  best  sellers  as  it  is  very  im- 
probable that  the  fashion  of  wearing  elbow  cloves  on  the 
street  will  cain  much  headway  in  Canada. 

Lisle  will  prove  a  stronc  seller  with  women  who  buy 
a  clove  for  service,  while  silks  are  acain  verv  stronc  for 
dressy  wear.  Two-clasp  coods  now  predominate,  in  fact 
dome  fasterers  have  almost  entirely  displaced  the  plain 
"jersey"  cuff. 

Pearl  clasps  will  be  most  popular  and  are  seen  verv 
larcely  on  black  silks,  lisles.  etc.  Onnmotal  and  self- 
colored  cloth  clasps  are  also  slichtly  represented,  but  pearl 
will  undonbtodlv  lead.  Colors  show  no  remarkable 
chances.  Blacks  will  probably  lose  some  little  cround. 
but  not  to  any  appreciable  extent,  while  ivory  and  white 
will  be  particularly  stronc.  althonch  ehampacne,  licht 
modes  and  crays  will  cut  no  small  figure.  Cardinal,  brown, 
navy  blue  and  other  quiet  colors  in  line  with  popular 
shades  in  dress  coods  arc  seen  and  should  be  stocked. 

Two  dollar-;  and  twenty-five  cents  and  *\  lines  show 
an  exceptional  ranee  and  as  usual  the  bulk  of  the  trade 
will  be  done  at  these  prices,  although  odd  colon?  and 
novelties  at  much  hicher  prices  will  do  well,  especially 
for  Easter  trade. 


BELTS. 

BELT  lines  include  practicall)  all  the  colors  fashion 
in  dress  g Is,  ami  the  nm  on  gome  of  tbe     more 

popular  ones  has  been     verj    largi       0  ■■•  tbe 

fact  that  the  retailer  requires  a  little  tempting  to  induce 
him  (o  buj  at  present,  there  are  gone  wonderfully  cheap 
lines  shown.     Indeed,  to  quote  one  authority,  the  obji  * 
the  manufacturer  at   present   seems  to  he  which  can 
the  best  valuer,  and  belts  that  should  legitimately  sell  for 

75c  are  Belling   for  .".He,  and  .">He  lines  for 

This  being  the  case,  retailers  should  have  some  splen 

did  lines  of  hehs  ai  \ei\  attractive  prices  lor  the  holiday 

trade,   and   should    do   a    rushing  business,   as   a    pretty   belt 

forms  a  most  acceptable  present. 

There    is    developing    quite    a    demand    for    velvet    belts, 
both  in  crush  and  girdle  effects,  but    while  crush  bell 
still  popular  the  girdle  belts  certainly  lead,  and  just  at 
present  it  is  the  shirred     or  ruched  girdle  that  is    most 
favored. 

A  novelty  seen  was  a  Bhirred  girdle  with  a  medallion 
of  pressed   steel   in    the  centre  of  the  hack. 

There  is  some  demand  from  the  popular  trade  for  chain 
girdles  to  wear  with  fur  coats.  The  newest  idea  for  this 
purpose  is  the  medallion  back  with  three  chains  in  girdle 
effect  and  elastic  front.  There  are  also  s,„,,e  elaborate 
metal  trimmed  elastie  girdles  for  wearinc  with  furs. 

One  of  the  most  popular  belts  now  on  the  market  is 
the  "Astoria."  The  shape  of  this  belt  is  right  up  to 
date,  and  yet  not  too  ultra.  Tt  is  easy  to  adjust,  and  stays 
down  in  front  without  pinninc  an  important  point  in 
proloncinc  the  life  of  a  belt.  Another  point  in  its  favor- 
is  that  it  decreases  the  apparent  size  of  the  waist,  and 
cives  it  a  trim  and  dainty  appearance. 

It  is  early  to  say  anythinc  definite  yet  about  Sprinc 
tendencies,  but  buyers  who  have  taken  trips  to  fasl 
centres  speak  of  nothing  radically  new.  Nor  are  there 
any  more  suitable  styles  than  at  present  seen.  Styles, 
therefore,  are  not  likely  to  change  materially,  but  novel- 
ty will  be  lent  the  various  lines  most  probably  by  an 
abundance  of  new  ornaments  and  innovations  in  odd 
colorincs.  This  means  that  fabric  and  leather  belts  are 
in   for  another  season. 

Fabric  belts   for  next   season,   it    is  said,   are   to   prove 
stronc.  not  only  in   materials   but   colors  which   have  had 
a  slicht  hut  crowinc  call  this  Fall.      Silks  are  again 
ceedincly  stronc  and  novelty  is  lent  in  an  in. 
of  colorincs.    All   the   fashionable   Spring  colors  are   I 
represented  of  course. 

Leather  belts  exhibit  the  same  <• 
he  seen  in  a  wide  range  of  colors.  0  play 

an  increased   part   in  all  bi  liieh 

proved  aceeptabli  ■  and 
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nil  improvemeni  is  lenl  generally  by  the  use  of  enamel 
instead  of  brass  lacquered  which  rarely  tarnishes. 
\\  I  Me  and  black  enamel  form  the  ground  of  many  uew 
ornaments,  while  pearl  backs  arc  in  increasing  favor. 

(iih  ornaments  arc  spoken  of  very  highly,  although  it 
dues  qoI  mean  thai  oxidized  is  entirely  out.  In  children's 
domain,  pateni  leathers  are  prominent,  due  to  the  vogue 
of  the  Buster  Brown  suit.  Foundation  belts  are 
again  talked  of  1'or  Spring. 


ah 


EMBROIDERIES. 

IN  this  department  as  a  rule  the  earliest  showing  of 
new  patterns  is  made  by  those  houses  that  cater  to 
the  high-class  trade.  This  is  because  a  large  pro- 
portion of  their  clientele  go  south  for  the  treacherous 
months  of  early  Spring.  In  the  popular  trade,  however, 
early  in  March  is  considered  the  best  time  for  showing 
the  new  embroideries,  and  by  very  many  stores  the  best 
policy  for  .January  selling  is  to  hold  a  cut  price  sale  to 
clear  out  slock,  so  that  when  Spring  goods  are  shown 
there  will  be  nothing  but  new  slock  to  show  customers. 
Another  merit  of  this  policy  is  that  it  iits  in  well  with 
the  white  goods  sale  that  so  many  firms  hold  in  Janu- 
ary. 

There  are  any  number  of  novelties  in  embroidery  lines, 
and  these  a,re  expected  to  figure  largely  as  dress  trim- 
mings next  Summer.  There  is  a  decided  feeling  for 
embroidered  goods  in  other  lines,  and  this  is  sure  to  re- 
act in  favor  of  embroideries. 

A  Hover  embroideries  on  sheer  muslin  in  fine  small  pat- 
terns in  a  mixture  of  raised  and  broderie  anglaise  effects 
are  very  much  in  favor.  In  fact  repeats  have  already 
gone  to  the  manufacturers  from  firms  who  carry  a  stock 
of  this  (dass.  It  is  altogether  probable  that  these  will  be 
used    largely   for   shirtwaists   in    the   coming  Summer. 

Embroidered  robes  are  likely  to  be  a  feature,  as  they 
come  for  Spring  in  a  totally  novel  form,  both  as  to  ma- 
terial and  patterns.  These  are  striking  effects  in  heavy 
raised  spray  work  and  broderie  anglaise,  and  the  ma- 
terial  they  are  worked  in  is  batiste. 


HANDKERCHIEFS. 

EVERYTHING  possible  must  now  be  done  to  stimulate 
the  handkerchief  department  for  the  brisk,  always 
assured  holiday  trade.  It  is  essential  to  have  a  good 
array  of  staple  goods,  supplemented  by  a  choice  selection 
of  novelties,  but  of  prime  importance  is  the  display  of 
these  lilies  and  the  devising  of  ways  and  means  to  liter- 
ally force  goods  upon  customers'  attention  in  such  a  way 
that  the  imitation  to  buy  cannot  be  escaped.  Holiday 
time  in  this  department  should  also  lie  a  profit  making 
time  and  even  on  these  lines  a  good  profit  should  be  made 
but  at  the  same  time  it  is  the  better  goods  that  should  be 
pushed.  People  have  money  and  are  willing  to  spend  it 
during  holiday  time  and  oftentimes  cheap  goods  hut 
offend.  The  idea  is  centred  in  all  minds  to  give  presents 
of  an  intrinsic  worth  perhaps,  and  price  is  their  only 
guide  usually,  consequently  it  is  just  as  easy  to  sell  20  and 
2o  cent  handkerchiefs,  or  even  a  higher  grade 
than  this,  even  a  Maltese  or  Brussels  lace  one, 
a  few  of  which  should  be  stocked  for  the  holiday  trade. 
Though  only  a  lew  id'  these  will  be  sold,  the  profit  oughl 
to  lie  good   as   they   are   marked   and    treated   as   novelties. 


and  a  very  extra  profit  is  marked  on  them,  often  over  LOO 

i  er  ccni  . 

Fancy  boxed  goods  always  make  a  hit  at  this  season 
of  the  year,  and  do  much  to  add  a  charm  to  the  handker- 
chief stock.  A  splendid  idea  has  been  successfully  used 
by  many  stoics  in  supplying  neat  boxes  to  customers  pur- 
chasing a  certain  value  of  handkerchiefs,  generally  to  the 
amount  of  $1.  This  has  been  found  practical  and  feasible 
as  it.  gives  purchasers  the  desired  wide  latitude  for  picking 
and  choosing  an  assortment .  People  have  to  make  a  great 
many  presents  at  Christmas  time  and  handkerchiefs  are 
of  prime  importance,  and  the  knowledge  that  a  neat,  use- 
ful box  is  to  be  supplied  readily  induces  purchases  to  the 
desired   amount. 
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VEILINGS. 

RADE  is  still  booming  at  the  veiling  counters  as  the 
weather  is  all  in  favor  of  wearing  veils.  Chiffons  in 
both  made  veils  and  in  the  piece  are  still  strong 
sellers.  Though  the  demand  for  auto  wearing  is  large, 
the  bulk  sold  is  for  general  wear.  A  very  general  fashion 
of  waering  a  chiffon  veil  is  draped  over  the  hat,  crossed 
at  the  back  and  tied  under  the  chin  in  front,  and  many 
women  are  realizing  the  comfort  of  a  chiffon  veil  when 
worn  in  this  manner.  More  often  than  not  a  mesh  veil 
is  worn  over  the  face  as  well. 

The  demand  for  mesh  veils  is  very  large  as  well,  and 
the  individual  veil  with  large  dots  in  chenille,  both  in 
black  and  colors,   is   much   in  evidence. 

The  buyer  in  the  retail  store  favors  made  veils,  for  as 
the  veiling  trade  depends  solely  upon  novelty,  and  the 
buyer  must  keep  up  the  interest  by  the  continual  show- 
ing of  something  fresh,  made  veils"  suit  his  purpose  better 
than  those  by  the  yard.  For  a  comparatively  small  in- 
vestment he  can,  with  made  veils,  constantly  change  his 
display  and  give  his  customers  the  impression  that  he  is 
in  receipt   of  a  constant   succession  of  exclusive  novelties. 

In  the  wholesale  houses  it  is  Spring  novelties  that  arc 
being  considered,  and  as  yet  there  are  few  on  hand.  One, 
however,  shown  by  an  exclusive  veiling  house  is  wrorth 
describing.  It  is  a  veil  of  fine  mesh  net  in  black,  brown, 
and  blue.  The  veil  was  bordered  with  a  pattern  ap- 
pliqued  onto  the  net  of  honiton  braid.  The  result  was  a 
very   handsome  and  attractive  veil. 
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RIBBONS. 

'HIS  month  is  the  time  to  clear  out  any  stickers  left 
in  stock  in  either  the  millinery  or  the  ribbon  de- 
partment, and  they  should  be  brought  forward  and 
pushed.  Lengths  of  fancy  ribbon  are  in  great  demand 
when  fancy  articles  are  being  made  up  for  Christmas 
presents. 

It  is  a  good  thing  to  show  a  few  made-up  art  ides  in 
the  counter  or  fixture  display  made  from  the  ribbons  you 
wish  to  sell.  This  is  a  good  month  to  clear  up  ribbon 
stock   and   make  way  for   Spring  goods. 

Ribbons  are  confidently  booked  for  a  high  place  in 
Spring  retailing,  as  fashion  is  taking  them  into  general 
favor.  Dressmakers  will  use  them  and  to  milliners  they 
will    be    indispensable. 

'flic  demand  is  already  great  and  the  ribbon  centres  in 
France  and  Switzerland  are  so  rushed  with  orders  that 
prices  have  advanced  almost  all  along  the  line.  Says  a 
foreign  buyer  :  "The  revival  in  ribbons  has  now  set  in 
with  a    vengeance— in   fact   some  of   the  Swiss  houses  can- 
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For  Christmas 

The  best  value  we  have  yet  shown. 

We   have   just    received    another    big    lot    of  assorted 
overmades    and   seconds  in 

Swiss  Embroidered  Handkerchiefs 

Price  $1.30  per  doz. 

express    paid    on     10   dozen    and   over.        Can   be   returned 
at   our   expense   if   not   as   represented. 

Brophy,  Cains  &  Co., 

Montreal 


SflALLWARES 


Prussians 


This  well-known  term  applies  to  the  Twill-face  Glace   Bindings 
used  for  the  edges  of  coats,  corsets,  etc.,  and  for  boning  dresses. 
We   make    a  specialty   of  them,  and   our    range   of  qualities    in 
—  black,  colours,  and    fancies,  is  capable  of  meeting  every  require- 

/\  n^  ment.       Besides  these,  all  kinds  of  cotton  Webbings,  Bindings, 

and  Tapes  come  in  our  way,  whether  for  clothing,  underwear, 
corsets,  upholstery,  or  boots  and  shoes.  Every  width,  from  %- 
inch  to  2-inrh. 


SKIRT  BELTINGS.    DUPLEX    BELTINGS,   BOOT,    SHOE  AND  CORSET  LACES, 
ELASTIC  BRAIDS,    CORDS.   GARTER  ELASTICS.   PICTURE   CORDS,    CORK   SOCKS, 
WOOL   MENDINGS— Black,  Colours,  and  Assorted  Shades. 
COTTON    WEBBINGS,    TAPES,    PETERSHAMS,   CORSET    WEBS. 


FAIRE  BROS.  &  CO.,  Leicester,  E.o 

Representative  for  Canada,  STAPLETON    CALDECOTT,  70  Bay   Street,  TORONTO 


Dry   Goods 
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not  promise  deliveries  till  April  or  May.     The  inquiry  is 
mostly  centering  in  taffeta,  mousseline,  chamelion  taffeta. 


KID  GLOVES. 

KID  gloves  for  Spring  show  no  changes  other  than  de- 
scribed previously  in  these  columns  at  length. 
White  is  always  in  demand  at  this  season  of  the 
year,  while  black  is  staple.  Brown,  tans  and  modes  are 
very  much  "en  evidence."'  and  later,  greens  may  become 
prominent.     Ox-blood  is  also  well  shown. 

After  the  holiday  selling-there  is  always  an  accumula- 
tion of  stretched,  stained  and  soiled  goods  thai  need 
clearing  out. 

Housecleaning  must  be  indulged  in,  immediately  after 
Christmas  or  the  first  week  in  January,  to  provide  am- 
munition for  a  rousing  clearance  sale  which  should  clear 
out  all  bad  stock.  The  most  approved  method  of  holding 
this  sale  is  to  mark  all  goods  at  one  price,  say  85  cents  or 
lower,  which  might  include  lines  previously  as  high  as 
$2,  but  the  bulk  around  $1.25.  In  this  way  the  gross  re- 
turn would  be  much  larger  than  would  accrue  if  each  line 
were  separately  cut  and  would  facilitate  and  force  sales 
much  better.  Get  a  bargain  table  and  throw  them  all 
on,  along  with  a  bunch  of  off  shades  maybe. 

CANADIAN  TRADE  INQUIRIES. 

The  following  inquiries  concerning  Canadian  trade 
have  been  received  by  the  Department  of  Trade  and  Com- 
merce: 

Inquiries  From  Leeds  and  Hull. 

No.  73.  Large  manufacturers  of  black  and  colored 
unions,  meltons,  twills,  etc.,  desire  direct  communication 
with  buyers  in  Canada. 

No.  74.  Large  manufacturers  of  rainproof  coatings, 
paras,  cashmeres,  costume  cloths,  coverts,  Italians,  checks 
and  serges  desire  direct  communication  with  Canadian 
houses. 

The  Curator,  Canadian  Section  Imperial  Institute, 
London,  Eng. 

No.  TOR.  A  fiim  of  boot  and  shoe  lace  manufacturers 
making  a  specialty  of  leather  laces  wishes  to  obtain  some 
Canadian  business. 

The   Commercial   Agent,   Yokohama,   Japan. 

No.  13.  A  prominent  importing  firm  would  like  to  have 
samples  and  lowest  c.i.f.  prices  of  Italian  cloths.  If  prices 
will  admit  of  competition,  they  will  do  all  in  their  power 
to  push  business. 

No.  14.  An  importing  house  desires  samples  and  prices 
of  cotton  prints.  Prices  to  be  c.i.f.  Yokohama.  Quota- 
tions must  be  close  in  order  to  meet  competition. 

No.  15.  A  commercial  trading  company  desires  sam- 
ples and  lowest  c.i.f.  prices  of  book  cloth .  They  are  pre- 
pared to  open  up  a  good  trade  if  prices  will  compare 
favorably  with  those  of  English  goods. 

No.  lfi.  An  importing  house  desires  samples  of  army 
cloth  and  lowest  c.i.f.  prices.  If  material  and  prices  com- 
pare favorably  with  goods  from  Europe  the  prospect  is 
good  for  considerable  trade. 

Note— In  quoting  for  the  Japan  market  in  any  or  every 
line  of  trade,  make  prices  to  cover  all  charges  up  to  the 
customs  house  at  Japan  ports  or  otherwise  f.o.b.  Van- 
couver, Victoria,  or  Atlantic  ports.  * 


The  names  and  addresses  of  the  firms  making  these  in- 
quiries may  be  had  by  application  to  the  Department  of 
Trade  and  Commerce,  Ottawa.  Parties  answering  these  in- 
quiries will  do  well  to  mention  the  office  under  which  said 
inquiry  appears  and  the  number. 


DRY  GOODS  LOSSES  IN  MONTREAL. 

DAMAGE  to  stock  and  buildings  running  into  the  neigh- 
borhood of  $50,000  was  the  result  of  the  Montreal  fire, 
Sunday  evening,  November  20,  at  the  corner  of  Notre 
Dame  street  and  Dullard  Lane,  almost  in  the  heart  of  the 
wholesale  district.  The  building  gutted  by  the  fire  was  a 
four-storey  one  occupied  by  the  John  D.  Ivey  Co.,  Limited, 
John  A.  Barry  &  Co.,  Walter  H.  Barry  it  Co.,  manufactur- 
ers' agents,  Lowry  &  Lalande,  printers,  and  the  Montreal 
Costume  Co.  The  next  property,  lately  occupied  by  J.  P.  A. 
Detroismaison,  wholesale  millinery  house,  was  damaged  by 
smoke  and  water.  The  loss  to  the  building  is  fully  covered 
by  insurance.  The  John  D.  Ivey  Co.,  Limited,  is  said  to 
carry  about  $12,000  insurance  written  in  Toronto.  Mr.  YV. 
H.  Barry,  representing  the  Crompton  Corset  Co.,  stated 
that  stock  carried  was  worth  about  $8,000.  On  his  stock 
of  ribbons  he  had  an  insurance  of  §2,000. 

Mr.  John  A.  Barry,  the  agent  for  the  John  D.  Ivey  Co., 
Limited,  had  an  insurance  of  $3,000. 

The  firms  who  were  burned  out  both  showed  commend- 
able enterprise  in  securing  new  premises  at  once.  John  A. 
Barry  &  Co.,  representing  John  D.  Ivey  Co.,  millinery, 
were  to  be  found  the  day  after  at  25  St.  Helen  street,  having 
secured  commodious  premises  there.  A  new  stock  of  goods 
was  ordered  immediately  and  the  firm  are  in  a  position  to 
attend  to  all  orders  as  usual. 

Walter  Barry  &  Co.,  representing  the  Crompton  Corset 
Co.,  secured  premises  at  219  Board  of  Trade  Building, 
wdiere  they  arranged  for  immediate  shipment  of  all  their 
former  lines,  and  also  are  filling  orders  without  interruption. 

Damage  to  the  amount  of  a  few  hundred  dollars  was 
done  to  the  building,  stock  and  machinery  of  the  Dominion 
Cotton  Co.'s  factory,  Notre  Dame  and  Desery  streets,  Mon- 
day afternoon,  November  14.  A  fire  starting  among  some 
loose  cotton  worked  its  way  into  the  ceiling  and  was 
extinguished  with  some  difficulty. 

The  Slater  shoe  factory  escaped  serious  damage,  due  to 
automatic  sprinklers  which  checked  a  fire  starting  among 
some  bags  on  the  second  door.  The  blaze  was  thus  pre- 
vented from   gaining  headway  and  was  easily  extinguished. 

DEDICATION  OF  A.  F.  GAULT  MEMORIAL. 

AT  a  service  held  Wednesday,  November  23,  in  St. 
George's  church,  Montreal,  the  archbishop's  throne, 
bishop's  chair,  sedtlium  and  panelled  dado  presented  in 
memory  of  the  late  Mr.  A.  F.  Gault  by  his  widow,  daughter 
and  son,  were  solemnly  dedicated.  All  these  are  of  oak, 
the  carved  work  being  very  handsome.  The  throne  and 
chair  are  in  Gothic  style.  The  third  panel  of  the  dado  is  a 
plate  of  polished  brass,  bearing  the  inscription. 

"The  carved  episcopal  throne,  chair  and  stalls  of  this 
chancel  are  erected  in  most  loving  memory  of  Andrew 
Frederick  Gault,  by  his  widow,  son  and  daughter. 

"  'In  my  Father's  house  are  many  mansions,  if  it  were 
not  so  I  would  have  told  you;  I  go  to  prepare  a  place 
for  you.' 

"  'Precious  in  the  sight  of  the  Lord  is  the  death  of  His 
saints.'  " 
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PAQUETTE  BROS.,  Bol*  Agenti  for  Canada 
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Nicklin's  (sajonicj  Duplex 
SAFE 


Size  2 


are   ENGLISH   MADE 

C?     Size  2 


NOTICE  COIL  GUAHD*. 


5  Sizes,   Nickeled   or   Black. 
Arri.y 


Mr.   F.  P.  ROGER,  Carlaw   Bldg.,   TORONTO 


BETU 


for  roug'H 

weather. 


Chiffon  Veilings, 

IN  ei      V  eilin&S*,    for  dressy  occasions, 

in   Brown,    Navy,    Royal,   Green,    Black,  While. 


HIQH-CLASS    GOODS 
HAND-WORKED  HAND-SPOTTED 

CANADA  VEILING  CO., 

93  YORK  ST.,  TORONTO 


DOSE  SUPPORTER 

Molds  the 

STOCKING  UP 

and  the 

CORSET  DOWN 


RETAILS 

25c.  to  $1.00  per  pair 


==^ 


On  Sale  at  all  Leading 
Wholesale  Houses  £>  & 
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I.    B.    KLEINERT    RUBBER    CO. 


TORONTO.   ONT. 


The   POSTER 


Hose   Su|>|>orter 


"The  NAME  is  on 
the  BUCKLES" 


I.  B.  KLEINERT  RUBBER  CO. 

TORONTO,  ONT. 

Sole  Owners  and  Manufacturers 
for  the  Dominion  of  Canada 
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THAT  THE  BEST  UNDERWEAR 

ENMANO 

***  ^PEN-ANGLE 

UNSHRINKABLE  *  UNDERWEAR 


1904 
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men's  furnisher 
Clothier 


and 


Devoted  to  the  Canadian 
Dealer  in  Men's  Goods  >r* 


CLOTMINC. 

S  I    <    l\  SVf.AK 

UNDKRWKAK 

HOSIKRY 
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CLOVl s 
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ODDS    AND    ENDS    OF    TALK. 


A\  umbrella  big  enough  to  cover  a  dozen  persons 
belongs  to  the  church  of  Si.  Peter  Mancroft, 
Norwich.  It  is  used  on  wel  days  for  wedding 
parties,  so  thai  the  bride  and  bridegroom,  the 
bridesmaids  and  guests  may  nol  gel  their  -mart 
dresses  spoiled  when  walking  from  (lie  church  door  to  the 
carriages.     It  i-  also  used  bj  the  clergy  at  funerals  when 

the    service    has       to    he    held       at     the 

An  Ecclesiastical         graveside  in  pouring  rain.     That  it 

Umbrella.  is  Useful  is  obvious,  and  it  is  rather 

remarkable       that       many       other 

churches  do  not  include  it  in  the  same  list  as  the  baptismal 
font,  the  pipe  organ  and  the  other  staple  necessities.  No 
one  would  dare  "borrow  "  the  church  umbrella,  and  it  he 
did  he  could  scarcely  lay  it  to  accident. 

• 

T1MKS    have    changed    Very    much    since    five    years    ago 
when   the   "three   decker"   straw    hat    was   in   vogue. 

That     uncomfortable,  useless,  ugly     headwear  that 

consisted  of  the  lowest  possible  crown,  the  snippiest  of 
narrow  brims,  the  roughesl  of  straw,  and  to  crown  all   (if 

thai  can  he  said  id'  a  feature  of  the 
The  Lightest  brim)    three  layers  of  thick,     heavv 

Hat.  straw  at   the  edge  of  the  brim  and 

the  thicker  the  better  -that  kind  of 
nuisance  has  gone  where  are  razor-poinl  shoes  and  neck- 
frills.  An  Irish  exchange  tells  of  a  novelty  which  is  be- 
ing introduced  into  Ireland  by  the  French  for  next  sea 
son's  trade.  This  is  a  hat  made  of  paper  straw.  It  is 
straw  colored  and  cannot  he  distinguished  from  the  real 
straw    save    upon    the    closesl    examination.      The    new    hat 

has  the  advantage  of  exceeding  lightness,  untearable  ma- 
terial, and  it  is  said  that  by  a  chemical  process  it  is  un- 
affected by  rain.      Lyons  is  the  seat  of  manufacture. 

•        » 

THE  Church   Army  in   England   has   just  discovered  that 
its  philanthropy   is  being   basely     misused.     Their 

idea  has  been  to  assist  the  unemployed  to  secure  a 
position  by  sellinu  to  him  at  a  very  low  price  any  article 
of    clothing    he    may    desire,    to    improve      his    appearance 

when  making  application  for  em- 
"On  the  ployment.     These  pieces  of  clothing 

Cheap."  have  always  1 n     id'  good  quality 

since  they  are  supplied  by  wealthy 
well-wishers,  ami  an  outfit  of  the  value  of  some  pounds 
could  be  procured  Cor  as  many  shillings,     it  has  come  to 


their  attention,  however,  thai  a  large  number  of  men 
have  been  for  years  living  on  the  "Army"  Coi  their 
clothes,  or.  after  securing  what  they  wanted,  have  been 
pledging  them  at  three  or  four  times  what  the}  paid  fo< 
them.  The  plan  of  operation  was  tor  the  man  in  need  of 
clothes  or  ii  i  ne\  to  don  his  pooresl  apparel,  call  at  the 
"Army"  employment  office  and  enter  hi-  name-  on  the 
register  lor  employment.  The  nest  day  he  call-  at  the 
office  to  see  if  there  i-,  any  work  for  him.  incidental!  \  re- 
marking  thai    he  needs  a   new    suit   or  pair  of  ^| accord 

ing  to  his  requirements  in  cash,  or  the  deficiencies  that 
appear  in  his  apparel,     lie-  1-  given  a  "purchasing  ticket  " 

on    which   are   entered    his   name   and   the   clothing   desired. 

With   this  card   he   is  enabled    to  gel   JUSI    what    he   wants  at 

the  clothing  depot  for  a  few  shillings.  He  forgets,  then, 
to  call  again  to  follow  up  his  application  for  employment. 

It    is  said   that    many  men   in  g I   positions  have  obtained 

clothes  in  this  way.  and  the  tailor  and  furnisher  have  losl 

a   lot   of  money. 

IX  London.  Eng.,  i-  held  each  year  a  tailors'  exhibition 
and  competition  of  tailor-made  garments,  tin of 

recent  date  being  the  eleventh.  The  abject  of  the 
exhibition  is  to  encourage  every  phase  of  practical,  artis- 
tic and  scientific  tailoring  with  theyiew  of  producing  the 
highest  class  of  work.  For  this  pur- 
pose competitions  are  held  in  ever)  A  Tailors'" 
branch  of  the  tailoring  trade  and  Convention 
from  a  study  and  close  examination 

of  the  garments  entered  the  tailors  assembled  learn  many 
a  trick  or  notice  where  improvements  can  he  made.  Tailors 
tri  in  all  over  the  country  attend  and  criticise  and  com- 
pare noie>.  Apprentices,  masters,  journeymen  and  fore- 
men compete  and  -how  then-  interest  by  attending  the 
conventions,  which  last  two  days.  There  can  lie  no  doubt 

that  each  and  everyone  is  benefitted  since  each  man  has 
his  ideas  and  most  of  them  have  small  knack-  which  art 
i  f  \alue  in  savin-  time  and  material  and  above  all  in 
securing  the  lit  which  i.-  the  foundation  on  which  every 
tailor's  reputation  is  built.      In  Canada  we  have  a  Tailor-' 

A--  ciath  n.  hut  as  the  meetings  are  improved  1>\  no  i 
tical  display  of  costumes,  the  good  to  he  derived 
ed  only     from  essays    or  talks.     The  combinatii 
convention  and  exhibition  i-  the  ideal  form  of  dispei 
the  most  information. 
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FADS    AND     FASHIONS. 

T  is  a  great   many  seasons     since  I  have  seen      joins  onto  the  band  or  reinforcements  at  the  back  were 


such  a  monotony  in  patterns  in  fancy  colored 
shirts  as  is  evident  for  the  coming  Spring.  1 
do  not  by  this  intend  to  cast  any  reflection 
upon  the  manufacturers  as  they  are  not  at 
all  to  blame  for  it.  We  have  had  perhaps 
six  or  eight  or  more  seasons  that  have  been 
replete  with  novelties  of  great  and  little 
merit,  but  at  any  rate  providing  a  variety  for  the  retailer 
to  select  from  and  for  the  consumer  to  suit  his  fancy 
however  strong  in  any  direction  it  might  be.  This  thing 
could  not  continue  forever,  and  ^evidences  of  this  have 
come  out  strongly  at  the  present  time.  I  am  sorry  for 
this  too,  as  the  consumer  has  been  rather  spoiled  by  the 
selection  he  has  had,  and  it  is  probable  that  he  will  not 
for  the  moment  fit  into  prevailing  conditions.  A  great 
assortment  of  new  and  attractive  shirts  is  an  inducement 
to  a  man  to  keep  on  hand  a  large  line  of  shirts.  Patterns 
are  even  better  on  an  average  than  they  were  last  sea- 
son, but  there  is  no  conspicuous  difference,  and  I  fear  the 
shirt  trade  will  at  first  suffer  a  little. 

• 
Speaking  of  shirts,  I  was  examining  some  dress  shirts 
the  other  day  in  the  stores  of  some  of  the  best  city  fur- 
nishers, and  I  was  forcibly  impressed  with  the  great  dif- 
ference in  appearance  of  shirts  selling  in  the  same  store 
at  the  same  price.  I  found  out  a  lot  of  things  I  daren't 
make  known  here,  but  whicb  would  be  of  interest  to  any 
manufacturer  if  he  cares  to  know  what  they  are.  There 
is  no  use  for  a  manufacturer  to  attempt  to  do  business 
with  some  uncouth  affairs  that  were  shown  me.  especially 
when  shown  beside  others.  A  very  common  fault  I  found 
was  the  utter  disregard  for  the  shape  of  the  opening 
through  which  the  shirt  was  to  show.  This  is  in  all  cases 
of  a  U-shape  pure  and  simple,  and  the  best  shirts  had  this 
shape  at  the  bottom  of  the  bosom.  This  elimination  of 
all  superfluous  bosom  in  a  dress  shirt  is  most  important, 
and  it  stands  to  reason  that  the  bosom  that  is  shaped  like 
the  opening  of  the  vest  will  fill  its  purpose  with  less  waste 
bosom  than  the  one  that  has  corners  and  a  straight  bot- 
tom. 

*       * 
• 

That  much  for  the  fit.  When  it  came  to  finish  mat- 
ters were  still  worse.  The  laundering  of  many  of  the 
shirts  was  of  such  a  poor  quality  that  it  was  a  wonder 
they  were  accepted  by  the  furnishers.  Not  only  was  the 
bosom  of  that  "lights  and  shadows"  style  of  laundering 
that  makes  the  best  shirt  look  cheap,  but  the  body  was 
ironed  with  no  regard  for  smoothness  and  straight  lines 
were  not  obtrusively  present.  Spots  of  gloss  on  the  front 
mingled  with  spots  of  roughness  will  not  sell  a  shirt,  and 
even  if  the  bosom  is  well  laundered  a  careless  arrange- 
ment of  the  folds  that  are  necessary  in  the  shaping  of  the 
shirt  tell  strongly  against  it.  A  detail  of  some  of  the 
shirts  that  caught  my  fancy  and  would  undoubtedly 
count  strongly  with  every  purchaser,  was  the  reinforcing 
at  the  back  which  took  almost  the  form  of  a  yoke  so  low- 
did  it  extend  from  the  band.  Not  only  did  this  make  the 
shirt   stronger,  but  the  unsightly  gathers  where  the  body 


entirely  out  of  sight  in  t lie  shirt  as  it  was  shown  to  me, 
the  yoke  extending  in  plain  well  ironed  surface  down  to 
the  edge  of  the  front  of  the  neckband  as  it  was  folded. 
There  was  probably  not  ten  cents  a  dozen  difference  in 
the  cost  of  manufacture  between  the  poorest  and  best  of 
these  shirts,  as  far  as  these  details  are  concerned  at  least, 
but  the  difference  in  appearance  was  fully  fifty  cents  to 
me.  We  may  talk  ourselves  blind  on  quality,  it  is  ap- 
pearance that  sells  goods  to-day,  and  the  manufacturer 
who  is  out  for  trade  has  got  to  recognize  this  fact. 

One  of  the  incongruities  seen  on  the  streets  of  the  aver- 
age city  is  now  becoming  apparent  as  cold  weather  ap- 
proaches. There  are  a  great  many  men  (and  I  think  the 
number  is  increasing)  who  carry  canes  to  their  offices  in 
the  morning.  With  them  I  have  no  fault  to  find,  and  I 
must  admit  I  rather  favor  the  idea,  provided  the  man's 
occupation  allows  him  to  dress  in  accordance.  But  I  draw 
the  line  long  before  many  of  my  fellows  do.  It  strikes 
me  as  one  of  the  most  ridiculous  of  sights  to  see  a  man 
with  an  overcoat  collar  turned  up,  hands  crammed  into 
his  overcoat  pockets  and  a  cane  under  his  arm.  Of  what 
use  or  ornament  in  this  world,  a  cane  is  in  that  position 
T  can't  see.  If  sufficiently  warm  gloves  are  aot  worn,  or 
the  man's  circulation  good  enough  to  allow  him  to  keep 
his  hands  out  of  his  pockets,  and  his  cane  in  one  of  them, 
the  cane  should  be  left  in  the  rack  and  the  man  be  saved 
the  annoyance  and  unseemly  appearance.  Carry  a  cane 
if  you  want  to,  but  carry  it  in  your  hand. 

In  the  present  fashion  of  square  athletic  shoulders  in 
overcoats,  there  are  many  men  who  demand  from  their 
tailors  a  square  extensive  shoulder  when  their  own  shoul- 
ders are  very  narrow.  The  result  is  that  unless  the  tailor 
knows  his  business  perfectly  he  is  apt  to  produce  a  coat 
that  looks  well  for  a  week,  but  after  a  few  wearings  the 
ends  of  the  shoulders  begin  to  drop,  and  the  wearer  soon 
finds  his  sleeve  top  a  couple  of  inches  down  his  arm.  Or 
when  a  tailor  is  clever  enough  to  give  a  wide  effect  to  a 
narrow  man  the  overhang  of  the  shoulders  is  clearly 
visible  by  the  sagging  in  of  the  top  of  the  outside  of  the 
sleeve  just  below  the  shoulder  padding.  While  it  is  im- 
possible to  make  a  thirty-six  chest  look  like  a  forty-four 
the  tailor  can  avoid  both  of  the  above  faults  by  a  very 
simple  method.  Instead  of  putting  padding  in  the  shoul- 
ders only,  let  him  fix  some  on  the  top  outside  of  the  sleeve, 
thicker  at  the  top  and  thinning  off  until  it  disappears  four 
inches  down.  There  is  then  some  resistance  to  the  falling 
of  the  shoulder  and  the  sagging  of  the  arm  is  absolutely 
avoided.  It  is  little  details  of  this  description  that  dis- 
tinguish the  poor  from  the  good  tailor  and  enable  him  to 
get  an  extra  price  which  is  almost  all  clear  profit.  In 
spite  of  the  popularity  of  broad,  square  shoulders  and  the 
improvement  it  makes  in  most  men,  I  cannot  commend 
the  indiscriminate  broad  shouldered  effect  on  every  man. 
It  is  positively  ludicrous  the  way  the  shoulders  of  some 
tiny  men  are  built  out, 
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CHRISTMAS  NOVELTIES 


: 

♦ 

: 


Dressing  Gowns,      House  Coats,      Bath   Robes, 
Embroidered   Half  Hose,      Fancy   Silk   Mufflers, 


(Silk  and  Caahmere) 


♦ 

: 

♦ 

♦ 
4- 

t 


♦ 
4 
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EVENING^  WEAR  SPECIALS 

RgTl Pp  7TjJ%!o^ • 

JAN  ft)  \^*r      White  Dress  Shirts,  White  Dress  Bows, 

f  ^^^^White  Kid  Gloves, 

'  White  Silk   and   Linen   Handkerchiefs. 

A  full  range  and  good  assortment  of  above  lines  in  stock- 


W) 


''\  rut* 


Order  NOW  for  the  Holiday  Trade. 


♦ 
♦ 

Full     Dress    Vests. 

(Single  and  Double  Breasted)  ♦ 

♦ 

: 

♦ 
♦ 


CAULFEILD,  BURNS  &  GIBSON,  !?.'&?  TORONTO 
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(Linen-Mesh) 


It  is  especially  invaluable  for  the  colder  seasons  and  has  the  peculiar  property 
of  at  once  appealing  to  a  very  large  and  intelligent  class  of  people  as  something 
superior  to  any  other  underwear  they  have  ever  worn. 

The  peculiarly  pleasant  sensation  of  wearing  linen  next  to  the  skin  is  so 
foreign  to  wool  that  once  a  person  wears  the  Dr.  Deimel  Underwear  he  becomes 
an  enthusiast  on  the  subject,  and  before  one  is  aware  of  it.  scores  of  his  friends 
are  asking  for  the  goods. 

The    Dr.    Deimel    Underwear  is   made  in  such  a  wide  variety  of  sizes 
that  we  can  fit  everybody. 

Write  for  descriptive  catalogue  and  particulars  o(  wholesale  terms. 

ADDRESS 

The  Deimel  Linen-Mesh  Company, 


2202  St.  Catherine  Street.    Montreal.  Canada. 


NEW  YORK : 

491    Broadway. 


SAN    FRANCISCO 
l  in  Sutter  St. 


LONDON,  E.(      Engi  *nd. 
m-l  l-l  2   Bri  \  i  S 
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CHRISTMAS 
NECKWEAR 


Samples  now  on  the  road  with  our  travellers. 
Compare  our  styles,  finish,  Patterns  and  values. 

Delivery  guaranteed 

early  in  December. 

Greenshields  Limited 

MONTREAL 
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Not  onlj  citj  retailers,  bu1  theij  country  brethren, 
nave  united  In  upholding  the  welfare  ol  the  fancj 
still  bosom  for  Kail  ami  Winter.  It  is  prominenl 
in  window  displays,  "small  and  neat"  leading  the  hu, 
ured  division,  stripes  in  the  same  category,  ami  plenty  ol 
while  Bpace  toi  eyes  tired  with  the  problem  <>i  color. 
As  has  been  pointed  oul  eve]  since  the  opening  oi  the 
season,  this  is  a  satisfying  condition. 

•  * 
• 

An  interesting  event  in  the  steady,  monotonous  hum 
of  Kail  trade  in  shirtdom  us   the  Ingenious  innovation  of 

a  haberdasher  in  the  Wall  street  district  of  New  York 
Realizing  the  undoubted  acceptance  ol  quarter-size  col- 
lars he  drew  the  logical  conclusion  that  quarter-size 
shirts  would  "catch  on."  It  is  said  that  the  idea  is  full 
of  value  as  an  advertisement,  which  naturally  ever} 
haberdasher  looks  tor.  In  this  connection  The  Review 
talked  to  .1  Montreal  shirt  manufacturer,  who  but  raised 
ins  eyebrows  and  innocently  asked,  "Are  there  quartet 
si/es  in  collars,  and  can  there  possibly  he  quarter  sizes 
in  shirts?"  What  does  he  mean '.'  An  exclusive  haber- 
dasher ridiculed  the  general  adoption  of  quarter-size 
shirts  by  saying,  "Retailers  can't  afford  to  carry  such  a 
variety  of  stock." 

• 

Salesmen  on  the  road  are  doing  well  on  futures,  and 
Spring  orders  are  of  a  satisfactory  volume,  and  not  of 
the  speculative  nature  of  one  year  ago.  Cautious  buying 
last  yeai  has  left  many  stocks  in  a  depleted  condition, 
and  retailers  are  fairly  free  handed  in  Spring  purchasing. 
The  most  "canny''  buyers  are  guarding  against  losses  by 
choosing  such  cloths  and  patterns  as  air  salable  the  year 
round,  and  spicing  them  with  just  enough  novelties  to 
lend  variety  and  freshness.  As  has  been  pointed  out, 
there  is  no  war  I'm  supremacy  between  the  plain  and 
pleated  bosom,  as  both  should  be  favored  Impartially. 
Pleats  are  apt  to  suffer  in  the  laundry,  especially  narrow 
ones,  which  are  gradually  being  replaced  by  wider  ones, 
but  that  is  not  going  to  stop  sales  if  color  and  pit  tern 
please  the  customer.  Pleated  shirts,  as  has  been  said 
here    before,    sell    bettei    in    Spring    usually,    when    there   is 

no   [eat    of    the   jacket    being    taken   oft. 

*  * 
• 

Color  is  an  ever  perplexing  question,  and  nothing  can 
be  definitely  laid  down  as  a  rule.  It  is  generally  accept- 
ed that  the  higher  grades  show  a  goodly  proportion  of 
dark  grounds,  although  some  sections  advocate  and  de- 
mand the  light  mounds  in  better  grades  The  sales  of 
light  and  dark  grounds  are  always  about  equal.  Taste 
and  judgment,  if  well  utilized,  should  easily  a\oid  net- 
ting either  patterns  or  colors  which  ate  going  to  remain 
on    the   shelves,    .is    all    lilies    show    beautiful    designs. 

• 

New  weaves  are  not  in  evidence  for  Spring.  Zephyrs, 
madras,  etc.,  ate  as  usual  demanded.  Solid  effects  of 
slates,  light  blues,  -leys,  and  the  ever  populat  black  and 
white  mixtures,  are  spoken  ol  highly.  These  colors, 
along  with  the  new  onion  shade,  pinks,  light  greens,  etc  . 
are    in    good     representation    among     the    printed     goods. 

t<: 


Patterns  in  good  demand  show  nothing  stai  I 

do1      jacquard  ,  etc. 

•      * 

A    review   ol   the   man;    collai    displays   made   i>\    citj 
furnishers     but   clearly     verifies   the     tad    that     there  i 
something  of  everything  to  be  seen  in  the  waj   oi  collai 
[ancles,     Wings  form  a  [amilj   of  numerous  brani 

occupying    a    stiongei    position.      Widths    run    liom    I 

J,    Inches,   and    there   is   medium   and    wide    spacing,   and 

the  same  with  tabs,  as  well  as  naiiow  and  Wide  stitch- 
ing, and  both  straighl  and  round  corners.  This  but 
means  wing  collars  are  in  rogue,  and  are  forming  the 
line  ol  demarcation  between  Summer  ami  Winti 
There  base  been  a  numbei  <>f  sightly  collar  Bhapes  during 
the  past  \eai,  but  the  wing_secms  to  he-  the  cornet  style 
lor  still  bosoms  and  wide  four-in-hand  ties.  The  most 
pleasing  comfortable  style  is  not  too  high  and  shows  no 
exaggerated      tabs.         If    the    general     trend    of    the    public 

might   be  judged,  it   is  toward   pointed  ami   medium  con- 
caved   tabs        Every    taste-   can    be    cateied    to   at    an\     late 


The  wing  collar  should  stimulate  the  sale  "f  poke,  and 
lap  fionts  for  formal  afternoon  and  evening  weal  Wings 
are  not  correct  in  this  particular,  and  these  other  varie 
tics  should  be  urged  in  preference  to  the  e\cr  popular 
told  collai.  This  latter  family  is  as  conspicuous  as  evei 
ami  still  perhaps  the  leader.  Rounded  corners  and  wide 
spacing  are  more  in  evidence  to  accommodate  wide  neck- 
wear. Narrow  banders  are.yel  selling  to  the  young  men 
along  with  the  close-meeting  fronts,  which  are  clung  to 
by    this   class   of    trade. 

• 

Some  "hurrah"  advertising  was  recently  indulged  in 
by  a  New  York  departmental  stoic  of  a  collar  construct- 
ed in  a  way  to  permit  the  wearer's  scarf  to  slip  easily 
back  and  forth  for  proper  tieing.  The  'pocket,"  device 
to  catch  the  back  button  and  keep  it  from  interfering 
with  the  movemenl  of  the  scarf  was  the  feature,  but  it 
is  nothing  novel  on  this  side  of  the  line.  A  Toronto 
smallware  man  kepi  a  man  in  his  window  for  days  illus- 
trating the  advantages  of  a  certain  collar  button  bj  tak- 
ing  oil    and    putting   on   a   collar   with    this    button   in    use 


A  NEW  SHIRT  COMPANY. 

Till-:  Standard  Shut  Manufacturing  Company  is  tin 
name  of  a  new  company  formed  in  Montreal  with, a 
capital  of  (1,000,000  to  acquire  and  cui\  on  the 
business  tormerl]  carried  on  by  the  Standard  Shin 
Company,  Limited,  and  as  recently  acquired  by  David 
Yuile  et  al  [rom  said  company  as  a  going  concert 
carrj  on  the  business  of  manufacturing,  buying,  -elling 
and  dealing  in  shirts,  collars,  haberdashers'  supplies, 
men's,  women's  and  children's  clothing  of  everj  descrip- 
tion. The  charter  members  are  David  Yuile.  manufac- 
turer ;  Charles  Rlair  Gordon,  manufacturer  ;  William 
Yuile  King,  cashier  ;  .lames  Roy  Gordon,  commission 
merchant  ;  and  Robert  Andrew  Duntnn.  notary,  all  of  the 
City    of   Mont  teal. 
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IN     CRAVATDOM. 


AS  the  season  advances  it  becomes  more  evident  that 
Autumn  attire  in  cravatdom  for  the  male  member 
of  the  family  is  quite  as  important  as  for  those  of 
the  gentler  sex.  Men  are  growing  more  and  more  exact- 
ing every  day  regarding  this  part  of  their  wardrobe, 
especially  just  at  this  time  of  year,  and  makers  of 
masculine  fashions  are  suffering'  exactly  the  same  painful 
experiences  as  creators  of  feminine  attire  have  suffered 
from  time  immemorial.  A  paramount  question  with  many 
si  ores  is  the  proper  stand  to  take  on  the  new  widths  in 
neckwear.  Exclusive  city  retailers  are  showing  scarfs 
from  two  and  one-quarter  to  three  inches  wide.  To  all 
who  hesitate  pushing  this  style  for  the  always  assured 
brisk  holiday  business  some  seasonable  talk  is  not  amiss. 


The  most  far-seeing  forecaster  hardly  expected  a  year 
ago  that  the  change  in  the  style  of  scarfs  would  be  as 
radical  as  it  has  turned  out.  Narrow,  one,  and  one  and 
one-quarter  four-in-hands  have  been  eschewed  by  the  elite 
trade,  and  many  there  are  who  predict  that  these  cravats 
will  be  entirely  ousted  before  another  season  is  on.  Only 
now,  however,  are  various  trade  journals  discovering  that 
although  "dinky"  narrow  ties  were  undeniably  popular, 
they  were  never  really  correct  or  sightly.  There  is  a 
deal  of  truth  in  this,  as  fairly  wide  scarfs  are  sensible 
and  sightly  articles,  and  good  dressers  are  going  to  ad- 
here to  them.  A  phase  of  this  question  which  must  be 
considered  is  the  fact  that  waistcoats  are  to  be  cut 
higher  next  Spring,  and  this  can  mean  nothing  else  than 
a  return  to  narrower  forms.  Wide  four.in-hands  should 
be  stocked  accordingly  with  this  in  view.  That  they 
should  be  advocated  and  banked  upon  for  the  present  sea- 
son is  apparent  when  it  is  realized  that  wing  collars  are 
in  good  demand.  These  two  are  inseparable  and  co- 
relative,  and  should  be  stocked  and  urged  together.  Many 
stores  are  content  to  go  on  in  the  same  old  way,  waiting 
for  customers  to  call  for  some  particular  style,  instead 
of  leading  and  educating  the  trade,  which  in  time  estab- 
lishes a  wide  connection.  These  new  varieties  and  colors 
in  neckwear  will  do  much  to  establish  an  exclusive  repu- 
tation, it  is  hardly  safe  to  stock  many  of  the  extreme 
widths,  however. 


Undoubtedly  this  furore  for  the  wide  four-in-hands  has 
not  affected  the  smaller  centres,  and  even  many  city 
stores.  Perhaps  squares  and  puffs  are  being  urged  in- 
stead, but  it  is  a  condition  which  must  not  be  overlooked. 
Across  the  line  even  three-inch  scarfs  are  popular,  and 
the  thin  end  of  the  wedge  is  already  felt  here.  Some 
difficulty  is  experienced  in  tieing  these  neatly,  and  the 
best  connoisseurs  are  decided  upon  folding  the  long  end 
twice  around  the  short  end  before  putting  the  long  end 
through,  which  gives  a  long,  graceful  knot,  altogether  the 
desideratum. 


For  the  holidays  retailers  should  take  a  keen  interest 
in  the  new  colorings  and  weaves,  and  often  window  dis- 
plays can  be  made  along  this  line.  There  is  always  a 
chance  to  push  higher  grades  of  cravats,  and  the  wide. 
varieties  and  puffs  make  this  an  easy  matter.  Brown, 
purple,  green  and  wine  make  up  handsomely  in  the  new- 
est shapes,  and  are  undoubtedly  proving  ready  sellers.  It 
must  not  he  overlooked  that  pearls,  greys,  creams  and 
blacks  should  occupy  a  distinct  place  in  holiday  stock. 
This    is    a   season    for    many    plain    effects    and    there   is     a 


conservatism  evidenced  in  the  call  for  quiet  and  unob- 
trusive ideas.  All  weaves  such  as  rep,  taffeta,  mats  and 
crepe  are  selling  well.  Keps  are  particularly  popular  be- 
cause of  their  peculiar  lustre,  wliich  lends  an  added 
charm. 


"Squares,"   said  one  prominent   Montreal   haberdasher, 

"are  falling  off  in  sales,  due  to  the  increasing  sale  of 
wide  four-in-hands."  It  is  true  t hat  this  variety  of 
neckwear  has  been  in  style  for  several  years  and  men  like 
a  change.  Yet  squares  are  good  and  sensible  shapes,  and 
with  the  possible  exception  of  price  there  is  no  objection 
to  them.  That  this  condition  is  but  temporary  may  thus 
be  taken  as  granted. 


One  of  the  most  popular  materials  at  the  present  time 
is  Irish  poplin,  or  a  good  imitation  of  it.  High-class 
trade  is  pushing  it  hard  and  selling  it  in  large  quanti- 
ties. Its  neatness  is  its  principal  virtue.  One  large 
furnisher  displayed  a  number  of  poplin  four-in-hands  tied, 
over  pieces  of  the  same  material,  which  were  thrown  over 
low  wooden  pedestals  or  stands.  All  the  ties  and  pieces 
were  different.  In  each  tie  was  stuck  a  French  grey 
silver  tie  pin  in  art  nouveau  designs.  This  plan  of  show- 
ing the  tic  with  a  piece  of  the  goods  is  largely  used  m 
New  York,  and  suitable  only  for  large  merchants.  Reps 
arc  figuring  strongly  both  here  and  across  the  line.  For 
the  information  of  those  who  are  not  upholsterers  rep  is 
a  very  coarse  corded  material,  in  this  case  a  silk.  Pop- 
lin has  a  finer  cord.  One  of  this"  season's  offerings  is  a 
pattern  called  a  lizard  skin,  which  is  made  up  of  irregular 
widths  of  light  and  dark  shades  of  the  same  color  run- 
ning  gradually   but  abruptly  into  each   other. 


Christmas  trade  is  reported  as  very  good  and  manu- 
facturers are  well  pleased.  The  percentage  is  still  be- 
ing allowed,  although  it  seems  to  amount  to  more  than 
in  reality  it  does.  To  take  advantage  of  the  10  per  cent, 
discount  the  merchant  secures  only  January  dating, 
whereas  the  regular  terms  are  5  per  cent.  April  1.  Still 
it  means  something,  and  is  acceptable.  A  good  line  of 
cravats  to  run  for  special  Christmas  trade  is  the  boxed 
tie,— that  is  a  tie  put  up  in  its  own  box,— an  ideal  form 
in   which   to  present    it. 


Some  high-class  furnishers  are  showing  the  folded  in 
four-in-hand,  which  is  quite  new  in  this  country.  It  is 
the  full  three  inches  wide,  and  folds  in  three  thicknesses 
with  a  pointed  bottom.  "Stand  Pat"  is  the  name  of  a 
semi-ready-made  once  over,  and  gives  an  effect  of  a  well 
tied  cravat.  Light  shade  ascots  and  once  overs  are  sell- 
ing to  the  better  trade  for  wear  with  formal  afternoon 
dress.     The  shade  is  supposed   to  match   the  gloves. 


A  great  partiality  is  being  shown  wooden  fixtures  by 
furnishers.  They  are  in  the  mission  style  and  finished  in 
a  dark  mahogany.  They  take  every  form  from  the  tiny 
pedestal  for  a  cravat  or  collar  to  large  clusters  of  arms 
after  the  style  of  the  metal  fix  lures.  Some  have  the 
arms  finished  with  ragged  ends  as  though  broken  off.  The 
small  pedestals  are  the  most  useful,  and  are  assuredly  an 
acquisition    to   a    window   display.      Gunmetal  and    antique 
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The   style,  fit  and  price  cannot  be  duplicated 
by  any  other  Manufacturer. 

Every  pattern,  design  and  every  novelty  form  of 
construction  is  our  own  execution. 

See  our   Spring  Samples   before   placing    your 
Spring  Order. 

£.  Van  Allen  (8b  Co. 


Hamilton,  Ont. 
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It's  the  detail 

in  finish, 

construction 

and  packing 

from  choice  silks 

through  the  hands 

of  high-salaried 

expert  cravat 

makers  that 

sells  them  over 

your  counter  and 

increases  your 

business. 

Not  indifferent 

cravats   purchased 

at  low  prices, 

catchy  discounts 

or   dating. 


Niagara 
Neckwear  Co. 


Limited 


Niagara  Falls. 


brass  fixtures  are  also  highly  favored.     The  bright  finish 
lias  almost  entirely  gone  out. 

*       * 

• 

A  new  necktie  adjuster  introduced  on  the  English  mar- 
ket has  a  silkette-covered  flexible  band  shaped  to  the  base 
of  the  neck  for  the  purpose  of  gripping  the  bottom  of  a 
collar  of  the  double  band  variety.  Commencing  from 
the  front,  the  adjuster  is  inserted  between  the  folds  of 
the  collar  by  pressure  of  the  thumbs,  when  it  adjusts 
itself  to  the  proper  position.  The  tie  is  made  over  the 
centre  of  the  band  at  the  part  which  corresponds  to  the 
front  of  the  collar  and  any  style  of  neckwear,  either 
made-up  or  otherwise.  The  purpose  of  the  adjuster  is  to 
obviate  the  necessity  of  constantly  tieing  and  re-tieing 
the  neckwear,  thus  saving  time  and  trouble.  The  ad- 
juster, which  is  made  from  best  quality  hardened  and 
tempered  steel,  is  invisible  in  use,  and  requires  ao  saw- 
ing round  the  collar,  while  the  tie  is  always  ready  to  be 
immediately  assumed.  The  patent  has  been  applied  for. 
It  retails  at  3-i-d. 


CANADIAN  FOREIGN  TRADE. 

IN  conversation  with  a  large  Canadian  firm  engaged  in 
the  manufacture  of  cravats-  some  interesting  infor- 
mation was  obtained  concerning  the  trade  carried  on 
by  this  firm  on  foreign  markets. 

The  principal  foreign  market  is  found  in  Mexico,  where 
convenience  of  situation,  facilities  of  shipping,  and  the 
tariff,  are  all  strong  inducements.  ,  At  one  time  quite  a 
quantity  of  goods  was  shipped  to  Australia,  but  hard 
times  struck  the  country  and  drove  them  out.  The  diffi- 
culty in  handling  the  trade  of  such  a  distant  country  was 
the  length  of  time  between  the  sending  out  of  the  sam- 
ples and  the  receipt  of  orders,  making  it  very  difficult  to 
keep  the  proper  stock  on  hand  for  a  sufficient  time. 

In  Mexico,  however,  conditions  are  more  favorable, 
and  a  big  business  is  being  done.  Two  travelers  are 
regularly  on  the  ground  and  shipments  are  made  either 
by  overland  freight  or  express,  or  by  boat  via  New- 
York.  It  takes  no  more  time  to  get  goods  to  Mexico 
than  it  does  to  British  Columbia. 

The  firm  in  question  think  highly  of  their  export  trade 
and  consider  that  great  developments  will  appear  in  the 
future.  They  find  themselves  amply  qualified  to  compete 
with   United  States  manufacturers. 


KEEP  YOUR  STOCK  FRESH. 
We  have  often  advised  merchants  with  moderate 
capital  to  buy  "little  and  often"  rather  than  in  large 
quantities.  This  advice  is  all  the  more  pertinent  when 
applied  to  the  purchase  of  wearing  apparel,  no  matter 
whether  it  is  tor  men,  women  or  children.  When  goods 
are  purchased  in  large  quantites  by  a  merchant  who  has 
a  limited  outlet,  it  means  that  these  same  goods  will  be 
shown  to  people  time  after  time  until  they  are  finally  sold. 
A  customer  when  he  goes  into  a  store  does  not  want  to 
find  tlic  very  same  goods,  the  same  styles  and  patterns, 
that  he  bought  several  months  before.  He  wants  some- 
thing new  and  different. 
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Don't  Lose  Customers 

by  beliiif   "just  out  of   your  die'     wlieu  ■  man  wants  one  more 
9Uit  of 

Stanfield's " Unshrinkable"  Underwear 

What  if  winter  i.-  here,  ami  most  people  have  bought  their 
iumvv  elothea  I 

SOW  about  the  man  who  bought  STAN  FIELD S  tliree  or 
four  winters  ago— and  now  Minis  bi9  underwear  is  beginning  to 
wear  out  " 

Don't  you  want  his  trade  ' 

How  alxuit  the  man  who  bought  "one  suit  of  STANFIELD'S 
just  to  try  "  and  likes  it  so  well  that  lie  wants  two  or  three  more'.' 

Don't  you  want  his  trade? 

You  rtn  I  get  it  with  broken  si/.es.  (io  over  your  stock— see 
w  here  you're  running  short— and  write  or  telegragh  us. 

We  mane  a  specialty  of  sorting  orders— and  have  all  gi/.es 
ready  for  shipment,  to  till  "  rush  "  orders 

Truro,  N.S. 


Truro  Knitting  Mills  Co.,  Ltd., 


Two  Neckties 

For  the  Price  of  One 

Have    mil   seen    the   latest    DOTtltj    in    neckwear,   the 

REVERSIBLE  PUFF 

By  an  ingenious   patent  device  this  cravat  can  he  re- 
versed, giving  two  distinct  pattern*, changeable  at  will. 
Thl»   is  bound   to  be    a  great    seller,   as  it    takes 

with  the  customer  at  sight. 

Wc   can    make    them    to    your    order    in    any     two 
patterns  desired. 

Price,  $4.25  per  dozen 


JtanDard 


RETURNF. 

4 

^7 


30  19( 


Send  a  trial  order  and  be  convinced.  £A-'<V> 

We   have  everything   in   neckwear,   including   sormey 
nobbv  browns  and  tans  just  arrived.  ~~7i 

THE  STANDARD 


NECKWEAR    CO. 


1853  Notre  Dame  Street, 


flontreal 


Last  Century 

StOCk    CraVatS,   as    worn    in    the 

early  part  of  last  century,  and 

manufactured   by 

Welch,  Margetson   &   Co. 


TRADE      M  ARK 


RETUHN 
APH  19 


Six  New  Shades 


and  To-Day 

Fashionable    ties,    as   worn    to-day, 
and  manufactured  by 

Welch,  Margetson  &  Co. 


REIUHW 


WELCH,  MARGETSON  &  CO.,  ie  Moor  Lane,  ec,  London,  England 


Manufacturers  of  SHIRTS,  COLLARS,  TIES,  BRACES,  Etr. 


FACTORIES -London.  England  :  londonderry,  Ireland. 


AGENTS 


MONTREAL   HOUSE.     205  CoriMinc    Buildings. 


1       SViPASo'rppn     <?21  Thurlow   St.. 

j.    jneasgreen,  Vancouver,  b.c. 
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Toughness  Makes  Toughness, 


"Pinto"  Shell  Cordovan  is  the  toughest  leather  ever  tanned. 

Grows  on  about  the  toughest  animal  that  wears  a  hide. 

Makes  the  toughest  mitts  and  gloves  ever  manufactured. 

It  contains  no  oil  or  minerals  to  conduct  cold,  burn,  crack  or 
stiffen. 

It  will  stand  the  test  of  heat,  steam,  hot  or  cold  water. 

With  these  features  and  its  meritorious  qualities  it  cannot 
help  but  make  the  toughest  wearing  mitts  and  gloves  in  the 
world. 

H.B.K.  Co.  control  the  sole  right  for  "Pinto"Shell  Cordovan. 


Hudson  Bay  Knitting  Co., 

Montreal         Winnipeg         Dawson 
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HATS    AND    GLOVES 


("MTV    merchants  express  satisfaction    with   the   number 
j    ol  brown  hats  thai  have  sold  and  are  still  being  asked 

for.     Both  derbies  and  fedoras  have  g well,  and 

November  baa  seen  a  larger  number  than  ever,  although 
it  was  fell  thai  the  advance  of  the  Beaaon  would  mean 
smaller  Bales.  The  unseasonably  warm  weather  is  no 
doubl  largelj  accountable  for  the  faol  thai  instead  of  b 
falling  off  there  has  been  an  increase.  Fedoras  in  brown 
are  verj  strong  a(  tin-  present  lime.  The  brimt 
wide  and  the  crowns  narrow  and  fairly  high.  Many  mer- 
ehanta  have  increased  their  Bales  of  browns  bj  devoting 
entire  windows  to  their  display,  and  decorating  them  with 
expressive  and  tasty  show  cards.  The}  have  donned  the 
hai  themselves  and  made  their  employes  do  the  same. 
The  same  scheme  lias  been   worked   in   introducing  wing 

coll.ii>   and    certain    shades   of   neckwear.       Browns   will    be 

good  stock  for  Spring . 

*  * 

An  unexpected  rise  in  the  demand  for  fedoras  has 
taken  place.  The  young  man  is  its  strongest  advocate  and 
has  willingly  assisted  anj   departure  from  the  monotonj 

of  black  derbies.  There  is  no  f reakishness  about  the  shape- 
oilier  than  what  is  supplied  by  an  incongruity  between  the 
hal   and  tlio  man. 

• 
Some  attempt  is  being  made  to  push  pearl  derbies  for 
Spring  in  the  United  States,  but  success  is  being  met  with 
only  in  the  cheaper  grades.     The  only  place  for  pearl  i> 

in  a   fedora,  and   there  it   will  he  kept    unless  we  drop  back 

to  the  pearl  high  hats  of  our  great  grandfathers. 

*  * 

Buying  for  Spring  is  already  nnder  way  although  the 
Agency  firms  do  not  issue  their  shapes  until  March.  These 
do  not,  at  any  time,  send  out  freakish  shapes,  anil  what 
is  DOUghl  in  the  uncommon  has  to  he  obtained  elsewhere. 
The  hest   shapes  will  he  staple  with  crow  us  a  little  higher. 

At  present  they  are  somewhat  higher. 

*  • 
* 

The  straw    hats  for  next   Summer  promise  to  he  mostly 

in  splits.     This  style  has  been  gradually  gaining  ground 

for  two  years  with  the  sennit  as  its  principal  rival.  The 
neatness  and  staunchness  of  the  split  is  going  to  win  out. 
Brims  are  to  he  narrower,  measuring  '-  1-4  to  23-8  inches 
and  crowns  will  be  higher,  23-4  to  :>  inches.  The  bands 
will  be  narrower.  All  these  tendencies  were  noted  in  The 
l«'.\  iew  mill  Men's  Furnisher  at  the  close  of  the  past  Slim- 
mer season.  The  price  of  splits,  on  account  of  the  short- 
age of  the  straw,  due  to  the  war  in  the  east,  has  gone  up 
-1  .50  wholesale. 

One  of  tlie  largest  city  dealers  in  hats  whose  bucccss 
with  the  Panama  last  year  was  phenomenal  says:  '"1  am 
not  stocking  a  single  Panama  save  in  the  most  expensive 
grades  for  next  Summer  as  I  think  its  time  has  pe 
Last  Summer  I  sold  fifty  do/en.  hut  it  was  chiefly  owing 
to  the  zeal  with  which  I  pushed  them  and  the  fact  that 
the  price  was  right.      1   think  now    that   very  few    will  find 


a  sale  next  s mei   Bave  in  tin 

governing  myself  ba  thai   way." 

* 

No  stock   i-  complete  at    the   i I  timi 

g(  od  range  of  cloth  cap-.     Last    Winter  thi 
favorably   received  and  this  yeai   pn  i  ■  be  the 

The  Norfolk  is  the  staple  Bhape,  but  oul  of  i1  have  been 
evolved  variations  that  are  selling  well.     Ample  propot 

lions  are  allowed  in  the  crown,  which  is  always  round  and 
full.      Willi   or   without   hand   .  itomobile 

cap    i-   BO    becoming    to  many    \ ig    men    that    it 

does  not  go  with  the  automobile  alone.      Bands  and  ' 
of    various   widths   and    shape-    a"-    added    to    the   cne.' 

all  caps  sa\ e  i he  automobile . 

\    men's    furnisher   had    the    following    carl    in    his    win 
dow  .    the    daj    after    I  he    elections  : 

I  >id  you  wager  a  hat  1 

Mere    are    the    forfeits      Pay    Up. 

lie, hies   .<•_'..-)()      $5.00. 

Silk,  $5.00,  $6.00,  $7.00,  18.00 
The   floor   was  covered   with   puffed   purple   velveteen   and 
the  silk   hats   were  on   small    wooden    fixtures.       In    the   ceil- 


Vi?  :lrcy  rra 


A  neat  display  dressed  by  H.  Rawlings  for  Win.  Mcllroy    Limited. 
Reading.   Eng. 

tie    was   a    low    wooden    table    made   especially    for   window 

use.     Up  the  sides  of  the  windows  were  attached  fixtures 
on  which  were  derbies. 


Silk-lined  and    wool  lined   gloves  are   now    heads 
glove  department.     The  silk-lined  glove  is  a  develo] 
for  the  average  trade  of  the  last  two  or  three 

is   not   yet    estimated    at    its   real    value.       A.8 

hining   warmth  and  appearance  it   Ins  no  equal 
men  find  it   warm  enough  for  the  entire  Winter  and  there 
is  no  doubt    that   its  neatness  places   it   in  a  itself 

as  a  Fall  and  Winter  glove.      In  cosl 

compared   with   what    would     ' spected       In   the 

lined   gloves   the  stockinette   lining    is   the  tisfac- 

tory,  although   more   expense  e    tl  u 
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lining.     Mocha  is  the:  most  popular  leather  in  the  better 

grades. 

*      * 

* 

A  departmenl  store  recently  displayed  some  special 
automobile  gloves  for  men  and  women.  They  are  in 
gauntlet  shape  with  tighl  wrists,  held  tighter  still  by  a 
strap  and  buckle  dome  fastener.     They  were  either  lined 


The  cnt  of  a  furnisher's  window  is  from  a  photograph 
sent  by  11.  Rawlings,  window  dresser  for  William  Mc- 
Ilroy,  Limited.  Reading,  Eng.,  and  is  an  excellent  sample 
of  the  "stocky"  display.  A  large  amount  of  goods  is 
shown,  but  the  disadvantages  of  full  windows  are  avoid- 
ed by  the  symmetrica]  arrangement.  The  effect  of  the 
hats,  shirts  and  cravats  in  the  background  is  very  good, 


with  fur  or  unlined   and   cost    for  the   two  kinds  $4  and       and  a  most  commendable     use  of  show     cards  and  price 
$3.50.     Black  and  tan  were  the  colors.  tickets  has  been  made. 


CURRENT    STYLES   IN  NEW  YORK. 


WELL,  the  season  is  on,  and  I  think  I  can  now  safe- 
ly give  a  fair  opinion  of  what  is  most  worn  here 
for  the  cold  weather  costume  without  guess  and 
consultation  with  tailors  and  furnishers.  When  I  say 
cold  weather  costume,  I  mean  not  the  dress  that  is 
forced  on  one  by  cold  weather,  but  the  styles  that  are 
being  adopted  during  the  social  season  in  the  city,  which 
comes  during   cold   weather. 


doubtedly  the  most  worn,  but  there  is  a  tendency  be- 
coming stronger  every  day  for  the  side  vents  extending 
up  about  four  inches.  The  same  may  be  said 'of  outside 
breast  pockets  as  was  said  in  the  case  of  overcoats. 
Both  double  and  single-breasted  styles  are  worn. 
Trousers  are  becoming  a  little  tighter  at  the  bottom 
with  the  same  fulness  in  the  leg,  a  combination  which  is 
effective,    and      makes    the    width    in     the   knee   and    thigh 


I    think    I    have    foretold    pretty    closely    all. the   styles  seem    greater    than    it   is    without    giving    that    ridiculous 

as    they    are    developing    now,    and    I    cannot    recollect    of  peg-top   effect. 

anything   which   I   should   contradict   in   the   light   of   pre-  Brown   as   a  material   is    much   used,    the  shades   being 

sent    fashions.     I  suppose  it  would  be  expected  of  me  to  in    all     intensities.        Grey    is     also    in    demand,    with   of 

devote  my  first  few  paragraphs  to  overcoats,  as  they  are  course   a   staple   sale   for   black   and   blue   serges   and  che- 


the  foremost  articles   of  dress   at    the   present   time. 
Some  New  Overcoats. 

I  have  been  rather  impressed  with  the  number  and 
variety  of  skirted  or  waist-line  overcoats  that  are  being 
worn.  I  see  a  great  many  of  them,  and  tailors  and 
clothiers  are  attaching  to  them  all  sorts  of  names  that 
refer  practically  to  the  same  coat.  Surtout,  paletot, 
frock  and  newmarket  are  the  names  usually  applied  to 
them,  and  in  no  special  way  do  they  differ,  since  different 
tailors  apply   different    names   to  the  same  coats. 

At  any  rate,  after  closely  watching  the  development 
of  the  demand  for  them,  I  have  come  to  the  conclusion 
that  it  is  not  the  class  of  men  wearing  it  for  informal 
wear  to  whom  I  look  for  my  ideas  of  fashion.  Casually 
glancing  at  the  subject  one  might  go  away  from  New 
York  with  the  idea  firmly  fixed  in  his  mind  that  the 
skirted  overcoat  is  the  correct  and  newest  thing  in  over- 
coats, but  a  closer  examination  of  the  men  who  have 
adopted  it  for 'wear  with  other  than  evening  and  possibly 
formal  day  dress,  will  reveal  the  fact  that  they  are 
lovers  of  the  conspicuous,  and  are  not  men  who  govern 
their  clothes-  by  the  fitness  of  things. 

I  find  a  great  many  men  have  shown  a  preference  to 
this  coat  as  an  accompaniment  of  formal  dress  with  the 
silk  hat,  and  under  these  conditions  it  is  both  becoming 
and  suitable. 

The  Chesterfield  is  the  great  general  coat,  and  its 
adaptability  to  the  demands  of  all  occasions  fully  earns 
it  the  position  it  holds.  It  is  built  long  and  loose,  and 
is  well  built  up  on  the  shoulders.  The  seams  are  raised 
and  the  opening  in  the  front  is  rather  longer  than  usual. 
There  are  no  cuffs,  but  the  majority  have  the  breast 
pocket,  although  1  do  not  favor  them  myself,  and  I  notice 
many   well-dressed   men   are  omitting   them. 

Something  in  Day  Coats. 

The  extreme  length   of   the  sack  coat    which   was^intro- 


viots. 

A  coat  worthy  of  attention  at  the  present  time  is 
the  morning  coat  or  cutaway.  Last  year  it  began  to 
acquire  prominence,  and  this  Spring  was  more  favorably 
received.  The  increase  in  cutaways  worn  this  Fall  is 
merely  a  natural  sequence  of  the  .demand  in  the  Spring, 
and  has  not  reached  the  proportions  of  a  striking  novelty 
by  any  means.  A  great  many  men  are  wearing  it,  but  I 
think  it  will  soon  find  its  high-water  mark,  where  it  will 
remain  for  some  time  before  commencing  to  disappear 
again.  It  is  not  at  all  similar  to  the  old  morning  coat 
that  was  the  style  some  years  ago.  The  skirts,  instead 
of  running  back  quite  rapidly  from  the  waist  line,  slope 
or  round  gradually  down,  so  that  the  bottoms  of  the 
skirts  continue  a  little  around  the  front  of  the  legs. 

Cravats  That  Go. 

I  notice  that  The  Dry  Goods  Review  and  Men's  Fur- 
nisher has  been  commenting  on  the  vogue  of  brown  for 
some  months.  It  is  just  as  strong  here  as  it  seems  to 
be  in  Canada.  It  easily  eclipses  all  other  colors  in 
quantity  worn,  and  it  is  a  pleasant  surprise  that  so 
much  of  it  can  be  seen  without  arousing  a  feeling  of 
monotony.  So  many  shades,  so  many  weaves,  so  diver- 
sified patterns  in  self-tone,  and  so  many  combinations 
with  other  colors  are  shown,  that  one  does  not  get  the 
feeling  that  there  is,  after  all,  only  one  foundation  color. 

Another  color  that  has  met  favor  is  green,  especially 
in  the  four-in-hands.  In  this  color,  too,  great  variety  is 
included.  Plain  colors  are  still  much  worn,  and  have  the 
big  advantage  of  being  proper  at  any  time. 

The  newest  material  is  rep,  or,  in  other  words,  silk 
with  a  large  cord,  like  a  very  coarse  poplin.  It  comes 
in  plain  colors  usually,  as  it  is  only  in  them  that  the 
cord   shows  up  to  good  effect. 

The  two-and-a-half-inch  four-in-hand  is  by  a  good  mar- 
gin the  favorite,  with  a  great  many  of  greater  width — up 
to    three   inches— also   worn.      Ascots   are   taking   as    they 


duped  at  the  first  of  the  season,  appears  to  be  going  out  never  did  before.  Furnishers  are  making  a  strong  rush 
of  favor,  although  it  still  is  a  noticeable  characteristic.  on  light  ascots  for  afternoon  formal  wear,  for  which 
I  think  I  spoke  a  couple  of  months  ago  on  the  probable  occasion  they  are  the  proper  thing,  being  bought  to 
run  which  side  vents  would  have.     The  centre  vent  is  un-       ninlch  in  shade  the  gloves. 
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ALWAYS  AT  THE  TOP 


HAVE  YOU  RECEIVED  OUR   FOLDEB  ON  WING  COLLARS' 

IF  NOT,   WRITE    FOR  A  COPY. 

PREPARE  FOR  THE  DEMAND  OX  THESE  STYLES. 


WE  CAN   DELIVER  THEM  NOW. 


HOW   IS   YOUR   WHITE   SHIRT   STOCK? 

HAVE  VOL'   PREPARED  FOR  YOUR    FULL  DRESS  SEASON 

WE  CAN  GIVE  YOUR  WANTS   IMMEDIATE  ATTENTION. 

WRITE  US  ABOUT  IT. 

The  Williams,  Greene  &  Rome  Co. 

LIMITED 

BERLIN,   ONTARIO. 
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The  Height 
of 

Fashion 
for  Spring 
1905 

is  to  be  found  in 

Our  Range 

of 

Suitings 

and 

Trouserings 


MERCHANTS  CATERING  TO  A  HIGH-CLASS 
TRADE  CAN  EASILY  be  suited  by  us— we  have 
everything  in 

UlOOlktlSand 

tailors' 
trimmings 


TWEEDS 


SERGES 


CANVASES  ITALIANS 

ASSORTED  SILKS,  SUITINGS 

OVERCOATINGS 
HAIR  —CLOTHS 

SLEEVE  -  LININGS 


HOLLANDS 


POCKETINGS 


Our  hiring  Line  was 
never  better. 


We  still  have  a  big  quantity  of  Fall  goods  left,  and  any 
firm  wanting  to  complete  their  assortment  will  benefit 
by  paying  us  a  visit. 

Sole  proprietors  of  the  celebrated 
♦'TYKE"     and     "BLENHEIM" 

Serges,  also  of  Salt's  •' YOTSM  AN" 
Serges — the  best  goods  in  the  trade. 
Send  for  samples  of  them. 

A.  McDOUQALL  &  CO. 

196  McGill  St.,  Montreal 


^>-»-0««.0,»'0,»*0^0'«'0'«0>«'0-»-0,^0»»-0-«-0'«'0'^0«-0^0<J> 


To   Clear    Before 

Stocktaking 


3,000  yds.  Worsted  Trouser- 
ings,  at  -         -  50c. 

5,000  yds.    Worsted  Trouser- 
ings,  at  -         -  60c. 


WRITE   FOR  SAMPLES. 


JOHN    FISHER, 
SON    &     COY 


5  Victoria  Sq. , 


MONTREAL. 
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Romain  Building, 
TORONTO 


Wreyford  &  Co. 

Wholesale  Men's  Furnishers. 

UNDERWEAR  SPECIALISTS. 


}  $13.50  doz. 


We  can  sort  up  your  Winter  Underwear       Imported  lines  from  $10.50  up 

OUR  LEADER 

Unshrinkable  Natural  Wool  Double- 
breasted      Shirts       and       Drawers, 

DOMINION  AGENTS   FOR 

"Aertex"  Cellular  Underwear,  Etc. 

Good  stock  of  GOLF  BLOUSES  for  Ladies  and  latest  in 
MEN'S  and  BOYS'  SWEATERS. 


0ND0N 
NGLANd 


Young  &  Rochester,  EN 

SHIRT,  COLLAR  and  NECKWEAR  Manufacturers 

Travelers  are  now  on  the  road  with  full  ranges  for  Spring,  1905.      WASHING  VESTS 
NEW  SHIRTS,  PYJAMA  SUITINGS,  etc. 

CHRISTMAS    NECKWEAR    from    $5.00. 

Dressing  Gowns  and   Smoking  Jackets 

FROM    $3.75. 
LARGE   SELECTION   JUST    RECEIVED. 

English  Dress  Shirts  at  $9  and  $12  doz., 

IN    STOCK 


Tress  &  Co. 


High-class  Hat  Manufacturers, 

■  LONDON 

Every  dealer  who  makes  a  specialty  of  the  TRESS  hat  stamps  his  store  as  high-class. 

Spring  shapes  are  here,  and  we  are  prepared 
to    open    agencies     In    towns    unrepresented. 

WREYFORD  &  CO.,  Dominion  Agents 

TORON  TO 
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HOME     AND 
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Tin  business  done  In  overcoating  has  been  very 
satisfactory  during  the  pas i  month.  And  tins 
was  in  spite  hi'  the  warm  weather.  Had  there 
been  regulai  Novembei  weather  the  volume  ol 
business  would  have  been  much  greater,  bul  it 
is  doubtful  if  wholesalers  would  have  been  able  t<>  handle 
a  much  largei  amount,  especiaJl]  in  some  lines  The 
greatesl  demand  was  i>\  long  odds  in  meltons,  some 
wholesale  houses  being  sold  completely  ou1  before  the 
demand   was   satisfied      Heaver  held   up   well  for  medium 

class    trade,    and    with    the    Bhortage   of    meltons    developed 

unusual  briskness  on  account  of  its  similarity  to  the 
better  material,  cheviots  have  sold  so  well  that  those 
who  were  unable  to  net  ihe  quantities  of  melton  asked 
for  have  had  an  acceptable  material  to  take  its  place 
The  inconspicuous  stripe  or  broken  line  has  made  cheviots 

popular. 

• 

Turning  to  the  tailor,  he  has,  of  course,  found  his  best 
trade  clamoring  for  meltons,  and  failing  in  that  for 
heavers  A  \ei\  presentable  coat  of  the  latter  will  cost 
four  or  five  dollars  less  than  the  best  qualities  of  the 
former,  and  the  difference  is  appreciated  by  a  certain 
class  of  trade  Black  and  blue  have  both  sold,  but  the 
former  has  done  the  best.  The  young  man  has  accepter! 
the  clotted  or  lined  cheviot  without  hesitation,  and  the 
effect  is  surprisingly  good.  \  great  many  belted  styles 
are  made  up  in  this.  These  belts  have  taken  on  all  kinds 
of  shapes.  Some  are  wide  and  some  narrow;  some  have 
buttons  and  some  have  not.  Buttons  are  used  in  every 
fashion.  The  belt  will  be  in  two  pieces  and  buttoned  in 
the  centre  or  two  buttons  on  the  under  piece  will  be 
seen,  either  together  at  one  end  or  one  at  the  end  and 
the  other  just  under  where  the  end  of  the  over  strap  will 
fall.  In  some  the  belt  really  buttons,  but  usually  there 
is  no  buttonhole,  hut  the  button  and  straps  are  sewn  in 
place.  The  buttoned  belt  falls  out  of  place  where  the 
button  is.  and  for  that  reason  the  fastened  belt  is  to  be 
preferred. 

• 

The  long,  loose,  well  built  up  Chesterfield  of  this  year 

is  the  most  sighlly  garment   thai  could  be  worn.     It   is  a 

return  in  many   particulars   to  the  overcoat   of  five   years 

with  wider  shoulders  and   a  different  drape    at     the 

hack      The  ideal   overcoat   hangs  in  the  hack   with  a  fold 

dropping   from   either   shoulder   just    back   of   the   armhole. 

Thus  it  hangs  square  at  the  bottom.     The  shoulders    are 

very     broad    and   square,    and     a   velvet   collar  is   usually 

added.      Raised    seams   are   favored,    and    the   centre   seam 

in    the  back   is   optional.      The   skirts     flare     rather    than 

crowd   in   to   the  legs,   as  was   tried  last   Winter.     On   the 

belted   overcoat    there  is  no  velvet  collar 

•       • 
• 

The   demand    for   brown   heavers   and   meltons   has   been 

exceedingly      large       It    has     been    a   surprise   to   everyone 

how  strong   it     has     become.      Tt   is   essentially   a    young 

man's  overcoat,   and  he  is  making  the  most   of  it.       The 

stocks    laid     in   at    first   by    the   jobbers  were  not     nearly 

ample   to  supply  orders,   hut   later  larger  quantities   have 

been  laid     in  and     there     is  a  fair  amount  now  on  hand 

There  Is     no     creat   variety   in    the   shades    of  brown   sold 


although,  of  course,  .nine  freaki  hi]  inolined  youths  .in- 
seen  with  lllstv  I  ells.  WhOSe  ole  ijlialH.  .:  ob 
tl  UslVeliess.  On  these  shade,  the  velvet  <ol|,,i  [B  lUUallj 
much   darker.      The   deep   chestnut    blown    i,    the    best,    wild 

velvet  coll. ii   to  match      With  tins  coal   the  blown  hat   i 

at    Its    best. 


During  Novembei  a  greal   aumbei   of  grej   ulsti 

seen  rhese    weie    Vel  \     long    and    loose,    and    wele    eithei    of 

a  light  plain  grej  01  had  a  lame  check  not  wry  notice 
able.  Il  was  chcillv  the  bigh-cIaSS  Hade  that  vv  a  w.-.u 
ing    them,    the   men    who   could    throw     tin-in    oil    and    Wl 

melton     latei    on.     The     light     colored  Bkirted  coat    has 

dropped  out  entirely,  as  it  was  only  a  Kail  fad  It  ilsu 
ally    had    a    \el\el    collai    of   different    shade. 

•  • 
• 

There  are  a  number  of  sack  coats  with  side  slits 

now        Tbe   centre      slil    holds    the    upper    hand    bv    .. 
margin,  but   the  class  who  are  adopting  tin-  side  sin 

the  men   who   will   s ake   it    mote   popular.      Side    slits 

ale   not    ncarlv    as  deep   as    those   in    the  centre   .ne,    and    the 
coat    is   not  quite  so  long,   two   points    that    count    in   its 
favor.     There  is  a  tendency    to  reduce   the  length  of  the 
sack   coat,    and    there   are    more    plain   backs    without 
than   I  here  were. 

*  • 
• 

A  glance  over  the  ready-made  overcoats  rcVuals  a 
galaxy  of  good  quality  and  finish  that  is  a  sign  if  the 
times  in  the  improvement  of  demand.  There  is  undoubt- 
edly a  large  class  who  are  willing  to  pay  a  high  price  foi 
.1  well  made  ready-made.  The  fact  of  the  coat  or  sun 
being  in  readiness  to  take  away,  and  the  lack  of  worry 
about,  fitting,  etc.,  is  a  strong  indujcemenl  to  some  men 
to  buy  at  the  clothing  counter.  Ready-made  overcoats 
of  melton  ate  selling  readily  as  high  as  twenty-two  dol- 
lars, and  in  some  cases  up  to  twenty-live.  Above  that  it 
is  only  the  best  city  clothier  who  can  afford  to  stock 
The  twenty  dollar  melton  is  an  excellent  garment,  and 
in  workmanship,  finish  and  material  is  a  credit  to  the 
makers. 

» 

Manufacturers   report  an   unusually   large  sale  of  house 
jackets,    lounging   robes,    bath    robes,    etc.,    for    Chri 
trade.     These  are  ideal   gifts   for    the  holiday    season   and 
can   he   supplied   at    all    prices    to  retail   at    live  or   twenty 
live  dollars.      Some   very   rich   designs  are  shown,    and    tin 
trimmings   are  carefully   selected   and    tastily   applied. 


OTHER  COUNTRIES  SUFFER. 

IN    \>  w    Zealand   there  are  much     the    same  complai 
from    woolen   mills  as   are  heard  in   this  country.       \i; 
Australian    exchange    reports  :     "Mr.    W.    J.    Parker, 
managing  director   of   the  Onehunga     Woolen     Mills,     has 
written    to    Mr.    J.    H.    Witheford,    member    foi     Auckland 
City,    asking   his   assistance    for    the    woolen    manutai 
which,     he  states,  is     in  a  very   bad  condition.     He 
that    his  company  have  made  no  profit  for  the  past   three 
years,   but   have  expended   the  reserve  put  b]  olnts 

out    that    cloth   imported   into   New    Zealand  pally 

made   up  of  shoddy   and   cotton   at    a   rosf    of    >!,  mi    id   per 
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lb.  This  looks  as  well  as  clolh  made  from  all-wool  cost- 
ing from  Is  to  Is  9d  per  lb.,  though,  of  course,  it  does 
not  wear  so  well. 

"Lately  he  has  interviewed  a  great  number  of  men 
from  England  who  have  been  seeking  employment  in 
Auckland,  and  has  been  making  inquiries  as  to  the  late  of 
wages  in  the  Old  Country.  Quite  a  young  man  told  him 
he  got  35s  per  week  of  54  hours,  and  also  said  that  men 
did  not  work  nearly  so  hard  in  New  Zealand  as  in  Eng- 
land. The  same  employment  in  New  Zealand  would  have 
a  wage  at  laclied  to  it  of  60s  per  week  of  44  hours,  there- 
fore in  wages  alone  they  paid   100  per  cent.  more. 

"Besides  England,  other  foreign  countries  dumped 
down  their  overflow  of  manufactured  goods  in  New  Zea- 
land after  Lhey  had  supplied  their  own  markets  at  a  fair 
price.  The  colony  was  also  a  dumping  ground  for  Sydney 
and  Melbourne  when  those  markets  were  overstocked  with 
imported  goods  and  they  wanted  cash.  He  considered 
that  as  the  hours  of  labor  and  wages  were  fixed  in  the 
colony,  it  was  only  fair  to  ask  the  Government  to  pro- 
tect the  fixed  .charges  on  the  goods  manufactured  in  view 
of  the  competition  with  the  imported  article.  3ome  of 
the  large  wholesale  houses  had  declared  that  they  would 
not  place  any  local  orders  this  year,  as  they  could  do 
belter  by   importing." 

WOOLLENS   IN   ENGLAND. 

AN   article   recently    published     in     an   English   woolen 
trade   organ    draws    the    attention    of   manufacturers 
to  the  growing  disuse  of  heavy  woolen  goods  by  the 
public. 

Winter  ranges  of  stuff,  we  are  told,  no  longer  pay  for 
the  making  up  of,  and  while  many  manufacturers  and 
merchants  recognize  this  fact,  and  are  willing  to  allow 
the  custom  to  die  out,  yet,  in  consequence  of  the  unor- 
ganized condition  of  this  branch  of  trade,  no  united  steps 
are  being  taken.  Regarding  the  causes  which  have  led  to 
this,  allusion  is  made  to  the  present  popular  fancy  for 
heavy  underwear  in  Winter,  thereby  doing  away  with  the 
need  of  heavy  outside  garments.  Improved  heating  of 
dwellings  and  public  buildings  is  held  to  be  another  fac- 
tor in  the  disuse  of  heavy  clothing.  Perhaps  the  increas- 
ing fondness  for  outdoor  exercise  may  have  something  to 
do  with  it.  Be  that  as  it  may,  there  seems  lo  be  a 
yearly  increasing  inclination  for  people  to  "fly  light." 
Rainproof  coats  of  flimsy  texture  are  pushing  out  heavy 
overcoats  of  the  past,  and,  taking  it  all  round,  there 
seems  to  be  a  decided  tendency  in  people  to  avoid  being 
hampered    by    weighty   clothing. 


NOTES  OF  FURNISHERS. 

E.  A.  Green  has  opened  a  new  men's  furnishings  stove 
in  Gait. 

J.  E.  Sirrett,  tailor,  Deloraine,  Man..,  has  removed  to 
Waskada. 

Dunne  &  McLeod,  tailors,  Fernie,  B.C.,  have  dissolved 
partnership. 

E.  L.  Morren  has  opened  a  tailoring  establishment  in 
Gorrie,  Ont. 

Chas.  E.  Reiner,  tailor,  Elora,  Ont.,  is  advertising1  his 
business  for  sale. 

The  Royal  No.  2  Men's  Furnishers,  Montreal,  have  dis- 
solved partnership. 

S.  D.  Thompson  &  Co.,  tailors,  Guelph,  have  assigned 
to  Chas.  A.  Dunbar. 

McRae  &  Co.,  tailors,  New  Westminster.  R.C.,  have 
dissolved  partnership. 


John  Pierie,  tailor,  Crystal  City,  Manitoba,  has  sold 
out  to  Nunn  &  Brown. 

Peter  Simon,  Montreal  (St.  Cunegonde),  has  register- 
ed as  hatter  and  clothier. 

Cohen  &  Marram,  clothiers,  Winnipeg,  have  dissolved 
partnership.     S.  Cohen  continues. 

Ovila  Vouin  has  registered  under  th'3  name  of  Vouin 
&  Freres,  men's  furnishers,  Montreal. 

John  J.  Dibbs  has  registered  under  the  title  of  Geo. 
J.  Dibbs  &  Co.,  merchant  tailors,  Montreal. 

J.  Lukov,  clothier  and  men's  furnisher,  Vancouver. 
B.C.,  has  been  succeeded  by  J.  Grossman  &  Co. 

Mrs.  S.  Turgeon  has  registered  under  the  title  of  S. 
Turgeon,  men's  furnisher  and  hatter,  Montreal. 

The  stock  of  the  estate  of  J.  B.  Newton,  hatter  and 
furrier,  Toronto,  was  sold  by  auction  on  the  30th. 

John  A.  Chantler  has  succeeded  Power  &  Chantler, 
manufaeiiiers  of  celluloid  collars  and  cuffs,  Toronto. 

Titus  &  Flewelling,  men's  furnishers,  St.  John,  N.B., 
have  dissolved  partnership.     C.   C.   Flewelling  continues. 

Mrs.  D  A.'  Miller  and  Lewis  Simon,  Montreal,  have 
registered  under  the  style  of  the  Western  Mfg.  Clothing- 
Co. 

R.  A.  Murdoch,  Chatham,  N.B.,  has  moved  his  men's 
furnishing  business  from  his  second  floor  to  the  adjoining 
store. 

A  petition  for  a  winding-up  order  has  been  granted  in 
the  case  of  the  St.  Lawrence  Waterproof  Clothing  Co., 
Montreal . 

W.  .?)'.  Long-  has  appealed  against  the  ruling  of  Judge 
MacMahon  in  throwing  out  his  purchase  of  the  Canada 
Woollen  Mills  property. 

James  B.  Manson.  formerly  with  Grafton  &  Co.,  Dun- 
das,  Ont.,  has  gone  into  business  for  himself,  and  has 
opened  a  men's  furnishing  store  in  that  town. 

Stanley  &  Stanley,  retail  men's  furnishers,  etc.,  Win- 
nipeg, have  greatly  improved  the  general  appearance  of 
their  store  by  enlarging  their  two  display  windows. 

Mrs.  E.  Jackson  Sanford,  widow  of  the  son  of  the  late 
Senator  Sanford,  was  quietly  married  at  Rutherford,  N.J., 
to  Mr.  George  Robinson,  of  the  Sanford  Mfg.  Co.,  Ham- 
ilton, Ont. 

The  Hewson  Woollen  Mills,  Amherst,  N.B.,  has  en- 
larged and  extended  its  plant.  It  has  installed  the  latest 
machinery  and  will  now  be  able  to  keep  up  to  the  mark 
with  its  orders. 

The  new  manager  of  the  Nova  Scotia  woollen  mills  at 
Eureka  is  Allan  Haigh,  who  for  many  years  occupied  a 
prominent  position  in  the  Oxford  woollen  mill.  McG. 
Grant,  of  Springville,  has  charge  of  the  blanket  depart- 
ment. 

Simon  Witts.  Jr..  Quebec,  is  establishing  business  at 
Quebec  and  elsewhere  for  the  handling  of  clothing  and 
men's  furnishings  under  the  name  of  N.  Kleinberg  &  Co. 
Nathan  Kleinberg  is  to  be  his  agent  with  the  right  to  use 
(lie  signature  of  the  firm  for  firm  purposes  only. 

A.  Rosther,  proprietor  of  the  Victoria  Hotel,  Quebec, 
and   interested  in   a  tailoring  establishment  in  Montreal. 
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baa  assigned   with  asset!  of  $124,600  and   liabilities     of 

.+?;{,(>- 1 ■     The  principul   Montreal  oreditoxi  are   Pitzgib 
Schafheitlin  A   Co.,   Mara    Faiher,  Bone  ^  Co.,  and 
Ganll  Broa.  I 

A  « •  1 1 _\  furnisher  baa  adopted  a  novel  kind  of  advertis 
1 1 1 •_; .  On  In*  window  be  lia>  pasted  each  day  ;i  Bheet  of 
yellow  paper,  al  the  top  of  which  is  printed  "Duffleld's 
Dailj  Store  News,"  and  below  i>  written  with  a  pencil 
short  advertisements  Buch  ;i*  "We  are  showing  ;i  grand 
line  of  dollar  walking  gloves;  Dents,  Fownes  and  Pewnj 
make  flicin."  (iml  each  daj  e  differenl  one  appears.  It 
invariably  attracts  the  eyes  of  passersby.  A  clothing 
store  has  a  similar  sheet   written     in  bine  peneil.     This 


Kcheme  was  iii-i  used  by  Tom  Murray,  ■>  furniahei  in 
Chicago,  whose  birthplace  was  Si  Catharines,  Ont.  Tom 
Murray's  blue  peneil  advertising   i-   well  known   thn 

the  trade  ,,r  ti nine  continent.      An  article 

prepared  bj   him  al  the  present     time     foi   the  January 

Special   Number  of  The  Drj     Q '-    Review  and   \i 

Furnisher. 

CLEANING  HINTS  AND  RECIPES. 

So-called      i>i\    Cleaning      la  done  in    rubbing   the 
with  naptha,  benzine,  spirits  of  turpentine,  metb] 

lated  spirits,  or  chloroform.  Tins  will  remove  almost 
.ui\   stain  oi    mark,  and,  .is  it   quickly  evaporate 
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l  ARLINGTON 

I         COLLARS,  CUFFS,  Etc. 

WATERPROOF 

Superior  to  linen.    I  ><>  you  carry  them  !   If*  not,  why  not  '.    They're  the  very  best  made. 

AGENTS: 
Eastern  :  DUNCAN  BELL,  Montreal.  Western  :   JOHN   A.   CHANTLER,   Toronto,  Ont. 
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Tragi  A  BWEMigg 
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IE  THAT 
YOU 
GET  THE 

RIGHT 

KIND. 

STOREY'S  CLOVES  ARE  STANDARD  FOR  EXCEL- 
LENCE OF  MATERIAL  FIT,  STYLE,  WORKMANSHIP 
AND  DURABILITY. 

THEY  NEVER  DISAPPOINT. 

We   also    make   MOCCASINS  and  MITTENS  IN  ALL  NOVELTIES 


THE  GLOVERS  OF  CANADA.       LIMITED 


M 


"BIRD" 

OAT  SLEEVE  CUFF  ] 

GUTS 

LAUNDRY 

BILLS 

NEARLY 

IN  HALF. 


WHEN  A  MAN  TAKES  OFF 
HIS  COAT  HE  USUALL.V 
PUTS    HIS     CUFFS     WHERE 


EXACTSIZE 


THEY  WILL  GET  SOILED  OR  MISLAID. 
"THE  BIRD"  SATISFACTORILY  AT- 
TACHES  THE  CUFFS  TO  THE  COAT 
SLEEVE  LINING-WHEN  THE  COAT  IS 
REMOVED    THE     CUFFS    COME.    TOO 


Costs  You 
Sells  For 


$1.50  Per  Doz.  Pairs 
25    Cents   Per    Pair 


ORDER  FROM  YOUR  JOBBER,  OR 

J.  V.  PILCHEP.  MFG    CO 

LOUISVILLE,  KV 
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the  garments  dry.  When  using  these,  keep  away  from  a 
naked  light. 

An  excellent  cleaning  concoction  is  made  hy  dissolving 
half  ounce  each  of  ammonia,  salts  of  sorrel,  and  common 
soda  in  a  pint  of  water.  It  may  be  used  cold,  and  will 
remove  paint,  tar,  or  fruit  stains. 

Grease  and  oil  may  be  removed  by  laying  a  piece  of 
blotting  or  brown  paper  on  the  top,  and  passing  a  hot 
iron  over-  it,  and  remove  the  last  trace  of  it  with  am- 
monia or  benzoline. 

Oxalic  acid  dissolved  in  water  will  remove  stains  of 
rust,  wine  or  fruit  marks,  iron  mould,  etc.,  but  it  must- 
only  be  used  on  white. 


A  teaspoonful  of  chloride  of  lime  "ill  remove  all  stains 
from  white  moleskin  or  canton  breeches.  They  should  be 
rinsed  in  water  slightly  blued  afterwards. 

To  keep  away  moths  use  any  of  the  following  agents  : 
Turpentine,  camphor,  napthaline  salts,  bitter  apple.  Ii 
is  also  said  that  moths  have  an  aversion  to  the  ink  on 
newspapers. 

Hartshorn  is  very  useful  in  restoring  colors  that  have 
been  affected  by  the  use  of  acids. 

A  simple  test  for  indigo  cloth  is  salts  of  sorrel  dis- 
solved in  water.  If  it  turns  an  indistinct  orange  color 
the  dye  is  not  good,  but  if  it  turns  a  greenish  olive 
color,  it  has  been  indigo  dyed  in  the  wool. 


AS  SEEN   ON   LONDON  STREETS. 


London,    England,    Nov.    17,    1904. 

IT  is  the  season  of  the  year  when  man's  fancy  runs  to 
overcoats.  The  cold  weather  is  upon  us,  and  while 
such  details  of  dress  for  all  temperatures  as 
cravats,  hats  and  shoes,  are  not  driven  from  the  mind  of 
man,  his  most  anxious  thoughts  are  on  the  latest  and 
best  in  overcoats— not  only  what  is  most  suitable  to  the 
weather,  but  also  what  is  most  suitable  to  him  person- 
ally. Almost  every  man  may  wear  the  same  overcoat  as 
far  as  general  style  goes,  but  there  are  minor  details 
which,  while  not  changing  the  name  or  purpose  of  an 
overcoat,  recommend  it  more  strongly  to  the  taste  of  a 
man. 

Style  and  Materials. 

Without  doubt  the  Chesterfield  is  the  coat  that  is 
most  popular,  as  it  answers  every  purpose  to  which  an 
overcoat  can  be  put.  While  the  average  coat  is  of  black 
beaver  or  melton,  there  are  several  variations  from  this 
that  are  worn  often  enough  to  make  them  worthy  of 
mention.  Tweeds  are  well  taken  and  with  an  indefinite 
pattern  are  much  worn.  Some  have  a  striped  design, 
either  plain  or  herring-bone,  and  many  are  of  brown  or 
have  spots  or  lines  of  red  or  brown  showing. 

Vertical  pockets  are  not  out  of  it  by  any  means,  and 
the  fit  of  the  coat  while  close  at  the  shoulders  is  loose 
elsewhere  in  the  body.  A  great  many  cuffs  are  seen, 
some  of  them  being  of  velvet. 

The  covert  coat  is  very  much  in  evidence,  the  favorite 
having  a  number  of  rows  of  stitching  around  the  bottom. 
Some  of  the  newest  styles  of  overcoats  are  double- 
breasted  and  made  of  unusual  length,  extending  down  to 
the  centre  of  the  calves. 

A  novelty  this  season  is  the  elimination  of  the  fly 
front  from  many  styles.  The  button  comes  through  on 
all  shapes  of  coats,  even  to  the  covert,  but  the  fly  front 
is  more  often  worn. 

The  strength  of  brown  is  worthy  of  comment.  Every 
class  of  goods  has  been  shown  in  this  shade  and  has  gone 
so  well  that  it  is  said  difficulty  has  been  experienced  in 
keeping  a  sufficient  quantity  on  hand.  It  comes  in  all 
shades,  some  being  almost  red,  and  is  in  good  demand  in 
spite  of  its  general  unattractiveness.  In  meltons  and 
beavers  there  is  a  great  showing  of  brown. 

One  or  Two  Studs. 

There  seems  to  be  quite  an  indecision  among  well 
dressed  men  as  to  whether  one  or  two  studs  should  be 
worn.  At  least  discussions  are  being  carried  on  in  the 
press  and  elsewhere.  As  a  rule  the  one  stud  has  attained 
the  strongest  hold,  but  there  are  a  great  many  men  who 
prefer  the  other,  and  they  commit  no  great  breach  in  do- 
ing as   they   think   wise.     With   a  very  tall  man  one  stud 


may   be  found   inadequate   to  keep   the  front  in  position, 
but  on  a  short  man  two  studs  would  not  look  right. 

Irish  Poplin  Ties. 

The  most  noticeable  material  at  the  present  time  for 
cravats  is  Irish  poplin,  and  the  same  popularity  has  been 
shown  it  for  many  months.  Of  late,  however,  some  most 
exquisite  designs  and  colorings  have  been  produced,  and 
the  fabric  has  taken  on  renewed  life  in  its  demand.  The 
most  popular  patterns  are  the  stripes  in  quarter  and  half- 
inch  regular  stripes,  sometimes  emphasized  with  an  in- 
termediate hair  line  of  white.  There  are  most  beautiful 
combinations  of  colors,  such  as  violet  and  olive,  myrtle 
green  and  peacock  blue,  violet  and  purple,  etc.,  all 
manipulated  in  such  a  way  as  to  avoid  clash  and  to  get 
the  best  out  of  what  is  used.  In  addition  to  this  the 
plain  colors  are  shown  in  great  profusion. 

A  window  was  the  other  day  dressed  entirely  of  pop- 
lin ties.  They  were  placed  one  beside  the  other  with 
about  half  an  inch  of  the  edges  showing.  The  colors 
were  graded  from  a  pale  and  delicate  lavender  right 
through  to  a  deep  rich  purple.  As  to  shades,  purple, 
violet  and  blue  in  their  various  shades  are  the  must 
worn,  in  spite  of  the  fact  that  browns  have  taken  well 
in  everything  and  greens  are  not  passed  by. 

Trousers  Larger. 

One  of  the  changes  in  this  season's  styles  that  is 
more  noticeable  than  many  others  is  the  widening  of 
trousers.  There  is  a  decided  tendency  to  make  them 
larger  and  fuller  with  a  greater  shaping  over  the  calf. 
The  bottoms  have  not  been  altered  except  as  is  neces- 
sary to  go  with  the  wider  leg.  For  a  long  time  London 
has  fought  against  it,  but  from  all  appearances  the 
modified  peg-top  is  coming. 

Wings  as  Dress  Collars. 

The  dress  collar  that  is  driving  out  all  others  is  the 
wing  style.  The  military,  while  it  is  worn  by  some  men, 
is  not  considered  in  it  with  the  wing,  especially  with 
round  tips.  The  wing,  whether  with  sharp  or  rounded 
points,  is  worn  in  the  evening,  but  the  latter  is  the  more 
formal.  No  other  collar  is  on  the  market  save  the 
double  band. 

Flannel  Shirts. 

Quite  a  number  of  men  have  expressed  a  devotion  to 
the  flannel  shirt  as  an  all-t he-year-round  shirt.  It  has 
been  worn  to  a  great  extent  in  the  Summer,  and  this 
Fall  is  being  continued.  The  patterns  seen  are  evidence 
of  the  fact  that  the  men  wearing  them  are  not  endeavor- 
ing to  make  themselves  conspicuous,  as  designs  are  neater 
and  smaller  than  they  were.  Grey  is  a  favorite,  and 
combinations  of  brown  and  red  are  favored 
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EFFECTIVE      WINDOW      CARDS 


SAJ  l.   AND  Si  RE   si  SPENDERS 


|m  ,\  p   VOL  SEE  THIS   Ml  PPLER  ? 


WE  PIT  TUB  HARD  To  PIT. 


HERE  IS  TUB  PRICE  — THE 

GOODS  SHOW  FOR  THEMSELVES 


CLOTHING  CORRECTLY   I  i   I 
SUITS  SURELY  SUITABLE 


OUR  OBJ  EC  r  IS  TO  PLEASE  YOI 
HOW  DOBS  THIS  DO  IT  • 


TOPPY   TIES  POR  t.  HRISTMAS 


SEE  OUR  STOCK  POR  CHRISTMAS 
GIFTS.     LET  IS  HELP  Vol    OUT. 


THE  CANADIAN   DRESS  CHART. 

Article. 

BUSINESS 
AND   MORNING 

WEAK. 

CHURCH,     AFTER- 
NOON    TEAS, 
SHOWS. 

DAY   WEDDING, 

MATINEES,    HAY 

RECEPTIONS. 

EVENING  WEDDINGS' 
HALLS,  RECEPTIONS, 

THEATRE     AM) 
FORMAL    DINNERS. 

si  A'.  PAR  riES, 

i  II  II,  INFORM  \I 

DINNERS 

Evening      jacket 
with       ordinary 
overcoat. 

% 

Coat. 

Morning  Coat  Cut- 
away or  sack,  with 
covert  or  Chester- 
field overcoat. 

Frock    or    cutaway 
with   Chesterfield 
overcoat. 

Frock  with  Chester- 
field overcoat. 

Double     or     single 
breasted,  of  same 
material   as  coat, 
or  of  white  duck. 

uing  dress  with 
C  h  e  s  terfield   or 
skirted    overcoat 

Waistcoat. 

Of   same     material 
as     or     different 
from  coat. 

Same     material    as 
coat   or   of  white 
duck. 

S    B   or  D.  B.  while 
or     S.      B.      same 
material    as    coat 

01  D.  B   while 

or    S.     B.     same 
material  as  coat. 

Trousers. 

With    S.  B.  co.u  to 
match,  with  D.B. 
either    to     match 
or  not. 

Striped   worsted. 

Striped  worsted   or 
dark   cheviots. 

Same    material     as 
coat. 

Same    material     as 
coat. 

Shirt. 

White   or    colored, 
quiet  colors. 

White. 

White.                    White,     with     cuffs 
attached. 

Plain      or     pleated 
white,    with  cull, 
attached. 

Collar. 

Wing,     standing, 
poke    or    double 
band. 

Wing,    standing  or 
poke. 

Wing,    standing   or 
poke. 

Standing  or  poke 

Standing,  poke 
double    band 
wing. 

Cravat. 

Ascot,    once    over, 
flowing     end    or 
Four-in-hand. 

Ascot,   flowing  end 
or  once  over   or 
four-in  hand. 

Light    or    black, 
Ascot     or     onre 
over. 

White    tie  wild  broad 
or  blunt  ends. 

Black   silk  or  satin 
with  broad  ends 

Hat. 

Derby    or    Fedora, 
with     sack.      Silk 
with  cutaway. 

Silk. 

Silk. 

Silk  or  opera       l-atter 
only  to  theatre. 

Derby  or  Alpine. 

Gloves. 

Tan 

Tan,  or   light  grey 
suede. 

i 

Grey  suede.             Pearl  or  white  glace. 

Tan  or  grey. 

Shoes. 

Black   calf  skin    or 
tan. 

Patent    leather. 

Patent    leather. 

Pate&t    leather 
shoes  or  pumps. 

Patent  leather,  high 
or  1 

Jewellery. 

Gold    studs,    links, 
pin  and    w  a  t  c  h 
guard. 

Gold    studs,     links 
and     pin      and 

gu.ird. 

Gold     links,     studs 

.ind  pin. 

IV  trl  or  mother 
pearl    studs   and 
mother  -  of  - 1 

links 

Gold 

links. 

1 1 1 


Dry    Good* 
Review 


MEN'S   FURNISHER 


Dec.    1904 


a 


TO  THE 


FRONT 


>> 


Complete   Lines   for 
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Now  Ready. 


Manufacturers  and  Importers  of 

Japanese   Silks,  European    Silks, 

Silk  Handkerchiefs, 

Mattings,  etc.,  etc. 


K.  ISHIKAWA  &  CO. 

24  Wellington  St.  West  :  :  TORONTO 
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DRESS    GOODS 

FEATURES    OF    THE.    TRADE. 


^ 


THOUGH  the  present  slate  of  the  weather  li 
decided!]  against  the  brisk  sale  of  Winter 
weights  In  dress  material  .  yet  trade,  on  the 
whole,    is    fan,    and    jobbers    i  >[>■  >i  t     that   .sails 

factory  sales  are  being  made  on  fabrics  foi 
Spring  \"\\  iii.it  the  Presidential  elections  are  over  in 
the  states  then-  air  signs  of  reviving  trade  ovei  the  line, 
and  also  ii  i  said  thai  there  ai  e 
Trade  Review,  brighter  prospects  in  England,  should 
this  be  so,  it  seems  necessary  foi  the 
general  trade  to  take  into  consideration  the  presenl  situ 
a t  ion  in  both  merino  and  cross-bred  wools. 

"At  the  present  time,"  says  a  Bradford  correspondent, 
"business  here  is  rendered  most  difficult,  as  wool  in  the 

law  state  is  worth  more  than  combed,  01  in  the  foini  of 
lop.s,  which,  m  turn,  are  dearer  than  the  yarns  made 
lioin    them,    and    yarns    at     their    present     quotations    COSl 

too  much    i"   lie   profitably   used   by   the  manufacture]    ol 

any  kind  of  piece  goods."  Prices,  in  consequence,  are 
\ei\  linn,  and  jobbers  on  this  side  of  the  Atlantic  await 
with    considerable  anxiety     the  confirmation   of   repeats. 

In  mohairs,  too,  values  are  linn,  and  the  tendencv  is  to- 
wards   higher    prices. 

Broadcloths    and    Venetians    are    still    in    the    lead,    and 

the  call  for  brown  is  still  unabated. 


and    light    weights 
lain  us    chosen    for 


BRIGHT     appearanci',     (lisp    finish, 
are    the     characteristics    of     the 
Spring.      Mohair    fabrics    possess    to    the    utmost    all 
these    leading    fealuies,    and    buyeis    seem    inclined     to 
them    nist    place    foi    Spring   selling.        Plain    lust:es   and 
mohairs    will    be    first   from   a    yardage 
Spring  Lines.        standpoint,    but     fancies    are     sine    of   a 
.  strong   representation.     Shots  are   very 

prominent,   and   man]    are   verj    close  copies  of   the   new 
iaiicv    silks,    and    the    color    combinations    and    patten 
both    fabrics    air   vei\    much    alike. 

Retailers  who  know  the  merits  of  "'  rispine"  in  black 
will  give  a  welcome  to  it  in  colors  and  also  in  pebble 
and   woven   stripe  and   spot   effects. 

\eilings    are    selling    a    very    close    second    to    mohairs, 

and  st vie   tendencies  are  strongly  in  favor  of  silk   warp 

materials.        Voiles,    however,    are   easily     keeping     ibeii 

in      the    trade,   as    where   usefulness     is   considered 

rather   than  extra  style,  a  voile   will   be  bought. 

Silk  warp  crepe  de  chines  are  selling,  and  glorias  are 
also  popular.  There  are  quite  a  few  novelties  shown  in 
silk  warps,  one  of  which  is  illustrated— a  silk  crepe 
eolienne.  Another  beautiful  fabric  of  this  class  is  shot 
satin  de  chine. 

Embroidered  spots  and.  neat  effects  are  shown,  and.  as 
ill  other  dress  materials,  the  tendency  towards  small 
neat    effects   in    lacquard    weaves   is    veiy    marked. 

Ver-j  light  fab!  us  of  the  rotle  order  have  been  freely 
sold,  and  an  embroidered  mercerized  voile  seems  likely 
to    be    vet  \     successful. 

For  the  early  trade  hi  oad-cloths  and  Venetians  are 
selling,  also  light-weight  (weeds  and  homespuns.  A 
noveltv     i  loth     that     is     taking     extremely     Well,     both     for 

coats  and   suits,   is  a   Bhower-proof  <  overt.      Boaidcs   the 
usual    fawns    and    greys    ate    navy,    green    and    blown    mix- 


tures.     Suits    made    from    this    cloth,    I 

sinai  i .    will   have   'he  ad\  •  lutelj    Im 

pervious   to   rain. 

«      • 

Tin;  colors  that  are  now  selling  are  green,  brown  and 
savy.     Brown   is  selling  well,   but    then-  i     .,   doubt 
expressed    .1  -    to    whetbei    it    will    keep    i; 
strength,   and    n    is   expected    thai    foi    Sui 1    weai    it 

will     be    lathel     the    shades     that     Lead    up     i<>    blown     than 

that    color   itself.     Leathei    Bhade  1   and 

burnt      onion    are    well      represented    in  Colors  for 

Spimg  lines,   and   will   certainlj    have   to  Spring. 

be    given    a    representation.     Green    1 

steadilj    growing   m    favor.     Since    the   beginning   of    the 

Kail    season    this    has    been    apparent.       Few     tboughl     that 
the    bright     "Paddy"  would     have     more    than  .1 

month  or  so  run,  but  Ivanced  il   has 

kepi    its    pi, ice,    and    is    still    a  lei     in    many    lines 

The    leading    greens    foi    Spring    seem    to    lie   on    the    n 


Silk  crepe  eolienne  shown  by  1  .ordon,  Mackay  &  Co. 

order,    but    there  are   some  beautiful   yellowish   shades   also 
111   evidence. 

In    blues,    some   of    the   lighter    and    brighter    QS 
in    the  lead.      There   is   also   a   brownish    pink    thai    some   Of 
the    knowing    ones   expect    to    be   a    good    color    I'm    Spring 

•        * 

THERE    is    generally    some    material    thai  into 

especial    prominence   ai     the    eleventh    houi    in    the 
trade,    and     this    year     it     semis     to    lie    velveteens— 

English   \el\ets,   ;is   the  French  call   them.     Velvets   and 

velveteens    have    for    the    past     two    s,-.ism|,s    been    1:. 

favor    with    the    fashionable    trade,    but 

one  of   the   latest    developments   is   then  Velvets. 

increasing    popularity    with    the    general 

trade       Speaking    of   velvets    in    a    recent    issue,    oni      >!  OUI 
Sew   York  contemporaries  saj  Of  all   rejcenl   lea 

the  demand  foi   velvets  is  the  mosl   prominent,  and   n 
sentative    velvet    houses    declare    that    they   cannol    meet 
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( mi'  half  the  demand  made  upon  them.  In  the  circum- 
stances it  may  be  said  that  velvets  are  distinctly  in  the 
foreground,  and  that  the  impetus  is  so  great  thai  they 
may  be  expected  to  run  triumphantly  through  the  season. 
They  are  being  made  up  into  coats  and  suits,  and  also 
into  gowns  and  costumes.  In  style  they  follow  the  lines 
of  the  cloth  models,  namely  after  the  Louis  and  Diree- 
toire  styles." 

One  of  the  large  Toronto  stores  had  a  fine  display 
window  recently  dressed  exclusively  with  velveteens. 
Besides  the  piece  goods  there  were  several  figures,  the 
chief  of  which  was  a  shirtwaist  suit  in  deep  blue  verg- 
ing on  purple.  The  skirt  was  in  box  pleats  stitched 
tight  down  to  a  little  below  the  knee  in  front  and  grad- 
uating to  a  few  inches  at  the  back.  The  waist  was  cut 
out  V-shaped  and  filled  with  a  lace  chemisette.  Velve- 
teen never  quite  goes  out  of  style  for  children's  wear, 
and   besides  this  shirt-waist  suit,  some  pretty  coats   and 

dresses  for  the  wee  folk  were  featured. 

*  * 

IN   wash   lines   the   situation   is,   in   the   popular    trade, 
large    dominated    by    the     shirtwaist     suit,    and   fab- 
rics    suitable    for     making     into     these     suits     are 
finding   a   ready   sale.      Prints    suitable   for    this   purpose 
are  going  well.     They    are  chiefly  in  small  figures    on    a 
white   ground   and   in  neat  stripes,   etc. 
Wash  Goods.         Fabrics    that   closely   imitate   in   cotton 
weaves  of  silk  or  wool     are  very   much 
to   the  fore,     and   one   that  is   taking     well   is   a  cotton 
delaine    in   cream    ground    with    spots    and    small    figures. 
Cotton  pongees  are  another  fabric  that  is  selling  well. 

A  novelty  this  season  is  a  cotton  fabric  that  so  plose- 
ly  imitates  a  lustre  that  it  is  a  difficult  matter  to  dis- 
tinguish between  the  real  and  the  mock  ,  fabric  ;  it  is 
likely  to  be  a  leader.  This  fabric  comes  in  all  the  lead- 
ing colors  in  pale  blue,  pink,  green,  etc.,  and  is  guaran- 
teed to  be  fast  color.  There  are  two  samples  of  each 
color  sent  out,  one  washed,  and  the  other  unwashed, 
so  that  merchants  can  themselves  see  the  result.  The 
trade  name  for  this  material  is  "Mesilda"  cloth. 

*  * 

• 

'PHE  fashionable  taste  this  season  runs  to  deep  rich 
1  low-toned  colors  that  combine  very  easily,  and 
though  some  very  remarkable  combinations  are 
used,  because  of  the  peculiar  character  of  the  colors,  the 
harmony  is  perfect.  Thus  blue  and  purple  are  seen  to- 
gether, green  and  lavender,  pink  and 
The  Season's  lavender,  yellow  and  blue,  red  and  pink, 
Colors.  etc.,  and  a  host  of  others,  that  are  ap- 

parently impossible.  The  most  favored 
colors  are  the  browns,  in  the  innumerable  golden,  russet, 
and  wood  shades,  and  next  the  greens,  in  dull  Empire 
tones,  to  the  palest  pistache  shades.  There  are  russet 
greens,  olives,  emerald  and  such  colors  as  jade,  malachite, 
etc.  Cardinal  and  cherry  are  giving  way  to  the  rich  wine 
shades  which  range  from  dull  pinks  to  the  deepest  Bor- 
deaux and  Burgundy  shades.  Also  there  is  a  prevalence 
of  browns  that  tone  to  metallic  colors  as  copper,  brass, 
etc.,  mahogany,  terra  cotta  and  yellows  that  shade  to 
ochre  and  cadmium.  There  are  the  purple  and  reddish 
puce  shades,  plum,  and  amethyst. 

Saffron  and  amber  are  preferred  to  buttercup,  and  sky 
blue  and  bluish  pink  have  given  place  to  ultramarine, 
lapis  lazuli,  hydrangia,  and  dull  brown isli  pinks  like 
faded  roses. 

The  vivid  coq-de-roche  shades  have  as  the  season  ad- 
vances been  softened  so  much  thai    they  have  lost  their 


extreme  vividness,  and  mustard,  oignon  brule,  tangerine, 
amber,  and  topaz  are  often  used  in  their  place. 

A  rather  remarkable  phase  is  the  number  of  color 
names  taken  from  some  natural  object,  or  from  things 
that  we  eat  and  drink.  For  the  most  part  these  names 
are  descriptive,  and  bring  vividly  before  the  mind's  eye 
the  color  designated. 

In  browns  and  in  all  colors  the  list  is  long.  There  arc 
tobacco,  russet,  golden  brown,  burnt  onion,  onion,  bronze, 
mahogany,  tomato,  and  damask  reds.  In  yellows  there 
are  leather,  mustard,  saffron,  amber,  etc.,  and  there  are 
champagne,  Burgundy,  mulberry  and  a  host  of  others. 

*      * 

INITIAL  purchases  for  early  delivery  are  fairly  well 
completed,  and  the  general  style  conditions  can  be 
fairly  well  summarized  as  well  as  giving  prognostica- 
tions of  novelty  goods  which  will  appear  later  on.  Prices 
have  held  firm  but  yet  are  attractive  to  retailers.  It  is 
gratifying  to  note  that  the  bulk  of  the 
business  has  been  done  on  goods  to   re-  Cotton 

tail  from  20  to  50c,  which  clearly  shows  Dress  Goods, 
that  merchants  are  fully  aware  that  Spring,  1905. 
only  a  few  high-class  novelties  can  com- 
mand more  money,  for  when  a  certain  limit  is  reached 
they  have  learned  in  the  past  to  their  sorrow  that  silk 
or  wool  mixtures  are  chosen.  Cotton  dress  materials  are 
chosen  for  utility  and  coolness,  but  when  high-class  ball 
gowns  are  required  the  silk  and  wool  goods  find  their 
natural  place. 

Predictions  made  by  The  Review  have  been  fairly 
accurate  regarding  the  strengthening  of  sheer  materials. 
The  shirtwaist  suit  holds  a  premier  place,  followed  close- 
ly by  the  tailored  wash  suits  and  materials,  and  styles 
must  be  bought  with  this  in  view.  Printed  organdies 
and  tulles,  Swisses,  etc.,  have  thus  naturally  strengthen- 
ed considerably,  and  will  be  very  strong  sellers  in  floral, 
scroll,  stripe  and  spot  effects  on  plain  lace  and  ribbon 
stripe  grounds.  Printed  muslins  occupy  but  a  very  minor 
position,  and  the  salient  question  of  what  is  to  take  their 
place  in  woman's  fancy  is  of  prime  importance.  Organ- 
dies, Swisses,  etc.,  are  to  cut  a  big  figure  in  displacing 
printed  muslins,  but  it  is  clear  to  all  that  nearly  every 
material  in  silk  and  wool  dress  goods  has  been  closely 
reproduced  in  fine  sheer  cotton  dress  goods,  and  it  is  a 
number  of  these  that  will  prove  leaders.  The  leadership 
in  these  is  a  fight  between  voiles  and  crepe  de  chines. 
These  are  both  fine  fabrics  for  Summer  gowyns  and  blouse 
wear.  Crepe  de  chine  is  a  perfect  copy  of  the  highest 
quality  of  silk  and  wool  dress  goods,  and  is  to  be  had  in 
plain  colors  and  two-tone  effects,  with  ermine  woven 
spots  and  snow  flake  stripes.  The  fabrics  are  extremely 
elastic,  often  of  the  elasticity  of  wool,  and  bear  the  ear- 
marks of  success.  Many  novel  names  are  given  to  this 
class  of  goods.  Sheer  fabrics  call  forth  the  unquestioned 
supremacy  of  Swisses.  They  have  always  had  a  repre- 
sentation but  never  were  stronger  than  now.  Persian 
and  Victoria  lawns,  India  linens  and  batistes,  are  very 
staple  lines  always,  and  can  be  bought  with  every  con- 
fidence. White,  black  and  colored  organdies,  spot  Swisses 
and  Swiss  mull  are  to  be  very  strong  sellers  at  retail. 
While  printed  floral  muslins  are  giving  way  to  organdies, 
Swisses  and  novelty  cotton  suitings  described  above, 
colored  dress  muslins  have  not  been  neglected,  Many 
novelties  are  seen  and  stocks  can  be  rendered  novel  by  a 
selection  from  almost  any  line.  These  have  been  de- 
scribed in  previous  issues.  A  word  to  the  wise  should 
be  sufficient,  and  the  most  valuable  suggestion  is  prob- 
ably  along  the  line  of  black  dress  muslins,  principally  for 
mourning   purposes.        A    woman     naturally    wishes   some- 
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The  first  warehouse  erected  complete 
since  the  fire,  1904. 


OUR  NEW  WAREHOUSE  AT  COR.   BAY  AND 
WELLINGTON  STS.,  TORONTO. 


Ribbons 
Velvets 
Dress  Goods 
Silks 
Laces 

—EXCLUSIVE  STYLES. 


DEBEM1AM, 
CALDECOTT   & 


CO, 


TORONTO. 


t  ii i ii >i  bettei   than  .1  print,  and  manj  retailei 

aeglected  this  branch  "f  trade      Finei  qualities    hould  be 

procured,  .^  othci 

crush,     imitation  tucked  and  hemstitched  \ i    ol  i 

order,  and     oertainlj    nol     bulk]    pan  i"-  procured  0 
quality    which  irons  well.      \  One  ibeei   grenadine  0 
is  spoken  ol  stronglj   by  the  trade.     Plain  d  • 
are  to    ell    trongei   than  ever,     if  properl]   pu  bed 
fl^intv  Fabrics  should  create  new  trade  foi  the  wa 
department.     Show  a   rich,  Bilk]    black   thai  can  be 
aueed  fast,  and  watch  results 

ILaine  de    oie  1    a  new  line  thai  will  attracl  attention 
It  closel]    Imitates  Bilk  and  is  Been  In  -.mall  and  medium 
y.ff  on  a  highly  mercerized  cloth,  which  is  mercerized 
\ul  yarn  and  thus  of  a  permanenl  finish  and  washable 
taxuK      Voile  grenadine,  voile  de  chine,  air  two    othei 
valties  in  cotton  Bui  tings.     Another  Bample  noticed  ol 
amendable  nature     was     a  heavy  voile  weave  made 
rroTH     selected     Egyptian     yarn,   highly   mercerized     and 
especially    adapted     foi    shut  waist   suits  01    blou 
White  mercerized  fancies,  in  Buitable  weights  can  al  o    be 
banked    upon       Fine   poplin   cords   with    neat    spots     and 
patterns     are  good   property,   while  piques  in  small    and 
medium  cords  are  smarl   style  foi   plain  coats  and  on 
wear,    and    jobbers    have   stocked    heavily,   anticipating    the 
furore   of   last    season 

The  above  fabrics  and  patterns  have  proven  itrong 
earlj  sellers,  which  shows  that  not  only  has  an  active  in- 
terest set  in,  hut  also  tends  to  prove  that  the  i 
will  be  an  excellent  one.  Sheer  fabrics  undouhtedU  lead, 
but  an  interest  is  shown  in  heavy  materials.  Mercerized 
effects,  it  will  be  seen,  are  stronger  than  ever,  being  ap- 
plied to  man)  new  materials.  Previously  only  heavj  ma 
lerials  were  mercerized,  but  as  soon  as  sheer  voiles, 
crepes,  etc.,  are  shown  to  have  obtained  a  permanent  foot- 
old  it  is  safe  to  assert  they  will  be  very  strong  sellers 
in  the  mercerized  line  at  retail.  Neatness  characterizes 
the  most  successful  patterns  chosen  according  to  many 
order  books,  although  designs  of  a  large  description  an- 
not  ousted. 


INK  revival  of  interest  in  silks  is  still  to  the  fore  and 
the  sale  of  silks  has  been  quite  a  feature  of  the 
wholesale  demand  in  the  past  month.  Due  undoubt- 
edly to  the  immense  popularity  enjoyed  by  the  shirtwaist 
suit,  there  has  been  a  large  run  on  shepherd's  checks  and 
pin  checks,  and  also  on  hair  line  stripes 
and  fancy  shot  effects.      In   the   popular  Silks. 

trade   the  demand   is  for   tamolines    and 
louisines,     and     in     the     higher     grades     for    soft-finished 
taffeta.     Evening  shades  are  now   selling  and  messaluie  i^ 
a    strong  leader.       The   best  selling     shades     are   bisque 
pearl,   reseda,  myrtle,   brown,   sky,   rose  and  navy. 


WHITE  will  be  strong,  very  strong,  for  obvious  tea 
sous,  and  will  always  remain  so.  It  is  safe  to 
—  stock  other  shades,  but  it  must  be  given  the  lead- 
ership. Every  merchant  has  had  trouble  with  novelty 
colors,  as  they  are  al  their  best  short  lived,  but  green, 
which  is  spoken  of  strongly,  is  certainlj 
a  good  Summer  color.      A   green  vogue,  Colors, 

if     the     Summer  is  hot,   is  almost     as- 
sured.    Light  and  navy  blues  are  to  be  the  strong  sellers 
in   other  shades,  and   stock  should   be  bought    with   this   in 
view.      Champ..  _    •  and    browns    are    all    to      be 

gOOd    in    a    lessei  Many    speculate    on   a 

champagne  and    reseda   again,    but    this  anticipation     will 
only  be  slightly  realized.     Care  must   be  the  watchword 

in  buying  novelty  colors. 
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URING  the  month  of  November  a  new  whole- 
sale fancy  dry  goods  firm  has  arisen  on  the 
business  horizon.  The  firm  of  Beatty,  Kerr 
&  Yerner  is. composed  of  C.  W.  Beatty,  John 
M.  Kerr  and  T.  H.  Verner,  and  each  brings  to 
the  business  a  knowledge  of  affairs  and  methods  that 
guarantees  the  future  success  of  the  company. 

Mi.  C.  W.  Beatty  is  well  known  in  financial  circles  in 
Toronto,  and  through  his  intimate  connection  with  busi- 
ness system  is  well  adapted  to  attend  to  the  office  aP'airs 
of  the  new  company,  to  which  he  will  devote  his  entire 
at  tention. 

Mr.  J.  M.  Kerr  is  well  known  to  the  trade  through 
Ins  position  in  the  late  linn  of  the  Wyld,  Darling  t'o.  In 
188<1    Mr.    Kerr   came    to   Toronto   and    accepted   a    losition 


will  give  particular  attention  to  the  hosiery  branch,  and 
the  trade  can  feel  that  with  the  experience  of  the  buyer 
the  best  lines  that  can  be  obtained  will  be  carried.  The 
excellence  of  the  old  Wyld,  Darling  stock  is  well  known, 
and  Mr.  Kerr  hopes  to  improve  on  even  this.  They  are 
starting  out  with  the  firm  determination  to  fill  orders 
promptly  and  accurately  at  all  times,  and  the  capital  of 
the  company,  $100,000,  ensures  a  stock  of  sufficient  mag- 
nitude to  make  this  an  assured  fact. 

Travelers  are  starting  out  about  Dec.  1,  and  will 
thoroughly  cover  the  ground.  In  January  a  complete 
sh>|Ck  of  everything  will  be  on  hand. 


THE  WOOL  MARKET. 
Wool  is  stronger  than  ever,  the  present  London  wool 
sales  realizing'  advances  all  along  the  line.  On  the  open- 
ing day,  November  22,  bidding  was  spirited  and  prices 
were  .">  per  cent,  higher  lor  merinos,  10  per  cent,  for  fine 
and  medium  crossbreds  and  35  per  cent,  for  coarse  grades. 
November  25,  coarse  crossbreds  realized  the  highest  price 
since  3893.     This  was  caused  by  the  large  orders  for  army 


Mr.   C.    W.    Beatty. 


Mr.  John   M.   Kerr. 


Mr.  T.   H.   Verner. 


with  Caldecott,  Burton  &  (o.,  ami  a  few  years  later 
was  a.ided  to  the  stall'  of  the  Wyld,  Darling  Co.  During 
ten  years  of  his  connection  with  this  firm  he  was  man- 
ager and  buyer  of  smallwares,  hosiery,  gloves,  laces,  etc. 
In  the  new  linn  Mr.  Kerr  will  be  warehouse  manager  and 
buyer,  his  experience  in  identically  the  same  lines  in  his 
old  firm  making  it  certain  that  the  buying  will  be  well 
attended  to  in  the  new  company. 

Mr.  3'.  II.  Verner  also  was  engaged  with  the  firm  of 
Wyld,  Darling  Co.  His  many  friends  on  his  old  route  in 
the  Hamilton  and  Niagara  district  will  be  glad  to  know 
that  they  will  still  be  regularly  called  upon  by  Mr. 
Verner,  who  takes  charge  of  the  traveling  staff  and  will 
cover  the  ground  between  Toronto  and  Windsor.  In  1886 
Mr.  Verner  came  from  Ireland  and  entered  the  employ  of 
the  Robert  Simpson  Co.,  Toronto.  Twelve  years  ago  he 
went  with  Wyld,  Darling  Co.,  and  for  ten  years  has  been 
calling  upon   the  trade  in  Southern  Ontario. 

The  new  firm  are  wholesale,  importing  and  commis- 
sion merchants  in  fancy  dry  goods,  including  underwear, 
hosiery,  gloves,  laces,  ribbons,  embroideries,  handker- 
chiefs,  and  a  complete  assortment   of  smallwares.     They 


clothing  by  the  Japanese,  aided  by  the  large  American 
demand.  Inferiors  fell  7  3-2  per  cent,  below  September 
prices,  greasies  advanced  5  per  cent. 

Advances  have  been  made  in  the  United  States  in 
dress  goods,  particularly  in  broadcloths,  while  cashmeres 
are  up  2  1-2  per  cent .  A  recent  order  sent  abroad  by  a 
Canadian  buyer  was  met  by  the  information  that  prices 
were  advancing  and  that  delivery  would  be  very  much 
delayed.  Material  for  men's  wear  is  also  advanced  across 
the  line. 


A  SAFE  POLICY. 


IT  is  now  generally  recognized  that  early  delivery  is 
imperative  and  that  early  displays  are  profitable. 
January  should  witness  some 'Of  .these,  and  it  must  al- 
ways be  remembered  that  the  merchant  who  is  first  on 
the  ground  reaps  the  harvest.  Merchants  can't  afford  to 
lose  every  early  opportunity,  and  it  is  a  safe  policy  to 
show  wash  goods  very  early,  when  a  fine,  lucrative  trade 
will  be  done. 
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ANNOUNCEMENT 


|Uf  ESSBS.  C.  W.  Beatty,  John  M    Kerr  and  T.  II.  Verner  desire  bo  announce  to 
the  dry  goods  trade  that  they  have  formed  a  company  under  the  name  of 
BEATTY,    KEBB   &    VEBNEB,    LIMITED,   to   carry   on   a    wholesale  fancj 
dry    goods    business. 

Mr.  Beatty  is  well  known  in  financial  circles  and  will  have  charge  of  the 
ollice.  Mr.  Kerr  and  Mr.  Verner  have  been  connected  for  a  number  of  years  with 
the  firm  of  WYLD-DARLING  COMPANY",  LIMITED,  which  has  now  riven 
up  business,  the  President,  HR.  WYLD,  having  retired.  Mr.  Kerr  was  the 
Manager  of  the  hosiery  and  smallwares  department  and  Mr.  Verner  was  salesman 
and  traveller,  and  they  will  occupy  similar  positions  in  the  new  company. 

Travellers  are  now  on  the  road  and  will  shortly  have  the  pleasure  of  calling 
upon  you  with  samples  of  HOSIEBY,  GLOVES,  UNDEBWEAB,  RIBBONS, 
LACES,  EMBROIDEBIES,  HANDKEBCHIEFS,  and  a  complete  assortment 
of  SMALLWARES. 

Temporary  Premises:     30  Wellington  Street  East. 

Toronto,   December    I.    lini-b 
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To  Those  Handling 
Ladies'  Skirts 

We  might  say  that  our  line  has 
passed  the  experimental  stage  and 
has  proved  its  superior  value. 

The  large  number  of  orders  we 
are  getting  demonstrates  this  con- 
clusively. 

We  aim  to  make  an  all-round 
good  skirt  at  a  popular  retail  price. 

We  have  pleased  hundreds  of  custom- 
ers and  can  please  you. 

ASK  US  FOR  SAMPLES  AND  PRICES. 


For  the  Men's  Fur- 
*  nishing  Department 

We  offer  equal  value  in  our  popular 
priced  colored  and  white  shirts,  neat 
fitting,  neat  patterns,  neatly  made. 

It  costs  you  nothing  to  inspect 
these  lines.  If  they  do  not  suit  you 
all  you  have  lost  is  a  little  time.  If 
they  do,  you  are  well  repaid. 

SAMPLES  FOR 
SPRING  NOW 

IN  THE  HANDS 
OF    OUR  TRAVELLERS. 


THE  EMPIRE  MFG.  CO., 


646  Craig  St.,  MONTREAL 


LIMITED 


I 
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CloaKs,  SKirts,  Etc. 


THE  OUTLOOK  FOR  SPRING. 

IN  suits  ii  is  doubtful  it'  ever  the  Canadian  trade  lias 
been  up  against  such  a  diversity  of  styles.  For,  from 
all  appearances,  the  tendency  is  towards  no  particu- 
lar style,  and  most,  lines  are  marked  by  a  distinct  indi- 
viduality. No  style  is  standing  out  prominently  and  each 
and  every  designer  has  ideas  of  his  own .  The  buyer  will 
have  to  lean  on  his  independent  judgment,  backed  by  his 
knowledge  of  the  women  and  trade  he  caters  for. 

From  the  manufacturer's  point  of  view,  these  condi- 
tions are  not  ideal,  and  at  the  first  glance  are  not  en- 
couraging': although  in  the  end  results  are  likely  to  be 
better  than  at  first  supposed.  Without  doubt  it  means 
much  added  work,  greater  pains,  and  perhaps  smaller 
profits,  and  one  thin?  is  certain,  the  manufacturer  will 
have  to  put  himself  in  such  shape  that  he  «nn  promise 
and  five  muck  deliveries.  This  is  a  feature  the  buyer 
should  note  with  special  care  as  the  success  of  his  sea- 
son will  in  a  "rent  measure  depend  upon  it. 

Tn  a  season  when  one  or  two  stvles  nrevnil.  the  faetorv 
has  its  innings  for  reasons  everv  bnver  knows,  but  in  a 
season  of  that  kind  a  manufacturer  <*ef«:  verv  few  new 
customers  as  a  bnver  feels  that  it  makes  little  difference 
where  he  places  his  order,  so  Ion?  as  <rarments  come  up 
to  sample,  and  he  cets  his  deliveries  on  time,  and  there  are 
ehances  here  of  a  manufacturer  openin"-  new  accounts. 
Tn  a  season  like  the  comin"-  one  where  a  diversitv.  and 
often  a  contradictorv  diversitv.  of  styles  prevails,  the 
bnver  will  look  over  and  consider  all  the  lines  brought 
under  his  notice,  and  what  he  thinks  best  in  each  will  be 
selected.  This  means  undonbtedlv  smaller  orders  for  the 
manufacturer,  but  it  means  also  a  widening  of  bis  field, 
and  a  great  increase  of  bis  possibilities,  for  instead  of 
bavins  on  his  books  lar«-e  orders  from  the  few.  he  will 
have  small  orders,  but  thev  will  be  from  almost  the  whole 
trade,  and  in  addition  there  will  be  prospects  of  re- 
orders later. 

From  the  bnver's  standpoint  the  individuality  of 
stvles  shown  will  he  a  "nod  feature,  for  it  will  make  for 
n  r>'p<^d  business  from  the  start.  Tn  past  seasons  manv 
sales  have  been  lost  because  the  prevailing  stvle  was  not 
becomin0'.  or  did  not  suit  the  taste  of  the  customer. 

Often,  too.  when  a  sale  was  made,  the  fact  that  the 
parment  chosen  was  unbecoming  or  unsuitable  made 
eneinies  for  the  readv-made  trade.  No  woman  in  these 
davs  likes  to  wear  an  exact  duplicate  of  another  woman's 
suit,  and  this  is  particularly  annoying  in  the  smaller 
towns. 

As  far  as  the  buyer  is  concerned  .  he  will  find  that 
diversity  in  style  will  be  good  for  his  department :  only, 
to  reap  the  greatest  possible  harvest,  it  will  call  for  care- 
ful buying.  He  will  have  to  go  through  all  travelers' 
lines,  and  make  a  well  weighed  and  thought-out  selection, 
and  as  before  hinted  at  his  orders  will  be  smaller  and 
oftengr  repeated. 


11H 


I  lOO* 


CLOAKS,    COSTUMES    AND    SKIKIS 


Dry     Good) 

K    -VICW 


OUR  GREATEST  SELLER  IN  UNDER- 
SKIRTS at  present  is  a  Black  Sateen 
witli  Body  I  ined  with  Red  shaker 
Flannel,  making  a  warm,  comfortable,  cold 
wreathe!  skirt. 

A  rattling  good  line  for  you  to  handle 
during  the  next  few  months 

Made  in  two  styles  one  with  deep, 
pleated  Flounce  ;  another  with  three  Ruftles. 

Both  same  price — $11-50  do/. 

Made  as  all  our  skirts  are  made — "  Per- 
fect in  Make,  Fit  and  Finish." 

Will  send  samples,  prepaid,  anywhere  in 
<  anada. 


The  Pugh  Mfg.  Co. 

33  Church  St., 
TOR  ONTO. 


r 


IMS 

IRISH  POPLINS 


OUR    POPLINS  art  unequalled  foi 

Costumes  and 
Evening  Gowns 

being  unsurpassed  for  elegance  and  durability.     We 
show  an 

Extensive  range  of  shades  and  colourings 
including  the  popular  Clan  Tartans. 

Neckwear, 

Infinite  varietj  of  designs,  in  soft  colours,  stripes 
and  fancies.  Look  better  than  silk  and  wear  longer. 
"Real  Irish  Poplin"  on  every  tie. 

Our  Canadian  Representative  will  be  pleased  to  quote,  and  show 
samples. 

PIM  BROTHERS  &  Co. 

DUBLIN,    IRELAND 


TORONTO, 


A.    ROLAND   WILLIAMS.   Manch.s tar  Building,  Melinda  St. 

v J 


^&P       IN  THE  NATURAL 

COURSE  OF  EVENTS 


*    HARK. 


when  a  shopper  knows  what  she  wants,  and  is  shown  a  really  ^ood  article, — 
the  best  of  its  kind — then 

THE  CHANCES  ARE 

that  of  that  shopper  a  customer  is  made.      Have   the  women  in  your  town 
been  introduced  to  the  ready-made  wear  that  makes  customers  of  shoppers  ? 


The 


Brand     on    CLOAKS,    SKIRTS,     MUSLIN 
UNDERWEAR,    Etc. 


Spring  Lines  Ready  this  Month 


Remember  the  label  is  an  insurance  policy  for  your  customer.      Now — get  in 
touch  with  our  travellers.     Samples  sent  anywhere. 


THE  VICTOR  MANUFACTURING  CO 


QUEBEC 
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T%  ING  out  the  old, 


ING  in  the  new, 
The  New  York  Skirts 
May  mean  a  great  deal  to  you. 


We  enter  the  Spring  Season  of  1905  with  a  line  of  proved  sellers, — 
every  one  tried  and  true  value  and  styles  that  have  stood  the  test  of  all  criticism. 

If  you  have  any  doubt  now  about  what  is  right,  see  our  line  when  it 
comes  your  way,  or  when  you  come  our  way. 

Just  common  sense.  We  are  not  performing  miracles  and  never 
claimed  to,  but  it  is  a  fact  that  we  have  brought  out  a  line  this  season  that 
has  squarely  hit  the  mark. 

Is  it  not  reasonable  to  suppose  that  such  a  line  which  has  suited  many,  many  shrewd  buyers, 
would  suit  you  ?     If  it  does  not,  all  you  will  have  lost  is  a  little  time  ;  if  it  does,  you  are  well  repaid. 

Our  lines  of  Dress  and  Walking  Skirts 

for  this  season  are  rCCOrd-br6Qk6rS» 

Our  new  lines  in  Ladies*  Shirt  Waist  Suits 

are  approved  models  ;  by  no  means  extreme — the  kind  that 
strike  you  the  moment  they  are  seen  as  being  right ;  all  cut  on 
excellent  lines,  and  tailored  to  perfection. 

RETURNE 

Our  lines  are  now  in  the  hands  of  our  travellers,  who 

are  covering  all  the  principal  towns  in  Canada.     '    pirn    ll   1Q 

Don't  deny  yourself  the  opportunity    of  inspecting    this.— 
splendid  range,  which  is  CjLjlJ 

suitable  for  the  masses  and  classes. 


{Jew  York  §kirtJJfg(]o 

8   Lemoine   Street 

MONTREAL. 
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COTTON. 

J  i  ST  :i-  much  indecision  as  ever  exists  in  the  raw 
ootton  market.  Prices  have  gone  up  and  down 
with  remarkable  regularity,  and  both  bulls  and 
bears  were  confident  ai  each  change  favorable 
to  them  thai  they  had  control  of  the  market. 
The  last  tendency  lias  been  downward  and  raw  ootton 
at  tin'  time  of  writing  is  quoted  at  9.90,  a  drop  of  75 
points  from  the  month's  high  marl,.  Just  at  the  momenl 
the  bears  seem  to  be  having  things  pretty  well  their  own 
waj  as  all  reports  Bhow  an  enormous  increase  in  ginning 
and  a  large  crop. 

• 
The  latesl  ginning  reports  show   thai  up  to  November 
It  in  475  counties  in  the  cotton  district  their  were  Lf 
active  ginneries,  againsl   18,619  last  year  and  thai  5,803, 
S30  running  bales  were  ginned  for  1904  againsl    1,160,105 
laei  year.     The  latesi   reports  of  the  crop  show  that  it  is 
going  to  be  much  larger  than  last  year.     The  consensus 
of  expert   southern  opinion  places  the  crop  at   11,275,000 
bales,   the   individual   estimates   varying   from   10,189,000 
In    12,500,000.      This    is   a    million    hales      more    than    last, 
year   and  should    tliis.  be  correct   inflated   prices  on   cotton 
will  not  he  possible,  although  the  world  demands  it  all. 

so  that   there   is  not    the  least    danger  of  an  <>\  ersupply . 

•        • 
• 

The    Southern    Cotton    Growers'    Association    has    de- 
vised a  scheme  whereby  they  hope  to  keep  up  the  price 

of  cotton.  The  president  has  issued  a  letter  to  the  mem- 
bers in  which  he  says:  "I  call  upon  the  producers 
throughout  the  South  to  stand  firm  and  refuse  to  sell 
their  cotton  at  present  prices.  Heavy  receipts  depress 
the    market.      The   speculators   have   sold    millions   of  hah-, 

for  future  delivery  and  they. want  to  buy  thai  cotton  for 

leas   monej    than    the   staple   is  actually   worth.      The   pro 

dueers  should  demand  from  11  to  12c  for  the  balance  of 

the  crop.  They  are  in  position  to  force  prices  np  by  sell- 
ing  the  staple  slowly.  Debts  have  been  paid  as  a  rule, 
and  there  is  no  longer  absolute  necessity  of  rushing  onr 
cotton  on  the  market."  This  is  a  new  power  to  reckon 
with,  hnt  agreement    is  practically  impossible  in  such  a 

Case,  so  that   the  results  are  not  greatly  to  he  feared. 

• 
The    position    of    the    manufactured    cotton    market    in 

Canada  has  been  rendered  more  unsteady  by  the  lower- 
ing of  list  prices  which  followed  the  first  issue  of  the 
Spring  list.  This  was  caused  partially  by  competition 
among  the  arms  interested,  hut  principally  on  account  of 
American  competition.  The  Canadian  mills  are  deter- 
mined to  keep  out  American  goods  at  any  price.  Among 
the  lines  lowered  were  denims  from  a  half  cent  to  a  cent 
and  three-quarters;  a  few  lines  of  ticking,  one-half  to 
one  cent:  a  line  of  domets  a  quarter  cent:  silence  cloth, 
five  cents:  a  couple  of  lines  of  napped  sheetings,  a  cent 
and  a  half  to  two  cents;  a  few  yarns  a  half  cent  to  one 
cent:  erev  cottons  one-half  cent,  etc.      Orders  have  been 


practically   all  tilled  now    m  the     wholesale     ho 
I'm  ihei  changet  a  ill  In-  ,.t   huh-  inter 

• 

A    Manchester     c tspondont      writea     i"  a   Toronto 

house:  "I  have  seen  about  deliver)   of  white  g I-.  but 

don't  expect  to  gel  deliver]  foi  a  eouple  of  weeks,  and  u 

'•■    repeats  on    this  doth      well,    |    don't    know   what    ta 

is  afraid  that  prices  will  be  out  ,.i  right.  Cloth  marked 
here  up  to  almost  cotton  panic  prices,  the  reason  being 
that  China  and  India  have  been  starving  foi  a  year  am' 
ha\e  suddenly   dropped  down  hen-  and   swallowed  prettj 

nearly  all  the  yarn  and  the  cloth  the  mill-  .-an  turn  out, 
and  although   cotton   i-  lower  than   two  months  a 

and  cloth  are  much  higher.     Hut  the  worsl  i-  delivery 
to   make   now    it    would   mean    12   weeks'    wait."     On   one 
order  the   price    was   raised   3-16   penny    before   it    would    be 

ileli\ ered . 


LINEN. 
Prices  in  linens  are  stiffening     up  again  as  the  full 
season  approaches.     October  saw  some  reduction  on  the 
foreign  market  as  stocktaking  was  going  on.     This  hap 

pens    everj     year,    hut     the    loss    i-    -..on    made    up    after    the 

stocktaking  is  over.     A  letter  received  at   the  middle  of 
November  from  a   Belfasl   house  says:  "Linen  and  col 
ton  yarns  have  been  steadily  advancing  for  the  past  two 

weeks  and  we  anticipate  further  advances.  At  any  rate 
the  market  is  very  linn.  The  United  Stales  market  i- 
taking  much  larger  quantities  since  the  elections,  as  all 
buyers  hold  back  during  that  period.  A  prominent  linen 
man  said,  'There  is  nothing  in  the  world  to  keep  prices 
from  strengthening.'  " 

*      • 

Prices  of  gloves  in  Chemnitz  have  been  gradually 
dropping  off  for  a  couple  of  months,  but  this  is  thought 
to  be  temporary  only. 


SILKS. 

Ii'aw    silk    not    only    maintained    its    high    level    during 
November  but   toward-  the  end  advanced  in  -pile  of  the 

indisposition  of  manufacturers  to  pay  the  price.  Yoko- 
hama has  gone  up  10  points  in  Rome  instances  and  a- 
mnch  as  20  in  others.  It  is  even  expected  that  there  will 
be   further  advances   before   the  end   of  the  year. 

*        * 
* 

The    causes    for    this    are    numerous.       First    and    fore- 
most  is  the  large  demand   for  silk   piece  g Is  during  the 

Fall  and  the  firm  belief  in  a  still  better    Spring     trade 

which  is  usually  the  larger  season.  A  greal  many  new 
mills  have  started  and  there  is  thus  a  greater  outlet  for 
the   raw    silk.      American   and    European   buyers  have  been 

speculating  on  the  Yokohama  market  with  the  idea  of 
inflating  prices.  The  world's  crop  for  this  year  a-  com- 
piled by  the  Silk  Association  of  Zurich  is  18400,000 
kilos,  againsl   16,566,000  In  IMS,  17,297,000  m   1902,  and 

1,000    iii    1901,   and    this   small    inert 
ci  rdanee   w  ilh    the   demand  . 

• 
The  ribbon   market    ha-  stiffened   up  considerably.    A 
Canadian  firm  recently  -em  an  order  abroad  and  ua-  told 

that     no    further   order-    COUld    be    tilled      at    the   old    p 
The    new    prices    were    not    given,    SO    that       r  that 

manufacturers  are  awaiting  event*  in  the  raw  -ilk  market. 
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WHOLESALE  M 


NERY 


The 
House 
famed  for 
Millinery 


Just  a  Word 

before  you  place  your  order  for 
Spring  and  Summer  Season  '05. 

Our  representatives  have  left  for 
their  respective  routes  with  com- 
plete range  of  samples — a  collec- 
tion of  Millinery  Samples  of  which 
we  are  proud. 


Our  Travellers  will  call  upon  every  Millinery  Buyer  in 
Canada  during  the  next  few  weeks. 

The  ever  increasing  trade  we  are  doing  means  corres- 
pondingly 

BETTER  VALUES  TO  YOU 

Do  not  fail  to  take  advantage  of  a  thorough  inspection 
of  samples.  It  will  be  a  pleasure  to  us,  and  most  profitable 
to    yOU     whether  you  order  or  not. 


The 


D.  McCALL  CO., 


Limited 


\A/innipog 


TORONTO 

Quebec 


Ottawa 
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llll:  1  ALL 

OPENINiS 

AND  FALL 

STYLI  S 

TRADE  REVIEW. 

ANOTHER  Kail  season  is  pretty  «'•!!  over  in  the 
importing  houses,  and  travelers  are  again  taking 
the  road,  bu1  with  Spring  Bamples  this  time. 
In  the  retail  trade,  though  it  has  as  yet  some 
weeks  of  profitable  Belling,  are  not  want- 

ing that  the  season  is  getting  on,  and  strenuous  efforts  are 


I'nr,  in  some  form  or  other,  is  tin'  dominant  foatun 
these  Winter  hats,  and  mink  is  the  one  n.    These 

hats  are  ohiefrj  trimmed  \\ith  flowers,  ribbon  and 

Sal    deal    of   narrow    valeneienn<-s   in      nifties      is    used. 

Creamy  ralenciennes  looks  well  with  most  fnra,  and  1 1 •  < - 
crown  of  lace  and  brim  of  fur  is  the  most  usual  combina- 
tion.   A  great  deal  of  maline  is  used,  but  it  is  oftener  in  a 


Toque  of  mole  fur  with  brim  of  elephant's  breath  maline.     Paradise  plume  shading 

out  to  pale  yellow. 


_   made  to  dear  out   -low  lines.     Quite  a   few  stores  in  pale  shade  of  color  than  in  while,  and  a  great   •' 

tin'  larger  towns  held  Winter  openings  this  year    not,  of  Beds  green  is  w 

otturss,  on  a  Beale  of  mportanee  with  the  Fall  openings,  Contrary  to  expectations  at  the  beginin?  of    the  sea- 
hut  just   a   special  Bhowing  of  mid-winter  -t;.  hats  are  rather  small,  and  are  pimply  trimmed.     Ti 
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poleon  is  one  of  the  favored  shapes,  and  besides  there  are 
torpedoes,  continentals  and  round  turned  up  sailor 
shapes. 

Flowers. 

Flowers  arc  much  in  favor  and  are  all  on  the  large  or- 
der; in  fad  some  arc  immense.  There  arc  roses,  dahlias, 
huge  velvel  poppies,  chrysanthemums,  and  all  kinds  and 
shades  of  foliage. 

Ribhons. 

Ribbons  are  of  almost  equal  importance  to  Sowers  in 
hai  triiffifflings,  and  quantities  are  in  use.  The  newest  are 
in  shol  ombre  and  chameleon  effects,  and  some  of  these  are 
particularly  handsome. 

Ties. 

For  teas  and  other  formal  functions,  large  picture  hats 
with  ties  are  generally  worn.  These  may  be  wide  or 
narrow,  but  to  be  in  the  smartest  style  they  must  be 
tied  tightly  under  the  chin.  The  length  of  the  ends, 
whether  they  are  long  or  short,  is  dictated  by  the  taste  of 
the  wearer.  The  general  trimming  of  these  picture  hats  in- 
cludes ostrich,  but  whether  in  the  form  of  plumes-  or 
tips  depends  upon  the  shape  of  the  hat. 
Marabout. 

Marabout  is  one  of  the  latest  Paris  fancies.  Tufts, 
snake-like  plumes  and  pompons  are  all  used  as  hat  trim- 
mings, and  to  match  the  hats  are  lovely  pelerenes  and 
muffs  of  the  same  fluffy  feathers. 


The  Charlotte  Corday. 

A  shape  that  has  come  into  prominence'  lately  is  the 
Charlotte  Corday— a  kind  of  mushroom.  The  idea  is 
taken  from  the  mob  cap  in  vogue  in  1703,  and  worn  by 
Charlotte  Corday  at  her  trial  and  execution.  The  dainti- 
est of  these  hats  are  of  lace  and  velvet,  and  the  crown  is 
of  the  lull  "lain"  order  with  the  brim  of  lace.  Some- 
times the  brim  is  of  one  wide  frill  of  lace,  hut  more  often 
there  are  five  ruffles,  of  inch  wide  Valenciennes.  Narrow 
ruches  of  ribbon,  or  pleatings  of  ribbon  or  silk,  are  some- 
times substituted  for  the  silk  lace.  One  model  seen  had  a 
flat  tam  crown  of  mink,  with  five  inch  wide  knife  pleat- 
ings of  shot  green  and  white  ribbon.  Around  the  crown 
was  a  niching  of  olive  green  tulle,  and  an  aigrette  of  reseda 
ostrich  Avas  placed  a  little  to  one  side  of  the  front. 

Because  of  the  fact  that  it  was  so  late  in  the  season  be- 
fore this  shape  was  launched  makes  it  very  probable  that 
it  will  he  one  of  the  shapes  seen  at  the  Spring  opening. 
In  the  meanwhile  it  is  a  favorite  with  smartly  dressed 
women,  and  has  been  worn  at  some  of  the  swellest  func- 
tions lately. 

The  Envelope. 

A  shape  that  is  not  entirely  new  to  the  Canadian  trade, 
as  it  was  seen  at  the  Fall  openings,  is  very  popular  now  in 
New  York,  and  is  seen  there  in  "ready-to-wear"  shapes— 
this  is  the  envelope.  This  is  a  very  smai-t  shape  in  fur.  and 
any  of  the  usual  millinery  furs  may  be  used.  Such  hats 
require  very  little  ornamentation,  and  a  twist  of  velvet  or 
a  handsome  buckle  is  enough.  On  the  ready-to-wear  shapes 
strappings  of  kid  or  leather  are  often  used. 


Debenham,  Caldecott  &  Co. 


MILLINERY 


Our  travellers  are   now  on  the  road  with  their  complete  assortment  of  SPRING 
SAMPLES  in  Straw  Goods  and  Millinery  lines. 


RIBBONS 


The  coming  year  is  going  to  prove   RIBBONS  the  popular  trimming,  and  we  are 
pleased  to  state  that  we   have  placed  Large  Contracts,  thus  ensuring  Early  Delivery. 
Look  at  a  few  of  our  Leading  Numbers,  such  as  : 

DC  II 
D  C  III 

D  C  100 


COLORED 
TAFFETAS 


**96)  BLACK 
3349594  j  TAFFETAS. 


QUEBEC 
43  %  St.  Joseph  St- 


THE     HOUSE  FOR   STANDARD 
MAKES  OF  RIBBONS  AND  SILKS 

MONTREAL 
18  St.  Helen  St. 


OTTAWA 
111   Sparks  St. 
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MILLINERY 


Dry    Good! 


Christmas 

Trade 


Special  Imports  of  Lace  and  Fancy  Collars 
Handkerchiefs,  Hand  Bags,  Belts,  Etc., 
Etc.,  for  immediate  delivery. 


CAVERHILL&KISSOCK 


MONTREAL 


Spring'  1905 


Travellers  now  on  the  road  with  our  Spring  Samples  of  Hats, 
Headwear,  Hat  Ornaments,  Flowers,  Feathers,  Straw  and  Fancy 
Trimmings,  Veilings,  Laces,  Ruchings,  Chiffons,  Nets,  Mechlins, 
Ladies'  Belts,  Hand  Bags,  Christening  Cloaks,  Robes  and  Shawls, 
Sateen,  Silk  and  Tweed  Skirts,  Ribbons  and  Silks. 

Millinery  Novelties 
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Ury    Goods 


MILLINERY 


Dec*   1904 


SPRING  BUYING. 

TRAVELERS  from  millinery  bouses  are  scouring  the 
country  with  trunks  Pull  of  Spring  samples  in  search 
of  orders  which,  while  of  a  satisfactory  volume  to 
the  majority  of  bouses,  call  forth  some  philosophical 
reminiscences  of  the  "good  old  days"  when  the  "boys" 
booked  $1,000,  and  even  as  high  as  $2,000  orders.  That 
evolution  has  played  a  decidedly  strong  role  in  the  millin- 
ery  trade  drama  is  certain,  because  the  "bouse"  has  no 
serious  kick  coming  when  batches  of  orders  running  from 
$100  to  $300  are  sent  in.  It  is  plain  that  the  busiest  sea- 
sons of  the  year  L'or  millinery  houses  are  at  opening  times, 
when  the  market  is  thronged  with  eager  purchasers.  At 
the  outset  this  tendency  is  accentuated,  due  to  the  terrific 
competition  retailers  indulge  in,  which  causes  every  store 
to  insist  upon  novelty  and  freshness,  thus  causing1  serious 
furrows  in  many  a  retailer's  brow,  as  well  as  a  questioning 
raising  of  eyebrows  when  he  is  asked  to  buy  months  ahead. 
That  the  majority  of  houses  do  their  staple  buying  from 
the  "boys"  on  the  road  is  unquestionably  true,  and  that 
this  is  a  wise  and  safe  policy  goes  unchallenged.  Millinery 
can  be  safely  banked  upon  in  its  general  lines  this  long 
ahead,  and  there  is  no  likelihood  of  the  time  ever  coming 
when  millinery  travelers  will  be  dispensed  with. 

A  striking  testimonial  to  the  fact  that  travelers  are  in 
possession  of  sound  and  reliable  information  is  furnished 
by  the  foreign  buyers  for  a  Montreal  house,  who  when  ask- 
ed concerning  Spring  millinery  tendencies  courteously  re- 
fused to  disclose  information  which  had  cost  his  house 
many  dollars  to  procure,  stating  that  their  representatives 
were  out  with  a  line  of  staples  and  assured  novelties  which 
they  regarded  as  exclusive  and  sure  styles,  and  further  that 
Spring  novelties  in  the  line  of  added  materials  and  new 
colorings  would  not  be  obtained  till  well  after  the  first  of 
the  year,  when  he  had  returned  from  a  flying  trip  to 
Paris.  This  practically  is  nothing  new  to  the  millinery 
trade,  but  The  Review  makes  it  the  occasion  to  strongly 
impress  that  diffidence  in  placing  orders  is  to  be  avoided. 
Foreign  buyers  have  all  returned  with  advance,  definite 
information  which  was  gleaned  from  reliable  sources. 
Although  the  proverbial  syndicate  color  card  will  not  be 
on  this  side  of  the  water  till  the  first  week  in  January, 
manufacturers  have  already  joined  hands  with  milliners  in 
settling  upon  certain  broad  general  materials  and  styles. 
However,  it  is  after  the  trip  which  buyers  took  the 
latter  part  of  November  that  decided  novelties  and  inno- 
vations and  everything  that  may  be  said  to  be  the  vogue 
in  Paris  will  be  made  public.  Buyers  then  visit  fifteen  or 
so  foreign  millinery  houses,  observing  model  hats  closely 
to  discern  .just  what  part  certain  trimmings  play,  as  well 
as  observing  the  general  tendency  of  shapes.  After  this 
is  done  such  innovations  as  appear  practical  to  the  buy- 
ers will  be  bought  from  the  manufacturers  for  the  Cana- 
dian trade.  The  foregoing  is  the  general  procedure  fol- 
lowed, and  this  has  already  been  indulged  in  by  all  foreign 
buyers  to  some  little  extent  in  their  first  trip,  thus  ensuring 
the  trade  that  definite  information  has  been  gained  by 
foreign  buyers.  The  predictions  made  last  month  hold 
good  for  the  range  of  staple  and  sure  novelties,  although 
these  bear  likely  additions  in  the  realm  of  many  trimmings, 
bandeaux,  straw  braids,  flowers,  etc. 


JANUARY  sales  are  the  next  event  in  the  whitewear 
year,  and  there  are  plenty  of  indications  that  they  will 
be  pretty  Generally  held.  Buyers  have  been  think- 
ing over  chemes  for  this  sale  for  a  good  while,  and  no 
doubi  have  tl  eh-  plans  pretty  well  complete.  Many  of 
them  have  bought  special  lines,  and  quite  a  number  of  spe- 
cial garments  for  display  purposes.  Manufacturers  have 
been  in  receipt  of  many  orders  for  a  special  line  of  blouses, 
children's  dresses,  and  lawn  costumes  for  show  purposes 
and  it  is  apparent  that  many  retailers  intend  to  make  an 
extra  push  iti  whitewear  io  January. 

This  being  the  case  perhaps  a  few  hints  about  advan- 
tageous methods  of  display  will  not  be  out  of  place.  The 
sales  of  whitewear  depend  more  largely  than  is  usually- 
supposed  on  the  methods  employed  to  bring  it  before  the 
customer.  In  some  of  the  large  departmental  stores  a 
special  room  tastefully  fitted  up  and  specially  devoted  to 
the  sale  of  fine  whitewear  has  proved  an  immense  advant- 
age and  the  experience  is,  because  it  is  so  attractively 
shown,  and  so  strongly  forced  under  the  customer's  notice, 
the  sale  of  fine  garments  has  been  materially  increased. 
This  is  just  the  end  that  most  buyers  are  a^'J^ing  it,  as 
more  profit  goes  to  the  retailer  on  the  sale,  and  the  cus- 
tomer at  the  same  time  is  better  pleased  as  the  materials 
are  more  lasting  and  she  gets  better  service  and  more 
comfort  in  the  wear.  'Ihe  much  better  value  for  the 
money  of  a  higher  priced  garment  is  largely  due  to  the 
fact  that  there  are  so  many  processes  in  the  factory  where 
the  cost  on  both  grades  is  identical,  so  that  in  better  goods 
a  large  proportion  of  the  difference  in  price  is  in  the  first 
cost  of  the  material. 

' '  But  we  cannot  build  a  special  room, ' '  quite  a  number 
of  retailers  will  say.  Very  true,  and  besides  you  would  not 
need  it  all  the  year  round,  but  many  of  you  can  for  the 
time  January  sales  last  find  a  substitute. 

This  is  the  between  seasons  in  the  millinery  trade,  and 
there  is  practically  nothing  doing  there  in  January.  The 
fittings  in  this  department  are  invariably  the  best  in  the 
store  and  it  only  requires  a  very  small  amount  of  ingen- 
nity  to  adapt  it  for  showing  your  fine  whitewear,  and 
showing  it  to  the  very  best  advantage. 

The  very  fact  that  you  have  made  a  move  will  draw 
attention.  Your  cheaper  lines  and  special  bargains  will 
have  to  come  too,  and  the  milliuery  tables  can  be  utilized 
for  their  sale  while  the  cases  and  fixtures  at  the  sides  of 
the  room  can  be  used  for  showing  finer  goods.  Use  all 
the  figures  and  stands  you  can  spare  from  other  depart- 
ments to  show  your  gowns  and  skirts,  your  children's 
dresses  and  muslin  costumes. 
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Canadian  Buyers 


can  always  counl  <>n  seeing  the  latest j 
best,  and  choicest  mantle  modes  in  our 
showrooms.  Our  success  is  in  saleable, 
medium-priced  goods,  do!  in  extremes, 
and  a  look  through  our  samples  will  show  the  extent  of  our  range  and  the  infinite  variety  of  our 
ideas.  We  would  like  to  mail  our  Pattern  Book  to  buyers  who  cannol  \i>it  our  showrooms 
Any  request  will  have  prompt  attention. 


Specialties 


Ladies'  Coats  and  Costumes 


us,,  WATERPROOFS,  SKIRTS,  BLOUSES  and   FURS. 


OLD  CHANGE  BUILDINGS, 


OLD  CHANGE    E.C.,  LONDON, 


(Just  out  of  St.  Paul's  Churchyard  i 


HENDAWICK 


Every  garment 

bears   a 

\*oven  label 


Pure  Wool  and 


H/r/i  this 
TRADE   MARK 


Perfect  Fit. 


These  i:o<>.ls  are  specially  adapted  for  Canadian  triple  ainl  are  >ure  to 
•-•ive  -uti>faction  tn  both  wearer  and  seller.  Drop  a  line  to  our  agent 
for  aamples  and  quotations,  compare  with  other  maka  and  note  the 
many  superior  points  In  "HENDAWICK." 

SOLE    MANUFACTURERS 

JAMES  HENDERSON  &  CO. 

Canadian   Agant, 
T.   H.  FORLONO 

388   St.    Paul   St..  Montraal  London  Agant,  C.  L.  HAZELL. 

London.   England. 


HAWICK,  Scotland. 


We  beg  to  notify  our  customers  and 
friends  that  though  fire  completely  de 
stroyed  our  stock  and  warehouse  at  1811 
Notre  Dame  St.,  on  the  '-'<Hh  ult.,  we 
have  at  once  secured  commodious 
premises  at  25  ST.  HELEN  ST.  (Cor. 
Notre  Dame)  and  put  in  a  complete 
stock  of  the  JOHN  D.  IVEY  CO.VS 
niLLINERY  AND  NOVELTIES. 

Everything  is  strictly  up-to-date,  and 
we  will  be  pleased  to  fill  all  orders  as 
usual. 

JOHN  A.  BARRY  &  CO. 


ACtNTS 


25  St.  Helen  St. 


MONTREAL 


OUR   NEW   ADDRESS   IS 

ALMOST    DIRECTLY    OPPOSITE 

OUR    FORMER    WAREHOUSE 


Dry  Goods 

Review 
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THE  1904  IRBIT  FAIR. 

From  Cloaks  ami  Furs. 

AMONG  unfavorable  influences  was  the  change  of 
fashion,  and  the  withdrawal  of  foreign  demand 
for  some  of  the  heaviest  and  leading  fur  articles. 
The  Siberian  traders  who  had  bought  at  high 
prices  in  Yakutsk  were  thus  forced  to  dispose  of 
their  stocks  at  a  sacrifice;  and  but  few  of  their  number  sent 
their  merchandise  to  Moscow  in  the  hope  of  being  able  to 
realize  better  prices.  This  year's  turn  over  in  furs  is  estim- 
ated at  about  5,000,000  roubles,  or  about  a  million  roubles 
less  than  during  the  previous  fair. 


4.20  to  4.25;   young  blue  fox  (1,500)  R.    1.30,    and    40,000 
cross  foxes  at  90  kopecks. 

Of  other  furs,  according  to  official  reports  and  publica- 
tions, the  offerings  and  prices  realized  were  as  follows: 
750,000  hares,  33  to  37  kopecks;  black  cats,  100,000  skins, 
43  to  49  kopecks;  1,200  bears,  10  to  15  roubles;  wolverine 
(700  skins),  R.  8.50  to  R.  8.00;  5,000  swamp  otter  or  mink, 
R.  1.50  to  R.  1.75;  8,000  badgers,  65  to  75  kopecks;  Thibet 
goats  (10,000),  R.  3.00  to  R.  3.50;  prairie  fitch  (180,000), 
33  to  36  kopecks;  100,000  kolinski,  80  to  90  kopeck;  baum- 
marten  (15,000),  R.  6.25  to  R.  6.75;  47,750  foxes,  among 
which  15,000  Tobolski,  R.  7.00  to  8.00;  Yeneseiski  foxes 
(3,000),  R.  7.50  to  R.  8.00;  black  and  black  brown  (250), 
R.  100  to  R.  300;  2,500  Siwodouchka,  R.  11.50  to  R.  14.00; 
Ochotka  (3,000),  R.  7.00  to  R.  8.50;  white  Semipalatinski 
per  pair  (12,000),  R.  8.00  to  R.  9.00;  2,000  pairs  of  Petro- 
pavlovski,  R.  7.00  to  R.  8.00  ;  10,000  Mongolian  pairs,  R. 
9.00  to  R.  11.00  ;  wolves  (7,100),  according  to  quality,  R. 
5.00  to  R.  15.00  each  ;  ermine,  of  which  130,000  skins  were 
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Article. 


Mink 

Skunk 

Racoon 

Lynx 

Marten 

Bear,  black  . . 

"     brown  . 

"      grizzly. 

"     White  . 

Badger 

Fox,  red 


grey 

"     white 

' '     cross 

"     blue 

' '     silver 

Fisher 

Wolverine 

Sea  otter 

Wolf 

Otter 

Cat,  wild 

"     house 

"     civet 

Opossum 

Beaver. 

Muskrat,  Spring  .. 
Winter. 
Fall,  etc. 
Ermine 


January,  1904. 


10  p. c 
20  p. c 
25  p.c 
15  p.c 
20  p.c 
40  p.c 
30  p.c 
30  p.c 
Same 
25  p.c 
10  p.c 
35  p.c 
15  p.c 


lower  than  March,  1903 


as  March,  1903 

.  lower  than  March,  1903 


10  p.c.  lower  than  March,  1903. 
Same  as  March,  1903 


1214  p.c.  lower  January,  1903. 
12l/»  p.c.     " 

5  p.c.  '    . 

5  p.c.        " 


March,  1904. 


7V4  p.c.  lower  March,  1903 

12H  p.c. 

25  p.c.        

50  p.c. 
20  p.c. 


40  p.c. 

25  p.c. 
5  p.c. 
25  p.c.        " 
10  p.c. 
27>4  p.c.     " 
40p.c. 
40  p.c. 
35  p.c. 
35p.c.      '" 
40  p.c. 

15  p.c.  higher 
15  p.c.  lower 
Same  as  March,  1903. 


10  p.c.  higher  March,  1903. 

Same  as  March,  1903 

10  p.c.  higher  January,  1904 

10  p.c.  lower        " 

10  p.c.      " 

25  p.c.      "  " 

30  p.c.  higher  March,  1903. 


June,  1904. 


Same  as  March,  1904. . 
5  p.c.  lower  "  "    . . 

7lA  p.c  "     "         "   .. 
Same  as        "  "    . . 

10 p  c.  higher  March, 1904 

Same  as  March,  1904. . .. 

20  p.c.  higher  March,  1904 
15  p.c.  lower        "         " 
15  p.c.     " 
Same  as  March,  1904. .  .  . 


October,  1904. 


Same  as  last  March. 

Quantity  in  sale  too  small  to  quote. 

Same  as  last  Mareh 

25  p.c.  lower  than  last  March. 

25  p.c.  higher  "       "         " 

Same  as  last  March. 


15  p.c.  lower  than  last  March 

15  p.c.     "         ' 

10  p.c.     

20  p.c.     "         "       " 
Same  as  last  March. 


15  p.c.  lower  March,  1904 
15  p.c.     " 

5  p.c.     "  " 

15  p.c.  higher    '■ 
Same  as  January,  1904. . 
20  p.c.  lower   "  "    . . 

20  p.c. 

35  p.c.    ■'  "    .. 


30  p.c.  lower  than  last  March. 
Same  as  last  March. 
20  p.c.  lower  than  last  March. 
20  p.c.      "        ' 

Quantity  in  sale  too  small  to  quote. 
Same  as  last  January. 


Same  as  last  March. 


Sables  were  offered  in  larger  quantities  than  in  1903,  as, 
owing  to  the  prevailing  high  quotations,  fewer  transactions 
had  taken  place  in  the  various  Siberian  auxiliary  markets. 
Foreign  buyers  showed  considerable  reserve  and  prices  fell 
for  the  Bargusinski  and  the  Witimski  sorts  30  per  cent,  and 
remained  at  last  year's  level  for  Utchouris,  which,  taking  the 
higher  prices  paid  for  them  by  the  buyers  in  Yakutsk,  repre- 
sented a  loss  of  30  per  cent. 

Last  year  squirrels  were  in  exceptionally  strong  demand 
for  the  foreign  trade,  and  brought  high  prices.  This  year, 
buyers  were  holding  back  their  orders  on  account  of  a 
reversal  of  feeling  with  regard  to  its  desirability,  and  in 
consequence  of  this  reticence  squirrels  and  squirrel  tails, 
which  are  mainly  used  by  foreigners,  ruled  30  per  cent, 
lower  in  price. 

Of  blue  fox  and  cross  fox  more  was  offered  than  last  year. 
Regular  blue  fox,  of  which  6,000  were  on  hand,   sold  for  R. 


brought  to  the  fair  this  year,  against  only  48,000  last  year, 
brought  R.  2.00  to  R.  2.80  ;  10,000  Yakoutsk  blue  foxes 
brought  between  6.50  and  7  roubles  ;  21,000  Yeneseiski 
blue  foxes,  6.45  to  6.49  roubles,  which  were  all  sold,  while 
Beresemski,  of  which  6,000  were  offered,  realized  4.20  to 
4.50  roubles. 

During  the  early  part  of  November  the  large  warehouse 
of  Gault  Bros.  &  Co.,  Montreal,  underwent  a  few  slight 
but  beneficial  changes.  The  wooden  pillars  were  felt  to 
be  inadequate  on  the  ground  floor  and  as  a  result  steel 
columns  were  regarded  as  almost  a  necessity.  Steel  col- 
umns have  been  installed  without  a  perceptible  hindrance 
in  the  steady  swing  of  trade,  and  they  do  much  to  enhance 
this  struct  tire  as  well  as  appreciably  adding  to  the  safety 
of  the  building.  It  is  estimated  these  stoel  pillars  pos- 
sess twenty  times  the  strength  of  the  wooden  ones. 
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Tim-  Tiiai.k  Ma  U   Stani- 

The  Best  of  Everything  in  I<urs. 


I  limply  could  not  h:ivc  Ijui  It  up  tin-  rapid  I)  increBMi.K  I 

i   imvc.  had  it  not   been  for  honest  dealing,  coupled  «ith  the 
high  quality  of   my   goods. 


SOME    CHRISTMAS    SELLERS: 

Natural  Alaska  Sable   2-skln   Ruff      -      - 
"  "  •«        4-skin   Double 

Muff    to    Match,  Flat  si. ..(.<•. 

"  "  Round    Shabe      - 

THB8S    \l:l.  FOB  immi.Mmi.  MMIMKNT 


$    8.50 

13.75 

10.00 

8.00 


rr 


Remember  I  pay  half  charges  on  all  loop  distance 
telephone  ordes  or  enquiries.       Tel.  Main  3319. 


A.    J.    ALEXANDOR 

504-6  St.  Paul  St.      -      -      \l<>.\  I  KKAI. 


t3Ee  BISHOP 

Fur  Robes  and  Fur  Coats 


Your  jobber  has  them 


—  Look     for     the      Bishop     Label. 

—  If  you    don't    find   it,  don't  take  the  goods. 
— Safety    and  sales  are  in  the    Bishop    Label. 

The  J.  H.  Bishop  Co.,  -    Sandwich,  Ont. 


Wyandotte,  Mich. 


Tientsin,  China 


354  Broadway,  New  York 
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WITH     THE 
TRAVELERS 


MR.  A.  FRASER. 
R.  A.  FRASER,  of  Fraser,  McMillan  &  Co., 
London,  lays  claim  to  being  the  premier 
traveler  crossing  the  Rocky  Mountains,  and 
the  number  of  years  during  which  he  has 
covered  this  territory  prove  that  what  lie 
says  is  not    without  good  foundation. 

lie  was  born  at  Glen  Urquhart,  Inverness,  Scot- 
land, and  came  1o  Canada  in  1N(>7.  Being  a  young  lad 
and  a  stranger,  London,  on  account  of  its  name,  drew  him 
straightway.  The  morning  after  his  arrival  he  was  en- 
gaged by  R.  S.  Murray  &  Co.,  one  of  the  leading  dry 
goods  firms  of  the  west  at  that  time.  In  1870  he  "went 
on  the  road"  for  Green,  Peters  &  Co.,  and  six  years 
later  for  Marshall,  Lind  &  Macfie,  the  only  hat  and  cap 
firm   in   Western   Ontario   in   those   days. 

Here  he  continued   until   1901,  when  he  formed   the  firm 


of  which  he  is  now  a  partner,  in  conjunction  with  John 
McMillan  and  John  Herald.  In  Western  Ontario  Sandy 
Fraser  and  Harrington  hats  are  well  known. 

His  first  trip  to  the  west  was  made  in  INK"),  and  one 
year  later  he  crossed  the  Rockies.  Ever  since  that  twice 
a  year  he  has  taken  the  same  trip.  With  his  34  years  of 
"road"  life  he  is  one  of  the  oldest  travelers  on  the  road. 

Mr.  Fraser  is  again  on  one  of  his  semi-annual  trips, 
and  from  his  picture  it  will  appear  how>  well  he  stands 
the  strain  of  long  trips,  hasty  meals,  and  sprints  for 
the  station. 

ASSOCIATION  NEWS. 

AT    the   quarterly    meeting   of    the    Dominion   Travelers' 
Association  the  following  officers  were  elected  :  J  as. 
S.  N.  Dougall,    re-elected    president;    W.  J.  Egan,  rep- 
resenting   the    \V.    R.    Brock    Co.,    Montreal,    vice-president; 


Fred.  L.  Cains,  treasurer.  The  following  nominations 
for  directors  were  made  :  J.  F.  Dugan,  Geo.  Brooks,  \\ . 
E.  Hays,  II.  S.  Plaw,  A.  J.  Brown,  John  Patterson,  A. 
I).  (Jail,  Jos.  W.  Rousseau,  and  G.  W.  Prescott.  Results 
will  be  announced  Dec.  17.  The  work  of  I).  M.  Lefevre, 
the  retiring  vice-president,  representing  Finley  &  Smith, 
has  been  much  appreciated. 

The  regular  general  meeting  of  the  Commercial  Trav- 
elers' Mutual  Benefit  Society  of  Western  Ontario  was  held 
in  London.  The  following  officers  were  elected  by  accla- 
mation :  President,  A.  E.  Barbour,  London;  first  \  ice- 
president,  A.  Anderson;  second  vice-president,  Robt. 
Tait;  treasurer,  F.  H.  Crabb,  London;  secretary,  Alf. 
Robinson,  London;  directors,  J.  M.  Ferguson,  J.  II 
Glass,  T.  T.  Mortimore,  B.  S.  Switzer,  A.  Badenach,  \I 
P.  Irwin,  A.  Gunther,  F.  E.  Lawson,  F.  W.  Smith,  J. 
T.  Green,  London;  B.  F.  Honsinger,  St.  Thomas;  John 
Lennox,  Hamilton;  F.  W.  Heath,  F.  W.  Grew,  M.  H'ilbee. 
Toronto;  Wm.  Storey,  Sarnia;  A.  E.  Merritt,  Chatham; 
R.  G.  Bickerton,  J.  E.  Ferguson,  Woodstock;  James 
Dow,  Stratford,  Capt.  R.  Dillon,  Oshawa;  James  F. 
Smyth,  Windsor;-  J.  Ratz,  New  Hamburg;  R.  G.  B. 
Moore,  Aylmer;  T.  Harry  Slater,  F.  Morton  Morse,  J.  R. 
McFrae,   Winnipeg;   A.   French,  Vancouver. 

The  Hamilton  branch  of  the  Commercial  Travelers' 
Association  of  Canada  has  held  a  meeting  in  Hamilton, 
and  has  nominated  the  following  officers  ; 

Fred.  Smye,  first  vice-president;  J.  H.  Herring,  sec- 
ond vice-president;  E.  J.  Fenwick,  H.  G.  Wright,  Geo. 
Matlneson,  James  Hooper,  E.  W.  Moore  and  G.  M.  Mc- 
Gregor, directors;  Thomas  McQuillan,  Toronto,  president 
of  the  association,  and  J.  C.  Black,  Toronto,  treasurer, 
spoke  on  the  mortuary  benefit  system,  which  is  not  re- 
garded as  satisfactory. 

The  Vancouver  branch  of  the  Northwest  Commercial 
Travelers'  Association  met  in  Vaii^ouver.  The  member- 
ship has  increased  75,  and  the  balance  on  the  books  is 
$9,123.59.      The   following  officers    were  elected  : 

Vice-presidents,  Vancouver,  E.  F.  Gerster;  Victoria, 
II.  H.  Welch;  directors,  Vancouver,  Thomas  Parkinson, 
A.  R.  Ockerman;  Victoria,  F.  J.  Hall,  jr.;  New  West- 
minster, J.  A.  Cunningham;  Kootenay,  George  Munn; 
secretary,  W.  W.   Burke. 


NOTES  OF  THE  TRAVELERS. 

j^RED.  McCONNELL,  formerly  with  the  Standard 
1  Mackintosh  Co.,  London,  Out.,  has  been  added  to 
the  staff  of  Knox,  Morgan  &   Co.,   Hamilton,  Out. 

Mr.  G.  A.  Cooke,  Greenshields  Limited,  has  returned 
to  Montreal  from  Western  Ontario,  bringing  good  news 
of  a  successful  wash  goods  trip. 

J.  W.  Doelle,  representing  Mark  Fisher  &  Sons,  Mont- 
real, in  Western  Ontario,  is  dead.  Mr.  Doelle  was  form- 
erly a  dry  goods  merchant  in  Chatham,  Ont. 

Mr.  Emil  Lettau  is  covering  the  Province  of  Quebec  in 
the  interests  of  E.  &  S.  Currie,  Toronto.  Although  a 
young  "knight  of  the  road"  Mr.  Lettau  bids  fair  to  win 
not  only  success  but  many  friendships  through  undeniable 
energy  ami  a  vast  amount  of  good  humor.  In  addition 
he  is  an  accomplished  linguist,  speaking  French  and  Ger- 
man fluently,  besides  his  native  English.  In  speaking  to 
The  Review  Mr.  Lettau  explained  his  parents  insisted 
upon  his  learning  these  two  languages  as  a  child,  one  of 
which  has  already  been  such  a  boon  to  him.  He  intimat- 
ed other  parents  familiar  with  either  German  or  French 
might   profitably  follow  the  same  tactics. 

Mr.  Lemaitre  took  a  Hying  trip  through  the  Eastern 
Townships  last  month  showing,  of  course,  the  popular 
"Salem"    brand. 
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Illustrate   DEC .  i  wm/ 

Your     **fc*ft  - 
Advertisings^  f 


(  k>od  illustral  ions  speak  louder 
than  uiinls.  They  convey  quickly, 
accurately  and  forcibly  just  what 
you  are  Belling. 

We  make  drawings  and  engrav 
ings  for  all  purposes.    Prompt  ser- 
vice, reasonable  prices,  high  grade 

work.       Small  jolts  as  welcome  as 
l»i^  ones. 

Submit  your  ideas  to  us  for  your  1905 
plans  and  let  us  send  you  a  quotation. 


Legg  Bros.  Engraving  Co. 

5  Jordan  Street,  Toronto 


Booklets, 

L.ti.ii'.. 

Circulars, 


New     and     Elegant     Designs 

in 

Spring  Suitings 

for 

Men     and     Women 


MANUFACTURED      BY 


HARRIS  &  COMPANY,  Limited 


R0CKW00D,   ONT. 


SOLD      BY 


DIGNUM  &  MONYPENNY, 
8  Colborne  Street,  TORONTO. 


FEATHERBONE 

Made  by  an  entirely  new  process,  com- 
bining the  most  up-to-date  methods 
of  American  and  Canadian  factories. 
Sample  orders  solicited. 


THE 


Reid  Featherbone  Manufacturing  Co'y. 

Lim  i  ted 
Manufacturers  of 
Featherbone   and    fca»herboned  Novelties 


94Carlin<*  SI., 


London,  Ont. 
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NOTES  OF  THE  TRADE. 

T1IK   Perfection    Fixture   Co.,   Flint,   Mich.,   write   thai 
they  have   been  officially  notified  that     the  jury  of 
awards  at  Si.  Louis  Fair  has  given  them  two  medals 
.11   superior  workmanship  on  revolving  hat  cases  and  dis- 
play racks. 

W.  Lisle  is  opening  a  new  dry  goods  store  at  Kinistino, 
N.W.T. 

Deeb  &  Motter,  dry  goods  merchants,  Montreal,  have 
dissolved  partnership. 

S.  Monsieur  &  Co.,  dry  goods  merchants,  etc.,  Brandon, 
have  gone  out  of  business. 

Weiler  Bros.,  house  furnishers,  etc.,  Victoria,  B.C., 
h;i\  e  suffered  loss  by  fire. 

The  Penman  Mfg.  Co.  have  purchased  two  properties 
adjoining  their  Paris  property. 

The  Truro  Knitting  Mills  Co.  are  building  an  addition 
I'll  feci   long  by  two  stories  high. 

Newitt  &  Co.,  dry  goods  merchants,  Ymir,  B.C.,  have 
suffered  loss  by  fire,  partially  insured. 

Miss  Josie  Noonan.  dealer  in  whitewear  and  millinery, 
Chatham,  Ont.,  has  advertised  a  closing  up  sale. 

The  name  of  the  American  Shirt  Mfg.  Co.,  St.  Hy- 
acinthe,  Que.,  has  been  changed  to  Doxtader  &  Richer. 

C.  L.  Grace  &  Co.,  Lewisville,  N.B.,  have  purchased  the 
stock  of  J.  S.  Trites,  dry  goods  merchant,  men's  furnisher, 
etc. 

James  Brown,  dry  goods  merchant,  Amherst,  N.S.,  has 
sold  out  to  Senator  Black  who  intends  to  extend  his  stone 
block. 

las.  A.  Tufts  &  Son,  Limited,  Fancy  goods  merchants, 
St.  John,  N.B.,  are  applying  for  incorporation,  with  capi- 
tal $25,000. 

M.  Vineberg  &  Co.,  the  large  wholesale  furriers,  of 
Montreal,  have  opened  a  sample  room  in  the  Masonic 
Temple,  London. 

The  Helena  Costume  Co.,  London,  Ont.,  held  Hallowe'en 
festivities  October  31,  all  the  employes  enjoying  a  most 
pleasant  evening. 

Wilfrid  Laffance  and  Alfonse  A.  Lefebvre  have  regis- 
tered under  the  title  of  Lafrance  &  Lefebvre,  dry  goods 
merchants,  Montreal. 

Wm.  H.  Eager  and  Arthur  Reeves,  have  registered 
under  the  name  of  the  Regent  Mfg.  Co.,  blouse  manufac- 
turers, etc.,  Montreal. 

One  hundred  Belfast  linen  operatives  have  arrived  in 
Canada  to  work  in  the  new  linen  factory  at  Bracebridge 
which  is  almost  completed. 

The  Valley  Woollen  Mills  at  Southampton,  N.S.,  are 
being  revived  under  a  new  company  with  a  capital  of 
$15,000.     O.  B.  Schurman  will  continue  as  manager. 

It  is  reported  that  John  Green  &  Co.,  wholesale  mil- 
liners, London,  Ont.,  have  purchased  a  site  in  Toronto  and 
will  remove  to  the  new  warehouse  they  intend  to  build. 

C.  C.  Lyman  &  Co.,  dry  goods  merchants,  Brockville, 
have  made  an  assignment.  The  firm  was  one  of  the  oldest 
in  that  town.  It  is  not  believed  that  the  creditors  will 
lose  very  heavily. 

J.  P.  Corwin  &  Co.,  dry  goods  merchants,  Fort  Wil- 
liam, Ont.,  have  opened  up  their  new  store.  They  have 
discarded  men's  furnishings  and  will  confine  themselves 
In  lines  of  interest  to  ladies. 


W.  J.  Power,  drj  g Is  merchant,  Halifax,  had  a  nar- 
row escape  recently  when  a  bullet  came  through  the  win- 
dow over  a  desk  which  Mi.  Power  had  just  left.  The  bul- 
let came  from  a  careless  target  shooter. 

The  trade  was  somewhat  surprised  the  last  of  the 
month  to  learn  that  the  London  Rubber  Co.,  Montreal,  was 
in  difficulties.  This  firm  is  now  in  the  hands  of  Wills  & 
Michaud,  and  a  curator  is  in  charge. 

The  factory  formerly  occupied  by  the  Cutlery  Company 
at  Brantford  is  to  pass  into  the  hand  of  the  new  Brant- 
tiii'd  Felt  and  Robber  Co.  This  concern  is  now  in  process 
of  organization  and  the  factory  is  expected  to  start  run- 
ning in  the  course  of  a  month  or  two. 

Some  changes  are  taking  place  in  the  firm  of  Knox, 
Morgan  &  Co.,  whereby  the  name  of  the  finn  will  be 
changed  to  the  John  Knox  Co.  A  new  partner  is  being 
admitted,  and  Mr.  Alfred  Morgan  is  retiring.  Fuller  par- 
ticulars will  be  given  after  the  meeting  of  directors. 

Ground  has  been  broken  at  Drummondville,  Que.,  for 
the  large  plant  of  the  Drummond  Cotton  and  Bleaching 
Co.,  Limited,  and  the  work  will  be  pushed  vigorously  till 
its  completion.  This  important  addition  to  Canadian 
manufacturing  industries  will  handle  lines  of  lawns, 
cambrics,  sheetings,  etc. 

The  Kingston  Hosiery  Co.  are  adding  a  factory  for  the 
manufacture  of  paper  boxes  for  use  in  their  business. 
Their  trade  has  been  increasing  rapidly  of  late  and  they 
have  found  it  difficult  to  get  what  they  required,  in  addi- 
tion to  being  compelled  to  consider  freight.  T.  R.  Mc- 
Fadden  will  be  in  charge. 

Visitors  to  the  New  York  Silk  Waist  establishment, 
Montreal,  will  agreeably  welcome  the  added  facilities  af- 
forded patrons  in  the  form  of  enlarged  office  space,  which 
while  a  necessity  to  accommodate  an  expanding  business 
is  made  doubly  useful,  as  ample  accommodation  is  provided 
in  the  way  of  neat  fixtures  for  the  trade. 

Brussels,  Ont.,  is  to  acquire  a  new  importance  from  the 
establishment  there  of  a  knitting  factory.-  Mr.  J.  T. 
Wood,  who  has  hitherto  been  running  a  factory  for  the 
manufacture  of  mitts  and  knitted  goods  at  Rockwood,  is 
giving  up  his  present  premises,  having  acquired  an  excel- 
lent building  and  plant  at  Brussels,  where  he  will  employ 
about  thirty  hands.  The  new  factory  will  be  in  full  oper- 
ation early  in  December. 

The  Perth  Flax  and  Cordage  Co.,  Stratford,  Ont.,  writes 
that  they  have  completed  their  new  factory  and  have 
equipped  it  with  the  most  complete  of  plants  for  the  mak- 
ing of  twines,  cords,  fish  lines,  plow  lines,  etc.,  from  flax, 
jute  and  hemp,  polished,  unpolished,  dyed  and  bleached. 
They  are  also  well  equipped  in  the  matter  of  putting  up 
the  twine  and  can  do  this  in  either  balls,  hanks,  coils  or 
on  paper  spools,  and  in  any  weight  of  package  required. 

The  scarcity  of  help  that  is  being  experienced  in  some 
parts  of  Ontario  has  been  overcome  with  praiseworthy 
enterprise  by  Mr.  Beaumont,  hosiery  manufacturer,  Glen 
Williams.  Mr.  Beaumont,  being  unable  to  secure  in  his 
own  district  the  help  necessary  to  keep  his  factory  run- 
ning full  capacity,  turned  his  eyes  to  the  Old  Country  and, 
with  the  ep-operation  of  the  Government  emigration  agent 
at  Liverpool,  has  established  at  Glen  Williams  some  twelve 
or  fourteen  families  recruited  from  England,  Scotland 
and  Wales. 
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RHYS    D.    FAIRBAIRN    (LIMITED) 


MANUFACTURERS. 


PLAITED 

SPEC!  \l.    QUOTA  I  IONS 

No     118    in    black    01    white    with    niching   on 

si..V>  per  do/. 


3  in. 

8  in. 

9  In. 


1.80 

8,  in 


CHIFFON      RLJF-F-|_ll\JOS 

Foundation    Collars. 
Ontario  $4.50 net      Boston  $6  40  u 


RKys    D.    Fairbairn    (Limited),    Toronto 


8-10   Wellington   Street   East 


R.  FLAWS  &  SON.  "««*«^BUj,..iuHBd.B|faRoOTo 

Dry  Uoods  Commission  Agents. 

8.  A  L.  ami  Bbothxbs,  Leeds. 

Cloths,  Ingioat  \uriety, 
Cartwriuht  A  Waknkhs,  Limited,  Longbborougb,  Bng. 

IIomit',  it i nl  I'ndenvear. 
Hkmtliy  ATkmi'Km,  Leeds,  Eng., 

CUket  Cloth,  Vicunas,  Series,  Cap  Cloths. 
BOOD,  Morton  A  Co.,  Newmllns,  Scotland, 
\_  Lace  Curtains. 

Grompton    Corset 
Fire  Notice 

We  beg  to  inform  t lie  trade  that  we  have  received 
bv  express  a  complete  assortment  of  our  celebrated 
corsets,  and  are  prepared  to  fill  all  orders  as  usual. 


WALTER  H.  BARRY  &  CO.,  AB,ncorCs.t7o.onL 


td 


\K\V    V.DDREMS  ; 


219    Board   of  Trade  Bldg. 


Bell  Tel.  Main  4017. 


VIONTREAL 


Merchants  Tel.  759. 


DEATH  OF  JAMES  GILMOUR. 
The  death  occurred     on     October  31,  in  the  Montreal 
General     Hospital,     of     Mr.   Jas.   Gilmour,   a  gentleman 

prominently  known  to  the  drj  goods  trade  of  Canada 
Mr.  Gilmour  has  been  ill  tor  two  or  three  months  past 
with  he.u  I  trouble.  For  some  years  hack  he  represented 
on  the  mad,  particularly  in  the  eastern  part  ol  Canada, 
well  known  dry  goods  houses  He  was  foi  some  time  em- 
ployed   as    traveler      with    the    James    Johnson    Co.,    Vlonl 

real,  and  subsequently  represented  Pawson,  Leal  a  Co., 
London,  Eng.;  Arthurs  &  Co.,  ol  Glasgow,  and  at  the 
time  oi  bis  death  represented  Welch,  Margetson  &  Co., 
London,  Eng.,  also  Peter  Scott  a  Co.  Hawick,  Scotland 

lie  was  verj  popular  with  the  trade  all  over  Canada,  and 
his   death    will   he   since!  eh    regretted    by    a    large   circle   of 

business  Friends. 

BOOKLETS,  CATALOGUES,  ETC. 

I^HK  usual  monthly  "Specials"  oi    the   11.    B.  Claflin 
Co.,   New    York,  has  been   received.    These  specials 
are    issued    t<>    catch      mail      orders.      November'* 
number  deals  specially    with   underskirts,  coats,   raincoats, 
suspenders  and  Christmas  novelties. 

The  Knoxville  Engravings  Co.,  Knoxville,  Tenn.,  send 
a  large  illustrated  card  giving  samples  of  their  cuts  in 
hall  tunes  and  sine  etching 

The    Sahlin    Company,    13-47    Pnlton    street.   Chicago, 
have  sen  I   onl   a  booklet   describing  ami     illustrating  the 
merits  of  their  corsets,  distender,  waist     and  pad.     Se^ 
eial    new    ideas   are    incorporated    ami    specific   directions 
are  given  as  d>  the  donning  "I"  the  corsets. 


CONDENSED  OR  "WANT"    ADVERTISEMENT 


Advertisement!  under  thla  beading,  2c    ■  wo 
word  each  subsequent  Insertion 

Contractions  count  m one  word,  but  Ova  liKun-N    a*  si  000   urc  allowed 
as  one  word. 

Casta  remittance  to  oover  oost  most  accompany  all  adTi 
[n  no  case  can  this  rule  be  overlooked      Adrertisements    ■  Ithout 

remittancecannol  be  acknowledged 

Where  replies  come  t'>  our  ears  to  be  forwarded,  five  osmts  must  be  added 
to  cost  to  cover  postage,  etc. 


TRAVELLER  WANTED 

\\J  \N  I  ED  •  On  commission  by  tirsi  (  Us^  man  .in    \   I  line  <a  I 
"      Ready-to  Wear  Goods  or  Men's  Furnishing!  for  British  Columbia 
or  Territories.    Thorough  knowledge  of  the  trade  and  best  of  rrf. ■:- 
Address,  622  Harris  St.,  Vancouver.  1'-  C.  (li 

F0R~SALE 

OLD  ESTABLISHED  BUSINESS.      Kirs!  t|»  trade      Mill 
Ladies'  and  Children's  Outfitting  and  I  el  r»-iir 

ing.     Mrs.  W.  Bickinrd,  61  and  53  Fori  St  ,  Victoria,  i 

ENGLISH  SILKS. 

Wear     bowings ixceedlngly attractive  Unas  el  English    B  urpri* 

Ingb  Ion  prices,    Lei  oi  im*'  joui  saau  fot  s  shads  card  »tm1  ——[J— 

lO'.ciYd. 

12  a 


I  SOI  ISM  NERVE, 

JUNO  I  SGI  IfSM   NERVE, 

ARIEL  STRIPE  ENGLISH  SILK,  1 2 


rd 


AJ-W  CHICK 
IDEAL  STRIPE 
NOVELTY  CHECK 


do  l2J,d 

do  I2ld 

do  I2^d 

me  above  goods  are  done  la  ;ili  »li  >di 

T.  Rl CKARD  &  Co  ,  20  cheaPs,de,  London, eng 


Christmas 


FANCY 

LEATHER 

GOODS 


Beet  selling  novelties  in  Ladles  Wrist   Bags  <  anada  has 
.v,r    bad.     The   envelope,   pedestrian,   avenue 
and   VANITY  FAIR  Bags      Anything  111  Kuie  Fa 
and  S|«>rtii  pies. 


The  Western  Leather  Goods  Co., 

Royat  Arcsde,  101  King  St.  W.,  TORONTO.      ' 


DRY  GOODS   REVIEW 


Dec.  1<?0  t 


PERSONAL  MENTION. 

Mr.  M.  1>.  Pride,  manager  of  the  Amherst  Boot  & 
Shoe  Co.,  is  ill. 

During  December  Mr.  I  Mishkin,  Montreal,  visited 
the  trade  in  Toronto. 

Mr.  J.  K.  Blown,  woolen  manufacturer,  Kingsville, 
Ont.,  paid  n  visit   id  Ottawa  recently. 

Mr.  Win.  Guthrie,  resident  foreign  buyer  of  the  S.  F. 
McKinnon   Co.,   Toronto,   is  in  Canada. 

The  long  drawn-out  libel  ease  of  Cooke  VS.  BUckley 
has    been   ended    by    the    prosecutor    withdrawing. 

Mr.  S.  Ubukata,  manager  for  K.  Ishikawa  &  Co.,  To- 
ronto, is  on  an  extended   tour   to  Australia  and   Japan. 

Air,  S.  A.  Jacobs,  of  the  New  York  Silk  Waist'Co., 
took  a  thing  trip  to  New  York  markets  during  Novem- 
ber. 

Mr.  F.  X.  Grandpre  left  Montreal  Friday,  Nov.  18,  for 
foreign  markets  in  the  interests  of  Debenham,  Caldecott 
<S    Co. 

Mr.  W.  .J.  Munro,  formerly  accountant  in  the  Moncton 
Cotton  Mill,  and  who  left  there  a  few  yeats  ago,  is  dead 
in  New  York. 

Mr.  Harper,  foreign  buyer  for  Caverhill  &  Kissock,  is 
at  present  in  Montreal,  after  an  extended  tour  in  search 
of  Spring  goods. 

The  representatives  of  the  China  and  Japan  Silk  Co., 
Limited,  have  ali  returned  from  a  successful  tour  of  the 
Maritime  Provinces. 

Mr.  II.  S.  Arnold  has  returned  to  Montreal  from  a 
(lying  trip  with  holiday  novelties  in  the  interests  of  the 
New   York   Silk  Waist    Co. 

Mr.  P.  Glickman,  of  the  National  Rubber  Co.,  is  on  a 
prolonged  business  trip  in  English  markets.  Me  ;s  ex- 
pected   hack    the   last    of   this   month. 

Mr.  Kyle,  Jr..  of  Kyle.  Cheesbrough  &  Co.,  has  re- 
turned to  Montreal  from  New  York,  where  he  picked  up 
some   new  ideas   in   the   latest   fashions. 

Mr.  .James  Kyle,  foreign  buyer  for  Kyle,  Cheesbrough 
&  Co  ,  has  returned  to  Montreal  after  a  protracted  tour 
of   foreign    fashion   and    manufacturing   centres. 

Mr.  Adler,  of  the  Parisian  Waist  and  Skirt  Mfg.  Co., 
Montreal,  his  many  friends  will  be  glad  to  know,  is  able 
to  attend   business  again,   after   a  severe   illness.' 

E.  Delavault,  Prince  Albert,  N.  W.  T.,  manager  of 
the  branch  store  of  the  Kevillon  Bros.,  Paris,  France,  is 
visiting  Montreal,    the  headquarters  of  the  firm. 

The  marriage  is  announced  of  Miss  Marie  A.  Ceppler, 
Listowel,  to  Mr.  Fred.  J.  Wright,  of  Wright  &  Thomp- 
son, drj    goods  merchants  and  grocers  of  the  same   town. 

Mr.  A.  B.  .Mole,  general  manager  of  the  Dominion  Cot- 
ton Mills  Co.,  was  in  Moncton  recently  inspecting  the 
col  ton   mill,  after   which   he  left    for   Halifax  and   Windsor. 

Mr.  Jos.  K.  Tail,  dry  goods  merchant,  Glencoe,  Ont., 
is  dead.  Mr.  Tait  was  a  prominent  Liberal,  and  at  the 
time  of  his  death  was  actively  engaged  in  campaign 
work. 

•  Mr.  G'.  A.  Weiman,  of  Lord  &  Taylor,  the  large  whole- 
sale' dry  goods  merchants,  Broadway,  New  York,  was  in 
Canada  a  couple  of  weeks  the  past,  month  in  the  interest 
of  his  firm. 

Mi.  1.  .1.  Stewart,  president  ami  managing  director  of 
tiie  Maritime  Merchant,  Halifax,  paid  a  friendly  call  to 
the  offices  of  The  Dry  Goods  Review,  Montreal,  the  last 
of   November. 

Mr.  (ieo.  II.  I  lees  and  his  wife  are  leaving  this  week 
on  a  six  months'  trip  to  Egypt,  Palestine,  Greece,  Tur- 
key, Russia,  Italy,  Sicily,  Spain,  France,  Belgium,  Aus- 
tria  and    England. 

Mr.  Edward  A.  Davidson,  representing  James  Alex- 
ander &    Son,    Clasgow,    Scotland,    has   secured    temporary 


quarters  in  Room  204,  Board  of  Trade,  Montreal.  Linens, 
damask,  tablecloths,  towellings,  etc.,  are  the  lines  shown 
by    this   firm. 

Mr.  Ilini\  \l.  Holland,  member  of  the  firm  of  Holland 
&  Haskell,  manufacturers'  agents,  Temple  Building,  Mont- 
real, died  suddenly  Wednesday,  23rd  November,  due  to  a 
nervous  collapse.  Mr.  Holland  was  .">  1  years  old,  and  has 
been  favorably  known  in  Montreal  business  circles  for 
many   years. 

Miss  Moneta  Nelson  was  married  Nov.  9  to  Major  F. 
W.  Fisher,  of  the  Victoria  Rifles,  Montreal.  The  pride  is 
the  niece  of  Mr.  A.  K.  Drake,  of  Drake,  Ilambly  cV  Cock- 
burn,  and  the  groom  is  a  partner  in  the  firm  of  John 
Fisher,  Son  &  Co. 

Mr.  J.  A.  C.  Poole,  one  of  the  directors  of  the  China 
and  Japan  Silk  Co.,  was  entertained  by  his  Toronto 
friends  before  his  departure  for  Japan.  Mr.  Poole  was 
presented  with  a  diamond  pin  as  a  token  of  their  esteem. 
He  does  not  expect  to  be  back  until  May  or  June  of  next 
year. 

Mr.  S.  L.  Holstein,  of  the  Standard  Neckwear  Co., 
has  returned  to  Montreal  after  a  sojourn  of  a  fortnight 
in  New  York  markets,  picking  up  the  latest  ideas  in 
shade  and  material  in  men's  neckwear  for  holiday  trade. 
He  is  a  young,  shrewd  buyer,  and  his  selections  reflect 
credit   upon  the  firm. 

Mr.  A.  R.  Wilson,  senior  bookkeeper  and  advertising 
representative  of  Greenshields  Limited,  is  again  ven  in 
Montreal  after  an  extended  holiday  in  Scotland,  m  com- 
pany with  his  brother.  This  was  Mr.  Wilson's  first  re- 
turn to  his  old  home  in  Edinburgh  in  many  years,  and 
needless   to  state  he  thoroughly  enjoyed  his  holiday. 

Mr.  J.  II.  Jackson,  dry  goods  merchant,  Georgetown, 
Out.,  had  a  narrow  escape  from  death  recently  by  being 
buried  under  a  falling  wall  at  a  fire,  while  he  was  assist- 
ing in  removing  goods  from  the  burning  building.  Mr. 
Jackson  was  severely  burned  and  bruised,  his  head  having 
several  scalp  wounds   which   required   twenty-five  stitches. 

Mr.  H.  G.  Pooler,  of  Toronto,  a  well-known  and  popu- 
lar traveling  man,  has  joined  the  staff  of  the  New  York- 
Skirt  Mfg.  Co.,  Montreal,  as  their  Western  Ontario  rep- 
resentative. Mr.  Pooler  has  had  considerable  experience  in 
selling  this  line  of  goods,  and  this  knowledge,  together 
with  his  acquaintance  with  the  trade,  should  doubtless 
make  him   quite  an  acquisition  to  this  firm. 

Some  recent  visitors  to  the  Toronto  office  of  The  Dry 
Good  Review  and  Men's  Furnisher  were  :  Mr.  A.  R. 
Seott,  member  of  the  Manchester  Chamber  of  Commerce, 
who  is  representing  some  English  capitalists  in  Canada; 
II.  Northcote,  of  Stafford  Northcote  &  Co.,  London, 
England,  who  is  also  taking  in  the  St.  Louis  Fair,  and 
Mr.  Moss,  of  Moss,  Heaps  &  Dale,  London,  England,  who 
is   opening  up  their  business  in   Canada. 

Mr.  Colin  Cockburn,  of  Cockburn  &  Rae,  wholesale 
milliners,  Toronto,  was  a  caller  upon  the  trade  in  Mont- 
real during  last  month.  Mr.  Cockburn  is  European  buyer 
and  the  most  of  his  time  is  spent  in  England  and  the 
Continent,  where  he  is  in  constant  touch  witli  the  mar- 
kets. His  headquarters  are  in  London  when  abroad.  In 
conversation  with  a  representative  of  The  Dry  Goods  Re- 
view at  the  Windsor,  Mr.  Cockburn  stated  that  they  ex- 
pected to  be  in  their  new  and  larger  premises  on  Welling- 
ton street  west,  Toronto,  by  the  first  of  the  new  year, 
and  'Though  the  destruction  of  their  old  premises  and 
stock  on  Bay  street  by  fire  in  the  Spring  had  been  a 
handicap  during  the  past  season  for  stock  orders,  their 
import  trade  had  not  been  affected,  and  he  looked  forward 
to  a  decidedly  improved  business  during  the  coming  sea 
son.  Mr.  Cockburn  leaves  for  Europe  again  in  a  few 
weeks. 
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ANSWERS      TO 
CORRESPONDENTS 

In*  in*  depart  meal  »«■  publUb  questions  ■tibmilb  >       P  Rtiitw  uwl 

M.  n  n  FiiruUhrr,  thi  vhicb  will  be,  In  oui  ntlmatioo,  ol  -■ 

loiix  trade,  Mid  which  •nt*U  no  oomMrjoa  between  <t><    prutluuii i  Utl 

■i i u iiu r. i   '  m  We  are  uluu>*  plowed  to  provide  requlitil  u  uu  unythtnu 

oaneoted  with  1 1 1 #-  dn  goodi  tod  mon'i   fumfathlofti   irmi.       Qo#»tloni    «iii  be 

Ultwered  oolj  In  toll  aepartmenl   anl  nftdt  u>r  answei 

)•>  umil 

i ,  Nov.  i;.  mill. 

Editor  l'i\   Goods  Review  and  Men's  furnisher: 

I   would  take  n  as  a  favor  if  you  would  tell  me  whul 

i-  i In-  ideal   window    for  ;i  drj   g I-  store.      I   appeal  to 

jou  ;i>  an  authority  on  this  subject     and  would     like  to 
know  all  the  newesl  ideas  in  constructing  a  window,  deal 
ing  with  Menu-,  background  and  ceiling.     I  am  jusl  finish 
ing  a  new  store  in  this  town  and  want  to  liave  everything 
of  thf  latest.     Also  whal   do  you  think  of     papered  in- 
teriors! 

Respectful!]  yours, 


Answer  We  have  had  so  manj  requests  of  late  of  this 
kind  thai  we  have  in  preparation  a  special  article  on  the 
construction  of  the  show  window,  which  will  be  illustrated 
wiih  cuts  of  Mine  new  ideas  in  windows.  In  the  mean 
time  we  have  answered  by  mail.  The  only  paper  permis- 
sible in  a  store  interior  is  ingrain  of  lighl  color. 
Pattein   is  exceedingly  undesirable. 


II Nov.  1  I.  1904. 

Editor  Dry  <i Is  Review  and  Men's  Furnisher: 

Some  four  weeks  ago  I  requested  some  information 
from  you  in  regard  p>  linens  and  was  much  pleased  with 
the  i>niiii|>i  and  intelligent  manner  in  which  you  respond- 
ed. I  am  again  after  information  and  place  myself 
under  obligation  to  you  in  seeking  ii . 

Whal  is  the  proper  course  i"  pursue  in  applying  for  a 
patenl  .' 

^i  '  ur  kind  atieniit  n  to  ihi*  will  be  greatly  appreciated. 
Yours  \ei\   truly, 


Answer — We  would  advise  you  without  hesitation  to 
apph  i"  a  patent  solicitor.  There  are  so  many  details  to 
follow  thai  it  is  less  expense  in  the  long  run  and  a  great 
deal  less  trouble.  The  patenl  solicitor  due-  everything, 
including  drafting,  etc. 


ol  the  ii  .i  uuld  nol  tell  me  definitely  .     A  i 

J  do  a  vi  m  cai  i" 

to  me. 

\  Oil' 


Answer     A  carpet   ti  hould  \»-  aid.-  to 

•>  me    idea    w  hat    arl  l 

clearest  description  we  can  give  •  •>   the  term  i-  h.\   n 

nng  you  i n  cover  design  oi   the  November  issue.     The 

curves  on  the  outoi   pai  i  of  the  plate  are  ol  ai  I 

style.     In  general  and  in  as  few  words  ae  possible,  the 

chief  charactei  ist  ic  i  i 

"d<l  Bhaped  curves  which   run  almost    straight    for  a  die 

lance  and  then  linn     abruptly.     The  design     i-  readil) 

recognized  aa  soon  as  a  to*     amplei  have  been  examined. 


WHOSF   AD 


W 


IS  BEST? 


E  shall  give  a  prize  of  a    Fountain    Pen  worth 

$7.50   lo   the   ad.    writer   of   the  firm    whose 

■liscineni  in  the    lanuarv  number  of   I  hr 

Dry  Goods  Review  is  considered  llie  best  by  a  majority 

vole   of    our   reader-.,    who  will    be    invited    to    pass 

judgment. 

Furthermore,  two  prizes  will  be  given  lo  those 
voting — a  87.50  Fountain  Pen  for  first  prizr,  .mr| 
M.u  Donald's  Book,  "Successful  Advertising  and 
How  to  Accomplish  It"  for  second  prize  None  of 
the  letters  will  be  opened  until  January  25.  Before 
opening  they  will  be  all  mixed  up,  and  ihe  first  letter 
opened  in  the  winning  group  will  be  the  basi-.  for 
awarding  the  first  prize,  and  to  the  sender  of  the 
second  letter  opened  will  go  the  second  prize. 

Announcements  of  the  winners  will  be  made  in  the 
February  nun  ber  of   The  Review 


The  Dry  Goods  Review 

and  Men's  Furnisher. 


s Nov.  I  I.  L904. 

Editor  Dry  Goods  Reyiew  and  Men's  Furnisher: 

Would  you  be  kind  enough  to  give  me  the  address  of 
m  me  reliable  fur  house  thai  handles  raw  fnrs  that  I  amj 
secure  a  price  li>i  .' 

\  ours  respectfully, 


Answer  — A  li-t   has  been  sent  by  mail. 


No\.  15,  1904. 

Editor   I  >i  \    11 U   Review    and    Men's   Furnisher: 

1  notice  in  your  November  issue  in  the  carpel  depart 
tnt'iit  yon  -peak  of  arl  oouvean  in  carpet-.  Would 

you  kindly  tell  me  what  that  means.     I  have  asked  some 


The   fallowing   letter   from   Roe     Mead     Mill,   Mirfield. 
England,  has  been  received  bj   the  secretary  of  the  i 
dian  Manufacturers1  Association: 

hear  Sir     We  are  wishful  oi'  finding  an  agent  to  repre- 
sent  11-  and  push  our  goods,  \  1/..  card  clothing,  anrn 
the  cotton   and   woollen   mills  in  your  country,  and   write 
to  ask  your  aid  in  the  matter. 

We  1 1 1 ;  1  \  saj   that  we  an  si  firms  mak- 

ing these  gi  ods  and  can  I  urn  on1  a  first-class  arl 

It  y 'on Id  recommend  a  thoroughly  reliable 

who  already  re|  resents  a  makei 

cotton  ami  wool   would   be  the  best,  if  yon  !  w  ho 

i>  in. 1  already  selling  card  clothing 

-  - Ii  .     JOSH1  A   1  tSTEH  &  SONS. 

G.  Lis 
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Office  of  the  Dm  (loons  Review, 

515  McTntyra  Bloc-k, 

Winnipeg,  Nov.  25,  1904. 

OVEHBER  is  essentially  a  sorting  month  in 
the  Winnipeg  wholesale  dry  goods  trade,  as 
Winter  goods  .  are,  of  course,  bought  much 
earliei  in  the  season.  Wholesalers  report 
thai  the  sorting  trade  has  not,  up  iO  the 
time  of  writing,  come  up  to  their  expectations.  The  rea- 
son is  not  hard  to  find,  for  on  all  sides  this  condition  of 
affairs  is  attributed  to  the  fine  weather  which  lias  pre- 
vailed this  Fall.  A  year  ago  the  snow  was  on  the 
ground  and  Winter  had  set  in  in  earnest.  Open  weather 
lias  kept  the  fanners  busy  in  the  fields,  and  while  a 
blessing  to  the  public  at  large  has  prevented  retail  sales 
from  coining  up  to  expectations.  The  consumer  is  al- 
ways prone  to  delay  his  business,  and  when  busily  occu- 
pied wi1b  farming  duties  he  has  not  bought  so  heavily  as 
the  retailer  expected.  Retail  stocks  have  not  yet  been 
very  heavily  drawn  upon,  and  sorting  orders  have  con- 
sequently been  delayed. 

* 
Hut  wholesale  houses  are  anxious  to  prepare  for  stock- 
faking,  and  in  order  to  clear  some  "jobs"  have  been 
offered.  In  some  instances  these  included  goods  suitable 
for  the  Christmas  trade,  and  it  is  for  such  offerings  that 
shrewd  retailers  are  constantly  on  the  watch.  An  especi- 
ally attractive  offering  of  this  class  is  a  line  of  box  lot 
handkerchiefs  for  Christmas  now  being  offered  by  one  or 
two  of  the  leading  houses.  In  these  boxes  the  handker- 
chiefs are  all  of  different  patterns,  and  the  line  is  a  par- 
ticularly handsome  one  for  the  Christmas  trade.  In 
men's  linen  handkerchiefs  some  extra  price  inducements 
are  being  offered  for  the  Christmas   trade. 

•  • 
• 

In  men's  neckwear  some  attractive  displays  are  made 
by  the  wholesale  houses,  and  a  gratifying  interest  on  the 
part  of  the  trade  in  the  finer  lines  of  goods  is  reported. 
A  notable  feature  is  the  variety  of  wider  shapes  offered, 
no  doubt  because  of  their  suitability  with  wing  collars. 
The  best  demand  is  reported  for  the  small,  neat  effects, 
but  large  patterns  and  bright  colors  are  also  to  be  seen 
and  are  proving  popular  with  some  classes  of  purchasers. 
Plain  colors  are  prominent,  browns  and  purples  being  the 
most  popular.  The  four-in-hand  is  the  popular  style,  but 
a  marked  revival  of  puffs  is  reported  by  the  trade.  In 
men's  fancy  suspenders  some  handsome  lines  are  showing, 
still  for  Christmas  trade  and  sales  of  the  higher  class 
goods  are  reported  satisfactory.  This  is  a  line  of  goods 
which  some  Winnipeg  retail  stores  are  already  displaying 
quite  prominently  for  the  holiday  trade.  In  some  coun- 
try districts  the  finer  class  of  goods  can  he  sold  only  in 
the  holiday  season,  and  country  dealers  are  wise  in  push- 
ing   the    higher    priced    lines    in    December    for    a    good 

profit. 

*  * 
* 

As  mentioned  before,  wholesale  houses  are  busy  clear- 
ing stocks,  and  some  attractive  offerings  are  made  this 
month  in  staple  lines.  In  towellings  and  linens  one  large 
house  has  been  showing  some  extra  inducements,  and 
some  retailers  have  been  picking  up  "snaps"  which  may 
be  utilized  to  advantage  in  January  sales  to  follow  the 
Christmas  rush. 


Eiderdown  comforters  have  been  receiving  considerable 
attention  tiom  1  lie  local  wholesale  houses,  ('hint/  cover 
ed  comforters  5x6  and  (ixfi,  to  retail  at  $4.50  and  $5.50 
each,  have  been  a  feature  of  note,  and  they  are  meeting 
with  a  favorable  reception.  Another  line  in  satin  cover- 
ed 5x6,  with  frill,  to  retail  at  $15  each,  is  being  offered 
ioi  the  high-class  trade.  These  are  only  examples  of  an 
extensive  range  varying  in  price  from  the  cheapest  to 
the  very  expensive.  It  is  a  line  which  some  houses  are 
featuring. 


A  FOOTBALL  GAME. 

ON  Thanksgiving  morning  an  exciting  game  of  football 
was  played  at  Fort  Garry  Park  between  teams  rep- 
resenting Stobart,  Sons  &  Co.  and  Greenshields 
Western  Limited.  The  game  resulted  in  a  victory  for  the 
former  team  by  a  score  of  1  to  0.  The  score  indicates  a 
close  contest,  the  winning  goal  being  secured  by  Robert- 
son in  the  last  half.  The  opposing  teams  were  as  fol- 
lows : 

Stobart,  Sons  &  Co.— Goal,  Barnes;  full  backs,  Armit 
and  Devine;  half  backs,  Adam,  Clements  and  Camsell  ; 
forwards,  Robertson,  Whitham,  Pringle,  Oxley,  and 
Jamieson. 

Greenshields  Western  Limited. — Goal,  Zimmerman; 
full  backs,  Munton  and  Nichol;  half  backs,  McEwen,  Hig- 
ginson  and  Collett;  forwards,  Bullock,  Flanagan,  Hoare, 
Mcintosh  and  Mulvey. 

Officials.— Referee,  T.  McKeown;  goal  umpires,  R.  Mc- 
Ewen, G.  Sinclair;  touch  line  judges,  T.  Welsh,  II  P. 
Tweedie. 

NOTES. 

Mr.  William  Mowat,  advertising,  manager  for  R.  J. 
Whitla  &  Co.,  has  returned  to  his  desk  this  week  after  a 
short  illness. 

Mr.  F.  W.  Stobart,  managing  director  of  Stobart. 
Sons  &   Co.,  is  in  England  this  month. 

Mr.  C.  A.  L.  Carter,  manufacturers  agent.  Winnipeg, 
left  the  city  November  14,  on  an  extensive  trip  through 
Manitoba  and  the  Northwest  Territories. 

There  is  a  rumor  that  Marshall  Field  &  Co.,  the  large 
American  department  store  firm,  have  purchased  a  valu- 
able and  extensive  piece  of  property  in  the  city  of  Winni- 
peg- for  building'  purposes. 


A 


AN  ENGLISH  CATALOGUE. 

MOST  carefully  prepared  and  artistic  catalogue  is 
that  issued  by  Stafford  Northcote  &  Co.,  Limited. 
27-30  St.  Paul's  Churcbyard,  London.  E.G.  No 
expense  lias  been  spared  in  producing  a  work  that  will  be 
retained  by  the  merchant  as  a  guide  to  his  buying..  The 
cover  shows  a  gir]  in  one  of  the  latest  waists,  or  shirts 
as  they  call  them,  and  this  shows  up  beautifully  on  an 
olive  green  background.  All  the  newest  styles  in  lace  and 
lace  goods,  including  unions,  insertions,  veils,  lace  and 
sequin  robes,  handkerchiefs,  collars,  and  berthas  scarves. 
There  are  also  shown  cuts  id'  overslips  and  shirtwaists 
copied  from  the  best  home  and  continental  models,  skirts, 
ruches,  pleated  trimmings,  linen  handkerchiefs,  aprons. 
ladies'  linen  collars,  ladies'  overalls  and  children's  pina- 
fores, etc.,  are  also  illustrated.  The  cuts  are  of  the 
very  highest  order,  and  as  a  revelation  of  the  different 
kinds  and  styles  of  lace  it  will  prove  invaluable  to  the 
dry  goods  merchant . 
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Brophy,  Cains  &  Co. 

PRINQ   dress  goods    collections  arc  m>w    almost 
completed  and-   the  range  is  of  a  complet* 
which   leaves    nothing   to   be  desired.     Samples 
axe  nou   in  the  hands  of  theii  representative 
and  even  a  casual  glance  atb  ty  ol 

Daring  November  new  arrivals  tame  thick  ami 
i.lSi  in  everj  conceivable  new  matcnal  ami  popular  color, 
iill  now  the)  considei  tin-  range  beyond  compari 
Lustres,  mohairs,  Sicilians,  a  hosl  of  the  voile  family, 
lines,  soielaines,  Panama  cloth,  etc.,  ate  to  be  seen 
in  an  endless  variety,  a  few  of  whirl.  tlie\  enumerate  in 
their  advertisement  in  this  issue. 

The  handkerchief  department    is   replete  with  Chris! 
ti,s       A   line     of     assorted  over-mades  in  Swiss  em- 
broidered   goods    is    spoken    of   as   a    snap   which    retailers 
shouldn't  ignore. 


Caverhill  &  Kissock. 

Buyers  in  need  of  holiday  goods  to  enliven  trade  can 
find  full  representation  in  all  lines  at  this  house. 

Travelers  are  now  showing  a  range  of  Spring  millin- 
ery. Their  men  are  in  possession  of  exclusive  informa- 
tion supplied  by  their  shrewd  foreign  buyer,  and  the  trade 
may  depend  upon  seeing  staple  goods  which  may  he  bank- 
ed upon  as  correct.  This  house  prides  itself  upon  secur- 
ing the  latest  and  most  exclusive  goods,  and  these  will 
be  found  in  travelers'  hands  and  in  their  warehouses  in 
good  time.  The  Council  at  Paris,  which  their  buyer  is 
in  close  touch  with,  has  not  definitely  announced  or  even 
heralded  what  are  to  be  any  novelties  for  Spring.  This 
firm's  Inner  has  again  left  Montreal  to  attend  their  con- 
ference and  pick  up  the  most  exclusive  yet  suitable  nov- 
elties in  trimmings,  etc.,   for  the  Canadian  trade. 

The  New  York  Skirt  Mf>.  Co. 

A  new  departure  in  the  Spring  samples  of  this  firm 
is  seen  in  the  complete  line  of  shirtwaist  suits  which  are 
to  be  extensively  worn  in  all  kinds  of  lightweight  ma- 
terials. Crepe  de  chines  have  a  strong  showing,  followed 
closely  by  voiles,  voile  de  Paris,  Sicilians,  canvas  cloth, 
etc.  Silks  also  have  a  strong  showing.  As  a  color  black- 
is  very  prominent,  and  while  golden  brown  and  cadet 
blue  are  at  present  very  strong  in  the  line,  they  are  pre- 
pared for  a  demand  for  jet  green  late  in  the  season. 

The  New  York  Skirt  Mfg.  Co.  report  that  cravenette 
fabrics  will  he  very  popular  for  skirtings  and  cover 
coatings. 


The  Standard  Neckwear  Co. 

Their  buyer  has  recently  spent  a  fortnight  in  New- 
York  markets  closely  watcbing  the  trend  of  style  and 
picking  up  some  choice  selections  for  immediate  holiday 
deliverv.  These  goods  need  to  be  seen  to  be  appreciated 
Tbev  are  in  everv  new  color,  material  and  shape.  Derbys, 
ascots  and  new  puffs  are  all  gems,  along  with  a  choice 
assortment  of  the  new.  rich,  wide  four-in-hands.  Rich 
morocco,  brown,  and  new  tans,  now  the  rage  in  Now 
York,  have  a  verv  strong  representation,  although  green, 
slates,  wine  and  manv  new  combinations  in  ombres  are 
to  be  had. 

A  novelty  shown  by  this  firm  is  a  reversible  puff,  which 
certainly  has  merit  and  is  practical  enough  to  win  I   safe 


place  in  the  ft<  kle  neckweai    world      I' 

cue,    which    a    simple    t  •.<.  i  ,  i    of    the    wnsl    rendi 
and    can    he    retailed    a'    "•"•        Sewn 

mi  a  shield  it   is  adjusted  eithei   waj   with'..  iabk 

difficult] .     it  needs  to  he  seen  ami  upon 

i  equi 

P.  Garneau,  Fils  &  Cie. 

Samples  representing  the  new   Sp 
ami  dress  material    are  nou  complete,    "me  ol  the    ■ 
novelties  having  been  lately     added     to  thi 
\  Mil,-,,  eoliennes  ami  light  can  he  popu 

aaterial      Kancj    lustres,   plain     ami   fancy   mol 

will    also    be    111    -teat    demand        Plain    mohairi     hi     .' 

new    brown,    special    marine    and    black    will    have 

-ale    during    the    ne  on.      Small   checks    in    black    and 

white,    marine   and    white,    ami    blown   and    white,   will     be 

special  good  'sellers.     These    effects  are  to  hand  in 

cerized   cottons,    lustres,     taffeta,     chiffons   and    louisine 

silks. 

The  lines  of  cashmere  hose  ami  half  hose  have  been 
selected  from  the  best  makers,  and  are  the  best  value  thai 
Leadj  casta  can  obtain.  Amongst  the  special  value-  shown 
111    this   department    thej    call    attention    to    ladies'    mi 

i/ed  lace  hose.  The  finish  is  perfect  and  permanent,  ha- 
the  appearance  and  feel  of  real  silk,  and  will  be  one  ol 
the  big  lines  of  the  season. 

The  fancy  cotton  department  is  showing  some  of  the 
newcsi  and  most  stylish  lines  in  the  Canadian  and  Euro- 
pean markets.  All  classes  of  material  are  represented,— 
muslins,  lawns,  organdies,  delaines,  flaked  linens,  art 
muslins,  cretonnes,  etc.  Attention  is  called  to  the  new 
finish  cotton  voiles  and  crepolines.  These  goods  have  the 
appearance  of  all  wool   and  are  bound   to  be  big 

The  woolen  department  is  showing  a  specialty  for  the 
Spring  trade  in  sphinx  serges,  of  which  P.  Garneau,  Fils 
<v    Cie.    have   the  exclusive  control   for   all    Canada       These 

l Is  are  guaranteed   best   quality  in  everv  respect,   and 

every    yard    will   be  stamped    "Sphinx   Sreges." 


The  Perfection  Cloth  Measure. 

The  W.  R.  Brock  Co.,  Limited,  who  control  the 
of  this  necessity,  report  gratifying  sales.  Stocktaking  is 
close  at  hand  and  the  measure  soon  saves  its  cost,  and  is 
simple  to  operate  yet  entirely  accurate  at  a  very  small 
outlay.  Most  merchants  are  convinced  of  the  safeguard 
such  a  measure  is  at  all  times  of  the  year,  and  can't  be 
without  one.  General  directions  are  on  the  measure,  hm 
full  details  are  contained  in  a  neat  pamphlet  which  i- 
scnt   upon  request. 

John  M.  Garland,  Son  &  Co. 

S  let  -ling    velveteen   sold   by    this    firm   is   an   easy   le 
in    the   market;    put    up   in    twelve    yard    lengths,    to    i 

"ale. 

They  are  showing  a  splendid   range  of  Christmas   neck- 
wear put  up  in  an  artistic  box  of  one  tie;   they   will 
show  some  very  nice  stuff  in  the  French  styles.     Th* 
showing  for  immediate  delivery  a  large  range  of  styles  in 
Austrian  collars   thai    may  be   retailed   at    15c.   or   two   Tor 
J.ic 

No     105  men's  raglan  COS  "'   plenty  of 

room    to   live   in.    made   up   from   English  covert   cloth   and 
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rainproof,  are  in  stock.  This  coat  can  be  retailed  at 
$10  with  a  handsome  profit.  1040  is  a  very  heavy  pea- 
coal  made  up  from  best  Canadian  .frieze,  and  will  retail 
readily   at    $1.75. 

\I10  suspenders  are  special  holiday  goods  and  will 
show  up  along  side  of  goods  costing  25  per  cent,  more; 
put  up  one  pair  in  a  box  and  per  dozen  boxes;  excellent 
value  to  retail  at   25,  35  and  50c  per  pair. 
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American  Silk  Waist  Co. 
Fancy  dress  waists  in  dainty,  soft  materials,  with 
taffeta  playing  a  strong  part  in  popular  lines  are  especi- 
ally good  in  this  linn's  line.  Chiffon  taffeta  is  particu- 
larly good.  Jap  silks  are  again  seen  at  all  price-. 
Crepe  de  chine  is  favored  for  shrit waist  suits.  Allover 
lace  waists  are  particularly  recommended  and  are  trim- 
med with  hand  made  braid  with  a  dressmaking  finish. 
The  yoke  effeel  is  an  exclusive  novelty  with  this  firm. 
Tailor  made  taffeta  waists  for  matching  suits  are  to  be 
in  good  demand  and  their  range  is  excellent.  Trimmings 
show  the  latest  novelties,  accentuating  hand  made  goods. 
The  newest  touches  of  fashion  are  revealed  in  the  new 
sleeves  and  cuffs. 


Panel  decoration  manufactured  by  Stauntons  Limited,  Toronto. 


Debenham,  Caldecott  &  Co.,  Montreal. 
"A  house  famed  for  ribbons  and  silks"  might  well 
be  applied  as  a  catch  phrase  to  this  firm,  as  untiring 
effort  coupled  with  shrewd,  apt  buying  has  won  them  an 
enviable  posit  inn.  Ribbons  in  the  millinery  world  are 
to  reach  the  zenith  of  this  popularity  and  the  range  of 
ombre  effects  shown  by  this  firm  is  worthy  of  attention. 
Shirred  ribbons  from  1-2  to  4  inches  in  width  are  also 
good  for  dress  trimming's.  These  ribbons  were  bough! 
prior  tn  considerable  advances  and  are  prime  value. 
Travelers  are  doing  well  with  Spring  millinery  samples 
and  they  reiterate  last  month's  assertion  that  styles  and 
materials  are  dependable.  Their  Mr.  Grandpre  has  left 
for  foreign  markets  in  search  of  late  novelties  and  when 
his  selections  are  finished  they  are  certain  a  choice 
Spring  selection  will  be  available  .for  intending  visitors. 

Greenshields  Limited. 

Their  range  of  dress  goods  is  unusually  large  and 
effective,  embracing  the  newest  creations.  Light  weigh! 
supple  fabrics,  of  which  the  firm  show  a  very  full  line,  are 
in  good  demand.  Mohairs,  lustres,  Sicilians,  etc..  are  in 
good  demand,  while  voiles,  eoliennes,  crepes,  canvases 
are  as  good  as  ever. 

Wash  fabrics'  sales  have  justified  their  selections. 
French  organdies  in  stripe  and  spot  effects  on  plain  lace 
and  ribbon  stripe  are  in  high  favor.  Silk  finished  Per- 
sian lawn,  India  linen  and  Swiss  spots  for  fancy  dress 
wear  along  with  a  range  of  heavier  materials  for  blouse 
wear  and  suits  are  also  going  well.  Novelty  cotton 
suitings  have  proved  very  popular  and  many  exclusive 
imitations  of  silk  and  wool  dress  goods  are  to  be  had. 
Cotton  voiles,  retailing  from  15  to  35  cents,  are  good  pro- 
perty. Voile  de  chine  retailing  from  18  to  35  cents  per 
yard  is  another  novelty.  Crepe  de  chine  is  a  perfect  Copy 
of  woollen  goods  and  is  to  be  had  in  plain  colors  and 
black  as  well  as  a  variety  of  mixtures  to  retail  from  '_'<> 
lo  50  cents  a  yard.  Voile  grenadine  and  laine  de  soie 
are   two  other  high-class  novelties. 

Colored  dress  muslins  to  retail  from  8  to  .">()  cents  a 
yard  are  in  good  demand.  White  mercerized  fancies  in 
suitable  weights  for  blouse  wear  and  shirtwaist  suits  to 
retaail  from  15  to  50  cents  a  yard.  A  highly  mercerized 
voile  is  a  strt  tig  seller,  retailing  from  1H  to  .'!()  cents.  It 
ci  mes  in  S  colors.  Fine  sheer  dress  muslins  in  just  the 
light  weight  and  finish  will  create  a  new  trade  for  any 
wash    goods    department.    Fancy    black    dress    muslins    are 
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guaranteed  1 1 ;n !«■  winners,  retailing  Prom  10  to  50  cents. 

Prints  are  advantageous!]  priced  for  retailers  and 
earlj  selection  is  advised,  ('nun  prints  in  over  BOO 
patterns  I'm  shirtings  and  dress  wear  show  a  marked  im- 
provement. Dress  ducks  to  retail  al  10  and  121  2  i 
can  In'  delivered  promptly  Plain  dncks  and  drills  to 
retail  from  15  to  35  cents  can  also  be  had. 

\  lining  special  is  Sylk  Ray  Talleta  to  retail  at    lr> 
and   10  cents,   II   inches  wide,  black  only,     ri   looks  like 

Taffeta  sill ,     XI. XT  and  Jap  soie     •" '     n 

weighl  ;iii>l  finish  for  drop  skirts  to  line  Bheer,  clinging 
fabrics.  They  have  the  appearance  of  taffeta  silk  in  nil 
colors  and  two  qualities  to  retail  at  20  and  25  cents.  Spe- 
cial attention  is  given  to  mail  orders. 

They  have  in  the  hands  of  their  travelers  samples  of 
a  most   varied   range  of  ladies'  and     children's     gli 
hosierj  and  nnderweaT  for  Spring,  1905 

Handkerchiefs  for  holiday    hrad( mprise  many  new 

effects,  hemstitched,  drawn  work  and  lace  insertion  from 
SOc   to   $1.90;    Trish    embroidered      from    45c   to   $2:    Swiss 

embroidered,  90c  to  $2.25,  etc..  ete.  Lace  edges  from 
35c  to.  $6:  scalloped  edees  from  S5c  to  $1.2.")-.  floral  and 
button  effects  in  effective  patterns  from  00c  to  $o*:  ten- 
eriffe.  hemstitched,  Swiss  embroidered.  $1.90  to  $4.50; 
the  Shamrock  at  $2.25,  etc.  Japanese  silk  handker- 
chiefs both  ladies'  and  men's,  in  a  complete  range,  plain 
hemstitched  lawn  handkerchiefs,  ladies',  and  men's  in 
all   varieties  and  prices. 


Kyle.  Cheesbroueh  &  Co. 

Mr.  James  Kyle  lias  just  returned  from  French,  Swiss 
and  German  markets,  where  an  exclusive  ranee  of  pal- 
terns  and  styles  in  a  complete  range  of  dress  accesso 
was  picked  up .  Xet  top  laces  are  in  particularly  strone 
representation  in  exclusive  designs,  while  the  ranee  of 
Pals  and  torchons  for  trimming  dainty  dresses  is  com- 
plete. Guipures  in  ecrn  and  ivory  are  also  recommended 
l>v  tliis  firm.  Tli is  firm  deal  direct  with  factories  and 
tlius  are  in  a  position  to  secure  the  most  exclusive  and 
fashionable  designs.  Hand  loomed  <roods  are  shown  in 
silk  embroidered  trimmings  on  net  top  laces.  Gold 
tinsels  are  noticeable  and  most  intricate  and  ingenious 
desiens  are  produced. 

Sprine  collections  of  dress  eoods  emphasize  lighl 
weights  in  broadcloths  as  well  as  a  host  of  crepolines. 
eoliennes,  voiles  and  the  like,  with  the  m*?rcerizin«r  pro- 
cess in  strone  showing  even  on  the  latter  class  of  eoods. 

The  ranee  of  holiday  novelties  in  neckwear,  belts,  etc.. 
i-  complete,  and  many  surprises  may  be  expected.  "For 
Spring  crush  leather  and  fabric  belts  with  a  choice  ranee 
of  new  ornaments  will  be  shown.  The  new  draw  tie  is 
present  in  linen  and  Swiss  embroidered  goods  for  neck- 
wear anion"  a  number  of  other  late  ideas. 


The  W.  R.  Brock  Co..  Toronto. 
A    good    line   of    Aslracliau      gauntlets    tor   ladies,   men 

and  children  is  carried,  as  well  as  lined  kid  gloves  and 
mits.  io  retail  al  75c  to  SI.  There  is  a  large  stock  of 
boys'  and  men's  sweaters  in  plain  and  fancy  stripes; 
especially  should  lie  mentioned  one  line  of  worsted  to 
retail  al  vi  in  white,  cardinal,  navy  blue,  or  black. 
Pane]     shell    goods    include  the  "Olive"  hack  comb    and 


'Royal    Dip        Thcj    i 
:>\">  Saxon)    .ill  i  oloi     i  an  i"-  bough    a 
theii    ho 

aic  complete,  ami  all  oi del  -  can  in-  nihil 
teed     kid  'Hilda     and    'Olive 

'i'm  ii    li i    i.i.m  k    « "i    led    i<"  e       Hum  mi 

■' 

In     the    small  u  ,i 

the)    an    inaki  '  le     in 

Iheii     new     noli 

line    ol   fane)     Knit  ted   g i  •.  n      int  i 

children's   muffs   ol   Imitation   bi 


New  sleeves  to  go  with  any  model  as  shown  by  the  Montreal 
Waterproof  Clothing  Co. 

coats,      polka     jackets,      wool      nuts,    i 

toques,    wool   shawls   m   honeycomb  and   fancy    ki 

tails  -  10. 

In   the  linen  department    thej    arc  showing 
e  of  bleached  damask,   naps     and     clotl 
Napkins  are   |  and    ,    sizes;  i  loths  are   8x11 
8x16,    16x10,    lu\l^     10x1  l.    10x16;    to    retail    fro 

..li   new    open  patterns,   ten  different   qu 
range  ol  separate  napkins  retail   ii 
and    in       size  i  ed    doilies 

square.      can      he    retailed 
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shams     ;i  I     10c      1o    $1.50,    tambour   dresser    and    sideboard 

ils  at  35c  to  $1. 

In  velveteens  the  colors  selling  are  all  shades  of 
brown,  green,  and  garnet,  and  these  will  be  found  good 
for  the  earlj  Spring.  In  silks  the  prominent  sellers  are 
shepherds'  checks,  pin  cheeks,  fine  hair-line  stripes,  etc., 
in  louisines  and  in  tainolines.  Plain  messaline  is  also 
selling  for  blouse  and  evening  wear,  and  the  popular  col- 
ors are  bisque,  pearl,  reseda,  myrtle,  brown,  sky,  rose, 
and  bright  navy. 

Other  good  selling  lines  for  Spring  are  the  mohairs, 
particularly  shepherd's  checks.  Judging  from  present 
indications  all  classes  of  lustres  and  mohairs  are  to  oc- 
cupy a  strong  position  in  Spring  sales.  The  plain  cloths 
arc  selling  particularly  well,  and  so  are  the  mannish  and 
shot    effects,   and   green   is   very   much   in  evidence. 

This  is  the  season  of  the  year  when  aprons  are  at 
their  best.  Her  Ladyship  range  is  most  complete.  They 
.ire  showing  a  line  with  embroidered  bib  in  lawn  which 
can  be  retailed  at  25c  with  a  good  margin  of  profit,  and 
their  line  to  retail  for  50c  has  a  good  full  body.  These 
goods  they  have  now  in  stock  and  expect  to  do  a  large 
Cln  ist  mas  trade  in  them.  The  department  reports  heavy 
sales'of  fancy  tweed  skirts;  the  range  is  large,  running  in 
price  from  $1.50  to  $12.  These  are  made  from  job  cloths 
and  they  arc  selling  regular  $3.50  goods  for  $2.75.  Their 
ranges  Ellen  and  Carrie  are  two  especially  strong  num- 
bers. In  vicunas,  Louise  cut  9  gore,  trimmed  with  18 
labs  and  buttons,  which  they  quote  at  $2,  boxed  singly, 
and    Veina  at  $2.75,  are  selling  in  large  quantities. 


The  Castle  Braid  Co. 
A  few  fancy  cords  recently  introduced  by  the  Castle 
Braid  Co.,  of  New  York,  are  herewith  illustrated.     They 
can  be  had  in  a  great  variety  of  widths,  and  in  more  than 
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thirty  color  combinations.  The  firm  reports  that  it  is  at 
present  preparing-  a  color  card  of  plain  cable  cords  for 
the  Spring-  season,  containing  about  sixty  beautiful 
shades.  These  cords  are  made  in  twelve  thicknesses,  and 
are  a  staple  feature  with  this  enterprising  firm. 

Readers  of  this  publication  are  invited  to  send  a  re- 
quest to  the  fii-m  for  the  new  color  card. 


Dehenham,  Caldecott  &  Co.,  Toronto. 

Never  in  any  previous  season  in  their  history  have 
Debenham,  Caldecott  &  Co.  put  before  the  trade  such  a 
large  and  extensive  range  of  dress  materials  as  they  are 
now  showing  for  the  Spring  trade,  and  there  is  no  branch 
in  fashionable  dress  fabrics  in  which  their  line  is  not 
strong. 

In  the  popular  silk  warp  materials  their  range  is  par- 
ticularly varied  and  extensive.  They  are  showing  plain 
and  fancy  colienncs,  silk  warp,  voiles,  striped  silk  voiles, 
voile  cameo,  crepe  de  chine,  poplin  de  chine,  silk  war]) 
armure  effects,  checked  taffeta  cloths,  silk  crepons,  and 
creped   weaves,   etc. 

In    these     goods      they      are    showing     besides    greens, 


browns,  fawns,  myrtle,  reseda  and  moss,  etc.,  the  latest 
Paris  colors — ecureuil,  tangerine  and  lilac.  Woven  spot 
and  embroidered  effects  in  these  goods  are  shown  in  large 
variety. 

In  taffeta  cloths,  which  are  new  and  popular,  the 
range  is  very  large.  They  come  in  all  manner  of  fancy 
checks,  and  besides  are  embellished  with  woven  and  em- 
broidered  patterns. 

In  black  veilings  they  have  an  immense  range,  which 
includes  some  handsome  broderie  anglaise  and  spot  ef- 
fects, as  well  as  plain  voiles,  eolienr.es,  and  crepe  de 
chines,  etc. 

In  dress  silks  Debenham,  Caldecott  &  Co.'s  stock  is 
large.  They  are  showing  fancy  shot  checks,  figured  ef- 
fects, and  woven  spots,  in  taffeta  and  in  English  silks.  In 
colored  taffeta  ribbons  they  carry  all  widths  and  Colois 
in  881  quality,  and  also  in  880  and  882-30. 

Their  taffetine  lining  is  selling  well  for  Spring,  and 
they  have  a  large  stock  on  hand  in  a  range  of  75  shades. 


An  Advertisement  Contest. 
Can  you  write  a  good  ad!  This  is  becoming  a  very 
important  question.  And  the  number  of  those  who  can 
reply  to  this  question  with  a  courageous  "Yes"  are  very 
few.  There  are  many  who  think  they  can  write  a  good 
advertisement,  but  they  are  not  able  to  support  their 
views  with  any  assurance.  The  technical  knowledge 
which  they  have  of  advertising  would  go  into  a  very 
small  book.  In"  view  of  the  increasing  inquiry  and  desire 
for  technical  knowledge  of  advertising,  the  opportunity 
provided  by  the  Central  Business  College,  of  Toronto,  is 
i  ne  that  ought  to  find  a  welcome  from  hundreds  of  men 
everywhere.  The  prospectus  of.  the  college  is  a  very  in- 
teresting and  sensible  document,  and  is  worth  sending 
for.      It  is  called  "Better  Advertising.'' 


Gordon,  Mackay  &  Co. 

In  their  staple  department  they  are  holding  a  special 
sale  of  the  Wyld-Darling  stock.  Some  special  jobs  in 
flannelette  that  have  been  cleared  up  from  the  mill  are 
W4X,  32  inch  wide,  regular  7c  for  6  3-8;  W7X,  36  inch 
wide,  regular  9c  for  8c;  W55,  a  special  heavyweight 
which  is  extra  value  at  10c.  There  is  a  full  range  of 
patterns  in  all  these.  Specials  in  white  cottons  are 
3270,  35  inches  wide,  51-2c;  500,  35  inches  wide,  61-2c; 
300,  35  inches  wide,  71-2c;  400,  35  inches  wide,  8c.  There 
are  crown  cotton,  clearing  lines  of  sheetings  and  pillow 
cottons  are  showing  for  immediate  shipment .  They 
manufacture  their  own  comforters  of  down  and  cotton, 
and  filled  feather  pillows,  and  are  therefore  in  a  position 
to  quote  close  prices.  An  extra  special  line  and  one  that 
will  speak  for  itself  is  their  white  vesting  with  black 
stripes  costing  regularly  221-2c.  This  they  will  clear  at 
the  low  price  of  8  cents. 

In  the  smallware  department  all  the  novelties  are  to 
hand.  A  dainty  little  thing  is  the  thimble  holder  in  the 
form  of  a  muff,  velvet  covered  and  with  strings.  It 
serves  as  a  doll's  muff  after  the  thimble  has  gone.  The 
Retento  is  a  hair  pin  that  secures  an  especially  strong 
hold  on  the  hair  by  means  of  the  irregular  bends  in  the 
sides.  It  retails  at  5c  a  box  of  50  pins.  They  cost  35c 
a  dozen  boxes.  A  very  profitable  and  quick  selling  line 
is  fancy  frill  elastics  of  which  they  are  showing  two 
qualities  in  pink,  blue,  cardinal  and  orange  at  $1.50  Rnd 


i  m 


1904 


HINTS    TO    BUYERS 


Dry  C 


$2.    The)  manufaeturc  their  own  umbrellas  and  psi 

Mud  iin'  line  "i  presentation  food*  with  fane]  handlej  in 

wi_\  complete. 

The  National  Rubber  Co. 

Bpring  lines  are  now  on  the  lapis  and  among  the  man] 
Dobb]  patterna  and  etylee  the  complete  range  of  tweed 
mixiuies  latel]  added  to  deserves  especial  uotici  Ureal 
pains  has  been  taken  in  selecting  the  ver]  latest  effects 
and  altogether  the  range  should  please  the  taoa!  exacting. 
Their  Spring  creations  in  showerproof  garmenta  need  i" 
be  Been  i"  be  appreciated. 

Mr.  T.  CJlickman,  ;i  member  <>f  this  mm,  is  now  « ►  1 1  n 
prolonged  au  weeks'  tour  of  English  markets,  searching 
tor  the  very  aewesl  in  style  and  pattern,  a  point  this  Arm 

;il\\  ;i  \  .->    insists    ujMPii    |ia\  ing. 


John  Macdonald  &  Co. 

They  are  Bhowing  in  their  woollen  department  clearing 
lines  of  «>  1  worsted  and  tweed  Buitings  al  75c,  $1  and 
^1 . 50,  6  I  Oxford  grey  frieze  al  42  l-2c  and  black  at 
12 l-2c,  a  lol  of  skirl  ends  in  women's  suitings,  and 
loo  pieces  10-inch  fane]  Beissias  Be  per  yard. 

For  the  Christmas  trade  they  show  ladies'  silver  and 
gold-mounted  umbrellas,  ladies'  bice  collars,  fancy  silk 
collars,  neck  ribbons,  all  colors,  kid  gloves,  ringwood  and 
cashmere  gloves,  fancy  blouse  silks,  black  pean  de  side, 
guaranteed  quality  . 

For  Spring  they  are  showing  a  splendid  range  <d' 
laces  and  allovero,  including  valenciennes,  point  d'esprit, 
torchons,  the  new  mimosa  laces  and  allovers,  mercerized 
allovers  in  while,  black  and  champagne  in  meat   variety. 

While  goods  for  January  white  goods  sale  will  be 
read]  lor  delivery  early  in  December  and  comprise  Vic- 
toria lawns.  Persian  lawns,  satin  checks,  an  immense 
variety  of  mercerized  brocades.  Bpots,  sprays  ami  fancy 
figures,  tucked  apron  lawns,  a  limited  suppl]  of  their 
celebrated  I>B  and  ('('  45-inch  lawn  at  old  pricas. 

They    are    Bhowing    in    their    staple    department     linens 

tor  Christmas— d'oylies  s  to  15  inch,  round,  square  ami 
oval,  traj  cloths  in  ten  different  qualities,  bureau  and 
sideboard  covers     to  retail     from  25c  to  $1;  table  cloths, 

plain  and  hemstitched,  also  elolhs  and  napkins  to  match. 
several  prices  in  each  line.  They  keep  two  special  linings, 

\l  NT  and   taffetine;  it'  you  d t   know    these  lininis 

send  for  sample  piece:  both  lines  an-  in  black  and  colon  d 
Their  range  of  numbers  in  white  cotton  are  now  in  stock. 
Dealers  should  place  orders  early  lor  these  lines  and  get 
the  benefit  of  early  deliveries. 

Mi  rehants  can  still  assort  np  their  stock  of  blankets. 
flannels  and  comforters  here,  as  their  storks  in  these  lines 

.lie    almost     complete. 


Harris  &  Co.,  Rockwood. 

Those    who     are    accustomed    to   associate    the    name     of 

tins  in  ni  with  plain  homespuns,     etc.,  will  he  astonished 

at    the    wide   departures    made    by    them    in    their    range     ol 
Spring    samples,    for      though    plain    cloths    are    still    there 

the  majority    are  in  fancy  effects,  chiefly  iii  the  direction 

of    mannish   cloths   so   popular    at    present,    and    which     are 
selected   as   one  of   the  leaders  for   the  Sprint;   trade. 

These  are  produced   in  astonishingly  lighl   weights  foi 
Canadian  made  fabrics,  ami   mark  a  distinct   advance    in 

the    standing    of    the    home-made   materials       Some   of    the 


lightci    weights  verj    nearly   approach  a  voile,  and 

all  have  the  ( i  >  pne      ol  finish     that   i  ile  a' 

the  presenl   tunc 

When  i  efei  i  ing  to  tin  Fall  lint 

marked  upon  the  clear,    toft  coloring,  ami  the  perfo 
ot  iiinsii  obtained,  and  these  qualities  are  > 
in   i in-  Spring   samples,     winch   mu  I    be     een   to  Ix    lull) 
appreciated;   indeed   in   tin.   respect    tnanj    ol   the    iamples 
might   pass  foi   impoi  ted  good 

This       111  m    iiiaf-  iall\     of    all     WOOd     fain  U    I,    and 

an'  extreme!)    jealous  ol  then   reputation  in  thi 
\ll   the  processes  from   the  washing  and  scouring  ol    the 
j  wool  are  done  undei  then  own  supervision,  and  the 
lesuii  is  in  it  onlj   a  beautiful  but  a  most  enduring  [abrii 
Among   the    novelties  is  what   maj    be  described  ■> 

pebble    check,    in     two    colols,     lli.it     is    DBC 

also  are  the  shepherd's  checks  with  an  ovei  check  in  con 
i  rasting  coloi  s. ' 

There  are  quite  a  numbei   ol  broken  check  mite 

grounds,  and  there  is    a  Large  range  ol  uilvei   gre)      that 
are  heralded  as  one  ol  the  leading  Spring  coloi 

it   is  quite  evident,   too,   that    both  dyei    and  designei 

know    just    Wha  ,   and    what    pi  opoi  I  ions   ol    blue   and 

green,  go  to  make  up  a  harmonious  combination 


Lord  &  Taylor,  New  York. 

Readers  of  The  Review    will     no     doubt     be  quick  to 

notice  a  new  name  among  the  advertisers  in  this  issue 
The  advertisement  of  Lord  &  Taylor,  of  New  York,  draws 
attention.     It  ma>   be  news  to  some  merchants  that  this 

nun    are    anion-    the    Largest       wholesale      distributors      of 

hosiery  and  underwear  iii  America,  and  they  hope  that 
ibis  advertisement,  supplemented  by  their  cordial  invita 

lion,   will    result    in   a    \isit    to   their  extensive  show    rooms 

at  the  earliest  opportunity  , 

The  ••.Merode"  (hand  finished)  underwear  is  made  at 

Waketield,    Mass..    at     the    ••Harvard    Mills."      This    mill, 

Lord  i!v   Taylor  assert,   is  known   throughout   the   United 

Stales  as  the  producer  of  the  most  perfect  fitting  and  best 
underwear  known.  Their  output  is  over  $1,500,000  and 
is  to-day  represented  ami  sold  by  all  i lie  leading  merchants 
iii  the  Tinted  Stales.  The  mill  from  ever]  standpoint, 
equipment,  sanitary  arrangements,  experienced  and  in- 
telligent operatives  and  wise  supervision  has  no  equal, 
while  its  product  is  the  envy  of  all  oilier  manufacturer- 
The  care  ami  attention  paid  to  every  detail  of  manufac- 
ture, the  wide  range  of  qualities,  shapes  and  fabrics,  in- 
cludes garments  of  every  description,  it  1  »«•  1 1 1 u  possible  to 
iii  both  slender,  medium  ami  stout  forms  wnh  accuracy. 
One  of  the  most  noteworthy  features  is  the  perfect  tit: 
no  garment    sold   is  ever   returned     or  exchanged. 

Canada's  leading  drj  goods  stores  have  adopted  both 
these  brands,  the  "Merode"  ami  the  "Harvard  Mills" 
(hand  finished)  underwear.  It  is  possible  to  be  supplied 
with  promptness  ai  all  times  as  i.ord  &  Taylor  have  an 
immense  warehouse  in  New  York  city  devoted  entirely  to 
the  receiving,  shipping  and  reserve  Btock  of  these  two 
brands.  Their  facilities  make  it  easy  for  you  to  i 
the  lines  in  modest  quantities,  and  all  duplicates  are  tilled 
promptly.  They  invite  correspondence  and  will  be  ph 
to  rive  anv  information  in  detail  thai  mav  be  ■ 


W.   R.  Brock  Co.,   Limited,  Montreal. 

\    complete    stock   of  knitted    woolens 
iii  tn,    including     mit  tens      boo1  • 
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Some  verj    pretty  bootees  and  infantees  are  on  view  this 

month. 

In  lal)  collars  (lie  stock  is  Al.  It  embraces  all  the 
;  .mil  prettiest  designs  at  right,  prices. 

There  is  a  feeling  that  embroideries  will  be  very  much 
used  dining  the  coming  season,  and  all  merchants  who 
wish  to  keep  up-to-date  should  put  in  a  stock  of  the 
goods.     The  Brock  Co.  are  showing  some  nice  designs. 

Some  speeial  lines  of  ladies'  and  men's  handkerchiefs 
are  on  view,  in  particular  a  Japanese  silk  initial  handker- 
chief.    These  goods  are  Al. 

This  firm  is  also  showing  some  special  handkerchiefs 
for  the  Christmas  trade,  done  up  in  half  dozen  boxes,  at 
prices  ranging  from  40c  to  $1   per  box. 

A  heavj  moleskin,  retailing  at  from  $7.50  to  $8  per 
yard,  is  being  shown  by  the  dress  goods  department. 
This  is  suitable  for  carriage  wraps  or  motoring  coals  and 
is  very  popular  this  season. 

Carpets  have  been  selling  freely  and  the  department 
has  been  obliged  to  repeat  many  lines.  Rugs  and  mats 
of  Canadian  manufacture  are  also  being  shown  in  tin- 
popular  colors,  browns,  reds  and  greens  being  especially 
asked  for.  Linoleums,  too,  have  been  going  very  well,  as 
have  chenille  goods  and   tapestries. 

The  dress  goods  department  is  showing  some  nice  lines 
of  Venetian,  TBI  being  especially  worthy  of  mention, 
while  lustres,  granite  cloths,  and  box  cloths  have  not, 
apparently,  lost  their  popularity.  Ravenswing,  Italians 
and  sunbeam  velveteens  still  hold  their  own,  and  are 
likely  to  do  so  for  some  time  if  value  has  anything  to  do 
with  it. 

In  ready-to-wear  goods,  the  buyers  have  done  very 
well  for  the  department,  many  pretty  articles  of  wearing 
apparel  being  shown.  Christening  robes  and  cloaks  are 
a  feature. 

Silk  blouses  are  seen  in  the  latest  designs  at  right 
values.  Kimonas,  too,  are  shown  in  great  variety,  while 
the  line  of  wrappers  in  complete. 

A  stock  of  fur-lined  capes  is  also  on  hand,  and  they  are 
selling  quite  freely.  Quite  a  large  range  of  the  goods  is 
carried   and   the  values   are  Al   in  every  particular. 

The  smalhvare  department  reports  good  sales  of  its 
skirt  hanger.  This  hanger  is  essential  to  every  store,  and 
is  moderate  in  price.  A  postcard  will  bring  you  full 
particulars. 

Another  article  worthy  of  special  attention  is  the  coat 
and  hat  hanger.  It  takes  little  space  and  is  easily  put 
up,  and  can  easily  be  retailed  at  75c.  Each  hanger  has 
four  hooks,  which  can  be  folded  back  when  not  in  use. 


SUFFERED  LOSS  BY  FIRE. 
About  '■)  p. in.,  uii  Monday,  November  28th,  fin-  started 
in  the  building  at  No.  144  and  14(i  Front  street  west.  To- 
ronto, now  occupied  by  Flett,  Lowndes  &  Co.  ami  the 
Consolidated  Cloak  Co.  The  lire  would  have  caused  con- 
siderable damage  had  it  not  been  for  die  sprinklers,  which 
soon  extinguished  it.  If  is  estimated  that  the  damage 
caused  by  the  lire  will   not  exceed  $500. 


JUST  ABOUT  CRAVATS. 
T  AMES  R.  KEISER,  122-124  Fifth  avenue.  New  York. 
I  has  issued  a  most  valuable  booklet  confined  to  the 
cravat,  its  uses  and  abuses.  Most  artistic  drawings 
illustrate  the  proper  dress  of  the  man  for  every  occasion 
and  what  is  shown  and  said  can  be  relied  upon  as  au- 
thoritative. In  addition  are  shown  cuts  illustrating-  how 
to  tie  the  ascot,  culross,  once-over,  four-in-hand  tie.  etc. 
Most  valuable  information  is  given  on  the  care  of  the 
cravat,  cravat  don'ts,  the  history  of  the  cravat,  weddin  : 
cravats  and  gifts,  becoming  color  combinations,  cravat. 
adjuncts  and  cravattings.  A  dress  chart  is  included. 
The  whole  is  embodied  in  a  neat  and  durable  booklet  that 
should  prove  an  aid  to  the  business  of  every  furnisher 
and  man  who  cares  about  his  dress. 


A  FALSE  REPORT. 

THE  inventive  genius  of  the  news  reporter  may  be  a 
valuable,  if  not  a  necessary  aid  to  success  in  that 
important  branch  of  journalism,  but  its  exercise  is 
ssmetimes  attended  with  considerable  inconvenience  to 
the  innocent  subject  of  its  attentions.  The  Penman 
Mfg.  Co.  are  the  latest  sufferers  in  this  respect.  A  re- 
port was  recently  published  in  some  paper  or  papers  un- 
known to  the  effect  that  the  company  contemplated  es- 
tablishing a  factory  at  Medicine  Hat  (!)  with  the  re- 
M'lt  that  they  were  inundated  with  letters,  catalogues, 
etc..  fr<  m  manufacturers  of  machinery  and  others  who 
scented  a  contract.  The  report,  of  course,  was  a  pure 
fable,  but  the  letters  had  to  be  read  and  some  of  them 
answered,  thereby  involving'  the  loss  of  much  valuable 
time  and  creating1  a  natural  feeling'  of  irritation. 
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Paire  Bros.  A  Co.,  Leicester,  Kng. 

\i.  I  .11.  n  ft  i  lallas,   I  oronto. 
Braids. 

Castle  Braid  <  o  .  New  York. 

Muulton  &  Co.,  Montreal. 
Button  Machines  and  Buttons. 

iice  Button  Machine  Co.,  New  York. 
Carpets,  Curtains,  Rugs,  Window  Shades, etc. 

Burrows.  A.  R  ,  ft  Co..  Guelph. 

Courian,    Babayan    A    Co.,     1'oronto,    I-os 
Angeles,  Winnipeg. 

(ireenshieuli   Limited,  Montreal. 

Mees.  Geo     II..  Son    ft   Co..    Montreal  and 
Toronto.  , 

Iniperi.il  Carpet  Co.,  Toronto. 

Ishikawa,  K.,  ft  Co..   Toronto. 

Macdonald,  John,  ft  Co.,   Toronto. 

Rvlands  ft  Sons,  Manchester,  Eng, 
Carriage  Hugs,  eto. 

Brock,  W    K.,  Co.,  Montreal. 

Burrows,  A.  R.,  ft  Co.,  Guelph,  Ont. 

Gall  Kobe  Co..  Gait, 
Cash  Registers,  Carriers,  etc. 

I  mi. on    Consolidated    Store    Service    Co., 
Toronto. 

Cloaks,  Costumes,  Skirts,  Shirt  Waists,  eto. 

American  Silk  Waist  Co.,  Montreal. 

Baker,  Richard   I..,  Co.,   I  oronto. 

Brock,  W.  R.,  Co.,   Toronto. 

Cooper,  Corah  ft  Sons,  Leicester,  Eng. 

Kmpire  vlfg.  Co  ,  Montreal 

Hitchcock,  Williams  ft  Co.,  London,  Kng. 

Macdonald,  John  ft  Co.,   Toronto. 

Mishkin,  I   .   Montreal. 

New  York  Silk  Waist  Mfg.  Co.,  Montreal. 

New  York  Skirt  Mfg..  Co.,  Montreal. 

Tun  Profilers  &  Co.,  Dublin.  Ireland. 

Kipley,  K.,  &  Son,  London,  Kng. 

I'ugh  Mfg.  Co.,  33  Church  St.,  Toronto. 

Kylands  A  Sons,  Manchester,  Kng. 

Victor  Mfg.  Co..  Quebec. 

Waldman  A  Soinmer,  Montreal. 
Cloth  Charts 

Brock,  W.     R.,Co..  Toronto. 

Putnam.  A.  K.,  Milan.  Mich. 

Combs,  Brusnes  and  Mirrors. 
k.  W     R  .  Co.,  Montreal. 

Fancy  Goods  Co  of  Canada.    Toronto. 
Commission  Agents 

Flaws,  R..  ft  Sons,  Toronto. 
Corsets. 

Crompton  Corsets—  Agents  Walter  H.  Barry 

ft  Co..  M    Ureal. 
Konig  ft  Siuftmann.  Montreal. 
Senes,  Louis  J.  B..  Montreal. 
Cottons,  friuts,  shirtings    etc 
Brock,  W,  R  ,  Co,,   Toronto. 
Brophy,  Cains  ft  Co.,  Montreal. 
Greenshields  Limited,  Montreal. 
Horrockses,  Crewdson    .v    Co.,  Manchester 

an<I   London,  Eng. 
Rylands  ft  Sons.  Manchester.  Kng. 
Yiyeila  '  — Hollins.     Wn  Lon- 

don. Kog. 
Cotton  Batting 

Dominion  Wadding  Co.,  Montreal. 
Cushions,  Pillows,  Etc. 

Alaska  Feather  and  Dawn  Co.,  Montreal  and 

Winnipeg. 
1  Ires.  Geo    IL.  Son  ft  Co..  Toronto. 
Toronto   Feather  ft  Down  Co-,  Toronto. 


Dress  Goods,  Silks,  eto. 

lontreal  and   i  oronto. 
I    '  alni  A  Co.,  Montreal 
China  A  fapan  Silk   i  o.,  Limited,  Montr 
Debenham,  Caldecoti  ft  Co    Montreal,  Que 

bee  and    I  OrontO 

Garland,  [ohn  M  ,  Son  A  Co.,  Ottawa 
I  larrii  A  <  to  .  Ro<  kwood   <  Inl 
Hitchcock,  Will  .  London,  Eng. 

Ishikawa,  K..  ft  Co      i      inio. 

Knoi,   [ohn,  Co.,  1 1. million. 

Kyle,  ( Iheesbrough  ft  Co.,  Mont 

Macdonald    [ohn,  ft  Co.,  I  oronto. 
lental  Silk  I  to  ,  Montn 

I'M'-  tli  rnshields  Limited,  Montreal. 

Richard,  I     ft  Co    London,  i 

Rylamis  ,\  Sons,  Manchester,  Eng, 
Dyers.  Cleaners,  etc. 

u    I  >yeing    Co  .     Montreal, 
'Toronto,  Ottawa  ami  Quebec. 

Parker,  R.,  ft  Co  .  Toronto 

Worrall.  |.  ft  J.  M.,  Manchester 
Educational. 

Belleville  Business  College,  Belleville.  Ont. 

Central  Business  College,  Toronto. 

Metropolitan  Business!  ollege,  Ottawa 

St.  Margaret's  t  College,  I  oronto. 
Embroidered  Goods 

Beatty,  Kerr  ft  Y'erner,  'Toronto. 
Engravers. 

Legg  Bros    Kng.  Co.,  Toronto. 
Evening  Wrar  Speoials 

Caulfeild,  Burns  A  Gibson   Toronto. 

Fancy  Goods,  Toys,  etc. 

Fancy  Goods  Co   of  Canada,  'Toronto. 

Reinhardl  Mfg.  Co.,  Montreal. 

Weese.  G    A  ,  ft  Son.   Toronto. 
Featherbone  Novelties 

Reid-Featherbone  Mfg.  Co.,  London,  Ont. 
Finanoe   Insurance,  etc. 

British  America  Assurance  Co..   Toronto. 

Canadian  Bank  of  Commerce,  'Toronto. 

Confederation  Life  Association.    Toronto. 

London  Guarantee  ft  Accident  Co.,  Toronto. 

Merchants  Mercantile  Co.,  Montreal. 

Me'ropoiitan  Bank,   Toronto. 

Western  Assurance  Co.. Toronto. 
Fireproof  Windows 

Me'allic    Roifi  g   Co..     Toronto,    Montreal 
and  Winnipeg. 
Flannels,  Flannelettes,  etc 

Brock,  W.  R..  Co..  Toronto. 

Brophy,  Cains  ft  Co.,  Montreal. 

Greenshields  Limited,  Montreal 

Horrockses,    Crewdson    ft    Co.,    Manchester 
and  London,  Eng 

New  York  Silk  Waist   Mfg,  Co..  Montreal. 

Rvlands  ft  Sons.  Manchester,  Kng. 
Fun 

Bishop,  J.  H  ,  ft  Co.,  Sandwich,  Ont. 

Alexandor,  A    J.  Montreal. 

Nebelung.  Charles,  Monti 

Peck.  John  W..  ft  Co..   Montreal.  Winnipeg 
and  Vancouver. 

General  Dry  Goods. 

Beatty,  Kerr  ft  Verner,  Tormto. 

Brock    W    R.,  Co..  Montreal  and  Toronto. 

I'.rophy.  Cains  ft  Co..  Montreal. 

Garland.  John  M..  Son  ft  Co  ,  Ottawa. 

Garneau,  P.,  F'ls  ft  Cie.  Quebec. 

Greenshields  Limited.  Montreal. 

Hitchcock.  Williams  ft  Co..  London.  Eng. 

Knox,  John.  Co.,  Hamilton. 

Kyle,  Cheesbrough  ft  Co..  Montreal. 

Macdonald.  John,  ft  Co.,   Toronto. 

Rylands  ft  Sons,  Manchester,  Kng. 
Gloves.  Mittens,  etc. 

Beatty    Kerr  ft  Verner.  Toronto. 

Brock.  W.  R  ,  Co.,    Toronto. 

Goderich  Knitting  Co  .  Gode  ich. 

Hudson     Bay    Knitting   Co.      Montreal    and 
Winnipeg. 

Pewny's — Greenshields  Limited.  Montreal. 

Rvlands  ft  Sons.  Manchester.  Kng. 
•v.  W.  II.  ft  Sons.  Acton. 
Handkerchiefs. 

Beatty,  Kerr  ft  Verner,  Toronto. 

Brock.  W    R..  Co..  Montreal 

Brophy,  Cains  ft  Co..  Montreal 
Inn.  Mackay  &  Co.,  Toronto. 

Greenshields  Limited,  Montreal. 

Macdonald,  John,  ft  Co.,  Toronto. 

Paquette  Bros.,  Montreal 

Rylands  ft   Sons     Manchester.    I  ng 
Hats.  Caps,  Etc. 

Peck.  John  W  .  ft  Co..  Montreal.  Winnipeg. 
and  Vancouver. 


Hotel  Directory 
ind  I  lotel,  ' 
i Tovim  lal  II" 
Laces  and  Veils 

Betty,  Km  i  oronlo 

<  '.m. id. i  Veiling  Co.,  1  oro 

I  ng 
Konig  .V  Sluffmann 
Kyle 
Ladies'  Neokwear. 
Brat  k.  w.  i<    Co     Monti 

I  airbatrn,  Rh| .,  i I    I  oronto 
Leather  Goods 

Western  l  leather  Goods  Co..  Toronto. 
Linens. 

Liddell,  Win     ft  t.  Ireland. 

Ryland    '■  ester,  Eng 

Linen,    Silk     Cotton   and   Woolen   Threads, 
Yarns   Eto. 

Baldwin .     f.  ft  J.,  ft  1  Kng 

Linings  and  Canrai*s. 

Kirk.    Samuel  |  ,  and 

Mancbestei 

Rylands  ft  Son-,.   Mancbc 
Matting. 

Imperial  Carpet  Co  .    I  oronto. 

Ishikawa,  K     ft  Co.,  Toronto. 
Medicines 

Mackay,  I  >r  .  Montreal. 
Mending  Wools 

Paire  Bros   A;  Co     I  eri<  •■  itei    Eng. 
Men's    and    Boys'    Ready  -  Made    Clothing 

(  Overalls,  Leather  and  Rain  coats,  Sweat 

era.  eto.). 

Pra  I,  &  I  to.,  Winnipeg 

Garneau,  P    Fils  ft  Cie.  Qaebec. 

I I  ii  Son  Bay  Knitting  (  0  .   Montreal. 

Macdonald,  John,  A  into. 

Peck.   |oh,i  W  ,  ft  Co.,   Montreal,  Winnipeg 
and  Vancouver. 

Rylands  ft  Sons,  Manchester,  Kng. 

Waller,  John  L.,  ft  Co..  Winnipeg. 

Wilkins,  Robert  C,  Montreal. 
Metallic  Roofing. 

Metallic    Roofing    Co.,     Montreal.      Toronto 
and  Wi'.nipeg. 
Millinery,  Ribbons,  etc. 

Barry,  John  A . .  ft  Co  ,  Montreal, 

B;atty,  Kerr  ft  Verner,  To  or  to 

Brophy,  Cains  ft  Co.,  Montreal. 

Canada  Veiling  Co  ,    Toronto. 

Caverbill A  Kissock,  Montreal. 

Debenham,     Cl  deeott     ft     Co..     Montreal. 
Quebec  and    Toronto. 

Hitchcock,  Williams  A  Co.,  London.  Kng 

Kyle    Cheesbrough  ft  Co..  Montreal. 

Met 'all.  I).  Co..   Toronto. 

McKinnon,  S.  F.,  ft  Co.,    Toronto. 
Mufflers. 

Waller.  John  L.,  ft  Co.,  Winnipeg 
Needles,  Pins,  eto. 

Fancy  Goods  Co.  of  Canada.  Toronto. 

Nicklin.  J  .  &  Co.,  Birmingham. 

Novelties  and  Not^eje. 

Caulfeild.  Burns^^Bison.  Toronto. 

1  aire  Bros  .  ft  '   ■^^^  •  ester,  Kng. 

Fancy  Goods  Co.  of  Canada.  Toronto 

Pilcher  J.  V    Mfg.  Co.,  Louisville. 

Porter,  A.   T.'  Importing  Co  .  Montreal 

Weese,  G.  A.,  ft  Son.  Toronto. 
Office  Systems,  Supplies,   etc. 

Briggs  l.edg.-i  System  Co..  Toronto. 

I  ancy  Goods  Co   of  Canada.  Toronto. 
Oil  Cloths  and  Linoleums. 

Rylands  ft  S  >ns    Manchester.  I 

Papier  Mache  Forms,  Wax  Figurei.  etc. 
Goodwin,   I   .  London.  Kng 

Lyons,  Hugh  ft  Co.,  Lansing,  Mich. 

Palmenbcrg's,    I     R     Sons,  New  York. 
Parses,  Ladies'  Bags,  Wallets,  ets. 

Fancy  <  loods  Co.  of  Canada.  Toronto. 
Rubber  Collars 

Arlington  Co.  of  Canada    Toronto. 
8afes 

Winnipeg  Safe  Works    Winnipeg. 
Shirts.  Collars,  Ties,  etc 

k    W    R.    Co.,  Montreal. 
shields  Limited.  Montrral 

gara  Falls. 
Peck.  John  W..  ft  Co  .  Winni| 

dard  Neckwear  Co  .  Montreal. 


Dry   Goods 
Re-vie-w 


D« 


l«>k  .-* 


Van  Allen  &  Co.,  Hamilton. 
Waller,  John  L.,  &  Co..  Winnipeg. 
Welch,  Margetson  &  Co.,  London,   Eng. 
Williams,  Greene  &  Rome  Co.,  Berlin. 
Wreyford  &  Co..  Toronto. 
Show  Cases. 
Detroit  Showcase  Co.,  Detroit 
Dominion  Showcase  Co.,  Toronto. 

Skirt  and  Hose  Supporters. 

Kleinert,  I.  B.,  Rubber  Co.,  Toronto. 

Skirt  Beltings. 

Faire  Bros.  &  Co.,  Leicester,  Eng. 
8mallwares 

Beatty.  Kerr&  Verner,  Toronto. 

Faire  Bros.  &  Co.,  Leicester,  Eng. 

Fancy  Goods  Co.  of  Canada,  Toronto. 

Store  Fixtures. 

Lyons,  Hugh,  &  Co.,  Lansing,  Ont. 
Toronto  Brass  Mfg.  Co.,  Toronto. 

Store  Lighting. 

Auer  Light  Co.,  Montreal. 

Luxler  Prism  Co.,  Montreal  and  Toronto. 
SUspenders. 

Dominion  Suspender  Co.,  Niagara  Falls. 

Waller,  John  L.,  &  Co.,  Winnipeg. 

Welch,  Margetson  &  Co.,  London,  Eng. 
Table  Cloths,  Covers  and  Napkins. 

Brock,  W.  R.,Co.,  Montreal. 

Tapes. 

Faire  Bros.  &  Co.,  Leicester,  Eng. 
Porter  Importing  Co.,  Montreal. 

Telephones. 

Bell  Telephone  Co.  of  Hamilton. 


Toys,  Dolls,  etc. 

Fancy  Goods  Co.  of  Canada,  Toronto. 
Umbrellas,  Parasols,  eto. 

Irving  Umbrella  Co.,  Toronto. 

Standard  Umbrella  Co.,  Montreal. 

Underwear,  Hosiery,  etc. 

Baker,  Richard  L.  Co.,  Toronto. 

Beatty,  Kerr  &  Verner,  Toronto. 

Brantford  Hosiery  Co.,. Brantford. 

Cartwright  &  Warners,  Loughborough,  Eng. 

"  Ceetee  "  brand — lurnbull,  C,  Co.,  Gait. 

Clinton  Knitting  Co.,  Clinton,  Ont. 

Cooper,  Corah,  &  Sons,  Leicester,  Eng. 

"Crescent"  brand — Lennard,  S.  &  Sons, 
Dundas. 

Deimel  Linen-Mesh  Co.,  Montreal. 

"  Eildon  "  brand — Woods,  John  L.,  Mont- 
real. 

Ellis  Mfg.  Co.,  Hamilton. 

Gait  Knitting  Co.,  Gait.  ' 

Goderich  Knitting  Co.,  Goderich. 

"  Hendawick "  Jas.  Henderson  k  Co., 
Hawick,  Scotland. 

Jaeger,  Dr.  Co..  Montreal.       „ 

Lord  &  Taylor,  New  York,  Merode  under- 
wear. 

Penman  Co.,  Parii,  Ont.  * 

"  Pesco  ".  —  Peter  Scott  &  Co.*.  Hawick, 
Scotland.  * 

Truro  Knitting  Mills  69.,  Truro,  N.S. 

"  Viyella" — Wm  Hollins  &  Co.,Londjpn,Eng 

Watson,  Mfg.,  Co.,  Paris. 

"  Wolsey  "  brand  Underwear.  \ 

Wreyford  &  Co.,  Toronto.  •* 

s 


Uphols'erers'  Supplies. 
Brock,  W.  R.,  Co  .  Montreal, 
Hees,  Geo.  H..  Son  &  Co.,  Ltd.,  Toronto. 

Velvets,  Velveteens  and  Cords. 

Debenham,  Caldecott  &  Co  ,  Toronto. 

Hitchcock,  Williams  &  Co.,  London,  Eng. 

Worrall,  J.  &  J.  M.,  Manchester,  Eng. 
Wall  Paper. 

Menz'e  Wall  Paper  Co.,  Toroi.to. 

Stauntons  Limited,  Toronto. 

Watson-Foster  Co.;  Limited.,  Montreal. 
Waterproof  and  Rubber  Goods. 

Cravenette  Co.,  Bradford,  Eng 

Law,  Russell  &  Co.,  Bradford  and    London, 

Montreal  Waterproof  Clothing  Co..  Montreal 

National  Rubber  Co.,  Montreal 
Whalebone 

Hone,  Daniel,  London.  Eng. 

Window  Shades,   Curtain  Poles,  eto. 

Hees,  Geo.   H.,  Son    &    Co.,   Montreal    and 

Toronto. 
Smith,  Carter  &  Smith,  Limited,  Montreal. 

Woolens  and  Tailors'  Trimmings. 

Fisher,    John,    Son    .V     Co      Montreal     and 

Quefiec . 
Harris^:  Co.,  Rockwood,  Ont. 
Kirk,  Samuel,  &  Sons,   London,    Eng.,  and 

Manchester. 
McDougall,  A.,&  Co.,  Montreal. 
Wrapping  Paper.  Paper  Boxes,  etc. 
-.  Canada  Paper  Co..  Toronto. 
•  Douglas  &  Ratcliff,  Toronto. 
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"        ,9°4  DRY  GOODS   REVIEW 


MANUFACTURERS    OF 


Women's  Outergarments 


i    Skilled  Cutters         ) 
THE  BEST  THAT         Artistic  Designers         CAIN  PRODUCE 

(    High-Class  Tailors    ) 

ALWAYS    AT    FAIR    PRICES 

Women's  Stylish  Coats  and  Jackets, 

Tailor- Made   Costumes, 

Raincoats,  Skirts 

AND   A    PARTICULARLY   STRONG   I. INK  OF 

The  Popular1  Tourist  Coats 


IN  A  LARGE  VARIETY  OF  HANDSOME  MIXED  CLOTHS 


DRY  GOODS   REVIEW 


Dec.   1904 


To  the  Trade: 


December. 


Spring  Season 


1905 


After  the    1st   week    in    December,    1904,   we    will   have   opened  for 
inspection  the  following   new  goods   for   Spring  Season,    1905  : 


Lace   Curtains 
Curtain   Nets 
Mats  and  Rugs. 

Men's   Neckwear 
Handkerchiefs 
and   Gloves. 

White  Goods — Victoria  Lawns,  Persian 
Lawns,  Indian  Linens,  Mercerised  Brocades 
and  Embroideries. 

Belwarp    Suitings,    Coatings,  Serges  and 
Irouserings     Oaklands  Serges  and  Coatings. 
Scotch   and   Canadian    Tweed  and 
Worsted  Suitings. 

Linens — Table  Napkins,    Towels,   Towellings, 
Bleached,  Unbleached  and  Turkey  Red 
Tab  lings. 


We  wish  you  a   Happy  and 
Prosperous 


Mew 
JJ)eav 


John  Macdonald  &  Co 


Wellington  and 
Front  Jsts.  East, 


Toronto 


